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CUSTOMER RELATIONSHIP MANAGEMENT (CRM)
AYNATOTHTEZ, NMPOONTIKEZ,
NMPOYMNOGEZEIZ INA 2Q2TH E®GAPMOI'H

Nik6Aaog M. TkitodAng

Znuavtikoi Opor: CRM, MdpkeTivyk, MNMwAnoeig, ESutnpétnon, cross-selling, up-selling, KUkAog Cwng
meAATN, customer loyalty, diagopotroinon TeAaTwy, customer lifetime value,
operational, analytical, collaborative CRM, CRM Scorecard,
integration,nAekTpovikr diakuBépvnon

NMEPIAHWH

Ta d1eUBUVTIKG OTEAEXN OTOUC UEYOAUTEPOUG OPYaVIOUOUG 0€ OAO TOV KOOUO
ETTIXEIPOUV VA KEPDICOUV AVTAYWVIOTIKO TTAEOVEKTNMA YIA TIG ETTIXEIPAOEIS TOUG
MEOW TNG OTPATNYIKNAG UAOTTOINONG VEWV TEXVOAOYIWV. EKEIVEG OI ETTIXEIPNOEIG
TTOU ATTOTUYXOvVAV VA €TTEVOUCOUV OE QUTEG TIG TEXVOAOYIEG KAl KATA OUVETTEIN
va dNUIOUPYACOUV £Va AVTAYWVIOTIKO TTAEOVEKTNUA, €iXAV WG ATTOTEAEOUA va
UTTOOTOUV (Nnpieg o€ Oxéon ME TOUG TTIO dPACTHPIOUG AVTAYWVIOTEG Toug. H
avtauolB yia Toug VIKNTEC UTIPEE HeEYAAn. Oxi pévo €xouv dIATTIOTWOEI
OUVEXICOUEVEG QUENTEIC OTNV TTAPAYWYIKOTATA TOUG, YPNYopoTEPO OXEDIOTUO
Kal  TTapaywyr], MIKPOTEPOUG XPOVOUG TTapadoong, TIIO  €UEAIKTEG  Kal
ATTOOOTIKEG AEITOUPYIEG, KAAUTEPN TTOIOTNTA, AIYOTEPEG OTTATAAEG TTOPWV, AAAG
OKOPN TTI0 onuavTIK& €xouv dIOTTIOTWOEl QUENOEIS OoTa £€000A TOUG Kal OTNnV
KEPOOPOPIO TOUG TTOU HE TNV OEIpA TOUG E£XOUV avTauelPBei kal atrd TIg
XPNMATOOIKOVOUIKEG AYOPEG.

ZAuepa, oTta AloiknTikG ZupBouUAia, o 6A0 Tov KOGHO, YivovTal AVTIKEINEVO OUlTNONG Ta TTAEOVEKTAUOTO
Tou XuoTrparog Alaxeipiong Twv Zxéoewv pe Tov MeAdrn p Customer Relationship Management (CRM),
TO OTT0i0 BewpeiTal OTI gival £vag atré Toug TTAEOV KAIVOTOPOUG KOl GUYXPOVOUG TPOTTOUG TTPOKEIPEVOU Va
aTToKTNOEI avTaywvIoTIKO TTAEOVEKTNUA.

H mapoloa peAéTn oToxelel va TTapouciacTolv Ta o@éAn Tou CRM kal ouveTmwg va diagavouv Ta
KivnTpa yio TIG ETTIXEIPNAOEIG TIPOKEIYEVOU va To uioBetrioouv. [MapdAAnAa o oTox0g E€ival va
armooanvioTolv, 600 autd eival €QIKTO, Ta TPORAAUATA TTOU TTPOKUTITOUV OTTO TNV UAOTIOINGN TWwV
ouoTNPATWY CRM.

Mo avaAuTiKG o€ KGBe KepaAaio TTapouaidlovTal Ta £§NG:

210 KeQAAaio 1 diveTal o opioudg Tou CRM. X1n guvéxeia TTpoadiopidetal n Béan Tou CRM oTa Aaioia
TNG NAEKTPOVIKAG €TTIXEipPNONG. AkoAouBouUv o1 duvartdtnteg TTou To CRM TTPOC@EPElI OTOV XWPO TWV
MwAAcewv, Tou MdpkeTivyk kai Tng ESutnpétnong meAatwyv. 10 TEAOG TOUu Ke@aAaiou diveral €va
TTapadelypa e@apuoyng Tou CRM og pia UTTOBETIKR ETTIXEIPNON TTPOKEINEVOU va KaTavonBouv KaAUuTepa
01 duvaTtdTNTEG TOU.



210 KEPAAQIO 2 yiveTal pia ekTETAPEVN ava@opd OTnV £vvola TNG agoCiwong Tou TreAdTn (customer
loyalty) TTou amoTteAei Tov Bagikd oTéxo Twv cucTnuatwy CRM. Kartapxriv mpocdiopifovTal TEéoaepa
otddia otnv €gENIEN Twv emxelpAoEwy péoa amd Ta oTmroia KaTadelkvUeTal n TTOPEid TTPOG TV
avayvwpion TNG onuaaiag Tou TEAAGTN wg Kupiapxng agiag yia Tnv Biwoiydtnta Kal TNV KEPSoQopia TNG
emixeipnong. AkoAouBoUv o1 Adyol yia Toug oTroioug eival emBeRAnUévn n OTPATNYIKA dnuIoupyiag
OX€0EWV PE TOV TTEAATN KOBWG Kal o1 €EENIEEIG OTOV GUYXPOVO ETTIXEIPNMATIKO KOOUO TTOU TNV KaBigTouv
avaykaia. AQoU «@wTifovTal» KATTOIEG TITUXEG TNG £vvoiag a@oaiwan Tou TTEAATn, TrapoucidalovTal
KATTOIEG TEXVIKEG YIa TN OIOPOPOTIOINGN TwV TTEAATWV Piag ETTIXEIPNONG. ZTn OUVEXEIa opieTal Kail
avaAueTal n évvola Tng agiag evog meAdarn (Customer Lifetime Value) n omoia pag divel Tn duvatodtnta va
uttoAoyiooupe kKatd TTOoO €vag TTEAATNG eival eTTIKEPONG 1 OxI. TEAOG TTapoucidlovTal ol Adyol yia TOUG
oT110ioUg TTOAAEG OUYXPOVEG ETTIXEIPAOEIG Ogv €TIOEIKVUOUV €uaiobnaia o€ axéan PE TOV TTEAATN Kal
ava@EéPovTal KATTOIEG YEVIKEG ApPXEG TTOU Ba TTPETTEI va TNPOUVTAI WOTE VA ETTITUYXAVETAI N AQOCiwan Tou
TTEAATN.

210 KePAAaio 3 Trapoucidletal n didkpion avdueca oTta dUO0 TuAPATA-CuCcTaTIKA Tou CRM, TOU
avaAuTikou (analytical) kai Tou AeitoupyikoU (operational). 2Tn ouvéxela TTAPOUCIAZETAl TO AVAAUTIKO
CRM «kai katroleg a1rd TIG SIAOTACEIG TTOU QUTO KAAUTITEL. ETO TEAEUTAio TUANA auToU Tou KEQaAaiou
TTapouaiadeTal n TeXVIKA «e€dpuEng dedopévwv» (data mining) wg epyaAeio TTOU XPNOIPOTIOIEITAI OTA
TTAQiola Tou avaAuTikou CRM.

210 KEPAAQIO 4 Ba TTapouaiacTei N avamTuén evog CRM Scorecard dnAadr] evog dounpévou CUCTAPATOG
pétpnong Tng amodoong Tou CRM. Eival yevikdtepa ammodektd OTI dev UTTopei va uTtapgel MTUXAG
ulotroinon Tou CRM xwpig va €Xoupe éva TPpOTTO PETPNONG TWV ATTOTEAEOUATWY TTOU TO CRM €Tmpépel
WaoTE va uttoAoyioTel N ammédoon Tng emmévouong o€ autd. H dnuioupyia Tou CRM Scorecard, Tou 6a
TTAPOUCIOOTEl PEOW TTEVTE BnUATWY, €XEl WG OTOXO va €UBUYPOMMIOEI TNV ETTIXEIPNOIOKN OTPATNYIKA
OXETIKA pe To CRM.

210 KEQAAQIO 5 TTapoucidleTal To TTPORANUa TNG oAokARpwaong (integration), Tou a@opd TNV IKAVOTNTA
d100UvdEONG aPevOg PeTagu Twv dIAQopwYV ETTINEPOUG CUCTNUGTWY Tou CRM Kal aQETEPOU aVAPETA GTO
CRM kai ota mTpoUTTapxovTa TTAnpo@opiokd cuotipata (1.x. ERP). To mpoBAnua tng oAokAfRpwaong
Exel avadelxBei oe €va ammO TA TMO ONPAVTIKG TTOU TTPOKUTITOUV KOTG Tnv uAotroinon twv CRM
OUCTNUATWY.ZTN CUVEXEIQ TOU KeQaAaiou autou Ba yivel avapopd ae €61 atmd Ta BacikéTepa AGBn trou
elgaviCovral katd Tnv uhotroinon Tou CRM.

210 KEPAAaIo 6 Ba yivel pia TTpooTTdBeia TTapoudiaong Tou TPOTIOU £Qapuoyrig Tou CRM oTa TTAdioia
TNG nAekTpOVIKAG OdlakuBépvnong (a@ou TpwTa Yivel avao@opd OTO gyxEipnUa TNG NAEKTPOVIKAG
SiakuBépvnaong). To yeviKOTEPO CUNTTEPACUO TTOU TTPOKUTITEI €ival OTI 0 XWPOG epapuoyrg Tou CRM dev
gival yévo o 181wTIKGG Topéag, aAAd Kal 0 dNPOOIoG.

2T0 KEQAAQIO 7 Ba TTaPOUCIOOTOUV TECOEPIG TTPORAEYEIS TTOU OPOPOUV OTA
TTPOBAAMATA TTOU TTPOKEITAI VA AVTIMETWTTIOOUV OTO AUECO MPEAAOV, Ol
EMXEIPNOEIG TToU  €Xxouv uAotroimoel cuoTiuata CRM. 2Tn  ouvéxela
Tapoucidlovtal  Ta atmmoTeAéopaTa  piag  €peuvag, Bdoer TNG  oTTOIOG
QTTEIKOVICOVTAI O TAOEIG TTOU ETTIKPATOUV O0TRV ayopd Tou CRM.

H avTAnon Tou «UAIKoU» yia Tnv epyaadia auTr] £yIve Kupiwg atré 1o 81adikTuo (internet) kal oTnpixbnke o€
apBpoypagia KopuPaiwy dIEBVWV ETTIXEIPACEWY TTOU dpacTnpioTToloUvTal 6To CRM.
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KE®PAAAIO 1

CUSTOMER RELATIONSHIP MANAGEMENT(CRM). H ©EZH

TOY ZTHN HAEKTPONIKH ENIXEIPHZH

1.1 Eicaywyn

210 KEPAAQIO auTd Ba 6060¢i 0 opiIoudg Tou CRM. 21N guvéxeia Ba TmpoadiopioTei n Béan Tou CRM aTta
TTAQigIO TNG NAEKTPOVIKNAG €TTIXEIPNONG. AKOAouBoUV o1 duvatdTnTeg TToU T0 CRM TTPOC@EPEI OTOV XWPO
Twv NMwAnogwy, Tou MapkeTivyk Kal TNg EEuTTNpétnong TeAaTwyv. X10 TEAOG TOU Ke@OAaiou diveTal éva
TTapadelyua epapuoyng Tou CRM og pia UTTOBETIKR €TTIXEIPNON TTPOKEINEVOU va KaTavonBouv KaAUuTepa

01 duvaTtdTNTEG TOU.

1.2 Erevduoeig ota TAnpooplakd cuoThparta. Méco
ATTOKTNONG

AVTAYWVIOTIKOU TTAEOVEKTHMATOG.

MNa oekaeTieg, Ta dIEUBUVTIKA OTEAEXN OTOUG PEYAAUTEPOUG OPYAVIOUOUG OE
OANO TOV KOOMO ETTIXEIPOUV VO KEPDIOOUV AVTAYWVIOTIKO TTAEOVEKTNUA YIA TIG
ETTIXEIPNOEISC TOUG PEOW TNG OTPATNYIKAG UAOTTOINONG VEWV TEXVOAOYIWV.
Ekeiveg o1 emmxeIpNoeIg TTOU atroTtuyxavav va €mevOUCOUV O QUTEG TIG
TEXVOAOYIEG KOl KATA OUVETTEID VA ONMIOUPYACOUV €va  avTAyWVIOTIKO
TIAEOVEKTNUA, EIXAV WG ATTOTEAECUA VO UTTOOTOUV (NUIiEG € OXEON WE TOUG TTIO

dpacTHPIOUG avTaywvVvIoTEG TOuG. OI ETTITUXNUEVES ETTIXEIPAOEIS UAOTTOIOUCQV
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TOV OowoTd OouvOUaouO TWV OTPATNYIKWY, TEXVIKWVY KAl OpPYyavWTIKWY
OUVATOTATWY TTOU ATTAITOUVTAV TTPOKEINEVOU VA AVTATTIOKPIBOUV OTIG aAAayEG
oTnVv ayopd, OTIG aTTEIAéEG aTTd TOV AvTaywvVIOUO Kal OTIG VEEG EUKAIPIEG TTOU
TTapouciddovTav atro Toug TTEAATES Toug. H avTtauoiBn yia Toug VIKNTEG UTTHPEE
MEYAAN. Oxi1 pbévo €xouv OdIATTIOTWOEI OUVEXICOPEVEG QUENOEIC OTNV
TTOPAYWYIKOTNTA TOUG, YPNYOPOTEPO OXEDIAOUO KAl TTAPAYWYH, MIKPOTEPOUG
XPOVOUG TTapAdoong, TTo €UENIKTEG KOl ATTODOTIKEG AEITOUPYiEG, KAAUTEPN
ToIOTNTA, AIYOTEPEG OTTATAAEG TTOPWYV, OAAG aKOUN TTIO ONUAVTIKA €XOouv
dIATTIOTWOElI AUENOEIS oTa £€000A TOUG Kal 0TNV KEPOOPOPIa TOUG TTOU WE TNV

O€IPA TOUG £XOUV QVTAUEIPOET Kal aTTO TIG XPNHUATOOIKOVOUIKEG AYOPEG.

Znuepa, ota AloiknTik@ ZupBouUAia, o 6Ao Tov KOGHO, YivovTal AVTIKEINEVO OUlTNONG Ta TTAEOVEKTAUOTO
Tou ZuoTrparog Alaxeipiong Twv Zxéoewv pe Tov MeAdrn p Customer Relationship Management (CRM),
TO OTT0i0 BewpeiTal OTI gival Evag atrd Toug TTAEOV KAIVOTOPOUG KOl GUYXPOVOUG TPOTTOUG TTPOKEIPNEVOU VA

aTroKTNOE avTaywvIoTIKG TTAEoVEKTNUA. [1]

1.3 Opiop6g CRM

Me Tov 6po CRM evvoouUue pia oTpatnyikf TTou avadntd va BeATIOTOTIOIACEI TNV ETTIXEIPNOIOKN
QATTOTEAECUATIKOTNTA PE TNV AVAYVWPIOT TwV KOAUTEPWY A TTIO ETTIKEPOWYV TTEAQTWV. XTn OUVEXEIQ
avatrTiogel TTPOIOVTA KAl UTTNPECIEG TTPOKEINEVOU VA TOUG IKOVOTTOINaEl. Tautdxpova IoXUEl Kal TO
avTioTpo®o, OTI dnAadnf ol €TMIXEIPAOEIG avadnTouv va avayvwpioouv Toug XEIPOTEPOUG TTEAATEG, A
TOUAGYIOTOV TOoug AlyoTEPO €TTIKEPDNAG, Kal TTpooTTabouv va Toug atobapplvouv amd To va KAVOuv

OuvaAAayEG PE TNV ETTIXEIPNON.

Eival n TpooTdBeia va emmikevTpwOei n emmixeipnon otnv Tapoxn BEATIOTNG agiag yia Toug TTEAATEG NG,
MEOW TOU TPOTIOU TTOU ETTIKOIVWVEI JE auTOUG, TOU TPOTTOU TToU ouvaAAdooeTal padi Toug, Kal Tou
TPOTTOU TTOU TOUG €8UTINPETEI, OTTWG KAl PEOW TwV TTOPAdOCIAKWY PECWV OTTWG €ival TO TTPOIdV
(product), n niun (price), n TpoRoAn (promotion) kai n diavopr| (place). H atabepry, BeTIKA guTTEIpia Tou

TTEAGTN TToU TTPOoOaPEépel TO CRM diapécw OAwv Twv KAVOMWYV ETTIKOIVWVIAG PE QUTOV Kal PMECW TWwV
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AEITOUPYIWV PAPKETIVYK, TTWARCEWY, £EUTTNPETNONG ivel aTnV £TTIXEIPNON TNV duvaToTNTA VA QUENOEl TNV

a@oaiwan Tou TeAATn (customer loyalty). [2]

MeydAn onuaacia £€xouv Kai ol aTToYelig dU0 KOPUPAiwv akadnuaikwy yia Tov TPOTTO JE TOV OTT0i0 0pifouv
10 CRM. O Adrian Payne, kaBnyntig kai dieuBuvtg Tou Center for Relationship Marketing oTo
MavemoTAuio Cranfield Tng AyyAiog, ouvowiCel Tnv atmowr) Tou yia To CRM wg €€ng: «To CRM ouvioTa
TNV TTPOCTTABEIa pIag ETIXEIPNONG 1 €vOG opyaviopoU va PEYIOTOTTOINCElI TV agia Tou TTEAATN yia Tnv
id1a, dnuioupywvTag, XTICOVTAG Kal ETINNKUVOVTAG TIG OXECEIG TNG YE TOUG TTEAATEG, ME OKOTTO VA TOUG
TTOUANCEI TTEPIOCOTEPA, va TIpayuartoTroifoel cross-selling kar va Toug diatnprioel TepiogdTtepo». O
Regis McKenna, kabnyntig ota MNavemoTtApia Stanford kai Harvard twv HIMA, Tepiypdgel To CRM wg
TO XTiOIUO KaI Tn SIOTAPNON TWV OXECEWV PE TOUG TTEAATEG TNG ETTIXEIPNONG, HEOW TNG £vIAgNG Twv
KATAVOAWTWY OTOV OXedlaoud, OTnv avdamTugn, otnv Tapaywyr Kai oTig TTwAnRoeig TnG. OAol ol

epyadopevol Ba TTPETTEI VO OUPUETEXOUY O€ auTr TNV diadikaaia. [3]

1.4 H oxéon CRM-texvoAoyiag.

To CRM éxel yivel pia TTpWTn TTPOTEPAIOTNTA VYIA ETTIXEIPACEIG TTOU avalntouv va Kepdioouv
QAVTAYWVIOTIKO TTAEOVEKTNUO GTNV ONUEPIVI Tapayxwdn oikovopia. QoT000, EMKPATEI GUYXUON OXETIKA PE
10 TI €ival To CRM, TTwg yivetal va uhotroin®ei kaAUTepa, i akopa T podAo Ba ptropolaoe va diadpapaTioel
otnv BeATiwon Tng aAAnAemidpaong pe Tov TTEAATN. AKOUN XEIPOTEPA, aKOPA Kal PETA TV €TTEvouan
€KATOVTAOWV XINIAdwV, av Oxl EKATOUUUPIWY, Eupw 0t cuoThuaTta CRM, o1 TeEpIcOOTEPES ETTIXEIPNOEIG
Oev egival oe Béon va kataAdPfouv KaAUTEpa TOUg TTEAATEG TOUG aAmd OTI ATav TIpIV TO OUCThUA
eykataoTaBei. To CRM atd pévo Tou Oev eival Texvohoyia, aAAd pia diepyaacia yia TNV GUYKEVTPWAN Kal
dlaxeipion TG TTAnpoopiag OXETIKA Pe TOUG TTEAATEG Kal TNV AAANAETTIOPACT) TOUG PE TNV ETTIXEIPNON. TO

CRM g@apuooTtnke atrd TIG ETTIXEIPATEIS TTOAU TTpIV N TEXVoAoyia CRM e@eupeBei.

Ag Bewpriooupe yia TTapddelyua pia emmXeipnon Tou AkPale TPIV PICO QIWVa, TO TTAVTOTTWAEIO piag
yeirovidg. O 1810KTATNG auToU Tou payaliol eagkouoe kabnuepivd To CRM. M'vwpile 6Aoug Toug TTEAATEG
TOU, TTOIEG PEPEG QUTOI €pXovTav, To PEyeBOG TNG OIKOYEVEIAG TOUG, T QyOTTNHEVA TOUG GaynTd Kal Tig
emOupieg Toug. AuTh aKPIBWG €ival KAl N YVWOn TTOU Ol OUYXPOVEG, MEYAAOU PEYEBOUG ETTIXEIPNUATIKEG
Movadeg Ba emBupouaav va €xouv ol epyalOpevoi TOUG yia Toug TTEAATeG Toug. BEéBaia n Aetrrouepng
yvwon ekatovtadwv XINAGdwv TTeAaTwv o€ 6Ao ToVv KOOHO BeV gival KATI TTOU PTTOPOUV 01 EpyalOuEVol va

Kavouv pe TIG OIkEG Toug duvapelg. ' autd akpIBwg Tov Adyo oTtnpildpaaTe o€ Baoelg OedoUEVWV Kal
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QUTOUATOTTOINUEVA EPYAAEia avalATnong, TTPOKEIMEVOU va ETTITUXOUV QUTO TTOU OEV UTTOPEI VA KATOQEPEI

0 avBpwTIivog voug. [4]

1.5 CRM ka1 ERP (Enterprise Resource Planning)

Ta Zuothuata xediaopol Emixeipnolokwyv MNoépwv — ERP, €ival Ta mo mpoéceaTta amd pia oeipd
TTANPOPOPIAKWY GUOTNHATWY TTOoU €xouv £TTivonBei atrd 1o TéAog Tng dekaeTiag Tou 1940, TTpokeluévou
va X€IpIOTOUV TN por TNg TTAnpo@opiag Trou yiveral TTapdAAnAa pe Tn pon Twv ayaBwyv, atré TTPwTeg UAEG
€wg TeEAIKG TTpoidvTa. ATTO To 1950 €wg To 1980 peydAn TrpooTdBela £yive aTnv BeATioTOoTTOINGN TNG
pong Twv ayabwyv, aAAd ol TTANPO@OpPIaKEG avayKeg TNG €TTIXEIPNONG OTTWGS N AAWN KAl N eKTTARPwWON
TTapayyeAiag, utroTiyoUvTav Adyw BepdTwy dIaCUVOECINOTNTAG Kal ETTIKOIVWVIAG. AKOPN Kal Grjuepa
TTOMEG  €TaIpEieg DUOKOAEUOVTAl va PETAKIVAOOUV OEIOTTIOTN TTANpoQopia ypriyopa péoa atmd Tnv
ahuaida agiag piag emyeipnong. MNa Tapddeiypya kAT 1600 ammAd OTwg eival n TTAnpogopia yia Ta
emimeda kal Tn d1aBeTIPATNTA TOU ATTOBEPATOG UTTOPEi va pnv gival diaBéaiun otov katdAAnAo xpoévo, o€
6Aa 1a Yépn piag emixeipnong. Ta TpwTa BripaTa oTNV CUCTAPATOTTIOINGN TNG PONG TTANPOYOPIag YUupw
amd TNV KATAOKEUAOTIKN digpyagia éyivav yupw oT1o 1960 otav 10 Aoyiopikd Zxedlaouou Mopwv
YAikwv - Material Requirement Planning (MRP) éyive diaBéoipo. MNipw ota 1980, £yivav TTpooTadeieg
TTPOKEINEVOU VA YiVOUV aQUTEG Ol €QAPUOYEG TTIO €UPWOTEG Kal MO KATAAANAEG va dnuioupyouv
TTANpogopia Bdacoel evog O PeaAIOTIKOU OouvoAou uttoBécewv. AuTEG OI TTpooTTaBeleg odriyncav oTo
Aoyiopiko Zxediaouou Mépwv Kartaokeung - Manufacturing Resource Planning (MRP-II). TéAog yupw
ata 1990 o eTaipeieg avamTugng Aoyiopikou dnuiolpynoav 1o ERP Aoyiouikd, pia o TAApn gouita

EQAPUOYWV IKAVI) VO OUVOEEI ONEG TIG ECWTEPIKEG CUVAAAQYEG.

Qaotéo0 Ta TEAEUTaia XpOvIa, TO NAEKTPOVIKO €TTIXEIPEIV (e-business) €xel epgaviaTei aTn oknvr). Evw T1a
TTapadoaoioka TAnpogopiakd cuotiuara (MRP, MRP-II, ERP) eaTidlovTal aTnVv Kivnan Tng TTAnpo@opiag
péoa aTnv €TmIxeipnan, n texvoAoyia Tou Baaifetal oTo Internet (Web-based) dieukoAUvel Tnv kivnon Tng
TTANPOPOPIag aTTO ETTIXEIPNON TTPOG ETTIXEIPNON Kal ATTd ETTIXEIPNON TTPOG KATAVAAWT), OTTWG ETTIONG KAl
amd  karavoAwTh TTpog emixeipnon. O1 eMIXEIPACEIG UTTOOEXTNKAV QUTEG KOl GAAEG €QAPUOYEG
NAEKTPOVIKOU ETTIXEIPEIV PJE EVBOUTIOOUO, KAl WG atroTéAeapa TToAAoi atrd Toug TTWANTEG AoyiopikoU yia
TETOIEG EQAPUOYEG TTpayPaToTTOincav aAPaTwdn avdamTtuén. Apxikd TToAAoi Trapatnpntég ATav 1600
EVTUTTWOIOOPEVOI aTrd TV avTiBeon Tng katappéouoag ayopds ERP pe Tn duvapikr) ayopd NAEKTPOVIKOU
EMIYEIPEIV TTOU EeKivnoav TTPWIKA va PIAoUV yia Tov «Bavarto Twv ERP». QoTd00 pia eowTepikA pnxavi

ouvaAAaywyv NG ETTIXEIPNONG, aveEdpTnTn OTTO TNV TTPOG Tov TTEAATN KaI TTpounBeuTr) dwn Tng (supplier-
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facing and customer-facing front ends) eival amapaitnTn yia kG8e peydAn emxeipnon. Méxpr oAuepa, ol

KAAUTEPEG ATTO QUTEG TIG UNXAVEG KIVOUVTaI aTré To Aoyiodikd ERP. [5],[6]

1.6 H HAekTpovik Emixeipnon

O1mwg mpokuTTel, oI TwANTEG ERP eEehicoovtal ye Tnv avamruén Twv TTI0 KAIvoUpyIwv EQAPHOYWY
NAEKTPOVIKOU  ETTIXEIPEIV, O TTEPIOOOTEPEG OTO TIG oTroieg €Aermmav ammd Ta ERP ocuotAuara. O
TTEPICOOTEPEG ETTIXEIPNOEIG-TIEAATEG OeV €TMOBUPOUV va UAOTTOINGOUV KalvoUpylo AoyIGHIKO NAEKTPOVIKOU
EMYEIPEIV ATTOUOVWHEVO, OAAG €mMOUPOUV va CUVOECOUV TIG KOIVOUPYIEG EQOPUOYEG OTnv AdN
UTTApXouaa UTToO0Ur TTANPOPOPIOKWY CUCTNUATWY, KATI TTou KAvel Ta ERP avaykaia. O1 peyaAuTepol
ERP TwANTéG €xOuv avTOTTOKPIBE OTNV TIPOKANCN ME TNV EVOWUATWON E£QAPUOYWV TPITWV N
avatrTuooovTag TIG OIKEG TOUG «ETTEKTACEIG» NAEKTPOVIKOU ETTIXEIPEIV Ol OTTOIEG ETTEKTEIVOUV TNV
AEITOUPYIKOTNTA TWV UTTAPXOVTWY TOUG ouoTnuaTwy. lMapakdTtw akoAouBoUv ApPKETEG KATNYOPIEG
EPAPUOYWV NAEKTPOVIKOU ETTIXEIPEIV KAI TUNUATWY TToU oI TTWANTEG ERP TTpoaBéTtouv ota TTapadociakd

TOUG TTPOIGVTA:

HAekTpovikl TrpopnBeia (E-procurement) BeATilvel TNV OTTOTEAECUATIKOTNTO TWV ETTIXEIPNCIOKWV
AEITOUPYIWV ayOopdag PE TOV KaBopIoPd TNG TTOGOTNTAG, TV AVTAYWVIOTIKA TTPOCQOPA KAl TNV aTTOKTNON
TTPOIOVTWY Kal UTTNPETIwV. BonBd Toug utrelBuvoug yia TG TTPounBeIeg epyalOUEVOUS va BIaXEIPITTOUV
TOUG TTPOUNBEUTEG Kal va aAAnAemdpdoouv padi Toug XPNOIPOTIOIVTAG OToIxEia OTTWG KATAAGYoUG,

ONUOTIPOTIEG, AITAOEIG VIO TTPOTACEIG KOI TIMEG.

Aiaxeipion epodiaoTikng alucidag (Supply Chain Management) AutopatoTroligi Tnv oxediaan Kai Tov
ouvTovIoPO TnG dlaxeipiong aAucidag piag emixeipnong ammod TNV eUPECN KAl CUYKEVTPWON TWV TTPWTWV
UAWV Kal TwV OUCTOTIKWY TOUG, €WG TNV KOTOOKEUR, ATTOBrKEUOT, ATTOOTOAR TwWV OAOKANPWUEVWV
TTPOIOVTWY oTov TTEAATN KAl Awn Twv TTPOoidvTwyv atmd autdv. Opoia pe 10 CRM 6Aol o1 peydhol

TTWANTEG, TTPOCPEPOUV BUVATATNTEG EQOBIACTIKAG AAUCIidOG.

Emixeipnoiaki vonuoouvn (Business intelligence) Opyavwvel apxik@ acuoxETioTa dedopéva £Tol

WoTe va Ptmopoulv va avaoAubolv pe €va TPOTIO TTOU VA TTAPEXEl KAIVOUPYIEG OTITIKEG OTIG UTTAPYXOUTEG
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A€ITOUpPYieG Kal va PiXVvel QWG O€ KAIVOUPYIEG ETTIXEIPNOIAKEG €ukalpieg. O amwTePOg OTOXOG €ival va
BonBnBolv o1 dieuBuvTég otnv Afyn TMo owoTwv (Bacifouevwyv o€ eyKupOTEPN TTANPOQOpIa) Kal

ONMIOUPYIKWY ATTOPATEWV.

Autopatomroinon Tng OGiadikaciog TwARoewv (Sales Force Automation) Augdver Tnv
ATTOTEAEOUATIKOTATA TwV UTTAAARAWY TTou €ival utrelBuvol yia TIG TTWARCEIG, QUTOPATOTTOIWVTAS TNV
d1adikaaia TNG UAAOYAG, TNG £€a0PAAiong TTOIGTNTAG KAl TNG OPYAVWONG TwV TIPOCDOKIWY TTWANCEWV.
To Aoyiopikd TTou avaAapBdavel autév Tov autouaTioud Bonbd atov XeIpIoUd KaBnuepIVWV KabnkovTwyv
TTWANoEwv OTTWG givar n dlaxeipion kal oxedIAoPOg Twv cuvavtAoewy (emagwy). Or duvatdTnTeG aUTEG
gival d1a6€aiueg atmd Toug TTEPIOTOTEPOUG ERP TTWANTEG KAl JEPIKEG POPEG EVOWHATWVOVTAI WG PEPOG

NG epappoyng CRM.

Ailaxeipion oxéoewv pe Tov TeAdrn (Customer Relationship Management, CRM) ocuMAéyel kai
opyavwvel Ta dedopéva Twv TTEAATWV TTOU GUYKEVTPWVOVTAI aTrd Mia TTOIKIAia TTywv OTTwg eival Ta
KEvTpa KAong (call centers), nAekTpovikod Tayxudpoueio (e-mail), dueon Ta@r e TOug TTWANTEG K.A.TT.
To CRM AoyiopIKO Trapéxel pia eviaia oyn Twv OedOPEVWY TTOU AQOPOUV TOV TTEAATN Kal ThV
QUUTTEPIQOPA TOU £TOI WOTE Ol ETMIXEIPACEIG va UTTOpoUV va agloTToIoouv TOUug TTOPOUG TOUuG TTIO
ammoTeAETUATIKA Kal va PTTOPoUV va avTAjoouv TrepIcodTepa €00da amd Toug TreAGTEG Toug. O
TEPIOTOTEPOI Ao Toug TTwANTEG ERP 6Tmwg n Baan, n Oracle, n PeopleSoft, n SAP Bpiokovtal otnv
0elTePN N TPITN yevid Twv CRM e@apuoywy Toug, evwy dAAol TTwAnTég ERP 1TpooBéTouv duvaTtoTnTeg
CRM péow Tng ouvepyaciag Toug Pe GAAeg eTaipeieg kKAvovTag ouverrwg 1o CRM pia «travrayou

TapoUoo» eQapuoyr avdueoa aToug TTwANTéG ERP. [7], [8]

210 AIATPAMMA 1, Trapouaiadetal pia avarrapdotaon Tng HAekTpovikng Emixeipnong (e-Enterprise) .
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AIATPAMMA 1 : H HAEKTPONIKH ENIXEIPHZH (e-Enterprise)

1.7 Taoeig epapuoyng Tou CRM

ZUpoewva pe 1o Meta Group 10 GUVOAO Twv £TTeEVOUCEWV 010 CRM cuveyiel va aufavel pe €Tro1o pubuod
auénong Tavw atdé 70% kai moTeveTal OTI ol emevdUoelg ota CRM cuotriuarta Ba emmepdoouv Tig

emevduoelg ota ERP cuoTtAuara. Autég ol Taoeig atreikovi¢ovtal oto AIATPAMMA 2.
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AIATPAMMA 2: TAZEIZ ENENAYZEQN ZTA ERP KAI CRM

1.8 AuvaToTnTeg TrOoU TTpocPépel To CRM

To CRM Kupiwg e@apudletal Oe TPEIG AEITOUPYIEG-TUAMATA TNG ETIXEIPNONG, 0TO MAPKETIVYK, OTIG
MwARoeig (Sales) kal otnv EEutnpétnon (Service) Tou eAdTn. Kai ol Tpeig auTég AeiToupyieg auvioTouv
TTEPIOXEG, OTTOU O TTEAATNG EPXETAI OE ETTAPN PE TNV ETTIXEIPNON, €iTE TTpIvV aTrd TNV ayopd (docoAnwia)
giTe émema amd TNV ayopd &ite wg PEPOG pIag dlaTnPOUUEVNG OXEONG TTOU aTTaITEl £EUTTNPETNON Kal
TTANPOPOPNCT. ZUVETTWG €KEi gival TTou ptTopei va e@appoatei To CRM. Mo Guykekpipgéva TTapakaTw

TrapouaiagovTal of duvaToTnNTEG TToU TTapéxel To CRM yia kGBe pia atmd auTtég Tig Aeiroupyieg. [9]
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1.8.1 O1 duvatoTnTeg Tou Trapéxovral oTig NMwAARoelg

H onuacia Twv TwARocewyv, wg cuatatikou Tou CRM, aufdveral ocuvexwg. O1 TTwANTEG €ival auToi TTou

épyovtal o€ €mO@A PE TOug TMBavoUg ayopacoTEG, QUTOi TTOU TTPOOTTIOBOUV va PETATPEWOUV TOUG

mBOavoUug ayopaaTEG ae TTEAATEG Kal va dIaTNPACOUV Wi OXEON EUTTIOTOCUVNG KAl TTPOTIMNONG Padi Toug.

O1 MAnpo@opieg TTou oI TTWANTEG TTapéxouv eival TTOAU KPIOIYEG yIa TNV ETTIXEIPNON, Ba TTPETEl va

evnuepwvovTal 600 To dUVATOV CUXVOTEPA KAl Va gival EUKOAD TTPOCRACIYEG.

Mo ouykekpipyéva 10 CRM trpoo@épel TIG akOAouBeg duvaTdTNTEG GTOV XWPO TWV TTWARCEWV:

>

AvaAurikés mAnpogopics yia 1i¢ mwAnoeig (Sales Analytics). Xprion TTpoxwpnuévwy epyaieiwv
TPOKEINEVOU  va  peTpnBolv  Kal  va  XEIPIOTOUV Ol €VEPYEIEG TwV  TTWANCEWY,
gupTrepIAauBavopévng TNG TTPAYMATIKNAG KEPSOPOPIag Tou KABE TTEAGTN.

Aiaxeipion emapwyv (contact management). Opydvwon KaBnuepivwy XpovodiaypauudTwy,
TTAPAKoAOUONON TWV ETTAQWY UE TOUG TTEAATEG

Aiaxeipion eukaipiwv  (opportunity management). Avixveuon Tng TTpoodou KABe £pyou
TTWANCEWY, atrd TNV apxr wg To TEAOG. XEIPIOPOG OTPATNYIKWY TTWANCEWY, avayvwpion Twv
Baoikwv avaykwv Tou TTEAATN, EKTIUNGN OYKOU TTWARCEWY Kal NUEPOUNVIWY TTapayyeAiag.
Amouakpuduéves mwAnoerg (telesales). Anuioupyia €vOg TTIO  OTTOTEAEGUATIKOU  TPOTTOU
QATTOPAKPUOUEVWY TTWANCEWY, EI0EpXOUEVWY Kal £EepxOpevwy. Mapoxr TnG TTAnpoopiag yia
TNV TTWANCN OTTO TA ECWTEPIKA CUCTAPOTA TNG ETTIXEIPNONG £TC1 WOTE TO TTPOCWTTIKO TTOU KAVEI
QUTEG TIG TTWAATEIG VA €XEI TNV ATTAPAITNTN, AKPIBA TTPOCWTTIKA TTANPOQOPIa TWV TTEACTWV.
Eéwrepikéc mwAnaoeig (field sales). Mapoxn Bacikrig TTANPOQOPIaG OTO TTPOCWTTIKO TTWARCTEWY
OTTOTEDNTTOTE KAl OTTOUBHTTOTE XPNOIMOTTOIWVTAG KIVNTEG KAl AOUPHATEG CUOKEUEG.

HAektpoviky mwAnon (E-selling). YAotroinon piag eviaiag AUong yia OAOKANPO TOV KUKAO Twv
on-line TwANcewv, TNV TOpayyeAia, TNV TTANPwWR, TNV UTTOOTAPIEN Tou TTEAdTN,
oupTrepIAaBavouévou Tou éva TTPoG €va (one to one) YAPKETIVYK.

TiuoAdynon kai d1GpBpwon mwAnoswv péow Internet. Na yivel eUKOAO yIa TOUG TTEAATEG Kal
Toug epyalopevoug on-line kai off-line va guykpivouv, diapBpwoouv Kal va TiyoAoyRoouv Ta
TTPOIGVTA.

Xeipiouog mapayyediwy. Xeipiogds OAwv Twv eyypdowyv TTWAACEWV, Tou EeAEyXou TOU

TIPOIOVTOG KAl TWV TAOEWV TIHOAGYNONG, UTTOAOYIONOS pOpwYV Kal TwV TTEPIBWPIWY KEPSOUG.

2uveTmwg e To CRM pTTOopOoUV O ETTAYYEAUATIEG TWV TTWANCEWV:

21



» Na auénoouv tnv mapaywyikétnta. BonBda 1o TpoowTTKG Twv TTWAACEWY va atraAAaxTei atmd
Ol0IKNTIKA BApn Kal va XEIPICTOUV TTIO OTTOTEAECUATIKA TOV XPOVO TOUG £TC1 WWOTE VA €XOUV
TEPITTOTEPO XPOVO VA ETTIKEVTPWOOUV OTOUG TTEAATEG.

» Na auénoouv 1ig de€10TNTES Kai 10 NOIKS. 'Exouv Tn duvatdtnta ol disubuvTtég TTwAAGEWY va
aoxoAnBouv TTepIoadTEPO PE TNV Nyeaia, TNV kaBodrynaon Kal Tapakivnon Twv pyalopEvwY
AQPAIPWVTAG TOUG OTTO TNV UTTOXPEWON TWV XPOVOROpwY BIOIKNTIKWY KABNKOVTWV.

» Na auénoouv 1i¢ mwAnRoeig. Mapéxel aToug TTWANTEG TNV yVWON TTOU XPEIAJovTal TTPOKEIUEVOU
va TTpayyaTotroioouv emmAéov TTwARoelg (cross-selling kai up-selling).

» Na auvénoouv mv aéiomoria Twv mwAnoswv. Aivel oToug TTWANTEG TNV duvaTtdTnTa Vva
eCakpiBwoouv Tnv dIaBecIudTNTA TWV TIPOIOVTWV Kal TIG nuepounvieg mapdadoong Pdaoel
TTANPOPOPIaG TTOU TTAPEXETAI EYKAIPA.

» Na auénoouv ta éooda. ETpémrel Tov €Aeyxo Twv dedopévwy atmd K&Be Aoyapiaopod kai KABe
TEPIOX TTWANCEWV. TOTE XpnoiyoTTolei Ta dedoUEVA QUTA TTPOKEINEVOU VA AQUENOEI aPevOg TV
digioduaon (penetration) o€ KGO AoyapIacuo 1) TTEPIOYKT] KAl APETEPOU TOUG PUBUOUG dIaTAPNONG
TWV TTEAOTWV.

» Na ouyxpovioouv ta dedouéva. Na ouyxpovioouv Tnv TTAnpogopia armmd KABe oXeTICOUEVN UE
TNV TWANCN «TTEPIOXA» TNG ETTIXEIPNONG— MAPKETIVYK, Trapaywyn, €gutnpétnon- yia

MEYQAUTEPN OTTOTEAEOUA-TIKOTNTA KAl BEATIWMEVN IKAVOTTOINGN TOU TTEAATN.

1.8.2 O1 BuvaToTnTEG TrOoU Trapéxovral oTo MApKETIVYK

Eival KoIvi) TTPAKTIKF) va XPNOIJOTTOIOUVTAI ApYXIKG OIAPNUIOTIKEG EKOTPATEIEG HAZIKOU PAPKETIVYK YIO TNV
dnuioupyia TNG TTPWTNG ETTAPNG KAl YVWPEIMIOG PIOG ETTIXEIPNONG ME TOUG KATAVOAWTEG, Kal apyoTepa va
akoAouBoUvTal aTrd O ETTIKEVIPWHEVEG KAUTTAVIEG UE OTOXO OUYKeKpIuéva TuAuaTa (segments). H
TTpoowTIOTIoINGN €€ehicoeTal ypriyopa o€ évav avapevopevo TpOTTo aAAnAemidpacng, OTou ol
TIPOTIMAOEIS TWV TTEAATWYV KAl Ol AyOPaCoTIKEG Toug ouvrBeieg Aappdvovtal uttdyn. To «1 1pog 1»
MAPKETIVYK £xel avadelxBei oe pia véa Taan, £XOVTOG TNV OTTOOTOAN va TTANCIAJEl aTTOTEAEGUATIKOTEPA

TOUG TTEAATEG TTAPEXOVTAG TTANPOPOPIEG OXETIKEG PE TIG AVAYKEG TOUG.

O1 dpaoTnpIOTNTEG TOU MAPKETIVYK €feAicoovTtal TaxUuTara Kai Tepvouv amd To Trapadociokd
telemarketing o¢ kautavieg Baciopéveg ato Web kai ota e-mail. O1 TeAeuTtaieg TTPOCPEPOUV GTOUG
mOavoUg TTEAATEG KAAUTEPN QYOPOOTIKN) EUTTEIPIO, KABWG TOUG EMTPETTOUV va AauBAvouv Povo TIg

OXETIKEG WG TTPOG auToUG TTANPOPOpIEG PE TOUug BIKoUG Toug 6poug Kal OTav auToi To BeAGoUV.
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Mpokeipévou va peylioToTroinBoUuv Ta 0QEAN, Ol KAUTTAVIEG AUTEG Ba TTPETTEN va yivovTal O€ GUVEPYATia PE

TO TIPOCWTTIKO TOU TUAMOTOG TTWANCEWY, £TG1 WOTE VA ITTOPOUV va Byouv TEAIKE CUNTTEPACUOTA OXETIKA

ME TO YEYOVOG KOTA TTOCO0 ETMITUXEIG UTTAPEAV (UE KPITAPIO TO €@V 0driynoav TEAIKG G€ TTWANCN).

Mo ouykekpipéva 1o CRM tmpoo@épel TiIG akOAouBeg duvaTdTNTEG GTOV XWPO TOU JAPKETIVYK:

>

AvaAurikéc  TMAnpogopieg  Mdapkerivyk  (Marketing  analytics). Tivetar  xprion TOAAWV
TTPOXWPNUEVWY  €pyoAciwv  TTpokeIpévou va avaAuBolv ol TTeAdTeG, Ta TPAUaTa, Ol
AVTAYWVIOTEG, Ta KavAAIa ayopdg, ol TAOEIG, N KepdOoYopia, Ta OTOIXEID TTOU TTapEXovTal aTTd
TpiToug KTA. Aivel Tn duvardtnta axediaong, d6uNCONG Kal KATapTIoNg TTPOUTTOAOYIOHOU WG TNV
TeAeuTaia AetrTopépeia. EmTpETTel TRV ypriyopn CuykévTpwaon Kal avaAuan Twv 0ed0uEVWY TToU
agopolv Toug TIEAATEG, TIpoidvTa, TIWAACEIG, KAl TNV QVTAywvIoTIKA  dpacTnpiotnTa
XPNOIPOTTOIWVTOG EVOWUATWHEVEG OVOAUTIKEG AEITOUPYIEG TTOU EVTACOOVTAI OTA TTAdiola Tou
Business Intelligence.

Aiaxeipion Aiapnuiotikwv Exkotpareiwv (Campaign management). Emrpémer Tnv dnuioupyia
Ouykekpluévwy (targeted), TTPOCWTTOTTIOINUEVWY JIGPNMICTIKWY EKCTPATEIWY OIAPETW OAWY
TWV KAVOMWV  €TTAQAG PE Tov TTEAATN OTTWG AueEcwY TTWAACEWYV, KEVTPOU KAARONG,
Taxudpopeiou, nAekTpovikou Taxudpopeiou kal Internet. Krider TnAe@wvikEG AioTeg Kal AioTeg
NAekTpoviKoU Tayxudpopeiou. EAEyxel Tnv kepdogopia, ot €miTTedO TTPOYPAUUATOS KAl OF
emTiTTedO TTEAATN.

HAektpoviké ~ Mdpkerivyk  (E-marketing). Emmmpémer v uAoTroinon Kol eKTEAEON
TTPOCWTIOTIOINUEVWY, OCf TIpaydaTiké Xpovo (real-time) ekoTpaTteiwyv PECwW Tou Internet
EEKIVWOVTAG UE TNV avAyVWPIOH, TTPOCEAKUCT Kal SIAQOPOTIOINaN TwWV TTPOCOOKWHEVWY GTOXWV

KAl AAANAETTIOPWVTAG YE AUTOUG TTPOCPEPOVTAG AVAAOYO TTEPIEXOPEVO KAl TTPOIOVTA.

JuveTTWG oI eTTayyeApaTies (epyadouevol) Tou MApKeTIVYK uTTopolv va:

>

EAéyxouv 10 k60TOC. Na BpiokovTal kal va avaAdovtal ol SIGQOoPEeG PETABANTEG TTOU GUVIOTOUV
TOUG TTPOUTTOAOYIOHOUG ToU MAPKETIVYK.

AikaioAoyouv ta é€oda. Na atrodelkvUETal N agia Twv TTPOYPANMATWY dIaPEcwW avaAuong Twv
ATTOTEAEOPATWY TWV EKOTPATEIWV.

Na eAéyyouv Tnv ayopad kai Toug avraywvioTéS. BeATiwon Tng yvwong Tng ayopdg AaupdavovTag
uTToYwn Ta AoV TTPOCPaTa dedopéva atmod eTaipeieg Epeuvag ayopds oTTwg n Nielsen, Focus
KTA.

Na kdvouv kardAAnAeg mpoBAéweic. Zuvduaoudg TTpoxwpnuévng TTPORAEWNS Kal epyalEiwyv

TTIPOCONOIWGCNG TTPOKEINEVOU Va dNUIoUPYNBoUV oI KOTAAANAEG EKTIUNAOEIS TTWANCEWV.
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» Na ouvroviouv Ti¢ ekOTPATEIES. ATTOAOIPH) TWV PEUOVWHEVWY TTANPOQOPIWY Kal CUVOUACUOG
TwV SIAPNUICTIKWY EKOTPATEIWY ME TTANPoPopieg GAAWY TUNUATWY OTTWG oxedlaouou,
TTAPAYWYNG, eEUTTNPETNONG TTEAGTN.

» Na xeipifovrar Tov kUkAo {wn¢ Tou meAdrn. KTioiuo evog Tpo@iA yia kaBe TTeAdTn Kal XEIPIOPOG
K@Be aTadiou TNG ox€oNG PE AUTOV.

»  Na givar aveédprnror amé xwpo (go mobile). 'EAeyxog Twv dedopévwv PAPKETIVYK aveEdpTnTa
XWpPou, xpnoigotroiwvtag @opntd utroloyioTi pe duvardétnta ouvdeong oTo Internet, PDA

(personal digital assistant), i KivnTé TNAéQWVoO.

1.8.3 O1 duvatoTnteg Tou Trapéxovral oTnv ESutrnpérnon MeAarwv

(service).

O Topéag NG EEuTtnpéTnong eival iowg o o KpioIuog, 6Tav TTPOKEITal yia TNV BEATIWON TwV OXETEWV PE
TOUG TTEAATEG. H €EUTTNPETNON TTEAATWYV TTOU TTAPEXEl MIA ETTIXEIPNON €ival uywioTng onuagiag yia Tnv
IKAVOTNTA TNG va dlaTnpei EuXapIoTNPEVOUG Kal, KUPIWG, TTIoToUG TTeAdTeG. Edv pepikd xpovia TTpiv 10
pévo TTou epxOTaV OTO PHUAAG akouyovTtag Tn AéEn CRM ftav 1o kévrpo kAong (call center), autd dev
10XUel TTAéov. H €EUTTNPETNON TTOU QVAMEVETAI CAPEPQ, EKTEIVETAI TTEPA OTTO TO TTAPASOCIAKA KEVTPQ
KAAoNg. H aAAnAemidpaon Twv KOTOVOAWTWY HPE TNV ETIXEIPNON PEOW TOU TNAEQWVOU TIPETTEI VA
evappovioTei ge 1o e-mail, To fax, 1o Internet kol oTrolodATIOTE GAAO PECO ETTIKOIVWVIOG €TTIBUNE O

TTEAATNG VO XPNOIYOTTOIE.

Mo ouykekpipéva 1o CRM tmpoo@épel TiG akdAouBeg duvartdtnTeg aTov XWPo TnG EEuttnpétnong:

» AvaAutikég (Analytics) mAnpogopicg eéurnpérnong. Emmmpémel Tnv ouvexn PeAtiwon Tng
€CUTTNPETNONG PETPWVTAG TNV Kepdogopia, Ta emimeda IKavoTtroinong, Tnv agloTmoTia Tou
TIPOIGVTOG Kal Ta KOATN. AvIXVeEUEl TOV XPOvo, Ta £§oda Kal To AvTAAAGKTIKG O€ TTPAYHUATIKO
Xpovo (real-time) ka1 pe peydAn okpiBeia. priyopa kaBopilel Tmoieg €mdIOPOWOEIG-KOTTN
TTPpoBAETTOVTAlI GTO CUMBOAQIO ) TTPETTEI va TTANPWOOUV ETTITTAEOV.

»  ®povrida meAdrn. Aivel atoug uttaAAfAoug eEuTTNPETNONG TTPOCTTEAQGN g€ OAO TO €UPOG TNG
TANPO@OAPNONG TToU XpeldfovTal TTPOKEIEVOU va €TMAUCOUV Ta BEpaTa TToU a@opoUlv ToV
TEAATN yPryOpPa Kal OTTOTEAECHATIKA avefapTnTa av n €ma@n ouppaivel JECW Tou KEVTPOU
KAAONG, péow Tou Internet | TTpOcwWTTO TTPOG TTPOowWTTO (face to face).

» lotopik6 ouuBoAdiwy. XeipiCetal TNV I0TOPIA KAl TIG AETTTOUEPEIEG TV AAANAETTIOPACEWY PE TOV
TEAGTN Kol Twv OupBoAciwy, CUPTTEPIAAUBAVOUEVWY TWV CUPQWVIWY €EUTTNPETNONG KAl

EYYUNOEWV.
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BeArioromoinon amoreAsouankorniag Tou mpoowtmikoU EutTnPETNonG. XelpIopwog TG OAng
AgiIToupyiag €EUTTNPETNONG TTIO0 OTTOTEAEOUATIKA, GUUTTEPIAQUBavouévng TNG TTPORAEWYNG Kal TOU
oxedlaouou, Twv amoBepdTwy, Twv EMOTPOPWY KTA. XpAan Kpioiung TTAnpogopiag yia Tov
TTEAGTN XPNOIMOTTOIWVTAG ACUPHATEG CUOKEUEG.

