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Euxaplotieg

210 onpeio avtd Ba NBeka va evyaploTIo® 660V fondncay 6TV OAOKAP®OT TNG
TOPOVCAS EPEVVOC.

Apywcd Bo MBeda va evyoplotiom Oepud Tov emiPfAémovio Kabnynty HoL K.
Kwotomovio Kovotavtivo yio tnv cuveyr Tov kabodnynon Kot vrostipién o 6l to
0TAO10 EKTANPOONG TNG EPYACTOG.

Emiong 0o f0ela va evyaploTiom TOVG GUUUETEYOVTIES OTNV £PELVA, TOVS (IAOVLE LOV
v T Pon0ed Tovg PE TNV CLUTANPMOT TOV EPMOTNLATOAOYIMV Kol dwaitepa TV
Mopia Y10 T0 ETOKOSOUNTIKA TNG GYOALOL.

Téhog éva 10101{TEPO ELVYOPIOTO GTOVS YOVEIG HOL 7OV pe VEooTPEav o OAn
OLIPKELNL TOV PETATTUYLOKOV KUKAOV GTTOVOMV.
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MeplAngn

2V mapovoo Sumdopatikn eEeTdletan 1 oXEoN HETAED TOL PALVOUEVOD TNG EAAEWYNG
amofedT®V Ko TG oXEGNG TOL UE YOPOKTNPLOTIKA TG papkag (brand trust, brand
affect, brand image) kot tov katactipotog (store trust, store affect, store image).Xtnv
ouvéREld Yivetal avdAvon TV UETAPANTAOV TNG HOPKOG GYETIKA LE TNV TPOCHAMO)
omv papka (brand loyalty) kot t@v peToafANT@OV TOV KATAGTAUOTOC GE GYECT UE TNV
npoonimon oto katdotnua (Store loyalty).

H ondieia elcodnpotog Aoym tov OOS umopel va ennpedcel GNUOVTIKA TNV LApKo 1
Tov Tpounfevty| (KATdoTnUa) aVOAIY®S LE TOV TPOTO TOV OVTIOPOVV Ol KATOVUAMTES.
2NV TEPIMTMOOT OV O TEAATEG 0LyOPAGOLV £VAL VTTOKATAGTATO TPOIOV OVTAYWOVIGTPLOG
pépxoc N omogacicovv va. unv Eovayopldoovy 1o GUYKEKPIUEVO TPOTOV AdY® NG
eunepiog tovg v {nuia v enopiletor n pdpka. Amd v GAAN TAELPA GTNV
TEPIMTOON TOV 0 TEAATNG ATOPAGIGEL Vo WAEEL Yo TO ayamnUEVO TOV TPOTOV 6€ GALO
KOTAGTNHO TOTE O TPOUNOELTNG e EAAELYN YAVEL TNV TAOANCT). XTNV TEPIMTOGT TOV O
KATOVOA®TNAG EMAEEEL VAL ayOPAGEL Eva TPOTOV TG 1d10¢ ETVLpiaG/HdpKag TOTE OVTE
0 mpopunBevtg aAAd 0VTE Ko 1 papKa onUEIdVOLY ammdAele. H peAétn g andeaong
oV Katavalwt o€ katdotoon OOS kpivetor Wiaitepa onuovtiky Kabdg kKabopilet
OLOIKNTIKEG OMOPAGELS Y10 TO OO TPOTOVTO, TPEMEL VO OmoPeVYovTaL Vo Bpebohv oe
EMheyn M €0T® va PETPLOGTOVV Ot {Nuiec.

‘Eva and to o Pacikd TpoPAnpate 6To Topén TS AMOVIKNG TOANGNS gival To mOTE
elval 0 6OOTOG YPOVOC TapayyeMag Kot ol 1| owot tocdtto. Mo mapoayyeiio
tomofetnpévn kabvotepnuéva Palel oe kivouvo v dabecipdtnta Tov amobépatog
eved o mapayyedla apketd voplg avEdver to KO0TOG amobrkevons, Kvovvov
anoioons N ANENg tov mpoidvtog. To B0 woyvel Kot Yo TV TocoOTTO TOpoyyEAiog
Ot o pukpn mopayyerio PBalel oe kivovvo TV PEALOVTIKY] O00ecIUOTNTA KO
avtiotolyo ol PEYAAn mopoyyeAio. €xel TOLG KIVOOVOLG TOL TPOAVAPEPONKOV.
Enopévmg 10 kpiowo {fmnuo omv Alaviky] moAnon ivon 1 enitevén g 1ocoppomiog
peta&y yopévov toincemv (O0S) kut Tov mbavav pokpoypoviov Cnpidv.

H emoyn tov mehatov Yotepa and OOS eEaptdton omd moirovg mapdyovtes. H
€VKOAlDL EDPECTG LITOKATAGTATOV 1 Oyopds amd A0 Katdotnua kol To £i00¢ Tov
KaTavolmTikod ayabov. Xouemvo pe tovg Christopher & Schary (1979) o kdpiog
TapayovTog ouTov ToL SIMUUATOG Eival 1 TpooNAmon 6To Katdotnuo (Store loyalty)
evavtiov g mpoonimong o€ udpko (consumer loyalty). O Emmelhainz (1991)
TPOcHecE KOl AAAOVG TAPAYOVTEG OTIMG TO ENELYOV TNG AVAYKNG, O TPOTOS YPTOTG TOV
KATOVOA®TIKOL ayafov (Guyvi ¥prion 1 101KN TePIoTACT)) KoL TNG TPOCHAMGNG GE L
ovykekpuévn papko (brand loyalty) evavtiov g npoonimong e katdotnpo (Store
loyalty).O Verbeke (1998) mepieldfave v Voot TOV AVIOY®OVIGUOD GTOV TOUEN TOV
Maviko¥ gumopiov, Tov PobUd apocsimong 610 KOTAGTNUO KOl TS KOTOVOAWOTIKEG
ovvnBeleg Tov Tehdrn. Kdmoot dALol cuyypapeis cuykAivouv e eEmyevelg Kivnnpleg
duvdpelg, onwg ™ coPapdmra Tov OOS Kol TNV ETEPOYEVELN OTIS TPOTIUNOELS TOV
KOTOVOAWTOV, TNV Xpovikn otryun tov OOS kot Tic cmpevtikég emmtmoelg Tov OO0S
KOt TV TTépodo tov ypovov. (Bell ko Fitzsimons, 1999)



NEEeLC KAELOLA
Stock-out, out of shelf (OOS), brand loyalty, brand trust, brand affect, brand image,
store loyalty, store trust, store image, store affect, Fles, MPPs, SDL behavior.



Eloaywyn

To Stockout givar éva cuvnBiopévo eavopevo ya tovg ayopactés. Mo éAletyn 5-
10% oto Movikd eumoplo €xel amoderybel 0Tt givarl o kavovag, kot Ot n e&aipeon.
[MopdAAnia, épevveg KOTAVOAOTOV £xovv OgiEel OTL o1 KaTOVOA®MTEG Bewpovv
SBecUOTNTO TOL TPOIOVTOC VO €IVl £VOG OO TOVS KPIGILOTEPOLS TAPAYOVTEG Y10l TG
ayopég tovg. Ta mocootd twv meplotoTik®v stockout mowiddovv petad 5%
(OMavdia), 7% (Fodria), kot 8% (Hvopéveg TloMteleg g Apepikng kot Bpalidio)
TOV GLVOAKOD emméESOV amobépatog Twv covmep pdpket (Andersen Consulting 1996;
Kooistra 1999; Zinn & Liu 2001; Azevedo & Araujo 2004).

Adpopeg Epevveg oto Taperdov Exovv deilel mocootd avapesa oto 7,1% pe 12,2%.

Mocooto erunédwy stock-out o mponyoUUEVEC EPEUVEG

% Stock-Out
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B Peckham (1963) M Progressive Grocer (1968) M Andersen Consulting 1996
Gruen et. al 2002 M Roland Berger 2003

2xnua 1°: Moocooto emumédwy stock-out o mponyoUUEVES LEAETEC

Av ko ek TPOTG dyng paivovtal Kpa To TOGOGTE, £ivol GNUOVTIKAE Kol amontohv
TNV TPOGOYN TMOV KOTACGKELOGTAOV KOl TOV EUTOP®V AOVIKNG TOANONG, EMEWN Ol
GULVETELES TOVG OLOVEILOVTAL GE OAO TO UNKOG TNG aAvcidog epodlacpod. H avaivon tov
Gruen et al. (2002), n omoia eivar pi GLALOYN omd JAPOPES TUYKOGUIES UEAETEG,
deiyver o0tL 10 70-75% tov kotooctdoswv Stockout eivor dupeco amotélecpo g
OTPOTNYIKNG TOL KATOGTUOTOS AVIKNG TOANGTS, He T0 47% TmV TEPUTAOCEDV Vo,
opeileton oe AdBog Tapayyehio TOL KATAGTHHATOG Kot AdBog Tpofieyn g {iTnong
Kot 10 25% OTIC TEPMTMGELS OOV TO TPOIOV NTAV GTO KATAGTNHA, AALL O)L GTO PAPL.
21 Hvopéveg TloAteleg ot axaBiploteg ommAElES TOV TPOKVTTOLV Yo TOVG



MovomoAintée  Adyw  stockout ektiudtor Ot kvpaivovtor  petaéy  7-12%
doekatopppiov  etnoimg  (Coca-cola  Retailing Research  Council/Andresen
Consulting, 1996).

To mpoPinuo dev meplopiletoan pdévo oto mopadocstokd Aovikd eumdplo. Ot
KOTOAVOAMTEG OV GTPEPOVTOL OAO KOl TEPIGGOTEPO OTO MAEKTPOVIKO EUTOPLO,
oLVOVTOVV Ko ekel TpoPAnpata pe v dtabectudtnto Tov Tpoidvtoc. Ta wpofAnpata
OV OVTILETOTICOVV 01 EUTOPOL GTO OdIKTLO &ivar 1 Kakn TPOPAEYN Kot 1 KOKN
oLVOEGN HETOED TOL GUGTNUATOG OOYPOPG Kot Tng 1otocerida tovg (Fitzsimons
2000). H kaxn ewcovo mov deiyvel To NAEKTPOVIKO KOTAGTNUA KoM €xel 110N yivel M)
TANPOUT KOl EVIUEPDOVEL VOTEPA TOV AYOPaSTH OTL TeEAeiwoe 1 dabecudTNTO. TOL
TPOIOVTOG €ival Un avoaoTpEWiun. XtV €KOViKY ayopd, n {ntnon elvar e&opetikd
anpoPrentn (Rayport & Jaworski, 2001; Reibstein, 2002; Seidman, 2000) ka1 o€
UEPIKES TEPUTTMOCELS Ol €AAEIYEIS eumopevHdTOV givar ovamdesvktes. H éddewym
EUTOPEVUATOV NAEKTPOVIKA €ivar mOAvO va €xel CNUAVTIKOTEPEG EMNTMCELS OTIG
TOMGELS KOl TNV SVCAPECKELD TOV TEAATMOV, S1OTL GTO JAOTKTVLO Ol KATUVOAMTEG
€XOVV VYNAOTEPEG AMOLTNOELS OO  TOVG TOPAOOGLOKOVG KoTavorlmtés (Bloomberg et
al, 2002; Seidman, 2000).EmutAéov, opiopévol KaTavol®TéG moTtehovy OTL T
TAPOOOCIHUKA GUGTHUOTO JVOUNG €lval MO OMOTEAEGUATIKA amd To SLOOIKTLOKA
ovothiuato dtavouns (Schlosser et al, 2006).

Ye kovévay dev apéoel 1 EAAelyn amobepdtov gite eivar oto dwdikTvo gite ©TO
Tapadootakd eundplo. Eival ducapeosto ylo £va KATAGTNHO Kot Ho. LApKa Vo JOvel
TOANCEL Kal TNV a&lomiotio Tov kKatavoiwt. H éAlewyn umopel va opeiletan og
TOALOVG TTOPpayovTeES OTMG 0GTOYI0 TNG TAPAYM®YNG, acToyia TPOPAeync g {\Tnongc-
KOKOG 0YESUGLOG, TPOPANLATO GTIV EPOSACTIKY] AAVGIOM (LETAPOPAS-0mOONKEVGTS)
KA. Eniong duckolo etvar va vmoloyiotel 10 KOGTOG ava YOUEVT TOANGOT), S10TL propel
va yavetal clyovpo TO aVTITILO NG oyopds TOV TPOIOVTOS OAAG yAveTOL €miong M
a&lomotio ToV KATAVOAMTH TPOG TNV ETOPEI KOL 1] YVOUN TOL Y0 TO KOTAGTNLLO.
[Tootepeg €pevveg €xovv Oeilel TG Ol KotavoAmTés Otav Ogv Ppickovv v
AYOTNUEV] TOLG UAPKO. GTO PAEL OvVTWOPOVV HE TEVIE GLYKEKPLUEVOLS TPOTOLG.
Youewvo pe tovg Corsten et al. (2004):

1)Agv ayopdlovv 10 mpoiov Eava (9% TV KatavaA®Tdv)
2)Avafarlovv v ayopd Tov mpoidvtog (15% twv KatavaAnTdv)

3)Ayopdlovv éva mapopolo mPoidv SaeopeTikng enmvupioc/puapkoas (19% tov
KOTOVOAWDTOV)

4) Ayopalovv éva dAro Ttpoidv g idtag enwvopiog/papkag (31% tov Katovalotdv)

5) Ayopdalovv to mpoidv amd aAlo Katdonua (26% TV KOTAVIAD®TOV)

O tpdmog avtidpaong Tov KOTAVOAMTY e£0pTATOL OO TOAAOVS TOPEYOVTES OTIMG TV
nixia, To EOA0, TO EICON UM, TNV YEOYPAPIKT TOL TEPLOYN KL TO EMIMESO LOPPMOTG.

2V €peuva Lo Ol TOVTIOELS Y10, TV 1010 EpATNOT dtaKVUAVONKaY mg eENG:



Avtidpaon KatavaAwtn o€ nepinmtwon
stock-out

B Aev ayopafouv To Tpoidv Eava

H AvaBdaM\ouv TV ayopd Tou
TPOIOVTOG

B AyopaZouv €va aPOKOLO TIPOLOV
SLadopeTIKAG EMWVUpiag/pdpKag
Ayopdlouv éva dAAo tPoidv tng
810 emwvupiog/pdpkag:

H Ayopalouv To Tpoidv amod GAAo
Katdotnua:

YxAHa 2° - AVTIOpAoELS KaTtavaAwTh o€ mepimtwon stock-out

Aappdvovtag vdyn v Tdon Yo avEnon GtV TOWIAMA TOV TPOIOVI®MV Kol LE TV
Tapadoyy] OTL 0 YDPOS G610 PAEL Ppoyvmpdbecpo mopapével o 010G ot HapPKEG
avtayovifovtat yia va £xovv 660 10 dvvatov peyaAvtepo pepidto. Otav dev pmopodv
va avtaneEEABouy kat dev Exovv amdBepa ivor mbavd GAAN pdpka vo kataAdpel v
0¢om ToVC 6TO PAPL. Xe AT TNV £pguva peletdpe TV enidopacn tov OOS oty papko
OALQ KOl GTO KOTAGTN LA 0O TO 0010 0 KOTAVOAMTNG dev Pprike avtd mov NBere. Eivan
onuavtikéd va yvopilovpe mo1og enmpCETOL 0VTH TO OPVNTIKO YEYOVOS Kol Kotd OG0
emnpedlel TV TPOCNA®MON TOV KOTOVOAOTOV OTNV UApKA Kol KoTtd TOGOo GTO
KOTAGTN L.



BlBALoypadikr) avaokomnnon

H dwyeipion tov Stockout eivan Eva 0pa peyding onpociog peta&h akadnUoikov Kot
otehey®v. H avtamdkpion tov kotavolotov e Stockout Kataotdoelg £xel GUVETELEG
Yo TN AOVIKY ayopd (NAEKTPOVIKT KOt TOPOSOGIOKT ), TNV KATOVOU TOV PaQlov, TNV
TILOAGYNOT, KOl YEVIKOTEPU TNG 0ALGIOAG epodlacpov. TloAlég peAéteg €yovv
dwmpaypatevdel pe to cvykekpipévo {NTNUO o€ TTEPLOOIKA TAYKOCULNG EUPEAELOC
Omwe:

e Journal of Business Logistics

e International Journal of Logistics Management

e Journal of Marketing

e Journal of Operations Management

¢ International Journal of Physical Distribution & Logistics Management
e Journal of Consumer Research

e International Journal of Logistics Research and Applications

e Asia Pacific Journal of Marketing and Logistics

H dwyeipion amobépoatoc eivar Eva dvokoro €pyo. H mpoomdbeia tov epmdpwv oty
Mavikn ayopd vo petwcovy 660 pmopotv To OOS kot va Exovv kaAibtepn eumnpénon
nehatdv (Customer service) pmopel va eumodiotel amd 10 SuGaVAIL0Yo KOGTOG Tov Oal
ypewBovv. Emopévmg, vdpyet to StAnupa: vynid erinedo eEumnpetnong TEAATOV e
0mO100MTOTE KOGTOG N picko yio EAAenym amoBEpaToc pe 11§ avdioyeg ocvvémeleg, H
dvokoAio amdvinong ovtod TOL EPMTNUATOS EYKELTOL KOl GTO YEYOVOS TG £ivor
O0oKOAO VO TOGOTIKOTOMBOVV Ol amdAgleg mov Ba vapEovy, dTWS N ATOAEWD TNG
KoAng 0EAnong tov mehatdv, n eHun g paprag kit (Chopra & Meindel, 2003). To
Kootog Tov Stockout mepilapPdvel cuvibmg piol GUECST) AMOAEIL GTIS TPEYOVTEG
TOANCELG KOl [0 KPLOT) 6TO LEAAOVTIKE KEPOT.

[Mopaxdtw wopatiBevror n peydAn mAstoyneio T@v HEAETOV OV 0LV OMUOGLEVDE]
(Mivakag 1%).

2KOmOG NG moapovoas PPAloypagtkig avackomnong eivar va mpoodiopicel v
VOLOTAEVT] KATAGTOON GE 0VTO TO LTI KO OTIC EMOUEVEG EVOTNTES VO TPOYMPNGEL
o€ emmAéov avalTnoT GVoYETIcEMV HeTAED AVTOD TOV PALVOUEVOD KO TG EMIOPAONS
HE TNV UAPKO KOl TO KOTAGTN LA,

10



Nature of Stockout
Authors Focus Consumer Response
study Level
This study discusses the potential
Peckham loss of business to manufactures
. Survey 7-10 % 19
1963 and retail stores brought about
by out-of-stock at the store level ‘ ‘
Progressi This study was a sequence of two
apers documenting the frequenc
ve Grocer | Pap g the frequency Survey 12.2% o
of stockouts observed for items sold
1968 in supermarkets ‘
Walter In examining the reactions of liquor
and store customers in Ohio, this paper Not
Grabner proposed a formal model that Survey applicable
charted all possible responses to PP
1975 stockouts. ‘ ‘
Schary &
hri v h SDL response was compared to store
Christop image, brand loyalty, and o
er . . . Survey 29.4% 30%
demographic variables. Differences
1979 in consumer behavior were observed : w
.| Stocks were removed from the shelf
Emmelhai .
of a discount grocery store. Field Not
nzetal. Consumers were interviewed at the anplicable 21%
1991 checkout lane about intended SDL Experiment PP
behaviors ‘ ‘
Andersen | Itisasurvey on the problem of retail
consultin stockouts that combined store
g audits, scanner data, and personal Survey 8,2% 15
interviews with industry and
1996 consumers ‘ ‘
This study Identifies consumer
Verbeke SDL reactions for high-selling Field Not
. o
etal. brands and explains SDL applicable 21%
1998 reactions by store-related and Experiment
situational characteristics
Campo et | This paper presents a conceptual
al. framework that integrates the Surve Not 20%
major determinant of consumer Y applicable
2000 reactions to stockouts. ‘ ‘
Bell & This study presents an
Fitzsimon | €xperiment to understand how Laboratory Not
s consumers respond to stockout applicable Not applicable
in terms of their satisfaction with | Experiment
2000

the decision process




This research reported results of a

. . study of consumer short-term
Zinn & Liu

response to stockouts. The majority Not
. - Survey .
2001 of variables that are significant applicable
correlates of SDL behavior are
situational
GMA
Study Itis a study on direct-store
Surve 7,4 %
delivery in the USA y ?
2002
Gruen et It is a worldwide study of the
extent, causes and consumer
al . Survey 8,3%
responses to stockout in the fast-
2002 moving consumer goods industry

Roland It is a ECR study on Optimal Shelf

Berger Availability that shows the Surve 210 %
importance of improving product y ’
2003 availability.
Sloot et
al This study investigates the effect
of brand equity and the hedonic Not
Survey . 27%
2005 level of a product on Stockout applicable
responses.

