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AINMAQMATIKH EPTAZIA E-MBA FAYKONIKHTA XTYAIANH

A’ MEPOZ

A1 OPIZMOZz BIl, ZYNTOMH MNEPIFPA®H AIrOPAXz

KAI MPOOMNTIKEZ AYTHZ.

A.1.1 EIZAITQrH — ZYNTOMH NEPIFPA®H AFOPAZ - OPIZMOI

«BIOAOT'IKA Trpoiévta (Bl1) xapaktnpifovral eKEiva TwV OTTOIWV N TTapaywyn
KAl N METATTOINON YIiVETAlI XWPIG AITTACPOTA, EVTOMOKTOVA, OUVOETIKEG OPUOVEG

Kal TEXVIKA xpwpaTa» (PwTdTToUAOG, 1995).

H BioAoyik yewpyia (BIN) cuviotd uia pilooTTacTiKh TTPOoEyyion, BAaciouévn
KUPIWG 0€ PEBOBOUG KAEIOTOU KUKAOU TTapaywyng Kai €ival Ikavry va AUCEl TO
TTPOBANPa TG  dlaTpo®ng Paocifouevn otnv  €EEMNIEN TG 1I00PPOTTIOG
avBpwTtTou/TPoPng/yns péoa atrd Tnv dIATPOPIKA AuTApKEIa o€ KABe TTepioxr. H
MOVN TTOPAPETPOG TTOU OIOQOPOTIOIEITAI ATTO XWPA O€ XWPEa Eival KUPIWG TO
TOTTIKO KAiPA. ZUVETTWG 01 £6AYWYES TTAEOVOOUATWY aTTO TO €va €idOG TPOYPNG O€

kd&Tolo &AAo Ba cuvexifovTal. (PwtéTToulog 1993)".
A.1.2 XYTXYZHTIA TO TI EINAI Bl

KaBwg¢ n BioAoyikn Mewpyia (BN mapapével aca@ng i kal dyvwoTn oTo eupu
KOIVO, €TTIKpaTei n AavBaouévn eviummwon OTI TTPOKEITAl yIa TTAPAdOCIAKES

MEBODOUG KAAAIEPYEIQG, TTAPATTEUTIOVTAG OTOV «TPOTTO TWV TTATITTOUOWY HAGY,

' Xprjotog ®wrdtroulog, «Biooyikry Mewpyia, Kéotog, AmrodotikétnTa, AvaAuon Ayopdc &
21patnyikég Marketing», 2n ‘Ekdoon, Ekdooeig AB. ZtapouAng, ABrAva 2000, emavékdoon
2003.

oeh. 1/223



AINMAQMATIKH EPTAZIA E-MBA FAYKONIKHTA XTYAIANH

ME TTANPN ATTOKAEIOPO TNG ETTIOTAPNG KAl TNG TEXVOAoyiag. H eikova auTtr) €ivai
avakpIBAg, KaBwg n BIM emdIwKel TOV ATTOTEAEOUATIKO OCUVOUACHO TWV QUOIKWVY
EI0POWV KOl TwV TTAPAdOCIOKWY HOPPWYV KOAMIEPYEIAG HE TIG ETTIOTNUOVIKEG
TTaPATNPOEIS Kal JEBOBOUG o1 oTToiEG oéBovTal TIC apxES TNG Mewpyiag, waoTe va
pn Bétel o kivduvo TO TTEPIBAAAOV Kal TAUTOXPOVA VO TTAPAYEL TTPOIOVTA E
dpioTa  opyavoANnTITIKA XapakTnEIoTIKA. H Xprion ouyxXpovwy - YEWPYIKWY
MNXavnuaTwy gival mapouoa otnv BlN, au¢nuévn Ouwg gival Kal n xpron Tou
avBpwTrivou duvapikou. «H B.IN. oTnpileTal 0TV apEIPIoTTOPA Kal avaKUKAwWoN
CWIKWV KAl QUTIKWY UTTOAEIMPATWY Kol TN BIOAOYIKA QVTIUETWITION TWV

AOOEVEIWDV KAl TWV TTAPACITIKWY EVIOHWY KOl QUTWVY .

A.1.3 «AIATPOO®IKOI KINAYNOI» - NIZTOMNOIHMENA BIl

Ta O1a@opa @aivopeva dIATPOPIKWY. OKAVOAAwWY TTou dnPOoOoIEUOVTal aTTO TA
MME kai oxetiCovTal Kupiwg peE MIKPOPBIOAOYIKOUG KIVOUVOUG, POAUVOEIG, Kal
AOBEVEIEC TIPOEPXONEVES KUPIWS atTd {wa’ avadeikviouv Ta B.IM. w¢ pia apiotn
EVOAAGKTIKA TTPOTAON VIO TNV AOQAAr] Kal Uyigiviy dIaTpo@r] Tou avBpwTrou.
Mpoogarta pdhiota d1ad00nke ota MME 611 €10dxBnke nAIEAQIO AVAPEUEIYUEVO
ME ~OPUKTEAQIA, TO OTIOI0 OUOKEUAOTNKE OTN OUVEXEIQ OATTO ETTWVUMPEG
emyxeipnoeig otnv EAAGOa. Ev Tw peTagu ap@ifoAo tTrapapével To yeyovog av

ETQIPEIEC euTTOPIAG / TTapacKeUnG eEAaidAadou TO gixav avapueicel ue nAiEAaio.

! Hellastat, «Avahuon Ayopdg Ampikiog 2007, 2" 'Ekdoan: BioAoyikr ewpyia kai Mpoiovtax.

2 Tim Knowles, Richard Moody and Morven G. Mc Eachern, «European food scares and their
impact on EU food policy», British Food Journal, Vol.109, No.1, 2007, pp. 43-67, Emerald
Group Publishing Limited, 0007-070X.
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AINMAQMATIKH EPTAZIA E-MBA FAYKONIKHTA XTYAIANH

ATIO TNV GAAN pepIG atrapaitnTn TTPoUTT60eon yia Tn d1A0eon Kal uTTOpIa TWV
B.M. €ival n moTtotroinon amd katdAAnAa ad€lodoTnuévoug opyaviouous TTou
EMTPETTEl TN ONAMAvVON TOu TIPOIOVTOG HE Tov TiTAO «[1poidv - BioAoyikng

Mewpyiacy» N «IMpoidv BioAoyikng MNewpyiag og petapatikd oTadIo.

EmmAéov, 1O 10xU0v BeOpIKO TTAQIOIO TTPORAETTEI TTAEOV WG UTTOXPEWTIKN TN
ouokeuaoia Twv Bl avegaptiTwg Tou TpodTTOU dlakiviong 1 / Kal Tou onueiou
TTWANONG TOU TTPOIOVTOG. TNV TTPAEN OUWG N EQAPPOYA TNG OXETIKAG dIATAgNG

gival akoun TTANUUEAAG.

EmmpdoBeta, 1a au@iBéAou 1 daveu TmoTtotmoinong - Bl apkeTég @opég
duo@nuOUV Ta yvroia Kal dnuioupyouv KAiya aBeBaidtnTag Kal dUOTTIOTIAG OTOV
KaravaAwTr). ‘ETol KOTAA)yOUpE OTO YEYOVOG OTTOU UEUOVWHEVA TTEPIOTATIKA

TTOU YivovTal yvwoTd péow Twv MME va TTAATTOUV TO KUPOG TOU kAGdou'.

A.2 TPOYMNOGEZEIX & ENIAOZEIZ BIOAOIKHEZ

KAAAIEPTEIAZ (BK)

H petatpoti NG KAAMEPyEIAG ammd XNMIK o€ PBIOAOYIKA TTPOUTTOBETEI TNV
avalwoyovnorn Tou €dAQOUG HPE OKOTTO TNV OTTOKATACTAON TNG PIOAOYIKAG
IooppOTTiag o€ auto. H didpkeia TNG PETATPOTING VOGS AypPOTEPAYXIOU, WOTE va
xpnoigotroingei yia BK evw xpnoigotroioltav yia cuupaTik, opietal amd Toug
€I0IKOUG O€ TOUAAXIOTOV 2 €WG 3 XPOVIA. 2ZTNV CUVEXEIQ N ATTOKATACTACN TNG

ICOPPOTTIAG OTNV TTAPAYWYN Kal N atrodoTIKA eKMETAANEUON TOU, EKTINATAI O€

! Hellastat, «AvaAluon Ayopdg Atrpihiog 2007, 2" ‘Ekdoan: BioAoyikn Mewpyia kai Mpoidvtan.
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AAAa 4 €wg 10 xpodvia. Zuxva kataypdeetal KAPWn TG atrédoong TnG T&ENG Tou
10%-40%, UTTAPXOUV OPWG KAl OPKETEG TTEPITITWOEIG OTTOU  ETTITUYXAVETAI

uwnAdTePN atrdédoon katd Tnv BK.

2€ YEVIKEG YPAMMPEG AV KAl TO KOOTOG TTAPAYWYNG EUpaviCeTar uynAoTEPO OTNV
BK, Aoyw au¢nuévng atraitnong yia TpooBeTn epyacia, T0 TEAIKO TTapayouevo
KEPOOG €ival OUYKPIOINO Kal KATTOIEG QOPEC UWNAOTEPO aTTO auTd NG
oupBaTikng KaAAiEpyelag 1Teidry TOo0 ol TINES Twy Bl epgavifovral onuavTikda
BeATiwpéveg 0€ Ooxéon PE AUTEC TWV CUMPBATIKWY OAAG Kai €TTEION QVTIOTOIXO
uwnAod €ivalr To KOOTOG TWV AITTACPATWY, TwV BIOKTOVWY, TwV OTTOPWV OTNV

oupBatikn kaAAiépyeia (PwTdtToulog, 1995).

YTapxouv TTEPITITWOEIG OTTOU. N €papuoyr Tng Bl utreptepei €vavtl Tng
oupBaTiknG, OTTWG  YIa TTAPAdEIyUa - O€ - UEIOVEKTIKEG TTEPIOXEG  (OPEIVEG,
NMIOPEIVEG, VNOIWTIKEG), €EQITIOG TOU YEYOVOTOG OTI OI TTOIKIAIEG PE alwToUuxo
AiTTavon Trou XpNnoIJoTToIoUVTal OTnV CUMPATIKN Yewpyia Ogv PTTOPOUV va
armodwoouy, eTeIdN N AiTTavon auTl OEV AQOMOIWVETAl ETTAPKWGS ATTO TNV YN

Aoyw EAeIYNS vypaciag (PwtdTTouhog, 1995)".

A.2.1 XHMEPINH KATAXTAZH TOY KAAAOY

Ta TeAeuTaia xpovia n B.[. Tapoucidlel ouvexn avatmtuén 16co otnv EAAGDa
000 Kal o€ OAOKANPO TOV TTAQVATN. ZANEPA O KAADOG TTAPOUCIAEl T TTAPAKATW

onueia :

' Xprjotog ®wrdtroulog, «Biooyikry Mewpyia, Kéotog, AmrodotikétnTa, AvaAuon Ayopdc &
21patnyikég Marketing», 2n ‘Ekdoon, Ekdooeig AB. ZtapouAng, ABrAva 2000, emavékdoon
2003.
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2UVEXNAG AVATITUEN TWV EKTACEWYV KOl TOU apIBUOU TwV KAAAIEPYNTWV.

e I1dpuon kai Asitoupyia lMepipepeiakwy, EOvikwv & AleBvwv opyaviouwyv

ETTOTITEIAG, TTIOTOTTOINONG, PUBMIONG, CUAAOYIKAG EKTTPOCWTTNONG.

o Evioxuon T1ou BeopoUu TwWv KAAOIKWYV €KOECEWV,  TWV  EVEPYEIWV
evnuépwong kar  dnuooidtnTag, PeATiwon  Twv  TNYWV.  AvTANONG

TTANPOPSPNONG.

o Eméktaon Twv dIKTUWV dIavOouAG Kal Twy onuEiwy AlavikAg TTwAnong - Ta

TTpoidvTa Bpiokouv TTAEov Tn B€on Toug OTa PAYIQ.

o Evioxuon Ttou Beopou dnuooidtnTag, PBEATiwWoONn Twv TNYWV AvTAnong

TANPOPSPNONG.

A.2.2 ZYZKEYAZIA, META®OPA KAl AINOOGHKEYZH TQN

NMPOIONTQN

A.2.2.1 META®OPA BI1

Ta Bl Tmpémrel va  peta@épovial O0e POVADEG TUTTOTTOINONG, EVOIANEOOUG
ATTOBNKEUTIKOUG  XWPOUG Kal onueia  Alaviking TTWANONG ATTOKAEIOTIKA o€
KATAAANAEG OUOKEUQOIEG, TTEPIEKTEG ] OXAMATA TA OTTOIO £XOUV OPPAYIOTEI KATA
TPOTTO O OTTOIOG ATTOKAEIElI TNV AVTIKATACTAON ) TPOTTOTTOINON TOU TTEPIEXOPEVOU
TOUG XWwpPig aAAoiwon 1 KATaoTpory TNG 0OePayidag Toug, @EPOVTAG

ATTAPAITATWG TNV TTPORAETTOMEVN ORuavon.
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E€aipeon o1o KaBeOTWG PETAPOPAS aTTOTEAEI N aTTeUBEiag diakivnon TTPoidVTwWV
METALU TTapaywyou Kal ETTIXEIPNUATIA Ol OTTOI0I UTTOKEIVTAl OTO idI0 cUoTNHA
TNIOTOTIOINONG, OUVODEIQ OXETIKWV EYYPAPWY KAl PE TN OUPQWVN YVWPN TOU

uTTEUBUVOU OpyavIouoU TTIOTOTTOINONG.

A2.2.2  AHOOHKEYXIH MPOIONTON

H ouUyxpovn cuokeuaoia TTPETTEl va ETITPETTEI TNV AVAYVWEICOT TWV TTAPTIdWV
KAl TWV KOAANIEQPYNTWYV KAl VO QTTOTPETTEI TNV AVAMPEIEN TOUG PE TTPOIOVTA OAASTPIO
Tpog TNV BK, 1 Tn putravon toug ammd oucieg mou dev TTpoBAETTovVTal aTTd TNG

OXETIKEG EYXWPIES Kal DlEBVEIC VOPUEG.

A.2.3 ETIKETA KAI NIZTOMNOIHZH B

A.2.3.1 ETIKETA

Ta mpoidvra B.I. Bacel tou kavoviopou 2092/92 Ttrpétrel va @Epouv €10IKN

onuavon, oTnv. oTToid avaypageTal:

o H emmwvupia kal 0 KwAIKOG TTIOTOTTOINONG TNG ETTIXEIPNONG TTOU TTAPAYEL,

METATTOIEI, CUOKEUACE! 1 epTTOpEUETAN TO B.I1.

o O xapaktnpiopég «Mpoidv BioAoyikAg Mewpyiag» 1 «Mpoidv BioAoyikng
lewpyiag o€ PETATPOTI», CUPPWVA UE TO OTABIO TNG EKPETAAAEUONG Kal

NG AnYB¢eicag TToToTT0INONG
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o Tnv emwvupia kal 10 AoydTutto Tou avayvwpliopévou atrd 10 Y.AAT.

PopEa TTOTOTTOINONG

o To €BvIKO 1 / Kal TO eupwTTaikd AoydTuTTo Oorjuavong Twy B.I1.

2Tnv €monuavon r ota TAaiola diapnuioTIKAG TTPoBoARg Twv B.I. dev
EMTPETTOVTAI I0XUPIOHOI OTI To Bl gival avwTtepng TToIdTNTAG O€ YEUON, oounA 1

BPeTITIKA agia a1rd Ta CUPPBATIKA TTPOIOVTA.

H ofuavon Twv mpoidviwy wg Bl cuvettayetar O11:

IkavoTroloUvTal o1 atraIthio€lg Tou dpBpou 5 map. 1/3 Tou KAN. 2092/91

o YTrokeivial o€ OAa Ta oTAdIO TTAPAYWYNAGS KAl ETTECEPYOTIAG OTOUG EAEYXOUG

Tou GpBpou 9 Tou KAN. 2092/91

o MwAouvTal o€ 0PPAYICPEVEG OUOKEUQOITEG

o dEpouv TN KATAAANAN €TICHPOvVON UE TIG TIPORAETTOUEVEG EVOEIEEIG

A.2.3.2 HIXTONOIHXH BIl

O1 Opyaviopoi EAéyxou kal MoTotToinong Tou A&IToupyouv CHPEPA OTNV XWPO

Mag, €ival ol TTapAKATW:

e AHQ: O Opyavioudg EAéyxou kai MoTtotroinong BIT - (AHQ), 19pubnke Tov
lavoudpio Tou 1993 kai €ival 0 TTOAQIOTEPOG Kal PEYOAUTEPOG (O€ apIBUO
TTIOTOTTOINUEVWV ETTIXEIPNOEWV, KAAAIEPYNTWV Kal EKTAOEWV)

TNOTOTTIOINTIKOG OPYaAVIONOG OTNV EAAGDQ.
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. BIOEAAAL: [5pubnke 10 2001 wg A.E. ammd péAn Kal TTPOCWTTIKO TOU
2UAMOyou OikoAoyikAg lMewpyiag EANGdag 2.0.N.E 10U 1©pUBNKE TO
1985 ka1 eykpiBnke 10 1993 wg o TpwTog Opyaviopos EAéyxou kai

MoToTtroinong.

o OYZIOAOTIKH: Apactnpiotroigital oTnv  TrepIox NG  Kevipikng Kai

AuTikn¢ Makedoviag. 1dpubnke 10 2005 oTnv ABrva.

e aCert : 16pUBNKke TO 2005 oTn OcoocaAovikn, pE ypageia oe Adpioa Kai

Abnva

IRIS : 1dpuUBNnke TO0 2004 oTO0 HpdKAEI0 KPrTNG.

O Trapaywyog, TTAPACKEUACTAG ) EI0QYWYEAG OTTO TPITEG XWPES TTPOKEINEVOU
va €xel To JIKAIWPA VO XPNOIPOTIOIED TNV €vOEIEn "BIOAOYIKG" OTa TTapAyOuEva,
TTaPAOKEUACOPEVA /KAl EI0AYOUEVA - YEWPYIKA TTPOIOVTA Kal €idn dIaTpoPnig
oQeiAel va ouvepyaoTei pE €vav OTTO TOUG TTAPATIAVW AVAPEPOPEVOUG
Opyaviopoug EAéyxou kai ioTotroinong, UTTOBAAAOVTAG TNV ETTIXEIPNPATIKA
dpacTnpPIOTNTa TOU OTO OoUOTNMA €AEyXou. ETTiong, o@eiAel va yvwoTOTIOINCE!
oTig Katd ToTToug Alcubuvoelg ewpyikAg AvatTuéng Twv  Nopapylokwy
AUTOdIOIKAOEWY TNV OPACTNPIOTNTA TTAPAYWYNAG, TTAPACKEUNG /Kl EI0QYWYNG

TTPOIOVTWYV BIOAOYIKNG YEWPYIAG KAl KTNVOTPOYIaG.

H duvapik NG ayopdg kataypageTal €1miong otnv Tpdo@artn adeiodotnon 2
VEwWV @opéwv [hoTtommoinong oto mpwTto Tpiynvo Tou 2007 (MPAXZINOXZ

EAEMXOZ kai TEQTEXNIKO EPIFAZTHPIO.
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A.2.4 TNATKOzZMIA ATOPA

Zuppwva pe peAétn Tou IFOAM (International Federation of Organic Agriculture
Movements) n BioAoyikn Newpyia avamtoooeral paydaia Ta TEAeuTaia xpovia,
KaBwg oe 120 xwpeg kataypdeovtal 623 xINddeg aypokTiuara (avgnon 11,5%
atrd 10 2004) oTta otroia KOAAIEpyoUvTal TTEPICCOTEPA aTTO 31 €K. EKTAPIA YNNG
(augnon 19% até 10 2004, ye avrtioToixn augnon 96% amd 10 2000). MeTagu
auTtwy, n Qkeavia KaAUTITeEl TO 39% TNG TTAYKOOMIOG KOAAIEPYOUPEVNG €KTOONG,

N EupwTrn 10 23% kai n N. ApepikA 10 19%.

2¢ TTaykoopio emitredo 1o Bl avamTucoovtal Ta TeAeuTaia xpovia PE €THOI0

pUBUS TNE TEENC Tou 4-5% OTO GUVOAO TWV TPOPIHWY .

H BioAoyikn Mewpyia Ailebvwg

[11:8mioha]

North America Europe |
: Asia
'-_:Africa;'
-
Australiaceg’iia
Mnyn: SOEL / FiBL Survey 2007
Eikova 1 Maykdopiog Xaptng BioAoyikng Mewpyiag, MNnyn: Hellastat, 2007.

' Xprjotog dwrdtroulog, «BioAoyikry Mewpyia, Kéotog, AtmrodotikétnTa, AvaAuon Ayopdc &
21patnyikég Marketing», 2n ‘Ekdoon, Ekdooeig AB. ZtapouAng, ABrAva 2000, emavékdoon
2003.
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A.2.5 EYPQMNAIKH ArOPA

«Me 1nv Koivotikrp Odnyia 2092/91 n E.E. A1av o mTpwtomdépog otn Xdpagn
eTTionuNg TTOANITIKAG yia Tn BioAoyikn Mewpyia. AT Ta TEAN TNG dekaeTiag Tou 80,
n Bl avamrtuooeTal e Taxeic pubuoug, atrotéAeoua TnG auéavopevng ¢NTNong

aAAd Kal TNG I0XUPAS KOIVOTIKAG & KPATIKAG OIKOVOWIKAG UTTOOTAPIENG» .

2mv Tepiodo 2003-2007, n EupwTraiki ayopd Bl Tmapouciace 1oxupn
QVATITUEN, a@oU To PEPIBIO ayopdg TNG oTnv: 01EBv ayopd augnbnke katd 3,6%.
H agia tng ayopdg Bl Arav 22,3 dig Eupw 10 2007, TTApOUCIACOVTAG aUgnon

14,8% yia Tnv 1epiodo 2003-2007 (BA. Aidypappa 2).

Tn onpavTtikdTepn B€on kataAauBdvouy Ta @pouTa Kal Aaxavika (7,3 dIg eupw —
34,6%). Emiong onuavtiké 1TT0000TO KaTaAOUBAVOUV TO TTPOTTOPACKEUACUEVA
yeupata (20,7%). H at&énon tng ayopdg ekTiyatalr 611 Ba empPpaduvOei katd
10,6% yia tnv TTepiodo 2007-2012, evw avauéveral o1 n aia Tng ayopds Ba

odnynBei ota 37 dig eupwy 0T TEAOC Tou 2012 (BA. Aidypappa 3).2 3

«H peyaAuTepn €Bviki ayopd Bl otnv EupwTn gival autr Tng Meppaviag (€ 3,5
OIG EUpw), EVW N peyaAuTepn OiEiocduon Twv BIOAOYIKWY TPOYiUwV (OTO OUVOAO
TWV €10WYV dIaTPOPNG) KaTtaypdgeTal otnv EABeTIa, TTapoucialovtag Tautdxpova

N MEYAAUTEPN KATG KEPAAR daTrévn»?.

! Hellastat, «AvéAuon Ayopdg Atrpihiog 2007, 2" ‘Ekdoon: BioAoyikr Mewpyia kai Mpoidvtar.

2 BA. Ymoonueiwon 1.

3 Datamonitor, «Organic Food in Europe», Industry profile, Ref. Code: 0201-0853, Publication
date: January 2008, www.datamonitor.com.

* Mette Wier and Carmen Calverley, «Market potential for organic foods in Europe», Danish
Institute of Local Government Studies, Copenhagen, Denmark, British Food Journal, Vol.104,
No.1, 2002, pp.45-62.
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Europe Organic Food Market Value: $ million, 2003-2007

—= % million —a— % Growth
25,000 - 20.0%
18.0%
20,000 A __ 16.0%
adl o 140%
§ 15,000 - o~ 12.0% i_)“
= - 10.0% 3
E 10,000 - 80% %
- 6.0%
5,000 4 4.0%
- 2.0%
0 ; . . , . 0.0%
2003 2004 2005 2006 2007
Source: Datamonitor DATAMONITOR

Aildypaupa 2 Aia Eupwtraikig Ayopag B.IT.

Europe Organic Food Market Segmentation I: % Share, by Value, 2007

Meat, fish and

poultry
8.9%

Beverages
9.7%

Bread and
Grains
11.0%

Dairy
17.1%

Prepared food

Fruit &
Vegetables
32.6%

and others
20.7%

Source: Datamonitor

DATAMONITOR

Aigypaupa 3
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A.3 TMPOOIMNTIKEZ I'A THN EAAHNIKH AI'OPA BIl

A.3.1 EMIAOZEIX KAAAOY BIl

o To mooooT6 Twv Bl 010 0UVvoAo TNG EAANVIKNAG ayopdg dev Eetrepvd 1O 1-
1,5%, €vavti Tou avTtioToixou EupwTraikoU péoou 6pou TTou gival TG TdéNg
ToU 2,5-3% (TTapoucidleTal uPnAOTEPO OE OPICHEVES EUPWTTAIKES AYyOpPES),

PAVEPWVOVTAG TNV TTPOOTITIKI avATITUENG TOU KAGdOoU.

o EvBappuvtikd cival 1o yeyovog o1 Ta BIT avamtuooovral ta TeAeuTaia
Xpovia pe €TA0I0 puBPsd avatTugng g T1aéng Tou 15%, évavt 4-5% oT0
OUVOAO TOU KAGOOU TwV TPOPIPNWY, AVTAVOKAWVTAG £T01 TNV TaXEid

dlgioduon Toug oTNV ayopd.

o H ayopd twv Bl otnv EAAGSQ, BpiokeTal avdueca oTo TTPWIMO OTADIO KAl

o€ €Keivo TNG wpipgavong (Z1ddio Product Life Cycle) — (BA. NMapdpTtnua 1)

o EpgaviCetar évrovn dpacTtnplommoincn TnG IBIWTIKAG TTPWTOROUAIOG HE

augnon Twv emyeiphocwv EAEyxou & MoTotToinong.

o O1 puBpoi avaTmTugng TWV EKTACEWYV, TWV KAAANIEPYNTWY OAAG Kal TNG agiag
NG ayopdc (¢ATnon kai dikTuo dlavoung) eival Ta TeAeuTaia xpoévia uwnAoi,
OTTWG  avTIKATOTITPICeTal METAEU AAAWV OTnV €CATTAWON Twv OnuEiwv

ANlaviKAg TTwANoNG.
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To 80% Tng eyxwplag ayopdg KAAUTITETAI OTTO  €I0QYWYEG  BIOAOYIKWY
TTPOIOVTWY, PAVEPWVOVTAG TIG AdUVAUIEG OTAV KAAUWN TNG {NTNONG AAAG KUpiwg

OTNV €E0WTEPIKA SIavopr Twv EAANVIKWY TTpoidvTwy .

o O1 e€aywyég agopouv Kupiwg AadI BloAoyikng KAANIEPYEIAG ENIGG KAl TwWV

TTPOIOVTWYV TNG (KUpiwg AGdI).

H ehid katéxel 10 50% Tng eyxwplag BK, evw akoAouBouv ta Aaxavikd, Ta

dnuNTpPIaKkd, To KPaoi, Ta @poUTa, oI OTAPIOES, TO BaApBAKI K.0.2.

o «Metad 10 2001 T EAANVIKG vWwTTG @pouta ayopdalovtal o€ HEYAAO
TTOOOOTO QATTO E€UTTOPOUC TWV Xwpwv TNG AvVaToAIKRG Eupwting Kai
IBlaiTepa TNG Pwaoiag, pe e€aipeon ta kepdaola. Eivalr xapaktnpioTikd 611 T0
€10¢ 2006 a1rd Toug vopoug MéAAag kal HuaBiag e€nxbnoav 14.000 tévol
MAAwV otnv AABavia, trepitrou 7.000 tévor atn BouAyapia kai 6.000 tévol
otn Pwoia. Avriotoixa, tTnv idia xpovid n Pwaoikr ayopd amoppoenoe
1.400 1évoug Bepikoka pévo atd 10 voud Hpabiag kai n Mepuavia, tTou
Bewpeito 0 PeEYOAUTEPOG «ayopaoTAG» €AANVIKWY @pouTwy, HOAIGc 900
Tévoug. Tnv idia xpovid ol Pwool giorjyayav 5.500 tévoug akTividia atod
Tapaywyouc TN HuaBiag kai or Mepupavoi mepimou 1.700 Tévouc»°.
2UVETTWG, Ba pTTopouce va eCeTaoTel TO evdexOuevo e€aywywv Bl oTig

XWPEG AUTEG.

! Hellastat, «Avahuaon Ayopdg Ampikiog 2007, 2" 'Ekdoan: BioAoyikr| Mewpyia kai Mpoiovtax.

2 RIPE Melomrovvrioou, Mepigepeiakn LTpatnyikr Kaivotopiag MeAotrovvioou, «KAadikh MeAéTn
Biounxaviag Tpogipwv kai MNotwv otnv Tepipépeia MNMeAoTTovvAcoU».

3 Mnyn: H Kabnuepiv (10/05/07) «Emwvuun osipd €vduong ota Carrefour MapivotrouAogy,
franchise-net.gr, www.franchise-net.gr.
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A.3.2 EAAHNIKO EONIKO ZXEAIO APAZHZ

o 2NMAVTIKI aduvapia oTnv TTEPAITEPW ECENIEN KAl AVATITUEN TOU KAGdOU TNG
BK cival n éAAeiyn EAANvIkoUu EBvikoUu Zxediou Apdong, o€ oUyKpion ME
aAAeg EupwTtraikég ayopég. H EAANVIKA ToAiTeia xpnuatodoTei TN BIOAOYIKN
KaAAIEpyEla-KTNVOTpOYia  Péow Tou  Eyypdeou [MpoypauuaTtiopou
AyporTikAg Avamtuéng (EMAA 2000/2006), TTou TTPORAETTEI TOUG £ENG TPEIG

agoveg dpdong:
o  Tmpdwpn ouvtagioddtnon,
0  €CIoOWTIKA atrolnuiwon, Kal
0  YEWPYO-TTEPIBAANOVTIKA PETPA.

Ta TeAeutaia xpovia, o aplBuog Twyv PBIo-KAANIEQYNTWY TTOU €vTAXONKavV OTO
emodoToupevo TTpoypaupa Tou EMAA 00/06 onueiwoe auénon. MNa 1o 2005 ol
dIkalouxol koAAigpynTéG BI1 avAABav oe 6.127, pe 526.244 oTtpéuuarta
KaAAIEpyOUEVWY eKTAOEWV. To 2004 cixav utroypagei 3.909 cuuBaoeig vEwv

kaANigpynTWY BIM, yia 300.000 oTpéppaTa’.

o EmmpdoBeTa, mpooTrdBeieg yia TNV AvATITUEN OUYXPOVWY  HOVAdWV
TTapaywyng 1poidviwy BN, yeratroinong kal euTropiag XpnuarodoTouvral,
Ta TeAeuTaia xpovia ammo mpoypdupara g E.E (O.NM.A.AX,, LEADER,

2x€01a BeATiwong KATT) pe upnAd mooooTd £mdoTNoNG (50-65%).

' Hellastat, «AvaAuon Ayopdg Atrpihiog 2007, 2" ‘Ekdoon: BioAoyikr Mewpyia kai Mpoidvtar.
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A.3.3 BIOAOIIKH FrEQPTIA (BI)

o H duvauiki tng BI" otnv EAAGDa avravakAdTal TTepiIccdTeEPO OTNV aunon
TOU apIBuUOU Twv TTapaywywv Katd 55% 1o 2005, aAAd kai oTnv augnon

TNG KAAANIEpYOUpEVNG €kTaoNnG Katd 8% 1o 2005.

o 2mnv EAAGOa n Bl aokeital amdé 14.614 mrapaywyoug, ol otroiol 1o 2005

KaAAlgpyouoav ouvoAiké 2.884.866 oTpéupaTa yng.

o [MOAU BeTIKO KpiveTal TO yeyovog OTI n €KTAON O€ METARATIKO OTAdIO

avTioTolxei 010 40% TnG ékTOONG O€ TTANPEG 0TAdIO (23% TO 2004).

o H EANGOa BpiokeTal HETOEU TWV EUpWTTAIKWY KPATWV

0  5n, o€ éktaon BIOAOYIKNG KOANIEPYEIAG

0  7n, og aug¢non NG éktaong BlroAoyikng kKaAAiEpyeiag 2005/2004

o] 10n, og TOCOO0TO PIOAOYIKNG KAANIEPYEIOG OTO OUVOAO TNG

KAAANIEPYOUMEVNG £KTAONG

o H EAAGOQ gival o€ TTayKOOUIO ETTITTEQO

0  4n oTtnv ékTaong Tmapaywyng PIoAoyikAg MGG,

0  3n otV mapaywyn €0TrePIdOEIdWV Kal

0  8n otnv mapaywyn oTaguAiou.

MapoAo 1Tou €xel augnBei o apIBUOG Twv oTpePudTWY BK, TTapapévouv pévo 1o

1% TwWV OUVOANIKWY KAANIEPYNROINWY OTPEPPATWY oTnv EAAGdQ, evw oto 50%
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TWV PIOAOYIKWV OTPEUPATWY KaAAligpyeiTal €Nid yia TTapaywyr] BloAoyikou

ghaiohadou’.

o MapaTtnpeital  ONUAvTIKy  OUYKEVTPWON TWV €EKTACEWV OTIG OTT0IEG

epapuoletal BK, otnv Kevrpikr) EAAGOQ.

«To peyaAUTEPO MEPOG TNG KOAAIEpyOUUEVNG YNG  AQOpPd O€  HOVIMOUG
BookoTotroug Kai AIBAdia, evw €rmovTal o PePidIo Ta oimnpd (13,7% 1o 2005,

5% T10 2004) kai n eNidt (13,7% T0 2005, 10,4% 1O 2004 )%2.

o Mapd TNV TaxUTEPN QUENON TOU OPIBUOU TWV TTAPAYWYWY CUYKPITIKA UE
TNV KaAAlEpyouuevn €KTaon, n uéon eKueTGAAeuon audvel ota 175,6
otpéupara 1o 2005 (avénon 22,19% amd 1o 2004), évavti 143,7 oT1p. TO

2004 (au&¢non 4,96% amd 1o 2003) kai 136,9 oTp. 10 2003.

A.3.4 BIOAOIKH KTHNOTPO®IA

2NMAVTIKI aQVATITUEN KATaypA@ETal KAl 0T BIOAOYIKA KTAVOTPO®ia hE TOV apIBPO
TWV KTNVOTPOYWV va augavel Katd 72% 1o 2005 kal va gival utrepTpITTAACIOG

Tou 2002 (Hellastat, 2007).

MNa 1o TPOYypapua G PIOAOYIKNG KTNVoTpoiag utroBAnBnkav 1.856 aithoeig

yia 1o 2005 (Hellastat, 2007).

' Efthimia Tsakiridou, Christina Boutsouki, Yorgos Zotos and Kostantinos Mattas, «Attitudes
and behavior towards organic products: an exploratory study», International Journal of Retail
& Distribution Management, Vol.36, No.2, 2008, pp.158-175, Emerald Group Publishing
Limited 0959-0552.

? Hellastat, «AvaAuon Ayopag Atrpihiog 2007, 2" ‘Ekdoon: BioAoyikr) Mewpyia kai Mpoidvtar.
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A.3.5 EMNIXEIPHZEIZ EMMNOPIAZ BIl

o AU¢non Tou apIBUOU TWV TTICTOTTOINPEVWY ETTIXEIPNUATIWY, EETTEPVWVTAG
Toug 15,5 XIA. ( auénon 134% Tnv TpIeTia 2003-2005). ZnuavTik augnon
karaypaenke 10 2004 (49%) kai akoun peyaAutepn 10 2005 (57%)

PAVEPWVOVTOG TN OUVAMIKI TNG ayopdc.

o O1 pikpoTEPES eTTIXEIPAOEIS TOU deiyuaTog (Ec00da péxpl € 3 €K.) 01 OTTOIEG
o€ MEYAAO PEPOG TOUG €XOUV WG KUpla dpacTtnpidétnTa Ta Bl (o€ avtiBeon
ME TIC MEYOAAUTEPEG OTIC OTTOIEG MIKPO POVO HEPOG TOU XOPTOQPUAAKiIOU

TTPoI6VTWYV TOug gival BIM):
0  gd@avifouv TaxUTEPOUG NECOUG pUBUOUG avaTTTugng,

0 Tmapoucialouv  Téon BeATiwong Twv  KEPOWV KAl TNG
aTTodOoTIKOTNTAG TOUG, dIATNPWVTAG XAWNAG Tn  OUVOAIKNA

davelakn €mpBdapuvon.

o To No€upBpio 2005, 16pubnke o TllaveAAnviog 2UvOeOHOG AypOTIKWV
Mpoidvtwv amd 21 emixeipAoelS (IOIWTIKES, OUVETAIPIOTIKEG KAl ONAOES
TTOPAYWYWYV), Ol OTToie¢ dPaCTNPIOTTOIOUVTAl OTO XWPEO Tou gAaidAadou,
TWV  EMTPATTECIWY  KPACIWY, TWV YOAOKTOKOUIKWY TTPOIOVTWY, TWV
OTTWPOKNTTEUTIKWY KAl TWV CAPWHATIKWY KAl QAPUOKEUTIKWY  QUTWV.
2T0X0G TOu gival n TTpowBnon TNG cuPBOAAIOKAS YEwpPyiag, N evnuépwaon
TWV KATAVOAWTWY Kal N TTpowenaon otnv gyxwplia Kai d1ebvr) ayopd Twv

TTPOIOVTWYV TTIOTOTTOINUEVNG TTOIOTNTOG.

o «Me  mpwTtoBouAia Tou 2.B.B.E. ocuothBnke 10 AikTuo BloAoyikwv
Mpoidviwv (A.B.I1.). Tpodkerrar yia pn KEPOOOKOTTIKO OCWHATEIO, TTOU

OTOXEUEI VA ATTOTEAEDEL
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0 ®opéa xapagng oTpaTnyiKAG yia TN TTPowlnon Twv €AANVIKWV
BioAoyikwyv Tpo@iywyv kal Tnv gvioxuon Twv Blo-KaAAiEpynTwyv

MEOW EICNYACEWYV Kal OTPATNYIKWY TTAPENPATEWV.

o] EpyaAcio ouvexoUug evnuéPwOoNG TwV TTOPAYWYWYV KAl TWV
EUTTOPWV YIa TIC TACEIG KAl TIG £CENIEEIC TNG AyopPdS OTOV TOPEQ

TNG BIOAOYIKAG YEWPYIOG KAl KTNVOTPOQIaG.

o] EpyaAeio mpowBnong Twv BloAoyikwy  TTPOIGVIWY  OTOUG
KATAVAAWTEG MEOW OUCTNUATIKAG evnuépwong Kal

eualobnroTroinong Toug.

0 Popéa evioxuong T1ng ¢NTNONg Kal augnong Tou
KATaVAAWTIKOU KoIvoU, €TTIOILKOVTAGS TN dI0OQANION ETTAPKEIAG

NG TTPOCPOPECH .

A.3.6 AIAGEZIMOTHTA TQN BI1. KANAAIA AIOPAx

o Mapatnpeitar dieupuvon Twv OIKTUWV dlavouns kal d1a6song (ooutrep
MApPKET, AaikéG ayopég BIM), pe onuavtika akéun tepiBwpia avaTTuéng,

10w OTNV TTEPIPEPEIQL.

o XapakTnpIoTIKO €ival TO yeyovog OTI evw Ta TTponyouueva xpoévia ta Bl
armmoTeAoUoAV  QVTIKEIUEVO  €UTTOPIOG  €CEIDIKEUMEVWY  KATACTNHATWY,
onuepa cival eupéwg OlaBEoINa 0 PEYAAEG OAUCIOEC KATAOTNUATWY Kal

UTTEPAYOPES (OOUTTEP MAPKET, TUXVA O€ IDIAITEPA HEYAAN TTOIKIAIQL.

' Hellastat, «AvéAuon Ayopdg Atrpihiog 2007, 2n ‘Ekdoon: BioAoyikr Mewpyia kai Mpoidvtax.
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MA¢ov, opiopéva atrd Ta egeidikeupéva KataoThuata eEeAicoovtal o€ aAuaideg
onueiwv TWANoNG O6Twg oTtnv TepITTwon TNG «BioAoyikdég KukAog» (14
kataotiuata pe TN PEBodo franchise). H AGAAn aAucida oto Xwpeo eival Ta
kataoTAuata GreenFarm. Ymoloyietalr 6T o OAn Tnv EAAGda onpepa
AeiIToupyolv  ouvoAikd Trepi Ta 350 kaTtaoTApaTa  TTWANCONG - BIOAOYIKWV

TTPOIOVTWV KAl 0 aPIBPAC TOUC AUEAVETAI CUVEXWG .

o H 1don 1ou kataypd@eTal oTnVv ayopd cival Ta KATaoTuaTa oTadiakd va
EMTTAOUTICOUV TO XOPTOQPUAGKIO TWV TTPOIOVTWY TOUG PE €idN KABNUEPIVAG
avaykng, Ta otroia av kai dev eivalr B.1. (€idn TTpoowTTIKAG @povTidag
OTTWG CUPOQAKIA, €idn KoBApIoPOU OTTwWG OKOUTTEG) OKOTTO €XOuvV va
METATPEWOUV TO Onueio TTwANONG wg «one stop shop», «convenience
store» yia TO OUYXpPOVO KATAVOAWTA O OTI0I0G «TTPOTPUVETAI» VA
ETMOKETITETAI TO €ECEIDIKEUPEVO KATAOTNUA yia Ta €idn dIaTpoPnrig Kai
TIPOOWTTIKAG PPOVTIOAG (KAAAUVTIKA) aAAG Kal TO 0OUTTEP MAPKET yIA TIG

UTTOAOITTEG OIKIAKEG TTPOUNOEIEG.

o 2€ avdaTrTugn PpiokeTal Kal 0 Beouog Twv Adikwv Ayopwy OTTOKAEIOTIKA YIa
B.M.. MAéov apiBuouv TiI¢ 16 oTnVv ATTIKA, 4 0Tn Ocooalovikn kal 4 otnv

uttoAoitrn EAAGSa (Adpioa, TpikaAa, BoAog, Apidaia MNEANAG).