HAektpoviky EEuttnpérnon (E-service). Aivel Tn duvatdtnTa oToug TTEAATEG KAl ETTIXEIPNTIOKOUG
OuVvEPYATEG va €XOUV TIPOOTTEAAGN O€ TTANPo®Opnaon Kai Asitoupyieg eguttnpétnong (Tr.x.

ATTAVTACEIG O€ OUXVEG EpWTAOEIG-FAQS) péow Tou Internet.

ZUVETTWG ETTITUYXAVOVTOI:

>

Auénuéva égoda. BeAtiwvel Tnv duvatotnrta up-selling kai cross-selling yéow AeTITopepEoTEPWV
TPOQIA TwV TTEAATWV Kal TTANPo@OpNoNgG €SUTTNPETNONG, TTOU UTTAPXEI WG OTTOTEAETUA TOU
KTIoiyaTOG piag BeATiwpévng BAong dedopévwy n OTToia PTTOPEi va aviXveuBei yia aveupeon
EUKAIPIWV.

XaunAdrepo kbéarog. EmTpémel oToug utTTaAAAoug va AUoouv TTpoBAAUATA TNV TTPWTN QOPA

TTOU TTAPOUCIAZovTal AQUTA XWPIG VO aTTaITOUVTAl ETTITTAEOV ETTIOKEWEIG 1] KAROEIG.

1.9 Napadeiypa epappoyng Tou CRM o€ pia utroBeTIKN €miXEipnon.
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2Tn OUVEXEID Trapouciadetal éva  TTapadelyya Tng xpnong &vog CRM
OUCTAPATOG O€ Mia UTToBeTIKA emmixeipnon. AVOAUTIKG TTapouciddeTal TO
TTapAdelyua ava @Aaon Tou KUKAoU wrg Tou TTEAATN TTOU €ival o1 €EAG:

> Emaen

» ATtékTnon

> Avarrrugn

» Alathpnon
Ag Bewpriooupe, AoITTOV, TO TTAPAdEIyUA €VOG TTEAATN O OTTOI0G WOAIG EXEl
AaTTOKTHOEl €va BaAdooI0 OKAQOG Kal eTTOUMET va €TTIAECEl pia papiva

TTPOKEIJEVOU VA TO TOTTOBETAOEL[10]

1.9.1 ETra@ni pe Tov mIBAVO TTEAATN.

Tou Trpoteivetal va eAéygel Tnv Mapiva Starfish. Zuvetrwg ouvdEONKe pe TO

OIKTUOKO TOTTO (Site) TTou dilatnpouce n eTalpeia To www.starfishmarina.gr.

Otav ouvdédnke pe Tov DIKTUAKO auTo TOTTO TOu CNTABNKE va dnuIoUPYrOEl
éva Ovopa xpAoTn (username) kal KwoIkG (password) oTo SIKTUAKO TOTTO TNG
ETTIXEIPNONG TTPOKEINEVOU va AGBEl TTEPICTOTEPEG TTANPOPOPIEG Kal TOU
TTapaxwpenonke n dIkr Tou (SIANOPPWHEVN CUPPWVA PE TA DIKA TOU TTPOTUTTA)
oeAida. Autd ouvéBn katd Tnv dladikaoia eyypa®nig Tou oTov JIKTUAKO TOTTO,
OTavV TOU E£YyIVAV OPKETEG EPWTACEIG OXETIKA ME TIG TIPOTIUACEIG TOU KAl
OUVETTWG QTIAXTNKE Wi TTPOCWTTIKHA 1I0TOCEAIdA N OTToia avTavakAouoe aueca
Ta evOIAPEPOVTA ToU. [Na TTapAdEIyPa KATA TNV £yypa®r Tou, Tou ¢NTHRenke va
dWwoel ToUG KWOIKOUG yIa TIG ayaTTNNEVES TOU TOTTOBETiEG yIa KpouadiEpa, Kal

autépaTta Tou £0¢e1Ee Ta BaAAGCOIa peupaTa Kal TIGC TTPORAEYEIS yia KAOe
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TOTT00€0ia, TO NUEPOASYIO AYyWVWYV Kal VA OIKTUOKO TOTTO TTPOKEIMEVOU VA EXEI
évav on-line xaptn autwv Twv ToTToBe0IWY. ETTiong Tou €yive yvwoTto 6T av
dlatnpouce TO OKAQPOG TOU OTNV OUYKEKPIYEVN Mapiva, Ba ptropouce va
XPNOIUOTTOIEI TNV TTPOCWTTIKA TOU OEAIdA TTPOKEIUEVOU:

» va eAéyxel T Bdapka Tou péow Webcam,

» va eAéyxel Tnv B€on Tou oTnV papiva yia 6go didatnua Ba €Aeie e Tagidia yioTi evOEXOUEVWG
n 6éan Tou va €xel diatebei oe GAAN BApka, oTTOTE O€ PIa TEToIQ TrEPITITWON Ba YTTopoloe va
polpaaTei Ta £00da TTou n papiva Ba kEPDIZE,

»  va gyypdyel Ta TTaidid Tou 0T0 KAAOKAIPIVO TTPOYPAa IGTIOTTAOIAG,

» va oTeikel pio epwTnan Pe Xprion nAeKTpovikoU Taxudpopeiou (e-mail) oTo TpuApa euTTnPETNONG
NG papivag, pe eyyunuévo xpdvo arrdvinong tnv pia wpd, Yéow OTToIoUdATTOTE KavaAioU
ETTIKOIVWVIAG 0 i010G Ba eTTEAEYE,

»  va atmmooTeilel EUKOAQ NAEKTPOVIKA pnvupaTta (e- mail messages) o€ GAAOUG TTEAGTEG.

Av Kal €uxapioTNUEVOG OTTO TIG TTAPOXEG TNG Hapivag, éva TPoBAnua tou  atmaoyoAouoe Tov
uTTOTIBEPEVO TTEAATN €ival OTI TO KOOTOG evolkiaong B€ong ATV ApKeTd uwnAd. Xwpig woTéco va To
yvwpilel autd, n papiva Tov €xel TOoTTo0eTroEl 0¢ €va TuApa TTeAaTwv BACEl TWV TTANPOPOPIWY OTO
TIPOPIA TOU KaI OKOTTEUEl va {OOEWEl TO ETTOPEVO XPOVIKO SIACTNHA PE DIAPNMICEIS yia TTpoidvTa Kal
UTTNPECiEG TTou TalpIddouv oTIG avdykeg Tou. Mia eBdopdda apydTepa, o mOavog TeAAGTNG Aappdver Eva
NAEKTPOVIKG PAVUPA TTOU TOU TTPOCPEPEl €va KOUTTOVI YE EKTTTWOoN 10% av dexTei va yivel TTEAGTng TTpIv
ammd KATToIO CUYKEKPIYEVN nuepounvia. To nAektpovikd prvupa TrepIAduBave éva «etréAege Tnv Béan
oou» oUVOEOUO TToU €8€IXVE Evav XAPTN TNG JOPIvag PE TIG KEVEG BEOEIS KWOIKOTTOINUEVES TTPACIVES EVWD
TIG KATEIANPPEVES KOKKIVEG. AUO BETEIC TNV AKPN TNG Papivag ATav KWOIKOTToINUEVEG wG €TTITTA oV 10%

EKTTTWOT.

1.9.2 ArékTnon TEAATN.

JuveTtwg TTpooBeae Tnv pia B€on oto kaAddr ayopdg Tou (shopping basket). Eioryyaye Tov apiBud 1ng
TMOTWTIKAG TOUu KAPTAG, {ATNOE unvigieg TTANPwWUEG, emBeRaiwon PEow NAEKTPOVIKOU Tayxudpopegiou,
KaBwg Kkal pia aitnon yia €mdiopbwon Tou acupudTou Tou. OTav peTd atrd dU0 NUEPEG PTTHKE OTNV
10T00€Aida TOU, KATaPXNV €AeyEe TOv Aoyapiaoud Tou Kal TTpdyaT €ide OTI N TMIOTWTIKI TOU KAPTA €iXE

XPEWOEI E TO EVOIKIO TOU TTPWTOU PAvA.
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1.9.3 AvAaTrtuén ox£ong HE TOV TTEAATN.

1N ouvéxela diatrioTwae OTI UTIHpXE £va dla@nuIoTIKO prvupa (banner) pokeiyévou va eyypayer ta
TaidId Tou o€ €va TTPOypauua TTaIdIKAG IoTIoTTAOIaG. ‘Ekave KAIK oTo privupa kal €AeyEe TIG TIUEG, OAAG
Oev aTTOQACIOE VA EYYPAPEi OTO TTPOYPAUUA. Tnv eTréuevn nuépa €Aape éva nAekTpovikd pAvuua (e-mail
message) amd Tov uTreUBuvo yia Tnv €EUTTNEETNON TWV TTEAATWVY TNG MOPIVAG TO OTT0I0 TTOPEiXE
emMTTPOCOETN TTANPo@Opia yia 1o TTPpoypapua TaIdIKNG ITIOTTACIAG. AUuTO oUVERN yiaTi OTav €KavE KAIK
ato dlaenuioTiké prvupa (banner) o TeAdTng, autéuata oTAABNKe péow Tou CRM ouoTAPaTog
€1doTroinan oTov UTTEUBUVO yia TOug TTEAATEG OTI €évag UTTOWNn®IoG TTEAATNG UTIAPXE yI' autr Tnv

uttnpeoia. Auté gival éva Trapadelypa cross-selling.

1.9.4 AlatApnon TreAdTn.

KdTtroia oTiypr) o TeAATNG XpEIAoTNKE va guvdEael Tov popnTd Tou YTroAoyioTh pe 1o d1adikTuo (Internet)
yla 600 didotnua Ba TTapéPeve TNV Papiva Kai yI' autd Tov Adyo CupTrAfpwaoe pia on-line aitnon yia
TTapoxXn YPOUUNAG TIPOKEIYEVOU va Tipaypartotoin®ei n oulvdeon. Evrog piog wpag €hafe éva
TNAEQWVNUO OTT0 TOoVv UTTEUBUVO €EUTTNPETNONG TWV TTEAQTWV Kal oxediaoav Tnv €ykatdaoTacn Tng
ouvdeang, XTn cuvéxela EAae Eva NAEKTPOVIKO MAVUUA PE TNV TTPOOOOKWHEVN NUEPa OAOKARPWaONG TNG
eCutrNPEETNONG Kol éva GAAO urjvupa Otav 1o €pyo €ixe OAokANpwOei. Z1n cuvéxeia éAaBe éva dAAo
NAEKTPOVIKG privupa pe pia €peuva Ikavotroinong Tou TTeAATn. To CRM Aoyiopikd TnG papivag ETTITPETTE
age 6A0OUG TOUG avTITTPOOWTTOUG €EUTTNPETNONG, TTWANCEWY Kal OIEUBUVTEG va €XOUV pia OQAIPIKr) OTTTIKA
TWV TTEAATWYV, TO TTPOPIA Kal TIG TTPOTIUACEIG Toug. O TTEAATNG Oev XpeldleTal va avnouyei OTI n aitnon
TOU €xel Xabei ) yia evdexOueva TTpoBAfuaTa emKoIvwviag YeTagu Tou dieuBuvTr TG Papivag Kal Tou
QVTITTPOOWTIOU Twv TreEAaTwy. Kal ptropei va viwdel ac@aAng OTI TO GTOPO OTO OTTOI0 OTEAVEI NA.
pgnvopata A HIAG oTo TRAEQWVO €XEI YVWON TNG 10TOPIAG TwWV NA. INVUPATWY TOU, TWV TNAEQWVIKWY
KAAogwv KTA. EmmAéov pia nuépa éAaBe éva d1a@nuIOTIKO NA. urjvupa pe pia €181k TTpoo@opd yia
aAlAayn Aadiwv otnv Bapka Tou. Htav otav akpifwg xpeialotav aldayr Aadiwv kal autd €ixe oupBei
yioti To CRM Aoyiopiké «avalntoluoe» Ta OKAPN TTou XpeldfovTav auTr) TRV aAAayr Kol auTtopoTa

€0TeAvE TTPOTACEIG YIa aAAayr] AadIWV SloPopPWEVES TTAVTA avaAoya PE TO TTPOPIA Tou TTEAATN.
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KE®AAAIO 2

O ZTOXOZ TQON 2YZTHMATQN CRM: H A®OZIQ2H TOY

NEAATH

2.1 Eicaywyn

210 KEPAAQIO QUTO YivETal pia EKTETAPEVN ava@opd OTNV £vvola TNG aPoaiwang Tou TTeAATn (customer
loyalty) TTou amoteAei Tov Bagikd oTéxo Twv cucTnuatwy CRM. Kartapxriv mpocdiopifovTal TEéooepa
atddia otnv €gENIEN Twv emxelpAOEwy péoa amd Ta oTmroia KaTadelkvUeTal n TTOPEid TTPOG TV
avayvwpion TNG onuaaiag Tou TEAGTN wg Kupiapxng agiag yia Tnv Biwoiyétnta Kal TNV KEpSoQopia TnG
emiyeipnong. AkoAouBoulv o1 Adyol yia Toug oTroioug eival emBeRANUEVN N OTPATNYIKA dnuioupyiag
oxX£0€wV PE ToV TTEAATN KOBWG Kai o1 eEEAIEEIGC OTOV OUYXPOVO ETTIXEIPNUATIKO KOGHO TTOU TNV KabioTouv
avaykaia. A@oU «@wTifovTal» KATTOIEG TITUXEG TNG €vvolag a@oaoiwaon Tou TTEAATN, TTapoucidalovTtal
KATTOIEG TEXVIKEG Yia Tn Sl0@QOPOTTOINCN TWV TTEAATWY Hiag €TTIXEIPNONG. XTN CUVEXEID OpPICETal Kal
avaAueTal n évvolia Tng agiag evog meAarn (Customer Lifetime Value) n otoia pag divel Tn duvatodtnta va
uttoAoyiooupe Katd TTOoO €vag TTEAATNG eival eTTIKEPONG 1 OxI. TEAOG TTapoucidlovTal o1 AGyol yia ToUG
oT110ioUg TTOAAEG OUYXPOVEG ETTIXEIPAOEIG Ogv €TTIOEIKVUOUV €uaiobnaia oe axéon PE TOV TTEAGTN Kal
ava@EéPovTal KATTOIEG YEVIKEG ApPXEG TTOU Ba TTPETTEI va TNPOUVTAI WOTE VA ETTITUYXAVETAI N AQOCiwan Tou

TTEAGTN.

22 Ta Téoogpa oOTAdIO OTNV  €EEAIEN TWwV
ETTIXEIPHOCEWYV, TTPOG TOV OTOXO

™G Apooiwong Tou MNMeAdrtn (Customer Loyalty).

Tig TeAeuTaieg dU0 dekaeTieg, N Plounxavia £xel TPoodeloel atd Eva OXETIKA TTPWTAPXIKO OTAdIO Of
avwTePo eTTiTTEdO g€ TTOANOUG TOWEIG, OTTWG TTOIOTNTA, OXEDIAOUOG TTPOIOVTOG, dlaxEipion TTpounBeIwy

KTA. Avaloyn 1TTpé0d0¢g €xel CUVTEAEDTEI GTOV TPOTTO E TOV OTTOIO Ol ETTIXEIPATEIG AVTIUETWTTICOUV TOUG
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meNdTEG TOUG. MTTOpOoUpE va dlakpivoupe TEGogpa OTAdIA OTNV TTPOOBO TWV ETTIXEIPACEWV OTOV TOPEQ

auTo.

Mia emixeipnon oto 16810 1 A «Z1ad10 TNG ABWOTNTAG» PBpioKeTal O EAAEIWN avayvwpiong Tng agiog
Twv TTeEAaTwv. Mia emixeipnon o1o 213010 2 | «ZT1adI0 TNG AQUTIVIONG» avayvwpilel TNV onuacia Tou
TEAATN aAAG AsiToupyei xwpig oxédlo. 210 X1ddI0 3 1] «Z1adI0 NG Mpoddou» €xel dnuioupynoel pia
OOUNA-OXEDIO yIa TNV IKAVOTTOINON Tou TTEAATN. 210 XTAdI0 4 1 «XT14d10 Maykdopiag Tagng» éxel kepdioel
TNV agoaiwaon Tou TeAATn (customer loyalty). Mo avaAuTik@ Ta 0TadI0 AuTd Ba £EETOTTOUV TTAPOAKATW

WG TTPOG OKTW XAPAKTNPIOTIKG Toug.[1]

2.2.1 EpBéAsia: ATré TOV EYWKEVTPIONO OTNV TTPOcBeon adiag yia Tov

wEAATN

21adio 1: Mia  emixeipnon  ep@aviCeTal  «EOCWOTPEPAG» KAl ATTACXOANUEVN HE  ECWTEPIKEG
TTPOTEPAIOTNTEG.

214010 2: n €mxeipnon €xel wg aTOXO TNV PEiwWon Tou KOOTOUG wG TOo Badikd PECO TTPOKEINEVOU Va
TTPOCEAKUOEI TOUG TTEAGTEG.

21adio 3: n €TIXEIPNON XPNOIYOTIOIET TNV TTPOCOECN XAPAKTNPIGTIKWY GTO TTPOIOV WG TO BATIKO OTTAO
EVAVTIOV TOU aVTaywVvIoUoU aveEdpTnTa av auTd Ta XapakTnPIoTIKA €ival onUavTIKA i Ox1 OTOUG TTEAATEG
™.

21Gd10 4: n emyxeipnon maoTelel 6T 0 OTOXOG TnG eival n TPodobean agiag atoug Badikolg TnG
TTeEAATEG (QUTO TO 20% TWV TTEAATWY TTOU CUVEICPEPEI TO 80% Twv TTwANcewv). H adia petappadetal o€

ToI0TNTA, KOOTOG, XPOVO, TEXVOAoyia Kal GAAQ TTAEOVEKTHATA TTOU AQUBAVOUV Of TTEAATEG.

2.2.2 Emkévrpwon : AT 10 TTPOoiOV OTNV EUTTICTOOUVI TOU TTEAATN.

2716010 1: Ta TTPOIGVTA TNG ETTIXEIPNONG €ival oucIaoTIKA Ta idIa HE AQUTA TTOU TTPOCPEPOVTAI ATTO TOUG

avTaywvioTég. Eival otnv ayopd Twv ayoBwyv Kal ETTIKEVTPWVETAI GTNV TIPA KAl TOV GYKO.
274010 2: n €TMIXEIPNON XPNOIUOTIOIEI TNV TEXVOAOYIQ TTPOKEINEVOU VA KEPDIOEI
TOUG QVTAYWVIOTEG TNG KAVOVTOG JEYAAEG ETTEVOUCEIG OTNV TTAPAYWYN.

2716010 3: TO €TTIKEVIPO PBPIOKETOI OTNV IKAVOTIOINON Twv TreAaTwv. H Tipf, n teXvoAoyia kai n
ToI0TNTa €ival atrAd TTpoaTTAITOUPEVA KOl OEV Eival ETTOPKI VA dIOQOPOTIOINCOUV TA TTPOIOVTA 1 TIG

UTTNPECIEG TNG ETTIXEIPNONG OO aUTA TWV avTaywvioTwv. H Ikavotroinon Twv TTEAATWV CGnuaivel
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KOATAPXNV TNV €£ETAON TWV ATMAITACEWV TOU TTEAGTN Kal 0T CUVEXEIA TNV €£a0@AAIon OTI QUTEG Ol
ATTAITACEIG EKTTANPWVOVTAI TIPOKEIPEVOU VA ETTITEUXOET TTAPNG IKAVOTTOINON TOU TTEAATN.

214610 4: Ol ETTIXEIPATEIG OTOXEUOUV JOKPUTEPA OTTO TNV IKAVOTTOINGN TOU TTEAATN. AywvifovTal Kai
TTETUXAiVOUV OoxedOV PndevIKA atmoxwpnon TeAaTwy. Ikavotrololv Toug TTEAATEG Kal KepdICouv Tnv

EUTTIOTOOUVN TOUG, OUXVA yia OAn Toug Tn CwH.

2.2.3 Tunuarotroinon Twv meAatwyv: Ao TNV Un d310opoTToinocn oTOUg

BaocikoUg TreAdTEG.

21adio 1: utrdpxel MIKPN | HNOEVIKA S10@QOopOoTToinon TWV TTEAATWY Kal N

CUUTTEPIPOPA ATTEVAVTI O€ AUTOUG gival Opola.

21adio 2: ol TeAaTeg TToU Oev agiCel va kpatnBouv yia Sidgopousg Adyoug-xaunAn kepdogopia,
avagioToTia KTA- €ival UTTOWRIO! yia ATTOPAKPUVOT.

214010 3: n ETIXEIPNON ETTEKTEIVEI TOUG OPICOVTEG TNG TIPOKEIUEVOU va  CUMTTEPIAGREI  TOUG
EOWTEPIKOUG TTEAATEG (DidQopa  TUAUATA TnG ETTIXEIPNONG) Kal Toug AAAOUG  evBIAPEPOUEVOUG
(TTPOUNBEUTEG, aVTITTPOOWTTOUG, EPYACONEVOUG) WG TTEAGTEG TTOU aTraiTouv 181aiTepn QPovTida.

214610 4: OAol1 oI TTOpOoI TNG ETTIXEIPNONG TAKTOTTOIOUVTAI TIPOKEINEVOU VO eEUTTNPETNBOUV 01 BACIKOi

meANdTEG. H «atmooTagio» Toug Ba orjpaive evoEXONEVWGS KATAOTPOP yIa TNV ETTIXEIPNON.

2.2.4 Aloiknon: ATro d1euBUVTEG O€ NYETEG

21adio 1: n dloiknon aoxoAsital ye Toug TTEAATEG gav va gival deutepelouaag anuaaciag, av oyl oav
va atroTeAolv evoxAnon. To GTuA dioiknong eival ypageiokpatikd kai emTakTikd. O1 epyadduevol TTou
£PXOVTAI O€ ETTAPN HYE TOV TTEAATN TTPOCAANBAVOVTAI XWPIG KavEVA TUTTIKO TTPOCOV 1| EKTTAIdEUTN.

21adI0 2: n oioiknon, ME OXETIKN aTmpobupia, avayvwpifel Tnv onuacia Ttou TeAATn. QoTd00
oXedIAdEl KAOVOVEG yIa BIKA TNG EUKOAIA, TTaPA yIa va dWOEI TTAEOVEKTHATA OTOV TTEAATN.

214010 3: n onuoacia Tou TEAATN ekTindTal. EEakoAouBouv va uTTdpxouv KavOVeEG TTOU KUPiwg
eCutrnpeTolv Tnv Ol10ikNan, wWOTOCO aUTOi OTOXEUouv OTnV €EuTNPETNON Twv TTeEAaTWwy. O1 dieuBuvTEG
atroBAAAOUV TO QUTAPYIKO TOUG OTUA Kal KIVOUVTaI TTPOG TOV POAO TOU GUNBOUAGTOPA.

2716010 4: 0 TTEAGTNG €ival 0 «BacIAdg» Kal oI BaciKoi TTEAATEG yivovTal avTIKEINEVO «AaTpeiag». Ol

KOVOVEG TTOU UTTAPXAV VIO TNV EUKOAIO Twv BIEUBUVTWYV aTTOPPITITOVTAI Kal OAEG OI EVEPYEIEG KaBopilovTal
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amd TO KaTd TTOC0 €EUTTNPETOUV Ta EVOIOPEPOVTA KOl CUP@EPOVTA Twv TreEAaTwyv. O1 diguBuvTég

METaBAANOVTOI O€ NYETEG.

2.2.5 Opyaviouog: Ao avegdpTnTa TUAMATA O€ SIOAEITOUPYIKEG ONADES.

21adio 1: Mia emmixeipnon €xel ypa@eIoKpaTikr) S10iknon OTTOU 01 €TTIKOIVWVIEG Guufaivouv TTPpOG Ta
Tavw Kal KaTw, atré Kai TTpog Tn d1oiknaon.

214010 2: TpooTiBevTal emMITTAEOV SIEUBUVTEG KUPIWG OTO TUAKA TTAPAYWYAG.

2716010 3: n vwnAn Tupapida pe 1o TTOAATAG eTTireda digubuvTwyv avapeca oTtov AieuBuvovTa
Z0pBoulo kal oTOV €PYOCOMUEVO «XOUNAWVED, PE OTTOTEAECUA Mia TTIO €TTITTEdN TTUpapida pe Oxl
TEPIOTOTEPO OTTO TEOTEPA 1 TTEVTE eTTiTTEdA Sloiknang.

214010 4: n évvola TG opadag KAvVEl TO opyavwTikO dldypappa oxeddv daxpnoTo. Zxnuarti¢ovral

OIOAEITOUPYIKEG OUADEG PUE TIPWTAPXIKO OTOXO TNV EEUTTNPETNON TWV TTEAATWV.

2.2.6 Z16)O0!1: ATr6 AVTIJETWTTION TTPORANMATWY GTNV EUXAPICTNON TWV

meAaTWV
21adio 1: n emyeipnon amavra ota TTpoBAfuata 6tav autd cupfaivouv, Xwpig va Asitoupyei
TTPOANTITIKA.
214010 2: 0 0TéX0G TNG ETTIXEIPNONG €ival N KATAPTION TOU TTPOUTTOAOYICHOU.
21adio 3: 0 OTOXO0G TNG E€TMIXEipNONG €ival va IKAvOTToINOEl Kal va Eemmepdoel TIG TTPOCOOKIEG TOU

TTEAGTN. XPNOIYOTIOIEl PN XPNMOTOOIKOVOUIKG HETPA  OTTOTEAECHATIKOTNTOG TTPOKEINEVOU va  AGBEl
ATTOPACEIG KOl BEV OTNPICETAI OTNV ATTOTEAECUATIKOTNTA TOU TTPOUTTOAOYIGUOU.
214010 4: n €myeipnon oToxelel oTov €vBOUTIAoUO TWV TTEAATWV TTAPEXOVTAG TOUG XAPAKTNPIOTIKA

TTOU Ol TTEAATEG BEV TTPOODBOKOUV OAAG TOUG GUVAPTTAZOUV.

2.2.7. ATraitioeig reAatwyv: Amré TV «QWVA TG
S10iknonNg» oTNV «PWVA

TOU TTEAATN»

214010 1: n Aioiknon 1 1o TUAPA XXedloopoU KaBoépIfav TIG ATTAITACEIG TWV TTEAATWY XWpPIig va

AapBavouv uttdwn Tou dedopéva (input) atrd Toug TTEAGTEG.
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214010 2: n €peuva oyopdg XPNOIMOTIOIEITAl TTPOKEIUEVOU va atrokTnBoUlv dedopéva améd Toug
TTENATEG.

21adio 3: £vag apIBuog TeEXVIKWY OTTWG N épeuva agiag (value research), 1o povtéAo Tou TTapaBUpou
(windows model), n avdAuon euaioBbnoiag (sensitivity analysis), n ToAupeTaBAnT) avdAuon
(multiattribute analysis), xpnoipoTToloUvVTal TIPOKEINEVOU VO KOBOPIGTOUV Ol ATTAITACEIG TWV TTEAATWV.
214010 4: n padikn TTpoTuTroTroinan (Mass customization) ekiva va avTikaBioTd To JOgIKO HAPKETIVYK
(mass marketing). H pé8odog avamtugng moiotnTag (QFD) epapudleTal TTPOKEINEVOU va KaBopiaTouv ol

ATTAITACEIG TWV TTEAATWV.

2.2.8. Ta péETpa TTOU APOPOUV TNV IKAVOTTOINGT TWV TTEAATWV: ATTO TO

KEPSOG OTNV EUTTIOTOOUVN TOU TTEAATN.

214010 1: n €myeipnon matelel 6T 0 Bacikdg TNG OTOXOG gival To KEPOOG. TeAIkA n eTmixeipnan dev

ETTITUYXAVEI OUTE IKAVOTTOINGN TOU TTEAATN OUTE ETTAPKI KEPDN.

2TA0I0 2. n ETTIXEIPNON XPNOIUOTIOIEI TOUG QPIBPOUG TWV TTApATTOVWY 1 TIG
KANOEIG yIa €EUTTNPETNON oav Ta PHOVA PETPA TNG ATTOTEAECHUATIKOTNTAG TNG O€
OX€oN UE TOUG TTEAATEG.

21adio 3: n emixeipnon BacifeTal 010 PEPIBIO TNG ayopds oav £va PETPO IKAVOTTOINONG TWV TTEAATWV.
ANG TO pepidIoO TNG ayopdg METPA pOVO TNV TTOOOTNTA Twv TrEAATWY, OxI TNV IKAVOTToinon Kal
OTTWOBNTTOTE OXI TNV EUTTIOTOCUVN TOUG.

214010 4. n €TmIXeipnon €AEyXEl TOUG PUBPOUG aTTOXWPENONG, TIG ETTAVOPOPES
TWV TTEAATWV TNG TTOU yia OIAQopoug AOGYOUG QATTOUOKPUVONKAV Katd TO
TTapeABOV Kal epguvd TOug N TTEAATEG TNG. ETmkevrpwvetal Ox1 yoévo otnv
dlatripnon Twv TTEAATWY TNG AAAG Kal oTnv dIdpKeIa (WG TwV OXECEWV Padi

TOUG.

2.3 ZTparnyikn diaxeipiong Zxéoewv pe Tov MeAdrn (Customer

Relationship Strategy). NoooTIKA& KAl TTOIOTIKA TTAEOVEKTHHATA.
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2Tn ouyxXpovn €TTOXH, N OTPATNYIKA TWV OXEOEWV PE TOV TTEAATN avadelkvUETal
w¢G €va atro Ta PACIKOTEPA CUCTATIKA TNG ETTIXEIPNOIAKAG OTpATNYIKAGS. Mia
KOAQ €KTEAOUMEVN OTPOTNYIKI OXECEWV PE TOV TTEAATN MWTTOPEI va QEPEI WG
atmroTéAeopa évav apiBud TTOOOTIKWY TTAEOVEKTNHATWY OTTWG PEYAAUTEPN
IKavoTnTa up-selling kai cross-selling, TPOCOETN diaTPNON TWV TTEAATWV

(customer retention) Kal HEIWPEVO KOOTOG £EUTTNPETNONG.

EmmpdobeTa, o1 emTUXNUEVEG ETTIXEIPNOEIG B OTTOKTACOUV TTEAATEG TTOU Ba yivouv «atrooTOAOI» TNG
eTTIXeipnong, dnAadr Ba piIAolv pe BeTIKG Adyia yia TNV OX£CN TOUG WE TNV ETTIXEIPNGN OTOUG TPiTOUG, Ba
KaAAIEpyoouv TNV «ouyyxwpean» (forgiveness) Twv mmeAatwyv (katola atmd ta Adon 1ng emixeipnong dev
Ba TUXOUV TNG KaTnyopiag Twv TTEAATWYV) Kol Ba dnuioupyroouv pia oxéan dIKalIoouvng OTTOU Kal N

€TTIXeipnon Kal o eAATNG Ba atmoAapBdavouv uwnAd emimeda afiag amd Tn axéon. [2]

Madi autd Ta TTOCOTIKG KOI  TTOIOTIKA  TTAEOVEKTAMATA  CUVEICQEPOUV  OTNV  PBeATiwon  Tng
XPNUOTOOIKOVOUIKAG KATAGTAONG TNG ETTIXEIPNONG KATI TTOU aVTAVOKAATOI OTNV a&ia TwV JETOXWV TNG.
Ta Baoikd onpeia oTO KTiOIMO piag aTToTEAECUATIKAG OTPATNYIKAG Yia TOV TTEAGTN TTEpIAaUBAvouV:

e Avayvwpion TwV PJOVOBIKWY XAPAKTNPICTIKWY Tou KABE TTEAATN KaTd T dnuioupyia Twv TTPO®IA
TWV OUYKEKPIUEVWY TUNPATWV

e  MovrteAotroinon TnG TPEXOUCAG Kal evOEXOUEVNG a&iag TOU KABE TURNATOG.

e Anuioupyia oTPATNYIKWY KAl AEITOUPYIKWY OXediwv, i ETTIXEIPNCIOKWY Kavovwy, ol oTroiol Ba
uttooTnpifouv TNV €mMOUPNTA €UTTEIpia yia Tov TTEAATN, CeKIVWVTAG OTTO TOUG TTEAATEG
uwnASTEPNG agiag.

e Emavaoxediaouog Tou opyaviopou, Twv OIEPYaciwy, TNG TEXVOAOYIAg Kal TOUG CUOTAUATOG

QavTapoIBNG TTPOKEIYEVOU va UAOTTOINBOUV OI OTPATNYIKEG OXETEWV.

2.3.1 H avadeign tng onuaciag Tng ZTPATNYIKAG
dlaxeipiong Twv

2x€oewv Je ToV MNeAdTN oTOV OUYXPOVO
ETTIXEIPNMATIKO KOOMO

MepioodTEPOI AVTAYWVIOTEG, MIKPOTEPOI KUKAOI CWAG TOU TIPOIOVTOG, £KPNEN VEWV TEXVOAOYIWY,

Kaivoupyia KavaAia dIavoung gival KATToI01 atrd TOug KUPIOUG TTOPAYOVTEG TTOU 0dnyouv Ta SIEUBUVTIKA
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OTEAEXN TWV ETAIPEILV VA ETTIKEVTPWOOUV OTIG OTPATNYIKEG TNG OXEONG PE TOUG TTEAATEG WG £va KUPIO

OTTAO yIO QVTOYWVIOTIKA diagopoTroinan.

1.

O1 pIkpATEPOI KUKAOI WG TWV TTPOIOVTWY £XOUV OTEPATEI TIG ETTIXEIPAOEIG atrd Tn diathpnon
TWV XPNUOATOOIKOVOUIKWY TTAEOVEKTNUATWY TTOU TTPOKUTITOUV QTTd TO Yyeyovog Ot eival
KaIVOTOPOI a€ €va TTpoidv. Oxi JOvo 01 avTaywvIoTEG PTTOPOUV VA QEPOUV QVTIYPAPa TwV
TTPOIGVTWY OTNV ayopd ypnyopoTepa, aAAd KAIVOUPYIEG YEVIEG TTPOIOVIWYV €I0AYOVTAl TTOAU

ypnyopoTepa.

O1 véeg TeEXVOAOyieg €xouv eTTiong AAAGEEl TOV TPOTTO E TOV OTTOIO Ol OPYAVIOUOI AgIToUpyoUV
Kal TTapdyouv, EMITPETTOVIAG GTOUG KAIVOUPYIOUG aVTAYWVIOTEG VA avadelxTolv oxXedov péoa
oge pia vuxta. O avraywviotrg Ogv €ival armapaitnto va gival aTnv idia TOAN ) xwpa aAAd
o1ToUudNTTOTE aTOV KOGHO. OI EIKOVIKEG ETTIXEIPATEIG-TTOU £EUTTVO aTTOPEUYOUV Ta aTaBepd KOATN
TWV KTIpiwV, €TTTAWY, BIOIKNTIKOU TTPOCWTTIKOU KOl TWV OXETIKWV YEVIKWYV BIONNXAVIKWV

€€60WV- KABIOTOUV TOV AVTAYWVIOUO TTOAU SUGKOAO.

H Traykoopiotroinon Kal n €votroincn Twv Oyopwv, o0& Ouvduaopd HE TIG OPOCTIKEG
TEXVOAOYIKEG TTPOOBOUG, £XOUV WG CUVETTEIO KAQTIKEG OTPATNYIKEG (OTTWG N NYETia KOOTOUG, N
S1a@OPOTIOINGN KAl N ETTIKEVTPWAON OE TUAKATA TNG ayopds) va XAVouv TNV ATTOTEAECUATIKOTNTA

TOUG.

‘Exel oupBei €miong pio €kpnén Twv KalvoUupylwv TEXVOAOYIKWY KAVAAIWY TTPOKEIUEVOU VO
TpooeyyIoTel 0 TTEAATNG. O1 EMIXEIPACEIG TTPETTEI VA UTTOAOYIOOUV TTWG va OAOKANPWOOUV
amroteAeapaTik@ 1o TNAEQWVO, To Internet, TG KivnTéG TTWANCEIG, Ta KiIGokia (kiosks), Ta ATMs ,
TNV aAANAEmOPaoTIKA TNAEdpaCT, Ta acUpuaTa SiKTUa, KIVNTA TNAéPWVA PE TOUG GUPBATIKOUG
TPOTTOUG TTPOCEYYIONG TWV TTEAQTWY TTPOKEIYEVOU VA KTIOOUV TNV EUTTIOTOOUVN TWV TTEAATWV
(customer loyalty). H duokoAia Bpioketal oTO yeyovog OTI AQUTEG Ol VEEG TexVoAoyieg Oev
oXedIAOTNKAV va AEITOUPYOUV WG HEPOG EVOG OUVTOVIOPEVOU OXeDiou, aAAG avamTuxOnkav
avegdptnTa n pia amd tnv GAAn. H avaykn va diatnpnBei n ouvémeia kai n afiomaria oTnv
oxéon Pe Tov TTEAATN péoa aTTé OAa autd Ta KavdaAia gival TTOAU GnUAVTIKN yia TNV €TTITUYXIA TG

ETTIXEIPNONG.

H aAAnAocuoyétion Twv emixeipnuaTikwy KAGdwv odnyei o€ augnon Twv avraywviotwyv. Ol
TPATTECEG Ppiokovial TTAEOV OTOV XWPO TWwV XPNMATOOIKOVOUIKWY TTpoidvTwy (apoifaia
Ke@AAaia KTA) kai Tng ao@daAeiag. O Aiovikoi TTwWANTEG PBpiokovial OTOV XWPO Twv

xpnuatooikovouikwy. O1 TNAEQWVIKEG eTalpeieg €xouv dieioduael aTnv KaAwdIakr ThAedpaon.
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Ta olvopa avApeoa aToug ETIXEIPNMATIKOUG KAAOOUG €xouv eEaoBevioel kal autd avaykadel
TOUG Opyaviopoug va OuokoAeUovTal va avayvwpioouv autoUg JE TOUG  OTTOIoUG

avtaywvi¢ovral.

6. H ouvexng avokatdtaén Twv aglwv OTNV Kolvwvia €xel atmoTéAeaua Tn dlagopoTroinuévn
CUNTTEPIPOPA KATAVOAWTWY Kal Tn ouvexr aAAayr Twv avaykwv Toug. O1 KaTtavaAwTég dev
evdla@EPOVTal VI TO TTWG MIa ETAIPEIQ aTTOBNKEUEI TIG TTANPOPOPIEG TNG 1| yIa TO TTOI0 dedOPEVA
atré JIOQOPETIKEG TTNYEG TTPETTEI va ouvduaaTolyv, yia va Toug O0Bei autd TTou gntouv. Agv
evola@épovTal ouTe yia To av €xouv KaAéoel AdBog TnAépwvo 1 dikTuakd TOTT0. TO POvVo TToU
B¢éMouv eival apioTn €EUTTNPETNON, YPHYoPd, EUKOAQ, aTTAG KAl KUpiwG @Bnva.

7. TENOG, N QUOIKN ATTAVTNON OTIG EVTOVOTEPEG AVTAYWVIOTIKEG TTIECEIG
gival n TTpooTTdbela TTEPIOPICPOU TOU KOOTOUG. 2€ €va  MOVTEAO
TTEPIOPICHOU TOU KOOTOUG, O OPYAVIOMOI TTEPIKOTITOUV TNV TTAEUPA TWV
€€00WV XWwpIG va avaTrTuooouV TNV TTAEUPA TwV £€000WV TTPOKEINEVOU
va €MTUXOUV TOUG XPNHUATOOIKOVOUIKOUG Toug oTéxouG. QoT1do0 autd
MTTOpPEl  va  AeiToupynoel povo BpaxuttpdBeopa, 16T TEAIKA Ol
XPNUATOOIKOVOMIKOI  OTOXOI MTTOPOUV  va IKavoTroinBouv  ammd  Ta
augnuéva €o00da. ZUVETTWG Mia GAAN TTieon TTOU QvTIMETWTTICOUV Ol
EMXEIPNOEIC €ival O TPOTTOG MPE Tov OToio Ba  au&noouv TG
ETTIXEIPNMATIKEG TOUG OPaOTNEIOTNTEG Kal Ba dnuioupyrnjocouv €000a,

evw Ba diatnpouv éva AoyIKO JOVTEAO €§0dwv. KAt TéTol0 dpwg dev

gival eUKoAo.

AuToi gival o1 TTapAayovTeg TTou odnyouv Ta SIEUBUVTIKA OTEAEXN VO ETTIKEVTPWOOUV O€ pia ZTpaATnyIKh
dlaxeipiong ™G 2xéong pe Tov lMeAdtn (Customer Relationship Strategy) wg éva kUpio OTTAO yia

avTaywvioTiKA dlagopoTroinon.

2.3.2 'Epgaon oTn diatpnon meAATWY AvTi TG ATTOKTNONG VEWV.
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Mapadooiakd o1 eTIXEIPATEIG EXOUV ETTIKEVTPWOEI 0TNV aTTOKTNON Kalvoupyiwv TTapd oTnv diatipnon
TWV AON UTTaPXOVTWV TTeEAaTWV. AuTd PETAPPAlOTAV OE Wi TTPOCTTABEIa ETTITEUENG OIKOVOUIWY KAIJOKOG
aTnv TTapaywyn, TTPOKEINEVOU va Yivouv TTapaywyoi xapunAou kéoToug. O aTéxog fTav va Tpo@odoTeital
n €mxeipnon pe emmpdabeToug TTEAATEG, va augnoel To PePIdIo TNG ayopdg Kal va QavTIKATAOTHOE

auToUG TOUG TTEAATEG TTOU £XAVE OTTO TOUG AVTAYWVIOTEG.

QoT600 N XPNUOTOOIKOVOUIKA avaAucn Tou KOOTOUG TNG OTTOKTNONG €vOg véou TTEAATN EvavTi Tou
KOoTOUG dlatApNOoNG, €xel Jeiel OTI yia TOUG TTEPITOOTEPOUG OPYavIGHOUG, OTTOU TO KOOTOG ATTOKTNONG
gival uwnAo, n diatipnon TeAaTwy gival Mo Kepdo@opa oTpatnyik. KooTifel TEéooepig Eéwg emmTd
POPEG TTEPIOCCOTEPO VO AVTIKATAOTACEIG Evav TTEAATN a1Té OTI KOOTI(El VO TOV KPATAOEIG.

Autd Ofétrel oe véeg Bdoeig TNV OSuvapikl oxéon AavAuEca OTIG
EMIXEIPAOEIG KAl TOUG TTEAATEG TOUG. ApXilel Kal yiveTal avTIANTITO OTI
Oev apkei n amrAf Ikavotroinon Tou eAdTn (customer satisfaction) aAAd
amaITeiTal n agociwon Tou TeAdTn (customer loyalty) cav 1o Baciké

KA€1di otn dlatApnon Twv TEAATWV TnG EMIXEIPNONG Kal oTnv

ETMIXEIPNMATIKA ETITUXIAL.

2.4 H a@ooiwon Tou mreAdTn (Customer Loyalty). H peyaAutepn

ETTIXEIPNHATIKI TTPOKANGN

Me Tov 6po agoaciwaon Tou TTEAATN evvooUpe OTI 01 TTEAATEG Eival TOGO €UXAPIOTAUEVOI KOI CUVETTOPUEVOI
ME Ta TTPOIOVTA ) UTTNPETIEG TNG ETTIXEIPNONG TToU peTaBAGAAOvVTal G€ evBOUTIOOHEVOUG dIaPNUICTEG TNG
EMYEIPNONG, MEOW TWV BETIKWV avaQopwy TOug yI' aQuTAv oOe Tpitoug. EmmAéov, emekTeivouv Tnv
euTmIoToOUVN TOoug 61 Hévo o€ éva TTPOoIdV 1 uTTnpeaia, aAAd eTTiong o€ OAGKANPO TO XAPTOQPUAGKIO TWV
TTPOIOVTWY Kal UTTNPECIWV TNG ETTIXEIPNONG Yia TTOAU peydAo didotnua TnG {wng Toug, YE dUo AdyIa

agoaciwon otnv papka (brand loyalty) yia évra.
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2.4.1 A6 TiIg undevikég atmwAeleg (zero defects) TTpoidVTwWY OTIG

Hndevikég amrwAsgieg TreAaTwy (zero defections).

O xwpog 1ng ToiotnTag (quality) €xer TOAU kaipd KuplapxnBei amd tnv TTeETOIONon 6T 01 PNOEVIKEG
ATTWAEIEG TTPOIOVTWY, N EAAEIYn ONAadH eAATTWHATWY OTA TTPOIGVTA, €ival TO BACIKO XOPOAKTNPIOTIKO TOU
BrounyavikoU kKAGdou TTou TTPETTEN va emMIBILKETAI. QOTOC0 TTAEOV Ol ETTIXEIPNOEIG TIPETTEI VA apXioouv va
avnouxoUv JE TIG OTTWAEIEG OTNV €UpUTEP TOug €vvola, OnAadn TreAdTeg TTou Oev emaTpEPouv. Exel
apyioel va yiveral agiwya 1600 oTOV aKAdNUAIKO OCO0 Kal OTOV ETTIXEIPNMATIKO XWpPO, OTI n diatipnon
TWV TTEAATWV OXI PHOVOo TTapdyel TTEPIoCaOTEPA KEPDN, AAAG OTI n CUPPBOAN TnG OTnVv Kepdoopia eival

TTOAU peyaAuTepn aTTé AUTH Tou YEPISioU ayopdgs, TNG PEIWONG KOOTOUG Kal TWV VEWV TTPOIOVTWV.

Av o1 meAdTeg Bpiokouv ammoAuTn IKavoTToinon amd Ta TIPOIOGVTA Kal UTTNPECIEG TNG ETTIXEIPNONG
Onuioupyolv HEYAAUTEPO KEPDOOG KABE XPOVO TTOU TTAPANEVOUV QAQOCIWUEVOI OTNV €TIxEipnon. Ag
TTAPOUE YIa TTOPAdEIYUa Wia eTaIpEia TTAPOXNG TTIOTWTIKWY KAPTWV TTou {odelel Katd péco 6po 51%
TIPOKEIPEVOU VA aTToKTRoEl évav Kaivoupyio Trehatn [3]. 1o AIATPAMMA 3 epgavifovTal Ta kPN TTou
onuioupyoUvTal avd TTeAATn KaTd Tn SIGpKEIa Tou Xpdvou. Tov TTpwTo XPOVOo N €TTIXEIPNGN €UPAVilEl
{nuia, woTdo0 TO KEPDOG ava TTEAATN ouvexiCel va aufdvel yia KGO eTTITTPOOHBETO XPOVO, SNUIOUPYWVTOG

k€pSOog TTavw atrd 100$ avda TTeAATN PETE aTTO TTEVTE XPOVIQ.
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JUPQwva g ETIOTNUOVIKA £€peuva n Taon auth emBeBaiwbnke ae TTEPICOOTEPEG atrd 100 eTIXEIPAOEIG
oe 24 kA&doug. MNa pia Biounxavia, o KABOPEG TTWAACEIG CUVEXIGAV VA AVEPYXOVTAlI AKOPN KOl OTO

dékaro évato xpdvo TNG oxEang TNG Ue Tov TeAdT. [3]

EmiiTAéov KATTOIEG ETTIXEIPNOEIG PTTOPOUV Va augrjoouv Ta KEPON Toug KaTa oxeddv 100% BiatnpwvTag
MOAIG emTITTAéoV 5% atTd Toug TTeAdTEG Toug. To AIATPAMMA 4 atreikovidel TTwg n EVOUCT OTIG OXECEIG
ME Toug TTEAATEG pTTOPE va BEATILOOEI TNV KEPDOPOpPIa Twv TTEAATWV OTNV SIAPKEID TOU Xpovou. Mo
OUYKeKpIYEva n augnon ota kEPON Ba TTPoEABel atrd To KEPOOG TWV AUENUEVWV AYOPWY AUTWY TWV
TTEAATWV KOl ETTOMEVWG TwWV €000WV TnG emixeipnong. 'Emeira n emixeipnon Ba é€xel peiwon Tou
A€IToupyIKoU TNG KOATOUG, KABWG Ba ETTITUYXAVEI OIKOVOUIEG KAIUOKAG, KOI CUVETTWG algnan Twv KEPDOWV
TNG. Emiong Adyw Twv BETIKWV TOUG ava@opwy O€ TPITOUG O TIEAATEG Ba PEPOUV KaIvOUPYIoUG TTEAATEG
Kal ouvakohouBa kEpdn. TEAog OTav n eTmixeipnon £xel augnoel Tnv eumaToalvn Twv TTEAATWV TNG Ba
£xel TEPIBWPIO algnaong TNG TIUAG TOU TTPOIOGVTOG—UTTNPECIAG TTOU TTPOCQPEPEI, OUVETTWG aufnan oTa

€00da Kal oTa KEPDN TNG.

E Képdog anod al&non Tng TIHNG

- = KEpdog anod BETIKEG avapopEg
Képdog ano peiwpéva Aerr. Kootn

o Képdog and augnpéveg ayopeg
Baoikd kEPSOG

KEpdn

‘ETn

AIATPAMMA 4: KEPAO®OPIA MNMEAATQN

EmimAéov, n doxnun €§uUTTNPETNON TWV TTEAATWV QEPEI £va TTOAU UWPNAG KOOTOG EUKAIPIAG. Z€ i HEAETN
TToU £E£TACE TO KOOTOG TNG AOXNMNG EEUTTNPETNONG TOU TTEAATN Kal TNG £TIdPAOCTG TOU OTNV KEPOOPOpia
Byrkav Ta akdAouBa cupTtrepdouara: [2]

e g pia TUTTIKA pecaiou pey€Boug TTIXEipNaON, N KOKA €EUTTNPETNON TOU TTEAATN PTTOPET va EXEI

WG aTroTEAEoUa aTToAeaBévTa £000a TNG TAENG Twv 2 SICEKATOUUUPIWY EUPW VIO Wia TTEVTAETIAL.

35



e H peiwon Twv TpoBANudTWY TNG €UTTNPETNONG TWV TTEAATWV KaTd pia TToocooTidia povada
MTTOpEi va augAael Ta kEPON KATd eKATOPNUPIA yIA TTEVTE Xpovia.

e H oa@aipeon 6Awv Twv OXeTICOPEVWY PE TNV €§UTTNPETNON Tou TTEAGTN TrpofBAnudTwy Ba
MTTopouce va OImAacidoel Tov puBud augnong Twv KEPBWV yia dia TrevracTia. YTTapyel
avapifoAa pia 1oxupr) ouox£ETIon avaueaa otnv BeATiIwPévn eEuTTNEETNON TOoUu TTEAATN, OTNV

augnuévn kepdogopia Kal oTnv cuvakoAoudn uwnAr aTroTiunon Twv YETOXWYV TNG ETTIXEIPNONG.

2.4.2 H petaBaon amd 1iIg couvaAAaKTIKEG (transactional-based) oTig
oTPATNYIKEG TTOU BagifovTal OTNV oX£0N ME TOV TTEAATN

(relationship-based).

H perdBaon autr) xapakTnpeiletar ammd uwnAOTEPOU ETITTEOOU TTPOCWTTIOTIOINGN Kal TTPORAEWN
(proactiveness) oTtnv emikoivwvia pe Tov TEAATN. H emmidAuon TpoBAnudTwy TpéTmel va avayvwpilel Tnv
OuUVOAIKA oxéaon Kal OxlI yovo Tnv Tpéxouoa ouvaAAhayr. Av pia emixeipnon €mBuuEi va KpaTroel Toug
TEAATEG TNG, TTPETTEI va yvwpilel TI auTtoi €mBupolv Kal va Toug dwael TNV KAatdAAnAn eutrnpétnon.
Autd akoUyeTal OpKETA €UKOAO £wg OTOU n emiXeipnon &ekivrioel va opidel TO TTEPIEXOPEVO TNG
KAatdAANANG eEuttnpétnong. H mapddoon otov/otnv TEAATN autd TTOU O idIog/idla emBupei onuaivel 10
KTIOIUO IBICITEPWYV OTOUIKWVY OXETEWV UE TOV KABE TTEAGTN. H TTapddoaon katdAAnAng eEutrnpéTnong oTov
TeEAATN YyiveTal 1IBiaiTepa dUOKOAN 6Tav cuveldnToTroiNBei OTI Pe TO iBI0 PETPO DEV WTTOPEI KAVEIG va
peTpioel Ta avra (one size will not fit all). H yn avayvwpion NG atopikdTNTAG Kal 1IS1IAITEPOTNTAG TOU
K@Be TTeAATN ouxvd Bpioketal aTnv pifa NG ammwAeiag TeAaTwy. Eva ammd 1a agiwparta Tou MApKeTIVYK
gival 6Tl évag IKAvoTroInPéVoGg TTEAATNG, KaTd péoco 6po, Ba d1adwoel TIG BETIKEG TOU EVTUTTWOEIG
YlO TNV €TMIXEipNON O€ TPEIG HE TEOOEPIG avBpwITOUG. QOTOOO, OI ATTOYONTEUUEVOI TTEAATEG, KATA
Héoo 6po, Ba To S1adwoouv o€ ETMTA PE BEKA AVOPWITOUG. ZUVETTWG €ival EUKOAO va avTIAngBouue
TIG JEYAAEG €TMIOPACEIS TNG KAAAG €EUTTNPETNONG TWV TTEAATWYV OTNV AVATITUEN TWV TTWANCEWV KAl TOU

pepidiou ayopdg.

