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KegpaAaio 10: Eioaywyn

1.1. Eicaywyn

KaBwg kKuBepvnoeig kal opyaviouoi avalntolv AUoeIg o€ @AéyovTa KoIvwvIKa ¢nThuaTa,
oTpé@ovTal oAoéva kKal ouxvotepa oTo Koivwvikd MApKETIVYK yia va Bpouv TIg

ATTOVTAOEIG.

H avBpwTTivn cupTtrepIpopd cival avau@iBoAla KaBoploTikOg TTapdyovTag dIauopewong
TNG TTPOCWTTIKNAG EUNUEPIOG, KAT ETTEKTACN TNG KOIVWVIKNAG €UNUEPIOG Kal, O& TEAIKA
avdaAuon, TNG TTaYKOOMIAg eunuepiag. MNa TTapddelypa, TO KATIVIOUA, WG TTPOCWTTIKNA
ouvAbBela, oe TTPWwTo TTAdvo emifapuvel TV uyeia Tou atdépou TTou Eival eBiIouévo o€
auTtd. e deuTepo TTAGvo, emifapuvel TNV uyeia OAWV TwV ATOMWY TTOU €KTiBevTal
TTAONTIKA GTOV KATTVO TOU KATIVIOTH. ZUP@Wva Je HEAETN Tou MNaykdouiou Opyaviouou
Yyeiag, 10 2009 1O KATIVIOMO TIPOKOAOUCE €TNCiwg TO BdvaTto 5,4 eKATOPPUPIWY
atOPwV Kal, €dv dev avTIHETWTTIOTEN, ekTINATAI OTI TO 2030 0 €THOI0G APIOUOG Twv
Bavdtwyv Ba @T1dcel oTa 8 ekaATOPMUPIA, KABIOTWVTAG TNV KOTTVIOTIKA OUVABEIa WG Ia
atrd TIG PEYAAUTEPEG ATTEINEG yia Tn dnudola uyeia, TTAYKOOUIwG. € TPITO TTAGvO, N
TEPIOAAYN TOU cuvoAou Twv aTOPwyV TTou eP@avifouv TTpoBAAuara uyeiag Adyw Tng
€KBEONG TOUG OTOV KATTVO (EvEPYNTIKA 1} TTAONTIKA), ETTIBAPUVEI TOV KPATIKO OIKOVOUIKO
TIPOUTTOAOYIOUO, TOI TO GUVOAO TNG KOIVWVIAG, ATTOKAAUTITOVTAG TO ATTOTUTTWHA TOU
KATTVIOPATOG KOl OTNV OIKOVOUIKI) OIA0TAON TNG €UNUEPIOG. AVTIOTOIXEG TTPOEKTATEIG
MTTOPOUV VO €VTOTTIOTOUV O€ TTOANEG €KQPAVOEIG TNG AVOPWTTIVNG CUPTTEPIPOPAS: N
0drynon utro Tnv eTTAPEIO OAKOOA PTTOpEi va 0dnyAoel TG00 0€ QUTOTPAUPATIONO, 600
Kal 0€ TPOUUATIONO GAAwv, n aAdyioTn XPAON TOU AUTOKIVITOU OTIG TTPOCWTTIKEG
METOKIVAOEIG oUVETTAYETAl UPNASTEPQ £€00a yIa TOV D10 Tov 08Ny0, aAAG cupBAAAEl Kal
oTn SIGYKWaoN ToUu QaIVOPEVOU Tou BepuoknTTiou, TN MEYOAUTEPN, ICWG, TTEPIBAAAOVTIKN
OTTEIAN TTOU QVTIMETWTTICEl 0 TTAAVATNG pag. H AioTa gival ave¢avtAntn: eival {ekdBapo
TTWG €vag HEYAAOG apPIOUOG KOIVWVIKWY TTPORANKATWY, av OxI TO GUVOAO auTwy, €XEI TIG

pifeG TOU OTNV QVBPWTTIVI CUPTTEPIPOPA.

H emidpaon Tou gutropikol MAPKETIVYK OTAV avBpWTTIVR CUPTTEPIPOPA £xEl KaTadelxOei
o€ oe1pd peAetwy. H dilapruion kal AAAeG TTPaKTIKEG MAPKETIVYK evBappUvouV TO KOIVO-

OTOX0 OTnv uloBétnon Kal dlaTApnon TNG  KATIVIOTIKAG CUUTTEPIPOPAS, OTnv



katavdAwon aAkoOoA A oe AAAeg BAafepéc ouvhbeieg. To Kovwvikd MApKETIVYK
Bacoiletar otnv utmdBeon OT ol idieg PEBOSOI TTOU XPNOIKOTIOIOUVTAlI OTO EWTTOPIKO
MdpkeTivyk  yia  Tnv  TTpowBnon  TPOIOGVIWY KAl  UTTNPECIWY  UTTopolV  va
XPnoigoTtroinBouv yia TNV TTPowenon CUUTTEPIYOPWY TTou Ba TTpodyouv Tnv gunuepia
O€ aTOMIKG Kal KOIVWVIKO eTTiTTeEd0. To Koivwvikd MApKETIVYK, AOITTOV, avTAWVTAG apxEG
KAl TTPAKTIKEG aTTO €va oUVOAO TTediwv Kal ETTICTNPWY, TTAPEXEl HIa BACN yia Thv
TTPOWONON CUUTTEPIPOPIKWY aANaywyV, HE OKOTTO TNV €vioxuon TnNG KOIVWVIKNG

EUNMEPIaG.

1.2 ZKOTTOG TNG EpYaOiag

2KOTTOG TNG TTapoucag epyaciag eival va artrooca@nvioel Tnv évvola tou Kolvwvikou
MdapkeTivyk, va katadeifel Tnv eEéxouoca Béon Tou 10 TTEdio autd kataAauBavel otnv

QVTIUETWTTION TWV KOIVWVIKWV TTPORANUATWY Kal va TTapdoxel €va yevikd odnyo

TTPAKTIKAG EQAPMOYNG TOU.

MeTd TNV €iIcaywyn TTou yivetal oTo 10 KeQAAaIo, akoAouBei n BewpnTiK TTPOCEYYION
Tou KoivwvikoUu MApkeTivyk, aTo 20 Ke@AAaio. To 10 uttoke@dAaio TrepIAapBavel pia
IOTOPIKN avadpoury oTn yévvnon Kal TNV avdamTugn tou Trediou. 10 20 UTTOKEPAAAIO
ouvexiCoupe pe TOV OKpIBi opiopd Tou KoivwvikoU MAPKETIVYK, OTTWG auTtdg
OlapoppwbnKe Yéoa oTa xpovia. 1o 30 UTTOKEQAAQIO aKOAouBei n TTapouciacn Twv
Kpitnpiwv Avagopds tou KoivwvikoU MApKeTIVYK, évag odnydg Tou Ti gival Kal TI dev
eival Koivwvikd MAapkeTivyk. 10 40, 50 Kal 60 uttokeQAAaio TTpoadiopifovTal Ta Tredia
EQapPUOYNG, o1 TMoavoi @opeic Kal o1 ammodEKTEG Twv eKOTPATEIWY  KoIvwVIKOU
MdapkeTivyk, avtioToixa. To 70 UTToKEQAAQIO TTEPIAAUPBAVEI TN CUYKPITIKY TTAPOUGCiaon
OMOIOTATWYV Kal dlIapopwyv PETAEU KolvwvikoU Kal eUTTopikou MApkeTivyK. 210 80, Kal
TEAEUTQIO, UTTOKEQAAQIO evToTTiCOUME Kal culnTape Ta oToIXEia ekeiva Tou MApPKETIVYK
YTTNPECIWV TTOU atroTEAOUV OUCTATIKA KOl KABOPIOTIKA OTOIXEIO KOl TOU TTEdiOU TOu

Koivwvikou MApKETIVYK.

20 30 KEPAAQIO ETTIXEIPOUME PIA TTPAKTIKI] TTPOCEYYIoN Tou Kolvwvikou MAPKETIVYK. 2TO
10 uttoke@AAaio TTapatiBevral Kal  TePlypa@ovTal 1o BAuaAta oxedIaoPoU  MIOG
ekoTpareiag Kolvwvikou MApkeTivyK. To 20 UTTOKEQPAAQIO €0TIAZEI OTA OTOIXEIA EKEIVA
TTou Olapoppuwvouy To Aeyouevo piyda Tou  Kolvwvikou MdapkeTivyk. 210 30

UTTOKEQAAQIO YIVETAI EKTEVIG avagopd OTo POAO TToU n épeuva dIOdPANATICEl KATA TN
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oladikaoia oxediaouou piag ekoTpateiag Kovwvikol MApPKETIVYK. ZT0 40 UTTOKEPAAQIO
avaAuovTal Ta TTPOPAAUATA €KEIVA TTOU CUVAVTWVTOI CUXVOTEPA KATA TO OXeOIOONO

TTPOYPANPATWY Kovwvikou MApKETIVYK.

270 40 KEQAAQIO yiveTal pia oUvToun ava@opd ot KATToIEG OTTO TIC ONUOPIAECTEPES
Bewpicg aAAaynG CUPTTEPIPOPAS, HE OKOTTO TNV KATAVONOHN TWV OXETIKWYV £TTIOPACEWV

TToU €xel OexBei TO TTEdio Tou Kolvwvikou MAPKETIVYK.

210 5° Ke@AAQIO QvaQEPOUOOTE OTIC TIPOKANCEIC ME TIG OTIOIEG EPXETAl QUXVA
QVTIHETWTTO TO KOIVWVIKO MAPKETIVYK, ETTIKEVIPWVOVTAS OThv €vvola TnG ETaipikAg
Koivwvikig EuBivng kal oTIG nOIKEG TTPOEKTACEIG TNG £PAPHOYAG Tou TTediou o€

d1dpopa ¢nTAuaTa.

TéNOG, 0TO 60 Ke@AAAIO TTAPOUCIAJOUPE TN MEAETN SUO TTPAYMATIKWY EKOTPATEIWV
Koivwvikou MAapkeTivyk. ETTIXEIPOUUE VA EVTOTTIOOUME TTWG T CUCTATIKA OTOIXEIA, Ol
Bewpieg kal o1 dl1adIKATiEG TTOU TTEPIYPAPNKAV OTa TTAGigIa TNG TTponynBcicag avaAuong

QTTOKTOUV agia oTnv TTPagn.

MNa Tnv TTpayuaToTroinon TnG OUYKEKPIMEVNG E€PYOOIOG XPNOIMOTIOINBNKAV TTNYEG
ouyxpovng eAAnvéyAwoaong kai EevoyAwoong BiBAIoypagiag, Keipeva amd mTpoo@aTn
Kal TTaAaidTeEPn apBpoypagia, KaBwG Kal SIadIKTUAKEG TTNYEG. TO OUVOAO Twv TTNYWV

TTO0U agloTroINOnKav TTapouciafovTal 0To TEAOG TNG EPYACTiag.



KegpdAaio 20: @swpntikn MNMpocéyyion

2.1. lotopikA Avadpopn

H €€éMEn Tou kKAGdou Tou Koivwvikou MApkeTivyk uTihpEe TToAuTdpaxn. H avriotaon
TTou ouvavinoe 1o TTedio amd peAetnTég TToU uTTooThAPICav OTI TO MAPKETIVYK apopd
OTTOKAEIOTIKG SpaaTnPIOTNTEG EUTTOPIKEG ATavV IoXUpr. At OTAONKE, OPWG, KAV Va
gutrodicel TN oTAdIOKI OIKOdOUNON €VOG KAAOOU TTOU OrUEPA CNMPEIWVEl TEPAOTIO
TPoodo. O KATAGAOYOSG Twv avlpwTwy TToU TTAAEWav yia TNV KaBIEpwon Tou VEOU
mediou gival pakpug: Wiebe (1951-1952), Kotler kai Levy (1969a, 1969b), Lazer (1969),
Lavidge (1971), Kotler kai Zaltman (1971), Hunt (1976), Andreasen (1978, 1993, 1997,
2002), Rothschild (1979), Bloom kai Novelli (1981), Foxall (1989), MacFayden, Stead
kal Hating (1999, 2000), Brenkert (2002), Wilkie kai Moore (1999, 2003) K.4..

O1 mpwrtol o1mépol TNG évvolag Tou Kolvwvikou MAPKETIVYK E@avioTnKav aTrn OEKAETIO
Tou 1950, étav o YuxoAdyog G. D. Wiebe éBece 10 Trepipnuo TTAéov epwTnua, “Why
can't you sell brotherhood and rational thinking like you sell soap?”*. Zekivivrag amod
TN dIATTIOTWON TNG TEPAOTIOG ATTAXNONG TTOU ONUEIWVE N dIAPAMION KATAVOAWTIKWY
TPOIOVTWY OTO Padid@wvo Kal oTnv TnAedpacn otig H.M.A., avapwTABnke €dv pe
Tapouolo TPOTTO Ba pTmopouce va TTPowbnBei Kal N KOIVWVIKA UTTEuBuvoTnTa Kai
ouppeToxn. H 16éa Arav ammAf: E@Q’ 6oov o1 €mXEIPAOEIG £€X0UV avaTtiTUEEl dlayxPOVIKA
éva TTANB0C eEAIPETIKA ATTOTEAECUATIKWV TEXVIKWV Kal JEBOdWYV yia va TTOUAACOUV Ta
TTPOIOVTA TOUG, yIaTi va pnv aglotroinBei n idia autrh yvwon yia TV Tpowenaon 1I0ewy,
0&IWV KAl CUPTTEPIPOPWIV EUEPYETIKWV YIO TO KOIVWVIKO OUVOAO; YTTOOTAPIEE, €V OAIYOIG,
OTI Ol Un KEPOOOKOTTIKOI OPYAVIOUOI KAl Ol POPEIG TTOU TTPOWBOUV KOIVWVIKEG aAAAYEG
Ba evioxUoouv TIG TIPOOTITIKEG ETMITUXIAG TOUG €Av UIOBETACOUV TIG TIPAKTIKEG

MdapkeTivyK TTOU SIETTOUV TN AEITOUPYIa TWV ETTIXEIPACEWY TTOU OKOTTO £X0UV TO KEPDOG.

Kartd 1 dekaetia Tou 1960, onueiwbnKav ol TTPWTEG TTPOCTIABEIEG £QAPHOYAS TNG
mpoTaong Tou Wiebe. Kautmdvieg OIKOYEVEIQKOU TTPOYPOUUATIONOU UTTEP NG
avTIcUAANWNG TTou die¢AxBnoav otnv Ivdia otnpixbnkav oTig TTapadooIakéS apxéG Tou

EUTTOPIKOU MApPKETIVYK yia T &1ad0CT TOug, avTi Twv VOPOBETIKWY pubuicewv TTou

! Wiebe, G. D, “Merchandising commodities and citizenship in television”, Public
Opinion Quarterly, 15, Winter 1951-52, pp 679-691

4



xpnoigotroiouvTav éwg TOTE. AvTioToixn kautravia otn Aouifidva Twv H.IN.A. dounénke
ME TOV iBI0 TPOTTO. Opoiwg, Kaptrdvieg emudpewong o€ {nTAuata uyeiag TTou
TpaydaTtoTroiénkav  ce  didpopeg  ToAiTeieg  Twv  H.I.A.  Paciotnkav  oTtnv
TMNMOTOTIOINGCN TOU KOIVOU OTO OTI0i0  aTreuBuvovtav  Kal oTnv  TTapadociokn
TTEAQTOKEVTPIKN TTPOCEYYION TOU eUTTOPIKOU MdApkeTivyk. Katd tn Sidpkeia mng idlag
OEKAETIOG, EMQPAVIOTNKE KOl N KOIVWVIKA dIa@APION wW¢ TTPooTrddeia  TpOkAnong
OTOXEUMEVWV KOIVWVIKWY aAAaywv. H emITUXia auTwyv Twv TTPAKTIKWY TTPOCEAKUTE TO
evOIaQEépoV TNG akAdNUAIKAG KOIVOTNTAG yia TBavh dielpuvon TG €QOPUOYNG Tou
TTapadooiakou MdApkeTivyk kKal o€ GAAa 1redia. To 1969 onueiwbnke n €kdoon Tou
TTpwToTTOpIakoU dpBpou “Broadening the Concept of Marketing” atré Toug Philip Kotler
Kal Sidney Levy, ol otroiol KaAoUuoav Toug €peuvnTéG MAPKETIVYK va £GeTAOOUV €AV Ol
apxéG Tou TTapadociakoU MAPKETIVYK WTTOPOUV va €QAPUOCTOUV 010 MAPKETIVYK
opyaviopwy, atépwyv Kkai 1dswv. ‘ETol, 1€0nkKav o1 Bdoeig yia Thv avaduon evog véou

ETTIOTAPOVIKOU TTEDIOU.

Emonuwg, o 6pog Koivwvikd MApKETIVYK €Kave TNV TTapBeVIKA Tou eu@avion 1o 1971,
oTo GpBpo Twv ednuévwy Tou pAapkeTivyk Philip Kotler kai Gerald Zaltman “Social
Marketing: An approach to planned social change”, oto Journal of Marketing. O1 Kotler
kKal Zaltman emyeipouocav €dw Tov TTPWTO opiIoud Tou Koivwvikou MAPKETIVYK Kal
e€€Tagav TTWG Ol TIPOKTIKEG TOU TTAPadOCIakoU €UTTOPIKOU MAPKETIVYK PTTOPOUV VO
agloTroiNBouv aTTOTEAECHATIKA VIO TNV QVTIMETWITION KOIVWVIKWY {NTNUATWY. ZTNV
KatelBuvon auTr, €kavav TTPOOTTABeI TTPOCOPUOYAG TOu TTAQICIOU TToU  €iXE
diatuttwoel o Wiebe 10 1951, 0¢ €évav amd TOUG PaOIKOTEPOUG GEOVEG TNG
Tapadoolakng Bswpiag Tou MAPKETIVYK, OTO OIKEIO “diyua PAPKETIVYK®, TO OTI0IO
atroTeAcital atmd Ta ywvwoTd 4 P’ s: 1o TPoidv, TNV Tiun, TN dlavoun Kai TNV TTPOROAR

(product / price / place/ promotion).

H véa auth mpdétacn atrotéAece yia Ta emmopeva 10 xpdvia avTIKEINEVO eupeiag
QVTITTOPABEONG PETALU TWV AKOONUAIKWV.

APXIKWG, OpIuEia KPITIKA OOKABNKE OXETIKA HE TNV QVETTAPKEID TOU OPIOCPOU TToU
olatuTwonke. O opIoPOg BewprBnKe aduvauog va TTPocdIoPicEl TO VEO TTEDIO ETTAPKWIG
Kal va 1o diaxwpioel a@’ evég atrd TNV TTapadociakn) €mMOTAPN Tou MApKETIVYK, a@’
€TEPOU aTTO €va OUVOAO KOIVWVIKWYV emoTnuwy (Luck 1969, 1974, Bartel, 1974).
ApgiopnTtouvtav n dlagopoTroinon TG VvEag AUuTAG €vvoiag atmod TIG TTapadOCIaKES
TIPOKTIKEG ETTIKOIVWVIAG KOIVWVIKWY aAAaywv. AvalntouvTiav akOPa TO OTOIXEIO auTo

TTou OIéKpIvE TO Kovwvikd MAPKETIVYK aTTd TO KOIVWVIKA UTTEUBUVO MAPKETIVYK.



YTrooTnpixenke €TTiong 0TI N AVTIKATACTOOT TWV QUOIKWY ayaBwv atrd KOIVWVIKES agieg
Tou TTPoBAETTEl TO vEéO TTedio avTikerral o€ PBaoikéG apxEG Tou MAPKETIVYK, OTTWG N
€vvola TNG OIKOVOMIKNAG avtaAlAayng (exchange theory), kaBioTtwvrag aduvarn Tnv
E£QAPUOYN auToU O€ KOIVWVIKG ¢ntrjpaTa (Luck, 1974).

O1 moAépiol diaprpvuav  akoua, o1 1o Koivwvikd MdapkeTivyk 8a  ptropouce va
XpPnoigotroiNBei  yia  XEipaywynon TG KoIvwviag  Kal  €guttnpéTnon  IBILTIKWY
OUPQEPOVTWY, aKOUaA Kal yia TrpoTraydvda (Luck, 1974, Laczniack et al, 1979).

O1 emkpITéG KaTéAnyav oTo 6TI N atmodoxr Tou Kolvwvikou MApKETIVYK wg véo TTedio Ba
UTTOVOMEUOEI TNV €vvola TOU TTapadoaiakoU MApPKETIVYK.

O1 diapwvieg, TTAVTWG, de OTABNKAV IKAVEG VA AVAKOWOUV TNV £QAPUOYR TTPAKTIKWY
Kolvwvikou MApPKETIVYK. ZTIC QVATITUOOOPEVEG XWPEES, Ol KAUTTAVIEG OIKOYEVEIAKOU
TTPOYPAPUATIONOU €§akoAouBnoav va xTiCovtal TTavw OTIG v Adyw apX€G. AAAG Kal
QVETTTUYMEVEG XWPEG, OTTWG oI H.M.A., dIauépewoav oPoiwg TIG KAUTTAVIEG TOUG TTEPI

uyIoUg TPOTTOU CWHG TTPOG ATTOPUYH KAPDIaKWY TTaBHoEwV.

Kard 1n dekaetia Tou 1980, TO VEO ETTIOTNUOVIKO TTEDIO TTAAEUE OKOPO VO ATTOKTAOEI
TAQUTOTNTA, VO QUTOTTPOGCOIoPIOTEl PETAEU AAAWV KAGOWv. ZIyd Olyd, TO E€PWTNHA
“MpéTrel TO JAPKETIVYK VO €QapUOeTal O {NTHMATA KOIVWVIKQA;” avTIKATAOTAONKE aTTo
TO epWTNUA “TMwg PTTOPEi TO PAPKETIVYK VO EQOPUOOTEI ATTOTEAECUATIKA OE NTHPATA
KOIVWVIKG;”. Ekeivn Tnv €TTOXN, OPYaAVIOPOi ME KUPOG avayvwpIouEvo, OTTwWG N
Maykoéouia Tpatmeda kai o Maykoéopiog Opyaviopog Yyeiag (M.0.Y.), ekdAAwvav
ohoéva Kal PEYOAUTEPO eVOIQPEPOV Yia Tov KAAdOo Tou Kolvwvikou MApKeTIVYK . To
edio ayKAAMAOTNKE Kal ATTO TNV KOIVOTNTA TWV ETTICTNPWY UYEIOG, N OTToI0 avayvwpIoE
EMOANWG TN oTToUdaIOTATA Tou. EVTUTTWOIOKY ATAV N EKTETAPEVN EQAPUOYR TOU OTNV
AuoTpoAia, o€ KOUTTAVIEG QVTIKATTVIOTIKEG Kal GAAEG TTOU aPOPOUCAV TOV KAPKIVO TOU
0épuatog. To 1989 onueiwbnke Kal n TTPWTN €k600N CUYYPAPATOG TTOU QOXOAEITO
aTTOKAEIOTIKA pe TOo Koivwvikd MdapkeTivyk, pe TiTAo “Social Marketing: Strategies for
Changing Public Behavior” (Philip Kotler, Eduardo Roberto, 1989).

Mrtraivovtag otn dekaetia Tou 1990, n €vvoia Tou Kolvwvikou MAPKETIVYK €ixe 1dn
OTTOKTACEI APKETA OTABEPOUG TTUAWVEG. ZNUavTIK wonon d€xOnke 1o TTEdi0 OTAV OI
MeAETNTEG TTPoOdIOpIcaV WG Bacikd Tou &fova Tnv aAAayry ocupTtrepipopds. Autd
ouvéBaAe atn ca@r OIAKPIOT) TOU aTrd TIG AOITTEG TTPOKTIKEG KOIVWVIKAG ETTIPPOAG Kal
€dwaoe Tn duvatotnTa Kal o€ AAAEG Bewpieg OUPTTEPIPOPIKAG AAAOYAG va CUPBAAoUV
otnv €&ENIEN Tou. To didotnua autd, n diddoon TNG TTPAKTIKAG EQAPHOYNAG TOU
Koivwvikou MApKETIVYK ATAV EVTUTTWOIOKA. Ta BeTIKA atmmoTeAéopata TTPONYOUUEVWYV

TTPOOTTIABEIWY 0dNyoUoav OAOEVa Kal TTEPICOOTEPOUG N KEPOOOKOTTIKOUG OPYAVIOHOUG
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va (nTAcouv TN ouvdpouny Twv €dIKwv Tou MApKeTivyk yia va auffoouv Tnv
OTTOTEAECUATIKOTATA TWV EVEPYEIWV TOUG. ATTO TNV AAAN, TTapatnernénke éviova Kal Jia
gvioyxuon Tng TTpoBupiag Twy idiwv Twy avBpwTTwy Tou MAPKETIVYK va eQapudoouV TNV
EMOTAKN TOug O¢ CATAMOTA KOIVWVIKA, TOavwg wg amavinon OTnV KPITIKA TTou
0éxovTav TTEPi KOIVWVIKAG aveuBuvoTnTag Tou MApPKETIVYK, OTTWG autd epapuoloTtav
OTIG ETTIXEIPNOEIG.

2NUavTIKOG oTaBuOG oTnVv €¢€ENIEN Tou Kolvwvikou MAPKETIVYK auTr Tn dEKAETION UTTAPEE
n mPwTn €KdOON TOU ETTIOTNUOVIKOU TTEPIOdIKOU Social Marketing Quarterly to 1994,
MéOW Tou oTroiou dOBNKe Bripa oec akadnuaikoUg Kal eTTayyeAUATieG va ek@pAlouv
ATTOWEIG KAl VO avTOAAGCOUV €UTTEIPIEG YUPW ATTO TNV ETTICTAMN TOUG. 2TOV AKOBdNUAIKG
XWPO ep@avioTnkav €TTioNG OAPKETEG ekOOOEIC TIOU agopoucav ToO Tredio, e
XapakTnpioTikéTepo TTapddelypya 1o “Marketing Social Change: Changing Behavior to
Promote Health, Social Development and the Environment”, Tou OIOKEKPIPEVOU
kKabnyntn Tou MavemoTtnuiou Georgetown, Alan Andreasen (1995). To 1999 16pUBnkKe
10 Social Marketing Institute, pe €dpa tnv Oudoivyktov Twv H.M.A., umd Tnv

€MOoTNPOVIKN kabodriynon tou Alan Andreasen.

A6 10 2000 KaI oTO €ENG, TO KOIVWVIKO MAPKETIVYK ONPEIVEl PEYAAN TTPO0d0
TTOYKOOMIWG, XWwPIiG autd va onuaivel OTl dgv  UTTAPYXOUV OKOPO Kal Orjuepa
au@IAEyOPEVEG OWelg auTou. Me kupio xwpo avenong Tig H.M.A., 10 Koivwviko
MdapkeTivyk KepDiCel ouvexwg £dagog kal otnv Eupwtrn aAAG kal oTov uTtdAoITTO
KOOUO. XPNOIYOTIOIEITAI OTTOTEAECHUATIKA YIO TNV TTPOAywyr Tng dnuooiag uyeEiag Kal
ao@AAEIag, TNV TTpooTacia Tou TTEPIBAAAOVTOG, TNV KOIVWVIKA avaTITUgn Kai GAAa.
MoAudpiBua BiBAia acxoAouvTtal aTTOKAEIOTIKG PE TO TTEDIO QUTO KAl TO ETTIOTNMOVIKO
TePIodIKO Social Marketing Quarterly e€akoAouBei va ekdideTal ye peydAn emituyia. To
2005 18pubnke oto Aovdivo To National Social Marketing Center (NSMC), evw, Tnv idia
xpovid, 1o University of Sterling otn ZKwTtia fTav T0 TTPWTO TTAVETTICTAMIO TTOU idpucE
EPEUVNTIKO IVOTITOUTO a@iepwévo oTn PEAETN Tou KoivwvikoU MdpkeTtivyk. To 2007, To
Middlesex University evéTage oTa TTPOCQPEPOUEVA TTPOTITUXIOKA TTPOYPAUUATA TO TTPWTO
Tpdypappa edikeuong otov KAGdo (Health and Social Marketing). To TTapdadeiyud Tou
akoAouBnoav TTOAAG  TTAVETTIOTAWPIA, IOPUOVTAG OXETIKA TUAMOTA avwTatng N
METATITUXIOKNAG ekTTaideuong (University of South Florida, Carleton University,
University of Strathclyde kai GAAa). ZuvEdpia SlopyavwvovTal HPE KEVIPIKO OEua
TTPAKTIKEG TOU KoIvwvikoUu MAPKETIVYK (TO TTPWTO TTayKOOUIo ouvédpio Koivwvikou
MdpkeTivyk €Aape xwpa 1o 2008), evw 10 2009 Eekivnoe pia TTpooTrabeia idpuong evog

TTaykoopiou IvaTitouTou Koivwvikou MépkeTivyk (Global Social Marketing Institute).



To medio, Aoimmdv, TTOU TTPORAAE QPXIKWG WG MIa Povo Own Tou TTapadociakou
MdapkeTivyk, €¢ehixBnke otadiokd oe évav autdvouo KAAdO Kal o1 €10IKoi TTPORAETTOUV

TEPAITEPW MEAAOVTIKA avATITUEn auTtou.

XapakTnpPIoTIKO TNG €EEAIENG TOU KOIVWVIKOU WAPKETIVYK €ival TO TTAPOKATW YPAPNUA,
OTTOU QaiVvETAl N TTOPEIA TOU ETACIOU APIOPOU OXETIKWY ETTICTNHOVIKWY ONUOCIEUCEWY
atd 10 1971 w¢ 10 2008. Eival TTpo@avég 1O dIaXPOVIKA aUEAVOUEVO EVOIAQEPOV, UE

eCAIPETIKA €vTovn avodikr) TTopeia atrd 1o 2000 kal eTd:

Social Marketing Journal Publications (1971-2008)?
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2.2. Opiou6¢ Tou KoivwvikoU MApKeTIvyk

ATIO TNV TTPWTN Tou gpgavion 1o 1971, 0 6pog Koivwvikd MAPKETIVYK €XEI TTEPIYPAPET
ME did@opoug TpoéTToUG. AuTO uTTopEl va €EnynBei atrd TIG TTOIKIAEG aKadNUAIKES Kal
ETTAYYEAMOTIKEG KATABOAEG TWV AvBPWTTWY TTOU a0X0ANBNKav Pe To BEPA (UAPKETIVYK,
Kolvwvioloyia, uyeia, ektraideuon kal GAAa). ZuvéBaAe akOPa n TTOAUTTAOKOTNTA TwV
KOIVWVIKWYV {NTNPATWY, OTA OTToia ava@épeTtal To TTEdio, N oTroia 0driynoe oTnv avauién
OIOPOPETIKWY BEWPNTIKWY KOIVWVIKWY POVTEAWV oTnv €CEAIEA Tou. EVOEIKTIKA €ival n
ouxvl ava@opd OTo TIEdi0 WG TEKVOU 2 YOVEWV-TTEDIWV: TOu Yyovéa “Koivwvia”

(KOIVWVIKEG ETTIOTAUES KOl KOIVWVIKFA TTONITIKF)) KAl TOU yovéa “DAPKETIVYK” (TTPOKTIKEG

2 Cugelman, B., “Online social marketing: Website factors in behavioural change”, PhD
thesis, University of Wolverhampton, 2010



MAPKETIVYK EUTTOPIKOU Kal dnudoIou TOoPEQ), N OTToia HapTUPG TIG TTOAAQTTAEG ETTIPPOES

TTou €xel OexBei To Tredio.

Otmtwg €xel NdN avagepbei, 0 6pog Koivwvikd MapKeTIVYK XpNOIMOTIOINONKE yia TTPWTN
@opd 10 1971 amd Toug Kotler kai Zaltman, oto dpBpo Toug “Social Marketing: An
approach to planned social change”. £10 idl0 GpBpo Eyive Kal n TTPWTN TTPOCTTABEI
opliopoUu Tou Kovwvikou MAPKETIVYK, WG €ENG: «KOIVWVIKO LIGPKETIVYK  €ival O
oxe0IaoUoSg, N €QApUOYH Kal O EAEyXOC TTPOYPAUUAGTWY TTOU OKOTTO EXOUV vd
EMNPEGOOUY THV ATTOOOX!] KOIVWVIKWV I0EWV Kal TTou TTepIAQUBAVOUY  EVVOIEC

oxedIaooU TTPOIGVTOC, TIMOAOYNONGS, ETTIKOIVWVIAS, OIaVOUNS KAl EpEUVAC LUIAPKETIVYK.

O pifooTracTikKOG autdg OpPIoPOG APNoe apPKETG Kevd, TIPOKAAEoE o€ TTOAAEG
TTEPITITWOEIG OUYXUON Kal €dWOE XWPO YIA TNV avaTITuén atépUovwyY oulnTAoEwy yupw

atréd 10 B€Ua, o1 0TToiEG oUVEXICOVTAl OKOPA KAl ONUEPQ.

Apxikd, TTapatnendnke n TG0ONn va cuyxéetal n €vvola Tou Koivwvikou MApKETIVYK
(Social Marketing) pe autv Tou Koivwvikd YméuBuvou MdapkeTivyk (Societal
Marketing), kal va xpnoigotrolouvtal ol dUo Opol evOAAOKTIKA. H olyxuon TTou eixe
TTPOoKANOei atmmoTuttwveTal oto PiBAIo pe TiTAo “Social Marketing” Twv Lazer kai Kelley
(1973), 61ou Kuplapxei n ammoyn o1 10 Koivwviké MapkeTivyk TTepIAauBdvel Tooo Thv
€QapPoyn TNG yvwong, Tg Bewpiag Kal Twv TEXVIKWY Tou MAPKETIVYK TTPOKEINEVOU VO
EMTEUXOOUV KOIVWVIKOI KAl OIKOVOUIKOI OTOX0I, 000 KAl TNV AvAAUCT TWV KOIVWVIKWYV
OUVETTEIWV TTOU CUVETTAYETAI N €Qapuoyr Tou euTropikoU Mdapketivyk. To 1991, ol
Rangun kai Karim utrooTripigav 011 o1 dUo 6pol gival oapwg dIagopeTiKoi. Tnv idia
amown uttooThpige o Andreasen 10 1994 kal Teivel va gival n €MKPATEOTEPN €WG
onpepa. Map’ 6Aa autd, €¢akoAouBei va uttdpxel Kai n ammoyn TTw¢G 10 Kovwvika
Y1reuBuvo MApkeTIvyK €ival aTTAwg pia own Tou Koivwvikou MdapkeTivyk kal de Ba

TTPETTEl va dlaywpideTal wg évvola amd auTd®.

21NV TTPayMaTIKOTNTA, To Kolvwvikd YTTeuBuvo MAPKETIVYK, TO OTTOI0 €U@AVIOTNKE WG
évvola ouyxpovwg e 10 Koivwvikd Mdapketivyk (1972), ouvdéetal oTevd pe Tnv
euputepn €vvola NG Etaipikig Koivwvikng EuBuvng kaBwg kal pe tnv évvola Tng

Acipépou 11 Biwoiung Avattugng. Aiaunvoelr OTI 01 €TIXEIPACEIS Ba TTPETTEl va

3 Goldberg, M., E., Fishbein, M., Middlestadt, S., E., “Social Marketing: Theoretical and
practical perspectives”, Mahwah, NJ, US: Lawrence Erlbaum Associates Publishers,
1997



TTPOCTIAB0UV VA IKAVOTTOINOOUV TIG AVAYKEG KAl TIG ETTIOUMIEG TWV OTOXEUMEVWY AYOPWV
TOUG HE TPOTTO TTOU VA TTPOCTATEUEI Kal va BeATIWvEl TTAPAAANAa TNV eunuepia Twv
KATAVOAWTWY Kal TOU €UpUTEPOU KOIVWVIKOU CGuvOAou. AuTO, uttooTnpilel n OXETIKN
Bewpia, Ba eCac@alioel OTIC ETIXEIPNOEIC PAKPOTIPOBeoUn emiTuxia. H €1doTToI16G
olapopd Twv dUo TTediwV EYKEITAI, ETTOPEVWG, OTOUG OTOXOUG OTTOU ETTIKEVTPWYVOVTAL.
To Kolvwviké MAPKETIVYK TTPOCBAETTEI ATTOKAEIOTIKG OTNV TTPOWONCN TNG KOIVWVIKAG
eunuepiag. Tnv idla oTiypr}, 10 Kolvwvika YTeuBuvo MAPKETIVYK  TTPOCRBAETTEN
TIPOTEUOVTWG OTO OQPEAOG YIa TNV ETTIXEIPNON KAl DEUTEPEUSVTWG OTO OPEAOG yia TNV

KOIVWVida.

ATIO Ta Kevd TTOU APNOE O aPXIKOG OPIOHOG, TTPOEKUYE ETTIONG TO £PWTNHA €4V TO
Koivwvikéd MApkeTivyk e@apudletal povo armd dnudoioug Kal P KEPOOOKOTTIKOUG
OpPYQVIOUOUG A MTTOPEl va €QAPUOOTEI KAl OTTO ETTIXEIPOEIG TTOU AEITOUPYOUV UE
yvwpuova 1o KEPBOG. H amrdvinon PpiokeTal €miong otnv Trapatrdvw avdAuon. To
Koivwvikd MAPKETIVYK OTTOOKOTIEI OTNV ETTITEUEN OTOXWYV QATTOKAEIOTIKA KOIVWVIKWY,
OTTOTE QQOPd POVO TO KPATOG Kal TOUG Hn KEPOOOKOTTIKOUG opyaviopous. O1 AoITég
ETMXEIPAOEIC dUvavTal va epapuocouv ETaipikd Kolvwvikd MAPKETIVYK TO OTT0I0, OTTWG
TTPOAVAPEPONKE, ATTAWG EVOWUATWVEI EVEPYEIEG KOIVWVIKG UTTEUBUVEG OTO BaCIKO TOU

agova.

AkOpa, coBapég dlapwvieg TTpoEkuWav Pe TNV TTapadoxr) Tou opIoPoU OTI O OKOTTOG
ToUu Kolvwvikou MApkeTivyk €€avTAgital otnv TpowBnon amodoxng KOIVWVIKWY I0EWV.
O1 emKpPITEG AuTAG TNG TTaPadoxng UTTOOTHPIEaV OTI N AEITOUPYiO TOU EKTEIVETAI Kal
TTOPATTEPQ, ETTNPEEACOVTAG OTACEIG, TTETTOIBNOCEIG Kal CUNTTEPIPOPES. MAMIOTA, O idI0g O
Kotler oe yetayevéaoTepo APBPO TOU ETTAVEPXETAI ME Eva VEO OPICHO TTOU UIOBETEN TN vEQ
QuTA TTPOTOON: «KOIVWVIKO UGPKETIVYK €ival uia  opyavwuévn TTpooTrdbsia  1mou
oieayeral ammd uia oudda (popéac tnS alAayng), n omoia arooKoOTIEl va Treioel GAAEC
ouGdec (ouddeg-ordxo) va amodexBouv, va arAdéouv 1 va eykaraAsiwouv
OUYKEKPIUEVEC I0EEC, OTAOEIC, TTOAKTIKEC Kal OUUTTEPIQOPES»®. O VEOG auUTOC OPITHOC

UTTOYPAUMICE TTEPICCOTEPO TIG TIPAKTIKEG TTPOEKTACEIG TOU TTEDIOU.

O opiopdg TTou diatuTtwBnke 10 1995 amd Tov Andreasen UTTAPEE yia TTOAAG xpovia o
ONUOPINEDTEPOG OTO XWPO: «KOIVWVIKO UAPKETIVYK gival n €Qapuoyr] TTPAKTIKWY ToU
EUTTOPIKOU LIGPKETIVYK OTNV ava@Auan, 10 OxE0IA0OUO, TNV EKTEAETN Kai Tnv aéloAdynon

TTPOYPAUUATWY TTOU £XOUV OXEOIACTEI yIQ va ETTNPEATOUV TNV EBEAOVTIKY) CUUTTEQIPOPA

* Kotler, P. and Roberto, E.L., “Social marketing: Strategies for changing public
behavior’, New York, Free Press, 1989
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OTOXEUUEVWY OUAdwWY lE OKOTTO va BeEATIWOOUV TOOO TNV TTPOOWITIKN) TOUS EUNUEQIQ,
600 Kal TNV gunuepia NS Kovwviac péoa oTnv omoia 5pacTnpiomoiouvrar»’. O opIoHOS
auTég atroteAei pdAAov kai Tnv 1Mo oikeia Bdon 6cwv OpICHWY dlIaTUTTWONKAV Ta

eTéuEVa Xpovia.

O1 Kotler kai Lee emraviABav 1o 2002 yia va uttooTnpicouv 0TI « KOIVWVIKO UGPKETIVYK
givar n xpnon apxwv Kai TEXVIKWV ToU MAPKETIVYK UE OKOTTO TNV AOKNON ETTIPPONS O
UIa OTOXEUNEVN ouada aTolwy, TTPOKEIUEVOU aQuUTH va arrodexBei, va arroppiywel, va
ueraBaler n va amrofaAel eBeAOVTIKG pia CUUTTEPIPOPA, TTPOS OPEAOC aTOUwWY, OUGdwWY

NS Kovwviag auvoAIka»®.

To 2003 OdioTuttwBnKE £vag VvEOG OPICWOG, TTOU €I yaye Mia Kaivoupia £vvold:
«KOIVWVIKO LGQPKETIVYK gival n epapuoyn 1S Bswpiag Tou MAPKETIVYK, TwWV EUTTOPIKWV
TEXVIKWY TOU MAPKETIVYK KAl GAAWV TEXVIKWY KOIVWVIKAS aAAaynig, ue okKommd Ttnv
ETTITEUEN ATOUIKWY CUUTTEPIPOPIKWY AAAQYWV Kal KOIVWVIKWY OOUIKWY aAAaywv TTou

gival ouverreic mpoc 1 Alaknipuén AvBpwmivwy Aikaiwudrwy Twv Hvwuévwy EBviv»'.

To 2006, 10 EBvIkO Kévtpo Koivwvikou MapkeTivyk o1o Hvwpévo Baaileio (NSMC, UK)
TTPAYHMATOTIOINGE MIa AvaoKOTINGN TWV OPIGUWY TToU gixav dlIaTUTTWOEI Katd Tn didpkeia
TWV TTPONYOUUEVWY ETWV KAl TTPOXWENOCE OTN dIaTUTTWON £VOC VEOU OPICHOU, OE MIa
TTpooTdBeia va cupTTePIAGRBEl OAa ekeiva Ta PBACIKA OTOIXEIQ TTOU €ixav KATA KaIpoug
emonuaviei: «Kovwviké UBGPKETIVYK gival n ouoTnuatikn papuoyn tou MApkerivyk,
TapdAnAa ue GAAeC BewpieC Kai TEXVIKES, UE OKOTTO TNV EITITEUEN OUYKEKPIUEVWYV

OUUTTEPIPOPIKWY TTOXWYV, YIA TO KOIVWVIKO KAAO».

2Uppwva pe 10 NSMC, petaly Twv TIOIKIAWY 1I0TOPIKWY OPICPWY, PTTOpoUV va

O1aKPIBoUV TPEIG KOIVEG, BACIKEG TTAPADOXEG:

o [MpwTapxikdg okottdg Tou Kolvwvikou MAPKETIVYK €ival n €TTITEUEN OCUYKEKPIPMEVOU
“KOIVWVIKOU 0@€AoUG” (Kal OXI EUTTOPIKOU), HECW CAPWS TTPOCOIOPICHEVWV

OUMTTEPIPOPIKWY OTOXWV.

