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MEPIAHWH

To xioupop atroTeAei pia atrd TIG TTOIKIAEG HEBODOUG TTPOCEYYIONG TOU
KATAVOAWTIKOU KOIVOU TTOU UTTOPEI VO XpnolgoTtroinBei o pia diagruion. H
ETTIOPACN TTOU £XEI TO XIOUPOP OTOV KATAVAAWTA PTTOPEI va gival B€TIKI aAA&
UTTAPXOUV KaI TTEPITITWOEIG TTOU JTTOPEI va gival Kal apvnTikr. Auto ouupaivel
ylaTi UTTAPXE! ia TTANBWPA TTapayoOvTwyY Ol OTToI0I ETTNPEACOUV UE TN OEIPA
TOUG TNV OTTOTEAECUATIKOTNTA TOU XIOUUOpP. ‘Evav a1rd Toug TTapAyovTeG
auToug atroTeAei Kal To need for cognition dnA. n avaykn Tou atéuou yia
emegepyaoia kal agloAdynon kaGBe TTAnpo@opiag mou dExETAl. H ouykekpIuévn
OIMTAWMATIKA MEAETN ETTIKEVTPWVETAI OTNV £TTIOpacn Tou need for cognition
OTNV ATTOTEAEOUATIKOTNTA TOU XIOUMOP OTN dIa@ruion agou TTPWTA KAVEI Jia
MIKPR ava@opd oTnv £vVvola TOU XIOUPOP Kal TN XPNOIUOTToiNo Tou 0Tn

dlapriuion
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EIZACOrMH

H diagAuion, xpnoiyoTtroiei didpopeg ueBOdOUG TTPOCEYYIONG TOU OTOUOU OThV
TPpooTrdBeld TNG va avamTugel Mia aTTOTEAEOUATIKA  ETTIKOIVWVIO PE  TOV
KATAVOAWTF) OTTOOKOTTWVTAG €iTE OTO VA dIATNPNOEI TOUG TTEAATEG TTOU €ival dn
TMOTOI OTO TTPOIOV TToU TTpowBEiTal €iTe 0TO va Kepdioel véoug TreAdTes. Mia
dla@Apion eival duvartd va TTAPEXEl TTANPOQOPIEG Yyia TO TIPOIOV, OTOIXEId
EPWTIOUOU, €KTTANENG, XI0UKOopP, POROoU, va KaAIEPYET Eva QIAIKO KOl OIKOYEVEIQKO
mepIBAAovV K.a. K&Be éva atmmd 1a TTapatrdvw atToTeAE Kal €vav TPOTIO JE TOV
oTroio N dlo@AMIoN €TMIOIWKEI VA ETTIKOIVWVACEI JE TOV KATAVOAWTH Kal va ToV
KAVEl va aTTOdEXTEI TO PUAVUPA TNG. To XIOUPOpP Kal Ta ATTOTEAECPATA TOU OTn
dlapriuion dIaTTPAYUATEUETAI N CUYKEKPIYEVN OITTAWMATIKY €pyaoia, n oTroia
eoTmiadel otnv emidpaon evog Tapdyovra - Ttou need for cognition - oTtnv

ATTOTEAECPATIKOTATA TOU XIOUPOP OTN dIaPuIon.

2T0 KEQAAaIO 1 yiveTal pia PIKp ava@opd oTn dla@riuion Kal Tov TPOTTO YE TOV
OTTOIO ETTIOIWKEI VO ETTIKOIVWVNOEI JE TOV KATAVOAWTH. Baoikdg otdxog TnG €ival
va TTEioEl TOV KOTavaAwTA OTI TO CUYKEKPIPEVO TTPOIOV TO OTTOI0 TTpowBEiTal ival
duvatd va IKkavotToioel Ta BEAwW Kal TIG €TTBUPieS Tou. MNa va emTeuxBEei, OPWCG,
KATI TETOIO TTPETTEI VO ANQYBEi uTTOWN Hia TTANBwpa TTapayovTwy TG00 KOIVWVIKWV
000 Kal WUXOAOYIKWVY (TTPOCWTTIKWY) Ol OTToiol €TTNPEAJOUV TOV TPOTTO HE TOV

otroio avTIAauBaveTal kal a&loAoyei pia Sia@rigion o KAaTavaAwTrG.

2Tn ouvéxela akoAouBei To KePAAalo 2 e pia €ilcaywyry oTo XIoUPop Kai Tnv
évvold Tou. lNivetalr ava@opd oTig AaTIVIKEG TOU pifeg KaBwWGS Kal OTO YEYOVOS OTI TO
XIOUMOpP aTTOTEAET Eva TTOAUBIAOTATO PAIVOUEVO WE TTOIKIAEG EKQAVOEIG. YTTAPYXOUV
TTOAAG €idn xI0Upop KABe éva atrd Ta OTToia EPUNVEUETAI E DIAPOPETIKO TPOTTO
Kal yrauTto 1o AGyo TO XIoUpop €ival DUOKOAO VA TTEPIOPIOTEI OE £VA CUYKEKPIPEVO

OpPICHO.
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2Tn OUVEXEID OTO KEQAAQIO 3 YiveTal ava@opd yia Tn Xprion Tou XloUuuop oTn
diapruion. MapouaoidlovTal pia oeipd ammd TTApAyovTEG 01 OTToiol Ba TTPETTEN va
AauBdvovTtal uTTOYn TTPOKEINEVOU VA ATTOPACIOTEN yia TO €dv dia dlapriuion
TIPETTEI va TTEPIEXEI | OXI XIOUPOP KOBWG pia eITTOAQIn Xprion Tou XIoUPop OTn
dlapriuion civar duvard va em@épel Ta aKpIBWS avTiBeta atmmoteAéopata atrd

eKeiva TTou auTr) BEAEI va eTTITUXEL.

AkoAouBei 10 KepdAaio 4 oTO OTTOI0 TTAPOUCIAZOVTAl TA ATTOTEAECUATA PEAETWV
TTOU €XOUV TTPAYMOTOTTOINBEI 0TO TTAPEABOV OXETIKA PE TNV ATTOTEAEOUATIKOTNTA
TOU Xloupop oTn dla@nuion. e K&Be épeuva ava@épovtal ol TTPOUTTOBETEIG
oUP@WVa WPE TIG OTToiEG TTPOCdIopifeTal KABE QOPA N ATTOTEAEOUATIKOTNTA TOU

XI0UOP KABWG Kal Ta CUUTTEPACUATA TA OTTOIA TTPOEKUWAV.

To emméuevo KepdaAaio apopd Tn PeBodoAoyia TnG Epguvag n oTroia akoAouBbrBnke
TTPOKEINEVOU VO TTPAYUATOTTOINGEI N €pEUva yIA TN CUYKEKPIUEVN DITTAWMATIKN
epyaacia. Kuplog aToXog NG £PEUVAG Eival va TTPOCDIOPIOTEI N OXECN TTOU UTTAPXEI
avapeoa oTnv avaykn Tou atopou yia etegepyaacia TnG TAnpogopiag (need for
cognition) kal To XIOUPOP Kal TO TTwWG N ox€on auTr] €mOPA OTNV IKAVOTNTA TOU
XIOUMOp va eTTNPeAlel BETIKA Tn OTACN TOU OTOPOU OTTEVAVTI 0T dIA@NMIoN Kal
KOATA OUVETTEIQ T OTAON TOU atrévavTi oTn papka. MNa mn die§aywyr) TG £peuvag
xpnoigotronenke n  digpeuvnTikr) PEAETN  (exploratory research) kai 1m0
OUYKEKPIPEVA N TTOIOTIKA épguva. H TTOIOTIKA £peuva TTPAYHOTOTTIOINONKE UE TN
pEBOGO Twv focus groups KaBWG BewprOnKe N TTI0 KATAAANAN yia Trp GUAAOYT TwWV

QAVAYKQAiWV OTOIXEIWV.

2Tn OUVEXEID aKOAOUBEI TO KEQPAAQIO 6 0TO OTTOIO YiveTal N GUAAOYN Kal avaAuaon
TwWV oToIXEiwv TNG épeuvag. Mpayuarotromdnkav Tpia focus groups KaBe éva atrd
Ta oTroia  amroteAouvTal amd £ atopa (TPEIG AvOPES Kal TPEIG yuvaikes). Ta
aTopa KaBe opddag avikav oe dlIaPoPETIKO NAIKIAKO YKPOUTT, EVW N TTOPEIa TNG
oulATnoNG TTou akoAouBrBnke ATav idIa KAl yIa TIG TPEIG OJADES TIPOKEINEVOU VO

UTTAPEOUV CUYKPIoEIG ETaEU Twv Tpiwv focus groups.
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MapdAAnAa, oTo KepdAalo 7 yiverar ava@opd oOTa CUPTTEPACHATA  TTOU
TTPOEKUYAV ATTO TN CUYKEKPIPMEVN WEAETN. ATTO TNV avAAuon Kai agloAdynon Twv
OTOIXEiWV TTOU OUuyKevTpwOnkKav amd Ta Tpia focus groups Tpoékuwe OTI N
dla@opd TToU TTOPATNEEITAI OTA ATOPA WG TTPOG TV AVAYKN TTOU VIWBouv va
eme€epyaoTouv pia TAnpogopia, &nAadry wg Tpog TO0 need for cognition,
ETTNPEACEl TNV IKAVOTNTA TOU XIOUYOP OTO va TIEIOEl TOV KATAVOAWTAH va
oxnuarioel pia BeTIKA oTA0N ammévavTi otn dla@hpion, OxI OJWG Kal pia BETIKA
otdaon amévavtl otn Pdpka. Mo ouykekpiyéva, Ta atoua pe low need for
cognition oTnpifovTal TTEPICOOTEPO OTO XIOUPOP TIPOKEINEVOU VA OXNUATIOOUV
MIa BTk OTAONn armévavTl oTn dlagruion, evw Ta atoya pe high need for
cognition ETTIKEVTPWVOVTAI TTEPICOOTEPO OTA dUVATA ETTIXEIPHHATA TTOU TTEPIEXEI
Mia dlag@ruIon TTPOKEINEVOU VA SIAUOPPUOOUV Wi BETIKA €IKOVA yia auTh. TEAOG
AauBavovtag uttdywn Tou TTEPIOPIOUOUG KATW atrd TOUG OTToioug EAaBE Xwpa n
OUYKEKPIYEVN £PEUVA YivOVTal TTPOTACEIG VIO UEAAOVTIKEG PEAETEG TTPOKEINEVOUV
va OUYKEVTPWOOUV TTEPICOOTEPEG TTANPOPOPIEG KAl VA TIPOKUWOUV  YEVIKA
OUUTTEPACHOTA OXETIKA ME TO XIOUMOP KAl TNV OTTOTEAEOUATIKOTNTA TOU OTN

dla@nIon.
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KE®AAAIO 1 - AIAOHMIZH KAI EMNIKOINONIA

H Siapnuion atroteAei €va TTOAUTIUO epyaAcio Tou marketing KaBwg CUPBAAAEl
aueca oTo va dnuioupynBei Kal va KaAAigpynBei pia oxéon avaueca oTo TTPOIOV
Kal Tov KaTavaAwTh. H oxéon TTou avatrTuooeTal PTTopEi va eival Tooo  duvarth
WOTE TO TIPOIOV VA OTTOKTAOElI €va 1IDIITEPA TTIOTO KATAVAAWTIKO KOIVO yia TO

OTT0i0 TO TTPOIOV Ba £X€1 KABIEPWOEI TTPWTO OTNV TTPOTINNON TOU.

1.1. Alo@RAuion Kal TTapakivnon (motivation)

H mapamdvw mapatipnon &ekivd amd TO yeyovog OTI O KATAVOAWTHG  €XEI
avAyKeg, BEAW Kal €mMOUWIEG TIG OTTOiEG TTPOOOOKA VA IKAVOTIOINCOEl WE TNV
KatavaAwaon TTpoidvTwy Kal utnpeoiwyv. H emoTtiun tou marketing mpootaBei
Va TTAPAKIVACEI TOV KATAVAAWTHA Kal va Tov KaBodnyroel Katd TEToIo TPOTTO WOTE
va avTiAapBavetal TIG avAyKeg, Ta BEAwW, TIG €TMIOUMIEG TOU WG OTOXOUG TOUG
OTTOIOUG KAl EKTTANPWVEI JE TRV AyOopd TTPOIOVTWY Kal UTTNPECIWY. H TTopEia Tou
akoAouBeiTal yia TNV €TTITEVEN TOU TTaPATTAVW Eival n €§AG: N UTTAPEN APXIKA TNG
avaykng, n ouveidnToTroinon TG avaykng arrd Tov KATAVOAWTH, N avayvwpion
a1Td TOV KATAVOAWTH TOU TTPOIOVTOG TToU Ba emQEépEl T AUON oTo TTPORANKA Tou
Kal 6a IKAvOTTOINCEI TNV AVAYKN TOU Kal TEAOG N €KPPaan TNG ECWTEPIKNG avAyKNG

Tou aTépou oe {ATNON Yia ayopd Tou TTPoidvTog. '

H Trapakivnon Tou atéuyou yia va gival €mMTUxng TPETTEl va BaacifeTal oTnv
QVATITUEN OCWOTAG ETTIKOIVWVIAG JE Tov KatavoAwTr). To gpyaAcio Tou marketing
TO OTTOIO ETTIPEPEI TA KAAUTEPA ETTIKOIVWVIAKA QTTOTEAEOUATA Eival N dlaPruIon.
H Siadikaoia 1Tou Ba akoAouBnBei yia TNV TTPOCEYyYIoN TOU KATAVOAWTA Kal TV
avaTrTuén emkoivwviag péoa ammd 1n dlaenuion €EaptdTtal KAtd TTOAU atmd Tn

OUMTTEPIPOPA TOU KOl TOUG TTAPAYOVTEG TTOU TNV ETTNPEACOUV.

! Kenneth E. Runyon , (1984), Advertising, 2™ edition (Charles E. Merril Publishing Company), p. 153
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O1 Tmapdyovteg ol otroiol KaBopiouv Tn CUPTTEPIPOPA Tou aTéuou eival TOOO
KOIVWVIKOiI 600 Kal WuxXoAoyiKoi (TTpoowTrikoi). H KouAToupa kdBe Aaou n oTroia
KaBiepwvel apyxEg, 1I00AOYIES Kal TTIOTEUW, N KOIVWVIKA TAEN, N nAIKia, To @UAO, TO
ETTAYYEAUQA, OI TTOMITIKEG TTETTOIBAOEIG, N OIKOYEVEIQ, TA KOIVWVIKA YKPOUTT OTA
OTTOI0 EVTAOOETAI TO ATOUO KAl ATTOTEAEI AVATTIOOTIACTO KOYUATI, AAAG KAl TO OTUA
(wng Tou €xel €MAEEEl va akoAouBei atroteAoUv TOug  TMIO KOBOPIOTIKOUG
TTAPAYOVTEG Ol OTT0iI0I SIOUOPPWVOUV KaTd éva peydAo BaBuod Tov TPOTTO UE TOV
OTTOI0  OKEQPTETAI KOl CUMTIEPIPEPETAl O  KATOVOAWTAG. [lapdAAnAa  n
TIPOCWTTIKOTNTA TOU, N EIKOVA TTOU €XEI OXNMATIOE! YI TOV iBI0 TOU TOV €QUTO Kal
n avtiAnyn Tou €xel yia T TEKTAIVOUEvVA gival €§i00U OnNUAVTIKEG PETARBANTES Ol
OTTOIEG  €TTNPEACOUV  ONUAVTIKA Tn OUJTTIEPIPOPA  TOU KaTavaAwTr  Kail

KAT' ETTEKTAON TOV TPOTTO PE TOV OTTOI0 avTIAQUBAVETAI TO PVUPA TNG SIaPUIoNG.

1.2. Aila@ApIon Kal ETiIdPACN OTOV KATAVAAWTA

H Sia@riuion AapBdvovtag utmown OAoug Toug TTAPAYOVTEG TTOU avagEépOnkav
TIPONYOUMEVWG avaAoya pe To target group OTO OTIOI0 QvO@QEPETAl Egival
SIaPOPPWHEVN KATA TETOIO TPOTTO Kail TTEPIAaBAvel Ta KaTAAANAa ekeiva aTolxeia
TA OTTOI0 ATTOOKOTTOUV OTO VA TIPOCEAKUCOUV TNV TIPOCOXH TOU OUYKEKPIUEVOU
target group pe ammwiepo OTOXO TNV €TTIAOYR) TOU dIAPNUICOPEVOU TTPOIGVTOG
EvavTl TWV avTaywvioTIKWV. KUplog OKOTTOG TNG AAAWOTE €ival €iTe va evioXUOEl
TNV dN KOAM €IKOVA TTOU €XEI OXNMUATIOEI TO KATAVOAWTIKO KOIVO TTOU €ival ToTo
OTO TTPOIOV TTOU dIaPNUICETAI EITE VA TTEICEI ETTITTAEOV KATAVOAWTEG VA AyOpACOUV
TO TTPOIOV ATTOKTWVTAG £TO1 KAIVOUPIOUG TTEAATEG. H ATTOTEAEOUATIKOTNTA TTOU EXEI
N SIAQAMICN aTTEVAVTI OTOV KATAVOAWTH ££apTATAI OTTO TO €AV YVWPICEl TO TTPOIOV
N OxI, €av To €xel OOKINAOEl £0TW VIO Mia @opd 1 e€dv €ival atmoAuta

IKQVOTTOINUEVOG ATTO TO TTPOIOV TTOU AyOPAdel HEXPI TWPA.

1.2.1. Alopripion Kal JOVTEAQ ATTOTEAEOUATIKOTNTAG

YTrapxouv diad@opa PHOVTEAD OXETIKA PE TNV ATTOTEAECPATIKOTNTA TNG dlOPrUIoNG
oTNV TTPOCTTIABEIa TNG va eTTNPedoel Tov KatavoAwTr (DAGMAR Model - Defining
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Advertising Goals for Measuring Advertising Results, Lavidge & Steiner Model,
AIDA Model, Adoption Process, National Industrial Conference Board Model)
atmd Ta otroia €dv PEAETNOOUV TTPOCEKTIKA TIPOKUTITEI TO CUMTTEPOCHO  OTI
TTapoucidfouv TTOAA Kolva onueia petaél Toug KaBwG akoAouBouv Tnv idia
yevikiy doufl aAAG dla@Epouv OoToV apPIBPO Twv PBNUATWY TTOU aKOAoUBEi n K&Be
Mia (ZxAua 1). AkoAouBei pia pikpry avagopd oto povtého National Industrial
Conference Board TTpokeIuévou va TTAPOUCIOOTEI O€ YEVIKEG YPAPMES N TTOPEIQ
TToU akoAouBei pia dlagruion oTnv TPooTTaleld TNG va  €TTNPEACEl TOV
kaTavaAwTA.? TMpwTapXIKOS OTOXOC TNG OIOPAMIONS eival va Kepdioel Tnv
TTPOCOXN TOU KATAVOAWTA. To aTopo dExeTal KaBnuepiva XIAIGdeg epebiopaTa oTa
OTToi0  KOAgiTal va avtoTTokpIiBei kal egaitiog Tou OTI 0 Xpévog Tou Eival
TTEPIOPICPEVOG TO ATOUO TTPETTEI VA ETTIAEEEI TTOU Ba Tov dlabéoel. Edv Aoimmov pia
OlIaPrUION KATOQEPEI VA TOU TIPOOEAKUCEI TO EVOIAQEPOV AUTO  OTTOTEAEI
ONMUOVTIKA ETITUXIO KOBWGS O KATAVOAWTAG €ival EVAPEPOG yia TNV UTTapén Tou

OUYKEKPIPEVOU TTPOIOGVTOG OAAG Kal TNG dla@ripIong atTrokTd dnAadr) awareness.

E@ooov €xel emmeuxbei n yvwon Tou KATAVOAWTH yia TO TIPOIOV KATOTTIV
akoAouBei n amrodoxr Tou (acceptance) wg pia KaAr eVOAAOKTIKN) €TTIAOYH OTNV
TTEPITTITWON TTOU N PAPKa TTOU  TTPOTIUA O KatavaAwTrg dev gival diabéaiun. MNa
va yivel atmodekTd €va TIPOIOV €ival atmapaitnTo va TTOpEXETAI hEOA ATTO T
dIa@AMION ApPKETA TTANPOPOPNCN waoTe va KaAAiepynBei peyaAuTepn egoikeiwan
TOU KATAVOAWTI WYE TO TTPOIOV. H TTAnpoedpnon Kai n oIKEIGTNTA TOU OTOUOU WE
TO TIPOIOV evioxUeTal Katd TIOAU Otav  OTn  dla@Auion TrepIAauBavovTal
ETIXEIPAPATA  UTTEP  TNG  XPNOIYOTIOINONG TNG OUYKEKPIUEVNG MAPKOG N
TTOPOUCIACOVTAG TIEPITITWOEIG OTTOU TO OloPNUICOPEVO TTPOIOGV €ival i TTI0
KAaTGAANAn €mAoyrf. Emoépevo BrApa Tng diagruiong eival n armodoxn Tou

TTPOIOVTOG va PeTaTpatrei o€ TpoTipnon (preference) évavti Twv GAAwv.

H trpotiunon Tou TTpoidvTog PtTopei va odnynoel oe BETIKA atToTEAEOUATA OAAG

KAl Og amroTuyia Kabwg og TTEPITTTWON TToU 0dnyAoEl o€ SOKIUK TOU TTPOIOGVTOG

? Kenneth E. Runyon , Advertising,(1984), 2™ edition (Charles E. Merril Publishing Company), p. 251
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gival duvato va evBouoidoel Tov KatavaAwTr) aAAd Kal va Tov atroyonTeUoEl. TN
OUYKEKPIPEVN @Aon n au@iBoAia TTou uTtdpxel wg TPog Tnv dmoyn TTou Ba
oXNMOTIOEl O KATAVOAWTAG YIO TO TTPOIOV OIKAIOAOYEITAlI ATTO TO YEYOVOG OTI
UTTEIOEPXOVTAl KAl GAAOI TTOPAYOVTEG TTOU ETTNPEACOUV TN yVWUN TOU Ol OTTOIOl
éxouv non avagepBei Tmapamavw. MNa TTPoidvTa gupeiag KatavAAwong Kai
YEVIKOTEPA TIPOIOVTA XOUNAAG aiag n TrpoTiunon amévavtl o€ éva TTPoioV
TauTieTal ye TNV TAON yia ayopd (intention to buy). Ae cupBaivel Spwg TO iBIO KaI
OTNV TEPITITWON TIPOIOVTWY UWNANG aiag OTTou o TTapdyovtag TIPR TTailel
onMavTIKO poho. Edw n diagAuion XPEIAageTal va gival akOPa 1o duvartr wWoTeE N

TIPOTIUNON VA PETATPATIEI O€ TAON YIA ayopd.

To idI0 1o0XUEl KOl yIa TO TEAEUTAIO OTABIO TNG IEPAPXIOG OXETIKA UE TNV ETTIOPACN
NG dlaPrUIONG OTOV KOTAVOAWTHA TTOU €ival n TTPAYMOTOTIOINCN TNG ayopdg
(provoking sale). Otav TTpokemal yia TTpoiovTa XapnAou K6OTOUG i TTPOIOVTA TTOU
ayopdlovtal o€ KaBnuepivr) Baon 10 OTAdIO TTOU QVAPEPONKE TTPONYOUPEVWG
gival TTOAU TTI0 €UKOAO va TTpayhaToTToiNBei o€ OUYKPIoN WPE TTPOIOVTA UWNnAAG
a&iag ) TpoidvTa yia Ta oTToia 0 KaTavaAwTig divel ueydAn onuacia otnv mmIAOYA
Toug (high involvement goods) (6TTwg auTokivnTo, ETTITTAQ, KOOUHUOTA, NAEKTPIKES
OUOKEUEG, pouxa). ZTnV TTEPITITWON auth n dIa@UIoN PTTOPEI va dnIoUpYEi Hia
TTPOTiUNON Kabwg Kai Téon yia ayopd n oTroia dPwG yia va yivel TTpayuaTtikotTnTa
1I010iTEPO BApog diveTal oe AAAOUG TTOPAYOVTEG OTTWG TEXVIKA XOPOAKTNPIOTIKY,

€TIOEIEN TOU TTPOIOGVTOG, TIPOCWTTIKI TTWANCT.

2Tnv TTpooTrdbeia TG n SIOQrUIoN VO ETTIKOIVWVACEI KAl KAT €ETTEKTACN VA
ETTNPEACEI TOV KATAVAAWTH XPNOIYOTIOIEI dIAPOPA YECA YIa VA TTETUXEI TO OKOTTO
TNG MEPIKA aTTd TA OTIoid ava@EPOvVTal TTOPAKATW. AAAOTE TO OIOPNUIOTIKO
MAVUUQ TTEPIEXEI OTOIXEIO €PWTIOPOU, AAAOTE pia TTANBwpa TTANPOPOPIWY Kal
AaAAoTe aToIXEia Ta OoTTOoIa KOAAIEPYOUV £va QIAIKO Kl OIKOYEVEIOKO KAipa. ETriong,
XAPOKTNEIOTIKO TTOAWV dlagnuiccwv €ival 1a {wnpd Kal £viova XpwuaTa,
eikOveg TToU evoANdooovTal e pEYAAn TaxuTnta PETAEU TOug, CAOYKAv TTOU

MéVOuv €UKOAa oOTn pvAun. MeydAn emrtuxia trapoucidfouv akOua Kai Ol
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OIAPNMICEIS O OTTOIEG €XOUV EVTOVO TO OTOIXEIO TOU XIoUPop. H xpnoigotroinon
TOU XIOUPOP OTn SIA@ANION WG MECO ETTIKOIVWVIAG PE TOV KATOVAAWTH KAl N
QTTOTEAEOUATIKOTNTA TOU €ival BéuaTta Ta oTToia €XOUV ATTAOXOARCEl TTOAAOUG
EPEUVNTEG KaI ETTIOTAMOVEG, EVW TA CUPTTIEPACHATA TTOU €XOUV TTPOKUWEI ATTd
MEAETEG TTOU €XOuv TTpayuaTotroiNBei oe AAAQ onueia CUUTTITTTOUV Kal 0€ AAAQ
OXI. H MEAETN TOU XIOUPOP WG ETTIKOIVWVIOKOU PEOOU KAl N ATTOTEAEOUATIKOTNTA
Tou oTn dlIa@RMICN aTToTEAEI TO BEPA TO OTTOIO TTPAYMATEUETAI N CUYKEKPIYEVN
OIMMAWMATIKA gpyacia n otroia TTeEPIAAUPBAVEI Kal TTOIOTIKN £peuva PE BEua Tnv

emidpaon Tou need for cognition otV ATTOTEAEOUATIKOTNTA TOU XIOUPOP OTN

dla@nIon.
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KE®AAAIO 2 - ANAOOPA 2TO XIOYMOP

2.1. To Y10Upop Kai n £vvoid TOU

2¢ pia TTpoaTrdbeia va atrodobei n €vvola Tou XIoUpop agifel va onueiwBei 0TI EXEl
pilec Aamivikég KaBwg TTpoépxeTal amd T Aativikry Aéén (h)umor 10 oOTTOIO
onuaivel uypo, uypotnta. H tpoéAeuon auth oTnpieTal otV apxaia 1aTPIKA
oUPQwva e Tnv otroia n did6son Tou avBpwTtrou KaBopileTalr aTrd peiypaTa
uypwv Tou owpaTtog. Mo cuykekpipyéva Téooepa dIaQopeTiIKG uypd (humores)
gival ekeiva Ta otroia Otav Bpiokovtal o€ IcopPOTTia dNUIOUPYOUV OTO ATOMO
KoAf (XIOUHOPIOTIKA) dIGBson aAAG Kai €vOeiEn KaAAg uyeiag.® AauBavovtag
uTTOWN TN CUYKEKPIPEVN TTPOEAEUCN ival duvaTd va uTTooTNnPEIXOEi OTI XIoUUOP Kal

KaAr &1éBeon ouvdEovTal AuECa KaBWG UTTAPXEI METAEU TOUG Jia oTevr oxéon.

To xioUpop Oev UTTOPEI va TTEPIOPIOTEI OE €va OUYKEKPIMEVO OPIOUO KaBWG
aTToTeEAEl €va TTOAUBIAOTATO QAIVOUEVO HE TTOIKIAEG ek@avoelg. O TTapakdaTw
OPICPOG TOU XIOUPOp oTToTeAEl pia TTpooTrdBeia va atmodobei n évvoia Tou:
XIoUMop €ival n oUANNYn Twv TIPayudTtwy Kal TNG (wng amo Tnv aoTEia Kal
KWMIKA TTAEUpA TOug KOABWG Kal n €Kepaon autAg TG OWewg TO6OO OToV
TTPOPOPIKS GT0 Kal ToV ypaTTd AGyo (KATToI0U) e EEUTIVO, TTVEUNATWAN TPOTTO.*
To xioupop €xel TTOANEG TITUXEG AAAOTE eival KOKO, AANOTE KAAG XIoUpop, AANOTE
@ONVO, £EUTTVO, TTPOXWPNPEVO, TPARNYUEVO, BNKTIKO XIoUpop. YTTApxel BERaia Kai
TO XIOUHOP TTOU XOPOKTNPIZEl Eva Aad, OTTWG TO IBIOTUTTO BPETAVIKO XI0UMOP, aAAd
KAl TO AEYOUEVO PAUPO XIOUPOP TO OTTOIO PE TN OEIPA TOU OpiCeTal WG N GUAANYN
KAl N QVTIMETWTTION TwV OUCAPECTWV TTAEUPWV TNG WNG 10IAITEPA OOWV APOPOUV

TOV BAVaTO YECT OTTO KWHIKA Kal EUTPATTEAN OTTTIKA.