«Z10 TENOG Maptiou 2006, petd ammd OUVAVTNON EKTTPOCWTIWY Twv [lo-
KOAANIEPYNTWV. PE TOUG U@UTTOUPYOUG AVATITUENG Kal AypOTIKAG avATITUENG,
ammo@acioTnKe Ol PBIOAOYIKEG QYOpPEC va ATTOTEAECOUV EEXWPIOTO TOUEA TOU
Opyaviopou Aaikwv Ayopwv, AEITOUPYWVTOAG OTTOKAEIOTIKA TIC ATTOYEUMATIVEG

wpes. QoTéo0, ekkpepei n uttoypagr Tou MA TTou Ba pubuilel To akpIBég

' KAGHMEPINH, 10 Mdiou 2008 «99+1 Biohoyiké kataoTAuata o€ OAn Tnv EAAGSO»,
http://www.kathimerini.gr/4dcgi/ w_articles kathcommon 2 04/12/2006 1286127
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TTAaiclo AciToupyiag Twv Adikwv Ayopwyv. ZTOX0G €ival UTTd autd TO KABEOTWG
va OIEUKOAUVETAI N TMOTOTTOINON TwV  PIOAOYIKWY  XOPAKTNPIOTIKWY  TWV
TTPOIOVTWYV Kal va dlac@aAileTal n TApnon TNG VOPoBEeaiag Tepi orpavong Kai
Cuyiong. O1 BIOAOYIKEG ayopEG EAEyxovTal OTTO MEIKTA KAIMAKIO TWV UTTOUPYEIWY

AVATTTUENC KOl AYPOTIKAC AVATITUENS» .

o Evdiagpépouca €CENIEN ammd kAGBe dAmmown, amoTeAei N augavopevn
TTapaywyr Bl 101WTIKAG €TIKETAG, Yeyovog TTOU KATAOEIKVUEI TN onuacia

TTOU aTTOdIdOUV OI KATAVOAWTEG OTIG TIMEG ayopds Toug. (Hellastat, 2007).

A.3.6.1 TA XOYIIEP MAPKET

o AloKIVoUV TTepiTTou Ta piIod Bl TTou katavaAwvovTal otnv EAAGSa (45%)°.

. H peyaAutepn mroikiAia BIT ouvavrtarar otnv AA@a Brita BaoiAdtrouAog. H
aAucida emituyxavel 1o 40% Twv TTWAACEWV TNG ayopdg Twv Bl (TTAnv
KPEATOG) MECW TOU OpyavwuEVOU AlaveUTTopiou, TTou uttoAoyileTal o€ 40

ekat. Eupw (a1ré ‘EkBeon «Agrotica 2008)».

o 2tnv ayopd Twv Bl gio€pyxovrar kai discounters, 6mmwg n Plus 1ng
MeppavikAg eTaipeiag Tengelmann. H ev Adyw aAucida TrpokeiTalr va
eloayel otnv EAAnvik ayopd Tn PIOAOYIKA O€Ipd TTPOIOVIWV WE TNV

eTTwVUNia “BioBio” o€ TTpOOCITEG TIUEG.

o MNa mapddeiypa o Opihog Carrefour tmou KaTéxel TNV TPWTN B€0n oTO

Alavepttépio otnv Eupwtrn Kai mn deUTEPN TTAYKOOMIWG divel Eugacn oTa

! Hellastat, «AvaAuon Ayopdg Atrpihiog 2007, 2" ‘Ekdoon: BioAoyikr Mewpyia kai Mpoidvtar.
2 KaBnuepivi — 27/5/07 «Expnén otnv ayopd BloAoyikwyv TTpoidviwy, O 1ipog @Odavel Ta 40kK.
EUPW Kal 0 puBuég avatTugng uttohoyiletal PETOg o€ 20%-30%».

oeh. 20/ 223



AINMAQMATIKH EPTAZIA E-MBA FAYKONIKHTA XTYAIANH

Bl ta otroia mioTevel 611 Ba TapoucIaoouyV €THOIa aug¢non TnG Taéng Tou
20-30% (oAuepa Odiakivei TrepiTou 130 €idn TTPOIOGVTWY QPECKWYV KAl
KateWuypévwy). H idia etaipeia €xel Aavodpel TTPOIOVTA IBIWTIKAG ETIKETAG
ME TNV emmwvupia “Carrefour BIO”. MapdAAnAa péoa amd tnv Carrefour
SiatibeTal kol BioAoyikd Wwpi'. OAa Ta TTPOIGVTA TNG  KATNYOPIOG
EMBewpoOUVTal KOl gykpivovTal amd Tov  avegdptnTo  opyaviouo
moToTroinong ECOCERT kai akoAouBoUv OUYKEKPIPMEVEG TTPOBIAYPAPES
(MN XPNon XNMIKWV BEATIWTIKWY KAl OUVOETIKWY €VTOUOKTOVWY). Kabévag
amdé Toug TTPOouNBeuUTéEG TTOU ouvepydlovral e Tnv Carrefour yia Tnv
TTapaywyr Bl deopevovtal HAKPOTTPOBECUA KAl UTTOKEIVTOI OE OUVEXEIG
TTOIOTIKOUG €AEYXOUG WG TTIPOG TIG TNPOUMEVES TTPOdIAYPAPES. TOAKTIKEG
emBewpnoeig dievepyouvTal 0€ KABe eTTiTTedO TNG dIadikaoiag TTapaywyng

MEXPI Kal TNV TEAIKH) @AON TOU £TOIUOU TTPOIGVTOG.

o 210 ooutrep MAPKET TOU oOpidou Champion dnuioupyndnkav €IOIKEG

«YWVIEG» yia BI.

A.3.7 TIMEZ BIl

o O1 miyég mwAnong Twv BI gival peyaAUTeEPES ATTO AUTEC TWV AVTIOTOIXWV
oupBaTikwy TTpoidvTwy. NapdAa autd, TTaparnpouvTal TACEIS YEIWONG OTIC

TIpéC Twv BIM, Ta TeAeuTaia Xpovia?.

o Eival 18iaitepa evBappuvTikl n Olatmiotwon 611 n Ty Oev  QTTOTEAEI

KaBopIoTIKO Trapdyovta emAoyig Twv Bll. Evdektikd civar  omi

"Mnyn: H KaBnuepiviy 10/05/07 «Emvupn oeipd évduong ota Carrefour MapivoTrouhogy.
2 KaBnuepivi — 27/5/07 «Expnén otnv ayopd BIoAoyIKWvY TTpoidvTwy, O 1gipog ¢OAavel Ta 40¢kK.
EUPW Kal 0 pubuoég avatrtugng uttoloyileral PETog o€ 20%-30%»).

oeh. 21/ 223



AINMAQMATIKH EPTAZIA E-MBA FAYKONIKHTA XTYAIANH

EKTTPOOWTTOI TOU KAAGdOU avagépouv TIwG ol AaikEG ayopés Bl oe
TTEPIOXEG, TNG ATTIKAG, XAUNANG €1000NUATIKAG OTABUNG, €XOUuv MEYAAN
ammAxnon, OUYKPITIKA HE GAAEGC ayopEg, OTTWG auTéG Twv Bopeiwv
MpoaaoTiwy, yia TTapddeiyua. ETITPOoBEeTa, OTIC OPYAVWUEVES AYOPES TNG
A. Eupwting kataypd@etal Taxutarn avamtugn Twv Bl ISiwTikAg ETIKETAG
(“private labels”) oe exkmTWTIKEG ayopég (Discount Super Markets),
PAVEPWVOVTAG OTI AKOUN Kal TO €UTTOdI0 TNG UWNAGTEPNG TIMAG OoTadIOKA
ATTOMAKPUVETAI, divovTag TTpOoRacn OTOUG KATAVOAWTEG PE XAPNASTEPN

ayopaoTIkA duvapn'.

H etaipeia «Agoi Bepdtroulor», TTapadeiypatog xaplv, 01€0eoe Tpdoparta
T0 PIoAOYIKO yaAa «Schardinger» tpog 0,99 eupw, TR katd 60%
POnvoTepa oe oxéan Pe Ta GAAa BioAoyikd yaAaTa TTou KUKAOQOPOUV OTNnV

EANNVIKH ayopd®.

o 2€ TTOAAEG TTEPITITWOEIG, N dIAPOPA TIUAG O€ OXEON PE AANEG XWPEG UTTOPEI
va @Bavel kal 1o 60% - 70%. Ytrdpyxouv didgopol Adyol TTou diKaloAoyouv
TO YEYOovOG aUTO Kal QUOIKA €XOUV va KAVOUV, HETAEU AAAwv, MPE TN
d1GpBpwaon TNG ayopds Kal TNV TTEPIOPIOUEVN, AKOWN, TTapaywyr Bl tTou

€xel n EAAGOQ.

' Hellastat, «Avahuon Ayopdg Ampikiog 2007, 2" 'Ekdoan: BioAoyikr Mewpyia kai Mpoiovtax.
2 (mnyn: Kanuepiviy 17/05/07, «Méow Twv Super Market SiakivoovTal TEpITTOU Ta HICG
BioAoyikd trpoidvta otnv EAAGSO».
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A.3.8 EZEAIZEIZ ZTHN ZHTHZH BIN ZTHN EAAAAA

Ymdpxel ohoéva aufavopevn atmmodoxny Twv PIOAOYIKWY TPOQPINWY a1Td TOUG
KatavaAwTéS. H peyaAutepn {Rtnon TTapouciadeTal OTa  QPEOKA  TTPOIOVTA
(oTTwpoAaxavikd Kal YaAaKTOKOUIKA). «Upw o010 60% Tou 1lipou TnNG ayopdg
Bl agopouv @pouta - Aaxavikd Kal TTPOoIOVTa WuyEiou, PE TO UTTOAOITTO va
MOIPACETAI OTIG UTTOAOITTEG KATNYOPIEG TT.X. KPEAG - AAAQVTIKA, XUMOI, MEAI, EAaiQ,
ENIEG, CUUAPIKA K.A.», VW UTTOAOYICETAI OTI N Ayopd OTO OUVOAS TNG Eival yupw
oTta 60 ekart. eupw. Mepitrou 10 50% TWV PIOAOYIKWV Aaxavikwy dIOKIVEITAI HECW

TWV aAUCIdWV COUTTEP UAPKET.

O1 'EAAnveg Tagivoupouvtar Tpitol (3) otnv E.E. (petd tnv leppavia kar tnv
AuoTpia) avaueca o 17 avaTITUYMEVES XWPES, OE OXEON UE TO EVOIQPEPOV TTOU
eEKONAWVOUV yIa TIG OIATPOPIKEG KATOOTPOWYEG KAl TOUG  KIVOUVOUG  TTOU

onuioupyouv autég yia Tnv uyeia pag (Kafka and Alvensleben, 1998).

O1 'EAAnvec kKatavaAwTéG €ival onuavTikG AlyOTEPO TTETTEICUEVOI YIa TNV
dlakivnon Kal TTpoo@opd TPOPiJwWY TNV Ayopd YEVIKOTEPA KAl ONUAVTIKA TTIO
QOBICPEVOL VIO UTTOAEIUPOTA QUTOQAPUAKWY 1} AAAWV XNUIKWY O0€ OUYKPION ME

Toug Bpetavoug (Lumbers et al., 2003).

YtrooTnpiletal 011 N evioxuon TnG ¢ATnong yia Bl Ba emteuxBei yetalu GAAwv
WG EGAG:

o MpowBnon NG evnuéPWONG TOU KATAVOAWTA yia TIG OIAQOPEG PETALU

BIOAOYIKWYV KOl CUUBATIKWY TTPOIOVTWV.

o E¢amAwon Twv onueiwv AIaviKAG TTWANONG KAl N €TTEKTACN TWV BIKTUWV

oeh. 23/ 223



AINMAQMATIKH EPTAZIA E-MBA FAYKONIKHTA XTYAIANH

dlavoung.

o EkTeETOUEVN ETTIOTNPOVIKN TEKPNPIWON TNG avwTepdTNTAg Twv Bl wg TTIo

OPETITIKN KAl UYIEIVI] dIATPOVN.

O1 KOIVWVIKOOIKOVOUIKEG METORBOAEG TNG TTEPACHEVNG EIKOOAETIOG, £PEPAV TOUG

kaTavaAwTéC va emnTouv':

o v MOIOTHTA, Tnv otoia cuoXeTi(ouv YE TNV AC@AAEIO TwV TPOYPIPWY,
TNV OPETTIKA agia, Ta opyavoAnTITIKG XapakTnpEIioTiKG, Tnv diathpnon Twv
TPOQIJWYV. 1dI1aiTEPA, OXETIKA ME TNV ACQPAAEId TwWV TPOPiMWYV, Ol TTIO
TMEOTIKEG  AVNOUXIEG, A@OPOUV TOUG MIKPORBIOAOYIKOUG KIvOUVOUG, T
TTPOCOETA XNMIKA, TIG AAANAETTIOPACEIS TTPOIOGVTOG / CUOKEUATiag Kal TEAOG

TNV UTTAPEN KAPKIVOYOVWY OUCIWY,

o TNV Yyieivip Aiatpogri, kareuBuvon 101aiTepa  evOlO@EPOUCA  yia TNV
EAANVIKR Biounxavia Tpo@ipwyv kKaBwg o MNaykoouiog Opyaviopog Yyeiag
OUCIOOTIKA £xel atTOdEXTEI OTI N PMECOYEIOKN didITA KAl N UYIEIV] DIATPO®N

€XOUV KATI KOIVO,
o TNV «EuKoAia» oTnVv TTapackeur) Tou gaynTou,
o TNV PINKOTNTA TTPOG TO TTEPIBAAAOVY,

. Ta Néa lMNpoidvra — 2uyxpoveg AIaTPOPIKEG ZUVABEIEG.

«O1 KATNYOpPIEG TPOYIUWV TToU Ba yvwpioouv avlnon Ta eTéPeva Xpovia, Katd

oeipd oTToUdAIATNTAG, Eival o1 €EACH .

' RIPE Mehomovvrioou, Mepigepeiakr Tparnyikri Kaivotopiag MeAotrovvrhoou, «KAGdIKH
MeAéTn Biounyaviag Tpogipwy kai Motwyv otnyv mepipépeia Mehotrovvoour.
2 BA. Ymoonueiwon 1.
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EptrAouTiopéva Tpo@Iua (BITaUiveg,
EBvika Tpogipa (ethnic foods)
AuIvogEa K.A.TT.)

TpoIpa he pelwPEVa AITTapd Tpogipa pe Aiyn ¢axapn

Tpooipa pe Aiyeg Bepuideg Apudatwpéva TpoOPIua

Tpogég TTou TTpoopifovTal Yia
Tpo@iua o€ aoNTITIKI CUCKEUQTIQ
POUPVO PIKPOKUUATWY

Tpbdeiua og cuokeuaaoia
Opyavika TpoOQIua
TPOTTOTTOINMEVNG ATUOOPAIPAG

Kartewuyuéva 1po@iua

2TnVv TTapouca epyacia e¢eTdleTal Katd 1600 Ba uTTopoUCcaV vVa «avapelxBouv»
Ta Bl pe k&mmoieg atrd TIG UTTOAOITTEG KATNYOPIEG TOU avwTépw Trivaka. o
KATw, OTO TTOPWV, YiveTal MEYOAUTEPN aAvAAUCN YIO TOUG TTAPAYOVTEG TNG

{NTnong oTtnv ayopd Twv BI.

A.3.8.1 EEEAIZEIX XTHN ZHTHXH TPO®IMOQN I'ENIKOTEPA

«ZUhewva pe tnv EUROSTAT, 10 1997 01 'EAAnveg di1€Becav 10 38,1% TWV
OUVOANIKWY OOTTAVWY TOUG YIO TNV ayopd TPOPidwy, TTOOOOTO TTOU KOTATAOOEI TN
XWPAa POG TIPWTN OTOV OXETIKO TTivaKa Kal PAAIOTO HE dIa@Oopd aTTO TOUG
deuTepoug MopToydAoug (29,7%). Ta TeAeutaia xpovia ol ‘EAANvEG KaTavaAwTEG
oTpépovTal OoTNV ayopd KPeATwyv, n oTroia Katéxel 10 26,2% Twv CUVOAIKWY
datravwy, evw avTiBeta, Ugeon Tapoucidlel n  ayopd  Waplwy, TTOU
QVTITTPOOWTTEUEI HOAIG TO 8,5%, TTpdypa TToU eKTOG TwV GAAWYV, OPEiAeTalI OTNV

augnuévn TN TOug. 2Ta @PoUTa Kal Aaxavika n EAAGda katéxel Tnv TTpwTn B€on
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ME 24%, OTTWG KAl OTNV ayopd TUPIWY, auywyv Kal YAAAKTOG hE TToo000TO 17,7%.
ATTO Tnv GAAN KaTéxel TNV TeAeuTaia BE0N OXETIKA MPE TIC BATTAVES yia ayopd
ONUNTPIOKWY Kal Ywulou pe 1mooooTd 8,6%. Kard péoo 6po ol Eupwtraiol

d1a6étouv 10 20,7% TWV CUVOAIKWYV dATTAVWY TOUG YIa TNV ayOopd TPOQiwWV».

MINAKAZ A.1
KaravaAwon mpoidvrwv diarpo@ng (1997).
(o€ % TNG YEVIKNG KOTAVAAWGCNG TPOWIHWY)
3] I a };.I" n 52 o f—
Xdpa § é § § i :g; = 5 § §< E %
w

BéAyio 122 | 297 87| 148 46 152 1,6 1,0
Aavia 11,8 30,2 31| 158 30| 130 2,8 0,7
EANGSa 86| 262 85| 17,7 54| 24,0 23 1,0
loTravia 127 302 | 128| 150 45| 16,6 2,1 0,8
laAia 132 | 31,8 6,3 | 159 34| 146 1,2 0,5
Iphavdia 175 | 27,1 29| 138 39| 143 5,6 1,2
Itahia 134 | 287 6,8 | 158 38| 228 1,1 1,3
OMavdia 16,1 | 24,4 31| 16,7 26| 185 27 0,8
AuoTpia 17,3| 26,3 23| 164 51| 16,1 24 0,8
MopToyahia 135 299 | 1391 103 47| 150 3,2 1,7
divAavoia 16,9 | 24,9 38| 16,8 40| 156 2,8 1,6
>oundia 17,0 | 24,1 56| 154 37| 155 2,7 0,6
Bpetavia 156 | 25,1 48| 121 23| 183 5,5 0,6
lnyn: EZMNPEZ, Ayopd tpopiuwv & MNotwyv, PeLpoudpiog 2000.

«Ta eAANVIK& VOIKOKUPIG E00EU0UV TO HEYAAUTEPO PEPOG TOU EI00ONPATOS TOUG
OTIG KAONuEPIVEG avAyKeg OIaTPOPNG. ZUUPWva HE €peuva Tou IvoTITOUTOU
KatavaAwTtwy, n EANGSa Bpioketal otn deUTepn (2n) B€on, 6éoov agopd oTn
01dBeon TOU OIKOYEVEIOKOU €I00OAUATOC VIO TNV ayopd TPOQiPwy, TTOTWV Kal

KATTVOU, avapeoa oTig AAAEG Xwpeg MEAN TG EupwTTaikhig ‘Evwongy.

2Uhowva e épeuva Tou INKA (lvomitoutou KatavaAwtwy, 1999), yia va

ayopdoel o péoog ‘EAANvag 100 €idn Tpo@ipwy Kal TTOTWYV, TTPETTEI VO DOUAEWEI
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95 wpeg kal 46 Aetrtd. MNa Ta idla €idn o1 Itakoi epyddovral 69 wpeg kar 12

AeTTTd@, o1 TdAAOI 57 wpeg kal 55 AettTd, o1 AyyAol 57 wpeg Kal 10 AeTTTd Kai ol

"eppavoi uévo 48 wpeg kal 35 AeTTTA.

MINAKAZ A.2
Nivakag 2: Ti {odeUouv o1 EupwTraiol (% g1008AqpaTog).
o
< 3 (] Q
2 ke 5 e} S| 8 = o
S o | s| 3| ®| €| & w| & 3| ®| B|
v =2 3 S0 2| 8| = g B | By 8 3
o D a ﬁ E 3 2 S = = = oM
o} m < @ o) = 3 = ur Q .
W _ 1T} - — > (@) o >
= o) T
<
Tpoeiua, TT0T4,
) 25,8 206 | 226 | 16,7 | 381 | 26,1 | 20,1 | 406 | 23,5 | 20,56 | 18,7 | 37,2 17,9
KaTTvog
Eidn évéuong
i 75 7,7 8 8 9 74 71 6,5 9,5 7.8 751 10,3 7.1
KaI uttdédnong
Kartolkia,
Bépuavan, 18,1 17,7 | 266 | 18,7 | 11,3 | 143 [ 189 11 148 | 182 | 185 49 [ 20,1
PWTIOPOG
‘ETmiTAQ, €i0n
VOIKOKUpIOU,
£€oda 8,3 10,4 6,6 8,5 8,3 ool 8,3 74 8,6 9,2 7,9 8,6 6,7
TPEXOUOOG
ouviipnong
laTpikEG
UTTNPETIEG Kal
3 73 10,8 1,8 | 144 3,9 3,6 8,9 34 57 76 | 126 45 1,3
£€oda yia v
uyeia
MeTtagopég Kal
i 14,7 12,3 16,7 ( 148 | 129 | 148 | 16,8 12 132 | 165 | 115 | 154 ( 16,7
ETTIKOIVWVIEG
Yuxaywyio—
eKTTaidEUON,
) 7.9 6,5 9,6 9 6,5 6,6 73| 104 8,2 7,3 3,6 57 9,1
TTONITIOTIKEG
dpacTNPIOTNTEG
ANG ayaBd 13,6 14,3 16,3 10 10 | 20,2 | 128 89| 165 129 | 139 | 134 | 211

[HIH: EUROSTAT

«Ta TpoidvTa Tou KAGOOU TWV TPOYiUWYV, WG OUVOAO, UTTOPEI va NV atroTeAOUV

TOUG TTPWTAYWVIOTEG TNG EAANVIKAG €gwaoTpépeiag,

ot OXéon ME TOUG

TTAPAdOCIOKOUG AAAG KOl TOUG QVEPXOMEVOUG KAADOUG, HEMOVWHEVEG ONWG

TTEQITITWOEIC  €XOUV  OAEC TIC TTPOUTTOBECEIC  Kal
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dlapopwaoouv Tov Trapdyovta ekeivo TTou Ba HETABAAAEl OucIaoTIKG TnVv
eCaywyiky Ouvauikl TN EAAGdaC. 210 ocuumépacua autd KaTEAnyav ol
MeEAeTNTEC TNG EAANVIKAG e€aywylikAg Opaotnpidtntag yia 1o 2000, otav
ETTIKEVTPWVAV TIG AVAAUOEIG TOUG OTIG TTPOOTITIKEG CUMMETOXNG ToUu EAANVIKOU

KAGSOU TPOPINWV aTO SIEBVEC EUTTOPION .

MeAeTWVTAG TNV TTAPAYWYH Kal dIaKivnon OUYKEKPIMEVWY TTPOIOVTWY, TOOO O€
€OVIKO 600 kal ot dieBvEG eTTiTTedO, dlagaiveTal OTI-TO €Caywyikd PEAAOV TOU
EAANVIKOU KAGOOU Tpo@iuwy BpiokeTal 0Ta «dUVAPIKA EAANVIKA TTpOoIovTay». Ta
TTpoidvta dnAadry Tou eite AOyw Tou HEYEBOUC TNG TTAPAYWYNS TOUG, OEF
TTAYKOOMIO €TTITTEDO, €iTe Adyw Tou UWnAou BaBuol CUPPETOXNS TOUG O€ TOMEIG
TNG EYXWPIAG OIKOVOWIaG (E€aywyEg, ammaoXOANON, TTAEOVEKTANATA OTIG O’ UAEG),
atroTeAOUV onuUAvTIKOUG TTapdyovTeg TTou Ba kaBopioouv Tov pdAo TNG EANGDaG
otn dladikacia TNG TTaykoopiotroinong. - EAANVIKG  TrpoidvTa,  d1EBvwg
Kataglwuéva, TTou EXOuV KePDBIoEel eKTOG aTTO TIG OIEBVEIC EVTUTTWOEIG Kal €va

TTOAAG UTTOOXOMEVO PEPIDIO OTO AVTIOTOIXO EUTTOPIO.

MpwTaywvioTIKO POAO OTn CUYKEKPIYEVN KaTATAEn €xouv TO €AaiOAado, Ta
MECOYEIOKA Wdpid, Ta €AANVIKA Kpaolid, TO oU{o, N @ETa KAl N KOUTTOOTO
POBAKIVO, TTPOIOVTA, TTOU CUN@PWVA JE TOUG AVOAUTEG, HTTOPOUV VA ATTOTEAECOUV

MoxAoug ektogeuong TG EAANVIKAG €Caywyikng dpaoTtnpidTnTag.

OAa 1a avwTtépw deixvouv OTI YEVIKOTEPA O KAGDOG TWV TPOPINWYV EXEl EYAAES

TTPOOTITIKEG O0TNV EAAGdQ, otmmdTte autd ptTopei va emdpdoel BETIKA Kal OTnv

' RIPE MeAotrovviioou, Mepipepeiakr ETparnyikr Kaivotopiag Mehotrovvrioou, «KAGSIKA MeAETn
Biounyxaviag Tpogipwv kai MNotwv otnv Tepipépeia MNeAotTovvAoou».
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ayopd Twv BI1 ouykekpiuéva, €QOCOV aKOAOUBNBOUV HEAETNUEVESG Kal

QATTOTEAEOUATIKEG OTPATNYIKEG.
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A4 2YMMNEPAZMATA

H peydAn avarmrugn kai €¢eAigelg TN ayopds twv Bl Taparnpeital o€ OAeg TIG

d1a0TAOEIG.

H augnon agopd 1a KAANIEPYACINA OTPEUUATA, TOUG TTAPOYWYOUG, Ta KAVAAIQ
dlakivnong, TNV KaTavaAwTiky ¢ATNON, TO OUVOAIKO TT000 0 Eupw yia OAn tnv
ayopd, KaBwg Kal To TTO000TO £TNOIAG AVATITUENG. H avatrTuén autr gival katd

TTOAU PHEYOAUTEPN ATTO EKEIVN OTIG AVATITUYHUEVEG AYOPEG EUPWTTATKWY XWPWV.

O1 TTPOOTITIKEG YIO TNV TTEPAITEPW AVATITUEN TOu KAGdou Twv Bl otnv EANGSQ
gival guoiwveg OXI HOVO E€EAITIAG TNG IKAVOTTOINTIKAG QVATITUENG KAl TWV TTOAU
KOAWYV KAIJATOAOYIKWY OUVONKWYV TNG XWwpag Jag aAAd kupiwg 81611 o1 'EAAnveEG
KATOVOAWTEG, O€ avTiBeon PE TOUG KATAVOAWTEG OTIG UTTOAOITTEG EupwTTaikég
XWPEG, EN@avicovTal va pnv Bewpouv. TNV uwnAoTepn Ty d1dBeong Twv BIT wg

QVOOTAATIKO TTOPAYOVTA.

MapdAa autd, o KAGdoG Twv Bl otnv EANGSa TTapapével pévo oto 1-1,5% 1ng
OUVOAIKAG aypOTPOYIKNG KATAVAAWONG Kal aTTOTEAE IDIAITEPA EVOIAPEPOV OTOXO

N €TTEUEN TNG TTEPAITEPW ATTO-TTEPIBWPIOTTOINONG TOU KAGDOU.

O1 g&ehiteic otov kKAGdo BIT agopouv petaty AGAAwv Tnv augnon Twv
opyaviopwy MoTotroinong, Tnv peyaAutepn TroikiAia BIM, tnv evrartikoTtroinon
TNG ETTIKOIVWVIOKNG TTpowBnong Twv Bl (Méow T1.X. TNV CUPUETOXN O€ EKBECEIG
BIT), Tnv evBappuvaon Twv 1I81WTIKWYV papkwyv (“private labels”), kai Tnv TTapouadia

TTOAUEBVIKWV ETTIXEIPACEWY TTOU guTTOopEUovVTal Bl kol otnv EAAGSQ.
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H «KukAIKA» ayopd Twv BIl iowg va eivar 1Mo euaiocbntn oe tepIddoug
OIKOVOUIKNG UQEONG, TIAPOUEVEL AOITTOV  evOIOQEPOV  va OOUUE TIWG N
augavouevn duvaun Twv OoUTTEP MAPKETS Ba emdpdoel OTIC TIMES KAl OTNV
ETTEKTAON TNG ayopds Bl akdun kal av autd BpiokovTal avaueoa oTo oTadIo TNG

TTPWIPNG KOl WPIPNG AvATTTU§NG oTnV TTapouca ¢don, yia 1nv EAAGda.

O1 didpopeg oUyXpoveg TACEIC TTOU UTTAPXOUV, MTTOPOUV Kal TIPETTEl va

agloTroiNBouV TTPOKEIYEVOU VA AVATITUXOE TTEPAITEPW); O KAGDOG Twv BI1.

Bdoel Twv avwTépw uttdpxouv OUO aVTIBETEG OWEIG TTOU. TTEPIYPAPOUV ThV

KardoTaon Tng ayopdg Bl otnv EANGSQ:

o ATO Tn pia, Ta Bl €xouv afloonueiwtn avamTugn, uwnAdtepn atmd auth

TTOU TTAPOUCIAZETAlI O AAAEG AVOATITUYMEVEG AYOPEG,

o atmmé TNV GAAn, dpwg TTapapévouv éva JIKpO TUAMA TNG ayopdg, Kal oTnv

EAAGOQ akOun HIKPOTEPO.

oeh. 31/ 223



AINMAQMATIKH EPTAZIA E-MBA FAYKONIKHTA XTYAIANH

BIBAIOTPADIA — APOPOIrPAJDIA — A’ MEPOY2

BIBAIA

XpAotog PwtdTmouAog, «Bioloyiky Tewpyia, Koéotog, AtrodoTikOTNTA,
AvaAuon Ayopdg & Ztpartnyikéc Marketing», 2n ‘Ekdoon, Ekdooeig AB.

2TapouAng, ABrva 2000, etravékdoon 2003.

APOPA - MEAETEZ

Hellastat, «AvaAuon Ayopdg Ampihiog 2007, 2" 'Ekdoan: BiohoyiknA Mewpyia

kai Mpoiévtay.

Icap A.E. «BioAoyikég KaANiEpyeleg — Biohoyika trpoiovTa, ABrva, OKTwRpIog

2001.

Datamonitor, «Organic Food in Europey», Industry profile, Ref. Code: 0201-

0853, Publication date: January 2008, www.datamonitor.com.

RIPE lNeAotrovvrioou, lMepipepeiakn Zrpatnyikr) Kaivotopiag MNeAotrovvrioou,
«KAadikr) MeAétn - Biounxaviag Tpo@ipywv kai lotwv oTnv  TrepIPEPEIa

[MeAotTOVVAOOU», DIOBIKTUAKK) OEAidA:
http://www.infopeloponnisos.gr/new_investments/p9a.htm

Efthimia Tsakiridou, Christina Boutsouki, Yorgos Zotos and Kostantinos

Mattas, «Attitudes and behavior towards organic products: an exploratory

oeh. 32/ 223



AINMAQMATIKH EPTAZIA E-MBA FAYKONIKHTA XTYAIANH

study», International Journal of Retail & Distribution Management, Vol.36,

No.2, 2008, pp.158-175, Emerald Group Publishing Limited 0959-0552.

KAadikr) MeAétn NG ICAP yia BioAoyikég KaAAiEpyeieg — BioAoyikd poidvta.
(2003-2005), AvdAuon Zuptreplpopds KatavoAwTwy — ava@opika e
Opyavika [Mpoidvta kwdikdg CONDOR (Consumer Making on  Organic

Products).

Nopikd T[MAaiolo Biohoyikng lewpyiag, «O [epi BioAoyikAg Mapaywyng

Népog (160(1) Tou 2001 kai o1 ZxeTikoi Kavoviouoi K.A.IM. 506/2001)».

Tim Knowles, Richard Moody and Morven G. Mc Eachern, «European food
scares and their impact on EU food policy», British Food Journal, Vol.109,

No.1, 2007, pp. 43-67, Emerald Group Publishing Limited, 0007-070X.

Mette Wier and Carmen Calverley, «Market potential for organic foods in
Europe», Danish Institute of Local Government Studies, Copenhagen,

Denmark, British-Food Journal, Vol.104, No.1, 2002, pp.45-62.

Damien Mather, John Knight and David Holdsworth, «Pricing differentials for
organic, ordinary and genetically modified food», Journal of Product and
Brand Management, 14/6 (2005) 387-392, Emerald Group Publishing

Limited (ISSN 1061-0421).

Iris Vermeir and Wim Verbeke, «Sustainable Food Consumption: Exploring
the consumer attitude — Behaviour Gap», Working Paper, University GENT,

October 2004, 2004/268, D/2004/7012/54.

Jens Vestegraard and Mai Linneberg, «Competitive patterns in the DK

organic industry and their usefulness in predicting the development in other

oeh. 33/223



AINMAQMATIKH EPTAZIA E-MBA FAYKONIKHTA XTYAIANH

EU markets», The Aarhus School of Business, Denmark, Department of

International Business.

http://www.hha.dk/man/cmsdocs/JV/Competitive patterns.pdf

George Chryssochoidis, «Repurcussions of consumer confusion for late
introduced differentiated products», European Journal of Marketing Vol 34

No. 56, 2000, pp. 705-722.

Vangelis Tzouvelekas, Christos J.Pantzios and Christos Fotopoulos,
«Measuring multiple and single factor technical efficiency in organic farming
— The case of Greek wheat farms», British Food Journal, Vol.104, No.8,

2002, pp. 591-609, MCB UP Limited, 0007-070X.

Giovanni La Via and Antonio M.D. Nucifora, «The determinants of the price
mark-up for organic fruit and vegetable products in the European Uniony,
British Food Journal, Vol.104, No.3/4/5, 2002, pp. 319-336, MCB UP Ltd

ISSN, 0007-070X.

Faidon Magkos, Fotini Arvaniti and Antonis Zampelas, «Organic food:
nutritious food or food for thought? A review of the evidence», International
Journal of Food Sciences and Nutrition, Volume 54, Number 5 (September

2003), 357-371.

Jean-Marie Codron, Lucie Siriex and Thomas Reardon, «Social and
environmental attributes of food products in an emerging mass market:
Challenges of signalling and consumer perception, with European

illustrations», USA, Agriculture and Human Values (2006), 23:283-297.

oeh. 34/ 223



AINMAQMATIKH EPTAZIA E-MBA FAYKONIKHTA XTYAIANH

Phillip McMichael, «The power of food», USA, Agriculture and Human

Values 17: 21-33, 2000.

«Méow Twv Super Market &iakivouvTal TTEPITTOU TA MIOA - BIOAOYIKA

TTpoidvTa atnv EAAGSa», Greek Money, 06 ®eBpouapiou, 2008.

«BioAoyikd mrpoidvta Carrefour», www.carefour.gr/gr/products.html.

«Emrwvupun oeipd €vduong ota Carrefour Mapivotrouhogy, franchise-net.gr,

www.franchise-net.gr, KAOHMEPINH, 10 Maiou 2008.

«Ekpnén otnv ayopd BioAoyikwyv 1poidviwy, O 1lipog @Bavel Ta 40eK. EUpwW
Kal 0 puBuog avamrtugng - utroloyiCetal  @étog  oe  20%-30%»,

http://news.kathimerini.gr/4dcgi/ w" articles economyexix 100041 27/05/20

07228499, KAOHMEPINH, 27 Mdiou 2007.

«99+1 BioAoyika KaraoTAuata o€ OAn 14\Y% EANGOOY,

http://www.kathimerini.gr/4dcqi/ w articles kathcommon 2 04/12/2006 12

86127, KAOGHMEPINH, 10 Mdiou 2008.

oeh. 35/ 223



AINMAQMATIKH EPTAZIA E-MBA FAYKONIKHTA XTYAIANH

B’ MEPOZ

B.1 EIZAIQrH

2T0X0G TOU TTAPOVTOG €ival VO YVWwPIoOUUE KAAUTEPA TOUG KOATAVOAWTEG WG
TTPOG TIG OTACEIG / OCUUTTEPIPOPES / agieg / ouvnBEleg, kal BaBud IKavoTToinong
TToU €Xouv KaTd Tnv diadikaoia yia TV amo@acrn Toug TIPOG Tnv ayopd N
amoppipn Twv B, H Tunuartotoinon tng ayopdg Tapapével avaykaia d1oTI
Bonbdel oTnv €AoY TWV ayopwyv — OTOXWY, Yyia TNV KaAutepn Olcioduacn Kai
QAvATITUEN TNG ayopdg, Péoa aTrd TIG TTIO OTOXEUMEVEG oTpaTnyIkéEG MKT kal Tnv

M0 oWOTHA TOTTOBETNON UTTaPXOVTWY / vEwV Bl atnv ayopd.

H TTapouciaon Twv dIa@opwV PEAETWVY TTOU €XOUV Yivel yia Tnv EAANVIKR ayopd
otnpifovTal KUpiwg oTnV Bewpia TNG KATAVAAWTIKAG CUUTTEPIPOPAS, KABWG Kal
otnv  METPNON TNG IKAvOTIoinoAG Tou KatavaAwTth. Ta Tov Adyo auTtd,
TTaPATIOEVTAI APXIKA O BEWPNTIKEG EVVOIEG AUTWY, KAl OTNV OUVEXEIQ divovTal Ta

OUPTTEPACPATA ATTO TIG MEAETEG VIO TV TUNPOTOTTOINON TG AYOPdG.
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B.2 OEQPHTIKO YINOBAOGPO

B.2.1 KATANAAQTIKH ZYMMNEPI®OPA'

O1 mmapdyovteg TTOU €TTNEEACOUV TNV YVWMN TWV KATAVOAWTWYV. yia Ta BIl
OXeTiCOVTal TOOO HE TO WUXOAOYIKO OO0 KAl PE TO KOIVWVIKO-OIKOVOUIKO

uTTORaBpPO TOUG.

O 06pog WuxoAoyikO uTTORaBPO aYopd KUPIWG OTNV OXETIKI BapuTnTa TTOU
€XOUV YIO TOV QyOopOOTH OUYKEKPIMEVA XAPOKTNPIOTIKA TNG TPOPNG. ZTnv idia
KATnyopia eviAooeTal KAl O TPOTTOG ME TOV OTT0I0 Ayopddlel KAVEIG T €idn
dIaTPOPNG, OI OlIOPOPEG METAEU TWV CUUBATIKWY KAl BIOAOYIKWY TTPOIOVTWY
(61Twg TG avriAauBdveTal 0 id10¢ 0 KATAVOAWTHG) KABWG Kal n IKAVOTNTA TOU

KATAVAAWTH va €TTIAECEI TRV TPOPI) TOU. !

2NMAVTIKOI ETTIONG €ival O1 KOIVWVIKO-OIKOVONIKOI TTAPAYOVTEG OTTWG N HOpPwWon,
TO €1000NuA, N NAIKia, TO TTOOO KOVTA OTO OTIITI ayopddovTtal Ta €idn dIaTpoPrg

KAl TO TTOOOOTO TWV PnVIaiwv dATTavwy TTou TTpoopidovTal yia Tnv diatpo@r). 1

O T1TPOCdIOPIOUOG TNG ETTIOPACNG AUTWYV TWV TTOPAYOVTWY Ba ATTOKOAUWEI
MEPIKEG aTTO - TIG OTPATNYIKEG TIOU TIPETTEL va  Xpnolgotroinbouv  yia  va

£TTNPEACTOUV Of KATAVOAWTES AVAPOPIKE e TNV ayopd BI.

! Xprotog dwtdétmoulog, «BloAoyik Tewpyia, Kdotog, AmodoTtikdétnTta, Avalucon Ayopdg &
21patnyikég Marketing», 2n 'Ekdoon, Ekdooeig AB. ZtapouAng, ABrAva 2000, emavékdoon
2003.
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B.2.2 KATANAAQTIKH ZYMMNEPI®OPA KAl «BIQZIMH»

Individual and situational
determinants
Personal values, Information and . )
_ A Behavioural control
needs and motivation knowledge
I ; ¢ Uncertainty Availability and
nvolvemen Incertainty PCE

Decision-making Attitude

pPro Cess

Behavioural intention

Eikova 4 Evvoiohoyiko Aiaypappa KatavaAwTIKAg Zupnsplcpopdg1.
EVAVTI TWV «BIWCIPHWV» TTPOIOVTWYV dIaTpoPnG.

PCE = "AvTIAauBavouevn KatavaAwTiKn
ATtroteAeopaTiKOTNTA (Perceived Consumer
Effectiveness),

«H évrovn  ypaery uttodnAwvel kareuBuvouevn doury OTOV
oxedloouo NG épeuvag (manipulated constructs in
the research design)».

To avwTéPw POVTEAO KATAVOAWTIKAG CUUTTEPIPOPAS (TTPOCAPHOCHEVO HOVTENO,
Jager, 2000) amoTteAei Bdon yia v BewpnTik Oourn digpelvnong NG
KOTAVOAWTIKAG CQUUTTEPIPOPAS YIO TTIO «BILCIMAY» TTPOIOVTA TPOPiNwyY, OTTWG

givai Ta BIT.

H «Biwoiun» katavaAwon gival Baciouyévn o€ yia diadikaoia Awng atrépacng

TTOU AauBdvel utTdYn TIG IBIAITEPEG AVAYKEG KATAVOAWTIKAG AAAG KAl KOIVWVIKAG

' Iris Vermeir, Wim Verbeke, «Sustainable Food Consumption: exploring the consumer attitude
— behavior gap», Working paper:, 2004.
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€ubUvNG (atd TNV pia TNV eunuepia Twv {Wwwv, To TTEPIBAAAOV, TO dikalo Kail TO
EMTTOPIO Kal aTrd TNV GAAN Tnv TIPOTIUNON, TNV TIUA Kal TNV €UKOAIQ).

(Meulenberg, 2003).

OT1TWwG yIa OTToI08NTIOTE EUTTOPEUCIUO TTPOIOV, £TOI KAl OTA «BILUCINO» TTPOIOVTQ,
N KaTavaAwTIKA atrodoxn €ival (WTIKAG ONUOCiag yia TV ETTITUXIA TNG €V AOYyw
ayopdg. To TUAUA TwV KOTAVOAWTWY TTou ayopdlouv cuveidnTtd 1a «nBikd» N
«Biwoipax» Tpoiovta (BIM) A mpoidévra tou Baocifovral oTo «dikalo eUTTOPIO» 1
gival @INKA TTpog Ta {wa Kal To TTEPIBAAAoV, augdveTal diapkwg. (Strong, 1996,

Crane, 2001).

EvTtouToIg, 01 KaBNUEPIVES TTPOKTIKEG KATAVAAWONG 0dnyouvTal aTrd TNV €UKOAIQ,
TN OUVABEIQ, TNV TTPAKTIKI KAl TIG "UEMOVWHEVES OTTAVTIOEIS OTOUG KOIVWVIKOUG
Kal Beopikoug kavoves" (SDC, 2003) kai ival TBavo va gival avOeKTIKEG oTnv
aMayny!, ye amroTéAeopa auTh N GVATITUEN va unv €ival atrGAUTA GNUAVTIKA O

oX€0n UE TO PEPIdIO ayopdc TwV CUUBATIKWY TTPOIOVTWV.

O1 TpeIg KABOPIOTIKOI TTAPAYOVTEG TNG KATAVOAWTIKNAG CUPTTEPIPOPAS O oxéon
ME TNV «Biwaiun» katavaAwaon eivai:

1. oragieg, ol avAykeg Kail Ta KivnTpa,

2. N TTANPOPOPNON Kal N yvwon,

3. 0 €AEYXOG TNG CUUTTEPIPOPAG.