® Andreasen, A.R., “Marketing Social Change: Changing Behavior to Promote Health,
Social Development, and the Environment”, San Francisco: Jossey-Bass, 1995

® Kotler, P., Roberto, E. and Lee, N., “Social Marketing: Improving the quality of life”,
SAGE Publications, 2002

" Donovan, R., Henley, N., “Social marketing: Principles and practice”, IP

Communications, Melbourne, 2003
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o To Koivwvikd MApKETIVYK €ival pia ouoTnPaTIKh diadikacia TTou a@opd {NTAHATa
Bpaxutrpébeoua, pecoTrpdBeca Kal JOKPOTTPOBEC Q.
o To Kowvwvikd MAapKeTIvyk XpnoldoTtrolei éva  PeEYAAO  €UPOG  TEXVIKWYV  Kal

TTPOOEYYioEWV TOU MAPKETIVYK.

2€ auTO TO ONuUEio, KPIVETAlI ATTAPAITATO va ONUEIWOEI OTI N dIGPOPETIKOTNTA TWV
OPICUWY TTOU I0TOPIKA dIaTuTTWONKAY atroTeAel €vdeIign NG dUVAMIKAG GUONG Tou
Koivwvikou MdapkeTivyk. O1 ekTeveic oulnTAoelg yupw atrd 10 BEpa paptupolv Tn
ouvexy TTpooTrdBela TTou yivetal woTe va dlao@alioTei 6Tl 0 opIoPdg Tou Trediou
TTOPAMEVEI CUVETTAG TTPOG TNV TTPO0D0 TWV CUVAPWY ETTIOTNHOVIKWY TTEdIWV Kal TV

€EENIEN TNG KOIVWVIOG.

KAeivovtag, aiCel va avagepBei 611 Ta TeAeuTaia xpdvia TTapatnpeital TToAU cuxvd n
ouyxuon Tou Opou “Koivwvikd Mdapketivyk” (Social Marketing) pe TOUG OpoUg
“‘Koivwviky Aiktiwon” (Social Networking), “Méca Koivwvikng AikTiwong” (Social
Media) ka1 “MdépkeTivyk uttofonBouuevo amdé Méoa Koivwvikng Aiktiwong” (Social
Media Marketing). Ta Méoa KoivwvikA¢ AIKTUwONG €ival @aivOPevo Twv TEAEUTaiwY
etTwv. [Mpdkemar yia yia Katnyopia déowyv, HE Ta oTroia o1 AvOpwTrol MIAOUY,
OUMUETEXOUYV, hoipdlovTal, SIKTUWVOVTAI Kal ETTICNMAiIVOUV I0TOGEAIDES, eV BpiokovTal
oTo dladikTuo (blogs, micro-blogs, social networking, podcasts, videocasts, fora, wikis
Kal AAAa). AglotTolouv TexvoAoyieg TTou Baacifovtal oTto dladikTuo (web-based) ue otéxo
TNV ETMKOIVWVIA Kal TNV EVEPYOTTOINGN TOU €UPUTEPOU KOIVWVIKOU OlaAdyou. H peydAn
olapopd Twv Méowv KolvwvikAg AIKTUwong oe oxéon e T1a trapadooiokd Méoa
MadikAg Evnuépwaong cival n aAAnAeTidpacn Kal N EMKOIVWVIa 0 cUVOUAOPO HE TV
é€kdoon kai Tn dnpoacicuon Tou Trepiexopévou. H (wneiakn) Koivwvikr AikTuwaon gival To
OTTOTEAECUO TTOU ETTITUYXAVETOI PECW TWV TTpoavaAPEPOPEVWY epyaiciwv. Ta Méoa
KoivwvikAg AIKTOwong PUTTopouv va attoTeEAEoOUV €pYOaAgia, KavaAia €TTIKOIVWVIOG yia
T0 MdpkeTivyk (Social Media Marketing) 1} kai To Koivwviké MApKeTIVyK, aAAG dev gival
Koivwviké MdépkeTivyk. EvOeIkTIKG TNG eupUTaTng oUyxXuong TTou €xel TTPOKANOEI ival 1o
yeyovog Ot 1o 2008, 1o Travemmotipio UC Irvine Twv H.M.A. Advoape évav KUKAO
paBnudtwy utd Tov TiTAO: “Social Marketing in the 21% Century”, TN oTiyury TTou,
oUPQWVA PE TIG TTANPOPOPIEG TNG IOTOOEAIDAG TOU TTAVETTIOTAMIOU, TO TIPOYPANUA EiXE
oxXedIaoTeEl yIo va eKTTAIDEUCEl ETTIXEIPNMATIEG KAl managers OTnVv QarmoTeAEoUAnikn
xpnon Twv Kovwvikwy OIKTuwyv (Facebook, Linkedln) mpog¢ eéumnpérnon twv
ETIXEIPNUATIKWY TOUS OTOXwV. Av Kal n amoédoon otnv eAAnVIK yAwooa KaBioTd
HAAAov cagny Tn dlogopd, N ouyxuon eugavigetal TTOAU cuyxvd. H tdon autrh atroteAsi

Mia véa TTPOKANCN yia Toug €I81IKOUG Tou KolvwvikoU MApPKETIVYK, Ol OTToiol KOAoUvVTal Vo
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“TaKTOTTOINOOUV” TNV TTAPEENYNON, YIa va TTpooTaTteloouv 170 Koivwvikd MAPKETIVYK o€

ETTITTEDO €PEUVAG, EKTTAIOEUONG KAl TTPAKTIKAG.

2.3 Ta Kpimipia Avagopdg tou Koivwvikou MApPKETIVYK

To 2006, To EBvik6 Kévipo Koivwvikou MdapkeTivyk 010 Hvwpuévo Baoikeio (NSMC,
UK), Baoiépevo o€ Trponyouuevn peAéT Tou Alan Andreasen® kai oTnv emokéTnoON
KOIVWV OTOIXEIWV METAEU ETITUXNUEVWY  TTPOYPAPUATWY  Kovwvikou MAPKETIVYK,
TPoodIopIoe OKTW OIakPITG oToixeia Tou Koivwvikou MApKeTivyk ws  Kpitipia
Avagopdc (Social Marketing Benchmark Criteria). Zkomog¢ rtav va SIEUKOAUVEI TNV
KATavonaorn Twv apXwV Kal Twv TEXVIKWY Tou KolvwvikoU MAPKETIVYK, va TTPoayAayel Tn
OUVETTEIO OTO OXEBIAOHO, TNV €Qapuoyn, TNV TTapakoAoudnon kal TNV agloAdynan Twv
ATTOTEAECUATWY TWV OXETIKWY TTPOYPAUMATWY KAl VO CUVOPAUEI OTNV ETTITUXIO AUTWV.
Idiaitepn Baon 066nke oTn dlaTApnon TNG €ueNiiag Kal TNG dNUIOUPYIKOTNTAG TWV
marketers, woTte K&Be Tapiéufacn va TTPocapHOleTal O OIOPOPETIKEG KOIVWVIKEG
avaykeg. OuolaoTIKd, TTPOKEITAI VIO TOUG TTUAWVEG TTAVW OTOUG OTToioug Ba TTpETTEl va
otnpiCeTar kKABe TapéuPaon yia va €ival OUVETTAG ME Tn Bewpia Tou Kolvwvikou
MdpkeTivyk kai va au&avel Tig mBavoTnTeg €TITUXIAG TNG. AIGNOPPWVOUV €Va YEVIKO
TAJIOIO €pyaciag yio TOUuG OXEDIOOTEG TWV EKOTPATEIWY, XWPIC va TrepIopiouv TN
ouvaTtdTNTA TOUG Va ETTIOTPATEUOUV TN QavTaoia Kal TR dnUIOUPYIKOTNTA TOUG OTnV

eupeon AUoewyv OTNnV eKAOTOTE TTPOKANGN TTOU QVTILETWTTICOUV.

Ta kpitApla avag@opdg Tou Kolvwvikou MApkeTivyk, oUpgwva pe 1o NSMC, eival Ta

TTAPOKATW:

o O [lpooavaroAioué¢ orov KaravaAwrr (customer orientation): [MpoBA&mel
eaTioon oTnv opdada-oToxo, TTPOG Babid kal TTOAUTTAEUPN YVWOon Kal KaTavonar) Tng.
AuTé emmiITUyXAveTal pe evOeAEX €peuva KATAVOAWTH (WOTE va TTPOCdIOPIOTOUV Ol
agieg, o1 euTTEIPIEG, OI YVWOEIG, Ol TTETTOIBATEIG, OI OTACEIG, Ol CUUTTEPIPOPES Kal Ol
avAYKEG TOU) Kal AETITOPEPA €pEuva ayopds (WOTE va TTPOCdIOPIOTE TO TTEPIBAAAOV
MéOO OTO OT0i0 TO ATOMO  KaAgitar  va  AGBelr TIG  AmmOQACEIS  TOu,

OoupTTEPIAOUBAVONEVOU TOU avTaywviopoU). ETTioTpareUovTal TTOIKIAEG TTOIOTIKEG Kal

8 Andreasen, A., R., “Marketing Social Marketing in the Social Change Marketplace”,
Journal of Public Policy & Marketing, Vol 21 (1), Spring 2002, pp 3-13
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TTOOOTIKEG €PEUVNTIKEG HEBODOI, OI OTTOIEG AEIOTTOIOUV TTPWTOYEVH KAl OEUTEPOYEVH
oedouéva yia TNV e€aywyr oUUTTEPACHATWY. O TTPOCAVATOAIGUOG OTOV KATAVOAWTA
oAokAnpwveTal pe TV €€ac@AAon OTI n TTPOWOOUNEVN CUPTTEPIPOPA WTTOPEI va
yivel katavonTr, va avTaTTokpIBEi OTIG avAyKEG TOU KOIVOU GTOXOU, Kal va uloBeTnBei
ammd autd. ETTopévwg, TO KOIVO-OTOXOG QVTIMETWTTICETAI WG evepyld HEANOG OTN
dladikaoia aAAayng Kal N ewvA Tou akouyeTal o€ KABe @don Tou oxedlaopou Kal

NG EQAPHOYNGS VOGS TTPOYPANHATOG KoIVWVIKOU MAPKETIVYK.

O lMpooavaroAiouog orn Zuumepipopa (behaviour): To Koivwviké MApKeTIVYK
OTOXEUEl OTNV OAAQyr] CUMPTTEPIPOPAG Kal B€Tel EEKABAPOUG, OUYKEKPIUEVOUG,
EMTEVEIPOUG KAl PETPHOIPOUG CUMTTEPIPOPIKOUG OTOXOUG. AUTO €TTITUYXAVETOI HE
OUMTTEPIPOPIKA avdAAuon, OnAadr evioTiohd Kal avaAuon Tng UTTApXOouoOg
CUUTTEPIPOPAC TOU ATOUOU Kal TTPOCDIOPIOUG TWV OTOIXEIWV QUTWV TTOU TNV
eTTNPEA’ouY, WOTE VA TOV OTPEWPOUV TTPOG TNV €MOUUNTH CUPTTEPIPOPA, N oTToia Ba
TpéTmEl va TTpoodlopieTal etmiong pe cagrvela. H mapéuBacn Ba mpémrel va
OTOXEUEI OTNV UIOBETNON Kal IATHPNGN CUYKEKPIUEVNG CUUTTEPIPOPAC Kal X1 aTTAd

OTn YVWOTn, TN OTACT Kal TIG TTETTOIBNCEIG TOU ATOUOU.

O [llpoocavaroAioudégs orn Oswpia (Theory): O oxedlooudg TNG EKOTPATEIOG
Koivwvikou MApkeTivyK TTPoUTTOBETEl OAOKANPpWUEVN Kal TTOAUTTAEUpn BewpnTiKA
TIPOCEYYION, EVOWHATWVEl BewpnTIKEG apXEC aTTd KABE eTmIoTNUOVIKO TTEdio, WOTE
va peyioToTrolel KABe @opd Tnv Katavonaon Kai Tnv aglotroinon tou TTAaiciou péoa
oTo oToio SlapopwveTal n TapéPpacn. MNa TTapddeiypa, ol Bewpieg aAAayig
OUMTTEPIPOPAG Bacifovtal oe TEOOEPIG BACIKEG TTAPAUETPOUG: TN PBIOAOYIKN, TNV
WUXOAOYIKN, TNV KOIVWVIKA Kal TNV TTEPIBAAANOVTIKI / 0IKOAOYIKA TTAPAPETPO, KaBepia

Q17O TIG OTTOIEG PMEAETATAI ATTO BIAPOPETIKG ETTIOTNHOVIKO TTEdIO.

H évvoia tng Aioparikornrag (Insight): Mpdkeiral TeEPICOOTEPO yia TNV 0EUOEPKEI
va avTiAn@Oei Kaveig Ta EVoTIKTA, Ta BaBId E0WTEPIKA KivnTpa Kal avTi-KivnTpa Tou
atéuyou, Tapd Tnv IKavotnTa va aglohoyroel Ta dedopéva OToIXEia TTOU €XOuUV
TTPOKUWEI aTté TNV €épeuva KatavoAwTr). MpoBAETTel TRV Katavonon Tou yiati 1o
AGTOUO CUUTTEPIPEPETAI PE TPOTTO OUYKEKPIYEVO Kal TOU TTWG Ba ptropolce va
odnynBei oTnv TTPOCdOKWUEVN CUUTTEPIPOPA. Kabwg, ouxvd, n amoeuyn n n
UI00€TNON OUYKEKPIYEVNG CUUTTEPIPOPAG EXEI VO KAVEI JE OUVAIOONUATIKA EPTTODIA

(Tm.Xx. amopuyny TIPOANTITIKWYV €EeTAOEWY AOyw @OBou  didyvwong  KATToIAG
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aoBéveiag), n dlopaTikOTNTa KaTéxel omoudaio podAo oTo TTAaiolo Tou Koivwvikou

MdapkeTivyk, evtotiovtag Ta eUTTédIa auTd KaBwg Kal TPOTToUS UTTEPTTA®NONS TOUG.

H évvoia tng AvraAAdayrc¢ (Exchange): H Bewpia tTng AvtaAAayng, yia Tnv oTroia
Ba MINAOOUNE EKTEVWG O€ E€TTOPEVO KEPAAQIO, atroTeAei Paoikd TTUAWvVA Tou
Kolvwvikou MdapkeTivyk. TMpoBAETTEl TTOAU TTPOOEKTIKA Kal ¢ekdBapn avaluon 1600
TOU TTPAyHAaTIKoU, 600 Kal Tou avTIAapBavéuevou atrd TO KOIVO-0TOX0, KOGTOUG Kal
opéAoug atrd TNV uIoBETNON Kol TN OlOTAPNON MIAG CUMPTTEPIPOPAS (XPOVO,
TTPOCTIABEIA, XPNMOTIKO, KOIVWVIKG, WUXOAOYIKO KOOTOG 1 6@eAOG, atiTo 1 un).
2KOTTOG N MEYIOTOTTOINON TOU OUVOAIKOU OQEAOUG Kal N eAaxioTotroinon Tou
OUVOAIKOU KOOTOUG, €101 WOTE N TTPOWOOUUEVN CUUTTEPIPOPA VO €ival EAKUCTIKN.
AuTO pTTopei va etmiTeuxBei pe KivnTpa Kal emRpaBeloelg KatdAAnAa diapopewuéva,
avaAoya ue TNV acia TTou K&Be oudda-oTdx0g TTpokpivel. KouBIkA onuaacia £xer edw
0 €BeAOVTIKOG XapaKTApag TnG avrtaAlayng, 1ou TpofAémel 611 1o Koivwviké
MdapkeTivyK  TTPETTEI va PTTOPEl va TTPOC@EPEl autd TTOU Ta ATtopa  B€Aouv

TTPAYHATIKA.

O mpooavaroAioués orov Avraywviouo (Competition): Amaitei  TOV
TTPOCBIOPICUS KAl TNV KATAvonon OAWV auTwy TWV TTAPAYOVTWY TToU £TTNpedlouv
TO KOIVO-OTOXO Kal OIEKDIKOUV TO XPOVOo Kal Tnv Trpocoxn Tou. [lpodkerral yia
OuVvAuEIG eowTEPIKES (OuvnBela, aioBnua euxapioTnong Katd Tnv avadAnyn piokou,
€BI0U0I) 1 €CWTEPIKEG (EVOANAKTIKEG CUUTTEPIPOPES - KOAEG 1 KAKEG, AvBPWTTOI TTOU
OI1EKOIKOUV TO XPOVO Kal TNV TTPOCOXN TOU KOIVOU-OTOXOU), TTOU avTaywvi¢ovTal Tnv
ETTIXEIPOUNEVN aAAayr oupTTepIPopds. H oxedlalduevn oTpatnyik Ba tpétrel va
eVTOTTICEl TIGC OUVAMEIC QUTEG Kal va TTEPIopiCel TRV €mppor Toug. H évvola Tng

avTtaAAQyAG PTTOPET va UTTAPEEI KABOPIOTIKN TTPOG QUTAY TNV KaTeubuvon.

H Tunuaromoinon TtOoU KoIvoU-OTO)XOU (Segmentation): To Koivwvikd
MAPKETIVYK QTTAITEl TTPOCEKTIKA KOl ATTOTEAEOUATIKY) TUNUATOTTIOINON TOU KOIVOU-
OTOXOU, ME Ta KATAAANAQ KABe Opa KPITApIa. Zuxvd, Ta TTapadocIioKd KpITApIa
TUNUATOTIOINONG (YEWYPAPIKA, dNUOYPAPIKA, KOIVWVIKA, £TIONUIOAOYIKA) SV gival
apkeTd. KoBwg MIAGuE yia TTapokivnon Tou aToPou, Ta  WUXOYPOQIKA  Kal
OUUTTEPIPOPIKA KPITAPIA €ival ouvABwS autd TTOU TTPOKPIVOVTal, OE OUVOUAOHO
BéBaia pe Ta uttoAoitTa. MapdAo TTou oTnv TPAEN UTTApYXouvV TOOO ETTINEPOUG

TUAMOTA O0a €ival Kal Ta CUVOAIKA ATOMA, KATTola atrd auTd YTTopEi va gival OXETIKA
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opoloyevh aTrd TNV Grroyn opIoKEVWY PETABANTWY Kal £€T01 va avTaTTOKpivovTal oTa

MNVUPATa TNG EKOTPATEIAG JE OXETIKA TTAPOUOIO TPOTTO.

e H xpnon Miyuaro¢ Me06dwv (Methods Mix): To Koivwviké MAEpKeTIVYK
TPoBAETTEl  ouvABWG TTOIKIAeG  pEBSdoUG  TTapéufaong  yia TNV - E€TTITEUEN
OUYKEKPIUEVNG CUNTTEPIPOPIKAG aAAayAg. ATtraiteital, Aoimmdv, n emAoy Tou
KAatdAAnAou piypatog peBddwv (KaBwg ol auiyeic péBodol €xouv atTodelxBei
AyéTEPO aTTOTEAEOUATIKEG), AAAA KAl O TTPOCBIOPICPOG TNG CUPMETOXAG TNG KABE

MEBOOOU PECO OTO WiYMA, WOTE va ETTITEUXBEI N MEYIOTN CUVEPYEIQ.

e oTPaATNYIKO £TTITTEQO, TO Wiyua TTEPIAAUPBAVEI 5 TTPOCEYYIOEIG: evnuéPWON Kal
evBdppuvon, eKTTAIdEUON Kal €VOUVANWON, TTAPOXH UTTNPECIOG Kal UTTooTHPIgN,
oxedlacuod kal O10pBwon TTEPIBANAOVTOG, €AeyX0 Kal puBuIon. Ze auTd TO Onueio
evromrifovral €mmiong mMOavég TTAPAAANAEG TTAPEUPACEIG, WOTE va aTToOPeUXBoUV

ETMKOAAUWYEIC ) va TTITEUXOOUV CUVEPYEIEG.

2e Aeiroupyikd emmiredo, TO Hiyua HEBOdWYV avagépeTal OTO YyVWOTO HAG Miyda
MAPKETIVYK (4 P’s): To TTpoidv / utinpeaoia, tnv Tiur, Tn diavour, Tnv TPoBoAn. MNa
Tapddelyua, OTav XpnoIYoTToIEiTal JOvo N PEBodOg TNG TTpowenaong, T6TE PAAAOV
TIPOKEITAI ATTAWG YIO KOIVWVIKA dla@rigion, Tapd yia ekoTpateia Koivwvikou

MApPKETIVYK.

Ta TTapammdvw XapaKTNEIOTIKA Ba TTpETTEl va BIETTOUV KABe TTpdypaupa Koivwvikou
MApKeTIVYK Kal n €TITUXiQ TOU TTPOYPAPPATOS eEapTaTal o€ PeydAo Babud amd Tnv
OUCIOOTIKI] KATavonon Kal e@appoyl Toug. Aegv Trepiypd@ouv Tn dladikacia Tou
Koivwvikou MApkeTivyK, aAAd Ta OTOIXEIa €Keiva TTOU UTTOPOUV va €VIOXUOOUV TOV
QVTIKTUTTO pIag ekoTpaTeiag Kolvwvikou MApKeTivyK. AANOI TTOPAYOVTEG, OTTWG O
OTPATNYIKOG OXeDIAONOG, Ol ouvepyaaoieg, n TTapakoAouBnon kal n afloAdynon Tou

TTpoypAuPaTog Kal GAAQ, gival eTTiong KABOPIOTIKOI yia TNV ETTITUXIA TNG EKOTPATEIOG.

Emonuaiveral 61 Ta Kpitrpia Ava@opdg dev TTPETTEl va AVTIMETWITICOVTAI JEPOVWHEVQ,
OAG wg éva olokAnpwpuévo TTAQiolo avag@opdg. Na Tapddeiypa, n Aiopdrikornra
ouvdéetal dueoa e Tov lNpooavaroAioud arov KaravaAwrh, n évvoia tng AvraAdayng

avTiKaToTITpideTal EekaBapa oTov Trapayovta TiwoAdynon tou Miyuaro¢ MeBodwyv, n
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Tunuarorroinon TOU KOIVOU-OTOXOU ETTITUYXAvVETal WE Tov [lpooavaroAioué ortov

KaravaAwrr kai Tnv évvoia tn¢ Aioparikétntac KAT.?

2.4 lMedia e@appoyng Tou Koivwvikou MApKeTIVYK

O1 apxég kal ol TeXVIkEG Tou KolvwvikoU MApKEeTIVYK PTTopoUlv va XpnoidoTToinBouv
TTPOG OQPEAOG TWV OTOXEUUEVWY OMAdWY HE TTOAAOUG TPOTTOUG. loTOPIKA, Ol
TTPOOTTA0eIEG TWV €IDIKWY ToUu Kolvwvikou MAPKETIVYK ETTIKEVTPWONKAV 0t TEoOoEPa
media: TTpoaywyn TNG uyeiag, TTPOANWN TPAUUATIOUWY, TTpooTacia Tou TTEPIBAANOVTOG
KAl KOIVWVIK €uaicBntotroinon / mpoc@opd. Ta TeAeutaia yxpdvia Trapatnpeeital n

xpron Tou Kolvwvikou MApKETIVYK Kail yia T BEATIWON TNG OIKOVOUIKAS eunuepiag .

ZnNTAPATO TTOU agQopouv ThV TTPOaywyr Tng Uyeiag WTTopouv va oxeTiCovral PE TO
KATTVIOUd, TN XPrON VOPKWTIKWY, TRV KATOXPENOTIKA KATAVAAWON OaAKOOA, Tnv
TTaxuoapkia, Tnv epnPikr eykupoouvn, 1o AIDS, Tnv uwnAnfi xoAnoTepivn, TOoV KapKivo,
TIG YEVETIKEG AVWUOAIEG, TO dIaBNTN, TIG BIATPOPIKES BIATAPAXES, TNV UWNAL apTnPIOKA
TmiEon, TNV WUXIKA uyeia, 1o BnAacud, Tov €UPOAIOGUO, TN OTOUATIKA UYIEIVH, TNV
IcoppoTTNUéVn  dlaTpo®r, TNV  KOA  QUOIKI  KOTAOTOON, TOV — OIKOYEVEIOKO

TIPOYPOPUATIOHO.

H 1TpdAnwn Tpauuatiopwy PTTopei va oxeTiCetal pe tnv odriynon utré Tnv €TmpEId
OAKOOA, TN Xprion Cwvwyv ac@aAgiag Kai €1I8IKWY TTAIBIKWY KABIOPATWY OTO AUTOKIVNTO,
TOV TIVIYMO, TIG QTTOTIEIPEG QUTOKTOVIAG, TNV GO@QOAf OTTAOQOpIa, TN OXOAIKA Kal TNV
evOooIKoyevelokA Bia, TIC dNANTNPIACEIG, TIG TTUPKAYIEG, TOV TPAUPATIONSO NAIKIWUEVWV

aTTé TITWOEIG.

H mpooTtacia tou mepiBdAAovTog TrepIAauBdvel nNTAPOTA OXETIKA PE TN MEiwoNn Twv
atroBAATWY, TNV TTPOOCTaCia TNG Aypiag eUong, Tn dAOCIKA TTPOCTACIA, TNV ATTOPUYN

TTUPKAYIWY, TNV TIPOOTOCId Twv UBATIVWYV  TIOpwv, TNV avakukAwon, Tnv

° Serrat, O., “Knowledge Solutions: Tools, Methods, and Approaches to Drive
Development Forward and Enhance its Effects”, Philippines: Asian Development Bank,
2010, pp 32-40

19 Kotler, P., and Lee, N., “Social Marketing: Influencing behaviors for good”, SAGE
Publications, 2011
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KOMUTTOOTOTIOINON  QTMOPPIMATWY, TNV  €E0IKOVOUNON  EVEPYEIOG KAl T XpPrnon
EVAAAQKTIKWY TTNYWYV QUTAG, TN Xprion KN ToEIKwv AITTacudrwy Kal QUTOQApUaKwy, TNV

TTPOANWN TNG ATUOOPAIPIKAG PUTTAVONG.

H koivwvikr euaioBnrotroinon kal TTpoo@opd €xel va KAvel Pe ¢nNTAMOTA OTTWG N
aiyodoaia, n Owped opydvwy, n Wneoopia KAtd ouveidnon, n TpooTacia
avepwTTIVWV  SIKAIWMATWY, N uloBeoia adéoTToTwy (WWwV, N UTTOXPEWTIKN BACIKA

eKTTaideUan, N uaxn Katd Tou avaA@apnTiouou.

TENOG, N BeATIWON TNG OIKOVOUIKAG EUNMEPIOG UTTOPET VO OXETICETAI E TNV ATTOTAMIEUON
N TNV TTpowBnon Tou va g€l KAveic oTa TTAQIOId Twv TTPAYUATIKWY OIKOVOUIKWYV

OuUVaTOTHTWYV TOU.

2.5 ®opeig Tou KoivwvikoUu MAPKETIVYK

®opeig TTOU pTTOPOUV va avamTuéouv Trpoypdupata Koivwvikou MApKETIVYK  gival
d1eBveig opyaviopoi (11.x. MNaykdouiog Opyavioudg Yyeiog yia Tnv KAtammoAéunon Tng
TTAXUOAPKIaG), KPATIKEG UTTNPETiEg (TT.X. YTToupyeio MepiBAAAOVTOG yia Tnv TTpowBnon
TNG avaKUKAWONG), Opyaviopoi TOTTKAG auTtodloiknong (1.X. AnRuog A6nvaiwv yia
TTpPowenaon TNG ac@aAoug odrRynong, HE a@opun To eKivnua TNG OXOAIKNAG TTEPIODOU),
opPYaVWOEIG TNG Kolvwviag ToAiITwy (T1.X. ZUAoyog ATopwv pe Avatrhpia yia Tnv
KaTtatroAéunon Twv OIOKPICEWY KATA TwWV aTOPWY HE  avattnpia), BpnOKEUTIKEG
opyavwoelg (11.X. EKkAnoia yia evioxuon tng @IAavBpwTTiag), akOua Kal PEPNOVWHEVA
dtopa (T.X. 0 oUVABEAQOG OTO Ypageio TTou TTPOTPETTEI TOUG UTTAAARAOUG va Gfrivouv
TA QUWTA KATA TNV ATTOXWPENOT TOUg). ETTIXEIPACEIS UTTOPOUV £TTIONG VA Yivouv QOpPEig
KOIVWVIKOU HAPKETIVYK, OTO TTAQICIO TNG KOIVWVIKAG Toug utreubuvotnTtag. To CATNHG
auTo €xel Ndn Biyei oe TTponyouuevn TTAPAYPAPO, evw Ba aKoAouBrnoel €KTEVNG
avdAuor] Tou oe emmopevn. H AioTa eival e€vOEeIKTIKY, XwpPiG¢ va atTokAgiovTal AGAAEG

TTEPITITWOEIG.

OtwpnTiKd, T0 Kovwvikd MApkeTIvyK gival o atroTeAeOUATIKO OTav oxedIdleTal atmo
ETTAYYEAPATIEG KOl ETTIOTAPOVEG TOU KAGDOU, OUWG TTPAKTIKA dUvaTaAl OTTOIOCONTIOTE
QOPEAG VO ETTIPEPEl ECAIPETIKA ATTOTEAECUATA, AVAAOYWGS PE TNV TTOAUTTAOKOTNTA TOU

(NTAMATOG TTOU KOAEITAI VO AVTIUETWTTIOEL.
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2.6 ATTodékTEG TOU Kolvwvikou MApKeTIvyK

ATTOBEKTEG TWV PINVUPATWY Tou KovwvikoUu MAPKETIVYK PTTOPET VA €ival CUYKEKPIPEVEG
OMGdEG aTOUWV (TT.X. 0dNYyOoi JOTOOUKAETWY TTOU OE QOpoUV KPAvog, ATopa uywnAou
KIvOUvou TTPOOBOARG ammd Katrola acbévela K.4.) /| To oUVOAO Tng Kolvwviag (TT.X.

TTPoweNnaoN TNG avakUKAWONG, TNG UYIEIVAG BIOTPOPNAG K.4.).

To Kovo-0TOX0G dev eival Kal dev TTPETTEI VA QVTIMETWTTICETAI TTOTE WG £va evIAIO
ouvolo. H évvoia Tng TunaaToTroinong eival onuavTikog TTuAwvag Tou Kolvwvikou
Mdapketivyk. Tia TTapadelyua, Mo ekoTpaTeia TEPIBAANOVTIKNG €uaioBnTOTTOINGNG
MTTOpPEI va atreuBuveTal 0To 0UVOAO TNG KOIVWVIAG, woTOO0 Ol KPioIPo!l TTapAyovTeG TNG
mePIBAAAOVTIKA UTTEUBUVNG CUMPTTEPIPOPAG WTTOPEl va dlapépouv OPAPATIKG HETALU
VOIKOKUPWY, UTTAAARAWY ypa@eiou, yewpywy, SIEUBUVTIKWVY OTEAEXWV Hovadwy Bapidg
Biounxaviag, otméte avdloya TIPETTEl va  OIOQOPOTIOIEITAl Kal O OXEOIGONOG TG

EKOTPATEIOG TTOU aTTEUBUVETAI OTNV €KACTOTE OUAda.

H emAoyr NG opddag-otdxou ouxva dev gival aflokd oudETepn, YE QTTOTEAECUO va
TTPOKOAEITaI TTIBAVWG dUCAPEOKEIA TWV ATOPWY TTou Bewpolv AdIKn Tn OTOXOTToINONA
Toug. Mia ekoTpaTeia UTTEP TNG €COIKOVOUNONG EVEPYEIAG, HE OTTOOEKTEG TO VOIKOKUPIE,
MTTOPEl va gyeipel évioveg avTidpdoelg atrd Ta AToua EKEiVA TTOU BewpoUv wg KUPIOUG
BUTeC TNG KATAOTTATAANONG €VEPYEIAG TIG BIOPNXAVIEG TTOU PUTTAIVOUV QVEEEAEYKTA TO
mePIBAAAOV, evy Bev atToKAgiETal KAl TO avTioTpo@o. Na 10 AGyO auTtd, 01 EKOTPATEIES
Kolvwvikou MApKeTIVYK TTPETTEI VO OUVUTTOAOYICOUV TETOIOUG CUOXETIOMOUG Kal va
atreuBuvovTal avaAoyikd TTPoG KABe KaTeuBuvon, TTPOKEINEVOU va EXOUV TTEPICCOTEPES

TOAVOTNTES ETTITUXIAG.

TENOG, KpiveTal OKOTTIMO va ava@epBbouue oTnv KaTelBuvon TTou PTTOPEI va €xouv Ta
gnvopata  piag  ekoTpateiag  KolvwvikoU  MApKeTivyK. 2TV OPAdA-OTOXO  HIAG
EKOTPATEIOG MTTOPEI, €KTOG OTrd  TOV TEAIKO dATTOOEKTN TOU  PNVUPOTOG, VA
epIAauBAavovTal Kal AAAOI ATTOSEKTEG TTOU KOAOUVTAI WE T O€1Ipd TOUG VA YiVOUV POPEIG

TOU PNVUPATOG.

To downstream Koivwvikd MdpkeTivy €0Tiddel atreuBeiog otnv opdda-otodxo, amo Tnv
otroia TTPoCcdOKATAI N UIBETNON TNG TTPOWBOUNEVNG CUNTTEPIPOPAGS. Na TTapddeiyua,

MIO €KOTpaTEiad KATA TnG KATAXpnong OaAKOOA TTou atreuBuveTal ateubeiag oTov
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KAaTavaAwTr, ME KATTOIO SIO@NUICTIKA O@ioca, Kal Tov evnuEPWVEl yia TIS BAaBepég

OUVETTEIEG TNG UTTEPKATAVAAWONG.

To midstream Koivwviké MApkeTivyk €0TIAlEl O€ auTOUG TToU gival “TMo Kovtd” aTnv
opada-otéxo (iAo, oikoyévela, KaBnynTéG, yIaTPOI) Kal TTOU MPTTOPOUV va  Thv
ETTNPEACOUV UE TN OEIPA TOUG. Na TTapAdelyud, OTNV TTEPITITWOTN TNG EKOTPATEIOG KATA
TNG KATAXPNONG OAKOOA, TO PAVUMA aTTeEUBUVETAI apXIKA OTOUG YIATPOUG, HE KATTola
EVNUEPWTIKA QUAANGDIa TTOU BI1aBEéTel 0 laTpikdg ZUAAOYOG oTa PEAN TOU, TTPOKEIUEVOU
QUTOI VO TTPOXWPACOUYV, UE TN OLIPA TOUG, OTNV KATAAANAN evnuépwaon Kal UTTOOTAPIEN

TWV 00BEVWYV TOUG.

TéNog, TO upstream Koivwvikd MAPKETIVYK 0TIACEI GTOUG QOPEIG ANYWNGS ATTOPATEWV Ol
OTTOIEG PTTOPOUV VA ETTNPEEACOUV TV OPABA-CTOXO (PUBMIOTIKEG apXEG, BeOHOi XApagng
moAITikAg, M.M.E.). Autoi kaBdpifouv oToixeia Tou TTEPIBGANOVTOG Péoa OTO OTTOIO TO
KOIVO-0TOXO0G KaAeital va Adpel atro@doeic kal va Asitoupynoel. ‘ETal, atnv mrepimmtwon
TNG EKOTPATEIOG KATA TNG KATAXPNONG AAKOOA, TO HAVUMA UTTOPEl va atreuBuveTal oTIg
ETAIPEIEG TTAPAOKEUNG Kal d1A8eaNg aAKOOAOUXWYV TTPOIOVIWY (WOTE va eVIOXUOOUV TO
MAvupa TNG uttéuBuvng KatavaAwong) r otnv KuBEpvnon (TTPOKEINEVOU va ETTIBAAEI

QUOTNPOUG KAVOVEG OXETIKA PE TV TTWANCN 1) TNV KATAVAAWGOTN OAKOOA).

Ta TteAeuTaia xpdvia, ol upstream TTpooeyyioelg KEPOICouv OAOEva Kal TTEPICOOTEPO
£€da@og évavT Twv TTapadooiakwyv downstream. H TTpocoxr) OTPEPETAI OTIG AITIEG TTOU
TTPOKOAOUV TTPORANUOTIKEG CUMTTEPIPOPES TTEPICCOTEPO ATTO O,TI OTA ATOPA TTOU TIG
ekdnAwvouv. Ta oTteAéxn Tou Koivwvikou MAapkeTivyk KahoUvTal va €0TIAOOUV OXI HOVO
oTnv aAAayr TNG ATOUIKAG CUPTTEPIPOPAS, AAAG Kal OTOUG EUPUTEPOUG KOIVWVIKOUG KAl
AoItroug TTapdyovteg Tou Tnv KaBopifouv. O cuvduaoudg upstream, midstream kai

downstream TTpooeyyicewv PTTopEi va éxel e€aipeTikG amoteAéopara.t

2¢€ KGBe TTEPITITWON, N TTPOCEYYION OPEiAel va yiveTal atrd KATw TTpog Ta TTévw (bottom-
up). Mpwto péAnua kdBe ekoTpaTeiag TTPETTEI va €ival N TTPOCEKTIKY MEAETR Kal
THNPATOTTOINGN TNG TEAIKNG OUABAG-OTOXOU Kal, OTABIOKA, N MEAETN TWV ATTOOEKTWV TOU

MNVUPATOG TTOU Ba XPNOINEUOOUV WG EVOIANETOI POPEIS TOU.

1 Hastings, G., B., MacFadyen, L., and Anderson, S., “Whose behaviour is it anyway?
The broader potential of social marketing”, Social Marketing Quarterly, June 2000,
pp 46-58
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2.7 Kolvwviko MApPKeTIVYK Kal EpTTOpIKO MAPKETIVYK

O1 ouykpioeig kal n karaypa®r dla@opwy Kal OPoIoTATWY Tou Kolvwvikou pE TO
eutrOpIKG MApPKETIVYK €ival TTOAU ouviBng TTpakTik oTtn 81eBvn BiBAIoypagia, 18iwg
KATA TNV TTPWIKYN TTEPIOBO aVATITUENG TOU TTPWTOU. KaBwg, JE TO TTEPACHUA TWV ETWV, TO
véo Tredio evioxUel TNV dAutovopia Tou, TO TTARBOG TETOIWV AVOPOPWY OTAdIAKA

MEIWVETAL.

Kabwg, 6uwg, n oxéon Twv duo mediwv givarl Idlaitepa 1o0xupr] (Ba PTTopoulos Kaveig va
el 6T 1o Kovwvikd MAPKETIVYK, Xwpi¢ To eutropikd MApKeTIVYK, Ba ATav oav Tnv
latpikr}, Oixwg Tn PioAoyia), otnv Tapdypago auTth Ba TpocTTabhcouue va
OUYKEVTPWOOUUE TIC PaOCIKEC OIOPOPES KOl OHOIOTNTEG TTou Trapoucidlouv ol duo

KAGOOL.

ZEKIVWVTAG ME TIG DIOQOPEG TTOU £xEI KaTaypdwel n d1eBvAg BiIBAIOypagia, GnUEIWVOUUE

TQ TTOPAKATW:

e 270 eUTTOPIKO MAPKETIVYK OKOTTOG €ival TO OIKOVOUIKO OQEAOG (N IKAVOTTOinon Twv
METOXWV), evw 0T0 Koivwvikdé MAPKETIVYK OKOTTOG €ival TO KOIVWVIKO OQeA0G (N
IKAVOTTOIiNoN TNG €mBUiag TnG Kolvwviag yia BeAtiwon tng mmoidtntag CwNg Twv
MEAWV TNG). Ze MIa dIAQOPETIKN dIATUTTIWON, O KOMIOTAG TOU O@EAOUG Eival
OIAQOPETIKOG OTIC OUO  TTIEPITITWOEIG: OTO  €UTTOPIKG  MApPKETIVYK  TO  OQEANOG
KAPTTWVETAI O Qopéag TnG ekoTpaTeiag MapkeTivyk (dnAadr n idia n emxeipnon),
ev 010 Koivwviké MAEPKETIVYK TO OQEAOG KAPTTWVETAI TO KOIVO-O0TOX0G (dnAadn n
Kolvwvia).

e 270 €UTTOPIKO MAPKETIVYK TTWAOUVTAI TTPOIOVTA KOl UTTNPECIEG, €V TO KOIVWVIKO
MdpkeTivyK TTPOWOET 1I6€€G KAl CUUTTEPIPOPEG, TTPOIOV EEkABapa TTI0 TTOAUTTAOKO.

o 3710 eutropikd MAPKETIVYK Ol QVTAYWVIOTEG €ival TTApOUOIol OpyavIOUOi, EVW OTO
Koivwviké MdapkeTivyk Baoikdg aviaywvioTAg €ival n uttdpxouoda, Trayiwpévn
OUPTTEPIPOPA TOU KOIVOU TTOU €ival TTOAU SUOKOAO va aAAGEEl.

o To egpumropikd MAPKETIVYK XPNMOTODOTEITAI ATTO ETTIXEIPNMATIKOUG QOPEIG, EVW TO
Koivwviké MApKeTIVYK xpnuatodoTeital ammd KPATIKOUG TTOPOUS (TTOU TTPOEPXOVTA,
yla TTapddelyua, armd Toug @OpouUg TToU TTANPWVOUYV oI TTOAITEG 1 / Kal attd dwPEEQ).

o Q1 oT6xolI TOUu guTTOpIKOU MdapKeTIvky €ival ouvABwg BpaxuttpdBeouol, evw Ol

oToxoI Tou KoivwvikoU MAPKETIVKY €ival JakpoTTpOBeaol.
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e Ta oatmoteAéopara Tou euTTOpPIKOU  MAPKETIVYK  METPWVTAI  HE  KPITAPIO
XPNHUATOOIKOVOUIKA, €vw n amodoon Tou Koivwvikou MdapkeTivyk Oev  gival
XPNHATOOIKOVOUIKA HETPHTIMN.

o To euTTOPIKO MAPKETIVYK dnUIOUPYEI KAl AVTOAAGOOEl TA TTPOIOVTA EKEIVA KAl TIG
UTTNPETIEG TTOU TO KOIVO-OTOXOG £TTIBUNET Kal XpeiddeTal. 210 Kolvwvikd MAPKETIVYK,
av Kal autd uTTopEi va 1oxUel 0 HAKPOTTPOBEoUO XPOoVIKO opifovTa, dev I0XUEl O€
BpaxutrpéBeoun Bdon, ota apxikd otddia Tng diadikaciag.

Ag uttoBéooupe 6T TO TTPOIGV Pag gival To uyleive eaynto. O1 eutropikoi marketers
KAAOUVTAI VA EVTOTTIOOUV TO KOIVO TTOU evRIaQépETal, ETTIOUMET Kal XPEIAZETal UYIEIVO
QaynTo, Kal va oXedIGoouv £€TCI TO TTPOIOV WOTE va eEac@aAlicouv 600 To duvaTov
uWnAOTEPEG TTWAROEIG Tou. ATTO TNV AGAAOI, OI KOIVWwVIKOi marketers kaAouvtal va
Teioouv yia Tnv acia Tou uylEivou @ayntoU TO KOIVO €KEIVO TTOU TTPOTIMA TO
avBuyieivo gaynTo Kal va TTpokaAécouv aAAayr oTn ouvrBeid Tou.