> http://phoenix.liunet.edu/~jlyttle/Humor/Nature.htm

* T Mropmvidg, AsEikd mg Néag Exinvikig Thdooag, (1998), B éxdoon, (Kévipo Asfucoloyiog
E.ILE.), IovAog, oeh. 1977

> T Muopmvidme, Agéio me Néag EMnviciic TAdooag,(1998), B ékdoon, (Kévtpo Asfikoroyiag
E.ILE.), IovAog, oeh. 1977
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To xiouuop Oev aTTOdIOETAI PE €VO OUYKEKPIMEVO TPOTTO OAAG TTEpPIAaUPBAvEl éva
eupu Tedio ékppaong. To yeyovog autd @aivetal Kal atrd 10 (ZXAMO 2) TTOU
TepIAauBAaveTal oTO TTOPAPTNHA CUPPWVA PE TO OTTOI0 TO XIoUWop €ival duvaTd

va EKQPaOTEi ue TToIKiAoug TpoTToUG (Attardo 1994).

OT1rwg TTPOoKUTITEl ATTO TO (EXAMA 2) TO XIOUPOP £XEI TEOOEPIG BATIKOUG AEOVEG Ol
otroiol  dlakpivovralr og  Tepaitépw  uttodiaipécelg. O1  T€ooepig  Agoveg
atroteAoUvTal aTTd TO TIveUMQ, KEPI - dlaokédaon, yeAolotroinon, xiouuop. Ol
OIOQPOPETIKEG TTAEUPEG TOU XIOUUOP TOTTOBETOUVTAI HETALU TWV TECOAPWY agdvwv
avaloya pe TO TOU TaIpidouv TrePIooOTEPO. ‘ETOI TO Aoyotraiyvio Kal n
TIVEUMATWONG £K@pacn gival o KovTad oTov d&ova Trvelud, o XAEUAoUOg Kal O
OApPKAOPOG TTANCIAZouUV TTEPICOOTEPO OTOV GEOVA YEAOIOTTOINON, N avonaoia Kal n
IB1I0TpOTTiIa OTOV &fova XIoUPOoP Kal TO TTPOKTIKO aoTeio dnAadry TO AOTEi0 TTOU
yiveTal o€ KATTOIOV PE OKOTTO TN SIAOKEDAON KAl OUVABWG TTEPIEXEI Kivnon Tou
OWMATOG €ival MO KOVTA OTov agova KEQPI - dlaokEdaaon. O1 UTTOAOITTEG €VVOIEG
givalr duvard va TaIpIGEOUV O€ TTEPICOOTEPOUG aTTO £va GEoveg avAAoya HE TO

TTEPIEXOPEVO KQI TO OKOTTO TOUG.

AapBavovtag uttéwn TNV TTOAUTTAOKOTNTA TOU XloUpop €ival @avepd OTI gival
OUOKOAO va  TIPOKUWOUV  YEVIKA  OUUTTEPACHATA  OXETIKA  PE TNV
OTTOTEAECUATIKOTNTA TIOU €xEl OTAV  XPNOIPOTIoIEiTal OTn dla@ruion Kabwg
avaAoya e To €i00g Tou XIOUKOoP TTOU XPNOIYOTTOoIEITaI KABE popd gival duvaTtod va
TTPOKUWOUV Kal OIOPOPETIKEG AVTIOPATEIG.

2.2. Oswpieg OXETIKA UE TO XIOUPOP

YTapxouv TpelG BAOIKEG BewpPieg OXETIKA UE TOUG PNXAVIOPOUG TOU XIoUUOp, Ol
o1Toiol Ba ava@epBOUV Kal OE ETTOPEVO KEQPAAAIO, KAl OXETIKA UE TOV TPOTTO YE TOV
OTTOI0 TO XIOUPOp ETTIOPA OTOV ATTOOEKTN €VOG  dIA@NMUIOTIKOU  UNVUPOTOG
(McGhee 1974, Wicker, Barron and Willis 1980).

10
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2.2.1. Incongruity resolution theory (Bswpia AUong acuppwviag)

ZUPQWVa HE T OUYKEKPIUEVN Bewpia TO XIOUWOP TTPOKUTITEI PECA OTTO TNV
TTAPOUCiacn KATOOTAOEWV Ol OTIOIEG TTAPOUCIAfouv duoapuovia PEeTagu Toug
TIPOKOAWVTAG €KTTANEN OTOV ATTOOEKTN TOU dIAPNUICTIKOU PNVUPOTOS. To Atopo
TTAPOKOAOUBWVTOG Wia XIOUPOPIOTIKA Sla@rpIion dnuIoupyEi TTPOODOKIES yia TNV
eEENIEN TNG dla@AuIONG - PeE BAON TTPONYOUPEVEG TOU EPTTIEIPIEG OE QAVTIOTOIXEG
KATAOTAOEIGC - Ol OTIoiEG OPWG €pyovTal OE QvTiBeon ME TO TI TTPAYMOTIKA
eTTakoAouBei oTn Slo@AuIoN HYE OTTOTEAECHO va TTPOKAAEiTal €KTTANEN Kal va
KEVTPIETAI TO EVOIAPEPOV TOU KATAVOAWTH. TN CUVEXEIQ TO ATOMO TTPOCTTABEI va
KATAvONOEl TNV QOUPQWVIa TTOU TTapatnpEital otn dIa@APION KAl OUCIAoTIKA N
avTOPOIBA TOU TTOU aOXOAABNKE pE auTr €ival n IKAvoTToinon TTou VIwBel dTav
eEnynoel TN ouykekpiyévn ducappovia. Tn oTiyun TTou T0 ATodo Ba €MAUCEl TNV

QOUMQWVia TTou €Xel TTapaTneEnBei TOTE £x€l avayvwpioel Kal avTIANgBei  Kal To

XIOUhop TNG dlagpriuiong.

MNa mmapddeiypa, pia dia@nuion Tmou TTpowbei pia pdpka chips kal 10 Béua NG
QVOQEPETAl O€ €va ETTIONKO OTPATIWTIKO GUPPBOUAIO KaTd Tn SIAPKEIA TOU OTTOioU
€vag ouvTayuaTapyns eu@avifeTal va KAEBEI KpUQAa éva TTOTOTAKI OTTOTEAED Mia
TEPITTTWON OTnv oTroia  PBpiokel epappoyry n Bewpia TTOU  ava@EPONKE

Trapamavw.®

To X10UhOp TTOU TTPOKUTTITEI HECQ ATTO KOTAOTAOEIG SIOQPOPETIKEG PETAEU TOUG Eival
yvwoTo kal ws “Ah - ha humor” (Behrens/GroBerohde 1999) kaBwg TTPOKUTITEI

péoa atrd Tnv €TTiAuCN TNG dIAPOPAG TTOU UTTAPXEI OTN dIaPUIoN.

2.2.2. Superiority/Disparagement theory (Bewpia avwTtepdTNTAG/SUCPRHIONG)

Katd Tn ouykekpiuévn Bewpia To XIoOUPOP XPNOIUOTTIOIEITAI O€ dia SIa@AMIoN WE TO

va duoQnUEi Kal va €IpWVEUETAl XAPOKTNPIOTIKA (TT.X. TO XPWHA, TN QUAR ) evog

% Dana L.Alden, Ashesh Mukherjee & Wayne D.Hoyer,(2000), “The effects of Incongruity, Surprise and
Positive Moderators on Perceived Humor in Television Advertising”, Journal of Advertising , Summer,
Vol.XXIX,No2,p.2

11
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aTOPOU 1} MIOG OpAdag ATOPWV TTou Oev €ival 1BIAITEPA ATTOOEKTOI OTO EUPUTEPO
KOIVWVIKO OUVOAO TTPOKOAWVTAG £TO1I TO YENIO Kal dNUIOUPYWVTAS aioOAuaTa
avwTeEPOTNTAG OTO UTTOAOITTO KATOVOAWTIKO KOIVO. AUTO TO €idOG  XIoUuOop
TTapaTnEeital Kal PeETaiu @iAwv 1 akOPa Kal OTO iBl0 TO GTOPO TO OTTOI0
EIPWVEUETAI TOV €AUTO TOU (QUTOCOPKAOWOG) VW gival ywwaoTd Kal wg “Ha-ha
humor” (Behrens/Groerohde 1999).

2.2.3. Release theory (Bswpia atreAeuBEPWONG)

ZUP@WVA PE TN CUYKEKPIYEVN Bewpia To XIOUPOP XPNOIUOTTIOIEITAI YIO VA EUTTVAOEI
TO0 ATOMO, Va TO DIEYEIPEI KAl VO TO KAVEI va VIWOEl EAEUBEPO, va Eepuyel atTd Ta
TETPINPEVA KOl YEVIKOTEPA ATTO TNV KABNUEPIVOTNTA TTPOKOAWVTAG Wia euxdpioTn
aioBnon (Kline 1907, Mindess 1971, Rapp 1947, Berlyne 1972). To xioUuop o€
auTtr TNV TIEPITTTWOoN atrodideTal P€oa atmd AoyoTraiyvia, Ta OTToia UTTOPEl va
EXOUV TTOAAEG QOpPEG TTEPIOOOTEPEG QTTO Mia epunveieg, KABwWG Kal péoa atmod

METAPOPEG.

12
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KE®AAAIO 3 - TO XIOYMOP >TH AIA®HMIZH

H xpnoiygotroinon tou XioUpop 0T OIOPAMION WG PEOOU ETTIKOIVWVIOG PE TOV
KatavoAwTr €Xel yvwpioel 1diaitepn atrixnon. “2to 450 Etioio Aiebvég PeoTIBAA
Alapnruiong oTmig Kavveg (45th Annual International Advertising Film Festival), T0
otroio Trpaypartotroinnke oTig 26 louviou 1998, o Michael Conrad TTpéedpog NG
dIaPNMIOTIKAG eTaIpiog Leo Burnett ammokaAuwe 611 72 ammo 1ig 100 KaAutepeg

" To xioUhop €ival aTTOdeKTO TIAéOV OTO

Alopnpioeig TTepIAGUBavav  xiouuop.
XWPO TNG dlapruiong Kabwg éxel kepdioel TO evOIAPEPOV TOOO TWV KATAVOAWTWV
000 KOl TWV dIaPNUIOTWYV. ATTOTEAEI OE €va PYOAEIO TO OTTOIO ATTAITEI IBIAITEPN
TTPOCOXA OTN XPAon Tou, KaBwg utTtdpyel N TOavoTNTa N SIA@AMION VA ETTIPEPEI
Ta OoKpIBWG avtiBeTa amoteAéopara ammd  E€KEiva OTA OTTOIO ATTOOKOTIEI O

dnuIoupydG TNG YIA TO TTPOIGV OTO OTTOI0 AVAPEPETAL.

3.1. Xioupop Kail KouAtoupa

Otav éva Tpoidv armreuBiveral o pia TANBWpa xwpwv, N dIAENUICTIKA
eEKOTpaTEid  PTTOPEl va gival dIEBVAG, CUYKEVIPWVOVTAG KOIVA OnueEia atmmd tnv
KOUATOUpQ, TIG aieg, Ta OTePeSTUTTA Kal TNV 10€0Aoyia Tou KABe Aaou. XTnv
TTEPITTTWON, OuwWg, TTou dev gival duvard va dnuioupynBei pia Koivh oTpaTnyikn
AOYyw TwV TTONITIOUIKWY SIAQOPWV TTOU ETTIKPOTOUV PETAEU TWV XWPWV, TOTE N
dlapriuion Ba  TIPETTEl VO TTPOCAPHOCETAl  OTIG TOTTIKEG KOUATOUPEG KOl

IB1ITEPOTNTEG TOU KABE TTOAITIONOU.

H ouxvérnTta pe tnv oTroia 10 XIoUPop eu@avifetal otn dla@Apion Kabwg Kal o
TPOTTOG YE TOV OTTOIO XPNOIUOTTOIEITAI OXETICETON APECA PE TIG agieg, TNV IGEOAOYIa
TIG CUUTTEPIPOPEG, TIG TIPOTIMACEIG KAl YEVIKOTEPA TNV KOUATOUpa KABe Aaou. Ta
IDIAITEPA XOPAKTAPIOTIKA yVWEIoHATA TTOU OKIAYPAPOUV TNV TTPOCWTTIKOTNTA Kal
YEVIKOTEPQ TO TTPOPIA TWV ATOPWY KABE XWwpag TTapoucialouv diagopES aAAd kal
OMOIOTNTEG METAEU TOug. ATIO O0Q avagépdnkav TTapaTTavw  PTTOPEi va

13
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utrooTnpixOei OTI N KOuATOUpPQ, oI TTapaddoelg Kal n 16eoAoyia Tou KABe Aaou
eTTNPEACEl ONUAVTIKA TNV avTiAnyn Tou yia TO XIOUPOP Kai T Onuacia Tou
YEYOVOG TO OTT0i0 KaBopIdel TO BaBUSG TTOU TO XIOUPOP CUMPMETEXEI OTN OIA@ANION

aAAG e1TioNg KAl TOV TPOTTO UE TO OTTOI0 CUVOEETAI PE TO TTPOIOV TTOU dlapnuideTal.

‘Epeuva Twv Weinberger kai Spowts (1989) atmmokdAuywe OTI O TNAEOTITIKEG
dlapnuioelg o1 Hvwpuéveg TMoOAITEIEG  ETTIKEVTPWVOVTAI TTEPICCOTEPO  OTNV

TTANPo®SpNON atrd OTI o1 dlagnuioelg otn MeydAn Bpetavia.

MoIoTIKA £peuva - CUVEVTEUEEIS - YAAAwV creative directors (1993) utrooTnpiCel 6T
éva atd Ta BACIKG XAPAKTNPIOTIKA TNG YAAAIKNAG Sla@ruiong gival 0TI TTPOCPEPEI
XI0UHOp. ZTIG YOANIKEG dlapnuicelg To Xioupop TTPORAAAETaI €iTE YE TPOTTO OXI
IDIAITEPA KOAOKEUTIKO OOKAPOVTAG i0WG  GAAOUG AOOUG OTTWG YIa TTAPAdEIY A
TOUG QUEPIKAVOUG KATAVAAWTEG  €iTE Péoa atmd ouvOUaOoPO i evaoAlayr Aégewv
TTPOKAAWVTAG EUxApIoTn aioBnon.® Emiong peAétn Twv Biswas ,Olsen kai Carlet
(1992) avdueoa o€ YAAAIKEG KAl QUEPIKAVIKEG EVTUTTEG DIQPNUICEIS TTEPIODIKWV
uttooTnpPiCel OTI o1 YOANIKEG OIOPNUICEIC OTTOOKOTTIOUV TTEPIOCOTEPO OTO VA
OUYKIVAOOUV TO KOIVO XPNOIMOTTOIWVTAG XIOUPOP N EPWTIONS TTPOKAAWVTAG £TOI
ouvaIoONUATIKR QOPTION, EVW QVTIOETA OI AUEPIKAVIKEG DIAPNUIOEIS EVOIAQEPOVTQI

KUPIWG OTO VA TTAPEXOUV 00O TO duvATOV KOAUTEPN TTANPO®OPNON.

Mapd&AAnAa o1 Alden, Hoyer kai Lee 10 1993 Trpayuatotroincav €peuva n oTroia
apOpPOUCE TO XIOUMOP OTIG TNAEOTITIKEG OIAQNUIOEIS TWV TIAPOKATW XWPWV:
Kopéa, leppavia, Taidavdn kar Hvwueveg I'Io)\lTaiac;.9 Ta armroreAéopara g
épeuvag £0eIEav OTI TO XIOUPOP € OAEG TIG dla@nuicelg aveEdpTnTa aTTo TN XWea
oTnv otoia autég TTpoBdaAlovTav, akoAouboUuoe pia YeEVIKR) OKEAETIKK) OOuRA
avagopika pe TN dladikaoia pEéoa atrd TNV OTroia TO MAvVUMA £QTAvE OTOV
KatavoAwTr). To akpIBEG OUWG TTEPIEXOPEVO TWV XIOUMPOPIOTIKWY Sla@nuicewv
TTPOCaPUOLOTAV  OTA XOPOAKTNPIOTIKA TNG KOUATOUpag KA&Be Aaou Tr.X. Mia

7 http://www.leoburnett.com/content/news/1998/06-26-pr-00.html
¥ http://web.utk.edu/~retaylor/FRENCH.HTM
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dlapriuion TPORaAE TTEPICOOTEPO TOV aATOMIKIONO (individualism), evw avTiBeTa
Mia GAAn TOv KOAEkTIBIOMO (collectivism) avaAoya pe Tn Xwpa OTnv oTroia
avaepotav  (1r.X. O HIMA €xouv €vTovo OTOUIKIOTIKO XOPAKTHPA, EVW Ol XWPES

TIG Aciag - TaUAGvdn - diakpivovTal yia To GUAAOYIKO TOUG TIVEUUQ).

3.2. XioUupop Kal_ETMIKOIVWVia

H diopAuion yia Tnv €mTEUEN Twv OTOXWV TNG XPNOIYOTTOIE pia TTAnBwpa
MEBGOWV TTpooéyyiong Tou KatavaAwTth. To xioUpop atmoTeAei pia amd TIg
TEXVIKEG AUTEG, N OTToia €XEI TN OUVATOTNTA VA ETTNPEALEI TN CUPTTEPIPOPA TOU
KatavoAwTr). Tlapd Ta euepyeTIKA aTTOTEAEOUATA, OPWG, TIOU JTTOPEI va
TIPOKUTITOUV  OTTO  Mid  XIOUUJOPIOTIKY  dIA@rUIOT, UTTAPXOUV  TTEPITITWOEIG

TTPOIOVTWY OTTOU TO XI0UOp &€ BewpEiTal TO TTI0 KATAAANAO PECO ETTIKOIVWVIOG.

3.2.1. Xioupop Kai TTpocoyn armévavT oTn dlagriyion

To 1Mo onuavTikdé XapakTNPEIoTIKO TOU XI0UHOP €ival N IKAvOTNTA TTOU TO OIAKPIVEI
VO TTPOKOAEI TO €vOIa@EPOV TOU aTOPoU. AKOUN Kal Béuarta Ta oTroia ae GAAN
TTEPITTTWON Ba ATav adid@opa yia ToV KATavaAwTr) To XIoUHop €XEl TV IKAVOTNTA
vVa Ta TTOPOUCIAdEl JE TETOIO TPOTTO, WOTE va KEPBIoOUV TO evOlaPEPOV Tou. To
XIOUMOpP KeVTPICEl TNV TTPOCOXNA TOU KATAVOAWTH Kal Tou dnuioupyei Tn didBean va
TTapakoAouBrioel oAOKANPN TN dI0PrPIoN TTPOKEINEVOU VO KATAVOROEl TTANPWGS TO
MAVUHA IKQVOTTOIWVTAG £T01 TNV TTEPIEPYEIN TOU. 2€ €VA XIOUUOPIOTIKO PRVUUA TO
atroTéAeopa gival ouxvd ammpOBAETITO Kal acuvriBioTo atmo Ta KaBligpwpuéva,
YEYOVOG TTOU OnMIOUPYEl TNV €TTIBUNIO OTOV KOTAVOAWTA va aoxoAnBei pe T1o
OUYKEKPIUEVO MAVUPO Kal va To emegepyaoTei péxpl va To KatoAdBer. H
IKAvOTTOiNON TTou aTmoAAuBAvEl O KATAVOAWTHG KOTAVOWVTAG TNV oudia Tou
MNVUPOTOG €ival Kal N avTapolfr) Tou yia To XPOvVOo Kal TV TTPOCOoXH| TTou dIE0e0e

atrévavT oTtn dla@ruion.

’ Dana L. Alden, Wayne D.Hoyer & Chol Lee, (1993), “Identifying Global and Culture — Specific
Dimensions of Humor in Advertising: A Multinational Analysis”, Journal of Marketing, Vol. 57, No 2
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O1 x1IoUupopIOTIKEG dlapnuicelg yivovTal 1D1aiTEpa aiIoOnNTEG OTOV KOTAVOAWTA
KePOICOVTAG YE HEYAAUTEPN EUKOAIQ TNV TTPOCOXK TOU O€ CUYKPION PE SIaPNUIOCEIS
Ol OTIOIEG XPNOIMOTTOIOUV JIAPOPETIKEG TEXVIKEG TIPOOEYYIONG TOU KOIVOU
(Lammers et al. 1979, Madden and Weinberger 1982, Weinberger kai Gulas
1992). MNevikGTEPQ O BIOPNUICEIG TTOU TTEPIEXOUV TO OTOIXEIO TOU XIOUPOP, A TOU
epwTiIopoU 1 KaAAigpyoUv éva @IAIKO KAiga (dnAadny dlapnuioelg o1 oTToieg
OUYKIVOUV Kal TTPOKaAoUV cuvaioBrjpata) dnuioupyoulv TTio BETIKY €IKOVA OTOV

KATAVOAWTK) OTTO EKEIVEG OI OTTOIEG DEV £XOUV TETOIO TTEPIEXOUEVO.

MeAéTeg 01 otTOiEG TTPaAyYPaTOTTOINONKAV O€ dlagnuioelg atmo Teplodika (Madden
kal Weinberger 1982), oe TnAeoTrTikéG dlapnpioeig (Stewart kai Furse 1986) kai
dlapnuioeig padiopwvou (Weinberger kai  Campbell 1991) amédeigav 611 10
Xloupop KePDICEl TNV TTPOCOXN TWV KATAVOAWTWY. Ta ouutrepaocuaTa Twv
TTaPaTTAvW MEAETWV evioxUuovTal Kal atrd atroyelg emoTtnuévwy  (Madden kai
Weinberger 1984). MNapdAAnAa épsuva e BEpa “To xioupop otn dlaruion Kai n
emidpacn Tou oTNV TTPOCOXI TWV KaTavaAwTwy” (Speck 1987) atrokdAuwe OTI oI
XIOUMOPIOTIKEG DIAPNUICEIGC 0 OUYKPION ME PN XIOUPOPIOTIKEG dla@nUicEIg gival
MO OTTOTEAEOUATIKEG OTO VA TIPOOEAKUOUV TO €VOIAPEPOV TOU KATAVAAWTIKOU
KoivoU. O1 PEAETEG TTOU ava@EPBnKav TTAPATTAVW CUPTTANPWVOVTAl KAl atro
akadnuaikég €peuveg (Powell kar Andresen 1985, Zillmann kai GAAor 1980), evw
agicel va onueiwBei 611 o1 Bryant kai Zillmann (1989) émreira amd  a&loAdynon 1ng
utTdpxoucag BIBAIoypa@iag KATEANEav OTO CUPTTEPOACHA OTI TO XIOUPOP ETTIOPG

BETIKA OTNV TTPOCOXH TWV KATAVAAWTWV.

Oa Tpémel va emonpaveel 0TI yia va gival emTUXNUEVN MIA XIOUPOPIOTIKA
dilapriuion Bacikr TTPOUTTOBEON aTToTEAEI va CUVOEETAI TO XIOUPOP AUECA WPE TO
TTPOIOV OTO OTTOI0 AVOPEPETAI KABWG Kal PJE TO OTOXO TTOU BEAEI va eTTITUXEL. TNV
QavTIOETN TTEPITTTWON, OTTOU TO XIOUPOP XPNOIJoTroiEiTal pévo amiwg yia va
O100KeDALEI XWPIG va EUTTNPETET KAVEVA OUCIAOTIKO OKOTTO, TTApd TO YEYOVOG OTI
KePDICel TO evOIAPEPOV TOU KOIVOU OTNV OUdia AEIToupyei apvnTIKA KaBwG TO KOIVO
ETTIKEVTPWVEI TNV TTPOCOXH TOU TTEPICCOTEPO OTN  dIOPAMION KAl OXI OTO OTO

TTPoIGV TToU TTpowBEITal.
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3.2.2. Xioupyop Kai Katavonaon Tou unvupaTog

Ava@oplikd pe Tnv €mmidpacn TOU €XEl TO XIOUMOP OTNV TIPOCOXN TWV
KATAVOAWTWY Ol ATTOWEIG KOl Ol EPEUVEG TEIVOUV va OUYKAivouv. Agv I0XUEI OUWG
TO D10 KQI OTNV TTEPITITWON TNG OXEONG TTOU UTTAPXEI AVAPECT OTO XIOUPOP Kal
TNV Katavonong Tou pnvupartog, KabBwg Ta atroteAéoparta edw dev gival TOOO

Eekdbapa.

‘Epeuveg TTOU OTTOOEIKVUOUV OTI TO XIOUMOP €EVIOXUEI TNV KATAVONON TOU
dla@nuIoTIKOU pnvuparog (Stewart kai Furse 1986, Duncan, Nelson kai
Frontczak 1984, Weinberger kai Campbell 1991, Zhang ka1 Zinkhan 1991)
£€pxovTal o€ OUYKPOUGT ME QVTIOTOIXEG MEAETEG OI OTTOIEG UTTOOTNPICOUV OTI TO
XloUpop €mdPA apvnTIKA oTnv Katavénon tng diagAuiong (Brown kai Bryant
1983, Cantor kai Ventor 1980, Gelb kai Zinkhan 1986, Lammers ka1 GAAo11983,
Sutherland kai Middleton 1983).

H un UTTapén OUYKEKPIYEVWY CUUTTEPACHATWY Yia TO POAO TTou TTaiel TO XIoUPOopP
OTNV KAtavonon Tou huNVUPoTog e€nyeital atrd TO YEYOVOG OTI UTTAPXOUV TTOIKIAOI
TTapAyovTeG ol oTToiol KaBopifouv TN BETIKA i apvnTIKr oxéon Tou XIOUPOP WE

TNV Katavonon Tou Pnvuparog.

To €idog TOU XIOUPOP TTOU XPNOIKOTIOIEITAI O€ Wia dlagripion oTav TTPOKEITAl VIO
odTIpa, KwUwdia i ouvaioBNUaTiKO XIOUPOoP £XEl TTIO BETIKA ATTOTEAECUATA OTNV
Karavonon Tou PAVUPOTOG O€ OUYKPION MPE Hia PN XIOUUPOPIOTIKY dia@ruion.
AvTiBeTa, 6TaV pia XIOUPOPIOTIKN dla@ruIon TTEPIAAPPBAVEI TTVEUUOTWOES (EEUTTVO)
XIoUJop, TO OTToio TTBavOeTaTa VO £XEl TTEPICOOTEPEG ATTAITACEIS WG TTPOG TNV
Katavonon Tou atmmo Tov KATavoAwTh (HOPQWTIKO TTTEDO, TIVEUNOTIKO ETTITTEDO,
EUoTpOYia, ypriyopn avTiAnwn 1A Kol YEVIKEG YVWOEIS), €ivar duvard va
dnuioupynBei olyxuon oTnv KaTavonaon TnG atd TO KOIVO PE ATTOTEAEOUA Va gival

AlyOTEPO £TTITUXNUEVN OTTO pia PN XIOUPOPIOTIKN dlagruion (Speck 1987).
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MapdAAnAa, o BaBudg oTov OTIoI0 TO XIOUPOP OXETICETON WE TO MAVUMA Kal
KAT'ETTEKTOON TO TTPOIGV TToU TTPORAAAETaI aTTO pia dia@ruion TTaifel onUAvTIKO
POANO OTnV Katavonon Tou pnvupatog amd Tov KaTavoAwTtrh. Otav uttdpxel
apUOVIKA oUuvdeon kKai oAAnAe¢dpTtnon METALU xioUPop Kal pnvUPOTOG, ME
QATTOTEAECPA TO XIOUUOP VA YiVETAI QvOTTOOTIOOTO TURUA auToU, n Karavonon mng
dlapruIong yiveTal ge HeyoAUTEPN €UKOAIQ Kal avean. AvTiBeTa 6Tav 1o XIo0UPoP

aTTOTUYXAVEl VO OoUvOEDEI OpyavIKA PE TO PAVUUA KOl XPNOIYOTTOIEITal ATTAWG KOl
MOVO yIa va TTPOCEAKUCEl TNV TTPOCOXH TOU KOTAVAAWTK, TOTE ATTOMOKPUVETAI
a1rd Ta BACIKO vONua Tou PNVUPOTOG Kal gival duvartd va TTPoKaAéoel oUyxuon

oTnv karavonon tng diagruiong (Weinberger kai Gulas 1992).

3.2.3. Xioupop ka1 avakAnon pynvuuarog (recall)

H Bswpia 611 TO XI0UUop ouvTeAEi 0TO va BupdTal TTI0 EUKOAX O KATAVOAWTAG Hia
dlapriuion otav TepIAauBaveTal o auTh €Xel OEXTEI MEYAAN KPITIK KABWG Ol
QTTOYEIG TTOU ETTIKPATOUV TTAVW OTO OUYKEKPIUEVO BEua ouykpouovTal PETALU
TOUG. YTTAPXOUV EPEUVNTEG TTOU £XOUV EKPPACEI AvTiOETN yvwpun ammo Tn Bewpia
TTOU avamTuxOnke Tponyoupévwg (Lammers, Leibowitz, Seymour «kai
Hennessey, 1983) evw dAAol emiotruoveg (Key 1988, Shang kai Zinkhan, 1991)

gival cUP@WVOI PE TN OUYKEKPIPEVN Bewpia.

Mo avaAutikd o Key (1988) ekTiud OTI 01 XIOUPOPIOTIKEG EVTUTTEG OlIAPNMICEIG
evioxUouv BeTikd Tn duvaTtdtnTa TOU OTOPOU va EavagEPVel OTn UV Tou
dlapnuiceIg TTou €ixe Ol TTI0 TTPIV, VW TNV idla dtroyn uTTooTrPIEav Kal ol Shang

kKal Zinkhan (1991) ava@epOuevol OPJwG O TNAEOTITIKEG  XIOUMOPIOTIKEG

dIaPNUIoEIG.

3.2.4. Xioupop Kai TTEIoTIKOTNTA

Eivar duvard va utrooTtnpixBei 611 TO XI0UPOP €XEl TTEICTIKOTATA KAl ETTOPEVWG
OIaB£TElI TNV IKAVOTNTA va ETITUXEI AAAQyT) OTrn CUPTTEPIPOPA TOU KATAVOAWTH, OXI

OMWG oNUAvTIKOTEPN aAAayr aTTd €KEiVN TTOU PTTOPEI va TTPOKUYEI OTAV OTTO MIa
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dla@ruIon aQaipedei TO XIOUPOPIOTIKG PAVUPO Kal uloBeTnBei éva 1o cofapd

MAVUHQ.

