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Hepiinyn

Mapketivyk [lolvtehov Ilpoiovrov ev kap® Owovopikig Kpionc

Avtikelpevikog okomog: H owovopukn kpion mov giye apetnpio v ayopd akivintov
otic HILA. 10 2008 w0l emektdbnke Toy0TOTO HEGHD TOL YPNUOTOTICTOTIKOV
OLGTNUATOG € OO TOV KOGHO, OTMG €lval QULOIKO eMNPEOcE GE ONUAVTIKO Pobud
KPATn, OPYOVIGHOVG, €TOlpEieg Ko moAiteg. Xtnv mpoomdbeln TV ETOPEIOV Vo
TPOCAPUOCTOHY  OTOL  VEXL  OEOOMEVO,  OVOUEVOUEVO NTOV Vo TPOTOTOBovv
EMYEPNUOTIKEG GTPATNYIKEG, OVOLESH GTIG OMOIEG KOl Ol TPOKTIKEG HAPKETIVYK, TOL
amoTeEAOVV 0KpoywVviaio Mo kabe emyElpNUOTIKNG CTPATNYIKNC.

210 mAaiclo ovtd, amotedel epatnuo o Pabudg otov omoio TpomomomOnKav ot
TPOKTIKEG UAPKETIVYK TOV ETUPELDV, AOY® 0OKPPOG TOV CLUVONKOV oVTOV NG
OIKOVOUIKTG Kpiong. Amotelel akOpUO LEYOADTEPO EPATNUA, KOTE TOGO TpOoTOTO|ONKaY
Ol TTPOKTIKES UAPKETIVYK EOIKOTEPO TMV ETALPEIDOV OAXEIPIONG TOAVTEADV TPOIOVI®YV,
AOY® TOV GLVONKOV TNG OIKOVOIKNG KPpiong, KaBdg e101kd Yio Ta TOAVTEAY TpoidvTa, M
VYNAN TN, G€ GLVOLOGUO [LE TNV OIKOVOMIKY Kpiom, Onpovpyncov avnovyies yuo
kaBilnon g ovyYKeKPEVNG ayopds Kot TNV emakoOAlovdn avaykn va tpomomombovv
PLLIKA 01 GTPATNYIKEG KO TOKTIKEG KIVIGELS TV ETALPELDV.

MeBodoroyia: Ilpokeyévov va amovinBel 10 gpdTMUO 0VTO, 1 TAPOVGSA EPYACia
UEAETA TNV OyOopd, ETOUPEIEG KO TPOTOVTO OO TOV YDPO TMV TOAVTEADV TpoidvTmv. TTo
oLYKEKPILEVO PeAeTnONKaY TO TopoKATo dlokprtd medio:

o Ilpaypoatomrombnke Oewpntikny perétn ¢ PPMoypapiog, mpokewévovr va
Katavonbel 0 yOPOS TOL UAPKETIVYK, O YDPOG TV TOAVTEADY TPOTOVIMV Kol KLPImG
TOL GUUTEPLPOPLAKA YOPAKTNPICTIKA TOV KOTAVOADTAOV, GE GYECT LE TO TOAVTEAN
TPOIOVTOL.

o Ilpaypatomo|nie HEAETN TNG CLVOAKNG EMOPAONG TNG OWKOVOUIKTG Kpiomg ota
OWKOVOUKE  OTOTEAECUATO TOV  UEYOAVTEP®V ETOPEIDV TOAVTEADV TPOIOVI®V
peta&d 2008-2012, mpokeyévon vo katavonbel katd 1660 emnpedoTnKay amd TV
OLKOVOLIKT] KPioT, ™G TPOG TNV OMOTEAEGUOTIKOTITO TOV EMLYEIPNUATIKOV ETAOYDV,
OAAG KOU TOV TPOKTIKOV UAPKETIVYK, TOL OTOTEAOLV akpoywviaio AiBo tovug.
[Mapdriinia, n peAétn ot a&lomodnke dote va emheyel etanpeia mov £0e1&e pe ta
EMYEPNUOTIKA  ATOTEAECUATO NG  OTL  TPOCOPUOCTNKE  EMTUYNUEVA, TOGO
GTPATNYIKA OGO KOl TOKTIKG GTNV OLKOVOULKT| KpioT).

e Ilpaypoatorombnke HEAET NG TAPATAVED TEPITTMOONG ETAPEINS, TPOKEUEVOL VL
Katavonbel o tpoOmog OETIKNG EMYEPNUOTIKNG avTIOpOoNS KOTA TN OdpKeln NG
Kpiong, Le QPO OTIG TPAKTIKEG ETOPIKOD LAPKETIVYK TOV aKOAOVONGE.

e IlpaypoatomomOnke PEAETN EVOEIKTIKOV TOPASEIYUATOV GUYKEKPIUEVAOV TOAVTEADV
TPOIOVIOV, TPOKEWEVOL va, Katavonbel Katd mdco TpomomomdnKay ot TPOKTIKEG
UAPKETIVYK TOV TPOIOVIMV OVTAOV KOTA TN SLIPKELD TG OIKOVOUKNG KPionG.
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1. Ewoayoyn

1.1 AvTiKeipevo Ko 6KOTOG EPYaoiag

H obyypovn kowvovia yio v TAEoymeio ToV TOMTOV Kol KUPIMS Y10 TOVG TOMTEG TOV
dVTKoy kOGpHoL  yapokTnpileTor oG KaTovorlmTiky. KOplo péinuo tovg amotelel m
duvatodHTNTo LENUEVNG KOTAVAA®ONG Le OmOTEAEGHO PEYAAD pépog TG (wng Tovg va
aQOpd 6TOV TPOTO LEYIGTOTOINGNG TS AYOPUGTIKNG TOVS OVVOUNG.

Emumpdoheta, Aertovpydvtag o (o X0y GTNV OOl 01 PLGLOAOYIKES OVAYKES Kot Ot
avaykeg ac@oieiog ToV KOTolkoVv Tov duTkKoD KOGHOL €YovV kavomombel dedopuéEvon
OTL, M Kowvmvia gival KatavoA®TiKy, ot AvOp®Tol Yo val KAADYOLV TIG KOWVWOVIKES TOVG
avaykeg otnpilovrol Wiaitepa oty €1KOVO TOL TPOoPdALovy Tpog Ta E€m, pia ewova N
omoio mepthapfavel peta&d ALV Kot TNV EMA0YT] pOOY®V, TOTOVTCIOV Kol 0EEGOVAP.

Inuovtikd poého oty tdon oavtn, mailovv ot etaupeieg dwyeiptong moAlvteEA®V
TPOIOVTOV. XTOX0G NG TaPOoVcaS epyaciog amoteAel 1 e&étaon kot 1 avdivon tov
TOALTEADV LAPKAV KATE TN O18pKELOL TG OIKOVOIKNG Kpionc.

[Two ovykekpéva, 1 Tapodoo epyacio oKomd €yl va LeAetnoel Tov Babud otov omoio
TPOTOTOMON KAV Ol TPUKTIKEG LAPKETIVYK TOV ETOUPEIDV, AOY® aKPIP®OG TV cLVOINKOV
OQLTOV TNG OWKOVOUIKNG KPIoMG, EWOIKOTEPA TMOV ETOPEIDMV OLOYEIPIONG TOAVTEADV
TPOIOVTOV, KaOOG E101KA Y10 TOL TOAVTEAN TPOIOGVTA, 1| VYNAN TIUTY, GE GUVOLOUGUO LE TNV
OKOVOUIKY] Kpiom, onpovpynoav avnovyieg yia kabilnon g cuyKekpiévng ayopds
Kot TNV emakOAoVON avdykn vo tpomomomBovv plikd Ol GTPOTNYIKES KOl TOKTIKES
KIVIGELS TOV ETOLPELDV.

1.2 Meg0Oodoroyia kot Teprypa@n pyaciog

H epyacio amoteleitar and dvo Pacwd tunpata. To mpodto tunpa gival to Bempntikd
HEPOG TOL  OVOADEL TIC £vvoleg TNG EMOVLUIOG, TNG MOALTEAENG KoL  TOV
CUUTEPLPOPLOKADV  YOPOKTNPICTIKAOV TOV  KOTOVOAOTOV OC TPOG TO TPOidvTol
oAV TEAETOC.

To devtepo TUNUO NG gpyaciog €lval To eUmEPKO UEPOG TNG €PYOCING, GTO OMOoio

TPOLYLLOTOTTO ONKE!

o Mekétn Mg OLVOMKNG emMdpPAONG TNG OWKOVOMKNG KPIoNG OTA OIKOVOLK(
OTOTEAECUATO TOV HEYOAVTEPMOV ETAPEIOV TOALTEA®V TPoidvimv petald 2008-
2012, mpokeévonv va katavondel katd OGO EMNPEACTNKOV OO TNV OTKOVOUIKY|
Kpiom, ¢ TPOG TNV OMOTEAEGUATIKOTNTO TOV EMLYEPTUOTIKOV ETAOYDV, OALL Kol




TOV TPOKTIKAOV UAPKETIVYK, OV OMOTEAOVV akpoymviaio AlBo tovg. [Tapdiinia, 1
perétn ovtn oSomomdnke @ote va  emheyel etoupela mov €0e1&e pe  Ta
EMYEPNUOTIKE  OMOTEAEGHOTA TG OTL  TPOGOPUOCTNKE  EMTUYNUEVE, TOGO
GTPAUTNYIKA OGO KOl TOKTIKG GTNV OWKOVOULKT Kpio).

e  Mekétn ¢ mapandve mepintwong etopeioc, TPokeEEVOL va Katavondetl o Tpdmog
OeTkng emyepnuatikng avtidpaong Katd ) didpkea g Kpiong, Le ELPACT OTIC
TPOKTIKEG ETALPIKOV HAPKETIVYK TOV OKOAOVONOE.

o Melétn €VOEIKTIKOV TOPOAOEYLATOV GCUYKEKPIUEVOV TOAVTEADV TPOIOVTI®V,
mpokeWEVoy va katovondel Katd mOco TPOoToToOmONKaV 01 TPOKTIKEG UAPKETIVYK
TOV TPOIOVIMV OVTMOV KOTA TN SLAPKELN TG OIKOVOUIKNG KPioG.

Melretn KE®AAAIO 5: Awagpopomoinon
., AKTIKMOV ULADKETIVVK TTOOTOVIMV
IIpoiovrov

, KE®AAAIO 4: Avapopomnoinon j
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Ayopag

Yympoa 1: Media perétng s gpyaciog




2. Avackonnon Biploypaogiog

2.1 H évvoua Tov mtpoiovtog

Mpoidv: Ipoidv amoterel 0TIONTOTE UTOPEL VO AyOPOoTEL Yo var ypnoiporomel 1 va

KkatavolmOel mpokeévov va kavoroost pia avaykn 1 embopia (Philip R. Kotler,

Marketing Management, Millenium Edition, Custom Edition for University of Phoenix,

Pearson Custom Publishing, 2002, p. 183). [Ipoiévta Oempodvtot To puoikd ayadd (m.y.

éva Ceuydpt vTOdNUATO, L0 NAEKTPIKT) GUOKELY]), TA KOTAGTHLATO ALOVIKNG TMOANCTG

(my. MOALKATACTNUO, GOVLTEPUAPKET), TO ATopa (Y. €vog TOMTIKOG T €vog

enoyyerpatiog abintmg), €vag opyaviopog 1 po weoloyio. Xe avtd to TAAIGLO, Ot

Kotler-Keller (Philip R. Kotler, Kevin Lane Keller, Marketing Management, Prentice

Hall, 12" edition, 2006, p. 372) opilovv mévte eninedo TpoidvToq:

1. To Bacwkd 6@elog (core benefit): eivar avtd oL ayopaletl o TEAATNG.

2. To Paocwd mpoidév (basic product): ivar To YOPOKTNPIOTIKA KoL TO GLGTOTIKE TOV
TPOIOVTOC,.

3. To avapevépevo mpoidv (expected product): eivar ta yopakTPloTiKd TOL Be®povVTIUL
dedopéva.

4. To devpopévo mpoidv (augmented product): eivor ta yopaKINPIOTIKAE TOL EEMEPVOLV
TIG TPOGOOKIEG TOV KATAVAAMTY|, CUVETAGS EIVOL TO «EMTALOVY TOL diveTat.

5. To dvvntikd mpoidv (potential product): etvan Ta yapaxtnprotiKd mov Ho propovcoav
va doBovv emmAéov kat Oa evBovsialav Tov ayopaoTty|.

g Avvntikod
TPOIOV
“ Awvpopévo
TPOIOV

Avapevopevo
TPOiOV
o
Baocwo
TPOiOV
g—

Boowko
\ JOLINS

Xyfqpna 2: Ta névte emineda mpoiovrog




2.2 H évvoun g emovopiog

Oprwopiog Enovopiog: Xopoova pe v Apepikdvikn ‘Evoon Mdapketivyk o optopog
enovopio kabopiletor wg «Eva Ovopa, &vag 6pog, éva onpa, &va oOuPoro 1 €vog
GLVOVACUOG TWV TOPATAV®, TOV GKOTO £YEL VO TPOGOMGEL TAVTOTNTO GTO TPOIOVTA 1|
vanpeciec evog mpounbevtny Kol Vo TA SLOPOPOTOCEL OO TO. OVTIOTOLYOL TOV
avtayoviopod» (Philip R. Kotler, Marketing Management, Prentice-Hall, 11™" edition,
2003, p. 178).

Evtobtolg, moAlol oakadnuoikol £yxovv OSPOPETIK OVTIANYN NG GLYKEKPIUEVNG
évvolag, Ommg yioo mapdderypo, o Ambler (Tim Ambler, Need-to-Know-Marketing,
Century Business, 1992, p. 97), mov opilel v enmvopio ®g «TnV vIdoYEST OGS OUAdS
YOPUKTNPIOTIKOV TOV UTOPOVV VO OLyOPAGTOVV KOl VO TPOCSOEPOLV kavoroinon. Ta
YOPOKINPIOTIKE ovTd pmopel va  givor  TPAyHoTkd 1 QOVIOGTIKA, AOYIKA N
cuvosOnpatiKg, antd 1 adpLeTON.

Aw@opd Erovopiog ko Ipoiovrog: Oo mpénet vo onuetmBel 6Tt vapyel ONUOVTIKN
dlpOPOTOINGT AVALESH GTNV €XMVLUIN Kot TO 1010 To poidv. [T cvykekpyéva,
ENOVLUIN ATOTEAEL ONUOVTIKO TUN IO TOV KAOE TPoidVTOg, dALG GE TETOLN LOPPN], TTOV VO
TEPLEYEL EMMAEOV GTOLYXELDL TOL OTTOTOL TO OLOLPOPOTOLOVY OO T VILOAOITA TPOIOGVTO TOV
npoopifovtar yo. v kavomoinon tg idwag avaykng (David A. Aaker, Managing
Brand Equity: Capitalizing on the Value of a Brand name, Free Press, 1991, p. 5). H
enovopio gival meplocdTEPO TOAVTAOKN £vvolo GE OYECN HE TO TPOidV, OLOTL
TePAOUPAVEL TO GUVOAO TOV OVTIMYE®DY Kol TOV GLVOLGOHNUATOV TOV KOTAVOADTOV,
CYETIKO HE TO YOPOKTNPIOTIKA Kot TIG W0TNTEG €VOG TPOIdVTOG, TO OVOUO TNG
EMOVLUING, TO TL AVTITPOCMOIEVEL KO 1] GLUGYETIOT TNG ETUPELNG TOV TO TOPAYEL LE QLTI
(Torsten H. Nilson, Competitive Branding: Winning in the Market Place with Value-
Added Brands, John Wiley & Sons, 1% edition, 1998, p. 28).

Avtéc o1 yég dlapopomoinong Umopovv va eivor Aoyikég ko omtég Kot va oyetifovat
HE TNV 0mdS00T TOL EMMVVUOV TPOTOVTOG, 1) TEPLIGGOTEPO GLVOUICONUATIKEG, CUUPOAKES
Kot duAeg, kot va oxetiCoviot pe 11§ a&leg mov avtimpocwnevel | enwvopio. H emovopio
elvarl TOAD o onuovTiky ond Eva TPoidv, d10TL KOTUASEKVOEL TOV E101KO deCU LE TOV
TEAATY), EPOGOV TEPIAAUPAVEL £V GHVOAO OO PLGIKA Kol GUAN YOPAKTIPLOTIKA.

Koatd tov Harvard Ted Levitt, 1 enovopio ivor £va dtapopomompévo mpoidv, 010t £xel
Kamoleg 1010tNTEC EEY®P1oTéG amd KATOL0 AALO TPOTOV, GTOXEVOVTOS GTNV IKAVOTOiNnom
g 101G avaykns. AVTéC ot SlopOPOTOMUEVES 1010TNTEG UTOPEL Vo lvan AEITOVPYIKEG,
vakég i dviec  (Kevin Lane Keller, Strategic Brand Management: Building,
Measuring and Managing Brand Equity, Prentice Hall, 1998, p. 42).




Ewévo g erovopiog: O Gardner kou Levy (Burleigh B. Gardner, Sidney J. Levy,
“The Product and the Brand”, Harvard Business Review, Vol. 33, March-April 1955,
p. 35) Ntav o1 TPOTEPYATEG TOV KAOOPIGUOV TNG £VVOLNG EIKOVO, TNG EMMVLLIOGY,
&yovtag g kvupro GEova OtL Ta TPOidvTa SBETOVY €va KOWVMVIKO Kol WYLYXOAOYIKO
VOPaBPo eKTOC amO PLOIKO, GEOOUEVOL OTL TAL CLVOLGONUOTO, Ol 10£EG KOl Ol GTAGELS
TOV KOTAVOADOTOV GE GYECT UE €VO ETMVLUO TPoidv KabBopilel TNV TEAKN OyOPACTIKN
TOVG ATOPUOT.

‘Exovv 600l 014p0opot opiopol GyeTiKd Le TV £vvolo TNG €KOVOC TNG ETOVULUING, Ol
omoiotl opadonotovvion o mEvie katnyopiec (Dawn Dodni, George M. Zinkhan, “In
Search of Brand Image: 4 foundation analysis”’, Advance in Consumer Research, Vol.
17 Issue 1, January 1990, p. 110):

e X10VGg TOAD gupelg opiopovg (blanket definitions), ot omoiot ekppdlovv meEPIGGOTEPO
NV Yevikn aicOnom g évvolag tng 1Kovag g enmvoupiog,  oroia yopaktnpiletal
®¢ «to GBpotopo TV cLVOMK®V evivtdcewvy (Herta Herzog, “Behavioral Science
Concepts for Analyzing the Consumer”, Marketing and the Behavioral Sciences,
Peny Bliss, Allyn and Bacon, 1963, p. 78) kot «otidfmote ot GvOpmmotl GuveEovV e
mv enovopio» (Joseph W. Newman, “New insight, new progress for marketing”,
Harvard Business Review, Vol. 35, Issue 6, November-December 1957, p. 97).
2Oppova pe aut TV Katnyopia n avtiinyn mov £xovv ot dvBpmmot Yo Eva mpoidv
N wo papko 0gv TavTileTon TOVTo PLE TO TPOYUOTIKO TOVG TPOPIA, Ad AEITOVPYIKNG
AMOYEMG, LLE OMOTEAEGLLOL TO O CIUAVTIKO Vo givat 0 TpOTOS e Tov omoio PAémovy
éva Tpoidv

e XTOVG OPIGLOVG OV divouv EUpacn 6To GLUPBOAMGHO, O1 0Toiol €YoV AueST) GYéon
HE To EUTOPIKE TPOoidVTO Kot To GOUPOAN, EKTILMOVTOG OTL TPOCMOTIKO 1) KOWVOVIKO
vonpa 1 o&lo efvar dpeco cvvoedepévn e To TPOIOV Kot OTL To TPOIOVTO, ®G
ovufola, elval ypolwo HOVO GTNV TEPITTMOON MOV UTOPOVV VO EVIGYVCOLV TNV
avVTIANY”N oL £YEl O KATAVOAMTNG Yoo ToV €0wtd Tov. Evag opiopdg mov divet
éupaon og avtn v Katnyopia opilel 6t «Ta mpoidvra (commodities) peretdvol
cov cOUPOAN TV OTOIWV TO VOO OTOTEAEL TNV EIKOVO TTOL £XOVV Ol KOTOVOAMTES
v v enovopia (brand image)» (Winfried Noth, “The language of commodities
groundwork for a semiotics of consumer goods”, International Journal of
Research in Marketing, VVol. 4 Issue 3, June 1988, p.175).

e  YT0VGC OpPIGHOVG TTOV divouy BapLTNTE GTNV GTOLOATNTO KOl TO UNVOLOTO, TOV
amodidovv ot katavalwtég oe éva mpoldv. H ocvykekpuévn kotnyopio opiopudv
npoteivel OTL €meld] oVTO TOL dNAMVEL 1| KaTAOEKVVEL Kdbe pdpka péco oe pia
mpolovtikn katnyopio, umopel va punv dwpopomoleitor wwitepa amd avtd mTov
Kévouv kot OAeG o1 VITOAOWTEG LAPKES, O TPEMEL 1] SLOPOPOTOINGCT TNG VO GTNPLYTEL
G€ OUTO OV LTOONAMVEL N CNUAVEL YIOL TOV KOTOVOAWMTY. X€ OVTO TO TAGIG1O,
EVOEIKTIKOG OpIoUOC avTtig ¢ Katnyopiog Ba pmopovoe va eivar o e€ng: «Ewdva
¢ enwvopiag (brand image) givol to GHVOAO TOV UNVUULATOV KOl TOV GLGYETICUOV
OV VLANPETOVV OTO VO SPOPOTOOVY v TTPOiOV 1M pio vanpecio ond TOV
avtayoviopd» (Thomas J. Reynolds, Jonathan Gutman, “Advertising is image




management”, Journal of Advertising Research, Vol. 24 Issue 1, February-March
1984, p. 30).

2T0V¢ 0pIGHOVE oV otnpilovtal 6TV TPOSOTOTOINcN TG KapKaG, divovtdg g
avBpomva yopaktnplotikd. [Ipoxkettal yio pio kotnyopio mov amoteAeital amd oVO
TPOCEYYIGES: M Uilol TPOGEYYIoN TEPLYPAPEL TO TPOIOV GOV Vo €ival ATOUO,
npoteivovtog vo. dwBéter v Sk tov  avelAptnTn TPOCOTIKOTNTO, EITE
ovoyetilovtag TV TPOSOMTIKOTNTO 1} TNV AVTIANYT OV £€XEL O KATAVOAWMTAG Y10 TOV
€0TO TOL UE TNV EKOVO TNG ETOVLUING. X€ QTN TNV KATNYopia OplopaV, Tavtilovv
ocuvBwg v ewdva (brand image), pe v TpocoTIKOTNTA TG enmvopiog (brand
personality).

H tedevtaio katnyopio. optop®mv  mov divovv peydAn Boapdtnto oTo YVOOTIKA 1)
YOYOAOYIKA oTolyEln, OmmG €ival ol 10€€G, T0. GLVAIGHNUOTA, Ol GUUTEPLPOPES, TA.
TVELVULOTIKO OUKOSOUNUOTO, Ol TPOGOOKIES, EKTILAOVTIOS OTL Ol TAPAYOVTEG TOV
kabopilovv v ewodva G enwvopiog, Ppiokovtar evtdg UG SLOVONTIKNG
Swdkaociog.

YUVETMG, 1 €KOVA TNG ENOVLUING €Vl 1] TPOCOMIKY| OVTIANYN TIOV £€YEL GYNUATIGEL O
KATOVOA®TAG 6TO PHVOAO TOL Yo pio em@vopia, mOpEVMG amotelel mEPIGGOTEPO Eval

VIOKEEVIKO QoVOUEVO TOL OTNPileTol oIV AvTIANYN TOL KOTOVOAMT] KOU GTO
A0YwO M cuvalcOnuatikd tpdmo wov eneEnyel o unvopata wov AapPdvel amd avtd 10
EMMOVLUO TTPOTOV.

Eion Emovopiog: Kdabe emyeipnon, mptv ano@acicel vo yp1GLULOTOMGEL £va CGLd Yo
10 TPOidV NG TPémel va eMAEEEL amd GLYKEKPIUEVA €101 ONUATOV, OVOAOYA LLE TOVG
GTPATNYIKOVG GTOYOVG KOl TIG AOTNGELS TOV EMBVUEL VOL IKOVOTIOLGEL:

Atopkd onfpata: Meydhog aplBuog emyeipnoewv  ypnowonotel Eeympiotd
(atopukd) ofjuata yio to Tpoidvta tovg, T.y. 1 EAAIX 1o Pummaro yw tov youd
vropdtag. Ta atopkd onpata eivar ypricia 010t 1 emyeipnon dgv e&optdror ovTe
GULVOEEL TN PNUN NG LE TNV TOpEin TOL TPOIOVTOC GTNV Ayopd, LE amoTEAEcH  pia
amotuyio Tov TPOIOVTOG Vo UMV CLUTAPOCVPEL G amoTLYioL OAN TNV emLyeipnon.
Evtovtolg, n ypnon oTopuk®v onpdteov cuvemdyetol vYnAd k6oTog, 00Tt KAOE
poidv mpémel va mpownbel Eexwpiotd, cvven®dg omoutovvtolr TOAAG £E00a Kot
TOAVG ¥POVOC Y10 VOL Y TIGTEL.

Owoyevelokd onpata: To okoyevelokd onuota ite apopovv ce OAN TO TPOIOVTA
N OTIC O1APOPEG CEPES TPOIOVTOV ag emyeipnong, onwg m.y. | General Electric
Siemens mov mwAOVV &va peEYGAO aplBUd SPOPETIKMOV TPOIOVTIWV TO OTOoio
VIOYPAPOVY HE TO ONUO TOVG. XMNUOVTIKG TAEOVEKTNUATO TOV OWKOYEVEIK®V
onudtov gival To pkpd KOGt TpomdOnong, n gvkoiio 6To va KabiepwBovv kot va
Yivouv amodeKTd 0md Tovg KaTavaAmTég pe To idto ovopa (Jean-Noél Kapferer, The
New Strategic Brand Management: Creating and Sustaining Brand Equity long
term, Kogan Page Publishers, 2008, p. 364). Evtovtoig, €av ypnoyuomombei




AavBaouéva €va okoyeveloko onua, 0o odnynoet o amotvyia 1660 Ta vEX 0G0 Kol
T0. TOALG TpoidvTal.

JUVOLUGUOS OTOUIKAOV KOl OLKOYEVEWUKAOV ONUATOV: ApPKETEG EMYEPNOELS,
TPOSTOOMVTOG VoL GLVOIVACOLV TO TAEOVEKTIATO TMV OIKOYEVELNK®MV KOl ATOUIK®OV
ONUATOV, YPNOYLOTOIOVV TOV GLVOLAGHO TOUG, HE OMOTEAEGHO, TO OIKOYEVELNKO
OGN0 VO, VOUUOTOLEL TO VEO TTPOTIOV KOl TO ATOUIKO VO TO EEATOUIKEDEL.

Iowwtikd onfpate: To 1WOwTKd ofuato elval ekeivo OV dNUIOLPYOLVTOL Kot
eléyyovion amd 10 pecdlovro kot Oyt amd TOV TOPAy®Yd, ONMS M. TPOIOVTA
WwTikng etikétag oe super market “Carrefour”, “BaciidmovAioc” kth. Avto
ocvpfaivel 6tav 1oYLPOL HECOAAPNTEG TOL EYOLV KOAN UM GTNV aYOpd TOPEXOLV
Okd TOVG OO GTA TPOTIOVTA OV SlaféTovy avarapPdvovtag Tavtdypova To 6000
mpomdnone, wote VO OTOKTNOOVV  UEYOAVTEPO  UEPIOIO  OTNV  ayopd,
LEYIOTOMOLOVTOS TV 0POGImON 6TO TPOoidv Tovg Kot avEavovtag o KEPON Tovg. O
LEGOAUPNTNG YPTCLLOTOLDVTOS TO OKO TOV GOl GTA TPOIOVTA OV SLBETEL, Umopel
Vo 0AAAEEL TIG TTPOJYPOOES TOV TPOIOVIOV TOV TAPAYOVTOL GUUPM®VO LE TIG
TPOTIUNGELS TOV O00ETOVTOG TO O YOUNAOTEPES TIUEG. XTY| GUYYXPOVY| EMOYN, O
AVTOYOVICUOG OVALEGO GTO CTLLOTO TOV TOPAYDYDV KOl TOV CUATOV TOV EUTOPOV
glvar oD €vtovog Kot eival Yvootog g «udyn Tov onudtovy (battle of brands),
evo a&ilel va onuewmBel 6tL dev glvarl TepocOTEPO £VTovog e&ontiag Tng onpovpyiog
UEYEAA®V KOTAGTNUATOV, AVGIO®MV KOTACTNUATOV KOl GOVTEP-LAPKET.

Xroyeio Erovopiog: H enovopio cuvtiBetor amd cuykekpipéva empépovg otoyeia,
mov glvar to dvopa, To Aoydtumo, 1 Guokevasia, Ta omoio. ovopdlovtal «oTotyela ™G
enovopiocy N «tavtotnteg g enovopiocy (Kevin Lane Keller, “Conceptualizing,
measuring, and managing customer-based brand equity”, Journal of Marketing, Vol.
57 Issue 1, January 1993, p. 2). Katd tov Kotler (Philip R. Kotler, Marketing
Management: The Millenium Edition, Prentice Hall, 10" edition, 2000, p. 29), n
enovopio omotelel €va moAvovvleto cvpPoro, to omoio amoteleiton amd To €ENg
otoyyeio:

[310TTEC-YapOaKTNPIOTIKA: 0L EMOVOUIN EYEL GLYKEKPIUEVO, YOPOKTNPIOTIKG Kol
010N TEG.

O@éln: plo emwvopio amotedeitol amd AELTOVPYIKE KoL GLVOICONUATIKE OQEAN.
Aéiec: m emowvopio cvyvd petaepalet 16 afieg Tov KOTAGKELOOTN

KovAtovpa: 1 kébe emmvopio avTimpoo®mTEVEL 0L GUYKEKPLUEVT] KOLATOVPO
[Ipocomikdtro: M enwvopio yoo vo glvol emTLYNUEVN, TPEMEL Vo EYEL LA
GUYKEKPIULEVT] TPOCOTIKOTNTO

Xpnotmg: 1 enovopio. VTOSEIKVOEL TOV TUTO TOV KOTOVOAMTY 7OV oyopdlel M
YPNOUOTOIEL TO CLYKEKPIUEVO TPOTOV.

Mo erovopia yio vo Bempeiton emTuynuUéVn Kot EAKVGTIKY TPOG TOVS KOTAVIAMTEG, OEV
ypedletar poévo va €yel 1GYVPN TOVTOTNTA, OAAL KOl VO GUVEXICEL VO, TKOVOTOLEL TIg




avayKes TOV KOToOvoA®T®V. [Ipdkeltar ovclaoTIKA Yo Hio, GUUE®VIO TOL dNUoLPYELTUL
aVAUESH OTOV TApUy®YO KOlU TOV KOTOVOAMTY, UE OQPEAN Kal Yy To 0vo uépn. O
KOTOVOAWMTAG OMOKTA EUMIGTOGVVI] OTN GULYKEKPLUEVY] EMYEIPNON KoL O TOPAY®OYOS,
HEC® NG 0QOGIMONG TOV KATOVOAMTY OTOKTA HEYOADTEPO OYKO TMOANCE®V Kol
avtiototya tlipo, evd eEacearilel Tnv pelhovtikny {nmon.

Youewvo pe tov Torsten (Torsten H. Nilson, Competitive Branding: Winning in the
Market Place with Value-Added Brands, John Wiley & Sons, 1998, p. 57), ta Pacikd
KpLTnpta pog yvootie enwvopiog stvot ta eEng:

o Noa éxet dlopopeTikég Kot copeic aieg

e Na givon drapopomompévn kot va Eexwpilel amd ta vrdAouTa TPOIOVTA.

e Nao etvar eEAKVoTIKN.

e Na el o Eexabapn tavtdTTO.

Xpion Emovopioc: H Paocwm ypnon g emovopiog sivar va dtapopomombovv ta

mpotévta oG etanpeiag amd po GAAN, mapéyoviag v ehevbepio otov mEAGTN VA

emlé€el avtd mov embupet  (Susannah Hart, John Murphy, Brands: The New Wealth

Creators, Macmillan Business, 1997, p. 12). H enovopio gvog ayabod ypnoyiomoteitol

Y TOVG KATmOL Adyoug:

*  Amotelolv dloKPLTIKA Yvopiopata TG ETOpEioS TOV TO EUTOPEVETOL.

e Ot KOTOVOAMTEG, OlELKOADVOVTOL OLOTL OMAOTOLEITOL Y10, AOYOPLAGUO TOVG M
Swdkacio emAoyng, e£ac@arMleTol £va GUYKEKPIUEVO ETIMESO TOLOTNTOC, LELOVETOL
0 avTAapPavopevog Kivouvog v avamTOCOETOL KOl 1 EUTIGTOGUVY] AVAIEGO TNV
ETOPELN KO TOV KATOVOAMTY TTOL ayopdlel TO €V AOY® TTPOTOV.

e H emovopio dopeitar 6to 1010 T0 TPOIOV, OTIC SPAGTNPLOTNTES LAPKETIVYK, KAO®DS
Kot 6TV duvaTOTNTO ¥PNONS N UM XPNONS OO TOVG TEAATES. ZVVETMGS, 1| EMWVLUINL
evog mpoiodvTog avtikatomtpilel OAN v gumelpio Tov PudVovV LE TO TPOIOVTAL.

Xapaoktnprotika Emroyiog: 'Eva onpo kpivetar og emruympévo 6tov mapovctdlel ta

€ENG YOPOKTNPLOTIKA:

e To dvopa tov givar amhd, 00, TPOPEPETOL KOL OTTOUVILLOVEVETOL EDKOALL.

®  YTOOMAMVEL GLUYKEKPIUEVO KUPLOL YOPOKTIPLOTIKA TOV TPOTOVTOG 1 TNG YPNONG TOV.

e Eivor efedwcevpévo kat Oyt yevikd, dOTE Vo UITOPEl VoL TO YPNCLUOTO|CEL M
emyeipnon. o mapdaderypo, n Coca-Cola €xer v amoxkieloTikOTNTO XPNONG TG
AéENG coca, Oyt dpmg Kot ™S AéENG cola mov kaBopiletl Evav TOTO VO VKTIKOD Kot
70 0moio pmopel va ypnopomom el kot omd avtaymvieTés, Ommg gival 1 pepsi-cola.

e Amewovilel v ewkdva ¢ emyeipnong, aAld Kot topldlel 6Ty YuyoAoyio Tov
KOTOVOA®TY).

e Eivalr povadikd, €vdldkprto kot £viovo OlopopOTOMUEVO Omd TA LTOAOITO
AVTOYOVICTIKA TOV.

e Agv glval KOWOTLTO, OCTE VO, EYEL YPOVIKN OLBPKEID KOL VO UMV OTolTeiTon vo
aAldEel Yo vo pmopel voo TPOCOPUOCTEL GTN GLOKEVOGIO, OTNV  ETIKETO KO OTN
OLOLPNUIOTIKN KOUTAVLOL.




e Na éxel vouikn mpoctacia.

Yoppova pe to poviého CBBE  (David A. Aaker, Managing Brand Equity:

Capitalizing on the Value of a Brand name, Free Press, 1991, p. 15), pio erovopio yio

va glvol emroynuévn oty ayopd mpémer v O00€TEL  TEGGEPLS  OMULOVTIKOVG

OAANAEEQPTOUEVOVS TOPAYOVTEG:

e Noa e£aoc@orileTor n ovayvaplon TG ETOVLIING A TOVG TEAATEG KoLl VAL GUVOEETAL
GTO UVOAD TOV KATOVOAMTOV LE VO CUYKEKPLUEVO TPOTOV 1] GUYKEKPLULEVT AVAYKT).
AV10 0VC106TIKA oNpaivel OTL KAOEpOVETOL 1) KATAAANAN TOVTOTNTO TG EXTOVOUINGC.

e Anuovpyio Tov KATEAANAOL VONLLOTOG TG EXMVLULOG.

e H dnuovpyia tov KATdAANA®V 0VTIOPAGE®V TOV KOTAVOAOT®OV Y10l T1 ETOVOUIA.

e H olayn g ox€ong avOUESH GTOV KOTOVOAMTY KOl TNV €M®VULUIN amd omAn
avtomdkplon, o€ dnuovpyia Eviovng oyéone motdTTag Kot alomioTiog, avVAUESH
OTN EM®VLUIO KO TOVG TELATES TNG.

O TapdyovTeg TOV TPOAVUPEPOVTAL, TEPIAAUPAVOVTOL GTNV TUPAUION TOV LOVTEAOV TNG
TePOVGLOKNG a&iag g enwvopiog mov Paciletar otov mehdtn (CBBE). Avaivtikdtepa,
ot Paon g mupauidag avtng, PpiokeTan n Evvola g eE€yovcag Béong (salience) kot
akolovBovv ot €évvoileg g emidoong (brand performance), tov cuVOAOL EIKOVOV

(imagery), tov xpiceov (judgements), tov ocvvacOnudtev (feelings) kot Tov
ouvvtoviopov (resonance).

YovaloOnpoto

Kpion

| Mo

Eniooon

EE&yovoa Ofon

Xyqpa 3: To povrého CBBE




Inuocsio ™ Erovopios: Topeova pe tov Dolich (lra J. Dolich, "Congruence
relationships between self-images and product-brands” Journal of Marketing
Research Society, Vol. 6 No. 1, February 1969, p. 82), m &wodva ™G €nOVLUIOG
KOTEVOVVEL TIG ALYOPOUCTIKES AMOPAGELS, OEOOUEVOL OTL 1] OLYOPUCTIKY OTOPACT] Y10 EVOL
TPOoiov, dev e€apTdtan amd T0 AEITOVPYIKA TOV YOPAKTNPIGTIKA, 0AAL 0md TOV TPOTO OV
T TPoidvTO G oVUPora, emnpedlovy 10 KOpOg (status) TOL ayopacTH—YPNOTH Kol TO
aloOnua  aVTOEKTIUNONG TOL, OAAG Ko €mEWn €va TPoidv eivar mo mbavd va
YPNOLOTTOLEITOL OTOV VLAPYEL GLULPOVIN AVAUEGO GTNV EIKOVO TOV TPOIOVTOG KOl TNG
TPOYLLOTIKNG 1] 100VIKNG EIKOVOG TTOV £YEL O KOTOVOAMTHC Y10l TOV EXVTO TOV.