MNivakag (1°°): MepAnPn PEAETWY yLla TNV QIAVINON TWV KATAVOAWTWY O

Stockout
ITnyn: Mauro Sampaio, 2009

O ot6Y0¢ TOV TPOTOV UEAETOV GYETIKE UE TIG OMOVTNOCEL, TOV KOTOVOAMTOV GE
kataotacelg OOS frav Kupiog va kabopicel Tig avTdpacels TOVG Kot TIG OIKOVOUIKES
ovvéneteg. O Peckham to 1963 ftov 0 TpdTtog 6LYYPOEENS TOV SOTPAYUATEDTNKE TV
EVOEYOLEVT] AMOAELL TOV ETXEPTCEMV, KOATAGKELOGTAOV KOl KOTAGTNUATOV AOVIKTG
TdAnong mov Bpickovrot o€ Katactdoelg OOS. H koupro cupforn g perétng tov 1968
nov avartoyOnke oo to National Association of Food Chains, A. C. Nielsen Company
& Progressive Grocer, tav va Tpocdlopicel T GLUTEPLPOPA TOV KOTOVOAMT OE
katdotoon stockout. Ot avtidpdoelg ympiotnkay og Tpeic Katnyopieg:

* S- Ayopd GAlov mpoidvrtog (Switch to another product)

* D- KaBvotépnon g ayopdg puéxpt v enopevn eniokeyn oto id1o katdotuo (Delay
the purchase until the next trip to the same store)

* L- Ayopd tov 16100 mpoidvtog amd dAlo kotdotnua. (Leave the store, buying the
missing item in a competing store)

Amd tote, T0 axpovOopo "SDL" ypnolponoleitarl yuoo vo. TEPLYPAYEL TNV GUVOAIKN
avTidpaon TV KOTovoA®TOV o€ stockout. Mo dAAN onuovtiky cvpfoin NTav 1
peiét tov Walter & Grabner to 1975 mov £€dwoe v Paon Yo, TOAAEG LEALOVTIKEG
peréteg OOS. H axadnpaikn Epevva £l EVIOTIOEL KOl KOTIYOPLOTOmoel £mG Kot 15
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TOavES avTIdopdoelg TV katavalotdv oe OOS, av kot cuviBwg ot epevvnTég PETPOHV
Tig Tévte Tpwroyevelg anavtioels (Gruen, Corsten & Bharadwaj, 2003). Avtécg givau:

1 Avyopd tov id1ov mpoidvtog omd dAlo kotdotnua (Buy item at another store)-
leave

2 Koabvotépnon e ayopdc HéExpt TNV ETOUEVT EMIGKEYT GTO 1010 KOTAGTNLLOL
(Buy later at the same store)-delay

3 Ayopd evog mpoidvtog idtag emmvopiag/puaproag. (Substitute — same brand for
a different size or type)-size switch

4 Ayopd id10v mpoidvtog GAng emwvopiog/pdprog. (Substitute — different
brand)-brand switch.

5 Mn ayopd mpoidvtog. (Do not purchase the item) -lost sale.

Ot eumelpicég HEAETES AmOKOAVTTOVY OTL 1] aAAayT| LapKag etvon  kupiopyn avtidopaon,
Kot akoAovBeital and v ayopd dAlov mpoidvtog g id1ag enwvopiag (Charlton &
Ehrenberg 1976; Emmelhainz et al. 1991). H aAloyf pe vrokatdotato mpoidv €xet
vroroyotel amd 22% £mg 83%, avdioya pe to mepPAAlov AMavikig TdAnons (PAEme
[Mivaxa 1). H aAlayn katactipatog (31%) ko n axvpwon / avaporr (15%) g ayopdg
glvalr o1 Mydtepo ouyvéG mapatnpnoels, aArd eEarkorovBobv va givor onpavTikég,
kaBmg pmopel vo €govv coPapéc apvNTIKEG GLVEMELEG Yo TNV UAPKO 1] KOl TO
KOTAGTNLLO.

Muo TpwtdTUIN TPOGEYYIon avartOxOnke arnd tovg Charlton & Ehrenberg (1976). Avti
VO XPNGLOTOIGOVY oL Epevva, oteEnyayav éva meipapa. o eikoot-tévte efoopadeg
emokéPOnKav 158 KatavaAlwtég 6TO OTITL TOVG TOV ElYOV TNV gvKALPia VO OyopdGOVY
amd po TOWKIAMO amd TPELG LAPKES OMOPPLTAVTIKOV Kot oo TPl pdpkeg todt. Ot
pépkeg ompovpyndnkav €wkd yoo ™ peAétn. Apydtepa gwonyoyav €vo TEXVNTO
Stockout katd tn Swdpkel TG pEAETNC Y va peTpnboldv ot avtidpdoEl TV
KOTOVOAOTOV. O1 KaTaVoA®TEG GLVNOWME AVTIKOTEGTNGOV TNV LAPKA G EAAELYN, OALA
OTOV EMESTPEPE TOTE YOPVAYOV OTNV TAALYL TOVG £TA0YT. Opme o€ avtd T0 TEipapa dev
eEetdotnke kaBOAOL TO evOEXOUEVO OAAAYG KaTaoTHHOTOG o€ Kotaotacn O0S. Xta
ovunepdopoato tovg ot Charlton & Ehrenberg (1976) avépepav 6ti dev mopatipnoov
LOKPOTTPODECLLEG EMTTMOGELS ENL TOV TOANCEWV.

H Straughn (1991) ftov n mpdt TOL YpNGYOTOINGE TO dedopéEva capmong (scanner
data) o puo perétn stockout. Exeivn tpoomdOnce va extipunoet tig emmtmaoelg tov 00S
07O pepidia ™G papkag yio kopapéres. Evo n Bpayvrpdbeoun enidpaom frav pkpn,
N poxponrpdBeoun enidpaocn (mov opileton mg mepiocdTEPO amd mévte gfdopdoeg HeTd
amd v stockout kotdotacn) Nrav onuavtiky. H peioon tov pepidiov g paprog
éneoe katd péco 6po 10% . H andAeio 66dmv mponpbe Oyt povo amd Tig YopUEveg
TOMGELS TOL TPOIOVTOC Katd TN dldpkela TG meptddov Tov stockout, aAAd Kol o€
LETAYEVEDTEPES TEPLOOOVS. AVTEC Ol EUMEIPIKEG UEAETEG OMOKOAOTTOLV OTL, 1)
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avTiOpaoN TOV KOTOVOAMTOV 6T0 stockout motkidAel onuavtikd amd mepinTwon o€
TEPIMTOON.

[Two mpdopata, ot epeuvnTég Apysay va ytilovv £va BempnTikd evvoloAoyikd TAaiclo
mov e&nyel TG avTdpdoelg TV KatavoAwtdv o stockout. TIpoxerton yuo o
Beltiopévn katavonon g avtamdkpiong TV Katavolotdv ce stockouts kot mapéyet
£TG1 ONUOVTIKEG TANPOPOPIEC MOTE VO LETPLACTEL TO POLVOUEVO.

O mivakag 2 sivon por mepiinymn mov Oeiyvel OAeg TIG ONUOVTIKEG GYEGEIS TTOV
TOPOTNPOVVTIOL GE APKETEC EEXWPIOTES UEAETES LETOED TOV OVEEAPTNTOV LETAPANTOV
ko g SDL cvumepipopdc. Eivat edkoro va mopatnpicovpe 0Tt To. OTOTEAEGLLOTA Y10
Ti¢ SDL ocvumepipopég dev ocuykAivouv. Ta onudola tov mivako avagEPovTol 6TV
katevBvvon g oxéong. 'Eva Oetikd mpdono vmodniAdvel o GQUeEST| GXEGT, EVO £val
apvnTikd mpdonpo delyvel o avtictpoen oyéon. o mapdaderypa, to Betucd mpdonpo
v to “Brand Loyalty” kot to “Leave” dgiyvel 6Tt 660 mo TpoonAmUEVOGS Eivatl KATO10G
OTNV QyomnUéEVN Tov papko toco mo mhovo elvarl avtdg vo oyopdoet To 1610 Tpoidv

6€ QALO KATAGTNLO TTOL TO £XEL SOEGIO.

gﬁscrlptlo_n c.’f List of Variables Switch | Delay | Leave
aracteristic
Brand Loyalty (Zinn & Liu 2001) +
Brand Loyalty (Campo et al. 2000) +
Product Private label (Campo et al. 2000) + +
Variables related | Private label Merchandise (Schary &Christopher 1979) +
to the specific | Different Brand (Emmelhainz et al.1991) +
product category | Different variety (Emmelhainz et al.1991) +
or brand in which | Different package size buyer (Campo et al. 2000) +
the stock-out | Availability of acceptable alternatives (Campo et al. 2000) + i i
appears High-equity brands (Sloot et al 2005) + +
Hedonic level of a product (Sloot et al 2005) +
Stockpile products (Sloot et al 2005) +
Store Perception of store prices (Zinn & Liu 2001) + + -
Variables related | Perception of store prices (Verbeke et al.1998) +
to the store or | Store loyalty (Campo et al. 2000) + +
retail chain in | part of the week (Sloot et al 2005) +
which the stock-
out occurs
Urgency in purchase of item (Zinn & Liu 2001) + -
Situati Impulse purchases (Sloot et al 2005) +
ituation e ;
Variables related | SPecific time constraint (Campo et al. ZOQO) +
to the specific Consgmer is upset with st_ockout (Zlnn & Liu 2001) -
shopping trip in Surpr_ls_e with stock_out (Zln_n & Liu 2001) - -
which the stock- Pre-v!s!t agenda (Zinn & Liu 2001) + +
outappears | Pre-visit agenda (Campo et al. 2000) +
: Required purchase quantity (Campo et al. 2000) "
Consumers purchasing small amounts (Verbeke et al.1998)
Major shopping trip (Campo et al.2000) +
Consumer Occupational class (Schary &Christopher 1979) +
Variables related | General time constraint (Campo et al. 2000) +
to the consumer | Shopping attitude (Campo et al. 2000) +
who is confronted
with the stock-out

Mivakag (2°°): MNeptAnn cuoxetioewv tng SDL cuumnepldopdc (significance p < .05)
ITnyn: Mauro Sampaio, 2009
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Ot Schary & Christopher (1979) ftav ot TpdTtol Tov TPoomddncav va ENYHGOLVV TIg
avtidpaoelg tov O0S. Ztig apyéc g dekoetiag Tov 1990, ot Emmelhainz et al. (1991)
GUVEYIOOY VO EMKEVIPOVOVTAL 0TV eneéynon tov avtidpdoewv tov Stockout. H
UEAETN TOVG avEPEPE OTL O1 TEAATEC O1 OTTO10L YTOV TGTOL GE EVa KATAGTN O TOV TTLO
TOavO va KaBveTEPHGOVY TV 0yopd amd TOVG Un ToToVg meAdtes. To picko ayopdc
plog pdpkag OPOPETIKNG amd TNV ayamnuévn, €xel amodelyfel OTL pelidvel v
mOavOTNTO EVOAAAYNG TNG LAPKOG KOO KOl GE TEPITTOOT EAAELYNG TNG OLYOTTNUEVTG.
Ao v GAAN TAELPA M eMElYOVGO AVAYKT) VO 0YOPAGEL O KATOVOAMTAG TNV LApKQ EixE
t0 avtifeto amotéleopa, onAadr, avénoce v mOAvVOTNTO O KOTOVOAMTING Vo
VTOKATOGTNGEL TNV OPYLKT LAPKOL

O Verbeke et al. (1998) dwmictowcav 61t o1 Mavonwintég Oa mpénel va maipvovv
cofoapd vdym 611 N amodToun ££050¢ pag papkag amd T0 KATAGTNUG TOVG Umopel va
AmOOELYTEL KATAGTPOPIKN O10TL £vaL LEYAAO TOGOGTO TV KATAVAAMTAOV B0l oy mpnoeL
amd T0 KataoTnuo. Avtd Ogiyvel TN OLVOUN TOL KATOGKELOGTH GTNV 0ALGION
€POOLAGIOV, TOVAAYIOTOV PpayvmpofeciiaL.

Ot Bell & Fitzsimons (1999) avépepav ot KaTavaA®TEG AVTIOPOVYV OPVNTIKA LE TNV
EMAEWYT] TOV TPOTILOUEVOV LOPKDV 0ALA Kot OTL BLdvouy £vTovn SVGaPECKELD OTOV OL
pdpkeg givarl S100éoeg aALE aPapobVTAL 0O TO YOPTOPLAGKIO TOV KOTOGTHLOTOG.
To amotéleoua ovTO VIOOINADVEL OTL OL AOVOTOANTEG Bo TPEMEL var EMAIDOEOVY TN
0100EPOTNTO. GTOVG GLVIVLOGUOVG TTOV ETAEYOLV Y10, TO Katdotnuoe tovg. O Fitzsimons
(2000) amédel&e emiong OTL 1| AVTOTOKPIOT| TOV KATAVOA®TOV 6€ stockout ennpedleTon
éviovo amd TN 0EGHELGN TOL YO TNV EVOAAOKTIKN €MAOYT, OAAG KOl Yo OTOIEG
dvokoAieg mpokvmrovy e€autiog Tov stockout.

Ot Campo et al. (2000) Tav o1 TPAOTOL TOV £XTIGAV EVOL EVVOIOAOYIKO TAOIGLO OV
e€nyovoe TIG OVTOPACELS TOV KOTAVOAMTOV o€ stockout kot amokdAvmte OTL Ot
KATOVOA®TEG OVTIOPOVV LE OLOPOPETIKO TPOTO aVAAOYO WE TIG KOTOVOAMTIKES TOVG
6LVNOELEG KOl TIC CLYKEKPIUEVEG 1O10UTEPATNTES EKEIVNG TNG OLYOPALS.

Katd tov {610 tpomo, ot Zinn & Liu (2001) emionpovay 0Tt 01 dSNHoypoeikés HeTaPAnTég
dgv €xovv onuavtikéc ouoyetioelg pe v SDL cuopmepipopd kot 411 | TAetoyneio Tov
HETAPANTAOV OV £Y0VV GNUOVTIKEG cvoyetioelg ivarl mepiotactakéc. [apadeiypotog
YOPWV 0 KATOVOAMTNG TOV ayopdlel KATL GE Lo KOTAGTOON EKTOKTNG OVOYKNG, OTMG
éva dmpo yro v Huépa g Mntépag, £xet peyaivtepn mboavotnto vo VTOKATUCTNOEL
T0 TTPOIOV OO VAV KATOVOAMTY] 0 0TOT0G KAVEL L0, TTPOYPOUUATIGUEVT 0yopd. ATO Tig
€€ petaPAntég mov mepthopfavovtar otn perét tov Zinn & Liu (2001), o1 téocepig
elval meploTaclokés: emelyov g ayopds, ovooTATOoT, EKTANEN, Kot atlévia ayopmv
TP TV emiokeyn ot1o Koatdotnua. H mieioymeio g AMyng amo@dcemv tov
katavolotdv copPaivel oto kotdotnua (Hoch & Deighton 1989). Makpéc épevveg
OTOV TOUEN TNG GUUTEPLPOPAS TOV KOTOVAAOT®V o Super Markets éyovv dei&et ot

puévo mepimov 10 1/3 1v ayopdv oyxedidlovtal Tptv amd TV EXICKEYT GTO KOTAGTILLO
(Dagnoli 1989).

Mo tovg MavomwAntéc, 1 aAlayn papkag N Hey€00VG amd TOLG KATUVOAWMTEG OEV
amoteAel peydlo mpoPinua. Kotd apyds, 0o mpénel va emkevipwbodv oty nepintmon
GTNV OTOi0l 01 KATOVOAMTEG 0V 0ryopALovV £V, VTTOKOTAGTOTO A TO KOTAGTN LA TOVG.
20P®G, 01 AIAVOTTOANTEG 0EV LTTOPOVV VO, TTOVANCOLV KATL TOL JEV £IVOL GTO KATAGTN O
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00Tt oALol KoTavaA®TEG dev Mrav Otatedeévol va aArdCovv papka. Otav 1
npotiuduevn pbpka tovg eixe e€aviinbdel, eite dAloalav katdotnuoa (31%), site
avéBorav v ayopd (15%) 1 dev aydpalov kaboAov to Tpoidv (9%) (Gruen, Corsten
& Bharadwaj, 2003).

€ YEVIKEC YPOUUES, Ol MOVOTTOANTEG UTOPEL VO YAGOVV GYEOV TO UGV TV EGOMV,
otav ot teddteg aviyeTmnilovy stockouts. Otav ot KatavaA®wTég oTPAPOVY LOVILO GE
AL KOTOOTAWOTO, Kol EITE TO VEO KOTAGTNWO £XEL CUVOAMKE YOUNAOTEPQ EMIMES
stockout, 1 éyel ta yapnAdtepa emimeda stockout yio To EUTOPELLATO TOL EYOLV
peyolvtepn o&io yio Tov Kotovolotn, o anotélecua Oa gival akdpa xepodtepo. To
KOTAOTNUO UE TO YOUNAOTEPO GLVOMKO emimedo stockout kol amOTEAECUOTIKEG
OTPATNYIKES Yo TN dlaxeipion g dvcapéokelag Aoym stockout Ba ydoet Arydtepovg
neAdteg Ko o kepdioel mepiocdTepoLS TeEAdTEG amd GAAa KataoTiHoTe. Ot Yapuéveg
TOMGELS LTOPOVV VAL 0O YNGOVV GE AMMAELEG TOANGEWDV TNG TAENG Tov 4% Yo Eva
péco Mavorointi. o évav Aavomwinty| dicekatoppvpiov dorapiov, avtd Oa
pmopovoe va onuaivel $ 40 ekatoppvpla etnoing oe anmAelo toinocemv (Corsten &

Gruen, 2004).

H xatovomon tov aviidpacewv tTov TeAdt®v, 0o emTpéyel 6TOVE AUVOTOANTEG VoL
avamTOEOVY TOMTIKEG Yo TN MElwon 1000 Tov aptBpod Twv stockouts 6co kot T
cofopdtra TOV EMATOCE®V TOL stockout. Avtd onpaivel Tt o1 EUTOPOL AOVIKNG
noAone Ba mpémel vo SlTPNoOOVY U0 EVEPYN TOMTIKY Yoo TN Heiwon TV
TEPLOTOTIKMV stockout Katl v O1EPELVIIGOVY TPOTOVG LLE TOVG OTOIOLG UTOPOVV VoL
LETPLOGTOVV Ol ATTMAELES.
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Avarmtuén 1°V povtelou

g Vo GLUVEYMG VOTTUGCOUEVO TTEPIBAALOV, 1| LapKa YivETOL £VOL OO TO TTLO TOAVTILOL
otoyeiol TOv EvePYNTIKOV NG €Toupeiag, Pe oTpatnykn kot {OTKN onuacio yo v
weportépm e£EMEN 6. H vepaio e paproag eivar Eva omd to Koplo epyareio yo
TOVG EUMOPOVE TOV UTOPOVV VO YPNOUYLOTOUCOVY YL VO UTOPOVV VO TOLAGVE
VYNAOTEPOQ TOL TTPOTIOVTO TOLG OO OVTA TOL 0YoPAlovV Ol KATOVOAMTEG OE GYEOT UE
oV avtayoviopd g ayopds (Helmig et al. 2007). Ot kotavol®Ttég £x0uv TV TaoT Vo
TANPOGOVY TEPIGGOTEPO YL €VOL EUTOPIKO ONUA, ETEWN OVTIAAUPAVOVTOL TTMG
Kkepdilovy TV KaADTEPT OYE0N KOGTOVG-TOIOTNTOG TTOV KOVEVOS OVIOY®OVIOTNHG OEV
umopei va mpoogéper (Jacoby & Chestnut, 1978). 'Evog onpovtikog aptOpog
EPELINTIKOV HEAET®V VIOoTNPilovy TV dmoymn 0Tt o1 katovolowtés Pacilovtar oty
TN oav €va OeikTn TG To1dTNTOG TOL TPOIOVTOC. APKETEG HeAETEG Emiong £xovv Ogi&et
OTL Ol KOTAVOAMTES GLVOEOVV OPOPETIKE €Mimedn mOOTNTAG O TAVOUOLOTLTTOL
TpoidvTa Tov Exovv dtapopetikés TEG. Emedn n tun Bempeitor 1660 cuyva évoeién
NG MOOTNTAG, UEPIKEG EMYEPNOELS GKOMLO OlvOUV EUEOCT GTNV DYNAN TN TOV
TPOTOVTIWV TOVG TPOKEWEVOL VO TO. GUVOEGOLV HE LYNAN TOW0TNTO. ZLYVA Ot
KATOVOA®TEG TOTELOVY OTL AYOPALELS L TO TOL TANPDVELS 1) 0,TL TANPAOGELS Oa TAPELS.
H oAqfeio PePaiog eivar 6t1 01 KATOVOA®TEG YPNOLLOTOOLY TNV TIUH GOV
VIOKATAGTOTO JEIKTY TG TOLOTNTOG TOL TPOTOVTOG OTIG TEPUTTOOELG TOV EYOLV Alya N
kaBorlov mAnpogoplakd otoyeio yio va kKptvouv mépa g Tywng. Emiong, n tyun
YPNOUOTOIEITOL OTIS TEPUTTAGELS TOV Ol KATOVOAWMTEG £XOVV Alyn EUTIGTOGVUVY G
O1K1 TOLG KOVATNTO Vo, KAVOLV a&loAdynon Kot emloyn pdpkog pe Pacikd Kptnplo
TNV TOL0TNTO.

Yopuewva pe touvg Monroe & Rao (1987) ou mepurtdoels otig omoiec M TN
ypnoonoleitot yuo vo a&toAoyn0el n moidtnta tov TPoidvrog cuvoyilovtal ota eENG:

1. Yrdpyovv mpoylotiKéc 1 avTIANTTEG SL0POPES TOLOTNTOG OVAUESO GE LAPKES
TOV TTPOTOVTOC.

2. O KOTovVOA®MTNG TIOTEVEL LLE GLYOVPLA OTL 0T GLYKEKPLUEVN TTEPITTOON 1) TIUN
TpoPAETEL TNV TOLOTNTO.

3. H mpaypatikn motdtta eivar SVGKOAO Vo KplOel Pe OVTIKEIEVIKG Lo 1) e
Baon to Ovopa ™G HAPKAG N TNV EKOVO TOV KOTOCTAHATOS Omd TO OToio
UTOPEL 0 KATOVOAMTNG VO AyOPAGEL TO TPOTOV.

4. O KaTovVOA®TEG YPNCLLOTOIOVV TV TIUN ®¢ EVOELEN TG TOOTNTOG CLYVOTEPQ
v pdpkeg mov yvopilovv oamd 6,1t Yoo pHApPKES ME TIG omoieg dgv eivan
eokelmpévot.

5. Meyolitepeg dapopEéc otV TIUN EMNPEALOVY TEPICCOTEPO TIG OVTIANTTEG
SLpopéG TOLOTNTOS OO O,TL LUKPOTEPES SLOPOPES CTNV TLUN.