H Ouvaun Tou O100€TEl pia XIOUPOPIOTIKA Sla@AuIon OTOo va TreiBer Tov
KaTavaAwTr yia TO TTPOIOV TO OTTOI0 UTTOOTNPICEI OE QaiVETAI va €ival HEYAAUTEPN
a1rd eKkeivn TToU £XEI pia pn xioupoploTikr diaruion (Duncan and Nelson 1985,
Geld and Zinkhan 1986, Madden and Weinberger 1982). H Tmapamdvw
IaTTiIOTWON €VIOXUETAI KOl ATTO TTAAQIOTEPEG £PEUVEG  OTTOU  TTPOKUTITEI TO
OUUTTEPACHA OTI €Va XIOUMOPIOTIKG PAVUMA gival o TTEIOTIKO atrd €va uivuua
oTo otoio €ivalr €kdnAo To aiocBnua Tou @OBou, OxI OUWG TTEIOTIKOTEPO OE€
oUyKpIon PE TO 010 pAvupa TOo OTToio €xel dlaTuTTWOEI oTnV 1Mo Gofapr Tou
ekdoxH (Sternthal kar Graig 1973, Brooker 1981, Duncan 1979, Gruner 1976)."°

MapdAAnAa o1 Weinberger kai Gulas 10 1992, £mema amd PeAETN TNG
BiBAloypagiag TTOU a@opd €PEUVEG TTOU TTPAYUATOTTOINONKAV OXETIKA HE TO
XIOUOP UTTOOTAPIEAV «OTI Ol XIOUPOPIOTIKEG DIAPNUICEIS WG TTPOG TNV TTEIBW TTOU
QOKOUV OTOV KATAVOAWTA dev 0dnyouv TTAVTIA O€ CUYKPITIKA TTAEOVEKTAUATA O€
oxéon ME Wn XloupopioTikéc dlagnuioeic».'’ Emiong umdpxouv Kkai peAéTeC
(Stewart & Furse 1986) oUp@wva pe TIG OTTOIEG TO XIoUPop dev €xel eTTiOpaACN

oTnv TTEIBw TNG dIoPruIoNG.

AKOUN £PEUVEG TTOU EVTACOOVTAI OTOV TOPEQ TOU marketing Kail TnNgG €TTIKOIVWViaG
OEV KATOAAYOUV O€ OUYKEKPIMEVA CUNPTTIEPAOUATA WG TIPOG TN duvVATOTNTA TTOU
€XEI TO XI0UPOop va TreiBel A OxI TO KATaVAAWTIKO KOIVO yia TO Privupa Kabwg Ta
atroteAéopara Toug dOev gival koiva. H TTapatmavw mmapatipnon egnyeitar amoé 1o
YEYOVOG OTI n dUvaun TTou €XEl TO XI0UPOP va TTeiBel Tov KaTavaAwTh KaBopileTtal
a1rd pia TTANBWpPa TTaPayOVTWY OTTWG: O CUCXETIOPOG i OXI TOU XIOUPOP ME TO
SIOPNUIOTIKO MAVUMA, TO QUAO TOUu KOTavoAwTh (yuvaika - Aavdpag), n

TTPONYOUMEVN AVTIANWN TOU KATAVOAWTH YIa T JAPKA TOU TTPOIOVTOG K.a. AKOMN

' Stephen D. Perry,(1997), “Using Humorous Programs as a Vehicle for Humorous Commercials”, Journal
of Communication, Winter, Vol.47, No.1, p. 21
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avaloya pE TO €i00OG TOU XIOUPOP TTOU XPNOIYOTIOIEITAlI O€ Wia dla@Auion Eivai
duvatd va eTTnPeaoTei N TEIOTIKOTATA Tou Sixwg OUWG va €xel KABoPIoTE TTOI0 A
TTola €idn €ival ekeiva TToU evioxuouv TTepIoodTepo TNV TelBw (Weinberger kai
Gulas 1992).

‘Epeuva 1Tou d1gnxOn o padiopwvikég diagnuioeis (Weinberger kai Campbell
1991) utrooTnpilel 611 dla@nuicEIg OTTOU TO XIoUPOop O CUVOESTAV PE TO PMAVUMA
gixav Aiyétepn meIBW atrd P - XIOUPOPIOTIKEG dlapnuioelg. ETrimTAéov dia@nuioeig
OTIG OTIOIEG TO XIOUMOP HTAV AVATIOOTIOOTO KOUMATI TOU MNnvUpATOG Eixav
TTEPIOOOTEPN TTEIBW OTNV TTEPITITWON TwV low involvement - feeling Trpoidvtwy
o€ OUYKPION PE KN XIOUPOPIOTIKEG dIAPNUIOEIG, OXI OJWG KAl OTNV TTEPITITWON TWV
high - involvement - feeling TtpoidvTwy O6TTOU T aTTOTEAEOPATA ATAV QVTIOETA.
MapaAAnAa agilel va onueiwBei 0TI TO apOevIKO QUAO @aiveTal va atroAauBavel
TTEPIOTOTEPO TIG XIOUMOPIOTIKEG DIAPNUIOEIG KAl DEXETAI KAT ETTEKTACT MEYAAUTEPN
emMidpacn wg TTPOG TNV TTEIBW TTOU PTTOPEl va €xel pia diaeriuion (Lammers Kai
GAAo1 1983).

AKOUN n TEBW TTOU €x€l TO  XIOUWOP O¢€ Mia dla@pruion Kal KATETTEKTAON N
ATTOTEAEOPATIKOTNTA TOU ETTNPEACETAI KOl ATTO TNV APXIKI avTiAnyn TTou €XEl O
KATaVOAWTAG yIa TO TTPOIOV TTou dlagnuideTal. EAv o KatavoAwTAg €XEl ATTO TIPIV
Mia B€TIKR €IKOVA OTO JUAAG TOU yIa TO TTPOIGV, TOTE Wi XIOUPOPIOTIKA dlagruion
Ba evioxUoel TNV €IKOVA QUTH AKOUQ TTEPICCOTEPO Kal Ba £XEl TTIO TTEICTIKO POAO
a1rd pia pn XioupopioTiKh dia@Apion. AvTiOeTa, €av n apyIkr avTiAnyn Tou
KATavoAwTr yia TO TTPOoidv €ival apvnTikh, pia dia@ruion pe xiouuop Oa civai
AlyéTepO atroteAeopaTikh amd pia diaeruion Xwpig xioupop (Chattopadhyay kai
Basu 1990)." Me Bdon Tov Tapomdvw OXoAlaopd Ba  pTTopousE  va
utTooTNEIXBEl OTI OTNV TIEPITTTWON TTOU Jia dIAQAMICN OTTOCKOTIEI OTO va

evioxuoel Tnv Ndn KaAr eKéva Tou €xouv Ol ToToi KaTavoAwTég (loyal

" Thomas W. Cline,(1999), “The Joint Impact of Humor and Argument Strength in a Print Advertising
Context: A Case for Weaker Arguments”, Psychology & Marketing, January, Vol. 16, No. 1, p. 70

"> Amitava Chattopadhyay & Kunal Basu,(1990), “Humor in advertising: The Moderating Role of Prior
Brand Evaluation”, Journal of Marketing Research, November, Vol. XXVII, p.475
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consumers) yia €va OUYKEKPIPEVO TTPOIOV I va UTTEVBUNIoEI OTO KOIVO TO TTPOIOV

auTé TOTE N XPNOIYOTTOINON Tou XIoUuop Ba ATav 1I6aVIKr).

3.2.5. Xioupop kal aglomoTia TG TTNYAS

‘EPEUVEG OXETIKA PE TO XIOUUOP Kal KOTA TTO0O auTtd evioXUeEl 1) OXI TV a&loTTiIoTia
NG TNyNg Oev éxouv KatoAAgel o€ ouykekpigéva atroteAéopata. ‘Epeuveg
OXETIKEG PE TN Slo@ruIon aAAG Kal HEAETEG O OTTOIEG diaTTpayuatevovTal BEpaTa
TToU BEV agopoUv Tn dla@ruion uttoaTnpifouv 6T gival TBavo TO XIOUPOoP va unv
evioxuel Tnv aglomoTia TG TnNynRs. O TTapamdvw OXOAOONOG CUPTTANPWVETOI
Kal atrd TG amowelg Twv Madden kai Weinberger 1984, Weinberger kai Spotts
1989.

3.2.6. Xioupop kai apéokeia (liking)

H &trown 10U €XEl ETTIKPATAOEI OXETIKA PE TO XIOUPOP Kal TO KATA TTOCO auTO
evioxuel 1o BaBud apeokeiag Tou KATAVOAWTH aTrévavtl otn dia@riuion givai
BeTikr). H BiBAIoypagia Tou marketing evioxuel Tnv TTapatmdvw Bswpia KaBwg
uTTOOTNPICEI OTI TO XIoUPOP evioxUel Oxl pévo To BaBud apeokeiag atrévavtl oTn
dlapriuion (Belch kai Belch 1984, Gelb kai Pickett 1983, Duncan kai Nelson
1985, Speck 1987) aAAG kai To BaBud apeokeiag amrévavT otn pdpka (Gelb kai
Pickett 1983, Gelb kai Zinkhan 1986, Duncan kai Nelson 1985).

To va apéoel pia dia@AuIon 0To KATavaAwTIKO KOIVO gival duvaTto va BewpnBei wg
évag amd TOuG PaOIKOTEPOUG  TTAPAYOVTEG TIou  TTpoodiopifouv  Tnv
ATTOTEAEOPATIKOTNTA YIAG BIAPANIONG. XTNV TTEPITTTWON AOITTGV TOU XIoUPOP Eival
duvatd va utrooTnpixBei 0TI epoOooOvV evioxuel TO PaBud apeokeiag Tou
KATAVOAWTK) €VIOXUEI KAT ETTEKTACT KAl TNV ATTOTEAEOPATIKOTATA TNG dIAPANIONG
(Biel kai Bridgwater 1990, Haley kai Baldinger 1991).
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3.2.7. Xioupop Kai didapkeia

O1 améyelig ava@opika Pe Tn OIAPKEID TTOU £XEl Mia XIOUPOPIOTIKA Ola@Apion
TToikiAouv. Eival yevikd atrodekTod OTI pia dia@APIon PE TO TTEPACHUA TOU XPOVOU
@OBeipeTal. To evdIaPEPOV TTOU OUYKEVTPWVEI TO TTPWTO BIACTNPO TTOU YiveTal
YVWOoTH 01O €upUl KoIvd xaveTal oTadlakd, KabBwg o1 KatavaAwTeg apyifouv va
ouvnBifouv Tn ouykekpiyévn dla@ruIon Kal va un viwbouv Tnv idia guxapioTnon
Kal atrOAQuUOn. 2TnV TTEPITITWON TWV XIOUPOPIOTIKWY OIOPNUICEWV O Kivouvog
givar Mo €kdnAog Kabwg, €pOCOV 0 KATAVOAWTAG yvwpioel Tn Sla@APIon Kal
KATAVONOEl TO JUCTHPIO TOU XIOUPOPIOTIKOU PNVUPOTOG, TTaUEl va viwBel Tnv idia
EKTTANEN, va €XEl TNV idla TTEPIEPYEIO KOl VO avTIOPA atrévavTi OTn dIaQAuIon UE
ToV i010 evBoualaoud OTTwg TNV TTPWTN Qopd. H TTapatmdavw Bewpia épxeTal o€
ouyKpouan ME TIG aTTOWEIG EIBIKWY OTN dIA@AUION Ol OTToi0lI UTTOOTNPICOUV OTI Wia
XIOUUOPIOTIK SIOQrUIoN WTTOPEI va gival avBeKTIKT) 0TO XPOVO OTTWG OUVERN yia
TTapadelyua e TIG dla@nUIOTIKEG ekoTpateieg Twv Miller Brewing (1994) kai

Budweiser."®

3.3. XioUpop Kal pEoA ETTIKOIVWVIAC

To péoo emKoIvwviag TTou Ba xpnoIPoTToINBEi yia yia XIoUUopIoTIKY dla@ANIon
atroTeAEl éva onuavTIKO TTapdyovTa O OTIoiog KaBopilel katd €va peyaAo
TT0000TO TNV €mmTUXia TnG. Oplouéva péoa €TIKoIVWVIag TTANPoUV KOAUTEPQ TIG
TTPOUTTIOBECEIC  TTOU  OTTAITOUVTAl  YIO VO AEITOUPYAOEl TO  XIOUPOP  TTIO
QATTOTEAEOPATIKA KAl VA QTACEl OTOV KATAVOAWTHA dIATNPWVTAG avaAloiwTa Ta

XOPAKTNPIOTIKA TOU KOl YEVIKOTEPQA TO KEPI KAI TN CWVTAVIA TTOU TO XOPAKTNPICEL.

Mtropei Aoimmév va utrooTnpixBei o1 pia dia@ripion TTPORAAAEl KaAUTEPA Ta
TTAEOVEKTAMATA TOU XIoUPop OTav eival TNAEOTTTIKA 1) padiowvikr) (Madden kai
Weinberger 1984). H tnAedpaon kai 710 padidgwvo €xouv Tn duvardétnta va
METAdIOOUV OTOV  KATAVOAWTH) TO XIOUHOPIOTIKO pAvupa TG  dia@rAuiong

avaAAoiwTo Kal (wvtavd péoa armd ouvouaouod €IKOvag, Kivnong Kal fXou aTnv
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TTEPITITWON TNG TNAEOPAONG KAl JOVO AXOU OTNV TTEPITITWON TOU PadIOPWVOU OE
ox€0on Pe GANa péoa eTTIKOIVWVIAG OTTOU o1 dlaPnuicElg TTapouaiddovTal JE TTIo
oTaTIKI) Hop®r. AKOAoUBoUV n eEwTepIKA dla@ruIon (aPiceg) Kal Ta TTEPIOBIKA
ONMEIWVOVTOG MEYAAN dIA@OPA O€ TTPOTIUNCT OUYKPITIKA PJE TRV TNAEOPOON Kal TO
PadIdPWVO, €vwW apvnTIKh €ival n €KOva TTou €xel dnuioupyndei yia TN
XPNOIYOTTOINGN TOU XIoUhop Ot epnuepideg kai direct mail, kaBwg BewpouvTal ol
AlyOTEPO  KOTAAANAEG pEBODOI yIa  XIOUUOPIOTIKEG  dlagnuioelg. Mtropei  va
uttooTnpixBei Aomrév OTI N TNAEOPacn Kal TO PAdIOPWVO CUYKEVTPWVOUV TO
MEYOAUTEPO apIBud dlapnuicewy KaBWG TIG XPNOIMOTTOIOUV TTI0 OUXVA OTTO T
TePIodIKA (Weinberger kai dAAo1 1995).

H ouvaioOnuatikr) @oépTion evog atduou ETEma atrd TNV TTapakoAoubnon evog
TTPOYPAUMATOG TI.X. TNAEOTITIKOU eTnpedlel T O1dBgon pe Tnv otoia Ba
QVTIMETWTTIOEI O KATAVOAWTAG Ta dIA@NUIOTIKA dIAgiypaTa TTou yivovTal Katd Tn
OIGAPKEIQ TOU OUYKEKPIMEVOU TTPOYPAUUATOG. TO TTAPATTAVW CUPTTIEPACUA EXEI
emBePaiwBei  eptTEIpikG (Mattes kai Cantor 1982) evw gival duvaTto va 1oxUEl Kal
avTioTpopa. OTwg eival katavontd €va TPOypauua Tr.X. OTnV TNAEOPOON HE
euxapioTo r O1aokedaoTIKO Bépa Ba €xel BETIKA €TIOPACN OTIG XIOUPOPIOTIKES
dlapnuioeig TTou TTapePBAaAAovTal KaTtd TV TTPOoROAR Tou. MNa va utTdpxel OPwG
QuTA N au@idpoun oxéon Baocikr TPoUTTOBeon atmoTeAei TO yeyovog 1600 TO
TTPOYPAUHUA OCO Kal o1 dlapnuioelg va KaANiEpyouv Tnyv idia di1dBeon 01O KOIVO.
‘Eva mpdypaupa he TTOAU coBapr] Bgpatoloyia oe auvOuaoud Pe pia dla@ruion
TTOU OKOTTO €Xel va TTPOKOAECEl TO YEAIO Kal va Olaokeddoel To Koivo de Ba

ETTIPEPOUV TA ETTIOBUUNTA ATTOTEAECUATA.

3.4. Xioupop Kal TTOAITIKA

To yeyovog OTI TO XIOUPOP €XEI TNV IKAVOTNTA VA ETTNPEEACEI TN CUUTTEPIPOPA TOU
ATOMOU QTTOTEAEI ONUAVTIKO KivnTPO yia Tn XPNOIKMOTToiNON TOU OKOUA Kal O€

TTOAITIKY) SI0@rUIon. Av Kal 01 €PEUVEG TTOU €XOUV TTPAYUATOTTOINGEI TTAVW OTO

" James Poon Teng Fatt,(2002), “When Business Can Be Fun”, Management Research News, Vol. 25,
No.1,p.42
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OUYKEKPIPNEVO Bépa cival trepiopiopéveg, ol Johnson - Cartee kai Copeland
(1991) ekTmipoulv 6T 15 - 20% TnG apvnTIKAG TTOANITIKAG dIA@NNIONG TTEPIEXEI
oToIX€Eia XI0UPOp OTRV TTPOCTTABEIa TNG VA ETTNPEEACEI TNV KOIVA yvwpn. AgiCel va
onuUEIWBEl OTI TO XIOUPOP TIOU XPNOIMOTTOINOBNKE OTNV  ApvNTIKI TTOAITIKA

SlapApion akohouBolUos Tn Bswpia The Sucerpiong (Disparagement Theory).™

EmmpocBeta 1o 2000 1600 0 Ralph Nader 60o kai o George Walker Bush
XPNOIUOTIOINTAV XIoUHop OTIC Slapnuiceic Tous.' OTrwe Rdn éxel avagpepdei To
XIOUMOPp OUuvOEETal AUECO ME TNV KOUATOUpO Tou KGBe Aaou. H Ttrapatmdvw
diatrioTwon armoteAei Tn Bdon TTévw oTnv otroia Ba TTPETTEl va oTnpifeTal n
TTOAITIKN dIA@AMION OTAV TTPOCTTABEI TNG VA TTPOCEYYIOEI TNV KOIVA YVWHN PECW
TOU XIoUpop. To xIoupop oTnV TTOAITIKN €ival ATTaPAiTNTO VA aTTOdIdETAI UE TETOIO
TPOTTO WOTE VA AEITOUPYEI CUPPWVA PE TA IBIAITEPA TTOMITIONIKA XOPAKTNPIOTIKA

TOU KGOt Aoou.

3.5. Xioupop Kal rpoidv

H xpnoigotroinon Tou XloUuuop oOTn OIAQAPION TIPOTIMATAI TTEPICOOTEPO YIA
OPIOPEVEG KATNYOPIES TTPOIOVTWYV EvavTi KATTOIWV AAAwv. Kai autd cupBaivel yiaTi
TO XI0UMOP OKPIBWG eTTEIBN dnUIOUPYEi hIa euxdploTn didBeon péoa atmo 1o yEAIO
Kal YEVIKOTEPO T Onuioupyia acTeiwv KataoTdoewv, Bewpeital 0TI Asmoupyei
KOAUTEPA OTAV QTTEUBUVETAI O KATAVOAWTIKA KUpiwg TTpoidvTa XaunAng agiag
(fast moving consumer goods) r} kal TTPOIGVTA yia Tnv €TMAOY TWV OTIOIWV O
KATavaAwTnG O OEiXVEl HEYANO EVOIAQEPOV KOl OE CUPUETEXE! IDIAITEPA EVEPYA OF
auTAv (low involvement goods) (Weinberger kai Gulas 1992). AvriBeta otav
TTPOKEITaI yia dlapk ayaBd, Biounxavikd TTpoidvTa ) TTpoidvTa uwnAig agiag
OTTOU aTTraITeiTal yia 1Mo cofapr PEBOdOG TTPOCEYYIoNG TOU ayOPACTIKOU KOIVOU
TO YlIoUpop O¢ Bewpeital wg n TTAEOV KATAAANAN €TTIAOYH aTTO TOUG BIa@NUIOTEG.

'* Glenn W. Richardson Jr., Dr. Amy E. Japerson,(2001), “Connecting with What’s Inside of People’s
Heads: Humor and Culture on Political Advertising”, Paper prepared for the 97" Annual Meeting of the
American Political Science Association, 30 August - 2 September, p. 2

"> Glenn W. Richardson Jr., Dr. Amy E. Japerson,(2001), “Connecting with What’s Inside of People’s
Heads: Humor and Culture on Political Advertising”, Paper prepared for the 97™ Annual Meeting of the
American Political Science Association, 30 August - 2 September, p. 8
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To idlo ptropei va utrooTnpiXBei Kal yia TNV TTEPITITWON TWV UTINPEECIWY TT.X.
TpaTeCIKEG UTTNPETIES (DAvela, auoifaia KEQAAAIA, TIIOTWTIKEG KAPTES), AOPAAEIES
yia TG otroieg n dia@Auion Adyw Tng 101aiTEPNG QUONG Toug Ba TIPETTEl va
dlakpiveral ammd coBapdTnTa, eIAKpiveia kal duvaTd emixeipuaTa. MNMap’doAa autd
UTTAPXOUV Kal UTTNPECIEG OTTWG Via TTAPAdEIYHA Ol TNAETTIKOIVWVIEG, OTIG
dla@nuUIicEIg Twv OTToIWV €xel TTapaTtnEnBei ouxvda n utrapén XIoUPoP HIAg Kail n
@uOon TNG UTINPECiag €ival TéTola TToU ETTITPETTEI T Xprion Tou. ETmiong, o€
dlapnuiceig TTou agopouv guaicBnTa BEuara OTTWG yia TTapadelyua TTPoRARPaTa
TTOU TIPOKUTITOUV OTNV TPIiTN NAIKKIA, KATOTTOAEUNON QPVNTIKWY KOIVWVIKWY
QAIVOPEVWY OTTWG T VAPKWTIKA, O OAKOOAIOWOG, n Bia, Kal YeVIKOTEPA OE€

JIAPNMICEIG NE KOIVWVIKO PIVUUA TO XIOUUOP ATTOPEUYETAI VA XPNOIUOTIOIEITAL.

3.6. XioUpop Kal KATavaAWTAG

H atmodoxn 1mou £x€l To XIoUPop oTn dia@nuion atrd T0 KATAVOAWTIKO KOIVO €ival
ouvaptnon TOIKIAWV TTapayoviwy OTTwG To QUAO, N nAKKia, TO HOPPWTIKO
eTTiTTeEd0 TOUu aTOMOU K.a. Neapd ATouA, apOEeVIKOU QUAOU PE UWPNAO HOPPWTIKO
emimedo BewpouvTal wg €T TO TTAEIOTOV TO KAAUTEPO KOIVO YIO XIOUMOPIOTIKES
dlapnuioeig. To veavikoé Koivoé 1o oTToio atroTeAei To Tredio evdiagpépovTog (target
group) TwvV TTEPICCOTEPWV TTPOIOVTWV TTOU TTPOWBOoUVTal ATTOOEXETAI EVOEPUA TIG
XIOUMOPIOTIKEG DIAPNMICEIG, EVW TO idIO 10XUElI Kal yid Ta ATopd ME uywnAo
MOPQWTIKO €TTITTEDO KABWG £XOUV TNV IKAvOTNTA Va £TTeEEpyAlovTal TTIO YPryopa

TO MAVUMQA TNG dIo@AMIoONG Kail va avTIAapBdavovTal o €UKOAQ TO vonua Tng.

MNa 1o €dv UTTApyEl OIAKPION WG TTPOG TNV QVTIMETWTTION TOU XIOUUOP OTTO AVTPEG
Kl YUVaiKeg Ta ouptrepdopara dev gival EekdBapa. YTTApXouv €PEUVES Ol OTTOIEG
OUM@WVOUV pe Tnv Traparrdvw drmown (Stewart - Hunter 1985, Whipple kai
Courtney 1980), evid GAAeg peAETEG eival avTiBeTeg Kal utrooTnpiouv OTI dev
uTTapxel dlapopd oTov TPOTTO PE TOV OTToI0 avTIAauBdavovTal To XIoUUop OTIG
dlapnuiceig o1 Avipeg OUYKPITIKA pe TIG yuvaikes (Madden 1982, Shama kai
Coughlin 1979, Southerland kai Middleton 1983). O1 épeuveg TTou uTTOOTNPICOUV
OTI Ol XIOUUOPIOTIKEG OIAPNUIOEIG €XOUV PEYOAUTEPN QATTOTEAECUATIKOTNTA OTAV
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atreuBuvovTal oe avipeg (Madden kai Weinberger 1982, Lammers kai GAAoI
1983) épxovTal o€ cupQwvia pe Tn Bewpia 0TI TO XI0UPOP £TIOPA BIOPOPETIKA OE
AvOPEG KAl YUVAIKEG.

To maparmdvw Bfua €xel TTPoKUWEl atTmd TO YeEYOVOG OTI OTIG dlaPnUIicEIg
xpnoigotrolouvTal didpopa €idn xioUuuop £OETIKO (aggressive), epwTiKO (sexual),
EIPWVIKO (irony), xIOUPOP TIOU TIPOKUTITEl QMO OUOAPMOVIa KATAOTACEWV
(incongruous) oTo k&Be éva amd Ta otroia eival duvatd To apoevikd GUAO va
avTIOPA dIAPOPETIKA atrd 1o BNAUKOS. MNa TTapddelypa £XEl ETTIKPATACEI N ATTOWN
OTI 01 AVTPEG AVTATTOKPIVOVTAI TTEPICOOTEPO O€ dlIAPNUICEIG OTTOU TO XI0UPOpP gival
emMOETIKO (aggressive) A epwTiKO (sexual) evw avTiBeTa ol yuvaikeg @aiveTal va

ocixvouv peyahltepn TTpoTiunon oTo agnenuévo (absurd) ) To incongruent
Xloupop.

Kai otnv Trepimtwon Opwg TTou pia diagruion TepIAaUBAvEl XIOUPOP PE EPWTIKO
UTTOVOOUEVO, €AV O dNPIOUPYOS TNG E€ival YUvaiKa KAl TO XIOUPOPIOTIKO YAvVUUd
éxel OlaTUTTWOEI pe TETOIO TPOTTO WOTE va ATTEUBUVETAI Of YUVAIKEG, N
OUYKEKPIYEVN dlapAuion eival duvard va €xel €TMTUXiIO OTO YUVAIKEIO QUAO.
2nuaocia €xel TO uvupa TG d1IAQrUIONG va YTTOPEI va ayyiCel Tn YUVAIKEIa OKEWN
Kal avTiAnyn Twv TTPayPATwV WG TTPOG TO CUYKEKPIMEVO BEPA KATI TTOU i0WG YIa

Mia yuvaika diagnuioTpia va gival TTI0 EUKOAO va TO ATTOdWOEl O€ Wia diagruion.

Kal Ta dropa 6pwg TG Tpitng nAiag €ival duvatd va avtidpdoouv BeTIKG
QTTEVAVTI O€ Mia XIOUPOPIOTIKA dla@rpion, epdoov BERaia o TPOTTOG TTPOCEYYIONG
gival dIaPOPETIKOG ATTO eKEIVOV TTOU £QapudleTal 0Ta veapd Atouda. To xiouuop
TTOU TTPOKUTITEI PEOA aTTO CAPKAOMO 1 TO YEAIO €1 BAPOG KATTOIOU WTTOPEI va
Bpiokel avTamrokpion o€ éva VEAVIKO KOIVO, Bev gival OPMWG N TTIO ETTITUXNMEVN
pEBOBOG TTPOCEAKUONG aTOUWY PEYOAUTEPNG NAIKIag. Ta wpiya droua amrolnTouv
MIO TTIO EUYEVIKA KAl a@npnuévn €KQPAON Tou XIoUPop n oTroia gival duvarto va
TIPOKUTITEIl PECA OTTO YPAPIKOUG OIAAOYOUG, XOPITWHEVOUG OXOAIOOUOUG Kal
¢Eutrva Aoyortraiyvia (Wolfe 1998).
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MapdAAnAa, 6TTwg £xel dN avagepBei, N KOUATOUpa Tou KABe AaoU eTTNPEACE! UE
TN O€IpA TG TOV TPOTIO HPE TOV OTIOI0O TO ATOMYO QVTATTIOKPIVETAI KAl QvTIOPd
amévavTtl OT0 Xloupop. Ta dropa eivalr duvatd va QVTIMETWTTIOOUV Wia
XIOUMOPIOTIKI SIA@AMION KAl va TNV EPUNVEUCOUV WE TEAEIWG BIAPOPETIKO vonua
avAAoya PE TO TTONITIOPIKO TOUG UTTORABPO Kal TO KOIVWVIKO TTEPIBAAAOV H€Ca OTO
otmoio €xouv avatrtuxBei. ETriong, TTOAMKOI Kal ©OpnOKEUTIKOI  TTAPAYOVTEG
emnpeddouv e€icou TV amodox n amoppiyn Miag dla@nuiong ammd Tov
katavaAwTn (Weinberger kai Gulos 1992).
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KE®AAAIO 4 - TO XIOYMOP KAI H ANTIOTEAEZMATIKOTHTA
TOY 2TH AIA®HMIZH

Mapd 10 yeyovog OTI TO XIOUPOP XPNOIKOTIOIEITaI € JeydAo BaBud otn dlagruion
Kal €x€1 KaBIEpWOET WG éva aTrd Ta PEOA TTPOCEYYIONG TOU KATAVOAWTIKOU KOIVOU,
N OTTOTEAECPATIKOTNTA TOU WG ETTIKOIVWVIAKN PMEBOSOG gival KATI TO OTTOI0 AKOUQ
au@ioBnTeital. H ouykekpipgévn diaTTioTwon O@EiAETal OTO yeyovog OTI OE Mia
XIOUHOPIOTIKA dla@ruion cival TToANoi TTapAyovTeG o1 OTToioI TTapePPBaivouv Kal
ETTNPEACOUV PE TN OEIPA TOUG TO JIAPNUIOTIKO MIVUPA PEPIKOI ATTO TOUG OTTOIOUG
ava@EéPONKAV OCUVOTITIKA OTO TTPONYOUUEVO KEPAAQIO. MoAAoi PeEAETNTEG OTNV
TTPOCTTABEIa TOUG va TTPOCOIOPICOUV TN OXEON TOU XIOUUOP HE TOUG OIAPOPOUG
TTOPAYOVTEG TTOU TO ETINPEACOUV  TIPAYUATOTTOINCAV €PEUVEG OTTO TIG OTIOIEG
EXouv  TTPOKUWEl afidAoya CUUTTEPACHOTA  YIad TO  XIOUMOp Kal TNV

QATTOTEAECPATIKOTATA TOU OTN dlIOPrUION.

