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NEPIAHWH

To Internet atmoTeAei €va  KAIVOTOUIKO MECO  ETTIKOIVWVIOG  Kal diddpaong MeTagu
ANlavéuTopwy  Kal  KAatavaAwTtwyv. Av  Kal ol  ANAaviKEG  TTWARoEIC péow  Internet
QVTITTIPOOWTTEUOUV CAMEPA £va PIKPO HOVO TTOCOOTO TWY CUVOAIKWY AIAVIKWY TTWARCEWYV,
n onuavTikl avdamTuén Twv online ayopwyv Kal O UWNnAOS pubuog avdamrtuéng Twv
AlavéuTTopwy TTOU TTWAOUV online éxouv dnUIoUPYNOE! JIa EEAIPETIKA AVTAYWVIOTIKI ayopd.
Méoa oTta TTAaiola auTou Tou vEéou TTEPIBAAANOVTOG avadelkvUETal KAl N avaykn TNG EPEUVOG
TNG CUUTTEPIPOPAG TOU KatavaAwTtrh oto AladikTuo. QoTd00 N €peuva auTr) BpiokeTal O
apxIKa oTddia €I0IKA o€ OxEOon ME TNV €vvola TNG IKAVOTIOINONG TOU KOTAVOAWTH a1Td
ayopég péow Aladiktuou. Evw dnAadh, n 1600 onuavTikh yia to marketing évvoia g
IKAVOTTOINONG €XEl EPEUVNOET EUPEWG WG TTPOS TIG DIOCTACEIG TNG, TOUG TTPOCOIOPIOTIKOUG
TNG TTAPAYOVTEG KAl TA ETTAKOAOUBA TNG oTo QUOIKSG TTEPIBAAAOV, N avTioToIXn €pEuva o€
oxéon Je To AlaveUTTOpIo PECW Tou Internet BpiokeTal akOPa oTa TTPWTA TNG BrMATA.

H tTapouca épeuva, Aoimmov, TTpooTTabei va cuveio@épel oTn digpelvnon TNG IKAVOTTOINONG
TOU KATAVOAWTA OTA TTAQICIO TOU NAEKTPOVIKOU AIQVEUTTOPIOU EPEUVWIVTAG éva Otiyua
EANAVwY online kaTtavaAwTwy. EEeTddoupe tToI0I €ival ol TTapAyovTeEG TTPOCDIOPICUOU TNG
IKOVOTTOINONG TOU KATAVOAWTH OTO NAEKTPOVIKO TTEPIBAANOV Tou AIadIKTUOU KABWG Kal T
ONUAvTIKOTNTA TTOU £XOUV QUTOI Ol TTAPAYOVTEG YIa TOUG online KaTavaAwTEG.
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1. EIZArQrd

1.1 To gpeuvnTIKO TTPORANHA

1.1.1 EpguvnTiké utréabpo

H katavonon Twyv KATavaAwTwy Kal TNG KAatavaAwTIKAg diadikaaiag emoEpel Evav aplOuod
WOEAEIY OTTWG HPETALU AANAwv, Tn duvaToTnTa TTAPOXAS PonBElIag TTPOS Toug managers
oTn AQYnN ammo@Aacewy, TN dIABECIUOTNTA WIag BACNG YVWOEWY ATTO TNV OTTOIA O EPEUVNTEG
Tou marketing uTmopoUv va avaAUOOUV TOUG KATAVOAWTEG Kal TNV TTapoxrh BorBeiag TTpog
TO NECO KATAVOAWTHA OTO va TTaipvel KOAUTEPEG ayopaoTIKEG atro@acelg (Mowen and Minor,
1998). Méoa o€ autd Ta TTAQioIA, N onuaacia TG £vvolag TNG IKAVOTTOINONG TOU KATAVAAWTH
yla 70 marketing €xel emonuavOei kal diepeuvnBei ekTeVIG Eoa atmd TTANBwpa dpBpwv
TToU TTPooTTaBouv va guAAdfouv Tnv €vvola Kal va JETPAOOUV TNV IKavoToinon Twv
KATAVOAWTWY KABWGE KAl va TTAPACTHOOUV JE HOVTEAQ TOUG TTPOCOIOPIOTIKOUG TTOPAYOVTEG
autAg (Yi, 1990). QoT1éo0, n €&£TAON TNG IKAVOTIOINONG OTA TTAQICIA TOU NAEKTPOVIKOU
NavepTropiou BpiokeTal akOua o€ apxIka OTAdIa Kal TTapATNPEITal Eva KEVO OTn OXETIKA
d1e0vn BiBAIoypagia (Szymanski and Hise, 2000).

‘ET01, N TTapouca épeuva yia TNV IKavoTtroinon oTto e-tailing TTpooTTaBei va ouveio@épel oTnV
Katavonon Tou online KaTavaAwTr], Twv avVTIAWEWY TOU KAl TNG CUUTTEPIPOPAS Tou. IMNa To
oKOoTTO auTtd avtAoupe oToixeia kal amd Tn PBIBAloypaia Tou marketing utnpeoIwV o€
OX£€0nN JE TRV TTOIOTNTA TWV UTTNPECIWV KABWG, EKTOG TOU OTI N TTAPOXI UTTNPECIWY uwnAou
ETTITTEDOU QEPETAI WG N BACIKA OTPATNYIKA AIAVIKAG TTWANCNG OTO ONUEPIVO AVTAYWVIOTIKO
TePIBAAoV Alavikwy TTwARoewy, (Hummel and Savit, 1988; Reichheld and Sasser, 1990),
01 ayopEG 010 Internet uTropoUv va XapoKTNPIOTOUV WG KaTtavaAwaon uttnpeoiwy (Gronroos
et al., 2000).

1.1.2 AvayKaioTnTa TnG £€PEUVAG

H trapouca épeuva Otc Ox€0on PE TNV IKAVOTTOINON TOU KATAVOAWTA ATTO Qyopég OTO
Internet kaBioTaral avaykaia yia TPEIG GNUAvTIKOUG AGYyoug.
O TTpwTog €xel va KAvel he TNV €KBETIKA auénon Twv online ayopwv Kal Tov TTpwWToQavh

pUBPO augnong kal Tou TTANBOUG Twv AIAVEUTTOPWY Ol OTToiol TTWAOUV online, TTou €Xel



onuIoupynoel Pia eCaIpETIKA avTaywvioTIKr ayopd (Szymanski and Hise, 2000). Ze éva
TETOIO QVTAYWVIOTIKO TIEPIBAANOV N TTIOTOTNTA KAl Ol £TTAVAYOPEG KaBioTavTal KPIOIWES
O1a0TACEIG ETTITUXIOG VIO PIA ETAIPIA, YEYOVOS TO OTTOIO UTTOYPAMMICEl TNV avayKn uETPNONG
TOU EMITTEDOU IKAVOTIOINONG TWV TTEAATWV TWV NAEKTPOVIKWY KATOOTNUATWY, a@ou n
IKavOTTOiNoN €ival N avaykaia ouvenkn yia Tnv ToTtotnTa Tou TrEAdTn (Oliver, 1999).

ATIO TNV &AAn, €TTEIdr] TO NAEKTPOVIKO AlQVEUTTOPIO Dla@épel ATTO TO TTAPAdOCIAKO, Ogv
MTTOPEI va BewpeiTal Giyoupo OTI TA OXETIKA CUUTTEPACHATA TG UTTAPYXOUOAG £PEUVOG OE
oxéon ME TNV IKAvOTToinon YTTOPOUV va £QAPUOCTOUV Kal 0TO NAEKTPOVIKO TTEPIBAAAOV. Ol
ayopég pEow Internet atmaitouv TRV aAAQyr OEKAETILOV QUOIKWY AYOPAOTIKWY OUVNOEIWY
(Rosen and Howard, 2000), kaBw¢ oUupwva pe Toug Lohse kai Spiller (1998) «utrdpxouv
MEYAAEG OIaPOPEG METACU €vOG QUOIKOU KOTAOTAMATOG KAl TOU NAEKTPOVIKOU TOU
QVTIOTOIXOU», OTTOU OTOUG TTEAATEG TTAPEXETAI MIO TEAEIWG VEQ KAl KAIVOTOUIKI] QyOPAOTIKN
euTTEIpia. Av kal ol Szymanski kai Hise (2000) utrooTtnpi¢ouv 0TI 0 €VVOIOAOYIKOG XWPOG
Tou “e-satisfaction”, éTTwg ovopddouv TNV IKAVOTTOINGN a1rd ayopés PECow Tou Internet,
edo@aviCetal  TTapdpolog  Pe autév  TNG  YeVIKAG  PBIBAloypagiag Tou marketing, ol
opaoTnPIoTNTEG TOou marketing Kal N KATAOVOAWTIK  CUUTTEPIQPOPA  TTPETTEl VO
grmavagiohoynbouv oT1o véo TTAdiolo Tou Internet, kaBwg To World Wide Web trapouciddel
éva BepeNIdWG BIAPOPETIKO TTEPIBAANOV yIa AIQVEUTTIOPIKEG OPACTNPIOTNTEG aTTd T
TTapadooIakd QUOIKA KaTaoTAPaTa ) Toug katahdyoug (Hoffman and Novak, 1996).

TéNog, n uttdpyxouoa épsuva Twv Szymanski kal Hise (2000) oXeTIK& Pe TNV IKAVOTTOINON
TOU KATavaAWTA a1Td ayopEs oTo Internet ep@avietal va eTTIKEVIPWVETAI 0T Bewpnaon NG
IKAVOTTOINONG OTA TTAQICIA TNG ETTAPNG TOU KATAVOAWTA PE TO NAEKTPOVIKO KaTtdoTnua. H
€¢éTaoN OPWG TNG IKAVOTTOINONG Kal aTn dIACTACN TNG £EUTTNEETNONG PETA TNV TTWANCN Ba

MTTOPOUCE VO GUVEICQEPEI TN OUVOAIKOTEPN ££€PEUVNON TOU EPEUVNTIKOU QUTOU XWPOU.

1.1.3 EpguvnTiKA TTpooéyyion

Mpokelyévou va Oigpeuvhcoupe TN dIdoTaon TnNG IKAVOTIOINONG OTO  NAEKTPOVIKO
NQVEUTTOPIO KABWG Kal TOUG TTPOCBIOPIOTIKOUG TTAPAYOVTEG TTOU TN CUVBETOUV TTPOTEIVETAI
N EPEUVNTIKN TTPOCEYYION TNG €EETAONG £vOG OeiyuaTog EANAVWY online KaTavaAwTwy WE TN
OUPTTAAPWON €VOG SOUNPEVOU EPWTNUATOAOYIOU.



1.2 O10T16XO0I TNG £pEUVAG

Aedopévng Tng TrEPIOPIoPEVNG  PBIBAIOYpagiag o€ oOxéon ME TNV IKAvOTroinon Tou
KatavoAwTh amd ayopéc péow Internet (e-satisfaction), oTOX0¢ TNG TTAPOUCOS E€PEUVAG
gival n dIaKPIBwON TwWv TTAPAYOVTWV EKEIVWV TTOU €TTNPEACOUV TNV IKAVOTTOiNaon Tou
KatavaAwTh atré 1 diadikaagia Twy ayopwy oTo Internet.
To BewpnTikG povTéNo TTou avagépetal avikel atov Akshay Anand (2007) kai gival auTto
TTAvVW OTO OTToI0 Ba BACIOTEI TO EPEUVNTIKO PEPOG TNG TTAPOUCAG £PYATIag KABWG, EKTOG
atrd TO yeyovog OTI atroTeAEl TO IO TTPOCEPATO KAl YVWOTO LUOVTEAO OTO XWPO TOU e-
satisfaction, €TITTAéOV OUYKEVTPWVEI OEKAOXTW TTPOODIOPICTIKOUG TTApAyovTeG on-line
IKOVOTTOINONG, XWPIOWEVOUG Ot TTEVTE HEYAAUTEPEG KATNYOPIEG-EVOTNTEG, KAVOVTOG TO
MOVTEAO TTEPICOOTEPO AVOAUTIKO.
Mo avaAuTIkd, To BewpnTIKO POoVTEAD OIEPEUVA TOUG TTPOCDIOPICTIKOUG TTAPAYOVTEG TNG
online IKavoTToinoNg KaBWg Kal To BABPOG ETTIOPACNG AUTWV TWV TTAPAYOVTWY TTAVW OTNV
IKavoTroinon Tou KatavaAwTh. O1 TTévTe KUPIES KATNYOPIEG TTPOCBIOPIOTIKWY TTOPAYOVTWV
givai:

U H eukoAia (convenience)
O1 poidvTIKEG TTANPOPOPIES Kal TTpoa@opég (merchandising)
O oxedlaopog TNG I0TooeAiDOG (Site design)
H aocgpdAcia (security)

i ot N et

O1 uttnpeaoieg TTpog Tov TTEAGTN (Serviceability)

Emopévwg, oTOX0G TNG Trapoucag epyaciag eival n digpedvnon Tng emidpacng Twv
TTPOCOIOPIOTIKWY Trapayoviwy online kavotroinong atd 1o PovTéAo Tou Akshay kai
OUYKEKPIYEVA o€ TToI0 BaBud o kaBévag TrapdyovTag EeXxwpIoTa e€TTNPEAlel Ta eTTiTTEdA

IKAVOTTOINONG TOU KATAVOAWTH OTIG TTEPMTTWOEIS AyOPWV PETW Tou AladIKTUOU.



1.3 Aopn TnG £épeuvag

H €peuva atroTeAeiTal ammo eTTTd KEQAAQIA:

2TO TIPWTO KEPAAAIO, TO OTTOIO ATTOTEAEI KaI TNV €1I0AYWYNG TNG EPEUVAG, TTEPIYPAPETAI TO
EPEUVNTIKO TTPORANKA KABWGS KAl 01 OTOXOI TNG £PEUVAG.

270 OeUTEPO KEPAAAIO YiveETal ava@opd oTo Internet Kal OTIG €vVOIEG TOU NAEKTPOVIKOU
ETTIXEIPEIV, EUTTOPIOU Kal AlaveuTTopiou, evw TTepIAaUBAavoVTal KAl Ol OXETIKEG AVOPOPEG OE
OX£€0N JE TN XWPa Pag.

2T0 €TTOUEVO KEQAAQIO TTPAYUATOTTOIEITAI WIA CUVOTITIKA avaokotrnon Tng TAolaoiag
BIBAloypagiag o oxéon WE TNV IKAvOTIoiNon Tou TreAdTn (@uon Tng £vvoiag Kal
OIAPOPETIKEG TTPOCEYYIOEIG, TTPOTOIOPIOTIKOI TTAPAYOVTEG, CUVETTEIEG) KAI TWV OXETEWV TNG
IKQVOTTOINONG ME TN ouvaer £vvola TNG avTIAauBavouevng ToldTnTag.

To Té€TapTO KEQAAQIO TrEpIAapPBAvel TRV avaAucn kai BiIBAIOYypa@IK €TMOKOTINON Twv
TTAPATTAVW EVVOIWV OTO NAEKTPOVIKO TTEPIBGAAOV Tou Internet.

2TO TTEUTITO KEQPAAAIO QVATITUOOOVTAI Ol EPEVVNTIKEG UTTOBETEIS KAl TO BewpnTIKO POVTEAO,
EVW YIVETAI Kal PIa OUVTOUN TTEPIYPAQPN TOU €UPUTEPOU BewpnTIKOU UOVTEAOU, YEPOG TOU
oTroiou atToTeAEi Kal N TTapouca £peuva.

To ékTto Ke@AAalo TTapouciddel Tnv €peuvnTikh peBodoAoyia TTou akoAouBrBnke oTnv
£pEUVA AG.

TéNOG, 0TO €BOOUO KEPAAQIO TTAPOUCIAZETAI N OTATIOTIKA avAAuon Twv gupnudtwy, Ta
ouputrEpdouaTta TTou €NXONKav, ol dIIKNTIKES ETTITTTWOEIG, Ol TTEPIOPICHOI KAl O OKEWEIG YIA
TTEPAITEPW EPEUVAL.

210 TENOG oKOAouBei TO TrOPAPTAMO  TTOoUu  TTEpIAauBAvel TN BIBAIOypagia  TToU

XPNOIUOTTOINBNKE KABWG Kal TO EPWTNUATOAOYIO TNG £PEUVAG.
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2. AIAAIKTYO & HAEKTPONIKO EMIOPIO

2.1 To AiadikTuo

To Internet 4 Aiadiktuo aTtroteAeital amd €va OUVOAO UTTOAOYIOTWV Ol OTroiol gival
ouvoedepévol PJETAEU TOUG, dnuIoupywvTag éva OikTuo OIKTUWV. To Internet dev dloiKeiTal
Kal Oev aTroTeAEi KTApa KATTOIOU opyaviouoU aAAG atroTeAei pia TTaykOouIa Kolvwvia
XPNOTWVY Ol OTTOIOI ETTIKOIVWVOUV Kal avTaAAdlouv TTAnpo@opicg (Aoukidng et.al, 1998). H
AEEN Internet TTpoépxeTal ammd TV AéEn internetworking Tou onuaivel Tnv ouvdeon
EexwploTwy BIKTUWV (networks) kaBéva atrd Ta otroia diatnpei Tn OIKA Tou TAUTOTNTA PECT

o€ €va dlaouvdedepévo dikTuo (Laudon &Laudon, 2006).

H oxetikd Tpéo@atn ioTopia Tou AladIKTUoU Exel TTeplypa®ei avaAuTikG ae TToANG BIBAIq,
TTEPIODIKA KAl 10TOoENiIdEG. Mia ypriyopn upamid otnv  €&€NIEn auth  avadeikviel dUo
evOIOQEPOVTA onEia: TO yeyovog OTI OoTnV apXIikA 1I9€a TNG dnuioupyiag Tou AladIKTUou dev
UTTAPXE N TTAPAUIKPN UTTOWIa EPTTOPIKNAG EKUETAAAEUONG KAl TO OTI N TaXUTNTA £LATTAWONG
Tou cival €CalpeTikKG ypriyopn (Anuntpiadng kai MmaAtag , 2003). To 1968 n APRA
(Advanced Research Project Agency-Ytnpeoia MNMpoxwpnuévwy EpeuvnTikwy Epywv) Tou
Ytoupyeiou Apuvag Twv H.IM.A. (Twpa DAPRA- Defense Advanced Research Projects
Agency), idpuoe 10 APRANET 1nv TpwTn pop®n AladikTiou pe OKOTTé va Bpebei TpOTTOC
ETTIKOIVWVIOG METAEU TwV aocUuBaTwy UTTOAOYIOTWV Tou. ATTO To TEAOG Tou ‘60, n APRA €ixe
apxioel va TTpowBei TNV €peuva e QVTIKEIMEVO Ta IKTUA UTTOAOYIOTWY, XPNUATOSOTWVTOG
TA TTAPAPTANATA NAEKTPOVIKWY UTTOAOYIOTWY TTOAAWYV TTavemioTnHiwy oTig H.IM.A. kaBuwg
€TTIONG KAl UEPIKEG IOIWTIKEG €TTIXEIPNOEIG. H épeuva auTth odrynoe o€ éva TTEIPAUATIKG
OiKTUO TEOOAPWVY KOUPWY, TO OTTOI0 avakoIvwonke 1o Aekéuppio Tou 1969 kai BpiokeTal

€KTOTE O€ Acitoupyia (Tanembaum, 1989).

2AMEPa TO Internet atToTeEAE TO HECO ETTIKOIVWVIAG HE TN YPNYOPOTEPN UIOBETNON OAWY TWV
emmoxwv. O puBuog uioBETnoNg Tou Eetrépace To pubud KABe AAANG TexvoAoyiag TTou
mponynonke (Department of Commerce, 1998). To didypaupa 1, TTAPOUCIAlEl eVOEIKTIKA
™M ouykpion O1adoong TG XPAoNS Tou AIadIKTUOU WG TTPOG TO PAdIOPWVO Kal TV
TNAgdpaaon.



Aidypappa 1 : ZuykpITIKr uioB€Tnon Tou AiadIKTUoU, TNG TNAEOPAONG KOl TOU padIOPwVou

ApIBu6G eTWV TTOU XpeIdoTnKav Ta Sidpopa péoa yia
va @Taoouv Ta 50 eKAT. XPAOTEG
Padiopuwvo 38
TnAedpaon 13
AladikTuo 5
0 10 20 30 40
ApIBUOG ETWV

Mnyn : http://www.isoc.org/internet/history/

210 TECOEPA TTPWTA XPOVIA dIABECT|G TOU OTO KOIVO, TTEVAVTA EKATOUMUPIA AvOpwTTOI ATTO
OAo Tov KOOPOo ouvdEBnkav pe To AladikTuo. XpeidoTnkav 38 xpovia yia To padid@wvo Kal

13 xpdvia yia TRV TNAEGPAOCN YIa va TTETUXOUV QUTO TO ETTITTEDO ATTOOOXG.

2.1.1 A10diKTUO KaI OTATIOTIKA OTOIXEIA

270 OIQYPANMA 2, EPQAVICETAI N YEWYPAPIKI) KATAVOWN TwV XpNoTwv Tou AIadIKTUOU WG
TTOOOOTO €T TOU OUVOAIKOU TTANBUOUOU  XPNOTWV  TTOYKOOMIWG.  ZUYKEKPIWEVAQ,
uttoAoyiCeTal OTI oI GUVOAIKOI XprjoTeg Tou AIGSIKTUOU OTOV KOO0 ayyi{ouv TTEPITTOU TOUG
1.319.872.109 (20% TOU OUVOAIKOU TTANBuUOUOU TNG yng) evw 510.478.743 XpROTEG
TTpoépxovTal atmd Xwpees TG Aciag, avTITTpoowTreUovTag 10 38,7% TWV CUVOAIKWV
xpnotwv Tou AladikTiou oTov KOapo. AkoAouBei n Eupwtrn pe 1000010 26,4% Kai n B.

Apepikni pe 18%.


http://www.isoc.org/internet/history/

Aldypappa 2 @ Xprioteg Tou AIadIKTUOU avd YEWYPOPIKY TTEPIOX] WG TTOCOOTO E€TTi TOU GUVOAIKOU
TTANBUGHOU XPNOTWVY TTaYKOONiwg (Aekéuppiog 2007)

Mewypa@ IKA kKaTavoun XpnoTwyv AladikTiou oToV KOG HO
(AeképpBpiog 2007)

B Acia
O Eupwtrn

9,6% \ B. Apepikn

0
38,7% B Aativikf Apepikny/
KapaiBiki
18,0% B AQpKKN

O Méon AvartoAn

O Qkeavia/AuoTpoAia

26,4%

Mnyn : http://iwww.internetworldstats.com/stats

To Aek€uppio Tou 2007, ol CUVOAIKOI XpAoTeG Tou AIadIKTUOU TTAYKOOUIWG UTTOAOYICETal OTI
avAABav oToug 1.319.872.109 €K Twv OTToiwV OXEDOV 01 PICOi TTPOEPXOoVTal atro TNV Aacia.
270 dIAypauua 3 TTAPOUCIAZETAI N YEWYPAPIKH KATAVOWN TWV XPNOTwV Tou AIadIKTUOU avd

TOV KOOMO O€ aTTOAUTA VOUUEPQ.

Aldypappa 3 : ApiBuoS xpnoTwyv AlIadIKTUoU avd yewypagikr Trepioxn (AekéuBpiog 2007)

19
O Qkeavia/AuoTpoAia
34 . .
O Méon AvaTtoAn
a4 B AQpIKN
126 B Aamviki) Apepikn/
KapaiBikn
238 | B. Rpgpu?r']
| 348 O Eupwrrn
|
e ————— B Acia
| T T
0 200 400 600
EKATOPUUPIA XPAOTEG

Mnyn : http://www.internetworldstats.com/stats



http://www.internetworldstats.com/stats
http://www.internetworldstats.com/stats

2UYKPITIKA, TTOAU PIKPHA TTapouadia eu@avifouv XproTeG TTPOEPXOPEVOI ATTO TTEPIOXES OTTWG
n Qkeavia, n Méon AvaToAr kal n AQPIKN.

210 Olaypappa 4, esyoavitetal o PBabudg digioduong (penetration) Tou AladIKTUOU O€
OIApopeS YEWYPAWIKEG TTEPIOXEG TOu TTAavATn. O BaBudg dicioduong Ba Aéyaue OTI
EKQPAdel Tov BaBuod eColkeiwong Twv KATOIKWV pIag Treploxig pe 1o AladikTuo, dnAadn
Ocixvel To 600 YPAYOPA Ol KATOIKOI HIAG OUYKEKPIMEVNG TIEPIOXAS MaBaivouv va
Xpnoigotroiouv To Internet, yéoa o€ ouykekpiuéva Xpovika tAaicia. MNMapatnpouue. Ot TNV
Kupiapxn Béon katéxel n Treploxr NG B. AUEPIKAG PE Eva CUYKPITIKA PEYAAO TTOOOOTO TNG
TaENG TOoU 71,1%, evid akoAouBouv n Trepioxr TG Qkeaviag Kai Tng Eupwtng e 57,1% kai
43,4% avrioToixa. O péoog Pabudg Oicioduong TTaykoopiwg ayyifel To 20% evw ol
TEPIOXES TNG MEong AvaToAng, TNG Adiag Kal TNG AQPIKKG KupaivovTal apKeTa XaunAdtepa

a1Trd auToV.

Aldypaypa 4 : BaBudg dicioduong (penetration) AladikTiou ava yewypa@ik Trepioxn (AekéuBpiog
2007)

B B. Apepikn
71,1% HERIKN

57 1% O Qkeavia/AuaTpaAia

43,4% @ Eupwtn

B Aamiviki Apepikny/
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B AQpIKN
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pubuég digioduang

Mnyn : hitp://iwww.internetworldstats.com/stats

To didypaupa 5, atreikovicel TIg 10 XWPES WE TOUG TTEPIOTOTEPOUG XPNOTEG, OTNV EUPUTEPN
TEPIOXA TNG Eupwting. H xwpa e Toug TTePIcodTEPOUS XPNOTEG (53,2 eKaTOW.) Ep@aviceTal
n epuavia evw akAouBei To Hv. BaagiAeio kai n MNaAAia pe 40,4 kai 34,9 ekatod. avTioTolxa.

EmmA£ov, TTapatnpouue OTI TIG TEOOEPIG TTPWTEG BECEIG KATAAAUPBAVOUV XWPES Ol OTTOIEG


http://www.internetworldstats.com/stats

Ba Aéyapue 6T avkouv OTIG TTAOUCI0TEPEG TNG EupwTTng. ETTiong, TTpETTel va emonuAvouuE
ot 170 d1Idypaupa TTapoudidlel atmroAuTa vouuepa Kal Ol TTOOOOTA £TTi TOU OUVOAIKOU
TTANBUCUOU KABE XwPag, XwPig, YE AuTOV Tov TPOTTO, va AdpBdaveral uttéwn n avaAoyia
TWV XPNOTWVY Tou AIGBIKTUOU PIAG XWPAG OE OXEON WE TOV GUVOAIKO TTANBUCUO TNG.

Aldypaupa 5 : O1 10 xWpeg Pe TOug TTEPITTOTEPOUG XPNROTeG Tou AladikTiou otnv Eupwtm
(Aeképppiog 2007)

O epuavia
W Hv. Baoikeio
O FaAAia
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Mnyn : http://www.internetworldstats.com/stats

O mivakag 1, TTapoucidlel GuykpITIKa oToixeia yia Ta €1n 2000 kal 2006 TTou oxeTiCovTal YE
Toug ‘EAANVEG XpAOoTES TOU AIOBIKTUOU KABWG KAl TOV avTioTOIXO puBuo digicduong.

Mivakag 1 : Xprion Aladiktiou atnv EAAGDa yia Ta €t 2000 kai 2006
IMnyn : Computer Industry Almanac Inc.( http://www.c-i-a.com)

PYOMOZ
ETOZ XPHZTEZ AIAAIKTYOY NAHOYZMOZ AEIEAYSHE
2000 1.000.000 10.964.019 9,1%
2006 3.800.000 11.338.624 33,5%

Omwg Trapatnpoupe oTov Trivaka 1, TTapd TV onpavTiKh TTPO0d0 TToU ETTITEAEITAI, N
EANGOQ BpiokeTal akOua onpavTiKA TTow atmd Toug PEOOUG Opoug TnG EupwtraikAg
‘Evwong oxeTika pe tnv xprnon tou Aladiktuou. O puBudg dicioduong Tou Internet otnv
EANGSa avépxeTal oTo 33,5 % evw avTioToixa yia Tnv EupwTraikl 'Evwon o puBudg auTtdg
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http://www.internetworldstats.com/stats
http://www.c-i-a.com)

avépxetal aTo 55,7%. EmimmAéov, ol 'EAANveS xprioTeg atroteAolv 10 1,4% Twv GUVOAIKWV
XpnNoTwv ¢ EupwTrdikAg 'EvVWong eV Ol XWPEG ME TO JEYOAUTEPA TTOCOOTA eu@avifovTal
n Meppavia pe 19,5%, 1o Hv. BaagiAeio pe 14,8%, n MNaAAia pe 12,8%, n Italia pe 12,1% kai

n lotravia pe 8,4% (http://www.internetworldstats.com).

Aidypappa 6 : Kupidtepol Adyor xprong tou Aiadiktdou 2002-2006 (EBvikd Aiktuo ‘Epeuvag &
Texvoloyiog-EAET A.E.)
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Mnyn : htip://www.ebusinessforum.gr/information/statistics/grnet_statistics/

11


http://www.internetworldstats.com
http://www.ebusinessforum.gr/information/statistics/grnet_statistics/

ATIO pia épeuva Trou diegrye 1o EBvIKG AikTuo 'Epeuvag & Texvoloyiag (EAET A.E) yia Tig
VEEG TEXVOAOYIEG Kal TNV KoIVwVia ThG TTANPOQopIiag otn xwpea Jag, To 2006 Bpédnke 6T oI
KUPIOTEPOI AGYOI Xpriong Tou AIadIKTUOU €ival TO NAEKTPOVIKO Taxudpouegio, n avalitnon
TTANPOPOPIWY YIA TTPOIOVTA KAl TTANPOQOPIES, N EVNUEPWON, TA TTAIXVIOIA KAl N MOUCIKA. To
Oldypaupa 6, TTapousIadel avaAuTIKOTEPO TOUG KUPIOTEPOUG AGYOoUG Xprong Tou Internet
yia 1a €1n 2002,2005 kail 2006, ateikovifovtag €101 KAl TNV TAON TTOU UTTAPXEl yia KABe
A6yo. AgiCel va avagepBei To TTOAU XAUNAG TTOO0CTO TOU NAEKTPOVIKOU EUTTOPIOU WG AOYOG
Xprong Tou AladikTUou Kabuwg kaTtéxel Tnv 9" Béon oTn yeVIKA KATATAEN.

2.2 HAektpoviké Emixeipeiv kai HAekTpovikd Eptrépio

2upewva pe Tov Kotler (2002), To HAekTpovikd Emixeipeiv (e- business) mepiypdger m
XPAON NAEKTPOVIKWY WECWVY KAl UTTOOOHMWY Yyia TN Olggaywyr TNG ETTIXEIPNUATIKAG
OpaoTNEIOTNTAG. ZUPQWVA e €vav GAAO OPIOHO, «TO NAEKTPOVIKO ETTIXEIPEV €ival n
dlegaywyn ETTIXEIPNPATIKWY dPACTNPIOTATWY NAEKTPOVIKA Kal TTEpIAAUBAvEl Ta TTAVTA aTTd
TIG ayopég Kal TIG TTwAACEIS 0To Web, £€wg Ta extranets, Ta OTToia CuvOEOUV TNV ETAIPEIN UE
TOug TTPouNOeUTEG, aTTd Ta intranets, Ta OTIoid ETMITPETTOUV O €vav opyavioud va
dlayelpioTei KAAUTEPQ TR yvwon Tou, éwg Ta cucotiuata ERP (Enterprise Resource
Planning) Ta oTroia opyavwvouv TTI0 atTodoTIKA TV aAuCida £QOdIACOU HIOG ETAIPEINS Kal
Ao TNV NAEKTPOVIKY UTTOOTAPIEN TIEAATWVY €WG TNV auTOuATn TTapOaKOAoUOnon Twv
TTapayyeAiwv» (Brache and Webb, 2000). Z0pgwva pe Tov Lou Gerstner, yeviko dleuBuvTh
NG IBM, «T0 e-business avagépetar otov xpovo KUKAou, oTnv TaxUuTnTQ, OTNV
TTAYKOOMIOTTOINON, 0T BEATIWPEVN TTAPAYWYIKOTATA, OTNV TTPOCEYYION VEWV TTEAQTWYV KAl
otn  Oidxuon yvwong avdaueoca O€  OpPYQVIOUOUG Yia  ETTITEUEN  AVTAYWVIOTIKOU

TAcovekTANaTOG» ( Turban et.al, 2000).

To HAekTpovikdo Eptréplo (e-commerce) €ival IO CUYKEKPIMEVO ATTO TO NAEKTPOVIKO
emxeipeiv. Opicetal wg n dladikaoia ayopwy Kal TTwARoewy pe ynoelaka péoa (Kalakota
and Robinson, 2000). EVOAAOKTIKA, TO NAEKTPOVIKO EUTTOPIO  PTTOPED VA OPIOTEl WG éva
OUVOAO ETTIXEIPNMATIKWY OTPATAYIKWY TTOU PTTOPOUV VA UTTOOTNPIEOUV OUYKEKPIUEVOUG
TOMEIC ETTIXEIPNUATIKAG OpACTNPIOTNTAG KOl CUYKEKPIUEVES ETTIXEIPNMATIKEG TTPOKTIKEG Ol
OTTOIEG ETTITPETTOUV, PECW TNG XPNONG VEWV TEXVOAOYIWV, TN OIEKTTEPAIWON EUTTOPIKWV
dIadIKACIWY PE NAEKTPOVIKA pEoa (Aoukidng et.al,1998). To nAEKTPOVIKO €UTTOPIO,

TTPOC@EPEI TNV BUVATOTNTA EKTEAEONG TTPACEWV VIO TNV AVTAAAQYH TTPOIOVTWY I UTTNPEETIWV

12



METOEU OUO N TTEPICOOTEPWV HUEPWV HE XPNON NAEKTPOVIKWY UTTOAOYIOTWY Kal OIKTUWV
utroAoyioTwv (Aoukidng et.al, 1998).