H mowdmta avtibeta, dev kpivetanr pe Pacm v T OTIG TEPITTAOGELS YVOGTOV
OVOUATOV HOPK®OV 1 HEYAANG EUTEPIOG HE Eva TTPOTOV. X& OVTEG TIG TEPUTTAOGELS M
onpocio TG TIUNAG GOV VTOKATAGTATO TG TOLOTNTOS LELDVETAL, 0TS EXOVV AmOdeiEel
Ko oyeTikég peréteg twv Zeithaml (1988) kou Dodds et al. (1991).
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Q¢ ek tovTov, o1 brand managers tpoortabodv va. avVTIHET®TICoVY aVTo T0 CHTNUW LE
™ dnovpyia woyvpodtepwv epmopikmv onudtov (Keller, 1993). Mia ko otpotnyikn
IOV YPNOCLUOTOLEITOL Y1O0. VO €VIGYVGEL TO EUTOPIKO oNuo. €ivor 1 dmuovpyia
eumotoovvng (brand trust) peta&d g eTOPEiNG KOl TOV KOTOVIADTOV.

H gpmotoovvn oty pdpka Bewpeitar facikn petafintn oe moAréc peréteg (Doney &
Cannon, 1997; Moorman et al. 1992) ko eniong Oempeitar o¢ évag a&loonueimtog
napdyovtog oty emtuyio g entyeipnong (Morgan & Hunt, 1994). Ot Chaudhuri &
Holbrook (2001) opifovv v gumiotochvy 6tV papko ¢ «tmv mtpobupio tov pécov
KotavoA®T| va Paciletor oty wovotnTo TG UEPKOG VO OVTOTOKPIVETOL OTIg
Tpodlaypapég mov €xel Béoew. H eumotoochvny oty pdpko TPOKOTTEL PETO TNV
a&lohdynon OAmv tov mbavav TpocPop®dv omd daeopes napkec. Edv n mpotipuodpevn
pépka mopéyel aceiarea, TYOTNTo Kot aflomotio 6€ oxéon Ue TG OAAES TOTE M
gumotoovvn Ba dnuovpyndei ko Ba avortiooeTon amd Ty ypron g papkag (Doney
& Cannon, 1997). Emopévog pmopel va emwbel mmg 1 eumotochvn oty udpka
onuovpyeital Kot ovOrTTOGGETOL OO TNV QUECT] EUTELPIO TOV KATAVIADTOV LE TNV
pépxa. Oco 1 papro KEAVTTEL TIG TPOUVAPEPDHEIGES AVAYKEG TV KATAVOAOTOV TOTE
Kot eketvol ovveyiCouv va v gumotedovrol. v nepintoon tov OOS maver va
cuveyiletar avt N eumoTocHVN KAODG TANTIETOL 1 AEOMGTIO KO 1) OCQAAELD TNG
péproc. Xnv cuvéyeta Oa opicovpe v TpdT pog voddeon.

Hie: To @awvopevo tov stock-out oyetileton apvnTikd pe TV EUALGTOGVVI] TOL
KoToveloTi tpog TNV papko (brand-trust).

Opoimg, to brand affect dwadpapatiCer onpaviikd poro oty oyéon HeTo&d NG
etopeiog Kot v KotavoAotdv. H eumotooivn ivon ytiopévn ndve oto Bgpéiia tov
brand affect (Berry & Parasuraman, 1991) nov dnpiovpyei v TpocHAmon 6TNv Lapka
(brand loyalty) xat v mpdBeon g ayopdc g papkog Eova and Tovg KOTOVOAMTES
(Morgan & Hunt, 1994).

To brand trust xor to brand affect Aeitovpyodv kabopiotiké otnv emtvyion ™G
etapeiac. Amo v mAevpd tov marketing ot dvo avtég petaPAntég mPooPEPoLV
poakporpofecpo opéAT, petdvouy 1o picko (Morgan & Hunt, 1994) kot amotehovv tov
axpoyovwaio AiBo g etopikng otpatnykng (Spekman, 1988). And v mievpd tov
KATOVOAW®TY ATOTEAOVV OmapOiTNTO CTOXELD GTNV GXECT TOVG LLE TNV £TALPEint Kot Ot
KOPLoL AOYOL TOL €ENYOVV TIG GUUTEPLPOPES TOVG amévavtl otig etaipeieg (Caceres &
Paparoidamis, 2007).0v Berry & Parasuraman (1991) emifeBoidvovv 611 10
OTOTEAECUATIKO HAPKETIVYK e&optdrtarl amd v emtuyn dlayeipton téco tov brand
affect 6co xou Tov brand trust.

O 6pog tov brand affect pe tov 6po tov brand trust givar dVo oTEVE CLVOESEUEVEG
d100ThoElC 6TOV KOGHO Tov pdpketvyk. H kopla drtapopd peta&d tov brand trust kot
tov brand affect eivan oto yeyovoc mwg to brand trust Bewpeiton ©¢ o pokpd
ddkacio  omoia pmopel va cupPel pe ) okéyn Kot Ty €£€TA0T TOV EUTEPLOV TOV
KOTavoOA®TOV Yoo Ty papko, eved to brand affect oamoteleitan and mapopuntikd
cuvvalcOnuata mwov pmopel va oynuatiotovv avbopunto (Chaudhuri & Holbrook,
2001). Ot Chaudhuri & Holbrook (2001) opilovv tov 6po brand-affect wg tnv
dvvotdtnTa pog pdpkag vo emnpedlet pe BeTikd cuvaioOnuata Tov HECO KOTOVIAMTN
MG OMOTEAEC O TNG YPNONG TNG. ALOPOPETIKA UITOPEL VO OPIOTEL OC 1 GLVUGONUATIKT
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avVTIOPOUON TOV KATOVOAMTOV TPOG VO EUTOPIKO CNUM, Y10 TO OTO10 £0LV gumEpin
a0 TNV KATOVAAWDGT TOV. L€ TEPITTMOT TOV O KATOVOAMTIG OEV IKOVOTOLEL TNV OVAYKN
TOL oMo TNV TPOTIUAOUEV) TOL WdApKa, €lvol AOYIKO VO YOAUPOVEL OVTOC O
ouvaloOnuatikdg deopog. Epevveg éxovv dei&et T vynAd cuvancsOnpuotiko d€G1Ho Tov
KOTOVOAMTH HE TNV HAPKa £YEL O GLVETELD LVYNAOTEPT apocinon otny udpko (Dick
& Basu, 2004). Xe nepintmon OOS 1 papka Tpokolel Gueso apvnTikd cuvoiodnuota
TPOG TOV KATAVAAMTN, ETOUEVMG 0T cvuvEeLd Ba BEcovpe TV devTepn LTOBEST):

Hib: To @awvépevo tov stock-out eyetileton apvnTikd pe ™YV cuvvolsOnpatiky
avtidpaocn Tov Katavalmt) Tpog TV pdpka (brand-affect).

Ot dvBpwmot d10pEpovy petalh TOVG amd To YOUPUKTNPIOTIKA TN TPOCOTIKOTNTAS TOVG
Kot TNV eE@TEPKN TOVS ERPAvion. [Tapopoimg kot ot pépkeg £xOVV YAPOKTNPLOTIKA TOV
TIG KAVOLV vaL S1aPEPOLV 1) iaL ard TNV GAAT. AVTA TOL XOULPAKTNPIGTIKA fvat Kot 0 Adyog
OV Ol KOTOVOAMTEG EMAEYOUV GULYKEKPLUEVES WAPKES OVOUEVOVTOG VO €YOVV TO
avtiototyo 6gelog. 'Epevveg éxovv deilel TmG 01 KATAVOAWMTES EMAEYOVV LAPKEG TOL
TOTEVOVY IO EVICYDOLV Kol dtotnpovv v €wkova tovg (self-image) mpog tov
KOwovikd Ttovg mepiyvpo (image congruence hypothesis). H emhoyf puog
GLYKEKPLUEVNG LAPKOS OVTOKIVITOV, POUY®V, TOLYAP®OV KAT. divel v duvatdtnta
OTOV KATOVAAMTH VO, EKPPACEL TO10G Eival, Tmg BEAeL va Tov PAETOLY Ot GAAOL, Y®PIG
va ypelaletar mtepiocdtepo komo. (Belk, Bahn, & Mayer, 1982; Hong & Zinkhan, 1995;
Onkvisit & Shaw, 1987).

Ot Hsieh, M.H., S.L. Pan & Sentino, (2004) vrootnpilovv mog pio exttuoynuévn pépko
KATOQEPVEL VO KAVEL TOLG KOTOVOAMTEG VO TGTELOLV TG oyopalovtag TNy,
KOVOTTOL0UVTOL Ol aVAYKEG TOVG, TOVG KAvel v TV Egxwpilovv amd Tig dAleG Ko
avédvouy v mlavotnTa Yo emavaAapfovopeves ayopéc. EEGAAov o papka mov
€xel Ko ewova oV ayopd eivor mo mbavo va Exel mepiomtn 6éomn oty ayopd,
AVTOYOVIGTIKO TAEOVEKTNO GE GYEOT E TOVG OVTAYOVICTES KOt LEYOADTEPO PEPIdLo
and v wita. (Park, C.W., B.J. Jaworski & D.J. Mclnnis, 1988)

H eswova mov avtihopPdavetor kot €€l 6T0 HLOAO TOL £VOG KOTOVOAWMTNAG Yo TNV
GUVOAIKY] TPOCOTIKOTNTO MG HAPKOG Kol £xel onpovpyndel pe v mapodo Tov
YPOVOL PEC® O1OPNUICEDV OALA KOl GIECTG EUTELPIOG TOV KATOAVOAMTY OO TO OQEAN
nov Oa mpookopicel amd avtr Bewpeiton g ewova papkog (brand image). Env
TEPIMTOON OV TO TPOIOV £xel MPo®ONOel amd TO PAPKETIVYK KOl O KOTOVUAMTNG
ocuvnBmg éxel oymuaTicel pol KA €KOVOL Yoo TO TPOIOV OAAG dev Umopel va 1O
evtomicel oto pael AOym EAAetyng, tOte oLTH M KOAN €wkova apyilel va @bivel pe
GUVETELDL VO, TPOYWPTCOVLE GTNV EXOUEVN VTTOOEON:

Hic: To @awvopevo Tov stock-out oyetiletor apvnTikda pe TNV E1KOVO, TOV TPOTOVTOS
(brand image).

To k66T0g AmoOKTNONG VEOV TEAUTOV cuVNBmS vVItepPaivel KoTd TOAD TO KOGTOG NG
dltpnong evog vdpyovtog meAdtn. Qg €K TOVTOL, 1 SWTHPNON TOV TEAATOV EYEL
vivel pia oTpatnyikn S1oiknong Kot £XEl KEVIPIGEL TO EVOLOPEPOV GTIV KOTAVOTON Kol
™v gpappoyn Tpoypappdtev brand loyalty (Agustin & Singh, 2005; Carter, 2008; Pan
& Zinkhan, 2006; Reichheld, 1996; Reichheld & Sasser, 1990; Sheth & Parvatiyar,
1995). Zopemva pe pia Epguva daTnPNoNS TEAATOV, TEPIGGOTEPO ATO TO NUICL TOV
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epOTOEVTOV avépepav OTL TO TOCOGTO €M TOV TOANCEMV OTO TOLG LIAPYOVTES
neAdteg Ntav 75% 1 peyarvtepo (Carter, 2008). EmmAéov, mapd to yeyovog 6t to 98%
TV gpetOéviov cupemvnoe 0Tt to customer loyalty ftov moAd onuavtiko, povo ot
U101 aVEPEPOY YVMOGT OTOLOVONTOTE TPOYPAUUATOS IKOVOTOINONG TOV TEANTMOV TOV
EQUPUOGTNKE GTNV ETALPIA TOV EKOVOV TA YAOVLIQ TOVG. ATO TNV HEPLE TOLG O1 ETANPELES
avépepay TS 6t0 73% TOV TEPIMTMOGEMV OEV LETPOVV TNV APOGIMON TOV TELUTOV.
Eniong 10 96% 1oV emyyepnoemv avépepay 0Tt TEVTE amd TOLG KAADTEPOLG TEAATESG
TOVG lY0V 0yOpAoEL OO AVTOYOVIGTH KATO TN SEPKELN TOV TPLOV TEAELTALOV ETOV
(Carter, 2008). Eivor capég 011, mopd v avénon g onuacioc, n dwtipnon tov
TEAOTAOV TAPAUEVEL TTIO SOVGKOAN Ko 7o TEPITAOKN 0md OTL TV 6TO TOPEAOOV.

O Omar (1999) t6vice 6t to Store loyalty eivor o mo onpaviikdg mapdyoviog ot
OTPATNYIKY StoyelPLoNg MOaVIKNAG TOANONG Kot TNV emttuyio TNG. ZNUAVTIKE OQEAN o
TNV 0POGIMoT Kot STNPNOT TOV TEAATMOV GTOV AMOVOTOANTY TEPIAAUPAVEL TV OO
otopo og otopa petadoon kong enung (Berry & Parasuraman, 1991; Bloemer &
Odekerken-Schroder, 2002; Griffin, 1995), tmv npobvpia vo mAnpdoovy vynAdtepeg
Tipéc (Chaudhuri & Ray, 2003; Selnes, 1998) kot peyardtepo pepidio tv nelatdv mov
npokdmtel and v avénon tov ayopwdv (Reichheld, Markey, & Hopton, 2000;
Zeithaml, Berry, & Parasuraman, 1996). To mo onpovtikod givor 0Tt To. £6050, TOL
Tapdyovtol amd Tovg MGTOVG TeAdteg ocvveyilovv va av&dvouv 660 PeYOADTEPO
dtbotnua ov merdteg mopapévovv metol oto Kotdotnuo (Sirohi, McLaughlin, &
Wittink, 1998).

[Tponyobuevn épevva otov topén tov Store loyalty emikevipdvetar oto customer
satisfaction g éva onpavtikd mpoyvootikd deiktn tov brand loyalty (Bloemer &
Kasper, 1995; Brown, 2004; Cronin & Taylor, 1992; Garbarino & Johnson, 1999;
Reichheld, 1996; Sawmong & Omar, 2004; Taylor & Baker, 1994). Qot660, mOAAEC
etopeieg mov eiyov vynin Padbuoroyia otov deiktn kavomoinong mehatdv £deEav
Kokn owovopky enidoon (Buttle, 1999; Passikoff, 1997). Yrdpyovv otoryeio mov
vrootnpifovv OTL VILAPYOVY VYNAL TOGOGTA UTOGTAGI0G LETAED TOV IKAVOTOMUEVOV
etV og moAAES Prounyavieg (Buttle, 1999; Jones & Sasser, 1995). 'Etot,
KOVOTNTO TNG IKOVOTOINONG TOV TEAATAV LLE GUVETELD, AELOTLOTA Kot Le aKpiPela doTe
va givol apoctmpévol 6To KaTdotnuo dogv £xel capng tekunplodei (Higgins, 1997).

H epmotoovvn givar to KuploTeEPO GLGTATIKO GTIC GLVOAAAYEG OV YapakTnpilovTot
and v afefordtnra, v evtadeia kor v e€aptnon (Bradach & R.G. Eccles, 1989).
H oyéon epmotocvvng peta&d dvo pepmv mov 0ev lyav Kopio Tponyoduevn cvvoeon
OVOLEVETOL VO TTPOKVYEL GTOOLOKE KO Vo EEKIVIGEL UE JUKPEG OPAOGELS TTOL OTALTOVY
apyIKO HKpn €£APTNON OO TNV EUNIGTOCLVY]. XTIV GLVEYEW €0V Ol GUVOAAXYEG
GUVEYIOTOVV KO VILAPYEL AVTOTOKPION TOTE KO 1] EUTIOTOGVV ALEAVETOL GTUOL0KA,
eva otV avtifetn mepintmon N gumicTochvn €xel TV Téom vo Kiveitor Kabodud (S.
Sitkin and N.L. Roth, 1993). Onote 0a mpoympnoovpe otnv endpuevn vadbeon:

Hid: To @awvopevo Tov stock-out oyetiCetan apvnTika pe TNV EPTLGTOGVVI| TPOS TO
KotasTnpa (store trust).

H mponyoduevn épevva oo store loyalty emkevipdbnke oe d1dpopeg petaffAntéc mov
dnuovpyovv agocinon oto katdotnua. o mopdderypo, ot Sirohi et al. (1998)
EMKEVTIPOOM KAV GTNV OVTIANYN TOV TEAATOV Y10 TNV ELOAVICT TOV KATOGTILOTOC, TG
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AELTOVPYIEG TOV KOTAGTAUOTOC, TIC VINPEGIES KO TO TPOCMOTMIKO TOV KATaoTatog. Ot
Macintosh & Lockshin (1997) e&étacov to pOAO NG 1KAVOTOINONG TOL TEANTN AOY®
oV kataothuatog (Store satisfaction), v eumictocvvVNn TPOG TOLE TOANTEG KO TNV
akepardtnTa ToL TOANTH. O1 Ray & Chiagouris (2009) tévicav cav petofAntég tny
ATULOCPOLPO TOV KATOOGTHUOTOC, TNV HOVASIKOTNTA TOL KOTACTHUATOS, TV afla TV
EUTOPEVUATOV, KOL TNV TPOCTADELD Y10l TV EMITEVEN QLPOGIMONG OO TOVS TEAATEG.

Avotoyde, o avtiktumog tov store affect oto store loyalty dev €yel digpgvvnOsi
emopkmg. To store affect éyer mapduoln évvola pe to brand affect (Chaudhuri &
Holbrook, 2001) kot opiletor ®¢ 1 TPOOTTIKN TOL KOTAGTHUOTOS VO, HTOPEL Vol
TPOKOAEGEL  EVVOTKEG  CLVAICONUOTIKEG OLVONKEC ®OTE VO,  AmOKPivovtal Ot
katavolotég (Ray & Chiagouris, 2009).01 Donovan & Rossiter (1982) vrootipi&av
OTL 10 TEPPAAAOV TOV KATOGTHHLOTOS £XEL TN dvvaTOTNTO VO dAAALEL TOL GVVocON AT
TOV KOTOVOADTOV KOl OG €K TOVTOV VO EXNPEACEL TIG GUUTEPIPOPEG TOVG. T0 store
affect pmopel va amoteléoet kKaBoploTIKO TOPAYOVTA GTNV HEALOVTIKY] GUUTEPLPOPE
TV Kotavoiontov (Babin & Attaway, 2000).

To store affect &yet yiver avtiAnmtd og o gvyopiomon (Chebat & Michon, 2003) 7
TPOKANCY OGS SUVOIGONUOTIKNG gumelpiag Kotd v SldpKeln emiokeyng o€ €va
KATAoGTNUO TOL CLVIOME KAVEL TIC ayOpEG TOL Kot BPioKel TNV ayamnévn Tov LipKo. o
katavolotig. (Orth, Limon & Rose, 2010). Eivor Aoywkd emopévec Otov o
KATOVOA®TNAG OV UTOPEL VO VIOGEL TNV E0YOPICTNGT OO TO AYOTNUEVO TOV KATAGTN O
AOY® tov 0Tl dgv umopel va ayopdoel v papka mov avalntd vo dnpovpyeiton
oLYYLOT Kol apvnTIKd cuvaicHnpata. Apa vrobétovpe Tog:

Hie: To @owépevo tov stock-out oyerileran apvnTikd pe v ovveroOnpatua)
EMIOPAGN TOV KUTAVOAOTOV TPOS TO KatdoTnpo, (Store affect).

Onwc avaeépdnke kat o mave yio tnv oxéon tov brand affect pe store affect, étou
umopet va otnprydet kat 1o Bewpntikd vrofadpo tov store image oe oyéon pe to brand-
image. To brand-image opiletor ®¢ 01 AVTIAMYELS TOV KOTOVOADTOV GYETIKA UE Eva
EUTOPIKO ONUO, OTTOC OVTO GVIOVOKAATOL GTNV UVIUN TOLG YO TO GUYKEKPIUEVO
eumopiko ofua (Keller, 1993). Eniong vrootmpi&e nmg to brand image ovtimpoconedet
TIC AVTIMYELS TOV KOTOVOADTAOV Y0 S1OQOPO YOPUKTNPIOTIKG TNG GLYKEKPIUEVNG
TN

Me mopdpoto tpoémo, to Store image pmopel va eKQPACTEL G Ol OVTIANYELS TOV
KATOVOADOTOV Y10, TIG SLOPOPETIKEG WO10TNTEG EVOC GUYKEKPIUEVOD KOTAGTAUATOG. To
store image éyetl peke0el apketég eopéc 6to Tapeldov. [a mapaderypa, o Lindquist
(1974) mpoteivel evvéa d10pOpeTIKG €vvololoYIKd ototyeio yio. To Store image: to
POiodv, 1 VINPEia, TO TELUTOAOY10, Ol EYKATACTAGELS, 1| AVECT] TOV KATOGTNILATOC, 1
TPOoM®ONGN, N ATLOGPALPO TOV KOTAGTNHHOTOS, 1] IKOVOTOINGT) TOV TEAGTN TPV Ko LETA
v ayopd. O Bearden (1977) avédeiée Tic axdAov0eg nTd SL00TACELS Yo THV E1KOVOL
TOV KOTOOTHUOTOG: TNV TN, TNV TOWOTNTO TOV EUTOPEVUATOC, TNV MOKIAlo, TNV
aTpHOcEALPa, TNV TOTOOEGIN, TIG EYKATOOTAGELS GTAOUELGOTG Kol TO PIAIKO TPOGMOTIKO.
Y& o mo wpoceatn perétn, o Ghosh (1990) mpdtewve o1t To Store image Oa mpémet va
AmOTEAEITON TG SLUPOPETIKA CLOTOUTIKA TOV PIYUATOC LAPKETIVYK. AVTE TO. GLOTATIKA
glval: n tomoBecia, To eumTOPELUA, N OTULOGPALPO TOV KOTAGTHUOTOG, N EELTNPETNON
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TEAOTAOV, 1 TN, 1 OGN LUOT], 1] TPOCWOTIKT TAOANCT] KOl TO TPOYPAULOUTO TOANCEDV
7oV avtapeiPovv ToVg KOTAVOAMTES.

