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UAPKETIVYK

NEPIAHWYH

lowg n 1o dNPOPIANG AEEN Ta TEAEUTAIa XPOVIO OTO PAPKETIVYK va gival TO
branding. XIAIGdEG €ival TNV KUPIOAEEia Ta CUYYPANPATA KAl Ta ApBpa TTou ival
agiepwuéva ot duvaun Tou brand, 1 PAPKAG 1 ETTWVUUOU TTPOIOVTOG
(uttnpeoiag). Autriy AoImov n Kuplapxia Tou branding oTdBnke n agopun yia Tn
OuYYPOQr TNG OUYKEKPIPEVNG £pyaoiag. AQou AOITTOV apxXIKA aTTOQACiOTNKE TO
avTIKeEiuevo UEANETNG (TO branding), 10 emduevo otddio ATav va Ppedei Evag
KAGDOG, UE TOV OTT0I0 01 BewpnTIKOi (AAAG Kal O1 TTPAKTIKOI) TOU PMAPKETIVYK VO
NV €xouv ouvdéoel 10IaiTepa To branding. "YoTepa atmd TTPOOCEKTIKI) HUEAETN
auTdg BpEBnke Kal dev gival AAAog atrd auTdv Twv Tpatrewy. Idiaitepa yia TIg
EMNVIKEG TPATTECEG aKOPA AlyOTEPA €XOUV Ypa@TEi AAAA Kal Yivel TTAvw OTOV

Touéa Tou brand management.

2TN OUYKEKPIYEVN epyacia, OTTwG Kal e KABe AAAn, xpnoiyotromrénkav uia
ocipd amd Oeutepoyevry oToixeia. H idlairepdtnTa €ykeirar oto  OTI TA
TEPIOOOTEPA  ATT  AUTA  ETTPETTE  va  TTPOCOPUOCTOUV  OTNV  €AANVIKA
TTPaAYMaTIKOTNTA, KABWG agopoucav Kupiwg &éveg Tpatreles. ETTiong £yive kai
MIO TTPWTOYEVAG €peuva  TTou PacioTnke oe pia oegipd ammd Tpiavra (30)
OuVEVTEUEEIG o€ BABog. H épeuva agopouoe pia eAANVIKN QUOIKA TpaTtTeda, Tnv
Eptropik, 1O re-branding Tng otoiag oTAONKE MIO KAAR A@Opur yia va
OlgpeuvnBei 11 TTPETTEl va TTEPIAAUBAVEI Pia TETOIO TTPOOTTABEIN, OGCO Kal TO
TPaTTeCIKO branding yevikotepa. Oco TTPooekTIKA Kal av €yive n €peguva, Ba

UTTApPXOUV  Oiyoupa aTEAEIEG TTOU  UTTOPOVEUOUV TNV  €ykKupodtTnTa  TWV



armoTeAeopdTWy. 7 autd Kal Ta TeAeutaia pOvo cav pia €vOEIEn MTTOPEI Kal

TTPETTEI VO BewpnBouv.
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EYXAPIZTIEZ

Av Kal @aivetal 0TI TN CUYKEKPIUEVN DITTAWMATIKI gpyadia TNV €xel ypawel éva
Kal yévo datouo, n aAnBeia cival JIOQOPETIKA. TNV TTPAYMATIKOTNTA TTOAAA
TPOOWTIA €XOUV OUVTEAEDEI, €iTe TO &E€pouv eite OxI, OTN Ouyypa®rn Tng
TTapouoag epyaciog. Katapxdag éva TEPAOTIO EUXAPIOTW OPEIAW OTNV OIKOYEVEIX
MOU, KaBwg Kal 0Toug QIAouUg/ QIAEG yia TNV avoxr Toug To TeAeuTaio diIdoTnua.
MMOAUTIUN, OTO TTIO TIPAKTIKO KOPUATI TNG €pyaciag, Atav n Porbesia Twv
oteAexwv TNG Eptropikig Tpdmedag Kal CUYKEKPIMEVA TwWV Kupiwv Boupdkn,
BAaxakn kair ATTooToAdTTOUAOU, OI OTTOI0I OEV APVABNKAV va TTPOCPEPOUV TOOO
ONMAVTIKEG TTANPOPOpPIEG OGO Kal TO XpOvo Toug. Puaoikd Eva ueydAo euxapioTw
o@eilw Kal og OAOUG TOUG KABNyNTEG PAPKETIVYK Tou lMavermioTnpiou Meipaiwg,
Yo TIG TTOAUTIMEG YVWOEIG TTOU TTPOOTTAONOAV va POG PETAdWOOUV KATA TN

dldpkeia Tou MBA.

MNa 1o T€EAOG Ba BeAa 1IBIAITEPA VA €UXAPIOTACW TOV KUPIO ABavaoouUAn, Oxi
MOVO yio TNV auépioTn Porbeia Kal CUPTTOPACTOON TOU WG  ETTIBAETTWY
KabnynTtng, aAAd Kai yia Tn YEVIKOTEPN QIAOCOYIa Kal TPOTTO OKEWNG TOU, TTOU HE
ékavav va dw TO JAPKETIVYK OTTO HIa TEAEIWG BIAQOPETIKN OTTTIKI ywvia Kal va TO
EKTINAOW O¢€ TETOIO PBABPO TTOU CETTEPVA TA OpIa TNG CUPTTABEIAG TTPOG Eva

MNadnua...
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EIZArQrH

[MoAAoi gival auToi TTou UTTOOTNPICOUV OTI OTIG PNEPEG MaG TO branding atroTeAEi
évav KPITIKG TTapdyovTa yia Tnv €mmTuXia oxedov OAwWV Twv OpPYaVICHWYV,
avecapTnTa TNG MOPQNG TTOU JTTOPEi va TTdpouv autoi. Egaipeon amd Tov
Kavova Oev Ba ptropoucav va ATTOTEAECOUV KAl Ol ETAIPEIEG TTAPOXAG
UTTNPECIWY, IBIAITEPA OE HIX TTAYKOOUIA OIKOVOUIa OTTOU O TPITOYEVAG TOUEAG
oAo€va Kal avaTTITUCOETAI, ATTOOXOAWVTAG TO HEYAAUTEPO KOPUATI TOU GUVOAIKOU
EPYATIKOU OUVAMIKOU. ZNUAVTIKOTOTO KOMMATI TOU TPITOYEVI) TOPED ATTOTEAOUV Ol
ETAIPEIEG TTOU TTPOCPEPOUV XPNMATOOIKOVOUIKEG UTTNPECIEG KAl O TPATTECES
eI0IKOTEPA. OTW¢G oupfaivel TTAOYKOOMIWG, €101 KAl 0T XwWpPAd HAg ol
TTPooTTIaBeIEG TTOU KaTABAAAOUV o1 TPATTECeS yia va €mBAnNBouv évavtl Twv
QVTAYWVIOTWYV TOUG E€ival CUVEXEIG Kal YEYAANO PEPOG TNG TTPOCTTABEIAG TOUG
ETMIKEVTPWVETAI TTAéOV OTn duvaun tou brand (R oAuaTtog | HAPKAG) TNG

EKAOTOTE TPATTECAG.

Méoa O’ autd TO ETTIXEIPNUATIKO OKNVIKO N BeATiwon TnG agiag TnG PApKaAg, Tou
mepipnuou “brand equity”, iowg va atTOTEAEI HOVOBPOMO YIO TTOAAEG ATTO TIG
ETAIPEIEG KAl TIG EAANVIKEG TPATTECEG QUOIKA. H agia Tng PpApKag WTTOpPEi va
EKTIUNOEI €iTe PACEl TWV AVTIAYEWY TWV KATAVOAWTWY 1 ME AAAA AdyIO pE
Opoug HAPKETIVYK E€iTE PE OPOUG XPNMOTOOIKOVOMIKAG atroTipnong. H
TeEAeuTaia yiverar OAO Kal TTIO ONUAvTIK Ta TeAeutaia Xpoévia, KabBwg TTOAANG
brands tpétrel va atroTiunBouv Adyw OUyXWVEUOEWY, £LAYOPWV 1 HETAPOPAS
EYKATOOTACEWV O€ EEveEG ayopéS. DUOIKA OTn CUYKEKPIUEVN €pyaadia n agia Tng

MApKag Ba €¢eTaoBel aTd TNV OTITIKA TTAEUPA TOU MAPKETIVYK. Eival TTaviwg



eEVIUTTWOIOKG OTI N agia Tou brand KaAUTITEl éva PHEYAAO PEPOG TNG OUVOAIKNG
agiag piag emxeipnong. Zupewva ue épeuva g Pricewaterhouse Coopers &
Sattler (2001)' évw o€ brands GAwv Twv KATNYOPIWV, TO PECO TTOCOOOTO
avépxeTtal oto 56%. Eival erouévwg autovonTo Ot n dlaxeipion tg agiag mng
MAapKag atrd Tnv TTAEUPA TOU PAPKETIVYK €ival Eéva BEua KPITIKAG OnNuUaciog Trou

EXEI QVTIKTUTTO OTNV TTOPEIA KAl TNV TTPAYUATIKA agia TnG €TTIXEipnong.

2Eival aAfBeia TTAVTWE 6TI av JIAoUCANE TIPIV aTTé apKETd Xpovia yia branding f
OKOUO KAl JAPKETIVYK TOU TPOATTECIKOU TOMPEQ, I0WG MPEPIKOI va TTAPALEVEUOTAV
0edopEvNG TNG KUpIiapxnNg MEXP! TOTE avTiAnyng OTI TO PAPKETIVYK- KAl TO
branding €idIkOTEPQ- cival diadikaoie¢ TTou TTPORAETTOVTAI YIO ETAIPEIEG TTOU
d1a0£TouV OTNV ayopd KATavaAwTIKG ayaBd kal oI uttnpeoieg. MAANIoTa TETOIEG
avTIAYEIS ATaV ONUOYIAEIG Kal EBPIOKAV UTTOOTNPIKTEG AKOUA KOl HECO OTOUG
TPATTECIKOUG  KOATTOUG, a1md  uwnAdPaBua oTeAéxn Trou TrioTevav OTI O
TPATTECIKOG KAADOG €ixe e€ao@AMIOUEVN TNV ETTIRIWON TOU ,000 OTATIKOG KAl AV
€MEVE, KAl TTOU aduvaTouoayv va CUVEIBNTOTTOINCOUV OTI N TTANPNG EQAPUOYK) TOU
«marketing concept» Ba yivoTav €TITAKTIKA avAykn Kail yia Tov KAGdo Toug 600
TEPIOOOTEPO TTEPVOUCAV Ta Xpovia. [evikdTEPA TTAVIWG TIG TTPONYOUMNEVES
OEKAETIEG UTTAPXE MIa duomioTia yUupw aTTO TOV OPO «UAPKETIVYK TWV
UTTNPECIWV», TTOU HE TA XPOVIAQ QUOIKA TTEPIOPIOTNKE 1 €CAAEIPONKE, OTTWG
aTTOdEIKVUEI TTEPITPAVA TOCO N TTPAEN, ME TIG TTEPICCOTEPEG ETAIPEIEG TTAPOXNG

UTTNPECIWYV VA £XOUV TOUAGXIOTOV £va OTOIXEIWDN TTPOCAVATOANICHO UAPKETIVYK |

' Williams Lindsay, “Valuing the Brand”, Director of Finance, Corporate
Purchasing, 2003

> Mackay Marisa Maio, “Application of Brand Equity Measures in Service
Markets”, Journal of Services Marketing, Volume 15 Number 3 2001




000 Kal n Bswpia, Pe Ta OeKAdEG CUYYPAUMOTA TTOU Eival AQIEPWUEVA OTO

«services marketing».

ECAGANOU Ta Sl1aXwpPICTIKA 6pla avapeoa oTa TTPOIOVTA KAl TIG UTTNPECIEG TTOU
UTTAPXAV TTOAQIOTEPA BEV UTTAPXOUV OTIG HEPEG Pag. Eival BUoKOAO oTnv €TTOXNA
MOG va BpeBei éva TTpoIdV TTOU N ayopd TOU VA PN OUVOOEUETAl ATTd TNV TTAPOXN
KATTOIaG UTTNPECIag (KUpiwg yia Ta dIapKr KATAVOAWTIKA ayaBd) Kal avTioTpopa
€ival €1Tiong dUOKOAO n ayopd KATTOIOG UTTNPECIAG va un ouvodeUeTal Atrod Thv

TTAPOXI KATTOIOU TTPOIOVTOGC.

Mpotou Aoimmév avapepBoupe ot KATI OXETIKA €CEIDIKEUPEVO OTTWG Eival T
Béuara branding, TTou Ba ATTOTEAEOOUV KAl TOV «KOPUO» TNG OUYKEKPIUEVNG
OIMMAWWATIKAG epyaciag, Ba fTrav KAaTtaAANAo va PINCOUPE CUVOTITIKA KATAPXAG
yld TO PAPKETIVYK TWV UTTNPECIWV KOl OTN OUVEXEIQ VIO TO WAPKETIVYK TWV
TpatTreCWV. Me Tn ouykekpipgévn akoAouBia, dnAadr atrd Ta yeviKA oTa €1I0IKA, Ba
yivel 1o évrova kartavonTr) n avaykn yia diadikacieg branding otov 1patredikéd
KAGOO. [Mpotou ptToUME OPWG OTO KUPIO MEPOG TNG EPYACIOG POG KAl O€
TEPIOOOTEPO BIBAIOYPaAPIKA OfépaTta, TTPETTEI va TTOUME OTI N OUYKEKPIPEVN
epyacia ouvodeUuTNKE aTTd pIa £peuva OXETIKN UE TO TPATTECIKO branding oTn

XWPA Jag, 0 OKOTTOG KAl N XPNOIMOTNTA TNG OTTOIOG ava@EPOVTal TTAOPAKATW.



2KOIMOZ KAl MEOOAOAOT'IA THZ EPEYNAZ

H ouykekpipgévn SITAWPATIKA gpyacia @IA0DOLEI va TTPOOoTTaBNoEl va KAAUYEI
éva KevO Trou gvroTrifeTal oTn OXETIKN BiIBAIoypagia. Av Kal he TN PETECEAIEN
TNG TTOYKOOMIOG  OIKOVOMIOG O€  MIO  OIKOVOMIO  UTINPEECIWV  €XOUV
TTOAaTTAaoIa0TEl 01 BIBAIOYPAPIKEG avaPOPES TTOU avagépovTal 0To branding
TOU TOMEQ TWV UTTNPEECIWY, TTOPOUCIACEl VOIOPEPOV TO YEYOVOS OTI EAAXIOTOI
cival o1 ouyypageig (Leslie de Chernatony, Graham Hankinson, Francesca
Dall'Olmo Riley, Greg Harris) TToU £€X0UV ETTIKEVTPWOEI OTOV TPATTECIKO KAGDO.
MdAAIoTa yIa va €igacTe TTIO AKPIPEIGC Ol CUYKEKPIYEVOI OUYYPAPEIG TTPOTIUAVE
ouvnlwg va Xpnolgotrolouv Tov Opo «branding Twv XPNHATOOIKOVOUIKWY
uttnpeoiwv» (financial services branding), oTig oTToie¢ avikouv BeRaiwg Kai ol
TPOTTECIKEG. AKOMO TTI0 @TWXN €ival N eAANVIK BiBAloypagia kai & Ba ATav
uTTEPBOAR} av KATTOI0G €Aeye OTI N POV TTNYR Yyia va TTAnpo@opnBei yia 1o
branding Twv eAAnVIKwv Tpatredwyv €ival KATTOIQ ATTOOTTACHUATIKA dpBpa oTov
EVIUTTO KUpPiwg TUOTTO. Mia ekTeTOUEVN TTAVIWG WATIA OTN v OXETIKA
BiBAIoypagia kal apBpoypaia atrodeIKVUEl OTI O TTAPATTAVW CUYYPAPEIG £XOUV
TPOOTIABNCEl VO  PETAPEPOUV  OUYKEKPIUEVEG APXEG Kal  Bfuata  Tou
«tTapadooiakou» branding oTtov Topéa Twv TpaTTECWV. 'ETOI QTTOOTTAOUATIKA
OUVAVTAPE BEPATA TTOU QOXOAOUVTAl TTEPIPEPEIOKA PE KATTOI0 OUOTATIKO TNG
agiag papkag —OTwg Ba douue TTAPAKATW TT.X. N TTPoonAwon oTn ydpka (brand
loyalty)- woTO00 dev €xel yivel KATTOIO TTPOOTTIABEIR (TOUAGXIOTOV ATTO 000 £XEI

méoel otV avriAnwn pag) tou va TrepIAaPPBavel OAa 3 TouAdxioTov T



TEPIOCOTEPA ATTO T  OToIXEia Tou brand equity, é6TTwg Ba egeTtaocTouv autd

TTAPOKATW.

O Feldwick (1996) mTapouciadel TpEIG TPOTTOUG E TOUG OTTOIOUG UTTOPEI N agia
Mapkag va Treplypagei. O TpwTog eival 0 olkovodikdg (financial), étmou
METPATAI N OIKOVOMIKN agia evog brand. O deUTEPOG €ival N «EAKUCTIKOTNTO»
(attractiveness), TTou ava@EPETal OTO TTWG VIWOOUV O KATAVAAWTEG TTOU £XOUV
Katrola avapign (involvement) pe tn PApKa Kal O TPITOG €ival O «YVWOTIKOG»
(cognitive) TTOU ava@EPETAI OTOUG CUOXETIOPMOUG TTOU €XEI EVAG KATAVAAWTAG HE
10 brand.O Keller (2002) kavel éva dlaxwpiopd avapeoa oTIG TTNYEG Kal OTA
amroteAéopara TnG agiag papkag. O1 Tnyég Tou brand equity avagépovTal 0Tn
yvwon TTou €Xouv ol TTEAATEG yia Tn pdpka. Ta atmmoteAéopaTa TNG agiog JapKag
atr’ TNV AAAN ouvdéovtal TOOO e METARBANTEG TTOU €XOUV va KAVOUV WE TOV
KAaTavoAwTh, OTTwg N TTpoohAwaon oTn pdpka, 600 Kal PJE OIKOVOUIKA PETPA. AV
Ba O¢éAaue va KAVOUUE MIO avTioToiXlon avAaueoa oTa Aeyopeva Twv OUOo
ouyypa@éwyv Ba Aéyape OTI o1 TTNYEG TNG agiag YAPKAG OXETICOVTAI OTEVA PE TNV
«YVWOTIK» OIA0TACN TTOU QVOPEPAME, EVW TA ATTOTEAEOUATA OUVOEOVTAI TOOO

ME TNV OIKOVOUIKN dIdoTaon 000 Kal PE TN dIACTACN TNG KEAKUOTIKOTNTAGY .

2TnVv TTapouca epyacia 6a aoxoAnBoupe Ye TNV TTEPITITWON Tou re-branding Tng
EptropikAg Tpdamedag kal Ba TTpOOTTOBO0UUE, EPEUVWVTAG T ATTOTEAEOUATA
TTOU QTTEQPEPE N OUYKEKPIUEVN TTPOCTTABEID OTA MATIO TWV KATAVOAWTWY, VO
emPBePaiwooupe 1} OX1 APKETEG BEWPNTIKEG OXETEIG OXETIKEG WE TO branding, f av
XPEIOOTEI (KAl €ival TO ATTOTEAEOUATA TETOIN) VO dWOOUME TO £PEBICUA yIa MIa

oEIpA KAIVOUPIWV EPEUVWIV HE OKOTTO TNV €1I0aywyn VEWV EVVOIWV KOl OXECEWV



(grounded theory). ETTopévwg n Tpocoxf pag €0TIAZETAl OTIG OIOOTACEIS TTOU
€XOUV VO KAVOUV ME TOUG KOTAVOAWTEG, ONAadA TN «yvwoTIKOTNTA» KAl TNV
«EAKUOTIKOTNTO». AUTA TO CUCTATIKA XPNOIKMOTTOIOUVTAI ETTIONG OTTO TOV ®David
Aaker (1991), o otroiog avagépel TTEVTE (5) OTOIXEIO: TV AVAYVWPICIYOTNTA TNG
papkag (brand awareness), Tnv TpoonAwon otn papka (brand loyalty), Toug
OUCXETIOMOUG e Tn pdpka (brand associations), Tnv avriIAnTITy TToIdTNTA
(perceived quality) kai TIG GAAEG TINYEG, OTTWG €ival ol TTatévres. Emedr 1o
TeEAEUTAIO oUOTATIKO €ival 1IBIAITEPA DUOKOAO va TTEPIYPAPEI Kal va YETPNOEI dev
EVOWMOATWVETAI OTNV €peuva. ETTopévwg oTn PEAETN pag Ba TTpooTTabricoupe va
dlEpEUVAOOUNE TTWG €TTEdPOCE TO re-branding Tng EPTTOPIKAG OTa TéOoOEPa

TTAPATTAVW CUCTATIKA, TA OTTOIa TTEPIYPAPOVTAI OTO OXMA TTOU aKOAOUBEI:

* Aaker David A., “Managing Brand Equity: Capitalizing on the Value of a Brand
Name”, The Free Press, New York (1991)
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AIATPAMMA 1: Ta ZuoTtatikd Tou Brand Equity

Mnyn:David Aaker

MNa va €xel vonua uia SIMTAWMATIKA Epyaoia TTPETTEI VO OKOAOUBET TPEIG apxég“:
H 1TpwTn €ival o KaBopI1opég TwWV GpwvV 1 EvvoiwV TTou Ba XpnoIYoTToinBouv
ylO TNV TTEPIYPAPL TOU QVTIKEIMEVOU TNG €peuvag. H deuTepn £XEl VO KAVEI PE TNV
mEPIYPAPR TWV OXEoewV (conceptual framework) pPeTAU Twv €vVOIWV TTOU
XpnolgotroloUvTal KAl n  Tpitn  €ival n  Xpnoigotroinon autoUu Tou
€vvoloAoyikoU (BswpnTikoU) TTAaiciou yia TNV avatmTuén Bewpiwv TTOU

ETTEENYOUV Ta OXEDIA KAI TIG OXEOEIG TTOU £X0UV BPEeBEi 0TO UAIKS TNG £pEuvac.

‘Fisher Colin, Research and Writing a Dissertation for Business Students,
Prentice Hall, 2004




Mo va ptropéooupe AoITOV va unv TTapaBIGOOUpE TIG TTOPATTAVW OPXEG-
TOUAGXIOTOV TIG TTPWTEG OUO- TO TTAQiOIO TTou Ba xpnoigoTtroinBei BacifsTal o€
HeyGAo BaBud oTo povtého® Tou avémTuée o Leslie De Chernatony yia va
EKTIMAOEI TIG CUVETTEIEG TTOU ETTIPEPEI OTNV agia PApkag uia aAlay oto évoua
Tou brand. Zuykekpiyéva o De Chernatony BéAnoe pe pia TTOOOTIKA €peuva va
OIEPEUVNOEI TI ETTITITWON €iXE 0€ KABEvA aTTd TA OUCTATIKA TNG AgiAg YAPKAG N
peTavouacoia duo dla@opeTiKwy brands, evdg 1Tmou oTnpifdtav oe AEIToupyika
XOPAKTNPIOTIKA KAl €VOG TToU OTNPICOTaV 0 CUMPBOAIKES adies. MNa va ekTIUAOE!
TIG ETTITITWOEIS AUTEG O OUYYPAPEAS TTOPOUCIAoE HIO OEIpd aTrd TTPOTACEIG/
EPWTNOEIS VIO KaBEva atrd Ta ETTIPEPOUG OUOTATIKA TNG Ogiag PNAPKAG, yia TIG
OTTOiEG UTTPXE MIa KAiyaka (Likert) atmavricewv. Amd 10 PéCO Opo TWV
ATTAVTAOEWY O OUYYPAPEQG KATOPOBWOE va ByAAel XpriOINa CUPTTEPACHATA OO0V
a@opd ToV AVTIKTUTTO TNG METOVOMPOOIAG 0€ KaBéva atrd Ta OTOIXEIa TNG agiag
Mapkag.  Quoikd 1o Bféua pag eivalr dlIaQopeTIKO KABWG avagépeTal oTa
QATTOTEAEOUATA TTOU ETTEQPEPE MIA OAOKANPWPEVN TTPOOTTABEID avaoxedliaouou
TNG €TAIPIKAG €IKOVAG (re-branding), n otroia dev oTnpPixTNKe OTTWG Ba doUuE O€
aAAayr} Tou ovéparog. MNap’ OAa autd n «ouyyévela» Twv OUO BepdTwy eival
eMoavng. Etriong pia GAAn dlagopotroinon £yKemal oTto OTI O OUYYPAQEQS
XPNOIYOTTOINOE OIAPOPETIKEG EPWTACEIC YIA VA EKTINAOCEI TNV €IKOVA TWV
KATAVOAWTWYV TTPIV Kal HETA TNV aAAayr] Tou ovouaTtog Twy brands, oe avtiBeon
ME TNV TTOPOUCA £PYACia TTOU XPNOILOTTOINONKAV oI idIEG EPWTACEIS VIO TTPIV KAl
peTd. O Adyog yia autriv Tnv e€mAoyr, OnAadr Tn Xpnolgotroinon idlwv

EPWTACEWV TIPIV KAl META, EYKEITal OTO OTI Y autdv TOovV TPOTTIO Ol

°® De Chernatony Leslie, “The Effect of Changing Brand Names on Brand
Equity”, EMAC, Annual Conference, 2004



dIAPOPOTTOINCEIG TTOU ETTEQPEPE TO re-branding Ba yivouv TTI0 avAyAuQeg, evw
ATTOQEUYETAlI KAl O KivOUVOG N €TTIAOYr] OIAQOPETIKWY TIPOTACEWY VA NV

TTEPIYPAPOUV WE TOV iB10 TPOTTO TO KABE OUCTATIKO TNG agiag uapkag.

O1rwg gival Quoikd n TTI0 CNUAVTIKA icwg TTNYA yia va diEpeuvnOEi 0 avTiKTUTTOG
TOU TTPOYPAUMATOG €ival OI ATTOYEIG TWV iISIWV TWV KATAVOAWTWYV, OTOUG
OTT0IoUG AAAWOTE Kal atreuBuveTal. [ autdv akpIBwWS TO AGYO EyIVE Kal dia o€lpd
ammoé  ouvevtelgelg pe  TeEAATeg TG  Epmopikig  Tpdtrefag, o1 OTroiol
ouvepyadovTav pe TNV TPATTECA TTPIV (Kl JETA) aTTd TO re-branding. Auto BERaia
0€ onuaivel OTI KAl TIG ATTAVTACEIS TWV KATAVOAWTWYV OeV TIG BIETTOUV KATTOIO!
TTEPIOPIOMOI, OTTWG Ba doupe TTPog TO TEAOG TNG epyaciag. Méoa atrd Tig
QATTAVTAOEIG TWV TTEAATWYV Ba YiVEl ICWG TTEPICTOTEPO KATAVONTO TTWG TTPETTEI VA
yiveTal atré pia TpaTreda n TPooTTddeia yia avadiopydvwaon TnG EIKOVAG TNG Kal
TTOIEG €ival O1 TTIO ONUAVTIKEG TITUXEG, OTIG OTTOIEG TTPETTEI va diveTal EUacn atmod
KABe TpameCa oc pia avaloyn mpooTtrdBeia. Mia trapatipnon/ dieukpivion TTou
TPETTEl va yivel €ival OTI TTpIV atmd TIG OUVEVTEUEEIG o€ [BABOG HPE TOUug
KATOVOAWTEG/ TTEAATEG TNG TPATTECAG TTPONYNONKav OUVEVTEUSEIG ME Tpia
Kopu@aia oTEAEXN TNG TPATTECOG TTOU CUMMETEIXAV OTNV KATAOTPWON TOU re-
branding, Ta otroia €¢fiynocav Tw¢g odnyndnke n TPATTECA OTH OUYKEKPIUEVN
aTroQacn, TTWG opyavwonke n OAn TTpooTrdBeia Kal o€ TI OoTOXEUE. ETTiong
eCEPpaoav TIG ATTOYEIG TOUG YIA TNV PEXPI TWPA TTOPEIa Tou TTpoypduuaTog. H
ouvBeon AAAWOTE TWV ATTOYEWV TWV OTEAEXWV KAl TWV TTEAATWV TNG TPATTECOG
MTTOpEil va TTPOooOWOEl MIa TTIO  OAIOTIKI) TTPOCEYYION OTNV  KPITIKA TOU
TTPoyPAUMATOG TNG TPATTECAGS. O1 TTEPIOPICHOI TTOU DIETTOUV TIG ATTAVTHOEIG TWV

TTeEAATWV (OTTWG Ba dOUPE TTAPAKATW) KAl Ol TTPOKATAARWEIG TTOU UTTAPYXOUV OTIG



ATTOWEIG TWV OTEAEXWV PTTOPOUV va KAAUPBOOUV ev pEpel Jéoa aTrd Tn oUVOEOH

TOUG.

ANwOTE TTOAU AOYOG yiveTal yia Tn un 0tmapén «uIag KaAUTEPNG NEBOdOU» Kal
ylo TNV avAykn «TTAVIPEUOTOGY» ETTIUEPOUG PEBODdWV yia Tnv aveupeon TTIO
OANIOTIKWV,  QVTIKEIMEVIKWY  (av  UTTAPYXOUV  TETOIQ)  CUMTTEPACHUATWV
(triangulation)e. H ouykekpipévn mTpooéyyion (triangulation) utrooTnpiceTal atro
TToAOUG- Blaikie (1991), Flick (1998), Lyon, Lumpkin & Dess (2000), Stiles
(2001), McAlexander, Schouten & Koenig (2002)- 611 gival pia 191aiTepa XPAOIUN
TEXVIKA 0TN dlEPEUVNON TTOAUTTAOKWY KaI EUPEWV EVVOIWY, OTTWG Eival KAl OTNV
TEPITITWON Pag n agia pdpkag. Z1a TTAQiold autd utrooTnpideTal OTI O
OuVOUAOUAG TTOIOTIKWY KAl TTOCOTIKWY OTOIXEIWV €ival n KAaAUTEpn Auon OTIG
TTEPITITWOEIG TWV EPEUVWIV, KABWG TTEPICTOTEPO aAANAOCUUTTANpWYOVTal TTapd
auoiBaiwg atrokAgiovral (Jick, Guba & Lincoln, Madey). Ta Tpwtd onueia g
Mia peEBOdOU ev TTOAANOIG KOAUTITOVTAI ATTO TA TTAEOVEKTAUOTA TNG GAANG, W’
QTTOTEAEOUA N OUYKEKPIUEVN PEBODOG va divel OTOUG €PEUVNTEG TN duvaTOTNTA

va e¢ayouv ouptTEpAouaTa aTTo TIG epyacieg Toug (Scandura & Williams, 2000).

21NV TTapouca OIMTAWMATIKA €pyacia n XENOIMOTIOINON TNG OUYKEKPIMEVNG
TPOOEYYIONG KPIBNKE WG n 1o  evOEDEIYUEVN ETTIAOYN. 21NV apxn
OIEPEUVAONKE N TTEPITITWON XPNOIMOTTOINONG TNG TTOOOTIKAG €PEUVAG KAl TNG
KATOOKEUNG €vOG TTAAPWG OopnuéEVOU epwTnUATOAOYiOU (OTTWG TTEPITTOU EiXE
YiVEl KaI OTNV TTPWTOTUTTN €peuva) TTou Ba diavepoTav o€ TTAvw atro ekato (100)

TEAATEG TNG TPATTECAG, WOTOCO PAVNKE OTI OTN CUYKEKPIPEVN TTEPITITWON KATI

® De Chernatony Leslie, “Using Triangulation to Assess Services Brand
Success”, Academy of Marketing, Annual Coference, 2004




TETOI0 Ogv ATAV TO KATAAANAO. ATTO TOUG TTEAATEG TTOU QpPXIKA €pwWTABNKavV (o€
éva €idog TTPOEAEYXOU) @AVNKE OTI éva TTANPWGS DOUNUEVO EPWTNHATOAOYIO HOVO
TOU OEV ECUTTNPETEI TOUG OKOTTOUG TNG £PEUVAG KAl OTI HOVO HE MIa TTAPAAANAN
oulATnNon Ba PtTopoucav va eKPPACOUV QUTA TTOU TTIOTEUOUV O€ PEYAAUTEPO
Babog . MNMap’ 6Aa autd XpnoIYOTTOINBNKAV KAl Ol EPWTHOEIG TTOU €yIVaV OTNV
épeuva pe Ta OUO brands TTou ava@épape, PE KATTOIEG MPIKPEG ATTAPAITNTEG
TPOTTOTTOINCEIG YIa TOV KAAdO Twv Tpatrefwyv. lNpétrel e¢AANoU va TovioTei OTI
oTnV €PEUva aTTO TNV oTToia dAVEIOTAKANE O€ PHeEyAAo BaBud tn uebodoloyia, ol
ATTOKPIVOEVOI ATAV €va Oeiyuda €UKOAIOG TTOU atroTEAOUVTAV ATTO QOITNTEG
OIKOVOMIKAG OXOANG TTOU ATAV QUOIKO VA Eival TTI0 €COIKEIWPEVOI PE EVVOIEG
MAPKETIVYK KAl ME Tn OUUTTAPWON avAaAoyou epwTnuatoloyiou. 2Tnv
TEPITITWON MOg N TTeAaTEIaKn BAon TG EPTTopikAG dev atroTeAsitan OTTwG givail
QUOIKO (ubvo) atrd TETOIOUG TTENATEG, ETTOPEVWG MATAV  avaykaia KATToIx
MeETABOAR oTn péEBodo. " autd akpIBWS N Xprion ouvevteltewv oe BABog
@AvNKE aTrd TNV apxn KIOAAG OTI iowg va gival n KataAAnAGTEPN €TTIAOYH Yia va
EKQPAcOUV oI TTEAATEG TNG TPATTECOG TIG ATTOYEIG TOUG KAl va Byouv KATTOIN
ouptrepdopaTta.  AMwoTe  emeidf) €yive AOyog yia  XpNOIYOTToiNON  MIOG
OUYKEKPIUEVNG TEXVIKAG (triangulation), TTpéTTel va TOVIOTE OTI €yIVE €vag HEYAAOG
QPIOPOG CUVEVTEUEEWY, TTOU OUCIOOTIKA «TTAVTPEUEI» TNV TTOIOTIKI] KAI TTOOOTIKA
pEBODO. ETTopévug attd Tn pia n Xprion OuvevTeugewv O€ PABOG aTTOTEAEI TNV
«TTOIOTIKI] OUVIOTWOO» KAl a1t TNV AAAN 0 peyAdAog apIBPOG auTwy ATToTEAE TV

«TTOCOTIKI) CUVIOTWOA» TNG EPyaciag Pag.

O1 epwTtnocig/ TTpoTdoelg TNG épeuvag TTou dle¢iyaye o De Chernatony Aoitrov,

o€ OuvOUAONO PE TO BewpnTIKO UTTORABPO, atroTéAecav Kal TNV TTugida TTou



MOG KaBodrynoe OTa €PWTAMATA TTOU TEBNKAV OTOUG KATAVOAWTES. PUOIKA TO
Kupiopxo ¢NTOUMEVO €ival va @avei WG TTIPETTEl va €@apuoletal To brand

management o€ yia TpAaTTeCa.



KE®AAAIO 1:TO MIFrMA MAPKETINIK TON YNHPEZION

1.1 Eicaywyikég Maparnpnoeig

To 1TpwTo B€Pa Pe To oTToI0 Ba aoXoAnBouue OTO APXIKO KOUMATI TOU Kupiou
MEPOUG TNG epyaciag €ival TO Piyua PAPKETIVYK Twv uttnpeoiwy. OTTwg eival
YVWOTO TO Hiyua WAPKETIVYK OTTOTEAEI «KOUPIKO» OTOIXEIO TNG OTPATNYIKNAG
MAPKETIVYK KABE eTixeipnong. O1 eTAIPEIEG TTAPOXNAG UTTNPECIWY QUOIKA Kal OE
Ba ptTopoucav va atroTeAéoouv e€aipeon. To epwTnUa TTOU TIBETAI €ival av oTnv
TTEPITITWON TWV UTTNPECIWV Ba TTPETTEI va UTTAPXOUV ATTOKAICEIG aTTd T TECOEPQ
(4) oToIxEia TOU MIYMOTOG MAPKETIVYK OTNV TTEPITITWON TWV TTPOIOVTWY. To
EPWTNUA TIOETAI EEAITIAG TWV XAPOKTNPIOTIKWY TTOU £XOUV Ol UTTNPEECIEG KAl TIG
OlaKpivouv atré Ta TIPOIOVTA. TETOIO XAPOKTNPEIOTIKA €ival: n AuAn ¢@uon
(intangibility), n Tautéxpovn Trapaywyn kai katavaAwon (inseparability), n
eTepoyévela (heterogeneity) kai n aduvapia amroBrnkeuong (perishability). Me
GAAa Aoyia n epwTnon cival av 1a 4P’s (Product, Price, Place, Promotion) 1Tou
TTapadooiokd aTTapTiCOuV TO Wiyua PAPKETIVYK TwV TTPOIOVTWY Ba gival Kal Ta
QVTIOTOIXO OTOIXEIO OTO HiyHa PAPKETIVYK TWV UTTNPECIWY. H avaokdtrnon mng
d1eBvoug BiIBAIoypagiag atrodeikvuel OTI N Kupiapxn arroyn ivail 611 n eUoN Twv
UTTNPEOIWV KaBIOTA avaykaia Tnv Utrapén €@ta (7) OTOIXEiwV OTO Miyha
MAPKETIVYK TWV UTTNPECIWV. ATTO TIG apXES TNG deKaETiag Tou '70 TO YAPKETIVYK
TWV UTTNPECIWV APXIOE VA TTPOKUTITEI WG LEXWPIOTOG TOUEAG TOU PAPKETIVYK ME
TIG OIKEG TOU €vvoleG Kal Ta OIKA Tou TTPOTUTTA TTOU OUVOEONKAV HPE TA TUTTIKA
XOPAKTNPIOTIKA TwV UTINPeoIwV. ETol ekTO¢ atmd 1a 4P’s 1Tou TTpoavagEpape

uTTdpyouv Tpia TTPOoBeTa P’s TTou OuVOIAUOPPWVOUV éva Uiyua UAPKETIVYK 7



P’s yvia 1iI¢ uttnpeoieg. Ta Tpia TTpooBeTa P’s gival o1 avBpwtrol (People), ol
Sdladikaoieg (Processes) kal ol UAikég utrodopég (Physical facilities). Ol
TTEPICCOTEPOI OUYYPAPEIG ATTOOEXOVTAI TOUG CUYKEKPIUMEVOUG TITAOUG yIa Ta Tpia
TTPOOBETA OTOoIKEId HE EANAXIOTEG €CAIPETEIS KAl  OIAPOPOTTOINCEIG, OTTWG

“Participants” avri “People” kai “Physical evidence” avti “Physical facilities”.

H ovopacia Twv 0pwv JIKpr) onuacia £xel. AuTo TTou TTPETTEI VA TOVIOTET €ival OTI
n arrodoxn Twv TPIWV TTPOCOETWY OToIXEIWV gival oxedOV KABOAIKN atTd TOug
BewpnTIKOUG (Kal Ox1 HOVO) TOU PAPKETIVYK. AKOUA KOl EKEIVOI TTOU Bewpouv OTI
Oev TIPETTEl VA UTTAPXEI ATTOKAION OTTO TO KAQOIKO Hiypa MAPKETIVYK TWV
TTPOIOVTIWY  EVOWMPATWVOUV Ta Tpia TTpocBeta P’s ota apxikd 4P’s.
2UYKeKpIYEVa utTooTnpiCouv OTI 01 dladIKaCieg (processes) TTepIAapBavovTal oTo
Tpoidv (product), o1 avBpwTrol (people) TTepIAauBavovTal HEPIKWG OTO TTPOIOV
(product) kai pepikwg atnv TTPOROAN (promotion), evw o TTEPIBAAAWY XWPEPOG Kal
Ta UAIKG oToixeia (physical facilities) pepikwg otn diavour (place) kai pePIKWG

oTnv TTPORoAR (promotion).

2iyoupa av ETTPETTE VA TTAPOUPE BE0N OXETIKA PE TO TTold ATTOWN €ival N TTIO
owoTh, OnAadn autrp TTou utrooTnpifel Tnv Utmapén 7P’s 1 aut TTou
EVOTEPVICETAI TNV UTTAPEN TEOOAPWYV TTIO EKTETAUEVWY P’s, Ba cuvtacoopacTav
OTO TTAEUPO TNG TTPWTNG. AV KaIl TUTTIKA TO BEPa @aiveTal AoPAVTO, OTNV OUCia
MTTOPOUV va UTTAPEOUV apvnTIKEG OUVETTEIEG AV UTTOEKTINNBEI N onuacia Twv
TpIWV TTPO0BeTWY P’s kal autd yiaTi a@rivovtal aveKUETAAAEUTEG Ol EUKQIPIES
TTOU YTTOPOUV VA TTPOCPEPOUV AUTA oav BACN aVTAYWVIOTIKOU TTAEOVEKTUATOG.

2Tn ouvéxela Ba e¢etdooupe pévo Ta Tpia autd TTPOCOETA OTOoIKEId, aPOU TA



KAQOIKG 4P’s €ival oxedov idia avegdptnTa atmod TO0 av TTPOKEITAI YIA TTPOIOV N

uTTNPETIa.

1.2 AvBpwTrol (People)

To yeyovog 611 o1 uTTnpPETieg atrd TN eUON TOUG TTAPAYOVTAI KAl KATAVAAWVOVTAI
TauTOXpPOVA, KABWG Kal TO OTI N TTApaywyn Kal TTapdadoon TnNG UTTNPECiag Yiveral
OTO MEYAAUTEPO TTOOOCTO ATTO AVOPWTTOUG KABIOTA avaykaia TNV {EXWPIOTN
e€étaon Tou ouykekpiyévou Trapdyovta. O1 IKAVOTNTEG, N CUUTTEPIPOPA KAl N
EMPAVION TOU TTPOCWTTIKOU TTOU £pxeTal o€ TTa@r (contact personnel) pe Toug
TEAATEG QTTOTEAOUV iOWG TO TTIO ONuUAvTIKG KPITAPIO  agloAdynong Twv
TEAEUTAIWY, GOOV AQOPA TNV AVTIANTITH TTOIOTNTA TWV TTAPEXOUEVWV UTTNPECIWV.
" autd Kai n €AoY} TOU TTPOCWTTIKOU, TO OTTOI0 AEITOUpyEi KaTd pia évvola
OQaV TOUG TTWANTEG TNG ETAIPEIAG, TTPETTEI VA ATTOTEAEI MIQ AT TIG TTIO TTPOCEKTIKEG
dladikaoie¢ péoa otnv etaipeia. MNa 10 ouykekpigévo Béua Ba pIAjooupue

QVOAUTIKOTEPQO O€ ETTOPEVO PEPOG TNG EPYATIAC.

ECAANOU TIG TTEPIOOOTEPEG POPEG CAITIOG TNG MEYAANG AAANAeTTIdOpaoNg Tou
TTPOOWTTIKOU HE TOV TTEAATN UTTAPXEl MIO OTIYUA OTTOU N OXEON TTAPOXEQ Kal
TEAATN VYiveTal KPIioIun. Tn OUyKEKPIYUEVN OTIYUN KPIVETAI N IKAVOTToinOn Tou
TeAATN améd TNV utnpeoia. 'H oTiyuR Qutd, «n OTIyUA TS aAfdsiag» A
«moment- of- truth» 61TTWG cuvnBieTal va AéyeTal, €ival TO ONUEIO KAUTIAG TTOU
0 TTEAATNG aTToPAacifel av ol TTPOOOOKIEG TOU IKavoTToinenkav f oxi. ‘Eva atrAd

XaMOyeAO 1 n TTpoonAwon oTa Adyla Tou TTEAATN QvTi yia KATTOI GOKOTTN

"Heizer Jay, Render Barry, Principles of Operations Management, Prentice Hall,
5" Edition, 2003



OUVOMINia pE évav OUVABEAQO WUTTOPOUV VA ATTOTEAECOUV TETOIEG «OTIYUEG
aAnBeiag». OAeg o1 eTaIpEieg TTAPOXAG UTTNPECIWV OPEIAOUV OTOV £QUTO TOUG va
TTPOCTIAB0UV OUVEXWGS VA AVOKAAUTITOUV TETOIEG OTIYMEG KAl va OXEDIACOUV TIG
AeIToupyieg TOug ME TETOIO TPOTTO TIOU va KOAUTITOVTQI OTO OKEPAIO Ol
TTPOOOOKIEG TOU TTEAATN. ETTOUEVWG TO TIPOOWTIIKO HE TNV €V YEVEI TOU
OUMTTEPIPOPA PTTOPEI VA TTPOCPEPEI TNV ETTIXEIPNOT] TOU ETTITUXNMEVEG KOTIYHEG

aAABeIag».

Opwg d¢ev gival JOVO TO TTPOCWTIIKO TTOU KABIOTA TOV avBpwTTIvo TTapAyovTa
QUTOTEAEG OTOIKEIO TOU MIyUATOG MAPKETIVYK MIOG  ETTIXEIPNONG  TTAPOXNS
UTTNPECIWV. ZEXWPIOTH onuacia €xouv Kal ol TTEAATEG TNG OUYKEKPIUEVNG
emyeipnong. Me GAAa Adyia évag uttown@log TTEAATNG aTToPaaTidel yia To av Ba
OUVAVOOTPAPEI HE TNV ETTIXEIPNON AUTH PE BAON TNV €IK6va (image) TTou €xel
auTdg yia Toug AON TTeEAATEG TNG. O1 TTEAATEG €ival TIBAvATEPO va ATTOAAUCOUV
TNV EUTTEIPIA TNG TTAPOXNS UTTNPECIWY KAl va €ival TTIOTOI OTnNV €TTIXEipnon otav
TepIBAAovTal atrd AAAOUG TTEAATEG PE TOUG OTTOIOUG €ival «OUUBaTOi», OTAV
onAadry oto TTEAATOAOYIO TNG ETTIXEIPNONG O TTEAATNG Ba avayvwpilel oPoioug
Tou. To 1Mo aTTAS TTAPAdEIYUA TTPOEPXETAI ATTO TO XWPEO TWV KOPUWTNPIWV. 21N
OUYKEKPIPEVN TTEPITITWON MIA yuvaika Ba TTEPATEl TO KATWPAI EVOG KOPPWTNPIOU
MOVO av Bewpei TIG UTTOAOITTEG TTEAATIOOEG «OUUPBATEG» WE TNV EIKOVA TTOU €XEI N

TToU B€AEl va €€l yIa TOV €QUTO TNG.



1.3 Ailadikaoieg (Processes)

O1 d1adIkaoieg avapépovTtal OToV TPOTTO PE TOV OTTOIO YIiVETAI N TTPOCYOPA TNG
uTTNPEDiag oToug TTEAATEG. TMI0 OuykekpIEVA ava@EpovTal OTO TTWG €ival
oxedlaopévo Kal AeImroupyei 10 OA0 oUOTNPA TNG UTTNPECIAG, TTOIEG TTONITIKEG
uloBeTouvTal, TI €id0OUG TEXVOAOYIO XPNOIMOTTOIEITAI, KATA TTOOO CUMMPETEXOUV
evepyd ol TTEAATEG, TTWG KAl TTOU TTPAYUATOTTOIOUVTAI OI ETTAPEG, TTOOOG €ival O

XPOVOG avVAUOVIG.

Tpeig €ival ol JOPPES TTOU UTTOPEI VA TTAPEI O€ YEVIKEG YPAUMEG N dladikaoia
TTAPOXNG TNG UTTNPETIAG:

21NV £dpa(KaTolKia ) epyacia) Tou TTEAATN

2.€ KATAOTNUA ) YPAPEIO TNG ETTIXEIPNONG TTOU TTAPEXEI TNV UTTNPETIA

Me Tn BorBsia TNAETTIKOIVWVIAKWY HECWV

H didpkeia Twv d1adIKaoIWV PTTOPET v KUMAIVETAI aTTd PEPIKA AETTTA TNG WPAG
MEXP! APKETOUG MNveS. Ta TTapadeiypata evog KOUPEWATOG KAl TNG TTWANONG
€EVOG OKIVATOU OTTO HIO MECITIKA €TAIpEia €ival eVOEIKTIKA Twv OUO AKPWV.
ECAANou n diadikacia TTapoxAg MIOG UTTNPECiag PTToPEl va dlagépel aTTd Jia
GAAN KAl WG TTPOG TO TTOCO dounuévn €ival auTr. € UEPIKEG TTEPITITWOEIG
UTTAPXOUV OTAdIO TTOU gival KABOPIOPEVA KAl avayvwpioiya atrod TTEAATEG Kal

TIPOOWTTIKG, EVW 0€ AAANEG N TUTTOTTOINCN UTTAPXEI O€ EAAXIOTO BaBuO.

H onpacia mou diveral oTig d1adIKACIEG ATTO TO HAPKETIVYK £§nyeiTal atrd

TO OTI N CUVOAIKN IKOVOTTOiNo Tou TTEAATN £5APTATAI OE JEYAAO TTOCOOTO



ard 1O OO0 IKAVOTTOINUEVOG Egival autdg atrd TIG O1adIKACIEG TTou
akoAouBnBnkav. Av katd T1n Oidpkeld TNG €EUTTNPETNONG aKOAouBrBnkav
OMAAEG DIadIKATiES, XwPIG adIKAIOAOYNTEG XPOVOTPIREG Kal TTPoBAApaTa TOTE
gival mBavd o TTEAATNG va JEIVEL IKAVOTTOINUEVOS UE OTI QUTO CUVETTAYETAI VIO

TNV TTONITIKA) JAPKETIVYK TNG ETAIPEING.

1.4 YAikég Yrodopég (Physical Facilities)

Ooo Tapdadofo kal av akouyeTal, autd TTOU KABIOTA avaykaia Tnv €EETaon Twv
UAIKWV UTTOOONWY OaV EEXWPIOTO OTOIKEIO TOU HiYHOTOG HAPKETIVYK UTTNPECIWV
gival n QuAn @uon Twv UTTNPEECIWY. AnAadr n ETTIXEIPNON XPNOIUOTTOIWVTAG TA
UAIKG OToIxeia TTou €xel oTn OIABe0r TNG TTPOCTTABEl va ETTIKOIVWVIOEI PUE TO

KOIVO KQI VO «TTEPACEI» TTPOG TA £EW MIA EIKOVA TTOU VA TNG TAIPIACEL.

O1rwg TTpoEiTTape o1 UAIKEG UTTOOOUEG OXETICovTal e OUO TOUAAXIOTOV OTTO T
T€00Epa P’S TOU KAQOIKOU WiyHATOG MAPKETIVYK. 2ZUYKEKPIMEVO QVAPEPOUAOTE
1600 0Tn dlavoury 600 Kal oTnVv TTPOROAr. Eival autovontn n ox€on HE TN
dlavour, KaBwg €va KTiplo PTTopei va atroteAéoel To onueio TTapddoons Tng
uttnpeoiag. Opwg TO iBI0 KTipIO PTTOPEI va aTToTEAECEl KAl €va OTOIXEIO TOU
MiyMaTOG TTPOBOANG, KOBWGS N dIANOPPWON TOU KAl N AloBNTIK TOU JTTOPEi Va
€TTNPEACOUV TOUG KATAVAAWTEG WG TTPOG TNV €IKOVA TTOU OXNUATICOUV yIa ThV

ETTIXEIPNON.

