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[. NIKOAAKOMOYAQOY MANEMIZTHMIO NEIPAIA - EMBA AIATPIBH

EXECUTIVE SUMMARY

XT0 GUYYPOVO EMYEPNUATIKO oTifo, OmOv Kvplapyel 0 EVIOVOog avIOY®VICUOS Kot
TOVTOYPOVEL. TO KOOTOG TPOCEAKVONG VEOV TEAATOV OLEAVETAL, Ol  ETYEIPNOELS
TPOKEWEVOD VO TOPAUEIVOUY AVTOYOVICTIKEG Kot Pldoipeg Bétovy cav emikevipo g

QUAOGOPIG TOVG TOV TEAATN.

H mapoyn oAoéva moloTikdTEP®V, OAOKANPOUEVOV Kol EE0TOUIKEVHEVMV VTN PECIDOV EXEL
ooV OTOY0 TN UEYIOTOMOINOoN NG Topoddopevng a&lag oTov TEAATN TPOKEWEVOD Ol
EMYEPNGELS VO dlortnprioovy dlapkdg avéavouevn tnv miototto (loyaty) kot ™

ovvoAkn o&ia (Life Time Vaue) tov rehatdv tovg.

‘Eto1, ot emyelpnoelg, oty Tpoomdfelo TouS Vo TPOGEAKOGOVV, Vo avarTTOEOVY Kot VoL
TN PNOOLVV TIG GYECELS TOVG LE TOVG TEAATEG TPOYWPOVV TNV VIOOBETNGN TOL GYEGLOKOD
uapketivyk (Relationship Marketing) xot oty mpounbeie Customer Relationship
Management Aoyiopikov. TToAAég £pevveg OPmG Ogiyvovv OTL EVED TO TOGOGTO TMV
emyepnoev mov viobetel Aboeig CRM  ocuveymg avihvel, éva mocootd Epymv
viomoinong CRM, peyaivtepo tov 50%, amotuyydvel va, IKOVOTO GEL TOVG ALPYIKOVS TOL

6TOYOVG.

YKkomog G OwTpPng mov okoAovbel, €lvoar M depgvvnon Kol 1 EVIOMION TOV
TopayOVIOV eKEiveV IOV GVVEBIALAY GTNV EMLTLYN 0AOKA pwon Tov £pyov CRM, péoa

oo TV TEPMTMSIOA0YIKN peAétn g Tpanelag Kdmpov.

Apyikd, TapovcstaleTot pio, SEVTEPOYEVIG £PELVA GYETIKA LE TOV Tpomelikd KAAOO otV
Omol0. OVAPEPOVTOL GTOTXEIDL GYETIKA LE TN SOUN, TOV OVIOY®VIGUO, TNV TOOTNTO OAAL
Kol owkovopkd otoyeio. Axolovbei m moapovcioon g Tpanelog Kompov n omoia
€0TALEL GTI SOUN TNG, OTOL OIKOVOUIKA HEYEOM TNG AAAG KOl GTNV ETXEPTCLOKT KOl OTIV

OVTOY WVICTIKT GTPOTNYIKT TOV 0KOAOVOEL.
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>t ovvéyela mapovotdletal n PiProypagikn emokomnon oyetikd pe 1o CRM kon 1o
nog to Relationship Marketing exopdletat péca and ovtd. Akolovbel ektevig avoapopd
OXETIKA HE TIG OLIOTAGELS, TO YOPOKTINPIOTIKA OAAG Kot ta o@éAn tov CRM, evo
nopovctdlovior Epevveg mov €yovv mpaypoatomombel oyxetikd pe to CRM. Télog,
nopovctdlovtol ot Tapdyovieg mov emnpedlovv v vAomoinon twv épyov CRM aAld

Kot éva povtédo viomoinong £pycov CRM.

AxoAovBel, avagopd GTOVG KVPOTEPOLG AGYOLS TTOV 0dNYNGOV TNV LIOBETNON TOL
CRM oand v Tpanela Kompov eved mapovsialovior ot 6tdyol mov Exovv emttevydel
HEYPL oNUEPD, OTMS PEIMOT TOL KOGTOVS LANPECIOV, AOENOT] KOVOTOINONG ECOTEPIKMV

Kol EEMTEPIKMV TEAATDV.

TN GUVEYEW OVOPEPETOL O EPEVVITIKOC GYEOIOGHOG KO TO EPEVVITIKO TPOYPOLLO TO
omoio akolovtnce o gpeuynTig. Ot TPOCWOTIKEG GLVEVTEVEELG TOV TPOYLLOTOTTOW ONKoV
ompixOnkav oe Oepatikég evoTNTEG 01 OTOiEG EfY OV G Pdion Tapdyovteg oL emnpedlovV

™V viAomoinon épymv CRM kot evtomtiomkay otn iAoy pa@ikn emoKonnon.

To detypa g Epevvog NTav otedéyn e Tpanelag To omoin iyov EvEPYN GLUUETOYN OTO

épyo tov CRM kot fjtay KaAd AN po@opnLEVAL.

Ta gupripata g £peuvac aveSEIEaV OKT® KOPLOVE TOPEYOVTES TOV YTOV OL: 01) OPOLLLL KoL
déopevorn avatotng owiknong, P) otpammyikn kot pebodoroyio vAomoinong mov
aKOAOVONGE 0 OPYOVIGHOG, Y) GUUUETOYIKT] KOLATOVPO Kol TEANTOKEVTPIKT PIAOGOQiaL, O)
HeydAoc Pabuog SaTUNUATIKNG CLUVEPYAGING, €) PrOCESS reengineer Tov eTyEPNoLKOV
ddkooldv, ot) teyvoroyia, () ouvexeic UETPNOEIS KOl 1) OLVEXNG EAEYYOG Kot
a&ohoynon. IHoapdriinia mpokdmtel éva véo, mo oOVOETO HOVTELO vAomOINoNG £pymv
CRM.
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Téhog mapovctalovTol TPOTAGES GYETIKA LUE TO MG O OPYUVICUOG O TPEMEL Vo EAEYYEL
kot va agloroyel to CRM, viobetdvtog t0 HOVTEAO TNG 1G0pPOTNUEVNG GToY0bEGTNG
(Balanced Scorecard) péow tov omoiov pmopei vo Topakorlovbel kot GALEG TTLYES TEPOV

TOV YN LUTOOIKOVOUIKMV OTOTEAEGUATOV KO SEKTMV.

YeAlda 4




[. NIKOAAKOMOYAQOY MANEMIZTHMIO NEIPAIA - EMBA AIATPIBH

HNEPIEXOMENA
IMEPIEXOMENA ...ttt e e sn e et sse e snne e r e e snneesenre e nieis S
1. EIZATQITH ...ttt e rne e e se e e r e er e e en s 7
111 ZKOIMOX EPEYNAX ...t sr e e sn e e et ee e s e nnnes 8
1.1.2. TPOIMOZ AIEPEYNHZEHZX ... e 8

1.1.3. H ENIXEIPHXIAKH XHMAZXIA THX EPEYNHTIKHX [IPOXEITIZHX 8

2. MAPOYXIAXH KAAAOY KAI TPAIIEZAXZ KYITPOY .....oooviiiiiiicieie e 9
21.MAPOYZIAZH TPAIIEZIKOY KAAAOY ..ottt e 9
22.MMAPOYZIAZH TPAIIEZAX KYTIPOY .....ooiiiiiiiiie et e e 16
23 BIBAIOTPADIA ...ttt ettt bt e en e e e s 24

3. OEQPHTIKO MMAAIZIO —AEYTEPOTI'ENHX EPEYNA .......ccooiiiiiiiiineee 25
3.1L.RELATIONSHIP MARKETING ..ottt sttt e e es e e 25

3.1.1. Hapayovres wov ékavay dnpo@rréc to Relationship Marketing ........cceveee. 25
3.1.2. Osmpicg oyxetikd pe to Relationship Marketing ......ooveeveevivevinneeccveneciene. 26
3.2.CUSTOMER RELATIONSHIP MANAGEMENT ..ot s 27
3.2.1. IIp0GAVUTOIMOUOG ETLYELPTICEMV ...crvirveeeirrererneereeresseese e sresres e ss e s sreeneennenees 27
3.2.2. OPIoPOS TOU CRM ..ot e e e 29
3.2.3. CRM 01 TPEIG QUUOTAGELS ....evueeerrrererreirresressesesresseeses s s s e sre s s eresnesneenesse e 30
3.2.4. XapakTnpioTKE TOV CRM ..o 34
3.2.5. OQEM] TOU CRM ..ot e e 34
3.2.6."Epevuves oyeTiK@ e TO CRM ..o e 34
3.2.7. IMapayovreg mov emypealovy v viomoinen Tov Epywv CRM ... 37
3.2.8. Movtého vAomoinong £pYmV CRM ..o e 42
B3 EYMITEPAZIMATA ..ottt ettt en e st e sb et s er e e ae e eb b e e nr e ee 43
SA.BIBAIOTPADIA..........coiiie et ettt bbb et e 45
4. TO CRM XTHN TPAIIEZA KYITPOY .....ooioiiiiiiiiieiniee e s 47
4.1 BIBAIOT PA®DIA........ooitieiieie ettt ettt st ses bbb s s s e sb e s b st eb e s 53
5. EPEYNHTIKH MEOGOAOAOTTA ........cooo e e 54
51. GEQPHTIKEX IMTPOZETTIZELX ..ottt s er e s e enenas 54
52 MEGOAOAOITA THE EPEYNAX ..ottt en e s 57
53.ZTOXOX THE EPEYNAX ...ttt st en e e e s e 58
54. ZXEAIAZMOX EPEYNHTIKOY ITPOT'PAMMATOX .......cocovieriiicene e, 58

TeAlSa 5




[. NIKOAAKOMOYAQOY MANEMIZTHMIO NEIPAIA - EMBA AIATPIBH

5.4.1. Zvihoyn] TAPOPOPLAOV OO HEVTEPOYEVI] CTOYLEIM ..o 58
5.4.2. TIOWOTUKT] EPEVVIL ..ecvvviieiie sttt en s s e er et s nre e nre e 58
5.4.3. AVOAUON] ATIOTEREGILATOV ....oevvviciiiiiie e er e e e 59
55.IIEPIOPIEMOI EPEYNAX ..ot e e e 60
56. XYMITEPAXIMATA ..ottt sr e e e s sn e e 60
S5.7.BIBAIOTPA®DIA..........cooiii ettt et e 61
6. AIIOTEAEXMATA ITOIOTIKHX EPEYNAX .....ccooiiiieee e 62
6.1. ATIOTEAEXEMATA KATA OEMATIKH ENOTHTA .........ccooooiiiiiiire e, 62
6.2. EYMITEPAXMATA EPEYNAZ ..ottt 76
6.3. BIBAIOTPADIA..........coiii ittt ettt e e b e s 82
7. ZYMIIEPAXIMATA ...ttt e et e ne e en e sn e 83
7.1. AZIOTTIOTHIH YITOAOMHE.........ooiiiriireririeie it sieies b s e sessese s snsseseenenes 86
7.2. BIBAIOT PADIA. ..ottt st er e ane s et s b s st 89
BIBAIOTPADIA......... oo et sr e sr e s e e en 90
ITAPAPTHMA A ..ot b ettt e r e s n e en e nn e 94

TeASa 6




[. NIKOAAKOMOYAQOY MANEMIZTHMIO NEIPAIA - EMBA AIATPIBH

KE®AAAIO 1

EIZATQI'H

Ye évo éviovo  petofoArlopevo  mepiBaAlov  KOplo  koBodnyovpevo omé TNV
TOYKOGUOTOINGoY KOl TNV TEYVOAOYin, Ol Tpameleq TPOKEWEVOL VO TOPUUEIVOLV
aVIOYOVIOTIKEG Kol Piodoueg  mpoomafovv  va  emektafody  GTOV  €VPUTEPO
xpNpatootkovorkd kKLado (gite pécm cuyywvedcemv N eEayopmv, gite PHEG® aVTOVOUNG
avantuéng), He OmMTEPO OKOTO TN OlOLPOPOTOINGT TOV TPOIOVI®MY TOVG GAAN KOl TNV
TOLPOYN OAOEVOL TOTIKOTEP®V KOl OAOKANPOUEVEOV VINPECIOV UE GTOXO TV awénon
TOTOTNTOG OAAG Kot TN peyiotomoinon g a&ilog Tov TeAatdv tovs. Me v €i60d0 g
XOPAG HaG oTNV VpOl®@VN Kol TNV KOOEP®OON TOV VIOV VOHIGUATOG, Ol EAANVIKEG
tpameleg ApyYoOV Vo AETOLPYOVV OE E€va aVTAYOVIOTIKOTEPO TEPPOALOV TO Omoio
nepopilel oNUAVTIKA TOV TOPUd0CIOKO OOUECOANPNTIKO TOVvg poOAo. Avtd €xel cav
OMOTELECUO TNV (OKNON 1OYVP®V TMECEMY OTNV KEPSOPOPio. TOVG, €V TopAAANAQ
Koot  EMTOKTIKOTEPN TNV OovayKn Yo owpfpotikés aAlayég Tov  Tpamelikon

GLOTH LOTOG,.

211¢ ouvOnKeg avTéG KaBoPLoTIKO TTapdyovia Yo TN PeEATioon TG OmMOTEAECUATIKOTNTOG
Kot TN pelowon Tov KOGTOLG TV Tpamel®V amoTELEL | LIOOBETNON oG VENG OTPOTNYIKNG
euhocoiag, 1 omoio avayvopilel v eEuanpétnon Kot TV avATTLEn TOV GYECEDV UE
TOVG TEAATEG OOV POOCIKA TPOOTOITOVUEVO, Yol TN MEAAOVTIKY] TOVG avamTuén M
peteéMEN Tovg. XNUEPT, N KATOVONGT TV TEAATAOV, 1] AUECT AVTOTOKPLOT OTIC OVOYKES
| mpocdokieg TOVG Kot 1 INUIOVPYIL P0G HOKPAG KO OTOTEAECUOTIKNG G)Eong Hall Tovg
elvar mAéov T Pacikd kprtpa Oyt poévo g emrvyiog, aAAd kot g emPinong Tov

tpanelov (deltio EET, 2002).

H oavdykn onuovpyiog tpomel®v TEAATOKEVIPIKA OPYOVOUEV®OYV, TPOKEIUEVOL VO
propov vo avtamokplBohyv pe emTuyio. OTIG GOYYXPOVEG OVAYKEG KOl OMOTNCES TOV
TEAUT®OV TOLG, elvor eugavig. H onuovpyia, mn ovimtoén kot m adénon Ttov
eCOTOUKEVUEVOV OYEGEMV UE TOLG TEAATEG OMOTEAEL TOV KUPLO TOPAYOVTO, YO TN

ueylotomoinon g mapaddopuevng a&iag otov meddrn (Hapdptnuo A — Aidypopua 1).
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1.1. XKOIIOX EPEYNAX

O okomdG TNG CGLYKEKPIUEVNG EPEVLVOG TOV TTPAYLOTOTOMONKE Mtav M dgpediviion TV
TopoyOVIOV eKEtvV OV cLVEBOALOY oTNV NtV OAOKANpmaon tov épyov CRM omv
Tpanelo Kbmpov. Xtnv mopovcioct e 6guTtepoYEVONS EpEVVOG TOPATHPEITAL OTL EVD TO
TO0G0oTO TV eMyepnoewv mov viobetel Aoeic CRM cuveydg avédvel, povo to 40%
TOV ENLYEIPNCEDV OVTOV KOTAPEPVEL VO, ETLTVYYAVEL TOVG apyIKoVS otdyovs. Méoa amd
™ peAétn g PProypagiog Kot ™G apdpoypapiog EVIOTIGTNKOV Ol TAPAYOVIEG TOL
emnpedlovv TNV avaivon kot v vAomoinon evog épyov CRM kot ypnoipormomdnkay mg

Baon otnv £pegvva mov d1eENyom.

1.2. TPOIIOX AIEPEYNHXHX

[Tpaypatomomnke molotiky £pevva 1 omoile. oTNPlYONKE 08 TPOCOMIKES GUVEVTEVEELG
Babovg (Depth Interviews) pe oteléym g Tpdarelag Kompov ta omoio cuppeteiyoy oty

avantuén tov £pyov CRM kot etvot KoAd AN popopnHEVaL.

1.3. H EHNIXEIPHXIAKH HMAZXIA THX EPEYNHTIKHXZ
NPOXEITIXHX

AO6Y® TOV pEYGAOL TOGOoTOU omotvynpévev Epyov CRM maykoouiong alAd Kot tov
peydlov mAnbovg Piproypopiog ko apbpoypagiog oxetikd pe to CRM n mopovca
épevva Tpoomafel vo KAVEL Evo TPOTO Pripor oTNV KaToy popn Topayovioy mov Bondnocov
mv Tpanelo Kompov va oyedidoel, avoivoel Kot viomomoel emtuymg to CRM otov
EMMVIKO  ypnuoTookovopikd yopo. H onuacia tng mpoomdbelog ovtng yu tov
YPNUOTOOIKOVOUIKO KAGOO OAAG KOl Y100 TOV €VPUTEPO KAGASO TV LANPECIOV ival vo
EVTOTIGEL TOVG TOPAYOVTEG TOV UTOPOLV Vo eE0cPOAicOVV GE PeYaAo Pabud v emttuyn
viomoinon evog €épyov CRM ahAd Kot v amoteAéoel onUEio avopOpag Y10 TEPOUTEP®

Epeuva.
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KE®AAAIO 2
ITAPOYZIAYXH KAAAOY KAI TPAIIEZAX KYIIPOY

2.1. TAPOYXIAXH TPAIIEZIKOY KAAAOY

To ehMnvikd tpanelikd cvotnpa Ppicketal TALOV G' £va KPIGILO GTOVPOSPOUL YPTIYOP®V
oAlOy®V Kol eKTETAPEVOV avokatatdéemy. Ot debvelg taoelg kot eEeMEEC Kol Ol
ovvokOlovleg aAdayég evtomilovial o€ MOAAOMAG emimedo Kot mopovolalovial oty
EAMAGSa pe ypovikn votépnon. Ot kuplotepeg OAANYEC TTOV TPOLY LATOTOOVVTAL 10N Etvalt:
a) 1 omelevbépmon ™ ayopdc, B) omuovpyio peydANng yKApoC mTPOIOVTOV Kot
VINPECIOV, V) OAAOYEC OTO OOKTNOWKO KOOEOTMS, J) EKTETOMEV YPNON NG
TEYVOAOYIOG KOl €) TayKoGHonoinon tv dpactnplomrtov (I koproog, 1998 Petridoy and
Glaveli, 2000).

H omehevBépwon tov tpomelicod GLGTHUATOE GUVOOEDTNKE amd TV €ic0d0 VEWV
tpomel®v aAld Kol and cvYYoveDoelg TpaneC®v, cuyva péow egoyopmv. Ot aAloyég
OUTEG, OE OLVOVLOGHO HE TNV EUPAVICT] TOL €VP® Kol TO GuvakOAovBo kOGTOG
TPOCOPUOYNG TOV GULGTNHOTOC, £YOLV OVENGEL TNV £VIOCT TOV OVIOY®VICUOD LE
QTOTEAEGUO TNV EUEAVION TEcE®V 0T KEPON TV Tpameldv (Kosmidou and Spathis,
2000). Xta maicto g évraong avtg ot Tpdmeles, HeTa&d AAL®VY, £3moaY ELEOCT] GTNV
TOLOTNTO TV LINPECIDOV TOVG, OTNV TPOCTAOEL Vo dTNPGOLV 1 Kot Vo, avENRGOVV TO
uepidlo ayopdc kat to képon tovg (Anderson et al., 1994, Hallowell, 1996, Soteriou and
Zenios, 1999, Spathiset al., 2002).

Av kat o avtoyovioudg petabd tov tpanelmv to tehevtain xpovia Exet eviabel, ®oTOG0
dev &yel emektofel akoun oe 6GAOVS TOVG TOUElG Tapoyng Tpamelikdv epyacimv. Elvar
EVTOVOTEPOG OGOV aPOPd TIG KATAOESELS Kal To dGVELN TPOG T VOIKOKVPLY, TOGO GTO
KOTOVOA®TIKG 0G0 Kot 6T oTeYooTIKd. Ot eAAnvikég Tpdmeleg €YoV TPOYUATOTOMGEL
To TeAevtaion  xpoOVi ONUOVTIKEG €MEVOVCEL; 7OV  KOALTTOUV OAO0 TO  (QAGUO
dpaotnpotNTeV Tovg. Ot EMEVONOELS QVTEG £Yvoy 6T TAAICLO TOV dAloydV TG {fTnong
v TPOme KA TPOIOVTO KO TOV OVALYK®MV TNG TEAUTELOG TOVGS, KOOMS Kol oTo TAAIGLO TG

TPOGTADEG LEIMONG TOV AEITOVPYIKOV KOGTOVG,.
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To cuYKPUTIKO TAEOVEKTNO. QT TN OTIYUN aviKel oTIg Tpdmeleg ol omoieg dbétovv
VYNAOD EMMESOVL  OVOPOTIVO  SUVOUIKO, EVLEMKTO KOl KOWOTOUIKG TPOIOVIO Kol
wKovoTnTo.  OnUovpylog  Owovopu®V  KMpoKog —oto  mAoiowe TG Kafetng
YPNUOTOOIKOVOUIKNG OpOoTNPOTNTOS KO TNG E0MTEPIKNG HETOKIVIONG TEAATOV GTIg
etapeieg tov opidov g kéBe tphmelag. IMapdiinia, n avaddpbpwon Kot o
avaoyESOoUOS TOV SIKTVOV KOTAGTNUATOV OTOTEAOVV 1010UTEPA KPIGIHO TOPAYOVTOL Y10
™ Olevpuvon S OpaotnpotnTog TV Tpomeldv, eved 1 OLVEXNG OovAmTLEN Kol
avoPaduon Tov EVOALIKTIKOV SIKTO®MV TOANGNG YPTHOTOOIKOVO KOV Tpoidviav (ue

KOp1o a&ova to e-banking), arotelel oTpaTYIKO GTOYO TV TEPIGGOTEPOV TPOTELDV.

OIKONOMIKA XTOIXEIA KAAAOY

To téhog Tov 2008 10 eEMnViKd Tpomelikd cvotuae tepiAdpupave 35 IlictoTikd 1WpOUATO

(19 gumopikég tphmeleg kot 16 cuvetaplotikeg), 1 e181k6 Tot®TIKO opyovioud to Tapeio
[Mopakatadnkov kot Aaveiov, 23 vrokataotpoto EEvev Tpameldv Tov £xovv £6pa o€
dAlo kpdtoc pérog tg Evpomaikng Evoong kot 5 vrokataotiuoto TIOTOTIKOV
Wpvpdtov mov €yovv &dpa extdg ¢ Evponaikng ‘Evoong. To 66,3% t0v cuvolikov
EVEPYNTIKOD NG EAANVIKNG ayopds O6mws oapopeodnke 1o 2006 popalovral mévte
tpamelkoi opdot. E6vikn Tpdamela g EAAddog, EFG Eurobank Ergasias, Alpha Bank,
[Mewpaing, Eumopwen (didypopua 2.1).
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Awdypoppa 2.1 — IlocooTa evepyNTIKOD TPOTELOV

I[Iny"n: Apyeio Icoroyopmv EET

To 2007 Atav ypovid mov yopaktnpictnke and afefoatotnto kol actdbdeio oto debvég
APNHUOTOTIOTOTIKO TEPPAAAOV KOl EVIOVES OIKVIAVGELS OTIC Y PNUOTICTNPLOKEG 0yOPEG.
Ta mpofAnpata mov Eexivnooy amd TV Kpion otnv ayopd eVumOONK®V GTEYUCTIKOV
daveiov petwpévng egacpdions otig HILA., enédpacav apvntikd otn debvi ayopd
TITAOTOMUEVOV a&1OV KOl OTIC OMOTIUNGCELS TOV CYETIKOV OHOAOY®V, TPOKAAMVTOG
EMIONG OALGIOMTEG UPVNTIKEG EMMTMGELS OTNV KINUATOYOPE KOl TNV EUTIGTOGHVI] TOV
KatavoAwtdv Tov HILA. Avtd elye ¢ anotéAeoo, HEYAAES OUEPTKOVIKEG ETEVOVTIKEG
tpaneleg alld kol GAAol evpomaikoi tpomelikoi opyavicpoi, va oavoykacOovv vo

TPOYWPCOVV GE CTUAVTIKOD VYOV S0y POLPES KO OLPVITIKEG OTOTIUNGELS.

AQeVvAg, 01 GUVETELEG TNG YPTUOTOTICTOTIKNG KPIoTG KOl APETEPOL 01 VYNAEG TIUEG TOV
neTpeliov oAAG Kol GAA®V PACIKOV TPOT®V VAGV OV TPOPOSOTOVV TANO®PICTIKEG
TECELS, €YOVV MOAAMTANGCIACEL TOVS @OPoVG Yo emPpadvvon 1 Kot VEECN NG

OUEPIKOVIKNG  OIKOVOpioG, 7Tov Bo exnpedoet ONUOVTIKG Kot TNV avamtuén g
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maykoopog owovopiog. Ewwd yw v gvpwldvn, ot mpoPAéyelg yio 10 pudud
avantuEng g to 2008 avampocapuolovion Tpog ta KaTw. Evrovtolg, ot vynioi pubuoi
avamTLENG KOl 0 SLVAUIGHOGC TTOL TOPOVGLALOVV Ol UEYAAES OVAOVOWUEVEG OIKOVOUIES
omwg n Kiva, n Ivdio kor n Bpalidia, omnpilovv v avoamtuélokn Tpoomtikn g
TOYKOOMOG OKOVOUIaG Kot amotehovv éva cofapd avtifapo oty emifpdovven mov

EMOEKVOOVV 01 10 DPYLEG OTKOVO LLES.