O eprocdtepeg amd avTéc Tig peAéteg Pacilovv Ta BepéAd Tovg 6To OTL 1) EIKOVO TOV
KATOGTNUATOS  avTiletomiletor  ®g o ouvaptnon TV TPOTYOUUEVOV
YOPOKTNPIOTIKOV €VOG  OCLYKEKPIUEVOL  KATOOTNUOTOS 7ov  a&lohoyohvtal Kot
otofuiCovratl to éva évavtt tov ahiov (James et. al.1976; Bloemer & Ruyter, 1998;
Koo, 2003). Zvykekpiuéva, to store image opiletar og évo chvoro otdcemv pe Pdon
NV a&0AOYNoN GLTAOV TOV XOPAKTNPIGTIKMOV TOV KOTAGTHUATOG TOv Hempovvtal o
O OMUOVTIKA oo Tovg KoTovolmtég (James et. al.1976). Extog and avtd, tovileton
EMONG OTL, €KTOC OMO TIG AEITOLPYIKEG 1OOTNTEC €VOC KOTAGTNUOTOS, KOL TO UN
Aertovpywkd otoryelo dwdpapatiCouv emiong {otikd pOAO GTNV GYNUOTIGUO TNG
gwovag tov katootnuatog (Martineau, 1958; Koo, 2003). Apo, m &wéva TOL
KOTOOTNUOTOS OMOTEAEITOL OO TIS OVIIANYELS TOV KOTOVOAMTOV TOGO Yo TO
Aertovpykd 6GO Ko T PN-AE1TovpYKd otoyeia vog kataotiuotoc. [lapdia avtd dev
€xet ylvel extevng HEAETN Yo TNV GYECT TNG EALEWYNG amOBEUATOG LLE TV EIKOVO TOV
kataotnuatoc. H endpevn vmdbeon pog vrootnpilel mog:

Hir. To ¢@owopevo tov stock-out oyetiCeron apvnTikd pe v &KoOvVA TOL
KotasTpaTog (Store image).
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Alaypappatikn amneikovion 1%V poviélou

Hie: To @owdpevo tov Stock-out oyetileTor apvnTiKG pE TV EUTIGTOGVUVI] TOL
KoTavolot Tpog v papka (brand-trust).

Hib: To @awvopevo tov stock-out eyetilerar apvnTikd pe v cvvouoOnpoTikn
avtidopaor Tov Katavalmth Tpog Vv papko. (brand-affect).

Hic: To @owvouevo tov stock-out eyetiletar apvnTiKa pe TV EIKOVO TOV TPOIOVTOC
(brand image).

Hid: To @awvopevo tov Stock-out eyetileTor apvnTIKG e TV EUTIGTOCHVY TPOG TO
Koatdotnpo (store trust).

Hie: To @owvopevo tov stock-out oyetiCetor apvnrikd pe v ocvvalcOnuatikn
EMBPUCT TOV KOTOVOADTOV TPOg To kKatdotnua (store affect).

Has: To pavopevo tov Stock-out oyetileTan apviTIKa e TV EIKOVO TOV KOTAGTHUOTOG
(store image).
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Avartuén 2° povtelou

H évvoln g mpooniwong oty pdpka (brand loyalty) oyetiCetoan pe exeivn tng
KOVOToinong Tov KoTovolotn. Ot EMEPNCELS EMOIDOKOVY VO OVOTTOGGOVV Yol TIG
UapKeG TOLG LYNAN TPOCHAMGN KATOVOAMTMOV HEG® TNG OOPKOVG IKAVOTOINGNG TOVG
amd OVTEG, MOTE VA TOVG OLUTNPNCOVY MG TEAAUTES. ApKeTEG HeéTeg €OV KataAnEet
010 ocvumépacpo OTL eivan téooeplg ¢ €51 POpEC AMyodTEPO KOGTOROPO Yo Lo
emyeipnon va dtnpnoet Evov moMd e meAdTn amd O,TtL €ivol vo. OmOKTHGEL Evay
Kowvovplo. Emopévog elvar onuovtikd Yoo TIC EMYEPNOCEIS VO, OVOTTUGGOLV
OTPUTNYIKEG UAPKETIVYK TOV GTOYELOVV GTO YTIGLLO KOl TN SLOTHPNON TPOSHAMGNS
omv papxa. [ToAd cvyvd 6ho Kot mePlocOTEPEG EMYEPNCELS EPaPUOLovY E1OIKA
npoypaupoto tpoocniwong (loyalty programs) katavoimtdv (Palmer et al. 2000).

O opiopdg ™G €vvolog TPOCHA®GN GTNV UAPKO AmocyOANGE TOVG OVOPOTOVS TOV
marketing Mon yw mepimov Wod advo. ATO TIC TPAOTEG TPOOTADEIEG TOV £XOVV
Kataypagei NMrav tov Cunnigham (1956), o omoiog Opice v mpooHAmorn e
LOVOSLAOTOTO TPOTO KOl GUYKEKPLUEVO O TNV ETAVOAAUPAVOUEVT] ayOpA-TpOTiUN O
TOV KATOVOA®MTY Yoo TNV 1010 papra. [TapdAinia p€tpnoe ) TpocHAMOT VOIKOKLPLOV
Y10, SLAPOPES KATNYOPiES TPOiOVTOV. ZOuemvo. pe tov Cunnigham tpoonilopévog eivat
0 KOTAVIA®TNG IOV ayopalel Tnv idto papka Kabe popd mov Tpémet va emAEEEL KATO0L
Ao TIG EVOAAAKTIKES TTOV VITAPYOVV GTI GLYKEKPLUEVT Katnyopia Tpoidvtog. BéPata o
Cunnigham dwomictwoe 6T | TpooHAmon €yl GYEon Ue TNV KOTNyopia TOL TPoidvTog,
OTL 01 KOTAVOAMTEG £Y0oVV Kol ’dgutepehovses mpoonimaoels’’ oe kdbe Katnyopio
TPOIOVTOG, OTL KATOLO GYECT) VILAPYEL LETAED TPOGNAMONG GT LAPKO KO TPOGAMONG
€ OULYKEKPUEVO KOTACTNUO KOt OTL Ol E€O0KEG TPOCPOPEG KOl EKTTMCELS OEV
emNPealovy TOLG KATAVOAMTEG 01 OO0l EXOVV VYNAT TPOGHAMOT TN LAPKA TOV eV
glval og TPOGPOPA.

Mo apketd ypoévia n mpooniwon otnv papka Bewpeito 0tL e&€ppale poévo ™V
ouveylLopeVn TPOCHAMOT oTNV 1010 pdpko OTMG TN EKPPalOTay (Kot LETPLOTAV) UE
™V ETAVOAAUPAVOLEVT] GLUYVOTNTA OYOPAS TNG 010G LAPKOG OO TOV KATOVOAMTY GE
KGOe mepiotaon ayopds. Oumg morroi epguvntéc tov pdpketivyk (Day 1969) édmooav
GTNV TPOCNAMGT KOl TNV GAAN dtdoTaoT TNG, TNV O€TIKN 6TAOT Y100 TNV pdpka. AnAaodm
dgv apkel va Tapatnpovpe 0Tl £vog KOTAvaA®MTNG ayopdlel cuveymg v papka X yo
V0L TOV OVOUAGOVLE TPOCNAMUEVO GTNV HApKa X, OAAG TPETEL VO £YEL KoL OETIKN 6TAOM
YL aLTY, ONAOON VO TOV OPECEL. XE SPOPETIKT TEPITTMOT O KOTAVAAMTNG UTOPEl
pev va oelyvel 0t Kabe @opa aryopalel amd 10 KATAGTNUA TNV HapKa X, OU®S avTd
opeileton 6To 0TL T0 Katdotnpa and 10 onmoio yovilet dev d1abétel v papka ¥ mov o
010G TPOTYA KOl KATOPEVYEL OVOYKOOTIKG otV papko X yio tnv omoio €yl v
apécmg emopevn etk otdom 1 CLOTNUATIKA ayopdlel v @OnvoTEpa pdpKa
TPO16VTOG OV £)El TO Katdotnua KAT. [Ipoonlwon oty pépka pmopet va vdpyel 6Tig
QYOPOOTIKEG TEPUTTMGELG TOV TOPUKAT® Tivaka (3°) mov mapovctdlel TIg GUVEXOUEVES
VIOOETIKEG ayopég TEGGAPp®Y TOAVAOV LopKOV TNG 1010 Katnyopiag tpoidvtog.
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Iotopikd Ayopov Mopkov g Xepd pe ™V omoio ayopdotnkav ot

Katnyopiag [Ipoidvrog RAPKES
Adudkonn Tpoonimon ot papKa AAAAAAAAAAA
Ileprotociokn evariroyn papkog AAABAAATAAAA

Evalhacoopevn tpoonimon (aotadg) | AAAABBBB

Ayoopévn TpocnAmon 6E HapKa AAABBAABBB
Adw@opia yio papko (un tpocnroon) | ABAI'BATA

Mivakac (3°°) YoBETIKEG ayOPEC LOPKWYV VLA TIPOCHAWGCN
IInyn: Mowen & Minor (1998)

ZUUTEPACUATIKA 1) OYOPACTIKY] GUUTEPLPOPE omd povn tng Oev amotedel £voelEn
TPOCA®GONG GTNV GLYKEKPLULEVN pdpka. Avo givat Ta amopaitnta otoryeio pe Baon ta
omoio UTopEl KATO10¢ KOTAVAAMTNG VO YOPAKTNPLOTEL TPOCNAMUEVOS TNV LAPKOL:

e  Octkn GTAOT Y10 TNV GLYKEKPIUEVT HbpKa (TOAAT BeTicOTeEPN amd TIG GTAGELS
Yo TG TOOVEG EVOALUKTIKEG).
e Zvuotnpatikn ayopd g idtog LapKog dtoypovikd.

Ot Rossiter & Percy (1997) mpooBétovv emmAéov 0Tl 0 TPOGNAWUEVOG GTNV HAPKOL
KATOVOA®TNAG  EMOEKVOEL VYNAOPOOUO  avTioTOoNG OmEVOVTL OTIG TPOONTIKEG
EVEPYEIEC TV OVTAYWOVIGTOV.

Yvvdvalovioc to emimedo TG oyeTikng taong (relative attitude) pe ovtd g
emOVoAQUPBAVOUEVNC ayopdc plag ovykekpiuévng papkag ot Dick & Basu (1994)
EVTOMIGOV TEGGEPIG LOPQES TpoonAmong (Zymua 3°)
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2xAua 3°: MpoohAwaon wg Zuvaptnon ZXETIKNC 2tdong & EmavalauBavopevng
Ayopac Mapkagc
IInyn: Dick & Basu (1994)

H mepintoon g mpooniwong mpobmobétel OTL 01 GTOYOVUEVOL KOTOVOAMTEG
avtihapupdvovtor v Vmopén CNUOVIIKGOV J0QOpAOV OVAUEGO GE OVTUYMVICTIKES
pépkeg. Edd Ba ivan mpog dperog tng emyeipnong va PeAtidcet Ttapamépa Ty dSvvau
g (BeTIKNG) oTdoNG Yo TV HAPKa TNG Kot ETOUEVOS Vo BEATI®OOEL 1| GYETIKY OTAON
¢ pog avtny. Ot avtayoviotéc avtifeta Ba emdimkayv: 1) v peioon g avTiAnmg
dwpopornoinong epopudloviag otpatnyikés pipunong ’me too’’, ov dev owbetav
KOTO10 aVTOY®VIOTIKO TAEOVEKTNUA, B) TNV adénom TG avTIANTTAG S10pOPOTOiNoNG
pe PBaomn KATOW0 AVIOYOVIGTIKO TOVG TAEOVEKTNUO 1 Y) TNV avATTUEN TAOGTNG
TPOCHA®ONG HECA OO TOV YEPIGUO TOPAYOVI®V TEPIGTAONG.

H nepintwon g mhaothg tpoonimong (spurious loyalty) eivat evvolodoyikd Topopotla
HE aUT NG AOPAVEWNG G TPOG TO OTL O KATAVOAMTNG avTilapPdavetor v AéEn
SPOPOTTOINGT OVALESH OTIG LAPKEG LLOG KOTNYOPLoS TPOTOVTOV YAUUNANG AVATTUENG,
pe amotédeopa vo. ayopdlel v papka v omoio yvopilel | v pdpko mov givar oe
TPOGPOPA.

H Aavbavovoa tpooniwon (latent loyalty) mpopAnuotiler onuavtikd tovg marketers,
01011 emikpatel 68 TEPMTOCELS TEPPAAAOVTOS 0yOPAg 00D 01 EMOPACELS TAPAYOVIWOV
TEPIOTOONC KOl VTOKEIUEVIKDV KOVOVOV GTOV KOTOVOAMTN €lval onuovtikdtepes omd
TIC EMOPACELS TOV oTdoewv. o TapAdetypa, KATO10¢ KATOVOAMTAG UTOPEl va Exet
oA OeTIKY) 6TAOT Y10 £VOL GLUYKEKPIUEVO EGTIATOPLO, OUMS VO YeELUOTILEL cLYVOTEPQL
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o€ dpopa aALG eoTloTOpla eE0LTiOg TOV SLUPOPETIKAOV YEVGTIKMV TPOTLUNCEDMY TMOV
GLVOULTUUOVOV TOV.

Mia Topopote tvroroyio avartdydnke amd v Epgvva tov Hans et al. (1996) ot omoiot
ovvovacay ToV Babpd epumioTocVNG TOL Katavalmt othv udpko (brand commitment)
[e ta ayopactikd oyédia (purchasing patterns), dniadn to 16topikd ayopdv (aptdude
ayopacHEVTOV LOPK®VY) TOL KATEYPAPT GE L0 GUYKEKPIUEVT XPOVIKN TEPTOdO. (Zynpo
4°),

Ap1Ouo66 Mapkwv mov Ayopdotnkav

0€ pLot ZUYKEKPLUEVT XPOVIKN
[Tepiodo

Avalntnon
[TowAlag

:
C 3
23
e 8

l_)
g 3
L]

YxAua 4°: MpoonAwon w¢ Zuvaptnon ZXETIKN 2taonc & EmavalapBavopevng
Ayopdac Mapkag
IInyn: Van Trijp et al. (1996)

H mpooniwon oty pdpka mpobmobétel oyt povo v ayopds tng idlag pdpkog
EMOVEIAUUEVO, OAAG KOL [0 YVOOTIKY EUMIoTOGUVI o€ avtiv. H mpooniwon oty
pépro. d1pOoPOTOLEITOL OO TNV GULUTEPLPOPE emavalappavouévng ayopdg (repeat
purchasing behavior) w¢ mpoc 1o 611 1 devTEPN €0TIALEL LOVO GTNV GLUTEPIPOPIKT|
TPAEN dlywg va AapBdvel vwOYN TOVG AOYOLGS Yo TNV avtidopacn cvvibelog. Avtifeta
N avalnnon ToIALG amd TOV KATOVOAMTY] ATOTEAEL PO YVOOTIKY] 0ECUEVCT) GTNV
ayopd OLOPOPETIKMOV HOPKADV TPOKEUEVOD VO IKOVOTOMGEL TNV TEPLEPYELD TOV, TNV
avayKn TOL Yo KavoTopia, 1 Yo VO AVTILETOTIGEL TNV AVOl0 TOV oltd TNV ¥PNoN TG
0l0g (TaAlbg) papkag M moOAD amAd 10Tl TOL apEcEl VO SOKIUALEL OLPOPETIKA
nmpoiovta. H avaltnon mowkidMog dtapépel amd TNV Topdymyn TOKIAY GUUTEPLPOPA
(derived varied behavior) oto 6t1 M tekevtaion dev mEPLOUPAVEL ECMOTEPIKA
KvnTpomomuévn cvumepipopd. H mapdymyn mowkiin copumepipopd mpaypotoroleito
eEatiog eEwtepikmv voemv oty mepipdiiov. T'a mopdoetypa, o Katavalmng dgv
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Bpiokel 010 KATAGTNUO TV HdpKO TOV TPOTIUE 1) Ppiokel KAmola GAAN o TPOGPOPA,
Vv omoia kot ayopalet.

Ot petpnoelg g TPOSNAMONG TG HAPKOS GLYVA Yivovtal pe T Ponbeia GTOYOOTIKOV
povtédwv. Ta povtéda autd etvon Tapopola pe KapmbAeg pabnong kot vroroyifovv
TOOVOTNTO ETAVOAAUPOVOUEVOV ayOp®OV LE OEG0UEVO TOV aPlOO TV TTPONYOVUEVOV
ayopmv o€ v CGLYKEKPIHEVO Ypovikd Oldotnpo. Emmiéov ypnoylomotovvion
TPOGIOPIOTIKA HOVTEAX Yo TNV TTPOPAeYN TOoL T Ba TPAEOVY O KaTavaA®TES (ot
pédpka Bo ayopdoovv) pe BAoN T YOUPOKTNPLOTIKA, TIG TACELS MG TPOGS OAPOPES LAPKES
KOl TIG 0VAYKEG TOVC.

Ot péBodot oLUTEPIPOPAS TOL  YPNOUOTOOVLVTOL oIV  UETPNON Tov  Pabuod
TPOGHAMONG OTN MAPKa [oG Kotnyopiag katavolowtov Paciletol oty perét panel
data (dedopéva OV TPOKHATOVY OO AVTO AVOPOPES AYyOP®OV OV divouv ot 1d101 ot
KATOVOA®TEG — KATAYPAPOLY ONANOT TIG OYOPEG TTOL TTPOLYUATOTOLOVV).

['vootikég pébodot PeAETNG TOL TPOCNAMUEVOL GE U0 PAPKO KOTOVOAMTY £XOVV
evtomicel Ta factkOTePa YOPAKTNPIGTIKA TOV. OUmG GNUEIDOVETOL OTL Ol TEPIGCOTEPES
TPOCGTADEIEC EVTOTIGLLOV ONUOYPAPIKDV, KOIVOVIK®V 1] YUYOAOYIKAOV YOPUKTPIOTIKDOV
OV TPOPAETOVV GLUTEPIPOPA TPOGNAMONG YEVIKA TV avemiTuyeis. O mpoonlmuévog
G€ L0 GLYKEKPIUEVT] LAPKO KOTOVOAMTAG:

1. Eivonr mBavotepo va emnpedleTor amd opades ovapopag.

2. Eivol mepiocdtepo 6iyovpog yio v EMAOYT TOV.

3. Avikel og opddeg vymAdTEPOL €1GOMUATOS (01 YOUNAOTEPOL EIGOONUATOG
KOTOVOAWMTEG TPOTILOVV TIG TPOGPOPES, AV KOl Ol VYNAOTEPOL EIGOONUATOG
umopel  vo GLYKPIvouy TEPIGGOTEPEG PAPKES TPOKEUEVOL VO LELWGOVY TO
YPNUATIKO KIVOLVO).

4. "Exet vymAdtepo eninedo avTiAnmtol Kivduvov.

5. Eivon mBavé va eivon emiong mpoonAmpévog kol 6 Kamolo Katdotnpa (store
loyal) am6 t0 omoio ayopalet T pépKo Tov TPOTIUA.

[evikd Opwg 1 €pevva €xet 0gi&el O6TL 1| TPOoNA®ON 6T HApKo Etvar £va OIVOUEVO
“product specific”, mov e&aptdrarl omd TN GLYKEKPIUEVT KOTNYopio mpoidovtog. Avtd
emmA£ov onuaivel 0Tt 01 KATAVOAWMTES TOL £lval TPOSNAMUEVOL GE KATOL PLAPKOL LLLOG
Kkatnyoplog pmopel va eivor M kot va unyv eivor mpoonAopévor o pUdpkeg GAA®V
KOTNYOPLOV TPOTOVIMV.

e 0TL apopd TV EMdeym TpocHAwong o€ Kamota udpko ot Rowley & Dawes (2000)
EVTOMIGAV TEGGEPIC TOTOVG [T TPOCNAMUEVOV KATAVOADTOV (Zynuab®), cuvovdalovrtag
GTAOT KOl CUUTEPLPOPA. ZVYKEKPIUEVO 1| OTACT] AVOPEPETAL GTN) GYETIKN OTAGT TOV
KOTOVOADTOV, OTTMG ALTH EKONADVETOL LECH AYOPOUCTIKOV CLGTACEWV KOl TPOTACEWDY
ov dlvovv 6g GAAOVG KoTOVOA®TEG. H 0100T00T «OUUTEPLPOPA» AVOPEPETOL OTN
cvveylopevn ayopd 1 mpdBeon yia ayopd g idwog pépkag. To 5° oynuo mTpoceépet
d00 KoTNYopies Yo T 0TAGT Kol SVO Y10 T GUUTEPLPOPE: adpavig katl apvntikny. H
adpOvNG oYETICETOL LE CLUTEPLPOPE 1] GTACT) TTOL EIVOL GYETIKA TOONTIKY KoL 1) OToia
dgv glvan mBavo va emnpedost GAAOVG evd pmopet (1 Kot Oyl ) vo, 001y oEL GE ayopdL.
H opvmtikn otdon 1 ocvoumeppopd cuvodetar pe 1oyLpég OpvnTiKEG OTAGES N
GUUTEPLPOPEG TTOL EMLNTOHV TNV VIOVOUELGN TNG LAPKOS omd TOV KOTavoA®T]. Me
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Baon ta yapaknplotikd Tovg gival dvvatn N TPOPAEYN TNG GLUTEPLPOPAS TMV UN
TPOCA®UEVDV, OTIMG TOPUKATM:

e Ot amoraypévor (disengaged) dev giyav moté kamowa Gueon sumelpio pe ™
pépko Kot 6gv TpotiBevtar va v ayopaoovy.

e Ot evoylpévor (disturbed) vanp&av meldteg g papKag 6to Topeldov Kot
etvar mBavév va v ayopdcovv 6to HEALOV.

e O apurvicpévol (disenchanted) vafp&av nehdteg g papkag 6to mapeAdov
Kot ogv etvar mBavov va v ayopdcovy 6to PHEAAOV.

e Otidnonaotikoi (disrupted) vimp&av Tponyodueva TEAGTES TG LAPKOS KL OV
&yovv kapio TpodBeom va TNV oyopicovv.