Etropévwg, o o1dx0og €ival TTOAU TTIO TTOAUTTAOKOG OTNV TTEPITITWON Tou KoIvwVIKoU
MdapkeTivyk. Tn oTiyun TToUu TO €UTTOPIKO MAPKETIVYK TTPOCPEPEI Eva TTPOIOV O€
auToUg TTou To B€Aouv, Otav To B€Aouv, TN oTIyur TTou 10 B€Aouv, To Kolvwviké
MdapkeTIVYK TTPOCTTOBEI va TTPOCPEPE! £va TTPOIOV O€ auTOUG TTOU TTPWTAPXIKA deV
TO B€AoUV.

e 2UUTTANPWVOVTAG TNV TIAPATIAVW ava@opd, ONMEIWVOUME OTI TO EUTTOPIKO
MdapkeTivyk dev aagXoAeital pe 1o TI gival wW@EAILO | BAaBePS yia To KOIVO-OTOXO,
ATTAWG TTPOCPEPEI AUTO TTOU TO KOIVO-0TOXOG €mmBupei. Tnv idla oTiyur, 10 aglakd
Kal nBikd @optio Tou Koivwvikou MApKeETIVYK €ival oTn TPWTN YPOUMN,
KaBopifoviag To TTPOCPEPOUEVO TTPOIOV PE TPOTTO TTOU va €ival WEEAIJO yia TO
Kove-016x0. To Koivwvikd uttéuBuvo euttopikd MAPKETIVYK €ival auTd TToU Ta

TeAeuTaia Xpovia TTpoaTTabei va apBAUvel TNV TTapatravw dlagopd.

ATIO TNV GAAn, o1 OPOIOTNTEG TTOU TTAPOUCIAfouv Ta dUO TTEdia ava@EPovTal CUVOTITIKA

TTOPAKATW:

e Ta dUo media xpnoIUoTTOIoUV TTapduoIa EpyaAEia Kal Bewpieg.

o Kol ota dUo Tedia gival TTOAU onUAVTIKOG O TTPOCAVATOAMOUOG TTPOG TO KOIVO-OTOXO
Kal n Babid karavonon Twy TTapayovTwy TTOU TO TTAPAKIVOUV.

e H Bewpia avraAlayng atToTeAE KEVTPIKO TTUAWVA Kal Twv U0 TTEdIWV.

o H evdehexnc épeuva ayopdcs atroteAei kAeIdi oTnv emTuxia Kai yia Ta dUo tredia.

e H tunuarotroinon Tou KoIvou-oTOXoU €ival KPIoIUNG onuaciag kal ota duo Tedia.
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e To poviélo Twv 4 P’s (1Tpoidv, TiunA, diavopun, TTPoRoAr) atroTteAei Bacikd epyaAcio
SlauOPPWONG OTPATNYIKAG Kal yia Ta dUo TTedia. ZT0 onueEio autd, ONUEIWVOUUE OTI
oto Koivwviké MdAapkeTivyk  XpnolgoTtroigital  éva  OIEUPUPEVO  UOVTEAO  TTOU
mepIAapBavel 4 mpdoBeta P’s, Ta omdia Ba TTOPOUCIACOUNE OE  ETTOMEVN
TTapdypaQo.

o Kal ota 000 Tredia, TO ATOTEAEOUATO  PETPWVTAI,  AgIOAOyoUvTal KAl

XPNOIYOTTOIOUVTAI VIO JEAAOVTIKY ava@opd Kal BeATiwon.
Mapakdtw TTapaTiOeTal £vag TTIVAKAG TTOU ETTIONUAIVEI TIG BACIKEG dIAPOPES PETAEU
euTTOPIKOU  Kal  KovwvikoU MAPKETIVYK, OTTWG auTdg TTOPOUCIAOTNKE aATTO  TOUG

Andreasen kal Drumwright To 2001:

Alaopéc petaly KovwvikoU kai Eptropikod MAapkeTivyk™

Kpimiplo Koivwviké MAapKeTIVyK Eutropikéd MApKeTIVYK

2T10X0G Koivwviké ayabo Képdog

XpnuatoddéTtnon Anpooia R dwpeég Etrevduoeig

Noyodoaia Anuéoia 181WTIKA

AéloAéynon AUGCKOAN Kal OXETIKN ApECN Kal JETPAOIUN

XpPOoVIKOG opifovTag MakpoTrpd8ecog BpaxutrpbéBeouog

Mpoidv Aloau@ioBnToUuEeveS ATTOAUTWG  TTEPIYPAYIUA
OUNTTEPIPOPEG TTPOIOVTA KAl UTTNPETIEG

Opdda — oT16X0G YwnAoU piokou EUkoAa TpooBdaiun

AQYnN atToQacewv ATtToQuyni piokou — | MBavwg uywnAd pioko —
2UMMETOXIKA lepapyxnMévn

2x€0n ouvepyaaiag EuTmoTtoouvn AVTaywVIOPOG

2.8 Kovwviké MdapkeTivyk kal MApKETIVYK YTTNPECIWV

O1wg éxoupe NON ava@épel, To TTPOIOGV TTou JiIa ekoTpareia Koivwvikou MApKETIVYK
TTPOOQEPEl €ival MIa €TTOUPNTA CUPTTEPIPOPA TTOU TO KOIVO-OTOXOG KOAEgiTal va

uloBetAoEl. KaBwg PIAGUE yia KATI un XEIPOTTIaoTo, To TTedio Tou Kolvwvikou MApPKETIVYK

12 Andreasen, A., R. and Drumwright, M., E., “Alliances and Ethics in Social Marketing”.
In Andreasen, A., R., “Ethics in Social Marketing”, Georgetown University Press, 2001,
pp 104
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£XEl VA QVTIHETWTTIOEI TIPOKARCEIS avAAoyeG pE auTéG Tou MAPKETIVYK UTTNPECIWY, OTTOU

TO TTPOIGV €ival €TTiIONG KATI AUAO.

Ta duha ayaBd £xouv Téooegpa BaCIKA XApAKTNPIOTIKA, TTOU Ta SIA@OPOTTOoIoUV atrod Ta

euTTpAyMaTa ayabd: Tnv AuAn @uon (intangibility), Tnv adiaipetdtnTa (inseparability),

TNV etepoyévela 3 ueTapAntétnTa (heterogeneity / variability) kol Tn @BaptdTnTa

(perishability)*.

Ooov agopd oTto Kolvwvikd MAPKETIVYK, Ta TTAPATTIAVW XAPOKTNPIOTIKA TTPOKOAOUV

aduvapia TUTTOTTOINONG TNG TTPOCOOKWEVNG CUUTTEPIPOPAG, HE €UAOYN CUVETTEIQ TN

QUOKOAIa TIHOAGYNONG, dlavoung Kal TTPOROARG Tou TTPoidvTog. AKoAoUBEl TTapouciaon

TOU KOBeVOG aTTo Ta TECOEPA AUTA XOPOKTNPIOTIKA:

H duAn o@uon: To TTpoidv-CupTTEPIPOPA (KOl TO O@eAOG TTOU TTPORAETTEN) €ival
aduvaTto va yivel avTIANTITO, TIPIV TNV UIOBETNONA Tou, PE TNV A®nA 1] TIG UTTOAOITTES
avOpwTTIiveg aiocbnoeig, oe avtibeon Pe Ta euTTpAyMaTa ayabd, 6étmou n épaacn, N
agn, n yeuon, n akor, n 60@pnon Ta KabioTd aiobnTd GTOV UTTOWN@PIO AyOoPaCTH)
Toug. H 1TpowBnon pIag AGuANG, KOIVWVIKAG 10€aG 1] OUMTTEPIPOPAG YiVETaI TTIO
€UKOAN OTaV UTTOPEl va ouvoeBel ue aioBnTd atroteAéopaTa. ZTnv KateuBuvon auth,
ol Kolvwvikoi marketers TTpocavaToAilovial  oTn  JIaNOPPWON  EAKUGTIKOU
TEPIBAANOVTOG péoa 0TO OTTOI0 Ba eKONAWBEI N oUPTTEPIPOPA (TT.X. EURAIO, KaBa PO,
Nnouxo TTEPIBAAAOV aINodOGiag) KAl OTOV TTPOCEKTIKO OXEDIAOUSO TOU EVOEXOUEVOU
eTTaugnUéVoU TTPOIOVTOG (TT.X. KoAQioBntn kdpta aipoddtn), dnuioupywvtag €101

aIoONTA KPITAPIA YIA TO KOIVO-OTOXO.

H adiaipetétnTa: To 1poidv Tou Koivwvikou MAPKETIVYK TTAPAYETAI KA UIOBETEITAI
Tautéxpova, o€ avtiBeon pe Ta UTTPAyuaTa ayadd, 6TTou N TTapaywyn yivetal o€
OlapopeTiIkd OTAdI0O ATTO TNV ayopd Kal kKatavadAwaon. ETmopévwg, n trapaywyn
(TTapoxn) kai n katravadAwon (uioBétnon) civalr dladikaoie¢ adiaipeTes. AuTd
ouvettdyetal d1Adpacn METALH Tou Trapaywyou (TTapdyou-dlavopéa) Kal Tou
EKAOTOTE KATOVOAWTA ME TIGC €CATOMIKEUMEVEG QVAYKEG, N OToia  gvioTe
TTapoucIAleTal KABOPIOTIKA yia TNV €mMTUXia A PN pIog ekoTpaTteiag Koivwvikou
MdpkeTivyk. MNa Tapaderyua, n mepiTTwaon evog aipodoTn TTou ekdnAwvel oOLo yia

N d1adikacia, 0 ouvepydletalr BondNTIKA Kal Tuxaivel va eEuttnpeTnOEl ammd €va

13 Kotler, P. and Keller, L. K., “A Framework for Marketing Management”, 3rd ed., New
Jersey: Prentice Hall, 2006
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yIaTpd ATTEIPO, AYEVR KAl AYAPUTTO, BIa@EpPEl KATA TTOAU atmd Tnv TTEPITITWOTN €vOg
aINodOTN TToU O¢ PofdaTal Tn dladikacia, eu@avifeTal cUVEPYAOIUOG Kal £XEI TNV TUXN

VO CUVOVTHOEI €vVa YIOTPO £UTTEIPO KOl EUYEVH.

H etepoyéveia 1 petaBAntomnra: Aedouévng Tng aduvauiog TUTTOTIOINONG TOU
TTPoIovToG KoivwvikoU MApPKETIVYK Kal TnG TTpoavapepBeicag diadpacng HETaEU
TTAOPOXOU KAl KOIVOU-OTOXOU, N EMTIEIpia  UIOBETNONG TNG  TTPOCOOKWHEVNG
OUMTTEPIPOPAG eVOEXETAI VO DIAPEPEI DPAPATIKA PETALU DIAPOPETIKWY XPOVWY KAl
TOTTWV eKOAAWONG TNG. T TTapdadeiyua, n ayopd evog CUYKEKPIYEVOU HOVTEAOU
QUTOKIVATOU OUVETTAYETAI TA id10 KOOTN Kal 0QEAN, OTTOTE Kal OTTou Kal av ouuBei. H
oladikacia aipodooiag, avriBETwg, PTTopel va  gival guxdpiotn i duocdpeoTn,
avdloya pe 10 KEVIPO aiyodocoiag Otou Ba atreuBuvBei 0 aINodOTNG Kal TO
TIPOCWTTIKO PE TO OTTOI0 Ba KANBEI va ouvepyaoTei Kal, CUVETTWG, KABOPIOTIKA yia
TNV eTAvVAANWN 1 Ox1 TNG OXETIKAG CUMTTEPIPOPAG. [1pOKANCN YIa TOUG KOIVWVIKOUG
marketers gival o oxedlaouodg evog 660 To duvVaTOV TTIO TUTTOTTOINKEVOU TTAKETOU
TTPOIOVTOG (KEVTPIKO-TTPAYHATIKO-eTTAUENWEVD), €0TIGlovTag TI.X. OTn OI0pPKN Kal
OUVETTH eKTTAI®EUCT TOU TTPOCWTTIKOU TTOU EUTTAEKETAI OTNV EKOTPATEIA, KABWG Kal
ol diapkeic Oladikaoieg TapakoAouBnong, eAéyxou kai afloAdynong. Mepikd
emTUXNMéVa  TTapadeiyyara  TTPOOTTABEIG  TUTTOTTOINONG TOU  TTPOIOVTOG  TOU
Koivwvikou MApKeTIVYK — €ival 01 KIVNTEG POVABEG €EETAONG YIA TOV KAPKIVO TO

MaOoTOU Kal o1 KIVNTEG TPATTECES aipaTog Tou EpuBpou ZTtaupod.

H @BaptotnTa: Ooov agopd oTa UAIKG ayadd, n diakuuavon TG {RTnong KTTopEi va
QVTIUETWTTIOTEI Pe TN diatripnon kai diaxeipion ammoBepdtwy. Auto dev gival duvaTtdv
va Yivel e TIG uTTnpEeaieg, OTTou N CATNON WTTOPEI VA AVTIMETWITIOTEN JOVO uE Slapkn
augopciwon  TpoowTrikoU.  O1  TIPOKTIKEG  €UENIKTNG  gpyaciag,  Opw,
QVTIHETWTTICOVTAI OUXVA HE OKETITIKIONO KAl ATTOTEAOUV QVTIKEIMEVO I1OEO0AOYIKWY,
ETMOTNMOVIKWY KAl TTONITIKWY avTiTTapabéoewy. 'ETo1, pIa ekoTpaTeia Tpowdnong
TOU uyielvou TpOTTIOU (WG MTTOPEI va eTmoTpaTeloel dIaTPOPOAdyouG TTou Ba
TTAPEXOUV OUMPBOUAEG yia uyieivly dlatpo@r) Kal yia kabnuepivy daoknon. Ol
diatpo@oAdyol Ba TpéTTel va BpiokovTal oTa onueia dIavoung Tou TTPOIOVTOG Kal va
TANpWvovTal atmmd TO @OPEA TNG EKOTPATEIOG, €iTE TO KOIVO-OTOXOG OEixVvel
EVOIOQEPOV YIa TNV TTAPEXOUEVN UTINPEDIia, €iTe OX1. O1 eEATONIKEUNEVEG OUNPBOUAEG
Toug O¢ yiveTal va amobnkeuBbouv kal va diaveunBoulv 6trote TTpokUWEl n ¢ATnon,
KaBwg TO (eTTOUENUEVO) TTPOIOV, N OUMPBOUAEUTIKA UTINPECIa, TTapEXETAl KOl

“katavaAwvetal” TauTdxpova.
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H Trapduetpog 1Tng @BaptotnTag £x€l va KAvel €Tmiong pe Tn OlIoTAPNON NG
OUMTTEPIPOPAC TTOU TTIBAVWGS UIOBETABNKE. ZTO TTAPATTAVW TTAPAdEIYHA, N OUVOAIKN
Oldpkela TNG ekOTpaATEIOG PTTOPED va gival TT.X. évag PAvag, amd To Koivo-oToxo,
OHWwg, ¢nTeitar va aAA&Eel T cupTTEPIPOPG TOU Kal va Tn dlatnprioel yia TToAU
MEYOAUTEPO XpOVIKO didoTnua A kai yia Tavra. Kai, evw otnv apxh Aappaver tnv
atapaitnTn oTAPIEN ATTO TO dIATPOPOAOYO, O OTTOIOG ToV BonNBd va €COIKEIWBED e
TNV €mMOUUNTH CUPTTEPIPOPA, PPOVTICEl va TOU UTTEVOUWICEI Ta OQEAN TNG UYIEIVAG
OIaTPOPNG Kal  eVOEXOMEVWIG TOU TTOPEXEl WUXOAOYIKA KivnTpa, OTTwg N
emPBpaBeuon, oTn ouvéxela Ba TPETTEl amd pévo Tou va  dlatnproel TN

oupTIEPIPOPE auTh™.

14 Elliott, G., Unsworth, D., Gomel, M., Saunders, J. and Mira, M., “Social Marketing:
conceptual and pragmatic observations from a current Australian campaign”, Journal of
Marketing, 1994, pp 583-584
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Ke@daAaio 30: ZxeDI00UOC TTPOYPAPMUATWY KolvwviKoU MAPKETIVYK

3.1 Ta BApaTa oxedlaopoU VoG TTPpoYpPAuMaTog Kolvwvikou MAapKeTIvVYK

O oxedlaouég kabe Tpoypapuatog Koivwvikou MapkeTivyk TrepIAapBdaver Ta TTapakdatw

10 BAuOTA, Ta OTToia Trapouciacav yia TPWTN @opd ol Kotler kai Lee 1o 2008,

ZnUeIveTal OTI, TTapPOTI oTn Bewpia Ta BARuarta TTapaTiOevial oeiplakd, oTnv TTPAEN

akoAouBouv aTrelpocidr] didTagn, Kabwg KABe Eva atrd auTd UTTOKEITAI O ETTAVELETAOT

KAl EVOEXOMEVWIG ETTAVATTPOOBIOPIONS, KABWG N diadikacia oxediaouou egeAicoeTal.

Bripa 1: Mpoodiopliopdg Tou TTPORAANATOS

210 BApa autd TTpocdiopieTal To KOIVWVIKG TTPORANUA TO OTTOI0 KOAEiTal va
avTiyeTwTTioel N ekoTpaTeia Tou Kolvwvikou MApkeTivyk  (TT.X. N TTaudIKn
TTaXuoapkia) kal cuvowifovtal ol Adyol TTou odrynoav oTo oxedlaoud TnG.
Emmonuaivetal o @opéag TTou dIEVEPYEI TNV EKOTPATEIA KAl O TEAIKOG OTTOOEKTNG TOU
TTPOWBOOUUEVOU UNVUPOTOG. AIOTUTTWVETAI O TEAIKOG OKOTTOG TNG E€KOTPATEIOG, O
OTT0I0OG AVTAVOKAG TTAVTA TO AVAPEVOMEVO KOIVWVIKO OQEAOG (TT.X. N MEIwON NG
TaIBIKAG  TTaxuoapkiag). TEAOG, TTPOOCDIOPICETAlI O OUYKEKPIMEVOG OTOXOG TNG
€KOTPaTEIOG, 0 oTroiog Ba e€futrnpeTRoel Tov TEAIKO OKOTTO TnG (TT.X. aug¢non Tng

AOKNOoNG OTA OXOAEia KOl OEPIVAPIA UYIEIVAG BIATPOPAG VIO TOUG YOVEIG).

Briua 2: AvaAuan Tou TTAaigiou

OuolooTikd TTpoKeiTal yia pia avdAuon SWOT, 6trou 1Tpoodiopiovtal ol OUVANEIG
Kal ol aduvapie¢ Tou TTAQICiou PECO OTO OTIOI0 JIANOPQPUWVETAI N EKOTPATEIO
Koivwvikou MApKEeTIVYK, KaBWw¢ Kal o1 EUKaipieg Kal ol atTelAég Tou TTepIBAGAAOVTOC.
2KOTTOG gival a@’evlog n UEYIOTOTTOINCN TWV SUVANEWY Kal N €AAXIOTOTTOINCN TWV
adUVAPIWY TOU €0WTEPIKOU TTEPIBAAAOVTOG (EOWTEPIKEG OPADEG EVOIOPEPOVTWY,
O1a0éaipol TTOPOoI, ALIOTNIOTIO TOU POPEA TNG EKOTPATEIAG, UTTAPXOUCEG CUMMPAXIES
Kal ouvepyaoieg, OIOIKNTIKA UTTOOTAPIEN K.4.), a@Q’eTéPOu n eKPETAANEUOn Twv

EUKQIPIWV KAl N ATTOQUYI TWV ATTEIAWV ToU eEWTEPIKOU TTEPIBAAAOVTOG (ECWTEPIKEG

5 Kotler, P., and Lee, N., “Social Marketing: Influencing behaviors for good”, SAGE
Publications, 2011
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OMGdeg  evOIAQEPOVTWY, TIOAITIKO, PUBUIOTIKO, OIKOVOUIKO,  Onuoypagiko,

TTONITIOTIKO, TEXVOAOYIKO TTEPIBGANOV K.4.).

Bripa 3: EmmAoynA opddag-otdX0ou

‘Eva ox€dlo MApKeTIVYK 10AVIKA ETTIKEVTPWVETAI OE Hia KUpIa OUAdA-OTOXO. XTnNV
TTopeia TTpoadlopifovTal TTPOCOETEG, dEUTEPEUOUCES OUADEG-OTOXOI, YIA TIG OTTOIEG
avaTmTuooovTal £TTiong KATAAANAeG oTpatnyikéc MapkeTivyk. e autd 1o Brua
TTPocdlopifeTal KAl avaAUeTal N Pacik OPAda-oTdX0G OTNV OTToia ATTEUBUVETAI N

ekoTpareia Tou Koivwvikol MApKETIVYK.

H diadikaoia Tng €mMAOYAG TOU KOIVOU-OTOXOU EEKIVA PE TNV TUNUATOTTOINON TNG
ayopds. Edw Tmpootraboupe, péoa amd éva eupU Kal ETEPOYEVEG KOIVO, Vva
EVTOTTIOOUME UTTOONADEG TTOU EivVal ETTAPKWS OUOIOYEVEIC O OXEON PE TOUG OTOXOUG
TNG EKOTPATEIOG. 2TO ONMEIO AUTO ETTIOTPATEUETAI N EPEUVA KATAVAAWTA Kal N évvoia
NG dlopaTikdTNTag. H Tunuarotoinon PTmopei va Trpayuartotmoindei Pe kpitipia
YEWYPAPIKA, OnUoypaYIKd, KOIVWVIKA, ETTIONMIOAOYIKA, WUXoypagIKdQ,
OUUTTEPIQPOPIKA  Kal  GAAa, avAAoya pe TN @UON TOU TTPOPRANAMATOG  TTOU
QVTIUETWTTICETOI. ZUXVO WUXOYPAPIKO KPITHAPIO TUNUOTOTIOINONG OTO Kolvwvikd
MdapkeTivyK OTTOTEAEI TO OTADIO ETOINOTNTAG TOU ATOPOU va TTPOXWPNOEl OTn
(nToUuEVN CUUTTEPIPOPIKA aAAayr, ocUugwva Pe Tn Otwpia Twv oTadiwv alayig

TTOU Ba TTEPIYPAWOUHE OE ETTOPEVO KEPAAQIO.

A@ouU vyivel n Tunuartotroinon TG ayopdg OTOXOoU, aKOAOUBti agloAdynon Twv
THNPATWY TToU TTpoékuyav. KdBe uttooUvoAo TNG OPAdOG-OTOXOU QVAPEVETAl vda
avTiopdoel dIaPoPETIKA OTO TTPowbouuevo pAvupa: autd TTou Kamola droua Ba
Bewpoouv TTETUXNUEVO Kal aTTOTEAEOUATIKO, TOAvWS va BewpnBei adidgopo,

OKOPO Kal apvnTIKO a1td KATTOI0 AAAQ.

Me Tnv olokAApwon TngG aglodoynong, €mmAéyetal éva f TrepioodTepa amd Ta
THAMATO WG N KUpIa opdda-o0TOX0G TNG EKOTPATEIOG, YO TNV OTroia Ba avatrTuyOei
€EATONIKEUPEVN TTPOCEYYION. ZTO onueio autd TTpoodiopifeTal Kal TO PEyeBOG TNG

opadag-otéyou.

Brpa 4: KaBopiopdg oTéXwV EKOTPATEIOG
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Omwg  éxoupe  Tpoava@épel, TO0  Koivwvikd  MdpkeTivyk  gival  TTavta
TIPOCAVATOAIOUEVO 0T CUPTTEPIQPOPA, OTOXEUEl OTnv UIoBETNON Kai diatrpnon
OUYKEKPIUEVNG CUUTTEPIPOPAC aTTO TNV OPAda oTnv oTtroia atreuBuveTal (TT.X.
emAoyf ayopdg TpoidvTwy uylelivAg diatpo®ng). Kal, evw o TeAIKOG oTdXO0G givail
KaBapd cuuTTeEPIPOPIKOG (behavior objective), n emmiteug Tou TTPOUTTOBETEN ETTITEUEN
oToxwv yvwoTikwv (knowledge objectives) kai otéxwv TremmoIBAcswy (belief
objectives). O1 yvwoTIKOi OTOXOlI €XOUV va KAVOUV HE TIG YVWOEIG Kal TIG
TTANPOPOPIES eKEIVES TTOU TTIBAVWGS Ba WBNCOUV TO KOIVO-GTOXO TTPOG TNV £TTIBUUNTH
OUMTTEPIPOPA (VO YVWPIOEI, yia TTOPAdElyUd, TOV UYIEIVO TPOTTO CWNAG Kal Td
TIAEOVEKTAPATA TTOU auTOG ouvettayetal). O1 otdéyxol TETTOIBACEWY aPopolv
TEPIOCOTEPO CUVAICOBNUATA KAl OTACEIG, €ival TO OUVOAO OAWY QUTWYV TTOU TTPETTE
TO KOIVO-OTOXOG VA TTIOTEWElI WOTE va aAAdgel oTAon (WG KAl va OTPAYEI TTPOG TNV
EMOUPNTA CUNTTEPIPOPA (VIO TTAPABEIYHA, VO EKTIUACEI TA TTAEOVEKTHHATA TOU
uylelvoU TPOTTOU CWNG Kal va TTIoTEWE! OTI AUTOG PTTOPED va €TTITEUXOEI PE ATTAEG,

KaBnUEPIVES TTPAEEIC, OTTWG N ayopd TTPOIOGVTWY UYIEIVHG dIaTPOPNG).

O1 ot1ox0I TNG ekoTpaTEiag TTPETTEl va eival ouykekpipévol (Specific), peTpriaiyol
(Measurable), peaAioTikoi (Achievable), oxeTikoi pe 10 TTPORANUA TTOU KOAETaI N
ekoTpateia va avriyetwtrioel (Relevant) kai xpovikd mrpoadiopiciyor (Time-bound),
akoAouBwvtag TO TEvTAmTUuXxo SMART. O KaBOPICHOG TwWV OTOXWV AUTWV
eTNPEACEl TOV OIKOVOUIKO TTpouTtroAoyiopd (budget) kai T oTpaTnyikrp Tou Ba

akoAouBnael n ekoTpareia Tou Koivwvikod MAEpKEeTIVYK.

Bripa 5: Mpocdiopiopdg Twv TTapaydviwy TTou eTnpedlouv BeTIKE 1 apvnTIKG TNV

uI08£TNON TNG TTPOCOOKWHEVNG CUNTTEPIPOPAG

210 OTAdI0 auTO, O KOIVWVIKOG marketer Ba TTPETTEl va EVTOTTIOEI TI OKPIBWGS TO
KOIVO-OTOXOG KAVEI 1} TI TIPOTIMA va KAVEl KAl TI WPTTOPEI va €TTNPEAOEl TN
CUMTTEPIPOPA Kal TNV TTPOTIMNGCH Tou auTh. EidikéTepa, kKaAgital va TTpocdiopioel Ta
EUTTOSIO, T OQEAN, TOV AVTOYWVIOWO Kal TO OUVOAO auTwv TTou eTTnpeddouv Tn

OUMTTEPIPOPA TOU KOIVOU-OGTOXOU.
Eptodia givar o1 Adyol yia Toug OTToioug TO KOIVO-OTOX0G dev UTTopEi (EUKOAQ) A B¢

BéAel va uioBeTioel TNV TTPOWBOOUHEVN CUUTTEPIPOPA (TT.X. UWNAEG TIMEG TwV

TTPOIOVTWY UYIEIVAG SIATPOPNG).
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O@éAn civar Ta OeTikG atroTeAéopaTa TTOU TTPOCOOKEI TO KOIVO-OTOXOG OTI Ba
OTTOKOMIOEI UIOBETWVTAG TNV TTPOWB0UUEVN CUUTTEPIPOPT, KABWG Kal Of TTaPAYOVTES
TTou MOavwg 10 wBoUV TTPOG TN CUUTTEPIPOPE auTn (TT.X. BeATiwon TNG uyeiag, wg
atmroTéAeapa KatavdAwaong TTpoidvTwy uyieivig diatpo@ng). Eivar cuvnBwg autd Ta
oTroia Toviel pia ekoTparteia Kovwvikou MAPKETIVYK, TTPOKEINEVOU VA TTAPAKIVACEI

TNV OUAdA-OTOXO TTPOG TNV ETTIBUPNTA CUPTTEPIPOPA.

Q¢ avTaywvioPoG BewpouvTal OI CUPTTEPIPOPES TTOU TO KOIVE-OTOXOG 1o eKONAWVEI
Kal dev €mBupel va oAAAGgel 1 MBAvEG eVOANOKTIKEG CUMTTEPIPOPES (TT.X. N
KatavaAwon ypriyopou, £TOINOU  @OyNTOU OTOV  avTitroda TnG KatavaAwong
TTPOIOVTWY UYIEIVAG BIaTPOo®rG). EBW cuykaTaAéyovTal Kal o1 PopEig TTou TTpowBouv

TIG AVTAYWVIOTIKEG, JN €TTIOUUNTEG CUUTTEPIPOPES (TT.X. OI ETTIXEIprioelg fast-food).

TéNog, TTapdyovTtag dIANOPPWONG CUUTTEPIPOPAS TOU KOIVOU-OTOXOU WTTOPED va
gival €va gUvoAo aTtoéPwy TTOU AVAKOUV GTO OIKOYEVEIOKO I TO KOIVWVIKO TTEPIBAAAOV

TOU.

Brijua 6: TotroBéTnon

Eival o akpirig TTpoadiopiopog Kai n diatuTTwaon Tou WG BEAOUUE TO KOIVO-OTOXOG
va avTiAauBdveralr TNV TTPOCOOKWHEVN CUUTTIEPIPOPAE Kal Ta O@PEAN TTOU auTh
ouveTtayeTal, O Ox€on, MANOTA, HE TIG TIOQYIWUEVEG OCUPTTEPIPOPEG Kal TIG
eVOAAQKTIKA S100€a1peg. MNpakTikd, n dIatiTTwaon dIAPoPPUVETAlI WG £ENG: “OEAoUpE
(To KOIVO-0TOX0G) va avTIAapBaveTal (TNV €TBUPNTA CUPTTEPIPOPA) WG (TTEPIYPOPN
TToU TTPOoCdidel 181aiTEPN BapUTNTA) KAl WG TTOAU TTIO CNPAVTIKA KOl EUEPYETIKA aTTO
(Tnv avtaywvioTIk ) cuuTrepigopd)”. MNa TTapddeiyua, “OEAOUPE O VOIKOKUPEG va
avTIAapBdavovTal TNV KatavaAwaon TTPOIGVIWY UYIEIVAG dIaTpoQrg WG HOVODdPOHO yia
N d1aTPNON KOAAG UYEIAG TNG OIKOYEVEIOG KOl WG TTOAU TTI0 ONUAVTIKA Kal

EUEPYETIKN aTTO TNV KATAVAAWON yPriyopou, £ToIou gayntou”.

Bripa 7: Alapép@waon oTpatnyikou piypatog Koivwvikou MApKETIVYK

Omwg o100 €umropIKG, €101 KAl 070 KoIvwvikd  MApPKETIVYK, N OTPATNYIKN
dlapoppwveral otn Bdaon TeOOodpwyv TTAPAPETPWY, Twv 4 P’s Tou piypatog
MapkeTivyk: 10 TTpoidv (Product), tnv Ty (Price), tn dlavour (Place) kai tnv
mpowbnon (Promotion). 210 0OTAdI0 QuTO, AoITTOV, Ol KOIVWVIKOI marketers

KaAouvTal va dNPIOUPYroOUV Kal VO ETTIKOIVWVACOUV OTO KOIVO-OTOXO TNV agia Tng
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TTpowBouuevNG CUUTTEPIPOPAG, GTNPEICOUEVOI OTIC avWTEPW TTApauETPoUG. H oeipd
ME TNV oTroia diaTtuTtwvovTal Ta 4 P’s gival Kal n evOEIKVUOUEVN YIa Tn SIauOpPwon
TNG KABE €TMIPNEPOUG OTPATNYIKAG, ONAGDK N OTPATNYIKA TTPOIOVTIOG OTNV apXr] Kal N
oTpaTnyIkn TTpowBnong oT1o TéAog. AuTd yiati TTpIv TN SIAuNOPPWaON OTPATNYIKAS
TTpowBnong mpétrel va yvwpifouue mou Ba cival To TTpoidv Sl1aBEaiyo, evw N TIUNA
TOU TIPOIOVTOG dev UTTOpEl va dlopopwBei €dv dev eival yvwoTd OAa Ta
XOpakTNEIoTIKG Tou. O1 TEooEPIG auToi TTAPAYoVTEG deV ival o1 ovadIkoi, aAAG gival
ouvrnBwg ol ONUAVTIKOTEPOI YIO TO OXEDIAONO £VOG ETTITUXNUEVOU TTPOYPAUHOTOG
Koivwvikou MdapkeTivyk. Katrolol ouyypageig, 0Trwg n Nedra Weinreich 1o 1999,
éxouv TTpoodlopioel  KAtToloug TTpOoBeToug TTapdyovteg (P’s) Ttou  xprdouv
IDIAITEPNG TTPOCOXNG KATA TOV OXEDIAOUO PIag ekOTPATEIOG KoIvwviKoU MAPKETIVYK.
Auroi eivar: Ta Koiva Evdiagépovtog (Publics), ol Zuvepyaoieg (Partnerships), ol

MoAimkég (Policy) kai o1 Mépol XpnuatoddTtnong (Purse Strings).

To ouUvoAo Twv TIpoava@ePBEVIWY TTapayovTwy Ba avaAUCOUNE EKTEVWIG OE

EexwpioTh TTapaypago.

Brpa 8: Avatrtugn oxediou yia Tnv TTapakoAouBnon kai agioAdynon TnNG EKOTPATEIOG

Koivwvikou MApKeTIVYK

H avamtuén evog oxediou TTapakoAouBnong kai aloAdynong Tng EKOTPATEIAg €ivail
amrapaitnTn TEIV TN dIaPoPPWaon Tou TEAIKOU TTpoUTToAoyIouoU Kal TNV UAoTroinon
TOU TTPOYPAMHATOG KOl TTPETTEI VA AVAQEPETAl OTNV ETTITEUEN TWV OTOXWYV TTOU

KaBopioTnkav eEapxng.

H mapakoAouBnon (monitoring) agopd TIG WETPAOEIS TTou BIeEAdyovTal WETA TNV
évapén NG ekoTpaTteiag aAAd TIpIv aTrd TNV OAOKANPWONA TNG Kal OKOTTO €XEl va
EVTOTTIOEI KOTA Tn OIGPKEIQ TNG E€KOTPATEIOG av XPEIAeTal va yivouv KATTOIEG

010pOWaEIG, HE OKOTTO VO £EACPANICEI TNV ETTITEUEN TWV APXIKWY OTOXWV.

H a&ioAdynon (evaluation) agopd TG peTprioelg TToU  dleCdyovtal PETA TnV
OAOKAAPWON TNG EKOTPATEIAG KAl ouvodeleTal aTrd Wia TEAIKN avag@opd yia 10 TI
aKpIBWG €yive Katd Tn dIdpKela TNG ekoTpateiag. H avagopd auTtr atmavrd
epwTAMaTa Tou TUTTIOU: EmiTeUyBnkav or otdéxol; Hrav 10 TTpdypauua péoa ota
XPOVIKA Kal 0IKkoVOMIKG TTAaiola TTou gixav TeBei atrd Tnv apxnA; Ti TAye oTpafd Kai Ti
ox1; T Ba mpétrel va yivel dloQopeTIKA TNV €TTOPEVN @opd; H agiohdynon agopd

1600 TN d1adIkagia TNG EKOTPATEIOG (TTOPOI TTOU XPNOIJoTToINBNKav, dpacTNPIOTNTEG
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TToU €ylvav oTa TTAQIOIO AQUTAG, avayvwpioIuoTnTa TG €KOTPATEiag), 600 Kal Ta
amoteAéopaTta autg (BpaxutrpdBeoua, OTTWG aAAayr YVWOEwY, TTETTOIBACEWY,

OUMTTEPIPOPWV 1 HOKPOTTPOBET A, OTTWG BEATIWON TNG KOIVWVIKAG KATACTAGNG).

Katd Ttnv avdmruén Tou oxediou TrapakoAouBnong kai  agfloAdynong Tou

TIPOYPAPPATOG, TTEVTE EPWTAMATA TTPETTEI VA AngBoUv utréyn:

» Tati Ba diegaxBouv auTéG Ol HETPAOEIG;

Y

T1 akpIBwg Ba peTpnBei;

» Me toia péBodo Ba TTpaypaToTroiNBoUVv o1 PETPNOEIG (CUVEVTEUEN, €peuva,
ouadeg eoTiaoN);

» [1671e Ba die¢axBouv ol YETPAOEIGS;

» Toio Ba gival To KOOTOG TWV PETPAOEWV;

Briua 9: KaBopioudg mpoUTToAoyIouoU Kal avelpeon TTNywy Xpnuatoddtnong

O TtrpoutroAoyiopog TG ekoTpaTteiag Tou Koivwvikou MApPKETIVYK TTPETTEl va
avTavakAd 10 KOOTOG avaTITugnG Kal uAotroinong Tng ekoTpaTeiag. MNepidaupaver 1o
KOOTOG Twv gpeuvwyv Tou TIpoBAETTel n dladikacia oxediaopoUl, TO KOOTOG
uAoTroinong Tou oxedIOoPEVOU TTPOYPANKOTOG, KABWG KAl TO OVAUEVOUEVO KOOTOG

yla TNV TTapakoAoudnon kai aloAdynon Tou.

ApXIKd, utroloyietal 1o 16avikO budget TTou aTTaITEITal yia TNV €TTTEUEN TWV
TpokaBopiopévwy  oTOXwv. Otav, OUwG, 0 apXIKOG auTtdg TTPOUTTOAOYIOHOG
cemmepvd Toug dlaBéoipgoug TTOpoug, TOTE Ba TpétTel va PBpebei  emiTAéov
XpnuatodoTnaon f / Kai va yivel TTpoocapuoyn NG ekoTpateiag o€ didgopa onueia. Ol
emMMAéOV  TINYEG  XpnpaTtoddtnong umopel  va  TTEPIAAPPBAVOUV  KPATIKEG
ETTIXOPNYNOEIG, UTTOOTAPIEN aTTd Un KEPOOOKOTTIKOUG Opyaviopoug Kal 16puuaTa,
OUMPaYieG Kal ouvepyaoieg MeE Péoa MACIKAG evnUEPWONG KOl ETTIXEIPNMUATIKEG
Owpeéc. 210 PBAUa autd Tapoucidletal TEAIKA €vag KAl POVO  TeEAIKOG
TTPOUTTOAOYIONOG, O OTT0I0G OKIAYPAQE TIG EEA0QANCPEVES TTNYEG XPnUaToddTNONG

KQl avTavakAG TN CUPBOAN Twv ETAIpWV.

Brpa 10: Avatrtuén oxediou epapuoyng

210 TeAeuTaio autd PBrpa kabopiletal pye KABe AeTrTopépeia To TTOI0G Ba KAvEl T,

ToTE KAl yia 11600 didotnua. Eivar 1o BrApa émou o otpatnyikéG MApKETIVYK
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METaQPAloVTal O CUYKEKPIMEVEG TTPACEIC TTOU TTPETTEI VA Yivouv atmd autoug TTou
EUTTAEKOVTOI OTNV eKoTpaTteia. To OXEDIO €QPAPUOYAS AEITOUPYED TTPOKTIKA WG

OUVOTITIKOS 0dNYydS Epyaaiag Kal cuvABwG éxel BABog xpovou 1 éwg 3 étn.*°

Mapakdtw, TapaTibevTal CUVOTITIKG O APXEG VIO MIa  ETMTUXNMEVN €KOTpaTEIa

Koivwvikou Marketing, cUpgwva pe Toug Kotler kar Lee”:

A&IOTTOINOTE TTPONYOUUEVEG KAl GUYXPOVEG ETTITUXNHUEVEG EKOTPATEIEG

EvTOTTiOTE TIG UTTOOPAdEG TOU KOIVOU-CTOXOU TTOU TTapoucidafovTal TTio €TOIUEG v
UIOBETACOUV TNV TTPOTEIVOUEVN CUUTTEPIPOPA KOl CEKIVAOTE UE AUTEG

MpowBNOoTE PHEPOVWUEVEG, ATTAEG KAl EQIKTEG CUUTTEPIPOPEG - Wia TN opd Kal Oxl
OUO A TPEIG DIAPOPETIKEG CUPTTEPIPOPES TAUTOXPOVO

AvayvwpiaTe Kal ApeTe Ta €UTTOdIA UIOBETNONG TNG TIPOCTOOKWHEVNG GUUTIEPIPOPAS
Avad£igTe Ta Aueoa, TTPAYUATIKG 0QEAN TNG ETIOUUNTHAG GUUTTEPIPOPAS

TovioTe Ta KOOTN TTOU CUVETTAYOVTAI Ol AVTAYWVIOTIKEG CUNTTEPIPOPES

MpowbnoTe KATTOIO aTITO TTPOIOV | uTThpETia TTou Ba Bonbroel To Koive-oTOXOo va
uIoBEeTAOEI TNV ETTIBUUNTH CUUTTEPIPOPT

MpowBnoTe KivnTpa PN xpenuatiké, OTTwg TNV avayvwpelion Kal ekTipnon Tmrou Ba
atroAaUuoouv 600l UIOBETACOUV TNV £TTIBUPNTA CUUTTEPIPOPA

E€ac@alioTe eUkoAn TTpécoBaacn oTnv €mBOUUNTA CUPTTEPIPOPA

AvaTTUETe dIaoKESAOTIKA INVUUATA YIa TNV TTPOWONoN TNG CUUTTEPIPOPAC
XpNOIYOTTOINCTE TA PEOA EVNPEPWONG TN OTIYUN TTOU TO KOIVO-OTOXOG KOAEiTal va
A&Bel atropaoeig

EmAéyeTe BNUOPIAR / Yuxaywyikd péoa evnuépwaong

MpootraBnoTte va eEao@alioete TN OEOPEUCN TOU KOIVOU-OTOXOU TIPOG TNV
€mMOuPNTA KaTeLBuvon

MpowBnaTe TN dIATAPENCN TNG CUPTTEPIPOPAS TTOU UIOBETHBNKE

AvaTtTUETe oX£D1a KOIVWVIKAG 81adoong

MapakoAouBeite kal agloAoyeite Tn dIAdIKOTIO Kal T ATTOTEAETPATA TNG EKOTPATEIOG

Kal TTPOXWPATE O€ TTPOCAPUOYEG / D10pOWOEIG, OTTOTE QUTEG Eival ATTOPAITNTEG

* Cheng H., Kotler P. and Lee N. “Social Marketing for Public Health: Global trends
and success stories”, Jones and Bartlett Publishers LLC, 2011, pp 18-25

17 Kotler, P., and Lee, N., “Social Marketing: Influencing behaviors for good”, SAGE
Publications, 2011
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3.2 To Miyua tou Kolvwvikou MApKETIVYK

To Koivwvikd MApPKETIVYK, IOTOPIKA, €GEAIXTNKE OTn PBAon NG @IA0COQIag, Twv
TIPOAKTIKWY Kol TwV €PYOAEiwv TTOU OaveioTnKe Kal UIoBETNOE ATTO TO EUTTOPIKO
MdapkeTivyk. Mia a1rd TIG BaOIKOTEPEG EVVOIEG TTOU KANPOVOWNBNKE aTTd TNV £TTICTAMN

Tou guTTopIkoU MApKeTIVYK, gival TO Miyua MApPKETIVYK.