To péyeboc g aviiinyng g enovopiog kabiepovel to Pabog kot 10 TAATOG TG
avTiAnymeg ¢ envupiog, ONUIOVPYDOVTIOG HOVOOIKEG GULVOECELS WE TN Em@VLuia,
TPOKOADVTOG OETIKEG aVTIOPAGEIS GTOVG TEAATEG TNG KOl ONUIOVPYDVTOG EVIOVEG KOl
OpacTNPLEC GYECELS TV TEAOTOV e TV emwvouic. H omovdadtra g enmvopiog
KATOOEIKVUEL L0l IGOPPOTNLEVT] GYECT OVALEGO GTOV KATOVOAMTH KO TNV EXTOVOUI0 Kot
mpokOtel Otav OAeg ot vmolowmeg afleg ™G emwvupiog £(0VV GUUPOVNGCEL UE TIC
avaykes, ta BEAm Kol Tig emBupieg TOV KoTovoAoTdv. Avtd pmopet va emitevydet dtav
onpovpyNnBovv ot KOTAAANAEG CLVAUGOMUOTIKEG AVTIOPACELS TV KATAVIADMTOV Y10 TV
enovopia., kadotovrog avaykaio TNV KahEpwon TG TOVTOTNTAS TG EXTOVVUING KO TNG
€Vvolag NG, MOOTE O KOTAVOAMTNG VO EKTYHA OTL 1) EMOVLUIN OVTITPOGMOTEVEL TN
TPOCOMTKOTNTA TOoL kol to motevw tov (Kevin Lane Keller, “Conceptualizing,
measuring, and managing customer-based brand equity”, Journal of Marketing, Vol.
57 Issue 1, January 1993, p. 17). H dOvaun g erovopiag nepilappdvel to. aicOfuoroa,
TIG eUmeIPieg Kot TIG amOYELS TOV TEANTMOV, GUVETWMS, PPICKETOL HEGO GTO HVOAO TOV
KOTOVOAW®TY).

Opéin ™ Erovopiag: KdbBe emovopio £xet opéAn 1660 yia Tov ayopactn 660 Kot yio
TOV TOPAy®YO Kot TV kKowvovia yevikotepa. [Tio cuykekpipéva:

["a tov ayopaoct:

e FEmtpémer ™V TPOYUATOTOINGCY TOV OyOP®V TOLG HE OLyoLPld KOl ELKOAL,
napEyovtag pio a&ldomotn eyyvmon tototnrag, aiog Kot IKavomoinong.

o Av&dvel TN avoyvoploLOTNTa S1EVKOADVOVTOS TV 0yopd TOL TPOIOGVTOC.

e Edv to mpoidv elval mootikd, dnovpyeitor g OETIKN €1KOVO, GTOV KOTOVOAMTY,
AVOQOPIKA LE TNV TOOTNTA Kol a&lomoTio: TOV TPOoidVTOC.

e [Ipocehivel TNV TPOGOYN TOV KATOVOAM®TY G€ VEQ TPoidvTa TG 110G eTonpeiog mov
Aoveapovtal 6Ty ayopd.

e  Ymdpyet o cvvelpuodg 0t £va KaAd ofjpa onuaivel kot kohd tpoidv. ITodd cvyvd, o
KOTOVOAW®TNG elvan dtateBelévog va TANpOGEL TEPIGGATEPA Y10 VO OLYOPAOEL £Val
a&10meTO TPOIOV EMEWN UE AVTO TOV TPOTO ATOAAUPAVEL TPOIOV Kot GO LE KOAN|
moldTNTa Vimbovtag BEPalog yio TNV TPOEAEVOT) TOV.
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Ikavomotel Wyoykd Tov KATavaA®TY, 0CKOVTOS TOV ETPPON, O10TL 1) EMIOPACT EVOC
KOAOU KOl TOL0TIKOD GUATOG GUVOEETOL, LLE TNV EIKOVO QLTOV TOV TPOIOVTOC, OTWG
10 el dlapopemoel 1 o M emyeipnon (David A. Aaker, “Building Strong
Brands”, Free Press, 1996, pp. 78-79).

[Ma Tov mopaywyd tov Tpoidvog 1 ToV EUTOPO:

Amotelel €va HECO EMPPONG NG KOTAVAAMTIKNG GUUTEPLUPOPAS, TAPEYOVIONS GTOV
Topay®yd TV ac@dAiela g CRtnomng, KoM VIoYPEMVEL TOVE AMOVOTOANTES Vol
poundevovon To TPoiov.

Evioyvel ™ Sompaylatentikny SUVOUN TOV TOPAy®yoy OTIS CUUPMVIEG UE TOVG
MovEPTopovE.

O éumopog 1 0 wapay®YOS Yopoaktnpilel pe TO EUMOPIKO GNUO. TNV TOWHTNTO TOV
TPOIOVTOG, EMTPEMOVTOS TN OLPOPOTOINGNG GLYKPITIKA LE TO avVTIGTOL(O TMV
AVIOYOVIGTOV.

Evioybdel toug 6td)0vg T™C dtapnpong S1evkoAvvovTag Ty Tpondncn Kot tpofoin
TOV TPOIOVTOG, OEGOUEVOL OTL ONUIOVPYEL APOGIMOT TOV KATAVOANTAOV GE OVTO.
Awc@aAilel TNV aQOCI®MOT TOV KATOVOAOTAOV HE OTOTEAEGUO VO OmoteAel €va
ONUOVTIKO KEQPAANO TNG €KACTOTE EMXEipNONG, eEoc@AAilovtoc T HEAAOVTIKT
Mmon ko dpa pedrovrika képdn (John Murphy, Brand Strategy, Prentice Hall,
1990, p. 4).

Edv n xpnon evog onpotog eivor EXTuynpévn oto VTAPYOVTO TPOTOVTA, 1 EMLXEIPNON
umopel pe peyoAvTePn EVKOALN, VoL AAVGAPEL GTNV ayopd vEX TpoidvTa Le emtTuyia.
AtgvkoAbvel v emyeipnon 1000 oto vo AauPdvel 660 kot va dwoyelpiletor  TIC
TopoyyeAes.

E&acpalilel TNV amokAElGTIKY KPETAAAELON TOV TTPOIOVTOG LE OVTO TO G, LECM
™G TOPEYOUEVIC VOUIKNG TPOCTOGIOG OTA KATOYLPMUEVOH EUTOPIKE GNUOTO, OTO
OUTADLOTOL EVPEGITEYVING KOl GTO TVEVHOTIKA OUKOUMUATO TG CLGKEVOAGIAG.

I'ia to Kowmvikd cOVOAO:

To eumopwd onuo cvuPdAiel oty TOPOYN TG KATOAANANG TANPOPOPMONG
TPOKEEVOD va, Tparypatoroin el opBoroyikdtepn ayopd Kot xpron TV TPoiOvVImV.
Atvel v duvatdTTA Yo SNUIOVPYIN KOVOTOMK®Y TPOIOVTOV, LE OTOTEAEGUO OL
KOTOVOAWTEG VO SOOETOVY PEYAADTEPT] SLVATOTNTA EMAOYNG TPOIOVTWV.

Empioeig: H emovopio copfaiiel otn Pertioon tov tpoidvimv Kol 61 otabdepotnta
TOV TILAOV TOVG, IKOVOTOIMVTOS TIG TPOTUNCELS TV TeAat®v. Evtovtolg, ot emkpitég

NG GNUAVOTG TOV TPOIOVI®V, LITOSTNPILovy 0Tl GLUPAALEL 6T J1APOPOTOINCT OUOIWV
petald tovg mpoidviwv, cuUPAALOVTAG TNV aENoN TOV TILAOV Kol 6T KOTOVAA®OT
GLYKEKPIUEVOV OEOTIGTOV LAPKAOV, LOVO Y10l AOYOVS SLopN oS Kot TpomOnong.
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2.3 H évvown ¢ avtihopfavopevig ko wePovookng afioag g
EMOVLRLNG

Avtihopfavopevny Aia g emovopiog: Ilpdxeiton yio pio amd TIC MO ONUOVTIKEG
€VVOlEG TOL UGPKETIVYK, 1 omoio avamtdydnke xoatd tn Oekoetio Tov 1980,
oLUPAALOVTAG EVEPYA GTNV GTPATNYIKT LAPKETIVYK.

To mpoidv Ppioketan otnv kapdid g avtiraupovouevng aéiog g erovouioc. o va
elvar éva Tpoidv emttuynuévo Ba Tpémel va oxed100TEL, VO KATAGKELAGTEL, Vo dtaveunOet
Kol voL TovAnBel pe tétoto TpOTo, OV Vo uropet va dnuovpynoet pio Oetikn avtiAnym,
YOO TN GLYKEKPUYEVH ETOVOLUIO TTOV OVTITPOCHOTEVEL, OUOPPOVOVTOG Mio OETIKN
avtiinym vy v enovopia, dnuovpydviag Oetikodg cvvelppovs. TEtolov gidovg
Betikég ovoyetioelg etvar, n avtilopfovopevn tototnta Kot 1 avtihappfavopevn aéio, ot
omoieg etvon Wwaitepa oNUAVTIKEG, dLOTL TOAD GLYVA KATELOHVOLV TI OMOPAGELS TMV
katavolotdv (Philip R. Kotler, Marketing Management, Millenium Edition, Custom
Edition for University of Phoenix, Pearson Custom Publishing, 2002, p. 14).

O emionuog opiopdc tov Mdpketvyk yio v ovtidapfovopevn o&io e enmvopiog
glval 0 akolovbog: «efval T0 GHVOAO TV GLOYETICE®MV KOl TNG CLUTEPIPOPAS OO TN
HEPLA TOV KOTAVOAMTOV HOG ETOVOUING, TOV HEADV TOV UECHOV ETKOWOVIOG KOl TNG
«yoveIKNo» etarpeiag, to omoia emMTpENOLY GTN EM®VLLIN VO KEPOIGEL LEYOADTEPO OYKO
N peyordtepn dtapopd petald TG TOANCNG Kot TIUNG oyopds, omd 0Tt Bo pmopovoe
av dev £pepe To Ovopa NG emwvopiacy (Jean-Noél Kapferer, The New Strategic Brand
Management: Creating and Sustaining Brand Equity long term, Kogan Page Publishers,
2008, p. 369). Ovclaotikd dnAadn, TpoKeTol yio TV mpootdéuevn a&io pe v onoia
EVIGYVOVTOL TO ETMVLLO TPOIOVTA KOl 01 VANPECiec. AvTt N TpooTféuevn a&ia pumopel
VO OVTOVOKAQTOL OTIS OKEYEWS, TO oLvalcHNUOTO KOl TIG OpacTNPOTNTEG TOV
KOTOVOAOTAOV GE GXE0T UE TN emwvupia, kKabmg oTIc TYHES, TO PEPIdO0 ayopds KOl TNV
kepdogopio mov M emwvopio eépvel oty etopeio. H avrihappavopevn oo g
enovopiog omotehel €va onUOVTIKO QUAO TEPLOLGLOKO oTOoLElo TO omoio  €xet
YLYOAOYIKN Kot otkovopukn a&ia yio v gtaipeio, Aappdvoviag vroyrn 6Tt 6TV ayopd,
01 HapKeG Tokilovv avdioya pe v a&io Tov €YoV QVTES.

H avtirappoavopevn a&ia e emovopiog tepthapfavel OAo o TEPIOVGLOKE GTOYEIN Ko
TIC VOYPEMGELS OV GLVOEOVTIOL HE TN EMOVLMIC, TO OVOpd Kol TO GOUPOAO 1T1G,
npocBétovtag 1 apapdvtog agio amd To TPoIidV 1 TNV VAN PESia pog entyeipnong 1/ Kot
TV tehatdv g emyeipnong (David A. Aaker, Managing Brand Equity: Capitalizing
on the Value of a Brand name, Free Press, 1991, p. 16).

Ieprovowaxn Adio g emrmvopiog: H meplovoioxn atla g enovopiog €xst dueon
oxéon pe Tov apliud TOV KOTAVOA®TOV TOL OVI)KOLV OTIG KATNYOPIEG KOTAVOAWMTIKNG
ovumeprpopds. O Aaker kartnyoplomoleli TNV KOTOVOAMTIKY GLUTEPLPOPAE Yo pio
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enwvopio oe mévte emineda (Philip R. Kotler, Marketing Management, Millenium

Edition, Custom Edition for University of Phoenix, Pearson Custom Publishing, 2002, p.

189):

e O mehdg Ba aArd&el emwvopia, Kopimg Yo Adyovg Tyne. Agv vdpyel MoTOTTA
OTNV EMOVLIAL.

o O meddng elvan ikavomompuévog. Aev vtapyet Adyog va oAAGEEL ETmvVLpLiaL.

e O mehdtng sivon kavomompévog kot Ba emiPapovlel pe emumAiéov kO6GTN OF
nepintwon mov aAAdEetl etmvopio.

o O mehdng extipd TV enwvopio kot givol rAkd TpocKeIEVOg 6 aVTH.

o O mehdng elval APOGIOUEVOG GTNV ETMVLLLIAL.

Emiong, €xel queon oyéon pe tov Pabud otov omoio avayvmpiletar to dvopa Tng
enVLUioG, He TV ToldtNnTa OTMG TNV AVTILOUPAVETOL O KATOVOAMTAG, HE TIG OVVOTEG
cuvasOnuatikég ovoyetioslg Ko pe GAA0 Kepdlola ™G emovopiag, Omoc eivol ot
TOTEVTEC, TO eUmMOPIKG onuata, Kabmg kol ot oyéoeg dwvoung (Philip R. Kotler,
Marketing Management, Millenium Edition, Custom Edition for University of Phoenix,
Pearson Custom Publishing, 2002, p. 191).

H évvouwa g meprovciakng a&iag g enwvopiog yapaxtnpiletor and ta eENg otoryeia T

onoia. aArnAie&aptmvton (David A. Aaker, Managing Brand Equity: Capitalizing on the

Value of a Brand name, Free Press, 1991, pp. 19-22):

a) H motomra g enwvopiog (brand loyalty).

b) H avayvopioyotnta g enovopiog (brand awareness).

¢) H avriwnmr - ekhappavopevn modtra (perceived quality).

d) Ot cvvelppoi kot ot cuoyetiopoi pe v enwvopio (brand associations).

e) Ta didpopo GAAO TEPIOVOLOKA GTOLYEID TNG EXMVVUING, OTMG Ol MATEVIEG KOL TO
eunopka onjuata (other proprietary brand assets).

Brand Perceived

Brand Proprietary

Associations Brand Assets

Awareness Quality

A

Yynpo 4: Xroyeio avriropfavopevng aéiog
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(o) H motdémra e enovopiog: Mio onpoviiky d1dotooT g meptovotakng a&iog g

enwvupiag etvar kou n apociowon ¢ oe avtn. [lio cvykekpuéva, OTaV 1 TEPLOVGLOKY
aflo ¢ emovopioag eivol mOOTIKA JAPOPOTONUEVT OO TIC VTOAOITES SLOGTAGELS,
amoktd peyohOtepn onpocio, €W0kd emewdn o eépel TOAMOES Kol KEPON OTNV
emyeipnon, €WIKA €qv AaPel kaveig vmoyn tov Ot givor Arydtepo damavnpn M
dlTpnon TEAATOV Omd T TPOGEAKLGN VEWOV, 6TOY0G ToL GLVHBWS TopaPAénetar and
TIC ETOUPELEG.

H ayopaotikn mpoonhmon eivol QUEGOH GUVOEOEUEV LE TNV KOTOVOAWMTIKY] IKOVOTOINGT)

OMMG TPOKLATEL A0 TNV ayopd evog ayaBov. [ va 1oydel N ayopacTiKy] TPOSHA®GN,

TPEMEL va 1oxbovy  Towtdypova dvo mapdyovieg mov eivor ot €€ng  (Iodvvng

Mviovakng, T'eapyrog L. Zwopkog, Mapketivyk I Zounepipopa Kozovaiwty, Touog

B’, EAII, 2008, ogh. 67):

¢ H 0Betikn otdon 1oV KATOVOAMTH Y10 T GUYKEKPIUEVT] HLAPKA. AVTH TPOKVTTEL OO
™V GOYKPIoT TG HE KAmowo GAAN pbpKo OTOV TO OMOTEAEGHO TOV TPOKVTTEL Eivat
BeTco Ko vVEP exeivng TOL 0 KATAVAAMTNG aryopdlel To Guyvd.

e H emavorapPovopevn oyopd g 101G HAPKOG, OLOYPOVIKE, TPOKEUEVOL VO
amodelybel n Tpotipnomn Tov og avTH.

Koaté tov Lawrence (I'e@pyrog 1. Zvopkog, Lourepipopo. Koravolwtn kou Xtpotnyikn

Mopretivyk, Exdodoelg XtopovAn, 2002, ced. 134), o katavolotig pmopel va €xet

AYOPOOTIKEG  OVTOPAGES 0eoL oAAGEEL o 1010¢ 1t emwvopic tov. Baowd

YOPOUKTNPIOTIKAE EVOG TPOCNAMUEVOL KATOVOAMTY etvar T €61G:

e  Mmnopel va ennpedletor SNUOVTIKA 0d OUAOES OVOPOPAC.

e  Nuwwbetl mepiocdtepo BERatog yio v €mA0YN TOL.

o  Zuvnbwg, aviKel o€ OUAOESG TOV EXOVV UEYOAAVTEPO €GO LA JOTL EKEIVOL TOV £YOVV
YOUNAOTEPO E1GON U avalNTAVE TIG TPOGPOPES.

o Ymhpyet peyoAdTEPOG AVTIANTTOG Kivouvog

e Eivail moAd mhavo vo mpotipd £va GuYKEKPIUEVO KATACTNO amd TO 0moio ayopdlet
TNV ENOVLUIN TOV.

[Tpokeyévov va kaBopiotel to péyebog tng TpoonAmong evog KaTavorlmT, Oa Tpémetl va

AneBel vroym 1o péyebog TV ayopdv Tov. O KaBopIGOG 0VTOG PTopEt va YivEL P TOVG

axo6Aovbovg 5 tomovg (Iwdvvng Mviovakng, 'edpyrog 1. Xwodpkog, Mapretvyk I:

2oumepipopd Koatavolwtn, Touogc B’, EAIL 2008, cel. 68):

o Tékewn ovvénmelwn, adidkonn mpooniwon otn enmvoupio. O KatavoAotig ayopdlet
GLVEKELL TO TTPOIdV GTO omoio gival aPOCIOUEVOS, YWpig va ayopdlel evolaueca
Kol GAAN emvopia.

o Ilepiotacioéc aArayéc g emwvopiag. e o TN TEPITTOON, O KATUVOAWMTAG
EMOVOLOUPAVEL TIG OyOPES TOV YiaL [0 CLUYKEKPLUEVT] EMWVVLLIEL, EVTOVTOLS, EVOLAUESH
€youv pecolafnoet ayopég kot amd AAAeG LAPKEGS.
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e Evoliaccopevn mpooniwon, Pdcel ™G omoiog O KOTAVOAMTAG TPOTUG piol
CLYKEKPIUEVN EMOVOUIOL Y10 GUYKEKPIUEVO YPOVIKO OlAGTNUO, €VTOVTOLS, WETE
EMKEVIPMVEL TNV TPOCOYT| TOL G€ GAAN EX®VL AL,

o  Motpacpéveg ayopéc-Atyaopuévn TPOGNAMGT GTY ETMVLIN, COUPOVO LE TNV OToio
0 KOTOVOAWMTNG deV €xel AAPEL TIG TEMKES ATOPACELS Y10l TV EMWVVUIN TOL TPOTIUAL,
UE QmMOTEAEG L VO UMV £)XEL OLOAEEEL.

o Adwgpopia yio ™ emwvopio, S10TL 0 KATOVOAMTAG OEV EVOLOPEPETAL Y10, KATOLO
GUYKEKPLULEVT EXOVLLLIAL.

Evtovtolg, mpokepévou va evioyvbel 1 apociowon tov telatdv o £vo Tpoidv, LIaPYEL
N SVVATOTNTA Y10 AVATTTVEY TNG GYXECNS TV KOTOAVOAMTOV LE TNV €n®VLpic. Xe avtd To
TA0ic10, TOAAEG EMYEPNCELS — ONUIOVPYOLV TPOYPALUOATO YO TOKTIKOVUG YPTOTES
(frequent buyer programs), oAAd Kot otn OnMpovpyio. OpiA®V Yo TOLG KOTAVOAMTES
(customer clubs). Zvykekpipéva, T0 TPOTO TPOYPAULO dNUOVPYEL Gueon vTooTHPEN
Yo «moT» ovureplpopd. Ta mpoypdppato ovtd eivor onpavtikd 610TtL 0ev PEATIOVOLY
puévo v a&io G ETOVORING KOt TNV JpOPOTOI0VV Ao TIC GAAEG EMLYEPNCELS, AALY
Tautdypova emPefaidvouv TN Oécpevorn TG Ol TG EMXEIPNONG OTOVG TGTOVG
TEMATEG.

"Evag akdun tpémog yia va evioyvbel  a@ocioon tov telatdv Tpog ) enovopio givor
Kot M dnuovpyia oAV pe TEAATEG, TOL ATOJEIKVOOLV OTL M emyeipnon €xel GuUeco
EVOLPEPOV Y10 TOVG TEAATEG TNG.

Katd tov Aaker (David A. Aaker, Managing Brand Equity: Capitalizing on the Value
of a Brand name, Free Press, 1991, p. 19), vdpyovv Kamotot onuavtikoi Kavoveg mov
AmoTOLVTOL TOGO Yot TNV OMuovpyics 660 Kol yo TN SWTNPNON TG APOGIMONG O
enovopio. Avtol etvon o1 €€1g:

e  Y®OOTN GCLUTEPUPOPA TPOG TOV KOTAVOAMTY).

e H emyeipnon va PplokeTor KOVTE GTOV KATOVOAMT KOL TIC OVAYKES TOV.

e No vdpyetl LETPNON NG IKAVOTOINGNG TOV TEAATY).

e Noa onuovpynfodv k6T CAAOYNC.

e No ntapacyefobv mpdcbetec vANPEGIES YO0 TN EPOVTION TOV KOTAVAADTOV.

(B) H avayvopiowdmra g enwvopioc: H avayvopioipdmo e enovopiog opileton
®g M wavotTo gvog dLVNTIKOD ayopacT va ovayvopicel 1 va Bounbel 6Tt pia
em@Vupio gival HEAOG MG CLYKEKPIUEVNC TTPoioVTIKNG Kotnyopiag (David A. Aaker,
Managing Brand Equity: Capitalizing on the Value of a Brand name, Free Press, 1991,
pp. 61-62). Emopévmg, vmhpyer oxéon UETOED TNG TPOTOVTIKNG KOTNYoplag Kot NG
enovopiog, pe T oxéon ovt) va kopoiveror petad g apéfong aicOnong ot
enOvVLpia givorl avayveopiopévn kol g memoidnong ott sivar 1o povodikd pEAOG oTN
GYETIKN TPOTOVTIKT KoTnyopia.
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[To ovykekpipuéva, 1 AVOYVOPIGILOTNTO TNG EMOVLIING TEPIAAUPAVEL TV avVayVOPLIoN
™G Kobm¢ Kot TNV avakinon g eav ypewotel. H avayvopion g enovouiog &xet
dueon oyéon HE TNV KAVOTNTO TOV KOTOVOA®OTOV VO, Ol0KPIvOLV TNV €m®vupio
Eexdbapa cav va Toug gival yvowotn amd 1o mapeAdov. Tlpokintel w¢ amotélecua ™G
eEowkelmong pe v 101 ™ emwvopia, étav avt ektifetar o€ cuveyn Paon. H cuveyng
éxbeon g emwvopiag givarl amapaitn yo va avayvopiletor n emwvopuio Kot 6yt 1060
vy v avakinon g (Kevin Lane Keller, Strategic Brand Management: Building,
Measuring, and Managing Brand Equity, Prentice Hall, 2003, p. 76).

H dnuovpyio avayvopiodmrag e enwvopiog omottel ™ onuovpyio copormy mov
va oyetiCovrat pe avtn N akodun Kot evog cAdykav. ITo ocvykekpéva, mepthappdvet
OTOlKElD TO GTOVOAOTEPO EK TMV OTOI®V OPOPOVY GTNV OVAYVAOPLON TNG EXMVLUING
(recognition), otnv avakinon g (recall) oAAd ko amd v top-of-mind, dniadn
TPAOTN EMOVLHIO TOV OvVOKOAEiTOL UEXPL Ko TNV Kupilapyn emovoupia, mov &ivar M
HOVAOIKY| ETOVLLIO TOV avaKoAEiTOl.

H avayvopion €xer queon oyxéon pe mv efowelmwon pe m emovopio, n omoio €xet
amoKTNONKE 010TL EKTEONKE OTO KOTOVOAWTIKO KOO KOTA TO mopeABov. Tty €vvola
Mg avayvoplong dev mephapPdvetal 0 TOTOG GTOV OMOi0 O KOTOVOAMTNG €l0€ TNV
enmvopio, o0bte TEPAaUPAvovTol Ta aitiol dlapopoToinong g, N aKOUN 1 Kotnyopio
TOV TPoidvTemV oty omoio avhkel. [IpoKertal oOvGLGTIKA Yo TV TAPOVGINoT TNG
enovopiag oe ekeivov votepa amd coer] LOOEn ™G 101G TG EVOLLPEPOUEVIG
eToupeiog.

2O0ppove pe €peuves TG YuxoAoyiog, m avayvaplon pmopel vo TpokoAécel OeTikd
arcOnpata yio v idwo T enovopio 6tovg Kotoavalotéc. Evioutolg, dALOL ETIGTAUOVEG,
OM®G OVTOL TOV OIKOVOUK®OV EMOTNUOV EKTIHOVV OTL Ta OeTiKd oucOquote TV
KATOVoA®TAOV Yo pio emovopio dev tvat amid VOTIKTMONG avTidpaoT aAAL GuVELONTY,
O10TL O6tav TV PAETOVY Ol KATAVOAWMTEG, Bupovvtol 0Tl TV €rovv Eavadel malodTepa
O000UEVOL HAAIOTO OTL 1] GLYKEKPIUEVT] ETMEipnon €xEl €MEVOVCEL TPOKEUEVOL VO
vrootnpiel avt) ) enovopio. AxpPOC avt) €ivol Kot 1 o1Tiot TOV 01 KOTOVOAWMTES
EKTILOVV OTL TPOKELTOL Y10 TPOTOV LYNANG TOHTNTOG,

H avaxinon mg erovopiog cuvogetal QuUeca e TNV KAVOTNTO TOV KATOVIAD®TOV VO
avayvopilovv 1t enovopio oe ovykekpuéveg ovvOnkec. Ilo ocvykexpuéva, ot
KATOVOAWTEG TTPEMEL VO OVOKOAEGOLY OO TN LUVAUN TOVG €vo. TOAD GUYKEKPIUEVO
YOPOAKTNPIOTIKO TNG EMMVLMIAG, OTOV TOVS SIVETOL KATOL0 GTOLXEIO TNG, OTMG VT TNG
Katnyopiag tov mpoidvtog. H avakinon ¢ enmovopiag oa@opd ovclaoTIKG o
avB6puN TN VOOLUNOT TG ET®VLEHG OO TOV KATAVOAW®TY), dtav Tov (el n avagopd
0€ HAPKEG MO oLYKEKPIUEVNS katnyopiag mpoidviov (F'edpyrog Mrdirog, Iolivae
[MoraoctaBomoviov, Zvurmepipops Karovoiwty: Apyés, Zrpornyikés, Epapuoyés,
Exdoceig Rosili, 2003, oel. 78). [Ipokettar yio pio €vvola Tov €ivol To 1010 GNUAVTIKY
HE EKELVI TNG VLY VAOPLOTG.
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H xvpropyia Tov ovopatdg piog enwvouiog amotelet To TEMKO GTAO0 TNG AVTIANYMGS TG
and Tov Katovolot). Evtodtolg, mpémel vo mpooTtateveTal VOHKA, dOTE €ite vo punv
ypnoworombel and aviayoviot| | akoun kot omd GAAN kotnyopio | aKOUN vo punv
ATOTELECEL KOWVO YOPUKTNPIGUO Y10 TO €V AGY® TPOTOV.

‘Eva axoun onuoviikd otoyeio otn ovyyxpovn emoyr, mov yopoktnpiletor oamd
KOTOLYIGUO UNVOUATOV amoTeAel 1 dnpovpyion ¢ avtidnyng, 6mwg avtn evioyveTol
amd TNV avoyvoplon Kol TV ovAaKAnon g enovuuioc, ototyeio mov umopodv va
BeAtidoovy TV mEPLOVGIOKN 0&iol TG CLYKEKPIULEVNC EMOVLLLNG.

() Avtinm mowdtnta (perceived quality): H mowdmto 6nmg v avtilappdavetatl o

KOTOVOAWMTNG, £xel KaBoplotel g 1 avTiAnym Tov GYETIKA LE TNV TOWOTNTA 1| TNV
aveTEPOTNTO EVOG TPOIOVTOG N vINPesiag, mov oyetiletar pe TAPOUOIES EMAOYES Ol
omoieg givarl eVOANOKTIKEG Kol avapépoviol otov oyetikd okomd (Kevin Lane Keller,
Strategic Brand Management: Building, Measuring, and Managing Brand Equity,
Prentice Hall, 2003, p. 79).

2UVENMG, M avTIAnmT] moldtnta. otnPileTon OTIC AVTIAMNYELS TOV KOTAVOAOTOV TNV
évvoln €vOC TOLOTIKOV TPOoidVTOC Kot ywo. tov Pobud mov m emwvopio pmopel va
aroTiunOel, oopeOve pe OVTEC TIG HETOPANTEG. XN CLYYXPOVN €MOYY|, Ol GLVEXELG
PBeAtidoelg tv mpoidviwv, ot omoleg Kol €yovv avENcEl TG TPOGOOKIEC TWV
KOTOVOADTAOV GE GYECT LE TN TOLOTNTO TV TPOIOVTI®V SLVGKOAEDOLV GE GuveYT Pdon To
EMMEDO NG AVTIANTTNG TOOTNTOC.

H avtiinmt) mowdmrta pmopet va AaPet dStapopetikéc popeés yo kdbe pio Egywpiot)
etopeio. Av kot m avtnmmy mowdtnta eivon pio Eexwpioty €vvola, oamotedel éva
OTUOVTIKO KO LETPHOILO XOPOKTNPLOTIKO Yvdpiopa ¢ kébe enovouiog (Kevin Lane
Keller, Strategic Brand Management: Building, Measuring, and Managing Brand
Equity, Prentice Hall, 2003, p. 81). H avtiAnmt motdtnta £xel Ty d0vaun vo. EnNpeqcel
dpeca TOCO TIC AYOPOOTIKEG OMOPACEL OGO KOl TNV 0POGIMGCT G€ KATO10 GCLYKEKPIULEVN
enovopia, Wwitepa OTOV 0 AYOpOoTNG 0EV UMOPEL Vo KATOPEPEL AETTOUEPT) EPELVA
ayopdc. [ToAAEg emyelpnoelg ekTiovy 6t 1 motdtnTa givor o and T1g Pacikés adieg kot
TNV GUUTEPIAAUPAVOLY MG KUPLO GLGTATIKO GTOXEI0 Yo T TPO1dvTa TOvS. Agdopévou
OTL VILAPYOVY TOAAEG HAPKES GTNV ayopd, N PaCIK €100TO10C dLOPOPE OVALESH TOVG
elvan 1 Béom mov kaTéYeL N avtint TowotnTa. Evrovtolg pa emyeipnon dev pmopet va
EMTOYEL AVTIMYELS TOLOTNTOG Y10 0L ETOVOUIN €0V 1) AVAKOIVOOT TOVL KAVEL Y10, TNV
moldtnTa eV £xel ovoia Kot Ogv ivar aAnOnG.

Eniong, a&ilel va onueimdel 611 n avtilapfoavopevn modtnta £(el GNUOVTIKEG O1UPOPES

G€ OO LLE TNV TPAYUOTIKT TOLOTNTO KOt 0VTO 0PeileTan aTovg e€Ng Adyovg:

e Ot xotavalmtéc pmopel var €xovv apvnTIKEG eumelpiec omd KoK TOLOTNTO TOL
TPOIOVTOG KATA TO TapeABOV 1| AyOTEPO GLYVA, M EMYEIPNON VO ETLYEPNCEL VA
OMUoVPYNoEL £vo TOLOTIKO TTPOTOV, G EVa ONUELO TOL VO UMV €ivol oNUOVTIKO Yo
TOVG 1010VC TOVG KATAVAAMTEC.
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e Emiong, ot KOTOVOA®TEG GMOVING EVNUEPMDVOVTAL GYETIKA LE TO TPOIOV, MOTE V.
UTOPOLV VO, KPIvOLUV AOYIKA KOl OVTIKEWWEVIKO GE GYECT HE TNV TOWOTNTO, LE
OTOTEAECUO. VO HEYOADVEL 1 OW0QOPE OavAUESH OTN TPOYUOTIK Kol TNV
avTiAapPovopevn TovTnro.

e Ortav o1 KOTOVOAOTES ENYEPOVY VO KPIVOVV TNV TTOOTNTA, OEV AGYOAOVVTOL LE TO
6MOTA oTOLYELOL.

SOpeova pe ToAadtePeS EPEVVEG, N TOOTNTA £VOC TTPO1dVTOG, Yopaktnpiletal and to
e&nc (Kevin Lane Keller, Strategic Brand Management: Building, Measuring, and
Managing Brand Equity, Prentice Hall, 2003, p. 83):

e amodoon

®  YOPOUKINPICTIKA

®  TOOTNTA OV UTOPEL VOL TPOGOPHOGTEL 6T EKAGTOTE HEdOUEVA TNG ALYOPAg

e o&omotia

e avlekTiKOTNTA

e guypnotia

® GTULA KOl GUGKELOGICL.

(d) Xvveppoi kot cvoyetiopoi e enwvopiag: ‘Evag kabopiotikdg mapdyovtoag yio Tnv
EMMVLUIO KO TNV OVOYVOGIHLOTNTA TNG, AmoTEAEL 1] SVVOUT TOV £XOVV Ol GLGYETIGELS TNG
LE TNV TPOTOVTIKT Katnyopia.

Katd tov Aaker (David A. Aaker, Managing Brand Equity: Capitalizing on the Value
of a Brand name, Free Press, 1991, p. 272), n mepovolakn a&io ¢ enmvopiog
ompileton 1WOwiTEPO GTIG GLUVOEGEIS TOV TPOYUOTOTOWOVV Ol KOTOVOAWMTEG WE TN
enmvupio Kot 01 ooieg pmopel vo TEPIAAUPAVOLY TO YOPAKTNPLIGTIKE TOL TPOIOVTOG, EVa
avayvopioclo mpoéocono N akoun kot €va cvpPoro. [podkertoanr yioo cuoyeTicels mov
otvouv peydAn oo ot emwvopio, 000UEVOL OTL OV 1 ETOVLUIN £YEL ATOKTNGEL Hia
edpatwpévn Béom, otnplOUEVT G £VO GLYKEKPILEVO YOPAKTNPLOTIKO, OTMG T.Y. €lvor M
TEYVOLOYIKN avAmTLED, Oev Ba elvar €0KOAO Yo AVTLYPOLPT].

Xe ovt0 10 TAaiclo, €dv mpoomabnoovv vo avadeifovv avmtepOTNTO 6TO 1610
YOPOUKTNPIOTIKO TOL TPOidVTOog, Ba TpokLYEL BEpa a&lomoTiog Kot EUTIGTOCHVNG Kol Ot
Katovolwtég dev Ba to motéyovv. Avtd Ba €xel wg amotélecpa vo avalntTmoouvv
GAAOVG TPOTOVS Yo VO YIVOLV TEPIGCOTEPO OVTAYMOVIGTIKOL. XVVETMC, P GuoyYETIoN
UTOpEl Vo LETAPPACTEL ®G EUTOOI0 Y10 TOVG AVTUYOVICTEG.

(e) Abgopa dAlo meplovolokd otoryeio tng emwvouiag: H emovopio amnotelel pia
ocvuveyn €mEVOLOMN YL TO TPOIOV KOl G OVTO TO EMimedo TePAAUPAVEL TATEVTEC,
EUTOPIKE CNUATO KOl GYECELS KAVAALDV dtavouns. Ta kepdioto pog erovopiog propet
va givor ToAD ypnoia GTov AELITOVPYOVV MG EUTOOIN Y10l TOVG OVIOYWVIGTEG Ol OTOoiol
EMYEPOVYV VO TOPEUPOVY OVALESH OTN CLYKEKPLUEVN ET®VLLiO Kot TOVG TeAdTeS. [
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TOPAOELYLLOL, L0 TOTEVTO EAV EIVOL GMOTA GYESUGUEVN Kot oyeTileTan pe TV omdeaon
TOV KATOVOAOTOV UTOPEL VO EUTOSIGEL TOV AUECO OVTOYMVIGUO.

IMieovektipoto: O Keller (Kevin Lane Keller, “Conceptualizing, measuring, and
managing customer-based brand equity”, Journal of Marketing, Vol. 57 Issue 1,
January 1993, p. 4), ekt 6tt M avtikapPavopevn ol g emwvopiog sivor oA
ONUOVTIKY, S10TL 1 TEAATOKEVTPIKT avtilapfavopevn afia e erovouiag (customer-
based brand equity) meptlapupdvel v avTidpaocT TOV KATOVOA®OT 0 KATO0 GTOLYEID
TOV MYHOTOG HAPKETIVYK TNG EMOVUUING, CUYKPITIKA LE TNV aVTIOPOOT] TOV KOTOVOAMTN
0T0 1010 oTOWEl0 TOVL WUIYHOTOG UAPKETIVYK €VOG WUN EROVLUOL Tpoidovioc. H
avtihapupavopevn agia Tov Tpoidviog TapovcldleTol OTAV O KOTAVOAMTNG avayvmpicet
N envVLpia 1 omtoia Bo Tov TPOKAAEGEL 1dtaiTEPA dSVVATOVS GUVELPHOVC.