H ehAnvikn owovopio, avamdcmaoTto GUVOESEUEVT UE TN O1EBVN, Oev pével avennpéaotn
amo T1g eEeliEels. Ot vYNAEG TWES TOV TTETPEANIOV KOl TOV GAAMV TPOTOV VADV £XOVV
00MNYNoEL GE (VOO0 TO KOOTOG TOPAYMYNG KOl OloKivnomg, TpoKoAdvTog coPapég
minboplotikég méoelg. YO TG OLUVONKEG OVTEC, ONpuovPYoLVTOL TPOUTOOECELS
eMOEiVOONC TNG S1EBVOVE OVTAYOVIGTIKOTNTOG TNG OTKOVOUING, OTTMG POIVETOL Kot amd T
ONUOVTIKY emdeivmon tov eAAeippatog Tov 160LVYIoV TPEYOVCGAOV GUVOAANY®DV TOV

dwpopeadnke oto 14,1% wg mocootd tov AEIT 1o 2007.

Evtovtoig, kou katd to 2007, n eAMnvikn oucovopio. TETUXE Vo STPOEL TO 1GYVPO
TAEOVEKTNO. TOV VYNAOD puBuoy ovamTuéng mov dopopedbnke oto 4% mepimov,
TOPOUEVOVTOG oeONTA VYMAGTEPOG 0td Tov oM emPpaduvopevo puBpd avamnTvéng g
evpolowms. H ofefardmra oto O1ebvég owovoukd mepiBaiiov, o Kivduvog
emPpadvvong TV HEYOA®V OWKOVOUIDV Kol Ol TANOPIoTIKEG TECES TOV
emaveppavifovral, KaboTouV aKOUO O EVIOVEG TIC TPOKANGELS TOV OVTIUETOTILEL 1
EAMMMVIKT OIKOVOpIOL Kol OKOMOL O EMITOKTIKN TNV avAyKn ylo TV Toyeio Tpodonon

SpBpoTIKOVY peTappuiuicemy.

To éMiepupa tpexovcdv cuvarhaymv mov devpuvinke to 2007 oto 14,1% tov A.E.IL.
vroypoappilet T coPapdmra g katdotaong. Ot emevOboELS e oLy TV Kvntomoinon
™G WIOTIKAG EMYEPNUATIKOTNTOG UTOPOVY VO TOVOGOLV TNV TPOGPOPE Kol Vol
VIOGTNPIEOVV TNV OVATTLEN Kol EVEPYOMOINGON NG OWOVOUIKNG dpactmprotntac. H
aglomoinon tev mpoypoupdtov Tov Kowotwkaov [MTiaciov Zmpiéng, ta pueydio Epya
VTOSOUNG, M TPOMONCN TOV GTOKPATIKOTOUCEMY KOl 1] EXEKTOCT TOVS O€ OIKTLOL Kot

VTOOOUES, M AMEAELOEPOON TV KAEIGTAOV EMAYYEAUATOV, KOOGS Kot 1 avantuén Ttov
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VEOV HOPO®V ETEVOVGEDY GTO TAAIGI0 TV Zouapaéewv Anpociov kot [diwtikov Touéa
amoTeloVV duvatdtnteg pe £viovn avomtuélakn dvvapikn. [lepoatépm, 1 amoTeAEsLOTIKN
Sl elplon TV HEYAA®V TPOKANCEMY GTO HETOTO TOV JWpOpOTIK®V peTappuiiicewy,
etvan avaykaio tpoimdBeon yia ) PeATi®on TOL HOKPOOIKOVOUIKOV TEPBEALlovVTOg, TV
gvioyuon G aVIoy®VICTIKOTNTOS KOl TNG TOPAy®YIKOTNTOS THG OUKOVOpIdG, 1T
dNuovpyios KAMUOTOG EUMIGTOGVUVNG KO TNV TPOGEAKLOT ENEVOLGE®V. MOVO DTIO OVTEG
TIg Tpoimobécelg, dStucarifovtal ol Opot Yio TN S THPNCT LYNA®V puOlu®mV ovamTLuéng
Kol 010 UEAAOV, GE £€VO TTOYKOGLIOTOMUEVO TEPIPOALOV £VIOVE OVTOYOVIOTIKO Kol

ToyOTOTO HETAPOAAOUEVO.

Ot dvoueveic ovvinkeg mov  dSopopeaddnkav upéco oto 2007 oto  debvég
YPNUOTOTIOTOTIKO GCVUOTNHO, EMNPLAcHY Kol TV eyyopo Tpamellk ayopd kabmg
TPOoKAAEGOV duoAettovpyieg oTilg Olebveig kepolotayopss pe Gueco emakolovbo v
avENom Tov KOGTOLS XPNHATOG. Ot EAMANVIKEG Tpameleg OUMG OV emAnynoay gvBES amd
™ Jucuevr] ovykvpia, KoODG Ogv elyav €mMEVOVCEL OE  OUEPIKAVIKOVS TITAOVG
evondnkwv oteyaotikov daveimv, CDOS ko CLOS, érovtog emdeifel vmevbuvn kot
ocuvinpnTikn Jwyeipion Kwdbvev. Avtifeta, m oTpOTNYIK] TOL €V YEVEL £)XOLV
akolovBnoel To tEAevTaio. ypovie omnpileTar oMV WEPAUEP® AVATTLEN TOV
dPACTNPIOTHTMY TOLG GTNV EYYMPIL 0yOPd OPEVOS Kol GTNV EVIGYLOT TG EEMCTPEPELNG

TOVG OLPETEPOV.

H otpamywn avt, moapd tig ducpevelg cuvinkeg mov dapopembnkav to 2007, giye wg
amoTéAESUO TN OThpnon TV LVYNA®V puludv avénong peyebov kot Kepdopopiog
GLUVOMKA Y10t TO EAANVIKO Tpomtelikod cvotnua. O avTay®VIGHOS 0EVVONKE TEPAUITEP® LE
OTUOVTIKA OQEAN Y10 TOVG TEAATEG TV Tpane®v. EmumAéov, | mepatépm enéktaon g
TOPOVGIOG TOV EAANVIK®OV TPATELDV €KTOG TV GLUVOP®V, OCPOMIEL GTO EAANVIKO
Tpomelikd VOO KEVIPIKO pOAO oTNV Tpoomtadea avaPdduiong Tov TeppePEIKOD
POAOL NG YDOPOG HOG OTNV EVPVTEPN TEPLOYN, OAAA Kol otnpilel pokpompdBecuo v

Kepdoopia TovG.
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H oteyaotikn Kot KatavoA®TIKY TioTN amoTeAohV T0 KUPIOTEPO AVTOYMVIGTIKO TESIO TWV
EMMVIKOV Tpomeldv. ZNUAVTIKOG OU®G €IVl 0 OVTOY®OVIGUOG Kol 1 dpaoTnpldtTnTa o€
véa KaToOETIKE TPOTOVTO LVYNAOTEP®OV ATOdOGEMV Y10 TOVG TeEAdTeG. EEGALOL, Adym Kot
TOV TEPOPOUEVOV TEPOMPI®Y Y1l CNUAVTIKEG OlLLPOPOTOINGEL; OTO, EMITOKINL TV
TpomelIKOV TPoidVTI®V, T0 PAPOC £YEL LETATOMIOTEL GTNV TTOIOTNTO TOPOYTG VI PECIDV,
OTNV 10YLPN TOPOVCIN KOl TNV OVATTVEN EVOALOKTIKOV SIKTO®V TOANONG UE 6TOYO TNV
OVTOTOKPIOTN OTIC ALEAVOUEVES OMAITHOELS TNG TEAOTEIOG OALG Ko TN peyébuvon tov

€600mV amd Tpopundeieg ot omoieg Ta TEAEVTAiN YPOVIO EpPavilovy otabepdTnTa.

HOIOTHTA XTON TPAIHEZIKO KAAAO

"Epevva mov wparypoatorombnke to 2001 (Xndbng, X., Hewpidov, E., [Tapféln, N., 2002) ce
toyaio deiypa 1260 nedatdv OA®V TV EMMNVIKOV Tpamel®V TOG0 0md UEYAAES OOTIKEG
neployés (AOfva — Oescolovikn) 660 Kot amd emapyio, ol EPOTOUEVOL KANONKAV va
Babporoycovv o YopaKTNPIGTIKE TOOTNTOS TG TPAmelag He TV omoio, HOAG elyov
Tpoypatomonoel cuvoiroyés. H ovykekpiévn  €pgvvo €5e1ée OTL €V TO GUYYPOVO
tpomelikd mepPaiiov, N aEOMOTIO Kol 1 amoTEAEGHOTIKOTNTO PabuoAioyodvot e
VYNA0VS PaBuone, TanTOYPOVI OVOOEIKVIETAL GE KPIGIO TTopdyovta 1 eEumnpétnon Twv
nedatov. Ot peydheg kabuotepoelg Kol Ol aVOPOVEG avadelkvdovtal omd TV
TAEIOVOTITO TOV TEANTOV ©G TO KUPLOTEPO TPOPANUa. Ot GUYKEKPIUEVOL EPEVYNTEG
EVTONTOIS OVAPEPOLV OTL GE OYEGT] UE TOANIOTEPEG EPEVVEG TTOV ElYAV POy LOTOTO I Oel
OEV TTOPATNPOVVIOL CTHOVTIKEG UETAPOAEG OGOV APOPA TN OTAON TOV TEAATMV YL TNV
mowTTo, Tap' OA0 oL peGOAGPN oAV coPapéc aAlayEg. Ot TPOCPUTES OVOKATUTAEELS
emPBaAlovv oTIg TpANECEG GE TPAOTN PAGCT YEVIKY OvVOSIOPYAVOOT] TMV VINPECIDV TOVG,
He 6TOY0 TNV a&0moinGt TOL YOPTOPLANKIOV TOVS, EVH TPEMEL Vo S00El Eppaon Kot 6TV

TOLPOYT TOLOTIKDV VI PECLADV.

Kletvovtag, ot gpeuvntég avaeépovv OtL 11 LYNAN modtTa TPATECIKAOV VIANPECIHV
YapokTNpiletal ®¢ «avTayOVIOTIKO TAEOVEKTNUO», YlOTL TPOCEEPEL VEOLS TEAATEG,
VYNAOTEPT OCLYKPATNON TEANTMOV Kol VLYNAGTEPN 1KOVOTOINOoN, 7OV £XOVV MG

amotéleopo vymAotepa KEPON Kot pepidwr oyopds. Emedn Adym Ttov owénuévov

YeAlda 14



[. NIKOAAKOMOYAQOY MANEMIZTHMIO NEIPAIA - EMBA AIATPIBH

OVTOY®VIGUOD, Ol VANPEGIEC TOL TopEyovior HeToEd Tov Tpameldv  (katabetikoi
AOYOplOGHOL, dAVELN) OVGLUOTIKA OEV £XOVV DYNAN S1POPOTTOINGT, 1| TPOGEAKVON Ko
dtnpnon tov tedatdv Bo eEaptdTor OO Kol TEPIGGOTEPO OO TO TAOS AVTIALUPAVOVTOL
OVTOL TOL TTOTOTIKGL OLPOKTIPLOTIKA TNG TPATECOC. XE POVOUEVO OTMG: LEYAAES ALVOLLLOVEG,
YPOPEIOKPOATIOL KO TTEPUPPOVNOT TOV TEAATN OO TO TPOCHOTIKO TNG TPAmeCaS, ypewdleTal

va 500l peyarvtepn Papdtnta amod Tic Tpdneleg ®ote avtd vo eEaAerpbovy.
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2.2. TAPOYZXZIAXZH TPAIIEZAX KYITPOY

To Zvykpommuo Tpanelog Kompov EAAGS0G etvor péPOC TOL ZUYKPOTHUATOG TNG
Tpanelog Kbmpov mov pubnke oty Kompo to 1899, dmov ko kotéxel 1o peyolvtepo
uepidlo ayopds (mepiocdtepo amd 40%) ko apduei 301 katactuata. To Zvykpotnuo
mapExel olokAnpouéves tpamelucéc vmpecieg otv Kompo, otnv EALGSa, otn Meydin
Bpetavia kot otnv  Avotporio, eved dwbéter éva Owbvég dikTvo pe  ypageio
avimpoocwneiog oe OAeg TG Hmelpovg. Xta mAaicio tng d1ebvovg mopovoiog Tov
Yvykpotiuoatog, 1 EAAGSe amotelel tov kuptdtepo GEova eMEKTAONG TOV, KOOMG Exel
oAoKANpwBel n dnuovpyia evdog Oupilov mapdiiniov pe g Kompov. H évapén tov
epyaciov otv EAAGOa Eexivinoe to 1991 kou onuepa dabétel cuvorikd diktvo 135
Kataotnudtov, anacyorei 3.254 epyaldpevouvg Kot kotéyel pepido ayopdg 3,4%. H
emota avénon evepyntikov ywo. v xpnon 2007 g Tpanelog Kompov EAAGSOG
avépyeton o€ 27,6% (dwcypouuo 2.2).

Awdypoappa 2.2. llapovsioon Tpdareloag Kdmpov

12000 -

c 10000 -

¢

w 8000

Y

S 6000 -

< 4000 -

>

- 2000 -

E ﬂ |

: 1005 | 1606 | /987 | 7958 | 1998 | 2000 | 20071 | 2002 | 2003 | 2004 | 2005 | 2008 | 2007
lEr.imJ.uKbqu}mw 268 | 07 | 494 | 814 | F49 | 167 | 205 25613.65 453|549 | 665 | 79
OIivodo korodfotan | 218 | 31T 460 | 673 | BF2 | 1.42 | 259 3.28!4.23 400 | 574 | 763 | TS
WEivoda Evepynrkod | 416 | 656 | 762 | 898 | 134 | 228 | 374 4.521'4.96 549 | 716 | 854 | 107

IInyn: Etowo Agitio 2007 Tpdnelog Kompov
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Yta 17 ypévio Ttapovciog g oty EALGda, n Tparelo Kompov onueimoe pio otabepd
avoOlKn Topelor Kol ypnyopn avamtvén, &ve KVUPLOG OTOY0G NG Owiknong Tov
ovykpotnuatog etvor 1 EAAGSa va mapapeivel kOPLog oTpatnyikdg LoyAOG avamnTuéng oto
eEotepkd. To Zuykpdmua g Tpanelag Kompov EALGSOG TpospEpel TO TANPEG PAGLA

YPNLOTOOIKOVO UKDV VINPECLDY OTMG TOPOVGLALETOL 6TO dtdypoppa 2.3.

Awdypoppa 2.3 — Ouyatpikéc etmpeieg Tparnelag Kvmpov

ETAIPEIA APAYXTHPIOTHTA
KYIIPOY FACTORS XPHMATOAOTIKH
KYIIPOY EMITOPIKH XPHMATOAOTIKH
KYTIPOY LEASING XPHMATOAOTIKH
KYIIPOY EIIENAYTIKH
XPHMATIZTHPIAKH
KYIIPOY A.E.A.AK. EIIENAYTIKH
KYIIPOY AZOAAIZTIKH AXDAAEIEX
KYIIPOY ZQHX AXDAAEIEX
KYIIPOY AKINHTA KTHMATIKH

OIKONOMIKA MET'EOH

H tpdémelo 6mmg paivetatl kot amd Tov mivako, 2 akoAovOel pia 1oyvpn mopeia avAmTuENG.
To 2007 o1 xotabéoelg avénonkay katd 15,2% kot aviibov oe €8,8 d10. pe anotédecua
VO KOADTTOUV A P®G TIS YOPNYNOELS, EVAD 1 PELCTOTNTA TNG TPamelog TAPAUEVEL O
TOAD KavortomTika eminedo. O1 yopnynoeig avéndnkay kotd 21% ko aviibav og €7,9
do. Koplot Adyor emitevéng tv mo mhveo peyebov givatl ) toyeio eTEKTOoT TOV SIKTVOV
kataompdtov, and 110 oe 150 to 2007, n d1dbeon véwv mpoidviwv oAAG Kol 1M

dpaoctnpromoinon GTOV gVPLTEPO PN HATOOIKOVOLIKO KAGLOO0.
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OPI'ANOI'PAMMA TPAIIEZAX
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Senior Manager SciRbL Moanager Credit Senior Manager
i Risk Management 2 . o
Obperations Finacial Services
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H oyetikd eminedn dowmrucn g 610pBpwon, Onmg GaiveTol Kot 6TO 0pyovOYPOLLUOL TG
EMEIPNONG, TNG EMTPEMEL VAL EYEL GUEST] ETKOVOVID HETOED TOV d1ELBVVCEMVY Kol TOV
Tunpatov tove. To yeyovdg awtd mpocdidel 6TOVG LIOAANAOVLG Eva VYNASG aicHnua

EMYEPNOIOKNG cuvepyasiog petalhd Tovg oAl Kat e T Aloiknon.

OPAMA, ATIOXTOAH, XTOXOI

Opapa: No kavoope v Tpdarelo Konpov npotn Tpdarela npotipmong oe Kompo ko
EMGda Yoo Toug TEAATEG, TO TPOCHOTIKO KOl TOVG EMEVOVTEC, MGTE GTO YPOVIOL TOL
Epyovtal vo elpoote PeTAED TV TPV UEYOADTEP®V TPUTELDOV GTOV EVPUTEPO EAAVIKO
X®OPO, Vo, avadeyBovpe oe TEPLPEPEIOKT SVVOUN Yo TNV gVPVTEPN TEPLOYN KOl Vol

elHOOTE OEEAOL Y100 TV KOWV®VIO GTNV OTTO10 AEITOVPYOVLE.

AmootoM]: Ov mehdteg pog vo amoAapPdvouyv To o LYNAO EMImESO TOIOTNTOG
egummpétnong. Ot avBpomol pog vo vimBouvy LITEPHPAVOL VO, VKOV, EVIGYDOVTAG £TCL
™V Myetikn 0€om Tov XVYKPOTUOTOG KOl UEYIGTOMOIOVTIOS TO OQPEAOG TPOG TOVG

HETOXOVG oG KOL TNV KOWV®VIL.

Y Komot:

@ 220 kataomuata péxpt to 2010.
@ Tlopovoio oe kbbe Nopo.

@ Mepidio ayopdg miéov Tov 8% uéypt to 2010.

ENIXEIPHYIAKH YXTPATHI'IKH

H Tpdanelo Kdmpov axorovbei otpotnyucy avamrvéng (Growth Strategy) (Wheelen,
Hunger, 2008, g.0. 163-186). H viobétnon ¢ ocvykekpyévng otpatnyikng Oempeiton
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LOVOSPOLOG 0OV HOVO LE TN XPNOTN OVTNG UTopel va gival LGOS 0 0pYaVIGUOG OTO
ouveyms petafarlopevo kot eEghocdpevo mepidArov. [T avaivtikd ol katnyopieg

OTPATNYIKNG OVATTLENG TTOVL PN ooTotet ) Tpamela iva:

@ Xrpotnyw KAOeTNG 0AOKMPOONS (TPOS TO. MUAPOGTA) KOl GUGHETIGUEVIG

owamoikilong

H tpanela 0nwc mpooavapépbnke mpoympel otnv gupidTtepn dpacTnplonoinocT TG GTO
YPNUOTOOIKOVOUIKO KAGDo. H KkaBetn oAoKANpmON ©TO YPNUATOOKOVOUIKO KAGSO
enupénel oV Tpdmelo vo pmopel vo Tpowbel 6TV oyopd vER GUGYETIGUEVA TPOIOVTOL

KOl VN PEGIES £XOVTAC GOV GTOYO:
o) TNV TOPOYN] OAOKANPOUEV®V TPOIOVTOV KOl VAN PECIDV GTOVG TEAATEG
B) v avénon Tov KOKAOL EPYAGIOV

v) v avénon g Kepdopopiag. ENUavtikd poro ot dpactnplomoinon ovt Emaéov
TG0 1 GVVEYNS aVATTVEN TOV KAAGOL 0G0 KOt 01 LEAAOVTIKEG TTPOOTTIKEG TOL KAGSOL Ol

omoieg kpivovtat ToAD wavoromtikég (Etrota Exbeon Tpamelag Konpov 2007).
O ovvdvacpOS TV 6VO GTPUTNYIKMOV £YEL EMITPEYEL oTNV Tpdmela.:

a) va enttvyet eEowovounon kootoug (Haraddxng, 2002, . 227) néc® GuVEPYLOV 0.POD
OAeg ol etaipeieg oteyaloviol 610 KEVIPIKO  KTIPlo JS10iknong He OmOTEAECUO Vo

popalovral Toug id1ovg THPOVE.

B) va amokthcel dvvoun omv ayopd (lloraddkng, 2002, a. 227) avoykalovtag Tovg
AVTOY®VIOTEG VO €ival TOAD TPOCEKTIKOL oty €£amOAVOT EVIOVOV AVTOY®VIGTIKOV

emBécev Evovt g Tpaneloc.

@ Tapamnykn avantoéng ayopag (Zynqua_l) H yeoypagin e&dmhwon ¢ tpdnelog ot
OAn v EAAGSa amotelel kol évav amd TOvg oTOYOLG TNG 0 omoiog givon M wapovcio
TOVAGYIOTOV €VOG KATOOTNUOTOG 68 KABe voud. Ot toméc ayopég, PAGEL EpELVAOV TOL
Eyel mpaypoatomomoet 1 tpanela, ival o peyaAo Pabud oveKIETAAAEVTES Kol AKOPESTES
YEYOVOG OV EMITPENEL 6TV TPATECD VO TPOYUOTOTOMGEL T YEMYPAPIKY| TNG AVATTLEN

HEG® TG omoiag Bo pmopécet va, avENGEL TO LEPISIO ayOPAg TNG.

YeAida 20



[. NIKOAAKOMOYAOY MANENIZTHMIO NEIPAIA - EMBA AIATPIBH

@ Trpornyki avantoéng npoiovtav (didypoupua 2.4)

H tpanela 1ého¢ avomtucoel vEd OAOKANPOUEVO TPOIOVIO TO. Omoio. cLVOVALOLV
EMUEPOVS TPOIOVTAL TOL ELPVTEPOV YPTUATOOTKOVOUIKOD KAGOOL Kot To TPowbel oTig
vrapyovoeg ayopéc. ‘Eva tétoo mapdadetypo gival o Aoyaplaoudc Sky Limit o omoiog
ouvovalel mpobeopiokn Katdbeon kol emévovon o€ oporoylakd apoBoio kepdAaio. H
GLYKEKPIUEVT] OTPATNYIKN ELVOEITOL Kol amd TIC YPNYOPES TEXVOLOYIKEG eEeAiEelc mov

GLVTEAODVVTOL GTOV EVPVTEPO YPTLOTOOTKOVOUIKO KAADO.

Awypappa 2.4 — Xrpotnywkés evrotikig avamtoéng: Ilpowov Ansoff /TIAéypa

EMEKTAGNG YO PAS

IInyn: Mopxetivyk Mavatluevt Kotler, Keller (2006)
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ANTATONIXTIKH YXTPATHI'IKH

H tpanelo axolovbei pion pikT] GVTOYOVIGTIKY OTPOUTNYIKN NYEGIOS KOOTOVG Kol

owaopomnoinong (diaypauua 2.5).

Awdypoppa 2.5 — Ztpatnykég enitevéng Avroymvietikov [TisovekTipatog

ITnyn: Wheelen, Hunger, 2008

Av ka1 oOpewve pe tov Porter eivar oyeddv avépktn 1 enitevén, Katl nyeciog KOGTOVG
Kot dwpopomoinong (Hoamadaxng, 2002, 0. 314), n tpanelo viobetd®VTOC GOYYPOVA
ovotiuata doiknong (Hill and Jones, 2001, o.0. 178-179) £yst kata@épel va TeTHYEL Kol
peimoN Tov KOGTOVS TNG CALAL Kol VO TPO®BNGEL 6TV ayopd S10.(pOPOTONUEVE, TTPOIOVTA.
H peiwon tov kdéotoug €xel mpoéABel apevog pev amd TN GLOTEYOCT TOV J10POpOV

ETAPEDV NG TPAmelag OTOVG 1010VC YMPOLG HE TOVTOYPOVI] EKUETOAAELON KOOV
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TOP®V, APETEPOV OE GO TO CWOOTO TPOYPOUUUATICUO Kol OXEOOGHO NG TPomONnong
TOPUYYEMDV HEYAA®Y TOGOTNTOV 0vEAVOVTAC £TGL TN OOTPUYHATELTIKY OvvaL NG

Tpanelog.
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KE®AAAIO 3
OEQPHTIKO ITAAIZIO —AEYTEPOI'ENHX EPEYNA
O 06pog Customer Reationship Management (CRM) képdioe d10ded0puévn avayvopion
Tpog 10 T€L0G NG dekaetiog Tov '90. TOGO 01 EPELVNTES OTIV OKOLOTLLOTKT] KOWVOTHTO OGO
KOl Ol EMOYYEAUOTIEG OTO EMYEPNOWKO TESIO €(oVV HOpaoTeEl pe €VHOVCLOGUO TIG
amoOYELG Kol TNV gumepior Toug oty epapuoyy tov CRM (Anton, 1996, Kelly, 2000,
Swift, 2001, Barnes, 2001, Greenberg, 2001). H mpocélkvon ouvtig tng HEYAANG
npocoyng otnpiletarl oto yeyovog 01t to CRM umopet va mapéyet apoifaio 6@ehog 1060
otov meldtn 6co kot otnv emyeipnon (Gronroos, 1996b). T v emyeipnon 1
daTHpNoN TOV TEAATOV UTOPEL va VIcyDoeL TNV kepdopopia ¢ (Buchanan and Gillies,
1990, Reicheld and Kenny, 1990, Reicheld and Sasser, 1990). Ot Evans kot Laskin
(1994) avagpépouvv 011, 10 CRM pmopel va Tpoceépet 6tV entyeipnon HEIWUEVO KOGTOG
TOMOE®DV 0AAG Kot adEnon ¢ Kepdopopiag, onueia ta omoio vrootnpiloviot and v
épevva ov wpayportoroinoav ot Kalawani kot Narayandas (1995). Xpnoyonouwvtog
mv évvolo tov Relationship Marketing (RM) wg Bdaon, toviletar 6t1 avti 1 Tpocéyyion
umopel vor dnuovpynoet ™ pakporpdesun aio yioo tovg meddreg (Graonroos, 1997,
Gummesson, 1996, Palmer, 1994). O Ryals (2000) e&nyei 6t1 to CRM avagépetal ot
dayeipton g oxéong ¢ cvvohkng aéiag (Life Time Value) pe toug meddrteg pécm g
YPNONG NG TEXVOAOYiaG Kot NG mAnpoeopikne. Evtovrolg, n teyvoloyia eivar €vog
TOPAYOVTOG TNG O0d1KAGING TOL OMTOUTEITOL Y1, VO HETOTPEYEL TN OTPOTINYIK OF
enyyepnolakd amoteAéopata (Greenberg, 2001). To onpavtikotepo pépog tov CRM
elvar o1 avBpomveg TTVYES Kol 1 pokpompdOeoun oyxéon petaLd Tov TEANT Kot TNg

emyeipnong.