To nNAEKTPOVIKO ETTIXEIPEIV €ival N OUVOAIKF] OTPATNYIKI KAl TO NAEKTPOVIKO EUTTOPIO
ATTOTEAEI IO ECQIPETIKA onuavTik TTAeUpd Tou nAekTpovikou emmixelpeiv (Kalakota and
Robinson, 2000).

2.2.1 loTopIiki avadpoun

To nAekTpOVIKO €UTTOPIO Bev gival vEo Qaivouevo. H xprion nAEKTPOVIKWY OIKTUWV YIa TO
EUTTOPIO EEKiVNOE OTIC apxEG TNG OEKAETIOG TOU 70 OTOV OIKOVOUIKO TOUED PE EQUAPUOYEG
OTTWG N NAEKTPOVIKN PETaQOoPd Ke@ahaiwy (EFT) (Aoukidng et.al, 1998). 21n dekaeTia Tou
‘80, N XpPrion ToU NAEKTPOVIKOU EUTTOPIOU ETTEKTABNKE ONUAVTIKA PETAEU TWV ETTIXEIPNOEWY
Kupiwg pe TNV HAekTpoviky AvtaAhayrp Asdouévwy (EDI — Electronic Data Interchange)
ETMITPETTOVTAG £TO1 OTIG ETTIXEIPATEIS VA OTEAVOUV Kal va AauBdvouv £yypaga epyaciog
(6TTwg TTapayyeAieg ayopwy) O€ TUTTOTTOINUEVN NAEKTPOVIKA Jop@r YE TV EAAXIOTN duvaTh
avBpwTTivn TTapEéufaon (Aoukidng et.al, 1998). Qotdéco, oTn dekasTia Tou '90, N avaTTITUEN
Tou MNaykdouiou lotou (World Wide Web) avTiueTWTTIOE e ATTOTEAECUATIKO TPOTTO BéuaTa
dnuooicuong kal diadoong TAnpogopiwv (Aoukidng et.al, 1998). Mo cuykekpipéva, o
Maykéouiog 1oTo¢ cival pia utrnpeeoia Tou Internet, n otroia opyavwvel TIS TTANPOPOPIES HE
TN XPonN UTTEPPECWY Kal n otroia Oeixvel va SIaBETEl TIG TTEPICTOTEPES DUVATOTNTEG YIA TO
marketing ( Hoffman and Novak, 1996).

2Upewva pe Toug Kalakota kar Robinson (2000), n midpacn Tou NAEKTPOVIKOU EUTTOPIOU
TTPAYUATOTTOINONKE O TPEIG QACEIS. ZTNV TTPWTN @Aaon (1994-1997), TO NAEKTPOVIKO
EUTTOPIO POAIG EUTTAIVE OTO TTPOCKNVIO BEIN, PE MIKPEG KAl HEYAAEG ETTIXEIPNOEIG VA €XOUV
pia online Trapoucia xwpig, amd TNV AGAAN TTAEUpd, va €xouv OUVEIDNTOTTOINOEl TIG
TPOMOKTIKEG duvatoTnTeg Tou AladikTiou. Katd Ttnv deutepn @don (1997-2000), TO
NAEKTPOVIKO EUTTOPIO ETTIKEVTPWVETAI OTIGC CUVOAAQYEG/AYOPOTTWANTIEG PE WNPIOKA PECQ
Me eoTioon otnv ponl Trapayyehiwv (order flow) kai otn dnuioupyia €oédwv (gross
revenue). >tnv 1pitn @daon (2000- ?), TO NAEKTPOVIKO EUTTOPIO EOTIALEI OTNV ETTIOPACT TOU
AladikTuou TTdvw oTnv Kepdogopia (profitability) (ue Opoug TTEPIBWPIWV Kal OXI TTWARTEWY)
Kal  eu@avietal n  €vvold  TOU  NAEKTPOVIKOU  ETTIXEIPEIV WG  MIA  OTPATNYIKNA
ETTAVATTPOODIOPICHOU TTOAQIWY ETTIXEIPNUATIKWY POVTEAWV UE T BorBeia Tng TeXVoAoyiag
TTOU OTOXEUElI OTNV MEYIOTOTTOINON TNG a&iag Tou TTeAATn Kal Twv KePdwv (Kalakota and
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Robinson, 2000). XapakTnpIoTIKr €ival n @pdon oto 1epIodikd Business Week (June
19,2000, p.101) “¢exaoTte 10 B2B | T0 B2C, TO0 nAeKTpOVIKO €TTIXEIPEiV €ival P2P — dpduog
TTPOG TNV KEPdoopia (path to profitability)”.

2.2.2 Kararain Ttou HAekTpovikou Eptropiou pe Bdon Ttijv @uon Twv

ouvaAAaywv

2Uhewva ue Toug Turban E., Lee J., King D. kai Chung H.M. (2000) T0 nAEKTPOVIKO
EUTTOPIO UTTOPEI va JIOKPIOE O0€ LeEXWPIOTEG KaTnyopieg av@Aoya e TNV @UON TwV
OuvVOoAAQyWwV TTOU TTpaypatoTrololvTal. YTTApXouv ol TTapakAaTw TUTTOI CUVAAAQYWV:

o Emyeipnoeis ue Emixeiprioeic (B2B-business to business). To peyaAutepo
MEPOG TOU NAEKTPOVIKOU €UTTOPIOU CTEPA Eivai auTOU TOU TUTTOU.

o Emyeipnoeis ue KaravaAwréc (B2C- business to customer). lMpokeirar yia
OuvaAAay€éG AiavikoU eutTOpiou TTOU  TTPAYMOTOTTOIOUVTAl HPE HEMOVWHEVOUG
ayopaoTEG.

o Karavaiwric pe KaravaAwr) (C2C- Consumer to Consumer). & AQutiv Tnv
KATNyopia £vag KAaTavaAwTAS TTwAET aTtreuBeiag oe GAAOUG KATAVOAWTEG.

o  Karavaiwréc ue Emiyeipnoeic (C2B-Consumer to Business). AuTr n Katnyopia
TTEPIANAUPBAvVE! ATOPA TTOU TTWAOUV TTPOIGVTA 1 UTTNPECIEG OE OPYQVIOUOUG.

O Kotler (2002) ava@épel CUPTTANPWUATIKA Kal Toug TUTTOUG gkeivoug HE TTou agopouv
OTIG OX€0¢€Ig he TNV KuBEpvnon otTwg G2C, G2B, B2G kal C2G.

2.3 HAekTpovikd Alaveutrépio

To nAekTpoviKG Alaveptroplo (e-tailing) e€ivar 10 €mIXeIpNUATIKG POVTEAO  TOU
NAEKTPOVIKOU €UTTOPIOU OTO OTTOI0 O AIQVEUTTOPOG ayopddel TTPOIGVTA KOl TA PETATTWAEI
online (Strauss and Frost, 2001). Ymrdpxouv dU0 TUTTOI NAEKTPOVIKWY AlavEéuTropwy. O
évag TTouAdel QUOIKA TTpoidvTa online Kkal XpnolyoTrolei TTapadooiakés ueBddoug
METO®OPAG Via va Ta TTapadwaoel. O dAAOG yvwaTdG Kal we “bit vendor” TTOUAGEl Yneiakda
TTPOIOVTA, OTTWG YIa TTAPAdEIYUA AOYIOUIKO KAl JOUCIKN Kal Ta dlavéuel Eow Tou Internet
(Strauss and Frost, 2001). MtropoUue €TTiONG va OIAKPIVOURE TOUG NAEKTPOVIKOUG
AlavéuTTopoug PeTagu etaipiwv  “pure-click”, dnAadrh ekeivwv TTou dnuioupynoav éva
website, dixwg TTponyoUluevn UTTAPEN w¢ eTaipeia Kal Twv etaipiwv “brick-and-click”,

ONnAadr UTTAPXOVTWY ETAIPEILV OI OTTOIEG TTPoCEBecav Eva website yia TTANpoQopies 1 /Kal
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yia nAekTpovikd eutropio (Kotler, 2002). ATTd TNV GAAN TTAEUPd, TTOAAEG TTOPADOTIOKEG
ANlaveuTTopIkEG €TaIpiEG dev €xouv TTapoucia oto Web kal atmd auTég TTou €XOUV, TTOAAEG
XpnoiyoTrololy TIG 10To0eAideG (websites) Kupiwg wg epyalgio €TMKOIVWVIAS yia va
TTpowBroouv Tov opyavioud oToug XpAoTeg Tou Web trapd yia dueoeg TwAnoelg (Hart
et.al., 2000).

YTdpXouv OpKETA XOPOKTNPIOTIKA Ta OTroia KAvouv To AladikTuo €AKUCTIKO WECO yia TNV
TTWANON TTPOIGVTWY OTouG KaTavoAwTtég. O1 Laudon & Laudon (2006) avagépouv eTTTd
MovadIKAa XOpaKTNPIOTIKA TNG TEXVOAOYIOG TOU NAEKTPOVIKOU EUTTOPIOU TA OTToia TTRYAdouv
amdé TNV TO0O0 10IaiTEPN KAl EEXWPIOT @uon Tou AIladikTuou. Mo avaAuTikd, Ta
XOAPOKTNPIOTIKA auTd agopouv:

o 2Tnv mavrayou mapoudia (ubiquity) Tou nAEKTPOVIKOU €UTTOpPiOU N OTToIa
oxetiCetar pe TN d1abeoiuotnTa Tou HE otmoudntrote Kal OTToTEdNTTOTE.
Anpioupyeital n évvola Tou “marketspace” évavT Tng TTapadoolakig £vvolag TNG
ayopds (marketplace) o6mou o1 ayopég TTAéoV  TIPAYPATOTIOIOUVTAlI  OF
OTTOIOBNTTOTE XWPEO KI AV BPICKETAI O KATAVOAWTAG, OTTWG OTO OTTITI f} OTO XWPO
TNG €PYOOIag TOU, OTTOIAdNTTOTE OTIYUR KATAPYWVTAG WE QUTOV TOV TPOTTO
TTaPadoCIaKA EUTTODIA KAl YEWYPAPIKA oUVOPAQ.

o 2Tnv maykoouia mpoéoBacn (global reach), n otmoia emiTpétel TN diegaywyn
EUTTOPIKWY OUVAANQYWV TTEPA OTTO QUOIKA KAl YEWYPAPIKA Opla UE aTTOTEAECUA
va dnuioupyeital pia TTaykéouia ayopd peyéBoug icou PE TOV GUVOAIKO
TTaykdauio online TTANBUaué.

O 2Ta KaBoAIKG TexVIKa xapaktnpioTikd tou HE (universal standards) ta otroia
€XOUV VO KAVOUV JE TNV UTTaPEN MIAg KOIVA XpnoipoTToloupevng TexvoAloyiag HE
ammd OAeG TIG XWPEG TOU KOOWOU, N OTToia ETMITPETTEI OE  OTTOIOVORTTOTE
UTTOAOYIOT] va ouvdeBei pe KATTOIOV AAAO UTTOAOYIOTH QveEEAPTATWG TNG
TEXVOAOYIKNG TTAQTPOPUAG TTOU XPNOIUOTIOIEI O KAaBEvag.

o 2Tnv moidtnra tng mAnpogopiag (information richness) n otroia oxeTiCeTal PE TN
ouvaTotnTa TToU TTapéxel To Web va peta@épel ynvupara ta oTroia TTEPIEXOUV
Keipevo, AXO Kal video Tautdxpova o€ Eva PeyGAo aplOuo TTapaAnTITwy.

o 2Tnv O1adpacTikotnTa e 1oV XpHoTtn (interactivity) n otroia €mTPETTEI TV

AUQIdpoWN ETTIKOIVWVIO JETOEU TOU QyopaOTA Kal TOU TTWANTA.
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o 2Tnv TTUKkvoTnTa tng mAnpogopiag (information density) O1ToU peiwvovTal TO
ETTIKOIVWVIOKA KOOTN KAl TA KOGTN BIAXEIPIONS TNG TTANPOQOPIag Kal AugaveTal n
TTOIOTNTA TNG TTANPOPOpPIag (Eykaipn, Eykupn, adidKoTr).

o 2Tnv &arouikeuon (personalization) kar mpooapuooTIKOTATA (Ccustomization)
€VVOIEG Ol OTToieg OXeTICOVTAl WE TNV UTTAPEN EUTTOPIKWY OYXECEWV  TTOU

BaoifovTtal o€ TTPOCWTTIKA XOPAKTNPIOTIKA TOU ayopaoTH.

ATTO TNV AGAAN, TO NAEKTPOVIKO AlaveuTTOplo TTEPIOPICETAl ATTO KATTOIO QATTOTPETTTIKA
XOPAKTNPIOTIKA OTTWG gival To KOOTOG TTPOoRacng, To Treplopiopévo bandwidth, n éAAeipn
dueong emaeng e TIG AloBAoeIg, N €AAelwn TNG Aueong Ikavotroinong (gratification),
Béuara euTTIoTOOUVNG KAl ACQAAEIAG KAl N ATTOUCia ayopaoTIKAG EUTTEIPIOG CUYKPICIUNG ME
TNV TTapadoaiakr ayopaoTiKA euTrelpia (Rosen and Howard, 2000).

EvTouToig, ol Kannan et. al.,(1998) dnAwvouv 6T T0 AladiKTUO QEPVEI ETTAVACTACT OTOUG
TPOTTOUG HE TOUG OTTOIOUG EUTTOPEUOVTAI TO TTPOIGVTA KAl Ol UTTNPECIEG OTOUG TTEAATEG.
2Upewva Pe Toug Lohse kai Spiller (1998) 70 @UOIKO KATACOTAUA £XEI MEYAAEG DIOPOPES UE
TO NAEKTPOVIKO OTO OTTOIO TTAPEXETAI OTOUG TTEAATEG MIO TEAEIWG VEQ KAl KAIVOTOMIKA
ayopaoTikl eutreipia. O1 Peterson et. al.,(1997) ioxupiovtal o1 T0 Aladiktuo eival pia
avaduopevn Texvoloyia n otroia em@EPel paydaicg arAayég Kal uttoaTnpifouv OTI gival Hia
«OOUVEXEID TNG ayopdg» (market discontinuity), evvowvtag OTI dev UTTAPXAV I0TOPIKES
Tdoeig yia va TIpoBAe@Oei 0 TPOTTOG e Tov oOToio TO Internet Ba emnpedoel TIg
KATaVOAWTIKES ayopég. Q¢ aTToTEAEOHUA TWV €EEAICEWY, OI online €TTIXEIPAOEIG TTOU TTwAOUV
OTOUG  KOTAVOAWTEG  OUYKEVTPWOAV OCNPOVTIKA TTPOCOXN OTn  OnNUOCIoYPA®IK  Kal
akadnuaikn BiBAloypagia, 1Biwg OTav VEEG Kal €UKIiVNTEG €TAIPEiEG ME VEEG 10€EC Kal
ETTIXEIPNMATIKA POVTEAD dpxIoav va KaTakTouv uwnAd écoda (Chircu and Kauffman, 2001).
2TIG KATavaAwTikéG ayopég (B2C, C2C) 1a BaCIKA eTTIXEIPNUATIKA UOVTEAQ €ival OI TTUAEG
(Portals, Pure Navigators), ol dnuioupyoi ayopwv ( market makers) kal T NAEKTPOVIKA
KATOOTAMOTO (e-stores) Ta OTroia aTToTeAOUV Kal Tnv TTAéov dladedopévn Popen
OIadIKTUOKWY ETTIXEIPAOEWY Chpepa (AnunTpiddng kai MtrdAtag, 2003). oAU ouxva oTn
01e0vr) BIBAIoypaia ava@EépeTal Kal 0 OPOG TOU NAEKTPOVIKOU EUTTOPIKOU KEVTPOU (e-
mall) o OoTroiog XPNOIYOTIoIEITAl Cav I PEYAAN OUTTPEAQ TTOU OCUYKEVTPWVEL Ta
NAEKTPOVIKA KATOOTAMOTA, TTOAUKOATAOTHUATO Kal EMTTOPIKA KEVTPO O€ uia dlelBuvan Tou
diktuou (Turban et. al.,2000).
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Ta oToixeia Twpa deixvouv OTI TO NAEKTPOVIKO EUTTOPIO OTIG ayopES business-to-consumer
yivetal 1diaitepa avraywvioTiké (Szymanski and Hise, 2000). Aev gival apkeTod yia TIG
ETTIXEIPACEIS N dNuIoUpYia PIag e-commerce TTaPOUCiag Yia va gival ETTITUXNMEVEG OTO
XWPO TOU NAEKTPOVIKOU €UTTOPioU, OANG XPEIAdeTal va KAIVOTOUOUV CUVEXEID YIa va
TTAPEXOUV TTPOCPOPEG, Ol OTTOIEG TIG DIOPOPOTTOIOUV ATTO TOUG AVTAYWVIOTEG KOl EVIOXUOUV
TIG oxéoelg pe Toug TreAdTeg (Kannan et. al, 1998; Dutta and Segev, 2001). lNa kd&Be
KalvoTopia ato Internet Ba uttdpyxouv TToAAoOiI TTou Ba akoAouBrioouv Kal pe dedopuévoug
TOUG KATAAANAOUG TTOPOUG, eVOEXETAI VA TIG OIKEIOTTOIOUVTAI KAl €101 va dlaBpuwvouyv KEbe
mAgovékTnua (Chircu and Kauffman, 2001). Zopgewva pdAiota pe €peuva Tng Boston
Consulting Group (2001), yia va TTeTUXouv Kepdoopia, ol AIavéUTTopol XpeidlovTal Yia
EAKUOTIKI] TTPOOQOPd, €va UTTEPACTTIOINO QVTAYWVIOTIKO TTAEOVEKTNUO Kal €va BILWCIKNO
OIKOVOUIKO povTéAo. ETTiong xpeidlovtal ToToUg KATAVOAWTEG, OI OTToIOI TTapAyouv KEPON
Kal 01 OTT0iol Ba PEPOUV TTEPICOOTEPOUG TTIOTOUG Kal KEPOOPOPOUS TTEAATES. H IKavoTtToinon
TOU TTEAGTN a1Td Povn NG dev eyyudTal KEPDN, AAAG Ol IKaVOTTOINUEVOI TTEAATEG €ival TTOAU
TTEPICOOTEPO GNUAVTIKOI aTTd OTI ATAV TTANIOTEPA, OTAV TOOO Ol KATAVOAWTEG OO0 KAl Ol
€TTEVOUTEG TV TTAPACUPUEVOI aTTd TNV KalvoTouia Tou Internet (Boston Consulting Group,
2001).

2.3.1 ZraTioTika oToixeia B2C otnv EAAGSa

ATIO pia épeuva Tng Mevikng IMpappateiag Tng EBvIKAG 2TamioTkAG YTpeaiag Tng EANGdag
OXETIKG pE TN Xpnon Texvoloyiwy MAnpogopiag kai ETTIKoIVwviag atrd Ta VOIKOKUPIA TTou
01egnxdn 10 2007 (Trepiodog avagopdg To A’ Tpiunvo Tou 2007), OuyKevTpwoOnkav
QAVOAUTIKEG TTANPOYOPIES TTOU a@OPOUV OTAV TTPOCRACT TWV VOIKOKUPIWY OF ETTIAEYUEVEG
TEXVOAOYIEG TTANPOYOPNONG KAl ETTIKOIVWVIAG OTTWG Yia TTAPAdEYUA XPAON NAEKTPOVIKOU
UTTOAOYIOTH, KivTOU TNAEQWVOU, AIaSIKTUOU KOBWG Kal EUTTOPIKEG CUVOAAQYEG PMECW TOU
AladikTuou. Ta euvontoug Adyoug, Ba €0TIGOOUPE OTNV TTEPIOXH TOU NAEKTPOVIKOU
EUTTOPIOU YIa va BIEPEUVIIOOUNE TNV UPICTANEVN KaTdoTaon atnv EAAGDa.

Ta amoTeAéouaTa TTOU TTPOEKUWAV ATTO TNV €peuva eu@avifovtal w¢G TTOOOO0TO ETTi TOU
OUVOAIKOU TTANBuopou TTou katd 10 A’ Tpiunvo Tou €toug 2007 cixe mpdoBacn oOTo
AIadikTUO, | WG TTOCOOTO £TTi TOU CUVOAIKOU TTANBUCOU TTou XpnolpoTroinoe 1o AladikTuo
Katd Toug TeAeuTaioug 12 urveg (Atrpidiog 2006-MdpTiog 2007). Xe TTponyouuevo AgATio
(CevikAg Mpauparteiag Tng EBvIKAG ZTamioTikhg YTrnpeoiag) Ppébnke o1 10 33,4% TOU
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OUVOAIKOU TTANBuopoU Tng xwpedag tixe pocBacn oto AladikTuo Katd 1o A’ Tpiunvo Tou
£€TOUG, EVW TO QVTIOTOIXO TTO00C0TO TOU TTANBUCHOU TTOU €KAvE OTTOTEONTTOTE XPHON TOU

AiadikTuou avépxetal oto 38,3%.

MEAETWVTOG TIPOCEKTIKA TA TTAPAKATW dlaypdupaTa, O avayvwoTng PITopei  va
OlapopPwaoEl Pia €ikOva yia Tnv Taon TTou eTmkpatei atnv EANGSa orfjuepa OXETIKA UE TO
NAEKTPOVIKO EUTTOPIO. ZUYKEKPIUEVA OTO DIAYPAPKA 7, TTApPOUCIAZeTal n SIaXPOVIKH EENIEN
TWV NAEKTPOVIKWYV ayopwv HEOw Tou AIadIKTUoOU yia Ta £€Tn 2002-2007 (ue TTEPiodo
avagopdg 10 A’ Tpiunvo KABe €£Toug). Eival apketd ep@avrg n avodikhp Taon OTo
NAEKTPOVIKO €UTTOPIO N OTTOIO ouveXiCeTal uE OAoEva auEavouevo puBud. XapakTnploTIKA,
QVOQEPOUNE TNV ONUOVTIKA au&non Twv NAEKTPOVIKWY QYyOopPwWV KATA 4 TTOCO0CTIAIEG

povadeg atrd 1o 2006 oto 2007.

Aidypappa 7 @ HAekTpovikd eutropio: A’ Tpipnvo 2002-2007(Meviky pappaTteia Tng EBvikng
2T1amIOTIKAG YTTNPECIag)

2002 X003 200 2005 2006 2007

Mnyn : http://www.statistics.qr/gr_tables/

2710 Oldypauua 8, TTapoucIAfovTal O NAEKTPOVIKEG ayopEG avda NAIKIOKN oudda yia Ta £Tn
2005 éwg ka12007.

Aidypappa 8 : HAekTpovikd euTropio avd nAikiakr oudda: A’ Tpipnvo 2005-2007(Mevikn Mpauuarteia
NG EBVIKAG ZTOTIOTIKAG YTTNPETiag)
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Mnyn : http://www.statistics.qr/gr_tables/

MeAeTWVTOG TO dIAypauUd, TTApATNEOUNE pia avénon 4,1 TTooooTIaiwy Povadwy OTIg
ayopég pEow AladikTuou atrd 1o 2006 péxpl To 2007. EmmALov, Ta TTEPICOOTEPA ATOMA
TTOU TTPAYUATOTTOIOUV ayopEg HEow Internet avAkouv oTnv NAIKIakr opdda atod 16 éwg 34
ETWV O€ TTOOOOTO TTOU ayyidel To 61,2%. ATTO TNV £peuva PpEBNKe OTI N TTAEIOWNQia 60wV
TTPAYUATOTTOIOUV NAEKTPOVIKEG QyOPEG €ival ATTOQOITOI AVWTEPNG fl AVWTATNG EKTTAIdEUCNG
o€ TT0000TO 64,2% Kal JiobwToi o€ TTocoaTo 61,8%.

2uveyiCovtag Tnv dlgpelivnon TNG UQIOTAPEVNG KATACTAONG KABWS Kal TnG Ttdong Tou
NAEKTPOVIKOU guTTopiou otnv EAAGDa, TO didypaupa 9 pag divel yia €lkova Tou Baduou

g€oikeiwong Twv EAAVWY KATavaAwTWV PE TO NAEKTPOVIKG AIQVEUTTOPIO.

Mapatnpolue 6Tl TO TTOCOOTO TWV OTOPWY TTOU O&v €XOUV TTPAYUATOTIOINCEl TTOTE
NAEKTPOVIKEG AYOPES EPPAVICETAI PEIWPEVO KATA 6 TTooOOTIaiEG Jovadeg (atmd 82,9 % T1o
2006 oe 76,9% 710 2007) evw avTioTOIXO TO TIOOOOTO TWV ATOMWY TIOU €XOUV
ayopdoel/Tapayyeilel péow Internet €0Tw Kal pia Qopd eP@avifeTal au¢nuévo eEicou KaTa
6 TooooTiaieg povadeg (amd 17,1% 1o 2006 0t 23,1% TO 2007), YyeyovoG QAPKETA
eVOAPPUVTIKO yia TO HEAAOV TOU NAEKTPOVIKOU EUTTOPIOU OTNV XWPEA MAG. ATTO TNV GAAN
TTAEUPd, YiVETAl EPPAVES KAl ATTO TO DIAYPAPKA OTI TA TTOCOCTA TWV ATOPWY TTOU €XOUV
dokIydoel va ayopdoouv péow AladIKTUou gival akOua TTOAU XapnAd TTapd Tnv avodikh

TOUG TAON.
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Aldypaypa 9 : MpayuaTtoTroinon nAEKTpovIKwy ayopwv: 2005-2007 (Mevikn paypaTteia Tng EBVIKAG
2T1aTIOTIKAG YTTNPECIag)
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B Ejpoov TpayetoTouioEl ooy YERED Hyopes enoTERTToTE
[ A EOUV MPIyPATOTO|RL TOTE TOpOYYERIED MIapES

Mnyn : http://www.statistics.qr/gr_tables/

TéNog, agiCel va ava@époupe To €i00G TWV TTPOIOVTWV-UTTNPECIWY TTOU TTapayyEABnKav 1
ayopdaoTtnkav atré 1o AladikTuo, yIa TTPOCWTTIKA XPAOTH, KATA TN XPOoVIKN TTEPiodo ATTpiAiou
2006-Maptiou 2007. Amo Tnv €peuva Ppébnke OTI TO HEYOAUTEPO TTOOOOTO TWV
NAEKTPOVIKWV ayopwv agopd oe Tatidla, ciomipla, dlayovh ot gevodoxeia (29,7%), ol
ayopég yia BIBAia, TTeEPIODIKA, £QnUEPIOES KAl UAIKO NAEKTPOVIKNAG eKUAONONG akoAouBouv
ME 21,2% evw TO TPITO PEYAAUTEPO TTOCOOTO (18,1%) apopd o€ AOYIOUIKO YIa NAEKTPOVIKO
uttoAoyIoT Kabwg ka egapthpata avaBaduiong (m.X. MvAun, okAnpdg dioKog, KAPTEG
YPOQIKWY KATT).
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3. IKANOINNOIHZH

3.1 H évvola Tng IkavoTtroinong

Tnv TeAeutaia OekaeTia, OAOEva Kal TTEPIOCCOTEPES ETTIXEIPATEIS OUVEIONTOTTOIOUV OTI N
KATavonaon, N avTIMETWITION Kal N TTPORAEWN Twv avaykKwv Tou KaTavaAwTn, sival moavov,
N TTI0 CNUAVTIKA TTNYT] EVOG dIATNPEACIUOU AVTAYWVIOTIKOU TTAEOVEKTAUATOS VIO PIa ETAIPEIQ.
H TTOAU KaAf yvwon Tou TPOTIOU IKAVOTIoinangG Tou TreAdTn KabioTaTtal avaykaia Kal
OnNUavTikA, €I0IKA 0€ XWPEG ME EvIOovo Blopnxavikd XapakTrpa, OTwe n epuavia, n
lamwvia kal ol H.M.A., 0TTou 01 €TTIXEIPACEIS avTaywvifovTal Pe AANEG ETTIXEIPHOEIG, Ol
OTT0iEG UI0BETOUV TNV TTIPAKTIKA TOU “outsourcing”. & TO00 avTaywvIOTIKA TTEPIBAAAOVTQ, N
€0TIOON OTNV €EUTTNEETNON TOU TTEAATN atToTeAEl pia KaAn atravtnon (Ueltschy et al., 2007;
Vilares and Coelho, 2003). '’ auté 10 AdYyo, n IKavoTtroinon tou TEAGT aTToTeEAET Eva TTOAU
onuavTiké KOPPATI TNG ETTIXEIPNOIOKAS oTpaTnyikng (Ueltschy et al., 2007; Homburg et al.,
2005a).

H kavoTtroinon atroteAei kevtpiki évvola (McQuitty et al., 2000) kai évag atmrdé Toug TTIo
onuavTikoug oToxoug Tou marketing (Erevelles kai Leavitt, 1992). O Keith (1960)
Bewpoloe TO marketing W¢ «IKAVOTTOIWVTAG TIC QVAYKEG Kal TIG €TMIOUUIEG TOU
KatavaAwThA». YTTapyxouv Kai GAAoI oplopoi TNG €vvolag Tou marketing TTou etmionuaivouv
TN onuacia Tng IKavoTroinong. ‘ETo1 cuu@wva pe Toug McCarthy kai Perreault (1984) «n
évvola Tou marketing onuaivel 61 évag opyaviopog oToXeUEl OAEG TIG TTPOCTIABEIEG TOU
OTnNV IKAVOTTOiNoN TWV TTEAATWY UE KEPOOG». ZUNPWVA PE Evav AAAO OpIouod, «n £vvoida Tou
marketing... ammaitei TNV TTEPICCOTEPN TTPOCTTABEI0 va €TTeVOUBEl OTNV avakaAuywn Twv
EMOUMILV €VOGC KOIvOU OTOXOU Kal OTn dnuioupyia Twv ayaBwyv Kal UTTNPECIWY Yia TNV

IKavoTroinor Toug» (Kotler kar Zaltman, 1971).

21N ouvéxelo Ba TTPOCTTABAOOUNE va dlacaPNVICOUE TV évvold TNG IKQVOTTOiNONS TOU
kKatavaAwTh ([ TTEAATn) TTapaBETOVTAG MPEPIKOUG aTTO TOUG TTOAAOUG OpPICHOUG TTOU
uttdpxouv aTnv d1eBvr) apBpoypagia.

‘Evag auxva avapepduevog opiopog gival autog Tou Hunt (1977), o o1roiog avagépel 0TI «n
IKOVOTTOINON TOU KOTAVOAWTR ME €va TTPOIOV ava@EéPETal OTNV €UVOIKN agloAdynon Tng

UTTOKEIMEVIKNAG EKTINONG TOU OTOUOU YIA TA JIAQOPA ATTOTEAECUATA KAl TIG EUTTEIPIEG TTOU
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ouvoéovTal e TNV ayopd r Tn xpron Tou». EVaAAGKTIKA, «n IKAvOTToinon MUTTOPE va Yivel
KATavoNTA WG MIa eKTiMNON TNG EUMQUTNG €KTTANENG OTNV ATTOKTNON €VOG TTPOIOVTOG r/Kal
oTnv guTTEIpia TG KatavaAwong» (Oliver, 1981). ApyoTepad, TTPOTABNKE MIA TTEPICTOTEPO
&ekdBapn didkpion METAEU IKAvOTIOINONG Kal yvwaong, OTI dnAadr, n IKavotroinon eival
EexwpioT] atmmd TIG «YVWOTIKEG TIETTOIOACEIS YId TA ATTOTEAEOPOTA TOU  TTPOIGVTOG/
katavaAwong» (Westbrook, 1987).
QoT1600, o1 oplouoi auToi, aAAd Kal dAAol, poipadovTal KATTola Kolva oTolxeia (Giese Kai
Cote, 2000):
o H kavotmoinon Ttou katavoAwTh eival pia avridpaon (ocuvaioBnuatikg n
YVWOTIKNR)
o H avridpaon avagépetal o éva CUYKEKPIPYEVO onuEio eoTiaong (TTPOCDOKIEG,
TTPOIOV, EUTTEIPIA KATAVAAWONG K.T.A.)
o H avridpaon cuuPaivel oe éva OUYKEKPINEVO XPOVO (UETA TNV KaTavaAwon,
META TRV €TTIAOYN K.T.A.)