AuTA Ta OTOIXEIO €XOUV EUPEDN €TTIpPON OTNV dIAdIKACIA yia TV AaTTOPaCT Tou

KATavaAwTr yia ayopd, yéoa atd 1a KAatwoi (avtioTtoixn ocipd):

' Iris Vermeir, Wim Verbeke, «Sustainable Food Consumption: exploring the consumer attitude
— behavior gap», Working paper:, 2004.
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1.  Tnv avaueign (“involvement”),
2. 1nv aBeBaidtnTa,

3.  1nv d10Be01udTNTA KAl AvTIAQUBAVOUEVN ETTIPPON OTOV KATAVAAWTH.

Mia B€TIK ) CUUTTEPIPOPA TTPOG TA «PIWCIUA» TTPOIOVTA OTTOTEAEI KA apXN YIO

TNV TOVWON TNG «BIWCIUNG» KATaVAAWONG.

B.2.3 IKANOINOIHZH NEAATQN

H i1kavoTroinon Tou TTeEAATN OpifETal WG N HOVTEPVA TTPOCEYYION YIA TTOIOTATA KAl
Mia OUVOUIKN TTAPAUETPOG TWV ETTIXEIPACEWY OAwV Twv TUTTWV OIEBVWIG.
Ocwpeital WG ammapaitnTn ouvenkn via dlapkh PeATiwon Twv POVTEPVWV
ETTIXEIPNOEWV KOBWGS KAl WG KABOPIOTIKOG TTApAYOVTaAG TTIBAVWY EUKAIPILOV OF
OUYKEKPIMEVEG AYOPEG, OTTWG OTNV TTEPITITWON TWV YEWPYIKWY TTPOIOVTWV.
[diaiTepa oTNV ayopd TWV TEAEUTAIWY, N IKAVOTTOINON TOU TTEAATN MTTOPEI va

odnynoe€l oTnV ToTn Twv KatavaAwTwy (“‘customer loyalty”).

ExkTtevric avag@opd E£xel yivel otnv dieBvr) PBiBAioypagia, YeVIKOTEPA, OAAG
eAAXIOTN, 0€ Ooxeéon MeE TNV ayopd Twv Bl Eivalr yevikd ammodektd TTwg n
METPNON TNG IKAvOTTOiNONG Twv TreAaTwyv PonBdegl oTnv  Katavonon Twv
XAPOKTNPIOTIKWY  TWV  KATAOVOAWTWY €TOI WOTE OTN OUVEXEID va  YiveTral
TTPOOTIABEIO VA IKAVOTTOINBOUV TTEPICOOTEPO Ol AVAYKEG TOUG, va augnBei n
ouxvotnTa ayopdg kai n TrioTn oto évoua Tou TTpoidvtog (Brand loyalty), va
TTPOCEAKUCTOUV TUAMOTA aTTd TOV AVTAYWwVIOUO Kal va JEIWBEI n diaguyn TTPog

avtaywvioTika brands (product switchness).
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210 TTAdiola auta divertal, KATwOI, To dIAypauUuUa yia TNV 1EPAPXIK OO TNG

IKavoTToinong TreAatwy o€ dieBvEG etTiTTedo. Autd Ba avaAuBouv oTnv TTopEia.

GLOBAL SATISFACTION
i
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Algypaupa 5 lepapyikn Aour Alaotdoewy Ikavotroinong MeAatov’,

B.2.4 AIOPEZ 2TOXOI

«Z1Oxeuon Ayopdc» (market targeting) €ival n emAoyf evdg ) TTEPICCOTEPWV
TUNPATWY KATToIaG ayopds. OTTou TUAUATA ayopdg £XOUV EVTOTTIOTEI Héoa aTTd
v Tunuatomroinon  TNG ayopdg, ATOI TNV Qvayvwpion KabBwg Kal Tnv
EMOANAVON TOU TTPOQPIA TWV EEXWPIOTWY EKEIVWV TUNUATWY AyopaACTWY TTOU
dlagpépouv 1600 OTIC avaykeg 600 Kal OTIG TTpoTIuAoElg Toug (Kotler, 2003). O

OTOXOG TNG TUNUATOTTIOINONG Kal TG OTOXEUONG Eival n AvaTITUEN IKAVAG

' Euayy. Zavdahidou & . Mmaoupdkn, 2002), «MeAETn IKAVOTIOINONG TIEAATWV YIa TNV
TToI6TNTA BloAoYIKOU eAaiOAadouU».
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TTONITIKAG Kal epyaAgiwv MKT 1ToU va atTeuBuvovTal ETMTUXWS OTA CUYKEKPIPEVA

TMAMATA TNG AYOPdG.

H TEXVIKN TNG TUNUATOTIOINONG (Apa Kal TNG OTOXEUONG TUNUATWY) €QapUOLETal
OTOUG KATAVOAWTEG, TTPOKEIMEVOU VA OIaXWPIOTOUV O ATOPA ME TIG iDIEG

avaykec.'

O1 katavaAwTéG dia@épouv avaAoya HE TIG TTPOTIUNCEIS TOUG, TIG AVAYKES TOUG
Ta KivnTpd TOUG, TO OTUA (WNAG TToUu akoAouBouv, Kabwg Kal Ta KOIVWVIKA

XOPAKTNPIOTIKA Twv olkoyevelwy Toug (Ajzen and Fishbein, 1973).

B.24.1 TNENTE TENIKEZ OMAAEZ KATANAAQTQON THZ AIOPAZ -

2TOXOY.

210 oxAMa 6, TTou akoAouBei, @aivovTal Ol YEVIKOTEPES KATNYOPIES ayopwy —
oTOXWV yia Tnv dladikacia uioBétnong Twv Tpoidviwv. H ayopd Twv Bl
aTroTeAEl, oTnV TTapouca @Aon WOAIG.T0 1% €wg 1,5% Tou gutropiou dIATPOPAG.
Omwg Ba dolue apydTEPa QMO TNV TIAPOUCIACN TwV MEAETWV yia TNV
TMNUaTtotroinon TG EAANVIKNAG ayopdg BIT kal Tta €mMPEPOUG TUAUOTA TWV
AYyopaoTWV YEVIKOTEPQA, UTTAPXEI HEYGAO TTEPIBWpPIO dieiocduong KATapxr Vv OTOUG
«@AVATIKOUG» AyOoPOOTEG TTOU PUTTOPOUV va aTToTEAECOUV TO 2,5% TOU OUVOAIKOU

KATaVOAWTIKOU KoIvoU.

! Xprotog dwtdétmoulog, «BloAoyik Tewpyia, Kdotog, AmodoTtikdétnTta, Avalucon Ayopdg &
21patnyikég Marketing», 2n 'Ekdoon, Ekdooeig AB. ZtapouAng, ABrAva 2000, emavékdoon
2003.

oeh. 42/ 223



AINMAQMATIKH EPTAZIA E-MBA FAYKONIKHTA XTYAIANH

O1 TeAeuTaiol gival TO UTTO-TUAMA TWV AYOPOCTWY TTOU ayopdlouv @avaTikd Ta
Bl ka1 £€xouv 1oxupr BETIKA ATTOWN yIia Ta 0QEAN TTOU QUTA TTPOCPEPOUV, EVW N

ouxvoTnTa PE TNV otroia ayopdlouv BI1, gival onuavrikr.

21NV TTopEia TNG TTapoucag gpyaciag Ba doBouv dIOQOPETIKA TTOCOOTA YIO TO

uttéAoITTa TUAMATA TNG ayopdg (TTANV Twv NewTePIOoTWY) 0€ oxéon pe Ta BI.

2,5% 13,5% 34% 34% 169
NeoTEQLOTES Tlodyon ITodLpen “‘Oyum BpadvxivnToL
TILODERTES mAieroprngpial TAheroPpnpia
AgyovroL va Bewpoivrol Afyovion v | Ga #OuvoTOLooUY] AeEpEvoL pe
avardpfouy  |ams molhovg Oty mauvoToproouy nGvav cov TO TAREABGV.
Tov ®ivduvo. | OTo rowvoverd | pévov agol o | mmecBotv tohn
odotnua €xouv HEEVOUV OL oo SAOUS TOUS AvThOoUV
TTOGTLITO PGAO | TTOOMTYOUREVOL. | TTOOTTYOUUEVOUS. mArnpogopies
nyET. and gplilovg —
[ To vrmohoyiCouy EHETTOHIOTES veltoveg.
Shor
—_________// ®xogvocg

ZxAPa 6. «Or TEVTE OPAdES TWV KATAVOAWTWY TNG ayopds aTdOXOU PE KPITHPIO
VO UIOBETAOOUV VEEG TAOEIG, TTPOIOVTA, IOEEG, KATT., KAI TO QVTIOTOIXO TTPOQIA

TOUG €V GUVTOIO» .

! Mnyn: KaBnyntig Mérpog I'. MaAAiapng, «Elcaywyr) oto MApKeTIVYK.
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B.3 TMHMATOINOIHZH AIrOPAx BI1 XTHN EAAAAA

BAZEI AIAOOPQN YIMNAPXOYZQN MEAETQN.

2T0 TTOPOV TTAPOUCIAoVTal PEAETEG EPEUVNTWV YIA TNV. TUNPATOTIOINCN TWV

EAAVWY KOTavOAWTWV.

B.3.1 MEAETEZ TQN ®QTOIMNMOYAOY & KPYZTAAAH (2002),

2tnv EAAGOa — OTTwg Kkai otnv d1ebvr) BiBAIoypagia, uttdpxouv TPEIG TUTTOI
OTACEWV YIa TNV TTPOBECN ayopds Kal yvwong yia Ta BI:

o  O1 un-yvworeg,

O Ol YVWOTEG UN-0yopaoTES Kal

O Ol YVWOTEG ayopaoTES (i atTAd «ayopaoTEGY).

H katdTunon autr, a@opd TNV TUNUATOTTOINON TNG ayopdg Twv BI1, wg €ENG:

B.3.1.1 Ol KATANAAQTEZ «MH 'NQZTEZ» (18,5% TOY AEIrMATOZ)"

KaTtéxouv, €v YEVEL, PIKPOTEPO HOPQPWTIKO ETTITTEOO ATTO TOUG «[VWOTEG» Kal
Couv o€ TIEPIOXEG MAKPIA aTTd Ta KUPIOTEPA KEVTPA BIOAOYIKNAG TTapAyWYNig

(Kupiwg o€ PIKPOTEPES TTOAEIG TNG BoOpeiag EANGDOG).

' Christos Fotopoulos, Athanassios Krystallis, «Purchasing motives and profile of the Greek
organic consumer» a countrywide survey, British Food Journal, vol. 104, no. 9, 2002, pp. 730-
765.
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AvTiBeTa peyaAuTepn e€oikeiwon uttdpxel o€ TreploxEG 0TTws n NoTia, n NoTio-
AvatoAikr) EAAGda kai n KpAtn. «H PIKPA Kol aviodppoTtin  YEWYPAPIKI)
Katavoun eival éva amd Ta Kupiotepa TrpoBARpaTta tng EAANVIKAG BloAoyikng

Tapaywyns» (Mavmidiog &TlouBeAékag, 1999).

Mapdyovrteg OTTWG €1000NUA, @QUAO, OIKOYEVEIAKN KATAOTAON OaAAG KOl n
ETTAYYEAMATIKI] KOTAOTAON TWV YUVOIKWY O&V ATTOTEAOUV ONnNUAVTIKO POAO.
Ayopdclouv gAdaxiota o€ uttepayopés (hypermarkets) kai €€eidikeupéva payadid,
BAEéTTOUV TTOAU TnAedpaon kal diapAadouv eAAXIOTO EQPNUEPIOEG Kal TTEPIODIKA

atrd OTI 01 CUVEIBNTOTTOINUEVOI AYOPACTEG («aware buyersy).

Zouv Kupiwg Ot aypoTIKEG TTEPIOXEG. To TTapdv TUAUA KATAVOAWTWY O&v
TTapouciddel evdla@épov oTtnv digioduon / avdarTugn ayopds oTto PECO 1) YEoo-

MAKPO XpoVvIKG opidovTa.

B.3.1.2 ENHMEPQMENOI  AIOPAZTEZ («NQXZTEZ» 'H AINAA
«ArFOPAZTEZ») BN & MNEPAITEPQ TMHMATOINOIHZH TOYZ ZE

4 TMHMATA (8,1% TOY AEIFMATOZ)".

AKoAouBEi OUVOTITIKA TTEPIYPO®R TNG ayopdg Twv Bl amd toug o moTtd
APOCIWHEVOUG «TTPACIVOUG» KATAVOAWTES (PwTdTTOUAOG, 2002).

o 0,7% ayopadouv Bl trapatrdvw atrd pia @opd tnv €Oouadq,

) 2,8% pia @opd TNV €Rdoudda, Kai

o 4,6% pia @opd 1o urva f kai Aiyétepo

' Christos Fotopoulos, Athanassios Krystallis, «Purchasing motives and profile of the Greek
organic consumer» a countrywide survey, British Food Journal, vol. 104, no. 9, 2002, pp. 730-
765.
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30% Twv ayopacTwyv gival vedTePOI TwV 40 £TWV Kal
23,8% petagu 40-50 eTwv.
76,9% egival yuvaikeg Kai
o0 50,8% autwv gpyadOpeVveg,
0  83,8% mavrpepéveg Kal
0 59,2% éxouv éva A duo TTaidId.
30% Twv ayopaoTwyV KATEXOUV TTAVETTIOTAMIOKO TTITUXIO,
49,2% BpiokovTal OTO AVWTEPO-HECO ETTITTESO E1008AHATOG
Kal GAAo 19,9% avrikouv 010 UWPNAS €100dNPATIKO YKPOUTT.
38,5% e€ival 1I81wTIKOI UTTAAANAOI,
27,7%  €ivai  QUTOOTTAOXOAOUUEVOI  CUUTTEPIAAPPBAVOPEVWY  TwV
ETTIXEIPNMATIWY KAI AVWTEPWYV 1 METPIWV OTEAEXWYV, KAl
13,1% eival cuvtaglouxol OAwV Twv ETTITTEOWV HOPPWONG.
2xedOV o1 piooi (41,5%) Couv ot TOAEIC | KWHOTTOAEIG TNG NOTIAG
EAAGSaG,
18,5% oTtnv @ecoalovikn, Kal
Movo 13,1% Jouv oTnv ABRva.
H mAciopn@ia TTpoTiud Ta €§€1BIKEVPEVA payadid.
‘Exouv ouveldntd TpocavatoAiopd oTtn oxéon diatpo@n — uyEiaq,
TTapOAa autd dia@aiveTal OTI T TTOAUAOXOAA ETTAYYEAUATA TOUG dev
TOUG d@rnvouv 181aiTEPO XpOvo va akoAouBnoouv éva Trio UYIEG
OPETTTIKO POVTEAO, TOUAAYXIOTOV OE BEPATA CUXVOTNTOG YEUMATWY Kol
TOoOTNTAG.
Ayopadouv kupiwg vropateg (50,8%), kar GAa Aaxavika OTTwg TTPACIVEG

oaAaTeg (10%).
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o TéNog, dlaBalouv apkeTd Ta EVTUTTA PECQ (TOUAGXIOTOV TTEPICOOTEPO ATTO

Ta UTTOAOITTA TPUAMATA TNG ayopdg BIT).

Mnyég NAnpo@oépnong

Kupiwg oilol, oikoyévela, Ta MME. 68,5% dnAwvouv Tnv eugaviy £AAeIyn

opyavwueEvng Kpatikng kai [181wTikAG TTPOBOAAG.

2uvoAikn Atroyn yia Ta Bl

ApPKETA BETIKN, TTAP’ OAN TNV MIKPN dI0BeCINOTATA BIOAOYIKWY TPOYINWYV. 44,6%

Bewpouv OTI o1 TIEG gival AAOYIOTA UWPNAEG yIa aUTO TTOU TTPOCPEPOUV.

Evepyn Avapeign (“involvement”) otnv diadikacia ayopdg BIl

Oewpouv OTI gival APKETA UWNAR, WG QaivovTal UTTEPDEUEVOI OE OXEON WE TNV
utrapén emBuunTwy eTTwvupwy Bl (brands), kupiwg eubuvn Twv €TTIXEIPACEWV

KAl TWV ONUEIWV TTwANoNG.

20YKpIion HETASU BIOAOYIKWY KOl CUHBATIKWY TPOPiNWV

MepiTTou TO éva TPITO AUTWV @aivovTal MTTEPOEHMEVOI PE TOV OIOXWPIOHO
avaueoa ota PBroAoyikd Kal cuppatikd Tpogiua, kal 16,1% Oev ptTropouv va
dlakpivouv Tnv dla@opd PETALU TOug, TTOU OONYEli OTO OCUPTTEPOCHA OTI

UTTapXEl EANEIYN OKPIBAG YVWONG AKOUN KAl JETAGU Twv ayopaoTwy Bll.

oeh. 47/ 223



AINMAQMATIKH EPTAZIA E-MBA FAYKONIKHTA XTYAIANH

EmiAoyn BioAoyIKWV £évavTi CUHBATIKWY TPOPiHWV

EmmAéov, n emAoynf PIoAoyIKWY gival Kupiwg yia Adyoug uyeiag kal QIAIKOUG
TTPOG TO TTEPIBAANOV, TNG KOAUTEPNG yeuong, TAvia o€ oUyKpion ME T

oupBaTika TPOPIUA.

AAAo1 TTApAYyOVTEG OE OXEON ME ASiEG TTPOCWTTIKOTNTAS TOU TIPOPIA TwV

aAyopaoTWV

ISiaitepa éviova OeTiky otdon atrévavtl otnv EAAnviknR  Mapdadoon yia
TTPOETOIJACIA KAl ayopd, KABwWG Kal «EBVOKEVTPIKN» TAoN, o€ BEuaTta @aynTou.
Emiong, o¢ avrtiBeon pe 61 MOAvWS avauevoTayv, agloonueiwTn €ivar n Taon

TOUG TTPOG TNV «EUKOAIO» WG KPITAPIO ETTIAOYNG.

Ta 800 TpiTa auTwWV dnAwvouv TTPOOBUNOI VA SOKIHACOOUV «KOIVOTOMO»
SlaTPO@IKA TTIATA KOl OUVOUAOHOUG. Oecwpouv OTI Ta  «dlIa@NUICTIKA
gnvoparta» Oev  givar. TAvTa - aAnBrj, kKal TToTevouv  OTI Teivouv va  givai

UTTEPBOAIKA.

Mbovo 1O €va TPITO TTPOCEXEI TUXOV EVEPYEIEG TTPOROARG €viOG TOU OhuEiou
TTwANoNG. AAo éva TPiTo dev TTPOCEXEN TIG dIAPNMICEIS TTOU aKoAouBouv éva
TTPOIOV. 2ZUUQWVA  JE TOUG EPEUVNTEG aAUTO iOWG onuaivel TNV  €AAEIwn

evOIaQEPOVTOG, A TNV TTETTOIONON YIA TIG dIAPNMIOTIKEG KAUTTAVIEG.
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B.3.1.2.1 NEPAITEPQ TMHMATOINOIHZH ArOoPAz :TO TMHMA TQN

ArOPAZTQN MONO

ZUPQWVO PE TOUG EPEUVNTEG, N UYEIA KAl N TrolOTNTA ATTOTEAOUV TOUG TTIO
IOXUPOUG TTapAyovTeG, akOAouBoUuEVOl atrd TNV «BIEPEUVNTIK AYOPACTIKN
oUuTTEPIQPOPG», Tnv  «TrePIBAAAOvVTOAOYIK  €uaioOnoia» Kal  Tnv

«TIHOAOYIOKN gualoOnciax».

1° Ymro-tufua: «ESepeuvntéic» (43%).

“ECQIPETIKA €£EEPEUVNTIKOI, TTAVTPEPEVOIL, HEYAAUTEPNG NAIKIOG YUVAIKESY.

20 Ytmro-tuRua: “Mpdaoivor” (22%).

«MepiBallovToloyikG cuouveidnTol, TTOAU HOPPWUEVOIL, VEOI €WG HECHAIKES

KATAVOAWTESY.

30 Ymo-tuRua: “Mapakivoupevol” (12%).

ATroTeAEiTal ammd Toug TTAEOV «TTAPOKIVOUUEVOUG, TTOAU O€TIKoUG oTnv 10€a

BIoAoyIKWYV, VEOUG £WG KAl HECTAIKEG AYOPACTEGY.

40 Ytro-tunpa: “Evaiodnrol otnv TipR” (23%).

ATTOTEAEITAI ATTO KATAVOAWTEG «EUOUVEIONTOUG WG TTPOG TNV TTOIOTNTA KAl TV
uyeia, aAAG euaicBnToug OTNV  TIPA, HME XAUNAG  HOPQWTIKG  ETTITTEDO,

TTAVTPEPEVEG, VEEG YUVAIKESY.
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AKOAOUBEI OXETIKOG TTIVAKAG JE TO XAPAKTNPIOTIKA TWV AVWTEPW UTTO-TUNUATWY

ayopaoTwV PACEl TNG HEAETNG TWV EPEUVNTWV:
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MINAKAZ B.1  Tpnuartotroinon PETagu Twv ayopaoTwV OPYAVIKWY Trpo'l'éVva1.
Kivntpa Ymo-tujua 1: Ymo-tujua 2: Ymo-tujua 3: Ymo-tuiua_4:
“Efepeuvnrig” “NMpdoivor” “NMapakivoupgvol” “Euaiofntol_ oTnhv
Tll!n’ ”
“EgepeuvnTIKA» ayopaoTiki] | 2" YWHAOTEPH | XAMHAOTEPH 1" YWHAOTEPH (n o
CUHTTEPIPOPA évtovn)
EvaioOnoia otnv Tiyn 2" YWHAOTEPH | XAMHAOTEPH XAMHAOTEPH 1" YWHAOTEPH
MoiéTnTa — KivnTpa METPIA XAMHAOTEPH 1" YWHAOTEPH 2" YWHAOTEPH
Yyeia METPIA XAMHAOTEPH 1" YWHAOTEPH 2" YWHAOTEPH
HOikA BioAoyikn Ayopd METPIA
2uvoAiky kaAf dmown yia Ta BI | METPIA METPIA 1" YWHAOTEPH METPIA
(vyeia, EANAg1pn UTTOAEIJNATWV
XNHIKWV, Xwpig ouVTNPNTIKA,
OpeTTIKA oToIXEia, adia, Kal
KAaTaAAnASTNTA YIa TTa1314).
EmiAoyn avwTartng uyegiag XAMHAH XAMHAOTEPH 1NnYWHAOTEPH METPIA
2nuavTikdg Aoyog
ayopdg.

' Mnyn: Christos Fotopoulos, Athanassios Krystallis, «Purchasing motives and profile of the Greek organic consumer» a countrywide survey, British Food
Journal, vol. 104, no. 9, 2002, pp. 730-765.
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®i1Aiké rpog 10 MepiBdArov / BaBuog | XAMHAH 10 (10 poOvo KivnTpd Toug | 1° YWHAOTEPO. | METPIA
guouveIdnoiag. yla BI). 2nuavTikoi Adyol ayopdg.
Avdpeign otnv diadikacia ayopdg XAMHAH XAMHAOTEPH 1° YWHAOTEPO - O1 o | METPIA
TTAPAKIVOUNEVOI amo
6Aoug.
Exmaideuon oe oxéon Hge Toug un- | YWHAOTEPH YWHAOTEPH YWHAOTEPH YWHAOTEPH
ayopaoTEG
Eic6dnua oe oxéon Me TOUg MN- | YWHAOTEPH YWHAOTEPH YWHAOTEPH YWHAOTEPH
AYyOPOOTEG
Exmraideuon og oxéon pe Ta utréAoimra | XAMHAH YWHAOTEPH MEZO ME XAMHAO XAMHAH
THAMATO AYOPACTWV EKIAIAEYZH OAQN.
MooooT6 yuvalkwyv Kal Travripedévwy | 2n YWHAOTEPH | XaunAotepo OAwv | MocooT1é avdpwv kai | 1 TO MO YWHAO
HeTAU TWV ayopaocTwWV (TrepiTou 50% AvOpeG Kal | TTavTpePEVWY gival TO TTI0 | OAwv TWV
50% yuvaikeg. To id10 | KovTIVO OAwV TwV UTTO | TUNMATWY
METOEU TTAVTPEUEVWV Kal | TUNUATWY TTPOG TOV PECO | ayopaoTwV
un. OpO TWV AYOPACTWV
Tuxvotnta ayopdg Bl 2n YWYHAOTEPH - | XAMHAOTEPH XAMHAH 1 HMIO YWHAH
MapakoAoUBnon tTnAcommikwv | 1" YWHAOTEPH | MOAY XAMHAH XAMHAH 1 YWHAOTEPH

mpoyp/Twv Ta Zap/ka
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B.3.1.3 TINQZTEZ TQN BN AAAA MH AIrOPA:ITEZ (73,1% TOY

AEIrMATOZ)"

MapoT yvwoTteg dev ayopddouv tmoté Bll. AnAwvouv IKavoTtroinon ME Ta
OUMBATIKA TPO@IMA, Kal 0TI Oev £€x0ouv Kavéva AGyo va dOKIUAGooUV BIoAoyIKA
TTpoiovTa. 9,8% Twv CUVEIBNTOTTOINPEVWY UN-ayopaoTWY Bewpouv o611 Ta Bl

deV £X0UV TITTOTA TO IDIAITEPO VA TOUG TTIPOCPEPOUV.

Aev  ayopdlouv  BloAoyikG  TPOQIUA  KUPIWG AOyw TG XOMNAAQG

S100ec1poTNTAG, KAl KOTG OEUTEPO AOYO TRV UYPNASTEPN TIMA.

H ep@dvion Twv BioAoyikwy dgv atToTEAE AOYO aTTOPPIYPNS TOUG OOOV aPopd

TNV TTOIGTNTA TOUG.

O1  yevikOTEPEG  OIOTPOYIKEG TOUG OUVRBeleg  @aivovtal  AlyoTeEpo
TPOOCAVATOAICHEVEG OTNV UYEIA, iIOWG €TTEION TO ETTAYYEANA TOug Ogv gival
TO00 aTTaAITNTIKO 000 TWV AYOPAOTWV O€ ETTITTEDO XPOVOU TTOU TIPETTEl va
agiepwoouyv. EkTipouv 1diaitepa TV EAANVIKA  TTapddoon yia Tnv
TPOETOIJACIO KAl TNV ayopd wg pia eéBVOKEVTPIKNA Kal YEVIKOTEPN OTAOTN (WNAG.

Tautdyxpova OPwg TTapoucIalouv £viovn TAON TTPOG TNV «EUKOAia» oTnv

TTPOETOINACIA PAayNTOU KOBWG KAl 0TV ayopd auToU, O€ avTiBeon PE TO TI

Ba Trepipeve Kaveig atrd éva TTapadooIakO «TUTTIKO» ‘EAANvVa KaTavaAwTH.
Eival diatefeipévol va dokigdoouv véa midra kal ouvduaopoug (30-40%).

2 €00V OpwG 10 50% TTapAPEVEL TTAVTEAWG ATTPOBUPO ATTEVAVTI OE QUTA.

' C. Fotopoulos & A.Krystallis, «Organic Production Avoidance, Reasons for rejection and
potential buyers’ identification in a country wide survey», British Food Journal, Vol.104,
No.3/4/5, 2002, pp.233-260.
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Etriong Katéxouv XOMNAOGTEPO HOPPWTIKO ETTITTESO ATTO TOUG KYVWOTEGH
KATaVOAWTES. TOOO TO ETTITTEDO €I00OANATOG OCO Kal N ouxvoTNTa ayopds o€

e€eldIkeupéva payadid ivar xaunAoTepn.

MoTtevouv OTI Ta dIAPNUICTIKA unvuuata uttepBAaAlouv. To €va TPITO auTwyv
TIPOCEXEN TIG EVEPYEIEG TTPOBOAAG VIO TWV ONUEIWV. TTWANONG, Kal GAAO éva
TPITO Ta TTPOCEXEI TTEPIOTACIOKA. ATTO TO UTTOAOITTO éva TPITO Aiyol TTPOCEXOUV
TIG dla@nuicEIg TTOU guvodeUouv Ta TPOPIPa Kal Aiyor TrepioTaciakd. daiveTal
OTI €ival TTI0 OEKTIKOI O€ dIAPNUICEIS EVIOG TwV ONUEIWV TTWANONG Ao dueca
d1Ia@NUICTIKA punvuuaTa, KaBwg Kal OTI €iTe dev UTTAPXEI KABOAOU evdla@épov

€ite OTI UTTAPXEI EAAEIYN EPTTIOTOOUVNG OTIG SIAPNUIOTIKEG KAWTTAVIEG.

TéNog, dlapdalouv oTTavIa EQUEPIDEG.

B.3.1.3.1 NEPAITEPQ TMHMATOMNOIHZH TOY TMHMATOZ

«ZYNEIAHTOMOIHMENQN MH ArOPAZTQND».

OAa 10 KATWOI uTTO-TPNAUaTa  TToTeVouv  OTI Ta Bl utroAcitrovral o€
dia0ecipoTnTa.  Emiong o6m  €ival euxapioTnuévol HE TA OUMBATIKA

TPOIGVTA.

Mépa amd autd akoAouBouv KATwOI Ta XapaKTnPIoTIK& TOUG:

10 Ymro-tpuApa: (11.3%)

“Idlaitepa guaioBnTol oTnv TIMR” (TTapOéAo TTou dnAwvouv 6T £TiIBuoUV

“value for money”), KuUpiWG KATOIKOI QYPOTIKWV TTEPIOXWY, XANNAOU
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KolvwvikoU status”. AnAwvouv 61 Ta Bl eivar akpifd kar o1  €ivai
EUXOPIOTNMEVOI PE TA CUMBATIKA TPOPIUa. XaunAoTepn euaioBnoia og BEuaTta
uyeiag kal TmoIdTNTAG, €KTOG ATTO TNV EUQAVION KAl TNV TIMA WG KPITAPIA
ToIOTNTAG TPOPNG. XAUNAG HOPQWTIKG ETTITTEDO KAl  €1000NUA, KUPIwg
QUTOATTAOXOAOUMEVOI [N ETTIOTAUOVEG QYPOTEG, €EPYATEG 1 OUVTOEIOUXOI.
AkoAouBouv 1coppoTTnuévn diaTpo@r) (TTapOAO TTou OeV TO £XOUV QVTIANQOEI)

KUpiwg OI0TI (OUV O€ QYPOTIKEG TTEPIOYEG.

20 Ymo-tunpa: (34,5%)

«E&epeuvnrikoi Kal ouveldntoi, guaiocbntol oTnVv TIYAR, XapnAou
KOIVWVIKOU emiréSou”. O1 d1agopoTIoINOEIS aTTO T XAPAKTNPIOTIKG Tou 1
UTTO-TUAMOTOG €ival OTI €X0UV EVTOVO DIEPEUVNTIKO EVOIAPEPOV YIA VEEG TPOYPEG,
BéAouv va yvwpilouv yia TuxOv UTTapEn XNUIKWVY Kal va Ta OTTOQEUYOUV.
Etriong, 611 evdla@épovTal yia BEuaTta TToIdTNTAG KAl UYEIaG, €10IKA o€ oXEon JE
TNV WUXOAOYIKN €TTidpaon TnS dIaTpoPnig Toug O€ KaBnuepivry BAon. 2T10
onpeEio TTWANONG TTAPATAPOUV TIG TUXOV EKTITWOEIG TTPOIOVTWY TToU divovTal
KAaBwg Kal TIG dIAQOPEG TIHWV METOEU OJWVUPWY TTPOIOVTWY. Eival katoikol
ABnvwv 1 kevtpikng / NoTiag EANGDaG, kal ©eooalovikng (uovo 1o 20%),
€xouv Aiyo XaunAoTEPO ATTO TO PNECO OPO ETTITTEDO POPPWONG KAl EI00dNUA.
Eival xapunAou emimmédou UTTAAANAOI, QUTOATTAOXOAOUNEVO! PN ETTIOTAUOVEG,
aypoTeG, EpYATES 1} ouvTagiouxol. loxupifovtal 6T akoAouBouv 1I00pPOTTNUEVN

d1aTpo®r], aAAG AuTO dev ATTODEIKVUETAI ATTAPAITNTA ATTO TIG ATTAVTACEIG TOUG.
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30 Ytmro-tunua (29,40%)

«Eival o1 1oxupd g§epeuvnTIKOi KAl ouVEIdNTOI, KATAVOAWTEG guaioOnTol
oTNV TIPR, METPIOU KOIVWVIKOU £mITTédou». O1 dIa@opoTIoINcEIS atmo Ta
AVWTEPW UTTO-TUAMOTA €ival OTI TTAOPOUCIACOUV TNV TTIO 1I0XUPK EEEPEUVNTIKA
CUUTTEPIPOPA ayopdg Tpo@ng, BéAouv va &Epouv TNV TuXOV UTTapPSn
XNMUIKWV Kal €Xouv TNV uywnAdtepn ouveidnon uyegiag Kal TroidTnTag.
Eivar o1 mio mepiBaAAovioloyikd guouveidnTol AWV TwV UTTOAOCITTWYV
UTTO-TUNHATWY Kal avadnTtouv OSIapKWGS EVNHEPWON YIA  OIKOAOYIKA
{nTApaTa. Xe oxéon pE To oo pn-ayopaoTh Bll, o1 KaTavaAwTég TOU €V
Adyw TpApATOg €XOUV TO XOMUNAOTEPO €1068Nua, aAAd TO UYnAoTEPO
HOPPWTIKO emriredo. KaTtolkouv Kupiwg otnv ABnva | otnv Kevrpikng /
NoéTia EAAada kai Ailyétepo otnv Oeoocalovikn. Etiong ioxupifovral Oti
aKoAouBOoUV 1Ic0ppoTTNPEVN BIATPOPA AV KAl QEV ATTODEIKVUETAI TTAVTA ATTO TIG
ATTAVTAOEIS TOUG. Ta eTTayyEAPATA TOUG €ival OTTWG OTO UTTO-TUNAUA 2 OPWG
MTTOPEl va uttdpyouv Trepaitépw (12,1%) high-status O1Twg emmxEIpNUATIEG,

OTEAEXN, AUTOATTAOXOAOUUEVOI ETTIOTIUOVEG.

40 Ytro-Tunua: (24,6%)

«E&epeuvnTikoi KAl OUVEIDNTOI, KATAVOAWTEG UWPNAOU KOIVWVIKOU
EMITTESOU Kal Pn-guaiodnTol oTig TINEG». Ala@wvouv Kal TTIoTEUOUV OTI N
TIUA TWV BloAoyikwy Ogv gival akpIfr (TTapatmmdvw atro Toug PIooug), Kal gival
Ol TTI0 OETIKOI ATTéEVAVTI OTNV EUPAVION, TV TTOIOTNTA KOl TNV UYEia a1rd
Ta utméAoimra vutro-TuApara. Ocov agopd Ta Kivnrpa ayopdg BIl,

EM@AVICOUV HETPIO AYOPAOTIKI) CUMTTEPIPOPA (O OXEON ME TA UTTOAOITTA
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uTTO-TUAMATA) TTapOAo TTou €mMOUPOUV va yvwpiouv TNV TuXOv UTtrapén
XNUIKWV. Evdiapépovtal kal B€EAouv va yvwpifouv yia OIKOAOYIKA
{nTApaTa. & Ooxéon ME TNV XAMNAR euaiocBnoia Toug oTnv TIUA, TTEPITTOU
77,5% oup@wvoUuv OTI N TIMA €ival KPITAPIO TroIéTNTAG TPOENS (TO
XOMNAOGTEPO TTOOOOTO aATd TA UTTOAOITTA UTTO-THAMOTA). KaTéxouv TO

UWNAGTEPO HOPQWTIKO Kal _g1000nUaTik® emmimedo Kal _gival KATOIKOI

AOnvwyv kal Oeooalovikne N Kevrpiknc kKal NoTioc EAAGdac kai pévo 1o

20.9% &1 og aypoTikéG TepIoXég oTnv Bopeia EAAGSA Kal OoTa vnOId.

loxupiCovtal 611 cupTrEpIAaBavouv @pouTa Kal Aaxavika otnv diatpo@n
TOug aAAd amdé Tnv dAAAn Trapadéxovrtal 0TI  Odev  akoAouBouv
iIcoppotTnUévn diarpo@n. lNapakoAouBolv AlydTtepn TnAedpaon, akouv
MEPICOOTEPO PAdIO KAl SlaBdalouv ePnUEPIBEG KAl TTEPIOBIKA. YTTAPYXOUV
Kal Ta XaunASTEPA ETTITTEOOU E€TTAYYEANATA TwWV GAAWV UTTO-TUNMATWY OAAG
UTTApXE! Kal TTooooTd 14,6% avBpwTttwy pe uwnAou status emmayyEApara OTTwg

ETTIXEIPNUATIEG, OTEAEXN, QUTOATTAOXOAOUNEVOI ETTIOTHOVEG.

B.3.2 2THN MEAETH TON X. ®QTOMNOYAOY & AO.

KPYZTAAAH, 2003’

O1 id101 peAeTNTEC BlEPEUVNOQAV TTIO OCUYKEKPIYEVN JEAETN VIO TA BIOAOYIKA PAAQ
“‘PDO Zagora” otnv EAAnvIKA ayopd, wg avTITTPOOWTTEUTIKO Ogiypa Bl pe
brand kai mmoToTTOiNON BaCIOUEVN OTNV TTEPIOXN TTAPAYWYAGS. Ta pRAa autd

TTou TTapdayovTal atov BOAo, TTpoc@Eépouv TToIdTNTA O€ PEYOAUTEPN TIPN TOCO

' Christos Fotopoulos, Athanassios Krystallis, «Quality labels as a marketing advantage. The
case of the “PDO Zagora” apples in the Greek market», European Journal of Marketing Vol
37 No. 10, 2003, pp. 1350-1374.
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OTO E0WTEPIKO OCO0 KAl EEWTEPIKO TG XWPAG (ME HEYAAUTEPO TO TTOOOOTO TWV

eCaywywv). Ta EAANVIKG @pouTa yeVIKOTEPA AVTAYWVICOVTAl TWV EICAYOUEVWV

TPoIdvTwV T600 0TV EAAGdQ 600 Kal OTO €gwTeEPIKO. Ta @pouta £1TioNg

avTaywvifovtal Ta UTTOKATAOTATA TOUG, OTTWG TO YIaoUpTl, GAAA YAUKG ME

yOAQ, Xupoug, TTou TTpowBouvTal éviova aTtro TIG PEYOAUTEPES ETTIXEIPHOEIC

TPOQiPWV.

KaTtéAngav oTta €€AG TUANATA TWV AyOPACTWV:

1.

‘Evdei§n auvpaocTwy TOTKOU Xapaktipa (31,5%): Kupiwg yuvaikeg
aTTO TIG OTTOIEG Ol YIOEG COUV KUPIWG KOVTA OTOV XWPO TTapaywyng,
gival ugnAou e€100dnRuaTog, yopw ota 31-35 eTwv. Otwpolv TNV
TOTIKA TTPoéAguon OITTAG onuavtikr atrd o1 n Tiur. MaAioTa T1a ev
AOyw pNAa («Zaydépar) amoteAolv 1O £va TPITO TNG KATAVAAWONG TOUG
yia @pouTta. Oewpouv o1 n PDO €TikéTa TTpooTaATEVEI TOV TOTTIKO KAl
QUOEVTIKO XOPOKTAPA €VOG TTPOIOVTOG, aUEAveEl TO ETTITTEDO £pyaoiag
otnv Treploxn. NapdAa autd dev yvwpifouv TTOAAG TTpAyHOATA YIO TIG

PDO eTikéTEG.

. O1 guaioOnrol otnv TiIpn (41,3%): XauUNAOGTEPO TTOOOOTO €yyudTNTAG

otov. BoAo (mepioxy mapaywyng Twv PAAWV) ammd Ta  utTOAOITTA
TMAPATA, PE TTOOOOTO 27% uwnAou ei00diuaTog, yupw oTta 31-45
ETWV, KUpiwg UTTAAANAOI ypageiou, TTOU Bewpouv TNV TIPA 1IBIAITEPO
KOITAPIO yia TV ayopd. T[lapoAo T1ou  gu@aviCouv  KATTOIA
OIOTOKTIKOTNTA, Trapadéxovral Ot n PDO eTkéTa tpooTtartelel Thv

QuBevTIKOTNTA TOU TTPOIGVTOG, Kal BonBd aTnv au¢non BEcewv epyaciag
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otnv TepIoxn. Epgavidovral wg ol KAAUTEPOI YVWOTEG OXETIKA PE TNV

PDO s1iIkéTqQ.

3. O1 dioTakTIKOi (27,2%): Eival Kupiwg kdatoikol BoAou, yuvaikeg, 45-
60 eTwv, TWv otoiwv TrEPITTOU 32% egival uypnAou &1008ANATOG,
aTTaITOUV VO UTTAPXEl €VOEIEN TTEPIOXAS TTAPOAYWYNG OTNV ETIKETA
TEPICOOTEPO OTTO T AAAQ TUAMOTA, KAl €ival Ol Trio0  TIOTOoI
KATAVOAWTEG TWV MAAWV «Zayopay». ZUP@wvouv atmoAuta Ot n
eTikéETa PDO egao@aAilel Tnv auBevTIKOTNTO TOU TTPOIOVTOG KAl QUEAVEI
TIG B€0¢€IC EpyaTiag oTnv TTEPIOXN OAAQ €ival oI AlyOTEPO YVWOTES TWV

PDO sTiIKETWV.

B.3.3 ZTHN MEAETH TQN A. MITIOTONAKH, K. MOAHMEPOZ,

EYO. TZAKIPIAOY, K. MATAZ, 2006’

Ta Bl eival Kupiwg €AKUOTIKA O€ TTEAATEG TTOU divouv HEYOAUTEPN onpacia
OTnV Uye€ia, autoug Tou RAdN KaravaAwvouv BIoAoyikd @pouTta Kal
Aaxavikd kai autoug TTou €xouv TTPpOoBacn ot TTAnpo@opisg yupw atrd
Oépata Tpo@rg / BPeTITIKA oTOIXEia ATTO YIaTPOoUG / diatpopoAdyoug /
IVOTITOUTA  uyeiag Kal TePIodikd. Méoa amd  autég TIG  TTNYEG
TTANPo®SdpNONG, oToxeUeTal TTI0 aTToTeAeapaTiké auTh n “Niche” ayopd, T1.X. ME
TNV dnuoacicuon dpBpwyv oe TTEPIOBIKA Kal TTAPEXOVTAG TNV YVWHN EIOIKWV O€

Olo@NUIOTIKG / ekTTaIdeUTIKG QUAAGdIa yia Ta Bl kai Tnv peiwon Twv

' Anna Botonaki, Konstantinos Polymeros, Efthimia Tsakiridou and Konstantinos Mattas,
«The role of food quality certification on consumers’ food choices», British Food Journal,
Vol.108, No.2, 2006, pp. 77-90, Emerald Group Publishing Limited, 0007-070X.
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EVTOMOKTOVWYV o€ autd. O1 otradoi Twv Bl 1rpoTiBevTal va TTAnpwoouv Tnv
upnAoTepn TIPR 81a0e0ng Toug. [MapdAa autd TTapauével OTI UTTAPXEI
aQU@IoBATAON YIa TNV TTIOTOTToiNON TWV BI, KABwg kai n avaykn peyaAuTepng

d1a0e01UOTNTAG TOUG ATTO KavAaAia didbeong.