Otav 1 avtilapPoavopevn a&la g enovopiog ivarl peydin, meptiappavel évov apOpo
AVTAY®VICTIKGOV TAsovektnudtov, mov sivar ta e€ng (Philip R. Kotler, Kevin Lane
Keller, Marketing Management, Prentice Hall, 12 edition, 2006, p. 277):

e Mzeiwon TV domavedv UAPKETIVYK, eE01TIOG TNG OVOYVOPIGILOTNTOG TNG ETMVLUING
KOl TNG MOTOTNTOG TPOG OVTNV OO TOVS KOTOUVOAMTES.

e Meyolotepn emppor] TG EMElpPNONG  OTIG  SOMPOYUOTEVGELS HE  TOVG
OVTUTPOGMOTOVS KOl TOVG AtovEumopovs, e€autiog e Cntnong g enwvouiog and
TOVG KOTOVOAWMTES.

e To mpoiov yivetar mo axpPo, e€ontiog e vYNANG AvTAapUPavOIEVNG TOLOTNTOC.

e  MeyalVtepn gukoAia 6TO AOVGAPICL VEOV TPOTOVTIOV KAT® Ao TNV 1010 emmvupio
g enwvopiag, e&otiog g VYNANG a&lomoTiog.

e Apvvtikn B€om g emyeipnomng oToV £VIOVO aVIOY®VIGUO TNG TIUNG TOV TPOIOVIMV.

2.4 H évvola TG TOAVTEAELOG

Opropoc: Zta ayylkd, n AéEn «luxury» mpoépyetor amd 1o Aatviko luxus mov onpaivet
KOVomoinomn tov aenoemv adtapopdvas yo to koctog (Jose Luis Nueno, John A.
Quelch, “The mass marketing of luxury”, Business Horizons, Vol. 41 Issue 6,
November-December 1998, p. 61). AkolovOmdvtag pio S1PopeTIKn ETOYOAOYi, 1 AEEN
luxury mpoépyeton amd ) Aatwvikn AéEn luxuria mov onuaiver vepPoin, 1| ta TpdcHeTaL
ot (on (Pamela Dazinger, Let Them Eat Cake: Marketing Luxury to the Masses - As
Well as the Classes, Kaplan Publishing, 2005, p. 51).

2oppova pe por GAA Bempio, moAvTéLELD ival 01 EKAETTUGUEVES LOPPEG TOV KOPLOV
avOpOTIVOV avaykdv, OTmg €lval 1 TPoen, M oTéYN Kot M wIptkny @povtida. [To
GLYKEKPLUEVA, «OKOUO KL oV TO ¥ofidpt amotelel TOAVTEAN TPOPY|, TAPAUEVEL TPOPT 1|
omoia Ba Kavomomoel TV melva GV KATOVOA®MOEL 0E APKETN TOCOTNTO». LVVETMG, O
YOPOKTNPIGUOG €VOG TPOIOVTOC MG «TOAVTEAOVCH) €£opTATOl KVUPLOL amd TN QUOIKN
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EAKLOTIKOTNTA TOL Kot Oyl amd TN YPNON TOL AOGY® OKEKPIUEVNG KATAVOIAMONG
(Christopher J. Berry, The Idea of Luxury: A Conceptual and Historical Investigation,
Cambridge University Press, 1994, p. 4).

H moAvtédela avayvopiletor og to avtifeto ¢ avaykng Kot €ival GUVVEAGUEVT LLE TOV
TA0UTO, TN UEYOAOTPEMELD, TNV GVEGN, TNV ELYEPELD, TN OLVATOTNTO, OAAL Kol TN
onotaAn (Pamela Dazinger, Let Them Eat Cake: Marketing Luxury to the Masses - As
Well as the Classes, Kaplan Publishing, 2005, p. 56).

Epnepuay ko Ilpoiovrikng Iolvtédera: Mia perétn tov Bazerman, Tenbrusnel ko
Wade-Benzoni (Max H. Bazerman, Ann E. Tenbrunsel, Kimberly Wade-Benzoni,
“Negotiating with Yourself and Losing: Making Decisions with Competing Internal
Preferences”, Academy of Management Review, Vol. 23 No. 2, April 1998, pp. 229-
239), oyeTKd pe TO OVTIAQUPBOVOUEVO YOPAKTNPIOTIKA TPOoidvIwV, vmootnpilel Otl
VILAPYEL SLVOTOTNTA SAYWPIGLOD TOV CLVUGONUATIKOV TPOTIUNGEDV («OEA®Y») amd TIC
AOYIKEG TPOTIUNGELS (KTTPEMELY) OTMG AVTEG VITAPYOLV GE KAOE EMAOYT TOV KATAVAAWDTY).
Ta ayafd to omoia yapaktnpifovior amd vynin afia evyopictnong aviKovv oTnv
katnyopio. Tov «BéAm» oe ovtifeon pe ta ayaBd ypNoLOTNTOS TOL OVAKOLV GTO
«PETE).

Ta mpoidvia evyopicTong TopPEXOLV OACKEDNGOT), KOVOTOINoT Kot OlEyepor, o€
avtifeon pe ta Tpoidvo ¥pNoIOTNTOC To 0moia eivan Kupiwg Asttovpywkd (Elizabeth C.
Hirschman, Morris B. Holbrook, “Hedonic Consumption: Emerging Concepts,
Methods and Propositions”, Journal of Marketing, Vol. 46, Summer 1982, p. 94).

e Ayafd evyapiotnong eivor exeiva v omoimv 1 Katavdimon yapoaktnpileTor apyikd
and pio epmepio wavomoinone, ¢avtaciog kot dwaokédacng (Elizabeth C.
Hirschman, Morris B. Holbrook, “Hedonic Consumption: Emerging Concepts,
Methods and Propositions”, Journal of Marketing, VVol. 46 No. 3, Summer 1982, p.
95).

e Ayafd ypnowomrag ivon ekeiva TV omoimv N KATovVIA®GCT 0Qopd otV KAALYT
Aettovpyikdv kol mpoktikdv otoywv  (Michal  Strahilevitz, John Myers,
“Donations to Charity as Purchase Incentives: How well they work may depend on
what you are trying to sell”, Journal of Consumer Research, Vol. 24 No. 4, March
1998, p. 436).

To 2003, npaypatonomdnke pia épevva twv Leaf Van Boven kot Thomas Gilovich yia

mv peAéTn tov e€ng epotuatog: «Ot gumelpiec KabioTovv o ATOUN O ELTVYICUEVA

and otL ta vk ayadd;» (Leaf Van Boven, Thomas Gilovich, “To Do or to Have?

That Is the Question”, Journal of Personality and Social Psychology, Vol. 85 No. 6,

December 2003, pp. 1193-1202).

e [ VvV VrOGTNPIEN TG CLYKEKPIUEVNG EKTIUNONG, Ol EPELVNTEG TPAYLATOTOINGOV
pio oepd mepapdTomv Tpokeévoy va petpnbel n ikovoroinon kai 1 gvyopiotnon
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glte «Eoodevovtag ypnuato mwpokeévoy va amoktndel pwo epmepio {one» eite
«&00e00VTOG YPNLOTO TPOKEUEVOL Vo amoKTNOEL Eva LAMKO ayafoy.

e Av kaoi vaipée cOyyvuon OVAUESH GTOVG EPELVNTEG GYETIKA UE TO TL Bewmpeiton
eumepio ko T VAKO ayafo (OTmE Yo TopaoELy Lo, GT TEPITTMOT EVOC AVTOKIVITOV
t0 omoio umopel va evtaybel eite ommv katnyopic Tov VAKOD ayabov eite g
EUTELPLOG), TO ATOTEAEGLATO TNG EPELVOS KATUAYOVV GTO YEYOVOS OTL Ol «OYOPES
eumepiag» 1KavomoloHv TOAD TEPICCOTEPO  TOVS KOTOVOAMTEG OE OYECN UE TNV
KOVOTIO{N O™ TTOL TOPEYETOL OO TOL VAIKA aryofd. AVTO TO GUUTEPAGLO TNG £PELVOG,
&xel woxd avefapmta  amd TA ONUOYPOOIKG YOPAKTNPIOTIKG TO, Omoio €YEL O
KOTAVOAWOTNG.

e Emiong, oto ocuumepAcpOTe  OVLTAG TNG  £PELVOC TO VOIKOKLPWL UE VYNAOTEPO
€1000MN U0 KATETOEAV TIG EUTEPIEG WG TEPIGGOTEPO CNUAVTIKES YO TNV IKOVOTOINGT)
TOVG, GLUVENTAMG OGO TEPIGGATEPO EVKATAGTATOS Eval Evag TEAATNG, TOCO LEYOADTEPT
guyoapiotnon avtiel péca amd Tig EUmepies.

e Avm n épevva ocvumepaivel 0t ot avBpomor Eavalovv TiG eumelpiec TOVG, EVM
TOVTOYPOVE. £YOLV TNV TACT VO TIG OPAOTOOVV €TEPOYpOVIcUEVA. EmmAéov,
OBETOVY EMAEKTIKN VNN KOO®OG EEYVODV TOL EVOYANTIKA KOl OLPVITIKG OTILEID TV
EUTEPLOV TOVG VD dgv cupPaivel To 110 Kot Yo Tor VAIKA ayobd, S0t tar dTopa
ocovnBiovv Vv VmapEN TOVG, EMOLUOVTIOS TOLTOXPOVO TNV  OVENCT NG
KOVOTOINOMG TOLG AVEAVOVTAG 0OA0EVA KO TEPLGGOTEPO TN YPNOT Tovs. Emopévmg, 1
npooTfEpEVN a&ia evog TPoidvTog peudveTal OTOV ATOHO TO OMOKTA, EVO ovtifeta M
a&lo ToVv eumelpldv avédvel cuve ®G.

Mio axoun ortia yio tnv omoia ot gumelpieg £xovv peyalvtepn a&io Yoo Tovg TEAATEG,
glval To yeyovog 0Tl amoTeAoVV TN PAOT TNG QVTOTPAYUATOONS KO TNG OVTO-EKQPPOOTG,
7oL gival To VYNAOTEPO ETiMESO avayk®V NG mopapidac Tov Maslow (Diana LaSalle,
Terry A. Britton, Priceless: Turning Ordinary Products into Extraordinary
Experiences, Harvard Business School Press, 2003, p. 82).

Elootikétnte Zatnong: H shactikomra g {Rmong ywo to mpoidovia moivteheiog
glvalr vymAdtepn amd TG TPOIOVTA OV KOADTTOVV POCIKEC OVAYKES, YEYOVOS TOV
onpoivel 6Tt 6TOV M HETABOAN TNG TIUNG TOV TOALTEAOVG TPOidVTOog PpickeTal 6To 1010
EMmed0 PE TN UETOPOAN TNG TIUNG TV TPOTOVTI®OV PBACIKOV ovoaykdv, 1 (tnomn Ttov
TOAVTEAOVG TPOTOVTOC VTOKEITOL OE UEYOAVTEPEG OLOKVUAVOELS CLYKPITIKA HE TO
npoiovto Pacwkdv ovaykedv (Simon Kemp, “Perceiving Luxury and Necessity”,
Journal of Economic Psychology, Vol. 19 Issue 5, September-October 1998, p. 592).

Yrdpyet caeng Sty ®pioLog avapeso oTnV avAayKn Kot TNV TOAVTEAELOL

e Ayafd moivteieiog eivar avtd TV onoimv 1 elactikdtnTa TG {TNOoMg 68 GYéom UE
10 €100dnpua eivor peyodvtepn amd tn povade (Kelvin Lancaster, Consumer
Demand: A New Approach, Columbia University Press, 1971, p. 68), mov onuaivet
OTL TO0 TOCOOCTO TOL TPOVTOAOYIGUOV OV EO0OEVETAL Yoo TNV Oyopd €vOg ayabol
moAvTeLEinG, aVEAVETOL TAPAAANAO LE TO ELGOOMLLOL.
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o EvaAlokTtikd, £vag GALOG S ®PIGILOG APOPA GTNV EANCTIKOTNTO TNG TIUNG O GYEOT
ne ™ C(qmon (Richard G. Lipsey, An Introduction to Positive Economics,
Weidenfeld and Nicolson, 7" edition, 1989, p. 33), &6t 6tav M TR TOV
aropaittov ayabov avédvetal, 11 ToGOTNTA TOV oyopAaleTol LEIOVETOL TOAD Alyo,
EVOD OTOV OWEAVETOL 1] TYUN TOV TOAVTEADV ayaf®dV HELOVETOL OTOTOMO 1 OLYOPA TOVC.

o Y& oyeTIKN £PELVA TOL TTPAYLATOTOMONKE GE oYEoN UE TNV AVTIANYN ToL £YOVV TO
Gropa ywoo v molvtéAewn. (Simon Kemp, “Perceiving Luxury and Necessity”,
Journal of Economic Psychology, Vol. 19 Issue 5, September-October 1998, p. 595-
602), mapotnpnOnke OtL vEApPyEl OLVOEST OVAUEGOH OTNV OVTIANMYM Yoo TNV
TOALTEAELOL KO OTIV EAACTIKOTNTO TNG TIUNG, EVD VITAPYOLV S1OPOPEG OVAUESH GTOV
TpOmo 1oL avtihapuPdvovtal ot avBpwmor TV ToAvLTEAEW, Oedopévov OtTL dgv
GLUEMOVOVV TAVTA LLE TO TPOTOVTO TOL OVIIKOVV 1] OEV AVIIKOLV GTO TOALTEAN aryalfd.

Tworoynon: H bavikn tyun yuo €va Tpoidv givar ekeiv mov aviietolyel oty agio Tov
TPOIOVTOG Kot 6TO0 OQEAOG TO 0moio amoKopilel 0 KatavaA®Tig amd v ayopd tov. H
KATOAANAN TipoAdynon amotedel axpoymviaio ABo g oTpatnyIKng Yoo To TPoidvTa
ToALTEAELNG, KAODC, GTO HVOAD TOV KATAVIA®TAOV, | VYNAN T TOVG avtikatonTpilet
TNV QVOTEPT TOWOTNTO TOVS Kot TNV a&in Toug ¢ svpPora kKhpovc. [daitepa 6e Kapovg
OIKOVOUIKTG Kpiomg, Ta Tpoidvta moivtedeiog Karlovvtol va kabopicovv mota Ba stvor 1
TILOAOYIOKT GTPATNYIKY OV Oa TOVG EMTPEWYEL VO, TPOGAPUOGTOOV 6T, OEd0UEVA TNG
ayopdc, yopic va mAncovv Opmg avtihapfoavopevn tpootifépevn a&io Toug.

Inyés Ikavomoinong: Xe avtd T0 TAMIGIO LVTAPYEL KO OXETIKY épgvvo. tng Dazinger

(Pamela Dazinger, Let Them Eat Cake: Marketing Luxury to the Masses - As Well as

the Classes, Kaplan Publishing, 2005, p. 182), copemva pe v omoio, ot KoTavolmTES

Tov ayobdv molvtelelog evtomoav TIC TNYEG omd OMOL AVIAOUV TN UEYLOTN

kavomoinom. Avtég ol mny£g ivon ol ENg:

e To owwkd €ion molvtelelng, Omwg £pyo TEYVNG Kol OVTIKES, MAEKTPOVIKOS Ko
QOTOYPOPIKOG €EOMMGUOG, VPACUOTO, TOMETCOPIEG KOl KOLPTIVES, EMTAN Kot
TATOUATO, €101 KNTOV, NAEKTPIKEG GUOKEVES, 101 LYLIEWVNG Kot AELKA £10M).

e Toa mpocomukd €ion moivtereiog, OmM®G TOAVTEAN owvTOKIVITO, KOAALVTIKE Kot
aAPOUATO, EVOUULOTO TOAVTEAELONG Kol 0EECOVEP LOSOC, KOGULATO KO POAOYLL.

e Ta eumepwd €idn molvtedeing, OMMC TOLVPIGUOG TOAVTEAEING, E€0TIOTOPLO KO
dwokédaon (dnAadn Batpo, Bedpata kot GLUVOLALES), spa Kot pacdl, Kabdg Kot
VANPEGieg moAvTEAELOG OTMOC O10KOGUNTEG EGOTEPIKOD YDPOV Kot OKIoKES fonbot.

2.5 H évvora g avtihapfavopevng oéiog oto Tpoidvto moAvTereiog

Ipoidvra morvteheiog: Q¢ molvtedn opilovion eKeiva TO TPOIOVTA TOV OTOIMV 1) OITAY|
xpNoN N TPoPoAr] ToVg TPocdidel eKTOG amd TNV AETOVPYIKY YPNOWOTNTA Kot KOPOGC
oV gtaupeio mov To dnovpynoe (Franck Vigneron, Lester W. Johnson, “Measuring
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perceptions of brand luxury”, Journal of Brand Management, Vol. 11 Issue 6, July
2004, p. 485).

Youewvo pe tov Kapferer (Jean-Noél Kapferer, “Managing luxury brands”, Journal
of Brand Management, Vol. 4 Issue 4, February 1997, p. 254), ta =mpoidvia
TOALTEAEIOG ATOTEAOVV KATL TEPIOCOTEPO OO  OMAG TPOIOVTO: OTOTEAOVV ONUEio
avaQOopEG KaAoD YOUGTOV, LE OMOTEAEGHA 1] S1OTKN oM Vo unv umopet va otnpileton pdvo
OTIG TPOGOOKIES TOV TEAUTAOV, OAAN KOl GTOV TPOGOLOPICUO TMV SIKAOV TOVE GTOYW®V, TOV
kaBopiopd Tov opdpartog, Kabmg Kot 6Tov KaBopioprd TV Tpodmtodicemv cOUPOVI U
TIC OTOLEC OMNOVPYOVVTOL TO TPOIOGVTO TOAVTEAELNG.

H molvtédreln amoterel duokoro Béua mpog kabopiopd Kabamg, ta Khplo ototyeio mov
TeEPAOUPAVEL, 0POPOVY BTNV EUTAOKT TOVL ATOHOL TN dnpovpyio TG ET@VVUING, TV
W00UTEPA TEPLOPIGUEVT] TPOGPOPA KOl GTNV avayvapilon g a&iag tov mpoidvtog amd
TOVG AAAOVG. XVVETMG, VITAPYEL ONUOAVTIKT O10pOpE AVAIEGH GE EXTMOVLLA TPOIOVTO TOV
Ba yapaktnpilovrovcoy premium Kot 6€ avtd mov Oa yapaxtmpiloviov luxury (Andrew
Cornell, “Cult of Luxury: The New Opiate of the Masses”, Australian Financial
Review, 27" April 2002, p. 47), evod afilel va onpetodei 6Tt ayadd mov pmopei yio GAko
dtopo vo amoteAécOVV TOALTEAED KOU Yo GAAO OVOYKOLOTNTO, OVAAOYO LE TIG
eKkdoTote ovvOnkec, dedopévov 6Tl mpémel va kaBoplotel TO TOALTEAEG TPOTIHV,
AapBavovtag vroOY” TAPAUETPOVS OGS TO TEPPAALOV KOL TNV CLGYETICT AVALEGO GTO
dropo. (Simon Kemp, “Perceiving Luxury and Necessity”, Journal of Economic
Psychology, Vol. 19 Issue 5, September-October 1998, p. 604).

Ta en@vopa mpoidvro morvtereiog: Ilpokertal v to mpoidvro oto omoia 1 oxéon
AeTOLPYIKOTNTAG-TUNG €fvol YapmAn eved o AGyog NG XPNOLOTNTOS TOV GLA®MY Kot
KOWOVIKOV YOPOUKTNPLOTIKOV TOVG TTPOg TNV Tiu givon vynidg (Jose Luis Nueno, John
A. Quelch, “The mass marketing of luxury”, Business Horizons, Vol. 41 Issue 6,
November-December 1998, p. 62). H oyéon modtnrag Kot €m®VOUOL TPOIOVTOC
molvtereiog Oewpeitol amopaitntn kot Oed0OUEVY, €POCOV oL EMEipnon yuoo va
€OPUIDGEL €VOL EMOVUUO KOL TOAVTEAEC TPOPIA GLVOEOEUEVO UE TNV TOLOTNTA,
OVOTTUGOEL TAPAAANAL Kol pior LoKkpoypovia dEGUEVGN HE OVTH. XE OVTO TO TANIGLO
elvar meplocodtepo mhovO va emAEEOVY TO TPOIOV ekeEvo OV Bal TOVG TPOGIMGEL
KOADTEPT TOLOTNTO KO LEYOADTEPT] ATOSOTIKOTNTO KOl AGPAAELQL.

Kowa-X10y0u:  Xe  yevikég ypoappés, eivor  yeyovdg OTL  OTNV  OLKOVOUIKY|
TOYKOGUMOTOMUEVT,  TTPOYHOTIKOTNTA, Ol Onvotepeg pbpkeg €xovv koTaAdPel Eva
HEYEAAO KOUUATL TNG Oyopds, HE OmOTEAEGHO, VEOL GvOpwmol pe TEPLOPICUEVO
TPOVTOAOYIGHO, VO E0OEVOVY MYOTEPA GE EMMVLUA TPOTOVTO EMEWN avayKAlovTol Vo
Kévovv owovopia. I[Tptv v waykdoo oukovoulky| kpion, n pecaio taén tov eprfov
Tov 16 etV amotehovoe 10 Pacikd Kowd-010Y0, TO KUPlmG target group TV ETAPLOV
avtov. Katd ™ O1dpkelo Tng OWOVOUKNG KPiong, ot oyopég TV KOTAVIAOTOV
peltmvovtan 6tav TPOKELTaL Yo TNV ayopd piog todvtag Louis Vuitton v evdg Levyapton
TAMOVTOIOV TG YVOoTng ¢ippog Louboutin. Avtd cvpPaiver dedopévov 6Tt vIGpPYOLV
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OTOAEIEG OO TIG EMEVOVCELS, TO MICTMOTIKA OPlOL HEIOVOVIOL, EVM KOl TO TOGOGTO
avepylog avEdveTar dPAUATIKG, LE OMOTEAECUO Ol KATAVOAWMTEG Vo, vl TEPIGGOTEPO
TPOGEKTIKOL Kot 1 vEa pLdda va yopaktnpiletor og n podo TG ATdTNTOC.

INuepa, OAOEVO KOl TEPICCOTEPO EMMVLUO TPOIOVTO, AydTEPO M TEPLOCOTEPO
€0PULMUEVO OTNV ayopd, KivoOviow cOpQova pe pio yevikn 10€a, 1 omoio €YEl ®G
AmMOTEPO GTOYO TNV TPOPOAT T®V TAEOVEKTNUATOV T®V TPOTOVT®V Tovg. Ta mepiocdtepa
amd avTé T TPOTOVTA, KIVOUVTOL GTNV aYOpd TOV TOALTEA®Y ayoddV, GUVEICPEPOVTOG
ONUOVTIKA OTNV OIKOVOMKN OpacTNPlOTNTO TOL GLYYXPOVOL  BLOHNYOVOTOIMUEVOL
Koopov. A&ilel va emonuavOel 6tt v televtaio 20etic, N ayopd TV EMO®VOU®OV
TOAVTEADV — TPOIOVTIWV ~ GTOYXELOLY  OTPATNYIKA  OYL  TOGO TNV  aVAOTEPN
KOW®VIKoowKovopkn taén o6co v pecaio taén (Franck Vigneron, Lester W.
Johnson, “Measuring perceptions of brand luxury”, Journal of Brand Management,
Vol. 11 Issue 6, July 2004, p. 504).

[Ipdkertan yio pio avémtvén, n onoio opeiletar og d1dpopa aitia, petald twv omoiwv Ta
Baocwodtepa givor 0 av&avopevog aplBpdc TV VE®V KATOVIAMTOV TOV TapoLGlalovV
pio KiynTikoTnTo TPOg TNV OVATEPT] KOWMOVIKT TAEN N TO OTL avEdveTal nAlokd £va,
peyaio pépog tov mAnBvopod mov eivor owovoukd gvkatdotato. Ta dloKNTIKE
OTEAEYN TOL OCYOAOVVTIOL LE TN ONUovpyio Kol O10iKNoT €VOG ETMVLUOL TPOIOVTOG,
EKTIHOVV OTL 1 TOAVLTEAELD OMOTEAEL €vOV OO TOVG GNUOVTIKOTEPOLS TOPAYOVTEG
dlapopomoinong Tovg ota mAaicwa pog katnyopiag mpoioviov (Jean-Noél Kapferer,
“Managing luxury brands”, Journal of Brand Management, Vol. 4 Issue 4, February
1997, p. 252), gite g £va Topdyovta KaBodnyNong g KUTaVOAMTIKNG TPOTIUNONG Kol
YPNON, OAAL Kot G €vav Koo Kuplapyo mapdyovia o omoiog umopel va KatevBivet
Oon (g erovopiog o ToykOGUI0 EMimed0, YwpPic va emnpedletol amd TiG SIUPOPES
KOVATOVPEC.

Yoyoroyioa g IMorvtérerng: Axpoyoviaio AiBo, oamotelel m mapadoyn noG o0
KOTOVOAMTNAG ayopdlel mpoidvia moAvteAeiag Oyt ywoo vo KoOAODWEL TAyleg Ko
TPOTAPYIKEG AVAYKES OAAL OPUOUEVOG OO TNV avdykn Tov vo eAmilel kot va
ovelpevetal. Ta mpoidvta molvtedeiog amoteAohV T0 KIVITPO TPOS TNV LKOVOTOINGN TOL
Bo oacBavOel pe v andknon tovg, Kabhg oe ovtd kabpemtilovror ta Ovelpa, ot
TPOGOOKIES, 0 KOTOG TOL KATEPUALE Yoo Vo To OTOKTNOEL XOuemvo pe v Faith
Popcorn, n ayopd tovg mpaypotonoleitol d10TL 0 KaTovolmtng Oempel 6t Ba £yl KEPSOG
amdé TNV oyopd  KOL TN YPNOWOTOINCTN  oVTOV  TOV  TPOIOVT®OV
(http://brandtwist.com/inspiration/17-trends-according-to-faith-popcorn/,  19/11/2009).
‘Eva enddyvopo mpoiov mailer kabopiotikd poAo 1660 6T dNovpyio piog TPOGHOTIKNG
TOVTOTNTOG OGO KOl TPOKEWEVOL vor onuovpyndel éva cvvaicOnuo emtvyiog otovg
Katoavodwtés. Ta ototyelo mov a@opodv TV en®VLIiN Kol GTNV GLOYETION TNG ME
TAPAYOVTEG OTMG 1 OVOYVOPICIUOTNTO KOl 1| OWKOVOUIKY] OVATTLUEN NG, 001YoLV GE
mpooTféuEVn ol amd TV TAEVPA TOV KOTAVIA®TAOV, TPOKEWEVOL Vo dnpovpyndet

KOPOG, 0EI0MGTIO KO IKAVOTTOINGN Ao ovTn.
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Ava@opikd e TNV guyapiotnon mov mapEyel £vo Tpoidv moAvteAdeiog avtikatontpiletal
OTNV 1KOVOTOINoN TOV o1cHNCEDMV OV TPOKLATEL GO TNV KOTOVAA®GYT OUTOV TOV
poiovtog. Otav ot Katavolmtéc oyopalovv €va enOVLUO TPOIOV TOAVTEAELNG,
amolNTovV TNV OVTOEKTANPMOOT KOl TNV TPOSOTIKY avTapolpr, dedopévov 6t emlntovv
TEPIGGOTEPO  cuvaloOnuatikd mapd Aettovpywkd ogédn (Robert A. Westbrook,
Richard L. Oliver, “The Dimensionality of Consumption Emotion Patterns and
Consumer Satisfaction”, Journal of Consumer Research, Vol. 18 Issue 1, June 1991,
p. 89).

Mio aKOUN ONUOVTIKY] TPOGTADELN OVOPOPIKE HE TNV ayopd ETOVOU®V TPOIOVI®V
moAvteAreiog, eivar 1 mpoomdbeln TOL KOTOVOAMT] VO KOTNYOPLOTOMGEL 1 Vo
SLOPOPOTOMNGEL TOV £0VTO TOV OO TOL VITOAOITOL ATOO TNG OUASAG OVOPOPAS TOV, CALY
Kot 1 TPooTadelo Vo SNUIOVPYNGEL TO TPOPIA TOV, EVTAGGOVTOS GLUPOAIKE GToLYEID TOV
npoidvtog oto mpoeid tov (Douglas B. Holt, “How consumers consume: A typology of
consumption practices”, Journal of Consumer Research, Vol. 22, Issue 1, June 1995,
p. 14). X avm v mepintwon emnpealovrar and v embopio tov atop®v glte va
VIWOETNCOVY TNV GLUTEPLPOPE EVKATACTOTOV OTOU®V, gite va amoppiyovv Tov TPOTO
Cong tov un evkotdotatov (Michael R. Solomon, “The Role of Products as Social
Stimuli: A Symbolic Interactionism Perspective”, Journal of Consumer Research, Vol.
10 Issue 3, December 1983, p. 322).

EmumAéov, ompiovpyeitor onUovTiK] CUGYETION OVAUEGO GE £VO ETMOVUUIO TPOIOV Kol
TOVG KOTAVAAMTEG, Ol 0Toiol EMYEPOVV Vo TPOPAAAovv ToV 110 TOVG TOV €AVTO HEGH
TéT0100 TOTOL ayopdv. H évvola tov «status consumption» onuaiver to gvolapépov
Katovilowong amd €vo ATOpo TPOKEWEVOL VO OMOKTNGEL KVPOG, EVA TOLTOYXPOVO
VILAPYEL KOl TO GLVOUGOMUO TNG EMOEIKTIKNG KATOVAA®ONG, ONAMON TNV Kavomoinon
OV TPOEPYETAL OO TNV AVTIOPACT] TNG VITOAOITNG KOWMVING OVOQOPIKA e TOV TAOVTO
OV EMOEIKVOETOL OMO TO KOTOVOAMTN HECH NG Ayopds KOl KOTOVIAMGNG TOL
npoiovtog (Roger S. Mason, Conspicuous Consumption: A Study of Exceptional
Consumer Behavior, Gower, 1981, p. 54). Ilpdkettan Yoo TPOIOVIO TOL OTOTEAOVV
obupora kOpove ywo tov katavaimty (Aron O'Cass, Hmily Frost, “Status Brands:
Examining the Effects of Non-Product-Related Brand Associations on Status and
Conspicuous Consumption” Journal of Product & Brand Management, Vol. 11 Issue
2, February 2002, p. 68).

2.6 H ovpmeprpopd Tov KOTAVOAMTY KOTA TNV KPioT

MeleT®VTOG TNV GLUTEPLPOPA TOV KOTOVOAMTY KATd T SdpKeLa TG VPESNS, Oempeitan
TPOTOPYIKNG CNUAGIOG VoL UV EEKIVIICOVE OO TO «AUGPOUAEC) CLUTEPOCLO TMG Vot
OlOTOKTIKY, TOGO HOAAOV GE Ui 1WOwiTEPO SVGKOAN OKOVOUIKY Ttepiodo, émov Timota
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dgv gtvor 0e00péEVo, OAAE Vo EEETAGOVILE TG GLUTEPIPEPETOL YEVIKOTEPO ATEVAVTL GTA
TpoidvTa moAvterelng KT T S1APKELD OGS PEVGTIG OIKOVOUIKA KATAGTOGTC.

H owovopum apepardtnta, ot evkapieg mov AoV dev TOL TOPOLGLALOVTOL GLYVA, N
TavteMg EAAeEyT eAEéyyov NG Katdotoong, To apéfato péEAov eivor pepkoi pudévo amod
TOVG TOPAYOVTEG TTOL TOV 0O YOV va €6TIALEL TEPIGGATEPO GTNV 0EI0L KOl GUVETDS VOl
avalnTo Kot vo EMOUOKEL TNV KOADTEPN SuvaTH TOLOTNTO GTN YOUNAOTEPT TN (more-
for-less phenomenon). Xov Gueco erakdAov00 oTAG TG TAONG EIVOL 1 AVAYKN TOL Va
ayopdlet gite endvopa mpoidvto moAvtedeiog, OAAG KOTA TN OBPKELD EKTTOCEMY - OV
Kot OGOV AVTEG TAPEYOVTL - £iTE TPOIOVTA TOPATANGLL TOV PEYEA®Y 0iK®V, TO ool
elvar  @uowkd o TOAD WO TPOCITEG TIHEG. ZOUPOVO HE o EPELVA OV
npaypatoromOnke otic HITA amd v etaipeia epeuverv DY G, n omoia eEgidikevetan
oTMV  avdAvon Kol EPUNVEID TOV  KOWOVIKOV/TOAMTICTIKOV TAGE®V Kol TOV
KOTOVOADTIKOV KIVATP®V, EWOIKOTEP GE TEPLOSOVE VPeaNC avayvopiletat pia didkpion
0e 5 onuovTiKEC TAGEC 7OV  JOKOTEYOLV TN GLUTEPLPOPE TOVL  KOTOVOAMTN
(http://www.furnituretoday.com/article/423544-consumers-react-to-down-times,
01/12/2008):

IIpookoinon Kayvmoyia AvToéheyyog Nnoototnta
3 \ \

E&op0Ooiroyropog |

y

Yympo 5: TAoels coumePLPOPag TOV KOTAVIAMTI] KATA TNV KpioTn

Ipookéiinon (soldering on): Xt @don ¢ TPOGKOAANGNG, O KATAVOAMTHG UEVEL
adpavng oyopaoTikd Kor mpoomabel va Koatavonoel kot va  emeEepyaotel  dca
cuppaivovv yopm tov, eAtilovtag T OAa glval TapPOdIKd Kot GOVTIOU 1 KATAGTAGT o
elvar vto éleyyo.

Koyvroyia (suspicion): X devtepn @bdon, 0 Katavol®Tg 0£d0UEVOL TG OyVOEl
Baowd mpdypata yio ta Tpoidvia mov ayopdletl, omMIETOL LE KOYLTOWio GLVOSEVLOUEVN
ouvnO®G amd Kuviouo Ko LaAAOV amootpodn. To amotédespa sivan va Bempel Twg Katd
KOmolo TpOTO Kivduvedel Kot va mAdOeL pia 16topia mov Giyovpa eival pakpld amd tnv
TPOYLOTIKOTNTOL.
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Avtoéleyyog (scrutiny): Xtn @don Tov GVTOEAEYYOV, O KOTOVOAMTING &ivol amAog
nmapatnpntie. Hapatnpet kot aloroyel ToMTIKEG TOL AKOAOVOOVVTOL OO TIC ETOPELEG,
mapokolovdel kat apovykpdletor To mEPPAAAoV Tapd ToHTA OUMG SloKATEYETOL OO
éva aicOnuo Artdtnrog.

Nnoométnra (sobriety): Tmv tétaptn @dorn, N vneoaAdtta veictatol OToV 0
KOTOVoOA®TAG embopel mAéov va yvopiler ti elvor avtd mov ayopdlel Aoywkd Kot
vevlvva, OTMG apPrOLEL GTNV KATAGTACT TNV OToin Pldvet.

E&op0Ooloywopov (streamlining): Xtmv tekevtaio @don tov e&opBoroyiopov, o
KOTOVOAWOTNG, EVIEADG AmoAloyUEVOS omd acOnuaTo ETEIKELNG KO ETTOANLOTNTOG TOV
tov dwkateiyov 6to TapeABOV avVOPOPIKA LE TIG OYOPES TTOV TPAYLATOTOOVGE, TEIDEL
ToV €0WTO TOL OTL ayopdlel éva mpoidv pe AoyKO Kol vrevBuvo TpoOTO, 0 0Moiog
GUUQMOVEL TANPOG LLE TNV KATAGTAOT EKEIVN TN GTIYUN).

[ToAlol motevovy Mg M mapodoa Koatdotaon mnydler amd v omadioon mov
emdeikvoov TO60 Kopd to ddonpa kot okplpBd brands 6TIG OVGLAGTIKES AVAYKES TOV
KATOVOA®TY, £T61 AOWOV £QTAGE 0 KOPAS OV O KATOVOAMTNG Taipvel v "ekdiknon'
Tov avtiotpépovtag v anaéioon. [potyd va mepvd 10 ¥podvo 10V OTiTL TOPA VO
eEaokel TV ayopaotikn tov dvvaun. EmmAéov, o katavorotig Piovel o royn 6mov
TPOTEPUOTNTA TOL gfvan va (gl 660 10 dvvaTdv KaAbTEPA Kot avTtd dev eEacparileTor pe
™V ayopd TOAVTEADV TPOIOVIMV.

Avto BéPara oydel meplocOTEPO Yoo TN pecaio TAEN KaTOvOA®TOV, KaB®OG 1M 7O
ebpwotn 1aEN ovveyilelt vo TOooETOL KOU VO, EMALYEL TNV HOVAOIKOTNTA KOl TNV
dwpopornoinon amd to svvnbicpuévo. H dapopd dpmg, mhéov €ykettar 6To yEYovog 0Tt
Oyt povo dev avalntd OoALL amooTPEPETOL VO EMWOEKVOETOL TAEOV. ZKEQPTETOL
TeEPLGGOTEPO TNV KAOE Kivnon, xpeldleTol TEPIOCOTEPO YPOVO GE TOYEOT e TO TOPEADOV
Y va amo@aciocel kot o0tav omogacilel, otabuilel avdykeg kol mpotepordotnteg. To
Koo onueio Opm¢ kol oTig dvo TAEELS elvol T €0TIALOVY TNV TPOGOYN TOVS GTNV
TO1OTNTA TOV TPOTOVIMV.