3.1. RELATIONSHIP MARKETING
3.1.1.Hapdyovtes mov Ekavay onuo@iréc to Relationship Marketing

Youepova pe tov Sheth (2002, 0. 590) Tpeic givat o1 mapelbovtikoi mapdyovteg ot omoiot
ouvéBolay oty avartuén tov Relationship Marketing:
1. Evepyswoxn kpion: Apywd, n evepyswkn kpion tov 1970 kot m avapevouevn

OIKOVOUIKT OTACIUOTNTA, EiE 0OV AMOTEAEGUO TNV (VOO0 TOV KOGTOVG TPAOT®V VA®V. O
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avTOyOVISUOG €yve €vtovog oe moyKooa kKAipaka. Ot emtyelpnoelg eotidicbnkay ot
dlTNPNoN TOV TEAATOV TOLG ToPd OTNV OMOKTIGCY TOVG KOU OLTO OdNyNoe oTtnv
EUQAVION TNG OGLVEYOLS GULVOAAOYNG HE TOV TEAATN o€ avtiBeon pe v €Qamos
GLVOAAOYT.

2. Epgavien marketing vanpeoidv: Zuyypovog to marketing vanpeciov eppovictnke
®¢ M véo Mpoeg dpaoctnpotta mpog Epevva. TIoAld dpbpo ypdetnkav yio vo
vmootpifouv TIC dpopéc TV vanpeciodv  (AOAn vadotoon, petofAntomTa,
eOaptoémra, advvapio dwympiopod) and to wpoidvra. O Lenard Berry ntav o mp®dtog
uekemtig oto marketing vanpecwov, o omoiog avaeépbnke otov 6po “Relationship
Marketing” to 1983 (Berry, 1983, ¢.0. 25-38).

3. Xvvepyooioa mpopunOevtdv: Télog oto business to business marketing molAég
etapeieg apyoav va Beomilovv depyocieg Kot TPOYPALPOTO Yo T GMOOTH Olyeipion
TOV TOTIKOV, TOV EBVIKOV Kol S1EBvVOV TEAUTOV TOVG, TPOKEEVOL VO EGPOIOGOVV KOl VOl
avENCOVY TO UEPIOI0 TOVG OTOVG GUYKEKPIUEVOUS TEAATEG, EANYLOTOTOUDVING TOVG
TpounBevTéC e OMMTEPO OKOTO TN ONUIOLPYIK HOVOOIKNG Ox€omg emyeipnong ue
nehdtn. H ovykekpyévn taxtikr vroPondndnike téco amd 1 @rlocoeio tov Tota
Quality Management (TQM) ot dekoetion tov ‘80, 6060 kot amd v embopion ™G
peimong tov aplBpoy TV TPOUNOELTOV TPOKEUEVOD VO BEATIOGOVYV TNV TOOTNTA UE

YOAUNAOTEPO KOGTOG,.

3.1.2.0zmpics oyeTika pne to Relationship Marketing

E&etalovrog tig Bempieg oyetikd pe to Relationship Marketing mopotnpodpe ta e&ng: Ot
Berry kot Parasuraman (1991, ¢. 133) avagépovv 6t1 to Relationship marketing £yst
ooV KVUPlO OKOTO TNV TPOCEAKLON, OVATTLEN KOl STnPNon TOV GYEGEOV NG
emyyeipnong pe toug merdtec. H ovykekpyévn Bewpio avaeépetol kabapd o dvadikn
oxéon HeTald ayopooTn — TOANTY, TEIVOVTOGC VO 0yVOEl oTOXEI EVIOC TOV KAVOAIDV
dravopng kabhg ko dALov gumhekopévav pepav (stakeholders), ta omoio cuppdiiovv

0TO KTIGIO KOl T1) S10THPNOT TOV LOKPOTPODEGU®V GYECEMV LUE TOVS TEAATEG.
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O Gronroos (1996a, o. 11) avagéper 611 to Relationship marketing oyetiletor pe v
avayvopion, Ty edpaimon, T OTnpnon Kol Vv ovATTuEn TOV GYECEMV LE TOLG
TENATEC Kol TOV GAMov  gumAekopévov  pepav  (stakeholders), étor @wote  va
KOVOTTO10HVTOL 01 6TOY01 KABe pEPOLG EexmPloTd. AVTO EMITVYYAVETOL HEGH Opo1BaimV
GLUVOAAOY DV KOl EKTANP®ONG TV vtocyéoemv. H ouykekpiuévn Bempio avapépetal o€
JVadIKEG OYECEIG Ol Omoieg Hmopohv Vo TPOKLYOLV Omd TO CLVOVLACUO TeV €&Ng
otoyeinv: ayopactig, TOANTAG Kot eumiekopevo uépn (stakeholders). Ov Brodie,
Coviello, Brookes kot Little (1997, o.0. 383-406) odwywpilovv to Relationship
marketing oe tpeig tOmovg: o) to database marketing, Paciletor ot ypnon TV
E0MTEPIKOV TOPpmV ToL Marketing (TAnpo@oplokd GLGTHOTR) TPOKEWWEVOD Vo, aVENGEL
™MV MOTOTNTO TOV TEANTAOV, TO. KEPON KOl TNV 1KOVOTOiNon Tewv meiatdv, B) To
aAniemdpovpevo (interaction) marketing, Baciletar otn ypron TV e&otepikdV TOPOV
tov marketing (Tpocmmikd) TPoKEWEVOD Vo avartHEEL KAl VO, HIEVKOAVVEL TIG OYECELS LUE
tovg TeMdteg. O ouvovaopog Tov database kat tov interaction marketing avaeépetot otig
oyéoelg petah TV OPYOVICUMOV Kot TMV TEAUTMV TOVC. Y) To marketing ductdov (network
marketing), Paociletoar otic oyéoelg petald tv opyavicpav (my. IIpounBevtég o
avTay®VIGUOS) S1EVKOADVOVTOG £TGL TO GVVTOVIGUO METaED TOvg Yo apotaio dpelog,
avtailayn mopov kat TpdécPocn oty ayopd. Télog ol Berger ko Bechwati (2000, o.0.
49-61) avagépovy Ot1, 0 moprvag tov Relationship marketing sivor n avartoén kot M
JlITNPNON  HOKPOXPOVIOV GYECEMV HE TOVG TMEAATEG TOL oAV OTOYO EXEL TN

ueylotomoinon g cvvoAkng aéiag (Life Time Value—LTV) tov telatdv.

3.2. CUSTOMER RELATIONSHIP MANAGEMENT

3.2.1.I1po6avoToMOPOG ETLYEPNCEDV

Enyepovrog pic 10T0pIKn  ovOdpOU] TOV  TPOCHVOTOAGHOD TMOV  ETYEPNCEDV
(dwaypopuo 3.1) and to 1850 Sromictdvovpe 0TL, TOTE Ol EMYEPNGELS TOVAOVGOV OTL
kataokevalav. Emopévag Ntov ayopd moAntdv kol ol emiyelpnoelg eotiolov otnv
napaywyn (production). tic apyég Tov 1900, emoyn| katd v omoin dpyioe vo avEAVETOL
0 OVIAY®VIOUOG, Ol EMXEPNOELS GLVEWNTOTOMGOY TV ovénon g OLVOUNG TOV

TEAATMV KO EXPETE Vo Ppovv AOYOVG Yo TOLG 0moiovg ot meAdteg Ba aydpalav to dkd
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toug mpoidvta. Etol, eotiocav ot moAncelg (sades). To 1950, ot emyeipnoelg
GULVEIONTOTOM GOV OTL £TPETE VO TOPAYOLV OVTA TOL NOEAOV Ol KATOVOAMTEG, OVTL Vol
Tpoomafovv Vo TOVG TEICOVV VO, AyOpAGOLV Ta TPOIOVTO TOV TOPNYUyaV, YEYOVOS TOV
avédelte Tov mpooavatoliopd oto marketing. To marketing sotidictnke otig avaykeg mg
TUNUOTOTOMUEVNG TAEOV ayopds, evd M ayopd Ppébnke oe éva véo GTAd10, AUTO TNG

TEAATOKEVTPIKNG TTPocEyyiong ( customer centric).

Awdypoppa 3.1 — Ipocavartoiopdg emyeipfioemy To tedevtaio 150 ypovia.

PRODUCTION ) saues

1850 1900 1950 2000

IInyn: Bose, 2002, . 90

Ot mehotokeviplkég emyepnoelg sivar wavég va  petoyepilovtar Kabe meAdtn
HeHOVOUEVO Kol EEEIOKEVIEVA BOCILOUEVES OTIC TPOTIUGELS TOV. TNV TPOCTADELL TOVG
Vo ONUIOVPYHACOVY £VO IO AELTOVPYIKO TEPIBAALOV Yoo T SloyEiPIoN TOV GYECEDV UE
TOVG TEAATEG TOVG, Ba Ypercel va vV1oBeTHGOVY Eva VEO TPOTO TPOGEYYIONG KO QVTOG
dev givar dAlog, and to Customer Relationship Management (CRM). To CRM 6nwg
eoivetot kot oto ddypapipa 3.2, ovartiynke otig apyég g dekaetiog Tov 90 péoa amd
ta ovotnuata «Evdoenyeipnoiokng Opydvmong ITopwv» (ERP) kat «Avtopatoroinong
tov [Toincewv» (SFA).
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Awdypoppa 3.2 — H g£émén tov CRM
Jtpatnyiki Meiwong Kootoug JTpATNYIKA AVATTTUENG
ERP SFA CRM
—_— > >
IT Led Marketing Led
1980's 1990's 2007

IInyn: Agitio EET, 2002

Ewdwotepa mopatnpeital pio HETAPoon Omo TIg EMKEVIPMUEVEG GTN LEIDMCT TOL KOGTOVG

OTPATNYIKEG TPOG TNV EQOPUOYN HIOG VENG «OTPOTNYIKNG ovamtuéng», m  omoio

KkaBodnyeitor omd T1g dpacTnPOTTEG TOV MAPKETIVYK KOl GTOYEVEL GTN ONUIOLPYIN EVOG

OAOKANPOUEVOL GLGTNIOTOG TOV EEVTNPETEL OAML TOL KOVAALN ETIKOVAOVING TOL TEAATN LE

myv emyeipnon.

3.2.2.0pwopég oo CRM

To CRM pmopel vo amotelécel onUOvTIKO OTAO Yo TIG EMYEPNOES EKEIVEG TOL

emBvpovv va mpofodv oe GAAUYEG OTOV TPOTO AEITOVPYING TOVG, TPOKEWEVOL VO

eMPOCOVY Kot VoL avattuyBovv 6Tic GuVONKeES Tov £vTovov avtayvicuov. [Ipémet dpmg

va yiver capég 6t1 10 CRM dev givan teyvoroyia, 1 évvola Tov CRM gival cuvupoacpévn

HE TN OTPATNYIKY, TNV KOVATOUPO KOl TIS ECMTEPIKES OOOIKOGIEG TV EMYEPNOEWV,

amotelel pio vpntepn errocowia, pia tpocéyyion (CRM gpproach). Zopemvo pe 1ohg

Galbreath xair Rogers (1999, o. 162) to CRM opiletor og &&ng «Eivar ot

dpaoTNPOTNTEG 7OV TPAYUOTOTOIEL Mo emyeipnon mPOoKEWEVOL va  e&oKkplBaoEt,

TPOGO10PICEL, AMOKTAOEL, OVATTOEEL Kol S10TTPNOEL SLOPKDG OLEAVOLEVT TNV TIGTOTNTO
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kot v ovvolikr] aia (LTV) tov melotdv g, mapadidoviag 10 6metd Tpoidv 1,
VINPEGIO 6TO0 6MOTO TEAATY], 010 LEG® TOL KATAAANAOV KOVOAIOD, GE GMOGTO YPOVO Kol
pe 10 kKatdAAnio kootoc. To CRM evomoiel Tig Aettovpyiec TV TOANGE®V, TOV
marketing, to@v VINPECIOY, TOV TPOYPUUUOTICUOD ETYEPNCOIKOV TOPOV KOl TNG
Swyelpong  €QOJWOTIKNAG  OAVGIONG HEC®  CUTOUATOTOMUEVOV — ETXEIPT|CLOKDOV
SdKACIOV, a&lOTOIOVTOG TNV TEYVOAOYIDL KOl TIG TNYEG TANPOQOPLBY, Yo Vo
LLEYIOTOTO|OEL TO. OMOTEAEGUATO TNG EMOPNG pe Tov mtehdtn. To CRM dwevkoAdver Tig
OXECEIC OVOUEGO OTIG EMYEPNOELS, OTOVG TEAATEG, OTOVG GULVEPYATEG, OTOLG

pounBevTéc Ko 10 avOpdmvo duvapikd g entyeipnong.»

3.2.3.CRM o 1peig dwootdoerg

Youeova pe tov Makpopaveorakn (2003) n Aoy tov CRM, tovAdyiotov ot Bewpia,
etvar o). T v emyeipnon onpaivel va apovykpaletol S10pK®OG TOLG TEAATES TNG Kol
vo gvepyel e Tov TPOTO TOL oVTOl EMBVUOVV, dMpoLPYDOVTOS pio apolPoio ETMPEAN
oxéon. o €va meAdrtn, ovtd onpoivel kKatovonon Tov erBvidv Tov ond TV
emyeipnon, kaboTOVTOC TO TPOIOVTO Kl TIC VANPECIEC TOL AauPdvel omd vty
TEPIOCOTEPO OMOOEKTA. ZNUEPA, KATA KUPIO AGYO, Ol EMYEPNCEIS EMKEVIPOVOVIOL GTO
va eEUINPETOVY KOADTEPO TOVG TEALTEG TOVG, YPNOILOTOIOVTOG BEATIOTO EpYoAEio Kot
JdKacieg emapng pe ovtovg. Ouwmg, ol EMEPNOELS UTOPOoOV Vo @PeANBovV TOAD
neplocdtepo and o CRM, gdv T0 eKUETAALELTOVV OYL HLOVO Y10 TIG EMOPES E TOVG
TEAATEG TOVG OAAGL MG TTNYN TATPOPOPLDY Y10, VO, KOTOVOTGOVV KOADTEPO TIG OVAYKES TOV

TEAELTOIMV.

To CRM otv sumnpétnon Tov TELATOV

H npodtn ddotacn tov CRM og pio enyeipnon sivar  Aswovpywn (operational), n
omoio 0popd T EpYOAEin KoL TIG JOIKOGIEG UE TIG omoieg M TpmTN Tpoceyyilel Kot
efummpetel 1oVg TMEAdTEG ™G OVLGCLOOTIKG, TO AOYICHIKO Kol Ol Ol0dIKOGIEG TOV
operational CRM avtopatonowtv tig front-office srapucéc ddikacieg emkowmviag pe
TOV mEAATN, KodlvmTovtag peta&d aAAwv tovg toueic sales force automation, customer
service, marketing kin. Tlpaktikd 6épota mov pmopel vo kodlvrtel to operational CRM

givat, yuo mopddetypa, artnoelc tehatdv pécm web, fax 1 e-mail, emkowwmvia melatdv
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uéow call center, avtopatoromuévo telemarketing, avtopatoromuévo customer support,
Swayeipon pavtefov kin. Me 1o operationd CRM, 1 emyeipnon amoktd €va coveyn
TPOTO EMAPNG UE TOVG MEAATEG TNG Kol UAAIoTO €Aeyyouevo amd TN Otevbuven g
emyeipnong, dote vo vAomolel Tig dudikacieg pe tov Tpomo mov ot embupei. [
TapAdEypa, ival SuvaTog 0 EAEYX0G TOL PO TV pavTePOD TOL TPOYUATOTOET KAOE
TOANTAG OAAG KOl TG OMOTEAEGLOTIKOTNTAC awT®V. Etiong,  emaen tov mehdtn yiveton
pe ) Pondelo TPoKaBOPICUEVOV EPOTATAVTICEMV, LE TNV EXYEIPNON VO £XEL OE PEYAAO
Babud éleyyo tov TpdémoOL pE TOV omoio mpooeyyilovtal — avTILETORILOVTOL 01 TEAATEG

™me.

To CRM ¢ epyaieio cuvepyaciog

>10 mopeABOV TO KOVAAL ETIKOWOVIOG TNG EMYEipnong He TOvg TEAATEG TNG MTOV
TEPLOPICUEVAL. ZE OPKETEC, UAAIOTO, TEPUTTMCELG DINPYE HLOVO EVO KOVOIAL ETIKOVOVIOG.
Kobng ot emyeipnoelg embopodv 1n dedpuvon Tov TPOT®V ETKOWVOVING HE TOVG
TEAATEG TOVG DOTE QPEVOS VO AmeLOVVOVTOL GE OAOEVA KOl TEPIGGOTEPOVG KOl APETEPOV
VO 1IKOVOTOW0UV TIG WOWHTEPES AVAYKES ETIKOVOVIOG OAOKANPNG TNG TEAATEINKNG TOVG
Baong, avédvouv Tov apBud tov Kovaidy exkovoviog. [ v enyeipnon mov Béret
Vo €(el oLVEYN EMIKOW®VIOL ME TOLG TEAATEC TG, M VIOPEN TOAAGDV KOVOAM®OV
emKowmviog 0 Ba TPEMEL VoL GNUOIVEL KOl SLOPOPETIKY TTOLOTNTO GTNV €ELANPETNON
tovg. ‘Etot, dnuovpynnke n avaykn v tic vimpecieg collaborative CRM, ot omoieg
ONuovpyodv TNV vmodoun yio evioio emkowmvio peTtafd TOv WEAATN Kol NG
emyeipnong, ave&dpmra and to KavdAl emkowvmvioc. o mapdderypa, To oTorKElo ™G
TOPOLYYEALNG TOV TPOEKVYOV OTO TNV TPOCMTMIKT GUVAVTIGCT] TOV TOANTY LE TOV TEAGTN
npénel vo. eival otn d1dfeon Kol TOL TPOGHOTIKOD TOV TOPEXEL TNAEPOVIKT] LTOGTNPIEN
OAAG KOl VTV OV Voot pilovv Tov TEAdTN pécw Internet. Emiong, n mAnpogopia yio
TOV TEAATN O GVLVOEETAL UE GUYKEKPIUEVA TTPOSmT PEGo oTnV entyeipnon. Etot, 6motog
agent tov cal center ki gdv amavtioetl TV KARon Tov Teldr, Oa Tpémet va givol og Béom
VO TPOCOEPEL VIOCTHPIEN TPOG AVTOV. XTOY0G Elval v ELTNPETOVVTOL Ol AVAYKEG TOV
meAGTN, 0 omoiog AapPavel 1010 enimedo euanpétnong amd OO0 KOVOIAL ETIKOWVOVING e

™mv enyeipnomn K eGv eMAEEEL.
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To CRM ®¢ gpyoaieio kKaTtavonong Tov merdTn

Téoo omd to operationa 6co kot omd to collaborative CRM dnuovpysiton mAinbopa
dedOUEVMV TTOV aLPOPOVV TOoLG TTeEAdTEG TG emyeipnone. Kabmg o ammdtepog 610)0¢ TOV
CRM mpéner va eivar 1 omuovpyio €vog duvvapkold mTEPPAAAOVTOC OV S10pKMG
Bedtidver T1g oyéoelg TEAATN — EMYEIPNONG, ONUIOVPYEITOL 1] EVKOIPIOL KO TOVTOYPOVA M
avaykn g dvtinong yvoong omd ta otoyeio mov £xovv cuykevpwbel. To koppdrt Tov
analytical CRM egivat avtd mov ypnotpomnolel ta dedopéva TV TEANTOV Yio. oviALGT,
povtehomoinomn kot a&oAdynon, pe otoéyo ™ onuovpyio apoipoio ETOPEADOV GYEcEDV
netold TV mEAATOV Kol Tng emeipnone. Edv Oewpnoovpe to. collaborative kot
operational CRM ¢ tunpata yio to front-office, to analytica CRM eivau to back-office
tov CRM «on pdhota angvbovopevo otn dloiknon g enyeipnong. Ta tpio koppdtio
tov CRM 1po@odotovv 10 éva T0 GALO MUOVPYDOVTOC pio aévar KUKAIKY dlodikacio

(dwaypappa 3.3).
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Awdypoppa 3.3 — CRM o1 1peig o106TAGELS

Aeitoupyied
(Operational)

Me 1o collaborative CRM mapéyovtal otoug meldteg o péca yio va Ephovv o emagn pe
mv emyeipnon. To operational CRM dwyepiCeton ko emeepydletor tic emoeéc. To
anayticad CRM emitpémel v GQVTANGn yvOONG Yol TOVG TEAATEG, LE OMOTEAEGHA TNV
npoconomomuUEVT] eéumnpétnon tovg. Kai, BéPota, mn yvdon mov avtieitor omd To
otolyeia, SopopPpdvel véeg dladKaoies Kot TPaKTIKES, Tpooapuolovrag to collaborative

kot operational CRM.
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3.2.4 Xapaktyprotikd oo CRM

Ta wopwn yapoktnplotikd &vog ocvotuotoc CRM 0o mpémer va eivor 1o €€NG
(Moxpvuavwidxng, 2000 . 39):

@ Ikavoémto OAOKAPOONG TOV S10IKAGIDV ETKOVOVING Kot e£0mn péTnonc.
Avvatdmmro EumnPETNONG TOL TEAATN OTOVONTOTE, OTOTENTOTE, OTMGONTOTE.

ATOTEAEGOTIKT] Ol0EIPIOT TV TEAATMV

Q Q Q8

EvkoAn mpodcPacmn kot enelepyocio TV TANPOPOPIOV TMV
TELATOV

Taybdmra oYed1oHOD Kot OVATTUENG EPAPLOYDY
[IpocappootikdTNTO GTNV EMLYEIPNON

Apeon TPOCaPUOYN OTNV aVATTLEN TNG EMYEIPN OGS

Awyeproipdtro

Q 8 QO 8

3.2.5. O¢érn Tov CRM

Onoc avaeéper o Swift (2001, 6. 28) 1o 0péln oV pmopel vo Eyel pio emyeipnon
vioBetdvrog Eva cvotnuo CRM givar ta axdérovOo:

* MikpotEpo KOGTOG Y100 EVPEON VEMV TEAATOV AOY® OWKOVOL®V KAILOKOG OTO
marketing, otov Tpomo EMAPNG KOl EXKOVOVIOG LLE TOV TEAATT.

* YynAdtept omodoTIKOTNTA TEAUTMV.

* Meyiotomoinon g a&iog Kot Tng ToTOTNTAS TOL TEAATY.

* Abénon tov oM cemy dwpécon cross-selling kot up-selling.

* [TAnpN¢ eKPETOAAEVON TOV EVOALOKTIKOV KOVOAMY TOANGCTG.

o AvEnpévn TopaymykoTnTa epYaloHEVmY.

* AvEnon pepdiov ayopds.

3.2.6."Epevveg oyetika pe to CRM

Ye oyetwkny €pguvo mov  Swbybn omd to crm-forum.com péow  oyeTIKOD
EPOTN HATOAOYIOV TO 000 GLUTANPOONKE ON-line Gto avticToyo Site amd 386 etapeisg
otiv Evpdmm, tnv Bopeto kot Notio Apepikn, v Acia mpoékoyay ta eéng: To 35% twv
etapev dgv etyov EexdBapn otpatnyikn yio v avantvén CRM cuotiuatog, evd 1o

65% ciyav Nom Eexivnoet éva épyo CRM. To 46% twv etapeidv €govv oty mpdbeon
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Tovg vo. emevdvcovy oe modules tov CRM 6mwg to Call Center, Marketing Automation
Systems, Customer Database Management ko Sales Force Automation, evad etoupeieg
kato tov 20% oe lowd Modules tov CRM 6nmg e-Learning, Project Management,
Voice Telephony, Outsourcing services. Amd tnyv id1a Epevva TPOKVTTEL OTL O1 ETOUPEIES
&yovv TpobmoAoyicel damdveg yio emhoyn, avamntuén kot gykotaotacn CRM cvotipatog

cOHEoVa pE To Ndypapo,_3.4.