ZUUTIEPLPOPA

Adpavng ApvnTIKN

ATtoAAayevolL

EvoxAnpuevol AlooTtaoTikol

e
<
e
=
P
Q

<

Yxnua 5% Mntpa 2taong/Iuunepldopadd yio Mn MNMpoonAwUéEVouC
ITnyn: Rowley & Dawes (2000)

29



Katd tov Hiscock (2001) o andtepog 610X0¢ TOL UAPKETIVYK £ivorl va dNUIOVPYHOEL
é€va, €vTovo Oeopd PETOED TOV KATOVOAMTY] KOL TOL EUITOPIKOD ONUATOC, LE KOLPLO
GLOTATIKO OVTOV TOL OEGHOV TNV eUmotocvvn. H gumiotoovvn evdg Katavalmtn Twg
N HApKa oL EMAEYEL £IvOl TO0TIKY], A&LOTIOTN KOl KAAVTTEL TIG TPOGOOKIEC TOL £ivat
amd TIG CNUOVTIKOTEPEG KATUKTNOGELS TOV UTOPEl va €xel po etoupeia, kabmg €1t
ayopdaletl mo cuyvd, etvatl TpdOLOG Vo SOKIHAGEL VEX TPOTOVTA TNG 1010, ETOPELNG, KO
VO TANPAGEL TOPATAVE® At OTL VO 0YOPACEL GO L0, SLOPOPETIKY LAPKO. Ziyovpo OAEG
ot gToupeieg BEA0VY va £xovV TETO10V €100VE KATOVOAMTEG, OLMG Y10 VO TO KATOPEPOVY
TPENEL VO, EYOVV GTAOEPT TAPOLGIN GTNV OYOPEL, VO KOVOTOUOVV Kot VoL Elvat UTpootd
Ao TOV AVIOYWVIGHO, VO 3TVOVV ELPOCT GTN GYEGT TOVS LE TOVG KOTOVOAMTES KoL TV
BéLtion EumnpEnon Tovg, va TOLG dIVOVV E10TIKA TPOVOLLN KOl VO OELYVOLV GTOVG
AYOPOOTEG MG EXOVV Opapa Yo T0 HEALOV. Eival avoamd@evkto avt 1 UmTIoTocuv
va Khovietat 6tav 0 KatavaAmTg 0ev Bpioketl v ayommuévn Tov pépKa.

Ot Jacoby & Chestnut (1978) 6pioav to brand loyalty wc v mpokateiinupévn (dniadn
oYL TVYOL0) AYOPACTIKY] GLUTEPLPOPE TTOV EKPPALETOL LLE TO YPOHVO, TNV AYN amdPAoNS
6€ GUYKPLON OIS 1 TEPIGGOTEPMOV EVOALUKTIKAOV LOPKOV KO EIvaL TPoidv YuyoAOYIKNG
depyaoiog amd tov katavorot. To brand loyalty amodewviel ta enineda emtvyiog
MG OTPOINYIKNG HAPKETVYK €vOg opyoviopoV. Kpivetar dwitepa onpovtikd to
otehéyn  va gpapupolovv kol vo vrooTNpilovy Ta TPOYPAUUATE TOV dNULOVPYOVV
TPOGNAMUEVOVG KATAVOIAMTEC.

To brand trust propei vo 0dnynoet € tpoonrlmpévoug katavormtég (Delgado-Ballester
& Munuera-Aleman,2001). Avtd ogeiketon otnv wavotnto tov brand trust vo
onuovpyet vymAn tpootiBépevn a&ia (Chaudhuri & Holbrook, 2002). Ot katavoAwtég
OV EUMGTEVOVTOL TNV UAPKA TOVGS, £IvOL O ELAGTIKOL GTO VO TANPAOGOLV TAPUTAV®D
tiunpo. H Biproypagio oto maperfov éxet amnodeifel o1t to brand trust amotelet
kaboplotikog mapdyovrag dnuovpyiag tov Brand Loyalty (Wu et al., 2008; Berry,
1983).

O avrtikturog tov brand trust oto brand loyalty eivat Wwitepo onpovtikdg kot yiverot
AVTIANTTOG OTNV TEPIMTOGN TNG OLGKOMOG TOV ATOPAGE®V TOL AAUPAVOVTOL Yo TV
aAhayn| TG pépkoc mov ayopdlovy ot KatovolmoTég AOY® Tov OOV Kol ToL PiIoKOL
and v emhoyn véag (Ibanez et al., 2006). To brand trust dwadpopatilel kabopioTiko
poro otnv avénon tov brand loyalty ka1 £xel enidpoon 6€ TOAOVG TaPAYOVTES OTOC M
ST PN oM TOL HEPIOIOV ayopds Kot 1 EveMELN TV TILAOV TOL GYETILOVTOL LE OMOPACELS
Tov pudpketvyk (Gommans et al., 2001)

Me Bdaon v avackonnon g Bipioypagpioc, Tpoteivovpe v akdAovdn vndOeon:
Hazq: To brand trust eyeriCeTon OsTika pe To brand-loyalty.

Ot évvoleg TG oTAONG Kol TNG GLUTEPLPOPAC cLVOEdnKkay amd tovg Baldinjer &
Rubinson (1996) mpokewévovr va oavamtvyfel €va  poviého mpoOPAeyng g
CUUTEPLPOPES TOV TPOCNAMUEVOV KOTAVOADTAV. XVVOEOVTOG TNV  TPUYUOTIKN
GUUTEPLPOPIKT TPOCHAMOT TOV KATOVIADTOV (EKQPALOUEVN LUE TPOYLOTIKES AYOPES
g 010G HAPKOC) HE TN TPOCNAMGT TOL EKPPALETOL MG CLOTNUATIKY BeTIK) OTAON
TPOKLILTOVV TPELC TOTOL TPOCHAMUEVOV KATAVOAOTOV (Zynuo 6°):
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SxNua 6°: Mntpa Zupneptdopag/Itdonc
Inyn: Baldinger & Rubinson (1996)

e O mpaypotikoi Tpoonimpévor (real loyals) ot omoiot yapaxtnpiCovrar amd
otabepdtTnTa 0G0 TG BETIKNG TOVG GTACNG Y10 TN LAPKO OGO KOl THG VYNANG
TPUYUOTIKNG COUTEPUPOPIKNG TPOCTIAWGNS TOVG GE QUTH.

e Ot gv duvapel TpoonAmpévot (Prospects) tv omoimv ol GTAGELS Yo T HapKaL
glva 1oLPOTEPES OO TN GLUTEPLUPOPA TOVG.

e  Outpwroi (vulnerable) twv onoiwv o1 otdoelg yia ™ papka eivar acOeviéotepeg
a0 TN GLUTEPLPOPE TOVG.

Ov epeuvntég katénéav o opopéva  ypnowo  copmepdopato. Ot vynid
TPOCA®UEVOL KATOVOAMTEG elvar THAVO Vo Topapeivouy TPOSA®UEVOL GTY LLAPKOL
Yo TV omoia £xovv BeTikn oTdom Kot Yo To endpevo £1oc. EmumAéov, ) ikavomta g
EMYEIPNONG VO LETOTPEWYEL YALUNAOVG GE TPOGNAMGT] GTY| LAPKA TNG KATOVOAMTEG 1 U1
AYOPOoTEG O MEAATEG €IVOL ONUOVTIKA UEYOADTEPT €AV OVTOL Ol AYOPUOTEG EXOLV
OeTcég oTAoELG Yo T cLYKEKPIUEVT pdpka. Ot pdpkeg mov €xovv éva Betikd piypo
TPOoHA®oNG (ONAadN TEPLGGOTEPOVG EV QLVALEL TPOCIAMUEVOVS ATtO OTL TPWTOVG)
TevouV va uEAvVoLV TO pEPTdL ayOpdG TOVG, EVA avTiBETO PAPKES e apvNTIKO piypo
TPOCNAMONG TEIVOLV VO, TO HEW®VOLV. AKOUM, MAPKES pe BeTikd piypo TpoonAmong
TEIVOLV vaL €00V Kol VYNAGTEPO cLVaLGONHOTIKO dEo1o pe Tovg KoTovaiwtée (brand
affect).
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To brand affect meprypapet 1 oyéoeig peta&d KoToVIA®TOV Kot TG LAPKOGS, OTOTEAEL
TIC YEVIKEG EKTIUNGCELS TOV KOTAVOA®TOV Yoo TV pdpko (Matzler et al. 2006) won
yopaxTNPifeETOL Ao TV IKOVOTNTO VO UTOPEL VAL ATOGTTACEL Lo, BETIKY cuVOLGONUATIKY

avTIOPOUOT GTOV UECO KATAVOAMTY), OG AmOTEAEG LA TNG XPpNons T népkog (Chaudhuri
& Holbrook, 2001).

Aappavovtag voyn tn oxéon tov brand affect pe ) papka tote propei va OewpnOei
®C GLVICTOON oTapaitnTn yo TNy dnuovpyio tov brand loyalty (Matzler et al. 2006).
v oyetikn BipAoypapio oivetol OTL VIAPYOLV APKETEG LEAETES TTOV OITOKAAVTTOVY
TG oyéoelg peta&y tov brand affect kou tov brand loyalty. Avtég o1 pedétec sulntodv
10 yeyovog otL to brand affect ennpedaler t6co to attitudinal loyalty 6co xot to
behavioral brand loyalty (Taylor et al, 2004; Matzler et al, 2008; Jahangir et al, 2009).
Yy mopovoa perétn eotialovpe oty oxéon tov brand affect ue to brand loyalty.
‘Eyel amodeiytei nog to brand loyalty eivor vymidtepo 6tav ot Katavaimtég £xovv
Beticd cvvarsOnuata anévavtt oty pdpka (Dick & Basu, 2004) ondte cuveyilovpe
otV endpevn vedheon:

H2p: To brand affect oyeriCeTton OeTikd pe to brand-loyalty.

H swova tov mpoidvtog (brand image) éxel peletndei and didpopec S100TAGELG Ko
éxouv Ppebel dwapopetikd evpnuata kdbe @opd. ‘Exer petpnbel pe Pdon v
cuvelspopd and tov Koo, D.M., (2003) kot pe Bdon v mpootiBépevn a&io amd Toug
Hsieh, M.H., S.L. Pan & Sentino, (2004). O Keller voompi&e nwg To brand image
pmopet vo peretnBel cuVOAKE amd TIC EIGEOPES TPOG TNV LAPKOL, TO. TPOVOLLLOL KOL TOV
yopokmpa g popkoc. To  yopokmnpotikd g popkog eivor ta {otikd
YOPOUKTNPLOTIKA TTOV S10POPOTOLOVY TNV TPOGPOPE TNG LAPKOS GE GYECT] LE TIG AVAYKES
tov Kotovarotov (Keller, K.L., 1993). Avtd ta opaktnpioTikd unopel 6T cuvéyeLo
va, dtaywplotobv o€ 300 katnyopieg mov ivar ta product associated kot To. non-product
associated. Ta product associated mepiapfdavovv 6Aa exeiva o YOPAKINPIOTIKAE TOV
elvan {otikng onpaciog yoo v ektédeon tng Asttovpyiog tov TPoidvtog 1N NG
vanpeocioc. Ta non-product associated mepthapfdvovy ta yopokTnPloTIKE TOV dEV
€yovv dueon oyxéon He TO WPOIOV OM®G 1 OTUOGEAIPO TOV KOTOGTNUOTOC, M
eEummpénon melaTdV, 1 T0T00eGi0 KOTOGTALOTOG KAT.

E&etdlovtog ta 0pEAN amd TV peptd Tov TEAATT, ival TO YOPAKTNPIGTIKA TTOL divouv
afio. omv pdpka omd v yxpnon e Katd tov Keller (1993) ta opéln avtd
tagvopodvTol 6€ AEITOVPYIKA, Plopatikd kot cupPoAkd. Ta Asttovpyucd o@éAn sivar
Ta Epeuta’’ oQEAN TOV TPOIOVTOC 1| TNG VINPESig Kol cvviBwg oyetiCoviat pe Ta
YOPOKTNPICTIKA TOV GLVOLOVTOL LLE TO TPOTOV EVOD T PLOUATIKE OPEAT avapEPOVTOL
070 TAG Ol KOTAVOAMTEG osOavOn Koy HETA TN YP1oN TOV TPOTOVTOG 1 TNG VANPESIOG
Kot Tog NTov M eumepio tove. Kot téhog, to cupfolikd o@éAn avoeépovial ot
GUUPBOAY GTNV OVTOEKTIUNGN 1) TPOCOTIKT TPOPOAT TOV ATOUOV amd TV YPNON TOV
TPoiovtog. Avtd cuviBwg avapépoviol ota non-product associated yopoKTNPIGTIKA.
Ta brand attributes cuvn0wg opilovral wg M yevikn a&loAdynom Tov TPOIOVTOS 0o TOV
katavolmtn. (Stephen, L., J. Sondel, W.O. Maznah, A.W. Nabish, I. Ishak and H.
Amran, 2007)

To brand image pmopei va. cGuvoyiotel g KATL TOV EMTPENEL GTOVG KOTOVAADTES VO,
eneEepyaoTOLY OAEG TIG TANPOPOPIES CYETIKA LE TIG OOPOPETIKES EMAOYEC OTO VA
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TOVG KOl VO SL0POPOTOCOVV OAEG TIG LAPKES, ONUIOVPYDOVTOS AOYOUGS Yo TV oyopd
wog ovykekpipévng papkac (Aaker, D.A., 1991). H dwatipnon evog duvatov brand
image sivat ToAd onuUavTKo yio. TV emtTvyio TG Kabe papkag kat Oo mpénet va eivor n
TPOTEPOLOTNTA OA®V TOV Pavatiep TOL UAPKETIVYK.

[ToAAég épevveg Exovv amodeilel 0T éva Beticd brand image Oa odnynoet o brand
loyalty (Koo, D. M, 2003), o brand equity (Aaker & Kellar) ko1 oe buying behavior
(Hsieh, M.H., S.L. Pan & Sentino, 2004).

Ormote 1 endpevn vedbeomn etvor ) e€NG:
Hazc: To brand image oyetiCetor Ostikd pe To brand-loyalty.

To edv kdmolog KatavaA®tng Yivel TEAATNG EVOG GLYKEKPIUEVOL KATOGTNLOTOS, OVTO
amotelel GUVAPTNON TOV KPITNPlOV aEOAOYNONS TOL YPNGULOTOLEL O KOTOVUAMTNG Kot
TOV OVTIMYEDV TOV  YOPOKTNPICTIKOV TOL Kotaotnuatog omnd tov i00. Ta
KATOCTALOTO Uopovv vo BempnBodv aviaymviotikég petalhd toug papkes, n Kabepio
amd TIG omoieg €xel T OO TNG Yopoxtnpotikd. Me Pdon ta kpumpa (] T
ONUAVTIKOTEPA YOPOKTNPICTIKG KOTUGTILOTOS) TOV YPNOLUOTOLEl O KATOVAAMTNG,
oynuatifel avTANyeLg Kol 6TAGELS Yia T0 KAOe Katdotnpa. Zuvhiwg, edv avto Befaing
elvar emMTpentod, 0 KATAVOAWMTAG YIVETOL TEAATNG TOV KOTUGTHLLOTOS Y10 TO OToio €xEl
oynuatioet v Betikdtepn otdon. Eivon emopévac onpavtikd va sipaocte oe Béon va
LETPNGOLLE TNV GTACN TOV KATAVIADTAOV Y10 TO TPOTIUADUEVO KATAGTNLE TOVG, KABMS
KoL T1G GTAGELS TV WImV Y10 avVIOy®VIGTIKA KoTaotipata. Etvar dniadn onpoavtuco vo
yvopilovue v ewdvo (Store image) mov £yel to KoTdoTNUG oTO pdTi TOV
Katavolmth, ta cvvalcOnuato (store affect) mov dnuiovpyodvrol otov KaTAVOAMTY
otav ayopdlel amd TO KATAGTNUO, Kol €6V TOL gumvéetl eumotoovvn (Store trust) to
TPOCMOTIKO KO 1) TOALTIKY] TOV KOTOUGTILOTOG.

Ot mopdyovieg mov TPocdopilovy TV amdEAcN Yo TNV EMAOYN VOGS KOTUGTLOTOC
amd TOV KOTOVOAMTY OPEPOLY OVAAOYA LE TNV Katrnyopio mpoidvtog otV omoia
avVoQEPOLOCTE. ZVVIOMG OLMG TOL CNULOVTIKA YOPOUKTNPIGTIKA KOTAGTUATOV 0VIIKOUV
G€ Lo 1 TEPLGGOTEPES A TIC KOTNYOpieg TOv akoAovBovv:

=

TomoBesio KaTaoTUATOC

®von Ko To1dTNTU TPOGPEPOUEVOV TPOTOVIMV

Twég epmopevpdtwv

Awopnpion Kot Tpofort) KOTOGTILOTOG

[Ipocwmikd TOAGEOV/ TOANTEG

[Ipocpepdevec vanpeoieg / eEumnpétnon

Duo1Kd YOPOKTNPIOTIKA KATOUGTIOTOS

®von mehateiog KATAGTNHOTOG

ATHOCOALPO KOTOGTALOTOG

10 Ixavomoinon mehdtn petd v ayopd Tpoidvtog and T0 KATAGTNLLO

©CoOoNORWLDND

Ov Erdem et al. (1999) xotéAnEav GtO0 GLUTEPAGHO. OTL 1) GNUOVTIKOTNTO 7OV
TPOGIIBOLV 01 0YOPACTES GE OLAPOPA YOPAKTNPIOTIKA TOV KOTAGTHLLATOG EXNPEAlovTaL
Ao TIG CNUAVTIKES Y10 0LTOVG 0ETES.
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To store loyalty éyel peydin enidpaon oty enidoon tov enyepnoswv. H évvola g
TpocHAmoNG 6To Katdotnua (store loyalty) woydetl katd Tov 1610 TpoOTO TOL 1GYVEL KO
N évvola ¢ tpoonimong ot papka (brand loyalty), 6nwg eEetdotnke mo tave. Ot
Macintosh & Lockshin (1997) efétocav T oYl OTO  AMOVEUTOPIO 7OV
SWHOPEOVOVY 1| 0dNYoOV G€ TPOCHA®GCN OTO KOTAGTNUO KOl OvERTLEQV TO
EVVOLOAOYIKO HOVTELO TTOV TTOPOVGLALETOL 6TO Tapakdtm oynuo (7). Zopueova pe avtd
VILAPYOVV OVO EWVMOV EMMESN GYEGEDV:  TPOGMTOL UE KATACTNUO Kol *’TPOGMITOV
pe tpocwno’’. 'ETol, Ta amoteAéopaT TNG EUTEIPIKNG EPEVVAG ATOKAADTTOVV OTL:

1) y10 TOVG yOPAGTEG EKEIVOVC TOV £YOVV SOTPOCMTIKES GYECELG LLE TOV TOANTH
€VOG KATOGTNLOTOC, 1] EUTIGTOCVVY KOt 1] OEGLEVCT| LLE TOV TOANTY] GLVIEOVTAL
dueca pe v “mpodbeon yuo ayopd’’ amd TO GUYKEKPYEVO KATAGTNLLO, OALY
KOl EUUECQ, LEGE TNG GTAONG Y10 TO KATAGTI LA KO

2) Y10 TOVG OYOPOGTES YMOPIG KATOLo OXECT UE EVAV TOANTY, 1| EUTIGTOCHVY GTO
KATAoCTNUO 00MYEL GTNV TPOCHAMGT] GTO KATACTN O EUUEGH HECH TNG OTAONG
Y TO KOTAGTNUA, Yopic dpmg kdmowo dueon emidpacrn otnv mpdbeon Yo
ayopd.

JxAua 7°: 2xeoelg mou Alapopdwvouyv tnv NpoohAwon oto Katdotnua
Inyn: Macintosh & Lockshin (1997)

2oppova pe v (Davids, 2007), ot xotoavolotéc eivor mo mbavd vo yivoovv
TPOCA®UEVOL GE €VO KATAGTNUO €QV apYIGOLV KOl OVOTTOGGOLV GYECELS LE TOVG
VTOAMIAOVG TOV KOTAOTHUOTOS. AVTOC €ivol kol €voag AOYog TOv Ol eToupEieg
evBappivouy tovg epyalopnévoug va maipvouy UEPOC GE TPOYPGLLLOTO TPOCAMGOTG
katavolotov (loyalty programs). H avEnuévn mpooniAmon 6To KatdoThuo umopet vo
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emnpedoet Oetikd 10 Katdotnuo pe ToAAoOS Tpomovg: A) awéavel TV amd 6TOU GE
otopa eHUN mov dtdidovv ot katavormtég (word of mouth) ko 1 darhpnon tov
neloTtdV odnyel oe peiwon Tov kK6oTOoLG HApKETIVYK. EmmAéov, n tpooniwon autn
emupénetl TNV avénon Tev otavpoelddv Toincswv (cross selling) kot twv toincemv
TPOIOVIOV 7OV OeV ElYOV OPYOVMDOEL TPV TNV EMICKEYY] TOLG OTO KOATAGTNLO Ol
katavolmtég (Davids, 2007; Lavayssiére & Mullen, 2007). Ot Pan & Zinkhan (2006)
depeuVN GV TOVG KABOPIoTIKOVS TOPAYOVTES ETOVOAAUPBAVOLEVT OyOPEG GTNV ALOVIKY
ayopd (repeat patronage). Toumepthdfov v guKoAia ayopdc, TV TYWWoAdynon, v
To10TNTA, TOVG £PYALOUEVOVS KOL TNV EIKOVO KATOGTATOS, TOV OV Kol ETNPEALOVV
NV TOoVOTTA EVOG KOTAVOAWMTAG VO KAVEL TO GLYVEG EMICKEWYELS OTO KATACTNLLO,
OVLGLOOTIKG OEV LINPYE KA OVGLOGTIKY AVOJ0G TNG TPOGNAMGNG TPOG TO KATAGTN O
MOVIKNG TOANGTC.