Q1 idiol ouyypageic (Giese kai Cote, 2000) cupTtrepaivouv oTnv €peuva Toug, he Bdon Tnv
avaokotnon TG BiBAloypagiag kal Ta dedouéva ouvevTelEewy, OTI OTNV IKAVOTTOinaNn
KatavaAwr UTTAPXOouV Tpia ouciwdn CUCTATIKA:
o H ouvtoun cuvaiocOnuarikr avridpaon (summary affective response) n otroia
TToIKiAEl O€ évTaon
o To onueio eoTioong TG IKavoTroinong (YUpw atro uia €TmAoyr, TV ayopd, TV
KatavaAwaon)
o O xpbévog TTPoodIopIouoU (0 OTToI0G TTOIKIAEI avAAoya PE TNV KATAOTACT, OAAG
€ival YEVIKA TTEPIOPIOUEVOG O€ DIAPKEIQ)

H épeuva éxel emiong €getdoel T povadikotnta Tng didoTtacng Tng OOPng Tng
IKavoTroinong/un Ikavotroinong (Maddox, 1981). Ymrdpxouv dUO TIPOOCEYYIOEIS 0T dOWN
TNG KN IKAVOTTOINONG:
o H pn Kavotroinon KatavoAwTrh TTEPIYPAPETAl WG TO OMTOAIKG avTiBETO TNG
IKavoTroinong (Mittal et.al, 1999, Spreng et. al, 1996)
o H ikavotroinon karavoAwTr] Kal n MR IKavoTroinon egetddovial wg Ouo

dlapopeTikEG dlaoTdoelg (Mano and Oliver, 1993, Westbrook and Oliver, 1991)
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H kavotroinon Tou KatavaAwTr ava@épetal ouvhBwg oe €va Tpoidv (Tse and Wilton,
1988, Churchill and Suprenant, 1982), otnv katavdAwon (Hunt, 1977, Oliver, 1980,
Westbrook and Reilly, 1983), o€ yia ayopaoTikf ammégacn (Kourilski and Murray, 1981),
oTov TwANTA (Swan and Oliver, 1985) kai oto katdotnua (Oliver, 1981).

Mo cuykekpipéva Kal o oxéon KE TO AIQVEUTTOPIO TO OTTOIO ATTOTEAEN Kal TO EVOIOQEPOV TNG
TTapoucag épeuvag, ol Bloemer kal de Ruyter (1998), Baoiféuevol 010 TTAPAdEIYUA TNG
Oldyeuong Tou Oliver (1980), opifouv TNV IKAVOTIOINCN aTO TO KATACTAMA WG TO
ETTAKOAOUBO TNG UTTOKEIPEVIKAG AgloAOynong Ot N €TMIAEYPEVN EVOAAQKTIKA (TO KATAOTNUA)
avTaTrokpiveTal i EeTrepvdel TIg TTpoadokieg. O Westbrook (1981), udAioTa, uttooTnpeicel OT
n IKavotroinon TTeAATN amo éva KATAOTNMA, TTPETTEI VO EEETACTEI WG TO ATTOTEAEOUA MIAG
agIoAOYNONG TOU OUVOAOU TWV EPTTEIPILIV TTOU CUVOEOVTAI UE TO AIQVEUTTOPO. ZUPTTEPQIVEI
OTI N IKavoTToinon atd 1o AIavEUTTOPO TTEPIAAUBAVEL TIG AVTIAAWEIG TOU KATAVAAWTHA yIa Ta
XOPOAKTNPIOTIKA TOU KATOOTAMATOG GAAG KAl TIG UTTOKEIMEVIKEG TOU A&IOAOYAOCEIS yia TA

TTPOIOVTA TTOU TTPONNBEUTNKE aTTd auTd TO KATACTNUA.

H kavotroinon Tou TTeAATN aTTOTEAEN pIa aTT TIG «DOPEG TTOU £XOUV TTIO EUPEWG £PEUVNOED
Kal uioBeTnBei oto marketing» (Peterson and Wilson, 1992) kai n emdiwéA Tng Bewpeital
£Vag onPavTIKOG OTOXOG YIA TIG ETTIXEIPACEIS. € HIa €pguva 700 avwTaTwy OIEUBUVTIKWV
oTeAEXWY, TO 64% eTTECAPOVE TNV IKAVOTIOINON TOU TIEAATN WG TNV TIPWTN TOUG
TpoTEPaIOTNTA. To uTtOAoITTO 36% eTTecrjuave OTI ATAV I OTTO TIG TIPWTEG TOU

TTpoTEPAIOTNTES (Shoultz, 1989).

2TOV TOMEQ TWV UTTNPEECIWV, ETTITEUEN TNG IKAvVOTTOINONG Tou TIEAATn  Bewpeital
TTPWTAPXIKOG OTOXOG TWV TTEPICOOTEPWYV ETAIPEIWV UTTNPECIWY. AANG Kal yevIKOTEPA, N
IKavoTroinon TTeAdTn Bewpeital wg évag CwTIKOG OeikTng atmmodoong, Oxl POvo yia TIg
eTAIPEIEG, ANAAG Kl IO TIG Blopnxavieg Kal TIG €BVIKEG oikovopieg (Anderson et. al, 1994). Q¢
aTroTéEAEONQ, EXEI BnNUIoupyNnBEi pia Blounxavia épeuvag IKAVOTTIOIiNONG Kal OUUBOUAEUTIKAG.
20pewva Pe dgdopéva Tou 1993, n UETA-ayOPOCTIKN €peuva «n otroia TrepIAapBdvel o€
peydAo Babud epyacia yia Tnv IKavoTroinon TTEAATN» avTIOTOIXOUOE OTO €va TPITO TWwV
£000WV TWV HEYOAUTEPWY €peuvNTIKWY eTaIpiwV Twv HITA (Wylie, 1993). MeTéTTeima
oedopéva (Higgins, 1997) emBepaiwyvouy Tnv Tdon, dgixvovTtag 0TI 0 apIBPOg TWV ETAIPEIWV
0l OTTOIEG TTaPRYYEINAV £PEUVEG IKavoTToinong 1o 1996 au&Abnkav katd 19% oTig HIMA kai

Kata 25% oTnv EupwTn.

25



3.2 H ikavotroinon o€ emitredo cuvaAAayrg Kal o€ aBpoIoTIKO eTTiTred0

2Upewva pe Toug Boulding et. al, (1993), ol afloAoynoeig TNG IKAVOTTOINONG TTOU KAVEI O
TEAATNG META AT KABe ouvoAAayrh MTTOpPOUV va gival HIa Kpion TIEPIOPICUEVN OTN
ouvaAAayn (transaction-specific judgment) (Bitner, 1990) | yia aBpoICTIK) YEVIKR Kpion
(cumulative global judgment), n otroia BacieTal o€ TTOAATIAEG ETTAYEG UE TNV ETAIPEIA ) TO
Tpoi6v (Cronin and Taylor, 1994).

ATO TNV OTITIKA Ywvia TG ouvaAlAayng, n IKavoTroinon TTeEAATN QVTIMETWTTICETAl WG N
EKTIMWPEVN YVWHPN MIAOG CUYKEKPIPEVNG ayopaaTIKAG TTeEpioTaons (Hunt, 1977; Oliver, 1980,
1993b). O1 gpeuvnTéG TNG CUMPTTEPIPOPAG OTO marketing €xouv avatTugel pia TTAoUaIa
BIBAIOYypa@ia €PEUVWIVTOG TOUG TTAPAYOVTEG KAl TIG ETTITTTWOEIG AUTOU TOU TUTTOU TNG

IKavOTTOiNoNG TTEAATN O€ aTOMIKO eTTiTredo (Yi, 1990).

H aBpoioTik IkavoTroinon TTeAATn €ival pia OAIKR €KTiMNon Paoci{OPEVN OTN OGUVOAIKN
QyopaOoTIKA Kal KATAvVOAWTIKN EUTTEIpIO PE €va ayaBo i pia uttnpeoia oTtn SIdpPKEIa TOU
xpovou (Fornell, 1992). Z1a TAQicia auTtrg TG ABPOIOTIKAS Bewpnong TNG IKAVOTTOINoNG
BpiokeTal kal n dnuioupyia Twyv €Bvikwy BeIKTWY IKavoTroinong. ‘Etal, n Zoundia, otnv
TPOCTIABEId TNG va KAvel T Blounxavia TG TT0  AVTAYWVIOTIKA Kal TTIEPICOOTEPO
TTPOCAVATOAIOUEVN OTAV ayopd, ATAV N TTPWTN XWea TTou KaBiEpwaoe évav €BVIKO deikTn
IKavoTroinong TteAdTn 10 1989 (Fornell, 1992). 'Eyive, dnAadr, n TpWTN XWPA TToU
ATTEKTNOE O€ ETTITTEDO ETTIXEIPNCEWV Kal BIOUNXAVIWV €va EVOPUOVIOUEVO €OVIKO Opyavo
METPNONG TNG IKAVOTTOINONG TTEAATN KAl TwV A&IOAOYATEWY TNG TTOIOTATAG TTPOIOVTWY Kal
UTTNPEECIWY, TO aTTOKaAOUNEVO «Zoundikd Bapopetpo Ikavotroinong lMeAdatn (Swedish
Customer Satisfaction Barometer (SCSB)» (Fornell, 1992). H apepikavikr ékdoan, n otroia
avaTrTuxinke atré 1o coundikd ouoTnua, €I0AXON To 1994 KAl OVOUAOTNKE «AUEPIKAVIKOG
Aciktng Ikavotroinong MeAatn (American Customer Satisfaction Index (ACSI)» (Fornell et
al., 1996).

3.3 NapayovTeg ETNPEACHOU TNG IKAVOTTOiNOoNG

H €peuva Tng IKavotroinong Tou TTeAATn €x€l €0TIdOEl OTN DIAPOPPWON BewpPNTIKWY

MOVTEAWV TNG ETTIOPAONG TWV aKOAOUBWY KUPIWG TTapayovTwWY OTO ETTITTEDO IKAVOTTOINONG
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TOU QyopaoTr: TTPoC0doKieg, dldyweuon TPoodoKIwyY, aTtrdédoon, cuvaiodbnua, 106TNTA,
emBupieg kal agia. O pOAOG TNG TTOIBTNTAG UTTNEETIWY KAl N oX€0n TNG KE TNV IKAvoTToinon
eCeTACETAI O€ ETTOPEVN TTAPAYPAPO.

3.3.1 lMpoodokieg

O pOAoG Twv TTPOCOOKIWY OTA ETTITEDA IKAVOTTOINONG AVTIMETWTTICETAI TTAPASOCIAKA HE
OUo TpoTTouG. O évag gival o pOAOG Twv TTPOCOOKIWY WG avapovr (anticipation), o o1Toiog
Kal ggeTadetal edw. O AAOG pOAOG TwV TTPOCDOKIWY WG ChUEIo avagopds (comparative
referents) e¢eTaleTal 0TA TTAQICIO TWV ETTIOPATEWYV TNG dIAYEUONG.

€ Ooxéon Je TIG TTPOCOOKIES, N OKEWN €ival OTI Ol TTPOCBOKIEG TOU KATAVOAWTR £XOUV HIa
dueon emmidpaon oTa emiTTeda IKavotroinong. AuTh n aueon €midpacn PpiokeTar oTnv
aTTouCia OTTOI0NCOATTIOTE EKTIMNONG, CUYKPIONG WE TTPAYUATIKA aTTOoTEAéOUATA 1 ETTITTEDA
ammoédoong Tou KivATpou (LaTour and Peat, 1979b; Oliver and DeSarbo, 1988). Oi
KatavoAwTéG Bewpeital 611 PdAAOV  TTpOoCapPOlovTal O KATTOIO ETTITTEQO  ATTOdOONG.
Alqpop@wvouv TIPOCOOKIEG CUPPWVEG PE QUTA Ta ETTiITTEdA ATTOdOONG KAl QUTEG Ol
TTPOCOOKIEG EEUTTNPETOUV WG BACN IO eKTIUNOEIG IKavoTToinong (Oliver, 1981, 1993a).

O1 KatavoAwTéG TTICTEUETAI OTI AQOMOIWVOUV Ta ETTITTEDA IKAVOTTIOINONG OTA ETTITTEdA
TTPOCOOKIWY, WOTE VO ATToPUYOUV TNV avTipaon, n otroia Ba TTPoEKUTITE OTav Ta £TTITTEDA
TTPOCOOKIWY KAl IKAVOTTOINGNG OUYKAiVouv. AUTO TO QAIVOUEVO QQOPOIWONG KATAANYEI O€
uwnAég/ xaunAég aglohoyroeig IKavoTToinong OTav Kal ol TTPoodOoKieS sival UWPNAEG/ XAUNAEG
(Oliver, 1997), evw Kal n TTAEIOYN@Ia TWV EUTTEIPIKWV EUPNUATWY UTTOOTNEICOUV Pia BETIKNA
oxéon YETagu TTpoadoKIwy Kal IkavoTtroinong (Swan and Trawick, 1981; Bearden and Teel,
1983).

3.3.2 Aiageuon TTPoodoKIWV

Mépa atrd TNV UTTOOTAPIEN TWY TTPOCBOKIWY WG AVAUOVA UTTAPXElI KAl UTTOOTAPIEN TwV
TTPOCOOKIWY WG onuegia avagopds. Evrayuévn oto mapddeiyua tng didyeuong, auTh n
OTITIKA TNG IKAVOTIOINONG E€ival KEVTPIKO ONUEI0 ava@opds OTIGC TTPWTEG E€PEUVEG TNG
IkavoTroinong (Oliver, 1980; Swan kal Trawick, 1981; Bearden and Teel, 1983; LaBarbera
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and Mazursky, 1983). Ze auTég TIG €pEUVEG BPIOKETAI N TTPWTN AVTIANWN TWV TTPOCOOKIWV

WG TO TTPOTUTTO PE BACH TO OTTOIO EKTIMWVTAI T ATTOTEAECUATA TNG ATTOS00NG.

Mo ouykekpipéva, o Oliver (1980) opiel TNV IKAVOTTOINON KAl K IKAVOTTOINGCT TOU TTEAATN
WG TIG YVWHES TOU KATAVAAWTA OXETIKA PE TNV ETMITUXIO fj TNV ATTOTUXIO MIAg £TaIpiag va
QVTOTTOKPIOEI OTIG TTPOCOOKIEG TOU, HE TIG TIPOODOKIEG TTOU £X0UV ETTIRERAIWOET va 0dnyouv
oTNV IKAVOTTOiNON Kal TIS TTPO0dOoKiEG TTou Ogv €xouv eIReBaiwBei va odnyolv O0Tn un
IKavoTroinon. To povtéAo Tng didweuong uttooTnEIgeTal Kal atrd Tnv €peuva Twv Oliver kal
DeSarbo (1988), o1 omoiol Bprikav OTI n OIAYeUCn TwV TTPOCOOKIWY ETTNEEAlEI TNV
IKAVOTTOINON 0€ €TTEVOUTIKEG aTToQacels. EmmpdoBeTa, o1 Oliver kai Swan (1989a) Bprkav

OTI N diIdYeuon TWV TTPOCBOKIWY ETTNPEACEI TNV IKAVOTTOINON OTNV Ayopd AUTOKIVITWV.

QoT600, N £peuva PEPIKEG QOPEG BE DEiXVEl axéon PMETAEU TNG SIAWEUONG TWV TTPOCOOKIWY
Kal TNG IKavoTroinong. ‘ETol, cupgwva pe Tnv €pguva Twv Churchill kal Surprenant (1982)
oute n dlIdWeucn oUTe ol TTPOCDOKIEG £XOUV KATTOIO ETTIOPACN OTNV IKAVOTIOINON TTEAATN
oTa dlapkn TTpoiévTa. ETriong, o Bardeau (1985) BprAke 0TI n didyweuon dev eTTNPEACEl TNV
IKOVOTTOINON, €vw GAAeG épeuveg Oeixvouv  OTI KATTOIO GANO TTPOTUTTO EETTEPVAEl TIG
Tpocdokieg (Cadotte et al., 1987; Tse and Wilton, 1988). MdAioTa, o1 Cadotte et al. (1987)
TTPoadiopicav To TTPORANKA 6T TO TTaPAdElyua TNG dIdWeuong TTEPIOPICEl TNV IKAVOTTOINON
OTO va €ival EEapTwuevn PoOvo atd 1o utto e¢étaon eTTwvupo TTpoidv (brand) (dnAadh, 1o

ETTWVUNO TTPOIOV OXETIKA UE TO OTTOIO SIANOPPWVOVTAI Ol TIPOCOOKIEG).

TENOG, pIa EENIEN OTA TTACICIO TwWV POVTEAWY IKAVOTTOINONG TTou Bacifovtal ot didyweuon
ATav Ot BPEOBNKE TO QAIVOUEVO TNG N AVOAOYIKNG ETTIOPACNG TWV APVNTIKWY TTANPOPOPIWV
(Mizerski, 1982) kai yia 10 PovTéAd autd n €peuva Oegixvel OTI PIa Povada apvnTIKAG
Oldyeuong €xel TTOAU peyaAlTepn €TTidpACN OTN KN IKAVOTIOINON atrd OTl £XEl MIA PJovAada
BeTIKNG didweuong otnv IKavotroinon (Anderson and Sullivan, 1993; DeSarbo et al., 1994).

3.3.3 Amédoon

EmmAéov TG amoédoong wg PEPOG TNG dIdweuong, N atrdédoon POVTEAOTIOIEITAI KAl WG
dueoa emnpedfouca Tnv Ikavotroinon (Churchill and Surprenant, 1982; Oliver and
DeSarbo, 1988; Tse and Wilton, 1988; Halstead et al., 1994). E¢stdlovTag Tnv ammodoon
WG &eXWPIOTO TTPORAETITIKG TTapdyovTa TNG IKAVOTTOINONG, aKoAouBeital n €vvoia Tou
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“value-percept diversity”, dnAadr ol TTeAATEG gival MOavd va gival TTI0 IKAVOTTOINPEVOI JE TO
TTPOCPEPOUEVO TTPOIGV 600 N dUVATOTNTA TOU TTPOCQPEPOUEVOU TTPOIOVTOG VA TTAPEXE!
OTOUG TTEAATEG QUTO TTOU €XOUV avdaykn, BéAouv i emBuuolv auédvel o oxéon WE TO
ouvarnTopevo KooTtog (Johnson, 1998). Auth n BeTik oxéon MPeTagU amdédoong Kai
EMMITTEDWY IKAVOTTOINONG avagEpEeTal Kal atmd Toug Bolton kai Drew (1991), evw o Swan
(1988) Bprke 611 N ammdédoon €mTNEEAEl OXI HOVO TIG KPIOEIS IKAVOTIOiNGNG aAAG Kal TIG
TPoBEéoelg Tou KatavaAwTthl va ayopdoel ¢avd. AnAadr, Pprke OTI n IKAvOTIOINoNn
TTPoRAETTOTAV ATTO TNV ATTGd00N KAl OTI O TTPOBECEIG ETTAVETTIOKEWNG TTPORBAETTOVTAV OTTO

TNV IKAVOTTOINON KAl TV atTrédoon.

3.3.4 ZXzuvaioBnua (affect)

H mBavétnta 611 n IkKavotroinon dgv eival pévo yvwoTiK aAA& treplhauBdvel Kal €va
ouvaloOnuaTikG cuoTaTiKO €xEl €TTIONG BPEBEI OTO ETTIKEVTPO TNG EPEUVNTIKNG TTPooOXNG. O
Westbrook (1980) ciofiyaye Tnv €vvola OTI N IKAVOTTOINon Tou TTEAATn TTEPIAAPBAVEI
YVWOTIKEG KAl ouvaIoOnuaTikEG TTAEUPES TTPIV TNV ayopd, KaTd Tn dIApKEIa TNG ayopdgs Kal
META TNV ayopd ayaBwv kai uttnpeciwy. Epeuveg (Westbrook, 1987; Westbrook and
Oliver, 1991; Mano and Oliver, 1993) ¢nyouv Tn &IGCTACN TOU CuvVAICONUATIOUOU Kal
e¢eTadouv T0 pOAO TOU cuvaicOnuaTiopgou OTIG agloAoyriocl§ IKavoTroinong. Bpiokouv OT11 0
ouvaloOnuaTiouog ival dIodIACTATOG WE TO CUVOAIKO ouvaioBnuaTioud va €xel eTTidpacn
oTa emiTTeda IKAVOTTOINONG TTAVW Kal TTEPA aTTd TIG KAAOOIKEG ETTIOPATEIG TNG TTPOCDOKIOG-
Oldyeuong. Autég o1 emdpdoelg ouxvd culnTtouvtal OTa TTAQICIO CuvaIoONUaTIKWVY
pnxaviopwyv. AnAadll Ta ouvalcOiuaTta TToOU  TTPOKUTITOUV  KaTd Tn  OIAPKEId  TNG
KatavaAwaong TTPOTEIVETAI OTI A@rvouv ouvaioBnuaTiké ixvn aTn Yvhiun, ixvn Ta otroia gival
O1aBéoIua OTOUG  KATAVOAWTEG  yIia  TTIPOCRACn KAl EVOWMATWON OTIG  EKTIUACEIG
IKavoTroinong Toug (Westbrook and Oliver, 1991).

Mia deUTepn €€ilynon oTnpifduevn oTn Bewpia “attribution” kal ouykekpiyéva otn PATPA
“locus-stability-controllability” Tou Weiner (1986) utmooTtnpifel 611 0 ocuvaloOnuaTionog
pTTOpEl Va gival egapTwuevog atd TIg 1010TNTeG (attributes) (Oliver and DeSarbo, 1988;
Oliver, 1993a). Or1 1816TNTEG (attributions) pTTOPOUV va  TIPOKAAECOUV CUYKEKPIWEVQ
ouvaIoOANaTa €CAPTWHEVA OTTO TO AV TO QTTOTEAEOUA TNG EPTIEIPIOG TNG KATAVAAWONG

XOPAKTNEICETAlI ATTO ETTITUXIO A QTTOTUXIO KOI CUVETTWG TO OUVAIOBNUA TTaPOUCIAZETal WG
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éva GA\o ouoTaTIKO TNG META-AYOPACTIKAG €KPPAONG, TO OTTOI0 TPOYODdOTEI OETIKA TIG
QgIOAOYNOEIG TNG IKAVOTTOINONG.

AUTEG Ol Bewpieg UTTOVOOUV pIa BETIKN OXEON PETAEU CUVAIOBNAUATOG KAl IKAVOTTOINONG Kal
Mia cuoxETion PETAEU Twv dUO QUTWY TTAPAYOVTWY gival eUPEWS UTTOOTNPICOMEVN ATTO TN

BiBAloypagia (Szymanski and Henard, 2001).

3.3.5 loétnta (equity)

EmmAéov Twv TTpoodokiwy, TG dIdyeuong, TG Aatmmodoong Kal Tou ouvaioBriuartog, n
IKavoTroinon €xel BewpnBei Kal WG APeco ammoTéAeapa TnG 106TNTAG. lodTnTa €ival n
aglohoynon Tng TIMIOTNTAG (fairness), Tng opB6TnTag (rightness), Tng aglioouvng
(deservingness) 1Tou KAvOUV Ol KOTAVOAWTEG O OXEOT YE AQUTO TO OTTOIO BEXOVTAI O GANOI
katavaAwTég (Oliver, 1997). Me pBdon 1n Beswpia TG katavepnuévng (distributive)
dIkaloouvng (Ta dtopa TTPoadoKOoUV va AdBouv T dikaloUvTal BAcH QUTWY TTOU TTAPEXOUV
(Oliver and Swan, 1989a, 1989b; Oliver, 1993a)) kai TG S1adPaCTIKNG (interactional)
dIKaloouvnG (TO OXETIKO TPOTTO HE TOV OTTOI0 O KATAVOAWTAG QVTIMETWTTICETAI OE OPOUG
ogpaopou, suyévelag kKal aglotrpéeias (Clemmer, 1988)), ol KaTavaAwTEéG TTApouaidgovTal
va egival kavoTroinuévol (BeTikr aviodtnTa), 0Tav 0 AOYOG 100TNTAG TOUG gival OXETIKA
MEYOAUTEPOG ATTO TO AOYO TTOU TTETUXAIVEI TO OUYKPIOIUO ATOMO ]l opdda. (Goodwin and
Ross, 1992; Oliver, 1997).

O1 Szymanski kai Henard (2001) o€ pia av@Auon Twv eupnudtwy GAwv gpsuvwv (meta-
analysis) OXeTIKA PE TNV IKAVOTTOINON Tou TTEAATN avagépouv 6Tl N 1I00TNTA Kal N diIdyeuon

TTPOCOOKIWY EiVal KATA HECO OPO IOXUPA CUVOEDEUEVA E TNV IKAVOTTOINGN TTEAATN.

3.3.6 EmiBupigg

O1 Spreng et al. (1996) utrooTtnpi¢ouv 0TI 0 BABUGS GTOV OTTOIO £va TTPOIOV 1 YIA UTTNPETIa
EKTTANPWVOUV TIG E€TTIOUMIEG €VOG TTPOCWTTOU TTAICOUV oNUAVTIKO POAo oTn dlIaudPPWaon
TWV ouvaloOnudTwy IKavoTroinong Tou, OTTWG €XEl avayvwploTel Kal atmd dAoug oTn
BiBAloypagia Tng Ikavotroinong (Westbrook and Reilly, 1983; Olshavsky and Spreng,
1989). H amotuxia e&€taong tou PaBuou oTov oOToi0 £va TTIPOIGV i MIA UTINPETia
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EKTTANPWVEI TIG £TTIOUNIEG €vOG TTPOCWTIOU £XEl 0ONYHOEl O AOYIKEG QvTIQATEIG, OTTWG N
TTPORAEWN OTI €vag KATAVOAWTAG O OTToioG avapével Kal AauBavel xapnAn amoédoon Oa
gival kal IkavoTroinuévog (LaTour and Peat, 1979a).

3.3.7 Aéia

‘Exel ammd kaipd avayvwplioTei 6T N IKavoTroinon Tou TTeAdTn Bacifetal otnv adia (Kotler
and Levy, 1969), 6tmou n agia utropei va BewpnBei wg 0 Adyog TG avTIAauBavopevng
TTOIOTNTAG WG TTPOG TNV dEXOMEVN TIUA 1 TO OPENOG O OXEON ME TO UQPIOTANEVO KOOTOG
(Zeithaml, 1988; Dodds et al., 1991).

Katd Toug Fornell et al.,, (1996) «To TIPWTO OATTOPACICTIKO OTOIXEID TNG OUVOAIKAG
IKaVOTTOiNONG TTEAATN €ival N avTIAaUBAvOuEVn TTOIOTNTA, EVW TO BEUTEPO ATTOPACIOTIKO
oToIXEi0 TNG OUVOAIKAG IKavoTroinong TreAdtn eival n avrihauBavopevn agia..». O
Athanassopoulos (2000) utrooTtnpiCel 0TI «H IkavoTtroinon Tou TTEAATN avayvwpidetal OT
OXeTiCeTal TTOAU e TNV ‘agia’ Kal ... BaoieTal, OepueANwdWG, oTNV avAaueitn Twy atmodooewy

TTOIOTNTAG UTTNPECIWY PE AAAEG ATTOBOCEIC OTTWG N TIUA....».

YTtrootnpietal 0TI N agia €xel Aueon £midpacn aTo TTOCO IKAVOTTOINUEVOI Eival Ol TTEAATEG [E
évav TrpounBeutn (Anderson et al., 1994) kai 6T n IKavoTroinon egapTdrtal amd Tnv agia
(Ravald and Groénroos, 1996). MdaAhioTta, n épeuva Ocixvel OTI oI TTEAATEG Ol OTTOIOI
avTiAauBdavovTal Ot d€xovTal “value for money” gival TTEPICOOTEPO IKAVOTTOINKEVOI OTTO
TOUg TTEAATEG oI oTroiol dev avTiAauBdavovTal 6T déxovTal “value for money” (Zeithaml,
1988).

3.4 TMo1dTNnTa UTTNPECIWYV KAl IKAVOTToinon TTeAATN

2TV avookoTinon Tng PBIBAIoypagiag TTou €TTIXEIPOUPE QVTAOUUE OTOIXEIQ KAl a1Td TN
BiBAloypagia Tou marketing uTTNEECIWY O OXEON PE TNV TTOIOTATA TWV UTTNPECIWY, KABWG
OTO ONUEPIVO AVTAYWVIOTIKO TTEPIBAAAOV AIQVIKWY TTWAACEWY, N TTOPOXH UTTNPECIWV
uwnAou emmrédou @EpeTal wg N Bacikr oTpatnyikh Alavikig mwAnong (Hummel and Savit,
1988; Reichheld and Sasser, 1990). Etiong, ave¢dptnta amd 1o €av TTWAOUVTAI QUOIKA
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ayaBd ) uTtnpeoieg, ol ayopég oTo Internet uTmopouv va XApoKTNPIOTOUV WG KATAVAAWON
utnpeeoiwy (Gronroos et al., 2000).

Mo CUYKEKPIPEVA, WG TTPOG TIG EVVOIEG TNG TTOIOTNTAG TWV UTTNPECIWY KAl TNG IKAVOTToiNong
TOU TTEAATN UTTAPXEI MIO OXETIKA OPOPWVIa PJETALU TWV gpeuvnTwv Tou marketing OTI AuTEG
o1 dUo €évvoleg cival EeXxwpIoTéG (ONAadr HovadikéS) doWEG, Ol OTToiEG DIaUOPPWVOUV WId
otevh oxéon (Cronin and Taylor, 1992; Oliver, 1993b; Bitner and Hubbert, 1994) kai
MoipdadovTtal TTOAAG Koivd xapaktnpioTika (Bitner, 1990; Boulding et al., 1993). Z& auTd 10
TTAQiolo KdTrolol utrooTnpifouv OTI TOCO N TTOIOTNTA UTTNPECIWY OCO KAl N IKAVOTTIoinon
«yivovtal KoAUTepa avTIANTITEG WG PovadikéG OOuEG, ol oTroieg O Ba TTpéTTel va
QVTIMETWTTICOVTAI WG 1000UVOUEG O MOVTEAA AAWNG ATTOQACEWV TWV KATAVOAWTWV»
(Taylor and Baker, 1994).

Evw n ikavoTtroinon eival éva ouvaiodnua rj yia otdon Tou TTEAATN TTPOG JIA UTTNPETIA PETA
TN XPnon Tng, N TTOIOTNTA UTTNPECIWY Eival «n OUVOAIKA €vTUTTWON TOU TTEAATN YIa TN
OXETIKA KATWTEPOTNTA/ UTTEPOXN] TOU OpyaviopoU Kal Twv UTTPECIWY Tou» (Bitner and
Hubbert, 1994).

ATTod¢igeic o1 oTroieg TTpooBEéTouV UTTOOTAPIEN OTn dIAKPIoN METAEU TNG TTOIOTNTAG
UTTNPEECIWY KAl TNG IKAVOTTOINONG KATAVOAWTA TTapéxovTal atrd Toug Rust kal Oliver (1994),
o1 otroiol Baci¢ouevol otov Oliver (1993b), avayvwpifouv évav aplBud atmd onueia KAEIDIA
TTOU EEXWpPICouV TNV TTOIOTNTA UTTNPECIWY ATTO TNV IKAVOTTOINON TOU KATAVOAWTH:

o Or dlacTtdoeig TTou atmoteAolv Tn BAon Twv Kpiocwv TTo16TNTAG €ival AoV
OUYKEKPIYEVEG, EVW N IKAVOTTOINON WTTOPEi va TTPOKUWEl OTTO OTTOIAdATTOTE
didoTaon (avegdpTnTa OTTO TO AV OXETICETAI E TNV TTOIOTNTA).

o Or Tpoodokieg yia TV TToIdTNTa Bacifovtal o€ 1I0avIKA 1 avTIAAWYEIS UTTEPOXNG,
EVW €vag PEYAAOG aplBuog atrd BEuarta un TToidTnTag PTTopouv va Bonérnoouv
N d1au6pPwWon agloAoyrnoewy IKavoTroinong (Tr.X. avAaykeg, 106TNTA, AVTIAAYEIG
yla «TigoTnTa (fairness)»).

o O avTIAfyelg TToI0TATAG eV aTTAITOUV EMTTEIPI PE TNV UTTNPETIa A PE Tov
TTAPOXEQ UTTNPECIWV EVW Ol AEIOAOYAOEIS IKAVOTTOINONG TO ATTAITOUV.

o H tmoiétnTa moTeleTal OTI £XEl AlyOTEPOUG TTPOCDIOPICTIKOUG TTAPAYOVTEG ATTO

TNV IKAvOTTOIiNON.
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ETriong, evw n Ikavotroinon TTeEAATN £XEI avayvwpIoTEl va OXETICETAI EvTOova PE TNV agia Kal
KOATA CUVETTEIQ JE TNV TIMA, N TTOIOTNTA TWV UTTNPECIWY OE Bewpeital yevikd va e¢apTaTal

atd v iy (Anderson et al., 1994).

QoT1600, TTAPOAO TTOU 01 XWPOI TNG TTOIOTNTAG Kal TNG IKavoTroinong ouykAivouv (Oliver,
1993b), ammd yia avackotrnon TnG BIBAIoypa®iag TTPOKUTITEI OTI N KATAVONON TNG oX€0ng
METOEU TWV KPICEWV IKAVOTTOINONG TOU TTEAATN KAl TWV AVTIAWEWY TTOIOTNTAG UTTNPECIWYV
Tapauével Eva TTpoPAnuaTiké Bépa (Taylor and Baker, 1994). Mia epeuvnTikr] poR
UTTOOTAPIEE OTI Ol AEIOAOYNOEIG TNG IKAVOTTOINONG TOU TTEAATN €ival Ol AITIWOEIG TTAPAYOVTEG
TWV aglohoyfoswv Tng TToidtTnTag utnpeoiwy (Oliver, 1981; Parasuraman et al., 1988;
Bitner, 1990; Bolton and Drew, 1991), evw GAAoI avéepav OTI €ival n TTOIOTNTA UTTNPEETIWV
n ofroia eugavideTal va gival o aImwdng Trapdyovtag Tng Ikavotroinong meAdTn (Churchill
and Suprenant, 1982; Oliver and DeSarbo, 1988; Woodside et al., 1989; Cronin and
Taylor, 1992; Fornell, 1992; Anderson and Sullivan, 1993; Oliver, 1993a; Taylor and
Baker, 1994).