2UPQWVA PE TNV PEAETN, TO HEYAAUTEPO PEPOG (43.7%) TwV EPWTNOEVTWV TOU
OciyMaTog TOuG ayopdlouv @pouTta Kal AaXOVIKG KABe pépa oOTIG AAIKEG
ayopég (36,4%) ota ocoutrep pApPKET (30,6%), kai ota pavapika (23,4%).
Mpomiyouv TNV TnAcdpaon (59%), Tta TTepIodikG (12,8%) kai  AiyoTEPO TIG
EQPNUEPIOES (9,7%) Kal Ta IVOTITOUTA YIOTPWYV / dIaTpo@oAdywy / uyeiag (9%)
w¢ TTNYES TTANPOPOPNONG YIa TPOPIUA Kol BPETTITIKA OTOIXEIA. € OXEOoN YE TNV
avTIAauBavopevn TTOIOTNTA, BEWPOUV ONUAVTIKO TOV TOTTO TTPOEAEUONG,
diapopa nOikad oToixeia (QPIAIKG  TPOog TO TEPIBAAAOV, uyEiq,
TAPASOOIAKA TTAPAYOUEVO, KAl EUTTIOTOOUVH OTO Jayadi. Eriong divouv
onpacia o€ &§WYEVEIG TTAPAYOVTEG OTTWG N TIPR, TO OVOHA TOU
mpoidvrog (“brand”), To évopa Tou payadiou (Anuapd, 2004), kaBwg Kai
S10@NUICTIKOI ICXUPICHOI Yid TO TTPOIOV Kal To onpeio TwAnong (Grunert,
2002). Metagu Twv Adywv 10U dev ayopalouv BI1 gival 611 Kupiwg AOyw NG
AVETTAPKOUG TTpowdnong otnv EAANVIKY ayopd, Kal OxI TOOO o€ oxEon PE Ta
Bl autd ka®’ autd. To 61% autwv amravrnoe o1l dev Bpiokel Ta Bl otnv
ayopd. O deUTepOog AOGYyog cival n uypnAotepn TipR di1abeong toug. O
TPITOG, OTI OI KATAVOAWTEG gival AON EUXAPICTNMEVOI ME TA CUMBATIKA
mpoidvra. O T€ETapTog AGYyog OTI dev TIOTEUOUV OTNV TrICTOTroiNON. TQ

ammoTeAEOUATA TNC PEAETNC TTPOTEIVOUV OTI TO E£TTITTEOO TTOU Ol KATAVOAWTEC

cival diateBeiyévol va TTANpwoouv TNV uwnAdTtepn 1iun d1dBsonc twv BI,

UIOOETEITAI ATTO CUUTTEPIPOPEC OXETIKEC UE TOV TOTTO TTOPAYWYNCG, EEWVEVN
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XOPAKTNPIOTIKA _TOU __TrPOoidVTOog, €UKOAIO  TTPoIiOVTOg, KOl UYEida.

EmmpooBs1a n TpdOson TWV KATAVOAWTWY VIA TNV TTANPWUNA TS UWNAOTEPNC

TiuAc O1d6sonc Twv Bl srnpedletal amd TRV EUTTIOTOOUVN TOU VIO ThV

BloAoyikA yewpyia, TIG TTNYEG TTANPo@dépnoNng, Tn ouxvoertnTa ayopdg BIl,

TNV OUXVOTNTA KOATAVAAWONC @®POUTWV KOl AOXOVIKWYV, KAl & AIlyOTEPO

BoOud aA1Td KOIVWVIKO — OIKOVOUIKOUC TrapAYOVTEC (EKTOC atmmd TNV

TTEQITITWON TWV TTAVIPEUEVWY TTOU £TTNPEACEl TNV KATAVAAWGCN).

B.3.4 2ZTHN MEAETH TQN E. TZAKIPIAOY, X. MMOYZOYKH,

. ZQTOZ, K. MATTAZ, 2008"

Mépa amd 1a OUO TUAMOATA TWV OCUXVWV OYyOopPOOTWV KOl TWV HN-
AYyOpPAOTWYV TTOU OUVNOWG HEAETWVTAI OE BIAPOPEC HEANETEG, UTTAPXEI Eva
MEYAAO MHEPOG KATAVOAWTWYV  TTOU - ayopddlel  BIoAoyikd TpO@Ipa
TEPICTACIAKA, GAAAA TOUG UTTOAEITTETAI N YVWON, TO XPAMATA, KAl N TTioTN
va ayopdfdouv 1o ouxvd. Autoi Ba ptropoucav va aTroTEAECOUV VEOUG
TEAATEG €AV YiveEl OAPAG ETTIKOIVWVIO OTO €UPUTEPO KOIVO yIa TA OQEAN Twv

BloAoyIKWV TPOPiPwWV.

H vyeia gival onuavTikdg aAAd éx1 0 povog TrapdyovTtag yia Tnv ayopd BI1. Ol
MeyaAuTepOl o€ NAIKia (ueyaAuTepol TwV 51 €TWV) @aiveTal va evoiapEéPOVTal

TTEPICOOTEPO YIa BépaTa uyeiag. Etmiong n uyeia givalr kivntipiog duvaun yia

' Efthimia Tsakiridou, Christina Boutsouki, Yorgos Zotos and Kostantinos Mattas, «Attitudes

and behavior towards organic products: an exploratory study», International Journal of
Retail & Distribution Management, Vol.36, No.2, 2008, pp.158-175, Emerald Group
Publishing Limited 0959-0552.
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TOUG KOTAVOAWTEG NAIKIOG Gvw Twv 51 €TWV, TOUG OUVTALIOUXOUG, TIG

olkovévelsc Ug TTaidid.

Kivntipieg duvapelig KatavaAwong atroTeAOUV €TTIONG TO €vOIAQEPOV- VIO TO
TePIBAAANOV, Kal TRV UTTOOTAPIEN OTNV TOTTIKA Kolvwvia. BERaia Ta Kivntpa Kai

EMTTOSIO ayopds dlagépouv aTTd KaTnyopia og Katnyopia TpoidévTog.

MapbAo TToU T dnuoypPAPIKA @aivovTal va emdpolv oTnv KatavaAwaon B,
Oev eival &ekABapo TTOIEG ONUOYPAPIKEG METARANTEG cuvdéovTal MPE TNV
KatavaAwon. AAMAol TTapdyovteg TTPETTEl va  €EAEyXTOUV TIPOKEIUEVOU VA
TTPORAEPOOUV Ta «TTIOTEUW» yIa Ta Bl o1mwg Bépata TpdtTou wng (“lifestyle”)

o€ oxéon Pe Tnv 1pon (Grunertaposs et al., 1993).

2XETIKA PE TO €TTITTEDO ETTAPKOUG EVNPEPWONG TOUG, Ol YUVAIKEG XpeIddovTal
TEPIOCOOTEPN TTANPOPOPNON VIO TNV TTapaywyn Twv PIOAOYIKWY TPOPiNwV
TTapOAO TTOU dev @aivovial va €XOuV TTIo BeTIKR atmown yia autd atrd OTl ol
avopes. Towg TTEIdN) O YUVAIKEG YE OIKOYEVEIQ Kal TTaIdIA €ival TTapadooiakd
UTTEUBUVEG yIa TNV TTPOMPNBEIA TPOPINWY Kal EVOIA@EPOVTAIl IO TNV BPETTITIKA
agia Toug. lNa Trapadeypa’ ol avopeg ayopdalouv oxXedOV PNXavika Xwpig va
«EgMPBaBuvouv» otnv TiunA. ETriong, o1 KatavaAwTEG uWPNAGTEPOU EKTTAIDEUTIKOU
KAl €1000NUATIKOU - ETTITTEDOU  €ival €UXAPIOTNUEVOl HPE TNV TTOOOTATA KAl
TToI0TNTA TNG TTANPo@opiag TTou AauBdavouy, evw evdlagépovTal yia Ta Bl kai

avadnTouv OXETIKI) TAnPo®Spnon>. TENOG, O KATOXOl TTAVETTIOTNUIOKWY

' Richard Spencer, «Key Issues in Wealth Management 2003, Marketing and Distribution of
Premium Services », Business Insights, 2003.

2 Jessica Sadler, «Gender Marketing Strategies in Food and Drinks, Future profit
opportunities, best practice innovation and NPD», Business Insights, 2005.
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TITUXiWV TTIOTEUOUV OTI N KAAUTEPN yvworn Twv Bl kal TnG TTapaywyng Toug Ba

TOug BonBroel va augoouv TNV KatavaAwon Toug.

2XETIKA hE TNV uwnASTeEPN TIPNA d1dBeong Twv BI1, o1 yuvaikeg, ol yeyaAuTepol
avBpwTtrol o€ nAIKia, Kal ol ouvtaglouxol €ivalr o dIateBeIuévol va Tnv
TTAnpwoouv atrd 61 o1 uttoAoitrol. O1 véor (18-30 e€Twv) dev diatiBevral,
TTapOAo TTou €xouv KaAf atmmown yia ta Bl, Kupiwg egaitiag Twy €1000NPATWY
Toug. O1 UYPNAOTEPOU €1000MNUATOG KATAVOAWTEG deV Bewpouv Ot Ta BIT €ival
akpIBd, PAAIoTa TTIoTEUOUV OTI gival uwnAOTEPNG TTOIOTNTAG KOl dIaBETOUV
KaAUTEPN yeuon amd Ta cupBatik@ TTPoidvTa (TTapOAa auTd Kal o1 XapnAou

€1000UATOG TTIOTEUOUV TO idI0).

2XETIKA Me Tnv Ol0BeoiudtnTa, Oev  Bewpeital - peiCovog onuaciog. Ol
KATOVOAWTEG PE UWNAOTEPO €100ONMA, KAl Ol OIKOYEVEIEG WE TTaIdIG Bewpouv
OTI uTtdpxel xapnAfi diabeoiyotnta. Etriong o1 un-ayopaoTtég BETouv Tnv

d1aBe0IUOTATA WG APVNTIKA ETTITITWON yia Tnv ayopd Bll.

H &iogopd mipuAg (petagu Bl kai cupfatikwyv TPoidvTwy) iowg MeEIwBEI
apyoTepa KaBwg Ta ooUTrEP MAPKET Ba avraywviovral PETALU TOUG va
pelwoouv TIg TINEG Twv Bl (Reuters, 2002). H mipyr) dev artroteAei ammoAuTo
EMTTOOIO OoTnV TTOAUTTAOKN Oladikacia yia amogacn ayopds. O KAaTavoAwTEG
OUYKPIVOUV TNV TIPr 0€ ox€on JE TO TTITTEQO TOU OIABECIMOU £1I000ANATOG TOU
Kal «value for money» kal xpeidfovTal va dIKAIOAOYoOouUV TNV uwnAoTEPN TIUA

pMEoa aTTO AAAO OQEAN.

To oToixeio TNG ouviBelag cival e¢ioou gutmodio oTnv ayopd Bl pe TV TIun

mwAnong (Magnusson et al., 2001). MNapoAa autd o1 ouxvoi ayopacTég Bl
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givalr mo BeTikoi amévavti ota BIll. MMiotevouv 6T Ta Bl eival 1o uyieivd,

KAAUTEPNG TTOIOTNTAG KAl YEUONG KABWG Kal OTI TTIPOCTATEUOUV TO TTEPIBAAAOV.

B.3.5 ZTHN MEAETH IKANOIOIHZHZ NMEAATQN TQN EYAIT.

TANAAAIAOY & I'. MMAOYPAKH'

IMOAAEG peNETEG €xOuv yivel o€ Ooxéon ME TNV KATAVOAWTIKA CUUTTEPIPOPA
(consumer behavior) kal Ta yewpyik& TTpoiovTa. MeTagu autwyv Kal yia TO
BioAoyikd eAaidAado ouykekpiuéva. MOANEG aTTO QUTEG evTOTTIOAV OTI UTTAPXEI
avaykn BeAtiwong Tng TOIOTNTAG TOU- TTIPOIOVTOG. MapdAa autd n ev Adyw
MEAETN QTTOTEAEI TNV TTPWTN YIA TV PETPNON TAS IKAVOTTOINONG TTEAATWY VIO TA
BlM. Zuykekpiyéva, avagéperal oto EAANVIKG BioAoyikd eAaidAado wg TO TTIO

dleupupévo TTPoidv BloAoyikAG yewpyiag (TTepitTrou To pIcd Tng BIN).

TunpaToTroinon KATAVAAWTWYV

Tunuartotroinon Twv KatavoAwTwyv Baoel QUAOU, OIKOYEVEIOKNG KATAoTAONG,

nAIKia, ektraidguon, kar e106dNPa, ws €ENG:

- H nAkia dev eTTnpeddel TIG KATAVOAWTIKES TTPOTIMNACEIS. TOOO 01 AvOpES

000 Kal Ol YUVAIKES QaivovTal IKavoTToinuévol €¢ioou To idlo,

- To KUpIO KPITAPIO TTOU OIaQOPOTIOIEI TOUG KATAVOAWTEG €ival N oxéon

TIUAG ME TNV TTo1I0TNTA. OAOoI 01 TTEAGTES XWpiovTal o€ dUO TUNAUATA:

! Evangelia Sandalidou and George Baourakis, Yannis Siskos, «Customers’ perspectives on
the quality of organic olive oil in Greece. A satisfaction evaluation approach», British Food
Journal, vol. 104, no. 3/4/5, 2002, pp. 391-406.
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1° TuARpa: Mavtpeyévol, dvw Twv 40, Ye uwnAo emTiTedo €1008APATOG

KaIl EKTTAIdEUONG, TTOU (PaivovTal TTIO IKAVOTTOINUEVOI,

2° TpAPA: ayapol, KATw Twv 40, Ye XaunAd emimedo €1l000AUATOG Kal
ekTTaideuong, TTou Bewpouv OTI TO BloAoyikd eAaidAado gival akpiBo Kal
OUVETTWG O¢gV €ival o B€on va TO TTANPWOOUV. ZUVETTWG XPEIAZeTal va

000¢i Eupaon og auto To TUANA TNG aYOPAG.

H uyeia Bewpeitar 6T €ival TO aAviaywvioTIKO TTAEOVEKTAUA TOU [I10AOYIKOU
eAaidbAadou. AvTIBETWG, N TTpowBnon Kal d1IdBeon aTTOTEAOUV TIG JEYAAUTEPEG

aduvayieg Tou.

H Ty kai n ouokeuaoia Atav €1Tiong onNPAvTIKn. ETITTAéOV O KATAVOAWTEG
Oev gival euXaPIOTNUEVOI JE TRV OXEoN TIUAG ME TNV TToIOTATA. TEAOG, AAAEG
aduvapie¢ Tou  PBIOAOYIKOU - eAaiGAadou  aTroTeEAOUV  n dla@ruion, N

avaypag@ouevn TTAnpogopia aTnv cuoKeuaaoia, Kal N €IKOVA TOU TTAKETOU.

OMAol o1 katavaAwTéG Bewpouv. eANITT) TNV TTpowBnon kai didbeon ToOU
TTPoIOVTOG. O1 TTAVTPEPEVOI KATAVOAWTEG PE XAPNAS €106dnua pEpovTal wg Ol
MO duCAVAOXETNUEVOL aTTO OTI oI uttéAoiTTol. [MapoAa autd n diagopd cival
MIKPI] KOl CUVETTWGS QUTO TO KPITAPIO OEV CUVEICPEPEI OTNV TUNUATOTTOINON TWV

KATOVOAWTWV.
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B.4 XYMIMNEPAZMATA

2T0 TIponyoUuEVO MEPOG  €yive  TIPOOTIABEID va  OUYKEVTPWOOUV Ta
QTTOTEAEOUATA OTTO UTTAPXOUOEG WEAETEG YIO TNV TUNPOTOTTOINON TNG Qyopdg
Bl otnv EAANGOQ, pe oTOXO va avaAuBouv Ta YeVIKOTEPO XOPAKTNPIOTIKA TwvV
KatavaAwTwy. OTTwG €idape, ol TTEPICCOTEPOI XPNOIPOTTOINCAV TO JOVTEAO TNG
KATOVOAWTIKAG OCUMPTTEPIPOPAS, €VW UTTAPEE KOl PEAETN OXETIKA ME TNV
IKavoTroinon TreAatwy. Ta didgopa atroTeAéouaTa piag PEAETNG TauTiCovTav
TTOMEG QOpPEC pE auTA pIag AAANG. Ta onUAvTIKOTEPQ ATTOTEAECUATA TTOU

BpéBnkav eival Ta €¢AG:

- Ymdpxouv Tpia Kupiapyxa TUAMOTA: @) TwWV QyopaoTwy, B) Twv Mn-
QyopaoTWV ME yvwon yia Tnv évvola Twv Bl aAAd pe eAdxiotn €wg
KaBdAou KaTtavaAwaon autwy (ouxvoTnTa), Kal y) Twv un — ayopacTwy

ME KaBOAou yvwon yia Tnv évvola Twv BIT.

- To TeAeutaio TUAPO Oev TTPOCQEPETAl VIO «EKWMETAAAEUCT)» yia TNV

QavaTTuén TNG ayopdgs, CUVETTWG Oev AapBaveral uttoyn.

- To THAMO TWV ayopaoTWV €XEl OTOIXEIQ TTOU PTTOPOUV va PeATIWBOUV

TTPOKEIYEVOU Va Yivel n digiocduon TG ayopdg.

- Téoo 1O TUAMO TWV AyopaAoTWwY, 000 KOl EKEIVO TWV UN-QYOPACTWV
(aANG evnuepwpévwy  yia  Ta BIT), Tmapouacialovial  AiyoTtepo
«TTapadooIakd» o€ oxéon PE TO TTAPEABSV (TT.X. OTPO®N £TTIOUNIAG TOUG

ylO TTPOIOVTA «EUKOAIAGY.
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- To TuApa TwWv Mn-ayopacTwyv Me yvwon Twv Bll, atoteAei 10
MEYOAUTEPO TTOOOOTO €VW E€ival evOIOPEPOV VA TTPOCEAKUOTEI TURAUA
QuToU YIa TNV QVATITUEN TNG ayopdg Kal TV aTTo-TTEPIBWPIOTTOINCA TNG

atro “Niche” TTpog pia peyaAuTtepn ayopd.

- H mpwrtapyikn évvola Twv TTEPICCOTEPWY EANAVWYV KATAVOAWTWV yId

TNV ayopd TwV TPOYIiUWYV TOUG TTEPICTPEPETAI YUPW ATTO BEuaTa uyeiag.

- H mpnR dev atroteAei TO Kupiapxo TTAPAYOVTQ VIO APKETA TUAMOTO
EAMAvVwY katavaAwTtwy. To yeyovog autd gival IDIQITEPA ONUAVTIKO,
oedopévou 6T Ta Bl mwAouvTal o€ apkeTd uwnAdTePN TIPA a1Td OTI TA

OUMBaTIKA TTPOIOVTA.

- 'Exel mapatnpnBei augnon Tng TOIKIAIAG, TTOIOTNTAG TWV TTPOIOVTWY,

MEYOAAUTEPN SIOCTTOPA TWV ONUEIWY TTWANONG.

- Ymdpxouv ca®n TURuata ayopacTwyv Kal pn, Baci{épeva o€ PJovTéAa
KATOVOAWTIKAG CUMTTEPIPOPAG, I IKAVOTTOINONG TTEAATWY. ZNUaAVTIKA
atmmoTeAéopaTa - TTPOEKUYAV OE OXEON ME  ONUOYPA@IKA  OTOIXEIq,
avTiAnyelg yia 1ta Bl1, otdoeig yia B€para yupw amd autd OTTwg
evooyevA 1} e§wyevi XapaktnpioTikG Twv Bl, kal TTpoTdcelg yupw ammo
TNV YEVIKOTEPN KAAUTEPEUON TNG TOTTOBETNONG Twv Bl oTnV ayopd. Ta
QTTOTEAEOUATA QUTWV Eival CNPAVTIKA YA TNV avATITUEN OTPATNYIKWY
Kal TOTTOB£TNONG TTPOIOVTOG OE AYOPEG — OTOXOUG TTou Ba €TTIAEyoUV
Ao TIG €EKAOTOTE ETIXEIPNOEIS / TTAPAYWYOUG / EUTTOPOUG, YIa TNV

KaAUTEPN O1008£0n TWV TTPOIGVTWY Toug oTnVv EAANVIKR ayopd.
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Mapd TIC YEVIKEUOEIG TTOU UTTAPYXOUV yia TNV TUNUATOTTIOINCN TNG
EAANVIKAG ayopdg BI, gival avaykaio va yivouv TTEpaITEpw PEAETEG yia
TNV TUNUOTOTTOINON OUYKEKPIMEVWY  TTpoiovTwy. Ta  Trapdderypa
UTTAPXOUV HEAETEG yIa PBIOAOYIKO eAaidAado, Kpaoi, oITdpl. Auto gival
QVOYKQio TTPOKEINEVOU va  avaAuovTal KOAUTEPA Ol OUVAUEIG TOU
KATOVOAWTA, TWV TTapaywywyv aAAd Kupiwg TOUu avTaywviouoUu OToV
KAGOO TOu TTPOIOVTOG £TOI WOTE VA YIVETAI TTIO ETTITUXWGS N TTPOWONoH

TOU.

Mapartnpeitar xapnAf dicioduon g ayopds Bl otnv EAAnvIKA ayopd
(o1 ayopaoTég ammoteAoUV Povo 10 1% TTEPITTOU TNG CUVOAIKAG ayopdq).
O1 Aoyor gival petagu GAAwV: XaunAn TTpaypaTikh yvwon yia ta Bl,
QVTIQATIKEG  QVTIANWEIG. TTEAATWY, IKAVOTIOIiNON Yyia Ta Cuppatiké
TpoidévTa, OduoToTia  yia Tnv Oladikacia TToTOTToiNONG KAl  TOug
EAEYKTIKOUG UNXAVIOUOUG (181WTIKOUG I KPATIKOUG), EAAEIPN HOPPWTIKAG
/ ETMKOIVWVIAKAG EVEPYEIAG, XAUNAR d1aBe0I1uOTNTA, UWNAEG TIUEG, WIKPA
TTOIKIANIQ  TTPOIOVTWY, OIOTPOPIKEG OUVADOEIEG, AYOPOOTIKEG OUVNOEIES
(1T1.X. ayopd yévo OTO OOUTTEP PHAPKET), TUXOV evnuépwon atro Ta MME.
Etriong 10 emitredo 10U £TTNPEAleTal N ayopd BAcel TNG atTéoTACNG TOU
KATtavaAwTn atré Tov TOTTo TTapaywyrg, Kabwg Kal TG dIaUoVAG Tou O€

TTOAEIG, KWUOTTOAEIG ] AYPOTIKEG TTEPIOYEG.

AKOUN KAl O€ TUAKA TWV UTTAPXOVTWY ayopaoTwy UTTAPXEl oUyxuon yia

TIG d10popEG avapeoa oTta Bl kal ota oupBartikd.
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O1 TTPOOTITIKEG TTAPOUCIACOVTAl E€UOIWVEG TOOO Yyia Tnv Odicioduon
(a&non TTOCOO0TOU UTTAPYXOVTWY QyopaoTwyv TOUAdxioTov 010 2,5%)
600 Kal yia TNV avamtuén TG ayopdg BIT (aug¢non TroikiAiag,
d1aBe01uoTNTOG, KaAUTEPEUON aglommoTiog Opyaviouwy TTIoTOTToINoNG,

KATT.).
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[ MEPOX

1 KINHTPA KAI EMIMOAIA ZTHN KATANAAQZH
BN, & AYNATOTHTEX AY=HzHXz MEPIAIOY

AIrOPAZ BIl.

r1.1. O KATANAAQTHZ NOY EINAI ENHMEPQMENOZ T'l1A

THN ENNOIA TQN BIl.

2€ TTIPONYOUUEVO KOUMATI yia TRV TUNUATOTIoinONn TNG ayopdg Bl diagpdvnke
OTI TO YEYOAUTEPO KOPMATI TWV KATAVAOAWTWY yvwpilel oe KATToI0 BaBud tnv
ommapé¢n BI1, evw Tmpoava@Epbnke OTI gkeivol TTOU Oev  yvwpiCouv  Kal
Tautoxpova dev ayopdlouv Bl dev atroteAouv evdiagEpov yia Tov KAado. lNa
TOV AOYO auTO TTEPIYPAPOVTAl OTO TTAPOV TA XOPAKTNPIOTIKA TWV KATAVOAWTWYV
TToU yvwpidouv yia Ta Bl aoxétwg av ayopdlouv ) oxi BI1, kal aox£Twg TNG

ouxVvOTNTAG TTOU TUXOV ayopdalouv.

O1 mo onpavtikoi AdGyol yia Tnv Tpayuartiky ayopd Bl eivar o1 €¢ig:
eCoikeiwon Pe Ta BIOAOYIKA TPO@INA TTOU QAUEAVETAI PE TNV QVTIANWN Twv
dIaQOPWYV TIOU UTTAPXOUV METALU TwV BIOAOYIKWY KAl TwWV CUPPBATIKWY
TIPOIOVTWVY KAl O MEAETNUEVOG TPOTTOG TTOU Ol KATAVAAWTEG ayopdlouv Ta

TPOQIUG TouG. H peyaAuTtepn TroikiAia Twv Bl givail €1miong onuavtiki'.

' Christos Fotopoulos, George Chryssochoidis, «Factors affecting the Decision to Purchase
organic food», Journal of Euromarketing, volume: 9, Issue: 3, 2/5/2001.
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«O 'EAM\nvag katavaAwTrg divel yeydAn onuacia oe BEuata uyeiag, evw gival
BeTIKO OTI N uWwnASGTEPN TIPA Ogv OTTOTEAE AVAOTAATIKO TTapdyovTa OTTWG O€
GAAeG XwpeG. MoANoi «@avaTiKoi» KATAVOAWTEG O oTToioI €ival TTpoBupol va
TTANPWOOUV TTEPICCOTEPO Yia KATTola BioAoyikd Tpoé@iua, avauévouv Ot Ba
TTANPWOOUV TTIO UYNAR TIUA ammd auTr TTOU €XOUV TA QVTIOTOIXO CUMBATIKG
TPOQINA, agpou TTioTeUouV OTI gival avwTepa TTroloTIKA. MAAioTa «ouxvda n
uwnAoTeEpn TIUA Twv Bl atroteAei évdeign tng tmoiotnTag» (Kuhnert, 1993,

Mahler, 1991).

Autrl n otdéQaon €xel ONUAVTIKEG EMITITWOEIG OTIG evépyeleg MKT artmo
ETTIXEIPNOEIG, OXETIKA PE TNV TTapaywyn Kal Tv diavour BI1. Auth n 1don dev

avapépeTal oTnV SiEBvR BIBAIOYpagia yia GAEC XWPECH .

Eidape oT10 TTponyoupevo pEPOG, OTI PETALU AGAAwv, ol 'EAAnveG divouv
TEPICOOTEPN Onpacia oTtnv UTmapén avwrtepng Toidtntag ota BIl, otnv
aglommoTia Twv Opyaviopwyv MaoTotroinong kai otnv dlaBsociudémTa. MaAioTa,
doov a@opd aTo TEAEUTAIO, OE OXETIKA HEAETN yia TNV TTPOBEDN TTANPWUAG yIa
B, TmaparnpriBnke o1 n TAciowneia Tou Ociyuatog ayodpale TpOQIUQ,
ouvnBwg, ota ooutrep PAPKET (84.1%) kal otravia f TTOTE 0€ PIKPA payadid
TPOQINWYV, EVW OUXVA TTAyaIvav oTIG AdIKEG ayopEég wg eVAAANAKTIKA Twv food
outlets (42,7%). 'ETol TO OudTrépacpa Tng Trpoava@epBeiong HEAETNG
ATaV OTI Ol KATAVAOAWTEG TTOU €ival TTPAYHOATIKA YVWOTEG TG €Vvolag
«Bl1oAoyIKd TTPOIGVTAY», HTTOPOUV VO BewPnBOUV TUTTIKOI TTEAATEG OOUTTEP

MAPKET O€ avTiBEon PE TNV AVAUEVOMEVN, APXIKA, EKTiHNnON!

' Athanasios Krystallis and George Chryssohoidis, «Consumers’ willingness to pay for
organic food — Factors that affect it and variation per organic product type», British Food
Journal, Vol.107, No.5, 2005, pp. 320-343, Emerald Group Publishing Limited, 0007-070X.

2 BA. Ymoonueiwon 1.
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Maviwg, oe oxéon Pe TV dIABECINOTNTA, TA @POUTA Kal Ta AAXAVIKA €ival
avdaueoa ota Aiya BIT tmou Bpiokovtal €UkoAa oTnv EAANVIKA ayopd Kai
TTPOTIMWVTAI OTTd TOUG TTIOTOUG ayopacTég. OTTOTE O TTPAYHUATIKOI (OUXVOI)
ayopaoTég Bl eival 1o €goikeiwpévol pe TNV 106 va  TTANPWOOUV
TEPIOCOOTEPA VIO VA ayopdoouv @pEéokKa BIOAOYIKA TPO@IUaA, Kal £T01 N
TTPoBuia TOUg yIa aUuTA Ta TTPOIOVTA AVTIKATOTITPICEI TRV TTPAYMATIKY Kal OXI

TNV ava@ePOPEVN CUNTTEPIPOPA.

evikOTEPA O ATTOPACEIC YUpW OTTO TNV E€TTIAOYR TPOWiINwY Twv EAAAVWV

KATOVOAWTWY  OUVABWG etnpedlovral ammd Ta KATwWOI (UE  1EPAPXIKA

TGF,IV(')pr]OT])1 :

1. «[MoidtnTOo» KAl «ATQAAEIO,
2. «EpmoTtoouvny,

3. «AI0BRoeIgY,

4. «Euaiobnoia otnv Tipn»,

5. «EukoAia»,

6. Atia “Brand Name”.

! Athanasios Krystallis and George Chryssohoidis, «Consumers’ willingness to pay for
organic food — Factors that affect it and variation per organic product type», British Food
Journal, Vol.107, No.5, 2005, pp. 320-343, Emerald Group Publishing Limited, 0007-070X.
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AvTIBETWG, oTnV avTioToixn ammégacn yia ayopd Bl ouvABwg smnpedlovral
aTro Ta €EAG
1. «MoiéTnTa» Kal «kAc@AaAgia» (TTAVTOTE),

2. «EpmoTtoouvn» (Travrore),

3. ASia “Brand Name” (kKupiwg yia KaTepyaopéva / OUOKEUOOHMEVA

BN).

Edv o1 katavaAwTég gival oiyoupol 6T1 Ta Bl gival mrpdyuaTi BioAoyikd,
OTrOTE KAl Eival AVWTEPNG TTOIOTNTAG AT OTI Ta CUMPBATIKA, TOTE gival
SlareBeiyévol va TTANPWOOUV TO TTAPATTAVW TidnMAa ayopdg TOUG.
Ala@opeTikd, gdv dev gival améAuta BéBaiol 6T Ta Bl gival pdaypari
BioAoyikd apvouvtal va TTANPWOOUV TNV TTAPATTAVW TIYAR, YIiA

otmroladnitrote Karnyopia BI1.

EmmAéov ol ‘EAANveEG KaTtavaAwTéG Exouv BETIKR ATTown YIia TA TTIOTOTTOINTIKA
PDO kai PGI (TrioTOTroINTIKA TTOU TTAPATTEPTIOUV OE TTPOIOVTA TTAPAYOUEVA O€
OUYKEKPIMEVN TTEPIOXN). Oewpolv OTI TA TTIOTOTTOINTIKA QUTA  TTAPEXOUV
«TTOIOTNTA KAl AOQAAEIO», APOU YVWPICETAI O «TOTTOG KAl XWPA TTAPAYWYNG»,
Kabwg Kal o1 «uEBodol TTapaywyrns» Kal dlaTiBeviar va TTANPwWOoouV Tnv

uynAoTEPN TIYA.

O1 'EMANveg TTpoTIHOUV YEVIKOTEPA €AIEG, €AAIOAADO, TTOPTOKAAIA, TTATATEG,

KPaaoi, XUUOUG @pouTwy, CUuapikd, aAAa @pouta, pnAa kai ywpi'. Ze oxéon

! Athanasios Krystallis and George Chryssohoidis, «Consumers’ willingness to pay for

organic food — Factors that affect it and variation per organic product type», British Food
Journal, Vol.107, No.5, 2005, pp. 320-343, Emerald Group Publishing Limited, 0007-070X.
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Opwg e Ta BIM, n mAsiopneia Twv ayopaoTwyv (ueyoAutepn Tou 80%)
ayopadel Kupiwg @pouTta, Aaxavikd, yaAd, CUPOPIKA, Ywii, @ETA, KOTOTTOUAO,
oompia. O1 ayopactég BIMT ayopdlouv pe peyaAutepn ouxvotnta Ta €E€NAG
TPOQINA  HUE IEPAPXIKA OEIpd:  @pouTa, Aaxavikd, KOTOTTouAo, OOoTIpIq,
eAaidhado. lMapdAa autd, TO TTOCOOTO TNG OuXVOTNTAG ayopdg Bl eival
XouNAG (mepitou  1,8-3,6%). To eAaidAado dev PBpioketar oTtnv  AioTa
MEYOAUTEPNG ouxvoTNTAG ayopds d16TI OuVABWG ayopddlsTal kaTeuBeiav atro
Tov TTapaywyo (Krystallis kar Ness, 2004). EmimmAéov, ol 'EAAnveEG ayopdalouv
AiydTepo KATTOIa OUYKEKpPIMéva Bl OTTwG kKatepyaouéva (1T.X. KOVOEPPEG),
MTTIOKOTA, Kal aAAavTIKA. TMapoAa autd, UTTApXEl TTEPITITWON va €ival YIKPN N
ouxvoTNTa ayopdg, akpIBwWG TTeIdr) dev UTTAPXEl PEYAAN diaBeoiydtnta oTa

ooUTTEP MAPKET OTTWG TT.X. N QETA.

Emiong eival aloonueiwto 1O YEYOVOG OTI OI KATAVOAWTEG Trou
SlaTifevTal va TTANPWOOUV YIa KATEPYAOHEVA (| ATTAWG CUCKEUAOUEVA)
B, 6Twg Agukd Kpéag, QETa, KiTpiva TUPId, YAAd, JUHOPIKA, OCTTPIO KOl
MTTIOKOTA, £vOIa@EPOVTAl TTEPICOOTEPO YIO TO OVOMO TOU TrPOIOVTOG
«brand» a1mré 611 o1 KATAVOAWTEG TTOU deV TTPOTIOEVTAI VO TTANPWOOUV.
Avrifeta dev ocupBaivel To 610 yia Ta @pouUTd, TA AAXAVIKA, KAl TO
KOKKIVO Kpéag. Emeidf n emwvupn (“branded”) ermikéta dnuioupyei
TTEPICOCOTEPN YVWON OTOUG KATAVOAWTEG KABWG Kal PeyaAuTepn agia oTo idlo
TO TTPOIOV, Ol KATAVOAWTEG €ival AIyOTEPO QTTPOBUPOI VA TTANPWOOUV TNV

uwnAGTEPN TIWN TOU.

! Christos Fotopoulos, Athanassios Krystallis, «Purchasing motives and profile of the Greek
organic consumer» a countrywide survey, British Food Journal, vol. 104, no. 9, 2002,
pp.730-765.
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2UVETTWG, BACEI TWV AVWTEPW UTTAPXOUV EUOIWVEG TTPOOTITIKEG VIO TTEPAITEPW

digiocduon Tng ayopdg BI.

ZXETIKA HME TNV €gpTIOTOOUVN Trou €éXouv ol 'EAAnveg KartavaAwTtég
YEVIKOTEPO TIPOG TOUG EUTTOPOUG, TIG ETIKETEG Kal Toug Opyaviououg
MoTtotroinong, avagéperal 611 AlyoTEpOo amdéd TO Eva TPITO TWV
ayopaoTwyv BIl gummoTevovral Ta onueia TwAnong (KAaTaoThpAaTa) TTOU
TTAPEXOUV TTICTOTTOINMEVA TTPOIOVTA YEVIKOTEPA. AVTIBETWG, UTTAPXEI
UYPnAod TTOC0OTO AYOPACTWY TTOU EUTTICTEUOVTAI TNV TTOIOTIKN «ETIKETAY,

1} To AOyoTUTTO, KOBWS KAl TV TIICTOTToINON TPOPiLwV'.

Mavtwg TapOAo TTOU UTTAPXOUV «@avaTikoi» ayopacTeég Bl, dev mTpétmel va
CEXVAUE, OTI, OTTWG €idAPE OTO TTPONYOUPEVO WEPOG, UTTAPXOUV UTTO-TUAMOTA
UTTapPXOVTWV ayopacoTwyV TTOU TTapoucialouv ouyxuon yia Tnv évvola Twyv BIT.
Etriong, apkeToi ayopacTég €X0uV JIKPA ouxvoTnTa ayopds TTapdAo TTou oTnv

EANGOQ utTapyel peyAAn avaTrtugn Tou kKAadou (15% eTnoiwg).

OAa autd BéRaia, deixvouv OTI aKOPN KAl OTO TUANA TWV QYOpPACTWY UTTAPXEI
duvarotnta diioduong TNG ayopdg. ZUVETTWG TIPOTOU TTPOBOUME  OTIG
oTPATNYIKES dIEioduong TNG ayopds, Ba TTPETTEI TTPWTA va OOUMPE TA EUTTOdIA
TTOU UTTApXouv oTnv KatavaiAwaon Bl yevikoTepa, cuptTEPIAQUBAVOUEVWY KAl

TWV AIYOTEPO «PAVATIKWV» AYOPOACTWV.

! Athanasios Krystallis and George Chryssohoidis, «Consumers’ willingness to pay for

organic food — Factors that affect it and variation per organic product type», British Food
Journal, Vol.107, No.5, 2005, pp. 320-343, Emerald Group Publishing Limited, 0007-070X.
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r.1.2. AOrolnoy OAHIrOYN ZTHN AMNMO®YIH ArOPAZ BIl.

r.1.21. AIAAIKAZIA THZ ANMTO®AZHZ I'A ATOPA.

H diadikacia yia Tnv ammé@acn yia ayopd TTPOKUTITEl JEOa aTTd Tpia eTTiTTeda

(Zanoli, 2004)'.
1. XapakTnPIOTIKA TTPOIOGVTOG: UTTOPEI va gival aTTTd 1} ammoAuTa,
2. ZUVETTEIEG: UTTOPEI VA €ival AEITOUPYIKEG 1] YUXO-KOIVWVIKEG,

3. Atieg, utropei va gival CUPPBAANOVTEG 1] TEAIKEG.

To povtéAo agopd Tnv emmiAuon TTPoRAAPaATOS. O1 KaTavaAwTéS dlaAéyouv pia
Mop®n eVEPYEIOG CUPQPWVA UE TNV OXECON TWV TTPOIOVTWV HUE CUYKEKPIPEVO
XOPAKTNPIOTIKA TTPOIOVTIOC WG MECO yIa va @QTAoOoUV €vav TeEAIKO OTOXO.
AnAadn, Ta XOPAKTNPIOTIKA TIPOIOVTIOG (OTnv  TrepiTtwon  Twv B,
«TTapayopeEva  XwpEIic XNUIKA») eivar €éva péco OTToU Ol KATAVOAWTEG
TTETUXAIVOUV  €TTIOUPNTOUG OTOXOUG (TT.X. «TTPOCWTTIKA uyeia») (Gutman,

1982).

! Mnyn: Susanne Padel, Carolyn Foster, “Exploring the gap between attitudes and behaviour.
Understanding why consumers buy or do not buy organic food», British Food Journal, vol.
107, no. 8, 2005, pp. 606-625
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Quality of life Terminal value

Own health Instrumental value

Functional consequence

Naturally produced Abstract attribute

Makes me feel good } Psycho-social consequence

I

Less .
pesticides/fertilisers Concrete attribute

[ Eating/staying healthy

Source: Adapted from Zanoli (2004)

Eikova 7 «AIEPEUVWVTAG TO KeEVO METAEU TAONG KOl OUUTTEPIPOPAG —
Means — end chain»".

r1.2.2 AIAAIKAZIA THZ ANO®AZHZ INA AIrOPA: «<KENA» METAZY

TAZHZ (MPOGEZHZ) KAl ZYMIMEPI®OPAL.

«Méoa ammd Tnv e€¢gpelivnon TWV YVWOTIKWY OOPWY, UTTOPEI va KaTtavonoei
KAAUTEPA N aTTOKAION PETAEU TWV BETIKWY CUNPTTEPIPOPWYV TTPOG Ta Bl kal TnG
TIPAYMATIKAG QYOPOOTIKNG OUdTTEPIPOPAS» (Makatouni, 2002). 'Htol, va

BpeBouv Ta «keva» PETAEU TAONG (TTPOBEONG) KAl CUMTTEPIPOPAS.

! Mnyn: Susanne Padel, Carolyn Foster, “Exploring the gap between attitudes and behaviour”.
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MapbAo TToU uTTApXEl KATTola OXETIKA PBIBAIoypagia yia tTnv mTpdBeon Twv
KATOVOAWTWYVY va TTANPWOOUV TNV UWnASTEPN TIPN, Katd Tnv ayopd BI1, wg
ao@aAéoTepa, n TAsiopngia Twv Bl dev mpowbBeital Paoiléouevn oTnv
XOUNAGTEPN XPNon XNUIKWYV. Tautdxpova gival akoun xapnAf n dicioduon Tng
ayopdg (Movo 1%). H diagopd TTOU TTPOKUTITEI AVAUECO O€ ONAWMEVEG
TIPOBECEIC KAl TTAPATNPOUMEVN CUUTTEPIPOPA iICWG va gnyeiTal KaTd £va TPITo
(1/3) emedn 71O UTTAPYXOVTA  EVAAAOKTIKA  «QOQOAr»  TTpoiovTa  Ogv

QVTATTOKPIVOVTAI OTA EVOIQPEPOVTA Toug1 .

r1.23 AOrol Arnoe®YrHz Br zTHN AIEONH ArOPA

YTTApXOUV OPKETA €UTTOdIA oTnV dlAxuon @IAIKWY TIPOoG To TTEPIBAAAOV
TPoIOVTWY, OTTwG €ival Ta BloAoyikd, TTapoAn Tnv «tpdoivn» TAON O€
KATOVOAWTIKEG aieg Kal CUUTTEPIPOPES. Ta IO KOoIVA €utrodia oTnv O1Ebvi
BiBAIoypagia MKT TtrepIAaufavouv Tnv atrpoBupia Twv KATAVOAWTWY va
TTANPWOoouUV UYnAOTEPES TINEG, TOOO O KOOTOG OO0 KAl OE XPOVO KAl O
OKETITIKIOWOG TOUG O€ OXEON ME TNV UWPNAOTEPN TToIOTNTA QUTWV TWV
mrpoidviwyv (Vidigni et al., 2002), kaBwg kal N xapnAR diabeocipdétnTa (Jolly,
1991 - Tregear et al., 1994 — Roddy et. Al., 1996 - Wandel and Bugge, 1997,
E. Toakipidou, X. Bouloukn, . ZwTtog, K. Marrag, 2008) autwv Twv

Tpoidviwyv (Lea and Worsley, 2005).