H KAQOIKA JEAETN TOU EPTTOPIKOU MAPKETIVYK YivETal 0T BACT TECOAPWY TTAPAUETPWY,
Ta 4P’s éTTwg Ta TTPoadidpioe To 1964 o McCarthy®®: to Mpoidv (Product), Tn Alavoun
(Place), Tnv MpoBoAnA (Promotion) kai Tv Tiun (Price). O1 TTapAuETPOl QUTEG aTTOTEAOUV
TO MiyMa Tou egtropikoU MapkeTivyk. H AEEN piyua uttoypappilel To yeyovog OTl, o€ KABE
TEPITITWON, N TTapaAAayr], n ToIKIAia, n dla@opoTToinan KABeUIAg aTTd TIG TTAPATTAVW
TTAPAMETPOUG dlapopPwVEl Tov KATAAANAo, povadikd cuvduaoud dpdong. To piyua
MdapkeTivyk gival €va oUvoAo eTTIAOYWY TToU yivovTal eAeUBEpPa yia va IKavoTToinBouyv ol

AVAYKEG TNG ayopdc-oTOXOU. ZUVOTITIKA, TO Miypa MApPKETIVYK atToTeEAEITAl ATTO:

e To Miypya lpoidvtog (Product Mix): Texvikd kol CUPBOAIKA XOPAKTNPIOTIKA TOU
TTPOIOVTOG: €UPOG-PABOG-UYWOG TTOIKIAIOG, TTOOOTNTEG O KABe €idog, ouokeuaaia,
MApKa, ETIKETA, £yyunon, EEUTTNEETNON WETA TNV TTWANON.

e To Miypa Aiavoung (Distribution Mix): KavaAia diavoung, Becpikoi diapuecoAapnTég
(MeodlovTeg, TT.X. AIavEUTTOPOI, XOVOPEUTTOPOI) TToU Ba XpnoidoTroinBouy, TUTTol Kal
TTOOOTNTEG TOUG, YEWYPAPIKA KAAUWN, KATAVOUN TwV AEITOUPYIWV TOU UAPKETIVYK
KaTd €idog peoddovta, QuUoikn dlavoun, eTTiTTed0 €EUTTNPETNONG TNG TTEAATEIAG.

o To Miyua MpoPoArg (Promotion Mix): Alag@Auion, HAVUPA KAl JECA ETTIKOIVWVIAG,
TPOCWTTIKA  TTWANCN, €AoYyl KAl auoifr] Twv TwANTWyY, Tpowenon Twv
TwWAROEwy, €kBEoeig, Oeiypata, OIAYWVIOUOi, EKTITWOEIS KAl  TTPOCPOPEG,
onuoo1éTNTa, dNUACIEG OXETEI, XOPNYiEG.

e To Miyya TigoAdynong (Price Mix): Ugog Twv TIHWvV, OlAQOPOTIOINCH TOUG,

EKTITWOEIC, dpol TTANpwunAG.™

8 Mccarthy, E. J., “Basic Marketing: A Managerial Approach”, Published by Richard D,
Irwin, Homewood. IL, 1964, pp 32

19 MaANiapng, M., “Eicaywyn oto MAEpKeTIvyK”, EkS60eIC ZTapoUAn, 2001, oeA. 44, 48-
49
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KaBe pia amd 1i¢ TTapatrdvw TTAPAPETPOUG aTTavid o€ pia ocipd ammd Paoiké

epwTApaTa kal oto Kolvwvikd MApKeTIvyK, SIaPop@wvovTag £T01 TO Aeyduevo Miypa

Koivwvikou MApKETIVYK.

21ov akéAouBo Trivaka TTapoucidlovral GUVOTITIKA Ta OUCTATIKG aToixeia Tou Miyuartog

KoIvwvikou MApKETIVYK:

To piypa Tou KoivwvikoU MépkeTivyk®

Mpoiov

Tiun

Moila oupTTEPIPOPA TTPOTEIVETAI OTNV
OuGOa OTOXO;

Mola o@éAn oxeTiCovral pe auTr TN
CUUTTEPIPOPA;

Moiog €ival 0 avTaywviouog;

Molo kK6oTOG OXETICETAI PE TNV UIOBETNON
TOU TTPOIGVTOG;

T1 gutrddIa UTTAPXOUY;

MNwg MewveTal

TO KOOTOG Kal TTWG

EerepviolvTal Ta EUTTODIA;

Aiavoun

Mpow6non

Mou AapPBdvovtal or aTTo@PACEIS yIia TO

Moia kavaAia €TTIKOIVWVIag TTapaKoAouBEi

Béua; n opada oT1éX0G;
Mou ouxvadel n opdda oTdX0G; Ti €idoug pnvlopatog Ba ATtav  TMIo
Moo kavahl dlavoung Ba ATav  TT0 | aTTOTEAEOHATIKOS;

QATTOTEAECUATIKO; Molog apnynTAS Bewpeital agidTTIoTOG;

O1mwg €xoupe AON avaeépel O TTPONYOUNEVN TTapdypa®o, cUupwva pe Tn diebvn
BiBAloypagia, Tn Baoik TETPdda Tou MiypaTog Koivwvikol MAPKETIVYK €pyxovTal va
oupTTAnpwoouv 4 TpdoBeTeg TapdaueTpol (P’s), TIG otroieg &€ OuvaviAUE OTO
Tapadooiakd piyua TOu gutropikoU  MdpkeTivyk: Publics (koiva  evdia@épovTtog),

Partnerships Purse

XPnuaTod6TnoNng).*

(ouvepyaoieg),  Policy  (TTONITIKEG), strings  (16pol

2116 akOAouBeg TTapaypd@oug Ba TTapoucidooupe Kal Ba avaAUOOUUE EKTEVWG KABE pia
atré TIG TTapaTTdvw POCIKEG Kal TTPO0BETEG TTapauéTpoug Tou MiypaTtog Koivwvikou

MApPKETIVYK.

2% MoAuqwidng, M., “Kovwvikd MApkKeTIvyK”, ekddoeig MapatnenTrig Tng Opakng, 2010,
OeN.76

L Weinreich, N., K., “Hands-on Social Marketing”, SAGE Publications, 1999
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3.2.1 lNpoiodv

O1 Kotler kar Roberto To 1989%? édwaoav TIC SIGOTACEIC TOU TTPOIGVTOG Tou KovwvikoU
MApKeTIVYK, ava@épovTag OTI TTPOIGV UTTOPEl va gival pia 1I8€a, YIa CUPTTEPIPOPA 1) Kal
KAar amro. H 16éa ptropei va eival pia Tremmoibnon, pia amoywn A pia adia, evw n

CUMTTEPIPOPA UTTOPEI Va gival TTIpocwPIVA 1 DIAPKAG.

2UhQwva e Tov oplopd Twy Kotler P. kal Lee N. 1o 2008, “Eva mpoidv gival KATI TTou
MTTOPEI va TTpoo@epBei o€ Yo ayopd Kal va KaAUWEl pia avaykn f Jia embuyia. 210
Koivwvikd MApPKETIVYK, TO TTPOIOV €ival n €mOUPNTA CUPTTEPIPOPA KABWG Kal Ta
avapevoueva oQEéAN atrd TNV UI0BETNGN TNG CUMTTEPIPOPAS AUTAG ATTO TO KOIVO-OTOXO.
ZuptreplAapBaver €TTiong Ta UAIKG QVTIKEIMEVA 1 TIC UTTNPETIEC TTOU TTPOOBETOUV agia

oToV aTrodéKTn Toug.”. >

Omwg oTo eutropikd, €101 Kal 0T0 Kolvwvikd MApPKETIVYK TO TTPOidV €XEl TPEIG
O1a0TACEIG: TO KEVTPIKO TTpoidv (core product), To Tpayuatikd mpoidv (actual product)
Kal To eTaugnuévo TTpoidv (augmented product). Kai o1 Tpeig autég dIaoTAoEIG gival
onuavTikEG, KaBWg oI marketers Ba TTPETTEI va TTAPOUV CUYKEKPIPEVES ATTOPATEIG WOTE
va dnuIoupyrRoouVv £€va EAKUCTIKO TTAKETO TTPOIOVTOG TTOU Ba TTPOCQEPOUV OTO KOIVO-

oT16XO.

To kevipikd TTPOIGV (] TTUPAVAG TOU TTPOIOVTOG) TTEPIAQUBAVEI Ta 0@EAN TToU Ba €xel A
TTOU TTEPIMEVEI VA €XEI TO KOIVO-OTOXOG, UIOBETWVTAG TNV ETTIOUPNTA CUUTTEPIPOPG.
Atravtdel oTa gpwTAMaTa “yiati va uIoBETACEl TO KOIVO-OTOXOG Tnv €mMOuunth
CUMTTEPIPOPA”, “TToIa Ba €ival Ta 0QEAN Tou atmd TNV uIoBETNON TNG TTPOCOOKWHEVNG
oupTTEPIPOPACS” KATT. Eival auté dnAadr) TTou Ba TovioTei o€ pia ekoTpaTeia Kolvwvikou

MdapkeTIVYK.

To TTpayPaTIKO TTPOoIOV gival n eMOUUNTA CUUTTEPIPOPA, N CUPTTEPIPOPA dnAadr) TToU n

ekoTpateia  Kolvwvikou MApKETIVYK  €TTIOILKEI  va  TTPOWBONCEl OTO  KOIVO-OTOXO.

22 Kotler, P. and Roberto, E.L., “Social marketing: Strategies for changing public
behavior’, New York, Free Press, 1989, pp 3

28 Kotler, P., and Lee, N., “Social Marketing: Influencing behaviors for good”, SAGE
Publications, 2011
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OuolaoTiké TTPOKEITAI YIA TIG EVEPYEIEG EKEIVEG TTOU TTPETTEI TO KOIVO-OTOXOG va KAvEl i

vVa aTToQUYEI, WOTE VO 0dNynBei 0TO KEVTPIKO TTPOIOV.

To emmaugnuévo TTpoidv TTEPIAaPPBAVEl KABE CUYKEKPIUEVO ATITO QVTIKEIMEVO [ UTINPECIQ
TTOU OXETICETAI UE TO TTPAYMATIKO TTPOIOV, ONAASK TNV TTPOCOOKWEVN CUUTTEPIPOPA, KOl
OleUKOAUvVEl Tnv uIoBéTnon TNG. Katd  To oXedlaopo Tou TIPETTEl va  AngBouv

TTOAUTTAOKEG ATTOQACEIG TTOU TTIBAvVOTATA Ba KPivOUuV TNV ETTITUXIA 1 OXI TNG EKOTPATEIAG.

210 onueio autd emonuaiveralr OTl, oTNV TTPAEN, o1 dlaoTAcEIS Tou [poidvTog OTO
KoIvwviké MApKeTIVYK gival ouxva aAANAOECaPTWHEVES Kal eV EXOUV oa®r] OpIa PETAEU

TOUG.

MBavwg, og KATTOIO KEVTPIKO TTPOIOV va PTTOPED va 0dnyAoEl pia oEipd atrd TTPayHaTIKA
TpoIovVTa (TT.X. N MEiwoN TNG TTaxuoapkiag Ptropei va emiteuxBei pe TNV uloBETnon
UYIEIVIG DIaTPOPNG aAAG Kal PE TNV TOKTIKA CWHATIKF AOKNon). ZTnNv TTEPITITWAON auTh,
MIAGuE yia uttokaTtdoTata Tpoidvra. O Kovwvikog marketer Ba TTPETTEl va EVTOTTIOE!
TTOI0 ] TTOIEG ATTO TIG EVOAAAKTIKEG CUMTTEPIPOPES Eival KATAAANAOTEPN YIO TO KOIVO-
OTOXO Kal Ba €EUTTNPETACEI ATTOTEAEOUATIKOTEPO TO OTOXO TNG €KOTPATEIOG. H PEAETN
TWV MOAvVWYV UTTOKATACTATWY TTPOIOVIWY £XEI HEYAAN oNUOCia yia TNV OUCIACTIKA Kal
OXI MOVO ETIKOIVWVIOKA €TmTuxia TnG ekoTpaTteiag Koivwvikou MAPKETIVYK, KaBwg
avadelkvUel OAEG TIGC CUUTTEPIPOPEG TTOU CUVERAAQV TTPAYMOATIKA OTnV €TTiTEUEN TOU

OTOXOU TNG EKOTPATEIOG.

AVTIOTOIXWG, KATTOIO TTPAYMOTIKO TTPOIiOV va PTTopei va odnynoel o€ TTOAAA KEVTPIKA
TTPOIOVTA, dpeaa ] O1adoXIKA, dNAAdA. N ETIOUPNTA CUNTTEPIPOPA Va ETTIPEPE! Pia TEIpd
WEEANUATWY (TT.X. N UI0BETNON UYIEIVAG DIATPOPAG MEIWVEI TOV KivOuvo KapdIoKNG
aoBéveiag aAAG kal TTaxuoapkiag). O koivwvikdég marketer o@eilel, JEOw TNG €peuvag,
va evtoTiCel kal va aglotroiei OAoug Toug TBavoug ouvelpuoug TNG OPAdag-oTOXou,
TEPIOTOTEPO 1 ANIyOTEPO auTovONnTOoUG, TTPORAAAOVTAG TOUG KATAAANAQ. H TEXVIKA Twv
ouvevTéugewy BABOUG PE TO KOIVO-OTOXO UTTOPEI va aTTOKOAUWEI TToIa aTrd TIG AITIACEIG
Bewpeital O onuUavTikn yia K&Be utTooudda, WOTE va ATTOTEAECEI TO KEVTPIKO TTPOIGV

TNG EKOTPATEIOG.
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2Tov TrapakdTw Trivaka TtrapatiBevral Tmapadeiyyarta Twv TPV OI00TACEWY TOU

Tpoidviog o¢ KABe éva amd Ta 4 Bacikd Tredia  e@apuoyng Tou Kolvwvikou

MApKeTIVYK?*:

KevTpikd TTpoidv

(core product)

MNpayuatikd TTPOIOV

(actual product)

Emraugnuévo TTPOIOV

(augmented product)

A. Mpoaywyn Tng uyeiag

MakpuTtepn Kal UylEoTePn | ZTAPATNUA KATTVIOUATOG TnAeQwVIKN YPaNUA
¢wn UTTOOTAPIENG

MpoAnwn OAKOOAIKAG | YTTeUBuvn kKaTavaAwaon Métpnon  aAkodA  oTQ
onAnTnpiaong onueia TTWANGCNG Tou

BeAtiwon yevikng uyeiag

KaravdAwon 8 Ttrotnpiwv

vEPOU NUEPNTIWG

OyKouEeTPIKA PIGAN

Quoik avooia Bpepwy,

gvioxuon unTpIKoU deauou

OnAaouog TOUAAXIOTOV Yyia

6 prveg

ZUMBOUAEUTIKN atro

VOOOKOUO OTO OTTITI

‘Eykaipn o1dyvwon | Mnviaia autownAdeion 2KIiTOO Kal 00nyieg CWOTAG
KapKivou Tou pyacTtou autoynAd@iong
MpooTacia ammd KOAANTIKESG | 'Eykaipog eUBoAIaoudg Kdpta uTTEVOUUIONG
00BEévelEg NHEPOUNVIWV
MpooTacia ammd tepndova, | Xprion odovTikou vipaTog | OBoVTIKO vhua
OUAITIOO KAl OUVOEOUEVEG TTPOCAPTNHEVO oTO
00BEéveleg TNAEXEIPIOTHPIO ™G
TnAEdpOONGg
Meiwaon Kivduvou | TakTikfy  TTapakoAouBnon | ®opntdg €EOTTANIONOG
KapdIakKnG TTPOCOANG Tmieong METPNONG TTiEONG
B. AtouikA TTpooTacia
MpooTacia atd | Mn  katavdAwon aAKodA | Awpedv peTakivnon Je taxi
TPOUPATIONO TTpIvV TNV 0drynon TNV TTPWTOXPOVIG
MpooTacia amd | Ekmaideuon yia Tov 1péTTO | MNMpoypduuata
QUTOKTOVia TTapéupaong KAl | OUMBOUAEUTIKAG YOVEWV
oudATnong
MpooTacia até | Meptmrdmnua pe ouvtpoid | Anuoéoia uTTnNpECia
TTapeEVOXANON META TIG OKTW ouvodeiag

MpooTtacia atmd TvIyuo

Xprion cwaipiou

EUxpnota cwoifia

24 Kotler, P., Roberto, E. and Lee, N., “Social Marketing:

SAGE Publications, 2002
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MpooTacia atrd Bia KatayyeAia, ox1 ammékpuywn | Fpagprp  sos  yia TNV
Tou ouuBavTog €vOOOIKOYEVEIOKH Bia
Bonbeia oe Trepirtwon | ‘Eykaipn €1dotroinon ®opn1og €EOTTAIONOG
TITWOoNG TnAg€1doTTOINONG
I". MpooTacia TrepIBAAOVTOG
KaAutepn mmoidTnTa vepou | AUTEPA eyXwpIwv (Kal Ol | ZepIvapia OIKOAOYIKAG
&évwv) QuUTWV KNTTOUPIKAG
MpooTacia dacwv Xprion  avakukAwpévwy | Matwpata KATTwY — Kal
UAIKWV MTTOAKOVIWV ato
avaKUKAwEVa UAIKA
MpooTaacia maildiwy, | Opby  avdyvwon  Twv | PIGAn  EVTOPOKTOVOU  UE
KAToIKidlwv  Kal  Aypiwv | 0dnylwyv Kal amopuyn TnG | wekaoud akpipeiag
CWwwv atmo TogIKa XNMIKG Kataxpnong
ETTapkng Trapoxn vepou Meiwon tng KatavdAwong | Zuokeuy  peiwong NG

TOU vepoU Katd 10%

TTieong Tou vepou

Meplopiopog Twv | MeTaTpoT BloAoyikwv | EUxpnoTto avaTpeTOUEVo
ATTOPPIMMATWY ammoBAATwyY o€ AiTTacua Bapéh
Atropuyni daagikwv | OpBA xprion TalyGpou dopnTtd ac@aArl Tacdkia
TTUPKAYIWV Hiag xprAong
Atrouyi KaTdppeuong | E€oikovounon evépyeiag Xprion AauTrmpwy  véag
NAEKTPIKOU BIKTUOU YEVIAG
Atropuyy  TToIVWV  Kal | XpAon OOKOUAQG | ZaKOUAEG UWNAAG avToxnig
TTPOCTIMWYV ATTOPPIUMATWYV HE aOQOAEG KAEIOIMO

A. Kolvwvikn euaioBnToTtroinan Kai Tpoo@opd
>wTtnpia wnig Awped opyavwv Kdpta dwpntn
AAAnAoBonBeia EBelovTik  epyacia 5 | Ekmaideuon eBeAovTn

wpeg TNV eBOoudGda

To 2002, oi Kotler, Roberto kai Lee avagépouv TG BACIKEG apxEG TTOU OQPEIAOUV va

KaBodnyouv TN AYn TwV aTTOPECEWY TTOU OXETICOVTal UE TO TIPOIOVZ>:

e ANAAQun amo@dcewv Tou Bacifoviar o€ PaBid KAl OUCIACTIKY KaTavonon Tou

QVTAYWVIOUOU (XOoPTOypd@naon TwV avaykwy, TwV EMOUPIWV Kal TwV TTPOTINACEWY

TTOU OUVOEOVTAI UE TNV TTAPOUCA CUUTTEPIPOPA).

%% Kotler, P., Roberto, E. and Lee, N., “Social Marketing: Improving the quality of life”,
SAGE Publications, 2002
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o EmAoy xapaktnpioTikwv Tou Ba eCac@alicouv TTwWG TO KOIVO-OTOXOG Ba
avTIAN@OEi TTWG 1N OCUMPTIEPIPOPE TTOU  TTpowodeiTal  €xel  TTEPIOOOTEPA  Kal

oNMavTIKOTEPA OPEAN OE OXEaN WE TNV TTapoUaa.

Emopévwg, n ekotparteia Koivwvikou MAPKETIVYK, a@ou odnyrnoel TO KOIVO-GTOXO OTN
dlatmioTwon UTTapgng €vog MEICOVOG KOIVWVIKOU BEuaTtog TTou To agopd Kal Xprdel
QVTIUETWTTIONG, KAAEITAI va oXedIACEI TO TTPOCPEPOPEVO TTPOIOV, dNAAdK TNV MOUPNTA
oupTTEPIPOPA TTOU Ba 0dnynoel otn Aucon Tou TTpoBAAuaTos. OTav, yia TTapddeyua,
OTOXO0G TNG EKOTPATEIAG (KEVTPIKO TTPOIOV) gival N KATAPYNon Twv JIAKPICEWY KATA TWV
aréuwy pe avartmpia, Ba TTPETTEl va EVIOTTIOTOUV Ol CUMTTEPIPOPEG EKEIVEG TTOU
MTTOpOUV va 0dnyrnoouv OTo OIaTUTTWHPEVO OTOXO0: OIao@AAIon iCwv  EUKAIPILIV
EPYAOIOKAG aTTAOXOANONG, £6A0PAANICN KOIVWVIKNG ATTOdOXAG TWV £UaicONTWY OPadwyv
K.G.. ZTn ouvéxela, Ba mpéTrel va TTpoodiopioTel (TTpoadlopioToUV) N CUUTTEPIPOPA (Ol
OUMTTEPIPOPEC) eKeivN (eKeiveg) TTou Ba £xel (EXouv) TO KOAUTEPO ATTOTEAECUA TTPOG TNV
€TTITEUEN TOU OTOXOU TNG EKOTPATEIOG, KABWG Kal Trola i TToIEG €ival KATaAANAGTEPES va
TTpowBnBouv OTO KOIVO-0TOXO0G. AUuTEC TTou Ba TTpokpIBouyv, Bacel NG épeuvag TTou Ba
yivel, Ba atroteAéoouv TO TTpayuaTtikd TTPoidv TNG ekoTpaTteiag. To Kovoe-oToXoS Ba
TEETTElL va TTEIoTEl OTI OTI TO TIPOCPEPOPEVO TIPOIOV, ONnAadry n EmMOIWKOUEVN
OUMTTEPIPOPA, €ival pia KaA AUon yia TNV QvTIETWTTION Tou B€éuatog. AkoAouBei n
&ekaBapn Kal AETITOPEPAG TTEPIYPAPH TNG ETTIBUPNTAG CUNTTEPIPOPAG, PE TPOTTO TTOU VO
pTTopei va mapatnpnBei. TeAeutaio PApa OTo OXEDIAOUO TOUu TIPOIGVTOG E€ival O
OTTOTEAEOPATIKOG OXeDIAONOG TOU E€TTAUENUEVOU TTPOIOVTOG, WOTE va augnBouv ol

mOaveTNTEG UINBETNONG Kal dIOTAPNONG TS TTPOODOKWHEVNG CUUTTEPIPOPAG.

3.2.2 TN

H 1iun Tou TPOoidvTog 010 KoIVWVIKO MAPKETIVYK TTEPIAANPBAVEI TO KOGTOG TTOU TO KOIVO-
OTOXOG KaAEiTal va KataBaAel yia va uloBeTACEN TNV €MOUPNTH CUUTTEPIPOPA, N OTToIa
Ba em@épel Ta OQEAN TTOU T OuvodeUouv. MepikéG @opéG TO KOOTOG auTd Eival
XPNUAtikd, €I0IKA OTIG TTEPITITWOEIG TTOU TTPOKEITAI YIA ATITA TTPOIOVTA i UTTNPETIEG.
E¢ioou 1 kal TTEPIOOOTEPO ONMPAVTIKO, OPWG, €ival TO PN XPNMOTIKO KOOTOG TTou
ouvABwG cuveTTdyeTal N UIOBETNON TNG TTPOWBOUUEVNG CUPTIEPIPOPAS. To KOOTOG QUTO

aQopd OTo XPOvo, TNV TIPOOTIABEIa, TNV €VEPYEID TTOU ATTQITEl N uloBETNON TNG

40



EMOUPNTAG CUPTTEPIPOPAS, KABWGS KAl TNV WUXOAOYIKA TTIECN Kal TIG QUOIKEG EVOXANTEIG

TTOU ouvdEoVTal JE TNV ATTOKTNON Tou TTP0idvTog Tou KoivwvikoUu MAapKeTIvyK.

MoAAG atd autd Ta kdoTn éxouv, ouvhBwg, TTpoadiopiaTei aTo 5° BAua Tng diadikaaiag
oxedlacpol Tou TpoypdupaTtog (Mpocdiopiouds Twy TTapaydviwy TTou €TTnpedlouv
BeTIkKA A apvnTiIKG TNV UI0BETNON TNG TTPOCOOKWHEVNG  CUMPTTEPIPOPAG), OTav
MEAETABNKaV Ta €UTTOdIA UIOBETNONG TNG CUMTIEPIPOPAS. 2TO OTABIO AUTO, OPWG,
MOAVWG VA EVTOTTIOTOUV TTPOCHETA KOOTN TTOU £XOUV VA KAVOUV HE TO TTPAyUATIKS ) TO

ETTAUENUEVO TTPOIGV TNG EKOTPATEING.

Ag uttoB€00UuE OTI KEVTPIKO TTPOIOV TNG EKOTPATEIOG gival N TTPOANWN TNG TTAXUCAPKIOG
OTOUG £@RPBOUG Kal OTI WG TTPAYUATIKO TTPOIOV £XEl ETTIAEYEI va TTpowONBEi N QUOIKA
aoknon. Ta xpnuaTikd KOOTN TTOU CUVETTAYETAI TO TIPOIOV €ival, PETAEU AAAWYV, TO
KOOTOG €YYPAPNAG KAl N PNvIdia ouvdpou O YUUVACTHPIO, TO KOOTOG KATAAANAWY YO
GbAnon pouxwv Kal uTtodnuATwy, TO KOOTOG TIPOCBeTou €EOTTAIOHOU  (0dKOG
yupvaoTnpiou, TTETOETEG K.4.), TO KOOTOG YETAKIVNONG ATTO Kal TTPOG TO XWPOo aBAnong.
Ta PN XpNMOTIKA KOOTN TrEpIAaUPAvouUV To XpOvo TTou atraitei n ekOAAwoN Tng
OUMTTEPIPOPAG (TTOU CUVETTAYETAI MEIWPEVO XPOVO VIO PEAETN, VIO KOIVWVIKEG ETTAPEG,
yla &&Ekoupaaon), TN CWHATIKA Koupaaor, Tov Kivduvo Tpauuatiopou, To meavo aiobnua

VTPOTTAG yIa TNV eu@avion A / kai Tnv €TTidoon Tou abAoupevou Kal GAAa.

H Bewpia tng avralayng (exchange theory), BacIKOG TTUAWVAG TOU EUTTOPIKOU
MdpkeTivyk, kaBodnyei TIG aTTOQACEIG Kal OTA TTAQioIa OXESIQOPOU TTPOYPANPATWY
Kolvwvikou MApPKETIVYK: QUTO TTOU TTPPOCQPEPETAI OTO KOIVO-OTOXO TTPETTEI va EIval iong

N HeYaAUTePNG agiag atrd auTo TTou aTTaITEITAl WG avTAAAayua.

H oTtpatnyikr TIHOAGYNONG TTou akoAoubBeital €xel OKOTTO Tnv €AAXIOTOTIOINGN TOu
OUVOAIKOU KOO TOUG Kal TN PeyioTotroinon Tou o@éAoug Tou Trapéxetal. O1 Kotler kai Lee

TTaPOUCIAZouV 6 TAKTIKEG yia TN SIauéPPWaCn OTPATNYIKAS TIHOAGYNonG™:

o AU&non Tou XpnuaTikoU o@EAOUG aTTO TNV UI0BETNON TNG ETTIBUPNTAG CUPTTEPIPOPAS

e Meiwon Tou XpnuaTikoU KOGTOUG aTTd TNV UI0BETNON TNG ETOUUNTAG CUNTTEPIPOPAS

e AUENONn TOU PN XPNMOTIKOU O@EéAOUG TG Tnv UI0BETNON TNG €MOUPNTAG
OUMTTEPIPOPAG

%6 Kotler, P., and Lee, N., “Social Marketing: Influencing behaviors for good”, SAGE
Publications, 2011
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Meiwon TOU N xpnuaTikoU KOOTOug ammod Tnv uloBEétnon g  €mOBuunTtig
OUMTTEPIPOPAG
AlEnon Tou xpnuamikoU kO6oTOoUGg amd TN OIaTAPNCN TNG  UTTAPYXOUGCAG
OUMTTEPIPOPAG
Algnon Tou pn xpnuatikoUu kbéoToug atmd TN dIATAPNON TNG UTTAPYXOoUCag

OUMTTEPIPOPAG

Mapakdtw, ETTIXEIPEITAI N TTAPOUCIACH TOU TPOTTIOU UE TOV OTTOI0 KABE pia atmd TIg

TTOPATTAVW TOKTIKEG PTTOPET VO EQAPUOOTEI:

H adénon tou XpnuaTikou o@éAoug amrd Tnv uloBéTnon Tng €mOUPNTAG
OUUTTEPIPOPAG Oev avAPEPETAl O KAMIa TTEPITITWON OTNV TTApoXh AUECWV
OIKOVOUIKWY avTaAAQyudTwyY YIG TNV UIOBETNON OUYKEKPIUEVNG OCUUTTEPIPOPACG,
KaBwg KAt TETOI0 Ba avTiKEITO oTNV apXN TNG €BEAOVTIKAG aAAayAS CUPTTEPIPOPAC.
A@popd TTPOCOOKWHEVEG OCUUTTEPIPOPEG, N UIOBETNGN Twv OTToiwV  €EOIKOVOEI
XpPnuara, cnueio Tou o KoIvwvikog marketer ogeilel va TpodAel oTo KoIvo-0TOXO,
WOoTe va evioxuoel TNV mBavotnTa UIoBETNONG TNG €MOUPNTAS CUUTTEPIYOPAG. H
OIAKOTTA KOTTViopaTog, Tépa a1md TOo {NTOUPEVO HOKPOTTPOBECHO OQEeAOG TNG
TIPOACTIIONG TNG UYEIQG, OUVETTAYETAI £60IKOVOUNON XPNHATWY YIO TOV KATIVIOTH,
OpeAog TTOU YiveTal, PANIOTA, dueoa avTIANTITO. O TTEPIOPIOUOS TNG EVEPYEIAKNG
oTTatédAng, mépa atmd 10 {NTOUMEVO OQENOG TNG TTPOCTOCIag Tou TTEPIBAAANOVTOC,

TTPOBAETTEI £TTIONG APECN OIKOVOMIKA WEPEAEIA VIO TOV KATAVOAWTH.

2710 id10 TTACiol0, 0 KoIVWwVIKOG marketer ptropei va TTPOPAAEl KAl OTOIXEIQ TTOU
QQOPOUV OTO OIKOVOUIKO OQENOG TNG KOIVWVIAG WG oUVOAo, atrd Tnv uloBETnon
OUYKEKPIUEVWY  CupTTEPIQPOpWY. TNa TTapddeiypa, n dnuocicuon Tou €TACIOU
KOOTOUG TTEPIBAAYNG AAKOOAIKWY, TOEIKOPAVWY A BUPdTwyY TpoxXaiwv aTuxXnuaTwy
MTTOPEl va evIOXUOEl EKOTPOATEIEG KATA TNG UTTEPKATAVAAWONG AAKOOA, Katd TnG

XPNONG VAPKWTIKWVY A UTTEP TNG aoPaloug 0drynong avTioToiXwG.

H peiwon Tou XpnuatikoU kKOOTOUG OO TNV UIoBETNON TNG ETIOUUNTAG
CUUTTEPIPOPAG YyIa TNV Ou&da-oTOXO TTPOoUTTOBETEI OTI KATTOI0G AAAOG Qopéag Ba
empBapuvOei pépog A To oUVOAO TOUu KOOTOUG TOu ayaBou A TnG UTINPECIag TTOU

mOavwg ouvodeUEl TNV MOUUNTH CUUTTEPIPOPG.
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2TIG TTEPITITWOEIS OTTOU 0 Qopéag Tou Kolvwvikou MAEPKETIVYK PTTOpE va TTapdacel To
ayaBo i va TTapdoxel TNV UTTNPETia, €ival auTtdg TTou PTTOoPEl va KaBopioel GUeaa TO
OXETIKO XpNMaTIKO KOOTOG yia TO KOIVO-oTOXo. MNa mapddeiyua, 6tav 70 KPATOG
EMIXEIPEI va TTPOAYEI TNV TTPOANTITIKNA 1ATPIKN, JTTOPEI va opicel TTOAU XOUNAEG TIWEG
yia Bapuvouoeg SIayVWOTIKEG €EETACEIC OTA dNUOCIO VOOOKOMEIQ, 1 akOpa Kal va
TIG TTAPACXEl dwpedv, BapuvovTag ToV KPATIKO TTPOUTTOAOYICNO. ZNPavTIKG onueio
TNG d1adIKaoiag ival o TTPOCBIOPICHOG TOU AVTIKEIUEVIKOU OKOTTOU TNG TIHOASYNoNg
(TT.X. n HMeyioTOTTOINON TOU OQPIOUOU Twv aTOPWV TToU Ba  uloBeTHoOUY TN
oupTTEPIPOPA 1 / Kal N dicioduon OTO CUVOAO TWV OIKOVOUIKWY CTPWHATWY). AQou
OIEUKPIVIOTEI 0 OTOXOG TNG TIMOAGYNONG, UTTOPOUV va KOBOPIOTOUV OUYKEKPIMEVEG
TIMEG ME YVWHOVA €iTE TO KOOTOG TOU TTPOIGVTOG (cost-based pricing), €ite Tnv TIUNA
TWV AVTAYWVIOTIKWVY TTPpoidvTwy (competitive-based pricing), €ite Tnv agia mou éxel

TO TTPOIOV YIa TO KoIvO-0TdYXO (value-based pricing).

Ouwg, oTIG TTEPIOTOTEPEG, IOWC, TTEPITITWOEIG, Ol KOIVWVIKOI marketers dev £€xouv Tn
ouvartoTnTa va Kabopioouv Aueca TIG TIMEG VIO TA QVTIKEIPMEVA 1 TIG UTTNPECIEG TTOU
ouvdéovTal e TNV TTPOWBOUHEVN CUPTTEPIPOPA, KABWG TO TTPOVOUIO aUuTO £XOUV Ol
KOTAOKEUOOTEG / EUTTOPOI / EI0AYWYEIG TOU TTPOIOGVTOG i 01 TTAPOXOI TNG UTINPECIAG.
‘ET01, N TTPOOTIABEI0 TOU QOPEQ TNG EKOTPATEIAG EOTIAZETAI OTO VO ETTNPEATEl TIG
TIUEG €Uueca. AUTO PTTOpEl va eTITEUXOEi e dlavoun EKTITWTIKWY KOUTTOVIWY, HE
TTPOAYyopd TOU OXETIKOU TIPOIOVTOG O€ MEYAAEG TTOOOTNTEG (KAl OUVETTWG
XOUNAOTEPEG TIMEG) Kal peETETTEITA OIGBEOr) TOU OTO KOIVO-OTOXO, ME BEoTTion
(POPOAOYIKWV KIVITPWYV YIQ XPron TOU TTPOIOVTOG, | ME AOKNON TTIECEWV TTPOG TOV
KATOOKEUQOTH i TOv €UTTOPO TOU TTPOIGVTOG | TOV TTAPOXO TNG UTTNPECIAg yia

OIAPOPPWON XaUNAWY TIHWYV (ME avTAAAQYHQ, yia TTApAdEIYUa, BETIKN dNPOoIOTNTA).

H augnon tou pn XpnHatikou o@éAoug atrd Tnv uloBETnon Tng £mMOUPNTAG
OUNTTEPIQPOPASG a®opd Tnv TPoBoA Twv o@eAwyv (BpaxuttpdBecuwyv Kai
MOKPOTTPOBEC WY, TTPOPAVWY Kal [Wn) TTou oUTwG i GAAwG atroppéouv ammod Tnv
TTPOCOOKWHEVN OUuTTEPIPOPd  (TT.X. PeATiwon uyegiag ammd Tn  OIOKOTI) Tou
KaTviopatog), aAAd kal Ta KivnTpa TTou n ekoTpateia oxediddel, TTPOKEIUEVOU va
TTPowOnoel TNV v Adyw oupTTEPIPOPA. MPOKEITaI KUPIWG yia KivnTpa WuxXOAOYIKA,
OTTWG N EKTIPNON Kal n avayvwpion (1T.X. EuxapioTieg kal dnudoia avayvwpion,

Méow Twv M.M.E., TwV aigodoTwv Kal TwV UTTOWAPIWY dwpnTwV Opyavwy).

H pgiwon Tou pn Xpnuatikou KOOTOUG aTtrd TNV UloBéTnon TnNG £mMOUMNTAG

OUUTTEPIPOPAG UTTOpPEl va Asitoupyrjoel o didgopa etmimeda. Ooov agopd oTo
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XPOvo TIou aTraitei n véa ouuTtrePIPopd, ouxvd ol Kolvwvikoi marketers
TpooTTaBolv  va  TIpoTeivouv  TPOTTOUG  “evOowpdtwong” Tng  €mOuuntAg
OUMTTEPIPOPAG OoTa TTAaiola piag AdN uttdpxoucag dpacTtnpidtnTag (TT.X. XPnon
000VTIKOU VAPaTog, TTapakoAoubwvTag TnAedpacn) 1 aAAayr Tou TPOTIOU MPE TOV
oTToi0 n OuA&da-0TOXOG €KTEAEI KATTOIO KABNnUeEPIvr) ouvrBeia (TT.X. XPHRon Tou
KAIUOKOOTOOIOU, avTi TOU QVEAKUOTHPA, OTO OTTTI ] OTO XWPO €PYyaoiag).
Baoifopevol ota uttoAoima 3 P’s Tou Miypatog Kovwvikou MApPKETIVYK, dIOKPIVOUUE

TIG £ENG dUVATOTNTEG:

» O oxedlaopudg Tou TTPoIidvVToG UTTopei va TrepIAGBel TTpdoBeTa TTpoidvTa TTou Ba
OIEUKOAUVOUV TNV UI0BETNON TNG TTPOCOOKWHEVNG CUUTTEPIPOPAS (TT.X. TOIXAES
VIKOTIVNG YIA JEIWON TWV CUPTITWHATWY 0TEPNONG, dNAAdH PEiwon Tou KOOTOUG
o€ OPOUG PUOIKWY EVOXANTEWV).

» H oTtparnyikp dlavouAg PTTopEl  va  @povTioel wWoTe N TTPowBoUEvn
oupTTEPIPOPA  va  gival eUkoAa Tpoofdoiun ommd To  KOIvVO-oToxo  (TT.X.
O1ayvwaoTIKG dnuocia KEVTPA 0& €UKOAQ TTPOoRAcIua onueia Kal e dIEUPUHPEVO
wpdaplo Asitoupyiag, yia Heiwon Tou KOOTOUG O€ OPOUG XPOVOU Kal QUOIKNAG
Kkoupaong).

» H oTtpatnyikn TpoBoAAg ptropei va Bonbrioel oTn PeEiwon Tou WuxXOoAoyiKoU
KOOTOUG UI0BETNONG TNG TTPOCOOKWPEVNG CUNTTEPIPOPAG. O1 Kotler kar Roberto
(1989), PBaociféuevor o¢ TIponyoupevn MEAETR Tou Gemunden (1985),

TTPOTEIVOUV:

v' "EvavTl Tou avTIAauBavopevou WuxXoAoyikoU pioKou, TTOPEXETE TO TTPOIOV UE
TPOTTO TTOU TTPORAETTEI YUXOAOYIKEG ETTIBPABEUOEIC.

v' 'EvavTl Tou avTIAQUBAVOUEVOU KOIVWVIKOU PIioKOU, OTTWG TOV KOIVWVIKO
OTIYMOTIONO 1 TNV VTIPOTIH, TIPOBAAAETE TIPOOWTTIKEG EMUTIEIPIEG KOl
TOTTOBETAOEIG AEIOTTIOTWY KOl AVAYVWPICPEVWYV TTNYWV.

v' 'Evavti Tou avTIAOUBaVOPEVOU PIOKOU TTEPI  QTTOTEAEOHATIKOTNTAG TNG
XPNoNG, TTapEXETE aCIOTTIoTN TTANPOPOPNCN TTOU £yYUATAl TO OTTOTEAETHA A,
otTTou autd eivar duvatdv, dwoTe T duvaTOTNTA OTO KOIVO-OTOXO Vva
OoKINAoEl dWPEAV TO TTPOIOV, WOTE va TTEICOET OTI N €MOUPNTA CUPTTEPIPOPA
MTTOPEI va £XEI TO ATTOTEAEOUATA TTOU UTTOOXETAI.

v" "Evavti Tou avTiAauBavouevou @uaikou Kivouvou, {NTACTE Kal ETTIKOIVWVHOTE

EYKPIOEIG aTTd appodIoug Kal agloTTIoTOUG QOPEIG.
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e H adgnon Tou XpnUAaTIKoU K6CTOUG AaTrd Tn S1aTHPNON TS AVTAYWVICTIKAG
CUUTTEPIPOPAG APOPA TOKTIKEG TTOU ETTIKOIVWVOUV TA XPNUATIKA KOOTN TTou
TPORAETTEl N AVTAYWVIOTIKA CupTTeEpIPopa (TT.X. €M@ACn OTO KOOTOG TWwv
TOIYAPWYV) A AKOUA KAl TOKTIKEG TTOU dNUIOUPYOUV TETOIO XPNHATIKA KOOTR (TT.X.

Tieon yia uynAdTEPN PopPoAdYNoN TWV TOIYAPWYV).

e H avnon TOU HuNn Xpnuatikou KkKO6OTOUG amd TN JdlATAPNON TNG
AVTAYWVIOTIKAG CUMTTEPIPOPAS aPOPd TOKTIKEG TTOU Oivouv €u@acn OTIg
OUVETTEIEG TTOU  MTTOPEl va  TTPOKUYOUV VI TO KOIVO-OTOXO oTrd  Thv
QVTOYWVIOTIKA CUUTTEPIPOPA (TT.X. N OTTEIKOVION OTA TTOKETA TOIYAPWY €VOG
uyloug TTveUdova, O€ avTiBeon PE TOV TTIVEUPOVA €VOG XPOVIOU KOTIVIOTH), N
OKOMO KOl EVEPYEIEG TTOU KAAAIEPYOUV TETOIEG OUVETTEIEG (TT.X. N aTTAyOPEUCH TOU
KaTrviopyatog o€ dnuoCIoUG XWPOUG aufdvel To XpOVO Kal TNV EVEPYEIQ TTOU
QTTQITEITAI YIO va dIaTNPrOEl O KATTVIOTHG TN ouviBeid Tou, kabwg Ba TTpéTel va
METOKIVNOEI o€ XWPOo HMN KATVICOVTWY YIa va €KONAWCElI TNV AVTOAYWVIOTIKA

OUMTTEPIPOPA).

3.2.3 Aiavopn

2Uh@wva pe Toug Kotler, Roberto kai Lee, n diavour) oto Koivwvikd MAPKETIVYK £XEI
KUPIWG va KAVEl JE TO TTOU KAl TO TTOTE TO KOIVO-O0TOX0G Ba ekdnAwaoel Tnv €mOuunT
CUUTTEPIPOPA, Ba ATTOKTACEI TA ATITA AVTIKEIMEVA TTOU GUVOEOVTAI YE TN CUUTTEPIPOPA

QUTA Kal Ba aTTOAQUOEI TIG OXETIKEG UTTNPETIEG.