3.5 ZUVETTEIEG TNG IKAVOTTOIiNO NG

NIYEG €PEUVEG €XOUV EPEUVAOEI TIC CUVETTEIEG TNG IKAVOTTOINGNG KAl AiYEG GUVETTEIEG £XOUV
eceTaoTEl 08 QUTEG TIG €peuves (Szymanski and Henard, 2001). AUTEG Ol CUVETTEIEG gival N
CUUTTEPIPOPA TTAPATIOVWY, N ATTO OTOPA O€ oTONA etmKovwyvia (Word-Of-Mouth) kaBuwg

Kal ol TTPOBETEIG ETTAVAYOPAG KAI N OXETIKA £vvOIa TNG TTIOTOTATAG.

3.5.1 NMapdatrova

H ouptrepipopd Trapatovwy  gival €va  avTikeievo evdlagépoviog oTo  marketing
(Andreasen, 1988). H 1A0On TOU KATAVOAWTA VO TIOPATIOVIETAI OTOUG TTWANTEG EXEl
oudntnBei otn PBIBAIOYpaia w¢ évag PNXAVIOPOG SIaBECIUOG OTOUG KATAVOAWTEG Yia va
QTTOKOAUTITOUV TN YVWOTIKA avTigaon (dissonance) 0tav n KAaTtavaAwTIKY UTTEIpia dev gival
IkavoTroinTik] (Oliver, 1987). Ta tapdtmova cudnTouvTal Kal WG €vag PNXAVIOPOG YIa
éK@paon Buuou Kal atmoyonTeuong KaBwg Kal évag unxaviopdg yia emavopbwaon o€
ATTOTUXNMEVEG KATAVOAWTIKEG euTTEIpieg (Nyer, 1999). MNMapdAo TToU o1 KATAVAAWTEG EXOUV
TNV €MAOYN va QUYoOUV Il va TTOPAWEIVOUV TTIOTOI UTTPOCTA O€ HIa ATTOYONTEUTIKE EUTTEIPIO

(Day, 1984; Andreasen, 1988), n peyoAuTepn atroyoriTeucon Tapadociakd Bewpeital OT
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TIPOKOAEI TTapdaTTova, €18IKA OTav To TTIPOPRANUa TTou odnyei oTnv artroyorTeuan Eivai
ooBapo, o Babudg NG e€wTePIKAG aTTdd00NG TNG EUBUVNG €ival yia Tov AlavOTTWANTA 1 ToV
KaTtaokeuaoTh, i otav n mlavotnta emavopbwong eival uwnAn (Richins, 1983; Folkes,
1984; Ursic, 1985). TéTola CUUTTEPIPOPA, €TTIONG, CUVOEETAI PE Eva TTARBOG TTapayovTwy,
TEPINANPBAVOUEVWV TNG TTPOCWTTIKOTNTAG Tou KatavaAwTh (Richins, 1982), Tng onuoaoiag
TOU KOTAVOAWTIKOU yeyovoTog (Day, 1984), Twv emmippowv Tou TrepIBaAAovTog (Singh and
Wilkes, 1991) kai Tng onuaciag Tou TTpoiovTog (Richins, 1985).

3.5.2 Amoé otépa og otépa emikoivwvia (Word-Of-Mouth)

H amdé otéua og oTOUa ETTIKOIVWVIA, N SIATTPOCWTTIKY ETTIKOIVWVIO OTNV OTToia KavEévag
atrd TOug CUMMETEXOVTEG Ogv gival TNy marketing, €xel epeuvnOei TOOO WG €I0POA OTN
Muwn amo@doswyv Tou KatavaAwTtr (Feick and Price, 1987), 600 Kal wWg €KPOr TG
ayopaaTikig diadikaoiag (Holmes and Lett, 1977; Richins, 1983).

2Upewva pe Tov Yi (1990), n IkavoTtroinon TreAATn avapEéVETAl va gival €vag onUAvTIKOG
TTPOCOIOPIOTIKOG TTAPAYOVTAG TNG ATTO OTOUO O OTOPA eTTIKOIVWYViag. O Westbrook (1987)
TTpoTEIVEl OTI N IKAVOTTOINON €XEl TN PEYOAUTEPN ETTIPPON TNG OTNV aTTd OTOUA O OTOUA

ETTIKOIVWVIQ OTN CUVAICONPATIK TTAPA OTN YVWOTIKA TG KATAoTAOT).

2€ Oox€0n Pe TN BETIKA aTTO OTOUA O OTOPA ETTIKOIVWVIA, OI IKavoTToinuévol TTEAATES gival
mOavo va TTouv o€ AAAOUG YIa TIG BETIKEG TOUG EUTTEIPIEG KAI £€TO1 VA EUTTAAKOUV O€ BETIKN
atTd oTOPA 0€ OTOMA emmKoIVwvia (kai diagripion) (Richens, 1983). O1 Valle kai Wallendorf
(1977) utroaTnpifouv 0TI, EVW OI IKAVOTTOINKEVOI TTEAATEG €ival atTiBavo va avagEépouy TIg
EUTTEIPIEG TOUG OTOUG Managers Twv KATaoTNPAaTwy, gival moavo va PIAoouv o€ QiAoug

yIQ TIG BETIKEG TOUG EPTTEIPIEG.

ATO TNV GAAN TO QAIVOPEVO TNG APVNTIKAG atmd OTOPO O€ OTOUA ETTIKOIVWVIOG €ival
IDlaiTEpa MOAVO 6TV N ATTOTUXIO TOU TTPOIGVTOG N TNG UTTNPETiag eival ooPBapn A oTav o
ATTOYONTEUPEVOG  KATOVOAWTAG  XApakTnEifeTal atmmd  uwnAd  emmimeda  KOIVWVIKAG
opaotnpiotnTag (Richins, 1983; Folkes, 1984). H apvnTik amd oOTOMO O OTOPA
ETTIKOIVWVIA TTPOCPEPEI OTOUG KATAVOAWTEG Eva UNXAVIOWO atreAeuBEépwaong TG vraong,
EKOIKOUPEVOI TO QOPEA ME TO VA EVAUEPWVOUV GANOUG VYIA OTTOYONTEUTIKEG ETTAPEG,
ETTAVOKTWVTAG TOV EAeyXO MIag oduvnpng KatdoTtaong, Kepdifovriag Tn CUMPTTABEIa Twv
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GAAWV Kal PJETOPEPOVTAG OTOUG GAAOUG TNV 16£A OTI O KATAVOAWTAG €XEl uWnAd oTavTap
(Nyer, 1999). Asdopéva avagepoueva ato Toug Diener kail Greyser (1978) utrodeikviouv
OTI TO 34% TWV [N IKAVOTTOINUEVWY KATAVAAWTWY aTTO £Va TTPOIOV TTPOCWTTIKNG OPOVTIOAG
MiAnoav og AAoug oxeTIK& e TN N IKavoTtroinon Ttoug. ANol gpeuvnTég (Richins, 1983;
Scaglione, 1988; Singh, 1988) utrooTnpiouv 6T 0TAV OI KATAVOAWTES avTIAauBdvovTal OT
éxouv 0exBei xaunA toIdTNTa ammddoong UTINPECIWY gival TBave va gUTTAAKOUV O€
apvnTik a1rd oTOua O OTOMA ETTIKOIVWVIO, VW N apvnTiKrp amd oTépa o€ OTOUO

ETTIKOIVWVia €xel BpeBei OTI pelwveTal aTTd TRV IKavoTroinon (Bearden and Teel, 1983).

H kavotroinon, HAANIOTA, JTTOPET VA PEIWOEI TOV «OYKO» TNG apVNTIKAG ATTé OTOPA O€ OTOUA
ETMIKOIVWViag, Oedopévou OTI N apvnTIKA atmd OTOUO 0€ OTOUA ETTIKOIVWVIa @BAvel o€
dImAdoioug avBpwtroug amd o1 Tn BTk (Technical Assistance Research Programs,
1986). YTrapxel, €1miong, KATTOIO €UTTEIPIKA aTTOdIEN OTI N APVNTIKK ATTO OTOPA O OTOPA
ETTIKOIVWVIa €xel HEYaAUTEPN €TTIOpaon atrd Tig BeTIkKEG cuoTdoelg (Mizerski, 1982; Richins,
1983, 1984).

O1 guTTEIpIKEG ATTODEIEEIC OXETIKA ME TO €UPOG TNG APVNTIKAG aTd OTOMA O€ OTOUA
ETTIKOIVWVIOG, 0€ ox€an We T BeTIKA, gival pdAAov pelkTES (Yi, 1990). Mia €pguva Bprke OTl
n apvnTIKA amd OTOPA O OTOPO ETTIKOIVWVIa €ival TTio TMBavo va cuufei atrd Tn BeTIKN
(Technical Assistance Research Programs, 1981). Qotéco, ol Holmes kai Lett (1977)
Bprikav OTI Ol IKAVOTTOINUEVOI KATAVOAWTEG CUMMETEXOUV O€ ETTIKOIVWVIO aTTO OTOMA O€
oTOua 0€ PeyaAUTEPO BaBud aTtrd Toug Un IKavoTroinuévoug katavaAwTég. H Richins (1984)
uttooTnpilel 0TI 0 PABUOG TNG APVNTIKAG O€ OXEon e TN BeTikA ammd oTOPA 0€ OTOMA
ETTIKOIVWVIa €CapTaTal aTrd TN OECUEUON TOU KATAVOAWTA WE TO TTPOIOV (N apvnTiKh atrd

OTOUA O€ OTOPA ETTIKOIVWVIO AUEAVEI UE TN HEYOAUTEPN DETUEUO E TO TTPOIGV).

3.5.3 EtmravaAapBavOopeveg ayopég Kal TTICTOTNTA

H kKavoTroinon 1TeAdTn avayvwpideTal eUpEws wg Jia eTTIPEON KAEIDI 0T dlIapopewaon TnG
MeAOVTIKWY TTpoBécswv ayopds Twv TreAaTtwy (Taylor and Baker, 1994). Mia eupegiag
KAINOKOG €peuva OTA TTAPATIOVA TWV KATAVOAWTWY BPAKE OTI éva PEYAAO TTOOOCTO [N
IKavoTroINuévwy TTeAaTwyv (30-90%) de okotrelsl va Eavayopdoel TO ETTWVUNO TTPOIGV
(brand) (Technical Assistance Research Programs, 1979). O Oliver (1980) Bprke 611 TO
uwnAo etTiredo IKAvoTToinoNG KATAVOAWTA augdvel Tn BeTIKA TTPodIdBean TNG oTAONG TTPOG
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TO €MWVUO TTpoidv (brand), n otoia pe Tn o€Ipd TG aUEAvel TNV TTPOBEon eTTavayopdg
TOU ETTWVUMOU TIPOIOVTOG. H XpovoAoyikni épeuva Twv LaBarbera kar Mazursky (1983)
TIPOCPEPEI UTTOOTAPIEN YIa TO POAO TNG IKAVOTTOINONG OTOV ETTNPEACHO TwV TIPOBECEWY
ayopdg Kal oTNV ayopaCTIKI) CUUTTEPIPOPA YIa TTEVTE KATNyopieg TTpoiovTwy. QoTdéo0, oTNV
£€pEUVA QUTH, N onUaAacia TNG IKAVOTIOINONG OTNV TTIPOPRAEWN TNG CUUTTEPIPOPAS ETTAVAYOPAG
MEIWVETAI JE TRV aUgNON TNG TNIOTOTNTAG OTO £TTWVUPO TTPoidv (brand). Or Oliver kal Swan
(1989a) PBpnkav pia TTOAU IO0XUPR ETMPPEON TNG IKAVOTTOINONG TTEAATN OTIC TTPOBETEIg
eTavayopds QUTOKIVATWY, €vw Kal ol Halstead kai Page (1992) Bprikav o1 ol
IKOVOTTOINMEVOL  TTEAATEG €XOUV  UWNAOTEPEG TTPOBETEIC  €TTAVAYOPAS OTTO  TOUG [N

IKAVOTTOINUEVOUG TTEAATEG.

¢ oxéon e TIG uttnpeoieg, ol Bearden kai Teel (1983) Bprkav OT yia TOug TTEAATEG
UTTNPEECIWY QUTOKIVITOU, N IKAVOTTOINon €TNPEACE! TIC TTPOBECEIG ETTAVETTIOKEWNS £UUEDQ,
pecoAaBoupevn ammd otdaoelg. O Woodside et al. (1989) BpAkav 6T oI acBeveig
VOOOKOEIWV avépepav TTPoBECEI va TTAvE OTO 10 VOOOKOWEIO (OTNV TTEPITITWON TTOU
XPEIAOTED) €Av ATAV IKAVOTTOINUEVOI WE TN @povTida TTou dExTnKav ekei. O Bitner (1990),
€TTiong, PPNAKE OTI N IKAVOTTOINON TNG £TTAPNAS ME €va TASIDIWTIKO TTPAKTOPEIO oUVOEETAI
BeTIKA pE TIG TTPOBECEIC ayopds. Z€ HIa £PEUVA OTIG KATAVOAWTIKEG QVTIAAWEIS TwvV
uTnPEeoIwV Tpatrefwy, fast food kar GAAwv utTnEEaIwy, ol Cronin kal Taylor (1992) Bprikav
OTI N IKAVOTTOINON TTEAATN ETTNPEACEI IOXUPA TIG TTPOBETEIG ETTAVETTIOKEWNCG.

QoT1600, N CUUTIEPIPOPA ETTAVOAAUBAVOUEVWY ayopwy OgV TAUTICETAI ATTOPAITNTA PE TNV
€vvola TNG TMOTOTNTAG. 2UN@wva pe TN O\Awon Tou Day (1969) utrdpyel dlagopd PETALU
«OKOTTING» (intentional) ToTéTATAG Kal «vOBaG» (Spurious) OoTOTNTAG N OTToIa OXETICETAI
ME TN CUVETT €TTavVAyopa evOg €TTwvUPouU TTpoidvTog (brand). O Oliver (1999) 6pioce Ta
BepéNia TG TMOTOTNTOS WG «Mdia PBaBid TmoTeuduevn déopeuon va &avayopdoel A va
EavaTtrpoTINoEl éva TTPOTIMWUEVO TTPOIOV/ uTinpecia oTabepd oTo péANOV, WOTE va
TIPOKaAEéCEl eTTaVOAQUBavOopevn ayopd Tou idlou brand A Tou idlou brand-set mapd TIg
TTEPICTACIOKEG ETTIPPOEG KAl TIG TTPOCTIA0EIEC marketing, ol oTToieg éxouv Tn duvaToéTnTa Va
TTPOKAAEOOUV ANy CUNTTEPIPOPAG». EiTTe, €1TioNng, 0TI 0 MOTOG TTEAATNG Ba «KUVNYNOEI»
TO TTPOIOV aTtTévavTl o€ KABe duokoAia Kal pe K&Be K6oTOG. O idIog TuyypaPEag TTPOTEIVEI,
TPEIC QAOCEIG IKAVOTTOINONG —TN YVWOTIKA, TN OuvaioBNUATIKA KAl TNV «oUPQUTA»
(conative)- oI OTIOiEG KOPUQWVOVTAl WE TNV TIOTOTNTA dpdong (ME TNV évvola TG
emavoAapBavéuevng xpnong) (Oliver, 1997). Ytrootnpilel PAAIOTA, TOv OUVOECUO HETA-
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AYyopaOTIKAG IKAVOTTOINONG Kal TTIOTOTNTAG OTn BAon Twv ETMIXEIPNPATWY TNG OUVETTEIOG
OTAoEWV-CUuTIEPIPOPAS (Oliver, 1997).

ANAN epyaoia avagépel OTI QuTh N OXEON IKAVOTTOINONG TIOTOTNTAG eV €ival OUVETTAG
METAEU TWV Blopnxaviwy (Reichheld, 1996).

2€ Oox€on Pe Ta KataoTApata o Osman (1993) utrooTnpicel 6T “évag TTeEAATNG 0 OTTOI0G €ival
TOTOG € éva AlaveUTTOPIKG KATAoTNUA Ba divel TTPOTEPAIOTNTA OTO KATAOTNUA QUTO O€
KABe ayopaoTIKO yeyovog”. Evw n  IKavoTroinon €XEl OUXVA  QVTIMETWTTIOTEl WG
TTPOCOIOPIOTIKOG TTAPAYOVTAG TNG TTIOTOTNTAG OTO KatdoTnua (Bitner, 1990), utrdpxel Aiyn
EUTTEIPIKA  aTTOdEIEn va uTTooTnpPitel TN oa@r oxéon METALU IKavotroinong amo To
KatdoTnpa Kal moTtétnTag 070 Katdotnua (Hummel and Savitt, 1988).

3.6 IkavoTroinon Kal OIKOVOUIKH atrédoon

H 1kavotroinon Tou TreAdTn Bewpeital PaoiKOg TTPOOBIOPIOTIKOG TTaPAYOVTaS TG
MOKPOXPOVIAG OIKOVOMIKNG atrdédoong Twv etaipiwy (Jones and Sasser, 1995). O Fornell
(1992) atrapiBuci apketd o@EAN KAeBIG TNG UWNAAG IKavoTtroinong TeAdTn yia Tnv
emmxeipnon. Mevikd uywnAR IkavotToinon TTEAATn TTPETTEI va deiXvel uwnAl ToTOTNTA VIO
TOUG UQIOTANEVOUG TTEAATEG, MEIWPEVN EAACTIKOTNTA TIMWY, ATTOMOVWON UQPICTAUEVWV
TEAATWY  ATTO  AVTAYWVIOTIKEG  TTPOOTTABEIEG, XAMNAOTEPO  KOOTOG  MEAAOVTIKWOV
ouvaAAaywv, XaunAdTepo KOOTOG ATTOTUXIOG, XAMNAOTEPO KOOTOG TIPOCEAKUONG VEWV
TEAATWV Kal BeATIwuEVN OAPN yia TNV €Talpeia. YwnAotepn TIOTOTNTA Onuaivel Ot
TTEPICTOTEPOI UPIOTANEVOI TTEAATEG Ba avayopdoouv (Ba diatnpnBouv) oT1o péAAov. Edv
Mia gTaipia €XEI IOXUPH TTIOTOTNTA TTEAATN AQUTO TTPETTEI VA AVTAVOKAGTAI OTA OIKOVOUIKA TNG
atmroteAéoparta, OI0TI €Eao@aAifel oTABEPEG PEANOVTIKEG XpnuaTikEG poég (Reichheld and
Sasser, 1990).

QoT1oc0 KATTOI01I €peUvVNTEG £XOuv KaTaAngel o avTiBeta cuptrepdopara. O Schneider
(1991), oTo APOBPO TOU CUVOWN YIA TNV TTOIOTNTA UTTNPECIWV Kal Ta KEPDN, ava@EPEl OTI «Ol
QVTIAAYEIS TNG TTOIOTATAG UTTNPECIWVY TWV TTEAATWV KAl N IKAVOTTOINGN avakAoUvTal JEPIKES
QOPEG OTA KEPDN OAAG OxI TTavTa». Akéua, ol Tornow kal Wiley (1991) Bprkav apvnTiKA
OUOXETION METAEU IKAVOTTOINONG TTEAGTN KOl PEIKTWV KEPOWV.

‘ET01, evW auTtr] N oxéon dIaioOnTIKA TTPETTEl va gival BETIKA Kal 600 PeyaAUuTePn €ivai n

IKavOTTOiNon TTEAATN TOOO TIO €UVOIKA TIpéTel va eival Ta pETpa amodoong, Ta
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atmmoteAéopaTa gival PeikTd. MapoAo TTou kal cUPwva Pe TNV Epeuva Twv Bernhardt et al.
(2000) dev uTTApPXEl KATTOIA GNUAVTIKA CUCXETION IKAVOTTOINONG Kal KEPOWV/ TTWANCEWV O€
KABe dedopEVN XPOVIKN TTEPIODO, N TTPAYUATIKA OXE€0N METALU IKAVOTTOINONG TTEAATN Kal
KEPOWV/ TTWANCEWYV gP@avifeTal 6Tav aAAay£G oTnv IKAvOTToinon TTeEAATN Kail aAAayég oTa
KEPON/ TTwWAROEIG e€eTdlovTal O€ Pia didpKela Xpovou. Ol epeuvnTéEG QUTOI CUPTTEPAIVOUV OTI
n emidpacn MIAG augnong Tng IKAvoTtroinong TEAATn OTa KEPON, av KAl €TMIOKIAZETAl
Bpaxuxpévia atrd TTOAAOUG TTAPAYOVTEG, €ival ONUAVTIKA BETIKI JOKPOXPOVIO

3.7 Opia TG HETPNONG KAl TNG AgIOTroinong Tng IKAvotroinong

KAatroiol ouyypa@eig €xouv €TTIKPIVEI TN SNUOTIKOTNTA TWV OTTAWV EPEUVWV IKAVOTTOINONG.
MNa tmapddelypa, o Deming (1986) Atav PETAEU Twv TTPWTWVY TToU dRAwWoE OTI «dev Ba
apKEoEl va EXOUNE TTEAATEG 01 OTTOIOI €ival ATTAWG IKavoTToINuéVOIs. ApydTepa oI Jones Kal
Sasser (1995) oxoAialav 6Tl «ATTAWG IKAVOTTOIWVTAG TTEAATEG OI OTToi0I dEV €XOUV TNV

eAeuBepia va KAvouv eTTINOYEG, BeV gival APKETO VIO VO TOUG KPATICOUUE TTIOTOUG.

lowg 0 PEYAAUTEPOG UTTOOTNPIKTHG TOU OTPOTOTTEOOU «h IKAVOTTOiNON Oev €ival apKETA»
gival o Reichheld (1996), o oT0i0¢ XpPNOIYOTIOINCE TOV OGP0 «TTaAYida IKAVOTTOINONG
(satisfaction trap)». Avagépovtag oToixgia amo tnv Bain & Company, onueiwvel Ot Ao
TOUg TTEAATEG TTOU dNAWVOUV IKAVOTTOINKEVOI ] TTOAU IKavoTToinuévol To 65% ue 85% 0Oa
ammooTatioel. EmmAéov, otnv auTtokivnToBlounxavia, omv otroia 10 85% pe 90%
onAwvouv KavoTtroinuévol, povo 1o 30% pe 40% cemmoTpé@el oTo idlo povTého. ‘Evag
IKOVOTTOINUEVOG  TTEAATNG dTTopel  va  eival  TTPOOupog  va  eTTIAECEl  EVAANAKTIKOUG
TTpouNnBeuTéG eATTiCovTag va AdBel akOua TTEPICOOTEPO IKAVOTTOINTIKA atroTeAéopaTta (Rust
and Zahorik, 1993).

Mia aA\ayr} aTnv €ueaacn atrd TAV IKAVOTToiNon oTAV TTIOTOTNTA EP@AvICeTal WG KA aAAayn
TTou agidel va yivel oTn OTPATNYIKI TWV TTEPICOOTEPWY ETAIPEIWY, YIATI OI ETTIXEIPNOEIG
KataAapaivouv Tnv emmidpacn oTta kKEPON amd Tnv UTTapén piag ToTAS BAoNnG TTeEAATWV
(Oliver, 1999). O Reichheld (1996; Reichheld and Sasser, 1990), cuvoyifovTag Ta OTOIXEia
até Tnv Bain & Company, avagépel 0TI N alénon Tng Kabapng TTapoloag agiag ota KEPON
TTOU TTPOKUTTTEI aTTd augnon 5% oTn diatipnon Twy TTEAATWY, TTOIKIAEI aTTd 25% w¢ 95%
MeETOCU 14 Biounxaviwyv. EmmAéov, o1 Rust kai Zahorik (1993) mpocdiopifouv TIg
OIKOVOUIKEG ETTITITWOEIS TNG dlaTPENONG TTEAATWY, avagEépovTag Tnv £peuva Tou US Office
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of Consumer Affairs, n otroia ekTIudEl 0TI N TIPOCEAKUON VEWV TTEAATWV UTTOPEI va OTOIXICEl

TTEVTE QOPEG TTEPIOTOTEPO ATTO TN DIATAPNCN UTTAPXOVTWY TTEAATWV.
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4. H IKANOINOIHZH 2TO HAEKTPONIKO AIANEMIMOPIO

4.1 Eicaywyn

Av Kal o1 TIPOCOIOPICTIKOI TTAPAYOVTEG TNG IKAVOTIOINONG TWV  KATOVOAWTWY  OTIG
TTapadOOoIaKEG HOPPEG euTTOopiou €xouv ekTeVWG dlgpeuvnBei (Yi, 1990; Oliver, 1997;
Szymanski and Henard, 2001), n IKavoTroinon TwV KATAVOAWTWY OTO NAEKTPOVIKO EUTTOPIO
éxel dlepeuvnBei ehdxioTa oe BewpnTikKG Kal eutreipikd etrimedo. O1 Szymanski kal Hise
(2000) dnAwvouv OTI «KaBwg TTEPITOOTEPOI NAEKTPOVIKOI AlavEuTTopo! utTTdo)ovTal OTI Ol
online eutreipieg Ba eivar IKAVOTTOINTIKES, N KATAVONOnN ToU TI ONUIOUPYEI LI IKQVOTTOINTIKA
gumeipia yia tov meAaTn yiverai kpioiun. MNapdAo mou n karavonon aut) @aiveral Kpioiun,
OEV UTTAPXOUV EPEUVESC TTOU VA EXOUV €EETAOEI TOUS TTAPAYOVTEC TTOU KAVOUV TOUG
KaTavaAWTES IKAVOTTOINUEVOUS UE TNV NAEKTPOVIKI AIQVEUTTOPIKY EUTIEIDIA TOUG». ETTioNG, Ol
Parasuraman kal Grewal (2000) emonuaivouv OTI XPEIGCETAlI £€pEuva O OXEON ME TNV
ETTiIdpaon TNG TEXVOAOYiag o€ OAEG TIG AVTIOPACEIC TOU TTEAATN, OTTWG N avTIAAuBavouevn

agia, n IkavoTroinon Kai n ToToTNTA.

levikd eTTiTeda TNG IKAVOTTIOINONG ATTO ayopés Méow Internet €xouv avagepBei. ‘ETol, TO
2000, TO NAEKTPOVIKO €UTTOPIO TIPOOTEONKE OTOV «AUEPIKAVIKO AgikTn Ikavotroinong
MeAdtn» (ACSI) wg &exwploTh kamyopia kal yia 10 2001, o1 online AlavéutTopol
onueiwoav uwnAéTepo okop (77%) OTIC HETPAOEIS IKAvOTToiNoNG 0¢ axéon e Toug offline
Alavéutropoug (74,8%) ocupgwva pe Tov dgiktn autd (Fornell, 2002). Mia dAAn épguva
(Dataquest survey) Tng GartnerGroup, onueiwvel 011 10 88% Twv online ayopaoTwy OTIg

HIMA dnAwaoe o1 1 online ayopaoTikr diadikaoia ATav IKavoTroinTiky (Gawel, 1999).

QoT600, YOVO PIa ATTOTIEIPA €XEI YIVEI VIO UIA CUCTNPATIKI TTPOCEYYIOT OTOUG TTAPAYOVTEG
TTOU TTPOCBIOPICOUV TNV IKAVOTTOINGN aTTd TIG NAEKTPOVIKEG ayopés (Szymanski and Hise,
2000). Mo ouykekpipgéva ol ouyypageic autoi €¢eTdlouv 10 pOAo Tng online gukoAiag
(convenience), TOu E€UTTOPEUNATOS (TTPOCPEPOPEVA TTPOIGVTA KAl Ol TTANPOQPOPIES YIa T
TTPOIGVTA), TNG OXEdiaoNG Tou Site, KAl TNG ACPAAEING TWV CUVAAAQYWY OTNV IKAVOTTOINon
TOu TTEAATN. Bpiokouv 0TI N eUKOAIQ, oI TTANPOYOpPIES yia Ta TTPOoIévTa, N oxediaon Tou site
KAl N ao@AAEI0 TwV CUVOAAYWY £XOUV OTATIOTIKG ONUAVTIK ETTIPPON OTNV IKAVOTTOINON

ME TIg online ayopég.
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H emmépevn evotNTa a@OoPd OTA NAEKTPOVIKA KATAOTHMATA KOl OUYKEKPIUEVA YiVETAl AOYOG

yIQ TIG TTAPAPETPOUG EKEIVES TTOU XPEIAZETAI VA UTTOOTNPICEI £va TTOIOTIKO e-store.

4.2 H mT010TNTA TOU NAEKTPOVIKOU KATAOTAMATOG

2TO OXETIKO PE TNV IKAVOTIOINON XWEO TNG TToIOTNTAG UTTNPECIWY N BiBAIoypagia og oxEon
ME TN p€TPNON TNG TTOIOTNTAG OTO NAEKTPOVIKO TTEPIBAAAOV QaivETAl va €ival CUYKPITIKA
TTAOUC10TEPN. OTTWG €xel AdN avagepBei, aveEdpTnTa atrd 1O AV TTWAOUVTAI QUOIKA ayaBd
I UTTNPECIEG, Ol ayopég OTO Internet PTTOPOUV va XAPAKTNPIOTOUV WG KATAVAAWGN
utnpeeoiwv (Grénroos et al., 2000). Aedopévng TG ONUACIAS TwV OIOAOYNOEWY TwV
KATAVOAWTWY, MIa TTPOQAVAG €PWTNON €ival TIOIEG €ival Ol TTI0O ONUAVTIKEG YIA TOUG
KATavoAwTEG SIOOTACEIS OTAV ASIOAOYNON TNG TTOIOTNTAG UTTNPEECIWY TWV NAEKTPOVIKWY
Mavéutropwyv. Evw n BipAloypagia Twv utrnpeciwy TrepIAapBdvel TAnBwpa dpBpwv
OXETIKA PE TNV TTOIOTNTA TWV UTTNPECIWY, Ogv gival {ekGBapo €dv ol OI0OTACEIG TTOU
XPNOIJOTTOIOUVTAI VIO TNV agloAdynon UTTNPECIWY € SIATTPOCWTTIKEG ETTAPES UTTNPETIWV
(interpersonal service encounters) arroTeAoUV T IO ONPAVTIKA KPITAPIA agloAdynong yia
ETTAQPEG HeCOAABOUUEVEG aTTO TNV TeXVoAoyia, 6TTwg cuupaivel OTIG ayopés HEow Internet
(Parasuraman and Grewal, 2000; Liljander et al., 2002).

O1 1repIoaOTEPO YWWOTEG BIOOTACEIC afloAOYNONG €ival o1 TTEVTE TTOU TTPOTEIVOVTAI OTO
poviéhdo SERVQUAL (Parasuraman et al.,, 1988): amtotnta (tangibility), avtarmokpion
(responsiveness), a¢lomioTia (reliability), oilyoupid (assurance) kal evouvaiobnon
(empathy). O1 Parasuraman kai Grewal (2000) TrpoTeivouv OTI XPEIAZeTaI £PEUVA VIO TO €GV
«0l OPICUOI KAI N OXETIKA onuUacia Twv TTEVTE JIACTACEWY TTOIOTNTAG UTTNPECIWY aAAGCoUV
otav ol TTEAATEG AAANAETTIOPOUV PE TNV TEXVOAOYIQ avTi PE TO TTPOCWTTIKO». EvOEXOuévwg
MAAIOTA, va XpeiaoTouv Kal TTpOCcOeTeG DIAOTACEIS Yia va CUAANYBEi TTANPwWS N douR NG
TTOIOTNTAG UTTNPECIWY TWV NAEKTPOVIKWY UTTNPEeTIwY (Zeithaml et al., 2000).

O1 Riel et al. (2001) utrooTtnpiCouv 6T oI TTEvTe dlaoTdoelg Tou SERVQUAL, utropouv va
EQPAPUOOTOUV OTO NAEKTPOVIKO €UTTOPIO QVTIKOBIOTWVTAG TNV amrtéTnTa (tangibility) ye
dleTaQr xeAoTn (user interface), kaBwWg wg éva Babud TTePIypd@El TO TTWG N UTTNPETIA
TTPoo@EpeTal OToUuG TreAdTeg. H avrtamokpion (responsiveness) Ba  ptopouce va
QVOQEPETAI OTAV TaAXUTATA TNG ATTOKPIONG TNG €TAIPEiOG OTOUuG TTEAATEG, N AgIOTTIOTIA
(reliability) Ba ptTOpOUCE Va OXETICETAI PE TNV €yKalpn TTapddoon Twv ayabwv TTou €xouv
TapayyeABei, TIG akpIBeic TTAnpo@opieg kal Ta owoTd links. H alyoupid (assurance) Ba

MTTOPOUCE va epunveuBel wg N ac@aiela Twy online cuvaAAaywv Kai n TTONITIKA yia T

49



XPonN Twv TTPOCWTTIKWY TTANPOQPOPIWY aTTd TNV £TAIPEIQ, v N evouvaiodnon (empathy)
Ba ptTopouce va avagépetal 0To BaBud TG TTPOCAPUOCTIKOTNTAG (customization) Tng
ETTIKOIVWVIOG PE BAON TIG TIPOOWTTIKEG AVAYKES TOU TTEAATN.