Awaypappa 3.4 — Enévoven Yo v emhoy)/ avantoln, EQopproyi] Kol EYKOTAoTIoN
CRM ovetipatog

Emévévon fu tny smao ] oveTTed, SQupproyn Koy 87 KCTIEeTo
CRM cuvemjpoTtog

mO0-50k ®m50k-250k ®250k-500k ®500k-1m ®1m-5m ®@5m-10m #>10m

2%

IInyY: www.crm-forum.com

Ye épevva (Ioviog 2002) mov deviipynoe n Etopeio SPSS C-Metrics Research ce 100
etapeieg oty Meydin Bpetavia, HITA, OAlavdio £xoviag og 6TOY0 TN d0mTicTMoN TOV
TPOTMV HE TOVG OMOIOLG Ol ETOIPEIEG HETPOVV TNV emidpacn g vAomoinong CRM
cLOTNUATOV ovaEEpInKay Ta e&Ng: Lto chvoro Tov 84% TV ETAPELDY TOV ATAVIN GOV
070 CLYKEKPEVO BEpa, To 26% avépepe OTL 1 eTaupeio etvar o B€om va TpoPAémet pe

peyolvtepn axpifeta to response rates otig Kapmdvieg mov devepyet, 1o 24% avépepe 0Tt
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oeeMOnKay amd v adENoN TG XPOVIKNG CXECNG TOVG UE TOV TEAATY, eved éva 17%
avépepe OTL £xel emtevybel peiwon Tov TocooToV amMAEING TEAaT®V, £va 9% avépepe
ot givol TOAD vopic Yo cvpmepdopata Kot TEA0G Eva 8% avépepe OTL dev £YoVV GKOUN

EVTOTIGEL MPEAELEG OO TNV VAOTTOINON TOL GLoTATOC (A1dypauua 3.5).

Awdypappa 3.5 — Qeéleeg mov gvromicTnKav 06 TN Ypion tov CRM

Qdp£AELEG MOV EVTOMIGTN KAV G T XpRon
tou CRM

24%
17%
‘ % 8oy

Increased Decreased Better Tc early to Mo benefits
length of customer predicticn tell noted
customer churn camp aigns
refationship response
rates

ITnyn: SPSS C-Metrics Research

Ye ¢pevva g IDC dmotdveral 6t Ta €épya vAomoinong CRM cuomudtov amodidovv
o apeorn avénon £600mv g téemg Tov 8%, Kot Evav puOud avarntuéng e tdéemg
tov 16% oe mepiodo 6v0 etdv. Avtd gival amotedéopata to. omoio Paciloviol oty
viomoinon peydrov épyov CRM (uécog 6pog emévovong tng taéeme tov $3.1ex.) oe
etapeiec omv Avtikny Evpdmn kot otig HITA. To 2000 n etaipeio epsuvav Insight
Technology Group avagépet 6t1 to 21% tov £épyov CRM emétuyav OAeg TIC TPOGIOKiEg
oV elyov opyikos tebel. Xe avtd T0 delypa T0 PHECO TOGOOTO AVENCNG TMV £GOOWV
¢p0ooe 10 42%, evd 10 KOGTOG TOANCE®Y pewwOnke Katd 35%. EmmAéov to mocootd

wavomoinong meAatdv avénbnke péyxpt kot 20% (www.hewson.co.uk) Amd ta
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TPOOVOPEPOLEVA GTOYEID. GUUTEPAIVETOL OTL VOGS CNUOVTIKOG OPOUOG ETAUPEIDY GTOV
KOGHO £)YEl EVOTEPVIOTEL TNV Aoy, 0Tl Yo va peyiotomombet n a&io ToV TEAATEINKOV
oxéoewv, 0o mpémer vo viobetnocovy Kol vo €mevOHOOVY GE IOl OGTPOTNYIKA
OAOKANPOUEVNC TEAUTOKEVIPIKNG dtaxeipiong. Ot avapeVOUEVEG MPEAELES EMNPEALOVY

Gpeco TNV KEPSOPOPIN TOV ETYEPNCEDV KOl GLVTEAOVV 6T PLOGIUOTNTA TOVC.

3.2.7.I1apdyovteg mov exnpealovv TV viomoinon Tov épyov CRM

Youpova pe perétn tov Gartner Group (Mdptiog 2001) éva m0606to €m¢ ko 60% twv
épyov CRM amotuyydvouv vo 1KoVOTOGouY TOVG OP)IKOUS TOVG GTOYXOVS. AvAAoyo
elvol ta TopadEtyOTO HELWUEVNG ATOO00NG GE ENEVOVGELS EKATO LUV PI®MV SOAAPI®V, TOV
gywav o€ oAoKANpopéva cvuotiuota texvoroyiog CRM. Baoikn yevesiovpyog attio vog
HeyAov m0cooToV amotuynuEVeV £pyov CRM eivorl n advvapio katavonong tov 0Tt To
CRM dev onpaiverl texvoroyio, ympig ovtd vao GuVETAYETAL OTL 1) TEXVOAOYiO OeV amOTEAEL

avaykaio Tpovndeon yio v vAomoinon piog CRM mtpocéyyiong.

H tavtion tov CRM pe v teyvoloyia, S10popdVEL 0pKeETOVS GAAOVG KOTOAVTIKOVG

Topdyovieg apynTikov eeliemv o épya CRM, ontmg:

@ H elmfg Kotaypoen TG LAdpXovcos KOTAoTOoNG G OAX TO EMLYELPNOLOKA
eminedal.

@ H pn-opofétnon cvykekpyévoy Kot HETPNOU®OV TOOTIKMOY KOl TOGOTIKMV
OTOX®OV TOV £PYOV KOL 1) UN-TOpOKOAOVON oM TS 0mddoonG Tov €pyov UETE TNV
vionoinon tov (Return On Investment).

@ H élewn coe®s KaBopIioHEVOV SLadIKACIOV aPooimong ¢ eocoeiog CRM
KO TTPOGOPUOYTG TOV AVAYKAIOV TEYVOAOYIKAOV EPYOULEIMV GTNV KOVATOVPO, TIG
Aeurrovpyieg KON KOU OTO WOUTEPA YOPOKTNPIOTIKA oG emyeipnong 1 €vOg
OAOKANPOL  EMYEPNUOTIKOD  KAGOOVL. XENUOVTIKY]  7Tpodmoheon  emTuyovg
vioBétong kot gpappoyng piag CRM mpocéyyiong amotedel 1 duvatdTTO TOV
EMYEPNOEMV KOL KAT EMEKTOOT] TOV GTEAEYMV TOVS VO KATOVOT|GOLV TANPMG TNV
évvow, Tov CRM, 1 omoio Kot Gmtetal OAOV TOV ETYEPTNCLOKDOV AETOVPYIDV

1660 oploviie 000 Kol kébeto oto emimedo ping emyeipnong M evog
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emyepnpatikov kKAadov. H katavonon g évvolog tov CRM Ba emtpéyet oty
enyyeipnon va epapudoel ta 4 “P’ ta omoia eivar Xyedwopdg (Planning):
Anpovpyia €vog avaAvTiKod TAGVOL Yo To Tt O TPETEL VO KOAVTTEL | ADGN TOV
CRM vy ta emdpeva tpia émg mévte ypovia. AvOpwmor (People): Euriokn 6lwv
TV avOpdrmv ¢ enyeipnong oto Project, kabmg amatteital TELOTOKEVTPIKT
vootpormioc 6& OAOKANPN TV emyeipnon. Awdwkaocia (Process): Opiopdg tov
SO KACIOV OV o SIEKTEPAULDVOVV TIG OYECES WHE TOVG TEAATEG. YOdoun
(Platform): To tétapto “P’ kaAeiton va ikavomomoel avtd mov éxovv tebel ot
nponyovpeva 3 “P’. O Don Peppers ce ovvévtenén tov oto meplodikd netweek
(Zropodiing, I'., 2003) avagépetl 6TL 1 amotvyia moAldv project CRM eotidleton
oe tpla Poowkd mpoPAnpate, oVTE TNG TANPOPOPING, TNG ATOd0YNS KOl NG

OTPATNYIKNG, TTLO OVOAVTIKGL:

1. To mpoPinpo TAnpoopiag: Zvyva o enyeiprion Sekwvd v viobétnon tov CRM
amd v ovaPaduon kdmolwwv and TG Sndikacieg mov oyetiloviol pe TOLG TEAATEG
(contact centers, sales force automation, self-service website kim.). ZOviopa Op®g
QTOJEIKVVETOL OTL TO GUVOAO TNG TTANPOPOPING TOL XPEGLETAL Y10 VO KOTOVOTGEL KOVELG
Kot vo gummpetnoetl tov meAdrn, oev gival dbéoyo otov katdAinAo GvOpwmo, TV
KatdAAAn otiypn. [og pmopelg va mpocodiopicelg v a&la evog meAdtrn, Otav m
dbéotun TANPoPopio aPopd GTIC CLVAALAYEG TOV HOVO UE EVa TUNUO TNG EXLYEIPNONG;
[og pmopel va Tov e&umnpetoet To contact center, ov dev £xel tnv dvvatdHTNTO VoL OEL TNV
Katdotaon g mopayyeriog Tov; Movo Aowmdv, 4Tav T0 GUVOAO TNG TANPOPOPING TOL
apopd otovg mehdtes (toco oto front-office 66o ko oto back-office) cuykevipwbel oe
éva eviaio «onpeio», OnHtovpyovVTaL Ol TPOHTOBEGELS Y10 KATL TOPATAV® OO 0L OTAN

GUVOAAOKTIKT GYEOT).

2. To mpoPinpo ™G amodoyns: Xe avtibeon pe dAlo emyyepnolokd medio, OTMG TO
supply chain management 1 to product-lifecycle management, cto CRM gumniékovtan
ovvNOmG TOAAG oTEAEYM, OO TTOKIAEG E0IKOTNTES KOl dLApOopo. 1Epapykd emineda. o
va Aertovpynoetl amodotikd €va cvotnua CRM, mpémel va éxovv mpdofaon oe avtd

oteréyn amd to Marketing, Tig towAncelg, To contact center, k.0.k., t0co omd to front 66o
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ko anmd to back-office, kabbg kot cuvepydteg | axodpo kot mehdreg. Kdabe évoc omd
OVTOVG TOVG OLOPOPETIKOVG TOIYTEG TOV <«IAYVIOOV» £YEL OWLPOPETIKEG OLVAYKEG
TNpoeopnong Kot moiler dapopetikd poro. To mpdPfAnua Aouwrdv, givar OTL TOAAEG
eykatootdaoel; CRM vlomowovviat ywpig va AdBovv vrdyn tovg To TAG TPOKETAL Vol
eMNPe0cTOHV 01 AvOpwmoL Tov gpyalovtal oty emyeipnomn. Kot dev amoteiei Ekminén to
YEYOVOG 0Tt ot gpyaldpevol cuvnBmg dev avtamokpivovtal BeTikd e éva GVOTNUO TOL
TOVG EPYETOL KATOL0L OTIYUT] «OVPOVOKATERATO», XOPIC KAVEIS VO, £YEL POTNCEL TN YVOUN
ToV¢ N TS avdykeg Tovg. o va avénoel cvvenmg, kaveig Vv omodoyn, TPEMEL Va
epovticel mote Kabe epyaldpevoc Eeywplotd vo. pumopel vor ovTtiAnedel moto gival to
“vaue proposition” tov CRM yU' avtdv mpocomikd. Xy avtifetn mepintwon, 1 YOUNAT
amodoyn ennpPealel apvnTIKG TV TOWOTNTO TOV OESOUEVAOV TOV E1GGYOVTOL GTO GUGTN O

oo TOVG ¥PNOTES, TEPLOPILOVTOG GTO EAGYLOTO TN XPNGIUATNTO TOV Yo TNV EMLYEIPNON.

3. To mpéPinpa ™G otpotnykig: X Ploachvn TOUS Vo, ETIAEOLY £V NAEKTPOVIKO
KOVAAL OOVOUNG 1 EMKOWV®VIOG M VO HEIVOUV TOW® TEYVOAOYIKA GE GYEON WE TOV
AVTOYOVICUO, TOAAEC ETYEPNCEIS TPOYMPOVY GE EVEPYEIEC OV oTEPOVVTAL EEKABUPNG
emyelpnuatikng otpamywns. Ilog Bo dnuiovpyndel adio yio tov meddtn; Ilog N
TEAOTOKEVTIPIKY OTPATNYIKY LROOTNHPIEL TN YEVIKOTEPY OTPATNYIKY TNG EMEIpNONG;
Xopig pa otpatnyikn mov vo £otidlel e EeKABAPOVE ETYEPTULOTIKOVS GTOYOVS, HETAED
TOV omoimv 1 dnpovpyio TPAYHOTIKNG 0&iog Yo TOV TEAATN, TOAAEG eTtanpeieg PAETOLV
Tig emevovoelg tovg oe CRM va éyovv pikpn 1 kabBoriov emintoon. o vo emitoyet 1
otpatnykn CRM, npénet amapaitnto va (el 0C OMOTEAEGO OULOVTIKA KEPOT, Ol HOVO
Yo TV enmyeipnon, aArd Kat ywo Tov meAdtn. H dnpovpyio aglog yio T1oug KatavoAmTeg
etvar 0 Boctkdc mapdyovtag emttuyiog Kot avtd dev Tpémet va to Egyva kapio emxysipnon.
Ot Xu, Yen, Lin kat Chou (2002, o.0. 442-452) avo@épovv OTL TPOKEWWEVOD Ol
EMYEIPNOELS VO ATOQVUYOLV TNV amotvyio viomoinong épywv CRM 6Oo mpémer va
E0OEWYOLV UPKETO XPOVO GTO GTPATIYIKO TPOYpoppatiopd. ITo avalvtikd:
1. Avayvopion TOV  ETUPIKOV  OVOYKOV, TPOCOIOPIOUOS TV TPOPANUATOV,
TPOGOIOPICUOG  CUYKEKPHEVOV — AVGE®V — OTO.  TPOPANUOTO KOl OTOQOOoT

GLYKEKPIUEVOL TPOTOV VAOTOINGNG TOV AVGEMV.
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2. Enwowamvio pe tovg TEAITEC KOl TO TPOCMOTIKO, doc@AAon TG mpobupiag tov
TPOCOTIKOV VO, amodeyDel To VEO choTN A, KOAVTEPT ELINPETNON TOV TEAUTOV ETCL
MOTE VO TOPOUEIVOVVY TIOTOT, ETAVEIM UUEVES TPOGPOPES KEPSOPOPWOV TPOIOVTMY TOV
KOVOTTOWUY  TIG TPOGOOKIEG TV TEAATOV, OAAOYH Oomnd TPOIOVTOKEVTPIKO
TPOGAVATOAMGCHO O  TEANTOKEVTIPIKO, ONUovpyio  Hokpoxpoviev, ouoiaiov
EVEPYETIKAOV oY€oe®V pe Oho To eumAekopeva puépn (stakeholders).

3. EvBappvvon ¢ SoTunpoTIKNG ETKOW®OVIOG Kol TNG ETOUPIKNG VLIOGTHPIENG,
ToT00ETNON EVOG OVMDTEPOL GTEAEXOLC MC Project manager kou onpovpyio opddog
gpyaciag CRM, emévovon oe «epyoreio» kAewdd ommg data warehouse kot
TPOYPAUUOTO AVAAVOTG OEQOUEV®V.

4. Emioyn evog eEgliktikov cvotpatog CRM to omoio va mepthapfdvet:

@ teyxvoroyia oV ol FIEVKOAVVEL TOV EAEYXO EKGTPOUTEIDV UAPKETIVYK
@ apyrrektoviky CRM, 1 omoia va pumopei va dtayeipiotel ta vadpyovio aAld Kot To
HEALOVTIKA KOVAAL0 ETKOWVOVIOG / TOATGNG

5. Oloxinpopévn emkowvmvia (integration) twv front-office cvomudtov e ta back-
office cuotuata £T61 AOTE VO VITAPYEL 0L GVYKEVTPOTIKT] EKOVA TOVL TEAAT, Y poT|
HOVO TMV CYETIKMOV OTOWEI®V OVAAOYO HE TO OITNHO KOl TANPOPOPIOKE GTOLKElN
povo gkl OV amaTOVVTOL.

6. Anpovpyio evog kevrpikov data warehouse, 1o omoio va mepEyel véo Kot Tolod
dedopéva, oviivon kor data mining tov dedouévmv, ONUoVPYic. SPOPETIKMV
HOVTEA®V Y10 TIG EMAVGELG, TVTOTOinon tev data formats étol dote va peiwbovv oto
EABYIOTO Ol TEPUTAOKEG KOTA T OdIKOGI0 POPTMOONG TOV JES0UEV®Y, XPNOT LOVO
VYNAG TOOTIKOV SESOUEVDV.

7. Avtopatomoinomn g d1dKaGiog AYNS omoPAGE®DY, TOPUKOAOVON o TV S10.PopdV
OTN CLUTEPIPOPA TEAUTOV HE TN xpnon EEumvev mpoypoupdtov mov Bo fonbodv
TOVG VIOAANAOVG VO TPOPAETOVV TIG LEALOVTIKESG KKIVI|GELG» TV TEAUTMOV.

8. Xpnonm epyoieiov aviivong omnprypéva o opdades ta omoior Bo fonbncovv otnv
AVOKAADYT VEOG YVAOOTG Y10 TOVG TEAATES, TPo®ONON TG S1UTHPNONG TOV TEAATMV
e tn ypron mpoPrentikdv poviélmv (predictive modeling).

9. XZyeodlaom, EAeYX0G KOl EQUPUOYT LOVIEA®MV OVIAVGTG.
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10.

11.

12.

13.

14.

15.

16.
17.

18.

[IpoxAnon adlhayng ovumepipopds o kébe emapn He TOV TEAATN TPOKEWEVOL Vo
emrevyBovV Mo KEPOOPOPEG EKOTPATEIEG LAPKETIVYK.

KoBopiopdg copmv, HETPNOIU®V  EMYEPNOIOK®OV  otoymv  mepopiloviog v
emévovon Kabag Ba eréyyetor to ROI.

Kotoapeptopdg Tmv yeVIKOV 6TOY®OV GE O AETTOUEPELG GTOYOVG, £TCL WOTE VO, IO PEl
va ereyyBel kaAvTepa 1 TPOOSOG TOL £PYOV.

Benchmarking tg wovonoinong tov melatdv mpv Kot UETE TV DAOTOINGY| TOL
CRM, ocvveyng pébnon 1060 amd TIC OMOTUYNUEVEG OCO KOl TIG EMITUYNUEVEG
EKOTPATEIEG KO YPNOYOTON O™ TNG YVAOOTG AVTHG Y10 LEAAOVTIKEG PEATIDOCELS.
Avéivon tov BAcE®V 0E00UEVOV TV TEAUTOV.

[Mpombnon ¢ motdémrog TV TeAatdv £tol ®ote vo avénbel n kepdopopia,
TPOGOOPIGUOG TOV AVAYKDOV TOV TEAATMV KOl LEAAOVTIKAOV EVKOPLOV.

[Mapddoon mpocappoopévng (customized) Euanpémaong teratdv.

[Mopoyn oa&dmotov, KatdAANA®V, YPNYop®V Kot GUEGO O0BECIHMOV  KOVOAIDV
EMKOWVMVIOG [LE TOVG TELATEG.

[Tpocpopd tov d10v enESOV ELANPETIIONG TOV TELOTAOV HECH OADV TOV KOVOAM®DY

EMKOWVMVIOG LLE TOVG TEAATEG.
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3.2.8.Movtého vihomoinong épyov CRM

Yopepova pe Epguva Tov debnyayav ot Corner kat Hinton (2002) mpoxvatet £va poviélo

— mhaicto viomoinong £épyov CRM to omoio mapovoidletat oto didypappo 3.6.

Awaypappa 3.6 —Movtého viomoinong épyov CRM

E€wteplkog
Project
Manager

E€wtepika tn¢ Emyeipnong

v

Eowtepikad tng
Emuyelpnong

MOVO0POCTO EcwTepLKOG

v Project Project

Manager

Xpnoteg

ITnyn: Corner, 1., Hinton, M., 2002, . 250 Externa to the company

To ovykekpuévo HoVTEAO TOPOLGIALEL TOV £0MTEPIKO Project manager aAld Kot Tov
omoveopo, Tov Project va dadpapatilovy Kevipikd poro oTn SladIKaGio. VAOTOINoNG
OAAG KOl OAOL TOL EUTAEKOUEVO, LEPT VO EYOVV TPOGPOoT HETOED TOVG. AV KOL GTO TPAOTO
Hovtélo mov viobétnoav amovciale 0 pOAOG TOL Project SPoNSor, Petd amd GLVEVTEDEELS
7OV dlevijpynoav og gtapeieg mov viAormoincav épya CRM damictooav mwg 6Aeg etyav

kobopicel aVTOV TO POAO TPOKEEVOL VO, 0) SLOTPGOVY GLUVEYN POT] TANPOPOPLDV OO
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KoL TPOg OAa T PPN (EcmTtepikd kot EMTEPIKA), ) v avadeiEovy Kat Vo TepovG1icovY

0 CRM g 6An v emyeipnon Katy) vo ELoIGTOTO W GOVV TIG OVTIOPAGELS.

3.3. ZYMIIEPAXMATA

To Relationship Marketing amoteAei éva poviélo to omoio otnpiletor ot OnLwovpyia
OXECE®MV  HETOED TMV  ENYEPNOE®V, TOV TEAUTOV, TOV EUTAEKOUEVOV UEPOV
(stakeholders) kat GAA@V eTEPNCEDY TPOKEUEVOD VO, IKOVOTIOIGEL TOVG 6TOYOVS KO
EUMAEKOLEVOV HEPOVG AAAG Kot Vo vENGEL TNV ToTdTNTA, TNV a&io Kot TV 1Kevomoinom
tov telatodv. To Relationship Marketing opwmc dev vodeikviel 00te Tovg TPOTOVG OALA
00TE Kol T0 LEGO [LE T OTTOi0, LTOPOLY VoL VAOTTOM B0V 01 TpoovapepoeVESG oyéoels. To
CRM ek@palel TANPpOS TOV TEAATOKEVTIPIKO TPOCAVOATOAIGHO SIVOVTOGC GUYYXPOVOS TOLG
TPOTOVG KOl TO UEGO, OTIG EMYEPNOEIS TPOKELEVOD VO dNUIOVPYNCOVY OAEG QVTES TIG
oyxéoelg mov avapépel to Reationship Marketing éyoviag ®g kdpo o100
peylotonmoinon g motdtnTag Kot g cuvoAlkng aéiog (LTV) tov melatov e To
CRM amoteArel 0 gpyaieio viomoinong kot tov Tpomo £kepoong tov Relationship
Marketing kabiotd®vtog 10 AEITOVPYIKO KOl LETATPETOVTAG TO GE AVGN Y10, TIG GUYYPOVEG

EMYEPTOELS.

Ynuepo OAO KOl TEPIOCCOTEPEG EMYEPNOES €mevovovy oe  Teyvoroyieg CRM
TPOCOOKMVTOG OQEAN Omwe, avénon moAncewv, ovénon upepwdiov oyopds Kot
KepdoQopiag, peytotomoinon g a&log Kat Tng moTdTNTAG TOV TEAATMV, EKUETAAAELON
EVOALOKTIKOV KOVOADY Toinong k.o. [Ipdceateg £peuveg Opmg delyvouv 0Tl TOGOGTO
peyodvtepo tov 50% twv épyov CRM oamotuyydvel vo 1KOVOTOMGEL TOVG apPYIKOVG
otoyovg. Kvpla aitio amotuyiog givar n advvapio koatavonong 6t to CRM dev givan
teyvoloyilo kail 0ev €ival €va «KAEIGTO» TANPOPOPLOKO cvotnua. Avtibétog 1o CRM
amoteAel pio gvpdtepn @rhocoeio, pio wpocéyyion (CRM approach) m omoia sivat
GUVVQOGUEVY HE TN OTPATNYIKY, TNV KOLATOVPO KOl TIG ECMTEPIKES OOOIKAGIEG TWV
emyepnoewv. Anapaitnt tpodmddeon viomoinong evog £pyov CRM egivan n teyvoroyia
OAAG Kot TOAAOT AL ONUOVTIKOT TALPAYOVTEG OTMG, 1 SLVATOTNTO TV EMLYEPTCEWDV KOl

KOT EMEKTOON TMOV OTEAEXMOV TOLG VO KOTAVON GOV TANp®G v évvol tov CRM, n
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omoio Kol ATTETOL OAWOV TV ETYEPTCLOKDOV AETTOLPYIDOV TOGO 0p1lovTia 660 Kot kibeTo

070 EMmEdO oG EMYEIPNONG 1 EVOG EMYEPTUATIKOD KAAOOV.
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KE®AAAIO 4
TO CRM XTHN TPAINIEZA KYITIPOY
H Tpdénela Konpov otnv tpoomddeia enitevéng Tov 6toXov g Yo pepidoo ayopds 5%
akolovOel oTpaTNYIKY] aVATTLENG KOl O  GUYKEKPWEVA, OTPOTNYIK] KAOETNG
OMOKANPOOTG TPOG O EUTPOC Ko cvoyeTiopévng dwumoikilong (related diversification).
Apevog mpoywpel pe yopyods pubpovg oty avénon Tov S1KTHOV KOTUCTNHATOV TG,
aQETEPOL €xEL NON apyicel va dpacTNPlONOIEiTAl GTOV EVPHTEPO YPTLOTOOIKOVOLUIKO
KAGO0, OMOGKOTAOVTOG OTNV TOPOYT OAOKANPOUEVOV VINPECIOV GTOVS TEANTES TNG UEGOL
amd TN OMovpYia. S0POPOTOMUEVEDY KOl KOWOTOU®Y / GUVSVOOTIKOV TTpoidovimy /

VNPEGIDV.