H epmotooctvn éxel Bpebel va emmpedlel t ovumeprpopd tov xotavorotov (P.H.
Schurr & J.L. Ozanne, 1985) kabmg ka1 TV BLOUNYOVIKOV 0yOPUGTOV, OKOUO KOl OE
TEPMTOOES OMOV TO KOGTOG OALAYNG ToL ayopaoth givar younAd (S. Chow & R.
Holden, 1997). £ Biloypagio Tov HAPKETIVYK, 1 EUTIGTOCUVI £XEL TOPAOOCIOKA
peretn0el 1660 and v dmoyn TG EUMIGTOGHVIG TPOG TOV TOANTY OGO Kot amd TNV
Gmoym g epmiotocvvng mpog v etaupeio (R.M. Morgan & S.D. Hunt, 1994).

H eumotoovvn 1oV KOTOVOAOTOV GTO POPEN TOPOYNG VINPECLOV/TPOIOVI®OV UITOPET
va avartuyBel yopm amd 600 dapopetikéc oyelg, ta Fles kar MPPs. Ot vrdAAniot mov
€ELMNPETOVV TOVE TEAATEG KO EPYOVTAL GE AUECT] EMOPT| LLE TOVG KATOVOAWMTES Eivar o1
(FLE-frontline employee) evd m moltiky ot n diayeipon mov epapudlel to
Kataotnuo eivor pio wo gvpeion Evvolo Omov e@appoletor aveEapTiTOL TOL0G
vaAAnrog e€vnnpetel Tovg katavarmtég (MPPs- management policies and practices).

Yuvnlog avtéc ot Oyels givar dopkd dtakprtéc Ko o mehdtng eivan mbavd va kdvet
aveEaptnteg amopdoels katd ™ dwdpkela pog cvvoriayns. Tlapadetypatog xdpu,
etvar €DA0YO Y1 Evay KOTOVOAMTY| VO EQTLGTEVETOL TNV TOALTIKT, TNV dtorxeipion kot Tig
amOPACELS TNG NYESIOG EVOG KATACTLATOG, AAAE Vo BAETEL TOVE TOANTES e AtyOTEp
eumotoovvn N kot pe dvomiotio. Ot FLE extiunoeig Pacilovral oe mopatnpoOUeveg
GLUTEPLPOPEG TTOV EXOVV amodelyfel katd TN Obpkel TS GLVOALAYNG, Eved ot MPP
eKTUNGoES Pacifoviol oTIg TOMTIKEG KOl TPAKTIKEG TOV OETOLV TNV avtaiiayr]. Ot
Crosby & Stephens (1987) oavtihaupdavovial OTL 1 GUVOMKYN 1KOVOTOINGN T®V
KOTOVOAOTOV GE UL CLVOALOYN €xEl TPELS EexmploTég mTLYES, Ol Omoieg elvar: M
KOVOmoinon HE TOV WOANT KOTé TNV OPKEW. TNG EUTOPIKNG OVTOAAAYNG, 1
VINPECIO/TPOTOV GOV AVTOHVOUT] OVTOTNTA, KO 1) ETALPEINL GUVOALKA.

O1 Bloemer & Odekerken-Schroder (2002) avagpépovv ot to store loyalty emnpedleton
amd Vv wavoroinon (satisfaction) kot v eumicroovvn (store trust) mpog To
katdomuo. Ot KotovoAotés elvar mo mlave va yivouv mpooniopévolr ce éva
Katdotnuo v £xovv KoAéG oxéon pe tovg epyalopevoug (Macintosh & Lockshin,
1997). Zmv mapovoa Epgvuva eEgtdlovpe to Store trust amd tic MPP extyunoeig ko
VTOOETOVE TTOC O KOTOAVOAMTAG TOL £YEl UEYOAOLG OEIKTEG EUMGTOGVUVNG OTO
KoTdotnua Teivel va el HEYOADTEPT] 0POGIMGT OTO KOTAGTILO YEVIKOTEPQ, GpaL:

Hzd: To store trust oyetileran OeTikd pe to store-loyalty.
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O pdrog tov store affect otnv mpoPreyn tov store loyalty pnopei vo e€Enynbel amd 1o
mAaiclo winpogopidv twv Schwarz, 1990; Schwarz & Clore, 1996. To miaicio
TpovmobéTel 0TL 01 AvOpwmotl Bewpovv To. GLVAGONUATA GaV TOADTIUES TANPOPOPIES
kol Bacifovion 6TIC GLVUIGONUATIKEG TANPOPOPIES Yoo VO KPIVOUV TIC HLAPKES KOt VoL
AGPovv amopdceLs.

H xowovikn yoyoloyia vroompilel mog ot cuvaioOnuatikég avidpdoelg ntailovv
Bacikd porho otV KOWVOVIKY Kpion Kot Bewpovviot o¢ 1) kKapdid TG TAEOVOTNTAG TOV
npokataAnyemv (Schwarz, 1990). Ot cuvasOnuatiKéc avtidpdoels wg TPoyVOoTIKOS
Oglktng ™G €k véou ayopds amd TO KATAoTNUO £xovv AAPeEl €mioNg OMUAVTIKY
axadnuaikny mpoocoyr (Donovan et al, 2002; Mattila & Wirtz 2001). 'Etor n
Broypapio mapéyel amodekTikd oTotyeia Yoo voo vrooTtpiEovE TO YEYOVOSG OTL OL
GTAGELS, 01 0ELOAOYNGELS KOl O1 AMOPAGELS TMV avOpOT®V GLUYVEA TPoEPYOVTaL Omd TaL
ocvvatsOfpatd toug (Gorn, Goldberg & Basu, 1993; Pham, 1998).

Ot Bloch, Sherrell & Ridgway (1986) vmootipiéav 0Tl T0. YOVIO, GTO KATACTNLO
TPEYOLY 0L LOVO TNV AELTOVPYIKN XPNOILOTNTA AAAG tKavoToinoT Kot Xopd Kabdg ot
Katavolmtég Ppiokovy TI vanpeciec kot to mpoiovta wov avalntodv (Babin &
Attaway, 2000). Avt n wavoroinon pmopel va givar  pia myn Oetcod osOpatog
Y10, TOVG KATAVOAMTEG, 1) 070l pmopet emiong va £xet avtiktumo oto store loyalty. Extog
aVTOV, TPONYOVLEVEG HEAETEG ExovV deiel 0Tt N a&ia oV MGTEHOVY Ol KATAVOAMTEG
otL kePSIfovv amd TNV ayopd Kot 1 vyoapioTnomn mov maipvovy £xel BeTikn emidpaon
oTN HeAloVTIKN TpOBecT ayopds kat tng cvumepipopdc (Baker et al, 2002; Dodds et al,
1991). Mia Oetikn| enidpaocm 6Ta GLVAICONUATO TOL KOTAVOAMTN KOTd TN OldpKeELn
EMIOKEYNC OTO KOTACTNUO WITOpel Vo O1EVKOADVEL TNV TPOCKOAANGN GE OVTO TO
katdotnua (Orth, Limon & Rose, 2010). Ta Bgtikd cuvasOfpato propovv eniong vo
EMNPEACGOVV TOVG KATOVAAMTEG GTO VO OVTOTOKPIVOVTOL IO YPTYOPa KOt VO TAipVOLV
o QUECES amoPAGElS oTo Kotdotnua (Zajone & Markus, 1984)

Omnote 1 endpevn vodBeomn etvan n €€NG:
Hze: To store affect oyetiCeror Oetika pe o store-loyalty.

H ewova kdmoov katastuatog givol €vag TOmMOg GTAGNG, TOL UETPLETOL TAVED GE
KAmoleg  OOTACEL MOV  OVTUTPOCMOREVOLV  GNUOVTIKA  YOPOUKTINPIOTIKE  TOV
KOTOOTNUOTOS Yo TOV Katavalwt (1e Bdon ta omoio 0 KatavoA®Tg amopacilel).
2xeddv OAec ot pEBodOL EPEVVOG GTACEWMY £YOVV KATA KOPOLG ypnotpomombet yio
pétpnon g ewovag kataotprotoc. H modd-yopaktmpiotiky] Opmg pébodog eivar ovtn
7oV TEMKA emkpdnoe. To mapdderypa 1oV TapovGLaleTal GTOV TaPAKAT® Tivaka, (4°)
elvat VOEIKTIKO NG YpNoNG TG YVOGTIG 0VTNG LEBOIOV.
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XopoKTNPoTIKG  XNRovTIKOTNnTO A B r A E Z H 0
Kotaomjpotog Xopoxktnpiotikov

Twég 6,13 3,71 391 448 514 393 4,11 392 4,06
Mouciria E1d®v 6,11 479 456 4,21 4,68 4,33 4,23 4,39 4,46
Ipoocmwmko 5,15 470 456 4,31 440 4,39 434 434 443
ATtpoécoarpa 4,48 486 4,64 424 456 4,50 4,35 4,42 4,53
E&uanpétnon 5,63 489 467 4,23 447 4,62 4,47 4,49 450
MHowtnta 6,37 515 5,02 3,97 435 480 4,65 4,71 4,69

Mivakac (4°°): Napadetypa AELoAdynonc KataoTnpATwy ALAVLKHAC
ITnyn: James et al. (1976)

Ta amoteAécpato avToD TOL TAPASEYIATOG TPOEKLY AV T L0 LEAETT] KOTOVOADTOV
ov ayopalovv €ldn avopikng £vouong amd KOTAGTNUATO (oG KOAEYLOKNG TOANG. Ta
€E1 YOPAKTNPIOTIKA EVOC KATOGTNLOTOS AVOPIKAOV EVOLLATOV (TIHES, TOIKIALL €0V,
TPOCMOTIKO, ATUOCPUIPA, €ELTNPETNGCT, TOWOTNTO) TPOEKLYAV POTAOVINS TOVG
KATOVOA®TEG O YOPAKTNPIOTIKGA TOVS €PYOVTOL GTO HVOAD, Otav okepBohv éva
tétolo katdotuo. H péon onuovidmta tov kabevog amd to yopaKTnpioTkKd vt
eppaviCetoar emiong otov mivaka. Oedpnoov AOoOV TV OTUOCEAPA TO AYOTEPO
ONUOVTIKO  YOPOKTNPIOTIKO KOL TNV TOWINTO TO TEPIGGOTEPO  ONUAVIIKO
YOPOUKTINPIOTIKO EVOC KOTAGTNUATOS OVOPIKNG €VOLONG. ATO TOVG KOTOVOAWMTES TOV
delypatog oty cvvéyxela Tovg (nmdnke vo agloloyncovy 1o kabéva amd To OKT®
KATOOTANOTO TNG TTEPLOYNS Me Pdom 1o kobéva amd ta £&1 yapaktnpiotikd. o to
okond avtd ypnopomomOnkay kAipoakeg agtoldoynong 1-7. Ta amoteléopata tng
UEAETNG QTG UmopoLV Yo mopddetypo vo eEnynoovy, oe PHeEYGAO HEPOG, YOTL TO
kataotnua I xel tn Arydtepn medateio (010t a&loAoynOnke oyeTikd ToAD Yo UnAd 6To
ONUOVTIKOTEPO YOPOKTNPLOTIKO, TNV ToldtnTa). Emiong umopel va eEnynbet yati to
Kataotnua A €xel and Tic moAvTAn0EéoTepec melateleg (Yo Tov avtioTpoPo akpidg
Adyo amd 10 mpornyovuevo). To katdotua A emiong a&loloyndnke moAy kaAd cTO
YOPAKTNPIOTIKO ~"TIHES” (TO 0£VTEPO GTOVLOALOTEPO YAPUKTNPIGTIKO) KO OPKETE KAAX
6710 VTOAOUTOL YOPOUKTNPIGTIKA, LE ATOTEAEGLOL GUVOALKA VO Vol aTd TOL TTLO dNUOPIAN
KOTOGTNLOTO GTNV TEPLOYN.

H onuacio tov store image otv dnuwovpyia store loyalty ywo to katdotpo givor
YVOGTH GTOV TOPEN TOV AavikoD epmopiov. Eivatl yevikd amodektd mmg 1 e1KOvVa TOV
KotaoTAnoTog (Store image) €xet ONUOVTIKY EMOPOCT) OTNV TPOCHAMOT| TOV
Katavolmtdv oto Kotaotnua (Store loyalty) (Martineau, 1958; Lindquist, 1974;
Bearden, 1977; Nevin & Houston, 1980; Bloemer & Ruyter, 1998; Koo, 2003). H
TPOCA®ON TOV KOTOVOAOTOV TPOG £VO OPIGUEVO Katdotnua eEaptdtal omd v
gwKova Tov €yovv Yo avtd T0 Katdotnue (Osman, 1993). Katd cvvénela, 660 mo
€LUVOIKN &lval M €KOVO TOL KOTOOTNUATOS TOGO LYNAGTEPO €ivan To GBEVOG TOL

KOTOVOAMTH 6T0 va cuveyilel va ayopdlel amd 1o kotdotnuo (Bloemer & Ruyter,
1998).

0O Koo (2003) v épevva Tov 6TOV TOUEN TG AOVIKNG VTOCSTNPLEE TG M ATUOGPALPO.
TOV KOTOGTAUOTOC, 1 €EVTNPETNON TOV £pYalopévev Kot 11 eEumnpétnon HeTd TV
ndAnon oe avrtifeon pe to merchandising £yovv 1oLPY BETIKN ENTLOPAGT GTN GUVOMKN
oTGon amévavtl 6to katdotnuo. H pedétn mpoteivel 611, mapd 10 yEYOVOG OTL TOLG
KOTOVOAWMTEG TOV KATOSTNUATOV TOL £X0VV UEYOAEG EKTTMOOCELS KOl YEVIKOTEPO
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EMKEVIPMOVOVTOL GTNV TIUN Oa ETPETE Vo EMPETE VO TOVG EVOLAPEPOVY LOVO O TTVYES
OV £YOVV GYE0T LLE TO TPOTOV OEV 1GYVEL KO TS TO YOPUKTNPIOTIKA KOl OL OVTIANYELS
TOV KOTOVOAOTOV Y10 TO KATAoTNHA TailovV EMioNg oNUOVTIKO pOAO.

[MTaporo avTd, SV LITAPYOVY CLYKPITIKA GTOLXEID GYETIKA LLE TNV EIKOVO KOTAGTILOTOG
UETOED TOV O0POPOV LOPPDV ALUVIKOD EUTOPIOV.

O o mpénel va eivar PEPatog OTL TPOGEPEPEL TaL TPOTOVTIU TOV Ol TEAATEC TOV
TEPLEVOLY VO TOVG TPOCPEPEL KO LLE TOL YOPUKTIPIOTIKA TOL ovolnTOOV Ol TEAATEG.
Eniong mpénel va dmoet 1dwitepn onuacio oto un Asttovpyikd otoryeio, kabmg Oa
TPEMEL VO, €lvol GOUEOVO UE TIG TPOCOOKIEG TOL TTEANTN MOTE VO, YivVEL TOTOG GTO
Katdotnua. Ondte TEAOG KOTAAYOLLE 0TIV TEAELTATN VTOBEST OV £ivar 1 €ENG:

Haf: To store image oyetileTtan OsTika pe to store-loyalty.
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AlaypappaTiki amelkovion 2%V poviélou

H2q: To brand trust eyerileran OeTikd pe to brand-loyalty.

Hzb: To brand affect oyetiCeron OsTika pe to brand-loyalty.
Hac: To brand image oyetiCeton OeTika pe to brand-loyalty.
Had: To store trust eyeriCeTan OgTika pe to store-loyalty.
Hae: To store affect oyetiCeran OeTikd e to store-loyalty.

Has: To store image oyetileran OeTikd pe to store-loyalty.
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ALQypAULLATLKA ATELKOVION TOU GUVOALKOU UTIOOELYATOG
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Tpomog Ole€aywyng Epeuvag

Ta dedopéva g Epeuvag GCLAAEXON KAV OO KATAVOAWMTES AveEOPTHTOL NALKING, VA0V,
HLOPOOTIKOV EMTEOOV KO ELGOONLLATOS, Amd TNV vPLTEPT TTEPLOYN TG ATTiKTG (BOpeia
[Tpodotela, Notia [Ipodoteta, Avtikd [Ipodoteia, Avatolkd Ilpodotela kol k€vipo
ABMvacg). H cuAloyn ototyeimv £yive Tov @efpovdpiov tov 2016 og emheypéva onpeio
(coUmEP-LAPKET, EUTOPKE KEVTPA) avd yewypagikn mepoyn. Ta péco mov
ypnopomomdnkay frav nhektpovikég tapniétec (tablets) pe avaykootikn omdvinon
(Léom emAoyNg TG NAEKTPOVIKNG POPLAG) OADV TV EPOTNGEMV Y1 TNV KOTUYMOPN O
tov otoryeiov. Me avtd tov tpomo avénbnke n eyxvpodtta g épevvac. O tpdmog
eLEYXOL TOV deiypotog €yve pe kKhipaka Likert pe T amavioegig va maipvouv Tipég
amo to 1 €éwg to 7 (6mov 1=010pwvd, 4=00T€ GLUEOVEH 0VTE JAPOVD KOl 7=CUUPOVD
amoOALTO) KOl GTO OEVTEPO UEPOG 1) KOTAYPAPT TV ONUOYPUPIK®Y GTOEI®V. XTO
TOPAPTNUO CNUEIDVOVTOL Ol TNYEG TOL Ypnotpomomonkay yioo v UETPNON TOV
petapAntov. Ao 1ig 766 amavinoeig to 44,38% (340 anavtioelg) nTav avopeg Vo To
55,61% (426 amovtioelc) NTo YuVoikec.

Yxnua 8°: O amavtroels yla to QuAo

dulo

B Avbpeg

M Muvaikeg

O nlikieg yopiomray oe S katnyopieg:
1) Hhlwieg 18-29: Me mocooto andvinong 28,5% (240 anavinoeic)
2) Hlkieg 30-39: Mg mocootd andvimong 29,1% (223 anavtioeis)
3) Hlieg 40-49: Me mocootd andvinong 22,7% (174 amavtioeig)
4) Hlxieg 50-59: Me 060616 amdvinong 22,7% (131 amavtioeig)

5) Hlieg 60 kot avo: Me 1060616 omdvinong 2,6% (20 anavtioeic)
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2xAua 9°: OL amavinoelg yla tnv HAia

HAwia

®18-29
= 30-39
= 40-49
 50-59
m>60

L

2NV GUVEYEWD TO LOPPOTIKO EMmEd0 ywpiotnke oe 5 katnyopieg amd T omoieg
TPoEKLYAV 01 EENG OMOVTNGELS:

1) Amdeottog Avkeiov: Me moc0616 andvinons 43,5% (333 anavinoeig)

2) ®ountg o AEI/TEL Mg nocoot6 amdvinong 11,9% (91 amavtiocels)

3) Amodgortog and AEIUTEL Mg mocootd andvinong 33,4% (256 anavinoeic)
4) dounmg og petomtuylokd: Me m060oto amdvinong 3,4% (26 anavinoeic)
5) Amdgottog petamtuylokod: Me m10606to andvinong 7,8% (60 anavinmoeic)

Yxnua 10°: Ot amavtroels yia to Mopodwtikod Entinedo

MopdwTiko eninedo

B Antodottog Aukeiou

m Qoutntrg o AEI/TEI

m Antddottoc oo AEI/TEI

1 PoLtNTG OE LETATUXLOKO

B ATtOHOLTOC LETATTTUXLAKOU

42



[Mopopoing to unviaio €160dNUA vl KOTOVOAOT YOPIoTNKE 6€ 5 KoTNyopies e Ta
ATOTELECULATO TTOL 0KOAOVOOVV:

1) 0-500e: Mg mocootd andvinong 39.7% (304 anavinoeic)

2) 501-1000e: Me mocootod amdvinong 33% (253 amavticels)

3) 1001-1500e: Mg mocootd andvinong 17,5% (134 anavinoeic)
4) 1501-2000e: Mg mocootd andvimong 5,4% (41 amavinoelg)
5) 2000e+: Mg mocootd andvinons 4,4% (34 anaviioeis)

JxAua 11°: Ot amavroelg ya to Mnviaio Eloodnpua

Mnviaio Elooénpa

m 0-500e

m 501-1000e

m 1001-1500e
1501-2000e

H >2000

Téhog Omwg TpoavaeépOnke N Epevva dteEdyOnie 6TV mEPLOYN TG ATTIKNG YOPIGUEVN
G€ TEVTE YE®YPOUPIKA Olapepicpota

1) Bopeia [Tpodotio Attikng: Me nocoot6 andvinong 21,8% (167 amavtioelg)
2) Notw [Ipodotio Attikng: Mg mocootd andvinong 17,4% (133 anavinoeic)
3) Kévtpo-Abva: Me 060016 amdvinong 29.5% (226 amavtioelg)

4) Avtiké Ipodotio Attikng: Me 10600106 amdvtnong 20% (153 aravtiosig)

5) Avatolkd [Tpodotio Attikng: Me mocooto amdvinong 11,4% (87 anavinoeic)
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2xAua 12°: Ot amavinoelg yla to Fewypadiko AlapépLopa

fewypadiko Alapéplopa

B Bopela NMpodotia ATTKAG:
m Notia Npodotia ATTLKNAG:

1 Kévtpo-ABnva

1 AuTika Mpodotia ATTLKAG

B AvatoAkad Mpodotia ATTLKAG
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AvaAuon AMOTEAECUATWY

Ymv moapodoa Epguva ypnooromonke n epapykn nEB0d0g TaAVOpOUNONG LUE TV
¥pPNoN Tov otatioTikov wakétov SPSS Statistics 22. e 6Aeg T1¢ VTOOEGELS TOV TPDTOV
HOVTEAOV YpNOIHOTOMONKaY cav EAEYYOUEVES LETAPANTEG TOL SNUOYPOPIKE GTOLYEID
TOVL OElyHATOC KOl OTNV CLVEXEWL 1 aveEApTNTN UETOPANT TOL HOG EVOLUPEPEL
neplocotepo, omiadn to stock out. Ov efoptnuévec petaPintéc MrTov  To
yapoktplotikd tng uapkag (brand trust, brand affect, brand image) kot tov
Kataotiuotog (store trust, store affect, store image). Xtic vrobéoelg tov devTEPOL
HOVTEAOV YpNOIULOTOMONKAY cav EAEYYOUEVES LETAPANTEG TOL dSNUOYPOPIKE GTOLYElD
TOV OEIYUATOC KO GTIV GUVEXELN O1 EEAPTNUEVEG UETAPANTES TOV TPATOV LITOOETYIATOG
&ywvav ot aveEaptnteg yio o devtepo vrodetypo (brand trust, brand affect, brand image,
store trust, store affect, store image). Ot eoptnuéveg petaPintéc tov SevTEPOV
vrodeiypatog nrav to brand loyalty kot to store loyalty. Ano v dwapopomoinon tov
R? ot k60e otadio Ba sEaxpiPdoovps Kath mOco emnpedletarl 1 vodeon omd Ta
dnuoypaekd otoryeld. H petafint brand image mpoékoye amd v epapuoyn g
eVTOAG ’compute’” otig petapintég Functional Image, Affective Image kou Brand
Reputation. H avéivon ANOVA ypnouonombnke oe ke vrtodeon dote vo eheyydet
N a&lomotio ToL HOVTEAOL GTNV £ENYNOT TS LETAPANTOTNTAG. XTOV TOPAKAT® TIVOKOL
yiveton n Tepiinyn Ohwv Tov petofAntov. Iivakog (5%)

Descriptive Statistics

Std.
Deviatio
Mean n N
Stock_out 3,84 1,186 766
Age 2,36 1,142 766
Education
2,20 1,251 766
Income 2,02 1,089 766
Area 2,90 1,398 766
Gender
a4 497 766
Brand_Trust 5,1619| 1,31533 766
Brand_affect 5,7563| 1,14539 766
Brand__Image
__Overall 5,3887| 1,06021 766
Brand_Lovyalty | 5,31 1,34505 766
Store_Trust 5,3757| 1.23562 766
Store__Image
5,7087| .97128 766
Store_Affect 5,5844| 1,22266 766
Store_Loyalty 5,3490]| 1,30872 766

Mivakag (5°°): MepAndn Twv petaBAntwy.
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Y10V mapokaTo Tivaka (6°) mapatnpodUE TIC CLGYETICES AVAUESH OTIG HETAPANTEG.
Yuykekpipéva yio to Stock out mapoatnpeitor £viovn apvntiky oxéon HeToEd TV
petaPAntov g papkac. ITo avaivtikd: ywa to brand trust (r = -0.136, p<0,001), ywo
to brand affect (r =-0.117, p<0,01), yia to brand image (r =-0.112, p<0,01) kot yio. t0
brand loyalty (r = -0.158, p<0,001). Emiong vrdpyet apvntikn oyxéon petad tov
gloodnpatog kat tov stock out (r =-0.073, p<0,05). [Ipénet va emonuovOei Tmg To stock
out cav petafAntn €xel apvnTikn enidopact ondTe EYEL YIVEL AVTIOTPOPT LETOPANTIG.