2.7 To PEPKETIVYK EXTOVOULAOV TOAVTELMOV TPOIOVTOV

Maépketivyk Ilohvtedreiog: Edwkd yio ta emowvopieg mpoidvimv moAvTeAEing, TO0 KAOGIKO
petypa papketivyk tov 4P’s (product, price, promotion, place) emexteiveton oe 8P’s.
Kobdg n ayopd moivteddv mpoidovimv glvar €vag mepimhokog kKAAS0G, otn dlayeipion
TOV EMOVOUIOV TOAVTEAEIOG €10EpYOVTOL EMMALEOV OTOUKElD OV, OAANAETMOPDOVTOG
peTa&d Tove, SaUoPP®OVOLY TO EEXMPLOTO Melypro papkeTvyk. Topeova pe tov Rohit
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Arora, ta 8P’S Tov HAPKETIVYK EMOVULUIOV TOALTEADV TTPoidvimv eivor ta axdAovOa
(http://www.brandchannel.com/images/papers/533 8ps of luxury branding.pdf):

Anpnéocro Ipoécona

Hapadoon TomoBétnon

YravieTnTo Anpodoieg Xyéoelg

IMpocomkéTnTa Tworéynon

Yyqpo 6: Ta 8PS T0v HAPKETIVYK ETOVOULOV TOAMTELDV TPOIOVTMOV

Eridoon (Performance): H enidoon apopd ot uvatdTnTa TG ETOVOLLING TOAVTEAEING
VO TPOGPEPEL AVATEPN EUTEIPIO G EMIMEDO TPOIOVTOG Kot 6€ eUnelPtkd eminedo. Ocov
aPopd 6To eminedo mPOiOVTOG, B mPEmel OVGLCTIKG Vo, TANPOL TA AELTOVPYIKE KOt
YPNOTIKA YOPOKTNPIOTIKA TOL OAAL KOU VO TOPEYEL OTNV TPAEN TA QUOIKA
YOPOKTNPICTIKA TOv, OTmC ivan M de&loteyvia, 1 oKpiPelo KOTOOKEVNG, 1| LOVAOIKN
oyxediaon, N vynmAn moldtnTa, 1 TEXVOAOYID Kot 1 ¥pNomn EEUPETIKOV VLAKOV. Xg
eumelpkd eminedo, m enmwvopio Oo mpémer va omodidel kol OGOV apopd N
cvvatsOnpatikny aéio mov «ayopalovvy ot meAdteg mEpav amd to dto o TPoidv. [
napadetypa, n Rolex eivor oOpforo onuavtikdv avOpOTIVOV ETITEVYUATOV EVEO M
Tiffany & Co. éxet kaBiepwheil wg cOUPOAO aydmng Kot OpopeLAC.

Mapadoon (Pedigree): O mepiocodtepeg ENWVLLLIEG TOAVTEAEING EYOVV LOKPE TaPAdooN
Kol TAOVGO10 16TOPi0, Ol OTOIEC UETATPETOVTOL AVTOUATMG GE AVOTOGTOGTO UEPOS TNG
alyAng mov mpocdidovy. Avti 1 TapAdoon eitvar GLVNOWME APPNKTO GLVOESEUEVT] LE TOV
0PLTN TOVG, O OTTO10G EXEL OLUUOPPDGEL TO YOPOKTNPA KOL TN PIAOGOPIN TNG EMOVLHING.
INa mapdoetypa, ta mpoidvia Chanel emnpedlovv vrocuveidnTa TOV TEAATN KOTA TNV
ayopd TOVG LE TNV TAOVGLA 16TOPia, TOPEO0sT Kol KANPOVOLLE TOV OVOUATOS TOVG,.

Yroviomnra (Paucity): Ot etaupeieg mpoidviwv molvteleiog kaAliepyohv ocvyvd v
ewova 0Tt 1N dfeciudTTa TOV TPOIOVIMV TOVG £ivol TEPLOPIGUEVT, AdY® TOV OTL N
dwvopr] mpoidovimv moAvtedeiog oe peyddo apBud onueiov dwovopng umopet va
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OALOUDOEL CUAVTIKA TO YOPAKTNP Kot TNV KOV TOLG. Duoikd, Adym g TeYvoroYiog
N meplopopévn dwbeoipudtTo eivarl texvynTy UECH TOL TEPLOPICUOD T®V onueimv
OlVOUNG TV TTPOTOVI®MV 1] TNG KOTOOKELNC EWOIKMOV EKOOCEMV TOL TPOIOVTOG Yol
ovykekpuévo mehdtn. [Ma mopaderypa, n Gucci ompiletar 6yxedOV AMOKAEIGTIKA OTIG
TOMGELS TOV TPOIOVIOV TNG HECH TOV OOKTNTOV KATOCTNUATOV TNG ETOPEiNG, VM
YOPOKTNPIOTIKEG Elval Kot Ol EKOOCELS TOAVTEADV OwTOKWVATOV, O0Ttmg g Mercedes-
Benz ka1 tg Rolls-Royce mov amgvfivovtar o€ péN BactAK®Y 01KOYEVEIDY. ApmYOC
o€ avTN ™V Tpoomdbeln, €ivar Kot ol SENUGELS TOV TPOPAALoLY KaTd KOpovg ot
eTaupeieg, o1 omoiec OnpovpyovV TV aicOnom TG STAVIOTNTAG.

IMpocomkotnta (Persona): H mpoconikdtnta TG ETOVOLING 0TOTEAEL TO GUVOLO TNG
TpoPfOANC TOL OVOHOTOS NG, TOV EQUPUOYDOV TG otnv kobnuepwvn Con toV
KOTOVOADTAOV KO TNG EMKOIVOVING TNG HECH TV dopnuicedv te. H ontikn tavtotTa
™G emoVLiOG TPEMEL VO AVTIKATOTTPILEL TNV TPOCHOTIKOTNTA TNG, TO HVGTNPLO TOL
KOAOTTEL OAAG Ko T cuvousOnpatikn g a&log péow evog cupforov N péca amd Alyeg
AéEerc, amapaitnTol TOPAYOVTEG YloL TNV €0pOimON TNG OVAYVOPIGIUOTNTAS Kol TNG
OKELOTNTOAG TNG OTO HVOAO T®V KATOVOAMTOV. ['a TV enitevén TV 6TOX®OV TNG ONTIKNG
TOVTOTNTOG TNG EMOVLLING XPNCUYLOTOLOVVTIOL GLVOPT YPDHOATA, EIKOVES KoL NYOL.

Anpoorwo. IMpéocmne (Public Figures): Ta onuocio mpdcmTO Kot Ol SLOCTUOTNTEG
YPNOLOTOOVVTAY aVEKAOEY Yl TIC SOPNUUGELS TPOTOVI®V, MG OVOTOGTOGTO GTOLKEID
™G OTPATNYIKNG HAPKETIVYK ToV emyelpnoemv. Edikd Opmg ywo ™ dwenuion
TPoiovVTOV ToAvteELEinG, 0 pOAOG TOovg eivan eptocdtepo avaPaduicpévog, dedopuEvon
OTL Ol JLPNICELS TOAADY ETAPEDY TOAVTEA®Y TTPOIOVI®OV oTNPilovTal OMOKAEIGTIKA
0€ OVTOVG. L& OVTEG TIG SPNUICELS, 1| TPOCHOMIKOTNTO Kot Ol 0&ieg TG dtaonUdTNTaS
evBuypappilovrar pe 1 @lrAocopio kol tov gwova g etaipeiog. EmmAéov, moAdég
QOpEG o1 daonpoTTEG TPOPAALOLV T TPOiIOVTO TOAVTEAEING e AydTEPO PaveEPD TPOTO
OTOV KATOVOA®TY, OM®G HE TO VIVOWWO TOVG GE KOWMVIKEG EKONAMOELS Kot
QPOTOYPAPIcES N TIC TOTOOETNOELS TPOIOVTOV PECH GTIG TOVIES, e OKOTO VO KOADYOLV
TV «TOANGT TPOIOVIOV OCTE VAL GOVOVY OTL ATOTEAOVV HEPOG TNG CMNG TOL O80T OV
TPOSOTOV. XAPUKTNPIGTIKOTEPO TAPASELYLOTA EIVAL ] TANPOPOPTOT| TOV KATAVIADTMOV
YU T EVOLHOTOAOYIKES TPOTIUNGELS TV NOOTOLOV GTIG O18POPES TEAETNG OITOVOUNG
BpaPeiov kivnuatoypdeov.

Tomo0étnon (Placement): H lovikny mdinon mpoidoviov molvteAeiog Paciletor og
onuavtikd Babud oty gvicyvon g eUnepiog ayopds Tov TEAATN Kot GTNV ETEKTOCN
™G €OVaG TNG EMOVLMMOG. Zekivovtog amd tnv emAoyn Mg tomobeciog TtV
KOTOOTNUATOV TOVS, TO ONUEID TOANONG TOV TOAVTEA®Y TPOTOVI®MV OmOTEAODV TO YDPO
eketvo oTov 0moio o1 KOTaVaA®MTEG OAANAETIOPOVV e TV etaipeio (LECH TOV TOANTY)
amoAapfavoov pwor povodikn eumepio ayopdv. Ot katovolotég ovoalntodv v
emayyeAaTIKn fonfeta Kot TIC GUUPOVAEG TOV OVIUTPOCHTOV TV ETUPELDOV UEGO OO
T €E0VGIO00TNUEVO KOTOGTLLOTA TTOANGNG TWV TOAVTEADY TPOIOVIMV, TPOGIOKAOVTOG
og pa a&l0motn Kot S Tnpnon cuvepyacia, KahoTOvTog ETITOKTIKY TV €16 Pdbog
eKTaidevon Tovg ot Prhocopia Kot Tig agieg g etaupeiog. Extdg Opmg amd ta onueia
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TOANCTNG, Ol KOTOVOAMTEG £PYOVTOL GE GUECT €maen ME TNV O TV enwvouio o€
nepBAAAovia Tov UTOpEl Vo PNV €XOVV AUECT) OYEoM HE TNV etaipeio, HEC® NG
yopnyiag M vrooTPENg YEYOVOTOV aOANTIKOV YEYOVOT®V, EKONADCE®V TEXVNG 1
QEOTIPAA KIVNUOTOYPAPOL TTOV EVOLOPEPOVY TO GTOXEVOUEVO OYOPOUOTIKO TOLG KOWVO.
[No mapdaderypo, ta dvopa g Rolex gpeavileton kébe ypovo oe mepiocoTepa omd 150
afAnNTIKd YeyovoTa OTMG TEVIC, 1OTIOTAOTN, Oy®VES TAXVTNTAG KOl TOLPVOLE UITAGIOG
Yopic va €xel avtiotoyn TPoPoAn o€ MOSOGEUIPIKOVS OYDVEG TOL TOPAKOAOLOET
OLOLPOPETIKO KOWVO-GTOYOG.

Anpooieg Xyéosig (Public Relations): O poiog tov dnuociov cyéoewv oTIC ETOIPEIES
Tpoidvtwv molvtelelng sivor Wwaitepa onUAvTIKOS KOODS EVIGYDOVY TNV €KOVO TNG
etopeiog, emnpedloviag Olakpitikd TV Koy yvoun. Emmiéov, ypnoyomotovvion
TPOKELUEVOD VO LETAPEPOVV KOL VO LETOOMCOVV GTOVG KOTAVAAMTEG TANPOPOPIES Ko
YOPOKTNPIOTIKA TV TPOIOVTOV Tov 0ev pmopolv vo, amotummbovv péca omd
dwenuon tovg. Akopa, o poOrog Tovg givarl KaboploTtikdg ot dnpovpyia cultnong
YOop® oamd TV emwvopio Kol To TPOIOVTO TNG, UETOPEPOVING UNVOUOTO TOV OEV
nepropifovtar pdvo 6TV TOKTIKY ¥PNoT TV TPoidvtwv, oAAd emekteivovTon Kol 6TV
VTOGLVEIONTN EMPPOT] TOV KATAVAADTOV.

Tworéynon (Pricing): H tywoAdynon evbivetar g peydro Baduod yio tov tpdmo mov ot
{0101 ot Kotavalmtéc avtilapuBdvovior T enmvopieg mpoidvtwv moAvteleiog, Kabdg
teivouv va a&loAoyobv, GUVEIINTA 1 VTOGLVEdNTA, TO KOPOG KOL TNV E€KOVO NG
enovopiog pe Pdon 1o €0pog TWOV TOV TPoidvtewv . Eifvar onuaviikd yu tig
enmvupieg moAvteAEing va TILOAOYOVUV COGTA TO TPOIOVTA TOVG, KAOMG Ol TIUEG TOV
Bpiockovtot KGT® Amd TO €VPOG TIUAV TOV OVTIALUPAVOVTOL Ol KATAVOAWMTES UTOPOVV VL
o0MYNooLvV og apvnTIKEG agloAOYNGES Omd TNV TAELPA TOVG, PAdTTOVTAG TOVTOHYPOVA
cofopd Kot v gwdva g etorpeiog. ¢ €K TOVTOV, Ol ETAPEIES TOAVTEADY TPOTOVT®V
TPENEL VO OIKALOAOYODV TNV TIUN TV TPOoiOdVI®OV TOvg Kot vo. cvpfoadilovv pe Tig
TPOGOOKIEG TOV KATAVAADTAOV, OTNPAOVTAG TAPAAANAL VYNAY avTiapPavopevn agio.
M axdépo dtpopomoinon ce oyéon He o volouro Tpoidvta eivor 1 eAdoT YPNON
EKTTAOGEMV GE VTA TO TPOTOVTA, KOOMOS deV GLUPAAAOVY OVGLUGTIKA GTNV AVENOT TOV
TOANCEDYV TOLG OT®MG e To TTPoiovia Pacikodv avaykov. Eivar opmg mepiocdtepo
cuvnoicpévo 1 gloaymyn pog 0evTepng emovupiog omd v idwo etonpeia, M omoia
TPOCPEPEL GYETIKA YOUNAOTEPES TIHEG SOTNPAOVTOG OUMG TNV VYNAN TodTNTA TOV
TPOIOVIMV TG KVPLOG EMMVVNING, OTMG 6TV epintwon g Prada pe tn dnpovpyio g
Miu Miu.
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2.8 Tvumepdopata,

Méoa and v mopandve avackonmnon Pipioypagiog Kot T peAétn tov Oewmpnrticod
vofadpov mov mpaypatomoOnke, pmopovv va  eEayxbovv  opiopéva  Pacikd
GLUTEPACLLOTAL:

H évvola g enovopiog de Ba mpénetl va GuyyEETOL Pe TO TPOIOV, SLOTL 1| ET®VLLLIN
€xetl peyolutepo Pobpod moAvmAokOTTAG, 6£50UEVOD OTL TTEPLEYEL EMTAEOV GTOLKELD
To. OTOl0l TO O1POPOTOIOVV O T, VITOAOUTO TPOidvTa oL TTpoopilovTat yia TV
Kavomoinomn ¢ dtag avdykng, ta omoio ™MV KaBeTOHV CNUOVTIKOTEPT OO £Vl
TPOTOV AOY® TOV €101K0V dEGLOV TOV SLOUOPPADVEL LLE TOV TEAATN.

Ta cvvaicOuato, ot 10€eg Kol Ol OTAGELS TOV KATAVOIAMTOV OTEVOVIL GE £V
EMMVLULO TPOTOV Ba Tpémet mavta vo Aapfavovoat Loy, KaOMOG T0 KOWVOVIKO Kot
Yuxohoykd vrdfabpo twv mpoidvtewv kobopiler oe peydio Pabud v teEAK
OYOPOGTIKT OTOPOOT).

O emyepnoelg Ba mpénet va divouv daitepn EUEOCTN OTNV EMEKTOCN TNG
aviihappavopevng aélag g emovopiag, kabdg omotedel onuavtikd dvio
TEPLOVGLAKO GTOLYELO.

Ta wpoidvto moAvtedeiog o o mpémel va cuyyéoviol Le To. premium Tpoidvia,
KaBdg M £vvola TG TOAVTEAELNG TEPIAAUPAVEL TN LEYOADTEPT] EUTAOKT TOL ATOUOV
ot onuovpyia g emwvopiog, TV WwiTEPA TEPLOPIGUEVT] TPOGPOPH KOl TNV
avoyvmplon g o&iog Tov Tpoidvtog amd TO VITOAOITO KOWVWOVIKO GUVOAO.

Ot xatovolotég amodidovv wwaitepn PapvTnTo 6TV TOWOTNTO £VOG ETWOVOLOL
poidvtog moAvtedeiog, kabdg Bewpovv OTL Ol EMYEPNCELS £YOoVV avamTHEEL ia
pakpoypdvio. SECUEVGT VO TOPEYOLV TOLOTIKA TPOIOVTA KOl HE UEYOADTEPM
amod0TIKOTNTO.

H tyoldynon tov mpoidviov molvteleiog eival Wdaitepa GNUAVTIKY GE TEPLOOOVE
OLKOVOUKNG VOECNS, KOOMG avtavakid to Babud mpocapoyns Toug ota dedopéva
™G ayopds, xopig OL®G va dtoktvouvEWoLV va vtofadpicovy v avithappfovousvn
npootifépuevn atia Toug.

[Tépav tov Khaookoy piypotog papketvyk tov 4P’s (poidv - product, tiun - price,
mpomOnon - promotion, toémog - place), ot dayeiplon TOV ETOVLILOV TPOIOVIMOV
TOALTEAEIOG €1GEPYOVTAL EMTALOV GTOLKEl TOV SLUUOPPAOVOLV [0 ETOVUULIOL
nolvteleiag, dapoppavovioc 1o miaiclo twv 8P’s (emidoon - performance,
napddoon - pedigree, omavidtnta - paucity, mpoocomkdTTa - Persona, snmuodcio
npocomo, - public figures, toroBétnon - placement, dnuodoieg oyéoeic - public
relations, tipoldynon - pricing).
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3. Epmeipukn) Merétn Ayopag

"H 1otopia éxel deiEel TAOG GE TEPLOSOVE GOV KOl QLTI TOV SLOVOOLLE, VO SLUPOPETIKEG
KOTOOTAGEL, UTOpovV Vo cupPolv: gite va épBovpe mo kovtd, gite va gipoocte ek
owpétpov avtiBetol. Ta emdupeva ypoévia Ba eival Wwitepo kpiciua kot 0VGKOAN, Ol
TOMTIKEC KOl TOMTICUIKEG oG emMA0YEG Ba ogi&ovv mola amd 11§ dvo Tapadoyés Oa
emPePaidoovpe ko Tord O amoppiyovpe”.

Charles McMillion
Ilpoedpog ko Aicvfovawv Zoupfovioc MBG Information Services (2008)

3.1 Kwoeig eTalper®v Katd T Kpion

Ot peydhor oikol avTiANETNKAY TN VEQL TPOYUOTIKOTNTO OTMG 0vTY GpYLoe Vo
dwpopeavetal pe v Kpiom, 6mwg emiong cvvewdntonoinoav OtL 1 gmtvyia, N M
amotvyio avtictoryo, kpivetor Kot Baciletol oTnV ayopaoTiky OVVOLN TOV KOTOVOAMT
(Vincent-Wayne Mitchell, David Lennard, Peter McGoldrick, “Consumer
Awareness, Understanding and Usage of Unit Pricing”, British Journal of
Management, VVol. 14 Issue 2, June 2003, p. 174), 1diaitepo 6TV KOTOVOAMTIKY SOVOUT
TOV TEAUTAOV NG peoaing Tdéng, Kabdg, onuaviikd mocootd Tov TCipov o€ TOAVTEAELG
UApKES TTPOYHOTOTOLEITOL QO TEAATEG TG MEONS TAENG, M oTdon TV omoiwv NTOV
avapevopevo va tporortom et mepiocdtepo e€ontiog Tng 0KOVOULKNG Kpiong, kabmg dev
£€YOVV TOVG TOPOLG VO SATAVIIGOLV Yid €101 TOAVTEAELNG.

Ot KWNOEIKS TOV ETAPEOV TOV KWWOOVTAY GTOV YMPO TNG TOALTEAEWG, NTOV
OLPOPETIKES KOl TOAVTOTIKIAEG, KAODS KAOe eTaupeia £yl T S1KN TS TOLTOTNTO KoL Lo
Eexwplotn otpatnyikn BEom e TNV ool OVILETOMTIGE TNV Kpion:

o Ymip&av etapeleg MOV KIWWOUVTIOL GTOV YDPO TNG HOS0SC OAAL HE TEPIGGOTEPO
npoottéc Tipég (ommg m Hennes & Mauritz ko 1 Inditex, mov dwoyepiletan
YVOOTH 0ALGIda Zara), Eywvav emkepdeic Eyovtag TV KavoTnTa Vo TpoAapupdvovy
Kol voo otakpivouv TG emepyoueveg thoels, Ppliokovtog mpoOceopo £0apoc oe pio
av&avopevn ayopd.

o  Ymyp&av etarpeieg mov T EVoAV AOY® TNG TOYKOGLLOG OIKOVOUIKNG KPiomg, OTmG
GLVEPM Ue peydiovg oikovg podag, 6mwg 1 Escada kat o Christian Lacroix.

o Ymip&av etaupieg pe mpoidvta moivtereiog mov dev BéAncav va otpagodv oe
TEMATEG e YOUNAG elc0dnpata, OTmG N wepintwon g L’Oreal, 6mov o B. Farrel,
brand manager g etoupeiag, TPOTEWVE TNV TOANGCN OPOUATOV CE HKPOTEPES
GUOKEVOGIEG, MOTE 1 €TOUPEID. VO SATNPNOEL TNV TOLTOTNTA TNG KOL VO TOLAG
OYETIKA PONVOTEPQ KOl TTLO TPOGITA TPOG TOV KATUVUAMTY).
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e  Ymp&av etaupeieg, 0mmg ot wonavikés Esprit, Inditex’s Lefties koaw Mango, mov otig
OTPOTNYIKES AVIWETOMIONG NG Kpiong, meptélafav TV HETATPOT TOV aKPIPOV
KOTOOTNUATOV TOVG 6€ MYOTEPO TOAVTEAN Horyalld, TOL TPOGPEPOLV EXMVLLLA EION
G€ YOUUNAOTEPES TILEG,.

3.2 MéyeBog ¢ ayopds Kata TV Kpion

[Tapd v otkovouik” Kpiomn, 1 GLVOMKN TAGT TNG YOPES TOAVTEADY ELOMV TOYKOGHIMG
EUPAVICE GUPDOS OVOIIKES TAGELS, TAPE TNV TOPOSIKT TTOGCT oL onueimoe to 2009.

WORLDWIDE PERSONAL LUXURY GOODS MARKET TREND (1995-2013E|€B)

Subprime & Socio-Economic
Sept 11 SARS §/C financial crisis Turbulence
] L |
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BAIN & COMPANY [¥)

Awbypappa 1: Méyeg@og Ayopag Moivterov Ilpoidvrov (d10. vpm)
(http://www.slideshare.net/ukaszSzymula/2013-luxury-goods-worldwide-market#)

3.3 OwKovopIKA OTOTELEGNATO. ETULPELAV KOTA TNV Kpion

[ToAAég etanpeieg mapovsiocay pelwon TOANCEOV 6TV apyn TS KPIoNg: EVOEIKTIKAE, Ta
képon g L’ Oreal peiwdnkav xatd 13,7% to mpdTo 6unvo tov 2009, to 30 teTplunvo
tov 2008 Mtav to yepodTepo amd to 2005 yuo Tov oiko Guccei, gvd 1 gtarpeio. Burberry
PLC avokoivooe axoun peyodvtepn peioon oty avénon tov ntoincewv to 1o
teTpdunvo tov 2009.
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[Tapdia avtd, Tpokewévoy va Katavondel 1 cuVoMKN HoKkpompOBeoun emidpacn g
OIKOVOUIKNG Kpiong otnv ayopd TOAVTEAOVG TTPOTOVI®MV, avoADONKOV To OTKOVOUKE
OTOTEAECUATO OEKO EK TOV UEYOADITEP®V OIK®MV TOAVLTEA®V TTPOIOVI®OV ToyKoouioe. H
eMAoYN TV oikev £ywve pe PBaon v etiola a&oAdynon g Milward Brown yia tig
€K onuavTIKOTEPEG EMmVLpiES moAvTEAElng Tov Ampidto tov 2010, mov diver pia
OAOKANPOUEVT] EIKOVO Y10l TIG TOAVTEAEIS LAPKES TOV Vol TEPIGTOTEPO AVOEKTIKEG TNV
ayopd.

Mivaxog 1: Adioa Erovopiog [Tolvteimv Ipoiovrmv

Agie YoveloQopd  Avvapikn M‘Zgi[:?ﬂ
Erovopio Enovopiog
1 Louis Vuitton 25.920 5 8 7%
2 Hermeés 19.161 5 8 61%
3 Rolex 7.171 5 10 36%
4 Chanel 6.677 5 9 -2%
5 Gucci 6.420 5 7 -14%
6 Prada 5.788 5 9 Mn dwbéoiun
7 Cartier 4.843 5 9 -9%
8 Hennessy 4.596 5 8 -8%
9 Moét & Chandon 4.217 5 8 -8%
10 Burberry 4.090 4 10 21%

(http://www.salvospagna.com/top-italian-luxury-brands-gucci-and-prada/)

[Tépa and v extipnom g a&iog g emmvupiog Kot g TocooTioiog HeTafoAng e, N
épevva ¢ Milward Brown a&ohoyei T cuvels@opd g enmvopiog Kot 1 SVVOUIKY
m¢. H ovvelopopd g emovopiog ava@épetol otn duvatdtnTa TG ENMVLLING Vo PEPEL
KEPON o€ pia KAlpaka amd 10 1 (youniotepo) émg to 5 (vyniotepo). H duvapukn g
EMOVOUING OVOPEPETOL OTIG TPOOTTIKES TNG EMWVVIOG VAL 0ONYNGEL G€ LEALOVTIKA KEPOT
og po kKAipoaxko omd to 1 (xapnAotepo) éoc to 10 (vynidtepo).

IMivaxkag 2: Kataloyog Etaperdv Molvteh®v Mpoiovriov

A/A Etopeia IInyn
1 LVMH Group http://www.lvmh.com/investor-
relations/documentation/results
2 Hermés http://finance.hermes.com/var/finances/storage/original/appli
cation/c8dfde4f248701637b1b7b48dd55cab2.pdf
3 Rolex Mn dwBécipa dnpocing otkovopkd ctoryeio
4 Chanel Mn dwBécipa dnpocing otkovopkd ctoryeio

5 PPR-Kering S.A. | http://www.kering.com/sites/default/files/sites/default/files/p
ublications/PPR_2012FY _results_presentation_0.pdf

6 Prada S.P.a http://www.pradagroup.com/documents/reports/2012-
Annual-Results-Presentation.pdf
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7 Richemont http://www.richemont.com/images/investor_relations/results
/annual_results/2012/annual_results fy2012 b8e5h8q3.pdf

8 Hennessy Méhoc e LVMH

9 Moét & Chandon Méroc ¢ LVMH

10 | Burberry Group Plc | http://www.burberryplc.com/documents/full_annual_report/

burberry ar 2012.pdf (p35)

Mo v avdAvon emiéyTnke N TOPAUETPOS TOV KUKAOL EPYOCIHV, KAODS EVOOUATMVEL
Kot ovTikotontpiler petald GAAOV Kot TNV OTOTEAEGUOTIKOTNTO TOV TPOUKTIKOV
UAPKETIVYK TOV ETOPELDYV, KOONDG Ootkovopikol moapduetpol 6mwg to kabapd kEPON
avtikatontpilovv ce peyoAlvtepo Pabud mapdyovieg OTMG 1 OMOTEAEGUATIKOTNTO TNG
duyelptong mov dev amoTEAOVV AVTIKEILEVO TNG EPYAGIOG AVTNG.
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15 16,52
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A ¥ T T R
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—— LVHM Group —e—Prada S.P.a
=e=Hermes === Burberry Group Plc (dig UKP)
Kerring S.A. Richemont

Awdypappa 2: Kvkiog Epyaciav Etapeiov lloivteddv Hpoidvtmv (616. Evpd)
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3.4 Xvunepdopato,

Onwg eatvetar omd v Topamdve ovaAVoT To KUPLOTEPL YOPAKTNPICTIKA TNG 0YOPas

TOAVTEADV TPOTOVIMV KATA TNV Kpion NTav:

o Tlapd v évtovn otkovouikn Kpion, N ayopd TOAVTEA®Y TPOIOVTIOV HEYAAMGE KOTA
26,9% peta&v 2008-2012.

e H mieoynoio Tov etapeidv dayeiplong Tov o akpPav Tpoidovimv Tolvteleiog
Bedtimoav Tig moANcelg tovg. Evdewctikd, petagd 2008-2012, onueiwcav avénon
oL KOKAOV gpyactdv maykoouiog 1 Hermes (97%), n Richemont (67%), n Prada
(100%) ko n Burberry (86%).

e Oivmeprocotepo papkeg moAvteLeiag mov avteay otov ¥pdvo glyav WoiTEPA LYNAN
a&lo TOV EUITOPIKOL TOLG GNUOTOG, TOPE TV OIKOVOLUKT VYEGT)], EVD £0MGOV HEYOAN
éupaotn otV TPOPOAN TOVG HECH TNG KANPOVOULAG KOt TNG toTtopiag mov otnpilet
Vv enovupia, otn AoYiKn 0Tl 0 KAADTEPOG TPOTOS AVTIUETAOTIONG MG Kpiong dev
elvan 1 peioon tpov, kabng avtd pmopel vo vroPfipdosl TV ENUN TOL O0iKoL Kot v
amofel KoTtaoTpoekd HokporpodOesua.

INUOVTIKOTEPO TOPAOELYUD OTOTEAEL O UEYOAADTEPOG OIKOC TOAVTEADV TPOIOVIMV
LVMH o onoioc mepthappdver tig pdpxeg Givenchy, Céline, Bulgari, ta poldyio Tag
Heuer v axpipn coundvio Dom Perignon kot guotkd v vavapyido Tov opidov Louis
Vuitton, mov  onueiowoe avénon kokhov epyaciov petad 2008-2012 katd 63,3%.
EvdeiktiKd, ot T@ANGES TOV 0pOUATOV KOl TOV KOAADVTIK®V TOV 0ikov avénonkav 9%,
To POAOYLOL Kol TOL KOCUNUATO aOENCAY TIC TOANGES Tovs katd 13% evd ta mpoidvia
tov ofkov mwov moiodvior oe  duty free, avénbnkav kot 16%
(http://www.protothema.gr/economy/article/?aid=213374, 27 TovAiov 2012).
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4. Epnaipwkn) Merétn Etopeiog: LVMH

4.1 Etoaipiko Tpo@ir

H Louis Vuitton etvan yoAlxn etoupeio TdOANGMG TOAVTEADV €10®V. [0p0Onke 10 1854
TOAGOVTOG €101 TaE0100 Ko cvveyilel HEYPL CNUEPO LE GEPEG TOAVIMV, OEPUATIVODV
€0mV kol pret a porter povyo. Avikelr otov optko LVMH kot to O6vopa kot to
povoypoupd g (évag ovvdvacpdc tov yopoktpov L kot V) eivar éva ond ta
ONUAVTIKOTEPA EUTOPIKA GNUATO TPOIOVTOV ToAvTtedeiog o€ ToyKOGUO eminedo, mTov
amoTdTon o€ ypnuatioploky aéia mepimov ota 20 dicekatoppdplo SoAGPLaL.

Iotopia: O Louis Vuitton idpvcoe to 1854 omv T'oAria, oto [Mapict v opdvoun
etopeio Tov. Xapig oto maBog Tov Yo To tagid ARG Kot TNV yvodon, KoTaokevale
glon tagov kot yvopioe ypryopa v emtvuyio. To 1885 dvoite 10 mpdTo TOL
Katdomnuo 6to Aovdivo evad 3 ypdvia apydtepa mopovsioce v celpd Damier canvas.
Tov Louis Vuitton axoloOOnoce o Georges Vuitton mov €pepe v ogpd Monogram
canvas Yo vo TpooTatedoEL TV enwvopia ard v avtiypoaen. To 1998 o Marc Jacobs
éywve Art Director tng etarpeiag, evéd to 2003 o Takashi Murakami épepe to multicolor
monogram canvas oV omoteAEital amd to HoTifo o€ 33 JPOPETIKA YPOUATO TAVED GE
dompo 1N pavpo wouPa. (http://www.lvmh.com/the-group/lvmh-group). H LVMH
TPOEKLYE UETA a0 GUVEYXOUEVES GLYYMVEVELS KOl 1) ynpondtepn enwvupio mwov givot
otV oumpéro TG eTavel micw oto 1593. (http://www.dealnews.gr/Big-Deal/item/7860-
Inuovtikn-avénon-ota-képdn-tne-LVMH, 15/07/2012).

Louis Vuitton ofjpepa : H Louis Vuitton avikel AoV 6Tov OLUIA0 TOANGNG TOAVTEADV
ewov mv LVMH. To xevipwod g katdotua Ppiocketon oto Xavl Eivlé (Champs
Elysees) oto IMopiot and to 1914, dwtnpel epyootacia otn Forria, v lomavia, tnv
Itoiia, v EABetia ko 11 Hvopéveg TloMteieg, evd datnpel eniong epyastiplo Alyo
¢€w amo to [Tapict (Asnieres) yia €101KEC Tapayyerieg mov etévouv Tig 450 10 YpOVO.

Apyés: Amootoly tov oikov LVMH eivar n avimmpocmnevon towv meplocOTEPO
EKAETTUGUEVOV  YOPAKTNPIOTIK®OV TOL AVTikoD Tpomov (mNg moykoopime. X100 eival
va givol GUVOVLHOG HE TNV KOUWOTNTO Kol TN Onpovpyikdtto. Ta mpoidvta ko ot
TOMTIOTIKEG a&leg TOV EVOUPKAOVEL, OTOTEAOVV £val Uelypa mapdooong Kot KovoTopiag,
ovelipov ko @ovtaciag. I[Ipokeyévov va viomombel avt 1 AMTOGTOAY, Ol TEVTE
Baocwotepeg BepeMmdelg aieg Tov epyalopévov g eivar ot Katwot:

e Nao etvor dOnpiovpytkot Kot KotvoTopot

¢ Baowodg o10)0¢ amotedel | apioteia TV TPOIOVI®OV

o Noa evioybetat 1 kOVOS TOV TPOIGVTOV TOL 01KoV, He TAHOG Kol ATOPAGIGTIKOTNTA
e Noa Aettovpyovv OAa To LEAT TNG OLADOS MG EMUYELPTLLOTIES

e Noa pocmafovv Ora T LEAT TG OULASOS Y10 TO KOADTEPO.
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(http://www.lvmh.com/the-group/lvmh-group/group-mission-and-values)

MéyeBog: Me etfoleg ToANcelg mov Eemepvov ta. 4 O16. gvpd Kol Guveyn ovénom
TOMOCE®V, 0 Topéas ™S nodag kot Tov a&ecovdp g Louis Vuitton yvmpilet 1daitepn
emtvyio o Evponn ko Acia, pe tig HITA va akolovBovv oty tpitn 6éon. H etanpeia
Swyepiletar molvten mpoidvra, amd caumdavieg Dom Perignon kot Moét & Chandon,
Kovidk Hennessy kat Hines, anookevéc, depudtva €idn kot a&ecovdp Louis Vuitton kot
Loewe, ¢ «ot «woAoviikd ot opopate  Christian  Dior  kau  Givenchy.
(http://www.tovima.gr/finance/article/?aid=176972, 12/11/2006).

IMehdreg-X1oyor: O oikog Louis Vuitton oromotel v 10éo 0Tt OA0L T KOG,
aveEopTNTMG €160ONUATOG EMBVUOVV Vo ayopdoovy Ta TPOTovTa, Tov. To evieyopeva
Kowd-otoyol ywpiloviar og dvo opades. To €va kowd eivon ekeivo mov embopel vo
dpopomomBei amd v palo HES® TOL VYNAOD EIGOONLITOS TOVS KOl POPDVTAG POVYOL
akpia ko exdvopo. To dAlo kowvd €xel v tdon va ayopalovv mpoidvta Vuitton,
eMEWN amoTeAOVV onueio ovaeopds Tov TAOVTOL. AVTicTOlO Kol Ol SeNUIcELS
6TOYEVOLV Kot GTO dVO QVTA KOLVAL.

Avvata Xnpeia: To ovopa tov Louis Vuitton givatl duvatd amd pdévo tov, ded0UEVOLD
0Tl amotelel éva TOYKOOUIO EUTOPIKO oo Tov gival mepilntnto. O avtaywvicpos o
eninedo moALTEAELONG Elvan €vTovog, M ToldTNTA TV TPOIOVT®V €lval VYNAT, UE TOV €V
AOY® oiko va givor a&lOmoTog Kot va €yyudTol TV TotdTnTo TWV TPOIOVIWMV TOL.

Advvata onpueia: AdHvato onpeio tov oikov givar ot Tipég, To omoio dpmg aglomoteitan
kaBdg pécm ™S LYNANG TG pmopel o meAdtng va drapopomomBel, divovtag T
SuVATOTNTO GE OKOVOMIKG €DPOGTOVG TOAITEG VO OlKPIVOLV TOVG €0VTOVS TOVG
youyoroyucd (http://sliclvmh.blogspot.com/p/stragegic-marketing-plan.html,05/08/2012).

Evkapieg: O oikog Louis Vuitton avalntd véeg svkaipieg avantuéng, oe OAOLG TOVG
TOUELG NG EMYEPNUOTIKNG OpaSTNPLOTNTOS, £ITE TPOKELTOL Y10 TOV TOUEN TOL ALOLVIKOV
gumopiov. Méow avtdv TV EVKUPIOV EMEKTEIVETAL 1 ETONPELN KOOIGTOVTOG TNV OC pia
a7l TIG IO KEPOOPOPES GTOV YMDPO TNG.