To yeyovog 0TI cuxva o1 UNIKEG UTTOOOUEG €ival TO HOVO ATTTO OTOIXEIO TTOU €XEI

oT1n 01G0eor) Tou 0 TTEAATNG yia va agIOAOYACEI TNV ETTIXEIPNON TTOU TTPOCQPEPEI



TNV UTTNPEECia TTPETTEI va KAVEI TN OTPATNYIKI UAPKETIVYK IDIQITEPA TTPOTEKTIKA
OTO OUYKEKPIUEVO OTOIXEID. OTTOI0BATTOTE UAIKO OTOIXEID €XEl OTN d1ABECT TNG
Kal TTPOBAAAEI N €TTIXEIPNON TTPETTEI VO BPICKETAI OE APUOVIa PE TNV EIKOVA TTOU
EMOUPEI va «TTOUANTE» auTr]. OTToI0dATTOTE dUCAPPOVIA PTTOPET VA TTPOKAAETEI
QPVNTIKEG OUVETTEIEG, KABWG TTéPACAV QAVETTIOTPETITI 01 €TTOXEG (av  TTOTE
uTTAPEav) TTOU Ol KATAVOAWTEG ATAV EpUaIa OTA XEPIA TWV  «OAINOVIWVY
OTEAEXWV TOU TUAMATOG WAPKETIVYK Kal aduvatoUoav Vo OUuveIdNTOTTOINCOUV

oTIONTTOTE TTAPAdOEO.

8|-|pé'|T£I va ToVIOOEi OTI TTAEOV Ol ETTITUXNUEVEG TTPOKTIKEG JAPKETIVYK OTO XWPO
TWV UTTNPECIWV €ival QUTEG TTOU aoXOoAouvTal TTEPICCOTEPO HPE TO TI “"BEAEl” O
TEAATNG TTAPA Pe To “TTwg Ba TTouNjow TTEPIoodTEPA”. OO0 PEYAAUTEPO TO
ETTITTEDO OUMMETOXNG TOU TTEAATN OTNV E€TTIAOYA Kal agloAdynon Tng UTTnPECiag,
TOOO0 PEYAAUTEPO €ival KAl TO EVOIOPEPOV OTA PUNVUUOTA TTOU TTPOWBEI N eTalpEia
UTTNPECIWV MECW TOU UAPKETIVYK. TO PMAPKETIVYK UTTNPECIWV CNUEPA AEITOUPYEI
yla va yonTeuoe€l TOUuG TTEAATEG- OTOXOG €ival 0 TTEAATNG OXI ATTAG va ayopddel
TNV uTTNPETia, aAAd kal va Tnv atmmoAauBavell Auotuxwg otnv EAAGda o pdAog
TOU PAPKETIVYK UTTNPECIWY, av Kal €Xel €€eEAIXOei apkeTd Ta TeEAeuTaia xpovia,
OuUXVA TAUTICETAI ATTOKAEIOTIKA pE BEuarta TTpowdnong kai dnNuooIag €IKOVAG.
AUTO QUOIKG Ot onuaivel OTI dev UTTAPXOUV Kal TTPWTOTTIOPEG TTPOCTIABEIEG

ETAIPEIWV OTO XWPO TWV UTTNPECIWY, 01 OTTOIEG KAAO gival va uttoypauui¢oval.

* AuipaAng K., MamakwoTta M., “Mdpketivyk Aev Eivar Mévo Aia@Auion”,
Marketing Week (Etrereiakr ‘Ekdoon-1000 Teuxn), 5 AtrpiAiou 2004




KE®AAAIO 2:TO MIFMA TOY TPAMNEZIKOY MAPKETINICK

Otmwg €ival QUOIKO N TTAAPNG TTEPIYPAPH TWV OTOIXEIWV TOU WiyUATOG TOU
TPOTTECIKOU PAPKETIVYK LEPEUYEI ATTO TA OPIA TNG CUYKEKPIMEVNG EPYATIAG, EVW
UTTAPXOUV Kal OEKADEG OUYYPANMATA TTOU €XOUV AOXOANBEI UE TO OUYKEKPIPNEVO
avTikeipevo. QoTdéoo Ba ATav Aoyikd va douue ouvoTITIKA Ta 7P’s yia va douue

o€ TTPWTN QAoN TTWGS AEITOUPYEI TO HAPKETIVYK OTOV TPATTECIKO KAGDO.

2.1 Npoidv (Product)

MpoidvTa yia TIG TPATTECEG €ival O TIPOCPEPOPEVES UTTNPETIEG. 2TIG JEPEG PAG
OAEG oI TPATTECEG €XOUV OEKADEG TTPOIOVTA YyIa KABe €idoug TreAdTn. [MNpoidv
pTTOpEl va gival éva ayaBd, pia uttnpeoia i évag ouvduaoudg TOUG TTOU
TTPOCPEPETAl TNV ayopd. *Ta TPATTECIKA TTPOIOVTA PTTOPOUV va dlaKpIBouv o€
Tpia etTitreda:

«Tov trupnva rou mpoidvrocx» Mevika TTEPINANPBAVEI TIG KUPIES IBIOTNTES OI OTTOIEG
TIPOCPEPOUV TIG PBOOCIKEG XPNOIMOTNTEG TTOU ayopddel O KATAVAAWTAG Kal
uTTdpxouv o€ OAa Ta opoEIdr TTPoIovTa. Na TTapddelyua o TTUPAVAS AUTOG OTIG
TPATTECEG PTTOPEI VO ouvioTatal oTnVv TTPOcPOPA Aao@PAAEIAG Kal TOKOU yia Td
METPNTA.

«To mpayuarikd T1mpoidv» Ava@EépeTal OTA  IDIAITEPA  XOAPAKTNPIOTIKA TTOU
ayopdadel o KAatavoAwTAG atrd Tn OUYKEKPIMEVN €TAIPEIA KAl TO BIAQOPOTTOIOUV
at1rod T UTTOAOITTA OMOEIBN TOU. TETOIO OTOIXEIO dIAPOPOTTOINCNG UTTOPEI va gival

TO OVONA TOUG ) TA TTOIOTIKA TOUG XOPAKTNPIOTIKA.

® Auptrepotmoulog Kwv/vog X., Ztpatnyikd Tpamelikd MdpkeTivyk, Ekddoeig
‘Interbooks’, 1994



«To Oleupuuévo mmpoidovy AUTO TTEpINAUBAVEI TIG ETTITTPOCOETEG UTINPETIEG KAl
WOQEAEIEG TTOU ATTOKOUICEl O KATAVOAWTAG (TT.X TPEXOUPEVOG Aoyapliaoudg TTou

OUVOUACETAl JE KAPVE ETTITAYWYV A dIKAIWPA UTTEPAVAANYNG).

Mapadooiakd Ta TTPOoIGVTa TwV TPATTECWV Eival O KATABETEIG, 01 XOPNYAOEIG Kal
Ol TTIOTWTIKEG KAPTEG, EVW ME TO TTEPOACHA TOU XPOVOU Ol TPATTECIKEG EPYOTIES
E€Xouv eTTekTOOEl OTNV €KTEAEON TIAYIWV EVIOAWYV, OTIG OQOQOANICEIG, TIG
€TTEVOUCEIG, TA OUVTAELIOOOTIKA TTPOYPAUMATA, TNV TTAPOX CUUBOUAEUTIKWY KAl
XPNUATIOTAPIOKWY UTTNPECIWY, KABWG Kal aTn XpnuatodoTikA pioBwaon (leasing)
Kal Tnv TrpakTopeia ammairjoswy (factoring). Emmiong yia moAAéG TpdTredeg TO

private banking kai 10 e-banking BewpouvTal LEXWPIOTA TTPOIOVTA ) UTTNPETIEG.

2.2 TipoAéynon (Price)

H miyoAoyiokr) TTONITIKA OTIG TPATTECEG APOPA TOV KABOPIOPO TOU UYWOoug TwV
QMOIBWY TWV TTPOCPEPOPEVWY UTTNPECIWY, dNAAdA TwV ETTITOKIWY, TWV TOKWV
KAl TwV TTPounBeIwyY, avaloya PeE TO KOOTOG TWV TTPOCPEPOUEVWYV UTTNPETIWV
aTTo TN MIO KAl Ta EdOPEVA TNG ayopds atrd TNV AAAN. Zuxvd n eAacTIKOTNTA TNG
¢NTnong(téoo TNG OUVOAIKAG ¢NTNONG MIAG UTTNPECIAgE OTNV TPATTECIKA ayopd
000 Kal TNG ¢ATNONG MIAG UTTNPECIOG PIAG PENOVWUEVNG TPATTECAG) cival €va
KPIOIUO OTOIXEIO yIa TNV TIMOAOYIOKK TTONITIKF) TNG TPATTECAG, N OTToia MTTOPEi va
ETIAESEI ATTO TIG TTAPAKATW TTOAITIKEG:

YWnA£EQ TIMEG YO vEQ TTPOIOVTA

Tiyég digioduong yia Ta véa TTPOIOVTA KAl TIUEG aTTOBAPPUVONG

TiyoAGynon BAcel TOU AvTaywVIOUOU



TiyoAGynon BAcel TOU KOOTOUG
Alo@opIkA TIHOAGYNOoN

TiyoAdynon 1mou BaacifeTal 0Tn GUVOAIKR atrodoTIKOTNTA

2€ YEVIKEG YPAMMEG Ba Afyaue OTI TTAVTA O TPATTECEG TTPETTEI VA PiXVOUV
KKAEQTEG MATIEGY OTIC XPEWOEIG TWV AVTAYWVIOTWYV Kal va eEaa@ali(ouv OTI ol
TTEAATEG TOUG BeV €XOuV TNV aioBnon 611 TTANPwvouV AdIKa UTTEPUETPA TTOO .
Agv gival apkeTd yia piIa UTTNPETIa va KooToAoynBei kal va TinoAoynBei cwoTd.

Mpétrel kai 0 TTEAATNG va aicBAaveTal TO idIO0.

2.3 Aiavopn (Place)

Avagepduevol oTov Opo «dIAVOMN TWV TPATTECIKWY TTPOIOVTWY /UTTNPECIWVY
EVVOOUNE OAeG eKEIVEG TIG OPAOTNPIOTNTEG (KAQOIKEG KOl EVOAAOKTIKEG) ME TIG
OTTOIEG TO ATTOTEAECHA TNG TTAPAYWYIKNG dIAdIKACIAG TwV XPNHATOTTIOTWTIKWY
QUTWV OPYQVIOPWYV MPETAPEPETAI OTOV TTEAATN. 2TO TPATTECIKO MAPKETIVYK Ol
diauAol pHEoW Twv OTToiIWV dIaTIOEVTAl O TPATTECIKEG UTTNPECIEG OTIC AYOPEG-

OTOXOUG €ival Ol TTAPAKATW:

To dIKTUO TWV KATAOTNUATWV

O1 autépaTteg TapEIOAOYIOTIKEG pnxavés (A T.M’s)

O1 cuvaAAayég péow TnAspwvou (phone banking), @ag kal Taxudpoueiou
O1 Tpatredikég ouvaAlayég péow internet (e- Banking)

O1 TMOTWTIKEG KAPTEG KAl Ol KAPTEG DIEUKOAUVONG



Néa Oiktua PBaociopéva oTtnv TeAeutaia TEXVOAoyia, OTTwg mobile —

banking.

Kupiapxn tdon otov 1patmrelikd kKAado gival n mpootrddeia yia 600 10
Suvartdv peyaAuTepn XPAON TWV EVOAAAKTIKWY SIKTUWYV OTTO TOUG TTEAATEG
TWV Tpatre(Wwyv. OI TPpATTECEC TTPOCTTIABOUV VA eKTTAIOEUOUV TOUG TTEAATEG TOUG
€101 WOTE va gival o€ B€on TIg dIAdIKATIEG POUTIVAG va TIG DIEKTTEPAILVOUV £EW
Ao TA KATAOTAMOTA, TTAPEXOVTAG M AUTOV TOov TPOTTO Trn duvatotnTa OTO
TIPOCWTTIKO VA ETTIKEVTPWOEI OTIC TTWAACEIG KAl O€ TTOI0 ONPIOUPYIKEG QOXOAIEG.
ESAANou gival yvwoTd 611 KABe cuvaAAayr] TTou YiveTal £6w ATTO TA KATACTHUATA
KOOTICEI TTOAU AIyOTEPO YIA TIG TPATTECES, ETTOMEVWG KAl AOYOI KOOTOUG EVIOXUOUV
TN OUYKeKpIPévn TAon. Eivar xapaktnpioTikd o1l 10 2003 oxedoOv OAeg ol
TPATTECEG TWV XWPWV TNG Eupwtrng mmpooépepav phone-banking oe ouykpion

ME TO €va TPITO AUTWV POAIG €1 (6) Xpdvia vwpitepa, To 1997.

QoTté00 TPETTEl va TOVIOTEI OTI O€ KAMia TTEPITTTWON N agia TnG QUOIKAG
TTAPOUCIag TWV KATACTNHATWY dev utrokaBioTaTal. [piv atrd pepikd xpovia
TTOAAOI UTTOOTAPICaV OTI YE TO TTEPACHA TOU XPOVOU Kal PE TNV €EATTAWON TOU
internet TTOAAG atmé Ta KaTaoTtuaTa Ba ékAsivav. MNMap’ 6Aa auTd Ta OTATIOTIKA
oTolxeia dgixvouv, OTI €10IKA yIa pIa Xwpa OTTws TNV EAAGda- TTou de gnuiceTal
ylo TNV €EO0IKEIWON TWV KATOIKWY TNG YE TNV TEXVOAOYIO- JOVO €va PIKPO PEPOG
TWV OUVOAANQYWV YIVETAI HECW TWV EVOAAAKTIKWY OIKTUWYV. ANWOTE €I0EpXOVTal
Kal AOYOl CUUTTEPIPOPAG KATAVAAWTH TToU TTAvTa Ba 0dnyouv éva TTEAATN EVTOG
KATOOTAMOTOG, OTTWG €ival N WuxoAoyiky TrpoonAwon (physocological

loyalty). Autd BéBaia de onuaivel OTI TTOAEG TPATTECEG OEV UTTOPOUV Vva



KEPDIOOUV TTEAATEG €CAITIOC TWV ONPIOUPYIKWY EVOAAOKTIKWY TOUG OIKTUWV. Ta
KIVNTG TNAéQwva ndn €Xouv apxioel va XPNOoIYOTTolouvTal oav éva ETTITTAEOV
dikTUO, OTTOU YIa TTapAdelyua n TPATTECa Pe Eva atmAd privupa (SMS) ptropei va
EVNUEPWVEI TOUG TTEAATEG TOUG OTI TO UYOG TOU AOYAPIOOUOU TOUG ETTECE KATW
aT1To €Va OUYKEKPIUEVO UWoG. EEaAAou éva BrApa Tapatrépa odnyeital To mobile
banking pe Tnv eloxwpnon Tou internet kar otnv KIvNTA TNAEQWvia. EVOEIKTIKN
gival n mepitrtwon Tou i-mode TNG Cosmote, TNV oTroia PTTOPOUV TTAEOV Kal
Xpnoigotrolouv ol TeAateg NG EBvikAg Tpatredag, Tng Tpdtrelag lMNeipaiwg Kai
TnG Alpha Bank yia va TtAnpwvouv Aoyaplioopoug, va KAvouv HeTagopd
XPNUATWY Kal va  TTPAYMATOTIOIOUV  XPNUOTIOTNPIGKEG  ouvaAlayég.  Eival
XOPAKTNPIOTIKO OTI O€ APKETEG XWPEG TOU KOOHUOU UTTAPXOUV ATTOKAEIOTIKA On-
line TpATTECEG, OI OTTOIEG DEV £XOUV QUOIKN TTapouaia. [Na To ouyKeKpIuévo BEUQ,
Ba WIAACOUE EKTEVEOTEPQ OTNV EVOTNTA TTOU QVAQPEPETAI OTAV TTPOCHAWGCN TWV

meAatwy (brand loyalty).

2.4 NMpopoAn (Promotion)

H 1TpoBoAn diakpiveTal ws yvwoTd o€ Téooepa (4) emiuépoug aTolxeia, dnAadn
TNV TTPOCWTTIKY TTWANCN, TNV TTPOWONCN Twv TTWAACEWY, TN dIAPAMION Kal TIG

OnNuboIEg OXETEIG.

Q¢ mpoowTtTik TTWANCN OTIG E€UTTOPIKEG TPATTECEG €vvoouue Tn O1adIKaoia
TTPowONoNG TwV TTWARCEWYV TTOU TTEPIAAPPBAVEI TIGC HEBODEUPEVEG TTPOOTTABEIEG,

Ol OTIOIEG ATTOOKOTTOUV VO TIEIOOUV TOUG TTEAATEG YIa TO O@eAOG TToUu Ba



QTTOKOMIOOUV QaTTO T OUVEPYOOIa TOUG HE TNV Tpc'zn'raCO(.10 Kabnkovta Kai
APMOBIOTNTEG TTWAACEWV OTNV TPATTECA PE TNV eupEia Evvola TNG AEENG Exouv
BERaia dAol o1 UTTAAANAOI — aTTd TOV TAMIa PEXPI TOV TTPOIOTAPEVO- TTOU £PXOVTAI

O€ ETTAQPN ME TO KOIVO.

H mpowbnon twv mwARoswy PTTOPEI va  yivel PE  TIOANEG  UOPPEG.
XapakTnPIoTIKA TTapadeiyuaTa gival T TTaOpaKATW:
Awpa yvwpIdiag 1 SWPEOETTITAYEG PE TNV €YKPION XOPAYNONG TTIOTWTIKNG
KAPTOG.
2UMUMETOXN O€ KANPWOEIG YIa Tagidia OTav KATTOIA AiTnON ATTOOTAAEI TTPIV
atrd Pia opIohEVN NUEPOMNVIa.
BpaBeia yia Tnv TTPocEAKUCn  VEWV  TTEAQTWV KATOBEOEWV Of€
ouvAaAAayua, atrd Toug AdN UTTAPXOVTEG TTEAATEG.
2UMMETOXN O0€ KANPWOEIS dwpwyv, OTav 0 TCipog TNG TTIOTWTIKAG KAPTAG

@Oavel opliopévoug 0TOXOUG.

H Siagnuion otov Tpatrefikd KAGDO gival yeyovog OTI dladpapaTifel onuavTIKO
poAo. I1d1aiTepa PAANIOTA Ta TEAEUTAIa XPOVIA Ol TPATTECEG OTN XWPA PAG £XOUV
emo0Bei oe Eva dlapnUIoTIKO papabwvio o OAa Ta pPéoa PadIKNG evnPEPWONG.
H dio@riuion Twv TPATTECIKWY KAl XPNMOTOOIKOVOUIKWY TTPOIOVTWY TTAPOUCIACEl
KatTola 1d1aitepa xapaKTnploTle”:

Augnpévo KOOTOG KOBWG ATTAITEITAI  ECAIPETIKA  TTPOOCEKTIKA  ETTIAOYN

dIa@NMIOTIKOU PHEOOU TTOU va cupPBadidel ue TV EIKOVA TNG TPATTECAG KAl VA [N

“Pezzullo Mary Ann, Marketing for Bankers, American Bankers Association,
1988

""Harris Greg, “The Branding of Banks: How Financial Services Firms are
Marketing Themselves”, Financial Times, 2001




MEIWVEI TO KUPOG TNG. AANWOTE, 1I01ITEPA VIO TA TPATTECIKA TTPOIOVTA, VIO VA YiVEl
a100nT n TTPOROAR, N ouXvOTNTA ETTAVAANYNG TOU PNVUUATOG TTPETTEI va €ival
TTOAU ouxvh audvovTtag €101 TO KOOTOG.

YYnAOg Kivduvog QOUVETTEIOG AVAPECO OTO OIAPNUIOTIKO MAVUPA KOl ThV
TpayuaTikOTNTa. Eival ouxvd @aivopevo va aTTogovwvovTal Ta OeTIKA TT.X.
KATTOIOU OTEYAOTIKOU daveiou, Xwpic va @aivetal oAdkAnpn n aAibeia. BéRaia o’
QUTEG TIG TTEPITITWOEIS UTTAPXEI O KivOUVOG KATTOIOI TTEAATEG VA VIWOOUV
eCatrarnuévol e OTI AUTO CUVETTAYETAL.

MoAutrAokéTnTa, KOBWG TA TPATECKA TIpoidvTa atrd T @UON TOug
TTOPOUCIACOUV ACAPEIEG YIa TO PECO KATAVOAWTA. To yeyovdg autd ouyva
MEIWVEI TNV ATTOTEAECHATIKOTATA TNG DIAPAMIONG.

Meiwpévn diagpopoTroinon, Kabwg 6TTws Ba doupe avaAuTIKA e AANO PEPOG
TNG EPYACiag Ol TPATTECIKEG UTTNPETIEG ival O€ HEYAAO BaBPO opocEIdEiG.

XapnAn ouxvetnTa ayopdg yia Ta TIEPICOOTEPA ATTO TA TIPOIOVTA TTOU

TTPOCQEPEI JIa TPATTECA.

O1 okoTtroi €mmiong TNG OIOPAMIONG TWV TPATTECIKWY UTTNPECIWY UTTOPEI va
TToIKiAouv, OTTwG oupBaivel Kal o€ KABe AANO Xwpo. Mepikoi atr’ autoug

ouvowiCovTal TTaPaKATW:

H au¢non Tng avayvwpioiudtnTag TG TPATTECOS

H dnuioupyia Tou €mBUUNTOU KUPOUG YIa TNV TPATTECQ

H emaugnon, n diaripnon A n eAaxiototroinon tng peiwong(étrou auth
gival  avarTOQEUKTN) TOUu MEPIBIOU  ayopdg TwV  TTPOCQPEPOUEVWV

UTTNPECIWYV 0€ KABE ayopd oTOXO.



H 1Anpo@dépnon TNG u@IioTAPeEVNG 11 TNG OUVNTIKNG TTEAATEIOG  YIa

oTToIadATTOTE AAAQYH O€ KABE OTOIXKEIO TOU PiyHATOG HAPKETIVYK.

Mpétel va TToupe €€EAAAOU OTI N YEVIKOTEPN TACON OTOV TPATTECIKO KAGDO TO
TEAEUTAIO XPOVIKO OdldoTnua €ival va XpnoIJOTToIoUvVTal SIa@nUicEIS yia
OUYKEKPIMEVEG UTTNPECIEG Kal TTpoiovTa Kal Ox1 diapnuiceig oAdkAnpou
TOU opyaviopou (corporate advertising). Ta pnvupata TUTTOU «PEYAAN Kal
ogiyoupn» f «JE aAVOPWTTIVO TTPOCWTTO» €XOUV dWOEI TIG TTEPIOCCOTEPEG POPES TN
B€on Toug o€ DIAPNUICEIS YIa CUYKEKPIUEVA KATAVOAWTIKA 1} oTEYAoTIKA dAvEIQ,

A0@AAICTIKA TTPOYPAUMATA | TIPOYPAUMATA ETTEVOUCEWV.

Q¢ dnudoiec oxéoeic TG  TPATTECOG  EVVOOUME TO  OUVOAO  TWwV
TTPOYPOUUATIONEVWY, OIAPKWY KAl CUCTNUOTIKWY EVEPYEIWV TNG Vyia TNV
KaBiEpwon Kal d1aTPENOoN TNG EKTIMNONG, TNG BETIKNG TTPOdIABEONG KAl TEAIKA TNG
EMTTIOTOOUVNG TOU KOIVOU TTPOG AUTAV. OI dNUOOCIEG OXEDEIG, Ol OTTOIEG UTTOPET VO
gival  evdoTpaTTeCIKEG, €EWTPATTECIKEG 1) OXEOEIC WE TO €UPUTEPO  KOIVO,
QTTOOKOTTOUV OTNV €upuTEPN dUVATH YVWPIUIa TNG TPATTECAS KAl TWV UTTNPECIWV
TTOU TTPOCPEPEI JE TO KOIVO, OTNV QvayvwpIion TOU KOIVWVIKOU NG pOAou Kal 0Tn

BeATiwon TnG eiIkdvag TNG 0T ayopq.

2.5 AvOpwsTrol (People)

2TNV avAAUCH HOG YIO TO PiyHa PMAPKETIVYK TWV UTTNPECIWV ava@EePONKAPE oTn

onuacia Tou avepwTTivou TTOPAYOVTA OTNV ETTITUXIA TOU WiYMATOG PAPKETIVYK.

2TNV TIEPITTITWON TWV TPATTE(IKWY 1 KAl XPNUATOOIKOVOUIKWY UTTNPECIWV



YEVIKOTEPA UTTAPXOUV Kal AAAOI €1I0IKOTEPOI AGYOI TTOU €VIOXUOUV Th OnuUacCia Tou
AVOPWTTIVOU TTAPAYOVTA. ZUYKEKPIMEVA N EIKOVA TTOU OXNUATICEl O TTEAATNG VIO
TNV TPpAaTeda ouvaptaTtal oe Heyaho PBaBud amd Tov TPOTTO €EUTTNEETNONG TOU
TIPOCWTTIKOU TTOU £pXETal 0€ €Ta® padi Tou. H ouutrdBeia Tou TTEAATN TTPOG
TOV UTTAAANAO €ival atrapaitnTn TTPOUTTO0E0N TNG EUTTIOTOOUVNG TOU TTPOG TNV
TPpaTTECa KAl BERaia pévo TTAVW OTNV EUTTIOTOOUVN UTTOPEI va oTnpixOei KaOe
ETTIXEIPNUATIKA ETTITUXIO TNG TPATTECAG. EEAANOU O QPKETEG TTEPITITWOEIS N
TOAUTTAOKOTNTA TIOU TTAPOUCIACoUV TTOANG aTTd Ta  XPNMATOOIKOVOUIKA
TTPOIOVTA TTOU TTPOCPEPOUV Ol TPATTECEG, KABIOTA TNV OAANAETTIOpacn TTEAATN-
utTaAAAAOU avaykaia ouverkn TnG IKAvVoTToinong Tou TTeAATN. EEGAAoU o1 €101KOoi
TOU KAGOOU TTapaATNPOUV OTI “'n TEXVOAOYIa WETATPETTEI TIG UTTNPECIEG O KATI
ouvnBiopévo-av Beg dlagopoTtroinon €mévOuce OToV avBpwTTivo TTapdyovta”
(Editorial of Bank Marketing, 1998, p.1). Kar 1€1010 €iXE Yivel avTIANTITO duO
oekaeTieg TTpIv 0TTOoU 0 Mears et al. (1978) — o oTroiog ékave €peuva yia TNV
uioBétnon Twv ATM's- dAwve 0TI n oxéon utTaAAAou TPATTECAG Kal TTEAATN

QVTIOTEKETAI OTNV ATTAVOPWTTN WuxPeOTNTA TWV QUTOPATWYV dIadIKACIWY .

2.6 Aladikaoieg (Processes)

Ooo katapTiIopéVo Kal QIAIKO KAl av €ival TO TTPOCWTTIKO TNG TPATTeCag Ogv
MTTOPEI v UTTOKATOOTACEI TTAAPWG TIG QAVETTAPKEIEG TWV  YPAPEIOKPATIKWV
OUCTNUATWY KAl TwV aTToTEAEOUATIKWY dladikaoiwyv. Or1 d1adIkaoieg OTIG
UTTNPECIEG MPTTOPOUV VA TTPOKAAEOOUV Kol OUOAPEOCKEIEG TTOU TTIBAVOV va
@Odoouv va atrelNoouv TR Oxéon ME Tov TTEAATn, OTavV UTTAPXEl MEYAAN

dla@opd PETALU UTTOOXECEWV(ATTO T OlIOPAMION) Kal TTPAYyUATIKOTNTAG. 2€



YEVIKEG YPAMMPEG OTOIXEIQ TTOU YTTOPOUV VA UTTOOTNPICOUV TNV OPOAR por Twv
O1adIKAOIWY, EKTOG aTTd TNV EKTTAIOEUON TWwV UTTAAANAWY, €ival n TTPOCEKTIKA
NAEKTPOVIKN €EUTTNPETNON, N AEITOUPYIKI OPYAVWON TwV TAUEIWY, N €CEIOIKEUON
/egaTouikeuon UTTNPECIWV Kal €va ouoTnua emavopbwong Aabwv (service

recovery).

2.7 YANikég Ymrodopég (Physical Facilities)

Omwg Tpoava@épage  of UAIKEG UTTOOOMEG YIa TIG ETAIPEIEG TTAPOXAG
UTTNPECIWV KAl  ETTOMEVWG  TIGC TPATTECEG MTTOPOUV  va  dladpauaTiocouv
KaBopIoTIKO pOAO OTnv eTmTUXiO i atmoTuxia TNG €TaIpEiag. To yeyovog Ot o
TTEAATNG KATA TNV AAANAETTIOpaOT) Tou PE TNV TPATTeECa dev €xel KATI ATrTd OTA
XépIa Tou (OTTWG CUUBaiVEl YE TA TTPOIOVTA) ECUYWVEI TN ONUOCIA TWV KTIPIWV,
€COTTAIOPWY, YPAQPEIWV Kal avOAWOCIMWY TToU Xpnolgotrolei n Tpdarela. Eivai
EVOEIKTIKO OTI OI €AANVIKEG TPATTECEG «piXvouv» HEYAAO PAPOG OTnV evidia
EMPAVIOTN TWV UTTOKATAOTNHATWY TOUg, TN onuacia tng diakdéounong, Tou
KAIJOTIOPMOU KAl QWTIONOU, TwV XPWHATWY Kal YEVIKA OTa OTOIXEia TTOu
ouvaTtToTEAOUV YIa TO JAPKETIVYK Ta «atmospherics», oTnv TpooTrdBeid Toug va
«BydAouv» Tnv eikOva TTou €TMBUPOUV. O oxedlaopdg Twyv eykaTaoTdoewyv Ba
TIPETTEl VA YiIVETAI JE TPOTTO TTOU VA OIEUKOAUVEI TNV TTWANGCN TNG UTTNPECIAG, Kal
TTAPAAANAQ, va divel TIG KAAUTEPEG DUVATEG EVTUTTWOEIG KAl EIKOVES. QG yVwoTo
AAwoTe Coupe OoTNV €TTOXN TNG €IKOVAG. A TTapAdelyua 10 TTOPTOKOAI XPUWHO

NG Nova Bank Atav KATI TTOU CUVETEAEDCE OTNV ETTITUYXIA TNG TPATTECAG.



KE®AAAIO 3: To BRAND MANAGEMENT 2TON TPANEZIKO KAAAO

3.1 O1 AA\ayég oTov MNaykéopio Tpatreikd XapTn

'?H @uon Tou avTaywviopoU Kal o POANOG TOU HPAPKETIVYK YIA TIG TPATTECEG EXEI
METAAAQXTEI ATTO TOV AVTIKTUTTO TTOU TTPOKAAECE N vEa TeEXVOAoyia (6TTwG fTav Ta
ATMs apxIkd kal n duvatoTnTa YIO APECES TTWANOCEISC PHECW TNAEQWVOU Kal
internet oTn ouvéxelia) kal n amopubuion (de-regulation) Katd TIG TEAEUTAIES
oekaeTieG. H atmmopuBuion ouciaoTIKA £€0TTA0E Ta OEOPA AVAPECA OTIG AYOPES
XPNHUATOOIKOVOUIKWY UTTNPECIWV (KATOBEOEIG, A0@ANICEIG, TTIOTWTIKEG KAPTEG,
OUVTAEIOOOTIKA TTPOYPANUATA KAl ETTEVOUCEIG) KAl ETTETPEYE OE ETAIPEIEG TTOU
OpaCTNPIOTTOIOUVTAV OE Hia POVO ayopd va MPETATINONOOUV Kal O GAAEG.
MAAIOTO O€ OPIOUEVEG TTEPITITWOEIG, YVWOTEG eTaipeieg (high street brand
names) AAAwV KAGOWV €10XWPNOAV OTO OUYKEKPINEVO XwpPo. O1 TTEPITTITWOEIG
NG Virgin tou Pitoapvr Mmpdvoov kai Tng Marks& Spencer otnv AyyAia

oiyoupa dev gival o1 JOVADIKEG.

To amotéAecpa ATAv n €VioOn TOU QVTOYWVIOUOU HE TTOAAEG TpATtreleg va
ETTEKTEIVOVTAI O€ VEEG OPACTNPIOTNTEG KAl PE AANEG eTAIPEiEG va apyiouv va
TTOPEXOUV Ta TTAPAdOCIOKA TPATTECIKA TTpoiovTa. [OAAEG eTaIpEieg TTAPOXNAG
XPNHUATOOIKOVOMIKWY UTTNPECIWY OKPIBWGS YIa va aTTo@uUyouVv TNV augavouevn
apeBaidTNTA KAl TOV AVTAYWVIOUO APXIoAV VA ETTIKEVIPWYOUV TO EVOIOPEPOV
TOUG O€ TTIBAVEG ECAYOPEG KAl OUYXWVEUOEIG. Ta KEPON AUTAG TNG OTPATNYIKAG

mepIAAPBAvouV TRV augnon Twv HeyEBWvY, MEIwPEVA KOOTN Kal OTTOKTNON

' Harris Greg, “The Branding of Banks:How Financial Services Firms are
Marketing Themselves”, www.ftmastering.com/mmo/mmo06_5.htm
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IKAVOTATWV OE ayopég TTou Ogv aTToTEAOUCAV TOV TTUPAVA TwV gpyaciwv. a
Tapadeiyua n Lloyds/TSB’s 1poTiunce tnv e€ayopd HIag oeipds dIOQOPETIKWV
ETAIPEILV VIO VA ONUIOUPYNOEl £€va dIAPOPOTTOINKEVO XOPTOPUAAKIO UTTAPECIWV
TTOPA TNV ECWTEPIKN avaTtrTugn. H xwpa pag 1n dekaeTia Tou 90’ akoAoubnoe Tig
€CENICEIC OTO OUYKEKPIUEVO ONnuEio Kal €101 O TPATTECIKOG XAPTNG ONUAdEUTNKE
ammoé piIa ogIpd €6ayOpWV KAl OUYXWVEUCEWV TTou AAAagav Ta TpatTeCika

Opwueva.

O autavépevog avriaywviopog €xel odnynoel O0€ JIO ONUAVTIKA augnon oTta
€€000 UAPKETIVYK TTOU €ival aVAYKAOPEVEG TTAEOV Ol ETAIPEIEG TOU YEVIKOTEPOU
KAGOOU va datravouv. e TTOAEG XWPEG Ol CUYKEKPIUEVEG ETAIPEIEG Eival TA
dpupaTa  TTOU EOOEUOUV TA TTEPICOOTEPA VYIa Tn OdIAQAUICH TOoug aTTo
oTToIadATTOTE AAAN €TaIpEia AAAOU KAGOOU. H xwpa pag oagwes Kal Oev aTTOTEAEI
eaipeon, agou n TPooTTdbela TTPOLROANG TwV TPATTECWYV HECW XOPNYIWVY,

dla@nuicewyv Kai Ox1 JOvo gival oho@Aavepn 0TV KABNUEPIVH Hag Cwi.

3.2 Brand (Mapka) ka1 Agia Mdapkag (Brand Equity)

[MpoToU pTTOUUE OTA TTIO €CEIBIKEUPEVA BEPATA TTOU APOPOUV QATTOKAEIOTIKA TO
branding Twv TpatTefwv KaAd Ba ATav va e¢eTdooupe yevikd To branding, kabwg
kKai tov 6po “brand equity” n adia pdapkag. OTTwg avogépaue o€
TTPonNyouUhEVa OnuEic TNG €pyaciag Mag, apyxikd To brand management
BewpouTtav cuvdedePévo PE Ta TTPoIoVTA. Mia TTTUXr) AuTiG TNG TAONG QaAiveTal
Kal a1TOd TO yeyovog OTI oTnv eAANVIKY YAwooa o 6pog brand management €xel

METAQPOAOTEI WG «dI0iKNON ETTWVUPOU TTPOIOVTOS». PUOIKE 0 OPOG auTOG TTAEOV



ouvnBiceTal va XpNOIYOTTIOIEITAI TTEPICTOTEPO YIa AOYOUG EUKOAIOG Kal OXI ETTEION
UTTOKPUTITEI TOV ATTOKAEIOPO TWV UTTNPECIWV. EEGAAOU UTTApXEl €DW Kal TTOAAG
XPOVIO EKTETAUEVN CUP@WVIa OTI oI TEXVIKEG ToUu brand management Bpiokouv
EQAPUOYN KAl OTIG ETAIPEIEG TTAPOXNS UTTNPECIWV. [T auTd Kal 0 6pog Ba TTPETTEI
VO XPNOIYOTIOIEITAl XWPIG KA atmmoAUTwg Oldkpion. Map’ 6Aa autd pia
TIPOOEKTIK} avaoKOTTNON OTn OUVOAIKA BIBAloypagia/ apBpoypagia TOU
branding amrodeikvuel 6T o1 BewPNTIKOI TOU PAPKETIVYK £XOUV aOXOANBEi TTOAU
TEPIOOOTEPO  ME TO branding Twv KATAVOAWTIKWY  TTPOIOVTWY  TaXEiOg
KukAogopiag (Fast Moving Consumer Goods-FMCG) 1Tapd pe 10 branding Twv
uTTNPEEoIWV. AKOPa AlydTeEpo €xouv KartatmaoTei pe Ofpata branding oTov
XPNUATOOIKOVOMIKO Kal TPATTECIKO KAADO. 2Tn Ouvéxelm Ba egeTGoouuE T
TTaPATTAvVW BEPaTa, woTO00 apXIKA Ba ATaV CWoTO va OOUPE CUVOTITIKA TOUG
AGYyOUG yia TOug oTToioug TO branding BpPIiOKETAI CUVEXWG OTO ETTIKEVTPO TNG

OTPATNYIKAG HAPKETIVYK.

*To branding €ival ye dilagopd évag atrd TOUG TTIO ONUAVTIKOUG TTAPAYOVTEG
TTOU KaBopiouv Tnv eTTITUXIO A aTTOTUXIO £VOG TTPOIOVTOG ) MIAG UTTNPECIAG OTNV
ayopd kal Traifel KaBoploTikG POAO OTO TTWG YiveTal avTIANTITH a1td TO
QYyOpPaOTIKO KOIVO N €IKOVA TNG TalpEiag “triow atrd 1o brand”. Me dAAa Adyia 1o
brand dev armroteAei pia atrAr} ateikdvion evog TTPOIOVTOG HIAG ETAIPEIAG, OAAG
éva oUPBoAo Tng idlag Tng etaipeiag. YTTApxouv TTOAAATTAG avTaywVIOTIKA
TTAEOVEKTAMOTA TTOU OXETICOVTAI PE TIG 1I0XUPES MAPKES. KaTapxdag, o1 TTEAATEG
gival TTepIooOTEPO TTPOBUPOI va TTANPWOOUV PeYaAuTepn TIUA (price premium)

ylo va aTToKTAoOUV Ta ayarrnuéva toug brands. ETriong, uia ioxupr pdpka

b “Brand Loyalty’s Influence on Consumer Behavior”,
http://il.essortment.com/brandloyalty pgk.htm
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atrAotrolei o€ peyadAo BaBuo Tig emAOYEG Twv TTEAATWYV. OTav évag TTEAATNG EXEI
ayopdoel éva brand d¢ xpeldletal va TrepAcel {ava atmd Ta KAACIKA oTddIa
dladikaoiag AQpewg ammogaong, aAAd avtiBeta Ba kaBodnynBei amd Tnv
TapeABovoa Tou eptreipia. Emimrpdéobetra o1 Wilke & Zaickikowsky (1998)
UTTOYPOUMiCouv OTI Ta dldonua OnRuaTa, €iTe TTPOKEITAl YIO TTPOIOVTA 1 VIO
UTTNPECIEG, ATTOTEAOUV TTIOTOTTOINTIKO TTOIOTNTAG, MEIVOUV TOV  AVTIANTTITO

KivOUVO, ETTIKOIVWVOUV KOIVWVIKH KATOIWoN Kal ELTTVEOUV EUTTIOTOOUVN.

40 KaTtavaAwTtAg Tou 21% aiwva eival TepIcoOTEPO HOPPWUEVOS OTTO TOUG
YOVEIG Tou, JeyaAwpévog o€ Eva TTEPIBAAAOV EIKOVWY, AXWYV, KIVOEWV Kal VEWV
KOIVWVIKWYV PEUMATWY Kal apEoKeTal 0TO va TTPoRAAAETal, va @aiveTal. Me GAAa
AOyIa gival TTEPICOOTEPO EYKEPAAIKOG ATTO TOV KATAVOAWTH TNG OEKAETIAG TOU
1970. KatavoAwvel eTTOPEVWG brands Ta OTTOI0 CUPHPETEXOUV OTNV KOBNUEPIVA
TOoUu (W Kal goipddovTal Toug aywveg Tou. H pdpka atroTeAEi KATI TTEPIOCCOTEPO
ammd pia utrnpeoia | Tpoidv he ovoua. Eival Tautdxpova pia AEITOUPYIKY Kal
ouvalioOnuaTIK aTTAvinon OTIC AVvAyKeEG Tou KaTavaAwTr). O KATavaAWTEG
¢nTouv atro Ta brands pia HOPEr AUTO-EKPPACNG PE TNV OTTOIQ va TAUTIOOOUV
Kal va d1a@opoTroinBouv atrd Tov UTTOAOITTO KOOWOo. O1 KATavVOAWTEG HIOG
OUYKEKPIUEVNG MApPKAG dev gival TTia atrAd  TTabnTikoi KaTavaAwTég, aAAG
apyifouv va aioBdavovtal Kal va dpouv oav PJEAN piag kovotTnTag. Autd 1o TTaB0g
Kal n TaUTION TTOU VIWBOOUV CUXVA APKETOI TTEAATEG £XEl 0BNYNOEl TOUG €10IKOUG
TOU JAPKETIVYK VO KAVOUV AGYO yia «cult brands», OTIG TTEPITITWOEIG EKEIVEG TTOU

n AaTpgia Twv «TaygEVWVYY TTEAATWY @TAVEl OTa Opla TNG Aatpeiag. Ta

" NatravdpotroUAou ABav.X., “To Emrwvupo Mpoidv ZuvreAeaTg AvaTTTugng”,
OikovouIkog Taxudpouog, 20 Mdiou 2004




emTuxnuéva brands eival autd TTou €yKaipa TTPOCOPUOCTNKAV G AUTEG TIG

€CENICEIC 1 O€ PEPIKES TTEPITITWOEIS AKOUA KAl TIG dnuioupynoav.

BYopewva pe TNV KaBiepwuévn KGBe AUYOUGTO Karatagn tng agiag Twv
TTAYKOOUIWV brands atrd 1o mepIodikd «Businessweek» kal TV €CeIBIKEUPEVN
etaipeia Interbrand ta déka (10) TToAuTiuOTEPA brands yia 10 £10¢ 2004 cival Ta

TTAPOKATW:

MNivakac 1:Ta 10 MNoAutiydTtepa Brands otov Koguo 10 2004

Ala Brand Name Agia (81G. AoA.)
1 Coca-Cola 67,39
2 Microsoft 61,37
3 IBM 53,79
4 General Electric 44 1
5 Intel 33,5
6 Disney 27,11
7 McDonald'’s 25

8 Nokia 24,04
9 Toyota 22,67
10 Marlboro 22,13

Mnyn :Kuplakdrikn EAeuBepoTuTria

"*AMwOoTE Ta 10xUpG brands Sev Trepiopifoval oe €EwTePIKG O@QEAN. Ol
avBpwTtrol viwBouv piIa QUOIK €Agn ammdé Ta Ioxupd brands, kdaT TTOU

MeETa@PAleTal o€ PIa peyAAn deCapevy TOAEVTOU, ATTO TNV OTToia n €TaIpEia

> Apakotroulog Maulog, “Mpoidvia pe Mavdua Aveaptnoiog”, KuplokdaTikn
EAeuBepotutria (€vBeTo Oikovouia), 29 AuyouoTtou 2004

' Root Stephen, “Branding for Banks”, UBS News for Banks, IV 2003,
www.prophet.com/knowledge/articles/downloads/Branding
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MTTOPEI va €TTIAECEI TTIPOOWTTIKO. 1" auTd Kal pia Tpatreda otTwg n Citibank eival
o TMOAavO VA CUYKEVTPWVEI «AEI0O» TTPOOWTTIKO atmd uia donun Tpdrmrela.
MAGAIoTa OTAV TO OUYKEKPIYEVA ATOPA TTPOCANPOOUV atrd TNV eTAIpEia Kal douv
OTI N €IKOVA TTOU gixav yia 1o brand emBeRaiwveTal, TOTE N €TaIPEia £XEI KEPDIOEI

TTOAAG TTEPIOTOTEPA ATTO €vav KAAO UTTAAANAO.

Na 1o brand A4 TN pdapka éxouv d00¢ei TTOAAOI opiopoi. Apxikd Oa
avagépoupe Tov oplopd Tou Kotler (1991), o otroiog opiel TN pdpka w¢ 10
ovoua, To ocUPBoAo, Tov 6po, TO OXEDIO I TO CUVOUAOHS OAWY TWV TTAPATTAVW
TTOU OKOTTO €XOUV va TTPoodIopifouv Ta ayaBd 1 TIS UTTNPECieg Kal va Ta
gexwpifouv atrd Toug avtaywvioTéG Toug. O idI0g ouyypagEéag avapEPEl O0TO
BIBAio Tou ‘Principles of Marketing’ (1999) 6m icwg n o gexwploTh/
OIAKEKPIYEVN IKAVOTNTA TTOU TTPETTEI VA £XEI VG eTTayYEAPATIOG marketer gival n
IKOVOTNTA TOU va ONUIOUPYEI, va CUVTNPEI, va TTPOCTATEUEI KAl VO EVOUVOUWVEI

¢éva brand.

ECAANou oupgwva pe Tov Aaker (1991), papka gival To dIAKPITIKO Ovoua Kai/f
OUMBOAO TTOU ATTOTEAEI TNV TAUTOTNTA TWV TTPOIOVTWYV ] TWV UTTNPECIWV HIOG
ETTIXEIPNONG KAl TO OTTOI0 OIAPOPOTIOIEI AUTO TO TTPOIOV Il TNV UTINPECIa atmod
ekeiva/eg Twv avraywviotwy. O idlog Tovidel 0TI OTav XPNOINOTTOIOUUE TOV OPO
MAPKO €VVOOUME OUVRBWG Ta €EAG TPiO OTOIXEID: TO OVOpA TnG MAPKOAG, TO

OUHMBOAG Kal TO CAOYKAV.

To 6voua gival To BaCIKOTEPO ICWG CUCTATIKO OTOIKEIO PIAG HAPKAG KOI ATTOTEAET

TN Bdon otnv otoia Ba oTnPIXBoUV Ol ETTIKOIVWVIAKEG TTPOOTTABEIEG UIOG



emxeipnong. ETimmAéov 10 dvopa dnuioupyei CUVOETEIC O1 OTTOIEG OKOAOUBOUV TN
MAPKaA yia 600 XPOVIKO dIACTNPA auTh €XeEl TO iBI0 Ovopa, TTou ouviBwg eival
OeKaETIEG 1 KAl egKaTOVTOETIEG. Mia TpATTe(a, OTTWG KABe AAAN eTTIXEipnon,
TPETTEL va  ETTIAEYEl €va  I0XUPO OVOoPd TTOU VA  OUYKEVTPWVEL Ta  €ENAG
XOPOKTNPIOTIKA:

- Na dnuioupyei BETIKEG CUOXETIOEIG UE TN HAPKA

- Na €ival eUKoAo va atrouvnuoveubei

- Na ouvdéetal apuovIKa he To UPBOAO Kal TO OAOYKaAV TNG TPATTECAG

- Na diakpivetal eUKOAa o€ oxXEon KE TIG AVTAYWVIOTPIEG UAPKES

Otav pIAGpe yia oUPBoAa evvoouue KATTOIO OTOIXEIO TNG MAPKAG TTOU TNV
SiagopoTrololy  aTmd TIC UTTOAoITTeS. 'To oupBoAo uTopei va eival éva
YEWUETPIKO oXAMa, éva tagline, €vag XapaKTApAg, IO OTITIKA METAQOPd, éva
XPWHA, PIa XEIPOVOMia, MIO MOUCIKA VOTA, £va TTPOYPAPMA, £va QVTIKEIMEVO N
KAatrolo logo T1ou TpooTTafei va ONMPIOUPYNOEl avayvwpIoINOTNTA, OETIKEG
OUVOEOEIG KAl aQooiwon Tou kKatavaAwTth) oTn pdpka. Kal oTig eAANVIKEG
TPATTECEG KATTOIOG PTTOPEI va BIOKPIVEI MIA TTOIKIAIG OTA OuaTd, atmd TTPOTONEG

APXAiWV TTPOCWTTWYV PEXPI EPEUPETIKA YEWMPETPIKA OXEDIAL.

To ogAdykav gival pia oeipd Aé¢ewv (ouvnBwS piIa TTPOTACN) TTOU TTPOCIdElI OTN
MAPKa oToIKEia TTOU OEV PTTOPOUV VA dWOOUV atTd POva Toug éva Ovouad R Eva
oUPBOAO, evduvapwvovtag Tn oX€éon Tou TrEAATn pe v eTaipeia. Ta
emTuxnuéva oAdykav €ivalr ouvhBwg oUvToud, EUKOAOQTTOUVNMOVEUTA Kal

TTPOKAAOUV evdla@Epov. H gutTeipia atrd 1a didgopa brands 6Awv Twv KAGdwv

""Aaker David A., Joachimstahler Erich, “Brand Leadership”, The Free Press,
New York, 2000



OEiXVEl OTI TIG TTEPIOCOOTEPEG POPES Eival KAAO TO iD10 OAOYKAV VA XPNOILOTTOIEITAI
yla MeYAAO XpovIKO OdldoTNUA WOTE va TTPOoodidEl KATTOIO OUYKEKPIPEVN
TQUTOTNTA OTO brand. 2tov Tpamre(ikd KAGOO TO TTOPATTAVW QAIVOUEVO
TTOPATNPEITAI O OQPKETEG TPATTECEG TOOO OTO ECWTEPIKO KAl OTO EEWTEPIKO.
MAAIOTO yIa KATTOIEG TPATTECEG TO GAOYKAV TOUG QTTOTEAEI TO OfjUa KATATEDEV TOU
brand.