' Gregory A. Baker, «Consumer Preferences for Food Safety Attributes in Fresh Apples:
Market Segments, Consumer Characteristics and Marketing Opportunities», Journal of
Agricultural and Resource Ecoomics 24(1):80-97, © 1999 Western Agricultural Economics
Association.
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2XETIKA PE TNV TINA Twv BI, auth €ival apkeTd uPnAOTEPN CUYKPIVOUEVN UE
QuTh Twv ocuuBaTikwy Tpoiuwv (Jolly, 1991 — Tregear et al., 1994 — Roddy

et. Al., 1996).

Etriong dAAo éva gutrddio digupuvong TnNG ayopdgs BloAoyikwy gival OTi ol
TEAATEG €ival AQON &UXOPIOTNMEVOI ME TA OUHBATIKA TPO@IMO TTOU
katavaAwvouv (Magnusson et al., 2001). Ymdpxouv €TTiong Kal €KEIVOI TTOU
au@IBaAAouv yia Tnv gyyunon Tou TTPOIOVTOG, TV €AAEIYn TTPOROANG Kal
acageic dnAwoeig yia To kabsotwg Twv Bl (Tregear et al., 1994 — Roddy,
1996 - Wandel and Bugge, 1997). Kdamolol KatavoAwTéG ava@épouv Tnv
EANAEIYn kaTtrolag 181aiTepng agiag (value) ota pdria toug (Treagear et al.,
1994 - Roddy et. Al., 1996). H TiyA, n eymmoToouvn Kal n TToI0TNTA 0€ BEuaTa
YEUONG avagépovTal wg Ta guTrodia digupuvong NG ayopds Twv BT (MKT

Week, 2004).

r1.24 AOrol ArnoeYrHz Brn xTHN EAAHNIKH AIrOPA

r1.24.1 ZYrXYzHrIA TA BN

«lMoAAoi KaTavaAwTEG YevIKOTEPA, Bewpouv OTI UTTAPXOUV BIAPOPEG PETAGU
TWV BIOAOYIKWY KAl CUMPBATIKWY TTPOIGVTWY, aAAd TTapdAa autd Bewpouv
MIKPEG TIG DIOQPOPEG PETALU TOUG EVW TTIOTEUOUV OTI Ta Bl dev gival avwTepa
€vavTl TWV CUPBATIKWY TPOQPIJWV. 2TNV TTPAYUATIKOTNTA OMWGS Ta BloAoyikd
TPOQINO  Bewpouvtal  ATTO  TOUG  EUTTEIPOYVWHOVEG  TPOQPINWY  APKETA
OIAPOPETIKA KAl avwTEPA O€ OIAPOPEG TITUXEG, O OUYKPION PE TA CUMPBATIKA

(Fotopoulos, 1992 Ophuis, 1991 Roddy kai Aoitroi, 1996), 1diaitepa yia AGyoug
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uyeiag (Roddy, 1996). Ta {ntuata uyeiag Twv TPOidwy TTou ayopdalouv,
QATTOTEAOUV ONUAVTIKO KPITAPIO YIa TOUG KaTavaAwTég. 'ETol dnuioupyeital éva

0EUPWPO OXAHO» .

Emiong, o1 katavaAwTég Bewpolv OTI PYTTOPOUV va dIOKPIiVOUV  HETAEU TWV
BloAoyIKwv Kal CUMBATIKWV TPOPiuwyv. «AuTd cupfaivel o€ pia €TTOXA TTOU
avayvwpifouv akKOun Kal ol EPTTEIPOYVWHOVEG OTI KATI TETOIO €ival eCAIPETIKA
duokoho» (Fotopoulos, 1996). To yeyovog autd TIPOCOETEI TTEPAITEPW

a&iomoTia oTa BIM. AMO éva 0EUHwPo oxXANa?

H diadikacia ARwng atrdé@aong TTOIKIAEl atTd TTOMITIONO o€ TTOMITIONS, aTTo
TPoIdv O€ TIPOIOV Kal KATA OIACTAPATA, O KATAVOAWTEG WTTOPOUV vd
dlagopwoouv évav ouvhin TPOTTO OTIC AYOPEG TPOQINwV Toug» (Jamal,
1998). MNa pepikoug, n ayopd TPOPinwy (Kadnuepivd, epdopadiaia rj unviaia)
aTToTEAE TTIO CUVOETN aTTdPach. [Na KATTOIOUG aTTOTEAEI WONON Kal EUTTVEUON.
O1 katavoAwTéG PTTOPOUV  TBAVWG VO  EVEPYAOOUV KATA TPOTTO  TTIO
«OKETTTIKO» oTnVv mMOavr ayopd Bl1. Auto ptropei va o@eileTal, TTapadeiyuaTog
XApPIV, OTIG OIKOAOYIKEG AVNOUXIEG KAl TN onuocia TTou atrodidouv OPIoHEVOI

oTa {NTAMATA UYEIOG TPOPIPWV.

O kivduvog TToU TTPOEPXETAl ATTO TNV OUyXuon TTou Kuplapxei yia ta B,
EMOKIACEl TNV ayopd. YTTAPXOUV TTEPITITWOEIG AVATITUYUEVWY Qyopwy, OTTWG
n Bpetavia, 610U £TTIONG AVTIMETWTTICOUV TO 010 npéB)\npa3. AuTO O¢gixvel OTI

KATI TETOIO TIPETTEL VA QVTIMETWTTIOTEI OE€ OUVTOMO XPOVIKO dIdoTnua,

' George Chryssochoidis, «Repurcussions of consumer confusion for late introduced
differentiated products», European Journal of Marketing Vol 34 No. 56, 2000, pp. 705-722.

2 BA. Ymoonueiwon 1.

* R.K. Hutchins & L.A. GreenHalgh, «Organic confusion: sustaining competitive advantage»,
British Food Journal, 99/9, [1997], pp.336-338.
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OIaQOPETIKA Ba aTtroTeAei apvnTIKO TTapAyovTa oTnv avamTuén Tou KAAdOou.
APKETEG POPEG MANIOTO UTTOPEI va UTTApxEl ouyyxuon avdapeoca ota Bl, Ta
«QUOIKG» TTPOIGVTA, Kal Ta TTPOIOVTA YIa «XopTopAayous». ETiTAéov, OTTwg
€idape, UTTAPXOUV KATAVOAWTEG TToOU au@ioBnTouv o1 Ta BIT gival rpdyuaT
BioAoyikd. MdaAioTa oTIG AQIKEG ayopég TTOANG atmd Ta  BIOAOYIKA TTOU

TTwAoUvVTaIl OEV €ival CUOKEUAOUEVQ.

«lMa autd xpeidletal otpatnyikrl MKT n otroia:

- Ba egaptatar ammd TNV KOAUTEPN KOl COQEOTEPN Katavonon Twv

KATavaAwTwy (Kal Twv avaykwyv Toug) (B MEPOZXZ mrapoucag),

- Ba Bewpei GAOUG TOUG EPTTAEKOEVOUG OTNV DIOTPOPIKY aAuaida,

- Ba 1Tnyacouv kai Ba odnyouvTtal atmd Tnv dloiknon TngG emxeipnong» (I

Xpuoooxoidng, 2000).

Mrtropei va TTpowBnBei n «BIOAOYIKA» ETIKETA, HEOW QVTIOTOIXNG OTPATNYIKNG
TTou Ba e€oTIAleTal OTNV TTPOWONON «KAAUTEPO yIA TNV UYEia» TTAEUPA TNG
BIoAoyIKAG TTapaywyng, €101 WOTE VO AVTIMETWTTIOTOUV Ol QVAYKEG TWV

KaTtavaAwTwy yia Ta Bl1. Ze autd dpwg xpelalovtal TECoEPA BEPATA TTPOCOXN:

1. Aev €xel amrodelxTei akoun €moTnuovika ot Ta Bl €ival 1o BpeTTTIKA.
YTrapxel oxXemiky MEAETN NG E.E. uttd €€éNign. Mpog 10 TTapdv cival
atmodedelypévo Ot Ta Bl mepi€xouv €wg kal 40% TTEPIOCCOTEPA QVTI-

0&EIDWTIKA KAl JETAAAO XPACIKA YIO TOV OPYAVIOUO.
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2. Aev uttdpxel emapkng KpaTikp TTONITIKR Kal &gv iveTal TTEPICTOTEPN
éupaon ota Bl évavt Twv cupBatikwy OI0TI autd Ba €XEl ETITITWOEIG

otnv Oikovoyia,

3. O1 éutropol (Kupiwg oTa ooUTTEP PAPKET) dev Ba TTIOBUPOUV KATI TETOIO
016m 161 Ba onuaivel 6T Ba peiwBouv aIoBNTd o1 TTWAACEIG Twv
oupBaTIKwY. ATTO TNV AAANn pepid, n tmrpoo@opd Twv BIT dev givai
ETTAPKAG akOWN yia va KaAuwel Tn ¢ATNon — (avaykn yia dIapKr TTapox
TTOoOTNTAG OTA COUTTEP MAPKET). MNa Tov Adyo autd, 10 80% Twv Bl
OoTa PAQIO TwV ONUEIWV TTWANONG TTIPOEPXOVTAl aTTO sloaywyég1
(EmmirTAéov, €TTE1dN O1 TTEPICOOTEPOI KAANIEPYNTEG gival hE MIKPO KAAPO,
Oev gival EUKOAO TTAVTA va eAEyXETaI N TTOIOTNTA ATTO TOUG EUTTOPOUG.
TEéNOG, ouvnBwWG o1 EUTTOPOI ETTIBIWKOUV KOAUTEPEG TIMEG, TTou Ta B
OEV UTTOPOUV VA TOUG ATTOBWOOUV ATTapaiTnTa av UTTOBECOUNE OTI Ogv
pTTOopOUV va €xouv Oikovopieg KAipakag (Adyw Tng roodTtntag) (Padel,

2004).

4. H moikiAia Twv Bl €xel augnBei, TTapapével OpweG pakpdav miow atrod

QUTH TWV CUPBATIKWY TPOPIiUWV.

MNa mapadeiypa 10 PioAoyikd Kpaoi, PpiokeTal avaueoa oTig e¢aipgoelg Bl
TTOU £XOUV TTOPATTAACIa (KOl OXI uWnASTEPN) TIUA ATTO €KEIVN TWV CUPBATIKWYV
TPOIOVTWY. H TTPOoTiunon Toug £vavTl «EOPAIWUEVWVY CUNBATIKWY KPAoIwV

oTNV ayopd, PE avayvwpeliopévn TToidTATA, yeUon Kal dpwpd, gival dUOKOAN,

! Hellastat, «Avaluon Ayopdag Atpiliog 2007, 2" 'Ekdoan: Biohoyikr| Mewpyia kai MpoiovTar.
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QKOUN Kal av ol TIUEG Twv duo eival Traparr)\ﬁolsg1. 2TOV avTiTToda OuWG,
BpiokovTal did@opa okAvdOAa TTOU KaTA Kaipoug avagépovral ota MME.
Mpdéogara, onuooielTnke OTI o0t EupwTtraikl Xwpa Koivl ocautravia
ouokeuadoTav Kal TTouhidTav wg akpIBr. BéRaia T1a diatpo@ikd okavooAa
MTTOpPEl va augdvouv Tnv «dokiuA» Twv BI, aAAG dev onuaivouv atrapaitnTa

Kal TNV ETTavaAnWn ayopdg Toug.

Na va utmopoUlv Ol TTaPAywYyoi va €XOUV QVTOYWVIOTIKO TTAEOVEKTNUA, TO
XOPAKTNPIOTIKA TOU TTPOIOVTOG Ba TTPETTEI VA €ival OXETIKA KAl ONUAVTIKA OTOUG

KATAVOAWTEG.

«Ma Tov idlo Adyo o1 emixelprosigc Ba TpETTel va  gival €TOINEG va
EVOWMOTWOOUV TIG OUVNBEIEG, TIC OTACEIG, TA TIOTEUW KAl TIG Q&ieg TTOU
ETMKPATOUV O0TOV KAGSO. OTav N KOUATOUPO TOUG KATAANYEI OTAV IKAVOTNTA va
dlaxeipioTei TNV aAAayn, f va avridpdocel otnv TTPOKANoN, va uabaivel, va
KAIVOTOWEI, fj va KATAVOEi UYPnAQ TTPOTUTTA €CUTTNPEETNONG TTEAATWY, TOTE QUTH
N KOUATOUPA TNG €ival JEPOG TOU AVTAYWVIOTIKOU TTAEOVEKTAPATOS TNG. MTTOpPEI
va €mwiei om autd  xpeiddetal 0 KAGdog Bl (aAAG  dev  emiBupei

aTTaPaITNTA)»?.

! Raffaele Zanoli and Somina Naspetti, «The positioning of organic products: which way
forward?», Paper presented at Joint Organic Congress, Odense, Denmark, May 30-31,
2006.

2 R.K. Hutchins & L.A. GreenHalgh, «Organic confusion: sustaining competitive advantage»,
British Food Journal, 99/9, [1997], pp.336-338.
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r.1.2.4.2 AAAOI MAPAIONTEZ

EmmpdoBeTa n wo1détnTa, n euTIoTooUvn / SUCTTIOTIO OTNV TTICTOTTOINON
TOU TTPOoidVTOg, Kal TO 6vopa Tou Trpoidvrog (“Brand”) cival pepikoi atrd
TOUG KUPIOUG TTAPAYOVTEG TTOU £TTNPEACOUV TNV TTPOBEON TWV KATAVAAWTWV
yia ayopd Twv Bl ta otroia TTwAouvTal o€ uywnAoTepn TIWA atmd Ta cupBaTikG
mpoidvta’. EmimAéov, n otTapén oAlyoTrwAiwv Kal KapTéN oTnv EANGDQ evTEivel
TNV MN KAvovik TTpoc@opd Twv Bll, dIOKUPAVOEIG OTIG TIMEG, ONUAVTIKEG
dIaQopPEG PETALU TTapaywyoU Kal TIHWV TTOU divovTal OTOUG KATAVOAWTEG
(MmTodkn, 2003). XapakTnpioTIKO TTPOCEATO TTAPAdEIYUA TTOU ava@éponke
o€ KEVTPIKO deATIO €10noewv [d1wTIKoU EAAnvIKoU kavaAiou oTig 08/05/2008
(Alter), gival n TTwAnon pudiou otnv TIuM Twv 0,70 Eupw atrd tov TTapaywyo, n
OTTOIa PTAVEl TA 4 €UPW TIPA TTWANONG OTA COUTTEP PAPKET, EVW TAUTOXPOVA
TTwAeiTal 2,35 eupw oOtav eEayetal otnv epuavia. EmimAéov, oT1o idl0 deATIO
eIdNocwv avaeépinke OTI n dIEOVG OIKOVOMIKN UQECN Kal IBIAITEPA N augnon
TOU TTETPEAQIOU KAl TWV TPOYiUWV OOAYNOE OE QUENOEIG TIHWV PECOU OPOU
35% atrd 10 2007, evw oT1o 2008 UTTAPXOUV AUENTIKEG TAOEIG TWV TINWV ATTO
pAva og prva. O TINEG TTOU ayopAdouv o1 KATAVAAWTEG gival TTEPITTOU 4 QOPEG
O WYNAEG OTTO AUTEG TWV TTAPAYWYWY, OAAG avapévetal oTo PEAAOV va
MEIWBOUV €CaITiOG TOU AUEAVOUEVOU QVTOYWVIOPOU oTnv ayopd. EmmimmAéov n
Koivr] 'vwpun €m¢nta NopoBeTikd MNAaioio Bdaocel Tou otroiou Ba atro@euyovTal

@aIvoueva KEPOOOKOTTIAG.

! Athanasios Krystallis and George Chryssohoidis, «Consumers’ willingness to pay for
organic food — Factors that affect it and variation per organic product type», British Food
Journal, Vol.107, No.5, 2005, pp. 320-343, Emerald Group Publishing Limited, 0007-070X.
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H xapnAR 8100eci1pdéTnTa QTmoTEAEl ONUAVTIKG TTapdyovTa atmmo@uyng Brl.
MapoAo 1Tou T TeAeuTaia Xpovia UTTApXEl MEYAAN avATTuén oOTa COUTTEP
MAPKET KAl TTAOPAAANAQ aUENON TwV EEEIDIKEUPEVWV KATACOTAPATWY, TTOPAMEVEI
aKOPN XapnAA n 81a0gor] Toug Kupiwg Adyw NG dIapopdg PETAEU TTPOCPOPAG
Kal ¢ATNong. Autd atrodeikvueTal atrd 10 yeyovog o1 1o 80% Twv Bl otnv

ayopd TTPOEPXOVTAI aTTO E1I0AYWYEG.

O1 miyég oe oxéon e Ta ouppaTikG eivalr peyaAutepeg amd 10 €wg 100%
avaloya pE TNV Katnyopia Tou TIPOIovVToG. «O1 'EAANVEC KATAVOAWTEG
apxifouv, MOAIG, va e€goikelwvovTal he TNV 10€éa Twv Bl kal TTApOAO TTOU
yvwpifouv Tnv UtTapgn Toug (Katd 95%), n ouxvotnta ayopdg Toug gival uovo
4%»." TeviKOTEPQ, «KABLIC O KOIVWVIES KIVOUVTAI aTTd TO TTPWTA TTPOG
mOo WpINa oTddia Tou KUKAou Jwng twv Bl (“product life cycle”),
TMAPATNPEITAI Hia Giyoupn avacTpo@n TNG CNUAVTIKOTNTAG HUNn ayopdg
TAPAYOVTWY atrd TnVv TIYR otnv diabeoipdétnTa (Roddy et al., 1996),
YEYOVOG TTou 1oXUel Kal yia Tnv EAAnvIKA ayopd» (Pwtoétmoulog &

KpuoTdAAng, 2002a, b).

r1.3 ZZupmepdopara

2T0 KEQAAQIO auTd €idape YEVIKOTEPA TOUG TTAPAYOVTEG TTOU ATTOTEAOUV
KivnTpa KaBwg Kal eutrédia yia Tnv ayopd Twv Bl Z1nv ocuvéxela Ba yivel

EMPEPOUG avaAuon yia TIG duvaToTnTeS digioduong TnNG ayopdg Twv BIT.

' C. Fotopoulos & A.Krystallis, «Organic Production Avoidance, Reasons for rejection and
potential buyers’ identification in a country wide survey», British Food Journal, Vol.104,
No.3/4/5, 2002, pp.233-260.
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.2 AYNATOTHTEZ AIEIZAYZHZ KAI ANAINTY=HZ

THZ ArOPAx

r.21 EIZArQrH

«Maparnpeital n  Umapg¢n evog veEou TUTTOU KATOVAAWT O OTI0i0g
OUMTTEPIPEPETAl DIOTPOPIKA OwOTA (OedOPEVOU OTI TOV €VOIAPEPOUV T €idN
d1aTPpoPNAG TTou ayopddel, N uwnAR dIATPOPIKA agia TOUG KAl N UYIEIVI] TOUG),
aAAG 0 oTT0i0g Oev yVwpICel TN OoXEON PETAEU Tou TTEPIBAAAOVTOG Kal Twv BIT;

AUTO evioxUEl TNV eVTUTTWON OTI UTTAPXEI OUYXUON OTOUG KGTGVG)\UJTég>)1.

«O1 KATAVOAWTEG TTPETTEI VA ETTAVA-EKTTAIOEUTOUV, apoU To TTPORANPa ivail OTi
eAayioTotroloUv TNV avaykn 1pooBeTng TTAnpoeopnong O6oov agopd oTa
BioAoyika Tpé@Iua, £TTEIdN aocuveidnTa oTNPICovTal OTAV YVWON TToU fdn £€Xouv
yila 1o oupBartika Tpogiya (Fiske and Taylor, 1984). MoAAéG @opég Oev
EVOWMATWVOUV TNV VEQ TTANPO@OPNON OTO UTTAPXOV TTAQICIO TTANPOQOPIWV
MEOW TOU oOTIoioU avTIdpoUV TIPOG TO TIEPIBAANAOV Toug (Kardes and
Kalyanaram, 1992). «Autdé onuaivel o1 cival €CaIpeTIKE OUOCKOAN n
TpooTdbela va pPeTapAnBouv o1 eviutwoelg yia T1a Bl av pdAioTa
OUVUTTOAOYIOTEI OTI T CUMPBATIKG €idn d1aTpo@rg £Xouv UIOBeTNOET TTAPWGS Kal
xpnoigotrolouvtal atrd Tov EAANVIKG TTANBuoud dekacTieg Twpa. «H EAAnVIKA
ayopd sugavidetal kabapd ditroAikn: ‘Eva Tufpa tou TANBuopou e¢eAicoeTal
TaXEWG, VW O UTTOAOITTOG TTANBUOPOG @aiveTal va BpiokeTal o€ cofapn

ouyxuon Trepi Tou avTikeiyévour. (PwtdtToulog, 2003).

! XproTtog dwtdtroulog, «Biohoyikn Mewpyia, KéoTog, AtrodoTikétnTa, AvaAuon Ayopdg &
Y1partnyikég Marketing», 2n ‘Ekdoan, Ekdooeig AB. XtapoUAng, ABriva 2000, sravékdoon
2003.
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Ta Tapamrdvw €mOEIKVUOUV TNV  avAyKn UTmapéng Twv KATWOI

OTPATNYIKWYV YIO TNV augnon Tng katavaAwong BIl:

1. Evnuépwon Kal EKTTAIOEUON YEVIKOTEPO PE OTOXO TNV TTPOCEAKUCH TWV
KKAIVOTOUWV» KaTavaAwTwy TToU Ba £xouv Babid yvwon Twv BI1. MNpog
TO Tapdv, n ayopd agopd Trepittou oT0 1% OUVETTWG UTTAPXEI
TTEPIBWPIO AUENOTG TOU, APoU OTNV BewpIia O «KAIVOTOPOI» KATEXOUV

TTEPITIOU 1O 2,5% OTNV KAPTTUAN didxuong.

2. Evduvdupwon g €TIKETOG PIOAOYIKAG €yyunong, ME evioxuon Tou

OXETIKOU BeouoU,

3. AuU&non tng TroikIAiag Twv diamiBEéuevwy Blly» (PwtdtToulog, 2003).

210 TTapdv avaAvovTtal OIAPOoPOoI TTAPAYOVTEG TTOU PTTOPOUV va 0dnyrioouv
oTtnv digiocduon Kal avaTtrTuéng g ayopdg BI, yéoa atrd tnv didBeor Toug o€
UTTAPXOVTEG OAAG KAl VEOUG ayopaoTeG (idlo  TTpoidv). TEANoOg  yiveTal
TpooTdbela va PBpeBouv «epyaAeia» 1 Tpomol MKT T1rpog authv TNV

KateuBuvorn.
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r.2.2 ENIAEZIMOTHTA AFOPQN- 2TOXQN MKT

O k. X.®dwTé1oUAog’, (2003) Trpoteivel TIG £§AG AyopéS — OTOXOUG YA Ta
BI:

TOmog 1 — «BlopaxnTik6g» KAaTavaAwTAG

«E&utTnpEeTIKA» ayopd - 0TOXOG KUPIwg yIa TOUG TTAPAYwWYOUS TTou TTwAoUV Ta
TTPOIOVTA TOUG (OUVABWG £va TTPOIOV — «UAXNTAS») OTNV TTEAATEIQ TOUG PE TNV
€vOeItn ME TO OVOPA TOUG Kal KATTOI0 aTTAG TTEPITUAIYUA ATTO OIKOAOYIKO UAIKO,
MEOQ ATTO KATOOTAMATA UYIEIVAG OIaTPOPNG Kal €10IKA kaTtaoTrAuata Bl. Opwg
auTth n ayopd — oOTOXOG atroTeAei aoBevég duvauikd Kal gival dIAoTTaPTO

YEWYPAPIKA».

TO1rog 2 — «B10d1aITNTIKOG» KATAVAAWTAG

«Z€ QUTAV TNV ayopd — oTOXO N oTroia dla@épel EAAXIOTA ATTO TV AVWTEPW
aAAG TauTOXpPOVa BIAPOPOTIOIEITAI apoU BETEI TO KPITAPIO BIoAoyikoU TpOTTOU
Tapaywyng XoaunAotepa amd Ta  ¢ntoupeva. [MpooavartoAietal  oTnv
evnuépwaon Tou Koivou. MNapddeiypa authg TG ayopds - OTOXOU OTTOTEAEI N
o€lpd BloAoyikKwy KaTeWuyuEvwy Tou brand « MTTaputTa-Z1d0ng» tng eTaipeiag
Vivartia Tou TTwAEiTal p€ow Twv COUTTEP PAPKET, EVW N CUCKEUATIA TOUG gival
OIKOAOYIKI] Kal avaypd@el TNV BPETITIKN agia, Ta IXVOOTOIXEIQ TOU TTPOIOVTOG Kal
TO Ovopa Tou Trapaywyou. Etriong n diavour authg tng ayopds — oTOXOoU

MTTOPEI va €ival TOTTIKA — Apeon, N €uheon (MEow €10IKWV KataoTnUaTwy). H

' Xpriotog dwrdtrourog, «BioloyikA Mewpyia, Kdotog, AmodotikdtnTa, Avaiucn Ayopdc &
Y1partnyikéc Marketing», 2n ‘Ekdoan, Ekdooeic AB. XtapoUAng, ABriva 2000, smavékdoan
2003.
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TIUA PTTOPEl va gival uwnAi TTpoodidovTag £T01 OTO TTPOIOV uWnAoU eTTITTEOOU

€IKOVA, PIKPR avagopd oTnVv TIUn, ECAIPETIKA ayopdy».

Tomog 3 — «kEvOIa@pepOpEVOI» KATAVAAWTEG (1] KAIVOUPYIOI KATAVOAWTEG),

«Augnon pepidiou ayopdg ME VEOUG KATAVOAWTEG MEOW TNG augnong Tng
d1aBeoiuoTnTag Twv Bl 0g ouvnBiopéva pépn (KUpiwg oouTreEp PAPKET), Kal
otnNEICOPEVO OTNV 1060 «UYEia-IoOpPOTTiIa-oIKOAoyia». ETTeidr) 10 TuAua autd
QTTOTEAEI TEPAOTIO OUVOAO ATTOTEAEI KUPIiWG PMEANOVTIKR TTPOKANCN TNG ayopdg

BioAoyikwv o€ eTTOPEVO OTADIO CWAG TOU TTPOIOVTOGY.

Tomog 4 — KaravaAwTég «adidagopoi» ota BIl.

«lMpog 10 TTapdV AVTIOIKOVOUIK ayopd —OTOX0G OCOV apopd ToV OXeOINOUO
MKT. Mrtropei dpwg oTtadiakd dropa TnG opddag AuTAG va PETATINONOOUV
OTOV QVWTEPW  TUTTO (3) KOTAVOAWTWY, MEOCW YEVIKWV TTPOCTTAOEIWV

EMPOPPWONG Kal eKTTaideUonG yia Ta Bl Tpog 6AOUG TOUG KATAVOAWTEGY.

2 UYKEKPIYEVA TTPOTABNKAV Ol £€1G oTpaTnleég1:

21parnyikn Aigioduong

«Na evBappuvBouUv ol onuepivoi TTEAATES («BlopayxnTikoi») va ayopdlouv
TTEPICOOTEPA TTPOIOVTA TO XPOVO, VO TTPOCEAKUOTEI N OuAda Twv TTEAATWV

(«B1odiaITnTIKOI») OI AVAYKEG TWV OTTOIWV €ival dUVATOV va IKAVOTToINBoUV pE

' XpAoTtog dwrdTroulog, «BioloyikA Mewpyia, Kéotog, AtmodoTikdtnta, AvaAucn Ayopdc &
Y1patnyikéc Marketing», 2n ‘Ekdoan, Ekdooeic AB. XtapoUAng, ABriva 2000, smavékdoon
2003.
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BIM. MNa autoug Toug duo TUTTOUG TTEAATWY, N TroIKIAia BewpeiTal onuavTikr. H
TIMA €ival AlyOTEPO ONUAVTIKE EVW N TTPpOoWOnon TTPETTEl va atToBAETTEl OTNV
dlatipnon f TNV augnon g KatavaAwong. Tpitov, va TreiIocTouv 6001 dev

Xpnoigotroiouv Bl».

KZUYKEKPIPEVA, VIO TOUG «EVOIAPEPOUEVOUG» KATAVOAWTEG N 81G0gon BI, n
TIMA Kal N TroIdTNTA £ival onuavTikéG. H TTpowlnon, OuveTTwg, TTPETTEN Va
UTToypappioel TIG BeTIkKEG TTAEUpEG TwV BI (uvyeia, TrepiBaAAov, TroiKiAia)
Kal Tnv duvaroTnta d1a40gong Toug. O elIcaywyEég gival atTapaitnTeS (Kai n
QTTOTEAEOUATIKI dIAVOMN AUTWV). TO €I8IKO TTPOCWTTIKG TTOU VA EVNUEPWVEI
TOUG KaTavoAwTéG MEoca oTa  karaoTAuata. Or  xovOpéuTropol Kal Ol
METATTOINTEG TTPETTEI VA KAVOUV EICAYWYEG KAl va €XOUV ATTOTEAEOUATIKNA
dloiknon NG AOYIOTIKAG (yla HEIWON TOUu KOOTOUG Kal Twv TIMWV). TEAOG,

XPEIAleTal ouvepyaaia HETAEU XOVOPEUTTOPWYV KAl AIAVEUTTOPWV Y.

ZTPATNYIKN AVATITUENG TG aYyOpPdg

«lMNa TOUG TTEPIOTAOIOKOUG (EVOIOPEPOUEVOUG) QYOPAOTEG TWV OCOUTTEP
MAPKET KAl TWV EISIKWYV KATACTNMATWY £ival ONUAVTIKEG OI iDIEG TTAPANETPOI
ME EKEIVEG TTOU TTpOoAVOPEPBNKAY £V OXEON PE TNV OTPATNYIKA digioduong oTnv
ayopd. Z1a oouTreEP MAPKET Kal Ta €I0IKA KATAOTAUATA €ival onuavTiko Ta BI1
va €xouv Tnv idla eueavion Kai ToidTNTa hE Ta cupBaTika. H Tpowdnon Twv
Bl mpétel va mrpoocavatoAileTal oTnv au¢non Tng yvwong Kai 1nG dokiung. Ol
EYYUNOEIG TTOU a®opouVv Tnv TrpoéAeucn Twv Bl mpémrel va armmodeikvuovTal
€EUKOAQ, €VW Ol XOVOPEUTTOPO! TIPETTEl VA €§aO@AAiouv  Tnv  SIaPKHA

TPO@oOdooia TwV CNUEIWV ANIavIKAG TTWANCNGY.
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2Ta avwTépw TTAdiola avaTrtuooovtal KATwoi o1 duvatoTnTeG dlEUpuUvVoNG TNG

ayopdag:

r.2.3 AIEIZAYZH ATOPAZ B

Ta uyieiva TTpoidvTa PTTopouVv va éxouv eTuxéG MKT pe Tov idlo TpOTTo OTTWG
OTTOIOdNATTOTE KATAVAAWTIKO TTPoIdV. MapoAa autd, XpeiddeTal va atrokTnOEi
TTEPAITEPW KATAVOAWTIKI EUTTIOTOCUVN YIa TNV wpihdavon Tou kKAadou BIl. Ta
TUXOV NBIKA KPITAPIA 1] N aTTOQUYT aoBEVEIWY ] dIATPOPIKWY OKAVOAAWY TTOU
TTpoBdaAlovTal Katd kaipoug amd ta MME odnyouv otnv Tuxov OOKIUf Tou
TPoI6vToG. Ouwg n emavaAnyn Tng ayopdg, Yiveral OTav ol KOTAVOAWTEG

moTéwouv &l Ta BIM gival KaAUTEPA oTTO Ta GUPRATIKG .

Na Tov AGYO Qutd OTO TTOpwv avaAvovtal Ta Oéuata yupw atrdé Tnv

TMOTOTTOINCN, TTOIOTNTA, ETIKETEG TWV BIT.

r.2.3.1 MIZTOMOIHZH ENANTI ENMQNYMIAZ (“BRANDING”) Bl

2e Eupwtraikn peAéTn Bpébnke o1 o 'EAAnvEG eival TpiTol (META TOUG
leppavolg kal TOug AUOTPIOKOUG) OTnV AioTa OXETIKA HPE TO OUVOAIKO
evdlagépov TTou TTapoucialouv yia Ta Tpo@iua (Kafka and Alvensleben,
1998). MapoAa autd, or ‘EAANveg katavoAwTég eival onuavTikd AlyodTeEPO
TTETTEIOPEVOI VIO TNV TTapoxr / TTpoundeia Twv TpoPiuwy atmd o1l ol BpeTtavoi

(Lumbers, 2003).

' Growth Strategies in Organic Food and Drinks, Consumer Trends and New Product
Development», Business Insights, 2002.
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H avdaykn Ttng TmoTotroinong eival 1IBIaiTEpa ammapaitnTn oTIg TTOAEIG 1
YEVIKOTEPA OE TTEPIOXEG TTOU Eival PHAKPIA OTTO TOV TOTTO TTAPAYWYNG, ETTEION
TMOTOTIOIOUV TNV aC@AAEIa Kal TToI0TNTA Toug (Ara, 2003). MeAéteg €xouv
Ocigel 0TI n dIGABeoN TWV KATAVAAWTWY VA TTANPWOOUV TTOPATTAVW £¢apTATal
ammdé TNV OUPTTEPIPOPA TOug atrévavtl otnv TroTotroinon (Boccaletti and
Nardella, 2000, MrTotovdkn «kai Toakipidou, 2004). EmmAéov ol
‘UTTOOTNPIKTES” TV ONUATWY TTOIOTATAG TTIOTEUOUV OTI AUTA  ATTOTEAOUV
ouoIaoTIKO epyaAgio yia TV TTpowBNon Twv EAANVIKWY TTPOIGVTWY O€ gEveg
ayopéc. YTrooTtnpifouv, €Tmiong, OTI PE TOV TPOTTO autd Ba PBeATiwOei n

TTOIBTNTA KAl TWV TIPOIOVTWY TToU JIATIOEVTAI 0TV ECWTEPIKA ayopd .

MapoAo 1Tou Ta Bl o@eidouv va gival ToToTToiNuéva, apa UTTAPXElN £yyunon
yla Tnv d1a@opoTToincr Toug oe oxéon Me Tnv ToidtnTd Toug (Jervell and
Borgen, 2004), cival akOun MIKpG TO TTOCOOTO BIEICOUTIKOTNTAG TOUG OTNV
EANVIK ayopd. O1 katavaAwTéG dev yvwpifouv pe akpifela fj kar kaboAou
yla Ta diabéoiya oxnuara oTtotroinong Twv Bl kupiwg Adyw avetTapkoug
TTPowbnoNg Kal XaunAng d1a8song mmoToTToINPEVWY TTPOIOVTWY 0TNV EAANVIKN

ayopda.

«O1 oupTtTEPIPOPES TTai(OUV ONUAVTIKO pOAo oTnv TTPOBecH TOug va
TANnpwWoouv uYnAoTepeg TINEG. Otav utrdpxel Betik oxéon Yyegiag —
ZUPTTEPIPOPAG, TOTE Ol KATAVOAWTEG €ival TTI0O CUVEIBNTOI YIa TNV UYEia
Kal gival 1o méavo va Anpwoouv Tnv upnAotepn TipA (YT) yia Ta BI.

Otav n oxéon Totrog MNMpoéAeuong — ZupTtrePIPOPd gival apvnTIKA, TOTE ol

' RIPE Mehotrovvioou, [epipepeiakh ZTpartnyiky Kaivotopiag lMehotrovviioou, «KAadikhA

MeAétn Biounxaviag Tpo@iuwyv kai Motwv atnv mTepipépeia MNMeAoTTovvriGou».
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KOATAOVOAWTEG Bewpouv ONUAVTIKOG TOV TOTTO TrPOoéAEUOng Kol Eivail
Alyotepo mpoéOBupol va mAnpwoouv TNV YT. Otav n oxéon &gukoAia
0100€014OTNTOG — CUMTTEPIPOPAG Eival apvNTIKK, dEiXVEl OTI OTAV TTPWTN
SnAwvetal wg onuAvTIKA yia TRV diadikaoia ayopdg, TOTE MEIWVETAI N

51600 TAnpwung YT yia Ta BM»',

r.2.3.2 TMOIOTHTA

H uioBétnon didpopwyv oxnudatwy empepaiwong moidétntag (m.x. PDO, PGI)
até Tnv EupwTradikh ‘Evwon, 0driynoe otnv augnon tng ¢ATnong yia 1po@iua
ME moToTToINuéVN TToIdTNTA. Ta TeAsuTaia xpdévia n XaunAn avamrtuén g
¢NTNONG TWV TPOPIPWYV YEVIKOTEPO KOBWGS KAl QUEAVOPEVES TTOOOTNTEG OE QUTA
odriynoav o€ £viovo avtaywviopd. «O1 ayopaoTEG £yivav TTIO ONUAVTIKOI aTTd
TOUG TTWANTEG OTOV KABOPIOUS VIKNTWV KAl XaUEVWY Tou KAGdou» (Steenkamp
and Van Trijp, 1996). & auTég TIGC UYPNAG AVTAYWVIOTIKEG KAl WPIKEG AYOPES
TPOQiIUWY, O TTPOCAVATOAIONOG TNG AYyOoPAg aTToTeAEl TTPoUTTIOBE0N yia TNV
EMTUXIA, £TO1 WOTE N AYPO-ETTIXEIPNMATIKOTNTA VA AVTATTOKPIVETAI XPOVIKA OTIG
KatavaAwTIkKEG avaykeg (Kohli and Jaworksi, 1990). Autdég o oTpaTtnyikog
ETTAVATTPOODIOPIOUOG TUNUATWY Ayopdg CUMTIITITEl YE TNV ONPAVTIKA TAON
OXETIKA ME TNV KOTAVOAWTIKI) CUMTTEPIPOPA. H oxéon petagu diaitag Kai
uyeiag, evnuEpPwonNg TNG TToIOTNTAG KAl TTPOCRACN TNV TTANPOo®OpNon VEWV
TPOTTWV  TTAPAYWYNG KOl TEXVOAOYIWV  KOTEPyaoiag, odrynoav oTnv

augavopevn avaykn KaAuTépeuong TnG TroIdTNTAG Twv  TPpo@idwy. Ol

' Anna Botonaki, Konstantinos Polymeros, Efthimia Tsakiridou and Konstantinos Mattas,
«The role of food quality certification on consumers’ food choices», British Food Journal,
Vol.108, No.2, 2006, pp. 77-90, Emerald Group Publishing Limited, 0007-070X.
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TTOPAYWYOi KOl  XOVOPEUTTOPO!I  AVTATTOKPIVOVTAI O€ QUTEG TIG EEENICEIC
aQugavovTag TNV TTOIKIAIG TwV Tpo@iuwyv. Aldeopes peAéteg (Madu and Kuei,
1994, Rajagopal et al, 1995, Gundogan et al, 1996) katéAnfav oTOo

oTPATNYIKO OPEAOG TNG TTOIOTNTAG WG AVTAYWVIOTIKO TTAEOVEKTNA.

2UVETTWG, TTOANEG ETTIXEIPNOEIG ETTIKEVTPWVOVTAI OTA TTOIOTIKA XOPAKTNPIOTIKA
TWV TPOQYIPWY TTOU TTAPEXOUV, £TOI WOTE QUTA VO CUOXETICOVTAI JE TA BPETTTIKA
Kal ao@ahn xapoaktnploTikd (Viosky et al, 1999). Ouyw¢ o oplopdg TnG
moIdTNTAG €ival TTAEOV UTTOKEIMEVIKOG, Kal MTTOpPEi va aAAddel kartd
Siaothpara (Lawless, 1995). Na mapddelyua, n yeuon, €ival yvwoTr O0TOUG
KATOVOAWTEG JOVO a@oU OOKINAOOUV TO TPOPIUO. ZUVETTWG Ol ETTIXEIPAOEIG
TTPETTEl VO TTApEXOUV BlapK Kal {EKABapn evnuépwon yia TV TToIoTNTA
TWV TTPOIOVTWY, WOTE Ol KATAVOAWTEG va TNV CUMTTEPIAGBOUV KATA TNV

dladikaoia eropevwy ayopwyv Tous (Caswell and Modjuszka, 1996).

AT TNV GAAn OuWG uTTdpxouv AAAA XOPOAKTNPIOTIKA Trou Oegv Eival
€UKOAQ aVIXVEUOIMO ATTO TOUG KATAVOAWTEG KATA TNV «TTPO-0yopPd» TOUG,
N EUTTEIPIOG KATA TNV «HETA-ayopd» Toug. [0 TTaPAdEIyUa  OPKETOI
KATaVOAWTEG avTIAauBAvovTal TV TTOI0TNTA TWV TPOYIUWV O OXEON ME TNV
ao@aAcia kal TV atmouyr) aoBeveiwv (Antle, 1996). H avtiAnyn Twv
KATOVOAWTWY YIO TRV QOQAAEIO TOU TIPOIOVTOG OXETICETAl PE TO ETTITTEDO
EUTTIOTOOUVNG KAl TTETTOIONONG TTOU £XOUV yia TNV Biognxavia Tpo@ipwy Kal
TNV IKavoTnTa NG KuBépvnong va TIpooTATEWEI HPECW TNG OXETIKAG

vopoBeTiag.
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r.2.3.2.1 MOIOTHTA KAI MNIZTOMNOIHZH BI:

H tmoTotroinon uttoxpewvel pia diadikagia TTOIOTIKOU EAEYXOU OTNV TTapaywyn
TTPOKEINEVOU VA BeRaIOOEl TA TTOIOTIKA TTPOTUTTA, YE OTOXO TNV dlapeRaiwon
TOU KATOVAAWTH, KAl va TTPOCOWOEI CUVEIPPOUG YIA TIG QUOIKES I1IDIOTNTEG TOU
TTPOIOGVTOG OTTWG PPECKAdA, Apwud, Yeuon, eu@avion, ocuoTtaon, K.A.TT. H
TMOTOTIOINCN, KAl T TTICTOTIOINTIKA OXETIKA PE TNV TOTTIKA TTpoéAeuon (PDO,
PGI) utropoulv va evepyrioouv wg MEIWoN Tou KIVOUVOU KaTd Tnv €mAoyn
ayopdg TPo@idwy. O1 KaTavaAwTEG ETTIOILKOUV VA yVWPEICouV TNV TTPOEAEUCN
TOU TTPOIGVTOG, KOl TO OVOPO TOU Trapaywyou, yia Adyoug "uyeiag" kai
"ao@aAelag” aA\d kal IkavoTroinong Tng "vooTaAyiag" Toug yia "mpayuatika”

kal "BpeTTik&" Tpé@Iua (Gilg and Battershill, 1998, libery and kneafsey, 1998).