4.1. Mnyaviouoi xioupgop - TutTtoAdvyio Speck - uarpa PCM

O1 Harlan E.Spotts, Marc G.Weinberger kai Amy L.Parsons T10 1997
TTpayuarotroincav épeuva Pe BEPA TNV ATTOTEAECUATIKOTNTA TOU XIOUUOP OTTWG
auTr) KaBopileTal avaAoya PE TO UNXAVIOPO ToU XIOUPOP TOV OTTOI0 XPNOIUOTTOIET
n dianuion, 1o Babud olvdeong Tou XIOUPOP PE TO TTPOIOV 1 T dia@riuIon Kal
TENOG TO €i0OG TOU TIPOIOVTOG TTOU XpnolhoTroiEiTal. Agiel va onueiwBei 0TI ol
Mnxaviopoi Tou xlouupop eivalr Tpeig: affective, cognitive kai interpersonal
(McGhee 1974, Wicker, Baron and Willis 1980). Me tov 6po affective mechanism
EVVOEITAI OTI TO XIOUPOP XPNOIMOTTOIEITAI VIO VO EUTTVACEI TO ATOUO, Va TO OIEYEIPEI
Kal va 1o KAvel va viwaoel EAeUBePO, va EePUyel aTTd Ta TETPIMPEVA KAl YEVIKOTEPA

a1Té TNV KABNUEPIVOTNTA, TTIPOKAAWVTAG Wia euxdpioTn aicbnon.
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2TNnV TEPITTTWOoN Tou interpersonal mechanism 10 XI0UPOP ATTOTEAEI TO HECO PE TO
OTTOI0 TO ATOUO UTTOPE va viwaoel OTI gival KOAUTEPO a1rd  GAAa dTopa, KaBwg
XPNOIYOTTOIEITAI HE TETOIO TPOTTO, WOTE VA TIPOAYEI TO AioOBNPA TNG AVWTEPOTNTAG
TéMNog oTav yivetal Adyog yia cognitive mechanism AauBdaverar uttown n dour Tou
dla@NUIOTIKOU  unvuparog, OnAadn e€dv uttdpyxouv oToixeia EKTTANENG TTOU

TTPOKUTITOUV ATTO KOTAOTACEIG OI OTTOIEG O CUUPWVOUV PETAEU TOUG.

4.1.1. TuttoAéyio Speck

H karnyoploTroinon 1Tou ava@épbnke TTaPATTAVW €XEI YiVEI OTTODEKTA Kal aTTO TOV
Speck (1987,1991), o0 oT0I0OG OCUNUTIAPWOE TNV  TTOPATTAVW Bewpia
utrooTnpifovtag 6t n PéBodog Tou incongruity resolution, dnAadr Tng etmiAuong
NG dIAPOPAG TTOU UTTAPXEl QVAPECO OE OUO TTEPITTITWOEIG TTOU eV TAIPIACOUV
METAEU TOUuG aTmO TOV KatavaAwTr (cognitive mechanism), n péBodog arousal
safety (affective mechanism) ka1 n ué6odog humorous disparagement, dnAadn 10
XIoUJop TToU TTPOKUTITEI €1 BApog katrolou (interpersonal mechanism), eivai

duvaTto va TTPOKOAECOUV XIOUUOP.

Emiong o Speck &iékpive 10 XioUpop ava@opikd pe 10 Babud cuoxETiong Tou
(humor relatedness) pe tn dla@Auion og Tpia eTimeda: intentional, structural kai
thematic. O 6pog intentional relatedness agopd T oxéon TOU XIOUPOP ME TO
pAvupa. Alokpivetar o€ dUo TEPITTTWOEIG: humor dominance kai message
dominance. ZTnVv TTPWTN TTEPITITWON TO XIOUKOP UTTEPIOXUEI TOU UNVUPATOG KAl N
a@aipeon Tou atmo Tn dia@ripion Ba dnuioupynoel JeydAo TTPORBANUa Kabwg auth
oev Ba gival TTAéov kartavonTr. AvTiBeTa, otn deUTEPN TTEPITITWON €ival TO PvUua
TTOU ETTIKPOTEI TOU XIOUUOP KAl ETTOPEVWG, €AV agaipedei To xloupop, & Oa
UTTAPEEl KATTOIa OUVETTEID, KaBWG n dla@Auion Ptropei va oTabei kal povn Tng.
Image - focused &iapnuioceig, dNAadr dIAPNUICEIS OI OTTOIEG ETTIKEVTPWVOVTAI
oTNnV €IKOVa A Tov TTPOQPOPIKG Adyo, TTou Trepiéxouv Kai information - focused
dIAPNMIOCEIG, Ol OTTOIEG £XOUV WG KUPIO OTOXO TOUG VA TTAPEXOUV TTANPOPOPNON

OTOV KOTAVOAWTA VYIa T TEXVIKA XOPOAKTNEIOTIKA i TNV TIU TOU TIPOIOVTOG,
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QATTOTEAOUV TTEPITITWOEIG OTTOU TO PAVUNA UTTEPIOXUEI TOU Xloupop. Me Ttov 6po
structural relatedness evvooupe Tn ox€on Tou XIOUPOP MPE TA dIAQOPA PEPN TOU
gnvupaTog, evw avrioTolxa n évvola thematic relatedness a@opd 1 oxéon Tou
XIOUMOPp UE TO TTEPIEXOPEVO TOU MPNVUMATOG KAl KAT'ETTEKTAON TO TIPOIOV TTOU

dla@nuiceTal.

4.1.2. MAtpa PCM - Product Color Matrix

MapdAAnAa, €vag akOun TTapAyovTag TTou BewprnBnke OTn CUYKEKPIUEVN EPEUVQ
OTI ETTNPEACEI TNV ATTOTEAECUATIKOTNTA TOU XIOUPOP Eival TO €idOG TOU TTPOIOVTOG
T0 oOToio xpnoiyotroigital otn diaeruion. MNa T1n  diggaywyr KoAUTEPWV
oupTrEpacdaTwy  Xpnoigotroienke n uATpa PCM - Product Color Matrix
(Weinberger, Campbell kai Brody 1994) (ZxApa 3), n omoia €xel TTOAA KoIva
onueia pe 10 poviéAo FCB - FCB Planning Model (ZxApa 4), 10U €ixXe
avatrTuxOei o piv atmd Toug Vaughn (1980,1986), (Berger 1981), Foote, Cone
kal Belding. H yAtpa PCM  &iaxwpiCel Ta 1poidvia 0 TECOEPIG KATNYOPIES
UTTOOEIKVUOVTAG KATTOIO XOAPAKTAPIOTIKA YVWPIOPOTA TTOU OUYKEVTPWVOUV Td
TTPOIOVTa TTOU QVIKOUV 0€ KABE Katnyopia kal Ta otroia TTpétel va AauBdavovTal
utTown oTn dnuioupyia piag diaenuiong. O dIaxXwPICPOG TwWV TTPOIOVTWV YIiVETaI
ME Bdon TO KOOTOG, TOV KivOUVO TTOU AVTIMETWTTICEI O KATAVOAWTAG OTNV aTTOPAOT
TOU VO OTTOKTAOEl éva TIPOIOV  KOBWG Kal To Katd 1méco éva TTpoidv OBa
XpnoigotroinBei yia va €guTTNEETACEl KATTOIO AEITOUPYIKA avAykn 1 yia va
IKAVOTTOINOEl ouvaioOnuaTikd Tov KATAaVOAWTH Kal va TOV KAVEI VO EKPPAOTEI

eAeUBepQ.

Emiong, kaBe kartnyopia TpoidévTog avTITTPOOWTTEUETAlI OTTO £va XPpwWHa (AEUKO,
KOKKIVO, JTTAE Kal KiTpIvO). 'ETO1 UTTAPXOUV Ta AEUKA TTPOIOVTA OTA OTTOIO AVIKOUV
Ol HEYAAEG OIKIOKEG OUOKEUEG (Yuyeio, koudiva, TTAUVTHPIO K.4. ), OI QOQAAEIEG,
KATTolo auTtokivnTa, €EOTTAIONOG ypa@eiou Kal YEVIKOTEPQ TIPOIGVTA Ta OTToia
KOAUTITOUV AEITOUPYIKEG AVAYKEG Kal gival uwnAoU KivOUvou ouvhBwg Adyw Tng
TINAG Toug. ETTiong, otn deUTePN KATNyopia AVAKOUV Ta KOKKIVA TTPoiovTa Ta

oTToia €ival Kal autd uywnAou KIVOUVOU Kal O KATAVOAWTAG atro@acifel va 1a
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QTTOKTAOEI KATOTTIV OPKETNG OKEWNG, OTTWG KAl Ta AEUKA TTPOIOVTA. 2Ta KOKKIVA
mpoidvta TepIAapBdvovTal Ta KoAd pouxa, Ta MOvTépva  afeooudp, Ta
KAAAUVTIKA, KOOMNPATA, OTIOP QUTOKIVNTA, HOTOOIKAETEG KAl YEVIKOTEPA T
TIPOIOVTA EKEIVA TTOU EKPPACOUV KAl AVTITTPOCWTTEUOUV €va ATOPO WG TTPOG TO
OTUA Kai TNV €IKOva TTou BEAEI va TTpoBAAEl TTPOG Ta €Ew. ZTNV TPITN KATNYOpPia
QVNAKOUV TO UTTAE TTPOIOVTA OTA OTToia TTEPIAQPPBAVOVTAI TA ATTOPPUTTAVTIKA, €idn
KaBapiopou yia To OTIiTI, Ta TTPOIOVTA TTPOCWTTIKAG @PovTidag (0d0ovVTOKPEUQ,
000vTORoUPTOa, OTOUATIKO SIGAUNA), N XAPTIKA UAN Kal YEVIKOTEPA TTPOIOVTA TA
OTTOI0 KOAUTITOUV MIKPEG AEITOUPYIKEG QVAYKEG, €ival YaunAou KivOUVOU Kal n
aTTOKTNON TOUG TTOTEAEI CUVABEIQ yIa TOV KATAVOAWTH KOBWG atmoTeAoUV ayopEg

pouTivag.

TéNOG OTnv TETOPTN KOTNyopia avikouv Ta KiTpiva ayaBd n otmréktnon Twv
OTTOoiWV CUMPBOAICEl pia piIKpA avTapoIfr 1 kal eTTBpAaBeucn Tou eautol pag. lMNa
TTaPAdEIyUa N ATTOAQUOT) YIOG OOKOAATAG O€ Hia OEOONEVN XPOVIKN OTIYUR MTTOPEI
VO aTTOTEAEI £va PIKPO dWPO YIa TOV idI0 TOV KATAVOAWTH. ZTNV KATNyopia auTh
QVINKOUV TTPOIOVTA XOPNAOU KIvOUVOU n ayopd TwV OTIoIWV YOG KOAUTEPEUEI TN
01G0eon, dev gival OpwG T600 ONUAVTIKA OCO Ta KOKKIva ayaBd. Eival kupiwg
TIPOIOVTA AVECEWV KOl EUKOAIOG yvwoTd w¢ convenience goods. Ta KiTpiva
ayaBd ek@palouv  XOPaKTNPIOTIKA yVWEIOPOTA TOU aTOUOU Kal n ayopd Toug
givar ayopd poutivag KaBWwg ouxvd n ommoKTNOon Toug Eival OTTOTEAEOUQ
ouvnBeiag. TETola TTpoidvTa €ival Ta yAukd, n umipa, Ta TTOTd, Ta TOlyApa, Td

OVOKG K.O.

4.1.3. Zuutrepaopuara

2KOTTOG TNG £peUvag ATaV va €EETACEI TNV OTTOTEAECHATIKOTNTA TOU XIOUUOP O€
évTutreg dlagnuioeig AauBdavovtag utréwn 1o TUTTOAOYIO Tou Speck og cuvduaoud
Me TO poviého PCM.  Amé tnv €peuva TTPOEKUWE OTI OI dlo@nUicEIS TTou
XPNOIYOTTIOIOUV XIOUPOP OTA TTEPIODIKA ava@EPOVTAl KUPIWG O€ KiTpiva TTpoidvTa
KOBWG eKEI ONUEILVOUV TN PEYOAUTEPN ETTITUXIO, EVW AVTIOTOIKN TTPOOTTA0EIa Ba

MTTOPOUCE VA YiVEl KOl JE TO AEUKA TTpOoIdVTa. ETTiong, 0 unxaviopdg Tou XIoUhop
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TTOU QAVNKE VA €ival O TTIO ATTOTEAEOUATIKOG OTIG TTEPICOOTEPESG DIAPNMICEIS Eival
TO XIOUPOP TIOU TIPOKUTITEI OTTO  OIOQOPETIKEG METALU TOUG KATOOTACEIG
TTpoKaAwvTag dnAadr incongruity based - humor. Avag@opikd he 10 Katd 1600 1O
XloUpop ouvdEeTtal he Tn dla@npion, n €peuva £6€IEE OTI OTIG EVTUTTEG DIAPNUIOEIS
gival TTPOTINOTEPO TO MAVUPA va UTTEPIOXUEI TOU XIOUPOP KABWG @aiveTal OTi
AEITOUpPYEi TTI0 ATTOTEAECPATIKA OTO va KEPDICEl TNV TTPOCOXN KOI OE OPIOUEVEG
TEPIMTTTWOEIG OTO va Tn Olatnpei. MNa 1ta Asukd Ttpoidvia eivar duvatd va
xpnoigotroinBouv diagnuioceig o1 oTroieg atnpifovral otnv ikéva (image - based)
 otnv TAnpo@odpnon (information - based), evw yia Ta Kitpiva TTPOIGVTQ
TTpoTIHOUVTAI OI BIaPNUICEIS TTOU OTNPICOVTAl ATTOKAEIOTIKA OTnV €lKOva (image -
based).

4.2. Cognitive mechanism kai amroTEAECUATIKOTNTA X10UIOP

O1rwg  avagépbnke Kkal OTnv  TTPonyoupevn  €pguva, UTTApXouv  SId@opol
MNXOVIOUOIi TOU XIOUPOP TTOU XPNOIYOTIOIoUVTal OTN dIAQANION, £vag atmd autoug
givalr o cognitive mechanism oTtov otroio evidooetal n pEBOdOG incongruity
resolution ocUu@wva pe Tov Speck (1991). ZTnpICduEVOl OTNV TTAPaTTAvW Bewpia
ol Dana L.Alden, Ashesh Muckherjee kai Wayne D. Hoyer avémTtuéav éva
MOVTEAO TOU XIoUpop (EXAMaA 5) oTnv TNA€OTITIKA dIa@AUION CUPPWVA WE TO
OTTOI0 TTPAYMOTOTTOINCAV €pEuva PE OKOTTO Tn OlEEaywyry CUUTTEPOACHATWY Yia
TNV  OTTOTEAEOUATIKOTNTA TOU. Tda XOPOKTNPIOTIKG TOU MOVTEAOU  TTOU
Xpnoigotronenke €xouv wg €EAG: ApXIKG og pia dia@ruion uttooTnpideTal OTI
ETTIKPOATEI aOUPQWvia HPETAEU TWV KATAOTACEWV Kal EIKOVWY TTOU TTAPOUCIALEI
Kabwg eival ataipiaoteg peTagu toug (degree of incongruity). Mia diagripion n
OTTOia XPNOIUOTIOIEI TOV TTAPATTAVW MNXAVIOPO TTPOKOAEI TOV KATAVOAWTH va
A0oe€l TNV aocupgwvia TTou TTaparnpeital. ATTé Tnv Katavonon g acuu@wviag
TTPOKUTITEI TO XIOUUOP YECA aTTd TV €KTiMNON Tou otroiou (perceived humor) o
KatavoAwTrg dlapop@uwvel pia otdon atévavt otn dioeruion (Aad - attitude
towards the advertisement).
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2Tnv  Tropatrdvw TTopeia  TrapepBAaAAovTal did@opol  TTaPAyovTEG Ol OTTOIOl
ETTNPEACOUV HE TN OEIPA TOUG TNV EKTIUNON TOU XIOUPOP ATTO TOV KATAVAAWTH] Kl
KATETTEKTACON TNV ATTOTEAEOUATIKOTNTA TOU OTO KaTd TTO000 TO Gtouo 6Ba
oxnuarioel pia BeTik otdon atévavt otn diagAuion. O1 TTapdyovTeG o1 OTToIOI
ETTNPEACOUV TNV ATTOTEAECUATIKOTNTA TOU XIOUHOP €ival TO TTOCO OIKEIA, yVWPIUN
gival oTov KaTavaAwTh N acup@wvia - avTtiBeon TTou TTapaTnpeital otn dlIa@AIon
(schema familiarity) n otroia kaBopilel pe TN o€IPd TNG TNV EKTTANEN (Surprise) TTou
auTég VIwBel TTapakoAouBwvTtag Tn diagAuion. H oxéon TTou uTTdpxel avaueoa
OTO XIOUMOP Kal TNV €KTTANEN €TTnpedleTal 0Tn CUVEXEID ATTO TNV TTPOCTTABEIa
TTOU KOTABAAAEl TO ATOMO yia va €MAUCEI TNV KATAOTOON aoUp@wviag (ease of
resolution) TTou TapaTnpeeital otn dla@AuUIon KaBwWwg Kal atmd TO0 UPOG TNG
dlapriuiong TO oToio pTTopel va gival TTaiyviwdeg (playful) 1 va ekTTéPTTEI
BaAtTwpn (warmth).

4.2.1. Zuutrepaopara

To o000 armroTeAeopatikd €ival TO0 XIOUPMOP OTAV TNAEOTITIKI dlo@rigion oTav
ETTIKPATOUV OI TTAPAYOVTEG Ol OTTOI0I AvVaPEPBNKAV TTOPATTAVW ATTOTEAEI TO OKOTTO
TNG OUYKEKPIUEVNG £PEUVAG TO OTTOTEAECPATA TNG OTToiag £0€1Eav Ta €€NG: OTaV O
KATAVOAWTNAG €ival APKETA EEOIKEIWPEVOG E TNV ACUP@PWVIA TWV KATOOTAOEWV

TTOU TTapouoIadel pia dia@Auion o PBaBUOG €KTTANENG TOU ATOUOU ATTEVAVTI O€
auTh) €ival TTOANU PEYOAUTEPOG ATT'OTI OTAV TIEPITITWON OTTOU N UTTApxouod
oikeIdTNTA €ival piIkpr. H umapén NG €KmANgnNg @Aavnke va KoAAEpyEi Kai
YEVIKOTEPA VA EVIOXUEI TO XIOUPOP OE OUVOUAOHO OPWG PE TNV UTTAPEN Kal GAAwV
TTOPAYOVTWY, OTTWG OTAV TO ATOUO UTTOPEI EUKOAX VA KATAVONOEI TNV ACUUPWVia
TTou €TIKpaTei oTn dla@Apion (ease of resolution) kai 6tav n dla@RuIon €XEl
éviova 10 OToIxEio TNG BaATTwPNG (Warmth) 1 €xel éviovo Traiyviwdeg (playful)
0U@og. H ékTTANEN atroTeAei éva atrapaitnTo £PYaAEio yia TRV TTapaywyr XIoUpop
TO OTTOI0 OUWG ATTO POVO Tou Bev gival APKETO yIa va TTPOKUWOUV Ta €TTIBUUNTA
QATTOTEAECPATA TOU XIOUPOP OTNV TNAEOTITIKN) dIA@rUION. ZTNV TTEPITITWON OPWG,
TTOU €TMIKPATOUV Kal GAAOI TTAPAYOVTEG, OTTWG CUMPAIVEI OTN OUYKEKPIPEVN

épeuva, n emmidpaon NG €KTTANENG €ival TTOAU TTIO €vTOvn OTO VA EKTIUFOEl TO
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GTOMO BETIKA TO XIOUPOP MIag Sla@rNIoONG KAl KATETTEKTAON VA TOU OPECEl N
dla@ruion Kabwg atrodeixOnke OTI UTTAPXElI BETIKOG CUCXETIONOG AVAUETA OTNV
EKTIUNON TOU XIOUPOP KaI TN OTACN TToU OIAUOPPWVEI O KATAVOAWTAG ATTEVavTI

otn Slaenuion (Aad - attitude towards the advertisement).

4.3. XioUpop KOl _TTPponyoupEvn EVIUTTWON Yyia TO Trpoidv (prior brand

evalution)

Emiong, €peuva n otmoia Trpayuartotroi|Onke amd Toug Amitava Chattopadhay
kal Kunal Basu kai dnpooieutnke 1o 1990 peAéTnoe 1o pOAo TTou TTaiel N ammown
TToU €X€l AON OXNUATIOEI O KATAVOAWTAG YIa dia gdpKa TNV OTToia yVwpidel TTpiv
o€l pia diagruion (prior brand evaluation) oTa amoTEAéOPATA TTOU OTTOOKOTTEI VO
QEPEI TO XIOUPOP WG TTPOG Tn oTAON Tou atopou atrévavti otn diagAuion (Aad -
attitude towards the advertisement), ammévavn otn pydpka (Ab - attitude towards
the brand), Tnv 1don yia ayopd (purchase intention), TN CupTIEPIPOPA TOU WG

TTPOG TNV £1IAoyr TNG Pdpkag (choice behavior).

4.3.1. Zuutrepaopara

Ta ouptrepdopara TnG épeuvag €0eigav OTI OTav UTTAPXEI ATTO TPV BETIKN
EVTUTTWON YIA Jia JAPKA TOTE N €TTIAOYI PIOG XIOUPOPIOTIKAG dla@riuiong gival o
OTTOTEAECUATIKN), KABWG auTr AeIToupyei o TIEIOTIKGE O OUYKPIOn ME [N
XIOUUOPIOTIKEG dlagnuioelg. AvTiBeta, 6tav n eviUTTWON TOU KATOVOAWTA €ival
a1rd TIPIV APVNTIKN N XIOUUPOPIOTIKA dla@riuion €ival KAAUTEPO VA OTTOPEUYETA,
Kabwg &g Bewpeital n o KATAAANAN emmAoyn. AgiCel va onueiwBei 011 amd Ta
ATTOTEAEOPATA TNG €PEUVAG OE PAVNKE VA UTTAPXEI GUEON £TTIOPACN TOU XIOUUOP
WG TTPOG TN OTACN TOU KATAVOAWTA aTTévavTi 0TN HAPKA, TNV TAoN yIa ayopd Kal
TNV €TTIAOYN ] OXI TNG NAPKAG, YEYOVOG TO OTTOI0 UTTODNAWVEI OTI Ol XIOUUOPIOTIKEG

dIaPNMIOEIG OEV UTTEPTEPOUV TTAVTA EVAVTI TWV PN XIOUKOPIOTIKWV.

34



To Xioupop ot Alagrjjion

4.4. Xioupop Kal avaykn via emegepyagia mAnpoopiag (need for cognition)

MapdAAnAa pia épeuva Tou Yong Zhang (1996) PeEAETNOE TIC OUVETTEIEG TTOU
TIPOKUTITOUV OTO XIOUPOP Kal €IBIKOTEPA OTNV IKAVOTNTA TOU va TrEiBel Tov
KATavVOAWTR OTaV QUTH €TTNPEEAZETAI aTTO TIG dIAPOPES TTOU TTAPATNPOUVTAI HETAEU
TWV aTOPWV WG TIPOG TNV avdykn, Tnv €mBuyia TTou viwBel To KABe éva va
KaTtaBAAAel TTpooTTaBela yia TNV €TTEEEPYQTia  pIag TTAnpoopiag 1 evog
epebiopartog Tmou déxeTal (need for cognition). H ouykekpiyévn épguva atnpideTal
oto povtéAo ELM - Elaboration Likelihood Model T1o otroio avamtiyxOnke atrd

Toug Petty & Cacioppo 10 1986.

4.4.1. Movtého ELM - Elaboration Likelihood Model

ZUp@wva e 1o povtého ELM, étav 1o dtopo emBupei Kal viwBEl IKavoTroinon Je
T0 va emeepyddeTal TIG TIANPoQopieg TTou OEXETAI Kal va agiohoyei Ta
ETIXEIPMATA  TTOU TOU TTPORAGAAOUV, TTPOKEIUEVOU VO TTEIOTEI TO OUYKEKPIPEVO
AGTOMO TTAVW o€ €va BEpa kal va aAAdgel Tn oTdon Tou TO PEYaAUTEPO BApog
TTpETTEl va 600¢ei oTn dUvaPn TWV ETTIXEIPNUATWY Kal OTO TTEPIEXOUEVO Toug (the
central route of persuassion). AvTiBeTa, yia TO GTOPO TO OTTOIO Bev €x€l TN BIGBECN
va a€loAoyNoEl ETTIXEIPAMATA KAl VO EKTIMACEI TTANPOQPOPIEG TTOU TOU TTAPEXOVTAI
gival apkeTA n UTTapén TTEPIPEPEIOKWY UTTOOEICEWV VIO va TTITEUXBEi aAAayr) oTn
otaon Tou (the peripheral route of persuasion). To xioUuop ouxva €xel BewpnOei
w¢ Mia Tepipepeiakn €vOeign Otav xpnolgotroisital otn dla@Auion Kabwg o€
OUVOEETAI OUCIAOTIKA PE TO BIAPNUICOUEVO TTPOIOV. ANEG TTEPIPEPEIOKES EVOEICEIS
TTOU TTaPATNEOUVTAI OTN JIAPANION €ival N CUPPETOXH EVOG YVWOTOU TTPOCWITOU
Il EVOG YONTEUTIKOU ATOPOU TTOU WTTOPEI VA ETTNPEEACEI PJE TNV TTAPOUTIA TOU TO

KATAVOAWTIKO KOIVO.

‘Evag KatavaAwTAg AOITTOV TTOU YiVETAI ATTOOEKTNG EVOG OIAPNUICTIKOU UNVUUATOG
EMKOAEITaI TNV KevTpIkr) 080 (the central route) | Tnv Tepipepeiaky 086 (the
peripheral route) yia Tnv €mmegepyacia Tou pnvupaTog avaAoya e TO TTOCO

MEYAAN gival N avaykn Tou yia agloAdynon kai ekTipnon mAnpogopiwv (high need
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 low need for cognition). H amé@aon Tou auTh €éxel AUECEG OUVETTEIEG OTO

QATTOTEAECPATA TTOU £XEI TO XIOUMOP OTAV XPNOIYOTIOIEITAI OTN dlIaQPrUIoN.

4.4.2. 2uutrepaopara

2TnPIgOuEVOI OTNV TTapaTTdvw Bewpia Ta armoteAéopara Tng épsuvag £dsigav Ol
OTav 0 KaTtavaAwTAg €xel JeydAn emBupia kal viwbel IKavoTroinon MPeE Tnv
emeepyaoia TTANPOPOPIWV Kal YEVIKOTEPDA epeBiocudTwy TToU déXeTal (high need
for cognition) 161e o€ pia dia@ruion gival KAAG va akoAouBeital n KeVTPIKA 000G
yla va teioTei o KatavaAwTig (the central route) kai 10 Bapog va diveral oTa
ETIXEIPAMATA  TTOU  XPENOIYOTTOIOUVTAl Kal OxlI OTo Xloupop. AvtiBeta otnv
TTEPITITWON TTOU O KATOVOAWTAG QVIKElI OTN KATNyopia TwWV ATOMWV TTOU OgV
viwBouv peydAn avaykn yia €mmegepyacia Tou unvupatog (low need for cognition)
Mia Ola@ruion 6tou n peyoAUTepn onuacia Ba divetal 0TO YIoUPop TTou Ba
TTEPIEXEI KAl OXI OTO ETTIXEiPNUA Ba €ival TTI0 ATTOTEAECUATIKA OTO VA TIEICEI TOV

KATavaAWTr] yIa TO TTPOIOV TTOU TTpowBEiTal.