2.4.3 H perdfaon amrd 1o mapadooiako HAPKETIVYK OTO HAPKETIVYK TTOU

BacgileTal oTNV OXEON PE TOV TTEAATN.

>1nv olyxpovn Kolvwvia Tng TTANpo®opiag, ol Tapadoaiakég Evvoleg TNG TTPoBoANG (promotion) dev eival
arroteAeopaTikéG. [MoANoi opyaviopoi Kal ETTIXEIPACEIG, TTOPA TIG TEPAOTIEG E€TTEVOUCEIS TTOU E€ixav
TIPAYUOTOTTOINCEl OTA TUAUATA Kal OTIG OpacTnPIOTNTEG MAPKETIVYK YEVIKOTEPA, OdlaTmioTwoav, N

SIATTIOTWYOUV OAO KaI TTIO OUXVA, OTI TEAIKA Bev €ixav Ta AvAPEVOPEVA OTTOTEAEOPATA. ATTO TNV GAAN
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MEPIA TO MAPKETIVVK TTou Paciletal atnv oxéon pe Tov TreAdTn (relationship marketing), 1o otroio
uloTroigital péoa amé Ta CRM cuoTtApara akoUyeTal wg pia véa Beparreia ] £€va véo GApUaKo TTou AABE
va BonBnael Tig eTaipeieg ae 6Aa auTd Ta oTroia To TTaPadOTIaKO PAPKETIVYK Ogv Ta Katdgepve. QoTd00
O¢ev gival 0 aVTIKATAOTATNG TOU PAPKETIVYK, TTapd pia TTpooTradbeia Slelpuvong Kal ETTaVATTPOadIopIouoU

NG QIA0COYIag Tou PAapKeTIvyK.[4],[5]

2.4.3.1 OpIopO6G HAPKETIVYK TTOU BaCileTal OTNV OXEON ME TOV TTEAATN.

To PAPKETIVYK TTou €xel wg Bdon Tov TreAdTn (relationship marketing) eival pia digpyaaia emikoivwviag.
xetiCeTan pe TV dievépyela diahdyou Pe Toug TrEAdTEG (TTBavoug Kal UPIoTAPEVOUG), TNV €Eakpifwaon
TWV €MOUMPILY TOUG Kal TNV €UPECN Tou KOAUTEPOU TpOTTOU €&UTTNPEETNONG Toug. O opyaviouog-
ETTIXEIPNON ETTIKOIVWVEI PE TOUG TTEAGTEG CUVEXWG, POIPACeTal PJadi TOUG TIG OKEWEIG Tou (TTpoypduuaTa,
10€€G, VEQ TTPOIOVTA-UTTNPECTIEG), avaTITUOOEl EUTTIOTOOUVN KOl avadnTd eukaipieg yia apoifaia o@éAn. O
opyaviouOG-ETTIXEIPNON  QUTOTTPOODBIOPICETAI WG OCUVEPYATNG TIOU  ETMIBIWKEI TNV  €TTAUCH  Twv

TTPORANUATWY TOU TTEAGTN.

2.4.3.2 Ala@opég TTapadociaKoU HAPKETIVYK HE TO HAPKETIVYK TTOU

BaoileTal oTnNV ox€éon ME TOV TTEAATN

21ov NMINAKA 1 trapoucidfovTal ol BacIiKES dIAQOPESG TOU TTAPAdOCIAKOU PE TO

OXECIOKO PUAPKETIVYK™.

NMAPAAOZIAKO MAPKETINIK IXEZIAKO MAPKETINIK
1 [MpocavaToANIOPOG OTIG HEPMOVWHEVES TTWARCEIG [MpocavaToAiopog oTn dIaTAPNOoN TWV TTEAATWV
2 [epIodIkr eTTOPR YE TOUG TTEAATEG 2UVEXNG ETTAPN UE TOUG TTEAATEG
3  Emkévipwon oT1a XapakTnPIoTIKA TwV TTPOIOVTWV- Emmikévipwaon atnv aia Twv TTeEAaTwyv
UTTNPECIWV
4 MakpoTrpéBeauo BpaxutrpdéBeouo
5 Mikpr] éuacn oTnv eEuTTNPEETNON TWV TTEAATWV MeydAn €éu@acn oTnv €EUTTNPETNON TWV TTEAATWYV
6 Mepiopiopévn G€GPEUCN GTNV IKAVOTTOINGN TWV YwnAr &éopeucn oTNV IKAVOTTOINGN TWV
TTPOCBOKIWY TWV TTEAATWV TIPOCBOKIWY TWV TTEAATWV
7 H 1o16TnTa gival yéAnua pévo Tou TTPOCWTTIKOU H 1roi6tnTa gival yéAnua 6Aou Tou TTPOCWTTIKOU
Tapaywyng
8 [1pOIOVTOKEVTPIKO [MEAQTOKEVTPIKO

MINAKAZ 1: AIAOOPEZ MNMAPAAOZIAKOY ME ZXEZIAKO MAPKETINIK

! Q¢ oxealok6 PHAPKETIVYK OpileTal TO HAPKETIVYK TTOU BaaileTal aTn OXECN ME TOV TTEAGTN.

37




2.4.3.3 <Eva Tpog £va» HAPKETIVYK

To «€va TTPOG £va» PAPKETIVYK €ival N ETTIKOIVWVIA UJE TOUG TTEAATEG O€ dia
TTPOOWTTIKY) PBdAon, OnAadr n QvTIMETWTTION TwV TTEAATWY WG ATOMIKES
OVTOTNTEG TTAPA WG AVTIKEIMEVA MACIKWY TTWANCEWV.

Mpokeital yia pia EB0dO PAPKETIVYK TTOU:

» BaoiCetal otov TEAATN (QVAYKEG, ETTIOUMIES, EVDIQQEPOVTA, OPEAN).

» BaoiCetal otnv TAnpo@dpnon (information-intensive).

> 'Exel yakpotrpéBeopo opifovTa.

» ETTIKEVTPWVETAI OTO PEPIDIO TOU TTEAATN TTAPA OTO PEPIDIO TNG AYyoPdG.
TeAIKA TO «€va TTPOG EVO» PAPKETIVYK OEV €ival TITTOTA TTEPIOCOTEPO ATIO TNV
KATAAANAN TTPOCWTTIKA OX€0N TTOU KAAAIEPYEITAI QvAUECA OTOV TTWANTA Kal
otov TeAATN. lMpodkerar yia pia yéBodo, oTa TTAQICIO TOU PAPKETIVYK TTOU
Baoiletal otnv oxéon ME Tov TTEAATN, TTPOKEINEVOU va dnuioupyndei n
agooiwon Tou TTeAATN. H avaykn xpriong Tou TTPOKUTITEl ATTO TO Yeyovog OTI
Ol TTEAQTEG:

> €XOUV YiVEl TTI0 «EEUTTVOI» BIOTI BIaBETOUV TTEPICCOTEPN TTANPOPOPIA,

> OIaBETOUV ANIYOTEPO €AEUBEPO XPOVO YIa EvaoXOAnon UE dIaPnUICEIG,

» Paoifovral Aiyétepo otnv pdpka (brand loyalty),

» Oivouv peyaAuTepn £€u@acn oTnV TIUA KAl OTNV TTOIOTNTA TOU TTPOIOVTOG
2UVETTWG AUTO TTOU ETTIBIWKEI O OUYXPOVOG KATAVOAWTAG TTPOKEINEVOU VO
QTTOKTACEI EUTTIOTOOUVN O€E Hia €TTIXEIPNON, €ival N TTPOCWTTIKI OXEON ME TOV
TTWANTA. Z€ autd 1O TTPOPRANUA £pxeTal va dwoel AUON TO «Eva TTPOG Evax
MAPKETIVYK, TO oTToio BERaia Ba fTav aduvaTo yia Evav JeyAAo opyaviouo va
uAoTToINBei XWpPig TNV atrapaitnTn XPnon TEXVOAOYIOG, TTOU OTNV TTPOKEIMEVN

TTepITTTWOoN gival To CRM.
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2.4.4 H dnuioupyia TnG a@ociwong Tou TTEAATN

H dnuioupyia Tng agoaiwong Tou TeAATn Eekiva pe TV Katavonon OTI TTPOKEITal yia €va B€ua TTou
a@OPd TNV CUUTTEPIPOPA TWV TTEAATWV, dNAAdK TNV £EENIEN BETIKWY EUTTEIPILIV TTOU €XOUV ATTOKTNOEN OTIG
O00oANWiEG TwV TTEAATWV PE TNV ETTIXEIPNON KaTd To TTaPEABOV. H euTtreipia TTou o1 TTEAATEG £XOUV KOBWG
AaAANAeTIOPOUV PE TNV ETTIXEIPNON YiVETAl éva PEPOG TOU TTPOIOVTOG TNG ETTIXEIPNONG. AUTO TTOU CUMBaivE
Katd TIG aAANAETIOPACEIG aUTEG Eival TTOU €xEl HEYAAN ETTIdpOON OTn dnuIoupyia TNG aPoCiwong Tou
TTEAATN.

H agpociwan Tou TTeAATN €ival éva TToAU auvBeTo Bépa. To AIATPAMMA 5 trapouciddel Tov TpOTTo Je Tov
otroio ol Bacifopeveg OTO TTPOIOGV KAl OTOV TTEAATN OTPATNYIKEG OTAvV cuvdudalovTal eTTnNEEAloUV Tnv

agociwon Tou TTEAATN.

Ixavomompévog pe 1o TPoidv

MeAatng A MeAdTng B
Amocimnnisvoc
mavo;f()))l(:]pévog Ikavonoinpévog
pe v Xyéon Tnv ‘::(éon
MeAatng I’ MeAdTng A
Zapnotep Ai0165080C

Oy LKOVOTOINPIEVOS IE TO TPOTOV

O meAdrng A ATav IKAvOTIOINUEVOG WE TO TTPOIOV TTOU aydpade, aAAG OXI e TNV OxEon TOU PE TNV
emixeipnon. Autog o TUTTOG TTEAATN, TTOU ATTOTEAEI pia TTOAU ouvnBiopévn TrepITTTwaon, €ival TTOAU Tlavo
va @uUyel. Av gia €TTIXEipnon YTTOPEI va TTapEXEl Eva TTPoidv TToIOTNTAG n avTapolfr) Ba ETTpeTTe va gival
emavaAapBavopeveg f auénuéveg TTWARCEIG Kal Ox1 KivOuvog va @uUyel o TTeAdTng. H oxéon TreAdTn-
eTmMXeipnong €mmnEeddel TApa TTOAU Tov TPAOTTIO YE TOV OTIOIO AVTIUETWTTICETA éva TTPOIGV Kal EXEl
€MOPACN OTNV GUUTTEPIPOPA Tou TTEAATN. Av d10IknBei kai eEuTTnPeTNOei KATAAANAQ, auTr) n Katnyopia
TeAATWV PTTOPEl va eEeAiXBei o€ pia onuavTikh TNy HEAAOVTIKWY ETTIXEIPNUATIKWY dPACTNPIOTATWY Kal

va JETAKIVNOEI OTO TETAPTNUOPIO AUTWV TToU OgiXvouv agoaiwan, dnAadn va yivouv TTeAdTeg B.

O meAdrng B eival o TUTTOG TOUu TTEAATN TTOU KABE eTTIXEipNON €TTIOUUEL va €xeEl: TTOAU IKAVOTTOINUEVOG WE

TO TIPOIOV Kal PE TNV OXEOn Tou Me Tnv emixeipnon. H emyxeipnon pmopei va utroAoyilel OTIg
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emavahappBavopeveg TTWANOEIG aTov TTEAATN AUTOV, Kal akOun Ba €xel KEPDOG aTTd TIG BETIKEG avapopEg

TT0U B0 KAVEI 0 TTEAAGTNG AUTOG YIa TNV ETTIXEIPNON, O€ TpiToug (positive word-of-mouth).

O meAarng I gival évag eQIAATNG-Evag CaPTTOTEP yia Tov opyaviopd. Mia doxnun euTTEIpia Ye TO TTPOIOV
KOl TN Ox€On TOU WE TnVv €miXeipnon eyyudtal 611 dev Ba ayopdaoel Eava amod Tnv emixeipnon. AuTtr n
Karnyopia TreAatwyv Ba kAvel AoXNUEG ava@opég yia Tnv emxeipnon (bad-mouth) emeidf viwOel
eCatraTnuévn, Kal PYE AuTé Tov TPOTIO €mdEIVWvVEl To TPOBANUa yia Tnv emxeipnon kabwg Oa
amoBappuvel GAAoug evdeXOUEVOUG TTEAGTEG aTTO TNV AAANAETTIOPOCT) TOUG UE TNV ETTIXEIPNON.

O meAdrng A dev ATV IKAVOTTOINKEVOG UE TO TTPOIOV WOTOOO €ATTiCEl OTI N €méuevn ayopd Ba eival
IkavoTroinTikh. Mia kaAr) oxéon dnuioupyei éva «atéBepa» KaAng BEAnong Tadvw OTO OTToi0 O TTEAATNG

gival TTp6BuUPOG va dwael aTnV TIXEIPNON i oTo TTPOIdV AAAN pia eukaipia.

2.5 Texvikég yia SiagpopoTroinon mweAatwv.H amrégaon 1ng

ouykévTpwong (concentration decision)

O Peter Drucker éxer dnAwoel 6T pia emyeipnon Oev avtéxel va BpiokeTal e TTApa TTOAAOUG
EMYEIPNUATIKOUG KAAOOUG aTov idlo xpovo. lMpémer va AdBel pia ammdé@aoon va CGUYKEVIPWOEL TIG
OpaaTNPIOTNTEG TNG OE€ EKEIVOUG TOUG ETTIXEIPNMUATIKOUG KAGOOUG OTTOU UTTOPEI va ETMITUYXAVEL TA
KOAUTEPQ aTTOTEAEOPATA KAl va gival avTaywviaTiKA. H idia auth ammé@acn 1oxUEl Kal yia To TTEAATOASYIO
piog emixeipnong. Eivalr amapaitnto o1 gUyxpoveg €TTIXEIPATEIG va E€TMIKEVIPWOOUV o€ auTolg Toug

TTENATEG TTOU €XOUV PEYAAUTEPN oNuaAcia yI' QuTég.

2.5.1 H avéAuon tou Boston Consulting Group

211G apxég TG OekaeTiag Tou 1980, TTOAAEG ETTIXEIPNOEIG CeKivnoav va XPnOIPoTToiolv TO yVwOoTO
ouoTnua availuong Boston Consulting Group, TTPOKEINEVOU VA EKTIUATOUV TNV QVTAYWVIOTIKOTNTA TOUG
o€ KABE ETMPEPOUG OTPATNYIKA ETTIXEIPNUATIKY Jovada évavT TG EAKUCTIKOTNTAG TOU KAGOOU OTOV OTT0i0
dpacTnplotroleiTal N povada auTh. Av Kal OTOXEUEl OTNV €KTIUNON TTPOIOVTWY, N avtioToixn avaAuon

MTTOPEI VO XPNOIUOTTOINGEI TTPOKEINEVOU VA EKTIUMOEI TO XAPTOPUAAKIO TTEAATWYV Wiag ETTIXEIPNONG.

210 AIATPAMMA 6 TrapéxeTal pia TEXVIKA yia d1agopoTroinan avAapeca OToug TUTTOUG TwV TTEAATWY,
Bdon tng avaAuong Tou BCG. To didypappa mapouaidlel duo aéoveg, Baael dU0 Bacikwyv aTOXwv TNG
KGO £TAIPEING: TNG TXETIKAG KEPOOPOPIAG TNG ETTIXEIPNONG KAl TNG TTPOCTIBEPEVNG agiag TTou AapBavetal

atTd Tov KABE TTEAATN.
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Baoikoi MBavoi
nEAdng Baoikoi
: -MioToi, HeYaAn NeAareg
MpooTiBepevn didokeia wnc.
Atia nou
avTiAauBavovrai
Ol NEAATEC
Ixavonoinuév MeAareg ox1
ol NMeAareg anodekToi

SXETIKA KEPDO®OPIa The Emixeipnong

O1 dUo d&foveg dnuioupyouv TECOEPIG KATNYOPiEG TTEAATWY n KaBeyia OoTTO TIG OTIOIEG OTTOITE pia

OIOQPOPETIKNA ETTIXEIPNTIAKA GTPATNYIKA.

1. O1 un amodekToi TeAdres. YTTapXouv, TTpdyuaTi, opkeToi TTEAATEG TTou Ogv agidel yia TNV €TTIXEIPNON va
Toug Kkpatngel. Mia pévo epwtnon oe kaGBe TwAnT Ba emPeBaiwve OTI KATTOIOI TTEAATEG €ival
atmAnpo@opnTol, Un PEOAIOTEG Kal UTTEPBOAIKA aTraiTnTIKoi. AKOUN Kal av ol TTEAAGTEG auToi Oev gival
exOpikoi, uttapxel TouAdyiaTov éva 10% Tou guvoAikoU apiBuoU TTeAATWVY TTou BeV gival ETTIKEPDNG O€ ia
emixeipnon yia d1dopoug Adyoug OTTWG XAUNAGG OYKOG TTWAAGEWY, un GUPBATH «Xnueia», f pia Taon
atré TNV TTAEUPE QUTWV TWV TTEAATWV va «odnyouv» TNV TIUM TTPOG Ta KATW Xwpig va AauBdvouv utréyn

TOUG GAAEG OTTO TIG TTPOCTIBEUEVEG OiEG TOU TTPOIOVTOG.

2. O1 «ikavorroinuévor» meAdreg. Autr n opada TreAatwyv Ba Tpémmel avta va Aappdvel Eva uwnAo
emimedo IKavoTtroinang, aAAG 8ev Ba TIPETTEl va ATTOCTTIA TNV ETTIXEIPNON OTTO TNV EMKEVIPWON OTOUG
«Baoikolg» TeAATEG. AuToi 01 TTEAATEG OuvioToUV TrepiTou 1o 40-50% TOU OuvOoAIKoU TTAnBucpou
meAatwyv. MepidapBdvouv BiounxavikoUg TTEAATEG KAl KATAVOAWTEG TTOu gival PeydAol o€ apiBuous aAAd

MIKPOi 0€ XpnHaTIKOUG 6poug. ATTo auTh TNV opdda n eTaipeia dev AauBAavel apkeTa KEPDN.

3. O1 evdexouevor «Laagikoi» teAdreg. Autrp n opdda TeEAATWV WPTTOPEI va Pnv gival €mKEPONG
BpaxutrpéBeapua aAAG pakpoTTpdBecua UTTAPXEl TO EVOEXOUEVO va Yyivouv Baoikoi TreAaTeg. Eival autoi

TT0U XpPEIGgovTal TNV IBI0ITEPN TTPOCOXN TNG ETTIXEIPNONG.

4. O1 «Baaikoi» 1 meAdTeg «aatépia». AkolouBwvTag Tov kavéva Tou Pareto, autr n oydda TTeAATWV
ouvioTd éva 20% A AiyOTEPO TOU GUVOAOU TwV TTEAATWY OAAG cuvelopépel Eva 80% 1 TTEPICCOTEPO OTOV

Oyko TTWANCEWYV TNG €TIXEIPNONG Kal oTa KEPDN. Mia emixeipnon e§uttnpeTei KaAUTEPa auTr TNV opdda
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péoa amé autd Tou TPooBETel oTnv aia Twv TeAaTwv TNG. Mia emixeipnon xpnoipoTtroiei TNV
€€eIdikeuon NG Kal TIG IKAVOTNTEG TNG OTNV TEXVOAOyia, TNV TTOIOTNTA, TO KOGTOG, TNV TTOPAKIVNON TWV
UTTaAARAWY TNG KTA TTPOKEINEVOU va BonBroel TIG ETTIXEIPNOEIG-TIEAATEG TNG VA YiVOUV TTIO QVTAYWVIOTIKEG
Kal o Kkepdo@odpeg. H mpooTiBéuevn agia Tmou o1 TeAdTEG TNG AauBdAvouv TIPETTEI OUVEXWG va
ouvtnpeital €101 WOoTe va dnuioupyei TEAATEG «yla pia Cwr». O TeAdTEG QUTAG TNG KATnyopiag

OVOUACZOoVTal Ol «POVINWG AVETTTUYUEVOI» TTEAATEG.

2.5.2 «MAaTiviévol, Xpuooi, Aonpéviol, XaAkivol kai Zidgpéviol» TTEAATEG.

XPNOIYOTIOIWVTAG TIG AVAAOYIEG TWV PETAAWYV TTAPAKATW TTAPoudiadeTal £vag eVOAAAKTIKOG TPOTTOG
O1dKkpIoNG KaI TUNUATOTTOINONG TNG BAoNG Twv TTEAATWV Kal Twv €MITESWY TTPOIOVTWY KAl UTTNPECIWY

TTou Trapéxovrai. [6]

lMAanivévior (platinum) meAdreg. Autoi o1 TTeAdTeg Aaufdvouv peydAn agia atmmd Tnv €TmXEipnon kai n
emixeipnon kepdicel Ta péyiota atrd autolg. H emmixeipnon dnuioupyei oTpaTnyIKEG cuppaxieg padi Toug,
0l OTT0iEG TUYXWVEUOUV TIG BIEPYOTieg TTOIOTNTAG KAl TTAPAYWYIKOTNTAG O€ Hia adpatn, eviaia digpyagia
KOl yia Tov TTeAATN Kal yia Tov TTPopnBeuTr). Autd OX1 JOvo aufdvel Tnv Kepdogopia Kal yia Toug dUo,
aAAG €TTiong au&dvel To KOOTOG TTOU UGIOTATAI O TIEAATNG OTAV aAAGlEl TTPOUNBEUTH (KOOTOG PETaKIiVNONG

— switching cost) .

Xpuooi (gold) meAdreg. AuToi gival ol TTEAGTEG TTOU €ival axedOv TOOO GNUAVTIKOi 600 Kal Ol TTAATIVEVIOI

TTEAATEG, AAAG BEV £XOUV TA TTAEOVEKTAMATA TNG ONUIOUPYIAG OTPATNYIKWY CUMUOXIWV.

Acnuévior (silver) meAdreg. Tia autolg TOUG TTEAATEG, N €TTIXEIPNON TTOPEXEI SIAPOPOTTOINUEVA TTAKETA
TTPOIOVTWY KaI UTTNPEoIwyv. H oxéan Tng emxeipnong We Toug TTEAATEG auToUg av OxI KaAAigpyeital

€TTigova, TOUAdYIOTOV GUVTNPEiTal.

XdAkivor (bronze) meAdreg. MNa autolg Toug TTEAATEG, N €TMIXEIPNON AvakaAUTITEl OTI apxidel va KIveiTal
ammd Tnv kepdogopia otnv ¢nuia. H épsuva deixvel 6T pévo Ta dUO TPITA PE TPI TETAPTA TWV TTEAATWV

Miag eTmIXeipnoNG oTNV TTPAYUATIKOTATA KAAUTITOUV Ta 0Ta0epd Kal HETABANTA £€00a.

2i0epéviol (tin) meAdreg. Or emmixeiprioelg Ba TTPETTEl va avakaAUyouv TPOTTouG va KAvouv auToUg Toug

TTEAATEG MKEPDAG OAANIWG TTPETTEI va TOUG evBappUvouv va eTTIAEEOUV GAAOUG TTPOUNBEUTEG.

210 AIATPAMMA 7 arreikoviCeTal n ouveiopopd Tou KABe TUTTOU TTEAATN OTO OUVOAIKO KEPOOG €VOG

mpounBeuth. O1 TTAaTivéviol TTeEAGTEG TTou ouvioTouv 70 10% TOU OUVOAIKOU apIBuoU TTEATWV piag
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ETTIXEIPNONG, OuveIo@EPouV To 25% Tou GuvOAIkoU képdoug. Or xpuooi TTeAdTeg, TTou eival To 15% Tou

ouvoAou, auvelg@Epouv T0 25% Tou ouvoAikou kEpdoug. O1 aonuéviol TTEAATEG, TTou atroTeAoUv 10 35%

TOU oUVOAIKOU apiBuoU ouvelo@épouv To 45% Tou ouvoAikoU kEpdoug. Or XaAkivol TTEAATEG, TToU gival TO

20% ToUu ouvoAIKoU apiBuou, TTpooPEépouv Pévo To 5% Tou KEPDOUG. TEAOG o1 a1dEpEvIol TTEAATEG, TO

20% Tou ouvoAou Twv TTEAATWY, ETMIPEPOUV Cnpieg TTepiTToU 15%.

MocooTo
Képdoug

Al

100
%

80%

60%

40%

20%

MAaTivéviol

Xpuaooi

Aonpéviol

XaAkivol

Znuia

210epéviol

tA A(DOPOI'I(PIHZH MNEAA" 21 nAL 2T ||‘cu_\|)0 PA ZTO |

10%

25%

60%

i IMoc067T6 TOL GLVOALKOV UPLONOD TTELATOV
2.5.3 O1 KaAUTEPOI QPINOCI KUI OI XEIPOTEPOI EXUPOI HIAG ETTIXEIPIOT|G.

80%

TENOG, €vag aKOUN €VOAAOKTIKOG TPOTTOG Ol1aPOopOTToincNG TwV TTEAATWV (O€

atroAuTa

TMOTOUG,  QTTOOTATEG,

TTAPOKATW.[7]

ID10TEAEIG
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O1 amoéAura moroi (loyalists) eival o1 TTEAATEG TTOU €ival ATTOAUTA IKAVOTTOINUEVOI ATTd TNV ETTIXEIPNON.
AtroTteAoUv To BepéAio TNG eTTIXEIPNONG. YTTAPXEI atrOAUTO GUVTAipIaoUa avapesa OTIG avayKeG TOUG Kal
TIG TTPOCPOPEG TNG ETTIXEIPNONG. AKOUN AVAPECT O€ AUTOUG UTTAPXOUV KAl EKEIVOI Ol TTEAGTEG TWV OTTOIWV
ol guTTEIpiEG EETTEPVOUV TIG TTIPOCGOOKIEG TOUG KAI CUVETTWG YivOVTal Ol «aTTOOTOAOI» YIO TNV ETTIXEIPNOTN.
O1 amroorareg (defectors) yevikd BewpouvTtal auToi TTou dnAWvVouV TTOAU
QVIKOVOTTOiNTOIl, OVIKAVOTTOiNTOl, | OUdETEPOI 60OV aopd TNV OXEON
TOUG ME TnVv EemiIxeipnon. AkOun kal €éva ONMAVTIKO TTOOOCTO TWV
IKOVOTTOINUEVWY  TTEAATWYV  YyivovTal OTTOCTATEG TNV OTIYUR) TTOU O
AVTAYWVIOHOG TTPOCPEPEI Hia XapunASoTeEPN TIMA 1) GAAA TTpovouia. AuToi
ol mreAdareg utmroAoyifovral oto 10% pe 50% Tng Baong TTEAATWV TNG
emixeipnong. To yeyovog va a@rRvovTal auToi ol TTEAATEG VO ATTOOTATOUV
gival iowg 1o XeIPOTEPO AGBOG TTOU PTTOPOUV VA KAVOUV Ta BIEUBUVTIKA
oteAéXn. H e§aoc@dAion Tpoooxng o€ auTtoUg TOUG TTEAATEG UTTOPEI va
MeTaTpéWel TOUAAXIoTOV 50% atrd auToug o€ atrOAUTA TTICTOUG.

Avdupeoa oTnv opdada TwWV ATTOCTATWYV Ol TrIo ETIKivOuvol gival ol
Tpouokpareg (terrorists). Autoi €ival TreAdTeg TTOU €XOUV AOXNMES
EMTTEIPIEG ME TNV ETIXEIPNON, AAAG n €mmIXEipnon d&v TOUG OKOUEl | eV
TOUG atravtdel Kol dev dlopOwvel Ta TPOBARMATA TnNg Ot OXEOn HE
auTOoUG.

O1 1d101eAgic (mercenaries) eival IkavoTtroinuévol TTeAATeG TTou dev Oeixvouv agoaoiwan. Kuvnyouv Tig
XauNAEG TIPEG, Oev ayopdlouv oe aTaBepég TTEPIOOOUG aAAG avaAloya e TIG ouvhBwg aoTabeig dIaBETelg

TOUG, Kuvnyouv TIG TATEIG TNG JOdaG ) avalntouv Tnv aAlayr] yia xdpn g aAAayng. Eivar akpioi yia va

aTroKTNOOoUV, WOTOCO EUKOAOI GTNV OTTOXWENON.

O1 dunpor (hostages) eival ekeivol ol TTEAATEG TTOU BEV TOUG IKAVOTTOIOUV TO TTPOIOVTA 1} Ol UTTNPETIES TNG
emixeipnong, aAAa dev éxouv kapia GAAN emmdoyr) emTeldf n emixEipnon Acitoupyei o€ POVOTTWAIOKO

mePIBEANOV, GUVETTWGS BewpouvTal aiXxpudAwTol. QOTOC0 GTNV TTPWTN TTEPITITWON TTOU XGAAPWVEI AUTO TO



povoTrwAlakd TeEPIBAANOV oI dunpol «dPaTreTeUOUV», EVW OTO HECODIAOTNUA TTOPATIOVIOUVTAl TOOO

£VTOVQ TTOU KOTOOTPEPOUV TO NBIKO TNG ETTIXEIPNONG.

2.6 H adia Tng «d1dpkelag wng» Tou reAdTn (Customer Lifetime Value)

«YTapxel uovo évag EyKUpOS OPIaUIOS TOU OKOTTOU TWV ETTIXEIPHTEWV: va dnuioupyrioouv évav mmeAdrn. O
meAGTNG eivai 1o BeuéAio yia pia emixeipnon kai diatnpei v omapén mng. Autdg armmé poévog Tou Oivel
epyaaiax»

Peter Drucker,

The Practice of Management
2.6.1. H aia (value) Tng apoaciwong Tou TeAATN

O1 emyeipAoelg dieBvg €mevOUOUV PEYAAQ TTOOA OTIG OTPOTNYIKEG OIAXEIPIONG OXEOEWV UE TOUG
meAdTeg (Customer Relationship Management) kai Tnv TEXVOAOYiQ TTPOKEINEVOU VA KATAQEPOUV VA
eMKEVTPWOOUV oTov TreAdTn. Katd Tn diadikacia Tou avaoxediaopou Tng emixeipnong yupw atré Ttov
TeENATN, o1 emixelpAoelg avriAapBdavovtal OTi 6Aol ol TTeAATeG dev gival icol Kal Opolol. AlaQOpPETIKOI
TTEAATEG, OTTWG avaAUBnKe KOl O€ TTPONYOUUEVO anuEio, TTapéxouv dIaPOoPETIKA £00da GTOV OPYavIOUO,
ayopdfouv Ta TTPOIGVTA KOl TIG UTTNPECIES YIa BIAPOPETIKOUG AGYOUG Kal OTapaToUV va cuvaAAdooovTal
TAAI yia OIaQOPETIKOUG AGyoug. AuTH n TTOIKINIG CUMTTEPIPOPAG TWV TTEAATWYV €XEI WG OTTOTEAEOUA
O1aQOPETIKEG agieg (0€ OPOUG HEAAOVTIKWV ECOBWV yia TNV €TTIXEIpNoN) 600V apopd Ta dIGPopa TURUATA

TWV TTEAQTWV.

Mpokeipévou va peyioTotroinBei n kepdogopia, gival anuavTikd yia TIG ETTIXEIPACEIS va KaBopioouv Tnv
agia kard v didpkeia NG (wng Twv TTeEAaTwy (dnNAadr) katd Tnv dIGPKEIQ TTOU OI TTEAATEG diaTtnpouv
doooAnwieg pe Tnv €tmixeipnaon). Nvwpifovtag Tnv JeAAOVTIKN auTr agia uTTopouv va S1agopOTIoIoOUV TN
OpacTNPIOTNTA TOU PAPKETIVYK TTPOKEIMEVOU VA PEYIOTOTTOINOOUV Ta HEANOVTIKG £€000a Kal TNV atTédoon

NG emévduong (return of investment).

2.6.2 Opiopdg Tou CLV(Customer Lifetime Value)
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H at&non 1ng diatripnong Twv TreAaTwyv (customer retention) eEapTaTal KUPiWG aTrd TNV aTPATOAGYNON
(recruitment) Tou katdAAnAou TreAdTn. O umroAoyiopog TnG agiag Tng dIdpKeIag CwAG Tou TTEAATN
(Customer Lifetime Value-CLV) BonBd woTe va e€ag@alioTei 0TI auToi ol TTEAATEG TTOU £XOUV PEYAAN
CLV Ba yivouv 0 0T0X0G KOTG T OTAdIA TNG TTPOCEYYIONG, TNG ATTOKTNONG, TNG OVATITUENG Kal TNG

diatipnong Tou treAdn. [8],[9]

H agia g didpkeiag ¢wng Tou TTEAATN gival n kaBapd Tmapouaa aia OAwv Twv EI0QOPWV Kal £E6dWV
TTOU avapévovTal amd €vav kaivoupylo TTeAdTn. Me o ammAd Adyia Tméco agifel €vag TTeAATNG OTNV
emixeipnon onuepa, d08éviog Tou kEPSoug TTou Ba dnuioupynoel oto PéNAov. Eva Tropddeiypa

utroAoyiouoU TéTolag agiag epgavifetal ato MAPAPTHMA 1. [8]

2.6.3 H 1coppoTria avdpeoa oTnVv amroKTnON, TNV d1aTPNON KAl 0TV

AVATTITUSN TTEAATWV.

O1wg €xel TpoavagepBei n alnon Tng dIaTAPNONG TwV TTEAATWYV £XEl BETIKEG ETITITWOEIS YIO TNV
KepdOPOpPIa TNG ETTIXEIPNONG KaI CUVETTWG gival £€vag atmd Toug Baadikolg oTdXoug TnG oTpaTtnyikng CRM
NG emixeipnong. Qotdéoo n atpatnyiki CRM TrpéTrel va €xel 0TOX0 TNV algnan Tng kepdoopiag yia Tov
opyavioud PECW TOU KOTAAANAOU XEIPICHOU TwV TTEAATWYV Kal OXI ATTOKAEIOTIKA Tnv diatrpnon Twv noén
uTrapXOvTwy TreAatwy. [10]

H avdAuon tou CLV Tpétrel va yivetal o€ OAa Ta oTadia Tou KUKAOU (WG Tou

TTeEAATN TTO0U gp@aviCetal oto AIATPAMMA 8. [11]

[ e

AIATPAMMA 8: O KYKAOZ ZQHZ TOY MNEAATH
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2.6.4 H agia Tou mreAdTtn ota otadia Tng NMpooéyyiong
Kal ATTéKTnong

H CLV ptropei va utroAoyioTei yia Toug mBavoug TTEAATEG, XPNOIMOTIOIWVTAG TOUG puBUOUG UETATPOTING
Twv MMOavwy TEAATWV O€ TEAATEG KOl TOUG HETAYEVEOTEPOUG PuBuoUg OIaTAPNONG WG TTEAATEG,

TTPOKEINEVOU Va UTTOAOYIoOUE Ta TTIBAVA PHEANOVTIKA £€000a aTTO KABE TTEAATN.

2.6.5 H agia Tou mreAdTn o1o 0TAdI0 TNG AVATITUENG

Oupola, n avaTrTugn Tou TTEAATN UTTOPEi €TTIONG va eKTIUNBEI o€ 6poug PETABOAARG TNG KEpdoopiag, OTav
OUYKPIVOUUE TO atroTEAeOUa TNG HETAROANG TNG CUUTTEPIPOPAG TOU TTEAATN OE TTAPAYOVTEG OTTWG Eival Ol
emmmAéov TTwAAoelg (cross-selling kai up-selling), o puBpodg avagopdg (referral rate), n ouxvoTnTa TWV

ayopwyv (frequency of purchases) KTA.

2.6.6 H agia Tou reAdTN 0TO OTASIO TNG AIATAPNONG

KaTtd Tov oxediaoud piag oTpatnyiking HAPKETIVYK SIATAPNONG TTEAATWY,
Ol EPWTAOEIG TTOU TTPETTEI VA UTTORANBOUV gival:
»  Tiatgnon utmopw va emTiXw oTNV dIOTAPNGCN TWV TTEAGTWV HOou;

» Mool TeAdTEG Ba TTPETTEN VA €ival 0 OTOXOG TNG augnuévng diaTipnong;

»  Timpémel va E0déww o€ diepyaaieg HAPKETIVYK TTPOKEINEVOU VA ETTITUXW TNV dIaTAPNON;

H avdAuon CLV Tmapéxel Tnv Bdon yia tov KoBopiopyd Tou Babuol amédoong Twv OTPATNYIKWV

dlarripnong TeAATN.

2.7.1 Mia épguva TTOU OXETI(ETAI HE TNV EUNICONCIO TWV ETTIXEIPAOEWV

600V agopd Toug TTEAATEG TOUG.

47



>¢ €peuva TTou dievepynBnke o€ éva peydAo apiBuod emixeiprioewv Byrkav Ta akéAouba gupTtrepdopaTa:

[12]

210 62% TWV EMIXEIPACEWV TTOU éAaBav PEPOG OTNV épeuva, dev
gival o KaBévag evAMEPOG YIO TNV OXEON TWV TTEAATWV HE T
TPOIOVTA N TIG UTTNPECIEG TWV ETTIXEIPHOEWV.

To 62% Twv emxeIpoewy dev Bewpei OTI N IKAVOTTOINON TWV TTEAATWY €ival n peyaAlTepn
TTpoTEPAIOTNTA.

Moévo 1o 60% BaciCel TNV avTaywvIoTIKA TOU OTPOTNYIKA OTNV TIPOCOXNA TWV OVOYKWV TOU

TTEAGTN.
Movo 10 57% BaBpoAoyei TIG avAyKeg Twv TTEAATWYV Ooav TNV UTT apiBuov Eva TTPoTEPaIOTNTA.

AiyéTepa atd Ta PICA vEQ TTPOIGVTA Kal UTTNPETieG avatrTuooovtal i BeATiwvovTtal BAoEel Twv
OUOTACEWYV Kal TTAPATTOVWY TwV TTEAATWY, eVvw o€ GAAN €peuva Tou MIT @avepwveral 0TI TO

80% TwV TEXVOAOYIKWYV KAIVOTOMIWY EPYOVTAl ATTEUBEIag aTrd TOUG TTEAATEG.

210 17% Twv EMYXEIPOEWY OEV UTTAPXElI OUCIACTIKI ETTIKOIVWVIO TNG ETTIXEIPNONG WE TOUG
TTENATEG, OUTE OKOPA KAl HEOW TWV TTWANTWYV TNG. To 22% TNG avwTePng dioiknong, 1o 29% Tou

MdapkeTivyK Kal To 67% ToU TUAPaTOG R&D €TTiONG BEV ETTIKOIVWVOUV PE TOUG TTEAATEG.

To 13% Bev £Xel KOvEVO OTOV OPYAVIOUO TOUG TTPOKEINEVOU VO AVTITTIPOCWTTEUEI TOV TTEAATN KOl

va AEITOUPYEi WG CUVAYOPOGS KAl UTTEPACTTIOTHG AuTOU.
EmmimmAéov 1o 12% Oev XpNOIUOTTOIET TUTTIKEG HEBABOUG va KaBopioel TIG avAYKEG TOU TTEAATN.

Mévo 1o 3% 6étel TV IKavoTToinon Tou TTEAATN gav TO UTT apIlBudv éva KPITHAPIO yia Tov

kaBopioud TNG aTrodnuiwaong TG avwTepng d10iknaong.
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2.7.2 Néyol yia Toug oTroioug ol TTEAATEG
ATTOMOKPUVOVTAl ATTO TV

gmixeipnon.

2TOUG TTEPICOOTEPOUG ETTIXEIPNUATIKOUG KAGAdOUG oruepa n dl1agopoTroinon
TOU TTPOIOVTOG e€aavileTal. O1 TEXVOAOYIKEG KAIVOTOMIEG aVTIYPAPOVTAI TTOAU
€eUKOAa. O1 deopoi TWv TTEAATWYV ME TO TIPOIOV Egival acBevéoTepol yiarTi
uttdpyxouv  TTOAAG  uttokatdoTtata  Trpoidvia  diaBéoiua.  Qotdéco, n
d1apOoPOTToINCN TNG EEUTTNPETNONG TTOU TTAPEXETAI Eival hia TTEPIOXA OTTOU gival
duvatd va «aIXUAAWTIOBEI» O TEAATNG KOl va OTTOKTACEl N ETTIXEipNOoN

QVTAYWVIOTIKO TTAEOVEKTNHA.

MapoAa auTtd, Aiyeg €TIXEIPAOEIG €ival o€ BEON va eKUETAAAEUTOUV TNV EUKAIPIO VO TTAYIWOOUV TIG
oxéoelg Toug pe Toug TeAATeG. O1 avaAuTég TnNg ayopdg €Xouv avakolvwoel o1l To 70% Twv
emavaAappBavopevwy TTwARoewy yivovtal atrd adiagopia kal 0x1 amd agooiwon (loyalty). Auté onuaivel
OTl pia peydAn pepida Twv TTEAATWV PTTOPEI va gival €TMIPPETTAG O€ AVTAYWVIOTIKA TTPOYPAPHaTa

MAPKETIVYK Kal UTTOYPAUUiZel TNV avayKn va eVIOXUBE N eUTTIOTOOUVN TWV TTEACTWV.

2.7.3 INaTi ol EMIXEIPAOEIG OEV ETTIKEVTPWVOVTAI OTNV
IKOVOTTOiNoT TOU

TTEAATN.
O1 emXeIPpAOEIG KAl Ol opyaviouoi dev divouv €TTAPKN TTPOCOXH OTOUG
TEAATEG KAl OTNV IKAVOTTOiNoT Toug yia didgopoug Adyoug:
v Tarti égouv Aiyn yvwon i memoibnon 61 o KUPIOG OKOTIOG Twv TIPOUNOEUTWY €ival va
OnNUIOUPYNCOUV IKOVOTTOINUEVOUG, HOVIUOUG Kal aPOCIWHEVOUG TTEAATEG.
v' Tiati moTedouv OTI BpiokovTal Og KATTOIOV ETTIXEIPNUATIKO TOUEQ TTPOKEIMEVOU va @TIAYVOUV

TPOIOVTA 1 Vva TIPOCQPEPOUV UTTNPETIEG, OAAG OTTAvIa  TTPOKEIYEVOU va  dnuIoupyouv

IKAVOTTOINUEVOUG KAl AQOCTIWHEVOUG TTEAATEG.
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Autdg 0 TTEPIOPIoUEVOG OPICOVTAG EKTEIVETAI ETTIONG KAl OTOUG epyalopevous . O1 epyalopevol
XOpaKTNEiCouv Tov pOAO TOUG pE OPOUG ETTAYYEAUOTOG 1) KABNKOVTWY, aAAG oxedOV TTOTE UE
6poug IKavoTroinong Tou TEAATn. AveEdptnTa amd TOv TITAO TOUG Ol TIEPIOTOTEPOI
eCakoAouBoUv va BAETTOuv Toug TTEAATEG Oav €vOXAnon R oav va punv utrdpyouv (TT.X. Ol
TeAGTEG Dev gival n douAeId pou).

MoAAoi epyalduevol aioBAvovTal ATTOPAKPUOUEVOI OTTO TOUG TTEAATEG, XWPIG va avayvwpifouv
o1l gival oUvdeouOl 0¢€ dia «aAuoida TTEAQTWYV», UE TNV ETTOUEVN ETTIXEIPNOIOKA AgITOupyia cav
TOV GUECO TTEAATN Kal TOV £EWTEPIKG TTEAGTN OTO TEAOG AUTAG TNG aAuaidag.

MoAU ouxvd Ta TTpoidvTa avamTiooovTal BAcel TNG «PwVvnG TNG Aloiknong» A TNG «PWVAG Tou
pnxavikoU» Kol Oxl TNG «@wvrg Tou TEAATN». TToAAEG @OpéG n Aloiknon Kal Ol PnXavikoi
moTedouv 6Tl YVwPICouV TTEPITOOTEPA OXETIKA YE TO TI BEAOUV oI TTEAATEG TOUG aTTO OTI 0!I idIoI Ol
TTENATEG TOUG.

O1 emixeipnoiokéG TTONITIKEG Kal S1adikagieg axediAdovTal yia TOUG GKOTTOUG TOU €AEYXOU Kal TG
dloiknaong, avegapTnTa Pe TO €AV TETOIEG TTOMITIKEG £XOUV PEYAAN onuacia yia Toug TTEAATEG N
akoun xeipdTepa £av Ba TTpokaAoUoav ATToyorTEUDT KOl dUCQOPIa GTOUG TTEAGTEG.

Eival oxeddv aliwpa o611 dev pTTopEic va £XEIS IKAVOTTOINUEVOUG TTEAATEG XWPIG va E£XEIG
IKAVOTTOINUEVOUG TTAPAYWYIKOUG epyalopévous. QoTd00 0 AOYOG TTOU OI ETTIXEIPATEIG £XOUV
adid@opoug gpyaldouévoug €xel TTOAU Aiyo va KAveEl Je TOUG £pyalouévoug Kal TTEPICCOTEPO UE
TNV KATOTTIEGTIKA Kal KOVTO@BaAun dioiknon (management) Twv TTIXEIPATEWV.

Ta «aTeyava» peTagl Twv THNUATWY Yiag €TMIXEIPNONG GuXvA TTOPAYOUV avTaywviouo avaueaa
o€ @aTpieg TTou BIEKDIKOUV dUvVAUN, avTi yia SIGAEITOUPYIKF) GUVEPYADia YE KEVTPO TIG AVAYKEG

TOU TTEAATN KaI TNV IKAVOTTOINGT) TOU.

AKOuN Kal av dev ayvoouv TOUG TTEAATEG TOUG, Ol ETTIXEIPNOEIG ATTOTUYXAVOUV

va oupTrePIAGBOUV auTd TTou yvwpiouv yia TIG aTTAITACEIS TwV TTEAATWY OTNV

OUVOAIKI] TOUG OTPATNYIKA YIa TPEIG AOYOUG:

1. Alagopég avaueoa OTIG ATTAITACEIG TWV TTEAATWV Kal OTIG AVTIAWEIG TNG £TTIXEIPNONG. MNMoAU ouyvd ol

TTENATEG ava@EPouV OTI TTICTEUOUV TTWG Ol AVAYKEG TOUG, AAAEG QOPEG AIYOTEPO Kal AAAEG TTEPICOBTEPO,

d¢ev karavoouvTal atrd TOUG TTPOUNBEUTEG TOUG.

2. To Kevé TTOU UTTAPXEI OTNV KATAVONON TWV OVAYKWV TOU TreEAATN

odnyei o€ éva OHOIO KEVO OTNV EKTTARPWON AUTWY TWV AVOYKWYV. MeviKd,
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Ol AVTIAYEIG TWV TTEAATWYV OXETIKA ME TO TTOCO KAAA EKTTANPWVOUV Ol
TPOHUNOEUTEG TIG AVAYKEG TOUG E€ival TOAU XOUNAOTEPEG ATTO TIG

AVTIOTOIXEG AVTIAQYEIG TWV TTPOMNBEUTWV.

3. 'EAeiyn déopeuong tng Aloiknong OXETIKA PE TNV IKAvoTroinon Twv TreAatwy. OpPICUEVEG TUTTIKEG
TTPAKTIKEG TNG Aloiknong TTou atroTeAOUV CUPTITWHATA TNG EAAEIWNG BECUEUONG VIO TNV IKAVOTTOINGN TWV

TTeEAQTWV givail:

V' YTIApXeEl YEVIKA évTovn @PovTida yia TIG BPaXUTTPOBECHES XPNHOATOOIKOVOUIKES ETTIOOOEIG TTOPG
YIQ TNV HOKPOTTPOBETHN IKAVOTTOINGN TOU TTEAATN.

v YTApXOUV £0WTEPIKEG DIAPOPEG aVAPETT OTO JAPKETIVYK KAl OTNV TTapaywyr, otnv Aloiknon
KOl 0TOUG €pYyadOUEVOUG.

v' 01 dIguBuVTEG Dev eUTTAEKOVTAI TTOAEG QOPEG TTPOOWTTIKG OTO B€ua TNG IKAVOTToinGNG TOU
TeNATN, OoUTE N XPNUATOOIKOVOMIKN TOUG OTTO{NMiwon OUVOEETAlI PE TNV IKAVOTTOINON Twv
TTEAQTWV.

v' Agv uTtdpyel cuvABWG ETTITPOTIN TTOU Va €XEl TNV euBUVN TNG IKAVOTIOINONG TWV TTEAOTWV.

2.8 "E§1 apxég TTou UTTopoUv va EMIPEPOUV TNV APOTiwoN TWV TTEAATWV.

O1 «opxég» kaBodnyouv TIG OXEOEIS AVAPECO OTOUG QVOPWITTOUG, TIG KOIVWVIEG KOl TO KPATN yid
mepIoadTEPa a1Té 5000 Xpovia. AvaTtapioToUv pia «aykupo» eUTTIOTOOUVNG KOl OTOBEPOTNTAG OE éva
peTaBaAAOpevo kal aoTtabr] kéopo. Mapéxouv pia TTugida nBIKNAG TTpoKEIyévou va KateuBuvBouv ol
avbpwtrol.

Eival onuavTikd, CUVETTWG, N agooiwaon Tou TTEAATN va kaBodnyeital ato éva
oUVOAO OTOBEpWY apXWV TIOU XTICOUV €va  UAKPOXPOVIO «OUUBOAAIO»

QvAUEDCQ O€ Wia ETTIXEIPNON KAl TOUG avOPWITTOUG TTOU TNV TTEPIBAAAOUV KABwWG

ETTIONG KAl QVAPECA OTNV ETTIXEIPNON KAl OTOUG BACIKOUG TNG TTEAATEG.

MapakdTtw Ba yivel pia TTpooTTddela TTapousiaong Twy BOCIKOTEPWY APXWVY TTOU «KaBodnyouv» Tnv

agoaiwon Tou TTEAATN.

2.8.1 Zuvepyacia faoci{opevn otnv HOIKA Kai TRV AkepaidTnTa.
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Av Kkal o1 AGyol yIa TOUG OTTOIoUG TTPETTEI O1 ETTIXEIPAOEIS va KaTeuBuvBouv TTpog Tnv nBikA eival Tépa
TToANOI TTapakdTw Ba avagepBoUV o1 TPEIG TNUAVTIKOTEPOI.

lMpwrov, T0 KOIVO EEKIVA va KPIVE TIG ETTIXEIPATEIG avAAoya PE TNV KOIVWVIKH TOUG ATTOTEAECHATIKOTNTA-
TNV €midpacr] Toug oTo TrEPIBAAAOV Kal Tov pOAO Toug OTnv €mmAucn 1 dnuIoupyia KOIVWVIKWV
TTPORANUATWV.

AgUtepov, ol KOTaVaAWTEG £XOUV ABN MEYAAN yvwon OXETIKA PE TTapafidoelg Tou TTeEPIBAAAOVTOG aTTd
OIGQPOPEG ETTIXEIPNTEIG KATA TO TTOPEABOV Kal TWV ETTITITWOEWY TWV TTOPEUPRATEWV QUTWV.

TpiTov, Ta AVTAYWVICTIKA Kal AVNAER TTOAAEG POPEG HECO EVNMEPWONG
e€avaykafouv Katd KATTolo TPOTTO TIG ETTIXEIPNOEIS VO Eival TrIo
€IANIKPIVAG, a@oU To nBIkd oAioOnua piag emixeipnong MITOPEi TTOAU
YPAYOPO Va Yivel eUpUTEPA YVWOTO, ME OTI CUVETTAYETAI KATI TETOIO YIO

TNV QAN TNG EMIXEIPNONG.