H avriAnTT 1mo10TNTa OUCXETICETal PE TR duvATOTNTA TOU TIPOIOVTOG VA
TapaoxeBei n 1kavotroinon (Monroe and Krishnan, 1985) kal éva OUVETTEQ
ETTITTEdO ATTOdOONG, N YEUON, N GPEOKAdA, TO APWHA KAl AAAES 1810TNTEG TOU
TrpoiovTog (Rosen, 1984 - O'Neill, 1996). Ta TToI0TIKG OUVORpaTa €ival AUTO
TTOU O KATAVOAWTAG TTOPATNEEi, KAl Ol TTOIOTIKEG 1010TNTEG €ival AUTO TTOU O
KatavaAwTng B€Ael. Ta TroloTIKA ouvelruata PTTopouv va Tagivounbouv wg
gvdoyevi Kal e§wyev. Ta evdoyevr) ocuvlnuara gival ekeiva TTou gival uEPOg
TOU QUOIKOU TIPOIOVTOG Kal Oev UTTOPOUV va OAAGLOUV XWwpig €TTiong va
aAAagouv T0 010 TO QuOIkS TTpoidv (Ophuis and Van Trijp, 1995). ECwyevn,
gival ekeiva T OuvOBRUATO TTOU OUOXETICOVTal MPE TO TIPOIOV aANG dev
aTToTEAOUV QUOIKO PEPOG auTou. Ta yvwoTd evdoyevr) cuvlrnuara gival 1o
XPWHA, apwua, yeuon, K.AT. Ta ggwyevr) ouvbriuaTta avag@épovTal ouvniwg

OTNV TIYH, TO EUTTOPIKO CNUA, TN Xwpa TTPoEAEUONG, K.A.TT.
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«H mmoToTToIinoN KAl TA TTIOTOTTOINTIKA OXETIKA ME TNV TOTIKNA TTPOEAEUON
(PDO, PGI) BswpouvTal wg e§wyevn TToloTIKG ocuvORuaTa. H moToTtroinon,
evrouTolg, ival éva puBUIoCPEVO €EWYEVEG TTOIOTIKO oUVBNUa uttd Tnv £vvola
OTI dev UTTOPEI va XpnolyoTroinBei ammd oTTolIodATTIOTE ETTIXEIPNON €KTOG AV TO
TTPOIOV TNG TTPOCAPUOLETAI OTA CUYKEKPIYEVA TTPOTUTTIA KOl TNG XOpPNyEiTal n

GdEI0 ATT® PIO PUBMICTIKR apXH, 1] OPYaVICUO» .

r.2.3.2.2 MOIOTHTA KAI ETIKETEZ I'l|A THN FrEQIrPA®IKH NMPOEAEYZH

TQN BN (PDO/PGI)?

«ATTO TNV GAAN PEPIQ, N TTOIOTIKA TAPTTEAA BonBdel Tov KATavaAwTh KATA TNV
amogacon ayopds Tou» (Van Trijp, 1996). Zuvemmwg, «n TARTTEAA
xpnoipotroigital wg ENAOMENHZ trapdyovrag a@ou HETAMOPPWVEI TV
guTIoOTOOUVN YIA TNV TroléTnTa O¢ digpelivnon autig. Me autév Tov
TPOTTO N TApTTEAA BonBdsl oTnv TPOOTIBEPEVN adia TWV TTPWTWV UAWV,
Kol au§dvel TNV KatavaAwon, TIG TINEG, TA TTEPIBWPIA, TTAPEXOVTAG OTIG
EMIXEIPAOEIG ME AVTAYWVIOTIKO TrAgovéKkTnUa» (de Chernatony and
Harris, 2000). 'ET01 TTOAEG ETTIXEIPAOCEIG XPNOIMOTTOIOUV TNV TOMTTEAQ
(PDO / PGI) wg otpatnyikil MKT 1ToAU Tapopola HE AUTH TOU OVOUATOG
Tou TrpoiovTog (“branding”). (PDO: Protected Denomination of Origin, PGI:
Protected Geographical Indication). O1 TautréAeg OQUTEG TrapéXouv

TANPOPOPNON OTOV KATAVOAWTK YIO TNV TTEPIOXH TTAPAYWYNRG, Kal £TOI

' Anna Botonaki, Konstantinos Polymeros, Efthimia Tsakiridou and Konstantinos Mattas,
«The role of food quality certification on consumers’ food choices», British Food Journal,
Vol.108, No.2, 2006, pp. 77-90, Emerald Group Publishing Limited, 0007-070X.

% Christos Fotopoulos, Athanassios Krystallis, «Quality labels as a marketing advantage. The
case of the “PDO Zagora” apples in the Greek market», European Journal of Marketing Vol
37 No. 10, 2003, pp. 1350-1374.
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UTTOVOOUV KOIVOTOMIO Kol auBevTIKOTNTA. [TapGAANAG O KOTOVAOAWTAG
SiaBeBaiwveTal yia Tnv cuppdépewon pe Tnv Eupwtraiki vopoBeoia (EU
Regulation 2801/92) oxeTik&d pe TIGC XpnOlPoTTOIOUMEVEG HEBOOOUG OTNV
TTapaywyr], Karepyacoia kai TrpoTutrotroinon. MNMepitrou 211 EAANVIKG TTpoidvTa
EYKPIONKAV PE AUTOV TOV TPOTTO ATTO TTICTOTTOINUEVOUG OpYaAVIOUOUG. TeAIKA N
TMOTOTTOINON BonBd oTn TPOoOoTIBEUEVN agia TOU TTPOIOVTOG, KAVOVTAG TO TTIO
a1modekTd AT TOUG KATAVOAWTEG, KAl PEIWVOVTAG TO PIOKO aTTO TUXOV
«Tpoéuoug TpoYipwvy (Peri and Gaeta, 1999). «H atrAf eTikéta (ATol EKTOG TOU
PDO/PGI) ptropei va pnv mTapéxel Tnv idla agia o€ Eva 1pO@Iuo TTapduola JE
QUTH €vOg TTOAIOU OUpBaTIKOU TTPOIGVTOG WE TTOAUXpovn dia@ruion Kal
edpaiwpévo brand. AT TRV AAAN pepId, n eTikETa Twv Bl ATtol n agia Tou PDO
| PGI ouoyxetiCetal kupiwg pe 10 Brand equity: n agia mpoépxeral amo tnv
TauTTEAQ N oTToia 0dnyei o€ duVATA KAl YEVIKWG YVWOTO dvoua TTPoiovTog
(“brand”)» (Aaker, 1991, van Trijp 1996). «H dnuioupyia Tou brand equity ivai
OUVUQAOUEVN PE TNV @AUN Kal Tnv dUvaun Tou OVOPATOG TOU TTPOIOVTOG
(“Brand”) — oupTtrepiAapBavopévou Tou ITTEDOU TNG YVWONG, TNG UTTOANWNG
Kal TG d1a@opoTToinong ME GAAQ avTaywvioTIKA brands oT0 PUOAG TwvV

karavaAwTwv» (Wright and Nancarrow, 1999).

YTTapyouv ol €€N1¢ TpeIS £vvoleg Tou Brand equity (Feldwick, 1996):

1. Brand value (agia) oe oxéon pe Tnv agia tou brand wg TepPIOUCIOKO

OTOIXEIO TTOU QAIVETAI OTOV ICOAOYIOUO,

2. Brand strength (dUvaun) wg PETPO TOU €MMITTEOOU TNG KATAVOAWTIKAG

TTPOOKOAANONG o€ éva brand,
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3. Brand description  (mTepiypa®ri)) WG  OUVOAO  OUYKEKPIPEVWV

CUMTTEPIPOPWYV TOU TTEAATN TTPOG To brand.

«H PDO eTikéra mpooBérel adia, dUvaun, Kal TTEPIYPAPH OTO TTPOIOV.
AyopdloupEe ETTWVUMA TTPOIOVTO TTOU TTPOTIBEPAOTE va TTANPWOOUME
upnAdtepn TiPR via autd» (Kohli and Thakor, 1997). «O1 Eupwtraiol
KATaVOAWTEG EEpouv OTI Ba TTANPWOOUV TTAPATTIAVW YIA TA  TUTTIKA TTOIOTIKA
TrpoiévTa dIoTI agiCouv TTapattdvw (Trognon, 1999), evw eivail diaTteBeIgévol va
TTANPWOOUV TTAPATTAVW YIa BEATIWPEVN ACPAAEIQ KOl TTOIOTNTA TOU TPOPiJOU»

(Pugh, 1990, Caswell, 1992, Tse, 1999).

«H 1mpoéAeuon Tou TTPOIGVTOG (TToU TTPOCdidETal Péoa aTTd TIG €TIKETEG PDO /
PGI) avegdptnta atmd Tnv TOTOTIOINCN, KAl N €TIAOYA TTOU TTAPEXETAI OTOUG
KATOVOAWTEG IO va  €MONUAVOUV €TTAVW OTOV ApXIKO TTapaywyo Tou
TTPOIOGVTOG UTTOPOUV VA €LETACTOUV WG TTOIOTIKA OouvOAuaTa PE TNV avagopd
O€ KOIVWVIKEG EVVOIEG OTTWG "auBevTikG", "uyiEC" kal "TTapadooiakd” (libery kai
Kneafsey, 1998). Katd cuvéTteia, eKTOG a1TO TNV TTIOTOTTOINGN, N TTPOEAEUON,
MTTOPEI €TTIONG VA AEITOUPYNOEl WG TIOIOTIKO OUVONUa TToU ayKaAIddel Ta

OUYKEKPIMEVA TTOIOTIKA XOAPOKTNPIOTIKA XWwPIiG TNV AUECN ava@opd OTIg

OUYKEKPIUEVEC TTOIOTIKEG IBIOTNTESY .

«levik@, oI TTPOOWTTIKEG | OUBETEPEG TTANPOPOPIEG ival TG agIOTTIOTEG KAl
IOXUPEG aTTO TIG PN-TTPOCWTTIKES KAl TTPOEPXOMEVEG aTTO TNV ayopd (Engel kai
Blackwell, 1982). O1 mAnpo@opieg oudfTepng @uUONG, OTTWG AUTH TTOU

TTOPEXETAl ATTO TA MPEOA €1ONOEWV 1 AANEG QVTIKEIMEVIKEG TTNYEG, €ival

' Efthalia Dimara and Dimitris Skuras, «Consumer evaluations of product certification,

geographic association and traceability in Greece», European Journal of Marketing, vol. 37,
no. 5/6, 2003, pp. 690-705, Emerald Group Publishing Limited (ISSN 1061-0421).
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QTTOTEAEOUATIKOTEPEG €TTEION BewpouvTal O agIOTOoTEG a1Td TN dIAPANION A
GA\eg atreuBuvdpeveg otnv ayopd TnyéS» (Chang kai Kinnucan, 1991).
EmmAéov, n uttapgn Bpapeiwv yia 1o TTPoIdV, UTTOPEI va ETTNPEEACEI QUTOV TOV
Topéa ayopds we atmoddeIEn Kal eyyunon Tng oidTnTag Kal va dnAwaoel 6Tl n

TNOTOTIOINGN EiVal HIA GNUAVTIKA 1IB1I6TNTO» .

r2.3.3 TOMEIZ - 2TOXOl BAZEI THZ MIZTOMOIHZHZ KAl Twv

NIZTOMOIHTIKQN FEQrPA®IKHEZ MPOEAEYZHEZ BM?

H onpacia tng mMOoTOTToiNONG Kal TNG TTPOEAEUONG WG TTOIOTIKA OUVONuaTa
TTOIKIAAEI HETOEU TWV KATAVAAWTWY Kal £T01 N XpHon TEToI0G TTOIOTNTAG EI0AYEI

TOUG CUYKEKPIPEVOUG TOMUEIG - OTOXOUG TG ayopdg:

1. «H mioTotoinon oToxeUEl CaPWS oTOV UYPNARS HOpPwOoNg, eviaio

KAaTavaAwT 1Tou dev {odevel TO XpOvo va AdBel TIG TTANpoopisg
amd TIg ¢€10Ikég oOTHAeg ota MME aAAd oTtnpiletal  OTIg
TANnpo@opieg TTou AauBAvVEl ATTO TIG TTPOOWTTIKEG ETTAPES KAl TV

ETIKETA TOU TTPOIOVTOGY.

2. «H mTpoéAeucn ME TNV AVIXVEUCIYOTNTA TTOU TTPOCPEPEI OTOXEUEI

OTOV KOTOVOAWTH OOTIKNG TTPOEAEUCTNG, O OTTOIOG ETTIOIWKEI TO
aulevTIKO Kal TTapadociako TTpoidv TTou SlaBAETTel péoa ammd TV
TOIOTIK] TAUTTéEAA. O1I aypoOTIKEG ETTIXEIPAOEIS MTTOPOUV Vva

UVIOBETAOOUV TN XPRON TETOIWV TIOIOTIKWV OCUVONUATWY KAl va

' Efthalia Dimara and Dimitris Skuras, «Consumer evaluations of product certification,

geographic association and traceability in Greece», European Journal of Marketing, vol. 37,
no. 5/6, 2003, pp. 690-705, Emerald Group Publishing Limited (ISSN 1061-0421).

2 Efthalia Dimara and Dimitris Skuras, «Consumer evaluations of product certification,
geographic association and traceability in Greece», European Journal of Marketing, vol. 37,
no. 5/6, 2003, pp. 690-705, Emerald Group Publishing Limited (ISSN 1061-0421).
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onuioupynpoouv Ta  TPOIOVTO TrOU  KATEUBUvVOVTAl OTOUG

OUYKEKPIMEVOUG TOHEIG TNG AYOPAG».

r.2.3.4 KATANAAQTEZ - 2TOXOI BAZEI THZ MIZTOMOIHZHZ KAI THZ

FEQrPA®IKHZ ENQ:HZ B’

2e MEAETN Tou €yive yia Ta PAAa «PDO-Zayépa» (BA. B’ Mépog Tng
TTOPOUOCNG), Ol KATavaAwTEG TOOO oTnv ABriva 600 kal oTnv ©@£0oaAovikn
yvwpifouv TO TIPOIOV KUpPiwg MEOW Tou Touplopou. Eival trpdéBupor va
ayopdoouv Ta &v AOyw MNAAa, avegdptnta otrd TNV TIUA TTWANOCAG TOUG.
MapoAa autd Aiyol yvwpidouv 61I gival mrpoiovta “PDO”. Autd £pxetal o€
avtiBeon pe TNV ammoywn Ot n €TIKETA €yyudTal Tn TT0IOTNTA, QUBEVTIKOTNTA,
aQOQAAEIa Kol KOAR yeuon. ZUVETTWG, XPEIAZeTal KAAUTEPN OTPATNYIKA
TTPOWONONG TTOU VA OTOXEUEl OTAV EVNUEPWOT VIO TO OVOPA TOU TTPOIOVTOG
(“brand awareness”). Ta yAa ayopdafovtal KATECOXNV OTIG AQIKEG AyopEG 1 O€
MavaBika. To KuplOTEPO KPITHPIO ayopdg aTToTeAEl n ep@dvion. To deUTePO
gival n €vOeIgn TNG TTEPIOXNG N XWPAG TTPOEAEUONG OTIG €TIKETEG. H TiuA Kai
EUTTIOTOOUVN OTO ONMEIO TTWANONG €ival TPITO KAl TETAPTO avTioToixa. Etriong,
n €UPAVION ETTIONUWY TIOIOTIKWY ETIKETWV QAVAPECA OTOUG TTAPAYOVTEG TTOU
eTnpeddouv TNV ammoacn ayopdag, Otixvel pia pikpy oTpo@ry Twv EAAfRvwy
KATAVOAWTWYV TTPOG AIYOTEPO «TTAPAdOCIaKA» KPITHPIa ayopds. «Kal oe AAAEG
Eupwtraikég Xwpeg T1a @pouTta Kal Aaxavikd otravia ouvdéovral PE TNV

TTETTOIONON TWV TUTTIKWYV TOTTIKWY TTPOIOVTWV £TTIONG, VW OTAV EPWTOUVTAI YIA

! Christos Fotopoulos, Athanassios Krystallis, «Quality labels as a marketing advantage. The
case of the “PDO Zagora” apples in the Greek market», European Journal of Marketing Vol
37 No. 10, 2003, pp. 1350-1374.
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Ta B, 161¢ Ta TTPWTA Ava@epOPeEva oTnV AioTa TOUG €ival Kpaold, TUPIA Kal
Mayeipepéva @ayntd» (Alavoine-Mornas, 1997). «O1 ayopaoTéG Twv PAAWV
«Zayopa» Bewpolv oNPAVTIKEG TIG EVOEILEIC YIA TNV TOTTIKY TTPOEAEUCN KAl TNV
ETTiONUN TTIOTOTTOINCN TTOIOTNTAG, EVW Ol UN-OyopaoTEG Oivouv UEYAAUTEPN
TIPOCOXA OTNV TIKA KAl OTNV EUTTIOTOCUVN OTO OnuEio TTwANong. ETiTAéov ol
TTIPWTOI €ival KATECOXNV UWNAOGTEPOU EI00BMNUATOG KAl AVIIKOUV OE PEYOAUTEPEG
OIKOYEVEIEG, VW OiVOUV UEYAAUTEPN onuacia oTnv TToIdTNTA aTTd OTI GTNV TIYUA.
lNa Toug PN ayopacTéG N MEiwoN TNG TIWAG odnyEi o€ augnon TNG XPRong Twv

TTPOIGVTWVY. (X. PwTdTToUAOG & AB. KpuoTdAAng, 2003).

ATTO Ta avwTEPw dlaaiveral OTI N TIPA €ival TTIO ONUAVTIKA a1t TNV €VOEIEN
XWpPag TPoEAeUoNG Katd Tnv €TmAoyr) ayopds. MapoAa autd TTepAITEPW
avaAuon Twv PeAeTNTWYV £0€1Ee OTI TO 58% Twv ayopaoTwyv Bewpouv Tnv
évdeitn ¢ TpoéAeuong Mo onuavtikg. Ouwg yvwpidouv Aiya yia 1O TI
onpaivel PDO. Zuvettwg, n oTpatnyikni TNG ETIKETAG PaoIfOYEVN TTAVW OTO
PDO o&¢v utropei va ammoteAéoel otpaTtnyikl MKT. «Ta atmroreAéopara amrd
TNV TUnUaTtotroinon £5&1§av OTI «UTTAPXEI OUYKPOUON OTO MUAAS Twv
KATAVOAWTWYV yia TRV TIWA TTwAnong Tou Bl kal Tnv peiwon Tou piokou
oe oxéon pe Tnv £€vdeign PDO. Otav duwg diveral TTAnpo@oépnon oToug
KaTavaAwTég yia To oxfua PDO 16T1e €xouv TrIo BeTIK AtTOWN YIO TO
mpoidv. H xaunAn e¢oikeiwon pe to PDO deixvel 611 akoun kal av BewpnTika
Ol KATAVOAWTEG gival TTPOBUPOI va TTANPWOOUV TTApaTTavw, N JIKpr digioduon
oTNV ayopd Kal €AAEIYPN TTPOWONTIKWY €EVEPYEIWV Ba HEILWOOUV AUTAV TNV
TpooTdbeia. AnAadn edv n PDO eTikéTa xpnoipotroinBei wg otparnyikry MKT
aAAG dev akoAouBnBei atrd ekTevr) TTPOWBNTIKY KauTTavia ToTE dev Ba €xel Ta

emOBuuntd amoteAéopaTa» (X. dwtoétToulog, AB. KpuoTtdAAng, 2003). «...n

oehk. 104/ 223



AIMAQMATIKH EPTAZIA E-MBA FAYKONIKHTA ZTYAIANH

QUOEVTIKOTNTA TTOU QEPVEI MiO TUTTIKA TOTTIKA TTEPIOXH OTO TTPOIOV
ptTopei poévo va odnynoel oe diagopotroinon &€dv ol TeAATEG

avayvwpifouv Tnv agia TnG...» (Alavoine-Mornas, 1997).

2UVETTWG, XpeIacovTtal va eTTIAEXO0UV o1 KATWOI KAaTavaAWTEG — OTOXOI:

MNa Toug KATAVOAWTEG TTOU ayopdlouv BACEl TOU TOTTOU TTPOEAEUONG —

(6TTwg ota pAAa «Zayopay) iowg cival KaAUTepn pia otpatnyikn “Niche”
ayopdg, TTPOKEIMEVOU VA TTOPEXETAI TTPOOTIOEMEVN adia Kal IKavoTroinon
AYOPWV — OTOXWV ME OUYKEKPINEVES avAYKES. Me auTov Tov TpoTTO Ta Bl
Me mioTtotroinon “PDO / PGI” pytropei va dia@opotroindoulv évavTi autwyv
TWV AVTOYWVIOTWYV, KAl VO XPEWVOVTAI O UYPNAOTEPES TIPEG TIG OTTOIEG OI
OUYKEKPIMEVOI KATOVOAWTEG — oOTOXOl Ba cival dlareBeipévol  va

TANPWOoOUV.

MNa Tnv TWANon oToug TTEAATEG OTIC TTOAEIC ATTAITEI SIAPOPETIKEG DOMEG

TNG ETMIXEIPNONG KAl KAIVOTOMIO, a@ou Oev ETTAPKEI N «amrd otdéya o
otépa» peradoon tAnpogopiwyv (“word of mouth”) é6TTwg yivetal oTIg
TOTTIKEG OYOPEG Trapaywyng. Tautdxpova YyiveTral amapaitnTto  «vd
d1atnpnOei n uwnAn TTOIGTNTA TOU TTPOIOVTOG WOTE va diKaloAoyouvTal Ol
upnAoTepeg TINEG o€ oxéon pe Ta Bl avraywviotwyv. Ao TNV OTIYHR
TTOU O «HN TTAPAdOCIAKOG», «MN TOTTIKOG» TTEAATNG TTPOCEAKUOTEI ATTd
TNV PDO R} AAAN eTikéTa, TTPETTEl Vva evOappuvBei va ayopdoel TO TTpoidv
KOl va EVNUEPWOEi yia TNV uwnAiR TToIdTNTA TOU TTOU O@EiAETOl OTNV
BioAoyiky mrapaywyn Tou». AuTd atroTeAei TTpOKANCN dedouévou OTI Ol

TTOPOYWYOi €ival PIKPOi O€ duvaun, ouvnBwg peydAol Ot nAikia, Xwpig
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dlaBéoiua xpAMaTa yia £E0da TTPOROANG. Z& QUTAV TNV TIEPITITWON Eival
QATTOPAITATN KATTOIO POP®H CUVETAIPIOPOU HE GAAOUG TTapaywyous 1 / Kai
eTaipeieg TPOPOARG. ETTTAéov 0 peyaAUTEPEG EUPWTTAIKEG XWPES TA TOTTIKA
TIPOIOVTA XPNOCIYOTTOIOUVTAl VIO VA TIPOPNOeUCOUV Ta ETTWVUPA TTPoIovVTa
(brands) Ol1avOUEWV TTPOKEIMEVOU VA QAVTIMETWTTIOTEN N ETTOXIKOTNTA TWV
@pouTwyv. OI TTapaywyoi Xavouv Tnv TautoTNTA TOUG apoU OTIG TTEPIOCCOTEPEG
TTEPITITWOEIG OEV EUQPAVICOVTAI KAV OTIG ETIKETEG TWV €V AOYyW TTIPOIOVTWV
(Alavoine-Mornas, 1997). MNMapoAho TTOU auTtd dev cupfaivel atTOAUTA OTNV
EAMNVIKA ayopd eival BERaio 6T Ba aTToTeAEl YEVIKOTEPO Kavova CUVTOUQ.
2UVETTWG ME TNV eTmwvudia Bl 6Tmwg authi pe tnv pop@r) Tou OvOuATOg
«Zayopay», 0 «OUVETAIPIOPOS» TWV TTapaywywv Bonddsl otnv £dpaiwaor] Toug
OoTa PAQIO TWV ONPEIWY TTWANONG, KUPIiWG OTIG AAIKEG ayopég Kal oTa
MavAaBIka, wg TTPOIOVTA TTOIOTNTOG TTOU OPKETEG QOPEG AEITTOUV OTTO TIG
MEYAAeG ayopéc (super markets, hyper markets). MNMapoAa autd n diGBeon
MEOW TwV OOUTTEP MAPKET Oev eival akoun BEPaio OTI gival Kal n ocwaoTh,
1D10iTepa yia Ta EAANvIKG @pouta kal Aaxavika dedopévou 0TI ouvriBwg ol
TTapaywyoi dExovTal Trieon yia heiwon Twv TiHwv. H augnon tng duvaung Twv
OoUTTEP MAPKET OV gival BEBAIO TI CUVETTEIEG Ba ETTIPEPEI GTOUG TTAPAYWYOUG,
otnv diatrpnon NG ToIdTNTAg KaBWS Kal aTnv dIaTrPnorn Tou OVOPATOG TOU
mpoidvtog (“‘brand”). Ta kavaAia ayopdg HPEAETWVTAI KAOAUTEPO OE ETTOUEVO

KOMMJATI.
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r.2.4 ANAINTY=H ArOPAZ Bl

r.2.41 KANAAIA ATOPAZ

«E@pbéoov n ayopd Trapoucialetar ouvOeTn, Xpeidlovrial duo  OTAdIA
oxedlaoPoU TTPOG TNV augnon Tou uepidiou Twv Bl otnv ayopd. £10 TTPWTO
o1adio dicioduong TNG ayopdg, N TTPOCTIABEIO ETTIKEVIPWVETAI OTO UTTAPXOV
KavaAl dlavoung Kal atreuBuveTal o€ Go0Ug TO XPNOIKWOTTOIOUV o€ Poviun Bdaon
N TePIOTACIOKA («BIOPaxNTIKOS», «BIodIAITATIKOS» KATAVAAWTAG). ZT0 dEUTEPO
oTadlo TNG avAaTTug¢ng TNG ayopdg, XPEIAZeTal va TTPOCEAKUCTOUV VEOI
KatavaAwTég BI, TTou ouvABwg Wwvifouv oTa coUTTEP PAPKET, KABWGS Kal va
augnBei n ouxvoTnTa ayopdg TwV TUNUATWY TwV QyopaoTwyv o€ €I0IKA

KataoTApaTa («evola@epouevoly) (PwtdtrouAog, 2003).

H ¢ATnon twv Bl otnv EAAGOQ UTTEPKOAUTITEI TNV €yXWpPIa TTapAywyr. €
avtibeon pe Ta  @péoka TTpoidvTa  OTTWG  @pouTa KAl  Adaxavikd, Ta
KATEPYAOHEVA TPOWIPA KUpiwg elodyovTal. Katolol TTapaywyoi acxoAouvTal
aTTOKAEIOTIKA pe BIM, evw katroiol GANoI Ta XpnOoIUOTTOIoUV yida TV augnon Tng
TToIKINiag Toug. 'HOn utrdpxouv CuuapIKA, MOPUEAADES, XUMOI, OUWG TO
eAaIOAadO, o1 €ANIEG, O oTaQIdEG, Ta GPOUTA KAl Ta Aaxavikd, kKal Ta Bétava
KATEXOUV TIG Kupiapxeg BEoelg. «MapdAo Tou o EAANVIKOG kKAGdog BIT ATav yia
Kalpo TTiow atmo Xwpeg NG Eupwtng 1600 o€ B€uata Tmapaywyng 60o Kai
otnv ¢ATnon, @aivetal 0TI N aAAayry oTNV evePyR AVAMEIEN TWV avBpwTTwV o€
TTePIBAANOVTOAOYIKG ¢NTAMATA KOl N auénon TwV OPYAVICPWY TTIOTOTTOINONG
odrfiynoav oTnv €KTTANKTIKA au¢non Tng yvwong yia ta B, kdm 10U

utrooTnpixtnke ammé ta MME kai Tnv €mmoTnUOVIKR KovoTnTa, Kal TEAIK& OTnv
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augnon TnNG NTNoNG n oTroia dev KAAUTITETAI OTTO TNV EyXWPIA TTAPAYWYH,
TOUAGYIOTOV 600V agopd Ta Aaxavikd. MNapadeiypata OTTweG 0 CUVETAIPIOUAOS
«BIOKUKAOG» dnuiolpynoav ETTAPKEIC CUVOEOHOUG WETAEU TTOPAYWYNS KAl
¢nTnong 1600 oTn d1EBvr) 600 Kal oTnv EAAnVIK ayopd. TETolEC HOPYEG
BoAbnoav TNV OCUYKEVTPWON TWV TTOPAYWYWV ME OTOXO TNV IKAVOTATA

Si160gon¢ Twv Bl oTa coUTTep PAPKET .

H xpoviki diagopd petagl tng EAAGDAG Kal GAAwV EupwITaikwv Xwpwv o€
ox€on ME TNV TTpowBnon NG PIOAOYIKAG KAANEPYEIOG YEVIKOTEPA, UTTOPEI va
uttoTeBei OTI €CaAeipeTal Ye TNV eupuTtepn Olcioduon TG ayopds n oTroia
agopd TNV augnon Tng TTapaywyng, TNV augnon tng ¢ATNong HEoW VEWV
THNMATWY KATAVOAWTWY TNV €UKOAOTEPN d1aBeoiyoTnTa Twv Bl péow NG
MEYOAAUTEPNG EUTTAOKNG TWV ooUTTEP PAPKET. EAV ouvexIoTel autr n TGon TOTE
gival mOavé n EAAGDa va kaAuwel Toug puBuoug NG Eupwtrng. «Or 10avIKEG
KAIHATIKEG OUVONKEG KABWG Kal n ¢NTNON Twv KATavaAwTwyv odnyouv OTnv
aI01000¢&N atrown OTI O PEPIKA Xpovia n EANGda Ba Eetrepdoel Tov péco 6po

otnv Eupwtraiki Koivétnta» (J. Eisenbach, 2002).

«Mpétrel va onuelwBei 611 «600 N ayopd PJeyaAwvel, Kal IDIAITEPA JEYOAWVEI N
MEPIG TNG TTPOCPOPAG, KAl Ol KATAVOAWTEG apyxiCouv va gival o «euaiocdnTor»
OTIG TIMEG, N «EKTTAIOEUON» YiVETAl TO KAEIDI ETTEKTAON TNG KATAVOAWTIKAG
Baong» (PwtdTToUAOG, 2003). ZuveTTWG N avaTTuén Twv KavaAiwy d1adbeong
gival onuavtikd va yivel o€ ox€éon ME TNV auU¢non TG atmodoxng Twv

KAaTtavaAwTwy yia 1a Bl 0TTwg autd avaAubnkav avwTépw, TTPOKEINEVOU va

' Johannes Eisenbach, «Distribution channels for Greek organic food in the domestic and
international market», British Food Journal, Vol.104, No.3/4/5, 2002, pp. 214-219, MCB UP
Limited, 0007-070X.
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e€OAEIPBEi N ouyxuon TTOU ETTIKPATEI KAl va avatTuyxBei n ayopd evavtia o€

QUTH TWV CUKBATIKWY TTPOIOVTWV.

r.2.4.1.1 EZEIAIKEYMENA KATAZTHMATA

AtroteAoUv TO PI0G TEpiTTOU TNG diakivnong Twv BIM. Omwg €idaue oto B’
MEpOG TNG TTAPOUONG KUPIWG TO TUAMA TWV UTTApXOVTwyV ayopacTtwyv Bl
Ywvidouv oTa eCeidikeupéva  KataoTApaTa. Agv  gival Opwg CoQEG av
TTIPOTIMWVTAI TA EEEIDIKEUPEVA KATAOTAMATA €EQITiIAG TNG TUXOV MIKPOTEPNG
TroikINiag BIT ota coutrep MPAPKET. Eidaue OTI avAueoa OTOUG AYOPAOTEG
UTTApPXEl MEYAAO TTOOOOTO TTOU N ouxvoTNTa ayopdg Toug yia Bl gival pikpn.
MapoAa autd dev uttoBaBuifeTal 0 POAOG TWV ECEIDIKEUPEVWY payadiwy. 'Hon
otnv EANGSa utroloyietal o apiBudg Toug va €xel ¢etTepdoel Ta Tplakooia
payadid, Kupiwg pe Tnv uEBodo franchising. ETrekTeiVOUV dIOPKWG TNV TTOIKIAIQ
TOoUg, Bacovtag avapeoa ota Bl kal TTpoidévTa TPpwTNG avAaykng TTPOKEINEVOU
VO TTPOTPEYOUV TOV KATAVOAWTA va ayopdoel ekei 101aiTEpa KabnuepIva
MIKpOTTPAYMOTA  O€  MIKpR) TroooTtnta. [ TRV KdAuwn Tng CATNONG,
TIPOOXWPOUV O€ €10aywyEéG. TEANOG, TTPOKEIMEVOU VA  AVTAYWVIOTOUV TNV
«EUKOAIO» TTOU TTOPEXOUV TA COUTTEP MAPKET PEOW TNG TEPAOTIAG TTOIKIAIOG
TOUG O€ €idn OIATPOPNG YEVIKOTEPA QAAG Kal TA UTTOAOITTA TTPOIOVTA TOUG,
MTTOPEI va TTPOCPEPOUV dwpPEeAV TTapAdoon TTPOIOVTWY TOUG OTO OTTITI TOU
KATaVOAWTA HEOW TNAEQWVIKNG TTapayyeAiag. AuTO TOUAAXIOTOV I0XUPICETAI N

“‘Green Farm” - aAucida eedikeupévwy payadiwv Bl oTov loToxwpo Tne.
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r.2.4.1.2 AAIKEZ AFOPEZ

Autdvouv dIapKwG, eV atToTEAET BETIKO TO yeyovog OTI akOun Kal OTIG AUTIKEG
TEPIOXEG TNG ABRvag, €ival onuavTikh n HEPIdA TWV KATAVAAWTWY TTOU
ayopalouv amod ekei. [ivovralr TTpooTrdBeieg va e1mekTaBouv o1 ayopég Ta
2Aappara Kabwg Kal TIG ATTOYEUPATIVEG WPEG TTPOKEINEVOU VA EEUTTNPETIIOOUV

TOUG €VOIAQPEPOUEVOUG KATAVOAWTEG TTOU spyd(ovmﬂ.

r.2.4.1.3 ZOYNEP MAPKET

IMOAAEG pEAETEG ava@épouv OTI N dlEUpUVON TNG ayopds Ba Yivel KUpiwg PEow
NG aug¢nong tng diaBeoiudétnTag Bl ota coutrep pdpker (icap, 2007 —

hellastat, 2007, - dwTtdéTTOUAOG, 2003 - KpUaTAAANG, 2005).

'HonNn 10 50% TNG {NTNONG TTEPITTOU KAAUTITETAI HECW AUTWV.

Eidape emiong oM akdun kai or ayopacTtég Bl pmmopei va €ival TUTTIKOi

KATOVOAWTEG OOUTTEP JAPKET.

H aug¢non 1ng diaBeoipodtntag Twv Bl péow NG peyaAUTEPNG TTOIKIAIOG O€
TTEPIOOOTEPA KAVAAIQ, OTTWG TA OOUTTEP MAPKET, PTTOPEI va augnoel Kal TNV
ouxvoTNTa ayopdg Twv UTTapXOviwv ayopaoTwy. Ao Tnv AGAAn ptropei va
BonBroel TNV avatrTuén o€ €KEIVOUG TOUG KATAVOAWTEG TTOU yVWPICouV Tnv
utrapén Twv Bl aAAG dev Ta ayopddlouv, e1TeIdn €ival TTOAUGOXOAOI, 1) €TTEION
é€xouv Tnv ouvnBela va ayopdlouv POVO OTO OOUTTEP MAPKET. TEAOG, N

TPOOPBACN O€ PEYAAUTEPO HPEPOG KATAVAAWTWY, Kal dIAPOPES TTPOWONTIKEG

" Hellastat, «AvaAuan Ayopdg Ampiliog 2007, 2" 'ExSoaon: Biohoyikr Mewpyia kai MpoiévTay.
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evEpyeleg yia Ta Bl evidg Twv oouTrep JAPKET, UTTOPOUV va Bonbricouv oTnv
augnon TG yvwong yia Ta BIT yevikdTepa KaBwG Kal oTnv auénon Tng ayopdg
yia Tnv OOKIPr autwv. MAaAioTa — oe O1eBVEG eTTiTedo — TTOAAEG QOpES Ta
oouTTeP MAPKET oupTtTEPIAaUBAvouy Bl 1Te1dn gival TTIOTOTTOINUEVA KAl QUOIKA
eTeIdr) amd TNV QUON TOug €ival o TTOIOTIKA. Q¢ €K TOUTOU TTAPEXOUV Mia

Mop®r} d1aQOoPOTTOIiNONG OTAV TTOIKIAIQ TWV sn'.

r.24.2 «ArOPAZONTAZ TOMMIKA» (TOMIKOZ XAPAKTHPAZ)

O1 egyyufoeig TTOU  a@opouv Tnv TrpoéAeuon Twv BIl T1pémer  va

aTToOEIKVUOVTAI EUKOAQ.

[MoAAoi KaTavaAwTEG BeV gival IBIAITEPA TTETTEICPEVOI YIA TNV IKAVOTNTA TOUG VA
ayopdaoouv «Ttrpdoiva» Tpogiga (Robinson kar Smith, 2002). EmimAéov, ol
TTEPICOOTEPOI KATAVAAWTEG €ival apxika Olatebeiyévol va OOoKINAoouv Ta
TOTTIKA TPOQIMA, aAAG OTn ouvéxela autd eCapTdtal ouviBwg Kal atro
(NTAMATA OXETIKA PE TNV TIPM, TNV EUKOAIA, TNV duvartoTnTa TTpooacng Kal Tnv

avTIAnTTTA TTo10TNTa (Weatherall, Tregear kai Allinson, 2003).

H T1rpoTiynon TOTTIKWV €vVavTl €I0QYOUEVWY  TTPOIOVTWY Oev  gival TTAvVTa
OIaKPITA. Z& QUTO EVTEIVEI KAl TO YEYOVOG OTI N YEPIA TNG TTPOOPOPAS Twv BI
Oev gival ETTAPKNG va KAAUWel TNV ¢ATNON, Kal IDINITEPA TO COUTTEP MAPKET Kal
o1 TTOAUEBVIKEG 1] oI EAANVIKEG HEYAAEG ETTIXEIPNOEIS TTPORAIVOUV OE EI0AYWYEG.

[MOAAEG QOpEG OTNV CUOKEUATIa avaypAPETAl «OUOKEUAZETAI KOl DIAVEUETAI

' Peter Jones, Daphne Comfort and David Hillier, «Marketing and Corporate Social
Responsibility within Food Stores», British Food Journal, Vol.109, No.8, 2007, pp.582-593,
published by Emerald Group Publishing Limited.
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amdé TV ‘X" €mMIXEipnOoN» XWPIC VO ava@EépETal N Xwpa TTPOEAEUONG
Tapaywyns. To mpéo@ato TTapddelyua Tou avapedelypgévou nAIEAaiou Pe
opUKTEAAIO Bupidel ) evTeivel TO CATNUA. 2€ CUVEXEID TWV TTPOAVAPEPOUEVWV
OXETIKA ME TNV KATAVAAWTIKI) OUyXUOn, TNV avaykn KAAUTEPEUONG TNG
QgIOTTIOTIAG TTIOTOTTIOINONG OTA WATIA TOU KOTAVOAWTH, KAl TRV avaykn yia
€ykupn dlaBeaiwon OTI dev UTTAPXOUV UTTOAEINPATA XNMIKWY aTtd ditTAavd

Xwpdageia, JTropei va yeyeBuvel TNV avnouyia Tou.

ATtroTeAei TTPOKANON yia TOUg MIKPOUG Trapaywyoug BIT va &emepdoouv TIG
aAucideg ooUuTTep MAPKET KAl va opyavwBouv Katd TETOIO TPOTTO WOTE vd
QTTOKTHOOUV duvaun oTnv ayopd. AIGQOpES HOPPWY CUVETAIPIOPWY Ba
BonBrioouv TTpog auTiv TNV Kateubuvon. MTTopei va gival o€ popen TTWANONG
ayabwyv, i / kal og pyopeny cooperative MKT yia Tnv TTpowOnon, TTPOROANR,
dlavopur, ouokeuaoia, ToToTToiNoN €iTe PJE AAAOUG OpPyavIOUOUG E€iTE PE TA

OOUTTEP HAIPKET .

2TNV TTEPITITWON OPWG TTOU UTTAPXEl augnuévn duvardotnTa (dpa kal duvaun)
atroé TNV MEPIA TWV TTAPAYWYWYV, TOTE Ciyoupa n «CUMTIVOIa» METALU TOTTIKWV
TTAPAYWYWV Kal oouTrep MAPKET Ba cupPdaAlAel euvoikd oTnv ayopd TG00 yia
TIG OUO QUTEG PEPIEG OO0 KAl YIA TOUG KATAVAAWTEG O€ {NTANOTA «EUKOAIAGY,
01d8eong aAAG Kal TIHwV, AAAG QUOIKA KAl TNV OIKOVOia, odnywvTag €101 OTO
Aeyouevo «Aikaio eptroploy (“fair trade”). 'ET01 0 «OIKOAOYIKOG» TTOAITNG EXEl
TNV €ukaipia va PonBroel ToTKEG Kal dIEBVEIG CUPPAYIEG ME TTPOODEUTIKOUG

TTOPAYOVTEG O€ TOTTIKO ETTITTIEDO KAl OUVEIDNTA VA OTTOQUYEI TOUG APVNTIKOUG

' Gill Seyfang, «Growing sustainable consumption communities — The case of local organic
food networks», International Journal of Sociology and Social Policy, Vol.27, No.3/4, 2007,
pp.120-134, Emerald Group Publishing Limited 0144-333X.
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OuVEIPPOUG Tou apuvTikoU ToTTikiopou» (DuPuis and Goodman, 2005. ETriong
TO KPATOG PTTOPEi Va cUPPBAAAel TTapéxovTag Bl oTa voookopueia, oTa oXoAcia,

TTaPEXOVTAG KAAUTEPN UYEIa 0TOUG aoBeveig Kal oTa TTaIdId.