Etriong, 10 ouptrepdopaTa TTOU TTPOEKUWAV PECA ATTO Tr CUYKEKPIMEVN €PEUVA
evioxuoav aképa TTEPICOOTEPO TNV ATTOWn OTI TO XloUuuop eival duvatd va
ETTNPEACEl TN OTACON TOU KOTAVOAWTA aTTEVavVTI OTR JIAQANION ATTO TNV OTToid
gival duvard va TTNPEQCTEN KAl N oTAON Tou atdpou atrévavT otn papka (Mitchell
& Olson ,1981). To xiI0Upop, TO OTTOI0 OTTWG AVAPEPONKE KAl TTAPATTAVW WTTOPEI
va xpnoiygotroinBei pe emrtuxia oto va TEiBel TO ATOho, UTTOpEl va €mOpAcEl
BeTikd oTn oTdon Tou aréuou armrévavil oTn  dlIA@ANION  KevIpi(ovTag TO
evOIOPEPOV TOU Kal TTPOKAAWVTAG TOU BETIKEG avTIOPATEIG, OTTWG TO VA OPETEl N
dla@riuion oTov KATavoAwTr). H BETIKA €IKOVa TToU €XEl O KATAVOAWTAG YIa TN
dla@rpIon €mMOPA €UVOIKA OTNV  €IKOVA TTOU JIANOPPUIVEI ATTEVAVTI OTN UAPKA
KaBwg n oTtdon amévavTl oTn PApKa TNPeadeTal amd Tn oTdon armévavTl oTn
dlapnuion (MacKenzie, Lutz & Belch, 1986).
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4.5. Xioupop Kail duvaun emixeipnuarog (argument strength)

H eTTidpaon Tou xlIoUuop OTN OTACN TOU KATAVOAWTH atTévavT oTn dia@nuion Kai
ATTEVOVTI OTN PJAPKA O ouvduaoud HE 10XUPA 1 AlyOTEPO duvaTd ETTIXEIPAMATA
givar éva B€éua 10 otoio ammaoxdAnoe kai Toug Thomas W.Cline & James J.
Kellaris (1999). H épeuva Ttou TIpaypaToTTOINONKE XPNOIYOTTIOINCE TEOOEPIG
€KOOXEG MIag  Eviuting dla@nuIong  (XIOUMOPIOTIKA ME  duvartd  ETIXEipnua,
XIOUMOPIOTIKI) ME OXI duvaTO ETTIXEIPNMA, YN XIOUKOPIOTIKI YE dUVATO ETTIXEIPNUA
KAl JN XIOUPOPIOTIKA PE OxI duvaTd €TTIXEIPNUA) OI OTToiEG agopouoav Tn PApPKa
MIOG TOiXAQG TToU Oev UTTAPXE OTNV TTPAYMATIKOTNTA. H €TTIAOYK) TOU TTPOIOVTOG
oTNPiXBnke OTO yeyovog OTI N TOiXAQ QVAKEI OTNV KATAyopia Twv KiTpIvVwV
TTPOIOVIWYV CUP@wWva pe T0 poviéAo FCB (TTpoidv gukoAiag, xaunAou piokou -
EKPPACEl XAPAKTNPIOTIKA YVWPIoUATA TOU atdpou) Kal, OTTwG EXEl ATTODEIXTEI KOl
aTTo €PEUVEG OE QUTA TNV KATNYOPIa TWV TTPOIOVTWY TO XIOUPOP XPNOIUOTTOIEITAl

eupuTaTa KAl €ival IDIAITEPA ATTOTEAECHUATIKO.

Ta amoTteAéopaTa NG €peuvag £€d&iEav 0TI TOOO TO XIOUPOP OCO Kal To duvatod
ETmIXEipnuUa otnv €viutin dlo@rAPIon n oTroia TTPowBEi éva TTPOoIdV €UKOAIOG Kal
XauNAoU KOOTOUG gival duvato va dIOPOPPUWOOUV EUVOIKI) OTACN ATTEVAVTI OTN
dlaQruIonN Kal €UVOIKI OTAON aTTévavtl oTn Pdpka Otav OPwg To KABe éva
Asiroupyei EexwpIoTa Kal Oyl o€ ouvOUAOPO PETAEU Toug. Mo ouykekpiyéva dia
dlapriUIon JE XIoUPop Kal AlyOTEPO 1I0XUPA ETTIXEIPAMATA ETTNPEALEI TTEPICTOTEPO
TOV KATOVOAWTI OTO va OXNUATIOE! Pia o BETIKA €IKOVa atrévavTl oTn dlIa@AIon
Kal atmmévavTl oTn PAapKa atmoTl €av n idla XIOUPOPIOTIKY Ola@riuIon TTEPIEIXE
duvard emixeiprpata. Otav UTTAPXOUV I0XUPA ETTIXEIPAUATA O€ ia dia@Auion dgv
gival ammapaitnto T0 XIOUPOP VIO va €mTeuXOei pia BeTIK oTdon amévavt oTn
MApKa, KaBWG Ta I0XUPA ETTIXEIPAMOTA PTTOPOUV atrd péva TOuG va 0dnyAoouv
OTO EMMOUPNTO ATTOTEAECA.
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4.5.1. Zuutrepaopara

To ouptépaopa AoImrév TTOU TTPOKUTITEI €ival OTI pia €viutin OIOQAMION ME
XIOUJOpP €ival TTI0 TTEIOTIKI) O OUVOUQOWO ME Hn IOXUpPd ETTIXEIpAUaTa  oTav
TTPOKEITAI YO €va TTPOIOV €UKOAIOG yxaunAou koéoToug. AvTiBeta, duvard Kai
TTEIOTIKA €TTIXEIPAiMATA AEITOUpyoUv KaAUTepa o€ pia dia@ripion otav dev EXEl
xloupop. Ta TTapatmdvw CUUTTEPACHATA Eival CUP@WVA Kal JE TNV UTTOBean TTEPi
atréoTTacng TG TPoooxrs (distraction hypothesis). Otrwg éxel utTToOTNPIXOET KO
aTTO PEAETEG, TO XIOUPOP OTTOCTIA TNV TTPOCOXI TOU ATOUOU ETTIOPWVTAG £TCI OTOV
TPOTTO UE TOV OTTOI0 AVTATTIOKPIVETAI O KATAVAAWTIG OTO PAVUPA TNG dla@riuIong.
Melwvel TIG avTIOTAOEIG TOU Kal TNV €TMOUMia Tou va TTPORAAAEI ETTIXEIPAMATA
avTiBeTa pE ekeiva Ta oTToia TTEPIEXEI N OlO@APION, €VIOXUOVTOG £TOI TNV
TTEIOTIKOTNTA TNG. AUTO, OUWG, ouuPBaivel oTnv TTEPITTITWON TToU N dla@AuIon eV
TTEPIEXEI IOXUPA ETTIXEIPAMATA. ZTNV AVTIOETN TTEPITITWON, OTAV Wia XIOUPOPIOTIKA
OIaPAMION TTEPIEXEI dUVATA ETTIXEIPAMATA, TOTE N 10XUG TWV ETTIXEIPNUATWY
efoudeTepwvouv TN dUvVauUN TOUu XIOUPOP VO QTTOCTIA TNV TTPOCOXN Kal KoTd

OUVETTEIN JEIWVOUV TNV TTEICTIKOTNTA, N OTToia YiVETAI AlyOTEPO ATTOTEAECUATIKN.

4.6. 2UYKPION XIOUUOPIOTIKWYV S1a@nuicewv pe aAAa €idn

AtiCel va avagepbolv akoun duo €peuveg Twv Patrick De Pelsmacker &
M.Geuens (1998) 1Tou €ixav wg KUPIO GTOXO VA EPEUVACOUV €AV OI dIAPNMICEIS Ol
OTTOIEG TTPOKAAOUV CUVAICOANATA OTOV KATAVAAWTHA (EPWTIKEG, XIOUPOPIOTIKEG, ME
@IAIKO UQOG) £XOUV OUOIOUOP®A ETTIKOIVWVIAKA aTTOTEAECPOTA. H KaTnyopia Tou
TTPOIOVTOG TTOU ETTIAEXONKE TV Ta dAKOOAOUYXQ TTOTd, EVW N Hia €peuva €yIve O€
véoug KaravaAwTég atrd Tnv oAwvia kai aviotoixa n OeUTepn O€ VEOUGQ
KatavoAwTég ammoé 10 BéAyio. MNa 10 okommd autd emAéxOnkav 12 évrutreg
dlapnuioeig (Tpeig amd KABe KaTnyopia) TTou agopoucav aAKOoAoUxa TTOTA aTTo
TA MO YVWwOoTA TTEPIOdIKA TNG MoAwviag kal 12 évrutreg dia@nuiceig (TpEIg ammo
KABe katnyopia) amd avTtioToixa TTEPIOBIKG Tou BeAyiou. Ta eTKOIVWVIOKG
aTToTEAEOPATA  TA  OTTOIA METPNONKaV a@opolcav TNV avayvweion Tng
diapripiong (ad recognition), Tnv avayvwpion TnG pdpkag (brand recognition), Tig

avTIOPACEIG Twv ATOPWV Yia €TITTAéov TTAnpo@opia (cognitive reactions), Tn
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otaon armévavtl otn diagnpion (attitude towards the ad), Tn otdon ammévavt oTn

papka (attitude towards the brand) kai Tnv 1don yia ayopd (purchase intention)

4.6.1. Zuutrepaopara

Ta amoreAéopata NG épeuvag £0eiEav OTI PETALU Twv BéAywv kal MNMoAwvwv
KATAVOAWTWY  UTTAPXOUV  OPoIOTNTEG OAAG  Kal  OlIaQOpEG WG TIPOG T
ETTIKOIVWVIAKA aTTOTEAEOUATA TWV dlaPNUIcEWV. AVa@OopIKA JE TO XIOUPOP Kal TA
QATTOTEAECPATA TOU, TTPOEKUWYE TO CUNTTEPACHA OTI TOoOo ol MNoAwvoi 6co Kkal ol
BEéAyol KATavOAWTEG €XOUV TTPWTEG OTNV TIPOTIUNOT) TOUG TIG XIOUUOPIOTIKEG
IaPNMICEIG, OE OUYKPION ME TIG OIOPNUIOEIG YE PIAIKO UQPOG KAl TIG OUDETEPEG
dlapnuioeig dnAadr) auTtég TTou dev TTPOKAAOUV Kavéva ouvaiodnua. Agiel Opwg
va onueiwBei 611 oTIGC dilagnuiceig o1 oToieg  avagépovTtal o€ BéAyoug
KATavoAWwTEG 1DI0ITEPN onuacia TTPETTEl va diveTal oTn dUvaun TTou €XEl pia
dIa@AMION va TTPOKOAECEI BETIKA ouvaIoBPaTa OTa ATOUA, EVW AVOPOPIKA HE
TOoUg MNoAwvoUg KaTtavaoAwTéG TO XIOUPOop Ba TTPETTEI va CuvoEsTal APECA UE TO
TTPOIOV TO OTTOIO TrpowesiTal.16 AuTo cupBaivel yiati oTnv TTEPITTTWAON TTOU TO
XIOUPOP UTTAPXEl MOVO yia va OIooKEDACEl ATTOOTIA TNV TIPOCOXH Twv

KATAVOAWTWY KAl TIPOKOAEI ApVNTIKEG CUVETTEIEG OTN HAPKA TTOU dia@nuideTal.

Mo ouykekpiyéva, Ta atroTEAEOPOTA TNG €peuvag €d€1Icav OTI oI dloPNUIcEIS Ol
oTToieg TTPOKAAOUV cuvaloBriuaTa (XIOUPOPIOTIKEG, EPWTIKEG, ME QIAIKO UQOG)
TTPOKaAOUV TTI0 BETIK) OTAon amévavTl oTn dla@nuIon Kal 1o BeTIkA oTdon
aTTEVAVTI OTN JAPKA KAl YIO TOUG KATAVOAWTEG Twv dUO XWPWV O€ OUYKPION HE
TIGC OUDETEPEG DIAPNMITEIG, VW TO €idOG TNG dlagAuIong O @aiveTal va Traifel
POAO WG TTPOG TNV TAON YyId AyOopd TWV KOATAVOAWTWY KAl OTIG OUO WEAETEG.
MapaAAnAa, Ta uPnAGTEPA TTOCOOTA WG TTPOG TNV avayvwpion g dlaeruiong,
TNV avayvwpion TG JAPKOG Kal TIG avTIOPACEIC TwV ATOPWY YA ETTITTAOV
TTANPOPOPIa ONUEIWTAV O1 XIOUPOPIOTIKES dlapnuioelg yia Toug MNMoAwvoug kai yia

Toug BéAyoug KatavoAwTtég, evw  avTiBeTa  Ta  XAPNAOTEPQ  TTOCOOTA

117 patrick De Pelsmacker & M. Geuens,(1998), “Rections to different types of ads in Belgium and
Poland”, International Marketing Review, Vol. 15, No.5, p. 288., p. 287.
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OUYKEVTPWOQV O OUBETEPES DIAPNUICEIC Kal O dapnuioel, Je PIANKS Upog.'” To
YEVIKOTEPO CUUTTEQOCHA TTOU TTPOKUTITEl KAI ATTO TIG QUO MEAETEG eival OTI dev
UTTAPXEI OJOIOPOPPIa WG TTPOG TA ETTIKOIVWVIOKA ATTOTEAECUATA TTOU TTPOKUTITOUV
arrdé TG OlaPNUICEIC Ol OTIOIEG TTPOKOAOUV  ouvaloBnuaTta  (EPWTIKEG,
XIOUUOPIOTIKEG, ME QIAIKO UQPOG) OAAG Kal TIG OUBETEPES DIAPNUICEIS EVW) TO TTIO
OuVaTO ETTIKOIVWVIOKO €PYOAEI0 TOUAAXIOTOV Yia Ta OAKOOAOUXO TTOTA OTNV

MoAwvia kai To BEéAyio givail To x1oUpop.
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KE®AAAIO 5 - MEOOAOAOI'IA EPEYNAZ

5.1. 2KOTroG TNG £pEUvag

OT11Ww¢ TTPOKUTITEI ATTO TRV ava@opd TTOU YiVETAI OTO XIOUUOP OTA KEQAAaIa 3 Kal
4, umdpxel pia  TTAnBwpa  TTapayoviwv Ol OoTToiol  €TTnNPEAlouv TNV
ATTOTEAEOPATIKOTNTA TOU OTAV QUTO XpnoldoTrolEiTal oTn dia®rpion. MNapdAAnAa,
av Kal To XloUpop eu@avifetal TTAEOV euplTaATA OTN SIAPMION KAl ATTOTEAEI Mia
ONUOQIAR PEBOBO TTPOCEYYIONG TOU KATAVOAWTIKOU KOIVOU aTTO TOUG BIa@NUIOTEG,
Ol £PEUVEG TIOU £XOUV YiVEI OXETIKA UE TA OTTOTEAEOPATA TIOU QEPVEL Eival
TTEPIOPICHEVEG O€ apIBud. AgiCel b va onPeIwBEi OTI UTTAPXOUV UEAETEG OI OTTOIEG
OTO OUVOAO TOUG TTOPOUCIACOUV OPOQWVIO WG TIPOG TA CUMTIEPACUATA TOUG
QVO@OPIKA PE TO XIOUHPOP KOl TNV ATTOTEAECUATIKOTATA TOU (TT.X. £XElI ATTOOEIXTE
Kal gival yevikd atmodektd OTI TO XIOUPOP TIPOOEAKUEI TNV TIPOCOXN TOU
KatavoAwTr 1) 611 evioxUel To BaBud apeokeiag Tou atrévavTl atn dia@ruion) Kal
ETTOMEVWG MIa eTTITTAEOV €peuva TTAvw oTo id10 Bépa &g Ba TTapouaiale 101AITEPO
evolagépov KaBwg Ba atrotehouce pia attAn emBefaiwon Twv 60wv €XOouv

aTTOdEIKTEI OTO TTAPEABOV.

‘Exouv die¢axBei Ouwg Kal €PEUVES TTOU A@OPOUV TO XIOUUOP Kal TNV €TTidpach
TOU OTn OIaQPrUION Ol OTIoiEG OV KATAANYyOUV O€ KATIOI0 OUYKEKPIYEVO
oupTTépacpua Kabwg Ta amoteAéopara Toug dia@épouv (T1.X. €4v TO XIOUUOP
BonBd& oTtnv  kartavonon Tou pnvupatog f Oxl, €av UTTApxel dIGKpion OTnv
QVTIJETWTTION TOU XIOUPOP avAAoya WE TO QUAO TOUu KOTaVOAWTA K.Qa.). ZTnV
TTEPITITWON QUTH TTEPAITEPW EPEUVA Eival AVAYKAIA TTPOKEINEVOU VA TTPOKUYWOUV
OUMTTEPACHATO ME VEVIKN 10XU Kal va avOoKoAu@Bei  TTolog eival TEAIKG O

TTPAYHATIKOG POAOG TOU XIOUUOP.

H diagopd 1Tou Trapartnpeital otnv avdykn Tou atopou yia €Tmegepyacia KABe
TAnpogopiag TToUu déxeTal (need for cognition) kal n emidpach TG OTNV

QTTOTEAECPATIKOTNTA TTOU ONMPEIWVEI TO XIOUWOP OTn dIa@AuIon aTToTEAEl TO
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QVTIKEIUEVO TNG épeuvag TTou Ba akoAouBroel. To ouykekpipgévo Béua BewprOnke
IB1aITEPQ EVOIOPEPOV KABWG EPEUVES TTOU €XOUV Yivel OTO TTOPEABOV dev €xouv
KATOANEEI O€ YEVIKA OUPTTEPACHOTA KAl ETTOMEVWG UTTAPXOUV AU@IBOAIES yia TO TI
TTpayuaTika 1oxvel. Me Tn ueAETN Aoimmdv TTou akoAouBei yiveTal pia TpooTTdBeia
va TTPoodIopIcOEi N ox€on TTou UTTAPXEl avAPETa OTnV avdAykn Tou atouou yia
emeepyaaoia TG TTAnpoopiag (need for cognition) kal GTo XI0UPWOP KAl TO TTWGS N
oxéon auth €mnpPeddel TNV IKAvOTNTA TOU XIOUPOP va evioxuel T OTAon Tou
ATOUOU aTTévavTl oTn dIA@UIoN KOl KAT& CUVETTEIQ T OTACHN TOU ATTévavTl OTn

MApKa.

Emiong, agiCel va onpeiwBei 0TI e TOV OpO  ATTOTEAECUATIKOTATA TOU XIOUUOP OTN
OIAPANION OTN OUYKEKPIPEVN EPyaTia evVOOUUE TNV  IKAVOTNTA TOU XIOUPOP va
TTeiBel TO KATAVOAWTIKO  KOIVO  va uloBeTei pia BeTik oTdon ammévavt oTn

dlapriuion Kai meavov oTn JAPKa Tou TTPoIOVTOG.

AtiCel va onueiwBei 611 ye 1OV Opo need for cognition gvvooupe Tnv TéON Kal
YEVIKOTEPA TNV TTPOTIUNON TOU ATOPOU va TTPoBAnuatifeTal Kal va OKEQTETAI
(Cacioppo and Petty, 1982)." Mio €181kd avagopikd pe TN SIAQAUION O 6POS
need for cognition epunveleTal WG N ECWTEPIKY avAykn ) mOuia TTou VIWOEl TO
GTOMO va avoAUOoEl Kal va eTTEEEPYQOTEN TIG TTANPOPOPIES TIG OTTOIEG BEXETAI PECT
atrd éva dIa@NMIOTIKO PAVUUA. YTTAPXOouv OUO KATNYOPIEG ATOPWY WG TTPOG TO
need for cognition. Otav o katavoAwTg emBUEi Kal atTToAauBAavel va KaTaBAAAE
MEYAAN TTpOCTTABEIa YIa va agloAoyroel TOV OYKO TwV TTANPOQOPIWY TOV OTTOIO0
OéxeTal, TOTE QVAKEl OTNV KaTnyopia Twv atopwv pe high need for cognition.
AvtiBeTa, o katavaAwtig o omoiog Ot deixvel 1BIAITEPO evdlo@EPOV OTNV
agloAdynon Twv EMIXEIPNUATWY Kal dev €ival dlaTeBEIuévog va TTPOCTTOBNOEI
IDIAITEPA YIA v AVOAUCEl TO TTEPIEXOUEVO TOU OIOPNUICTIKOU PNVUUATOG QVAKEI

oTNnV Karnyopia Twv atépwv ue low need for cognition.

'8 William O. Bearden / Richard G. Netemeyer, (1999), “Handbook of Marketing Scales”, 2™ Edition ,
Sage Publications. p.18
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H ammoywn OT1 TO XI0UPOp MTTOPEi va €MOPACEl OTN OTACN TOU ATOUOU OTTEVOVTI
oTn dIa@APION TTPOKAAWVTOG BIAPOPEG avTIOPACEIG OTTWG TI.X. VA EVIOXUOEI TO
BaBuo6 apeokeiog (liking) TNg dlapnuiong atd Tov OTToi0 Ba ETTNPEQOTEI UE TN
o€ipd TOu n OTACN TOU OTOUOU  OTTEVAVTI OTN MAPKa €xEl UTTOOTNPIXOei atrd
TToAoUG epeuvnTég (Mitchell & Olson, 1981, MacKenzie, Lutz & Belch,1986).
Mapd&AAnAa, n drrown OTI N 0TACN TOU ATOPOU ATTEVAVTI OTN JIOQAMIOT AEITOUPYEI
WG TTaPAyoVTaG O OTT0I0G HECOAQRBEI AVAPETA OTO XIOUHMOPIOTIKO TNG TTEPIEXOUEVO
Kal oTn oTAon atmévavT oTn JApKa £xel TTapatnenBei o€ apkeTég ueAéTeg (Batra &
Ray 1986, Gardner 1985, Shimp 1981).

H amown o611 n dia@opd oTov TPOTTO PE TOV OTToI0 TO ATOMO eTTECEPyAleTal Kal
aglohoyei pia TAnpogopia (high i low need for cognition) eTnpeddel Tn péBodo ue
TNV OTTOI0 TTPETTEI VO TTPOCEYYIOTEI TO OUYKEKPIYEVO ATOMO YIO VO ETTNPEACTEI N
otdon Tou uttooTnpiCeTal kal atmd 10 yoviéAo ELM - Elaboration likelihood Model
(Petty & Cacioppo, 1986). ZUppwva pe 10 poviéAo ELM Ommwg €xel non
avoQepBei o€ TTponyoUUEVO KEQAAQIO OTN TTEPITITWON TTOU TO ATOMO VIWBEI TNV
avaykn va emmeepydleTal TIG TTANpo@opieg TTou OExeTal Kal va afloAoyei Ta
emyeipruarta 1mou Tou TpofdAAouv (high need for cognition) yia va erTnpeacTei n
oTAon Tou armrairouvTal duvarta emixeiprjpata  (the central route of persuasion).
AvtiBeTa, 6tav 10 dropo d¢ viwBel TNV avAaykn va agloAoyRoel TTANPOYopPiIEG TToU
TOU TTapéxovTal, N UTTapén TTEPIPEPEIOKWV EVOEIEEWY, OTTWG yia TTapddelyua TO
xloUpop eival apkeTh yia va emTeuxBei aAAayry otn otdon Tou (the peripheral

route of persuasion).

Ta 60a emmwbnkav TTapaTTdvw yia Tn oXEon Xiouuop - need for cognition - otdon
atrévavTl oTn dlo@rpIon Kal oTdon atévavT oTn Pdpka (TTeiIBw) atroteAolv éva
IB1aitepa evlla@épov BEpa yia €peuva Kal dikaloAoyouv atroAuta Tn dlEgaywyn

NG MEAETNG TTOU OKOAOUBEI.
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5.2. EmiAoyn peBédou épsuvag

MNa v dieaywyr TNG CUYKEKPIYEVNG EPEUVOG ETTINEXBNKE N SIEPEUVNTIKI PEAETN
(exploratory research), kaBw¢ Bewpeital KATAANAN yia TN OuykéEVTPpWON
TTPWTOYEVWY, ETTIKAIPWY OTOIXEIWV TTOU VO aQOPOUV TN CUPTTEPIPOPA, Tn OTAOCN,
TNV avTiAnyn TOu KATAVOAWTH. TNV TIPOKEIYEVN €peuva  To BEua oxeTiCeTal
QUECO ME TOV KATAVOAWTH Kal TIG avTIOPACEIG TOU ATTEVAVTI OTO XIOUPOP Kal

ETTOMEVWG N EQAPUOYN TNG SIEPEUVNTIKAG £PEUvaG BewpeiTal cwaoTr ETTIAOYH.

lMNa TN ouANOY TWV TTPWTOYEVWV OTOIXEIWV ETTIAEYETAI N TTOIOTIKA €PEUVA KAl TTIO
OUYKEKPINEVO N péEBodog Twv focus groups, kKaBwG Bewpnbnke wg n TMO
KATAAANAN yia Tn peAETN TTou akoAouBei. O Adyog yia Tov OTToio €TTIAEXONKE N
pEBOBOG Twv focus groups gival KUpiwg yiaTi TTapéxel Tn duvatdTnTa OTa ATOUO
TTOU T ammoTeAoUlv va €xouv auecdTtnta (interaction) oTnv emiKovwvia pETAEU

TOUG, MEOQ aTTé TNV OTTOIa TTPOKUTITEI Wiat TTANBWPA TTOAUTIHWY OTOIXEIWV.

2Tnv TepimTwon Twv focus groups Ta dropa Asimoupyouv auBopunta Kai
EKQPPACoUV TIG ATTOWEIS Kal TIG YVWHEG TOUG HE MEYOAUTEPN €AeuBepia Kai
QuoikotnTa. NiwBouv  péAn upiIag opddag péoa otnv otroia  poipdlovtal TIG
ePTTEIPIEG TOUG KATA TN SIGPKEIA MIOG OUCATNONG XWwpPIG va akoAouBeital KATToI0
auoTNPO TTPOYPANKA OTN OEIpd TwV BEPdTWY TTOU TTPETTEI VO KAAU@BOOoUV, OTTwG
OUMBaivEl OTNV TTEPITITWON TTOU TTPETTEI VO CUUTTANPWOOUV €Va EPWTNUATOAOYIO

ME OUYKEKPIPEVEG EPWTATEIC.

O &idAoyog Tou KaAAigpyeiTal peTa&U Twv pEAWV Twv focus groups TTOANEG QOpPEG
odnyei o0€ OuyKpoUoE€lg, KaBwWG dIaTUTTWVOVTAl OIOPOPETIKEG OTTOWEIG KOl
EUTTEIPIEG PEOQ OTNV OPAdA Adyw TNG POVADIKOTNTAG TNG TTPOCWTTIKOTNTAG TWV
pMeEAwv NG (Morgan & Krueger, 1993). Auto €xel oav atmoTéAecua va €pyovTal
oTnv E€M@AvVEIQ TTOAU TTEPICOOTEPA OTOIKEIQ OXETIKA PE TO BEPA TNG €pEuvag aTmo
ekeiva TTou gival duvartd va TIPOKUWOUV pPECA aTTé TV TTapatipnon n tnv

TTPOCWTTIKA OUVEVTEUEN.
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TéNog n xpnoigotroinon Twv focus groups TTapouciGlel 1IBIAITEPO EVOIAPEPOV
KaBwg pe TN nEBOOO auTr eTITUYXAVETAI N CUAAOYI OTOIXEIWV aKpIBWS TTAvw OTO
QVTIKEIYEVO EVOIAPEPOVTOG TNG £PEUVAG. H TTapatmavw dIaTTioTwaorn oTnPICeTal OTO
yeyovog 61 o€ kABe focus group UTTAPXEl £vaG COUVTOVIOTAG O OTTOI0G PPOVTICE
WOoTE N oulrTNON TTOU avaTTITUCCETAI JETA OTNV OMAda va unv EE@eUyel TTOTE aTTO

TO B€ua TNG £pEuvac.

Me Bdaon 1a 6ca avoa@épBnkav TTio TTAVW, OTN CUYKEKPIYEVN €PEUvVA, N OTToIx
aQopa TNV €MidPACN TNG avAYKNG TOU ATOPOU Yia ETTEEEPYATia TNG TTANPOYOPIag
(need for cognition) oTnv IKAvVATNTA TOU XIOUPOP Va TTEIBEI TO KATAVOAWTIKO KOIVO
OTO va UIOBETEl pia BeTIK) OTAON OTTévavTi 0Tn SIA@AMION KOl KOT'ETTEKTOON OTN
MApKa TOu TTPOIOVTOG Pe TN pEBodO Twv focus group, TTapéxeTal n duvaTtodTnTa Vo
OUYKEVTPpWOOUV OAa Ta arrapaitnTa OToIXEia Ta otroia Ba pag odnyrioouv o€

a&IOTTIOTA ATTOTEAECMATA.

5.3. 2xed100u0G TNG €PEUVAS

5.3.1. XapokTnpIoTIKA OgiyuaTog

Me tTn péBodo Twv focus group eival duvard va uttdpxel EAEyX0G WG TTPOG TN
ouvBeon Twv opadwv he BAon KATTOIO XAPAKTNPIOTIKO OTTWG €ival TO QUAO, n
NAKKia, n €BvIKOTNTA, N KOIVWVIKK TAEN. XTn OUYKEKPIYEVN TTEPITTTWON TO KAOE
focus group xapaktnpidetal ammd OPOIOYEVEID WG TTPOG TNV NAIKIQ QuTWV TToU
ouppeTéXouv. Mo ouykekpipgéva e Baon Tov TTapdayovTa nAikia dnuioupyrndnkav
Tpia focus groups, kGBe €va atmd Ta omoia TepIAdupave nAikieg 20 - 30, 30 - 45

Ka1 45 - 60 xpovwv avTioToIxXa.
O diaxwpIopdég auTtdg €yive oTnPICOPEVOS 0T Bewpia ocUPPWVa PE TNV OTToIa N

avTiAnyn TTOU €XOUV TA ATOUO YA TO XIOUMOP KAl TTwG OUuTO TIPETTEl  vd

TTapoucIdleTal péoa ato TIg dla@nuicelg TOavoTaTa va dla@EPEl HETALU VEWVY Kal
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NAKIWPEVWY aTOWV ', yeyovog To o1Toio iowg SUTKAAEUE TNV OPOAR ETTIKOIVWVIO
KAl TOV a1ToTEAEOUATIKO S1dAoyo ueTagu Toug. ETriong, avagopikd e 1o Bépa Tou
@UAOU Ta ATOoPO O€ KABE ouada ATAV I00PEPH WG TTPOG TOV apIBUd avdpwv Kai

YUVQIKWYV TTOU TTEPIAGUBavav.

‘Eva akéun xopakTnpioTiKG Twv focus group 0Tn CUYKEKPIPEVN €PEUvVA TO OTTOIO
gival atrapaitnto va onueiwBei atmoTeAei To yeyovog 0TI opiopéva aTrd Ta atoud
TTOU OUMMETEXOUV O KABe opdda yvwpifovtal peTagu toug. H datrown TTou
ETTIKPATEI YEVIKA €ival OTI O€ TETOIOUG €iDOUG EPEUVEG TA ATOUA Eival KOAUTEPO va
gival ayvwaoTol PETagu Toug Xwpig OpwG autd va onuaivel ot gival AdBog  va
uttdpxouv kai focus groups Twv OTTOIWV Ta PEAN TOUG yvwpilovTal Tt TPV
(Morgan & Krueger,1993).