Kai aAAol epeuvnTég, O1TTWG oI Liljander et al. (2002), o1 Yoo kai Donthu (2001), o1 Kaynama
kal Black (2000) kai o1 Zeithaml et al. (2000), TTpoTeivouv évav aplBud diaotdoswy NG “e-
quality”. AvaAuTikéTtepa, ol Zeithaml et al. (2000) diggriyayav ouvevTelEelg oTa TTAQICIO €€
focus group pe TTEAATEG OI OTTOIOI €ixav KATTola guTrelpia pe online ayopés (1-8 ayopég /
pAva). O1 epunveiec auTWV TWV CUVEVTEUEEWY odrynoav o¢ €vteka dlaoTdoelg “e-quality”
aglomoTia (reliability), avtamokpion (responsiveness), TTpoofacn (access) Kal gueligia
(flexibility), eukoAia TrAonynong, atmodotikdTnTa (efficiency), olyoupid (assurance)/
guTTIoTOOUVN (trust), acedAeia/ 1IBIWTIKOTATA (privacy), yvwon Twv TIHWV, a108nTIKA
(aesthetics) Tou site KAl  TIPOCAPPOCTIKOTATA  (customisation)/  eEatouikeuan
(personalisation). To eSQ (electronic service quality), TO JOVTENO TTOU TTPOEKUYE ATTO TNV
Tapatmmdvw  €peuva, KAAUTTTEL OAOKANPN TNV QyopaoTIKA euTIEIpia, oAAG  €ivail
TIPOKATAPKTIKO KaBWw¢g Pacifetal oe TroloTIKY €peuva (Zeithaml et al., 2000). Oi
TTPOTEIVOUEVEG DIAOTACEIS TOU €ival TTOAU OUOIEG UE QUTEG TTOU TTPOTEIVAV oI Kaynama Kal
Black (2000). Mo ouykekpipgéva, ol Kaynama and Black (2000) Baocifopevol OTIG
«TTapadociokES» dlaoTtdoelg Tou SERVQUAL avémtugav éva PETPO TNG NAEKTPOVIKAG
TTOIOTNTAG  UTTNPECIWV  ATTOTEAOUUEVO aTTO €TTTA JIAOTACEIG: TTEPIEXOUEVO  (content),
Tpoopaon (access), mAoriynon (navigation), oxediaon, aviatrokpion (responsiveness),
uttoBabpo (background) Tng eTaipiag kal egatopikeuon (personalisation). O Liljander et al.
(2002) avémtucav Té€ooepig dlaoTaoelg TNG “e-quality”: oxediaon Tou site Kal TTEPIEXOUEVO,
gUTTIOTOOUVN, evouvaioBnon (empathy) kal ao@daAsia. AAG kai ol Yoo kal Donthu (2001)
AVOQEPOUV TNV TTPOCTIABEIa avATITUENG MIAG KAIMOKAG oxedlaopévng yia va GUAAGREN TV
avTiAauBavouevn  TTOIOTNTA  €vOG  NAEKTPOVIKOU  KaTaoTAuatog. H  TeAk  KAipaka
(SITEQUAL) evvéa anueiwv trepIAappBavel TEooepIG dINOTACEIG: EUKOAIa Xprnong (ease of
use), aiodnTIkr (aesthetic) oxediaon, TaxUTNTA ETTEEEPYATIAG KAl ATPAAEIQ.

O1 Gronroos et al. (2000) TrpoTeivouv OIAQPOPOUG EeXWPIOTOUG TUTTOUG UTTNPECIWV
OXETICOPEVOUG ME TNV  TTOPOXH UTINPECIWY Péow Internet, TrepIAaufdvovTtag Tnv
TapeXOPEVN PaOCIKR  UTINPEsia (core service), TIC CUUTTANPWHMATIKEG UTTNPEDIEG
(supplementary services) (®nAadny TIG UuTNPECieg UTTOOTAPIENG (Supporting) Kal TIG
utnpeoicg dieukdAuvong (facilitating)), kair Tn dieTragn xproTtn (user interface). H Baocikn

UTINpEECia (core service) e€ival To TIPWTEUOV TIOU TIPOC@EPETAl (TT.X. N KPATAON
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QEPOTTOPIKWYV EI0ITNPIWY), 01 CUNTIANPWUATIKES (Ssupplementary) uttnpeoieg egutTnpeTOUV
TN SIEKTTEPAIWON TWV CUVOAAAYWV A TTPpocBETouV emITTAEOV agia (TT.X. TTANPOPOPIES yIa TOV
KAIPO, METATPOTTEG CUVOAAAYMATOG) Kal n OIETTAPr) XPAOTN ATTOTEAEI TOV TPOTTIO HE TOV
OTT0i0 01 UTTNPETIiEG TTaPadidovTal OTOUG TTEAATEG (TT.X. 0 OXEBIOONOG TOU website).

O Voss (2000) mrapouciddel Tpia TiTTeda yia TIG TTApEXOPEVEG HEOW Internet uTtnpeaieg, Ta
BepéNia (foundations) Tng utnpeoiag, TG PBaocifoueveg otov TTEAATN (customer-centred)
UTINPECIEG Kal TIC uTnpedieg Tou TIpooBétouv  agia (value-added). Ta BOepéAia
(foundations) Tng utrnpeaiag TepIAauBdavouv TNV avtattokpion (responsiveness) Tou site,
onAadfl TO TOCO YypAyopa Kal e TTOON OKpiPeia  TTAPEXETAlI N UTINPECia, Tnv
ATTOTEAEOMATIKOTNTA TOU Site, OnAadr TG00 KOA& QVTOTTOKPIVETAI OTIS AVAYKEG TWV
XPNOTWV Kal TNV ekTTAApwon Twv TTapayyehiwv (order fulfillment), dnAadn, Tn ypriyopn
Tapdadoon kair Tn duvartdétnTa yia Oiebveig TTAnpwuég. O BacifOueveg aTov TTEAATN
(customer-centred) utnpecicg TTEPIANQUBAVOUV TOV EVTOTTIONO Twv TrapayyeAiwy (order
tracing), Tn dlapdépewaon (configuration), TNV TTPOCAPPOCTIKOTATA (Customization) kal TNV
ao@aAeia KaBwg Kal TNV eutmioToouvn. O1 uttnpeaicg TTou TTpooBéTouv agia (value-added)
TEPINAUPBAVOUV TNV «TTPOBPACTIKN» (proactive) oTpaTnyiKA yia TTapoxr Pondeciag 1pog
TOUG TTEAATEG HE DIAPOPES EPAPUOYES AVTOAAQYNAG Kal EKPMETAAAEUONG TTANPOPOPIWV.

TéNog, T0 WebQual tTwv Barnes kai Vidgen (2002) eivar pia aképa péBodog yia tnv
agloAoynon TnG TToIdTNTAG TWV website NAEKTPOVIKWVY KATAoTNUATWY. 2TNV TEAEUTAIA TOU

ékdoon (WebQual 4.0) TrepIAapBavel Tpia CUCTATIKA TNG TTOIOTATAG TOU Site:

- XpnoTtikétnta (usability). Ava@épeTtal oTnv TToIoTnTa o€ oxéon Pe TN oxediaon Tou site Kal
TN XPNOTIKOTNTA Kal TTEPIAaUBAvEl yia TTapAdEIyua, TNV ENPAVION, TNV EUKOAIQ Xprnong Kai
TTAORYNONG KABWG Kal TNV €IKOvVA TTou SivETAI OTO XPAHOTN.

- Moiémra ¢ mAnpoeopnong (information quality). H TToI0TNTO TOU TTEPIEXOMEVOU TOU Site
TTEPINANPBAvE! TNV UTTAPEN KATAAANAWY TTANPOPOPIWY YIa TOUG OKOTTOUG TOU XPAOTN, OTTWG
yia TTapadelypa N akpifeia, n Hop@r Kai n OXETIKOTNTA TWV TTANPOYOPIWV.

- loidétnra ¢ diadpacng tou site (interaction quality). Avagépetal oTnv TTOIOTNTA TNG
d1Gddpaong TTou Biwvouv oI XPAOTEG KABWG EPEUVOUV TTEPICOOTEPO TO Site, EKPPATUEVN
atro TNV eutmioToouvn (trust) kal TRV evouvaioBnon (empathy) kai mTepiAauBaver Béuara
OUVOAOYWV KAl ao@AAEIag TTANPO®OPIWY, TTapAdoong TTIPOoIdvVToG, €¢aTouikeuong Kai

ETTIKOIVWVIOG YE TOV IDIOKTHTN TOU Site.
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To WebQual oxedidotnke Baoel Tng BIBAIOYpa®iag TpIWV PACIKWY EPEUVNTIKWY TTEPIOXWV:
TNG TOIOTNTAG TWwV  TIANPOQOPIWY aTTd TNV KAAOIKA €peuva  TwV  TTANPOQOPINKWV
ouoTnuaTtwy (IS), Tng diadpaong (interaction) Kal TNG TTOIOGTNTA TWV UTTNPEECIWY ATTO TN
Bewpia Tou marketing (kal atmd OIAPOPESG TTNYEG ATTO TO XWPO TWV TTANPOPOPIOKWV
OUOTAPATWY Kal TOU NAEKTPOVIKOU €UTTOPIOU), KABWG Kal TNG XPNOTIKOTNTAG (usability) atrd
TO XWpPo Tng d1adpaong avlpwTtou Kal nNAeKTpovikoU uTroAoyioT (human-computer
interaction) (Barnes and Vidgen, 2002).

To WebQual 4.0 £€xel atrodeixTei £yKUpo Kal agIOTTIOTO WG EPYOAEI0 PETPNONG, eV EXEI
avaTrtuyxBei péoa ammd  pia dlodIKaoia  €QAPPOYAG Tou Ot  JIAQPOPEG  KATNYOPIES
NAEKTPOVIKWY KATACOTANATWY, OTTWG NAEKTPOVIKA BIBAIOTTWAEIQ Kal Site pe dnuUOTTpaCTies
(Barnes and Vidgen, 2002).

4.3 MovTéAd IKAVOTTOiNnoNG 0TO NAEKTPOVIKO AIAVEUTTOPIO

Mapakdtw, egeTalovTal Tpia, yvwoTd ot d1eBvr BIBAIOYpaQia, HOVTEAQ IKAVOTTOINONG TTOU

a@opPOoUV OTO XWPO TOU NAEKTPOVIKOU AlIQVEUTIOPIOU.

To TTpwTo PovTéNo TToU TTapouaiddeTal gival Twv David M. Szymanski kai Richard T. Hise,
10 2000, OTTOU VIO TTPWTN POPA YIVETAI PIG CUCTAUATIKY TTPOCTIABEIa va digpeuvnBoulv ol
TTaPAYOVTEG EKEIVOI O1 OTTOI0I TTPOCBIOPICOUV TNV IKAVOTTOINCT OTIG NAEKTPOVIKEG AYOPEG.

To deuTtepo povTédo TTou e€stadeTal sival TNG Hye-Ran Kim, émmou 1o 2005 oT0 dpBpo NG
“Developing an index of online customer satisfaction” TrapouaidfovTag 1o povtéAo online
IKavoTroinong pe 10 6vopa ECCSI (the Electronic Commerce Customer Satisfaction
Index), kataAfyel o€ OEka TTPOCBIOPIOTIKOUG TTAPAYOVTEG TNnG on-line IKavoTroinong Kai
KATAQEPVEI VO CUOXETIOEI TNV on-line IkavoTtroinon pe Tnv eTTavaAapBavouevn ayopaoTIKn
TTPOBeoN Kai TNV QyopACTIKI) CUPTTIEPIPOPA HECA OTTO TO TIPIOMO TPIWV TOMEWV: TWV

TTANPOPOPIOKWY CUCTNUATWY, TOU HAPKETIVYK KAl TOU NAEKTPOVIKOU EUTTOPIOU.

To 1piTo povTéAO TTOU TTapoUCIAdeTal ival aTToTEAEOPa TNG HEAETNG Tou Akshay Anand, o
oTT0i0¢ O0TO APBpPO Tou TO 2007 “E-Satisfaction — A comprehensive framework”, diepeuvd
OIECODIKA TOUG TTAPAYOVTEG EKEIVOUG TTOU KAVOUV TOUG TTEAATEG IKAVOTTOINUEVOUG OTaV

aTToPacicouv va ayopdcouv atrd £va e-store.
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To povtého Tou Akshay Anand cival autd TTdvw OTO OTTOI0 Ba BACIOTE TO €PEUVNTIKO
MEPOG TNG TTAPOUCOG epyaoiag KABwG, €KTOG aTrd TO YEYOvOG OTI ATTOTEAE TO TTIO
TTPOOQPATO KAl yVwoTO HOVTEAO OTO XWPOo Tou e-satisfaction, €IMITTAEOV OUYKEVTPWVEI
OEKAOXTW TTPOCBIOPIOTIKOUG TTapdyovTeG on-line IkavoTroinong, KAvVovTag TO HOVTEAO

TTEPICOOTEPO AVAAUTIKO KOl KAT ETTEKTACT TTIO £YKUPO.

4.3.1 To povrtédo Szymanski & Hise (2000)

2T0 OXETIKO ApBpo Toug TO 2000, oI Szymanski kal Hise €peuvouv TOUG TTAPAYOVTEG
€KEIVOUG TTOU 0dNYoUV O€ IKAVOTTOINKEVOUG TTEAATEG ATTO OYOPAOTIKEG EUTIEIPIEG NECW TOU
AladikTUou. KataAfAyouv og TEOOEPIG BACIKOUG TTAPAYOVTEG, Ol OTTOIoI OTTWG IoXUpiIfovTal
TTPoadlopifouv KAAUTEPA TNV IKAVOTTOINON aTTO NAEKTPOVIKEG ayopEG. Mo CuyKekpIpéva ol
ouyypa@eic autoi e¢eTdlouv To pOAo TNG online eukoAiag (convenience), ToUu EUTTOPEUATOG
(TTPOTOVTIKEG TTPOCPOPEG KAl Ol TTANPOYOPIES YIia Ta TTPOIOVTA), TG oXediaong Tou site, Kal
TNG ACQPAAEING TwV CUVAANQYWY OTNV IKAVOTIOINoN Tou TTEAATN. Bpiokouv OTI n euKOAia, ol
TTANPOYOPIES yIa Ta TTPOIOVTA, N oXediaon Tou Site Kal N ACPAAEIA TWV OCUVOAANAYWY €XOUV
OTATIOTIKA ONUAVTIK ETTIPPONA OTNV IKavotroinon Pe Tig online ayopég. 1o didypauua 10,

QTTEIKOVICETAI OXNMATIKA TO BEWPNTIKO PHOVTEAO.

Mo OuyKkekpIPéva, Ol ouyypageic ava@épouv OTI N EUKOAia ayopds OTO NAEKTPOVIKO
NavepTtropio atroteAei éva TTOAU BacikO TTapdyovTa TToU TTPOTPETIEI BETIKA TV ayopd
TTIPOIOVTWY KAl UTTNPECIWY PECW Tou AIadIKTUOU KAl TTOU OdNyei O€ IKAVOTTOINUEVOUG
TeEAATEG. O1 ayopég ammd NnAEKTPoOVIKO KaTdoTnua odnyouv O€ €£OIKOVOUNOon XPOvou,
MEIWON TNG TTPOCTTABEING YIa EVTOTTIONSG TWV AIAVEUTTOPWY OAAG Kal Twv TTPoidvTwy. Ol
KATAVOAWTEG OEV XPEIAZETAI TTAEOV VA APIEPWVOUV XPOVO YIO VA ETTIOKEPTOUV £va QUOIKO
Katdotnpa oute va Tagldéyouv. MT1Topouv TTOAU €UKOAQ ATTO TO OTIITI TOUG va WAXVOUV
(browse) yia TTpoiévTa aTTd OTTOUSATIOTE KAI VA TTPOEPXOVTAl O€ TTOAU Aiyo XpOvo Xwpig

KaBoAou TrpocTrdbeia.
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Aidypappa 10: O1 4 Baoikoi TTPoodIOPIOTIKOI TTAPAYOVTEG TNG IKAVOTIOINGNG aTTO NAEKTPOVIKEG
ayopég Katd Szymanski kal Hise

EukoAia

Eptréopeupa

/

IkavoTtroinon
-TTIPOTOVTIKEG TTPOOPOPES (o116 NAEKTPOVIKEG QYOPEQ)
-TTPOIOVTIKEG TTANPOPOPIES

Zxediaon Tou site

N

Ac@pdAsia
ouvaAAaywv

Mnyn : Szymanski kai Hise, (2000), «e-Satisfaction: An Initial Examination», Journal of Retailing,
Vol. 76(3), pp.311

‘Evag deUTEPOG TTAPAYOVTAG TTOU TTPOCBIOPICEl TNV IKAVOTTOINON OTIG NAEKTPOVIKEG AYOPES
gival To mPoidv autd KABauTd KABWG Kal OAEG Ol TTPOCPOPEG Kal Ol TTANPOYOPIEG TTOU TO
ouvodeUouV KAvovTag €101 TNV ayopd TTIo eUKoAn aTov TTeAATN (merchandising). Eival TToAU
AOYIKO TO yeyovog OTI N IKAVOTTOINON TOU KATAVOAWTH QUEAVETAlI OTAV TA NAEKTPOVIKA
KataoThPaTa eival og BEon va TTPOCPEPOUV WEYAAEG TTOIKIAIEG TOU TTPOIOVTOG A TG
utnpeeaiag Tou dioBétouv. lMa Tov KATAVOAWTH, IO APKETA MEYAAN TTOIKIAIQ atmd éva
TPoidv, t€ival duvatd va aughoel TNV TOavoTNTa TNG IKAVOTTOINONG TWV AVOYKWY TOU
ayopaaTh-TreAdTn. AuTO eival TTOAU TIBAVO va CUUBAIVEl O TTEPITITWOEIS AyaBuwyv OTTWG
gival Ta €I0IKA TTPOIGVTA TA OTTOId O KATAVOAWTAG TTpouNnBeleTal atmd éva TTEPIOPICUEVO
apiBudé Kavahiwy OIavoung, OTav TO CUYKEKPIPMEVO ayaBo Ttrapdyetal o€ TTOAU MIKPEG
TOOOTNTEG ] O€ TTEPITITWOEIG TTOU N UTTapén Tou ayabou o€ QUOIKO KATAoTnua Egivail
aduvaTtn Adyw ENAeIPng Xwpou. MNa mTapddeiyua, éva ueydAo TTapadoaiokd BIBAIOTTWAEIO
pTTOPEl Va gutropeveTal Trepitrou 150.000 BIBAia evw éva NAEKTPOVIKO KATACTNKA OTTWG N
Amazon.com gival o€ Béon va guttopeleTal eKaTouuupia BiBAia. ETTouévwg n mlavoeTnTa
EVTOTTIONOU €VOG OUYKEKPIPEVOU BIBAIOU OTNV TTEPITITWAON TOU NAEKTPOVIKOU KATACTHHATOG

gival oaQwWg PeEYaAUTEPN aTTO OTI OTO QUOIKO KOTACTNUA KOl KATQ OUVETTEID N
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avTIAauBavopevn IKavoTroinon atmmd Tnv TAEUpd TOU KATAVOAWTH augdveTtal otav Ba

TTPoTIUAOEl va ayopdaoel To BIBAio atrod éva e-store.

EmmA£ov, n eupgia TTOIKIAIG evOG TTPOTOVTOG cival TTOAU TTIBavov va TTepIAaPBAvEl TTpoTovTa
KaAUTEPNG TTOIOTNTAG TA OTToia Ba gival EAKUCTIKA aTov KATAVAAWTA. Ta TTOAU xaunAdTepa
KOOTN avalntnong (search costs), TTapadooiokd cuvOedEUEVA E TIC NAEKTPOVIKEG AYOPEG,
BonBouv Tov ayopacTr] OTOV EVTOTTIOMO TTOIOTIKWYV TTPOIOVTWY TTI0 £UKOAa (Bakos, 1997).
Kar’ emTékTaon, n ayopd TTOIOTIKWY TTPOIOVTWY BEATIWVEI TNV IKAVOTTOINGN TOU KATAVOAWTH
ME TO va aTtToKAgiel o€ PEYAAO PaBUO KOOTN OTTWG ETTIOTPOYEG TTPOIOVTOG, TV MEIWON TOU
KUPOUG TNG KATOOKEUAOTPIOS eTalpgiag K.T.A. TEAOG, oI TTAOUCIEG TTANPOYPOPIEG TTOU
ouvodelouv éva TIPOIOV O€ €va NAEKTPOVIKO KATAOTNUA, Ol OTToieg €ival duvatd va
TTaPEXOVTAl TTIO QVOAUTIKEG Kal APA TTIO TTOIOTIKEG, 00nyoUv o€ KAAUTEPEG AYOPOOTIKEG

ATTOPACEIG KAl UYPNASTEPQ ETTITTEDA IKAVOTTOINGNG.

‘Evag TpiTog TTapAyovTag TTou TTpoadIopiCel TNV IKAVOTTOINoN OTIG NAEKTPOVIKEG ayopES Eival
n olaudpewon Tou OIKTUGKOU TOTTOU 1 OAIWG TnG 1oTooeAidag (site design) Tou
NAEKTPOVIKOU KaTaoTAUATOoS. ‘Eva TTOAU KOAO site onuaivel KaAr] opydvwaon Kal EUKOAIa
otnv ava¢htnon (Manes, 1997). Etriong onuaivel «un-@opTwUEVES» Kal OXI TTOANUTTAOKEG
I0TO0€AiIDEG (uncluttered screens), amAd kal KatavonTtd POVOTTIATIA avadrtnong (search
paths) kabw¢ Kal ypriyopes Kal OXlI KOUPAOTIKEG Trapoucldoels Twy ayabwv (fast
presentations). Kabe éva ammd ta raparrdvw oToixeia evog kKahou site eival duvatd va
eTNPEEdoel OETIKA Ta ETTITTEDA IKAVOTTOINONG TTPOCPEPOVTAG MIO €UXAPIOTN AYOPAOTIKN
euTTeIpia. O1 ayopég TTPOIOVTWYV KAl UTTNPECIWY YivovTal TTIO EUXAPIOTEG OTOUG KATAVAAWTES
OTav Ol BIKTUAKOI TOTTOI TwV NAEKTPOVIKWY KOTAOTNUATWY Egival ypriyopol, €UKOAOI oTnV
TTAORYNON Kal Y1 @opTWHEVOI hE TTOAAEG TTANpogopieg (uncluttered) (Pastrick, 1997). ‘ETol
Ol ETTIOKETTTEG EVOG NAEKTPOVIKOU KATAOTANATOG £L0IKOVOUOUV XPOvo OAAG Kal TTPOoTTAOEIa

oTnv avalnTnon Tou TIPOIOVTOG TTOU TOUG EVOIQPEPEL.

TENOG, O TETAPTOG KAl TEAEUTAIOG TTPOCBIOPIOTIKOG TTAPAYOVTAG TNG IKAVOTIOINONG OTIG
NAEKTPOVIKEG AYOPEG OUMPWVA WE TO JOVTEND TOuG Szymanski Kal Hise oxeTiCeTal Ye tnv
ao@dicia oTic oIKovoulkéS ouvaAdayéc. H ao@AaAeia OTIG NAEKTPOVIKEG CUVOAAQYEG
TTOPOPEVEl €va aTTO Ta Kupiapxa BEuarta Tou NAEKTPOVIKOU EUTTOPIOU. ZUYKEKPIUEVA, Ol
ayopég TTPOIGVTWY YECW Tou AladikTUou, TTPoUTTOBETOUV TNV TTANPWUA HECW TNG XPHong

TOTWTIKAG KAPTAG, YEYOVOG TIOU AEITOUPYEI QTTOTPETTTIKA yIa TTOAAOUG  duvnTIKOUG
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KATavoAWwTEG, €CaITiog TNG avao@AAEIQG TTou OdnUIOUPYEITAI OTOV  KATAVOAWTH  OTav
XPEIAZETAI VA QAVEPWOEI TOV TIPOCWTTIKO aplBud TNG MOTWTIKAG TOU KAPTAG. ETTOMEVWG, N
QOQAAEIO KATA TIG OIKOVOMIKEG CUVOANQYEG, OTAV TIPOKEITAI VIO NAEKTPOVIKEG QyOpPEG,
ATTOTEAEI YIO ONUAVTIKA TTPOCBIOPIOTIKA TTAPAUETPO TNG IKAVOTTOINONG Kal gival duvaTtd va
TNV eTTNEEdOEl €iTE BeTIKA €iTE apvnTIKG (Szymanski kal Hise, 2000).

4.3.2 To povrého ECCSI (2005)

H Hye-Ran Kim oto dpBpo ¢ pe T1ithAo “Developing an index of online customer
satisfaction”, 1o 2005, YeAETA TNV IKAvoTToiNON AT Ayopés PECW Tou AIadIKTUOU UTTO TO
TPIOUA TWV TTANPOPOPIAKWY CUCTNPATWY Kal TNG TTANPOQOPIaKNG TeXVOAoyiag, Tou
MAPKETIVYK KOl TOU NAEKTPOVIKOU €EUTTOPIOU. ZUYKEKPIMEVA, avTAei éva aplBud Twv TTIo
ONUAVTIKWY TTAPAYOVTWY — PETARANTWY aTTO KABE TOUEN KAl OTN OUVEXEIQ TOUG EVOTTOIE
KAl TOUG EVOWMOTWVEI O éva YEVIKEUUEVO POVTENO PETPNONG TNG online IKavoTtroinong
KataAffyovtag oe O€Ka TEAIKOUG TTPOODIOPICTIKOUG TTApAYovTeG. TO WOVTEAO QUTO, TTOU
ovopdaoTnke «Agiktng Ikavotroinong HAektpovikoU MeAdtn» A aAAiwg deiktng ECCSI —
“Electronic Commerce Customer Satisfaction Index”, 6TTwg @aiveTal Kal 010 dIdypappa 12,
ouvdéel TNV IKavotroinon Me Tnv  emmavaAauPBavopevn ayopaoTiky) TTpoBeon (repeat
purchase intention) kai Tnv €mavalapBavopevn ayopaoTIK oupTtrepipopd (repeat
purchase behaviour).

Mo avaAuTikd, To povtéAo ECCSI Baciotnke otn AOyYIKR OTI O XWPEOG TOU NAEKTPOVIKOU
EUTTOPIOU aTTaAITEl TN CUYKAION TNG EUTTEIPIAS ATTO TN XProN NAEKTPOVIKOU UTTOAOYIOTH TOU
KATaVOAWTA KAl TNG QYOPUOTIKAG EUTTEIPIOG. ZUYKEKPIPEVA, N IKAVOTTOINON TTOU avTAEITAl
aT1TO TN XPNOIYOTTIOINGN TOU NAEKTPOVIKOU EUTTOPIOU €ival ATTOPEOIA TNG IKAVOTTOINONG atrd
TN XPAON TOU NAEKTPOVIKOU UTTOAOYIOTH WG HECO aTTd TNV JIa TTAEUPA KAl TNG IKAVOTTOINONG
aTTO TNV AYOPOOTIKA EUTTEIPIA aTTO TNV GAAN.

EtTopévwg, TO €TTOUEVO AOYIKO Brpa OTn PETPNON TNG online IKavoTToinong ival apxIka n
AvTANON KAl EVOWUATWON EPEUVWIV TTEPI IKAVOTTOINONG KATAVOAWTH a1Td TO XWPO TwWV
TTANPOYOPIOKWY CUCTAMATWY KAl TG TTANPOQOPIOKAS TEXVoAoyiag (MIS) atrd Tnv pia
TTAEUPA KAl ATTO TO XWPO TOU PAPKETIVYK aTTd TNV AAAN Kal OEUTEPEUOVTWG, N EQAPUOYA Kal

0 EAeyXOG TWV QTTOTEAECUATWY TTOU Ba TTPOKUWOUV OTOV TOPEA TOU NAEKTPOVIKOU
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EUTTOPIOU, PE ATTWTEPO OTOXO TNV KATAOKEUN €VOG TTIO OAOKANPWHEVOU KAl KAT' ETTEKTACN

MO agIOGTTIOTOU JOVTEAOU PETPNONG TNG IKAVOTTOINONG.

2€ oUYKPION JE TTPONYOUPEVA HOVTEAD IKOVOTTOINONG TTOU TTAPOUCIACTNKAY GTO TTAPEABOY,
TO povTéNo ECCSI €ival TTOAU TT10 TTOAUTTAEUPO KAl OAOKANPWHEVO apoU OxI HOVOo AauBAvel
uTTOWN O€Ka TTAPAYOVTEG IKAVOTTOINONG GAAG ouvdéel TTAPAAANAQ TV IKavOTToiNoN PE TV
eTTavalauBavopevn ayopaoT K TTPOBECN KAl ayOPaCTIKI) CUMTTIEPIPOPA TOU KATAVAAWTH.
EmmAéov, KABe €vag atmd Toug TTapAyovTeG auToUG avaAueTal o€ Evav aplOud petaBAnTwy
TTOU TTPOEPXOVTAl ATTO TA TTEDIA TNG TTANPOPOPIOKNAG TEXVOAOYIOG, TOU PAPKETIVYK Kal TOU
NAEKTPOVIKOU gutropiou (Hye-Ran Kim, 2005).
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Aidypappa 11 : To yovréAdo ECCSI

Mapddoon & utrnpeoieg Petd
TNV TTWANON

AtroTéAecpa atod Tnv ayopd &
EAKUOTIKOTNTA TIMAG

IMAnpo@opicg yia 1o TTPOIdV

EtravoAapfavépevn
AyopaaoTikr MpdéBean
E&utmpétnon eAdn
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] ) .| IkavoTroinong
2xed100UOG TOU Site HAekTpovikoU
MeAaTn
(ECCSI)

EukoAia diadikaciag ayopdg
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c >3 ETTIOKEYNG
. c< Q
EAKUOTIKOTNTA TTPOTOVTOG 3383
3 8%
g 33
835
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, , 5 Ayopag
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A&IToupyIKOTNTA TOU Site

EukoAia ocuvdeong Tou
XPAOTN UE TO Site

Mnyn : Hye-Ran Kim, (2005), “Developing an index of online customer satisfaction”, Journal of
Financial Services Marketing, Vol.10, pp.49-64
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4.3.3 To povtélo Akshay (2007)

To 2007, o10 GpBpo “E- Satisfaction- A Comprehensive Framework” TTou TTapouaciace o
Akshay Anand oT1o deUTepo dIEBVEG OUVEDPIO TTOU aQopd OTO  AIadiKTUO, TIG EQUPUOYEG
Web kai 1ig uttnpeaieg (ICIW ’07), €yIve JId OUCIOOTIKY TTPOCTTIABEIA yIa TNV aveUPED TWV

TTaPAYOVTWY €KEVWY TTOU TTPOCBIOPIOUV KOAUTEPA TNV IKAVOTTOINGT OTTO NAEKTPOVIKEG

QayopEg.

2UyKekpIpéva, o Akshay avagépel 0TI To AlIadiKTUO aTTOTEAEI pIa vEQ TexVOAoyia Kal OTI N
IKOVOTTOINON aTTd WA ETTIOKEWN O€ €va Site NAEKTPOVIKOU KATOAOTHAPATOS Ba TTPOKUWYE! AT
TNV €UKOAia XpAong kal Tn Xpnoiuétnta. O1 dUo auTéG €vvoleg Eival KUpiapxeg oTnv
TTpooTTadeia TTPORAewns ¢ diadoong Tng TeExXvoAoyiag HIY oTtoug katavaAwTtég (Davis,
1989). H kavétnTa TG TAOAYNONG oT0 AIodiKTUO HE EUKOAID KaBWwg Kai n
avTIAauBavouevn agia auTrig HTTOpoUV va ETTNPEACOUV Kal Ta ETTITTEDA Xpriong aAAd kai Tnv
IKavoTtroinon. EmmmmAéov, n kavotroinon o€ €va nAEKTpovikO TrepIBAAAoV uTTOpEl va
TTPOKUWEl atTd OPEAN OTTWG N €UKOAIQ, N pEiwan Tou KOOTOUG (0€ XPOVO Kal XPAUA), N
atrouyr dIaTTPOCWTTIKNAG aAANAETTIOpaong. ETTouévVwG, of TTapAyovTEG TTOU Odnyouv o€
IKOVOTTOINMEVOUG  KOTAVOAWTEG O€  €va  NAEKTPOVIKO  TTEPIBAAAOV  TTEpIAaUBAvouV  Ta
XOAPAKTNPIOTIKA TNG 10TO0EAIda¢ OTTWG €ival n eukoAia TAoAynong, n €idikn aéia ¢
10TO0EAIOa¢ OTTWG gival TO TTEPIEXOUEVO KAl Ol XPNOIKNEG TTANPOPOPIEG TTOU TTAPEXEl KAl
TENOG N oxeTikn aéia ¢ 10TOTEAIDASC OTTWG YIa TTAPAdEIyUa Eival N UEYAAUTEPN €UKOAIQ

ayopdg atrd £va un NAEKTPOVIKO TTEPIBAAAOV.

Mo ouykekpipéva, N épeuva Tou Akshay evtoTriCel TO XQPAKTNPIOTIKA UIAS 10TO0EAIdAC
OTTWG  €ival N €UKOAiIM XpAong Kal TO TIEPIEXOMEVO TnNG, WG Kupiopxa OTOUG
TTPOCdIoPIOTIKOUG TTAPAYOVTEG TNG IKavoTToinong. O 6pog «eukoAia Xprions» (ease of use)
TTEPINAUPBAvEl TO OXEDIQOUO TOU Site, TN AEITOUPYIKOTNTA TOU NAEKTPOVIKOU KATAOTHHATOG,
TNV €UKOAIO OTnV KaTavonon Tng I0TooeAidag aAAd Kal Tnv €UKOAiad oTnv TTAorynon,
METAPRANTEG TTOU OXETICOVTAI TTEPICOOTEPO HE TNV IKAVOTNTA €VOG ATOPOU-KATAVOAWTA VO

etepeuvnoel pia 1I0ToogAida.
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Aldypaypa 12 : To yovrého Akshay

Z 4

e- satisfaction

AL

Mnyn : Akshay Anand, (2007), “E-Satisfacton — A Comprehensive Framework”, Second

International Conference on Internet and Web Applications and Services (ICIW '07)
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Avdhloya, TO TrEpIEXOMEVO pIag 10ToogAidag (Web site content) TreplAaupavel TG
TTANPOYOPIEG YIa TO TIPOIOV, TNV TTEPIYPAPH TWV XAPAKTNPIOTIKWY TOU TTPOIOVTOG, TNV
gUpEia TTOIKIAia TOU TTPOIOVTOG, METARANTEG TTOU OXeTICovTal UE TO PABOG TNG TTANPOPOPIaG
TTOU TTAPEXEI TO Site OXETIKA JE TO CUYKEKPIPEVO TTPOIOV. TENOG, Ba UTTOPOUCE Va TTPOCTEDET
Kal n ao@daAsia Tou TrEAATn (customer security) wg €vag TPITOG TTPOCdIOPIOTIKOG
TTaPAYoVTaG IKAVOTTOINONG, O OTTOI0G OXETICETAI WE TIG TTOMITIKEG AO@AAEIQG TTOU TNPEI TO
site.

