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“ZXEAIAZH NMAHPO®OPIALZ KAl NEYPOMAPKETINIK:

O POAOZ TOYZ XTHN ANTIAHWH TQON KATANAAQTQON KAI ZTHN
EMTYXHMENH 2XEAIAXH THX MAPKAY”

2nuavrTikoi Opot:

Branding, Information Design, Neuromarketing, Zxediaon, KartavaAwTrg, Mdpka, TMAnpogopia,

>uvaioBnua, Emikoivwvia, Mpoidv, AvtiAnwn

MepiAnwn

Otav pIAdue yia branding, piAdue katd Bdaon yia emiKolvwvia. ETTIKovwvouue
10€e¢, €vvoleg, ouvalobnuaTa, TTAnpogopiec. H emkoivwvia autr dev eival aueon,
TTPOCWTTO PE TTPOCWTTO, YIVETAI KUPIWG PEOW TNG €IKOVAG, AAAG KAl GAAWV HOPPWV
ETTIKOIVWVIAG, TOU NXOU, TNG OOMNG. H €uueon emkolvwvia dev @Epvel TTAVTA TA
EMOUUNTA OTTOTEAEOMUATA KOl TTOAAEG QOPEC 0dNnyeEl 0 ATTPOODOKNTEG KOl ATUXEIG
OUOXETIOEIG TwV brands oTo HUAAG TwV KATAVOAWTWY, YEYOVOG TTOU OTTOTEAEI €vav
ATTO TOUG MEYOAUTEPOUG EQPIAATEG TWV OXEdIAOTWY. H emiTuxnuévn €TTIKOIVWVIa TNG
TTAnpoQopiag, atraitei 101AITEPN TTPOCOXN, TTAAPN KATAvOnon Tou oTreuBuvouevou

KOIVOU Kal owoTH oxediaon.

H epyacia aQuTh ETTIKEVTPWVETAI OTNV KATAVONON KAl  OUYKEVTPWON TwV
TTAPAYOVTWYV TTOU 08NyoUV O€ Pia ETTITUXNMEVN 1 aTToTuXNnuévn oxediaon evog brand,
KaBwg Kal oTov TPOTTO AVTIMETWITIONG Tou TTpoPAAuaTtog. lMNa Tnv eTmiTeu¢n Tou
OTOXOU QUTOU, N €pyaoia oTpAPNKE OTn MEAETN OUO EMITTAéOV TOMEWV, TOU
“Information Design” kail Tou “Neuromarketing”, 6ewpwvTag 0TI Ol TTANPOYOPIES Kal N
BorBeia TTou PTTOPOUV Va TTAPEXOUV, gival IBIAITEPA CNUAVTIKN yIa TNV €TTITEUEN YIOG

OWOTAG KAl ATTOTEAEOUATIKAG oXediaong evog brand.
2uvoyicovtag, oTOX0G TNG epyaciag, géoa atrd pia BewpnTIKA TTPOCEYYIoN, Eival
va €CETACEI AV KAl KATA TTOCO0 TO TTAEOVEKTAUOTA TOU KABE TOpEd, GAAG Kal O

OUVOUOOPOG TOUG, JTTOPOUV Va ETTIPEPOUV Evav ETTITUXNHEVO Ooxedlaoud evog brand.






“‘INFORMATION DESIGN AND NEUROMARKETING, THEIR ROLE IN
CONSUMER’S PERCEPTION AND IN A SUCCESSFUL BRAND DESIGN”

Important Terms:

Branding, Information Design, Neuromarketing, Consumer, Product, Emotions, Communication,

Perception

Abstract

Branding equals communication. We communicate ideas, concepts, emotions and
information. This communication is not direct, face to face; it's mainly achieved
through the image, but also through other means of communication, such as sound
and smell. Indirect communication does not always bring the desired results and
often leads to unexpected and unfortunate correlations of brands in consumers'
minds, which is one of the biggest nightmares of designers. The successful
communication of information requires special attention, complete understanding of

the target group and efficient design.

This thesis focuses on the understanding and gathering of the multiple factors
leading to a successful or failed brand design and investigates the optimal solutions
of the problem. To achieve this goal, the thesis focuses on the study of two
additional areas: "Information Design" and "Neuromarketing", considering that the
knowledge and contribution they provide, are particularly important for the

achievement of a successful brand design.

In summary, the aim of this thesis, through a theoretical approach, is to examine
whether and how the advantages of each sector (Brand Design, Information Design
and Neuromarketing), as well as their combination, lead to a successful brand
design. In the end, it would be the advantages and strengths of each of these three

sectors that create a breeding ground for a successful design.
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KE®AAAIO 1

1. EIZArQrH

ATTO TN OTIYMA TIOU YEVVIOUOOTE KOTOKAUCOMOOTE aTTd  €IKOVEG, NXOUG, CUMPBOAQ,
TTANPOPOPIEG, QVTIKEIPMEVA, TTPOIOVTA TTOU UTTOGXOVTAI VA KAVOUV Tn {wr) Pag TTIO EUKOAN Kal
mo evdlagépouoa. Apaye, TTOCA TTPOIGVTA UTTAPXOUV YUpw Hag; MNoca XpnolUoTTOIoUE;
Méoa £xoupe TTPAYMATIKA avaykn; Moid emTIAéyoupe Kai yiaTi; ETTIAEyOUpE Ta TTPOIOVTA YIa TIG
1I010TNTEG TOUG; MNa auTd TTOU PAG UTTOOXOVTAI; 1] yIa TO oUVAICBPATA TTOU PaG TTPOKAAOUV;
Eivar Ta TTpoidévta 4 oI PAPKEG TTiow ammd Ta TTPOIOGVTA, TTOU PAG TTPOTPETTOUV va Ta
ayopdooupe; Kal av ol JAPKES €ival QUTEG TTOU TTPOCEAKUOUV TO €VOIAQEPOV UAG, TTWGS TO
emTuyXavouy; MNari emAEyoupe pia pdpka Evavti Piag AAANG; Ti TTPOKAAET TNV TTPOCOXH HOG
Kal TI 4ag eAKUEL; Me TOo€eg TTAnpo@opieg TTou AauBAavoupe KaBnuepIvd, TTWG KATTOIEG MAPKES
KOTaQEPVOUV va EEXWPIoouV Kal TTOOEG KAl TTWG KATAPEPVOUV VA KATAYpaPoUv OTNV PViN

Hag;

O1 peAéteg, Ta TTEIPdPOTA, TA EPWTNMATOAGYIO TTOU £€XOUV Yivel atmd TTOAOUG gpeuvnTéG
MEXPI ORUEPQ, YIa va &0B0UV aTTaVTHOEIG OTO EPWTANATA aUTA Kal AUCEIG yia Tn dnuioupyia
EMTUXNMEVWYV brands kai KaT' €TTEKTACN TTPOIOVTWY Kal ETTIXEIPAOEWY, €ival TTOAMA. Ta opEéAn
TTOU TTPOKUTITOUV €ival, €TTiong, TTOAAG Kal euvonTa, OTTWGS ONPAVTIKA €ival Kal n katavénon
TOU TPOTIOU TTOU €TTIAEYOUV Ol KOTAVOAWTEG Ta dId@opa TTPOIdVTA, KABWS Kal Tou TPOTTou

TTOU OKEQPTOVTAI KOl OPOUV.

1.1. Opydvwon ThC EPYOCiaC

21NV apxA opileTal 0 OTOXOG TNG £PEUVAG Kal €V TEAEI TG EPYACIAG. 2Tn OUVEXEID, OTO
TTPWTO KePAAalo, Yivetal avagopd ot KdAmola Trapadeiyyata yvwoTtwyv brands Kai
ETTIONUAIVOVTQI TTOIEG EVEPYEIEG TWV ETAIPEIWV ETTEQEPAV TNV ATTOTUXIO A TNV €TTITUXia Toug. H

avdAuon auTr TTPAYUATOTTOIEITAI YIO va Yivel KatavonTh n onuacia Tou Topéa Tou Branding,
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TO00 yIa TO TTPOoIdV, 600 Kal yIa TNV TTOPEia TNG €TAIPEIAG, va eviooBoUv aTTAITACEIS Kal
TpoBAfuata Tou brand oxediaouoU Kail yia TTolo AOyo UTTApXEl TOOO £vOIAPEPOV VIO AUTOV

TOV KAGOO.

2710 OeUTEPO KEPAAQIO YiveTal TTPOCTIABEIO Va oploTei To Branding kal va evroTTioBouv ol
TTOPAUETPOI KAl Ol OTTQITACEIS TTOU 00nyouv oTnv EmmTuxnuévn oxediaon evog brand.
Kataypd@ovTal TTapadeiyuara, EPEUVEG TTOU €XOUV TTPAYHMOATOTTOINBET HEXPI OUEPT, ATTOWEIG
KATAEIWPEVWY avBpWTTWY OTOV KAAGO, OXeDIAOTIKA POVTEAQ TTOU XpNOIYoTToloUvTal atrd Ta
TMAMOTO ApkeTIVYK. Kal TENOG, yiveTal avagopd oT1o Brand Personality kal Sensory
Branding, karnyopieg Tou KAAGOOU TTOU XPENOIUOTTOIOUV Oedopéva OTTO TOMPEIC OTTWG N
YuyxoAoyia. Z& autd To KEQPAAQIO, EVTOTTICOVTAIl O ATTAITACEIC yia TO BEATIOTO OXESIOGUO Kal
Ta TTpoBAAuarta Tou branding, ol otroie¢ Ba XpNoIUOTIOINBOUV GTN CUVEXEIQ YIa va £EAYOUUE
TA CUPTTEPACHATA TNG €PEUVAG.

2710 TPiTO KEPAAQIO, diveTal 0 opIoudg Tou Neuromarketing, yivetal ava@opd oTIG TEXVIKEG
TTOU XPNOIYOTToIoUvVTal Kal TTEPIYPAPETAl TTWS O VEOG AUTOC KAAOOG EUTTAEKETAI PE TOUG
KAGOOUG TOU MAPKETIVYVK Kal Tou branding. 210 Ke@d&Aalo autd, kabopilovral Ta
TTAEOVEKTAMOTA TOU VEUPOPAPKETIVYK KOI N OUVEITPOPA TOU OTO OXeDIAOUO, OedOUEVA TTOU

Ba xpnoipgoTToinBouv yia TNV UTTooTAPIEN TAG TTPOTACNG.

2710 TETAPTO KEPAAaIO, TTapouaidleTal o KAGdog Tou Information Design. AiveTal 0 opIouOg
TOU, KaBopifovTal Ta TTAEOVEKTAMATA KAl ETTICNPAIVETAI, KUPIWG, O ONUAVTIKOG TOU POAOG OTN
oxediaon kd&Be €idoug TTAnpoopiag. OTTWG TTEPIYPAPETAI OTN CUVEXEID, N oxediaon TnG
TTAnpogopiag dev €xEl aUOTNPOUG KAVOVEG, TTPocapudleTal avaAoya e TV TTANPOPoOpiIa TTou
oxedIdleTal Kal Tov aTTOOEKTN TNG TTANPOQPOPIaG. 2€ auTd TO KEPAAQIO, TTapOoucIAleTal N
@IAocogia Tou KAGdOU Kkal karaypdgovtal ol 16 PBacikéC apxéC TnG oxediaong TG
TTAnpoYopiag.

To Information Design, OTTwG TrEPIYPAPETAI OTN  OCUVEXEIA, ETTIKEVIPWVETAI OTNV
avBpWTTOKEVTPIKN aXediaan Kail yia Tov Adyo auTo yivetal JEAETN TTAVW OTNV CUUTTEPIPOPA
TOU KOATAVOAWTA OTO TTEUTITO KEQPAAAIO. 2€ aUTO TO KEPAAQIO TTAPOUCIAZETAI N £PEUVA TTOU
TTPAYMATOTTOINONKE, OXETIKA PE TN CUMTTEPIPOPA Kal Tn dladikaoia AAWNG amo@acewy TTou
akoAouBei o katavaAwTAG. Kai TEAOG, TTpayuaToTrolEiTal Pia avagopd ae dId@opa POVTEAQ

TTOU £X0UV OXEOIOOTEI PEXPI ORMEPA.

|18
INFORMATION DESIGN & NEUROMARKETING, O POAOZ TOYS STHN ANTIAHWH TQN
KATANAAQTON KAI STHN EMITYXHMENH SXEAIAXH ENOS BRAND | NIKOAOMOYAOY OATA



TéNOG, OTO TeEAEUTAIO KEPAAQIO TTEPIYPAPOVTAl TO CUUTTEPACHATA TNG €PEUVAG TTOU
TTPAYUATOTTOINONKE KAl TTAPOUCIACTNKE OTA TTPONYOoUHEVA KEPAAQIQ. ZUYKEVTPWVOVTAI Ol
atraitjoelg Tou brand design kar Ta TTAeovekTAPATA Kal duvatdTNTEG TwV Topéwy Information
Design kai Neuromarketing kai yivetal n 6swpntikfy JEAETN TOU guvduaooU TOUG, WOTE va
MTTOPECOUNE Va SIOTTICTWOOUNE, €8V O GUVOUGCHOG TWV TOPEWY QUTWYV, JTTOPEI va oTnpIEEl
TO BEATIOTO Kal €TMITUXNMEVO OXedIOONO evog brand. KAgivovtag 1o kKe@AAaio auTd Kal Tnv
EPEUVNTIKN Epyaaia, yiveTal hIa avapopd g€ OavEG HEAAOVTIKEG TTPOCEYYITEIC TNG EPYATiag,
OXETIKA PE TNV TTEPAITEPW TTEIPAPATIKN TTPOCEYYION, TEKUNPIiwoN Kal JEAETN TNG TTapoUoag
TTPOTACNG, WOTE VA ETTITEUXOEi Mia OAICTIKA TTPOCEYYIOT Tou Todéa Tou branding.

1.2 X16X0G TNG épEUVOG

2KOTTOG TNG €PYACiag auThg, €ival N €PEUVA KAl CUYKEVTPWOT TWV ATTAITHOEWY YId HId
eMTUXNMUEVN oXediaon evog brand, n €peuva Kal TTapouciacn Twv PaCIKWY TOPEWY TTOU
oxeTiCovTal pe TOV OXeDIOOUO TOU Kal TEAOG, N OewpnTik WEAETN TOU OUVOUACHOU TWV
TOMEWV QUTWY, WOTE va PEAETNBEI av 0 cuvduaoudg TOUG UTTOPET va odnynRoel o€ [ia TTIo
aoQaAA Kal emTITUXNUéEVN oxedlaoTikA diadikacia evog brand. O1 Touegig TToU PEAETABNKAV KAl
TTapouaialovTal, oTnv TTapouca épeuva, eival To Brand Design, 1o Information Design kai

T€A0G T0 Neuromarketing.

H ocwoTth oxediaon evog brand givar 10 A kai To Q yia Tnv €mMTUXNUEVN TTOPEIA WIAG
etaipeiag. To Information Design €ival To yéoo Petagu Tng TTANPOPOPIag Kal TNG KaTtavonaong,
BonBdel Tov atmmodéktn va AAREl TO CWOTO PAVUMA Kal va TO a@opoliwael. ATTO TNV AAAN
pepid, To Neuromarketing, TTpOCQEPEI GTOUG OXEDIOOTEG ONUAVTIKEG TTANPOYOPIES yIa ToV
TPOTTO TToU avTIAauBAveTal, 0 ATTOOEKTNG, TIG TTANPOYOPIES Kal Ti KEVTPIZEI TO EVOIAPEPOV Kal

TO oUVAICORAUATA TOU.

2TOX0G cival n emiteuén Miag TTPWTNG BewpPNTIKAG TEKUNPIWONG TOU ouvduaCuOoU TwV
TPIWV QUTWYV ETTIOTNHOVIKWY TOPEWYV, UE YVWHOVA TO BEATIOTO OXedIAONO evog brand. Nvetal
TTPOCTTABEIA, JECA aTTd TNV Epyacia Kal HECW TTOPAdEIYUATWY, VA EVTOTTIOTOUV Ol adUVAUIES

Kal Ta TrAeovekTApaTa dia@épwyv brands kai TTapdAAnAa Tou KGBe Topéa, woTE va
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TTPOCEYYIOTEI TO TTPORANUA Kal KAT €TTEKTACN N AUoN Tou. Ev cuvexeia, emdiwkeTal yéoa
amd pia BewpnTiKA TTPOCEYYIoN, va atmodeixBouv Ta TOava BeTIKA CUPTTEPAOUATA TNG

OAIOTIKNAG oxediaong evog brand, AaufdvovTag uTTOWIV TOV GUVOUACHO TWVY TPIWY TOUEWV.

Ev KaTOKAEIOI, TO TTAEOVEKTAUATA KAl O QUVAMEIS TOU KABE TOUED EeEXwWPIOTA, aAAd Kal O
ouvduaouog Toug, Ba eival autd Tou Ba dnuioupyrioouv TO TTPOCPOPO £0APOG YIa TNV

emTUXNUEVN Ooxediaon evog brand.
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KEDAAAIO 2

2. [1ATI TO BRANDING EINAI TO20 ENAIA®EPON;

«Brand eivar autdé 1ou ol dANoi oké@TovTal yia oéva. TitToTa TTePIcaOTEPO, TITTOTA
AiyoTepo. Auto eival 6Ao. Ta trdavra cival éva brand... €ite To avriAapBavopaoTe, €ite 61, o

kaBévag atrd eudc éxel To brand Tou» Peter Economides.

Kai ouveyiCer: «Brand eival 6,11 T1€IG, O,TI Ogv TIEIG, O,TI KAVEIG, O,TI OEV KAVEIG, O,TI OOU

oupBaivel, 6,11 dev oou auppaivel, 6Aa atTOAUTWE ETTIKOIVWVOUV KATI.»

KaBe etaipeia cival éva brand, €ite T0 guveldnToTtrolei €ite OxI, €ite oxediddel o akpipn
OIAPNMIOTIKI KAPTTAVIQ €iTE OXI, €iTE TTOUAAEI AUTOKIVATA, E€ITE WWWI, €TE UTTNPETIEG. AKOUN
Kal ol TTOAeIg Kail o1 XxWpeg ival brands (n Néa Yopkn, 1o Mapiol, n EAAGSa). Kai gueig o1 idiol
gipaoTe brands. Ta mavra yUpw pag oxetiCovral ye 1o branding, 6Aa civar Béua eikévag,

EVIUTTWOEWV, avTiAnyng, ouvaioBnudatwy. (Peter Economides)

O Steve Jobs o¢ pia oplAia Tou gixe el «OTav oke@TOPaoTe TNV Nike, aiocBavouacTe KATI
Tapatmmdvw atmo pia etaipeia TTatroutaiwv». Otav okepTtouacTte TNV Nike, OKeQTOMOOTE
auToTTETTOIONON, €AguBepia, ammddoaon, okePTOuaoTeE «Just do it». ZTn oelida TnG n Nike
avaypdel TNV atrooToA TNG: «Na TTPOCPEPOUNE EUTTVEUON KaIl KAIVOTOMIO o€ KABe abANnTN
oTov K6ouo. Edv €xeig owpa, gioar aBAnTtrg (To bring inspiration and innovation to every
athlete in the world. If you have a body, you are an athlete) ». ZUygwva pe Tov aUuBouAo
branding Kevin Lane Keller, kaBnyntm MdpkeTivyk oto Tuck School of Business oTo
KoAAéyio Tou Dartmouth, «autd To JAVUNQ Kal N atriXnor ToU GToV JECO KATavaAwTH, €ival
Ta OTOIXEIO TTOU OUVOEOUV TNV €TaIpEia aBANTIKAG évduong YE TOUG KATAVAAWTEG OAOU Tou

KOO UOU».

‘Eva véo TTPOIOV TTOU £XEI TIPWTOEUPAVIOTEI OTNV ayopd aTTd Jia véa eTaipeia £xel OGN Eva
évopa, éva AoyOTUTTO TTOU TO aKOAOUBET Kal iowg Kal GAAa OXEBIOOTIKA XOPAKTNPIOTIKA, OAa
QuTd TToU Bewpouue OTI EUTTAEKOVTAl PE TOov Opo “brand”, oTnv TTpayuaTikdéTNTA, OPWG, TO
brand auté dev utrdpyel akéua. To dvoua, To AoyoTuTro, N oxediaon, amroTeAoOUV Ta UAIKG
yvwpiouata evog brand. ETreidr], duwg, 1o TTPoIdv Oev £XEl AKOUN 10TOPIA, TA YVWPICHATO
auTa eival «kev@», oTepoUvTal vonuartog. Ta emTuxnuéva brands éxouv évoua, AoyoTuTro,
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OXeOIAOTIKA XOPAKTNPIOTIKA, YVWPICUATA TTOU €ival AvTITTIPOOWTTEUTIKA TWV TTPOIOVTWY TOUG.
AuTO TTou dla@épel gival OTI QUTA TA YVWPIoUOTA £XOUV EUTTAOUTIOTEI PE TIG EUTTEIPIEG TWV
KATavaAwTwyv, Je dlapnuioelg, Ye Apbpa o€ TTEPIODIKA Kal EQNUEPIDES, YE oUlNTAOEIG JETAEU
QiAwv. ‘Exouv xTioel pia brand kouAtoUpa. [Holt, 2003]

O Toni — Matti Karjalainen og éva apBpd TOU €ixe avapwtnBei «MTTopouue va
avayvwpeiooupe éva TTpoidv TTou éxel oxedidoel n BMW, n Citroén, n Jaguar, n Porsche, n
Toyota, 1} n Volvo; H Apple, n Bulgari, n Caterpillar, n Nike, n Nokia, rj n Sony;» [Karjalainen,
2007]. MNa mmoAAoUg «Coca Cola» onuaivel TdBog, atrdAaucn, KAnpovouid, «Volvo» onuaivel
ac@aAeia, «Mercedes Benz» [Moiotnta, Amoédoon, Eumnpétnon katavoAwtr, «BMW»
MoiétnTa, MoAutéAcia, «Amazon» EpymoTtoouvn, ESutnpétnon, «Mc Donald’s» Aiaokédaon,
FpAyopn €futtnpétnon, XapnAi Ty, «Disney» Mayeia, ABwoTnTa, «Starbucks»
emkoivwvia. «O Adyog Utrapéng Twv Starbucks civalr va BonbAoouv Toug avBpwTToug OTn
onuloupyia oxéoewv» avagépel o auyypagéag Stengel, ammd 10 dwpedv acUpuato diKTUO
Wi-Fi pyéxpr Ta peydAa tpatrédia Trou gival 1I0avika yia OpAdES, TO KATAOTAMATA TNG ETAIPEIAC

givalr oxedlaogpéva yia va Bonbolv oTnv ETTIKOIVWVIA TWV TTEAQTWY TOUG.

H Toyota dev ToTToBeTEITAI OTTO TOUG KATAVOAWTEG OTA premium brands. MNa va emTUXEl TN
dlagpopotroinon TG ayopdg, n etaipegia oxediaoe €va premium brand, Tnv Lexus. Téoo n
Toyota, 600 kai n Lexus poipadovtail Tnv idla pnxavik duvapn, 1o design, To oaci, autd TTou
TIG dlayxwpiCel gival To brand oTto puaAd Twv KatavaAwTwy. H diagopd Tng Lexus ¢aiveral
TTavTou, utrapxel branding otov TpOTTO TTOU O TTWANTEC TTPOCEyYiCouv Tov TTEAATN, OTOV
TPOTTO TTOU €ival vTupévol, otn dIappUBbuIon Kal €0WTEPIKA OIOKOOUNON TOU €KBeaIaKOU
XWPOU (OepUATIVEG TTOAUBPOVEG), OTOUC XWPOUS QVAMOVAG, 0TV KaBapdtnta Tou XwpEou

TTOU yiveTal TO service, To branding Tng Lexus cuvexifel akoun Kal JETA TNV TTWANCN.

H American Express £xel dnuIoupyroel PiIa KOUATOUPQO UTTNPEECIWY TTPOadidovTag UEYAAN
agia eutTOpIKOU ONPOTOG, WBWVTAG TTOAAOUG KATAVAAWTEG VA TTANPWOOUV aKpPIRA yia va

£XOUV TO TTPOVOUIO VA XPNOIUOTToIoUV ThV KAPTA.

Ta brands éxouv OIekdIKACEl Kal €XOUV KATOKTAOEl £va  WEYAAO KOMMATI TnG
KAOnuePIvOTNTAG Kail TNG (wr¢ Mag. OAoI pag PTmopoUpe va QEPOUE, ava TTACa OTIYUA, OTO
MUGAG pag TTOAAG emmiTuxnuéva f atmoTuxnuéva brands, aAAa ayatrnuéva, dAAa oxl, KATTola
Ta BUUOPOOTE PE VOOTaAyia, yiati xabnkav oTnv TTopeia Tou Xpovou Kal g€ AAAa eipaoTe
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QAKOPN TTPOCKOAANUEVOI KOl OUVEXICOUME ETTIMOVA VA T TTPOTIMOUME, XWPIG VA KATAVOOUE

Kal gueig o1 idiol Tov Adyo.

To epwTtnua, Aoitrév, gival yiati YepIka brands emiTuyxdvouv kal GAAa atroTuyxavouyv; Ti
gival auto TTou Kavel KAatola brands va pag eAkUouv TG00 WOTE VA TA TTPOTIMOUUE O€ OXEON

ME TOUG QVTAYWVIOTEG TOUG;

Mapadsivuata «mrpoBAnudTwy» branding:

2.1. MNari aréruxe n Kodak;

50 YEARS OF INNOVATION CONTINUE

INSTAMATIC S0 INSTAMATIC 235 POCKET INSTAMATIC 100 INSTAMATIC 2014
1963 1968 1972 2013

Kodak as you go.

Fastman Kodik Company; Rachester, N. Y, The Kadat Gt

Kodak

INSTAMATIC 2014

Eikéva 1: Kodak brand

Otav o1 mrepioodTepol dvBpwTtrol oképTovTal TNV Kodak, €pxovral 01O PMUAAG TOug Ta
MIKPA KiTpIVO KOUTIG TwV @QIAY. Agv OKEPTOVTAI TNV TEAEUTAIO Wn@iakr TexvoAoyia [Haig,
2003].

Kal 6pwg, 10 1975 n Kodak &nuiolpynoe tnv mpwTn ywnolakni kauepa. To 1995
onuiotpynoe 10 brand «Kodak Digital Science». H etaipeia, avti va TrpowBnoel tnv
KAIVOTOMIO TNG TTPWTNG WNQIAKNAG PNXavAG Kal va edpaiwbei otTnv ayopd, ammo@dacioe va
€0TIACEI OTNV TTpowBNON TNG TTAPAdOCIAKNG PWTOYPAPIKAG PNxavrg. H amdvrinon Tng
Kodak otnv egpwtnon «lMolol gipaoTte; Ti kavoupeg;» dev nrav «KAave Toug avBpwroug va

TPpaBAve uwToypaPies», AAAG «PTIAEE QIAY VIO TIG PUTOYPAPIKEG INYXAVEG».
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To brand «Kodak» éxel ouvduaoTei ye 10 oUUBATIKO QIAM aTTO TOTE TTOU UTIAKE OTNV
ayopd, To 1885 kal n @riun NG €ival dUokoAo va aAAdgel. ANAa brands éxouv pia o
edpaiwpévn wneiakr erun, ommwg n Canon, Minolta, Sony, Casio.

KaBe gopd 110U n TExvoAoyia Kavel Eva peydho Brpa, véa brands katakAUZouv Tnv ayopd.
Otav ekT0geUBNKE N ayopd TWV TTPOCWTTIKWY NAEKTPOVIKWY UTTOAOYIOTWY, €UOAVIOTNKE N
Apple. Otav n TexvoAoyia TnNG KIVATAG TNAEQwViag atroyeiwBnke, eugaviotnke n Orange. H
idla n Kodak nArav kdamoTte éva TTpwToTTopiakd VvEO brand yia o TTPWTOTTOPIAKN VEQ
TEXVOAOYia, TTpowBwvTag TOo OAOykav «[lata €oU 1O KouuTr - Epeic Ba kdvoupe Ta

utréAoitrax». [Haig, 2003]

To branding atmroteAei pia diadikaoia diagopotroinong. Av n Kodak B€Ael va Trapapeivel
oTnVv ayopd, TTPETTEl va dIAaTNEACEl PIa JOVAdIK TAUTOTNTA, TTPOKEINEVOU Va Eexwpioel aTTd
TOUG QVTAYWVIOTEG TNG. Tautdxpova, TTPETTEl va eival oe Béon va dnuioupyroel éva brand

TTOU va aKOAoUBEi Tnv Tdon ThG TEXVOAoyiag.

2.2. Coca Cola - Keep it classic. Keep it American. Keep it

Coke

«The Coke Side of Life»

The pause that refreshes

A R l’lOI“E

Eikéva 2: Coca Cola brand
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H &d0vaun tng Coke gival, o011 TTAvTa Bpiokel TPOTTO va ETTIKOIVWVEI JE TOUG TTEAATEG TNG. H
eTaIpeia €xel avaykaoTei va Kavel TToOAAEG aAAayég aTo brand Tng atmd 1o 1886, £€T01 WOTE va
OUyXpOVIiCeTal Kal va QVTATTOKPIVETAl OTIC QVAYKEG Kal TIG ETTIOUMIEG TWV KATAVAAWTWY,
oupTtrepIAauBavouévng TNG aAAayng Tou logo TNG, WAOTE va TTAPAUEVEI JOVTEPVO, KABWG Kal
TNG ouveXoUG BEATIWONG TWV SNUIOUPYIKWY KANTTAVIWY YIO VO TTAPANEVOUV OTIG £CEAIEEIC TNG
emmoxng. H etaipeia gival mavra ummpooTd 6oov agopd Tn oxediaon evég brand TTou ptropei

Va ETTIKOIVWVEI JE TO KOIVO.

To KaAUTEPO TTAPABEIYUA WIAG ETTITUXNUEVNG KAUTTAVIOG gival n Sla@AuIol TG «Super
Bowl». H diapruion Tapouciale OU0 TIOMIKEG APKOUSES: N MIa PE TO MEPOG TNG
TTodoo@aIpikAG opddag «New York Giants» kai n GAAn pe 10 pépog NG «New England
Patriots». Av@Aoya pe Tov vIKNTA Tou TTaixvidlou, n eTaipeia émaife Tnv avaioyn diagruion. H
dlapruIon auTh BewpnBNKe TTPWTOTTOPIAKK KOl QVTITTPOCWITEUTIKA TwV OUVATOTHATWY Kal TNG
ETTITUXNUEVNG TTOPEIAG TNG eTaIPEiag. AuTO, OTTWG avaPEPOUV TTOANOI peuvnTEG, ATTOTEAET Eva
onMavTIkd TTapddeiyua yia 1o Twe éva brand 125 xpovwyv, YTTopei akopa va Bpiokeral atnv

Kopu®n Twy emTuxnuévwy brands.

H Coca Cola €ival éva a1rd 10 TTI0 €TMITUXNUEVA KAl TTIO avayvwpiolya brands Tmou pag
EPXETAl OTO MUOAG. «OTIONTTOTE YiveTal OTNV €TAIPEIQ €ival EUTTVEUCUEVO aATTO TNV 10EQ TOU
WS Ba TpowbnBei, avatTuxBei kal dnuioupynBei eutuyia» Aéel 0 cuyypagéag Stengel.
«2tmnv Coca — Cola 1oté degv Eexvouv yiati dnuioupyndnke n etaipeia Kal amd TToU

TIPOEPXETAI, KATI TTOU ONUaAivel TTOANG yia TOV KATaVOAWTA».

Map’ 6Aa auTtd, n €TAIPEIQ TTPOCTTABWVTAG VA WEIVEI OTNV KOPUQI] KOl VO AVTAYWVIOTEI TIG
avaduodueveG eTalpEieg, TO 1985 ATTOQACIOE va QVTIKATAOTAOEl TNV KAQOTIK ouvTayn TNG UE
Mia Kaivoupla @OpuouAa Tnv oTroia Kal TEAIK& TTapouciace otnv ayopd pe 1o brand «New
Coke». Ta atroteAéopata Twv TEST TIOU €KAVE N E€TalpEia ATaV €vBAPPUVTIKA Kal
TOTTOBETOUCAV TO VEO TTPOIOV PTTPOCTA aTTd TO AVTAYWVIOTIKO TTpoidv, Tnv Pepsi. QoTdo0,
Bewpnoav 611 Oev PTTOopoUCcav va £xouv OUO AUETOA AVTAYWVIOTIKA TTPoiovTa aTa pd@ia TV
idla XPOVIKN OTIYUA, ME ATTOTEAEOHA UETA aTTO Aiyo XpOVIKO didoTnua, va Katefdoouv ammo Ta
pa@Ia Kol va OTmopokpuvouv ammd Tnv ayopd Tnv kAacoiki Coca Cola kai va Tnv
avTikataoTAcouv TANpws e TNV New Coke. O TTwAnoeig émecav Katakopuga. Eyive

ouvTopa &ekdBapo o1 n aubevTik Coca Cola émmpette va emoTpéwel. [Haig, 2003]
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To mpoéPAnua ATtav, OTI n €Taipeia utToTiunoe TN dUvaun Tou apxikoU brand. Aev eixe
guveldnTotroinoel TN Babid cuvalicBNPATIKR) TTPOCKOAANGN TWV KATAVAAWTWY OTNV KAGCOIKA
Coca Cola. «To m&80og yia Tnv auBevtikiy Coca-Cola - kai auth gival n Aégn, 1o TaBog, ATav
KATI TTOU oG ai@vidiaoe» €ixe TTapadexTei 0 yevikog OleuBUVTAC TnG etaipeiag Donald
Keough.

H Pepsi Atav, ydAioTa, n TTpwTn TToU avayvwpioe 70 AdBog Tng Coca-Cola. Méoa o€ Aiyeg
€BOOUAdES ATTO TNV €1I0AYWYI| TOU VEOU TTPOIOVTOG, £BYOAE HIa TNAEOTTTIKN Sla@ruIon PE Evav
NAIKIWPEVO AVTpa va KABETal 0€ €va TTAYKAKI KOITAJOVTAG TO KOUTI OTO XépI Tou: «AANagav

TNV Coke Pou», €iTTE, QWS OTEVOXWPNUEVOG. «AEV UTTOPW VA TO TTIOTEWW».

H aAAayA TG auBevTikAg @OpuouAag Tng Coca Cola Bewpeital yia Tnv AJePIKA TTapouoia
ME TNV aAAayn Tou cuvTtayuatog. (Bianca Cawthorne)

2.3. Kellogg's Cereal Mates

H Kellogg's TmaparnpwvTtag Toug auavOuevous puBuoug TnG €TToxNng, Kabwg kal TV
payodaia avamTuén Twv aAuaidwy fast food, oTpdgnke aTn dnuioupyia evog TTAKETOU YIO EVa
TTARPES TTPWIVO. Anuioupynoe 1o véo TTpoidv Cereal Mates, T0 01T0i0 ATAV £va PIKPO KOUTI JE
ONUNTPIOKA TTAKETAPIOUEVO HE €va KOUTI yAAa Kal €va TTAAOTIKO KOUTAAL. To KivnTpo ATav n
avean. To brand, opwg, amodeixbnke arrotuxia kalr 1o 1999 ByAke amd Ta pdeia. To véo
brand &ev Trapeixe v dveon Tou dlo@ruife, oI KaTavaAwTeéG eCakoAouBouoav va
KatavoAwvouv, €0Tw Kal Aiyo, XpOvo OTnV TTPOETOINOCIa Tou TTpwivou Toug. Etpetre va
pi¢ouv 10 ydAa oTa dNUNTPIGKA KAl VA TA KATAVOAWOOUV UE TO KOUTAAL. TO pAvupa ATav «T0
TPWG OTTOUdNTIOTE», OAAA OTnV oucia XpeladoTav CuvThAPNon O WUYEio, YeEyYovog TTou
onuioupyoloe ouUyxuon oToug KaTavoAwTtég. ETmmiong, o dlagnuiceig Tou TTPoidvTog
TTapouaialav Ta TTaIdId va TOINAJOUV PJOVA TOUG TO TTPWIVO, KABWG 01 YOVEIG KolovTouaav
npePol. To pAvupa autd, Ouwg, Oev OUUPAdICe PE TNV TTPAYMATIKOTNTO MIOG KOl N
OUOKeUaoia Tou TTPoidvTog Oev ATAV 10IAITEPT €UXPNOTN, ME OTTOTEAECUA Ol YOVEIG va

XpelaoTei va kabapioouv To xupévo yaAa. [Haig, 2003]
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H Kellogg’'s, €tmiong, Tpoommdbnoe va mpowbnRaoel Ta TTPoIovTa TG 0 OIAPOPES XWPES
omTwg oTtnv Ivdia. H eTaipeia atmétuxe va avayvwpioel 0TI To TTPpwIve, O0TTwG OAa Ta yeluaTa,
aTroTeAE JEPOC TNG KOUATOUPAC TNG KABE Xwpag. To TTpwivo TTou TTpoTIoUv aTtny Ivdia, atnv
AuEePIKA Kal 0€ AANEG XWPEGS, OIaPEPEI KATA TTOAU.

2.4. Harley Davidson perfume

Eikéva 3: Harley Davidson perfume brand

‘Eva brand 1Tou €xel TQUTIOTET TTEQIOCTOTEPO E Evav pUBo, eival iowg n «Harley Davidson».
To atmreuBuvouevo koivé Tou, Aatpelel To brand autd. O1 katavaAwTég Oev @aiveTal va
evola@épovTal yia TNV TEAEUTAia AEEN TNG TEXVOAOYIag OO0V a@opd Tn PNxXavr r Tnv TaxuTnTa
TTOU UTTOPOUV Va avaTtrTuEouv oTov dPOUO, auTtd TTOU QaiveTal va £XEI GNUaAadia gival o Pubog
Tou «easy rider», n aicbnon Tng eAeuBepiag, Tou «avolkTOU» OpPOUOU, TNG EIKOVOG TOU
«macho», Tng auBevTiKATNTAG, TOU avegdpTnTou £pyévn. H eikdva Tou IBI0OKTATN HIog Harley
Davidson, O1Twg TTPoRAAAETaI, €0TIAZEI OTNV «APPEVWTTOTATO», OTTWG €iIXE AVOQPEPEI KAl O
Charles E Brymer, 81euBUvwyv cUupBouAog Tou Interbrand Group «ol agieg tng Harley
Davidson eival n d0vaun Kai n appevwmmotnTa». O KOTAVAAWTEG TTAPAREVOUV APETAVONTO

moToi 0710 brand, ToAAoi kdvouv akoun kai Tatoudd ue To orjpa Tou brand. [Haig, 2003]

H eTaipeia, eKUETAAAEUOUEVN TNV ATTAXNON TTOU €XEI OTO TTIOTO KOIVO TNG, OTPAPNKE OTN

onuioupyia véwv TTpoidvTwy, OTTwG apwuaTta kal aftershaves. To véo brand atmétuxe. To
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atreubuvopEeVo KoIvVO Oev evllaQePOTaV va Pupidel wpaia, av odnyeic pia Harley dev BéAeig

va JUpiCelg wpaia, BEAEIG va Pupielg dEpUa, eV Xpeladeoal Gpwia.

2.5. United Airlines

H aepoTTopIkn €Taipeia poipace AoTTpa yapi@aAa oToug €TTIBATES yia va YIOPTACOUV TN
véa ypauun yia 1o Xovyk Kovyk. lMNa toug Acidreg Ta dotrpa AOUAoUdIa avTITTPOCWITTEUOUV

TNV KaKr TUXN, akOun Kai Tov 8avaro, To AoTTpo XPWHA XPNOIMOTIOIEITAI OTIC KNOEiEG.

2.6. Benetton

LOYEE
OF THE YEAR

#UNHATE

Eikéva 4: Benetton brand

MoAAd Brands Eexvouv «Trolol» gival kail TI ATav autd TTou Ta ékave didonua.

H Benetton gival £éva TTOAU KaAd TTapdadelypa evog brand tTou €xace otov oTOX0 TOU. TO

1990 n Benetton Atav €va emruxnuévo brand 1Tou atmrAd dev ékave AGOn. Eixe @rdoel oTto
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onueio va ypd@ovtal PEAETEG TTEQITITWOEWY Yia Tn MWEAETN TNG emiTuxiag Tou. H Benetton
&ekivnoe va oxedidlel pouxa TTou E€RpIoKAY ONUAvTIKY atmmodox armmd 1o £pnfIko koivo. H
eTAIPEIO KATAPEPE VA KAVEI OIOPNUIOTIKEG KAWTTAVIESG, YIA TIG OTTOiEC oI AvBpwTTol pIAoUCav
OTO peonuepiavo Tpatrédl Kal UTTAPXE éva KatdoTnua Benetton og k&Be eutropikd kévtpo. H
uttéoxeon Tou brand fAtav koA TToI6TNTA O TTPOCITA TIUA. H amrxnon 6pwg Tou brand,
&ebwplaoe ypryopa.

Evw n e€raipeia Atav 1600 ammacXoAnuévn HeE T Onuioupyia dla@riMIcEwWyY TTOU Vva
TTPOKAAOUY, EExaoe VA aoXOANOEl he TO KOPUATI TNG HOBAG TToU ATAV 0 OTOXO0G TNG. ApXIOE
VO YIVETQI MIO ETAIPEIA PE EVTUTTWOIOKEG, XWPEIG TTEPIEXOMEVO, OlIOQNUICEIS Kal XWpig
€AKUOTIKA TTpoidvTa. ETTiong, n Benetton e1rektdbnke 10600 ypriyopa, divovrag Tn duvatoTnta
yla kataoTApara franchises, xdvovrag 1o TTPovOouio TnG Kupldtntag €11 TNg diavoung. H
Olaxeipion Tou peydAou dikTUou franchise, €dwoe GTOUG KATAVOAWTEG TO PAvUuA OTI N
ETAIPEIO ATTOUAKPUVONKE aTTd TOUG KATAVOAWTEG Kal Ogv ATAV TTIa o€ B€0n va akouaoel TIG
emOupieg kal TIG €mAoyéG Twv epABwyv. To brand Tng Benetton éxace Tov aTd)0 TOU KAl
MeTATPATTNKE Ypryopa atrd éva must-have brand o€ éva adid@opo brand.