BéBaia akdun Kal o€ AUtV TNV TTEPITITWON TTAPAUEVEI N avAykn auénong Tng
TTPOCPOPAG YIa TNV ATTOOOTIKOTEPN OUVEPYAOIa PE TA OOUTTEP UAPKET, AAAG
KAl MEYAAEG ETTIXEIPNOEIC CUOKEUQOMPEVWY TTPOIOVTWY OTTWG KATAWUYHEVA
Aaxavikd (autdé Ba avoAuBei TTopakdTw OTnv  TTapouca). & AvTifeTn
TTEPITITWON, KABWG KAl OTNV TTEPITITWON TTOU UTTAPXEl «ETTOXIKA» {ATNON yia
KEEWTIKA @pouTa» yia TTapadelyua, TOTE Ba e§akoAouBouv ol eicaywyés. OAa
Ta avwTépw Ba kabopioouv TIC avTaAAAYEG TOU KATAVOAWTA METAEU Twv
OIaB£01UWYV OIKOVOWIKWY TOU TTOPWYV, TNG EUKOAIAG Tou oTnV d1aBeciudtnTa, Kal
NG «NBIKAG» TTOU TUXOV Ba XPNOIKMOTTOINCEI yIa TRV €TTIAOYN ayopds TPOPiNwV

TOU.

r.2.4.3 TOAYEGNIKEL ETAIPEIEL'

2¢ OlEBVEG eTTiTTedO yivovTal JIOPKWG €EAYOPEG KAl OCUYXWVEUOEIG ATTO
MEYAAOUG OMIAOUG ETAIPEIWV TTOU KUPIAPXOUV OTOV XWPO Tou KAGdou Twv BIl.
A6 Tn pia pepId auth n POP®R TNG TTAyKOOWIoTToinong Ponddsl Toug
KATOVOAWTEG va €XOUV TTPOCPBacn O€ TIEPICOOTEPEG ETTIAOYEG TTPOIOVTWV

METAGU TWV OTToiwV Kal Ta Bl - pe 611 auto £XEI QVTIKTUTTO OTIG TIMEG KATT.

YT1rapyxouv TTOAANG TTapadeiyparta otnv d1EBvry oknvr) OTToU €TAIPEIEG TTWANONG

OUMBaTIKWV TTPOIGVTWY ayopacav AAAEG o1 oTToieg eptTopeudTav BI. H TTicon

' David Reed, «Has organic food lost its innocence?», Precision Marketing, November 30,
2007, pp.14.
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va auénBei n mapaywyry odnyei oe dIGAUON TWV TTPOTUTTWV TTOIOTNTAG )
QVTIQATIKEG TTPAKTIKEG. A TTapddelyua utTdpyxouv BIOAOYIKA TTIOTOTTOINKEVA
@aOOAIa TTOU £pYOVTal QEPOTTOPIKWG oTnV Bpetavia atd v Kévua ta otroia
BonBouv Toug TTapaywyouUg TNG eKEI TOTTIKAG KOIVWVIOG. OPwg ekTTEUTTOMEVA
d10¢eidia Tou avBpaka Kal «pilia Tpo@ipwvy (“food miles”) €xouv apvnTikA
ETTITWON OTIG OTACEIC TWV «NBIKWVY» KATAVAAWTWY. TO €pwtnua eival av
emMBupoUpe va ayopdloupe BIOAOYIKA TPO@IPMA TTOU MIMOUVTAIl TA ETTWVUUA
(“brands”) TTpoidvTa PE TO VA TTPOCPEPOUV TIG iDIEG YEUOEIG 1) AV YTTOPOUV Ol
agieg yia TPOQPINA XWPIG ouvTnENTIKA Kol OPPOVEG va atmoTeAéCOUV  pia

EVTEAWG Kalvoupyla ayopd.

2tnv EANGOa TTpdo@aTta avagépovtal ota MME 611 TTOAUEBVIKEG TTOU €pXOvTal
OTNV XWPEa JAG, XPEWVOUV O€ NEYAAUTEPEG TIMEG ATTO OTI O€ TTIO AVATITUYUEVEG
XWPES yia Ta idla Tpoidévia. To yeyovog autd ouvoeEeTal Pe TNV EAAEIYN
vopoBeoiag 1600 yia TNV atmoguyr] 600 Kal yia TNV ETTAPKA  «TIHWPEIa»
kepdookoTTiag. IdlaiTepa oe TTEPIOdOUG dlEBVOUG Kpiong OTTwG n TTapouoda,
QUTO €xEl ETTITITWON OTA «KUKAIKG» TTpoidvTa OTTwg Ta Bl 181aitepa yia Toug
TTEPIOTACIOKOUG ayopaoTES. EAv dev UTTAPEOUV ATTOTEAECUATIKEG VOUOBETIKEG
puBUIcEIG yIa TOV EAeyXO TwV OMIYOTTWAIWY Kal TwV TUXOV KAPTEA, DUOTUXWG
Ba cival OapkeTd OUOKOAO va QVTIMETWTTIOTEI N «OUCOPECKEIA» TWV

KATOVOAWTWYV O€ auTo TO (ATNUA.

r2.44 AIAPKH TPO®OAOZIA TQN ZHMEIQN AIANIKHZ NQAHZHZ

«O1 xovdpéutropol TIPETTEl va e€ao@aAifouv Tnv dl1apKR Tpogodoaoia Twv

onueiwv Alavikng TTwAnong». (Pwtdtmoudog, 2003). Otrwg eidaue avwTépw Ol
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OUVETAIPIOMOI gival 1IDIQITEPA avayKaiol yia TNV KAAUTEPEUON TNG TTPOCPOPAG

Twv BIM.

r.2.5 ZZYNETAIPIZMOI

O1 yewpPYIKOi CUVETQIPIOPOI KATEXOUV €va ONPAVTIKO HEPOG TNG YEWPYIKAG
MeTakivnong otnv EAAGOa. Ztnv EAAGOa  TO  peyaAUTEPO  HEPOG NG
QYPOTPOPIKAG TTAPAYWYAG, TNG ETTECEPYATiag Kal TNG TTpowelnong, Eite
BloAoyIKwyV giTe CUPPBATIKWY TTPOIOVTWY, YiveETAl SIAPNECOU TWV CUVETAIPICHWV.
«EvTouToIg, av Kal €Xouv TIG EYyKATAOTACEIG KAl T yvwaon yia TNV TTapaywyn
Kal Tnv €me€epyaoia Twv TIOIOTIKWY  TTPOIOVTWY, UTTOPEPOUV aTTd  Tnv

QVETTOPKN B10fkNoN TToU 0dNyoUV Og OIKOVOUIKG TTPOBARHaTON .

O1 OUN\OYIKEG evépyeleg (OTTWG TI.X. Ol CUVETAIPIOMOI), €xouv PBpeBei OTI
aTTOTEAOUV OnuEio KAEIDI yia TNV aypoTiK avaTrtuén, evw Ta OQEAN TTOU

atrokopiovTal gival Ta kKatwei (Brunori and Rossi, 2000, OECD, 1998):
- KaAutepn Tpdoaon o€ TTOPOUG,
- Oikovopieg KAipakag Kal oKoTToU, Kal

- NAiyotepa KOOTn oOuvallaywv Kal ouvtoviopou (AautrpivottouAou,

2006, Brunori and Rossi, 2000, Leader European Observatory, 2000).

«O1 uttdpxouceg BIETTAYYEAUOTIKEG OPYAVWOEIG AVAPEPOVTAlI OTOUG TUTTOUG

TTPOIOVTWY AANG OXI O€ OUYKEKPIPEVA TTPOIOVTA. ETTITTA OV, O TTEPICOOTEPOI

' G. Baourakis, M. Kourgiantakis and A. Migdalas, «The impact of e-commerce on agro-food
marketing — The case of agricultural cooperatives, firms and consumers in Crete», British
Food Journal, Vol.104, No.8, 2002, pp.580-590, MCB UP Limited.
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gival EBvikoi. O1 dieTTayyeAPATIKEG OPYAVWOEIG €ival PIa TTPOCQPATN avATITUEN
otnv EANGDa, dedopévou OTI 0 oXNUATIONOG TOUG ATTOQACIOTNKE aTTd TO
EMNVIKO Kpdtog 1O 1999. O1 OoKOTIOi Kal oI OTOXOlI TOuG TrEPIAapBAavouv:
TTPOYPOUMATIONG KAl €QAPUOYR TWV OTPATNYIKWY OTAV  QvATITUEN  Kal
TPOWONON TWV CUUQWVIWV HETALU TWV PEAWV TOUG Kal dIauopewon Twv
OIETTAYYEAMOTIKWY KAVOVIOUWY TNG AEITOUPYIAG eviIOXUOVTAG €KEIVA Ta PETPA
TTOU a@OpPOoUV TV aCPAAEIO KAl TTPOCAPHOYH TwV TPOPiIUwY TNV ayopd Kal
TIG KATAVOAWTIKEG AVAYKEG, TTPOAYOVTAG Kal TTpooTatevovTag Ta Bl, PDOs kai
PGls. Mia evdiapépouca AetrTopépeia  €ival  OTI Oev  UTTAPXEl  Kauia
dleTTayyeAPaTIK opydvwon yia Tta TTpoidvia PDO kai PGl 6mmwg o AAAeg

XWpeg TG E.E.»",

«O 10106 GUAAOYIKNG dpdong gival eydAng otroudaidTNTag. O CUVETAIPIOWOI,
ME TTOAAG PEAN, €xouv apyEg dladikaoieg AYng atrdQaonS Kal Ta JEPUOVWHEVA
MEAN (aypoTeg) Oev €xouv 1DIQITEPN dUVAPN OTOV £AEYXO QUTWV TWV
atmo@acewV. OI JIKPOTEPOI CUVETAIPIOUOI KAl Ol OUADEG TWV TTAPAYWYWV Eival
mé €UKAUTITOI KAl PTTOPOUV VA  TTPOCOPHOCTOUV  YPNyopoTEPO  Kal
QATTOTEAEOUATIKOTEPA OTIG TMECEIG KAl TN {ATNON ayopds. Edw, @aivetal 611 oUTE
N OTTOKAEIOTIKI] EKMETAAAEUON TwV TTOPWV HE TNV OTTOIQ Ol UTTOXPEWTIKOI
OUVETAIPIOMOI TNG TTEPIOXNG OTTAICovTal, OEV €ival QPKETH YIO TNV ETTITUXIA.
AN\G, akOun Kol O UTTOXPEWTIKOG OUVETAIPIOPOG HE TA  HPEYOAUTEPQ
TTPOBAAMATA €ival 0€ KOAUTEPN OIKOVOWIKA KAl TTAPAYWYIKI KATAoTAon, a1To TO
UTTOAOITTO TWV HPEYAAWV CUVETAIPIOPMWY TIOU TTAPEXOUV TA TTPOIOVTA TOUG

KaTeCoxNV o€ I0IWTIKEG ETTIXEIPNOEIG. AUTO PTTOPEI va gival Eva padnua, 10IKa

' Hristos Vakoufaris and loannis Spilanis, Thanasis Kizos, «Collective action in the Greek
agrifood sector: Evidence from the North Aegean region», British Food Journal, vol. 109,
no. 10, 2007, pp. 777-791.
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yla TG vOTIeG Xwpes TNG EE, 610U TO KpdTog €ival €viova utrép TETOIWV

HEYAAWY CUVETAIPICUWV» .

r251 nMNQz TO E-COMMERCE MIOPEI NA BOHOHZEI ZTHN

ANAAIOPI'ANQZH TQN ZYNETAIPIZMQN

H uloBéTnon Twv TIPOKTIKWY NAEKTPOVIKOU €UTTOpioU Ba  uTTopoucE va
BonBroel TOoug OuveETAIPIOPOUG OTNV  avadiopydvwon TG OOMUAG TOUg

TTPOKEINEVOU VA YiVOUV AVTAYWVIOTIKOTEPOI KAl G'ITOBOTIK(')TEpOIZ.

2€ OXETIKN MEAETN, o1 KaTavaAwTEG (99%) uttooTthpicav 611 To AladiKTUO €ival
KataAAnNASGTEPO yia TNV TTwANnon Bl atmd Ta cupBatikd aypo-TTpoidvTa, £TTEION
QTTOKTOUV TTEPICOOTEPEG TTANPOQOpPieg (YIo TA OUCTOTIKA, Tn Oladikaoia
TTapaywyng, TIG 1810TNTEG uyeiag, K.A.TT.) yia Ta Bl kol aioBdavovral 611 161€

MTTOPOUV VA TTEICTOUV YIa TRV Ao@AAEIQ TTOU TTAPEXOUV.

«To Aladiktuo, o€ avtiBeon Pe GAAO KavAAIQ ETTIKOIVWVIOG, €XEI £va 10XUPO
TIAEOVEKTNUA TTOU  TTAPEXElI OTIG ETTIXEIPAOEIG TIG MEYAAEG EUKAIPiEG va
TTPpowbnBoUV Ta TTPOIGVTA KAl Ol UTTNPETIES - JE agBovia Twv TTAnpogopiwy. H
agBovia eupavifeTal o€ PIA EIKOVIKI ayopd €TTEION Ol POEG TTANPOPOPIWV Kal
OTIG OUO KATEUBUVOEIG gival HEYOAUTEPEG, BABUTEPEG, KAl ypnyopdTePa aTrd OTI
Ba ptropoucav TTAvVTA va gival o€ pia TTapadooiakn ayopd» (Zott kai Aoitroi,

2000). 'Eva mTapddelyya autig TNG CUMPMETPIKAG PONG TTANPOQOPIWY Eival n

' Hristos Vakoufaris and loannis Spilanis, Thanasis Kizos, «Collective action in the Greek
agrifood sector: Evidence from the North Aegean region», British Food Journal, vol. 109,
no. 10, 2007, pp. 777-791.

% G. Baourakis, M. Kourgiantakis and A. Migdalas, «The impact of e-commerce on agro-food
marketing — The case of agricultural cooperatives, firms and consumers in Crete», British
Food Journal, Vol.104, No.8, 2002, pp.580-590, MCB UP Limited.
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d1aAoyikr) avTaAAayr TTANPOQOPIWY PETALU TWV AyOoPACTWY KAl TWV TTWANTWV.
«ZAMEPA, N CATNON yIa Ta Aao@AAr, uyir, Kal UPNAAG TTOI0TATOG TPOYIPA Eival
uwnAoTeEPNn atmo Trpiv. O1 KATavaAWTEG aTTauTouV Eviova TIG TTANPOQOPIES yIa
auTtd TToU KaTavaAwvouv. ‘Eva cUVTOPO TAAEOTITIKO PAVUMA i Wi TUTTWPEVN
dla@ruIon dev UTTOPEI, YEVIKA, va TTApPEXEI TO id10 BABOG TWV TTANPOPOPIWYV HE

évav 1I0ToXWPo» .

«Eva onuavTikG OQEAOG yia TOV QypOTPOPIKO TOUEA E€ival TO XOAUNAOTEPO
KOOTOG TNG Trpowbnong MEOW Tou BIKTUOU. H TTpowdnon Twv TPOQiuwy
QTTAITEI JEYAAO XPNUATIKO TTOOO, EVW gival I0XUPN N oX€on TNG dIa@ANIoNS Kal
Twv TTwARoewv (Oustapassidis kai Katsoulakos, 1999). Autd civar éva
ONMAVTIKO EUTTODIO YIA TIG MIKPEG ETAIPIEG TTOU ETTIOUPOUV VA €X0OUV I ETTITUXN
TTaPOUCia TOTTIKA 1} dIEBVWG, Kal éva IDIAITEPO AVTAYWVIOTIKO TTAEOVEKTNUA yIA
TIG MEYAAEG Kal KaBiEpwpéveg eTalpies. «A@eTépou, To AladikTuo, eival €va
@TNVO Kal TTOAU 10XUPO PECO ETTIKOIVWVIAG, TTOU £COAEIQEI AUTEG TIG DIOPOPEG
TTapPEXOVTAG OTIG HIKpopeaaieg emixeipoelg (MME) Tig ioeg eukaipieg va XTIOTEI
MIa  Gueon ouvdeon pE  TOoug  KatavoAwTtes» (. Mmaoupdkng, M.

Koupylavtakng, A. MiydaAdg, 2002).

r.2.5.2 COOPERATIVE ZYNETAIPIZMOI

EvOeIKTIKOI TOUEIGC TTOU TTPOCPEPOVTAl YIA TNV AVATITUEN €vOG  OIKTUOU
emxeIpnoewy gival (a) n dioiknon kai n mapaywyn, (B) 1o MKT kai eptropia

TIPOIOVTWY Kal UTTNPECIWY, (Y) N QVATITUEN KAIVOTOMIWY YIA TNV TTapaywyr)

' G. Baourakis, M. Kourgiantakis and A. Migdalas, «The impact of e-commerce on agro-food
marketing — The case of agricultural cooperatives, firms and consumers in Crete», British
Food Journal, Vol.104, No.8, 2002, pp.580-590, MCB UP Limited.
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VEWV f/Kal BEATIWPEVWYV TTPOIOVTWY / UTTNPECIWY, (8) N METaPOPA TEXVOAOYIAG
Kal d1dxuon TNG TTANPO®OPIag Kal (€) N TTPOCAPHOYN OTIG VEEG ETTIXEIPNMATIKEG

OUVBIKEC KAl OTO VEO OIKOVOUIKS TTepIBAAAov TS EE.

MTtropouv va BonBrioouv oTnv KaAuTepn TTpowbnon Twv Bl og xaunAdTtepo

K6oTog MKT.

«ZTnv EANGOa  «pe TTpwToPoulia Tou 2.B.B.E. cuotAbnke T1O AikTUO
Biohoyikwv Tpoidviwv (A.B.IN.). To A.B.IM. éxel mraveANAvia ePBEAEIa Kai
TTePINOUBAVEL HEAN ATTO TO METATTOINTIKO TOMEA, TTAPAYWYOUGS, TTPOUNOEUTEG
TTPWTWV UAWY, QUOIKA TTPOOWTTA - BIO-KOANIEPYNTEG, POPEIC TTIOTOTTOINONG
BioAoyikKwyv  TTPOIGVTWY, OUAAOYOUG Kal  QOPEIC TTAPOXAG TEXVIKWY KAl
OUMBOUAeUTIKWV UTTNPEoIwy. Mpdo@ata, CATNOE OIKOVOUIKA OTAPIEN atmd TO

uttoupyeio AypoTiKAG AVATITUENG YIa TN DIAXEIPION EVEPYEIWV OTTWG:

Ala@Apion ota nAekTpovikd M.M.E,

- TNapaywyn-diavour evNUEPWTIKWY QUAAadiwV

- Hpepideg  mpowBnong  PBloAoyikwv  TTPOIOVIWYV  OE  KEVTPIKA

onueia, TpooBAaciya atrd T0 KOIvVo
- Huépeg evnuépwong ota Noookopeia
- Huépeg TAnpopdpnong o€ KAAdIKEG EKBETEIG
MapaAAnAa 10 2.B.E.E. amméoTelAe utrOpvnua e BECEIG KAl TTPOTACEIG OTOV

O.NM.E.T.EM. yia 1Tnv alotoinon Twv TIAEOVEKTNUATWY TwV BIOAOYIKWY

TPo@iuwyv. O1 TTPpOoTACEIS AUTEG ouvowilovTal OTIG €EAG £CI KATNYOPIEG:

' RIPE Mehomrovvioou, [Mepigpepeiakry ZTpartnyikry Kaivotopiag MeAotrovvioou, «KAadikA

MeAétn Biounxaviag Tpo@iywyv kai Motwv atnv mTepipépeia MNMeAoTTovvriGou».
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- E@appoyni agiommoTtou ouoTipaTtog EAEYXOU TWV ETTIXEIPHOEWY OXETIKA
ME TIG €TIKETEG TwWV BI1l. KaBopiopdg pe cagrivela Kal EAEYXOG TwV
OI0dIKAOIWY  OTTOXWPENONG MIAg  €TTIXEipNONG atmod  €va  opyaviouod

TMOTOTTIOINONG KAl JETEYYPAPAG TNG O€ £vav AANO.
- Evduvdauwon g avayvwpioiuoTnTag Tou €0VIKoU oruartog Twy BI.

- 2XeOIAOPOG KAl UAOTTOINON  TTPOYPAMMATWY  evNUEPWONG  TWV

KATAVOAWTWV.

- Anuioupyia a1té Tov O.MN.E.I.E.T1. NAEKTPOVIKOU HNTPWOU TTapaywywv

METATTOINTWY, KOTAOTNUATWY Kal gutTépwyv BIl.

- KaBopiopdg kai TApNon tng diadikaoiag eAéyxou Twv eicayousevwy Bl

aTrd TPITEG XWPESH'

r.2.6 MPOIONTA ZTOXOI A THN ANANTY=H B

r.2.6.1 AIEIZAYZH AIrOPAZ ME TO BIOAOINKO AAAl Q2

«ZTPATHIKO BIOAOTIIKO KAI EONIKO MPOION»:

O1wg €idape oTO TUAPA YIA TIG TIPOOTITIKEG TNG ayopds, To EAANVIKS BioAoyikd
eAaIONadO €ival TO IO ONPAVTIKO Kal dlEUpupévo TTPOoIdV TNG PBIOAOYIKAG
YEWPYIAG, a®ou aTToTEAEI OXEDOV TO PIOO TNG OUVOAIKNAG EYXWPIOG TTAPAYWYNG
BlM. EmirAéov AOyw Twv KOAWV KAIJATOAOYIKWV OUVONKWY KAl TNG KAANG
Texvoyvwaoiag (Pwtdtmoulog, 2003) TTou €xouv Ol TTAPAYWYOI yia TNV €AId,
oANG KAl TNG PeEYAANG auTopaToTToinONG OTnV TeXVoAoyia dnuioupyiag Tou

eAaidAadou, Bewpeital onuAvTIKO Kal TTOAAG utTooXOPEVO TTPOIOV yia Tnv

! Hellastat, «Avaluon Ayopdag Atpiliog 2007, 2" 'Ekdoan: Biohoyikr| Mewpyia kai MpoiovTar.
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diciocduon ayopdg. H EANGDa €xel TTOAAOUG aQvTaywVvIOTEG O€ CUMPBATIKG
YEWPYIKA TTPOIOVTA OAAG PTTOPET VA EEAOKACEI TA AVWTEPW TTAEOVEKTAUATA YIA
TNV BioAoyik KaAAiEpyela eAaidAadou. MapdAa autd xpeldletal va BeATIWOEI
TO TIPOIOV, OCUVETTWG XPEIAZeTal PETPNON TNG IKAVOTTIOINONG TOU TTEAATN
TTpokeIévou va Bonbrioouv oTnv eUpecn OTPATNYIKWY dlgioduong TG

ayopdc’.

210 dIdypapua TTou akoAouBei TTapoucidlovtal ol OEiKTEG IKAvOTToinoNng

OPICHEVWV KPITNPIWV TTOU agopouv oTo BioAoyikd EAaidAado.

96.73%

100% e

78.13%

]

80% 1

78.39%
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31.30%

i i

HEALTH PRICEMQUALITY  PACKAGE SPECIFIC PROMOTION &
CHARACTERISTICS DISPOSITION

40% T

-1

20%

0%

Aldypappa 8 AgiKTEG IKAVOTTOINGNS KPITNPIWV Yia To Biohoyiké eAaiOAaS0?

Mepikoi KaTavoAwTéG Bev TTIOTEUOUV OTI N BIOAOYIKN YEwpPYia KOAUTEPEUEI TNV
ao@AAcIa TPOiPwV Kal KAtrolol dANol dev yvwpifouv kav TI gival ta BI.
2UVETTWG €ival avaykaio va Uttapxel KaAUTepn TTpooBacn otnv TAnpoeoépnon

NG ayopdg. EmmAéov xpeidlovTal evépyeleg yia va  evOUVOUWOEI n

! Evangelia Sandalidou and George Baourakis, Yannis Siskos, «Customers’ perspectives on
the quality of organic olive oil in Greece. A satisfaction evaluation approach», British Food
Journal, vol. 104, no. 3/4/5, 2002, pp. 391-406.

2 BA. vnoonpeioon 1.
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KATavaAwTik ePTTioToouvn. «la Tov Adyo autd n EAAGDa uioBétnoe €va

ouoTtnua gAéyyxou kal mrioTotroinong BI. 16puBbnke To Kévrpo BIT 10 1991 10

OTTOIO ETTIBAETTEI EVEPYEIEG YUPpW aTTO TNV EupwTraik vopoBeoia, evw d00nke

eTTiong €ykpion yia IBIWTIKES eTaipeieg OTTwWG N AlO (1993), ZOlE (1993) kai

duaioloyikn (1994)» (KaAdig & MapdéAn, 1996).

METpa KOAUTEPEUONG TNG IKAVOTTOINONG TTEAATWY MPE IEPAPXIKA TTPOTEPAIOTATA

wg e§Ng’:

1.

EmiAoyl ayopwv-otdéXwv: Eidaue o mTponyoUuuevo PEPOG yia Tnv
TUNPATOTTOINON TNG Ayopdg OTI TO KUPIO KPITAPIO TTOU OIAQOPOTIOIE
TOUG KOTAVOAWTEG OTNV  OTTOQOCK] TOUG VYia ayopd BIoAoyIKoU
eAaidbAadou gival n ox€on TINAG YE TNV TTOIOTNTA KAl XwpilovTal o€ dUo
TMAMATO. ZUVETTWG KAl Ta OUO TUAMATA TTPOCQEPOVTAI YIO OTOXEUON
ayopdg €@ooov akoAoubnBouv Ta  emmOueEva BAPOTA KATWTEPW OTO

TTOPWV.

Mpow6non ka1 d1adBeon: ETreidr amod tn pia pepid TToANOI TTEAATEG eV
yvwpicouv Ti akpifwg ival Ta Bl, kal ammdé tnv GAAn cival aBéBaior yia
TNV PBIOAOYIKA TTPOEAEUCN TOU TIPOIOVTOG, XPEIAZETAl CUOTNPOTIKA
TTOPOX TTANPOPOPIag Kupiwg MEOW TNG OIAPANIONG ME OTOXO TNV
evnuépwon (awareness) TWV  XOPAKTNPIOTIKWY KAl BPETTTIKWV
OUCTATIKWVY ToU eAaiOAadou. MNa TTapddelyha ol KATAVOAWTEG TTPETTEI va
EVNUEPWOOUV OTI TO BIOAOYIKO eAaIOAadO d1aBETEl TTPOTUTTA TTOIOTNTAG,

ME OTOXO TNV QVATITUEN TNG EWTTIOTOOUVNG TOUG YIO TO TIPOIOV.

1

Evangelia Sandalidou and George Baourakis, Yannis Siskos, «Customers’ perspectives on

the quality of organic olive oil in Greece. A satisfaction evaluation approach», British Food
Journal, vol. 104, no. 3/4/5, 2002, pp. 391-406.

oehk. 122/ 223



AIMAQMATIKH EPTAZIA E-MBA FAYKONIKHTA ZTYAIANH

Mepairépw  XPEIAZeTAl  va  UTTAPYXOUV  EYKEKPIYEVA  CUCTAMATA
TTapPAKoAOUONONG Kal TTIOTOTTOINONG TNG  BIOAOYIKAG  €vvolag TwV
TTPOIOVTWYV. TEAOG, oI KaTavaAwTEéG BEAOUV va Bpouv TO TTPOIOV EUKOAQ,
OUVETTWG N €TTIAOYN TTEPICCOTEPWY KAVOAIWY d1dBeong dIEUKOAUVEI TNV

KaAUTEPN TTPOCBacN OTO TTPOIOV (IBIAITEPA HECW TWV COUTTEP MAPKET).

3. Ze oxéon PE TNV TIPMA, N TUNUATOTTOINCN TNG ayopdg £0€1EE OTI KATTOIO!
KATAVOAWTEG gival TTPOOUMOI va TTANPWOOUV TV UYPnASTEPN TIUA,
a@ou Bewpoulv OTI CUVEICPEPEI OTO TTIO UYIEIVO BIAITOAGYIO TOUG.
MapoAa autd 1O UTTOAOITTO THAMO Tng ayopdg dev duvaral va
TANPWOEI TV UYPNAOTEPN TIMA. ZUVETTWG OE AUTHAV TNV TTEPITITWON
Xpeladetal eUEAIKTN TIHOAoylokr TTONITIKA (bonus, €I0IKEG TTPOCYOPEG,
EKTITWOEIG, KATT.). ETriong eival agloonueiwto OTI Ol KATAVOAWTEG
TTEPIMEVOUV VA PEIWOET N TINA €av augnBei To €TTiTTedO TTAPAYWYAS TOU
TTPOIOVTOG, 10IAITEPA PMECW KUBEPVNTIKWY TTOAITIKWV KAl UTTOOTAPIENS

TIMWV.

4. Yuokeuvaoia. O1 TTEAATEG €ival APKETA IKAVOTTOINUEVOI PE AUTO, TTAPOAQ
auTd, TTPETTEl VA BEATIWOEI N TOPTTEAD TNG CUOKEUAOIAG, KATA TNV OTToIa

TTPETTEl va OivOovTal TTEPICCOTEPES TTANPOPOPIEG OTOV KATAVOAWTH.

5. IS1aiTEpA  XOAPAKTNPIOTIKA TOU TrPOIOVTOG (XPWMaA, YeUon Kai
apwpa). O1 KAaTavaAwTEG PaivovTal IKAVOTTOINUEVOI — OTTOTE TTPETTEl Va

dlatnpnOBei kal va augnBei auti n TGon,

6. AvAykn TWV KATOVOAWTWYV Yyid aO@OAR Kol KAAR Troidtnta Twv
TPOPIMWV £XEI HEYOAWOEI TA TEAEUTAIA XPOVIA, CUVETTWG N UYEia Kal

OperrTIKA agia €ival o1 KUpIOI AGyOl TTOU Ol KATavaAwTeéG ayopdlouv
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BioAoyiké eAaidAado. Tuxdv Spwg allayég oTnv uTTdpyxouoa ayopd
MTTOPOUV va OIa@OPOTIOINCOUV QUTEG TIG TTPOTIMNAOCEIG, CUVETTWG Eival
avaykaia n OIapKAG METPNON TNG IKAVOTToinong TreAATWV
TTPOKEIMEVOU VA avTatreEéABOoUV JE TIG ATTAITACEIS TWV KATAVOAWTWV.
MNa autd xpeidlovtal evépyeleg o EOVIKO eTritredo, TTpoKeEIuéEVOU TO

BioAoyiké eAaidAado va atroTeAéCEl OTPATNYIKO TTPOoIdV oTnv dIEbvr)

ayopd Ta TTOMEVA XPOVIA.

To EBviké ofua BIT kai n KaBIEpWOT TOU WG UTTOXPEWTIKOU KABwWG Kal ol
éAeyxol Twv eloaywywv Bl amd 1piteg xwpeg, Ba Ponbroer woTe va Pnv
«BagTiCovtaly ¢Eva TpoiovTa wg EAANVIKA, augdvovtag €101 TNV eUTTIOTOOUVN
Twv KatavoAwTwyv. Kai dAAa Bl ptmopouv va atmroktioouv EBviké orpa B,
a@oU TIPWTa  Yivel OXETIKA MEAETN yia Tnv ayopd. Emmpdobeta, «n
TTPOOTIABEIO TTPETTEI VA ETTIKEVTPWOEI woTe o1 'EAANVESG TTapaywyoi va pnv
e€ayouv Padiko TTPoidV, aAAG TTPOIOV ETTWVUMO Kal TTOIOTIKA avaBaBuIouévo.
Ta eAANVIKA TTpoidvTa (METAEU Twv OTToiwv Kai Ta BIT) TTpETTel va atroKTHo0oUV
€OVIKA TAQUTOTNTA KAl va avadnTouvTal yia TNV TToI0TNTA TOUG ATTO TOUG EEVOUG

KATAVOAWTECH .

r.2.6.2 ENQNYMA BIl (“BRANDING”)

YTapyxouv evdoyeveic (0€ Oxéon HME TA XOPOAKTNPIOTIKE TOU (QUOIKOU
TPOIOVTOG) KOl  €CWYEVEIG (TIWr}, Ovoua TIPOIOVTOG, TIOIOTIKEG  ETIKETEG)

uTTaIviydoi yia tnv troiotnta (Zeithaml, 1998, Holm and Kildevang, 1996,

' RIPE Mehomrovvioou, [Mepigpepeiakry ZTpartnyikry Kaivotopiag MeAotrovvioou, «KAadikA

MeAétn Biounxaviag Tpo@iywyv kai Motwv atnv mTepipépeia MNMeAoTTovvriGou».
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Grunert, 1997). O1 katavoAwTég Oev  eival TEAEIOI  €TTECEPYAOTEG  TNG
TTANPo@opiag TTou déxovTal, Kal ouvABwS XPNOIKOTTOIOUV CUVEIPUOUG YIa TV
TToI0TNTA TOU brand. H xpAon €Ewyevwov CUVEIPUWY XPNOIPOTTOIoUVTal OTAV Ol
evdoyeveig eival dUOKoAo va evromoTouv (Steenkamp, 1991, Holm and
Kildevang, 1996). To TeAeutaio €xel 101QiTEPN XPNOINOTNTA OTNV TTEPITITWON
TWV HN-QYyopaoTWV TIOU gu@avifovral va Bpiokovral o€ ouyxuon yia Tnv
avwTepdTNTa Twv Bl (6TTWG €idape oTnv Tunuatotroinon). Emeidn autoi
QTTOTEAOUV TO MEYQAUTEPO MEPOG TNG aAyopds, TO OVOPO TOU TTPOIOVTOG

(“branding”) éxel 1ID1QITEPO EVIIAPEPOV.

Otrwg €idape og TTPONYoUUEVO TUAMA, YIA TOUG UTTAPXOVTEG ayopaoTés BI
METPAEI N TTIOTOTTIOINON €VW YIA TOUG MN-AYOPAOCTEG KUPIWG TO OGvoua TOu
TTPOIOVTOG. ZXETIKA E TOUG AYOPAOTEG N MEYAAUTEPN OIABECN TTIOTOTTOINUEVWV
BIM (61Twg avaAubnke TTponNyoupévwe) NEoA aTTO Ta COUTTEP MAPKET UTTOPEI VA

odnynoe€l oTnv aug¢non TNG ouxvoTnTag ayopdg TouG.

MNa ToUug VEOUuG TUXOV TTEAATEG OPWG MECA ATTO TA OOUTTEP MAPKET Eival
avaykaio va trpowBouvtal Bl cuokeuaopéva, eTwvupa i 1I01IWTIKEG HAPKEG
(“private labels”), avatrtuén Bl yia pwpd (“baby food”), kar EBvika Xtparnyika
Bl 6Twg 10 eAaidAado. Tuxdv utrapgn Bpafeiwv Ba Bonbricouv TTpog Tnv
BeTIK] a1TOd0X) TOUG ATTO TO €UPU KOIVO. 2TO TTAPWY AvVAPEPOVTAl KATTOIA

emTTPOO0OETA YIa TA «eTTWVUHAY (“branded”) TrpoidvTa.

H ayopd Twv UYIEIVWV TPOPWV YEVIKOTEPA £CAPTATAI ATTO TO TTOCO TTIO UYIEIVO
Bewpei 0 kaTAvVOAWTAG OTI €ival TO TIPOIOGV, TTANPWVOVTAG OKOUN Kal

uwnAoTEPN TIPA. ZTNV dI1EBV ayopd oI PEYAAUTEPEG (OUVABWG TTOAUEBVIKEG)
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ETMIXEIPNOEIG TTOU TTwAoUV Bl 0dnyouv 1a dpwueva Tou KAGdou, TTapdAo TTou
TTAVTA UTTAPXOUV Ol VEOEICEPYXOUEVEG ETTIXEIPACEIG 1] BUYATPIKEG UTTOPYXOVTWV
MN BroAoyikwyv etaipeiwv. O1 KUPIOTEPEG AdUVAUIES YIA TA UYIEIVA TTPOIOVTA

VEVIKOTEPQ €ival Ta €EAC:

‘EAAEIYN EUTTIOTOOUVNG OTOUG I0XUPIOHUOUG VIO TNV UYEIA TTOU TTAPEXOUV
TQ TTPOIOVTQ,

- YwnAOTEPEG TIPEG,

- Tevon kal eu@davion Tou TTPOIGVTOG,

- ToocooTd Xpdvou aTTapaiTnTo YIa TNV TTPOETOINACIA TWV TPOPWYV,

- NopoBeTikoi TTEpIOPICHOI yIa TNV dIAaTUTTWON dIAPOPWYV ICXUPICHWY VIO

Béuarta uyeiag TTAvw 0TV CUCKEUAOIA TOU TTPOIOVTOGC.

loxupiopoi yUpw atré Tnv vysia:

Eival yevika emOupunTti n oxéon METALU KOAAG dIATPOPAG KAl WPEAEIEG ATTO TNV
uyeia. H kaAfl emkoivwvia OTO €upu KoIvO yia Bfpata uyeiag péow
eTTayyeAPaTiwy, ekttaideutwy, Ta MME kai Tnv Biounxavia tpogiywy, Bondad
Ol MOVO OTnNV evnuéPwan, aAAG Kal oTnNV attoQuyr] TTPORANUATWY YUpw aTrd
TNV KATAVOAWTIKA OUYXUON yia T Pnvopata yupw otmro Tnv uyeia. MNapdAa
QUTA Ol I0XUPIOHOI TTOU YiVOVTal YIO TNV UYEIQ TTAPAPEVOUV TTPOKANGN KUPiwg

AOYW TWV €ENG TTOPAYOVTWV:

- Hemotmiun Ba Trapapeivel n pévn Kivntpiog duvapun,

' Ysanne Spevak, «Branding Healthy Foods: Organic, functional and whole foods», Business
Insights, 2001.
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- Ta pgnvuparta, 1ID1I0IiTEPa Ol IoXUPICUOI, TTPETTEI va BacifovTal o€ nxned,
QAVTIKEIYEVIKA, KAl KATAAANAQ atTodedelypéva OToIXE Q,

- Ta ammodedelyuéva oToIXEIQ TTPETTEI VA €ival EQIKTA KAl GUVETTH, IKAVA va

OUHMQWVOUV lE EDPAIWMEVA ETTIOTNUOVIKG TTPOTUTTA.

MNa Tapddelyua otnv TTEPITITWON TwV TTPOIOVTWY “cuctiag” (autd avaAuovTal
OTO ETTOPEVO PEPOG) ATTAYOPEUOVTAI IOXUPIOHOI YUpw aTTd TNV Qapuakoloyia

N TNV 10TPIKI], EVW ETTITPETTOVTAI EKEIVOI YUPW ATTO TO BPETTTIKO TTEPIEXOUEVO.

Mia ammdé TIG OUOKOAIEG TTOU OnuioupyouvTal OTnV €UPecn KATAAANAwV

IOXUPIOUWV gival 0TI UTTAPXOUV dIAPOPOI TUTTOI QUTWV WG EENG:

2XETIKA PE TIG OIATPOYIKEG 0BNYiEG,

- 2ZXETIKA PE TO BPETTTIKO TTEPIEXOMEVO,
- ZUYKPIOIUA («UEIWPEVOY, «NIYOTEPO», KTTEPICTOTEPON», KATT.),

- [Mepiypagnry oxeTIKG pe TNV BPETITIKN AEITOUPYIQ (KTTEPIEXEI» ... «TTOU

OUVEIOQEPEI OTAV QVATITUEN TOU...»).

Eteidr) o1 avwTépw 10XUPIOUOI €ival YEVIKA YVWOTEG OTO €upuU KOIVO, Oev
TTapéxouv KAatTola €mMITTAéOV TTAnpo@opnon, dev Bonbouv oTnv KAAUTEPN

ETTIKOIVWVIA TWV PNVUUATWV.

«H 1TpdBeon TNG €TTwvupiag Tou TTpoidvTog (“branding”) €ival va atrelkovioel
éva Prvupa yia 1o TTpoidv, TTou va divel TTpooTiBEuevn agia. O Biourxavog
XPEIAdeTal va atreuBuvel autd Ta KPITAPIA TTOU TTPOCBOETOUV OTnV avtiAnyn yia
TNV uyeia Tou TIpoidvTog. Ta BIT Trpémel va €ivar €mwvupa woTeE Ol

KATOVOAWTEG va  yvwpifouv OTI €ival YEUOTIKA KAl UYIEIVA TTPOIOVTA  JE
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TPOOTIOEPEVN TTOAUTEAN agia. ©Oa pTTopolcav va UTTApXouv OUOo  €idn

"branding”, wg e€Ag:»:

A) NMapadooiakd “branding”:

O1  KatavoAwTéEG  Ouxva  euTTIOTEUOVTAl  TTPOIOVTA  TTOU  €TOINAdovTal
TTapadoolakd, e€ival dnAadry omTikd @ayntd. H ouokeuaoia ptmopei va
TTPOOdWOEl QUTOV TOV XOAPOKTAPA HE UAIKA OUOKEUOOIAg Kal €VTUTTO
oXeOIAONO TTOU Va TTPOKAAE éva ouvaioBnua atrd 1o TTapeABOV. Zuxvd PTTopEi
va €ival avakukAWaoIua. AKOUn Kal av 0 KaTavoAwTAG OV aVAKUKAWVEL, N
IKaVOTNTA va gu@avideTal To AOyOTUTTO OTO TTAKETO BonB& oTnV avTiAnwn Tou

TTPOIOGVTOG WG OIKOAOYIKO KaI UYIEIVOTEPO.

YT1rapyouv Tpia €idn Trapadooiakou “Branding”:

- «Xwpiatikoy»: H oxediaon TnG cuokeuaoiag oTnpifeTal oTnv avTiAnwn
TTOU €X€l O KATAVOAWTAG TTou dlapével oTnv TTOAN yia Tnv €€oxn. MNa
Tapddeiyua otnv ITadia n etaipeia Sacla’s cuokeuddlel BIOAOyYIKN

OGATOO 0€ YUAAIVO BACO pE METAAAIKO KATTAKI KAl XAPTIVN ETIKETA.

- AlaBeBaiwon toidétnTag: H ocuokeuacia €ivar ocuvnBwg eTTionun Kai
EMTTOTIOMEVN MPE 1I0EEC ATTO TO TTAPEABOV. Na TTapddelyua OTO AVWTEPW
TTPOIOV OUVOEETAl TO KATTAKI Kal TO PAlo HdE €va Xpuod XApPTIVO
QUTOKOAANTO TO OTIOIO TTOPATTEUTTEI O€ QPPECKAdA Kal  EAAEIYN
MOAuvong. Puoikd n moTotroinon Twv Bl mpooébecav otnv 16€a
oXedlooOPoU TNG OCUOKeuaoiag yupw atd Tnv opayida Eykpiong.