21NV TeEAeUTaia TTEPITITWON T Atopa eival duvatd va avoiXTouv TIOAU TTIO
ypriyopa HECQ OTNV OPAdA, va E€TTIKOIVWVAOOUV HE MEYOAUTEPN  aNeECOTNTA
OUYKEVTPWVOVTAG £€TOI TA ETTIOUPNTA OToIXEiO TTAVW OTO BEpa TToU gpEUVATal PE
TaxUTEPO puBUOS. Evag akdun Adyog yia Tov OTToi0 aTToQacioTnke n ouvleon Twv
focus groups oTn CUYKEKPIPEVN EPEUVA Va gival TETOIO WOTE VA UTTAPXEI ATTO TTPIV
METOEU TWV MEAWV TOUG YVwpPIMia oTroTeAEl TO yeyovog OTI OTnV avTiBeTn
TTEPITTTWON, €Gv OAa Ta dTopa dnAadr) ATav AyvwoTol PETALU TOUG, TO KOOTOG TNG
¢peuvag aAAG Kal 0 XpOvog oTpatoAdynong Twv peAwv Twv focus groups Ba rtav

ID1AITEPA PEYAAOG.

5.3.2. To yéyeBog Twv focus groups

O apIBudg Twv peAwyY TTou atToTeEAOUV KABe focus group ouvnRBwg KupaiveTal atrd
€€1 €wg Oéka artopa. e opdda pe Alyotepo atrd €61 aToua Bewpeital OTI givail
dUokoAo va diatnpnBei pia ocufATNON, EVW OTAV 0 APIBPOG TWV ATOUWY EETTEPATEI

Ta OEka UTTAPXEl N TTBavoeTNTa va pnv pmropei va eleyxBei n diegaywyn NG

" Marylyn Carrigan & Isabelle Szmigin, (1999), “In pursuit of youth: What’s wrong with the older
market?”, Marketing Intelligence & Planning, May 17, p.226 - 227.
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ouZATNoNS. 2 TN GUYKEKPINEVN €pEuva XpNoIUOTIoRBnKkav focus groupg Twv £€I

aTOPWV KAEBE éva atrd Ta oTToia aTToTEAOUVTAV Kol aTTd AVOPEG Kal OTTO YUVAIKEG.

AiCel va onueiwBei 611 oTnv €mmAoy Tou peyéBoug Tou focus group TTaifel poAo
KAl N TTPOCWTTIKOTNTA TWV ATOUWY TTOU CUHPMPETEXOUV, KABWG UTTAPXEI TTEPITITWON
oMGda KATW Twv £E1 ATOPWYV ME 181aiTEPA BUVANIKO XaPaKTAPA va gival SUCKOAO
va CUVTOVIOTEI a1Td TOV UTTEUBUVO TOU group, eV avTiOETa opdda avw Twv dEKa
ATOPWV ME TTO XOUNAWV TOVWV TIPOOWTTIKOTNTEG va €ival TTI0 €UKOAO va

kaBodnynoei.?!

2Tn OUYKEKPIPEVN €peuva n €AoY Twv oTOMwv KABe focus
group £yIve KaTd TETOIO TPOTTO WOTE VA UNV TTapaTnEnBouv akpoTnTEG WG TTPOG

TN CUUTTEPIPOPE TWV ATOUWV PECA O€ KABE oudda.

5.3.3. O apiBudg Twv focus groups

O apiBuog Twy focus groups ouvABWG KUpaiveTal atrd TPEIG £wg TTEVTE ouadeg. O
POAOG TOUG cival 1IBIAITEPO ONUAVTIKOG OTn dIEEaywyr] TNG TTOIOTIKAG £PEUVAG,
Kabwg ammd autdv eEapTdTtal KaTd éva PeyGAo TTO000TO n TTOoOTNTA TWV
OTOIXEIWV TIOU TIPOKEITAI VO OGUYKEVTPWOOUV.?2 TN ouykekpiuévn Epeuva
xpnoigotronenkav Tpia focus groups Kabwg BewprBnke 6T évag PIKPOTEPOG
apIBu6g opddwy MBavoTaTa va TTPoKaAoUoE TTPORANUA WG TTPOG TNV AIOTTIOTIO

TWV CUUTTEPOACPATWY TNG €PEUVOG.

MevikdTepa agifel va onuelwBei 0TI 0 apiBudg Twv focus groups TTPETTEl va gival
TETOIOG, WOTE TA OTOIXEIA TTOU CUYKEVTPWVOVTAI VA gival apkeTA yia Tn diegaywyn
agI0ToTWY  atmmoTeAeopdTwy. Emopévwg, €dv 1TpooTeBei otnv €peuva  pia
EMTALOV OPAda aTOPwWY, Ta oxXOAla TTou Ba TTpoKUWouv atrd auTh iowg de Ba
TIPOCEPEPOUV TITTOTA TO KAIVOUPIO ATTO TA CUMPTTEPACHATA TWV TTPONYOUNEVWV

focus groups.

2 David L. Morgan , (1997), “Focus groups as Qualitative Research”, 2™ Edition,(Sage Publications), p.43.
' David L. Morgan , (1997), “Focus groups as Qualitative Research”, 2™ Edition,(Sage Publications), p.43.
2 David L. Morgan , (1997), “Focus groups as Qualitative Research”, 2™ Edition,(Sage Publications), p.43.
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5.3.4. H dopn Twv focus groups

H dounl Twv focus groups xapaktnpietal amd 10 TTOCO TUTTOTTOINUEVN €ival N
aT¢évTa TwV BepdTwy TToU aKoAouBeital TTpog oulATnon o€ KABE opada KaBWG
Kal armd 70 BaBuG OTOV OTToI0 O CUVTOVIOTAG eTTePPaivel oTnv dieEaywyn NG
oulATnong. Mautd 10 Adyo uttdpyouv focus groups oTa otroia akoAouBeital pia
OUYKEKPIYEVN OEIPA WG TIPOG TO TIEPIEXOUEVO TNG ATCEVTAG Kal 0 PpOAOG TOu
ouvTovioT €ival va kaBodnyei wg éva Pabud tn ponry TG ouliTnong, aAAd Kai
focus groups 6mou 0¢ KABe oudda avaTrTuocoovTal JIAPOPETIKA BEuaTa TTPOg

ouCATNON VW 0 POAOG TOU OUVTOVIOTH Eival UNOAUIVOG.

2Tn OUYKEKPIPEVN €peuva akoAouBeital évag ouvduaoudg Twy dUo TTapaTTavw
MOP@WV 0 OTTOI0G €ival yVWOTOG WG oTpaTtnyikA funnel. & auTtr Tnv TTEPITTTWON, N
oulATnon o€ KABe focus group gekivael €AeUBepa, oTadIOKA OUWG TTEPIOPICETAI
Kal ETTIKEVTPWVETAI TTIO TTOAU O¢ BEpaTta TTou €vOIAQEPOUV TTEPICCOTEPO TO
OUVTOVIOTH, WOTE VO OUYKEVTPWOOUV Ta OTTAITOUPEVA OTOIKEIQ IO TNV €pEuva.
‘ETO1 0TNV apxr TNG ouZATnong Ta PéAn TnG KABe opddag pwtrOnkav yia 1o pOAO
NG dIAPrUIONG Kal TTold Eival €KEiv TTOU TTPOTIUAVE TTEPICOOTEPO, WOTE VA
gekivrioel évag eAelBepog OIGAOYOG YEVIKOU TTEPIEXOMEVOU, O OTToioG PBabuiaia
€YIVE TTI0O OUYKEKPIUEVOG Kal ETTIKEVIPWONKE o€ BEpata TTou agopoucav Tnv
QATTOTEAEOPATIKOTNTA TWV XIOUMOPIOTIKWY OlIa@NUIcEWY O€ OUYKPION ME MN
XIOUMOPIOTIKEG DIAPNUITEIG KAl TTOAG GAAD EPWTANOTA OXETIKA PE TO AVTIKEIYEVO
NG épeuvag. Me Tn oTpartnyikn funnel 860nke n cukaipia oTa PEAN TWV OPAdWY
vVa EKQPAOTOUV eAeUBepa aAAd Kal va akoAouBbnbei pia CuyKeKpPIPEVN TTopEia oTa
B¢éuaTa TTpog oudnTnon, WoTe Ta amoteAéopata Twv focus groupg va uTropouv

va oUyKpIBoUv PeTagU TOUG.

5.4. Nepiypa@n TnG EPEUVAS

H toioTikr} épeuva kal yia Ta Tpia focus groups TpayparoTroiNOnke o€ AveTo
XWPO (oaoAdvi oTTiTioU) Kal Ta dToua KABe opddag cixav cuykevipwoei yupw atrd

éva oTPOYYUAS TpatTéQl £€T01 WOTE N ETTIKOIVWVIA PETAEU TOUG va gival EUKOAN Kal
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GUEDN EVW O CUVTOVIOTAG TNG opddag TTapakoAouBouoe Tn culnTnon ato Aiyo
MO POKPIA €TTEPPRAIVOVTAG TN OTIYPE TToU Bewpouae 0TI N culATNoN EEPeuye ATTO

TO OTOXO TNG.
H oulntiocig kai Twv TpIwv focus groups payvnto@wvriBnkav, evw n didpkela
NG oulnTnong yia kabe oudda nrav kaBopiopévn o 11/2 - 2 wpeg, XPOVIKO

dIG0TNUa TO OTToI0 BeWpEiTal KATAAANAO YIa pia TTOIOTIKY €pEUVA.

H 1Topeia TTou akoAoUBnoes N TToI0TIKA £peuva €XEl W £EAC:

ApxiK&d oe OAa Ta PEAN Twv OPAdWVY OOBNKe atmd £va €PWTNUATOAOYIO ME
ONUOYPAPIKA OTOIXEIQ TA OTToid ETTPETTE VO OUUTTIANPWOOUV TIPOKEINEVOU VA
dnuioupynOei Eva TTPOo@IA yia TO CUVOAO TwV aTOPWYV TTou atroteAouoav Ta focus
groups. Ta dnuoypa@Ika OToIXEia agopoucav To QUAO, Tnv akpIBri nAKia, TIg

OTTOUdEG, TNV OIKOYEVEIAKN KATAOTAON KAl TO ETTAYYEAUQ TOU KABE aTOPOU.

2Tn OUVEXEIa oTa ATopa TNG KABe ouddag d66nke n kAipaka NFC - need for
cognition scale (Cacioppo & Petty, 1982) Tnv otroia Kai GUPTTIARpwoav, €101 WOTE
va dIoTTIoTWOEl TToIa aTTd Ta ATOUA TTOU CUMMETEXOUV OTn oulATnon éxouv high
kar moila low need for cognition. ATO TIG ammavTACEIS TTOU BOBNKavV OTN

OUYKEKPIYEVN KAIPOKA EYIVE 1 DIAKPION TWV ATOUWY OTIG OUO QUTEG KATNYOPIES.

AkoAouBnoe n TTPOROAN €iKOOI TNAEOTITIKWYV dla@NUICEWY atrd TIG OTToiEG dEKQ
NTaV XIOUUOPIOTIKEG KOl QEKA N  XIOUUOPIOTIKEG TTANPOQOPIOKOU  KUPIWG
Tepliexopévou. H  emAoyry Twv  dla@nuicewv  €yive  wg  €ENG:  ApxIKA
ouykevTpwonkav 50 diapnuiceig o1 otoieg avagépovrav oTnv idla KaTnyopia
TTPOIOVTOG (auTokivnTo). To deiypa Twv 60 diagnuiccswv TPORAABNKE ot uia
opdda 20 arduwv aATTOQPOITWY MPETATITUXIOKOU Trpoypduparog MBA ol oTtroiol
€KpIvav TToIEG OlIOPNUICEIS €ival XIOUUOPIOTIKEG Kal TTOIEG €iXav TTANPOPOPIaKS
Kupiwg Trepiexduevo. O1 Oéka TIPWTEG OTNV TIPOTIMNON TOUG WG Ol TTIO
XIOUUOPIOTIKEG KOl O1 OEKQ TTIO EVNUEPWTIKES €TTIAEXONKavV va TTpofAnBouv oTa

focus groups.
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H ouA\oyn Twv dlagnuiccwy €yive y€oa o€ pia TTePiodo TTEVTE PNVWV aTTo Ta €ENG
TnAeoTTikKG KavaAia: MEGA , ANTENA, ALPHA, ALTER, STAR CHANNEL kai o€
wpeg amd 9.00 p.y. £wg 12.00 p.y. 61ToU TTapaTnpEital n 1o uywnAfi TNAeBEaon.

To mpoidv TTou TTpowBoUucav OAeG o1 dlaPNUIcEIG TTOU XPNOIKMOTToOINBNKav oTnV
¢peuva ATav 10 auTokivnTo. H €TTIAOYH TNG OUYKEKPIUEVNG KATNYOPIAG TTPOIOVTOG
oTNPIXONKe O0TO YEYovOg OTI atroTeAEl éva TTpoidv  TO OTTOI0 yVWpPIfouV Kal YE TO
OTTOIO €ival APKETA €COIKEIWUEVOI OI TTEPICCOTEPOI. ETTIONG CUPPWVA PE TN PATPO
PCM - Product Color Matrix (Weinberger, Campbell kai Brody 1994) n otroia £xel
avoAuBei o€ TTPONYOUUEVO KEQAAAIO TO QUTOKIVNTO QVAKEI OTA KOKKIVA TTPOIOVTA
yla Ta otroia Ogv €XEl ATTOOEIXTEI €AV TO XIOUMOP Eival OTTOTEAEOHATIKO, OTTWG
ouppaivel TT.X. JE Ta KiTPIVA TTPOIOVTA, KATA CUVETTEIQ dia JEAETN TTAVW OE auTo

TTapoucIAdel I0IAITEPO EVOIAPEPOV.

Metd Tnv TTPoPOAR} Twv dilagnuicewv yia va opxioel n oulnTnon Kal va
KaANiEpynBei éva euxdpioTo Kal @QIAIKO KAiya Kd&Be daTtopo amd TNV OPAada

OuUOTHONKE Kal JiAno€ yia Tov €auTo Tou.

TN OUVEXEID KaAUQ@ONnKav BépaTta OXETIKA PeE TN dla@AuIon aAAd yeviKOTEPOU
TTEPIEXOPEVOU ATTO TO AVTIKEIMEVO TNG EpEUVAG OTTWG:

» Ed&v ota péAn TG opdadag apéael va TTapakoAouBouv diagnuioceig.

» [loia gival n arroywn Toug yia Tn dilagriuion.

> [loia dia@npion Toug apEoel TTEPICTOTEPO KAl YIOTI.

KaBwg n oulntnon geAixOnke, 1Mo ouykekpiuéva BEuara oudntiOnkav Ta oTroia
agopoucav AUECA TO OKOTIO TNG £PEUVAG.

Ta Bépara TToU culnNTABNKAV ATAV TA £EAG:

> Toieg atrd TIG dlagnuicelg TTou €idav TIG BPAKAV XIOUPOPIOTIKES KAl YIAT.

» Ed&v 10 XIoupopIoTiKG pAvupa TnNG KABE piag ATav TTETUXNUEVO.

» Kartd méo0o 10 XIoUpop RTav KatdAAnAo otnv kaBe dia@Auion.
>

Moieg ATav o1 avTIOPATEIG TToU gixav BAETTOVTAG TIG OKTW dlA@NUICEIS.
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» T gviumrwon oxnuatioav yia TG dla@nuicels v Toug dpeoav, €Qv MTav
BapeTEG, EVOXANTIKES 1] ATTOAQUOTIKEG KA YIATI.

» [Moia a1ré TIg dlopnuioEIg TTou €idav TIPOTIMOUV TTEPICCOTEPO KAl YIATI.

» Tieviurwon oxnuATticav yia Tn JapKa Tou TTPOIOVTOG KAl YIATI.

> Toieg diapnuicelg Bewpolv OTI €XOUV ETTIXEIPAMOTO KAl TTWG TA KPiVOuV
(duvartd, ox1 1IoxXupd, TTEIOTIKA, au@iBoAQ).

» [loio poAo TraiCouv yia autoug Ta ETIXEIPAPATA O€ pia dlapriuion yia
QUTOKIVNTO.

> Ti8a Toug evOIEPEPE Va TTEPIEXEI Pia DIaPAUION YIO auToKivnTa.

TéNOG, epdoov TO €MOUPNTO XPOVIKO didoTnua KaAU@Onke atmd Tn oulnTnon, o
OUVTOVIOTAG pwTNOE €AV Ba rBeAe kaveig va TTpooBéoel KaTI eTTITTAEOV 0€ OAa doa
gixav emmwOei Kal oTn ouvéxela euxapiotnoe Bepud Ta dtopa TG ouddag yia Tnv

TTpoBupia Toug va AdBouv PEPOG OTN CUYKEKPIPEVN EPEUVA.
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KE®AAAIO 6 - 2YAAOI'H KAI ANAAYZH 2TOIXEIQON

Ta 71pia  focus groups TpayupartomomOnkav kard Tn  OiIdpkela  €vog
Zappatokupiakou. H emmAoyr) autr oTnpixBnke oTo yeyovog OTI ATaV TTOAU TTIO
€UKOAO YIO T ATOPA TWV OPAdWY, TA OTToId OTNV TTAEIOYN@Ia TOUG £pyacovTal va
OUYKEVTPWOOUV TIG OUYKEKPIUEVEG NUEPES, KABWGS TO ZaBRaTokUPIOKO BewpeiTal
MO TTI0 XaAapry gépa Tnv OTToia pTTopouv va dlaBéoouv TTI0 UKOAO O€ TETOIOU
€idoug dpacTtnpIdTnTES. ETOl TO ZABRaTo TTpayuarotroirenke 1o focus group Twv
45 - 60 eTwv evw TV Kupiakn éAapav xwpa Ta focus groups Twv 20 - 30 €TWV Kal

30 -45 gTwv.

Kai ota Tpia focus groups 1TpoBAnBnkav eikool dia@nuioelig atrd TG OTTOiES Ol
OEKA NTAV XIOUMOPIOTIKEG KAl Ol UTTOAOITTEG dEKA ATAV KUPIWG TTANPO®OpIaKoU
Xopoktipa. Amo TIG €ikool dla@nuicel TTou  TTapoudidoTnkav o1 OEKaES!
TTPOWBOUCAV CUYKEKPIMEVA POVTEAD QUTOKIVATWY, EVW Ol UTTOAOITTEG TEOOTEPIG
ATAV TTIO YEVIKEG KAl dIA@AMICaV KUPIWG TNV KATAOKEUAOTPIA ETAIPIA QUTOKIVITWV.
2TOV TTVOKO TTOU aKOAOuBei TTapoucialovTal KATNyOpPIOTTOINUEVEG Ol €iKOOI
dloPNUICEIS WG TIPOG TO €i0OG TOUG (XIOUMOPIOTIKEG - TTANPOQOPIAKESG) KOl
AVOQEPOVTAI AVAAUTIKA TO POVTEAOD TWV QUTOKIVATWY [ Ol KATOOKEUAOTPIEG
eTaipeieg TTOU dlagnuifovtav oe KABe pia. AgiCel va onueiwdei 6T Kapia aTrd TIg

gikool dlapnuioelg dev gival dITTAr}, dNAadr) dev UTTAPXEI BUO POPEG.

Alapnpiceig |Karaok. Etaipia |Mdpka AuTOKIVITOU Eidog Alapnuiong
No 1 FIAT Fiat Stilo XIOUUOPIOTIKA
No 2 TOYOTA MAnpoopIakr)
No 3 SEAT Seat Cordoba MAnpoopIakr)
No 4 ZUZUKI Zuzuki IGNIS MAnpoopIakr)
No 5 TOYOTA IMAnpogopiakn
No 6 CITROEN XIOUUOPIOTIKA
No 7 FORD Ford Focus MAnpogopiakn
No 8 HYUNDAI Hyundai Accent XIOUUOPIOTIKA
No 9 HYUNDAI Hyundai Getz XIOUUOPIOTIKN
No 10 FIAT Fiat Punto XIOUUOPIOTIKA
No 11 TOYOTA Corolla Verso XIOUUOPIOTIKA
No 12 TOYOTA RAV 4 XIOUUOPIOTIKA
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No 13 RENAULT Renault Clio MAnpoopIakr)
No 14 PEUGEOT Peugeot 307 MAnpoopIakr)
No 15 SKODA Skoda Octavia MAnpogopiakr
No 16 FORD Ford Fiesta XIOUUOPIOTIKN
No 17 ZUZUKI Zuzuki Wagon R Special |[MAnpogopiokn
No 18 OPEL Opel Corsa XIOUUOPITTIK
No 19 HYUNDAI Hyundai Santa Fe MAnpoopIakr)
No 20 SEAT XIOUUOPIOTIKA

6.1. Focus group 45 - 65 sTwv

210 TTpwrto focus group (45 - 65 €Twv) cuppeTeixav €€ GTopa aTTO TOUG OTTOIOUG
TPEIG ATAV Yyuvaikeg Kal TpeEIG avdpeg. OAa Ta dtoua Tou TTPWTNG opdadag eivai
TTAVTPEPEVA EVWD TO HOPPWTIKG TOUG ETTITTEQO TTEPIAGUPBAVE TNV TTAPAKOAOUBNGON
KAtolog  IBIWTIKAG  OXOANG. ETmiong oOAol  €ivar  KATOXOlI  QUTOKIVIATOU.
ZuutrAnpwvovtag Tnv KAipaka Ttou Need for Cognition Twv Cacioppo & Petty
(1982) mrpoékuye OTI 0TO OUVOAO TOUG TG ATOPA TOU OUYKEKPIMEVOU NAIOKOU
group QvrKouv OTnv Katnyopia Twv ardéuwv 1Tou £xouv high need for cognition.
ATO TIG aTTAVTACEIS TOUG QAVNKE OTI TO OUYKEKPIMEVA ATOUA ETTIOILKOUV VO
AUvouv dUoKoAa Kal TTOAUTTAOKQ TTPOBAAUATA, UTTOPOUV VA XEPIOTOUV £vVa PHEYAAO
OYKO TTANPOPOPIWV Kal ETTIBUPOUV va aoXoAouvTal e BEaTa Ta oTToia aTTairouv

QPKETH OKEWN Kal TIPORANUOTIOUO.

ApXIKA Ta JEAN TNG OPAdAG €TV TIG ATTOYEIS TOUG YIA TO €AV TTOPAKOAOUBOUV N
Ox!I dlaPnuiceIg KaBWG Kal yia To €AV TOTEUOUV OTI N dlo@rPIoN ETTITEAET éva
ONMUAVTIKOG €py0. ZTNV TTAEloYn@ia Toug Ta ATOopa TNG OuAdag TTapaKoAouBouv
dlapnuiceig pe €€aipean POvVO éva GTOUO Yia TO OTTOIO O1 dIAPNUICEIS Tou gival
adidpopes. O KUplog AGyog yia Tov oTroio BAEéTTouv dla@nuiceig givar OTi
EVNMEPWVOVTAI KAl TTANPOPOPOUVTAI YIA TA TTPOIOVTA TTOU O KUKAOQOPOUV OTNV
ayopd aAAG Kal yia Ta Kalvoupyia TTPOoiOvVTa TTou TTPowBouvTal KOTd Kalpoug.
XopakTnpIoTIKa €MmwoOnkav ol ekepacelg: «Nal, TTapakoAouBw dia@nuiceIg yiaTi
evnuepwvopa» «lMapakoAouBw diaenuicelg, yiati €101 TTANPOQOPOUNAIl VIO
TTPOIOVTa TTOU XpeIdlopal Kal TTou BéAw va ayopdowy» «O1 diapnuioelg givai

ONMUOVTIKEG VIATI PAG EVNUEPWVOUVY «OEAw va BAETW Sla@nuicelg yiati €101
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MTTOPW KAl CUYKPIVW TIWEG PETAEU SIa@OpwWY TTPOIOVTWY YIA TO TTOI0 PE CUUQEPEI

KaAUTEPA VO ayopaowy .

EkT16¢ Opwg ammd 1a BeTiké autd oxOAia yia Tn diagrpion, uTTooTnPiXOnKe Kai n
artrown OTI CUXVA ATTOTTPOCAVOTOANICEI TO KATAVOAWTIKO KOIVO ONUIOUPYWVTAG
TTAOOMOTIKEG AVAYKEG. XAPAKTNPIOTIKA €rmmwelnkav T1a €EAG: «Or1 dlapnuicelig wg
€T TO TTA€ioTOV KAvouv TTAUCN €yKEQPAAOU Kal avayka{ouv TOUG avBpwITouV va
TTaipvouv TTpoidvTa Ta oTToia dev xpeidlovtaly, «O1 dia@nuiceig TTapatTAavouy Ta
atopa», «Or1 dlapnuioelg 0dnyolv O€ UTTEPKATAVOAWTIOPO - 0€ avaykalouv va
KAVEIG ayopég TIG oTToieg O Xpeladeoan» «O1 dia@nuicelg TTapoucidlouv PJovo Ta
KOAG €vOG TTPOIOGVTOGY. TIG TTApATTAVW ATTOYEIG UTTOOTHPIEE KUPIWG TO ATOUO TO

oT1T0i0 OTTWG £XEI AON MWOE TTapatrdvw, o1 dIaPNUIcEIS TO aPrivouv adidpopo.

21N ouvéxela oulnmonkav BEuaTa OXETIKA PE TO TTola dlagriuion BuuouvTal va
éxouv Eexwpioel. EOw agiel va onueiwBei 6T povo TpeEig ammd Toug £
Buuodvtoucav pia diapruion Tou va Toug apéael. O1 dla@nuicelig TTou Toug
apeoav agopoucav Ta £¢n¢ TTpoidvta: MaAa mmilk (AéATa), attopputtavTiko Roll,
KIVNTA TNAEQWVA - MeEppavOs. 2Tn CUVEXEID TA ATOUA TG OPABAG UTTOOTAPIEAV OTI
EKEIVO TO OTI0I0 TOUG EVOIOQPEPEI TTEPIOCCOTEPO O Mia dlapruion Eival ol
TTANPOQOpPIEG TTou TTEPIEXEI ONAADY Ta ETTIXEIPAATA Ta oTroia TTPORAAAEL. o
OUYKEKPIPEVA, akouoTnkav Ta €EAG: «IMpooéxw TTOAU Tnv TTANPOQYopia TTOU Pou
divel pia dia@nuiony, «OéAw va pabBaivw yia TR TTOI0TNTA, TN yvnoloTnTa TOu
TPoIOVTOG», «EpAG oTnv nAkia TToU €ipaoTe pag evOIOPEPEl KUPIWG N
TTANpogopia kal Oxl n Ol0oKEDAON TTOU TTPOKUTITEl ATTO pia diagrpion». Mia
XIOUHOPIOTIKN  dla@rpion  icwg Toug dlookédale, e@bdoov  BéRaia  Tnv
KataAdaBaivav, aAAd dev TTioTeUOUV OTI Ba Toug £TTEIBE va UIOBETACOUV Jia BETIKA
€IKOVO a1TévavTl OTO TIPOIOV, TIOAU TIEPICCOTEPO OTNV  TTEPITITWON  TOU
QUTOKIVATOU TO oOTroio  moTelouv  OTlI €ival éva Béua  TTou  TIPETTEl VO
QVTIMETWTTICETOI YE ooBapdTnTa, KABWS atmd auto £CapTdtal TTOANEG QOPEG N
aOQAAEI0 TWV ATOPWYV TTOU TO XPNOCIYOTTOIOUV. I0 CUYKEKPIUEVA, EMTWONKavV Ta

e€Ng: «Me 1O autokivnro Ogv TTpETTEl va Traiel kaveig» «Me 1O auTokivnTo
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dlakuBeveTal n Cwr) oou» «OEAw va EEpw yia To ocuoTnua odriynong, Ta AdoTixa

TOU QUTOKIVATOU TTOU QQOPOUV TNV aCPAAEIQ TOU 0dNyouU».

ETol Aoimmév otV TTEPITITWON TOU QUTOKIVATOU N TTAPOXI TTANPOQOPIWV
BewpnBnke wg 1BIaiTEPA onuavTiKn yia pia diaeruion. EidikéTepa emwbnkav Ta
€€NG: «OEAw n dlo@rPIoN va JOU TTAPEXEI TTANPOPOPIa OXETIKA UE TNV ACOQAAEIQ
TOU QUTOKIVATOU, TO TEXVIKA XOAPOAKTNPIOTIKA, TO KOOTOG CUVTAPNONG» «2E& MId
dlapriuion yia autokivnTa B6Aw va pabaivw yia Tnv TIP atmo Tnv oTroia EeKIvAEl n
TTWANON KABWG Kal TIG €UKOAIEG TTANPWUNG» «AUTO TTOU pE evOIa®EPEl €ival n
TTANPOPOPIa TTOU TTAPEXETAI TT.X. N €yyunon TTOU PTTOPEi va OiVEl N ETAIPEIA».
ZXETIKA PE TIG dla@nuiceIg TTou TTapakoAouBnoav TTpiv EEKIVAOEI N oulATnon, Ta
ATOPA TNG OPAdAG CUVEIBNTOTIOINCAV OTI KATTOIEG NTAV XIOUUOPIOTIKEG AAAG dev
pTTOpecav va KataAdBouv 1o BaBuTepo vonua atrd OAeG TIG dla@nuUicEIS Kal va

KaTavoroouv TO JIO@NUICTIKO WAVUQ.

O1 xioupopioTikéG dlagpnuioelig TTou dev katdhaBav Atav ol €¢i¢: Fiat Punto,
Hyundai Accent, Rav 4, Seat, Opel Corsa, Corolla Verso. Napd& 10 yeyovog Ouwg
OTI UTTPEQV KATTOIEG XIOUUOPIOTIKEG DIA@NUICEIS TIG OTToieG OUOKOAEUTNKAV va
KataAdpouv, otav ava@épbnkav oTIG dla@nUICEIS TTOU TOUG APECaV, QVAPECT O€
QUTEG TTOU EIMTTWOnKav ATav Kal dla@nuiceIg Twv oTroiwv Oev €ixav KATavonoel TO
vonua. Or1 diagpnuiogig Tou Toug dpeocav TTEPICCOTEPO NTavV O €€N\G: Hyundai
Santa Fe, Ford Fiesta, Corolla Verso, Peugeot 307, Seat.