Metd tv  7mapodo evog €tovg amd TN Opaotnplomoincn  otov  €upiTEPO
YPNLOTOOTKOVOUIKO TOHEN TOPOTPNONKE TMG 0 YPOVOG OVTATOKPIONG GTOVG TEAATES Omd
To KotooThpata Kot Tic dievbuveelg / vanpecieg avérionke, n modtto guanpétmong
apyoe vo @Oivel pe amotélecuo TNV TOPOVGID OUCUPECTNUEVMOV TEAATOV OAAGL Kol
vroAMNA®v. [ To okomd avtd N droiknon ¢ Tpdmelag TPAYLUTOTOINGE GLUVAVTNOT LE
TO GTEAEYN TOV KOTAOTNUATOV 0AAG Kot TV dievbiveemy / vanpecidv pe okomd ™
JEPELVNON TNG OLOUPECKELNG TOV TELUTOV Kol T®V VITOAANA®V. Ta anoteAécpata g

oLVAVTNONG £J1E0V TPELG KVPLOVG TTAPAYOVTEG:

* Ot meldtec o1 omoiot ek@palovv dvoapéokeln eival avTol PE TOVG OMOIOVE ExEL
avantuyOel oyéomn TEPaV Tov VO KAGIOV.

* O1 gpyalOUeVOl GTO KATOGTHHOTO KO TIC VN PEGIES TAPOTNPNCAV OTL TAEOV Eivart TOAD
dVOKOAO Vo TaPaKOAOVONGEL KAVELG TN GUVOAIKT] EIKOVOL GYEoNG TEAATN e TNV Tpamelo
AOY® TOV TOAADV Kol SLOQOPETIKOV AOYIGUIKAOV TO OO0 NTOV EYKOTECTNUEVH GTOVG

VIOAOY10TEG TOVG (d1aypoppa 4.1).
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Awdypoppa 4.1 — Exkéva vroroytot®dv pyalopévmv

N\oyIouIKO

AoyIoHIKO /\OYIOUIKO i

A\OYIOUIKO NoyIouIKO

AoyIouIKO T Noyiopiké M

Ytrohoyiotig Epyadopévou

YtoAoyioTig Epyalopévou CallCeEN 2k EvaAAakTIKG AikTua

Karaomuatog/ Ymrnpeaiag

(*) Ta kavdAia emmikoivwviag Internet Banking, Mobile Banking utmopoUv va e§uttnpeTricouv 1o Tpatredikd Kail To

XpnuaTioTnpiokd Aoyiouiké vy Ta ATMS pévo 1o TpatTediko.

* Ta eVOALOKTIKA KOVAALDL OEV UTOPOVCOV VO TPOGIDCOVYV GTOVG TEANTEC TN GUVOAIKN
TOVG oyéon Me TNV tpanelo pe amoTéAEcpa iTe TNV ENICKEYN TOLGC OTO. KOTOGTHLUOTA,
gite ™ ypnon ¢ vanpeoiog Cal Center. Metd ™ cvvdvimon 1 doiknon g tpanelog
amopdoloe T OlSaywyn épevvag OBéhoviag vo  efakpifmoel. «kaTd mTOGO TO
TANPOPOPLUKE cvoTNHaTE TNG TPATELHS gival Kavd va e£ac@aiicovy TNV 660 TO
duvatdév Tayvtepn Kou wANPESTEPY EEVANPETNON TS VOIGTANEVIS KOL SLVITIKIG
nehaTeioc». H €pevva 01enyOn 1060 6T0VG E0MTEPIKOVG OGO KOl GTOVG EEMTEPIKOVS

meAATEG pE Ta EENG OMOTEAEGLLOTOL:
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IHoocotikn £psuva 6€ EMTEPIKOVE TELATES

O meldteg g tpamelog o€ peydAo mOG0oTO £0€150V IKOVOTOMUEVOL TOGO Omd TNV
€IKOVa TOV opidov 660 kal amd Ta TPOIOVIN Kol T0 TPocmmikd. ITictebovv 6T N KA
TOV TPOIOVTOV 0AAG Kot To EEEOIKEVIEVA TPOTOVTOL EIVOL TKOVOTOUTIKA, EVM O YVMOGELS
KO IKOVOTNTEG TOV TPOCHOTIKOD £ival apKeTd KoAEG. TTov Topéa NG e&ummpétnong o
amoteléopata  €0e1&ov (ol wooppomicn  UETAED TV IKOVOTOUUEV®V KOl Un-
wavormomuévoy tehatov. [lepartépom avdivon tov ototyeiov Ouwmg £0e1e VvV €ENG
oyéon: Oco av&dvel 1 ¥PNUOTOOIKOVOUIKY GYECT] TOV TEAAT (TPOidvVTo Kot VINPEGIES
AoV KAGdwv my. leasing, aceaieidv, apolBainy keparainv kKAT.) pe mv Tpanela 1660

pewwveton o Pabuodg ikavomoinomng Tov.

Iocotikn £pEVVO OE ECMTEPLKOVS TEAUTES

Meydho m0G00TO TV LTOAMNA®Y Oempel OTL To TANPOPOPIKE GUOTAUATO OEV TOVG
BonBovv oto va e&unnpetohv Tovg TEAATES YPT|YOPO. ZT1 GUUPBOAN TV TANPOPOPLIKDY
cvoTNUATOV Yoo TNV &éumnpétnon tov meAdTn oafdmota kol pe  okpifela, To
amoteléopata £6e1Eav OTL 01 BETIKEG OMOYELG VIEPTEPOVV YWOPIS OUMG VL VITAPYEL LEYOAN
JSPOPA LE TIG OLPVITIKEG.

Ocov agopd TV Kovomoinon amd Tovg YPOVOVS OVTATOKPIONG TWV TATPOPOPLOK®DV
CLOTNUATOV HEYOAO TOCOGTO TOVG Bempel KAT® TOL pPETPOL KOOMG emiong HeyOro
TOGOOTO TIGTEVEL TWS TOL VITAPYOVTO TANPOPOPIOKA GLGTHHOTO €V GUUPBAALOLY GTNV
avAmTLEN OYECEMV UE TOVGC TEAATEG. ZNUOVTIKO HEYOAO TOGOOTO TWV VIOAAA®V
anavinoe Betikd oty epmdToN TPdOHeong ypnopomoinong evog CRM Aoyiopikod. Metd
Kol oo T OmMOTEAEGHOTO TNG €pevvag M Ooiknon g tpdmelog mTpoydpnoe otV

amoeacm yuo tpopunBea evog CRM Aoyiopukov pe Toug £1G 6TOYOVG:

Ileprypo@n KoL 6TOYO0L

H npopnbeia kot eykatdotacn evog avoiktond (Open) Front Office Loyiospikod CRM (ue
KGOETN €QUPUOYT] OTO YPMUOTOOIKOVOUIKO Topuén) To omoio Ba Aettovpysi Pdom
Staypappdtov pong dadikacidv kat online — real time oloxAnpwon (integration) pe 6Aa
to. back office Loyiopikd mov vrdpyovv oty tpamela. IMapdiinia va givar to Pacikd

cOOTIU TOV 6TafEp®V OTOYEI®V TOL TEAATN Kot LTELOHLVO Y10l TIG EVIUEPDOELS QVTOV
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oto back office Aoywopkd. Xxondg givar  mopoyr otov epyaldpevo g tpanelag, g
0AOKANpOUEVNC E1KOVOG oYEomng meddtn-tpdnelog (diaypapua 4.2).

Awdypoppa 4.2 — MEALOVTIKY EIKOVE, VTOAOYIGTAOV EPYOLOPEVOV

A\OYIOUIKO

A\OYIOUIKO
MeT

YmroAoyiothg Epyadopévou YTroAoyioTtig Epyalouévou EvaAAakTIKG AikTua
KaraoTuatog Call Center

Tavtdypova Vo OVTIKOTOGTGEL TO EXUEPOVG AOYICHIKA T®V EVOAAUKTIKOV KOVOAIDV
emKowvoviog Kol va yivel 10 Kevipikd ocvotnuo dwayeipiong PIN divovtag €tol
dvvatotnta vYrapéng evog uovo PIN aveEapmtog kovorod emagng mov Bo emléet o
nehdtng (rapdAinia Oo vdpyel n dSvvatdmro alhoyng PIN og 6mo10 kavait embouei o
nmehdng). Tnv 1010 ohokAnpopévn gwdvo g oyéong tov pe v tpamelo o pmopei va
™mv €xEl Kol 0 TEAATNG HECH OO TO EVOAAUKTIKA KavaAlo emkowvoviog (6mov eivot

TEYVOLOYIKG £QIKTO) (Ad1dypapupua 4.3).
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Awaypappa 4.3 — Kavaha emkovoviog nelatdv pe v Tpanela (CRM)

No viomombobv katdAinieg Semogég (interfaces) smwowoviog pe ta back office
GLOTIHHOTO EITE AVTOVOUO HEGM TOL TUNHOTOG AVATTUENG EPOPUOY®V TG TpareCag, Eite
uéc® outsourcing otig etoupeieg and TG omoiec eiye mpounbevtei M tpimelo To
ave&apTnTo AOYIGIKA.

Kvplog otoy0¢ fTav 1 dnovpyio 1 HETABOAN Hog TANPOQOpiag 1 Hiog pong S1001KOGTG
ov B viomoteitar oto CRM va pmopet vo a&lomombel avtopata am’ OAd To Kovailo
emKovoviog adAd Kol va evnuepdvetl ovtopata Kot 6OAa ta back office Loyiopkd. ‘Evog
devTEPOG GTOYOG MTaV 1 onuovpyio Ko 1 ypryopn a&lomoinon pog Pdong yvaoong
(knowledge base) n omoio O epmhovtifetal pe v mTApodo Tov ¥poVoL, 1 dnuovpyia
YVOONG Yo TOVG TEAGTEG, OMMG €miong m yPNyopn Kol JSuvoKn Onpovpyia

TANPOPOPNONG TOV O TEPIEYEL OEOOUEVOL OO FULPOPETIKA AOYICUIKA.
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Telkog o10)0¢ eivar 1 a&lomoinon g TANPOEOPNONG Yot SLVNTIKOVG TEAATEG LE TN
ONUovpyio. CVTOUNTOV CaSES Kol Po®V SdIKAGIOV oV Ba To eAéyyovv, oAAG Kol TO
cross/ up selling og 110M vadpyovtec TELITES APOV TAEOV Ot gpyalouevol ¢ Tpdmelag Oa
HITOpOvV Vo, 0LV OAO TO YPNUOTOOIKOVOUIKO TTPOQIA TOL TEAATN Oivovtdg TOvg TN

duvatdHTNTA VoL SPOVV EK TV TPOTEP®V KOl OYL EK TMOV VOTEPMV OTMG CNUEPOL.

Yvvoyilovtag o kOplog okomde ftav To business process redesign éyovtag g 6TOX0
Bedtimon g tééewc Tov 80% (Edwards, Ward, Bytheway, 1995, o. 74).

IHopovco KaTdoToon

To épyo CRM dwavdel t0 TEUTTO €TOC EQAPLOYNG EVAD TPOCOOTO EVEPYOTOONKE M
TeEAELTOIO PAON TOV £PYOV OV APOPE TO KOUUATL TOV TOANCEMV KO O GUYKEKPUUEVQL

campaign management, cross —selling kot up — selling.

H péypt topa mopeia Tov €pyov Kpivetal ETITUING AOY® TOV OTOX®OV TOL €MLTEVYONKAV

KOl Tov oL
Meimor KOGTOVE VANPESIDY UE OTOTEAEG O TV avEnon TtepBmpiov kepdoPopiog
0T0 0mM010 GUVTEAEGOV TOGO O EMAVOCYEOWOUOC KOL 1) OLTOUATOTOINGN TV
S IKAGIOV, OGO KOl 1 HEIMOT) TOV KOGTOLS dloyElplong TG TEAATELOKNG PAOTC.
BeAtioon g e&umnpémmong eomTepIK®V Kol €EMTEPIKOV TEAUTOV. XTOVG
€0MTEPIKOVG TTeEAdTEG avENnke o PabUdg Kavomoinong amd To. TANPOPOPLOKA
CLOTHUOTO HE TOLTOXPOVI aBENON TNG TOPUYMYIKOTNTAS. LTOVG £EMTEPIKOVG
neddteg avénbnke o Pabudc Kavomoinong Tovg amd TNV TOOTNTO TOPOYNG
VINPECLOV TOGO OO TOVG LVIOAANAOLG OGO KO OTO TO EVOAAOKTIKA KOVAALOL,
LEYIOTOTOLMVTOG TNV Tapadiddpevn a&io ko v motémro (loyaty) tovg, pe

amoTEAEG O TN pelmoT TV amoywpnoemv tehatdv (churn).

O endpevog atdyog otV mapovoa acn givarln Bedtioon tov marketing campaigns 6mov
S1opEcoV TOV Cross - ko up - selling fo avénbei o) n amodotikdTnTA TOV TEAATDV , B) O1

TOANGELG KO Y) TO HEPIOIO ayopdiG.
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KE®AAAIO S
EPEYNHTIKH MEO®OAOAOI'TA

5.1. GEQPHTIKEX ITPOXEITIXEIX

Onoc avaeépet o Kotler (2000, 0. 232) n épevva papketivyk (Marketing Research) sivat
CLOTNUOTIKOG OYESWGUOC, 1| GULAAOYN, M OVOAvON Kol 1 ovaeopd oToeimv Kot
JMIOTMOCE®Y TOL €YOVV GYECN HE M0 CLYKEKPWEV TEPIMTOGN HAPKETIVYK TTOV
avtipetonilel n etapeio.

Amo v dAAn mhevpd, M épevva ayopdg (Market Research) éyer wg avtikeipevo o
OKOTO VO, O1EPELVIGEL HOVO £VOL KOUUATL TOV HOAPKETIVYK, KOl GUYKEKPIUEVO, TNV ayopd,
a@oV ONAOT TO TPOIOV £XEL TEPAGEL OO TNV TOPAYOYIKT Olodikacio Kol Ppioketal non
oV ayopd, ivatl n Tué&ida Tov TPocavaToMIEL TNV EMLXEIPTON OTO TL VO TOPAYEL, TOTE,
1OGo Kol TG va to dwbétet. 'Etot, M teyviKn Tng duvaikng oeicdvuong otnyv ayopd
ompiletor oV «OVOKGALYN» KOU EQOPUOY] TOL TAEOV OMOTEAEGUATIKOV TPOTOL
didbeonc tov Tpoidvtov mov mapdyst | Tpowbei o emyeipnon ([letpaxng, M., 1999,
0.0. 36-37).

H dwdikacio piog emroymuévng Epevvag Ho TpETEL VoL GUYKEVTPMVEL TO, £ENG GTO Y ELL:

1. No eivol avTiKeEeVIKI] Kot avoryt oe kdbe katevbuvon.

2. Na el ) yvoun 660 yiveton PHEYOADTEPOV SEIYNOTOS KOl VO KAADTTEL OGO YiveTOl
gupUTEPO KOWVO (ONUOYPUPIKDY,0IKOVO KDV KAT. S10.0TAGEMV).

3. Na oepevva o€ BaOog 10 K0vo ekeivo OV MOTEHEL OTL £ival TO KATAAANAO Y0 TNV

TOPOYN EWOIKMV TANPOPOPLDV.

Ta cvykevipwbévta ototygio TG £pevvag va givat ToAd TPospaTa (PpEioKa).

No otnpiletor o€ éva dvvapkéd Desk Resear ch.

Ta otatiotikd g otolyeia va avapépovral o 6-10 ypovwa.

N o g A~

Na yivetat amo ypaeeio epeuvav pe 100g ko alomoTia.

(ITetpbrng, M., 1999, ¢. 57).
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Ta otdda avamTuéng evog epeuvnTiKoD TPOYpappoTos ival Ta €ENG:
@ TIpocdlopiopoc Tov TPoPANNeTOS
IIpocdropropdg Tov oyediov épeuvag

Euoc@diion TV d£0TEPOYEVAOV GTOLYEI®V

Q Q Q

IIpocdropropdg g peddd0v GVALOYNG TOV TPWOTOYEVAV
oToLYEIMV

Yovraln Tov epotnpatoloyiov, €idn epoTicemv ko pilot test
Thpnon Tov apyov derypatoinyiog

Tipnon Tov apyov ™c pedddov cuyKEVTPOGNS
YUYKEVTP MO TPOTOYEVAV GTOLYEIOV

Editing

Q Q8 8 8 8 8

EneCepyooia otoryciov
@ Xovraln éxbeong
(ITetparng, M., 1999, 0.0. 61-62).

H épevva ayopdg mapéyet Tig TAnpogopies ekeives o1 omoieg o fonbncovv Tov papketep,
TOV EMYEPNUOTIO, TO OOLPNIOTYH, TOV TOAITEVTH YO VO TAPEL TIG TAEOV EVOTOYES
EMYEPNUATIKES amopdoels. Etvon n emiotyun n omoia pumopei va xpnoiponombei apevog
Yy vo T1eBovv 0ol oTOYOlL KOL OQETEPOVL YOl VO OEPELVIGEL OV Ol OTOYOL
npoypatomomOnkayv. Mio €pevva pmopel va €xel €vav 1 KATOWO GLVOLOCUO TOV
TOPOKAT® GTOYWV:

1. Ayopastikég ouviiBsieg (Buying habits)

Méye0og ko pepiore ayopas (market size— pies)

Koatavalotikéc tacsig (Consumer Attitudes)

Keva g ayopag (Market Opportunities)

o &~ 0D

IMowg givar 0 KaTavoA®THS TOV TPOIOVTOG «X» KOl TOL0G TOV UVTUYMVIGTIKOV

«P», «Q», Hakwokég opadsg, K/O tageig kim. (Consumer Segmentation)

6. IIwototyyra oty papka (Avvary — Métpa — Kaboiov) (Brand Loyaty, Heavy-
Light, None)

7. Abyor peraxivijoe®v omd papke g papko (Movements and their causes)

8. Xwvokevacicg — Arwavop] — Twporoyrox) otk (marketing mix)
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9. Emwowaoviaky etpamyky (11, mote, mov, ndéco) (Copy Guidance — Copy Test —
Results)

10. Néo mpoiov — Ilepapoatra — TI'evetikég doxpés, teot MKT (New product
experiments)

11. Avtunjyeg — Taoeig ekhoykov edpatog (Politica Research)

(ITetparng, M., 1999, 0.0. 45-47).
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5.2. MEGOAOAOITA EPEYNAX

To Bempntikd povtédo oto omoio otnpixdnKe 10 peLVNTIKO TPOYPALUO TAPOLCIALETOL
610 dwdypoppa 5.1.

Awdypoppa 5.1 — ITAGvo avamToENG HIOGS TOLOTIKNG £PEVVOS LAPKETIVYK

i

i

MEGOAOI ZYTKI
noIo SYANOTIKH &

ZYNENTEY=H B

I

2YNTA=H EPQTHM.
NMAANO
AZYMMNAHPQTE

AEITMATOAHWIA i
SYMMNAHP

ZYAAOTIKH X

2YNTONIZTQ

ZYNAEZH AE=

ZYTKENTPQZH MNP
STOIXEIQN 1

ANAAYZH X | _

ZYAAOTIKH X

M
et g0RRIQEN
| meoonorLKERT ]
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IInyn: Hetpdrng, M, 1999, 6.238

H vlomoinom tov €peuvnTikol TPoypAUUATOS OTNPiXONKE OTO EXTO YOPUKTNPIOTIKA TOV

avapépet o Kotler (2000, o.0. 252-253):

Emotnpoviki) pedodoroyio
ANpovpykOTNTO TG £PELVOG
MoihamAiég péBodor

AMNAEEAPTN O HOVTEAMV KO OEOOPEVEOV
A&ilo Kor KOGTOG TANPOPOPLAOV

Yyug oKenTIKIGNOG

N o gk~ w DdPRE

HOwo papkeTivyk

5.3. ZTOXOX THX EPEYNAX
O Baowdg o1dY0g ™S £pguvag NTav vo avadetyBohv ol Tapdyovteg Tov GuVERAALAY GTNV
emtuyn avaivon, oyediaon kot viomoinor tov Customer Relationship Management otnv

Tpbmelo Kompov.

5.4. XXEAIAXMOX EPEYNHTIKOY IPOTPAMMATOX

5.4.1.Xv) oy TANPOPOPLBV OO OEVTEPOYEV GTOLY EI
Avéivon kot a&loloynon TV SEVTEPOYEVMV GTOLYEIDV OO ECMTEPIKEG KOl EEMTEPIKEG
mYEC. XTOXOG TNG OLYKEKPWEVNG €PELVOGC NTAV 1] OEPELVIOY CTOWXEI®V TOL &ival

OLBECILO GYETIKA e TOVG TOPAYOVTEG EMTVY G 1] amoTVYiog cvotnudtov CRM.

5.4.2 ITowotikn £pevva
Ae&nybnoav atopkéc ouvevtevéelg fabovg (Depth Interviews) pe otedéym g tpamelog
oo S10QPopeTIKEG dlevBuvoelg g Tpdmelag To omoiol CLUUETE OV GTNV OVATTVLEN TOV

ocvotiuoatog CRM. H teyvikn €pguvag n omoio ypnoiponmomOnke ntav n nudounuévn
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(Semi — Structured) evd o1 cvvevtedEelc otnpiyfnkay oe Aiota omd Ogpatikég evotntec.

O1 ovvevtebéelg etyav didpketa amd 60 Ewg 90 Aemtd.

Agtypa: Z1oyog ™G Kabe €pevvag eivar va 60000V AVTIKEWEVIKEG TANPOPOPIES GTOV
TEAIKO EVOLPEPOUEVO OTOTE ONUOVTIKOG TOPAyoVTOG €ivol To Oetypor TG €PELVOG TO
omoio Oa mpémetl va emdeyel KatdAAAa, £T61 ®oTE va divel por peyain mbovotnto vo
EVOIL OVTITPOCMOTELTIKO TOV AN Bue oV VIo eEétaom (Ietpaxng, 1999, o. 310).

A6 to sVuvoro tov TAnBvouoL (epyalopevol oy Tpdarela Kompov) emidéyOnkay ekeiva
To. ATOpO TO. Oomoio YoPaKTNPILOVTOL MG TA 0 EVUEPOUEVE Y10 TV GLAAOYN TOV
AmOITOVUEVOV  oToleldv  oT0.  TAOiolL NG OLYKEKPWUEVNG  €pevvac (KOG

TANPOPOPTUEVDL):

Operations Manager (Mélog tov CRM Strategic Committee)

IT Manager (Mékog tov CRM Strategic Committee)

Arevbovtig Evailaxtikdv Aiktoov (CRM Project Manager)

Organization & Methods Manager (Mélog tov CRM Strategic Committee)

Atevbovtig AvBpomvov Avvo ko

AtevBdvtpra Mdaprevivyk

Ytéheyog g Ymmpeoiag Consumer (uéAog g opddag Epyov)

Ytéheyog mhotiko Kataotqpatog 1 (uélog tng opddag £pyov)

Ytéheyog mhotikov Kataotqpatog 2 (Lélog g opddag £pyov)

SHoppova pe tov kanynt BLUMER, 1o detypa tov [IPONOMIAKOY MAPTYPA 6
atopmV pe eEgldikevuévn yvoon (KoAd TAnpoQopnUEVE) TOTEAEL TTO AVTITPOCOTEVTIKO

detypo an’ 611 éva detypo 1.000 atdpmv mov dev yvopilel o diepguvovpevo Bepotikd

nedio (Ietpdrne, 2003).
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O1 Bgpoticéc evotteg o1 omoieg eeTdoTray vt ot akOAOVOEG:

OEMATIKEX ENOTHTEX

Aéopevomn — Opapo ovaTatng o10iknong

IS/IT Strategies and techniques

Kovitovpa kot tolttikég Atoiknong AvOpmmvov Avvoptko

Opydvmon Kot S10dKoGieg

MebBodoroyia kot viomoinon Tov épyov

Ecwtepcol kot eEmtepucol melditeg

5.4.3.Avdivon AmoteleopaTmV
Metd 10 TEPAG TV GUVEVIELEE®V TPOYLOTOMOMONKE aVAALGY TV OTOYE®V TOV
GUUUETEYOVTOV GTNV £PELVO. KATA BEUOTIKN EVOTNTA PACGEL TG OTTOT0G ovaTTOYONKOLY Ko

QTOTLTTMON KOV TO. GUUTEPAGLOTO ETTL TOL EPEVLVITIKOV BEHOTOC.

55. HEPIOPIXMOI EPEYNAX
H ovykexppévn €pegvva d1eé&nydn povo oty Tpanelo Kdmpov dedopévov 6t givar o
LOVOG OPYAVIGOG O 0TTO10G £XEL YVOOTOTTOWOEL TNV VAomoinon épyov CRM otnv EAAGSa

TOGO GTOV YPNLOTOOIKOVOULKO KAAGO OGO KOl GTOV EVPVTEPO KAAIO TWV LVINPECIOV.

5.6. LZYMIIEPAXMATA

Mo ) depedvnon Tov mopaydvIov mov GUVEBOALOY GTNV EMITUYN OAOKANP®OT) TOL
CRM omv Tpanela Konpov mpaypotomomnke o) SEuTEPOYEVIC EPEVVO GE ECOTEPIKES
Kol EMTEPIKEC TTNYEC OYETIKA e TAPAYOVTES ETITVYIOG KO OTOTVYIOG TMV GUGTIUATOV
CRM ko1 B) mpotoyevig mowoTKY £pguvo 1 omoia mepeldpfove, TPOCHOTIKES
ovvevtenéels Bdbovg pe evvéa KoAd mAnpoeopnuéva otedéyn tng Tpamelog Kot

ompiydnke oe Bepaticég evoTnteg.
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KE®AAAIO 6
AITIOTEAEXMATA ITOIOTIKHX EPEYNAX

Metd ™V OAOKANP®OON TV GUVEVIEDEE®MY  Tpaypotomombnke avaivon tov

TEPIEYOUEVOV KOTA OEUOTIKY EVOTNTO GTNV OMOi0l TPOEKLY OV Ta. €G!