EvOeIKTIKG Ba avagpepBoUV TTaPAKATW PEPIKA XOPAKTNPIOTIKA OCAOYKAV TTOU KATA
KAIpoUG xpnoigotroindnkav atrd 1pamedeg 1000 otnv EAAGda 600 kal oTo
e€wTepIKO. Eival pdAiota eudidkpitn n TTpooTrddsia NG KABe TpdtTeCag va
TTPOOTTaONCEl va Tovioel 0TO OAOYKAV KATTOIO XOPAKTNEIOTIKO, TTou n idia
TNOTEVEI OTI UTTOPEI VA ATTOTEAECEI IOXUPO QVTAYWVIOTIKO TTAEOVEKTNUA. ZXETIKA
XOPAKTNPIOTIKA JTTOPEl va atmoTeAéoouv TO MEYEBOG TOU Opyaviopou, n
adIAKOTIN TTAPOXN UTINPECIWY, N TTapddoon TnG TPATTECAG, N EVAANOKTIKA
TPOTTECIKI | AKOPA Kal O TOTTOG TTpoéAsuong tng Tpdmelag. Kamola TéToia

oAdyKav TTapaTiOevTal OTOV TTAPAKATW TTiVaKa:

MNivakac 2: XapaktnploTIKA ZAoykav Tpatrelwyv

Tpatredikdég Opyaviouog ZA6ykav
EBvikn Tpatreda MeydaAn kai ouyxpovn
Eptropikf Tpdtrela MpdowTro pe TTPdoWTTO
lovikA) Tpdtrela Mapadooiakd ocuyxpovn
Citibank Etreidny n Citi dev kolpdral ToTe
Swiss Bank Corporation H EABeTIKA Tpdtreda-kKAEIdi
Barclays Mia peydAn Tpdtreda o€ éva peyalo
KOO0
U.B.S H pn ouvnBiopévn Tpatredikn
B.H.F Eptropikoi Tpatreiteg atrd apadoon

Mnyn: Kwv/ vog X. AuptrepétToulog



2uvexidovtag Ta yevikOotepa oXOAla yia 1o branding, ¢exwploTdg €ival Kal o
opiopdg Twv Chernatony & Dall’Olmo Riley (1998) , duo ouyypa@éwv TTOU
éxouv aoxoAnOei 1diaitepa e 1o branding Twv uTINPECIWY. AuToi TTEPIYPAPOUV
T0 brand cav éva oikodounua (construct) TTOAWY dIKOTACEWY, TTOU QTTOTEAEI
éva Hiyua AEITOUPYIKWY KAl CUVAICONPATIKWY AglwV PHE OKOTTO va «KAAUWEL» TIG
AEITOUPYIKEG ATTAITAOEIG KAl WYUXOAOYIKEG aVAYKESG TwV KaTavaAwTwy. ‘Evag atmd
TOUg O0TOXOUG Tou branding €ival va Kavel Tn pdpka povadikh OTIG dIa0TACEIG

TTOU €ival ONUAVTIKES VIO TOUG KOTAVOAWTEG.

Evdiagépov mTapoucidlel kai n atrown Tou CEO tng Amazon.com, Jeff Bezos, o
oTT0ioG Pe atmmAd Adyia dnAwvel OTI «brand €ival Ta TTPAyPATa TTOU AéveE Ol
avBpwrTrol yia oéva (To TTPoIdV, TNV UTTNpEoia A Tnv eTaipeia) étav dev eioal

TTOPWV».

Mia TTOAU 101QiTEPN KAI TTOPACTATIKN TTEPIYPAQN yia TO branding €xel yivel ammo
Tov Jacques R. Chevron (2000)18. O ouyypagéag utrooTtnpiCel OTI yia va gival
EMTUXEG €va brand POKPOTTPOBECHA TTPETTEI VA UTTAPXEI cuvVaIoONPaTiKO dETIUO
QvAPECO OTOV KATAVOAWTH Kal auTtd TTou 170 brand avrimpoowTtrevel. MdaAioTa
TTAPOMOIAZEl QUTAV TNV KATACTOON Ooav £vav YAUOo TToU YivETal avAuESa OTIG dUO
TTAeUPEG. QOTOOO YIA VA YiVEI O CUYKEKPIMEVOS YAPOG O KATAVOAWTHG Ba TTPETTE
va ekTIUAoel oTo brand Ta idla TTpoodvTa TTOU Ba eKTINOUCE KAl O€ dIa/éEvav
evdexouevn/o ouduyo, dnAadn Ta QUOIKA XAPAKTNPEIOTIKA (TTOOO OPopYo cival) ,
TO OTUA (TTWG TTapouaciadel To idlo To brand Tov €auTO TOU) KAl TO XAPOKTHPA (TO

OTOIXEIO TTOU Ba KPATHOEl TO YAUO yia JeydAo didoTnua).

'®*Chevron Jacques R., “Give Your Brand in Marriage”, http://www.jrcanda.com/art-
brandmarriage.html, April 2000



http://www.jrcanda.com/art

Ooov agopd 10 brand equity, Tnv agia pAPKAG —yla TNV OTTOI0 AVAQEPAUE
MEPIKA OTOIXEIO OTNV aPXN TNG EPYACiag- Ol OPIoUOI TTOU €xouv 0Bt ival TTapa
TTOAMOI aAAG n TTASIOYPN@Ia TOUG ETTIKEVTPWVETAI OTOUG idIOUG TTAPAYOVTEG.

EVvOeIKTIKG Ba ava@époupe HEPIKOUG TTAPAKATW:

O Farquhar (1989) mrepiypdel TNV agia TNG JAPKAG WG TNV TTPOCTIBEPEVN agia

TTOU TTPOOBETEl TO brand oTo TTpoidv (uTTnpPEaia).

O Keller opiCel TNV agia pApKAG WG TNV QVTITTPOOWTTEUON TNG agiag evog
TTPOIOVTOG (UTTNPECIAG) YIa TOV KATOVOAWTHA, TTépa ammo Tnv agia TTou Ba
TIPOEKUTITE yIa €va GAAO TTAVOUOIOTUTTO TTPOIOV (UTTNPEDia) Xwpig OPwG TO

Ovopa TNG HapKag.

Opoiwg kal o Leuthesser (1995) Bewpei 0TI N agia uapKAg AVTITTPOCWTTEUEI TNV
agia Tou €xel éva TTPOoIOV (UTTNPECIA) YIO TOV KATAVOAWTA Kal N OTToid ToV 0dnyEi
OTO va TO (TNV) €TTIAEEEI EvavTl KATTOIOU GAAOU TTPOIOVTOG (UTTnpeoiag). Me dAAa
Aoyia  n agia pdpkag avrimrpoowTrevel TO0 BaBud OTov OTT0I0 TO OVOMA MIOG

MApKag TTPoodidel agia oty idla TNV UTTNPETIA.

O Aaker (2001), o1 amoyelig ToU OTIOIOU €ival Kal Ol TTO ETMIOPACTIKEG OTO
OUYKEKPIPEVO BEua, atr’ TNV TTAEUPA TOu TTEPIYPAPEI TNV adia YAPKAG WG Eva
OUVOAO OTOIXEiIWV evepYNTIKOU Kal TTAONTIKOU TTOU ouvdéovTal e TN MAPKA, TO
Ovopa Kal Ta OUPPBOAA TG, Ta OTToia TTPOCBETOUV | APAIPOUV ATTO TNV agia TTou

TTAPEXETAI ATTO TO TTPOIOV ) TNV UTTNPECIA O€ MIa ETAIPEIQ KAI/f) TOUG TTEAATEG TNG



eTaIpEiag. Zupewva pe Tov idlo (1991) o1 TTNYEG TNG agiag pdapkag gival OTTwg

EITAUE Ol TTAPOKATW:

MpooAAwon otn papka (Brand Loyalty)
Avayvwplioigotnta pdpkag(Brand Awareness)
AvTIANTTTA TTo1I0TNTA pApKag (Perceived Brand Quality)
2uvdéoelg e Tn Japka (Brand Associations)

AAAa oToIXEIO

MoAAG ammé autd TTou avaeéplnkav TTapatmdvw yia TV adia TnG PApKag

ouvowifovTtal 0TO dIAYPANUA TTOU AKOAOUBEI:



[Ipooniwon ot pépko
(brand loyalty)

Avayvopiootmro

LOPKOG
(brand awareness)

Mewwpévo k66T0G
LOPKETIVYK

Epmopucr avénon
Aod0TIKOTNTAG KEPUAUI®MY
[Ipocéiiuon VE®V TeAATOV:
Anovpyia
avayv/potnTog
EmBefaionon
[epiodog avtidpaong oTig
OTENEG TOV OVTAY®VICTOV

Brand
Equity

AvtiAnmm) TodtnTo
(perceived quality)

Aowrol cvoyetiopot:
E&oweimon-mpotipnon
Mo apocinong
MeAétn g enmvopiog

v

[Ipoocpépet a&io oTovg
KOTAVOAWOTEG LECW:

Epunveloag/eneepya
clog TANpoPoPLOV
Z1youpig otnv
OYOPOOTIKY
TANPOGOPTON
Ixavomoinom and

xpron Tov
TPOIOVTOG

\ 4

Aodyor yio ayopd mpoidvtwv
Awgpoponoinon/tonofétnon
Ty

Kavéiio dtovopng
[Ipoekthoeig

\ 4

l

YvoyeTiopol péprog
(brand associations)

\ 4

Awdikacio vrootnpEng
Aodyor yio ayopd
Anpovpyia Betikng
GUUTEPIPOPAG/TUVUIGONLLAT.
[Ipoekthoeig

Alho oTolyEia

AVTOY®OVIGTIKO TAEOVEKTIILOL

Aidypappa 2: Agia Mdapkag

[pocpépet a&ia oV
enyeipnon péow:

ATOTELECLATIKDV
KOl ATOS0TIKOV
TPOYPAUUETOV
LOPKETIVYK
[Ipoofimwon ot
pépro

Twég/ mepBmpia
KEPOOLG
Enextdoeic paprog
Avénon
amod0TIKOTNTAG
Kepoiaiov

AVTayovioTikO
TAEOVEKTILLOL

Mnyn: Kim B.Clark, Steven C.Wheelwright, “Managing New Product and Process
Development- Text and Cases”, The Free Press




3.3 To Branding oT1ig Etaipeieg Mapoxng Ymnpeociwv (Services

Branding)

19’Omog ava@épape TTapatrdvw 1O branding oOTIC uTTNPEeoieG dev €xel Ppedei
IDIAITEPA OTO ETTIKEVTPO TWV BEWPNTIKWY TOU JAPKETIVYK. Towg pia airia va givai
TO OTI JOVO TO 23% TWV EUTTOPIKA KopuPaiwv TTaykOouiwy brands eival brands
TTOU aVNKOUV o€ eTaIpeieg TTapoxng uttnpeoiwy (Chernatony, Segal Horn, 2001).
I’ autdé kar o1 McDonald kai Chernatony (1998) utrootnpifouv 611 oI
TpooTdBeieg branding otov KAGdO Twv uTtnpeoiwv Ogv oupfddicav i dev
oupPBadi¢ouv pe TNV avattuén Tou kKAGdou. OTtwg Aéel o McDonald (2001), av
KAl Ol apX€G Tou UAPKETIVYK Kal Tou branding eival Baoikd ol idieg 1600 yia

TTPOoIOVTAa 60O KAl YIa UTTNPETIES, UTTAPXEI OIAPOPOTTOINCN OTNV £€QAPUOYI| TOUG.

O1 Onkvisit kar Shaw (1989) diékpivav Tnv TTpoo@PePOPEVN UTTNPETia og dUO
emrireda: Tov TUTTO (form) kai 10 brand. Na TTapddelyua o1 TMOTWTIKEG KAPTES
€Xouv TTOAAOUG BIaPOPETIKOUG TUTTOUG 1] HTTOPOUV va TTAPOUV dIAPOPES HOPYPEG,
OTTWG KAPTEG TPATTECWV, AEPOTTOPIKWYV ETAIPEIWV A TTOAUKATAOTNUATWY. KaBepia
aTTd QUTEG TIG MOPQPEG aTTaITEl EEXWPIOTEG KAl OIAPOPETIKEG TTPOOTTIABEIEG
branding. Me dA\a Adyia TTpoTeivouv TO Aavodpiopa dIa@opeTIKwyY brands yia

OIAPOPETIKOUG TUTTOUG UTTNPETIWV.

¥ Moorthi Y.L.R, “An Approach to Branding Services”, Journal of Services
Marketing, Volume 16- Number 3, 2002



O1 Dobree kai Page (1990)20 TEOTEIVAV TTEVTE PAUOTA YIA ATTOTEAEOMATIKO
branding utrnpeoiwyv. Autd gival Katd oeipa:

(1) To xriowo piag «mpoTaocng/dnAwonsg» yia 1o brand (building a brand
proposition)

(2) O UTTEPKEPATUOG E0WTEPIKWY EUTTOdIWV (overcoming internal barriers)

(3) Zuykpion TNG ATTOBOONG TNG ETAIPEIAG O OXEON ME TIG UTTOOXEOEIG TNG
«1pdéTaoneg» (delivery against proposition)

(4) Zuvexn BeAtiwon (continual improvement)

(5) EtrékTaon (expansion)

Mpdteivav  etmiong TNV avaTITugn €vOG €0WTEPIKOU «OUUPBOAdiou yia TIG
TIPOCPEPOPEVEG UTTNPEDIEG» £TOI WOTE OAA T ETITTEdA TOU OPyaVIOUOU va

Bewpouv 10 brand cav dIKr] TOUG IBIOKTNTIA.

210 Olins (1995) ToviCel 6TI yIa TIC ETAIPEIEC TTAPOXAS UTTNPESIWIV CUXVE UTTEPXEI
éva emmTpooBeTo diAnpua, dnAadri av 1o branding TTPETTEl va ETTIKEVTPWOEI
OUVOAIKG OTnv TautOTNTA TOU Opyaviopou (corporate branding) r av €ugacn
mpétrel va 000l og LEXWPIOTA TTPOIOVTA Kal UTTNpPEoieg. H TautoTNTA TOU
opyaviopou, ouugwva pe Ttov Balmer (1998) trepidapBdvel 1o «nBog, TOUg
OKOTTOUG Kal TIG O&ieg TTOU KAVOUV €vav Opyaviouo va geXwpifel Kal va

dlagopoTrolgital amrd Toug aviaywvioTéG Tou». O idlog oTevel 611 éTav PIAGUE

? Dobree J., Page A.S., “Unleashing the Power of Services Brands in the

1990’s”, Management Decision, 1990

21 Malcolm H.B., McDonald, De Chernatony Leslie, Harris Fiona, “Corporate
Marketing and Service Brands- Moving Beyond the Fast-Moving Consumer
Goods Model”, European Journal of Marketing, Volume 35 Number 3 /4 2001




yla corporate branding Tpétrel oTta apyIKG 4P’s TOu WiyuaTog WAPKETIVYK va
TTpooBéooupe  GAAQ 6P’s, donAadfi T @lAocogia (philosophy), Tnv
TTPOOWTTIKOTNTA  (personality), Toug avBpwtioug (people), TNV atmrédoon

(performance), Tnv avtiAnwn (perception) kail TNV TOoTT06£TNON (pPOSitioning).

O Levy (1996) cup@wvei 0TI emITUXNKEVA ONUATA OTIG UTTNPECIEG PTTOPOUV va
avatrTuxBouv Baoiopeva oTig apxég Tou branding Twv FMCG. O1 apx€g auTtég
Oev gival AANeG aTTd TOV KOBOPIOPO TOU TTPOIOVTOG KAl TWV WEEAEIWV TOU, TN
dla@opOTTOiNCN Tou brand, Tnv TTapaKivnon TOU KATAVOAWTA Kal TN HETPNON TNG
QUVAMIKNAG Tou TTPOIOVTOG. Me GAAa Adyia O cuyypa@éag TTPOTEIVEI EOTIOON OTA

OTTOI0 AEITOUPYIKA XOPAKTNPIOTIKA TNG UTTNPECIOG.

O1 Simoes kai Dibb (2001) moTevouv 611 T0 branding TTaifel onuavtikd poAo
OTIG ETAIPEIEG TTAPOXNG UTINPECIWY, E€TTEIBN Ta 10XUPAd brands augdvouv Ttnv
EMTTIOTOOUVN TWV TTEAATWV VIO TIG aO0pATEG OIAdIKATIESG, PEIWVOVTAG £TO1 TNV
Eviaon Twv TPIWV EIBWV KIVOUVOU (OIKOVOMIKOG, KOIVWVIKOG, OO0@QAAEING).
EEAGAAou ToviCouv OTI TO branding OTIG UTTNPETIES €ival IAQOPETIKO yiaTi N idia n
eTaipeia  €ivar To  Kupiapxo brand. Or Blankson ka1 Kalafatis (1999)
uTTOypaupiCouv TN dilagopd avAueca OTn QUON Tou TIPOIOGVTOG Kal NG

UTTNPECIag Kal divouv EUQacn oTIg TTPAEEIC KAl CUUTTEPIPOPA TOU TTPOCWTTIKOU.

2201 Chernatony kai Segal Horn (2000) o€ pia TTpoOTIdOsId va avakaAUyouv
TTOI0 €ival OUYKEKPIYEVA KPITAPIA ETTITUXIAG MIOG MAPKOG ETAIPEIAG TTAPOXNS

ETAIPEIWV  €KOVAV MIO €PEUVA, TTOU POCIOTNKE OTIC ATTOWEIG £TTAYYEAUATIWV /

> O’'Cass Aron, Grace Debra, "An Exploratory Perspective of Service Brand
Associations”, Journal of Services Marketing, Volume 17 Number 5 2003




oupBoUAwv oe B€pata branding utrnpeoiwyv. Ta Kupiapxa Tpia OTOIXEIQ TTOU
dla@davnkav ATav n «eoariacuévn tomoBérnony (focused position), n «ouvémreiar
(consistency) kai n urrapén «aéiwvy (values). H eoTiacpévn TOTTOBETNON GAVNKE
va QAVTIKATOTITPICETaI OTNV UTTOPEN MIaG oUVTOUNG Kal oagnig dnAwong twv
woeeAeiwv TToU £Xel To brand yia Toug epyaldopévoug Kal Toug TTEAGTeS. ESaAAoU
n IKavoTNTa TNG MAPKAG va TTOPAPEVEI CUVETTNG O€ OAEG TIC TTPOCOOKIEG Kal
EMTTEIPIEG TWV OPGdwV evdiapEpovTog (stakeholders) gaivetal 611 atToTEAET HIa
Baoikr, av kal 101aitepa OUOKOAN, TTpoUTTébeon emiTuxiag. Ta €mmITUXNUEVA
brands @aiveral va dnuioupyouvTal aTTd ETAIPEIEG TTOU £XOUV ¢ekABapeg, Babid
EVOWMNOTWHEVEG agieg Kal TTPOCWTTIKO TTou «lei» TN pdpka. H €pguva avedelte
Kal Jia o€1pd atrd AAAOUG YEVIKOUG TTaPAYoVTEG 1 AECEIG KAEIDIG, OTTwG €ival n
KETTIKOIVWVIA», N  «KAIVOTOHIO», Ol «OXEOEIG», TO «OuvAioBnua» Kair n
«a@ooiwaon». AUToi Ol TTAPAYOVTEG EPJPAVICOVTAI VO CUVEICPEPOUV OTNV agia Tou
brand, av kai amd poévol Toug dev ATTOTEAOUV KAV OUVONKN ETTITUXIAG.
2UVIOTOMEVN OAWV TWV TTapatmmdvw eival To yeyovog OTI n a@ociwon Tou

TIPOCWTTIKOU TTPETTEI VA TTPONYNOEI TNG AQOTiwong TwV TTEAATWV.

01 Biol OuYYpPOQEig €gepelvnoav TOV TPOTTO HE TOV OTIOIO O  Qgieg
MeETaRIBAlovTal Kal @TAVOUV TOOO OTO TTPOCWTIIKO OCO Kal TOUG TTEAATEG TNG
eTaipeiag, kKaBwg Bewpouv Ta services brands wg éva oUPTTAeypa agiwv. 7
auTév 1o Adyo atreuBuvenkav {ava oe €101IKoUg oupBouloug oe BépaTa branding
Kal y€oa ammd Pia o€Ipd OUVEVTEUEEWY TTPOCTTAONCAV va dIATTIOTWOOUV TTWG

YiVETQl n EMKOIVWVIO TwV alwv OTIG ETTITUXNUEVEG ETAIPEIEG TTAPOXNG

» De Chernatony Leslie, Horn Susan Segal, Drury Susan, “Services Brands’
Values: Internal and External Corporate Communication”, Academy of
Marketing, Annual Conference, 6-9 July 2004



UTTNPECIWY, AVAPECO OTIG OTToieg B€on TrepIwTNG eixav o1 Tpdatreles. Ta
oupTTEpAcPATa gival IBIAITEPA Xpoiua av Kal cupBadifouv pe Ta 6oa €Xouv rdn
eMmwOEei. O1 TTEAATEG TWV ETAIPEIWV AOITTOV QaiveETal VA «uabaivouv» TIG agieg TNG
MAPKOG MEOW TNG OUVOAIKNG euTTEIpiog TTou TTpoo@épel 70 brand (brand
experience), cuptrepIAauBavopévng Kal TNG AAANAETTIOPAONG YE TO TTPOCWTTIKO,
MEOW TWV EEWTEPIKWV ETTIKOIVWVIOKWY TTPooTTabeiwv Tou brand (Siagripion,
ONUAOIEG OXEOEIG) KAl HEOW TWV UAIKWYV OTOIXKEIWV TTOU TTAPOUCIAovTal KaTd Tn
dIdpKeIa TNG TTAPOXANG TNG uTnpeoiag. AT Tnv GAAn ol agieg @T1dvouv OTO
TTPOOWTTIKO PEOW TNG ECWTEPIKNAG ETTIKOIVWVIAG (TT.X. ME TNV TTAPOXI MIOG MIKPNG
KAPTAG YE TNV APIBUNON CUYKEKPIUEVWV AEIWV), TNG ECWTEPIKNG ETTIKOIVWVIAGS (N
dla@ApIon KAVEl TOUG UTTAAANAOUG VO OXNUOTIOOUV Ui AIlYOTEPO UTTOKEIUEVIKN
YVWHN), TWV TTONITIKWV KAl TTPAKTIKWY TOU TUAPATOS avBpwTTivwy TTOpwv (TT.X.
Kard Tn dIdpkela TNG eKTTaideuong) Kal TEAOG PEOW TOU TTAPADEIYHNATOS TTOU
divouv Ta avwTata OTeAEXN TNG dloiknong (kard 1moco dnadry céRovtal TIG

OUYKEKPIUEVEG QEIEG UE TN CUMTTEPIPOPA TOUG).

3.4 O1 Amoyseig yopw atré 1n Znuacia tou Brand Management yia T1ig

Tpdatreeg

O1wg avo@épape o€ TTPONYOUUEVN EvOTNTA TNG £PYOCIAG JAG O AVTAYWVIOUOG
QVAPECT OTA XPNMATOTTIOTWTIKA 10pUuaTta yIvoTav oAoéva Kal TTIo €viovog, |’
aTTOTEAEOUA OAEG OI TPATTECEG VA WAXVOUV YIa TPOTTOUG BwpdKIong a1 auTOV.
O1 ouyxwveuoeig Kal ol e€ayopég yia TTAPAdElyUa aTTOTEAECQV TIG TEAEUTAIES
OEKAETIEG TNV TTIO ouvnBIoPEVN POPO®A AVTOTTOKPIONG OTIC VEEG OUVONKEG

avtaywviopou. Mépa dpws atrd TIG eEaYOPES KAl TIG OUYXWVEUTEIG, 01 TPATTECES



yIO VO avTATTOKPIBOUV OTa TTPWTOYVWEA ETTITTEOA AVTAYWVIOUOU dpXioav olyd
Olyd va €TTIKEVTPWVOVTAI KAl 0€ AANQ oToIxEia Kal OIadIKATIES yIa va KepOioouv
TNV EUTTIOTOOUVN TOU Koivou. ‘ETol otadiakd 1o branding, 1o otroio €ixe dwoel Ta
«OIaTTIOTEUTAPIA» O€ TTApa TTOAAOUG AAAOUG KAGDOUG, KEPDIoE TN B€on Tou Kal
OTO OUYKEKPINEVO KAGDO. AuTd BERaia O onuaivel OTI To branding éxel povo
«@QINOUG» OTOUG TPATTECIKOUG KUKAOUG. EdW kal Kaipd UTTAPXEl PIa OXETIKN
dlaudxn n odolagwvia oTov KAGdO avagoplikd e TO TOCO I0XUPA  Kal
«EMOPAOCTIKA» €ival Ta brands Tou KAGdou. AuToi TTOU UTTOOTNPICOUV OTI TO
branding di0dpapdTioe KABOPIOTIKO POAO OTNV KUPIAPXia ETAIPEILV OTTWG TNG
Halifax, Tng Barclays kai Tng veogiogpxouevng Virgin ouvexiCouv va emmevououv
MEYGAQ TTOOG yia TO branding Toug, €vw Ol UTTOAOITTOI AvapwTIOUVTal KAl

AU@IBAAAOUV.

ACiCel éto1 0 autd TO oOnueio va OOUPE apPXIKA Ta ETTIXEIPAMATA  TTOU
TIPOTACOOUVE €KEIVOI TTOU UTTOOTNPICoUV Tn oTToudaidTNTa TOoUu branding yia Tig
TPpATTECES. O1 AGYOoI AOITTOV yia Toug oTToioug To brand management €xel peyaAn
onuacia kai yia Tov KAGdo twv Tpatrefwy, cupgwva pe tov Schreuer (2000),

€ival O€ YEVIKEG YPANMPEG Ol TTAPOKATW:

**Evag AOyog €ival n yeviki TEon TS ayopdc yia TIHOAOYIOKO aVTAywVIOHO.
Tpamedeg OAwvV Twv peyeBwV ouveyiCouv va oAiocBaivouv oTov avtaywviouo
atTOKAEIOTIKA pE Bdon TNV TIWR. H €pguva €xer O€i¢el 611 uTTapxel MIKPOG BaBuog

AvVayvVWEIoIUOTNTAG KAl dIapopoTToinong oTov KAAdo Twv Tpatrefwv (atrd Tnv

 Schreuer Richard, “Building Brand Value in a Changing Banking Industry”,
Hoosier Banker Indianapolis, Volume 84/Iss 1, 2000




TTAEUPA TOOO TwV PIKpokaTaBbeTwy -retail banking- 600 Kal Twv ETTIXEIPNOIAKWY
TTEAATWV) QVAPECQ O€ PJECAioU Kal peyaAlou peyéBoug Tpatredeg. OTTou UTTAPXEL,
OQEINETAI KUPIWG OTNV TIUA TWV TPATTECIKWY TTPOIOVTWY. H onuaTtotroinon Kai n
dnuIoupyia 1I0XUPAG HAPKAG €ival icwg n Povn AUon wWOoTE va yivouv Ta TTpwTa
Bripata dlIapopoTToiNCNG OTO CUYKEKPIMEVO KAASO. To TTpayuaTtikd XTiOIUO TOu
brand TTapapével To0 TeEAeUTaIO KAl KAAUTEPO OTTAO aTTévavTl 0TO OAicOnua oTnv

TTayida TG opoldTNTAG (Commoditization).

‘Evag GAAoG AOYyOoG, Ouvéxeld Twv TTapaATTavVw, Eival Ol ETTEKTACEIG O VEQ
TTPOIOVTA KAl UTTNPECIEG KABWG KAl TO YEYOVOG OTI OrjUEPA Ol BIPOPOTTOINCEIG
avAapeoa o€ TPATTECEG KOl OOQPAAIOTIKEG ETAIPEIEG €XOUV TTEPIOPIOTEI
ONMAVTIKA. 2Tnv  TPAan MPOvo apvnTikh  dIaQOPOTIoINCN  UTTAPXEl OTIG
TTEPITITWOEIG EKEIVWV TWV TPATTECWV TTOU adUVATOUV VA TTPOCPEPOUV UTTNPETIES
TOUAGXIOTOV TTOU VA TTPOCEYYICOUV TIG QVTIOTOIXEG TWV AVTAYWVIOTWYV. ETTEIdn o1
TTEPIOCOTEPEG TPATTECEG ETTEKTEIVOUV TIG YPOUMEG TWV TTPOIOVTWYV TOUG KAl O€
VEEG «OKAANIEPYNTEG» TTEPIOXEG €ival atTapaitnTo va dlagopoTroinbouv  Je

KATTOIO TPOTTO ATTO TIG UTTOAOITTEG ETAIPEIEG.

TENOG o1 TPATTECEG £XOUV avVAYVWPICEI TO TTOOO CNUAVTIKES €ival Ol JAPKES YIA
TOUG TTEAATEG TOUG. 2TNV €TTOXN TTOU Ol TPATTECeG avikav OTO dnUOCIo ATav
OXETIKA €UKOAO va TTEIOCOUV TOUG TTEAATEG TOUG OTI BpiokovTav o€ KOAG XEpIa.
2AMEPA WOTOOO TTOU OI TTEAATEG €ival TTI0 EVNUEPWHEVOI KAl TTOU N €vvold TNG
€AEUBEPNG OIKOVOUIOG £XEI YIVEI OUVEIDNON YIa TN CUVTPITITIKA TTAEIOWN@Ia TWV
KATAVOAWTWY, Ol TPATTECEG £XOUV OAPWG TTIO BUOKOAO £pyo OTav KaAouvTal va

TTEicouv yia TNV agia TnG JAPKAG TOUG.



ECAANOU pia GAAN TTapatipnon TTou UTTOOEIKVUEI O€ KATTOI0 BaBud TN onuaacia
Twv brands kai yia TIG TPATTECEG £XEI VA KAVEI PUE TA ATTOTEAEOUATA PIOG EPEUVOG
TTou €kave 1o 1998 n eTaipeia epeuvwy Fujitsu-ICL (ue €dpa To Aovdivo) o’ GAov
Tov KOopo. Z°Tipgewva W autiv ol KATaOVOAWTEG €0eIEav  1IB1aiTEPA BETIKN
TPodIGBeon oTnv 10€a eIoxwpnong etaipeiwy 6TTws n Disney, n Microsoft kai n
Coca Cola otov KAGOO Twv TPATTECIKWY £pyaoiwyv. BEBaia ouolaoTIKG PE TIG
QATTAVTAOEIG TOUG AUTEG Ol EPWTWHEVO! TTEPICCOTEPO UETEPEPAV TA OETIKA TOUG
ai00AuaTa yia Ta ouykekpigéva brands kal Aiyotepo £0€1Eav evOouoIaouo yia
TNV evOEXOMEVN VEQ OPACTNPIOTTOINCTN TWV AYATTNUEVWY TOUG €TAIPEIWY. Map’
OAa auTA Kal N OUYKEKPINEVN €peuva uTTodNAwWvVEl Ba Aéyape Tn onuacia TTou

MTTOPEI va €xel Eva eTTITUXNUEVO brand kai yia TG TPATTECEG.

AT TNV GAAN o1 oTradoi TS GAANG GTToWNG THOTEUOUV OTI N ETTITUXIC TPOTIE(WV
OTTWG N Barclays otnv AyyAia o@eiAeTal TTEpIcoOTEPO OTNV adpdvela (inertia) Kai
TNV aTTPOBUNia TWV KATAVOAWTWY va ptrouv o€ diadikacia aA\ayig Tparredag,
KaBwg Kal o1o OTI 0 PEYANOG «OTOAOG» TWV TPATTECWV HE TA TTOAUGPIOUQ
KATaOTAMOTA TOUG atroTpETTEl atmd otroia aAAayry. QoT1dé00 0 «OUVvIYyOpOG TOU
dlaBoAou Ba utTopoucE va TrE» OTI Kal n duvaun Tng adpdveiag e¢acbevei pépa
ME TN MEPpA. Av kal auTh n €gaoBévion avékabev atmmoteAouoe €va OnUAvTIKO
¢NTNUa, dev €xouv TTEPAcel TTAPA TTOAAG Xpdvia atrd Tnv €TTOXN TTOU Ol OXEOEIG
ME TNV TPATTECA dlApKOUCAV HIa (Wi, EKTOG KAl AV N TPATTECA «KATAPEPVE» VA

OWOEl IO aQopur OTOV TTEAATN YIO VA TNV EYKATOAEIYEL. ZAPEPA OPWG, OTTWG

> O’Sullivan Orla, “Branding a Hard Sell for Banks”, The Thomson Corporation
and Bank Technology News, 2004, www.banktechnews.com/btn.articles
*® Harris Greg, 6.1
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eiTape TTapatmavw, ol TTEAATEG — KATAVOAWTEG €ival 1I0IAITEPA EVAUEPOI £XOVTAG
ava TTaca oTiyun TNV TTANPo@épnon TTOU TOUG XPEIAZETal, €XOUV AVOATTITUEEI
avakAGoTIKG? OTIG TTPOOTIABEIEG TOU MAPKETIVYK KAl PTTOPOUV va aAAGlouv
TPATTECA PE ONPAVTIKA AIYOTEPO «KOOTOG», AvayKAlZovTag €101 TIG TPATTECEC va
TTAPEXOUV OUVEXWG KivnTpa TTapapovng. ETTopévwg 1o aivopevo tou «butterfly
customer», dnAad Tou KATAVOAWTH TTOU apE€OKeTAl va aAAAlel —avAueoa OTa
GAANa- KAl PJAPKEG gu@aviCeTal 0 €va (MIKPOTEPO) PBABPO Kal OTOV TPATTECIKO

KAGdO.

To ONUAVTIKOTEPO iowg TPORBANUa yia Ta brands Twv TpatTECWV Eival n
EAAEIYN ouUVAICONUATIKOU BECIPATOG, 0€ OXEON TOUAAXIOTOV HE TA TTPOIOVTA.
Eival yeyovog Ot €110} n @UON TNG UTTNEETiag gival AuAn, aAAd kai €1TeIdn ol
TPOTTECIKEG €pyaoieg €xouv va KAvouv pe éva oofBapd Bépa, OTTwG eival Ta
XPAMOTO TwV KOTOBETWY, Oegv UTTAPXEl TTEPIBWPIO YyIa OouUVAICONUATIKN
«QOPTION», OTTWG CUMPBAIVEI yIa TTAPADEIYUA UE TIG TTEPITTITWOEIG TwV brands Twv
auTtokIvVATWYV. Eivar dnAadry oxedov amibavo 10 OAPa TnG TPATTECAG VA
METOTPATTEI O€ €va €IdOUG «@ETiX» yIa TOV KATOBETN, €101 WOTE O idIOG va
TaBideTal o€ TETOI0 BaBUS TTOU va VIWBEI CUVUTTEUBUVOGS YIa TNV TTOPEIa TNG
TPATTECA, KATAOTACEIG TTOU €ival ouvnBIoPEVES yia TTOAAG atrd Ta TTayKOoMIa
brands trpoidvtwy, 61Twg n Coca Cola. Zuvupaopévo Pe TO TTAPATTAVW E€ival TO
yeyovog o1l €peuva TTou £yive To 2000 otnv Auepikh €0€IEE OTI OI TTEAATEG TWV
TPaTTECWV €ival 1IDIAITEPA ETTIQUAAKTIKOI, OTAV TTPOKEITAI va TTPOTEIVOUV | va
OuUCoTAOOUV TNV TPATTE(A TOUG O€ KATTOIOV YVWOTO TOUG. ETTouEVWG av OvTwg

AEITTEl TO OTOIKEIO TNG TTIO PONVAG KAl ATTOTEAEOUATIKAG dlAPrUIoNG, OTTWG Eival

?’ Brown Stephen, “Nobody Knows Anything”, Academy of Marketing, 2003
8 O’Sullivan Orla, é.11.



autd NG atrd oTépa-oe otoua etmkoivwviag (Word-of-Mouth Communication),
TOTE OVTWG Ta TPATTECIKA brands éxouv AGyoug yia va «CnAeuouv» Ta UTTOAOITTA

brands. Mével va doupe BEBaia KaTd TTOO0 KATI TETOIO I0XUEI KAl OTNV TTPAEN.

ZuvoyifovTtag TTavTwg Ba Aéyaue 0TI o1 «TTOAEUION Tou branding utrooTnpifouv
OTI dgv UTTAPYXOUV QPKETA OTOIXEID TTOU va TNIOTOTTOIOUV TR dUvaun TOou
TPaTTECIKOU OAPATOG, KATI TTOU  @aiveTal Kal o1rd TN OUOKOAI Toug va
eCao@alioouv éva price premium. EtTopévwg, dnAwvouv, 10 branding oTo
OUYKEKPIUEVO KAGDO TTOTE O€ Ba KATAPEPEI VO TTPOCOWOEl TO OPEAN TTOU divel o€
eTaipeieg AAwv KAGdwv, 6mmwg Tn BMW 1 T SONY. BéBaia to 1600 aAnBeia

€XOuv gival KATI TTOU €ival BUOKOAO va OTTODEIXTE.

3.5 O1lNpokARoeig Tou Branding otov Tpatreiké KAado

Evw ta o@€éAN atrd pia etrionun oAk branding gival evoEXxouEvwg onUAvTIKA,
gival evoIaQEPOV TO YEYOVOGS OTI NiYEG ETAIPEIEG XPNUOTOOIKOVOUIKWY UTTNPECIWV
Kal TPATTECES €ival APOOIWPEVEG OE JIa EVEPYNR Kal ouveyn Oloiknon Tou brand
Toug. Nevika TO0 brand management dnuioupyei pia oeipd ammd TTPOKANCEIS Yid

TIC GUYKEKPIPEVEC eTAIPEiEC:

To brand management €ival gia oXeTIKA Kavoupia £vvola yia Tov KAAdO.
H oxemrkdétnta tou brand (brand relevance) eival oAU dUOKoAO va

d1aTnPENOei e TOOOUG TUTTOUG TTEAATWV.

» Root Stephen, “"Branding for Banks”, UBS News for Banks, IV 2003




O1 vewTepiopoi Kal Ta Kalvouplia TTPoIOVTA €ival EUKOAO va avTiypag@ouv
BpaxutrpdBeoua.

H oxéon TteAdtn-cuyfoulou, n oTtroia eivar ocuxvd To KAeldi OTO
OUYKEKPIUEVO KAGDO, gival DUOKOAO va eAeyXOEi.

O1 1doeigc oTov KAGdO €xouv kaAvel Tnv ToTToB€TNON €vOG brand (brand

positioning) eCAIPETIKA TTEPITTAOKN.

H 16éa Tng dioiknong evog brand gival oXeTIKA vEa yia Tov KAGdO, KaBwg O1Twg
EiTTapE o1 TPATTECEG KAl YEVIKA Ol ETAIPEIEG TTAPOXAG XPNMOTOOIKOVOUIKWYV
uTTNPECIWV TTapadooiakd avTiAauBavovrav 10 brand management cav KAl
OXETIKO ME TA KOATAVOAWTIKA TTPOIOVTA, PE QTTOTEAECHA VA €XOUV «DAVEIOTEI»
@INoCO®ia aTTd TN OUYKEKPIYEVN Blounxavia. To atrotéAeoua autou ATav ol
OUYKEKPIUEVEG ETAIPEIEG VA PNV €XOUV PEYAAEG duvaTdTNTEG OTN OIOIKNON TOU
brand Toug. EEaIpETIKO evdIa®EPOV £xel TO yeyovog Ot To 2002, oTnv €TACIA
épeuva TTou yivetal yia Tnv adia Twv brands (Interbrand Best Global Brands
Survey), povo Téooepa (4) ammd Ta eBdounvra TTEVTE (75) TMIO TTOAUTIMO
TTaykoouia brands avriikav oe TpAatreleg kal ouykekpipgéva oTig Citibank, Morgan
Stanley, Merill Lynch kai JP Morgan. Mévo atr’ autd 1o yeyovog @aiveral OTi TO
branding 010 cuyKeKpIPEVO KAADO £xel apeAnBei. ETTopévg uTTdpXouv EuKaIpieg
yla TIG TPATTE(eC VA OTTOKTAOOUV  QVTAYWVIOTIKO TTAEOVEKTNUA, €POOOV

emevduoouv oTo brand management.

Ek16¢ ammd tnv mpdkANoNn TnG KalvoTopiag Tou brand management, pia TETolO
ETAIPEIO AVTIMETWTTICEI TNV TTPOKANCN TOU VA MEIVEI OUVETTAG OTOUG TTOAAOUG

OIAPOPETIKOUG TUTTOUG TTEAATWY OTOV KOOWO TWV OIKOVOUIKWY UTTNPETIwy. Ol



TPATTECEG UTINPETOUV TTOIKIAIG TTEAQTWV HE OIAPOPETIKEG AVAYKEG, KATI TTOU
KaBIoTA SUCKOAO TO XTiOIuO €vOg brand TTou va gival OXETIKO e OAEG TIG OUADES
TTEAATWV. 2TIG TPATTECIKEG UTTNPECIEG OI JIKPOKATOBETEG (retail banking) éxouv
GAAn vooTpoTria KAl @IAocOia aTTd TOUG ETTIXEIPNOIAKOUG TTEAATEG, EVW
OIAPOPETIKN €ival Kal N aAANAeTTiIOpaon TNG KABE OPAdAG PE TO TTPOCWTTIKO TNG
TPATTECAG. AT TNV AAAN OUWG OI TPATTECEG UTTOPOUV VA PETANOPPUOOUV QUTHV
TNV TIPOKANCN O€ MIa €UKAIPIA VA «TAIPIALOUVY» TIPOIOVTA /UTTNPECiEG OF€

KaBopIouEVOUG TUTTOUG TTEAQTWV.

Mia GAAn duokoAia TTou avTIgeETWTTICOUV oI TpATTeCeg, 60OV agopd TO brand
management, €ival n TaxutNTA UE TNV OTIOID N MIO TPATTECA QAVTIYPAQEl TA
TTpoIiovTa TNG AAANG. O1 VEWTEPIOUOI KAl T KavoUpIa TTPOIOVTA gival ECAIPETIKA
BpaxutrpdBeopa, KaBwG péoa oe Aiyoug PNveg n KABe TpaTTeda cival o€ B€on va
TIPOCPEPEI €va «TTIOTO» AVTIYPAPO TNG OTTOINCONTIOTE KAIVOTOMIKNAG 10€0G. To
atroTEAEOHA gival OTI 01 TPATTECEG TTPETTEI VA BPOUV AAAEG TTITUXEG TNG PUONG TWV
UTTNPECIWV  TOUG, OTIwG egival n  oxéon TreEAATN-CUPBoUAOU, via  va

dlagopoTroinBouv aTrd ToV aviaywviouo.

H oxéon TteAdtn-cupBoulou Aoimmdv  €xel avadeIXTei WG O  KUPIOTEPOG
TTapdyovtag Onuioupyiag TrpoonAwpévng f TOTAG TeAateiag. Qotéoo TO
yeyovog autd ONMIOUPYEI YE T OE€IPA TOU I Kalvoupla TTPpOkKANon yia Ta
XPNUATOTTIOTWTIKA 10pUMATA, KABWGS N eupeon evog TPOTTOU TTou Ba 0dnynoel
oTnNV TTPOCEYYION TOU TTEAATN €ival TTOAU OUOKOAO va eTTiTeEUXOei. To atroTéAeoua
€ival Ta OUYKEKPIYEVA 10pUUATA VO EKTTAIOEUOUV TTPOCEXTIKA CUMPBOUAOUG Kal

GAAa OTeEAEXN TTOU €pxovTal O€ aTTeUBEiag eTag Ye TNV TTEAATEIAKN BAon, yia



va €€a0@aAicouV OTI O TTPWTOI TTPOCPEPOUV dIa ouveXH, «branded» euTtreipia.
2€ TEAIKN avadAuon o cUupPBoulog ptropei va BewpnBei kal To y€oo TTpowbnong
TOU MAPKETIVYK av OXI TO idI0 TO TTPOIOV TNG ETTIXEIPNONG- TO OTTAO TTOU €XEI OTA
XEPIA TOU TO MPAPKETIVYK. lMa va kepdioel Aoimmov Tov TTEAATN, O CUPPBOUAOG
TIPETTEl VA £PXETAI OE €va WPAio «TTAKETO». [PETTEl va yvwpidel TIG 1I0IAITEPES
QVAYKEG TOU TTEAATN, TO TTEPIBAAAOV KaI TO XWPO OTOV OTT0I0 dPACTNPIOTTOIEITAI
0 TTEAATNG, Va £XEl EPTTEIPIA ATTO avAAOYoug TTEAATEG Kal va €XEI TNV IKAVOTNTA

VO aKOUEl o€ PJEYOAUTEPO BaBPO aTTd TNV IKAVOTNTA VA WIAGEL

‘Eva  TeAeutaio oO€T TTPOKAACEWV a@opd Tn OUOKOAId Tng TOTTOBETNONG
(positioning) Tou brand péoa oto onuePIvO OKNVIKO TOU KAGdOU, OTTWG AUTOG
OIAPOPPWVETAlI ATTO TIG OUYXPOVEG TACEIG TTOU ETTIKPATOUV. XAPAKTNPIOTIKA
Tapadeiyyara  €ivar - dlIAPAXN  TTAOYKOOUIWV-TOTTIKWY  TPATTECWY KAl Ol
OuyXwveuoeig-ecayopés. To B€ua TnG ToTToBETNONG €vOG brand TrepIAapBavel
TV aTTOPOCN YIA TO TTOI0 KOUMPATI atrd auTtd TTOoU JIAPNOPPWVOUV TO TTACA Tou
brand Ba xpnoiyotroindei yia TNV €TMKOIVwvia PeE TNV ayopd oOTOXO0. MOAAEG
eTaipeieg, amod TIg Pikpoueoaieg (SMEs-Small to Medium Sized Enterprises)
MEXPI TIG MEYOAUTEPEG, QVTIMETWTTICOUV TNV TIPOKANON TnNG TAUuTOXPOVNG
TTapousiag o€ TTaykOouio  emimedo  pe T duvatdtnTa  TTapddoong
€CATOUIKEUPEVWY UTTNPECIWV O€ TOTTIKO ETTITTEdD. DUOIKA YIa TIG €AANVIKEG
TPATTECEG TO OUYKEKPIPEVO TTPORANPA dev gival TO TTI0 ooBapd pe OEQOMEVO OTI
N TTAPOUCIa TOUG OTO €CWTEPIKO Eival APKETA TTEPIOPICUEVN, TOUAAXIOTOV O€
OXEON ME TIG MEYAAEG TTAYKOOMIEG TPATTECEG. AUTO QUOIKA OE onuaivel OTI N
évrovn dpacTnEIOTTOINON APKETWY EAANVIKWY TPATTECWY OTIG BAAKAVIKEG XWPES

OEV TIG £QPEPE AVTINETWTTEG PE TETOIA DIAAUUATA.



MapdAAnAa n ékpnén Twv €Eayopwyv KAl TwV CUYXWVEUOEWY, IDIITEPA T
TeEAeuTaia xpovia TNG TTponyoupevng OEKAETIAG, avaykaoav TIG TPATTe(eG va
TTAPOUV HIa OEIPA aTTd CNPAVTIKEG ATTOPACEIG, OO0V APOopPA TIG OXETEIG AVAUEDT
oTa brands. XapakTnpIioTIKA TTapadeiyuaTa OUVAVTAPE OTO EEWTEPIKO, OTTOU HIO
oeIpd atmo re-branding OTPATNYIKEG ETTPETTE VA €£QAPUOOCTOUV ME 101AITEPN
mpoooxr. °H Citigroup £mpetre va oke@Oei Ta BEpaTa evowpdTWwong TNG Smith
Barney oT1o xapto@uAdkio Tng (brand portfolio), evw kai n UBS émpette va Tapel
ATTOQACEIS O OXEON WE TNV a1ToKTNOoN TNG Paine Webber. Kai o1 dUo eTaipeieg
ETTAVEKTIUNOAV TNV TOTTOBETNON TOu brand ToOug, KAl ETTOPEVWG TO CUOCTATIKA
oToIXEia Tou XapToQuAakiou Twv brand Toug Kkal KaTEANEAV O€ BIAPOPETIKES
atmmopaocelg: H pev Citigroup diatripnoe 1o évoua tng Smith Barney, evw n UBS
aTToQAcIoE va gykataAgiyel To ovopa tnG Paine Webber. H HSBC atm’ v
TIAEUPA TNG ATTEKTNOE TOV EAEYXO TTOAAWV ETAIPEIV AVTIKABIOTWVTAG TA TOTTIKA
brands pe 10 TTayk6opIo évoua kal ouuBoAo Tng HSBC. MAAIoTa atTékTnOoE KAl
Tnv Midland, Tng otroiag 1o re-branding éyive o oTadia. Apxikéa TovioBnke OTI TO
brand tng Midland atroteAouoe TTAéov pEANOG Tou opilou TG HSBC kai oTn
OUVEXEID OTadIOKA eyKATOAEIPONKE yia va yivel emmiong HSBC. AAG kal oTov
EMNVIKO Xwpo ol TpAtTedeg KANBnKav Tnv TeAeuTaia OeKAETIA va TTAPOUV
OUOKOAEG KAl ONUAVTIKEG ATTOPACEIS. Agv gival DUOKOAO VO OKEQPTEI KAVEIG OTI N
emAoyr) Tou ovoparog «EFG Eurobank Ergasias» TTou TTpoékuyge ammod Tnv
amoppoéenon G TpameCag Epyaciag amd tnv Eurobank , atroteAouoe pia

Kpiowun «branded» amrégaon.

30 @

The Roles of Brands in Banking M&A”, Bank Marketing International,
http://www.brandfinance.com/pdfs/the role of brands in_bank.pdf
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¥1To o ouxvd woTdoo TPORANUA OTO TpaTTeCIKO brand management eivai n
TTPOKTIKI) TOU va avaTiBeTal n cuvoAiky euBuvn yia 1o brand management oTo
TUAMA PAPKETIVYK. [TOAU cuyva péxpl Kal Twpa, To brand management Bewpeito
WG €éva «KTAMO» TOU TUAMOTOG MAPKETIVYK WE AoyoTutra, «tag-lines» kai
ETTIKOIVWVIEG TTOU UTTNPETOUCAV AV TO KEVTPIKO ONUEIO TNG OTPATNYIKAG TOU
brand. Xwpig pia oNioTIKr) TTpoc€yyion oTto brand management, TTOAEG aTTO TIG
TTPOKANOCEIG TTOU UTTOTIBEVTO OTI Ba dnuioupynoel n véa PaTid oto branding oTtn
oekaetia Tou 90°, TTapapévouv xwpic avrikpiopa. Puoikd Kal To PAPKETIVYK
TPETTEl va TTai¢el €vav KaBoploTikd poAo, woTtdoo auth eival yoévo n HIoH
aAnBecia. ‘Eva atrd 1a 1Mo Koivd TTpoBARuaTta gival n avakoAouBia avaueoa oTo
MAPKETIVYK Kal TIG AsiToupyieg (operations). OTidntTote @OAvel oTOV TTEAATN €ival
MIO ETTIKOIVWVIa TTOU agopd 1o brand. '’ autd kal ava@épape eTaveiAnuuéva oTl
n onPacia Tou avlpwTtrivou TrapdyovTta eival KATaAuTikr). Or pdvarlepg
aouveidnta f ouveldnTd yvwpifouv KATI TETOI0, WOTOCO OTNV TTIPAEN Aiyeg
TPATTECEG CUUTTEPIPEPOVTAI PE Evav TPOTTO TTOU CUMPBAdICEl UE TO TTAPATTAVW. Z€
MIO ETAIPEI TTOPOXNG UTTNPECIWY, OTTWG gival yia TpATTeda, n AéEn KAEIdi yia To
brand management eivai n «guBuypaupion». >?H amapaitnTn akoAoubia Kai
OUVETTEIQ TWV TTPALEWV TTPETTEI VA gival EPQAvVG 0 KABE ywvia Tng TpaTtreag,
Kal yI autév 10 AOyo TToAAoi utrooTnpifouv OTI N OUVOAIKA €uBuvn yia Tn
dloiknon Tou brand Tpétel va BpiokeTal otnv avwTtaTn dloiknon ,tov CEO kai

TOUG AUECOUG UPICTAUEVOUG TOU.