Eikéva 5: GAP brand

H etaipeia €kave AGBOG oOTpatnyikEG €TTIAOYEG, €TTEIO OUMQWVA HE TOUG €EPEUVNTEG,
OKEQPTNKE TNV idIa TTPIV atTd ToVv KatavaAwTh. H Gap éyive AmAnoTtn Kail EEXaoe TI TNV €KAvE

MEYAAN: n HOVTEPVA AUEPIKAVIKN MOBA YIa PIa KOPW YeVIA, o€ AoyIKA TIPr. Kal TTo10¢ €ival o
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EKTTPOOWTTOC TNG HOOAG; QUOIKA ol épnpol. H oudda auth Twv KATAVAAWTWYV, TTIOTEVUEl OTI
givalr n o onuavtikf oTn yn Kal B€Ael Trpoidvta TTou va Thv ekppdalouv. O1 £pnpol
emmnpedlouv kai kaBopifouv TTOAAOUG KAGDOUG, OTTWG TN JOUCIKN, TIG TAIVIEG, TIG TNAEOTITIKEG
EKTTOUTTEG Kal Ta €idn évduong. H etaipegia TpooTrabwvTag va dieupuvel To atmeuBuUvOPEVO
KOIVO Kal KOT' €TTEKTAON TIG TTWANCEIG TNG, oTpAPnke o€ brands émmwg BABY GAP kai GAP
MATERNITY. To brand amoduvauwbnke. MNMwg utropei 10 brand autd va ek@pdoel Toug
epnpoug, 6tav o dUo Xpovwyv avnyiog f n €ykuog Beia gopdave Ta idla pouxa; H etaipeia
ékave 10 AGBog va atreuBuvBei pe 1o G0 brand oe OAeg TIg opddeg Tou target group,
XAvovTag £T01 TNV ETMIKOIVWVIA HPE TOUG KOTAVOAWTEG, M Aaupdavovtag utmoyn TG
IDIITEPOTNTEG TNG KABE ouddac. O TTWAACEIS TNG eTalpEiag €xouv TTEoEl KaTd 25% atrd To
2005 kal n GAP £xel avakolvwaoel 0Tl kKAgivel 200 KaTaoTAPATA TNG.

2.8. Chevrolet NOVA, Toyota Fiera, Coors Beer

H Chevrolet dev uttoAdyioe 611 aTnv loTravia, To brand Tng €xel apvnTikd vonua, «No Vax»
OTa 1I0TTAVIKG anuaivel «dev TTpoxwpdel». Otav dAAage 1o dvoua oe «Caribe» o TwAAoeig

EKTOEEUONKAY.
H Toyota diatrioTwoe 611 010 Puerto Rico «Fiera» onuaivel «nAIKIwWPEVN AoXNUN Yuvaika»

H COORS civai n 3n peyaAutepn CuBotrolia atnv Apepik. To oAdykav Tng «turn it loose»
Oev eixe TNV idla atixnon otnv lotravia. To cAdykav oTa IOTTAVIKA METaQPAETAl OE
«UTTEQPEPE aTTO DIAPPOIN.
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2.9. Heinz Cleaning Vinegar

Should | use the cleaning vinegar
to flavor my food?

T\EWZ , [ ° g =
i i | |
\ |

Vinegar: food flavoring Cleaning vinegar: a
and preserving cleaning liquid

Eikéva 6: Heinz Cleaning Vinegar

H etaipeia gival didonun yia 1nG KAAAG TToIdTNTAG TTPOCUCKEUAOUEVA TTPOIOVTA aynTou
KOl KUPIWG yIa TIG OOUTTEG Kal TO KETOOTT. H eTaipeia TTpoorddnoe va mpowBnoel, £TTiong, 10
TTPWTO PN —PaywolIho TPoidv «Puoikd EUdI kaBapiopoU». O1 KaTavaAwTég dev Afepav TI va
KAVOUV JE TO TTPOIOV. AnuioupyrnBnke gUyXuon — KaKr TTAnpo@opnon.

2.10. Dr. Pepper Ten “Not for Women”

IT'S NOT FOR

WOMIEN.

Eikéva 7: Dr. Pepper Ten

Oy oAU kaipd tpiv, To brand Dr. Pepper &ekivnoe PIo EKOTPATEIO JAPKETIVYK IO TO VEO
TTpoidv Dr. Pepper Ten. To trepiepyo ATav 0TI n dla@riuion €0Tiade OTO PAVUUA «XOUNAS o€
Bepuideg» Kal «OxI yIO yuvaikes». OXI HOVO aTTéKAEIOE TOUG PICOUG duVNTIKOUG KATAVOAWTEG,
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aAANG TTapouciace pia Oe€IoTIKA OTACN OTO €UPU KOIVO. H CUOXETION TOU «@UAOU» HE TNV

0000 atrodeixOnke Kakn Kai Oxi 181aiTepa dSNUOPIAAG ETTIAOYT OTO HAPKETIVYK.

2.11. Sony PSP: Black Vs White

Eikéva 8: Sony advertisement

MNa va dia@nuicel Tnv €emiKeiyevn KukAogopia Tng Asukng ékdoong tou PlayStation
Portable, n Sony KukAo@Opnoe ME OQQICEG KAl EVTUTTEG OlOQNUICEIG OTO METPO, MIa
QATTOTUXNMEVN- POTOIOTIKI) KAUTTAVIA, JE MIa AEUKH Yuvaika VTUPEVN OTA AEUKd, va emITIBeTal
o€ JIa @OPIoPéVN paupn yuvaika viupévn ota paupa. MoAU patoioTikh. BAETovTag Tn
dla@nuion dev Ptropei va pnv Tréel To JUAAG TOOWV avBpWTTWY OTN PATCICTIKA AVTIMETWITION

TTOU UTTéoTNOAV, OTO OXI Kal TOGO0 PaKPIvO TTapeABOV, T6001 AQPOANEPIKAVOI.

Metrd ammd  xINAdeG efayplwpéva  PnvOPaTa NAEKTPOVIKOU Taxudpopegiou, n  Sony
AVAYKAOTNKE va Kavel dnAwan, Aéyovtag o1l "H ekoTpateia PAPKETIVYK yIa TO AQvadpIioua
Tou AegukoU PSP eoTidletal 0Tn oxéon METAEU Tou povTédou Black PSP kair Tou véou
KepapikoU AgukoU PSP povTéAou *, TO OTTOi0 €ival OUCIAOTIKA €vag OUVOTITIKOG TPOTTOG VIO

va TToUE "aTTodEg0U TO"
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MNapadeivuata OeTIKOU branding:

Eikéva 9: Ford brand

Zupoewva pe Tnv Paula Andruss «1to otaBepod brand 1ng Ford €xel xapioer otnv eTaipeia
adiap@IoBATNTN aglotmoTia». Evw TapdAAnAa, o VanAuken emonuaivel 611 «n aAAayr) Tou
AoyoTUTTOU KaI TOU OIO@NUIOTIKOU UNVUPOTOG PE PeYAAn ouxvoTtnta diac@alifel o1 TiTToTa
atré 10 brand dev Ba peivel oTo PuaAd Tou TeAGTN». H Ford ¢nuidetal, €miong, yia 1o
evOIaQEéPOV TNG TTPOG ToV TTEAATN aAAd Kal Toug epyadouévoug TNG, KaBWG Kal TV utTelBuvn
OUPTTEPIPOPA TNG. «AVTIAGUBAVETAI TIG AVAYKEG TOU aTTeEUBUVOPEVOU KOoIvoU Kal dpa HE

yvwpuova autég» VanAuken.

2.13. Apple

Eikéva 10: Apple brand

Eival To rpéTutto TOAWY brands. H Apple oxeTiCeTal ye TTpoidvTa TTou gival eUxpnoTa,

atrAd Kal uynAng TToioTnTag. H etaipeia dev xpnoiuotrolei Tapadooiakég uebodoug, yia va
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eOpalwBbel OTNV  KOPUQPR ME TOUG TIIO TNOTOUG XPNAOTEG. AVTIBETWG, XPNOIUOTTOIE
ouvalioBiuaTa, yia va ETIKOIVWVACEI PE TOug KatavaAwTég Tng. H oxediaon tng Apple
eoTiooe aTn QIA0COPIa «va KAvel Tn (wr Twv avBpwTTwWVY TTI0 EUKOAN» PECW TWV TTPOIOVTWV
TnG. 'Edeile o1o ameuBuvouevo koivéd Tng OTl gival aglommoTtn Kol eINKpIvig. Katdgepe va
ONUIOUPYRCElI OTO PMUOAS TwV KATAVOAWTWY TNV €IKOva Tou brand cav «@iho» kai o1 oav

«ETTIXEIPNON».

To brand tTng Apple eival ocuvwvupo TnG dNUIOUPYIKOTNTAG KAl TNG £éK@pacng. Aivel To
aicOnua o1 eomidlel 0Tn ouvepyacia kal oTn dlo@avela PeTagu TTeAETN Kal TTpocwTikou. O
Stengel avagépel 0TI «n Apple TTpooAauBdvel avBpwTToug Pe KaTtavonorn, Ogv aglohoyei To
TTIPOCWTTIKO TNG PE BAON TIG TTWAACEIG TOUG... 600V APOopd Ta KATACTAUOTA TNG, €XEl KAVEI
TNV KAAUTEPN TTPOOTTABEIQ AlavEUTTOPIOU OTNV IoTopia. OEAEl avOPWITOUG va gUTTVEOVTAI KAl

va VIwBouv duopea OTav Ta ETTICKETTTOVTOL»

H Paula Andruss emmonuaivel 011 N Apple XpnOIYOTIOIEl Ta KATAOTAMATA AIGVIKAG YA va
Ogigel, Ox1 yIa va TTEl, OTOUG KATAVOAWTEG TNV QIA0CO®ia TnNG. XpnolpoTrolei peyaAa Tpatmédia,
AVOIXTOUG XWPOUG, YUAAIVOUG TOiIXOUG Kal APTIO KATAPTIOPEVOUG TTWANTEG, EEUTTNPETWVTOG
dueca Kal ypriyopa TOUG KATOAVOAWTEG, XWPEIG AUTOI va €ival avayKaouEVOl va TTEPINEVOUV

oTa TapEia.

Eikéva 11: Apple's stores
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2.14. Pixar (Disney-Pixar)

Mia aAAn etaipeia n otroia kpatdel uwnAr 6€on oTn AioTa Tou ToPéa TNG €ival n eTaipeia
KIvOoUpévwy oxediwv Pixar, n otoia «eKUETOAAEUETAI» T OUVEPYyAOia TNG ME TOUG TTIO
OnuIoupyIkoUug avBpwTToug aTh Blounxavia, yia va dnuioupyroel TaIvieg TTOU KATAPEPVOUV

va aTaBolv oTnv €AT TOU OUYXPOVOU KIvNHaToypdgou.

MapoAo TTou kaBuoTepei va TTapdyel Tavieg, (0 KUKAOG TTapaywyng TnNg eival trepitou 5
XPOvIa), n VOOTPOTTia TTou €xeEl UIOBETACEI OTnv avaloyia «n TroIéTNTA TTPONYEiTal TNG
TTOOOTNTAG», TNG £XEl E€A0PAAITEl aNUAVTIKO TTPORAdIC Q.

2.15. BMW

H emTuyia Tng PeyAANG auTrG eTaIpEiag, £xel oTNPIXOEI KUPIWG OTO YeEYOVvOG OTI OTOXEUEI
0€ TTOAU QUYKEKPIPEVN OUAOA KATAVAAWTWY -VEOI KOI QVEPYXOUEVOI, YEYOVOC TTOU £XEI WONOEI

TO TTPOIOV TNG, OTNV EAIT TWV TTPOIOVTWV.

H eTtaipeia, TTapdyel autokivnTa €AKUCTIKA, JE AVETA KaBiopaTa, OTTOP XOPAKTNPIOTIKA Kal
eCaptiuata TeAeutaiag TexvoAoyiag. Eomidler otnv Tmoiétnta. Ta Trpoidvia TnG Eival

AVTAYVWOTIKA.

2.16. Samsung

To 2012 T10 brand karteixe Tnv évartn 6éon otnv katdraén kai €ixe agia mepimmou $ 33
dloekartoppUpia. To 2000 dev ATav kKav oTn AioTa. lMNa TOAAG Xpdvia o oTdX0G TNG ETAIPEING

ATav va UIOBETATEI TNV ETTITUXIA TG Sony.

Mwg Ta katdeepe; H etaipeia TTpooéAae TOUC CWOTOUG avBPWITOUG Kal ETTEVOUCE OTNV
WYNQIOKA KAIVOTOMIO TwV TTPOIOVTWY TNG: MEYAAEC 080veG TnAedpaong, KivnTd TnAEpwva,
006veg LCD, MP3 players, DVD players, ¢oUpvoug PIKpoKUuAaTwy. MéTuxe va dnuioupyAoel
TTPOIGVTA UWNANG TTOIOTNTOS Kal BpaBeupéva yia Tov OXeOIOOUO TOUG, TTPOCEAKUOVTAG TOUG

KATAVAAWTEG.
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H Samsung Atav amd TIG TIPWTEG €TAIPEiEG TTOU €ide OTI OIOQPOPETIKEG TEXVOAOYiEG
MTTOpOUCaY VO  «OUVEPYOOTOUV» Yyia T Onuioupyia €vog TTPoidvTog, Yeyovog Trou

KEKPETAAAEUONKEY.

MapatnpwvTtag Ta TTapadeiypata autd, aAAd Kal Tnv TTopeia TOOWV aKOUN MEYAAWY aAAG
KAl JIKPWV ETAIPEIWV, BAETTOUME OTI N €MITUXIG A N aTTOTUXiO TOUG KaBopileTal KUpiwg atrd
TNV avTioToIXn €mMITUXia 1 atroTuyia Twv brands Toug. Nai pev, To TTPOIOV ETTIKOIVWVEI GTOUG
KAaTavaAwTéS Ti TTpoC@EPEl N eTaupeia, To brand Opwg gival auTd TTOU ETTIKOIVWVEI TTWG TO

TTPOIOV Sla@EPEl aTTd T GAAQ Kl YIATi TTPETTEI VA TO ETTIAECOUV.

Ti gival, 6pwg, autd TTou Kavel éva brand va {exwpioel, va TTPOKAAEDEl EVOIAQEPOV Kal Va

QTTOTUTTWOEI OTN PVIN TOU KATAVOAWTA;
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KE®AAAIO 3

3. BRANDS AND BRANDING

3.1 Opiopdég

O1wg mpoavaeépbnke, Ta Tavra ival éva brand, 1o brand ce oxéon pe 10 TTPOIOGV deV
gival TITToTa TTEPICOOTEPO ATTO MIA VONTIKA QTTEIKOVIOT) TOU OTO MUAAG Tou KaTavaAwTr. Evw,
omTwg avagépel o Peter Economides «To branding ival n diadikagia Tng diaxeipiong Tou
brand».

Ta brands dev givalr duopea avTikeigeva, Xwpig utrapén kai wn [Mavnyupdkng, 2003],
atroteAouvTal ato pia oeIpd atrd dIaPOPETIKA OToIXEIA, OTTWG £va Ovoua, Pia opoAoyia, Eva

ouuBoAo, éva axédio, ] cuvduaouog autwy [Kotler and Amstrong, 2001].

Tnv TeAeutaia dekaeTia, To branding €xel avadexBei w¢ n PACIKN TTPOTEPAIOTNTA TNG
dlaxeipiong MIOG eTaipeiag Kal auTd o@eideTal oTnv aufavouevn ouveldnTotroinan OTi
Ta brands amoteAoUv éva ammd Ta O TTOAUTIUO AUAQ  TTEPIOUCIAKA OTOIXEId TwV

emyeipnoewyv [Keller et al., 2006].

2Uuowva pe Ta Adyia evog avwtatou oTeAéxoug Tng Quaker, «av OlOAUAUE ThV
EMIXEipNOR MOg, Ba NAUOUV €UTUXAG Qv JTTopoUca va TTapw TNV ETTWVUMIO Pag, Ta
ETMXEIPNOIAKA Pag OUPPBOAQ Kal TNV KAAR TTiOTn TTOU UTTAPXEl YId PAG OTO HUAAO Tou
karavaAwT. OAa ta utméAoita 1Tou Ba denva dev Ba ATav TiToTe AAAO atmd TOURAQ,
eykaTaoTdoelg kal pnxavég. Me autd Ba Tta EavagTmiaxva OAa, favd amd Tnv apxn».
[Mavnyupdkng, 2003]

Evw 1o branding atroteAei éva amd Ta 1O onuUavTIKE CNTAPATA TNG OTPOTNYIKAG TWV
EMXeEIPAOEwWY, e¢akohouBei va gival o Mo TTapeEnynpévog KAGdoG. Eival TTOAAEG oI popég
TTOU QVTIPETWTTICETAI WG £va TUAMA TNG dlaQAUIoONG, v TTOAAOI pavatlep Bewpolv OTI TO
branding £xel va kavel ye Tn dlaxeipion TG EPQAVIONS TOU TTPOIOVTOG, VA CUUTTANPWHATIKO
KOJUATI TO OTToi0 UTTopEi va atmopovwBei amd Tnv kupla diaxeipion Tou Tpoidviog [Holt,
2003]. O T. Mavnyupdakng oto BIBAio Tou «ZTpatnyiki Aloiknan Emwvupou Mpoidvrog»
ToviCel 0TI o1 emIXEIPNOEIC Oev €xouv dOOEl T Oéouca Onuacia oTn OTPATNYIKA dloiknon
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ETTWVUPWY TTPOIOVTWY. ZTIG TTEPIOOOTEPEG TIEPITITWOEIG, OTTWG AVAQEPEl, OIOIKEITAl Eva
«OPICHEVO» TTPOIGV, TO OTTOIO ETUXE VA €XEI VA OUYKEKPIYEVO Ovoua. H dloiknan eTwvupwy
TTPOIOVTWY, Bpioketal akdun oTnv TEPIod0 «TTPOoIdV» Kal autd atralTei dlaPopPETIKN TTaIdeia

Kal UI0B£TNoN SIAPOPETIKWY apxXwy, yia va aAAdgel [Mavnyupdkng, 2003].

AvtiBeta oe authy Tnv Tdon, o Holt emonuaivel 611 To branding &gv €ival poévo eikova,
QTTOTEAEI PIa oTPATNYIKA ATToWn, éva Bacikd cuoTaTiké yia Tn dnuioupyia agiag Tou TTeAATN.
To branding cival T0 Bacikd KA&Idi yia Tn dnuioupyia Kai Tn dIATHPNON TOU AVTAYWVIOTIKOU

TTAEOVEKTHAMATOG TNG eTaIpEiag. To brand eival kouAtoupa. [Holt, 2003]

Mwg Ouwg ol euTTEIpieg N N €KBeON TOU KATAVAAWTH OTIG dlagnuicelg, Tov 0dnyouv oThv
emAoyn evog brand i evog TTpoidvTog évavtl evog GAAou; Kal apouU eTTIAEEEl, TTOGO DUOKOAO

gival va aAAd&éel;

3.2 [MAgovekTAUATA

H &1€6vn¢ BIBAIOypagia TTPOTEIVEI TNV KATNYOPIOTTOINGN TWV ETTWVUMIWY OE TTEVTE KUPIEG

karnyopieg [Mavnyupakng, 2003]:

1. To mrpoidv eTTwvupia
TauTion Tou TTPOIGVTOG e €va Ovoua — Mia eTTwvupia yia KABe TTpoidv

2. H emmwvuyia opadag
TauTion Tou id1oU OVOUATOG HE MO OUAdA OPOEIBWY TTPOIOVTWY

3. H emwvupia «outTpéAa»
Mia opiopévn emwvulia, KATw ammdé Tnv OTToia Trapouciddovtal pia oeipd atmo
ETEPOYEVH TTPOIOVTA

4. H emmwvupia «gyyunon»
Mia eTTwvupia TTou cuvOEETAIl PUE TTOAANEG ETTWVUIEG OPABAG, Ol OTTOIEC CUVOEOVTAI E
OIAQOoPA ETTWVUHA TTPOIOVTA, ETTWVUNEG OUADEG 1 ETTWVUNEG YPOAUMEG.

5. H emwvupia «ypipog»
Mia eTTwvuia TToU XPNOIMOTTOIEITaI 0€ poUXa | O€ AVTIKEIMEVA TTOAUTEAEIOG Kal QEPEI
ouviibw¢ 1O Ovoua €vog onuavtikoUu dnuioupyou (Yves Saint Laurent, Cartier,
Chanel, Dior).
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2Upewva Pe Toug Lancaster (1966), Levitt (1969) kai Aaker & Keller (1990), n emwvuyia
atroTeAei évav auvouaouo Twv IBIOTATWY TTou TTeEpIAauBAavel To Baaikd TTpoidv/ uTTnpEeaia Kai

TIG CUPTTANPWHATIKEG UTTNPETieg [Mavnyupdkng, 2003]:

1. H Baoikn utrnpeeaia avTioToIxXEi aTn AEITOUPYIKA XPNOIMOTATA TNG KATNYOPIag Tou
TPOIOGVTIOG. 2TnV oucia, Trpoadiopiel TNV ayopd ava@opdg aOTnv oTroia
aTtreuBuveTal N €mIXEipnon AOyw TwV TTAPOKATW QAIVOUEVWV:
= Auté TTOU €mIdNTEI O ayopacThg OV gival TO TTPOIOV aUTO KaB' autd, aAAd n
Bagikr UTTNPETia TTOU AUTO TTPOCPEPEL.

= [lpoiévTa Pe ONUAVTIKEG TEXVOAOYIKEG SIOQOPEG gival TTIBAVO va TTPOCPEPOUV
TNV idla UTTNPETIia OTOV AYOPOOTH)

= O1 1exvoloyieg petafdArovtal Taxutata Kai o€ BAB0C, evid Ol avAYKEG TIC
OTTOIEC KOAEgiTal, N BACIKN UTNPECIA, VO IKAVOTTOINCEl TTAPOAUEVOUV OXETIKA
oTaBepEG.

2. To E€TTWVUPO TIPOIOV TIPOCPEPEI €va  OUVOAO  GAAWV  XPNOIMOTATWY A
CUUTTANPWHATIKWY UTTNPECIWYV, OEUTEPEUOVTWY CGE OXEON UE TN BACIKA UTTNPETIa,
TTOU OMWG WUTTOPEI va Eival aTmmoQACIOTIKAG Onuaciag, OTav avTaywvIoTIKEG
ETTWVUIES £xouv TTapdpola «TTpocdvTa». AlakpivovTal o€ dU0 TUTTOUG:
=  Tig avaykaieg

EvrtoTmiovial o1a XOopoKTNPIOTIKG TNG TTapaywyns TnG PAcIKhg UTTNPECiag,
OTTWG TT1.X. Avean, OIkovouia Kal atroudia Bopupou Kal 6Aa 6Ga GuUVodEUOUVY TN
Baoik uTtnpecia OTTWG, OCuOoKeuaoia, OlavourR, TPOTTOG TANPWMNAG Kal
eCuttnpéTnon.
= Tig TPOOOETEG UTTNPETIES

Eivar  xpnoiyomnteg un ouvdedeuéveg He TN PACIKA  UTTNPEDIQ, TTOU
TIPOCPEPOVTAI WG ETTITTAEOV UTTNPECDIES, TT.X. N Singapore Airlines Tpoo@épel
dwpedv TTaIyvidla oToug MIKPOUG TTIRATEG Kal TTOTA GTOUG PEYAAUTEPOUG OTHV
«OIKOVOUIKN» B¢éon. Mepikég TIOTWTIKEG KApTEG (American Express, Visa,

MasterCard) e€ao@aAifouv TTPOVOUIAKEG UTTNPETiEG o€ Levodoxeia, ] aAAoU.
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H emwvuyia tou mmpoidévrog cuuewva, €triong, ue Tov . MNavnyupdkn, TTaidel YepIikoug

pOAoug- KA€1dIG [MNavnyupdkng, 2003]:

= Bonbd oto va diagopoTroiEiTal TO TTPOIGV [ N UTINPETIa Kal ETTITPETTEl OTOV
KATavoAwTA Vva OUYKEKPIPMEVOTTOINCEL, VO OTTopPiWel 1 va UIoBETAOEl  HIa
ETTWVUIa

= YT1éAvEl unvUPOTa OTOV KATAVAAWTH

=  AgToupyei 0av OUYKEKPIYEVO KOWMATI vOpIung 1810KTNOIaG, OTO OToi0 €vag
KATAOKEUAOTAG MTTOPE va €TTEVOUCEI KAl TO OTTOIO TTPOCTATEVUETAI ATTO ETTIBECEIG
KOl KATOTTATAOEIG avTaywvioTwy. Me 10 TTépacua Tou Xpovou, n XpAon Tou

OVOUATOG UTTOPEI va yivel Eva TTOAUTIMO TTEPIOUCIAKO OTOIXEIO.

O Peter Economides avépepe o€ pia opiAia Tou OTI «Ta duvard brands dnuioupyouv
OUVATEG KOl CQUVETTEIG eVTUTTWOEIG». 2UNQWva Pe Tov Murray, 600 1o TTAoUClIo gival TO
ouvaiodnuatikd yAvupa tou divel To brand, 1600 TBAVOTEPO €ival O KATAVAAWTHG VA WEIVEI

mMoTOG 07O TTPOIGV [Murray, 2013].

To Ivotirouto Agilov Tng DGWB, pia epguvnTikr) oyada pe £dpa Tnv ZAvia Avva Tng
KaAipopvia TTou PEAETA T OXECN TOu KatavaAwTr pe 1o brand, dievipynoe pia €peuva
OXETIKA pPE TOUG AOGYOUG Yyia TOUG OTTOIOUG MEPIKA brands kaTtagépvouv va peivouv oTnv
KOPUQN. ZUPQWVA PE TNV £PEUVA, TO IVOTITOUTO TTPOCBIOPIOE TTEVTE Q&ieg TTOU eTTNPEACOUV TN
dlauopewan eutmioToolvng o€ éva brand: a) n kavotnta (n ammédoon Tng eTalpEiag), B) 1o
evllapépov (N @POVTIda TTPOG TOV KATAVOAWTH, TOV £pYAOUEVO KAl TNV KOIVWVIQ, Y) N oxéon
(av n eTaipeia €xel TG idl1EG afieg Ye TOUG KATAVOAWTEG), ©) n ouveTTela (n agloTmoTia Twv
TTPOIGVTWV/UTTNPEDIWY) Kal €) N eIAIKpivela (n eubuTnTa Kol N TIWOTNTA). AUTO TTOU £YIVE
oaQEG aTrd TNV €peuva, gival OTI UTTopEl Ta anuepIva, TTio afiétmoTa brands va punv €xouv TIg
MEYOAUTEPEG TTWANCEIG 1 TO PEYOAUTEPO MEPIDIO ayopdg OTIC KATNYOPIEG TOUG, €XOuvV

KATaQEPEI WOTOCO VA dNUIOUPYIOOUV OTEVI) OXECN UE TOV KOTAVOAWTH.

H emwvupia, olupwva pe T1ov [ Tlavnyupdkn, petatpérmmetal o€ oUuBoAo
CUUTTUKVIWOVOVTOG O€ aUTO HIa opiopévn 16€d, PIa @pAon YEPATN ME SIAPOopa XOPAKTNPIOTIKA,
agieg kal TpOTTO WG Ta OTToia TAUTICOVTAIl PE TO ETTWVUNO TTPoidv. [MNavnyupdkng, 2003]. H
pHop®r Twv brand names, ival TIG TTEPIOCCOTEPEG POPEG, AVAYKOAOTIKA ouvoTiTikh. H
IKavOTNTA TOU OXEDIAOTHA va KWOIKOTTOIEI OGO TTEPITTOTEPN BETIKNA TTANPOPOPIa UTTOPEI OE EvVa
évopa, éxel yivel TExvn, n Téxvn Tou branding.
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H Baoikr diagopd PeTA&U TNG ETTWVUMIAG KAl TOU TTPOIOVTOG BPIOKETAI OTO OTI TO TTPOIGV
Oev eival TitTTote GANO atmd TO ayabd TTou n ETTIXEIPNON TTAPAYEl, EVW N ETTWVUMIA €ival autd
TTOU KAVEl TOUG TTEAATES va ayopdaoouv To TTpoidv [Mavnyupdkng, 2003]. To brand, cUpgwva
pe Tov Douglas Holt, Aeitoupyei oav €vac unxaviopog onuartoddtnong Je oKoTro va aufnael
TNV EUTTIOTOCUVN TWV KATAVOAWTWY ATTEVAVTI OTO TTPOIOV, TTAPEXOVTAG TOUG TNV ao@AAEIa
OTl TO TIpOidV Ba TTPOCPEPEl €CAIPETIKA TTOIOTNTA Kol AIOTTIOTIO O€ ONUAVTIKEG TOu
Aeiroupyieg. O1 eutTeIpieG VOGS TTPOIOGVTOG OIOUOPPUIVOUY, HECA aTTO ICTOPIES, TNV KOUATOUpPA
Tou brand [Holt, 2003].

Otav éva brand trapoucidleTal yia TPWTN Qopd oTnv ayopd, To TBavé eUpog Twv
OUUTTEPACHUATWY TTOU UTTOPOUV VA ATTOKOMIOOUV Ol KATAVOAWTEG, €ival Katd KATTolov TPOTTO
mépa amd TOV EAeyxo Tou OxedIaaTr, OTTWG AANWOTE ViveTal KAl OTNV avBpwItrivn
emMKoIvwvia, yevikotepa [Sperber and Wilson, 1995]. O1 ampoodoknTeG KAl OTUXEIG
ouoxeTioel Twv brand names 010 PUOAS TwV KATAVOAWTWY, ATTOTEAOUV évav OTTd TOUG

MEYAAUTEPOUC £PIGATEG TwV OXedlaoTwy [Hernandez, 2011].

O1 Lau & Lee gmonuaivouv 611 T0 brand atroteAei Tn SIETTAQN PETALU TOU KATAVOAWTH KAl
NG eTaipeiag. Méow TnG aglomoTiag, TG eAUNG (N atTown GAAWV KatavaAwTwv OTI To brand
gival KaAd Kal TTOIOTIKO TTPOTPETTEI TOV KATAVAAWTI VO TO EPTTIOTEUTEI, EVW PIO APVNTIKA QKN
OnuIoupyei Kaxutrowia oTov KAtavaAwTh), TNG TTPORAEWINOTNTAG (N TTPORAEWIUOTATA £VOG
brand evioxUel Tnv eutmioTooUVN €TTEION O KATAVOAWTIG TOTEUElI OTI Oev Ba GUMBEI TiTTOTO
a1rPoadOKNTO OTN XPAON Tou, N TTPoRAswiudTNTa XTiCEl BETIKEC TTpOCdOKieC yia éva brand),
TWV XAPAKTNPIOTIKWV £vO¢ brand, o katavaAwTAg eival TTOAU TBavé va avaTtrTuger mioTn Kal
agoaoiwan oto brand autd [Lau et al., 1999]. To brand eTmiKoIvwvei 6TOUG KATAVAAWTEG OTI N
gTaipeia TTou  TTapdyel TO TTPOIGV  TTOPEl va  gival a&IOTTIOTN KOl va  EVEPYEl WG
MOKPOTTPOBETUOC «TUVETAIPOG» O OTT0IOG Ba avTATTOKPIVETAI OTIG MEAANOVTIKEG AVAYKES TWV
karavaAwTwyv [Holt, 2003]. H emwvupia evowuatwvel TNV TAUTOTNTG TOU TTPOIOGVTOG Kal
UTTOOXETAlI OTABEPOTNTA TWV TIPOCPEPOUEVWY  XOPOKTNPIOTIKWY. Ta TIpoidvra, OTTwG
avagépel o Mewpylog MNavnyupdkng oto BIBAI0 Tou, PTTOPOUV va aAAGEoUV, TO TTVEUNA OPWG
TToU peTapiBdleral Tapauével 1o idlo. H IBM gival To cuvwvupo Tng ac@aAeiag, n Apple Tng
onuioupyikéTNTAaG, N Mercedes TnG alomoTiOg Kal Tou yeppavikoUu oxedlaopou, n Mc

Donald’s Tng @IAIKAG Kal ypAyopngs eEuttnpéTnong. [Mavnyupdkng, 2003]
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H agia evog brand o€ évav opyavioud, oupewva pe toug Hoeffler kar Keller, @aiveral atéd
TA TTAEOVEKTAPOTA TNG Ayopdg Trou dnuioupyouvTal e€aitiag evog duvaTtou brand. Mia
ouvoyn oOTnv OKadNMUaikn €peuva €O0€IEE €va PeyAAo €UPOC TTIBAVWV TTAEOVEKTNUATWY
[Hoeffler and Keller, 2003]:

*  OeTIKG ouvaloBAuaTa Kal aTTAITACEIS YIa TV aTTOdO0N TOU TTPOIGVTOG

= MeyaAUTepn a@oaiwan Tou KATavaAwTr OTO TTPOIoV

= MIKPOTEPO PIOKO OXETIKA ME TIG AVTAYWVIOTIKEG EVEPYEIEG OTO PAPKETIVYK

=  MeyaAUtepa TTEpIBwpPIa — eueAIgia

= MeyaAUtepn €AACTIKA QVTATTOKPION TOU TTEAATN OTN MEIWON TWV TIMWV Kal
avTiOTOIXO AVEAAOTIKI] QVTOTTOKPIOT TOU KATAVOAWTY) OTNV augnon Twv TIJWY

= KaAUTePO €UTTOPIO A EVOIAUEDN CUVEPYATIa KAl UTTOGTHPIEN

= Aunuévn atroTeAETUATIKOTNTA OTNV ETTIKOIVWVIO OTO HAPKETIVYK

»  [lepIooOTEPES EUKAIPIES ETTEKTACGNC TOU brand

O Kevin Keller cuptrAnpwvel, €ttiong, 6T Ta dU0 1I01IAITEPA TNUAVTIKA XOPAKTNPIOTIKA TOU
brand cival a) n avayvwpion kai B) n eikéva Tou brand. H avayvwpion Tou brand oxeTiCeTal
ME TNV IKAVOTNTA TWV KATAVOAWTWY va avayvwpifouv éva brand Katw ammd dIaQOPETIKESG
ouvOnkes. H eikdva kabopidetal amtd TNV avtiAnyn Kal TIS TTPOTIUACEIS TWV KATAVAAWTWY,
OTTWG QUTEG OIOUOPPUIVOVTAl ATTO TIC CUCXETIOEIC TTOU KAVOUV OTO MUOAS BAETTOVTAC TO
brand [Keller, 2009].

‘Eva ammd Ta Mo onuavTika  TTpdyuata, Tou Xpelddetal va kKaTaAaBouue yia éva brand,
gival 611 n aia Tou gival og peydAo Babuod eEaTtouikeUphévn. Z0PQwva e Toug Rust, Zeithaml
kal Lemon, 1o brand mpétrel va «xTiCeTai» pe BACN TNV KATNYOPIOTTOINGN TWV KATAVOAWTWY
kal oyl avtioTpoga. Mepikd TTpoidvta, 6TTwg 10 Viagra, mpooavaroAifovral, atmd Tn ¢uaon
TOUG, ATTO TIG AVAYKEG KOl TIG ATTAITHOEIG VOGS CUYKEKPIMEVOU TUNUATOG TNG ayopds. AANa
brands, 6TTw¢ n uTmUpa Black Pride, €ixe mTpooavaToAioTel, OUYKEKpIPEVa, o€ AQPO-
Apepikavoug KatavoAwTég Tou Zikayo. Mia atrd TIGC PEYAAUTEPEG ETAIPEIEC YUVAIKEIWV
pouxwv Liz Claiborne eoTidlel otov katavaAwTr, kdBe opdda teAaTtwv €xel To dIKO TNG
brand kai Tn diIkA NG TpoowmikéTNTA. H eTaipgia oxediaoe 1o brand «Dana Buchman» yia
TIG Yuvaikeg etrayyeAuaTieg, 10 brand «Ellen Tracy» yia Ti¢ TMO «sophisticated» aAAG
TTapdAAnAa casual yuvaikeg kai To brand «Elizabeth» yia TI¢ yuvaikeg TTou @opdve peyaia

vouuepa poUxwv. OAa Ta XOPAKTNPIOTIKA TwV POUXWY, Ol YPAUUEG, O @OPUEG, TO OTUA, TO
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brand diagopoTroiolvTal o€ peydAo BaBud, TG00 TTou Aiyol KaTavaAwTéG yvwpidouv OTI TA

brands autd oxedidlovTtal kal kKataokeuadovTal atréd Ty idia etaipeia. [Rust et al., 2004]

O1 €peuveg TTOU €XOUV Yivel MEXPI ONPEPA, odnyoUv O€ KAIVOTOUEG OTPOATNYIKEG
MAPKETIVYK, KOTA TIG OTTOiEG OI marketers e¢aTouikeUOUV Ta GAGYKav, Ta OvOUaTa Twv brands
Kal Ta pnvopata Twyv dla@nuiccwy, BacifOueva O OUYKEKPIMEVA XOPAKTNPIOTIKA Tou
TEPIBAANOVTOG, €iTe auTG OXETICOVTAI PE YEWYPAPIKA OTOIXEIQ, €iTE e ONUOYPAPIKA OTOIXEId
[Berger et al. 2008]

Omwg emonuaivouv, etmiong, 1o brand TTpémel va oxediddeTal 600 IO TTEPIEKTIKO»
yiveral. Ooo eEehiooeTal n TeExvoAoyia Kal BEATILVETAI N EVNUEPWON OXETIKA WE TIG ETIOUUIES
TWV KATAVOAWTWY, YIiVETAI OAOEVA KAl TTIO EUKOAN N TUNUATOTTOINGT TOUG. AV O KATAVOAWTAG
gival To €TikevTpo, TOTE 0 OKOTIOG Tou brand eival va ikavotroinoel pia, 660 10 duvatov,
MIKPOTEPN, OMAdA KATAVOAWTWY KAl 0TO BaBUO TTou auTo gival 0IKOVOUIKG @IKTO [Rust et al.,
2004].

2UPQWva Pe auTd TTou yvwpifouue PEXPI oAUEPA, ayopdlouue TTpoiovTa pe Bdon Tov
TPOTTO TTOU aUTA Pag KabBopilouv. O1 avBpwTrol, TTAEoV, ek@pAlovTal YETa aTtro TIG ETTIAOYEG
TTOU KAvouv o€ brands, péoa amod TIC NAPKES TwV poUXwyv TToU gopouyv, Ta TratTouTold, Ta
yuaAid, To Kivnté TnAé@pwvo KA. TT.. O1 Berger kai Heath (2007) atrédei§av 0T o1 KATAVAAWTEG
avadntouv brands Ta otroia Toug emMITPETTOUV va dlagopoTroinBolv ammd Tnv TTAElowngia,
EMOILKOVTAG VA Opiocouv TNV TAUTOTNTA TOUG MECO OTTO Mia Povadikh ayopaoTIKN
ouputrepipopd. O Belk emonuaivel, 61 Ta brands yivovtal eAkuoTikd 6tav fonBouv éva dtouo
VO EKQPACEl TOV €QUTO TOU KAl OTAV TO ATOMO aQuTd TaUTICETal JE TO CUyKeKpigévo brand
[Belk, 1988].

3.3 Brand personality

«Av 10 brand frav dvBpwtrog Tmwg Ba Atav; Ti Ba ékave; Mol Ba éueve; Ti Ba opouaot;
Me Troloug Ba ouvavaoTpe@oTav;» [Keller et.al, 2006]. MeAéteg €xouv Ocigel OTI Ol
KatavaAwTéS avTiIAauBdavovTal Toug idloug TUTTOUG TTPOCWTTIKOTATWY OTa brands 6TTwg aToug
avepwTTouG. AUTO GUVETTAYETAI TTWG, OTTWG YIivETAl KOl PE TIG OIOTTPOCWTTIKEC OXETEIC, Ol
AvBpwTTol ¢AKOVTAI TTEPICOOTEPO ATTO KATTOIOUG TUTTOUG TTPOCWTTIKOTNTAG £vavTl KATTOIWY

AAwv, ol €mmAoyEG Toug Paacifovral TTEPIOCCOTEPO O€ OouvaloBRuata TTapd oTn AOYIKNA
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[Murray, 2013]. H TTpoowTTIkOTNTA TwV brands emkoivwveital ammdé Toug marketers péca amo
TN oXediaon TNG CUCKEUATIAG, TNV OTITIKN ETTIKOIVWVIA Kal TIG AEEEIG TTOU TTEPIYPAPOUV TO
brand.

To @opTnyd Tng General Motors’ Chevrolet Trapopoiaderal pe Bpdxo, evw n dla@nuion Tng
Canon’'s EOS Rebel X camera 0ivel €ugacn oTnv aveéapTnoia Kal Tov Ouvauioud
TpoPdaAdovTag Tov TevioTa Andre Agassi. Ta brands Coca Cola kai Absolute Vodka
XapakTtnpeifovral amrd TNV TAEIoOYnN@ia wg «cool», To Axe oxeTi(eTal e TRV atToTTAdvnon, Tnv
APPEVWTTOTNTA, TNV ATOMIKOTATA, TNV avTI-CUPBaTIKOTNTA, To Malboro uye Tnv appevwtdoTnTa,

TNV eAeuBepia, TNV TTEPITIETEIQL

Ta xapakTnpioTIK& auTd TG avBpwWITIVNG TTPOCWTTIKATNTAG TTOU XPNOIUOTTOIoUVTaAl YIa va
meplypdyouv NG 1010TNTEG €vog brand, ocUpgwva pe Ttov Chung, ovoudlovtal “brand
personality” [Chung, 2001]. Mg GAAa AGyIa O OPOG AVTITTPOCWTTEUEI TOV TPOTTO WE TOV OTTOI0
ouutrepipépeTal éva brand. ‘Epeuveg €xouv Ocgigel 6T To brand personality utropei va
TIPOKOAECEI OUVAICOAUATa Kal va XTiOCEl Tnv €UTIOTOCUVN KAl TNV a@ociwon Twv

KatavaAwTwy [Ang et al., 2006].

‘Epeuveg €xouv Oceiel OtI, 6Tav oxeTiovral Ta XOPAKTNPIOTIKA Tou brand pe autd tng
TTPOCWTTIKOTNTAG TOU KATAVOAWTHA, O TTEAATNG €ival TOavov va QVTIMETWITTIOEI TO TTPOIOV
aKOUn Kal gav @iho, €mTUYXAVETAI £TCI, N OIKEIOTATA Kal N TalTion Pe 1O TTPoidv. Ol
gpeuvnTéG  ToviCouv, e€tmiong, OTI TO brand personality TepIAauBdvel  dnuoypaPIKA
XOPOKTNPIOTIKA OTTWG TO QUAO Kal TNV nAikia. MNa tTapddeiypa, 1a Tolydpa Virginia Slims
BewpouvTal yuvaikeia, evw Ta Marlboro avdpikd, n Apple véa, evw n IBM mahaioTepn [Aaker,
1997].

Eivail, emiong, onuavtiké va avagepBei 611 epeuvnTEG UTTOOTNPICOUV TTWG N GUMPPBOAIKN
xprion Twv brands diapépel Katd TTOAU, avaAoya Pe TNV KOUATOUpa TOUu €kAOTOTE Adou. MNa
TTaPAdEIYUa, OTIGC KOUATOUPEG OTIG OTToiEG €XOouv agia n aveéaptnoia, n auTovopia Kal n
pMovadIkOTNTA, Ol KATaVOAWTEG gival TTIo TBavd va XpnaolydoTtroifjoouv brands 1mou Ba Toug
Oivouv Tn duvardotnTta va fexwpifouv amo Ta PEAN TOu KUKAOU TOUG. €& avTiBeon, OTIG
KOUATOUpPEG OTTOU €Xouv agia n aAAnAegdptnon, n opoidTNTA Kal n Cududpewaon, ol
KaTtavaAwTég gival o mlavo va xpnoiyoTroifjoouv brands Tou Ba Toug TTPOG@EPOUV TN

ouvaTéTNTA VA «TAIPIACOUV>» E Ta UTTOAOITTA HEAN TOU KUKAOU TOUG.
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To evdlagépov yia 1o brand personality atrodidetal atrd TTOAAOUG OTNV AvAyKn TOu
avlpwTTou yia Tn dnuIoupyia TNG KOIVWVIKAG TOU TAUTOTATAG, ME AAAQ AdyIa, OTnv avdykn
TOU va avrkel g€ hia oudda ) évav opyaviouod [Bhattacharya et al., 1995]. Zuugwva pe auTo,
n TaUTIoON TOU KOTavVOAWTH WE éva brand ) pia OuyKeKpigévn €TaIpEia WOEI TOV KATAVOAWTH

va dlagopoTroifjoel To brand autd ammd Ta avraywvioTIKA.