Omwg kal oto eUTTOPIKO MAPKETIVYK, O OXEOIOONOG TNG OTPATNYIKAG Olavoung
epIAaUBAvel TNV €TAOYT Twv KavaAiwy dIaVOURG TOU TTPOIOGVTOG TNG EKOTPATEIAG TOU
Koivwvikou MdpkeTivyk. H diaxeipion Twv KavaAiwy autwy TTPETTEI VA Eival TETOIO WOTE
va givar €UKOAn kal euxdpiotn n TPOCRACT, XPOVIKA KAl YEWYPAPIKE, OTO XWPO
EKONAWONG TNG CUNTTEPIPOPAS KAl OTO XWPO OIABEONG TwV CUVOEDEUEVWV TTPOIOVTWV
Kal UTTNPECIWYV. Ta gpwTrpaTa TTou TTPETTEl €dW va atmravinBouv agopoulv Tov TOTTO
OTTOU TO KOIVO-OTOXOG KOAEITAI va TTAPEI ATTOQPATEIG TTOU OXETICOVTAI PE TNV €MOUUNTA
OUUTTEPIPOPA, TOV TOTTO OTTOU PTTOPEI va TTpounBeuTel Ta TTPoIdvVTa TToU TTIBavwg Ba
OIEUKOAUVOUV TNV €TTIBUPNTA CUMTTEPIPOPA Kal TOV TOTTO OTTOU KOAEITal va eKONAWOCEI

TNV €mBuPnTA cuuTtrepipopd. H €évvoia Tou ToTTOU TTEpINaPPBAvel, €mmiong, Tn didoTaon
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Tou Xpovou, KaBwg onuacia dev €xel HOVO To TTOU BpiokeTal KATI, aAAG Kal TO TTOTE givai

olabéoiuo.

Emonuaiveral 611 n diavour o1o Koivwvikd MApKETIVYK OXETICETAI JE TIG GUVBNKES KATW
aTTd TIG OTTIOIEG TO KOIVO-OTOX0G Ba €pBel o€ eTTAQN PE TO TPOIOV Kal OXI JE TO uAvUUd
Tou Kolvwvikou Marketing. AnAadr], o 100G O¢ Ba TIPETTEl VO CUYXEETAI PE TINV
Tpowbdnon: Ta KavaAia OlavVOUNAG TOU TIPOIOGVTOG €ival AOXETA ATTO TA  KAVAAIQ

ETTIKOIVWVIOG TOU PINVUPAToG MApPKETIVYK (TT.X. THAEOPOON, aQioES, TUTTOG).

O1 Kotler, Roberto kai Lee O&iakpivouv TTévie MPEYAAEG KATNYOPIEG OTPATNYIKWV

TOoTT0B£TNONG 0TO KoIVWwvIKG MAPKETIVYK:

e JTPATNYIKEG TTOU £XOUV OTOXO VA KAVOUV ToV TOTTO eKOAAWONG TNG CUHPTTEPIPOPAS
Mo €UKOAa TTPOooBAciyo oT1o Koo (T1.X. K&dol avakUKAwong ot KABe yeiTovid,
KIVNTEG MOVADEG AIOBOTIAg).

e 2TPATNYIKEG TTOU €XOUV OTOXO VA ETTEKTEIVOUV TIG WPEG TTOU N CUMTTEPIPOPA gival
01a0é01un oT1o KOO (T1.X. 24wpn YPauu cUPBOUAEUTIKAG Bonbeiag yia dtoua TTou
€xouv avaykn).

e 2TPATNYIKEG TTOU €XOUV OTOXO VO KAVOUV TTIO EAKUCTIKA TNV TOTTOBETia ekdNAWONG
TNG CUMTTEPIPOPAG, OE OPOUG aIoBNTIKNAG, TToIOTNTAG Kal AsiToupyikdTnTag (T1.X.
€UNAIO yupvaoThpIa, JE KAIJATIOPO, atroduThpid, AouTpo).

e XTPATNYIKEG TTOU £XOUV OTOXO VA QEIOTTOINOOUV Th CUYKUpIa Tou OTI Ta ATOA €ival
O OeKTIK& O PNVUPOTA TN OTIYMN TTOU €TTEEEPYACOVTAI TIG OXETIKEG ATTOQPACEI
(T7.X. TTaAIBIKG cwaoifia TTPpog daveloud o€ TTAPAAiEG, AUTOUOTEG INXAVES yia IABeoN
TIPOPUAOKTIKWV O€ UTTOP).

e JTPATNYIKEG TTOU £XOUV OTOXO va KAVOUV TN CUUTTEPIPOPA TTIO EAKUCTIKA O€ OXEéon

HE TNV QVTOYWVICTIKA (TT.X. MIKPOI XWPO! YIa KATIVIOTEG, PE TIVIYNPr atpudogaipa). 2

3.2.4 MpoPoAn

MpowBnaon 1 MpoPoAn gival n diadikagia ETTIKOIVWVIAG TNG ETTIBUPNTAS CUUTTEPIYOPAG

ME TETOIO TPOTTO WOTE VA TTEICEI KAl va EUTTVEUCEI TO KOIVO-OTOXO va TTEpdael oTn dpdon

%" Kotler P., Roberto W. and Lee N., “Social Marketing: Improving the quality of life”,
SAGE Publications, 2002
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KAl va UIoBeTroel TNV v AOyw CUPTTEPIPOPA. ZUPpwva e Toug Kotler kail Lee, gival To
onueio autd 6tTou 0 Kolvwvikdg marketer TTpétrel va kaBopioel To prpvupa (message)
NG ekoTpateiag, Tov “ayyeAlopopo” Tou pnvUuatog (messenger) Kal To KavdAAl

ETMIKOIVWVIAg Tou unvupaTog (communication channel)?,

O1we Kal oTo eutropIkd MAPKETIVYK, 0 OXEDIOOPOG TNG OTPATNYIKAG TTPOROANG €pXETAl
TEAEUTAIOG, XPOVIKA, 0¢ oxéon Pe Ta uttoAoima P’s. AuTé yiarti, Je To piypa TTPoROANG, o
marketer KOAEITal va ETTIKOIVWVACEl TIG ATTOQPACEIS TTOU EAAPBE OTO OXEDIAOUS Twv
uttoAoITTWY P’s: TT0I0 €ival TO TTPOWBOUPEVO TTPOIOV-CUPTTEPIPOPA KAl TTOI0 TO OPEAN
Tou TTpoBAETToVTal aTTd TNV UI0BETNOY TNG, TTolol gival o1 épol TNG cuvaAAayng o€
ETTITTEDO KOOTOUG KAl OPEAOUG, TTOU KAl TTWG KTTOPEI TO KOIVO OTOXOG VA YiVEl KOIVWVOG

TNG TTPOWBOUPEVNG CUPTTEPIPOPAG.

H oTtpartnyiky Tng TTPOROANG €XEl OKOTTO VO HEYICTOTIOINOEI TA ATTOTEAECUATA TG
EMTUXNMEVNG eTTIKOIVWVIOG. H emkoivwyvia eival pia diadikacia TTou EeKIVAEl PE TOV
KaBopiouod Tou PnvuuaTtog — KAeIdi (key message), ouvexilel Je Tnv €TMIAOY auToU TTou

Ba peETaPEPEI TO PAVUPA Kal TEAEIWVEL JE TNV UAOTTOINON/€papuoyn TNS ETTIKOIVWVIAG.

To pfRvupa TTou Ba eTTIAeyel TTPETTEN va €ival CUPQWVO PE TO OKOTTO TNG EKOTPATEIOG TOU
Koivwvikou MApPKETIVYK yIa TO TI €MOIWKEI VA YVWPEIOEl, va TTIOTEWEI KAl TEAIKA va
PGl TO KOIVO-OTOXO0G. MANPOPOPIES yIa Ta OPEAN, TA EPTTODIA KAI TOUG AVTAYWVIOTEG

Ba BonBrioouv otnv etmAoyr) Tou KOTAAANAGTEPOU PUNVUUATOG.

O “ayyehMio@dpog”, OTTWG ava@épbnke Kal TTapatrdvw, €ival autdég o oTToiog Ba
METOQEPEI TO MAVUPA TNG Kaptraviag tou KoivwvikoU Mdapketivyk. Kémola amé Ta
XOPAKTNEIOTIKA TToUu cuvuTtroAoyifovTtal Katd TNV €TMAOYr) TOU TTPOCWTIOU auToU Eival
ouvBwg n agloTOoTIa TOU, Ol YVWOEIG TOU VI TO PHAVUMA TTOU PETOPEPEI KOBWGS Kal n

OUMTTABEIa TTOU TPEPEI TO KOIVO-OTOXOG VI TO TTPOCWTTO TOU.

Kavahia emmikoivwviag €ival OAa Ta pgéOO PE TA OTTOIO TO MAVUMA TNG EKOTPATEIAG
Koivwvikou MApKeTIVYK UTTOPET va @TACEI OTNV OPAdA-0TOX0. AuTa TTepIAapBdavouy Tn
dlagruion, TIG dNUOOIEG OXEOEIG, TO EVIUTTO UAIKO, TNV TTPOCWTTIKA TTWANGCH, TNV
TTwAnon ammd otopa oe otépa (word of mouth) kai GAAa. Z1a TTapadooiakd KavaAia
ETMKOIVWVIOG TTPOoOTiBevTal SIOPKWG KAIvoUpIa, TTOU EKUETOAAEUOVTAI TIG TEXVOAOYIKEG

e€eAigelg (kivnTda TNAé@vA, BIKTUAKOI TOTTOI KOIVWVIKAG BIKTUWONG, I0TOASYIA K.4.). TNV

8 Kotler, P., and Lee, N., “Social Marketing: Influencing behaviors for good”, SAGE
Publications, 2011
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mpagn, 1o TAABOG Twv Méowv TTpowBnong Tou KolvwvikoU MApKETIVYK givail
QTTEPIOPIOTO Kal €€apTaTal atmmd 10 €UPOG Kal TOo BABOG TNG dnUIOUPYIKAG OKEWNGS TWV
OUVTEAEOTWYV TNG ekoTpaTteiag. Ta kavaAia eTTiKoIvwyviag dla@opoTrololvTal JETAU TOUG
ME Bdon TNV IKavVOTNTA PETAdOONG OUVOETWY PUNVUMATWY, TN Hop®r (OTTTIKA, AKOUGTIKN,
EVTUTTN, NAEKTPOVIKN), TO KOOTOG, TNV EUBEAEIQ, TN ouUXVOTNTA, TNV ETTAVOANTITIKOTNTA, TO
TARBOG TWV OTTAITOUMEVWY eVBIQUEOWY, TNV TaXUTNTO KOPEOMPOU, T duvatdtnta
ouvduaopoU pe GAAa péoa kal To BaBud aglomoTiag kal auBevTiag (Fine, 1981). Kabe
OuvNTIKG KOIVE-OTOX0G TTAPOUCIAdel DIOQOPETIKEG OUVABEIEG OTOV TPOTTO EVNUEPWONG
TOou, avaAoya pe TO 1B1IAITEPO TTPOPIA TOU (dNUOYPAPIKE, YEWYPAPIKA, WUXOYPAPIKA
KATT). To {ntoupevo Oev €ival ammAWG n €gelpeon €vog N TTEPICTOTEPWY KAVOAIWV
ETTIKOIVWVIOG, aAAG N TTIAOYHA TWV KATAAANASGTEPWY ATTO AUTA YIA TO OTOXEUHUEVO KOIVO,

o€ OPOUG ATTOTEAECHUATIKOTNTAG KAl aTTOO0TIKOTNTAG, ETTEITA ATTO £VOEAEXN £PEUVA.

2Uhowva he Toug Kotler kai Lee, ol koivwvikoi marketers, Katd 10 OXeOIOOPO TNG
OTPATNYIKNAG TTPOPBOANG TOU TTPOIOVTOG, Ba TTPETTEI VA KATAYPAPOUV TOUG TTEPIOPIGHOUG
KAl Ta TTAEOVEKTHOTA TOU KABE JECOU Kal va KATAVEINOUV TOug DIaBETINOUG TTOPOUG HE
yvwpova Tnv KaAutepn aglotroinon Tou TrpoUTtoAoyicpoUu (budget) TNG KAPTTAVIOG
Koivwvikou MApPKETIVYK, WOTE va OTNPIEOUV TOUG ETTIKOIVWVIAKOUG OTOXOUG TOU

TTPOYPANPATOG.

3.2.5 Koivd Evdiagépovtog (Publics)

Ek16¢ a1md TO KOIVO-OTOXOG, UTTAPXOUV Kal AAAEG OPAdEG aTOPWY TTOU PTTOPOUV vda
eTTNPEdoouY TNV €MTUXia 1 PN €vOog TTpoypdupaTog Koivwvikou MApPKETIVYK  Kal TTOU
mpémel va AauBdvovtal uttéwn Katé 10 OoXeSIOOPO Tou. Oa OVOUACOUME TIG OUADES

QUTEG “KOIVA evOIOQEPOVTOG”, TO OTTOION UTTOPE Va gival EEWTEPIKA ] ECWTEPIKA.

210 €CWTEPIKA KOIVA OUYKATOAEYOVTal TO ATOPA EKEIVA TTOU UTTOPOUV Va ETTNPEACOUV TIG
OTTOQPACEIS TOU  KOIVOU-OTOXOU (yia  TTapddelypa  oikoyévela, @iol,  ddokalol,
TTPOCWTTIKOI  yIATPOi KATT). AKOPa, Ta MEAN opddwv TToU €xouv Tn OUvaun va
SIaUOPPWVOUV TTONITIKEG TETOIEG TTOU VA €UVOOUV Il va OUCKOAEUOUV TNV UI0BETNON KOl
TN OIATAPNON OUYKEKPIMEVWY  CUUTTEPIPOPWY  (policymakers, yia Trapddelyua
KuBepvnTikoi Beopoi, Beopoi TOTNKAG auTodIoikNoNnNG KATT). T€AOG, ATOPO KOl OPAdEG

atéuwV TTou €ival oe B€on va eAéyxouv Kal va OIQUOP@PWYVOUV Ta HNVUPOTA TTOU
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@Tadvouv OTO KOIVO-OTOXO (yia Trapddeiyua emayyeAuamkd oteAéxn twv M.M.E.,

ETTIXEIPNMOTIEG KATT).

Ta eowTePIKA KOIVa evBIa@EPOVTOG UTTOPOoUV va diadpapatioouv €1Tiong KaBopIioTIKG
poAo oTnv ékBaon uiag ekoTpareiag Kovwvikou MdapkeTivyk. MNpokeiTal yia GToua Trou
OTEAEXWVOUV TO QOpPEA TNG eKOTPATEIOG, ONAADA Ta avwTeEPa OTEAEXN aAuTOU, TOUG
EPYAdohéVoUG TOU Kal TOug TTIBavoUg €0eAOVTEG TTOU €XOUV eVvTaXBEl OTOUG KOATTOUG
Tou. Ta dropya autd cival atrapaitnTo va avtiAauBdavovtal €€ apxng TTAAPWG Toug
OTOXOUG TOU TTPOYPAPUATOG Kal TOV 181aiTEPO POAO TTOU KAAOUVTAI VA UTTNPETHOOUV OTA
TAQioIa auTou, va ekTTaidelovTal KOTAANAQ OTIG OXETIKEG BIadIKATIES, va dlaTnEoUvVTal
EVAMEPA YIA TNV TTOPEIA TOU TTPOYPANKATOG Kal va TTpocapuélovTal APECA OTIG AVAYKEG

TTOU TTPOKUTTTOUV.

3.2.6 Zuvepyaoieg (Partnerships)

Ta Béuara KoIVwVIKOU TTEPIEXOPEVOU gival ouviBwg TOOO TTOAUTTAOKQ, WOTE €vag
POPEAG UE TTEPIOPIOPEVOUG TTOPOUG OUOKOAD KATAPEPVEI va KAVEl TN dlapopd, aKOPa
Kal he éva KAAOOYEDIQOUEVO TTPOYPOUMA. ZUPHAXWVTAG, OHWG, ME GAAOUG QOPEIG
(opyaviopoUg, OPAdES TTONITWY, ETTIXEIPAOEIG KATT), aTTOKTATOI EUpUTEPN TTPOCRACH OTO
KOIVO-0TOXO Kal TTBavwg eEac@aliCovtal TTepIcoOTEPOI TTOPOI (OIKOVOUIKOI, avBpwITIvOo
OuVaPIKO KATT). ETTopévwg, ol Kolvwvikoi marketers kaAouvral va €PEUVHOOUV TTOIOI
Qopeig €xouv OTOXOUG idIoUG | TTAPOUOIOUG HE TOUG OIKOUG TOUG Kal va avatrTuéouv

TETOIO OTPATNYIKI) CUVEPYACIWY, WOTE VA UTTAPEOUV CUVEPYEIEG KOl apoIBaia OQEAN.

3.2.7 MoAimikég (Policies)

Ta mrpoypdpuara Koivwvikou MAPKETIVYK gival 1IDI1AITEPA ATTOTEAEOUATIKA O€ O, TI aPopd
oTnVv aAAayr) CUPTTEPIPOPAS O€ ATOUIKO eTTiTTEd0. O1 TTONITIKEG TTOU aKoAouBouvTal OTO
eEwTePIKO TTEPIBAANOV PTTOPOUV, WOTOCO, va gutrodicouv 1 va OIEUKOAUVOUV Tnv
ul0B€Tnon Kal Kupiwg TN dlaTrpnon TnG €mMBUPNTNG CUUTTEPIPOPAG. MNa 1o Adyo auTo,
OTPATNYIKEG TTOU ETTIKEVTPWVOVTAI TNV TTPOCTTABEIa PETABOAAS TTOAITIKWY TTOU €UVOOUV

TNV UIOBETNON TNG TTPOCDOKWHEVNG CUUTTEPIPOPAS WTTOPOUV va gival KaBopIoTIKES yia
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TNV e€mTuxia Tng ekoTpareiag. lMNa mapddeyua, éoov agopd ot OIAKOTI Tou
KaTTviopatog, BeoUIKOi TTEPIOPIOUOI TTOU aTTaydpeucay To KATTVIOPA o0& OnuOCIoug
XWPOUG KOl O€ XWPOoUG epyaciag duoKOAewav TNV KABNUEPIVOTNTA TWV KATTVICTWY KAl

ouvéBaAav oTnv amméeacn KATTOIWY Va EYKATAAEIWOUV TNV KATTVIOTIKA ouviBeia.

3.2.8 Tépor Xpnuatoddtnong (Purse Strings)

Mia Baoiki dlagopd PETALU euTTOPIKOU Kal Kolvwvikou MAPKTEIVYK agopd TIG TTNYEG
Xpnuatodotnong. Evwy OTIG euTTopIkéG E€TTIXEIPAOEIS N AsiToupyia Tou MApPKETIVYK
XpnUaTodoTeiTal atmmd eTTeVOUCEIS TWV IDIOKTNTWY TOUG KAl OTTd TA TTPONyouUlEva
ETAIPIKA KEPON, oI TeEPIcoOTEPOl Qopeic Kolvwvikou MAPKETIVYK  KaAouvTal va
AEITOUPYAOOUV HE TTEPIOPICHEVOUG TTOPOUG TTOU TTPOEPXOVTAI CUVABWGS atrd dwpEeES
IDIWTWV N IOPUPATWY KAl KPATIKEG ETTIXOPNYACEIS. ZTTAVIOTEPA, O PopEic Kolvwvikou
MdapkeTivyk avtAoUv Ke@dAaia atmd Tnv TTWANoN ayabwyv TTou KAataokeudlouv A atrAwg
eutropevovtal. MNa mapddeiyua, n Greenpeace €xel Aavodpel ocipd TTPOIOGVTWY TTOU
PEPOUV TA PNVUUATA TWV EKOTPATEIWV TNG. ‘ETOI, TTETUXAiVEI TO BITTAG OTOXO AVTANONG
XPNUATIKWV KEPAAQiWV Kal dIEUPUVONG TWV KAVAAIWY ETTIKOIVWVIOG TWV PNVUUATWY
NG. Emopévwg, PBaoikd ouotatikd TG oTtpatnyikAg MAPKETIVYK  aTToTEAEl O
TTPOCOIOPIoHOS TWV dIABECIYWY TTOPWYV, N €EEUPEDN VEWY, N KATACTPWON OIKOVOMIKOU

TrpoUTroAoyiopou (budget) kai N gpovTida TAPNCTHS Tou?.

3.2.9 ApgioBATnon TG xpnoiudtnTag Tou Miyuatog Koivwvikou MApKETIVYK

21a TAdiola TnG dpIugiag KPITIKAG TTou £xel dexOei To TTedio ava Ta Xpovia, n €vvoia Tou
Miyuatog Koivwvikou MApKeTIvyK €xel €TTiong ap@ioBntnBei  kal €¢akoAoubei va
aupioBnTeiTal pe 0Bévog, WG MIa EUUOVA €uBEiag AvTIOTOIXIONG TWV APXWV TOU
eutrOpIKOU  MdApkeTivyk  oTa  TTAdiola Tou  Koivwvikou  MApKeTIvyK.  EVOEIKTIKA,
QVO@EPOUNE KATTOIEG EVOTACEIG TTOU €XOUV OIaTUTTWOEI OXETIKA PE TR XPAON Tou

onpo@iAoug Miyuatog MépkeTivyk (4 P’s) oT1o 1edio Tou Koivwvikou MApPKETIVYK.

ZUuppwva pe mn diebvn BiBAIoypagia, wg MNpoidv oto Koivwvikd MAapkeTivyk opiCoupe Tn

OUMTTEPIPOPA TTOU TTPOCOOKOUME VA UIOBETACEI TO KOIVO-OTOXOG, TA OQEAN TToU Ba

?® Weinreich, N., K., “Hands-on Social Marketing”, SAGE Publications, 1999, pp 16-19
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TIPOKUWOUV WG OTTOTEAECHO TNG TTPOCOOKWHEVNG CUMTIEPIPOPAS KOl Ta OTITA EKEiva
ayaBa i TIg uTtnpeaieg TTou Ba BlIEUKOAUVOUV TNV UI0B£TNON TNG v AOYyWw CUUTTEPIPOPAG.
MapdAAnAa, 10 poviéAo Twv 4 P’s TIpoPAETTEl TNV TTPOCOPHOYN TwV TEOOAPWYV
TTAPAUETPWY, METAEU TwV oTToiwV Kal To Mpoidv, pe TPOTTO TToU va £§uTTNPETEI TO BACIKO
OTOX0 TNG ekOoTpaTeiag, dSnAadn TNV UI0BETNON TNG ETBUPNTAS CUUTTEPIPOPAG, dnNAadn
10 MpOidv TNG! MNPOoKUTITEI, AOITTOV, OTI €XOUME VO KAVOUUE UE €va TAUTOAOYIKO POVTEAO
oxedlaguou, OTTou TTPOoTIaBoUuE VA TTPOCAPHOCOUUE TNV idla eKEivn TTAPANETPO TTOU

QTTOTEAEI TO OTOXO MOG.

Aképa, ota TTAaioia Tou povtéAou Twv 4 P’s, Ta o@éAn ammd TNV TTPOCOOKWHEVN
OUMTTEPIPOPA gp@avifovTal TOoO wW¢ cuoTaTikd Tou lMpoidvrog (Product), 600 Kal wg

ouoTaTiko NG TIPAG (Price), TTPOKAAWVTAG oUYXUON OTOUG XPHOTEG TOU.

3.3 O poAog Tn¢ £peuvag oTn dladikacia oxediaouou

OT1wg 010 €uTTOPIKG, €70l KAl O0TO KOIVWVIKO MAPKETIVYVK n €peuva TTaifel TTOAU
onuavTikd pOAo KaTd 10 oxedlaoud piag ekoTpaTteiag. Ooo 1o aToxeupévn Kai TTARPNG
givar n épeuva, TOOO MeEYaAUTEPEG TOAVOTNTEG €xel N ekoTpaTeia  Kolvwvikou
MdApKeTIVYK va €TTITUXEI TO OKOTTO TNG. Q¢ épeuva MAPKETIVYK BewpeiTal “n ouoTNPATIKA
OUYKEVTPWON, KaTtaypagr) Kol avaAuon OTOIXEiwv TTOU ava@épovTal ae TTPoRARuaTa

OXETIKA HE TO MAPKETIVVK TwV ayoBwv Kal utrnpeciwv”°

. Q¢ épeuva Kolvwvikou
MdapkeTIvyK Bewpeital “n guAloyr TTANPOPOPIWYV YIa TO TTPOQPIA KAl TN GUUTTEPIPOPA TOU
KOIVOU-0TOX0oU KaTé Tnv avamtuén Tou piydatog Koivwvikou MAPKETIVYK Kal N
ava¢nmnon avarpopodotnong (feedback) amdé 10 KOIVO yia Tnv avdaTTuén Kai

agloAéynon Tng ekoTpateiag”e,

2Uhewva he Toug Nancy Lee kai Philip Kotler, uttdpyouv 1écoepa €idn épeuvag oTo

Koivwviké MApKeTivyk?:

39 MaAAiapng, M., “Eicaywyr} oto MapkeTivyk”, Ek360€IC ZTapoUAn, 2001, oeA.152
% Lee N. and Kotler P., “Marketing in the public sector”, Prentice Hall, 2008

% Kotler, P., and Lee, N., “Social Marketing: Influencing behaviors for good”, SAGE
Publications, 2011
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‘Epeuva diapopewong (formative research): n épeuva auti agopd Tn GuAAoyn
OTOIXEIWV PE OKOTTO TNV Katavonaon Tou KOIVoU-aTOXOU Kal TNV avatrtuén didgopwv
eVOAAOKTIKWY OoTpatnylikwyv MdaépkeTivyk. Ta oToixeia autd pmmopei va  ivai
TpwToyevh (primary data), Ta otroia dev uttdpxouv AdN K&tmou dlaBéciya aAAd
auTtdg TTou dlevepyei TNV €peuva Ba TTPETTEI va TA CUAAECEI yia TTPpWTN Qopd, N
deuTepoyevh (secondary data), TTou onpaivel 6Tl Ta OTOIKEIA €XoUV AdN padeuTei aTTd
KAtrolov GAAOV 0 OTToiog Ta TTapéxel dwpedv 1 évavtl auoIfig ot OTTolov

evOIaQEPETAI VO KAVEI TNV €pEUVA.

‘Epeuva trpoeAéyxou (pretest research): o TUTTOG ThG €pEuvag AUTAG aQopd TNV
QagIoOAOYNON TWV EVOAAOKTIKWY OTPATAYIKWY KAl TAKTIKWY, WOTE VA dIACPANIOTE OTI
Oev uttdpyouv 1) 6¢ Ba utTapEouv oNUAVTIKEG EAAEIPEIS KATA TNV EKTEAEDT] TOUG Kal

OTI Ba TTPOCEYYIOOUV TO KOIVO-OTOXO HE TOV TTIO ATTOTEAECUATIKO TPOTTO.

‘Epeuva TapakoAouBnong (monitoring research): n épeuva auTh TTpAyUATOTTOIEITAI
Katd Tn dIdpKela UAOTTOINONG TNG ekoTpaTeiag Koivwvikou MApPKETIVYK Kal a@opd TIG
OUVEXEIC HETPNOEIC TWV ATTOTEAECUATWY TNG EKOTPATEIOG, TA OTTOIO TUYKPIVOVTaI JE

TOUG OTOXOUG TTOU €ixav TeOEi apxIKA.

‘Epeuva a&loAdynong (evaluation research): n €peuva auTtl aOXOAegiTal PE TN
OUVOAIK a&loAéynon Tng ekoTparteiag. EEeTalel 1o €dv  n eKOTPOTEIA TTETUXE TO
OTOXO0 TNG Kal To TI TTAYE OWOTA 1, evdexouévwg, AdBog, waoTe va dlopbwBei TV

ETTOPEVN POPA.

Mapakdtw TTapoucidfovtal CUVOTITIKG Ta BrAPaTa yia Tnv avdamTugn kal tn diegaywyn

NG épeuvag, cUPPWVa pe Toug Lee kai Kotler®:

KaBopiopdg Tou okotrou Tng épeuvag: MNarti Tnv kAvoupe kai Ti €idoug amo@doeig Ba
Mag BonBroel va TTAPOUE.

Mpoodiopioudg Twv OTOXWV: TI XPEIACETAl VA EEPOUE VIO VA TTAPOUNE ATTOPATEIG.
MpoodlopiIopdg TOU KolvoU yia Thv €peuva: ATTd  TToloug  XPEIOOUaoTE  TIG
TTANPOPOPIES, WOTE VA OTTAVTAOOUV OTIG EPWTAOCEIG.

EmmAoyA TnNG TEXVIKAG TTOU Ba akoAouBrooue yia TNV €épguva: AuTH UTTOPET va gival

n TapatApnon, N cuAlloyr oToixeiwv ouuTrePIPopds, o ouddeg eotiaong (focus

% Lee N. and Kotler P., “Marketing in the public sector”, Prentice Hall, 2008
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groups), n £peuva Péow Taxudpoueiou 1 HECW TNAEPUWIVOU, N £peuva PEow internet,
N CUVEVTEUEN KATT.

o AvdmTuén oxediou yia Tov TTPOCBIOPICUO TOu OEiyMaTOG OTo OToio Ba vyivel n
£PEUVA, WOTE TA ATTOTEAEOUATA VA €ival GO0 TO dUVATOV TTIO AVTITIPOOWTTEUTIKA.

o Actaywyn Tng €épeuvag

o Kataypa®A avagopdg Kal TTapouciaon Twv atTOTEAEOUATWY TNG £PEUVAG

3.4 MpoBAAquaTa Katd Tn diadikacia oXedlaouou

Mapd 10 yeyovog 611 To Koivwvikd MAPKETIVYK XPNOIMOTTOIET JE ETTITUXIA TIG TEXVIKEG TOU
euTTOPIKOU MAPKETIVYK, oiyoupa Oev £xel Tov idl0 BaBud duokoAiag n TTpooTrddeia
TTwANoNG €vog amroU TTPOIOVIOG PE TNV TTPOCTIABEIa TTPowBNnoNg evvoiwv OTTWS N
ao@aANG odnRynon, n OIOKOTI) TOU KOTVIoHatog A n TPOANTITIKA auTo-£€£Taon

TTPOANWNG TOU KAPKIVOU TOU PacToU.

2Tn ouvéxela Ba yivel n TTPooTIABEIa EVTOTTIIGHMOU TwV TTPORBANUATWY TTOU €XEl VO
avTiyeTwTTioel T0 KoIvwVIKO MAPKETIVYK, KUPIwG O 8 TTEPIOXEG OTTOU TTPETTEl VO
AN@BoUv atropdocig: oTnv avdAuon Tng ayopdg, OTNV TUNPATOTToINON TNG ayopdg, oTn
OTPATNYIK QvaTITUENG TTPOIOVTOG, OTn OTPaTNyIKA TIMOAOYNONG, OTn OTPATNYIKA
TOTTOBETNONG, OTN OTPATNYIKA TTPOROANG, 0TO OXEDIACHO KAl TTPOYPAUUATIONO KAl OTNV

aglohéynon.

3.4.1 MpéBAnua atnv avaAuaon TnG ayopdg

Omwg  éxoupe NAdON  avagépel, TUAwvag Tng Oladikaciag oxedlaopou  evog
Tpoypduuarog Koivwvikol MApkeTivyk gival n avaAuon tng ayopdgs. Autr Baciletal o€
£PEUVEG TTOU AQOPOUV TIG AVAYKEG, TIG ETTIOUMIESG, TN CUNTTEPIPOPA, TIGC OUVABEIES Kal TO
eMTTEdO IKAVOTTOINONG TOU KOIvoUu-oTOXou. O1 marketers otnpifovial O€ 10TOPIKA
OTOIXEIO €PEUVWV Kal, €dv autd Ogv €TTAPKOUV, CUAAEyOuv Kal véa HE OKOTIO VO

oxedldoouv €va atmoTeAeopaTikO TTPOypapua MdApkeTivyK. MapdTi Kal Ol €UTTOPIKOI

34 Bloom, P., Novelli, W., “Problems and challenges in social marketing”, Journal of
Marketing, 1981, pp 80-87
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marketers avTigeTwTTi(ouv SUOKOAIEC GO0V agopd Tnv TTOIOTNTA TWV CTOIXEIWV TTOU
£XOouv OUAAEEEI, Ta TTPORA AT TTOU QVTIMETWTTICOUV O KOIVWVIKOI marketers €ival TToAU

Mo ocofapd:

o Exouv moAU Aiydrepa Seutepoyevn (secondary) oroixeia Tou agopolv 1O KOIVO-
OTOXO TOUS OTa ofroia uIropouv va avarpééouv. Kal autd yiati ol TTEPICOOTEPOI
KOIVWVIKOI opyaviopoi €xouv Kdavel TTOAU HIKPAG €KTaong €psuva, Adyw TOou
augnuévou KOOTOUG GUAAOYNG TwV aTTaPaiTNTWY OTOIXEIWwV aAAd Kal TNG EAAEIYNG
TOPWY YIO TNV CWOTH ETTECEPYATIa TwV OToIXEIWV autwy. ETriong, dev uttdpyxouv
OPKETEG OIABECINEG OPYOAVWHEVEG UTTNPECIEG OTIG OTIOIEG MTTOPEI VO AVOTPEEE!
KATTOIOG Kal VO GUANECEI TTANPOPOPIEG Kal dEdOoPEVA TTOU AQOPOUV TOV UYIEIVO TPOTTO

CWAG, TN CUUTTEPIPOPE TOU KOIVOU O€ BEPATA AOQPAAEING, KATT.

o Exouv ueyaAurepn duokodia aro va efaopaldicouv éykupa Kai aiOmioTa oToIXEia
via Baoikéc uerafAntéc. O1 koivwvikoi marketers, otnv TpoomdBelid Toug va
OUAAECOUV TTPWTOYEVH OTOIXEIQ, TTPETTEI VA KAVOUV EPWTACEIC TTOU apopoUv BEuaTa
OTTWG TO KATIVIOMA, TNV appwoTia, TN ae€ouaAikn (wn, TN @IAavBpwTTia Kal dAAa.
Mpokeiral yia Béuata TTOU ayyiouv Toug BaBuTepoug POBOUG, TIG aywvieg Kal TIG
agieg Tou k6opou. Kai, TTapdTi uTropei 1o KoIvo va Ogiyxvel TTpOBUPOo va aTTavTroEl O€
OUVEVTEUEEIG, o1 atravTioelg TTou Ba dwaoel gival ouyxva avakpiBeig. Maparnpeitai n
OUYKEVTPWON KOIVWVIKA ATTOOEKTWY ATTAVTIIOEWY, Ol OTTOIEG TEAIKA &ev ekppalouv

QUTO TTOU TTPAYMATIKA VILWBOOoUV, OKEPTOVTAI KAl TTIOTEUOUV Ta £pWTNBEVTA dTOUA.

o Exouv ueyaAurepn OuokoAia otn diaAoyi Twv KaBOPIOTIKWY TTapayoviwy TTou
emrnpedlouv TNV avBpwITiv)  CUUTTEPIPOPE. H  KOIVWVIKA  CUUTTEPIPOPA  TIG
TTEPIOOOTEPEG POPEG Eival TTOAUTTAOKN KaI €TTNPEACETAI ATTO TTAPATIAVW TOU €VOG
TTapdyovTes. MNa mapddeiyua, o AGyog yia Tov OTToI0 €vag a0BEVAG EYKATAAEITTEI TN
QPOPUOKEUTIKI) aywyr) Tnv oTToia TTPETTEl VO OKOAOUBAOEI UTTOPE va o@eiAeTal OTNV
ENeIpn autotreiBapyiag, otnv EAAEIYN TNG UTTOOTAPIENG OTTO TNV OIKOYEVEIQ TOU,
OTIG TTAPEVEPYEIEG ATTO T XPAON ToUu QAPUAKOU R O& KATTOIOV OUVOUACHO TWwV
TTapaTmavw aAAd kai GAAwvV TTapayoviwy. H ouveio@opd Tou kabe TTapdyovia aTo

atroTéAeopa ival DUOKOAA YETPAOIUN.
o Exouv ueyaAurepn duokodia aro va eéaocpaldioouv Eykaipa tn xpnuarodornon, tnv
Eéykpion Kai tnv uAorroinon uiag épsuvag. Ol KOIVWVIKOI QOPEIG TIG TTEPICOOTEPES

QOpPEG Oev €XOUV TOUG ATTOPAITNTOUG OIKOVOMIKOUG TTOPOUG Yia va OIEEAyouv [ia
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é€peuva, evw N aBefaidTnTa TWV ATTOTEAEOUATWY QUTAG KABIOTA akoua 110 dUCKOAN
TNV TTPOCEAKUCN XPNUAToddTNONG Kal dwpewyv. ATTO Tnv GAAn, étav xpeldleTal n
€YKPION KATTOIOU  KPaTIKOU BeopoU, ouxvd n  ypo@eiokpaTia @épvel  TETOIO
KaBuoTépnon e QTTOTEAECHO TO OTIOI0 KOIVWVIKG TTPOYPAPMa va KadioTatal

QTTOPXAIWHEVO.

3.4.2 MpdéBAnua oTnV TUNUATOTTOINCN TNG AyopAag

H diadikaoia katd TNV oTroia yivetal SlaXwpioudg TNG ayopdg o€ OUOIOYEVH TUAUATA, OF
KaBéva atrd Ta otroia epapudlovTtal SIaPOPETIKA TTpoypAUMaTa, gival BeueAitudng yia To
ouyxpovo MApKETIVYK. ZTnV TTPOCTIA0EIG TOUG auTr], Ol KOIVWVIKOi marketers £épyovrai

QVTIHETWTTOI JE TO TTAPAKATW TTPORANUATA:

o Avriuetwirifouv  TIECEIC KATA TNC  TUNMATOTTOINONG  YEVIKA, aAAG  kai 170
OUYKEKPIUEVA, OTaV n TUNUATOTTOINCN QdIAPOPEl yIa OCUYKEKPIUEVA TUARMATA TOU
KoIvoU. H TTIPOKTIKI] TOU VO CUMTTEPIQPEPETAI KATTOIOG O€ CUYKEKPIMEVA TUAMATO
OlIOQOPETIKA | YE PEYAAUTEPN TTPOCOXN EVW TAUTOXPOVA va ayvoei KAtrola GAAa
TUAMOTA, €PXETAI OE QvTiIBeon HYE TNV I0OTIMN Kal KATd Twv Slakpicewy @IAogoia
TToU €XOUuv OuVNBWG Ol KOIVWVIKOI Qopeig. T'autd Kal TIG TTEPIOCCOTEPEG POPES
¢nTeital ammd TOuG KoIVWVIKOUG marketers va pnv mmpoBouv o€ TUnUaToTToincn Tng

ayopdg A, €av TEAIKA TO KAvouv, va dNUIOUPYACOUV £va JEYAAO apIBPO TUNUATWY.

o JuvhBwg Ocv éxouv EmMApPKn Kai akpiBn OToIXEid OUUTTEPIQOPAS wWOTE vd
TPOXWPHOOUV OTNV TUnuarorroinan tou koivou. Oi dUOKOAiEG aTn GUuAAoyr Twv
oToIXeiwv  TTOU  avagépbnkav  Tmapatdvw  gutrodiouv TNV TTPOCTTABEI
TUNUaToTToiNONG TNG ayopdg dI0TI dev gival EEKABOPO yia TO TIOI0G €XEl TNV
emOuuNTA oupTTEPIPOPA Kal TTolog Oxl. MNa Tapdadelyua, n aflotroinon OToIxEiwY
TTOU a@QOPOUV TNV QUTOEEETACT YIa TNV TTPOANWN TOU KAPKiVOU TOU JOOTOU PTTOPE]

va gival TTapaTrAavnTIKH.

o TO KOIVO-OTOXOG TTEPIEXEI QUTOUS TTOU gival eEAPXNS TTPOKATEIANUUEVOI apvNTIKA O
auTo tmou éxouv va mpoo@épouv. O oTOXOG TWV KOIVWVIKWY marketers gival guyvad
ATOMA PE QVTIKEIMEVIKE AavBaopévn cuputTEpIPopd: 0dnyoi TTou odnyolv ypriyopa

Kal dgv Tnpouv TOUG KavoveG ac@aleiag, O0eCOUaAIKWG evepyd dTopa TTou Oev
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TTAipvouV TIG aTTAPAITNTEG TTPOPUAAEEIG, UaVIWOEIG KATTVIOTEG KAl GAAQ. ZuviBwg
auTd Ta dropa TTPOoRAAAoUY PeEYAAES avTIOTACEIS 0€ KABE TTPOOTTIABEIa TTOU YiveTal

ME oKoTTO TNV aAAayA TNG CUMTTEPIPOPAS TOUG.

3.4.3 MpbéBAnua oTn oTPATNYIKA AVATITUENG TOU TTPOIOVTOG

MOAIG o marketer Twv TTPOIOGVTWY / UTTNPECIWY avaAloel TNV ayopd Kal KaBopioel TRV

OuGda-0TOXO0 TOoUu, Ba oxedidael TO TTPOIOV 1 TNV UTTNPECIO TOU PE TETOIO TPOTTO WOTE va

avtaTrokpiveTal 600 TO Ouvatdv KAAUTEPA OTIC avdyKeg QuTAG. ZuvABwg Ba

TTPOCAPPOCEl TA XAPAKTNPIOTIKA TOU TTPOIOVTOG, T CUCKEUATIa TOU, TO OVOUA TOU Kal

YEVIKA TNV TOTToB£TNOTN Tou. ATTO Tnv AAAN, o1 Koivwvikoi marketers:

Exouv oAU uikpotepn cueAiéia atn diaudpewan Tou TTPOIOVTOS TTOU TTPOGPEQOUV.
2UuvNBwG TTPETTEN VA TTPOWBNCOoUY Jia €TIBUPNTA CUUTTEPIPOPA N oTToia OEV UTTOPEI
va TTPOCApPMOCTEl 1 va alkaxBei cup@wva Pe TIC avAyKeG 1 TIG TTPOTIMACEIS TOU
Kolvou-oToxou. lNa TTapddeiypa, €ival €TTIOTNUOVIKA atTodedelypévo OTI N KAANR
QuOoIKA kKatdoTtaon TrpouTroBétel 30 AeTTd owpaTtikAg AoKNoNnNg nuUePNoiwg,

0edouévo TTou dev gival dIATTPAYUATEUCIHO.

Avriuetwtrifouv ueyaAirepn Suokodia otn SIaTUTTWON TWVY XAPAKTNPIOTIKWY TOU
TPoIiovTo¢. TIG TTEPICOOTEPEG POPEG TTPOWOOUV WIO CUUTTEPIPOPA TTOAUTTAOKN KAl
TTPOOOWKOUV ATTO TO KOIVO-OTOXO OxI OTTAd va Tnv UIoBETRoEl aAAd Kal va Tn
olatnprnoel yia Peyaho Xpovikd didotnua. Eival, Opwg, TOoAU dUokoAo va
OIaPOPPWOOUV Jia atTAr, YEUATN vonua £vvoia TOU TTPOIOVTOG, WOTE TTAVW OE AUTH

va oTnpIxOei To TTpoypappa MAPKETIVYK.

Avriuetwririfouv GUOKOAiIEC OTO va OIaUoPPWOOUV UIa UAKPOTTPOBEoUn OTPATNYIKA
TOTTOBETNONG TOU TTPOIOVTOG. AKOUA KAl VA KATOQEPOUV VA BIAPOPPWOOUV Kal Va
SIATUTTWOOUV Ta XAPAKTNPIOTIKA TOU TTPOIOVTOG, €ival TTOAU SUOKOAO va €TTIAEEOUV
TN OTPATNYIKA TOTTOBETNONG N oTroia Ba gival atrodekTr) r} / Kal EAKUCTIKA atrd éva
KOIVO TO OTToi0 €xel TOOEG OIaPOPEG PETALU TOu. AAAQG, aKOMO Kal av ETTIAEYEI N
KataAAnAGTepN oTpatnyik TommoBéTnong, n OlaTApnonR TNG OTO TEPACHA TOU

Xpovou eival €CaipeTik@ OUOKOAn uttdéBeon, O16TI o1 dlaBéoiyol Topol  gival
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TTEPIOPIOUEVOL. ATTOTEAECUA TWV TTAPATTAVW €ival N ouvABwg TTepIopiouévn dIdpKEIa

TWV eKOTPATEIWV KovwvikoUu MAEPKETIVYK.