‘Eva oAU KaAd Trapddelyua nNBIKNAG ETTIXEIPNMATIKNAG CUUTTEPIPOPAS gival TG Motorola oTig Hvwpéveg
MoAiTeieg. ZTnv Motorola, TToAAG xpdvia TTpiv, éva TTOAU eTTIKEPOEG TUUBOAAIO yIa £va TNAETTIKOIVWVIOKO
ouotnua pe pia kuBépvnon NG Aativikig ApepikAg €poiale va eival aiyoupo, OTQV O AVWTATOG
aflwpatouyog TG KuBépvnong yia Béuarta pounBeiwyv ¢ATNoe va dwpodoknBei. Av kai auTr) n TTPAagn
ATav o Kavévag Katd Tnv OIEVEPYEID ETTIXEIPNUATIKWY EPYWV OE QUTH TNV Xwpa, 0 TPOEdPOg Tou
AloiknTikoU ZupBouAiou Tng Motorola, apvrBnke va utrokUwel AéyovTag 6T n emixeipnan Ba TrpoTiyoloe
va XAaoel yia €TMXEIPNUATIKY) dpaoTNPIOTNTA G€ OTTOIOOATIOTE ONMEIO TOU KOOUOU, TTapd va Yivel JEPOG
aviBikwv dpaaTtnploThTwy. H emixeipnuatikr emTuxia Tng Motorola kai n @Aun NG cav pia amo Tig
KOAUTEPQ DIOIKOUMEVEG ETTIXEIPATEIG TTAYKOOUIWG ATTOTEAET ATTOBEIEN TNG HAKPOTTIPOBECUNG OIKOVOUIKAG

agiag TG NBIKNAG d10ikNoNG TwWV ETTIXEIPATEWV.

2.8.2 NpooTiBépevn Aia otnv oxéon MNMeAdrn-Mpopnbeuth

ZAuepa TToAAOI pIAOUYV yia pia oxéon avdueoa o€ évav TTPounBeuTr Kal évav TTEAATN OTnV oTroia Kal ol
OUo kepdifouv (win-win). QOTOCO 01 TTEPICTOTEPEG ETTIXEIPATEIG TTOU euayyeAilovTal TETOIEG OXEOEIG OEV
£XOUV TTpOXWPNOoEl TTEPa amd To OTAdI0 TOUu ouvlruaTog. ZUh@wva pe auth T OelTepn apxn Mia
emixeipnon TPETTEl va €xel TNV TTeTroiBnon o1 ummdpxel (BpiokeTar ae AsiToupyia) TTpokeIyévou va

TpooBéTel aAnBiv agia oToug Baoikoug Tng TreAGTEG. AuTh n agia TTpéTrel va AngBei atrd Tov eAdTn OTN
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Moponry NG PBeAtiwong Tng OIKAG Tou amroTeAeopaTikOTNTAG. AuTH n PBeAtiwon £pxetal péow NG
OUVEICPOPAG TOU TTPOPNBEUTH OTNV TTOIOTNTA TNG ETTIXEIPNONG-TTEAATN, TO KOGTOG TOU, TNV TEXVOAOYia
TOU KTA. AUTd €ival o@€An TTou O TTEAATNG Sev PTTopEi POVOG Tou va eTTITUXEI KOl 0dnyouv o€ uwnAdTEPN
AVTaywVIOTIKOTNTA Kal KEPOOG yia auTdv. ATTO TNV PEPIG TOU O TTPOUNBEUTAG KePDIZel Evav a@oTIwUEVO

TTEAATN TTOU CUVEICQPEPEI UYPNASTEPQ KEPDN O€ AUTOV O€ pia JOKPOTTPOBeoUN Bdan.

2.8.3 ApoiBaia gumriotoolvn: H autoekrAnpoUpevn rpo@nTeia

Otav £vag dA0KOAOG eV £XEI EUTTIOTOCUVN OTOUG JOBNTEG TOU KAl TOUG Bewpei
KATWTEPOUG 1 UTToPaBuIouévoug, o1 JaBnTég Ba avtattokpiBouv pe TPOTTO
avAAOYO TWV XOUNAWY TTPOCBOKIWY TOU dACKAAOU TOUG. ATTO TNV AAAN pEPIA
oTav 0 OACKAAOG TTIOTEUEl OTIG OUVATOTNTEG TWV HABNTWVY TOU KAl TOUG
evlappuvel, ol Yyabntég UTTPOOTA O auTh TNV TTPOKANCN AVOBEIKVUOUV TIG

IKAVOTNTEG TOUG.

AvTioToixa ouppaivel Kal PE TOUG OIEUBUVTEG TWV ETTIXEIPAOEWV KAl TOUG
epyalopevous. O1 TTpayuaTikoi NYETEG EUTTIOTEUOVTAI TOUG AVBPWTTOUG TOUG, TN

dnNuIoUPYIKOTNTA TOUG Kal TOug evBappuvouv va avaAdpouv TTpwToROUAIEG.

To idlo oupBaivel Kal 0TV OX£ON AVAPECO OTNV ETTIXEIPNON KAl OTOUG
BaoikoUg Tng TreAdTeg. H gumiotoolvn gival éva AOyIKO TTpoidv Twv
apXwVv Kal TNG NOIKAG TnG emixeipnong. XpeladeTal XpOvo TTPOKEIPEVOU
va kTioTei. Eival pia BARpa mmpog BApa eravaAntrTiky digpyacia, aAAd
gival eSAIPETIKA WPEAIUN Ot OPOUG APOCIWONG TTOU ETTIPEPEI KAl OTIG

OU0 TrAEUpEG (eTTIXEIPNONG-TTEAATWV).

2.8.4 Avoixti TOAITIKA TNG ETIXEipNONG
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AuTR n TTONITIKI) onuaivel 0TI yia etmixeipnon ival Tpdbupn va avoigel Ta BiAia
TNG OXETIKA PE TNV TEXVOAOYIQ, TIG ETTIXEIPNOIAKEG OTPATNYIKEG, TA OTOIXEIA TOU
KOOTOUG TNG KTA OTOUG POCIKOUG TNG TTEAATEG, EVW Ol TTEAATEG QUTOI PE TNV
oelpd Toug eival TTpdBupol va kdvouv To id10. oAU Aiyeg eTaipeieg €xouv
@TACEl 0€ QUTO TO ETTITTEDO EUTTIOTOOUVNG, TTOU Eival N ouaia TNG TTPAYUATIKAG
ouvepyaoiag. H emixeipnon €ival pia €méKTAON TWV BACIKWY TNG TTEAATWV,

eKTOG BERaIA TNG IBIOKTNCIOG KAl TWV XPNUOTOOIKOVOUIKWY TNG ETTIXEIPNONG.

2.8.5 EmKEVTPWON OTO UN OVAMEVOHUEVO, TTOU SNMIOUPYEI TNV ETTITTAEOV

IKOVOTToinon oToug TTEAATEG

O1 TTePICOOTEPEG ETTIXEIPNOEIS OTOV Aywva va KEPOICOUV TTEAATEG TTAPEXOUV
évav TTUPrva XOopakTNPIOTIKWY T OTToid O TTEAATNG AVAUEVEL KAl AAUBAVeEl.
2AMEPQ, Ol UWNAEG TTPOCOOKIEG TOU KATAVOAWTH £XOUV  TTEPIOPICEI T
XOPAKTNPIOTIKA Kal TNV TTOIOTATA TOU TIPOIOVTOG 1 UTTNPECIiag o€ KATI
oedopévo. Or1  TreAdTEG  QpYIKA Ogv  ATTOMAKPUVOVTAl, WOTOOO  Ogv
evBouoidlovtal TAéov. H o mpdoarn taon eivalr n dnuioupyia KATTOIWY
XOPAKTNPIOTIKWY TA OTToia oI TTEAATEG deV yvwpilouv 1 TTPoodOKOUV, aAAd
Toug €evBouoiddouv OTTOoTE OCupTTEPIAaPPBAvovTal. Autd Ta  €ITTAéOV, MN
TTPOOOOKWHEVA, XAPAKTNPIOTIKA YEVVOUV TNV yonTteia OTov TTEAATN Kal TNV

METETTEITA aPOTiwon.

2.8.6 ZT1evi) ox€on ME TOV TTEAATN.



Mia €peuva yia Tnv AT&T €&étale Toug TTAPAYOVTEG TTOU EUTTAEKOVTAV OTIG
emMTUXNMEVEG TTWAROEIG. AuToi  TTEpIAGUBavav TNV TTOAUTTAOKOTNTA  TOU
€€OTTAIOUOU, TO PEYEBOG TWV TTAPAYYENIWY, TIG CUYKPIOEIG JE TOV AVTAYWVIOUO
KTA. Ta atmoteAéopara amokdAuyav Ot TNV PEYAAUTEPN CUOXETION WE TIG
ETMTUXNMEVEG TTWAACEIG €iXE O XPOVOG TTOU EOOEUOTAV HPE TOV TTEAATN KAl N
ETTAKOAOUBN TTPOCWTTIKY) OXE0T TOU auoIfaiou oeBacuou Kal EUTTIOTOOUVNG.

Mia dAAn didoTaon auTtAg TNG Ooxéong €ival 0 XpOvog TTou {OOEUEl N avwTATN
dloiknon HE Toug Kuploug TTeAdTeg TNG. Mia €pguva tTou d1E€hXOn 10 1998 atrd
Tn Learning Dynamics, ammokGAuge OTI T0 40% TWV AVWTATWY OTEAEXWV
¢odeuouv Aiydtepo atrd 10% TOU XPOVOU TOUG HPE TOUG TTEAATEG. 2uvhBwg n
avwTaTtn d10iknon aoXOAEiTal YE YEVIKOTEPA KaABKovTa (OTTWG dNAWOEIS TNG
QTTOOTOAAG TNG ETTIXEIPNONG KAl TWV TTOMITIKWY TNG), TA OTToia av Kal Eival
ONMAvVTIKA, OEV UTTAPXEl UTTOKATAOTATO TNG WEEAEIOG TTOU QTTOKOMICOUV T

OTEAEXN TNG EPXOPEVA OE ETTAPN ME TOUG TTEAATEG TOUG.
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KE®AAAIO 3

2YZTATIKA CRM. DATA MINING

3.1 Eicaywyn

210 KeQAAaIO auTO TTapouaiddetal n didkpion avdpeoa ota duo TuRuata-cucTaTiKd Tou CRM, Tou
avaAuTikoU (analytical) kar Tou AerroupyikoU (operational). XTn ouvéxelia TTOpouaiddeTal TO avaAuTIKO
CRM «kai katroleg a1rd TIG SIAOTACEIG TTOU QUTO KAAUTITEL. £TO TEAEUTAio TUANA auToU Tou KEQaAaiou
TTAPOUCIAETal N TEXVIKN «€EOPUENG dedopévwv» (data mining) wg epyaAgio TTou XPNOIUOTIOIEITAI OTA

TTAdiola Tou avaAuTikou CRM.

3.2 ZuoTaTiké Tou CRM

Ta mAnpogopiakd cuoTtripata CRM diakpivovTal o€ Tpia uépn:
» Nermoupyikd CRM (Operational CRM)
»  AvaAuTiké CRM (Analytical CRM)

»  Zuvepyatiké CRM (Collaborative CRM)

MapakdTw e¢eT@lovTal ol dUVATOTNTEG TTOU POG TTaPEXEl KaBéva atrd autd Ta

TMAMOTA. [1]

3.2.1 Aeitoupyiké CRM.

To Asitoupyikd CRM xeipiCetal kal ouvTovicel TIG aAANAETTIOPACEIG TwV TTEAATWV HPE TNV ETTIXEIPNON, OTO
MAPKETIVYK, TIG TITWANCEIG Kal TNV €§uTTNPETNON.
e YmooTnpiel véa eTrimeda oAANAeTTIOpaAONG Pe PeEYOAUTEPN Aveon PEOw Miog TTOIKIAIOG OTTO

KavaAia, 0TTwg 1o TNAEQwVvO, fax, e-mail, chat kail KivnTéG CUOKEUEG.
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e >uyxpoviCel kal ouvToviCel TIG AAANAETTIOPACEIG TWV TTEAOTWV PE OUVETTEID PECW OAWV TwV
KAVAAIWV.

o AIEUKOAUvVEI TNV gpyaacia oTnv €TTIXEipnon.

3.2.2 AvaAuTiké CRM.

To avaAuTtik6 CRM BonBd waoTe va xpnoigotroinbolv atmmoTeAECUATIKOTEPA OI TINYEG TTANPOPOPNONG
TTPOKEINEVOU VA KATavonOei KAAUTEPA N GUUTTEPIPOPA TWV TTEAATWV.

e E&ayel oToixeia yia 10 IGTOPIKG TOU TTEAGTN, TIG TTIPOTIUACEIG TOU, KOBWG KAl TTANPOQOPIES YIa TNV
Kepdoopia Tou TEAGTN, amd Tnv Bdon dedopévwy (data warehouse) kai atrd AAAEG TTNYEG
OeOOUEVWV.

e  Emmpémer Tnv avdAuon kai TpéBAewn TnG aiag kal CUPTTEPIPOPAG TOU TTEAATN KABWG Kal TNV
€KTiunon TnG {ATNONG Pe peydAn akpiBeia.

e EmTpémel oTnv €mMIXEIPNON va TTPOCEYYIOEl TOUG TTEAATEG TNG PE OXETIKEG TTANPOPOPIEG KAl

TTPOCPOPES TTOU Eival TIPOCAPHOOUEVEG OTIG AVAYKEG TOUG.

3.2.3 ZuvepyaTtiké CRM

To ouvepyatikd CRM BonBd otnv ouvepyacoia pe TTPOUNBEUTEG, CUVEPYATEG Kal TTEAATEG WOTE va
KaTavonBouv KaAUuTepa ol avaykeg Twv TTeAatwy. Opiletal wg Tunpa Tou CRM kupiwg amd v SAP, n
oTToia To Bewpei wg £va uttooUoTnua TG Along CRM TTou TTapEXE.
e  Emrpétel TNV eUKOAN ouvepyaaia Pe TOUG TTEAGTEG, TTPOUNBEUTEG KOl GUVEPYATEG.
e  BeATiwvel TNV OTTOTEAECUATIKOTNTA KAI TNV OAOKAf)pwon PECW OANG TNG aAUCidag TTPOCPOPAG
(Supply Chain) kai Tou SIKTUOU TNG ETTIXEIPNONG.
e EmTtpétrel TNV PEYOAAUTEPN AVTOTTIOKPION OTIG AVAYKEG TWV TTEAATWV PEOCW TNG TTPOCEPOPAG

TTPOIGVTWY KaI UTTNPECIWY £Ew atrd Ta OTEVA OpIa TNG ETTIXEIPNONG.
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3.3 Zuykpion — Zxéon AvaAuTikoU pe Asitoupyiké CRM

H eTaipeia Tou aupio:
e O1morToi (loyal) TreAaTeg AiyooTeUouv
e H dlagopoTToinon Tou TTPOIGVTOG JEIWVETAI
e O avraywviopog augdvetal

e Ta kavdAia ToAAatTAaciadovTal

AuTéc eival ol kaivoUpyle¢ aAABeie¢ TTou 1IoXUouv yia T eTmixeipnon Tou 21°%° aiva. Mia emixeipnon

MTTOPEI VO OTTAVTAOEI O€ AUTEG TIG TIPOKACEIG hE BUO TPOTTOUG:

¢ Na apvnBei 611 o1 TTPOKAARCTEIG UTTAPYOUV Kal va eATTIOEI 6TI Ba atropokpuvBouv
e Na Trapadextei TNV vEa TTpaypaTiKOTATA KAl va TTPOCAPPAOEl TO ETTIXEIPEIV TNG TTPOKEIUEVOU VA

QVTATTOKPIOET O€ QUTEG TIG TIPOKANCEIG.

Autoi TTOU Ba akoAouBrjoouv TNV TIPWTN OTpatnyik TlavéTata Oa
dlammoTwoouv OTI n BACN Twv TTEAATWY TOuG Ba aTTOPaKpPuUVvOEi Kal Oxl TO
TPOBANua. O1 opyaviopoi Pe pia BeTIKA  TTPOANTITIKA  TTpocéyyion Oa
atroAapBAavouv PakpoRBIOTEPEG Kal TTIO ETTIKEPDEIG OXEOEIG UE TOUG TTEAATEG.
AUTO €€nyei TO yeyovog OTI Ta TTEVTE ETTOPEVA XPOVIA, 45% TWV ETTIXEIPAOEWV
QVOUEVETAI VO TTPOCAVATOAIOTOUV YUPW OTTO TOV TTEAATN O0€ OUYKPION ME TO
MOAIG 18% Twv ETMXEIPNOEWY TIOU  gival  Tnv  Tpéxouoda  TTEPIOdO
TTEAATOKEVTPIKEG  (customer-centric) ouUpewva e €peuva Tng KPMG

Consulting.

H uAoTtroinon autng TNG aAAayAG OTIG TTEPIOTOTEPEG TTEPITITWOEIS YIVETAI HECW
TNG UuAotroinong ouoTnUATWY AgiToupyikou CRM. H duvartétnta TTou
TTPOCPEPOUV YIa TNV eEaywyr TTANPOPOPILYV 600V apopd Tov TTEAATN Kal yia

TN OIOXETEUON TWV TTANPOQPOPIWYV QUTWV O€ OAA T ONUEia ETTAPAG PE TOV
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TeAATN  (KEVIPO KANONG, OIAdIKTUO, TIPOOWTTIKEG TTWANCEIG) EXEl WG
aTTOTEAEOUA VA £EAOQAAIETAI Pia OUVETTAG PETAXEIPION TOU KABE TTEAATN. AvTi
VO OUCOWPEUETAl TTANPOPOPIa OXETIKH ME TOV KABE TTEAATN OTO KEVTPO TOU
KABe opyaviououU, aviaywvioTIKO TTAEOVEKTAMA KePDICeTal YE TN dlavourn NG

TTANPOYOpPIag o€ OAA Ta oNUEIa TNG ETTIXEIPNONG.

Qotéco 10 Tpaypatikd CRM dev eival attAd éva CATNUa oUvOeong Twv
OlI0QOpWY OnUEiwv TNG ETTIXEIPNONG ME €va KoIvVO oUOTNUO  AOKNONG
SIaPNUIOTIKWVY EKOTPATEIWY. To TTpayuatikd CRM oxeTieTal e TO Trolol givai
ol meAdTeEG TTOU N €mixXeipnon €miBupei va éxel oxéon padi Toug, TTOIEG
gival o1 avdyKeg TOUG, KOl TTWG AUTOiI Ol TTEAATEG €MIOUPOUV va €xouv
oxéon HMeE TNV emixeipnon. H Odnuioupyia Tpoidviwv Kal n  TTapoxn
UTTNPECIWV OTN OUVEXEIa Ba kaBodnynBouv atrd auTAv Tn yvwaon TTou Ba €xEl
n emxeipnon. O1 emyxeiprioelg Tou Ba emBILuOoOUV Kal Ba €unUEPOUV TIG
eTTOMEVEG OeKaETiEG Ba eival gkeiveg TTou Ba avtatrokpiBouv oTnv TTPOKANCN
TOU Vva €ival TTPAYUOTIKA TTEAATOKEVTPIKEG MEOW TNG OUVEXOUG yvWOoNng Twv
TTEAQTWV TOUG. 2TO ETTIKEVTPO QUTAG TNG TTPOCEYYIONG €ival Ta CUCTHPATA
avaAuTtikoUu CRM Ta o1T0ia TPOQOBOTOUV TOUG PNXAVIOUOUG TOU AEITOUPYIKOU

CRM T110U €ival AdN EYKATECTNUEVOL.

Ta ouotiuaTta Aeitoupylkou CRM  éxouv uAotroinBei  TTpokeigévou  va
e€00@OAiCOUV pia  TUTTIKF] TTOIOTNTA  €EUTTNPETNONG KAl  CUVETTEIQ OTNV
METaxEipion Twv TreAatwy. QOTO00 XwpPic va uAoTroinBouv cuoTAPATA
avaAuTikou CRM dev Ba uttdpéouv Ta €mOUPNTA atmroTeAéopaTa. H epapuoyn
Miag TuTttoTTOINUEVNG OlEPYATiag TTPOG OAOUG TOUG TTEAATEG QVECAPTNTA ATTO

TNV ogia Kal TIG TIPOTIUACEIG TOUG, €XEl TOV KivOUVO TngG dnuioupyiag
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MEYOAUTEPNG evoxAnong Tmapd IkavoTtroinong. Mia etaipgia Tou gp@aviceTal
KTUQAN» OTIG AVAYKEG TWV TTEAATWYV TNG dev Ba KTIOEI TTOTE 1I0XUPEG OXETEIG,
avecdpTnTa TNG TTPOCOXNAG ME TNV oTroia XelpiCetal TNV KABe emmagr). Autd
yiveTal opatd o€ onueia Pe TTOAAEG ETTAPEG, OTTWG gival To KEVTPo KARong (call
center). Av €vag opyavioudg €xel OpPIOTEI WG TTEAATOKEVTPIKOG, OTaV €Vag
TEAATNG TNAEQWVEI KAl Ogv €CUTTNPETEITAI avAAoya ME TIG €TTIBUMIEG Tou, N
euTTEIpia TOU Ba gival apvnTikA. Na va 1o atropuyoupe autd TTPETTEI OXI MOVO
va éxoupe dedopéva OlaBECINa OTO ONUEIo €TTAPAG, OAAG Kal va UTTAPXE! N
duvatoTnTa va AadpBAvouue oTPaTNYIKEG ATTOPACEIS OTO ONMEIO ETTAPAG HE TOV

TTEAATN.

o O1 TNAEQWVNTEG XPEIGZETAI Va gival o€ BE0N va KATtavoroouv ypriyopa
TOV TUTTO TOU TTEAATN HPE TOV OTTOIO €PXOVTAI O€ ETTAQPI KAl TO TTWG O
OPYQVIONOG ETTIOUUET VO UETAXEIPIOTEI AUTOV TOV TTEAATN.

e 'Evag diktuakdg TOTTOG (Web site) Ba TTpétrel va €xel Tn duvaTtoTnTa va
TTOPEXEI TO IOTOPIKO TWV ETTAPWYV TOU TTEAATN YE TOV opyavioud KaBwg
Kal TNV agia Tou TTeEAATN.

e O1 ekoTpateieg UAPKETIVVK Oev Ba TTPETTEl va ouykpouovTal PE ThV

METAXEIPION TTOU EQAPUOLETAI OTO ONUEIO TTWANONG.

Ta ouoTtaTtikd oToixeia yia To CRM trapdayovtal ammd 1a Asitoupyikd CRM
ouoThpara. Autd Ba TTapEXouV Ta BEBOUEVA YIA TIGC AYOPES TOU TTEAATN, TN
ouxvOTNTA TWV ETTAQWY PE AUTOV, TIG TTPOTIMNAOCEIS TOU YIA OUYKEKPIYEVA
KavaAla ETTAQNG PE TNV ETTIXEIPNON KTA. TNV ouvéxela £va avaAuTtikO CRM

ouoTnua Xpeladetal va uAoTToinBei To o1Toio Ba PTTOPET va XEIPICETAlI AUTOUG
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TOUG MEYAAOUG OYKOUG TTANPOQOPIWY KAl VO TOUG «PETAPPALE» OF
OUCTATIKA AQYNG aTTOPACEWV.

H sicaywyn véEwv Auecwv onueiwv €maQAg ouxva Bewpeital oav To
Baoikd onueio Tou CRM. H cioaywyry evdg kévipou KAAONG 1 Miag
OIKTUOKNG ToTToBeTiag (web site) oe €vav opyavioud, Bewpeital atmo
TTOAOUG w¢g n amavinon otnv TPokAnon Kkal €mBuyia va givalr évag
OPYOVIONOG TTEAATOKEVTPIKOG. AAAG aTmmAd N AVvATITUEN MENOVWHEVWV
AEITOUPYIKWYV UTTOOUCTNUATWY Ba odnyAoel o€ éva KeEvO aTnV OTPATNYIKA

TOU opyaviouou.

‘Eva duvapiko TTePIBAAAOV UTTOOTAPIENS OTTOPACEWY TTPETTEI VA UTTAPXEI
otnv «Kapdid» Tou opyaviopoUu TO OTMoi0 Ba pTTopEl va e@apuOlel
ETTIXEIPNOIAKOUG KAVOVEG HECW OAWV TWV KAVAAIWY, QVTOTTOKPIVOUEVO HE

eueligia oTa dedopéva TTou EpxovTal atrd Ta AEITOUPYIKA CUCTANOTA.[2]

3.4 To oAIoTIKG povTéAo CRM

To CRM Baocietal og Tpia Kpioiya OTOIXEIa-avOpWITOUG, BIEPYQTIiES Kal
TexvoAoyia. Or1 emruxnuéveg uhotroinoeigc CRM akoAouBouv pia digpyaaia
n otroia e€ac@aAilel 611 n TEXvoAoyia kai o1 dvBpwTrol euBuypaupifovTal
OTEVA HE TN OTPATNYIKA OWn TOU OPYQAVIOUOU TTOU ETTIKEVTPWVETAI OTOUG
meAdTeg Tou. O opyaviopuog Gartner Group €xel oxedidoel pia TETOIQ
TIPOCEYYION N OTroia  avatrapioTd €va 10avikG oAokAnpwpévo CRM
mepIBaAAov. ‘Eva amrAotroinuévo poviéAo TTou PBacifeTar o€ authi TnVv

avaAuon ep@avicetal oto AIATPAMMA 9. [2]
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ANAAYTIKO CRM

ANAAYZH TMHMATOMMOIHZH MONTEAA NPO>OMOIQzH

MEAATH BAZEI THZ AZIAZ BEATIZT/ZHZ EAEMXOI >XEAIQN

EMIXEIPHXIAKOI

KANONEX

METPHZH
AZIAZ
f MFEAATH
SYMOTH AIAXEIPIXH

CRM MAHPO®OPIAX KXTPATEIQN
DATA MART

ANATPO-

DATA OOAOTHZH
WAREHOUSE KANAATON

AIAXEIPIZH
AANHAETIAPA-
>EQN ME TON

AAMHAENIAPAZH  EMIAOMH  AIAXEIPIZH AIAXEIPIZH
MEAATH ENEPTEIAZ KANAAIQN  EKZTPATEIQN

AETTOYPI'TKO CRM

AIATPAMMA 9: To oAioTIKO povTéAo CRM

H Baoiki Oiepyacia kabodnyeitalr amd tnv avadAuon Twv OeDONEVWY TOU
TeAATN (customer data), n otroia ekTeAEiTal O0TO TTEPIBAANOV TOU QVAAUTIKOU
CRM. ZTnv ouvéxela Tunuata dnuioupyouvtal Bdacel TG agiag Twv TTEAATWV
(value segments) kai avamrTruooovtal BEATIOTEG TIOMITIKEG KAl HOVTEAQ
dlaxeipiong (optimal treatments and models) evw éAeyxol (tests) ekteAouvral
ota OId@opa POVTEAD. AQOU I10XUPEG KAIVOUPYIEG OTPATNYIKEG €XOUV
onuIoupynOei, auTég @IATpApovTal PECA ATTO Wi PNXavr ETTIXEIPNOIAKWY
kavovwyv (business rules engine) TIPOKEIYEVOU Vva  €EAOQAMNIOTE  OTI
evappovidovtal Pe TIG ETTIXEIPNOIOKEG ATTAITAOEIGC 6oov agopd 10 ROI, v
mePiodo atrommAnpwpns (payback period), Tnv cupBardmnTta pe TNV pdpka

(brand compliance) kai GAAa TéTola B€para.
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Ta Asitoupyikd cuoThparta 1OTE dlaxeipiCovTal TIG dIAPNUIOTIKEG EKOTPATEIEG,
KAl Ta KAVAAIQ ETTIKOIVWVIAG PE TOV TTEAATN. ATTO TIG AAANAETTIOPACEIG E TOUG
TTEAATEG avaTpOoPOdOTOUVTAl Ta OEQOMEVA OTNV KEVTPIKN BAon dedouévwy n
OTTOIa ME TNV OEIPA TNG Tpo@odoTei TO avaAuTikd CRM cuotnua. Kartd autov
TOV TPOTTO 01 dUO dlepyaaieg dnuioupyoulv évav KUKAO ouvexoug yvwong. O
OTOXOG €ival va TTAipveTal N owoTrh atTrdé@acn KABe opd Kal oe KABE KavAAl
OKOMUN Kal oTav peydAol Oykol dedouévwy euttAékovtal. To KAeIdi eival oxi
ammAd va e€igaote o€ B€0n va KAVOUUE e€PWTNOEIC O MEYAAOUG OYKOUg

OedOUEVWY OAAAG Kal VA €EA0@AAICOUME OTI Ol CWOTEG EPWTACEIG EPWTWVTAL.

3.5 Eicaywyn oT1o AvaAuTiké CRM
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H atroteAeoPaTIKI KAl QuTOMATOTTOINKEVN dlaxeipion Twv AAANAETTIOPACEWY PE
TOUG TTEAATEG €ival POVO HEPOG TwV OCwV XpelagopaoTte amo €va CRM
ovotnua. Or1  emxelpnoelg, €mmiong, xpPelddetal  va  avaAlouv  Tnv
QTTOTEAEOUATIKOTNTA AUTWYV TWV OXEOEWV, VA OTTOKOAUTITOUV TACEIG OTNV
OUMTTEPIPOPA TWV TTEAATWY, KAl VO KATAVOOUV TNV TIPAYMATIKY agia Twv
TTEAATWV TOUG Yia TNV €mmixeipnon. H avdAuon Twv ox€0Ewv PE TOUG TTEAATEG
og KABe OTAdIO TOU KUKAOU CWNAG Twv TTEAATWV (TTPOCEYYION, OTTOKTNON,

avaTttuén, dlatripnon) €ival Kpioiun yia TV ETTITUXIA TNG ETTIXEIPNONG.

2€ KAOe pdon Tou KUKAOU CWNAG TwV TTEAATWY N ETTIXEIPNON TTPETTEI va KIVNOEi
o€ Pia TOUAGxXIoTOV aTTo TIG €EN1G TPEIG BIAOTACEIG:
e AlatrAdtuvon (widening) TNG oX€0NG UE TOUG TTEAATEG PE TNV ATTOKTNON
KaIvoUpyIiwV Kal ETTIKEPOWV TTEAATWV.
e Empnkuvon (lengthening) Tng oxéong PE TOUG €TTIKEPOEIG TTEAATEG Kal
IOXupoTToinon TNG BAong oTnv oTroia aTnpifovTal auTég Ol OXEOEIG.
e EpBabuvon (deepening) TG ox€oNg WE TOUG TTEAATEG PE TNV PETATPOTTH
TWV MIKPWV TTEAATWV 0€ UWPNAd kKepdopopouc. ‘Eva eTittAéov Brpa eival
n avénon Tou HePIBiOU TTWANCEWY, f N AVAYVWPIOTN EUKAIPIWV Cross-
selling | up-selling pe TOUG TPEXOVTEG TTEAATEG Kal N dnuioupyia Twv

KATAAANAWVY TTPOCQOPWV.

H emituxia autwv Twv oTOXWV TTEPIAAUBAvEl TNV avAAuoh TwV OEBOUEVWY TWV
TeAATWV. AUTOG O TUTTOG avaAuong eival €vag atmd Toug BACIKOUG OKOTTOUG
TOU avaAuTikou CRM.

Mpokeigévou va dIamrAQTruvouuE ThV OxXEON UE TOUS TTEAGTES TIPETTEI VA EINOOTE

o€ B€on va ATTavTOOUUE O€ EPWTAOEIS OTTWG OI EENG:
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Ti €idoug TTEAATEG BEAOUNE VO OTTOKTACOUE;

Ti €idoug TTeEAATEG Ba pag BonBrijoouv va CUVEXIOOUUE TNV AVATITUEN
Mag Kal oTo PHEANOV;

Molol kaivoupylol TTEAATEG €ival Oavo va evdla@épovTal yia TA

TTpoIévVTa Pag;

[MpoKEIYEVOU va ETTIUNKUVOULIE TRV OXEO0N LE TOUS TTEAQTEC TTPETTEI VA EINAOCTE

o€ B€on va ATTAVIOOUUE O€ EPWTAOEIG OTTWG OI £ENG:

Molol gival o1 TTEAATEG TTOU BEAOUE VO KPOTAOOUE;

Molol reAGTEG Ba 0dnyrHoouv Ta KEPON PAG;

Molol TTEAATEG PTTOPET VA TTAVE O€ AVTAYWVIOTEG KAl YIATI;

Moiol TTeAGTEG OEV €ival IKAVOTTOINPEVOI UE TA TTPOIOVTA KAl UTTNPETIES

Mag;

Mpokelgévou va euPabuvouue TNV oxéon UE TOUS TTEAQTEC TIPETTEI VA EINOOTE

o€ B€on va ATTavTOOUUE O€ EPWTAOEIS OTTWG OI EENG:

Me Tr0oI0UG TTEAATEG UTTOPOUME VA  AUENOOUPE TO  MEPIDIO  TWV
TTWARCEWYV;
Moia TTpoIdVTa Kal UTTNPECIEG EVOIAPEPOUV £VAV OUYKEKPIUEVO TTEAATN;

Mola TrpoidévTa ocuvrBwg ayopdlovTal uadi;

3.6 H agia rou To AvaAuTtiké CRM TTpooBETEl GTOV ETTIXEIPNOIAKO
OXESIOOMO.
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To avaAuTtikd CRM pTTOpEi VO OUVEIOQEPEI OTNV £CA0PAANION ATTAVTACEWY O€

TApa TTOAEG EPWTACEIG KAl VA UTTOOTNPIEEI €va OUVOAO ETTIXEIPNOIOKWY

aTToQACEWYV. ETTPETTEI VA avayvwpIoTOUV VEEG EUKQIPIEG OTIG TTIO ONUAVTIKEG

QyopEG YIO TNV ETTIXEIPNON KAl OTN CUVEXEIQ va DIOXETEUBOUV 01 ETTEVOUOEIG

OTIG QYOPEG AUTEG. ETTITPETTEN £TTIONG VA ATTOKTNOOUV IOXUPOTEPES YVWOEIG TWV

QVAYKWY TOU TTEAATN KAl TWV TTPOTIUACEWY TOU JEOW:

>

>

TNnG ammoKTNONG KAIVOUPYIWV ETTIKEPOWYV TTEAATWV.

Tng PeAtiwong Twv OXECEWV HPE TOUG KAIVOUPYIOUG  TTEAATEG
IKAVOTTOIWVTAG TIG TIPOCWTTIKEG TOUG AVAYKEG.

Tng aglotroinong eukaipiwv up-selling kai cross-selling.

Tng PBeATiwoNG TNG E€PTTIOTOOUVNG-AQOCIWONG TWV TTEAATWV KAl TNG

MEiwoNG TNG MBAVATNTAG ATTOXWPENONG TWV TTEAATWV.

To avaAuTik6 CRM eTTiong emMTPETTEI OTNV ETTIXEIPNON VA EKUETAAAEUTEI OAEG

TIG DIEPYATIEG TNG, ME OTOXO TNV TTEAATOKEVTPIKOTNTA KAl CUVETTWG:

>

Na dloxeTeuoel Toug TTOPOUG TNG OTOUG KUPIOUG TTEAATEG TNG Kal Vo
KTIO€I TTIO ETTIKEPDNG OXETEIG UE TOUG TTEAATEG HEOW:

-Tng  €€ao@ANionNG Twv €TTEVOUCEWV O€E  UAPKETIVYK, TTWAAROCEIG
ecuttnpéTnOoN.

-Tng kareuBuvong TNG TTPOCOXNAG TNG ETTIXEIPNONG TTIO ATTOTEAECHUATIKA
TIPOG AUTOUG TOUG TTEAATEG.

-Tng ouvakdAouBng BeATIWONG TWV ECWTEPIKWYV BIEPYATIWV.

Na auTOuATOTTOINCEl KOl VA TTPOCWTTOTTOINCEl TIGC GAANAETIOPAOCEIG HE

TOV TTEAATN BACEI TNG IOXUPAG YVWONG TOU TTEAATN.
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» Na oAoKANpwaoEel TNV ETTIXEIPNOIOKA OTPATNYIKA ME TIG OTPATNYIKEG OTO

MAPKETIVYK, OTIG TTWAACEIG KAl OTAV £EUTTNPETNON.

3.6.1 H cUAANYN OAWV TWV OXETIKWV ME TOV TTEAATN TTANPOPOPIWY, ATTO

Ta AvoAuTikd cuoTipara CRM

To KTioIgO piag OAOKANPpwHEVNG BACNG TTANPOPOPIWV KAl yVWOoNG yia TOV
TTEAATN €ival pia dUoKoAN TTpdkAnon. Kard 1o mapeABov n TAnpopoépnon ATav
dlaveunuévn oTa dIAPOPA TUAUATA TNG ETTIXEIPNONG KAI CUVETTWGS ATTOKOPPEVN
atré 10 oUVoAo. AuTr N TTANPOPOPIa WOTOCO TTPETTEI VA €vOTTOINBEI Kal atrd

ETTIXEIPNOIAKK KAl OTTO TEXVIKI TTAEUPA.

O1 TeNdTEG PTTOPOUV va AAANAETTIOPACOUV [PE TNV ETTIXEiPNON ME dIdpopoug
TPOTTOUG KAl AUTO Eival N YEVECIOUPYOS AITIO TwV dIaPOPWYV TTNYWYV OEQONEVWV
yla TNV ETTIXEIPNON. ZUVETTWG, O AUCEIS Tou avaAuTtikou CRM Trpétrel va
KAvouV TTEPICOOTEPA ATTO TO VA TTAPEXOUV Mia agIoTTIoTn TTAATQOPUA yIa TNV
Kataokeun TnG Bdong yvwong yia Tov meAdTn. Emriong eivar onuavtikd OTi
QuTEG 01 AUoE€Ig hE eueAiCia Kal ouvETTEId OAOKANPWVOUV OAa Ta dedouéva aTrd
Mia eupgia TTOIKINIa AAANAETTIOPACEWY HE TOUG TTEAATEG MEOW OAWV Twv
OnNUEiwv €TaPng, XwpEIic va oTtnpiovial 0€ ATOPIKA KAVAAIA. 2ZUVETTWG, N
ETTIXEIPNON PTTOPEI VA EXEI TTAEOVEKTAMATA ATTO Mia evoTToINuéVn Own, n OTToia
Ba cupuTrepIAGuUBave, yia TTapddelyua:

» Tnv amdvinon Twv TEAQTWY OTIC EKOTPATEIEG MAPKETIVVK  TNG

ETTIXEIPNONG.
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> TIG TTPOTEPAIOTNTEG TWV TTEAATWYV OTO «NAEKTPOVIKO KATAOTAMO» TNG
ETTIXEIPNONG.
> Tic amatAoeIg yia TTANPOQYOpPIiEG TTOU aTTeubUvovTal OTO  KEVTPO

€EUTTNPETNONG TWV TTEAQTWV.

Emiong Ba mpémel va AauBdvovTtal uttdywn €CWTEPIKES TTNYEC TTANPOPOpPIaAg,
OTTWG:
» Aegdopéva TTou KpatouvTal atrd €TAIPEIEG £EPEUVAG AYOPAS Kal aQopouV
TOUG TTEAQTEG TNG ETTIXEIPNONG.
» Agdopéva TTou aPopPoUV TOUG AVTAYWVIOTEG KAl TNV OXEON TOUG PE TOUG
TTEAATEG TNG ETTIXEIPNONG.
> 'Epeuveg Tou  dieEayovrar péoa atrd TO Internet kol agopouv
TTANPOPOPIEG OXETIKA WE TIG TIPOTIMACEIG TWV TTEAQTWV.

» Aedopéva atrd KovOTNTEG | AEOXEG ME Eva KOIVO EVOIAQPEPOV.

O1 emtuxnuéveg Auoeig avaAutikod CRM oAokAnpwvouv T1a Oedopéva Twv
TTEAQTWV Kal TEAIKA TTapadidouv autd Ta dedopéva OE Mia eupeia KaTnyopia
ETEPOYEVWV QVAAUTIKWV £@apuoywyv. Mia tétoia BAon yvwong avoiyel vEOug
OpPICOVTEG yIa TNV ETTIXEIPNON O KABE véa aAAnAeTTidpaon e Tov TTEAATN,

TIPOCPEPOVTAG AVEKTIUNTA AVTAYWVIOTIKA TTAEOVEKTIUATA.

3.6.2 Mérpnon kail BeATioTOTrOINON TWV OXEOEWYV UE TOUG TTEAATEG
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H ektéAeon piog avaAuong Twv UTTapXOVTWV TIEAQTWV €ival Ouxvd O
KAAUTEPOG TPOTTOG YIO TNV AVATITUEN Miag TTEAATOKEVTPIKNG OTPATNYIKAG YIQ TO
MAPKETIVYK, TIG TTWAACEIG KAl TNV €gutTnPETNON. O AGYOG YIa TOV OTTOIO I0XUEI
auTtd Baoiletal oe éva agiwpa Tou PAPKETIVYK: 000 TTEPIOTOTELO YVWPILEIS
TOUC TTEAGTEC OOU, TOOO TTI0 EUKOAQ UTTOPEIC va TOUC TTAPEXEIC Ta ayaba Kai TIS
uttnpeaiec mou wayxvouv. Ol €MTUXNMEVEG ETTIXEIPAOEIS TTPOPAETTOUV TIG
QAVAYKEG TWV TTEAATWV Kal TIG dIAPNOpPWVOUV. Agv UTTOPEI va yivel hia agidAoyn
eTTEVOUON OTIG OXETEIG TNG ETTIXEIPNONG ME TOUG TTEAATEG TNG XWPIG VA UTTAPXEI
YVWOTN OXETIKA JE:

e Tnv ouumepipopd TwV TrEAATWV (TTPOTIUACEIG, TTPOTEPAIOTNTEG,

0paoTnPIOTNTEG).
e Tnv adia Twv TTEAATWV 0 OPOUG KEPDOPOPIAG TTEAATN KAl agiag TTEAATN.
e Tnv &ekdBapn karavénon TNG ouUvOeong TOU XAPTOQPUAAKIOU TwV

TTEAATWV TNG ETTIXEIPNONG KAl TOU TPOTTOU BEATIOTOTTOINCNAG TOU.

3.6.3 MovTeAoTT0IinON TNG CUUTTEPIPOPAS TWV TTEAATWYV

Me Tn JOVTEAOTTOINON TNG CUPTTEPIPOPAG TOU TTEAATN, UTTOPEI N ETTIXEIPNON VO
KATOVONOEI TToI0l €ival ol TTEAAGTEG TNG KAl VA AVOYVWPIOEI OXETIKA TTPOTUTTA.
ToTe utTOpEl Va XPNOIYOTTIOINCEl QUTH TV TTANPO@opIa yia va dnUIoUpyroEl
MovTEAQ TTPORAEWNG TTou Ba Tnv BonBrioouv va aTTOKTACEI, avaTITUEEl Kal Va

dlaTnpProel EAKUOTIKOUG Kal ETTIKEPDNG TTEAATEG.

Mo ouykekpipgéva n povrehotroinon BonBa woTe:
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» Na oploToUV Ta OJOYEVH TUAMOTA TTEAGTWY Kal va XpenolgotroinBouv
autd oav BAon yia TIG ATTOPACEIG OTO PAPKETIVYK, OTIC TTWAACEIG Kal
otnv €guttnpEETNON. AVOAUTIKEG pEBOdOI OTTwg n opadotroinon, N
BaBuoAdynon Tou TTEAATN Kal aTTOOEDEIYUEVEG TEXVIKEG OTTWG N RFM
avaAuaon gival avekTignTa epyaAgia TTou €ival kal EUKOAQ TTPooTTEAdTIUA
OTOV ETTIXEIPNOIAKO XProTN.

» Na atroktnBouv ol KaAUTEPOI TTEAATEG XPNOIUOTTOIWVTAG T TTPOQIA TWV
uTTapXOviwyv  BEATIOTWY  TTeEAaTWwyV. AVOAUTIKEG pEBOdOI OTTWG N
BaBuoAdynon Tou TTEAATN Kal Ta OEVOPA ATTOPACEWY, FonBouv WoTE va
AvVayVWwPIOTOUV OI TTI0 ETTIKEPDNG TTEAATEG TTOU Ba yivouv o1 0TOXOI TwV
EKOTPATEIWV PJAPKETIVYK.

> Na avatrruxBouv ol TTEAATEG e TN dnuIoupyia TTPOCPOPWY TTOU Eival Ol
KATOAANAOTEPEG avAAoya PE TIGC AVAYKEG TOug. AVAAUTIKEG pEBODOI
OTTWG N avakGAuyn ouoxETiong, BonBouv oTnv eKPETAAAEUON Twv
eukaipiwyv emmTAéov TTwARoewv (cross-selling kar up-selling) kar otnv
dlatipnon Twv ETMKEPOWV TTEAATWV HECW TNG KATAVONONG Twv
TIPOTUTTWV QYOPOOTIKIG CUUTTEPIPOPAS TouG. O1 avaAuTikéG péEBodOI
BonBouv woTe va avixveubouv TACEIC KAl POPQPEG OTNV AYOPAOTIKA
OUMTTEPIPOPA, OI OTTOIEG TOTE ETTITPETTOUV VA PETAPPACTOUV Ta OAUATA
TNG CUMTTEPIPOPAG Twv TreEAaTWyV. MEBodol  data mining OTTwWG TA
0évdpa atmopdocwy, oxediddovtal €I0IKA Yyl autd Ta €idn TNG
ETTIXEIPNOIAKNG avAAUONG Kal €ival €vag 1I0avIKOG TPOTTOG TTPOKEINEVOU

va a1ToKTNOOUV BaBUTEPEG OWEIG TNG CUUTTEPIPOPAS TWV TTEAATWV

3.6.4 YmroAoyiopog TnNG agiag Tou TreAdTn
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O utTtoAOYIOPOG TNG agiag Tou TTEAATN €ival KEVTPIKAG ONUACiag 0TO AVAAUTIKO
CRM, «kdrm T1ou avo@eépOnke kal o010 KeQAAalo 2. Bonbd wote va
KaTtaveunbouv o1 TTEPIOPIOUEVOl  TTOPOI  TTIO  ATTOTEAEOUATIKA,  OTIG
KATOAANAGTEPEG Kal TTIO A&IONOYEG OXEOEIS PE TOUG TTEAATEG. AUTO TUTTIKA
TepINauBAavel Tov UTTOAOYIONO TNG KEPOOPOPIAg Tou TTEAATN, TNV agia Tou

TTEAATN KATA TOV KUKAO WG Tou Kal TNV BaBuoAdynon Tou TTeAATN.

3.6.4.1 Kepdopopia TTEAATN

H kepdogopia Tou TTEAGTN €ivar éva ammd Ta MO0 ONUAVTIKA Kol OuxXva
XPNOIMOTTOIoUPEVA KAEIDIA YIO TNV EKTIUNON TWV TTEAATWYV. ZTNV TTI0 BACIKN TNG
eQapuoyn, gival n dlagopd avaueoa oTa £000a Kal 0TO KOOTOG avd TTeAaTn. H
Ioxupr avaluon kepdoopiag atraitei éva OAOKANPWUHEVO  ETTIXEIPNOIAKO
MOVTEAO yia avaAuon TrEpPIBwpPIiou OUVEICPOPAG, TO OTTOI0 OUVOUALEl TOUG
d1dpopoug TUTTOUG €000WV, KOOTOUG TIAPAYWYAG Kol TO KOOTOG TWwV
TTWANCEWV €TC1 WOTE va TTOPAXOEi Jia CUVETTAG €IKOVA TNG KEPOOPOPIAG TOU
TeAATN. O1 onuePIVEG AUCEIG AOYIOUIKOU PTTOPOUV VA XPNOIUOTTOINOOUV TNV
KooTOAOYnon Baocel dpaoTtnpidTnTag (activity-based costing) otov uttoAoyIOPO
TNG KEPOOYOPIAG TOU TTEAATN, ME Mia eAAXIOTN gpyacia. Q¢ atmmoTEAeoua, gival
eCAIPETIKA ATTAO VA ETTIMEPIOTEI TO OXETICOPEVO PE TOV TTEAATN KOOTOG (OTTWG Ol
EMMOKEYEIGC TOU TIEAATN, n UTTOOTAPIEN Tou TIEAATN, 1 TO KOOTOG TNG
dIa@PNUICTIKAG  €KOTPATEIOG) OTOUug avTioToixoug TeAdTeg. Puoikd, n
KepOOYOpIa Tou TTEAATN eV UTTOKOBIOTA TNV KEPDOPOPIA TOU TTPOIOVTOG, N

oTToia €GAKOAOUBEI va gival TTOAU onPAVTIKI) OTNV ETTITUXIA TNG ETTIXEIPNONG.



3.6.4.2 H agia Tou TTEAATN KATA TNV d1APKEIO TOU KUKAOU (WK G TOU.

H 1m0 SUOKOAN Kal akpIPr] TTWANCN TTOU TTPAYMATOTIOIEI Mia ETTIXEIpNON €ival N
TPWTN TTWANCN. ATTO TNV OTIYMI TTOU £€XEl KATOKTNOE n eutmiotoolvn TOU
TTEAATN, «n TTOPTA YIA TTEPICCOTEPES TTWANCEIG avoiyel». H eTixeipnon TTpETTEl
VA QVTIHETWTTIOEI TOUG TTEAATEG TNG KATW ATTO OIAPOPETIKO PWG KAl VO TOUG
Bewpnoel oav emmevduoelg. H agia kard tnv didpkeia TNG WG TwV TTEAATWV
gival éva katdAAnAo péTpo Tou TTOCA Ba ATav dIaBECIuN n €TIXEipnon va
ETTEVOUCEI TTPOKEINEVOU VA ATTOKTACEl £vav Kalvoupylo TTeAATn. Mg Tov Opo
agia kard Tnv didpkeld CwAG Tou TTEAATN (avaAuBnke oTO KePAAaio 2)
evvooupe Tnv KaBapr) mTapouca agia Tou KEPOOUG TTOU pia eTTIXEipnon Ba
MTTOPOUCE VO TIPAYMATOTIOINCEI ME TOV PECO VEO TTEAATN MECA O€ €va
OPIOMEVO TUAMA TTEAQTWYV Kal KATA TNV OIAPKEIQ £VOG OUYKEKPIUEVOU apIBUOU

ETWV.

3.6.4.3 H BaBpoAdynon Tou 1reAATN

O1 BaBuoAoyieg Twv TTEAATWV OTTWG YIA TTAPAdEIYUA O UTTOAOYIONOG TNG
OUVOAIKAG EAKUCTIKOTATOG TWV TTEAATWYV, TTPOCQPEPOUV OTNV EVOWHATWON TWV
OIOPOPETIKWY ATTOWEWV YIa Tov TTEAATN o€ pia Koivh dAwaon. Me autdév Tov
TPOTTO PTTOPEI KATTOIOG VA OTABUIOEI TIG DIOQOPETIKEG ATTOYEIG TTPOKEINEVOU VA
EKTEAEOTOUV E0WTEPIKES AIOAOYAOEIG TWV TTEAATWYV. MTTOPEi £€TOI N €TTIXEIPNON
VO XPNOIUOTTOINCEl TO ATTOTEAECUATA AUTOU TOU UTTOAOYIOHOU TTPOKEIUEVOU VA

ETTIMEPIOEI TOUG TIOPOUG TNG OTO  HAPKETIVYK, TIG TIWAACEIC Kal TNV
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€CUTTNPETNON  TTPOG  TOUG  KATAAANAOUG  TTEAATEG. AV KOl  UTTOKEIMEVIKEG
EKTIUAOEIG ETTIONG £PXOVTAl OTO TTPOOKAVIO PE QUTO TO €id0G TNG OUVOAIKNAG
EKTIUNONG, TO KUPIO TIAEOVEKTNMA E€ival OTI €MITPETTEI TNV ypryopn Kai
QTTOTEAECUATIKA EKTIUNON TWV TTEAQTWV VIO APECN E€QAPPOYR OTO KEVTPO
KANONG 1 OTIG TTEPIOXEG TTAPOXNG £EUTTNPETNONG. ETTioNg eguttnpeTei oav Baon

yla TNV avaAucon TOU XOPTOQUAAKIOU TWV TTEAATWV.

3.7 Data Mining
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v evotnTa auth Ba TTapouciacTei n TexvikA data mining. A@ouU 506¢i 0 opIGuGG Kail oI BUVATOTNTEG TNG

TEXVIKAG QUTAG, akoAouBouv Trapadeiypyata XprAong Tou.