6.1. AIOTEAEXEMATA KATA OEMATIKH ENOTHTA

Me0060A0Yio KOl VAOTOING TOV £PYOV

Metd v andeaon g oloiknong g tpanelog v viAomoinon tov £pyov CRM n
tpanelo ypeldotnke mePimoOv £va UvoL Yoo T GVCTOCT THG EMITPOTNG Yo EMAOYN
EQPAPUOYNG Kot TePimov €61 unveg yuoo TNV telkn emoyn. Onog avagépel o operations
manager n apywn entpony NTav GYETIKA PiKpn kot amoteleito and tov CRM Project
Manager, oteléyn g O1evbuvong TANPOPOPIKNG Kol OTEAEYN TG Olevbuvong
organization and methods. Metd 10 wépag TV 600 TPOT®V UNVOV Kot OAAETAAANA®V
EMOQOV UE TIG eTtanpeieg mpounbetag Aoyiopikod CRM, dpyloe otadokd 1 kotovonon,
oAV TV dwotdoewv kal ttuxdv tov CRM, alid ¥iog g dpopds petacd tov
Operationa CRM 10 omoio givar time critica ot tov Informational 1y Anaytical CRM 1o
onoio &ivar data critica kabmg kot v oueidpoun emikowvovia peTa&b TOLS M Omoia
npocdidel to collaborative CRM. Zto onueio gkeivo kot agov €ywve Eekdbapo OtL T0
GLYKEKPIUEVO £PYO OV NTAV EVOL ATAO TANPOPOPLIKO GUGTNIO, OAAL apopovsE OAN TNV
tpamnelo amd Tig O10d1KACIES £MG KOl TOVG TPOTOVS EMAPNS TV TEAUTMOV, EYIVE ETEKTAOT)
™G ouddag emhoyng pe otedéyn amd to Consumer, to Marketing oAAd wou GAleg
VN PEGiEG OTMG apoPaio KEQAAota, KAPTES K.Ol.

O devBovimc g Mnyavoypdenong (IT) avéeepe Ot Yoo TV EXAOYH TOL GLGTNUOTOG
YPEWCTNKOY TEPITOL TECCEPIS OKOUO HAVEG (OOTE Vo KATOANEEL M €MTPON| GE €val
ocvotpa to onoio Ba Hrav avowktd (Open) Front Office Aoyiopuikod CRM (ue kéBetn
EPOUPUOYT OTO YPNHUOTOOIKOVOUIKO Topén) To omoio O Aettovpyei Pdon oy poppdtov
pon|g dwadikacidv kat online — real time ohokArpwon (integration) pe 6Aa ta back office
Aoyiopkd mwov vrapyovv oty tpdmelo. TapdAinia va givor 10 Bocikd cOoTNUO TOV
otafepwv atoryeiov Tov TELAT Kot VTEHKOVVO Yo TIC EVUEpBOELS TV ota back office
Aoyopikd. ‘Evag  oaxopo onuoviikdg mopdyoviog MTov 10 KOOTOG  Olyeiptong

EYKATAGTOONG TNG EPAPUOYNG OALG Kot 1] EMEKTAGILOTNTA TOV. TeAkd 1 tpdmelo eméhele
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éva ovotnuo otprypévo oe Internet apyrtektovikny (Undevikd KOGTOG dloyeipiong g
EPUPUOYNAG OTOVG VIOAANAOVG, €pOcov N epappoyn NMrov web based) odhd xou pe
peydleg dvvotdtnteg eméktaons. Emiong to ovotnuo umopodoe vo vmootnpiéet ta
VITAPYOVTO KOVOA ETKOWV®VING TOV TeEAaTOV pe Vv tpamelo (HHopdpua A — Zyijuo.
3), va mapéyer customized gwdva 6tov mEAATN, VITOOTAPIE EKOTPOTEIES MUAPKETIVYK
(campaign management) oAld Kot €iye TIC SLVATOTNTEC YO EMEKTAGT] KOl GE GAAQ

EVOAMOKTIKG KOVAALL.

Yyxetikd pe ™ pebodoroyio v omoic akolovOnoe m tpamelo KOTA TN OSWUPKELN
vAomoinong tov £pyov o devhuving evorroktikdv diktvov (CRM Project Manager)
avépepe Ta EENG:

Metd Vv emMA0YN TNG EQOPUOYNG Kl HETA OO CLVOVINGELS OV TPOYLUTOTOUONKOV
€0MTEPIKA oTNV TpAmelo aALd Kot P TNV TpopunbevTplo etapeio amopacicOnkay ot e€Ng

pOLOL KOl OUALOEG:

IIpounOsvTpra cTonpeio

- Project Manager
- Strategic committee

- Opddo viomoinomg

Tpamela

- Strategic committee

- Project Manager

- Project Sponsor

- Technica Project Manager

- Business CRM Role

- Technica CRM Role

- Opada ISIT

- Opada Organization & methods
- Opdda AevBvvong AvBpomivov Avvo ko
- Users
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ITo avaivtikd, ot poAot Tov Project Manager kat and tig Vo TAgvpég ftav 1 dwoyeipion
OAOV TOL €PYOV KOL 1 GUVEYNG EMIKOWVOVIOL Kol EVNUEPOON amd OAX TOL EUTAEKOUEVOL
pepn.

Ot emitponég Strategic committee amotehohvio amd avatota oTeAéyn T0c0 g Tpdnelog
660 Kot TG TpounBevTplag etanpeiog pe KOPO GKOTO TNV EVIUEP®GCT TOLG OO TOLG
Project managers kot tn Ay anopacemv 6 GTPATNYIKO ETITEDO.

O polog Tov Project Sponsor avatétnke 6e avmdtato otéleyog TG Tpomelog e oKomod T
ocvveyn mpombnon tov CRM otov opyoviopd, aArd kot tv evBdppouvorn TOG0 NG
STUNUATIKNG EXTKOVOVING OGO KOl TMV EUTAEKOUEVOV HEPDV GTO £PYO.

O pdrog tov technica project manager fitav 1 dtayeipion OAOL TOV £pYoV GE TEXVIKO
EMINESO AOY® TOV TOAMDY GLOTNUAT®V KOl TEYVOLOYLDV, O GUVIOVIGHOG TNG opddag 1S/
IT aALG KoL M GVVEYNG EMKOVMVIOL e OA TOL EPUTAEKOUEVO, LEPT.

O pdrog Tov business aAAd kot Tov technical person agopoboe v eUmTAok avOpodTOv
™G Tpanelag amd TV apyn ToL £PYOV TPOKEUEVOL Vo PpiokovTal cuveymS dImA0 GTOVG
avOpadmovg g Tpounbevtprog etopeiog pabaivoviag to CRM éto1 wote va eivon étopot
va ovaAdfouv o KabKovto Tovg UETE THV TAPO0d0 TNG TPAOTNG eAcns Tov £pyov. O
business poiog avotédnke oe oTédexog TO OMOI0 TWPOEPXOTOV OO TNV VINPECIQ
opyavmong kot pefddwv eved o technical podhoc mpogpydTtav omd T dievbuvon
Tnpoeopikne. Ta cuykekpéva atehéyn eiyav mpovmnpecio otnv tpdmelo peyardTepn
TOV TPUOV ETOV £T01 OOTE va eivol og Béon va yvopilovv 10 Tepidriov g tpdmelog
TépoL TOAD KOAG TPOKEWEVOD VoL PTOPEGOVY VO, AVTIUETOTIGOVV T Bépata tov CRM og
oLVOLOCUO HE TIG SUOTIKOGIES KOl TV 0pYAvmon g Tpamelos, amogedyoviog T6t TUYOV
GLYKPOVGELS 1] OVTIOPAGELS.

H opdda ISIT firav vaedBovn yio tqv avéAven kat vAoroinon tov CRM.

H oupdda opydveonc kot pefddmv n omoia Ntav vrevbovn ywoo v opydveoon tov
SO IKAGIOV KOl TY) GLYYPAQT TV EYKVKAM®V.

H opdda 6ienvbuvong avBpodmvov dvvapkod 1 omoio nTav vrevbovn yio T HETAQOPA
TEYVOYVOGiag o Bépata Prlocopiag, KOVATOVPOG, AAANY®DV OAAG KO TV EUTAOKN TNG
otnp Oaymyn TOKI®V GUVOVINCE®V KOl TOV 0oVOYKoimvV GEUvOpioV  6TOLG

epyoalOuEVOLG.
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Ot ypnoteg (Users) amotehobviov omd OUASES KOTAGTNUAT®Y, YPNUUTICTPIOKOV
vnpeoiov, auoPaiov keparaimv, leasing, factoring, Call Center, evallaxtikdv
KOVOAM®OV Kol ACPAAEIDV 01 0TO{EG NTOV LIEVOVVES V1oL TNV AVAALOY| Kol TOV EAEYYO GTO
Aerrovpyco Tpnpa tov CRM.

Oocov agopd to oy£d10 dpdiong Tov akoAoVONGe N Tpanela GTO GLYKEKPIUEVO £PYO OAOL
o1 01eVBLVTEC Kot 01 Managers mov epmtinKoy avEépepav 0Tt AOY® TNG CNUAVTIKOTNTOG
TOV €PYOV OAAG KOl TNG MOKPOYXPOVNG mopeiog tov (Tpletéc mAdvo) vapée n kown
nenmoifnon 6t Bo Enpene vo. oIAcEL 68 TOAAG ETUEPOVS TUNIOTO, TPOKEIUEVOD QPEVOC,
va KaBoploToHV EMYPEPOVS GTOYO KO APETEPOV EMELDN EXPOKEITO Y10 (YVOGTO AOYIGHKO
TO 07010 UTMOPOVCE VO, TPOKOAEGEL UEYOAES OVTIOPAGCELS, VO Tapadobel oTadlokd £Tot
MOOTE VO LTOPECOLY VO, EKTOOEVGOVV TO AVOPAOTIVO SLVOLIKO OAAG KOl VO LETAODGOVV
TO OpOa TNG O101KNONG,.

Onwc avépepe o Project manager 1o £pyo ympiotnke 6T 0kOAoVOeg PAGELS:

®aon 1n: Avaivon kot Katoypoen S1dIKoGImY Kol AELTOVPYIDV TOL OPYUVIGLOV.

®daon 2n: Avaivon, viomoinon kot mapddoon tunquatog cal center kot dvo TAOTIKGOV
KOTOOTNUATOV.

®aon 31n: Avaioor, VAOTOINGT Kot TopAd0sT) EVOAAUKTIKOV KOVOAMY ETKOVOVING.
®aon 4n: Agvtepn @GO EVOOUATOONG TOPATNPNCE®V OmO To o000 TIAOTIKA
Kotaomuata Kot v vanpeocio cal center. Ltadokn mapddoon oe eTaupeieg Tov opilov
KoO®G Ko 6€ VI PeGies / KOTOGTAUOTA.

®daon 5n: Avalvon ko vAomoinon campaign management, sales module (Cross - kot up
—selling)

®aon 6m: Tpitn @don EVOOUATOONG TOPATIPNCEDV TOV YPNOTAOV OADV TOV ETOPEIDV

TOV OIAOD KOl TOV KOTUOTNUATOV / VINPEGLDV.

O Operations manager avépepe 0TL 01 TPOTAPYIKOTL GTOYOL OV TEOM KAV NTAV: @) 1| GOGTY
Kot 060 T0 duvatov TANPNG vAomoinon tov épyov CRM, B) n mopddoon &vog
TANPOPOPLOKOV GLOTHLOTOS TO 0moio Bo av&ove TNV TAPAYOYIKOTNTO TOV AVOPOTIVOL
SLVOUIKOD TOL OpPYOVICHOD Kol ) 1 TAPAd0oT €VOG TANPOPOPLOKOD GUGTNUUTOC TO
omoio Bo avfave tnv mowoTikny €&umnpétnon TV TEAaTOV amd OAd To KOovOAlo

emkowvoviog. Ot ypnuotootkovopkoi otoyotl kabmg kot to Return On Investment (ROI)
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NTOV GOPOG GTOYOL TOL OTacYoA0VoAY TNV Tpanela, aAAd 1 doiknon yvopilovtag 0Tl TO
€pyo Ogv etval M EYKOTACTOON €VOG OMAOD TANPOPOPLOKOD GUOTHUATOG OVTIOETMG
amoTELOVOE £VaL GOVOETO KOl TOAVTAOKO TATPOPOPIKO GUGTNO TO OTOI0 £iye TPIETEG
o010 LAOTOINONG OMOPACICE VO ECTIAOEL TMEPIGGOTEPO oTNV  e&umnpétnon TV
ECMOTEPIKDOV KOl EEDTEPIKADOV TELOTAOV, TOpaKOAoVO®VTAG PEPaI0 TO XPMUOTOOTKOVOUIKA
ototyelo ka1 1o ROl yopic opumg vo 0écel ocvykekpyévoug otdyovs. H Béomion
CLYKEKPIHEVOV YPTLOTOOIKOVOUIK®Y 6TOY0V (mov agopodv to CRM) Oa dpyile otnv
tehevtaion @aom tov £pyov oto omoio Oo evompoTd®vovtay To gpyoleion campaign

management kot sales.

Afougven — Opapo avaOTATNS O10IKNGNS

H déopevon kot 1o dpapa TG avatatng dtoiknong, 6mmg avaeépdnke ot BiAoypapia,

amoTeLEL Evav amd TOVG KOTAAVTIKOTEPOLS TAPAYOVTES Y10, TNV MtV £vOG £pyov CRM.

YT GLVEVTEVEEIS OV TTPAYLLOTOTOWONKOY OAOL Ol EPOTMUEVOL NTOV OTOAVTOL Y10, TN
Betikn ovpPoAn ™G avotatng doiknong oty vAomoinon tov épyov. ITo cuykekpiuéva
avépepayv OTL, 1 avaToTn doiknon Oyl povo Katehbvve v mpoomdbeio oALG peTElNE
evepyd og owt. Apevog avébecse tov polo tov Project Sponsor oe kopvaio GTéAe)0g
TOV OPYOVICHOV TO Omoilo glxe ™V €vBvvn yw TV avamntvén g SdIKaciog, TG
EVOLVAU®MONG Kot NG ovveyolg Peitimong, agetépov Oonupovpynos v Strategic
committee 1 oroia Ntav VeHOLYN Yo TV emyEPNuaTiK) pebodoroyia 1 omoia gixe cav

TPoHmoBEGEIG TOGO TN M YT| OTOPAGEMY OGO KOl TV 0POTH NYECIOL.

O operations manager oAAd Kol T0 GTEAEYOG TOL CONSUMEr avépepov T eEAUNVES
GLVOVTNGELS OA®V T®V LTOANA®V TG Tpamelog He TNV ovATOTn 0101KNoN oTig 0moieg
1660 0 I'evikdg AevBuvtig to cuykpotnuatog Tpanelog Kompov EAAGSOg 660 kat Ta
VOO0 GTEAEYN TNG OVAOTATNG O10IKNONG TOPOVCINGOV KOl TOVICHV ML LOKPOV TO

OpaLLO Kol T1] SEGUEVOT] TOVG GTO GUYKEKPLUEVO £PYO.

Emiong 1 dwevbovrpro marketing, o dievbovg avOpomvov dvvapkod oArd kat o 1T

manager avoeEpinKay 6TIC GLVAVTHOELS TV CGTEAEXDV TNG OVMOTATNG S10ikNoN G, TPV TNV
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enioyn tov Aoyicpukov CRM  oAAd Ko petd oTig omoieg TOVIOTNKE TOCO 1
EMYEPNUOTIKY] OTHOGiot OGO Kol 1 GTPATNYIKY| onuacio Tov cuykekpuévov Epyov. ITo
OLYKEKPEVE TOVIoTNKE OTL, M TPATE(D OVTOC TPOGOUVOTOMGUEVT TEAOTOKEVTIPIKA OO
™V TPOTN PEPA AEITOLPYIOG TNG KOl £OVTOG G Aova TNV Topoyn LYNAOD ETTEGOL
TOWOTNTOG LANPECIOV KOl TPOTOVTI®V O OVTA T YPpOVIO, KOTAPEPVE VO dTHpel TO
AVTOY®VIOTIKO TNG TAEOVEKTN A TTopadidovtag T péEytotn dvvaty a&io otov meddtn. Mg
TN ovveyouevn avamtuélokn mopein ¢ Tpdmelog oAAG KOl TN OTPOTNYIKN KAOETNG
OAOKANPOOTG OTO YPTHOTOOTKOVO KO TOUEN TTOV 0KOAOVONGE 0 OPYOVIGHOG, NTAV GOPEG
kot EexdBapo mog M tpamelo Bo pmopovoe va SlInPNoEL N Kol Vo EVICYVOEL TO
AVIOY®VIOTIKO TG TAEOVEKTNUO, HOVO HE TN OWOOTN EQOPHOYN €VOG TANPOPOPLOKOD
ocvotpoatog CRM to onoio Ba enétpene otnv tpdmelo va PEW®GEL TO KOGTOG dlaeiplong
TOV TEAATOV, TOPASIOOVTAG TOVTOY POV TO GMOGTO TPOTOV 1| VANPECIK GTOV KATAAANAO
TEAATT), XPNOLOTOIDVTOG TO GMOTO KAVAAL GTO KATAAANAO KOGTOG KOl GTO GMGTO YPOVO.
Me avtév tov Tpdmo 1 tpanela B peyiotomoijost v mapaddopevn asio otov meAdTn
TPooPEpoVTaS 1010 emimedo vanpecidv omd Oho TO KOVOAO ETKOWVOVIOG, EVO
ToVTOYpOova Bo ovTOpTOTO|OEL d1adIKOGIEG, o umopel va £xel OAOKANP®UEVT EIKOVA
TOV TEAATT] Queca Kol Ypryopa, Oa pmopel va avnoet Tov KOKAO £pyOcidV NG SUEGOV

cross-selling ko up-selling eved mapddinia B €xel peldoel T0 KOGTOG dayEipong g

TEAATELOKNG TNG Pong.

IS/ IT strategies and techniques

Ot otpatnywég IFIT gival évag omd TOvg MO KPIGYOVE TOPAYOVTEG GTNV LAOTOINOT
épyov CRM dedopigvne g apeidopoung kot olokAnpouévng (integrated) diocHvdeong
tov back-office epappoydv pe to CRM.

O operations manager avépepe OtL, oV Kot Katd TV Evapén tov epyactdv g Tpanelog
omv EALada o 1991 o opyovioudg gixe mpoundevtel kot Agttovpyovoe pe Paon éva
TPOTOVIOKEVIPIKO TPUmECIKO AOYICUIKO, HETE TNV TAPOOO TPLOV ETMV EVIOMIGTNKOV
0OVVOUIES TOCO OTNV VTN PETNOT TOV TEAATMV OGO KOl GTI CMOOTH TATNPOPOPNOT| Yo
TOVG TEAATEC, OAOV TOL TVPASIKOD HOVTELOV TOL OpYaVIGHOV (AETOVPYIKD, S10IKNTIKO

Kot otpotnyikd). To 1994 n tpamelo dAhace to Tpanelikd AOYIGUIKO GE TEAATOKEVTPIKO
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kot glofyaye o Customer Information Field (CIF), medio to omoio mepieiye Evav kmdkod
0 omoiog Ntav povadkog ywo kibe évav mehdrn. H tpamelo Eexivnoe tote €va eEdunvo
project mov aroGKOTOVGE T ONUOVPYIC GOGTNAG AN POPOPLOKNG BAoNG TV SESOUEVMV
TOV TEAAT®V, YEYOVOG mov Oo emétpene oty tpamelo vo Eekwvnoer 1o VEO
TEAATOKEVTIPIKO AOYIGUIKO pe omotd Oepého. H pucpn 1ote, Pdon dedopévev twv

TEAOTOV 0mOTEAEGE 1GYLPO o BN 6TV emiTvyia TOV Project.

Me tov 1pdmo avtd 1 tpdmelo Oyl HOVO dNUOVPYNoE Ui 6ot Pdorn dedopéEvmv aAld
Bedtiwoe onpavtikd toco TV ELANPETNON TOV TELUTOV TNG OGO KOl TNV TANPOPOPNoN

o€ OAN TNV TVPOUISA TOV OPYOVIGHOD.

O IT manager emonuave 6t M avarntuén e Tpdmelog Kol GTOVG VTOAOITOVLG
xpNpatootkovopkovg topeis (leasing, acedlieles, apolPaio kepdlato K.0.) dSNUIOVPYNGE
™V avaykn yoo Tpopnfer Kot GAA®V TANPOPOPIK®OV GLOTNUATOV 0EOD TOGO TO
tpomelikd Aoyiopkd mov &iye mpounbevtel 1 tpaneo 660 kol To. GAA0 TpoamelKa
Aoylopikd mov vrnpyov dwbécipa oty ayopd dev pmopovoav vo KOAHWOLV OAOVG
aVTOVG TOLG TopElg dpaotnpromoinong. H tpdmela amoedoios val pev vo. mpounevtel
ave&ApTnTo AOYIGUIKA TO, OTTO{0 1TV ETIKEVIPOUEVO GTOVG EMUEPOVS TOUELG KOl GOPDG
O OAOKANPOUEVO KO YPNOTIKG, UE TNV Tpoimobeon Ouwg 6t Ba evompotovotay n
évvola Tov CIF og kéBe véo Aoyiopiko mov Ba mpopunbevotov n tpdmelo. H coumiqpwon
tov CIF mpogpydtav amokAelotikd kot poévo amd 1o Tpanelikd TANPOPOPIKO GOGTI O
Kot £T61 01 VIOAANAOL TG TpameCog Oa EMPENE TPAOTU VO KOTOYWOPTCOVV TOV TEAATN GTO
Tpomelikd Aoylopko Kot agov o mehdrtng amoktioel CIF va kataywpn el kot 611G dAAeg
eQapUoYES. O GUYKEKPIUEVOS TPOTOG OMONTOVGE TEPIGGOTEPO YPOVO KATA TO AVOTY Lo TMOV
TEAAT®V, NTAV OUMG O HOVAOIKOS TPOMOG €TCL MOTE VO UTOPEL O OPYAVIGHOS Vo
avayvopilel ke TeAdTN 0 0MO0OMTOTE TANPOPOPLIKO GVUGTNHO TNG TPAreCaS Kot oV

VI PYE KOTAYOPTUEVOC.

Qot600, ocvveyiler o IT manager, n cvykekpiévn andeacn yio v vaapén tov CIF og
OAOL TOL TTANPOPOPLOKE GUOTHUOTO TOV OPYOVIGHOD amedeiyOn Ot Lovo cmGTH aAAG Kot

«oOMTAPLO KATA pio Evvolo agol OAEG 01 eTanpeieg TpounBelog AOYIGUIKOD TOL EEETACE M
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tpanelo pog avéeepov Ot moAld €pyor CRM otopatdve mpv kav apyicovv 1
«TOYOVOLV» Y10 OACTNHO TOLAGYICTOV €VOG £TOVG TPOKEWEVOL Ol EMYEPNOELS VO
TPOYWPNCOVY TOGO GE HOVASIKN AVAYVAOPIOT) TV TEAATOV TOLG 0G0 Kol G Onpovpyia
oG ocwotng Paong dedopévov ot omoieg eivan kot amapaitnteg Tpoimobicelg yio ™

Aerrovpyia tov CRM gpappoydv.

"Evag devtepoc mapdyovtag oty viomoinon g apyrtektovikng tov CRM (Tlapdptyua
A — Aiaypouuo 2) qrav, 0Tmg emonuaivel o IT manager, ot apyttektovikég tov back -
office cvotnpdtov ta omoin £mpene vo cuvdebovv (integration) pe to CRM. Av kot 6da
TOL AOYIOUIKG TAY OYETIKA KAEIOTA 1) Tpamela og dVo (Tpamelicd Kot doveimv) amd avtd
eiye mpounBevtel pali ko tov myaio kd@dwa (Source code) yeyovog to omoio o€
ouvoLOoUO HE TN OMUIOLPYID TUAUOTOG OVATTLENG EQOPUOYDV TNG EMETPENE VO
avamTOEEL TEPUITEPM TIS CLYKEKPUUEVES EQPOPUOYES £TGL MOTE VO TPOGAPUOLETOL OTIG
HETAPOAAOUEVES OMAITAOEL, TOL €0MTEPIKOV Kot eE@TEPKOD TePIPdAAovToc. Ta
VOO AOYIGHIKG €V OOV EPAPUOYEG NTOV GYETIKO KAEWGTEG 1 EMAOYN TOLG
TePLELGUPavE Ko KpTnplo OTmg cOYXpovav epyoieimv Kol fAcemv 0eS0UEVOV TOV ETYOLV
avortuyOel TPOKEWEVOL Vo UTOPOVV VoL TapEXOLV dlacuvdestuotnto (Connectivity) pe

dAAo cuoTipaTa OToV aVTO Kpel arapaitnro.

Ocov a@opd T oTpatnyKkn mov akoAovOnoe m SebOvvon TANPOPOPIKNG KATA TNV
viomoinon tov CRM o IT manager avépepe: Metd v emhoyn tov CRM kat Adym g
HOKPOYPOVIOG OAAG Kol gvpeing Topeiog Tov Epyov dnuovpyndnke opdada 1 omoio giye
amokielotiky omacyoinon pe to CRM kat amotedovtav amd tov Technical Project
Manager, técoepig pnyovikove avantuéng Aoyiopikod (ek Tov omoimv o évag eiye Katl Tov
technical role tov CRM), 600 oTelAéyn TOL TUAHATOG TNAETIKOWOVIOV Kol SIKTO®V KOl
dvo oteréym tov tunpoatog PC & Server Support.