¥ Berman Ann Bailey, “Building Brand Value in a Changing Banking Industry”,
Bank Marketing Survey Report, www.ChadwickMartinBailey.com

% Tannenbaum Fred, “Bank Brand not Just Ads”, The Business Journal of
Charlotte,http://charlotte.bizjournals.com/charlotte/stories/2001/09/03/story7 .ht
ml?page=2
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Na va yivel karavontd TO TAPATIAVW aG UTTOBEoOUPE OTI MIO TPATTECQ
Xpnoiyotrolgi 101aitepa oTn dIOPrUIOTH TNG TO OTOIXEIO TNG OIEUKOAUVONG, EVW
OTNV TTPAYUATIKOTNTA XPEIACETAI KATTOIOG VA TTEPIYEVEI HIO WPA OTNV oupd 1} TO
on-line ouoTnUa OTEPEITAI AEITOUPYIKOTNTAG. 2Tr OUYKEKPIUEVN TTEPITITWON N
EUTTEIPIA TOU KABE TTEAATN UTTOMOVEUEI TO PAvVUpPa. Oxi poévo n tpamefa dev
TTAPEXEI ATTOOEDEIYMEVA EUKOAIQ, OAAG O KABE TTEAATNG VIWOEI ECATTATNNEVOG ME
OTl autd ouverrayetal. M autdv Tov TPOTTO n ETMITUXIO TwV TTPOCTTABEIWV

MAPKETIVYK YiVETQI OUTOTTIOL.

Mia GAAn TpaTtreda PTTOPEI VO TTPOTACCEl TNV E€CUTTNPETIKOTNTA Oav PaCIKO
OUCTATIKO avTaywvVvIOTIKAG d1a@opoTToinong. To TUANA «avBpwTTivwyv TTOpWV» O’
QUTAV TNV TTEPITTTWON Oa TTPETTEl VO CUCTNUATIKA va TTpocAdauBdvel kai va
WAXVEl yIo TTPOOWTTIKG TTou TTavw atr’ 6Aa va eival QIAIKO Kal €EUTTNPETIKO,
KaBwg OTav ol agieg Kal Ta XOPAKTNPIOTIKA TWV UTTAAARAWVY polddouv pe Ta
avTioTOIXa TNG MAPKAG, TOTE Ol TTPWTOI VIWOOUV TTI0 «KOVTO» TOug TO brand
(Harris & Moosholder, 1996) . MapdAAnAa n avaykn yia eEUTTNPETIKOTNTA TTPETTEI
va gival eVOWMPOTWHEVN O KABe @QUAANADIO ekTTaidEUONG KAl TA KPITAPIA
agloAdynong TnG atrédoong Tou TTPOCWTTIKOU va TTePIAAPBAvouV Kal dIaoTACEIG
TNG €CUTTNPETIKOTATAG. TNV idia oTiyur] 0AOKANPOG O OpyavIoOUOG OQEIAEl va €XEI
TO OUYKEKPIUEVO OTOIXEIO KATA vou. [T auTtd Kal n euBuvn KaAS gival va avAKel

otov CEO kal Ta yUpw ATtoud Tou.

QoT1600 cuxvad Ta TTpayparta dev gival TOOO APPOVIKA. Z€ PIa EPEUVA TTOU £KAVAV

ol Chernatony, Daniels kai Johnson (1993) o€ TpATTECEC KAl ETAIPEIEG TTAPOXNS



XPNHUATOOIKOVOMIKWY UTTNPEECIWV CATNOAV ATTO Ta OTEAEXN TTOU AOXOAOUVTAV HE
T0 branding va iepapxnoouv TIG agieg Tou brand Tng etaipeiog Toug. Ta
atmroTeAéopaTA ATAV AVNOUXNTIKA KOBWGS TTAPOUCIACTNKAV HEYAAEG ATTOKAICEIG
OTIG aTTavTACEIG Twv oTeAexwyv. OTav BERaIa UTTAPXEI MECA OTOUG KOATTOUG TNG
TPpATTECAG dlagwvia yia TIG apXEG Kal agieg Tou brand, €ival TTOAU dUOKOAO ol

TTEAATEG va AABOUV £va CUYKEKPIYEVO URVUPA aTrd Tnv TpaTTeda.

BH mponyoluevn £peuva  OTOV TOMEA TWV UTINPECIWV Oeixvel OTI Ol
ouvaloOnuaTIKEG agieg TTou gival ouvoedepéveg e éva brand eival TTEPICCOTEPO
«dIaTNPEAOCIYEG» ATTO TIG AEITOUPYIKEG, OI OTTOIEG €ival EUKOAO va avTiypagouv. [T
auTd kal 0 Jones (1999) TmapatApnoe 0TI Ba XPEIOOTEN OI TPATTECEG VA «PIEOUV»
MEYOAUTEPO PBdApo¢ o€ ouvaloONUATIKOUG TTAPAYOVTEG. XwpPiG va  TTOUPE
TTEPICOOTEPA G’ QUTO TO ONUEIO PTTOPOUME ATTAG va TTaPATNPCOUME OTI Ol
EMNVIKEG TPATTECEG OTIC TNAEOTITIKEG TOUG OIAPNUICEIC @QaiveETAl va £XOUV
EVOTEPVIOTEI TNV TTAPATTAVW ATTOWN, KOBWGS XPNOIUOTTOIOUV O€ JEYAAo BaBud 1o

ouvaiodnua.

Maviwg 1o TTapamdvw B€ua, dnAadr TToia TTPooEyyion Ba XPNOIUOTIOINCEl YIx
TPATTECA VIO VA UTTOOTNPIEEI TNV ETTWVUMIA TNG, €ival iCWG TO TTIO ETTIKAIPO BEPa
yI' autoUg TTOU aoXOAOUVTAI PE TO OUYKEKPIUEVO QVTIKEIMEVO. %01 TrepIoadTEPOI

€I0IKOi TOU KAGdOU utTooTNPICOUV OTI TIG TTEPICCOTEPESG YOPES ouTe TO functional

* De Chernatony Leslie & Harris Fiona, “The Challenge of Financial Services
Branding: Majoring on Category or Brand Values”, Open University Business
School, 2000, www.open.ac.uk/oubs/download/WPOO_6.pdf

*Rhodes David, Dea Joan, Hemerling Jim, “Building a Successful Experience
Brand”, www.123brand.com/home/viewpoints/5view/htm
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branding, oute 10 branding Tmou oTnpieTal oTnv €IKOva (image) €ival n KaAUTEPN
TTPOOCEYYION YIA VA UTTOOTNPIXOEI pIa TPATTECIKA JApKa. ATT Tn dia n opoidtnTa
TWV TPATTECIKWY TIPOIOVTWY Kal a1’ TNV AAAN n OuokoAia ouvdeong evog
TpatreCikoU brand pe OUPPBOAIKG XOapaKTNPIOTIKA, 0driynoav TToAAOUG OTnv
amoywn Om n KoAUTepn Trpoofyyion E€ival aut Tou PBacifeTal oTnv
EMTTEIQIO. 2’ QUTAV TNV TIEQITITWON N ETAIPEIO «EVOPYXNOTPWVEI» OTIONTTOTE
KAvel, PE OTOXO va TIPOCPEPEI MIA IDIAITEPA OIAPOPOTTOINUEVN KOl OETIKNA
euTTEIpia. AuTtO onuaivel OTI n eTaIpEia TTPOOEPEPEI UWNANG TTOIOTNTAG KAl
OUVETTEIQG UTTNPEDiEG 0€ OAOUG Toug Topeig. H dnuioupyia BETIKNAG euTTEIpiOg
armmautei TN OUPPBOAR SAwv Twv TOPEWV €VOG opyaviopou. H TexviK Quth
EQPAPUOCETAl KUPIWG OTIG TTEPITITWOEIG EKEIVEG OTTOU UTTAPXEI TOKTIKA ETTAQH HE
Tov TTEAATN. H TTpocéyyion auTh @aiveTal va gival 1I01AiTEPA ATTOTEAECUATIKY OTAV
N OUYKEKPIYEVN ETAIPEIR TTAiCEl onuavTIKO POAO yia Tov KatavaAwTh. ‘Etol
TrpoTeiveTal OTI OTOV TPATTECIKO KAADO €ival owoTd va €QapPOleTal AuTh N
TIPOOEYYION, ME TIG TPATTECEG va TTPOCTIAB0UV va TTNPEACOUV TOV KOTAVOAWTH

MEOW TNG EPTTEIPIAG TTOU TOU TTPOCPEPOUV.

Q¢ ouvéxela Twv TTapaTTAvw €xel 1IB1aiTepn aia va avagepBouue o€ €va

**Branding

ouvédplo TTou O1e¢ixOn 1o MdapTio Tou 2004 oT1o Aovdivo pe TiTAO
Financial Services” kal PE Tn OUMPPETOXA TWV KOPUQAiwv BewpnTIKWV Kal
TIPOKTIKWY TOU OUYKEKPIUEVOU BEPATOG. AQOU OI CUPPETEXOVTEG KATATTIAOTNKAV
ME MIO ocIpd ammd Oéparta- MEPIKA €K TwV OTTOIWV £XOUV OnNMEIWBE OTN

OUYKEKPIUEVN €pyacia- KATEANEAV O€ MEPIKEG TTPOTACEIS KAl CUMPTTEPACHATA,

TTOU OTTWG €ival QUTOVONTO ATTOKTOUV PEYAAN ONUOACIA, VW AVOKEQAAAIWVOUV

% http://www.academyofmarketing.info/sigebrand.cfm
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Kal TTOANEG aTTO TIG PEXPI TWPA €VVvOoIeG. TO TTPWTO ONUEIO TTOU TIPETTEI VA
UTTOYPOUMIOBEI €ival OXETIKO e TIG dladikaoieg. AuTd TTou TTpoTEiveTal AOITTOV
gival OTI Ol ETAIPEIEG XPNMATOOIKOVOUIKWY UTTNPECIWY Kal Ol TPATTECEG TTPETTEI VO
divouv 1Blaitepn  éugacn OTIG  dIadIKaoieg TTOU  aKOAouBouv  yia  va
dnuIoupyroouv Kai va diaTnprioouyV TIG agieg Tou brand Toug. To deUTEPO ONUEio
TTOU TIPETTEl va TovioOei €ival TO Opaua OPKETWV yia Tn HETECENIEN TwvV
XPNHUATOOIKOVOMIKWY brands o€ cuppeToxXIKG (participation) brands, TTou péow
NG augnuévng avauigng (involvement) dnuioupyouv «ouvnyopia» (advocacy)
oT1o brand. To TpiTo KaI ICWG ONUAVTIKOTEPO CUUTTEPACHA TTOU TTPOEKUYE Eival N
EKTETAMEVN OUPOQWVIa yia Tn  Ouvapikl Tou €xouv Ta brands Twv
XPNHUATOOIKOVOUIKWY ETAIPEIV VA dNUIOUPYHOOUV Jia aAnBivii oxéon HE TOUG
TTEAATEG TOUG (N EUTTEIPIA TTOU AVOPEPBNKE TTAPATTAVW), KATI TTOU EETTEPVA TNV

atrAd cupBoAiki oxéon TTou ouvABwG dnuioupyeEiTal Ye Ta TTPolovTIKA brands.

Mia damown Trou utrooTtnpilel o Richard Schreuer- n otroia dev avagéperal
ouxva atrd uTTOAOITTOUG OUYYPaPEiG TOU KAGdOU- gival OTI TTPETTEI va YivEl JIa
dIdkpion avaueoa oToug Opoug «brand equity» kai «brand value». ToviCel 611 0
TTPWTOG OPOG €ival TTEPICTOTEPO £VA OIKOVOUIKO PETPO, TTOU OpICETal OE OPOUG
premium TIUAG 1 pePIdiou ayopdg. Eival dnAadn évag aplBuog Kal ETTOPEVWG eV
MTTOPOUME va JIAGUE yia diaxeipion 1 dioiknon evog apiBuou. AT Tnv GAAn o
owoTOG 6poG OTAV PIAGUE YIa TIG AVTIAQYEIG TWV KATAVOAWTWY AVOPOPIKA HE
TNV TTapadidouevn agia o€ oxéon MPE TOUG QVTOYWVIOTEG (ME OTI QUTA
ouvodeuetal) gival «brand valuex». ETTouéviwg o ouyypa@Eag utrooTnpicel OTl n

owoTA dloiknon Tou «brand value» au&davel To «brand equity».



Ooov a@opd TOUG TTOPAYOVTEG TTOU OuvelIoQEépouv oTo «brand valuey», o
Schreuer divel Eppaon otn dladikaoia eTiAuong TTPORANUATWY PE TNV TPATTECA.
2UYKEKPIMEVA aVOQEPEI OTI PEPIKEG MEANETEG OEIXVOUV TTWG, Ol TTEAATEG, TTOU
QVTIMETWTTIOAQV TTPORAAMATA TTOU AVTIMETWTTIOTNKAV APECA KAl OTTOTEAECUATIKA,
yivovTtal 1o a@ociwpévol TTEAATEG atTd auToug TTOU €iXav OwaoTH €EUTTNPETNON
aANG xwpic va avTigeTwtrioouv TTpoPAApaTa. Me GAAa Adyia n diadikaoia
emiAuong evog TTPOoRBARUaTog Pe Evav TTEAATN Aeimroupyei oav  éva «test event»
TNG TPOOAAWONG Tou TeAeutaiou oTtnv Tpatmeda. Emiong TtepdoTia eival n
OuvEIoOPOPA TWV «ouvnydpwv Tou brand» (brand advocacy). H duvaun evog
«ouvNyoOpoU» €ival EVTUTTWOIOKN KAl JETPACIUN. Z€ UIO JEAETN TTOU €YIVE PAVNKE
OTI évag «ouviyopog» ) oraddg Tou brand gival o€ Béon va TTPOoQEPEl EUUETT

$400 oTov opyavioud Tov Xpovo.

®A00 ouyypageic TOU aoxoAiBnkav pe TNV TepimTwon TS ABSA, Tng
MeyaAUTepnG Tpatrefag TnG NoTiou AQPIKAG, oTnv TTPooTTdbeld TG via
avaTtotroBéTnon Tou brand TG KatéAngav o€ HIO OEIPA  OTOIXEIWV KAl
ATTOQPACEWV TTOU TTPETTEI VA CUMMETEXEI TO brand management oTnv TTePITITWON
Twv TpatTefwyv. Avapeoa o’ autd TrepioTrTn B€on KataAauBavouv 1o fayout’ Twv
karaotnuarwy, Ta ATM’s, ol xopnyieg, ol d1aQnuiocels, n EEWTEPIKN EUPAVION TOU
TTPOOWITIKOU TTOU TTPETTEI vaA QVTITTPOOWITEUEI TV TTPOCWITIKOTNTA TOU brand
(brand personality), To 6paua NG NYETIKNG ouadag, Kabwg Kal 1a ETTIXEIPNOIAKA

Géuara. H ABSA katopbwoe va dnPIOUPYACEl PIa EUBIAKPITN TTPOCWTTIKOTATA

% Daffey Anne, Abratt Russell, “Corporate Branding in a Banking Environment”,
Corporate Communications, Volume 7 Number 2 2002




yla 10 brand tTng Tpocappoloviag OAa Ta TTAPATTAVW XOPAKTNPIOTIKA OTIG

OUYXPOVEG ETTIOUMIEG TOU TPATTECIKOU KOIVOU TNG XWPAG TNG.

MpoToU KAEIOOUPE TO OUYKEKPIUMEVO KEPAAAIO TTOU ACXOANONKE HE YEVIKOTEPQ
Béuarta branding oTtov TPATTECIKO KAGDO Oa XPNOIMOTTOINCOUNE TIG TTEVTE (D)
oupBouAéc Tou Sivel o Stephen Root® Tpo¢ Ta XpnUATOOIKOVOUIKG Kl

TPOATTECIKA ONuaTa:

(1) H tpdTreCa o@eilel va yvwpilel TI avTITTPOOWTTEUEI TO brand Tng

(2) Ta gnvupata Tou AapBdavouv ol TTEAATEG TTPETTEN VA gival CUPBATd PE TNV
€IKOva Tou brand

(3) Ta pynvupata tmou AaupBdavouv ol gpyalouevol TNG TPATTECAG TTPETTEl vd
avTITTpoowTTeEUOUV TO brand

(4) OtroiadnTrOTE €TTOP ME TTEAATN TIPETTEl va kKaBodnyeitar amd Tnv
«TTugida» Tou brand

(5) To brand Tmrpétrel va egival evowpaTwuévo oTn  dladikaoia AAWNg

ATTOPACEWY TNG TPATTECOG OAV OpYyavIoudG

MeTd Tnv OAOKANPWON TOU OUYKEKPIMEVOU KEPAAaiou, OTIG evOTNTEG TTOU Oa
akoAouBrioouv Ba egeTaoTOUV OIODOXIKA TA OTOIXEID TTOU CUVATTOTEAOUV TNV
agia papkag yia pia Tpatmeda (O0TTwg Kal yia KABe emixeipnon), dnAadni n
TTPOOAAWGN, N AVAYVWEICINOTATA, N AVTIANTITH TTOIGTNTA KAl Ol CUCXETIOUOI UE

N MApPKQ.

¥ Root Stephen, 6.1,



KE®AAAIO 4: TA ZYITATIKA THZ AZIAZ MAPKAZ

2TA TPAMNEZIKA BRANDS

4.1 NpoonAwon otn Mdapka (Brand Loyalty)

H mrpoonAwon otn papka atroteAei éva amd Ta onuavTIKOTEPA CUCTATIKA TNG
agiag NAPKAG KAl 0TV ouaia TTPOKEITAl VIO TOV OUVOECHO KATAVAAWTA-UAPKAG
OAAG Kal yia €va TTOAU KOAO epYaAEio HETPNONG AUTAG TNG OXEONG. ZUYKEKPIUEVO
Ocixvel TNV €UKOAia r} SUoKoAia 01O va aAAGgel KATTOIOG Pia Pdpka €I0IKA OTav
QUTA N MAPKA A 01 avTaywvVvioTpleg TNG AAAACouv KATTOI0 atrd T OTOIXEID TOUG
(TR, diavoun K.T.A). Av Kal n @UoN TNG TTPOCHAWONG OTIG TPATTECIKEG MAPKES
gival EexwpIoTA Kal XPicel 1I81AITEPNG AVTIMETWTTIONG €ival XPrOIMO VA OOUNE TTWG
EXEI OPIOTEI YEVIKA N TTpocnAwon A TToTOTNTA O0TN PAPKA, PE TV TTAPATPNON
OTI 01 BEWPNTIKOI TOU PAPKETIVYK €iXAV TTEPICCOTEPO TA KATAVAAWTIKA TTPOIOVTA
OTO MUOAS Toug OTav Eypagav yI' auTAV. OewpnTIKA OTIG UTTNPETIEG, EEAITIOG TOU
MEYOAUTEPOU aVTIAAUBAVOUEVOU PIOKOU, Ol TTEAATEG TTOU avalnTouv TTOIKIAIQ

(variety seeking) €ival AoyIKG AlyOTEPOI €V OUYKPIOEI HE TA TTPOIOVTA.

O1 Keegan et al. (1992) opiCouv Tnv TTpoonAwon (i agoaciwon) otn papka wg
TN OUCTNUATIKA KOl OUVEXH ayopd evOog TTPOIOVTOG(r) UTTNPECIag) atro €vav
KAaTavoAwTh €gautiag TNG IKavotroinong tmou atroAapBdvel amoé v amdédoon

TOU.



2Upowva pe Toug Dick kal Basu (1994) n TpooAAwon O0Tn YAPKA QTTOTEAEI TN
duvaun TG oxéong TNG OoTAoNg €VOG KATAVAAWTH aTTévavTl o€ éva TTpoidv (A

UTTNPECIA) KAl TNV €TTAVAyopd TOU.

Mo Toug Pride kai Ferel®® mpooiAwon eival n BTk OTAGN €vOC TTEAATN
ammévavTtl o€ éva ouykekpigévo brand. Edv n mpoonAwon Tou TEAATN Eival
Ioxupr, TOTE AUTOG PTTOPEI va ayopddel o ouvexr) Bdon T0 idlo brand oTav
XPEIACETAI TO OUYKEKPIPEVO TTPOIdV (1 uttnpeoia). ETTopévwg n ayopd dev eival
TpoUTTé0eon Tng TTpoonAwong. Apkei éva brand va Bpioketar otnv opdda
mMOAvVWY ayopalOPeEVWVY HOPKWY TNG OUYKEKPIPMEVNG KaTnyopiag (consideration
set) yia va pIAdpe yia agoaoiwon. Me GAa Adyia n TpooiAwon-avaioya e 10
av ouvodeusTal atrd ayopd-utropei va OIakpIBei 0e TTpoOnAwon oTaong

(attitudinal) | ouutrepipopdg (behavioral).

%0 Aaker (1991) o¢ pia kaTnyoplotroinon Tou ETTIMTEOOU TTPOCHAWONG TwV
ayopaoTwV OIEKPIVE TTEVTE ETTITTEDA TTPOCHAWONG OTN PAPKA, dNUIOUPYWVTOG

€101 TNV «[Mupauida NS Aoaciwancs.

21N Bdon TG TTUpaUidag BpiokeTal 0 KABOAOU AQOCIWPEVOS AYOPAOTHG TTOU
gival evieAwg adidpopog yia Tn PJAPKA, TTPOTINA HAPKES TTOU TIG BPIOKEl XWPIg
KaBOAou KOTTO, aAAACEl EUKOAO PAPKESG KAl OI AyopEG TOU YivovTal KUpiwg HE

Baon 10 XapakTNEIOTIKO TNG TIUAG. 2TNV TTEPITITWON TWV TPATTECIKWY EPYATIWV

% Pride William M. & Ferrell O.C., Marketing Concepts and Strategies, 12"
Edition, Houghton Mifflin, 2003

¥Aaker David A, é.11.



évag TETOI0G TTEAATNG cival TOave va eTAECEl TN PAPKA TNG TPATTECAG TOU

OTNPEICONEVOG ATTOKAEIOTIKA OTO UYPOG TWV ETTITOKIWYV TTOU TTPOCPEPEI AUTH.

271N OeUTEPN KATNYOPIO AVAKOUV KATAVAAWTEG TTOU dev aAAGCOuUV TN PAPKA
€QPOOOV gival OXETIKA euxapioTnuévol U’ autiv. AnAadn Ba petakivnBouv epdoov
KAtrolo oToixeio Ogv  TOoug a@roel  euxaploTnuévous. Ol OUYKEKPIYEVOI
KATOVOAWTEG PTTOPEI VO PNV €ival atTOAUTA IKAVOTTOINUEVOI JE TN MAPKA OAAG
Oev gival OloTEBEINEVOI VO UTTOOTOUV XPOVIKO 1l XPNUOTIKO KOOTOG YIa VA
aAAa¢ouv brand. Emopévwg €dw n ouvABeia eival aut TTou «dEvely €vav
TeEAATN Pe TNV TpaTTeCa Tou. MNoAAOi ouyypaQEiG, TTOU BIATUTTWVOUV EVOTAOCEIG
yla 1 Ouvaun Tou branding otov Tpamedikd TOpEq, IoXupidovTal OTI Ol

TMEPICOOTEPOI TEAATEG TWV TPATTE(WV OAVAKOUV OTN OUYKEKPIMEVN



KaTnyopia.

Agoc.
IIelat

®ilog TG
papKog

Ixavomompévog ayopaotig
ne kéotog arrhayng

Ané cvvij0cio ayopaotig

EvaicOntoc otnv Tipn /MeTakivovpevog ympic
npoonimon

Aiagypappa 3: H Mupapida tTng Apociwong
Mnyn:David Aaker

2TO TPITO ETTITTEDO EVIACOOVTAI EKEIVOI OI KATAVOAWTEG TTOU Eival IKAVOTTOINKEVOI
ME TN MAPKO TOUG KAl YIA VA PTTOPECOUV Ol AVTAYWVIOTEG va TTPOCEYYioouv
QUTAV TNV KaTtnyopia B8a TTPETTEl va TOUG TTPOCPEPOUV TETOIA KivnTpa TTOU va
cival oe Béon va avtiotaBuifouv T0 KOOTOG peTaKivnong (switching cost) TTou
éxouv | ailcBdavovrtal autoi atrd Tnv aAAayn TG pdpkag. MNMoAAd TTpoypdupaTa

TPOTTECWV TTOU OKOTTEUOUV VO  «KAEWOUV» TTEAATEG QATTO  AVTAYWVIOTEG



TPOTACOOUV Cav ETTIXEipNUAa OTI n idla n Tpamefa Ba cival auth TTou Ba

«ONKWOEI» TO BAPOG TG METAKIVNONG.

2TNV TETOPTN KATNyopia avrikouv o1 @iAol TNG HAPKAG, TWV OTIoiwV N
TTPooNAWON PaCifeTal KUPIWG O€ KATTOIEG OUVOECEIS ME T HAPKA Trou
fswpouvTal atrd autoug onuavTikég. Mia TETolo ouvdeon UTTOPEI va gival n
€IKOvVa pIog TPATTECAG TTOU ETTIAUEI AUECA TA TTPORAAMATA TTOU AVOKUTITOUV, MHId

EIKOVA TTOU £XEI OXNMATIOTEN TTIBAVOV ATTO Wi TTPONYOUEVN TETOIA EUTTEIRIA.

2TO TTEPTITO KOI AVWTEPO ETTITTEOO AVAKOUV Ol TTPAYHUOTIKA OPOCIWHKEVOI TTEAATEG
TTou Bewpoulv OTI N PAPKA Toug TaIpIAlel atréAUTa  €iTE AEITOUPYIKA EiTE
ouvaioOnuaTikd. Ta dAropga autd AsiIToupyouv wg «oTradoi TG PAPKOG»
dla@niCovTag TNV O€ YVWOTOUG Kal PIAOUG KAl ETTOPEVWG OI TPATTECES -OTTWG KAl
OAEG oI €TaIpEieG- o@eilouv va Ta AapPdavouv IBIaiTepa utTOYn TOug €&AITIOG
QuTOU TOU POAOU TOUG. 2’ auTd TO ETTITTEDO PTTOPOUME VA OUVAVTHOOUME i0WG
TEAATEG TTOU 1 TIPOCNAWON OTnN OUYKEKPIYEVN Tpammea va  Bewpeital

OIKOYEVEIOKNA TTapddoon.

4°Fvw0T|Kég MEBODOI PEAETNG £XOUV EVTOTTIOEI TA €¢AG PACIKA XAPOAKTNPIOTIKA
TTOU TTAPOUCIAdEl £vag TTPOCNAWUEVOG O€ Hid JAPKA KATAVOAWTNAG:

(1) Eivar mBavoTepo va eTnpeddetal atrd ouades avagopag

(2) Eival repioodtepO Oiyoupog yia TNV €TTIAOYR TOU

(3) Avnkel og opadeg uYPNASTEPOU €I00OAPATOG (O KATAVOAWTEG XAUNAOGTEPOU

€I000NUATOG  ETTNPEACOVTAl  TTEPICOOTEPO  ATTO  TTPOCPOPEG  OIKOVOUIKOU

0 Zipkog Mewpyiog I., Zuptrepipopd KatavaoAwTn kai X1patnyik MAPKETIVVK,
Touog A’, EkdboeIg ZTauoUAn,1994



QVTIKEIUEVOU. Oa TTPETTEl OJWGS va ava@epOei 0TI oI UYPNASTEPOU €1000UATOG
KATAVOAWTEG TTOAAEG POPEG CUYKPIVOUV TTEPICOOTEPEG PAPKES TTPOKEINEVOU VO
MEILWOOUV TO XPNUATIKO KivOUVvOo)

(4) ‘Exer uynAoTEPO £TTITTEDO AVTIANTITIKOU KIVOUVOU

(5) Eival mBavoTepo va gival €TTionNg TTPOCNAWUEVOS KAl O€ KATTOIO KATACTNUA

(store loyal) atré 10 OTT0I0 AYOPAClEl TN PAPKA TTOU TTPOTIUA.

TENOG €10IKN Pveia TTPETTEI va YiVEl OTN ONUACia TTOU PTTOPE va d1adpauaTioe! TO
«OKOPAPIoPa» TWV TpaTTe(WwV OTIC MIKPEG NAIKiEG. Eival yvwoTtd o011 GAeg o1
eTaipeieg BAETTOUV OTA TTAIOIA KAI TOUG £QRPBOUG TTEAATEG MIaG CWNG, OAAG EIBIKA
yla TIG TPATTECEG -TTOU N METATTAONON ATTO TOV £€vaV avTAywVvIoTr) 0ToVv AAAO gival
MIO OXETIKA OUOKOAN Oladikaoia — n TTapatmavw TPoTaon £XEl EXWPIOTN
onuacia. 1" autd Kal o1 ETIKEIPNPATIKEG 10€EG TTOU aTTEUBUVOVTal O¢ TTaIdId,
epnBoug kai @oItnTéEG oAogva kal TToAAaTTAaciddovTal. XapakTnpIoTIKO gival TO
Tapadelyua NG Eurobank n otroia pe 10 TTPOYpPaAPUa «H peydAn oTiyun yia Tnv
TTaudeia»  xopnyei uttoTpo®ieg XIAiwv (1000) eupw oTOUG TIPWTOUG (O€
BaBuoAoyia) pabnTég TNG TPITNG TALNG TWV EVIAiwY AUKEIWV TNG Xwpag pag. H
OUYKEKPIYEVN Kivnon, EKTOG ATTO TNV EVIOXUON TTOU TTPOCQEPEI OTO KOIVWVIKO
TIPOCWTTO KAl image TNG TPATTeCag, dnNUIOUPYEi OAEG TIG TTPOUTTOBETEIS VIO HIa
TTETUXNMEVN OUVEPYOOIa PE TOUG OUYKEKPIMEVOUG HOBNTEG Kal —yiaTi OxI- TIG

OIKOYEVEIEG TOUG.



411 CRM & E-BANKING

Me Oedouévo TOV QUEAVOPEVO QVTAYWVIOPO TWV TPATTE(WY N OUYKPATNON
(retention) Twv TreAaTwVv atroteAEi évav amd Toug TTIO PBaCIKOUg
mapdyovreg emituyiag upiag Tpamelac.t! A ypeialetal  GAMwoTE  va
ava@epBoUPE OTO YyVWOTO Kavova TTou Afel OTI TO KOOTOG TTPOCEAKUONG £VOG
véou TTEAATN €ival TTOAAQTTAGOIO aT1rd TO KOOTOG Odiatipnong &vog non
UTTapXovTog TTEAATN. To B€ua cival OTI €XOUV TTEPACEI-IOWG AVETTIOTPETTTI- Ol
MEPEC TTOU oI TTEAATEG dlaTnpoucav Aoyaplacpousg povo oe pia TpatreCa. O
MEOOG TTEAATNG OTIG PEPEG MaG dlaTnpEi Aoyaplacpous o€ dIdQopes TpATTeCeg. T
autd OKpPIBWG €ival  ETTITAKTIKI AVAYKN yia TIG TEAEUTAiEG va  yivouv

TTEAQTOKEVTPIKEG.

H TexvoAoyia kal n TTANPOQYOPIKN MPTTOPOUV VA OTTOTEAECOUV  XPrOIUa
epyaAeia otn xdpagn ™G KATAAANANG TTOANITIKAG. To internet yia TTOAAOUG
ouyypageic (Zineldin, 2000; Rayport & Sviokla, 1995; Schwartz, 1997; Stroud,
1998) €xel TN dUVAMIKN VO TTPOKOAECEl TO PEYOAUTEPO TEXVOAOYIKO QVTIKTUTTO
TTOU EyIVE TTOTE OTIG TPATTECEG KAl va TTPOCPEPEl TNV UTTEPTATN BonBeia yia
aTroTEAEOUATIKEG Oxéoelg ue Toug TTeEAATEG. To CRM (Customer Relationship
Management) €xel Bpel TN B€on Tou OTOV TPATTECIKO KAGDO Kal TTOANEG ETAIPEIES
€ival aQooiwpéveg o€ CUOTAPATA OlaXEIpIoNG TWV OXEOEWV TOUG HE TOUG
meAateg. To CRM oupowva pe tov Gronroos (1997) 1coduvapei pe tnv

avayvwplion, évapén, diarnpnaorn, Tpowbnon Kal OTTou €ival amapaitnTo YE ToV

*"*Branding a Bank”, www.caritor.com/Corporate/Whitepaper 01pdf
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TEPUATIONO TWV OXECEWV PE TOUG TTEAATEG (KAl TIG AAANEG OUADEG EVOIAPEPOVTOG
N «stakeholders») o010 K€POOG, £TCI WOTE Ol AVTIKEIUEVIKOI OKOTTOI OAWV Twv
TTAEUPWYV Vva €TTITUYXAvovTal PECW apoIfaiag aviaAAayAg Kal eKTTAPwWoNG
UTTOOXEOEWV. 2uxva BERala atmd TETOIA CUCTAPATA YeEVVIOUVTAl IQEEG TTOU
MTTOPOUV va TTPOocdWOooUV agia oToug TTEAATEG, OAAG TO KOOTOG UAOTTOINONG
gival T6oo peydAo, TTou n aTrooBecry Tou atmmaitei €vav 1000 PeydAo aplBud
TTEAATWY, TTOU €ival ATTAYOPEUTIKOG yia Ta dedouéva TnG ayopds tng EAAGDaG.
QoTO00 01 BIOIKACEIG TWV TPATTECWYV TTPETTEI VA EiVAl TTPOCEKTIKEG OTAV TTAIPVOUV
TETOIEG ATTOPAOCEIG, KOBWG OTAvV HIa eTalpEia TTPOOdIdEl CUVEXWS agia OTOUG
TEAATEG TNG, €ival TTIBavS PEPOG TNG ALIOG AUTAG Ol TEAEUTAIOI va TO ETTIOTPEWOUV

oTnV eTaIpEia ue TTOAAOUG TPOTTOUG, OTTWG Eival N EuPeon dla@ANIoN.

‘Eva onuavtik® €pwtnua TTou ouxvd Tibetal gival To akdAoubo:Mia tpamela
TPETTEI TTPWTA va avayvwpilel Tn Baon meAQTWY TNS Kal ETA VA ETTIKEVIPWVETAI
o€ Géuara OXETIKG L' QutRv 1 TTPWTA TTIPETTEI VA ETTIKEVIPWVETAI OE KATTOIEC
BAOCIKEC-KEVTPIKES OPAOCTNPIOTNTES KAl VA AQNVEl THV ayopd va dnNUIoUpynoel Tnv

meAareiakn Baon;

H amdvinon iowg va Bpioketal kamou otn péon. Or Tpatreleg XpeIddeTal va
E€XouV pia TTeAaTelakr BAon-0TOX0 Kal va TTPOCTTa80UV VA TTPOCPEPOUV O AUTHV
eCalpeTIKG  PBOAKEG Kal  egaTopikeupéveg  (tailor-made) utTnpeoieg, evw
TauTdéXpova va OIoBETOUV [Ia TTOIKIAIG TTPOIOVIWY KAl UTTNPECIWY YIa va
Kepdiouv pepidlo ayopds. EmmpdoBeta ogeilouv oe ouvexy Paon va

avoAUOUV TIG OUVAMEIG KAl AdUVAMIEG TOUG, PE OKOTTO TNV QviXveuon VEWV



TTEAQTEIOKWY PACEWV-OTOXWV Kal Aavodpioha TTPOIOVTWY/ UTTNPECIWY TTOU va
TOUG TAIPIACEL.

O1 1pdTtreCeg pTTOPOUV VA £€a0@AAICOUV TTIOTOTNTA TTEAATWY POVO €AV £XOUV
¢ekabapa okiaypa@raoel Toia €ival n BAon TnNG TTEAATEIOKAG Ayopdg oTOXOU
KAl Ol TTONITIKEG TTOU XPNOIYOTTIOIOUV €ival ETTIKEVTPWHEVEG OTO va dIATNPIOOUV
TOUG TTEAATEG TOUG. O va avayvwpioel Yia TPATTECa TTola €ival N TTEAATEIOKN
Bdon tTou TTPETTEl va OTOXEUOEl, OPEIAEl apXIKG va avaAuoel To TTPOPIA OAwv
TWV UTTAPXOVTWV TTEAATWV TNG. O1 TTEPICCOTEPES TPATTECEG EiVAI EUXAPIOTNMEVES
ME TNV OKEWN OTI TA TTEPIOOOTEPA KEPON TOUG TTPOEPYXOVTAl ATTO TOV TUTTO
TTEAATWV TTOU ETTITUXNUEVA OTOXEUOUV. AV N TPATTECQ IEPAPXEI TNV ETTITUXIA ME
Baon Tov apiBuo TTEAATWYV TTOU £XEI OTNV Ayopd OTOXO, TOTE iICWG va KAVEl Eva
TTOAU coBapd AdBog, KaBwg TTOAU ouyxvd ol TPATTeCeg €xOouv TNV TAON vad
TTOPEXOUV EUKOANIEG YyIa TOUG TTEAATEG TTOU OTOXEUOUV. AUTO KATOANYEl O€
MIKpOTEPA KEPON. Mia cwoTh avaAuon kepdogopiag Ba PTTOPOUCE va «PIGel
PWG» OTO YEYOVOG OTI TTOAAEG ATTO TIG TTIO KEPOOPOPEG «OOUAEIEGH UTTOPEI VA
TTpoépXovTal a1t OIAQOPETIKI) oudda TreAaTwy. H Tpdmela o autrv Tnv
TTEPITTTWON Ba £TTPETTE Va €€A0PAAITEl TNV «TTPOCTACIO» KAl AUTAG TNG ouadag

ME TTPOCTTABEIEG TTOU VO OKOTTEUOUV OTN OUYKPATNOH TNG.

“Eival GMwoTe @avepd OTI HETG TNV aTTEAEUBEPWON TNG KATAVOAWTIKAG TTIOTNG
Kal otnv EAAGDQ, o1 TpdTtredeg £xouv TTpooavatolioTel o€ peydho BaBud otnv
TTPOCPOPA OIAPOPETIKWY ETTITOKIWV O TTEAATEG PE OIAPOPETIKA TTIOTOANTITIKA

iKavotnTta. MiIAGue OnAadr vyia egatouikeupéva (customized) emmokia. Ol

* Mamaiwavvou I, “Twe Ba emTUxeTe KAAd emTokio”, To BrAua tng KupiakAg

(évBeTo AvaTtrtuén), Kupiakr 16 Maiou 2004



‘EAANVEG TpaTTECiTEG OPOAOYOUV OTI TTEPA TWV BACIKWY TTAPAYOVTWVY Ol OTTOIOl
KaBopifouv TNV akoAoOuBoUWEVN TTONITIKF) TIMWV TTOU €ival TO KOOTOG XPrUaATOG,
TO OIOXEIPIOTIKO KOOTOG, Ol ETMOPAAEIEG KAl O AVTAYWVIOUOG, OAa deixvouv OTI
oto €¢N¢ Ba aueiBetal kar o BaBuog agociwong Tou €xel 0 TTEAATNG OTNV
TpaTTeCa. O BaBPOS agooiwong yI' autoug €¢apTdTal ATTO TNV €viaon Kal Thv
¢KTaON TNG oxéong Tou TTeAATN Pe TNV Tpatrefa tou. Oco peyaAuTtepn ivail n
avoloyia Tou OIaBECIUOU €I00BAUATOG TTOU EUTTIOTEUETAI O TTEAATNG O€ HIA
TPATTECO O OXEon ME MIa GAAN 1 PEPIdA TOU €I00DAMATOG TTOU BIABETEI 0 GAAA
EVAAANQKTIKA QTTOTAMPIEUTIKA TTPOIOVTA Kal ETTEVOUCEIS 1 dAvEId, OTTWG OPOAoya,
METOXEG, TTIOTWTIKEG KAPTEG, TOOO peyaAuTepog Ba civar kal o PaBudg
agooiwong otnv ev Adyw Tpatrefa. H agooiwon Tou TTEAATN augdvel kal Tnv
ID1aiTEPN «agia» TToU €XEl O TTEAATNG YIO TN OUYKEKPIPEVN TPATTeCd, OTTOTE
TTAPEXETAI N dUvVATOTATA OTNV TPATTECA va OIANOPPUVEI KAl EIBIKA TIMOAOYIAKA
TTOKETA «KOUMEVA KAl PAUMEVO» OTA PETPA TOU. QG €K TOUTOU Ol TPATTECEG E TN
MEBODO TWwV dIACTAUPWHEVWY | OTAUPOEIdWY TTWANCEWV (cross-selling) TTAéov
OTPEQPOUV TNV TTPOCOXH TOUG OXI MOVO OTNV KATAKTNON VEWV PEPIdiWV ayopdg
aAAG kal oTn dnuioupyia TTOANATTAWY TTWANCEWV TNV TTEAATEIQ TOUG TT.X. ME TN
TTapoxn dwpedv TTIOTWTIKAG KAPTAG YE TN AAWN £vOog oTeyaoTikou daveiou. ‘Eva
TTaANIO pNTO TNG ayopds Aéel EAANOU OTI «av PTTOPEIC va TTOUARoEIS Tpia (3) ME
évTE (5) TTPOoIdVTa O€ évav TTEAATN 00U, TOTE ITTOPEIG VA TOV BEWPEIG AIXUAAWTO
oou». O1 «oo@oi» TNG ayopds kATl Ba néepav O6tav dIATUTTWOAV AUTHAV TNV

artroyn, 600 UTTEPROAIKN Kal av €ival.



BMavw oTo BEPA TWV VEWV TEXVOAOYIWV agifel va avaepBei kal n atrown TOU
Carrington et al. (1997) o otroiog utroOTNPICEI OTI O AUEAVOUEVOG OPIBUOG «OoNn-
line TreAaTwV» “HETAPEPEI TOV EAEYXO TOU OUCTAMOTOG ATTO TNV TPATTECO OTOV
TeEAATN W’ €vav TETOI0 TPOTTO TTOU OI TPATTECEG ATTOOUVOUWVOVTAl ETTEIDN N
TEXVOAOYiIa TTEPVAEl OTa XE€pIa Twv TreAaTwv.” Me GAAa Adyia o cuyypagéag
EKQPAdel TNV avnouyia Tou yia TO OTI Ol €CAIPETIKA evnuepwpévol (literate)
TeAATEG Ba gival avd TTdoa oTiyur) o€ B€on va £xouv TTPOCRACN O€ CUYKPITIKA
dedopEva(eTITOKIA, ATTODOOEIS K.T.A.), TTEPIOPICOVTAG £T01 TO KOOTOG METAKIVAONG
(switching cost) ammo Tpdameda oe TPATTECQ O€ €va «KAIK TOU TTOVTIKIOU TOU
uttoAoyioTh». QoTtéco OAol TTapadéxovTal OTI TTAPAUEVEI AYVWOTO O€ TTola
ékTaon 6a gu@avioouv ol TTEAATEG HIa TETOIO CUMTTEPIPOPA, KABWG Kal TTold
«TuTroAOYia» TreAaTwyv Ba eival autr]. MNAvTwg cUPPwva PE PIa €pEuva TTOU
Tpaypartotroindnke otig H.MN.A, tmepimou 10,3 ekatoppupia APEPIKAVOi £XOUV
aAAGEEl TOV TPOTTO TTOU QVTIMETWTTICOUV TOUG TPATTECIKOUG OPYAVIOPOUG, WG
atmmoTEAEOUA TNG TTANPOPOPNONG oTnv otroia éxouv Tpdofacn PEOW TOu
d1adIkTUOU. H €peuva KaTéANge OTI TTEPITTOU €VOG OTOUG TECOEPIG KATAVAAWTEG
TTOU XPNOIYOTTOIOUV TO OIadIKTUO YIO TPATTECIKEG OUVOAAQYEG GAAage Tnv

TPATTECA PE TNV OTToIa ouvepyalddTav.

Quoikd otnv EAAGOa n efoikeiwon pe TO OIOBIKTUO KOl TIG NAEKTPOVIKEG
OUVOAAQYEG, OTTWG EXOUNE AVOPEPEL KAl TTPONYOUUEVWG, UTTOAEITTETAI KATA TTOAU
AANwv xwpwv. Qotéco 600 TTepPVAvVE Ta Xpovia 1600 Ba MIKpAivel Kal To

«B1adIKTUOKO Xaopa». H diciodbuon Twv vEwv TexvoAoyiwv oTtnv EAAGda

* Durkin Mark G., Howcroft Barry, “Relationship Marketing in the Banking
Sector: The Impact of New Technologies”, Marketing Intelligence& Planning,
Volume 21 Number 1 2003




avapéveTal va gival pExpl pExp! kKal 40% yia 1o diadiktuo. 70% yia TV KivQTh
TNAeQwvia kal 8% yia Tnv wnoiakn TnAedpacn uéxpl 1o 2005 (Mnyry: Oikovouiké
MavemmoTtuio ABnvwy). ETTopévwg av kail n aglotroinon Tou d1adIkTuou Ogv
gival TTavakela yia €TTITUxXia, ol eAANVIKEG Tpdatredeg TTou Ba ayvorioouv TO
OUYKEKPIUEVO PECO PTTOPED va BpeBouv TTpo eKTTAALEWV. 'HON PEPIKES TPATTECES
oTTwg n Eurobank (képdioe 10 TTpwTo PBpafeio yia TIG KOAUTEPEG e-banking
UTTNPECIEG OTO OUYKPITIKO TEOT TOu TrePIodIkou PCMagazine) kai n 1pdtrela
Meipaiwg (Pe TNV TTpwTOTTOPa Bdon winbank) €xouv KATOPBWOEl va «KAEWOUV»

TeAATeG AAWV TpatTeCwv (MNnynR: ‘EBvog, Asutépa 28 louviou).

MNa T1Ig TEPIOOOTEPEG EAANVIKEG TPATTECEG TTOU O€ PeyAAo PBabud akdua
“waxvovtal’ 6oov agopd 1o e-banking kai To TTOI0UG TTEAATEG VA TTPOCEYYIOOUV,
TO TTAPASEIYUA KATTOIWY AUEPIKAVIKWY TPOTIEWY iowg va gavei XpAoigo. *Oi
OUYKEKPIUEVEG  TPATTECEG TTPOOTTAONOAV  PECW  TNG  TTANPOYOPIKAG  va
JIATTIOTWOOUV TToIA €ival TA KOIVA OTOIXEIA -ONUOYPAPIKA KAl JN- TWV TTEAATWV
Toug ToU NAdN xpnolgotrolovocav TO internet yia on-line banking. A@ou
avakAAugav KATTola KOIVA XapaKTNPIOTIKA TTpooTTddnoav va douv Troia aToud
ammdé v TreAaTeiok Toug Bdon (TTou de xpnoigotroloucav 1o e-banking)
TPooéyyIlav Ot KATTOI0 PaBud Ta OUYKEKPIMEVA OTOIXEID. 2Tn OUVEXEID
atreuduvenkav PEow TTPOKTIKWY TOU Aueoou UApkeTIvyK (direct marketing) o
QUTOUG Kal Ta ATTOTEAEOHUATA ECETTANEAV AKOMA KAl T TTIO AICIOBOLA OTEAEXN.
IMoAAoi atrd Toug TTEAATEG TTOU TTPOOEYYIOTNKAV BEV yVWPICaV TIG dUVATOTNTEG

TTOU TTPOCEQPEPE TO OIAdIKTUO Kal €idav OTI N TPATTECA PTITOPOUCE VA TOUG

* “Internet is Changing Financial Service Brand Perceptions and Usage”
http://www.cyberdialogue.com/library/case-studies/Ibc.pdf, 2001



http://www.cyberdialogue.com

IKAVOTTOINOEl PIO aVAYKN, TTou dev ATV AAAN atrd Tnv £€0IKOVOUNON TTOAUTIMOU

XpOvou.

Mia GAAN TTEPITTTWOoN TToU aTTodEIKVUEI OTI N KATAAANAN xprion Tou CRM ptropei
va BonBroel Idiaitepa pia TPATTECA 0TN CUYKPATAON TWV TTEAATWV TNG, AAAd Kal
oTn OnuIoupyia MIOG KAANG CEXWPIOTAG €IKOVAG €ival AUT TNG AUEPIKAVIKNG
TpatreCag USAA. H ouykekpiyévn, MIKPR) TpAteCa- n oTtroia Bewpeital otnv
ApEPIKN TTPOTUTTO TTEAATOKEVTPIKNG TPATTECAG O€ TETOIO BABPO WOTE va TNG £XEI
000¢i 0 TITAOG TOU «superstar TNG €EUTTNPETNONG TTEAATWV»- KATAQPEPVEI VA
dlatnpei 10 98% Twv TNG TTEAATEIOKNG TNG BAONG, N OTTOIA ATTOTEAEITAI KUPIWG
a1ré €VEPYOUG I OUVTALIOUXOUG OTPATIWTIKOUG. ZUPQWVA PE TA OTEAEXN TNG
TPATTECAG YIO TNV ETTITEUEN TOU CUYKEKPIUEVOU TTOCOOTOU TOV KUPIOTEPO AGYO
EXEI TTAICEl N TTANPOYPOPIKN, KOBWGS Ta Bori@noe va avTaTToKpivovTal auTOuaTa
KAl XWwpIig va e€ival amapaitntn n  QUOIKN TTApousia Tou TTEAATN  OTIG
IDIAITEPOTNTEG TOU OTPATIWTIKOU ETTAYYEAUATOG (OUXVEG METABEOEIS K.T.A.),

avaloya pe mn edaon TG Cwng Tou KABe oTpaTiwTiKoU (MnyR:Pride-Ferell).

4.2 Avayvwpioiyétnra i Zuveidnon Mapkag (Brand Awareness)

To &eXwPIOTO AUTO OTOIXEIO TNG agiag PMAPKAG, N avayvwpioiuotnTa JApKag,
ATTAOXOANCE IBIAITEPA TOUG UEAETNTEG OTO TTAPEABSOVY, agou autd padi ue TO
emimedo mpooAwong otn pdapka arroTeAoUv iCwg Ta OUO TTIO ONUAVTIKA
oToixeia TG agiog pAapKag. ZUPewva pe Toug Rossiter & Percy (1987) n
dnuioupyia avayvwpIoINoTNTAG WAPKAG Traiel TTOAU OUCIOOTIKO POAO OTnv

ETTIKOIVWVIAKA d1adIkaoia Kal yI' auTto aTToKTA 1I81aiTEPN oNUaacia.