EkTég amd Toug TpEIG Trapammdvw Trapdayovteg, o Akshay avayvwpilel wg €TTiong
ONUAvTIKOUG  TTPOCOIOPIOTIKOUG TTOPAYOVTEG  IKAVOTToinong atd  online ayopég Tnv
€EUTTNPETNON TTEAATWY, TNV EUKOAIQ TTapayyeAiag kar tnv atmodoTikdTnTa (efficiency).

To didypapua 12 atreikovilel oxnuatikd 1o €peuvnTIKO PovTéAo Tou Akshay. To povTého
autd ouvevwvel 18 TPoodIopIoTIKOUG TTAPAYovTEG, Ol OTToiol TTepIAauBAavovTal o 5
MeEYOAUTEPEG  KaTnyopieg  Trapayoviwy  online  IKavoTroinong  Kal  TTEPIYPAPOUV

OAOKANPWHEVA TNV IKAVOTTOINON TOU KATAVAAWTH aTTO ayopég HEow Tou AladIKTUOU.

Mo avaAuTIKd, N TTPWTN KATNYOPIa TTapayOvVTwY OXETICETAI E TNV EUKOAIQ TTOU TTAPEXE! N
TIPAYUATOTTOINON ayopwyv Ot éva nAeKTpoviKO TTeEpIBAAAov, o€ avTiBeon pe TOV
Tapadooiakd  TpoTo. H  TTpayuartotroinon  ayopwv  NAEKTpoviK& ouvTeAEi oTnv
gcoikovopnon XpOvou Kal TTPOCTTABEING YIa TOV KATAVOAWTA KaBwg TTAEOV OI ayopEg
yivovtal atmd 10 oTiTl. [iveTal euKOAOTEPN N avalATnon Tou TIPOIOVTOG TTOU ETTIBUMED O
KATaVOAWTAG KABWG ETMITPETIETAI N TTEPINYNON TTPOIOVTWY avd KATnyopia TTpoiovTog N
NAEKTPOVIKOU KATOOTHAMATOS. ETTITTAéOV, O €VTOTTIONOG TwV  AQVEUTIOPWY  Kal  TwV
TTapAywywv KabBwg Kal n avadntnon TTpocPopwy TToU ouvodeUouv TO TTPOIGV YivovTal

TTAé0V TTI0 EUKOAQ Kai ypriyopa.

H deuTtepn Katnyopia TTapaydvTwy ava@eépeTal o€ BEuara TTou oxeTiCovtal Ye To Tpoidv. O
6pog merchandising oxeTifeTal e TOUG TPOTTOUG KA TIG TAKTIKEG TTOU UTTOPEI va BonBrigouv
OTO va KAVOUV TO TTPOIOV TTIO aPECTO Kal ETMIOUPNTO 1 e AAAa AOYIQ, TTIO KEUTTOPIKG>», GTOV
katavoAwTh. Ta Topddelyya, o€ aQuTtiv TNV KaTtnyopia TrepIAAUBAvovTal Ol TTOIOTIKEG
TTANPOYOPIEG TTOU TTPETTEI VO OUVODEUOUV TO TTPOIGV yia Afyn KAAUTEPWY AYOPACTIKWV
ATTOPACEWY ATTO TOV KATAVOAWTI KAl Ol EUPEIEG TTOIKIAIEG aTTO KABE TTPOIdV 1 KaTnyopia

TTPOIOVTOG.
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H tpiTn KaTnyopia TTapaydvTiwy ava@épeTal o€ BEPATa TTou oxeTiCovTal UE TNV oxediaon Kai
TNV Agitoupyikotnta tou site. MNMponyoUpeveG €PEUVEG £XOUV ATTOKOAUWEI OTI €ival TTOAU
onUavTiké Ta sites Twv NAEKTPOVIKWY AIAVOTTWANTWY va gival attAd, katavonTtd, &ekabapa
Kal atroTeAeouaTikd. H €vvoia g XpnoTikOTnTag (usability) mrpétrel va eivanl Kupiapxng
onuaciag oTto OXeOIOOPO  MIOG I0TOOEANIDOG €VOG NAEKTPOVIKOU KATOOTHMATOS. Ta
XOPOAKTNPIOTIKA Tou site, OTwg Aeitoupyieg avaghtnong, Taxutnta “download” kai
TTAORYNON €TTIONG GUVBETOUV TNV évvola TNG XPNOTIKOTATAG ToU Site eTTNpeAlovTag £TOI Kal
TNV emmTuyia Tou. O1I ayopég yivovTal o EUXAPIOTEG YIa TOV KATAVOAWTH OTav TO Site Tou
AlavéuTTopou €ival ypriyopo, OxI «@opTwuévo» (uncluttered) kal eUKOAO oTnv TTAORYNON
KOBwG 0 KATaVOAWTAG XPEIAZeTal AlyOTEPO XPOvo Kal Aiydtepn TTpooTrddela yia va

TTPAYHATOTTOINCEI JIa ayopd.

H aopdAcia, cupewva pe Tov Akshay, atroTeAei évav akOun onuavTike TTapdyovta Trou
eTNPeddel Tnv online Ikavotroinon. H éAAeiwn eutTioToolvng, €ival o TTIo cuxvog AGYog TTou
QVOQEPOUV Ol KOTAVOAWTEG YIO TNV OTTOQUYR TTPAYUATOTIOINCNG Qyopwv MECW TOU
AladIKTUOU. H a0@AAgIa OTIG OIKOVOUIKEG GUVOAAQYEG Kal n SIaa@AAIoN TNG IDIWTIKOTNTAG
TWV TTPOCWTTIKWY OTOIXEIWV TOU KATaVOAWTH (privacy) emnpeddouv Tnv gUTTIoTOOUVN TOU
KatavoAwTh yia ayopég atrd 1o Aladiktuo. O onuavtiKOTEPOG AGYOS YIO Tn XOAMNANR
amodoxny Twv ayopwv MEOw Internet eivar n ampoBupia TWV KATAVOAWTWY VA

XPNOIUOTTIOIOUV TIG TTIOTWTIKEG KAPTEG YIA TIG AYOPES TOUG.

TéNOG, N TTEUTITN Kal TeAeuTaia katnyopia oTo PovTéAo Tou Akshay, ava@épetal 0Toug
TTOPAYOVTEG €KEIVOUG TTOU OUVBETOUV TNV €vvold TNG €EUTTNPEETNONG TOU  TTEAATN,
TepINAUBAvOVTAS évav apIBud atrd UTTNPECIEC TTPOC Tov TTEAGTn TTou €TTnpedlouv Ta
eTTiTeda IKavoTroinong Tou. H éykaipn TTapddoon Twv TTPOIOVTWY OToV TTEAATN, N UTTaPEN
TTOANITIKAG ETTIOTPOPNG EAATTWUATIKWY TTPOIOVTWY, N €EuTTNPETNON UETA TNV TTWANCN (after
sales service), n duvatétnTa empBefaiwong Tng TTapayyeliog pe e-mail, n dilaBecIudTNTA
KAl N KATAoTaon TOU TTPOIOVTOG, €ival UEPIKOI ATTO TOUG TTAPAYOVTEG TTOU MUTTOPOUV VO

ETTNPEAOOUV TA ETTITTEDA IKAVOTTOINONG TOU KATAVOAWTH.
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5. Ol EPEYNHTIKEZXZ YMNOOGEZEIZ KAl H EPEYNHTIKH
MEOOAOAOTIA

5.1 O1 gpeuVNTIKEG UTTOBECEIG KAl TO BEWPNTIKO POVTEAO

2Tnv TTponyouuevn evotnTa €idape OTI OV UTTAPXEI GNUAVTIKI) EPEUVNTIKI TTPOCTTABEIO O€
oxéon pe TNV IKavotroinon oTo e-tailing. QoTdc0, O0TO TAPEABOV €xouv avaTTTuxBEi
OPIoHEVA HOVTEAQ TTOU APOPOUV TNV IKAVOTTOINON ATTO NAEKTPOVIKEG AYOPEG, MEPIKA aTTO TA
oTToia ouvuTToAoyifouv €vav eTTAPKA APIBPO TTPOCDIOPICTIKWY TTOPAYOVTWY, EENYWVTAG
MO €yKUpPA TTWG €vag KATAOVOAWTAG €XEl JEYOAUTEPN IKAVOTTOINON OTAV TTPAYUATOTTOIE

ayopég péow Tou AladIKTUOU.

Omrwg €xel AdN avagepBei oe TTponyoUpeva KEQAAAIQ, TO EPEUVNTIKO PEPOG TNG TTAPOUCAG
epyaciag pacifetal oto poviéAo Tou Akshay Anand £1o1 6TTwWG TTapouaidoTnke 10 2007,
0T0 OeUTEPO BIEBVEC OUVEDpPIO TTOU agopd oTo  AlIadikTuo, TIS epapuoyéc Web kar Tig
utnpeeaieg (ICIW '07), 6TTou Kal £YIVE PIO OUCIACTIKI] TTPOCTIABEIQ YIa TNV AvEUPEDH TWV

TTaPAYOVTWY €KEVWY TTOU TTPOCBIOPIouV KOAUTEPA TNV IKAVOTTOINGN aTTO NAEKTPOVIKEG

QayOpEG.

To BewpnTikd PovTéAo Tou Akshay CUYKEVTPUWVEI OEKAOXTW TTPOCDIOPICTIKOUG TTAPAYOVTEG
on-line KavoTroinong, Ol OTIOI0I CUVEVWVOVTAI WETOEU TOUG OfF TTEVTE MEYOAUTEPES

KATNYOPIEG TTAPAYOVTWY :

L Eukodia

[ Merchandising

I 2xediaoudg rou site

L Aocopdicia

I Ymnpeoieg mpoc¢ rov meAdtn

Me Bdon tnv avaokdétnon tng BIBAIoypagiag Tou TTponyrénke T600 OTa TTAdICIO TOU

TTapadooiakoU 000 Kal ToU NAEKTPOVIKOU TTEPIBAANOVTOG KaBWG Kal ue PAon Toug

EPEUVNTIKOUG OTOXOUG TTOU £X0UV TEBEI TTpOoTEIVOUUE TIG aKOAOUBES UTTOBEOEIG:
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- YmoBeon 1" (H1): H ikavorroinon ato nAekTpovikO Alaveuttépio auéaverar 6ao ol
avTIANWEIS OXETIKA UE TNV EUKOAia yivovral 0 B€TIKES (01 UTTOAOITTOI TTAPAYOVTES

TapauéVouv oTabePoi).

- Ymé6eon 2" (H2): H ikavorroinan o1o nAekTpoviké Alaveutrépio auéaverar 600 ol
avriAnpers oxetrika pe 10 merchandising yivovrar 1o Oetikéc (o1 utTOAoITTON

TTAPAYOVTEC TTAPAUEVOUV OTABEPOI).

- Ymé6eon 3" (H3): H ikavormoinan oto nAekipoviké Alaveutrépio auéaveralr 6oo ol
avTIANWEIS OXETIKA LIE TO OxedIAOO Tou Site yivovral o BeTikéC (o1 utTOAOITTO!l

TTAPAYOVTEC TTAPAUEVOUV OTABEPOI).

- YmoBeon 4" (H4): ): H ikavorroinon ato nAek1ooviké Alaveutropio auéaverar oo ol
avTIANWEIS OXETIKA UE THV ao@aAsia yivovral 1o OeTikéS (o1 UTTOAOITTOI TTAPAYOVTES

TapauEVOUV oTaBePOI).
- Ymé6eon 5" (H5): H ikavorroinan o1o nAekTpovikd Alaveutépio auéaverar 600 ol

aVTIANWEIS OXETIKA UE TIC UTTNPETIEC TTPOC TOV TIEAATn yivovrar 1o BeTikéC (ol

UTTOAOITTOI TTAPAYOVTES TTAPAIEVOUV OTABEPOIN).

‘ET01, TO BepnTIKOG JOVTEAO TTOU AQVOTITUCCOUE KAl TTOU N €pguva pag Ba TTpooTradroel va

uTTOOTNPICEI EPPaviCeTal oTo didypauua 13:
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Aldypappa 13 : O Tévte KaTnyopieg Trapayoviwy aTo povtéAo Tou Akshay

Merchandising

e-satisfaction

2xedl0oudg Tou
site

YTrnpeoieg
TMPOG TOV
meAATN

AocpaAsia

KdBe pia atmod TIg KaTnyopieg TTapayovTwy, OTTWG TTAPOUCIAdovTal OTO TTPONYOUUEVO

O1dypaupa, atroTeAEiTal atmo évav aplBud UTTOTTAPAYOVTWY WG £EAG:

[ Eukodia

o E&oikovopnon xpovou
0 EukoAia ayopdg
0 EukoAia avalAtnong & evioTtriouou TTPoIoVTOG

[ Merchandising

0 Ap1Budg TTpoidbvTwv

0 T[loiAia TTpoi6évTog

o [MoidétnTa TTAnpoYopiag
o [loodtnTa TAnpoopiag

[ 2xediaoudg rou site

0 Aopn mAonynong

AleTraen

Evnuépwon site pe TeAeuTaieg TTANPOYOPIES
MpocapubdoIPo TTEPIEXOPEVO

TaxutnTa atmmokpIong site

O O OO
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L AoopdAcia
0 Oikovouikh ac@dAcia

I Ymnpeoisg mpoc¢ rov meAdtn

0 IkavoTtroinon TTapaTTovwyv
YT1ootpign TTEAATN YETA TAV TTWANOCN
2uoKeuaaia

‘Eykaipn mmapddoon

TaxudpopIKEG UTTNPETIES

O 00O

2mnv avdAuon Tou Ba akoAouBroel oTa emopeva Ke@dAaia Ba TTPoOoTTaBrjcoUPE va
eMPRERAIWOOUPE TO POVTEAO TOU AKShay OXETIKA WE TN CUYKEKPIPEVN KOTNYOPIOTTOINGN TWV

OEKAOXTW TTPOCOIOPICTIKWY TTAPAYOVTWY TTOU TTPOTEIVEL.

5.2 EpeuvnTikil MegBodoAoyia

H popon Tng £peuvag Jag gival TTOOOTIKA PE TN XPAon dounuévou EpWTNUOTOAOYIOU YIa TN
OuMN\oyn TTpwToyeVWY OedOUEVWY e delypaToAnyia. O okoTTdg TNG evOTNTAG QUTHG Eival
va TTAPOUCIACTEI N EPEUVNTIKA TTPOCEYYIoN Kal eBodoloyia TTou XpnoiuyoTroiénkay yia mn
dlgpelvnon  Twv  BewpnTiKWv  UTTOBEoEwv.  AVOAUTIKOTEPA  TTApoudsIdlovTal N
OelypaToANTITIKA dladIkaoia TTou akoAouBnrionke, N nEBOSOG GUANOYHG TwV ATTAVTACEWY, N
TTEPIYPAPL TOU epwTNUATOAOYIOU, N €TTECEPYATia TWV dedOPEVWV TTPIV TIG avaAUCEIG, Ta
XOPAKTNPIOTIKA Tou Otiyuatog KaBWwG Kal O PETABANTEG TTOU XpNOIMoTIoenkayv yia n

METPNON TWV BEWPNTIKWY EVVOIWV TNG £PEUVAG.

5.2.1 AsiypaToAnTrTIKN d1adIKacia

O mANBuUoPOG TNG €peuvag aTTOTEAEITAI ATTO TO GUVOAO TWV XpnoTwv Internet otnv EAAGDQ,
Ol OTToi0lI £XOUV TTPAYUATOTTOINCEI KATTOIA NAEKTPOVIKY AlQVIKr) ayopd TOUAdXIOTOV uid
Qopd. ZTnV €peuva uag Ta OToIxEia TOou TTANBuouoU TauTifovTal PE TR HOvAda
delypaToAnyiag. O xpdévog dieCaywyng TnG épeuvag ATav o urvag OkTwRpIog Tou 2008 Kai
agopouoe oe OAN TNV EAANVIKN ETTIKPATEIQ.

MNa Tov TTANBUO PO TNG €peuvag pag dev UTTAPXEl DElYATOANTTITIKO TTAdiaIo (sampling frame)

OTO OTT0i0 va PTTOPOoUNE va oTnpEIxBouue, KaBwg dev UTTApXEl KATTOI AIOTO TwV XPNOTWV
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Internet (Strauss and Frost, 2001) kai yia auTtd xpnoidoTroienke dciypda un moavoTnTag
(nonprobability sampling) kai 1m0 ouykekpigéva ocupPBartike dciyua (A aAAiwg deiyua
€UKOAiag (convenience sample)). '/Eva onuavTikO PEIOVEKTNUO TOU CUMBATIKOU dEiyuaTOg
gival 0TI dev PTTOPEI va UTTOAOYIOTEI TO BEIYMATOANTITIKO o@aAua (sampling error). Na autov
TO AGYO KaI Ta CUUTTEPAOMUATA TTOU TTPOKUTITOUV aTrd TNV avaAuon Twv eupnuatwy oev

MTTOPOUV Va YEVIKEUTOUV G0TO GUVOAO Tou TTANBucpuou (Kinnear and Taylor, 1996).

5.2.2 M£00d0g OUAAOYNG OTOIXEIWV

MNa Tt Oouloyl Twv Oedopévwv TNG €peuvag  KpiBnke avaykaia n  dnuioupyia
EPWTNMOTOAOYIOU, N CUPTIAAPWON TOU OTToioU TTPAYMATOTIOINBNKE pe dUo TPOTTOUG.
2UYKEKPIMEVA, O TTPWTOG TPOTTOG TTPOEPRAETTE TN CUPTTANPWON TOU E£PWTNUATOAOYIOU O€
EVTUTIN MOPO®N ME TN OKEWN OTI eVOEXOUEVWG KATTOIOI EPWTWHEVOI va TTpoTIHoUCaV va
OUUTTANPWOOUV TO £PWTNMATOASYIO Hag (UTTOAOYIOTAKE OTI ATTAITOUVTAI TTEPITTOU 5’ yia TN
ouuttAnpwon Tou) offline. O deUtepog TPOTTOG, TIPOEPRAETTE TN OCUMPTTARPWON TOU
gpwrnuaTtoloyiou o€ NAEKTPOVIKA pop®rl. H Trpocéyyion Twv uttoyn@iwv Eyive PEoW
QTTOOTOANG EVNUEPWTIKOU e-mail, To OTIoio TTEPIEIXE TO CUVODEUTIKG ypauua (cover letter)

Kabwg kal TV nAekTpovikn dietBuvon (http://62.1.45./SURVEY/) otnv otroia BpiokeTal n

online pop@r Tou gpwTnUaToAoyiou aAAd Kal TO D10 TO EpWTNUATOAOYIO (O€ pop®r MS
Word), oTnv TTEPITITWAON TTOU O EPWTWHEVOS ETTIBUPOUCE VA TO CUUTTANPWOEI KAl va TO
atroaTeiAel TTAAI p€ow e-mail.

MNa TN ouAloyni Twv nAEKTpovIKWY dleuBuvoewy (e-mail) oOTIg oTToie¢ aTTecTAAN TO
epwTNUATOAGYIO XpnoiuoTroienkav didgopeg TNYES. O1 KUPIOTEPES TTNYEG, WOTOCO, ATAV
ol online KaTtdAoyol NAEKTPOVIKWY OIEUBUVOEWY ETAIPILY, TTAVETTIOTAMIWY Kal GAAwV

OPYQVIOUWV.

5.2.3 Adyol xpnong Tou Internet yia Tnv £épguva

Baoikr poUTtré0eon yia Tn Xprion Tou Internet yia T cuAAOyr TwWV aTTaVTACEWV gival 0TI O
TANOUONOG TNG €peuvag Pag gival XproTeg Tou Internet, ommoTe Kal Oev UTTHPXE TO
TPOBANUA TG N KGAuwng (non-coverage). AVOAUTIKOTEPA TO Internet TTPOTIMABNKE yia TN
OUA\OYN TWV aTTavVTAOEWY Yia dId@opoug AGyoug:
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http://62.1.45./SURVEY/)

Kard mpwTo Adyo, n online épeuva cival ouva@Ag PE TO QVTIKEIMEVO TNG £PEUVACG.
E&etadloupe Toug online ayopaoTég XpNOIMOTIOIWVTAG Hia online Tpocéyyion. 'ETol ol
KATAVOAWTEG BpioKovTal O€ Eva OXETIKO TTEPIBAANOV OTAV CUNTIANPWVYOUV TV €pEuva
(Szymanski and Hise, 2000).

Kartd deutepo Adyo, n online TTpoaéyyion €ival TTI0 ATTOTEAECUATIKN YIO TNV avayvwpeion
Kal TTpooéyyion online ayopaoctwy (Szymanski and Hise, 2000). O1 online ayopaoTég
avayvwpifovtal péOw TNG OTTOOTOANG €VOG  evnUEPWTIKOU e-mail, oTo oTT0i0
TTPoadlopiCeTal OTI N €pEUvVa avVaQEPETAl € GOOUG £XOUV KAVEl KATTOoIa online ayopd To
TouAdyioTov pia @opd. Edv emAéyaue katTola GAAn péBodo Ba ETTperTe va KAVOUUE
eKTEVH «DlaAoyr» (prescreening) yia va TTEPIOPICOUNE TN CUMMPETOXA MOVO O€ XPrOTEG
Tou Internet, ol otroiol £xouv ayopdoel péow Internet E0Tw Kail hia @opd.

Tpitov, TTapExeTal Eva peUvNTIKO EpyaAeio To oTToio cival EUKOAO va CUUTTANPWBEi Kal
va ETTIOTPAPET XWPIG va eTTIBapUvovTal TTOAU 601 ATTAVTOUV OTO EPWTNUATOAOYIO HOG.
To e-mail, To ouyKkekpipéva, BewpeiTal OTI TTAPEXEl Evav EUKOAOTEPO Kal TTEPIOCOTEPO
dueoo TpoTTO amravinong (Flaherty et al., 1998).

TétapTov, pag divetal n duvatdTNTa, €10IKE OTA TTAQICIO MIOG EPEUVNTIKAG TTPOCTTIABEIOG
ME TTEPIOPIOUEVOUG TTOPOUG, VO CUAAEEOUME APKETEG ATTAVTHOEIG OiXWG TNV avaykn
€€00WV XapTIOU, EKTUTTWONG KaI TOXUOPOMIKWY ££00WV. Ta o@EéAN atrd Tnv TTAeupd Tou
KOOTOUG €XOUV €TTIONG £TTIONUAVOE] aTTO EPEUVNTEG, E TO KOOTOG MIOG EPEUVOG WE e-
mail va utroAoyi¢etal petagu 5% kal 20% pI0G €pEUvag UE EVTUTIO EPWTNHATOASYIA
(Weible and Wallace, 1998).

Emmpoocbeta, o1 Weible «kai Wallace (1998) ouykpivoviag TIG  HOPQYEG
gpwrnuatoloyiwv péow Tayxudpopeiou, fax, e-mail kai website, PBprikav o1 oI
NAEKTPOVIKEG EPEUVEG EixavV YPNYOPOTEPES ATTAVTHOEIG ATTO OTI N TAXUOPOWMIKA £pEUva.
Méow TnNG online NAEKTPOVIKAG POPHAG Ol ATTAVTATEIS KATAX WPOUVTAV QUTOUATA O€ JId
online Bdon dedouévwv atToPeUlyovTag Tn XPovoRopa Kail ETTIPPETTH a€ AdBn sicaywyn
TWV atmmaviioswyv otov H/Y. Etriong yivotav €Aeyxog yia TNV TTARPN CUPTTARpWOn OAwv
TWV EPWTHOEWY TTPOTOU ETTITPATIEI N UTTOBOAN TOU EpWTNUATOAOYIOU UE aTTOTEAECUA va
v uttapxouv eANITTH dedopéva (missing data), evw UTTAPXE Kal €AEyXOG yia Tnv
atro@uyr] TTOAATTANG UTTOBOAAG Tou idIoU epwTnUATOAOYIOU.

AkOun, pag d00nke n duvaTtoTnTa CUANOYNG OeBONEVWV QVECAPTTWS YEWYPAPIKAG
TTEPIOXAG KABATI N €épeuva Pag ava@épetal o OAN TNV EAANVIKN ETTIKPATEIA.
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L

TENOG, OI EPWTWHEVOI TEIVOUV VA ATTAVTOUV TTEPIOCOTEPO EINIKPIVA O€ €uaiobnTeg
epwTAoEIg aTo Internet, AOyw iCwWg Tou OTI O UTTOAOYIOTHG €ival ATTPOOWTTOG Kal gV

TTAOPAKOAOUBEI KAVEIG TI aTTaVTAEl O EpWTWHEVOS (Strauss and Frost, 2001).

5.2.4 MpoBARpara Kal TTEPIOPICHOI a1Td TNV Xprion Tou Internet yia tnv

épeuva

ATIO TNV GAAN n XpAon Tou Internet yia Tn diegaywyr TNG £pEUvVaG TTOPOUCIACEl Kal KATToIa

TTpoBAjuaTa:

L

L

‘Eva ipéBAnua cival n pepoAnyia TnG auto-eTTINOYHG TOU £pwTWwHEVOU (self —selection

bias), dnAadn n EAAeIPn eAéyxou aTo TTOI0G aTTavTdcsl (Strauss and Frost, 2001).

‘Eva mrpoéoBeTo TTpORANPa gival Kal n aduvapia e€akpifwong TNG auBevTIKOTATAG TwV

OTOIXEiWV Kal ol Weudeic arravtioels. Av kal autd To TTPOPANUA 1oXUEl O€ KABE
peBodoMoyia cupTTAfpwonG epwTtnuaToAoyiou xwpic eTTiBAewn-kaBodrynon (self-
administered), oTto Internet epgavidetal evrovoTepo (Strauss and Frost, 2001).

To TpOBAnua e TIg TTOAATTAEG aTTavTioEelg, ONAadN &TI KATTOI0I ATTAWG KAvouv AdBog
Kal uttoBdAouv TO €pWTNPATOAOYIO TTAvw aTTO I QOpd, evw KATTOIOl GAAOI iowg
BéAouv n yvwun Toug va PBapaivel TeEpIoodTEPO (Strauss and Frost, 2001),
QVTIMETWTTIOTNKE Ot €va PaBud pe TOV TTPOYPAUMATIOTIKO €AEyXO TNG TTOAAATTAAG
UTToBOAAG NG idlag atrdvTnong atd To website.

2NMAVTIKG KpiveTal Kal TO TTPORANUA TOU OQAAUATOG PN ammavtnong (non response
error). Eival mBavéy ol epwTWHEVOI TTOU OEV aTTAVTNOQV OTO EPWTNUATOAGYIO va
£0Ivav OIOQOPETIKEG ATTAVTATEIS OE TTEPITITWON TTOU TO CUUTTARPWVAY, £TTNPEACOVTAG
KAT €TTEKTACN KAl Ta amoTeAéopaTa TnG €peuvag.  Av Kal éva XOunAd TTo000TO
ATTAVTAOEWY OE onuaivel oTTWoOATIOTE OTI UTTAPXEI KAl CQAAUA Apvnong ammavinong, n
mOavoTNTa TOU OQ@AAPOTOG M OTTAVINONG Quédvel Pe T peiwon Tou Paduou
atokpiong (response rate) (Kinnear and Taylor, 1996). Ta gupfiuata OXETIKA PE TO
BaBud amokpiong oe €peuveg oTO Internet eival paAAov avTipatikd. ‘Etol, éxel
avaeepBei 6T ol online £€peuveg AVTIMETWTTICOVTAI WG TTIO CNPAVTIKESG, EVOIAQEPOUTES
KOl EUXAPIOTEG ATTO OTI 01 TTapadoCIokES Epguveg (Edmonson, 1997). Autd uttovoei oI,
Ox1 uovo ol online ayopadTég gival TTI0 TTOAVO va ATTavTHOOUV OTNV €PEUVA PAG, OAAG
Kal OTI €ival TTI0 TIBavé va atravtioouv Pe akpifeia (CustomerSat.com, 1999). Ao v
GAAN, éxel Bpebei 6T 0 BaBudg ammokpiong o€ épeuveg PECW e-mail gival ouxva TTio
PTWXOG o€ oxéon ue TiG offline €peuveg (Cobanoglu et al., 2001).
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TNV £pEuva Pag o PaBuog atrokplong (response rate) dev ATav duvaTtd va UTTOAOYIOTEN yia
Tov AOYO OTI QpKETEG aTTO TIGC NAEKTPOVIKEG OIEUBUVOEIS OTIG OTIoiEG ATTECTAAN TO
epwTNUATOAGYIO ATaV OPadIKES (DNAad avTioTolxoUoav O€ TTOAAQTTAOUG TTOPAANTITEG,
OTTWG TT.X. Ol QOITNTEG EVOG PETATTTUXIOKOU TUAMATOG) Kal dgv ATav duvatd va yvwpifoupe
TOV aKpPIR apiBud Twy TTAPAANTITWV.

EvToUTOIg, VIO VO MEIWOOUME TO TTOCO0OTO Apvnong atokpiong, 00Onke €u@acn oTo
EVNUEPWTIKG TTEPIEXOUEVO TOU e-mail, kKaBwg ol atmpdkAnTeS (unsolicited) evoxAnoeig yia
€PEUVEG MTTOPOUV va BewpnBouv €eTTIBETIKEG ATTO TOUG TTAPAAATITEG KABwWG Kal Ot O¢
ouppadifouv pe TNV KouAToupa Tou Internet (Mehta and Sivadas, 1995). H eAaxioToTroinon
TNG avTiAnwng TnG ampokANTNG evoxAnong Ba ponBouce va AVTIMETWTTIOTEN AuTd TO
TPORANua (Schillewaert et al., 1998). 'ETol OTO evnUEPWTIKO MAVUMA QVOQEPOTAV N
aKadNUAIKN KAl PN EUTTOPIKR QUON TNG £€PEUVAG WAG, N XPNOINOTNTA KAl avayKaloTnTd NG,
N EYTTIOTEUTIKOTNTA TWV OTTAVTHCEWYV, EVW TO JAVUPO ATAV ETTWVU HO.

Emiong, ameotdAnoav utrevOupioTiKd e-mail petd amd pia efdoudda, kKabwg Exel
TTapatnEnOsei 6T €xouv BETIKN €TTiIdpaon 0To BaBud ATTOKPIONG (response rate) EPEUVWV HE
e-mail (Mehta and Sivadas, 1995; Smith, 1997). To utrevBuuioTIKO e-mail TTepigixe Kai
autd 10 URL Tng €peuvag KaBwg Kal To avTiypa®o Tou epwTnuatoloyiou o poper MS
Word. To privupa dev ameoTdAn e 6ooug eixav Adn atravTiocsl péow e-mail kal gixe
Kataypagei 70 e-mail Toug. AvTiBeTa Ogv UTTAPXE TPOTTOG VA ATTOKAEIOTOUV OTTO TN
oladikaaoia auTh 6ool gixav \on amaviioel oto Web.

MTtropouue woTOoO va UTTOBECOUUE OTI O BABUOG aTTOKPIONG ETTNPEAOTNKE EVOEXOUEVWG
BeTIKA aTTd TO APKETA PIKPO PEYEBOG TOu epwTnuaToAoyiou, 6TTwG dlagaiveTal aTrd KATToIA
OXETIKG OXOAIO OPICUEVWV epWTWHEVWY. ETTiong, ol Fram kai Grady (1995) Bprikav 611 ol

KatavaAwTEG Oev ATav TTPGOUPOI VA ATTAVTHOOUV O€ JOKPOOKEAEIG online £peuveg.

5.2.5 To EpwtnuatoAdyio

To epwTnuaToAdyio (EpeuvnTIKO epyaleio — research instrument) TTou XpnoiKOTTOINONKE
oev Atav 1BIaiTepa HaKPOOKEAES (7 OeNidEG) Kal atToTeEAoUVTAV ATTO TPEIG eVOTNTEG/OUADES
EPWTACEWY. ZTNV TTIPWTN evoTnTa OlgEpeuvhiOnkay o1 TTPOCSIOPICTIKOI TTAPAYOVTEG TNG
IKavoTroinong atrdé ayopés MEow Tou AIadIKTUOU KaBwWG Kal n IKAvotroinon wg HIa
«OUVOAIKN} aioBnon» ammd tTnv TTAEUpd TOU e£pwTwHEVOU. Mo OUyKeKpIuéva, N TTPWTN
£PWTNON AVAPEPETAI OTOUG OEKAOXTW TTPOCDIOPICTIKOUG TTAPAYOVTEG TOU HOVTEAOU ag Kal

TN OTToUdAIOTNTA TOUG MPE BACN TNV TIPOCWTTIKA a&lOAOYNON TWV EPWTWHEVWVY EVW N
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0elTEPN €PWTNON ATTOOKOTTEI OTN WETPNON TNG IKAVOTTOINONG WG MIA OUVOAIKA aioBnon
atrd TNV gPTIEIpia TG ayopds HEow Tou Internet. H deUTepPn OpAda EPpWTHOEWY aVOPEPETAI
otV €E0IKEIWON TWV EPWTWHEVWY e TO AIadIKTUO €vd N TEAeUTdia a@opd OTa

OnNUOYPAPIKA XOPAKTAPIOTIKA TOU EPWTWHEVOU.