Ykomdg ™G OUAdag TV 1) TEYVIKN avaAvon Kot VAOTOinoN Tov £pyov v tov Technical
Project M anager tav n dtaygipton tov £pyov omd TEXVIKNG TAEVPAS KaOMG Kol 1) GLVEYNG

enucowwvio pe tovg Interna ko external Project Manager.
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SOUTANPOUOTIKG GVOTAONKE aKOUO o, OUAda 1 OTolol dPUGTNPIOTOLEITOL GTOV TOUEN
tov analytical CRM kot €yl wg koprovg topeig to Data Warehouse, to Data Mining,
OAAG Ko TN oxediaoT, ToV EAEYYO KOl TNV EQAPUOYN HOVTEAWDY VAALOT|G.

Kovitovpa kot moMtikéc d10iknene avlp@mivov duvapikov
H d1evbovrpra marketing kabodc kot o Operations manager avépepav 0Tt 1] TOOTITA

eELIMPETNONG TOV TEAATMV TNG OTOTEALECE KO OOTEAEL TO Paoikd TTapdyovio eXTvyiog
™m¢ tpaneloc. Onmg deiyvouv oYeTIKEG Epevveg OV £xEl Tpoypatomomoet 1 tpamnelo,
oV TAEWOYNEI0L TOVG Ol MEAATEG ONAMVOLV OTL 0 KLPIOTEPOS AOYOG EMAOYNG TNG
tpanelag Kompov givar n mowdtra e&ummpétnong tovg. XoapokTnplotiko givor 0t 1
Tpanelo. Kompov EAAGOog Ppofevtnke vy tpion cvvexdueva ypdvio omd 1o O1ebvn
ypnuatookovoukd “JP Morgan Chase Quality Recognition Award”, ywo v vyniq
ToTNTO EKTEAEOTC dlEBVOV TANpoU®V. Me Bdon avt 1 @IA0Goeia, 0TOPAGIoTNKE N
vAOTOiNoN HOG TEANTOKEVIPIKNG OTPOINYIKNS Baciouévng oty televtaion AEEN g
teyvoloyiag. H mpoomdBeia avt kdhvrte 10 oUvolo Tng Agttovpyiog g Tpdmelog apov
nepleAdppove TEPLOYEG OTWS VOl 1) EKTOIOEVET KOL 1] YEVIKOTEPT) TTOALTIKY OTEVAVTL GTO
TPOCHOTIKO, 01 JASIKAGIEG, 1| HOPPN KOL 1] OPYAVOCT TOV KOTACTNUATOV KOl ETAPEIDV

TOVL opidov.

O d1evBuvtig avBpOTIVOL dVVOUIKOD OvEQPEPE OTL M Tpamelo S10.06TEL TEAATOKEVTPIKN
Quhocoia evd 10 TEPIPAALOV TOL dPOVV Ol VITAAANAOL EMUTPETEL GE APKETA UEYOLO
Babuod avtovopia, avainym evBuvav, VITOBOAN TPOTAGEMV Kol VEMV 10EMV EXOVTOC TAVTa
®¢ otoyo ™ Pertioon ™G TApAYOYIKOTNTOS OAAG Kot TNV eELANPETON TOV TEAATN.
Eniong tovice 611 1 Bacikn otpotnykr mov akoAovdei n tpdmela ival TG CLUUETOYIKNG
KOVATOVPOG N 0mola €6TIALEL TEPICOOTEPO GTI GULUUETOYN KOl EUTAOKT TOV avVOpPOTIVOL
duvopkoy ot BeATioon SdKaoIOV GAAG Kol TN AQYN OTOQACGE®Y HE OTOYO TN
ocvveyn Pertioon TOV TOPEYOUEVOV VANPECIOV KOl TPoidovTmv. Me Tov Tpdmo avtd 1M
Tpamelo ETTVYYAVEL, 0) TV APOGIMOT] TV VIUAANA®Y GToV opyavioud, B) ™ décuevon
TOV VTOAMA®V otV emitevén TV otdymv, y) TNV 0mod0yn VEOV GLGTIUAT®V Kol

SO KOOV Kot 8) TN Snpiovpyio aicO|UaTog EUTIGTOGUVIC.
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T6G0 N TELATOKEVTPIKT] PIAOGOPI0. OGO KOl 1) GUUUETOYIKT] KOVATOVPO, GOUP®VO TAVTOL
He to d1evbuvtn avOpOTIVOL SLVAUIKOD, ATOTEAECAY CNUOVTIKO PO On o TPOKEIEVOD O
opyavicHog vo Eemepdoet Tig emELAAEES TV epyalopévov kal va tovg Bonbnocetl va
viofetoovv 10 CRM w¢ otpatnyikn tov opihov. Ot KIVAGES TOV TPAYUATOTOMOE 1|

Tpamela NTOV:

@ Zmpildopevn oto Opapa Kot TN dEGUEVON NG avaTatng dwoiknong &e&nynoe tovg
Aoyovg mov emiPdrlovy v vicBEmon tov CRM kot emonpave T GLUVETEIEG TG U
OAAOYNG KO TOL OPEAT] TNG OAAOYT|G.

@ Alevépyelol TOKTIKOV EVIUEPOTIKOY OCLVAVTHGEOV Yo, TNV TPOodo Tov £pyov,
EVILEPMVOVTOG Kol TOPEYOVTOG TANPOPopieg Tov Eekabapilay Tt Ko mote cupPaivel
AL Ko TG avTd emnpedlet Tovg epyalOUEVOVG.

@ Na akobel TOVG TPOPANUATIGHOVS TOV EPYOLOUEVOV GYETIKA LE TO TMG olofdvovTan
Yoo TG oAAOYEG, €YOVTIOC OvoyN OTNV  apyXKn «ykpivio» Ttov  epyalopévav,
KOTOVOMVTAG OTL OEV VIAPYOVV GUVTOUES OLUOIKAGIES Y10 TV ALY TNG WYLYoAoYing

KOl TNG VOOTPOTOLG.

‘Evag dAAog onuovtikodg moapdyovioag emiong ocopeove pe to devbovtn avlpaomvov

SVVOLIKOD TV 1] TOALTIKY ETUOPPOCTG KO OVATTUENG.

Oocov agopd v empudpemon kat v avamtuén n tpamelo oviipetomile €& apyng mv
EKTTOIOEVOT TOV TPOCOTIKOV TNG GOV EMEVOVON Bemp®dVTag TO avOpOTIVO dVVopKd TNg
®G TO ONUOVTIKOTEPO KeQAAoo TG 'Etol, ektd¢ amd T Olevépyeln TOKTIKOV
GLVOVTNGE®V OV TpoavapEépOnkay, 1 Tparnelo TPOY®POVCE SPKDOG GE EKTUOEVLTIKA
CELVAPIOL OVA QAOT EVTAcoOVTOG KOOE (OpA KOl TEPIGCOTEPA GTOMO, TO OTOio
aQOPOVGAY TOGO TN AEWOLPYIKOTNTO TOV TANPOPOPKOV GLOTNUATOG OGO KOl TNV

EMYEPNUATIKN OALA KOl GTPOTNYIKY ONUOGIAL.
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Opyavmon Kol 0100 1KUGIES

YOoppova pe o devbouvin opydvmong Kot peBddwv o KaBoptopog, 1 KOTOypoEn Kot 1
TEKUNPIOON TOV VTOPYOVCMV EMYEPNCLOKDOV S0OIKACIOV NTOV OTOPOITNTEG EVEPYELES
OTIG OTOIEC TTPOEPN 0 OPYAVIGHOG TTPOKEEVOD VO, UTTOPEGEL VAL YIVEL ETOVAEIOAOYT|OT] KOl
EMAVOOXEOIOIOUOC TV Ol00IKacIDV (Process reengineer) avt®v otn Aoyl o) TG
EMITEVENG TO0TIKOTEPMV TPOTOVTIMV KOl DVINPESLOV TPOG TOLG TEAATEG GE OAN TaL EMIMES L
(pre-sales, after-sales) kat ) g KaADTEPNG KOl OITOTEAEGUATIKOTEPNG GLYKEVTPOONG Kol

VoI G TNG AN POPOPIOG TPOS TOVG EPYALOUEVOVS GTOV OPYOUVIGHO.

Onwc 7tovice o Operations manager, «Oplo GLOTATIKO NG  EMTUYIG NG
emovaSloA0yNoNg Kol TOL  EMAVOCYESWOUOD TV  OlOdIKACIOV  OMOTEAECE 1
KEVIPIKOTOMUEVT LINPEGio. opydvwons Kot pefddmv, M omoio AEITOLPYOLCE A TNV
évapén g dpactnplonoinong g tpdmnelog oty EALGSa kot ftav vrevbovn yio tov
Kobopopd Kot MV Kataypaer OAOV TOV SoKacIdY ToL opuilov (ekTOG TOAD aTAGDY
neputOce®Vv). H 101 vdpyovca Kataypoen ToV S1001KACIOV ETETPEYE GTOV OPYAVIGHO
VO 0QLEPMOCEL TEPICCOTEPO YPOVO TPOKEYEVOL VaL EACPAAIGEL OTL 1] EMOVALEIOAOYNOT| Ko
0 EMAVOCYEOIACHUOC TOV ddKac1OV Ba dtucparicovy TV apTidTNTO TNG TANPOPOPiNg
OALG Ko TNV OAOKANPMOOT NG 6T0 daopeTikd Tunpata / vanpecieg / etoupeieg tov

OPYOVIGLLOV.

T6G0 0 KOTOUEPIGUOG TOV £PYOL G WKPOTEPEG PACELS OAAG Kol 1 TUNUOTIKY &vtaén
Kotaomudtov / vimpesiov / gtapeidv tov opyavicpod oto CRM, coppove pe 1o
devbouvtn opydvoong kat peBddV, 660 Kal 1 10YLPY FEGUELCT] TNG AVATOTNG J101KNoNG
ocuvéBfariav oe peydho Poabud €10l @ote ot vwOAAnAot Kot ot devbuviég va
AVTETOTIoOVV DETIKA TOV EMAVACYESOGUO TOV S1001KACIDOV GUUPBIALOVTOG GLVEXDG LE

TPOTAGELS KO EIGNYTOEIS GTNV VINPEGIN 0pYAV®ONG Kot LEBOSWV.

To emieypévo ovommua CRM  eumepieiye avtopato ovotnuo pong  dladIKACIHOV
(automated workflow) to omoio emtpénel GTOV OPYAVIGUO VO TPAYLOTOTOEL GUVEXT|

éheyyo kot ofloAdynon NG OMOTEAECUOTIKOTNTOS  TOV  EVOOUATOUEVEOV
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(emavacyedcpévev) dadikaclav, 1 oroia tedkd kabopilel oe peydio Pabud kot mv

OITOTEAEGUOTIKOTNTO TNG TEYVOAOYIKNG AVONG.

Ta otedéyn TV TAOTIKOV KATAOTNUATOV KOOMOG Kol TO OTEAEYOG TNG VI PEGIOG
consumer avéeepav 0T, TOCO TO Opapo kKol 1 OECUELOT amd TAELPAG AVATOTNG
doiknong 660 kot 1 opydvoon kot M pebodoroyion mov axorovdnonke (moAlomALg
eaoeglc, otadukn evoopdtoon, business kot technical poéior oe vmoAAfiovg ™G
tpameloc, ekmodevoelg), Ponbnoav agevog, ot HEI®ON TOV OVIWPACEDV TOV
VTOAANA®V 0TO, TIAOTIKG KOTOGTILOTO, OPETEPOV GTO VO KOTOVONGOUV OTL 1] EMITUYNG
Aerrovpyic tov CRM B cupfdriel Betikdtepa 6TV TOWOTNTO KO TOXOTNTO EPYOCIOG
TOVG PUEG® NG PeATioTonoinomng twv ddikacidv mov vroompilet to CRM. H dpueon
GUUUETOYT TOGO TOV VIOAAMA®V TOV KOTAGTNUATOV OGO Kol TNG LANPECiag consumer
KaB' OAN T SLdpKELD TOV £PYOV AMOTEAEGAV GTOLONIN KIVIITPOL Y10l VTOVE TPOKEEVOL
Vo avoAGPovV TPOCOTIKEG dECUEVOELS Yo TV emttuyl] vAomoinon tov CRM Bétovtag
TOVG EAVTOVG TOVG GLVOSOITOPOLE GTO OPOLA THG avmTaTNG droiknong. H dvvatdotnto g
EMOVALOYENIOONG TOV JOTKAGLDV, COUPOVO, LE TO CTEAEYN TOV KATACTNUATOV KOl TOV
consumer, oe éva véo TANPoeoplokd ovotnua Oomwg 1o CRM, pe vmootpién
OUTOLOTOTIOUNUEV®V POMV SL0OIKAGIAOV, OMOTEAEGE KIVIITPO £TGL MGTE VO, LTOPEGOVV VoL
TEPLYPAYOVV TOVG TPOTOVS Kol TIG SLOIKAGIES TOV OPOPOVV TIG EMAPES TOVS UE TOVG
neNdTEC, 1060 og eminedo pre-saes 6co kot og eninedo after-saes, va mpoteivouv aAld
Kot vo. aEl0A0YooVV SLO0IKOGIEG, £T0L MOTE VO UTOPECOVV VO TPOCPEPOLY GTOVG

TEAATEG TNV HEYIOTN SLVOLTY] TOLOTNTO KO TOYVTI T, €5V PETNONG.

Ecotepikoi Kot eE@TEPIKOL TEAATES

Olot o1 epmTdpEVOL, TOVIGOV OTL TOGO TO AVOPOTIVO SVVOIKO TOL OPYAVIGHOD OGO Kot
Ol TEAITEG TOVL, OMOTEAOVV OVO amd To oNpovTikOTEPo KePdAai. H dwoiknon g
tpanelog axolovbdvTac TO Opapo KOl TNV O0GTOAN TG Yvopiler o011 yopig
TKOVOTTO U LEVOLG DITOAANAOVG OEV UTOPEL VoL £XEL IKOLVOTTOUEVOVG TTEAATES. ZTNPlopevol
Vo 68 oVTO TOV AEova, OTWG OVaPEPEL 1] SIEVOVVTPLO LAPKETIVYK, 1] OIEVEPYELD GUYVAOV
EPELVMV OYETIKGL HE TNV WOVOTOINGON TOV E0MTEPIKOV Kol €EMTEPIKAOV TEAATOV,

amOTELOVCE KOl AmOTEAEl TAYIOL TAKTIKY TOL opyavicpov. 'Etot, ta amoteAéopata g
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tehevtaiog €pevvag mov mpaypatoromnke (mpwv v amdeoacn Tng JOloiknong yio
viomoinon tov CRM), édei&av 01t Ta TOAAG TAEOV TANPOPOPLOKE GLUGTHUATO TOV
dwxepiCovrat ot vrdAiniot dev Tovg Ponbovcay va e£VNPETOVY TOVS TEANTES YPTYOPal,
admota kol pE okpiPelo, yEYOVOS TO OMOI0 OeV EMETPEME GTOVG VLTWOAANAOLG VO
TaPEYOVY TNV TOOTNTA £EVANPETNONG OV EMBLHOVGE 0 TEANTNG KOOMG EMioNG 0V TOVG
dvoTaY M SLVATOTNTO TOPAKOAOVONOTG TNG OAOKANPOUEVNG GYECTG TOL TEAATN WE TNV
tpanelo. 1ovg meEAdTEG amd TV GAAN TAELPA TopatnPNONKe TO YEYOVOg OTL O1 TAEOV
IKOVOTTO U UEVOL TEAATEG NTAV CUTOL TOV EYOV TN WIKPOTEPT YPNHUATOOIKOVOUIKT GYECT
ue wov opyavicpd (mpoidvta N vanpecieg), evd o Pabuog wovomoinong £Patve
HEWVHEVOG 660 av&ave avth 1 oxéon. H ocvykekpuévn £pevva e cuvovaoud pe GAia
dedopévo OmMG, MAPATOVE, TEAATAV, OMOYWPNCES TEANTOV K.AT. OONYNGOV TOV

opyaviopuo otnyv viobétnon pag Avong CRM

H amdépaon viomoinong tov CRM, 6mwg ovagEépouv o1 EPOTMOUEVOL, OONYNCE TOV
OPYOVIGUO OTNV EVIATIKOTOMNGN TOV £PELVOV o€ Béuata mov agopovocav 10 Pabud
KOVOTOOoNG TOV ECMTEPIKMOV Kol EEWTEPIKMY TEAATMOV OO TNV TOWOTNTO TOPOYNG
VINPECLOV KO TPOIOVI®MV, TO, TANPOPOPIOK(E GUGTHUATO KOl TO EVOAAIKTIKG KOVAALA.
Me 1oV TpOTO QVTO VI PYE CLVEXNG EAEYYOG Kol OEIOAGYNOT TG OMOTEAEGUATIKOTNTOG
TOV  VEwV  OdKooidv  mov  evoopatobnkavy  oto CRM, oAld kol g

OTOTEAEGULATIKOTNTAG TNG TEYVOAOYIKNG EPOAPLOYTS TOV.

To amoTeEAEGHATO TOV EPEVVOY, COUP®VO, LUE TO GTEAEYT TV KOTAGTNUATOV, TO GTEAEYOG
TOV conNsumer kat tov Project manager, odfynoav apketéc Qopég, o OAN TN SLAPKELD TOV
£PYOV, OTNV EMEKTOOT APKETOV PAGEDV TpokeEVoL T0 CRM va pmopécetl va mpooeépet
O OAOKANPOUEVO GTOVG TEAATES KOl 6TOVG £PYALOUEVOVG TIG €ENG SLVUTOTNTEG:
@ No mopeyel OAOKANPOUEVT EIKOVO TOV TEAATT TOGO GTOV 1510 OO TO EVOAAOKTUCH
KovaAMo, 000 Kot otovg €PYOLOUEVOVG TPOKEIWMEVOL VO OVOOEIKVOETOL M

TEALUTOKEVTPIKT PLAOGOPI0 TOV 0PYOVIGUOV.

Q

Na vapyet e£0TOUIKEVON TOV TPOCPEPOUEVMV VTN PECIDV KO TPOIOVIMV.

Q

E&axpifoong aviiAye®V Kol GTAGEDY OUAOMV TEAATMV.
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@ Awevépyelag ovyypovav mollamAdv Mmarketing campaigns pécm mTPOCMMTIKNG

EMKOW®VING pE KGO TELATN EeYmP1oTA.

Youpova pe tov Operations manager, m ovveyng upétpnom, o EAEYX0C Kol 1
mapokolovinon tov Babpod KavoToinong TMV ECMTEPIKMY Kol EEMTEPIKOV TEAATOV, OE
oLVOLOCUO LE TNV TOPOVGINOT] TV OTOTEAEGUATMV TPOG OAL TOL EUTAEKOLEVO UEPT, KO
TNV TEANTOKEVIPIKY GIAOCOPI0L TOL OPYOVICHOV OMOTEAEGAV KIVIITPO Yok OAO TO
avOpOTIVO SUVOUIKO KOl OC €K TOLTOV £vo. amd To KOPLL GUOTATIKG TNG ETITLYOVG

vAomoinong.
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6.2. ZYMIIEPAXMATA EPEYNAX
SOUemVO AOmOV [E TO OMOTEAEGUATO TG €pevvag mopatnpovpe Ott 1 Tpdmela
akolovOnoe éva Mo eKTETAPEVO HOVTELO VAOTOInong Yo to €pyo CRM amd avtd tov

Corner kot Hinton (2002, ¢. 250).

To véo povtého (diaypoupa 6.1) evoopatdvel kot GAAOVG POAOVG KOl OUAOEG
TPOKEWEVOD VO SILGPAAICTEL, AOY® TNG CNUAVTIKOTNTOS TOV £PYOV, 1| GUUUETOYN O
O0AeG TIG Pobuidec Tov 0pyOVIGUOV, 1| CLVEXNG EMIKOWV®VIO HETAED TOVg OAAG KOl Ot
KaTdAANAeg ToMTIKEG Yo BEpata avOpdmvov duva koD, TATPOPOPIKTG Kol OPYAV®ONG

Ko HEBOd V.

Awdypoappa 6.1 — Movtéro viomoinong épyov CRM etnyv Tpanela Kvmpov

SOVOopPag

Project
Eruy/kog Opdda
PoAog Egappoynig

TeXVIKOG

P6Aog Project

Emutponn
Manager

ZTPOTNYIKNG

Npoowriko

Project Erurponn

Texvikd .
EXTHOs Manager ZTpaTNYKNG

Project
Manager

Opydvwon & 'n¢ Emwelpnor
MéBoboL

NG Emixeipno
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Ta onueio drapopomoinong amd to poviédlo twv Corner and Hinton givow n dmoapén tpiopv
polwv (technical project manager, business role, technical role), n évtaén tov
devbiveewv avBpodmvov dvvapikolh Kol opyaveong Kot peBddwv Kabdg kol 1 vmapén
strategic committees toco and v tpamelo 660 Kot omd TV TpounevTplo eTopeio.

H avdfeon tov podwv business kot technical eixe cav okomd va TPOETOAGEL EUTELPO
TPOCMONIKO TOL OPYOVIGHOV TPOKEWEVOL VO, UTOPEGEL 1 Tphmelo Vo KOTOVONGEL TO
GLYKEKPIUEVO TANPOPOPIOKO CVOTN O TOV EMEAEEE, KO [lE GUVEYEIC EKTAOEVGEL Kol ON
the job training va eivon ce Béom T0. GLYKeEKPEVE GTELEYT VO EUTAOVTILOVV TIG YVDGELG
tovg oxetwkd pe 1o CRM, mopéyovtag pio opodn petdfocn amd tnv mpounbevtpila
etopeio 6to ecmTEPKO TNG TPAmECaC.

H Ymapén tov technical project manager kpifnke avaykaio Ady® tng mToAvTAOKOTNTAG
TOV TOAADV TANPOPOPIKMY GCLUGTNUATOV KOl TEXVOLOYIDV, YEYOVOS TO OTTOI0 OOTOVGE
GLVTOVIGHO KOl GUVEYN EMIKOWVMVIK TOG0 6TO €6MTEPIKO TG opddag IS/ IT 6co kot pe
OO TOL EUTAEKOEVOL LEPT.

H dwevbvvon avBpodmivov duvapukod giye €va d1ttd poro (cupPovAievtikd og Oépata
KOVATOVPOG, PIAOGOPIOG OAAG KOl OVGLUGTIKO 0ol NToV LIEVOLVY YIOL TNV OPYAV®CN
TOKTMV GUVOVTHGEMV KOl EKTOISEVTIKOV GELVOPI®V), VD 1 d1gvfuvon opydvmonc Kot
nefddmv eiye KOpO otdHY0 TNV EmavaEloAdYNon Kol EmOvVAcYESOUO OA®V T®V
SO IKAGIOV TOV 0PYUVIGHOVD.

O strategic committees oy EexmpioTtég Yo KaOe TAEVPE Kot 0roTEAOVVTAY Ot GTEAEYT
™G avaTaTNng d10iknong g Kabe emyeipnong pe KOPO OKOTO TNV EUTAOKN TOLG OF

Oépata emryelpnuotikic uebodoroying Kot GTPUTIYIKNG.

O1 onpavtikdtepol Tapdyovteg mov odmynoav v Tpanelo oV enttuyn vAOToinon Tov

CRM rapovsidlovtot 6to didypappa 6.2 kot givat ot €€7¢:
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Awdypoppa 6.2 — Iapayovreg emrvyiog

OPAMA — AEZMEYZH — AHWH MEGOAOAOTIA YAOMNOIHZHZ
AMO®AZEQN — OPATH HIEZIA 2TAAIAKH MNPOZEITIZH
EMIXEIPHZIAKOI 2TOXOI

OPAMA STPATHIIKH

EMANAZIOAOIHZH
EMANAZXEAIAZMOZ
AYTOMATH POH

KOYATOYPA KOYATOYPA AIAAIKAZIES
DINOZODIA
EMIKOINQNIAEK
AIATMHMATIKH TEXNOAOTIA
2YNEPTAZIA

MAIAEYSH
METPHZEI> EAErXOzZ KAl
AZIOAOIHzZH

EPEYNEZ IKANOIOIHZHZ

2YZTHMA
AEAOMENA
MAHPO®OPIEX
OAOKAHPQZH

2YNEXHZ EAEMXOZ KAI AZIONOTHZH ANOTEAEZMATIKOTHTAZ,

EMIKOINQNIAZ, AIAAIKAZIQON

@ Opopa
H avotot doiknon 1660 mptv 660 Kot KOTA T1 O13pKEW VAOTOINGNG TOL £pYOV
CRM éxave cagég 10 Opapa TG HEGH OMO TIG TOKTIKEG GUVOVTNGELS KO TN
GLVEYN EMIKOWOVIKL HE TO TPOGMMIKO, TOVILOVTIOG TNV EMYEPTUATIKY] KOl TN
OTPOTNYIKN ONUOCIL TOV GCLYKEKPWEVOL €£PYOoL OAAG Kol TO. OQPEAN YO TOV
opyavioud, Tovg LVIOAANAOLG Kot Tovg meAdteg. H déopgven g dwoiknong
EVIOYVONKE aKOUO TEPICCOTEPO UE TNV EVEPYT] GUUUETOYN TNG S10iKNoNG KOt O
ovyKekpuéva, o) and v ovdbeon tov polov Project Sponsor ce kopuv@aio

oTELEYOC TOL OpYaVIGHOD Kat B) dnuovpyia g Strategic committee n omoia ftav
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vevbuvn Yo TV ETYEPMNUOTIKY pebodoroyia HEGO 0md T MY ATOPAGEMY O
oTPATNYIKO €MiMed0. Me TIG GUYKEKPIUEVEG EVEPYEIEG 1 AvATOTN O10TKknom g
tpanelog katehhvve TV TPOoTAOE VAOTOINGNG TOV £pYOV HETEXOVTAG GE LTIV
EVEPYA TPOGOIBOVTAG TG GTOVS LIAAANAOVG Lot OpaTH MYEGIL.