H Aaker (1997) divel oto brand personality évre diaoTtdoeig: 1) Tnv €IAIKpivela n oTToia
avTITTPOOWTTEVEl TNV aTTodoxr, 2) Tov &vOouoiaoud o OTroiog avtavakAdrar otnv
KOIVWVIKOTATA Kal oTn dpaoTtneidtnta, 3) Tnv emmdpkeia dnAadry Tnv ac@dAcia Kal Tnv
aglomaTia, 4) TNV eKAETTTUVON N OTToia AVAQEPETAlI OTNV yonTEia Kal 5) Tnv TpaxuTnta n

oTToia AvTITTPOCWTTEUEI TNV ApPPEVWTTOTNTA Kal T duvapn. [Aaker, 1997]

2UVOTITIKA, TO brand personality pag pon6del va karavorjooupye o€ BABog tnv avtiAnyn
TWV KATOQVOAWTWYVY Kal T CUUTTEPIPOPA TOUugG atrévavtl o€ éva brand. Zuvelo@épel oTn
dlagpopotroinon Twv brands, 18iaiTepa 0TAV TA XAPAKTNPIOTIKA TwV TTPOIOVTWY TauTi(ovTal
m.X. Mercedes évavii BMW kal TEAOG, Ta XOPOKTNPIOTIKA TOU TTPOIOGVTOG WTTOpOoUV va
«0dnynoouv» oTov KaBopiopd Tou brand personality, yia Topddeiypa, Ta ABANTIKA
TTatrouTola Teivouv va gival «Néa», «Mepimmeteiwdn», OTTWG €TTioNg Kal €va akpifo brand
QVTIMETWTTICETAI WG TTEPIOCCOTEPO TTOIOTIKO KAl EVOEXOUEVWG TTEPICCOTEPO EUPAVICIUO KAl

EVTUTTWOIOKO.

TéNog, n amodoxn Twv brands ammd Toug KATavaAwTeéG OXETICETAl, O ONUAvTIKO Babud,
TTEPA ATTO TNV TTPOCWTTIKOTNTA TOUG, KAl JE TOV TPOTTO TTOU AUTA TTPORAANOVTAI ETa aTTd TIG
olapnuicgelg. Otav o1 eTaipeieg diapnuifouv Ta brands Toug, XPNOIMOTTOIWVTAG AEKTIKA KOl
€UOU pPnvUuaTa, ETTITUYXAVOUV TNV EUTTIOTOOUVN TOU KATAVOAWTH, O avTiBeon deE TIG
dlapnuigelg TTOU XPNOIUOTTIOIOUV PETAPOPESG/ TTapouolwoelS. Map’ 6Aa autd n XpHon Twv
TTOPOUOIWCEWY OTIG dlaPnuicelg €xel TTOAA TTAEovekTAUATA O OXéOn WE TIG €UBEig
dlapnuioelg. ‘Exouv Tnv IKAvOTNTA VA TTPOKAAOUV TO €vOIOQPEPOV, HETA ATTO TIG OXEDIAOTIKES
TOUG IKAVOTNTESG, TO EVOIAQEPOV KAl TNV TTPOCOXI TOU KATAVAAWTH, KABW¢ Kal va eEATTTouV
NV @avTacia Tou. «Xwpig TIC TTAPOUOIWCEIG, OEV UTTOPOUNE VA QAVTOOTOUUE» E€iXE TTEI O
Zaltman (Zaltman, 1995). O1 McQuarrie ka1 Philips (2005) rapatipnoav 4TI oI KOTaVOAWTEG
gival TTepIooOTEPO OEKTIKOI G€ TTOAAATTAQ, DIAKPITA KAl BETIKA GUUTTEPACHATA OXETIKA UE TO
brand, otav emAéyeTal N XpAon TTapouoIwoEwy oTn dlaenuion Tou. O1 TTAPOUOIWTEIG,

EMTPETTOUV  OTOUG  KOTOVOAWTEG va OWOOUV TTEPICOCOTEPEG QATTO MIG  EPUNVEIEG OTIG
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dlapnioelg, KATI TTOU TTPOKOAEI TNV €UXOpPIioTNOr TOUG. ZUPQWVA HPE TOV APIOTOTEAN, «Ol
AvBpwTTol avTAoUV guxapioTnon amo TIG TTAPOUOIWCEIG, YIaTi héoa atd auTég pabaivouv. H

paBnon divel Tn {wnpdTepn euxapioTnon...»[Ang et al., 2006].

H General Motors xpnoIUOTIOIEI TIG TTAPOPOIWCEIG OTO OXESIOGONO TwV OXNHUATWY, TwvV
dlapnuicewy Kal oTo oXeSIAOHUO TWV QVTITTIPOCWTTEIWV TNG. Z€ JIa TTPpoo@PaTn £peuva n GM
TIPOCEAQBE EPEUVNTEG, Ol OTTOIOI OE CUVEVTEUEEIG TTOU TTPAYMaTOoTTOINCAy, {ATNoAV a1Td TOUG
KATAVOAWTEG va TOUG EiCOUV avTIKEIJEVA Ta OTToIa YI' auToUG eKPPAdouv «aiglodotiax». 'Evag
KATaVOAWTAG €TTEAEEE IO EIKOVA PE €va WNAOG TTOTAPI CAPTTAVIAG, OTTWG AVEPEPE, YIa ToV idIo
TO TTOTHPI AUTO €E€@Ppade avAueoa o€ AN Kal TNV auyrn JIog véag nuépag. O1 epguvnTég,
Xpnoligotroinoay, ETEITA, TO CUUTTEPACUATA TNG £PEUVAG AUTHG YIA VA «UETAPEPOUV» TNV
aiglodogia aTo oXedIaoud TwV AUTOKIVATWY TNS eTalpeiag. ‘Eva péAog TG opddag Tovioe «Ba
ATav adlvarto va To EMITUXOUME autd PacI(OUEVOl WOVO O€ AEKTIKEC TTEPIYPAPEG.
MPOTPETTOVTAG TOUG KATAVAAWTEG va €KQPACTOUV MPE TNV idla «yAwooa» Pe TNV OTToid
ek@paloéuaocTe péoa arrd Tnv axediaorn, pag Bondd va BEATILWOOUNE TOV TPOTTO UE TOV OTTOI0

ETMKOIVWYOUUE Padi Toug.» [Zaltman, 2003]

ZXETIKA WE TNV XPAON KOl TO TTAEOVEKTAMATA TTOU TTPOCGIdOUV O TTOPOUOIWCEIG CTO
oxedlaouod Twv brands, n Lorena Perez Hernandez emmonuaivel o€ €va apBpo tng OTI Ol
TTAPOUOIWCEIC AEITOUPYOUV WG €va duvaTd epyaleio Tou branding kai ivalr n BAcan TTOAAWY
01eBvov kal avayvwpiopévwy brands (Puma, Jaguar, Camel, Apple, Blackberry, Red Bull,
Nivea etc.). O1 TTapouoIWCEIG AUTEC DlakpivovTal o€ U0 PEYAAQ YKPOUTT: TTAPOMOIWaN HE a)
avTikeigeva Kai B) pe «Eupia» évra. Ooov agopd Tn OeUTEPN KaTnyopia, PE TN OEIpd TNG
OlaxwpileTal o€ TPEIG TTIO OUYKEKPIMEVES KaTnyopiec: a) (wa, B) euTtd, y) avBpwTrol. Ooov
a@opd TNV TTPWTN KATNyopia «Zwa», éva XapaKTNPIoTIKO TTapddelyua eival To brand “Puma”
, TO OTTOIO UIOBETEI OAA Ta OXETIKA XAPAKTNPIOTIKA yvwpiohaTa Twv {WwV TTou JTTopolv va
TaUTIOTOUV HE TNV QUON Twv aTtrop (TaxutnTa, dUvaun, evépyela, K.A.1T.). ZTnv idia KaTnyopia
ouykataAéyovtal kal Ta brands “Camel”, “Jaguar”, “Kangaroos”. Ztn 0eUTepn KaTnyopia
«@uté», avtigToixouv brands étmrwg 10 “Fleur” (Gpwpa) TO 0TToi0 UIOBETEI TA XAPAKTNPICTIKA
yvwpiopata Twv AoUAoudiwv TT.X. euwdia, @peokdda K.A.1., To “Lotus” (poAdyia) To oTroio
UIOBETEl Ta XAPOKTNPEIOTIKAE TOU OUYKEKPIMEVOU AouAoudioU Kal T ongacia TTou Tou
mpoadidouv oTnv Acia, OTTWG TIVEUMATIKO, 1O, MUOTNPIWOEG. TEAOG, OTnV TeAEuTaia

karnyopia «AvBpwTrol», Ta brands uioBetolv Old@opa  XAPOKTNPIOTIKE yvwpiouaTa
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(TTEPITTETEIQ, KAIVOTOMIA) TwWV avOpwTTwWy PE TOUg OoTToioug Tautifovtal Tr.X. “Ford”, “Rover”,
“Pioneer”. [Herarndez, 2011]

‘Eva evolagpépov TTapdadeiypa eival To brand “Nivea”, 1o otroio €xel TTapel 10 Ovoud Tou
amd TNV Aamivikr) Aégn “Nivis” TTou onuaivel «xiovi». To brand uioBetei Ta OETIKA
XOPOKTNPIOTIKA TOU «XIOVIOU» Kal OnUIOUPYEI UTTOOUVEIONTEG OUOXETIOEIS OTTWG AEUKO
XPWHA—> ayvoTnTa, ppeokdda Ta oTroia odnyoUv CUVEIPUIKA —>0To Acio, atmraAd &éppa
[Herarndez, 2011].

3.4 Sensory Branding

O1 aiIcBAoEIg pag gival N auvdeon PE TN YVANN HAG, TTPOKOAWVTAC T CUVAICOAUATA PaG.
2UhQwva e épeuva TTou €xel OlevepynBei, T0 99% TNG ETTIKOIVWVIAG TTOU ETTIAEYOUV TA
brands, péxpl oAUEPQ, ETTIKEVIPWVETAI OTNV Opacn Kal TNV OKor. & PeyAAn avtiBeon,
£PXOVTAI TO ATTOTEAECUATA EPEUVWYV, TA OTTOIA ETTITNUAiIVOUV OTI TO 75% Twv CUVAITBNUATWY

HOgG evepyoTroiEiTal atrd TNV 60QPNCH Pag. [Lindstrom, 2005]

MNa katrolov, avegnynTo, AOYo oI SIOPNUICTIKEG ETAIPEIEG KAl OI OXEDIAOTEG ETTIKOIVWVIAG
Twv brands, kivoUviav Tavta o€ €vav KOopo OUo diaoTtdoewyv. Ta pnvopara
ETTIKEVTPWVOVTAV GTIG dUO aioBnoeIg: 6paacn Kal X0, AatToKAEIoOVTAS TIG UTTOAOITTEG, 1IDIaiTEPQ

onuavTikég ailoBnoelg. [Lindstrom, 2005]

O Lindstrom o1o dpBpd TOU, TTPOTEIVEI VO KAVOUUE £va TEDT, va OOUNE Hia Talvia TpOuou
ME KAEIOTO TOV fxo. H taivia Ba atrotuxel va dnuioupyhoel Ta €mbuuntd cuvaiobnuara
@OBou. Kai avrioTpopa, av KAgiooupe Tnv €IKOvVa KAl KPATHOOUPE HWOVO Tov AXO, TO
atmmoTéAeopa Ba ecival kKai A armrotuxnuévo. To €mOBuuntd amoTéAecua - ouvaiocbnua

EMTUYXAVETAI 6TAV oUVOUAOTEN N eIkdva PE Tov fixo. [Lindstrom, 2005]

Kal ouveyilel, Tovioviag OTI «OO€EG TTEPIOOOTEPEG QIOOATEIS XPNOIUOTTOIOUNE, TOCO
duvaToTEPO €ival To PAVUMO». ETTeKTEIVOVTAG TNV GTTOWN QUTA OTO KOWMATI Tou branding, o
Lindstrom utrooTtnpidel 611 600 MO TTOAAEG QIOBROEIG EUTTAEKOVTAl OTNV ETTIKOIVWVIO TOU
brand, T6co duvatdTepo cival To PAvupa TTou AauBAvel 0 KATavOAWTAS Kal KATA CUVETTEIQ,
TOOEG TTEPIOOOTEPEG TTWAACEIG TWV AVTIOTOIXWY TTPOIOVTWY Ba emiTeuxBouv. [Lindstrom,
2005]

| 47
INFORMATION DESIGN & NEUROMARKETING, O POAOZ TOYZ ZTHN ANTIAHWH TON
KATANAANQTQON KAI XTHN EMITYXHMENH ZXEAIAZH ENOZ BRAND | NIKOAOIMOYAOY OAlA



To branding €ivail, ouciaoTIKd, autd TToU XTiel ouvaloBnuaTIKoug deapolg avapeoa oTo

TTPOIOV KAl TOV KATAVAAWTH.
«[1671€ Tav N TeEAeuTaia opd TTou PUPIoES To brand cou;» Martin Lindstrom

H ouvaioBnuatiki «olvdean» Tou KatavoAwTh e To brand, Bewpeital 18iaiTepa
ONUAvTIK 0TO OoXedIOONO duvaTwy Kal eTITuXnuévwy brands. O1 €peuveg deixvouv OTI Ol
KaTtavaAwTéG avaldnTouv Kai €v TéAEI ayopdlouv cuvaioBruara. [Brembeck and Ekstrom
2004, Ratneshwar and Mick 2005].

To «sensory branding» otnpietal oTnv TTOPadoxr AUTH Kol OTOXEUElI OTNV EUTTAOKA»
TWV TTEVTE aIoBAcEWY Tou avBpwTou oTnV axediaon Kail emkoivwyvia Tou brand. O Touéag
QaUTOG, OUCIAOTIKA, evioxUEl TNV €iIkéva Tou brand, kevTpifovTtag Ta cuvaioBApaTa Tou XprnoTn

Kal dNUIOUPYWVTAG HIa SIAQOPETIKA KAl OAOKANPWHEVN EUTTEIPIA OTOV KOTAVOAWTH.

H pupwdid tTng EuAoutToyidg, n oTToia POg QPEPVEI OTN PVAUN EVTOVEG AVAPVACEIS aTTd TA
TTaIdIKA pag Xpovia, gival éva avTITTIPOCWTTEUTIKO TTapAdelyua TNG dUvaung Twv aiobAcewy
pog. ZTIG apxég Tou 2000, n Crayone €mpeTte va TTpooTartedoel 1o brand tng, éva 1diaitepa
OUoKOAO £pyo (eival BUOKOAO va TTPOCTATEUCEIS £€va ATTAG XPWHMOTIOTO WOAURI), ue 16O
AVTAYWVIOTIKA TTPOIOVTA — XWPIG OUCIAOTIKEG OIOPOPOTTOINCEIS OTR XPAON Toug. To pévo
TTOU ATTOMEVEl Eival N PupwdId. H eTaipeia TTatéviape TN pupwdId. ZAPEpa N Jupwdid auth

gival To Bacikd ouoTaTiKO TOU TTPOIGVTOG.[ Lindstrom, 2005]

H Singapore Airlines Atav ammd TIC TIPWTEC ETAIPEIEG TTOU TTPOXWPENCE TTEPA ATTO TO
Tapadooiakd branding, pe 1o «Singapore Girl». To Singapore Girl €yive n Tpwtn brand
@Iyoupa TTou PTTAKE 010 Mouoeio Madame Tussaud'’s ato Aovdivo. H eTaipeia eoTiaoe otnv
ouvaioBnuarikrh guteipia TN TTAGNS. O1 GTOAEG TOU TTPOCWTTIKOU ATAV PTIAYUEVES ATTO TO
KOAUTEPO METAEI, T KPITAPIA YIa TNV €AoY Twv gpyadopévwy ATav 1SIaiTEpa auaTnpd —
KATW TwV 26 £TWV, CUYKEKPIYEVO CWUATOTUTTO, O OTTOIOG va Xwpdel aTnv aToAn. O TpéT1TOg
TTOU MIAOUCE Kal epyaldTav To TIPOCWTTIKG ATAv, £TTIONG, auoTnpEog. H eTaipeia TpooTrddnaok,
EMPAVWG, VO ETTIKEVTPWOEI OTO TTOAU-QIGBNTNPIAKO PAPKETIVYK, EEQPUYE ATTO TO TTAPADOTIOKO
MAPKETIVYK TTOU £0Tiade JOVO OTNV OpACHh Kal TV aKor]. ZXeSIA0TNKE aKOUN Kal dpwua, yia
TNV ETAIPEIQ, VIO TO TTPOCWTTIKG, OKOUN KAl YIA TIG TTETOETEG TTOU HolpdlovTav OTOUG ETTIRATEG
Kartda Tn SiIdpKela TNG TITAoONG. Eival TToAAoi o1 GvBpwTTol TToU BupoUvTal akOPn TO dpwiud, WG
atraoAd, €EWTIKG, AOCIOTIKO, BnAUKO Kal dueca ouvdedeuévo pe Tnv Singapore Airlines.
[Lindstrom, 2005]
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O oxedlaouodg, n cuoKeuagoia Kal TO OTUA, BewpolvTal wg N aTtrdéAuTn aIoBnNTNEIOKNA
EKQpacn, ooov agopd Tn diagopoTtroinon Twy aglwv Twv brands. H peyaAdtepn TTpoKAnon,
oupewva e Tov Bertil Hulten, yia TiIg peyGAeg eTaipeieg eivar va kdvouv Ta uywnAig-
TEXVOAOYiag TTpoidvTd Toug TTIo «avBpwTTivax». O TTapaywydg KivnTwy TNAEPWvVwY Tng Nokia
EMONMaiver: n eTaipeia TPooTTabel va oxedIAoEl TTPOIOVTA TTOU VA KEVTPICOUV TIG AvOPWTTIVEG
AI0OACEIG... yIa TOV OKOTTO aUTO XPNOIUOTTOIEI OTA TTPOIOVTA TNG PEYAAEG 006VEG Kal JOAAKA
TAAKTPG, KABWCS Kal TN duvaTtdTNTa VO MPTTOPEl, 0 XPAOoTng, va aAAdfel TO XpWwHa Tou
TNAEPWvVou. Mg autd TOv TPOTTO N ETQIPEia EMITUYXAVEI augnuévn efaTouikeuon Twv

TpoidvTwy TG [Hulten, 2011].

‘Eva akéun trapddelyua, OTTOU @aiveTal TO evOIAQEPOV TWV ETAIPIWV YIA TO TTOAU-
a1I0ONTNPIOKS PAPKETIVYK, €ival n eTaipeia Volvo. To TuAua pdpketivyk Tng Volvo otn
2oundia, TMCAUAVE O€ MIa GUVEVTEUEN, OTI N ETAIPEIQ apaIpei TIC OUCAPEDTEG OOUEG aTTO TO
ECWTEPIKO TWV AUTOKIVATWY, WOTE VA TO KAVEI TTI0 EAKUCTIKO aTov XpnaTn. «KataBdAAouue
MEYAAN TTPOCTTABEIO IO VO KAVOUUE TO QUTOKIVNTA PAC VO hUpidouv wpaia, 6Tav 0 XpRoTng
pTTaivel yéoa. To ved pag povrého S80 kal OAa pag Ta auTokivnTa €ival TTPOCApPPOCUEVA OE
aAAepyloyova TTepIBaAAovTa. To S80 mrpoTteiveTal atrd Toug opyaviououg Swedish Asthma
kal Allergy Association. OTav To QUTOKIiVATO QVOiyeEl PE XEIPOKIVATO TPOTTO, O €0WTEPIKOG

a€pag atroppoPaTal AuECTWGS, aAAIWG TO ECWTEPIKO Ba YUpICe TTAaoTIKO.» [Hulten, 2011]

MNa Ttnv evioxuon Ttng ekdvag kal Tng Tautdétnrag Tou brand, TOAAEG eTaipeieg
xpnoigotrololv TNV aiobnon tng akong. O fXo¢ Kal KUpiwg n MOUCIKK, KATAQEPVOUV Va
ETMKOIVWVYACOUV KAl va gUTTVEUOOUV Toug avBpwtroug. MoAAoi epeuvnTég avagépouv OTI N
MOUGIKA TTOPAMEVEI XAPAYMEVN OTN MVAMN TOU avBpwTrou Kal TTOAAEG QOopéG Bonddel va
QVAKOAEOOUME OTO MUOAO pag TTOMNIEG €IKOVEG. Tn OTPATNYIKY QUTH €XEl UIOBETAOEI TO
auepik@viko katdotnua Alavikrig Abercrombie & Fitch, 1o omoio xpnoigoTroigi, yéoa oTo
KardoTnua, duvar Youoikh. Eival TToANoi o1 KaTavaAwTEéG TTou dNAWVOUV OTI TOUG ApPETEL N
MouoiKry Kal TToAAoi a1td auToug, OTTwG Kal KATTolol epyalduevol XopeUouv HECA OTO

kardoTtnua. [Hulten, 2011]

Mia akopn aicBnon TTou @aivetal va evioxuel Tnv €ikOva evog brand, sivar n agr. H agn
BonBdael Tov KatavaAwTr va avTIAn@Oei Kal va kartaypdwel oTn YVAPN TOU KOAUTEPQ Eva
TTPOoIdV, OTav TO ayyilel Kal To eTmeepyddeTal atmd 1o va 1o BAETTEI Ovo. Tn OoTpaATNYIK AUTA

uioBetei n etaipeia IKEA. To kahokaipl Tou 2007, cUpewva pe Tov Bertil Hulten, n etaipeia
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denoe TOug KATavaAWTEG va SIaVUKTEPEUOUV OTO KatadoTnua [Hulten, 2011]. O otdéx0og ATAV

vVa dNPIOUPYHOOUV OTOV KATAVOAWTH WIa SIOQOPETIKY EUTTEIPIO yIa Ta KPERATIA TOUG.

«Ta QuUOIKG KaTaoTAPOTA £XOUV €va ONUAVTIKO TTAEOVEKTNUA ATTEVAVTI OTA NAEKTPOVIKA,
oivouv Tn duvartdTnTa oToVv KaTavaAwTr va aAANAETIOPACEl UE TO TTPOIOV, VO KATAVONOEl Ta
QUOIKA XOpaKTNPIOTIKA Tou — Aeg 1o, AioBavoou 1o, Aokipaoe 10, Ayopace To.» [Hulten,
2011]

3.5 MovréAa Branding

Omwg avagépel oto BIBAio Tou o . TMavnyupdkng, Mo eTTwvudia dev gival povo
onuavTtikh, aAAd kai TToAUTTAOKN. lNa 1o Adyo auTd, dnuioupyouvTal CPKETA EPWTAMATA,
OXETIKA PE TOV TPOTTO TTOU UTTOPOUE VA avVATTTUEOUNE TTOTEAECUATIKG OVOPATA, TO OTTOIO VA

[Mavnyupdkng, 2003]:
e BonBouv otnv TOTT06£TNON TOU TTPOIOVTOG A TAG UTTNPETIag
o Eival eAkuoTiKG
e Eival elUkoAa TNV ATTOPVNPOVEUCT
o MrtropoUv va avTégouv oTn dOKIPATia Tou Xpovou

H avamtuén tng emwvupiag evog TTPoidvTog TIPETTEI va €ival PIa TTOAU TTPOCEKTIKG
oxedlaouévn diadikaoia. ZUpewva pe tov . MMavnyupdkn, uttdpxouv TECoeEpa Pagika

oTadia otn dladikaaia dnuioupyiag piag ewvupiag [Mavnyupdkng, 2003]:
e AvdATTU¢n PIOG OTPATNYIKNG OVOUACiag
o Ti€idoug dvoua xpelalOuaoTE,
0 TTWG Ba To XpNOIKOTTOINCOUNE avAAOYa PE TO ATTEUBUVOUEVO KOIVO
0 Qv POoIALEl e TO UTTAPXOVTA OVOUATO
0 TIWG Ba avTIdPACTOoUV Ol AVTAYWVIOTEG, K.A.TT.

o AvATTTUEN TOU OVOPATOG TTOU TAIPIAZE! E TN OTPATNYIKA
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e KaraoTtaon amd ovouaTa TTOU GUYKEVTPWVOUV TN MEYOAUTEPN TTPOTIKWNGN
o [1AAPNG vouIKA digpelivnon

Mapakdrw Trapadétovral dIAQopa POVTEAQ TTou €Xouv dnuioupynBei yia 1o oxedlaoud

ETTWVUMIWV- brands.

3.5.1 Customer-based brand equity (CBBE) model

by Kevin Lane Keller

To povtého “Customer-based brand equity” eoTiddel oTOV TPOTTO UE TOV OTTOIO WTTOPEI Va
onuioupynBei éva brand Baciopévo oTnv Karavonon Twv katavoAwTtwy [Keller, 2001]. Mo
ouyKekpiyéva, To CBBE povTéAo PeEAETA Tov oxediaoud Tou brand wg pia oeipd Bnudtwy
atré TN BAcon TnG TTUpaidag PEXP! TNV Kopu®r TnG. Ta BrAuata cival Ta €€n1g: 1) Avayvwpion
Tou brand ammé Tov KOTOVOAWTH KAl N OUCYXETION TOU HE MIO OUYKEKPIPEVN KATnyopia
TTPOIOVTWY 1 avaykwy, 2) Karavonon Kal a@opoiwon atmd Tov KAaTavaAwTr TG onuaciag-
évvolag Tou brand, pe mn BorBsia amTwyv Kal AUAwWY CUoXETiIoEWY, 3) ZuvalioBnuaTikr) TalTion
TOU KatavaAwTr) pe 1o brand kai 4) Emiteugn eumaoTtoolvng Kal oTabeprig oxEéong, HEOW TwV
BeTIKWV ouvalgOnudaTwy, PeTagl Tou KatavaAwTrh kal Tou brand. Ta Té0oepa autd BAuara,
QVTITTPOCOWTTEUOUV £va OUVOAO aTTd BEUEAIOEIC EPWTATEIS TTOU DIATUTTWVOUY, EUUETA 1] OXl,
Ol KATaVOAWTEG OXETIKA WE TIG ETTWVUNIEG, Molog gioal; (TautdtnTa), Ti gical; (katavonon Tng
ETTWVUNIag), T okéeTopal A aioBavoual yia eoéva; (atrokpion), Ti €idoug oxéon Kal TTOCO

oTev BEAW va gival; (oxéon Pe TNV emwvupia) [Keller, 2001].

To CBBE povtého divel éugacn otn duadikétnta Tou brand — Tnv opBoAoyikh diadpoun
yia Tn dnuioupyia Tou brand, n omoia ocuykpoTEi TNV APICTEPN TTAEUPA TNG TTUPAMIDAG Kal TV
ouvaigBnuarikr diladpoun atn de€Id TTAeUPA TNG TTUPANIDAG.

Ta €1 Baoikd eTriTreda TN TTUPANIOAG:

1) Mepiomrtn 6€éon Tou brand: TTOCO €UKOAQ KAl CUXVA Ol KATAVOAWTEG OKEPTOVTAI

éva brand kKatw a1Td SI0QOPETIKEG KATAOTACEIG OTNV ayopPd.
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2) ATtodoTIKOTNTA Tou brand: 600 KaA& TO TTPOIOGV 1 N UTTNPETIa EKTTANPWVEL TIG

AEITOUPYIKEG AVAYKEG TOU KOATAVOAWTH).

3) Eikéva Tou brand: mTeplypa@el TIG ewyeveig / eEWTEPIKES 1810TNTES TOU TTPOIOVTOG,
OUUTTEPIANGUPBAVOUEVWV TWV TPOTTWVY HE TOUG OTToioug To brand KaAUTITEl TIG

WUXOAOYIKEG Kal KOIVWVIKEG AVAYKEG TOU KATAVOAWTH.

4) Kpimikr) Tou brand: €omidlel oTnv TTPOCWTTIKY AtTown Kai agiohéynon tou brand

atrd TOV KATAavaAWTH)

5) ZuvaioBApata oxeTikd pe TO brand: o1 cuvaioBnuaTikéG QTTOKPIOEIS Kal
avTIdOPACEIG TOU KAaTavaAwTr) o€ oxEon Pe To brand.

6) Atxnon Tou brand: ava@épetal 0Tn Ox€ON Twv KAtavoAwTwv pe To brand.
AvtavakAd 1600 TO0 BABOG TNG WUXOAOYIKAG OXEONG TWV KATAVOAWTWY HE TO
brand, 6co kai 1o €miTredo TWV AVTIOPACEWY TOU, Ol OTTOIEC TTPOKAAOUVTAI OTTO
TNV aQociwon Tou o€ autd. Mepikd brands pe peydAn atrxnon civail Ta: Harley-
Davidson, Apple ka1 eBay.

Stages of Brand Building
Development

Blocks Branding Objective at
Each Stage

4. RELATIONSHIPS = INTENSE,
What about you & me? RESONANCE ACTIVELOYALTY
A T

3. RESPONSE = ACCESSIBLE

What about you? JUDGMENTS REACTIONS

2. MEANING = POINTS-OF-PARITY
What are you? PERFORMANCE IMAGERY & DIFFERENCE

1. IDENTITY = DE%EESAD
Who are you? SALIENCE AWARENESS

Eikéva 12: Customer-based brand equity model (CBBE)
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3.5.2 Z1adia Aladikaoiac Aloiknonc Emrwvuuwyv Mpoidéviwv

[[. Mavnyupdkng, 2003]

2Upowva e Tov MNavnyupdkn, n diadikagia d10iKkNONG ETTWVUPWY TTPOIOVTWY Oev £XEI

oaQn opid, aAAd poiddel TTEPICOOTEPO e Jia IaPKA KUKAIKRA AgIToupyia.
Ta otadia gival Ta €€n1¢g [Mavnyupdkng, 2003]:
1) AvdAuon Tng ayopdg
MepiAauBdvel TN AeTrTodEPR avAAUCN Kal EKTIUNCON Twv Ol0POpwWY TTAPAYOVIWY TOU
eEWTEPIKOU TTEPIBAAAOVTOG TNG ETTIXEIPNONG:
= To péyebog TNG ayopdg
» Ta TuAPaTA TNG ayopds
= Tov KaBopIou6 TWV GVTAYWVIOTWYV Kal TwV TOTTOBETAGEWY TToU OlaBETOoUV

= Tig 1doeic TTOU E€TMIKpaTtoUv o€ OAOUG TOUG TIAPAYOVTEG TTOU ava@EpPOVTal

TTOPATTAVW.

H éAeyn uiag Té€tolag avdAuong, oupwva pe Tov [ MNavnyupdkn, Ba éxel oav
ATTOTEAECHUA va Pnv PTTOPECEl O DIOIKNTAG TTPOIOGVTOS VA Katavornoel TTARpwS TNV ayopd —

0TOXO0 A TN OUVAIKI TOU aVTAyWVIoUOU.

H avdAuon Ba mpémmel va mepIAaupBavel Ox1 JOvo Ta Opia TNG ayopds, aAAd Kal Ta
XQAPOKTNPIOTIKA TNG doung TNG, OTTwe 0 BaBudg IkavoTtroinang, dIapopoTroincng, Ta euTrodia
€iI0600U  Kar €EOGO0OU, n KABeTn KAl n  opIfovTia oAokAApwaon, n diagopoTToinon

ETTIXEIPNMOTIKWY dpACTNPIOTATWY, KABWG Kal TN TTEQIYPAPA TWV dIAPOPWY TUNHATWYV TNG.
2) AvdAuon TnG KaTAOTAONG TNG ETTWVUMIAG

ATTQVTAEl IKAVOTTOINTIKA OTO €pwTnua: «IMou BpiokeTal To TTPOIGV;» ava TTaca aTiyur. H

avadAuon autr| TTepIAauBAvel:

= Tnv karavénon o€ BABOC TNG TTPOCWTTIKOTNTAC KAl TOU CUCTAMOTOC alwv Tou

TTPOIOVTOG
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=  Tnv TTAqpn €Kéva TNG ETTWVUMIAG Kal Tou TPOTTOU ME Tov OToio Ta did@opa

XOPOKTNPIOTIKA TNG TTAPOUCIAZOVTAl OTOV KATAVAAWTH.

Emwvupieg 6Tw¢ o1 Marlboro, Johnnie Walker, Barilla, Pepsi, Gillette, Heineken, Kodak,
Lipton, Kellogg's, Dunhill, Maggi, Woolite, Metaxa, Silk Cut, Camel, Stuyvesant, Martiki,
Benetton Bagifouv Tnv €mTUXia TOUG OTNV ETTAVEEETACN TWV KUPIOTEPWY XOPOKTNEIOTIKWYV
TOUG KQI OTNV TTPOCAPUOYH TOUG OTIG VEEG TAOEIG KOl ATTAITHOEIS TNG £TTOXNG. Mg Tov TpOTTO
auTd €€a0@AAICETaI N CUVEXNG KAl ETTITUXNAG QVTATTOKPION TWV ETTWVUUWY TTPOIOVTWY OTIG

avAYKES TNG ETTOXNG.

O1 emTUXNUEVEG ETTWVUNIEG gival KATI TTapaTTdvw atmd pia Aaptrph 16€a TTOU €yIve
ATTOOEKTH) ATTO TOUG KATAVOAWTEG VIO OUYKEKPIMEVO XpoviKS didoTnua [Plummer, 1984]. Eivai

OUVAUIKA TTEPIOUTIOKG CGTOIXEID.
3) lMpooavaTtoMouodg Kal oTOXeUON YE MEAAOVTIKEG TOTTOBETATEIS — XApagn oTpATNYIKAG

H cupBoAn Tng €peuvag kal g€ autd To aTAadIo gival 1Id1aiTepa onuavtikn. H ayopd £xel
0104¢e1 6TI TO MO giyoupo TTPAyMa eival n aAAayn. Kar' autd Tov TpoTIo, N dlaudppwaon g

OTPATNYIKNG TOU ETTWVUNOU TTPOIOVTOG €ival OKOTTIMO va TTEPIAAUBAVEL
= Zevdpla TTOU Va TTAPOUCIAlouV TIG MEAAOVTIKEG EEEAIEEIC OTN TUYKEKPIKEVN ayopd

= ZaeA dmmown yia Tn JEANOVTIKN TOTTOBETNON TOU TTPOIOVTOG TTOU TTPETTEI va AduBAvel
utroyn: a) Ta OQEAN TTOU TTPOCPEPEI N CUYKEKPIUEVN E€TTWVUMiIa, B) Tnv TTapouca Kal

MEAAOVTIKN TTPOCWTTIKOTNTA TOU TTPOIOGVTOG KAl Y) T TAKATA TG ayopdq.

270 OTAdIO AUTO ATTAITEITAI évag OAPAG KABOPIOUOG TWV PHEANOVTIKWY BECEWV OTIG OTTOIEG

OTOXEUEI TO ETTWVUNO TTPOIOV.
4) AoKiur vEwv TTPOCPOPWY — TNG TTONITIKAG HAPKETIVYK

Eival TAéov atrodekTd atmd 6AOUC TOUG avBPWITTOUG TTOU AGXOAOUVTAI UE TOV TOPED AUTO,
OTI emITUYXAVOVTAl TNUAVTIKEG BEATILWOEIG WE TNV UIOBETNON TTPOKTIKWY TTOU BOKIMALOUV TNV
QTTOTEAEOUATIKOTNTA TOU MiyHMOTOG UAPKETIVYK, O BABUO TTOU MEIWVOUV EVTUTTWOIAKA T
TTPORAAMATA UAOTTOINONG TTOU UTTAPXAV OTO TTapeABOV. H aduvauia, 6TTou auTr] eugavieral,
ouvdéeTal Pe TNV UTTapEn adpIoTwY OTOXWV Ot OTI a@opd Tn PeAAOVTIKY TOTTOBETNON TOU

idloU TOU ETTWVUHOU TTPOIGVTOG.
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5) Zxedlaopog Kal HETPNON TNG ATTOTEAEOHUATIKOTNTAG/ aTTOdooNg
Eival éva onuavTikd o1édio, Kabwg PEow autou o BIOIKNTAG TTPOIOVTOG eival o€ BEon;:
* Na d1a6€Tel éva aTToTEAECUATIKO OXEDIO HAPKETIVYK
= Na JETPA TNV ATTOTEAECHATIKOTATA TWV PETPWY TTOU AQUBAVEI
* Na avarTiooel unxaviououg TTapakoAoUuBnong TG TTPOOd0U TTOU ETTITUYXAVETAI

» Na AauBavel, ae ouvexn Baon, TTANPOPOPIEC OXETIKA WE TNV ayopd.

3.5.3 Z1ddia Avarmrtuénc ETwvuunc NMoAITIKAC

[[. Navnyupdkng, 2003]

1) KaBopiopodg Twy aTOXWV

0 ZTnv €mAoyr Tou ovouatog Ba TTEETTEl va AngBei utTTown €Av a@opd VEO TTPOIOV,
BeAtiwon nQOn UTTAPXOVTOG, €TTAVATOTTOBETNON OTNV  Qyopd, TTIPOEKTOON
UTTAPXOUCOG YPOAUHAG.

2) KaBopIopog eTwVUNNG OTPATNYIKAG

0 H oTtparnyikn Ba BonBrioel oTnv cwoTh €TTIAOYH TOU OVOUATOG KAl Ba eEao@aAioel

oTnV E€mIXEipnon Tnv €mmiteuén Twv BpaxutrpéBeopwy Kal PAKPOTTPOBETUWY

OTOXWV TNG
3) KaBopIiopog Twv TTapaUETPWY TNG EUTTOPIKAS ETTWVUMIOG
lMNa TTapdadelypa To Gvoua TTPETTEN VA
0 AvtavakAd Tnv TOTToB£TNON TOU TTPOIGVTOG GTNV ayopd
0 AIEUKPIVICEl JE CAPRAVEIQ TA XOPAKTNPIOTIKA TOU TTPOIOVTOG
0 To BupolvTtal eUKOAQ 01 KATAVOAWTEG
0 Mrropouv va 1o diaBdlouv eUKOAQ

0 Mnv TauTiCeTal ye apvnTIK& XAPAKTNPIOTIKA
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0 [pokaAei BeTIKEG OUOXETIOEIG

0 ATTodidel TTPOCWTTIKOTNTA OTO TTPOIOV

0 Mnv éxel yewypa@ikoug ) TOTTIKOUG TTEPIOPICHOUG

0 AauBdavel uttéwn To YEYEBOG KAl TN HOPYPR TNG CUCKEUATIAg
4) EmAoyA TNG ETTWVUIag

0 AT TIG TTOAAEC TTIBAVEG EVOAAOKTIKES ETTWVUIEG, TTPETTEI VO ETTIAEYEI EvaC MIKPOG
APIBUOG TWV ETTIKPATESTEPWY, Ol OTTOIEC TTPETTEI VA EAETNBOUV O€ oxéon UE TV

ayopd —aoTOXO Kal Tn YEVIKOTEPN TOTTOBETNON TOU TTPOIGVTOC.

3.5.4. Young & Rubicam’s Brand Asset Valuator (BAV Model)

To povtého Twv Young & Rubicam (BAV Model), eivai éva egpyaAeio 10 otroio BonBdael
oTnv katavénon kai atn diaxeipion Twv brands. Metpd Tnv umdpyouca duUvaun Kal TIg
MEANOVTIKEG TTPOOTITIKEG TOU brand kai kaBopilel Tov TPOTTO TTOU PTTOPEl 0 OXEDIAOTAG VA TO
olaxelpiotei o€ OAO TOV KUKAO {wng Tou TTpoidvTtos. To BAV Model trpoodiopilel TEcoepa
TETAPTNUOPIA TTOU PTTOPOUV va BewpnBolv oTddia / acelg amd O1Tou TTeEpvoUV Ta brands
Katd Tnv avattuéh Toug. H oucia TTiow atrd 10 povTéAo gival 0TI 600 1IoXupoTEPO TO brand
(dnAadn 6o0 uywnAdTePN gival n kaBapn Béon TNG HApPKag), TOCO PEYaAUTEPN N BIWCINOTNTA

TOU.

Otav «xTiCeTai» éva brand, n «Ala@opoTroinon» £PXETAl TTPWTN, £TTEITA £PXOVTAl N

«ZUVAQEIO» Kal N «AUTOEKTIUNON» Kal TEAOG N «[vwan».
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KNOWLED GE

ESTEEM

RELEVANCE |

DIFFERENTIATION

Wew Brands start here

Eikéva 13: BAV model

1. H diagopoTroinon gival To onueio ekkivnong.

e MeTpd Tn dUvVauN TNG onuaciag Tou brand.

o KaBopilel To Adyo UTTapPENRS TOU.

o To diaxwpiel atTd 6Aa Ta AAAa

o Eival kaBopioTikd yia va TTpoceAKUCEI VEOUG XPHOTEG.

o Ortav n dlagopoTtroinon peliwveTal aiodnTd, eival deiyua 611 To brand «geBwpidder»
2. To emduevo BAua gival n ouvaeela.

= Kavel Tn dlagopoTroinon evdlagépouada.

» Av 710 brand &ev egivai oxetikd | KatdAAnAo oTov KdaBe KaTavaAwTh, TOTE Oev

TTPOKEITAI VA TOV TTPOCEAKUCEI KAl VA TOV KPATATEL.

= O ouvduaoudg TG Pe Tn dlagopoTroinon dnuioupyolv TN «Alvaun Tou brand»,

Mg onuavTikn €voeign TNG MEAAOVTIKNG TOU atTOd00NG KAl TIPOOTITIKNG.
= O ouvduaouog auTdg pag deixvel TNV uyeia Tou brand
3. To 1piTo BAMa cival N BAon TNS AUTOEKTIMNONG.

»  Eival pia yérpnon Tou katd 1600 KaAd TO brand emmiTuyxdavel TOv 6TOXO0 TOU.
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=  KaBodnyeital ammd dUo TTapAyovTeG: a) TNV avriAnwn Tng TToIoTNTAg Kol B) TNG
OnUOTIKATATAG KAl atrd To KATé TTOC0O QuTOi Ol TTaPAyovTeG SIagOopOoTToIouvTal

avAaAoya Je TV Xwpa Kal TNV KOUAToupa.
4. H yvwaon €ival To €mMTUXNUEVO ATTOTEAET Q.
»  AVTITTPOOWTTEUEI TO ETTITUXNMEVO ATTOKOPUPWHA TNG avaTTTugng evog brand.
= Eival n avravakAaan Tou TToago £xel edpaiwbei éva brand

= O ouvduaouOG TNG PE TNV QUTOEKTIMNON BIANOPPWVEI TO «KUPOG Tou brand», Tnv

atméKpIon TOU KAaTtavaAwTr atrévavTl ato brand.