3.4.4 TpbéBAnua oTn oTpaTNYIKA TIMOAGYNONG

O1 marketers Twv TPOIGVTWY KAl TwV UTTNPECIWV AVOTITUOOOUV Tn OTPATNYIKN

TIWOAGYNONG CUPPWVA PE TOV KABOPIOUO MIAg TIMAG TToUu Bewpolv KAaTtdAANAn yrautd

TToU TTPOCQPEPOUV. ATTO TNV AAAN, YIa TOUG KOIVWVIKOUG marketers:

H avamruén tn¢ otparnyikng tiuoAoynons mepiAauBaver tnv mpootmrdbeia usiwaons
TOU OIKOVOUIKOU, WUXOAOYIKOU KOOTOUC Kal TOU KOOTOUSG O€ EVEPYEIX Kal XPOVO TOU
KoivoU 1Tou Ba uioBetnoer Tnv embuuntn auutrepipopd. O1 kolivwvikoi marketers dev
MTTOpOUV va KaBopicouv Aueca Tnv TIUA TOU TTPOIOVTOC TTOU TTPOCYPEPOUY, YIA VA TO
KATAOTACOUV avTaywvIoTIKO. AvTIOTOiXwg, d¢ OUvavTal va MEIWOOUV atTtAd Ta
xpnuatik& kar  un  xpnuatikd k6oTn TOU  ouveTtayeTar n uioBETtnon  TNG
TTPOOOOKWHEVNG CUUTTEPIPOPAG, OUTE va AUENOOUV T OXETIKA OQEAN, OTTWG
avaAuoaue o€ Trponyoupevn Tapdypa@o. H 1TpootrdBeid Toug €0TIAZETAI OTOV
EVIOTIOUO Kal TNV €EAAeIYn TOavwyv €uTTodiwyv TTOU MTTOPEI VO OTTOTPETTOUV

KATTOIOUG ATTO TO VA UIOBETACOUV TNV £MOUUNTH CUUTTEPIPOPG.

Acv givar eQIKTO va perpnBei 1o KOOTOS TOU KOIVOU-OTOXOU artrd Tnv uloBétnon tng
emlBuuntng ouutrepipopds. Eivar oAU SUokoAo va peTprioel  KATTOIOG,  YIa
TTaPAdEIYUA, TO WUXOAOYIKO KOOTOG TTOU €XEI MIA YUVAIKA OTAV KAVEI PI TTPOANTITIKY

e€€Taon yia Tov Kapkivo Tou TpaxAAou TG NATPAG.

Ta Tapamdvw oToixeia kabiotouv dUOKOAN Tnv aglotroinon TG Bacikng Bewpiag g

avtaAAayng (exchange theory).

3.4.5 Mpo6BAnua otn aTpartnyiki diIavoung
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2TNV TTEPITITWON TOU €UTTOPIKOU MApPKETIVYK, N oTpaTnyikh Slavoung €ival To onueio
oTTou emmAéyovTal oI JETAlovTeG MECW TwV oTToiwv Ba diaveunBei To TTPOIGVY yia givail

TTPOGRACIHO aTrd TNV ayopd-oTOX0. ZTNV TTEPITITWAN TWV KOIVWVIKWY marketers:

o FEivar mo O&UokoAo va xpnoiuotroinoouv Kai va eAéyéouv Toug EmMOUUNTOUS
ueoadovreg. Tig TTEPICOOTEPEG QOPEG €ival TTOAU OUCKOAO va TTEICOUV TOUG
€MOUPNTOUG PeCAOVTEG, OTTWG €ival o1 yIaTpoi A Ta péoa PadikAG evnuépwong, va
oTnpEigouv Kal va TTpowbrioouy pia 15¢éa. 'H, akoua Kal av Ta Kata@EéPouy, gival TTOAU
OUOKOAO va eAéyxouv TI Aéve Ol NECACOVTEG KAl TTWG TEAIKA TTpowBouv Tnv 1I0€a

auTh.

3.4.6 MMpbéBAnua otn oTpatnyiki TPOROANG

Ymdpyxouv OIOQOPETIKOI  TPOTIOI  TTPOCEYYIONG Kal  €TMKOIVWVIag Twv marketers
EUTTOPIKWY ayabwv He Tnv  ayopd-otéxo. Metafl autwv OuyKaTaA€yovtal Ol
dlaPnioEIg, ol dNUOOIEG OXETEIG, Ol TIPOOWTTIKEG TTWANOEIG KAl AAAOL. ATTO ThV AAAN, ol

TPOTTOI ETTIKOIVWVIAG TOU PNVUPOTOG KOIVWVIKOU marketing, ival Trepiopiopévol:

o Fivar oxeddv aduvarov va xpnoiuoTToiioouV O1aQnuUicEIS TIC OTTOIEC TIPETTEI vd
mAnpwaoouv. To TTPORANPA auTd uTTopEl va TTPOKUWE! AOYyw TOou uwnAoUu KOOTOUG
NG dlaPrnuIong i Kal AAwv TTapayoviwy. ANAG, akdua Kal eav évag €BeAOVTIKOG
opyavioudg dIaBETEl TOUG ATTAPAITTOUG OIKOVOUIKOUG TTOPOUG VIO VO KAVEl Mid
OlapNUIOTIKA ekoTparteia, dev Ba 1o KAvel €UKoAa, pe TO QOBo OT apydTepa Ba
¢NTNOei kKal atmd GAAOUG QOPEIG va TTANPWVOUV YIA TIG KOIVWVIKEG dIOQNMICEIG TOUG

KAl aQUTO TIG TTEPICOOTEPES POPEG DEV Eival EQIKTO.

o [lpémel va mapéxouv ueyaAo apiBud mAnpo@opiwv Karda 1n SIGPKEIA TOU UNVUUATOS
¢ ekotpareiac. TMpémmel va  yivel TTepiypa®n MIag, ouvhbwg, TTOAUTTAOKNG
€MOUUNTAG CUUTTEPIPOPAG, Padi JE TO OPEAN TNG CUPTTEPIPOPAS AUTAG, KABWG Kal
TOV TOTTO KaI TOV XPOVO TTou Ba TTPETTEI VO EKTEAEDTEI N cuuTTEPIPOPG auTh. IdiaiTepn
éEMpaon TpéTel va 000ei oTa o@EéAN uI0BETNONG TNG ETTOBUPNTAG CUMTTEPIPOPAG,
YIOTi APKETEC POPEG eV gival GUETT €u@Av yia TO KOIVO (TT.X. TO 6@eAOG aTTo TN

MEiwon TNG KaTavaAwaong aAaTiou oTnv NUEPNTIa diIaTpoYr)).
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2uvnbwce avriueTwiti(ouv TIECEIS OTAV XPNOIUOTTOIOUV OUYKEKPIUEVES TTPOCQUYEC
uéow tou unvuuarog. MNa mapddeyua, ouxvd ol xpnuatodoTeg de BEAouv va douv
éva QOpEa KOIVWVIKOU WNVUMATOG va  €TMIOTPATEUEI TO XIOUWOP 1 TO @OBO Tou

KOIVOU-0TOXO0U, BewpwvTag OT “UTTOTIUA” TO TTPOIOV TOU.

3.4.7 MNpo6BAnua 010 oXESIACHO KAl TIPOYPAUMATIONO

2TIG ETMIXEIPAOEIG, TTAPATNPOUME OCUVABWG HIa opyavwuévn dou 6cov agopd To TUAMA

MdapkeTivyk, Katd Tnv omoia o O1eubuvtAc MAPKETIVYK nyeital pIag ouddag KaAd

eKTTOIOEUPEVWYV eTTayYEAPaTILV. KaBe xpdvo BETouv To TTAAVO MAPKETIVYK TTOU TTPETTEI

va akoAouBrioouv kal uttdpyouv diadikacieg Ye Tn PonBeia Twy OTToiwv PTTOPOoUV Va

Kpivouv av Asitoupyouv Bdoel Tou apxikoU TTAGvou Kal, €av Oxl, TI SI0pBWaEIC TTPETTE

va yivouv WaoTe va emITeuxOei 0 TEAIKOG 0TOX0G. ATTd TNV GAAN, o1 Kolvwvikoi marketers:

2uvnbwe TPETTEI va €pyacTouv yia 0pyaviouous Omou n dpacTtnpiotnia ToU
Mapketivyk dev givar évvoia oikeia, oTToTe oUXVa OeV gival oUTE ETTAPKWCS KaravonTtr,
oure ekniudrar n aéia g TiIG TEPIOCOOTEPEG QOPEG, O @opéag Kolvwvikou
MApKeTIVYK, YIa TIG AVAYKEG KATTOIOG EKOTPATEIAG, Ba TTPOCAGRE! I CUYKEKPIUEVO
XPOVIKO didoTnua KATToloug UTTaAARAOUG i cupBoUAoug TTou €XOuv eUTTEIpIa O€
Béuara MapkeTivyk Kal Ba TTpoodwkei eEaIpeTiIKG atroTeAéopaTa o€ Bpaxuxpoévio

o1aoTnua. Auto, QUOIKA, OV gival TTAVTA EQIKTO.

2uvnbwe TTPETTEl va €pyacTolv yid opyaviouous Ommou O TTPOYPAUUATIONOC
QVTILETWTTICETAI WS APXEIAKO EyypaQo Kal OxlI w¢ éva Eyypago TToU avaQépel Ti
EVEPYEIES TTPETTEI VA YiVOUV WOTE O OpyaviouoS va TETUXElI TOUS aToxous Tou. Ol
uTTGAANAOI o€ @opeig TTou dev eMIBILKOUV TO KEPOOG O VILWBOUV TNV TTiEGN TOU
QVTOYWVIOPOU TTOU ETTIKPATEI OTOV KOOHO TWV ETTIXEIPNOEWV. Agv £XOUV TOV KivOuvo
va XAoouv Tnv £pyacia Toug, aAAd oUTe Kal TO KivnTPO TTpOaywyrG Qv N EKOTPATEIN
Qépel €xel Bemikd amotAéopara. OAo autd TO KAiga eTmnpeddel TV emTuxia

TTPOYPANPATWY KoIvwvikou MAPKETIVYK.

lNpémer va gpyaorolv yia opyaviouous Tou TTAgyouv amd “auvnoia”. Zinv
TTPOCTTABEIG TOUG va oXedIAooUV [ia ekoTpaTeia Koivwvikou MApKeTivyk, dev £Xouv

TN duvaTOTNTA VA AVOTPECOUV OTA QTTOTEAECHUATA TTPONYOUNEVWY EKOTPATEIWV Kal
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auTd yIaTi TIG TTEPICCOTEPES POPEG O OPYAVIOUOG Ot diatnpei 10TOPIKG apxeiwv

TTaPEABOVTWY EVEPYEIWV KOI TWV ATTOTEAECOUATWY QUTWV.

3.4.8 MMpbéBAnua otnv agioAdynon

H pérpnon kal agloAdynon TnG atroTEAECHATIKOTATAG £VOG TTPOYPAPUaTOg MAPKETIVYK
gival oUTwG A GAwg pia dladikaoia pe TTOIKIAEG TTPOKAACEIG. TTIo OUYKEKPIPEVA, Ol

KOIVWVIKOi marketers £xouv va avTIHETWTTIOOUV KATTOIEG TTAPATTAVW BUOKOAIEG:

e FEivar duokoAo va OBearrioouv T1POTTO LETPNONG TNG ATTOTEAEOLQTIKOTNTAC. 2TO
euTTOopIKG MAPKETIVYK GUVHBWGS 0 0TOXOG TTou KATToI0G B€Tel gival peTproipog. O
OTOX0G AUTOG PTTOPE va €ival n auénon TG KepdoPopiag Katd éva CUYKEKPIPEVO
TOo00TO, n aufnon Twv TTWAACEwWV 1 n avénon Tou pepPIdiou ayopds. ZTO
Koivwvikd MApKETIVYK OgV UTTAPXEI QUTA N dUVATOTNTA YIOTI TIG TTEPICOOTEPESG POPES
0 OTOX0G Oev MUTTOPEl va gival PeTPAOIMOG. Ma TTapddelypa, oTav oTOXO0G €ival n
YVWOTOTIOINON OTO KOIVO VOGS KOIVWVIKOU BEUaTOG, N aAAayr) TNG CUUTTEPIPOPAS
n ocwtnpia TG avBpwivng ¢wng, Ta atroteAéouara dev eival EUKOAA PETPATIKA.
AtrotéAeopa Twv TTapatTdvw €ival va pnv PTTOPEI va UTTOAOYIOTEN PE akpifeia n
ouvelo@opd Tou KoivwvikoU MApPKETIVYK  OTNV  €TTITEUEN TWV  OTOXWV  HIOG

EKOTPATEIOG.
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KepdAaio 40 : Ocwpiec aAAayng CUPTTEPIPOPAC

4.1 Eilcaywyn

Omtwg éxel avagepBei kal TTapattédvw, TEAIKOG OKOTTOC MIog ekoTpaTteiag Kolvwvikou
MdapkeTivyk €ival va uioBetnBei ammd 10 KOIVO-OTOXOG N €TTIOUUNTA CUMPTTEPIPOPA, N

oTToia Ba TOU TTPOCPEPEI GUYKEKPIUEVA OPEAN.

Mo ouykekpipgéva, N aAAayry CUPTTEPIPOPAG UTTOPEI va a@opd TEOOEPIG DIAPOPETIKEG

diadikaoieg™:

o Tnv Amodoxnd, dnAadh tnv uloBétnon uiag véag BeTIKAG CUMTTEPIPOPAS (TT.X.
evowpdaTtwon 30 AeTITWY CWHATIKAG AOKNONG OTO KABNUEPIVO TTPOYPANHA)

o Tnv Améppiyn, dnhadrn Tov aTTOKAEIoNS TOAVATNTAG UINBETNONG MIAG apvnTIKAG
OUMTTEPIPOPAG (TT.X. aTTOPPIYN TNG XPHONG VAPKWTIKWYV)

e Tnv Tpotrotroinon, dnNAadr TNV aAAayn HIOG UTTAPXOUCAG apVNTIKAG GUUTTEPIPOPAG,
WOTE aUTH va KataoTei AiyoTepo BAaTTIKA (T1.X. MEIwoN TNG KaTavaAwaong aAaTiou)

e Tnv AmoBoAr, dnAadr TNV KaTapynon MIOG apvNTIKAG CUUTTEPIPOPAG TTOU £XEI RON

u100eTNOei (T1.X. SIOKOTTA KATTVIOUATOG)

O1 OUVOAIKEG KOIVWVIKEG aAAayEG TTou  emdlwKovTal PEOA OTTO TIG EKOTPATEIEG
Koivwvikou MApkeTivyk eTTiITuyxavovTtal péoa atrd aAAayEg Tou cupBaivouv o€ eTTiTedo
MEPOVWHEVWY aTOPWVY. H aAAayr] cupTTepIipopdg, OPwG, Ogv €ival AQUTOUATOTTOINWEVN
diadikaaia, ald diépxeTal atrd diadoxikd oTadia®. ‘ETol, otV TTPd&En, kGBe GTOpO Tou
KOIVOU-0TOX0oU [PpiokeTal 0¢ OIOQPOPETIKO OTASIO WG TIPOG TO €KACTOTE TTPOIOV-
oupTtrepipopd. lNa mapddeiyua, ag umoBéoouue 611 10 lMpoidv pag, n €mbuunT
OUMTTEPIPOPA, €ival n atrox amd Ta VOPKWTIKA. Q¢ TIpog Tn  OCUYKEKPIYEVN
OUMTTEPIPOPA, UTTAPYXOUV ATOMA TTOU aTToKAgiouv dia TTavidg TN XPAON VOPKWTIKWY,
UTTAPYXOUV ATOPO TTOU €XOUV TTEPIEPYEIN Kal OEV ATTOPPITITOUV TNV TIEPITITWON Vd

OOKIJAOOUV VAPKWTIKA, UTTAPXOUV AUTA TTOU £XOUV DOKIMACEl KAl TO £XOUV aTTOPPIYEl,

% MoAuqwidng, M., “Koivwvikd MapkeTivyk”, ekddoei¢ MapatnpnTAg TN Opdikng, 2010,
0€eA.37-38

% Gardner H., “Changing Minds: The Art And Science of Changing Our Own And Other
People's Minds”, Harvard Business School Press, 2006
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UTTApYXouV auTd TTou €xouv OOKIUAOoEl Kal KAVOUV XpAon BewpwvTag TTws avd TTaoa
OTIYMA MTTOPOUV va BIaKOWOoUV, UTTAPYXOUV QUuTd TToU KAvouv Xprion, £xouv Adn €BioTei
Kal Bewpolv o1 dev uTTdpXEl TTAEov TPOTTOG aTTEUTTAOKNG Toug. Kdatrola atrd autd Ta
aropa ¢nTtouv BonBeia, kammoia aAAa dev £xouv TTpOBeon va PondnBolv. H Aiota Twv

OIAPOPETIKWY TOavWY aTadiwyv gival pakpid.

To Koivwviké MapkeTivyk avtAei oTtoixeia atmd 1ig Oswpicg ANayYNG ZUpTTEPIPOPAG, Ol
OTTOIEG ava@épovTal TOOO OTn MEAETN TOU ATOPOU, OCO KOl OTNV KOTAvOnon Tou
TePIBAAOVTOG Péoa OTO OTTOI0O TO ATOUO AEITOUPYEi, WOTE va KATAVONOEl Kal vd
QVTOTTOKPIOEl 600 TO QUVATOV ATTOTEAEOUATIKOTEPD OTNV  €EAIPETIKA  TTOAUTTAOKN

Olepyaaia aANayRG CUPTTEPIPOPAG.

H Aiota Twv povréAwv 1Tou €Xouv TTpoTaBei diaxpovikad oTtn diebvn BiBAloypagia eival
TTOAU peydAn. ZTa TTAQicIa TNG TTaPOUCOG epyaciag, €TMAEXBNKE n Trapouciaon TnNg
Ocwpiag Twv ZTadiwv ANayng, Tou Movtédou [MetroiBnong Yyeiag, Tng Ocwpiag Tng
Ouoeidoug Koivwvikng Mabnong, Tng Ocswpiag Evioxuong tTng ZUPTTEPIPOPAS KAl TwV
Oecwpiwv  ZxedIAOHPEVNG  ZUPTTEPIPOPAG Kal  ArmioAoynuévng Apdong. EvOeikTIKd,
avagépoupe emmiong 1o Movtédo KiviaTpwy, AvTIKIvViTpwyY Kail Autotretroifnong (BCOS

model) kai To MovTtéAo KaBodriynong-AkoAoubiag (Precese-Proceed Model).

4.2 Oewpia Twv oTadiwv aAaynig (stages of change approaches)

To MoviéAo auTd TTapPoucsIdoTnKe yia TTPWTn @opd amd Toug Prochaska kai Di
Clemente 1o 1983% kai Treplypd@el Ta TTEVTE OTASIA TTOU TTEPVAEI TO GTOPO WEXPI Va

uI0BeTAOEI YIa cupTTEPIPOoPd. Ta oTddia gival Ta ENG:

o Ayvoia — Adlagopia (pre contemplation): To &dropo d¢ yvwpilel To TBavé TTPORANUa
Kal Bswpei OTI dev KIVOUvEUEl. Ta punvopaTa TTOU EKTTEPTTOVTAI VOMICel OTI &gV TO
agopouv, ETToPEVWG, TTPWTAPXIKOG OTOX0G OTO OTAdIO AUTO €ival N yvwaoToTToinon
TOU TTPOBAANATOG.

o [lepiokeyn (contemplation): To drtopo avriAauBdveral 0TI YTTOPEI KAl va KIVOUVEUEI

Kal apxiCel va oKEPTETAI UATTWG Ba £TTpeTte va avaAdpel dpdon. Ze autd 1o oTadIo N

%" Prochaska, J., O. and Di Clemente, C., C., “Stages and process of self-change of
smoking: Toward an integrative model of change”, Journal of Consulting and Clinical
Psychology, 1983, pp 390-395
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£upaacn oTa oPEAN TNG CUUTTEPIPOPAGS UTTOPEI va 0dnNyACEl TO ATOUO OTO ETTOMEVO
otadio. H adénon TG avapevouevng Trieong yia tnv aAAayr TNG CUMTTEPIPOPAS

MTTOpEI €TTiONG va BonBnoel.

TUppwva pe Tov Andreasen®, 1o oTEd10 TNG TTEPIOKEWNCS DIOKPIVETAI TTEPAITEPW OF
TPWIKN @Aon (N ouada-OTOX0G WOAIG EEKIVA va OKEQTETAI Tl CUMTIEPIPOPA Kal
ETTIKEVTPWVETAI OTNV EKTIUNON TOU KOOTOUG KAl TWV WEEAEIWV. Av OgV EVTOTTIOEI
onpavtikd o@éAn, 0 Ba Tpoxwpnoel otn dladikaoia, €KTOG Kal €GV UTTAPXOUV
ONPAVTIKEG TTIECEIG) KAl O€ UOTePn @don (n opdda-otdxog €xel agloAoynoel Ta
mOavda o@EAn Kal Teivel TTpog TNV avaAnwn dpdong. Evdexopévwg, 600 TTANCIAZEl N
WPA HIOG aTTOPACNG TTOU CUVETTAYETAI KOOTOG, TTPOKUTITOUV AVNOUXieg TTOU KAvouv

TNV I0€a AIyOTEPO EAKUOCTIKN).

MpocTolpaaia (preparation): To dtodo éxel atroQaacioel 0TI Ba TTPETTEI va avaAdpel
Opdon Kal XpeIAleTal TTEPICOOTEPESG TTANPOYOPIEG. AV EUPAVIOTOUV TTOAAG guTTOdIO
yia TNV aAAayr] CUPTTEPIPOPAG, MTTOPEI va avaBewprioel Tn OTdon Tou Kal va
EMOTPEYEI 0€ TTponyouUuevo oTddio. Ta unvuuarta o€ auTtr Tn edaon wbouv Ta dtoua
oe Opdan, eCaAcipouv Ta €uTTOdIa KAl QUEAVOUV TNV TTPOCWTTIKA IKAVOTNTA YIA

aAAayn.

Apdon (action): To dtopo uloBeTEl SOKIUAOTIKA TN CUPTIEPIPOPA Kal avaloyieTal av
agifel Tov KOTTO. O€TIKN evioxuon o€ autd To OTAdI0O PTTOPEl va 0dNnNyACEl OTnNV

ETTAVAANYN Kal OpIoTIKA Ul0BEéTNon TNG aAAayng

Alatipnon (maintenance): To GTOPO €§OKOAOUBEI va CUUTTEPIPEPETAI PE TO VEO

TpOT0. Ta unvupoaTa o€ autd 10 0TAdIO UTTOOTNPICOUV TN POVINATNTA TNG GAAQYAG.

MeTayevéoTepeg TTPOCEYYIOEIGC TTPOCOETOUV éva aKOPn OTAdIO, TOV TepuaTIoNO
(termination). To d&topo o€ autd 1O OTAdIO €mMOEIKVUEI ATTOAUTN TTPOCWTTIKA

aTTOTEAECUATIKATATA OTN BIATAPNGCN TNG CUPTTEPIPOPAC.

% Andreasen, A. R., “Social Marketing in the 21% century”, Thousand Oaks: SAGE
Publications, 2006

% Connors, G., J., Donovan, D., M., DiClemente, C., C., “Substance abuse treatment
and the stages of change: selecting and planning interventions”, New York: Guilford
Press, 2001

63



2e KGBe éva amd T TTOPATTAVW OTAdIA, T GTOMA MTTOPEi va OTAPATAOOUV va
TTPOOBEUOUV Il AKOPA KAl VA UTTOTPOTTIACOUV, ETTIOTPEPOVTAG € TTPONYOUUEVO ETTITTEDO.
Opiopéva dropa KivouvTal TTow - PTTPOG METAEU TngG TTpoETolaciag Kal Tng dpaong
TTOMEG  QOpEG BIadOXIKA, KUPIWG ava@opikK& HE OCUPTTEPIPOPEG TIOU  ATTAITOUV
MOKPOTTPOBECUEG TTPOCAPHOYES TOU TPOTTOU (WG, OTTWG YIa TTapadelypa n aéAnon A n
UYIEIV]) DIATPOYN.

H Octwpia Twv Z1adiwv AANaynRg atroteAei onueio avagopdg 1600 OTIG BewpnTIKEG
TIPOCEYYIOEIG, 600 KAl OTIG EPTTEIPIKEG £QAPUOYES TOU KolvwviKoUu MApPKPTIVYK. ZAUEPA,
Bewpeital TTPOPaAvEG OTI Ta GTOPA TTOU QVAKOUV O€ dIAQOPETIKA OTAdIA ATTAITOUV
OIAPOPETIKY) TTPOCEYYION, KABWGS n avtioToiXion Twv Opdoewv HE TO ETTITTEdO TTOU
Bpiokovtal Ta d&ropa ATTOTEAE KPioIUn TTAPAUETPO TNG ATTOTEAECHATIKOTATOG TWV
TTPOYPANUATWY aAANaYNG oUuTTEPIPOPAG. IBlaiTepa XPAOIWN €ival N yvwaon o1 Jovo éva
MIKPO TTOCOO0TO TWV JEAWV TNG OPABAG-OTOXOU gival €TOIUO yIa TNV avaAnyn dpdong Kal
OTI TTPETTEI VA AQIEPWVETAI XPOVOG Kal TTPOOTIABEIO yIa TNV EVEPYOTTOINON Kal TNV

TPOTTOTTOINGN TNG OTAONG EKEIVWY TTOU €X0OUV eyKAWRIOTEI o€ TTponyoueva aTadia.

4.3 MovTtého TremroiBnong uyeiag (the health believe model)

To PHOVTEAO AUTO ETTIKEVTPWVETAI OTIG CUVBNKEG TTOU €ival aTTapaiTnTEG TTPOKEINEVOU VO
TTPOKUWEI N aAAayr] CUUTTEPIPOPAG Kal TTPOEPXETAI ATTO TO XWEO TNG TTPOANTITIKAG
1aTpIkAG. YTTooTtnpiel 611 To atouo Ba avaAdpel dpdaon yia va TTPoAdBel, eAéygel n
amo@uyel €va voonua 1 MIO KATAOTOON WE PAon TOug E€TTOPEVOUG TTAPAYOVTEG
(Rosenstock, 1975)*:

o Ekmipwpevog Babudg €kBeong (perceived susceptibility): to dropo Tpémel va
TOTEWEI OTI €ival EUAAWTO OTNV KATACTAOT).

e Ekmipwpevn ocofapdtnta (perceived severity): To ATOPO TTPETTEI va TTIOTEWEI OTI N
KOTAOoTOON €XEI COPBAPEG OUVETTEIEG.

e Ekmipwpeva o@éAn (perceived benefits): 1o dtopo Tpémel va TTOTEWEN OTI N
uI00€Tnon TNG KAtdAANANG CuNTTEPIPOPAG Ba peiwaoel TNV atrelAf 1 Ba €xel AAAeG

BETIKEG TUVETTEIEG.

40 Rosenstock, I., “Historical origins of the health belief model”’, Health Education
Monographs, 1974, pp 116-120
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o AuvnTika euttédia (perceived barriers): 10 Aatopo TPETEl va TOTEWEN OTI TO
TIPAYMATIKO 1] / Kal TO WUXOAOYIKO KOOTOG aTTd TNV UI0BETNON TNG CUMTTEPIPOPAS
gival HIKpATEPA O€ OXEON UE TA OPEAN.

o Mnyxaviopoi gkkivnong (cues to action): To ATopo TIPETTEl va £pBel o€ €TTAQN UE
KA&TTOI0 OTOIXEIO TO OTTOI0 B TTUPOBOTACEI TNV aAAayH.

o [lpoowTikr atmmoteAeopaTikoTnTa (self - efficacy): To dropo TTPETTEl va TIOTEWE! OTI

gival Ikavo va avaAdpel dpaon.

To ev Adyw HOVTEAO avaTITUXONKE APXIKA WG MIa atroTTeEipa dIEPEUvNONG TWV AITIWV
XOUNANG CUPHETOXNG O€ TTpoypdupaTa TTpoANWNGS Kal didyvwong acBevelwy. Zuepa,
€xel TTAéov Aueon e€@appoyn o€ éva eupuTaTo QACUA  EKOTPATEIWY KoIVWwVIKOU
MdapKeTIVYK Kal TTapéxel pia 1oxupr BewpnTikA BAon yia Tnv TPocéyyion ouddwy Tou

TTANBuG U TTOU BpickovTal o€ Kivouvo Xwpig va To avTiAapBdvovral.

4.4 Oewpia TNG ouoeIdOUS KOIVWVIKNAGS NaBnong (social learning model)

H Bewpia kovwvikAg pdBnong ouvdéel TNV aAlayry CUPTTEPIPOPAS E TTOPAYOVTEG TTOU
BpiokovTal 0TO €0WTEPIKO KAl OTO €UpUTEPO TTEPIBAAAOV Tou atépou. OTTwG Kal o€
GAAeG Bewpieg, TO dTopo Ba dpdoel epOTOV TTEIOTEN OTI TA AVAUEVOUEVA BETIKA OTOIXEIO
TNG TTPOTEIVOUEVNG CUNTTEPIPOPAS EETTEPVOUV TIG aPVNTIKEG CUVETTEIEG. EQboOoV, OUwG,
N TTPOTEIVOUEVN CUNTTEPIPOPA gival AyvwaTn, TO GTOPO Ba aTpaPEi oTNV TTAPATHPNON
AAAWV aTOéPwWY TToU TNV £xouv Non uloBetioel. Edv diatmioTwaoel 6T Ta dToua TToU £XOUV
KOIVA XOPOKTNPIOTIKA PE TO id10 weeAnOnkav, TéTE €ival TTOAU TTIo TBavo va avaAdpel

etTiong dpdAon oTo TTAQICIO YIag dIAdIKAGIOG HiNNoNG KAl avTIypoQrG.

‘Eva ammd 1a Bacikd oToixeia TNG Bcwpiag atroTeAei pia epIBAANOVTIKA PETABANTA, N
pMaBnon péow Tng TTapartpnong (observational learning): o€ avriBeon pe AAAEg
Bewpieg, 10 TTEPIBAAANOV TOU ATOUOU OXI HOVO EVOAPPUVEI ] TIMWPEI TUUTTEPIPOPES, AAAG
TTapEXEl €TTIONG éva TTAQICIO PEOO OTO OTTOI0 TO ATOUO TTAPOATNPEI TIGC dPACEIG TWV

GAAwV Kal dIBATKETAI ATTO TIG CUVETTEIEG TNG OIKING TOUG CUUTTEPIPOPAG.
H Bewpia divel €TTiong éupacn oTo OTOIXEIO TNG AUENPEVNG TTPOCWTTIKAG IKaveTNTaS (N

QUTO-ATTOTEAECUATIKOTATAG) TOU ATOMOU, N oTroia evioxUuel Tnv TOavoTNTA €TMITUXOUG

aAAayng. Mpoékerrar yia Tn duvatdTnTa TOu OTOPOU va Eetrepdoel Ta OTTola EUTTOSIN
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TIPOKUTITOUV KAl VO UIOBETACEI TNV ETTIOUUNTI CUPTTEPIPOPA, ATTOAAUBAVOVTAG Ta OPEAN

QUTAG.

O pnxaviouog autdg avamTuooETal O TEGOEPIS PATEIG:

o [lpoooxn (aréoTracn Kai dIaTRpnon TNG TTPOCOXAS)

e Aiatpnon (diatpnan TG TTaPATAPNONG)

o [lapaywyn (avatmapaywyr] TG TTapaTNPOUPEVNG CUUTTEPIPOPAEG)

o Kivnrotroinon (dnuioupyia epeBicaTOC yIa TNV UIOBETNON TG CUMTTEPIPOPAG).

H Bewpia Tng Opocidoug KoivwvikAg MaBnong epunvelel Tn cuptrepipopd ue Baon Tnv
“‘apoifaia aimiokparia” (reciprocal determinism). ZOg@wva Pe QuTrv, N WiKNoN Kai n
avTiypa@r], o©€ ouvadpTnon HE TOUG UTTOAOITTOUG TTAPAYOVTEG  OIGTTPOCWTTIKNAG
aAAnetTidpaong kai pe Ta TTEPIBAAAOVTIKA ouuBdvTa, kabBopilouv OuvOUACTIKA TN
OUMTTEPIPOPA. Z€ axéon ME AAAQ BewpPnTIKA JOVTEAQ, TO GTOMUO OEV QVTIMETWTTICETAI WG
TTaBNTIKO aTOoIXEIO TOU TTEPIBAAAOVTOG, TO OTTOI0 CUUTTEPIPEPETAI CUUPWVA PE TA EUQUTA
XOPAKTNPIOTIKA Tou, aAAd Bewpeital TTwWG £XEl evepyd ETTIPPON OTIC TTPAEEIS TOU, OTA
TIPOCWTTIKA TOU XAPOKTNPIOTIKA, OTovV TPOTIO TTou avTidpd oTa  TTEPIBAANOVTIKG
epeBiopara kal otn diaudpewaon Tou idlou Tou TTEPIBAAAOVTOG Tou. H Bewpia autn
atroTeAei pia ammd TIG IO  OAOKANpwéveG TTPooTTdBelEG yia TNV €EAynon NG

avOpwWITIVNG CUUTTEPIPOPAG, aTTd TN OKOTTIA TOU KoIvwvikKoU MAPKETIVYK.

4.5 Oewpia evioxuong TnG cuptrepipopdcs (Behavioral reinforcement theory)

Eival n Bswpia TTou avarmtixdnke TpwTn @opd améd Tov Rothschild® to 1999 kai
e€ehixBnke améd Toug Bickel kai Vuchinich® 1o 2000 kai divel éu@acn oTIC apoiBEC Kal
TIG TIHWPIEG. Mo OuyKeKPIMEVA XPNOIUOTTOIET TIG AVTOUOIBEG yiIa va WOACEI TO KOIVO-
OTOXO YUPpW aTtrd TNV MOUPNTH CUMTTEPIPOPA Kal CUVOUALE! TIG TIMWPIEG YUpw aTTd TO

TEPIBAANOV TNG AVETTIBUUNTNG CUNTTEPIPOPAG.

*1 Rothschild, M., L., “Carrots, sticks and promises: A conceptual framework for the
management of public health and social issue behaviors”, Journal of marketing, 1999,
pp 29-34

42 Bickel, W., K. and Vucinich, R., E., “Reframing health behavior change with
behavioral economics”, Lawrence Erlbaum, 2000
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4.6 Ocwpicg oxedlaopévng CUNTTEPIPOPAS Kal aiTloAoynuévng dpdong (theories
of planned behavior and reasoned action)

TUpgwva pe Toug Fishbein kai Ajzen®, n Bswpia Tng amoAoynuévng dpdong doyeital
yopw ammdé TIG €vvoIeg TwV TOTEUW, TWV OTACEWV, Twv TIPOBECcEWV KAl TNng
OUMTTEPIPOPAS Kal, WG TTIO ONUAVTIKN EvOeiEn TNG MEANOUCOG CUUTTEPIPOPAG, Bewpei
v mpoéBeon vyia dpdon. Aut n TPOBeon emnpedleTar amd TN OTACNH TOU OTOMUOU
QTTEVAVTI OTNV UIOBETNGN TNG CUPTTEPIPOPAS KAl aTTO TNV UTTOKEIYEVIKA TOU avTiAnyn yia
auTAv. H otdon kaBopileTal atrd Ta TMOTEUW TOU ATOUOU OXETIKA PE TA QTTOTEAECOHUATO
Kal To TTapdywya TTou oxeTiCovral Pe TN oUUTTEPIPOPA. Ol UTTOKEIUEVIKEG VOPMEG
dlapop@wvovTal he Baon Ta ECWTEPIKA TMOTEUW TOU ATOUOU, TG OTToIa avTavakAoUV TN
BeTIk A TNV apvnTIK armrown Tou €xouv (f TTou TmoTeleTal OTI €XOUV) Yia KABe
OUYKEKPIUEVN TUUTTEPIPOPE GAAa dTopa TTou BewpouvTal onuavTikad aToé To idlo. TéToia

AToua PTTOPEI Va gival CUYYEVEIC, @iAol, YIOTPOI, KATT.

H Octwpia Tng Zxedlaopévng ZuptrePIPOPAC aTroTeAEl  €mTékTaONn TNG Ogwpiag
AmoAoynuévng Apdong, oTtnv ommoia  TTPOooTiBeTal n évvola  TNG  TTPOOWTTIKAG
QTTOTEAECPATIKOTATAG 1 TNG aviiAnwng Tou eAéyxou Katd Tnv uloBétnon Tng
oupTTEPIPOPAG. O avTIANTITOG €Aeyxog KaBopileTar amd Tnv “mioTn oTov €AeyXo”
(Trapouacia i atroucia TTOPWV Kal ePTTOdiwV TTOU OXETICOVTAI PE TN CUUTTEPIPOPE) Kal

TNV “avTiAnyn NG 10X0U0¢” (0TABUIoN KABE TTOPOU Kal UTTOdIOU).

Omwg avoeépeTal Kal TTapattdvw, N onUAviikOTEPn TTOPAUETPOG KaBopIoHoU TNng
aAMayng oto TTAaioio TG Bewpiag eival n idia n mPodBeon Tou ardéuou. H alAayn Ba
TTPOKUWYEI €QOCOV TO ATOPO AVATITULEI TTPAYUATI AUTA TNV TTPOBECN, KATI TTOU £apTATal

aTTo TIG TTOPAKATW TTAPAUETPOUG:

o A6 TNV ATTOWn OXETIKA PE TN CUPTTEPIPOPA, dNAAdH TNV TTIOTN TOU ATOUOU YIA TIG
mOavEG BETIKEG Kal OpvNTIKEG OUVETTEIEG KABWG Kal T OXETIKA Onuagia TTou

aTTodidel O€ AUTEG.

43 Fishbein, M., Ajzen, |., “Belief, attitude, intention and behavior: An introduction to
theory and research”, Addison Wesley, 1975
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o A6 TIG UTTOKEIMEVIKES YVWMEG TTOU OXETICOVTAI UE TN CUPTTEPIPOPA, dNAadr atTd TNV
EKTIUNON TOU ATOMOU VI TIG YVWMEG TWV ONUAVTIKWY, Yia TO idI0, TTPOCWTTWV
OXETIKA PE QUTA T CUPTTEPIPOPA.

o AmS TNV €viaon TWV KIVATPWVY YIO AVTOTTOKPION OTIG TTPOOOOKIEG AUTWV TwV
ONUAVTIKWY TTPOCWTTWV.

o A6 TOV EeKTIHWUEVO EAEYXO TNG CUNTIEPIPOPAS. AnAadr amd Tnv dmoywn Tou
atépou yia Tov BaBPo eTTiOPAONG EEWTEPIKWY TTAPAYOVTWY TTOU OIEUKOAUVOUV N

SUCXEPAIVOUV TN CUNTTEPIPOPE™*.

** MoAuqwidng, M., “Koivwvikd MapkeTivyk”, ekddoei¢ Mapatnpntig TG Opdkng, 2010,
oeA. 176-193
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KegpdAaio 5°: MpokAnoeig Tou Koivwvikou MApKETIVYK

5.1 Koivwviké MApkeTivyk Kal eTTixeIpnoeig: ETaipikr) Koivwvikr) EuBuvn

To MdapkeTivyk ouvioTé €va, oUTwG | AAAWG, €€ OpICHOU, KOIVWVIKG QaIVOUEVO, KaBwG
ouvdéel TIG OUO BaCIKES AEITOUpYieg TNG KOIVWVIAG: TNV TTapaywyn Kal TNV KatavaAwon.
Aedopévng TNG aAANAEVOETNG OXEoNG METAEU KOoIvwviag Kal ETTIXEIPNONG, Ol ETTIXEIPATEIS

Oev gival AUOIPES KOIVWVIKWYV EUBUVWIV.

Ta TeAeuTaia xpdvia, N ouveidNToTToINCH TOU QYOPTIOU KOIVWVIKAG £UBUVNG TTOU aVaAOYEI
OTIG ETTIXEIPACEIG £XEI 0ONYAOEI OTNV AgloAdYNoN Twv TEAEUTAIWY PE yVwUova, Ol JOvo
TA OIKOVOUIKG TOUG OTTOTEAECUATA 1 TNV TTOIOTNTA TWV TTPOIOVTWY KAl TWV UTTNPECIWV
TTOU TTPOCPEPOUY, OGAAG Kal hE BAON KOIVWVIKA KPITRpId. ASIToupywvtag Yéoa o€ éva
AKPWG avTayWVIOTIKO TTEPIBAAAOV, OTOXOG TWV ETTIXEIPNHATIKWY QOPEWV gival OXI aTTAG
n empBiwon, oMda n KaBiEpwor Toug. ZTnv KaTeuBuvon auth, EMOILKOUV va
ETTNPEACOUV BETIKA TNV KOIVA YVWHN, UIOBETWVTAG TTPAKTIKEG KOIVWVIKA UTTEUBUVEG,
TTPOG O6PeAOG TOUu TTEPIBAANOVTOG KOl TOU KOIVWVIKOU OuvoAou. Me autdv Tov TPOTTO
OTTOKOMICOUV OQEAN OTTWG PBeATiwON TNG ETAIPIKAG TOUG EIKOVAG, TTPOCEAKUCHN VEWV
KeQaAaiwv kal evduvapwon TG B8éong Toug oTnv ayopd. H PETOOTPO®A TTOU £XEI
OUVTEAEOTEI ATTOTUTTWVETOI OTO OXEDIATUO VEWV TTOAITIKWY KOl OTPATNYIKWY. YTTO AUTHV
TNV €vvola, Ol ETIXEIpNOoEIG duvavtal va eival @opeic Kolvwvikou MAPKETIVYK,

uloBeTwvTag TNV évvoia Tng EtaipikAg Koivwvikng EuBovng.

H Eraipikr} Koivwviky EuBuvn (EKE — CSR Corporate Social Responsibility) eival évag
a1Td TOUG TTI0 dUVANIKOUG KAl atraITnTIKOUG TOMEIG dpaoTnpidTnTag yia Tn ouyxXpovn
eTIxEipnon. YTTodnAWVEl TNV 1I00pPOTIN AVTIUETWTTION TNG OIKOVOMIKAG, KOIVWVIKAG Kal
mepIBAAAOVTIKAG €TTiOpacnG TnG AciToupyiag piag emmixeipnong kair Bacifetar oT0

TPITITUXO TNG OIKOVOUIKAG QVATITUENG, TNG BIWCINOTNTAG KAl TNG KOIVWVIKAG OUVOXNG.

H avayvwpion amd TIG oUyXPOVESG KOIVWVIEG TNG avAykng yia 1I66ppoTTn Kal BIoIun
avamTugn kKal Twyv BepeAiwdwyv  aAlaywyv TTou  auTr] TTPOUTTOBETEl OTOV  TPOTTO
opydvwong Kal Asitoupyiag Twv ETIXEIPACEWY, ATTOTEAE TNV KUpla aimia yia Tnv
avamTugn kai diadoon Tng 10éag NG EKE. O1 peyaAlTepEG €TTIXEIPHOEIC TOU KOOHOU

£€Xouv apxioel va atropakpuvovTal atrd TIG TTapadoCIakEéG AVTIAAWEIS TTou TTepIdpIfav
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TOV KOIVWVIKO TOUG POAO aTTAWG o€ SWwPEES YIa KOIVWPEAEIG OKOTTOUG, GE XOopnyieg
eKONAWOEWVY Kal o¢ PETPA BaCIKAG GPOVTIOAS YIa Toug £pyalouévVoug Kal uloBeTouv
oTadIoKA IO CUCTNUATIKA KAl OTPATNYIKA TTpoatyyion Tng dlaxeipiong tng EtaipikAg
Koivwvikig EuBuvng Toug, T000 OTO £0WTEPIKO OCO Kal OTO €{WTEPIKO TTEPIBAAAOV
TOUG. ZTOXeUoUv, £TCI, OTn MOKPOTTPOBeoun augnon Tng ammdédoong Toug, PEoa aTrd
TIPOKTIKEG TTOU IKAVOTTOIOUV OAd Ta evRIO@EPOUEVA PEPN, ONAAdN Ta ATouA Kal TIG

OMAdEG TTOU PTTOPOUV va €TTNPEACOUV KAl VO ETTNPEACTOUV aTTd T AEIToupyia TNG

ETMIXEiPNONG.