2Upowva pe Tov Aaker (1991), n avayvwpioiudTnTa NAPKAG €ival N IKAVOTNTA
€VOG OUVNTIKOU TTEAATN va avayvwpidel i va avakaAéOEl OTN PVAPN Tou OTI JIa
MAPKO AVAKEl OE€ PIA OUYKEKPIPEVN KATNYOPIa UTTNPEECIAg TTPOIOVTOG. 2TnV
oucia 6tav PIAGUE yia ouveidnon PAPKAG EVVOOUUE TO OUVOEOHUO TTOU UTTAPXEI
METALU brand kal katnyopiag uttnpeciag. O Aaker, €1Tiong, Oewpei 611 UTTAPXOUV
Ta €¢AG TTapakATw EeTTireda yia Tn dnuioupyia cuveidnon udpkag, Ta OTToia

dnNUIoUPYOUV TNV TTUpauida TNS avayvwpIoiuoTnTag:

Top of
Mind

Brand Recall

Brand Recognition

Unaware of the Brand

Aiagypappa 4: H rupapida Tng avayvwpicigéTnTag
Mnyn: Aaker (1991)



1. Mn evnuépwon yia mn pdpka (Unaware of the brand)
2. Avayvwpion papkag (Brand recognition)

3. AvakAnon Mapkag (Brand recall)

4. MpwTtn papka oto puaAo (Top of mind)

2Tn Paon Tng TTUpauidag Bpiokovtal auToi TTOU ayvoouv Tnv UTTapgn Tng
Mapkag. H avayvwpion PApKAg €ival TO €TTOYEVO €TTITTEdO 0T dnuioupyia
ouveidnong HApKag. 2’ auTd TO €TTITTEDO O dUVNTIKOG AYOPAOTAG TNG UTTNPECIOG
givar og Béon va avayvwpioel 1o brand otav Tou d00¢i KATtTOIO VUEN (cue).
IMOAAEG QOpPEG auTrv TNV avayvwpion Ba TTPETTEl va TN OUVOUAOOUUE PE TNV
AvVayvVWEICIUOTNTA TOU OAUATOG TG JAPKAG. To ETTITTEDO TNG aAvayvwpIonS UIOG
MApKag egaptaTtal o€ PeYAAO BaBud atrd TNV avayvwpioiuotnTa ToUu OHPATOG
TNG. " auTo Kal o1 TPATTECEG TTPETTEI va «PiXVOUV» IBIAITEPO BAPOG OTNV ETTIAOYA

TOU ONHATOG TOUG.

2T0 ETTOMEVO ETTITTEDO TNG TTUPANIOAG CUVAVTANE TNV avAKAnon NG papkag. 2’
QUTAV TNV KaTnyopia ol v duvauel TTEAATEG cival o€ BEon va avaKaAEOOUV TO
brand otn pvAun Toug. lpokerrar dnAadn yia piIa avakAnon Xwpig KATTola
BonBeia (unaided recall). TEAOG n IO €UVOIKA KATACTAON Yia pIa papka ival
QUTA OTNV OTToIa O KATAVAAWTEG TNV AVOKOAOUV TTPWTN a1 OAEG divovTag TNG
TO XapakTnpIoTIKG Tou «top of mind» brand. Mpdkeiralr dnAadn yia Tn B€on ToU
EXEl N MAPKA OTO PUOAG TOU KATAVOAWTHA, XWPEIC QUOIKA va OIEUKPIVICETAI TO
TOoO0 Olo@épel authl atrod TIG AAAEG. TTOANEG €peuveg TTOU €xouv yivel Katd
KalpoUug utroypapuiCouv 6T n onuacia tou «top of mind» evrotTieTal oTO
yeyovog Ot 600 o WnAd BpiokeTal pia JAPKA OTO MUAAO TOU KOTAVOAWTH,
1600 MPeEYaAUTEPN €ival n TMOAVOTNTA XPENOIYOTIOINCAS TNG. QOTO0O0 auTO OE

onuaivel oiyoupa OTI n «top of mind» pdpka Ba eival aut TTou TeAIKA Ba



€MAEXOEi, KABwWG TITTOTA dEV EUTTODICEI EVAV KATAVAAWTH OTTO TO va £XEI TIPWTO
TpateIké brand o1o PUAAS Tou TNV «EpTTopikn Tpdtrea» Kal OPWG va unv TN

XPNOIYOTTOINCEL, ETTIAEYOVTAG avTIOETA KATTOIO AAAN TPpATTECQ.

O1 1pdTredes, OTTWG KAl OAEG O AAAEG ETTIXEIPNOEIG, TTPETTEI va £XOUV WG OTOXO
TNV TOTTOBETNON TOug brand Toug 600 TO duvaTov YNAGTEPA OTNV TTUPAUIdA TNG
avayvwpioiuotnTag. Zupewva pe Tov Keller n augnuévn ouveidnon PAapkag
BeATiwovel TO €TTiITTEdO TNG AVTIANTITAG TNG TTOIOTNTAG. UYKEKPIUEVA EPEUVEG
éxouv Ogicel 611 N yvwon TNG UTTapéng MIOG HAPKAG ETTNPEACEl O HeyAAo BaBud
TNV agloAdynon TNG amod TOUuG KATAVOAWTEG/ TTEAATEG KAl PAANIOTO OCO TTIO
YVWOoTH €ival n pgapka 1000 TTo BeTikA agloAdynon AappBaver amd autoug. O
Aaker (1991) katéypaye Ta OTOIXEIQ TTOU TTPETTEI va DIABETEI PIa OTTOIAdNTTOTE
MAPKO  yia  va  OnuioupyAoel, va  OlaTNPACEl KAl va  ETTAUENOEl TNV

avayvwpIoIuétTnTa TNG:

Na gival d1aQoPETIKN KAl VA ATTOPVNUOVEUETAI EUKOAQ

Na cuptrepiAapBavel éva oAdykav

Na cuvdéetal ye Eva oUupBoAo

Na 600¢i dnuoacidTnTa oT0 dvoua TNG HAPKAG

H pdpka va avoAapBaver xpnuatodoTHOEIG ONPAVTIKWY YEYOVOTWY
Na eTTIXEIPOUVTAI ETTEKTACEIG JAPKWV

Na xpnoigoTroiouvTal TTPOTUTIA OTIG OIOPNUICEIG

H avayvwpioigdtnta piag Tpatredag €ival oTeva ouvu@Qaopévn e Tnv TpoBoAn

autAG. OAeg o1 TPATTECEG TTPOKEIMEVOU va TTETUXOUV TNV avayvwpion Tng



ETTWVUHIOG TOUG, £Xouv €TTEVOUCEl OTNV TTPOROAR auThS (TNG ETTWVUNIAG), aAAG
KAl TWV UTTNPECIWV TNG. TOOO PeE PadIOTNAEOTITIKEG OlaPNUIoEIS 600 Kal ME
KATOXWPAOEIG 0TOV TUTTO, OI EAANVIKEG TpATTECEC TTPOCTTAB0UV Va £EQ0POAICOUV
TNV €i0000 TOug OTO consideration set Twv KATAVOAWTWV KAl UTTOYN®iwv
TeAaTwyv. ECAANOU OAO Kal TTEPICTOTEPO OI TPATTECEG avaAauBAvouv xopnyieg
KOIVWVIKWYV, @IAQVOPWTTIKWY Kol aOANTIKWV OPYOVWOEWYV, Ol OTI0IEG
aPevOg TAIPIAZOUV OTO EEXWPIOTO TTPOQPIA TOUG, APETEPOU YivovTal yIa I OEIpA
atré AOyoug, PE KUPIOTEPO TNV aug¢non TNG avayvwpioIuoTnTas. MNa mapddelyua
eival oiyoupo 611 pia atrd TiG £mOupieg TG Alpha Bank o€ oxéon pe Tn xopnyia
NG otoug OAuptriakoug Aywveg Tou 2004, tTou oToixioe 74,83 ekatoppupia
Eupw eival va «kAEWey PovadES avayvwpIioIJOTATAS OTTO TOUG QVTAYWVIOTEG
™NG. MAAIOTA TEPAOTIO EVOIAQEPOV TTAPOUCIALEI N TTPOOTTABEI0 AAAWY TPATTECWV
VO «OQETEPIOTOUV» MEPOG TNG OUYKEKPIMEVNG XOPNYIaG TTPOo@EeUyovVTag O€
GAANeG aBANTIKEG Yopnyieg, TTPOOTTABWVTAG va dnuioupyrioouv ouyxuon OTO
KOIVO. Ta atroTeEAEéOPATA AQUTOU TOU «TTEIPATIKOU PAPKETIVYKY» QAVTIKATOTITPICETAI
OTO OTI APKETOI OTN XWPA PAg Bewpouv OTI N eTTionun TPATTECA TWV OAUMTTIOKWYV
aywvwyv gival n Eurobank. MAAIoTa yia TO OUYKEKPINEVO BEUA TWV XOopNyIwv
EKKPEPOUV 0€ TTOAAOUG KAGOOUG akoOua Kal OIKAOTIKEG avTIYaXieg, OTTwG eival
autég TG Vodafone- Cosmote, Smart (Mercedes)- Hyundai kar OTE-AEH. Até
TOV TPATTECIKO KAADO 0TO TTapeABOV oTa dikaoTripla £€xouv odnynBei n Eurobank
kai n Tpdmela Kutrpou®.

AANO TTapadelyua  TTAPOMOIwWV  ekdNAWOEWV ocuvavidue otnv  Eutropikn

Tpameda, n otoia PeE pIa OEIpd OO Xopnyieg TTPooTrabei va yivel TrIo

* Toipou ©dvog, Amaptdéyhou XproTtog, “H Ymoyeia Maxn Twv Xopnyiwv”,

Kuplakatikn EAsuBepoTutTia (EvBeTo Oikovouia), 11 louAiou 2004




avayvwpioIun OTo KOIVO. TEToIEG KIVAOEIG €ival N xopnyia oTo TTAVEUPWTTAIKO
TPWTABANUA TTOdNAATIKOU OdpOUOU, N UTTOOTAPIEN O€ TTONITIOTIKEG/ OeaTPIKES
dpacTNPIOTATEG AVA TNV TTEPIPEPEIA, KABWG Kal n dnuioupyia NG OIKAG TNG
X0pwodiag ue TTOAAEG OUVAUAIEG evTOG Kal €KTOG EAAGDOG. 'EEGANOU n EBvVIKA
Tpameda XpNOIMOTTOINOE EVIEXVWG TNV TTOAUXpOVN xopnyia TnG otn OnUOQIAA
€OVIKl opdda dapong Papwv yia va Béoel oe e@appoyry TO TTPOYPANPa
METAPOPAG UTTOAOITTWV HE TITAO «ApON BapWV».

Etriong 10 brand awareness TTeTuxaiveTal Kal eVIOXUETAI HEOA OTTO TN CWOTK) KAl
evigia eg@Avion Twv KAvaAiwy dIaVOUNG KAl KUPIWG TWV KATAOTANATWY TWV
TpatreCwv. E€GANou duvatd branding onuaivel 611 OAa Ta €TTITTEdA ETTIKOIVWVIAG
TNG €TTIXEIPNONG Ba TTPETTEI VA CUPQWVOUV PETAEU Toug (dlagripion, Xopnyieg,
TTPOWONTIKA TTPpoypAudaTa, dnuooieg oxéoelg K.T.A). H emixeipnon oeilel va
d1a@uUAAgel authv TNV aAAnAouxia, €101 WOTE OAN N TTPOPROAA TNG va £Xel TRV idIa
Mopory kKal va T1poodidel Tnv idla aioBnon (IMC- Integrated Marketing

Communication).

ACiCel va onuelwBei TTAVTWG OTI CUPQWVA PE €PEUVA TTOU TTPAYUATOTTOINONKE
amé Tnv Landor Associates kai Louis Harris & Associates (American Banker,
1998) OXETIKA PE TNV AVAYVWPICINOTNTA Kal agia TTou divouv 01 KOTAVOAWTEG
OTIG ETAIPIKEG 1 TTPOIOVTIKEG ETTWVUMIEG OIOPOPWY KAAdWYV, TTPOEKUWE OTI O

TPATTEQIKOG TONENG KATEXEI MIO ATTO TIG XOMNAOTEPEG BETEIG.

KAgivovTag Tn ouykekpiyévn evotnTa agifel va ava@epbouv Ta atroTeAéouaTa

MIOG €PEUVOG TTOU EYIVE OTN XWPEO PAG OXETIKA PE TNV AvayvwpIoIuOTNTA TwV



eAMNVIKGOV  kal  Eévwv  Tpomredwv®®.  Tuykekpipéva  NTABNKE aTd  TOUC
EPWTWHEVOUG VO aVAPEPOUV TNV TTPWTN TPATTECA TTOU £PXETAI OTO PMUOAS TOUG
(unaided recall). Ta amoteAéopaTta TNG €peEuvag (TTOU TTPAYHATOTTOINONKE OTN

Oeooalovikn 10 2002) TTapoucidlovTal TTOPAKATW:

MNINAKAZ 3: AMEZH ANAKAH>H TPAMNEZIKOY OPIANIZMQOY

TPAMEZIKOS> OPrANIZMOS [10503TO ANAKAHSHS
EBvikn Tpatreda 84,9%
Alpha Bank 64,2%
EFG Eurobank 38,7%
Eptropikf Tpdtrela 35,8%
AyporTiki TpartreCa 23,6%
Tparmeda MNeipaiwg 12,3%
Citibank 7,5%
Eyvaria Tpatreca 6,6%
TparmeCa Epyaoiag 5,7%
TparmeCa Kutrpou 3,8%
evik Tpdtrela 2,8%
Aaikf Tpatrela 1,9%
Nova Bank 1,9%
Deutche Bank 1,9%
TpameCa Makedoviag-Opdkng 1,9%
OMEGA TpartreCa 0,9%
HSBC 0,9%

Mnyn: AirAwpaTiki Epyacia Mewpyiou Mavwpid

*® Mavwpiag Mewpyiog, “H AvayvwpioigdtnTta Kol n Znuacia Tou TpatredikoU
2AMaTOog oTov Tpammedikd KAGdo kai 1wg ETmmnpedlel tnv Amogacn Tou
KatavaAwtr”, AmAwpartik Epyacia, Mavemotiuio Makedoviag, ZemTéuBpIog
2002




4.3 AvniAntrTA MoiétnTa Mdpkag (Perceived Brand Quality)

H avTIAnTTA To1déTNTa JApKag ITTOPET va OpIoBEi WG N avTiAnyn Tou KATavaAwTh
yla TNV TTOI0TATA ] TNV QVWTEPOTNTA WIAG UTTNPETIAG (1) TTPOIOVTOG) o€ oX£on ME
Ta avraywvioTiKG brands. H avTIAnTITA TT016TNTA &€V PTTOPEI VO TTPOCdIOPIOHOET
ME QVTIKEIMEVIKOTNTA, VYIOTI TIPOKEMAl VYIa QVTIANAWEIG KAl aTTOYEIS  Twv
KATOVOAWTWY Ol OTTOIOI ATTOTEAOUV EEXWPIOTEG TTPOCWTTIKOTNTEG KAl £XOUV

OIAPOPETIKEG AVAYKEG KAl TTPOTIUAOEIG.

H 1moi6tnTa TTOoU avTIAapBAavovTal o1 KAaTavoAwTES gival AUECa ouvOEedEPEVN WE
Ta KPITAPIa TTou Aapupdavovtal KaBe @opd utrown. H avtiAntrth Tmoidtnta o€ Ba
TIPETTEl VA TAUTICETAI PIE TNV IKAVOTTOINON TTOU atToAauBAvel évag KAaTavoAwTAg
ammoé TNV ayopd Tr.X. PIag Tpatedik uttnpeoiag. ‘Evag tmeAdTng ptmopei va
IKAVOTTOIEITAI KAl va dNUIoUPYEi BETIKN €IKOVA £CAITIOC TWV XANNAWY TTPOOOKIWV
TTOoU €ixe. AUTH N BETIKN €IKOVA eV TTPETTEI VA CUYXEETAI JE TNV UYNAR TTOIOTNTA.
H avTiAnTrTg mToI10TNTA MIOG HAPKOG €ival MIO CUVIOTOMEVN, TTOU €XEI YIA

OUVIOTWOEG TOOO UAIKEG 60O Kal AUAEG BIOCTAOEIG.

ISlaiTepa yia 1O BEPA TNG AVTIANTITAG TTOIGTNTAG TWV UTTNPECIWV €XOUV YPAQPTEI
TTApa TTOAAG. ApXIKG 0 BACIKOG OKOTTOG TAV N €UPECH TWV dIACTACEWY TTOU TNV
kaBopiCouv (Parasuraman et al. 1985), evwy 0Tn ouvéxeia auto TTou BpEBnKE oTO
ETTIKEVTPO TOU €VOIOQEPOVTOG ATAV N QVATITUEN OUYKEKPIMEVWV  TEXVIKWV
pétpnong autrg (Parasuraman et al. 1988, 1991,1993, Cronin &Taylor
1992,1994, Asubonteng et al 1996, Buttle 1996). >nuavTikr) nTav n emmidpaon

TTOU AOKNO€ TOOO0 OTO BwpPnTIKO OCO KAl OTO TTPOKTIKO ETTITTEDO N TTEPIPNUN



KAipaoka Tng SERVQUAL T10U Onuioupyribnke amd Tnv opdda Twv
Parasuraman, Zeithaml & Berry (1988). 4TH TTEPiIPNUN KAiYaka TNG «servqualy,
n otroia PPIOKEl EQAPPOYH OTOUG TTEPICCOTEPOUG TOUEIG UTTNPECIWY, EXEI WG
OKOTTO TN METPNON TWV OVTIAYEWY TWV KATAVOAWTWY OFE OUYKEKPIPEVEG
OIa0TACEIS TTOIOTATAG £T01 WOTE va dIOTTIOTWOOUV Ta Keva avApeoa OTIG
TIPOOOOKIEG KAl TIG AVTIANYWEIG TwV KATAVOAWTWYV. O Tpatredikog ival évag atrod
TOUG KAGOOUG TIOU £XOUV  XPNOIUOTIOINCEl TTEPICOOTEPO TN OUYKEKPIMEVN
KAipaka. H kAiyaka tng «servqual» TrepIAapBdvel €IKooidUO (22) OuvoAIKa
EPWTNOEIG, TTOU avagEpovTal o€ TTEVTE (5) OI00TACEIG, Ol OTTOIEG UTTOPOUV va
atroTeAEOOUV XPAOIPA epyalEia yia TN BEATIWON TG AvTIANTITAG TTOIOTATAG PE OTI
MTTOpPEl Vva ouvermdyetal auto. Or dIoOTACEIC AUTEG, YIA TIG OTTOIEG UTTAPXE!
EKTETAPEVN OUPQwvia OT1 TTepIAauPBavel oToixeia TTou TTEPIAQUPBAvovTal oTNV
agloAdynon TTou YiveTal oTnV TroIdTNTA TWV UTTNPECIWY ATTO TOUG KATAVOAWTEG,

TTaPOUCIAoVTal TTAPOKATW:

1.Ta uAikd oToixeia (Tangibility)

H gu@davion Twv UAIKWV UTTOOOPWY, TOU €COTTAICNOU, TOU TTPOCWTTIKOU KAl TOU

ETTIKOIVWVIOKOU UAIKOU.

2.AtiommoTia (Reliability)

H IKavoTnTa Va EKTTANPWYOVTAI Ol UTTOOXEOEIG JE CUVETTEIA KAl AKPIREIA.

47

“Measuring Service Quality using SERVQUAL”,

http://cs.engr.uky.edu/~sanjiv/ServQual.doc



http://cs.engr.uky.edu/~sanjiv/ServQual.doc

3.Avtamrokpion (Responsiveness)

MpoBupia yia TNV €EUTTNPETNON TWV TTEAATWV KAl TNV TTAPOXN KATAAANAWV

UTTNPETCIWV

4 AioBnua aoc@dAsiac Twv TeAaTwy (Assurance)

-IN'vwon kal duvartdéTnTa yia TNV TTApOXr TNG UTTNPETIaG.
-Euyévela, ogBaopdg kal @IANIKOTNTA TOU TTPOCWTTIKOU ETTAPAG
-EINkpivela Kal uTTeEuBuVOTNTA TOU TTPOCWTTIKOU

-AtraAAayr Tou TTEAATN a1md aioBnua Kivouvou i ap@iIBoAiag

5.ZnAo¢ (Empathy)

-EUkOAN TTpOoRacn 0TO TTPOCWTTIKG KAl EUKOAIQ ETTAQNG U’ AUTO
-Emmikoivwvia pe Toug TEAATEG 0€ YAwooa TTou ol idlo1 kaTtaAapaivouv

-Katavénon tou TeAATN Kal TTPOOTTABEIN YIA VA £COKPIBWOOUV O AVAYKEG TOU.

ATTO TIG apX€EG TNG TTponyouuevnG OEKaETIOG eEAAAOU €xEl EEKIVOEl Eva peUPa
EPEUVWYV, TTOU TTPOCTTOOEI va epunveloel TNV avTIANTITA TToI0TNTA €0TIAOVTOG
TOV TTPOCAVOTONIONO TWV ETAIPEIWV OTNV ayopd Kal oTov KaTavaAwTr] (market &

customer orientation).

2uykekpiyéva o Aaker (1991) mrporteivel TIG €€\G DIOOTACEIS YIO TNV TTOIOTNTA

MAPKOG TWV UTTNPECIWV:



1. YAIk@ oroixeia: H eu@Aavion Tou TTPOCWTTIKOU KAl O €GOTTAIONOG TNG TPATTECAG
£XOUV TTOIOTIKG OTOIXEIQ;

2. Aéiommioria: Tivovtal oI AOYIOTIKEG KAl TAUEIOKEG AEITOUPYIEG PE AgIOTTIOTIA KAl
akpipeia;

3. Avraywviotikornra: ‘Exel TO TIPOOWTTIKO TNV KATAAANAN €eKTTaidEUCN KAl
€I0IKEUON YIa va eKTEAEI AVTAYWVIOTIKA TIG TPATTECIKEG AeiToupyieg; EPTTVEEI
guTTIoTOOUVN;

4. Avramrokpion OTIS QmraiTROEIS Tou 1TeAdrn: Eival ol epyaldpevol Tpdbupol va
BonBroouv Toug TTEAATEG KAl va TOUG TTAPACXOUV AUECT £EUTTNPETNON);

5. Arouikn &géurtnpérnon: TMapéxel n Tpateda {EXWPIOTH TTPOCOX O KAOE

TTEAATN TNG;

“Mia TPATTECA PTTOPEI VA augnoel Ta KEPON TNG akOPa Kal OTavV O TIMEG TwV
UTTNPECIWV TNG I TO PEPIDIO ayopdg TNG TTapapévouv aueTdBAnTa, €@ooov ol
QVTIAYEIG TWV KATAVAAWTWYV yIa TNV TTOIOTNTA TNG €ival BeTIKES. AUTO CUPPAiVEl
KUPIWG yiati pe TN PeATiwON TNG TTOIOTNTAG OTN OUVEIONON TOU KATAVOAWTA
MTTOPEI va peiwvovTal AANa KOOTN OTTwG TO KOOTOG TTPOPBOANG Kal TO KOOTOG
dlaTPNONG TNG UTTdpxouoag TreAatelakng Bdong. lMNa va PITopécouv Ol
TPATTECEG VA ETTITUXOUV UWPNAO TTITTEDO AVTIANTITAG TTOIOTNTAG YIA TIG iDIEG KA TIG
UTTNPECIiEG TOUug atrd T HEPIA TWV KaTavaAwTtwyv/ TTeEAaTWV Ba TTPETTEl VA

akoAouBrioouv Tn dIadIKagia TTOU TTEPIYPAPETAI OTH CUVEXEIQ.

To mpwTto BAPA TTOU Ba TIPETTEl va Yivel €ival AUTH N TTOIOTIKA €IKOVA TNG

TPATECAG A TWV UTTNPECIWYV TNG va TTPORANBEI 0TO KOIVE. DUCIKA £va OQAAua

*Morison lan, “Breaking the Monolithic Mould”, International Journal of Bank
Marketing, Volume 15 Number 5 1997



OTO OTIOI0 OUXVA TTEQPTOUV Ol ETTIXEIPACEIG €ival TO YEYOVOS OTI TTPOCTTAB0UV va
TTEICOUV YIa TNV avwTePN TTOIOTNTA, VW KATI TETOIO eV UTTAPXEL. QOTOCO OTTWG
¢avatovioape ol KatavoAwTeéG TTAEOV €xouv augnuéva avakAaoTiKa. Av dev
TTEIOTOUV OTTO TNV EUTTEIPIO TOUG KAl TN XPAON TNG UTTNPECIaG, TOTE N OAN
TTPOBOAR AciToupyei WG «uTTOUPEPAVYKY». AV OuWG pia TpATTea KAVEl PIa vEQ
opyavwuévn Kal atrodoTIKA TTPOCTIABEIO TTOU €0TIAZETAI YIA TT.X. OTIG AYOVYES
OX£0€IG (AuEoN €CUTTNPETNON Kal EVNPEPWON) TTPOCWTTIKOU-TTEAATWY, TOTE
«dIKaIoUTAI» VA XPNOIKMOTTOINCEI AUTO TO OTOIXEIO, EATTICOVTAG VA eKTIUNOEI ATTO
T0 KOIVO. Katapxdg Opwg yia va JTTOPECOUV Ol TPATTECEG (KAl OAEg ol
ETTIXEIPNOEIG) va dNUIOUPYROOUV Kal va d1atnpAoouv uwnAd emitreda avTIANTITAG
ToIOTNTAG Ba TPETTEl va €xouv auTdv WG Paoikd Toug oToxo. [loté ol
KATavOAWTEG Oev Ba TTECOUV BUUATA TOU PAPKETIVYK OXNUATICOVTAG HIa EIKOVA
TTOIOTIKOU OPYQAVIOUOU, av N TToI0TNTA OEV €ival OTOIXEIO TTPWTNG TTPOTEPAIOTATAG

yla TAV OTT0I0 TPATTECQ.

O1 tpatreeg ogeilouv va divouv peydAn Baon ota unvupata TTou AapBdavouv
ammoé  Toug TreAATEG/  KatavaAwTtéG (customer input). H avdluon g
OUMTTEPIPOPAG TOU  KATAVOAWTA KOl N €EaQywyr OUUTTEPAOUATWY  €ival
TTPWTOPXIKAG ONUaciog Trapdyovriag yia va €mTeuxBei n  1moidtnTa TTou
TPWTIOTWG €TMOUUEI 0 010G 0 KatavaAwTtng. MNa TTapddelyua n dnuioupyia
BiBAiou TTapatrovwy 1 N ToTroBETNON £vOg UTTAAANAOU o€ pia B€on TTou Ba eival
UTTEUBUVOG ATTOKAEIOTIKA yIa Ta TTEAATEIOKA Kal AEITOUpyIkA TTpoBArjuata Ba

ATav BAMOTA TTPOG TN CWOTA KATEUBUVON.



H 1pdmeda Ba TTPETTEI €K TWV TTPOTEPWYV VA £XEI OPICEI JE AKPIBEIO KAl oagrvela
000 TO dUVATOV TTI0 YETPAOIPNOUG OTOXOUG, WOTE VA PUTTOPECEI VA £CAKPIBWOEI TO
Katd 1mooo €xel avratrokpifei ota standards TTou €ixe apxikGd Oéocel kal Katd
OUVETTEIA va dIATTIOTWOEI TO KATA TTO00 aTTOKAIVEI ATTd TNV ETTIOUUNTI TTOIOTIKA

€Ikova.

TéNOG OANa Ta OTOIxEia Oeixvouv OTI oI TPATTECEG Ba TTPETTEl va A@VOUV
TTPWTOROUAIEG OTOUG £pYalOUEVOUG WOTE va AUvVOVTAl APECA TA TTPORARUATA PE
TOUG TTEAATEG KOl Ol TEAEUTAIOI VO QEUYOUV EUXOPIOTNPEVOI KOl UE PIa OETIKA
€IKOVA VIO TO KATAOTNMA KAl TNV ETTIXEIPNON YEVIKOTEPA.

2€ €peuva TTOU TIpaydaToTronOnke O Xwpeg TnG Eupwtraikng ‘Evwong,
NTAONke atrd TOUuG TIEAATEG Vva EKTINAOOUV TN OTToudaidTNTa  dIOPOPWV
TPOATTECIKWY UTTNPECIWY KAl TNV IKAVOTTOINCH TOUug atrd Tnv €guTTNPETNON TTOU
TOUG TTPOOQEPONKE. ATTO TnVv €peuva TTPOEKUYE OTI Ol TTEAATEG EKTIMOUV
TTEPICCOTEPO TIG ALIOTTIOTEG UTTNPECIEG, TNV EUYEVIKA AVTIMETWTTION, TN CAPA KAl
KaravonTtr TTANPo@OpPNOn, To IKAVO TTPOCWTTIKO Kal Tn ypriyopn Kal euxapioTn

efutnpétnon™.

Mia atrd TIG evOIOQEPOUCEG EPEUVEG TTOU €XOUV Yivel yUpw atmd 1o BEua TnG
avTIANTITAG  TroidtnTag oto retail banking- kol Tou o©¢ peydAo Pabud
ETTIKUPWVOUV TN ONUACIa TwV TTAPAYOVTWY TTOU £XOUV avagpepBei uéxpl Twpa-

TPAYMATOTTIOINONKE  OTn  Ywpa uag  (Zmupog [ouvapng, BAdoong

* Touvapng A.T'., Tpamrelikd MdpkeTtivyk otnv Mpdén, 2" ‘Exdoaon, 2000



TTafakdmoulog, Avdpéac  ABavacdtoulog; 2003).°  O1  cuyypageic
XPNOIUOTIOIWVTOG EUTTEIPIKA  OToIXEId aTrd Tov €AAnVIKO Tpatredikd Touéa
TpooTddbnoav  va  «JOVTEAOTTOINOOUV» TNV  ETTIOPACN  OUYKEKPIMEVWV
TPATTECOKEVTPIKWYV (TTPOCAVATOANIOUOG ayopdq) Kal TTEAATOKEVTPIKWY (OUYKPITIKA
euTTEIpia ) «comparison shopping», €mmppory g WOM emmkoivwviag Kal
TIPOOWTTIKEG OXEOEIS PE TOUG UTTAAAAAOUG TNG TPATTECAG) TTAPAPETPWY OTNV
avTiAnyn Twv TTEAATWV YIa TV TTOIOTNTA TWV UTTNPECIWV TWV EAANVIKWV
TpatreCwyv. H  TeAeutaia  €€eT@oTNKE  cav i TTOAUdIGOTATn  évvold
XPNOIYOTTOIWVTAG TIG IKAVOTNTEG TWV gpyalouévwy (employee competence), TNV
aglommoTia TG TpaTTeCag (bank reliability), TOUG VEWTEPIOPOUG TNG TPATTECAG O€
TpoidvTa (product innovatiness), TNV TIMOAOYNON Kal TNV agia TTOU TTPOCPEPE!
auty (value for money), 10 @uOIKO TrEPIBAANOV TnG TpdTTeCag (physical
evidence) kal TENOG Tnv OIEUKOAUVON/ €EUTTNPETNON TTOU TTPOCPEPEI TO OIKTUO

KATaoTNPATWYV TNG (convenience-proximity).

To TIPWTO OCUUTTEPACHA TIOU TIPOEKUWE OTTO TNV €peuva gival o011 600
MEYAAUTEPOG €ival 0 BABUOG TTPOCAVATOAICHOU OTNV Ayopd TToU €XEl N TPATTECA
1600 avwTepn €ival n  TToI0TNTA  TTOU  avTIAauBAvovTal o1 TTEAATEG TNnG.
2UYKEKPIMEVA N €peuva €0€IEE OTI YIa TPATTECA TTOU €ival TTPOCAVATOAIOUEVN
oTnv ayopd TpooTradei va TTApE-Kal ouxva TTAipveEl- APIOTA OE OAEG TIG

OIA0TAOCEIG, ATTO TO TTPOCWTTIKO MEXPI TO QUOIKO TTEPIBAANOV TNG TPATTECOG.

®Gounaris Spiros P., Stathakopoulos Vlassis, Athanassopoulos Antreas D.,
“Antecedents to Perceived Service Quality: an Exploratory Study in the Banking
Industry”, International Journal of Bank Marketing, Volume 21 Number 4 2003




MepvwvTag OTN CUYKPITIKA EUTTEIPIO TWV KATAVAAWTWY, N €pguva atmedeIte OTI
gival €1miong €vag OnNUAvTIKOG TTapAyovTag, KaBwg eTTNPEAlel oxedOV OAEG TIG
dIa0TACEIS TNG AVTIANTITAG TTOIOTNTAG. Eival guaoioAoyikd €vag KaTtavaAwThg va
€ival TTIo EVIAUEPOG OTAV EXEI EUTTEIPIEG UE DIAPOPES TPATTECEG 1] OTAV EXEI UTTEI OE

d1adIKaoia oUYKPIoNG QUTWV.

Ooov agopd TNV TPoPopIKkn etmikoivwvia (WOM communication) Ta oToixeia
€deigav OTI dev ATTOTEAEI OonuUAvTIKO TTapdyovTa OTnVv TIOIOTIKY €IKOVA TTOU
oxnuaTi¢ouv oI KAaTavaAWTEG. TOo CUPTTEPOCHA QUTO £PXETAI OE€ CUPPWVIQ KAl PE
TA TTOPIOUATA TTAPOUOIWY EPEUVIIV TTOU £YIVAV OTO E£CWTEPIKO, TA OTTOIA OTTWG
€XOUME TTPONYOUUEVWG avagEpel onpeiwvav Ot n emikoivwvia WOM dev €xel

MEYAAN eTTidpacn o’ Evav KAAd0o OTTwG ival 0 TpaTTECIKOG.

KAgivovtag, OTTwWG ATAV  AVOUEVOUEVO KAl  OTTWG  €XOUME  ONMUEIWCEI
ETTAVEINNUUEVA OTNV EPYOOIA PAG, Ol TTPOCOWTTIKEG OXECEIS QAIVETAI VA £XOUV
MEYAAN €TTidpacn OTNV €IKOVA TTOU OXNUATICOUV O1 TTEAATEG yIO TNV €IKOVA TNG
TpaTTeCac. Idaitepn gival n emidpaon otn didotaon TNG aglomoTiag. Autd TTou
@AVNKE aTTO TNV £peuva gival OTI Ol TTEAATEG TTPOCWTTOTTOIOUV TN OXECT TOUG HE
TNV TPATTECA, avAAoya PE TN OXEON TTOU €XOUV PE TOV UTTAAANAO TTOU OUvhHBWwg

épxovTal o€ TTAQH.

4.4 >uvdéoeig pe Tn Mapka (Brand Associations)

Otav pINGUE yia OuvOEDEIG YE T MAPKA €VVOOUUE OTTOIOONTTOTE OTOIXEIO

OUVOEETAI OTO HUOAOG TOU SUVNTIKOU TTEAATN ME TN MAPKO. TN CUYKEKPIPEVN



TTEPITITWON TTOU PEAETAUE, TO OVOoua PIag TPATTECAG UTTOPEI VO OUVOEETAI PE TN
QEPEYYUOTNTA, TNV QEIOTTIOTIA, TN QIAIKI KAl ApIioTn €CuTTNEETNON, TNV €UEAISIQ,
TV EMUTTEIPIA OTIG €TTEVOUCEIC KAl TIG UWNAEG atTodOOEIS 1) OTNV QvTiOETN
TEQITITWON ME TN YPOAPEIOKPATIA, TNV EETTEPACHEVN VOOTPOTTIA Kal TNV
QVETTAPKEIQ 0€ TeXVoyvwoia. OAeg auTég oI OUVOETEIG PE TN PAPKA £CAPTWVTAI
o€ JEYAAO BaBuG atrd Tn ouxvotnTa pe TNV otroia TTpoBaAAovTal oTov TTEAATR/
KATOVOAWTA. ZTNV Oucia Ol CUVOECEIG PE TN MAPKA ATTOTEAOUV OTOIXEIQ TTOU
ouvBEéTouv Tnv eikéva TnG pdapkag (brand image) kal TeAIKG BonBouv Toug

UTTEUBUVOUG TOU PAPKETIVYK OTNV TOTTOBETNON TNG (positioning).

O1 KupIOTEPOI AGYOI YIO TOUG OTTOIOUG OI CUVOECEIG PE TN JAPKA £XOUV 1I0IQITEPN

onupacia yia Toug brand managers, ouugwva pe Tov Aaker (1991) givai o1 €€ G:

1. BonBouv Ttoug katavaAwTég/ TTEAATEG v AVOAKOAEOOUV OTN UVAUN TOUG
ONMAVTIKEG TTANPOPOPIEG yIa TNV UTTNPEsia TTou Ba Toug BonBrijoouv oTnv

QYOPAOTIKI] TOUG CUNTTEPIPOPA.

2. Mapéxouv oTo brand avrTaywvIOTIKA TTAEOVEKTAPATA TTOU TTPOCPEPOUV UE TN
oeIpd TOug OlagOoPOTToiNoN yia TN MAPKA Kal TIG UTTNPECieg TnG. Autd Ta
AVTAYWVIOTIKA  TTAEOVEKTAUATA JTTOPOUV  va  Xpnoiyotroinouv  yia TNV
TOTTOBETNON MIAG UTINPEECIOG 1 €vOG TTPOIOVTOGC OAAG KAl va aTToTEAECOUV
EMTTODIO €1I0000U YIa VEEG WAPKES. TMOAAG a1md Ta OAOYKaAvV Twv €AANVIKWV
TPATTECWV OTOXEUOUV OTO va O£00UV OTO MUOAS TWV KATAVOAWTWY MId
OUYKEKPIYEVN €IKOva Tng TpameCag. [a mapddeiyya 10 «flpdowrro  ue

lMpoowrtro» m¢g Eutropikng, 1o «llavrou kovrd oacy» Tng Tpatedag Meipaiwg A



10 « Tpamela rou Kéouou» Tng Tpdtrefag KUTrpou £XOuv wg OKOTTO va TTETUXOUV
OIAPOPETIKEG OUVOEOCEIC OTO MUOAO TWV KATAVOAWTWYV, PE TNV €ATTida OTI N

OUYKEKPIPEVN ETTIAOYT TOUG Ba atrodelxBei TTI0 euoTOXN.

3. AtroTeAoUV O¢ TTOANEG TTEPITTTWOEIG AOYyO ayopdg (reason to buy) yia Toug
KATaOVOAWTEG. AUTO YiveTal yiaTi pia 1Ioxupy ouvdeon HE TN PAPKA UTTOPEI va
atmroteAéoel AOoyo ayopdg. lMNa TTapddeiypa évag KatavaAwTrg TTou B€Ael va
ekdwoel 6oo To duvaTdv ypAyopa Mia KApTa avoAfpewyv amrd ATM cival TToAU
mOavéd va mpoTiunoel Tnv Eurobank av tnv éxel ouvoEéoel 0TO JUAAG TOU E TN

AEEN euehigia.

4. Anuioupyouv BeTikr) otaon (attitude) atmmd Tnv TTAEUPd TWV KATAVOAWTWV/
meAatwyv. [Mpog auti Tnv TAeupd TO MPEOCO TIOU WTTOPEI va  Bondnoel
atroTeAeOUATIKA €ival n dlagriuion. Eival cuvnBiopévn TakTIKr (TTOU OTAV YiveTal
EMTNOEUPEVA IOWG va KATAVTA eVOXANTIKA MAANIOTA yio OapKeETOUG «literate»
KATAVOAWTEG) -ID1AITEPA TOV TEAEUTAIO KAIPO- OI TPATTECEG VA XPNOIYOTIOIOUV OTIG
TNAEOTITIKEG TOUG Ola@nuicelS ayatrnuéva didonua TPOoWTTA ) CUYKIVNTIKEG
OIKOYEVEIOKEG  OTIYMEG, QTTOOKOTTWVTOG OTO VA  HUETOPEPBOUV Ta  OETIKA

ouvaloOApaTa TToU TTPOKUTITOUV ATTO TN dla@ruIon oTnV TPATTECa.

5. AmotehoUv Tn BdAon yia Tn dnuioupyia €TTEKTACEWV TnGg MApkag (brand
extensions). 'Eva emiruxnuévo évoua PApkag atmoTeAei éva OTTAO oTa XEpIa TNG
otrolag TpAaTTeCag, TTou Ba rTav TTOAU SUOKOAO va TO a@roel avekKUETAAAEUTO. T
QuTd TA TTEPICOOTEPA TPATTECIKA TTPOIOVTA ATTOTEAOUV CUVNBWGS £€va cUVOUAOUO

TOU OVOMQTOG TNG TPATTECAG UE TN GUOT TOU TTPOIOGVTOG.



Eival eCaIpeTIKG evOIOQEPOV TO YEYOVOGS OTI AKOUA Kal N idla N ETAIPIKI ovouaaoia
MTTOPEI EVOEXOUEVWIG VA ETTNPEACEI APVNTIKA TOUG KATAVAAWTEG. XAPAKTNPIOTIKA
gival n Tepimtwon ™G HSBC, n otoia @davnke Ot dnuioupyei apvnTika
ouvalioBApaTa oToug KaTavaAwTéG oTnv EANGDA, AOyw SuokoAiag TTpo@opds
TOU ovOPaTOG Tng.51 " autd kal n ouykekpiyévn TPATTECO PEOW TWV
SIA@NMICTIKWY TNG TTPOCTTOBEIWV TTPOCTTAOEI VA ATTOTUTTWOEI TOV OWOTO TPOTTO

TTPOPOPAG TOU OVOUATOG TNG OTO HUAAO TWV KATAVAAWTWV.

AAN\N TTapOuoIa TTEPITITWON gival n TrepiTTTwon TG Tpdrtredag Meipaiwg, n otroia
000 Kal av akouyetal UTTEPBOAIKO OnMIOUPYEI apvnNTIKOUG OUCXETIOWOUG Kal
apVNTIKA ouvaIoBRUaTa O OUYKEKPIMEVOUG KATAVAAWTEG, AOYW TOU OUVEIPUOU
OTI N ayaTTnPéVN TOUG TTOBOCQAIPIKY) OAda gival QvTITTOAN PE TNV TTOO0CQAIPIKA
opdda Tou lMeipaid, Tov OAupTTIoKG. Me GAAa Adyia n avTITTaBeia opIoPEVWV VIO
ToV OAUMTTIOKO PETAQPEPETAI OTNV TPATTECA TTOU UTTOTIOETAI OTI AVTITTPOCWTTEUEI
TNV TIEPIOXN TNG TTOOOOQPAIPIKAG OpAdag. OpoidTNTA PE TN OCUYKEKPIUEVN
TTEPITITWON TTAPOUCIAEl Kal N TTEPITTTWON TNG TpAatredag ATTIKNAG, TTOU QAVNKE
OTI Oev atroAauBAvel pia BETIK €IKOVA ATTO TO KATAVOAWTIKO KOIVO NG
Oeooalovikng, egaImiog TNG YVWOTAG avTiTaAdTNTag METAgU ABrvag Kai

Otooalovikng.

* Mavwpidg Mewpylog, 4.11.



KE®AAAIO 5: EAAHNIKOZ TPAMNEZIKOZ TOMEAZ

5.1 ZramioTika Ztoixeia Kol Kupiapxeg Taoeig

*2H oTropUBuIoN TToU €yIvE OTa PEOO TNG dekaeTiag Tou ‘90 0T XWpa MPag
aTToTEAECE TO KOUPIKO onueio yia TNV €EEAIEN TOU TPATTECIKOU KAGOOU, KABwWG
€0woe To évauopa TOOO yia TN dpaCcTNPIOTTOINCN VEWYV, MIKPWY KAl EUEANIKTWV
TpatreCwv (Pro-Bank, Marfin Bank, OMEGA Bank k.1.A.) 600 Kal yia pia o€ipd
ATTO CUYXWVEUOEIG KAl EEAYOPEG, TTOU YIO TOUG TTEPICOOTEPOUG Ba CUVEXIOTOUV.
O1 10 oNPAVTIKES TTEPITITWOEIC TAV N £gayopd TnNG Tpatrefag Epyaoiag ato tnv
Eurobank kai n amoktnon tou gAéyxou TnG lovikng amod tnv Alpha Bank Tnv
TEAeUTaia  OEKAETIK O TPOATTECIKOG TOMEAG €XEl  AVATITUXOEI  ONUAVTIKA,
TTOPOUCIACOVTAG OUWGS OKOPN ONUAVTIKA TTEPIBWPIN AVATITUENG O OUYKPIOoN ME
T eUPWTTAIKA dedOoEVA TOU KAGDOU. XApaKTnNPIoTIKA n oX€on daveiwv TTpog
aKOBAPIOTO €yXWPIO TTPOIOV Kal N oxéon katabéocwv 1pog AEI uttoAcitTeTal
ONUAVTIKA TOU €upwTrdikou péoou Opou. ETmiong otnv  eAAnvik ayopd
QVTIOTOIXOUV 235 KaTaoTAMATA avd €va EKATOPMUPIO KATOIKOUG, aplBudg TTou
€ival o p1Iodg o€ oUYKPION PE TOUG avTioToIXoUuG TNG ITaAiag kai Tng loTtraviag. H
atreAEUBépwon TNG KATAVAOAWTIKAG TrioTNG £Xel odNynoel O ONUAVTIKNA
augnon Twv daveiwv IBIWTWVY Kal ETTIXEIPAOEWY KAl TTAPA TO YEYOVOG OTI HEPIKOI
MIAGvE yia «uTTEPOAVEIOdOTNON», Ol TTEPICTOTEPOI AvaPEéVoUv OTI N CATNON via
XPNUATOOIKOVOMIKEG — UTINPEoieg  Ba  TTapoucidoel  avodo  Pe  pubuoug

UYNAGTEPOUG ATTO TOUG AVTIOTOIXOUG AAAWY XWPWV.

2 “Financial Sector in Greece”, http://www.global-review.com/on-line/Greece,

November 2003
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MeiovekTApata yia Tov eAAnVIKG Tpatredikd KAGDO Otwpouvral 10 HIKPO
MEYEBOG TwWV EAANVIKWV TpaTTE(WV —€K TWV OTOIWV  POAIG  dUo
mepIAapBavovtal oTig 100 peyaAuTepeg TpaTedeg TNG Eupwtrng Kal kayia oTig
100 peyaAUTEPEG TOU KOOWOU- Kal 0 upnA6g BaBuédg cuykévrpwong. QoTo00
TTapd 1O OTI N OUYKEVTPWOTN POAvel o€ TTOAU peydAo 1TTo000To, e To0 70% TNG
ayopdg va eAéyxetal amd emTad (7) TpdAmedeg, autd Ot onuaivel 611 O
QVTAYWVIOUOG Ogv gival £vTovog Kal oAogva Kal augavouevog. Kupiapxn tdon
oTnNVv ayopd gival n advodog TwV IBIWTIKWY TPATTECWY O€ BAPOG TWV EAEYXOPEVWV
amdé 10 KpAtog Tpatefwy. ALiCel €Tmiong va oOnueIiwBel T 0 TTEPIOPIOUEVOS
apIBPOG Eévwyv TpaTTeCwV TToU eAéyyouv TrepiTTou 10 14% Tng ayopdg, Oev
QVOUEVETAI VO ETTEKTADEI TA ETTOPEVA XPOVIO.

To 2004 n 'Evwon EANvikwv TpatreCwv apiBuei 35 PEAN, €k Twv oTToiwv 24
cival TakTIKA Kal 11 ouvdedepéva. ATTd TIG EAANVIKEG TPATTECEG TO ONUAVTIKOTEPO
pEPidIo kaTtaAapBdavouv katd ocipd n EBvIKA , n Alpha (n peyaAuTepn IBIWTIKNA),
n Eurobank, n Eptropikn, n Meipaiwg kai n AypoTikr), evw atTo TIG EVEG TOV TTIO
evepyd poho éxer n Citibank. Aglo avagopdg civar 10 OTI Ta MEPIdIA TWV
TPATTECWV OIAQOPOTTOIOUVTAI AVAAOYQ UE TO AV TTPOKEITAI YIO KATABEOEIG KAl

XOPNYNOEIG KAl aVAAOYA PE TN OUYKEKPIPMEVN XPOVIKH OTIYUN.

EEAAAou n duvapikA Tou TPATTECIKOU KAGDOU gival £vag akKOUa OnNUAVTIKOG AOYOG
TTOU Pag 0drynoe TNV €TTIAOYI TOU OUYKEKPIPMEVOU TOPEQ YIO TNV €pyacia Pag.
Eival xapaktnpioTiko 611 yéoa o€ eikoal (20) xpdvia, atrd 1o 1981 uéxpr 1o 2001,
0 KAGOOG TwV TPaTTeECWV dITTAACIOCE TO TTOOOO0TO CUPUETOXAG Tou oTo AET Tng
Xwpag pag amo 10 3% 0710 6%. EVOEKTIKO €ival Kal To yeyovog OTl ol

TTEPIOCOTEPEG EAANVIKEG TPATTECEG €ival ETAIPEIES €I0NYMEVEG 0TO XAA, AOKWVTAG



MEYAAn emmidpaon oTn OIANOPPWON TOU VYEVIKOU OEiKTN TIMWV, KATI TTOU
TOTOTTOIEl TN OUVAUIKA TOU OUYKeKPIuEVOU KAGdou. Idlaitepa udAioTa Ta
TeEAeuTaia Xpovia ol TPATTECEG PE TA BETIKA OIKOVOUIKA TOUG OTTOTEAEOUATA £XOUV
emo0Bei o€ pIa «udxn», TTOU €ival aTTO TIG TTIO EVTUTTWOIOKEG OTNV EAANVIKA
ETIXEIPNUATIKA apéva. =odeuovtag TEPAOTIA TTO0A OTn dIAPNUIOTIKA TOUG
TTPooTTABEIa-Kal OXI HOVO- O TPATTECIKOI OPIAOI TTPOCTTAB0UV va TTEICOUV YIa TNV
agia TNG PAPKAG TOUG Kal va TTPOCEAKUCOUV VEOUG TTEAATEG 1] va Bwpakioouv
TNV TTEAATEIOKE TOUG BAoN atTd Ta BEAN TOU AVTAYWVIOUOU.

Moia civar dpwg Ta déka OTTAQ TTOU XPENOIMOTTOIOUV CAPEPA O EAANVIKEG

TPATTECEG OTOV TTOAEUO PE ETTABAO TNV ATTOKTNON KAIVOUPIWV TTEAATWV;

5.2 301 Aéka (10) MoAimikég Twv EAANVIKWYV Tpatredwv

(1) OAa &ekivouv atrd TNV €AKUCTIKN SIA@AKION, TO CWOTO PAPKETIVYK KAl TNV
ETTIKOIVWVIAKI TAKTIKF, TTOU ATTOTEAOUV TO VOUUEPO 1 OTNV TTPOCTTABEId TOUG va
QVOIEoUV TNV TTOPTA OTO KOIVO.