» H auTtoekTipnon augdvetal TpIV TN yvwon yia éva emrtuxnuévo brand. Av ol
METPAOEIC pag Ocicouv TO avTiBeTo, TOTE TMBAVOV va €XOUME €VTOTTIOEl €va
TTPORANUA.

‘Eva Bacikd padnua mmou pag divel To povtéAo auTto, gival 6Tl n «TTTwon» Tou brand dev

gival avatToQEUKTN.

H ypo@iki ameikovion Tng «dUvoung» Kal Tou «KUpoug» e€vOog brand, pag deixvel
OUCIACTIKA TIG OUVAMEIS Kal aduvapieg Tou. KaBopilel Tn aTpatnyikf TTou 8a akoAouBricoupe
yla va augrjooupe Tn duvaun Tou brand.

Ta brands 1Tou €xouv pEAAOV £xouv T dUvaun va JEVOUV TTAvVwW atro Tn dlaywvio

Low High

Unrealised LeadergMip

potential
High

BRAND STRENGTH
{Relevance and Differentiation)

Low

Upgfocused / Eroding

New potential

BRAND STATURE
(Knowledge and Esteem)

Eikéva 14: Brand strength/ Brand Stature chart
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3.6 Toiég ol aTTaITHOEIC VIO ETITUXNHEVO OXESIAOUO

O T. Mavnyupdkng avagépel oto PIBAIO Tou €TTTA TTAPAYOVTEG MIAG ETTITUXNMEVNG

ETTWVUNiag [Mavnyupdkng, 2003]:

1.

Ta 1oxupd dikaiwuaTa 1I810KTNOIAg — av atrouciadouv Ta TIVEUUATIKG SIKaIwPaTa,

Ol ETTWVUWIEG dEV UTTOPOUV Va UTTAPEOUV

H diagopotroinar Tng — Xwpig Tn d1apopoTToincn MIa ETTWVUMIa dev PTTOpPEl va
QTTOKTHOEI TIPOCWTTIKOTATA KOl ETTOUEVWG O KATAVOAWTAG dev Ba éxel Adyo va tnv

ETTIAEEE

H eAKUOoTIKOTNTA TNG — TTOIOTNTA KAl XOPAKTNEIOTIKA TTOU TTPOCEAKUOUV TOV

KATaVOAWTA VA ETTIPEIVEI OTO TTPOIOV
H ouvETTeld TNG — CUVETTEID OTNV TTOIOTNTA KOl O€ OTI UTTOOXETAI

H utrooTtApIg TNG a1Td TNV €MIXEIPNON — ME TN OIQQRAUION KAl TIG GAAEG HOPPES

TTPowBNoNG, 0 KATAVOAWTAG EVNUEPWVETAI

O BaBubég ToU avTaTTOKPIVETAI OTIC AVAYKES TWV TTEAATWY TTAYKOOMIWG — KapId
ETTWVUMIa dev PUTTOPEI va Yivel TTAYKOOUIA ATTODEKTH, AV TA OQEAN TTOU TTPOCYEPEI

gival TotmikAG euBéAciag
H armoreheopatikiy dl1oiknon TNG ETWVUPIOS yia PeyaAn Xpovikh Trepiodo —

e€ao@aAiCel Tnv TTOIGTATA TNG TTPOCPOPAG TNG KAl TNV avTATTOKPIOHR TNG OTIG

ATTAITACEIS TNG DIAVOMNG KOl TWV AVTAYWVIOTWV.

O Antonio Damasio, ka@nynt¢ TnG VEUPOEeTIOTAPNG oTo [MavemoTtAuio TG NoTiag

KaAipépviag, utmrooTtnpidel kal Tovi¢el 0TI Ta ouvaicBAuaTa gival £éva amapaitnTo oucTaTiko

oxedOV o€ OAeC TIC ATTOQACEIC TToU Traipvoupe. OTav €pXOUAOTE QVTIUETWTTON ME MIG

aToQacn, TG CUVAICBAPOTA TTOU €XOUME aTTO TO TTAPEABOV yia TTAPOUOIEG KATOOTAOEIG

divouv Tnv avdAloyn agia oTIG ETMIAOYEG TTOU £XOUME va eEETACOUNE. Ta ouvaloBnRuaTa autd

OnuioupyolV TTPOTIMACEIC Ol OTTOIEG Pag KaBodnyouv OTIC ammopAacelg pag. H dmoywn auth

Tou Damasio, BagileTal OTIG HEAETEG TTOU €XEI KAVEI O€ QVOPWTTOUG TTOU £X0OUV DUGAEITOUpYIQ

OTO TUAMO TOU EYKEPAAOU TTOU OXETICEl TN AoyIKN WE Ta cuvaioBnuata. O1 avBpwTrol autoi

ATav IKavoi aTnv opBoAOYIKN TTEEEPYATia TWV TTANPOPOPIWY VIO TIG EVOANAKTIKEG ETTIAOYEG,
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aAAG ATav avikavol va AdBouv atropdoclg, Kabwg dev gixav Kauia aiobnon yia 1o TTwg

al00dvovTav OXETIKA JE TIG ETTIAOYEG TTOU gixav. [Murray, (2013)]

Ta cuvaioBiuaTa UTTopouUV va Traigouv IDINITEPA onUAvTIKG pOAo oTnv avtiAnywn, Tnv
TTpogoxr Kal TN Slaudpewaon TNG MvAUNG. H TTapadoxh autr TTapoTpUvel TOUG dIO@NUICTES
va €0TIACOUV TTEPIOTOTEPO OTIG CUVAICOBNUATIKEG avTIOPACEIS TWV KATAVOAWTWY Kal Oxl o€
dlapnuioelg eUTTAOUTIOUEVEG HE OAOEva TTEPICOOTEPEG TTANPOYopieg [Perrachione, 2008].
2UhQwva Pe Tov Barry 1o 1998, ta Traidid dev divouv onuacia atnv TTpayuatiky TTAnpogopia
NG SlaPruIoNG, divouv TTPOCOXI OTA XPWHATA KAl OTA YPAQIKA, TEivOouv va etTeepydlovTal
TIG dla@nuicelg OxI ME TN AOYIKR TOug, aAAG e Ta cuvaioBnuaTd Toug [Pettersson, 2003]. To
ouvaioBnua givalr autd TTou KAvel Ta brands 1600 1o0xupd. O1 eTaipeieg TTPETTEI va €0TIAJOUV
oTov €vBouoiaoud TwV KATAVOAWTWY Kal OXlI va ETTIKEVIPWVOVTAI OTNV TTapaywyn

EMRANTIKWY TTPOIOVTWV.

O George Lois €vag amrd Toug onPavTIKOTEPOUS avBPWTIOUG GTOV XWPEO TOU WAPKETIVYK
KAl TNG OTITIKAG ETTIKOIVWVIag, ava@épel «O1 ueyaAUTEPES DIAPNMICEIS, OPIoEG, TUOKEUATIEG,
eEWQUAAQ TTEPIODIKWY, €CWQOUAAa BIBAIWY, AoyoTutra, KATT Oa TTPETTEl va «OUVOEOVTaI»
dueca Pe Tov avBpwTTIvo eyKEQPAAO Kal TNV Kapdid, waTe va Xapdoovtal oTnV UVAEN Twv
amodekTwyv. OAn n  OnuioupyikOTNTO TTIPETTEI VO ETTIKOIVWVET  Péoa o€ POAIG  éva

vavodeuTePOAETTTO®. [Lois, 2012]

O oupBoulog branding Jim Stengel, TTpwnv utreUBuUVOG PAPKETIVYK TNG Procter & Gamble
avagépel «lMaparnpolue OTI Ta brands TTou TTPOTIMWVTAI TTEPICOOTEPO €ival auTd TTou
onuioupyolv ouvalioONUATIK ax£éon YE TOV KATAvOAWTH, Mia oxéon trou Oivel dUvaun oTo
brand. Otav dpag pe autd Tov TPOTTO, TO brand Gou yiveTal TTEPICOOTEPO EAKUOTIKO, £XEIC TTIO
ouvarrn emyeipnon, MEYaAUTepn avamTugn Kal KaAUTEPA atTroTeAéopara.» Kal TTpooBETel
«Otav egeralaue brands (otnv P&G) Tou €ixav €éva TTOAU duvatd cuvaloBnuatikd
TIAEOVEKTNUA O€ OXEON ME TOV QVTAYWVIOWO, N PETOXN MOG ATAv TTOAU O WnAd». Kai 10
TEPIBWPIO avATITUENG EVAVTIA OTOUG QVTAYWVIOTEG MAG ATAV TTOAU PEYOAUTEPO ATTO EKEIVWV

TTOU €iXav aTTAWG AEITOUPYIKN avwTEPOTNTA.»

O onupavtikég poOAoG Twv ouvalcOnuATWY OTAV CUUTTEPIPOPA TWV  KATAVOAWTWV

TEKUNPIWVETAI WG €€NG [Murray, 2013]:
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o H fMRI veupoatreikdvion deixvel 0TI 0Tav ol KatavaAwTég agloAoyouv Ta brands,
XPNOIYOTTOIoUV KUPIWG Ta OUvVAIoBAUATA TOUS TTapd TIG TTANPOQPOPIEG TTOU TOUG

divovtal (Ta yvwpiouara Twv brands, Ta XapakTnpIoTIKE TOUC).

o ’‘Epeuveg TTOU £XOUV YiveEl OXETIKA ME TIC OlAPNMICEIG, OTTOKOAUTITOUV OTI Ol
ouvalIoOnuaATikéEG  ATTOKPIoEIS 0€  pIa JIa@AUIon €XOUv TTOAU  TTEPICCOTEPN
eTidopaon otnv TPOBean Tou KaTavaAwTr] va ayopdcel éva Trpoidv, atmd To

TTEPIEXOMUEVO TNG BIaPAUIONG.

O Read Montague amd T10 Baylor College of Medicine oT1o Huston, Texas,
emavaAappavovtag To Treipapa Tng Coca Cola évavti TnG Pepsi, BadovTag Toug €6eAovVTEG va
eMAEEOUV avdueoa oTa dUO TTPOIOVTA, TTPWTA XWEIG va BAETTOUV TN JAPKA TTOU TTiVOUV KAl
ETTEITA YVWPEICOVTag TI TTivouv KABE @opd, dIaTTioTwaoe Kal TOVIoE OTI TA GTTOTEAECUATA Eival
agloonueiwta. O1 €BeAOVTEG ETTETPETTAV, OUCIACTIKA, OTIS AVAUVACEIS KAl OTIG TTPOTIUACEIS
TOUG, ME GAAa AOyla oTnv Pdpka, va eTnpedoel TV TTPoTiunor Ttoug. OTTwG ToVIoE, «éva

duvarto brand utropei va uttepioXUOEl TNG YEUONG HAG».

«Zoupe o€ évav TTOAU TTepITTAOKO Kal BopuPwdn KOCHO Kal gival OUGKOAO va £XOUME TNV
€UKQIPia va KAVOUNE TOUG avBpwTToug va pag BuuouvTal, Kapia etaipeia dev uttopei. MNpétel

va gipaoTe EekaBapol yia To T BEAoupE va EEpouv yia eudg.» Steve Jobs

«To kaAUuTepo Trapddeiyua civar n Nike. ZTig diagnuioelig Tng, dgv MIAGEI TTOTE yia TO
TTPOIOV, dev MIAAEI OUTE KAV YId TIG AEPOTOAEG, OUTE yIa TO AOYO TTOU €ival KOAUTEPES ATTO TIG
agpoooAeg TNG Reebok. Ti kdvel oTig diagnuiceig TnG; TING Toug peydAoug aBANTEG Kal Ta
onuavtikd aBAfuata. Autoi eival (That's who they are, that's what they are about)» Steve
Jobs. H Got Milk, emmiong, oTig dilapnuioceig TnG, dev YWIAOUCE KaAv yia TO TTPOIOV TNG. ZTNV

TTPAYMATIKOTNTA €0TIALE GTNV ATTOUCIA TOU TTPOIOVTOG KAl ETTIKEVTPWVOTAV OTO ouvaiobnua.

H diapnuioTikh Kaptravia Tng Apple eomidlel oto 6papd TnG, Ocixvel TI TTpeaPevel. «Tiua
TOUG avBpwWTTOUG TTOU £X0UV KaTa@épel va aAAdGEouv Tov KOapo. Kdtrolol ammd auTtoug {ouv
Kal kdrrolol Oxl, aAAd auToi TTou Oev Couv, KATA KATTOIOV TPOTTO YVwpPIleTe OTI av
xpnolyotrolovoav uttoAoyioT Ba nrav évag Mac! To Béua TnG KautTdviag cival: ZKEWou
AIaQOpPETIKA. TINA TOUG AVOPWITTOUG TTOU OKEPTOVTAI DIGPOPETIKA KAl TTAPAKIVOUV TOV KOO MO

Va TTPOXWPACEl UTTPOOTA. AUTO gival TTou ayyilel TV Wuxn Tng eTaipeiag.» Steve Jobs
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O1 Berger kai Fitzsimons, €triong, emaonuavav 1o 2008 Ta ouvapTTaoTIKA aTToTEAETUATA
TToU £BYyaAav, KAVOVTAG WIa €PEUVA OXETIKA UE TIG TTIPOTIUACEIG TWV KATAVAAWTWY OTa brands
KOl TNV OyOPOOTIKA TOUC GUMTTEPIPOPE, OTav €KBETOVTAV Ot OIAPOPES EIKOVEC, EXOVTOG
uttéWn Tn PEAETN Tou Zajonc 1o 1998, n otroia £0€1Ee OTI n eTTavaAauBavouevn €KBean Tou
KATavOAWTA O€ €va QVTIKEIMEVO, UTTOPEI va TTPOKOAECEI BETIKA GUVAICORUATA YIa TO TTPOIOV
autd [Zajonc 1968]. MNa tapddeiyua, TapatApnoav OTl, av O KATAVOAWTAG €KTiOeTal o€
€IKOVEG PE TTOPTOKAAI avTiKeipeva gival TTOAU TTBavoTepo va deigel evdla@Eépov Kal TTPOTiUNoN
TTEPIOCOOTEPO OE TTPOIOVTA UE TTOPTOKOAI cuoKeuaoia. AKOUN Kal N XPRon €vog TTOPTOKAAI
MOAUBIOU, €kave TOUG €BEAOVTEG va OeiXvouv TIPOTIUNGN O€ TIPOIOVTA ME TTOPTOKOAI
XOPOKTNPIOTIKE, O avTiBean e €BEAOVTEG TTOU XpnaldoTToiolcay TTPpAcivo JOAURI [Berger et
al., 2008]. Ztnv idla épeuva, €KBean TwV KATAVOAWTWY O€ €IKOVEC Pe (wa £€DeIfe augnuévn

TTPOTINNCTN TOUG O€ evOUNATA PE ONuaTa (wwy, OTTWG TT.X. TA TTATTOUToIa puma.

Mia akéun onuavTik avakdAuywn, 6cov a@opd TN CUPTTEPIPOPA TWV KATAVAAWTWY Eival
01 AEYOUEVEC «TUOXETIOEIC» TTOU YivOVTAl GTOV AVOPWITIVO VOU. ZUN@PWVA JE TOUG EPEUVNTEG,
OTO MUOGAG ONMIOUPYOUVTAl CUGCXETIOEIC EVVOIWV Kal YEVIKOTEPA OVTOTATWY, KABWC Kal
OMGdwWYV OVTOTATWY, TT.X. Ol GKUAOI Kai ol yareg. ‘Epeuva €xel deicel 611 OTaV pWTOUNACTE YIO
TNV TTPWTN AEEN TTOU PAC €pXETal OTO YUOASG OTaV aKOUME TNV AéEN «OKUAOC», TO 75% Twv
avBpwTTwv ammavtdue TN AéEn «yata» [Moss and Older, 1996]. O1 cuoxeTioEIG QUTEG, TTOU
dladpapariovral acuvaiodbnta oTo JUOAS Pag, Jag dnuioupyouv BETIKA guvaloBAuaTa T6oo
yIO TIG OVTOTNTEG Ol OTTOiEG Wag TTPORAAAOVTaI, GO0 Kal yIa TIG OVTOTNTEG TNG id1aG KATnyopiag
[Collins and Loftus 1975, Collins and Quillian 1969,1972]. lNa mapddeiyua, otav ekTiBéuEda
0€ €IKOVEG UE YATEG, YIVOUAOTE IO OETIKOI, TUVEIPUIKA, KAl atrévavt o€ AAAa péEAN Tng
KATNyopiag auTAg, OTTwG Ta AIOVTAPIa Kal T TTOUMA. ZUP@wva JE Th PEAETN Twv Jonah
Berger kai Grainne Fitzsimons, n emwvuia Tng eTaipgiag Puma, ouvdéeTal dueoa (MECw TNG
€IKOVOG Tou logo) Kal €éuueca (MEow Tou ovouaTtog Tou brand) pe Tnv Katnyopia TnG ydrag,
TTap’ OAa auTtd SIOTTIOTWONKE OTI KATAVAAWTEG OTOUG OTTOIOUG TTPOPRAAAOVTAY CGUXVA EIKOVEG

ME akUAoug, €deixvav 181aiTepn TTpoTinon oto brand tng Puma [Berger et al., 2008].

‘Eva aKOPN XOPAKTNEIOTIKO TTapAdelya 600V apopd TIG CUCXETIOEIG, gival autd Tng Mars
Bar. 27iI¢ 4 louAiou 1997, n NASA mpooeddpice otov TAavhTn Apn 10 dIACTAPOTTAOIO
Pathfinder. H atrooTOAN QUTH KEVTPIOE YIO APKETO KAIPO TO EVOIAPEPOV TWV PECWY WACIKNAG

evnUEPWONG Kal Tou Kéopou. Katd 1o diaoTnua autd, TTapdAAnAa, n etaipeia Mars Bar
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d1aTioTWOoE, TTPOG EKTTANEN OAWV, Pia acuvABIoTn alénon Twv KePdWVY TnG. MNapdAo TTou TO
TTPoidv «Mars Bar» 1rrpe 1o Ovoud Tou atrd ToV 1I0pUTH TNG eTalpegiag Frank Mars kai Ox1 atrd
Tov TAavATn Apn (Mars), ol KaTavaoAwTEC PAIVETOI va AVTOTTOKPIONKav oTnV ETTIKAIPOTNTA,
ayopdlovtag To TTPoidv. AUTA ATAV Wi TUXEPN CUyKUpia yia TNV €Taipegia, aAA& TEAIKA Ti

onuaivel autd yia Tov TPOTTO TTOU £TTIAEYOUV Ol KaTtavaAwTEG Ta brands; [Berger et al. 2008]

BAéToupe, ev TéAEl, OTI OI €TMAOYEG €vOG KOTAVOAWTH, AVAUESO O MIa TTANBWpa
TTPoIOVTWY, dladpapaTiovral o€ peyalo BaBud oTo utroouveidnTo Tou. O1 avTIOPATEIS KAl Ol
€MOUieg Tou, TTpOKaAOUVTal acuveidnta atrd TNV €kBeor) Tou O€ XIAIGDEG PNVUUATA TTOU
Aaupavel kaBnuepiva ato To epIBAAAOV Tou. H avayvwpion Twv TTPAyUaTIKWY SIaoTATEWY
NG diadikaoiag €MAOYAS Kal ANWNS amo@aocewy, aTrd TN PJEPIG TOU KATAVOAWTH, PTTOPE va
eEMQEPEl PICIKEG OANayEC TOCO OTOV TOPEQ TG Ola@APIoONG, 600 Kol OTOV TOMER TNG
TTapaywyng, YIag Kail o1 eTaipeieg Ba ptropolv va Trapdyouv TTpoidvTa TTou Ba gival o KovTé

OTIC aANBIVEG avAYKES Kal ETTIBUMIES TWV KATAVOAWTWY.

H emiteugn Tou aTdXOoU auToU, £XEl WONACEI TOUG EVOIQPEPOPEVOUG O TTOAANG TTEIpduaTa
KOl €PEUVEG. 2TO ONUEIO AUTO OI €peuvnTEG, AVTIAQUBAVOUEVOI TV avdykn yia véa dedopéva
KAl TTANPOQOpPIEG TToU dEV PTTOPOUV VO CUYKEVTPWOOUV aTTd TNV OTTAr] TTapaTApnon Twv
€BeAovTwV-KaTavoAwWTWY, OTPEPOVTAI Yia BoriBeia oTnv ETTIOTAUN TTOU QOXOAEITAl HPE TN
A€IToupyia TOu eyKEQAAOU, TNV VEUPOETTICTHMN, N OTToia UTTopEi va dwael akpIREIC HETPNAOEIG

KAl CUPTTEPACUATA OXETIKA YE TOV TPOTTO TTOU OKEPTOPAOTE KAl EVEPYOULIE.

To Branding pe 10 NeupopdpKeTIVYK, OUP@WVA JE Tov K. DIANITTTTOTTOUAO UTT. AIBAKTOPO
kai AieuBuvtr] Tng Delphi, oxetiCovral éuueca. PavraoTeite OTI Kal Ta dUO KIVOUVTaAl OTOV idIo
XWpo (avTtidpaon Tou eykePAAoOU), OAAG pe OIAPOPETIKO OTOXO, OKOTTO KOl ETTOMEVWG

eQappoyég. ATTaitouv gavtacia, dnUIOUPYIKOTNTA KAl YVWon.
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KE®AAAIO 4

4. NEUROMARKETING

O Martin Lindstrom ava@épel oto BIBAio Tou «Ag TO TrapadexToUue, €ipaoTe OAol
KatavaAwTég. Eite ayopdaldoupe éva KIivnTd TNAEQWVO, HIa avTIynpavTiK KpEua, €ite yia Coca
Cola, n katavaAwaon KaraAaupavel Eva TEPAOTIO KOMPATI 0Tn Cwr Mag. MNa 1o Adyo auTo,
KGBe pépa, OAol pag PBouPapdilOuacTe Pe OEKADEG, av OXI EKATOVTAOES, OIAPNMIOTIKG
punvuuara. Aildgopa brands kar TAnpog@opieg karapddavouv e uag armod maviod. Me TéTolov
KATAIYIONO dlapnuicewy, TTWG gival duvaTtov va €ipaoTe o€ BE0N va KPATAWE OTN PVAUN MOG

160G TTANPOPoOpics;»[Lindstrom, 2008]
O Robert Lee Hotz [Hotz, 2005] avagépel eVOEIKTIKA:
o EkTIBEuEBa ae TTAVW aTTé 2 XIAIAdES dlagnuicelg katd Tn didpkela TNG (WG HaG.
o O péoog eviAikag ptropei va avayvwpioel XINGdeg brands.
o Kabnuepiva rapouaialovral 700 véa TTPOIOVTA OTOUG KATAVAAWTEG.

e AUO ekaToppUpia brands cuvaywvifovTal yia TNV TTPOCOXH TOU KATAVAAWTIKOU

Koivou.

o Ta raidid ofuepa ekTiBevtal oe 40.000 diapnuioelig KaBe xpodvo kal oToug 18 Toug

MAVEG gival o€ B€on va avayvwpifouv Ta AoyoTuTra.

o 3.000 dia@NuICTIK& unvuuata Tnv nuépa Tapouaidlovtal otnv Auepikr (5 @opég

TTEPICTOTEPO ATTO TOV HETO OPO UNVUHATWY TTPIV OUO DEKAETIEC).

H koivwvioAéyog Tou [lMavemotnuiou ¢ BooTtwvng Juliet Schor, emonuaivel o1 Ta

TTaIdId PEXPI Ta OEKA TOUG XPpOvia £Xouv atTouvnpoveloel 300 pe 400 brands.

2Upowva pe Tov Rushkoff, Ta mauidid pag avayvwpifouv Ta Aoyoétutra Twv McDonald's kai
Nike Ttpiv kav apyxioouv va OlaBafouv kal ol €pnpol uttoPépouv KAEBe xpovo atrod

TTEPICOOTEPEG WUXOAOYIKEG QOBEVEIEG, OI OTTOIEG OXETICOVTAI PE TNV AVEECEAEYKTN €KBEON OTIG
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dlapnuioelg 0TTwg o0 dIaBATNG, N avopegia, n diatapaxr TG TTPOCOXNAG, O AAKOOAICTUOG.
[Rushkoff, 2004]

KaBnuepiva dexOpaoTe évav KATAIYIONO MNVUMATWY, XWEIG va KATAVOOUMPE Tov TPOTTO

TTOU QUTA Jag KaBopifouv Kal EAEYXOUV TN CUPTTEPIPOPA OG.
AUTO apxicel va aAAAlel.

O Burne oto Financial Times 10 2008 avapwrTiéTal: TI, OPJwG, oupBaivel yEoa 0TO MUAAD
MOg OTav Ta MATIA PAC «OKAVAPOUV» TG PAQPIA TOU COUTTEPUOPKET TIPIV ETMIAECOUME Eva

OUYKEKPIUEVO TTPOIOV;
Mari emAéyoupe, Aoirév, Tnv Coca Cola avti TG Pepsi;

MapakoAouBwvTag aTTeudeiag TTWG AEITOUPYEI O EYKEQPAAOG, Ol EPEUVNTEG AVOKAAUTITOUV
TOUG ATTPOCOOKNTOUG TPOTTOUG HE TOUG OTTOIOUG TO MUOAG AauBdvel TIG atTo@daoclS. MNMoAAEG,
QAIVOUEVIKA AOYIKEG, ATTOQACEIG €ival AVTAVOKAQOTIKEG Kal Olauop@uvovTal amd dikTua
VEUPWVWY TToU evepyouv cuvduaoTiké [Hotz, 2005]. Otmrwg petaBaAAovtal o1 dId@opeg
TTEPIOXEC TOU EYKEPAAIKOU QAoIoU OTav pabaivoupe va dlaBaloupe f va TTaiouue TTIAvVo, €101
n emavalaupavouevn €kBean Tou KATAVOAWTA OTa JIAPNUICTIKA pnvUuaTa PTTOPEi va
METABAAAEl Kal va SIOUOPPWOElI KUKAWMATO TOU €YKEQAAOU TTOU OXETICovTal PE TN AQwn

atmopdacewy [Hotz, 2005].

O1 gpeuvnTég, oupewva e Tnv Burghelea Cristina, €xouv TrpoTeivel €éva POVTEAO TOU
avOpPWTTIVOU €YKEPAAOU TO OTTOIO OTTOTEAEITAI ATTO TPEIG ETTAAANAEG BOMEG, KaBepia atd TIg
0TT0iEG €IBIKEVUETAI OE OUYKEKPIUEVES AciToupyies: 1) To R cuykpdTnua 1 aAAIG O apxEéyovog
EYKEQAAOG, €AEYXEl TO OWMA Kal OTmoQacifel TTOAU  ypriyopa Tnv OTPATNYIKA TTOU
xpnoiyotroloUpe (av Ba dpdcoupe, av Ba Tepiyévoule K.ATT.). EC¢aogalilel Tnv IKavoTroinon
TwV BePeAIdWY avaykwy (TIG QUOIOAOYIKEC avAYKEG TOU Opyaviouou, TNV ag@daA&ia, Tnv
duuva aTTEVaVTI o€ €vav Kivouvo, K.A.TT.). 2) TOo PETAIXMIOKO oUCTNUA VIO TOV GUVaIoOnuaTiké
EYKEPOAAO, TTOU OUVOEETAI PE TA TUVAICBRUATA, TNV TTPOCOX!, TOV XOPAKTAPA, TN MVAMN, TV
OPUOVIKN 1I00pPOTTIQ, TIC OXETEIG ME TOUG AAAoUG. O1 atTopdoclS aTo TUNAKA auTd, BaaifovTal
oTnVv euxapiotnon r Pn, Tou Aaupdavouue atmd Tnv KdBe kardoTtaon. 3) O veo-@AoIOS 1 O
0pBOAOYIKOG eYKEPAAOG, O OTTOIOG avaAUoel Kal €TIAUEI Ta TTPOBAAMATA, XENOIUOTIOIEI TN
yAwooa kai Tn AOyIKr), KOaTaoKeuddel Tnv opBoAoyIkr PvAPN Kal odnyei TN OnUIOUPYIKN

okéyn. O1 amo@doelig Tou Pacifovial 0g KAVOVEG KOl OTIG TTPONYOUMEVEG EUTTEIPIEG,
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TTETTOIOAOEIG KAl TTPOCWTTIKEG QIEG KAl TNV €IKOVA TTOU €XEl O KABEVAG yia TOV €auTOU TOU
[Burghelea, 2008].
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Me Aiya Adyia ptropoUue va TToupe 0TI oTn B€a evOg TTPOIOVTOG, 0 OPBOAOYIKOG EYKEPAAOG
agloAoyei, 0 cuvaloOnuaTIKOG aloBAVETAI, KAl O APXEYOVOG ATTOPATiCEl TI TTPETTEI VO KAVOULE.
O katavaAwTng, eival og B€on va yvwpilel pOvo Ta atmmoteAéopaTa TNG AoyIKAG agloAdynong
KOl €V PEPEI TRV ETTIOPOON TG OUVAICONUATIKAG Tou Kataotaong. Av dgv eTnpedlovtal ouTe
ol Baoikég avmidpdoelig oUTe Ta cuvaloBAuaTta, TOTE TO PAvVUPA NG SIGPAUIONG OTTAWG
ayvoeital. Autdg gival Kal 0 AOyog yIa TOV OTTOI0, TTPOKEINEVOU VA €XOUUE £va ATTOTEAEOUQ,
oupewva pe Tnv Cristina Burghelea, n diagripion mpémel va armeuBivetal TpwTa a1ré OAa
OTOV CUVaICONUATIKO Kal OTOV OpXEYovo eykKEPaAAO, Ta otroia Ba avoifouv To KavaAl Tng
€gTiaong/ TTPOCOXNG To OTToi0 Ba PETAdWOEl TIG TTANPOPOPIEG aTOV OPBOAOYIKO E£YKEPOAO
[Burghelea, 2008].

H ouc1wdng karavonaon Tou TI JAG TTOPOKIVE, avTITTPOoWTTEUEI TO MEAAOV. AV 01 ETAIPEIEG
MTTOPECOUV VA KATAVONOOUV TOV TPOTIO TTOU OKEPTOVTAI O KATAVAAWTEG, Ba PTTOPECTOUY VO
ETTAVATTPOOdIOPICOUV TNV ETKOIVwvia Tou¢ pali Toug. Me Aiya Adyia, av BéAouv va
KATAVONOOUV TIG avTIOPACEIC TOUG VIO £va TTPOIOV, TTPETTEI VO «UTTOUV» OTO PUOAS Toug. To

ouuTTépacua, cUhewva pe Tov Jerome Burne, cival 0TI av 01 €TAIPEIEG KATAPEPOUV Va
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EVTOTTIOOUV TI UTTOPEI va OIEYEIPEI TOV £€0W TTPOPETWTTIAIO PAOIO TOU KATAVAAWTH, MTTOPOUV

va XTioouv Tn BAon yia pia emTUXnpéVn dla@nuioTiKA KauTrévia [Burne, 2003].

O1 d1euBUVTEG PAPKETIVYK E0OEUOUV EKATOPMUPIA KABE XpOVO O€ OPABEG KATAVAAWTWV
woTe va egpeuvAoouv Tn dladikacia TTou akoAouBouv katd Tn OlIdpKeEld TG AAWNG

ATTOPACEWV.

O Lindstrom 1oxupicetal, €mmiong, 6Tl o€ TTEPIOTOTEPO aTTO TO 70% TWV TTEPITITWOEWY, N
atmépacn va €MAEEOUNE KAl va AyopACOUNE Eva TTPOIOV O OXECN UE TO AVTAYWVICTIKO TOU,

AapBaveral péoa o€ 4 deutepOAeTTTa [Lindstrom, 2008].

2TIG TTEPICOOTEPES TTEPITITWOEIG, N AOYIKI] O0Tn AAWN atmoQAcewy €ival TTEPICOOTEPO N
e€aipean mmapd o kavéovag. O1 aro@AcEIC TTOU TTAIPVOUNE OTTEVAVTI OTIC MAPKES €ival TTOAU
mOAvOTEPO, ATTOTEAETUATA TTAPAKIVOUUEVA ATTO TO QCUVEIDNTO. ZAMEPA, TTAPA TIC TTOAAEG
MEAETEG TTOU €xOUuV TTpayuaTtotroin®ei, OUOKOAEUOUOOTE OKOUN VA KATAVOHOOUME TToU
BpiokeTal n aAnBeia avapeoa o€ autd TTOU A€El KOl O€ QUTA TTOU OKEQPTETAI £vAG

KATAVOAWTAG.

Eivar yvwoté 61 10 95% Tng oKEWNG Tou avBpwTrou BpiokeTal oTto aouveidnto. To
yeyovog auTd KaBIoTd 101aiTepa DUOKOAN TNV £€peuva OToV TOPED TOU MAPKETIVYK [Pop et al.
2009]. Av o1 eTaipeieg ptTopoUoav va OTTOKOAUWOUV TI GUMPAiVEl GTO HUOAG pag oTtav
emAéyoupe €va brand évavtl evag dAAou, TToia TTAnpo@opia TTEpvAEl JECO ATTO TO JUGAS POG
Kal TTola 01, auté Ba ATav ciyoupa To KA€Idi yia Tn dnuioupyia emTuxnuévwy brands ato
MEANOV [Lindstrom, 2008].

ZAuepa TO PNAPKETIVYK AapBdvel xwpa péoa oTo JuaAo pag [Rushkoff, 2004]. H emoTtrpun
TTOU Mag BonBd va gpeUVACOUUE KAl va KATAVONOOUUE TI oUupBaivel yéoa GTo PMUOASO TOu

avBpWTTOU Kal KAT' ETTEKTACN TOU KATAVOAWTH €ival n VEUPOETTIOTHMN.

H kUpia TpOKANON TNG VEUPOETTIOTAMNG, CUM@WVa he Toug Kandel, Schwartz & Jessell,
gival va katavonaoel TIG vonTIKEG diepyaaieg TTou dIadpapaTi(OVTal 0€ GUYKEKPIPEVES TTEPIOXES
TOU €EYKEQPAAOU, KABWC Kal TOUG TTAPAYOVTEC TTOU €TTNPEACOUV TNV CUUTTEPIPOPA TOU
avBpwtrou [Kandel; Schwartz & Jessell, 2000].

H veupoeTTIoTAN, OUCIOOTIKA, ETTIOILKEI VO KATAVONOElI TO UTTOOUVEIONTO, VO EVTOTTIOEI TO

KivnNTpo TO OTToi0 wBei TO ATOPO Va evEPYNOEl PE CUYKEKPIMEVO TPOTTO, KaBopilovtag TIg
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TIPOTIMNACEIG TOU, TIG ETTIAOYEG OTIC AYOpPEG TOU, OAAG Kal Tn cuuTTeEpIPopd Tou [Pop et al.,
2009].

4.1 Opiopdg

To veEUPOUAPKETIVYK gival £vag avaduouevog KAGOOG TNG VEUPOETTIOTAUNG, OTOV OTTOIO Ol
EPEUVNTEG XPNOIMOTTOIOUV TNV IATPIKK TEXVOAOYIA KalI CUYKEKPIMEVO TnVv TEXVOAOyia Tng
VEUPOATTEIKOVIONG, WOTE VA KABoPigouv TIS avTIOPACEIS TWV KATAVOAWTWY GE GUYKEKPIYEVO
brands, slogans kai dia@npioclig. To VEUPOUAPKETIVYK POG BonBd va KATAvoriOoUpE Tnv
OUUTTEPIPOPA TOU KATAVOAWTH, yia TT0I0 AOYO Ol KATAVOAWTEG TTAIPVOUV CUYKEKPIMEVES

QTTOQPACEIG KAl TTOI0 GNMEIO TOU EyKEPAAOU €uBUVETAI YIa QUTH TOUG TNV atTdéPaon.

Ouol1aoTIKd, PE TN XPAON GUTAG TNG WEBOdOU pTTopoUUE va dOUNE Kal VO KATAVOI|OOUUE
oe Trola gpeBiopara avTidpd 0 KATAvOAWTAG, EiTE TTPOKEITAI yIA TO XPWHA TNG CUOKEUATIAG,
TOV X0 TTOU KAVEl TO KOUTi OTaV TO TTEPIEPYACETAI O KATAVOAWTAG, TO TTEPIEXOUEVO TOU
la@nuUICTIKOU UAIKOU, HEXPI Kal Tov TPOTTO UE TOV OTTOI0 A&IToupyei O e€yKEQPAAOg OTav
TTAiPVOUNE OIKOVOUIKEG aTTOPACEIS. (P. DIAITTTTOTTOUAOG)

MNa va dIammoTWwoel TIG BUVATOTNTEG TNG VEUPOETTIOTAUNG OTOV TOUED TOU WAPKETIVYK, O
Zaltman peAéTnoe TIC dPaaTNPIOTNTEC TOU EYKEPAAOU £BEAOVTWYV, G€ OXEON MUE TA TTPOIOVTQ
Kal Ta €mBuuntd brands. O idlog, avémTufe piIa KAIVOTOUO TTOCOOTIKH PéEBodo Tnv ZMET
(zaltman Metaphor Elicitation Technique), n oTroia gival IKavr] va oTTOKPUTITOYPAPACE! Kal
VO QEPEl OTNV ETTIPAVEIN «KPUUMEVEG», OTO UTTOOUVEIONTO TOU KOTAVOAWTH, OKEWEIG
[Bertrand et al., 2006].

H pyéBodo¢ Tou, XPNOIUOTTOIE IO CUCGKEUN- OKAVEP OTNV OTTOIO TOTTOBETEITAI O €BEAOVTNG.
Méow Tng €IKdvag TTOU TTOPAYETAI OTTO TNV OUCKEUR, OKIQYPOQEITAI N €YKEPAAIKA TOU
opaotnpiotnTa. O €peuvnTAG, KaTOTTIV, €ppnvelel TIGC avTIOPACEIG TOU  E€YKEQAAOU,
kaBopifovtag TG £mMOuuieg Tou ardpou, KaBwg kal TN onuacia Toug. Katd tn didpkeia Tou
TTEIPAPATOG, O €PEUVNTAC UTTODEIKVUEI O KADE CUUMETEXOVTA VO OKEQPTEI £va TTPOIGV | Eva
brand vyia pia eBdopdda. O eBehoving emAéyel, €merra, 10 €kOveG Ol OTIOIEG
QVTITTPOCWTTEUOUV TIC OKEWEIG Kal TA gUVAICONAPATA TOU yia TO TTPoidv ) To brand TTou €xel
eMAEEEL. KaTOTTIV, TTaipVEl TIC EIKOVEG OTO EPYQOTIPIO, OTTOU dNMUIOUPYEI PE QUTEG €va KOAGC.

O gpeuvnTng, £tTEITa, oulnTd e Tov €BEAOVTH WOTE VO KATAVONOEI TO VONUA TNG €IKOVAG TTOU
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onuioupynoe. H épeuva TTapoucidlel TTOAU evOIa@EPOVTA OTTOTEAEOMATA, KABWG HE TN
HEBOOO Tou Zaltman, divetal Eggacn oTa TTPOTEPAMATA Kal Ta SUVATA GnUEia TWV TTPOIOVTWY
KQlI JEIWVOVTAI OI apvnTIKOi TTAPAYOVTEG OTIG UEAAOVTIKEG KAUTTAVIEG TOU TTPOidvTOoG [Bertrand
et al., 2006].

O1mwg avagépouv ol McDowell & Dick o€ éva dpbpd Toug «TO VEUPOUAPKETIVYK KIVEITAI
KATW atrd TNV €mMEAvEId, OTTWGS TO TTAyOBoUVo KATW aTrd To vEPO. XPNOIUOTIOIOUUE JOVO TO
20% €wg 10 30% TOU EYKEQPAAOU HAG KAl VIO TOV AOYO QUTO TO VEUPOUAPKETIVYK UE TNV PE TNV
TeAeuTaia AEEn Tng TexvoAoyiag, ptTopei va Bonbrioel  TIG €TAIPEiEC va yvwpioouv o€
MEYOAUTEPO BABOG TOUG KATAVAAWTES TOUuG. AuTo Ba Toug e€ao@alioel Evav BEATIOTO TPOTTO

va dlagnuidouv Kal va TTwAouv Ta TTpoiovTd Toug.» [McDowell & Dick, 2013].

2Upowva e Tov Zaltman, 1o 95% Kai TTEPICCOTEPO, TNG YVWOTIKAG dpaoTnpidTnTag,
CUUTTEPIAOUBAVOUEVWY TWV QIOBNUATWY Kal TWV OKEWEWV e€eNicoeTal oTo €TTiTTEdO TNG
emmiyvwong. H peydAn mpdkAnon eivalr va Bpoupe Tov TPOTTO VA QEPOUNE OTNV ETTIPAVEIQ

auTO TTOU YiveTal 0TO uTToouveidnTo [Bertrand et al., 2006].