H EKE avadeixbnke wg e¢€xov BEUa ot apxés Tng dekaeTiag Tou 1990, Kupiwg péoa
atmd OKAVOOAQ 1 dUCONUIOTIKEG EKOTPATEIEG TTOU E€TTANGAV HIa O€Ipd atrd PEYAAEG
ToAueBvIkéG emixelprioclg (Exxon, Shell, Enron-Andersen k.d.) Kal TTOU TTPOKAAECQV Tn
OUVEIBNTOTTOINCN €K PEPOUG TWV ETTIXEIPACEWVY TNG euaiocBnaoiag Toug oe {nTAPATA TTOU
ouxvd Ogv ATITOVIAV TWV TIPOIGVIWY TIOU TTOPAYOUV KOl TwV UTTNPECIWY TTOU
mpoc@épouv. ‘EKTOTE, TO BEUa TNG CUOTNUATIKAG Olaxeipiong TNG ETIXEIPNMATIKAG

KOIVWVIKAG €uBUVNG éxel AAPel peydAeg diaoTdoelc o€ OAOKANPO Tov KOO HO.

H EKE opiletal amdé tnv EupwTraiki ‘Evwon wg n “évvoia cupgwva pe tnv oTroia ol
ETAIPEIEG EVOWPATWVOUV O€ €0€AOVTIKA BACN KOIVWVIKES KOl OIKOAOYIKEG avNOUXIES OTIG
ETTIXEIPNMATIKEG TOUG dPACTNPIOTNTEG KAl OTIG ETTAPEG TOUG PE AANA evdla@epOuEVa
HEAN"°. AANNoI opiopoi Tovifouv Tn BECPEUON TWV ETTIXEIPHOEWV OF OPXEC “NOIKAC”
OUMTTEPIPOPAG, WOTOCO KOIVA TTapadoxn €ival TTwS N KOIVWVIKA UTTEUBuvn ETTIXEipnoN
AapBavel uTTOwn TNG ¢NTrKOTA TTOU TTPOKUTITOUV aTTO TN AEITOUPYIQ TNG OXETIKA PE TNV
TPOoTACIa TOU TTEPIBAAAOVTOG KAl TN PBIWCIKN AVvATITUEN, Ta OIKAIWUATA KOl TNV
ToIOTNTA CWNG TWV epyalopévwy Kal TV euplTePn Kolvwvia PECa OTnv  OTToia
opacTnpiotroigital. Méow Ttng EKE, emdiwkerar n €BeAovTik autopuBuion Tou
EMXEIPNUATIKOU TTEPIBAAAOVTOG, WOTE va €Cac@alieTal n @povTida yia Ta {NTANATA
auTtd pe TN Xprion ouoTnudtwy dlaxeipiong Twv TTEPIBAANOVTIKWY ETTITITWOEWY, TNV
UTTOOTAPIEN TOTTIKWY KOIVOTATWY, TRV avAANWn ETTWEPEAWV KOIVWVIKWV TTPWTOBOUAILV
(T1.X. ammaoX6Anon artépwy amod euttabeic ouddeg Tou TTANBUCOU) Kal Tn dnuioupyia

€vOg Bikalou, ao@aAOUG Kal dNUIoUPYIKOU epyaaiakou TTepIBAAAOVTOG.

H évvoia tng EKE egeAiooetal dlapkwg, WOTE va CUUTTEPIAGBEI Kal Tn OUVeEPyaOia
METAEU TwV €eVOIOPEPONEVWY MEPWV YIa Tn BEoTmion TTIPOTUTIWY, TN CUCTNMHOTIKN

TTapakoAouBnan, Tov €AeyxXo Kal TNV TOTOTTOINON Twv OIadIKACIWY  KOIVWVIKOU

%5 Eupwadiky Emtpot, “Mpowdnon evog Eupwtraikod MAaiciou yia Tnv ETaipikr
Koivwvikiy EuBuvn”, Mpdaoivn BipAog, 2001
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eAEyxOU, TTOU XPNOIUOTTOIOUVTAI ATTO TIG ETTIXEIPAOEIC. ZTAdIAKA, TTPOKUTITOUV OAO Kal
TEPIOaOTEPES OlEBVEIC TTPWTOROUAIES yia Tnv TTPOWBNCN Kal CUCTNUOTOTIOINCN TNG
EKE. EvdekTIKG avagépovtal Ta €0vikd kai d1ebvr) dikTua ouvePyaaiag ETTIXEIPACEWY
KAl ETTIXEIPNMATIKWYV eVWoewy, Ta d1eBvr) rpdTutta diaxeipiong tng EKE, 10 Kivnua yia
TIG NOIKEG €TTEVOUCEIC KOl Ol AvTiOTOIXOI OEIKTEG KOIVWVIKA UTTEUBUVWYV ETTIXEIPNTEWV
(r.x. FTSE4Good Index kai Dow Jones Sustainability Indexes), kaBwg e1riong kai ol
TpwToPBouAieg Tng EmTpotrAg NG Eupwtraikng Evwong kai Tou O.H.E. (11.X. Global
Compact).

MapdAAnAa pe TNV auénon Twv TTPOCOOKIWY KAl TWV OTTAITACEWY TWV eVOIAPEPOHEVWIV
MEPWV Kal TNG KOIVAG YVWHNG O€ O,TI a@opd TOV KOIVWVIKO POAO Twv ETTIXEIPACEWY,
TTAPATNPEITAI TTWG TA EVOIAQPEPOUEVA PEPN KAl IBIAITEPA OI N KUBEPVNTIKEG OPYAVWOEIG
KAl EVWOEIG TOTTIKWY CUUQEPOVTWY, CUVEIBNTOTTOIOUV OTAdIOKA TN PEYAAUTEPN dUvVaN
TTOU TOUG €&QOQ@OAICOUV 01 VEEG TEXVOAOYIKEG Kal TTOMITIKEG OUVONKEG €vavTl TwV
ETAIPILLY KAl KIvNTOTTOIOUVTAl EVIOVOTEPA YIa Tnv Trpowbnon Twv airnudTtwy Kal
TPocdokIwV Toug. O1 KaTavaAwTéG TTapoucidlouv €TTioNG YEYAAUTEPO eVOIGPEPOV VIO
TNV KOIVWVIKN Kai TTEPIBAANOVTIKN €TTIOpacn Twv TIPOIOVTWY KAl UTINPEECIWY TTOU
ayopdlouv Kal Twv ETAIPILV TIOU Ta TPOCPEPOUV. To 70% Twv eupwTtrdiwy
KaTavaAwTwyv utrooTnpEiel OTI n KOIVWVIKA €uBuvn pIog €TTIXEIPNONG €TTNPEALEl TIG
QYOPAOTIKEG TOU ATTOPACEIG KAI O £€VAG OTOUG TTEVTE KATAVAAWTEG ival dlaTeBeIuévog va
TTANPWOEl aKPIBOTEPA YIO KOIVWVIKA Tro  “utrelBuva” Ttpoidvra. [Mapopoiwg, ol
epyagoéuevol evola@EpovTal  TTEPICCOTEPO  YIA TNV  KOIVWVIKY  CUUTIEPIPOPA  TWV
EPYOOOTWV TOUG, PE OTTOTEAECMO Ol ETAIPEIEG TTOU @PAivovTAl VA UTTOOTNPICOUV TTIO
evepynTIKA TIG AVAYKEG TNG KOIVWVIAG VA OUYKPATOUV €UKOAOTEPA TOUG KAAUTEPOUG

uTTaAAAAOUG.

KAegivovtag, aéifel va onueEiwooupe TTwg, €VOEIKTIKI) TNG OAoEva  augavouevng
OTTOUBAIOTNTAG TNG KOIVWVIKG UTTEUBUVNG ETTIXEIPNUATIKNG dPaCTNPIOTNTAG, OTTOTEAEN N
Tdon ToU Trapouoiadetal o€ TTOAEG HEYAAEG TTOAUEBVIKEG ETTIXEIPACEIS YIa TNV
eTéEKTOON TNG €pappoynis Tng EKE kal ota gupltepa SiKTua TwyY CUVEPYATWY TOUG
(TTpounBeuTwv, Olavouéwy KATT), oTnv oAucida Trapaywyns kar o1dbeong Twv

TTPOIGVTWY Toug.*°

" Ymoupyeio Epyaciag kai Kovwvikiv Ac@alicewv Kutrpou, “Odnydc ETaipikAg
Koivwvikig Eubuvng”, 2006. AilaBéciuo otnv 1IoToceAida www.mlisi.gov.cy, Hugpounvia
NAekTPOVIKNG eTTiokeywng: 17.10.16
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5.2 Koivwviké MdapkeTivyk kal HOIKA

O1 TroIkiAo1 oplopoi TTou €Xouv dIATUTTWOEI yia To Kolvwviké MAPKETIVYK OUYKAIVOUV WG
TTPOG TOV TEAIKO OTOXO QUTOU: TNV ETTITEUEN OUYKEKPIUEVWV CUNTTEPIPOPIKWY OTOXWV
TTPOG OPEAOG ATOUWY, OPAdWY A TNG KOIVWVIag wg oUvoho. To Kolvwviké MApKeETIVYK
eppavicetal, dnNAadr, va €xel évav avTIKEIMEVIKA “KaAd”, “nBIkG” okotrd. H Utrapén
OTOXWV TTOU AEITOUPYOUV OUVOAIKA “TTPOG OQPEAOG TOU KOIVWVIKOU CUVOAOU” OTTOTEAEI
QVTIKEIMEVO €vTOVNG AUQIOBATNONG. Ta TTAPAKATW EPWTAMATA €ival €VOEIKTIKA TNG

KPITIKNAG TTOU €XEI DIATUTTWOEI:

e Tionuaivel alEnan TNG KOIVWVIKAG EUNUEPIAG;

e [lolog atrogaailel oTnv gunuepia TTolag KOIVWVIKNG ouddag Ba doBei TTpoTepaIdTNTA;

e Mia TmpwTtoBoulia Tou TpowbBei TN vouigoTroinon  Twv  APBAWCEWV,
uTTEPAOTIICOMEVN TO OIKaiwua €AeUBepnG €TMAOYAG TNG EYKUPOVOUOOG, WATTWG
KATATTATA TAUTOXPOVA TO SIKAiWwa Tou EBpUoU oTn {wH; (Kal TO avTioTPOoPO)

o Eival nBIka atmmodektd va TTPoKAALiTal TPOPOG oTov TTANBUOPO, TTPOKEIUEVOU VO
owbouv Cwég;, Eav vai, tmoio egival 10 ammodektd emimedo; [.x. n TTPOROAN
COKOPIOTIKWY EIKOVWY Kal BivTeo atrd Tpoxaia SUGTUXNUATA, TTPOKEINEVOU TO KOIVO-
OTOX0G VA UIOBETNOEI TN CUNPTTEPIPOPA aoPaloug odrynong, Katd Téoo cival noikn;

o Otav mpowbBouvtal TpoidvTa Kolvwvikou MAEpKETIVYK, OTTwG Ta AVTICUAANTITIKG
XATTIA, TToU £€X0UV 00BAPEG TTAPEVEPYEIES, TI BaBPOG aTTOKpuUWNG gival BepIToG;

o [looca xpripara emTPETTETAI VO {0deUOVTaI YIO aveUBUVOUG TTOAITEG, OTTWG AUTOI TTOU
0€ @opouv fwvn ac@aAgiag | dev KAVOUV TTOTE TTPOANTITIKEG EEETAOEIG;

e H diavopr TTpo@UACKTIKWY oTa Mupvdoia pATTwg OIEUKOAUVEL TNV aTTown TTwg N
o€gOUaAIKN eTTa@n €ival aTrodeKTA OTNV NAIKIa AQuTh;

o [lwg katavéuovtal Ol TTOPOI PETALU BIAPOPETIKWY KOIVWVIKWY ¢nTnuaTwy; lMoiog
atropacicel T eival onuavTiké kai T1 6x];

o [1600 nBIKS cival va TTpowBeital n uioBéTnon adéoTrotwy {Wwwv, 6TavV Ta XPAUATA
TTOU aTTaITOUVTal yia Tn @IAogevia Toug PTTopoUv va diatebouv yia TNV EIKOVIKN
“‘uI08€TNan” evég Taidiol atod Tnv AQPPIKA;

o Mrmopei pia ekoTpaTteia Katd Tou KaTviopaTog va Bagifetal oto PAvupa 0TI TO
KATTVIOPA TTPOKaAEl puTides; MATIWG, €101, evioxUeTal n amrown OTI Ta ATOPA HE
PUTIOEG €ival avetmBUPNTA Kal TIPOWBEITAl N KOIVWVIKA TOUG ATTOROVWON;

e Mrropei pia TTapéuPacn yia To KATIVIOPO va ETTIKEVTPWOEI OTa OXOAgia Kal TOug

MaBNTEG Kal va TTOPAUEARTEI TOUG £QrBOUG EKTOG OXOAEIWV;
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o MATTWG pia ekoTpaTteia kKatd Tou AIDS 1Tou atreuBuveTal 0€ OPOPUAGQPIAOUG AvdpES

SNUIOUPYE TN YEVIKA EVTUTIWON OTI OI UTTOAOITTEC OABES Bev Kivduvéuouy; &

TUpwva pe Toug Laczniak kar Murphy, 1o 1993, 1o nBIk& oTOIXEIO MIAG EKOTPATEIOG
Kolvwvikou MApkeTIvyK agloAoyouvTal HECW TNG EQAPHUOYNS OKTW KPITNPiwVv eAéyxou. H
aduvapia ekTTANPWONG £€0TwW Kal vég atrd auTA CUVETTAYETAI OTI N EKOTPATEIQ TTPETTEI

va ETTAVOTTPOCDIOPIOTE:

o Nopikdg éAeyxog: Yrapxouv mTapdvoueg OpAacelg;

o ’'EAeyXog KaBnkoviwv: YTdpxel avriBeon pe TIGC KOIVA  ATTOOEKTEG NOIKEG
UTTOXPEWOEIG;

o 'EAeyxoc €101knG déapeuong: MpooRaAlovtal GAAEC UTTOXPEWOEIG TTOU BECUEUOUY TO
Qopéa Tou MAPKETIVYK;

o 'EAeyxog KivATpwy: YTTAPXEl KAKOBOUAN TTpOBEDN;

o 'EAeyxog ouvetreiwv: YTrapxel moavotnTa BAGRNS avBpwTTwy | OpyavwoEwy;

o 'EAeyXog xpnoiudétnTag: UTTApXEl EVOAAAKTIKN Opdon ue TTapdpola i JeyaAuTepa
OQEAN O€ OXEON UE TNV TTPOTEIVOUEVN;

o 'EAeyXog OIKAIWMPATWY: aTTeIAEiTal  TTEPIOPIOUOS  SIKAIWPATWY  TTEPIOUTIOG KOl
atmaAAOTPIWONG 1 €KBECN TTPOCWTTIKWY OEOOUEVWY;

o ’'EAeyxog dikaloouvng: atreiAgital dpaon €I Bapog atéuwyv i opddwy, 1dlaitepa atmd

MN TTPOVOMIOUXOUG KOIVWVIKOUG XWPOUG;

YOupwva pe 1o Smith, To 2001%, 0 oeBaOPOC MIAC OEIPAC ETIPEPOUC KAVOVWYV

e€aa@alilel TNV NOIKr cuvétrela Twv INVUPATWY KolvwvikoU MApKETIVYK:

e AAABeia: To privupa TTpETTEl va gival aAnBEg, akpiBEG, TTARPES Kal Ox1 UTTEPBOAIKO.
o [lpootacia 181WTIKOTNTAG: H 181WTIKA {WH, 0 18IWTIKOS XWPOG ATOPWY Kal OPAdwWY

TIPETTEl VA TTPOCTATEUETAI KAI TA TIPOOWTTIKA dedopéva va punv TpocaAAovral.

*" MoAuqwidng, M., “Koivwvikd MapkeTivyk”, ekddoei¢ Mapatnpntig TN Opdkng, 2010,
o€A. 227-245

* Laczniak G., R., Murphy P., E., “Ethical marketing decisions: The higher road”,
Needham Heights: Allyn and Bacon, 1993

%9 Smith, W., “Ethics and the social marketer: A framework for practitoners”. In
Andersen A., R., “Ethics in social marketing”, Georgetown University Press, 2001, pp
1-16
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o Amouyr TPOoROANG akaTAAANANG CUUTTEPIPOPAG: N AVTIKOIVWVIKA CUPTTEPIPOPA
Oev TTPETTEI va evBappUVETal AUETA 1] EMUECA, E KAVEVAY TPOTTO.

o Amouyn emmiBeong: Aev TTPETTEl va €MIOEIKVUETAI 1] VA TTPOWOEITAI CUMTTEPIPOPA N
oTroia gival i €0Tw Ba PTTopouce va BewpnBei eTTIOETIKA A TTPOCBANTIKA.

o YTTeuBuvoTnTa: APUOVIKA ICOPPOTINHEVN AVTIMETWITTION TwV BEPATWY, AauBdavovTag
uTTOWN TIG TTPOTEPAIOTNTEG TNG iIBI0G TG OPADdAG-OTOXOU.

o  MakpoTrpdBeoun déopueuan: atToPuyr) dNPIOUPYIAS ApVNTIKWY OTEPEOTUTTWV.

o [laidIkA MEPIUVA: AWN  €CEIDIKEUPEVWV KAl QUOTNPEOTEPWY  MPETPWY  yId ThV

TTPOCTACIA TWYV TTAIOIWY.

TUppwva pe To Rothchild, T0 2001%°, 0 ohokAnpwpévoc Kwdikag HOIKAS Tou

Koivwvikou MdapkeTivyk TTepIAaUBAve TIG ENG apXEG:

e  XpnoTikoTnTa: E@doov dev ummopouv va IKavoTroinBouv OAeC o1 TAOEIG, TOUAGXICTOV
Va TTPOKOAEITAI TTEPICTOTEPO KAAO TTAPG KAKO N va €GUTTNPETEITAI TO PEYOAUTEPO
OUVATOV KOPUATI TOU TTANBUGHOU, PE BACN CUYKEKPIPEVA Kal agloKpaTIKA KPITHPIA.

o EAeuBepia emAoyng, pe avadeign Twv  emmAoywv Kal 6yl €mIBOA  Auong.
MpotepaidTnTa TNG TTPOPROARG EVOAAOKTIKWY TTPOTACEWY OE OX£ON WE TV EQAPUOYN
Miag povadikig Auong.

o [lpokatapkTik aglohoynon TG €mAeydpevnNS AUoNG; N UTTEPOX TNG eKTTAIdEUONG,
TOoU MAPKETIVYK 1} TNG vopoBeaiag e€apTdaTal atrd To EKACTOTE TTAQICIO avagopdg.

e EmAoyA TOKTIKWYV TTOU €ival atrodoTIKEG Kal atroTeAeopaTikéG. O1 TTopol gival TTavTa
TTEPIopIoUEVOL, Gpa Ba TTPETTEl va agloTrolouvTal e TOV KAAUTEPO duvaTtd TpoTro. To
OTOIXEi0 AUTO gival IBIAITEPO ONUAVTIKO O€ TTEPIOOOUCS EANIYNG KOIVWVIKWY TTOPWV.

e EmAoynh pebddwv tTou Taipidlouv pe TN @IAocogia Tou MapKeTivyk, dnAadn he TNV
QVTIMETWTTION QVAYKWY KOl TV TTPAYMATOTIOINON KEPOOPOPWY Kol WPENIPWY
ouvaAAaywv yia TNV opdda-o1éxo Kal KABe eUTTAEKOUEVO.

o Ek Twv TpoTépwv agioAdynon SAwv Twv NOIKWV TTAPAUETPWY TNG €upUTEPNS
ekoTpareiag. To MapkeTivyk gival aglakd oudétepn €vvoia. O XapakTnPIoKOG TOU WG
nBikd 1 aviABiko cuvapTaTal PJE TOUG OTOXOUG TNG €upUlTeEPNS TTOMITIKAG. Av auToi
gival nBikoi, 10T (MOAVWG, av Kal Ol TTAvTa) Kal Ol ETTIYEPOUG TOKTIKEG €ival NOIKEG.
2NV avTiBetn TTePITTTWON, akOua Kal aBweg ETMPEPOUS TTPOKTIKES Bewpolvral

QVNOIKEG.

*0 Rothchild, M., L., “Ethical considerations in the use of marketing for the management
of public health and social issues”. In Andersen A., R., “Ethics in social marketing”,
Georgetown University Press, 2001, pp 17-38
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Ke@dAaio 6°: MeAETEC TTEQITITWOEWY

6.1 H ekoTparteia “Drink Less”

6.1.1 MNMepiypagr TG EKOTPATEIAG

To 1979 o MNaykoéopiog Opyaviopds Yyeiag (M.0.Y.) emyxeipnoe €évav
ETTAVATTPOCDIOPIOUO  TWV  TPOTTWV  AVTIMETWTTIONG TG KATAXPENONG  OAKOOA.
MapatnpABnke OTI, VW UTTAPXAV NON TTPOYPAUUATA UTTOOTAPIENG ATOPWY €B8I0UEVWYV
OTO OAKOOA (T.X. N OI1EBVAG adeA@oTNTa TWV AVWVUPWY AAKOOAIKWYV), autd Ogv
atreuBuvovTav o€ éva apKETA PEYAAO TTOCOOTO Tou TTANBUCHOU, TO OTTOIO QVTIMETWITICE
etTiong Kivduvo atmod Tnv augnuévn katavdAwon aAkodA. O1 BAABepEG CUVETTEIEG VIO
QUTO TO KOMMATI TOU TTANBUCHOoU ATAV COaQWS MIKPOTEPEG KAT ATOMO aTTd O,TI VIA TOUG
XPOVIa aAKOOAIKOUG, WOTOOO OI TIPOKOAOUUEVEG BAAREG ATAV CWPEUTIKA PEYAAUTEPEG,
AOyw TOU peyGAou apiBuoU Twv ATOPWY TTOU eU@AvICav T OXETIKA] CUMTTEPIPOPA.
YTTAPXE, ETTOPEVWG, APEON avAyKn avaTTugng YEBOdwWV WaoTeE Ta ATOPO TTOU KAVOUV
Kataxpnon aAkooA va evrotri(ovTal £yKaipa Kal va yivetal n KaTtdAAnAn trapéufaon,

TIpIV autd odnynBouv aTnv e€apTnon Kai o€ BAARES UN avaoTPEWIMEG.

To 1983 o MN.0.Y. eykaviaoe O€Ipd PEAETWYV TTOU ATTOCKOTTOUCAYV GTN Olauépewaon
EVOG TTAQICIOU yio TnVv €UKOAOTEPN avayvwpion Kol kaBodrynon atopwv TTou
KIvOuveUoUV aTTd TNV UTTEPKATAVAAWGON AAKOOA. ZKOTTOG ATAV 0 OXEOIOONOG epyaAciwv
Oldyvwong Tng eTmKivOouvng CUUTTEPIPOPAS Kal n agloAdynon xpriong oUVTOPwY
BepatreuTikWy TTapeuBdocwy oTa TTAQioIa Twyv TTPWTORABUIWY dopwv uyeiag. Qg
ammoTéAeopa Twv PeAeTWyv, To 1989 avétTuée kai dnuoacicuce To AUDIT (Alcohol Use
Disorders Identification Test), éva ammAd “diayvwaoTikd” epwTNPATOAOYIO TTOU AEITOUpPYEi
WG 0odnyog ekTiunong €dv €va ATopo KaTavaAwvel aAKOOA oe BaBud emikivouvo.
Etriong, emBeBaiwae TNV ammoTeAeOPATIKOTATA TWV CUVTOPWY TTapEPBAcewy, Kabwg ol
MeEAETEG KkaTédeiEav TTwG MOAIG Trévie  AeTTd  OUMPOUAEUTIKNAG ouvdéovTav  HE
agloonueiwTn peiwon oTnv KatavaAwon aAKoOA katd Tn didpkela akdAoubng eEaunvng
TTapakoAouBnong Tou acBevr). H cupBouleuTiki TTapéuBaon TrepIAGuBave TNV TTapoxn
YEVIKAG TTANPOQOPNONG, OUYKPION HE KAVOVIOTIKG dedopéva KATavaAwaong aAKooA (Ta

oUP@WVa PE TN VOUOBETIia, TIG KOIVA OTTOOEKTEG agieg KATT) KAl pia dounuévn oulATnon
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OXETIKA ME TIG OUVETTEIEG TNG UTTEPKATAVAAWOTG Tou oTnv uyeia. Ta epyalcia didyvwong
Kal éykaipng TapéuBaong uloBetBnkav oTadlakd TTAYKOOMIWG oTnv Kadnuepivn

IATPIKFA TTPAKTIKN.

2Tnv AuoTpaAia, euTTEIPIKA KaTaypd@nKe OTI TETOIOU €idOUG ANECEG Kal OUVTOMES
TTapPEUPBACEIC ATAV ATTOTEAECUATIKEG (O€ OXEON WE TO KOOTOG EQAPUOYNG TOUG), KUPIWG
OTav ouvéBaivav oTa TTPWTA OTAdIA ETTAPAG TOU acBevr e TIG OOPEG UYEIDG. 2TO XWPO
TWV OIKOYEVEIOKWY YiaTpwy (Family Practitioners — FPs) diagaivétav pia eukaipia
QQ’eVOG AUECOU EVTOTTIOUOU ATOPWY TTOU KIVOUVEUOUV aTTd TNV AAOYIOTH KATAVAAWOT
OAKOOA, Q@’sTéEpOu  £yKalpNG KAl OTOXEUMEVNG TTApEéUBacONng yia TNV  ATTOQUYN
OUOAPECTWY OUVETTEIWV OTNV uyeia autwy. O1 FPs atroteAoUv TUTTIKG TO TTPWTO OTAIO
ETTAQAG Tou acBevr) ye To ouoTnua uyeiog otnv AuoTpaldia. To 85% Twv AuoTpaAwv
ETTIOKETTTETAI TO YEVIKO OIKOYEVEIAKO YIaTpd (FP) TOUAGXIOTOV HIa Qopd TO XPOVO Kal
dropa TTOU avadnTouv BonBeia yia TRV AVTIUETWTTION TTPOBANKATWY AAKOOAICHOU tival

ouvrnBwg MBavoTEPO va atTeubuvBouv TTPWTAPXIKA OE QUTOV.

Tnv idia oTiyun, 64wg, N TTAclown@ia Twv FPs trepéuevav ampoBupol va eTTixeipolv o€
OUCTNUATIKA BAON TNV avayvwpIon aoBevwy € KivOUVO Kal VO TIPOXWPOUV O€ OXETIKEG
TTapepBdoeig. 'ET01, TO TTOO0O0TO £YKAIPOU EVTOTTIOKOU ATOPWY OE KivOUVO Kal TTapPOoXAS
BonBeiag oe autd TTapEPeve EEQIPETIKA XaPNAS. Q¢ Bacikd eutrddia oTnv uloBEéTnon TnG
TIPOCOOKWHEVNG CUMPTTEPIPOPAS, O FPs avépepav Tov TTEPIOPIOCPEVO XPOVO TOUG, TO
OI0PKWG QUEAVOUEVO POPTO £pyaaiag, TNV EAAEIYN alyoupidg, TO ORO OTI N TTapéuPach
ToUug Ba ammoppIpBei aTTd TOV ACBEvry, TNV avnouxia Toug €av N TTapéuPBaat| Toug Ba Exel
QTTOTEAECHA, EVWD KATTOIEG QOPES ETTIKAAEOTNKAV OIKOVOUIKA avTI-KivnTpd. Tnv avaAnywn
TPOANTITIKAG Opdong MAaxovTav Kal n  e€dpaiwpévn avriAnwn mTwg €uBivn TOUg
atroteAouae n didyvwon Kal Bepatreia on ekdnAwpévwy acBeveliwyv. ‘Hrav oho@davepo

TTwG uTIpXav TTOAAG TTEPIBWPIa BEATIWONG TOU GXETIKOU TTAQITiOU.

To 1993, AavoapioTnke n ekoTpateia “Drink-less”, ota mAaioia Tng otroiag ol AuoTpaAoi
ETMXEIPNOAYV VA OUYKEVTPWOOUV TA €PYOAEia Kal TIC TTPOKTIKEG TTOU avéDEIEav Ol
TTponyouueveg peAETeG Tou M.0.Y. o€ éva eUXPNOTO TTAKETO, TO OTTOIO £YIVE YVWOTO WG
“the Drink-less package”, yia ©&ieukdAuvon Tng uloBétnong TnNg €mOuunTtAg
OuuTTEPIPOPAG aTTO Toug FPs. Autd trepiAdupave pia Trapaliayr Tou AUDIT, kaBwg Kai
évav odnyoé Tapéupacng, PBACIOUEVO OTNV TEXVIKN TTEVTAAETITNG OUMBOUAEUTIKAG
Tapéupaong 1ou avamTuxOnke ammd Tov M.0.Y.. O odnyodg mapéuBaong TTPoERAETTE
TNV TIEPIYPOQPr] TOU TTO0O Ol1adedopévo  €ival TO  QAIVOPEVO TNG  UTTEPPOAIKAG

KATavaAwong aAKoOA, Tov TTpoadIopIouO TwV BAABEPWY CUVETTEIWY AUTOU, TNV €UPACN
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OoTO OQEAN TTOU KaVEIG aTTrokouilel atrd Tn Meiwon TG KatavaAwaong Kal TNy TpoTacn
TTpooeyyioewy yia Tov €AeyXo TNG katavadAwong. To TTakéro autd xpenoidoTroiolvTav
omopadikd amd Toug FPs amd 161 TTOU ONUIOUPYNABNKE KAl N EUTTEIPIA QUTWV
Katadeikvue OTI N xprion Tou ékave €ukoAOTepn Tn Olaxeipion TTPoPAnudaTwy

OAKOOAIGUOU.

To TrepleXOUEVO TOU TTAKETOU avavewBdnke 1o 2003, meplAauBdvovTtag auth TN Yopd 10
TPWTOTUTTO £pWTNUATOAOYIO AUDIT Tou M.O.Y. KAl ETTIKAIPOTIOINWEVEG TTPOTACEIG
moapéupBaong. MapdAAnAa, katd T1a €t 2003-2005, Jlevepynbnke Mo oegipd
EKTTAIDEUTIKWYV TTPOYPANKATWY yia TNV uloBETnon Kai xprion Tou Drink-less package, e
okoTTé TN BeATiwon Tou emmédou auToTreTToiBNoNg Twv FPs. H ektraideuon soTiale o€
3 TOMEIG: OTNV TTANPOPOPNOCN, OTIG OECIOTNTEG aAvayvwWwPIoNnG Kal agloAdynong tng
KATdoTaong Kal oTIiG Oeg1oTNTEG TTapéuBaong Kai dlaxeipiong TG Katdotaong. 210
gekivnua tng ekoTpateiag, HOAIG To 49% Twv cuppeTEXovTwY FPs dAAwvav aiyoupol 6T
gival og Béon va dlakpivouv Toug agBeveic TTou BIETpEXaV Kivouvo atrd Tnv Katavailwon
OAKOOA, €vw TO QVTIOTOIXO TTOOOOTO HETA TNV OAOKARPWON TNG EKOTpaTEIOG avAABE o€
90%. ETriong, onueiwbnke augnon OTO QUTOOVAPEPOUEVO ETTITTEOO QUTOTTETTOIBNONG,
000V 0QOpPA OTIG IKAVOTNTEG TWV OUMUETEXOVTWV Vva OUPPBOUAEUCOUV Kal  va

KaBOBNYHOOUV TOUC EVIOTTIOBEVTEC aoBeveic o€ Kivduvo, amd 36% ot 90%."

2AUEPQ, TO TTOKETO £EOKOAOUBEI va XpnOIYOTTOIEITAI ATTO TOUG EVAIaPEPOUEVOUG FPs Kkai

TepINapBaver?:

o Eyxeipidio odnyiwv yia toug FPs

o Eyxeipidio odnyiwyv yia Toug ypauuateic Twv FPs

o To gpwtnuartoAdyio AUDIT

o YTédelyua Babuoloyiag yia To epwTtnEaToAdyio AUDIT

o ExkmaudeuTikd BondnTikd UAIKOG yia Toug FPs kal Toug cupBouAoug uyeiag

e Eyxeipidio autoponBeiag acBevwv

L Proude, E., M., Conigrave, K., M., Haber, P., S., “Effectiveness of skills-based
training using the Drink-less package to increase family practitioner confidence in
intervening for alcohol use disorders”, BMC Medical Education, 2006, Published online
2006 Feb 6

2 AloBéoiyo  oTov  10TéTOTIO:  Wwww.sydney.edu.au, Hpepopnvia  NAEKTPOVIKAG
emiokewng: 18/10/2016
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6.1.2 2xe0100UOG TNG EKOTPATEIAG

>€ OOKIPEG TTOU £yivav oTo TR WuxiaTpikAg Tou MavetmioTniou Tou Zidveu, ol apxEg
Kal Ta epyaAcia Tou Koivwvikou MAPKETIVYK XpnoIdoTTointnkav w¢ Baon yia tnv
QVATITUEN TNG EKOTPATEIAG KAl TRV EQAPHOYN TNG ATTO £va BEiyUa YIOTPWY OTNV TTEPIOXN

TOU ZioveU.

H 1TpoodoKwueVn CUUTTEPIPOPA ATTO TO KOIVO-OTOXO0, ONAQdK TO KEVTPIKO TTPOIdV ThG
EKOTPATEIOG, ATAV N PEIWON TNG KATAVAAWONG GAKOOA. ZTOXOG NTAV N WEYIOTOTTOINON
TOU apIBuou Twv aTOPwWVY TTou Ba uloBeTouoav TNV €v Adyw CUUTTEPIPOPA, aAAG Kal N
dlatpnon TNG UIOBETNUEVNG CUUTTEPIPOPAC YIa 600 HEYOAUTEPO XPOVIKO BIACTNHO
yivetal. To kavdAl Slavoung atmoTEAECAV Ol YEVIKOI YIOTPOI TwV TTPWTORABUIWY douwv
uyeiag. O1 TpokAnceig ATav TToAAES. KaBwg To TTpoidv TTou TTpowBolvTav ATav Gulo, n
Tpowbnorn Tou Oev PTTopoUce va ouvoeBei pe ammTh, aueon avraugoifry ouTte yia TO
ylatpd, ouTte yia Tov acBevy Tou. ‘Eva akOpn onuavtikd eUTTodIo TTOU ETTPETTE VA
QVTIMETWTTIOTEL ATAV Ol TTEPIOPICHUEVOI TTOPOI, TTIO OCUYKEKPIYEVA O TTEPIOPICHUEVOG
OIKOVOMIKOG TTpoUTToAOYIoNOG TNG dnudoiag uyeiag, o otroiog £€0eTe oTevd Opla oTa
KavaAia diavoung. EE ioou onuavTikd euttodio atroteAOUOE O TTEPIOPIOPEVOG XPOVOG
TWV YIOTPWV Kal 0 €VIOVOG aVTAyWVIOUOG TTOU autog cuvettayotav. TEAog, dev fTav
TAvTa €Cac@AMoPéVn N €Qapuoyr Twv TTapePBAcewy OUPQWVA HE TOV APXIKO
oxedlaouo, KaBwg n TeAIKA diavoury Tou TTPOIOVTOG dev ATAV TTANPWG TUTTOTTOINKEVN,

AOYW TNG AAANAETTIOPAONG TOU EKACTOTE YIATPOU UE TOV EKAOTOTE ACBEVH.

ApXIKd, pe Tn PonBeia ouddwv eoTiaong (focus groups), €yive pia TTOIOTIKA £peEuva
METACU TWV YIOTPWYV YIa va eKTIUNOEI N avaykn dnuioupyiag evog TTAKETOU EyKAIpNng
Tapéupfaong TTou Ba xpnoiuoTToloUCcaV Yia Toug acBeveic Toug. 210 idI0 TTAQicIO,
€EETAOTNKAV O ATTOWEIG TWV YIATPWY YIA TO TTEPIEXOPEVO Kal ToV TPOTTO TTapoudiaong
€VOG TETOIOU TTOKETOU. ZUVEKTIUABNKAV o1 ammowels Kal KATolwv GAAwV opdadwv
EVOIOQPEPOVTOG, ATOPWY TToU ePTTAEKovTavV OTn Oladikacia (TT.X. Ol YPAPMATEIG Twv
YIOTPWY), YIa VA €VTOTTIOTOUV TTIBAVA EUTTOBIO OTNV EQOPUOYH TOU TTAKETOU. TO TTOKETO
TTapéupacng Tou TEAIKA dIapopPWONKe XPNOIUOTTOINBNKE TMAOTIKA atrd 15 yioTpoug ue
OKOTTO TRV avaTtpo@oddTnon EUTTEIPILV aTTO TN Xprion Tou. O1 TTPWTES aVTIOPATEIG TWV
yIoTpWV ATAV BETIKEG. TO TTEPIEXOUEVO TOU TTAKETOU TOUG GPECE KAl KATAPEPQAV EUKOAQ
va TO €VTAfouv OTO KOBNUEPIVA pPOr TwWV OCUVESPIWV TOUG, XWPIG va Toug
atrooguvTovioel. O1 TTepIcTdTEPOI yIaTpoi avépepav OTI Ba cuvexioouv Tn Xprion Tou

TTAKETOU AKOPA Kal JETA TN AN Tou TMIAOTIKOU TTPOYPAUMATOG.
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Katé 1n diadikacia oxedlaopoU Tou TTOKETOU, XpNnoldotToindnkav BacikéG apxES Kal
£VVOIEG TOU EUTTOPIKOU MAPKETIVYK, 6TTWG N £vvoia TOU “CUYKPITIKOU TTAEOVEKTANATOC”

Kal TNG “a&iag Tou TTeAdTN”.

Ooov agopd TNV £vvolia TOU OUYKPITIKOU TTAEOVEKTAHUATOG, VA ONUAVTIKO EUTTODIO ATAV
0 ECAIPETIKA TTEPIOPIOUEVOS XPOVOG TWV YIATPWY, TTOU ETTPETTE VA MOIPACTEI HETALU TwV
TTOAUGPIBPUWY acBevwv TOUG, TWV IATPIKWY ETTIOKETITWV KAl TWV  EKTTPOCWTTWV
EPEUVNTIKWV | AAAWYV N KEPOOOKOTTIKWY Opyaviouwy. 'ETol, ATav onUAvTikd TO TTAKETO
va gival oxedIaopévo Pe TETOIO TPOTTO WOTE va TPARASLEI TNV TTPOCOXN TWV YIATPWY,
OaAAG Kal va gival EUKOAO va evTiaxBei ocuoTnuatikd otnv Adn Kabigepwpévn Kabnuepivn
0pacTnPIOTNTA Toug. Ooov aQopd OTIG QAPUAKEUTIKEG ETAIPIEG, OI KOAOOXEDIOOUEVES
oTPATNYIKEG MAPKETIVYK KAl N TTAPOXN OIKOVOMIKWY KIVATPWY OTOUG  YIATPOUG
OIEUKOAUVE ONUOVTIKA TNV TTPOCROCN TWV I0TPIKWY ETTIOKETITWV OTOUG TEAEUTAIOUG.
A6 v AAAn, mapdn 1o Tpodypauua “Drink Less” dev Trapeixe KATOIO AUECO
OIKOVOUIKO O@EANOG OTOUG YIOTPOUG, TTPOPBOAAE WG HeEYGAO TOu TIAEOVEKTNUA TNV
aglommoTia TTou Tou TTPocédIde N UTTOCTNPIEN TToU e€ac@AAIoe aTTd PEYAAOUGS 1aTPIKOUG
opyaviopoug, OTwg o laTpikdg ZUANoyog kal To BaolAikd KoAAéylo latpwv Tng

AuaoTpaliag.