3.7.1 Opiopog Tou Data Mining

To data mining (e§6pugn dedouévwv) gival pia digpyadia TTou XPENOIYOTTOIET pYia TTOIKIAIG aTTd TEXVIKEG
avdAuong Sedopévwy Kal POVTEAOTTOINONG TTPOKEIMEVOU VO avoKaAUWeEl oTa dedouéva TTPOTUTTA KOl
OX£€0E€IG, TTOU XPNOIYOTToIoUVTal Yia va KatavonBouv kal va TTPoRAe@BoUv o1 €TTBUYIEG TWV TTEAATWV.
BonBd woTte va e1mAeyolv o1 KaTAAANAOI UTTOWr IOl TTEAATEG OTOUG OTTOIOUG N ETTIXEIPNON Ba TTPETTEl Va
EMKEVTPWOE], va TTpoo@epBolv Ta KATAAANAa emmITTPOoBeTa TTPOIdVTA GTOUG AON UTTAPXOVTEG TTEAATEG
KOl va avayvwpioTolv ol KaAoi TTeAGTEG TTOU UTTApXel mMOavotnTa va atmoxwprioouv. OAa autd
guvetrayovTtal augnuéva égoda eaitiag TNG BeATIwPEVNG IKAVOTNTAG VA OTTAVTA N ETTIXEIPNON O€ KGBE
dropo pe Tov AoV KATAAANAO TPOTTO Kal peiwpéva £€0da AOyw Tou KATAAANAOU ETTIPEPICUOU TWV

mopwv. OI CRM e@apuoyég TTou xpnaipoTtroloUv To data-mining eivai ol avaAuTikég CRM e@apuoyég. [4]

3.7.2 AuvatéTtnTteg Tou Data Mining

To TpwTo Kal ammAoUoTePO Brua katd To data mining €ival n Tepiypa@r Twv dedouévwy. MNa TTapddelyua
MTTOPOUHE VA TTEPIYPAYOUUE TO OTATIOTIKA XAPAKTNPIOTIKA Twv Oedouévwy (OTTwG gival oI yégol Kail ol
TUTTIKEG QTTOKAICEIG) KOl va €TMOEWPOOUPE OTITIKA Ta Oedopuéva XPnOIUOTTOIWVTAG SlaypAaUUaTa Kal
ypagruarta. AAG n Tepypa@r) Twv Oedopévwy aTTd POvN TNG Oev PTTOPEl va TTapéXel éva ox€DIOo
evepyelwv. Mpémel va dnuioupynBei éva povréAo TTpoRAewng Baael axediwv kaBopI{duevwy aTTd YVwaoTd
atmroteAégpaTa Kal TOTE va eAeyBei autd To povTéAO o€ Bedopéva deiypaTog.

To data mining utropei va xpnoigotroinBei kai yia TpofAfuara Tagivounong kar TaAivopounong. Xta
TpoBAnuara Tagivopunong yivetal TTPORAEWn o€ TTola KaTnyopia TrepIAauBaveral KATI, yia TTapddelyua
KATG TTO000 £va ATopo aTToAapBAvel XaunAd TTOTWTIKG KivOuvo 1 TTOIEG TTPOTQOPEG ival TTIBavOTEPO Eva
dropo va dexrei. 1a TpoBARuaTa TTaAivopounong, TTPORAETTETAI £vag apiBuog, OTTwg n mlavoTnTa £va

dTopo va aTTavInioEl o€ pia TTPooPopd.

210 CRM, 1O data-mining ouxvda XpnoIUOTTOIEITAI TIPOKEIPNEVOU Va eKXwpPRael éva Babud (score) o€ évav
OUYKEKPIUEVO TTEAATN, 0 oTToiog BaBudg Ba epgavidel TV MOAvOTNTA 0 TTEAGTNG VA CUMTTEPIQPEPDET e
TOV TPOTIO TTOU gpEig emBupoupe. MNa Tapddeyua évag Babuog Ba utTopoloe va PETPA TRV TAGH va
ammavTioel 0 TTEAATNG Mia OUYKEKPIPEVN TTPOCQOPA i va TIPOTIUACEl TO TIPOIOV €VOG AVTAYWVICTH.

Emiong xpnoiyoTrolgital TTPOKEIUEVOU va avayvwpioel éva agUvolo OTTO XAPAKTNPIOTIKG (TTPO®IA) TO
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OTTOi0 TUNUOTOTIOIEI (Segments) Toug TTEAATEG O€ OPAdEG PE OUOIA CUMPTTEPIPOPA, OTTWG Eival n ayopd
€VOG OUYKEKPIPEVOU TTPOIOVTOG.

AvTioToIXa €vag OUYKEKPIPMEVOG TUTTOG Tagivounong UTTOPEl va OUCTHVEl QVTIKEUEVA BACEl KOIVWV
EVOIOQPEPOVTWY TTOU XAPAKTNPICOUV OPAdES ) TTEAATEG. AUTO MEPIKEG QOPEG OVOUAZETAl CUVEPYATIKO
@IATpapiopa (collaborative filtering).

Z1nv gupulTepn Tou pop®ry To CRM onpaivel Tn diaxeipion 6Awv Twv aAANAETIOPACTEWY PE TOV TTEAATN.
MpakTikd, autd ataitei TNV XPHON TTANPOPOPIOG OXETIKA ME TOUG TTEAATEG Kal duvaTtdTNTEG TTIO
atroTeAeoPaTIKAG AAANAETTIOpaONG PE TOUg TTEAATEG 0€ OAD Ta OTABIA TNG OXE0NG TNG ETTIXEIPNONG PE TOV
TEAATN. Ava@epOPaOTE O QUTA Ta OTAdIA PE TOV OPO KUKAOG Cwng Tou TTeAATN. O KUKAOG Cwng Tou

TeNATN €€l Tpia aTddia:

v' Tpocéyyion-ATokTnon Twv MeAatwyv
v' AvamTuén (auénon Tng agiag) Twv MeAatwv

v' Ailatipnon Twv kaAwv MeAatwv

To data-mining utTopei va PeATiwoel TNV Kepdogopia oe KABe éva amd autd Ta oOTAdIa OTavV

oAokAnpwveTal pe Ta Aeitoupyik@ CRM guaTApaTta ) UAoTTOIEITal UTTO HOP®R QVECAPTNTWY EQAPUOYWV.

3.7.3 Mapadeiypara xpRong TeXViIKwv data-mining

AivovTag TTapadeiyuaTa UTTOBETIKWYV ETTIXEIPHOEWY Ba EAEYEOUPE TOV TPOTTO YE TOV OTTOI0 TO data-mining
pTTopEi va BonBroel woTe va dlaxeIpIoTOUPE TO KOOTOG KAl VA BEATILWOOUUE TNV ATTOTEAECHUATIKOTNTA €

kaBéva até Ta Tpia oTadia Tou KUKAOU wAG Tou TTEAGTN.

3.7.3.1 ATroKTnON VEwV TTEAATWYV PE XPoN TEXVIKWYV data-mining.

Napaderypa

To mpwTto Bripa oto CRM gival va avayvwpioegl KAVEIG TIG EUKAIPIEG Kal va TIG PHETATPEWEI O€ TTeEAdTEG. H
TpdmeCa BB&CC eTnoiwg diegayel 25 kautravieg yEcw e-mail, kaBepia amrd TIG OTToiEG TTPOTPEPEI OE £va

EKATOUUUPIO aVOPWTTOUG TNV EUKAIPIa va KAVOUV QiTnON yia OoTTOKTNGN TTIOTWTIKAG KAPTAaG. O pubuodg
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METATPOTING (conversion rate) ueTpd Tnv avaAoyio Twv avBpwTTwy TTou yivovTal TTEAATEG TTIOTWTIKAG
KdpTag, n otoia eival Tepitrou 1% avd ekatpareia Tng BB&CC. To yeyovog va 1€600v 01 TTEAATEG va
CUNTTANPWGOUV Wia aithon yia TNV MOoTWTIKA K&pTa gival uévo 1o TpwTo PAua. Tote, n BB&CC mpétrel
va atmo@acicel av 0 UTTOWRn®IOG TTEAATNG €ival TTIOTWTIKA QEPEYYUOG Kal VO TOV BEXTEI w¢ TTEAATN 1 va
aroppiyel TNV aitnor Tou. ANMWOTE 01 I QePEYyUOI gival auToi TTou gival o eavo va dexTouv Tnv
Tpoopopd amod OTl oI Qepéyyuol TeAATEG. 'ETOol evio 1O 6% Twv atdéuwv Tou givalr otnv AioTa
aAAnAoypagiag aTTavTouv Pe pia aitnon, povo 1o 16% autwv eival epéyyuol. Mepitrou 1% Twv aTépwyv
atnv Aiota yivovtal TeAikG TTeAdTeg. To 6% pubudg amdvinong onuaivel 611 60.000 dtopa amod Ta
1.000.000 atravtouv. Ekt6¢ av n BB&CC aAAa&el tnv @UOn Tng TTPOOKANCNG-XPNOIUOTTIOINTEI
OIaQOPETIKEG  AigTeg, TIpooeyyioel Toug TTEAATEG pE OIAPOPETIKOUG TPOTIOUG, METAOXNUATIOEI TnVv
TTPoo@opPd- Oev TIpOKeITal va AdBel TTdvw atmd 60.000 atravrioelg kal amd autolg Toug 60.000 pévo ol

10.000 €£xouv TTBaAvVOTNTEG VA Yivouv KaAoi TTEAATEG.

H mpokAnon tou avtipyeTwTi¢el n BB&CC eival va @T1doel autolg Toug 10.000 Mo arroteAeoparikd. H
BB&CC £odeUel mrepiTrou 1€ avd dia@nuioTIKO KOPUATI, e ouvoAikd k6aTog 1.000.000€ TrpokeIyévou va
amooTeilel TNV TTPOoKANon. MNa Ta emopeva dUo Xpovia, ol TTEAGTEG TTou KEPOABNKav péca atmod Tnv
TpookAnon Ba dnuioupyrcouv Tepitou 1.250.000€ oe k€PdN yia Tnv Tpatreda (f Tepittou 125€ avd

eAATN), yia pia kaBapr] amédoon 250.000€ atd Tnv 6An KauTravia.

To data-mining ptmopei va BeATiwoel auth Tnv amdédoon. Av kail dev gival EUKOAO va avayvwpicTouv ol
10.000 TeAikoi TTEAATEG TNG TMOTWTIKAG KAPTAg, To data-mining BonBd wWoTe va emKeEVTpwOOUV Ol

TTPOCTIAOEIEG TOU PAPKETIVYK TTIO OTTOTEAECUATIKG OTTO ATToWn KOOTOUG.

Katapxriv n BB&CC oTéAvel pia deryuatikry aAAnAoypagia oe 50.000 evdexOuevoug TTEAATEG Kal HE
Tpoooxy avoAlel Ta omoTeAéoparta, XTiCovtag éva poviéAdo TTpORAswng Tou Ocgixvel Trolol Ba
ATTaVTACGOUV (XPNOIPOTTOIWVTOG éva OEVOPO ATTOPACEWYV) Kal £va POVTEAO TTIOTWTIKAG BabpoAoyiag
(xpnoiyotroiwvTag £va veupwviko diktuo). H BB&CC 1é1E cuvdlaoe auTtd Ta U0 POVTEAD TTPOKEINEVOU
va Bpel TOug avBpwITToUG TTOU ATAV Kal TTIICTWTIKA QEPEYYUOI Kal ATAv o TT6avo va atmaviioouv oTnv
mpoopopd. H BB&CC epdppooce 1o povréAo ota utréhoimra 950.000 dropa otnv Aiota aAAnAoypagiag,
ato Ta omroia 700.000 emAEynkav yia TNV aAAnAoypagia.

To amotéAeopa fTav 611 a1Té autd Ta 750.000 oTa OTToia CUVOAIKG N ETTIXEIPNON £0TEIAE dla@nuioElg, N
BB&CC €Aafe 9.000 atrodeKTEG QITAOEIS YIA TTIOTWTIKEG KAPTEG. Me dAAa Adyia o puBuodg atrdvrnong
avéBnke ammd 1o 1% oTo 1,2% dnAadn pia 20% auvénon. Evw pe Tov deuTepo TPOTTO «ayyifoupe» PHOvo
9.000 a1ré Toug 10.000 TTOU PTAVAPE PE TOV TTPWTO TPOTTO-KAVEVA HOVTEAO BEV gival TEAEIO- TO YEYOVOG

va ayyi¢oupe Toug utrdAoimmoug 1.000 TreAdTeg Oev eivarl emIKEPDES. Av gixaue oTeilel EMOTOAEG GTOUG
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utroAoiroug 250.000 otnv Aiota aAAnAoypagiag, 1o KOoTog Twv 250.000€ Ba €ixe wg aTTOTEAEOUA

125.000 ¢00da kal GUVETTWG ¢nuia Twv 125.000€.

2t1ov NINAKA 2 @aivovTal TTEPIANTITIKA Ta atroTeAéopaTa TNG OANG KOUTTAVIOG.

MaAia Kaivoupyia Ala@opd
ApIBUGG KOPPATIWY TTOU OTAABNKav 1,000,000 750,000 250,000
KéaTtog AAnAoypagiag €1,000,000 €750,000 (€250,000)
ApiBuég ATraviioswy 10,000 9,000 (1,000)
MikTd k€pSOG ava aTravinon €125 €125 0
Miktd ké€pdOG €1,250,000 €1,125,000 (€125,000)
KaBapod Képdog €250,000 €375,000 €125,000
KbéoTog MovTtéhou 0 €40,000 €40,000
TeAikd kaBapd KEPSOG €250,000 €335.000 €85,000

MINAKAZ 2: ATTIOTEAEZMATA KAMITANIAZ ME XPHZH DATA MINING

To kaBapod kEPdog atrd TNV aAAnAoypagia augndnke katd 125.000. AkOua Kai OTav CUPTTEPIAGBOUNE TO
K60T0G Twv 40.000 Tou AoyiopiKoU data-mining, Twv HAEKTpOVIKWYV YTTOAOYIOTWV KAl TwV avBpwITwyv
TTOU XPNOIYOTTIOINBNKAV yia TNV TTPOCTTatela povreAoTToinong, To kaBapd kEpdog augndnke katd 85.000.

Auté petagppdadetal o€ ROI yia Tnv povteAotroinon mavw atré 200%.

3.7.3.2 Ad¢non T1ng adiag Twv umapXOvrwv TteAatwyv: cross-selling péow data-mining.

Napaderypa

H C&C cival pia eTaipeia n otroia eEIBIKEVETAI TNV TTWANCN TTETTAAQIWPEVWY OAPWYV KAl KAVOVIWV IO
Xprion Toug w¢ eEwTepIkEG YAAoTpeG. ETriong mpoo@épel pia ypauun ommd eowTePIKEG YAAOTPESG TTOU
@TidxvovTal oTTé TeTTaAaiwpéva (avTiKEG) TTIOTOAIO PEYAAOU BIGUETPANOTOS KAl VIOUQEKIA TTOU £XOUV
MeTaTpOTTIEl 0€ YAGOTPEG yIa AouAoudia pe uwnAolg pioxoug. O C&C katdAoyog OTEAVETaI O€ TTEPITIOU
12.000.000 oTrimia. OTtav évag TTeAdTNG KaAei Tnv C&C va kavel pia rapayyeAia, n C&C avayvwpilel Tov
KaAoUvTa XpnoigoTrolwvTag éva ID 6tav autd eival duvatd. ANIWG o avTITTpoowTTog NG C&C ¢ntd £vav
apiBud TnAs@wvou 1 évav apiBud TTEAATN. MeTd o avTITTPOOWTTIOG WAXvel Tov TTEAGTN OTnv BAon

0edopuévwy Kal TOTE auveyiCel TTPOKEINEVOU va AdBel TV TTapayyeAia.
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H C&C ¢xer pia Téheia eukaipia cross-selling &nAadry TTwANoONg oTtov TTEAATN KATTOIOU ETTITTAEOV
TPOoIdvTog. AANA n C&C avakdAuwe 6T av aTToTUXEI N TTPWTN TTPOTACH Kal 0 avTITTPOOWTTOG TTPOTEIVEI
éva OeUTEPO QVTIKEIUEVO, O TTEAGTNG PTTOPEI va evoxAnBei kal va KAgioel xwpig va Trapayyeilel KATI.

ETmriong utrdpxouv apkeToi TTEAATEG TTOU AYyAVAKTOUV PE TIG TIPOCTIABEIEG ETTITTAEOV TTWARTEWV.

Mpiv uhotroifoel 1o data-mining, n C&C Atav ampdéBuun oT1o cross-selling. Xwpig éva povtédo, ol
mOavoeTNTEG Va KAvel pia KATAAANAN TTpoc@opd ATav pia oTig Tpelg. Kai e1Teidr) n emTTAéoV TTpoo@opd
ATav un atodeKkTn yia pePIKoUg TTeAdTeG, N C&C emBupoloe va gival amdéAuta giyoupn 6T dev Ba KAvEl
Mia TpoTacn otav dev TPETTEL. Ze pia QOKIPAOTIKY Kautravia, n C&C eixe Aiyotepo amod 1% puBud
TTwANoewv Kal éAafe éva peydAo aplBud mapamovwy. H C&C cuvemmwg dev €mBupei va ouvexioel 10

cross-selling yia 1é6g0 pikpd k€pdog.

H kardoTtaon dAage atmd tnv oTiyur mou n C&C xpnoiyotroinoe 1o data-mining povtéAo To oTToio TTAEov
Aeiroupyei oTa dedopéva. XpnOIMOTIOIWVTAG TNV TTANPo@opia yia Tov TTEAATn atrd Tnv Baon dedouévwy
Kal TNV Kaivoupyla TrapayyeAia, ouolaoTiké dnAwvouue atov TTWANTA TI Ba TTpétTel va TrpoTeivel. H C&C
Me emiTUXio TTWANCE éva emTPAOOBeTO TIPOIdv o€ 2% Twv TTEAATWV Kal Oev eixe oxedov Kavéva

TTaPGTTOVO.

Mpokeipévou va avatrTuxBei autr n duvaTdTNTa XPNOIPOTTOINONKE pia diepyaaia TTapOUoIa PE QUTHV TTOU
Xpnolgotroindnke Trpokeiyévou va AuBei 1o TPORANUa TNG ommokTnong TreAatwy. AUo POVTEAQ
XPNaolpoTToIenKkay.

To Tpwto TPoERAeTTE av kdmolog Ba emBupouoe TIg emTTAéov TTpoa@opés. H C&C £uabe Tig diabéaeig
TWV TTEAATWV TNG die§dyovTtag pia pIKpr) TNAEQWVIKA épeuva. Mpokeiyévou va givar auvtnpnikr, n C&C
£€0e0€ OTTOIOVONTTOTE aPVABNKE VO CUUPETATYXEI OTNV £PEUVA WG KATTolov TTou Ba €Bpioke To cross-selling
eVOXANTIKG. ApyoTepa, TTpokelyévou va emReRaiwBei autr n umdbean, n C&C ékave CUOTAOEIG O€ £va
MIKPO aAAG OTATIOTIKG ONPAvTIKO UTTOOUVOAO QUTWYV TTOU gixav apvnBei va ammavriAcouv TIG EPWTACEIG
NG €peuvag. Autd mou dlamoTwOnke ATav 6Tl n uTTOBean Ogv ATAV CWOTA Kal gyyunuévn. Autd
eméTpewe otnv C&C va Kavel TTEPICCOTEPEG TUOTATEIG KOI VO AUgrOEl Ta KEPDN TNG OKOMN TTEPICTOTEPO.
To delTepo pOvVTEAO TTPOERAETTE TTOIO TTPOC@OPG Ba ATAv N MO OTTOdEKTH). ZUVETTWG, To data-mining
BonBnoe Tnv C&C va katavonael KaAUTepa TIG avAaykeg Twv TTeEAaTWV TNG. OTav Ta HOvTEAQ eVETTAGKNCAV

o€ pia TuTikr) cross-selling CRM kapTravia, BoriBnoav tnv C&C va auAoel Ta kEpdn TnG Katd 2%.

3.7.3.3 AUénon 1ng adioag Twv umapXoviwv TeAatwv: Personalization péow data-mining.

Napadeypa
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H emyeipnon BS, 110U dpacTnpIOTTOIEiTAI OTOV XWPO TwV eVOUNATWY, avéTTuge pia Web tomroBeaia
(site) mpokeiyévou va cupttAnpwoel Tov Kat@dAoyd tng. OToTedATTIOTE KATTOIOG €UTTaIVE OTO Site,
ammoAduBave évav yevikd XaipeTiopd. QoTéco oTav TTapdyyeAve f €dIve Ta oToIxEia Tou (registered), Tov
XaipeToloe Pe To Ovoud Tou. Av ékave Wia TrapayyeAia, 6a Tou yivétav pia TTapouciacn Twv VEwV
TTPOIOVTWY Ta oTroia Ba Tov evdIE@epav 1IBIaiTepa. OTav KATTOI0G WAXVEI VO GUYKEKPIPNEVO TTPOIOV, TO Site

TOU TTPOTEIVEI Kal GAAQ AvTIKEiNEVA TTOU Ba GUUTTANPWVOUYV Wia TETOIa ayopPd.

Ortav n BS mpwrtotrapouaciage To site Tng, dev UTTApxE KaBOAou TTpoocwTToTroinon. To site ATav aTTAd pia
on-line ¢ékdoon Tou KATOAGYOU TnG, ME wpaia pop@r,, woTdco Otv AduPave TO TTAEOVEKTNUO TwvV

EUKAIPIWY TTWARoEwV TTou To Web TTapouciddel.

To data-mining augénoe 1ig TTwANoelg TNG BS péow Tou site Tng. O1 kar@dAoyol ouyxvd opadoTrololv Ta
TTpoidvTa avaAoya Pe Tov TUTTO TOUG £TO1 (OOTE VO ATTAOTTOINOOUV TIG EVEPYEIEG EVOG ATOUOU KATA TNV
emAoyn TTPoidvTwy. Z¢ €va on-line KatdoTnua, WOTOCO, Ol OPADEG TTPOIOVTWY WTTOPEI Va €ival apKETA
OIAPOPETIKEG, OuXVA BaaI{OPEVEG OTO KATA TTOCO WTTOPOUV VA CUNTTANPWOOUV TO QVTIKEIUEVO TTOU O

TEAGTNG €MOUNET va ayopdoel.

Katapxfv, n BS xpnoigotoinoe tnv opadotroinon (clustering) trpokeiyévou va avakaAUyer Troia
TpoidvTa opadotrolouvtav Quoikd. Kdrmoieg amd TG opddeg fTav TTPOPAVEIG OTTWG TTOUKAUIOO Kal
TavteAOvia. ANeG ATav 01 TOGO avapevoueveg, OTTwG PIBAIa axeTIKE e TNV TTECOTTOPIa OTNV £PNUO Kal
(GApUaKA yIo TO dAYKWHA @IdIoU. XpnoIPoTroincav autég TIG OJOBOTTOINCEIG TTPOKEINEVOU VO KAVOUV

OUOTAOEIG OTTOTEDNTTOTE KATTOIOG KOITAZE £Eva TTPOIOV.

>1n ouvéxela n BS ékmioe €va TTpo@iA TTeAaTwv TTpoKEINEVOU va BonBAcEl va avayvwpioTouV €KEIVOI Ol
TeEAGTEG TTOU Ba evdiagépoviav yia Ta Kaivoupyla Trpoidvia Tou ouxva Ba trpocBétovrav oTov
katdAoyo. H BS avtiIAeBnke 0TI n kaBodAynon Twv aTOPwY € AuTd Ta €TTIAEyUéVa TTPOIOVTA OXI HOVO
€ixe WG ammoTéAeopa onPavTikr auénaon Twv TTwAACEwV, aAAG €TTiong €dpaiwve TIG OXECEIG PE TOUG
TeNATEG TNG. TN ouvéxela n BS uAloTroinoe £va TTpOypapua gEGw TOU OTToiou ol TTEAATEG Ba uTTopolcav
va atro@acioouv va Aapfdvouv e-mail oXeTIkG pe Ta véa TTpoidvTa Ta oTroia Ta data-mining PovTéAa
TPoERAETTAV OTI Ba Toug evdié@epav. Evw ol TTeEAGTEG auTd TO EBAETTOV WG £va EMITTAEOV TTOPAdEIYUQ
TpoANTITIKAG (proactive) eEutrnpéTnong, N BS avakdAuwe o1 ATav £va Tpdypappa auénong képdoug. H
TpooTadela TIpoowTroTroinoNG TETUXE yia Tnv BS, n omoia &okigaoce onuavtikég aufAoelig o€

emavaAapBavopeveg TTWANCEIG, HECO aplBud TTWANCEWY avd TTEAATN Kal €GO PEYEBOG TTWARTEWVY.

3.7.3.4 AlatApnon eAatwyv péow data-mining. Mapadeiypa
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MNa oxedov kABe eTaipeia, TO KOOTOG TNG ATTOKTNONG EVOG KAIVOUPYIOU TTEAATN EeTTepvd TO KOOTOG TNG
dlatipnong KaAwv TreAatwv. Auth ATav n TTPOKANCN Tou avTigeTwide n KS, etaipeia mTapoxng
uTTNPEcIWY Internet TTou éxel puBud atToxwpnong TTeAatwy 8% Tov pAva. Agou n KS €xer 1.000.000
TeNATEG QUTO onuaivel 0TI xavel 80.000 TeAdTEG KABE urjva. To KOOTOG TNG AVTIKATACTACNG AUTWV TWV

meAatwyv gival 200€ yia kabéva.

To mpwTo Tpdayua 1Tou n KS xpelagdtav va kavel ATav va TpoeToiydaoel Ta dedopéva TTou Xpeidalovrav
TTpoKeIpgévou va TTpoBAEWel TTol101 TTEAATEG Ba épeuyav. H KS xpeialdtav va €mAEEel TIG eETABANTEG aTTd
TNV Baon dedopévwy Kal evOEXOUEVWG va TIG peTaoxnuartioel. O Oykog Twv xpnoTwyv Tng KS eivai dial-in
TTEAATEG OUVETTWG N KS yvwpilel Tdoo kaipd o k&Be xprotng ATav cuvdedepévog ato Web. H KS etiong
yvwpilel Tov dyKo Twv dedopévwy TTOU PETAPEPOVTAI ATTO KOl TTPOG TOV UTTOAOYIOTH €vOg XproTn, Tov
apiBud Twv e-mail Tou éxel évag XpAoTng, Tov aplBud Twv e-mail pnvupdTwy TToU €0TAANCAV Kal
eA@ONoav Kal €TTIONG TO I0TOPIKO TNG XPEwang Tou TTEAATN. EmTTALov €xel dnuoypagika dedouéva Ta

oTToia oI TTEAATEG £€dwOoav KATA TNV £YYpaAPr] TOUG.

>1n ouvéxela n KS xpeiaddtav va avayvwpioel TTolol ATav ol «KaAoi» TTeAATeG. Autd dev eival pia data-
mining €pwTtNoN aAAG évag €TTIXEIPNOIOKOG oplopdg (TT.X. kepdoopia i CLV) 1Tou akoAouBeital amd
évav utroAoyiouo. H KS dnuiodpynaoe éva HovTEAO TTPOKEINEVOU va QIATPAPEI TTOI0I ATAV O1 ETTIKEPOAG Kal
TTOI01 Ol PN €TTIKEPONAG TTEAATEG. H KS XpnoiyoTroinoe autd 1o povtéAo X1 uévo yia tnv d1atipnon Twv
TEAQTWV OAMAG yia va Oel TTolol TTEAATEG Ogv ATAV OKOMPN €TTIKEPONG aAAd Ba ptropoucav va yivouv
MeAovTIKA. H KS 10Te €kTioe €va PovTEAO yia va TTPORAEWEl TTol0I aTTO TOUG ETTIKEPDNG TTEAATEG Ba
¢peuyav. OTTwG Kal 0Ta TTEPICOOTEPA data-mining TTpofAruaTa, o KaBopiopdg Twv dedopévwy TTou Ba
xpnoigotroinBouv kol o TpéTog Tou Ba cuvduacTouv eival ammd Ta OUCKOASTEpA Onueia otV
povTeAoTtroinon. MNa mapddeiypya n KS xpeiaddtav va Koitagel oe 8edouéva XPOVOAOYIKWY OEIPWY OTTWG
fATav n unviaia xpAon. Avti va xpnoiyotroiei Ta apyikd Oedouéva, Ta eEOPAAUVE XPNOIUOTTOIWVTAG
KIvNTOUG pETOUG TPIWV unvwv. H KS ettiong utmoAdyioe Tnv HETAROAAR OTOV PEGO TWV TPIWV PNVWYV Kal
Tov dokipace wg TPORAswn. Kdatolol amd Toug Trapdyovieg BACEl Twv OTToiwv yIvOTav KATAAANAn
TPORAEWnN, OTTWG N HEIWPEVN XPAON, ATAV TTEPICOOTEPO CUUTITWHOTA TTapa aitieG. AAAOI TTAPAYOVTEG
OTTWG 0 MECOG apIBUOG Twv KANOEwv €EUTINPETNONG KOl N PETAROAR o€ autdv, ATAV €VOEIEEIg

TTPORANUATWY IKAVOTTOINONG TWV TTEAATWYV Kail AIe va epeuvnBouv.

H mpoBAewn autol TToU Ba £peuye woTdo0 Oev ATAV APKETH). Baoifopevn ota atmoteAéopata Tng
povTtedoTroinong, N KS avayvwplioe KATTola evoeXOUEVa TTPOYPAUMATA KOl TTPOCPOPES TTOU TTIoTEUE OTI

Ba Trapakivouoav Toug TTEAATEG va peivouv. MNa Tapddelyua €0Tw OTI €vag XPrioTng TTapapével oTo
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Internet yia peydAa xpovikd SlaoTAPATA TT.X. OEKATTEVTE WPEG TNV NUépa. Emeidr) mbavoTata TpokeiTal
yla emmayyeApatia xpriotn, dia Kat@AANAn Tpoc@opd Ba ATav va Tou TTPoa@Epel Katd Tnv ARgn tou
gupBoAaiou Tou n KS kaAutepn TipA yia ouvdioelg upnAdTepwy TaXUTATWY. KArrolol dAAol XproTeg
pTTOopoUV va AdBouv peyaAlTepo Xwpo oTov okAnpd SioKOo yia aTroBrAKEUON TwV TTPOCWTTIKWY TOUG
loTooehidwyv. H KS 161¢ KTiCEl povTéAa TTou Ba TrpoBAérrouv Trola Ba ATAv N TTO ATTOTEAECMATIKN

TTPOOPOPA O€ £vav OUYKEKPIUEVO XPAOTN.

JUVETTWG TO OAO €pyo €kave xprion Tpiwv PovTéAwv. Eva povtédo avayvwpife Toug Toavoug «utro
QUYN»TTEAATEG, TO ETTOUEVO ETTEAEYE TOUG ETTIKEPONG «UTTO QUYA» TTEAATEG TTOU GEICE va KkpaTtnBouv Kal To
TPITO WOVTEAO QVTIOTOIXOUOE OTOUG «UTTO Quyr» TTEAATEG TNV KATAAANAN Tpoc@opd. To kabBapd
amotéAegpa ATav pia peiwon otov pubpd amoxwpnaong otod 8% o€ 7,5% , n otroia eméTpewe otnv KS
va yATwoel 1.000.000 € avd priva o€ K6oTn atroktnong meAdtn. H KS avakdAuwe 611 n eTévduon oTo
data-mining amédwaoe, OnAadn BeATiwoe TIG OxEOEIG TNG WE TOUG TTEAATEG Kal alnoe onUavTika Tnv

KepdoPopia TNG.
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KE®AAAIO 4

MEOOAOAOrIA YAONOIHZHZ ENOZ CRM SCORECARD

4.1 Eicaywyn

210 Ke@dAAaio autd Ba TapouciaaTei n avamTuén evog CRM Scorecard onAadn evog dopnuévou
OuoTAPOTOG PETPNONG TNG atmédoong Tou CRM. Eival yevikétepa atrodekTd OTI dev Ptropei va utrdpéel
emTUXNG UAOTTOINGN Tou CRM XWwpig va £xoupe éva TPOTTO PETPNONG TWV ATTOTEAEGUATWY TTou To CRM
ETMPEPEI WOTE va UTToAoyIoTEl n amdédoon Tng emévduong oe autd. H dnuioupyia Tou CRM Scorecard,
Tou Ba TTapoudiacTei péow TTEVTE BnudTwy, €xEl WG OTOXO va €UBUYPOUMIOEl TNV ETTIXEIPNCIAKNA

OTPATNYIKH, OXETIKA Ye TO CRM, pe 1o oloTnua PETpnong mng atmédoong Tou CRM.

4.2 Z0oTnpa yéTtpnong. XpnoiuoTnTd TOU OTIG ETTIXEIPAOEIG

H xprion €18IKWv TTapayovTwy PETPNONG gival Badikr TTPOKEIEVOU va KTINNOET TO TTOCO KAAG aTTodidouv
ol TTpooTTdBeieg uhotroinong Tou CRM. H katavénaon Tou Katd TG00 N £TTIXEIPNON OTNV TTPAYUATIKOTNTA
ETMTUYXAVEI TO TTOOOTIKA TTAEOVEKTAMATA OTA oTroia oTdxeue 6tav oxediale To CRM Tpdypayua,
EMTPETTEI TNV AAYN TTIO EVNUEPWHEVWY, TTPOdPACTIKWY (proactive) uetafoAwv oTo TTpOypapua auto.
JUVETTWG av pia TTIXEIPNON TTPAYUATIKA €TIOUUE va OTTOKTACEI Pia aTpaTtnyikf TTpooéyyion ato CRM,
Ba péTTel va avaTTugel éva IoXupd oUVOAo PETPpWY OTav axediddel To CRM trpoypapua.

Evw TTOAAEG ETTIXEIPATEIG £XOUV EKPPATEI TO TTAPATIOVO OTI eV €XOUV £va PETPROIYO BaBud amddoong
oTIg eTevduoelg Toug oTo CRM, TTOAU Aiyeg €xouv eyKaTeEOTNUEVO OUCTNUO PETPNONG. ZUPPWVA WE
£€peuva 10 56% Twv ETTIXEIPOEWV eV €XouUV éva oUaTnua PETPnong CRM eykaTteoTnuévo, éva AAAo 22%
£XEI MOVO KATTOIO HEUOVWHEVA GUOTHAPATA PETPNONG, EVW TEAOG HOVO éva 22% £xEI GUCTHAPATA YETPNONG

OTIG TTWANCTEIG, OTO HAPKETIVYK Kal aTnV euTTnpéTnon TreAatwv. [1]

4.3 YAotroinon evég CRM Scorecard [2]

‘Eva ouoTnua péTpnong €ival To KUPIO ouoTatik® TTou AEiTTel ammd TIG onuepIvEG aTpatnyikég CRM. To
uTTEPBOAIKO TTOCOOTO TWV GTTOTUXNUEVWY TTPOaTTaBeIwy UAOTToINONG cuoTnUaTwy CRM, TTOAEG QopEg

ayyicel To 70 éwg 90%, e¢avaykalel TToAAoUG opyaviopoUg va KoITagouv Trépa atd 1o ATnua To Kabapd
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TEXVOAOYIKO KOl va ETTIOTPEWPOUV O€ £va BaaiKO afiwpa Tou KOGHOU TwV ETTIXEIPACEWY OTI OTISATTOTE
gival €QIKTO va JeTPNOBEi ival Kal €QIKTO va TrpaypartoTtroin@gi. ANG TTpokeiyévou va odnynBoulpue o€

atmroTeAEOPATIKA cuoTARaTa CRM, dgv apkei oTro108MTTOTE CUCTNHA PETPAOEWV.

Autd TTOU XpeladeTal gival €va oUOTNUO PETPACEWV TTOU va ouvdéel Tnv oTpartnylikp CRM kal Toug
OTOXOUG TIOU €XOUME yIO TOUG TTEAATEG ME TOoug Trapdyovreg pETPNONG Tou  odnyouv Tnv
amroteAeapaTikéTnTa Tou CRM, dnAadn éva CRM Scorecard. Mpokeigévou va ulotroinBei éva CRM
Scorecard kal va eTTwWEEANDBEi £vag opyaviouog aTrd auTd, TTPETTEl va EKTEAEOTOUV Ta £EAG TTEVTE BaCIKA
BrAuara:

1. Opiopdg TnG oTpatnyikrig CRM.

2. EmAoyn rapayéviwv pérpnong Tou CRM.

3. AvdAuon trapayoviwyv pétpnong Tou CRM.

4. EmAoy kai ulotmroinon evég CRM ouoTAPATOg ava@opdg OTTOTEAECUATIKOTNTAG

(performance reporting system).

5. Edpaiwon Tou ouoTtipatog pétpnons CRM otnv kouAtoupa Tou opyaviouou.

4.4 BApa 1. Opiopdg TG oTpaTtnyikig CRM.

H dnuioupyia evog atmoteAeopaTikou emmixeipnolakol CRM Scorecard dev {ekiva pe TRV PETPNON, OAAG
TTOAU vwpiTtepa pe Tov opioud TnG aTpatnyikig CRM Tou opyaviopoU. Xwpig pia {ekdBapn katavonon
Kal 0égpeucn oo TNV opada oTpatnyikAg Tou CRM, OXETIKG pe To Trola €ival n akoAouBoupevn
OTPATNYIKY KAl TO TTWG ol aTdxol Ba emTeUXBoUV, oI TTPOCTTABEIEG va €TTIAEyoUV Kal va KoivoTTroinBouv
Kpiolya oTpartnyikd péTpa CRM, ypriyopa Ba yivel avrirapaywyikr. ‘Eva 1ToAU 10xupd epyaAegio
TTpokeINévou va opiaBei n oTpartnyikp CRM evég opyaviopou eival o xdptng otparnyikig CRM (CRM

strategy map).

O xapTnNG auTdg PE CaPrveEIa UTTOYPAUUICEl TOUG €EEIBIKEUPEVOUG OTOXOUG TNG OTPATNYIKAG CRM €vog
opyaviopoU Kol TOUG OUYKEKPIUEVOUG GUVOETHOUG aiTiag-atmroTeAéopaTtog (cause-and-effect) péow Twv
oTToiwv auToi ol aTéyol Ba emTeuxBouv. O1 xapTeg atToTeEAOUV 1I0XUPA £pyaAcia eTTIKOIVWViag TTou divouv
og kaBéva aTov opyavioud pia EekdBapn eikdva Tou Troia gival n otpatnyiki CRM kail TTwg Ol aTOPIKES

TOUG £PYOTieG ouvelIoPEPOUV aTnV mTiITUXia Tou CRM.

H diodikacia dnuioupyiog evég TETOIOU XAPTN KOl ETTOPEVWG KATAOTpwONG TNG OTpaTnyikng CRM

amroteAeital atré Tpia Bacikd CUCTATIKA:
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1. «ZTPaTNYIKOUG TTAPAYOVTEC .
2. «ZTparnyikd BEuartax.

3. «XTPaATnyIKoUug CUVOETHOUG.

4.4.1 ZTPATNYIKOi TTAOPAYOVTEG KAI OTPATNYIKA BEpara.

O1 «aTpaTNYIKOi TTAPAYOVTEG» EEUTTNPETOUV WOTE VA ETTIKEVIPWVETAI N opada oTpaTtnyikAg yia To CRM
aTa Bacikd ouaTaTika TNG aTpaTtnylikAg CRM. KdBe «aTpaTnyikOg TTapayovTag» £XEl Kal éva OXETICOUEVO
B¢épa ) duvaun Tpowlnong, Tou 0dnyei TNV OPAda COTO va AvayvWwPIoEl Kal va QvTIOTOIXioEl TNG
BaagikoUg TTapayovTeg emTuxiag (success factors) kalr Toug GuvOEGUOUG AITIOG-ATTOTEAEGUATOG TTOU Ba
odnyAoouv Tnv atmoteAeopamikdTnTa Tou CRM. O xadptng CRM aTroTeAEiTal OTTO TTEVTE «OTPATNYIKOUG

TIOPAYOVTEG» KOl OXETICOUEVA «OTPATNYIKA BEUATA» TA £EAG:

1.Tunua (Segment). O «TmopdyovTag» auTOG ETTIKEVTPWVETAI OTO CUYKEKPIUEVA TUAPATA TTEAATWV OTO
otroia oToxevel To CRM. To «OTpaTNYyIKO BEua» yia TO TUAMO ETTIKEVTPWVETAI OTNV OTOXEUON OTO

KATGAANAO TURAPA TTEAOTWV KaI TIG AVTIOTOIXEG TTPOTACEIG AVAAOYa HE TNV agia Twv TTEAATWV.

2.Xpnuarooikovouikd. O «TTapAyovTag» outdg avtavakAd Toug oTpaTtnyikoUug XPnUOTOOIKOVOUIKOUG
OTOXOUG TToU agopoulv To CRM yia KGBe empépoug Turfua meAatwy. To oTpartnyiké Béua yr' autév Tov

TTapdyovTa €ival N HEYIOTOTTOINON TNG OIKOVOUIKAG WQEAEIAG TWV ETTIHEPOUG THNUATWYV TTEAATWV.

3.MleAdTng. ETTIKEVTPWVETOI OTOUG ETTIUEPOUG OTOXOUG TTOU n €mixeipnon €xel Béoel 6cov agopd Tov
TENATN, TTPOKEIYEVOU va €mMITUXEl TOUG €MMOUPNTOUG XPNMOTOOIKOVOUIKOUG OTOXOUG TIOU  €XOUV
kaBoploTei ammd TOV TIponyouuevo «Tapdyovia». To avTioTolxo Béua eival n peyiotomoinon Tng

EUTTEIPIAG KAI TNG ETTMIOUUNTAG CUUTTEPIPOPAG TWV ETTINEPOUG TUNHATWY TWV TTEAATWV.

4.N\eiroupyieg.  ETTIKEVTPWVETAI OTOUG OTPATNYIKOUG OTOXOUG Yia Tnv ETNTEUEN Twv EMBUPNTWV
ATTOTEAETPATWY YIa KABE emIPEPOUG AciToupyia (UAPKETIVYK, TTWANCEIG, eEUTTNEETNON TTEAATWYV) Kal KABE
KQVAAI ETTAQNG UE TOUG TTEAATEG (TT.X. EI0EPXOUEVEG-EEEPXOUEVEG KANOEIG, e-mail, Web). To avrioToixo
Béua €ival n PEYIOTOTTOINON TNG OTTOTEAECUATIKOTNTOG KAl aTTOOOTIKOTNTAG TWV ETTINEPOUG AEITOUPYIWV

CRM.

5.AvBpwrrol/IT. ETTIKEVTPWVETAI OTOUG OTPATNYIKOUG GTOXOUG TTOU apopolv TOUG avBpwIToug Kal TNV

TEXVOAOYiQ, yia TNV E€TMTUXiOd TWV €MMOUUNTWY AEITOUPYIKWY QTTOTEAECUATWY Yyia KABe Aeitoupyia

2 H £kppach 6TPOTNYIKOG TAPGYOVTUG SIVETOL PHEGH GE ELGAYMYLKE, TPOKEMEVOD VOL DTAPEEL S1aKpIoN
amd TG eKQPACES TaphyovTag HETPNONG KOl TOPAYOVIOS EMLTUYIOG OV YPNOLOTOLOVVIOL YWOPIg
EI0AYOYIKA.

104



(function) kai kd@Be kavahl ema@nig pe TNG TeAATEG. To avTiOTOIXO OEua  ETIKEVTPWVETAI OTNV

MEYIOTOTTOINGN TNG EPTTEIPIAG KAl TWV OUVATOTATWY TwV EPYAJONEVWV.

4.4.2 ZTparnyikoi XUvdeool

To TeAeuTaio oUOTATIKO TOU XAPTN €ival O «aTPATNYIKOI CUVOEGHUOI» TWV BACIKWY TTAPAYOVTWY ETTITUXIAG
(success factors) Tou CRM.

O1 TTapdyovTeg EMITUXIOG avTavakAoUv Ta Kpiolpya oTroTeAéopaTa TTou €mmBupouvTal yia kB CRM
«TrapdyovTta» (TUAPA, XPNUATOOIKOVOMIKA, TTEAATNG, AciToupyieg, avBpwtrog/IT) kar amaviolv oTnv
epwTNON «T1 TIPETTEI VO KAVOUNE £TCI WOTE VA ETTITUXOUUE TO OTPATNYIKG BEUQ;».

MNa mapddeiyya €vag TapAyovTag ETMITUXIOG yIa TOV «TTapayovTa» avBpwTtrol/IT  ptopei va gival n
BeAtriwon tng Zrparnyikng MNvwong. Auto ev pépel atTavtd otnv epwtnorn, «lMwg peyioToTToIoUuE TNV
EUTTEIPIO KAl TIG IKAVOTNTEG TWV EPYALOPEVWV;»

KdaBe mrapdyovtag emruyiag €xel évav ) mepiocdtepoug CRM okotroug (objectives). O CRM okotroi
€ival Ol TOKTIKEG KOI O EVEPYEIEG TTOU O OPYAVIOUOG €xel €TMIAEEEl WOTE va UEYIOTOTIOINOEl TNV
aTroTEAETUATIKOTNTA O€ KABe Trapdyovra emituyiag. Or CRM okotroi BonBolv waoTe va opicoupe Tnv
povadiki CRM oTpatnyikn yia Tnv €mixeipnon.

XpnoipoTtroiwvTag TaAl To rapddeiypa tng didataong avBpwTol/IT, o1 okotroi CRM Ba umropolocav va

eivar: BeAriwan(Adénon) tng mpoaméAaong/Bfaboug Tng yvwaong Twv emMUuEPOUS TTEAQTWV.

MepiAnyn:

‘Evag kahooxediaouévog xaptng Ztpartnyikng CRM &ivel Tn duvatdtnta o€ pia €Tmxeipnon va opicel Pe
Ca@nVEIa KAl VO «ETTIKOIVWVACEI» TNV oTpaTnyikr) CRM gg 6Aoug Toug OXETICOPEVOUG PE TNV ETTIXEIPNON.
Av Kol oTTQITEl KATTOIO TTPOOTIABEID, O XAPTNG TTapEXEl OTOV Opyavioud TTOAAG emTTpOCBeTa Kal

onuavTikd TTAgovekTAUATA. Mo CuyKeKpIYEva ETTITUYXAVOVTAl Ta EENG :

e Amooagnvifovtal ol dId@opeg amOWEIG OXETIKA pe TRV oTpatnyiki CRM avdueoa ota péAn NG
opadag aTpaTnyIkAg.

e AvayvwpilovTal KATTOIOlI TTapAyoVvTeG ETTITUXIOG TTOU EAEITTAV KAl KATTOIOI OTOXO! KPioIyol oTnv
emTuyia Tou CRM.

e  Epgavicetal n oAioTIKA Kal oAokAnpwuévn @uon yiag emmtuxnuévng otpatnyikig CRM.
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e AvarmtUooeTtal gia Koivr) YAwooa yia Tnv ouZntnon yupw atd tnv oTpatnyikfp CRM.
e T[ivetal karavontd TI Ba TPETel va PeETPNOEi €TOI WOTE OUVEXWG va BeATiverar n

atroTeAEoPATIKOTNTA TNG OTPATNYIKG CRM.

4.5 BApa 2: EmiAoyn TTapayoviwy péTrpnong tou CRM.

Metd Tnv emTux oAokAfpwan Tou opiopol TnNG oTpaTtnyikng CRM (uéow Tng dnuioupyiag evog XapTn
OTPATNYIKAG), N €TIXEipnon eival éToiun va ekTeAéoel TO0 OelTePO Bripa oTn diadikagia dnuioupyiag Tou
Scorecard, TTou €ivai n emAoyA Tapayoviwy pETpnong CRM. H emiAoyn Twv TTapayoviwy gETpnong TTou
Ba 1epIAn@BoUv oTo Scorecard, 6TTwg GAWOTE OUVERN Kal PE TNV AVATITUEN €VOG ATTOTEAECUATIKOU
XApTn oTPATNYIKAG, Ba TTPETTEI va aKOAOUBEI pia UGTNUATIKA TTPOCEYYION.
Néa péAn mpémmel va poaTeBolv atnv apxik opdda oTtpartnyikig CRM. O pOAog TnG ekTETAPEVNG
opadag eival va €MAEEEl TOUG TTapdayovTeG HETpnong Tou CRM 1rou Ba cuykpoTtigouv 10 Scorecard Tng
emyeipnong. Meta tnv dnuioupyia TNG «EKTETAPEVNS» OPAdAG, OAA T PEAN TNG ETTOVOOPYAVWVOVTOI OF
UTTO-OMAdEG PE  KABe UTTo-opAda  va  EKTTPOCWTTEI  évav  OUYKEKPIPEVO — «TTapdyovTta»  (TT.X.
XPNMATOOIKOVOUIKE, TTEAATNG, AsiToupyieg, AvBpwTTog/IT). ZTnVv cuvéxela Ta apxIKa YéAn Tng opddag padi
ME Ta Kaivoupyla PéEAN etTavegeTalouv Tov XapTn oTpatnyikis. O oTdXog auTrig TnNG eTTavegETaong givai
va efaoc@alioTei 611 6Aa Ta PEAN TNG oupdadag EekdBapa katavoouv To vonua, Toug cuvOEoPOoUG aITia-
ATTOTEAEOUA KAl TOUG KPIOIYOUG TTAPAYOVTEG TTITUXIAG TNG oTpaTnyikAG CRM Tou opyaviopou. AQou £xel
TpayuatotroinBei N avabewpnon Tou XAPTn OTPATNYIKNAG KABE uTro-oudda cuvavTiETal o€ pia oeipd
EPYOOIWV TIPOKEIMEVOU VO avayvwpioel Kal va €mMAEEEl Ta oTpaTtnyiKG PETpa péoa aTov BIKO Tng
«mapdyovta» TG oTpatnyikAg CRM. Kard tnv emAoy Twv Trapayoviwv uérpnong CRM, kabe utro-
ouada Ba TTpéTTEl:

o Na emA&gel TOUG KOAUTEPOUG TTAPAYOVTEG PETPNONG.

e Na dnuioupyioel éva Tmpo®iA péTpnong (measure profile) yia kGBe emAeypévo mapdyovta

METPNONG.

Avo cival Ta Baoikd KpITApIa TTou Ba TTPETTEN va €XEl uTTOWN TNG N K&Be uTro-
oudada Kata TNV €TTIAOYN £VOG OWOTOU CUCTHUATOG HETPNONG:

1. Ta emAeypéva pPéTpa (TTapayovieg PETPNONG), Ba TpETel pe  akpifeid va PETpolv Tnv

ATTOTEAEOUATIKOTNTA TWV KPICIHWY TTOPAYOVTWYV ETTITUXIOG YIO TOUG OTTOIOUG QUTA TTpoopidovTal.
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2. Ta emAeypéva pétpa Ba mpémel va TTPOPRAETTOUV TNV HEAAOVTIKY OTTOTEAECUATIKOTNTA TWV

EMOUUNTWVY OTPOTNYIKWY OTOXWV.

‘Eva onuavtiké TpoBAnua TTou Ba avTIUETWTTIoOUV Ta PEAN TNG OpAdag €ival oI UQPIOTAUEVEG
OuvVaTOTNTEG TNG ETTIXEIPNONG YIa TNV AAYn Kal ava@opd ATTOTEAEOUATWY YIO TOUG ETTIAEYHEVOUG
TapdyovTteg Yétpnong. ‘Eva Baocikd afiwpa NG SIOIKNTIKAG ETTIOTAUNG ToVilel OTI «av OV PUTTOPEIG va TO
METPAOEIG, BeV PTTOPEIG oUTE va TO BIOIKACEIG». TNV apxr Tng dladikaciag Tng pérpnong CRM eival
MAGAAov amriBavo o1l pia emixeipnon Ba €xel TN OuvaTOTNTA VO CUYKEVTPWOEI KAl VO ava@Eépel
amoteAégpata yia KEOe OTPATNYIKO HETPO AVAYKAIO va OIOXEIPIOTEl KAl VA UEYIOTOTTIOINCEl TNV
amroteAeapaTikdTnTa Tou CRM. AuTh n éAAeiyn, woTtdoo, Ba Tpétrel va Bewpeital TTPoowPIVH Kal va
MNV oTTOTPEWEI €vav opyavioud atrd Tnv €AoY Twv KOAUTEPWY PETPWY. Ta oTpaTnyikd PETPA TTOU
emAéyovTal amd KAGBe utro-opdda Ba ek@pdalovTal Cav Vo AvAKOuv o€ pia ammd TIG €EAG TPEIG
KOTNYOPI€EG:
e XpnuaTtoolkovopikd ($)
e Oykou, xpdvou 1 Adyou (#)
e T[locooTou (%)
Av kai Ta pétpa TTou atroteAolv éva CRM Scorecard TTpéTrel va gival EEIOIKEUPEVA OE OXEON UE TNV
oTpatnyiky CRM Tng €TIXEipnONG, UTTOPOUNE OTNV CUVEXEIA VO OWOOUNE KATTOIO TTOPASEIYUOTA TETOIWV

METPWVY avaloya e Tov «Trapdyovto» CRM (dvBpwtrog/IT, Asitoupyieg KTA).