4.2 TiITpoo@EPEI

Q¢ KAGBOG TNG YVWOTIKAG VEUPOETTIOTAMNG, TO VEUPOUAPKETIVYK OTNEICETAI TNV IKAVOTNTA
TOU VO EKTINA TOV TPOTTO PE TOV OTTOIO TO MUAAG avTIAAUBAvETAl TIG EKAOTOTE ETTIAOYEG Kal
AapBdvel atro@doelg. H TEXVIKN QuUTH TTAPEXEI OTOUG EPEUVNTEG OTIYUIOTUTIA TNG AEITOUpPYiag
TOU EYKEQPAANOU O€ OUYKEKPIUEVEG OTIYUEG, TI.X. OTAV O KATAVAAWTAG ETTIAEyEl éva TTPOIGV
[Burne, 2003]. Otav o0 £0W TIPOPETWITIANOG @QAOIOG TOU EeyKEPAAOU gvepyOTTOINOEi,
uTTOOEIKVUEl auénuévn AciIToupyia Twv VEUPWVWY, divoviag £TGI TO CUUTTEPACHA OTOUG
EPEUVNTEG OTI N CUYKEKPIPEVN €IKOVA TToU TTPORAAAETAI €ival N €TTIBUPNTY. ZUPPWVA PE QUTO
OIOTTIOTWVOUUE, OTI AV Ol EPEUVNTEG KATOPEPOUV VA OIAKPIVOUV TTOIEG EIKOVEG TTPOIOVTWYV
TTPOKAAOUV TNV avTATTOKPION TOU £€0W TTPOMETWTTIAIOU QAoIoU, Ba cival o€ BEan va emTUXOUV
Kal Tnv  emBupnTtrp algnon Twv TwAAcewv [Cranston, 2004]. O1 TeXVIKEG TTOU
XpPNoliJoTTololvTal OTNV VEUPOETTICTHWN, oUugwva ue Tov Karl Moore, €ival n yuxo@uaoiki
(xpovog avtidpaong / emimeda avixveuong), n Asiroupyikf payvntik Topoypagia (fMRI), 10
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payvnroeyke@aloypdonua (MEG) kai 10 nAektpoeykepaloypdenua (EEG) [Tolon et al.,
2008]

O k. ®IANTTTTOTTOUAOG, E€TTIONMaivel O  pIa OouvévteuEy Tou OTI, O TOMEDG TNG
VEUPOETTIOTAKNG Oev gival Kaivoupylog. H kaivotopia €ykeiTal oTnv evOWUATWOT TNG OTOV
TOMEQ TOU PAPKETIVYK. H epappoyn TNG, KAVEI TIG ETAIPEIEG TTIO «EEUTTVEG», TIG BonBd va douv
KOl vO JETPACOUV TO CUVAIOBAUATA Kal TIC OKEWEIG TWV KATAVAAWTWY. EAv €TpOKeITo va
Teplypdywoupe pe dUO AEEEIC TN OonuUAcia TNG VEUPOETTIOTHAKNG KAl TTIO OUYKEKPIPEVA Tn
Onuacia Tou VEUPOUAPKETIVYK yid pia eTaipeia, Ba cupgwvoluoaue pe tov Joey Reiman:
«XQPIZ MYAAO, AEN YTIAPXEI KEPAOZ» (NO BRAIN, NO GAIN)

Ta TTAEOVEKTHOTA TOU TOMEQ auTOU £XOUV TPAPRAEEI TNV TTPOCOXN AKOWN KAl TNG ETAIPEING
Microsoft, n oTtroia XpNOIYOTTOINCE TO VEUPOMAPKETIVYK yia va HETPROEl KOATA TTOCO
QTTOTEAECUATIKEG €ival OPICUEVEG ATTO TIG OIOPNUIOTIKEG TNG EVEPYEIEG, OXETIKA ME TNV
TAaT@OpUa Tou Xbox. OTwg avagépetal oto dpbpo, o Ginny Musante, OIEUBUVTAG
MOPKETIVYK oTnv  TTpowBnon Tou Microsoft's Xbox Live, dnAwoe 0611, «[vwpifape,
EVOTIKTWOWG, atmd Tn OIKA PJOG CUMTTEPIPOPE OTI OTAV €XOUUE OTA XEPIO WOG MIO KOVOOAQ
TTauxvidloU €igaoTe aTmrOAUTA AQOCIWHEVOI OE auTh, OAAG n €peuva OXETIKA HE TNV
QATTOTEAEOHATIKOTNTA TNG, MOg €O0€1EE €TTIONG, MIO OTTIOCTEUTN AUENON OTIC TTAPASOCIAKES

METPAOEIG — TTPOTIPNGN, EvOIa@EpOV, eTTiyvwaon - Tou Xbox brand» [Greenfield, 2011].

YTapyxouv TEOOEPIG OUADEG TTOU OXETICOVTAlI PE TNV €PEUVO TOU VEUPOPGPKETIVYK: Ol
akadnuaikoi, ol VEUPOAGYOI, Ol BIA@NUIOTEG KAl 01 KATAVAAWTEG. O TPEIG TTPWTEG OPASES gival
QUTEG TTOU AOKOUV ETTIPPON, EVW N TETAPTN OMAdA €ival auTh TTou OEXETAI TNV €mIppor]. To
MEANOV TOU VEUPOMAPKETIVYK BaagileTal oTnv aAAnAeTTidpacn Twv ouddwyv autwyv. H opdda
TWV KOTOVOAWTWYV TTaidel €€ioou onuavtikd poAo o€ oxéon HE TIG GAAEG opadeg. Av ol
KATAVOAWTES apvnBoUv va CUNPPETAOXOUV OTIG £PEUVEG TOU VEUPOUAPKETIVYK, TOTE O AAAEG
ouGdeg 6 Ba PTTOoPOUV VA ETTITUXOUV KAl VA BIEKTTEPAIWTOUV TOUG GTOXOUG TOuG. ETTITTAéoV,
N CUUTTEPIPOPA TWV KATAVOAWTWYV TTaifel KaBodnynTikG POAO yia TO PEAAOV TWV EPEUVWV

autwv [Tolon et.al., 2008].
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4.3 HOkQ

MapdAAnAa pe OAa auTtd, eyeipetal éva, €miong, oOnuUAvtikG BEua OXETIKA HE TO
VEUPOUAPKETIVYK Kal autd eivar n nBikA. YTApxouv OUQPIBOANIEG OXETIKA ME TIG KAAEG
TPoBECEIC TNG VEAG QAUTAG ETIOTAMNG KAl TTIO CUYKEKPIYEVA YIa TO TTOCO ayvh €ival n
TTPOBECN TWV ETAIPEIWV VA KATAVOROOUV KAAUTEPQA TIG AANBIVEG avAYKES Kal ETTIBUNIES TwV
KATavaAWTWYV, A MATTWG, avTIBETWG, ATToTEAEI pIa BoABEIa OTIG ETAIPEIEG VA ETTNPEAGOUV TOUG
KATavVOAWTEG OTNV AOUVEIdNTN ayopd €vog, UTTO GAAEC TUVONKEG, AVvETTIBUUNTOU TTPOIOGVTOG
[Ziegenfuss, 2005]. EmmpdoBeta, n XpAon TOU VEUPOUAPKETIVYK OTTO ETQIPEIEG TTOU
TTapdyouv Katrvo, OAKOOA, «BpwuIKo» @ayntd 1 TTPOXEIPO @aynTod, MTTOPEl va Eival
KATaoTPOPIKN yia Tn dnuocia uyeia kal €ITTAEOV gyeipovTal anuavTika nBika Béuata 6oov

agopd Ta TTaudid kai Toug epriBoud. [Acuff, 2005].

AKOUO KI Qv TO VEUPOPAPKETIVYK EXEI MIa AiOTa JE TTpO®AVH PEIOVEKTAPATA, TTPoRAAANovTaI
Kal ¢nTApoTa TTou, ev TéAel, €ival avaAndr. To TTpwTto avaAnBég BEua eival 6Tl yéow TOU
VEUPOUAPKETIVYK Ol EPEUVNTEG UTTOPOUV VA BPOUV TO «KOUUTTI TOU EYKEQPAAOU TTOU TTPOKOAEI
TNV ayopd» [Wiley, 2008]. H @pdaon auTr], ouclacTIKA, anuaivel 6Tl yivovTal TTpoCTTABEIES VIO
va EVTOTTIOTEI N TTEPIOX) OTOV avOPWTTIVO eyKEPAAO TToU Ba TTPOKOAOUCE Trn METETTEITA
CUUTTEPIPOPA TOU KATAVOAWTHA, XWwpPig o idlog va éxel ouveidnon tng diadikaciag [Wiley,
2008]. AvTIBéTwg, uTTdp)XoUV OTOoIXEia TTOU aTTOdEIKVUOUV OTI N €TTIAOYA MIOG ayopdg Eival
Kupiwg TToAuTTapayovTikn [Ariely & Berns, 2010], yeyovog TTou eutrodilel TRV TTAPn €TTIpPON
TOU VEUPOMAPKETIVYK. 'Eva aAAo avaAnBég CnTnua, eival 0TI TO VEUPOUAPKETIVYK €ival ia
MEBODBOC «avAyvwong Tou JUaAOU» N OTroia UTTOPEl va €TTNEEACElI TOV KATAVOAWTH VO
ayopdaoel éva Trpoidv [Javor, et al.,, 2013]. Aé £peuveg dIATTIOTWVETAI OTI aUTO Oev Eival

EQIKTO oAuEPa Kal Ogv Ba ptTopEi va gival duvatd ouTe ato PéAAov [Wiley, 2008].

21NV KAAoOIKA S1adIKagia TNG ETTIKOIVWVIAG, 01 EUTTOPOI AEITOUPYOUV WG «TTOUTTOI» Kal Ol
KATAVOAWTEG WG «OEKTEG». ATTO TN PEPIA TOU VEUPOUAPKETIVYK aUTO Oev 10XUEI, Ol ETAIPEIES
gival auTég TTou XpeladovTal TTANPOPOPIEG OXETIKA PE TO TTOIQ TTPOIOVTA Ba EUTTOPEUTOUV KAl
Ol KaTavaAwTEG gival auToi TTou Ba dwaouv TIG aTTapaiTATEG TTANPOPOPIES Kal Ba kaBopicouv
TNV ayopd, gedyovTac ammd Tnv TadnTikr 6€0n TNG ATTARG EvnNUEPWONG yia Ta TTPOIOVTA TTOU
Nodn umdpxouv [Pop et al., 2009]. To «veUPOUAPKETIVYK» €ival OUCIOOTIKG £va €PYaAgio TO

otroio BonBdel TIC €TAIPEiEC va aAvayvwEIOOUV KAl VA KOTAVOOOUV TIC QAVAYKEG TWwV
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KatavaAwTwy, f ammd Tnv AAAn pepid, cival éva epyaAeio TTou BonbBa TIG €Talpeieg va

IKAVOTTOINOOUV KOAUTEPA TIG AVAYKEG TWV KATAVOAWTWY.

Ev KOTaKAEiI®I, TO «VEUPOUAPKETIVYK» €ival PIa €TTICTAKN N oTToia fondd TIg eTaIpEieg va
BeATiLwoouv Tov TPOTTO TTOU OXESIACOUV Kal ETTIKOIVWVOUV T IAPNMICTIKA TOUG UNVUUATO
OTO QaTTeEUBUVOUEVO KoIvO PE OKOTTO va TpaBAgouv TNV TTPOCOXN TOU KATAVOAWTA Kal va
TTPOKAAECOUV TO evdiagEpov Tou. Tnv idia 16éa cuppepifeTal kal 0 Joey Reiman, 0 0TT0iog
EXEl AVAQEPEL: «ZKOTTOG OGS Eival va aAAAEOUE TIG ETAIPEIEG KAl OXI TOUG KATAVOAWTES» [Pop
et al., 2009].

4.4 TeXVIKEG TOU VEUPOUAPKETIVYK

Neuromarketing tools

Record metabolic i ic Without recording
activity in the brain ivity in i brain activity

Functional Magnetic ] "
Resonance Imaging (IMRI) i i 1 Eye Tracking

Electromyography

Eikéva 16: Classification of neuromarketing tools

H peAéTN TOU VEUPOUAPKETIVYK OTOXEUEI OTAV aAvAAuCn OIOQOPETIKWY TTEPIOXWY TOU
EYKEQAAOU TOU KaTavaAwTr) oTtav déxetal didgopa epebiouara atd 1o TePIBAANOV, UE OKOTTO
va avayvwpioel Tn oxéon METAU TNG CUMPTTEPIPOPAG KAl TOU VEUPWVIKOU CUCTHNOTOG
[Bercea, 2012].

2TN cuvéxela TTapouaidlovTal ol TEXVIKEG- HEB0DOI TTOU XPNOIUOTTOIoUVTAl OTOV TOMEQ TOU

VEUPOMAPKETIVYK YIO TRV ETTITEUEN TNG KATAVONONG, ATTO TOUG €PEUVNTEG, TOU TPOTTOU TTOU
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aTTopaoidel, avTIAauBAveTal, EVEPYEi O KATAVOAWTNG, KOBWG Kal KATTolo TTAEOVEKTAPATA KOl

MEIOVEKTAUATA TOUG.

O1 TexvikEG auTtég dlakpivovTal o€ TPeIG KaTnyopieg: 1) Kataypagr Tng METABOAIKNAG
0paoTNEIOTNTAG TOU €eyKEQPAAou, 2) Kataypa@r] Tng NAEKTPIKAG OpacTnpidTnTag OTOV
EYKEPAAO, 3) Xwpig TNV Kataypa®n TG eYKEQPAAIKAS dpaoTnpioTnTag [Bercea, 2012].

4.4.1 Kartaypdeovrag Tn PYETABoAIKA 5paoTnpIidTNTA TOU £YKEQAAOU [Bercea,
2012]

fMRI (functional) Magnetic Resonance Imaging

2UvOudlel To pJayvnTikd TTedio Kal T padloKUUOTA, TTapAyovTag CHUOTA TTOU ETTITPETTOUV
va doUue eEovuxIoTIKG Tn dounA Tou eyke@AAou. ETTITRETTEl TNV TTOPATHPNON TNG <EVOOTEPNG»
OOUNAG TOU eYKEPAAOU Kal apPOlel atTOAUTA OTIG €PEUVEG TOU VEUPOUAPKETIVYK, KABWG HOg
EMTPETTEI VA YETPAME TN SpacTNPIOTATA TOU EYKEQPAAOU OC0 O €0eAOVTHG eKTEAEI opiTuéva

KaonkovTa r) déxeTal diagopa epebiouara.

Metpd: a) tnv aicOntnpiak avtiAnwn, B) Tnv évracn Twv cuvaiodnuaTtwv, y) Tnv
€mOupia, d) TNV eummaoTOoCoUVn OTNV PAPKA, €) TNV TTPOTIMNGN OTNV UAPKA, GT) TTO0O0 EUKOAQ

dlaTnpEiTal N JapKa oTn PVAun.

XpNOIUOTTOIEiTal: 0T SOKIUA ) VEWV TTPOIGVTWY, B) VEAC KAUTTAVIaG, Y) OTNV avayvwpion

TWV «KAEIOIVY» HIag dia@ANIoNG, O) aTo aXedIaoud TNG OCUCKEUATIAg TOU TTPOIOVTOG, €) OTOV
KaBopIiopd Twv TINWYV, OT) TNV €mavatomobétnon Ttou brand, ¢) otnv TPoOBAswn Twv
EMAOYWYV, n) OoTNV avayvwpion / e0pean Twv avaykwy, B) atn SoKIiuR Twv aliotnTnpiaKwy

AEITOUpYIWV.

MMAEOVEKTAUATA: Q) TTAPEXEI UWNAR XWPEIKN avaAuon, ETITPETTEI TN AETITOPEPN MEAETN TwV

evOOTEPWY OOUWYV TOu eykeQAAou [Zurawicki, 2010], kabwg evromifel aAAayég oTnv
EYKEQPAAIKN dpaaTNEIOTNTA OE WIa XWPEIKN avaAucn TnG Tagng Twv 1-10 mm Twv dOPWY GToV
eyképalo [Plassmann et al., 2011], B) emTPETTEI TRV €PUNVEIA TWV WUXOAOYIKWV O1ASIKACIWV
ToU eyKeQAAou [Reimann et al. 2011], y) eTegepyddetal Tn AsITOUpyia TWV VEUPWVWYV KATA TN
oiadikaaia €TmAOYrG TTou akoAouBouv ol katavaAwTég [Plassmann et al., 2011], ) atroTeAsi
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agIOTNOTO KOl €YKUPO HETPO VIA TIG YVWOTIKEG KAl CUVAIOONUATIKEG ATTOKPICEIG TOU
KaTtavaAwTh, €) €ival Ikavo va avayvwpioel TUXOV aAAayEG oTn XnUIKA ouvBeon i aAAayEg

oTn Pon TWV UYpwWvV Tou eykepdaAou [Wang et al., 2008].

MelovekTAuaTa: a) cival 18laitepa akpifr] PéEBodog, akdun kKai otav XPnolJoTTolouvTal
MIkpa dciypata [O' Connel et al., 2011], o e¢omTAICUOG KooTiCel TrepitTrou 80.000 — 200.000€
TO XpOVOo, ol avaAuoelg kooTifouv TrepitTrou 100-50 € ava utroywneio [Plassmann et al., 2011,
Ariely et al., 2010], B) o €BeAovTAG TTPETTEI VO TTOPAMEVEI OKIVATOG KATA TN OIGPKEID TNG
oladikaciag kKal va atmmo@elyel 000 TO duvVATOV TTEPICTOTEPO TNV Kivnon Tou KeQAAIOU
[Zurawicki, 2010], y) £€xel XaunAAR Xpovikh avadAuon 6Tav atroTUTTWVEl OUVAMIKEG OAAQYEG, UE
avdAuon TG TAENG Twv 1-10s, O) o1 OOKIYEG €xOouv €Eva  TTEPIOPIOUEVO  ETTITTESO
TToAuTTAOKOTNTOG [Reimann et al. 2011], €) €xel yeydAn TTOAUTTAOKOTNTA OTNV avAaAuon
oedopévwy [Plassmann et al., 2011, Kenning et al. 2007, Savoy 2005], oT) eyeipel nBiké
Béparta 6TTwG TNV TTapapioon Tng 1IBIWTIKOTATAG [Wang et al. 2008].

Position emission tomography (PET)

Me Tnv pu€BOBO aUTA UTTOPEI va KATAYPAPOUV EIKOVEG PE XWPIKA avaAuon TTapOUOIEG e
10 fMRI, KaTtaypda@ovTag TNV akTivoBoAia atrd Tnv EKTTOUTTA TTOITPOVIWY ATTd TNV padlevepyod

ouaia TToU XOpNYEITal OTO UTTOKEIYEVO.
MeTpd: a) Tnv aicOnTnpiakA avtiAnwn, B) TNV £vTaon Twv CuvVaITONUATWY.

Xpnoiyotrolgital: otn OOKIUA a) vEwV TTPoidvTwy, B) diagnuicewy, y) otn oxedioon Tng

OUOKEUAOIag TOU TTPOIOVTOG.

MAcovekTAUATA: O) £XEI UWNAN XWpPIK avdAuon [Zurawicki, 2010, Kenning et al. 2007], B)

Oivel agIOTMIOTEG KAl £YKUPEG METPNOEIC OXETIKA HE TIC YVWOTIKEG KAl CUVAIOONUOTIKESG
atrokpioelg Tou €BehovT [Wang et al., 2008], y) avayvwpilel Tuxov aAAayEG OTn XNUIKNA
ouvBeon A aAAayEC oTn pon TWV UYpwV Tou eyke@aAou [Wang et al., 2008].

MelovekTAUOTA: a) XPNOIYOTToIEl padievepyd UAIKG, B) JIaBETEl @TWYXA XPOVIKN avaAuon
[Kenning et al. 2007], y) civai akpifr) péBodog, d) eyeipel NOIKG Bépata OTTWG TNV TTapafioon
NG 1IB1IWTIKOTNTAG [Wang et al. 2008].
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4.4.2. Kataypd@ovrag TNV _NAEKTPIKA dpaoTnplidTnTa oToVv_eyKEQaAo [Bercea,
2012]

Electroencephalography (EEG)

Eival n mo ouxvr Texvikr YETd To TMRI. ATTOTUTTWVEI TUXOV DIOKUPAVOEIG TWV KUPATWY
TOU EYKEPAAOU Kal TO €UPOC TWV KATAYEYPAMMEVWY EYKEQOAAIKWV KUUATWY QVTIOTOIXEI O€
OUYKEKPIYEVEG VONTIKEG KATOOTACEIG, OTTwG TNV eypryopan (beta waves), Tnv xaAdpwaon

(alpha waves), Tnv npepia (theta waves) kai Tov UTvo (delta waves).

H Texvoloyia auth divel Tn duvaTtdTnTa OTOV £BEAOVTH va QEPEI POoPNTH CUCKEUN Kal £TOI
VO ATTOTUTTWVETAI N dpacTnpIOTNTA TOU €YKEPAAOU TOU O€ DIAPOPES KATAOTACEIG, OTTWG VIO

TTaPAdEIYHA OTO OOUTTEPHAPKET.

2Upewva e 1o dpbpo Twv Ohme et.al. (2011) To EEG cival pia TToAU dnuo@IAnG uEBodog
TTOU XPNOIKUOTTOIOUV YVWOTIKOI VEUPOETTIOTHOVEG, VEUPOAOYOI KAl VEUPOUAPKETEPG, AOYW
TOU XaunAoUu KOOoToug Tng MeBOdou kal TTapdAAnAa ™G uywnAig avdAuong Tng
OpaoTNPEIOTNTAG TOU EYKEPAAOU TTOU TTPOCQEPEI, TTAPA TOU TTEPIOPICUEVOU EUPOUG TNG, MIOG

KAl UTTOPEI VO OUYKEVTPWOEI TTANPOQYOPIEG HOVO ATTO TIG TTEPIPEPEIAKES TTEPIOXES TOU PAOIOU.

MeTpd: a) Tnv TTpoooxn, B) To evdlapépov/ i TV adlagopia, y) Tov evBouaiaouo, &) Tnv
EVTaon Twv cuvaloBnuATwy, €) TNV YVWOTIKA avTiAnyn, oT) TN 4vAun, ¢) Tnv avayvwpion, n)

TNV TTPOCEYYION.

XpnolyoTroleital: a) otn dOKIYA Kal TRV avarrTuén Twv dia@nuicewy, B) atn dOKIUN VEAG

KAUTTAVIOG, y) aTn OOKIUN Twv trailer Tavikv, ) aTov oXeOIOoUO IOTOGEAIDWY Kal 0T MEAETN

guxpnoTiag, €) atn oxediaon oAdykav.

MAeovekTAuata: a) eivar Mo amA amdé 10 fMRI [O’Connel, 2010], B) HeTPG TIG

OIOKUPAVOEIC 0T ouxvOTNTA TWV NAEKTPIKWY OpaaTNPIOTATWY Tou eykepaAou [Wang et al.
2008], y) mpoo@épel uywnAr Xpovikr avaAuon, yeyovog TTou BonBd Toug epeuvnTEG va
avixveloouv JE akpifela aAAayEG oTnv eyKEQAAIK dpaaTnpIoTnTa n otroia aAAAdel avaloya
Me Ta peTaBaAAoueva epeBicuara Tou TTEPIBAAAOVTOG [Ohme et al. 2011], ) emTpPETTEl TIG
OUYKpioeIg YeTafu Tou apiaTepoU Kal Tou Oe€lolu nuioaipiou [Plassmann et al. 2011], ¢€)

atraitei €EOTTAIONO OXETIKA XaunAoU kooToug [Kenning et al. 2007], trepittou 7.500€
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[Plassmann et al. 2011, Ariely et al. 2010], xapnAoUu k6oTOUG avdAUOn Kal OXETIKA OTTAN
avaAuon dedopévwyv [Kenning et al. 2007], oT) xpnoiyoTtrolei gopnTtd €COTTAICHO, Q) cival
£yKupn PETPNON YIA TN YVWOTIKN eTTeCEpyacia Twv TTAnpo@opiwv [Wang et al. 2008].

MelovekTAUOTA: Q) £XEl XOWMNAAR XWPEIKA avaAuon, KoTtaypd@el Povo Ta dedouéva
0paoTNEIOTNTAG ATTO TIG ETTIPAVEIOKES OTIBASEG TOUu QAoIoU [Zurawicki 2010], B) pTTOPE VO
avayvwpeioel govo av Ta cuvaioBnuara eival BeTikd 3 apvnTikd [O’ Connel et al. 2011], y)
givar péTplo otnv uywnAf tmoAuttAokdTnTa [Plassmann et al. 2011], &) Ta amoteAéouara

gmTnpedadovTal atro TIg pubuioelg oTo KABe Treipapa [Wang et al. 2008].

Magnetoencephalography (MEG)

XpNOIYOTTOIEl payvnNTIKA dUVAMIKA yIa TNV KATaypa®n TnG eyKEPAAIKAG dpaoTnpidTnTag,

XPNOIUOTTOIVTAG EUQioBNTOUG aloBnNTAPES O€ €10IKO KPAVOG TTOU Popdel 0 EBEAOVTAG.

MeTpd: a) Tnv avtiAnyn, B) Tnv TTPocoxn, Y) TN MVAMN.

Xpnoiyotroigital: otn SoKIur a) véwv TTpoidvTwy, B) dlaenuiccwy, y) TnG oxediaong Tng

OUOKEUAOIag TOU TTPOIOVTOG, 8) TNV avayvwpIoT avayKwv.

MAeovekTAUaTa: a) KaAr xpovikr avaAuon [Ariely et al. 2010, Kenning et al. 2007], B)

aglomaTn KAl €ykupn MEBODOC yia TIC YVWOTIKEG KAl GUVAIOONUATIKEG OTTOKPIOEIS TwV
KaTtavaAwTwy, Yy) €ival Ikave va avixveuoel TuxOv aAAayEG OTn XnUIKAR olvleon A OTIg

aAAayEG OTN pON TWV UYPWYV Tou eyke@daAou [Wang et al. 2008].

MeloveKTAUOTA: A) T TTEIPAPATA ATTAITOUV £Va XWPEO O OTTOI0G va PNV eTTNPEACETAl OTTO TO
payvnTiké 1edio TnG yng [Zurawicki 2010], B) éxel TrepIOPICPEVN XWPIKN avaAuon, aAAd
KaAUTepn a1té TG EEG [Ariely et al. 2010, Kenning et al. 2007], y) eival datravnpni nEBodog,
T0 K6OTOG TOU €COTTAICPOU TTou aTraiTeiTal gival Tepitrou 150.000€ [Ariely et al. 2010], d)
eyeipel nBikG Béuata OTTwg TNV Tapafiacn TnG 1I0IWTIKOTNTAG [Wang et al. 2008], €) n
ava@Auon Twv dedopévwy gival OXETIKG ouvBeTn [Kenning et al. 2007].
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Transcranial magnetic stimulation (TMS)

XpNoIYoTToIEl hayvnTIKA €TTaywyr] WoTe va pubBuicel TN O0pacTnEIOTNTA CUYKEKPIMEVWV
TTEPIOXWYV TOU EYKEPAAOU TTOU BpiokovTal 1-2 €KaTOOTA ECWTEPIKA, XWPIC va ETTNPEATEl TOV
veopAOIO. ZTnv péBOdO auTth, MIa TTAACTIKA OrKkn TTou TTEPIEXEl €va NAEKTPIKO TTNVio
TOTTOBETEITAI KOVTA OTO KEQPAAI Tou €B8eAovTA. H TMS atro@opTidel To payvnTiké 1edio TTou
TTEPVAEI HECA ATTO TOV EYKEPAAO, ETTITPETTOVTAG TNV TTPAYUATOTTOINGN GAAQYWY GTOV I0TO TOU
EYKEQAAOU O€ OPIOUEVEG TTEPIOXEG, ME QTTOTEAECUA VO UTTOPEI EITE VA EVEPYOTTOIET TTPOCWPIVA
TOUG VEUPWVEG (XPNOIMOTTOIWVTAG UWNAEG OUXVOTNTEG) EITE VA ATTEVEPYOTTOIEI TTIPOCWPIVA TN

VEUPWVIKI dpaaTnEIOTATA (MECW XAUNAWY GUXVOTHATWY).

MeTpd: a) Tnv TTPOCOXN, B) TN vonan, y) TIG AAAQYEG OTN CUMTTEPIPOPA.

XpnolyoTrolgital: oTn doKIuA a) véwv TTpoidvTwy, B) diagnuicewy, y) Tng oxediaong Tng

OUCKEUAOIag TOU TTPOIOVTOG.

[MAeoveKTAUATA: Q) XPNOIMOTTOIEl QopnTO €EOTTAIGUO, B) Oivel T OuvatdTNTA GTOUG

EPEUVNTEG VA UEAETOUV TIC AAAAYEC OTN CUUTTEPIPOPA TOU €£BeAovTr) PETA atTd TTapEUBacn
oT1n dpacTnpIdéTNTa Tou eyke@AAou [Plassmann et al. 2011], y) n emidpacn NG eKTIPATAI
éUueca PECW TNG avTidpaong Tou e€BeAovTh, OTTWG N akpifela A o Xpdvog avTidpaong
[Perrachione et al. 2008].

MelovekThpaTa: a) eival akpifr, o €EOTAIONOG KooTiCel TrepiTtou 80.000 — 120.000€
[Plassmann et al. 2011], B) eyeipovTtal nBIK& euTTéAIA.

Steady State Topography (SST)

Eivar éva epyaAeio TTOU XPNOIUOTTOIEITAI OTN  YVWOTIKA VEUPOETTIOTAKN Kal OTO
VEUPOUAPKETIVYK YIO VO TTAPATNPEI O €peuvnThG TIC paydaie¢ aAAayéG Kal va PETPA Tnv
avBpwTTivn eyke@aAikr) dpaaTtnpidTnTa [Silberstein et al. 1990].

MeTtpd: a) Tn oudTrepIPopd Tou KaTavaAwTh, B) TNV KwAIKOTIoINGN TNG HAKPOXPOVIAG
MVAUNG, ¥) TN &éoueuan, ) Tnv cuvaioOnuartikh évraon, &) TNV TTPOCOXT).

Xpnoiyotrolgital: otn dokiuf a) diagnuicewy, P) trailer Taviwy, y) €ikovwy, 8) Tng

ETTIKOIVWVIOG TNG NAPKAG.
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[MAcovekTAUATA: Q) TrapEXEl UWNA Xpoviky avdAuon, €xer Tn Ouvatotnta va

TTaPOKOAOUBEl, ouveXwg, TIG paydaicg aAAayég Tng dpaoTnEIGTNTAG TOU eyKEQAAOU TTEpPa
ammd pia Xpovik trepiodo [Silberstein, 1995], B) utopei va TTapakoAouBei TIC paydaieg
OAAQYEG TNG ETTECEPYOTIAC TWV VEUPWVWYV OE DIAPOPETIKA TUAMATA TOU EYKEQPAAOU, Y) UTTOPEI
va avexBei upnAa emireda BopUBou, OTTWC yia TTapddelyua TNV Kivnon Tou KepaAiou, Tn
MUTKN évTaon, TIG KIVAOEIG TWV JaTIiwV f akéun Kal To BAspdapioua [Silberstein 1995, Gray et
al., 2003].

MelovekTAUATA: XaPNAR XWEIKA avaAuon.

4.4.3. Xwpig TNV Karaypa®@n TnG EYKEQAAIKNG dpaoTnpidTnTag [Bercea, 2012]

O1 uéBodol autoi ypnaigotroloUvTal pali Ye Ta €PYOAEid TOU VEUPOPGPKETIYVK VIO
TTEPICOOTEPN AKPIBEIO KAI EYKUPOTNTA OTIG EPEUVEC.

Eye tracking

H uéBodog auth emITPETTEI TN PEAETN TNG CUUTTEPIPOPAS KAl TNG YVWOTIKAG AgIToupyiag,
XWPIG TN HETPNON TNG EYKEPAAIKAG dpaaTnpIdTNTAG. MeAETA TI KOITAEI O €BEAOVTHG, YIa TTOON
wpa, Tn dladpoun Tou diavuel To BAEPPA TOU Kal TIG aAAaYEG OTRV BIACTOAN TNG KOpPNG, oTav
0 €Belovtng déxeTal didgopa epebiopara. OTTwg avagépel o Laubrock et al. (2007), n
MEBOBOG auTh pag ETTITPETTEI VO UETPAMUE TO TTOU €0TIACEI O XPNOTNG KAl VO KATAYPAQPOUUE

TOUG S1AQOPOUG TUTTOUG CUUTTEPIPOPAG.
XpnoiyoTroleital ouvABwe o€ auvduacuo Pe Tnv EEG.

MeTpd: a) Tnv OTITIKA oTaBgpoTroinan, B) TNV Kivnon Twv PaTIwy, Y) TN XWPIKA avaiuon,
0) Tov evBoualaouo, €) TNV TTPOCOXA, OT) Tn dIACTOAN TNG KOPNG.

XpNoIYoTIoIgiTal: a) aTn SOKIUA I0TOCEAIBWY KAl TNV OTTOTEAECHUATIKOTNTA TWV SIETTAPWV

TOU XPNOTN - €uxpnaoTia, B) aTo oxedlagUO TNG CUCKEUATIAG Kal TS €IKOVAS TOU TTPOIOVTOG,
y) OTIG dia@nuicelg, &) oToV TPOTTO E TOV OTT0I0 O KATAVAAWTAG PIATPAPEI TIC TTANPOYPOPIEG,
€) gTOoV KaBopIoWO TNG IEpApXiag TNG avTiAnwng Tou KaravaAwTh (TTola aToIxEia yivovral
QVTIANTITA TTPWTA, TToIa TEAEUTAIA, TTOIO TTAPAPEVOUV OTTAPOATAENTA), OT) OTNV TOTTOBETNON

TTPOIOVTWV.
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MAeovekTAUATA: a) Ol AAAAYEG OTn SIACTOAN TNG KOPNG KAl N TaXUTNTA TOU BAEQAPICUATOG

TTaPEXOUV aKPIREIG TTANPOYOpPiEg OXETIKA WE ToV BaBud Tou evBoucoiaouou [Zurawicki 2010],
B) OlaBétel @opnTd €CommAIOUO TTOU UTTOPEl va HETaQePBei o€ OTTOIOdATTIOTE TOTTOBETIa
[O'Connel et al. 2011], y) yutropei va avixveuoel Tnv TTpoooxr] [Perrachione et al. 2008].

MelovekTAUaTa: ) 0 €EOTTAIONGG KoaTiCel 25.000€ , B) Bewpeital avagidmmoTn YETPNoN
[Wang et al. 2008], y) Ta amoTeAéopaTa €EQPTWVTAI OTTO TNV KATAOTAON- TTABNOEIG TWV

paTiwv Tou €6€AovTH.

Measuring Physiological Responses

O1 BloAoyikéG avTidpaoelg o dIAPopa epeBioUATA UTTOPOUV VA TTAPEXOUV TTANPOPOPIES
OXETIKA JE TN OUVAICONUATIKI KATAOTACN TOU ATOPOU, OTTWG AKPIBWGS O1 aVIXVEUTEG WEUOOUG.
H mrapakoAouBnon Tou kapdiakoU puBuou, TNG apTnPIakng Treong, TNG aywyiuoTnTag Tou
O0éppatog (n otroia ernpEedleTal yia TTAPAdEIYUA ATTO TOV 1I0pWTA), TNG OPHOVNG TOU OTPEG
aTrd TO OAAIO, TWV CUCTTACEWY TWV JUWVY TOU TTPOCWTTOU (VIO TIG EKPPATEIG TOU TTPOCWTTOU
avdAoya Pe Ta guvaioBriuara), divel Tn duvaTtdTNTA OTOUG EPEUVNTEG va avayvwpilouv KAabe

OTIYMN TNV ouvaloBnuaTIK KATAoTACN TOU €6€AOVTH.
MeTpd: a) TN ouvaloBNUATIKR @OPTION KATA TN diadikaagia €TAoyrg, B) Ta cuvaloBruara.

Xpnoiyotrolgital: otn doKIun a)dlagnuicewy, B) TREIAEP TaIVIWY, Y) IoTooEAiIdWY, &) OTnV

aAvVayvwpeIon TNG CUPTTEPIPOPAS TOU KATAVAAWTA OTO QUOIKG Tou TTEPIBAAAOVY.

[MAEOVEKTAUATA: Q)TTAPEXEI TTANPOPOPIEG TXETIKA WE TIC oUVAICONUATIKEC AVTIOPACEIG TOU

eBerovy ota Oldgopa epeBiopara  [Zurawicki 2010], B) evromifel PeyAAn TTOIKIAIG
ouvaioBnudrtwy, oe avtiBeon pe Tnv EEG [O'Connel et al. 2011], y) divel cuptrepdouaTa
OXETIKA ME TNV OUVAICONUATIKA €UTTAOKN KaTtd Tn Oidpkela NG OladIkaoiag ETTIAOYAG

[Plassmann et al. 2011], &) xpnoiyoTtrolci popnTo EOTTAICHO.

MelovekTAUOTA: ) TO KOOTOG TOU €EOTTAICUOU UTTOPEl va KupaiveTal petagyu 100 - 15.000

€, avdAloya pe Tnv ToAuTTAOKOTNTA Tou [Plassmann et al. 2011].
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Implicit association test (IAT)

XpNOIYOTTOIEITAI YIO Th METPNON TG CUUTTEPIPOPAG KAl OG ETTITPETTEI VO avayvwpifoupe

TNV IEpApYia TwV TTPOIOVTWY (XPNOIHMOTTOIWVTAG CUYKPIOEIG).
MeTpd: a) Tov Xpovo avTidpaong, B) TIC BACIKES AfIOAOYATEIG.

XPNOIYOTIOIEITAI: @) OTNV TUNMOTOTIOINON Twv Katnyopiwyv, B) Tnv T1ommoBétnon Tng

MAPKAG, Y) TOV KGBOPIoUO TwV BACIKWY XOPAKTNPIOTIKWY TNG CUOKEUATIAC.

MAcovekTAUATA: A) OXEDIACEI Wi TTIO OAIOTIKY EIKOVA TNG CUMTTEPIPOPAS TOU KATAVOAAWTH,

B) emTpETTElI TOV KOBOPIOPO TNG IEPAPXIOG TWV TTPOIOVTWV.

MelovekKTAUOTA: ) TO ATTOTEAEOUATA £COPTWVTAI ETTIONG aTTO TO KATA TG00 0 £8eAOVTHG
BéAel va ouvepyaoTei, KaBwg Ta atmmoTeAéopaTta €€apTwvTal atrd TO KATd 1600 Eival

o1aTeBeINéVOg va eTTIKEVTPWOEI OTO TTEipaua.

Skin Conductance

Bagoifetal otnv avaAuan Twv atmpoBAETTTWY aAAaywv oTn SEPUATIKN YaABavIK atToKpion

(GSR), étav gvepyoTrolcital To auTévopo veupikd ouotnua (ANS) [Ohme et al. 2009].

MeTpd: TnVv gypriyopan.

XPNOIUOTIoIEiTal: OTNV TTPORAEWN TNG a1rddoong TNS ayopdc.

[MAeovekTAUATA: Q) METPA TO BaBPO TNG dIEyepang, B) TTPORAETTEI TNV aTTdGdOGN TNG ayopdc

KAAUTEPA aTTO TIG AUTO-AVOPOPEG.

MelovekTAUOTA: OEV UTTOPEI va TTPoCdlopicel TO 0BEVOC JIag auvaloBnUaTIKAS avTidpaong

(o evBoucoiaoudg Kai To dyXog poldlouv PETAEU TOUG).

Facial coding

Mpoodiopidel (XpNOIMOTTOIWVTAG MIa BIVIEOKANEPQ) KAl PETPA TIG MIKPO-EKQPATEIS TTOU
TIPOKOAAOUV Ol un ouveldnTég avtidpdoelg, Baociféuevo OTnV Kivnon Twv HUWV Tou
mpoowTtrou. OI €KQPACEIS TOU TIPOCWTIOU E€ival auBdépunTteg, TTapéXouv Oedopéva o€

TTPAYUATIKO XPOVO.
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MeTpd: a) TiG un-ouveldnTég avTidpdaoelg, B) Toug 43 PUEG TOU TTPOCWTTOU, Y) Ta 6 BaCIKA
ouvaioBiuara (Bupdg, amméxbeia, eBovog, O, BAIYN, EKTTANEN, XAUOYEAO - TTOU PTTOPEI

va gival €iTe TpaypaTikd €ite KOIVWVIKA)

Xpnaoiyotrolgital: oTn doKIur a) dilagnuicewy, B) trailer Taviwv.

[MAgoveKTAUATA: A) Ol EKPPACEIS TOU TTPOCWTIOU gival auBdpunTeg, B) TTapéxel dedopéva

o€ TTPayHaTIKG Xpovo.

Facial Electromyography

Métpa Kal agloAoyei TIG QUOIOAOYIKEG 1I810TNTEG TWV HUWYVY TOU TTpoowTTou [Ohme et al.
2011], eAéyxovTag TIG €KOUOIEG KAl AKOUTIEG KIVATEIG TWV JUWY, Ol OTTOIEG avTAVOKAOUV TIG
ouveIdNTEG Kal aoUVEIdNTES EKPPATEIS TwY ouvaloBnudTtwy [Dimberg et al. 2000, Cacioppo
et al. 2006].

MeTtpd: a) TIGC CUVAICONUATIKEG EKPPATCEIG, B) TNV ETTIKOIVWVIA, Y) TNV KATAGTOGN TNG
0146song.

XPNOIUOTIOIEITAl: a) OTn QOKIUA TWV OTTOKPICEWY TWV KATAVAAWTWY OTIG dloa@nuioelg, B)

oToV €AgyX0 TNG avakAnong TnNG uapkag ato Tn JvAun.

MAsovekTAUATA: ) PTTOPEi va MPEAETA TOCO TIC €KoUoleg (ouveldnTég), 6CO Kal TIG

akouoleg (aouveidnTeg) KIVACEIS TwV PUWVY TOU TTPOCWTIoU, B) avixvelel To 0Bévog Twv
ouvaiobnudrtwy [Bolls et al. 2001], y) civar euaioBnTNn Kai akpIBrg pEB0dOG, ©) YETPA TN PUIKN
0paoTNEIOTNTA TOU TTPOCWTTOU, AKOUN Kal o€ aoBevr ouvaiobnuatikd epebiouara, €) utropei
va 1Tpoadiopilel To oBévog TNS KaTdaTaong Tng d1aBeang (BeTIK atrd apvnTIKN).

MéelovekTAUOTA: Q) TO KOOTOG TOUu €COTTAICUOU KupaiveTal petagy 10.000 kai 20.000 €
avdloya pe TNV TTOAUTTAOKOTNTA TOou [Plassmann et al. 2011], B) oI cuvaIoBNUOTIKES
EUTTEIPIEG KATW OTTO  QUOIOAOYIKEG OUVOAKES, auyva atroteAdolvTal ammd €va  diyua
OTOIXEIWOWY CuUvaIoBNUATWY, Ta oOTToia pTTopoUv, €TTiong, va aAAASouv ypriyopa, HE
atrotéAeopa n EMG ev TéAel va gival gia ouvapTnon auTrg TG atrpoodidpioTns i SUVAUIKAG
ouvaioBnuarikig kardotaong [Van Boxtel, 2010].
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KaBepia ammd TIG TEXVIKEG AUTEG TTAPOUCIACEl TTAEOVEKTAMATA KAl MEIOVEKTAMATA, OO0V
a@opd TNV XpHon TOUG OTO VEUPOUAPKETIVYK, YEYOVOG TTOU TIG KAVEI TTEPICTOTEPO 1 AIyOTEPO
KOTAAANAEG avaloya Tnv kaBe TrepioTaon. MNa va diekTepaiwBei pia Mo akpIfrig Kai
QTTOTEAETUATIKI £€PEUVA OTOV TOUEQ TOU VEUPOUGPKETIVYK, Hia TTiBavr) AUCn TTou @aiveTal va

gival apKeTA aTTOTEAECUATIKN €ival, iICWG, 0 TUVOUACHOG TWV TEXVIKWY auTwy [Bercea, 2012].

TENOG, TTPETTEI va TOVIOTEI OTI, TTAPA TO yeyovog OTI N BIOPNXAVia TOU VEUPOUGPKETIVYK EXEI
TTOMG oQéAn, eival akdua ota ommdpyava, dgv gival oute 10 eTwv [Garcia & Saad, 2008;
Barkin, 2013]. Mepik& apBpa, pAAIoTA, IoXUpiovTal OTI TO VEUPOUAPKETIVYK Eival akOun o€
eMBpuakd otadio [Morin, 2011]. To KOOTOG TOU E€ival AKOPN TTOAU UWNAOG, MIOG KOl T
MNXavAPaTa TTOU XPNOIKOTTOIOUVTal OTOV TOPED TOU VEUPOUAPKETIVYK WTTOPEI VO KOGTIOOUV

MéXpP! kKal $ 1 ekaToppuplio ava wpa [Barkin, 2013].