H nuxia éxetl évrovn Oetikn oyéon pe to brand trust (r = 0.144, p<0,001), pe to Brand
Loyalty (r = 0.174, p<0,001) ko pe to Store Image (r = 0.142, p<0,001). Exiong
ovvdéetar Oetikd pe to ewwddnuo. (r = 0.234, p<0,001), aAld apvnTiKG pe TNV
ekmaidevon (r = -0.243, p<0,001). H ekmaidevon £xel apvntikn oyéon pe OAES NG
HETOPANTEG TG Hapkag Kot o cuykekpiuéva: Store Trust (r = -0,077 p<0,05), Store
Affect (r = -0.097, p<0,01), Store Image (r = -0.125, p<0,01) xou Store Loyalty (r = -
0.104, p<0,01). Eniong cvvdéetar oplakd apvntikd pe to Brand Trust (r = -0.073,
p<0,05) ko évrova apvnrikd pe to sloddnua (r = -0.198, p<0,001) kot ™ yewypaQikn
nepoyn (r = -0.122, p<0,01). Ocov apopd 10 IGO0 TOPOTNPELTAL OPVNTIKY GYEOT
e to Store Image (r = -0.072, p<0,05) kou to Store Affect (r =-0.077, p<0,05), evéd pe
to Brand Loyalty éyst Ostikny oxéon (r =0.078, p<0,05) xat T€A0G pe TV YEOYPAPIKT
neployn évrovn apvntikn oxéon (r = -0.130, p<0,001).

To Brand Trust £xet éviovn Betikn oyéomn Ko peydAeg TIEG pe Tig GAleg PeTafANTEC
™¢ napkag, onAaadn yw brand affect (r = 0.738, p<0,001), yia brand image (r = 0.777,
p<0,001) ko brand loyalty (r = 0.765, p<0,001). Eniong cuvdéeton Eviova Oetikd pe Tig
UETAPANTEG TOL KATAGTANATOC Kat toyvet yo. Store Trust (r = 0.513, p<0,001), Store
Affect (r = 0.514, p<0,001), Store Image (r = 0.525, p<0,001) kou Store Loyalty (r =
0.524, p<0,001). ITapdpoleg cuoyeticels mapatnpovvtor kot oto Brand Affect kabmg
éyel évroveg Oetikég oyéoelg pe Tig petaPintég e papkag, Brand Image (r = 0.673,
p<0,001) ko Brand Loyalty (r =0.635, p<0,001). I'to. T1¢ petafAnTég T0V KOTUGTHUOTOS
éyovue emiong Oetikéc ovoyetioeig: Store Trust (r = 0.466, p<0,001), Store Image (r =
0.500, p<0,001), Store Affect (r = 0.462, p<0,001), Store Loyalty (r = 0.447, p<0,001).
¥to Brand Image éyovpe éviovn Betikn ocvoyétion pe to Brand Loyalty (r = 0.717,
p<0,001), kor évtoveg Betikég cuoyetioelg pe: Store Trust (r = 0.482, p<0,001), Store
Image(r = 0.513, p<0,001), Store Affect (r = 0.462, p<0,001) ko1 Store Loyalty (r =
0.499, p<0,001). IMopdpoteg évtoves OeTIKEG GULGYETIGEIS VTAPYOLV KOL YO TIG
VIOAOITES PETOPANTES TOV KOTOUGTAUOTOS MG TPOG TIS VTOAOITES UETOPANTES TOV
KOTOOTNHOTOS OAAG KoL TNG LOPKOG.
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Mivakac (6°°): Zuoyxetioelg petaPAntwy

Correlations

Brand
Stock_ Educati Brand_ |Brand_ |[Image_ |Brand_ | Store_ [Store_|| Store__ | Store__
Out Age on Income| Area |Gender| Trust Affect |Overall|Loyalty| Trust mage Affect | Loyalty
Stock Pearson
__Out Correlati 1 -,008 ,027 ,073" ,057 ,016 136" 1177 112" ,158™ ,037 ,048 ,070 ,011
on
Sig. (2-
tailed) ,818 ,448 ,043 ,115 ,656 ,000 ,001 ,002 ,000 ,302 ,187 ,053 764
N 766 766 766 766 766 766 766 766 766 766 766 766 766
Age Pearson
Correlati 1| -,243"| ,234" ,037 -,044 ,144™ ,032 ,071 ,174™ ,063 , 142" ,053 ,059
on
Sig. (2-
tailed) ,000 ,000 ,307 ,228 ,000 ,379 ,050 ,000 ,082 ,000 ,146 , 102
N 766 766 766 766 766 766 766 766 766 766 766 766
Educa Pearson
tion Correlati 1 ,1987| -,122" ,067| -,073" -,038 -,059 -,039| -,077"| -,125"| -,0977| -,104"
on
Sig. (2-
tailed) ,000 ,001 ,066 ,043 ,296 ,102 ,282 ,034 ,001 ,007 ,004
N 766 766 766 766 766 766 766 766 766 766 766
Incom Pearson
e Correlati 1| -,230" -,043 ,038 -,027 ,003 ,078" ,012| -,072"| -077" ,016
on
Sig. (2-
: ,000 ,238 ,296 451 ,930 ,031 , 750 ,046 ,034 ,652
tailed)
N 766 766 766 766 766 766 766 766 766 766
Area Pearson
Correlati 1 -,009 -,046 -,038 -,068 -,029 -,033 ,012 -,026 -,005
on
Sig. (2- 807 ,203 ,293 ,060 417 ,359 , 735 479 ,882
tailed)
N 766 766 766 766 766 766 766 766 766
Gende Pearson
r Correlati 1 -,066| -,085" -,067 -,040 -,058 -,055 -,066 -,066
on
Sig. (2- ,069 019 ,065 271 106 130 068 067
tailed)
N 766 766 766 766 766 766 766 766
Brand Pearson
__Trust Correlati 1 738" ,7777| ,7e5™| ,513"| 5257 ,5147| ,524"
on
Sig. 2- ,000 ,000 ,000 ,000 ,000 ,000 ,000
tailed)
N 766 766 766 766 766 766 766
Brand Pearson
__Affec Correlati 1 ,6737| ,6357| ,4e66™| ,5007| ,462"| ,447"
t on
Sig. (2- ,000 ,000 ,000 ,000 ,000 ,000
tailed)
N 766 766 766 766 766 766
Brand Pearson
_Imag Correlati 1 7177 482" 5137 ,462"| ,4997
e_Ove on
rall Sig. (2- ,000 ,000 ,000 ,000 ,000
tailed)
N 766 766 766 766 766
Brand Pearson
__Loyal Correlati 1 4377 4487 ,4157| ,488"
ty on
Sig. (2- ,000 ,000 ,000 ,000
tailed)
N 766 766 766 766
Store Pearson
__Trust Correlati 1 798" 6997 7517
on
Sig. (2- ,000 ,000 ,000
tailed)
N 766 766 766
Store Pearson
_Imag Correlati 1 757" 613"
e on
Sig. (2-
tailed) ,000 ,000
N 766 766
Store Pearson
_Affec Correlati 1 ,606""
t on
Sig. (2-
tailed) 000
N 766
Store Pearson
__Loyal Correlati 1

ty on
Sig. (2-
tailed)
N

*. Correlation is significant at the 0.05 level (2-tailed).
**_ Correlation is significant at the 0.01 level (2-tailed).
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[Mopaxdtw yivetor o EAeyyoc TV vrobécewv. ['a T0 TPMTO LOVTELD TOPATPOVLLE TMG
ot vobéoelg ylo TNy apvntikn oyéon tov Stock Out pe tig e€etalopeveg petofAntég
emoAnBevovtan yio OAec Tig petafAntéc e udprog. ITo avelvtikd yio to: Brand Trust
(t =-4.048, p<0,001), Brand Affect (t = -3.499, p<0,001) ko1 Brand Image (t = -3.381,
p<0,001). Ano ta F-tests copmepaivovpe OTL T0. LOVIEAN GUVEICQEPOVYV GTLOVIIKA
otV mpoPreyn twv Brand Trust (F = 6,567, sig<0.001) Brand Affect (F = 3,5916,
sig<0,01) Brand Image (F = 4,083, sig<0,001). Ot diapopég Tov R? e to Adjusted R?
givan pikpéc omdTe 01 VITOBEGEIS LTOPOVV Ve YEVIKELTOVY 6TOV TANOvepd. To R? sénysl
T0 M0GO00TO UETAPANTOTNTOC TOL WOVTEAOL Yoo kéOe eSaptmuévn petafanty.
[apatnpodpe mog pe v £icodo tov Stock Out,to R? givan peyoddtepo amd OtL Tptv
0AAG 1 Srapopd Sev eivan peyddn. Andody yia Brand Trust éxovpe podg R%e- R2up=
0,020. Tapopoimg yro. Brand Affect 0.016 kA

Coefficients

Brand Trust Brand Affect Brand Image
t Sig. t Sig. t Sig. t Sig. t Sig. t Sig.
Gender -1,596 0,111 -1,687 0,092}]-2,313 0,021 -2,395 0,017|-1,724 0,085 -1,798 0,073
Age 3,394 0,001 3,533 0,000] 0,878 0,380 0976 0,330} 1,632 0,103 1,731 0,084
Education -1,183 0,237 -1,235 0,217}-0,559 0,576 -0,598 0,550(|-1,189 0,235 -1,231 0,219
Income , 166 ,868 -,164 ,8701-1,051 ,294 -1,341 ,180 -,399 ,690 -,677 ,499
Area -1,549 0,122 -1,844 0,066}-1,312 0,190 -1,564 0,118|-2,154 0,032 -2,401 0,017
Stock_Out 4,048 0,000 3,499 0,000 3,381 0,001
R 0,170 0,222 0,109 0,166 0,129 0,177
R’ 0,029 0,049 0,012 0,028 0,017 0,031
Adjusted rR%| 0,220 0,042 0,005 0,02 0,010 0,024
ANOVA F ]4,512 0 65674 O 1,835 0,104 3,5916 0,002] 2,578 0,025 4,083 O

MNivakac (7°°) : Regression Model 1 (Brand Trust, Brand Affect, Brand Image)

Ao v dAAN Thevpd dev emainBedovior OAeG o1 VTOBESELS Yo TIG LETAPANTEG TOV
KOTOOTALOTOG KaOmG mapotnpovpe tog pnovo to Store Affect emnpedletor apvnrikd
omd 10 povopevo tov Stock Out. (t = -2.308, p = 0,05). EmmAéov av kot ta R? sivan
LEYOADTEPA GTO OEVTEPO GTASIO Ol OLOPOPES GE AMOALTEG TIHEG efvar pukpdTepeg amd
OTL TopatNPNoalE oTIS PeTaPAnTég v v pdpka. Emopéveog tovileton n apvdpn
emidpacn tov Stock Out otig petafAntég Tov Kataotiuotog. Amo ta F-tests uovo yuo
v vndBeon tov Store Trust umopovpe Vo GUUTEPAVOLUE TG OEV GLVEIGPEPEL
onuavTikd oty TpdPreyn Tov povtélov kabmg F = 1,849 , sig>0,05.
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Coefficients

Store Trust Store Affect Store Image
t Sig. t Sig. t Sig. t Sig. t Sig. t Sig.
Gender -1,438 0,151]-1,460 0,145]-1,753 0,080|-1,800 0,072| -1,346 0,179 -1,379 0,168
Age 1,124 0,261] 1,155 0,249]|1,416 0,157] 1,480 0,139| 3,799 0,000 3,846 0,000
Education -1,781 0,075]-1,793 0,073]-1,760 0,079|-1,788 0,074| -1,808 0,071 -1,827 0,068
Income ,185 ,853 ] ,088 930 |-2,199 ,028 |-2,386 ,017 | -2,521 ,012 -2,653 ,008
Area -1,168 0,243]-1,249 0,212|-1,306 0,192]-1,468 0,142] -0,404 0,686 -0,521 0,602
Stock_Out 1,181 0,238 2,308 0,021 1,685 0,092
R 0,112 0,12 0,146 0,168 0,197 0,206
R2 0,013 0,014 0,021 0,028 0,039 0,042
Adjusted R2 0,006 0,007 0,015 0,21 0,032 0,035
ANOVA F 1,939 0,086] 1,849 0,087} 3,318 0,006] 3,669 0,001] 6,135 0 5,598 0

Mivakag (8°°) : Regression Model 1 (Store Trust, Store Affect, Store Image)

2tov 9° mivaka TopatnpovpE TG 01 VITOBECELS TOV deVTEPOV HOVTEAOL gmaAnBedovTal
yw to Brand Loyalty. Eropuévac to Brand Loyalty exnpedaleton Ogtikd amod to Brand
Trust (t= 10,764, p<0,001), a6 to Brand Image (t= 8.082, p<0,001) kot a6 to Brand
Affect (t= 3,196, p<0,001). ITopopoing to Store Loyalty emnpedletar Oetikd and to
Store Trust (t= 15,867, p<0,001),ka1 omd to Store Affect (t= 3,994, p<0,001) mov
emaAnbebovv Tig avriotoryec vobéoeic. Emiong emnpedleton Betikd and to Brand
Image (t=2.838, p<0,01). Opwg dev emaindevetor n vedOeon yio to Store Image kabmg
TOL OTOTEAECLLATA OELYVOLV OPVNTIKT cLoYETION pHeTa& Tov Store Loyalty kat tov Store
Image (t= -2,523, p<0,05).

Coefficients

Brand Loyalty Store Loyalty
t Sig. t Sig. t Sig. t Sig.

Age 4,247 0] 3,4687 (0} 0,692 0,489 -0,498 0,619
Gender -0,86 0,39 1,0136 0,31] -1,59 0,112 -0,379 0,704
Education -0,21 0,83 11,2153 0,22] 2,59 0,01 -1,815 0,07
Income 0,934 0,35 1,6621 0,1 | 0,654 0,513 0,9192 0,358
Area -0,88 0,38 0,9873 0,32] -0,43 0,665 1,3102 0,191
Brand Trust 10,764 (0] 2,4411 0,015
Brand Affect 3,1957 (0] -0,29 0,772
Brand Image 8,082 0} 2,8383 0,005
Store Trust 0,8579 0,39 15,867 0,00
Store Image -0,355 0,72 -2,523 0,012
Store Affect -0,159 0,87 3,9942 0,00
R 0,184 0,799 0,128 0,778
R? 0,034 0,638 0,016 0,606
Adjusted R® | 0,027 0,633 0,01 0,6
ANOVA F 5,314 0] 120,73 (0] 2,524 0,028 105,3 (0]

Mivakacg (9°°) : Regression Model 2

Eniong 610 8s0tEp0 GTASI0 TOPATPOVUE THY HEYEAO Gvodo tov R? kot yia Tic dvo
eEaptnuéveg petafintéc. Ta Brand Loyalty moapatnpeitar avodog 0,604 kot yio to
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Store Loyalty 0,65. Aoonueiot sivar ko 1 pkpny drapopd tov R? pe o Adjusted
R? e cupmépacpia 6Tt 01 VITOOEGEIS LTOPOVV VOL YEVIKELTOVY GTOV TANOVGHO.

Amd ta F-tests (sig<0.001) kou tig peydrec twég tov F (120,73 wor 105,3)
GUUTEPOAIVOVUE OTL TOL LOVTEAD GUVEIGPEPOVY GMUAVTIKG oTnVv TpoPieyn tov Brand
Loyalty kou Tov Store Loyalty.
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Juunepaopata-2ulntnon

2KOTOG TNG TPV OGS SUTAMUATIKNG EpYOTiag NTOV Vo eEETAGEL TV GYE0T HETAED TOV
QOVOUEVOL TNG EAAEWYNG OmODEUATOV KOl TNG GYEONG TOV UE YOPOKTNPLOTIKA TNG
uapkog (brand trust, brand affect, brand image) kot tov kataotiuatog (Store trust, store
affect, store image) kabmg dev VINPYOV EKTEVELG OVAPOPES Y10 AVTEG TIG GVCYETIGELG.
210 0e0TEPO OTAO0 £ylve avAALON TOV UETAPANTOV TNG WAPKOG OYETIKG HE TNV
npoonimon oty papka (brand loyalty) kot tov petofAntdv 10V KATAGTAUOTOC G
oyéon pe v tpocniwon oto katdotnuo (store loyalty). Ta svpruota pog oe yevikég
YPOUUEG GUUTITTTOVY UE TNV TPOTYOUUEVT PBIALoYpa@ia aALL VITAPYOLV Kol VITOOECELG
7oL Ogv EMOANBELTNKAY GTA LOVTEAX TG EPYACIAG.

To Stock Out éxel peyarbtepn enidpoon 6TV LAPKO TAPG GTO KOTAGTNUO TOL KAVEL O
KOTOVOA®TAG ouvBmg TG ayopég Tov, KabBmg OAeg ot mopakdTe® VTOBECELS
enaAnfevkay (oe avtifeon pe 11g vroBEcelg mov APOPOHV TO KATACTNUO OTOV
emPeformbnre Lo pia).

Hia: To @owopevo tov stock-out eyetileTon apvnTiKG [e TV EUTIGTOGUVI TOL
KotavolmTth Tpog v papko (brand-trust).

Hib: To eawopevo tov stock-out oyetiletor apvnrikd pe v cvvoicOnpotikn
avTidpacn Tov KoTovaAmt Tpog v papka (brand-affect).

Hic: To awvouevo tov stock-out eyetileTon apvnTikad pe v €KV TOV TPOIOVTOG
(brand image).

Eivot a&loonpeioto mog to Brand Trust déyetar to peyolvtepo minypa (B=-0,16) ot
oxéon ue TG GAAeg petofAntéc. Emopévoc ov katovolotég otov Pidcovv OOS
KhovileTon TPOTIGTMOG 1 EUMIGTOGVVH TOLS TPOG TNV UAPKO KOl TO KATAGTNLA YAVEL
meAdteg 010TL Bewpeital amd TOVG O CNUAVTIKOVS TOPAYOVIEG GTNV EMTLYIN TNG
emyeipnong (Morgan & Hunt, 1994). v cvvéyela eivar Aoyikd va TpokAnbovv
apVNTIKE cuvalcOnuata amd TOV KATOVOAMTY] TPOS TV HAPKA S1OTL OEV 1KOVOTOiNGE
TIG avlykeg tov. Avtd to cvvousOuata pmopel vo EeKvnoovy amd amdadsia, amid
ekvevplopd kol va eEgMyBodv oe Boud, amoyontevon Kot Gyyog Yoo TNV €VPECT
evalaktikng Avong. To Brand Affect peiwveton xatéd B=-0,122 yio tig mepntdoelg
nov avaeépape o mpwv. [oapopoing to Brand Image peidveton xatd B=-0,109 mov
glval AoyiKd 00Tt M eNUN Ko 1 €KOVO TNG WEPKOG UEIDVETOL OTIC EKTIUNCELS TOV
KOTOVOADTOV.