4.5.1 NMapdyovTteg HETPNONG 60OV aPopd ToV «Trapdayovta» Avopwtrog/IT

MTtropoUpe va dwooupe Ta akOAoubBa TrapadeiyyaTa TETOIWV TTAPAYOVTWV
METPNONG (01 oTToI0I EQPapudlovTal avd KavAaAl ETTA@NG Kal avd TUARUA):

e  Epyalopevor upnAd ikavotroinuévol (%)
e  Epyaldpevor ou £xouv uwnAég mOavoeTnTeG va peivouv(%)

e  PuBuoég mapapovig epyalopévwy (%)
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e Epyalduevor Trou gival TpdBupol va ouaTtricouv o€ AAAOUG TNV €TaIpEia oav éva PEPog va
gpyacTouv. (%)

e [apaywyikotnta epyalopévwv(%)

4.5.2 NMapdyovteg HETPNONG 600V aPopd ToV «TTapdyovTa» AgIToupyieg

MTtropoUpe va dWooupe Ta akOAoubBa TrapadeiydaTa TETOIWV TTAPAYOVTWV
METPNONG (01 oTTOI0I EPaPUAZOVTal ava KaVAAI ETTAQPNG Kal avd TURUA):

e TMwAnoeig-ApiBudg Cross-Sales (#)

e TMwAnoeig-NpoomdBeieg Cross-Sales(%)

o TMwAnoeig-ApiBudg Up-Sales(#)

o NwAnoeig-Xpdvog KUKAOU TTWARTEWV(#)

o TwAnoeig- Xpdvog Trpayuatotroinang (rpéagareg i un)(#)
e MdApkeTIVYK-ApIBUOG SIa@NUICTIKWY EKOTPATEIWV(#)

e MapkeTivyk-K6oTog avda dia@nuIoTIKA ekoTpaTeia ($)

e Egumnpérnon-Emimedo eCutnpétnong (%)

e Efumnpétnon-KdéoTtog avd emragn yia egutrnpétnon($)

e Efumnpétnon-Mapdtmova eAdTn ava eToen (#)

e Efumnpétnon-Mpwtng emaeng (Auon mrpoBARuaTtog) (%)

e Egumnpétnon-MeAdreg uwnAd ikavoTtroinuévoi(%)

Emixeipriogig mou xpnaoipotroiolv Tov lNaykéopio loté (WWW) otnv otpartnyikrp CRM Ba Trpétrel va
oupTrepIAGBouv «e-uétpa» otov CRM Scorecard. MNapadeiypata cuptrepiAapBdavouyv:

e Pubudg eCepelvnong iotooehidwy (Click-thru-Rate) (%)

e O xpodvog tTou £odeveTal oTo SIKTUAKS TOTTO (website) (#)

o O pubuodg gykatdAeiyng Tou KaAabiou TTwARcewv (%)

e  EmavaAapBavoueveg eMOKEWEIG(#H)

4.5.3 MapdyovTeg HETPNONG 600V aPopd Tov «TrapdyovTa» MeAdrng

MTtropouue va Owoouphe Ta akOAouBa TTapadeiyuata TETOIWV TTAPAYOVTWYV

METPNONG (01 oTToI0I EPaPUAZOVTAl ava KaVAAI ETTAQNG Kal avd TURUA):
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e [leAdTeg upnAd IkavoTtroinuévor(%)

e [leAdreg pe uPnAég MBAVOTNTEG VO OUCTAOOUV TOV Opyavioud o GAAoug (%)
e  PuBudg diatpnong eAatwv(%)

e ATTOKTAOCEIG VEWV TTEAATWV (#)

e [leAdreg TTou emravriABav(%)

e ApIBuog MeAatwv(#)

4.5.4 NMapdyovTeg HETPNONG 60OV aPOpPd TOV «TTapdyovTa Xpnuarool-

KOVOMIKA»

MTtropoUpe va dWooupe Ta akOAoubBa TrapadeiydaTa TETOIWV TTAPAYOVTWV
METPNONG (01 oTToI0I EPapudlovTal avd KavaAl ETTA@NG Kal avd TUAUA):

e Atia «didpkelag {wrg TeAaTn» (Customer Lifetime Value)($)

o Kepdogopia MeAdarn (Customer Profitability) (#)

e 'Ecoda Katd Tn «didpkeia Cwng TTEAGTN»($)

4.5.5 XapakTnpIoTIKA TWV TTapayovTiwy HETPNONG.

ApoU ol TTapayovTeg PETPNONG £xouv €TTIAEyEi, KGBe utTooudda dnuioupyei €va TTPOGIA yia KAEBe
Tapayovra pétpnong (CRM measure profile) 1o omoio divel Bacikég TTANPOQOPIEG OXETIKA HE KABE

emAgypévo TTapdyovta pétpnong. ‘Eva mapdderypa diverar atov NMINAKA 3:

MINAKAZ 3 : MPO®IA METPQN
Mapdayovrag pérpnong CRM

Epyalopevor YwnAd Ikavotroinpévol (%)

«Mapayovrag» CRM, Asitoupyia CRM/Alepyaoia, KavaAi CRM

Nermoupyieg, Egumnpétnon(service), Elogpxoueveg KAROEIG
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Opiopédg

To mooooTd Twv Epyalouévwy 1ou divouv Tnv Baduoloyia «YwnAr» og €peuva yia v

Ikavotroinon Twv Epyalopévwy.

Métpnon/ Zuyxvoernta Avag@opdg

Tpiunviaia

M£Bodog MéTpnong

Fverar autépatra amd 10 oUoTnua Tou Paciletar oto Web kol petpdel Tnv

IKAVOTTOIiNoN TWV EPYAfONEVWIV

ExTipwpevo ETARo1o KéoTog MéTpnong
€1,500

EvaAAakTikG METpa (av n xprion Tou Bacikou YETPOU dev
gival eQIKTN)

Kavéva dgv guvioTaTtal

4.5.6 AokipaoTiké CRM Scorecard

A@oU oAokAnpwOei n €AoY TWV TTAPAYOVTWY PETPNONG, OI EEXWPIOTEG UTTO-OPAdES ouvEépYOovTal {avd
TTPOKEINEVOU VO TTAPOUCIACOUV TOUG TTAPAYOVTEG AUTOUG TTOU €XOuv ETTIAECEl, OTa PEAN TNG OPXIKAG
opadag. Auth n diadikacia EEKIVA PE TNV UTTO-0JAda Tou «Trapdyovto» AvBpwtrog/IT va Trapouadiddel Kai
va oulnta kaBe trapdyovta PETpnong Tou £xel emMAEEEl KaBwg kal Tnv Bdon yia Tnv €mmAoyr Tou. H
dladikaoia ouveyileTal TTPOG Ta TTAVW PECW TOU XAPTN oTpaTnyikng CRM £wg 6Tou 6Aa Ta pETpa yia
6Aoug Toug «TTapdyovTeg» TnG oTpatnyikng CRM (AeiToupyieg, XpNUATOOIKOVOUIKA KTA) €xouv aulnTnoOei,

€KTIUNOEI ka1 eykpIBei a1rd TNV opdda oTpaTnyIKAG Tou CRM.

Otav 6Aol o1 TTpoTelvOuEVOl TTAPAYOVTEG HETPNONG £XOUV oulnTnBei kai apxIKG €ykpiBei, n oudada
oTpatnyikng dnuioupyei éva apyikd (dokipyacTikd) CRM Scorecard. ‘Eva mapddeiyya divetar oTov

MINAKA 4:

MINAKAZ 4: AOKIMAZTIKO CRM SCORECARD
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ZTpatnyikq CRM Z1parnyikog CRM Mapdyovrag Z1parnyikég CRM Mapdyovtag
AidoTaon EmiTuyiag MéTpnong
XpNUOTOOIKOVOUIKA Mgwo“ro‘n’oino’n Aéiag KUkAou | Agia kikhou Cwnig MeAdatn($)
Cwng lMeAaTn
MeAdTng Augnon Néwv MeAaTwav AtrokTroeig véwv MNeAaTwv(#)
/A\EITOU pYiEQ e  MeyioToTroinon . KoéaoTog NMwAnoewv(#)
TTapaywylkotnTag NwARoewv . Emimedo ESutnpéTnong
e  BeAmioToTroinon ava Kaval
ATTOTEAEOUATIKOTNTAG ESuttnpéTnong(#)
MdapKeTIvyK
e BeAtiwon Tng To16TNTAG TNG
ESumnpétnong
AvBpwTog/IT Augnon 1ng Ikavotroinong Epyalopévwy | Mooooté CRM gpyalopévwv
YwnAd IkavoTtroinuévwy avda
CRM Acgitoupyia

A6 Tnv oTiyur Tou 1o apxikd6 CRM Scorecard £xel avamtuxBei n opdda {avaeAEyxel TOUG TTAPAYOVTEG
pétpnong. Mia apxi Tpétel va xpnoigotoindei amdé tnv opdda CRM waote va egacg@aliosl 0TI 10
KaAuTepo CRM Scorecard €xel avatmTuxOei:

O1 rapdyovrteg pérpnong oto CRM Scorecard Ba mrpérrel va gival avaykaiol Kal €TTAPKNAG WOTE va

MEYIOTOTTOINOOUV TNV ATTOTEAEOUATIKOTATA TOU CRM.

4.5.7 EmiAoyn] 0TOXWV ATTOTEAEOHATIKOTNTAG

Apou €xouv etiAeyei ol TTapdyovteg pérpnong Tou CRM n TeAeuTaia evépyela TTou TTPETTEl VA Yivel oTd
TAaiola Tou deUTepou BripaTog gival va TMAEyoUV oI OTOXOI ATTOTEAEOUATIKOTNTAG Yia KABe TTapdyovTa
péTpnong Tou Scorecard. lMpokeipévou va peyigTotroinBei n amoteAeopaTikétnTa Tou CRM, n €mAoyn
TWV KATAAANAWV OTOXWV €ival TOGO ONUAVTIK 000 €ival Kal auThi Twv KATGAAnAwv TTapayoviwy
pETpNoNg. H ToroBéTnon oToXWV TTPETTEl va EEKIVA OTTO TOV «TTapAyovTa» XPnuaTooIKOVOUIKA Kal VO
d1a0yiCel TTpog Ta KATW TOv XApTn oTpartnyikng. O1 atéxol Ba TpETmel va avatrapioTolv TI XpelddeTal va
yivel Tn ouykekpipyévn Trepiodo ammd Tov opyavioud. AkoAouBei éva TTapdderypa Tng Sladikagiog

TOTTOB£TNONG OTOXWV.

«Mapdyovrag» Z1parnyikog CRM Mapdyovrag Mapdyovtag Mérpnong
EmiTuyiag
NeiToupyieg Auénon lMoiétnTag Emitredo ESutnpétnong(%)
E€uttnpétnong

O mrapdyovtag péTpnong Emiredo ECuTTNEETNONG £QapUOETAl OTNV CUVEXEIQ

ava KavaAl (UEB0DOC) ETTIKOIVWVIOG UE TOUG TTEAATEG WG £EAG:
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MINAKAZX 5: XTPATHI'TKOI XTOXOI CRM

Kavahi Kavahi KavaAi
E-mail Eioepyopeveg KAnoeig Fax
To 90% Twv | To 90% Twv KAACEwv va amavinBolv | To  90%  Twv
aTTavTioewv va O00ei | evidg 20 deUTEPOAETTTWV ATTaVTHOEWV  Va
EVTOG 24 WPWV d0oBoUlv eviog 4
wWPWV

ApoU emAeyoUv o1 OTOXOI OTTOTEAECHATIKOTNTOG Yia KAGBe Trapdyovia pétpnong Tou Scorecard, o
opyaviopodg Ba éxel avatrTifel éva oAokAnpwpévo Scorecard TTPOKEINEVOU va odnynoel oTnv

aToTeEAEOUATIKOTATA TOU CRM.

4.6 BApa 3: AvadAuon Twv otpatnyikwv CRM pétpwv

H emme€fiynon Twv €mXEIpNUATIKWV OTOXWV Tou CRM, Twv TTapayOvTwy PETPNONG KAl TNG OTPATNYIKAG
MEOw Tou XApTn oTpaTnyikng CRM kai Tou aTpatnyikol CRM Scorecard eival Ta TpwTa BAuaTta Tpog 10
KTIOIMO TNG €TOINOTATAG TNG ETTIXEIPNONG Kal T SECUEUOT VA PEYICTOTTOINCEI TNV ATTOTEAECUATIKOTNTA TOU
CRM. QoTt600, evw €ival avaykaia, autd poéva Toug €ival aveTTOPKr VA GUVTOVIGOUV T GUUTTEPIPOPA
TwV gpyalopévwy pe Tn otpatnyikl CRM. Autd TTou xpeiddeTal gival £vag unXaviouog va ouvOETEl TOUG

aTpaTnyikoug atéxoug CRM Kai Ta gETpa TOUG OTnNV KOBNUEPIVH ETTIXEIPNCIAKN TTPAKTIKH.

4.6.1 To HOVTENO TOU «KOTAPPAKTN».

O unxaviopég Tmou avoAauBaver autr Tn «oUvOEan» Twv OTOXWV Kal TTapayoviwy péTpnong CRM pe

TNV ETTIXEIPNCIOKA TTPOKTIKA ovopddetal «cascading» fj JOVTEAO TOU «KATOPPAKTN .

O1mwg @aivetar ato AIATPAMMA 10, oUp@wva PE TO POVTEAO TOU «KATAPPAKTN» Ol OTPATNYIKOi
mapdyovteg pérpnong CRM avaAlovtal oe Trapdyovreg pérpnons CRM T1Tou ag@opouv TO TUAUA
(department). O1 TTopdyovTeg PETPNONG TOU TUNAMPATOG avOAUOVTAlI O€ TTOPAYOVTEG WETPNONG TTOU
agopolv Tnv opada (team). O1 Trapdyovreg PETPNONG TIOU AQOpPoUvV Tnv opdda avoAlovTal o€
TTapAyovTEG PETPNONG TTOU apopoUlv Tov epyalopevo (employee) oto CRM. H TeEXVIKR TOU «KATAPEAKTN»
EMTPETTEI KABE XAUNAOTEPO ETTITIEDO TOU OPyavIoOUoU va €UBUYPOUUIOEl KOl VO ETTIKEVIPWOEl TIG

KaBnuepivég Asitoupyieg CRM pe Toug aTpaTnyikoUg OTOXOUG TOU OpyaviauoU.
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MM o€
eninedo U—Avm‘mmTﬂJz
MM o€ |
€ninedo i |_Aua.M.Laq.aal
Avahuon NMM MM o€
‘Onou NMM=napAayovTeg £ningdo
HETPNONG ou

AIATPAMMA 10: ANAAYZH TQN CRM METPQN AMNMOTEAEZMATIKOTHTAZ

4.6.2 EmiAoyn oTpaTnYIKWV AEITOUPYIWV KAl TUNHATWY

Opoia pe TNV avamTuén evog CRM scorecard €101 Kal 0 TEXVIKI TOU «KATAPPAKTN» TTPETTEI VO OKOAOUBET
Mia ouoTnuaTikA TTPOCEyyIon.

H TexvIKn Tou «KaTappdkTn» EEKIVa pe TNV €mAoyn piog ouykekpiyévng Aeimroupyiag CRM Tng oTroiag ol
TTapayovTeg PETpnong Ba avaAuBoulv atd 1o oTpatnyikd emmiTredo Tou CRM Scorecard péxpl 1o €miTredo
Twv gpyalopévwy. 10 AIATPAMMA 11, n atpatnyikf Asitoupyia Tou CRM E&utnpétnon (Service) £xel

emAeyei yia avaAuon.

-‘ MapKET'VYKi E€unnpeTnon

AIATPAMMA 11: Z2TPATHI'IKEZ AEITOYPIIEZ CRM
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AQouU €xel TTIAEYEl N GUYKEKPIPMEVN OTPATNYIKA AgITOUpyia, To €mOPEVO Briua gival va avayvwpioTolv Ta
OUYKEKPIYEVO TUAPATA OTa OTTOid Ol TTAPAYOVTEG WETPNONG TNG OUYKEKPIYEVNG Agitoupyiag Ba
avaAuBouv. MNa Tapadeiypa, 1o Kévipo ETragrg pe Tov MeAdTn (customer contact center) 8a pytropoldaoe
va gival £va TUTTIKG TUAPA oTo oTToio N Aeitoupyia EEuttnpétnon Ba ptropoldaoe va avaAlael TToAAoUg atrd

TOUG TTApPAyOVTEG HETPNONG TTOU TNV agopouv (AIATPAMMA 12).

E&ummpémon

AIATPAMMA 12: ANAINQPIZH TMHMATQN CRM

4.6.3 AVGAUGN TWV GTPATNYIKGV TTaPAyOVTWY HETPNONG OF TAPGYOVTES
péTpNONG emITESOU TUAATOG (department-level)

A@ouUu avayvwpIioToUV TO OUYKEKPIMEVA TUAUOTA, TO €TTOMEVO PBripa gival n
onuioupyia piag opddag Tou Ba avaAdBel TNV avaAuon Twv TTAPAYyOVIWV
METPNONG YIa KGBe TuApa. H opdda autry TTpwTa emBewpei To Scorecard Kai
KaBopilel eKEIVOUG TOUG OTPATNYIKOUG TTAPAYOVTEG WETPNONG TTOU APOPOUV
AUECA TO ETTIAEYUEVO TUAPA Kal AsIToupyia (OTO TTAPABEIYUA TO TUANO KEVTPO
ETTAQPNG ME TOV TTEAATN Kal TNV AgiToupyia €EUTTNPEETNON). ZTO OXNAUA TTOU
akoAouBei wg TTapddelypa, n opdda kabopilel OTI avaueca o€ AAAoOug
OTPATNYIKOUG TTapdyovTteg pETpNons CRM, 1O KEVTPO €TTAQAG PE TOV TTEAATN
MTTOpEl Gueca va ETTNPEACEl TNV OTTOTEAECHPATIKOTATA TOU TTAPAYOVTO

péTpnong ETriredo ESutnpétnong Eioepxopevwyv KAfoewv. (AIATPAMMA 13)
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AIATPAMMA 13: EMIAOIH ZTPATHINKQN METPQN

A@ou emmAéyovTal ol TTapdyovTeg PETPNONG OTPATNYIKOU emTTédOU Ol OTToiol PtTopolv dueca va
€TTNPEACTOUV ATTO TO THAMA, TO ETTOUEVO Bripa TTou n opdda Ba TTPETTEN va KAvE gival va KaBopiael Toug
BaoikoUg mapdyovTeg emiTuxiag (T TTPETTEI v KAVEI TO TUAMA) TTPOKEIUEVOU va 0dnyroel Kal va
MEYIOTOTTIOINCEI TNV ATTOTEAEOUATIKOTATA OTOUG ETTIAEYUEVOUG OTPATNYIKOU €TTITTESOU  TTAPAYOVTEG
pétpnong tou CRM . TMpokeiyévou va peyioTotroinoel 1o emimedo EEumnpétnong Twv Elogpxduevwv
KARoEwv, N opada emAéyel TEGoEPIG BaaikoUg TTapdyovTeg (success factors):

1.Mpémmer va éxoupe uywnAo emmimedo €EUTTNPETNONG OTIG €10EPXOUEVEG KANOEIG. 2.MpETmel va €xoupe
uynAnR atmoTeAEOUATIKOTATA OTNV IKAVOTNTA VA TAIPIAEOUNE TO TTPOOWTTIKO OTIG EICEPXOUEVEG KAADEIG UE

TOV QOPTO EPYOTIOG TWV KANOEWV.

3.Mpétrel va £xoupe uwnAd BaBud uttooThPIENG TOU TTPOCWTTIKOU OTa OX£DIA-

XPOVOJIaYyPANUATA TWV TNAEQWVNUATWYV.

4.MpéTtel va £Xoupe UWNAN TTAPOUCia TOU TTPOCWTTIKOU EICEPXOPEVWY KANOEWV.

A@oU kaBopiaToUV 01 KPIoIPol TTapAyovTeG €TTITUXIAG, N opdda eTIAEyel €KEIVOUG TOUG TTAPAYOVTEG
METPNONG O1 OTToioI EU@AVICOUV TNV ATTOTEAECUATIKOTNTA TOU TUAUOTOG Yia KABE Kpioigo TTapdyovta
emTuyiag. 10 AIATPAMMA 14 divetal éva TTapddelyya Twyv TOavwy atToTEAECUATWY OTTO TO TUAUA

Kévtpo EtmragAg MeAdTn petd TNV €Qapuoyr Tou JOVTEAOU TOU KATAPPAKTH.
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I TuRuatog MM

-ApIBUOG

€EUNNPETNOEWV

-AnOTEAECUATIKOTNTA
0vodIaypAULIaTO!

ATATPAMMA 14: ANAAYZH AIIO XTPATHI'IKA XE METPA TMHMATOZX

AT Tnv oTIyuR TTou oI TTapayovteg PETpnong Tou CRM oTpartnyikoU emimmédou €xouv avaAuBei pe
EMTUXiO O€ TTAPAYOVTEG WETPNONG TTOU AQOPOUV TO TURMA, TO €TTOMEVO BrAua gival va emmIAeyei €vag
OTOXOG OTTOTEAETUATIKOTNTAG, YIa KABE TTapdyovTa PETPNONG TTOU avrkel oTo TuAuA. Ki €dw, 6TTwG Kal
aTo oTpaTNnyIKG Scorecard, ol atdxol Ba TTpétrel va BacifovTal o€ auTd TTou XPeIGdeTal va eTTITEUXOE Kal

Ox1 o€ auTo TToU eival Aueoa eQIKTO. TEAOG aKOAOUBEI KI 3w £va TTPOIA TwV TTapayovTwyY PETPNONG.

4.6.4 AvdAuon TwV TTapayovTwy NETPNONG EMITTESOU TUANATOG OE

TapAyovTeEG HETPNONG EMITTESOU opddag (team-level)

To emdéuevo Brua ival va avaAUGOUUE TOUG TTAPAYOVTEG PETPNONG ETTITTEOOU TUAUATOG O€ TTAPAYOVTEG
péTpnong emmmédou opddag. H avdAuon auth fekivad pe Tnv avayvwpion opddwv epyaciag (work
groups) oOTIG OTTOIEG Ol TTAPAYOVTEG PETPNONG ETTITTESOU TUAUOTOG Ba avaAuBouv. Agou avayvwpioBolv
01 OpAadEG auTéEG akoAouBeiTal n idia dladikaaoia TTou XPNOIYOTTIOINBNKE yIa TNV avAAUCT TwV OTPATNYIKWY
TTAPAYOVTWY PETPNONG O€ TTAPAYOVTEG PETPNONG ETTITTESOU TURMATOG. O OuAdES auTEG avayvwpifouv Ta
METPA THAUATOG TWV OTTOIWV TNV OTTOTEAECUATIKOTNTA N KABE opada ptropei aueaa va emnpedoel. Apou
autd avayvwpioBoulv, n Kabe opdda €eTMAEYEl TOUG KPIOIMOUG TTAPAYOVTEG Kal Ta WETPA TTOU gival
avaykaia yia Tnv PEYIOTOTTOINON TNG ATTOTEAECUATIKOTNTAG KABE WETPOU TUNMATOG OTTWG QaiveTal GTO

Tapadelypya ato AIATPAMMA 15.
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' Tunuatog MM

-ApIBuoG
€EUNNPETNOEWV
-AnoTeAeopaTIkOTNTA

PR
I Oupadag NMM

-ApIBUOG
€EUNNPETNOEWV
-AnoTEAECUATIKOTNTA

AIATPAMMA 15 : ANAAYZH ZE METPA OMAAAZ

210 TTapadeiypa, n opdda (workgroup) atmo@aaidel OTI TTPETTEI VA EUBUYPOUMIOTEN KAl VA ETTIKEVIPWOEI G
6poloug TTapAyovTeg PETPNONG ME auToUG TOU TUAPOTOG, TIPOKEIYEVOU VO UEYIOTOTIOINCEl TNV
ATTOTEAETUATIKOTNTA TOGO TWV TTAPAYOVTWY PETPNONG TOU ETTITTESOU TUNAPATOG OGO KAl TOU GTPATNYIKOU
emTrédou. lMevikd oupBaivel guyxva va €xoupe Opola PETPA Katd Tnv diadikacia avaAuong (TEXVIKA
KaToppdktn) . To TeAik6 KoBAKov Tng opdadag eival n  TIPOCEKTIKA €TTIAOYH €vOG  OTOXOU
ATTOTEAETUATIKOTNTAG YIO KABe TTapdyovra péTpnong emimmédou-opddag kabwg kal n dnuioupyia Tou

QavTioTOIXOU TTPO@IA.

4.6.5 AvaAuon TwV TTapayovTWV PETPNONG ETTITTESOU opadag o€

TTapAyovTeg HETPNONG emITTEdOU epyalopévwy (employee-level)
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AQoU €xouv opIOTEl OI TTAPAYOVTEG PETPNONG ETITTEOOU OPAdAG Kal O OTOXOI ATTOTEAECUATIKOTATAG,
akoAhouBei n avdAuon Twv TTapayoviwy PETPNONG o€ emimedo epyalopevou (employee level). H
diadikaaia EeKIva Pe TNV opyavwaon opadwyv avaAuong TTapayovIwy PETPNONG ETTITTESOU £PYACOUEVOG
Kal akoAouBeital n idia diadikacia pe TIG avaAUoEeIg TTponyoUNEVWY ETTITTESWY PJOVO TTOU O€ QUTAV TNV
TEPITTWON EEKIVOUPE aTTd TO TTITTEDO TWV OPAdWY. 210 TTaPAdelyua, kabopiletal 6Tl 01 Epyalouevol TNG
emyeipnong otnv e§utnpétnon (CSRsS) utropolv Aueca va eTTNPEACOUV TNV ATTOTEAECUATIKOTATA O€ SUO
amd 1o Téooepa pETpa emmédou Opadag (AIATPAMMA 16). Aol Ta pETPA, TWV OTTOIWV TNV
ATTOTEAEOUATIKOTNTA Ol ATOUIKOI EPYACOPEVOI UTTOPOUV VO ETTNPEACOUY, avayvwpioTouVv, O OPAdEG TTou
€xouv avaAdBel Tnv avaAuaon €TMAEyOUV TOUG KPIOIUOUG TTOPAYOVTEG ETTITUXIOG KABWG Kal TOUg

OXETICOPEVOUG OTOXOUG BACEI TWV OTTOIWV UEYICTOTIOIEITAI N ATTOTEAECUATIKOTNTA TNG OUAdag GTNnV OTTroia

QAVIKOUV.

I Tunuatog MM

-ApIBUOC EEUNMNPETAHOEWV

-AnoTeAeoPaTIKOTNTA ﬁ

XPovodiaypapaTog :

-Mapouaisg epyalopevav l Opadag NM I
-ApIBLOG EEUNNPETHOEWV
-AnoTeAeopaTIkOTNTA

XpovodiaypappaTog

-Mapouaieg epyalopévmv Epyalopevou I

ApIBHOG anouciwv
EEunnpetnosic ava
gpyalopuevo

ATATPAMMA 16: ANAAYXH XE METPA EIIIIIEAOY EPTAZOMENOX

To TeNIKO Bripa gival N TEKUNPIWGON TwV TTAPAYOVTWY PETPNONG PE TNV dNUIOUPYIa TWV TTPOPIA TOUG.

4.6.6 Zuptrépacua

H avdAuon Twv oTpaTnNyIKWV TTOpayovTiwy PETPNONG yia KABe Aeitoupyio (TTWANCEIG, PAPKETIVYK,
eCuTTNPETNON) EMITPETTEI OTNV ETTIXEIPNON va avaTTTuel Scorecards o€ kABe emiTedo TOU OpyaviouoU.
Méow Tng avdamTugng Scorecards, UTTAPXOUV 0€ KABe eTiTTEdO TNG ETTIXEIPNONG (OTPATNYIKG, TUAMATOG,
opadag, epyadopévwy) TTapdyovieg PETPNONG Tou Ba euBuypappioouv kal Ba ETTIKEVIPWOOUV TIG

0pacTNPIOTNTEG TNG OTOUG BacikoUg TTapdyovTeg TTou odnyoUv OTnV OTPATNYIKN emmTuyia Tou CRM.
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4.7 Bipa 4 : EmAoyn Kal uAoTroinon €vog CUCTAHATOG AVAPOpPdg

atmroteAecpaTikoTNTOg (Performance reporting system)

Eival d10@OpeTIKO TO YEYOVOG va YVWPICEIG TTOU VO ETTIKEVTPWOEIG TIG TTPOOTTABEIEG OTa TTAQiCIa TOU

ouoTipaTog CRM Kal SI0@QOPETIKO TO YEYOVOG va yvwpilelg TTOO0 KOAG O OpYyavIOUOG EKTEAEI Tnv

atpatnyikii CRM kai av xpeldfovral OIOpBWTIKEG €VEPYEIEG TTPOKEINEVOU va WeyIoTOTToINGEl N

atmoTeAEoPATIKOTNTA Tou CRM. ETiTAéov TETOIO YVWON OXETIKG HE TO OTTOTEAECUATO TTPETTEl VA

Tapadobei oe KABe ATopo OTNV €TTIXEIPNON TTOU aaxoAeiTal e Tn Afjyn amo@dcewv. MNa pia emixeipnon

TIPOKEINEVOU va avaTtrTugel autr) Tn duvatotnTa, 1I8avIKG XPEIAdeTal £€va QUTOPATOTTOINKEVO oUCTNUA

ava@opdg atroTeAeoudTwy. H €mAoyn evog TETOIOU OUOTANATOG UTTOPEi va OlIEUKOAUVBET atrd Tn xpron

€VOG TTPOTUTTOU OTTWG auTo TTou eugavietal atoug MNMINAKEZL 6 kai 7.

MNINAKAZ 6:AYNATOTHTEZ BAZIKOY ZYZTHMATOZ ANA®OPAZ ANMOTEAEZMATQN

Baoikég Auvatdtnreg ZUOTHPATOG

Emyxeipnoiakn MNepittwon

Autopatotroinuévn Aqun Aedopévwv atod

Ala@opeTikEg MNnyég Aedopévwv

Ta dedouéva Tou CRM utropei va uttdpxouv o€
TTOMEG  SloQopeTIKEG Paoelg dedouévwy. To
oloTnua TTou Ba emAEEOUNE TTPETTEN Va gival O€
Béon va AdBel Ta dedouéva atrd OTTOINOATTOTE
E0WTEPIKA N EEWTEPIKA TTNYN

Avagopég  lMpayuatikou  Xpdvou
loTopikég TdoeIg

Kal

H yvwon oTroTeAeOPaTIKOTATAG YiVETAl 1I0XUPA
MOvOo OTav  uTTopEl va  TTPOOCTIEAACTEl OTOV
KAataAANAo xpovo. IdiaiTepa n o€ TTPAYMOATIKO
XPOVO TTPOCTTEAOCN O€ TTAPAYOVTEG PETPNONG
CRM egival onuavTikA yia TV YEYIOTOTTOINON TNG
QATTOTEAECOUATIKOTNTAG
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EuavayvwoTol AgikTeg
ATTOTEAEOUATIKOTNTAG

Mpétrel o1 BEiKTEG ATTOTEAECUATIKOTATAG VA Eival
eUKoAol va diafacTouv Kal va KaravonBouv

(11.%. dlaypauaTd, ypa@iuaTa)

YtroAoyiopdg MoAAatTAwy AtroTeAeoudTWY

AuTO emITPETTEI O€ Wia €TTIXEIPNON va OUVOUACEI
ME akpifeia Ta atmmoteAéopata yia OIdQopoug
TOTTOUG  TTapayOvTwWY  pétpnong. Ty, uia
€TTIXEIPNON MTTOpPEI va EIOUEI va
OUYKEVTPWOEI TA aTTOTEAECUATA YIa OAOUG TOUG
TTOPAYOVTEG UETPNONG TTOU OXETICovTal PE TO

MAPKETIVVK o€ €va Ociktn pe TiTAo «CRM
MEpPKETIVYK»
Avagopd  AtroteAeopdtwyv  Bdoel  Tou | EEautiag  TNG  TTOTEAEOPATIKOTNTAG TOU TO
AiladikToou O10diKTUO £xel Yivel avaTTOOTTIA0TO GTOIXEIO TWV

ETTIXEIPNOEWV

MpocIdoTToINoEIG ATTOTEAECUATIKOTATAG

Tou
Ta

O1  Trpo€IdOTIOINCEIG  €ival  OfuaTa
oTéAvovTal OTOUG XPAOTES otav
atoTeAéopaTa EETTEPACOUV TA ATTOOEKTA Opla

MoAAaTTAEG Owelg TwV ATTOTEAETUATWY

Me 600 TTEPIGOOTEPOUG TPOTTOUG O1 OIEUBUVTEG
MTTOPOUV va douv Ta aTToTEAéCPATA TOCO TTIO
OWOTEG ATTOPACEIG TTaipvouv. M.x.
ETMITTPOCOETA PE TO VA £XOUV TTPOCTTEAQCN OTNV
atmroteAeopatikétTnTa ToU CRM  péow  Twv
KAaolkwv  Aemoupyiwv  CRM  (MAPKETIVYK,
MwAnoeig, EEuttnpétnon) Ba ptmopolv va éxouv
TpooTTéAACn o€ TIapdyovTeg UETPNONG TTOU
a@opoUV KavANIa ETTAQAG PE TOV TTEAATN

‘EAeyxog MNpoéopBaong ata ATtoTeAéTpaTa

Mx. pia emyxeipnon va emAéel va dwoel
mpoéofacn o€  OAOUG  TOUG  TTAPAYOVTEG
METPNONG o€ €évav yevikd Oleubuvth, evw va
TTEPIOPITEl  TOUG  OIEUBUVTEG TwV  ETTIHEPOUG
AEITOUPYIWV VA €XOUV TTPOCTTEAQCH HOVO OTOUG
Tmapdyovieg  péTpnong  Tng  OIKAG  TOug
AeIToupyiag

EmAoyn ExTUTTwong

Mpémer va Oivetar n duvaTtdTnTa EKTUTTWONG
aAvaPopwv

ExTraideuon kai YTTooTrpIgn

Mpémer va divel duvaToétnTa eKTTAidEUONG OTIG
OuvaTtéTNTEG  TOU KOl OUVEXOUG  TEXVIKAG
UTTOOTHPIENG

YynAn AuvaroTnTa AvaTtTugng
Eg@apuoywy, Avafabuiong Kal
XpnoiyoTroinong Tou.

Mpémer va Oivetar n duvardTnTa va TPEXOUV
YPHyopa Ol €QAPUOYEG, VO ATTOKTA ETTITTAEOV
duvardtnTeg TO OUOTNUA, KAl va gival UKOAa
AvTIANTITO TO GUCTAPA OTOUG XPHOTEG.

>1ov MNINAKA 6 gpgpaviovtal ol Bacikég duvaTdTNTEG EVOG GUCTAUOTOG ava@OPAG ATTOTEAECUATIKOTNTAG

Tou CRM. QOT60O TIPOKEIMEVOU VA PEYIOTOTTOIMNBOUV TO TTAEOVEKTAMATA TTPETTEl TTPOXWPNUEVES

OuvaTéTNTEG OTTWG AUTEG TTou epavidovTal otov NMINAKA 7 va AngBouv utréyn:
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ININAKAX 7.AYNATOTHTEX IIPOXQPHMENOY XYXTHMATOX ANA®OPAX

AIIOTEAEXMATQN

Mpoxwpnuéves AuvardTnTeG ZUCTAUATOG

Emixeipnoiakn mepimTwaon

2T1aTIoTIKA AvAAuon Mpémer va uttdpxel n  duvartdotnTa  TNG
EQAPMUOYNG  OTATIOTIKAG  avaAuong  oTd
atmmoTeAéouaTa

>uaTdaoelg ZwoTwv Evepyeiwv Otav  T1a emBuuntd amoteAéoparta  Oev

emTuyxdvovtal otav yivetal «kAIK» O€ KABe
TTapdyovTa PETPNONG TTPETTEl va OivovTal Kal
01 KOTAAANAEG OUOTADEIG YIA TIG EVEPYEIEG TTOU
TTPETTEI VA Yivouv

>Uvdeon pe Tov XApTtn ZTpartnyikAg

O xdptng oTpatnyikng (avaAibnke oTo
TPWTO PAMA) gival éva KaAS gpyaAgio yia va
KolvoTroloUvTal Ol OTOXOl, OKOTIOi, Kal Ol
Tapdyovteg pETPNONG péoa o€ OAn TNV
emyeipnon. Apa  TIPETTElL va  TTOPEXETAI
mpdoRacn oTov XApTn HECW TOU GUCTAPATOG
avaQOPAG ATTOTEAEGUATWV.

KooTtoAdynaon Bacel ApaatnpidTnTag
(Activity- based costing. ABC)

H okpifig KootoAdynon eival  Kpigiun
TIPOKEIYEVOU Va eEACTPAAIOTEI N akpifeia KaTa
TNV METPNON Twv BACIKWVY  TTAPAYOVTWV
METPNONG TNG ATTOTEAECUATIKOTNTAG TOU CRM,
omrwg eival To Kéotog EEuttnpétnong, n agia
TOU TTEAATN 0€ OAo Tov KUKAO Tou (Customer
Lifetime Value) ka1 n kepdogopia Tou TTEAATN
(Customer Profitability). H ABC &uvatétnta
EMTPETTEl O€ pia €TMIXeipnon PE okpiBela va
UTTOAOYIOE€I KOl VO avaKOIVWOEl TO KEPDOG Kal
TO KOOTOG.

4.7.1 H opydvwon yia Tnv emAoyr evOg CUCTAHATOG ava@popdg

atmroteAecpudTwy. To epwTnua: dnuioupyia, ayopd 1 evoikiaon

OT1wg ouvéRn Pe TRV avATITUEN TwV XOPTWY OTPATNYIKAG, YE Toug CRM scorecards kaBwg kal pe v

KaB0dIKA avdaAuon (TEXVIKA KATAPPAKTN) TwV TTapayovIwv MPETPNONG £TC1 KAl PE TNV €TTIAOYR €vOg

OUCTAPOTOG avVaPOPAG gival TIPOTIMOTEPO VA EPYACTOUNE XPNOIUOTTOIWVTAG OPADEG.

Etiong via TIG TTEPIOOOTEPEG OMADEG ETTIAOYAG CUOTNUATWY AVAPOPAS N

ammoégacn va OnuIoUpyroouv, va ayopdoouv I va VOIKIGOOUV &va TETOIO

oUoTNUA, CUVTONA TTEPIKOTITETAI OE ATTOPACH: VA ayopAOOUV I VA VOIKIAOOUV.

H emévbuon oe xpovo Kal KEQPAAQIO TTPOKEIUEVOU va dnuioupynBei amd 1o

MNOEV £va TETOIO oUCTNUA €ival TIG TTEPICOOTEPES POPEG ATTAYOPEUTIKI.
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H emAoyr) Tou OwoToU CUCTAUATOG Eival €EAIPETIKA Kpiolun. OTTwg Kal Pe
OTTOIOOATTOTE  ATTOQACT €TIAOYAG AOYIOUIKOU, Wi TIPOOEKTIKA avaAuon
KOOTOUG-0QEAOUG Ba TTPETTEl Va BIEEaXBEi cuyKpivovTag TIG SUVATOTNTEG KAl TO
KOOTOG TPIWV ToUuAdxioTov TTwANTWv. Mia pyATpa etmAoynAg TTwAnTwy (vendors)
OTTWG auTr TTou gp@avicetal oto AIATPAMMA 17, utropei va BonBroel autr) Tn

oladikaaia.

| BaBuoAdynon duvarotnfrag

AIATPAMMA 17: MHTPA ENIAOINHZ NQAHTQN

XpnoiyoTroiwvTag pia KAipaka BaBuoAdynong (Tr.x. 2=Avetrapknr, 4=MéEtpio,
6=KaAd, 8=lloAU KaAd, 10=TéAeio) vyia k&Be TWANTH, TO OCUOTAPA
BaBuoAoyeital atrd TNV oudda Bdoel TG IKAVOTNTAG TOU VA IKAVOTTOINOEl TNV
emAgypévn  duvatotnta. A@oUu n  KAGBe emBuunt duvartdoTnTa  €XEI
BaBuoAoynBei yia k&Be cuoTnua, TTPooTiBevTal oI Babuoi yia TIG duvaTOTNTEG
KAl OTrn OUVEXEID TO ABpolopa dlalpegiTal JE TO OUVOAIKO KOOTOG 18I0KTNOiag
TTpokelgévou va €xoupe €va Acgiktn Aiag Tou ZuoTthiuatog (System Value
Index), yia kaBe ouoTnua ava@opds amoTeAeouaTwyY. Ooo UYPNASTEPOG Eival o
O€ikTNG TO0O peyaAUTeEPn n atia Tou cuoTAuaTog. lMpokeiyévou va €XOUUE

MEYOAUTEPN OKPIBEI KAl  QVTIKEIMEVIKOTNTA KOTA TNV  €KTiUNOn KABE
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OUCTHAPATOG Ol  PEMOVWHEVEG  duvATOTNTEG MPTTOPOUV  va  OTaBUIoTOUV
(weighted) Bdoel Tng onpaciag Toug o€ OXEON WE TOUG OTOXOUG-OUVATOTNTEG

TTOU €XOUV OpIoOEi aTTd TNV ETTIXEIPNON.

4.7.2 Odnyieg TOU APOPOUV TNV MEYIOCTOTTOINON TNG ETTITUXIAG TNG

uAoTtroinong

JAuepa  OAO KOl TTEPICOOTEPEG  EMIXEIPACEIG  UIOBETOUV  TETOI  OUCTAUATA  PETPNONG

ATTOTEAEOPATIKOTNTAG TNG OTPATNYIKAG Kal ava@opdg OTTOTEAEOPATWY. AVAPESa GTOUG KUPIOPXOUG
TTWANTEG TETOIWV cuoTnUATWV €ival ol : ABC Technologies, CorVu, Cognos, Gentia, Hyperion, Oracle,
Panorama Business Views, SAP kai SAS.
Tooo n €mmAoyr) Tou KATGAANAOU QUTOUATOTTOINUEVOU GUOTAUATOG avVAPOPAS ATTOTEAETUATWY, 0G0 Kal N
arroTeAeopaTiKy UAOTTOINCT TOU, OTTOTEAOUV KPioIYa OTOIXEiA yio TNV ETMTUXia TNG METPNONG TNG
amroteAeapatikotnTag CRM. O1 0dnyieg TTou avagépovTal TTapakdTw Ba BonBrioouv oTnv peyioToTroinon
TNG ETMITUYXIOG TNG UAOTTOINONG.

e E&érace g aitieg yia Tig amoTuyieg uhotroinong Twv ouoTnudTwy TTou Aeirolpynoav Katd To
TTapeABOV Kal QVETTTUEE OUYKEKPIYEVA OXEDIQ TTPOKEIMEVOU VO OTTOPUYEIS €K VEOU TETOIEG
QATTOTUXIEG.

o  Emediwge tTnv umrootpign Tng Aioiknong yia 10 €mmAeypévo auotnua CRM Trpiv Kal JETA TNV
uAotroinon.

o Aigfiyaye emdeiEelIc TOUu eMAEYpEVOU OUOTHANATOG OTOuG OleuBuvTéG, UTTEUBUVOUG  Kal
€pyagopEvouUG TTou Ba To XPNOIPOTTIOINCOUY, TIPIV TNV UAOTTOINON.

e Aifotrace T0 OUVOAIKO €pyo (project) o€ PIKPOTEPO OUVOEdEUEVA €pya E TAPUIG OPITUEVA
XpovodiaypAauuaTa.

o  EméAe€e péAN Twv opddwyv UAOTTOINONG TA OTTOIO VA PTTOPOUV VA CUVEPYACTOUV KAAd peTagu
TOUG.

e  =ekaBdpioe Toug POAOUG Kai TIG apuodIOTNTEG OAWYV TWV EUTTAEKOUEVWV.

e Ofoe ouveEXWG TTOPAYOVTEG UETPNONG VO Kal VO AVAKOIVWVEIG TNV TTPO0S0 TNG UAOTToinongG.

e Xpnoigotoinoe 600 TO duvaTO KOAUTEPQ Tn yvwon Kal Tnv €0ikeuon Tou TTWANTH TOUu

OUCTAPOTOG.

123



4.8 Bpa 5: Evotroinon tou cuotiiparog pétpnong CRM pe Tnv

KOUATOUpPO TOU OpYyaVvIOHOU

H emiTtuxAg emAoyn Kal uhoTroinon €vog GUATHNATOG ava@opdg gival onUAvTIKA oTnv eTmITUXia TG 0ANG
TpooTadeiag péTpnong TnNG atmoreAeopatikdétnTag Tou CRM. Qotdoo, av kal onuavTikd va UTTApXEl
eykaTaoTnuévo éva IKavoTroiNTIKG oUuoTnua avagopdg atoteAeopdTwy CRM, &ev onpaivel 611 n
KAatdAANAn amroteAeopaTtikétnta Tou CRM kai 1o avriotoixo ROI Ba peyigtotmmoinBouv. Mpokeipyévou va
MeyIoTOTTOINBOUV 1N OTTOTEAEOUATIKOTNTA Kal To ROIl, n pérpnon aTrOTEAECUATIKOTNTOG TIPETTEI VO
gvotroinBei pe TNV KouAToUpa Kal TIG KABNUEPIVEG OPaaTNPIOTNTEG TNG ETTIXEIPNONG. MpoKeIpévou auTh n
oAokAfpwon va oupfei pe emTuxia, To oUCTNUG MPETPNONG TIPETTEl VO evOwUoTwOel oTa Bacikd
ouoTAuaTa dIoiknong TNG emixeipnong. MapakdTtw avagépovtal TTEVTE OTPOTNYIKEG-KAEIDIA yIia Tnv
€VOTTOINGN TOU CUATHATOG NETPNONG Tou CRM pe Tnv opyavwalakr) KOuAToupa:

1. Aioiknon AvBpwTrivwyv TTOpwvV.

2. TMpwrtoBouAicg BeATiwang.

3.  Ztpatnyikég MNpoltroAoyiouog.

4. Emixeipnoiakn Emikoivwvia.

5. ZTtpatnyikn MN'vwon .

4.8.1 Z4vdeon oTpaTnyIikAg pETpnong Tou CRM pe Tnv ioiknon avlpw-

mivwy Tépwv

‘Eva atrd Ta 1o 10Xupd péoa yia Tnv edpaiwaon Tou cuoThuaTtog uéTpnong Tou CRM oTnv kKouAtoupa Tou
opyaviguou gival n oUvOear) Tou WE TIG TPEIG AsiIToupyieg TNG Aloiknong AvBpwTrivwyv Mépwv: a) emmAoyn
Kal TTpOcAnwn, B) ektraideuon kai eGEAIEN KAl y) avayvwpion OTTOTEAETUOTIKOTNTAG KAl avTaUoIfn.

O1 mapayovteg péTpnong CRM utrodeikvUouv TIG BagikéG IKavOTNTEG TTou Ba TTPETTEl va odnyouv aTnv
emTuyia Tou CRM. AuToi o1 TTapdyovTeg Aeitoupyouv aav pia 1Ioxupr BACn yia TNV avayvwpeion KPioiung
yvwong, IKavoTATwv Kal O€gloTATWY Kal ylia To KTiolyo TPOoTUTTwy Tou Ba  odnyrioouv  Tnv

amroteAeapaTikOTNTa O€ K&BE AsiToupyia Tou CRM.

Me oammoteAeopaTik@ pOVTEAQ IKAVOTATWY (TTOU aTTaITOUVTAl yIa TNV €mMITUXN €@apuoyr) Tou CRM) va

£xouv dnuioupynBei, Bacikd KpITApIa €TTIAOYAG Kal TTPdTANWNG pTTopolyv va avattuxBoulv, 6TTwg eTTiong
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TpoypdupaTa  eKTTaideuong PTTopoUv  va  oxedlaoTolv Ta  OTToid  APECO KAl OTTOTEAECUATIKA

uTTOOTNPICOUV TIG ETTIXEIPNOIOKEG IKAVOTNTEG TTOU Eival KPIOIPES yIa TNV emITUYia Tou CRM.

H oUvdean tng avrapoifig (Tr.X. YTTOVOUG, KivnTpad, TTPOAYWYEG, KTA) HE TNV TTOTEAEOUATIKOTNTA OTOUG
TapdyovTteg pétpnong CRM ptropei va gival To 1I0XupOTEPO PECO Yyia TNV £dpaiwan Tou guoTrpaTog CRM
oTNV KOUATOUpA TOou opyaviopou. QoToo0 UEAETEG BEiXVOuV OTI HOVO 25% Twv ETTIXEIPHOEWY OUVOEOUV
Ta KivnTpa Tou Oivovtal gg OleUBUVTEG pe Ta OTPaTnylkKG arroteAéopara. Emmiong n «ouvdeon» Tng
avTapoIBng PE TNV atroTeAecuaTikoTnTa Tou CRM TTpETTel va yiveTal oTov KaTdAAnAo xpoévo. H uhotroinon
evog CRM scorecard TTpOKeITal va TTAPEI OTOUG TTEPIOCOTEPOUG OPYAVIOUOUG 12 UAVEG. ZUVETTWG av
TTPOXWPNOOUPE TTOAU ypAyopa OTnV OUVOECN TWV TIPAYMATIKWY OVTAPOIBWY HE TOUG TTAPAYOVTEG
péTpnong CRM, utrdpyel TTEPITITWON va uTTovopeuBei éva Katd Ta GAAa KaAd dnuioupynuévo oUoTnUa

pérpnong Tou CRM.

4.8.2 £Uvdeon cuoThpatog pétpnong CRM pe Ti1g rpwrofoulisg

BeATiwong Tou CRM.

Kard tn diadikaaia €mAoynAg TpwTofoulidv BeAtiwong Tou CRM, 1o peyaAlTtepo BAapog Ba TTpéTrel va
000¢i o€ ekeiveg TIG TTPWTOROUAIEG TTOU Ba £X0ouv TN PeyaAUTEPN ETTIOPACN OTOUG TTAPAYOVTEG PETPNONG
CRM kai Tnv aTroTeAeoparikdmNTa TNG OTpaTtnyikng. OTtav avamtiocovtal auTtég ol TTPWTOBOUAIEG
BeAtiwong, k&Be TéTOla TTpwTOROUAia Ba TpétTel va TrepIAauBavel Eéva ox€dio ROL. Auto Tpétrel va

TTEPIEXEI TTEVTE OUOTATIKA:

e T[lpoodokwypevn emidpacn aToug TTapdyovTteg pETpnong CRM.

e [1pocdokwpevog Xpdvog yia UAOTTOINGN TNG TTPWTOROUAICG.

e EkTipwpevol TépoI TTOU atraItouvTal yia Tnv UAoTToinon.

e  Exmipwpevo ROL.

e Xx£dl10 yia TNV PETPNOn TNG €TTidpacng NG TTpwToBouAiag.

4.8.3 Zuvdeon ouoTAuaTog pETpnong CRM pE ToV ETTIXEIPNCIOKO

125



TTPOUTTOAOYIOHO.

MeAETeG aTTOKAAUTITOUV OTI TTEPITTOU 60% TWV ETTIXEIPAOEWY CHUEPA BEV CUVOEOUV TOV TIPOUTTOAOYIOHS
pe Tnv atparnyiklp CRM. H glvdeon Twv TTpoUTTtoAoyIcuWY Pe TNV aTpatnyikn pétpnon CRM e§utrnpetei
oav pia 1oxupn €mideign g déopeuong Tng dloiknong 6oov agopd Tnv atpatnyikil CRM kai cav pia
gekdBapn atmodeiEn Tou T gival onuavTikd yia Tnv emTuyia Tou CRM. H amoteAeopaTiky olvdeon g
pétpnong CRM pe Tov TTPOoUTTOAOYIONS ETTITUYXAVETAI PE TNV EKTOMIEUOTN TWV OVAYKAIWY XPNHATIKWYV
Topwv yia TTpwToBoulieg BeAtiwong-avamTuéng Tou CRM o1 omoieg utroaTnpifouv TOug OTOXOUG

atmoTeAeoPdTWY yia Toug TTapdyovTeg yérpnong CRM.

4.8.4 Luvdeon ouoTuaTtog péTpnong CRM ue TNV EMIXEIPNCIAKN

E€TMIKOIVWVIa.