(2) Na va TTETUXOUV OUWG XPEIAZETAl va €XOUV IKOVO apIiBUO KATAOTAPATWV.
Mpoxwpouv AoITTOV o€ evioxuon Tou OIKTUOU TOUG Kal divouv 101aiTEpn €U@aon
oTnV €EUTTNEETNON TNG TTEAATEIAG KAl TV TTWANGCN TTPOIOVTWY (OAVEIQ-KAPTEG).
(3) To emmduevo OmTAO €ival n TaXUTNTA. ZKOTTEUOUV AOITTOV VO TTAPEXOUV TN
duvaToTNTa UTTOROANG QiTNONG YIa KAPTEG-OAvEIA HECW TNAEQWVOU Kal TvTEPVET,

ME auBnuepdV TTPOEYKPION XWPIG £€00a (1] TTOPEXOVTAG HEYAAEG EKTTTWOEIG).

* Kapayewpyou ‘Egn, “Néa Tpameliki Zuvtayn”, ‘EBvoc (Xpriua), Acutépa 26
AtrpiAiou 2004



(4) 2T ouvéxela aKOAOUBOUV Ol OIKOVOUIKEG TIPoo®opéG. O1 TPATTedeg
TTPOTEIVOUV €I0IKA TTPOIOVTA TA OTIoid TTPooTATEUOUV TOV TrEAATn amd TO
eEVOEXONEVO aVODOU TWV ETTITOKIWV.

(5) Mpoxwpouv Ot ekTITWOEIC OTA £€00a (f] Oev Xpewvouv KaBOAou €¢oda)
TIPOEYKPIONG KAl EYKPIONG OTNV TTEPITITWON ayopdg TTOKETWY (TT.X. OTav O
TEAATNG TTAPEI ATTO TNV TPATTECQ OTEYAOTIKO, KATAVOAWTIKO OAVEIO, TTIOTWTIKN
KAPTA Kal XpNUOTOOATNON QUTOKIVITOU K.A.TT)

(6) AKOua TTPOCPEPOUV EUEAIKTA TTPOYPAMNPATA daveEiwy o€ O,TI agopd To VYOGS
NG dO6oNG, TN dIAPKEIQ KAl TOV TPOTTO TTANPWHMNAG (TT.X. TTANPWPN doong KABe
TPEIG ] £€1 MNVES K.A.TT).

(7) Kavouv TTpoc@OpEG, EKTTITWOEIG I ETTIOTPEPOUV PEPOG TOU ETTITOKIOU OTOUG
KAAOUG KOl OUVETTEIG TTEAATEG.

(8) Mpooépouv oTtnv TreAaTeia TOUG KATTOI0 TTPOIOV (OAvEID 1 KAPTA) ME
EKTTTWON VIO OUYKEKPIMEVO XPOVIKO dIdoTNHA (TT.X. TOV TTPWTO XPOVO 1 yia dUo
TTPWTA £TN K.A.TT).

(9) AttrAouaTelovTal Kal €TTITAaXUVOVTAl OI OIOdIKACIEG £YKPIONG KAl EKTAMIEUONG
daveiwv.

(10) TéAog TTpoxwpoUV O0TN PUBNICHN dIaPOPWYV ETTIBAPUVOEWY, OTTWG TNG
TTPOWPNG MEPIKNAG 1 OAIKNG TTPOEEOPANONG KATAVAAWTIKWY KAl OTEYACTIKWY

oaveiwv.



KE®AAAIO 6: To RE-BRANDING THZ EMMOPIKHZ TPAMEZAZ

6.1 H Katdotpwon tou MNpoypduparog pe Tnv Ovopacia «Miyoacog»

H Eptropiknp Tpameda 10pubnke 10 1907 kau €ival pia ammd TIG MEYOAUTEPEG
EMTTOPIKEG TPATTECEG TNG Xwpag. H upeToxn TG diatrpayuaTevetal oto XAA atmd
10 1909. H Eptopiky Tpamefa Aeimoupyei otnv EANGda pe éva  dikTuO
TPIOKOCiWV oydovTta TévTe (385) utroKaTAOTNUATWY. ETTITTALOV pPéow TWV
BuyaTpIkwy TNG avatrTtuooel dpacTnEIdTNTa o€ TTOAANEG Xwpes TG Eupwting. H
TpaTTECa PpiokeTal oTnv TETAPTN 0€0n ot pePidIo ayopdg TTiow atmd Tnv
EOBvikr}, Tnv Alpha kai tnv Eurobank. Tn dekaetia Tou 90 o1 aAAayég TTOU
ouvoedewav Kal Tov EAANVIKG TPATTECIKO XAPTN Tapakouvnoav TNV TpAateda, Tou

10U

OUVEIBNTOTTOINCE OTI HE TNV Xapauyn Tou 217 aiwva ETTPETTE VA TTPOXWPNOEI O€

MIO YEVIKI) avadlopydvwon.

Mia peEAETN TTEPITTTWONG AOITTOV TTOU €0WKAEIEl TTOANG a1Td Ta OTOIXEIA TNG
epapuoyng Tou brand management otov Tpatre(ikd KAGDO TTOU ava@EPApE KaB’
OAn Tn dIGPKEIO TNG €PYATIOg uag Kal TTou Ba dwOoEl TNV EUKaAIpia va doUUE
TTOAG atmd 1A BewpnTiKG oxAuaTa va €pappodovTal oTnv  TTPAEN €ival Kal n
TTpooTTdBeIa TTou €kave N Eutropikn) Tpdmeda yia avadiaudoppwon Tng €IKOVOG
TNG -Kal OXI JOVO- OTO KOIVO. To «re-branding» 1 «€mTavaoXediaopOg TWV
KATAOTNUATWY KOl TNG ETAIPIKAG TAUTOTNTAG», OTTWG METAPPACTNKE aATTd
TOUG UTTEUBUVOUG TNG TPATTECOG TO EYXEIPNMA, ATTOTEAECE £va ATTd TA ETTINEPOUG
OTOIXEIA €VOG YEVIKOTEPOU QPIAGDOLOU ETAIPIKOU TTPOYPANUATOS TNG EUTTOpPIKAG

pE TNV ovopacia «MAyaocog», 1o o1roio TTEPIAAUBAVE CUVOAIKA deKAOKTW (18)



Kaivoupia oToixeia. To re-branding ™ng Eptmropikng Tpdtredag Trapouciddel
evola@EPOV yIaTi gival n TTIo TTPOCEATN KAl OPYAVWHEVN TTPOCTTABEIN TTOU EYIVE
otov  eAANVIKO  TpatreikdO KAGdO, OTnv  OTToid  TTPWTAYWVIOTIKO  POAO
dladpapdrioe 1o brand management. O oxediaoudg Tou re-branding TTou €yive
o€ dIAoTNHA OXEOOV EVOG XPOVOU EyIVE O€ ETTITTEDO avwTaTng dloiknong Kal YE

TN BonBsia PIag yVwOTAG ETAIPEIAG TTOU £CEIDIKEVETAI O€ TETOIA BEPATA.

Quoikd o6TTwg eival yvwoTd yia OAeg TIG TpATTeleg TTOU €EakoAouBouv va
oxeTiCovTal JE TO ONUOOCIO UTTAPYXOUV TTPORAAUATA TTOU TTPOKUTITOUV ATTO TIG
aAayéc Twv KuBepvoewyv. 'ETol pe dedopévo OTI TO TTPOYpaPua TEONKE O€
epappoyrp amd AAAn dioiknon ammd aAutiv TTOU KOAEiTalr onRuepa va TO
uTTOOTNPIEEI, TTOANOI eKPPAlouv evoTdoelig ooV agopd Tn ouvéxior Tou. Map’
OAa autd n emTUXNUEVN MEXPI TWPA TIOPEId TOU TTPOYPAUMATOG  EXEI
«OVOYKAOE» KAl TNV Kaivoupia dloiknon va dnAwoel 0TI Ba TO UTTOOTNPIEEL.
Emiong rpétel va TovioTei 611 N oTpatnyik cupgpaxia TG Eptropikng Tpdatreag
pe Tnv Credit Agricole £mmaige pe Tn o€ipd TNG POAO 0TO TTPOYPANKA AUTO, KABWG
n TeAeutaia €ixe oupgpeToxy OTO OAO eyXeipnua. Mia akdéua onueiwon TTou
TPETTEl va yivel Kal TTou divel agia otnv 0An TTpooTrddeia gival OTI N EPTTOPIKA
TpameCa eival pia @uon «product oriented» kar 6x1 «marketing oriented»
eTaIpEia, kAT TTou Ot KATToI0 BaBuo dnAwvel OTI n Tpateda TTpooTTddnoe va

CeTTEPAOEI TOV €AUTO TNG.

Quoikd emmeidr) To Béua pag civar To PAPKETIVYK Kal To brand management
EIBIKOTEPA Ba TTPOCTTIABNCOUNE VA £CETACOUNE TNV TTEPITITWON TTEPICOOTEPO OE

OX£0N ME T OTOIXEIO TTOU £XOUV avagepOEi OTNV £pyaoia Pag, woTdoo dev gival



TUXaio OTI TO re-branding aTTOTéAECE €va ETTINEPOUG OTOIXEIO PIAG YEVIKOTEPNG
ETAIPIKNG TTPOOTTABEING TTOU ETTEQPEPE METAPOAEG KAl OTIG AEITOUPYIEG TNG
TpaTTECaG. To re-branding, Bewpouv Kal Ta OTEAEXN TNG €TAIPEIAG, OTI ATTO POVO
Tou Ba TTpootpepe AlydTEPA av Oev OUVOOEUOTAV KOl ME MIa Oe€lpd atrd
OUOIOOTIKEG aAAayEG. [T auTd Kal o1 ETABOAEG auTéG TOOO o€ eTTiTTedo branding
OO0 KOl Ol UTTOAOITTEG Ba TTPETTEI VA €GETAOTOUV AAANAEVOETA, EEKIVWVTAG OTTO TIG
YEVIKEG OAAayEG TTou €@epe 0 «liyaocog» 101AIiTEPA OTIG AEITOUPYIEG TNG

TPATTECAG.

6.2. O1 AA\ayég otnv Tpdateda kai ol Emidiwéeig Tou Re-branding

*MepviIviag otV ousia TwV TTPAYHATWY AUTO TTOU ETTIXEIPABNKE va yivel ATav
va atrodeixBei, 0TI yia va Eavayivel o TTEAATNG BACIAIAG, €xEl ETTENDEI P prgN YE
TO TTAPEABOV, TTAVTA OUWG PE OEBACPO OTIC DIAXPOVIKEG agieg TNG EUTTOPIKAG
TpatreCag. O «lMAyacog» atrotéAece Kal aTToTeAEl eTTEURaon oTnv Kapdid Tou
ouoTAuarog. Me Aiya Adyia gival n amrdvrnon TnG EPTTOPIKAG OoTNV TTPOKANCN
Tou avraywviopou. O «liyacog» €ival €va TTpOypaupa TTou €XEl WG OTOXO,
KUpiwg Tn BeATiwon TNG Asiroupyiag, aAAd Kal TNG €IKOGVAG TOU KATOOTAMOTOG TNG
EptropikAg Tpatredag, pe TEAIKO OKOTTO T BEATIWON Twv €00dWV atrd Tn AIAVIKN
TPATTECIKN), KOBWG Kal TV €vioxuon TnG B€ong oTnv Tpatmedik ayopd. Znuaivel
e€dptnon amd poviyeg TNyéG Kepdogopiag Kal atmetdprnon amd eQrAPeEpa
KEPON. H xpnoIpgoTToinon Tou eveOTWTIKOU XpOvou KABe GAAo atrd Tuxaia yiveral,

KABwWG TTPETTEl VA TOVIOTEI OTI TO TTPOYPAUHPA OUCIOOTIKA BpioKeTAl O€ £CENIEN.

4 http://www.emporiki.gr/cbg/ar/search/topics.isp?topic/=ManagementOrg-

Rebranding



http://www.emporiki.gr/cbg/gr/search/topics.jsp?topic/=ManagementOrg

To mpoypapua &ekivnoe TRV avoign tou 2003 pe TNV TTIAOTIKY €QAPUOYR TWV
aAaywyv oe dekatrévre (15) KATAOTAPOTA KAl TNV VEVIKI) AVOKOTAOKEUN TOU
KATAOTANOTOG OTNV 000 [MAVETTIOTANIOU TTOU ATTOTEAECE KAl TO TTPOTUTTO VIO TO
ETTOUEVA KATAOTAMATA. 2’ auTh TN OIOPOPETIKA KATEUBUVON TTPWTOV OTO XWPEO
TNG TTEAATEIOG KAl TWV €000WV N TPATTECO ETTEAECE VA TEOTAPEI APXIKA O auTd 15
TAOTIKA KATOOTAMOTA TNV TUNMOTOTIOINCON TNG TrEAATEIOKAG PAong Pdaoel
OIOKPITWY TTEAATEIOKWY QVAYKWY KAl TTPOOOOKWHUEVNG KEPDOYOPIOG, HE
Tautoxpovn dlagopoTroinon TG  dlaxeipiong ava  TUAPO  TTEAATEIOG.
Anpioupyndnkav véor €CeIOIKEUPEVOI POAOI, ETTIAEXTNKE KAl TOTTOBETAONKE TO
TTPOOWTTIKO OoTa 15 TMAOTIKA KATAOTAPATA PECW €VOG CUCTHUATOG TAXEIAG Kal
auoTnPAG €TTIAOYNG o€ véeg B€oelC oupBoUAwv TOOO 1IBIWTWY OCO Kal
ETTIXEIPNOEWV. AvaTITUXONKAV KAl £QAPUOCTNKAV TTPOYPANKATA GUVTONNG aAAG
EVTATIKNG KAl  €CEIDIKEUPEVNG  EKTTAIOEUONG. 2Tn  OUVEXEID Ol  aAAayEG
ETTEKTAONKAV OTAdIOKA Kal OTA UTTOAOITTA KATAOTAPATA TNG EPTTOpIKAG, W
ATTOTEAECHO  QAUTA TN OTIYMR va €XOuv avauoppwbei oxedov Ta MIcdA

KATAOTAMOTA TOU OIKTUOU.

2TV KAtaotaon tng TTAfpoug ammrdédoong Tou TTpoypAuuaTog, TTou Ba eival
TTEPITTOU O€ 4 Xpovia atrd Tnv évapgn Tou 10 2003, dnA. 10 2007, avauéveral va
uttePdITTAaoIaoTEl TO KaBapod atrotéAeopa Tou retail banking oe oxéon pe 10
2003. H Ttrapamrdvw oToxeuon, 600 Kal av @aivetal @IAGdOEN, Btwpeital
EMTEVEIUN —TOUAGXIOTOV aTrd T dI0iKNON TTOU TO CUVETALE- KAl OTNPICeTal O€

OUYKEKPIUEVEG DIAXEIPIOINEG METARBANTEG.



Emavaoxedidotnke n  Olodikaoia Twv TTWARCEwWY, avatTuxdnkav TTAdva
TWANCEWV  PaCIOYEVA O OUYKEKPIUEVEG  TTWANCIOKEG  TTPWTOROUAIEG,
EMTEUXONKE N OUCTNUATOTIOINCN TNG OUYKEVTPWONG Kal atmoBikeuon Tng
TEAATEIOKAG  TTANPO®OPNONG,  AVOTITUXONKAV — ONUAVTIKEG  TEXVOAOYIKEG
EQPAPUOYEG VIO TN owoTh dlaxeipion TNG TTANPOQYOPIAG TNG TTEAATEIOKNG,

AvVaTITUXONKAV vEéa TTPOIOVTA KAl UTTNPETIEG.

EvioxuBnkav ol AeItoupyikég duvaTOTNTEG KAl N XPNOTIKOTNTA TWV EVOANAKTIKWV
OIKTUWV TNG TPATTECOG. 2XEDIAOTNKAV TEAOG  OUYKEKPIMEVEG — EVEPYEIES
TTpowbnong oTn XPAon EVAAANAKTIKWY OIKTUWV PE OTOXO TNV atToouu®dépnon
Twv Tapeiwv. Me Aiya Adyia o «[lMAyacog» dev cival éva Tpdypaupa
avaoXedlaopou dIadIKAoIwV 1 TeXVoAoyiag, aAAd €va TTPOYPOUMA MAPKETIVYK
TTOU aQRVel TTEPICOOTEPO XPOVO, APIEPWVEI TTEPICOOTEPO XWPEO Kal XPOVO OTOV

TTEAATN YECQ ATTO EKTTAIOEUNEVOUG UTTOAARAOUG.

%°H TroI0TIKA TITUXHA TOU TTPOYPANMATOS £xel dUO (2) SlaoTdoels. Katapxryv, 600ov
a@opd Toug TTEAATEG, N TTOIOTIKN TTAEUPA Tou «[riyacou» gival n dnuioupyia piog
VEQG EMTTEIPIAG YIA TOUG UTTAPXOVTEG, OAAG Kal yia TOUG VEOUG TTEAATEG TTOU
moTeveTal OTI Ba gival TTOANoI. ZTOX0G €ival 0 TTEAATNG va PBpiokeTal o€ éva
TEPIBAANOV OTTOU aPevOg O BIAXEIPIOTAG TNG OXEONG TOU PE TNV TpATTeCa Ba Tov
Bonbnoel ue ac@AAsia Kal eXEMUBEID O0TN BIAYVWON TWV XPNUOTOOIKOVOUIKWYV

TOU OTOXWV KAl AQETEPOU OUWG TTOU N TPATTECA Ba TIG IKAVOTTOINCEL.

®"F uvévTeugn TuTtou”, http://www.emporiki.gr/files/Gr/Press-

PressConferences/2003/18 3 new logo/dff/18 3 new logo.doc
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To deUTeEPO OKEANOG TNG TTOIOTIKNG dIOPOPAG €ival OTn dnNUIOUPYIa EUKAIPIWY YIA
TOUG idI0UG TOUG UTTAAANAOUG WG TTPOG TNV avaBAaduion TG yvwong Toug Kal Tnv

€CENIEN TNG KAPIEPAG TOUG.

O «lAyacog» dev ival TimoTa AAAO TTAPA PIA KWOIKA OVOPOCia, UIO OPTTPEAT
yla TTévre peydAa (5) €pya, Ta otroia TTapouciAlouv PEYAAEG OAANAECAPTHOEIG
METALU TOUG. TO TTPWTO PEYAAO €PYOAE0 apopd OTNV AVATITUEN EPYOAEIWV YIa
TN Olaxeipion Twv OxX€oewv HE Toug TreAATEG. ‘Eyive TrpootrdBeia  Kai
ETTECEPYATIO O€ UTTAPYXOUOESG EQAPUOYEG TNG TTANPOPOPIKAG UE OKOTTO KAl TEAIKO
atmroTEAeopa va dnuioupynBei éva epyalcio yia Tn oxéon UE TOUG TTEAATEG TO
OTT0i0 Ba BPIoKETAI OTA XEPIA TWV AVOPWTTWY TNG TPATTECOG OTA KATAOTHUATA
TTPOKEIMEVOU va UTTOPOUV va OIaXEIPIOTOUV Tn OXEON AUTA O€ TTEPICTOTEPO
Babog, pe TTEPICOOTEPO ETTAYYEAUATIOUO KAl PJE PEYAAUTEPN cuvétreia. Méoa o’
autd Ta TTAdiOIO OXedIAOTNKAV CUCTAMOTA PETPNONG TNG IKAVOTTOINONG TWV

TTeEAATWV (TO idIO £YIVE KAl YO TOUG UTTOAANAOUG).

To deuTepo peydAo €pyo TTou €xel eviaxBei otov «lMAyaco» eival autr n véa
EUTTOPIKA TTOAITIKA TToU @Avnke ammd 10 Mdio Ttou 2003 oTa TTIAOTIKA
KATOOTAMOTA KAl TO OTTOIO €ival éva ETTIXEIPNOIAKO TTPOTUTTO TTOU BacifeTal O€

VEOUG POAOUG KaI VEEG TEXVIKEG.

H 1pitn peydAn Trepioxn €ival pia pigikr avadiopydvwon Twv OIadIKACIWY YIOTi
@Aavnke OTI UTTHPXaV OIOBIKACIEG TTOU EI0AYOVTAV AOKOTTA N dia JETA TNV AAAN,

ME aTTOTEAEOHO va €pBel 0 XPOVOG yIia va Yivel PIa KPITIK O AuTEG, VA



EYKATAAEIPOOUV eKeEiVEG TTOU TTAEOV DEV EEUTTNPETOUCAV KATTOIO OTOXO0, AAAEG VO

BeATiIwBOUV Kal Kavoupleg va elcaxbouv.

H TétapTn pEYAAN TTEPIOX) TOU TTPOYPAUMOTOG £XEI VA KAVEI JE TNV AVATITUEN
TwWV EVOANAKTIKWY OIKTUWV KOl CUYKEKPIUEVA OTN MEYOAUTEPN AEITOUPYIKOTNTA
Twv ATM’s, TnV 110 duvaTrh AvATITUEN OTO XWPO Tou internet banking, kaBwg Kai
TNV TTEPAITEPW PBeATiwon Tou phone banking. Mia cuyxpovn Tpdtrela o@eilel va
divel TNV gukalpia OTOUug TTEAATEG TNG VA XPNOILOTIOIOUV Ta QiKTUQ TTOU TOUG
eCutrnpeTouv. EEGAOU €1OIKA  yia TOuG VEOUG avBpwTTOUG N €IKOVA  JIOG
TPpATTECAG TTOU dEV €xel internet kal phone banking Buyilel TN ypagelokpaTia Tou
eAMNVIKoU dnuocoiou. AnuioupyiBnke €IBIKOG XWPOG VIO TNV EKTTAIOEUC TWV
TTEAQTWV OTA EVAOAAQKTIKA OiKTUQ, OTTOU eKTTAIOEUNEVOI UTTAAANAOI Ba pTTOPOUV
va dgixvouv oTov TTEAATN TTWG VA AIoTToIEl TIG duvaTOTNTES TOU internet kai va

EKTEAEI TPATTECIKEG EPYATIEG XWPIG VO XPEIACETAI VA ETTIOKEPOEi TO KATAOTNMA.

H TTEUTITN HEYAAN TTEPIOXT], TTOU ECUTTNPETEI TIG TTPONYOUUEVEG TECOEPIG, €ival TO
idl0 TO0 re-branding, n véa amoywn yia TNV €TAIPIKA TAUTOTNTA TNG TPATTECAC.
ApPKETA onueia TTPETTEl va ToVIOBOUV yia Tn véa gugavion. Katapxniv yia 1o véo
ONMaA, TTOU QaiveTal Aiyo TTapakdTw, ol uTTeUBUVOI TTAAEWayV yia va TTEPACOUV Th
véa avtilnwn T1Tou BéAouv va uttdpxel otnv Eptropikh Tpdmeda, tnv 10€a Tou
«TTPOOWTTo pE TTPOoWTTo». O dIaXEIPIOTAG TTEAATEIAG, O UTTEUOUVOG TTEAATEIOG
TNG TPATTECAG, VA KOITAZEI TOV TTEAATN OTA UATIA, VO UTTOPEI va KOUBEVTIAZE! Jadi
TOU 0€ UWPNAOS eTTayyeAUATIKO €TTITTEDO, va PTTOPET va AUVEI TIG aVAYKEG, va Oivel

QTTAVTAOEIG OTIG OAO KaI TTI0 CUVOETEG EPWTAOEIG TWV TTEAATWV.



¢ Emporiki Bank

To onfua eival oucIaoTIKA pIa PETECENIEN O TTOAU TTIO a@npnuévn HOPO®n
BePBaiwg Tou TTaAiou orjuatog NG EptropikAg Tpdatredag, Tou Aiveia kal Tou Epun
Kal @EPVEl AuTA Ta dUO TTPOOWTTA padi Ta oTroia ¢eAixOnkav. Mevikd auTd eivai
TO0 Baoikd AoyOTuTro, AuTd UIOBETABNKE OTTWG Ba TTOUUE TTAPAKATW KAl VIO OAEG
TIC ETAIPEIEG TOU OMiIAOU. 2T0 Bfua Twv XPpWUATWV Eeival TTPoPavég OTI
€€aKOAOUBOUV Kal KUpPIOPXOUV Ta EAANVIKA UTTAE ypduuata. Ta ypduuata autd
TTOU ATV Kal OTO TTapPeABOV OTnV E€TAIPIKN TAUTOTNTA TNG EMTTOPIKAG, €Xouv
duvauwoel aképa o TToAU. Ooov agopd 1o BEUA TwV AATIVIKWY XAPAKTHPWY,
gival Tpo@avig n avaykn yia d1EBVAG eKTTPOOWTTNON, KABOTI n Tpdatreda €xel
mAéov OleBvy TTapoucia, PE €évav Kal POVadIKO TPOTTo. To avaykaoTiKo
COMMERCIAL BANK OF GREECE, Aoyw 1ng oTtevétnTag Tou COMMERCIAL
BANK dev e€uttnpeTouoe TTAEOV TOV OUIAO, ETTOUEVWG ATTOQACIOTNKE VA YiVEl
XPon AATIVIKWV XOPAKTAPWV PE éva Ovopa To OTToio gival avayvwpioipo. ‘ETol
n xprion tou «Emporiki» @avnke n evoedelyEVN YIO VA QVTIMETWTTIOTE QUTH N
avaykn, n otroia €dw Kal APKETA XPOvia €ixe EVTOTTIOTE KOl TTEPiPEVE va PpeBei
AUon. Z1IG TOUTTEAEG TwV KATAOTNUATWY Ba uttdpxel kal To Eptropikh Tpdtrela
oTa €AAnVIKA pe Ta bl ypAuPaTa Kal TNV idla ypAPUOTOOEIpd, €V OTd

KATOOTAMOTA TTOU OEV UTTAPXEI XWPOG VIO OUO TAUTTEAEG TTPOTIMATAI N AQTIVIK

ypaon.

O1 ammopdoeig autég TTapdnkav UoTEpa atmo €peuva TTou dIEgxOn 1000 O¢
TwWPIVOUG 600 Kal duvnTIKOUG TTEAATEG TNG EMPTTOPIKAG. ZUyKEKPIUEVA OTO

TeAeuTaio oT1adI0 péow «focus groups» O6ONKe oTOUG TTEAATEG N duvaATOTATA VA



EMAECOUV TO TEAIKO Onua péoa amd pia o€ipd ammd eVOAAAKTIKEG ETTIAOYEG.
Quoikd n apuddia emTpoTrh (steering committee) yia va @Tacel oTnv €yKpion
TWV TEAIKWV EVOAAOKTIKWVY ETTIAOYWV TTEPACE ATTO I dIadIKACIa TTEVTE OTAdIWV
TTou TrEpIEAGUBavE YETAEU AAAWV KaTalyIopo 10ewv (brainstorming) Kal OTITIKA

eCepeuvnon (visual exploration).

XapoKkTnpIoTIKA €ival Kal €dw n PeEYaAUTEPn £u@acn OTO MTTAE O€ OAEG TIG
TIPOCOYEIG TWV VEWV KATAOTNMATWY TNG TpatreCag. Mpdkeral yia 1o EAANvIKS
Alyaio | 0TTwG Aéve o1 apuodiol To «Aegean Blue», To oToio €pxeTal va

TNOTOTTOINOEI KAl VA ETTAUENOCEI TNV EAANVIKOTNTA TNG TPATTECAG.

Apa pe TO Xpwua TO €AANVIKO KAl TOUG XOAPOKTPEG TOUG AATIVIKOUG TTOU
dcixvouv Tn d1EBvN TTapoucia TG TPATTECAS, N €IKOVA TNG EPTTOPIKAG KAAUTTTEI
KAl TO EOWTEPIKO KAl TO €CWTEPIKO. Ta MIKPA ypAMMOATA TTOU ETTIAEXONKAV
TTOPATTEUTTOUV O€ HIa QIAIKF), SUVAMIKY Kal EVEAIKTN TpATTeda, TO O oA €ival n
€vvola akpIBWG TNG €CUTTNPEETNONG, TO OASYKAV TNG TPATTECAG, TO «TTPOCWITO UE

TPOOWITO».

Ek16¢ Opwg amd 10 VvEO ONua, OIOQOPETIKA €ival Kal n €IK6va Trou
TTOPOUCIAJETAI EVTOG TWV KATOOTNMATWYV. XKOTTOG TNG TPATTECAG €ival O€
OUVTOMO XPOVIKO dIdoTnua OAa T KATOOTAMOTA VA TTPOCEYYIOOUV T Hop®n
TTOU €XEI TO TTPATUTTO KATAOTAPA TNG 0dou lNavetrioTniou. To KatdoTnua TTAEoV
XwpigeTal o€ CWVEG TTOU KAVOUV TTIO €UKOAN Tn (wr} Tou TTEAATN pEOA OTNV
TpaTTeCa. TEToIEG CWveg eival n Cwvn yia autosguttnpétnon (self-service), n

TTwANnoiokn ¢wvn, N {wvn Twv tellers kail n uttooTNPIKTIKA (back-office) Cwvn.



2KOTTOG €ival N vEQ ETAIPIKN TAUTOTNTA va [N YiVeEl AvTIANTITA aTTAWG oav €va
dlakoouNnTIKG OToIKEID, OAAG oav Tn OUPPOAIKR €K@pacn TnG ouyxpovng
VOOTPOTTiag TNG EPTTOPIKAG. Ocwpeital amrapaitnTn pia Auecn oXEon METALU TNG
€CWTEPIKAG E€IKOVAG KAl TOU TPOTTOU AgIToupyiag TTou o€ TeAeuTaia avaAuon
KaBopiel Kal TV TTOIOTNTA TWV UTINEECIWY. ETTopévwg n Tpdtmeda dev OTOXEUEI
o€ ETMQPAVEIOKEG AANAYEG TTOU OUVABWG €ival Kal o1 TTI0 €UKOAEG, aANG o€

aAAayEG ouaiag.

O1rwg avapépbnke atrd avwTeEPO OTEAEXOG TTOU CUMPUETEIXE OTO OXEDIOOUO TWV
aAaywyv, oe 6poug KaBapoU PAPKETIVYK TO TTPOYPANUA TTOU EYKAIVIAOTNKE OEV
givar Titrota AGAAO aTTO HIO TTPOCTIABEID yIO TTAVIPEUA KATTOIWV ATTO TIG
dlaoTtdoelg TG KAipakag «SERVQUAL» TToU dnpioupyrnBnke atmd tnv opada
Twv Parasuraman, Zeithaml & Berry (yia Tnv otroia KAiyaka €xouue PIAACEI O€
TTPONYOUPEVO ONUEIO TNG EPYaTiag) JE Ta ouoTaTikA Tou «Brand Equity», 61Twg
meplypdovtal amd Tov David Aaker. KUpiol 01éx01 TOU «TTAVTPEPATOG» AUTOU
OAAG Kal TOU TTPOYPAUMOTOG YEVIKOTEPA NTAV KAl €GAKOAOUBE va gival n aug¢non
Tou brand loyalty kai Tou brand awareness ue 10 Kupiwg BAPOG va TTEQPTEI OTN
ANlavikf TpatTedikr. EQW akpIBwg TTPETTEl va yivel gia dIEUKpivion. ZuvhBwg JE
Tov Opo “retail banking’ evvooUue TOUG HIKPOKOTABETEG | KOAUTEPA TOUG
IBIWTEG TTOU EPTTIOTEVOVTAI TA XPHUATA TOUG O€ PIO CUYKEKPIUEVN TpATTeCA. MNap’
OAa autd, OTTwg OIEUKPIVIOTNKE Kal atmd Ta oTeAéxn Tng EPTTopikng, o 6pog
“retail banking” Ba TTpéTTel va TTEPIAAUPBAVEI KAl TIG MIKPEG ETTIXEIPAOEIS VIO TOV
atrAouoTato Adyo OTI o€ Opoug diaxeipiong, armrd Tnv TAeupd ¢ TpdaTTedag, dev

UTTAPXOUV PEYAAEG ATTOKAICEIS AVAUETO OTOUG IDILITEG KA TIG MIKPOETTIXEIPAOEIG.



Emopévwg 0 0TOX0G TNG auénong TNG avayvwpIoINoTNTAG Kal TG TTpoonAwong/
TMOTOTNTAG APOPA KAl TIG MIKPOETTIXEIPNOEIS. ‘OTTwG  EiTahe  TTAVIWG N

OUYKEKPIUEVN EPEUVA EiXE OTO ETTIKEVTPO TNG KATAVOAWTEG WG HOVADEG.

To mpdypapua autd Ba emdILEEl va dWOEI PIO VEQ EUTTEIPIO OTO KATAOTNMO-
GAwoTe CoUPE OTNV  OIKOVOMIO Twv EUTTEIPILOY  (experience economy)-
oTNEICOMEVN KUPIWG O€  «AEITOUPYoOUG» TTou  OJIETTOVTAI  ATTO  TTVEUNA
TTEAATOKEVTPIKNAG O1d0eong. Apa eival €va TTpOypaAPUa TToU OTnpIiCeTal oTov

avepwrTro.

O1 otoxol Tng TpooTralsiag TG EUTTOpIKAG TPATTECaG €OWKAEiovVTal OTNV
TTAPAKATW TTPOTOON: «Na avatTuxBei yia Kaivoupia OTITIKA TAUTOTNTA yia TNV
TPpATTECA KAl dIEPEUVNOET PE TTOIOV TPOTTO Ba PTTOPETEI AUTH VA ATTOTUTTWOEI OTO

QiKTUO TOU OMIAOU KalI YEVIKOTEPA OTO ETTIKOIVWVIOKO UAIKO TNG TPATTECAGY.

To re-branding €ixe wg oTOX0 ATTO TN Mia va diatnenBouv Ta BETIKA KAl ETTITUXNA
oToIxeia TTou €xel n TPATTECa Kal a1’ TNV AAAN va eCaAeipBouv i €é0Tw va
TTEQIOPIOTOUV TA APVNTIKA Kal PEAQVA oOnueia TnG €IKOVAG TNG TPATTECAG.
Apxiovtag amd Ta BeTikG, n TPATTECA TTPOOTTIAONCE MPE KATTOIO TPOTIO VA

OIAQUAGEE! TIG TTAPAKATW EVVOIEG:

Mapadooiakn, agiomIoTN
EiAikpiviig, diagpavig
KaBigpwpévn

Eptropiki



AvTiOeTa apvnTIKEG EVVOIEG, OTOIXEIO KAI CUOXETIOPOI TToUu N TPpATTea Ba nBeAe

vVa ATTOTIVAEE! aTTd TNV €IKOVA TNG €ival TA TTAPOKATW:

MaAaiopodiTikn, akaTdoTAaATn, BAPETH
PTwYN AvVayvWPICINOTNTA
‘EAA&IYN OTITIKAG TAUTOTNTAG

Mn @IAIKR, adida@opn e§utTnpETNON

OAeg o1 Tapatmdvw AEEEIC TTOU ava@EPBNKAV aVTITTPOOWTTEUOUV OTTWG Eival
EUVONTO OUOCXETIOPOUG TTOU YIa ToV TPATTECIKO KAGDO €xouv 1IBIaiTEPN onuaaoia,
OTTWG QaAiveTal KAl a1Td TO Yeyovog OT1 0TO re-branding piag peyaAng Tparrelag-
OTTWG eival n Eutropikn- n mTpootrddeia yia dnuioupyia i eEAAEIPN KATTOIWV
OUOXETIOPWYV OTTOTEAET TTPOTEPAIOTNTA OAOKANPOU TOU EYXEIPAMATOG. TO yEYovOg
autd, o€ ouvduaoud pe Ta 600 emmwlnkav oTto KepdAaio yia Ta «brand
associations», armrodeikvuouyv yiati o Aaker Bewpei OTI 01 CUCXETIOUOI TNG NAPKOG

aT1roTeEAOUV £va ATTO Ta CUCTATIKA TNG agiag HAPKAG.

2Tn OUuvEXEId akoAouBei To TTAAPEG OxEDIO TNG TPATTECAG AVAQPOPIKA ME T
ETTEda «ePTTEIPiOG TNG MApPKag» (brand experience), TTou &ekivd Qo Tnv
augnon NG OTTIKAG avayvwpioiudtTnTag Kal KataArnyel oto «cross-selling» (N
OTTWG AéyeTal OTA EAANVIKA OTIG OTAUPOEIOEIG TTWAACEIG). ZTNV ApIoTEPN OTHAN
@aivovTal OUCIOOTIKA Ol OTOXol Tng Tpamedag, evw oTn Oggid Twe Ba

KaTakTnBouv auToi:



MNINAKAZ 4: BHMATA A THN EMITEY=H TH> EMNIOYMHTHZ
BRAND EMIMEIPIAZ

(1) OTITIKA avayvwpIcINOTATA BeAtiwpévn OTrTik TautéTnTa
(|mage Awareness) (Improved Visual |dent|ty)
(2) Amroktnon (Acquisition) o
MAoRynon (Navigation) YAIKA uréoTaon
MpokAnon gv6|q(pépov1'og (Give tanglblllty to the value
(Stimulate Interest) proposition)
(3) Ayopd (Purchase) AAAayn ZupTrepipopdg
(Modify Behavior)
(4) Zraupocideig MwAnoeig Mapakivnon  yia  Siaxpoviki
(Cross Selling) aAAayn
(Motivation to change over time)

Mnyn:Eptropiki Tpdtreda

lowg 1O MO OoNUAVTIKO OTOIXEIO OTNV TTPOCTTABEI yIa £TTAVAOXEDIAOUO TNG
ETAIPIKNG TAUTOTNTAG €ival N EUPECT TWV OIAOTACEWY, OTIG OTTOIEG ATTOQPATCIOTNKE
OTI TTPETTEI VA avTaywvIoTel N «véa» Eptropik Tpdmeda. Zuykekpiyéva o€
TPWTN @ACN KPiONKe TTOIEG €ival YeVIKA oI OIOOTACEIC TTOU UTTOPOUV va
TTpoodwoouv oAuepa o€ Mo Tpatrefa otnv  EAAGda 1O TTOAUTTOONTO
QVTAYWVIOTIKO TTAEOVEKTNUA. TETOIEG dlaoTAcEIG AoImTév gival n dlEUKOAUvVON
(Convenience), n ouyxpovn amown (Modernity), n eAAnvikotnTa (Greek), n
eutropikdTNTA  (Commercial), 10 péyeBog (Group) Kar n €EATOPIKEUPEVN
etuttnpétnon (Tailored service). Ta onueia autd e€aGAAou Ba ptTopoUucauE va
TA XOPOKTNPICOUPE OQV TA OTOIXEIO TTOU KABPEPTICOUV TNV TTOIOTNTA  HIOG
TPATTECIKNG JAPKAG OTa PATIA TwV KaTavaAwTwyv (perceived brand quality). Ze
OeUTEPN @AON OIEPEUVADNKE WPE TTOIEG TPATTECEG Ba TTPETTEl v OUYKPIBED N
Eptropikn TpdtTea. ATToQacioTnke AOITTOV OTI N oUYKPION ETTPETTE VA YiVEl JE TA
TPpaTTeCIKA brands 1Tou o€ €TTiTTEd0 TOUAAXIOTOV UEPIBIOU AYOPAS EETTEPVOUV TNV

Eptropikn. Autég ol TpatreCeg ATav n EBvikA, n Alpha kai n Eurobank. Ze 1pitn



@aon €yive n ouykpion (BaBuoAdynon) Twv TpaTTeECWY QUTWV O€ éva oUoTNUA
agOVWYV. ZTN OUVEXEID TO TTIO ATTOPACIOTIKO Briua ATAV VA ATTOQOCIOTEN TTOIEG
gival o1 KATAAANAEG TTOIOTIKEG OIAOTACEIG TTOU CUHUQEPEI VA XPNOILOTTOINCEl N
Eutropiky oTnVv avtaywvioTiK apéva. ‘ETol ammo@acioTikd onueia @Aavnke OTI

gival n EAANVIKOTNTA, N EUTTOPIKOTNTA KAl TO HEYEDOG.

H eAnvikOTNTa €TIAEXTNKE YIOTi BewpnBnke OTI n EpTtropikn €ival og B€on va
Treioel Toug 'EAANVEG OTI «0ag yVWPICOUPE Kal KATAAAPBAiVOUUE TIG avayKeg/
€mMOupieg oag yiati ammAoUoTaTa E€iHACTE WEPIKOI aTTO €0GG».ETTiong O1TWG
€iTape o1 I00TACEIG TNG TTAPADOCIAKNG, AEIOTTIOTNG KAl coBaprg TPATTEag TTOU
O1a0étel oTnv TTPA¢N n EMTTOPIKA €ival OToIXEio TTou oOuvdEovTal PE TNV
eANVIKOTNTA. ETTOévwg pe Bdon Ta Tapatravw n 1pdmeda cival o€ Béon va

EYYUNOEI TTPOCWTTIKEG OXETEIG UE TOUG TTEAATEG TNG.

H Eptropiki Tparmreda eEGAAoOU Bewpei OTI ye TO dvoud TNG Kal JOVO €XEl Eva eV
OUVANEI aVTAYWVIOTIKO TTAEOVEKTNMA, KABWG a1’ auTd KAl JOVO aTTOpPEOUV N
KOAr yvwon TnG ayopds Kal n PeydAn eutreipia, TTou ouvodelovTal aTTd HIa

EUPEIQ KAl TTOIOTIKI TTPOIOVTIKI] YPOUMN.

Etriong 10 yeyovog Tou peydAou peyéBoug NG EptropikAg Tpdtreag, TTou eival
OUCIOOTIKA €vag OMINOG ETAIPEIWV, BEWPEITAI OTI UTTOPEI va aTTOTEAECEI dUVAUN
avtaywviopou. To peydAo p€yebog kal To status mTou atmroAauBdvel n EptTopikni
aTroTEAOUV CUPQWVA UE TOUG €I0IKOUG TNG ayopds KaBopIoTIKOUG TTaPAYOVTEG
EMITUXIOG, TTOU N TPATTECA KAl PEOW TWV OIOPNUICEWV TNG ATTOPACICE VA

TTPOPBAAAEL



Emiong otn véa etaipiki tautdtnTa TNG TPATTECOG BA TTPOCAPPOCTOUV Kal TA
AOYOTUTTO TWV ETAIPEIWV TOU OdiAou oTnv EANGDa TTOoU péEXPI onuepa ep@avigav
MIa agloonueiwTn TToIKIAia. AuTO yiveTal OxI yia va eTTITEUXOEI PiIa aiobnTiKn
opolopopYia, aAAG eTTEIdr) N TTPOCAPPOYH QUTH €KQPAlEl CUPPBOAIKG aAAd pe
oa@nvelad TOOO TN VOOTPOTTIA OCO Kal TNV OUCIOOTIKA oUVOEon €IKOVAG KAl
eplieXopévou. OTTwg €ival yvwoTd To OIKTUO KATACTNUATWY TNG TPATTECAG Oev
aglotrolgital uovo yia TV TTpowbnon TTPOIGVTWY TNG idIag, aAAG Kal TTPOIOVTWV
Buyatpikwyv eTaIpeiwV. 'ETOI AoITTOV 0 pETAoXNMUATIONOG Tou retail banking pe Tn
BeATiwon TNG OTTOTEAEOUATIKOTNTAG OTNV  TTPOWONCN TTPOIOVIWY  AIAVIKNG
TPATTECIKNG TTOU CUVETTAYETAI, £XEI AUECT OETIKN avTidpPAON KAl OE TTPOIOVTA TWV
ETAIPEIWV TOU OWIAOU, OTTWG yia TTapPAdelypa Ta auolifaia Ke@AAaia Kal Ta
aoQAANIOTIKA TTpoiovTa. AANwOoTe TO cross-selling BpiokeTal otnv Kapdid TOU

OUCTHUATOG.

ISlaiTepn pveia TTPETTEI va yivel 0TV TTAPOUCIa TOU VEOU ORUATOG G OAa Ta
eVOAOKTIKG OikTua. TOoo ota ATM’s, 600 kal oTo e-banking o TTEAATNG BAETTEN
TO KAIVOUPIO CAMA, OTTWG CUMPaiVEl Kal O OAEG TIG TTIOTWTIKEG KAPTEG, TIG
emrayég. H dioiknon tng tpatrefag emméAeée oTa TTAaiola Tou re-branding va
dWwaoel EUPaCN Kal OTNV £CUTTNPETNON EIKOOITEOCOAPWY WPWV KABE pépa (HECW
TWV  eVOANOGKTIKWYV OIKTUWYV) ME TO «24/7T», TIOU XPNOIMOTTOINONKE OTO

ETTIKOIVWVIAKO UAIKO TNG TPATTECAG.

Mia onuavTIKiy TTOPATAPNON TTOU TIPETTEl va Yivel agopd Tn OIa@NUICTIKN

VOOTPOTTIO TTOU ETTIAEXTNKE OTNV TTPOOTIABEID TNG TpdTtreCag yia re-branding. H



TPATTECA AOITTOV €KPIVE —OWOTA KATA TNV ATTOWN JAG- OTI AtTd TN OTIYHI TTou OAa
ATAv £TOINA YIA VA QAVEI TO Kalvouplo TTPOowTTo TNG Eutropikng, ATav cwoTtod va
apxioel aueca pia evraTikg dla@NUIOTIKY KapTtTavia. MNMpdayuat To Mdaio tou 2003
apxioe n dlIa@NUIOTIKA Kaptravia tng EptropikAg ota M.M.E pe tmapdAAnAa
OTTOTAKIO TTOU UTTAPETOUCAV TNV I0£a TOU «TTPOCWTTO PE TTpdowTro» A «face to
face banking». Ta oToTdkia, TTOU «€TPECaAvV» yia TTOAAOUG PrVeEG, OTNV apXn
€iyav ETAIPIKO XAPOAKTPA KAl oAV OKOTTO €iXaV VA KAVOUV KATAvVONTO OTO TTAATU
KOIVO OTI KATI €xel aAAG&el otnv EpTtTopikr, TTpotdcooviag €101 TO BACIKO
OAOYKQV «TTPOCWTIO PE TTPOCWITTO». 2TN CUVEXEIO- KOl apou Bewprdnke Ot
ATTOTUTTWONKE OTO MUOAG TWV KATAVOAWTWY N oAAayf TToU €XEl CUVTEAEOTEI-
KPIiBNKe OKOTTIUO va XPNOIUOTTOINBOUV Kal TTPOIOVTIKEG dIa@nUicEls (apXIKA YIa
éva @INOD0E0 ACo@AAIOTIKO TTPOYPAPUA), WOTE va apyioel alyd oiya n Tparrela
va  €CAPYUPWVElI KOl TO KOOTOG TOu TIpoypdupaTtog. H - diapnuioTiKA
dpacTNPIOTATA TNG TPATTECAG TTAVIWG ouveyifeTal ava dlaoTnudaTa Kal €101 aTod
ToV louvio Tou 2004 &ekivnoe pia vEa TNAEOTITIKI KAPTTAVIO TTOU OTNPIiCETal OTN
Baoikn apxr TOU «TTPOCWTTO UE TTPOCWTTO» TTou N Eptropikry utrooTtnpilel OTi

TNV OIETTEI, HEOA OPWG OTO KAiPa Twv OAUUTTIOKWY AYWVWV.

Av ETTpeTTe €EAAANOU VA EKUAIEUOOUNE €V KOIVO ONUEIO TTOU va OIETTVEE OAEG TIG
dla@nuiceIg TTou XpnolPoTToinoe N TpAtTeda yia Tnv TTPOoRoAR TG autr) Ba ATav
oiyoupa n ETTIPOVI] OTA KOIVA, KABnUepIva TTpOowTa (common people) kal n
MNn Xpnoigotroinon diaonuotnTwy (celebrities). Méow auTAg TNG ETTIKOIVWVIOKAG
TOKTIKAG N TPATTECA TTPOOTTAONCE VA ATTODEICEI OTI UTTAPYXEI MIO OCUVAQEIA JE TN
Baoikn NG apxn- Kal Kevipikd oAdykav- 1Tou dev gival GAAo atrd To «TTPOCWTTO

pe TTpoowTtro (face to face)». '’ autd akpIBwg Kupidpxnoav Ta KaBnuepiva



TTPOOWTTA, Ol «aAnBIvoi APWES», YIOTI aKPIBWG O «KaBEvag cival éva aoTEPI».
Tautdxpova eTMAEXONKE va xpnolgotroinBei n  kabnuepivry yAwooa OTIg
dlapnpioeig (real speak) kai 6x1 pia TTio TTOUTTWONG YAWooa TTou Ba epxdTav o€
avTiBeon pe TO vEO TTPOOWTIO TNG TPATTECaG. AUt JAAIOTA N ouvageia €ival

KOIVO PJUOTIKG OTI gival KaAS va uttdpxel o€ KABe brand otroioudrmoTte KAAdou.

Kdavovtag o' autd TO onueEio pIa TTPWTN €KTIUNON KAl KPITIKA O’ QuThv TNV
TpooTdBeia TNG EptropikAg Tpdtredag Tou PPIioKeTal 0€ £CENIEN TTAPATNPOUUE
o1l emBeRaiwBnKav TTOANG atrd Ta BewpnTIK& OTOIXEIO TTOU avagEpONKav oTnv
epyacia autr). AvegdptnTta a1rd TNV KATadANgn 1Tou Ba £xel TO TTPOYPAUMA auTo,
TPETTEL VA TOVIOTEI OTI OTIC TTEPICCOTEPEG TTEPITITWOEIG Ol UTTEUBUVOI TOU
TTPOYPAUMATOG, CUMPWVA WE TIG OIKEG TOUG TOUAAXIOTOV ONAWOEIG, EPYACTNKAV
«by the book». Amodeixtnke emopévwg OT11 TO0 branding i re-branding piog
TPATTECAG EePeUyel aTTd TA OTEVA OpIa TOU TUANATOG MAPKETIVYK Kal YivETAl HIa
TTPOOTIABEI TTOU ayKAaAIAlel oAOkAnpo Tov opyaviouo. EEGAAou Ba rArtav
TTEPIEPYO TO TUNHA PAPKETIVYK ATTAG va oXeDIACEl KAl TO TTPOCWTTIKO ATTAG va
eKTEAEI TIG OTTOIEG EVTOAEG. OTTWG £XOUNE avaPEPEL KT TTPONYOUNEVWG OEV gival
KaBoAou Tuxaio 0TI To re-branding dev €TTIAEXTNKE VA EQAPPOOCTEI JOVO TOU AAAG
0€ OUVOUQOMPO HE YeEVIKOTEPEG OANaYEG OTnVv eTalpEia. AKPIBWGS autrh €ival n
atrodeign f moToTroinon OTI 0TO KAAdO Twv Tpatrefwv TO0 brand management
KAl Ol apx€G Tou Oev PTTOPOUV va Asitoupyfioouv atmd JOVEG Tou, YIOTi apyd N

ypriyopa 8a xaoouv tnv agia Toug.