Ao TV GAAN TAELPA 01 PLETAPANTES TOL KaTaoTHHOTOS dev ennpedlovtotl and o OOS
ektog Tov Store Affect. Eivar mBavo ta évrova apvntikd cuvoicOnpoto mov tpokoiel
10 O0S va emdpd KoL GTO KATAGTN O KOODG 01 TEAATEG EVOEYOUEVMS VAL VOLLLOVV TTmg
elvar euBvvn TOV KOTAGTAATOG VoL gfvol TANPESG KO Vo €ival O EMPLAAKTIKOL GTO
UEALOV LLE TIG AYOPEG TOVG OTO GUYKEKPUEVO KOTAGTNHA. X€ AT TNV TEPINTTOCT TO
KatdoTnuo oQeilel va 0AAGEEL TOMTIKY KO VO TOPAYYEAVEL TTLO £YKOLPpO, 1] VL KAVEL TTLO
oot TPOPAEYN TV TPoidvTwV oL Ba ypelactel. Ouwg oe mepinTmon Tov oPeileTon
o mpounBevng v v EAhewym toTe givon mo mepimioko. To katdoTnuo TPEMEL VoL
TOPEL TPOPLVAAEELS (OTTWG e PYTPEG) KOl EYYVLNGELS 0O TOV TPOUNOEVTY| Yo TOV GLVEYN
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avepodiacpd. Mmopei to Store Affect (B= -0,086) vo unv peidvetar 6mwg ot
UETOPANTES TNG UAPKOS, OUMG OKOUO Kol £TCL ONIIovpYel TPOPANUA oV Asttovpyia
TOV KOTOOTNUOTOC G U0, TOGO OVTAY®OVIOTIKY] ayopd OTMC €ival Tov Aovepumopiov.
Onwg¢ emonuavOnke kat tptv, dev Ppédnke onuavtikn oyéon peta&d tov Stock Out kot
tov Store Trust 1} Store Image ondte £xovpe emainBevon pnovo g Hie vrdbeonc.

Hid: To @awvopevo tov Stock-out eyeTileTor apvnTIKG e TNV EUTIGTOGHVY TPOG TO
Katdotnuo (store trust).

Hie: To @oawvopevo tov stock-out oyetiletor apvmrikd pe v ocvvaisOnuotikn
EMBPOCT TOV KOTOVIADTOV TPOg To kKatdotnua (store affect).

Har: To povopevo tov stock-out oyetileTan apvnTikd pe TV KOV, TOL KOATUGTHLOTOG
(store image).

Evdwapépovca emiong stvat kot 1 avantugn tov dg0tepov povtéAov. Ot petafAnTés g
UApKOG KO TOV KOTAGTILLOTOG EEETACTNKOY 6TO KATd TG0 £nnpedlovv TNV apocimon)
oTNV HEPKA KoL TV 0QOGImGT GTO KOTAGTNLO. LT OMOTEAEGLOTO TOPATN P ONKE WS
to Brand Trust (t= 10.764, sig<0.001), Brand Affect (t= 3.1957, sig<0.001) kou Brand
Image (t= 8.082, sig<0.001) oyetiovton Oetikd pe to Brand Loyalty. ITapatmpodue
nwg to Brand Trust eivot o onuavtikdtepog mpodyovog tov Brand Loyalty pe B= 0,450.
EmBePardveton enopévac n épguva tov Gommans et al., (2001) kot yivetan EekdBapo
TG OGO MO TOAD EUMIGTEDOVTIOL TNV HOAPKO Ol KATOVOAMTEG TOGO TOPAUEVOLV KO
motol. Eqv AaBovpe vdymn kot 1o mponyodevo poviéro yio to evdgyoduevo O0S, oe
TEPIMTOON UEIMONG TNG EUTIOTOGVVIG TTPOG TV Hdpko, akorovBel ko peimon g
aocimong mpog v papxa. Eivar pia dvsapeotn e£EMEN mov mpémel va dayelploTel
N HapKa S1OTL TO OPEAN Y10l TNV OTNPNON TEAATAOV £ivaor TOAAG KOl GNUOVTIKE OTTmG
TpoavapEpOnKay o tave. O de0TEPOC To oNAVTIKOS TpdYovog Yo to Brand Loyalty
eivon to Brand Image pe B=0.374, 6nov eniong npémnet va, d00el n) amapoitnm tpocoyn
arnd v pdpxo. H cvoyétion tov dvo petafintav £xel avoeepbel Ko 6to moperdov
(Koo, D. M, 2003). Téhog emPePfardveton | Betikny cvoyétion tov Brand Affect pe to
Brand Loyalty, av kot og pikpotepo PBabuod amd Tig SV0 TPONYOVUEVEG UETOPANTES
(B=0.128).

Apa emainedovtan Kot o1 Tpelg VTobEsELS:
Hazq: To brand trust eyerileTon OeTika pe to brand-loyalty.
Hazb: To brand affect oyeriCeron OeTika pe to brand-loyalty.

Hac: To brand image eyetiCeton OeTika pe to brand-loyalty.

Emopévog n apynrikn cvoyétion mov mpokoieil to OOS otig petafintég g pdprog
OMNUIOVPYOVV OKOLO LEYUADTEPO TPOPANLLOL GTO VO LITOPEGEL 1] LAPKO, VOL KPOLTIGEL TOVG
TEAATEG 0POCLOUEVOVS. Me anTd To dedopéva Kot e TNV Yvdon Tmg to Stock Out dev
emnpedletl TOG0 T0 KATACTNUO OTWG ATOJEYTNKE, TOTE KATAVOOVUE TG TPOKELTOL Y10l
éva (npa ov emPapvvel Kupimg v papKo.

Oocov apopd T1g peTaPANTéG TG LAPKAG GE OYEOT LE TNV OPOGIMGT GTO KATAGTILLOL
elyape emaAndevon HOVO TV SVO TPATOV LTOBEGEWV.

52



Hazd: To store trust eyeriCetor OsTika pe to store-loyalty.
Hze: To store affect oyerileran OeTika pe to store-loyalty.

Hos: To store image oyetileTon OeTikd pe o store-loyalty.

[T avaAivtikd arnodeiytnie mog to Store Trust cuoyetileTon dueca pe v avamtuén
tov Store Loyalty (B= 0.673) kot amotelel pokpdv o mo onUovIiky HetaPinty omd
aVTEG TOV KOTAOTAOTOG. TNV cuvéyelo, okolovbel to Store Affect ue B= 0.158. Na.
vrevhupicovpe g to Stock Out cvoyetiCeton apvntikd pe to Store Affect, dpa icmg
VIapyEL Ko Eppecn enidpacn oto Store Loyalty. Eivar o povog tpdmog mov pmopei n
EMAEWYT amoBEUATOC VO ETNPEAGEL TO KOTAGTNLLOL

Ye avtibeon pe v wponyovuevn PProypapio (Martineau, 1958; Lindquist, 1974;
Bearden, 1977; Nevin & Houston, 1980; Osman, 1993; Bloemer & Ruyter, 1998; Koo,
2003) mov vrootnpilovv Betikn cvoyétion avdapecsa oto Store Image kot oto Store
Loyalty, otnv épevva pag dev emPePorddnke ovty n vedbeon (B=-0.152).

Yrdpyovv dtdpopot AOYol Tov pmopohv va, SKaoAoyncovv avtd 1o gdpnua. Ot
Katavolmtég katd tovg James et al. (1976) otov oképrovial £va KATAGTNO TOVG
€PYETOL GTO PVLOAO M TOWOTNTA, Ol TUEC, M TMOKIAM TTPOIOVI®V, 1 eEVTNPETNON, TO
TPoocOTIKO Kot M atudceapa. H koAl ewodva mov €yovv oynuaticet yoo o A
KATAGTN O OEV TOVS AMOTPEMEL OO TO VAL SOKLUAGOVY va ayopdcovy Kot omd 10 BN T
kaBdg pmopel va vreptepodv oe KAmowo GAAN katnyopia. Evdéyetar emiong va
ayopdalovv amd SPOPETIKE KATAGTUATO EVAD £YOVV KOAN Amoyn yio OAd 1 amAd Vo
TOVG EVOLALPEPEL KATOL0 GLYKEKPLUEVO TPOTOV 1} TPOGPOPE TOV gV T0 Bpickovy aAloD.
Mg aw16 Tov TpOTO TapdLo oL To Store image yia to kébe katdonua Eexmpiotd vo
elvat vyMAG, o1 KaTOVIAMTEG TEMKA va UV HEVOLY apoGtmpévol o€ £va omd avtd. Eva
YOPOKTNPIOTIKO TOPAOELYLO 6TO EAAMNVIKO Alavepmoplo eivar 1 ayopd twv Super-
Markets 6mov ot kotavalmTég eivot ToAD ThAvO va EYoVV GYNUATICEL TOPOUOLN ATOYN
v 116 Kuplapyes ahvcidec. EmmAéov pmopel va oynuatiCovv mapdpota dmoyn yio to
KOTOOTNUOTO AOVEUTOPIOL EMEWON €lTE deV VIAPYOLY PEYAAEG OLOPOPES Eite dEV TIG
avtiiapBdvovtot ot 10101, Xe avTéG TIG TEPIMTMGELS GLVN OGS Elval O1 KATOVOAW®TEG TOV
OEV KAVOLV GUY VA TIG AyOPEG TOL VOIKOKVPL0U TOPE LOVO GE EI0IKEG TEPITTMGELS, OTOTE
dgv €yovv TNV Kpion Kot TNV KavOTNTo £VOG KOTAVAAMTH TOV TOPaKOAoVOEl Gyeddv
KaOnuepvé v ayopd kot ta kataotnuato. Exiong pe v avénon tov povonwiiov
KOl OALYOTTOAI®V 6TO Aoveumoplo AOY® G HeTofAnTdTTOS TG 0yopds (cuvveyelg
GLYXWOVEVCELG Ko EEAYOPES) O KATAVAAMTES TPOSapUOLovTal 6€ VEN OEOOUEVA KOt OEV
glvalr evkoho va petvouv agociopévol oe éva Katdotnpo. Me avtd tov tpdmo
ayopalovv Kot amd T0 VEO KOTAGTNUO EVA 1) ATOWT TOVS Y10 TO TOAO EVOEYOUEVOS VO
unv €xel oAAdEer (epdcov dev €xel Kieloel 1 cuyywvevtel). Evog axoun Adyog etvar n
omopén Koptéh oty ayopd. Avda KOpOUG OMOKOAVMTETOL OO TNV EMTPOTN
AVTOYOVIGLOD TG UEYOAEG EMYEIPNOELS EVOG KAGOOV £XOVV GUUEMVIGEL LETOED TOVG
MOTE VO EMOOEAOVVTOL amd TIG THES TOv €yovv Kabopicel omv ayopd. Avtiy 1
YEPOUYDYNON NS AyOpds OUMG oL YiveTol €15 PAPOS TOL KATAVOAMT Ogv €MOPA
BeTikd oV 0pocimon Tov, 010TL UTopel va EYEL KOAT YVAOUN Y10 TO KOTAGTNLO OTTMG
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Y0l TO TPOCMTIKO Kot TNV €ELANPETNOT amd Tovg omoiovg dev vidbet eamatnuévog,
dALa o1 0mOPAGELS TG S101KNONG VA, TOV EVOYAODV.
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Meploplopol Kal TPOTACELS VLA TIEPALTEPW EPELVA

Ta amoteAéopata TG EPELVOS OV Kol KOADTTOLV o€ peyaho Pabud Tig mpocsdokisg pog
pe Baon mv Pipaoypoeio yo to @avouevo tov stock-out kot tig petaPAntég mov
aPOPOVYV TNV HAPKO KOL TO KATAGTNILO DTOKEWVTOL GE KATO0VG TEPLOPIGHOVS Kot Elvart
avayKoio 1 VTapEN TEPATEP® EPEVVOC Y10l VO ETEKTEIVEL TOL GUUTEPACLOTOL LLOG.

H épevva dte&dybnke otov Voo ATTIKNG Kol ApOPOVGE TO GHVOAO TMV KATUVOADTIKOV
TPoiovTv. Oumg 01 KaTavolmTES EVOEYETOL KOO KOt GE TPOIOVTO EVPELOG XPNONS VO
£€YOVV JLOLPOPETIKES KOTAVAAMTIKEG GUVNOEIEG KOl VO SLOLPEPOLV Ol OTTALVTIGELS TOVG.
Emopévog o épevva yia vov GUYKEKPLLEVO TOTTO KOTOVOAMTIKOV TPOoidvTog Bo £dtve
10 0KPPT) GUUTEPAGLOTA Y10 TOV GLYKEKPIULEVO KAGO0. Emiong to detypa Ba propovoe
VO YEVIKELTEL IO €DKOAN GE 10l TTOVEALAOLKT) EPELVOL.

Ot KOTOVOAMTEG OTIC ATOVTIGELS TOVG KLPIWG €OV GTO HVOAO TOVG TO TAPUOOGLOKO
eUmOP10 Ko TG avTpeTOTiCovy exel TNV EAAEYT amobépatog. Mo peddovtikn Epgvva
QITOKAELGTIKA Y10 TIG TEPUTTMGELS EAAEWYNG OMOOENOTOS GTO NAEKTPOVIKO eUTOPLo Ot
UTOPOVGE VAL SIELVKOAVVEL TO TOTIO Y10l QVTH TNV OVEPYOLEVT] LOPON gumopiov Kot va
dmaoel onpeio TAEVONG Y10 TIC EMYEPNOELS TOV NAEKTPOVIKOD EUTOPIOV.

Eniong npénet va Adfovpe vroynm v twpivi| Katdotaorn oty owovopio g EAAGSaG.
H avepyia €xet onpeudoet peydin dvodo o€ GG LE TNV TPONYOVUEVT DEKOETIO KOl Ol
pofol ko ot ovvtdéelg éxovv vmootel peydAeg pelOoelS. Adopgiofnnta ot
KOTOVOAWOTIKEG cuviBeleg Exovv aAAdEel Katd Ta xpoOvior TG VOESNS KAVOVTOS TOVG
KOTOVOAWTEG 7O OpBOAOYIKOVC OAAG KOU GUYKPOTNUEVOLG Kol amoncldooEoug.
Enopévmg Ba ftav yproo va yivel puo épevva yio TIg TPOTIUNCELS TOVG Kol TIG
avTIOPAGELS TOVS GE TEPLOGOVS OV deV YopakTNPilovTal 0md OUKOVOULKT] GTEVOTNTA.
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MNapdaptnpua

Stock-Out (am6 Corsten et al, 2004)

Ti xbvete oe mepimtwon mov dev PpiokeTe T0 AyamNUEVO GOC ETMOVVIO TPOIOV GTO
KOTAGTIUO TTOV KAVETE TIG 0YyOPES G6aG cLVNOWMG;

1.

apr e

Agv ayopalm 1o Tpoidv Eava

AvoBaALl® TV ayopd TOL TPOIOVTOG

Ayopalm éva TapOUO10 TPOTOV SOPOPETIKNG EMWVUUING/ LAPKOG
Avyopdlm éva aAAo Tpoidv TG 110G EM®VL OGS/ LAPKOG
Avyopdlm to Tpoidv amd GALO KATAGTNLLOL

Brand Characteristics

Brand loyalty (amé Quester & Lim, 2003)

1.

10.

11.

Bo TPOTIU® TAVTIO TNV AYOTNUEVT] LoV UApK amd TS GALEG LAPKES OTAV
yovile.

Ba £01va TOPATAVE® TPOGOYN GTNV OyamnUEVT] LoV pdpka amd Ot 68 GALES
popKeG.

Ba amoyoNTEVOLOLY EAV ETPETE VO AYOPACH® GAAN LAPKO GTN TEPITTMOON TOL
N ayomnpévn Lov dev NTav dadéoiun.

®a pe evBovoiale va pmopd va oyopalm TV ayomnuévn Hov papka omd 0Tt T1g
GAheg pdpkeg.

AwcOdvopat KoAd pe TV ayomnuévn Hov pdpko og oxéon He GAAEG LAPKEG.
AcOdvopat dePEVOG/TPOGKOAANUEVOG GTNV OYOTTTLLEVT] LLOV LAPKA GE GYECT LE
GAheg pdpkeg.

Oa pe eVOLEPEPE TEPIGGATEPO M AYOTNULEVT OV pdpKa armd GAAES LAPKEG.
Etvor moAd onpovtikd yoo péva va ayopalm tnv ayoammuévn Hov HapKo €
oY£0M HE AALEC LAPKEG,.

[MToapdéio mov kamowo GAAN pdpka €xel €KmtooT, €yd Oo mpoTWNo® TNV
ayamnuUEVN Lov.

Ayopalm mhvTo KOl [Ee GLVEREWDL TV Oyamnuévn Hov pdpko avti yio GAAES
HopKEG.

Av 1 ayomnpévn pov papka dgv fav dStoebéciun oto Katdotnpa Oo tpotipovca,
VoL U1V 0yopac® TImoTo amd TO Vo TPEMEL Vo, EMAEE® KATOLo GAAY] LLAPKOL.

Brand trust (a6 Elena Delgado-Ballester, 2002)

absrwn

H ayommpévn pov erwvopio/papko KaAOTTEL TIG TPOGOOKIES LOV.

‘Exo epmiotosvn oy ayomnpévn pov pdpka.

H ayammpévn pov pépka dev [Le amoyonTevEL TOTE.

H ayomnmpévn pov pdpka pov yyvdtot ikavonoinon.

H ayommuévn pov pépka givor EIMKPIVIAG KoL GUVETNG GTNV OVTILETAOTICT| TMV
OVIOGLYLOV KOL TOV OVOYK®V LOV.

Mnopd vo oTNpyTd OTNV oyamnuéVn LoV HAPKO Yo Vo AVGEL To Thavo
TPOPAN L.
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7. H ayommuévn pov pdpko Boa kdvel kdbe mpoomdOela yio v 1IKOVOTOMGEL TIG
OVALYKEC LLOV.

8. H ayamnuévn pov pdpxo Bo pe amolnuiove pe kdmowo tpdmo yi 10 OTO0
TOavO TPOPANULE TOV TPOKVTTE UE TO TPOIOV TNG.

Brand affect (a6 Deepak Sirdeshmukh, Jagdip Singh & Barry Sabol, 2002)

1. TI660 kavomompévol eiote amd TNV TEAELTOI0 COG EUTEPIN LE TV OyOmTUEVT
oG papKa;

2. T16c0 guydprotn oV 1 TEAELTOLN GOC EUTEPIN LE TNV AYOTNUEVT) GOG UAPKOL;

3. II6co amoAowoTtikn MoV 1 TEAELTOIO COC EUMEIPIO UE TNV  QYOTNUEVT GOG
papa,

Brand Image (a6 Martinez & Pina, 2009)
Functional Image

1. H ayammpévn pov papra £xet vynin modtnro.

2. Ta mpoidvto TG ayamnuévng LoV HAPKaG £Y0VV KOADTEPQ YOPUKTNPLOTIKA OO
TOV OVTAYOVIGTOV.

3. Ta mpoidvta TV avioymvietdv cuvnmg elval To eTNVAL.

Affective image

1. H ayammpévn pov pépka givor KoAn Kot euyapiot).

2. H ayommuévn pov pdpka €xel mpocomkdtta mov v Eeywpilel amd Tovg
AVTOYOVIGTEC.

3. H ayommpuévn pov pdpko dgv amoyonTevEL TOVG TEAATES TNG.

Brand Image- Reputation

1. Tevikd, eipon 1Kavomoinpévog amd Ty oyomnévn Lov puépkal.
2. TI6c0 xovtd givol 1 ayommuEVn oL LAPKO GE GUYKPLOT LE TNV 10aVIKNY LdpKaL,;
3. ZuvoMKd TOCO KAVOTOMUEVOL EICTE IE TNV OYATNUEVT] GOC LAPKO;

Store characteristics

Store loyalty (em6 Ipshita Ray & Larry Chiagouris, 2009)

1. Xxomevm va Eovoyopdom amd TO OyOTUEVO OV KATAGTNLLO.

2. Oo md® GTO AYONNUEVO LOV KOTAGTNHO TNV ETOUEVN POpd oV Ba ayopdom
TPOIOV OO TNV QYOTNUEVT] LOV LAPKOL.

3. Eipot motdg 610 ayonnpuévo Hov KaTaoTNLLO.

Store Trust (amé Deepak Sirdeshmukh, Jagdip Singh & Barry Sabol, 2002)

1. Thotevo g To ayamnuévo pov Katdotnua ivol a&lomoTto.
2. ITotedo Towg 10 ayamnuUeEVo LoV KATAGTNLO Vol ETOPKES.
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3. ITotedm mmg 10 oyamMUEVO OV KATAGTNILO £XEL VYNAT AKEPALOTNTOL.
4. TTotedm Tmwg T0 ayamnUéVo LoV KATAGTILLO OVTATOKPIVETOL KOAG OTIC OVAYKESG
TOV TEAATAOV TOV.

Store Image (amé Mazursky & Jacoby, 1986)

1. To ayammuévo pov katdotnua stvat Eva vyapioTo HEPOGS Yo Vo Ymvilo.

2. To ayommuévo Hov KATAGTNHO EYXEL VYNAN TOLOTNTO ELTOPEVUATMOV.

3. Ot ToMTéC Kol TO TPOCHOTIKO GTO OYOTNUEVO HOL KATACTNUO €ivol
e&ummpetikot.

To ayammuévo Hov KOTAGTNLO EXEL AVTOYOVIGTIKES TULES.

To ayamnpuévo pov Katdotnua £yl foAtkéc mpeg Asttovpyiog.

To ayamnpévo Lov Katdotnpa TpoceEpet VPeia TOIKIALL TPOIOVI®V.

To ayamnpuévo pov Katdotnua £yl Kadn eEumnpétnon TeAaT®V.

No ok

Store Affect (am6 Ipshita Ray & Larry Chiagouris, 2009)

1. Mov apéoet TOAD TO ayamnUEVO OV KOTAGTLLOL.
2. To ayomnpévo Hov KOTAoTNLO LE KAVEL YOPOVLEVO.
3. N kadd dtav yovilo 610 ayomnévo Loy KOTAGTN LA,
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