2uvoyifovTag, TO VEUPOUAPKETIVYK €ival £€vag VEOG TOUEAG TTOU £PXETAI VO «TTAVTPEYEI»
O0U0 KAGdoug, Tov KAGDO TOU WAPKETIVYK KAl TNG VEUPOETTIOTHMNG, WOTE va BEATIWOEI TNV
EMKOIVWVIO  PETAEU Twv  ETAIPEIV KAl TWV  KATAVOAWTWY KAl va  ETTIQEPE!
QTTOTEAEOUATIKOTEPN €EUTTNPETNON OTOUGC KOTAVOAWTEC KOl KOAUTEPN Trpowdnon Twv

TTPOIOVTWY TOUG OTIG ETAIPEiEG, ONAADN HEYAAUTEPO KEPDOG.

QoT600, TEPa ATTO TIC CNUAVTIKEG AUTEC OUVATOTNTEC TNG VEUPOETTICTHMNG KAl Ta OQEAN
TToU TTPOCdidel, ocUuPwva Pe Toug Tolon M, Ozdogan B kai Eser Z 1o 2008, ol eTaipeieg dev
£XOUV KATOQEPEI AKOUN VA avaTiTUEouUV £va aTToTEAEOUATIKG JOVTEAD, LOOTE va gival og Béon

va TTPORAETTOUV TN CUNPTTEPIPOPA TOU KaTavaAwTh [Tolon et al., 2008].
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KE®AAAIO 5

5. INFORMATION DESIGN

Eikéva 17: The Visual Image, Charles E. Martin

2xéd010 Tou Charles E. Martin to 1961, ro omoio mapouciace o Emst Gombrich aro dp6p6
Tou oTo “The New Yorker Magazine”, ue titTAo «The Visual Image» ekgpdalovrag tnv acapeia

TWV OUUBOAWV Kai TS EIKOVIKNS TTAnpOo@opiag.

«Agv UTTApPXEl TITTOTA QUOIKG OXETIKA WE TNV TTANpogopia. H TTAnpogopia, doxeta mTwg
ovopadetal - Oedopéva, yvwarn, yeyovota, Tpayoudl, IoTopia — avékaBev oxedialotav.»
Brenda Dervin
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2Upowva pe Tov Gyorgy Kepes «n oTrTIKA YAWooa gival Ikavr va d1adwaoel Tn yvwaon TTIo
aTTOTEAEOHATIKG a1Td K&Be dANO péoo emikovwviag. Eival kaBoAikn kai 81€Bvrg, dev yvwpilel
6pia, AeCIANOYIO i} YPAUMOTIKA Kal yIa TOV AOYO QuTO UTTOPED va yivel avTIANTITA akdun Kai ammo
avBpwTTOUG UE DIAPOPETIKA YAWOTa 1 akoun Kal atrd avaApapnTtous» (Kepes, Language of
Vision 1944).

Otav piIAGue yia branding, pIAGue katd Bdon yia emkoivwvia. ETTKoivwvouue 10€€G,
£€VVOIEG, auvaloBnuara, TTAnpogopieg. H emkoivwvia auth dev eival dueon, TTPOCWTIO HE
TTPOCWTTO, YIVETAI KUPIWG PETW TNG €IKOVAG, AAAG Kal Twv AAAWY a10Broewy Pag, TG aKoNG,

NG aQng, TNG OTHNG.

A@OU n emIKOIVWVia gival EUPETn, TTWG gipacTe aiyoupol 611 divoupe To €MOUPNTO UAVUUA
oTtov KatavaoAwTth; O KaTavoAwTAg Aaupdavel OAeg TIGC TTAnpo@opieg TTou BOEAoupe va

ETTIKOIVWVOOUE;

2Upowva pe Toug Keller & Staelin, utrdpxouv aToixeia TTou dNAWVOUV OTI Ol KATAVAAWTEG
Oev UTTOPOUV VA AVTIMETWTTIOOUV TOOO TTOAU TTAnpo@opia aTo eTiTTedO TOU TTPOIOVTOG. Ooo
MEYAAUTEPN €ival N cuvAPEIa TWV TTANPOPOPIWY VIO TOV KATAVOAWTH, TOCO TTI0 €UKOAO gival
yIo autdVv va AQOMOIWCEl KOl VO ETTECEPYATTE TIC TTANPOYOPIES yia TN AWn aTToPAacEWY
[Keller & Staelin, 1987].

YTTApXEl, GAPWG, MIO AETTTH) ICOPPOTTIO TTOU TTPETTEI va €TTITEUXOE yia va diatnpnBouv ol
TIANPOPOPIEC KAl Ol €IKOVEG KABAPES, ATTAEC KAl KATAvVONTEG, WOTE va OiveTal n duvatoTnTa
OTOUG KOTAVOAWTEG va AauBdvouv Kal va Qa@OMOIWVOUV TNV OUCIACTIKA €IKOva Tou
XOPOKTAPA TOU TTPOIOGVTOG KAl TO €UPOG TWV XAPAKTNPIOTIKWY KAl TWV TTAEOVEKTNUATWY TOU
[Arens, 1999].

51 Opiopdég

«MTTOpEl Va @aiveTal va UTTApXel MIKPr) OXE€on METAEU Tou OXEDIAOMOU €VOG UAIKOU
TIPOIOVTOG, OTTWG €VOG KTIPIOU 1 WIOG PNXAvAS Kal Tou oXedlaopou HIag €QAPEPNS
ETTIKOIVWVIOG METAEU €vOC TTPOUNOEUTA Kal EVOG KATAVOAWTH, OTNV TTPAYUATIKOTNTA, OUWG,
UTTAPXEl MIO  EVTUTTWOIOKK OMOIOTATA  OTIG  YEVIKEG apxéG Kal  diadikagieg Trou

xpnoiuyotrolouvtal» (John Chris Jones, 1980)
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O Kim Baer 10 2008 £xel ypdwel oto BIPAi0 Tou «Av €xelg XaBei, TToTé, 0€ TTAPKIVYK
TTPOCTTABWVTAG VA BPEIS TO AUTOKIVNTO oou, TOTE EEPEIG TN duvaun Tou design. Av £XEIG UTTEl,
TTOTE, OTIG YUVAIKEIEG TOUAAETEG Kal ... gioal AvTpag, TOTE {Epeig TN dUvapn Tou design. Av
Exelig dwaoel TNV WRYOo Oou Ot évav UTTOWN@IO Kol OTn OUVEXEI, OIOTTIOTWOEIG OT
avTioTolxouaoe o€ AAAov, TOTE EEPeIg TN dUvaun Tou design. To design PTTopei va TTPOKAAETEI
ouyxuon, Ptropei va trapartrAavroel. To design ytropei va aAAG&el TNV TTopEia TG 1I0TOPIOG. »
[Baer, 2008]

Kai ouveyilel, 1o KaAd «information design» eivalr cav pia ouvnBiopévn Kal Aouxn TTAoN
ME TO agpoTtTAdvo. Agv UTTApXouV diaTapaxég va gou utrevlBupifouv OTI Bpiokeaal OToV aépa,
oUTE aVOPWTIECAl TTWG £€va TOOO HEYAAO HETOAAIKO QVTIKEIMEVO MTTOPEI va KIVEITAlI OTOV
oupavo. AmAwg emBifalecal, kABeoalr AveTa, TTiVEIC TO TTOTO OOU KAl QPTAVEIC OTOV
TTpoopIoud cou. To information design ytropei va kavel akOun Kai TIG IO BUCKOAEG Kal

TTEPITTAOKEG TTANPOPOpIEg va aivovTal atTAég [Baer, 2008].

Zupoewva pe 1o International Institute for Information Design, To Design €ival 0 cuvOeTIKOG
KPiKOg METALU TNG TTANpogopiag Kal Tng kartavonons. O Touéag Tou «Information Design» n
aAIwG «Zxediaong Anpogopiag» €oTidlel oTn oxéon METAEU TWV aAvBPWTTWY Kal TNng
TTANPOQYOPIag, PE OKOTTIO va KAVEI TNV TTANPOQOpia TTPOCITH) Kal €UXPNOTN OTTO TOUG
avepwTtroug. ZUuuewva e Tov Knemeyer, ol duovonteg Kal OUVOETEG 10€€C, PECW TNG
oXediaong, «ETMKOIVWVOUVTAI» PE aa@rveia, akpifeia kal armroTeAeoparikdtnTa [Knemeyer,
2003].

«To €pyo Tou “Information designer”, eival va avamTigel OTPATNYIKEG TTOU ETTITPETTOUV
OTOUG avBpWITTOUG va TTAPOUV €UKOAQ TIG TTANpOoQoOpieg TTou XpeldlovTal, va Bonbriaoel Toug
avBpWITOUG VO KATAVONOOUV KAl VA XPNOIKOTTOIgOoUV TIG TTANPOYOPIEG TTou €TTNPEACOUV Th
Cwn Toug" [Information Design Exchange (IDX)- a joint European US funded consortium
developing curricula for Information Design courses in higher education institutions].

2¢ éva evdlapépov apBpo, o David Sless, agou utrevBUUIoE OTOUG avayvwaoTeG OAa Ta
TTPAyMaTa TToU TTOUAGUE KaBnuepivd (cuuTtrepIAapBavopévou Tou €autoU HAG), PWTNOE TI
AAAO UTTAPXEI VO TTOUANCOUNE €KTOG atTd TIG TTANpogopieg [Jacobson, 1999]. ZUuuewva ue
TOV 010, OI TTANPOYOPIEC £xouV Yivel TO atmmOAuTo ayaBo kal, Teavwe, Pia TTPogodoPopa

ETTIXEIPNOTN.
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O 0pog «Zzxediaon lMAnpo@opiag» cnuaivel €TTIKOIVWVIO HE AEEEIG, €IKOVEG, YPAPIKA,

XApTEG, OlaypdupaTa, KIVOUUEVA OXEDIA, €iTE e CUUPBATIKO €iTE e NAEKTPOVIKO PETOV.

Qg «Zxediaon lMNMAnpogopiag» opifetal 0 KaBopPIoPSS, 0 oxedIAoUOS Kal N dlaudpPwaon
TOU TTEPIEXOMEVOU EVOG PNVUPATOG Kal TO TTEPIBAAAOV OTO OTTOI0 TTaPOUCIAdETal, WE TKOTTO
TNV €TTITEUEN OUYKEKPIMEVWY OTOXWYV OXETIKA ME TIG aAVAYKES TOU KABE XprRoTn. AlEUKOAUVEI
TNV TTAPOXN KaI TNV €TTEEAYNON CUVBETWY TTANPOYOPIWY TE TTANPOPOPIEG TTOU OI XPHOTESG

MTTOPOUV €UKOAQ va AdBouv kal va karavorioouv [Knemeyer, 2003].
AloKpivETAl O€ TPEIG KATNYOPIEG:

* YAk6 Emimedo (Physical Level): BonBdel Toug xprioTeg va €viommiouv TIG
TTANPOPOPIEG.

* lvwortiké Emiedo (Cognitive Level): BonBdsl Toug xpAoTeg va Katavoouv TIG
TTANPOPOPIEG.

 EAkuoTiké Emimredo (Affective Level): Aivel kivntpo 0©TOug XproTeg va

OUMMETEXOUV.

O Topéac autdg TreplAauBdvel Tnv ava@Aucon, To axediaoud, TNV TTAPOUGiacn Kal Tnv
karavonaon €vog unvUPOTOG, TO TTEPIEXOUEVO, TN YAWOOO Kal TN POP®A Tou Kal 0 BACIKOG
oTOX0G TNG €ival N cagrveia Tng €mmKoIvwviag. [Pettersson, 2012]. OuciaoTIKd, ATTOTEAE TO
onueio TOPAG METAEU Twv KAGDdWY TNG YAWOOAG, TNG TEXVNG Kal TG aioBnTikAG. [Knemeyer,
2003]

2Uuowva pe Tov Pettersson, 1o «Information Design» armoteAcital amdé dUo pépn
[Pettersson, 2012]:

a) “infography” 10 otT0i0 TrEPIAAUPBAVEI HEAETEC VIO TO TTWG TTPETTEI VA €ival aXedIAoUEVN
N OTITIKO-OKOUGTIKY] TTapoudiacn TnG TTANPOQOpIag, WOTE va €TITUYXAvETal n BEATIOTN

ETMKOIVWVIa JETAEU TOU «ATTOOTOAEQ» KOI TOU «OTTOQEKTN» KAl

B) “infology”, TO OTTOIO ETTIKEVTPWVETAI OTO OOUNUEVO TUVOUAOHO TwV AEEEWV, EIKOVWV

KAl YPAPIOTIKWV.

2Upowva e Tov R. Jacobson: n «oxediaon TTAnpogopiag» TTpETTEl va BonBdel Toug
avBpwTToug va cUAAEyouy, va eTreEepyadovTal Kal va PeTadidouv TTANPOo@opiEG Kal TEAOG, va

KaTavoouv.
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collect ——«— . )
proces§ ———M information

disseminate _

and to
produce understanding

(Jacobson, R. Information Design,
MIT Press, 1999)

O Pettersson cup@wvei pe Tn Schuller, 611 uTTGPXOUV TECOEPIG APXEG KAEIBIA yia TO

«Information Design»:

1. Eivai diemoTnuoviko

‘Exel OUYKEVTPWOEI OTOIXEIO Kal YVWOEIS aTTd évav PEYAAO QPIBUO ETTIOTNUOVIKWV
KAGOdwv. Mepikoi armmd auTtoug eival, N yVWOTIKA €MOTAPN, N CUPTTEPIQOPICTIKY, O
KAGDOG TNG ETTIKOIVWVIOG, N YAWOOA, N TEXVN, O ETTIXEIPNMATIKOG KAl VOUIKOG KAADOG.

Eivai TroAudidoTaro

Otmwg 10 paBnuatikd, ol apxég Tou information design, &ev ouvdéovTal HE T
MovadikKd XOpaKTNPIOTIKA MUIOG CUYKEKPIMEVNG YAWOOOG, OUTE HUE MIA OUYKEKPIMEVN
KouAtoupa. O Edward Tufte To 1990 1évioe 6T 01 apxég Tou information design eivai

TTAYKOOMIEG.
H Bewpia kai n Tpdén ouvepydlovtal JETAEU TOUG

O1mrwg TTOAAEG ETTIOTAMEG, £TOI1 Kal N «axediaan TTANPo@opiag» Exel TOOO BewPNTIKES
600 Kal TTPAKTIKEG TUVICTWOEG. TIg dUO OWEIG TOU, OTTWG TTPOAVAPEPONKE, aTToTEAOUV

o1 dUo katnyopicg infography kai infology.
. Agv uttdpxouv atTOAUTOl KAVOVEG

OAgg o1 yop@ég TNG TTANPOQOPIag TTPETTEI vVa €ival EUAVAYVWOTES Kal EekABapes. Oa
TPETTEl va €Xouv aia Kal va TpaBouv Tnv TIPOOOXNH Kal TOo €evOIaPEPOV TOU

aTtreuBuvouevou Koivou.
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H 1o avayvwpiopévn pop®ry Tou information design €ival n OTTIKA KAl yPAQIKN
TTapouaiaon TG TTANpo@opiag. ‘Eva xapaktnpIioTIKe TTapddelyua TnNG KAatnyopiag autng Tou
Information design civar To Virtual Water project Tou Timm Kekeritz to 2007, 10 oTroio
TTAPOUCIAdel £va KOIVWVIKO BEpa Ye ypagikr pop@r). Mapouoiddel Tnv ToodTNTA TOU VEPOU
TTOU XPEIAleTal yIa TNV TTAPACKEUN VOGS KOIvoU @ayntou [Craemer, 2010].

VIRTUAL -
WATER..... ==

.
70 Z;ﬁ:

o

7205 150 185 5t

..........
AAAAAAAAAA

183055 1170a% 2005~

Eikéva 18: Virtual Water, Timm Kekeritz

Mpétrel, oTo onueio autd va TovioTEl, OTI N YPOYIKN TTAPOUCiacn TNG TTANPoQopiag eival
évag povo Topéag Tou information design. H 1o ouxvr) cUyxuon TTOU TTApaTnPEiTal OXETIKA
ME ToV 6po «Zxediaon MAnpogopiac» eival N GuoxETION Tou pe Tov 6po «Graphic design». H
O1dkpion HeTAfU TOUG MTTOPEl va @aiveral achuavtn otnv apxn. Kal ol d0o TouEig
aoXOoAOUVTAI JE TNV EUPAVICN TNG TTANPOPOPIAG KAl TNV ETTIKOIVWVIA, aAAd n SIGKPICT) TOug
TTAPATNPEITAI TTIO £VTOVA AV €0TIACOUNE OTNV IoTopia Toug. To «Graphic design», Katd Tn
OIAPKEIO TWV TEAEUTAIWY DEKAETIWV, €XEI TNV TAON va €0TIALEl GTNV EUPAVION Kal va Jivel
ékppaon otnv aiodnTikr. ‘Exel TIg pifec Tou 0TOo OTUA Art Deco OTIC apXEC TOU E€IKOOTOU
alwva Kal, o€ PIKpATEPO Babud, oto Dadaism. Ao Tnv AAAn pepid, oupgwva pe Tov David

Sless, 10 «Information Design» €0TIAlel TNV €TMKOIVWVia Kal AapBavel utréyn Tou, T000 TO
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TTEPIEXOUEVO OO0 Kal TNV Pop@r TnG TTAnpogopiag [Jacobson, 1999]. ‘Exel Ti¢ pifeg Tou o€
O14pOPOUG ETTIOTNUOVIKOUG KAAOOUG, OTTWG TNV Bewpia TNG TTANPOPOPIAG Kal TIG YVWOTIKEG

ETTIOTAMES KAl CUVOEEI TOV OXEDIAO O HE TNV €PEUVA.

H Bdon tng yvwong yia Tn oxediaon g mTAnpogopiag, cuuewva pe Tov Jacobson,
TIPOKUTITEl OTTO TIG CUUTTEPIPOPIKEG ETTIOTAMEG KAl OUYKEKPIUEVA OTTO TN YVWOTIKA
WuyoAoyia. ZuvdEéeTal, €TTiONG, ME TNV EPYOVOIa Kal TNV TTEPIBAAAOVTIKN WuxoAoyia. Ekeivol
TTOU ap@IoBNTOUV TN CUUBOAN QUTWYV TWV ETICTAUWY OTn oxediaon TTAnpogopiag, €xouv
TTapavonoel To pOAo TnG €mMOTAUNG. H emothun Oev Trapéxel AUCEIG, TTAPEXEl PWOVO
TTANPOYOPIEG KAl YVWOEIG TIG OTTOIEG Ol OXEDIOOTEG PTTOPOUV VA XPNOIUOTTOINCOUV YIa va
avatTugouv AUCEIC Kal VEEC TTpOOEyyioelc. Oa ATav €IpwVIKO €Av Ol OXEOIOOTEG TTOU
oxedlalouv TTANpoYopieg waTe ol dAAoI va utropouv va AUucouv didgopa TTpoBAAuara, va
aduvaTtolv va XPNOIYOTTOINOOUV TIG TTANPOQOPIEC QUTEG yia va AUCOUV Ta OIKA TOUg
TpoBAfuata [Jacobson, 1999].

5.2 Timpoo@épel

T1 vonua €xel va gival Oop@a oXEDIACUEVEG, OI 0ONYIES yIa TO TI TTIPETTEl VA KAVEIG O€ Jia
TTAoN, o€ TePITTTwon BAABNG | AVAYKAOTIKAG €KKEVWONG TOU QEPOTTAGvoU, av gival

OUCVONTEG KAl aTTAITOUV APKETO XPOVo aTTd Toug TIRATEG va TIG KaTavorjoouv; [Boag, 2001]

To «Information design» dev atmmoTeAei évav véo 0po, TeAeuTaia n @riun Tou €xel dIEupuVOEi
onuavtikd. Mia pikpr) paTtid oTIG oUYXPOVEG MEAETEG OEiXVEl OTI 0 OPOG AUTOG XPNOIKOTTOIEITAI
yIo va KaAUWel éva eupU QAo ua Topéwy. EQapuddetal atrd Tov oXedIao o odnyIwv XpHOEwS
MEXPI TOV OXEDIAOMUO ETIKETWYV, ATTO €yXEIPIdIa WEXPI XPOVOdIaypAuMUaTd, OTTd ETTionUa
EVTUTTA PEXPI TIMOAOGYIQ, aT1TO 00nyieg KUKAo@opiag £wg TTIvVakideg dpOuwY, atTO TAPTTEAES
«wayfinding» €wg XApTeG, ATTd TEXVIKA EVNUEPWTIKA EVIUTTA PEXPI ETTIOTNUOVIKEG EPYOTIEG,
a1ré pia atrAn dieTTaQr] €wg £va €IKovIKO TTEPIBAAAOV KAl O KATAAOYOG cuvEXiCeTal.

H onuacia Tou €ykerralr atn BEATIOTOTTOINGN TNG ETTIKOIVWVIAG, OTN CWOTA KaTAvOnon Twv
TTANpoPopIwv TTou AauBdavoupe. Otrwc eixe avapépel o Rob Waller o€ éva ouvédpio 1o 1995,
ME TNV «TTPOCWTTO ME TTPOCWTTIO» ETTIKOIVWVIA ETTITUYXAVETOI APECN Kal auBopunTtn
avadpaaon atmd ToV CUVOMIANTH, N TTapouciaan TG TTANPOPOPIag TTPOCAPHOLETAI GUVEXWG,

avaAoya pe autd TTou TTapatnpeei 0 OMIANTAG, OTTWG yia TTapddelyua o Babuog karavonong
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Kal evOIaQEPOVTOG Tou aTTOdEKTN. Me Tn ypaTITh €TMIKOIVWVIA, OPWwG, UTTAPXEl £va XAoua
avadpaong METAEU TOU avayvwaTn Kal ToU ouyypa@éa. H emkoivwvia gival éupeon. Mrropei
va uttapgel dlapopd avaueoa GE auTO TTOU €XEI YPAPTE KAl 0€ aUTO TTOU €XEl KATAVONOEl O
avayvwaoTng. AT Tn OTIYUA TTOU O avayvwoTnG TTaipvel TIG TTANPOYOpPIES, cival OUOKOAO va
010pBwoOei pia mBavr Tapavéonon [Waller, 1995].

To kaAd design kavel TIG TTANPo@opieg eUXPNOTES. Mia TTANPOQYOPIa TTOU «ETTIKOIVWVEITAI»
pe emTuxia, €xel agia. Av dev divel oTov ATTOOEKTN TO CWOTO vONnua, TOTE dnuIoupyeEiTal
ouyxuon. H karavénon Ttou TPOTTOU HE TOV OTTOI0 aAvTIAOUBAvETal O QTTOOEKTNG TIG
TTANPOQPOPIEG KAl N avayvwpion TNG TAUTOTNTAG TOU EKACTOTE QTTEUBUVOEVOU KOIVOU, gival

MEPIKOI oNUAVTIKOI TTAPAYOVTEG YIa TO CWOTO OXEDIACTUO TNG TTANPOYOPIaC.

O1 TTONITIOTIKEG, KOIVWVIKEG OUVONKEG KOBWG Kal Ol NAIKIOKEG BIOPOPES TwY avOpwWTTWY,
MTTOPOUV va €TTNPEACOUV TNV TTOAUTTAOKOTNTA TNG TTANpo@opiag. H TTOAUTTAOKOTNTA TWV
iDIWV TwV PNVUPATWY, 0€ CUVOUACUO HE TIG DIAPOPES OTNV ETTECEPYATia TNG TTANPOPOpPIag
aT1rd TOUG OEKTEG, KaBIOTOUV DUCKOAN TNV TTPORAEWN TNG ATTOTEAECUATIKOTNTAG TNG CWATAG

TTapouaiaong TNG TTANPoQopiag.

O oxediaoudg, emiong, TPETTEl va €0TIAlEl OTOV TPOTTIO PE TOV OTToi0 oI AvBpwTTol
OAANAETTIOPOUV KOl XPNOIYOTTOIOUV TIG TTANPOQOPIEG yIa va KaTavorjoouv, va AdBouv
aTTOQACEIG KAl va AUoouv TTpoBAAuATa, OTTWG ETTIONG Kal OTOV TPOTTO ME TOV OTTOI0 O
EYKEQAAOG TOU avBpwTtiou eTTegepyddletal TIG TTANpo@opieg Kal dnuioupyei yvwon. Mwg
OPYQVWVOUV TN yVWON TTOU ATTEKTNOAV KAl TTWG TV METATPETTOUV o€ TTPpdEn. H TTAnpogopia
TIPETTEI VA Eival OXETIKN, OXI HOVO WG TTPOG TO TI BEAOUV O ATTOOEKTEC OAAG KOl WG TTPOG TO TI
xpeladovtal, va gival Eekdbapn, EAAXIOTOTTOIVTAG, 60O gival duvaTdv, TTEPICOOTEPA EUTTODIA
600V agopd Tnv Katavonon Kai va diatnpeital otn Yviun tou amodékTn [Knemeyer, 2003].
2Uhowva ue Tov Dirk Knemeyer, o€ évav K6OWO 0 o11oiog BoupapdileTal atrd TTANPOPOPIEG,
n TTANPo@opia TTou oxediadeTal TTPETEl va Sla@épEl Kal va TpaBdel Tnv Tpoooxn. Eival 1éoeg
TTOAAEG Ol TTAnpOQOpIEC TTOU avTaywvifovTtal yia TNV TTPocoxA Kal To evOIaPEPOV WaAG, TTOU
yla va EexwpiCouv, TTPETTEI va dNUIOUPYOUV £VTOVA CUVAICOANATA KAl VO JMEVOUV OTN MVAUN.
«AUTO TTOU XpelaldpaoTe Oev €ival TTEPIOCOOTEPESG TTANPOPOPIES, OAAG TNV IKAVOTNTA VO
TTAPOUCIACOUNE TN CWATH TTANPOPOpPIa OTOUG CWATOUC AvBPWITTOUG, TN CWOTH OTIYMN, WE

TNV TTIO ATTOTEAECUATIKA Kal attodoTIKA Hop@r)» Robert E. Horn.

| 92
INFORMATION DESIGN & NEUROMARKETING, O POAOS TOYS $THN ANTIAHWH TON
KATANAAQTON KAI STHN EMITYXHMENH SXEAIATH ENOS BRAND | NIKOAOMOYAOY OATrA



MpétTel va yvwpi{oupe TI OKEQPTETAI O XPAOTNG, TI XPEIGZETAI, TI UTTOPEI VO KATAVONOEI Kal TI
Ox1 kal yiati xpeialetal TNV TAnpogopia. O okomog dev gival va TrapaxBei pia atmAf
TTAnpoopia, aAAG va axediaoTei N TTANpogopia TTou Ba pTTopei oTn dedoEVN KATAOTACH VO
katavonBei kai va kataotei diaxeipioiun. [Albers, 2008]. H oxediaon emituyxdvel A
QTTOTUYXAVEl avAAoya PE TO TTOCO KOAG UTTOpEi évag AvBpwWITOC va KOTAvoroel Kal va

XPNOIUOTTOINCEl TNG TTANPOPOPIESG TTOU TOU TTAPEXOVTAI.

2UuQwva e Tov Baer «H eaTiaon oTIg avAyKeG Kal TNV KATavonon Tou KATavaAwTr] gival
OUokoAn. O1 avBpwTtrol KatavooUv TIS TTANPo@opieg HE TeAEiwg OIQPOPETIKO TPOTTO O
KaBévag, yia TTapddelyua, KATTOION KOTAVOOUV KAAUTEPQ TIG OTITIKEG Kal KATTOIol GAAOI TIG
OKOUOTIKEG TTANpoopieg. EmitTAéov, onuavtikd poAo oTnv katavonon Tng TTAnpogopiag,
Traidel kol To TTEPIBAAAOV TOU KATAVOAWTH, N KOUATOUPAQ TOU, aKOMN Kal n KatdoTtaon oTnv
otroia Bpioketal, T.X. KoUupacon. MNa va oxedidoel owaoTd TNV TTANPOPOpIa, 0 axedIAOTAS
XPEIACeTAI VO KATAVONTEl TOV OKOTTO TNG TTANPOPOPIag, KaBWG Kal TI akpIBWwS XpeldlovTal Kal
BéAouv o1 xprRoTeg (Ox1 autd TTou UTTopEl va vopifouv OTI BEAouv Kal XpeidlovTal).» [Baer,
2008].

MBavdv, HPEPOG TNG ATTOTUXIOG TOU QVOPWTTOKEVTPIKOU OXEDIAOUOU OQEIAETAl OTNV
ENEIYN TNG TTAAPOUG KATAVONONG TOU TPOTTOU WE TOV OTT0I0 0 AvOPWTTOG GAANAETTIOPA [E
TNV TTANpoQopia. YeioTavtal TPEIG DIAKPITEG TTEPITITWOEIG: TI Aéel 0 AvBpwWTTOG OTI XpEIGdeTal,
11 deixvel n avaAuon O11 XpelddeTal kKal TTwg aAANAETIOPAa pe TNV TTAnpogopia. [Albers, 2008]

O Knemeyer, oTnv £peEuvA TOU ETMICNMPAIVEI TV ONPOCIO TNG «KATAvonong» yia Tov
BéATIOTO OXedlaoud TNG TTAnpoopiag. ZUu@wva e ToVv D10, 0 OXEDIAOTAG TTPETTEI VO
KATAVOEI TTWC O aTmrodéKTNG TnG TTAnpogopiag Tou oxedidlel Ba Tn AdBel, 6a TNV
emegepyaoTei Kal TI yrpvupa Ba atrokouioel. O oxedIaoTAG, TTPETTEI TTAVTA VA YVwICEl Kal va
opifel TO «ATTEUBUVOUEVO KOIVO» TNG TTANPOYOPIaG, TTOIEG AICOROoEIg TwV aTTodekTWY Oa
TTPOKOAECEI Kal TTOIEG Ba XpnOIWOTToOINoOoUY, €V TEAEL, yia va AdBouv TO OwoTO PAVUUaA
[Knemeyer, 2003]. O Andrew Boag, ToviCel 6T yia va oxedidoel ammoTeEAEOHATIKA yIa €va
€UPOC XPNOTWYV, 0 OXEDIOOTHG TTPETTEI va KaBopioel TTANPWS TOUG TEAIKOUG OTTOOEKTEG, VO
MEAETATEI TTOIO €ival TO HOPPWTIKO TOUG ETTITTEDO, N KOUATOUPA TOUG, TTWG €ival TBavév va
avTidpdoouv BAETTOVTAG TNV TTANPO@OPIG Kal TTola TeEXVOAoyia éxouv dlaBéaiun yia va Tn
oouv [Boag, 2001].
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2€ ouvéxela Twv avwTépw, o Roger Whitehouse emmionuaivel 611, TO KAOE ATOUO €XEl MIA
povadiki avtiAnwn. O oxedIaoTAG, €K TWV TTpayudTwy, dev £XEl TN duvaTOTNTA VO KAAUWEI
OAEC TIC AVAYKEG KAl YEVIKOTEPQ TIG IDIATEPOTNTEC TOU KABe aTtduou. Mrropei, OUwS Kal
TIPETTEL, VA YNV aTTOKAEIoE! Kapia oudda avBpwTTwy atrd Tn oXediaon Tou yia va TTITUXEl TOV
oT1éx0 Tou. lNa va Tovioel TN onuacia TTou TTPETTEl va diveTal oTn OIAQOPETIKOTNTA KAl TOV
BaBud katavonong tou k&Be avBpwTrou, o Whitehouse emonuaivel oe dpbpd TOU, TPEIG
OUVIOTWOEG TNG avTIANWNG Twv avBpwTTwy, TIG OTTOIEG Kal TTPETTEl va Aaudvel uTTdéyn Tou o

oxedIaoTNG.

Mo ouyKekpIyéva, WG 1N CUVICTWOO AVOQEPOVTAI Ol AICBNTNPIAKOI UNXAvIoHOi, OTTWG YIa
Tapdadeiyga n avriAnyn tng 6pacng. Mepikoi dvBpwTrol dev ptTopouv va avtiAngBoulv 1o
KOKKIVO Kal TO TTPACIVO XpWwHd, O AUTH TNV TTEPITITWON, O&v PITOPOUV va Olakpivouv
EUKPIVWG TA QVTIKEIJEVA TTOU £XOUV ATTOXPWOEIG TOU KOKKIVOU KAl TOU TTPACIVOU XPWHATOG.
EmimmAéov auTou, utTdpyouv Kail SIaQOPOTIOINCEIC OTNV EVIACN TOU QAIVOPEVOU, KABWG Kal
otnv  101ITEPOTNTG TOU KABE avBpwTTou, MIOG Kal UTTAPXOUV Ol  TTEPITITWOEIS TNG
KTTPWTAVOTTIOG» KaI TNG «OEUTEPAVOTTIOG», avaAoya Pe Tn duokoAia otn dIdkpion €iTe TOu
KOKKIVOU, €iTe TOU TTPACIVOU XPpWHATOS. H 2n ouvioTwoa Tng avtiAnyng agopd Tov TpOTTo
TTOU O eYKEPAAOG avTIAQUBAvETal Kal EpUNVEUEl AUTA TTOU Hag Aéve ol aioBnoeic pag. MNa
Tapadelyua, MepIKoi AvBpwTtrol BAETTOVTOG Mdia duodidoTaTtn €kova, Ogv PTTopoUlv va
@avTaoToUV Kal va OXNUOTIoOoUV OTO JUAAG TOUG ThV TPIodIACTATN aTTeEIKOVIoT TnNG. TEAOG, N
3n ouvioTwoda, cUhewva pe Tov Whitehouse, agopd Tnv epunveia Kal Katavonon tng
TAnpoopiag. O1 TTOAAIOTEPEG EUTTEIPIEG, N MVIKN KAl Ol TTOMITIONIKEG CUVOAKEG, £TTNPEACOUV
TV Katavonon kKai Tnv avtiAngn pag. MNa Tapddeiyua, otoug dUTIKOUG TTONITIONOUG, TO
TePIBAAAOV kKaBopileTal Kupiwg atrd eubeieg, TTAPAAANAES ypauuég. O1 KATolKol TNG APPIKAG,
avTIOETWG, BAETTOUV TTOAU AlyOTEPEG €ubcieg ypauuég oTo TTEPIBAAAOV OTO OTTOi0 {OUV, TO
oTToi0  Xapaktnpeifetal katd Pdon amd Pouvd, TTOTAUIA, YEVIKA €AEUBEPEG QPOPHES Kal
oxnuara. ZTravia €pXOoVTal aVTIMETWTTOI ME TNV YPAMUIKA TTPOOTITIKN, ME ATTOTEAEGUA VA PNV
avaTTUoCETAl AUTO TO XAPOKTNPIOTIKO TNG avTiAnwng Toug. Q¢ ouvEéTTela auTou, pabaivouv
va Kabopifouv Tnv amoéaTacn Pe BAon To péEyeBOG Kal OXI HEOW TNG TTPOOTITIKAG. H avdaTTuén
N un, autoU TOU XOPOKTNEIOTIKOU TnNG avTiAnwng Ttrapatnpeital kai amo didpopa TEOT
TIPOOTITIKAG TTOU €XOUV Yivel, CUP@QWVA JE TA OTToId OTTOOEIKVUETAI OTI Ol KATOIKOI TNG
AQpIKAG Oev PTTOpOUV va avTIAN@BoUv Tnv €vvola TNG TTPOOTITIKNG O€ avTiBean pe Toug

KATOIKOUG TWV BIOUNXAVIKWY TTEPIOXWYV. 2€ Eva TTEIpANA TTOU OIEVEPYRBNKE PE EIKOVEG TTOU
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TTapouaialav iCou WRAKOUG €uBeieG YpAPPEG, O OTToiEG ATAV TOTTOBETNUEVEG TTAVW OF
oxfuata TTou dnuioupyoucav TNV Yeudaiobnon NG amrdéoTacng Kal TNG TTPOOTITIKAG, Ol JEV
KaTolkol TNG A@pikAG Otv avTiAauBavévioucav KATToia SiaQopd OTO WAKOG Twv U0
ypauuwy, o 8¢ KAatolkol TnNG Auong, avtiAaufdvovTav diagopd avaAoya he 1o oXEDI0 TNG
TTPOOTITIKAG, TTAPA TO YEYOVOGS OTI Ol YPAMMEG gixav To idIo akpIBwe pnkog. [Whitehouse]

O Norman oTto «The Design of Everyday Things» €ixe oxoMdoel 0TI, Toug oxXedIOOTEG
TOUG ATTAOXOAEl TTEPICCOTEPO N AIOBNTIKA TTapd n €TTIKOIVWYIa Kal n aAAnAetTidpaon TTou
ETMTUYXAVOUV UE TN doUAEId Toug. To TTPORAnua autd TTaparnpnoe, €mong, kali o Michael
Albers, o oTToiog emmoruave 0TI o1 oXedI00TEG Bivouv OAN TOUG TNV TTPOCOXN OTAV EUPAVION
NG TTANPOYPOPIag, £XOVTag eANITTH) yvWON OXETIKA PE TOV TPOTTO TTOU O AvBpWTTOG XEIpideTal
VONTIKA TIG TTANPOPOPIEG, YEYOVOG TTOU TTPOKOAEI £va a1Td Ta ONUAvTIKOTEPA TTPORANuaTa
oTtnv emkoivwvia [Albers, 2008].

«To design &¢gv gival diakdounon, ailel 1Idlaitepa onuavTikd pOoAo aTo va Bondroel Toug
KATaVOAWTEG va KOTAVONOOUV Tl €XEI VO TTPOCQEPEI N €TTIXEIPNON. To va dgixvel éva TTpoiov

wpaio, dev gival TTAéov apkeTd.» [Baer, 2008].

5.3. 0116 apyég yia owoTh oxediaon TnG TTANPo@opiag:

O Rune Pettersson Tovilel 0TI «n €TMIKOIVWVIa dev €ival OAOKANPWHEVN PEXPI O ATTOOEKTNG
va Katavonoel To PAVUPA Tng. lpémer va eival katavont) Kal evdla@épouca yia TO
atreuBuvopevo Koivo» [Pettersson, 2003]. Etriong, oto BifAio Tou “It Depends” TrapaBértel 16

ApPXEG TTOU TTPETTEN va OIETTOUV T OWOTH oXediaon Tng TTAnpogopiag.

O1 apx€G auTEG KATNYOPIOTTOIOUVTAI O€ TEOOEPIG KaTNyopies [Pettersson, 2012]:

/\EITOUPVIKEC APXEC

1. KaBopiopodg Tou TTpoPAPaTog (TTou BEAEI va eOTIACEI O GXEDIAOTAG)

2. Zxediaon Tng S0MNAS TNG TTANPOYOpPIag

| 95
INFORMATION DESIGN & NEUROMARKETING, O POAOZ TOYE $THN ANTIAHWH TQN
KATANAAQTON KAI STHN EMITYXHMENH SXEAIASH ENOS BRAND | NIKOAOMOYAOY OATA



3. ZagAvela (U€oa atrd TIG AETTTOUEPEIEG: YPAMMOTOOEIPEG, €IKOVEG, OxedlaypdupaTa,
XPWHA, oUUBOAQ, XAPTEG)
4. AmAOTNTQ

5. 'Eppaon (Méow avtiBeong 1 d1adpacTIKWVY OToIXEIwY, WoTe 0 OxXedIOOTAG va

TTPOKOAECEI TNV TTPOCOXN TOU ATTOOEKTN)

6. Evotnta (ouvémeia otnv opoloyia, otn dIATagn Kal GTO OTUA, APMOVIKN por TNG
TTANPOPOPIag)

Apxéc dlaxeipionc:

7. TpbéoBaon oTig TTANpoYopieg atrd GAoug

8. KdboTog TANpogpopiag

9. Alac@daAion TnG deovroAoyiag TwV TTANPOPOPIWY (TTVEUUATIKA DIKAIWKATA)
10. Alao@daAion TnG TTOIOTNTAG

Apxéc alobnTikNc:

11. EmiTeun apuoviag

12. AioBnTiKA 100ppoTTia (I00PPOTTIa avANECO OTA YPAPIOTIKA KAl OTA YVWOTIKA OTOIXEIa
NG TTANPOPopiag)

['vwaTIKEC apyEC:

13. EmriTeugn Tpocoxnc (MECW TOU KEIMEVOU, TWV XPWHATWY, K.ATT.)

14. AilcukbAuvon TG avriAnwng (CwaT XpAoN XPWMATWY, KEINEVOU, OXNUATWY,
O1dTagng, waoTe To YAvVUNa va gival ekabapo Kal To EMOUUNTO)

15. AleukdAuvaon TG vonTiKAG €TTeCepyaaiag (OUVETTEIQ)

16. AlcukbAuvon TnG atmouvnuoveuong (Trapoucdiacn €evog TTEPIOPICUEVOU  aplBuoU
0edopévwy KABE popd, atToQuyr UTTEPTTANPOPOPNONG N oTToia dnuioupyEi ouyxuon-

TO YEVIKO TTAQiCI0 £XEI ONuagia)

O Pettersson Tovicel, €1Tiong, 611 0 BacIKOG OTOXOG 0TV OXediaon Tng TTAnpogopiag civai
N CA@AVEIA TNG ETTIKOIVWVIAG, akOun Kail av emMOIWKOUPE va oXeBIAloulE TNV TTANpo®opia Je

yvwpuova tnv aiodntikn. MNa va emreuxBei autd, n TTAnpoopia TTEETTEN va oxedIAleTal UE
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aKpifeia Kal va TTApouCIAleTal YJE CAPRVEIO OTO aTTeUBUVONEVO KoIvo. Tpétrel TavTa n

TTANpoopia va oXedIAZETAl E YVWHOVA TO aTTEUBUVOUEVO KOIVO. Kal ouveyilel:

O oxediaoTAg TTpéTTEl va €xel KabBapr] €ikova Tou TI BEAEl va QTTOKOMIOEl O

QATTOOEKTNG.

H kaAUTtepn TTAnpogopia cival atroTEAECUATIKA (OXETIKA WE TIG IKAVOTNTES KAl
YVWOEIG TOU atTodéKTN), atrodoTIKn (n otroia atraitei To AlyoTEPO duvaTtd Xpovo
yio TNV €TTiTEUEN TOU OTOXOU) Kal €AKUCTIKA (TTAPOTPUVEI TO EVOIAQEPOV TWV
XpnoTwv va acxoAnBouv, va dlafdcouv ) va akoUGouv TNV TTANpogopia oTo

oUVOAS TNG)

O1 xpAoTteg Tmpémrel va €ival evepyoi Kal Oyl TTaBNTIKOI  OTTOOEKTEG TNG
TAnpogopiag. MNpétrel va aAAnAeIOpoUv TG00 vonTIKA 600 KOl CWUATIKA PE Ta
UNIKA XOpaKTNPIOTIKA TNG TTANPOQOPIag.