H dnuioupyia kai n diatipnon g emmiyvwong Twv gpyaldopévwy éoov agopd Tn oTpatnyikp CRM,
artroteAei To KA€1Gi yia TNV edpaiwon Tou CRM cuoTtrpatog pérpnong. MNpdo@aTteg Epeuveg deixvouv OTI
MOvo 10 5% Twv £pyalopévwv Katavoouv TNV OTPATNYIKA TOU OpyaviopoUu Toug Kal OTI TTavw atmd 10
50% Twv epyalopévwy dev yvwpiCouv TOUG OTOXOUG Tou opyaviouou. Eival TToAU dUokoAo va @avTaoTei
KATTOI0G évav Opyavioud va peyioToTrolei Tnv emtuyia Tou CRM av 10 oUvolo Tng €Tmixeipnong dev
yvwpigel Tnv atpartnyikii CRM, Toug aTdX0oug Tou opyaviguoUu Kal To TIWG 0 KABe epyadouEVOg UTTOPEi va
ouvelopépel oTnv emmiTuXia Tou CRM. MNpokelpgévou va dnUIoUPYHOOUPE évav Opyaviouo TTou va yVwpiIgel
TNV oTpartnyikfp CRM, 1a S1euBuvTikd aTeAéXn Ba TTPETTEl va SNUIOUPYACOUV Wid GUVEXT ETTIKOIVWVIOKA
oTpatnyikr). Auth n oTtpartnyiki TepIAapBavel éva piyga péowv emkoivwviag. 1o AIATPAMMA 18

el@avieTan pia KAipaka Twv péowv emkoivwviag.[3]

2€ uywnAoTEPO oOnueio otnv KAiyaka auTh Bpiokovial Ta TT0  «TTAOUCIO»
KavaAia etmikoivwviag (autd dnAadn TTou gival O aTTOTEAECUATIKG O€ OXEon
ME TOUuG OTOXOUG TNG E€TMKOIVWVIOG) aAAG kai 1o datavnpd, &vw O€

XOUNAGTEPO TA TTIO0 PTWXEG (Ta AIlyOTEPO ATTOTEAECHUATIKA) OAAG TTIO PONVA.
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AIATPAMMA 18: H KAIMAKA TQN MEZQN
EMIKOINQNIAZ

Téoo Ta «TTAoUCIa» 600 Kal Ta «PTwYG» KavaAia Ba TTPETTEl va XpnolpoTroloUvTal 6Tav pia TpwTooulia
CRM Tpow8eital. Qotdéco, otav pia TéTolo TTPWTOROUAIa éxel edpaiwBei oTnV KOUATOUPO TOU
Opyaviopou, n OTAPIEN O€ TTI0 «PTWXE» PECA ETTIKOIVWVIAG GUVTNPEI TNV ATTOTEAECUATIKA ETTIKOIVWVIQ
eVW dIATNPEI TO KOOTOG O€ XaUNAQ eTTiTreda. AvAPEoa aTa Mo 1I0XUPA KavAAIa ETTIKOIVWVIaG aruepa givai
10 B10diKTUO Kal Ta evdo-OikTua (intranets). MNa TTapadeiypa, £vag opyavioudg Ba pmropoloe va aTeilel TO
CRM Scorecard o010 €vO0-0iKTUO WE OTTOOTTACUATO Bivieo pe OIEUBUVTEG va €Enyolv TNV OTPOTNYIKN
CRM 1ng €TmIX€ipnONAG TOUG, TOUG OTOXOUG KAl TOUG TTAPAYOVTEG JETPNONG.

TEAOG n OTPATNYIKA ETIKOIVWVIAG TTPETTEI VA UTTOAOYICEI-NECW EPEUVWIV- TA ETTITTEDA ETTIYVWONG TWV

epyalopévwy oxeTka pe To CRM scorecard, Toug 0TOX0UG KOl TOUG OKOTTOUG.

4.8.5 ZUvdeon cuoThparog pérpnong CRM pe Tnv oTpaTnyiki yvwon

O1 mrapdyovteg pétpnong tou CRM ptropolv va yivouv éva 1oxupd €pyaAgio yia va kaBodnynBei n
ETTIXEIPNOIOKA YVWON Kal OTTOTEAEOUATIKOTNTA. MEow TnG OKOTTIPNG, ouvexoUg TTapatipnong Kai
avdaAuong Tng €TTidpacns Twv SIAPOPETIKWV OTPATNYIKWY Kal TIPWTOROUNIWV OTNV ATTOTEAECUATIKOTNTA
TWV OTPATNYIKWYV TTapayovTwy pérpnong CRM, véa kal ammoTEAEOUATIKNA YVWon PTTOPEi va atrokTnBei, va

OlapoIpaCTEi KAl va XpNnoIUoTToiNBei amrd KABe TTiTTed0 TOU OpyaVIOUOU TTPOKEINEVOU VA PEYIOTOTTOINBOEI
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n omoteAeopatikdTNTa Tou CRM kai 70 ROIl. ‘Eva omoteAeopaTikd TTAQICIO ava@opag TTPETTEl VO
eyKaTaoToOEl TTPOKEIUEVOU VO DIEUKOAUVOET N OTPATNYIKA YVWON TTOU OXETICETal e TO OUCTNUAO YETPNONG

Tou CRM. Ta guoTatikd autoU Tou TTAaigiou gival Ta €EAG:

2uvavrnoeig Baoiloueves orn 'vwon — TOKTIKEG OUVAVTNOEIG, dIECAyovVTal
MNvidiwg  Kal dlopkouv  pia éwg Ouo wpeg. [ivovral TTPOKEINEVOU VO
e€ao@aAioouv TNV ETTIKOIVWVIO avAueca o€ OAOUG TOUG CUMMETEXOVTEG. Ta
Béuata TTePIAAPPBAVOUV QVTIKEIHEVO OTTWG TA «UABPATa TTOU €XOUV AnGBEi»
aTTO TTPONYOUNEVES TTPWTOROUAIES BeATIwWONG-AVATITUENG.

l'vwon mou disukoAuveral péow T1nG TeEXvoAoyiag- Or texvoloyieg (Intra R
Internet) avamTOoOOVTAl TIPOKEIMEVOU VA TTAPEXOUV €va WECO VYIa Thv
avtaAAayr TNG OTPATNYIKAG YVWOoNG HECW TOU OpyavIOHOoU.

lMpoypauuariouods Evepyeiwv Baoilouevwy otnv ['vwon- Xwpig TIG EVEPYEIEG N
yvwon ogv €xel peyaAn agia. O1 ouvavtioelg Paoi{OueEveg OTn yvwon
oAoKAnpwvovTal e oxEdIa EVEPYEIWV TTOU BaacifovTal 0TV OTPATNYIKA yvwon.
TéTola oxédia evdexouévwe va TTepIAapBAavouv aAAayég ota péTpa Tou CRM

Scorecard.

Mévo av 10 ouotnua péTpnong Tou CRM €dpaiwBei 0TV KOUATOUpPQ TOU
opyaviouou, n armroteAeopaTikOTNTa Tou CRM Kkai 10 ROI Ba €ival 1davikd. H
EVOWNATWON TOU CUCTANATOG PETPNONG OTA BACIKA CUCTANATA B10iknoNng TOU

opyaviopou gival To TEAeUTaio Brpa otnv dnuioupyia evog CRM Scorecard.

TENOG n €dpaiwon TOU CUCTAMOTOG MPETPNONG €ival pia ouvexng diadikaoia

TTou Ba TIPETTEl va  ETTAVOKOBOPICETAI TTPOKEIMEVOU VO OUVAVTA TIG VEEG

ETTIXEIPNOIAKES TTPOKAACEIG KAl TOUG VEOUG OTOXOUG ATTOTEAEOUATIKOTNTAG.
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KE®AAAIO 5

NMPOBAHMATA KATA THN YAOINOIHZH TOY CRM

5.1 Eicaywyn

210 KEQAAQIO autd TTapouaialeTar To TPOLRAnuUa TNG oAokAripwaong (integration), TTOU agopd Tnv
IKavoTNTa O1a0UVOEONG aPEVOG PETAEU TwV BId@opwy EMUEPOUG ouoTUATWY Tou CRM Kal ageTépou
avaueoca ato CRM kai ota mpolTtrdpyovta TTAnpo@opiokd cuoTiuata (r.X. ERP). To mpdéfAnua tng
oAokANpwong €xel avadelxBei oe Eva atTd TA IO GNUAVTIKG TTOU TTPOKUTITOUV KATA TNV UAoTroinan Twv
CRM cuoTnudTtwy.

>1n ouvéxela Ba yivel avapopd ot £€1 atmd Ta BacikdTepa AGOn TTou gugavifovTal KaTd TNV UAOTTOINGN

Tou CRM.

5.2 To mpo6BAnua Tng oAokARpwong (integration)

e éva TéAelo KOOPO, Ta Oedopéva amd KABe opatr] €0WTEPIKN Kal €GWTEPIKN TNy Ba ETTpeTTe va
eloépyovTal o€ pia faon dedouévwy povo yia Tig Aeitoupyieg CRM. ATTé ekei, eTiuépoug OYelg TnG BAong
Oedopévwy (data marts) Ba mpétrel va Aaudvouv UTTOGUVOAQ TwV ATTOBNKEUNEVWY deOOUEVWY Kal va
aAANAeTIOPOUV pE pia 1 TTEPIO0OTEPEG aVOAUTIKEG e@apuoyég CRM. ‘Eva 1€toio0 povTéAo aTtreikovigeTal

oTto AIATPAMMA 19: [1]
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OedOpEVWV

AIATPAMMA 19: MONTEAO CRM E®GAPMOIHZ

Qaoté0o0, onuepa 10 TTPORANPA TNG OAOKANPWONG Twv Oedopévwy OE Jia euxpnoTn Bdon dedopévwv

TOAQITTWPEI TIG ETTIXEIPAOTEIG KA Eival auxva n AxiAelog TiTépva Twv épywv CRM.

5.2.1 Nari To wpéAnua Tng oAokAnpwong (integration) ptropei va

akupwoel Ta oxEdia CRM evog opyaviopou.

Mpokelpévou o1 opyaviopoi va ekPeTOAeuTOUV TIG TTAApelg Suvardtnteg Tou CRM  kal  va
TTpayuaToTTOINBOUV OAEG O TTPOCOOKIEG TTOU £XOUV ATTO QUTO, TTPETTEI TTIPWTA VA QVAYVWEIgouv OTI Ta
OXETICOPEVA PE TOV TTEAATN Sedouéva auXVA UTTAPYXOUV O€ DEKADES, APKETEG POPEG KAl OE EKATOVTADEG
apyeia kai Baoeig dedopévwy. MPETTEI OTN CUVEXEID VO KOTAVOROOUV TOV PNXAVIGPO PE Tov oTroio Ba

XPNOIPOTTOINOOUV OAEG AUTEG TIG TTNYEG OEBOPEVWV PE €V EVIAIO KAl GUVETTH TPOTTO.

Ta Tmpaypara yivovral akoun o oUVOETa av avaAoylioToUPe OTI GUXVA Ol ETTIXEIPNTIAKOI OPICUOI
dlagépouv atrd oUoTNUA 0€ GUOTNUA: QUTO TTOU yia €va CUCTNUA gival TT.X. «TTEAATNG» UTTOPEI yia
K&tmolo GANO oUoTnPa va €ival «VOIKOKUPIO». AKOUN XEIPOTEPA, QUTO TTOU CUVIOTA dia eyypaen
«TTENATNG» O€ éva oUOTNUA, PTTOPE] va €ival EVTEAWG BIOPOPETIKG, A aKOPN KAl va CUYKPOUETAl, UE AUTO

TTOU GUVIOTA pia eyypa@r «TeAATNG» O€ £€va AAAO oUOoTnUa.
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>upBaivel guxva Aoirév, Tapd T daTTavn eKAToppupiwy e cuaTAuara CRM, 1o AoyiGuIKS va unv givai
o€ B€on va dwael aTravTnon o€ dia atTAr aitnon Tou THAPATOG NAPKETIVYK, YIa TTAPAdEIyUa, va CUVOETEI
TNV aAAnAoypaoia r} Ta aToixeia TTou divel To KEVTPO KANong pe Ta dedouéva atrd 1o dIKTuakd TéTo (web

site) yla pia guykekpigévn SIoQNUICTIKA EKOTPATEIQ.

Juvemmwg, n oAokAnpwaon dedopévwy (data integration) dev ptropei va cuufei Xwpi¢ ouvémeia aTa
oedopéva Kal owaoToUg OXETICOPEVOUG PE TOV TTEAATN ETTIXEIPNOCIAKOUG OPICHOUG o€ OAa Ta ETTITTEdA TOU

CRM - e-mail, cuotnua Web, kévrpo kAfong, aAAnAoypagia, diaxeipion dIa@NUIOTIKWY EKOTPATEIWV KTA.

O1 gmixeIpAoEIg TTou oruepa aywvidovTal va kdvouv Ta CRM guoTrpaTa va «BOUAEWPOUV» IKAVOTTOINTIKA,
apxIk@ emKevTpwOnKav oTnv emiAuon eEEIOIKEUPEVWV AEITOUPYIKWVY TTPOBANUATWY KATI TTOU TTETUXAV TA
empuépoug ouoThuata CRM. AuoTuxwg oTnv dIadikaoia €ykATAOTACNG QUTWV TwvV  ETTINEPOUG
ouoTNUATWY dnuioupynBnkav peydAa kevd avaueoa oTig Baoelg dedopévwy kal Ta CRM ouothuara,
KOBWG 01 EMUEPOUG POVADEG TNG €TTIXEIPNONG TTpooéBeTav véa CRM TuAuara kal utrnpecieg oto AdN
uttdpxov piyua. Ta didpopa CUCTAUATA TTOU GUVIOTOUV TO A&ITOUpYIKO emitedo Tou CRM - 6TTwg n
QUTONATOTTOINGT TWV TTWAACEWYV, CUCTAPATA KEVTPWYV KAONG - KOl Ol aVOAUTIKEG £EQapUOoYEG OTTwG data-
mining Kal EKOTPATEIEG PAPKETIVYK, SOUAEUOUV TTOAU IKAVOTTOINTIKA PECQ OTA «KOUTIA» Toug. QOTO00 N
OUOKOAIO BPIOKETAI OTO CUVTOVIOUO TWV ONUEiIWV ETTOQNG PE TOV TTEAATN, fj OTA KeEva avaueca oTa
OUCTAPOTA TTOU UTTOOTNPICOUV auTd Ta onueia diETTaerg. Autd Ta TTpoBARuaTa gival akOun IO EP@Avr)
TWPA TIOU Ol ETIXEIPNAOEIS £XOUV NdN KAvel emTevdloelg o€ ouoTipata CRM kal xpeiadovrtal va
MEYIOTOTTOINCOUV TNV OTTOd00N QUTWYV TWV ETTEVOUCEWY, ETMOUUWVTAG Ta TTPAYUATA va akoAouBrioouv

Tov dpduo TToU TTioTEUaV OTI Ba akoAouBouaoav étav eTTévduav a€ auTd Ta CUCTAPOTA.

MNa mopddeyua, O0TTwG avakovwenke oe pia €181k avagopd Tavw oto CRM Tou €kd6OnKke attd TO
mepIodikd ComputerWorld, n emixeipnon Mazda USA emBupoloe va evwoel (CUVOETE]) Ta TTPOQPIA Twv
I0I0KTNTWVY QUTOKIVATWY, va TOUug TUNUATOTIOINOEl (Segment) avaloya pe Tnv aia Toug Kai va
onuioupynoel deikTeg yia Tnv agia Toug (CLV) kabwg kai yia 1o emimedo apooiworg Toug. QoT600 N
Bdon dedopévwy Twv TTEAATWV TNG ATAV Tagivounuévn ava ovopa TTeAdTn, v n Baon dedopévwy Twv
oxnuaTwv ATav Tagivounuévn ava apiBud avayvwpiong oxrnuarog. H Baon dedouévwy Tou PAPKETIVYK
TTepIEiXe O6ka Xpovia €AWV e Tov TTEAATN, aAAG Oev BI€BeTe Kavéva epyaleio €TTeEPWTNONG N
avdaAuong. Hrav emmiong yepdtn AdOn kai dithoeyypagés. H Mazda émmpetre va déoel padi TEOTEPIG KUPIEG
KOl EEXWPIOTEG BAoEIG OEOOPEVWV: TOU PAPKETIVYK, TWV OXNUATWY, TWV UTTNPECIWY KAl TOU KEVTPOU
KAong. Aol Trpayparotroinoe éva €pyo oAokAfpwong dedopévwyv, n Mazda €xer TAéov pia IO
olokAnpwpévn own Twv TeAatwv TnG. Ta TmpofAnuara Tng Mazda eivar amdé Ta TUTKE TTOU

avTIyeTwTTICOUV TTOAAEG amd TIG Fortune 1000 emixeiprioeig onuepa. ldavikd, pia emyeipnon 6a
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emOBupoloe va éxel Ta didgopa CRM cuaTApaTd TnG va «OUuveEPYALovTal» APHOVIKA TTPOKEINEVOU VA
TTAPEXOUV Wi OUVETT] €IKOVO OTOV TEAIKO XPrOTn KAl va HPEYIOTOTTOINCOUV TIG €UKAIPIEG yia doKnon

QTTOTEAECHATIKOU HAPKETIVYK, WOTOCO OTNV TIPAYUATIKOTNTA KATI TETOIo Sev oupBaivel[2]

5.2.2 TpoT1rOI AVTIHETWITIONG TOU TTPOBAAHATOG

Mépog Tng aitiag Tou dUokoAou cuvToviopoU Tou CRM péoa aTov opyaviouo gival 0TI  ECWTEPIKI dOWN
Tou TrepIAauBdvel TTOAG ouoTrAPATa Ta OTToia OXEeTiCovTal PE TOv TTEAGTN Kal BIaTnPOUV KATTOIEG
TTANPOPOPIES yIa auTdv. MNpokeiyévou va kavouv 6Aa autd Ta CUCTAPATA VO CUVEPYALOVTal APHUOVIKY, TO
CRM ouotfuara mpémel va pdbouv va xpnoigotroiolv Jia Koivly YAwooa, va avamtugouv dnAadr| pia
«ETTTEPAVTO» TwV dedouévwy TTou Ba TrepIAapBavel kKoivoug opiopoug. Mpétrel 6Aol va GUP@WVOUV TI
ouvIOTA O TTEAATNG, N ouvaAAayr|, To TTPOIdv, TO VOIKOKUPIO KTA. AuTo dev onuaivel 6T SAa Ta oxARuaTa
NG BAong dedopévwyv TTPETTEN va avaoXediaoTolv, aAAG OTI Ta CUCTAPATO TTOU €XOUV avaAdfel Tnv

ETMKOIVWVia Kal avTaAAayr Twv dedouévwy TTPETTEN va XPNOIPOTToIoUV auTAv TNV «lingua francax.

Ta yetadedopéva «metadata» eivalr 0 0pIGUOG, N TTEQIYPAPH TWV TTPAYUATIKWY OBOPEVWY, Ta dedopEva
TToU a@opouv Oedopéva. ATTO Ta PETOOEOOPEVO PTTOPOUUE VO CUVOPUOAOYOOUUE uia Koivh oyn
ETTIXEIPNOIAKWY OPICPWY OTTWG «TTEAATNG», «TTPOIOV», «Aoyoplaopos» A «diagnuion». H évvoia
«TTENATNG» pTTOpPEl OPXIKA va Oeixvel autamodeiktn oOTi dnAadn TeAdTeg eival o AvBpwTrol TTou
ayopddfouv Ta TTPOIGVTA KAl UTTNPETiEG Piag etmixeipnong. Qatéco, 6TTwG TTpoavagEéPBnKe, 0 0PIGHOG TOU
TTENGTN pTTOPEl Va dlo@épel TTOAU, avdAoya PE TO KAVANI ETTOQNG PE TOV TTEAATN TTOU XPNOIYOTTOIEITAI, TIG
ouvBnkeg TNG TTWANONG, TNV @UON TnG OIAPNMICTIKAG ekOTpaTeiag KTA. H AUon eivar Tutrotroinuévol,
ETTOVAXPNOIYOTTOIOUEVOl  OpICHOi  pETadedopévwy  diabBéaigol o OAa TO CUCTAUATA KOl TIG
ETMIXEIPNOIAKEG POVADEG. Me TOV KATAUEPIOUO KOIVWV OPICHWY Kal OEQOUEVWV OXETIKA PE TOUG TTEAATEG,
Mia emmixeipnon €xel yeyaAlTepeg duvaTdTNTEG va avayvwpioel gukaipieg up-selling kai cross-selling, va

€C00QOAITEI TNV CUVETTEIQ TWV TTPOCPOPWV KAl UNVUPATWY Kal va aughael Ta £00dd TnG.

Me Tn dnuioupyia «GUPPIANIWPEVWV» OPICUWY TWV CUCTNUATWY, €ival TTAEOV EQIKTA N ETTIKOIVWVia PETALU
AUTWYV TWV cUCTNPATWY. EdwW yevviétal éva dAAo TTpoBAnua. MAEov Ta CUCTAPATA «UIAOUV» TO £va E TO

AAAO, TI TTPETTEI OUWG VA «AEVED;

AuTO TTOU KGBe eTTayyeAPATIAG TOU PAPKETIVYK ETTIBUUED €ival N IKAvVOTNTA va BNUIOUPYNOEl «TTONITIKEG
aMNAeTTidpaong». AuTEG eival KwIKOTTOINUEVOI KavOveG TTou OIETTOUV TNV OAANAETTIdpacn e Toug
TENATEG: YEOW OAWV Twv KAVOAMWY KOl OnueEiwv ema@ng, ae TTpaypatikd xpovo. MNapakdtw divovral

MEPIKA TTapadeiypara atrAwyV TTOMTIKWY aAAnAeTTidpaong:
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«Av €vag TTAaTIVEVIOG TTEAATNG avaoUupel TrepiogdTepa atmd 10.000€, va uttdpxel KATTOI0G TTWANTHG TTou
va Tou TNAEQWVATEI». «Av évag TTEAATNG avakoivwoel allayr d1elBuvong aTo KEVTPO KANONG, dIaQrpIcE

TOU éva oTeyaaTIKG OAVEIO aTNV TTPOCWTTIKA Tou Web oeAidax.

Me Tnv IKavéTnTa va dnUIoupyouUV ETTIXEIPNOIAKOUG KAVOVEG OTTWG TOUG TTAPATTAVW, N OPGda JAPKETIVYK
Ba eival o€ Béon va KATAOTPWAOEI TAKTIKG OXEDIA IO TO TTWG O OPYavIOPOG Ba IKAVOTTOINCEl TIG AVAYKES
TOU TTEAATN KOl TIG ATTAITACEIG TOU, evwd Ba TTapéxel pia ouvetr) e§uTtnpéTnon péoa atmod TG OIAQopES

YPAMMEG TNG ETTIXEIPNONG KAI TA KAVAAIO HAPKETIVYK.

JuveTmwg, n dnuioupyia piag emévdéuong CRM aTtroteAcital atré dUo @doelg. H pwTn €ival n evotroinon
TWV  OIOPOPETIKWV CUCTNPATWY, MEOA ammd T Onuioupyia  Kal  OlaxEipIon  TUTTOTTOINUEVWY,
ETTAVAXPNCIKMOTTOIOUMEVWY ETTIXEIPNOCIOKWY OPICUWY TTOU AVTIOTOIXOUV oTa dlapopeTikd CRM cuoThuata
Méoa aTov opyaviagud. AuToi ol opIGHOI, 01 OTToi0I KaTEUBUVOUV TV Kivhon Twv dedouévwv CRM péoa
ammd Ta cUCTAPATA, gival TTPOaTTEAATIYOI 0€ epyaAgia TpiTwy péaa amd SOAP kai Java APIs TTou Kdvouv

EQIKTH) QUTH TV AVTIOTOIXION TWV KOIVWV CRM opIouwy.

‘EXovTag TTpaydaToTIOOEl TNV @ACT TOU OPICHOU, Ol ETTIXEIPAOEIS HTTOPOUV TOTE VA TTPOXWPNOOUV OTNV
OelTePN GACN KAl va avamTugouv «TTOMNITIKEG AAANAETTIOpaOoNG», Ol OTTOIEG XPNOIUOTIOIOUV TNV KOIVA
YAWOOQ Twv PETAOEDOUEVWV TTPOKEINEVOU VA ETTITPEWOUV OTA SIOPOPETIKA CUCTAPATA VA GUVTOVIGTOUV
og TpayhaTikd xpovo. To TeAikd armotéAeopa  eivar 0TI gukaipieg up-selling kai cross-selling
TTapouciddovTtal o€ TTPAyHaTIKG XPOvo, ol TTEAATEG £XOUV KAAEG Kal EUXAPIOTEG OXEOEIG UE TNV ETTIXEIPNON
aveEdpTnTa  kavaAiou ToU  Xpnolpotroiolv, €vw O opyaviopudg oav  olvoAlo Aeitoupyei  TTIo

ATTOTEAETUATIKA.

5.3 "E€1 Aa6n 1rou yivovtal oto CRM [3]

JUupoewva pe pia €épeuva Tou Gartner Group 10 55% TOU GUVOAOU Twv cuoTnUdTwWy CRM atroTuyxaGvouv
Va IKOVOTTOIACOUV TIG TIPOCOOKIEG TWV ETTIXEIPHOEWV TTOU TA UAOTTOINCAV.

Emiong oe pia épeuva Tng Bain & Company mou £yive o€ 451 dioiknTikoUg uttaAAfjAoug (executives) To
2001 kal agopoUloe TNV eKTiUNON 25 yvwoTwV gpyaleiwyv 60OV a@opd TNV IKAVOTToiNGN Tou TTEAATN, TO
CRM Ttagivounbnke tpito amd 1o TéAog. EmmAéov n Bain avakdAuywe OTI €vag OTOUG TTEVTE XPOTEG
OnAwve OTI o1 TTpWTOROUAIEG TTOU avEAQRE n eTTIxEipNoT) Tou 6aov agopd To CRM &xi pévo atétuyav va

emQEPOUV Kepdoopia, alAd eTiong EBAayav HaKPOXPOVIEG OXETEIG PE TOUG TTEAATEG.
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AvegdpTtnTa atmd QUTEG TIG ATTOTUXIEG, O1 ETTIXEIPNOEIS AVAUEVETAI VO {OBEWOUV TTEPIOTOTEPA XPpAUATA
otnv Texvoloyia Tou CRM oe oxéan pe GAAEG ayopéG TTANPOPOPIOKWY cuoTnuaTwy. Mia avakoivwaon
Tou Jupiter Media Metrix Tov ®efpoudpio Tou 2002 utrodeikvuel 6T TTOAAEG Apepikavikég (U.S.)
emixeipnoeig Ba odéwouv 500.000 eupw, A TTEPIcTOTEPA OTNV TEXvoAoyia CRM 1o 2002 kai To 2003. To
Meta Group avapével n ayopd yia Aoyiopikd CRM va utrepdimmrAaciaoTei, amd 20 dioekaTtopuupia eupw
10 2001 o€ 46 diogkaToupUpIa eupw 10 2003.

EmmAéov 1O kOOTOG TnG UAoTroinong evog ouoTipatog CRM 8ev eivar pévo Xpnuatiké Kabwg ol
ETTIXEIPNOEIG TTEPA OTTO XPrpaTa eTTEVOUOUV Kal XpOvo. AvTiBETa e TOUG 1I0XUPITUOUG TV TTWANTWV YIa
ulotroijoeig TnG 14éng Twv 90 nuepwv, Ta cuoThuata CRM ouvABwg xpeialovtar dUo xpovia
TTPOKEIPNEVOU VA UAOTTOINBOUV.

‘ExovTag autd uttéyn gival okOTTIHO va eEETACOUPE TOUG AGyoug atroTuxiag Twv épywv (projects) CRM.

Mapakdtw avagépovtal £€1 atrd Ta Baaikd AGen Tou cupuBaivouv.

AdBog¢ 1: YrepBoAéC TwV MwWANTWYV Kail un pEAAIOTIKES TTPOOOOKIES

Omwg oupPaivel Pe TIG TTEPICOOTEPEG KaIvoUpPyleg TexvoAloyieg, To CRM £€xel XapoKTnpIoTei a1To
utrepBoAég. O1 TTwANTEG £xouv Blaenuioel «ETBETIKG» To CRM, dnuioupywvtag pn peAAIOTIKEG UPNAEG
Tpoodokie¢ atnv TTAeupd Twv TreAaTwyv. O1 emixeIprioelg ayopadouv Trapa TTOAAG XOPaKTNPIOTIKA Ta
OTT0ia OEV £XOUV EQPAPUOYI OTIG GUYKEKPIUEVEG ATTAITACEIG TOUG. MOAU guyva ol TTwWANTEG gival auToi TTou
KaTeuBUvouv TIg ayopég CRM xwpig ol TTEAATEG va £XOUV OpigEl HE COPAVEIQ TIG AVAYKEG TOUG. AV TTPWTA
ayopaoTei TO AOYIOUIKO Kal PETA OpIoTOUV Ol avAyKeg TNG €TTIXEipnong eival dedopévo 611 T0 oloThUA

CRM 6a armotuyel. [4]

Eival yeyovog 61 Ta epiogdtepa cuotAuara CRM dev ammotuyxdvouv ammd aduvapieg NG TexvoAoyiag.
MoAu Aiya cuoTtipara CRM atrotuyxdvouv e1reidn To Aoyiouiké Sev uhotroindnke.[5] Eival akdun

mo kKoivé yia Ta cuothuara CRM va atmotuxouv egaimtiag NG éAAelpng €uBuypduuiong HE Toug
ETIXEIPNOIAKOUG OTOXOUG, AVETTAPKI OPYAVWTIKA TTpoEToIdaaia Kal GAAa TTpoBAARUATA TTOU AVOKUTITOUV

AaTTo TOV AVATTOTEAECHATIKO ETTIXEIPNOIOKO oXeSIOONO Kal dioiknon.

AdBoc¢ 2: Kauia orparnyikn meAarwv

Mia amd g peyaAUTepPEG QITieg aTTOTUXIOG TTPOKUTITEI OTAV Ol ETTIXEIPNOEIG €ykaBioTouv Ta didgopa

utroouaThpaTta Tou CRM mrpiv B€éocouv pia &ekdBapn aTpatnyikn TeAatwy. Ta uttoouoTiparta Tou CRM
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MTTOpOUV va XpnoipoTtroinBouv yia TTOAAOUG OKOTTOUG KAl GUVETTWG O ETTIXEIPHOEIG €ival atrapaitnTo va
avayvwpioouv Toug 0TOXO0UG TOUG TTPIV ayopAacouVv AOYIGUIKO.

» EmBupouue va YEIOOUUE T KOOTN XEIPIGHOU AITNUATWY TTEAQTWYV;

» EmBupolpe va aTToKTACOUNE KAIVOUPYIOUG TTEAGTEG;

» EmBupoupe va emikevTpwBoUue oTnv dIatApnon Twv agidAoywv TTEAATWV;

» EmBupoupe va Tmpoo@époupne  TTEPICCOTEPA ] AKPIBOTEPA TIPOIOVTA TTPOKEIUEVOU va

avaTTugoupe Toug TTIo agidAoyoug TTEAATEG;

Xwpig va atravtnBolv epwTAoEIig autol Tou €idoug, ouvhRBwg dev emAfyovTal Ta KATdAANAa epyaheia

CRM.

Emiong kdrmroleg emIXEIPAOEIG €XOouv pia oTpaTtnyikf TTEAATWYV, OAAG €ival TTOAU YevIKr Kal gupeia.
AvTigeTwTTiCouv 1o TTPORANUa 611 To £pyo CRM eTTixelpei va eEuTTNpeTACEl TTAPa TTOAAG BEpaTa €101 WOTE
aKOuN Kal av uTropolcayv va eTTIAUCOUV éva €TTIXEIPNOIAKO TTPORANua auté Ba dAAale Trpiv TTpoAdouv
va To TeAeioouy [5]. ‘Evag TPOTTog va atmo@UyouV auTEG TIG ATUXIES €ival P TNV TOTTOBETNON TTPOTEKTIKA

OpPICUEVWV BPaXUTTPOBETUWY ETTIXEIPNOIOKWY OKOTTWYV, WOTE VA «TTPOAARaivVOUV TIG AAAAYEG».

AdfBog 3: Kakn mposroiyacia yia tnv aAAayn

AKOUN Kal Ol ETTIXEIPATEIG TTOU avaTITUOCOUV Wia AoyiKA OTPATNYIKA yia Tov TTEAATN, Ba atToTuXouv OTIg
TPOooTIa0eIEG TOUg va uAotroifjoouv To CRM, av 8ev TPOTTOTTOINCOUV T OOWN TOUG TTPOKEIPNEVOU Va
avtavakAoUv auTtr] Tnv oTpatnyikr. O1 €TMXEIPATEIG TTPETTEI TTPWTA VO UIOBETAOOUV TTEAOTOKEVTPIKEG
agieg, va avamTifouv véeg dlepyacieg, va eKTTAIOEUOOUV TOUG €PYACONEVOUG, va UETABAGAAOUV TIG
ApUOBIOTNTEG TWV EPYOCIWV KAl Ta OXEDIO AVTOUOIBWY KAl va XEIPIOTOUV TTOAAG GAAa Béuata TTou

OXETICOVTAI PE TNV OTPATNYIKA TTEAQTWV.

Mia koivAy Trapefriynon oxeTikd pe 1o CRM egival n avriAnyn OTi OXeTiCeTal POVO HE ETTIQPAVEIOKES
diepyaoieg Adyw TNG @UONG TOU VO «EPXETA» O €ma@n ue Tov TeAdTn (customer—facing)[4].

Mpokeipévou va gival emTuxég To CRM atraitei BaButepn aAlayr) yéoa oTov Opyaviouo.

To BdaBog Tng aAAayng TTou aTraiTeiTal TTPOKEINEVOU va UAoTToINBei To CRM eival pia a1rd TIG eyaAlTepES
TTPOKARCEIG oTnV emiTUXia Tou. Mia Trpéo@aTn £peuva Trou die€nxOn atmd To CRM Forum, atrokGAuye ot
87% Twv epwTWHEVWY Tagivounoav Ta TpoBARuaTta S1oikNTIKAG PETABOARG (Change management) ocav

TNV KUpIa aiTia TG atoTuxiag Twv CRM £pywv.
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AaBo¢ 4. Amrouoia déousuons avwrarng nysoiag

Av avaloyigToupe 600 Babid To CRM emnpeddel pia emixeipnan, n e§ao@daAion Tng €ykpiong amé tnv
avwTtepn dloiknon eival eCaIpeTIKA Kpiolun. AoBéviog 611 10 CRM armaitei pifikég aAlayég oTov
opyaviopo, givalr avTIANTITé 0TI JOVO N AvWTATN nyeoia €xel TNV avaykaia duvaun kai egouaia va BEoel
TNV oTpaTnyIkr KatelBuvon oto CRM Kal aTTOTEAEOUATIKA va TNV PeTadwaoel aToug epyalduevoug[4].
Emeidn n avwrepn dloiknon Bpioketal g éva «uwnAd onueio» oTnv €TTIXEipNON WTTOPEi va PETARAAAEI
TNV opyavwrTikA Oopn, va LeTTEPATEl Ta EUTTODIA ETTIKOIVWVIAG AVAPESO OTA EMPYEPOUG TUAUOTA KOl va

KPATACEI T Yeoaia aTeAEXN O€ €TOINOTNTA.

Qotéo0 dev armraiteital Yovo n Aoknon efouaiag. Até Tnv OTiyu Tou €xel AneBei n amégacn g
ulotroinong Tou CRM, €évag opyaviopodg TPETTEl va €xel Ta KATGAAnAa TTpoypdupata ektaideuong
EYKATEOTNUEVD, TTPOKEINEVOU OI €pYadOUEVOl va avamTUgouv TIG KATAAANAEG IKAVOTNTEG XEIPIOUOU TwV
CRM cuoTtnudtwyv. Emiong n avwrartn nyeoia mpémel va e§acg@alioel 0TI 0TToI000ATTOTE £XEl DIEUBUVTIKO
poAo oe oxéon pe Tig TpwToBouAiec CRM T1rou Ba avaAn@Boulv, Ba éxel kai TIG avaAoyeg BIOIKNTIKEG

IKAVOTNTEG.

AdBoc¢ 5: H mapayvwpion tn¢ onuaciag rou
ouUoTHMATOC METPNONG.

O11wg avaAubnke kai aTo TETapTo KEPAAQIO, Ta KaAUTEpa €pya CRM utropei va atmodeixtolv axpnaTta av
Oev uTtdpxel éva ouotnua pérpnong. Movo 1o 30% Twv ETIXEIPHOEWY TTOU epeuvABnkav amd T Giga
Information Group €xouv 1 €ival oTnv 81adIKaJia va ATTOKTACOUV pia oTpaTnyikr PETPNong yia 1o CRM.
21nv idla €épeuva 1o 55% oxedIAdEl va HETPROEI TA TTAEOVEKTAPATA Tou CRM, aAAG Bev €XEl OUYKEKPIYEVN

OTPATNYIKI YIQ VA TO KAVEL.

AANG KON KAl av Ol ETTIXEIPHOEIG XPNOIPOTTOIOUV KATTOIOUG TTAPAYOVTEG HETPNONG TOUG XPNOIPOTTOIOUV

akatdAAnAa. MNa mapddeiypa, av oTa TTAdicIa TNG OTPATNYIKNAG TTEAATWYV Wiag ETTIXEIPNONG UTTAPXE! O
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OTOX0G TNG dIATAPNONG TWV TTEAATWY, OAAA N €mixeipnon PeTpd poévo Tov apIBud Twv TTEAATWYV TTOU
emegepyadetal yéoa otmd Ta KEVIPA KAONG TnNG, TO CoUCTNUA HETPNONG OTNV TTEPITITWON auTh dev
uttooTnpifel TNV OUuykekpipyévn  oTpartnyikry. O  emixeipioelg Oa  TpEmel va  PETpoUv  Tnv
arroteAeopaTIKOTNTA TNG SIOXEIPIONG TWV TTEAATWY TOUG TTPIV TV UAOTToiNoN TnG Texvoloyiag CRM, €101
woTe va €xouv pio Bdon TTpokelyévou va KaBopidouv Tnv OXETIKN ETITUXiQ 1 QTTOTUXiO TOU

Tpoypapparog6].

O1 deikTeG ATTOTEAEOUATIKOTNTAG DEV €ival TO POVO €i00G YETPWV TTOU OI ETTIXEIPAOEIG Ba ETTPETTE va £XOUV
TTPOKEINEVOU VO PEILOOUV TIG TTBavATNTEG atroTuxiag. MpéTrel va xpnoipotroiolv Kal dIayvwoTIKE JETpa
€101 WWOTE va €§00@ONIOTEI OTI 01 epyadouevol KAVOUV ETTAPKA KAl OwaTr Xpron Tou cuotiuatog CRM
[5]. Ta SioyvwoTikG PETPA, UETPOUV QVTIKEIPEVA OTTWG O PUBUOG €TTOVOAAWEWY TWV ETMOKEWEWY
TTEAQTWYV, 0 ApIBUOG TWV £PYAJOUEVWYV TTOU XPNOIUOTIOIET TIG EQAPHUOYEG TTWANTEWY Kal O OpIBUOS Twv

O1euBUVOEWV TwV TTEAATWYV OTNV AN dEBOPEVWIV.

AdfBog 6: H adiagopia yia Tov meAdrn

Mia a1 Tig eipwveieg Tou CRM eivail 6T1 o1 TTIXEIPAOEIG EeXVOUV OTI 0 BaCIKOG AOyog UTTOPEAG Tou gival O
TEAATNG, OTTWG @aiveTal KOI GTNV OVOUACIa TOU. ZUVETTWG TTOAAEG €TTIXEIPAOEIG Bev GUAAEYOUV Kal
EKTINOUV Oedopéva TTeAaTWV TIpIV e@eUpouv TIG CRM oTpartnyikég kai Tpoypdupata. MoAAéG @opEg,
AOITTOV, O1 ETTIXEIPNOEIS AUTOPATOTTOIOUV Wia ouvoAik opdda diepyaciwv, woTéco dev dnuioupyouv
ouoTAUATa TTOU avokou@ifouv Toug TreAdTeg [5]. Xpnoipotiololv emopévwg 1o CRM Trpokelpévou va
BeATILWOOUV TNV ATTOBOTIKOTNTA TWV AEITOUPYIWV TOUG, TTAPA yia va BEATILOOOUV TNV ATTOTEAEOUATIKOTNTA
TWV TTEAOTWV TOUuG. AuTA Ta dUo Bev eival To idl0. MNa TTapddelypd, TO TTPOCWTTIKG TOU KEVTPOU KANONG
ouvnBwg TECETalI TTPOKEINEVOU VO XEIPIOTEI 600 TO duvatd TTEPIOTOTEPEG KANOEIG Kal OXl yia va
empBeBaiwoel OTI Ta TTPORAAPATA TwV TTEAATWYV OTNV TTpayUaTIKOTATA SleuBeTouvTal. MOAAEG Qopég ol
TeAATEG BAETTOUV T CRM OUGTAPOTG OV Pia aTTOYONTEUTIKA KATAGTACON OTTOU KpAToUVTal O€ GQVOUOVNA

Kal «TagIdevovTal» péoa ammd £va AaBupivBo cuoTnudTwy ewvrg (voice-mail).

AKPIBWG e€aITiag auTrg TNG EMPOVIAG TWV ETTIXEIPHOEWY OTNV ATTOBOTIKOTNTA, OI ETTIXEIPAOEIS AaBepéva
uTtoB£TOUV OTI N TEXVOAoyia gival TTAvTa n KOAUTEPN OTTAVTNOT TTPOKEINEVOU va XEIPIOTOUV TOUG TTEAATEG

Toug. QOTO00, OTTWG AVOPEPBNKE Kal OTO TTPWTO KEPAAQIO, Ol TOTTIKOI £UTTOPOI YVWwPI{OUV apKETA KOAG

148



Toug TreAdTEG TOug [7]. O1 eTTIXEIPNOEIG EVOEXOUEVWG VA Eival ATTOYONTEUPEVEG OTTO TA ATTOTEAECUATA TWV

TpoypappdTwy CRM emmeIdr) oTnv TTPaypaTtikOTnTa dEV XPNOIUOTTOIOUV aUTA TO TTPOYPAUUATA YIia TNV

IKAVOTTOINOTN TWV TTEAATWV.
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KE®AAAIO 6

CRM KAI HAEKTPONIKH AIAKYBEPNHZH

6.1 Eilcaywyn

H évvoia Tng nAekTpovikAg diakuBépvnong (e-government) €xel apxioel TTAEov va wpipddel. OAoéva kal
TTEPIOCOTEPEG KUPBEPVNOEIG — O€ TTAYKOOUIO €TTITTESO — TTAPEXOUV TIG UTINPECIEG TOUG PECW TOU
AlodIKTUOU, JE 0QEAN TOCO yia TIG idlEG 60O Kal yia TOug TTOAITEG. H eTITUXIO TWV EYXEIPNHATWY QUTWV
Opwg Oev KPUPBETQI OTNV ATTAR PETAQOPA UTTNPECIWV OTO JIadIKTUAKSO KavaAl, aAAd oTn yevikdTePn
UI0B£TNON TOU POVTEAOU TOU NAEKTPOVIKOU ETTIXEIPEIV, PE ammOTEAeOPa va ouuBdaAel otn xapagn Tng
€BVIKAG aTPaTNyYIKAG KOl TNV TTopeia petdfaang ato mepIBdAlov Tng Néag Oikovopiag.

210 KEPAAQIO auTd Ba yivel pia TpoaTrdbeia TTapoudiaong Tou TPATTOU @apuoyns Tou CRM ota TTAdicia
TNG nAekTpOVIKAG OdlakuBépvnong (a@ou TpwTa Yivel avao@opd OTO EgyxeEipnUa TNG NAEKTPOVIKAG
SiakuBépvnaong). To yeviKOTEPO CUNTTEPACUO TTOU TTPOKUTITEI €ival OTI 0 XWPOG e@apuoyrg Tou CRM dev

gival yévo o 101WTIKOG TopEag, aAAG Kal 0 dNPOCIOG.

6.2 MNAgovekTAMATA TNG NAEKTPOVIKAG dlaKUBEPVNONG.

Mia «nAekTPOVIKI» KUBEPVNON TTOU YVwpIgel TI BEAEI aTTO TO VEO ETTIXEIPNOIOKO POVTEAO Bev TTEpIOpPIfeTal
aTnV A1TAf TTaPOXH TTIOTOTTOINTIKWY Kal BEBaiiocwy péow Tou AladikTUou. XTOX0G TNG €ival N amrokouion

OTPATNYIKWY, SIOIKNTIKWV Kol AEITOUPYIKWY 0QeAWV. [1]

6.2.1 ZTPATNYIKA TTAEOVEKTAHATA
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AuTA sivai:

e BeAriwon tng avramoékpions mpog Toug mmeAdreg: O1 TTeEAATEG pIag KUBEpvnong gival o1 TTOAITEG
NG XWPOG TNG, O TTONITEG AAAWV XwpPWwV, GAAEG KUBEPVAOEIG PE TIG OTTOIEG ouvepyAdeTal N
ouvaoAAdooeTal, KABWGS Kal o1 eyxwpIeg Kal {Eveg emixeIproels. Méow Tou véou povTtéAou Ba
BeATIwBOUV 01 OX£0€IG TNG, KABWG KAl N aTTOTEAECUATIKOTNTA TWV CUVOAAaywV Jadi Toug.

e Auénon ¢ Ikavomoinong Twv meAarwv: TaxltnTta, aglomioTia, ouvérela, €ueAigia Kal
TaUTOXPOVA TUTTOTTOINGON audvouv Tnv eutmaToolvn Kal TNV TToI0TNTA TWV TTAPEXOHEVWV
UTTNPECIWY TTPOG TOUG TTEAATEG.

e BeAriwon ouvepyaoiwv: H uioBétnon evog povTéAou NAEKTPOVIKAG SIoKUBEpvnNong aTmoé pia
KuBépvnon Oa yivel ato PENAOV ETTITOKTIKA avAykn TTou Ba TTPoRAAAETal ot TIG AAAEG
KUBEPVNOEIG TTOU TO £XOUV UAOTTOINCEI KAl aTTO TNV TTiECN Twv TTOAITWV TTou Ba emBupouy Tnv

TayUTaTn SIEKTTEPAIWAN TWV GUVAAAQYWY TOUG PE TO KPATOG ATTO OTTOIOBNTTOTE PEPOG.

6.2.2 AIOIKNTIKA TTAEOVEKTAMATA

AloIknNTIKG ovopddovTal Ta o@éAn TTou OXeTiCovTal PE TNV avaBaduion Twv
EOWTEPIKWYV OOPWV dlaxeipiong Twv KuBepvnTIKWVY diadikaoiwy. Autd gival:

o Meiwon kéaToug: Ta o@EAN evtoTTiCovTal 0T UEiwan KOOTOUG, SATTAVWV TIPOCWTTIKOU, KTA.

o  Meiwon xpovou avadpaons: To NAEKTPOVIKO KAVAAI TTITOXUVEI TIG SIOBIKACIEG KAl TTOPEXEI O€
auvTopo Xpbévo TTANpoedpnan oTnv KuBépvnan yia Ta TTPoBARPATA TTOU TTAPOUCIAovTal.

e Ymooripién véwv ouvepyaoiwv: To PovTEAO TNG NAEKTPOVIKAG JIOKUBEPVNONG ETTITPETTEI TNV
UTTOOTAPIEN VEWV CUVEPYAOIWV OTIG dNUOCIEG UTTNPEDIEG, dNUOTTIpaaieg TTpounBeiwv on-line,

avtaAAayn TTAnpo@opIwv PETAgU TwV KPATWV KTA.

6.2.3 AeIToupyIKda TTAEOVEKTAMATA

AeImoupyik@ ovopdagovtal Ta OQEAN TTOU agopouv aTTOoKAEIOTIKG OTn A€IToupyia TG KuBépvnong wg

€TMYeipNONG, Kai givai:
o AvaBd6uion g eikévag: MNAEov n KuBEpvNon aTToKTd £va oUYXPOVO TTPOCWTTO, éva TIPOCWTTO
TTou TIpecfelel 60A QUTH UTTOOXETAI, PE TA £Pya Kal TIG €TMEVOUCEIS TNG OTOUG TOMEIG TNG

MANPOPOPIKAG KaI TV TNAETTIKOIVWVIWV.
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BeAriwon otnv mpooBaon, arn xpnon kai arnv aiomartia Twv mAnpo@opiwv: Ol TTapEXOUEVES
uTTNPECieG Ba gival TTEPICOOTEPO TTPOCITEG, ATTOTEAECUATIKEG KAl GUVETTEIG Kal 1 AEITOUpyIKOTNTA
ToUG d¢ev Ba e€apTaTal dueca atd TO yVWATIKG ETTITTEDD TWV XPNOTWV

Aurouarotroinan Siadikaoiwv, oAokAnpwan umnpeoiwv: TNAEov, Ba uhotroinBei aTnv TTPAgN n
dueon TapOxX OUVOETWV UTTNPEECIWY, VIO TIG OTIOIEG TIPIV ETTPETTE VA GCUVEPYAOTOUV

TEPICOOTEPEG OTTO pia KUBEPVNTIKEG UTTNPETIEG.

6.3 XapakTnpIioTIKA TNG 1I5avIiKAg NAEKTPOVIKAG SiakuBépvnong

Ta kUpla XapakTnPIoTIKA TG 10aVIKAG NAEKTPOVIKNG dlakuBEpvnong cuvowilovTtal oTa £ENG:

KaBoAikp kai autoteAng mpooLaon. Oa TpETTel va UTTApXEl 100TIUN
TTPOoBaon yia OAOUG TOUG «TTEAATEG» TOU OUCTAMAOTOG. Agv gival
aTrapaiTNTO HAAIOTa va yvwpifouv TTWG gival opyavwuévn n dnuooia
dloiknon, TI KAVEl N KABE CUYKEKPIUEVN UTTNPECia ) TTolol atmd TOug

uTTaAAAAOUG XeIpiCovTal Ta BEPATA TTOU TOUG APOPOUV.

lMoAAammAd kavaAia emkoivwviag: O «TTeAATNG» Ba TTPETTEI va ITTOPET va
EMAECEl av Ba XpNOIYOTTOINCEl TIGC UTTNPECIEC TNG NAEKTPOVIKAG
dlakuBEpvnong 1 Tov TTapadociakd TPOTTO ETTIKOIVWVIAG PE TN dnuoaia
dioiknon Kai akéun ME TTolov atrd Toug duvaTtoug TpoTTous (AladikTuo,
KEVTPO TNAEQWVIKAG €EUTTNPETNONG, ap@idpoun TnAedpaon), Ba utropeEi

va aAANAETTIOPA UE TO KPATOG.

Eéurrnpérnon aveéaprntwg 101TOU Kai Xpovou: OAeG o1 uTTNPETieg TTOU
MTTOPOUV VA WETAOXNUATIOTOUV O€ NAEKTPOVIKEG Ba TTPETTEl va gival
O10B€01uEG  avegapTNTWG TOTTOU Kal XPOvou Kal Ba  TIpETmel  va

TTPowBOnBei T0 KATdAANAO vouikd TTAQicI0, OTTOU €ival avaykaio, €10IKA
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yla 1n OlokpiBwon ¢ TautomrpoowTriag (authentication) kair TNV

TTPOCTACIA TWV TTPOCWTTIKWY dedoPEVwY (privacy).