Amneuréc: H peyolvtepn amethr g Louis Vuitton mpoépyeton amd tig amopipncec. H
etopeio extipdet 6Tt pOAS to 1% TtV Tpoidviwv mov KuKAoPopovv eitvar avbevtikd. IV
AT TO0 AOYO 01 IKAGTIKES VITOOEGELG AmOTEAOVY GLYVO arvipevo, pe 13.000 vrobéoeig
vo &ovv odnynoer oty kotoadikn 1.000 vrevBdvev (http://www.lvmh.com/the-
group/lvmh-group).
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4.2 Emyelpnpotiki] oTpoTyikn Kotd 11 Kpion

H otpotnykn mov axodovdnoce n Louis Vuitton koatd ) didpkeia tng kpiong, otoyevE
o1 ONUovpYio PaG TEPICCOTEPO EANCTIKNG TOPUYMYIKNG O0dIKOGI0G, OO OVTEG TOV
epapuolovv peyareg avtokwvnrofrounyavieg o6mwg n Toyota Motor Corp. olAd Ko
ETAUPELEG KOTAOKEVNG MAEKTPOVIKOV GCLOKELMOV. XOUQOVO HE TS ONAMOELS TOL
vreLBHVOL POdAG Ko aEEGOVAP TOV €V AMdY® oikov, «Ilicw amd T dnpiovpytKdTTO TOV
oikov VILAPYEL pio TOAD OTOTEAEGLOTIKT TPOPOJOTIKY aALGIO 0
(http://www.tovima.gr/finance/article/?aid=176972, 12/11/2006). To «vpo Pdpog
d00nNKe otV TOWOTNTA TV TPOIOVIMV, KAONDC Kot 6T AOoVIK) avamtuén pe otdyo vo
kepdioel TePIoGATEPA LEPIOID TOGO GE EVOTOMUEVES OGO Kol 6€ avaduOpEVEG ayopég. Ot
KOPLOL AEOVEG TNG OTPATNYIKNG TNG NTOV:

Ofqun: Inpoviikd TR0 TG ENUNG TG EMEIpNONS  0Qopd  GTNV  OmOPLYY
OTOL0GONTOTE TOPAPOVIOS GTNV TTOPAY®YT, dedopévou 0Tt KEOe meAdtng TANp®OVEL Eva
ONUOVTIKO ¥PNUATIKO TOGO Yo, KAOE HOVTELD €POCOV 1KOVOL TEXVITES YPNGUYLOTOLOVV
OAN TOVG TN YVAGT Yo VoL S1oTPricovy avctnpd v mapddoon. [podxertan yia pio enun
ov mpoomafel 0 ev AMdy® oilkog va dtatnpnoel o¢ mapddoon, eSaceaiiloviag o
emroynuévn peAlovtikn mopeia. O oikog eméleEe vo unv HEIDOGEL TNV TOLOTNTO, TIG
TPOJYPUPES TNG TOPUYOYNS KOl TNV TOOTNTO VAMK®OV o€ 0omolodnmote mpoidv. Ev
aVTIOECEL LUE TOV OVTOY®VIGUO TOV, amEPLYE TV LIORAOUIGN TOV TPOIGVTOG TOV, OV
GLVEDEGE TNV EM®VV LI LE TPOTOVTA YOUNANG TOOTNTOG KOl LT GYETIKA LE TIG VITOAOUTEG
dpdoelg tov.

Hoapaymyn: Otav 1o 2005 1 McKinsey & Co. Eexivnoe ™ ovvepyacio pe tov oixo,
KatéAnge 010 Pacikd cvumépacpa 0Tt YavoTay TOAVTIHOS YPOVOS GTNV TOPAYOYIKN
owdkaocia, mpoteivovtag pio  véa otpatnywkn pe 1o 6vopo «lIfyacog», mov eivor
EUMVELGUEVT] amd TNV AAMNVIKY pvBoloyia, oAAdd kot pia Boiitoa mov @épel to 1010
ovopa. Xtoyog Mrtav va Ppebel «n ypvon tour| avapeco otnv ToxOINTO Kol GTNV
mowTNTOY, Ommg onimver o Ilatpik-Aovi Bouvttdv, péhog g méummg yevidg g
OpvAkng owoyeveiag kot vrevlBvvog Yo TG eWdwkég mapayyeries. H doiknom Ppnke
EVOLIPEPOLGES TIG HEBOOOVG OMOVIKAOV ETOPEIDMV KOTAGKELNG MAEKTPOVIKOV KO
avtokvntev omoeacilovtag vo Tig viobetnoel, pe Oetikd omoTEAEGHOTO YO TIG
TOANCELS TOV &v AOY® oikov. Etol n etaipeio €xel vioBetoetl i BéEATIoTEG TEYVIKESG
TOPAYMOYNG TPOKEWEVOL Vo, dlaTnproeL TNV gveMéia TG Tapay®YIKNG OOVOUNG Kot TV
peiwon Tov KOGTOovC.

AvOpodmvo Avvopiko: ‘Evo axoun onpovtikd otoyeio agopovcoe otn onpovpyia
HIKPOV Kot EVEMKT®OV OUAd®V gpyaciog, avafétovtag o€ mPAOTN (ACT TOAAATAOVG
pOLOVG GTOVG TEYVITEG OL Omoiol uéypt Tote acyorlobvtay pudvo pe pio dpacTnplOTTa.
AxolovONoce 0 GYNUOTIGUOC HIKPOV KOl EVEAMKTOV opadwv omd €61 o¢ 12 droua,
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avéloyo pe TV TOALTAOKOTNTA TV afecovdp. Ot aAlayéc avutég otov TPOMO
TOPUYMOYNG, ETITAYLVOV TN SLOOIKOGI0, TNV UETETPEYOV GE MEPIGCOTEPO EAUCTIKY), EVHD
BeAtiooav mopdAinio kot tov molotikd édeyyo. H avadiopydvoon tov oikov odev
TEPOPIOTNKE HOVO OTNV GTPOPN TPOG TIG KOWOTOUEG AVGEIS TOV EPYOCTUCIUKMV
povadmv, epdoov pdiota ytiotke Eva véo kévtpo dwovoung ytiletan extdc Ilapioion
TPOKEWEVOD vaL Sloyelplotel OAeg TIg amooTtoAég ota €1 kévipa dtavoung oe d1ebvég
eminedo, pe amoteAéopara to omoia NTav Waitepa evOappLVTIKA Yo TIC SpacTNPLOTNTEG
TOV oiKov.

Mépketivyk: And v idpvon tov oikov to 1854, N ewdva TG YOAMKNG TOAVTEAOVG
enovopiog onuovpyntnke pe v Ponbei tov Swenuicemv pe  SoMUOTNTEG,
ToALTEAELS emOElEEl; OAAG Kot TN OUVOIKY TOV KoAMTEYVIKOD dtevbuvt) Mapk
TCéwoung, KabBmG Kot 0 TEPLOPIGUEVOS aPOLOG TOV HOVIEA®V OV evicyvoay v aio
™G envupiog. O TPUKTIKES AVTES AVOADOVTAL GTNV EXOUEVT EVOTNTOL.

Ewéva 1: EBdopado Méodag 2012, ITapiocr
(http://www.thebaglady.tv/2012/03/all aboard the louis vuitton train at paris fashion

week.html)

4.3 TTpoTyiKi] RAPKETIVYK KOTE TN Kpion

Ot TpOaKTIKEC pHAPKETIVYK TOL oikov Louis Vuitton péco otnv owkovouikn kpion
TPOGapUOSTNKAY AAAL Oev dALAEQV plIKA.

Twég (Price): O oikog Louis Vuitton amo@doioe vo unv avioyoviletolr Ty ayopd tov
MyOTEPO TOALTEADV EMOVOLLAOV, OALL OVTIOETOS OTOPACICE Vo OlTNPNOEL TNV
OTPATNYIKY TOV VYNADOV TILOV. Evieiktikd elvar 11 cuvE ice Vo PNV KAVEL EKTTMOCELS
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o710 TPOIOVTO TNG O€ OEPUATIVA €101, AKOUT KOl £VOL ALTO GNLLOLVEL TV KATOGTPOPN TWV
amofepndTov.

Ipoiov (Product): O oikog molvteAdv a&ecovdp, mov &ival OAGNUOC Yo TIG
TAVAKPIPES TOAVTEG KOl TOPTOPOALD TTOV TOVAGEL O1EBVAOG, CLUVENICE TNV TOPASOCT) TNG
KOTOOKEVNG TNG TOPAd0GLaKNG Paitcag, pe Tov id10 Tpdmo mov ywvdtav tov 19° aidva,
EVD TOWTOYPOVE, SNULOVPYNGE GUVEPYUGIEG LLE HLOVTEPVA OVOpOTA, OIS 0 Marc Jacobs
kot o Takashi Murakami.

[TapdAinio, €PAPUOCE TNV TOMTIKY] «OYES10 KOTA TOPAyYEAIO», TOL ATOTEAEL TNV
«0oTATN TOAVTEAELOY, OTWS GYOAAleL 0 Yevikdg dtevBuvtrg Tov oikov, Yves Carcelle.
«Etvat 1o 1010 pe v téxvn. Av og evalapépeL 1) TV, TO amOAVTO givar va avabéoelg o
évav KaAlMTéyvn ™ dnovpyion vOg €pyov, Tapd vo ayopdcels va mov gival Mom
£TOLLO» (http://uk.reuters.com/article/2012/07/18/uk-louisvuitton-china-
IJUKBRE86H05520120718).

EmmAéov, amopdoioe va KAvel gpeoavny OLVOUIKE TNV TOPOLGIN TOL GTOV YMPO TOV
KOGUNUOTOS, G £va YMOPO TOL Kuplopyxovv ovouate omwg 1m Cartier. o va 1o
vAomomoel, dnuovpynce oto kévipo tov Ilapieod éva vrepoLyypovo KatdoTnua,
dimha otov Cartier, amévovtt and 1o Eevodoyeio Ritz, Ayec pépec apdtov o @poveovd
OLGvt avakoivooe pétpa Mtotnrog! Ipdkertar yio va dlaitepo Katdotno, TO 0TOio
tovilel T évvola Tov TAOVTOL: apkel va emonpavel 6Tt to kevipwkod payali otnv Place
Vendome ekBéter éva doudvtt og oyfuo Aoviovdlod (to AoydTumo NG €TOLPELNG)
aiog... $11 exaroppvpiov!

Ewoéva 2: To kevipko kataotnpa otnyv Place Vendome
(http://www.businessweek.com/news/2012-07-10/vuitton-11-million-diamond-seen-

elevating-luxury-brand-retail)

[Tpoxerton yro pio Waitepa TPOKANTIKY Kiviion OTNV EMOYN TN ATOTNTOS GTOYEVOVTOG
Oyl TOG0 OTO EVPOTAIKO KOO, AapPavovtag pdiota vedym OTL 6e Yhpeg OT®G 1M
EAMGSa ko 1 Iomavia o1 ToANGELg TG ETOPELNG EYOVV KATAKOPLPT TTOOT), AAAL GTOVG
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mAovotovg Kwvélovg tovpioteg mov ayopdlovy povimd®de poAdylo Kot KOCUNUOTO oo
TIC TavakpiPeg evpomaikéc eippec. Mdlota, a&ilel va onuelmbel 6Tt avtd Tow €10M
avapévetol vo EemepAcovy o€ TOANGELS OA0L Ta LIOAOWTO ToAvTEAN €idn to 2014
(http://www.kentrinews.gr/psefti-kosme/3452-louis-vuitton, 14/07/2012).

Tomog (Place): H etoupeio eviotikonoince v enékTootn o€ YMPES, Onmg gival 1 Ivdio
kot 1 Kiva, kaBdg kot n larwvia. Ewdwkd n Kivo amotelel v tpitn peyodvtepn ayopd
TPOCOTIK®V 0OV TOAVTEAEING GTOV KOGHO, Dyovg TovAdyiotov 160 dioekatoppvpiov
yovdv (20 610. gvpd). Zta endueva Tpia ypdvia, avouévetor va Eemepdoel v lanmvia
kol T Hvopéveg IMoMteleg kou va katoAdfer v mpotn 6éom, etdvovtog to 180
OlGEKATOUIYPLAL Youav (23 o1o. EVPM)
(http://portal.kathimerini.gr/4dcgi/_w_articles kathextra_1 18/07/2012 452716,
23/07/2012).

H gtaupeia AMdvoape mamoHtola Kot Toavteg oG Lovadikd £pya TEXVNG SEKOIKMVTOG £TGL
TNV OTOKAELGTIKOTNTO TNV oyopd moAvtereiac. O yaAlKOg oikog podag dvoiée otnv
Zaykdmn To0 PEYOADTEPO KATAGTNUG TOV OTNV YOpa, pe pia eniypvon okdio Kot Evov
O0popo, 610 omoio emrpémeTor 1 €icodog poévo oe dropa mov €yovv mpdokinon. H
eTaLPEil OKOTEVE TO VEO KOTAGTNHO GTNV Zoykdn, T0 omoio ovopdlelt “Maison”, va
€0PULMGEL TO GTATOVG TNG G OMOKAEIGTIKT TAPOYO TPOIOVIMV TOAVTEAELNG GTOV YDPO
™G uodag. To moAvtedéc KoTAoTNUO SloBETEL OTGOAEVIOL YALTTTA Kot PEPEL Eval ELPD
Qacpa TPoidvVI®MV MOV KLUHOIvOvTal Omd KOUWO TOATd Kol KOmEAN GE TOAVYPWUES
tobvteg and mobova 1 déppa aAtydtopa. Awbéter emiong Onkeg amobrkevong kot
UETOPOPAS TV TAAKIOI®V TOL ¥pNG1HomolovvTon 6To Kivelko matyvidt Mahjong, kabmg
KOl GET TGOYLOV.

EmmpochHitmg, o ev AOym oikog mpoydpnoe oe dvorypo Kataotnudtov o Middvo, Néa
Yopkn, evdd otnv EALGSa onpavtikn kiviorn tov v Ady® oikov apopd otnv emévouon
tov, ot Mokovo (http://tourismlobby.blogspot.com/2012/06/blog-post_13.html,
13/06/2012), dnpuovpy®mvTag T0 TPMTO, 6€ TOYKOGUIO EMINEDO, POp up store, Ue EUEOoT
o€ €101 mov avtavakAobv TV resort d1dOeom.

5 v

Ewcova 3: A6 1o Krdoﬂ]ua ot MYKovo Ewéva 4: To event tng Louis Vuitton etn

(http://www.ohsochic.gr/2012/06/at-mykonos- Mvikovo
with-louis-vuitton/lvdetail/) (http://www.ohsochic.gr/2012/06/at-mykonos-

with-louis-vuitton/chiaramatogiann/)
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Mpo®Onen (Promotion): H etoipeia dievepyel wkoumdvieg oe TOALL  Kavaiio

EMKOWVOVIOG TOVTOYPOVA, EVD TO O EVIVTOGCLNKO ivar 1 HEN TV TapadosloK®dV LE

TO. HOVTEPVA KOVOAL, OMNUIOLPYADVTIOG TOAV-KOVOAMKEG Tpoomabeleg. TO VoG TmV

KOTAYOPNOEWV EXOVV MG KVPLO BEpa TOLG HOdA VYNAOD EMTESOV TAPOUTEUTOVTAG GE

lifestyle ewovec. Ot SlopNUIGEIC OTOTVEOLY TO UIVILOAIGHO, TNV TOADTEAELD KoL TOV

mhovto. Agdopévov pdAicto 0Tt M emovopio amotedeitor amd Wdwitepa OKOAN
avayvopioILo  YOpoKTNPIoTIKE, uHeplkés @opég T0 Ovopo "Louis Vuitton" dOgev
epeavifeton kav ot dapnuon. o wopdderypa:

e Advoope pio kapmvio m omoio elye dupeon oxéon pe tg Pacwég afleg g,
YPNOCLOTOUDVTAG OTNV KOUTAVIOL ToV pok otap Bono kor tqv ovlvyo tov. H
SWENUOTIKY  KOUmdvio  omotedeito omd  Eviumn  Kotoydpnon, Kwnty Kot
dwdwktvakn owenuon. H kowvotopic apopovce ot dnpovpyia mpowOnTikng
OpaoTNPOTNTAG 1 0moia AEITOVPYNGE GE GLVEPYLOL LE TNV GELPA POLY®Y TOL POK
oTap Kol AT £YIVE Y10 TPAOTH POPA GE OTOONTOTE EVTILTN KATOYMDPNON.

e Anuovpynce pio cvuykekpipévn todvta taEdov, 1 omoia ovopdletar Keepall bag,
T £0000 NG omoiag Ty o€ ayafoepyies yio TNV AQpikn.

e [ 10 2012, ypnoywomomOnke otig Kapmavies e 1 Xogpio Komola.

Kowovikd Afktva: Avayvopictnke 1 6rovdotdtnTo TV HECHV KOWVOVIKNG OIKTOMONG.

[Topd to OTL pepwcd mpoidvTo amevBivovtal OmMOKAEIGTIKA o€ Alyovg, o€ TOYKOGULO

eminedo, ot mbavoi mehdteg umopodv va TPoceYyoTovv pe v Pondeio tov péowv

KOwmVikng otktvwons. H etaipeio mAéov TpmTomopel 01N ¥PNON TOV KOWVOVIKOV HEGHOV

polikng evnuépmong, oe amevbelag ohvoeon Kot KNty TNAEQovio, OTNPOVTOG

TOPAAAN AL To. LYNAGTEPO TPOTVTTOL GTNV EvTLmn dtoeruot. [a mapddetypa, 1 GeAMO

tov Facebook tov yaAlikol oikov uédag pe v ovopacio «H téxvn tov 1018100 0o

v Louis Vuittony, aroteiel onpavtikn kowvotopio. Evdeiktikd, 1o dvorypa tov véov

KataoTnUotog oto Aovdivo tov Mdwo tov 2010, a&omomBnke dmuovpydvioag éva

0AOKANPO «yeYOVOCH GTO d1adiKTLO, TO 0Toio TPOWONONKE e TOALODS TPOTOVG:

e Facebook: Méow g 1otocehridag oto facebook, onpooiedtrav mAnpopopieg
GYETIKA LLE TO YEYOVOS TOV KKOKKIVOL YOALOVY.

o Twitter: Anovpynnke oyeTiKy €mKowviol od TOV 01KO, GYETIKA LE TO YEYOVOG
TOV «KOKKIVOL YOALOVY.

e Youtube: Anupiovpynnke oyetkd Pivteo oto youtube pe ocvvevrevielg amod
SloonuUOTNTEG Kol dtopa TG Lodag .

o Méow direct mail evnuepmOnKov 1101 VTAPYOVTEG TELATEG.

‘Evruoneg Kartaywpnoeic: ITlpdketrton yio éva péso mov ypnopomolel dwitepa o
GLYKEKPIUEVOGS 0ikoG. Tig vAomotel kKatd TN d1dpKeEI. OAOL TOV ¥POHVOL KOl TO TPOPIA T®V

TEPLOOIKMV KATAYDPNONS ival avdtepo. ZuviBmE Ol KATOXOPNGES AVTEG YivovTal G
0mGOOQVAAO 1) TO EGOPLALO TOV TEPLOJKOV.
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LOUIS VUITION
Ewéva 6: Louis Vuitton spring/summer
campaign
(http://www.luxurydaily.com/louis-vuitton-
takes-second-place-luxury-marketer-of-the-
year/spring-ad-campaigns-louis-vuittonl/)

Ewéva 5: Louis Vuitton spring/summer
campaign
(http://fashionmarketingsecrets.com/2012/12/2

7/the-many-faces-of-louis-vuitton/)

Ewova 7: Louis Vuitton spring/summer campaign
(http://Iwww.luxurydaily.com/louis-vuitton-takes-second-place-luxury-marketer-of-the-

year/spring-ad-campaigns-louis-vuitton1/)

LOUIS VUITTON
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Ewova 8: Louis Vuitton fall/winter campaign

(http://www.luxurydaily.com/louis-vuitton-takes-second-place-luxury-marketer-of-the-

ear/Ivfall/)

Ewova 9: Louis Vuitton Cruise campaign

(http://Iwww.luxurydaily.com/louis-vuitton-takes-second-place-luxury-marketer-of-the-

year/lv-cruise-2011-ad-580/)

4.4 Anoteléopnato KOTA TNV Kpion

H

otoxevpévn otpatnywkny tov  Louis Vuitton, o& OAOVG TOLG TOUELG,

ocvunepthapfoavopuévov Tov pApkeTVYK, elxe ®¢ omotélecpo €£l00L  EVIVTIOGLOKN
EMYEPNUOTIKNY EMLTUYIOL

To 2009 nétuyxe va dSurhactdoet Ta KEPOT TG, EVAO TAPAAANAQ TETVYE VO OLOTNPTOEL
T0. T0G00TA KEPOOPOopiag NG 610 40%-45%, av Kot Kiveiton o€ pio GUVEXDG TTOTIKN
Bropnyoavia.

To 2010 ta kaBapd kKEpON avEndnkay 73% ota 3,03 616. evpd and 1,76 d16. evpd TO
2009, EemepvdvTog Kot TIG To ae1000EEC TPOPAEYELQ

To 2012 napovciace 53% adEnon kepddv amd £tog o€ £T0C, SUTNPAOVTAS SYNPLO
aplBpd ovamtuéng xatd to Tpito terpaunvo (http://www.luxurydaily.com/louis-
vuitton-takes-second-place-luxury-marketer-of-the-year/, 10/12/2012).

To 2010 ta wpoidvta tomov Hermes International, otnv omoic 1 LVMH eAéyyet to
20,2%, mapovcioce SmAdoio adénon ToANcE®Y, e Wwoitepa OeTiKég emppoég oToV
ooroyiopnd g LVMH (http://www.dealnews.gr/Big-Deal/item/7860-Xnuavtikn-
avénon-ota-képdn-tme-LVMH, 15/07/2012).

To mpdto Tpiunvo tov 2012, o oikog LVMH katéypaye o avénon 25%, pe to
¢000a va ayyiCouv T0 cuvoikd Vyog Tv €6,6 d10., ek TV onoiwv to 14% nMtav
avamTuén TV €600mV g GUYKPLoT pe TV 101a tepiodo to 2011.

210 téAog lovviov 2012 mapovciace oyéon Kabapoh Xpéovg mpog 101 kepdiora,
22% (http://www.lvmh.com/investor-relations).

Tovg mpdTOLG €51 Pveg Tov 2012, 1 LVMH avépepe € 13 dioekatoppidplo ota
cvvolkd €c0da kot € 1,68 dioekatoppdpla kEpdn, avénpéva katd 28% ce cuyKpion
pe v dwa mepiodo tov 2011.
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4.5 Yopumepaopora,

«Ocot emPrdcovv Ba glvar exeivol Tov £yovv Lo TOAD cagn oTPATNYIKY Tov PacileTon
GTNV TOLOTNTA TOL OEV EIVOIL YEDTIKN.

Christian Blanckaert
Llpadnv extedeoTiKOS AVTITPOEIPOS THS YOALIKNG TOIpEiag E100wV ToAvteleiag Hermes

H LVMH onpeimnoe e&apetikég emoddoelg akOun Ko KoTd TV ddpKela TG Kpiong, KTt

oV Qaivetal va 0PeileTal GTOVG TOPAKAT® AGYOLC:

e H emwvopia Louis Vuitton giye edparmbei mg diaypovikn Kot avdevTiky|, ETevoLOvVTag
TN ONUIOVPYKOTNTA, HE amoTEAEsH Vo dtokvPevtel eAdytota 1 a&ior Tov oMUATOg
Katd T dtbpreLa TG VPEONC.

e H gtapeic LVMH axoun kot xatd ) digpketa g kpiong, paciomnke otnv mopoyn
VYNNG To1OTNTOG TPOIOVIMVY KOl GE EMTUYNUEVES TPAKTIKEG LAPKETIVYK, OTTMOG M LE
HEYOADTEPY] €VTOOT] EMEVOLOT GTNV EKOVO TOAVTEAEWG TOV ONUATOV NG, M
avénuévn épeoaon oto lifestyle, n otoyevdpevn eméktoon o€ avadLOUEVES 0yOpPES,
KoL 1 a&lomoinom TV KOWVOVIK®OV HEGOV Y10, TNV TPo®ONon TV TPoidvTmV.
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5. Epnerpikn) Meriétn Hpoiovrov

210 KEPAAOIO OVTO TPOYWPNOOUE OTNV  UEAETN  EVOSIKTIKAOV — TOPUOELYUAT®OV
CLYKEKPIUEVOV  TOAVTEADV TPOIOVTI®V, TPOKEWEVOL va  Katavondel katd wodGo
TPOTOTOWONKOAV Ol TPOKTIKEG WAPKETIVYK TOV TPOIOVI®OV KATd TN OldpKelo g
OTKOVOLIKTG KPiomC.

5.1 H epintoon g Patek Philippe & Co.

Ewayoyn: Me £3pa t ['evedn, n Patek Philippe & Co. givon o elfetikn etanpeio
nolvted@v  poroywwv. Ov pilec g avayoviow oto 1839, oOtav o Iloiwvog
wporoyonotdc Antoni Patek cuvvepydotnke pe tov emiong IMohwvo Franciszek Czapek
Y0 TNV KOTOGKELY] POAOYI®DV TGEMMG, WpvovTag v etoupeio Patek, Czapek & Cie. Mg
™ Owhvon g etopeiog to 1844, o Antoni Patek ovvepydotnke pe tov
['dGAo wporoyomotd Adrien Philippe, 1dpvovtag tehkd tnv Patek Philippe & Co 10
1851.

H Patek Philippe & Co. oyedialer ko Kataokevdlel avopikd Kol yovaikeio pordyla
YEWPOS KOl PoAdYl TOEMNG, GULUTEPIAOUBOVOUEVOV KOl TOV  UNYOVICUAV TOVG
(xepokivntov KovPHGHATOG KO AVTOHVOLOV KOVPIIGHOTOS GE UNYAVIKO POADYL, OAAG
Kot unyovicpov yaialio oe avtopata poroyla). Eivor yvootn v v meputlokotnto
TOV UNYOVIKOV POAOYI®OV TNG Kot Bempeitor n) mo dtdonun papko poroyldv 6Tov KOGLO,
VO amotéhese 6To TaPeAOOV TNV TpoTipnon ToAADY PactMKdV oikwv ava tnv Evponn
(http://watches.infoniac.com/index.php?page=articles&catid=1&id=13, 03/09/2007),
aAAG Kol TOALDV GAA @V o HOTHTOV
(http://www.crownandcaliber.com/watches/patek-philippe/celebrities-wearing-patek-

philippe/).

2 ovvéyewa, Ba TPOY®PNCOVUE GTNV OVIAVCY| TNG GTPOATNYIKNG HAPKETIVYK Yol €Vl
HOVTEAO TNG £TALPELDG, LEAETOVTOG TIC 4 S10GTACELS TOL UIYUATOG LAPKETIVYK.

Ipoiov: To mpoiov mov eEetdletan eivan to Patek Philippe Calatrava 5119, to omoio
AVTITPOOMOTEVEL TNV emitoun ¢ @uhoco@iag ¢ Patek Philippe & Co. Apyoe vo
dwatibeton otnv ayopd amod to 2006, evtacoouevo otn celpd Calatrava n omoia Egkivnoe
10 1932, amoteldvtog avafaduion tov povtédov Calatrava 3919 and to 1985.

Ymipyav tpeg ekddoelg 1o Patek Philippe Calatrava 5119: oe Aevkodypuco (kwdtkog
5119G-001), oe ypvcd (kmdkog 5119J-001) kot oe pol xpvcood (kmdudg 5119R-001).
[Moapdiinia, amo o 2009, n etapeio elonyaye 10 povtéro Calatrava 5116 o€ pol ypvcod
(kwdkoc 5116R-001) wg emmAiéov €kdoon tov povtéhov 5119R-001, pe povadiky
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Stapopd v VIaPEN KavTpdy amd AevKO CUAATO aVTi TNG AEVKNG AUKOG TOL VINPYE GTO
KkavTpav Tov 5119R-001.

Ewova 10: Patek Philippe Calatrava Ewova 11: Patek Philippe Calatrava
5119G-001 5119J-001
(http://www.patek.com/contents/default/en  (http://www.patek.com/contents/default/en
/5119G_001.html) /5119J _001.html)
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Ewéva 12: Patek Philippe Calatrava Ewéva 13: Patek Philippe Calatrava
5119R-001 5116R-001
(http://www.patek.com/contents/default/en  (http://www.patek.com/contents/default/en
/5119R_001.html) /5116R_001.html)
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To povtédho dwutnpovoe v osONTK) Kot TNV AmAOTNTO TOV TPOKOTOY®V TOV LE TNV
EMAOYN TOPOUOLNG GONTIKNG KOl GYEOGHOV, 1] Oolo OPENOTOV GTN GTOYOMTOiNnoN
TOV EWNUOVOV KATOVOAOTOV NG ayopds molvtelmv poroywdv pall pe tv Breguet,
kabmg N emkévipwon oto design Bo petépepe to TPoidV otV ayopd twv design luxury
watches, apa kot 6€ EMTAEOV AVTAYOVIGUO.

H oamlomta tov poAroyod de cuvvodevdtav Oumg amd ocvpPipacuovg oe Oépota
moldTNTog Kabdg epappoloviav ot id1ot avotnpol molotikol EAeyyol e To VEOAOUTA
poroyl NG etopeioc, oto gpyootdoto ot levedn. Awbete ta 0w axpiPog
YOPOAKTNPLOTIKE TMGTOTOINGNS TOdTNTAG TOV EKPIVAY TO TPOTOVTA TNG £TOUPEinG, OTMC
10 [Tistomomtucod Ipoéhevong (Certificate of Origin) to onoio cuvodeve OAL TOL POAOYLL
Patek Philippe mov molodvtav amd tovg ££0VG1080THUEVOVS SLVOUEIS TG ETOLPETiNG,
avaypaQOVTOG TIC AETTOUEPELEG TNG EYYONONG TOV POAOY1IOD Kol TO GEPLOKO apldud Tov,
aAld ko T Zepoayida Patek Philippe (Patek Philippe Seal), mv €dikn oepayido
ToLOTNTOG TG ETOpEiog 1 omoia emPefaimve TNV TOLOTNTOU TOV POAOYLOV TNG.

Ewova 14: To Iotomromtiko Mpoéhevong evog Patek Philippe Calatrava 5119
(http://www.rolexforums.com/showthread.php?t=318860)

49


http://www.rolexforums.com/showthread.php?t=318860

Ewova 15: To esotepiko gvog Patek Philippe Calatrava 5119 pe ) Zopayida
Patek Philippe
(http://www.rolexforums.com/showthread.php?t=297119)

Twq: Onog pmopel vo yivel avTiAnmtd, ol OoyopacTéG TOAVLTEA®V POAOYIDV Oev
emA&yovy €va polol pe okomd va PAémovv v opo. KabBaog n ayopd moAvteAdv
POLOYIDV TTPOYUATOTOLOVVTAV e BAomn Kpttplo GUUBOAMGHOD Kol ATOKAEIGTIKOTNTOGC, M
Patek Philippe @povtile avékabev dote M T TOL TPOIOVTOC VO OVTOVOKAG T
HOVadIKOTNTA TOV, dEGOUEVOL OTL 01 TEPICTOTEPOL OYOPACTEG O ol UTOPOVGAV TOTE VL
amokTNoovy éva Tétoto porol. To yeyovog Ot elvon po omd 11 mALov aKkplPég
KATOOKEVAGTPLES ETOIPEIEC GTNV AYyOPE TOV TOAVTEADV POAOYIDV TPOGEODE EMTALEOV
a&la otov KAtoyd Tov, aKopo Kot HeTAE TOV 1310V TOV KOW®VIKOD TOV KUKAOV.

Awypovikd, n TywoAdynon tov poroyunv tng Patek Philippe xvpaivovtav og vymid
emineda. Ag O pmopovoe vo lval SLPOPETIKA KOl Y10 TO GUYKEKPIUEVO HLOVTELOD, KOODG
EVOEIKTIKEG €IVaL O TPOTEWOUEVEG TIUEG AMAVIKNG TOANONG TV £kddcemv Tov Calatrava
5119 kot 5116 otic HITA (twuéc oe $):

IMivaxog 3: [potewvopeveg Tipég Mavikig adineng tTov povréhov Patek Philippe

5119 kon 5116 otic HITA
DOepfpovaprog Defpovaprog  Ampidog  Defpovdprog  Oxtofprog
2007 2008 2009 2011 2011
5119G 15.400 16.500 18,900 20,500 23,000
5119] 13.950 15.000 17,400 18,700 20,800
5119R 15.400 16.500 18,900 20,500 23,000
5116R - - 19,800 23,600 26,000

(http://www.watchtalkforums.info/forums/thread8630.html)
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Onwc oaiveton amd TV TOpamdve Tivako, ol TIHEG OAWV TV EKOOGEMV TOL LOVTEAOL
TopoVGiacaV Gvodo £V LEG® OTKOVOLIKNG KPiomG.

Mpo®Onoen: H Patek Philippe amotedovoe éva dwitepo mapdderypa mpomdOnong
TOAVTEADV TPOIOVTIMV MG KOL NTOV YVOOTH Yo TN OWENUOTIKY] NG KOUTAViO
“Generations”, n omoio. Eexivinioe to 1996. Empdkerto ywoo por ce€pd Eviumov
Slpnuice®v 6€ YVOOTA TEPLOOKE OVOPIKNG HLOOOG Kol TEPLOOIKA MPOLOYOTOLOG OTWG
10 “Day & Night”, 1o “QP” ka1 to “WatchTime”. Mg kevipikd 0éua «Eekiviote T O1KN
oag mapdadoon» (Begin your own tradition), n otpatnyikn €TKOWV®VIOG TG ETOUPEING
elye kabepwbel wg voderypatiky| wtopia emitvyiog.

[Tpémetl va onpetmbel 6TL AOy® T0L APBROY TOV HOVTEA®Y TTOL 01€0eTE TNV ayopd Kot
TOV APKETAOV EKOOGEDY TOVG, 1 ETOLPEIN € YPNOLUOTOOVGE EVTVTEG SLOPNUIGELS Y10 OAL
To TPOTOVTA TNG OAAG eMEAEYE 3 €10C 4 AVTUTPOGMOTEVTIKA HOVTELD £0TIALOVTOG O)L TOGO
610 POAOL 000 ot0 1010 1O OJEnUoTKO pfvopa. Ot axdlovBeg QoToypapies
TAPOLGLALOVY TV EMKOVOVINKT] oTpatnykn and to 2007 péxpt to 2013:

2013

B

. PATEX PHILIPPE
PAIE'((A'P:\‘I'(UPPE | \:” iy GENEVE

Ewova 16: Patek Philippe men’s campaign  Ewova 17: Patek Philippe men’s campaign

2013 2013
(http://www.patek.com/contents/default/en/adv  (http://www.patek.com/contents/default/en/ad
ertising2013.html) vertising2013.html)
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Ewova 18: Patek Philippe women’s campaign 2013
(http://www.patek.com/contents/default/en/advertising2013.html)

34 e
e ¥

PATEK PHILIPPE PATEK PHILIPPE
GENEVE GENEVE

S —
Ewoévo, 19: Patek Philippe women’s Ewcova 20: Patek- Philippe women’s
campaign 2010 campaign 2010_ o
(http://en.worldtempus.com/article/insider/pate  (http://en.worldtempus.com/article/insider/pate
k-philippe-new-advertising-campaign) k-philippe-new-advertising-campaign)
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Ewovo 21: Patek Philippe women’s Ewéva 22: Patek Philippe men’s campaign
campaign 2010 2013
(http://en.worldtempus.com/article/insider/pate  (http://en.worldtempus.com/article/insider/pate
k-philippe-new-advertising-campaign) k-philippe-new-advertising-campaign)

PATEK PHILIPPE
GENDVE

Ewova 23: Patek Philippe men’s campaign

Ewova 24: Patek Philippe men’s campaign

2010 2010
(http://en.worldtempus.com/article/insider/pate (http://en.worldtempus.com/article/insider/pate
k-philippe-new-advertising-campaign) k-philippe-new-advertising-campaign)
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PATEX PHILIPPE

Ewove 25: Patek Philippe men’s campaign  Ewova 26: Patek Philippe men’s campaign
2009 2009
(http://www.selectism.com/2009/03/08/patek-  (http://www.selectism.com/2009/03/08/patek-
philippe-good-advertising-or-bad-advertising/)  philippe-good-advertising-or-bad-advertising/)
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Ewova 27: Patek Philippe men’s campaign
2007
(http://mindbloggingstuff.blogspot.qr/2007 06

Ewoéva 28: Patek Philippe men’s campaign
2007
(http://mindbloggingstuff.blogspot.qr/2007 06

01_archive.html)
F ,,-.w\?.\

o
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You merely look
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Ewova 29: Patek Philippe men’s campaign
2007
(http://mindbloggingstuff.blogspot.qr/2007 06

01 archive.html)

01 archive.html)

k. PATEK PHILIPPE
GENEVE

Ewdéva 30: Patek Philippe men’s campaign
2007
(http://www.europastar.com/news/1003671170
-patek-philippe-celebrates-over-ten-years-
of.html)
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Onwc eaivetol amd TIC TapaTdve pOTOYPAPIES, 1| ETALPEID XPNOILOTOI0V0E EeYmPIOTA
UNVOLOTO OTIS OPNUICELS OVOPIKMY KOl YOVOUUKEIWV POAOYLDV, LE TO UNVOUOL YL TO
avoptka pordyta va givar To “You never actually own a Patek Philippe. You merely look
after it for the next generation” kot yio ta yovoukeio to “Something truly precious holds
its beauty forever”. Ta unvopato avtd dev £(0VV VITOGTEL TPOTOTOWCELS OO TNV OPYN
™G SWPNUIOTIKNG KAUTAVIOG, dtotnpdvtag 1o 1010 Pacikd Bépa: answkdvion 2 yevemv
(Tatépog - Y10G, untépa - KOpM), ot onoieg mepvoLvv xpovo poli. Emopéveog, n etapeia
dev &elye mpoywpnoel o€ oAloyn NG EMKOWOVIOKNG TNG OTPATNYIKNG AOY® TNG
OIKOVOUIKNG Veeone. e oavtibeon pe AGAAec etoupeieg mopoymyng kol eumopiog
nolvted®V poroywwv, 1 Patek Philippe dgv mpofodie ta mpoidvta g He TpOTO TOL va
avadeikvoe v okpifeld toug ot pérpnon tov ¥povov, oLTE TNV ATAOTNTA Kol TNV
GVEDT GTO YXEPL TOV LIOYTPLOV AYOPOUCTAOV.

Avrtifeta, 1 eToupeion TPOPAALE dlayPOVIKA TNV KANPOVOULE, TNV OTOKAEIGTIKOTNTO KoL
mv  ekAémTuovon  péoo amd TNV EMKOWVOVIOKN NG  otpatnywkn. Ot 1oyvpéc
cLVaLGOMNUOTIKES KATOGTAGELS Kol 1) KOBOAKT) 16Y0 TOV KEVIPIKOL BEpatog evioyvav tnv
1oYLPN MNUOTIKOTNTA TNG KAUTAVIAG, TILOVTOS TIS afieg TOL GLUVEDENY TOV OlyOPOCTY| LE
10 TPOIOV Kot TIG Tapopoialay e TOVG OIKOYEVELONKOVG OEGLOVE, MGTE Ol AYOPUCTES TOVG
va avadoyilovtay Tig LEAAOVTIKES YEVIEG TTOVL B POPEGOLV T POADYLOL TOVC.