Mpétrel va yivetal aloAdynan, TOGO TNG TTANPOPOPIAS TTOU TTAPOUCIAleTal GTO0 Kal
NG Katavonong Twv Xpnotwv. Méow Tng afloAdynong emTUyXAveTal n
ATTOTEAECOUATIKOTNTA TNG TTANPOPOPIAC.

O Peter Economides oe pia oplAia Tou pe Béua 1o “Rebranding Greece” eiTre:

«EmoTtpépw oTov Steve Jobs: «To ammAd cival SUOKOAOTEPO ATTO TO TTEPITIAOKO. OEAEl

oKANpr) SOUAEIG yIa va KaBapioEIg TNV OKEWN OOU Kal VA TNV KAVEIG aTTAr. H peyaAuTtepr pou

duokoAia cav avBpwTrog Tou branding cival Twg OAol You ol TTeAdTeG, €TTeId TO TEAIKO

atroTéAeapa deixvel atTAd, VOMI(ouv TTwG PTTOPOUV va TO KAvouv poévol Tous. Ma dev eival

£1ol! Eival SUokoAo va gical atrAdg. Eival SUoKoAO!»
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KE®AAAIO 6

6. HZXYMMNEPI®POPA TOY KATANAAQTH

H karavénon TnG CUMTTEPIPOPAC TOU KaTavaAwTH dev ATAV Kal oUTE Ba ival, TTOTE, aTTAN.
O1 kaTavaAwTEG PTTOPED va Aéve éva TTPAyUa Kal va KAVouv KATI GAAO, UTTOPE va pnv €xouv
avTiAnyn Twv TIPAYUATIKWY TOoug KIVATPpwWY. Mrtropei akdun, va emnpeacTouv Kal Tnv

TeAeuTaia OTIYWN yia TNV TeAIKN Toug atmégaon [Univ. of Johannesburg].

O Sigmund Freud eixe TTel OTI O WUXOAOYIKEG OUVAMEIS TTOU BIANOPPWVOUV TNV
CUUTTEPIPOPA TOU KaTavaAwTh eival Kupiwg aouveidnteg. O KaTavaoAwTng dev UTTOPEi va

avTIANEBei, TTAfpwG, Ta TTpayuaTiké Tou KivnTpa.

O Abraham Maslow uttooTApPIZE OTI, AUTO TTOU TTOPAKIVEI TOUG aVOPWTTOUG VA EVEPYATOUV
ME évav TPOTTO €ival oI AVEKTTAAPWTEG AVAYKES KAl TO YEYOVOGS OTI 0l AvBpwWTTOI IKAVOTTOIoUV
TTPWTA TIG BACIKEG TOUG AVAYKEG TIPIV TTAPAKIVNBOUV va IKAVOTTOINOOUV GAAES. ZUPQWVaA JE
TNV TTUpauida TTou oxediaoe, 0 AvBPWITOC IKAVOTTOIET TTPWTA TIC AVAYKES OTNV BACN TNG, TIG
AEYOUEVEG QUOIKEG AVAYKEG, OTTWG YIa TTaPAdelyua TO @aynTd. MOAIG KOAUWE TIG AVAYKEG
QUTEG, O AVOPWTTOG TTPOXWPAEI OTO ETTOMEVO ETTITTEDO, OTTWG YIA TTAPAdEIYUA TNV avAyKn yia
QOQAAEIQ, QUTOEKTIMNON, autoTTpaypaTWwon. Epeuveg deixvouv OTI 0 KATAVOAWTAG HOAIG
IKOVOTTOINCEl JIa QVAYKN TOU, N CUYKEKPIYEVN QVAYKN TTAUEl VO TOV TTAPOKIVEI.

ABRAHAM MASLOW
HIERARCHY OF NEEDS

Maslow, A. Motivation and
Personality (2nd ed.)
Harper & Row, 1970.

SELF-
ACTUALIZATION
Pursue Inner Talent
Creativity Fulfillment

SELF-ESTEEM

Achievement Mastery
Recognition Respect
BELONGING - LOVE

Friends Family Spouse Lover

SAFETY
Security Stability Freedom from Fear
PHYSIOLOGICAL
Food Water Shelter Warmth

Eikéva 19: NMupapida Twv avaykwv, Abraham Maslow
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‘Evag avOpwTrog Bewpeital OTI TTAPOKIVEITAI OTAV OONYEITAI O HIA CUUTTEPIPOPA TTOU
IKOVOTTOIEl €vav €mBUUNTO 0TOXO. Na Tov KaTtavaAwTh n TapdTpuvan kKabBodnyeital €iTe atrd

Mia avaykn, €ite amo pia embupia. [Mowen 2000, Arens 1999, Brassington & Pettitt 1997]

H ocuputrepipopd Tou KATavaAwTh, CUMPWVA WE TIG MEAETEG TTOU €XOUV Yivel eTTnpeddeTal
atmd TTapdyovTeg TTou  dlaxwpifovial o€ e€vOOYEVEIG KAl €EWYEVEIG. 2TOUG €VOOYEVEIG
TTAPAYOVTEG CUUTTEPIAAUPBAvVOVTal N avTiAnwn, N JvAPn, n Paénon - katravénon, n
OUUTTEPIPOPA, TO KivnTpo, Ta OuvaIoBAuaTa K.ATT., €V OTOUG €CWYEVEIC QVAKOUV N
KOUATOUPQ, N KOIVWVIKI OIa0TPWHATWAN, Ta ONUOYPAQIKA Kal YEWYPAPIKA CTOoIXEia, n
olkoyévela, KA. H KouAToupa, yia TTapadelyha, eTTNEEGEI TNV CUPTTEPIPOPA, TIG aieg Tnv
TIPOCWTTIKOTNTA, TNV Bpnokeia, K.A.TT. evog atopou. OETel eupéa Opla YECA GTA OTTOIa Ol
KATaVOAWTEG TEIVOUV va OKEPTOVTAI Kal va evepyouv. Ta Opla autd opifovTal WG VOPUEG.
Emriong, 6cov agopd tnv avtiAnyn, Ta cUPPBOAA Kal TO XPWHATA TTOU XPNGCIYOTTOIOUV Ol
oxedlaoTég, TTaifouv KaBopIoTIKG pOAO OTNV ETMIPPON TNG MN-AEKTIKAG €TTIKoIVwviag. TMa
TTapadelyua, Ta gikovidia (dvdpag, yuvaika) TTou XpNOIKOTTOIOUVTal OTIC TOUAAETEG gival éva
XOPOAKTNPIOTIKO TTaPAdelyua Twv oUUBOAwY, OTTWG ETTIONG KOI TA XPWUATO WE TA OTToia
eMAEyouPe va vTUOOUUE Ta PJwpPA avaloya Pe To QUAO Toug (pol=KopiTol, PTTAE= ayopl),
aTToTEAOUV XAPAKTNPIOTIKO TTapddelyua TNG avTiAnywng Kal TG onuaciag mmou divouue OTIG
OTITIKEG TTANpOgopicg. [Univ. of Johannesburg]

Ymdpxouv TTOAAG povTéAa Ta oTroia TTpooTrabouv va €€nyAoOUV TN CUUTTEPIPOPA TOU
katavaAwTh. Ta YovTéAa autd aoXoAoUVTal, YEVIKA, PE Did@opa peBiouaTa Kal TTAPAYOVTES

TTOU £TTNPEACOUV TOV KaTavaAwTH, TN dladikacia Aqyng atToQAcEwWY Kal Ta aTTOTEAECUATA.

210 BIBAio “Changing Minds: The Art and Sciences of Changing Our Own and Other
People’'s Minds” o cuyypa@éag emonuaivel 0TI o ammoyelg Twv TTaidiv aAAddouv ypriyopa,
emeId pabaivouv ouvexwg. Ze avtiBeon pe Ta TTaIdIA, oI eVAAIKEG dev AAAACOUV €UKOAQ
yVWun, €€aitiag TG avtidpacng Toug otnv aAiayr]. To mapddofo autd, atTodelkvUEl OTI
akOuN Kal OTav o1 VEEG 10€€G gival KAAUTEPES ATTO TIC UTTAPXOUCEG, £XOUME TN GUVABEI Va TIG
atroppimtoupe. MNa Tov Gardner, uttdpyxouv emTd eTmimeda otnv diadikacia NG arAayng
aTTOYWEeWC: a) n airia (Ta AoyIKG eTiXeEIpriaTa TTou TrTapouacidlovral), B) n épeuva (TTPAYUOTIKG
0edopéva), y) n ammAxnon, 8) n mTapouciacn (TTapoudidlovtag Tnv idia 10éa o€ TTOANATTAEG
MOPYEG), €) O TTNYEG KAl avTauoIBEG, OT) Ta TTPAYMATIKG yeyovoTta kal {) n avTioTaon
[Bertrand et al., 2006].
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O1 atToQdoEIg TWV KATaVOAWTWY eTnpeddovTal dueca atmd TTPOCWTTIKOUG, TTOAITIOTIKOUG
KAl KOIVWVIKOUG TTapdayovteg. H diadikacia AQwng amo@aoewy, 000V a@opd Tnv ayopd
TTPOIGVTOG, atroTeAsiTal atTd Ta akdAouba oTddia: a) TTPoadiopIoudS Tou TTPOoRARMaATOG, B)
avalAtnon TTANpopopIwy, Y) afloAdynon evaAAakTIKWY AUoewy, 8) atrdé@acn ayopds Kal €)

oupTTepIPopd PETA TNV ayopd (Beisel, 1993) [Bertrand et al., 2006]

6.1 H d10diIkaocia AQUNC ATTOQATEWV:

ATtroteAeiTal atrd TTEVTE BrpaTa:

Pre-
purchase
alternative
evaluation

Post

Problem Information Purchase purchase

recognition search evaluation

1 2 3 4 5

Source: Adapted from Kotler, P_, 2000, Marketing Management. Millennium edition, New Jersey,
U.S A : Prentice-Hall, p. 179.

Eikéva 20: Aladikacgia AQyng amo@doewv

To kGBe BrApa dev gival aTTONOVWHEVO, Ta BrAMATa aAANAOEEQPTWVTAI, AvauelyvUovTal Kal

ouvduddcovtal. [Univ. of Johannesburg]

1) H avayvwpion ToU TIPOPRAAUATOG €ival To TPWTO Priua, OTTOU O KATAVOAWTAG
avTIAauBaveral pia dla@opd PETAEU auTtoU TTou avTIAAuBAveETal wg 1I8avVIK 1 €MOUUNTH

KATdoTaon Kal TNG TTPAYHATIKAG TOU KATAOTAONG.
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MepPIKEG OXETIKEG KATNYOPIEG TTOU MTTOPOUV VO TTPOKAAECOUV ThV aAvayvwpion Tou

TTPOBAAATOG €ival:

H katavadAwaon Tou idlou Tou TTPoidvTog

H amdéktnon evog mpoidvTog, n OTroia PTTopEi va wBACEl Tov KATavoAwTh va
ayopdoel TTEPAITEPW OXETIKA TTrpoidvta (T.X. €mTAéov Eupa@dkia yia Tnv

EUPIOTIKN PNXavh TTOU ATTEKTNOE).

O xpoévog, €ite 6tav PIAGPE yia XPOVIKO OIGOTNUG AETITWV | wpwv, OTTOU N
KardoTaon Tou avBpwTtrou aAAAdel, Tr.X. META atmd KATTOIO Wpa oTov dPOUo O
AvBpwTTOC UTTopEi va dIYdacel, €iTe OTav avaepOUacTe o€ TN, T.X. N yeUon Twv
avopwTtwv oAAGlel Pe Ta  XpPovia, OTTOTE OAAGCOUV  AVAYKOOTIKG Kal Ol
TpoTiuroeig Toug [Hawkins et al., 2001, Allegrezza, 2000], 4 atrAd o1 €mmBupieg
Kalr Tta evolapépovia oAAdlouv 000 peyoAwvoupe, €va  TTaidi  €xel  GAAa

evolagEpovTa atTd évav evAAIKa.

O1 avammoégeukTeg aAAayég atn (wh Tou avBpwTrou, T.X. 6Tav évag AvBpwITog
TTavTpeUeTal, €XEl avAYKES yia €EOTTAIONOG TOU VEOU TOU COTTITIOU, 1 OTAV QPEPVEI

OTOV KOGMO €va TTaudi, TTPOKUTITOUV VEEG AVAYKEG.

2) H €peuva €pxetal OTaV O KOTAVOAWTAG €XEl evroTrioel To TPORANPO KAl WAXVEI

TTANPOYOPIES yIa va TO avTieTwTTioEl. H €peuva cival gite evdoyevng, €ite eCwyevng. O

KAaTavaAwTAg Ba XpnOIYOTTOICEl TN YVAKN TOU YIa Yia TIOavr) TTOAAIOTEPN AVTIMETWTTION

Tou TPOBAAMATOG, TNV oTtroia Ba avaldntrioel Eavad OTnV TIEPITITWON TIOU TOU E€iXE

TTPoo@Epel mMOUUNTO atroTéAeoua, 1 6a avaldntioel Tn AUon yéoa amd oulnToEIg JUE

AAAOUG KATAVOAWTEG, HEoA aTTd DIA@PNMICEIC, TA KATACTAUATA, TO IVTEPVET.
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MapakdTw @aiveral To oxedidypaupa oy oxediacav ol Churchill et al. oxeTikd pe Tnv

£PEUVA EVOAAOKTIKWV YIa TNV €TTIAOYR TOU €TTIBUMNTOU TTPOIGVTOG:

3)

4)

5)

‘ All brands in product class ‘

Unkown brands

v ¥

Brands not
found

Familiar brands

Brands
found
through
intentional
search

Un-
recalled
brands

Brands
found in
memory

v

H Consideration set H

vy

IEvokedset I Inert set I Inept set

Source: Adapted from Churchill. Jr., G.A., Peter. I.P.. 1998, Marketing: Creating value for
customers, 2 edition, U.S.A.- McGraw-Hill, p. 145.

Eikéva 21: Aladikagia eTIAOYAG TOU MIOUUNTOU TTPOiIOVTOG HECA ATTO TNV EPEUVA EVAAAAKTIKWV

To 1piTo BrAPa agopd TNV afloAdynaon Twv evaAAakTIKWY. OTav o1 KAaTavaAwTES Kpivouv
TIG TOavég evaANOKTIKEG €TMAOYEG Twv brands, xpnoigotrololv didgopa  KpITAPIa
agloAoynong. Ymapxouv péBodol — Kavoveg Aqyng atmmo@Aacewy TToU XPNOIKJOTToIoUV Ol
KATavaAwTéG yia va TTadpouv pia atmoégacn. Or uéBodol auTtéC PTTOPEI va aTTaITOUV WIG
Baagikh dladikagia, YE TOV €AGXIOTO duvaTd XPOVO Kal TTPOCTTABEI0 PEXPI TO avTiBETO,
TTOAU xpovo kal épeuva. [Engel et al. 1995, Hawkins et al. 2001]. Aev uttdpxel évag

OUYKEKPIYEVOG KaVOVag AQWNG atro@Acewy yia KABe KaTtavaAwTh.

H ayopd Tou TTPoidvToC. 210 OTADIO AUTO, APOU O KATAVOAWTAG EXEI ETTIAEEEI TO TTPOIOV
TTOU BEAEl, TTPETTEI va €TTIAEEEI €TTIONG KAl BEPATA TTOU AgOopoUV Tnv ayopd, OTTwG TTou Ba

TO ayopdael, TTWG, TTOTE, YE TTOIOV TPOTTO Ba TO TTANPWUCEL.

To TteAeutaio oTddio Tng dladikaagiag eival n afloAdynon PeTa Tnv ayopd, PMECW TNG

OTTOIa¢g SIOTTICTWVETAI, ATTO TOV KATAVOAWTH, av EUEIVE AEICE n €TTIAOYN Tou 1) OXI. Z€ auTo
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TO 0TAdI0 KaBopileTan av Oa peivel MOTdG 3 Ox1 oto brand. H agloAdéynon authi Ba

atmmoTpéwel 1 Ba TTpoTPEWEl Kal AAAOUG KATAVAAWTEG VA ayopdoouv TO OUYKEKPIMEVO

TTPOIOV.

‘Eva véo povtéAo AAwng atmmopaoewyv oxediacav ol Engel et al. [1995], cuugwva e 10

otoio, n diadikagia AAWNg ammégacng eival pia cuvexng dladikaoia. O1 oxedlaoTEC TOU

MovTéAOU auToU ava@épouv  OT

TTpooTTateia TNV agloAdYNon Twv EVAAAOKTIKWY TOUG.

KATOVOAWTEG  QQIEPWVOUV  ONUAVTIKO XPOVO  Kal

High

Extended Problem
Solving (EPS)

Midrange Problem
Solving

Limited Problem
Solving (LPS)

Habitual Decision
Making

Degree of Complexity

Low

Source: Engel, JF_, Blackwell, R D, Mimiard, P.W _, 1995, Consumer behavior, 8% echition, US.A -

Dryden Press, p. 155.

Eikéva 22: MovTéAo AYng aIro@AcEWY - ZUPTTEPIPOPA TOU KATAVOAWTA
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KE®AAAIO 7

7. ZYMMNEPAXMATA

MapaTnpwvTag TOUG TPEIG AUTOUG TOUEIG Kal TTAPAKOAOUBWVTAG TIG EENIEEIC TTOU yivovTal
OTO KOMMATI TNG €peuvag, OIATTIOTWVOUME OTI oI duvatoTnTEG TOUG Egival TTOAAEG Kal N
TTPOoPOPA Toug o€ OAOUG TOUG TOUEIG TNG KABNUEPIVOTNTAG Wag gival adiap@ioBiTnTn. To
«Branding» gival TTAéov KOPUATI TNG KABNUEPIVOTNTAG, TWV ETMAOYWV KAl TWV EMOUMIWV HAG.
To «Neuromarketing» £pxetal va epeuvrael TN AEITOUpYia TOU EYKEQPAAOU Kal TIG TTPOTIUACEIG
Mag, evw n Zxediaon MNMAnpogopiag pag Trpooeépel Bondeia, WoTe va dIaXEIPIOTOUUE Kal VO
OAANAETTIOPACOUNE OTTOTEAECMATIKA HME TNV TTANBwpa Twv O0edouévwy TTou AauBdvoupue
KaBnuepivd, KaBwg Kal va weeAnboupe atod Tig paydaieg aAAayEég Tou OUYXPOVOU TPOTTOU

CWNG pag.

To epwTnua, AoITov, gival av Kal TI UTTOPEI va Jag TTPOCEEPE! JIa TTIOAvVH) CUVEPYOTIa TwWV
KAGdwv Tou «Information Design» kal Tou «Neuromarketing» woTe va eac@aAlicoupe pia

owaTn oxediaon evog emTuxnuévou Brand.

7.1. ZUvoyn TWV ONUOVTIKOTEPWY CUUTTEPOACUATWY TNC

”

EPEUVAC:

2TN OUVEXEID, OKOAOUBEI pia ouvoyn Twv CNPAVTIKOTEPWY TTANPOYOPIWY ThG £PEUVAG,
TTou OIEvePYNONKE Kal TTAPOUCIAOTNKE Trapamdvw. H ouvoyn ETMIKEVTPWVETAI OTOUG
TTAPAYOVTEG TTOU @aiveTal va odnyouv oTnv €mmTuXnuévn oxediaon evog brand, kabwg Kai
OTa KPIOIHOTEPQ CNUEIa TTOU avTITTPOOWTTEUOUV TOUG TOUEIG Tou «information design» kai Tou
«neuromarketing». Ta onueia autd, 6TTWG AvOAUETAI GTN CUVEXEIQ, TIPOCPEPOUV GNUAVTIKH
utrooThpIgn oTtn dladikacia 1600 TNG £peuvag —O00V aPopd KUupiwg TNV KaTtavonon Tou
atreuBuvopevou Koivou, 600 Kal TG ¢Acng TG oXediaong, TTAPEXOVTAG OTOUG OXEDIOOTEG

£Evav aoc@aAéaTepo OPOMO YIa ETTITUXNUEVO OXEOIOTUO.
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Mo ouykekpipéva:
7.1.1. Branding

2UyKevTpwvovTag, Aoimmév, Ta OnuUavTikOTEPO oOnueia NG €peuvag, PITOpoUdE va
TTAPATNPAOOUE KAl VA £EAYOUNE TOUG TTAPAYOVTEG - KAEIDIA TTOU 0dnyoUv OTNV ETTITUXNUEVN

oxediaon evog brand.
H oUvown Twv TTapayovTwy auTwy TTAPOUCIACETAl OTN CUVEXEIQ:

O Holt emonpaivel otnv £peuvd Tou OTI TO branding dev givalr Yoévo €iKOva, artroTeAei
oTPATNYIK dmroyn Kal gival éva Bacikd cucTatikd yia Tn «dnuioupyia agiag» Tou
mweAdTtn. AmoteAei 1o Baoikd KA£ldi yia TN dnuioupyia kal T SlaTApnon Tou
AVTOYWVIOTIKOU TTAEOVEKTAPATOG TNG £TaIpeiag. To brand givar kouAToupa. [Holt, 2003]

EmmAéov, 1O brand ponBd oTn Odlagoporroinon Tou TIPOIOVIOG, audvel TRV
EUITIOTOOUVN TOU KATAVOAWTH amévavil OTO TIPoIdV, TTAPEXOVTAG OO@AA&I OTOV

KatavaAwTh OTI To TTPOoidV Ba TTPOCT@EPEl ECAIPETIKY TTOIOTNTA KAl ACIOTTIOTIO OE ONUAVTIKEG

TOU A€IToupyieg.

To brand atroTeAei, oucIaoTIKA, Tn SIETTA@R UETALU TOU KATAVOAWTH Kal TNG €TAIPEIQG,
Héow
0 TNnG agloTmoTiag,
0 NG eAMNG (dnuIoupyEi euTTIGTOCTUVN),
0 NG TPoRAewipoTnTAG (XTiCElI BETIKEC TTPOCTOKIES yIa Eva brand),

0 TWV XOPOKTNPIOTIKWYV £vog brand.

O I'. Mavnyupdkng, avagépel ato BIBAio Tou, OTI: «n pop®nA Twv brand names, cival TIg
TTEPICOOTEPES POPEC, AVAYKAOTIKA CUVOTITIKE. H IkavoTnTa TOU OXEDIAOTH VA KW3IKOTTOIE(
000 eEPIoOOTEPN BETIKA TTANPOPOpPIa UTTOPEI Ot éva Ovola, £xeEl yivel TExvN, N TEXvN

Tou branding .»
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To IvomitoUto Agiwv Tng DGWB  OUYKEVTPWOE KAl TTAPOUCIAcE TOUG AOYOUG YIO TOUG

oTroioug Ta brands pévouv 0TV KOPUPHR, 01 OTTOIOI €ival 01 £EAG:
0 IKavoeTnTa (a1rdd00n TNG ETAIPEING),
0 evlla@épov (PPovTida TTPOG TOV KATAVAAWTH, TOV EpyalOuEVO Kal TV KOIVWVIa),
0 oxéon (n Taipgia va €xel TIG idIEG agieg Ue TOV KATAVAAWTH),
0 ouvémrela (agloToTia TWwY TTPOIOVTWV/UTINEETIWY) Kal
0 eIAIkpivela (euBUTNTA Kal TIWIOTNTA).

Mia olvoyn oTtnv akadnuaik €peuva, €O0€iI€e  €va  PeydAo  €Upog  mMBaAvwv
TIAEOVEKTNUATWY TTOU MTTOPEI va TTpoo@épel éva brand oe évav opyavioud (Hoeffler kai
Keller) a) OeTikd ouvaloOApATA KOl ATTAITACEIS yIa TNV ammédoon Tou TIPOIovVTIoG, B)
MeyaAUTepn a@ociwon ToU KATAVAAWTH OTO TTPOIOV, Y) MIKPOTEPO PIOKO OXETIKA UE TIG
QVTOYWVIOTIKEG EVEPYEIEG OTO MAPKETIVYK, O) MeyaAUtepa TrepiBwpla — eueAiSia, €)
MeyaAUTepn €AAOTIK avTAmrOKpIon Tou TTEAATN OTN PEIWON Twv TIHWV KAl avTioToIXa
QaveAQOTIK avTaTTOKPION TOU KATAVAAWTH oTnV augnon Twv Tiywy, oT) KaAdtepo eptroépio i
evdldueon ouvepyaoia kal  utrooThpIgn, ¢) AuUEnMévn ATTOTEAECUATIKOTNTA OTNV

ETTIKOIVWViQ OTO PAPKETIVYK, 1) MepI1ocdTEPES EUKAIPiEg ETTEKTAONG TOU brand.

O Kevin Keller avagépel o€ dpBpd Tou, OTI Ta OUO IBICITEPA GNUAVTIKA XOPAKTNPICTIKA
Twv brands cival n avayvwpion Kai n €Ikéva evog brand. H eikdva kaBopieTal Kupiwg atmd

TAV avTiAnWn Kai TIG TTPOTIMNACEIG TOU KATAVOAWTI).

O I'. NMavnyupdkng avagEpel oTnv EPEUVA TOU ETTTA TTAPAYOVTEG VIO TOV OXESIOO O MIOg

EMITUXNHEVNG ETTWVUHIAG:
0 loxupd dikaiwpaTa 1IB10KTNOIag
o AlagopoTtroinon
0 EAkuoTikOTATO
0 2uvETTela
0 YTmooTApIén atmod Tnv €TTIXEipnon

0 BaBudg Tou avratrokpiveTal OTIG AVAYKES TWV TTEAATWYV TTAYKOOMiWG
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0 AtroteAeouaTiKn 10iKNON TNG ETTWVUMIAG yIa JEYAAN XPOVIKA TTEPI0SO.

‘Eva ammd Ta 1Mo onuavTika  TTpdyuata, Tou Xpeldletal va kKataAaBouue yia éva brand,
givalr 6T n aia Tou cival g€ PeydAo BaBud e§aTtopikeUpéEVn. ZUPQwva PE TOug Rust,
Zeithaml kai Lemon, 10 brand mpémel va «xTifetai» Pe BAon Tnv KATRyoplotmmoinon Twyv

KATAVOAWTWY Kal Ol avTioTpoQa.

To evdiagépov yia 1o brand personality amodidetal ammrd TOAAOUG OThV aAvAyKn Tou
avepwTTou yia Tn dnuIoupyia TNG KOIVWVIKAG TOU TaUuTOTNTAG, ME AAAQ Adyia, aTnv avdaykn
TOU va avrkel o€ Pia opdda r évav opyavioud (Bhattacharya et al.). H Aaker (1997) &ivel o1o

brand personality Tévte dlooTAOEIG:
0 elIAIKpivela (avTITTPOOWTTEUEI TNV ATTOOOXN)
0 &vBouolaopog (avTavakAGTal TNV KOIVWVIKOTATA KAl oTn §pacTtnpioTnTa)
0 EMAPKEIN (AOPAAEIQ Kal AgIOTTIOTIO)
0 €eKAETrTUVON (QVaQEPETAI ATNV yonTEia)
0 TpaXUTNTA (QVTITTPOCWTTEUEI TNV APPEVWTTOTNTA Kal TR dUvan).

O Gerald Zaltman emonuaivel, To0 2003, 0TI «XWpIg TIG TTAPOUOIWCEIG, OV UTTOPOUE VA
@avtacToupue». O1 TTAPOPOIWOEIG, ETTITPETTOUV OTOUG KATAVOAWTES VA SWOOUV TTEPICOOTEPES
aTTd PIa epuNVeieg oTIg dla@nUIoEIS, KATI TTOU TTPOKAAE TNV euxapioTnar Toug. «O1 dvBpwTTol
avTAOUV guxapioTnaon atrd TIC TTAPOMOIWCEIG, YIaTI Péoa ammd auTég pabaivouv. H pdobnon
oivel Tn CwnpoTepn euxapiotnon...» (ApIoTOTEANG). OI TTAPOMOIWCEIG AEITOUPYOUV WG Eva

duvaré gpyaleio Tou branding.

O1 TTapouolwaelg atroTeAOUV T BAcn TTOAWYV dieBvwv Kal avayvwpiouévwy brands,
6Twg Twv Puma, Jaguar, Camel, Apple, Blackberry, Red Bull, Nivea K.A.TT. Z0p@wva pe TN

BIBAIoypa@ia, ol OuAdES GTIC OTTOIEG KATNYOPIOTTOIoUVTal €ival ol £E1G:
o 1" karnyopia «Zwo»
= “Puma”, “Camel”, “Jaguar”, “Kangaroos”, K.A.TT.
o 2" kartnyopia «Putd»
= “Fleur”, “Lotus”, K.A.T.

o 3"karnyopia «AvepwTTol»
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= “Ford”, “Rover”, “Pioneer”, K.A.T.

2¢ pia opiAia Tou pe TiTAO “Rebranding Greece”, évag amd TOug ONUAVTIKOTEPOUG
avbpwTtroug Tou branding o  Peter Economides, emonuaivel: «Ta ouvard brands
onuioupyolv BUVOTEG KOl CUVETTEIG evTuTTwoElg». Evw o Murray Ttovidel 611 600 TTIO
mwAoUoI0 ¢cival TO ouvaioBnuaTiké pivupa tou divel To brand, 16oo mBavéTEPO €ival o
KOTAVOAWTAG va peivel TIoTOg 0To TTPOoidv. Tnv dmoyn auTth cupuepideTal kar o Antonio
Damasio, o oTroiog avagépel 0TI T CUVAITOAMATA €ival £va aTTapaiTNTO CUCTATIKO OXEOOV
o€ OAeg TIC atro@doeic TTou Traipvoupde. Ta cuvaioBriuara dnuioupyolv TTPOTIMACEIG, Ol
oTroie¢ kKa@odnyouv TIC atro@doel pagc. Mmopolv va Traifouv onuavtikdé poAo, oTnv
avtiAnyn, oTnv TPOOoOXA Kal oTn JIANOPPWON TG MVAMNG.

O1 dila@NnUIOTEG TTPETTEI va €0TIACOUV TTEPIOCOTEPO OTIC CUVAICONUATIKEG AVTIOPAOEIS
TWV KOTAVOAWTWY Kol OXI O€ Ola@nUIcEIC EUTTAOUTIONEVEG HE TTOAAEG TTAnpogopieg. Ol
épeuveg Oeixvouv OTI Ol CUVAICBNUATIKEG OTTOKPIOEIS CGE MIa SloPrUIon €XOuv TTOAU
MEPICOOTEPN EMiIdpAON GTNV TTPOBECN TOU KATAVAAWTH va ayopdoel éva TTpoidv, atrd 1O

TTEPIEXOMUEVO TNG BIAPAUIONG.

O George Lois ToviCel a1o BIBAio Tou «Damn Good Advice» 611 6An n dNUIOUPYIKOTNTO
TPETTEl va €MIKOIVWwVE PJéoa o MOAIG éva vavodeutepoAemto. «[pémel va ciyaoTe
&ekdBapol yia 1o TI BEAOUPE va EEpouv yia udc» Steve Jobs. To KaAUTEPO TTAPAdEIYUA GTNV
TTPoWwONaN Twv TTPOIGVTWV TNG, gival n Nike. Tipd Toug peydAoug aBAnTég Kai Ta GNUAVTIKA
abAquaTa (Steve Jobs). H Got Milk dev pIAG yia TO TTpoidV NG, €0TIALEI OTNV ATTOUCIA TOU
TIPOIOVTOG KOl ETTIKEVTPWVETAI OTO cuvadioOnua. H diaenuioTikr Kautrdvia Tng Apple
£0TIGE1 OTO Opapd TG, deixvel TI TPeoPBeUEL. TIUA TOUG AVOPWITTOUG TTOU £€XOUV KATAPEPEI
va aAAGEouv Tov KOOMO. To Béua TnG Kautrdviag eival: Zkéwou Ala@opeTikd. Tiud Toug
avOpwITOUG TTOU OKEPTOVTAI OIAPOPETIKA Kal TTOPAKIVOUV TOV KOOHUO VO TTPOXWPAOEI

MTTPOOTG (Steve Jobs).

H peAétn Tou Zajonc 1o 1998, £dcife OTI n emavaAauBavopevn €KOgon TOU KATAVOAWTH
0€ £€va QVTIKEINEVO, PTTOPEI va TTpoKaAéael BeTiIkG auvalioBripata yia 1o TTPoidv auTtd. MNa
TTAPAdEIYUA, AV O KATAVAAWTAG EKTIOETAI O€ €IKOVEG UE TTOPTOKOAI QVTIKEIMEVA gival TTOAU
mOavoTeEPO va Oeifel evOlapéPov Kal TTPOTINNON TTEPICCOTEPO O TTPOIOGVTA UE TTOPTOKAAI
ouokeuaaoia. ZTnv idia £épeuva, €KBEON TWV KATAVAAWTWY O€ €IKOVEG PE {wa £D€IEE augnuévn

TTIPOTIUNON TOUG € evdUUaTa PE oiuaTa (wwyv, OTTWG TT.X. Ta TTATToUToIa puma.
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O1 «ouoxeTioelig», £1Tiong, @aivetal va dnuioupyolv BeTIKE cuvaioBruaTa, T600 YIa TIG

OVTOTNTEG OI OTToIEG TTPORAAANOVTAI, OCO Kal IO TIG OVTOTNTEG TNG idIAG KATNyopidag

O OUOXETIOEIG €VVOIWV Kal YEVIKOTEPA OVTOTATWY, KABWG Kal Ouddwv OVTOTATWY,

T.X. Ol OKUAOI Kal 01 YATEG.
0 OTnV AéEN «OKUAOG», TO 75% TWV avBpWwTTWV atravTd Tn AEEn «yaTax».

0 €IKOVEG ME YATEG -> BETIKOI KAl aTTEVAVTI 0€ AIoVTApPIa, TTOUMA K.A.TT.

7.1.1.1. Napadeiypara “mTpoBAnudaTwyv”’ Branding:

Kodak

ZUupewva pe Tnv épeuva, To branding amoteAei pia diadikacia diagopotroinong. Av n
Kodak BéAel va TTapapeivel atnv ayopd, TPETTEl va SiIaTnPRoEl Jia povadiki TautoTnTa,
TTPOKEINEVOU VO eEXwpioel amd Toug avTaywvioTég Tng. lMpémrel va cival o Béon va
onuioupynoel éva brand 1Tou va akoAouBei Tnv Tdon Tng Texvoloyiag. H etaipeia dev

Katd@epe va diagopoTroindei kai va e§eAiX0ei, va gival avTaywvIoTIKA.

Coca Cola — New Coke

H etaipeia dev cixe ouveidnromoijoel T Babid ocuvaioBnuatiky TTPOOKOAANGN Twv
KatavoAwTwyv oTnv KAaoolkl Coca Cola, pye amoréAeoua va utroTigAoel TR SUvaun Tou

apxikou brand.

Kellogg's Cereal Mates

To yAvuua TG diapruiong Tng Kellogg's dev cuuBadiCe pe Tnv TTpayuaTtikoTnTa, 8ev ATAV
OUVETTAG OTNV UTTOOXECH TNG, dev Trapeixe To eUXPNOTO TTPOIGV TTOU €iXe UTTOOXEDEI.
EmmAéov, n eTaipeia ékave Eva akopn AdBog, dev EAafe uttdwn TNG TNV KOUATOUPA TG KAOE

XWpag, dev UTTOAGYICE TIG IDIAITEPOTNTESG TOU ATTEUBUVOHEVOU KOIVOU.
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United Airlines

H aepoTTopIkn €Taipeia poipace AoTTpa yapi@aAa oToug €TTIBATES yia va YIOPTACOUV TN
VEQ YPOUMN HE TTPoOPIoUO To Xovyk Kovyk. To dotrpo AouAoudl oto Xovk Kovyk onuaivel
Kakn TUXn, TO XpNoIYoTTolouv OTIG KNdeieg. To AdBog TnG eTaipeiag ATav OTI SV UTTOASYIOE

TIG IDIAITEPOTNTEG TOU ATTEUBUVOHEVOU KOIVOU.

Harley Davidson

H eTaipeia TTou €x€l oUVOETEI TO OVOUA TNG ME TIG MEYAAEG UNXAVEG Kal TOu “easy riders” pe
Ta dEPUATIVA, TTPOCTTABNCE VA OTPAPEI 0TN dnuIoupyia VEWV TTPOIOVTWY, OTTWG APWHATA Kal
aftershaves. To ameuBuvopevo Koivo, Ouwg, dev evilapePOTaV va Pupilel wpaia, NOeAE va
MupiCel «Oépua». ‘Exace TOV OTOXO TNG, TIG TIPOTIMACEIG/IBINITEPOTNTEG TOU

atreuBuvopevou Koivou.

Benetton

H Benetton emKevTpwONKe GTn dnuioupyia dia@ruIcEwV TTOU va TTPoKaAolv. ZExaoe va
QOXOANBEi e TO KOPMATI TNG HOBAG, TO OTTOI0 ATAV O KUPIOG OTOXOG TNG. ATTOHAKPUVONKE
a1Td TOUG KATAVOAWTEG, OEv ATAV TTIA 0€ BE€0N VA AQOUYKPACTEI TIG ETTIBUMIEG TWV £QABWV.

‘Exaceg, ouoIaoTIKA, TOV OTOXO TNG KAl TNV ATTOGTOAN TNG.

Gap

H etaipeia €kave AGBOG OTpATNYIKEG ETTIAOYEG. ZKEPTNKE TNV ETAIPEIQ TTPIV ATTO TOV
karavaAwTh. 'Exace Tov OTOXO ThnG, £X00€ TO BACIKO TUHAMO TOU ATTEUOUVOMEVOU

KoIvou.
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Chevrolet NOVA, Toyota Fiera, Coors Beer

H «No Va» aAM\age 1o ovoud Tng oe «Caribe» kai o TwAnoeig NG ekto&eubnkav. Ol
eTAIpEiEG QUTEG €kavav Kok €miAoyl Tou logo Toug. Aegv €AaBav umoyn TIg

IS101TEPOTNTEG KAl TNV YAWO TGO TOU ATTEUOUVOIEVOU KOIVOU.

Heinz Cleaning Vinegar

H etaipeia amd @aywaoiya TpoidvTa, oTPpAPNKE Kal O€ KoBapPIOTIKA TTPoidvTa.

AnpioUupynoe cuyyxuon. Ad0og HVUNA OTO ATTEUOUVOUEVO KOIVO.

Dr. Pepper Ten “Not for Women”

MpowBnoe AdOOG MAVUMA: «XAWNAO Ot BepPUIdEC» Kal «OXI YIO YUVAIKES». ATTEKAEIOE
TOUG MIOOUG duvNTIKOUC KATAVOAWTEG Kal TTapoudiace OegIoTIK) OTdorn. To GUPTTEPACHG

nTav 0Tl éKave KAKRA ETIAOYA HAPKETIVYK.

Sony PSP: Black Vs White

H Sony mpowbnoe éva AavOaopévo Kal AKPWE POATOICTIKO HAVUMA. 2Xediaoe pia

ATTOTUXNMEVN KANTTAVIA.

7.1.1.2. NopadeiyyoTa “OeTiKoU” Branding:

Ford

H Ford kardagepe va oxedidoel éva «oTtalepd brand kol va Xapioel oTnv €Taipeia
adlap@IoBATNTN adlommioTia». H eTaipeia nuietal yia 10 ev3IA@QEPOV TNG TTPOG TOV TTEAATN
Kal TOuG gpyadopévoug Tng, KaBWwC kKal yia Tnv utrelBuvn OoudtrepIQopd  TnG.
«AVTIAQUBAVETAI TIG AVAYKEG TOU OTTEUBUVOMEVOU KOIVOU Kal dpa HE YVWHOVA QUTEC»

VanAuken.
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Apple

H eTaipeia oxeTideTal pe TpOIGvVTA TTOU €ival eUXpnoTa, ammAd, uwnAnig TroioTnTag. Agv
xpnoiyotroiei  mapadooiakég  peBOdoUG,  XpnolyoTTolEl  Ta  ouvaioBARpara  yia  va

ETTIKOIVWVACEI UE TOUG KATAVAAWTEG TNG.

H giAocogia Tng givar: «va kavel Tn {wr Twv avBpwTTwy TTIo EUKOAN HECW TWV TTPOIOVTWV
TNG». Acixvel 611 gival a§iomioTn Kal €IMKpIVAG. MNapouciadel To brand oav «@iAo» kai 6yl

oav «ETTIXEipnon».

EmikoIvwvei TO privupa o071 «€0TIAZEI OTN OUVEPYAOTia Kal 0T Sla@dAvela PeTagu TeAATN
KOl TTPOCWTTIKOU». XPNOIUOTTOIEI TA KATACTAMATA AlAVIKAG yIa va S€i§el, OxI yia va TTel, 0TOUG
KaTtavaAwTéG TNV @IAoco@ia Tng. Xpnoiyotrolei peydAa Tpatmédia, avoixToUug Xwpeoug,

YUGAIVOUG TOiXOUG Kal GPTIO KATOPTIOUEVOUG TTWANTEG.

Coca cola

H Coca Cola etmmikoivwvei To owoTé PAVUHA 0TOUG TTEAATEG TNG. To brand Tng TTapauével
MovTépvo, TTapd TNV «nAiKia» Tou. Katagépvel va e€ehicoetal padi ye Tnv €mmoxn. H etaipeia

oXedIALEl EUPUEIG KAl ETTITUXNMEVESG KAUTTAVIEG Ol OTTOIEG EVAPUOVICOVTAI E TNV ETTIKAIPOTNTA.

Pixar (Disney-Pixar)

2UVEPYALETAl PE TOUG TTIO OnUIoUPYIKOUG Kal TAAQVTOUXOUG avBpwTToug oTn Blounxavia,
£T01, KOTA@EPVEl va oTaBEi oTnV AT Tou oUyXpovou Kivhuatoypdeou. H @iAocogia Tng civai

«IN TrOIOTNTA TTPONYEITAI TNG TTOCOTNTAC» AUTO TNG e€aa@aAilel onuavTiKd TTPORAdIoHA.

BM

H emTuxia Tng oTtnpidetal KUpiwg OTO OTI OTOXEUEI OE OUYKEKPIMEVO OTTEUOUVOUEVO
KOIVO -VEOI KOl avEPXOUEVOI, YEYOVOG TTOU £XEl WBNROEI TO TTPOIGV OTNV EAIT TWV TTPOIOVTWV.
Mapdyel autokivnTa €AKUCTIKE, PE AVETO KOBIoPATA, OTTOP XOPOKTNPIOTIKA Kol EQAPTAUATA
TeAeUTAIOG TEXVOAOYIAG.
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Samsung

H etaipeia TpooéAafe Toug owoToUg avBpwTtroug. ETTévouce oTnv Wnlak KaIvoTouia
TWV TTPOIOVTWYV: PEYAAEG 080veG TNAedpaong, KivnTa TNAépwva, 0B6vec LCD, MP3 players,
DVD players, @oUpvoug MIKPOKUMATWY. [léTtuxe va dOnuioupynoel TTPoiovTa UWNnANng
ToI0TNTAG KAl BpaBeupéva yia Tov axedIao o TOUG.