OAokAnpwuéves  umrnpeaiec-kardAAnAn  urmrodoun: O1  UTTNPETIEG
nAekTpoviKAG OlakuBépvnong Ba Tpémel va Pacifovrar o€ pia
ONOKANPWUEVN TTAQTOOPUA TTAPOXNAG NAEKTPOVIKWYV UTINpPEciwy. H
TTAATQOPUa Ba TTPETTEI va DIOBETEI «KOIVEG» DIOBIKATIES Kal TEXVOAOYIEC
TTOU UTTOPOUV va AAANAETIOPOUV HETAEU TOUG HE ao@aAn TpoTTo. Ol
EQPAPMOYEC AoyIOPIKOU Kal n eTeepyacia dedouévwy Ba TTPETTEN va
utToOoTNPICOUV TNV eviaia TTPOCPACN OTIC UTTNPEoieg TTAvw O Koivd
TTPWTOKOAAQ  ETTIKOIVWVIOG Kal TTPOTUTTA CUCTNUATWY  MPETALU TwV
dlapopwyv utnpeciwyv. H diacTtaupwaon TnG TTAnpogopiag gival Bacikd
OKEAOG  TWV  OAOKANPWUEVWY  UTTNPECIWV  Kal  odnyei  OTnv
eAaxioTotToinon Tou K6OTOUG. Na TO OKOTTO auTd Ba TTPETTEI va UTTAPXEI
EVOTTOINUEVN TTPOCEYYION, TTOU VA TTEPIAAUBAVEI Kal T OTTOI0 VOUIKA Kal

SI0IKNTIKA BEPATa apopouV OTNV ETTECEPYQTIa BESOUEVWY TTPOCWTTIKOU

XaPaKTpa. [2]

EukoAn mpooBaon ornv mAnpogopia-ausoornra orn SiaBiBaon
mapamovwy:. O1 VEEG TEXVOAOYIEG Kal n agloTroinon Toug OTIG
oX£0€IG JHE TN dnUOOoIa d10iKNon 0a TTPOCPEPOUV EUKOAOTEPN, TTIO
agIoTIoTN KA pepéyyua TTpOoRacn oTIG SIOIKNTIKEG TTANPOPOPIEG,
KOBwg Kal EUKOAIa 0TV ATTOOTOAR KOl EEUTTNPETNON TTAPATTOVWV.
NMpog 10 OKOTO autd TPETTEl va avarrTuxbouv TrpdTUTTA
EMIKOIVWVIAG TTou 0a emTPpETTOUV OTIG iOIEG UTTNPECIEG Kal

mAnpo@opieg va gival diaBéocipeg péoa amd Ta idia kavaAia. Ta
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mpoTUTTA Ba TTPéTTel Vva TTEPIAAUBAavouv TpOTTOUG TASIVOUNONG TWV
UTTNPECIWV KOl TTANPOQPOPIWV HE TETOIO TPOTTO, WOTE va gival
TMPOOTTEAACINEG OTTO ATOMA HE OINQPOPETIKEG OESIOTNTEG KAl
yvwoeig. Eival eriong atrapaitnTo va Kataypa@ovTal CUVEXWS Ol
OVAYKEG TWV XPNOTWV TWV UTTNPECIWV KAl N IKAVOTToino TOug

OXETIKA JE TNV EUKOAia TTpéoBaong.

o JSuuueroxn- Avoixri Emkoivwvia: Me tn Bonbeia Tng véag texvoloyiag Ba emTpémeTal n
ouvexng emkoivwvia kal diafouAeuan peTagu kKuBEpvnong, TTONITWYV Kal ETTIXEIPACEWY. 'ETal, 01
Mev TTOAITEG Ba eival KaAUTEpa TTANPOPOPNUEVOI KAl GUVETTWG Ba €Xouv vEéeg duVATOTNTEG
OUUUETOXNG OTa KOIVA, o1 Og eTIXEIPAOEIG Ba utmopolv va avamtuxBolv xapn aTtn ypryopn Kai

agIéTmoTn EVvNUEPWOT.

6.4 MovTtéAa nAekTpoviKAg dlakuBEpvnong.

Baoiouevn o010 NAEKTPOVIKO €TTIXEIPEIV N NAEKTPOVIKA dlakuBEpvnon atmapTifeTal KOl auTr) PE Tn OEIpa

NG atmd Tpia avTioToIxa ETXEIPNTIOKA povTéAa: [3]
1. KuBépvnon mpog kuBépvnon (G2G-Government-to-Government)

Ta B¢épata mou TrepIAauBdaverl givalr n dlacuvdeon HETAEU Twv dloPOpwWY dNUOCIWY OPYAVICUWY Kal
@opiwv NG dnuooiag dIoIKkNoNG, WOTE VA TTAPEXETAI MIA TTANPNG EIKOVA TNG NAEKTPOVIKAG KuBEpvnong

OTOUG TTOAITEG.

2. KuBépvnon 1pog moAiteg (G2C-Government-to-Citizens)
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AcoxoAeital pe Tn dlaxeipion Twy TTEAATEIOKWY OXE0EWV PE TOUG TTOAITEG. EvTtomideTal kupiwg o€ Bépara

vouoBeaiag kai dnuokpartiag (e-Democracy).

3. KuBépvnan 1pog etmixeipAoeig (G2B-Government-to-Business)

AoxoAeital pe nTApaTa atreAeuBépwong TG ayopdg Kal €oTIAlETal OTAV
evOUVAPWON TNG OUVEPYOOIag Twv ETTIXEIPACEWV PE TNV KUBEpvNon, OTTWG
KOIVEG OpaoTnPIOTNTEG, OIadIKACIEG Kal TTPAKTIKEG. Ol ouvePYaoieG auUTEG

MTTOPOUV va eKTEAOUVTAI TOOO O€ €BVIKO 600 Kal o€ dIEBVEG ETTITTEDO.

6.5 @éon Tou CRM oTnv nAekTpovikn diakuBépvnon

210V €UPUTEPO TOMED TWV UTTNPECIWV BeV UTTAPXElI OIAKPIoON avAPECca OTOV TOTTO TTAPAYWYRS Kal oTovV
1610 KOaTaVAAwoNG. H emtuyia Tou Tmapoxéa utrnpeciwy Kpivetal Kard KUpio Adyo atmd Tnv IKavoTnTd
TOU va dIaTNPERACEl PIA IKAVOTTOINTIKA €IKOVA OTA PATIO TWV TTEAATWY TOu, N oTroia Ba xapaktnpiletal atrd
OUVETTEIO KOI GUVEXEIQ PE aTTOTEAECHA va dNUIOUPYEITAl N aPoTiwaon Kal va BePeNIWVETAI N EUTTIOTOGUVN

TOU TTEAATN.

Qao1600, n d1IOTAPNCN AUTWY TWV SOUIKWY XOPOKTNPIOTIKWY auvABwWG ££ac@aAifeTal o€ opyaviguoug ol
0TT0i0I AEITOUPYOUV PE KPITAPIO KEPBOPOPIAG. TNV TTEPITITWON TWV dNUOCIWV UTTNPECIWY AEITTOUV auTd

Ta KivnTpa.

H amdvtnon og auté 1o TPORANPa ATav N avdamtugn Tou AladikTdou. H avdykn yia eAaxioToTroinon Twyv
TPORANUATWY €EUTTNPETNONG TWV TTOMITWYV Kal yia SIA0@AAION TNG CUVETTEIQG 0€ OAA Ta ONUEIa ETTAPAG
TNG UTTNPETiag Pe Tov TTOAITN, wOnoe og TTOAAEG XWPEG TOUG KUBEPVWVTEG 0TV avalATnaon TpOTTwWV
eCuyiavang Tou TOTTIOU PE TN Xpron Tou AladikTiou. H diagopd trou emi@épel To AladikTuo oTnv dduNon
OTEVOTEPWV OXECEWV OVAPESA O KUBEPVWVTEG KAl KUBEPVWHEVOUG, £vavTl TTOPAdOTIAKWY TPOTTWV
EMKOIVWVIAG, EYKEITAI OTNV IKAVOTNTA TOU va OUAAEEEl Kal va OuvOuUAOEl TIG OUYKEVIPWHEVEG
TTANPOYOPIES, PE OTOXO TN BEATIOTOTTOINGN TWV dNUOCIWY UTTNPECIWY, TNV IKAVOTTOINGN TOU TTOAITN KaI TN

d6unon yiag oxéong TTou va NV Treplypd@eTal ammd ducTTIoTia.
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QoT600, TTOPA TA AVAR@IOBATNTA OQEAN TTOU TTPOAVAPEPBNKAV Kal TIPOEKUYWAV aKPIBWS atmd auTh Tn
xprion Tou Aiadiktuou, dnuioupyrnenkav kai TToOAAG GAAa TTpoBARuara. H cucgowpeuon Tng TAnpogopiag
atd Ta TTOAATTAG onueia eTTaeng evég TTOANTN PE pia dnPOoIa uTTnpEaia, TTapapével adpavig yiati dev
UTTAPYXEl N OTTOPAITNTN UTTO0OMA O€ CUCTAUATO OTTOBAKEUONG, £60pUENG deSOUEVWV Kal EQAPUOYWV

CRM.

To CRM o710 TTAQiCI0 TNG NAEKTPOVIKAG BIAKUBEPVNONG EOTIACEI OTIG AVAYKEG TWV «KATAVOAWTWYV>» TTOU
XpnoigoTrololv Tig dNUATIEG UTTNPETIES, JE ATTOTEAETUA QUTH N EQappoyn va AauBdavel To XapakTipa Tng

Alaxeipiong Zxéoewv pe Tov MNMoAitn (Citizen Relationship Management).

Me 1n perdBaon otnv mAar@épua Tou AladiKTUou, Ol dNUACIEG UTINPECIEG TTPOCPEPOUV OTOUG TTEAATEG
TOUG Mia TTANBwpa emMAOywv, OTTWG TTANPWUN @OPWV AKIVATWY, €1I000ANATOG Kal dNUOTIKWY TEAWY,
ENEYXOG TTPOCWTTIKWY OEBOPEVWV YIa TTEPITITWOEIG OTTWG N SAAWON EVOG TPOXAIOU ATUXAMATOG, AITHOEIG,
atrooTOAN - emMeCepyagia TTapaTTOvwy KTA. AuTd, OUWG, TTOU €XOUV PEYOAUTEPN onuaacia givalr o Xpovog
KOl 0 TOTTOG dIECaywynG Twv TTapamavw uttoBéoewv poutivag. 'ETol pye Tnv atroteAeoparikr diaxeipion
evog Trpoypdupotog CRM, o ToAiTNG Oev €ival avaykaopévog va TTEPIYEVEl O€ OUupég Tou Ba
axnuari¢ovral oToug dIAPOPOoUg dNUOCIOUG XWPOUG, TIPOKEIUEVOU va eEUTTNPETNOEI, Ye aTToTéAegua va
KEPDICEI XPOVO KAl va AUEAVETAI N TTAPAYWYIKOTATA TOU.

MNa mapddeiyua, ag utmoBécoupe OTI Evag TTEAATNG €I0EPXETAl O€ éva JIKTUOKO TOTTO €vOg dnudaciou
(opEéa TTPOKEINEVOU VA CUPTTANPWOEI pId aitnon yia Afyn MIOG CUYKEKPIYEVNG uTTnpeciag. Agou
guuTtAnpwoel 6Aa Ta amapaitnta aToixeia (emwvupo, AOM, kTA) Kai gival £Toigog va eEEABelI aTTd TO
OIKTUAKO TOTTO, eP@avileTal éva TTapdBupo, TO OTT0I0 TOU UTTEVOUUICEl OTI EKKPEUEI N KATABOAAR TOU POPOU
TTOU €XEl TTpOKUYEl atmd Ta £€000a TTOU €iXe TNV TTponyouuevn Xpovid. Emiong oto mAaigio Tou idlou
TapaBUpou Tou divetal N duvatdTNTa va KOTABAAAEI TO TTOOO. ZUVETTWG N UTINPECIa OKETTTETAI YIA TOV

TTOAITN, EVW TO YOVO TTOU XPEIAeTal €ival O TTOAITNG va €xEl oUVBEDT OTO Internet.

Quoikd kdTl TéTOI0 TTPOUTTIOBETEI TNV UTTAPEN €vOg OTIBOPOU CUCTANATOG NAEKTPOVIKAG avTOAAQYNAG
OedopEVWY, KABWG Kal TIG ATTAPAITNTEG EQAPUOYES €E0PUENG, WATE Ta OTOIXEIA va QIATpdpovTal avd
mepiTTTwon. Emiong, amaiteital n Ummapgn peBodwv yia Tov €Aeyxo Tng Tropeiag trou diaypdgel évag
TAonyouuevog oTo AladikTuo, WOTE VO ATTOQEUYOVTal Ol ENPAVIOEIG TwV idlIwv unvupdTwy. QoTéc0o o
OXeOIOONOG Kal N UAOTTOINON €VOG TETOIOU TTPOYPANMATOG gival TTOAU TTIO €TTiTTOVEG dIadIkaaieg atrd OTi
agrvel va @avei n atmrAdétnTa TG Xpnong Tou. MNa mapddeiypa, pia padiky atrooToAr] AOyaplaGuwy A
EVNUEPWTIKWV QUAAASIiWV ouvABwWG eVEXEl KATTOIO TTOOOOTO TTOPAANTITWY, Ol OTToi0I €iTE £€X0UV aAAGEEI
TOTTO JIAMOVAG, EITE Ta OTOIXEIO TTOU £€XE€I N UTINPETia yI' auToUg gival avakpifr. H autopaTotroinon tng

O1adikaciag amooToAAG TTapouoIwy eyypdewy Péow Tou AIadIKTUou £xel oa@wg Tn duvaTtéTnTa Va
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ehaxioTotroifjoel T€tola AdBn. Xwpig Ouwg Tnv UTTapén Tou aTTaPQITNTOU TTPOCWTIIKOU Kal Tng

TEXVOAOYIKAG UTTOOOUNG, QUTO TO £PYO UTTOPEI va ep@avioel avutrépPANTEG OUTKOAIEG.

6.6 Ala@opég perau CRM dnpociwv utrnpeciwyv kal CRM 181wWTIKWV

EMIXEIPAOEWV

To CRM 1wV dnuéaiwyv utrnpeaiwy dia@épel atrd To CRM Twv IBIWTIKWVY ETTIXEIPACEWY, 0edOPEVOU OTI TO
KOIVO-0TOX0G €ival To gUvoAo TTAéov Tou TANBuopoU piag Xwpag. O dnudaoiog Topéag dev £xel TNV
TTOAUTEAEIO va €O0TIACEI TIG AEITOUPYIEG TOU OTOUG TTIO «TTIOTOUG» TTEAATEG. QOTO0O, OKOUN Kal GThnv
TEPITITWON €VOG KOIVWPEAOUG opyaviopou, TTPOEXEI N avaykn €TTavOpwong ME IKAVA Kal EUTTEIPA
OTEAEXN OTTO TO XWPO TOU PAPKETIVYK, TTOU VA £XOUV TNV ETTOTITEIN TWV AVAYKWVY PIAG KTTOMNTOKEVTPIKNG»
onuéaiag «emyeipnong». H emotrTeia autr onuaivel TV 1IKAvoTNTa KATOPEPIOUOU Twv OlaBéoiywy
KOVOUAiwV yia Tnv utrooTrpiEn pIog TpwTtoBouAiag Tpog Tnv kartelBuvon tou CRM, o OAa Ta

EUTTAEKOUEVA TUAMATA, TTAVTA BACEI TWV AVAYKWY TOU TEAIKOU atrod£KTN OnNAadr) Tou TTOAITN.

Ava@opikd HPE TOUG TOMEIG €0TiOONG TwV dPACTNPIOTATWY TNG AEITOUpyiag
MAPKETIVYK, TTOU AauBdvouv xwpa UTTG TO «TTOMITOKEVTPIKO» TIpiouQ,

EVOEIKTIKA aQvVa@EPOUPE TOUG AKOAOUBOUG:

e Avayvwpion TNG CUNTTEPIPOPAS TWV KATAVAAWTWY Kal TOU POAOU TnG OGTOV UTTOAOYIOUS TNG
agiag kal TNG KEPSOYOoPIag TWV KATAVOAWTWV.

o AlgEaywyn €PEUVWV IKAVOTTOINONG TOU KATAVOAWTH KOl OXEBIQOUOG OpacTnPIOTATWY BACEl TWV
QATTOTEAEOPATWV.

e 'Epgaon og dpaaTnpioTnTEG dIATAPNONG TOU TTEAGTN.

o 'EAgyxoG TNG PETATTWANTIKAG dpacTnpIdTNTAG TOU KATAVOAWTH Kal €TTAVATPOQOdOTNCN TWV

ATTOTEAEOPATWY OTO OXEDIAOUO HEAAOVTIKWV EKOTPOATEIWV.

BéBaia otnv TepimTwon piag dnuodciag uttnpeaiag, dev pTropolue va Kavoupe Adyo yia «augnan Tng
KEPOOPOPIAG» Kal «EAEYXO TNG METATTWANTIKAG» OpaoTnpEIdTNTaS. QOTO00 €AV QVTIKATAOTAGOUME TIG

TTapaTTAvVW AEEEIG PE «algnon TNG IKAVOTTOINONG TOU TTOANITN» KAl «EAEYXO TNG dPACTNPIOTNTAG META TNV
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ETTOQI PE TNV UTTNPECIa», TOTE UTTOPOUNE VA KATAVOIOOUNE TTOU EYKEITAI N «KEPDOPOPIa», EITE MIAGUE YIa

TTOAITIKO KEPDOG E€iTE yIa €BVIKO.

Ta Bagikd TTAEOVEKTAUOTA TNG WNQIOTTOINONG MIAg KUBEPVNTIKAG AEITOUPYiag €ival n IKavoTNTA yia GUESN
KOl O€ TTPAYMATIKO XPOVO ETTAVATPOPOSOTNON TWV ATTOYEWV TWV TTONTWV yia To BaBud Ikavotroinong
amd TNV TTaPEXOUEVN UTTNPEDIA, KAl N XPAON auTwv Twv Oedouévwy yia TNV €TOUAWGN adUvapwy
onueiwv otnv ahuaida Tpoundeiag Tng utinpeciag. To CRM wg uéBodog kar TeXvoAoyikh Auon,
avaknpUooeTal 0€ KUPIO OUVTEAECTH) TNG UETOTPOTIAG TNG ONUOCIAG UTTNPECIOG OE <TTOMTOKEVTPIKI».
Mpoi1oB6eon eival o xeipiopdg Tou CRM va avatiBetar ge emmayyeAyatieg pe kupia dpacTnpidTTA Va

«O@POUYKPAgovTal» TNV ayopd.
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KE®AAAIO 7

NMPOBAEWYEIZ KAI ZYMIMNEPAZMATA

7.1 Eilcaywyn

2710 KEQPAAQIO auTd Ba TTAPOUCIAcTOUV TEOTEPIG TTIPOPRAEWYEIS TTOU APOPOUV OTA
TTPOBAAPATA TTOU TTPOKEITAI VA QAVTIMETWTTIOOUV OTO AUECO HEAAOV, Ol
ETMIXEIPNOEIC TTOU  €Xouv  UAoTroifoel ouoTApata CRM. 21n  ouvéxela
TTapoucidlovtal  Ta amoTeAéopaTa  piag  épeuvag, Pdaoel TG OTToiAg

artreikovifovtal ol TAOEIG TTOU ETTIKPATOUV O0TAV ayopd Tou CRM.

7.2 Téooepig TpoBAéyelg yia To CRM.[1]

lMpdéBAcwn 1: H avadeién tn¢ onuaciag tg mpooTaciag Twv mPOowWITIKWY OEO0UEVWV

H mpooTtacia Twv TPocwTTKWwy 6edopévwy dev gival €va Kaivoupylo CATNUA, aAAG éva B¢éua TTou
OTTOOXOAEI TIG ETIXEIPAOEIS KUpiwg Ta TeAeutaia xpodvia. TTOAAEG emxeEIpAOEIG €XOuv TTPOCAGREI
uttaAAfloug pe eCeidikeupévn yvwaon (privacy officers) mou va emBAémouv Ta ¢nTAPATa Twv
TIPOCWTTIKWY OE£QOPEVWY, T OTTOIA ATTOKTOUV OAO Kal JeyaAuTepn onuacia. Evw n vopoBeaia og TTOAAEG
xwpes (MCeppavia, AuaTtpalia, Kavadd) avTiJeTwTTICEl ETITUXWG aUTO TO ATNUA, oI TTEAATEG aTTaiTouV aTrd
TIG ETTIXEIPNOEIG VA TOUG TTAPEXOUV PEYAAUTEPN aT@AAEIa Kal EAeyXO TNV IBIWTIKAG TOUG TTANPOQOPIag.

AuTO onpaivel 6T 01 ETIXEIPATEIG TIPETTEI VO KATAVONOOUV TOUG SIGQOPETIKOUG TUTTOUG TV TTPOoBANHAaTWY
TTOU OxeTiCovTal PE Ta TIPOCWTTIKG Oedopéva Kal va €Eag@alioouv OTI autd avTIUETWTTICOVTAI
IKavoTroIiNTIKG. AuTé TTpOKeITal va odnyrioel TTPOG TNV ETTOVEEETAON TOU TPOTIOU HE TOV OTIOIO N
TTANPOPOPIa GUYKEVTPWVETAI, TOU TPOTTOU WE TOV OTTOIO OI TTEAATEG £XOUV TTPOCTTEAQCN Kal EAeyXO OTA
Oedopéva Kal Tou TPOTTOU HPE TOV OTTOI0 OI ETTIXEIPNOEIG UTTOPOUV va TTPOQUAGEouv Ta dedouéva atrd
«TpiTOUG» TToU Ba emBupovoav va Ta £Xouv evw dev Ba £mmpette. Av Kal n vopoBeaia digBvwg KiveiTal

TTPOG aUTH TNV KATEUBUVON, O TTEAATEG TNIECOUV EVTOVA TTPOKEIUEVOU va AuBouv auTd Ta TTpofAAuara. Oa
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fTav AoImmov pia KaAr) AUon yia TIG €TIXEIPNOEIG, OXI aTTAd va aTékovTal o€ dnAwaoelig 6cov agopd Tnv
TTPOCTACIO TWV TTPOCWTTIKWY dedOoUEVWY, OAAG va TTPOCAdRouv €18IKO UTTAAANAO TTou va eTTIBAETTEI TO

oMo ZATnua.

lMpdéBAswn 2: H kupiapyxn onuacia 1ng mpoowITormoinong.

Augnuévn onuacia Ba doBei amd TOug TTEAATEG OTNV TTIPOCWTTOTIOINGN KAl OTNV €CATOUIKEUPEVN
pETOXEIPION TOUG ATTO TNV eTmiXeipnon. AuTtr) n diaTmioTwon ev YEPEl TTPOKUTTITEI OTTO TNV TTPONYOUHEVN
TPORAewn. O1 meAdTeg €mOuuolv va KAtavorjoouv Tov AGYO yia TOV OTTOI0 GUYKEVTPWVOVTAl Td
dedopéva TTou TOUG ¢nTouvTal OTTO TIG ETTIXEIPACEIS KAl AVAREVOUV N guTTEIpia Toug ammd 1o CRM va
«OVTOUEIRE» AUTAV OKPIBWG TNV TTAPOXA TTPOCWTTIKWY OedoUEVWY aTTd YEPOUG TOUG. ZE TTEPITITWAN TTOU
Oev oupPaivel autd ol eTmxelpAoelg dev Ba eival o B€on va aviAfoouv emimAéov dedopéva attd Tov
TTENATN.

O1 Bdaoeig dedopévwy (databases), Ta avaAuTtikd cuoTtiuata CRM kai Ta ouvBeta TepiBAAAovTa Tou
AladIkTUoU Kal Tou KEVTPOU KAAONG Ba mMTPEWOUV OTIG ETTIXEIPATEIS VO TTPOCAPUOCOUV TNV CUVOAIKN
TOUG OAANAETTIOPAON OTIG TTPOTIUACEIG TwV TTEAQTWVY Toug. H Gartner avauével pia onuavtik adgnon
gToug TTpocwTToTToINUévoug (personalized) dikTuakoug TOTTOUG. To TTPORANUa eival 6T 01 TTPOCTDOKIES
Twv TTEAaTWV auédvovTtal, KATI TTou onuaivel 6T Ta AdBn atrd tnv TTAeupd Twv eTMIXEIPRoEWY Ba yivovTal

MO EuPavr).

TMpdBAewn 3: H «uet@Bacn» o1a UIKPG TTAKETA EQAPLIOYWV.

ZTnv TTapouaa TePiodo, TO OIKOVOUIKG oUOTNUA TTOAAWY I0XUPWYV OIEBVWV OIKOVOUIWY DIEPXETAI Kpion.
O1 oikovopoAdyol diagwvolv g€ oxéon Je TO XpOvo TTou Ba dlapkETel n Kpion auTr, £éwg 6Tou cuuBei n
OIKOVOMIKI) avAKapyn.

Auté anuaivel 611 oI TTPOUTTOAOYIOUOI Ba TTOPAUEIVOUV «TQIXTOI» KAl WG OTTOTEAECUA Ol ETTIXEIPNOEIS Ba
peiwoouv TIG OaTTaveg Toug yia To CRM. ETirpdoBeta o1 emixeiproelig Ba avatmrpooapuooouV Toug
oTOX0UG TOug atrd TNV aufnon Twv £06dwvV OTNV HEiwon Tou KOoToug. Agv Ba avalnTolv peyGAEg
ETIXEIPNOIAKES AUCEIG, aAAG Ba oTpagolv Eava ae AUaeig TTou Ba apopoUlv Ta ETTIPHEPOUG TURMATA.

AUTA n «OTpoPN» a¢ eMUEPOUG £pya Ba dnuioupyroel TTPORBANUA OTOUG TTWANTEG PEYAAWY TTOKETWV
epapuoywv (large suite players) kai 8a dwoel WONON 0Toug TTWANTEG €MUEPOUG e@appoywy (best of
breed players). Qot600 auté Ba cuuBei TTpoowpivd. TeAikd ol emiXEIPATEIG Ba TOvVAOTPOAPOUV OTIG

MEYAAEG EQAPUOYEG OTAV OI GUVOAKEG KAl Ol TEXVOAOYIKEG OAAAYEG TO ETTITPEYOUV.
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AuTO TTOU OTTQITEITOI OTTO TIG ETTIXEIPNOEIG, €ival va A&IToupyoUv Kal va atro@acifouv avaAoya PE TIG

duvaTATNTEG TOU TTPOUTTOAOYITUOU TOUG, OAAd TAUTOXPOVA VA OKETTTOVTAI OTPATNYIKA.

TMpdBAcwn 4: H éupaon arov avBpwiivo mapdyovra.

O1 emMIXEIPATEIG €XOUV ETTIKEVTPWOEI KUpiwg OTIG TeXVOAOyIkEG Owelg Tou CRM, wotéco OAo Kal
TEPICOOTEPO Ba ouveldnToTIoIoUV TN onuacia Tng 810iknong Twv avBpwWITIVwV TTOpwyv. Oa avnauyouv
TTEPICTOTEPO OXETIKA ME:
e TOV TPOTIO pE Tov oTroio Ba egaagalicouv 611 o1 epyaldpevol Ba utropolyv va xpnaiygoTrololv Ta
epyaAeia CRM 1710 ATTOTEAECUATIKA,
e  TOV TPOTIO e TOoV OTT0i0 Ba KaBIEpWBOOUV o1 eTTIXEIPNOIOKEG aAAayEg TTou To CRM aTraiTei,
e TOV TPOTIO pE TOV OTroio Ba dnuioupynBolv uywnAd emiTTEdA APOCIWONG TWV TTEAATWV OThV
EKTETAPEVN» ETTIXEIPNON, TTOU Ba TTEPIAAUBAVEI TOUG CUVEPYATEG KAl TOUG APETA GXETICOPEVOUG
JE TNV emIXEipnon (TT.X. TTPOUNBEUTEG).
AuTO TTOU 01 ETTIXEIPAOEIG eV TTPETTEI va EeXvouv gival 0TI To CRM ekTeiveTal Tépa aTmd Ta OTEVA OpIa
Miag pepovwuEvng €TTIXEIPNONG Kal TTPETTEN va e§ag@alicouv 0TI OAa Ta Gnueia €TTAQPRG YE TOV TTEAATN
EPPAVICOUV Wio CUVETTEIO OTNV PETAXEIPION TWV TTEAQTWV.
ZUpowva pe Tnv amown Tng Gartner véol TwANTEG Ba €I0EABOUV O€ QUTH TNV TTEPIOYT], TTPOCPEPOVTAG
€KTOG aTrOd TO AOYIOMIKO, UTTNPETIEG TETOIEG TTPOKEINEVOU va BonBroouv TIG ETTIXEIPAOEIS VA XEIPIGTOUV

auTo TO BUOKOAO TTPORANUA.
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7.3 'Epeuva: Mot Bpiokeral n ayopd Tou CRM.

MapokdTw Ba TTapouciaaTouv Ta aTToTeEAECPATA piag épeuvag TTou agopd 1o CRM kai die€fixbn amod tn

Gartner[2]. £Tn guvéxeia Ta aroTeAéopaTa AUTA Ba avaAuBouv.

7.3.1 AtroteAéopaTa TNG £PEUVaG

H ZAtnon yia 10 CRM oTig Hvwpéveg lMoAiTeieg, apapével uwnAf, oAAd katd 1o TETAPTO
Tpiunvo Tou 2002 Ba peiwdEi.

To Aeiroupyikd (operational) CRM egival n TrpoTepaidTNTa TwV OUYXPOVWV ETTIXEIPACEWY,
woT600 apxiCer va Odlagaivetal €vag PEAAOVTIKOG TTPOCAVATOAIOUOG TIPOG TO QAVOAUTIKO
(analytical) ka1 To cuvepyatiké (collaborative) CRM. O1 epwTwpevol £€8ecav TIG AEITOUPYIKEG
EQAPUOYEG- TI.X. €EEUTINPETNON KOl UTTOOTAPIEN TTEAATN, OUTOUOTIONOG TIWAACEWV- O€
TpoTepaIdTNTA, OO0V O@Oopd TOUuG OXESIOOPOUG yia TIG OATTAVEG UAOTTOINONG TETOIWV
ouoTnUaTwy. QoTd00 01 AVAAUTIKEG KAl Ol GUVEPYATIKEG £papuoyég CRM, mapd Tnv XapnAn
TPOoTEPAIOTNTA TOUG O¢ emmimedo damavwyv uAoTroinong, eugavifovtal va gival ota TPWTa
OoTadIa TNG «UIOBETNOTG» TOUG aTrd TIG ETIXEIPAOEIG. H TTAElown@ia auTwy Twv TTPWTOROUANILV

Bpiokovtal oTnVv @dacn Tou oxedlaouou, Pe aTdXo va TTapadobouv 1o 2003.

O1 gpwTwipevol €E€@pacav Tnv TIPOTIUNG TOUG yia ayopd Twv TTOKETWY pappoywv CRM
€vavtl TNG utrepepyoAaiag (outsourcing) i TNG avdaTTUENG TWV EPOPUOYWY OTTO TOUG idIouG.
Qot600 o1 amdéyelg diioTavrar 60ov aPopd TO yeyovog av Ba TIPETTEl va ayopacTouv
oAokAnpwpéva TTokéTa epappoywv (integrated suites) | avegdptnra TuApata (best-of-breed

packages)

191



e XNV 1gpdpyXnNon TwV KPITNPiwv €mMAOYAG Kal ayopdg cuaTnuatwv CRM (kdéoTog ayopdg,
€UKOAIO  UAOTTOINONG, OPXITEKTOVIKA OUCTHAPATOG, HEPIBIO ayopdg Tou TWANTA KTA), Ta
arroteAéopata dev £BIvav KATTOI0 CUYKEKPIPEVO KPITHPIO VO UTTEPIOXUEI EvavTl KATToIoU GAAOU.
AuTo onuaivel 0Tl oI TTWANTEG cuoTnudtwy CRM, Ba duokoAeutoUv va XpPnoIPOTIOIOOUV
KATToI0 KPITAPIO (TT.X. TO XaunAd kOATOG ayopdg) yia va Kepdioouv €va 1I0Xupd HaKpoxpovio

QAVTAYWVIOTIKO TTAEOVEKTNA.

e Avdpeoa otoug TTwANTEG CRM, n Siebel Systems Trapapével aTnv Kopu@r. N0 CUyKeKPIPEVA Ol
EPWTWHEVOI TNV TOTTOBETNCAV OTNV TTPWTN B€0n 600V aopd Ta ax£dIa eTTEVOUTEWY TOUG Kal
TO €TTTTEO0 IKAVOTTOINONAG TOug atmd auThv. QoTéoo o TwANTEG ERP 1TOU dpacTtnpiotroiolvral
oto CRM (SAP, PeopleSoft, Oracle) €éxouv TpayparoTToijoel onuavTiky TPoodo aTnv

katnyopia Tou CRM, kai 8a aywvioToUv yia Tnv KatdAnwn Tng deUTepng Kai Tpitng B€ong.

7.3.2 Zuptrepdaopara

> H ayopd tou CRM «wpipdder», aAAd dev gival akoun wpipn. Autd onuaivel o1 n
Ouvapikr) Tou KAGdou petafdAAetal. O1 ETTIXEIPACEIG AV KAl MPETAKIVOUVTQI TIPOG TNV

TTEAATOKEVTPIKOTNTA, avTIAauBAavovTal 0TI £K0uv KON PEYAAO dPOUO va dlavUiaouy.

> Ta CRM cuoTipaTa TTapapévouv o€ uwnAf TTpoTepaidTNTA OVAUECT OTIG ETTIXEIPHOEIG,
Tapd 10 aBéBaio kal aoTaBég aUyxpovo OIKOoVouIkO TrepIBAAAov TTou emBAAAel TTIO
«QUYKPOATNPEVOUG» TTPOUTTOAO-yIGHOUG. O1 ETTIXEIPACEIG TTPETTEI va £XOUV Mia OTPATNYIKN
TTPOKEINEVOU va BIaXEIPIOTOUV TO GUVOAIKO KOOTOG Tou cuaTripatog CRM. Etriong mpétrel va
Ol1e€AyouV TTPOOEKTIKA £pEUvVa ayopdg TTIPIV ATTOQACioOuvV va UAoTToioouv éva oloTnua
CRM kai 0x1 va otnpifovial oTto auénuévo pepidlio ayopdg evodg TTwANTA wg povadikd
KpITApIo amoégaong. EmimAéov eivar okdmpo va pn Boacifovral o évav pévo TTwANTA

ouoTnuAaTwy CRM, TTPOKEINEVOU VO QUEGVOUV TNV dIATTPAYUATEUTIK) TOUG 10XU.

> To ouvepyaTikd CRM yivetal oAoéva Tmio onuavTiko. H évvoia Tou ouvepyaTikol CRM
gival oXeTIKA Kavoupyla, aAAG Eu@aviICETal WG TO ETTOPEVO TTEDIO AVTAYWVIOUOU PETAEU TwV

TwAnTwv CRM kai wg n véa TPOKANon yia Toug Xpnoteg. O1 emXEIPACEIS TTOU Egival
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TEXVOAOYIKA TTPONYHEVEG, XPEIAZETAl va EEKIVATOUV TWPA va oXeDIAZoUV TNV UTTOOTAPIEN TOU
ouvepyatikou CRM. O1 1o ouvinpnTiKEG ETTIXEIPACEIG 60OV a@opd Tnv uloBETnon NG
TeXvoloyiag, Ba Eekiviioouv Tnv ulotroinon TETOIWV OUCTNUATWY ME Mia KaBuoTépnon

TTEPITTOU U0 XPOVWV.

> H olokApwaon (integration) Tng TEXVOAOyiag Kal Twv e@appoywv egakoAoubei va
amoTeAei TO Kpiolyo TTIPOBANPA TTOU  AVTIUETWTTICOUV O €TTIXEIPATEIG. H gukoAia Tng
oAokAfpwong-evowpdrwong Twv ouotnudtwvy CRM  ota  utmdpxovra TTANPo@opIakd
OUCTAPOTA TNG ETTIXEIPNONG €ival TO UTT apIBudv €va KPITAPIO €TTIAOYNG cuoTnuaTwy CRM.
Auté onuaivel 611 Ta peydAa TTakéTa epappoywv CRM (large suites) Ba e§akoAouBrioouv va
givalr dnNUOPIAN Kal 6Tl o TTWANTEG TToU aoxoAouvtal Pe TNV OAOKAApwON Kal uAoTroinon
TETOIWV AUCEwv Ba guveyioouv va BpiokovTal o€ TTAEOVEKTIKA B€an.
JUpoewva pe TNV Gartner ol TwANTEG Ba kivnBoUv TTpog Tnv KATeUBuUVON va TTPOCPEPOUV TIG
OIKEG TOUG OUMPBOUAEUTIKEG UTTNPETIEG, KABWG auTd avadelkvUETAl WG Hia ONPAVTIKY EUKAIPia
yI' autolg. QoTtéoo auTth n kivnon Ba emOEIVWOEl TIG UTTAPXOUCES EVTACEIG QVANETA OTIG
ETTIXEIPNOEIG TTOU TTAPEXOUV  OUUPBOUAEUTIKEG UTINPECIEG Kal TIG ETTIXEIPACEIG-TTWANTEG

Aoyiopikou.

» H ikavotroinon amd Toug TwANTEG €§akoAouBei va eival xapunAdtepn amd Tnv 15aviKr Kal
TapéxeEl Mio  eukaipia  yia  avroywvioTiK  diagopotroinon. O TTwANTéG TIpéTTel va
TTPOCTTAONO0UV TTEPIOCOTEPO VA KATAVONOOUV TIG QAVAYKEG TwV TEAATWV TOUG Kai va
IKAVOTTOIOOUV TIG avAyKeG auTég. Mevikd ol TTwAnTéG CRM cuotnuatwy Oev gpyddovtal

OwOoTA O€ QUTOV TOV TOWEQ.

[evikOTEPQ N TAGN TTOU ETTIKPATEI OTOV ETTIXEIPNUATIKO TOUEQ OAUEPQ, gival OTI eggavileTal yia avTidpaon
EVAVTIO OTNV  €vvola TNG TTEAATOKEVTPIKOTNTAG. Kdtrolol utrootnpifouv 611 gival TTOAU SUOKOAN, GAAoI
I0¥XUpifovTal Toug uwnAoug puBuoulg atroTuyiag Twv UAotroifoewv CRM kai dAAor 611 Ta €pya (projects)

Toug eival utrepBoAIkd datravnpd.

AuTéG o1 aitieg odAynoav TTOANEG ETTIXEIPAOEIG va €TTAVEEETAOOUV TOUG AGYOUG Yyl TOUG OTTOioUG
ulotroincav cuotAuara CRM. MoAAég etmixeiprioeig uhotmoinaav 1o CRM, povo emreidn diatrioTwvav OTi
KAl Ol avTaywvVvIOTEG TOUG ékavav To idlo. To atmmoTéAeopa ATav OTI Ol ETTIXEIPFOEIS AUTEG dlaTTioTWwoav

pikpr) diagopd oTig KaBNUEPIVEG TOUG ouvaAAayEg Kal BpacTnpIOTNTEG.
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To CRM 0&gv oxeTieTal Ye TO YEYOVOG va Yivouv Ol TPEXOUOEG DIEPYOTieg MO ATTOOOTIKEG OAAG pe Tov
avaoxediaouo autwyv Twv dIEPYAciwV yUpw atrd Tov TTEAATN. 210 Aueso péAAOV, oI TTPOCDOKIEG TwV
TTEAATWV Ba 0dnyrnoouv TTEPIOCOTEPEG ETTIXEIPATEIG va AGBOUV TNV aTTOGACN KAl VO ETTAVAOXESIACTOUV
o€ pia TreAatokevTpikr Bdon. [3]

Eival yeyovog 611 peydAog aplBuodg eTTIXEIPAOEWY TToU €Xouv UAoTToIRoEl ouoTiuata CRM, dev €xel
aKOUN TTPayUaToTToINoEl TETola €000a aTTd QUTA TA GUCTAPATA TTou Ba 0dnyroouv aTnv aTTOCGRECN Tou
KOOTOUG aTmOKTNOAG Toug. QOTO00, OTTWG avaAuBnke oTo SeUTEPO KEPAAQIO, N APOTIWAN TOU TTEAATN
TTou KTiCeTal yéoa amé Ta CRM cuotiuata dev eival éva péyebog dueoa PETPrOIPo. Ta atroTeAéopaTd
NG euavifovralr pecoTrpdBecua kal pokpotrpdBeopa. MpolmdBeon BERaia yia va cguuBei kAT TETOIO
QTTOTEAEI N OCWOTA ETTIXEIPNUATIKA AVTIHETWTTION Tou CRM, KdTI TTOU Oonuaivel, OTTwWG €xel TTpoavaPePOEi,
0TI Ogv TTPETTEI VO QVTIMETWTTICETAI WG £va TTAKETO AOYIOUIKOU, GAAG WG TPOTTOG AVOOXNMOTIONOU Kal

avadlopydvwaong Tng ETTIXEIPNONG.
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NMAPAPTHMA |

YmroAoyiopog agiag TeAdTn Katd Tn «S1dpkeIa {wng Tou»

H a&ia Tou reAdTn Katd TNV didpkeia {wng Tou (Customer Lifetime Value - CLV) utroAoyigetal Baoel TnG

XPoNg TTPOCPATWY HPOVTEAWV CUUTTEPIPOPAS KATAVOAWTWY TTPOKEINEVOU EKTIUNOOUV 01 JEAAOVTIKEG

ouvelIoQopég aTo kEPOOG. H CLV avaAluan Aaupdvel utréyn Tov akOAouBo uttoAoyiopo.

e TnvNapouoa Aia GAwv TwV TPEXOUCWV Kal HEAAOVTIKWV POWV £GOBWV.

e Ta TpaydaTIKG Kal TTpoBAeTTOueva £E00a Evavil OAwV TwV POWV

£0060WV.

AkoAouBei éva atmAd @UAAo epyaciag (worksheet) Tou utroAoyilel Tnv CLV yia

Mia TTEpiodo TTEVTE XPOVWV.

Mapdadeiypa YroAoyiopou ASiag MNMeAdTn

Xpbdvog Xpbvog 2 Xpbévog 3 | Xpovog4 | Xpbdvog 5
1
BAua | ‘Ecoda
1 MeAdTeg | 100,000 60,000 37,200 24,180 16,926
2 Pubuog 60% 62% 65% 70% 75%
Alatrpn
ong
3 Moad 75€ 100€ 125€ 140€ 140€
KatavaA
wong
4 2uvohik | 7,500,00 | 6,000,000€ | 4,650,000 | 3,385,200 | 2,369,640
a 0€ € € €
‘Ecoda
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Kéotn
5 MoooorTi 40% 40% 40% 40% 40%
aio
KooTog
6 ZuvoAik | 3,000,00 | 2,400,000€ | 1,860,000 | 1,354,080 | 947,856€
4 KOOTN 0€ € €
Képdn
7 MikTO 4,500,00 | 3,600,000€ | 2,790,000 | 2,031,120 | 1,421,784
KEPOOG 0€ € € €
8 EmiTékio 1 1.08 1.17 1.26 1.36
Mpoed
pAnong
9 Képdog | 4,500,00 | 3,333,333€ | 2,384,615 | 1,612,000 | 1,045,429
0€ € € €
10 KMA 4,500,00 | 7,833,333€ | 10,217,94 | 11,829,94 | 12,875,37
0€ 8€ 8€ 7€
11 CLv 45€ 78€ 102€ 118€ 128€
[Mapakdtw  TTapaTiBetar  pia  ammAfl €€RQynon  Twv

UTTOAOYIOHWY TOU QUAAOU £pyaaiag.

‘Ecoda

1. Ag utroBéooupe OTI n emixeipnon X ammoktd 100.000 kaivoUupyioug TTEAATES

oTov Xpovo 1.
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2. H emixeipnon diatnpei 10 60% autwv Twv Kavoupyiwv TTEAATWV oTov Xpdvo 2 kal 0 puBuodg
dlatApnNoNg AuTAG TNG CUPPIKVOUREVNG OUAdAG TTEAATWY auEAvETal KATA TNV SIAPKEIA TOU XPOVOU.

3. O1 kaivoUpyiol TTeAaTeG ayopdadouv Katd pégo 6po 75€ o kabévag, Tov xpovo 1 kal auTtd 1o péyebog
€TMioNG augdavel katd Tnv SIGPKEIA TOU XPOVOU.

4.  Ta ouvolikd €g0da yia Tov Xpovo 1 ammd toug 100.000 kaivoupyioug TeAdTeg (75€ * 100.000) .

KéoTog

5. To KO6OTOG TTAPOUCIACETAl WG TTOCOCTO TWV CUVOAIKWY €000WV. ZupTtrepIAauBavel OAa Ta KOOTN
TTOU U@IOTaVTOI TTPOKEINEVOU va dnuioupynBei kal va ekTTAnpwOei pia TrapayyeAia, 6TTwG To KOOTOG
SIa@AMIoONG, TO KOOTOG TwV ayabwyv, Ta oTaBepd kal HETaBANTA KOOTN.

6. To ouvoAikd k6oTOG gival aTTAd To KOOTOG % * Ta CUVOAIKG €0000.

Képdn
7. Ta piktd KEPON utToAoyifovTal AQAIPWVTAG TA CUVOAIKA KOOTn atrd Ta

OUVOAIKG £€0000.

8.  To emmokio TpoegdpAnang aTto mapddeiyua gival 8%, To oTToio €ival To KOOTOG KE@aAaiou.

9. O umoloyioudg Tng Trapoucag agiag AauBaver utmoywn tnv dlaxpovikr agia Tou xpripatog (time
value of money). Zuvemrwg, To TTPOECOPANTIKO ETTITOKIO TOU 8% epapudleTal aTa KEPON Twv Xpovwy 2
£wg 5.

10. Tpokeiyévou va Bpolue TV KaBapd Mapoloa Agia (KIMA) TrpocBétoupe Ta TrpoeCo@Anuéva kKEPDN
Twv Xpovwv 1 €wg 5.

11. H ASia 1ng Aiapkeiag wng Tou reAdTn (CLV) gival ion pe Tnv owpeuTtikA KIMA diaipoluevn pe Toug

100.000 kaivoupyloug TreAATEG OTO EeKivnua Tou Xpovou 1.

JUVETTWG, 0To TTapddeiypa, n avauevouevn CLV yia évav eAdTn petd amrd mévte xpovia eivar 128€.
Auté onuaivel 0TI BACEl TwWV TPEXOUCWYV alwy, €vag Kavoupylog TTEAATNG AVAPEVETAI VO OUVEICPEPEI

128€ o¢ emmTAéoV KEPOOG TA ETTOPEVA TTEVTE XPOVIA.

H ouvoAikn] ekTipnon 1ng CLV ptropei 10Te va OUuykpiBei pe TO0 KOOTOG ATTOKTNONG TToU TrEPIAaPBAvEl OAa

Ta PETORANTA KOOTN TTOU UPicTaVTOlI KATG TNV OTTOKTNON Tou TTEAATN (Sla@rpion, Taxudpouika TEAN,
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KOOTOG QUAANaSIWV KTA). ZuvnBwg ol utrelBuvol Tou MApkeTivyK, dikaloAoyouv £¢oda Trepitrou ato 50%
NG ekTipoupevng CLV yia évav Kaivoupylo TTEAGTN Kail va d1atnpoUv CUVETTWGS £va AoyIKG KEPDOG KaTd

TNV OIAPKEIA TWV ETTOPEVWV ETWV.
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CRM MNQAHTEZ ZTHN EAAAAA

NMAPAPTHMAIII

‘OpuiAog Etaipeia NMwAnTAG AIKTUOKOG TOTTOG Baoikég YAotroinoeig
AIKTUOKOG TOTTOG AOYIOMIKO MAoyiopikoU TWANTAH
Algosystems Algosystems www.algosystems.qgr Siebel Siebel Action Plan (Labrakis Press)
Algosystems Algosystems www.algosystems.qr AlphaPartner AlphaNova
ALTEC Sysware/Unisoft/Stat www.altec.qr Custom Custom
Bull - Integris Bull - Integris WWW.integris.qr Siebel Siebel www.siebel.com
Bull - Integris Bull - Integris WWW.integris.qr Edify Edify
Datamedia Datamedia www.datamedia.qr Onyx WWW.0Nnyx.com
Fourlis Group ATC ABETE www.atc.gr Custom Custom
Intracom Intracom www.intracom.gr Remedy Remedy OTE, Vodefone, Stet Hellas,
Databank, Cosmorom,
Mobifon
LogicDIS Global Services www.dlobalservices.qgr MySAP SAP WWW.sap.com
LogicDIS Information www.infodyn.gr Siebel Siebel www.siebel.com Vodafone, Telestet,
Dynamics

FORTHnNet, Exonet Comms,
Allianz, Metrolife, Alpha
Trust, Action Plan, Yellow
Engine, Care Direct,
siemens, In.gr,
Algosystems,[eTCeTdKIG,
Mamraoikovépou, Compaq
Computer ETE,
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http://www.onyx.com
http://www.atc.gr
http://www.intracom.gr
http://www.globalservices.gr
http://www.sap.com
http://www.infodyn.gr
http://www.siebel.com

Ouirog Eraipeia NwAnTAg AikTUuOaK6G TOTTOG Baoikég YAotroinoeig
AIKTUOKOG  AOYIOHIKO |/\ovioriked TwAnT
TOTTOG
LogicDIS Infoserve www.infoserve.gr INfOACTIVITY Microsoft tools PRC, NMAyaoog, J&J
eCRM Professional, Win
Communications, Alpha Mi
LogicDIS LogicDIS www.logicdis.gr Hyperion Hyperion www.hyperion.com
SAP Hellas SAP Hellas www.sap.com/crm MySAP SAP Www.sap.com
SAS Institute SAS Institute WWW.Sas.com SAS SAS WWW.Sas.com
Singular & Ideal| Computer Project |www.computerproject.qr|  AlphaPartner AlphaNova www.alphanova.co.uk
Group
Singular & Ideal| Computer Project |www.computerproject.qr BroadVision BroadVision www.broadvision.com
Group
Singular & Ideal| Computer Project |www.computerproject.qr Intershop 4 Intershop www.intershop.com myMultishop AEBEE,
Group
Unisystems Creative Marketing www.creative.gr Custom Custom
Unisystems Uniconsulting www.uniconsulting.gr MySAP SAP WWW.sap.com
Unisystems Unisystems WWW.unisystems.gr Custom Custom Own development
Unknown Centenia AE www.centenia.com AroTRON eCRM Custom Custom software (Greek |Lion Hellas, Sixt-Lion Hellas,
Solution) Cost aprox 15000 OTEnet,IDEAL
euro. Telecom,Accesorize,UCB
Pharma Hellas, Demo
Pharma, Faran,Alvia
Unknown Computer Mind www.computermind.gr | Eurobroker 2002 Custom
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http://www.hyperion.com
http://www.sap.com/crm
http://www.sap.com
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http://www.sas.com
http://www.computerproject.gr
http://www.alphanova.co.uk
http://www.computerproject.gr
http://www.broadvision.com
http://www.computerproject.gr
http://www.intershop.com
http://www.creative.gr
http://www.uniconsulting.gr
http://www.sap.com
http://www.unisystems.gr
http://www.centenia.com
http://www.computermind.gr

Info Quest Decision Systems www.decision.gr PeopleSoft PeopleSoft Tpdmeda Meipaiwg, Toyota,
Integration KAAA, Alpha
Xpnuatiotnpioakn, MN&K
XpnuaTtiotnpiakr, Unifon,
TpdatreCa Kitrpou, Quest
Wireless
Ouirog Eraipeia NwAnTAg AikTUuOaK6G TOTTOG Baoikég YAotroinoeig
AIKTUOKOG  AOYIOHIKO |/\ovioriked TwAnTA
TOTTOG
Unknown ELSOP www.elsop.qgr MySAP SAP WWW.sap.com
Unknown Enovation www.enovation.gr Custom Custom
Teachnologies
Unknown FastForward www.ffwd.gr Relavis CRM Custom IBM Web Sphere Platform
(check www.relavis.com)
Unknown IFS www.ifs.qr IFS Engage Ifsab www.ifsab.com
Unknown Mantis www.mantis.gr eRalationship 2000 Pivotal www.pivotal.com OTE (1502), Nova Bank,
Interamerican Cards

Unknown Mantis www.mantis.gr Altitude uCl 2000 Custom Nova Bank

Unknown Mercator www.mercator.gr SalesLogix Interact check www.saleslogic.com

Unknown NetU Hellas www.netu.com.gr  |eRalationship 2000 Pivotal www.pivotal.com

Unknown Profile www.profile.gr Nous CRM

Unknown Sieben www.sieben.gr Goldmine Frontrange www.frontrange.com

Unknown Softecon www.softecon.ar JD Edwards YouCentric They also have another Opihog ABA=-J&P-ETEO,
software called ONEWorld RECKITT BENCKISER
Xe. Also they may use the HELLAS ABEE
platform YOUcentric which
was bought by JD Edwards

Unknown Softecon www.softecon.gr Talisma Talisma
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http://www.enovation.gr
http://www.ffwd.gr
http://www.relavis.com
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http://www.ifsab.com
http://www.mantis.gr
http://www.pivotal.com
http://www.mantis.gr
http://www.mercator.gr
http://www.saleslogic.com
http://www.netu.com.gr
http://www.pivotal.com
http://www.profile.gr
http://www.sieben.gr
http://www.frontrange.com
http://www.softecon.gr
http://www.softecon.gr

Unknown SunTect www.suntech.gr sunTECT Operator Very limited functionality and
2 CRM low price. Only contact/mail
management
Unknown Techno Solutions  |www.technosolutions.gr Custom Custom They only send info by mail
Unknown TransCredit www.transcredit.gr E.Piphany Epiphany www.epiphany.com
International
Unknown EAnvIKA WWW.Qwi.com C.Support Custom Held Desk & Customer
EmoTnuovikn Service software
Unknown Kputrto www.crypto.gr Encompass Cincom Www.cincom.com
MAnpoopikr) ABE
‘Opidog Etaipeia NMwAnTAg AIKTUOKOG TOTTOG Baoikég YAotroinoeig
AIKTUOKOG  AOYIOMIKO |/\ovioriked TwAnTA
TOTTOG

AEATA - AlphaNova www.deltasingular.gr AlphaPartner AlphaNova www.alphanova.co.uk BP (Cyprous), Hi-Grade

Singular (UK), Lybra Austin (UK),
Germanos Group, Libra
Holidays Group, Singular

International
AEATA - AEATA - Singular | http://www.epicor.com/ e by Epicor Epicor www.e.epicor.com/efrontoffice/
Singular
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