H évvoia Tng a&iag Tou katavaAwTr kal TNG Bewpiag TNG avtaAAayng OTO EUTTOPIKO
MdapkeTivyK agopd oTo yeyovog OTI O KATAVOAWTAG dev ayopddel atTAwg £va TTPOIOV N
Mo utTnpeaia, aAAd ayopddel OQEAOG, TO OTTOIO TTPETTEI va EETTEPVA TO KOOTOG ayopdg
KAl XpAong Tou TTPoidvTog | TNG utTnPEaiag. EKTOG auTou, Hia EAKUCTIKA OUVaAAQyh
TTPOUTTOBETEN OTI KOl T OUO EUTTAEKOUEVA PEPN Ba ATTOKOMICOUV KATTOIO OQEAOG aTTd
autAv. ‘Eva onuavtikd, Aoimmdv, TTAEOVEKTNPO TNG e€v Adyw eKOTpateiag ATav O
TTPOEPRAETTE OPEAOG OXI MGVO YIa Tov aoBevr, aAAd kal yia Tov id1o To yiaTpd. ETTpdkeiTo,
ME Aiya Adyia, yia pia win-win katdoTtaon. ETTeidr yia Toug yiatpoUlg 10 KOOTOG G€ XPOVO
Kal xpAua ATav eUQAvES, N OTPATNYIKN TTPOIGVTOC KAl TTPowONoNg TNG EKOTPATEIOG
“Drink Less” eoTiaoe TO00 OTIC XOUNAEG QTTAITACEIS TOU TTPOYPAMUATOG ATTO TO YIATPO
000 Kal OTa OQEAN TTOU AVAUEVETAI AUTOG VA OTTOKOMIOEl aTTd TN XPon Tou TTAKETOU:
avdamTugn véwv Be€lIoTATWY 0TN dlaxeipion Twv aoBevwy, dlIaTRpnon TNG ETTAPAS WE O,TI
VEOQTEPO APOPA OTNV TTPOANTITIKA 10TPIKN, al&non TNG IKAvVOTTIOINONG TwV a0BEVWYV TOUG,
BeATiwon TNG €TTayYEAUATIKAG TTPOKTIKAG TOUG, TTIOTOTIOINCEIG TTOIOTATAG TTOU €ival
QTTAPAITNTEG YIA TNV EYYPAPH TOUG O€ £TTAYYEANATIKA CwuaTeia Kal Toug eEaa@aAiouv

uynASTEPES aUOIBEG.
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6.1.3 XapakTnpIoTIKA TNG EKOTPATEIAG

To mpdéypaupa “Drink Less”, Baoi{ouevo oTIG BepeMwdeEIG apxéG Tou Kolvwvikou
MdapkeTivyK, a&loTToince T TTOPOKATW TTAEOVEKTAMATO WOTE VA QUENOEl TA TTOCOOTA

a1Tod0oXAG KAl ETTITUXIAG TOU:

e Tn oxéon eumoToolvng METALU Tou aoBevh Kal Tou yiaTpoU TOu Kal TO dioBnua
Ao @AAEIOG TOU TTPWTOU TTEPI dIACPANICNS TOU ATTOPPATOU.

e Tnv aglomoTia Kal TIG dIATTIOTEUCEIS Tou TTpoypdpuaTog. H utroatrpién amd douég
OTTw¢ o latpikdg ZUAAoyog TnNG AucTpaAiag, o oTToiog AsiIToupyei w¢ opinion leader
oTtov KAGdo, empBefaiwve TNV alOTTOTIO TOU TIPOYPAMUMATOS KAl EVIOXUE TnVv
alo1080¢ia TWV YIOTPWV YIa ETTITUXT EQAPUOY] TOU.

e To yeyovog OTI O yIoTPOG Kal N opada Tou, w¢ Pacikd KavaAl Slavourg Tou
TPOIOVTOG  TNG  €KOTpaTeiag, artoteAoloav  avaTréOTIAOTO  KOUMUATI  Tou
TTPOYPAPUATOG, ATV KPIOINOG TTAPAYOVTAG YIO TNV ATTOTEAEOUATIKOTNTA TNG
EQAPUOYNG Tou TTaKETOU. 17 auTtd, dOBNKe 1IBIAITEPN EUPACH OTNV EKTTAIOEUCT TWV
YIOTPWY Kal 0TAV OPOAR €vTagn Tou TTPOYPANKATOS OTNV KABNWEPIVH TOUG TTPAKTIKN.

o To amtdé mAnpogopiakd Kal TPowONTIKO UAIKG (eTTaugnuévo  TTpoidv), wg
avaTtéoTIAoTO  KOMPATI TNG  OUMPBOUAEUTIKAG Kal  TTapePPBaTikig  diadikaoiag,
oxedIdoTNKE €E'apXAS WG eviaio “TTaKETO”. Adyw Tou OTI TO TTEPIEXOMEVO TOU
TTAKETOU TTPAYUATEUOTAV €va AETITO KOIVWVIKO B€ua, 18iaitepn 1TTpoocox 0066nke
€miong o1o va €Eac@alioTei 6Tl TO UNIKO ATavV peEV €AKUOTIKO OTITIKA, WOTE va
Oleyeipel TO €vOIOPEPOV TOU KOIVOU-OTOXOU, TTPOCEYYICE, O, ETTIOTAMOVIKA KOl
TEKMNPIWPEVA TO CATNMA. TEAOG, peyaAo Bapog 86Onke aTo va eival aTTAr] n xpron
TOU TTAKETOU, WOTE VA EEA0PANICTEI N HAKPOXPOVIa XPAON TOU aTTO TOUG OO BEVEIG.

e ‘Eva amté ayabo, 6mwg nrav 10 TAKETO TTAnpo@opnong Tou “Drink Less”,
AEIToUpPYNOE WG OUVEXOUEVO UTTOOTNPIKTIKG UAIKG TNG €KOTPATEIOG, TOOO YIA TOUG
YIOTPOUG, OO0 Kal YIa TOUG A0BEVEIG, yia TOUuG Oe TEAEUTAIOUG AKOUO Kal JETA TN AAEN
TNG EKOTPATEIOG.

o [1a va kaBopioTei TO KOIVO-OTOXOG TNG eKOTPATEIAG, €ixe TTponynOei ekTETAPEVN
épeuva ayopdg, Baciopévn o€ Yuxoypaikoug TTapdyovteg. H épeuva PaoioTnke
oTo epwTtnpaToAdyio AUDIT, pe Tn xprion Tou oTroiou €yive EekdBapn avayvwpion
KAl TUNMOTOTTOINGN TOU OTOXEUNEVOU KOIVOU, N OTToia OUVTEAECE KABOPIOTIKA oTnVv

OTTOTEAECUATIKOTATA TOU TTPOYPANPATOG.
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To K6OTOG UI0BETNONG TNG TTPOCOOKWHEVNG CUPTTEPIPOPACS YIa TO KOIVO-GTOXO rTav
OXETIKA PIKPO, atrd TNV atroyn OTI 0 acBevig BpiokdTav dn oTov TOTTO SIAVOMNG
(eixe pavtefou pe TOV YIOTPO) Kal Katé TTédoa TOavOeTNTA Ba ETTPETTE VO TTEPIMEVEI
oTnVv avapovr] yia éva eUAoyo xpovikd didoTnua (Katd 1n dIdpKeEId Tou OTToiou
MTTOPOUCE va CUPTTANPWOEl TO OUVTOPO gpwTnuatoAdyio AUDIT). O emmAéov
XPOVOG TToU XpPeIagdTav 0 yIaTPOG YIa VA ETTIKOIVWVHCEI TO PIAVUPA TNG EKOTPATEING
ATAV OUYKPITIK& aUEANTEOG.

H ekoTparteia £Dive €u@acn TTEPICCOTEPO OTNV OTOMIKA EUELIA KOl OTO TTPOCWTTIKO
0peAog TOU a0BevoUg Kal AIlYyOTEPO OTOV €UPUTEPO KOIVWVIKG XAPOKTAPA TNG, HE
ATTOTEAECUA TO KivnTPO Yyia Tov aoBevr) va TTPORAAAEl IOXUPOTEPO KAl VO OTOXEUEI
TEPIOTOTEPO OTNV aAAayH Kal OXI OTTAWG OTNV avTaTTOKPION.

MapexoTav OIOPKAG EKTTAIOEUaN Kal UTTOOTHPIEN OTIC TEXVIKEG €QPAPMOYAG TOu
TakéTou  TapéuPaong. H  diadikacia  TTapakoAouBoluvrav  OTevd, yia  va
eCag@alifeTal n ouveXNS ATTOTEAECHUATIKOTNTA TNG.

H otpatnyiky S&iavounig Ttou xpnoigomoimnénke Atav n otparnyiky push. Ol
OoTPATNYIKES push €xouv atrodeixBei aTTOTEAEGUATIKOTEPES ATTO TIG OTPATNYIKES pull.
Auté viati divetal éugacn OTnV ATOMUKNR TIPOCEyyion, Tapd oTn dnuioupyia
TPWTOYEVOUG {NTNONG METALU €VOG €UPEOG GUVOAOU OTOUWY. ZTN OUYKEKPIUEVN
TEPITITWON, N oTPaATNYIKA push atrodeiXxONKe EAIPETIKA ATTOTEAEOHATIKE, KABWS N
avayvwplion KAaBe PEPOVWHEVOU OTOPOU TOU OTOXEUUEVOU Kolvou aTroteAouoe
Baoikd kopudm Tou TTpoypdupaTtog. O otpartnyikés pull, pye TN xprion Héowv
MadIKAG ETTIKOIVWVIAG, €ival OTTOTEAECPATIKEG KOl OIKOVOUIKA CUP@QEPOUCES YIa
ekoTpateie¢ Koivwvikol MApPKETIVYK  OTAV  TO  KOIVO-OTOXOG OTTOTEAEI  HEYAAO
T0000Té Tou TTANBUCOHOU TNG KoIVWwViag, OTTWG yia TTAPAdEIYUa OE EKOTPATEIES YIA
TNV ao@alf odAynon. Ooov agopd oc BEUaTa UyEiag, aKOPa Kal Qv N EKOTPATEIN
éxel gexivioel pe pull otpatnyikh, ota TEAeuTaia oTAGdIA UAOTTOINGCTG TNG CUVHBWG

QTTAITEF CUPTTANPWUATIKA XpAoN push oTpaTnyIknig.

6.1.4 >uptrepaouaTa

Me Tnv e@apuoyr) TNG AOYIKAG TOu €UTTOPIKOU MAPKETIVYK, TOV TTEIBApXNUEVO KOl

TTEAQTOKEVTPIKO OXEQIQOWO Kal TNV TIPOCEKTIKA €TTIAOYH OTpaTNyIKAG OIAVOMNG, TO

TTPOYPAPUa €ixe BETIKA aTToTEAéOUATA OO0V apopd oTnv uloBéTnon Kai Tn dlaTApnon

TNG EMOUPNTAG CUPTTEPIPOPAG. Z€ YEVIKEG YPAMMEG, N TTAPATTAVW avAAUcH OTTOOEIKVUEI
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o1 To Tedio Tou KovwvikoU MAPKETIVYK TTapéxEl £€va TTOAU Xprioiho TTAQicIo yia Tnv

QVATITUEN TTPOYPOUUGTWY TTOU £X0UV OKOTTO TNV KOIVWVIKH aAAayR.>

6.2 H ekoTparteia “Time to Change”

6.2.1 MNepiypa®n TNG EKOTPATEIAG

H ekoTtpareia Koivwvikou Mdépketivyk “Time to Change” (“Qpa yia AAAayn”) €Aafe
xwpa amdé 10 2009 fwg 10 2012 otnv AyyAia, wg éva ammd Ta Mo @QIAGdoLa
TTPOYPAMMATA YIa TRV KATAPYNON Twv OIOKPICEWY TTOU aVvTIMETWTTICOUV Ta ATOouA ME
TTPOoBAAPaTa YUXIKAG uyeiag. Popéag TNG EKOTPATEIOG ATAV PIa KovoTTpagia Twv Mind
kal Rethink, 800 Kopu@aiwv QINAVOPWITIKWY OPYAVWOEWY YIG TN OTHPIEN aTOPWV UE
TPoBAANATA WUXIKAG uyeiag. H xpnuaTtoddTnon Tou TTPoypAuuaTog TTPonABe atrd 1o
Big Lottery Fund (kpatikdég @opéag NG AyyAiag tTou XpnpatodoTtei QIAavBpwITIKoUg
OKOTTOUG ME XPNMATA TTOU CUYKEVTPWVOVTAI ATTO TNV TTWANGCN KPATIKWY AAXEiWV) Kal
armd T10 Comic Relief (dNUOQIAAG TNAEOTITIKN  EKTTOUTTA, MEOW TNG OTTOIOG
OUYKEVTPWVOVTAl XPAMOTA yIia QIAaVOpwWITIKOUG oKoTroug). To oTtroudaio  pdAo
agloAdynong Twv AaTToTEAEOUATWY TOU TIpoypdudaTog  avédapBe T1o  IvoTitouTo

Wuxiatpikrig Tou King’'s College, oto Aovdivo.

6.2.2 2XeOI00UOG TNG EKOTPATEIOG

To TpéBAnpa TTou KaAoUvVTaV va avTIMETWTTIOE N ekoTpateia “Time to Change” Tav ol
ouoTNUATIKEG Blakpioelg TTou Biwvav Ta dtopa pe TTPoBAANATA WUXIKAG uyeiag. MapdT
TA TTPONyoUdeva Xpovia £ixe onueiwdei TPoodog oTnv Katavonon Kai Beparreia
Yuxikwyv aoBeveiwy, 9 ota 10 dropa 1ToUu avTiyeTwCavV TTPORAARUATA WUXIKAG UyEiag
onAwvav Bupata diakpicewy, OTTWG TTapevoxAnon i €iBeon, améAucn r uTToXPEWON
TTapaitnong atd Tnv €pyacia Toug, dpvnon ac@aliong r Tpatmedikou daveiouou Kai

GANa. O oT1déxog TToU TEONKE aQPopoUcE TOV TEPMUATIONO Twv €v AOYyw OIaKPIoEWV.

% Elliott, G., Unsworth, D., Gomel, M., Saunders, J. and Mira, M., “Social Marketing:
conceptual and pragmatic observations from a current Australian campaign”, Journal of
Marketing, 1994, pp 585-590
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2UYKeKpIYEVa, eTIOIWKOTAV N GAAAY TNG CUUTTEPIPOPAS TWV TTOAITWYV ATTEVAVTI OTA
dtopa pe TTPOPAAPATA WUXIKAG uyeiag, kal OxI amAd n euaioBnToTroinor Toug 6cov

agopd oTa BEpaTa WUXIKAG UYEiag.

H aglomoTia tTwv @opéwv Tng ekaTparteiag (Mind, Rethink, Institute of Psychiatry at
King’'s College), Ta diaBéoiya oToixeia atmd ocuvageic dopdoeig (otn Néa ZnAavdia Kal
oTn ZKwTia), n TPOTEPN ePTTEIpia TNG opydvwong Rethink atmmd avdaAoyeg TOTTIKEG
opdoeig (010 Norwich kai otn B. IpAavdia), n e€ac@dAion £Tapkoug XpnuaTodoTnong
atd 10 Big Lottery Fund kai To Comic Relief ouykataAéyoviav OTIG OUVAUEIG EKEIVES

OTIG oTToieg Ba BacifoTav 0 oxXedIAOUOG TOU TTPOYPANHATOG.

H emAoy ¢ opddag-otéxou £yive ue TTOAU TTPOOEKTIKA Kpithpia. H diggaywyn
evdeAeXoUG épeuvag (OUVEVTEUEEIC e GTOPA PE TTPORBAAMATA WUXIKAG UYEIOG Kal ATONO
TOU TTEPIBAAAOVTOG TOUG - OTTWG N OIKOYEVEIQ, OI QiAoI, 01 YEITOVEG, N TOTTIKA KoIvOTNTA,
01 ouvAdEAPOI TOUG, 01 eTTayyEAUATIEG uyeiag) e€acPANICE TTPWTOYEVH OTOIXEIO OXETIKG
ME TO TTOU Kal atrd Trolov ekdnAwvovTal o1 dIaKPIoEIg, KaBwg Kal PJe To TI Ba pTTopouce
va Yivel yia TV KaTatroAéunor Toug. AgUTEPOYEVH OTOIXEIQ, TTPOEPXOMEVA ATTO TIG
€peuveg dlapOpPOWaONG, TTPOEAEyXOU, TTapakoAouBnong Kai agioAdynong TrpoTEpwvV
Opaoewyv Kal aTTo £€peuveg TTou eixav dieEaxBei atmd opyaviopoug OTTwg 10 YTTOUpYEio
Yyeiag, agiotroinOnkav eTriong. ZUPQWVa PE T OTOIXEI QUTA, £YIVE TUNUATOTTOINCN TOU
€UpUTEPOU KOIVOU-OTOXOU ME BAan KPITHPIa NAIKIOKA, KOIVWVIKO-OIKOVOUIKA Kal GAAQ.
KaBopioTikd KpITAPIO TunuaTtotroinong utmpée o Babuog aAAnAemidpaong pe Aroua
TTOU QvTIUETWTTICOUV TTPORAAMATA WUXIKAG uyEiag (TT.X. aTopa Tou dRAwvav Ot dev
Exouv €pBel TTOTE O€ e€TTOPr ME KATIOIO ATOMO WUXIKA aoBevéG WEXPI ATOMA TTOU
OnAwvav TTWG UTTAPXEl ATOUO WUXIKA a0BeVEG OTO OTEVO OIKOYEVEIOKO TOUG KUKAO).
AkoAouBnoe afloAdynon Twv TUNPATWY TTOU TTPOEKUYAVY Kal, TEAOG, TTPOCBIOPIOTNKE TO
KOIVO-0TOXOG OTO OTT0i0 N ekoTpateia Ba eotiale: otoug “subconscious stigmatisers”

(“uttoouveidnTol OTIYUMATIOTES”, O€ HIa EAeUBEPN PETAPPATN).

Empokemo yia Gtopa TTOU AVAKOUV OTO HECQIO KOl KOTWTEPO KOIVWVIKO-OIKOVOUIKO
eTTimedo, nAikiag 25-45 eTwv, TTOU £XoUV KATTOIO “eyyUTnTa” PE ATOMA PE TTPOPRAARUATO
WUXIKAG uyeiag  (@idol, ouvadeA@ol Kal dtoga  Tou  eUPUTEPOU  OIKOYEVEIAKOU
mePIBAANOVTOG). Emionuaivetal 611 & ouykataAéxbnkav otnv KUpIa ouada aToXo dToua
TOU OTEVOU OIKOYEVEIOKOU TTEPIBAAAOVTOG TwV WUXIKE aoBevwyv (Adyw Twv 18IaiTEpWV
YVWOEWYV, OTACEWY Kal TTETTOIBA0EWY TOUG, KaBwg Kal TNG auénuévng moavotnTag va
QVTIMETWTTICOUV Kal 01 idI101 KATToI0 TTPORANUA WUXIKAG UYEiag), dtoua TTou ekdnAwvav

ouveldntd Kkai @avaTikG Olakpioelg o€ BAPOG aTOUWY WUXIKA acBevwv (AOyw Tng
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MEloWN@iag Toug, TNG TTPOYavoug dUCKOAIaG va emmiTeuxBei aAkayry oTn cuuTTepIPopd
TOUG Kal TNG aTmrodokIpagoiag TTou Katd kavéva Biwvav ol idiol amd Tnv euplTtepn
Kolvwvia), droua Tou ORAwvav 6T dev avayvwpifouv Kav Tnv UTTapgn WUXIKAS
aoBéveiag (AOyw TOu TTEPIOPIOUEVOU  apIBUoU TOug Kal Tng eAmidag o1 Ba

3

TPOCEYYIOTOUV TeAIK&A o€ KATTOI0 BaBud  amd Toug Agydpevoug “ subconscious

stigmatisers ”).

2T0 onueEio autd onueElDVOUNE TTwG 101aiTeEPN TTPOKANCN aT1rodeixbnke N avaykn
dlapkoug emiBefaiwong (HEow NG dladikaoiag TTapakoAoubnong) Ot OTO ETTIKEVTPO
TTapauévouv ol “subconscious stigmatisers”, Twv omoiwv n aAAayr] CUUTTEPIYOPAG
eMOIWKOTAV. AUTS yiaTi, OTTWG aTTodEeiXBNKe, oI oxedlaloueveg dPATEIG TTPOTEAKUAY
ouxVvAa AToud TTOU QVTIMETWTTICaV TTPORAAMATA WUXIKAG UyEiag, KaBwg Kal ATopa oTa
oTroia 1o B€ua ATav AdN oikeio. Autd ATavV TTOAU KaAS, atrd Tnv dmroyn OTI EVOUVAUWVE
TN BéANON Kal TNV QUTOTTETTOIONON TWV ATOMWY AUTWYV VA TTOAEYPOUV €EVAVTIA OTIG

OlaKpioEIg, aAAG aTTOCTTOUCE TNV TTPOCOXH ATTO TOV APXIKO OTOXO.

Ovrtag ouvermig ato mevidmtuxo SMART (6Tmwg To TrepIypdyape oTnv TTapAypapo
2.1), 0 oxedIOOPOG TOU TTPOYPAUMATOG KATEANEE OTOV TTPOCSIOPICHO TWV £ENG OTOXWYV,

ME Xpovikd opiovTa To TENOG Tou 2012:

e AUENON TNG KOIVWVIKNAG €uaioBNTOTToinoNG KAl TNG yvwong yupw atré 10 Béua
TNG WUXIKNG uyeiag, TTpooeyyifovrag 30 ekatopuupia evnAikoug otnv AyyAia

o BeAtiwon katd 5% Twv oTdcEWV aTTévavTl 0T TTPORAAUATA WUXIKAG UYEIAS Kal
Meiwon Katd 5% Twv ava@epBEVTWY TTEPICTATIKWY BIAKPIONG

o Avdamtuén tng IkavoTnTag 100.000 atdépwyv pe TTPOPAARUATA WUXIKAG uyEiag va
QVTIMETWTTICOUV OTTOTEAECHOTIKA TTEPIOTATIKA OIOKPICEWYV €1G BAPOG TOUG

o EEaopdhion 1ng ocuppetoxng 250.000 atépwv o0t Padikég e€kONAWOEIC JE
OWHATIKEG OPACTNPIOTNTES

e BeAtiwon TnG YuxikAG Kal cwpaTikAg gueiog 24.500 atéuwyv pe TpoBAfuara

WUYIKNG uyeiag, JEow dPACEWY TWV TOTTIKWYV KOIVOTATWY

Ooov agopd oTa eutrddIa, TpayuaTikd r aviiAaufavopeva, uioBETnong Tng EmMBUPNTAG

OUMTTEPIPOPAG, EVTOTTIOTNKAV Ta akOAouba:

o H AavBaopuévn avtiAnwn 611 N WuxIkr acBéveia gival @aivopevo oTTavio
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H dayvoia Tou yeyovoTog OTI ATopa Wuxik& acBevr yivovial cuyxvd Buuarta
dlakpicewv

e H dyvoia 4 n dpvnon TG TTPOCWTTIKIG CUMKETOXNG O€ TTEPIOTATIKG SIAKPIoEWY

o O @OBog atrévavtl 0TOUG WUXIKA aoBevEig

e H amdbeia kal n atroucia TTPOCWTTIKAG CUCXETIONG

o H memoibnon o1 Ta droua pe TPoBARPATA WUXIKAG UYEiag dev gival TTapaywyIkd

MEAN TNG KOIVWVIAG YEVIKA ] TOU EPYATIOKOU XWPOU EI0IKG

H évvoia Tng dlopaTikdTNTAG, KaTd TN diadikacia aguvevTéuéewv o€ BABOG PE TO KOIVO-
OTOX0, XPNOiMEUOE WOTE VA ATTOKAAUWE! TIG IDINITEPES €KEIVEG OTATEIC, TTETTOIBNCEIG,
YVWOEIG KAl CUUTTEPIPOPES TOU (TT.X. TO POPBO - he TN OIMTAN £vvola Tou pOBou PATTWG
yivouv Bupuata emmiBeong ammd KATToI0 ATOUO WUXIKA aoBevéG ) Tou evdOTEPOU PORoU
TOU TTWG Ba AVTIMETWTTIOOUV MIa evOeXOMEVN OIKN TOUG WUXIKN acBévela, Tnv EAAEIwn
OXETIKWY YVWOEWV, TNV avnouxia o1 n EANEIYN YVWOEWY MUTTOPEI va TOUG KAVEl va

KAvouv Ta TTpdyuaTa XeipoTepa Kal GAAa).

Q¢ TNY£G avTaywviohoU, avayvwpioTnkav ol £¢AG:

e Ta eTmiyova OTEPESGTUTTA TTOU APOPOUV Ta YUXIKA acBevry dtoua

e H peyahotroinuévn kair ouxva oTpePAl Trapouciacon amdé ta MME atépwv
WUXIK& aoBevwv

o AMAEG EKOTPATEIEG KOIVWVIKOU TTEPIEXOMEVOU TTOU BIEKDIKOUCAV TO XPOVO KAl TNV

TTPOCOXI TOU OTOXEUPEVOU KOIVOU

O oxedlaopog Twv dpdoewv PacioTnke, METALU GAAwv, 0Tn Otwpia NG Alopadikng
Emaeng, n omoia mpwrtotrapoucidotnke 10 1954 amd Tov Allport kai peTegeAixbnke
oTnv 1o dnuUO@IAN Bewpia yia Tn peiwon TG diopadikng PepoAnwiag kai Tn BeATiwon
Twv Olopadikwy oxéoewv. H Bewpia utrooTnpilel Twg n Aueon emar] PETagu duo
OIaQOPETIKWY Ooudadwyv Ba BeATiwoel TIGC OlopadikéG OTAoEIC Kal Ba PEIWoEl TIG

TTpokaTaAAYEIG™.

H exoTpaTteia amo@acioTnke va ocupTrePINGBEl TIG €EN\G dpAoEIg:

** Brown, R., Hewstone, M., “An integrative theory of intergroup contact”. In Zanna, M.,
P., ed., “Advances in experimental social psychology”, Vol. 37, Elsevier Academic
Press, 2005, pp 255-343
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MpoypduuoTta oTa TTAGICIO TOTTIKWVY KOIVOTATWV: TTPOYPAMUATA TTOU OKOTTO
gixav va Qepouv o€ €TTaPr ATOPO WUXIKA UYIN JE GTOUA WUXIKE aoBevr] Kal va
TOoug eUTTAéCOUV O OpadIKEG dpaoTnPIOTNTEG (TT.X. KNTTEUTIKA). ZTOX0G rTav
aPevog N KAAIEPYEIA TNG EUEEIAG TWV CUPPETEXOVTWY, AQ’ETEPOU O TTEPIOPIOHUOG
TOU OTIYMOTIOMOU TWV YPUXIKA aaBevwv atopwy. Ta Tpoypduuata avélaBav va
“TpéEouV” TOTTIKEG evwoelg Twv Mind kai Rethink.

EBdoudada “Get Moving™: Kabiépwon Miag €Bdopddag 10 Ypovo (KABe
OkTWRPN), KaTd TN dIAPKEIA TNG OTTOIOG OpyavwvovTav Opdoelg o€ OAn TN xwpeda,
TTAPOUOIEG ME TIG TTPOAVAPEPOEIoEG TOTTIKEG dPAOCEIG. ZKOTTOG ATAV KAl TTAAI )
EUTTEIPIA ETTAPAG ATOUWY WUXIKA UYIWV JE dToua WUXIKA acBevr) ota TTAaiola
OMOdIKWY  dpacTNPIOTATWY, HME OTOXO TOV  KAOVIOUO TwVv  apvNTIKWV
OTEPEOTUTTWV.

MpwTtofouAia “Time to Challenge”: Zta TTAaicia QuTAG, TO TUAMG VOMIKWVY
utmoBéoewv TG Mind avaAduBave Kkpioiyeg uttoBEéoelc TTOU  agopouaav
OlaKpioeIC KaTd aTOHWY WUXIKA acBevwyv, TTPOCTTaBWVTAS va dnuIoupyraEl
OIKOOTIKO TTPONYOUHEVO € BEPaTa onUavTIKA, PJE OKOTTO TNV TTPOCTACIa Kal TNV
gvioxuon Twv VOMIKWY OIKAIWPATWY Twy OTOPWY HdE TTPORBAANOTA WUXIKAG
uyeiag.

Apdaon “Open Up”: Mpdékertal yia éva SikTuo TTou ouvdéel dtoua Pe TTpoBAAUaTa
WUXIKNG uyeiag Kal evBappuvel TNV aAANAOUTTOOTHPICN TwV WEAWV WOTE va
ETTIKOIVWVOUV TIG €UTTEIPiEG TOUG. Baagiletal otnv apxn o1 1o va PIAGG avoixTd
ylio TNV WUXIKA aoBévela €ival 0 KAAUTEPOG TPOTTOG VIO VA AVTIUETWTTICEIS TA
eOpaIWPEVA OTEPEOTUTTIA KOl TIG TTPOKATAAAWEIS. Méow Tou BIKTUOU, Ta HEAN
avTAOUV UTTOOTAPIEN, OUMPOUAEUTIKN, eKTTaidEUon Kal £UTTVEUON WOTE Vva
TTOAEMAOOUV TIG DIAKPITEIG.

Ekmauideutikd mmpoypaupa END (Education Not Discrimination): To Tpdypappa
atreuBuvoTav oe etTayyeAPaTieg TTou N SOUAEIG TOUG aPrvel aTTOTUTTWHUA OTN
(wn Twv aTtopwyv pe TTPoBARuaTa WUXIKAG uyeiag. H oTtoxeupévn oudda £dw
agopousE Toug POITNTEG laTPIKAG, TO BIDAKTIKO Kal JIOIKNTIKG TTPOCWTTIKO TWV
OXOAIKWV PJovAdWV K.4.. H KOIVWVIKA €TTaQr ATV TO CUCTATIKO-KAEIDI AUTAG TNG
dpaong, n otroia TTepIAGUBave SIOAEEEIG, HaPTUPIEG OTOMWY TTOU £XOUV BIWCEI
olakpioelg AOyw WUXIKAG aoBévelng, avaoTTapacTdoelS Kol SIadPaOTIKEG
TTAPACTACEIG.

Mavedbvikn ekoTpateia KATd Tou OTIyUaTIOpoU: H ekoTpaTteia €ixe oKotmd Tnv
au@IoBATNON OTACEWYV Kal TNV aAAQyr CUUTTEPIPOPWV TTOU EiXaV va KAVOUV ME

TTPoBAAMATA WUXIKAG uyeiag. Ouadeg eoTiaong Kal ouvevTelgelg ae Ba6og ue 1o
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OTOXEUMEVO KOIVO Xpnoldotroindnkav yia va eAéyéouv OAa Ta pnvopaTa TTou

EMAEXONKaV.

H maveBvikA ekoTpaTeia TTEPIAGUPAVE:

»  Aloenuion: TnAEOTITIKEG Kal PAdIOPWVIKEG DIAPNMICEIS TToU EBEIXVaV
TTWG O OTIYMATIONOG Kal 01 SIOKPICEIG PTTOPOUV va eTTnpedoouv Tn {wih
EVOG OTOPOU WUXIKA aoBevolg, €VviuTieG OlapnUicels Pe dNUOYIAELIG
TIPOCWTTIKOTATEG TTOU QVTIUETWTTICOUV TTPOBAANOTA WUXIKNG UyEiag o€
eQNUePIdEG Kal TTEPIODIKA, SlaPnUICTIKA COUBEP TToU diavePndnkav o€
Kévipa dlaokédaong Kal amroTUTTwvVaV PUBoug Kal aAABeieg yupw atmo
TNV WUXIKN acBévela, eTypagEg TTou ToTToBeTABnKav oTo BiKTUO TOU
MeTpb.

> Tnv emionun 10To0€AIBA TNG EKOTPATEINS™: TTOV IOTOTOTIO UTTOPE] KABE
evOIaPEPOPEVOG va Bpel HAPTUPIEG aTTAWY avBpWTTWY Kal SNUOQIAWY
TTPOCWTTIKOTATWY, I0TOPIEC ATOMWY WPUXIKA acBevwv, TUUBOUALG yia TO
TI uTTOPEI Va KAvel yia va Bondrocel, blogs kai fora yia dnudoia oulntnon.

» Awpedav  BonBrijpata Tou Ba prmopoucav  va  EKTUTTwBoUV [/
METAQOPTWOOUV amd Tnv €TTionun 10TOOEAIdA TNG EKOTPATEIAG 1 va
TTapayyeABouv yia va xpnoipgotroinBouv otn d1ddoon TnG eKOTPATEIOG
aTrd MJEPOVWHEVA ATOPA, OPYAVWOEIG, OXOoAgia kal AANoug @opeig
(apioeg, evnUEPWTIKA QUAAGDIO, oOnyoi OxedIOOPOU  ETTIUEPOUG
EKOTPATEIWV, BIVIEO KATT)

» MNapoucia ota péoa kovwvikAg OdikTowong (Facebook, Twitter,
YouTube): Méow auTwy, €TTIKOIVWVOUVTAV 0Ol OPACEIG TNG EKOTPATEIOG,
OUCTTEIPWVOVTAV Kal opyavwvovTav o€ dpAan ol UTTOOTNPIKTEG, YIVOTaV
TIPOCEAKUGN VEWV UTTOOTNPIKTWYV KAl E0EAOVTWV KATT.

» MMapaywyn kai TTPoPoAR Bivieo TTOU OKOTIO €ixav va avTIKpoUOOUV
TTAPAVONOEIS Kal OTEPESTUTTA YUPW OTTd TA GTOUA TTOU QVTIMETWTTICOUV
TTPOPBAAMOTA  WUXIKAG UYEIQG Kal va Tovioouv Tn oTmroudaidtnTa

UTTOOTAPIENG TWV OTOPWY QUTWY OTTO TO OIKOYEVEIOKO KAl QIAIKO TOUG

%5 http://www.time-to-change.org.uk/
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mepIBGAov (T1.x. “Trailer of Schizo, the movie™®, “Schizophrenic Man
Terrifies Kids At Party”®’).

> [lepiodetiovta Kidokia evnuépwong: Kidokia 1Tou épepav To AOyOTUTTO
TNG €KOTPATEIOG KAl OTEAEXWvOVTAY, METAEU GAAwv, pe €BeAovTég TTOU
nrav ol idiol Qopeic KATToIOG WUXIKAG acbéveiag trepiddeucav oe 12
TOAEIG  TNG  €MIKPATEIAG KAl OTAVOVIAV O€  EUTTOPIKG  KEVTPQ,
TTOAUCUXVAOTO OonUEia Kal oTA TTAQICIO TOTTIKWY EKONAWOEWYV, HE OKOTTO
va TTPOWBoOoUV TOTTIKA T UNVUPATA TG EKOTPATEIOG.

» Mepovwpéveg ekdnAwoelg: TMpoKemal yia eVIUTTWOIAKEG OPACEIG TTOU
opyavwenkav oe onueia TNG XWPOG, HE OKOTTO VA KEVIPIOOUV TO
evdlapépov. MNa TTapddelypa, o€ KATTOIA a1Td QUTEG, Ta Bayovia Tou
OIKTUOU Tou Tpau oTtnv TOAn Sheffield petatpdrrnkav €101 WOTE va
TTPOCOMOIAoUV 0 dWHATIA TPEAOKOWEIOU, e OKOTTO va Yivel avTIANTITO
TO yeyovog OTI Ta TTPORAARUATA WUXIKAG UYEiag €ival TTOAU ouxva Kal OT
ol Qopeic Toug eivar AvBpwTrol TTou TINyaivouv aTn OOUAEId TOUG,
ETTIOTPEPOUV OTNV OIKOYEVEIQ TOUG KAl YEVIKWG ouvexiCouv Tn {wr Toug
OTTwG Kal OAol oi dGAlol. Ze pia GAAn dpdan, TePAOTIOl PPAxOoI
TOTTOBETABNKAV € KEVTPIKO anueio Tou Manchester kai Tou Canterbury,
ylo va avadeiEouv 1o BAPOG TTOU O OTIYMATIOPOG €XxeEl OTn Cwn Twv
avOpWITTWV.

» Anuocicuon ava@opwyv: €TACIEG KAl AAAEG avVAPOPEG OXETIKEG PE TOUG
OTOXOUG, TO OXeOIOONO KAl TNV TTapakoAouBnon Tou TTPOYyPANPaTOG
onuooiclovTav yia KABe evOIOQEPOUEVO, TTPOKEIMEVOU va  diveTal

aTTAVTNON OTIG OTTOIEOBATTOTE ATTOPIEG AVEKUTITAV.

Alo¢ avagopdg eival €TTiong o0 TTPOCAvVATOAIONOS TNG EKOTPATEIOG OTn cuvepyaaia
OAwV Twv evdlapepdpevwy Pepwv (stakeholders). 2tnv kateuBuvon autr, opioTnke
GTOMO UTTEUBUVO YIa TOV EVTOTTIONO OAWV TwV EVOIOPEPOUEVWV PEPWV, TNV ECACPAAION
TNG APOCIWHEVNG CUVEPYOOIAg TOUG Kal TNV €TTITEUEN TNG PEYIOTNG ouvEPyEIiag. MeTagu
auTWV, ATAV KUPiwg opyaviopoi Tou EBvikou 2uotipartog Yyeiag Tng AyyAiag TTou gixav
TTAPOUOIOUG OTOXOUG KATATTOAéUNONG OIaKPioEwy, OAAG Kol TOTTIKA OUMBOUAIQ,

QINOVOPWTTIKEG OPYOVWOEIG OKOPO Kal ETTIXEIPAOEIG TTou BEAncav va BonBricouv.

®  AloBéoipo otnv 10To0eAida  https://www.youtube.com/watch?v=YJC-AJWNESS,

Huepounvia nAektpovikng etriokeywng: 10.08.16

> AloBéoiyo  otnv  10TooeAida  https://www.youtube.com/watch?v=NGN1s2FyGAS,

Huepounvia nAektpovikng etriokeywng: 10.08.16
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ISiaitepn éugpacn d60nke otn dwpedv didBeon Bonbnudtwy oe 6Aa Ta TTpoavaPepBEVTa
MEPN, OTN CUCTNMPATIKA €VNUEPWON TOUG YIa TNV TTOPEIa TOU TTPOYPANUATOSG KAl OTNV

TTEPAITEPW UTTOOTAPIEN TOUG.

O oxediooudg tTng diadikaciag TTapakoAoubnong €TTETPETTE TOV EVTOTTIONO O€ KABE
OTAdI0 TOOO TWV TTPORANUATIKWY, OCO KAl TwV ETITUXNMEVWY ONUEIWY Kal TRV AUEDN
TTPOCApUOyH Tou TTpoypdupaTog. MNa tmmapddeiyua, 1o Bivieo “Trailer of Schizo, the
movie” Tou TTPoBAABNKE TO KaAokaipl Tou 2009 atrodeixBnke TTOAU QTTOTEAECUATIKO
OTNnV ETMKOIVWVIA Tou BaoikoU PnvUPaAToG: TTOC00TO 62% auTwy TTou gidav 1o Bivteo,
évavtl 56% auTtwv TTou €idav TIG £vTutreg dlapnuioelg Kal 44% autwyv TTou €idav TIg
TNAEOTITIKEG SlaPNUICEIG, GAVNKE va avTIAaPBAavovTal TNV avaykaidtnta aAAayng g
oTaong Toug. H ekoTpareia TTPooapudoTnKe AUECO OTO ATTOTEAECPO TNG €PEUVAG,
ecao@ali¢ovtag TNV TIPOROAN Tou Bivieo oe 1.750 KivnuaToypa@ikéG aiBouoeg Tov
Atrpihio Tou 2010. YTpge, HANIOTA, PEPIMVA YIa TTPOCBETEG ETMITOTTIEG OIOPNUICTIKEG
EVEPYEIEC OTOUG KIVNUATOYPAPOUG, JE AVAPTNON AQPICWY OTA QOUAYIE KOl OTIC TOUOAETEG

Kal d1avour dIa@NUICTIKWY QUAAADIwWV.

H a&iloAdynon Ttou mpoypdupatog oxedidotnke otn BAon 3 TTapapéTpwy: aAlayn
YVWOTIKF, OTAOEWV KAl OUUTTEPIPOPAG. ZNUEIO avagopds ATAV Ta ATTOTEAECUATA TWV
EPEUVWV TTOU gixav TTponynOei TG ekoTpareiag (to 2008), Ta oTroia cuykpivovTav Pe Ta

QTTOTEAEOPATA TWV ETHCIWY EPEUVWV TTOU YivovTav KATA T OIAPKEIQ TNG EKOTPATEIOG.

Ooov agopd atnv avamtuén Tou oxediou €QAPUOYNG, TTPOCOIOPIOTNKE HE AKPIBEIa
010G Ba Kavel TI, Jéoa atrd pia doun he EUuean BIOIKNTIKA opydvwaon. E¢ac@alioTnke,
OHWG, OTI OAeg o1 avagopés Ba  kaTaAnyouv oToug @opeic Mind kai Rethink, woTe va
UTTAPXEl KEVTPIKA TTapakoAolBnon kai agioAdynon. Amo 1o 2009 €wg 10 2010 TO
TPOypapPa eoTiade 01O va B€0€l OTO TTPOCKAVIO TO BEUa TNG WUXIKAG uyeiag. Ao TO
2010 £wg 10 2011, OTO ETTIKEVTPO TOTTOBETABNKE N APUTTVION TOU KOIVOU-OTOXOU OXETIKA

ME TIG €uBUVEC TOU KABEVOGS yIa TO OTIVUATIOWO Kal TIG OIAKPIOEIS €1 BAPOG aTOUWY ME

TTPOBAANATA WUXIKAG UYEIAG.

6.2.3 ATTOTEAEOPATA TNG EKOTPATEIOG

Z0upwva pe Ta OloBéciya oToIxEia, O0oov a@opd OTn MEIWON TwV aAvAPEPOUEVWIV

TTEPIOTATIKWY OIOKPIOEWYV, KATAYPAPNKE:
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e Meiwon katd 4% Twv OUVOAIKA ava@ePBEVTWY TTEPIOTATIKWY BIAKPIONG

e Meiwon katd 9% Twv ava@epBiviwy TTEPIOTATIKWY OIAKPIONG KOTA TnV
avadntnon epyaciag

o Meiwon katd 6% Twv avaQePBEVTWY  TTEPIOTATIKWY  atréAuong  Adyw

TTPOBAANATOC WUXIKAG UyEiag

Ooov agopd oTn PeATiwon og €mTEdO YVWOEWY, OTACEWV KOl CUUTTEPIPOPWV,

KaTaypd@nKEe:

e EmmKolvwvia TOU MNVUPOTOG TNG €KOTPATEIOG O€ TrEPIOOOTEPA ammo 34
EKATOMMUPIA dTOouA, €W dIa@AMIoNG Kal dNUOCIWY OXECEWV

e BeAtiwon katd 1,3% Twv oTdoEWwVY atTévavTl oTa WYUXIKG aoBevh dToua

o O1 OEKTEG TWV PINVUPATWY TNG eKOTpaTEiag eupavi¢ovral kata 19% Tmo oiyoupol
OTI Ta dTOoPa PE TTPOBAANATA WUXIKAG UyEiag gival TTOAU AilyéTepo eTTiKivOuva aTrd
0, Tl 0 KOOUOG VOMICEl

o O1 OEKTEG TWV PNVUMATWY TNG EKOTPATEIOG eP@aVICOUV PBEATIWHPEVOUG DEIKTES
TTPOTIOEPEVNG KAl EKONAWBEICAG CUPTTEPIPOPAG

o 35% Twv aTOuwV TTOU ouppeTeixav o€ katrola dpdon NG efdouddag “Get
Moving” gixav BeATiwpévn eviUTTwoN yia Ta Yuxikd aoBevh aTouad, QeuyovTag

atro Tn dpdon

Ooov agopd oT0 KaTaypaPév peUPA UTTOOTAPIENG:

e [lavw amd 117 opyaviouoi, INaVEPWITIKEG OPYAVWOEIS , TOTTIKEG EVWOEIG, K.4.
opydvwaoav dpacTnpidTNTEG UTTOOTAPIENG TNG EKOTPATEIOG

o AnuoglAcic TTOAITIKOI, 6TTwg o0 Gordon Brown,o David Cameron, kai GAAol
BouleuTég e€€ppacav TNV UTTOOTAPIER TOUG OTO TTPOYPANMO

o [ladvw atd 31.000 dropa €yivav fans tng oeAidag Tng ekoTparteiag o1o facebook

o [ldvw amdé 11.000 droupa deopeltnkav va BonbAcouv oTnv Katdpynon Twv
olakpicewv

e 27.000 daropa cuppeTeixav aTig dpdoeig TG efdouddag “Get Moving”

o [loANég didonueg TTPOOWTTIKOTNTEG ONAwCAV TNV UTTOOTAPIEH TOUuG OTnV

EKOTPATEIO
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6.2.4 >uputrepaocpuara

o O TTPOOEKTIKOG OXEDIOOPOG TNG EKOTPATEIG BETEI YEPEG PATEIS YIA TN PETETTEITA
TTOopEia TOU TTPOYPANUATOG.

o H diggaywyn evdeAexolg £peuvag Kal N XpHon mng évvolag Tng dIopaTIKOTATAG
gival KaBopIOTIKAG ONUAciag yia Tnv Katavonon Tou KoIVOU-OTOXOU Kal Twv
TTAPAYOVTWYV EKEIVWYV TTOU HTTOPOUV VA TO ETTNPEACOUV.

o H épeuva katédeige OT1, ouvnBwg, Ta dtopa TTou emdEIKvUouv AavBaouévn
ouuTTEPIPOPA OE ouveIdNTOTTOIOUV TNV €KONAWGN TNG. O1 OXETIKEG EKOTPATEIES
TPETTEl va BonBolv o€ TTpwTn @Aacn To KoIvO OTOXO va “VIWoEl” TN AavBacuévn
OUMTTEPIPOPA TOU, TTAPA VA TOU TNV KATASEIKVUOUV EUBEWG.

o H otev) TapakoAouBnon kai duvardTnTa TTPOCAPHOYAS TOU TTPOYPANUATOS OTA
oedouéva TTou avakUTITouv gival oTrouddaiag onuaciag yia Tnv TTopeia Tou

TTpoypaupaTog®,

% The National Social Marketing Center, “Time to Change: Showcase”, 2012.
AlaBéoiyo otnv 1IoTooceAiIda www.thensmc.com, Hugpounvia NAEKTPOVIKAG €TTIOKEWNG:
10.08.16
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