[Mopatpodviav emmAéov 1 cvvéylon G mopddoone mov Nhere TG SoPNUICELS
avVOPIKAOV POAOYIDV Vo glvor o€  aompopovpn  €koOva, KoOdG eméTpemav TNV
avTuropafoin TG ToAalds Le T véa yevid, TpoBdAilovtag Tnv wiaitepn oyxéon petald
touc. E€aipeon amotehovcav Ta teAsvtaio xpovia ot SLPNUICELS YOVOUKEIWY POAOYLDV,
Y. TIg omoieg eiye emheyel Eyyxpoun ewoOva yoo TV ovASEIEN TG OUOPOLIS KOl TNG
ST PNONG TNG KoL GTNV EXOUEVT] YEVIAL.

To devtepo PEPOC TG emKoVOVIOKNS otpatnykng tng Patek Philippe ftav ot etapikég
dapnuiocelg mov mapovolalovior péca and v otocelido g http://www.patek.com,
aAAG Ko 6€ TEPLOdIKE avOopikng uodog, ommg to Esquire. Ot etarpikéc daenuicelg
TopoVC1AlovTay TAVIO ¢ TPOoOTMIKOL dtdhoyot, divovtag Epgacn otig Pabid prlmpéveg
OIKOYEVELNKES a&leg KO TN GLUTTAYT| 16TOPIN TNG ETOPETLNG.
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HOME COMPANY COLLECTION INSIDER

Communication > Corporate Advertising

The Patek Philppe Insttutional advertising campaign runs alongside the renowned Men’s “Generations* and Ladies’ campaigns.
The campaign reinforces the Patek Philppe brand values: fs famiy heritage, unique levels of craftsmanship and constant

innovation.
May 15t 2014 marks the beginning of Patek Philippe’s 175th Anniversary period. The nstutional advertising marks the event with
arie:

the launch of three new 175th anniversary institutional messages. saries’, Men's and Ladies Complications’ execution.

The Institutional campaign is presented as a personal dialague and always emphases the deeply rooted family valuss and

unbroken history of the company.

Other themes have been previously used to support the Insttutional advertising activity: Patek Phiippe Seal, Acoustics, 1200
Steps, Restoration, Creation, Ladies Complications. and Service

Ewova 31: X@pog ETUpkaOV S1e@npicemv
(http://www.patek.com/contents/default/en/advertisinginstitutional.html)

Fies
B

PATEK PHILIPPE
GENEVE

R e cwn trndown

“In onr family-owned warch company we celebrate
an saries by areating snique timepicces.

Our 1501h inspired the Calibre 89. Our 175th
will, I am sure, also make history”

Ewova 32: Etopikn dwegpnipion “Anniversaries”
(http://www.patek.com/contents/default/en/advertisinginstitutional.html)
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®

Ewova 33: Etoupikn} owwpiuion “Ladies”
(http://www.patek.com/contents/default/en/advertisinginstitutional.html)

o
PATEX PHILIPPE

Gy

“The Patek Philippe Seal. It embodies
the values and standards of ouy
[family-owned watch company.”

N

®

Ewoévo 34: Erapikn} dSwopnuien “ Patek Philippe Seal”
(http://www.patek.com/contents/default/en/advertisinginstitutional.html)
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HOME COMPANY COLLECTION INSIDER LANGUAGES » @

Communication > Technical Articles

Filterby years [All ¥ | Month [Al v|  orchoose a technical article

April 2013 March 2012 May 2010

P Pmpp intro n enttwistto
latiorm Patek Philions Ref 5700 1n

Eucmﬁz 35: Taxvu(a apﬂpa
(http://www.patek.com/contents/default/en/technicalarticles.html)

E&loov onuovtikn Ntov Kot n otabepr] COUUETOYN TNG eToupeiag o diebveic exbéoelg
wpoloyonotiag, 6nwg otnyv Baselworld Watch and Jewellery Show ot Baociigio. Opmg
n Patek Philippe dev mepropifovtav povo oe avtéc kabmg dopydvmve ToAréG 1 i1
exbéoelc, 6mwg n Watch Art Grand Exhibition oto Moévayo (17-27/10/2013) xot n
Timepieces Signed Rousseau otn 'evevm (11-13/10/2012).

{ILIPPE EXHIBITION

KunstWerk hd

LE DER HYPO-K

PATEK PHILIPPE

OCTOBER 17 TO 27, 2013

MUNICH, KUNSTHALLE 10 AM TO 6 PM

Ewdéva 36: Watch Art Grand Exhibition Ewoévo 37 Tlmepleces Slgned Rousseau

(http://www.patek.com/contents/default/en/wat  (http://www.patek.com/contents/default/en/exp
chArtGrandExhibition2013 Munich.html) orousseau2.html)
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O mpooavatoMoudg TG EnKOVOVIaKNG otpatnyikng tng Patek Philippe eiye mapapueivet
avaAAoimTOC Yo 6YedOV 20 ypdvia, KaOIoTOVTOG TNV MG L0 EMTUYNUEVN KOUTAVIO TTOL
ayyile pe povadiko tpdémo ) erhocoeia kat Tic aieg g etapeiog. [Hapd v emtvyio
™G, M eTopeion 0eV EMEKTAONKE GTO YOPO TOV UECHOV KOWMOVIKNG OIKTOMONG Yo TNV
TpomONnon TV HOVTEA®V TNG, 0ed0UEVOD OTL AmOTEAOVGE €va YMPO 7oV NON EYouvv
wapovsio aviayoviorég g Oomwg n IWC. H etoupeia datnpodoe  emionpovg
hoyaplacpove oto YouTube (http://www.youtube.com/user/patekphilippegeneva) kot
oto Vimeo (http://vimeo.com/channels/patekphilippe).

Toémog: Onwg kot 6Aa g poAdyla TG etoupeiag, o vd eE€taon poviého Calatrava
5119 pmopovce va ayopacBet eite amd ta 3 katactiuato g Patek Philippe ot
['evedn, oto Iapiot kot oto Aovdivo, ta onoio ovopdlovton Patek Philippe Salons kot
EUTOPEVOVTOL OTOKAEIGTIKA poAdylo TNg e€Toupeiog, eite péoo omd €va diktvo 450
avTpocOnV o 70 mepimov YOPES, HE OPIGUEVOLS ad OVTOVG Vo cuvepPYALeETal Yo
v and 100 ypovia. Enpokeito yuo €va poviédo cvvepyaoiog mov dev elxe aAldéel
amo Vv 1dpvon g etapeiog, pe Tov aptipd Tov OUMG VL LELOVETOL CUAVTIKE 0mtd TOVG
750 avtmpocdmovg mov vanpyav to 2008 (http://www.ft.com/intl/cms/s/0/3a05b34a-
9639-11e2-b8dd-00144feabdc0.html#axzz34KO8OVZ2, 25/04/2013). X OAeg TIg YDPES
OV EUTOPEVOVTAV TO POADYLDL TNG, 1] EMAOYT TOV AVTITPOCOTMOV TPAYLATOTOLOVVTIOV LE
Bdon yewypoewd kpuiplo, eumepion otV ®poioyomouo, OAAG KOl ATHLOGEAIPO
KOTOOTNUOTOS, (OTE va KOAvmtay T Pacikég meployés ayopov. o mapddetypa,
vmipyov 3 eEovclodotnuévol  avtimpocwmol TG eToupeiag oty EAAGda, e
Kataotnuato oty AOnva, otov [epaid kot ot Mokovo. Ot elcay®yES TV POAOYLOV
™G ETOPELOG TPAYUATOTOOVVTOAV OO TOVG 13 emionovg E160ymYEIG € GUYKEKPIUEVES
yopes, onog n Teppovia, n Taiddvon, 1o Melwod, n Kiva, ot HITA, n Itoiia kot t0
Hvopévo Baciiero.

Mo onpavtiky] dlaeopd TG €Talpeiag o€ GYECN UE TIG VTOAOIMES KOTOUGKEVAGTPLES
TOAVTEADV POAOYIDV MTOV 1 TPOCEYYIoN NG otnv ayopd ¢ Kivag. Zopewva pe tov
pdedpo g etaipeiog, Thierry Stern, n Patek Philippe dev amédde PBapvtmra otnv
EMEKTOON TNG YEWYPAPIKNG ayopas ¢ Kivag, akopa kot amd ™ otypr mwov n Kiva
yivovtav otyd-oryd pio amd tig peyohvtepes ayopés yuo to akpipd porodywa. To 2012, n
etopeio mapnyaye 45.000 pordywo pe povo 100 and avtd va mwAiovvtor otny Kiva. T
10 AOY0 0TO, T 2 KaTaoTAHTA TG etatpeiag oty Kiva, acyolobvtay amd v apyn
NG A&ttovpyiog Tovg, Kupimg pe TeyviKa Bépata kot OEHaTo cLVTAHPNONG TOV POAOYIDV
Patek Philippe. Avtifétac, otoyeve otabepd Toug Kivé{ovg tovpioteg kKobmg pe Baon ta
otoyeio ToAncemv Tov 2012, TO TOCOGTO TOV TOANCE®V GE TOLPIOTEG OA®V T®V
eBvicomtov aviAbe oto 30-40%, pe toug Kivélovg va katéyovv ) pepida tov AEovtog
oe avtég T towinoelg (http://www.bloomberg.com/news/2011-03-25/patek-philippe-s-
stern-says-overinvesting-in-china-is-a-mistake.html, 25/03/2011).

H etapeia dev mpocépepe ™ dvvatdoTnTa ayopds omd 1o S10dikTvo, dEd0UEVOL OTL
Bacwlotav edd war 150 ypévie oTig oyéoelg mov elxe ovomTUEEL HE  TOVG
€E0VOI000TNUEVOVE  AVTITPOCHOTOVS NG AOY® TOV  OTPOCOTOV  0yOp®V OV
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TPOAYLOTOTOOVVTOL UECH amd TO Ol0dikTvo, Bo vroPabuilldtay 10 TAEOVEKTNUO TNG
GUEONC EMOPNG WE TO TPOIOV KOL TNV EUTEPIN TOV TPOGPEPEL GTOVS OLYOPOGTESG TOV.
Kobobc n emaen pe tov meAdtn NTov 10104TEPO GNUAVTIKY], 0OV PaciKOC G6TOX0G NG
etopeiog lvar ot emavalopPovopeves TOANGELS (TOANGELS 6€ 1O VITAPYOVTEG TEAATEG),
n Patek Philippe ypnoponotovce ™ dratipnon g «tpoctaciogy TV oyopusT®Vv NG
KOTE TNV ayopd €vOG poA0YLoD TG O LEYOADTEPO KIVIITPO amd TNV evOeYOUEVN aEnon
TV TOMce®V puécm tov internet. T to Adyo awtd, m etopeion dev dAhaEe ™
OTPUTNYIKN TNG KOl OEV TPOCEPEPE TN SVVATOTNTO AYOPAS od TO J1diKTLO, TOPd TNV
ToyOTatn avénon tov ayop®v pécw tov internet mov cuvvteAéoOnke ta teAsvtaia
XPOVICL.

Amnoterléopata: ‘Exyovtag 5 pohdywr ot Alota pe ta 10 akpipotepa pordylo Tov
Ko6opov, sivor mpopavig m eumepia g Patek Philippe omv kotackevn oakpipov
POAOYLDV (http://www.therichest.com/luxury/most-expensive/the-top-ten-most-
expensive-watches-in-the-world/, 08/11/2012). H mpoonimon otic aieg g etopeiog
KoL 1] EMKEVIPOOT OTN GUYKEKPUEVT KATNYOPio 0yOpOsT®OV TOAVTEADYV POAOYIDV, El)E
OG OMOTEAEGLLOL TV EMYEIPTLLATIKN EMTVYIO TNG ETOPELOG.

Ao 1o 1932, n Patek Philippe avfiker otnv otkoyéveto Stern, oo tnv omoia Tpoépyetat

Kot 0 mpoedpog g etarpeiag, Thierry Stern. To yeyovoc avtd v kabiotovce pio

evieA®g aveEdptnTn WTIKY eTanpeia, ywpig va vanpyov dAlot pétoyot. Qg ek ToVTOV,

n Patek Philippe dev fitav etonyuévn ota d1ebvi ypnuatiotipla Kot 6 dnpoctonotoVoe

OIKOVOUIKEG KOTOOTAGELS.

e To 2013 n mopaywyn g etoupeiog avnibe oe mepimov 55.000 pordywa AV TV
LOVTEL®V (http://www.ft.com/intl/cms/s/0/3a05b34a-9639-11e2-b8dd-
00144feabdc0.html#axzz34KO80OVZ2, 25/04/2013), avénuévn oe oyéon pHe Ta
nepimov  50.000  pordyww to 2012 kar  ta  42.000 10 2010
(http://allservicecenters.com/Patek/Patek-Philippe-Singapore-Service-Center-
Customer-Care-Number-_05218.html).

e Avénuévn duwmg Nrov kot n mapayoyn 1o 2013 oe oyéon pe T TPonyovuEVa €N,
kobog M mapayoyn vy 1o 2008 aville ota  mepimov 40.000 poroya
(http://www.kpmg.com.cn/en/virtual_library/Consumer_markets/Consumer_Current
s/CC0805.pdf, 2008), pe tov apBud avtd vo mapéusve otabepds omd to 2002
(http://www.crownandcaliber.com/watches/patek-philippe/).

o Tlapd 10 yeyovdg OTL M TOpOy®YN OLTNPEITOL CKOTIUO GTO TOPATAVED ETIMEdD, M
Mmon 7 éva. pordr Patek Philippe eivar émg ko 10 popéc peyaddtepn and v
TOPAYDYN TOL (http://www.ft.com/intl/cms/s/0/3a05b34a-9639-11e2-b8dd-
00144feabdc0.html#axzz34KO80OVZ2, 25/04/2013).

o  TOUQMVO LE TIC EKTIUNGCELS TOL Fortune, ta etola €60da tng eTtoupeiog yro to 2013
aviAav ota 1,2 dig € (http://fortune.com/2014/06/02/patek-philippe-watch/,
02/06/2014), ce oyéon pe to mepimov 744,2 exar. € to 2012 (http://www.gg-
magazine.com/blog/calibrated-perfection, 02/05/2014) kot to 325 exot. € to 2003

61


http://www.therichest.com/luxury/most-expensive/the-top-ten-most-expensive-watches-in-the-world/
http://www.therichest.com/luxury/most-expensive/the-top-ten-most-expensive-watches-in-the-world/
http://www.ft.com/intl/cms/s/0/3a05b34a-9639-11e2-b8dd-00144feabdc0.html#axzz34KO8OVZ2
http://www.ft.com/intl/cms/s/0/3a05b34a-9639-11e2-b8dd-00144feabdc0.html#axzz34KO8OVZ2
http://allservicecenters.com/Patek/Patek-Philippe-Singapore-Service-Center-Customer-Care-Number-_05218.html
http://allservicecenters.com/Patek/Patek-Philippe-Singapore-Service-Center-Customer-Care-Number-_05218.html
http://www.kpmg.com.cn/en/virtual_library/Consumer_markets/Consumer_Currents/CC0805.pdf
http://www.kpmg.com.cn/en/virtual_library/Consumer_markets/Consumer_Currents/CC0805.pdf
http://www.crownandcaliber.com/watches/patek-philippe/
http://www.ft.com/intl/cms/s/0/3a05b34a-9639-11e2-b8dd-00144feabdc0.html#axzz34KO8OVZ2
http://www.ft.com/intl/cms/s/0/3a05b34a-9639-11e2-b8dd-00144feabdc0.html#axzz34KO8OVZ2
http://fortune.com/2014/06/02/patek-philippe-watch/
http://www.gg-magazine.com/blog/calibrated-perfection
http://www.gg-magazine.com/blog/calibrated-perfection

(http://www.fratellowatches.com/patek-philippe-is-looking-forward-to-two-digit-
growth-in-turnover-in-2004/, 24/07/2004).

o O oplBudég toov epyalopévov Exer ovénbet oamd tovg 1.200 to 2003
(http://www.fratellowatches.com/patek-philippe-is-looking-forward-to-two-digit-
growth-in-turnover-in-2004/, 24/07/2014) oTOVG 1.500 T0 2011
(http://www.trustedfamily.net/wp-content/uploads/2011/06/Raconteur-on-Family-
Business-The-Times.pdf, ~ 09/06/2011) «xot  otovg  1.600 1o 2013
(http://www.patek.com/contents/default/en/careers.html).

5.2 H nepintoon g Rolls-Royce Motor Cars Limited

Ewayoyn: H Rolls-Royce ametélece yio moAld ypovia oOUPOA0 TOALTEAENG KOt
KOW®VIKOD KOPOVS 6TV ayopd Tov ovtokviTov. [dpvbnke otig 15 Maptiov 1906 kot
vnpée to amotélecpo ¢ ovvepyooiag and to 1904 tov Charles Stewart Rolls kot
Sir Frederick Henry Royce. Adym coPapdv owkovopukdv mpofinudtov eEattiog tov
TOUEN OEPOVOVLTNYIKNG KOl KOTOOKELNG KWWNTNP®V OEPOCKAP®OV, 1  €TOUPELR
kpatikoromOnke 1o 1971 wg Rolls-Royce Limited, evd to 1973 o topéag KaTaoKELNG
QVTOKIVITOV OTOCTACTNKE amd Tnv vrorowtn etaipeio og Rolls-Royce Motors. To
1980, n Bpetavikn Vickers ayopace tv Rolls-Royce Motors kot v movAnce to 1998
otov Opdo Volkswagen yuo £430 ekat., EemepvovTOg TNV AVTIGTOL(T TPOSPOPE TWV
£340 tov Opirov BMW, omdte kau petovopdobnke og Rolls-Royce Motor Cars Limited.
Telkd, n BMW ayopace to 2002 v Rolls-Royce Motors and tv Volkswagen, otnv
omoio. aVNKE HEYPL KOl CNUEPO. XTN GLVEXEW, O TPOY®PNGOLUE GTNV AVAALGT TNG
GTPUTNYIKNG LAPKETIVYK Y1 £VOL LOVTEAO TNG ETOUPELNG, LEAETOVTAS TIG 4 J100TAGELS TOV
piypotog LapKETIVYK.

Ipoiév: To povtého mov Ba eetachel doov apopd T oTPATNYIKN UAPKETIVYK €lval 1
Rolls-Royce Phantom, m omoio. amotélece TO TPMTO OVTOKIVNTO TNG €TOPEing OV
oyedaotnke vd 10 1WoKINoWKkO Kabeotdg tov Ouikov BMW. Empdxeito yu
vowapyida tng Rolls-Royce kot katéktmoe 1o Ppafeio «Avtokivnto g Xpovidg 2003
ToV Bpetavikod meptodikov awtokvitov Top Gear.

H mapayoyn g Rolls-Royce Phantom Eekivnoe 1o 2003 610 £py0oTAG1o TNG ETALPELNG
oto Goodwood tov Avtikod Sussex. To 2005, n Rolls-Royce swonyaye v Phantom
Extended Wheelbase pe peyordtepo peta&dvio, eved 1o 2007 Kot 10 p@OvVIGTKOV 1|
Phantom Drophead Coupé xoi m Phantom Coupé avtictorya. Amd v apyn g
eumopiag OAmv tov ekddoewv, 1 Rolls-Royce eiye dmoet 1dwitepn Eugacn ot
SLVOTOTNTO TOPAUETPOTOINCNG TOV HOVIEA®V AVAAOYO LE TIC OTALTNOELS TV TEAATMV,
e  YopaxTNPloTikodTEPo  Tapddelypo tovg 44.000 S0@OpPETIKOVS  YPOUATIGLOVG
apaEOUOTOG KOl TNV EMIAOYY] OTOOVONTTOTE YPADOUOTOS TMOV ECOTEPIKDOV OEPUATIVOV
onueiov embopovoay.
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To 2009, n Rolls-Royce Phantom ko1 Phantom Extended Wheelbase avavemOnkav pe
EMOVOCYEOIAGUEVO UTPOGTIVO HEPOG MOTE VO EIVOL GOUPOVY LE TNV EUEAVICT] TOV
Phantom Drophead Coupé kot Phantom Coupé ko mpodcbeto eowtepikd eomAopd
dveong kot youyayoyiog (0nmg eoticpuds LED otig noptec, mpdobetog otepeo@mviKog
eEOMMOUOG, PMTO OVAYVOONG Kol HETAPOPE OPICUEVAOV SLOKOTTMV GE Ol0POPETIKO
onueio v Adyovg epyovopiog), xwpig vo Tpoymwpnoel OUMG 6€ GALNYT TN OVOUOGTo TNG.
To 2012, mopovcidotnke n Phantom Series I pe emmdéov eomMopd dveong Kot
yoyayoyloag kot véo kipatio tayvtitov 8 oxécewv. Ot dpopéc avtég Ppnkav
€QOPUOYN Kol 0TS GAleg ek0Ooelg TG Phantom (Phantom Extended Wheelbase Series
II, Phantom Series II Drophead Coupé kot Phantom Coupé).

Ewova 38: Rolls-Royce Phantom 2003
(http://en.wikipedia.org/wiki/Rolls-Royce Phantom (2003))

Ewoéva 39: Rolls-Royce Phantom 2009
(http://www.autoblog.com/2009/02/16/phantom-gets-a-phacelift-rolls-royce-sedan-

updated-for-2009/)
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Ewéva 40: Rolls-Royce Phantom Series 11 2012
(http://www.roadandtrack.com/car-reviews/first-drives/2013-rolls-royce-phantom-series-

ii)

Onmg umopovv va povovy amd TG mapandve gikoveg, n oepd Phantom dev vraéom
onuavtikég aAlayég amd to 2003 péypt onpepa, EKTOC TOV 0ALUY®V 6€ KAOE £KS00T TOV
avaEEPONKAY TOPATAvV®, 1| 0moieg OUMG 0ev GALO OV OMUOVTIKA TO YOPOKTNPO TOL
OLTOKIVITOV. AKOUO. KOU €V HEC® OLKOVOUIKNG KPiomng, M €Toupeion avoveEmoe oKOpUQ
TEPLEGOTEPO TN OgvTEPT €Kkdoom tng Phantom kabmg giye oM cvpuminpmcsl 6 ypovia
EUTOPIKNG KLKAOQOpiag, evd aflomoinoe Tig véeg texvoloyieg mov eiyav epeoavicOet
LEYPL TOTE GTOV EEOMMGUO GVEGTC, ACPAAELNG KOl YUY OYIOS.

EmmAéov, dev dAloce katd tn O1dpKel TNG OUKOVOUIKNG VPESNG KOl 1) TPOKTIKY TNG
Rolls-Royce va dnpovpynoet €181kEC EKOOCELS TEPLOPIOUEVIC KUKAOPOPIOG LE Baomn TV
Bacwkn ékdoomn ¢ Phantom. Ot ekdocelg avtég mpoopiloviav €ite Yo GUYKEKPIUEVESG
ayopag eite yo SENUIOTIKOVS AOYOUG €iTe TEAOG Yo TNV KAALYN TOV OTAITHOEDV
GUYKEKPIWEVOV TEAATOV Tov  emBopovoay meplocotepeg g uiog Phantom pe
GLYKEKPIUEVO XOPUKTNPIOTIKA. O TapakdTe TvoKag mopovctalel TiG E0KEG EKOOCELS
™ Phantom kot t ypovoroyia eicaymyng Tovg:
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IMivakog 4: Eidikég ekdoosis g Rolls-Royce Phantom

Mze Baon v Rolls-Royce

Mze Baon v Rolls-Royce

Me paon tqv Rolls-Royce

Phantom (2003) Phantom (2009) Phantom Series 11 (2012)
‘Exdoon Xpovoroyia "Exdoon Xpovoroyio "Exdoon Xpovoroyio

Phantom 2004 Phantom 2009 2012 London 2012
Centenary Middle East Olympic
Edition Phantom Games

Bespoke Phantom

Collection Drophead

Coupé

Naples 2005 Phantom Yas 2010 Phantom Art 2012
Winter Wine Eagle edition Deco cars
Festival car
Phantom 80th 2005 60th 2010 Home of Rolls- 2013
Anniversary Anniversary Royce
Edition Special Collection

Edition Phantom

Phantom

Drophead

Coupé
Phantom 2006 2010 Paris 2010 Celestial 2013
Black Motor Show Phantom

Phantom
Phantom 2007 Spirit of 2011 Chicane 2013
Silver Ecstasy Phantom

Centenary Coupée

Collection
Phantom 2007 Phantom 2011 Pinnacle Travel 2014
Tungsten 102EX Phantom
Grey Goose 2007 Masterpiece 2011 Phantom 2014
Extended London 2011 Drophead
Wheelbase Drophead Coupé
Phantom Coupé Waterspeed

Collection

Pininfarina 2008 Year of the 2011
Hyperion Dragon

Collection
Phantom 2008 Phantom 2012
Peony edition Coupé

Aviator

Collection
Phantom 2008
Sapphire

(http://en.wikipedia.org/wiki/Rolls-Royce Phantom (2003))

Tyun}: Onwg eivor puowkd, n Rolls-Royce Phantom amevbuvotav e€apyng oe Eva mohd
OLYKEKPILEVO aryopaoTikd kowo. Ta avtokivnta Rolls-Royce anoterodoav doypovikd

NV TpoTiuNnon OoNU®V TPOCSHOTIKOTHTOV OM®G UEADMV POCIMK®OV OIKOYEVELDV,
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EMYEPNUOTIOV Kot KaAATeyvodv. Emopévoc, n Tinohdynon toug Enpene vo, avodelkviEeL
TO HOVOOIKO 1GTOPIKO YOPAKTIPO TNG ETOPELNG KOt TO AOYO Y10 TOV OO0 TPOTILOVVTAY
and TPoooMKOTNTEG O1EBvovg PeAnvekovs. H ypnowwomoinon ce extetapévo Pabuod
avOpOTIVNG epyaciog Yo TNV KOTAGKELY] TNG UE TNV TEPLOPICUEVT] YPNON UNYOVOV
KOTAGKELNG KOl 0 LVYNAGS PBabUOC TOPAUETPOTOINONG COLPOVO UE TIS OTOITNOELS TOV
etV ovéBalav kaTd TOAD T0 KOGTOG, YEYOVOS OV €pYOTAV GE TANPN CLUPWVIO LE
v avtiinyn «Higher the price, better the car» mov €yet vioBetioel n Rolls-Royce.

H owovopkn veeon dev dihate v moltiky] g Rolls-Royce, dedouévov 6t dev
vpée Kamola Peimon TIUNG o€ OAN T JdPKEL TG, OAAG LaALov To avtiBeto. H Tun
™ Paocwng éxdoong tg Phantom 1o 2007 otg HIIA nAtav ota $338.350
(http://www.caranddriver.com/news/2007-rolls-royce-phantom-silver-car-news,  June
2007), evd to 2009 1 Tyun g avaveouévng Phantom eiye dwapopemdel ota $349.750
(http://www.zercustoms.com/news/Rolls-Royce-Phantom-Coupe-Price.html,
03/03/2009), onuewdvovtag pkpn édvodo. H eicoywyn tg Phantom Series II avéPaoce
aKOpO TEPIGGOTEPO TO KOGTOG NG, e TNV TWN TG Pacikng €kdoong o to 2013 va
SLLOPPOVETOL oto $398,970
(http://vehicles.automobilemag.com/am/99/2013/rolls_royce/phantom/base sedan/341/p
rices.html).

Ot mopamdve TéS apopovoay T Poactkn €kdoon ¢ Phantom kot oyt tov edkov
€KO0GEMV, TV OTOl®MV 01 TIHEG MG €Ml TO TAEIGTOV NTAV OMNUAVTIKA LYNAITEPES ad TN
Baocwkn ékdoon AOY® Kol TOL €EUPETIKA TEPLOPIGUEVOL OplBLOD TTOPUy®YNS TOVG.
Evdewktikd, povo to €101kd ypoua Paeng tov apaéopatoc g Centenary Edition tov
2004 xootile emmAéov $30.000 oe oyéon pe ™ Pacikn €KO0GN, EVEO N TIUH TNG
povadikng Phantom Naples Winter Wine Festival car dyyi&e tic $800.000.

MpodOnon: 'Eva povadikd onueio mov oiékpve ) Rolls-Royce Phantom ftav n
avomap&io S1PNUIcE®V GTNV TAELOYN QIO TOV YPTCLULOTOOVUEVOV HECHV, OKOUO KOl GE
oxéon pe GAleg etaipeieg Kataokewng premium kot luxury avtokivnitov. To yeyovog
aLTO NTAV AUECT] ATOPPOLOL TOV AYOPAGTIKOV KOOy Tov 6toyeve N Rolls-Royce yia v
Phantom, 1o omoio xatd Pdomn amotelobvtay amd dropo LYNAODH ELGONUATOG TOV ElYOV
TNV OIKOVOUIKT] SLVATOTNTA VO ayOpAGOoLY £€vol TETO0 Hovtédo. To ayopaotikd Kovo
avike ovvnbwg oe kdmowo amd TG akdAovOeg dV0 KaTNyopies: G€ AVTOVE TOV NTOV
peydang naiog kot A0V v ayopacsovy £va OYnuo Tov UTopodsayV Vo TO TEPACOVV
OTNV EMOUEVI] YEVIO KOl GE OWTOVG TOL NTOV LKPOTEPNG MAMKiog Ko NBehav dpeon
avoyvoplon ond TOV KOW®VIKO TOVG TEPLYVPO. XTNV TAEOYNQI0 TOV TEPIMTOCE®V,
NTav PEAN POCTMK®OV OIKOYEVEUDV KoL ETLYEPTLLOTIES, LOAVIKA EXOVTOS GTIV KOTOYT TOVG
Kot pe ovAloyy amd dAAo gfotikd M moAvteEA)  owtokivnTa
(http://www.autoblog.com/2007/02/20/the-rolls-royce-of-marketing-strategies/,
20/02/2007).

To mpmdto péPOC TG emkovwviakng otpatnykne ¢ Rolls-Royce yio v Phantom
NTAV 01 EKTETAPEVEG OPACTNPLOTNTEG ANUOGI®V ZYEGEDV TOV YPNCYLOTOINGE 1 ETALPELQ.
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Kotd to Aavodpiopo tg Phantom 1o 2003, m etopeio eiye emkevipwbel ot
peylotonoinon ¢ €kBeong Tov ayopaoTiKOV KOwov o€ Pacikéc oebveig ayopéc
(Hvopévo BaociAetlo, IN'eppavia, HITA, Acia kxou Méon Avatoin) pe agopun Tig oVo
TPMOTEG EMIONUES ELPAVIGELS TOL povTEAov: oTig 3 Tavovapiov 2003 610 £py0sTAGIO TOV
Goodwood kot otig 5 Iavovapiov 2003 otnv Exbeon Avtokivitov oto Ntitporr.

Mo to oxomd avtd, M etalpeion PPOVTIcE MGTE N TAPOLGINCT TOL VEOU HOVTEAOL VO
ocv{nrodvtay EKTEVAOC GE ONUOPIAN TNAEOTTIKA TTpoypdlupata 6nwc to BBC News 24 kot
to The Six O'clock News aALd kot o€ padto@wvikd wpoypaupoto 6mtmg to Radio 4's
Today programme tov BBC. H gtaipeia eiye KaAéoel emieypévoug dnUoctloypaeovs 6To
gpyootdoto Tov Goodwood yo TV KAALYM TG €mionUNG TOPOLGINGNS TOL OYNUOTOS
evdd opovtile Yo TNV eKTeV] KdAvym o€ 1otocelideg Odmwg to BBC.com kot to
CNN.com, oAAG kot oto thenewsmarket.com, piaG 16TOGEASOC TOV EMETPETE TN AYN
Bivteo Kol €KOVOV TPOKEWEVOL VO EMEKTEIVOLV TNV KOALYY GTOVG SVVNTIKOVG
ayopaoTés, Oivoviag omokAEloTIK) 7pdoPacn o€ €KOVEC Kol QOTOYPOPiE TOV
oynuotoc. H emruyio g kGAvyng and 1§ 16T06eAdEC VYNNG EMOKEYIUOTNTAS NTOV
tétown, ®ote 5 aviurpocwnor Rolls-Royce otic HITA éhafav oartiuato yio mopoyn
TpocheTV TANPOoPopLOV e mBavovg meldtes evtog 30 Aemtdv amd TN GTIYUN TOL
onpoctevdnke 10 apBpo 610 CNN.com
(http://www.prweek.com/article/171690/campaigns-broadcast-pr---rolls-royce-phantom-
media-launch, 28/02/2003).

2003

C | [ news.bbc.ca.uk/2/hi/business/2625469.stm C' | [4 edition.cnn.com/2003/BUSINESS/01/03/bigthree/indexhtml?iref=allse:

CE\WN.com./BUSINESS

Europe's Big Rollers hit Detroit

By CNN's Abid Ali
Mandsy, January &, 2002 Pasted: 10:11 AM EST {1511 GMT)

EE NEWS wonto eprron

You are in: Business
News Front Page Friday, 3 January, 2003, 15:07 GMT

.?,f BMW's new car ready to
¥

WATCH/LISTEN  renL risoim

[ The BBC's Rory Cellan-Jones
"BMW hopes to make
Rolls Royce the ultimate
in motoring again”

Roll

World Business.

Africa U.S. e conmeni LONDON, England (CNN) - More
A .A'";"T.E T than 60 vehicles will make their
s:a—E:l::n:';: -'__‘— éfi —— Science & Space debut at the Detroit motor show s
A 2
Middle East : & o i Entertainment on Monday. :
South Asia Can BMW match this? Travel 4
UK See also: Prye— Executives atthe big three —- Ford, General 2
v 275ep 02| B e Motors and Chrysler —will be hoping new R
E-Commerce Gemign car f\i-lrsr:wn;i:mer = models will catch the imagination of g
Eermeny Juxury market peecaal lHeyrart=] consumers. Automakers inthe U.S. have )
Market Data b 23 Dec 02 | Business seen profits crushed by tough compstition g
i Bentley changes gear What's on and market share erasion by Asian 3
Science/Nature BMW s=v= its new model vas inspired by classic Rells- » 06 Now 02 | Busmess. ‘ " Business Traveller | Carmakers Toyota, Henda, Nissan and BMW's new Rolls-Royce Phantom
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Ewéva 41: H mapovsiacn g Rolls-Royce Benley Contnentl GT. , :
Phantom 2003 axt6 To BBC.com Ewova 42: H napovoiacn g Rolls-Royce

(http://news.bbc.co.uk/2/hi/business/2625469. Phantom 2003 ané To CNN.com
tm) (http://edition.cnn.com/2003/BUSINESS/01/03

[bigthree/index.html?iref=allsearch)
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To de0TEPO PEPOC TNG EMKOVOVIOKNG GTPATNYIKNG Yio Tv Phantom ftav pa dwoitepn
TPOocEyyon mov Paciotnke Katd KOplo Adyo otnv memoibnon 0T, AOy® TOV XaPUKTNPO
KOPOLG NG TOUPEiaG, og YpelalOTav 1 SLAPN o Yo THV TPOM®ONGT TOV VEOL LOVTEAOV.
Yta mhoiotla tng otpatnykng “stealth marketing” ¢ etoupeiag, 1 Phantom epgavilotav
oLYKeKPLEVES ToToBesieg OV TTEplEAdPovay AEGYES IOIMTIKOV GKAPOY OVOWLYNG Kot
YVOOTEG EKONADCELG 6€ OAO TOV KOGHO OTIG 0moieg B mapevpiokoviay ot KatdAAnAot
mBavol ayopactés. Katd ) didpkeld tovg, Eva Levydpt evog peonika kKupiov kot evog
apKETA veapdTeEPOL HovTELoL gpgavifovtav pall pe ) Phantom, ot omoiot odnyovcav
UEXPL TIG ELGOO0VE TV EKONAMCEMY MGTE Vo, TOVG EPAemay ol mapevpiokopevol pali. O
oKkomog Ntov va. dacpoacbel 0Tt o1 avBpwmor va. {Rievay 1o (evuydpt Ko PiAovv yia
avtd. Tavtdypova, ot dvdpeg Ba {Aevav tov peonika KOPLo pe Tn yontevTikn cvluyo,
o omoiog odnyovoe 1t Rolls-Royce Phantom, evd ot yvvaikeg 0o ({fAevav to
EVIVTIOGLOKO HOVTELO TTOL GLVOSELE TOV PEGNAIKA KVPLO, O 0TOi0G 001 yovsE Eva TOAD
akpPoé avtokivinto. O tehMkdg 6TOY0C NTav vo apnvel 11 Phantom v telikn evivmwon
otav Bo cv{nrovoav ywo to yeyovoc, pe TIC yuvaikeg vo TéECovVV Tovg Gvopes Toug va
aydpalav avtd 10 aVToKIVITO Yiat TIS 101G Kot TOVG Avdpeg va BgAaV va oryopdcovy Tnv
Phantom @®ote vo mpokalovoav Tig id1ec GVINTACEL GTOV KOW®OVIKO TOVG TEPIYLPO
(http://www.redcmarketing.net/blog/marketing/the-persuasive-power-of-stealth-
marketing/, 07/03/2010).

Avtibeta, 1 TpdTN gueavion g avoavempévng Phantom to 2009 dg cuvodevdnke amnd
avtiotoyn kdAvyn omd peydio ewdnceoypapikd mpoaktopeio kol 1otoceAidec. To
yeYovog avtd umopovce va eENyndel g Eva Pabpo amd Tig pkpég aAAayEG TOL £QEPVE M
véa €kdoom o€ €va MOM KOTASIOUEVO KOl YVOGTO avTokivinto, T0 omoio Mtav e0koAa
avayvopicio and 66ovg evolagépoviay va 1o ayopdcovy. Ouoikd, 1 TapovGiost Tov
yivovtav og debveic exBéceic avtokvitov, dmwg oto Mopict ko ot Dpavkeovptn,
YOPic OGS va £xel TOV 1010 YpOVO £KBECT|G GTOL TNAEOTTIKA Kot padIOPOVIKE pemOPTAL.