5.2.6 Etreepyaoia Twv dedopévwv

To xpnoiyo péyebog Tou deiypaTog avépxetal o€ 105 epwTNUATOAGYIA, PEYEBOG TO OTTOIO
KpiveTal IkavoTroiNTikG, av AdBoupe utmOwn MPag TOUG OTOXOUG, TN QUON Kol TOUg
TTEPIOPIOUOUG OTN XPOVIKN OIdpKeEIa TNG CUAAOYNG. ATTO TIG 105 XPAOCIUEG TTEPITTITWOEIG
(cases), o1 41 TIpoépXOVTal ATTO ETTICTPOPH TOU EPWTNUATOAOYIOU O€ EVTUTTN HOPYT], EVW Ol
TEPIOOOTEPEG  (64) TpoépxovTal amd Tn OCUPTIAApwon TG online Pop@eAg Tou
gepwTnuUaToAoyiou.

Q¢ PN OoTTOdeKTEG TTEPITITWOEISC BewpndNKav €Keiva Ta €PWTNUATOAOYIO OTA  OTTOIA
TTapaTNPAONKE OTI:

- éva PeYAAO UEPOG TWV EPWTACEWY dev ATAV ATTAVTNUEVO (Ava@EPETal UOVO OTIG
ATTaVTACEIS HECW e-mail Kal EpwTNPATOASYIa O€ EVvTUTTN HOP®R) (8 EpWTNUATOASYIQ)

- ammd TIC ATTAVTACEIG @AIVOTAV {eKABapa OTI 0 EPWTWHEVOG dev KATAAARE Tn diadikaaia
amavtnong (7 pwTnUATOAOYIO)

yI' QUTO KOl TO OUYKEKPIYEVA EPWTNHATOAGYIO aTTOKAEIOTNKAV aTTd TNV £PEUVa.

5.2.7 XapaKTNPIOTIKA TOU SEiyHaTOG

AT TNV TTAEUpPd TWV ONUOYPOPIKWY OTOIXEIWV TO PEYOAUTEPO TTOOOOTO EKEIVWY TTOU
atmravtnoav gival avopes (56,2%) evwy o€ oxéan Pe TNV NAIKIA o1 TTEPICCOTEPOI PPioKovTal
METOEU 26 kal 35 eTwVv (51,4%) kal akoAouBei pe TToo00TO 36,2% N Katnyopia atmmod 16 £wg
25 eTwv. Zuutrepaivoupe OTI N TTAEIOWNO@Ia TwV EPWTWHEVWY aTToTeAEiTal amd AToua
veaph g nAikiag. Zra diaypduuarta 14 kar 15 arreikovifetal axnuaTtikd 1o QUAO Kal n nAIKia

ToU O¢giy UaTOG MOG.
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Aidypappa 14 : AvdAuon deiyuaTog we TTpog TO QUAO

®YAO

@ MNuvaikeg

B Avdpeg

Aigypappa 15 : AvdAuon deiyuatog wg TTpog TNV nAIKIa

60

50
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HAIKIA

m 16-25
o 26-35
m 36-45
0O 46€TwvV Kal Gvw

=ekaBapn €ival Kal n Hop@n Tou €MMITTESOU eKTTAIOEUONG HE TO 41% va £XEl JETATTTUXIAKO

OITTAwpa Kai To 45,7% va OIaBETEl TTAVETTIOTNUIOKO TITUXIO.
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Aidypappa 16 : AvéAuon deiyuaTog we TTPOG TO ETTITTEDO EKTTAIdEUONG

EMIMNEAO EKNAIAEYZHZ

5

0O Baoikn

O AvioTepn

B AvTaTn

B MeramTuyiokd

TéNOG éva ONUAVTIKO TTOCOCTO TWV ATTAVTACEWY TTPORABav atrd IBIWTIKOUG UTTAAARAOUG
(33,3%), @oItnTéS (22,9%), eAeUBepoug eTTayyeApaTies (17,1%), kal dnuocioug UTTAAANAOUG
(11,4%).

Aidypappa 17 : AvédAuon dgiyaTog wg TTPOG TO TTAYYEAUA

O Aev epyalopal

O NoonAeutig-NoonAeuTpiql
B Eicodnuartiag

B ‘EpTmropog

0O Emixeipnuariog

B PoitnTAg

0O Anpo6o10g UTTAAMNAOG

3 IS1wTIKOG UTTAMNAOG

0O AieuBuvTIKO OTéAEXOG

@ EAelBepog erayyeAuaTtiag
EmoTtApovag

B EAc06€epog eTTayyeAuaTtiag
Texvikog

O EKTTaI8euTIKOG
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Avag@opikd pe TNV oTdon Kal Tnv €¢olkeiwon Pe 1o Aladiktuo Tou deiypaTog pag, 10 90%
TTEPITIOU TWV EPWTWHEVWY OeV  QVTIMETWTTICEI KAMIA OUOKOAIQ OTn XPRAoN MNXavwv
avadnTnong (search engine), 10 98% TrepiTIOU dEV AVTIMETWTTICEI KAMIG OUCKOAIQ OTN
Xpron e-mail evwy 10 88,5% utrooTnpiCel OTI €X€1 APKETA YEYAAN EUTTEIPIA OTO VA XEIPICETal
10 Internet. ETmmA£ov, pia peydAn TTASIOWNOIa TWV EPWTWHEVWY UTTOCTARICEI TRV ATTOWN
o1l 10 AladikTUuO €ival TTOAU XPrCIKO CrPEPa Kal OTI KABE OTTiTI TTPETTEI Va £XEl TTPOCBacn
070 AIadiKTUO PE TTOCOOTA 97% Kal 91% avTiOTOIXA. ZUUTTEPAIVOUNE ETTOUEVWG OTI TO
Ociypa TToU €EETAOTNKE €XEI MIO APKETA KOAr oxéon pe 1o AIadiKTuo, €ival ECOIKEIWPEVO HE
auTo o€ ueyaAo Babud evw TTapdAAnAa diatnpeei pia TTOAU BeTiKA oTdon atmévavTi o€ auto
Kal TIG duvaTtoTNTEG TOU. AVAAOYIKA, KAl N OUXVOTNTA OUVOEONG TWV EPWTWHEVWV UE TO
AIadiKTUO aTTOOEIKVUETAI APKETA PEYAAN KaBwg 1o 84,8% OnAwvel 0TI CUVOEETAI WE TO

AladikTuo KaBnuepiva.

Aldypappa 18 : Kupidtepeg KaTnyopieg TTpoidovTwy TTou ayopdlovral péow AladIKTUOU

Eidn kivnTAg TNAewviog

HAeKTPOVIKEG OUOKEUEG (KAPEPES, PWT/KEG PUNXaVEG,
TNAEOPAOEIG, EVIOXUTEG KTA)

E¢apmpara avaBaduiong yia HY (diokol, KapTeg
YPOAPIKWVY KTA)

AoyIouIKo yia HY

Agioeg

DVD/CD

BiBAia/Mepiodika

Eidn pouyiopou

Eioimpia (agpoTr opikd, oUVAUAIEG, GIVEUA KTA)
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To didypapua 18 atreikovilel Ta TTPOIOVTA A TIG KATNYOPIEG TTPOIGVTWY €EKEIVEG Ol OTTOIEG
ayopdlovTal Péow Tou Internet o cuyxvd atmd ‘EAANvES KATavaAwTES. ATTO TO dIGypapua
TTAPATNPOUME OTI TO HEYOAUTEPO TTOOOOTO QAYOPAS KATEXOUV T EICITAPIA YEVIKOTEPA
(akTOTTAOIKA, AEPOTTOPIKA, CUVAUAIWY KTA) Ot TTOOOOTO 65% Trepitrou. AKoAouBouv Ta
BIBAia kal Ta TTEPIODIKA PE TTOOOOTO 43,8% €V Ol NAEKTPOVIKEG CUOKEUEG KATEXOUV ThV
TpiTN B€0n pe TooooTO 41,9 % padi e To AoyIoPIKO yia HIY (41%). EmitAéov, katTola GAAa
TTPOIOVTA TTOU ava@éPBNKav atTd TOUG EPWTWHEVOUG Kal dEV aVAKOUV OTIG TTAPATTAVW
KATNYOopPiES TTPOIOVTWY Tou dlaypdupaTog 20 givai:

[ E&apmuata yia pnxavr) / autokivnto
PoAdi
Mouaoikda 6pyava
KaAAuvTIKA
AvTOANOKTIKA TTOSNAGTWY

HAekTpOVIKEG UTTNPETIEG rapid-share

el Bl

Site oToixnuUaTiIouoU

5.2.8 MéTpnon Twv BEWpPNTIKWYV EVVOIWYV TNG EPEUVAG

21NV evoTnTa auTh Ba TTaPOUCIacOoUV o1 HETARANTEG TTOU XPENOIUOTTOINONKaV OTNV £pEuva
TTpoKeIuévou va eEeTaoBouv o1 gpeuvnTIKEG UTTOBECEIC. 1A TN WETPNON TwV BEWPNTIKWY
EVVOIWV TNG €PEUVAG XPNOoIUoTIOINBNKav KAiUaKeS dlaoTraTog TUTTOU Likert rj ovOuaoTIKEG

KAiMaKEG KaBWG Kal KAIMOKEG OTTOUBIOTNTAG.

‘Eva onuavTiké B€pa yia Tnv €pguva pag eival autd tng aglomioTiag. AglomioTia gival o
BaBudg otov otroio o1 peTProelg Oev €xouv AdON Kal KATA CUVETTEIR TTAPAYOUV CUVETTH
amoteAéopara (Peter, 1979). Zop@wva pe tov Peter (1979) 10 TTI0 dNUOPIAEG PETPO TNG
aglomoTiag ival o Cronbach cuvTteAeo T aglomoTiag GA@a (Cronbach's coefficient alpha),
EVW TO ouvnBiopévo kpitiplo gival To 0,7, To oTroio Baciletal oTnv £ékdoon Tou 1978 TOU
Psychometric Theory Tou Nunnally (Peterson, 1994).

Etriong kaTtapAnBnke TTpooTrdBela PETPNONG TWV EVVOIWV HE TTEPICOOTEPEG ATTO MIA
KAIMOKEG €TO1 WOTE va TTEPIANPOOUV OAEG oI TTIBaVEG BIOOTACEIG TOUG. 10 CUYKEKPIUEVA Kal
ME Baon TIg KAiMOKEG auTég dnuioupyrBnkav aBpoloTikEG KAiMakeg (summated scales)
TWV UTTO PEAETN WETARANTWY, aBPOoICoVTaG TIG TIMEG TWV PETABANTWY Kal AaupdavovTtag To

MECO Opo Tou atroTeAéopaTog. Me Tov TPOTTO AUTS, ATTOPEUXBNKE N XENOIYOTIoINCN JIAg
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MOVO PETABANTAG YIa TNV avAAuon TwV ATTOTEAECUATWY, dNUIOUPYWVTAG HIa TTOAUTTAEUPN

KAl OKPIBECTEPN AVTITIPOOWTTEUCH TWV UTTO PEAETN evvolwy (Peter, 1979).

TéNog éyive avaAuon Tmapayoviwyv (R factor analysis) oToug TTpOOdIOPIOTIKOUG
TTapdyovTeg Ikavotroinong. H avaAuon mrapayoviwy gival pia xprioiun pébodog, n otroia
EMTPETTEI TNV OPAdOTIOINGN €VOG HEYAAOU apIBUOU PETABANTWY OE éva PIKPOTEPO apIBud
onuavTikwy TrapayovTwy (factors) (Stewart, 1981), evwy PETA TNV €€aywyn Twv OKOP TWV
TTapayovTWy, Ol TTAPAYOVTEG AVATITUCCOVTAl WG VEEG METABANTES yIa TTEpAITEPW avAAuoH.
Eival yevikwg atrodekTd OTI yia TNV avAAucT TTapayovTwy atrairouvtal Touldyiotov 100-
200 armravtioelg (Kline 1994), kpITipIo TO OTIOI0 KOAUTITETOI OTTO TO Oeiypa Twv 105
TEPITTTWOEWY TNG €peuvag pag. Eival emiong emBuunti n  TTOAUCUYYPOUIKOTATA
(multicollinearity) Kkai n cuox£Tion METAEU Twv PETABANTWV. [Na Tov OKOTTO auTd ££eTATONKE

O TTIVOKOG TWV CUCXETIOEWVY TWV PETARANTWV.

5.2.9 MetaBAnTég TNG £pEuvag

5.2.9.1 MetaBAnTég «EukoAiag»

MNa 1N hyétpnon Tou TTapdyovTa €UKOAIG OXEOIAOTNKE IO OPAdA TPIWV EPWTACEWVY YIa va
«OUNNGABE» TIG CUYKEKPIPEVEG ETTINEPOUG BIOTACEIG TOU TTapdyovTa autou. O1 eTIUEPOUG
O1a0TACEIg TTOU PETPABNKAV PECO ATTO TIG EPWTACEIS AUTES NTAV N £COIKOVOUNGN XPOVoU, N
€UKOAIQ TTOU TTPOKUTTITEI ATTO TO YEYOVOG TNG Ayopdg GTOV TTPOCWTTIKO XWPO TOU ayopaoTh
(epwTWPEVOU) KABWG Kai N €UKOAid avalATnong Kal €VTOTTIONOU TOU TTPOIOGVTOG TTPOG

ayopd oTo NAEKTPOVIKS KaTdoTnua (ease of browsing).

5.2.9.2 MetaBAntég «Merchandising»

¢ oxéon pe Tov Tapdyovrta merchandising o OTT0i0G, OTTWG €xel avagepBei Kal O€
TTponyoUueva Ke@AAaia, TTEPIANAUBAVEI O€ YEVIKEG YPOAUMES TNV TTOIKIAIQ TOU TTPOIOGVTOG
KaBwG Kal TIS TTANPOPOPIEG TTOU CUVODEUOUV TO TTPOIOV, OXEDIACTNKAV TECTEPIG EPWTAOEIG
YIO VA JEAETAOOUV TIG ETTIHEPOUG DIACTACEIG TOU TTapdyovTa autol OTTwG gival To TTARB0G
TWV TTPOIOVTWY TTOU BIABETEI TO NAEKTPOVIKO KATAOTAUA (TTO0Q TTPOIGVTA UTTOPW VA Bpw),
N TroIKIAia yia KABe éva atmd Ta TTPOIOVTA TToU OIABETEI TO NAEKTPOVIKO KATACTNUA (TTOOEG
TTapAAAQYEG yia KABE TTPOIOV PTTOPW VA BPw), N EMPAVION TTOIOTIKWY TTANPOPOPIWY YIa
KABe TTpoidv KaBwg Kal n UTTapgn HEYAANG TTooOTNTAG TTANPOPOPIWV VI KABE TTPOIdV.

78



5.2.9.3 MetaBAnTég «Zxedlaoou Tou Site»

MNa ™ pétpnon Tou TTapdyovta “site design” oxedIAOTNKAV TTEVTE EPWTHOEIC TTOU EPEUVOUV
TIG EMPEPOUG OINOTACEIG TOU OXEDIAOUOU TOU Site TOU NAEKTPOVIKOU KATOOTHHOTOG
oUpQwva Pe 1o BewpnTiKO pag povtédo. Or emPéPOoUg DIAOTACEIG TTOU PETPAONKaV Péoa
amd TIC EPWTNOEIC QUTEG ATAV N €UKOAN TTAONAYNon OTO Site Tou NAEKTPOVIKOU
KATAOTAPOTOG, O KOAGG OXedIaouog padi pe TN @IAKA JIETTOQN Tou Site, n TaxUTnTA
atrokpiong Tou site (ypriyopo download Tng I0TOO€EAIBAG), TO TTPOCUPUOCIUO TTEPIEXOUEVO
TOU site OTIG avAYKEG TOU KATAVOAWTH KABWG Kal N evnUEPWON Tou site pE TIG TEAEUTAIEG

TAnpogopieg (updated information).

5.2.9.4 MetaBAnT «<ACQAAEING»

H petaBAnT) TNG ao@AaAEiag epunveveTal atrd évav Kal HOvo TTPOCBIOPIOTIKO TTapdyovTa,
aQuTdv TNG OIKOVOUIKAG AO@AAEIOG ouvoAhaywv (cUu@wva Kal Pe To BewpnTikd pag
MOVTEAO) Kal yI' AUTO OXEDIAOTNKE IO EQWITNAN N OTTOIa PETPA TRV OTTOUdAIOTNTA AUTOU TOU

TTapAyovTa atrd TOUG EPWTWHEVOUG.

5.2.9.5 MetaBAnTég «YTTNPECIWYV TTPOG TOV TTEAATN>

TéNoG, 0 oxéon ME TOV TIOPAYOVTQ «YTINPEoieg TPog Tov TTEAATN» (Serviceability),
oXeOIA0TNKE HIa Oopdda atrd TTEVTE €PWTACEIS YIA VA «OUANNARA» TIG OUYKEKPIUEVEG
01a0TAoEIG TOU TTAPAyovVTa QUTOU. ZUYKEKPIPEVA, O OIOOTACEIC QUTEG OXETICOVTal PE TNV
UtTapén “after sales services” («UTTNPECIEG META TNV TTWANCN»), TNV AOQAA} CUOKEUATIa
TOU TTPOIOVTOG, TNV TTapAdoan TOU TTPOIOVTOG OTOV TTPORAETTOUEVO XPOVO KABWG Kal TIG

UTTNPETIEG PETAPOPAG Kal TTAPAdoong TTPOIOVTOG.

MNa OAeg TIC TTOPATTAVW EPWTATEIS XPNOIUOTTOINBNKAV KAIJAKEG ZTTOUdAIOTNTAG.

5.2.9.6 MetafAnTtn IkavoTtroinong

MNa ™ p€Tpnon TNG IKavoTroinong ato Tn dIadIKaoia TNG ayopdg oxXedIAOTNKE WIA EPWTNON
yla TOUG OKOTTOUG TNG OUYKEKPIPEVNG £PEUvaG. ATTO TOUG €PWTWHEVOUG CnNTABNKE va
TTpogdiopicouv Tnv BaBud IKAvOTToINGNG TOUG ATTd ayOoPEG TTOU €XOUV TTPAYLATOTTOINCEI
NAEKTPOVIKA o€ pia dekaBdbuia kKAipaka (10-apioTa).
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5.2.10 AvdAuon Mapayéviwyv

E@apudoaue AvaAuon MpwTtapyxikwy Mapayovtwy (Principal Component Analysis), 6TTwg
€TTIONG KAl TTEPIOTPOPN TTapaydvTwy Varimax, yia autd To AOyo Ta components gival atméd
Tov Rotated Component Matrix (MATpa MepIOTPOPRG ZUVIOTWOWY). AGUBAvVOVTAG UTT'OWIV
TO UEyeBog Tou deiyuaTog, TOV aPIBUS TWV PETARBANTWY TTOU CUUPETEXOUV OTNV avAaAuon
(18) kar TOov apilBud TWv efayouevwy TTapayoviwy (5), Bewpolue wg  KPITAPIO
onuavTtikétTnTag Twv factor loadings 61 o1 TIuéG autwy Ba TTpéTTel va egival ammd 0,4 Kkai
mavw. EEAxOBnoav ol €€n1¢ 5 tTapdyovteg Toidtntag amd 18 petaBAntég: 1) EukoAia, 2)
Merchandising, 3) Zxedlaouog site, 4) Ac@aAeia kal 5) YTTNpeoieg TTpog Tov TTEAATN.

Mivakag 2 : Factor loadings

components

convenience merchandising site design security serviceability
var 1 2 3 4 5
Q11 0,842
Q1L 2 0,744
Q1 3 0,503
Q1 4 0,713
Q15 0,796
QL 6 0,696
QL7 0,667
Q1.8 0,461
QL9 0,645
Q110 0,755
Q1 11 0,739
Q1 12 0,602
Q1 13 0,980
Q1 14 0,750
Q1 15 0,509
Q1 16 0,576
Q1 17 0,834
Q1_18 0,845
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2 aQutd TO onueio TTPETTEI va ETTIONUAVOUNE OTI N UETABRANTA «OIKOVOMIKA OaOC@AAEIQ
ouvaAAaywv» attoTeAei ammd pdévn Tng évav mrapdayovta (factor) kai yI' autd n TIUA TNG OTOV

TTivaka 2 gival ugnAn.

2ToV TTivaKa 2, TTapoudaidfovTal Ol TTEVTE TTAPAYOVTEG, Ol JETARANTEG TTOU TOUG OUVICTOUV
kal Ta factor loadings. Na kGBe component Bewprjoape ONUAVTIKES TIG TIMES TTAVW aTTd 0,4

yI' auto Kal oToV TTivaoKa oI TINEG KATW aTrd 0,4 dev avaypdgovTal.

Me Bdon Tov TTapaTrdvw TTiVOKO TTPOXWPENOAPE OTn dnuioupyia abpoIoTIKWY KAIJAKwWY
(summated scales) TTPOKEINEVOU VA JETPAOOUE TIG AEIOAOYATEIC TWV EPWTWHEVWY OXETIKA
e Tig Tévie OlacTdcel TG IKavotroinong. O1 véeg Trévie KAIUOAKEG TTPOKUTITOUV
abpoifovTag TIG TIMEG TWV ETMIPEPOUG METABANTWV Kal AauBAvovtag 10 PECO OPO Tou
ATTOTEAEOPATOG.

H eukoAia peTpIETal WG 0 PHEOOG OPOG Twv TPIWV PeTABANTWY Q1 1, Q1 2 kal Q1_3, ol
OTT0iEG TTAPOUCIAdouV IKAVOTTOINTIKO BaBuO sowTepIKAG aglotTioTiag Cronbach alpha 0,86
KOl OUOXETICOVTAI IKQVOTTOINTIKA METAEU TOUG OTIWG QAIVETAI OTTO TOV OUVTEAEOTN

Ouox£ETIoNG Pearson’s gTov Trivaka 3:

Mivakag 3 : ZuvteAeoTEG oUoXETIONG Pearson yia Tov Tapdyovra «EukoAios»

E . Ayopd oTov 25 'SOMG
F,omoyopnon TTPOCWTT. avadntnong
Xpoévou o &
XWwpo .
EVTOTTIOHOU
Eoikovéunon Pearson 1 0, 720(*%) 0, 574(*%)
Xpovou
Sig. , 0 0
Ayopd oTov Pearson 0,720(**) 1 0,524(*)
TPOCWITT. XWPO
Sig. 0 , 0
EukoAia Pearson 0, 574(*) 0, 524(*) 1
avagnrnong &
EVTOTTIOMOU
Sig. 0 0 5

** H guoyénion eival onuavriki oTo emiedo 0.01 (2-tailed)
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O mapdyovrag merchandising PETPIETAI WG O PECOG OPOG TWV TEGOAPWY WETABANTWV
Q1 4, Q1_5, Q1_6 kai Q1_7, o1 oTroieg TTAPOUCIAlOUV IKaVOTTOINTIKO PaBUO £C0WTEPIKAG
a¢lommoTiog Cronbach alpha 0,83 Kal GuOXeTICovTal IKAVOTTOINTIKA WETAEU TOUG OTTWG

@aiveTal atrd TOV CUVTEAEOTH OUOXETIONG Pearson’s aTtov Trivaka 4:

Mivakag 4 : YuvTteAeoTég ouayéTiong Pearson yia Tov Trapdyovra «Merchandising»

MAR6Gog MoikiAia MoloTIKEG FloooTikég

TPOIOVIWV  TIPOIOVTOG  TTANPOPOPIEG HITANPOPOPiEg

MARBoC Pearson 1 0,630(*) 0,597(*) 0,558(*)
TPOIOVTWV Sig. , 0 0 0
MoikiAia Pearson 0,630(**) 1 0,539(**) 0,404 (*)
TPOIOVTOG Sig. 0 , 0 0
MoloTikég Pearson 0,597(*) 0,539(*) 1 0,511(*)
TANnpPoYopieg

Sig. 0 0 g 0
Mooorikég Pearson 0,558(*) 0,404(**) 0,511(*) 1
TANnpPoYopieg

Sig. 0 0 0 ,

** H guoyéTian gival anuavtikr oto emimedo 0.01 (2-tailed)

O oxediaoudg Tou site PETPIETAI WG O PECOG OPOG Twv TIEVTE PeTapAnTwy Q1 _8, Q1 9.
Q1 10, Q1 _11 kai Q1_12, o1 OTr0ieg TTAPOUCIAOUV IKAVOTTOINTIKO BaBud €0WTEPIKAG
aglommoTiag Cronbach alpha 0,79 ka1 cuoxeTiCovTal IKAQvoToINTIKA HPETALU TOUG OTTWG

@aiveTal atrd TOV CUVTEAEOTH OUOYETIONG Pearson’s aTtov Trivaka 5:
Mivakag 5 : ZuvteAeoTéG ouoxETIoNG Pearson yia Tov TTapdyovta « 2y eSI0oUOG Site»

KaAég
oxESINONOG

EUkoAn

Taxomra MNpocapuoécipo Update

"é‘?;'g?tgn Siti; fn(g::rl';(r’l anosl(igelong TEPIEXOUEVO TTANPOPOPIWV

EUkoAn mAojynon [Pearson 1 0,428(*) 0,270(*) 0,699(**) 0,299(**)
oTo site

Sig. , 0 0,001 0 0
KaAog oxediaoudg [Pearson 0,428(*) 1 0,376(*) 0,491(*) 0,417(**)
site & @IAIKNA
SieTran Sig. 0 , 0 0 0
TaxutnTa atrékpiong|Pearson 0,270(*) 0,376(**) 1 0,271(*) 0,361(**)
site

Sig. 0,001 0 , 0,001 0
Mpocapuéacipo Pearson 0,699(*) 0,491(*%) 0,271(*) 1 0,394(*)
TMEPIEXOEVO Sig. 0 0 0,001 , 0
Update Pearson 0,299(*) 0,417(*%) 0,361(*) 0,394(**) 1
TTANPoPopIWV Sig. 0 0 0 0 ;

** H guoxértion gival onuavrikr oto emimedo 0.01 (2-tailed)
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Mivakag 6 : XuvteAeoTég ouoyéTiong Pearson yia Tov TTapdyovta «YTINPECIiES TTPOG TOV TTEAATN»

AVTG‘L(’;Kp'on After sales Zuokeuaoia ‘Eykaipn p:_:(?;sg?&

Trapérova service TmPOi6vTog  Trapddoon TAPGBOGTIC
AvTatrokpion o€ Pearson 1 0,720(*) 0,595(**) 0,699(*) 0,524(*)
TapdaTTOoVa Sig. , 0 0,001 0 0
After sales service Pgarson 0,720(**) 1 0,376(**) 0,415(*) 0,442(*)
Sig. 0 , 0 0 0
ZuoKeuaoia Pearson 0,595(*) 0,376(*) 1 0,406(**) 0,378(*)
TPOIOVTOG Sig. 0,001 0 ; 0,001 0
. . Pearson 0,699(*%) 0,415(*) 0,406 (**) 1 0,626(**)
Eykaipn Trapadoon Sig. 0 0 0001 , 0
Ymnpeoieg Pearson 0,524(*%) 0,442(*) 0,378(**) 0,626(**) 1

HETAQOPAG &

mapddoong Sig. 0 0 0 0 ,

** H guoxétion gival onuavrikr oto emimedo 0.01 (2-tailed)

TENOG, OTTWG QaiveTal KAl ATTO TOV TTVOKA 6 , O TTAPAYOVTAG UTTHPETIES TTPOC TOV TTEAGTN , O
OTTOI0G METPIETAI WG O PETOG OPOG Twv TTEVTE peTaBAnTwy Q1 14, Q1 _15. Q1 16, Q1 17
kal Q1_18, trapouaciadouv IkavoTtroinTikG Babud sowTepikng aglommoTiag Cronbach alpha
0,82 kal CUOYXETICOVTAl IKAVOTTOINTIKA METAEU TOUG OTTWG QAIVETAlI OTTO TOV OUVTEAEOTH

ouoxéTiong Pearson’s.
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6. ANAAYZH AMNMOTEAEZMATQN

6.1 Elcaywyn

270 KEQAAQIO QuTO TTAPOUCIACOVTAl TA QATTOTEAECUATA TNG OTATIOTIKAG avAAuong Twv
0edOPEVWV TTOU CUYKEVTPWONKAV WECW TNG TTPWTOYEVOUG €PEUVAG PE OTOXO TOV EAEYXO
TWV EPEUVNTIKWY UTTOBETEWVY TTOU avatTTuxenkav atréd tn BiAloypagia.

Mpokeluévou va eAEYEOUE TIG EPEUVNTIKEG UTTOBECEIG EQAPUOTANE APYIKA TNV TTEPIYPAPIKN
MEBODO TNG avaAuong ouoxETiong Katd Pearson (Pearson correlation) yia tn digpelvnaon
0UTTapENG OXEoNg METAEU TWwV TTPOCBIOPICTIKWY TTOPAYOVTWY TNG IKAVOTIOINONG Kal TnG
IKavoTToinong auThg Ka® authg. ETTiong, XpNnOoIMOTIOINCOUE TNV TEXVIKA TNG YPAMMIKAG
TTOAIVOPOUNONG ME €€apTNUEVN WETARANTA TNV IKAVOTTOINON Kal BETOVTOG TAUTOXPOVA WG
avegdptnTeg MPETAPANTEG TO OUVOAO TWwV TIEVTE  TTPOTEIVOUEVWY  TTPOCDIOPICTIKWV
TapayOvTWwy  (TTOAUMETARBANTA YPOUUIKY TTaAIVOpounaon). Mpotol Ouws avagepBoupe o€
QUTEG TIG OIMETARANTEG KAl TTOAUMETARBANTEG AVOAUCEIS TTAPOUCIACOUNE PIa TTEPIYPOAPH TWV
ATTAVTACEWY OTIG JETARBANTEG TTOU XPNOIKOTTOINBNKAV OTIG ETTOPEVEG AVAAUTEIG.

6.2 MovopetaBAnTég avaAuoelg

2UhQWVA JE TIG OTTAVTOEIS TWV EPWTWHEVWY YIO TOUG OEKAOXTW TTPOCDIOPIOTIKOUG
TTOPAYOVTEG TNG IKAVOTIOINGNG a1Td  NAEKTPOVIKEG  ayopég, TrapoucidadovTal T
ATTOTEAEOMATA TWV AVAAUCEWY OTA TTAPAKATW dlaypdppaTa. YTrevOupidoupe OTI N KAiMaka
TTOU XPNOIMOTTOINBNKE gival KAiYaka aTroudaidotnTag TTévTe Pabpidwy, EEKIVvTag aTrd Tov
XOPOAKTNPIOPO  «TTOAU  onuavTikog  Trapdyovtac» (5) €wg  «eAdXIOTA  ONPAVTIKOG
TTapdayovTag» (1).

To diaypapua 19 trapoucidlel Toug 18 TTPoodIoPIoTIKOUG TTAPAYOVTEG TOU BewpnTiKOU
MOVTEAOU KOBWG Kal Ta QVTIOTOIXO TTOOOOTA QTTAVTACEWY TWV EPWTWHEVWY TA OTTOIQ
aQOPOUV OTOV XAPOKTNPIONO WG «TTOAU onuavTikég Trapdyovrag». Me dAa Adyia oTo
Oldypaupa 19 eu@avifeTal TO TTOCOOTO TWV EPWTWHEVWY TTOU Bewpei Tov avTioToIXO

TTapAyovTa TOAU onuavTiko oTnv €Tidpacn TNG CUVOAIKKG IKAVOTToinong.
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Aldypaypa 19:  oocooTd ATTAVIACEWY EPWTWHEVWY YIO TNV agloAdynaon «TOAU GNUAVTIKOG
TTapdyovrag»

YT npeciec HETaQopPag & T apddoong 41
‘Eykaipn T apddoaon 52,4
Juokeuaoio 1T poidvTog 41
After sales service 31,4
AvTaT 6KpIoN O€ TTaPATT OvVa 41
Olkovouikr ao@dAeia guvaAAay wv 79
Update 1 Anpogopiwv 50,5
Mpoo apudaIPo TTEPIEXOUEVO 20
TaydTnTa oTT 0K PIoNG Site 31,4
KaAdg oxedloouag site & @IAIKNA dIETT agr 24,8
EOkoAn 1T Aorjynon aTo site 36,2
MoooTikéG TTANPOPOpiES 22,9
MoloTikéG TTAnpogopieg 25,7
MoikiAia T poidv TOG 22,9
MARBOG T poidvVTWV 26,7
EukoAia evtotr. & avalritnong 46,7
Ayopd aTo TTPOC. XWPO 49,5

E¢oikovéunon xpévou | 61,9

0 10 20 30 40 50 60 70 80 90
%

A6 1O OIdypaupa  TTAPATNPOUPE OTI O TIAPAYOVTAG TNG OIKOVOUIKAG OO@AAEIG
OuvaAAaywv aTToTeAEl, pE TTOCOOTO 79%, TOV TTOPAYOVTO €KEIVO TIOU €TTNPEACE!
TTEPICOOTEPO TA €TTTTEdA TNG OUVOAIKAG IKavoTToinong. AkoAouBouv, n €goikovounon
Xpovou, n éykaipn TTapddoaon Tou TTPOIOVTOG KAl N CUVEXAG evNUEPWON TOU Site WE TIG
TeEAEUTAIEG TTANPOYOPIEG WE avTioTolXa TTooooTA 61,9%, 52,4% kal 50,5%. Ti¢ TeAeuTaieg
BE0EIC KATEXOUV TO TTPOCUPMHOCIKO TTEPIEXOUEVO TOU Site OTIC avAYKEG TOU KATAVOAWTA
(20%), n ToodTNTA TTANPOYopiag (22,9%) kal n TToIKIAia Tou TTPOIGvVTOS (22,9%). Av
TTAPATAPHOOUNE TTPOCEKTIKOTEPA TO dIdypauua Ba doUue OTI Ol TECOEPIG TTAPAYOVTEG TTOU
TepIAapBavovTal otov  Tapdyovia «merchandising» (TTABo¢  TpoidévTwy, TTOIKIAIQ

TTPOIOVTOG, TTOIOTIKEG TTANPOPOPIES, TTOCOTIKEG TTANPOPOPIES) CUYKEVTPWVOUV CUYKPITIKA TA
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MIKPOTEPA TTOCOOTA, DeiXvovTag £TOI OTI Ol CUYKEKPIPEVOI TTAPAYOVTEG DEV £TTNPEACOUV O€

onNUavTiké BaBuod Ta eTTITTEdA IKAVOTTOINONG.