O1 egnynoeig TTou dGONKAV yIa TIG CUYKEKPIUEVES dlapnuioelg €xouv wg €¢RG: MNa
10 Hyundai Santa Fe kai To Peugeot 307 TOoUG Gpeoe n IBEQ TOU QUTOKIVITOU TO
otroio diooyiCel TToTdIa Kal dUoaTtoug dPOPOUG OTNV TTEPITITWON Tou Hyundai
Kabwg kar n POATa pe TO auTokivnTOo OTnV TEPITTTwon Tou Peugeot
ouvOUAlovTaG OUOPPEG EIKOVEG ATTO dIAPOPA QUOIKA TOTTIa OaAAG Kal PJEPN MIAG
TTOANG PE TNV TTAPOXI XPNOIMWY TTANPOPOPIWV YIa TO TTPOoidv. H dia@rpion yia 10
Ford Fiesta Toug dpeoe, yiat Bewpouv 0TI TO CUYKEKPIUEVO QUTOKIVNTO €ival KAAG
Kabwg Kkal o1 n eTaipeia eival kaAf. ETmiong toug dpeoe n dia@ruion yia TO

Corolla Verso yia 10 XOpOUPEVO XOAPOKTAPO Tng, Tapd TO yeyovog Ot Oev
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KatadAaBav amméAuta 10 vonua tng. AKOUN Toug apeoe n dia@ruion yia 1o Seat,
TTEPIOCOTEPO OPWG YIa TIG TTANPoPopieg TTou €8Ive (€UKOAIEG TTANPWHAG) Kai OxI
TOOO YIA TO XIOUUOPIOTIKO TNG TTEPIEXOUEVO.

ACiCel va onueiwBel OTI yia pia ouykepigévn XioupopioTiKA diagAuion RAV 4
(TOYOTA) eimmwBnkav kal apvnTika oXOAia. 21n dla@ruion egeavifeTal Eva aTouo
TO OTTOI0 APXIKGA O BeaThg UTTOBETEI OTI €ival O IBIOKTATNG TOU QUTOKIVITOU TTOU
TTAével. MOAIG OuwWG OAOKANPWVEI TO TTAUCIUO TOU QUTOKIVITOU TOTE O aAnBIvog
IBIOKTATNG TO TTAIPVEI KAl PEUYEI QPIVOVTAG TO ATOPO TTOU TO KABAPIZE EKTTANTO,
KaBwg ouveldnToTroici 0TI To SIKO TOUu auToKivnTo BPIOKETAI OTO YKAPAL Kal TO
auToKivnTo TTOU £TTAEVE TOON WPA ATAV €va EEVO AUTOKIVNTO, AKPIBWG iBI0 YE TO
oIk6 Tou. Ta apvnTik& oxOAla oTnpixBnkav oTo yeyovog OTI 0 aAnBIvog IBIOKTATNG
TOU QUTOKIVATOU TTapouciadetal TTo €EUTTVOG aTTd TO ATOPO TTOU TTAEVEI TO
QUTOKIVNTO, KOBWG 0 IBIOKTATNG KATAPEPVEI VA TO {EYEAATEI UE TO VA TTIOTEWEI OTI
TO auTokivnTo TTou TTAEvEl gival TO BIKG Tou. swpnBnke, dnAadr], 611 0 IBIOKTATNG
TOU QUTOKIVATOU €£QTTATA TO ATOPO TTOU TTAEVEI TO QUTOKIVNTO TO OTTOIO TTaipVEl Kal

@eUyel HOAIG £xel OAOKANPwWOEI TO TTAUCIYO, XWPIG KAV VA TO EUXOPICTAOEL.

Emiong ta dropa 11 opddag culAtnoav yia 1o katd Téco Ba erTnpedlovTav aTmo
Mia dla@ruion yia TNV ayopd evog auToKIVATOU. YTTooThpIgav Ot pia diagpruion
Aerroupyei arAwg avnuePWTIKA aAAG OEv OPKEI yIA va TOUG TIEIOEI yIO Wi TETOIA
ayopd. Zuykekpigéva emmwonkav ol €ENg ammoyelg: «Edav nTav va ayopdow
auToKivnTo Ba TO éwayva TTOAU TTEPIOCOTEPO» «Oa €kava €peuva ayopdg oTnv

TTEPITITWON TTOU Ba BeAa va ayopdow £va QUTOKIVITOY.
TENOG avVAPOPIKA UE TA JOVTEAD TWV QUTOKIVITWY TTOU TOUG GPECAV avapépOnkav

Ta €€ng: Skoda Octavia, Opel Corsa, Ford Fiesta, Peugeot 307. AgiCel va

onUEIWBEL OTI Ta KAAUTEPA OXOAIO akoUuoTnKav yia Tnv eTaipia Ford.
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6.2. Focus group 20 - 30 sTwv

Tn Kupikakr) To TTpwi TTpaypaTotroidnke 1o deutepo focus group Ta péEAN TOu
oTToiou atroteAouvTav ammo TPEIS AvOpeg Kal Tpelg yuvaikeg. OAa Ta AToua Tng
opadag €ixav TTAVETTIOTAMIOKA HOPQWON (OIKOVOMIKEG OTTOUdEG,  ayyAIKA
@IAoAoyia, TTANPOYOPIKH, VAUTIAIOKEG OTTOUDEG, XNMEIQ), EVW OI TPEIG ATTO TOUG £€)
gival kdatoxol auTtokiviTou. [MapdAAnAa  otrdé  TIC QTmaviAoEelg Toug OTO
epwtnuatoAoyio Tou Need for Cognition Twv Cacioppo & Petty (1982) mpoékuye

ot éxouv low need for cognition.

Ta aropa apxiké e¢éppaoav TIG ATTOYEIG TOUG OXETIKA PE Tn SIaQrIon Kal TO
POAO TTou TTaiCEl O0TN Cwr) TwV KaTavaAwTwyv. O1 TTEPICCOTEPOI UTTOOTHPIEAV OTI N
ONMAVTIKOTEPN TTPOCPOPA TNG dIAPAMIONG €ival OTI TTANPOPOPET KAl EVIMEPWVEI
TO KOIVO yIa TTPOIOVTA TTOU dn UTTAPYXOUV OTNV ayopd KaBwg Kal yia Kaivoupia
TTpOIOVTa TTOU TTpowBoUvVTal OAAG Kal yia TTPOCc@POpPEG TTou  yivovtal. [lio
OUYKEKPIPEVA emmwBnkav ol ammoyelg: «H diagApion yvwoTtotroigi» «MoAAEG
TTPOCPOPES T1.X. 50% EKTTTWOoNn o€ OAa Ta €idn KaAAuvTiIKwy oTta Hondos Center
TIG MaBaivw atrd TIG diapnuiceig oTnv TNAedpacn» «H dia@Auion o€ TTANPOPOPEi
yla Kaivoupia Trpoidévta TTou Byaivouvy». AkoUoTnKav, OPWG, KAl apvNTIKEG
atréYelg yia TN dla@ruion, kKabwg duo dtopa TIG OPAdAg UTTOOTAPILaV OTI

UTTAPXOUV KAl TTEPITITWOEIG OTTOU OI dIOPNUIOEIG YivovTal EVOXANTIKEG.

Eidikétepa emmwbnkav 1a €€ng: «H diagrpion TTPOoRAAAEl KATTOIEG KOIVWVIKEG
OMAdEG OTNV TTPOCTIABEIa TNG VO TTPOWBNOE! éva TTpoidv T1.X. diagruion Telestet
Sharing n otroia diakwuwdei Ta BN Kal £€Biga Twv avBpwTTwy NG KpAtng.» «H
dla@ripion TTOANEG @opég TTPORAAAEl TTPOTUTTIA TA OTTOIO TTPOCTTOBEI va pag Ta
emMBAAEl Kol va pog Treioel va Ta akoAouBrooupe». ETiong, yia 1O €dv
TTapakoAouBouv cuxva dia@nuioeig dAol uTTooThPIEaV OTI BeV gival KATI TO OTTOIO
eMOIWKOUY, aTTAWG TuxXaivel va TIGg BAETTOUV OTa SIOAEiupATa TOU TTPOYPANPATOG

TTOU TTaPOKOAoUBOoUV oTnVv TNAEOpaON.
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2T OUVEXEIA OKOUOTNKAV OTTOWEIG OXETIKA PE TO TTOIEG DIAPNUICEIG TOUG OPECOUV
TTEPIOOOTEPO, AVEEAPTNTA QTTO €KEIVEG TTOU TTapaKoAoUuBnoav oTo video ekeivn
v nuépa. O1 dlagnuioceig TTOU  ava@épbnkav Atav  OTo0 OUVOAO TOUG
XIOUHOPIOTIKEG (Bla@riuion oXeTIKA e ringtones, OAeg o1 dla@nuicEIg TNG €TAIPIOG
Meppavog pe Ttov nBotmoid Aviwvn Kaget¢dtrouho, n diagrpion Tou TTOTOU
Baileys kaBwg kai Tng Coca Cola Light).

2Tn ouvéxela ava@épdnke ammd Ta PéEAN TG opddag OTI ouxva oupBaivel va
BupuouvTal dla@nuicelg aAAG OxI Kal TN APKa TOU TTPOIGVTOG TToU TTpowbouacav ol
OUYKEKPIYEVEG DIaPNMIcEIG. Kal n TTEPITITWON TOU AUTOKIVATOU gival éva atro Td
TTPOIOVTA YIa Ta OTToia I0XUEI O TTAPATTIAVW OXOAIOOHOG, KaBWG avapépinke atrod
Ta JEAN TNG OpAdag OTI BupouvTal SIAPNUICEIS TTOU aPOPOUV QUTOKIVNTA OXI OPWG
KAl TN JAPKO TOU QUTOKIVATOU. TNV TTEPITITWON OJWGS TTou Ba Toug evOIEPEPE VO
ayopdoouv éva autokivnTo TOTE Ba avTiuETWTTICaV Wia dia@ruion PE dIAQOPETIKO
TpOTT0, dnAadr Ba TTpdoeEXav TN HAPKA TOU QUTOKIVATOU KOBWG Kal TIG ETTITTAEOV
TIANPOPOPIEG OXETIKA PE TA TEXVIKA XAPOKTNPIOTIKA TOU QUTOKIVATOU, TIG EUKOAIEG
TTANPWWUAG, TIG TTPOCPOPEG TTOU TBavVOTATA va gixe n dla@ANIoN KABwg Kal Ta
dwpedv afeooudp TTOU TTIPOCEPEPOVTAI PE TNV ayopd TOU QUTOKIVATOU (TT.X.

dwpedv air condition, CD Player k.a.).

Katd tn digpkeia TnGg oudrntnong akouoTnkav ol amoyelg Twv peAwv Tou focus
group yia TO TTOIEG BIOPRPICEIG EEXWPICAV ATTO EKEIVEG TTOU TTapaKoAouBnoav 0To
video. O1 diagnpioe€ig TTou Toug dpecav ATAV OAEG XIOUUOPIOTIKEG KAl apopouoaV
TIG €€AG pdpkeg (Fiat Stilo, Hyundai Accent, Corolla Verso, Fiat Punto). Mapd 1o
YEYOVOG OTI aTTO TO OUVOAO TWV dIOPNUICEWV TTOU €idAv TOUG APECAV EKEIVEG TTOU
NTaV XIOUUOPIOTIKEG, OEV TTOPEAEIYPAV va TTAPATNPAOOUV KAl KATToId onuEia
UTTEPPOARG O€ KATTOIEG OTTO TIG OUYKEKPIUEVEG dla@nuioelg TTou gexwpioav. lMNa
mapadeiyua, otn diagnuion Tou Hyundai Accent Bewpnoav uttepBOAIKO TO
YEYOVOG OTI KATTOIOG, €VW TOV €XOUV OTTAYAyEl Kal €ival KAEIOPEVOG OTO TTOPT-
MTTAYKAC €vOG QUTOKIVITOU, E€TTEIDN TTPOKEITAl YIO TO OUYKEKPIUEVO MOVTEAO
QUTOKIVATOU,  VIWBEI €UTUXIOPEVOG HECA OTO TIOPT-PTTAYKAl. ETriong, oTn

dlagpriuion tou Corolla Verso, av kai n 16éa Tédvw oTnv otroia otnpifdtav n
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dla@riuIon Toug Apece TTOAU, BewpnOnke Kal TTAAI UTTEPBOAA TO yeyovog OTI

KATTOIOG UTTOPET VA VIWBEI TOOO EUTUXIOUEVOG OTAV gival JECT O€ €V QUTOKIVATO.

[evikOTEPQ, OAA TA PEAN TNG OPABOG QAVNKE OTI TTPOTIUOUV TIG OIOPNUICEIG TTOU
€XOUV XIoUpop KaBWg TIG Bewpolv TTIO ATTOAQUOTIKEG Kal OlaoKedAOTIKES. o
OUYKEKPIPEVA, eMmwBnKkav Ta €EAG: «To XI0UPOoPp KOAAE! TTavToU €iTE gival KWHIKO,
€iTE €IPWVIKO, €iTE KOPOIOEUTIKO» «TO XIOUPOP Ot KAvEl va EePEUyEIG aTTd TN
pouTiva Tng Kabnuepivotag» «To xloUhop o€ dlaokedAlel, €ival KATI TO
OIAPOPETIKO» «Me TO X1I0UMOP dev TTAATTEIG» «TO XIOUPOP OTn dIA@rUION £XEI YiVEl
TAéov péda». ETmiong, oTIiG dla@nUicEIS O OTTOIEG APOPOUV AUTOKIVNTA Ta PEAN
NG ouddag Bewpouv OTI TO xloUpop Talpidlel. Mia dia@ruion TToU OTTAd
TTapouciddel éva autokivnTo eival Bapetr) Kai TTAéov TTOAU ouvnBiopévn. To
KaTavaAwTIKO KOIVO avaldnTd TTAéov KATI KAlvouplo, KATI TTPWTOTUTIO O€ Ui

QIAPANION YIO AUTOKIVNTA KAl TO XIOUPOP £XEI TN duvaTOTNTA VA TOU TO OWOEL.

MapaAAnAa, apketd amoé T1a pEAN TNG opadag avépepav o611 dUO AT TIG
dlapnuiceig TTou TTapakoAouBnoav TIG Bprkav apKETA PBapeTEG KABWG TTEPIEiXaV
TTapd TTOAAEG TTANPOPOpIES TIG OTToiEg Oev PTTOpECaV Kal va ouykpatrioouv. Ol
dlagpnuioeig agopoucav 10 Zuzuki Wagon R Special kaBwg kai Tnv eTaipeia
Ford. Etriong, Ta dtopa tnNg oyddag CUPTTARPWOAV OTN CUVEXEIA OTI TTPOTIHOUV
TIG XIOUUOPIOTIKEG DIAPNUICEIS OTIG OTTIOIEG TO XIOUUOP OUVOEETAI AUECA HE TO
TTPOIOV yIaTi TOTE Bewpouv OTI AEITOUPYEI ATTOTEAECUATIKA OE Wia dia@nuion Kal

TTETUXQIVEI VA ETTIKOIVWVACEI TIPAYHATIKA JE TOV KATAVOAWTH).

AKOUN, UTTOOTAPIEAV OTI Hia XIOUPOPIOTIKA dla@rpion Ba TTpétrel va TTepIAauBAvel
Mia, TO TTOAU OUO TTANPOYOPIEG Ol OTT0IEG va a@opouv TA TIO OCNUAVTIKA
TTAEOVEKTAMATA  TOU QUTOKIVATOU TTou  dla@npidel, KaBwg  TTEPICOOTEPEG
TTANPOPOpPIEG Bewpouv 0TI Ba €kavav Tn dIaQRKICN KOUPACTIKN. ZTNV TTEPITITWON
Opwg ToU Ba  evdiagépoviav va ayopdoouv €va  autokivnto, Oa neAav
TTEPIOOOTEPEG TTANPOPOpPiES. TEAOG, Ta pEAN Tou group uTtrooTApIEav OTI Ol
XIOUUOPIOTIKEG dlapnuiosic & Ba mpétel va trpoBAnuartifouv TTépa TTOAU TO

KATavOAWTIKO KOIVO, KaoBw¢g OTtav 10 pAvupa €ival TTOAU PTTeEPdEPEVO  Kal
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XPEIACeTal TTOAU OKEWN KOUPACZeEl, PE ATTOTEAEOUA O KATAVOAWTAG va unv
kataAaBaivel Tn Slo@AUIoN Kal va Tnv ammoppitiTel. Mo ouykekpiyéva, emmwonkav
Ta €€AG: «Mou ap€oouv o1 XIOUUOPIOTIKEG DIa@NUIcEIG GAAG va €XOUV va TTOUV Kal
KATI» «O€Aw pia diaeruion va pe Kavel va yeAdw, oAG va €xel Kal pia ye duo
TTANPOPOPIES yIa Ta TTI0 duvaTd onueia Tou autokivnTou» «Ag BEAW n dla@Apion
va gival TTOAU QOPTWHEVN PE TTANPOYOPIES YIOTI HE PTTEPDEUEI» « TN dlA@APION ME
170 RAV 4 d¢ev Vv KatdAaBa yiati ATav TTOAU PTTEPDEPEVN».

Etriong, Ta péAn Tou focus group uttooTAPIEaV OTI TO QUTOKIVATO €ival éva TTPOIOV
apKeTA akpIBS Kal pia diagAuion o€ Kapia TepimTwon &€ Ba Toug £1TEIBE OTO va
T0 ayopdoouv. Mia dia@ruion, 6uwg, Ba ptmopouce va Toug TpaPnéer Tnv
TTPOCOXH, VO TOUG UTTEVOUNIOEI TO JOVTEAQ TTOU UTTAPXOUV KAl TIG TIPOCPOPES TTOU
yivovTal ekeivn Tnv TTEPIodO, £€T01 WOTE va TOUG KABOdNYACEI TNV £€pguva ayopag
TToU TTPOKEITaI va KAvouv. Kal n KoAuTtepn pEBOdOG pe Tnv otroia  Ta PéEAN Tou
focus group TioTEUOUV OTI PTTOPEI va emTEUXOEi KATI TETOIO €ival pE HIa
XIOUUOPIOTIKN  Sla@ruIion KABwg auTéG Ol dIa@NUICEIS ONPEIWVOUV  HEYAAN
ETTITUXIO OTO va TTPOKOAOUV TNV TTPOCOXN TOU KatavoAwTr. Mo ouykekpiyéva
akouoTnkav Ta €¢AG: «H dia@Auion Otav €xel XIOUPMOP OOU TIPOKAAEI TNV
EVIUTTWON, Tnv Tpocoxn» «Mia XIOUhOopPIOTIKA JIa@ANIoN YIa auToKivnTa
TIPOKOAEI TO €VOINQPEPOV TWV KATAVOAWTWY. AMwOTE o1 dlapnuicelg yia Ta
auToKivnTa £XOUV OKOTTO va OOU UTTeVOuuioouv Ta POVTEAQ TTOU UTTAPXOUV, va
OOU KEVTPIOOUV TNV TTPOCOXNA KOl OTN CUVEXEIQ, €AV £0€va O€ eVOIQPEPEI KATTOIO,

va 10 YAELEIG TTEPICOOTEPO TINYAIVOVTAG OTNV AVTITTPOCWTTEIQ. »
TENOG OXETIKA ME TIG MAPKEG TIOU TIPOTIUOUV QATTO TIG OlAPNUICEIS TTOU
TTPOPBANBNkav avaeépbnkav ol €€ng: Zuzuki Wagon R Special, Peugeot 307,

RAV 4.

6.3. Focus group 30 - 45 sTwv

Tnv  Kuploki 10 atmméyeupya TTpayPatotroindnke 1o Tpito Kal TeAeutaio focus

group. Kal o€ auTh TNV TTEPITITWON Ta ATOPA TG 0 opdAdag atroteAouvTav atrd
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TPEIG AVOPEG KAl TPEIG YUVAIKEG ATTO TOUG OTIoioUG oI dUO Egival KATOXO!
auTokIvATOU. ETTiong 6Aa Ta droupa Tou Tpitou focus group €ixav TTAVETTIOTAUIOKA
Mopowon (EAANVIK ®iAoloyia, Oikovopikd, BioAoyia, MoAutexveio). 1o Tpito
focus group utripxav artoua Ta otroia gixav low need for cognition kKaBwg Kai

aToua Ta oTroia xapaktnpiotnkav aro high need for cognition.

Kai oto T1piTo group n oulntnon &ekivnoe PE TO OKOUCTOUV Ol QTTOWEIG TWV
ATOPWY OXETIKA PE TO TI TNIOTEUOUV YIA Tn SIAPAMION. ZTO OUYKEKPIYEVO group Td
TéVTE dTopa eixav OeTIKr) eviUTTWON yia TR dIo@AUIon KaBwg moTelouv OTI
TIANPOPOPEI KAl EVNUEPWVEI TO KATAVOAWTIKG KoIve. ETTiong, akouoTnke Kai n
armown OTI N SI0PAMION QugAvel TOV QVTAYWVIONO MHETAEU Twv ETAIPILV HE
OTTOTEAECUA VO PEIWVETAI TO KOOTOG (TIMN) Kal va BEATIWVETAI BIOPKWG N TTOIOTNTA
Twv Tpoidviwyv. E&aipeon amotéAeoce éva dtopo (Avopag) atmd To group TO
oTT0I0 £iXe TEAEIWG apvnTIKA ATtTown yia Tn dia@Apion. MNa autév n diagruion givai
Mia «kaAuppévn TTpotTaydvoay, «TTPORAAAEI €va CUYKEKPIUEVO POVTEAO CWNAG TO
oTToi0  TTPOOTTOBEl va TrEioel TO KATAVOAWTIKO KOV va TO OKOAOUBroEl
ayopadovTtag Ta TTpoidvTa TTou dlagnuidovTaly, «H diagriuion TTapatrAavei Toug

KOATAVOAWTEG.

Emiong otn ouvéxeila avagépbnkav ammd Ta AGtopa TG opddag SIAPOoPES
dloQnUIcEIS 01 OTToiEG TOUG QPECOUV  AveECAPTNTA QTTO  €KEIVEG TIG OTTOIEG
TTapakoAouBnoav oto video. Or diagnuioeig agopouoav TG €€NG papkeg: ONMATT
(ANOTTO), Fiat Punto (oTn ouykekpiyévn dia@ruion cuuueteixe kai o Michael
Schumacher), Coca Cola (xpiotouyevvidrikn diagruion), OMATIT (MPOMMO).

Ta péAn Tou TpiTOU group TTaPAKOAOUBOUV dlaPnuicelg Katd Tn SIAPKEID TwV
TTpoypapudtwy TToU BAETTOUV OTNV TNAgdpacn. MevikoTepa Ogv ETTIOILUKOUV VA
BAETTOUV dla@npuicelg, oTnV TTEPITTTWON OPWG TTou BEAOUV  va ayopAoouv Eva
TTPOIOV  TTAPAKOAOUBOUV  TTEPICOOTEPEG  OlIAPNMICEIC yIa  va  evnuEPWOOUV
KaAUTepa. ETriong, 10 group OIEKpIveE OTI KATTOIEG ATTO TIG JIAPNMIOEIS TTOU
TTOBARBNKav oTO video NATOV XIOUUOPIOTIKEG TIG OTTOIEG Ta PEAN Tou Pprkav

EUXAPIOTEG KAl OIAOKEDAOTIKEG, AAAG OTI UTTPXAV Kal JIAPNUIOEIS Ol OTTOIEG
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TTEPIEIXAV TTANPOYOPIEG. 2TIG XIOUPOPIOTIKEG dla@nuicelg Ta PEAN Tou group
TTapaTipnoav o1l xpnoiyotroinénke n avtibeon 1r.X. otn diagAuion Tou Hyundai
Accent éva dropyo TO amaydyouv kai To Bdalouv OTO TIOPT-UTTAYKA( TOu
QUTOKIVATOU OAAG autd avTi va Trepvdel doxnpa VIWOEl €UTUXIOPEVO 1 OTN
diagruion Tou Corolla Verso 61Tou pia ouvTnenTIKr OIKOYEVEIQ CUYKPIVETAI JE Mia

MOVTEPVQ OIKOYEVEIQ N OTTOIa £XEI TO CUYKEKPIPMEVO QUTOKIVNTO.

Katd tn digpkeia Tng ougntnong 1a péAn tng opadag pe low need for cognition
utrooThpIEav 6T TOUG Apecav TTEPICOOTEPO OI SIAPNMICEIS TTOU TTEPIEIXAV XIOUUOP
atrd TIG dlapnuicelg TTou TepIAGuBavav Kupiwg TTAnpogopieg. O1 XIOUPOPIOTIKEG
dlapnuiceig Toug TPARNEaV TV TTPOCOXN TTOAU TTIO €UKOAQ, Toug dlaokEédaoav
OAAG KAl TOUG TTPOPBANUATIONV O€ OPICUEVEG TTEPITITWOEIG OTTWG YIa TTAPAdEIy A
otn dia@Auion Tou Opel Corsa 61ToU SUOKOAEUTNKAV TTOAU VA KATOVOROOUV TO
pAvupa. Etriong, Ta péAn tou focus group uttooTrpi§av 0TI Ta oToIXEia avTiBeong,
uTTEPPOARG 1 Kai EKTTANENG TTOU TTEPIEiXaV TTOAAEG XIOUUOPIOTIKEG Sla@nUioEIg
givar o1 Adyol yia TOug OTToioUG TIG &exwploav Kal TIG Trpooegav. Akoéun
oupTAfpwoav 61 n diaenuion Tou Ford Focus otnv otoia €vag yvwoTog
NOoTToI0G TTaPaBETEl TTOAAEG TTANPOPOPIES VIO TO OUYKEKPIMEVO QUTOKIVNTO Oev
gixe 10aitepo  evdla@Eépov  PeE  atmoTeAéopa va  PBapegbouv  oTav TNV

TTapakoAouBoucav.

AvtiBeta 10 atopa Tou focus group pe high need for cognition ekdAAwoav
MEYOAUTEPO €VOIOPEPOV YIA TIG dIAPNUIOEIS OTIG OTTOIEG NTAV £VTOVO TO OTOIXEIO
NG TANPoYOpPnong, Kabwg Toug TPARnEav TTEPICOOTEPO TNV TIPOCOXI TA

ETTIXEIPAPATA TTOU XPNOIYOTIOIOUVTAV OTIG DIA@NMIOEIS ATT’GTI TO XIOUNOP.

2XETIKA ME TO TIOIEG OIAPNUICEIC TOUG APECAV TTEPICOOTEPO OTTO EKEIVEG TTOU
TTapakoAouBnoav oTo video, ava@epOnkav o1 €§AG XIOUPOPIOTIKEG  BIaPnUIcEIG
atré Ta aroua pe low need for cognition (Fiat Stilo, Corolla Verso, Fiat Punto,)
evw a1ré Ta aropa pe high need for cognition o1 TTAnpo@opIakég dia@nuicelg TTou
agopoucav 1o Ford Focus kai To Zuzuki Wagon R Special. A&iCel va onueiwBei

OTI N TTPOTiUNON TToU €kdRAWaoav Ta PéEAN Tou focus group yia Tn dlA@HUICH TOU
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Fiat Stilo oTnpixbnke ka1 01O yeyovog OTI 0T SIOQAUION CUPMETEIXAV Kal o1 dU0
diaonpol odnyoi Tng Formula 1 Michael Schumacher ka1 Rubens Barrichello.

2Tn ouvéxela Ta aropa Tou focus group culATnoav yia TIG APKEG AUTOKIVATWYV
TTou Toug apéoouv. O1 papkeg Tou avapépbnkav rTav ol €¢AG: Ford Fiesta,
Corolla Verso, Peugeot 307. AiCel va onueiwBei 611 Tn papka Corolla Verso 1a
MEAN TNG opddag Tnv etTéAeCav OxI TOOO yiaTi eTTNPedoTNKAV ATTo TN dIo@rPIoN, N
otroia 6TTWG €xel NON avaeepBei TTapaTTdvw cival atrd eKeiVEG TTOU TOug ApEcay,
OAAG TTEPIOCOTEPO ATTO TO YEYOVOG OTI BewpoUv OTI N CUYKEKPIYEVN PAPKA Eival
KAANG TToI0TNTAG Kal OTI N KOTAOKEUAOTPIA E€TAIpiA ATTOTEAEI £yyunon yia Tnv

ayopd TOU CUYKEKPIUEVOU TUTTOU QUTOKIVITOU.

ZXETIKA PE TO TTOOO CNUAVTIKA BEWPOUV Ta ETTIXEIPAMATA TA OTTOIA UTTAPYXOUV O€
Mia diagrpion TTou TTpoRdAel £va auTokivnTo, Ta drtopa pe low need for cognition
uttooTApiEav OTI Ba embupoloav va UTIPXE KATToIa TTANPo@opnon yia To
OUYKEKPIUEVO QUTOKIVNTO TI.X. TO ETNTTEDO TNG TIMAG OTO OTI0I0 KUpaiveTal A
EMTALOV ageoOUdp Ta OTTOIO TTaPEXOVTAl BWPEAV PE TO AUTOKIVNTO XWPIG OUWG
auTh va atroteAei To Bacikd oToixeio TNG diaruiong. AvTiBeta, Ta dtoua ue high
need for cognition utrooTApPIEav OTI TO PEYAAUTEPO BAPOG Ot pia dia@ruion
TpETTeEl va OiveTal otnv TANpo@opnon. [evikdTEpa TO OUVOAO TOU group
utrooThpiEe OTI TO emiTTedo TNG TIUAG €ival aTmapaitnTo va avoQEéPETal OTN
OIa@AMION TIPOKEIMEVOU  va MTTOPECOUV va EKTINACOUV €dv Ba eixav Tn
ouvatétnta va OI0B€0oUV TO OUYKEKPIYEVO TTOOO OTnV  TEPITITWON TTOU
embupoloav va ayopdoouv TO auToKkivnTo TTou dla@nuieTal €ite Twpa EiTe
MEANOVTIKA. 2€ KAMIO OPWG TTEPITITWON Hia dlo@AUIoN JE ETTIXEIPANATA VIO TO
auTokivnTo TTou TTPOoRAAAEl Ba Toug £TTEIBE va TO ayopdoouv, KaBwg Bewpouv OTI

Mia TéETola atré@acn atmaitei TTOAU TTEPICCOTEPO WASIWO Kal JeyAAn TTpOCOXT).