"o v Tapoveioon g véag Rolls-Royce Phantom Series 11, n etaupeio ypnoponoince
aKOUO TEPLGGATEPO TIG EKDECELG AVTOKIVIITOV, LE TNV TPADTN EMICNUN TOPOVGINGT TNG
va yiveton otnv €kbeon ot ['evevn 10 2012 ko axorovOnce m mopovsio g otnv
Kovdia Aovumovp, to Xovyk Kévyk kot ™ Mmavykok. H mapovoio ¢ oe Tpeig
ekBéoelc avtokiviitov otV Acio, EOVEPOVE TO AVOLYUA TNG ETOPEING OTIG YDPES TNG
Aciog, TpokeEVoy vo BEATIOGEL TEPUITEPM TIG TOANGELS TOV HOVTEAOV GE QLTOVS TOVG
OYOPOGTEG.
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Ewova 43: H Rolls-Royce Phantom Series 1l 6tnv 'Ex0gon g I'eveong to 2012
(http://en.wikipedia.org/wiki/Rolls-Royce Phantom (2003)#mediaviewer/File:Rolls-

Royce, BMW Welt.JPG)

Tnv 1w otrypn, NTav epeavig n tpoomdbeia g etoupeiog vo aglomomaoet ) dvvaun
TOL JOIKTOOL Y. TNV TEPATEP® TPpodOnomn tov oynuotos. Mo to okomd avto,
EMOTPATEVTNKOV TOGO Ol EMIOLOL Aoyoploopol TG tapeiog og 1otocelideg (YouTube:
http://www.youtube.com/user/RollsRoyceMotorCars?ob=0&feature=results main&cm=

follow_yt) Kol péca KOW®VIKAG JKTO®GNG (Instagram:
http://instagram.com/rollsroycecars, Facebook:
https://www.facebook.com/rollsroycemotorcars?cm=follow_fb, Twitter:
https://twitter.com/rollsroycecars?cm=follow_tw Ko Google+:

https://plus.google.com/+Rolls-RoyceMotorCars/posts?cm=follow_glplus) 6co  «xoun
ovvepyalopeva blogs kar 1otocelidec (0nmg tOvL YvoToh koounuatomowov David
Morris: http://www.davidmorris.com/blog/category/advertising-campaigns/,
07/06/2012).

[Mopadociokd, mny mpo®ONONG TOV OLTOKIVATOV OTOTEAOVGE 1 GCULUUETOYN OF
TNAEOTTIKEG EKTOUTEG KOl GE TEPLOOKA OVTOKIVIITOV. AVTIGTOLYN NTOV KOl 1] TEPITTMOON
¢ Rolls-Royce Phantom, n omoia giye epoavicel peta&d dAlov pe Ty mpdtn ékdoon
¢ Phantom ot yvoot ekmounn avtokwvftov ¢ Bpetoaviag Top Gear to 2003, to
2005 kou to 2007 (http://en.wikipedia.org/wiki/List of Top Gear episodes) kot 6to
vrokwavtép How It’s Made: Dream Cars to 2013 pe t Phantom Series 1l
(http://www.imdb.com/title/tt3091630/, 25/07/2013).

[Ma v mepartépm TpodOnon, n Rolls-Royce eiye dnovpynoet v epapuoyr Phantom
Yo GVOKEVEC ue AE1TOVPYIKO i0S (iPhone Ko iPAD -
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https://itunes.apple.com/gb/app/rolls-royce-phantom./id432324980?mt=8242207mt=8)
and 10 2011, emTp€noviog 6Tovg YPNOTES TG EPOPUOYNS VO SNUOVPYHGOVY T O1KN
tovg Phantom odpeova pe tic mpotyunoelg tovg. EmmAéov, n epapuoyn enétpene v
napovcioon 360° popdv Tov oyNUATOG, ANYN TANOMPAS POTOYPAELOY Kot Bivieo, va
popalovov ot ypioTeG T «Okn» Toug Phantom oto Facebook, aAld kot va evtoémlov
NV TANGLESTEPT 6€ awToVG aviumpoowneio. H epappoyn elxe avomtvuybel oto miaioto
G OTPATNYIKNG NG etarpeiag va Ponbhoel omn S01IKAGI0 TOPAUETPOTOINCNG TOL
OQLTOKIVATOV Omd TOVG OLVNTIKOVUG TEANTEG, OAAL KOl VO TOVG EMETPEME VO
OAAMNAETIOPAGOVY UE TNV ETOUPEID LECH TNG KAAVTEPTG KATOVONONG TG 1oTOPLog TS Kot
™G TAPEYOUEVTS SVVATOTNTOC TPOGOUOIWGONG TOL OYNUATOC.

WM

—
-

MAIN MENU PHANTOM EXT, WHEELBASE DROPHEAD COUPE <«COUPE r_e

-7 ) T YA
( .8 ‘a\_:;'

— 4

<

Ewéva 44: H apykn ewkéva g epappoyis Phantom
(https://itunes.apple.com/gb/app/rolls-royce-phantom./id432324980?mt=824220?mt=8)

PHANTOM PHANTOM
PHANT
court INTO# DROPHEAD COUPE

Ewéva 45: EmAéyovrag tnv ékdoon Phantom
(http://www.thecellcity.com/industry examples/rolls-royce-aims-for-aspirational-
owners-via-vehicle-customization-app/)
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ADAPTIVE LED HEADLAMPS

Ewéva 46: TIpoPoin yapaxtnprotikdv g Phantom
(http://www.thecellcity.com/industry examples/rolls-royce-aims-for-aspirational-
owners-via-vehicle-customization-app/)

MAIN MENU <EXTERIOR INTERIOR GARAGE CHANGE MODEL

) |

SAD \J
o G B

21" Fully Polishe
Eleven Spoke

Ewoéva 47: Ahhalovtag v eEoTepucny eppavien tng Phantom
(https://itunes.apple.com/gb/app/rolls-royce-phantom./id432324980?mt=824220?mt=8)
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MAIN MENU EXTERIOR INTERIOR GARAGE CHANGE MODEL -

Ewova 48: Awopopomen tov scotepikod g Phantom

(https://itunes.apple.com/gb/app/rolls-royce-phantom./id432324980?mt=824220?mt=8)

dvokd, otabepn vnpée kot  TpoPorn ¢ Phantom oamd v etarpiky 1otocelida g

Rolls-Royce.

€« C' | [} www.rolls-roycemotorcars.com/phantom-fam

Phantom  Ghost ~ Wraith  Pre-Owned  Ownership  Stories

Phantom Family

Ewéva 49: H apywn eehida Tng Phantom oty wetocerida Ty Rolls-Royce
(http://www.rolls-roycemotorcars.com/phantom-family/)
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Brochure Film Photography

Hand-built at the home of Rolls-Royce
Every Phantom is hand-built at the
Home of Rolls-Royce at Goodwood in
England. From seamstresses to surface
finish technicians and French polishers,
it takes 60 pairs of hands to design,
craft and construct a Rolls-Royce
before it's ready for its owner. See
them in action here.

Ewdéva 50: To dwabéono nhektpoviké viko ywo T Phantom etnv wetocelidoa g
Rolls-Royce
(http://www.rolls-roycemotorcars.com/phantom-family/)

H etaipeio ouvéyle 6A0 ovtd TO SAGTNUA TV TPOCHOTIKY EXAPT TOV £iYE Ol LOVO LE
TOVG TOANOVG TEAATEG TNG, OAAG Kol LE TOVG OLVNTIKOVS ayopaoTés. [a to Adyo avtd,
OMot o1 TeAdTEG TG eTanpeiag AdpPovay o TPOGMTIKY EMGTOAN and Tov Algvfhvovta
2Oupovio g etanpelag, eVIoYLOVTOG TNV €EATOMIKELUEVT] GYEoM OV NOM &lyov pe
okomd TN STpPNo”n Tovg Yo mOvEG HeAAoVTIKEG Toinoels. Emumiéov, ol vmoymeiot
AyOPOoTEG KAAOVVTOV GLYVA Vo TapevpeBohv og yevpata eite e GTEAEYN TNG ETAPELNG
eite pe avrimpoownovg Rolls-Royce avd tov koo, oto oroia umropovoe va cvlnndet
Ko ) oyopd pag Phantom.

Toémog: H dwavoun ¢ Rolls-Royce Phantom mpaypoatomotodvtay amokAelotikd omod
TOVG EMONUOVS AVTITPOCOTOVS NG eTopeiog, ot omoiot Ppiokoviav ce mepimov 35
XDOPESG T0 2011 (http://www.slideshare.net/harshitjain9461799/rolls-royce-2,
02/09/2012), evd ota téAn Tov 2013 1 Tapovoia ¢ etoipeiog ekteivovioy og 46 ydpeg
avd tov koopo. [lpopavdg, n etapeion dev mapeiye ™ dvvatdTNTO Oyopds LEGH TOL
OldIKTOOV, KABMG N AToUTOVUEV EMEVOLOT OO TNV TAELPE TOV AYOPOCSTAOV KOl 1|
@ocopior TG ETOPEING, VRAYOPELOV TNV TPOCMOTIKY ETAPN TOV TEAATN HE TOV
avtimpdoono. H prlocopia avtn dev elye aAlaéel To televTaio xpoOvia, LLE CLUVETELL VO
unv mapatnpovvrol aAhayég ot dtavoun Tov Phantom otoug telkolg ayopaoTtéc.

Amotehéopata: Q¢ KATAGKELAGTHG UEPIKOV amd To. OpvAkdtepa poviéra, 1 Rolls-
Royce éyetr olyovpa ypayel Tic dkég TG GeAdEC OTNV TOYKOCUI OVTOKIVITIGTIKY|
otopia. [Ipoxetton yio pia etopeion pe to dkd ™S QOVATIKO KOO, EXOVTOG TOPALEIVEL
oypovikd mpoonrwuévn otov Bocikd g mpooavatoMopd. Eilvar dgdopévov 0Tt 0
KAGOOG TOVL OTOKIVATOL £XEL UETPNOEL OO TIC UEYUAVTEPEG OMMOAEIES AOY® NG
OIKOVOUIKNG VPEONG Kot TOAAEG etaipeiec Ppiokovtal oe (o eaon mov Ba mpémel va
TOAEYOLV Y10l TY) GOTNPI0 TOVG.
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To 2013, ot cuvoAikéc ToAnoelg g etarpeiag aviABav ota 3.630 oynuato OAmv
TOV TOTOV, ovEnpéveg o€ oyéon pe ta 3.575 oynuata to 2012, ta 2.711 oynuota to
2012, o 1.002 TO 2009 Ko To 1.212 TO 2008
(http://www.bmwgroup.com/e/0_0_www_bmwgroup_com/investor_relations/finanz
berichte/geschaeftsberichte/2013/_pdf/report2013.pdf Kol
http://www.bmwgroup.com/annualreport2008/_downloads/BMW_Group 2008.pdf).
AvEnuévn OUmE MTav Kot 1) CUVOAIKY Topaywyn oynudtov pe 3.354 oynuoata to
2013, ovykprtikd pe ta 3.279 10 2012, ta 918 10 2009 wor ta 1.417 10 2008
(http://www.bmwgroup.com/e/0_0_www_bmwqgroup com/investor_relations/finanz
berichte/geschaeftsberichte/2013/ pdf/report2013.pdf Ko
http://www.bmwgroup.com/annualreport2008/_downloads/BMW_Group_2008.pdf).
O1 moMcelg ™¢ Rolls-Royce Phantom 6lov tev exddoewmv (Phantom, Phantom
EWB, Phantom Coupe ka1 Phantom Drophead Coupe) aviAbov o€ 854 oynuata to
2013, avénuéveg ovykprtkd pe ta 789 oynuota to 2012, anéyovtag OUMG KAt TOAD
amd to  emimeda.  tov 2008  OStav  elyav  movAnfel  1.212  oynuota
(http://www.bmwgroup.com/e/0_0_www_bmwgroup com/investor_relations/finanz
berichte/geschaeftsberichte/2013/_pdf/report2013.pdf Ko
http://www.bmwgroup.com/annualreport2008/ _downloads/BMW_Group_2008.pdf).
Ewwd opwg yuoo ™ Boaowkn ékdoon g Phantom (cvumepiiappavouévne kot g
Phantom EWB), ot toAncelg tov 2013 minciacav onuoviikd to exineda tov 2008,

KaBdg STk 631 oynuoTa évavtt 644 10 2008
(http://www.bmwgroup.com/e/0_0_www_bmwgroup com/investor_relations/finanz
berichte/geschaeftsberichte/2013/ pdf/report2013.pdf Ko
http://www.bmwgroup.com/annualreport2008/ downloads/BMW _Group_2008.pdf).
Yta téAn tov 2013, n Rolls-Royce 6ié0ete 120 emionueg avtimpocmneieg avd tov
KOGHO, aplBuog onuavtikd ovénuévog oe oyéom pe 115 80 avtimpocwneieg mov
VI PYOV mv TpLetia 2008-2010
(http://www.bmwgroup.com/e/0_0_www_bmwgroup _com/investor_relations/finanz
berichte/geschaeftsberichte/2013/ pdf/report2013.pdf,
http://www.bmwgroup.com/bmwgroup_prod/e/0_0_www_bmwgroup _com/investor
relations/finanzberichte/ pdf/BMW_Group AR2010.pdf,
http://www.bmwgroup.com/bmwgroup_prod/e/0_0 www_bmwgroup com/investor
relations/finanzberichte/ pdf/BMW_Group 2009 EN.pdf Ko
http://www.bmwgroup.com/annualreport2008/ downloads/BMW_Group_2008.pdf).
2xed6v 1 otovg 3 ayopaoTéC aTOKIVT®V TG Tonpeiag ite etvar oM KATOYOG Ko
dAlov povtédov Rolls-Royce eite eiye vmapéer oyopactic o100 mapeAfoV
(http://www.slideshare.net/harshitjain9461799/rolls-royce-2, 02/09/2012).

H dwypovicny a&io tov avtokvintov Rolls-Royce elvar této100 dote kukAogopel

axopo to 75% tov cuvoAkol aptBpov Tovg Tov Exovy Tapoydel amd TV dpvon g
etarpeiog (https://www.yookos.com/thread/634011, 07/01/2014).
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5.3 H nepintoon ¢ Rolex SA

Ewoayoy: H Rolex SA omotedel icwg v mo yvoot) etaipeioc oxedl0GHoD,
KOTOGKELNG KOl EUTOPIOG TOAVTEADV poAoylidV o€ OAo Tov kOopo. Mall pe
Buyatpikn g Montres Tudor SA, gunopevovrtal T1¢ yvwotég pdpkeg Rolex kot Tudor. H
etoupeia 1WpvOnke t0 1905 ot0 Aovdivo and tov Hans Wilsdorf pe oxond v epmopia
POLOYLDV YEP®V, KOOMS 0 1010¢ €lye mTpoPAdyel OTL mopd T pelwuévn axpifela Tov
pPoOAOYLDV €KEIVINIC TNG €mMOYNG, awtd O pmopovoav vo e€eAryBovv oe Kopyd Kot
aomota avrikeipeva. To 1908, n etapeio mpe 10 6vopa Rolex kabmg o Wilsdorf
NBeke €éva cHVTOHO Kot VM0 Ovopa, To omoio Ba umopovce va mpoeepbel ebkoia og
KkéBe YA®ooo Kot TUPAAANAC VO NTAV OVOYVOPICIHO GTO KOVTpay TV poroyiwv. To
1919, n etoupeia petapépet v €dpa g otn ['evedn, po O moyKooimg yvooth Yo
™V TopadooTt] NG 6TV M®POAOYOTOO.

2tv Rolex SA ogeilovtor opiopéves omd TIg 6ovdadTEPES KAVOTOUIES GTO POAOYLO

YEPOG, LE ONUAVTIKOTEPES TIG AKOAOVOEG:

e To mpwto adtaPpoyo pordt xepodg (“Rolex Oyster”, 1926).

e To mp®TO ALTOKOVPOILOUEVO POADL YEPOG LE OLTOUATO OAAOYT) MUEPOUNVIOG GTO
kavtpav (“Rolex Datejust ref.4467”, 1945).

e To mpdto pordl yepdg adwuPpoxo ota 100 pérpa (“Rolex Oyster Perpetual
Submariner ref.6204”, 1953).

e To mpdTO POADGL YEWPOS OV UToPoVGE va, deiEel dV0 {DVeS TayKOGHIOG MPAG TNV 1010
otiyun (“Rolex GMT Master ref.6542”, 1954).

e To mp®dTO PorOL XEWPOG LE AVTOUATN OAACYT MUEPOS KOL UEPOUNVING GTO KOVIPAY
(“Rolex Day-Date”, 1956).

Ao 115 apyéc g oekoetiog Tov 1950, n Rolex avéntuée emayyeipaticd poAdyla yepdc,
anevBuvopevn 6e 00OV EUTAEKOVTOL GE OPACTNPLOTNTES O OMTEPOTIKEG TTNCELG
(“Rolex GMT-Master”, 1954), gpyacioa oe niektpopayvnrikd medio (“Rolex Oyster
Perpetual Milgauss”, 1956), katadvoelg (“Rolex Oyster Perpetual Sea-Dweller”, 1967),
opelfacio kot ommAatoroyia (“Rolex Oyster Perpetual Explorer 117, 1971).

2 ovvéyewn, Ba TPOoY®PNOOVUE GTNV OVAAVLOT| TNG GTPOATNYIKNG HAPKETIVYK Yol &Vl
HOVTEAO TNG eTapeiag, LEAETOVTOG TIC 4 S106TACELS TOL UIYUATOG LAPKETIVYK.

Ipoiov: I'a v avdivon g oTpaTNYIKNG UAPKETIVYK, emAEYONKe To poviélo Rolex
Oyster Perpetual Date Sea-Dweller DEEPSEA. TIpokettat yio évo. polot Tov 0moiov 1
Katoymyn avayeton micw oto 1967, 6tav m Rolex Eexivnoe v eumopio tov Rolex
Oyster Perpetual Sea-Dweller Submariner 2000 (pe kwdikd 1665), gvog poloyloh mov
anevfHvoviay 6Tovg emayyeAatieg dUTEC Kol oe doovg ypetdlovtav Eva poAdL oL v
avtéyel oe peydia Paon. Hrtav 1o amotéleoua tng cvvepyaoiog pe v COMEX SA
(Compagnie Maritime d'Expertises), g etopeiog mov  e&gdikevetal  otnv
wKeavoypaeio Kot oty vrobordcoio e&epevvnon oe peydio Babn. Me avtoyn ta 610
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pétpa (1 2.000 ft), amotéAece T0 TP®TO POAOL GYEOAGHEVO Y10 KOTAOVGELS o€ PAON dvw
twv 300 pétpov. To 1992, n Rolex eonyaye to poviélo Rolex Oyster Perpetual Sea-

Dweller 4000 (pe kwowkd 16600), Tov omoiov N avtoyn eixe awéndei ota 1.220 pérpa (M
4.000 ft).

2 owebvn ékbeorn Baselworld Watch and Jewellery Show 2008, mov de€nybn to
dwwotuo 3-10/04/2008,  Rolex mapovoiace 10 Rolex Oyster Perpetual Date Sea-
Dweller DEEPSEA, pe kowdwo 116660. Mg enionun avioyn o€ Pabog 3.900 puérpwv
(12.800 ft), avtimpoowneve exeivn ™V €mOYN TO POAOL LLE TNV UEYOAVTEPY] OVIOYN OF
peyda Béon. And to 2008, n Rolex diékoye tnv gunopio tov ntaiadtepmv Sea-Dweller
2000 ko 4000, aprvovtog to DEEPSEA og t0 povadikd péhog g ogipdg Sea-Dweller

HEXPL oNpEPOQL.

Ewéva 51: Rolex Oyster Perpetual Sea- Ewéva 52: Rolex Oyster Perpetual

Dweller Submariner 2000 Sea-Dweller 4000
(http://www.theoldwatchshop.com/archive3.ht (http://Iwww.watchfreeks.com/20-
ml) rolex/27597-rolex-model-photos-

information-history.html)
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Ewdéva 53: Rolex Oyster Perpetual Date Sea-Dweller DEEPSEA
(http://Iwww.rolexinfos.com/sea-dweller-deepsea/)

Onwg pmopodv va gavovuv and Tig mopandve ekoves, n oepd Sea-Dweller dev véot
onpovTikeéS aAlayéc and 1o 1967 uéypt onuepa. Ta poviéda diEbetav ta idwo yevika
YOPAKTNPIOTIKA amd osOnTikng andyems (0éon Aoydtumov etaipeiog KAT® amd TV dpo
“127, d1axpiT] ovoposion LOVTEAOL KOl TANPOPOPIES avTOYNS oTa avTioTor o BAdn mhvem
amd TV opa “6”, oynuata otig B€celg TV aplBudv, popen dsktav, BEon nuepounviog,
oTEQAVN, TANIVY] Kop®VA K.AT.). Mo dweopd mov ywotov €OKOAN CVIIANTTN GTO
povtédo DEEPSEA ntav 1 tomo6£ton 610 e£mTtepikd LEPOG TNG ECMTEPIKNG TAEVPAS
Mg oTePAvVNG TV avaylAvewv emypagov “Original Gas Escape Valve” (oto méve
pépog) kot “Ring Lock System” (oto xdt®m pépog). Avtd opetldtov otV tomobétnon
p BarPidag omerevBépwong aepiov (mMAlov kot vdopoydvov), m omoia kpiOnke
amopaitnTn AOY® TV KatadVoewv 6g peyaia Badn mov Ba yperaldtav vo entyelpodv ta
pordytw DEEPSEA kot tg ovvemaxdilovdng owadikaciag oamocvumieong mov Ha
xPEBLOVTaY VO LTOGTOVV 01 OVTEG Y10 VO ATOTPEYOLV TN dnovpyio avénuévng mieong
Kol QUOCOAIO®MY GTOV OPYOVIGHO TOUG KOl GTO £CMTEPIKO TOL POAOYLOV, M omoin Oa
UTOPOVGE VO TPOKOAECEL onuovtikny {nMud 6to poAdL, amd TNV KATAGTPOPY| TOL
pnyovicpob péxpt v ektivaén tov kpvotdAiiov tov. EmmAéov, to Ring Lock System
NTOV omapaitnTo AOY0 TNG AVTOYNG TOV POAOYLOD GE peyoAvTEPQ BAOT.
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Ewéva 54: H parfidoa anerhevdépmong agpiov oc éva fubiopévo Rolex Oyster
Perpetual Date Sea-Dweller DEEPSEA
(http://en.wikipedia.org/wiki/Rolex Sea Dweller#mediaviewer/File:He release valve s

eadweller.jpg)

I ™ dtopaiion g avtoyng tov Sea-Dweller DEEPSEA og peydla faon, n Rolex
éleyye Kabe polol oV TOPAyoVTOV GE E101KN dEEAUEVT TTOL TPOGOUOIMVE TIG GLVONKES
OV £YOLV VO OVTILETOTIGOVY o€ peydia Padn. Ta poddyin DEEPSEA mictomotovvtav
v avtoyn o€ Pabog €wog 4.875 pétpa (16.000 ft), dniadn 25% mbve oamnd TO
avaypagopevo opto Pébovc oto Kavtpav Tov poroylov. Emmiéov, eAéyyovtay 1 avioyn
TOV POAOYIOV GOTIC VYNAEG TEGELS, TO OPLO TNG OTolag avEPYETaL 6Tovg 4,5 TOVoug 610
KpOoTohAo, Oon eival kor m mieon mov emkpatel oto PdBog mov ehéyyovrar. H
owdwkacio ehéyyov emekteivovtay Kot oTto  Kpdpo Titaviov omd TO  Omoio
Kataokevdlovtav  To  poAdyle, TPy Kav Eekwnoel va  ypnolomoleitor otV
KOTOOKEVOGTIKT O1001KOGTaL.
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Ewoéva 55: "Eleyyoc maptidag Sea-Dweller DEEPSEA otnv 161kn} oe€apevi
(http://www.rolex.com/watches/rolex-deepsea/m116660-0001.magazine.html)

Onw¢ pmopet va yivel avtidnmtd, ot ahdayég oto Sea-Dweller DEEPSEA vrp&av uévo
06cec opeilovtay oty avénuévn avioyn tov o Boddooia Babn Kot oyl 6 aAlayég mov
TPOEKLYAV AOY® TOV OEGOUEVMV TNG OIKOVOULKNG VOECTG.

Twn: KabBog empdkerto yuo €va HOVTEAO pe OpKETA €EEOIKELUEVN YpPNON, NMTOV
OVOUEVOUEVO M TILOAOYN G TOL VO OVTIKOTOTTPILE TO YOPOKTNPO TOV KOl TNV 10104TEPT
euocopio mov 10 dmel. EmmAéov, m dwitepn dwadikacio moloTikoh eAEYXov Kot
TIOTOTOINGTG TNG TOOTNTAG OAAG KO TO YPTCLULOTOLOVUEVO VAIKE, avEéPalov To KOGTOG
KoL TEPLOPaV CNUAVTIKA TO 0YOPOUGTIKO KOWO.

H e&éMén tov Tindv tov poviédov g oepdg Sea-Dweller deiyver 6t mapd ta ypovia,
N TWOAOYNON TOVG TapPEUEVE GE LYNAQ emimeda. EvOsiktikég Mtav o1 TpoTEVOUEVES
TIEG Movikng TdAnong toug otig HITA (tyég og $):

IMivaxag 5: Mpotevopeveg TipéS Mavikig td@Aneng Tov povrélmv Rolex Sea-
Dweller otic HITA
Maéaptiog Maptiog Oxtofprog ZemtéuPprogc Mdrwog Iovviog

2007 2008 2008 2010 2011 2012
Sea-Dweller | 5.375 6.225 6.400 - - -
1665
Sea-Dweller | 5.375 6.225 6.400 - - -
16600
Sea-Dweller - 8.975 9.250 9.800 10.650 | 12.050
DEEPSEA
116660

(http://www.minus4plus6.com/pdf/PriceEvolution.xlsx)
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Onwc @oivetar amd Tov mapamdve mivako, ot TéG tov povtédov Sea-Dweller
DEEPSEA d¢ onueimoav oe Kavéva ypovikd onueio peimorn, okopo Kot &V HECH
OIKOVOUIKNG Kpiong. Adym Tov 1dtaitepa eEEOIKELUEVOD OYOPAGTIKOD KOVOD GTO 0010
amevBbvovtayv, 1 Rolex emélee va un AaPet vdyn oty TWWOAOYNON TNG TA LOVTEAML
POLOYIDV AAA®V ETALPEIDV TOL KVKAOPOPOVGAV GTNV Oyopd., ETEVOVOVTAG TEPIGGOTEPO
oTNV €IKOVO TNG KoL 6TV Tapddoot Tov ovopatog Sea-Dweller. Zto 110 unkog kOHOTOg
Kivnoniov Kot ot Tipég yia ta povtéda Sea-Dweller 1665 kot 16600 péypt v andsvpon
Tovg amd TV ayopd. A&ilel va onuelwdel OtL emionun ToMTIKN TG €TOUPEiRG NTAV Vol
UNV TapEYEL TO LOVTEAD LE OTOUONTOTE EKTTTMOT, EVAD M TEPLOPIOUEVT] dabectpudTnTa
OTNV ayopd UE TNV 1010 TV EMAOYN UIKPOV aplOpov avTimpooonmy g, Bonbovce ot
dTpnon g TNG 6€ VYNAG emineda.

Mpo®Odnon: Ty emkowwviakn mpoPforn Tov poroyidv tng Rolex avaidpfoavov
avékabev ol mpeoPevtéc ¢ pdpkag (Brand Ambassadors), 6nmg ov Roger Federer,
Andy Roddick, Justine Henin, Ana Ivanovic ka1 Caroline Wozniacki (tévvic), o Tiger
Woods (yk6Ae), o Placido Domingo (6mepa), o Sir Jackie Stewart (aydveg toydTnTog)
kot o Pierce Brosnan (kwmuoatoypdeog). Tnv idwa otyun, ta poAdywn Rolex éyouvv
epovicdel mOALEG QOPEC GE TNAEOTTIKEG GEPES KOl GE KIVIUOTOYPOPIKEG TOVIEG, LE
YOPOAKTNPIOTIKO TOPAdELY O T LOVTEAD TNG GEPAS Submariner, o omoio ELavVicTNKOY
oe 11 Touvieg James Bond.

E&loov yvmotég eivar Ouwg ot ovvepyaoieg ¢ Rolex pe mpoocwomikdtnteg mov
owkpinkav yuu opiopévo amd Ta TAEOV YVOOTA EMITEVYHOTA GTNV 10TOPIOt TOL
avBpomov. o mapdderypa, dtav Kotaxt)Onke yuoo TpOTN POPA 1N KOPLEYT] TOV OPOVE
Everest (8.848 pétpa) to 1953, o Sir Edmund Hillary kot 0o 0dnydg tov Tenzing Norgay,
eopovcav pordywa Oyster Perpetual. Me agopun avtd to onuavtikd enitevypa, n Rolex
diébeoe otnv ayopd to povtédo Oyster Perpetual Explorer.

Ag o pmopovoe va givar dtapopetikd Kot Yo To poviédo Sea-Dweller DEEPSEA, to
omoio gppaviCovtav oe opiopéveg amd Tic drapnuicelg g etoupeiag. H emkowvmviakn
otpatnyikn G Rolex oOpwg oev emikevipovotav 6t0 €V AOy® HOVTEAD, KOOMC
amevBvvovTay 6€ £vo GUYKEKPIUEVO KOl TEPLOPICUEVO KOVO, YEYOVOGS TO 0moio meptopile
ONUAVTIKA T1G SLuVNTIKEG TOANGCELS Tov. Kabdg Aomdv enpokelto yio éva LovtéAO e
HIKPOTEPO aPOUO TOANGEMY GE GYEON LLE TOL LVTOAOUTO, LOVTEAQ TNG ETALPEING, O aplOUOg
Swenuicedv ToV NTOV pHE CEPE TOV TEPLOPICUEVOS, OTMG pUmopel va domotwbel
TOPAKAT.
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I ROLEX

ROLEX AND ROGER FEDERER.
AL ROLEX DEEPSEA UNITED BY SETTING A STANDARD
TO WHICH ALL OTHERS ASPIRE

Ewova 56: Rolex Sea-Dweller DEEPSEA print campaign 2013
(https://www.myfdb.com/campaigns/17035-rolex-ad-campaign-2013)
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DAVID DOUBILET

Underwater photographer. Explorer. Artist.

Maring naturalist and protector of the ocean habitat
Author of a dozen books on the sea.

For 50 years, his'passion has illuminated

the hidden depths of the Earth

ROLEX. A CROWN FOR EVERY ACHIEVEMENT.

OYSTER PERPETUAL ROLEX DEEPSEA ROLEX
ROLEX.COM

FOR AN OFFICIAL ROLEX JEWELER CALL 1-800-367-6539. ROLEX % OYSTER PERPETUAL Al ROLEX DEEPSEA ARE TRADEMARKS.
NEW YORK

Ewova 57: Rolex Sea-Dweller DEEPSEA print campaign 2010
(http://consumerculturefashion.files.wordpress.com/2012/03/2010-david-doubilet-rolex-

ad-rd.jpq)
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HISTORY IS WRITTEN BY THOSE WHO
REALISE THERE'S NEVER A RIGHT WAY.
ONLY A BETTER WAY. A

There are people who achieve greatness by
breaking the mould and doing things their own *
way. A better way. Itis for these individuals that
we created the Rolex Oyster Perpetual. Literally
carved from an ingot of metal, the thinking and
design is as brilliant and unconventional as the
men and women who choose to wear:it.

OYSTER PERPETUAL SEA-DWELLER DEEPSEA ROLEX

ROLEX.COM

Ewéva 58: Rolex Sea-Dweller DEEPSEA print campaign 2009
(http://rolexblog.blogspot.qr/2010/01/deepest-deep-sea-dive-in-history-us.html)

83


http://rolexblog.blogspot.gr/2010/01/deepest-deep-sea-dive-in-history-us.html

THEO MAVROSTOMOS, COMEX DIVER, relies on a Rolex Sea-Dwaellar with
itz unique helium escape valve. But then, what else would a man who has endured
world-record depths In a pressure chamber wear on his wrist other than the world’s
smallest decompression chamber?

Ewéva 59: Rolex Sea-Dweller 4000 print campaign 1992
(http://rolexblog.blogspot.gr/2009/12/rolex-coolness-henri-delauze-founder.html)
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DIVERS CONNECTING A PIFELINE AT A DEPTH OF 520 METRES

Ata record 520 metres deep, precision. At such astonishing

the Sea~-Dweller

is still in its element.

The Comex divers have once more
forced forward the frontiers of the impossi-
ble. Diving oft Marseilles, a six-man team
spent cig?u days performing complex
underwater tasks at the unprecedented
depth of 520 metres.

An astonishing breathing mixture, hy-
draliox, made it possible for them to live
and operate at suc?:oi:human depths. Hydra-
liox is a combination of hydrogen, helium
and oxygen. It gives divers complete frec-
dom of movement with minds unimpaired
by pressure effects.

The Comex operation, known as Hydra
VIIL is a world record, comparable in its
own way to mans first moon landing.
It has created huge possibilities for
research.

Tomorrow, thanks to
the divers” determination
and skill, men will descend
even deeper, torepair oil rigs
and explore the ocean floor

Bencath the pressure of
over 500 metres of water,
there is a ceascless need for

THE ROLEN SEADWELLENR DATE

depths divers must depend on
something rather more than a
mere watch. They need a veri-
table measuring instrument:
the Rolex Sea-Dweller.

Like the Comex divers themselves, the
Sea-Dweller is strong, precise and reliable.
Guarantced water-proof to 1,200 metres, it
withstands the enormous pressures as well
as decompression upon surfacing. This is
ensured by a patented Rolex invention.

Men stll bave another 680 metres
to descend before they rival the Rolex
Sea-Dweller: But then, divers—

'
ocven lhc most Ski"c(l - are W‘
always in an alien element. ROLEX

The Sea-Dwelleris not.
s of Geneva
' -

>;.;..~. o v SR |

KONOMETER IN STAINLESS 8STERL

Ewéva 60: Rolex Sea-Dweller 2000 print campaign 1991

(http://rolexblog.blogspot.qr/2009/12/rolex-coolness-henri-delauze-founder.html)
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1980

A Comexdiving platform from which
deep-waterdives are made.

Someone who has never
dived himself can scarcely
imagine the dangers faced by
man whenhe entersthealien
environment he finds be-
neath the surface of the
sea. Dangers which 4
multiply the deeper i
he goes, posing an «(L s
ever-increasing .
threat tohislife.

For over thir-
teen years, the )

_ These new and revolu-
tionary techniques led to the
successful record-breaking
conclusion of Comex Special
ProjectJanusIV.

After undergoing a com-
pression of thirty hours,
Comex diver Patrick Raude
was lowered in his diving bell

Comex company, "’g ¢

from the dynamic positioning
ship Petrel to the sea-bed off
the coast of Cavalaire.

When Raude stepped
from the bell, the depth was
460m. Anew worldrecord.

During the subsequent
days, a world record that
was pushed to a stagger-
ing501m.

Janus IV had taken two
years of rigorous selec-
tion, painstaking re-
search and technological
preparation in every way
as demanding as a space
programme.

The aims, just as
dangerous and dif-

% ficulttoachieve. Yet,
>4 Raude and the
five other Comex
divers were able
to work quite
 § comfortably at
this extraordinary

the acknowledged LA depth, and return to
world leaders in the 2 the surface suffering
field of undersea div- eon no ill effects. As did
ing technology, have "Zé.‘.-',?.";,.'f‘.fi"" their watches. Rolex
been developingnew ~ @mression.  Qyster Sea-Dwellers.
techniques; finding new Comex rule that only Rolex
ways of allowing their divers  diving watches and chrono-
tonot only safely survivebut  meters are to be used by
also to work at depths previ- their divers.

ously thoughtimpossible.

The Rolex Sea-Duweller Ch

At adepth of 501m, the Comex diver and his Rolex
are both working perfectly.

And for extremely good
reasons. Not only is the
Sea-Dweller constructed to
withstand the water pres-
sure at such a depth, it will
also comfortably survive the
ascenttothe surface.

Theworid-record dive, 501 metres.

It has a patented valve
which allows the pressure
inside the case to equalise as
it rises. Pressure which may
cause an ordinary watch to
explode.

Now Comex are involved
in solving the difficult prob-
lems of even deeper des-
cents by their divers, but
they remain confident of
overcoming them.

One thingis certain.

Wherever a Comex diver
goes, his Rolex w
goes with him.

T ROLEX

of Geneva

less steelwith matching bracelet,

Ewdévo 61: Rolex Sea-Dweller 2000 print campaign 1980

(http://rolexblog.blogspot.qr/2009/12/rolex-coolness-henri-delauze-founder.html)
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1978

Why the Rolex Sea Dweller never gets the bends.

Divers are not the only ones to experi-

ence decompression sickness, or ‘the bends.’

Watches, as well as people, can suffer in
much the same way.

When diving to depths in excess of 300
feet a diver must rely on a breathing mixture

containing a high percentage of helium.

T. Walker Lloyd, one of the world’s
leading scuba and saturation divers, takes
up the story:

“Helium molecules are so small that no
substance known to man can contain or in-
hibit this gas under pressure—even the
Rolex Oyster case. When decompressing,
this gas is unable to escape quickly enough
from an ordinary watch case.

"I"ve actually known watches to explode
as a result.”

The Rolex Sea Dweller, however, is
fitted with a patented gas escape valve. As
the Oceanographic Consutant for Rolex, .

T. Walker Lloyd has kept in touch with the
development of this unique feature since
its conception.

“The operation of the valve is a master-
piece of simplicity. It is a spring-loaded one-
way valve. When pressure within the watch
becomes greater than ambient pressure,
the valve simply opens allowing the trapped
gas to equalise.

“In effect, this means that the watch
decompresses with the diver.”

T. Walker Lloyd has worked as diving
supervisor for Dr. George Bass, when
excavating a 4th-century Roman wreck in
the Agean Sea.