Ooov agopd Tnv oucia Tou eyxeIpUOTOg, dNAAd TN HEXPI TWPA TTOPEIa TOU

TTPOYPAUMATOG, €vvoeiTal OTI Ol JOVOI TTOU WTTopouv o0t KATTolo Babud va



QTTAVTACOUV JIAQWTIOTIKA €ival o1 idIo1 TNG TTEAATEG. DUOIKA UTTAPYXOUV APKETOI
TTEPIOPIOHOI KAl EPWTNUATIKG 600V aPopd TNV IKAVOTATA TWV KATAVAAWTWY VA
€ENYNOOUV TN CUUTTEPIPOPA KAl TN OKEWN TOUG, TTOU Ba dOUME TTIO AVOAUTIKA
TTOPAKATW OTOUG TTEPIOPICHOUG TNG €PEUVAG. ‘Apaye Ol TEAEUTAIOI avTIANPBNKav
T0 re-branding ocav PEPOG MIAG OAOKANPWHEVNG TTPOOTTABEIaG | oav KATI
ATTOMOVWHEVO Kal adid@opo; MNMap’ 6Aa auTd, TTEpa aTr’ TNV TTOIOTIKI TOTTOB£TNON
TWV  KATOVOAWTWY  UTTAPYXOUV KAl  KATIOIEG  TTOOOTIKEG  EVOEIGEIG  TTOU
KATOPaPTUPOUV KATI yia TO re-branding. E€GAoU OTTwg eimmape TEAIKOG OKOTTOG

TOU TTPOYPAMMKATOG Eival N augnon Twv TTWARCEWV oTn AAVIKA TPATTECIKA.

Méoa Aoimmov o€ dIAoTnNUa evog £TOUG ATTO TNV €vapgr) Tou TTPOYPAUMATOG, N
Eptropikn Tpatreda Katdgepe va augioel o€ TETOI0 BaBUS TIG AIAVIKEG TTWANOCEIG
NG, WOTE aU¢noe TO MEPIOIO ayopdg TnG Katd 1%, atroTéAecpa 1BIAITEPO
EVTUTTWOIOKS yIa Ta Oedopéva TOUu OnNUEPIVOU EAANVIKOU TPATTECIKOU KAGOOU.
Quoikd kal yia autd TO ATTOTEAECPO WTTOPOUV va dlaTuTTwBouv evOoTAOEIG,
Kabwg eival Aoyikd va utrooTnpi¢el KATToI0G OTI n Avodog auTr) TNG EUTTOopIKAG
TpateCag PTTOPEi va PNV oQEIAETAl ATTOKAEIOTIKA 1) KAl KaBOAou oTo re-branding
aANG o€ pia oglpd atmrd AAAOUG TTaPAYOVTEG Kal TPATTECIKEG OUYKUPIES, OTTWG
uTTEPPBOAIKN d1Ia@NUIOTIKA OaTTAvn TNG EMTTIOPIKAG, ETTIKOIVWVIOKA OQAAPATA
GAWV TpaTTECWV, YEVIKOTEPN TAON TOU TPATTECIKOU KOIVOU VA PETATIOETAI ATTO TIG
MIKPOTEPEG OTIG PEYAAUTEPEG TPATTECEG 1 ATTO TIG LEVEG OTIG EAANVIKEG K.a. Mg
AAAa Adyia 6Aa Ta TTapaTTavw o€ PeyAAo BaBud cuvartroteAoUV TNV €IKOVA TTOU
EXEl N id1a N TPATTECA (MEOW TWV OTEAEXWV TNG QUOIKA) VIO TO VEO TTIPOCWTTO TNG

EptropikAg. OTrwg  TTpoavagépape OPwg Oev  gival  atmapaitnTo  Kal ol



KATOVOAWTEG va €ival TOOO IKAVOTTOINUEVOI ATTO TO TTPOCWTIO AUTO KAl VO

OUMUEPICOVTAl TOV EVBOUCIAOUO TWV OTEAEXWYV TNG TPATTECAG.



KE®AAAIO 7: TA AMTIOTEAEZMATA TH: EPEYNAZ-

TO RE-BRANDING 2TA MATIA TON KATANAAOQTQON

7.1 Eicaywyikég NMaparnpRoeig

AQoU e&eTAOTNKE O€ HEYANO BABUO TO OKETTTIKO TNG TPATTECAG VIO TO TTWG TTPETTE
VO OPYAVWVETAI dIa TTPOCTIABEID avadiauopPwaong TNG ETAIPIKNG €IkOvag, Ba
ATav owoTd ¢’ autd TO ONUEI0 va €CETOOTEN TO TTWG EQPTOCE KAl OUVEXICEI va

QTAVEI N TTPOCTTABEIO AUTA OTA PATIO TWV KATAVOAWTWV.

MNa TNV €peuva PO OTTWG EXOUUE AVOPEPEI TTPAYHATOTTOINBNKAV YIa OEIpd aTTo
TIPOOWTTIKEG OUVEVTEULEIG ME TTEAATEG TNG EptopikAg. To deiyua TTOU
armrotehouvtav atd Tpiavra (30) dtoud, oucoiooTIKA atroTeAouoe éva deiyua
€UKOAiag. Ta péAn Tou deiyuatog ATav S1a@OopPETIKAG NAIKIAG Kal OIOQOPETIKOU
HOPPWTIKOU KOl OIKOVOMIKOU ETTITTESOU, TTOU OUVEPYALOVTAV PE TNV TPATTECQ
yia TOUAAYXIOTOV &VAUIol XpOovo, OnAadrh Trpiv ammo tnv €vapén Tou re-
branding. E&GAAou yia va pnv €ival govo n ATTIKA TO E€TTIKEVTPO TNG £PEUVAG,
OUVEVTEUEEIC €yivav Kal 0TO voud Oegcoalovikng kali 010 vouo HpakAgiou
KpAtng. AMwOoTE oI aAAayég TnG TPATTECAG, OTTWG HAG emmwlnke atmd Ta
OTEAEXN TNG TPATTECAG, APOPOUV OAOKANPN TNV ETTIKPATEIA. ZUYKEVTPWTIKA TO
ONUOYPAPIKO TTPOPIA TOU DEIYUATOS TTEPIYPAPETAI OTOUG TTPWTOUG TPEIG TTIVAKEG

OTO TTAPAPTNUA TNG EPYATiaC.

2KOTTOG pag ATav va douue TTwG METARARONKE KaBEva atrd Ta CUCTATIKA TNG

agiag papkag, woTe va Byel -av gival duvaTto- KATTOI0O CUUTTEPACHUA OUVOAIKA Yid



10 brand equity. Na kaBéva a1rd Ta ocuCTATIKA TNG agiag PAapkag 6OBNKe 0TOUG
TEAATEG TTOU PAG ATTAVINOAV HIO OEIpd atrd TTPOTACEIG/ €PWTACEIG, VIO TIG
OTT0iEG {NTABNKE Vva POg TTouv KAtd TTO00 To re-branding PETERBAAAE BETIKA R
apvNTIKA TIG atTOWEIG TouG. TPETTEl va TOVIOBEI OTI O CUYKEKPIUEVEG EPWTHOEIG,
OTTWG AvaPEPONKE OTO €I0QYWYIKO KOPPATI TNG Epyaoiag, €ival 0TO JeEYAAUTEPO
BaBuO idIEG PE TIG AVTIOTOIKEG TTOU XPNOIUOTTOINONKAV O€ YIa TTapOuoIa £PEuvQ,
ME KATTOIEG EAAXIOTEG TPOTTOTTOINCEIG TTOU ETTPETTE VA YiVOUV €CaITiOG TNG QUONG
TOU TPATTE(IKOU KAAdou. Evvoceital 0TI 0 oTToI000N\TTOTE PTTOPEI va OIOTUTTWOEI
OIKAIOAOYNPEVEG EVOTAOEIG VIO TNV ATTOTEAEOPATIKOTNTA TOug. EEAAAOU KGOt
GANO TTapd opowvia utTapxel 6oov agopd Tn PETPNON TNG agiog JAPKAG TTOU
Baoietal OTIC ATTOYEIS TWV KATAVOAWTWY KAl OXI O€ XPNUATOOIKOVOUIKA
oToixeia. Kard kaipoug €xouv avaTrTuxBei kal kartaypagei otn PiBAIoypaia
0ekGdeg HEBODOI KAl TTPOCEYYIOEIS TTOU AOXOAOUVTAl PJE TO OUYKEKPIPMEVO BEUa
(Kamakura & Russel -1993, Park & Srivnias-1994, Swait at al -1993, Srinivasan
at al-2001). Omrwg Ba @avei 01 CUYKEKPIPEVES TTPOTACEIG, YA va DIEPEUVIIOOUV
TIC METABOAEG OTA MATIO TWV KOTAVOAWTWYV TTEPICCOTEPO PacioTnkav OTov
WUXOAOYIKO TTapdyovta Kal AlyOTEPO O€ OUYKEKPIMEVA METPA-KPITAPIA, TTOU
ouvnBifovtal va Aéyovtal QvTIKEIMEVIKA. Me AGAAa Adyia o1 TTPOTACEIS TTOU
EMAEXTNKAY, TTPOOEYYICOUV TNV avayvwpioiudtnTa, TV avtIANTITA TTo16TNTA,
TOUG OUOXETIOMOUG KOl TNV TIPOCNHNAWGCN TIEPIOCCOTEPO ATTO MIO WUXOAOYIKN

OTITIKI ywvia.

Quoikd e1TeId) OKOTTOG TNG OUYKEKPIUEVNG OIMTAWMATIKAG €pyadiag, OTTwG Kal
KABe AAANG, €ival va TTpooBéoel Eva PIKpO AIBapdkl 0Tn yvwon TTpooTTadroaue

TIG ATTAVTAOEIS VA TIG A&IOTTOINCOUNE YE AvAAOYO TPOTTO, WOTE VA dOUUE av



oupPBadiouv e TIG UTTAPXOUOES Bewpieg Kal av Ol va doBei To Evauoua icwg
ylo pETETTEITA €peuveg. T autd Kal p€OA OTO TTAQIOCIO TWV OUVEVTEULEWV N
oulATNON TTEPA aTrO TIG CUYKEKPIUEVEG EPWTNOEIG, TTOU dlATUTTWONKAV TTEPa
Q17O TOUG OUCIAOTIKOUG Kal YIO TUTTIKOUG AOGYOUG, €TTEKTAONKE KAl O€ ECAIPETIKA
evolapépovTa onueia, ota otroia SUOKOAA va KaTtoAnyaue HE Tn dlavoun
ATTAWG £VOG dopnpévou epwTnuatoAoyiou. MaAioTa o€ Ba ATav uTTEPPOAR av
Aéyapue OTI TO TUTTIKO PEPOG TWV EPWTACEWYV TNG £PEUVAG TTPOCEPEPE EAAXIOTA
o€ oxéon ME Ta auBdpunTa OXOANIO TWV PEAWYV TOU BEiYHATOG, ETTIRERAILLVOVTOG
OTO OUYKEKPIMEVO ONUEIO AUTOUG TTOU UTTOOTNPICOUV TNV UTTEPOXI TNG TTOIOTIKNG

£PEUVAG OTNV «EKPAIEUON» TTANPOPOPIWV.

2TN oUuvéxela akoAouBouv yia kaBéva atrd Ta CUoTATIKA TNG agiag NAapKag ol
TIPOTACEIG YIA TIG OTTOIEG KARONKAV O TTEAATEG TNG TPATTECOS va dnAWOooUV KaTd
TTO00 TO re-branding peTéBale BETIKA 1} apvnTIKA TIG ATTOYEIG TOUG, HECA OE HIA
KAipaka Likert pe atravrioelg TTou ekTEiVOVTAV OTTO «TTOAU BETIKA» PEXPI «TTOAU
apvnTIKa». To MPETPO TIOU  XPNOIMOTIOINONKE Kupiwg yia TV €gaywyn
OUNTTEPACHATWY, TTEPA ATTO TIG OUXVOTNTEG, dev NTAV AAAO aTTd TO HECO OpO,
TToU Ocixvel AAAWOTE Kal TNV KEVTPIKA Tadon. KAt mapouoio AAAwOTE €yIve Kal

oTnNV €PEUVA TTOU XPNOIKMOTTOINONKE wg Baon.

(O1 amravtioeig Twv TTeEAATWV NG TPATTECOG PPICKOVTAI OUYKEVTPWHEVEG OTO
TapdpTNUa TNG epyaciag oTtoug Trivakeg [M4-M7 padi ye TNV TTEPIYPAQPR] TOU

dnNuUoypPaAPIKOU TTPOQIA TOUG)



7.2 Avayvwpioiyétnra (Brand Awareness)

O1 1TévTe TTPOTACEIG TTOU XPNOIMOTTOINONKAV YIa va TTEPIYPAPEI TO CUOTATIKO TNG
AvVaYVWPICIUOTNTAG QaivovTal aKPIBWGS TTAPAKATW:

(1) AvayvwpiCw tn papka tnG Eptropikig Tpdtreag avapeoa oe AAAEG UAPKES
(2) MepIka xapakTnpIoTIKG TNG EPTTOPIKAG JOU £pxovTal ypriyopa OTO JUOAS

(3) Nopi¢w o1l yvwpilw TNV EPTTOPIK apKeTA KAAd

(4) MtTOpW €UKOAQ VO avayvwpiow To Crua g TPATTECAg

(5) ‘Exw pia kaBapn €IkOva TnG TPATTECAS OTO HUOAS Pou

ApxiCovTtag AoIrov atrd 10 ouoTaTiKO TNG AvayvwPIoINOTATAG TNG TPATtreCag Ba
Aéyapue OT1 autry €x&1 augnBei. Eival Katmwg TTapddogo aAAG ToviCoupEe OTI MIAGME
yio avayvwpIoINoTNTA avAPESO OTOUG TTEAATEG TNG TPATTECAG Kal OXl YEVIKA
QVAPECQ OTO TPATTECIKO KATAVOAWTIKO KOIVO, TTOU TTEPIAAPPBAVEL KAl PN TTEAATEG
NG EptTopikAG. Me GAAa Adyia €dw n avayvwpioiudtTnNTa TTAIpVEl TTEPIOCCOTEPO
TNV €VVOIQ TNG «ETTAPNG» HE TN JAPKA. [Na TECOEPIG ATTO TIG TTEVTE TTPOTACEIS Ol
atrokpivopevol atrdvrnoav 01l 70 re-branding peTéBaAAe BETIKA TIG ATTOYEIG TOUG.
2UYKeEKpIYEVA atrdvrnoav OTI o€ dIACTNUA €VOG XPOVOU aTTO TNV apxn Tng
avadIopyavwaong Tng €TAIPIKAG €IKOVAG «avayvwpifouv KOAUTEPA Tn JAPKA TNG
EptropikAg Tpdtreag avapeoa o€ AAAEG HAPKES», «VOMICouv OTI yVwpiouv TNV
EptTopik ) KOAUTEPO», «PTTOPOUV EUKOAOTEPO VO AVAYVWPEIOOUV TO ORua Tng
TPATTECAG» KAl «EXOUV HIO KABapOTEPN €IKOVA TNG TPATTECAG OTO HUOAO TOUGY.
Mévo yia Tnv TTPOTACN «MEPIKA XAPOKTNPIOTIKA TNG TPATTECOG POU €pxovTal
EUKOAOTEPO OTO MHUOAO» Ol QTTAVTACEIG TTAPEPEIVAY OXEDOV QUETARANTEG.

Emopévwg BAETTOUPE OTI, av dEXTOUME (CUP@PWVA KAl E TNV TTPWTATUTTN €PEUVA)



OTI Ol OUYKEKPIUEVEG TIPOTACEIC TTEPIYPAPOUV TNV AVAYVWEICIUOTNTA TNG

TPATTECAG, TOTE N TEAEUTAIO £XEI AUENOEi ) BEATIWOEI.

To TTI0 ONPAVTIKO OTOIXEIO TTOU TTPETTEI VO ONUEIWOE eival n HeydAn BeATiwon
oTNV AVayvWwPICIYOTNTA TOU ONATOG TNG TPpATTeEdas. AgiCel va onuelwbei OTI
OUPQWVA PE TA OTTOTEAEOUATA MIOG €PEUVAG TOU 2002%° n avayvwpioiudTNTa
Tou ONAuaTog TNG Eptropikng nArav oupaydg avdapeoa oTig dwdeka (12)
MEYOAUTEPEG TPATTECEG TTOU dpacTnplotrolouvTal otnv EAANGda pe TTOOOOTO
avakAnNong 1ou ayyige MOAIG To 8%. lowg autdg va ATav Kalr o AOyog TTou TO
MEYOAUTEPO BApog oTO re-branding d60nke atmd Ta OTEAEXN TNG TPATTECOG OTN
dnuioupyia TOou Kalvoupiou ofuartog. Mpdyuatt 1o véo onfua Tng EpTTopikng
QaiveTal va gival ETTITUXNMEVO KAl VA EXEl «XAPAXTE» OTN MVAMN TWV TTEAATWV.
2nUavTiKG pOAo O' autd €xel TTaigel TO yeyovog Ot To véo logo eugavietal o€
TApa TOAG  onueia, OTTwWG o€ TTIvakideg, €TTIOTOAOXAPTA, (PAKEAOUG,
QUTOKOAANTA, MPTTAOK €mmITAyWY, KOBWG Kal oTa dIa@nUIOTIKA PnvopaTta Tng
TpamTedag. °"Ooeg TEPICOATEPES POPEC O KATAVOAWTAS EPXETAI OF ETTAPH WE TO
logo NG eTaipeiag TO00 TTI0 EUKOAQ avaKkaAgi To brand oTn pvAun Tou Kal TO000
MO €UKOAO ONUIOUPYEITAl O OUVEIPUOG METALU TOU OPYAVIOPOU Kal TOU
EMTTOPIKOU OANOTOG. ETTTTPOCOETO N OUVEXNG ETTAPA TOU KATAVOAWTH MHE éva
EUTTOPIKG ONUa Kal TNV ETTIXEIPNON TTOU AVTITTPOCWTTEUEI 0dnyEi 0Tn dnuioupyia
EVOG aIoBAuATOG OIyoupidg Kal €UTTIOTOOUVNG. To ouvaioBnua autd eivai

QATTAPAITNTOI OTAV O KATAVAAWTAG ETTIOKETTTETAI TO KATACTNUA TNG TPATTECAG.

*® Navwpidg Mewpylog, 4.1r.

*Welch Brian, “Creating Brand Awareness”, http://www.d-
pendablelibrary.com/welchbrand.htm
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ATTO TIG OUVEVTEUEEIG TTOU £yivav dlagavnkav PAAIoTa dUo IBIaiTEPA ONUAVTIKA
oTolxeia. To TTpwTo gival 0TI TTOANOI ATTO TOUG TPIAVTA TTEAATEG TNG TPATTECAG MOG
onAwvav o1l TToAaIdTEPA PTTEPDEUAV TO O TNG EUTTOPIKNAG PYE TO QVTIOTOIXO
onua g Mevikng Tpdatedag, KabBwg Kal Ta dUO TTapouaialav TTPOTOPES apXaiwv
TTPOOWTTWY. To eUTEPO KAl TTI0 EVTUTTWOIAKO, TTOU €ival CUVEXEIA TOU TTPWTOU,
gival om katrolol TTEAATEG PAG avépepav OTI UTTAPEAV TTEPITITWOEIS TTOU OTAV
BpiokovTav og KATTOIO PN OIKEIO TOUG TOTTO Kal éwaxvav yia karmoio ATM Tng
EptropikAg, oTtapatoucav Kal EKTTANKTOI aVaKAAUTITAV OTI eV ETTPOKEITO Via
KaraoTnua TG EptropikAg, aAAG Tng MevikAg. AAAoI TTAAI dHAwaoav OTI PHEPIKEG
QOPEG TTPOCTTEPVOUCAV AKOUA KAl YVWOTA TOUG KATAOTAUATA, KABWG auTd dev
€ixav KATTOI0 XOPAKTNPIOTIKO OIOKPITIKO. MAAIoTa oxedOV OI MIoOi  Oev
avayvwpioav 1o TaAid ofua Tng EptropikAg otav toug 1o O¢icape. ‘Oco
uTTEPRBOAIKG Kal av akouyovTtal OAa Ta TTapatrdvw, Ogixvouv OTI N TTOAITIKN TNG
EptropikAG yUpw a1rd 10 onua tng dev Atav emtuxnpévn. MN° autd dAAwoTe

OTTWG eiTTape OOONKe TOOO PeEYAAN £upacn OTO VEO Orua.

To cupTrépacpa TTou Byaivel atrod Ta TTAPATTAvW gival N emiBeRaiwon 6AwWV Twv
BewpnTikwv TOU pApkeTIvyK (Aaker, Keller k.a.) TTou €xouv Katd Kaipoug
ONUEIWOEL TNV KPITIKI onPacia 1mou €xel TO CAPA OoTNV ETTITUXia (1 aTToTUXia)
€vog brand. ‘Eva brand dev apkei va dnuioupyei ammAd €va oTrolodNTTIOTE Orua
ylo va Tnpei KAtd KATTOI0 TPOTTO TOUG «VOUOUG» TOU WAPKETIVYK, TTOU
utrooTnpiouv OTI £va brand TTpéTTel va uttnpeTeiTal Kal amd éva ofua. To ofua
TIPETTEl va €EUTTNPETEI TNV idIa TN PAPKA, va atToTeAEl OUVAUIKO OTOIXEID TNG
MAPKOG KAl QUOIKA VA ATTOUVNUOVEUETAI EUKOAQ, va PNV PTTEPOEUETAI JE KATTOIO

GANO Kal va dnuioupyei BETIKOUG CUOXETIOPOUG PE TN PApKaA, OTTwWG Ba douue



Tapakatw. H tepimrwon NG EutropikAg Tpdtredag EpxeTal va emIBERBAILOE PE
TOV KAAUTEPO TPOTTO OTI Ta TTAPATTAVW OXI HOvo dev atroTeAoUv OKETA AdyIQ,

aAAG KaBOPIOTIKOUG TTAPAYOVTEG ATTODOXN S TNG HAPKAG.

Mia evdla@épouca TTOPAPETPOG OTNV UTTOBeon atroteAei N nAikia. Ol
OUVEVTEUEEIC aTTEDEICaV OTI 000 pPEYOAUTEPN €ival N NAIKIa Twv TTEAATWY TOOO
OUOKOAOTEPO yI' AuTOUG Eival va OUVEIDNTOTTOINOOUV KAl va avTIAngBouv TIg
aAayég. AvtiBeTa o1 véol gp@avifovTal IO EVNUEPWHEVOI YI' QUTEG TIG AAAAYEG
Kal dgixvouv va €xouv KataAdBel 0TI av un T AAAo €Xouv yivel KATTolO VEQ
Bripata oto TTPOCWTTO TNG TPATTECAS, AVEEAPTNTA ATTO TN YVWHN TTOU €XOUV I
autd. Eival xapaktnpioTikd 611 uTTApEav NAIKIWPEVO! TTEAATEG TNG TPATTECG TTOU
dev gixav avriAn@Oei kav Tnv aAAayr] 010 CHPA TNG TPATTECAG KAl OTO ECWTEPIKO/
€EWTEPIKO TWV KATAOTAPATWY. ANNOI TTAAI gixav avTIAn@BEei 6T KATI £xel aANGEEl,
woTd6C0 aduvartouoav va avakaAéoouv TI ATav auTd TTou gixe aAAAgel, TOOO O€

ETTITTEDO EPPAVIONG OO0 Kal O€ ETTITTEOO OUCIAOTIKWY AEITOUPYIKWY OAAQYWV.

O1rwg cival Quaoikd 1o BEPa TG NAIKIOG €XEI TEPAOTIEG TTPOEKTACEIC OXETIKA UE
OUMTTEPIPOPA  KATAVOAWTH, @uUOIoAoyia Kal Tn Ouvaun TG MVAPNG Tou
TeAeuTaiou, avaloya o€ Trola nAIKIOKR @daon Bpioketal. MNapouoiddel AoImTov
MEYAAO evdla@épov TO BEPa TNG NAIKIAG KAl iCwg £va QVTIKEIMEVO YIO UEAAOVTIKN
€peuva Kal HEAETN Va €ival TTWG JETARBAAAETAI N CUUTTEPIPOPA TWV KATAVOAWTWV
atrévavTl oTo re-branding i branding piag eTaipeiag, avaloya pe Tnv NAIKia Toug.
TouAdxiotov atro OTI €xel TTECEI TNV AvTiAnwn pag, UOTEPA ATTO PIO AVOdPOWN
oTn OXETIKA BIBAIOypagia, PTTOPoUUE VA TTOUME OTI TO OUYKEKPIMEVO BEua dev

EXel Bpebei OTO ETTIKEVIPO TOU EVOIAQEPOVTOG. Ziyoupa OPWG Mia eTalpeia Ba



NBeAE va &Epel TI ynvupaTa eOBAvouv OTOUG BIAPOPETIKAG NAIKIAG TTEAATES TN,
€101 WOTE va gival og B€on va XPNOIUOTTOINOEI DIAPOPETIKO TPOTTO ETTIKOIVWVIOG

ME TOUG MEYOAAUTEPOUG NAIKIOKA TTEAATEG.

Mia GAAN onuUavTIKA TTAPAUETPOG OXETICETAI JE TO YEYOVOG TNG KN TAUTOXPOVNG
avadldtagng OAwv Twv KaTaoTnudatwyv Tng Tpatelag. Omwg €xoupe nodn
avoeépel, HEoa O€ OIAOTNUA PEYOAUTEPO TOU €VOG £TOUG OTTO TNV £vapgn Tou
TTPOYPAUMATOG, £XOUV avakavioBei oxeddv Ta PIOA ATTO TA TTEPITIOU TETPAKOOIA
(400) karaoTtrpata Tou dIKTUOU TNG EPTTopIKAG. O1 TTEAATEG AOITTOV TNG TPATTECOG
@aivovtal PTTEPOEPEVOL aTTd TNV KATAOTAON AUTr), KOBWG Tuxaivel ouxva va
ETTIOKETTTOVTAI OIAPOPETIKA KATAOTAPATA, €K TWV OTTOIWV PEPIKA €XOUV UTTOOTEI
«ANi@TIVYK» Kal AAAa Ox1. I1diaitepa o€ eTTAPXIOKEG TTOAEIG, OTTWG TO HPAkAEio
Kpntng, O1mTou n aAAayl Twv KATAOTNUATWY TTPOXWPAEl PE APYOTEPOUG
pUBUOUG, TO PAIVOUEVO E€ival TTIO €VTOVO KAl TTPOKOAEI OUYXUOTN OTOUG TTEAATEG.
Eival xapaktnpIioTIKO OTI TTOAANOI TTEAATEG, TTOU OEV E€ival UTTOXPEWMEVO! VO
YVWwpPiCouv atro TIG TOKTIKEG TOU WAPKETIVYK, QVOPWTIOUVTAlI AV TO «AIQTIVYK»
yiveTal UOTEPA ATTO TTPWTOROUAIO TOU KABE KATAOTANOTOG KOl CUYKEKPIUEVA TOU

dI1EUBUVTI TOU KABEVOG aTT’ AUTd.

ATTO TO yeyovog auTO ETTIBERAIWVETAI N AVAYKN YIO EVIAia ETTIKOIVWVid
(integrated communication) pdpkeTIVYK, yia Tnv oTToia yiveral TTOAU Adyog
TeAeutaia. O TeAATNG €ival KaAS va O€xeTal Ta idla pnvupata Kal TIG idIEG
TTOPOOTACEIG aTTd OAd Ta KavAAia emKolvwviag. Otav o TTeAATNG  pIag
OTTOIOOATTOTE ETAIPEIAG PAETTEI OUVEXWGS OIAPNUIOTIKA OTTOTAKIA HPE OAOyKav

TUTTOU «OAAGCOUUE» KAl OTn OUVEXEID OouveIdNTOTIOIEI OTI N eTaIpEia POVO eV



MEPEI TNPEI KAl UTTNPEETEI TNV UTTOOXEOH TNG, TOTE Ol EVTUTTWOEIG TTOU
dnuioupyouvTal dev gival o1 KAAUTEPES. Ziyoupa YIA T OUYKEKPIYEVN TTEPITITWON
TTOU PEAETANE €I0€pYXOVTAl KAl AOYOI KOOTOUG YIa TNV avadiopyavwaorn OAwV Twv
KATOOTNMATWY, WOTOCO Ta PN BeTikG atmroTteAéoparta TG KaBuoTépnong civail

opatd.

7.3 Zuvdéoeig pe Tn Mdapka (Brand Associations)

To emmépevo ouoTaTiko TNG agiag HAPKAG €ival Ol CUCXETIOPOI hE TN HApPKA, YIa TO
OTTOI0 XPNOIYOTTOINONKAV ETTIONG TTEVTE TTPOTACEIG/ EPWTACEIC:

(1) H Eptropikn Tpatrea ival agioTmioTn

(2) H Eptropikn Tpdatreda gival KaIvoToOua

(3) H EpTtropikn Tpatreda gival QIAIKNA

(4) H Eptropikn Tpatreda eival ypa@EIOKPATIKN

(5) H Eptropikn Tpatreda eival govtépva

To deuTEPO CUOTATIKO TNG Aiog PAPKAG YIO TO OTTOI0 TTAPONKAvV ATTavIACEIG
€ival Ol CUOXETIOMOI TNG MAPKAG. ZUYKEKPIUEVA OKOTTOG ATAV va Olagavei O
QVTIKTUTTOG TOU re-branding o€ TTévTe TTPOTACEIG/ EPWTACEIG, TTOU ATTOTEAOUV O€
KAtrolo Babudé onuavTIKoUG OUCXETIOPOUG MPE  MIa Tpatredik pdapka. Ol
OUVEVTEUEEIC aTTEDEICAV OTI TO OCUYKEKPIMEVO OUOCTATIKO TnG agiag papKag
EXEl TTapapeivel oXedOv apetdBAnro. O1 atmokpIvOPEVO! YIa TPEIS ATTO TOUG
TTEVTE OUOXETIONOUG aTTAVTNOAV OTI N YVWHN TOUG dev €xel ETABANGEI, evw yia
évav atmravrnoav o1l BEATILWONKE Kal yia Evav OTI XEIPOTEPEWE. 110 CUYKEKPIYEVA

YIQ TOUG OUGCYXETIONOUG «KAIVOTOPOY» «@IAIKA» «YPOPEIOKPATIKA» N afloAdynon



TwV TTEAATWV TTAPEPEIVE aUETABANTN. AvTiOETa O ATTOKPIVOUEVOI drAwaav OTI
péoa oe didoTnua evog £Toug Bewpouv TNV Eptropikh Tpdtrea TTePICOOTEPO

«MOVTEPVAY Kal OPIaKA AIYOTEPO «AEIOTTIOTN Y.

Quoikd Ta IO oNUAVTIKA CUPTTEPAoUATA TTPOEKUWAY Eavd atmd Ta auBopunta
oXOANIa TwV TTEAATWV Kal AlyOTEPO ATTO TIG ATTAVTHOEIG TOUG YIA TIG CUYKEKPIPEVES
AECEIC oUOXETIOPOUG. KaTapXAG aTTodEIXTNKE KATI TTOU £XEI AVOPEPOEI APKETEG
QOPEG OTN OUYKEKPIPEVN epyaaia. [a va uTTopéoel pia TPATTeda va TTapouCIAoEl
éva TTI0 QIAIKO, KAIVOTOMO Kal AIlyOTEPO YPAPEIOKPATIKO TTPOCWTTO OEV apKOUV
MOVO aANaYyEG OTO OHPA KAl OTO €CWTEPIKO/ ECWTEPIKO TWV KaTAoTNUATWY. Ol
TEAATEG TNG TPATTECAG OE QaiveTAl, TTANV EAAXIOTWV TTEPITITWOEWY, VA €£XOUV
ouvednToTToINoel 0TI €XOuv OUVTEAEOTEI —OTTWG ONAWVOUV TOUAAXIOTOV Ta
oTeAéxn TNG Tpatrefag- Pabutepeg aAAayég. 'ETol ol meAdTeg @aiveTal va
QTTOUOVWVOUV TIGC  aANaYEG OTA €EWTEPIKA OTOIXEID, Ol OTTOIEG OVTWG TOUG
Aenoav IKavVOTIoINKEVOUG O€ JEYAAO BaBud, atTd TIG OUCIAOTIKEG AEITOUPYIES TNG
TPATTECAG TTOU  aTToTEAOUV  TO  KUPIOPYXO  OTOIXEIO  TNG  TPATTECIKNG

aAAnAeTTiOpaong.

Ooov agopd Tnv aglomoTia TNG TPATTECAG, TTOU iIOWG OTTOTEAE KAl TOV TTIO
OUCIOOTIKO TTapdyovTa, €ival TTOANG Ta OTOoIXEia TTOU TTPOEKUYAV. To TTPWTO
gival o1 pia TpaTTeda, OTTWG KABE AAAN €TTIXEiPNON, BEV TTPETTEI VO UYPWVEI TOV
TTAXN TTPOCOOKIWV TWV TTEAATWYV TNG € IBIITEPWG pHEYaAa Uyn. Otav pia
ETIXEIPNON MEOW TWV BIAPNUICTIKWY TNG TTPOCTTABEIWY a@rvel va evvonBei OTi
Ta TTAVTA €XOUv OAAAEEl TTPOG TO KAAUTEPO, €EVW OTNV TTPAYMATIKOTNTA OV

MTTOPEI va avTaTTOKPIBEI OTNV UTTOOXEDT] TNG, TOTE QAiveTAl KABE TI AANO TTapd



agIOTTIOTN OTA MATIA TWV KOTAVOAWTWY. TO PUOTIKG €ival n armmodoon Kal n
QATTOTEAEOUATIKOTNTA TNG OTTOIOG TPATTECAG va UTTEPRAiVEI TOV TTAXN TTPOCOOKIWV
Twv TeEAaTWV.?® To iB10 cuvéBn o€ KaTToI0 BABUS Kal WE TV TTEPITTITWON T
EpTTOPIKAG KAl 1IB1AITEPA OTOUG TTEAATEG TTOU £pYXOVTAl TTOAU CUXVA O€ ETTOQN HE
TNV TPATTECA KAl KATTOIO UTTOKATACTNUA TNG. H éviovn dla@nUICTIKI) KOUTTAvIa
TTOU akKoAouBnoe T1o0 re-branding pe Paocikd oAdykav «aAAGloupe»  Kal
«TTPOCWTTO PE TTPOCWTTON, dNUIOUPYNOE PEYAAEG TTPOODOKIEG OTOUG TTEAATEG

TToU gV IKavoTToINONKav o€ IKavoTToINTIKG Baduod.

AT’ TNV AAAN n IKavoTNTa TNG TPATTECAG va TTEPATEI Eva TTIO HOVTEPVO TTPOCWTTO
o@eileTal o€ peydAo BaBud oTnv eTITUXNUEVN ETTIAOYH OANOTOG KAl KUPIWG TWV
XPWHATWVY (MTTAE, YaAGdI0) TTOU OTOAICOUV TO KATOOTAMATA TNG TPATTECAG. TO
V€O ONnRua a1oBNTIKA atmmroAauPBAvel Tnv TTPOTIMNON Twv TreEAaTwy, divovTag
MAAIOTO OTNV €IKOVA TNG TPATTECAS Wia vOTa avaviéwong. OTTwg eavnke atmo TIg
OUVEVTEUECEIC N eAANVIKOTNTA (TNV oTroia €mdiwéav Ta OTEAEXN TNG TPATTECOG
OTTWG €xoupe AON aVOEEPE) KAl N POVTEPVA VOOTPOTTia Oev gival €vVOIEG
aAAnAoatrokAeidpeveg. Mia Tpdtrefa  €ival duvatd Kal va TIPOTACCEl ThV
EANVIKOTNTA TNG KA1 VA PNV UCTEPEI OTNV PJovTEpva vooTpoTria. Ev TToAAoig n —
atro o1 dEiXvouv Ta TTPAYHATA- ETTITUXNUEVN ETTIAOYN TOU VEOU OANOTOG KOl TWV
XPWHATWY o@eidovtal otn owoTh/ opBoAoyikry diadikaoia TTou akoAoubrnenke
MEXPI TNV TEAIKN €TTIAOYH TOUG Kal IDIITEPA OTO EUTTVEUOUEVO “brainstorming”

KaAUTepa “brand-storming”.

*®*Johnson Mike, “Dangerous lllusions”, Management Review, October 1996




ACiel TTAVTWG va ONUEIWBEI OTI 01 ApvNTIKOI | BETIKOI CUOXETIOWOI TWV TTEAATWV
TIPOKUTITOUV OUVABWG aTTO TIC TTPOCWTTIKEG EMUTTEIPIEG TTOU €XOUV UE TNV
TpaTTeCa. Eival miBavo éva «eTTEICOdION TTOU €iXE O TTEAATNG PE TNV TPATTECA va
TOU pEiveEl TOOO TTOAU XAPAYUEVO OTN PVAMN TOU, WOTE VA KABopIoBEi TO TTWG
BAETTEl YyeVIKA O OUYKEKPIUEVOG TTEAATNG TNV  TPATTeECa. XapPAKTNPIOTIKO
TTOPAdEIYUA ATTOTEAEI N TTEPITITWON EVOG TTEAATN TTOU EV PTTOPEI VA EEXATEI TNV
AvVOagIOTTIOTN- OTTWG UTTOOTNPICEI O IBI0G- CUMPTTEPIPOPA TNG TPATTECAG, OO0V
a@opd TOUG YeVIKOUG Opoug cuvalaywyv (FOZ) (Ta «UIKPA yPAUMATA» OTTWG
gival eupuTeEpa yvwoToi) €vog oupfoAadiou TTou uTTéypaye. TEToIOU €idoUg
KATOXPENOTIKI] CUMTTEPIPOPA QAIVETAI VO PNV OUYXWPEITAl a1Td TOUG TTEAATEG,
TTOU KATAYPAQPOUV GUECA Tn OUYKEKPIYEVN TPATTECO OTN «Paupn AioTa» Twv
TPOTTECIKWY  opyaviopwyv. [Mapdpolo  TTapddeiyya  atmmoTeAOUV  KATTOIEG
adIKAIOAOYNTEG XPEWOEIG TTOU TIPORAAAOUV O1 TpAaTTeCeg o0€ KABe €idoug
TPATTECIKI) OUVOAAQYH. *MahioTa ereIdr) OAo Kal TTEPICOOTEPO OI EAANVIKEG
TPATTECEG DIATTIOTWVOUV TO EVIOVO KAIUO QUOOPECKEIAG TTOU ETTIKPATEI UETALU
TTOAMWV KATAVOAWTWY yIa TNV TTONITIKA TTPOUNBEIWV KAl XPEWOEWYV, OPKETOI
TpatreCikoi  OpINol  oxedidouv TNV TTpowdnon  dIAPNUIOTIKAG EKOTPATEIOG
TIPOKEINEVOU VA [NV OIoyKwOei TO pelpa ducapeoTnuévwy TreAaTwy. H
KauTTavia Ba eTMKEVTPWOEI OTA TTI0 KAipIa TPATTECIKA QVTIKEIMEVA TTOU eV gival
GAAa aTTO TIG TTIOTWTIKEG KAPTEG KAl TA KATAVAAWTIKA OAVEIQ, TTOU £XOUV KAVEI

QPKETOUG KATAVAAWTEG va €pBouV O€ prign PE TIG TPATTECES TOUG.

¥ “dmnaxvouv Eikova”, Kuplakdrikn EAsuBepotutria (EvBeto Oikovoupia), 25

louAiou 2004




7.4 AvniAnmrth NMoidétnTa (Perceived Quality)

MévTe gival Kal o1 TTPOTACEIG TTOU XPNOIKOTTOINONKAV yia TNV avTIANTITH TTo10TNTA:
(1) Ekmipw tnv Eptropikh Tpdrrela

(2) H 1T0I6TNTO TWV TTPOIOVTWYV KAl TWV UTTNPEECIWV TNG Eutropikng Tpdtredag
gival ugnAn

(3) MtTopw va gutmioTeuTw TNV Eptropikni Tpdtreda

(4) To TTPooWTTIKG TNG TPATTECAG €ival QIAIKO/ EUYEVIKO

(5) To Odiktuo karaoTnudtwv TnG EptopIKAG TTpocPépel  dieukOAuvon/

eCutTnPETNON

H T1pitn peydAn Treploxr) T1ou  emixelpibnke va digpeuvnBei péow  Twv
OUVEVTEUCEWV NTAV QUTA TNG QVTIANTITAG TToI0TNTOG TNG Mapkag. lNa 10
OUYKEKPIUEVO OUOTATIKO TNG agiog pApKAg xpnolgotroménkav  atmo 10
ouyypo@éa TTEVTE TIPOTACEIS TTOU BewprOnke OTI TNV  ek@pdalouv. Eivai
EVIUTTWOIOKG OTI ATTO TIG OUVEVTEULEIG WTTOPOUME va TTouhe OTI Byaivel TO

OUNTTEPAC A OTI N AVTIANTITA TTOIOTATA TNG EPTTOPIKAG TTapapével apeTABANTN.

2€ NeyAAo BaBud yia TN CUYKEKPIYEVN TTAPAUETPO I0XUOUV TTOAAG aTTd QUTA TTOU
oNUEIWBNKAV 0TV APECWGS TTAPATTAVW evOTNTA. Me GAAa AGyIa o1 TTEAATEG TNG
TPATTECAG OEV QaiveTal va £XOUV avTIANYOE KATToIEG AAAAYEG TTOU va KABIoOTOUV
TNV EPTTOPIKA TTI0 «TTOIOTIKA». 18I1aiTEPA OTIG TTPOTACEIS TTOU APOPOUCAV ThV
TOIOTNTA TWV TTPOIOVTWY, TN OIEUKOAUVON TOU OIKTUOU KATAOTNMATWY Kal Tn
QIAIKOTNTA TOU TTPOCWTTIKOU Ogv OIaTUTTWONKE KaMIA PETABOAR. ATTO KeEl Kal

TEPA AVETTAIOONTEG €ival O PETAPBOAEG OTIC AANEG OUO TTPOTACEIS PE TOUG



EPWTWHEVOUG Va dNAWVOUV OTI TO re-branding Toug €KAVE OPIOKA VA EKTINAOOUV

TEPIOCOTEPO TNV EUTTOPIKN KAl OPIOKA va TNV EPTTIOTEVOVTAI AIlYOTEPO.

Kai yia Tnv ToI0TNTa TTAVTWG TTPOEKUYAV EVOIAQEPOVTA CUUTTEPACHUATA OTTO TA
auBopunTa oXOAIa TWV CUPUETEXOVTWY OTNV €peuva. Eival eviuttwoiako ot yia
KATTOIOUG OTT’ AuTOUG N TTI0 ONPAVTIKN £VOEIEN yIA TNV TTOIOTNTA YIOG TPATTECOG
Oev gival oUTE TO TTPOCWTTIKO, OUTE N YKAPA TTPOIGVTWY oUTE TO OIKTUO OAAG N
Topeia TnG METOXNAS TNG Tpamedag. AnAadr yI' aAutoug OTnV TTopEia NG
METOXNG TNG TPATTECAG QAVTIKATOTITPICETAI N TTOIOTNTA WIAG TPATTECAS. [evIKOTEPA
Ol TTIPOCWTTIKEG EPTTEIPIEG TTOU €XEI O KABEVAG PE TNV Tpatreda kabopifouv ¢ava
o€ PeydAo PBaBud tnv agloAdynon TTou KAVEl yia TNV TIOIOTIKY TITUXA TNG

TPATTECAG.

‘Eva evOIQ@EPOV OTOIXEIO TTOU TTPOEKUYE OTTO TIG OUVEVTEULEIC ME TOUG
VEOTEPOUG TTEAATEG TNG TPATTECAG €ival TO YEYOVOGS OTI N TroIdTNTA TNG TPATTE(AS
«KpiveTaI» O€ KATTO10 BaBN6 a1rd TO e-banking TTou TTpoo@Eépel n TpaTTECQ.
H ouykekpiyévn 1pamela, n Eutropikry, 8 @nuifetal yia tnv TTpwToTTépa
NAEKTPOVIKA TNG €GUTTNPETNOTN, YEYOVOGS, TTOU OTA PATIA TWV KATAVOAWTWY TTOU
XPNOIYOTTOIOUV TO BI1adiKTUO YIa TIG OUVAAAQYEG TOUG, I00OUVAMET PE EVOEIEN

TTOIOTIKAG UOTEPNONG.



7.5 MpoonAwon otn Mdpka (Brand Loyalty)

MNa tnv mmpoonAwon TéAOG 0Tn PApKa XPNOIYOTTOINONKAV €TTTA TTPOTACEIG, Ol
OTTOIEG PAiVOVTAI AUECWG TTAPOKATW:

(1) H Eptropikn Tpdatrea ival n povn TpATtreda Ue TNV OTToIa ouvepyacoual

(2) Tnv emduevn @opd Tou Ba BeAjow KATTOIO TPATTECIKN UTTNPECia Ba
euTTIoTEUTW TNV EpTropikn Tpdtrela

(3) Eipan kavotroinuévog atrd Tnv TeAeutaia ocuvaAlayry pe tnv Eutropikn
TpaTTECO

(4) ‘Exw pia 1ioxupn TrpoTignon Tpog TNV Eutropikn.

(5) Mou apéoel va cuvaAhdooopal e Tnv EuTropikn

(6) ©a cuviotouoa Tnv Eutropikh Tpdtrea o€ QiAoUG Kal yvwoToUg

(7) AkOpa kal av UTTapxEl pia OEAEQOTIKN TTPOC@OPA aTTd pIa AAAN TpdTtTeda yia

KATTOI0 TPATTECIKO TTPOIOV £yw Ba TTpoTIiuAcW TNV EUTTopikn

O1 eTTd TTPOTACEIG TTOU ETTIAEXTNKAV YIO TO CUYKEKPIMEVO OUOTATIKO BaacifovTal
TTEPIOCOOTEPO OTNV WPUXOAOYIKH TTPpOooHAWON. TO OUVOAIKO CUUTTEPACHA TTOU
TTpoékuye cival OTI TO re-branding cuvéBalAe oTo va augnBei, éoTw o€ HIKPO
Babuod, n moTtdénTa otn papka Tng EptropikAg. H peyaAutepn audgnon
ouvavtaral oTIG TTPOTACEIS (4) Kal (5) kal utTTodnAwvEl OTI OTI OI AAAAYEG TTOU
OUVTEAEOTNKAV OUVETEAECQV OTO VA QUENBEI N TTPOTINNON TWV TTEAATWY TTPOG
TNV EPTTopIKA KaI TO aioBnua Iikavotroinong atro TIG CUVAAAQYEG JE TNV €V AOYW
TpaTTeCa. Eival 1TOAU TmBavo o1 aAAayég TTou €yivav OTa XpWwHaTd, OTO
OXEOIAONO TWV KATAOTNUATWY KAl OTO Ofua va dnuiolupynoav auth Tn OETIKA

d1G0e0n TTPOG TO CUYKEKPIPEVO brand.



‘Eva onuavTikd oXOAI0 TTOU OUCIACTIKA ATTOTEAEI TTAPATTOVO KATTOIWV TTEAQTWYV,
TTOU €VOEXOUEVWG va TTePIOpIoE To BaBud TpooiAwong Toug, agopd Tnv
TPOROA Tou re-branding kal yevikd Twv aAAaywv TTOU OUVTEAEOTNKAV OTNV
TpaTTeCa. Kdatrolol TeAATeg Aoimmov, 101aitepa ol TTaAaidTepol, Tévioav Ot o€
MEYAAO PBaBusO TIC aAAayéG eiTe ETTPETTE va TIC avTIAN@BoUv pbévol Toug OTav
ETMOKETTITOVIAV TO KATAOTNMA, E€iTE TIG TTapatripnoav amd T1a dla@nUICTIKA
oTroTakia TNG TPpaTTeag. Me dGAAa Adyia ol idlol uttooTnpiouv OTI Ba PTTOPOUCE N
TPATTECA VO TOUG €iXE OTEIAEI EVNUEPWTIKO UAIKO TTOU VA TTEPIEYPAPE TIG AAAAYEG
KAl TIG KOIVOUPIEG TIPOBECEIC TNG TPATTECAG. 2uyKpivovTag AoImTov TN
OUYKEKPIYEVN TTEQITITWON HE TNV  TIEPITITWON TOU  ETTITUXNMEVOU  OTTWG
atTodeEiXTNKE re-branding pIAG a1 TIG PEYOAUTEPEG ETAIPEIEG CUPBOUAWY TOU
kéopou- amd Andersen Consulting oe Accenture®- TraparnpoUue 61 n
Eptropik) €dwoe peydAn €ugaocn oto «pully kKopudt NG TTPOoBOAAS TN,
ayvowvTtag o€ PeydAo BaBud 1o «push» kKopudTt. ETmiong ol mTaAaidTePOI
TEAATEG TTOU  QVTIANEONKav TIG aAAayEG  @aiveTal va Trepigevav  O11 Ba
avTapeiBovrav pe KATTOIEG TTPOCPOPEG OTO VEO AUTO EeKivnua TNG TPATTECAG.
KA&T1 TETOI0 CUPQWVA hE Ta AeyOuEVA TOug Oev EyIve. TAvVTWS JOVOo Kal JOVo aTT’
QUTAV TOUG TNV TTPOCOOKIa @aiveTal OTI VIWOOUV KOUUATI TOU OUYKEKPIKMEVOU
brand kai 6T TTpéTTel va avtapeipBouv yia autd TTou €XOUV KAVEL yia TN
OUYKEKPIUEVN MPApka. H ouykekpigévn katdaoTtaon, OnAadr ol TTEAATEG TNG
MAPKAG va viwBouv OTI atroTeEAOUV €vav KPIKO QUTAG, €ival éva XapaKTnPIoTIKO

TToU d106€TOUV OUVABWG PNOVO Ta 1I0XUPA brands.

% Kaikati Jack G., “Lessons from Accenture’s 3R’s:Rebranding, Restructuring
and Repositioning”, The Journal of Product and Brand Management, Volume
12 Number 7 2003




Mia GAAn TTapatApnon €xel va KAvel YE TO OTI Ol KATAVOAWTEG YEVIKOTEPA
aAAGCouv apkeTA BUOKOAQ TNV KUpPIA TPATTECA WE TNV OTToia ouvepyadovTal. Mg
GAAa AGyIa N TTapapovr] TTOAWV XPpOVWY O MPIa TPATTECA MPTTOPEI va pnv
OQEIAETAI OTA AEYOUEVA AVTIKEIMEVIKA KPITAPIA, OTTWG gival N KAAR EuttnpéTnonN,
OANG O¢ OIOQOPETIKOUG TTAPAYOVTEG OTTWG N ETMIAOYA TNG TPATTECAG ATTO TNV
eTaipeia 6tmou epyadetal o KaTavaAwTng (Aoyaplaopog pioBodoaoiag). '’ autd
KAl QPKETOI OTIG OUVEVTEUEEIG dNAwaoav OTI Bewpolv w¢ TNV KUPIA, TTIOTH TOUG
TPATTECA QUTAV OTNV OTToI BPioKETAI O Aoyaplacudg HiIcBodooiag Toug, evw
aTTo KEI KAl TTEPA €TTIAEYOUV KATTOIO GAAN TPATTECO avAAOYQ PE TO AV TTPOCQPEPEI
KATTOIO QTTOKAEIOTIKI) UTTNPECIQ 1 av TTPOCQPEPEl KATTOIQ UTTNPEECIO PE TTOAU

EUVOIKOTEPOUG OPOUG.