7.1.2. Neuromarketing:

2UPQWVA PE TNV €PEUVA TTOU TTPAYUOTOTTOINBNKE KAl TTAPOUCIACTNKE EKTEVWIG TTOPATTAVW,
@aivetal o011 ol dUo TouEig «Branding» kal «NeupoudpkeTIvVyK» axeTiovTal Euueca. Kal ol dUo
KivoUvTal oToV idI0 XWPOo, aAAG HE SIOQPOPETIKO OTOXO0, OKOTTO Kl £QpapHoyég. Kal ol duo

aTTaITOUV PAVTACia, SNUIOUPYIKOTNTA KAI YVWON.

O1 épeuveg Ocgixvouv OTI O ATTOQACEIG TTOU TIAIPVOUUE OATTEVOVTI OTIGC  MAPKEG
TTAPOKIVOUVTAI KUPiwg atrd To acuveidnto. H amoégaon va €mMAECOUUE Kal va ayopAdCTOUE
£Eva TTpoidv g€ OXECN UE TO AVTAYWVIOTIKO Tou, CUM@wva Je Tov Lindstrom, Aaudaveral yéoa
o€ WOAIC 4 BeutepOAemrta. O KaTavoAwThg, Ouwe, €ivar oe Béon va yvwpilel yévo Ta
atroTeAéopaTa TNG AoyIKNG agloAdynong Kal v YEPEI TNV €TTIOPACT TNG CUVAICONUATIKAG TOU

KardoTaong.

To NeupoudpkeTivyk BonBd va KATOVONOOUKUE TNV CUUTTEPIPOPA TOU KATAVOAWTA Kal
TOv AGYO TIOU Ol KOTAVOAWTEG TIAIPVOUV  OUYKEKPIMEVEG OTTOQPACEIC Kal TEAOG, va
AvVayVWPEIoOUE TTOI0 €ival TO ONUEIO TOU EYKEPAAOU TO OTT0I0 €UBUVETAI YIa QUTH TOUG TNV

ammépaon. Mag fondd va KaTavorooue o€ Trola epediopara avTidpd o KATAVAAWTAG.

O Topéag autdg Ponbacl, €TTiong, TIG ETAIPEIEG VA AVAYVWPIOOUV KAl VO KATAVOROOUV
TIC OVAYKEG TWV KOTOVOAWTWY, va PBEATILOOOUV ToV TPOTIO TIOU OXESIAJOUV Kal
ETMIKOIVWVOUV Ta OIAPNUICTIKA TOUG PNVUPOTA OTO OTTEUBUVOUEVO KOIVO, ME OKOTTO Vo

TPARAEOUV TNV TTPOCOXK TOU KATAVOAWTA KAl VO TTPOKAAETOUV TO EVOINQEPOV TOU.

H O&lapriuion mpémrel va omeubUiveTal TPpWTAa amd OAd OTOV CUVAICONMATIKO
€YKEQPAAO, TO OTToi0 Ba peTadOOEl TIC TTANPOPOpPIEG OTOV OPOOAOYIKO eykéEQaAo. Av dev
emmnpedadovTal oUTe Ol BacikEG avTidpdoelg, oUTe T ouvaloBAuaTa, TOTE TO MAVUMA TNG

Sla@RAMIoNg atTAWG ayvoeital.
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Ev TéAel, av o1 €TaIpEieg UTTOPECOUV VA KATAVONOOUV TOV TPOTTO TTOU OKEPTOVTAI Ol

KATavaAwTEéG, Ba UTTOPECOUV VA ETTAVATIPOCSIOPICOUV TNV ETTIKOIVWYVIA TOUG padi Toug.

7.1.3. Information Design:

H €peuva pag Tovidel 011 «Branding» onuaivel «ETTIKoIVwvia».

To Design ouugwva pe 1O International Institute for Information Design, €ivalr o
OUVOETIKOG Kpikog PETAEU TNG TTAnpo@opiag Kal NG Karavonong. To information design
pTTOpEl va KAvel akOun Kal TIG MO QUOKOAEG Kal TTEPITTAOKEG TTANPOPOPIEG VA @aivovTal
aTTAég, KAvel TNV TTANPo@opia TTPOCITA Kal eUXpnoTtn. O duovonTteg Kal GUVOETEG 10£EC

ETTIKOIVWVOUVTAI» PE oa@RVEId, akpifeia Kal arroteAsopaTikOThTa (KNnemeyer).

O Topéag autdg €oTiadel oTn ox€on METAU Twv avBpwTTwv Kal TNG TTAnpogopiag. H
onuacia Tou €ykeital oTn BEATIOTOTTOINON TNG ETIKOIVWVIAG KAl TN CWOTH KATAVONON
TWV TTANpoopiwv Tou Aaufdvoupe. ETmikoivwvoUue 16€€g, €vvoieg, ouvaioBruaTa Kai
TTANPOYOPIEG.

H emkoivwvia dev gival dueon, yivetal péow Tng €IKOVAG, aAAG Kal Twv GAAwWV aIoBroswy
Hag, TNG AKONG, TNG agng, TNG OOHAG.

H oxediaon Tng TAnpogopiag, avarmTuooEl OTPATNYIKEG TIOU ETMITPETTOUV  OTOUG
KAaTavaAwTéG va TTdpouv eUKOAA TIG TTAnpo@opisg Trou Xpeiddovral, va BonbAcel Toug
avbpwITOUG VO KATOVOROOUV KAl va XPNOIMOTroIRoouv TIG TAnpogopieg. Oco
MEYaAUTEPN €ival N ocuVAPEIA TWV TTANPOPOPIWY YIa TOV KATAVAAWTH, TOGO TTI0 €UKOAO gival
ylo TOV KATAVOAWTA VO a@OUOIWCEl KAl VO ETTESEPYAOTEI TIG TTANPOPOPIES yia TN AfWn

ATTOPACEWV.

Agv uttdpxouv atmoAuTol kKavoveg. OAeg ol Jop@EG TNG TTANpoopiag TTPETTEl va gival
£UAVAYVWOTEG Kal §EKABapeg. Oa TTPETTEI va £xouv adia Kal va Tpafolv Thv TTpocoxn Kal
TO gvlla@épov Tou atreuBuvouevou Kolvou. O1 TTANPOQOPIEG Kal Ol EIKOVEG TTPETTEI va
SiatnpoUvTal KaBapég, aTTAég KAl KATAVONTEG, WOTE Ol KATAVOAWTEG va AauBavouv Kal va
Q@QOUOIWVOUV TNV OUCIACTIKA £1IKOVA TOU XOPAKTAPO TOU TTPOIGVTOG KAl TO EUPOG TWV

XOPOKTNPIOTIKWY KOl TWV TTAEOVEKTAUATWY TOU.
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To koA6 design «kdvel TIG TAnpo@opieg e&uxpnotes. Mia TAnpogopia TTOU
ETTIKOIVWVEITAI» JE mITUXia, €Xel agia. Av dev divel GTOV aTTODEKTN TO CWOTO VONua, TOTE

onuioupyeital ocuyxuon.

MepIKOi oNUAVTIKOI TTAPAYOVTEG, YIA TO CWOTSO OXeSIOOUO TNG TTANPOPOPIAG, TUNPWVA WE

TIG MEAETEG TTOU €XOUV Yivel, gival o1 eEAG:
0 H karavonon Ttou TPOTTIOU HE TOV OTroio AVTIAQMBAVETAI O ATTOBEKTNG TIG
TTANPOPOPIES Kall
0 H avayvwpion Tng TAUTOTNTAG TOU EKACTOTE ATTEUBUVOUEVOU KOIVOU.
ETriong, Tnv ToOAUTTAOKOTNTA TNG TTANPOQoOpiag eTTnpedlouy:
0 Ol TOMITIOTIKEG, KOIVWVIKEG CUVONKES KABWG Kal
0 Ol NAIKIOKEG DIAQOPES TWV AvVOPWTTWV.

O oxedlaouog TTPETTEl Va 0TIAZEI OTOV TPOTTO [E TOV OTT0i0 01 AvBpwTTol AAANAETIOpOUV
KAl XPNOIMOTToIoUV TIG TTANPOQPOPIEG, WOTE VA KATAVOROOUV, va AdBouv atro@docig Kal

va AUoouv TTi0avd TTpofAruara.

H mAnpogopia TTpETTel va €ival OXETIKA, OXI HOVO WG TTPOG TO TI BEAOUV OI ATTOOEKTEG
OAAG KOl WG TTPOG TO TI XPEIAdovTal, va gival SEKABapn, EAAXICTOTTOIVTAG TA TTEPICOOTEPO
EUTTOOIO OTNV KaATavonaon Kal va SIaTNEEITAl OTN MVAMN TOU aTTodEéKTN. Z€ £€vav KOGUO O
otroiog BouBapdietar amd TTANpo@opieg, N TTAnPo@opia TTou OXeOIAlETAl TTPETTEl VA

Sia@épel kal va TpaBdel Tnv rpoooxn (Knemeyer).

Eivalr 160egc TTOAEG oI TTANpO@Opieg TTOU avTaywvidovTal yia TNV TTPOCOXN Kal TO
evOIQQEPOV UAG, TTOU yia va EexwpiCouy, TTPETTEI va SnMIoupyouv éviova ouvaloOnuaTa

Kal va Hévouv oTn HVAMN.

«AUTO TTOU XpElalOpaaTe BeV gival TTEPICTOTEPES TTANPOPOPIES, AAAG TNV IKAVOTNTA VO
TTAPOUCIAlOUNE TN CWOTA TTANPOYPOPIa, OTOUG CWOTOUS AVOPWITOUG, TH CWOTH OTIYMA,

ME TNV TTI0 ATTOTEAECUATIKA KAl aTTOdOTIKN Hop@r» Robert E. Horn.
MNa va 1o EmMTUXOUNE auTd, TTPETTEI VA YVWPICOUE:
0 TI OKEQTETAI O XPrOTNG,
0 TI Xpeladeral,
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0O TI JUTTOPEI VO KATAVORNOEI KAl TI OXI KAl
0 ylati xpeidderal Tnv TAnpogopia.

ZUuewva Pe Tov Michael Albers, o okoTTog dev gival va TTapaxBei pia atrAr] TTAnpogopia,
aAAG va oxedlaaTei N TTAnpogopia TTou Ba ptTopei aTn Oedouévn KaTdoTaon va Karavonoei

Kal va kataaoTei diaxeipioun. [Albers, 2008].

H oxediaon emituyxdvel [ amoTuyXdvel avaloya Pe To OGO KOAG MTTOpPEl €vag
AvopwITOG VO KOTAVONOEl KOl VO XPNOIUOTTOINCEl TNG TTANPOPOpPiEg TTOU TOU
mapéxovtal. O dvBpwTrol, OPWG, KATAVOOUV TIG TTANPOQOPIEG PE TEAEIWG SIAQPOPETIKO
TPOTTO 0 KABEvag. MEPOG TNG ATTOTUXIOG TOU aVOPWTTOKEVTPIKOU OXEDIACUOU OQEIAETAI OTNV
£AA&1YN TNG TTARPOUG KATAVONONG TOU TPOTTOU [E TOV OTTOI0 0 AVOPWITOG AAANAETTIOPA [E
NV TAnpogopia. Znuavtikd poAo oTnv Katavonon Ttng TTAnpogopiag, Traifouv TO
mwePIBAAAOV TOU KOTAVOAWTH, N KOUATOUpA TOU, OKOUN Kal N KOATAGTOON OTNV OTIoia
Bpiokeral, 1.x. kKoUpaon. O oOXedIOOTAG TIPETTEI VA KOTAVOEI TTWE O OTTOOEKTNG TNG
TAnpogopiag Tou oxedidlel Ba TN AdBel, Ba Tnv eme§epyaoTei Kal T prvuuga Ba

OTTOKOMIOEL.

2Upowva e TN BIBANoypagia, ugicTavTal TPEIG OIAKPITEG TTEQITITWOEIG: TI Aéel O
AvBpwTTOog OTI XpeladeTal, TI deixvel n avaluon Ot xpeldleTal Kal TTwg aAANAeTIdOPa e TNV
mAnpogopia. O oxedlaoTig, TTPETTEI TTAVTA va yvwpilel Kal va opidel To «aTTeuBuvouevo
KOIVO» TnG TTAnpogopiag, TToIEG aIoBAOEIG TwV ATTOdEKTWY Ba TTPOKAAETEl KAl Troleg Ba
XPNOIHOTTOINOOUYV, £V TEAEL yia va AdBouv 1o owaTd uAvupa. O1 XpAoTeG TTPETTEN va gival
evepyoi kal Oy TadnTikoi atrodékTeg TNG TTANpogopiag. Mpémel va aAAnAemdpolv TOCO

VONTIKA 000 KOl CWHATIKA PE TA UAIKA, XOPAKTNPIOTIKA TNG TTANPOPOPIag.

Mpétel, €mmiong, va yiveralr a§iloAdynon, T600 TNG TTANPOPOPIAg TTOU TTapouUaidleTal 6G0
Kal  TNG Karavonong Twv Xpnotwv. Méow Tng afioAdynong E€MTUYXAVETAl N

QATTOTEAECUATIKOTNTA TNG TTANPOPOPIAG.

O Andrew Boag ToviCel 0TI, yia va oXeOIA0El ATTOTEAETUATIKA yia éva eUPOC XPNOTWY, O

OXEDIOOTNG TTPETTEL:
0 va KaBopioel TTANPWS Toug TEAIKOUG aTTOSEKTEG,

0 VO PEAETAOEI TTOIO €ival TO MOPPWTIKO TOUG ETTITTEDO,
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0 TNV KOUATOUpPO TOUG,
0 TTwG gival mBavov va avTidpdoouv BAETTOVTAG TNV TTANPOPOpPIa Kal
0 Trola TEXVOAoyia £xouv dlaBéaiun yia va tn douv

O Roger Whitehouse, avagépel otnv €peuvd Tou OTI, TO KABE ATOUO £XEl PIO POVAdIKA
avTiAnyn. O oxedIaoTAG, €K TwV TTPAYMATWY, OtV EXEl TN dUVATOTNTA va KAAUWEl OAEC TIG
AVAYKES Kal YEVIKOTEPQ TIG IBIAITEPOTNTEG TOU KABE atopou. MTropei, Suwg Kal TTPETTEL, va unv
aTTOKAgio €l Kapia oudda avBpwTtTwy aTrd Tn oXediaon Tou yia va TTITUXEI TOV OTOXO TOU. ZTO
apBp6 Tou, avapépel TPEIC GUVIOTWOEG TNS AVTIANWNG TwY avBpwTTwY, TIG OTTOIEC KAl TTPETTE
va AauBavel uttdywn Tou 0 oXeDIAOTAG:

0 1n ouvioTWwoa: aIEONTNPIOKOI HPNXavIoMOoi, TI.X. N avTiAnyn Tng Opacng.
(duokoAia oTnv avriAnwn Tou KOKKIVOU Kal Tou TIPpdCIvVOU  XPWHATOG,
«TTPWTAVOTTIa» / «OEUTEPAVOTTIO» avaAoya Pe Tn OUCKOAia aTn dIAKPIoH EiTE TOU

KOKKIVOU, €IiTE TOU TTPACIVOU XPWHATOG.)

0 2n OuvIOTWOA: O TPOTTOG TTOU 0 EYKEPAAOG avTIAAMBAvVETAI Kal EpuNVEUEl QUTA
TTOU Pog Aéve ol aiIoBroeig Pag. Tr.X. OUOKOAIG aTnv vonTikKr KAatavonaon Kal

avatmmapdoTaon ThG TPIOSIACTATNG ATTEIKOVIONG MIOG SUCOIAOTATNG EIKOVAG.

0 3n OuvIOTWOO: gpMNvEia Kal Katavonon tng TrAnpo@opiag. aAaidTePES
EUTTEIPIEG, VAMN KaI TTOMITIONIKEG OUVONKEG, £TTNPEACOUV TNV KATAvONon Kal TV

avTiAnynA pag.

O Baoikdg oTO0X0G OTnV OXESiaon TnG TAnpogopiag, cuupwva Pe Tov Pettersson
gival n cagnvela Tng emikoivwviag. O oxedIaoTAG TTPETTEI va €xel KaBapR €IKOva TOU TI
0éAe1 va atmokopioel o ammodéking. O1 oxedlaoTég divouv OAn Toug TNV TTPOCOXH OTnV
eg@avion NG TAnpogopiag, €xoviac €AAITT yVWON OXETIKA ME TOV TPOTTO TTOU O
avBpwtrog xeipidetal vonTika TIS TTANPOQ@OPIEG, YeEYOVOC TTOU TTPOKOAEl éva atmmd Ta

onNUAvTIKOTEPA TTPORAUATA OTNV ETTIKOIVWVId.
H kaAuTepn TTANpogopia, 6TTwg Tovilel o Pettersson eivai:
0 OTTOTEAECHATIKA (OXETIKA UE TIG IKAVOTNTES KAI YVWOEIG TOU ATTOOEKTN),

0 amodoTik (n omoia arraitei To AlydTeEpo duvaTtd XPOVO yia TNV ETTITEUEN TOU

oT6XO0U) Kal
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0 €AKUOTIKA (TTOPOTPUVEI TO €EVOIAQEPOV TWV XPNOTWV va aoXoAnBoulv, va

dlaBaoouyv i va akoUoouV TNV TTANPOQOPIa 0TO GUVOAS TNG)

Peter Economides: “To atmmAd cival duokoAdTEpO aTTd TO TTEPITTAOKO - Eival dUuokoAo va

gioal arAo6g.”

7.2. LYNAYA3>MOZ TON TPION TOMEQN

Mo va aTTOKTAOOUUE HIa Oa@r €IKOVA TWV ATTOTEAECUATWY TTOU UTTOPEl va QEPEl €vag
mOavog ouvduaoudg Twy TodEwy oTnv oxediaon evog brand, TTapoucidletal évag TTivakKag
ME TN olvoywn TwWV ATTAITAOEWY, OTTWG QUTEG dIAmOoTWONKAV atmmd Tnv €peuva  TTou
TTPAYMATOTTOINONKE, YIA TOV ETMITUXNUEVO OXeOIOONO Twv brands, KabBwg kal Tnv cUuBoAR
Twv TOopéwv «information design» kai «neuromarketing» oTnv €mmTEUEN QUTWV TWV

ATTAITACEWV:

AMAITHZEIZ I'lA ENA ENITYXHMENO BRAND INFORMATION NEURO-

DESIGN MARKETING
AgiomioTia N N
Na dnuioupyei BETIKES TTPOTBOKIES \ \
Na Bnuioupysi BuvaTéG Kol  OUVETTEIG \ Y
EVTUTTWOEIG

Na Trapéxel TTAOUC10 CUVAICONHUATIKO MAVUHA \ \
IkavéTnTa (ATT6S00N TNG ETAIPEING)

Ixéon (idieg agicg eTaupeiag - KATAVOAWTA) \ \
Zuvémeia Yl \/
ElAIKpivela - EUBUTNTA KAl TIHIOTNTA \ \
Na epTrvéel EPTTIOTOOUVN / Ao @AAEIa \ \
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EueMigia N N

KaTtnyopiomroinon Twy KaTavaAwTwyv

/e§aTopikeuon

Eiteuén Tpoooxng v v

XpAon CUCXETICEWY

EAkuoTIKOTNTA / €EIKOVA !/ !l
AvTaTTOKpIONn OTIG AVAYKEG TwV TreAatwyv / !/ !l

Ev3ia@épov yia TOV KATAVAAWTH

Mapakdrw yivetrar N avdAuon Tou wg Avw TTiVaKa, yia TNV €TTITEUEN TTARPOUG KaTavonong

TWV TTAEOVEKTANATWY TTOU TTPOCPEPOUYV Ol BUO ToWEIG 0T oXediaon evog brand.
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7.2.1. BRAND-INFORMATION DESIGN

O1mwg mpoavagépbnke oTto Ke@. 5, 10 «information design» €oTidlel oTn OX€on TOU
avBpwTTou Kal TNG TTANpoopiag kal oTdX0G Tou gival va KAveEl TV TTAnpogopia edXpnoTn,

€AKUOTIKI KOl KATOVONTH.

‘Exoviag évav KoAO OXeDIOOPO O OTI0I0G ETTIKEVIPWVETAI OTNV GCUVETTEIA  (QPXEC
information design (Pettersson): 15 & 6 - dieukoAUvovrag 1n vontiknh emeéepyacia), otnv
IcoppoTria (apxéc id: 12 & 11 - avdueoa OTa ypa@IoTIKG Kal OTd YVWOTIKG OToIxEia NS
mAnpogopiag) kal Tnv cagrveia (apxn id: 3 - yéoa amod TIC ASTITOUEQEIES. YPAUUATOOEIPEC,
EIKOVES, xpwua, ouuBoAa), To brand BonBd Tov XpAoTn va avaTTugel BETIKEG TTPOTDOKIES
aTTéVavTI TOU Kal va OnUIOUPYAOEl, JE auTO TOV TPOTTO, EUTTIOTOCUVN (apxr id: 10) kai pia

KaAn, €INKPIVI KOl JOKPOXPOVIa aXEaN.

To information design ptropei va weeAnoel otn oxediaon Twv brands, divoviag Toug, e
Tov owoTd oxediaoud, aglomoTia kal cuvetTela. lMpooépovtag, dnAadr, oTov XpnoTn
OUVETTEIQ OTNV UTTOOXECH TOU KAl TNV aOQAAEIQ va euTTioTeuTel To brand, TTapoucidlovtag
OAn TNV amapaitnTn TANPo@opia TTou XPeIAleTal, yIa va KATavonael TIG II0TNTEG Kal TA
TTAEOVEKTHUATA TOU, ATTOTPETTOVTAG TV oUyXUon Kal TNV TTapatrAnpo@opnon (apxh id: 15).
EmimmAéov, TapdAAnAa pe TV aglomiaTia, ival og Béon va diac@alidel Tn dsovroloyia Twv

TANpoopiwv (Trveupatiké dikaiwuarta) (apxn id: 9).

H eCatopikeuan, n Kkaravonon Tou TPOTTOU YE TOV OTToI0 avTIAaUBAveTal Kal eTTeCepyaleTal
0 KABte atrodéKTNG TIG TTANPOPOPIEG KAl N avayvwpion Tng TAUTOTNTOG TOU €KACTOTE
aTTeuBUVOUEVOU KOIVOU, €ival PEPIKOI TNUAVTIKOI TTAPAYOVTEG VIO TO OWOTO OXedIAOUS NG
TAnpogopiag (ke@. 5). MNa 1o Adyo autd, n ocwaoTh oxediaon, JECA ATTO TN yvwaon Kal Katd
OUVETTEIQ TN OWOTI KATNYOPIOTTOINGN TOu KOoIvou, €TITUYXAVEl TNV avTattokpion Tou brand
OTIG aVAYKEG TOU eKAOTOTE KATAVOAWTH Kal gival e B€on va dnUIOUPYNOEl JIa EAKUCTIKA
€IKOVA, N oTroia, OTTWG avagépeTal Kal otny épeuva (Kevin Keller), kaBopiletal Kupiwg atrd

TNV avTiAnWn Kai TIG TTPOTIKACEIG TWV KATAVOAWTWV.

H mrAnpo@opia yivetal axeTikr, OxI HOVO w¢ TTPOS To TI BEAEl 0 atmmodéKTng, aAAd Kal wg
TTPOG TO T XpeldleTal. Eival EekaBapn, atrAn, (apxn id: 4) eAaxIOTOTTOIVTAG, OTTWG AVAPEPEI
o Knemeyer (kep. 5), 600 cival duvatdv, TTEPIOCCOTEPA E€UTTODIA yIO TNV E£TTiTEUEN TNG

karavonong Kai Tng dIaTAPNOCNS TNG OTN PVvAUN Tou atmodéktn (apxn id: 14 - yéoa amd

| 121
INFORMATION DESIGN & NEUROMARKETING, O POAOE TOYZ STHN ANTIAHWH TQN
KATANAAQTQN KAI STHN EMITYXHMENH SXEAIASH ENOZ BRAND | NIKOAOMOYAQY OATA



owaTn xpnon Xpwuarwy, KEuévou, oxnuarwy, d1Iaraéng, waoTe 1o upvuua va givar Eekdbapo

Kai 10 €mluunTo).

2€ €vav KOoo o o1roiog BopBapdifeTal atrd TTANPoYopieg, N TTANpoYopia TTou oxedidleTal
mpétmel va dla@épel Kal va TpaRdel Tnv mTpoooxn (Knemeyer) (apxéc id: 5 & 13 - uéow
avriBeons 1 61adPATTIKWY OTOIXEIWY, WATE 0 TXEDIAOTAC VA TTPOKAAEDEI THV TTPOCOXH TOU
armooéKTN), TIPETTEI va OnuIoupyei éviova cuvaloBAuaTa TTOU va ETTIKOIVWVOUV, PEoa O€
«VaVOOEUTEPOAETTTA», TO WAVUMA Kal va dlatnpouvTtal atn uvAun (apxn id:16). Na eival o€
Béon o0 XpNoTng va avayvwpifel To Prvupa kal Kupiwg 10 brand dueca. «Autd TTOU
XpelagopaoTe dev gival TTEPICCOTEPEG TTANPOYPOPIEG, AAAA TNV IKAVOTNTA VA TTAPOUCIACOUE
TN OWOTH TANPOPOpIa OTOUG CWOTOUG AvOPWTTOUG, TN OCWGOTH OTIYMA, ME TNV TTIO
aTTOTEAECATIKA Kal atrodoTIKA yop@rp» (E. Horn).

TéNog, 1O information design ptopei va BonBrRcel otn dnuioupyia TTAPOUOILCEWY,
ETTIKOIVWVWVTAG OTOUG KATAVOAWTEG, TO CWOTO PRvupa TTou BEAEl va TTpowdnoel To brand,

eAOXIOTOTTOIVTAG TIG TTIOAVEG, AVETTIOUUNTEG CUCXETIOEIG KAI TTAPAVONOEIG.

7.2.2. BRAND — NEUROMARKETING

Omwg @aivetal 0TV  €pEuva TTOU TTAPOUCIACETAl O€ TTPONYOUNEVO KEQAAAIO, TO
VEUPOMOPKETIVYK €ival €vag, OXETIKA, KalvoUplog Topéag TTou €pxeTal va PonBroel, ot
OnNUavTikG Babuo, TIG €TaIpEieg KAl TOUG OXEOIOOTEG VA KATAVONOOUV KOAUTEPA TOUG
KATAVOAWTEG KAl KUPIWG TOV TPOTTO TTOU aTTOPACi{ouV Kal ETTIAEYOUV éva TTPOIOV EvavTl evOg

GAAou.

To veupoudpPKETIVYK, Ba Aéyape OTI AEITOUPYEI UTTOOTNPIKTIKG aTOV OXEDIOONO Twyv brands,
piag Kal BonBd, HECW TWV ATTOTEAETUATWY TWV TEXVIKWY TOU, VA KABOPIOTOUV Ol TTAPAUETPOI
KOl Ol aTmaITAoElg evog OwoToUu oxedlaopolu, woTe va emTeuxBei 10 PEATIOTO SuvaTd

aTToTéEAETA.

O Ttopéag autdg pag Bonba va katavorjooupe o€ BABOG Tov XPAOTN Kal autd BewpeiTal
€Vag Aatrod TOUG ONUAVTIKOTEPOUG TTAPAYOVTEG YIa TNV €TTITUXia evog brand. Emiong, pag

BonBd va dnuioupyrooupe Ta OpIa PECA OTa OTToia Ba KIvNBoUWE, WOTE va unv {EQUYOUE
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a1Td TOV OTOXO MOG, VA ETTIKOIVWVACOUWE TO PAvUua TTou BEAoUPE OTOV KAOE KATAVOAWTNA

€EATOMIKEUNEVA, ATTOPEUYOVTAG TA AAON Kal TIG AVETTIBUUNTEG CUVETTEIEG TOUG.

MNvwpifovtag KaAUTEPA TOUG KATAVAAWTEG, TIG ETTIBUNIEG TOUG, TIG IBIAITEPOTNTEG TOUG, TIG
avAYKEG TOUG, 0l OXEDIAOTEG Ba UTTOPOUV VA ETTAVATTPOCDIOPICOUV TNV ETTIKOIVWVIA TOUG Hadi
TOUG Kal va dnuioupyrioouv brands ta otroia Ba avrarrokpivovTal OTIG €MOUMIES Kal TIG
avAyKeg TOUg, Ba ETTIKOIVWVOUV AUECA, OUCIAOTIKA Kal EEkABapa To PAvUpa TTou BEAouV va
TpowBroouv. Ta brands Ba cival EAKUCTIKA Kal Ba avatrTuooouy, €101, BETIKEG TTPOCDOKIESG
oTov KatavaAwTh. Oa gival e Béon va TpaBrigouv TNV TTPOCOXI TOU Kal VO TTPOKAAEGOUV TO
evolagépov Tou. H BabBid yvwon Twv avaykwv Tou atreuBuvopevou Koivou, Ba PonBbnaocl
onuavTikd oTov OXedlaond €vog brand Tou Ba «TTPOCEEPE» QUTA TTOU XpPEladeTal O
KATavVOAWTAG, ONUIOUPYWVTAS TOU aIoBfuaTa ac@aAEglag, ENTTIOTooUvVNG Kal agloTrioTiag. Me
AAAa Adyia, To brand 6a ptropei va TTapauével CUVETTEG OTIG UTTOOXEDEIG TOU, £pOaov Ba gival

o€ Béon va yvwpilel TIC aTTaITAOEIG TOU KOIVOU.

2UPQWVa, €TTIONG, ME EPEUVEG TTOU £XOUV YiVEl HECW TWV TEXVIKWYV TOU VEUPOUAPKETIVYK,
Ol OTTOQACEIG TTOU TTAiPVEl O KATAVOAWTAG TTAPAKIVOUVTAI, KUPIWG, OTTO TO QCUVEIdNTO.
O1mrwg avagEpeTal o avaAuTIKE OTo KEP. 4, 0 KATAVOAWTAG €ival g B€on va yvwpilel povo
Ta atroTeAéopaTa TNG AOyIKAG agloAdynong Kal v PEPEI TNV €TTIOPACH TNG CUVAICOBNUATIKAG
Tou KataaTaong. Av 1o brand dev ptropei va etnpedaoel oute Tn AoyikA afloAdynaon, ouTe Ta
ouvaioBriuarta Tou KatavaAwTr, TOTE TO HAVUMA aTTAWG ayvoeital. AuTog €ival Kal 0 AGyog yia
TOV OT0i0, TO WAVUPO TIPETTEl va atreuBuvetal TTpwTa amd OAa OTov ouvaloBnuaTikd
EYKEQPAAO, O OTToiog Ba avoitel To KavAaAl TG TTPOCOXNG, TO OTIoi0 WE TN oecipd Tou Ba
peTadwWOoEl TO PAvVUPa oTov opBoloyikd eyképaho (Burghelea). ‘Eva yrjvupa 1Tou TTPOKaAEi
TNV CUVAICONUATIKA avTOTTOKPION TOU OTTOOEKTN, KATAPEPVEI va Eexwpioel atmd Tov 86pufo

Kal va dlapopoTroinoei.

O avBpwTrog, etiong, Teivel va ouadoTrolel £VVOIEG, OVTOTNTEG, OTOIXEIA, TToU dlaBEéTouv
KOIVA XaPOKTNPIOTIKA Kal 1016TNTEC. OTTWG avagépeTal aTo KEP. 3, OUUQWVA HE TOUG
EPEUVNTEG, OTO MUAAG pag dNUIOUPYOUVTAl CUCXETIOEIC EVVOIWV KAl OVTOTATWY, XWPEIG va To
avTiAapBavopaoTe. O CUOYXETIOEIS AUTEG, PO dnuioupyouv BETIKG GUVAIOBAUATA ATTEVAVTI
og OAa Ta péAN Tng idlag karnyopiag (TT.X. yaTa, Touua, AlovTdpl). ZTnpilopevol oTnv
d1aTioTWwaon auTth, ol oxedlaoTéG dnuioupyouv-oxedidlouv brands kai diagnuicelg Baoel Twv

ouvelphwy TToU  diadpapaTifovtal acuvaiobnta oTov eyKEQAAO Tou KaTtavoAwTth. To
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VEUPOUAPKETIVYK, HECQ OTTO TIG SIATTIOTWOEIG KAl TO OTTOTEAEOUATA TTOU TTPOCPEPEL, Oivel Tn
duvaTOTNTA OTOUG OXEDIAOTEG va KATavoroouv o€ BABog Tov TpATTo TTou avTIAAUBAvovTal ol
KATaVOAWTEG TIG £VVOIEG KAl TTWGS dIadpauaTiCovTal OTO JUAAO TOUG Ol «OUCXETIOEIC», WOTE

va AdBouv UTTOWIV TOUG TIG CUOXETIOEIS QUTEG KOl VA TIC EQAPHOCOUV.

7.2.3. INFORMATION DESIGN — NEUROMARKETING

ATTO TOV TTOPATTAVW TTIVOKO PTTOPOUME va €¢Ayoupe TO cuutrépacpua Ot 1o Information
Design kai 10 Neuromarketing, cuupaAlouv oTa TTEPIOOOTEPA KPITAPIQ/ ATTAITACEIS TOU
brand design. A6 6ca Trpoava@épOnkav, diagaivetal 6T o1 dU0 TOMEIG PTTOPOUV va
emMOpAcouv BETIKA OTOV OXedIAOUO €vog brand, eicdyovTtag véa dedouEVa Kal TTAPAUETPOUG
oTn oxediaoTIKA dladikaaoia, TTPOKEINEVOU VA £XOUME UIa OAIOTIKA oxediaon Tou brand.

MapdAAnAa, AapBdavovtag uttdwn Toug YVWOTIKOUG /ETTIOTAMOVIKOUG TOWEIC OTOUG OTTOIOUG
€0TIAlel O KABe Topéag, yiveral €UKOAQ avTIAnTTé o1 1O Information Design kai TO
Neuromarketing €ivar 600 Topeig oI otroiol ouvepydlovTtal, TTaPEXOVTOG OTOV OXEDIOOTH,
ONUAVTIKEG TTANPOPOPIEG YIA TO QTTEUBUVOUEVO KOIVO, TIG I1IAITEPOTNTEG, €TTIOUUIES, TPOTTO
oKEWYNG, K.A.TT., TTOAEG QOpEG AAANAOCUNTTANPWVOVTAI KOI O GUVOUACHOG Toug duvaTtal va

ETTIPEPEI ONUAVTIKEG BEATIWWOEIG GTOV TPOTTO TTOU AVTIUETWTTICETaI TO branding.

Aedopévou 6T, To Information Design €TTIKEVTPWVETAI OTOV OXEDIAONO TNG TTANPOPOPIaG
Tou OéAel va emikoivwvnoel 1o brand, Aaupdvoviag uttoyn Tov TEAIKO aTTOOEKTN —
karavaAwTh kal To Neuromarketing peAeTd Tov TpéTTO TTOU avTIAGUBAveETal, alIoBAvVETAI KAl
avTidpd o xprotng ota dlagopa epebiouara TTou OEXETAI, O OUVOUAOUOG TOUG HE TNV
uTTdpxouoa OXeDIAOTIKA QvTIMETWTTION Kal peBodoAoyia Tou brand design, utopei va

ETTIPEPEI ONUAVTIKG ATTOTEAECUATA TNV ETTBUUNTH, OAIOTIKY) oxediaan Tou brand.

2uvoyifovtag, Olagaivetal OTI oI OUO TOWEIG, KAAUTITOUV TO MEYOAUTEPO HEPOG TWV
ATTAITACEWY yIa évav €TTUXNUéEVO oxedlaoud Tou brand. Méow Tou information design,
ETTITUYXAVETAI O OWOTOG OXEDIOONOG, O OTTOI0G TTPOUTTOBETEI CNUAVTIKA yvwon T600 Twv

XOPOAKTNPIOTIKWY, TwV IBIAITEPOTATWY TOU ATTEUBUVOUEVOU KoIvoU, 0G0 Kal TOU TPOTTOU TTOU
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avTiAauBdveral kol Aeitoupyei. Méow Tou neuromarketing, o oxedlAoTAG MTTOPEI va
Katavonoel TTARPWGS TTwG AEITOUPYEI O AvBPWTTIVOG EYKEQAAOG Kal KOTA CUVETTEIQ TOV TPOTTO
TTOU OKEQPTETAI Kal evepyei 0 KaTavaAwThg. OTTwg €1Tiong, va PTTopécel va avTIAngBei 1o T
akpIBWG dladpapaTiCeTal OTO ACUVEIONTO TOU KOTAVAAWTH, TO OTTOI0 ATTOTEAE], iOWG, Kal TO
Mo duvaTd «xapTi» Tou heuromarketing. O cuvduaouog Twv Topéwv Tou information design
Kal Tou neuromarketing, @aivetal va TTpO0QEPEI TNUAVTIKEG TTANPOPOPIEG OTOUG OXEDIAOTEG,
divovtag Toug Tn duvarétnTa va dnuioupyolv brands Ta otroia Ba €xouv 0a@uwg AlyOTEPES
mMOavOTNTEG VO ATTOTUXOUV, Ba ETTIKOIVWYVOUV TO CWOTO PVUNG, OTOUG OWOTOUG ATTOOEKTEG,
TN CWOTH GTIYMN. @a divouv TTIo AoQOAr ATTOTEAECUATA Kal Ba TTApEXOUV OTOV KATAVAAWTHA,

auTto TTou B€Ael va Oel.
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KE®AAAIO 8

8. MEAAONTIKH MNPOZEITIZH KAl EPEYNA

H tapoUca JETATITUXIOKA €pyacia ETTIKEVTPWONKE OTNV £peuva Kal avaAuon TPIWV
Topéwv: «Branding», «Information Design» kal «Neuromarketing», e oToxo va peAetTnOei av
MTTOpOoUV va cuvduacToUv Kal va odnyrioouv o€ MIa TTIO ao@AAf Kal ETTITUXNUEVN
oxedlaoTikh diadikaoia evog brand. Mo ouykekpiyéva, PEAETABNKE n XpNOIUOTNTA TWV
TOMEWV QUTWYV, TA TTAEOVEKTAUATA Kal 01 1IDIITEPOTNTEC TOUG, TOOO BewpPNTIKA, OCO Kal PE TN
BonBeia evdeikTiIKWyY TTapadeiyudrwy. 'Eyive mrpootrdbeia va kartavonBei o TpOTTOg TTou
oxediadetal éva brand, va kaBopioToUv o1 ATTAITACEIG VIO VAV ETTITUXNHEVO OXEDIAOUO Kal va
eviomioBolv o1 Tapdyovieg TTOU odnyouv o€ AAGBn Kal QaTmOTUXiEG. 2Tn OUVEXEIQ,
OlepeuvnOnke katd 1600 o1 duvauelc Twv OUo Topéwv «Information Design» Kai
«Neuromarketing», pymmopoUlv va dwoouv AUCEIS Kal va KOAUWOUV TIG OTTAITACEIG YIO TOV
BéATIOTO OXedIOOUO €voc brand. lMpayuatotmmoiibnke uia TTPWTN MEAETN — Trapoudiaon
EMTUXNMEVWY KAl  ATTOTUXNMEVWY  TTPOOEyYioEwv  yvwoTwy brands, pe okomd va
karavonBouv ol TTapdyovTeg TTou 0driynoav Ta brands autd oTnv €TmTUXIO 1 ATTOTUXIO TOUG.
H Trapouciaon Twv EMOTNPOVIKWY TOWEWYV, OANG Kal n  OIOQOPETIKA ETTICTNHOVIKN
TTPOCEYYION TOU idlou TTPORANMATOG, HECW OIOQOPETIKAG OTITIKAG, KATEOTNOAV COPEG OTI N
AUon evog TTpoBAAuaToGg gival dueca ouvdedeuévn e TNV ETTICTNUOVIKA TTPOCEYYIon TTou Ba

ETTIAEYEI yIO TNV AVTIYETWTTICH TOU.

Me Bdon tnv umdpyxouca PBiBAloypagia, Tnv avdAuon KAl Ta CUUTTEPACUATO TTOU
TTapouaialovTal TTapaTTavw, TTPOKUTITEI OTI N TTapoUaa BewpnTIKr TTPocéyyion, dnAadr o
OuvdUAOUOG TWV TPIWV KAGdWV Pe aTOXO TN BeATiwon TnGg oxedIOOTIKAG S1adikagiag evog
brand, dUvatalr va cupBdAel BeTikG Kal va emTUXEl Mia OMIOTIKA TTpooéyyion Tou brand
design. MapdAAnAa, atré Tn BiBAIoypagia TTpoKUTITEI OTI OV UTTAPXE!, MEXPI OAMEPT, KATTOIO

ETTIOTAMOVIKI €pyacia TTou va ouvOUAlel TOUG TTAPATTAVW TOUEIG.

TéNog, 600V agopd Tnv €CEMIEN TNG OUYKEKPIYEVNG €PYOOIag Kal TIG WEAANOVTIKEG

TIPOCEYYIOEIS TTOU UTTOPOUV va dlepeuvnBoUV, OXETIKA WE TNV TTEQAITEPW TEKUNPIWON Kal
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MEAETN TNG TTapoUoag TTPOTACNG, TTPOTEIVETAI N AETITOMEPNAS OUYKPITIKA a&loAdynon Tou KABe
TOMEQ, KATW atmd TO idlo TIpioua kal n €gaywyr CUPTTEPACHATWY. 110 CUYKEKPIUEVQ,
TTPOTEIVETAI N TUYKPITIKA KATAYPOPr TWV TTAEOVEKTNUATWY KOl TWV UEIOVEKTNUATWY TOU KABE
TOMED KAl N €TTIAOYR TWV CUCXETIOUWY Ol OTTOIOI UTTOPOUV VO EKPETOAAEUTOUV TO CUYKPITIKA
TTAEOVEKTAMATA TWV METALU TOUG EPAPUOYWYV, VIO WIa OMIOTIKI) TTPOCEYYION TOU TOUEQ TOU
branding. Ev ouvexeia, Ba TTpéTTel va yivel pIo TTEIPAUATIKA TTPOCEYYION KAl KaTaypagn
meavwy Bnudtwy TTou Ba TTPETTEI va akoAouBnBoUv, WOTE UE GUYKPITIKN JEAETN va UTTOPOUV
va e€axBbouv xpAoiya cuutrepdapara. O TeAIKOG oTOXO0G gival n dnuioupyia/ oxediaon piag
akoAouBiag Bnudtwyv TTou Ba XPNOIMOTTOIOUV, CUVOUOOTIKA, TA TTAEOVEKTHUOTA TOU KAOE
TOMEQ, TTPOKEIMEVOU VO aTTOOWOOUV TO BEATIOTO ATTOTEAEGUA, OTNV OXeDIAOTIKA SladIKaagia
evog véou brand. Evw, TEAOG, N TTEIPANOTIKN EQAPUOYH QUTAG TNG akoAouBiag (MovTéAou), o€
nén utrdpxovta brands, Oa utropei va eEayel XpAOINA CUPTTIEPGTUATA YIa TN BEATIOTOTTOINON

TOU povTéAou autou.
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