2710 Olaypappa 20 ATTElKOVICETAI TO TTOCOOTO TWV EPWTWHEVWY TTOU BEWPEI TOV aVTIOTOIXO
TapdyovTa a1rd PETPIO ONMUAVTIKO €wg Kal KABOAou onuavTikd yia TV IKavoTroinon,
aBpoifovtag TIG atTavTAoelg Twv PBaBuidwy 3, 2 kal 1 yia k&Be €va trapdyovta. Me dAa
Adyia To diIdypauua TTAPOUCIAlel TOUG TTOPAYOVTEG E€KEIVOUG TTOU OCUPQWVA WE TIG

ATTAVTACEIG TWV EPWTWHEVWY, QOKOUV TNV JIKPOTEPN ETTIOPAC OTNV IKAVOTTOINON.

Aldypaypa 20: MooooTd ATTAVINCEWY EPWTWHEVWY YIa TNV agIoAOyNan «UETPIa €W KAl KaBAAou
onNUAvTIKOG TTAPAyovTaG»

Y1 npeoieg peTapopds & Tapddoong
‘Eykaipn Tapddoon

2UOKeuaaia 1T poidvTog

After sales service

AvTarr 6Kpion o€ TTapdTTova
OiKovopIkr) ao@AAEIa GUVAAAQY WV
Update 1T Anpogopiwv
MpocapudaIuo TTEPIEXOUEVO

ToyutnTa a6k piong site

KaAdg oxedlaopog site & QIAIKN SIETT agpn
EUkoAn mrAorynon oro site

MoooTikEG TTAnpogopieg

lMoloTIKEG TTAnpoopies

MoikiAia TT poidvTog

IMARBoG T poidVTWYV

EukoAia evTotr. & avagitnong

Ayopd OTO TT POC. XWPO

E¢oikovounon xpovou

%

Mapatnpolue OTI TO MIKPOTEPO TTOOOOTO ATTAVIACEWYV KATEXEl N OIKOVOUIKA OaOo@AAEIQ
ouvaAaywv pe TT0000TO 13,3% empBefaiwvoviag TV dmown OT 1o  €AANVIKO
KATAVOAWTIKO KOIVO Bewpei TTOAU onuavTIKO TTapdyovTa TNV ao@AAEIa OTnNV £TTIdOPACH TNG

IKavoTroinong Tou 6tav ayopddel péow AladikTuou. AvTioTolXa akoAouBei o TTapdyovTtag
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NG €€0IKOVOUNONG XPOvVoU pe TTooooTO 14,3% Kal 0 TTapAyovVTag TNG EUKOAIOG ayopds atrod

TOV TTPOCWTTIKO XWEO TOU ayopao T UE TTo000TO 16,2%.

2e Ooxéon Me TNV IKAvoTroinon Twv online KATavoAWTWV OTTWG QAiveETAl KAl ATTd TO
olaypauua 21 71O MEYAAUTEPO TTOOOOTO TWV  £pWTNBEVIWY  dnAWVOUV  QPKETA
IKavoTroinuévol. 'ETol n OIGUECOG TWV ATTAVTAOEWY O Mia dekaBaduia kAigaka ATav 8
(MéooG O6pog 7,23).

Aldypaypa 21: MMooooTa ATTAVINCEWY EPWTWHEVWY OXETIKA PE TO BaBPO IKAVOTIoINaNG Toug aTTro
M1 NAEKTPOVIKT ayopd

IKANOTOIHZH

36,2

%

6.3 IkavoTtroinon kKol TTpoodIoPICTIKOI TTOPAYOVTEG AUTHG

6.3.1 AvaAuon cuoy£éTiong Kard Pearson

Egpapudoaue Tn pHEBODO TNG CUOXETIONG KATA Pearson yia va amodeioupe TRV UTTapgn
BETIKNG OXEONG METALU Twv TTPOCDIOPICTIKWY TTapayovTwy, dnAadrh Twyv dIaoTACEWY TNG
IKQVOTTOINONG Kal TNG idlag TnG IKAvVOTToinong OTTwWG auTh TTPOCdIoPICETal aTTO TIG
epeuvnTikég utroBéoeic H1, H2, H3, H4 kai H5. Ta atmoteAéopara TTapouaiadovTal oTov
Tivaka 7, OTTou ava@EpovTal TOoO 0 OUVTEAEOTAG ouoXETiIong Pearson, 600 Kail To TTiTTed0
OTATIOTIKAG ONMAVTIKOTNTAG TOU CUVTEAEDTN (Sig. Level). O1 cuoxeTioelg TTOU TTPOKUTITOUV
BewpouvTal 1I0XUPEG OTATIOTIKA POVO OTAV TO ETTITTEOO OTATIOTIKAG ONUAVTIKOTNTAG Oev

&etrepva 1o 0,05.
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Mivakag 7: XuvteAeoTéG oUOXETIONG Pearson avaueoa atnv IKAVOTTOiNGn KAl TOUG TTPO0dIoPIoTIKOUG
TTAPAYOVTEG AUTAG

AlaoTtdoeig Ikavotroinong IkavoTroinon
EukoAia Pearson 0,369 (**)
Sig. 0
Merchandising Pearson 0,145 (**)
Sig. 0,02
EXESI00POG Site Pearson 0,479 (**)
Sig. 0
Ac@dAsia Pearson 0,530 (**)
Sig. 0
YTINpEoieg TTPOg Tov TEAGTN Pearson 0,369 (**)
Sig. 0

**H guox£Tion €ival oTaTIoTIKG onuavTikn o€ emimedo a=0,01

Ta amoteAéopara Aommdv, OTTwG Trapoucialovial oTov Trivaka 7 UTTodeikvUouv 0TI
eMPBePaIwvoOVTal KAl oI TTEVTE gpeuvnTikéG uttoBéoeig (H1, H2, H3, H4 kai H5) kai o
OUYKEKPIUEVQ:

H1: H eukoAia ouoxeTiCetal BeTIKA [PE TNV IKAVOTTOINGON OTO NAEKTPOVIKO AIQVEUTTOPIO
(0,369).

H2: To merchandising ouoxeTiCeTal OeTIKGA ME TNV IKAVOTIOINON OTO NAEKTPOVIKO
AavepTropio (0,145).

H3: O oxedlaoudg Tou site ouoyeTiCetal BeTIKA PE TNV IKAVOTIOINGN OTO NAEKTPOVIKO
AavepTttopio (0,479).

H4: H ao@dheia ouoxeTiCeTal BETIKA PE TNV IKAVOTTOINON OTO NAEKTPOVIKO AIQVEUTTOPIO
(0,530).

H5: O1 utnpecieg TPog Tov TIEAATN ouoxeTi(ovtal BeTIK& HE TNV IKAVOTIOINGN OTO
NAEKTPOVIKO AlavepTropio (0,369).

Mpétrel va emonpavOei, woTdéoo, OTI 01 CUCXETIOEIG OEV ATTOOEIKVUOVTAI I0XUPES aPOoU O

0¢eikTnG Pearson Correlation dev Eemepvd oe KauId TTEPITITWON T0 0,6 TTOU UTTOOTNEICEI TNV
UTTapPEN 1I0XUPAHG CUCXETIONG.
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6.3.2 AvaAuon MoAAatrARg MaAivépdépunong

Tnv avaihuon TTOANATIARG YPOUUIKAG TTOAIVOPOUNONG TN XPENOIUOTIOINCAME yia va
OIEPEUVACOUNE TNV ETTIOPAOCT TTOU €XEl KOBeUia atro TIG TTEVTE PETAPRANTEG TNG TTOIGTATOG
TOU site 0TV IKavoTToinon. XpnOIUOTTOINCAKE WG £EapTAMEVN METAPRANTA T METABANTA TNG
IKAVOTTOINONG KAl WG aveEApTNTEG TIG TTEVTE OIOOTACEIG TNG IKAVOTTOINONG CUPQWVA UE TO
BewpnTiKO pag poviéAdo. Ta atroteAéopata Tng avaAuong TTOAATIANG TTaAIVOpSuNoNng

TTAPOUCIACOVTAI OTOV TTIVOKA TTOU OKOAOUBEI:

Mivakag 8: AtroteAéopara MaAivopdunong

AlaoTdoeig Ikavotmroinong B Sig Tolerance

EukoAia 0,293 0 0,654
Merchandising 0,008| 0,902 0,608
2xeS100uAG Site 0,102/ 0,061 0,846
Aoc@dAsia 0,347 0 0,567
YTrnpeoieg wpog Tov eAdTn | 0,163| 0,005 0,764

Eéaprnuévn peraBAntn : Ikavomoinon
R* 0.367

Adjusted R* = 0.354

F-Statistic: 29,16 Sig.: 0.000

Me Bdon Ta ammoTeAéopaTa TNG AVAAUCNG QUTAG APXIKA OIATTIOTWVOUNE OTI Ogv UTTAPXEI
TTPOBANUA TTOAUCUYYPANIKOTATOG METALU TWV QVEEAPTNTWY PETARBANTWY KABWG n TIUA Tou
O¢eiktn tolerance eival peyaAutepn ammd 0,10. O deikTnG F €ival oTATIOTIKA ONUAVTIKOG O€
ETTiITEdO onuavTiKOTNTAG ¢ = 0,05, dpa TO YPAUMIKO JOVTENO gival OTATIOTIKA ONUAVTIKO KAl
pe Baon 10 R? TTOPATNEOUKE OTI Ol TIPOTEIVOUEVOI TIAPAYOVTEG EPUNVEUOUV TO 36,7% TNg
OUVOAIKAG PETABANTOTATAG TNG IKAvVOTTOINONG. ATTO TIG TTEVTE DIQOTACEIG TNG IKAVOTTOINONG
QUTEG TTOU €YOUV OTATIOTIKA OnNUavTIKh €Tidpacn otnv avadiluon TToAivOpounong ival n
ao@AAEIa, 1] EUKOAIO Kal oI uTTnpeaieg TTpog Tov TTeAdTn. Paivetal amd Tov TTivaka 0T N
AoQAAEIO AOKED TN oNPAvTIKOTEPN €TTIdOPACN oThV IKavoTtToinon ($=0,347) kal akoAouBouv n
€UKoAia (B=0,293) kal uTnpeaieg TTpog Tov TTEAGTN (B= 0,163).
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6.4 ZupTtrepdopaTa

MapdoAo TTou N évvola Tng IKAVOTToINONG £ival KEVIPIKR oTn Bewpia Tou marketing, n épsuva
o€ OXéon ME TNV IKAVOTTOINON OTO NAEKTPOVIKO AlaveuTToplo eival Trepiopiopevn. Ta
atoTeAéoNATA TNG TTAPOUCAG £PEUVAG TTIOTEUOUNE OTI CUMPBAANOUV OTN CUUTTARPWGON TOU
KEVOU auToU TG BIBAIOYpaQiag.

Etriong o1 Peterson kair Wilson (1992) ava@epOuevol 0 €PEUVES TNG IKAVOTTOINONG OTO
«TTAPadOCIoKG» TTEPIBAANOV emTiIonUaivouv OTI «OoxedOv OAeg o1 ‘auto-aglohoyAoclg’ (self-
reports) tTng IKavotroinong TTEAATN €xouv MIa KATAVOUN OTnV OTToia N TTASIoWn@ia Twv
ATTAVTACEWY UTTOBEIKVUOUV OTI 01 TTEAATEG €ival IKAVOTTOINUEVOI KAl OTI N idlIa N KATAVOWN
gival apvnrik& oTpePAwpévn». MAAIOTA o1 ouyypageic autoi utrooTnpifouv OTI TO
QAIVOUEVO QUTO TTPOKAAOUV BIAQOPOI TTAPAYOVTEG OTTWG TO YEYOVOGS OTI Of TTEAATEG UTTOPEI
va gival TTpaydaTIKA IKOVOTTOINPEVOL, OTI 01 TIPOCBIOPIOTIKOI TTAPAYOVTEG TNG IKAVOTTOINoNG
MTTOPEN va eTTNPEACOUV TO OXH A Kal TO €TTITTEDO TNG KATAVOUNAG, OTI N IKAVOTIOiNGN UTTOPEi
va OI00ETEl Pia KaTavour SIaQOPETIKA aTTO TNV KAVOVIKI KATavoun Kal 6Tl To €TTiTTed0o Kal n
MOp®r] Twv OgIoAOYNOEwWY TNG IKAVOTTOINONG €ival ouvdpTnon TwV EPEUVNTIKWY
peBodoMoyiwv. Katd ouveETTela Ta uwnAd eTTitteda  IKAvoTToinong cival éva YeVIKOTEPO
QAIVOUEVO TTOU TTAPOUCIAZETAI OE £PEUVEG IKAVOTTOINONG TOU TTEAATN OTTOTE KAl 0T JIKIA
Mag €pguva Ba TTPETTEl va agloAoynBei e TN OXETIKN ETTIGUAAEN.

ETriong, n TTapouca épeuva emPRERaIWVEl TNV UTTAPEN TWV TTPOTEIVOUEVWY DIOCTACEWY TNG
IKAVOTTOiNoNG oI oTToieg avtAnBnkav atd 1o BewpnTikO povTéAdo Tou Akshay Anand kai
AVOQEPOVTAl OE OEKAOXTW TTPOCDIOPICTIKOUG TTAPAYOVTEG Ol OTTOIOI AVAYOVTAl O€ TTEVTE
peyaAuTepoug TTapdyovteg (factors) 6TTwg cival n eukoAia, To merchandising, 0 oxXedI00UOg
TOU site, N aCQAAEIa KAl Ol UTTNPETIEG TTPOG TOV TTEAATN.

ATO TIG a&loAoOyrO€IC ATTO TOUG CUUUETEXOVTEG OTNV £PEUVA UAG OXETIKA ME TOUG
TTOPAYOVTEG €KEIVOUG TTOU TTPOCOIOPICOUV TNV IKAVOTTOINON aTTO NAEKTPOVIKEG QYyOPEG,
MTTOPOUNE VO CUMTTEPAVOUUE OTI o1 online KATavaAwTég Tou deiyuatdg pag Bswpouv Tnv
AOQAAEIO WG TOV ONUAVTIKOTEPO TTAPAYOVTA TTOU £TTNPEACEI TA ETTITTEDA IKAVOTTOINONG TOUG
otav ayopdlouv atré 10 AladikTuo. ATTO Tnv AAAN TTAEUpd, TN OCUYKPITIKA XaunAdTepn
aglohoynaon 6éxOnke o TTapdyovtag Tou merchandising o oTT0iog TTEPIAAUPBAVEI O€ YEVIKEG
YPOUUEGS TIG TTANPOQOPIEG TTOU OXETICOVTAI UE TO TTPOIOV KABWG Kal TNV UTTOPEN TTOIKIAIOG
TOU OUYKEKPIUEVOU TTPOIOVTOG OTO Site TOU NAEKTPOVIKOU KATAOTAMATOG. AT  OTI
OIamoTWONKE Kal atmd Tnv épeuva pag, ol ‘EAAnveg katavaAwTég dev Bewpoulv 6T O
TTOpAyovTag auTog €TTNPEACEl Ta ETTITTEDA IKAVOTTOINONG TOUG ONUAVTIKA yeEyovog TTou

evoeXoMévwg va o@eiheTal o010 OTI o 'EAAnveg o6tav utraivouv otnv dladikaoia va
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TTPAYUATOTTOINOOUV HIa NAEKTPOVIKH ayopd péow Internet, €ival ammd TIPIV EVAREPWUEVOI
yia TO TI TIPOIGV Ba ayopdoouv Xwpig va XPEIAZeTal va WAEoUV OTO Site ToU NAEKTPOVIKOU
KATAOTHPATOG YIA TTEPICOOTEPES TTANPOPOPIES. To idIO 1I0XUEI KAl YIO TNV EUPAVIOT TTOIKIAIAG
aTTd TO TIPOIGV TTPOG ayoPd OTO Site TOU NAEKTPOVIKOU KATAOTAKATOG,.

Etiong, n €ukoAia agioAoyndnke ammd 1o deiypua pag wg O OeUTEPOG TNUAVTIKOTEPOG
TTaPAyovVTag TTOU ETTNPEACEI TNV IKAVOTTOINON VW OTNV TPITN Béon BpéBnKav ol uTrnpEeaieg
TTPOG TOV TTEAATN. TEAOG 0 OXEDIAOUOG TOU Site dev agloAoyrBNKe TTOAU UWNAG.

To yeyovog Ouwg OTI N avaAuon TaAivopdéunong emegnyei 10 36,7% TNG OUVOAIKAG
METABANTOTNTAG TNG IKAVOTTOINONG, EVOEXOMEVWG, VO UTTOVOEI TNV UTTOPEN TTPO0OETWYV
O1a0TACEWY TTOU ETTNPEACOUV TN UETABANTH QUTH.

ATTOdEiIXONKE, AKOMA, OTI KAl Ol TTEVTE BIACTACEIG TNG IKAVOTTOINONG CUOXETICOVTal BETIKA e

TNV IKAVOTTOINON XWPIG, WOTO0O0, KATTOIO aTTO AUTEG TIG CUOXETIOEIG VA E@AVICETAl IOXUPH.

6.5 MNepiropiopoi TG Epeuvag

Aev uttdpxel €peuva n OTToIa va PNV UTTOKUTITEl O€ TTEPIOPIOUOUG | o@aAuaTta (Kinnear and
Taylor, 1996) Kal KOTA CUVETTEIQ Kl N TTAPOUC £PEUVA TTEPIEXEI OPICUEVOUG TTEPIOPIOUOUG
Kal oQAAuaTa.

ApXIKd, TO Ogiyya TO OTTOI0 XPNOIKMOTIOINENKE OTNV €peguva ATAV €UKOAIAG Kal €Tal Ogv
MTTOPEN VO BewpnBEi avTITIPOCWTTEUTIKO TOU OUVOAIKOU TTANBUGCHOU. AEoTn CUVETTEIR auToU
gival OTI Ta ATTOTEAEOUATA TNG £pEUVAG OEV PTTOPOUV VA YEVIKEUTOUV OTO GUVOAO TOU UTTO
e¢étaon MAnBuopou (Kinnear and Taylor, 1996).

Emiong n péBodogc ouMoyAg Twv ammaviioewv pPEOw Internet evdeXOMEVWG va
dnuIoupynoe TTPOoOeTa TTPORARUATA OTTWG AUTO TNG APvNoNG aTTavTnong AOYyw icwg Tou
Baoikou TPOTTOU TTPOCEYYIONS TWV EPWTWHEVWY UE TV atTPOKANTN (unsolicited) atTooToAR
e-mail), TNGg auTto-€mAOYNG TOUu epwTwuevou (self-selection bias) kaBwg kal NG
QUOEVTIKOTNTAG TWV CTOIXEIWY KAl TWV YEUOWYV ATTAVTACEWV.

AKOUA, UTTAPXEI KAl TO EVOEXOUEVO Ol EPWTWHEVOI VA [N BupdvToucav KOAA OToIXEia TNG
EUTTEIPIAG TOUG UE TN OUYKEKPIMEVN NAEKTPOVIKI ayopd pe BAcn Tnv oTroia KaAouvtav va
ATTAVTACOUV TTOAAEG aTTO TIG EPWTHOEIG.

TéNog, n dlauodpewon Tou BewpnTikoU PoOvTEAOU Ba PTTOPOUCE va EUTTAOUTIOTEI OTTO
TTOPAYOVTEG KAl CUUTTEPACHUATA T OTTOIa Ba TTPOEKUTITAV aTTo T dlegaywyn focus groups.
H dig€aywyn piog TEToIag TTOIOTIKAG £peuvag Ba PTTopoUloe va EUTTAOUTIOEI TNV KATavonon

TNG CUMPTTEPIPOPAS Tou online KATAVOAWTH Kal va dWOoEl TIG TTPOOBETEG KATEUBUVOEIG YIa
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TNV avdmTuén Tou BewpnTikoU HoOvTEAOU TNG €peuvag pag. EvrouTolg, o1 Trepioplouoi

XPOVOU Kal TTOpwV OV ETTETPEYAV HIa TETOIO TTPOCTTABEIQ.

6.6 MepaiTépw épeuva

O1 TTpoavapepBEVTEG TTEPIOPICUOI TNG €PEUVAG PAG OTTOTEAOUV Kal Tn Bdon yia v
TEPAITEPW €peuva, n otoia Ba Ponbrioel oTnv Katavonon Twyv TTapayoviwy TTou
ETTNPEACOUV TNV IKAVOTTOINON TOU KATAVOAWTHA OTO NAEKTPOVIKO AlaveuTroplo. ‘ETol, yia tnv
TEPAITEPW £PEUVA TTPOTEIVOVTAI OI AKOAOUBEG KATEUBUVOEIG:

@ To BewpnTikd POVTEAO TNG £pEUvVAg Wag Ba PTTOPOUCE VO EQAPPOCTEI O€ PIa €pEuva
e xprion OciypgaTtog TBAvOTNTAG WOTE VO  €EETOOTEN N OTABEPOTNTA  TWV
ATTOTEAEOUATWY  O€  OIOQPOPETIKO  Kal  QVTITTPOOWTTEUTIKO  oUvoAo  online
KATAVOAWTWY, va dI0C@QAAIOTEI N duvaTOTNTA YEVIKEUONG TWV ATTOTEAECUATWY OTOV
TTANBUCUO KAl KATA CUVETTEID va ETTITPATTEI N €Eaywyr TTEPIOTOTEPO XPATIUNWY
OUUTTEPOACUATWY.

@ MapdAnAa, n épeuva aut Ba pTTopoUce va emavaAnedei kal o€ AAAEC XWPEG,
IDICITEPA OE XWPEG ME HeEYAAUTEPN TTaPAdoon Kal dIddoon Twv ayopwy HECW
Internet, 6Twg o1 H.IN.A, n MeydAn Bpetavia kai o1 ZKavOIvaBIKEG XWPES, ATTO OTToU
Ba uTtTopoucav va TIPOKUWOUV evOIOQEPOVTA CUUTTEPACHUATA ATTO TIG OXETIKES
OUYKPIOEIG TWV ATTOTEAEOUATWY METAEU TWV XWPWV.

@ Ermriong, 6a ymopouce va EeTaaTel N OTABEPOTNTA TNG IKAVOTTOINONG ATTO AYOPEG
o710 Internet oT10 Tépacua Tou xpovou. [lpoTteivetal dnAadr, n dlegaywyn
xpovoAoyikng (longitudinal) £épguvag, yiati oTnV TTEPITITWAON TTOU N IKAVOTTOINoN aTTd
ayopég PEow AladIKTUOU gival EyYEVWG aoTaBNG i ouveXwg PETABAAASEVN, TOTE Ol
OTPATNYIKEG YIa TV auénon Tou €mITTéEdOU TNG Ba TTPETTEN €TTioNG va TrepIAauBdvouv

Kal dUVAUIKG ouoTaTIKA.

O1 épeuveg TTOU Ba akoAouBrioouv auTtég OANG Kal AAAeG KaTeuBbuvoelg, KABwG QauTESG
avadeikvuovTal PE TNV TIPO0DO TNG OXETIKAG €peuvag, Ba ouvieAéoouv OTnNV TEAIKA
KATavonon Twv TTopayovIwyv €TTNEEQCPOU TNG IKAVOTTOINONG atrd AlIQVIKEG ayOopEG OTO
Internet. H TTapouca €peuva TTPooTTABNOoE va CUUPBAAEl oTnv TTiTEUEN AUTOU AKPIBWG TOU

OTOXOU.
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7.2 To epwTnUATOAOYIO

MANEMIETHM O
MEIFAHIE 1

METAIITYXIAKO ITPOI'PAMMA XEIIOYAQN ETHN AIOIKHXH ENIXEIPHEEQN (MBA)

Metarttuxiakn ottr)tpta: Mapia Kteva (MAE 0620)

EPQTHMATOAOTIIO

«IKANOIIOIHZH TOY KATANAAQTH AIIO ATTOPEZ MEZQ INTERNET»

Zta mdaiola tng eknovnong Surdepauxkng epyaociag pe titdo «Ilkavoroinon
TOU KATAVAA®Tr] aro ayopeg PEC® Tou AladiKtuou» ylia 1O HETAITTUXIAKO
npoypappa ornoudwv otnyv Awoiknon Emxelprioewv (MBA) tou [Tavermotnpiou
[Tepaiwg, kpiBnke avaykaio va SnuioupynBel 1o apov EPWINPATOAOY10.
ZKOTI0G TOU £pmtnuatoloyiou autou eivat va Olepeuvrioel ToUG Tapayovteg
ekelvoug 1ou 1poodlopifouv TV 1KAVOIIoiNo: ToU KAtavaA®tr] arnd ayopeg
rou rnpaypartortotei péoa ano 1o Awadiktuo, kabwg Kal 10 mO00 ONUAVTIKOG
elvatl kabe apayovrag otnyv enidpacn g KAvoIoinong avtrg.

Ateukpvifetal 0Tl T0 ePINPATOAOY10 Areuduvetal oe OO0UG €XOUV ayopdaoet
peowm Internet fotw kat pla @opd, agopa Ot arorAeouika EAAnveg

KATAVAA®TES.

H ouUvbeon tou epotnuatodoyiou eivatr t€rtola wote va Odtaguldooetat 1
AVEVURIA TRV EPRATOUEVRV.

[Tapakad®, amavirote Ot EPWINOES ITOU aKoAouBouv pe ) peyaAutepn
duvartn axkpifea.
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A. H npotn opada epeT|OE®V ava@EPETAl OTOUG NMAPAYOVIEG EKEIVOUG
nou 1poodiopifouv v 1Kavomnoinon.

Epwrtnon 1" : MNapakaAoUue ONUEILOTE TO TTIO0O €TNPEACEl O KABe €vag aTrd TOUG
TTapaKATW TTAPAYoOVTEG TOoV BaBud IKavotroinong oag oTav ayopddete atrd 1o Internet.
2NUEIWOTE YE TO OUMPOAO X OTO TETPAYWVO TTOU ETTIBU UEITE.

MoAU onuavTikég EAGyioTa OnUavTIKOG
TTapdyovtag TTapAyovTag
5 4 3 2 1
1. Eéoikovounon xpovou £ £ £ £

2. H eukoAia Tou va ywvilw
OTO XWPO Hou (OTriTI, £ £ £ £

gpyaoia KTA)

3. H eukoAia avalritnong kai
EVTOTTIONOU TOU TIPOIOVTOG £ £ £ £
TTOU [’ EVOIOQEPEI

4. To mAnBog Twv mpoidviwv

TTou d100€Tel TO Site Tou £ £ £ £
NAEKTPOVIKOU KATAOTANATOG

5. H rroikidia rou mpoidvrog
TTOU He EVOIaQEPEl OTO Site TOU £ £ £ £
NAEKTPOVIKOU KATAOTANOTOG

6. H gu@dvion rmrolorikwv

TTANPOQYOPIWV YIa TO TTPOIOV TTOU

HE EVOIOQEPEI OTO Site £ £ £ £
NAEKTPOVIKOU KATAOTANOTOG

7. H ueydAn moodtnra

TTANPOYOPIWV Y TO TTPOIOV TTOU

HE EVDIOQEPEI OTO Site £ £ £ £
NAEKTPOVIKOU KATAOTAPATOG

8. H eUkoAn kai karavontn

Aorlynon oTo web site Tou £ £ £ £
NAEKTPOVIKOU KATAOTANATOG
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9. O kaAd¢ oxedIaoUOS TOU

web site Tou nAekTpovikou
KaraoTnuarog Kal N QiIAIKA
oiemagn

10. H raxumra amokpions
TOU Site Tou NAeKTPOVIKOU

KaTaoTAUATOG (YPriyopo
download Tng 10T00€AIBAG)

11.Mpocapudoiuo TTEPIEX OLIEVO
TOU Site Tou NAeKTpOoVIKOU
KOTAOTAUATOG OTIG AVAYKEG
TOU KOTAVOAWTA

12. Evnuépwon tou site
UE TIC TEAEUTaIES TTANPOQYOPIES

13. Oikovouikn acpdAsia
ouvaliaywv

14. Avramokpion oTa
TTAPATTOVA TOU KATAVOAWTH)

15. H omapén umnpeaiwv
UETG TNV TTWANON TPOS TOV
karavaAwr (after sales service)

16. H aopalri¢ cuokeuaoia
TOU TTPOIOVTOG

17. H mapdadoon tou mpoidvrog

Xwpic kaBuaTteproeis (oToV
TTPOBAETTONEVO XPAOVO)

18. O1 urtnpeoicg perapopag
Kai mapadoong mpoiovTog

MoAU onpavTikog
TTapAyovTag

5

EAdyiota

ONUAVTIKOG TTAPAYOVTAG

2

1
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Epwtnon 2" : MapakaAoUue onueiaTe To BaBud IkavoTroinong aag Tnv TeEAEUTaia Qopd
TToU ayopdoaTe ato 1o Internet (10-apioTta). KUKAWOTE TO VOUUEPO TTOU ETTIBULEITE.

2UvoAIKA Ikavotroinon 1 2 3 4 5 6 7 8 9
10

B. H S8eUtepn opada epoTINOs®V ava@epeTal otV £SO0IKELWDON HE TO
Awadiktuo

Epwrtnon 3" : Inueiwoarte Tn oud@wvia R TN Sla@wvia oog OXETIKA WE TIG TTAPAKATW
TTPOTACEIG. ZNUEIWOTE JE TO CUUPBOAO X OTO TETPAYWVO TTOU ETTIOUHEITE.

JUudQowvVw  Zupewvw OU0TE cUPPWVW  AlPWVW Ala@uvw
aTréAuTa ouTe dIoPWVW atmoAuTa
1.Agv avTIPETWTTICW
Kapia duokoAia
oTn XPAon pNXavwy
avadimong
(search engine). £ £ £ £ £

2. Agv avTIPETWTTICW
kapia SuokoAia £ £ £ £ £

oTtn xpnon e-mail.

3.Exw peydAn guTreipia
oTo va xelpilopal 10 Internet. £ £ £ £ £

4.To Internet gival TTOAU

XPioIpO OiuEPa. £ £ £ £ £

5.KaBe ot mpéTTel
va £xel TTpéapaacn oTo

Internet. £ £ £ £ £

Epwrtnon 4" : Tooo ouxva ocuvdéeaTe Ye To AladiKTUO? ZNUEIWOTE Ye To oUPBoAo X aTo
TETPAYWVO TTOU ETTIBUEITE.

KaBnuepiva
> x€00V KaBnuepIva
2-3 @opég TNV OouGda

1 @opd TNV eBdouada

th th th th th

NAIyoTEPO ATTO Pia Qopd TNV £LdOUAEda
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Epwtnon 5" : Ti €idoug TrpoidvTa éxete ayopdoel péow Tou AladikTiou; MapakaAoUpe
onUEIWOTE PE To aUPBoAo X oTa TETPAYWVA TTOU ETTIBU UEITE.

EioitApia (agpoTTopIKd, OUVAUAIEG, OIVEUA KTA) £

Eidn pouxiouou
BiBAia/lMepiodika
DVD/CD

Aogioeg

th th th th th

Noyiopiké yia HIY

E¢aptiuaTa avaBaduiong
yia H/Y (diokol, KAPTEG YPAPIKWYV KTA)

th

HAEKTPOVIKEG OUOKEUEG
(KapePES, PWT/KEG UNXAVEG, TNAEOPAOEIG
EVIOYUTEG KTA)

th

Eidn kivnTAg TNAEQviag

AANO e
(TrapakaAw TTPOCdIoPIoTE)
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I'' H teAevutaia opada epwToe®wv avag@épetat ota OSnpoypagika
OTOIXELA TOU EPWTWHUEVOU.

2NUEIWoaTE PE TO CUPPOAO X OTO TETPAYWVO TTOU ETTIOUUEITE.

®YANO

th

Avdpag

th

["uvaika

HAIKIA

Katw atd 15 eTwyv

16-25

26-35

36-45

th th th h

46 eTWV KOl AVw

EMAITEAMA
ExmmaideuTikdg
EAe0Bepog stTayyeApaTiag-TeXVIKOG
EAelBepog emmayyeAuatiag-EmmoTApovag
AleuBuvTIKO OTEAEXOG
1B1WTIKOG UTTAAANAOG

Anudéaoiog uttdAAnAog

th th th th th th

ZuvTagiolyog
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Noikokupd

®oitng

MabnTAg

Emxepnuartiog

‘EpTropog

Eicodnuariag
AOCTUVOUIKOG-ZWHATO AOPOAEiag
NoonAeutrig-NoonAeuTpia

Aev gpyalopal

ENINEAO EKMNAIAEYZHZ

Baoikn
AvwTepn
AvwtaTn

MetatrTuxiokd

th th th th th th th th th

th tH th
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