ANWOTE OTTWG £XEl AVOQPEPBEi KAl O€ TTPONYOUPEVO ONUEI0 TNG £Pyaciag n
TIPOCNAWON O€ I TPATTECIKA WAPKA OE QPKETEG TTEPITITWOEIG EiVAl WYUXOAOYIKH.
Ta Biwpara Twv AWV ATTO TN CUVEPYAOIA TWV YOVIWV TOUG HE KATTOIA
TPATTECA UTTOPEI EVOEXOMEVWG VO ATTOTEAECOUV TO TTIO ONUAVTIKO KPEITHPIO
EMMAOYNG VOGS TPATTECIKOU OpyavIoUOoU. ATTO TIG OUVEVTEUEEIG DIOTTIOTWONKE OTI
KATTol01 Bewpouv, ouveldNTd 11 AoUuveEidNTA, WG OIKOYEVEIOKN TTapddoon Tnv
ETTIAOYH KATTOI0G OUYKEKPIPEVNG TPATTECAG, ETTOMEVWG VIWBOOUV OTI KOTA KATTOIO
TPOTTO «TTPOdIdOUVY TOUG YOVEIG TOUG av €TTIAECOUV £va DIAPOPETIKO TPATTECIKO

idpupa.

H wuxoAoyiki TTpoonAwaon PTTopEi va TTapel Kal GAAN popr). 1diaitepa yia Toug
MO MPeYAAOUG Ot nAKKIa TTEAATEG TTOU  ETTIOKETTTOVTAI VIO XPOvia KATTOIO

OUYKEKPIUEVO UTTOKATACTAPA TNG TPATTECAG, AVATITUOOETAl €vag IDIQITEPOG



OEONOG, OXI TOOO avAaueoa OTov TTEAATn kal Tnv Tpdmela oav brand, 6co
QVAPECQ OTOV TTEAATN KAl TO TTPOCWTTIKO TOU OUYKEKPIMEVOU KaTaoTAPATOGS. lNa
KATTOIOUG OUVTALIOUXOUG TTEAATEG ATTOTEAEI Eva €idOG TEAETOUPYIKOU KAl PHEPOG
TNG KABNUEPIVOTNTAG TOUG N ETTIOKEWYN OTO KATAOTNUA, £€0TW KAl AV OEV UTTAPXEI
Katrola Tpatredikf) cuvaAAayr) TTou TTPOKeITal va ekTeEAeoBel. Ooo TTEpiEpyo Kal av
MTTOPEI va aKOUYETal auTr) N oX€on, To OECIYO TTOU AVOTITUCCETAI QVAUECA O€
KATTOI0UG TTEAATEG KAl TO TTPOCWTTIKO TNG TPATTECAG, UTTOPEI va AEITOUPYNOEI
TTOAU TTIO ATTOTEAEOUATIKA aTTO TO TTIO OUYXPOVO TTPOYPOUMA MAPKETIVYK TTOU
OKOTTO €X€l TNV TTOTOTNTA TWV TTEAATWY. TOo OUYKeKpIuéEvo OEoIuo BEBaia dev
UTTAPXElI OTOUG TTEAATEG OAWV TWV TPaTTE(WV AANA KUPIWG O° auTEG TTOU YIO
Xpovia dpacTNPIOTTOIOUVTAl OTN XWPA HAG KAl aTmToTEAOUV  avaTtOoTTIACTO
KOMMATI TNG €AANVIKNAG olkovopiag. H Eptropikn €ival yia atr’ autég kai €ivail
OowoTO, KATA TNV TTPOCWTTIKA ATTOWn, TTOU TTPOCTIABEI e TPOTTO va OIOPUAAEEI

Kal va TTpoBAAAEl auTrv Tn dIGoTOON.

TENOG OTTO TIG OUVEVTEUEEIG ETTIBERAIWONKE EVA CUPTTEPACHUA TTOU £XEI TTPOKUWYEI
atro OIAPOPEG OXETIKEG EPEUVEG KAl TTOU £XEI avaPePOEi o€ KATTOIA ONnUEia TNG
epyaciog. To ouptrépacpa autd dev ival GAAO atrd Tnv mreplopiopévn WOM
(Word of Mouth) emikoivwvia o1o cuykekpiuévo KAGdo. Mo cuykekpiyéva ol
TTEAATEG TWV TPATTECWV EPPAviICovTal DIOTAKTIKOI OTAV TTPOKEITAI VO CUOTHOOUV
TNV TPATTECa ME TV OTToia ocuvepydlovtal, akOua kol Otav ival apKeTa
euxaplioTnuévol Kal atréAuta TpoonAwpévol o' autriv. O onUavTIKOTEPOG AdYOoS
TTOU @aiveTal va oupPaivel autd cival n 10laitepn @UON Twv TPATTECIKWYV
epyaciwv. Me dAa Aoyia ereidry n ouvayn evog daveiou A n TEVOUCN €VOG

XPNUaTikoU TToooU ouyxva gival éva ooBapd BEPa TTou YTTOPEI va £XEI APVNTIKES



OUVETTEIEG, Ol KATAVOAWTEG  TTPOTINAVE OUVABWG va punv  TTApouv  Tnv
TTPWTOROUAIO KAl va CUCTACOUV TNV TPATTECA TOUG O€ KATTOIO YVWOTO A QiNo. Av
OEXTOUNE OTI TO CUYKEKPIUEVO CUUTTEPACHA IoXUEl TTPAYMATI, TOTE QUTO E€ival
MEYAAO TTAyua yia OAa Ta TpaTTeCIKA brands, TTou dev PTTOopouV va Baacifovral

oTnNV 10 ONVA Kal aTTOTEAECUATIKA Jop@ry dlapriuiong.



KE®AAAIO 8: MEPIOPIZMOI THX EPEYNAZ

Oa Artav utrepPoAr kal AdBog Kivnon av KATTolog XpnolhoTroloucs aiacTta Ta
OUUTTEPACUATA TTOU TTPOKUTITOUV ATTO TN CUYKEKPIPEVN £pguva. Eival guaikd oI
Kal otV TTapouca €PEuva UTTAPYXOUV KATTOIOI TTEPIOPICHOI TTOU TTPETTEI VO
An@Bouv coBapd uttown, OTTWG cupPaivel AANWOTE Kal JE TIG TTEPIOCCOTEPES
épeuveg. 'Evag TTpWTOG TTEPIOPICHOG €ival OTI 01 KaTavaAwTég KARBnkav va
ATTOVTHOOUV O EPWTACEIG TTOU {NTOUCOV VA YiVEl KUPIWG HIa CUYKPIOH
avapeoa oto TTapeABOV (rpiv atrd 1o re-branding) kai oto TTapov. Me GAAa
AOyia o1 TTeEAATEG TNG TPATTECOG KANBNKAvV va aVOKOAEOOUV pIa O€Ipd atmod
TTANPOQOPIES YIa TNV TPATTECA 1] VA TTEPIYPAYOUV TNV EIKOVA TTOU €iXav yI© AuThv
éva XpOvo TIpIv, WOTE va YivOUV Ol ATTapaiTNTEG OUYKPIOEIG IE TO ONUEPA KAl VO
@avouv KAtrola TTpwTa atroTeAéopata. ETTopévwg dnuioupyouvtal EVOTAOEIG
0oov agopd Tn duvaTtdTNTA TOUG VA QVOKAAEOOUV TNV €IKOVA TTOU €ixav €va
XPOVO TTpIV. ANWOTE Kal TNV TTEPITITWON TTOU N avakAnor Toug gival akpiBAg,
TiBeTal AN UG oulTNOn TO KATA TTOOO JTTOPOUV HE T YyAwooda va
TTEPIYPAYOUV TIG ATTOYEIG, TOV TPOTTO OKEWNG, TIG EIKOVEG, TN CUUTTEPIPOPA KAl
Ta ouvaloBApaTd Touc®'. OTwc eival Aoyikd o aTTavTACEIC TOUS Ba TTPETTEl VA
€CETOOTOUV PE TNV ATTAPAITNTN ETTIQUAAKTIKOTNTA, OAAG TTap’ OAa auTd gival yia
€vOEICN yIa TNV ETTITUXIO TOU TTPOYPAUMATOG. Ziyoupa n diadikaoia Ba ATav 1Tio
0PBOAOYIKI} av Ol ATTOYEIG TwV TTEAATWV TNG EPTTOPIKAG YyUpw aTtrd Ta OTOIXEIO
Tou brand equity €ixav karaypoagei TTpIv ammd TO re-branding, woTe va
avTIrapaTtioovTav Pe TIG TWPIVESG TOUG ATTOYEIS YIA TA idIa OTOIXEIA, META ONAADH

atro 710 re-branding. AuoTuxwg KATI T€ETOI0 OV 1AV dUVATO.

61 Zaltman G., How Customers Think, Harvard Business School Press, 2003




‘Evag OeUTEPOG TTEPIOPIOPOG €ival OTI 0TV €PEUVA UAG OEV OUPMETEXOUV
MEAATEG AAAWV TpaTTE(WV KOOI ETTOUEVWG UTTOWPR@IOl TTEAATEG TNG
EptropikAg Tpatreag. Eival yeyovdg OTi 10 re-branding €ixe oto 010Xa0TPSO TOU
KUPIWG Toug AdN UTTAPXOVTEG TTEAATEG TNG EUTTOPIKNAG, woTdo0 auTd OE onuaivel
OTI ¢ OTOXEUE KOl OTNV TIPOCEYYION VEWV TTEAQTWV. Oa NTAV ETTOUEVWG
evdlapépov va doupe av 1o re-branding emmépepe aAAayEG OTIC QVTIANWEIG TTOU
éxouv ol pn 1eAdTeg TG EptropikAg yia Tnv Eptropikn. Towg kdat 1€1010 VO

QTTOTEAECEI AVTIKEINEVO £PEUVAG OTO KOVTIVO PEANOV.

O 1piTOG KOl CNPAVTIKOTEPOG ICWG TTEPIOPIOUOGS €ival OTI N EpEUva TTPOUTTOBETEI
OTI Ol OUYKEKPIPEVEG TTPOTACEIG-EPWTACEIG TTOU XPNnoidoTroiNénkav yia
TNV TTEPIYPAPN TWV CUCTATIKWYV Tou brand equity €ival o1 KatdAAnAeg. Me
AAAa Adyia yiveTal n TTapadoxr 0TI KaBEva aTrd Ta XPNOIYMOTTOIOUUEVA CUCTATIKA
Tou brand equity Trepiypdgetal amo pepikEG TTpoTdoelg. Eivar euAoyo OTI O
KaBévag Ba ptTopouce va eKQPACEl TIG QVTIPPAOEIG TOU YIA TNV €TTIAOYR TwV
OUYKEKPIMEVWV PETPWY KAl va QvTITTPOTEIVEl KATTOIa GAAa. TpETTel TTAvTwg va
TOVIOTEI OTI OAa OxedOV Ta APOBpa TTOU TIpAyPaTeUovVTAl TRV aia PAPKAG
XPNOIYOTTOIOUV JIOPOPETIKEG HETABANTEG yia TRV TTEPIYypa®n 1 HETpNoN TNG. ‘Eva
XOPAKTNPIOTIKO TTapddelyua cival 611 o idlog o David Aaker éxel ekppdoel Tnv
armrown 6T uTTd TTPOUTTOBECEIC aKOUA Kal TO PEPIdIO ayopds Ba ptTopouce va

XpnoiyotroinBei wg PETPO yia To brand equity.

O TETAPTOG TTEPIOPIOPOG €XEI VO KAVEI UE TO MEYEDOG TOU OEiyMATOG Kl TN

OsiypatoAnwia. Av Kal N CUYKEKPIUEVN €PEUVA O€ KAMia TTEPITITWON OEV PTTOPEI



Kal dgv TTPETTEl va BewpnBei TTOCOTIKN, Ta TPIAVTA ATOMA TTOU OEXTNKAV Vva
OUMUETAOXOUV OTNV £PEUVA POG O KAMia TTEPITITwoN Ogv €ival €vag IKAVOG
apIBUOG yIa va ETTEKTABOUV Ta CUMTTIEPAOMOTA O OAn Tnv €KTaon TOU
TpatTeCikoU TTANBuopou. EEGANoU kal TO deiypa oTnv oucia Atav éva deiyua
EUKOAIOG, €0Tw Kal av Eyive KATTOIO TTPOOTIABEID yia va UTTAPXEl KATTOIN
QVTITTPOOWTTEUTIKOTNTA OTA  dnuoypa@ikd oTtoixeia. Qotdéoo n xpnon Tng
TEXVIKNG (triangulation) TTou ava@épape icwg va atroTeAei éva KaAd aAAoBI yia
TIGC OUYKEKPIUEVEG ATEAEIEG, KABWGS N OUVOUA TNG EYKEITAI OTO OUVOUAOHO TwV
TTOOOTIKWY Kal TTOIOTIKWYV OedOPEVWV Kal OXI OTNV EYKUPOTNTA KOl AKPiEIa Twv

TTOOOTIKWY OTOIXEIWV.

Mia GAAN onPavTikn TTOPATAENCN a@Oopd TN XPOVIKR OTIYMA TG £épEuvag. Tn
XPOVIKA OTIYhR TToU OIEENXON n €peuva cixe TTepdoel évag Xpovog atrd Tnv
évapén Tou re-branding. MNMpoowTrik atTown €ival 11 évag XpOvog PETA ATTO TNV
évapén Tou TIPOYPAPMATOG E€ival APKETOC yia va @avouv Ta TIpwTd
ouutrepdopata. AUt n  PECOTTPOBEOUNn TIPOCEYYION TTAEOVEKTEI O€  €va
ONUAvTIKO onueio 1600 TNG BPaxutTrpOBeoung 600 Kal TNG UAKPOTTPOBETUNG.
21N Mev  PBpaxutpdBeoun o1 TTEAATEG Oev  €XOouv  OKOPO  TTPOAABEl  va
a@OMOILWOOUV TIG aANayég, oTn O PAKPOTIPOBeoun €xel YECOAAPBRoEl €va
MEYAAO XPOVIKO dIdoTnua TOU iCWG va €ival IKavo va «{eBwpldoe» TIG

OUVETTEIEG TWV OTTOIWV AAAQYWV.



KE®AAAIO 9: SYMMNEPAZMATA KAI MPOTAZEIZ

NPOZ OAEZ TIz TPAMNEZEZ

Otmrwg €xel NON avaeepOei, N HEAETN TTOU TTPAYUATOTIOINBNKE OTA TTEPICOOTEPA
onueia Poldder Pe pia PEAETN TTOU €YIVE yIO TNV ETTITTITWON TTOU E€iXe OTA
OUCTOTIKA TNG agiag PApkag TO re-branding OUO JIAPOPETIKWV  UAPKWV.
2UYKEKPIYEVA N pIa papka €ixe oTnpixTei o Aeiroupyikd branding (intrinsically
positioned brand), evw n dAAn og cupBoAikd branding (extrinsically positioned
brand). Ta ammoteAéopata fTav dIAPOPETIKA yia KaBéva atrd Ta duo brands. Ol
aAayég TTou €yivav oTo TTpwTo brand katéAnav oT1o va augnBei n avtIAnTTTh
TToI6TNTA TOU, VA I0XUPOTTOINBOUV Ol CUCXETIOMOI TOU, va UEIWOEI N TTPOCAHAWGN
O’ auTO, VW N avayvwpelioiudétnTa dev PETABARBNKE. 210 deUTEPO brand pe Ta
OUMBOAIKA XOPAKTNPIOTIKA TA QTTOTEAECHATA TWV OAAAYyWV ATAV VA MPEIWOEN N
avayvwpeioiudétTnTa, N avrIANTITH TT0I0TNTA KAl N TTPOocnAwon ¢’ autd Kal va
OUVAPWOOUV Ol CUCXETIOMOI paldi Tou. 2Tnv TIEPITTTWON TNG EMTTOPIKAG
TPATTECAG TA ATTOTEAEOUATA TTAAI €ival DIAPOPETIKA UE TNV AVAYVWPEICINOTNTA va
QugaveTal onUaAvTIKA, TNV TTPOCAAWGCN VA QUEAVETAI AVETTAIOBNTA KAl TOUG

OUOXETIOPOUG JE TNV AVTIANTIT TTOIOTATA VA TTAPAPEVOUV OXEDOOV APETABANTOL.

Eivar emmopévwg eviumwolakd OT1 Ta atroteAéopata Tou re-branding oe €va
TPaTTeCIKO brand dla@épouv TOCO e Ta atroTeAéoparta oTo re-branding evég
«Agiroupyikou» brand kai evog brand 1Tou oTnpieTal TTEPICCOTEPO OTNV EIKOVA
Kal T OUMBOAIKG XapaKTnpIoTIKA. To ouptrépacua TTou Byaivel atmm autd
oupPBadicel ye Ta 6oa €Xouv ava@ePBei OTNV gpyacia Kal ge TRV dlagwvia Twv

EIBIKWV YIO TO KATA TTO00 pIa TPATTECIKA PMAPKA €ival pia KaBapd AEITOUPYIKN 1



OxI Mapka. TouAdxioTov Ta aTToTEAEoPATa OEiXVouv OTI OUTE OI PEV OUTE 01 OeV
éxouv Oikio, KaBwg éva Tpatedikd brand @aivetal va «ayKaAIdge» oToIXEia Kal
TwV U0 TTpooeyyioewv. [T autd iIcwg ekeivol TTou dlaxwploav Tn B€on Toug atr’
TIG TTPONYOUUEVEG OUO- CWOTA KATA TNV TTPOCWTTIKI) ATTOWN- KAl UTTOOTAPISaV
OTI n METEEEAIEN TWV TPATTEQIKWY HOPKWV OE «UAPKEG EMTTEIPIAGH
(experience brands) ecivar mIBavév n o &evOedEIYUEVN TEXVIKK, VA

OIKAIWVOVTAI.

BéBaia kaBe GAAo TTOPA aTTAG eival kAT T€Tol0. H dnuioupyia piag pdpkag
euTTEIPIaG €ival, OTTWG eTTaveIAnuuéva €xel TovioBei, uttéBeon oAOKAnpou Tou
OPYQVIOUOU, OTNV OTTOIO ETTIKEPAAEIG TTPETTEI va €ival TA AVWTEPA OTEAEXN TNG
dl0iknong. To Opapa Kal n EUTTveuon TPETTEI va TTNyadel amd Tnv kopuoen. H
dnuioupyia evog experience brand otov Tpatedikd KAAdO eival pia PEYAAn
TIPOKANGH, TTOU OUXVA ATTAITEI va EEQEUYEI N ETTIXEIPNON OTTO TA TETPIMPEVA KAl
va avatmtuooel éva Kavouplo €TTIXEIPNOIOKO PovTéAO. TNa va yivel KATI TETOIO TO
QAVWTEPO PAVATEPEVT TTPETTEI VA YVWPICEI ava TTAon OTIYUN TI QVTITTPOCWTTEUEI TO
brand kai va un divel uttoox€oelg (brand promise) 1Tou ¢Epel 611 dev TTPOKEITAI VO
TNENBoUV. ANWOTE KOUIA eTaIpEia Ogv UTTOPEI va Ta KAvVEl OAa TEAEa. 1 auTd
Kal ol KoAUTepol  experience branders eival autoi TTou Bewpouv TNV
«avappwaon» (recovery) armro KATTola AtmoTuxia- aduvapia TNG UTTNPECIag wg

KPITIKO OTOIXEIO TNG EUTTEIPIOG TTOU TTPOCPEPOUV.



®2Eva emmuxnuévo experience brand Tnpei TNV UTTGOXECH TOU VIO KGTTOIG
OUYKEKPIYEVN euTTEIpia. Ta PriaTa yia va €mMITEUXOei KATI TETOIO ATTAITOUV
MEYAAN appovia Kal CUVETTEIR 07 OAoV Tov opyaviouo. MNMpwTtov n TpATTeda TTPETTEI
va dNAwaoel OTI TIPOCPEPEI KATTOIA EUTTEIPIA TTOU £XEI O&ia yIA TOUG TTEAATEG TNG.
AeUTEPOV N EUTTEIPIO QUTH TIPETTEI VA TTPOCPEPETAI OE OTIOATTOTE KAVEI N
TPATTECA. TpiTOV TIPETTEI VO METPATAI TI ETTITTEDA EUTTEIPIOG PTAVOUV OTOUG

TTEAATEG KAl TETAPTOV VA YiVOVTAI Ol ATTAPAITNTEG ETTAVOPOWOEIG.

To va dnuioupyeEi pia TPATTECa HIa SEXWPIOTH UTTOOXEOT eV €ival ApKETO.
Mpétrel va tnv Tnpei KIGAAg. NoAAEG TpaTTeECEC ONUIOUPYOUV OUOAOYOUNEVWIG
€EUTTVA  JIA@NMIOTIKA PNVUPOTA XWPEIGC va ouveldnToTrolouv OTI TTPETTEl VA
TTPOCPEPOUV AUTA TTOU A€l TO PAVUNA, W aTToTEAEOUO ouxvd va ekTiBovTtal. Ol
experience branders o@eilouv va TTPOCQPEPOUV TTPAYMATIKA Kal &I PNTOPIKNA
agia otoug TEAATEG TOUG. TMAVIWG TO TTIO KPIOIWO onueEio €ival n avAauign
oAGKANpou Tou opyaviopou. Agv gival ouxva apkeTd ol UTTAAANAOI va @EépovTal
KOAQ oToug TTeAdTeg. H uttdéoxeon tou brand TpETTel va PeETAOXNMATICEI TO
TAVTA, amd TO OXeDIOOUO TWV TTPOIOVTWYV Kal Ta TTANPOPOPIaKA CUCTAMATA

MEXP! TIG DIAdIKATIEG.

MuoTIKG yia emTiTuxnuévo Tpatreiko branding otnv Tpdgn dev uttdpyxouv. ATTAG
ATTO TIG OMOIOTNTEG TWV ETTITUXNMEVWY TPATTECWV TOOO OTO EEWTEPIKO OCO Kal
otnv EANGOa ptropei kAtrolog va PBydAel katrola cuptrepdopara. To 1o

ONMAVTIKO OTTAO TTOU UTTOPEI va €XEl JIa TPATTECA €ival N OUVEXNGS TTPOOTTABEIN

> Rhodes David, Dea Joan, Hemerling Jim, “Building a Successful Experience

Brand”, www.123brand.com/home/viewpoints/5view/htm



http://www.123brand.com/home/viewpoints/5view/htm

yia TnVv 600 1O OuvaTOV TTANPECTEPN KATAVONON TWV AVOYKWV TWV
KATAVOAWTWYV Kal yia To TTwWG avTiAaupfdavovral ol TeAgutaiol Tnv agia oTo
OUYKEKPINEVO KAGSO0. Ma Tapadeypa n Bank of America Corp. diéyvwae TNV
EMOUNIa TWV KATAVOAWTWY VA UTTAPXEI KATTOIQ ayaTTNPEVN TOUG QuTOYpPOQia
QTTOTUTTWHMEVN TTAVW OTNV TTIOTWTIKA TOug KAPTA. '’ autd 10 AOYO €yKaIviaoe,
oTIg apxég Tou 2003, oe ouvduaoud pe T Visa 1O avTioToIXo TTPOYPAUPA HE
TiTA0 «Photo Expressions» TTou 0TAONKE pIa TTPWTOPAVAG ELTTOPIKA ETTITUXIO KA

TTPOCEQPEPE TTOANATTAG OQEAN OTN CUYKEKPIKMEVN QUEPIKAVIKN TPATTECQ.

2TN OUVEXEIa EpXETAl N OouveXAG OEoeEuon yia aveupeon AUCEWV TIoOU
IKAVOTTOIOUV TNV KABE EXwpIoTh KAaTavaAwTikl avaykn. Mia amd Tig 1TIo
IOXUPEG TAOEIG OTO PAPKETIVYK (Kal Ox1 JOvo) eival autry yia “customization”,
ONnNAadn n €EUTTNPETNON OTA PETPA TTOU ATTAITEI O KABE TTEAATNGS. Méoa 0’ auTd Ta
TAQiCI0 o@eiloUV VO TTPOCAPUOCTOUV KAl va A&ITOUPYAOOUV 01 EAANVIKEG
TPATTECEG, Ol OTToiEG OEV TTPETTEI VA OTANOTACOUV VA avadnTouv véa TTpoiovTa
TTOU VA €EUTTNPETOUV KATTOIO OUYKEKPIMEVA TUAMOTA TNG ayopdg. AuTtr akpIBwg
n ONUIOUPYIKOTNTA OTNV TTPOCPOPA TTPOIOVTWY TTou atreuBuvovtal o€ niche
TMAMATA TNG ayOopAG UTTOPEI va 0dNYAOCEl APKETEG TPATTECEG OE QVEATTIOTOUG
EMTTOPIKOUG BpIGUPBOUG. XAPOKTNPIOTIKO TTAPAdEIYUA OTTOTEAOUV Ol TTIOTWTIKEG
KAPTEG. 2TO TTAPEABOV  apKeETA Tpame(ikG 1dpupaTta  €idav  pia  Aveu
TTPONYOUPEVOU  QVTOTTIOKPION Of€  «ECUTTVEG»  TTIOTWTIKEG  KAPTEG  TTOU
aTTeUBUVOVTaV O€ OUYKEKPIMEVA TUAMATA ayopds. ‘ExovTag éva TETOIO OKETTTIKO

n EFG Eurobank Ergasias mmpow0¢i ndn pia kapta 1mou atmreuBuveTal €10IKA O€

® Lee W.A., “Design-it-Yourself Feature Added to Visa Payment Cards”,
American Banker, Volume 169, Issue 87, May 2004




oTPATIWTIKOUG  (KApTa  PIAITEP), evwdy TTapdAAnAa  eToludlel  pia  KApTa
QTTOKAEIOTIKA YIA YUVAIKEG, TNV OTToia Ba Aavodpel oTnv ayopd 1O ZETTTEUPRPIO
Tou 2004. Mapopoiwg kai n Citibank Ba Aavodpel atmmd 10 POIVOTTWPO TTAKETO

kapTwyv yia eoitnTéS. (Mnyn:Ta Néa ZaBpartokupilako, 7-8 AuyouoTou 2004)

Kaveig dev eitre O11 pia T€ToI0 10€a £€a0@aAiCel o€ pia TPATTECQ TNV ETTITUXIA 1} TO
QVTAYWVIOTIKO TTAEOVEKTNUA. MavTa UTTApXEl N TTEPITITWON VA PNV €XEl YIVEl JIa
KOAN ekTiunon Tou peyéBoug TnG niche ayopdg kai €101 n Tpdatmeda va Ppebei
ekTeDEINEVN. QOTOOO TO YEYOVOG Kal HOVO OTI KATTOIEG TPATTECEG DEIXVOUV VA unv
€QPNOuUXAlouv TIOTE KAl OUVEXWG Ppiokovral o€ dIadIKaCia TTAPOXNG VEWV
KAIVOTOPWY KAl ONUIOUPYIKWY TTPOIOVTWY TToU  ayKAAIGlouv TTOAAEG  Kal
OIAPOPETIKEG OPAdEG  KATAVOAWTWY, OTTOdEIKVUEI  OTI Ol  OUYKEKPIYEVOI
Opyaviouoi  Bpiokovral O€  TO  «UYIN»  KATAoTaon amd  KATTOIoUG
«Koupaopévous» avtirdAoug Tous. MIAwvTaG yia «niche» TuAuaTa NG ayopdg
Ba TPETTEl ICWG va yivel gia avagopd oTtn Asitoupyia NG TTPWTNG AABAVIKAG
TPATTECAG OTN XWpPa pag péoa oto 2004. Ta TuAuata ayopds TTou atroTeAouvTal
atré aAAodaTToug TTou Couv €0w Kal KaIpd OTn Xwpa uag cival yeyovog o1l dev
EXouv [BpeBei apkeTd OTO ETTIKEVIPO TOU MPAPKETIVYK  TwV  EAANVIKWV
ETTIXEIPAOEWY, KATI TTOU PETAYEVEDTEPA TTIBAVOV va Yivel o€ HEYAAUTEPN EKTAON.
H ouykekpiyévn TpatTeda e KeQAAala €€ AUEPIKNG iowg va atrodeixOei OT
OTOXEUOE PE UTTOOEIYUATIKO TPOTTO O€ MIA ayopd VOGS EKATOUNUPIOU avOpwITTwWwY,
av BERaia KaTa@épel va TTEIoEl TOUG TTEAATEG TNG OTI BV €XEI KAUIA OXEON UE TO

«OMAPTWASG» aABAVIKO TPATTECIKO TTAPEABSV.



QoT1600 yIa va aTTOKTACOUV vonua OAa Ta TTAPATTAVW XPEIAZETAI MIO OUVEXNG
Kal 0TaBEPN TTapoudia aTnv ayopd, OTTou n oTpaTnyikKf HAPKETIVYK UTTNPETE TIG
agieg NG TPATTECOG KAl TIG UTTOOXEOEIC TTou divel n Tpatreda HECW TNG
eMKoIvwviag TNG. H duvapikh TTapoucia o€ 6Aa Ta Yéoa Pe 1o idI0 Prvupa TTou
€EVOUVOUWVEI TIG AgieG, TIG IKAVOTNTEG AAAG Kal Ta idIA TA TTPOIGVTA KAl UTTNPETIES
TNG TPATTECOG OTTOTEAEI TIG TTEPICOOTEPEG QPOPEG  avaykaia TTPoUTTé0eon

ETTITUYIOG.

OAeg o1 tpatredeg ogeilouv va utrnpetouv 10 brand Toug cav TO TrIO
TTOAUTIMO TTEPIOUCIOKO OTOIXEIO TTOU éXOuV. [T autd TTPETTEl va BAETTOUV TI
EMITITWON Ba €xel pakpoTmpdBeoua oTo brand n otroladiTroTe Kivhon, amd tnv
MO TTEPITTAOKN WG TNV TTIO QAIVOPEVIKA OKivOuvn. Z& KaAia TTEPITTTWON Oev
TIPETTEl va TTEQPTOUV OTNV TTayida Tou BpaxutrpoBecuou KEPDOOUG, PE EVEPYEIES
TToUu Tpaupartiouv Tnv eikéva Tou brand. Evvoeitar 6T 1diaitepa oTO
OUYKEKPIUEVO KAGDO Ol KIVAOEIS TWV QVTAYWVIOTWV TTPETTEI va KaTaypda@ovTal
avd Taoca OoTiydr, woTOéo0 KATTolEG evépyeleg TTou  mBavov va  €divav
BpaxutrpdBeopa o@éAn oTnV TPATTECO AAAG dev TAIPIACOUV PE TNV EIKOVA TTOU N
TPATTECA VIO XPoOVIa TTPOoTTABNCE va dNPIoUPYNOEl KOAG €ival va aTToOQEUYOVTAl.
To brand emBAaAAeTal va TTpOQUAGCOETAI oav «KOpn oPOaApou». OAol péoa o€
évav TpaTTeCIKO OPYaVvIOPO OPEiAOUV va €XOUV OTNV AKPN TOU HUAAOU TOUG OTI JE
MIa gOvo AavBaopévn Kivnon UTTOPEI va KATAoTPa@Ei auto tTou n Tpdatreda yia

TTOAEG BEKADEG XpoVIa TTACKICE va dNUIOUPYATEL.

ECGAou 600 onuavtiké civar 1o e§wTtepIkd branding, dnAadr autd TTOU

atreubuveTal oTo KATAVOAWTIKG KOIVO, AANO TOOO ONUAvTIKO €ival Kal TO



eowTePIKO branding, dnAadr autd TTOU QATTEUBUVETAI OTO TTPOCWTTIKO TNG
TPATTECAGC. ToWG VA £XOUME YivEl KOUPAOTIKOI, AAAG yIa pia akOPa QOpAa TTPETTE!
va TovioBei n  KATOAUTIK) onpacia Kol O TTPWTAyWVIOTIKOG POAOG TOu
TIPOOWTTIKOU OTO TPATTECIKO KAGdo. O TreAdTng ota pdma Tou teller, Tou
uTTEUBUVOU daVEiIWY, TOU TTPOICTAPEVOU Kal Tou dleuBuvTr BAETTEl TNV TpdaTtTeCa
oav opyaviopd. Etmmopévwg kal o KABe UTTAAANAOG, TTOU aTTOTEAEI £vav KpPiko
otnv aAucida Tou brand, TTpétTel va yvwpilel o€ BABOG TI AVTITTPOCWTTEUEI TO
brand, woTe va gival og 6éon va 1o utTnPETACEL. AuTO €ival KATI TTOU N AvwTaTn
dl0iknon o@eilel va pnv TTOPABAETTEL, YIATi Ol OUVETTEIEG MTTOPEI va  €ival
oduvnpég. I’ autd avd TakTA XPOVIKG OlIaoTAMOTA TTPETTEI VA EVNUEPWVEL TO
TTPOCWTTIKG yIa TO TI TTpecBevel TOo brand kai TToleg €ival o1 BACIKEG apXEG Kal
agieg Tou. Av oI TTpOOTTABEIEG TTOU YivovTal yia va PETARIBacTouv o1 agieg Tou
brand oTo TTPOoWTTIKS €ival ETITUXNPEVES KAl OI UTTAAANAOI £XOUV «UIOBETHOEI
TIG agieg o€ TETOIO ONUEIO WOTE OTNV oUdia va «{ouv TN HAPKa», TOTE auTd gival

TTOAU OUOKOAO va unv TapatnenBei atrd Toug TTEAATEG TNG ETAIPEING.

Emiong OAeg o1 evdeigeig dOcixvouv OTI Pe TO TEPACHA TOou XpPOvou n
atroTeAeopaTIKOTNTA Tng e-banking umnpeoiag Twv Tpame{wv Oa
ouvdlIapoOpPPWVEI 0 onUAvTIKG BaBud To brand image Twv TeAguTtaiwy. To
MEANOVTIKO peiypa dlavoung Twv TpatreCwyv Ba atroteAsital amd TTapadooIakd
aAAG kal atrd KalvoTépa kavaAia. MaAiota 6Aa Ta oToixeia ouykAivouv oTo 6T Ta
KavaAia autd Ba gival CUPTTANPWHATIKA KAl OXI QVTAYWVIOTIKA 1] EEXWPIoTA. [Na
TTapadelypa TOavoAoyeiTal OTI O QPKETEG TTEPITITWOEIG on-line TTpoidvTa Ba
TTwAOUVTalI ATTO TA KATOOTAUATA €VW Ol TAUIOKEG Poég (cash-flows) tTou Ba

onMioupyouvTal atmrd Ta OUyKekpIyéva Trpoidvia Ba  «atrodidovTam» oTa



KATaoTAuOTa TTou €kavav Tnv TTwAnon. Mia TéTola TTPOCEyyIon QTTaITE
PICOOTTOOTIKEG AANQYEG OTA TTPOYPAUMOTA EKTTAIOEUONG TOU TTPOCWTTIKOU, TO
OTT0I0 Ba aTTaITEITAI VA £XEI TIG ATTAPAITATEG YVWOEIG WOTE VA UTTOPEI JE TN OEIPA
TOU va ekTmaidelel TOoug TTEAATeEG. 'HON OTIGC TPATTECEG TOU  EEWTEPIKOU
XPNoIJoTTolouvVTal TTPWTOTTIOPEG 106G yIa TNV KATAAANAN KatdpTion Tou
TpoowTTikoU. **Mia coundikf TpaTeda £xel SNUIOUPYACEI €va TTIOTOTTOINTIKO
yvwoewv (e-certification) yia 6Aoug Toug UTTOAAAOUG TTOU €pXOVTal OE ETTAPN
ME TOUG TTEAATEG, WOTE va €ival yyunuévn n IKAvOTATA TOUG va xelpidovTal Ta
Béuata Tou OIAdIKTUOU. & pIa AAAN TTEPITITWON OTNV AMEPIKA MIa TPATTECQ
mpouRBeuce TOUug uTTaAAAoug Tng pe PCs oTta OTTimia Toug, WoTeE va
QVATITUEOUV TIG On-line IKAVOTNTEG TOUG KAl va €COIKEIWOOUV UE TNV NAEKTPOVIKA

TTANPWHUAR AOYOPIOOHWV.

O1mrwg £xoupe AON avagEpPEl, JE TO TTEPACHA TOU XPOVOU Ta TPATTECIKA dpWHEVA
otnv EANGSa eCopolwvovTal o€ KATTOI0 BABUO PE TA AVTIOTOIXA TWV UTTOAOITTWV
Xwpwv. Eivar kaBAkov Twv eANVIKWv Tpatefwyv va TrpooTTadrioouv va
SIaTTIOTWOOUV O¢ Tl BaBud auTh N «NAeKTpoVvIK TpéAa» Ba @Tdcel oTn Xwpea
MOG, WOTE VA avaTTPOCAPPOCOUV TN OTPATNYIKI TOUG. Katd TNV TTPOCWTTIKI)
armoyn iowg va e€ival €mMKivOUVO yia pia  TPATTECa €iTE VA  OQOOIWOEi
QATTOKAEIOTIKA OTIG on-line UTTNPETiEG €iTe va TIG TTApAPEANOEl o€ peyAAo BaBud.
2xeO0V TTAVTA KATTOIOI TTEAATEG -avAAOya KAl PE TNV NAIKIA TOUG- yid TOUG
YVWOTOUG «PUXOoAoyIKoUG» AGyoug Ba €xouv Tnv avAaykn va eTTIOKETTTOVTAI Eva
QUOIKO KATAoTnUa Kal oXeddv TTavra Ba uttdpyouv TTEAATEG TToU 0 PpuBudG TNG

CwNAG Toug Ba TOoug avaykadel va €KTTANPWVOUV NAEKTPOVIKA TIG OUVOAAQYEG

* Durkin Mark G, Howcroft Barry, é.11.



Toug. Movo o xpdvog cival oe B€on va paptupnoel TTola Ba €ival n avaAloyia

QUTWV TwV OUO KATNYOPIWV TTEAATWV.

Ooov a@opd Tn OUyKEKPIYEVN TTEPITTTWON TNG Eptropikng Tpdmedag, MIa
OIaTTIOTWON TTOU TTPOKUTITEI aTTd OAN TNV €pyacia eival 0TI UTTApPXEl KATTOoId
amrékAIon, £0Tw MIKPA, QVAPNECO O AUTA TTOU TTIOTEUOUV Ta OTEAEXN TNG
EptropikAg 611 éxouv aAAdgel otnv Tpamefa KAl avApeca O QuTd TToU
dIaTTIOTWVOUV  KaBnuepivad o1 TreAdTeg TNG TpatreCag Om dAAagav. [lo
OUYKEKPIUEVA UTTAPXElI MIO KABuoTépnon OTO va AvTIAN@OOUV oI TTEAATEG TNG
TPATTECAG OTI TTEPA ATTO TIG ECWTEPIKEG AAANAYEG EXOUV OUVTEAEOTEI Kal BaBUTEPES
aAayég, TTou OTTWG UTTooTNPICOUV Ta OTEAEXN TNG TPATTECAG OVIWG £XOUV
uttapéel oe Bfpata dladikaolwyv Kal Asiroupyiwv. H 1pameda o@eilel va
EPEUVNOEI TOUG AOYOUG QUTAG TNG KaBuoTépNong Kal va AABel Ta avaAloya PETPA.
lowg o1 aAAayEG TTou ava@EPOouV Ta OTEAEXN TNG TPATTECAG va £XOUV OVTWG
OUVTEAEOTEI KAl YIO KATTOI0UG AOYoUG va unv @Bdavouv oTov TTEAATN. 2’ auTryv Tnv
TEPITITWON TOAVOV pia dIa@NPIOTIKA KAUTTAVIA TTOU VO ETTIKEVTPWVETAI OTO
OUYKEKPIUEVO CATNUA va gival Yia KaAr €1TIAOYR. Towg TTAAI oI TTEAATEG va £Xouv
avTIANQBEi TIg aAAaYEG, OAAG aUTEG va oXeTiCovTal Pe dIadIKATIES TTOU yI' AauToUG
Oev €xOouv KAMIA aTTOAUTWG onuacia. TEAOG uttdpxel Kal n TmlavotnTa ol
TTEPIPNUES aAUTEG aANaYEG va €ival opaTéG «UOVO OTA PATIO» TWV UTTEUBUVWYV
oTeAexwVv TNG TPATTECAG. OAEG aUTEG 01 TTIBAVOTNTEG €ival EvOEXOPEVA TTOU OTTWG
eiTape n Tpateda o@eilel va dIEPEUVAOEL, av ETTIBUUET TO TTPOYPANUA TTOU EXEI

EYKAIVIOOTEI va oTEPOEi ue akdpa PeyaAUTePN ETTITUXIA.



Qg emmidoyog TTpETTEl va TOVIOTEI OTI 01 TTEAATEG TwV TPATTECWY OEV TTAUOUV Va
gival KatavoAwTeéG Kal OTTwG KABe KATAVOAWTAG €TOI KAl O TTEAATNG TWwV
TpaTTeECWV €ival TTOAU OUOKOAO av Ol atriBavo va «dTTel o€ KAAOUTTIO» Kal va
«XaAivaywynBei». ZTnv €TTOXr) TOU JETAPOVTEPVIOUOU (postmodernism) o
KATOKEPMATIONOG Tou idlou pag Tou eautou (fragmentation of ourselves)
ATTOTEAEI KATA KATTOIO TPATTO TNV ATTOdEIEN TOU ATTPORAETITOU TNG KATAVOAWTIKNG
oupTtTEPIPopdg. O idlog 0 AvBpwTrog MPTTOPEI va avTidpdoel UE TTOAAOUG
OIAPOPETIKOUG TPOTTOUG O€ Mia dedopévn KataoTaon. ‘ETol evw PTTOpEi 0€ HIa
OTIYMN va €TTIAEEEI TN OUVEPYOOIQ TOU PE KATTOIOV OTTO TOUG PEYAAOUG DIEBVEIG
TPATTE(IKOUG OIKOUG TTOU «OKTIVOBOAOUV» KUPOG Kal TTPECTI(, 0 KATToIa GAAN
TTepioTaon pTmopei va €mAECEl pia TTIO  «Adiki» TpatTea eCauTiag KATTOIOG
OEAEAOTIKAG TTPOOPOPAS. ETTOUEVWG akOua Kal n TTOAU BeTIKA 0TAoN TTPOg £va
TPaTTeCIKO brand kai n ouxvr) ouvepyacia P autd Oev 1I00OUVOUEI PE TNV
e€ao@AAion evog 100B1Iou TTEAATN. MTTOpEl QUOIKA Kal autd va cupei, woTdoo
Ol UTTEUBUVOI TOU MAPKETIVYK Oev TTPETTEI AETTITO VA ETTAVOTTAUOVTAI KOl va
TMOTEWPOUV OTI KATAPEPAV va «TIBaoEWouv» Toug KatavaAwTes. E¢aAAou doo
eCehiooeTal TO PAPKETIVYK, TOOO (KAl iowg TrEPICOOTEPO) €e&eAicoovTal T
avaKAAOTIKG TWV KATAVOAWTWY OTIC TTPOoTIGBeieC Twv marketers. 0 Hoare
TOViCel OTI OI KATAVOAWTEG YIO va TTPOCTATEUTOUV OTTO TA 4P’Ss TOU PAPKETIVYK

eMavifouv pia rpoowTikoTNTA 4C’s (cynical, canny, cautious, conservative).

Ta Tapatrdvw €AAXIOTA PEIWVOUV TNV agia TTou €XEl N OIKOOOUNON 10XUPWV
brands otov TpatTedikO KAGdO. Omrwg €idaue 10 XTioIWO €vdG 1IoXUpou brand

EVOEXOUEVWG VA aTTOTEAECEI TO AVTIOOTO O€ KATTOIEG DIOPPOES TTEAATWV TTOU

® Johnson Mike, é.11.



OUXVA QVTIMETWTTICOUV APKETEG TPATTECES. [T AuTO N dnuIoupyia Kal JETETTEITA N
«TTEPIPPOUPNCN» MIOG BETIKAG €IKOVAG YIa TNV TPATTECA TTPETTEI VA ATTOTEAEI TNV
QAQETNPIO KAl TOV TEPUATIONO OAWV TWV TTPOCTTABEILV TOU PAPKETIVYK. Ziyoupa
KATI TETOI0 Ogv gival eUKoAO. Eival 1] TOUAGYIoTOV O@eiAel va gival pia dINVEKNG,

OUVOAIKA TTpOOTTABEIa TTOU ayKaAIdZeTal atrd OAa Ta THAPATA TNG ETTIXEIPNONG.
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NAPAPTHMA

To Anuoypagiko lNpogiA Tou Aciyuarog

MNivakac M1: HAKKia

Hlkio ZoyvoTnTa
18-30 6

30-42 10

43-55 9

>55 5

MNivakac M2: Eigédnua

Ewc6mpa ZoyvoTnTa
<900 Evpod
900-1300 Evpod
1300-1700 Evpod
1700-2100 Evpd
>2100 Evpo

Al O

Nivakac M3:EmdyysAua

Endyyelpa ZoyvoTnTa
Do/ Metamtuylokog 4
pountg

Anpooiog YrdAiniog
EAev0epog Emayyeipatiog
[diwtikdg YrdAinhog
AMAO

WD O

O1 Atravrioeig Twyv MeAatwyv otnv Epsuva

Ta péAn Tou deiyuatog pwTHBNKav yia 10 WG PETABANBNKAV o1 aTTOYEIG TOUG
yia OAEG TIC TTOPAKATW TTPOTACEIG, OE OXEON ME TIG AVTIOTOIXEG QTTOWEIG TTOU
gixav TTePITTOU EVAIOT XpOvo TTpIV. H XpNOIUOTTOIOUMEVN KAIJOKO EKTEIVETAI ATTO
T0 5 péxpl 10 1, 61TOU S=PETABANBNKE TTOAU BETIKA 4= peTafAAONKe BETIKA 3=
0¢ MeTABARONKe KaBOAou 2= petaBAnBnke apvnmikd 1= peTaBAABNKE TTOAU
apvNTIKA.

MNa mrapddelypa 6tav £vag TTEAATNG ATTAVTNOE UE TOV OPIOPO «2» OTNV TTPWTN
TPOTACN YIa TNV avayvwpioiudétnTa autd onuaivel 0TI 0 TeEAATNG dNAwWoE OTI



OUCIOOTIKA TO re-branding Tov ékave va viwBel 0TI «avayvwpidel AlyoTEPo TN

Mapka Tng EptopikAg Tpdmelag avapeoa o0€ GAAEG  HAPKEGY.

Opoiwg

peTa@paldovTal Kal OAEG OI UTTOAOITTEG ATTAVTNOEIG YIA TIG ETTOUEVEG TTPOTACEIG-

EPWTNOEIC.

2TNV TTPWTN OTAHAN TwV TTIVAKWYV TTOU aKOAOUBOUV UTTAPXOUV OIOTUTTWHEVES Ol
TPOTACEIG/ EPWTACEIS VIO KABEVA ATTO TA CUCTATIKA TNG agiag YApKAG, EVW OTIG
OTAAEG 2-6 UTTApYXOUV TA 0BPOICHOTA TWV OTTAVTNCEWYV TWV TIEAATWV YId
KaBepia atrd TIG TTIAOYEG TNG KAiYakag. TEAOG oTnv TeAeuTaia OTAAN UTTAPXEI O
MECOG OPOG YIa KaBepia atrd TIG TTPOTACEIG/ EPWTAOCEIG, O OTTOIOG KAl OEiXVEl TNV

KEVTPIKN TAON.

MNivakac M4: Brand Awareness

5= 4= 3= 2= 1= Méoog
MoAU | Oetika | KaBoAou | ApvnTikd | oAU 6pog
OETIKA apvnTIKA

(1)  AvayvwpiCw Tn

Mapka TNG EPTTOPIKAG

TpameCag avaueoa o€

AAAEG HAPKEG 3 12 12 2 1 3,5

(2)Mepika

XOPOKTNPIOTIKA ™G

EpTTOpIKAG Mou

épxovTtal ypriyopa oto | 1 2 22 4 1 29

MUQAO

(3)Nopi¢w o1l yvwpitw

TNV EpTTOPIK OpKETA | 6 12 9 2 1 3.7

KaAQ

(4) MTTopw €UKOAa va

avayvwpiow 1o oAPa | 5 20 4 1 0 4

NG TPATTECAG

(5) Exw mia kabapn

€IKOVa TnG TPATTECOG | 2 12 14 1 1 3.4

OTO JUAAO Hou




MNivakac N5: Brand Associations

5= = = 2= 1= Méoog
MoAU | Oetika | KaBoAou | ApvnTikd | oAU 6pog
OETIKA apvnTIKA

(1) H EptTopIKA

TparmreCa eivar | 1 2 18 6 2 2.7

agIoTTIoTN

(2) H EptTOpIKA

TparmreCa eivar | 1 8 10 9 2 29

KavoToua

(3) H EptTOpIKA

Tparmeda cival QIAIKN 2 6 14 6 2 3

(4) H EptTopIKA

TparmreCa eivar | 1 11 10 6 2 3.1

YPOPEIOKPATIKN

(5) H EptTopIKA

TparmreCa gival | 3 12 10 4 1 3,4

MovTEpVa

Mivakag Me: Perceived Quality
5= 4= 3= 2= 1= Méoog
MoAU | OeTika | KaBoAou | ApvnTikd | oAU 6pog
OETIKA apvnTIKA

(1) ExkTipw v

Eptropikf Tpdtrela 3 8 15 3 1 3,3

(2) H TmoidtnTa  TWV

TPOIOVTWYV KAl  TWV

UTTNPETCIWV ™G

EptropikAg  Tpdtrelag | 1 3 22 3 1 3

gival upnAa

(3) Mrtropw va

EUTTIOTEUTW v | 2 3 14 8 3 2,8

Eptropiki Tpdmela

(4) To TTPOCWTTIKO TNG

TpaTTECAG €ival QIAIKG/ | 4 6 10 6 4 3

EUYEVIKO

(5) To dikTUO

KATAOTNUATWY ™G

ENTTOPIKAG TTPOCPEPEI

dleukOAuvon/ 1 2 24 2 1 3

eCutTNPETNON




MNivakac M7: Brand Loyalty

5:
MNoAu
OeTIKG

OcTIKA

KabdAou

2=
Apvnrikd

1=
MoAu
apvnTIKA

Méoog
6pog

(1) H  Eptopikni
Tparmeda gival n pévn
TPATTECA PE TNV OTTOIx
ouvepyadopal

22

(2) Tnv emopevn
@opd 1Tou Ba BeAow
KaTtToIa TPATTECIKN)
uTTNPECIa Ba
EMTTIOTEUTW v
Eptropiki Tpdmela

14

(3)Eipau
IKAVOTTOINUEVOSG  OTTO
s\ TeAeuTaia
ouvaAAayry PE TNV
Eptropik TpatreCa

11

10

3.1

(4) Exw wia 1oxupn
TTPOTIUNCN TTPOG TNV
EpTTOpIKA

14

3,5

(5) Mou apéoel va
OUVOAAGOOOMOl  ME
TNV EYTTOPIKNA

12

3.9

(6) ©a ouvicTouoa
™Mv EptTopIKA
TpameCa o€  @iAoug
KAl YVWOTOUG

(7) Akopa kai
UTTAPXEI
OEAEAOTIKNA
TTPOOPOPA aTTd  HIa
GAAn  TpdtTea  yia
KATTOIO TPOATTECIKO
TTPoIdV EYW Ba
TTPOTIUAOW ™Tmv
EpTTOpIKA

av
Mia

18