Ta péAn TnG opddag utrooTApIEav OTI TO POCIKOTEPO OTOIXEID Wiag dla@AuIong
gival va oou Tpapnéel Tnv TTpocox . ATTO €KEi Kal ETTEITQ OTNV TTEPITITWON TTOU O
KATavoAwTrG evOIa@EPETAl va ayopdoel €va auTokivnto Ba AdBel uttdywn Tou TN

dlapriuion Tou Tou TPpARnée 1o evdiapépov kal Ba Wael yia TTEPICOOTEPEG
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TIANPOPOPIEG TTAVW OTO OCUYKEKPIMEVO auToKivnTO, OTTWG TIG €TMIOOCEIC TOU
(tTaxutnTta, emTdyuvon), Tov KUBIOPMO Kai Tnv ImmmodUvaun, To OUCTHPOTO

QO0@OAEiOg yIa TNV TTPOCTACIA TWV ETTIBATWY K.Q.
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KE®AAAIO 7 - AOTEAEZMATA TON FOCUS GROUPS

7.1. JuputrepdouaTa

Me Tnv TTpayuarotroinon Twv Tpiwv focus groups ouykevTipwOnkav TTOAUTIUA
oToIX€ia Péoa atrd TNV Trapouciacn Kal Tnv avAdAuon Twv OTToiwV TTPOEKUYAV

ONUAVTIK& CUPTTEPACHATA.

ATIé TNV TTapoUCiacn TwWV OTOIXEIWV TTOU APOPOUV TIG OULNTAOEIG KAl TWV TPIWV
focus groupg TTPOKUTITEI TO CUUTTEPAcUa OTI n dla@opd TToU TTaPATNPEITalI OTA
ATOMa WG TTPOG TNV AVAYKN TOUg va eTTeéepyacTolv pia TTAnpo@opia, dnAadn n
dlagopd TToU Traparnpeital oto need for cognition TTpayuaTikd emmnpPedlel v
IKavOTNTO TOU XIOUPOP VA TIEICEl TOV KOTAVOAWTA OTO VO OXNUATIOEI PO BETIKNA
otaon yia 1 Slo@Auion aAd oxi1 kal pia BeTIKA €iKOva yia TN PAPKA TOU

QUTOKIVITOU.

Mo ouykekpipgéva OTnV TTEPITITWON Tou TTpWwToU focus group Ta dtopa TG opddag
éxouv high need for cognition kai o€ pia dia@Apion evdla@épovTal TTEPICOOTEPO
yla TNV TTANPO@OpPIia TToU TTEPIEXEI N DIAPANION KAl OXI YIO TO XIOUUOPIOTIKO TNG
pAvupa. Autd €xel wg atroteAéopa va divouv TTEPICOOTEPN OnNPacia oTa
ETTIXEIPAPATA TTOU €XEI Hia dlIAPrUION TTPOKEINEVOU VA TOUG TIEICEI VIO TO TTPOIOV
TTou TTPoweei (the central route of persuasion). Kard ocuvémeia ta dropa Tng
TTPWTNG OuAdAg oxNUATIoaV pia BeTIKN €IKOvVa yia TIG dlA@PNUICEIS EKEIVEG TTOU
TTEPIEIXAV KUPIWG TTANPOYPOPIES, EVW WG TTPOG T OTACN TOUG ATTEVAVTI 0T YAPKA
ol €TIAOYEG TOUG TTPOoNABav Kal atrd TIG dIa@NUICEIS TTOU TOUG Apeaav aAAd Kal
aT1rd TNV TTPOCWTTIK ATTOWN TTOU £XOUV OXNUATIOEI HEXPI TWPA YIA TIG DIAPOPES

MAPKEG TWV QUTOKIVATWY TTOU KUKAOQOPOUV OTNV ayopd.

Avagopikd pe 1o deuTepo focus group Ta PEAN TNG XopokTnpioTnkav amo low
need for cognition cupgpwva ue T Need for Cognition Scale (Cacioppo & Petty,

1982). Ta péAn TG opddag £6€iEav PeyoAUTEPN TTPOTIUNCN OTIG XIOUUOPIOTIKEG
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dlapnuioeig, KaBwg Bewpolv TO XIOUPOP TTOAU TTIO ONMPOVTIKO OTOIXEIO O€ Mia
dlapriuion atd Ta TMIXEIPUaTa TTou PTTopei va Trepiéxel (the peripheral route of
persuasion). AuTO €ixe w¢ aTMOTEAECPO va oOxnuaTtioouv pia OeTikf oTtdon
ATTEVAVTI OTIG XIOUPOPIOTIKEG DIAPNUITEIG, EVWD OXETIKA YE TN OTACN TOUG OTTEVAVTI
oTn MApKa ol €TAOYEG TOug NATAV  OIOQOPETIKEG aTrd TIG WAPKEG TTOU
TTPoBAAovTaV OTIG SIOPNMICEIS TTOU TTPOTIUNCAV KAl a@opoucav PAPKES TTOU

TTpowBoUvTaV TOOO CE XIOUUOPIOTIKEG OC0 KAl OE TTANPOPOPIOKES dIAPNMICEIG.

TéNog oTo TpiTO focus group uTTrpYXavV aToua PECA OTNV OPAda Ta OTToia Eixav
high need for cognition aAA& kai dtopa Ta otmoia XapokTnpioTnkav ato low need
for cognition. 21n ouykekpiuévn oudda Ta atoua pe low need for cognition £dsigav
TTPOTIUNON O€ XIOUMOPIOTIKEG dlagnuioelg (the central route of persuassion) evw
Ta atopa ue high need for cognition avtiBeta evdiapépbnkav TTEPICOOTEPO YIA TIG
dlapnuiceig Tou Xpnoigotroioloav TTOAAG eTmixeipAuata (the central route of
persuassion). Auto €ixe wg atmmoTéAeopa Ta aropa pe low need for cognition va
oxnuarioouv pia BETIKA OTAON OTTEVAVTI OTIG XIOUKOPIOTIKEG BIOPNUICEIS EVW TA
aropa pe high need for cognition avémruéav OeTik) OTAON OTTEVAVTI O€
TIANPOPOPIOKEG dIOPNUICEIG. AVOQOPIKA PE T OTACN TWV UEAWV TNG OPAdAG
QTTEVOVTI OTIC MAPKEG TWV OQUTOKIVATWY, O €TTIAOYEG Toug £0eigav OTI dev

ETTNPEACTNKAV ATTO TIG DIAPNUIOEIS TTOU TOUG APECAV.

MevikOTepa Ba TTPETTEI va onuelwBei To yeyovog OTI Kal oTa Tpia focus groups
uTTPEAV  XIOUPOPIOTIKEG dIa@NUIcEIS TIGC OTToieg Ta PEAN Twv Opddwv dev
MTTOpPECAV VO KaTavoroouv. ETriong 1a TepicooTepa HEAN KAl TWV TPIWV OPJAdWV
Bewpolv o1 n Slo@ruIon €TmTEAEl onuavTiKG €pyo KOBWG TTANPOYOPEi Kal
EVNUEPWVEI TO KOTAVOAWTIKO Kovo. YTmpéav, BEBaia, kal avTiBeTeG ATTOWEIG
OUPQWVA PE TIG OTIOIEG N OIAPANION TTAPATTAQVEI KAl OTTOTTPOCAVOTOAICEI TOV

KATAVOAWTF) SNUIOUPYWVTAG TTAAOUATIKEG AVAYKEG.

Akoun kai ota Tpia focus groups utAp&av Aroua Ta oTroia evw BupdvrToucav

dlapnuioeig dev Buudvtoucav Tn PAPKA TTOU TTPOWB0UCAV Ol CUYKEKPIUEVES
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dlapnuioeig. Etriong, kai Ta tpia focus groups utrooTtApiCav 611 n BeTIKA oTdon
TTOU PTTOPEI va €X0UV avaTTTUEEl aTTEVAVTI O€ Jia dIa@AuIon 1 aTTEVAVTI O€ [ia

MAPKA QUTOKIVATOU Of€ Kauia TrepimTwon 8¢ Ba Toug odrlyoloe Ot ayopd Tou
OUYKEKPIPEVOU TTPOIOVTOG, KaBWG TTIoTEUOUV OTI Mia TETola Kivnon TTpOUTTOBETEI
épeuva ayopdg Kal apkeTd wdagiuo. Mia diagrpion opwg Ba PTTopoUoe va Toug
KIVI)O€l TNV TTPOCOXH YIa éva QUTOKIVNTO, WOTE va TO CUPTIEPIANGBOUV péoa OTIG

MOavEG TOUG ETTIANOYEG KAl VO HABoUV TTEPIOTOTEPES TTANPOPOPIES YIa AUTO.

ZuvoyifovTag Ta 6oa avaeEpOnkav TTaPATTAVW, TO YEVIKOTEPO CUUTTEPACHA TTOU
TTPOKUTITEl aTTO Ta Tpia focus groups eivalr 6T n dlAPoOpPA TTOU XAPOAKTNPEICEl Ta
ATOMAa WG TTPOG TNV avAyKn TTOU VIWBOOUV va €TTEEEPYOOTOUV Wia TTANpoQopiIa,
onAadn wg 1Tpog 10 need for cognition, €TTnpeddel TNV IKAVOTNTA TOU XIOUUOP OTO
va TIEioEl TOV KOTAVOAWTH va oxnuaTtioel pia BTk oTdon amévavtl oTn
dlapriuion, 0x1 OJWG Kai pia B€TIKA oTdon atrévavT oTn JApKa. [0 CUYKEKPIPEVD
OTTWG atrodeixOnke atrd Ta aTToTEAEOPATA TNG €pEuvag Ta dTtopa pe low need for
cognition oTnpifovTal TTEPICOOTEPO OTO XIOUPOP TIPOKEINEVOU VA OXNUATIOOUV
MIa BeTIKAy OTAONn armévavTl oTn dlagruion, evw Ta atopa pe high need for
cognition ETTIKEVTPWVOVTAI TTEPICOOTEPO OTA dUVATA ETTIXEIPHHATA TTOU TTEPIEXEI
Mia diag@riuIon TTPOKEINEVOU Va SIAUOPPUOOUV Mia BETIKA €IKOVA yia auTh. TEAOG
a1Td Ta ATTOTEAEOUATA TNG £PEUVAG BeV ATTOBEIXBNKE €AV TO iBI0 1I0XUEI KAl yIa TN
MAPKA TOU QUTOKIVATOU TTou dla@nuifeTal KaBWG o1 €TTIANOYEG TWV OTOUWYV TWV
focus groups wg TPOG TN HAPKQ TTOU TOUG APECE ATV WG ETTI TO TTAEiOTOV
OIAPOPETIKEG aTTO TIG TIPOTIUACEIS TOUG OTIG OIAPNMICEIS €iTE AUTEG ATAV

XIOUMOPIOTIKEG EITE TTANPOPOPIOKEG.

Me Tnv OTmOTEAEOUATIKOTNTA TOU XIOUWOP va TreiBer otn  dila@Auion Tov
KATaVOAWTA Kal TTwWG auTh eTTnpeddeTal atrd Tnv avdykn, €TTIOUpia Tou atouou
yla emegepyaocia Twv TTANpogopiwv TTou déxeTal (need for cognition) €xouv
aoX0oAnOei Kal AAeG €peuveg oTo TTaPEABOV. Ta ammoteAéopaTta hiag JEAETNG TOU

Yong Zhang 10 1996 % e 10 1510 AKPIBWG QVTIKEIUEVO £PXOVTAI OE CUHPWVIO €V

> Yong Zhang, (1996), “The Effect of Humor in Advertising: An Individual - Difference Perspective”,
Psychology & Marketing, September, Vol 13, No 6, p.531 —545.

67



To Xioupop ot Alagrjjion

MEPEI PE TA OUPTTEPACUATA TNG EPEUVAG TNG OUYKEKPIMEVNG OITTAWMATIKAG
epyaciag kabwg £deiEav OTI n dlaQoPA TTOU TTAPATNPEITAI HETALU TWV ATOPWY WG
Tpog 10 need for cognition €TTnNPeAlel TNV IKAVOTNTA TOU XIOUPOP OTO VO TTEIOEI
TOV KOTOVOAWTA va oxnuaTtiosr pia B€Tik otdon ammévavti otn diaenuion (Ta
atoupa pe low need for cognition eTnpedlovTail o TTOAU atrd TO XIOUPOP EVW TA
aropa pe  high need for cognition 1o TOAU ammd TNV TTANPoQoOpIia) Kal KaTd

OUVETTEIQ Pia BeTIKR) oTdon atrévavTl 0Tn HAPKA TOU TTPOIOVTOG.

H peAétn Tou Yong Zhang amédeiée Ot n BeTIKr) oTdon atrévavt otn dlagruion
€TTNPEACEl TO KATAVOAWTHA OTO va SIGUOPPWOEI KAl Jia BETIKI) OTAON ATTévavTi oTn
MAPKA, OuuTTépacua  TO OTroio  Oev  TIPOEKUWE aTTd TR MEAETN  TTOU
TTPAYUATOTTIOINONKE YIO TN OUYKEKPIYEVN OITTAWMATIKN epyacia. AvTiOeTa pia o
TpéoaTtn épeuva Twv Maggie Geuens & Patrick De Pelsmacker (2002)*
OXETIKA PE TV €Tidpacn Tou xloupop o€ droua pe low need for cognition kai
aropa pe high need for cognition otmédeie OTI TO XI0UPOp €xel OETIKA
ATTOTEAEOPATA KAl OTIG QUO KATNYOPIEG ATOPWY PE TN BIaPOopa OTI N £TTIdOPACT) TOU
XIoUpop €ival GuUecn OTNV TTEPITITWON Twv atoépwy Pe low need for cognition kai
éUpEON OTNV TTEPITTTWON Twv atépwv e high need for cognition. To yeyovog oTi
MEAETEG TTOU diaTTpayuATEUOVTAV TO iBI0 BEPa PE TN OUYKEKPIKMEVN OIMTAWMATIKNA
epyacia 6 oup@wvouv ammoAuTa PETOEU TOoug onuaivel OTI €ival avaykaio va
die€axbouv TTEPAITEPW EPEUVEG TTPOKEIMEVOU VA TTPOKUWOUV TTIO YEVIKA KOl

oiyoupa cupPTTEPAC UATA.

7.2. Nepiopiocpoi & MpoTtdosic via épsuva oTo HEAAOV

H ouykekpiyévn €peuva  UTTOKEITAI O€ OPIOUEVOUG TTEPIOPICUOUG OTTO TOUG
oT1Toioug €ival duvaTd va TTPOKUWOUV Kal BEPATA YIa VEEG HEAETEG OTO PEAAOV.

** Maggie Geuens & Patrick De Pelsmacker, (2002), “The Role of Humor in the Persuasion of Individuals
Varying in Need for Cognition”, Working Paper , April.
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H xkatnyopia Tou TTpoidévTog n otroia €TTIAEXONKE a@OPOUCE TO QUTOKIVNTO TO
OTTOI0  AVNKEI OTA KOKKIVA TTPOIOVTA OTTWG £XEl 0N avapepBei o€ TTpONYOUEVO
KEQAAaIo, oUppwva pe T PATPa PCM - Product Color Matrix (Weinberger,
Campbell kai Brody 1994). Ta amoteAéopata Tng £peuvag gival duvaro va €Xouv
I0XU yIO TNV TTIEPITITWON TOU QUTOKIVATOU, OXI OJWG Kal yIa Ta UTTOAOITTA KOKKIVA

TTPOIOVTA KOBWG dev £xEl ATTOdEIXOE KATI TETOIO.

Emiong, a&ifel va onueiwBei 0TI Ta aTTOTEAEOUATA TNG OUYKEKPIUEVNG €PEUVAG
ag@opouv Tnv emidpacn Tou need for cognition o€ XIOUUOPIOTIKEG BIOPNUICEIG PE
TPOIOV TO auTOoKivnTO. AUTO Onuaivel OTI T OUYKEKPIMEVA OUUTTEPACHATA
mBOavéTata va unv 1I0XU0uV OTNV TTEPITITWON TTOU Ol XIOUUOPIOTIKEG dIa@NUIoEIg
a@opouV éva GAAO TTPOIOV TO OTTOIO TTIBAVATATA VA AVAKEI OTA UTTAE 1] OTA AEUKA
mrpoiovia PCM - Product Color Matrix (Weinberger, Campbell kai Brody 1994)

KaBwg dev UTTAPXOUV PEAETEG TTOU Va £TTIRERAIVOUV KATI TETOIO.

EmmpooBeta, avagépetar OTI yia TNV TIPAYMOTOTIOINCN TNG OUYKEKPIPEVNG
épeuvag xpnoipotroinenkav TNAEOTITIKEG SIAPNUICEIG HE OKOTTO va UEAETNOEN N
emidpaon Tou need for cognition aTnv IKAVOTNTA TTOU £XEI XIOUPOP OTNn dIa@ANIoN
OTO va TEiBel TOUG KATaVOAWTEG va SIaUOPPUOOUV [ia BETIKI) OTACON OTTEVAVTI
oTn dIOPAMION KAl KAT ETTEKTACN ATTEVAVTI OTN JAPKA. Ta cuptrepaopara Aoimrov
TNG OUYKEKPIYEVNG EPEUVAG APOPOUV TIG TNAEOTITIKEG HOVO DIAPNUIOEIS KAl YI'auTo
T0 Adyo Oev utTopoUlv va BewpnBolv OTI I0XUOUV  Kal yia Ta UTTOAOITTa pECa
MadiKAG evnuépwong. MBavoTata, AoImrév, oTnV TTEPITTITWON TOU PadloPuvou I
TNG EVTUTING JIAQUIONG T ATTOTEAEOUATA VA €ival DIAPOPETIKA, EAV EQAPUOOTEI N

OUYKEKPIUEVN €PEUVA, KATI TO OTTOIO TTPETTEI VA EPEUVNOEI.

MapdAAnAa agiCel va onueiwBei 611 n emidpacn Tou need for cognition oTnv
IKAVOTNTA TTOU £XEI TO XIOUPOP va TrEiBel Tov KatavaAwTtrh va dIauop@waoEl pia
BeTIKA OoTACN aTTévavTi aTn dlIA@rUIoN KAl 0T CUVEXEIQ pia BETIKA oTdon atmévavTi
oTn Mapka gival duvard va ernpedletal amod pia TANBwpa TTapayovTwy Ol OTToIoI
ME TN o€Ipd Toug TTaifouv KaBopIoTIKO POAO OTN BIEEAYWYI TWV CUUTTEPACHATWYV

NG épeuvag. MNa mapddelypa n didBeon (mood) Tou KatavaAwTr ;| TO UAO Tou
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KatavoAwTn €ivar mBavé va emnpeddel Tnv etmidpacn Tou need for cognition
avegapTnTa €dv TO ATOPO QVAKEI OTNV Katnyopia Twv low need for cognition 1
high need for cognition. Etriong, o puBudg emavaAnyng Miag XIOUUPOPIOTIKAG
dlapruiong Traidel €€icou onuaAvTikd POAO ava@opIKA PE TO KOTA TTOCO £vag
KatavoAwTrg TTou €xel low need 13 high need for cognition avTidpd OeTIKG
atrévavTl otn dlo@ruion T BaplETal, KaBwg TO XIOUHPOPIOTIKO TNG MAvUuaA

@OeipeTal e TO XPOVO Kal XAVEI TO TTPAYUATIKO TOU JrVUUA.

MapdAAnAa, €vag peyaAuTepog apiBuog diagnuicewv o1 oTroieg Ba  eixav
OUYKEVTPWOEI y€oa ae Eva HEYOAUTEPO XPOVIKO dIACTNUa TTIBavOTaTa va ATAV TTIO
QVTITTPOOWTTEUTIKEG OTNV TTPAYUATOTTOINON TNG OUYKEKPIYEVNG £peuvag. AKOUN,
ME €va peyaAuTepo aplBud focus groups atod Tov eAdxioTo duvaTto TTeavoTaTa va
UTTAPXE Mia o TTAoUCIa GUAAOYRA OTOIXEIWV Ta oTToia Ba emIReRaiwvav KaAUTEPQ

TA CUPTTEPACUATA TNG EPEUVOG.

Me Bdon Toug TTOPOTTAVW TTEPIOPICPOUG TIPOKUTITOUV TTroKIAa B€uata yia
MEANOVTIKA peAEéTN. ‘ETOI, N ouykekpiyévn €peuva  Ba  pttopouoe  va
TTPayUATOTTOINBEl Kal yia KATTOI0 AGAAO KOKKIVO TTPOIOV €KTOG ATTO TO AUTOKIVATO
KaBwg Kai yia KATToI0 TTPoidV TO OTT0I0 Va avrKel o€ GAAN KaTnyopia TTpoiovTwy,
OTTWG Ta AEUKA Kal Ta PTTAE TTpoidvTa. ETriong n peAéTn mou Trpayuatotroinonke
MEOQ OTa TTAQICIO TNG OUYKEKPINEVNG DITTAWMATIKAG ival duvaTtd va eTTavaAn@oei
XPNOIYOTTOIWVTAG Kal GAAA Péoa PHadIKAG EVMEPWONG OTTWG TT.X. TO PAdIOPWVO 1)
n éviutn dloenuion r AauBavovtag utréyn Kai AAAOUG TTaPAYOVTEG Ol OTToIOI
mBavéTtata emrnpedlouv 10 need for cognition Tou kKatavaAwTh O0TTwWG N diIABeon,
TO UAO Kal 0 puBuOG eTTavaAnwng Tng diaenuiong. TEAoG, agifel va onuelwBEi OTI
yla KaAUTEPO Kal TTIO0 giyoupa artroTeAéopara n idia épeuva Ba utropouce va
TTPAYUATOTIOINGEI  XPNOIMOTTOIWVTAG éva  PEYOAUTEPO APIBUO  XIOUUOPIOTIKWV
dla@nuUicEwy Kal avTioTolXa TTANPOQOPIOKWY  dlaPnuicewy Kabwg Kal éva
MEYOAUTEPO apIBuo6 focus groups.
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NAPAPTHMA
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Zyxnua 1: Hierarchy of effects models

To Xioupop ot Alagrjjion

Dagmar Lavidge AIDA Adoption National
Steiner Process Industrial
Conference
Board
Evnuépwon Evnuépwon Mpoooxn Evnuépwon Evnuépwon
Karavonon MNvwon Evdiapépov | Evdiagpépov Atrodoxn
MeloTIKOTNTA Apéokela EmOupia EkTipunon MporTiunon
Apdon Mportipnon Apdon Aokiun Tdaon yia ayopd
MeioTiKOTNTO Yi00étnon Ayopd
Ayopd
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IxAua 2: Ta €idn Tou Yioupop Katd Attardo (1994)

MNEYMA (WIT)
AoyoTraiyvio (pun) TIVEUNOTWONGS ékppacn (bon mot)
odTmipa (satire)
eipwveia (irony) avongoia (nonsense)
FEAOIOMNOIHZH (RIDICULE) KWWIKO (comic) XIOYMOP (HUMOR)
xAeuaopuog (mock) 1IdloTpoTria (whim)

aoTeio (joke)
OAPKAOPOG (sarcasm)

Treipayua (tease)

TTPOKTIKO aoTeio (practical joke)

KE®I — AIAZKEAAZH (FUN)
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2xAua 3: The Product Color Matrix (PCM) & Prototype Products

Xwpig xioupop
ZXETIKO XI0UMOpP

Mn oxeTIké X100H0p

Functional Tools

Expressive Toys

Neukd Mpoidvra

Kokkiva Mpoidvra

Higher Risk «Big Tools» «Big Tools»
MEYAAEG OUOKEUEG, OOQAAEIES, Bagég paAAiwy, povTépva
MNxavApaTta yia eE0TTAIONO pouUxa Kal ageaoudp,
ETAIPEIAG,AAOTIXO QUTOKIVITWV MOTOOUKAETEG & OTTOP
auTokivnTa
MrrAe Mpoidvta Kitpiva Mpoiévta
Lower Risk «Little Tools» «Little Toys»

QATTOPPUTTAVTIKA, KaBapIoTIKA
XWpou,pappaka,Bevaivn,
@aynTa (6x1 YAUKA)

MTTOPQ, Kpaoi, ToixAa, YAUKd,
aAKooOAOUXa TTOTA, OVOKG,

TOIYApa, KATTVOG
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2xyAua 4: To povréAo FCB (FCB Planning Model)
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Xwpig xioupop
ZXETIKO XI0UMOpP

Mn oxeTIké X100p0p

Thinking products

Feeling products

AuTokivnTta,popTtnyd,

Apwpata, BagEg aAAiwy,

High involvement aoQaAgieg, dAvela, aBbAnTIK& pouxa, jeans,
MNxavAPaTa yia eE0TTAIONO KAAAUVTIKA, QOPHOKEUTIKA
products ) ] ] )
ETAIPEIOG, UTTNPETIES ETAIPIWV TTPOIOVTa OEPUATOG
Muvaikeia vyieivn,
Low involvement 0DOVTOKPENQ, ATTOOUNTIKA,
avTIoNTITIKA, BITOUIVEG, MrUpa, kpaoi, c6da, ToixAa,

products n Brrapiveg pa, Kp X

@ApPaKa yia 1o KpUo,
QATTOPPUTTAVTIKA, KaBapIoTIKA

XWPOU, AEUKAVTIKA

YAUKQ, KOQEG, OVOKG,
KAPAPEAEG
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2xAua 5: Proposed Extension of Incongruity - Resolution Model of Humor
in Television Advertising *°

Degree of Incongruity

Schema Familiarity >
\ 4
Surprise
Warmth >
< Playfulness
Ease of
Resolution >

Perceived Humor

A 4

Attitude towards the advertisement
Aad

» Dana L. Alden, Ashesh Mukherjee & Wayne D. Hoyer,(2000), “The effects of Incongruity, Surprise and
Positive Moderators on Perceived Humor in Television Advertising”, Journal of Advertising, Vol. XXIX,
No.2,p.3.
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6. EPOTHMATOAOIIO

[opakaid onpewwote pe ( 3)

1. HAIKIA

Kdtoomd 18 18-25 26-—-35 36-45 46-55 56 - 65 Avo tov 65

0] 0] 0] 0] 0] 0] 0]

2. XIIOYAEX

3. Iowu givan 1 0IKOYEVEWUKT] 0GOS KATAOTOON;

Ayapog
[Moavtpepévog/m
Awlevypévogn
Xnpog/a

O O O O

4. EITAITEAMA

Evyopiotd mold yuo 1o ypdvo cog.
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7. Need for Cognition Scale (Cacioppo & Petty,1982)%°

Write the number that best fits your view:

1:completely false, 2:mostly false, 3:mostly true, 4:completely true

1.

N

N o oo s

9.

10.
11.
12.
13.
14.
15.
16.
17.

18.

| really enjoy a task that involves coming up with solutions to problems........

| would prefer a task that is intellectual, difficult and important to one that is
somewhat important but does not require much thought........

| tend to set goals that can be accomplished only by expending considerable mental

| am usually tempted to put more thought into a task than the job minimally requires.

Learning new ways to think doesn’t excite me very much........

I am hesitant about making important decisions after thinking about them........

| usually end up deliberating about issues even when they do affect me
personally........

| prefer to let things happen rather than try to understand why they turned out that

I have difficulty in thinking in new and unfamiliar situations........

The idea of relying on thought to get my way to the top does not appeal to me........

The notion of thinking abstractly is not appealing to me........

| am an intellectual........

| only think as hard as | have to........

| don’t reason well under pressure........

| like tasks that require little thought once I've learned them........

| prefer to think about small, daily projects to long-term ones........

| would rather do something that requires little thought than something that it is sure
to challenge my thinking abilities........

| find little satisfaction in deliberating hard and for long hours........

2 William O. Bearden & Richard G. Netemeyer, (1999), “Handbook of Marketing Scales”, 2™ Edition,
Sage Publications,p.19.
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19.

20.

21.
22.

23.

24.

25.
26.

27

32.

33.
34.
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I more often talk with other people about the reasons for and possible solutions to

international problems than about gossip of tidbits of what famous people are

These days, | see little chance for performing well, even in “intellectual” jobs, unless
one knows the right people........

More often than not, more thinking just leads to more errors........
| don’t like to have the responsibility of handling a situation that requires a lot of

thinking........

| appreciate opportunities to discover the strengths and weaknesses of my own

reasoning........

| feel relief rather than satisfaction after completing a task that required a lot of

mental effort........

Thinking is not my idea of fun........

| try to anticipate and avoid situations where there is likely chance I'll have to think in
depth about something........

. | prefer watching educational to entertainment programs........
28.
29.
30.
31.

I think best when those around me are very intelligent.
| prefer my life to be filled with puzzles that | must solve........

I would prefer complex to simple problems........
Simply knowing the answer rather than understanding the reasons or the answer is
fine with me........

It's enough for me that something gets the job done, | don’t care how or why it

Ignorance is bliss.........
| enjoy thinking about an issue when the results of my thoughts will have no outcome

on the issue........

*H oupmmAfpwon kal Twv 34 epwTAcewv ato Ta PEAN Twy focus groups BewprBnke oI

mBavoeTaTta va ATav KOupaoTIK Kal yia 10 Adyo autd &6Onkav 20 amd Toug 34

oxoAlaopoUg yia katnyoplotroinon oTig Badpideg 1,2,3 R 4. O1 20 gpwTroEIg TTOU
mpoTiuAdnkav ATav o €€ng: No.30,25,17,26,18,13,16,15,10,1,5,29,11,2,24,32,7,22,
19,27.%

7 http://chiron.valdosta.edu/mawhatley/767/ncs.htm

79


http://chiron.valdosta.edu/mawhatley/767/ncs.htm

10.

11.
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14.

15.

16.
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