@ Trpotnyikn
H peBodoroyio viomoinong tov £pyov mov akolovbnoe n Tpdmelo otnpiydnke
og €va EKTETANEVO HOVTEAD vAomoinong (didypaupe 6.1) ue ckomd TV evepyn
GUUUETOYN O) TNG avOTATNG d10iKNoMG, B) TOL EUTEPOV TPOS®TIKOD A’ OAEC TIG
Babuideg kot d1gvbivoec Kot ¥) TOV TEMK®OV ypnotd®v. TOco 1 pakpoypdvio
TOpeiol TOV £pYOL OGO Kol 1) TOALTAOKOTNTA TOVL, 00N yNoav TV Tpanelo oe [
GTUOLUKI] TPOGEYYIGT VAOTOINGNG ATOTELOVUEVT] OO €51 PAGELC. XKOTOG OVTOV
TOV KATOUEPICUOV NTAV VO, KABOPIGTOOV ETUEPOVG GTOYO1 TNG KAOE pdomng, OALA
KOt va. Yivetot otadlokn mopddoon oe katactiuata / vanpecieg / etapeieg Tov
OPYOAVIGHOV, TPOETOWALOVTOS TOVG VIOAANAOVG e EKTAIOEVOT), EXIKOVOVIO KO
HETAO0GT 0PALOTOC £TGL DGTE VAL VILAPYEL LYNAO ETITESO ATOdOYNG.
O emyepnowkoi otoéHyor mov tEbnkav, aeopovoav c€ TPAOTN Gdon TNV
vAomoinon evog cvotiuatog CRM 1o omoio Ba avéave tov Pabud wovomoinong
TOV ECOTEPIKDOV KO EEMTEPIKDY TEAOTAOV VD TapdAnia Bo peiove To KOGTOG
VINPECIOV Kot 6€ SEHTEPT) PAoM TNV oENGT O) TNE OTOSOTIKOTNTAS TOV TEAATAOV,
B) Tov T®ANcE®V, Y) TOL HEPLOIOV OYOPEG.

@ KovAtohpa Kot S10TUNUOTIKY GUVEPYOTio
H wehatokevrpikn @rioco@ia, 1| omoio dtokpivel v tpanela Kol TOL GOV GTOYO
Exel ™V MOOTIKN eELINPETNON TOV TEAATOV 1TNG, OE OCLVOLOGCHO UHE TN
GUUUETOYIKY) KOVDATOVPO TOV OPYOVIGUOV, 1 omoic €0TWdlEL GTN GLUUETOYN Kol
EUMAOKT] TOV avOp®MTIVOL dvvapikol, ot PeAtioon SdKacIOV Kot ANym
AmOQACE®Y WE OTOXO TN ovuveyn PeATioN TOV TOPEXOUEVOV VLINPECIOV KOl
TPOIOVIOV, ETETPEYE GTOLG LITOAANAOLS TG Tpanelag va katavoncovv 1o CRM
KOl To 0QEAT TOL KaBMDG Kot vo. awENCOVY TO EMIMESO EMKOLVOVIOG LETOED TOV
TuMudtev / vinpecidv katd T odpkela vAoroinone. H ekmaidgvon n omoia

TpogpYOTAV 0o TO E6MTEPIKO ™G Tpdmelag (Sievbvvon avBpdmivov duvapkov)
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ouvetélece oe HeYOAO Pabpd otV amodoyn Kol OTNV TPOETOWACIO TV
VIOAANA®V QoD TPOEPYOTOV Ad VITOAANAOLGS 110G KOVATOVPAG KOl PIAOGOPING.
@ Awdikooieg
H emava&oroynon kol 0 ETOVOCYEOUCHOG TOV ETYEPNOWKOV IAOKOGIDY,
TOV GOV GTOYO Elyav TNV EMITELEN TOWOTIKOTEPWV TPOTOVIWV KOl VINPEGIDV TPOG
TOVG TEAATEG, OTMOG EMIONG KAAVTEPT] KOl OTOTEAEGHLOTIKOTEPT] CLUYKEVIPMGT KOt
dvopun TG TANPOPOPING GTO EGMOTEPIKO TOV OPYOVIGHOV, GE GLUVOVAGHO LE TO
aVTopaTo ocveTnro pois dwwdwkacwdv (automated workflow) mov mepieiye to
enmleypévo cvomuo CRM emétpenav 6Tov opyaviGUO Vo TPy HOTOTOEL Guvern
éheyyo Kot 0E0AOYNON NG  OMOTEAECUOTIKOTNTOS TWV EVOOUATOUEVEOV
(emovacYESOGHEVOV) SLOOKACIOV.
@ Teyvoloyia

H emoyn tov evetipatog CRM 1 onoia Paciomke ota €£g kpithipla: o) va
givor avowktd (Open) Aoyiopukd pe KGOt €QoprOY GTO YPNUOTOOIKOVOIKO
topéa, B) Asrrovpyio. BAcel oLTOMATOV SAYPOUUAT®OV PONG SOIKOCIOV Kot
online — rea time oloxAnpwon pe tic back office epapuoyés, yv) vmoompién
Internet  apytextovikng, 06) vmooTpEn EKOTPOTEIDV UAPKETIVYK KOl €)
VIOGTNPIEN VITOPYOVTOV EVOALOKTIKOV KOVOM®Y EMIKOIVMOVIOG KO SOUVATOTNTEG
EMEKTAONG GE LEAAOVTIKA KOVOALL.

Ta cwotd éedopéva (data) ta omoio vVIMPYAV GTO TANPOPOPLOKE GVGTAHLATO TOV
OPYOVIGHOD GE GUVOVOGHO LE TNV KON KO HOVAOIKY OVOyVAPLoT TOV TEANTN
(Customer Information Field) og avtd, eEowovouncav ypdvo Kol KOGTOG GTNV
tpamelo evd mapdiinia mapeiyav oto CRM cwotéc minpogopisg (information)

OYETIKA UE TOVG TTELATEG.

‘Eva. dAho ototyeio 1o omoio e&okovounoe ypovo Kot KOGTOG otnVv Tpamela NTov
TO0 Kpunpwo katd v emioyn tev back office cvotudtov yuor pelhoviikn
owcuvdeodémTo pe GAAa ovotiuata. H vmapén oavtng g dvvatdmtog
oLVEBOAE Ta PEYIGTO OGOV QPOPA TO KOUUATL TG 0AoKApmong (integration)

online—real time tov CRM pe ta back office cuotiparta.
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@ Metpnoeic, Eheyyog Kot a&loAdynon
O1 ovveyeig épevveg Ikavomoinong mov die&dyovtay amd Vv Tpdnelo TOGO GTOVG
ECMTEPIKOVS OGO KOl GTOVG EEMTEPIKOVG TEAATES, K00 OAN T S1dpKEW TOV £PYOV
0€ GLVOVOAGHO LE TN GVUYKPLOT TOV OTOTEAEGUATOV TPV TNV AoToinon tov CRM
EOVOLV ONUOVTIKEG AT POPOPIES Y10 TNV TOPEID TOV £PYOV AL KO Y10, TTEPUTEPW

BeATIDOELG TOL VEOL GLGTHIOTOG.

O ovvegmge éreyyos kor 11 aSlOAOYNGY TNG OMOTEAEGUOTIKOTNTOS TOV VEOV
EMOVACYEOUCUEVAOV  O10OIKAGIAV TOV eiyov AoV evoopatmbel oto CRM
KoOMC Kol 1 GUVEYNS ETKOLVOVIO, OA®V TOV EUTAEKOUEVOV UEPDV TAPNYOYE
YPNOUYLO CUUTEPAGLOTO G KAOE PAOT CYETIKA LE TV EQAUPHOCUEV ADon 1) oToio
evtélel kaBopile Kol TNV OMOTEAEGUATIKOTNTO TG GE TEYVOAOYIKO OAAGL KOl GE

EMLYELPNOIOKO EMITEDO.
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KE®AAAIO 7
YYMIIEPAXMATA
O elnvikdg Tpamelicdg KAGO0G dakpivetal omd ovénpuévn avtayovioTIKOTNTO, O 0Toi0g
emnpealeTot EVTova Kot GUESO Ao TIG aALAYEG TOL GLuVTEAOUVTOL 6TO TEPBdAlov. [ va
pmopei pio tpamela vo gival GNUEPA AVTAY®VICTIKY, Oo TPENEL VO £XEL TEAATOKEVTPIKN
euhocoia, vo 61bétel gved&ion Kot TPOGOPUOCTIKOTNTA, £TCL OGTE VO UTOPEl Vo
KOADWYEL TIG OITONTI GELG TNG 0yOpAs 000 UEVNG TG HETOKTVYNONG amd TIG GYETIKA oTafepE

TPOG TIG duvapkeg ayopés (Savage, 2000, o. 127).

Méca oe ovtd 10 OVTAYOVIOTIKO TEPIPAAAOV Kuplopyn OSVVOUN OVOOEIKVOETAL M
TPOGEAKVON Kot dtatnpnon Tev tedatdv. H modtnta e§ummpétnong kal 1 ikovomroinon
TOV TEAOTOV GE GLVOLOCUO HE KOIVOTOUO TPOTOVTO KOl OIKOVOUIEG KAIUAKOG €XOLV
avayvoplobel o¢ Kpiowyo oTtpatnyikd pHECH Ylo. TNV OVTIUETOTION TOV 0&VTATOV

aVTOY OVIGLOVD.

H Tpanela Kdmpov €xovtag TeAaToKevTpiki] prhocoio Kol akoAovddvTag oTpaTnyiKn
avATTLENG €XE1 KOTOPEPEL HEGH GE OEKO HOALS XpOVIOL VO £XEL ONUOVTIKO UEPIOI0 oTNV
eEMMVIKT ayopd 1o omoio cuvveydg owédvel. H tpanela and v apyn €vopéng twv
epyaciov g otV EALGSa akorovBovce oTpatnyky] avantuéng oyopds Kot GTPOTYIKn
avantuEng tpoiovtmv. Qotdco N Tpdmelo, Tpoonddnce va edpaimbel akdpo TEPIGGOTEPO
otV EMANVIK]  oyopd  MEGH  TANPNG  OPOCTNPOTMOINCNG  OTOV  EVPVTEPO
YPNUATOOKOVOUIKO TopEn (ovTOVOUn avamTvén), akoAoVOMVTOC TALOV Kol GTPOTNYIKY

KAOeTNG 0OAOKAp@OTG (TPOG TOL UTPOGTAL).

Metd Vv mapodo evag £TOVG Omd TNV TANPN dPUGTNPLOTTOINGT] GTO YPTHUUTOOTKOVOUIKO
Topé Gpyloay VoL VITAPYOVY EVOEIEEIS TOGO Y10 SLGOPECKELN TOV TEAATMOV OGO Kol Yo
HEWMUEVT amddoon TV EpYULOUEVOV GTO KOTOOTIHOTO KOl TIC VAN PECieg eEummpétnong
TOV TEAOTOV. META amd GUVOVINGELS TOL TPAYLOTOTOMONKAY e oteéym g Tpdmelog
KOl TNV avetatn d10iknon kabmg Kot EPEVVEG TOL TPOYUATOTOMONKOY OE EGMOTEPIKOVG
Kot eEmtepikong meAdteg M dloiknon ¢ tpanclog evromics Tpion KVplo onueio: o) T

dvokoAia TapaKoAoHONONC TG GLUVOAIKNG EIKOVOG TNG OYEOTG TEAATN e TV Tpamelo
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AOY® TOV TOAADV Kol SLOQOPETIKOV AOYIGUIKAOV TO OO0 NTOV EYKOTECTNUEVH GTOVG
VIOAOYIOTEG TOVG, P) Ta €VOALOKTIKG KOVOA ETKOW®VING Ogv  umopovdcav Vo
TPOGOMGOVV GTOVG TEAGTES TN GUVOAIKT TOLG GYECN UE TNV TPamelo e OMOTEAEG O TNV
EMICKEYT TOVG OTOL KATOGTAUATO 1] T YPNON TS LANPESING TNAEPOVIKNG eEummpéTnong
(cdll center) kot y) 660 av&ave 1 XPNUOTOOIKOVOUIKT GYéon TOV TELATN He TV Tpimela
1660 pelwvotay o Pabudg wavomoinong tov. H dwoiknon g tpanelog amopacioe v
npounOeia evoc CRM Loyiopikod 1o omoio Oo pmopovce ) v mopéxel 6Tov LITOAANAO
OAAGQ KOL GTOV TEAATT OTO OTOLOONTTOTE KAVAAL EMIKOVMOVING TV OAOKANPOUEVT EIKOVOL
oyéong merdm-tpanelag, P) va Aswwovpyel Pdon avtopdToV SypoppUdTOV  Pong
dwdikaoidv kat y) online — real time oloxkApwon pe Olo T VIOAOUTO TANPOPOPIOKE.

ovotpata (back office) mov vnpyav otov opyavicuod.

To CRM amotehel to gpyakeio vAomoinong kot tov Tpoémo Ekepacng tov Relationship
Marketing kabiotd®vtog 10 AEITOVPYIKO KOl LETATPETOVTAG TO GE AVGN Y10, TIG GVYYPOVEG
eneipnoels. To CRM ekpdlel MAMpOS TOV TEAATOKEVTIPIKO TPOGOVOTOMGUO divovTog
oLYYPOVMG TOVS TPOTOVS KO TOL LEGO OTIC EMYEIPNOELG TPOKEUEVOD VO SOV PYHGOVV
TIG OYE0ELS HETOED TV EMYEPNOE®V, TOV TEAATOV KOl TOV EUTAEKOUEVOV UEPDV
(stakeholders), &yovtag g KOpO GTOYO TV UEYIGTOMOINGT TNG TIGTOTNTOC KOl TNG
ovvoAkng a&iag (Life Time Vaue) tov telatdv .

O1 emevdvoelg oe teyvoroyiegc CRM amd tic emyyepnoeis, faivouv cuveymg ovénTikEG e
KOP0 KOO TNV OVENoN TOV TOANCGEDY, TOV UEPLOIOV AyOpas, TNG KEPOOPOPING OALY
Kol TN peywotomoinon ¢ aélog Kot Tng MoToTTog TV TeAdt®v. Eviovtolg, Opmg,
TOAMEG eivar ot €pguveg mov delyvouv OTL €va peydho mocootd, v tov 50%,
QIOTVYYAVEL VO IKOVOTIOUGEL TOVG OPYIKOVS GTOYOLS Yio ToALAPIOovg Adyovs. OAot,
OUmG, 01 Adyol awtol Umopohv Vo GuvoyloTovy Ge pio Bacikn mpmtedovoa artio: v
nemoifnon Ot umopel N emyeipnon va ayopdcel animg pio Avon yo tn dloygipion Tov
TEAATEIOKOV TG OYE0E®V OAAG Kot TV advvapia katovonong 6tt to CRM dev elvan
teyvoloyio. Aviifétwg to CRM amotelel pio gupvtepn @uocogia, pio Tpocéyyion
(CRM approach) n omoia ivatl GuvuQacpévn L T GTPATNYIKY, TNV KOVATODPO KOl TIG

EC0MTEPIKEG OLOIKOGIES TV EMYEPNOEWY. ATtapaitntn wpobndbeon vAomoinong evog
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épyov CRM egivar n teyvoroyion aAAG Kot TOAAOT GAAOL OTHOVTIKOT TOPAYOVTEG OGS, M
SUVOTOHTNTO TOV EMYEIPNOCEDV KOl KOT EMEKTOCT TOV CGTEAEYMV TOLG VO, KATOLVOT)GOVV
TANpmg TV évvotla tov CRM, 1 omtoia Kot Ateton OA®V TV EMYEPTCIOUKDOV AETTOVPYIDV
1660 0plovVTI 660 Kot KAOETO 0TO €MIMEDO MioG EMYEPNONG N EVOG EMLYELPTLLOTIKOD
KAGOOVL.

O &vtomiopdg TV mapaydvTmV oL EMNPEALOVY TNV AVAALOT Kol TNV LVAOTOINGN £pymV
CRM péca and m oyetikn PBploypoeio kol apbpoypapio, arotélece v Pdon otnv
TOL0TIKY £pgvva Tov OeENyOn o otedéyn g Tpdrelog Kompov pe okomd T diepevvnon

TOV TOPAYOVT®V EKEIVOV TOV GUVEPAAAY TNV EMITVYN LAOTOIN o1 ToL £pyov CRM.

H épevva ot piybnke oe mpocwmikéc cuvevienéelg PABoVG e GTEAEYT TOV OPYOVIGHOD TO
omoio. cvppeteiyoy oV avamtuén Kot vAomoinon tov £pyov CRM kou Mtav kadd
mAnpoeopnuéva. H teyvikn €peuvog 6Tig GLUVEVTEDEELG TOV NSO UNUEV Kot TN pixOnKe
oe Bepatikég evotntec. To 0mOTEAEGUATO TNG £PEVLVUG E0E1EV OKT(D KVPIOVG TAPAYOVTES
(dwaypappa 6.2):

@ To épopa ¢ avdTATNG O10IKIONG, 1 UETASOGN TOV GTOVG VIOAANAOLS TOL

OPYOAVIGHOV Kol 1] OEGLELGT TNG 0101KNGTC.
@ H otparnywn vAioroinong mov akoAovtnce oAhd Kot T0 EKTETAUEVO HOVTEAO

vionoinong (diaypaupa 6.1).

Q

H ooppetoykn] kKovAtovpa Kot 1 TEAATOKEVIPIKT PLIAOGOPI0 TOV 0PYUVIGUOD.

Q

O peydrog PabUOC OLOTUNRATIKIG GUVEPYOGING KO ETIKOVOVIOG.

@ H emova&loAdynon Kol 0 ETOVOCYESIGUOS TOV OLUOKOGLAOV OAAG Kol 1|
QLTOWLOTOTO NG TOVG.

@ H tgyvoloyia 660V a@opd TV €TAOYN GLGTHHATOS, 0pBOTNTA dedoUEvaV Kot
TANPOPOPIOV 0AAG Kot duvorotntag olokAnpwong (integration) olwv tov
TANPOPOPLOKAOV cLGTHHATOV e To CRM.

@ Ov peTpi6€1 TOL TPOYUNTOTOOVCE LE GUVEXEIC EPEVVEC  IKAVOTTOINGNG
ECMTEPIKAOV Ko EEMTEPIKDOV TELOTMOV.

@ O ovveng érheyyog Kot aSLoAGYN 61 TG OTOTELEGLOTIKOTITOGC, TG EXKOWVOVIOG

KOl TOV O1001KAGIDV.
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To é¢pyo CRM oty Tpanelo Kompov Bpioketon 610 TEUMTO £T0C EPAPUOYNG KOl OTNV
tehevtaio Ao TOL OV gival 1 evempdToon Tov marketing campaigns, Cross — kot up —
selling. H péypt tdpa mopeion tov €pyov Kkpivetor emtuynig AOy® TV oTOY®V 7OV

emrevyOnKay Kat etvat ot €&ng:

@ Meioon tov KOGTOVG VANPECIOV pE OamoTELEGHO TNV avénon mepbwpiov
KePOOPOpPiag

@ Bektioon g e&umnpétnong €0OTEPIKOV TEAUTOV HE OmMOTELEGHN TNV owénon
™G TOPOY OYIKOTNTOG,

@ Belktioon ¢ eEummpémong Tov eEOTEPIKDY TEAUTOV E OTOTEAECUO TNV
avénon g motdém i tovg (loyalty) aAld kot ™ peimon TV amoymPHCEMY

(churn).

7.1 AEIOIIOIHXH YITIOAOMHX
Metd v 0AoKApmOoN Kol TNG TEAEVTAING PACT|G TOU £PYOV O OPYOVIGHOGC Eival TAEOV GE

0éom va mopakoAovOel EKTOC TV AAAWV KOl TOVG YPTNHUOTOOTKOVOIKOVS GTOYOVS OALY

kot to Return On Investment (ROI) tov CRM.

Y10 onueio avtd Bo mpémer 1 dwoiknon g Tpdmelog Vo PNV €0TIAGEL HOVO GTOVG
YPNLUOTOOIKOVOUIKOVG OElKTES, AL VO cuveyicel Tov Eleyyo Kot TV a&loAdynon o€
OAOVG TOLG VIOAOUTOVG TOUEIS OV TapakoAovBovoe Kab' OAN T didpkKew Tov £pYov.
I'vopilovtag 6011 10 CRM dev eivon amhd pio teyvoloywkry Avon oAAE amotelel pio

OTPATNYIKN Kol piot gupvtepn @rhocogio, Ba mpémer va viobetnoel véa pHovtéda

a&10A0YNoNG TNG OTPATIYIKNAG ALTNG.

Youpova pe tov Tomaddxkn (2002, 0. 508), ot ypnuatookovoukol Ogikteg Kot To.
amoteléopata TV Pocik®dv peyebov ogv umopodv va eEac@aAiicovy TV KaAn mopeio
piog emyeipnong. o vo dpdcovv avIay®vIeTIKG 6TO VEO ETXEPNGLOKO TEPIPAAAOV Ol
EMYEIPNOELS EIVOL VITOYPEOUEVEG VO ONUIOVPYHCOVY  IKAVOTOMUEVOVG KOl TTOTOVG

TEAATEG, VO KAVOTOUOUY, VO TAPAYOVV TPOTOVTO VYNANG TOLOTNTOG HE XOUNAO KOGTOG,
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VO VTOKIVOUV TOVG VITOAAAOVS TOVG KOl VO TPOAYOLV TG IKOVOTNTEG TOVG, VO, V1I0OETOVV

KOUL VO, 0VOTTOGGOVY GUGTHLOTO TTAT|POPOPIKTG.

To poviého TO0 OmOl0 KOADATEL TIG OLVIOCTOCES OLTEG €ivol TO HOVIEAO TG
Iooppompéviig Xtoyo0sociog (Balanced Scorecard) twv Kaplan wotr Norton
(dwaypoppa 7.1).

Adypoppa 7.1 — Ov 4 Boowés Xuvvietooes tng Teyvikig g looppommuévng
Ytoyo0soiog (Balanced Scorecard)

Xp1NpoTootKovouKii

Am6o001 TNG EMEVOVOTG,
OWKOVOPLIKT avEnon ¢ aiag KA.

Opopo . z
Dilamen Ecotepikég Awodikaoieg

Ko

TcavoruRIETRR i on HowtnTa, ypoévog
M i T Trponyic OVTATOKPIGN GG, VEQ TTPOTIOVTA

KATT

Madbnon ko
Avantoén\Ikavoroinong
vreAM AoV, owlsopuéTnTa
TANPOPOPLUK®OV GUGTIUATOV KAT

I[Inyn: Hazraddaxng, B., 2002, . 509
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H tpénela pe v viobétmon tov CRM mpoonabel va dnpuovpyet t péyiom dvvary aio
OTO TPOIOVTO KOl TIG VAN PEGIES TOV TOPEYEL OTOVG TEAATES TNG AVEAVOVTOS £T61 TO Babpd
KOVOTTOoNG TOVG e OTOYO T OloThpnon Kot TV adéENoT Tov pePdiov ayopds tng.
Amapaitnm tpotimdbeomn dpmg yi' ovtd givarl 1 660 0 dSvvaTOHV KOAVTEPT AE1TOLPYin TOV
ECOTEPIKAOV EMYEPNOCLOKAOV Ol0d1KACIOV OAAG Kol 1 OGUVEYNG EKTOIOELGT Kol
nopokivnon Tov Tpocwnikod ™¢. Emiong Oa npénetl cuveymg va eAyyet kot va a&loloyet
TIG E0MTEPIKEG OUOIKAGIES, EVD TOGO Y10 TOVG eEMTEPIKOVG TEAATEG OOO KOl Y10 TOVG
€0MTEPIKOVS Oal TPETEL VAL GUVEYIGEL VoL S1EVEPYEL OVEL TOKTA Y POVIKE OLLOTHLOTA EPEVVEG
ayopag £T61 MOTE Vo TANpopopeitat Yo To Pabud wovomoinons tovg. Me v viobéton
TOV VEOL HOVTEAOL a&LOAOYNONG TNG OTPATNYIKNG Oa emTvyEL:

@ Kalvtepn enitevén TV (pNUATOOKOVO KOV GTOYMV.

@ Kalvtepn a&loldynon e Topeiog Tov 0pyovIGHOD.

@ Kaldtepo Eheyxo TOV  EMYEPNUOTIKOV  O00IKOCIDY Kol dvvatdtnta

AVOTANPOPOPNONG Ko EKHAON GG,

@ Noa kataveipet pe 1o BEATIOTO dSVVOTO TPOTO TOVG TOPOVS GE OAO TOV OPYAVIGUO.

E&eralovrog v mepurtoororoyikn perétn g Tpanelog Kvmpov gvromictnkay o
TaPAyovTES OV 00fyNoay oty emitvy viomoinon tov CRM. Ta gvpipoarte ¢
gpYOociog aVTIG PTOPOVV VO ATOTEAEGOVV GNUEID OVOQPOPAS YO TNV TEPULTEP®
oepedvnon Oy pOvVo 6TO YPNUATOOIKOVOUIKO YMDPO UALE KOl GTOV EVPVTEPO KAAOO

TOV VTN PECLAOV.
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Awdypoppa 2. Apyrrektovikn Xvetipotos CRM
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Awdypoppo 3 Kavaie Emkowoviag Ilehatov pe v Tpanela
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