He was also a member of the first team
to saturate on 95% nitrogen and 5% oxygen
at a depth of 100 feet. During the experi-
ment, the team made working dives of up
to 265 feet on compressed air. So he under-
stands better than most the importance of
highly accurate and reliable equimpent.

The Rolex Sea Dweller is certainly a
remarkable watch. And yet apart from the
gas escape valve and a specially strenght-
ened case, it is made in exactly the same
way as any other Rolex Oyster.

Which means that if T. Walker Lloyd
ever gets tired of underwater exploration,
his watch will be equally at home in the
frozen Artic, the heat of the Sahara Desert,
or at the top of Mount Everest.

W

ROLEX

of Geneva

Pictured: The Rolex Sea Dweller Chronomeier. Availabe only in stainless sieel, with matching bracelel,

Ewova 62: Rolex Sea-Dweller 2000 print campaign 1978

(http://rolexblog.blogspot.qr/2009/12/rolex-coolness-henri-delauze-founder.html)
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1975

When Comex divers go down to 2000 feet,
only one watch is good enough to dive with them.

to be used by their divers. So in the summer of
1974, when Alain Jourde and Claude Boardier
repeated the 2000 foot dive, they automatically
wore Rolex watches.

At 2000 feet, the atmosphere consists of a gas
mixture containing a high percentage of helium.
For any other watch, helium can create serious
problems.

First, helium can penetrate even an Oyster
case, so that the pressure inside the watch
becomes the same as in the diving habitat.

Then on surfacing. the gas is unable to escape
quickly enough: as the pressure outside the
watch decreases, the pressure inside may cause
it to explode.

The Sea-Dweller, however is fitted with a
patented helium valve which allows the gas to
escape rapidly during decompression.

The Rolex Sea-Dweller is a remarkable
watch. Yet apart from this patented valve, and a

The Rolex Sea-Dweller alone is able to give specially strengthened case, it is made in exactly
the exact time at this depth.” the same way as every other Rolex Oyster.
V4 . The Oyster case is carved out of a solid block
. C/ﬁ-v) - of surgical stainless steel, making it completely
L . seamless.
At the beginning of 1972, at Marseilles, two Inside is a hand-tuned, rotor self-winding
top Comex divers, M. Patrice Chemin and Chronometer movement called the Perpetual .
M. Robert Gauret, set up a world record. that is The Rolex winding crown is actually screwed
still standing today, with a simulated dive of down onto the case and then internally sealed,
2000 feet. rather like a submarine hatch.
For 18 days, they lived under the extreme In all, a Rolex Oyster takes a year to make.
conditions leading up to this depth. For 18 days, A year it took the Comex divers just 18 days
their Rolex Sea-Dweller watches worked per- to appreciate.

fectly. As a direct result, Comex ruled that only
Rolex diving watches and Chronometers were

ROLEX

of Geneva

Q Janm You can tell by the men who wear them.

Pictured: The Rolex Sea Dweller Chr - Availabe only in stai steel, with ing bracelet.

Ewova 63: Rolex Sea-Dweller 2000 print campaign 1975
(http://rolexblog.blogspot.qr/2009/12/rolex-coolness-henri-delauze-founder.html)

Ot mapandve ekoéveg ameikoviCouy TG SPNUICELS TOV HOVIEA®Y NG Oelpds Sea-
Dweller and 1o 1975. To xupiapyo yopoKTNPIoTIKO TOVG Eivarl 1) aAAayn TG PLLOGOEING
KOl TOV HEGOL TO omoio gpavifovrav. XVYKEKPUYEVO, Ol OPYIKEG OPNUIGES TOV
povtédov Sea-Dweller 2000 wotr epueoavifoviov OmOKAEIGTIKEA O©TO TEPLOOIKO TNG
COMEX, ka0d¢ 10 €£€101KELIEVO KOVO GTO 0010 GTOYXEVAV NTAV TEPICCOTEPO DEKTIKO
o€ JLENUCEIS TOL VINPYOV OTO EEEOIKELUEVO TEPLOJIKE TTOV KLuKAoPopovsav. Ta
povtéda Sea-Dweller vanp&av amd to eAdyioto poAdYl 6TO OTTOi0l Ol OLOPNUICTIKES
TOVG KOTOYMPNOELS OV aKOAOVOOLGAV TN YPOUUY TOV VTOAOITOV Slo@NUcE®Y NG
etoupelag mov amewkoéviCav ta dAAo poAdyle. To yeyovog ovtd MTOV (PLGLOAOYIKO
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dgdopévou 0tL mpoParidtav M mEPLYPAPT TOL YEYOVOTOG TapdAANAQ He TO POAOL (TTOV
amoteloVoe eCEWOIKEVUEVO TTPOTOV) Kol TNV avtoyn Tov oTlg eEapetikd OVoKOAEG
GLVONKESG TOV EMKPATOVLGAV KATA TN YPNoLoroinot| tov amd tovg 6vteg g COMEX
0€ GUYKEKPUUEVEG 10TOPIKEG KOTAOVOELG Kot EEEPEVVNOELG.

Me v gpedvion tov Sea-Dweller 4000, vioBethOnke N eviaia Tpocéyyion OT®G Kot pe
T vToAOa poAdyla TG etatpeiag. [TAéov, ypnoyorotovviay £vo TPOCOTO TOL OTOIOV
N gpyacio vo Mtav QUECH GLVIESEUEVN HE TIG OVOKOAEG cvvOnkeg mov Bo giye va
AVTILETOTICEL KATA TN SAPKELD TNG OOVAEAG TOV, EVIGYVOVTOS TOV YUPOKTIPO AVTOYXNS
mov glye yticer o mpokdtoyodg tovc. To 2013, n erarpeion mpoydpnoe o€ o axoOUQ
Kivnon oOyKAoNG TV TPOTOVTIKOV NG OPNUICEDV LE TN YPNOUYLOTOINOoT Yo TPATY
@opa Tov emionuov mpeoPevtn g Roger Federer yia v npodOnor tov Sea-Dweller
DEEPSEA, xofmg enpdKelto yio 10 TALOV avayVOPIGIHO TPOGMTO TNG EMIKOVMVIOKNG
GTPATNYIKNG TNG TapEiag.

H mpocéyyion avt) frov wwitepa onuovtiky oto TAoiclo dAAUYNG TG ETOPIKNG
EMKOWMVIOKNG CTPATNYIKNG KO TNG EMKEVIPOONG OTN dNpovpyio evog amiol Kot
EVIOIOL  OLOPNOTIKOD UNVOUATOS, TO OMOi0 Vo UTOpovsE vo HetapepBel diymg
wWwitepeg ahlayég oe OAa to ypnowomotovpeva péoa. KobBog m  etorpeion o¢
APNOLOTOI0VGE TNAEOTTIKES KOl POSOPMVIKEG OlapNuicels, ot Eviumeg dapnuicelg
amoTELOVG OV OVEKOOEV TO KVUPLO EMKOVOVIOKO OmAo g etanpeiag. o to Adyo avtd, N
etapeio dev ayopale Soaenuotikd ypodvo o€ PeYara abAnTikd yeyovota, oAl avtifeta
TpoTIovoe vo Tpofdiiel o dvopa Rolex, o¢ emionuog ypovouétpng t@v Tovpvouvd
Wimbledon ka1 Australian Open (tévvig), tov Open Championship kot U.S. Open
(yxkohp), tov aymva tayvmntoag tov 24 opodv tov Le Mans (amd to 2001) wor tng
Formula 1 (a6 10 2013), aAAd Kot TG Yopnyiag Tov aydvo ToydTnToS TV 24 opdv g
Daytona, an’ 6mov mpoépyetot Kot 1 ovopacio evog amd to Hovtéda TG eTopeiog.

Ewova 64: Rolex, erionpog ypovouétpng s Formula 1
(http://senatus.net/article/rolex-becomes-official-timekeeper-and-official-timepiece-
formula-1/)
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E&iocov onuavtikn yu v eunopikn tpowbnomn tov Sea-Dweller DEEPSEA vmip&e n
mpoforny mov eixe kotd TN Swdpkew TG amootoAng Deepsea Challenger, katd
oldpkeln ¢ omolag o yYvwotdg oknvobEtne ko moapaywyoc James Cameron, 0o
oodnyovce 10 Pobvokdpog DSV Deepsea Challenger oto younidtepo onueio g
Téappov tov Mapidveov otov Eipnvikd Qkeavo, avorytd tov Ouunrnivov. T'a 1o okond
avto, n Rolex avémtvée 1o Rolex Oyster Perpetual Date Sea-Dweller DEEPSEA
CHALLENGE, po mapoaiiaynq tov DEEPSEA pe tov id10 unyoviopd Asttovpyiog, oAl
UEYOADTEPT OAUETPO KO TTAYOG GTO KPOOTOUAAO, TPOKEUEVOD VO OVTEEEL TIC TEPAOGTIEG
TECELS TNG KaTAdvonc. T 26 Maptiov 2012, to tpwtétvmro DEEPSEA CHALLENGE
0é0nke o€ évav amd Tovg poumoTikovg Ppayioveg Tov Pabvokdpovg kol Katadvonke ota
10.898 pétpa, oto Pabutepo yvwotd onueio Tov wkeavdv. To poddt Aettovpynce diymg
TPOPANHa Kab’® OAN TN JdpKeELD TG KATASVONG OAAG Kot Kot TV £€£000 TOv amd
Bdlooco0, OmTOdEIKVOOVTAG TNV EMTVUYI0 TOV OVOEKTIKOD TOV UNYAVIGHOV GE £EPETIKA
dvokoAec ovvOnkeg Aertovpyiag (http://deepseachallenge.com/the-expedition/rolex-
deepsea-history/).

Ewéva 65: To povréro Sea-Dweller DEEPSEA CHALLENGE
(http://oceanictime.blogspot.gr/2012/03/rolex-sea-dweller-deepsea-challenge 21.html)

H npoPoin Ntav wwitepa ekteTapévn, 1060 amd To TNAEOTTIKA SiKTLA TOL KAALTTTAV TO
YEYOVOGS, 0G0 KOl KOt Tn OGpKED TOV YUPIGUATOV Y10 TO GYETIKO VIOKILOVTEP TOL
National Geographic:
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Ewdévo 66: O James Cameron dirha 6to DEEPSEA CHALLENGE (6&&14)

(http://blog.perpetuelle.com/dive-watches/rolex-deepsea-challenge-reaches-deepest-
point-on-earth/)

- (F-H @CBS

MORNING

Ewova 67: To psnoprg TOV 1]3\,80717171](01') owtvov CBS
(http://blog.perpetuelle.com/dive-watches/rolex-deepsea-challenge-reaches-deepest-
point-on-earth/)
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Ewova 68: To DEEPSEA CHALLENGE dgpévo 610 popmotiko Bpayiova
(http://blog.perpetuelle.com/dive-watches/rolex-deepsea-challenge-reaches-deepest-

point-on-earth/)

Ewova 69: Amé to vroxipavtép tov National Geographic
(http://blog.perpetuelle.com/dive-watches/rolex-deepsea-challenge-reaches-deepest-
point-on-earth/)
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H ypnowomoinon g €dikng £éxdoong tov Sea-Dweller DEEPSEA ftav avapevopevn,
KaBmg eiye akoAovOel 1 110 TOKTIKY TOAXOTEPA, OTOV 1 ETALPEIN ElYE KOTAGKEVAGEL TO
Deep Sea Special, éva meipapatikd poviélo mov Bo cuvodeve tovg Don Walsh kot
Jacques Piccard poli pe to Pabvokdeog Trieste otV KOTAGLON TOVG YO TPMTN POPA
omv avlpomvn totopia ommv Tdepo twv Mapidvewv. To Deep Sea Special eiye
pocdebel eEmtepikd 610 Pabvokdpog kab’ GAn TN ddpkela g Kotddvone, otig 23
Iavovapiov 1960.

Ewova 70: To BaBuokda@og Trieste piv Tnv Katddvon
(http://rolexblog.blogspot.gr/2010/01/deepest-deep-sea-dive-in-history-us.html)
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Ewéva 71: Rolex Deep Sea Special
(http://rolexblog.blogspot.gr/2010/01/deepest-deep-sea-dive-in-history-us.html)

Ewéva 72: O dwo@opetikéc oyerg Tov Rolex Deep Sea Special
(http://oceanictime.blogspot.qgr/2013/01/rolex-deep-sea-special-deeply-engineered.html)
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ROLEX WATCH
SPENT 20 MINUTES ON
THE PACIFIC OCEAN FLOOR, ‘3
35,797 FEET DOWN, '
AND CAME UP

TICKING!

Na idle claim, thia...to tess itz famous waler wud
nreszanva-proo? Oyster prineipls, Rolex attuched Lhis
Oyster FPerpetuul to the anfside of <he hrthyscaph
“I'rieate” whexn it made a vecord dive into the Marianas
Trench near Guam, ou January 23, 1060,

T'he standard Rlolex chronometer movemenst, in a
special Rolex Ovater cuse. withstocd pressarves of over
8z tone per ayvare inch, nutinlained perfeet accurdcy
throvghout and after hia gruciing tesi!

The same outsssnding Relox craftimanship thut pro-
duced the “bachyseuph” watch, (now in the Sm:thsonian
Institatinn in Washington™ ia applicd with equal glec-
tivenaszz te the Rolex Submariner, availuble st Rolex
jewelers everywhere, ard relied uper hy experienced
ekin divers the world over.

Diagram of the Ralex
Oy iter crown showing the
fwo inzerlocking and self-
gealing pieucs which slide
together, wsxuring a com-
pletely wrter and pressurc-
proof seal.

ROLEX SUSMARINER —xuscatlmed water and prossure-
. . proo? ta a depsk of EBU feet™, aujer thocic resdsrarns,
w with sudfewinding 26-Jewel cortified chroncmater meve-
rieal. Bevelving bezel rezisters ¢lapsed slma, hands wud

AT RTe extra luminous for utmest sisibility in desp

R OL Ex water, 3287400 witk dracslet, BVI.L. Also availutle 17

OYETER PERPETUAL jewels, presavre proof to 530 feet, §150.0C,

ST rese, viowa wed covwal o sty

Seré for free folder on the Relux Subinariner—write Dept. SCUBA,
American Rolex Watch Corp., 580 FiZcz Avenue, Now York, N.Y.

Ewéva 73: Ao v évroan apo@dnon g Rolex pe agoppn v katadvon
(http://rolexblog.blogspot.gr/2010/01/deepest-deep-sea-dive-in-history-us.html)

To 0ebTEPO UEPOG TNG EMKOWVOVIOKNG oTpotnykng ¢ Rolex nNtav ot etopikéc
dwenuicelg mov Tapovoidlovray péca and meplodkd, onwg to GQ kot to Esquire, pe
A éov mpodoeatn o 2013 mov anewovileTon TOPAKATO:
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WHY THIS WATCH?

THIS WATCH IS A WITNESS. TO WORDS THAT MOVED NATIONS.
IT'S DARED MEN FASTER. FURTHER.
WORN BY LUMINARIES. VISIONARIES. CHAMPIONS.

IT DOESN’'T JUST TELL TIME. IT TELLS HISTORY.

ROLEX

Ewoéva 74: Erapikn} dropnuien Rolex 2013
(https://www.myfdb.com/campaigns/18104-rolex-ad-campaign-2013)

ENUovTikn Yo Ty TpofoAn tov poloyudv Rolex ftov kot 1 GuppeToyn e eToupeiog o
debveig exbéoelg mporoyomotiog, 6nmg otnv Baselworld Watch and Jewellery Show.

AlMoote, to 00 to Sea-Dweller DEEPSEA, mopovcidctnke yio npdtn @opd oty
Baselworld 2008.

Tavtoypova, N wpoPorn twv poroyuwv Sea-Dweller DEEPSEA mpaypoatomolovvtay
1000 amnd Vv emionun totooeAida ¢ Rolex (http://www.rolex.com/watches/rolex-
deepsea/m116660-0001.html), 660 ka1 amd Tovg enionuovg Aoyaplacprods TG ETOPEing
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oe O014popeg 10TOCEAIdEC Kol  diktva ©To  Owdiktvo, Omw¢ T0  Facebook
(https://www.facebook.com/rolex), to YouTube (http://www.youtube.com/rolex), to
Pinterest (http://www.pinterest.com/rolex/), to Youku (http://tvs.youku.com/rolex) kot
1o Douban (http://site.douban.com/rolex/).

= (& www.rolex.com/watches/rc

ROLEX

WATCHES ABOUT ROLE! ORLD OF ROLE RETAILERS MY SELECTION SEARCH Q

r:/ ter 44 mm. ste
ROLEX DEEPSEA
The Oyster Perpetual Rolex Deepsea is the ultimate reference chosen by

professional divers in oceans around the world. A new-generation divers
watch steeped in decades of experience.

Ewova 75: H werocerida T Rolex yw to Sea-Dweller DEEPSEA
(http://www.rolex.com/watches/rolex-deepsea/m116660-0001.html)

Toémnog: To Rolex Sea-Dweller DEEPSEA pmopovoe va ayopacOel péca and 1o diktvo
tov mepimov 4.000 avtimpooconmv ¢ eToupeiog oe OAo tov KOouo. Empdkeito ya
Koounpatonoisioc VYNNG aohntikig mov Ppickoviav Ye®YPAPIKE S10CKOPTIGUEVA
(avéroya kot pe to péyebog e ayopdc mov €ELINPETOVGOV) KOl CLUPMVOVGOV VO
TNPOVV GUYKEKPLUEVA TPOTLTTAL EKOECTG TOV POLOYIDV KOl GUYKEKPIUEVO amdBepa and
tov kéBe tomo. H gtarpeia axorlovBovce awtdv Tov TpOTO S10vOUNG Omd TV apyn TG
dpvong g, xopic va €xel aAhaEel péypt ofuepa, Tapd TIC 0CEG EVKUPIeg KOl AmENEG
&xovv pokvyet (aénuévn {nnon and avornTuGGOUEVES ayopEg, VTtapEN TEPIGGATEPOV
atop®V mov embopovv v ayopd poroyidv Rolex, avénon tov amoppuncewv Rolex
TOL KLKAOQOPOLV oTNV ayopd K.AT.). Onwg avapépbnke Kol mopoandve, To HOVTELO
avtd ovvepyaoiag elye ®C OMOTEAEGHO TNV TEYVNT OMNOVPYid TEPLOPIGUEVNC
oafec1LOTNTOG KO O1THPNONG TOV TIUMV G DVYNAAQ TIMED W, EVIGKDOVTOG TOV LOVAITIKO
Kot EeYmplotd yopaktipo Tov poroylov. [ T dtwoedion ™G mopoyNsg LVYNANG
TOLOTNTOG VINPESUDY OO TOVG OVTUTPOSMITOVS TNG ETALPEING, OAOL 01 E£0VG10d0TNHEVOL
AVTITPOCHOTOL PEPOLYV VIOYPEMTIKEA TNV EOIKN TPAGIVY] CLOVOT] TOV TOPEXETAL OO TN
Rolex.
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ROLEX

OFFICIAL RETAILER

Ewova 76: H g101kn] mpacivn ofpaven) TV E0061000TNIEVOV AVTITPOCOTMV
Rolex
(http://www.rolex.com)

H etapeia dev mpocépepe ™ dvvatdmTa ayopds omd to dS1odikTvo, dedoUEVOL OTL
akolovBel v mepiocdtepa and 100 ypdvia to 1010 HOVIEAO oLVEPYASING WE TOLG
avirpoconovg te. I[lapd 1o yeyovog Ott oplopévol amd aVTOVG TPOGEPEPAV TN
duvatotTo ayopdsg poroyidv Rolex pécm twv €Toipik®dv TOVG 1IGTOGEAOWV, 1) ETIGNUN
YPOUUN TNG ETALPELNG NTOV VA 11| YPTCLLOTOI0VGE TO J1adiKTLO Yo TNV amgvbeiog ayopd
POLOYIDV OO TOVG KOTAVOAMTEG, KAOMS 1 TPOCMTIKY ETAPY TOVG LUE TO POALL HTOV
exeivn mov avéPale 10 KHPOG TG ayopds Tov Kol ETLE GYECELS EUMIGTOGVVIG UE TNV
etoupeia. AAA®OTE, O OYOPUOTNG TOALTEA®V poroyiwv emintovce avékabev Tnv
TPOCMTIKN TOV EMAPT LE TO POAOL TOL AyOpale, KAODS amoTeloVGE KATL TOPATAV® OTd
évav tpomo va yvopilel tny opa.

Amnoterléopata: Me opiopéva amd ta TAEOV EUPANUOTIKG LOVTELD GTNV 10TOPIO KO [LE
HoKpd TopAdoon OTNV KATOOKELN] OKPPOV poroyidv moldtntag, to Ovopa Rolex
AmOTEAOVGE TAVTOTE dlakan OO0 Yo TOAAOVG ayopaoTég TayKoopimg. Tuepa, n Rolex
glvol (o vieA®g oveEApTnNTN WOIOTIKY €TOPEiD, YOPIG VO OMNUOGLOTOIEL OIKOVOLKEG

KOTOOTACELS. ATO TV apyn TS OKOVOUIKNG Kpiong péypt onuepa, n Rolex gdvnke va

unv €xet emnpeochei W1aitepa KOOMG TO ATOTEAEGUATA TG COUP®VO LE TOVG OVOAVTES

NG ayopag eivor eVOSIKTIKG.:

e To 2013 n etoipeia katatdydbnke ommv 68" Oéon otn Alota tov Forbes pe tig
oyvpoTEPES Hapkes, £xovtog brand value ico pe $7,4 dic., avénuévo katd 14% oe
oyéon pe 1o 2012 (http://www.forbes.com/powerful-brands/list/, November 2013).

e X1 Mota tov Business Week pe tic peyaiivtepeg tapeiec, to ovvoiko brand value
¢ Rolex aviABe ota $ 7,17 d1¢ to 2012 (http://www.businessweek.com/news/2012-
05-21/louis-vuitton-tops-hermes-as-world-s-most-valuable-luxury-brand,
21/05/2012), évavtt TOV $ 4,609 o1 10 2009
(http://www.interbrand.com/Libraries/Files/290 _090917BestGlobalBrands_Interbran
d_pdf.sflb.ashx, 17/09/2009), TV $ 4,956 )l T0 2008
(http://www.thefreelibrary.com/BusinessWeek%2FInterbrand+Release+Annual+Ran
king+of+The+100+Best+Global...-a0185264570, 18/09/2008), twv $ 4,237 415 10
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2006 (http://images.businessweek.com/ss/06/07/top brands/source/72.htm) kor twv
$ 3,70 d1c to 2001 (http://www.businessweek.com/pdfs/2001/0132-toprank.pdf,
06/08/2001).

e Ot cuvolkéc TwANoelg tov poroyiov Rolex to 2013 aviibov ota $ 4,5 61
(http://www.forbes.com/companies/rolex/, November 2013), onuovtikd owénuéveg
évavtt Tov mepimov $ 3 d1g 10 2009, £yovtag vrootel TTOON AOY® TG HeEl®ONG TV

TOAMGCEDV oTIg HITA AOY® ™mg OLKOVOLIKNG VOEONG
(http://www.nytimes.com/2009/11/27/fashion/27iht-
acawrolex.html?pagewanted=all& r=0, 26/11/2009), o6cec ¢€ixe 710 2003
(http://bernardcheong.com/general/rolex-in-2007-and-today-2012-a-5-year-
projection-revisited/, 13/11/2012) Ko 10 2006
(http://images.businessweek.com/ss/09/04/0409 unsung_innovators/19.htm,
08/04/2009).

5.4 Xopnepdopota

Ao TV Tapomave avaAvoT TPOEKLYE OTL Ol TPOKTIKEG LAPKETIVYK TPOCSUPUOCTNKAV,
wapd  tpomomomOnkav pwllkd Koatd TN Sudpkeww G owovoukng kpiong. ITwo
GUYKEKPLUEVOL:

Ipoiov (Product): Ze OAeC TIC TEPIMTMOELS, O £TOPEiES deV AAAAEAY TIG OLodIKOGTES

TOPOYMOYNG KO TOVG YPNCILOTOLOVUEVOVS TTOLOTIKOVG EAEYXOVGS, VD adloonueimto givor

o0TL kavéva amd to eEetaldpeva Tpoiovta dev katapyndnke N aviikataotadnke. Kopio

amd T TOPATAVED ETOPEIES OEV TPOYMPNCE CE OPUUOTIKEG OAAAYEC OGOV aPopd To
e€etalopeva LOVTELL.

e H Patek Philippe swonyoaye pioc oxopo €kdoon Tov Poroylold TG YmPic OU®G
OTUOVTIKEG OTTIKEG SLUPOPECS.

e H Rolex dwnpei v idwo ékdoon tov d1koD ¢ poAoyol amd to 2008, ywpic va
€XEL TIPOYMPNOEL GE KOopio aAloym.

e H Rolls-Royce mpoydpnoe oe e&mtepikéc oAhoyég HGGOVOC ONUAGING, KoOMG
EMKEVIPpMONKE 0 OALOYEG OTO EC0MTEPIKO TOL OYNUOTOS, OKOAOVOMOVTIOG TN
(QULGLOAOYIKT  OlOKAGIO.  OVOVEMONG TOL  OYNUOTOC Tov  akoAovBovv ot
KOTOOKELOOTEG  OLTOKWVITOV  €metto. amd  pepwkd  ypovie. Ot aAdayéc nMrav
eLQavéoTEPEG ot Ogutepn ékdoom g Phantom,  6mov ypnopomorOnke
eEOMMONOG oV €lye KOTOOKELOOTEL GUUP®VO HE TIG TEAELTOAES TEXVOAOYIKES
e€eAilelg, ympic OGS oA va aAAAEEL O TPOGOVOTOAMGLOG TOV OTOKIVITOV.

Ty (Price): Otav n Ty anotekel v TOAOIG £va YapOKTNPIOTIKO TOV SLOKPIVEL Kot
Eexyopilel Ta molvtehr| mpoidvta, O Ba NTOV AVAUEVOUEVO VO DTOGTOOV OTUOVTIKEG
Ol0LPOPOTOMNGELC.
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http://www.forbes.com/companies/rolex/
http://www.nytimes.com/2009/11/27/fashion/27iht-acawrolex.html?pagewanted=all&_r=0
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o Ou még oe Oha ta efetalduevo mpoidvia onueimcav Gvodo mopd TTMON,
QTOOEIKVOOVTAG OTL TOAAEG QOPEG M LYNAN TIUN OmOTEAEL TAPAyOVTO. 7OV OEV
amoBappHivel addd Bonbd otnv ayopd evdg ToAvTeA0VS TPOIOGVTOG.

IMpo®Onen (Promotion): H otabepn ypnon tov KatdAAniov pebddwv emtkovoviog

Qaivetal 6Tt NTov 1010UTEP OmOd0TIKES Yo OAES TIG e€eTALOUEVEG ETOUPELEG.

e Kopio and t1c etonpeieg de @AvVNKE VO TPOTOTOIEL TN OGTPOTNYIKN TNG T.Y. HE TN
polikn xpnon nebddwv emkovmviag OTmg 1 TNAEOPACT 1 TO PUSOPMOVO.

e Avrtifeta, PaciotniKov TEPICCOTEPO GE EVILTIEG SLAPNUICELS 1), OTWG OTNV TEPITTO®ON
¢ Rolls-Royce, otig ekBécelc avTOKIVATOL 7OV TTAPASOCIAKG ATOTEAODV TOV
KLPLOTEPO TPOTO TPOPOANG Kot TPo®ON NG,

e  AxOUO KO OTIG TEPIMTMOCELS TOV CNUEWOOINKAY 0ALAYEC GTO VPOG TNG EMKOWVMVING,
omog 10 mopadetypa ¢ Rolex, ovtéc otoyevav oty vioBémon g eviaiag
EMKOWMVIOKNG QIAOGOQI0G NG etoupeiag, L& OKOMO Vo KATaoTEl TEPIGGATEPO
avayvopicin n obvoesn Tov TPOoIOVIOG LE TNV €Toupeion Kot va okoAovBodvton
gviaio TPOTLTO ETKOVOVIOC.

e H ypnom wwitepov pedddwv mpoPorng NTOV OTOTEAEGUOATIKY YO TIG ETOPEiEG
nolvtehdv mpoiovtov, omwc €dei&e mn Rolls-Royce pe v toktikr “stealth
marketing” mov axolovOnoce N 1 Rolex pe t ovppetoyn o€ yeyovota mov TPodyouy
TNV EMOTNUOVIKT avokdAvyn kot eEgpedhvnon.

e H extetapévn xpnon tov €TopikdV 10TOCEAId®V Yo TNV TPoPoin Kot Tpoddnon
TV TPoiovtev Ntav Befaing avapevopevn, OTMG £TIONG OVOLEVOLEVT] NTAV KOl T
xpnon otoceridwv (YouTube k.Am.) kou pécmv kowvmvikng diktvmong (Facebook,
Twitter x.An.) oto Babud mov a&loroyodoe n Kabe eToupeio. OTL HTaV AmAPAITNTO.
Opwg, n eméktaon oot kpiveton OTL dev VINPEE OMOTEAECUO TNG OLKOVOUIKNG
VQeoNG, 0ALA Paciotnke TEPICCOTEPO OTN YPNON TOV HEGCHOV KOWMVIKNAG Ao
HeYaAVTEPO PEPOG TOL TANBLGLOD (Kol dpa dSVVNTIKODG TEANTES) Kol GTNV GAAOYY|
oV £QPEPAY 01 1I6TOGEADES 0VTEG GTOV TPOTO LG,

Tomog (Place): Oieg o1 e&etaldpeveg etarpeieg datnpnoay 10 010 HOVTELO SL0VOUNG

TOV TPOIOVIMV TOVS Y®PIS AVTO VO LTOGTEL H10POPEG AOYM TNG OIKOVOUIKNG VPECTS.

o O e€etaldueveg etapeieg elyav emAélel ) ocvvepyoosio pe meplopiopévo apipd
€E0VCL000TNUEVOV OVTITPOCOT®V OO TNV APy TNS AELTOVPYIOG TOVG.

o Tlopd T1g Omoteg Hkpég drapopomomoelg (m.y. peimon N avénomn tov apBpov Twv
GLVEPYOATAOV), TO LOVTELO SLOVOUNG TOVG OESEIEE TNV 1O10ATEPT] SVVOLIKNY TTOV £)EL 1|
TPOCMTIKN ETAPT| Y10 TOV TEAATN Ko TV a&ia TG AcPAAELNG TOV AoBAvVOVTOL KoTd,
™V ayopd TV TPoidVT®V e OVTOV TOV TPOTO.

e Tlopd v avodo Tov NAEKTPOVIKOD gumopiov, kapio amd Tic eEeTaldOueveg etapeieg
dgv mpdcbece T duvatdHTNTA Ayopds TV TPOIOVTWV TNG LEG® TOV AladIKTHOV.
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6. Xvunepdopata kot lpotacels

6.1 Xopnepdopata TG EPyaciog

To BempnTiKd aVOUEVOUEVO GUUTEPAGLO B TV OTL 1) OIKOVOULKT KPIGT) DITOYPEMCE TIG
gTaupeieg Vo TPOTMOMOMGOVYV CNUOVTIKG TIC ETOUPIKES KOl TPOTOVIIKEG TPOKTIKEC
pdpketivyk mov axiovbovoav. Kdrti tétolo Opmg dev Mtav epgavég, obte amd T0
evoekTIKO mopdoetyua g LVHM, ovte amd v OKoVOIKN €MIO0CT TOV ETAPEDV
TOALTEADV TPOIOVI®OV, OVTE Oamd To TPOTOVTIKA TOPOOEIYUATO ETAPEIDV OV
peremOnkav. Ta Kupidtepa cuunepdopoto Tov eENyONcav eivar:

Apyd, péca amd v BPMoypaeikn avackOTNon Kol T HEAET TOV BempnTiKOL
VITOPaOPOL TOL TPAYUATOTOWONKE KATA TN SLAPKELD EKTOVNONG TNG SUTAMUOTIKNG
gpyooiag, ot KatavaA®wTtég amodidovv Wwitepn Popdrta oty moldtnTa. VoG
ENOVOUOV TPOidVTOG moAvtereing, kKaBdG Oewpodv OTL Ol EMYEPNOES EXOVV
avomTOEEL 0L LOKPOYXPOVIOL OEGUEVCT] VAL TTOPEXOVV TOWOTIKA TTPOIOVTO KOl [LE
LEYOADTEPT] OTOOOTIKOTNTAL.

H typoldynon tov npoidviwv modvtedeiog eivar 1310iTtepa GNUAVTIKY GE TEPLOOOVS
OKOVOUKNG VOECNG, KaBMG avtavakid to Babud mpocapoyng toug ota dedopéva
™G ayopds, xopig OL®G Vo SoKvouvEYOLV Vo, btoBadpicovy Ty avtilapufavopevn
mpooTfépuevn aia Tovg.

H etapeio LVMH axoun kot kotd ™ didpkela e kpiong, faciotnke oty mapoym
VYNNG TO0TNTOG TPOIOVIMV KO GE EMTUYNUEVES TPOKTIKES LAPKETIVYK, OGS 1| LE
HEYOADTEPY] €VTOON EMEVOLGT OTNV EIKOVO TOAVTEAEWG TOV ONUATOV NG, M
avénuévn éupaon oto lifestyle, n otoxgvopevn enékraoon oe avadLOUEVES 0YOpPES,
Kot 1 a£10mToiNoN TOV KOWOVIKOV LEGMV Y10, TNV TPODONGT TV TPOIOVTMOV.

[Tpoidv (Product): Xe 6Aeg TIg TEPIMTAOGELS, O1 £TOPEieg dev AALAEAY TIG OLOIKOGTES
TAPOYOYNG KOl TOVG YPTCLUOTOLOVUEVOVS TTOLOTIKOVG EAEYYOVS, VD a&loonpeimto
elvar 0T kavéva amd ta e€etalodpeva Tpoidva OV KatapynoOnke 1| avIKATooTAONKE.
Kopio and 11¢ mapoandve etaipeiec 0ev mpoxmdpnoe o€ dPAPATIKEG OAAAYES OGOV
aopd ta e&etalopeva LOVTELQ.

Ov Téc o Oho to eEetaldpeva mpoidvto onueiowoay Gvodo moapd mTdon,
QTOOEIKVOOVTAG OTL TOAAEG QOPEG M LYNAN T amotelel mapdyovto mov Ogv
aroBappHivel addd Bonbd otnv ayopd evdg Tolvterog TpoidvTog.

Kopio amd 11g etapeieg de @avnke vo TPOTOTOLEL TN OTPOUTNYIKY TNG T.X. WLE TN
palikn xpnon pebodwv entkovmviag 6mwe 1 TMAedpacn 1 T0 PadIOPMOVO.

AKOHO KO OTIC TEPITTAOGELS TOL CNUELOON KAV dALAYEG GTO VPOG TNG EMKOVMOVING,
omwc to mopaderypo ¢ Rolex, ovtég otdyevav oty vioBénon ¢ eviaiog
EMKOWMVIOKNG QIAOGOQIOG TNG £Toupeiag, |E OKOMO Vo KATOOTEL TEPIGGATEPO
avayvopiocun n odvoeon Tov mPoidvtog pe TNV etaipeion Kou vo akoAovBovvtal
eviaia TPOTLTOL ETKOVOVIOG.

H extetapévn ypnom tov €Taptkdv 16ToceMO®V Yo TV Tpofoin Kot mpomOnon
TV TPotovtev ftav PBefaing avapevopevn, OTMG ETIONG OVOLEVOLEVT] NTAV KOl 1)
xpnon otoceridmv (YouTube k.Am.) kot péowv Kowvovikng diktomong (Facebook,
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Twitter x.An.) oto Babud mov a&loroyovoe M kaOe etarpeion OTL HTaV ATOPOITNTO.
Ouwg, n eméktaon avt kpivetor OTL eV VINPEE OMOTEAECUO. TNG OLKOVOUIKNG
vpeong, aAAd Poaciotnke TEPIGGOTEPO GTN YPNON TOV HECMOV KOWMVIKNAG oo
UEYOADTEPO HEPOG TOL TANBVLGHOD (Kot Gpa dSVVNTIKOVG TEAATEG) Kol GTNV OAACYT
OV £QEPAY 01 1I6TOGEADES OVTEG 0TOV TPOTO LONG.

o TIlopd T1g Omoteg Hkpég dlapopomomoelg (m.y. peimon N avénomn tov apBpov Twv
GLVEPYOATMV), TO LOVTELD SLOVOUNG TOVG OMESEIEE TNV 1O10ATEPT) SVVOALIKT TTOV €)EL M|
TPOCMTIKN ETAPY| Y10 TOV TEAATN Ko TV a&ia TG 0oQAAELNS TOV alchdvovTol Kotd
™V ayopd TV TPoidVT®V e OVTOV TOV TPOTO.

e [lopd v Gvodo Tov NAEKTPOVIKOD gumopiov, kapio amd Tic eEeTalONEveg eTapEieg
degv Tpdcbece T duvaTHTNTO AYOPAS TV TPOTOVT®V TNG LEG® TOV AladIKTOOV.

6.2 IIpotaoceig Yo perétn

H ocvykexpipévn epyacio katéAnée oe copmepdcota to onoio Tpv v kpiomn dev Nrav
avapevopeva, kabmg N mpopovng amavtnon Bo MTov 0Tt M ayopd TOV TOAVTEADV
wpotovtwv Ba dexdtav onuavtikdtato mAfypa. [Tiotedovpe 6Tt M perétm oavty Oa
unopovoe vo enektabel mpog VO kateLOVVOELS: (0) OTNV TEPATEP® OVOALGT TV
YOPOAKTNPIOTIKOV TOACEOV TOV ETOPELOV TOATEADV 7mpoidvtwv pe Pdon v
YEQYPOPIKN KOATAVOUN TOV TOANCE®V, GE GYECT LE TN YEOYPOUQOIKY KOTAVOUY TOL
TAyKOGHOV TAOVTOV HETE TV Kpion Kot (B) @ TPOS Ta YuXOYPAPIKE YOPOKTNPIOTIKA
TOV KATOVOAOTAOV, Le Bdon v avdykn Toug Yo oyopd TOAVTEAN TPOIOVIMV aKOUT KO
KaTd TNV dtdpKeLa TG Kpiong.
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