MoAAOI 10XUPICHOI ETTWVUPWY TTPOIOVTWY JUTTOPOUV va Bpebouv ot Bl

' Ysanne Spevak, «Branding Healthy Foods: Organic, functional and whole foods», Business
Insights, 2001.
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OTTWG: «MUEIWMEVEG OEPUIOESY, «UEIWMPEVO NITTOG», «QUOIKO TTPOIOV»,
«Xwpic  ouvinpenTikd»,  «XaunAp /  KaBOAou  XOANOTEPOANY,
«TTPOOTIOEUEVEG /| UWNAEC  iveg», «peiwpévn/  xaunAn  Caxapny,
«mpooTIBéuevo  /  uwnAd  K&AAIo». EmmpdoBeTa, utropei  va
XpPNoigotroinBouv CUUBOAO  «TTPOCWTTIKAG €E0UCIOdOTNONG» YIa vd
dlaBeBaiwoouv Toug KATavOAWTEG OTI yIA AIWVEG, VOIAZoVTal yia TOUG
TTEAATEG TOUG. [l.X. UTTOPEI VO €I0QXTEI OTNV OUOKEUQOIa QwToypagia
Kal OAwaon Tou IDPUTH TNG ETAIPEIAG YIA TO TTAVTOTIVO £VOIAQEPOV TOU
yIQ TO Ti TPWEI O TTEAATNG PE OXETIKN UTTOYpa®r a1Td TOV id10 | aTTd TOV

d1euBuvtry MKT.

- Yyeia: Na mapddeiyya WTTOPEI N ouokeuaoia va eival dlagavig
TTPOKEIJEVOU O KATAVOAWTAG va MPTTOpEl va  Olakpivel €UKOAQ TO
TTEPIEXOUEVO. ETITTPOOBETA N €TIKETA TTPETTEI va €ival TETOIA TTOU Vva
utrooTnpiCel OTi Ta TTpoidvTa €ival uyieiva. lMNa Trapadsiypya pdpka
BIOAOYIKWVY ONUNTPIOKWY TIOU TIWAEITAI OTO €EWTEPIKO EXEl ETIKETA
TUTTWHEVN ME YPOQPIKO XOAPOAKTHPA TTOU €XEl QuToypaQia evog KATTOU
otnv déon €vOg TTOTAMOU. ATTO KOVTIVOTEPN MaTIA @aiveral OTI O
TTOTAPOG AVTITIPOOWTTEVEI UyI €viEpa Kal OTTAGXva divoviag Aueon

ava@opd OTIG UYIEIVEG 1I8IOTNTEG TOU TTPOIOVTOG.

B) Kaivotépo branding:

Eival povrépvo Kal «OTUAGTO» TTAPATTEPTIOVTAG OE HOVTEPVO  TTPOIOV.
XpNOIUOTIOIEITAI KUPIWG YIa TNV €GAAEIYN KOIVWV ApVNTIKWY AVTIANYEWVY OTI TA
uyIeIva TpoIua gival AlyoTepo euyeoTa 1 Bapetd. Xwpiletal OTIG €ENG UTTO-

KATNYOPIEG:
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2XeOIAOPOG OUOKEUOOiag, O OTroiog gival dIatmePaoTIKOG (dlagavig
OUOKEUQOIiA), TIPWTOTUTTOG, XAPAKTNPIOTIKOG. IMNa TTapddelyua BIoAoyIKA
Aaxavikd PTTOpoUV va CUOKEUAOTOUV o€ YudAiva Bada i grroukdAia. H
XAPTIVN ETIKETA PTTOPEI va €ival OTO Xpwua TNG Bpwung, ME avayAupo

AoyoTuTro TTou Tpadel To BAEUMQ.

«TpeNIAPIKO», XPNOILOTTOIWVTAG XIOUKOP. XPNOIYOTIOIEITAI KUPIWG OTIG
TTEPITITWOEIG OTTOU BEAElI va  UTTOROBUIOTEI KATTOIOG TTAPAYOVTOG 1) yid
va TTPOCEAKUCTOUV VveOTEPNG NAIKIaG TTeAdTeg. lMNa mrapddeiyya ota
YOAGKTOKOMIKG BIT ptropei va pPITeEl TO KAPTOUV PIAG XOPOUUEVNG
ayeAadag TTou Kpatdel To ofua BIOAOYIKNG TTIOTOTTOINONG O€ Wia AoTTpn

OuoKeuaoia (QOvTo) Ye KATTOIO £EUTTVO Kal XIOUPOPIOTIKO AOYOTUTTO.

YyIEIVO PE OUOKEUQOIa TTOU VO TTAPATTEUTTEl 0 auTo. [1.X. KaBapég
YPOUMEG OE HOVTEPVEG QPWTOYPOQPIEG KOl  EIKOVOYPOPRUATA  TTOU
XOapakTNpPifouv KaIvoTopo uylelvo “branding”. Xuyxvda utrdpxel ammAdTnTa

OTO OXeOIOOUO TNG CUOKEUOOIAG KAl TNG ETIKETAG ME CWVTAVA XPUWHOTA.

r.2.6.3 BIOAOIIKEZ «IAIQTIKEZ» MAPKEZ

O1 1BIwTIKEG papkeg (“private labels”) xpnoigotrolouvTal ammd couTreEp PAPKET

otnv EupwTtrn Kal ONUEIVOUV ONUAVTIKEG TTWAACEIG 1IDIAITEPA OE TTEPIODOUG

OIKOVOMIKAG U@PeoNG agou ouviBwg TIPpoo@EpovTal O XauNAOTEPN TIUA

avTIyPA@OVTAG UTTAPXOVTA JOVADIKA ETTWVUNA TpoidvTa’.

' Astrid Jonas and Jutta Roosen, «Private Labels for Premium Products — the example of
organic food», International Journal of Retail & Distribution Management, Vol.33, No.8,
2005, pp.636-653, Emerald Group Publishing Limited 0959-0552.
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MapbéAa autd TTpoo@ara otnv EupwTtn divetal TTEPICCOTEPN £UPACT OTOV
TpOTTO CWNG (“Lifestyle”) Tou kartavaoAwTAi Kal 0TV TTOIGTNTA TOU TTPOIOVTOG,
TpooTTabwvTag va  KeEPdIoCOUV  AQOCiwon OTO  ETTWVUHPO  TTPOIOV.
XpNOIUOTTOIOUVTAl WG ONEEIo dlaYopOoTToinong aTTd Ta CUUPBATIKA TPOPIKA TTOU
TTOPEXOUV TA OOUTTEP MAPKET, OlEUpUVOVTAG £TOI TNV YKAPA TwV TTPOIOVTWV

TOUC Kal SIaQoPOTIOIIVTAC TOUC OTTO TOUS AVTAYWVIOTEC TOUG .

2TOV avTiTTodd, apvnTIKO €ival TO YEYOVOG OTI OPKETEG POPES TTAPATNPEITAI OTI
Ta OOUTTEP MAPKET Oivouv HEYOAUTEPN EP@acn OTIG OIKEG TOUG «IDIWTIKEG
MAPKES» BydaldovTag Ta ETTWVUPA TTPOIOVTA PIKPOTEPWY ETAIPEIWV KAl divOVTOG
XEIPOTEPN B€0N «pa@ioU» OTA PEYAAUTEPA ETTWVUMA TTPOIOVTA, QUEAVOVTAG
€101 TNV OUVOUA TOUG £vavTl TWV TTOPAYWYWV Kal Twv Blopgnxavwy, Kal
MEIWVOVTOG TIG ETTIAOYEG TOU KaTavaAwTr. H Wal-Mart atmroTeAei To peyaAuTepo

TTaPAdEIyUa, N oTroia HAAIoTa KUpPiwG €10Ayel Ta TTEPIcOOTEPA atrd Ta Bl atrd

OIAPOPES XWPEG.

Emeidr) oe 1ePIOOOUG OIKOVOUIKNG UPEONG OTTOPEUYOVTAl CUVNBWG €idn
«TTOAUTEAEIQG» OTTWG TTPOTTAPACKEUACHEVA TTPOIOVTA KAl OVOK, OTO QUECO
MEANOV, O1 1BIWTIKEG JAPKEG €ival TTIO TMOAVO va KUPIapXOOUV Kupiwg OToV
XWPO TwV @PouTwV Kal Aaxavikwyv. HOn o1 TTOAUEBVIKEG eTaipEieg OoOUTTEP
MApkeT, OTTwWG n Carrefour MapivoTToUAOG €xouv @Epel Kal oTnv EANGDa

MEYAAN TTOIKIAIQ DIKWV TOUG IDIWTIKWY HAPKWVY BM2.

' Mark O’ Bornick, «The Future of Private Label Food and Drink, Growth Strategies for
Retailers and Manufacturers», Business Insights, 2003.
2 «Biohoyiké trpoiévta Carrefour», www.carefour.gr/gr/products.html.
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r.2.6.4 Bl TIA MQPA KAI NAIAIA

2TNV TuNPartotroinon g ayopdg BI, sidape Ta €¢AG:

H ayopd BIT a@opd TOV «OKETTTIKO» KOATAVOAWTH TTOU Oev ayopddel

MNXAaVIKA aAAG OKETTTETAI TTPOTOU TTPOREI OTNV £TTIAOYK TOUu TTPOG Ta BI

WG TTIO TTOIOTIKA, TTapEXOVTa KOAUTEPN UYEIA, XwpPIiS ouvTnpnTIKA Kal

XNMUIKA.

- O1 yuvaikeg atroteAoUV éva peydAo KoupdT Twv ayopaoTwyv Bl, aAAG
KAl YEVIKOTEPO TWV TPOYIUWV OTO OTIiTI, a@ou Trapadooiakd eival

EKEIVEG TTOU ayopAdouV Ta ATTAPAITATA YIA TNV OIKOYEVEIA TOUG.

- Ta Ceuydpia pe TTaAIdIA OTTOTEAOUV €va PEYAAO PEPOG TWV AYOPACTWV

BIT.

- ApkeToi yoveig — ayopaoTég Twv Bl Ta TpoTIgoUV yia Ta Jwpd Toug A
yla 1a TTadId PIKPAS NAIKIOG TTou €Xouv, evw Ol idIol KaTavaAwvouv
oupBartika Ttrpoiovra. Or1 idlol autoi yoveig ecival diateBeiyévol va
TAnpwoouv TNV  uwnAdtepn TiwR  Twv  Bll, TTpokeiyévou  va
e€ao@aAicouv TNV ayopd TIOIOTIKWY XWPIG XNUIKA TPOQiUwV yia Ta
TTadId Toug. MAAMIOTA, TTOAAOI KATAVOAWTEG TTIOTEUOUV OTI PE TRV
TTpooAnwn Bl1, augdvouv TG TOAVOTATEG TA JWPA TOUG va gival TTIo

uyIr OTaV JEYOAWOOUV.

ATIO Ta avwTépw gival cageg 0TI Ta Bl pytropouv va mpowBnBouv eUoToxXa WG
TIPOG AUTHV TNV KaTeuBuvon. «H ayopd Twv Bl yia pwpd atroteAei Eva ato 1a

MO YPHyopa avatrTuooOpeva TRUATa Twv Bl, pe TTOAAEG XwpeS dlapKwg va
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KivouvTal TTpog TNV KateuBuvon tng oxeddv 100% TtroikiAiag Bl yia pwpd»

(EvavTi TWV CUPPBATIKWY TTPOIGVTWY YId pwpd)1.

EmmpdoBeTa, apkeTég HEAETEG OTNV EupwTrn Kal 0TV APEPIKN UTTOOTNPICOUV
OTI TTAPOAO TTOU APKETOI yoveig dev KatavaAwvouv ol idiol BIT aAAd divouv
TETOIO TPOYPIMA OoTa TTaAIdIA TOUg, OTaV Ta TeAeuTaia Ba peyadwoouv Ba éxouv
BeTIKA oTAON ATTEVAVTI TOUG KAl iCWG Ba T TTPOTIMOUV €VaVTI TWV CUPBATIKWY
TTPOIOVTWYV. Z€ AUTO UTTOPEI va CUPPBAAAEI N OXETIKA eKTTAiIdEUON, 1} OIAPOPES

eKONAWOEIG TTOU Ba TTPAYUATOTTOIOUVTAI OTO XWPEO TOU OXOAEIOU.

Emiong, eivalr emotnuovikd atmmodedelyuévo, OTI €KTOG aTtd TNV €AAEIyn
XNUIKWYV, Ta Bl £xouv TTEPIOCOTEPO TTEPIEXOUEVO KAl AIYOTEPO VEPDO, CUVETTWIG
Ta pWPA AapBdavouv TTEPIcoOTEPA BPETTTIKA OTOoIXEia OTNV idla TTO0O0TNTA (O€

oUyKpIon KE Ta O'UUB(]TIK('])Z.

ID1aiTEPa TA HWPA TPWVE TTEPITTOU TTEVTE QOPEG TNV NUEPA Kal AapBAavouv oTo
owpa Toug TNV idia avaloyia avd ypapudpio e autr Twv evnAikwy. ETriong,
Tpwve TNV idla avaloyia o€ @pouta Kal Aaxavikd dnAadrn Tpo@Iua TToU
TTEPIEXOUV XNMIKA (CUPBaTIKA TTPOoIovTa). TO KEVTIPIKO VEUPIKO OUCTNUA TOUG,
Ta VEQPA, TO CUKWTI KOI TO AVOOOTIOINTIKO TOUG OUCTNUA Eival aQvVWPINA, KAl JN
IKavA va atroAAAOUV IKAvOTTOINTIKA auTd Ta XNUIKA. MNa autoug Toug Adyoug n
ouvaun Twv BIT €vavtl Twv oupBaTikwy Kupaivetalr o€ autd tou AEN

mepiExouv. Ta Bl gival otnv TTpayuatikdtnTa uévo PIOAOYIKN Tpo<pr']3.

' «Growth Strategies in Organic Food and Drinks, Consumer Trends and New Product
Development», Business Insights, 2002.

? Ysanne Spevak, «Branding Healthy Foods: Organic, functional and whole foods», Business
Insights, 2001.

® BA. Ymoonueiwon 2.

oehk. 133/ 223



AIMAQMATIKH EPTAZIA E-MBA FAYKONIKHTA ZTYAIANH

2UVETTWG aTTd KABe atrown n ayopd auth cival gvoiwvn. 'HON €ge1dikeupéva

Mayadia eicayouv Bl yia pwpd.

r.2.6.5 EZAIMQrex EAAHNIKQN ArPO-TIPOIONTQN TIENIKOTEPA-

NMPOBAHMATA KAI NMPOONTIKEZ

«H peooyelokn koudiva, pe TTpoegéxouca TNV €AANVIKY, avoiyel OAo Kai
TTEPICOOTEPO TNV Opegn Eupwtraiwy kal AJEPIKAVWY. ZUPOWVA PE TA OTOIXEIA
TWV TEAEUTAIWV ETWYV, KATAOEIKVUETAI OTI Ol JIATPOPIKEG TTPOTIUACEIS TWwV
KATOVOAWTWY  TwV TTEPICOOTEPWY  EupwTtraikwy Kpatwyv, OoAAG Kal NG
AMEPIKAVIKAG NTTEIPOU, £XOUV OTPOQEI TTPOG TA BACIKA €idn dIATPOPNS OTTWG
TO €AadidAado Kal n €Nd, Ta Wdpla, Ta YOAGKTOKOMIKG TTpoidévTa K.4.. To
yeyovog autd ouvdEeTal aTTOAUTA MPE TIG TAOEIG TTOU £XOUV OIANOPPWOEi Ot
EupwTtraioug kal ApepIKOVOUG KATAVAAWTES va €TTIAEYOUV TTPOIOVTA, TA OTTOIx

dlakpivovTal yia :
- TNV KaAn 1To1oTnTa,
- TNV KOAN yeuon ,

- TNV WEEAIPOTNTA ATTO TTAEUPAG CUOTATIKWY OTOIXEIWV.

270 TAdiolo autd n EAANGDa kpatdelr pia TTOAU kaAfl B€éon, agou Ta
TTOPAYOUEVA TTPOIOVTA TTOU CUVBETOUV TO EAANVIKO Tpatrédl Eexwpilouv O€

OAOUG TOUG TOWEIG KAl £XOUV TUXEI EUPEING ATTODOXNG.

O EMnvikég Opyaviopog Ewrtepikou  EpTtropiou, €xel €KTTOVAOEI

OAOKANpwuéva  TTpoypduuara  TTPOROAAG  yia Ta  «duvapikd EAAnvika
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TTPOIOVTA» O€ ETTIAEYPEVEG QYOPEG, TA OTToia OoXeOIAlOVTAl KAl UAOTTOIOUVTAI O€
OUVEPYOOIa PE TOUG OIKEIOUG KAABIKOUG @opeic. To KABe TTpoypaupa agopd
éva TTpoidv PE 1IDIaITEPN €CAYWYIKI OonUOoia Kal g€ival €va OAOKANPWHEVO
oUVOAO evepyEIWy, TTPOPBOARG Kal TTpowBNnong, Tou TTEPIAAUPAVEl EPEUVEG
ayopdg, OQIEPWHOTA KAl KATaOXWPAOEIG Ot &éva  TTEPIODIKA, EPTTOPIKEG
QTTOOTOAEG, CUMMETOXEG O€ e€kBEoelg, Olopydvwon e€Bdouddag EAANVIKAG
koudlivag, dekanuepa EANNVIKWY TPOQ@iMwV Kal TTOTWV Ot dIAPOPES AAUCidEG
KAaTtaoTNUATWYV KATT.. ‘ETO1I oUP@wva pe Tn ¢RTnon TTou £xel dIauop@woEi Kal Tn
onpacia Tou TTPOIOGVTOG OTNV ayopd, €xouv uAlotroinBei Adn T1a akdAouba

TTpoypduuaTa :
- H.IM.A. : EAai6Aado, oulo, kpaai,
- Teppavia : Kpaoi, ouo,
- AuoTtpahia : EAaidAado,

- Pwoia : KovogpBoTtroinuéva podakiva.

H avraywvioTIKOTNTa Twv €5ayouevwy EAANVIKWY aypoTIKWVY TTPOIOVTWV
TIPETTEI VA OUVUTTAPXEI JE TNV TTOIOTNTA TOOO OTNV TTPWTOYEVH TTapaywyr 600
KAl OTn PETATTOINON ME £€UPaAcn OTn OWOTH CuoKeuaoia. «laTi duoTUXwWG o€
TTOAG TTpoidvTa, OTTwG TO AGdI, Ta Wdpla Kal Ta pudla, TTApATNPEEITAl TO
QAIVOUEVO TNG OXEOOV €¢ OAOKANPOU £Caywyng oTn YEITOVIKNA ITaAia, n otroia
OTn OUVEXEID OUOKEUACEI TA €V AOYW TTPOIOVTA KAl TA TTPOWOEI TUTTOTTOINUEVA
wg Ok TNG TTapaywyn. To idlo cupBaivel kal pe AAAeG KolvoTikéEG xwpes. H
TPOoOoTTABeIa TTPETTEl VA ETTIKEVTPWOEI woTe o1 'EAANvegG TTapaywyoi va
Mnv €gdyouv HaliIkO TTPoidv OaAAd TTPOIOV ETTWVUHO KOl TrOIOTIKA

avaBaBuiopévo. Ta eAANVIKA TTPOoIOVTA TTPETTEI VO ATTOKTHOOUV EOVIKA
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TAUTOTNTO KOl VO avadnTouvTal yia TV TToloTNTA TOUG a1rd Toug {Evoug
KATAVOAWTES. O avTaywVvIOUOGS OPWGS TWV TTPOIOVTWY dIOUOPPWVETAI Kal aTTd
AANoOUG TTaPAyoVTEG, OTTWG Eival N TIUA, N TTapAywyr TTou KaBIoTd Tn Xwpa

IKaVA A Ox1 va avTattokplBei otn d1ebvn {nTnon kai n dilagAuion / TTPOROAR» .

Ta EAANVIKG yewpyika TTPOIOVTA, Ba QVTIMETWITIOOUV OTO AUECO MPEAAOV
IOXUPOUG avTaywVIOTEG €€ avaToAwy, T000 atrd TIG BaAkavikéG Kal AvaTOAIKEG
XWPES ME TNV €i00d0 Toug 0TV E.E., pe dedopévo To 0a@EG TTAEOVEKTNNA OTO
KOOTOG TTapaywyng, 600 Kal hue TNV TeAwvelokr ‘Evwon Tng Toupkiag pe tnv
E.E. 'Y autd armoteAei povodpopo n mpoTagn NG ToIOTNTAG O OAEG TIG
Babuideg ammd TNV Tapaywyr, Tnv TUuTToTToinONn Kol TN dlakivnon. H
QVTAYWVIOTIKOTATA  OTIG TINEG  MTTOPEl  va  €miTeuxBei péoa amd  Tov

EKOUYXPOVIOUO Kal TNV avadidpbpwaon Tou KAGdOoU.

OAa 10 avwTéEPW PTTOPOUV VA ATTOTEAECOUV «TTPOBAAAPO» yia TNV ayopd TwvV
Bl ouykekpipéva, péoa amd Eva PHEAETNPEVO Kal ATTOTEAEOUATIKO TTPOYPAUUO
eCaywywyv, Ye oTOX0 va BpeBouv ekeiva Ta Bl 1mou o€ KATAANAEG XWPESG —
OTOXOUG Ba £xouv eTTITUXiO OTNV €UTTOPIa KAl TNV dlakivnor Toug. O1 eEaywyEg
MTTOpOUV va BonBrioouv Toug Trapaywyoug va egehixbouv péoa armo
OPYOVWHEVOUG CUVETAIPIOPOUG, Kal TEAIKA va BEATIWOEI ONUAvTIKA n HEPIA TNG

TTPOoPOPAg Twv BIl.

' RIPE MehotrovvAoou, [Mepipepeiakhy ZTpatnyiky Kaivotouiag lMehomrovvioou, «KAadiknA

MeAétn Biounxaviag Tpo@iywyv kai Motwv atnv TTepipépeia MNMeAoTTovvriGou».
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2.7 ANArKH TI1A TIEPIZZOTEPEX ENIZTHMONIKEZ

MEAETEXZ

Eidape o1 ta Bl €xouv atrodedelyuéva TTEPICOOTEPA AVTIOEEIDWTIKA KATT.
Opuwg dev £xel akOuN ETTIOTNUOVIKA aTTOdEIXOEI N avwTEPOTNTA TOUG OE OXEON
ME TO CUUPBATIKA TTPOIOVTA. YTTAPXOUV ETTIKPICEIC OTI Ol JEAETEG TTOU £XOUV YiVEl
yia oUykpion dAAwv uttapxoviwyv deAeTwyv yia Ta Bl ouykekpiyéva, eival
TIPOOBIOPICPEVEG TTPOG €va QATTOTEAECHA, VW O TPOTTOG BIECAywWYNS Twv
OUNTTEPACHATWY, OEV YIVETAI PE OAPEIC ETTIOTNUOVIKOUG TPOTTOUG. OTTwg Kal
va €xel xpeldletal n UTTAPEN TTEPICOOTEPWY MEAETWV TIPOG AUTAV TNV

kateuBuvaon kai on n E.E. diaB&étel kovOUuAia yia auTtév Tov OKOTTO.

MapbéAa autd akOun Kal CriuEPQ, N OTTOPUYH TWV APVNTIKWY CUVETTEIWV OTA
BN oe oxéon pe autd TTOU EMQEEPOUV Ta CUMPPBATIKA TTPOoIdVTa (EAAEIWN
XNUIKWY, KATT.) HTTOPOUV VA €EKPETAAAEUTOUV ATTO TOUG EUTTAEKOUEVOUG
(TTapaywyoi, KaTaoTAPATA, KATT.) TIPOKEIMEVOU VA ETTITEUXOEI TTEPAITEPW OETIKA
oTtdon Twv kKaravaAwTtwyv yia Ta Bl. Mapatibetar katwdi améoTTacua armod

opiAnTA yia Ta BN

«O1 kavoviopoi BIM amrayopetouv 10 UdPOYOVWHEVO ANITTOG (MIa auTia Twv
KapdIakwy TTaBnRoEwy, TOU KAapKivou, Tou dIapATN Kal TNG TTaXUCapPKiag), Tnv
aoTTaPTAWN, TO PLWOEPOPIKSG 0EU (OTNV KOAA - PIa aITia TNG 00TEOTTOPWONG), TA
avTIBIOTIKG, TIC opudveg (oUyxuon YéEVoug, TIaXUOoOpKia, Kapkivog), Ta
QUTOQPAPUAKO (KAPKIVOYOVA Kal PE AYVWOTWY OTTOTEAECUATWY KOKTEIA) A

otroloucdnTroTe aTrd Toug 7.000 TEXVNTOUG XPWHATIONOUGS, APWHATIKES OUCIEG,

! “Growth Strategies in Organic Food and Drinks, Consumer Trends and New Product
Development”, Business Insights, 2002.
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ouvTNPENTIKA Kal BondnTik& eTTeEepyaciag TTou ETMITPETTOVTAI OTA CUUPBOTIKA
TPOQINa  (KapKivog, aoBéveia o1o ATap). ANG QuTEG O XNMIKEG OUCTIEG
atmro@euyovtal hge TV €mAoyf BI. H BioAoyikry KaAAIEpyeia KpaTd €TTiong Ta
Cwa uyir, dedopévou OTI N XPHoN TWV QAPPAKWY Eival TTEPIOPICUEVN, €TOI N
ooApovéAa, kal n AioTEpla gival otravieg ota Bl. To E.coli okotwvel Tavw
atrd 200 Apgpikavoug kal Bpetavoug kAbe £€T0¢ Kal TTPOKUTITEI APECA ATTO TNV
EVTATIKA KaTavaAwon Poocidwyv. Eival ouoiacTikG avuTTapkTto oTo BIOAOYIKO
Boeio kp€ag, aAAd n katavadAwon XAUTTOUPYKEP €ival TWPA N KUPIA aITia TNG
TPOOROAAG TwWV VEQPPWV (UWPNAS KOOTOG yia va TTANPWOEl KAVEIG yia €va
xautroupykep 99 oevr.) (Craig Sams, lNpoedpog ¢ etaipeiag Whole Earth

Foods and Green & Black’s)'.

ATTO Ta avwTépw eival oa@Eg OTI XpelddovTal TTEPIOCCOTEPEG ETTIOTNMOVIKEG
MEAETEG TTOU va EVOUVOUWOOUV TTEPAITEPW TNV YVWHN TWV KATAVOAWTWY YIA

Ta BI. 'HON yivovTal HEAETEG YEVIKOTEPA YIA TA TPOPIPA, WG sﬁr']gz:
A) Ailatpoer kai uyeia

- Ammoppdéenon Kal HETABOANICHOG BPETTTIKWV CUCTATIKWYV

- OpemTik KATaAANASGTNTA Kal B1odiaBeciudTnTa

- MeA€TN TNG ETTAPKEIAG CUYKEKPIPMEVWYV DIAITOAOYiIWV

- Alatpor) kai TogIkoAoyia

- Aigpelivnon NG ox€ong NG dIATPOPAG ME TNV UYEia Kal TNV TTPOAnWn

OpPIoUEVWYV aoBeveiwy

' “Growth Strategies in Organic Food and Drinks, Consumer Trends and New Product
Development”, Business Insights, 2002.

2 RIPE MehotrovvAoou, [Mepipepeiakhy ZTpatnyiky Kaivotouiag lMehomrovvioou, «KAadiknA
MeAétn Biounxaviag Tpogiuwv kai Motwv atnv Mepipépeia MeAotrovvAcou».
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AlaTpo@r atouwyV PE €I0IKEG AVAYKES

B) TexvoAoyia Tpo@ipwv

Eg@apuoyn vEwv TEXVOAOYIWV yIa TNV TTOPAYwWYr] KAl T CUVTHPNON TwV

TPOQiINWV
Alao@daAion TToIOTNTAG KAl AOQAAEING TWV TPOPIiHWV

AvarTugn véwv TTPoIOVTWV TPOQINWY /KAl CUCTATIKWY TPOQYINWY HE
uwnAn dIaTpo@IKAG agia (PlroTexvoAoyia, ammoudvwon CUCTATIKWY ME

€€aipeTn dIATPOWPIKAG Aia KATT.)

AvarTugn véwv TTPoIdVTWV TPOQINWY /KAl CUCTATIKWY TPOQYINWY HE
€IOIKA XAPAKTNPIOTIKA Kal OIATPOQIKNG Agid yIa OUYKEKPIPEVES EIDIKEG

OMAdEG KATAVOAWTWV

AvATITUgN TEXVOYVWOiIag yia TNV dIOTPOPIKAG agia Kal TNV TTapaywyn
TTPOIOVTWY TTaPAdOCIOKWY ME UWYNAR onuacia yia Tnv UpwITaikh
OIKOVOia.

Baoikég emoTApeg AlaTpo®ng (Bloxnueia, BiotexvoAloyia, TogikoAoyia

KATT.)

') AypoToBiounxavikn kai Alatpo@Ikr) MNMoAITIKN

A&loAéynon NG dIATPOPIKAG agiag Twv TTPOIGVIWY “UWnAng troidétnTag”

(1T71.X. B1oAoyIkG TTpOoiovTa, TTapadooiakd KATT.) Kal TTpowbnon autwyv

AgloAéynon TnG dIATPOPIKNG a&iag TwV VEOPAVWY TPOQPiNwV (TT.X.

YEVETIKA TPOTTOTTOINKEVA TPOPIKA KATT.)

Evioxuon Twv €6VIKWV UTTOdOUWYV Kal TEXVOYVWOIag yia TRV TTpowbnon

TwV TTONITIKWY TNG E.E. yia Tnv diatpo@r| (11.X. dIATPOQIKN £TTIOHUAvVON,
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TTpowbnon Tpoipwyv “‘uYnAng ToidTNTAG”, dPACEIC eKTTaidEUONG Kal
EVNUEPWONG KATAVAAWTWY KATT.)

- AlaTPOQIKESG TAOEIG KAl CUPTTEPIPOPA TWV KATAVOAWTWY

- Alguépoewon  dlIaTPO@IKNG  TTOMITIKAG  Aaupdavovtag  uttéyn  Toug
TTOPAYOVTEG TTOU ETTNPEACOUV TIG DIOTPOPIKEG OUVNOEIEG (KOIVWVIKOUG,

OIKOVOMIKOUG, TTONITIOMIKOUG, YEWYPAPIKOUG KATT.).

O1 avwTépw PEAETEG UTTOPOUV VA OTTOTEAECOUV TTAPABEIYUA VIO TIG MEAETEG

Twv Bl ouykekpiyéva TTou Ba ytropoucav va oxediaoTouv Kal avattuXOouv.
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2.8 EAAHNIKH KPATIKH NOAITIKH KAI MOAITIKH E.E.

EkTé¢ ammd Tnv TTpoava@epduevn VOUOBETIKN) puBuion TTou XPeIddeTal va Yivel,
Ba ytTopoucav va UTTAPXOuV Kal AAAa PETPpa TETOIO WOTE va CUUPBAAAoUV TNV
aAAayrf Twv KOTavaoAWTIKWY OTACEWV aTtrévavTtl otnv uyeia kal ota Bl MNa

TTOPAdEIYHA ETTIOUVATITETAI KATWOI N TTPOTACN Tou Business Insight’.

The importance of government initiatives in changing consumer
attitudes towards health

6 (Most
important)
5_
1]
g
& 4
2
s
§
o
2_
1({Least : : : :

= T
Imporkal) o Chwe e nlaling.  Dewdoping Developing  Tasahionof Reshictions oo
content of  nationalflocal regulations on regulations on  unhealthy advertising of
school lunches health labefling nutrificnal foods unhealthy
campaigns content foods

Note: Respondents were asked to rate importance on a scale of 1 which was least important to & which was
most mportant. The response average 15 an average of the ratings given along the scale.

Source: Business Insights Healthy Consumer Survey March 2006 Business Insights Lwd

Eikéva 9 Tpotdoeig KuBepvntikAg MoAimikng. MNnyn: Business Insightsz.

' Growth Strategies in Organic Food and Drinks, Consumer Trends and New Product
Development», Business Insights, 2002.

2 David Kemsley, «Targeting the Healthy Consumer, Fast Growth Markets and Future
Trends», Business Insights, 2006.
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evikOTEPA ANUOOIEG KAUTTAVIEG Opyavwuéveg attd To Kpdtog, kabBuwg Kai
VOPoBeria oTnv dIa@ruIon TPOYINWY Kal TTOTWV o€ TTaIdIA, UYIEIG TPOPES OTA
OXOAgia, KaBwg Kal VOPOoBeTia OTnV COUOKEUOOia, PTTOPOUV va ETTIOPACOUV
BeTika. H E.E. emixeipei va odéwel 1,2 dig AoAAGpIa o€ 7€TEC TTPOYPAUUA YId
TNV Tepiodo 2007-2013 OXETIKA ME TNV UYEId Kal TTPOCTACIO KATAVOAWTH.
Mépog autou Tou TTpoypAPuaTog Ba gival n ektraideuon kal TTAnpo@dpnon Tou

KOIVOU, TTPowBwVTag TTONITIKEG TTOU Ba 0dnyroouv O€ TTI0 UyIN TPOTTOo (WIG.

EmmAéov, 10 Eupwtraiké AikacTtipio Tmpoéo@ata EKOWOE  TIPOTACEIS
evapuoviong Twv kavovwy TnG EU Labeling Directive otnv EupwTrn. Autég ol

TIPOTACEIG Ba £XOUV TOUG £ENG OTOXOUG:
- Ammaydpguon WuXOoAOYIKWYV KAl CUUTTEPIPOPIOKWY ITXUPICHWY,

- AmTaydpeuon YEVIKWYV IOXUPICHWY VIO PN CUYKEKPIUMEVA OPEAN OXETIKA

ME TNV KaAN uyeia kai Tnv “cuegia”,

- Amayopeuon  emBealOEWYV AT IOTPIKA  ETTAYYEAPATA KAl

PINAVOPWTTIKEG OPYAVWOEIG,

- Amrayopeuon €TIKETWV UE TNV EVOEIEN «MEIWON TOU TTapdyovTa KivOUvou

aoBEveIagy,
- ATtraitnon va €ival 6Aol o1 IOXUPICHOI ETTIOTAMOVIKA aTTOOEDEIYUEVOL,

- Amaitnon n d1aT0TTWON I0XUPICHWY VA EXEI TTPWTA EYKPIOEI 0 OAEG TIG

vAwooeg TnG E.E.

Quoikd oI avwTépw aTTayopeUoel divouv TTEPICOOTEPN TTPOCTACIA OTOUG
KATavOAWTEG aAAG Kal TTepIOpiCouv T DIAPNUICTIKA AoyoTutra. XpeldgeTai

OwaoTA €TTIAOYN TTPOG AUTH TNV KATEULBUVON.
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.3 ZZYMMNEPAZMATA

2TO TTAPOV PEAETABNKAV Ta KivnTpa KABWG Kal Ta EUTTOdIA yIa TNV KaTtavaAwaon
Bl kaBwg kai o1 TTapayovTeg ekeivol TTou Ba odnyrfoouv otnv dicioduon Kai
QVATITUEN TNG ayopdg, MEoa atTO PEAETEG TTOU uTTdpXouv oTnv BiBAloypagia

yia Tnv EAANVIKN Kupiwg ayopd.

2TNV CUVEXEIQ avaAuBnkav ol KUPIOTEPOI TTAPAYOVTEG KAEIDIA yia TNV ayopd,
Kal 0060nkav TOMEIC Kal TUAMATA KOTAVOAWTWY — OTOXWV, KABWG Kai
ouykekpigévol TutTol Bl 1mou Ba BonBricouv oTnv KaAUTEPN OTTOdOXN OTO
MUOAS Twv KATAVOAWTWY, KABWGS Kal oTnv auénon tng ouxvotntag ayopdg,

EVW Ba oUVEICPEPOUV ETTIONG KaI OTNV EUPWOTIA TOU KAGSOU.

Etriong 860nkav 1TpoTdoeig yia Ta KavaAia ayopdg, Kal Ta dikTua ouvepyaaoiag
METAEU TWV OTTOIWV KAl O aTTaPAiTNTOI CUVETAIPIOWOI. TEAIKA SIaTTIOTWONKE OTI
XPEIGZeTal «OUPTTIVOIa» METAEU Twv OUO PEPIWV, NTOI METAEU TNG TTPOCYOPAS
Kal Tng ¢ATnong, oTnv Mo uyi avdamTugn Tou kKAGdou BI1 oto dGueco kai

KOVTIVO PEAAOV.
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A’ MEPOZX

A1 TIEPAITEPQ AIEYPYNZH THZ ArOPAZ Bl MEZQ

KAINOTOMQN MPOIONTQN.

A1.1 EIZAIrQrH

2TO TTapwv Yivetal TTpooTrdbeia va Bpebolv Ta KaAIVOTOUO €KEIiVa TTPOIOVTO
TToU Ba BonBrioouv oTnv TTEPAITEPW BIEUPUVON TNG AYOPAS OE PETAYEVEDTEPO
otddio. [MpoUmdBeon ceivar 6m Ba emTeuxbolv Ta aTTaPEAITATA  TTOU

ava@épBnkav oTo TTPONYOUUEVO PEPOG TNG TTAPOUOCNG EPYACIAC.

2TO TTAPOV YiveTal apXIKA ava@opd o€ PEAETEG attod TNV BIBAIoypagia yia Tnv
01e0vy kai EAANvIKA ayopd BI, kai oTnv guvéxeia avaAvuovTtal JEPIKA aTTo Ta

KaIvoTOua TTPOoIovVTA.

A.2 OEQPHTIKO YINOBAOGPO

A.2.1 «MPAZINO MKT»' KAI BN

MeTd Tn ocIpd Kpioewv PNEoa oTOo EupwTTaikd aypoTpo@ikd auoTnud, To eupu

KOIVO @aiveTal va XAvel Tnv €UTTIOTOOUVN TOU OTNV ACQAAEId TPOQYIiPWV

" Iris Vermeir and Wim Verbeke, «Sustainable Food Consumption: Exploring the consumer
attitude — Behaviour Gap», 2004.
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(Jensen ka1 Sandoe, 2002). To evdlagépov yia Tnv Trapaywyrni Kai
KATavaAwaon TTou EAAXIOTOTTOIEI TOUG dIOTPOPIKOUG KIVOUVOUGS £xel auénbei o€
OAa Ta eTTTTEdQ TNG YEWPYIAG KAl TNG TPOPIKAG aAuaidag, peyaAwvovTag £T01
TNV mOavr ETTIPPON TWV IOCXUPICHWY TWV KATAVOAWTWY KOT& TNV ammd@aon
ayopdg. Autd evrdbnke pe tnv €kBeon ota MME, tnv Utrapén O1agopwv
OPYAVWOEWY, TNV VOUOBETia, TNV JEYOAUTEPN yvwaon yia TTEpIBAAAOVTOAOYIKG
TTpoBAApaTa Kal Blounxavikwyv kataotpopwyv (Mclintosh 1991, Butler 1990,
Tapon & Leighton 1991, Charter 1992, Wagner 1997). Emmpbo0BeTa, ol
KATAVOAWTEG evOIa@EPOVTal TTAEOV TTEPICTOTEPO YIA TIG KABNUEPIVEG CUVNBEIEG
TOUG Kal TNV €Tidpacn autwv oTo TePIBAAov (Krause, 1993). MapoAo dpwg
TTOU TO ONPOCIO eVvOIOPEPOV YIa TTIO AOQAAR TPOPIJA AUEAVETAl Kal Ol
KATOVOAWTIKEG TOTTOBETACEIG €ival KUPIWG BETIKEG, N TTPAYUATIKI] ayopd TwV
Bl trapapéver xapnAfj (otnv EAANGSa trepitrou pévo 10 1-1,5%) évavt Twv

OUMBATIKWY TTPOIOVTWV.

H «mpdoivn» karavadAwon Bacifetal otnv dladikacia Anyng atmré@aons 1Tou
AauBdvel uttOWn TNG TNV KATOVOAWTIKN KOIVWVIKA €uBuvn (gunuepia Twv
Cwwv, TTePIBAANOV, diKAIO EUTTOPIO) ETTITIPOCOETA TWV TTPOCWTTIKWY AVAYKWY
(yeuon, miyf kai «eukoAiax») (Meulenberg, 2003). Omwg yia OTTOIOOATIOTE
EMTTOPEUCIYO TTPOIOV, N KATAVOAWTIKA atrodoxn €ival (WTIKAG onuaciag yia
TNV EMTUXIO TETOIWV TTPOIOVTWYV. TO THAUA TWV KATAVOAWTWY TTOU ayopdalouv
ouveidnTd Ta «Trpdciva» Trpoidvta, O6Twg Tta Bl augaverar (Strong, 1996,
Crone, 2001). EvrouTolg, ol KaBnUEPIVEG TTPAKTIKEG KATAVAAWONG 0dnyouvTal
ONPAVTIKA a1Td TNV «EUKOAIO», TN OUVABEIA, TNV TTPAKTIKA KAl TV aVTATTOKPIoN
OTOUG KOIVWVIKOUG Kal BEOMIKOUG KAVOVEG Kal €ival TTIBavo va gival avOeKTIKEG

oTnv aAAayr). AkSpa, n TToIKINOPOP@Ia Kal N TTOAUTTAOKOTNTA TWV OXETIKWV
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KIVATPWYV onuaivouv 6Tl 0TNV TTPAYMATIKOTNTA UTTAPXEl £va 181aiTEpO TTEDIO YIa
TNV aAAayn. ‘Evag onuavtikdg 0dnydg yia Tnv aAAay, gival n Taon NG évvoiag
evog "auTtoTraboug KaTavaAwTn" TTou dev €ival ATTAPAITATA KOIVWVIKA EVEPYO
OTéEAEXOG, OAAG KATTOIOC TTOU  €TMIOILOKEI VA  KAVEI TNV €CATOMIKEUMEVN
agloAdynon Tou kivduvou Tou (Dupuis, 2000). AuTA n Taon €X€l TOVIOTED JE TIG
O1adIKOCIEG TTAYKOOUIOTTOINONG TTOU ATTOUAKPUVOUV TOV  KATAVOAWTH WG
dtopo atmd TO KOIVWVIKO Kal TTEPIBAAAOVTIKO TTAQicI0O Twv ayabwv TTou
ayopdadlel. (Kirwan, Slee kai Vorley, 2003). Auté 10 €id0G¢ KATAVOAWTIOUOU
EVOWMOTWVEI KUPiwg Ta TTEPIBAAAOVTIKA {NTAMATA AAAG KAl ETTEKTEIVETAI OTNV
eunuepia Twv Cwwv, Ta avpwTTIva JIKAIWUATA Kal TIG OUVONKES epyaaciag
otov TpiTo Kb6opo (Tallontire, Rentsendorj kai Blowfield, 2001). levikd, o
NBIKGG KaTavaAwTAG aioBdaveTal utTeUBUVOG QTTEVAVTI 0TV KOIVWVIA KOl
eKQPACEl auTd Ta oUVAICOBNUATA Tou PE TN BOABEIO TNG CUUTTEPIPOPAS AYOPWV

TOU.

Ta TPO@IYA gival (WTIKAG ONUOCIAg yIa TOV auToTTadr KatavaAwTh, yia 1o T 6a
eloayel - Ox1 oo owpa Tou. (Dupuis, 2000). Evrtoutoig, n O1€BVg
BiBAIoypagia TTpoTEivEl OTI OI KATAVAAWTIKEG ATTOPACEIS YIA TA TPOPIUA OAAG
KAl YEVIKOTEPA YIA TIG AYOPEG Eival "aTTPOKAAUTITA EYWIOTIKEG", BACIOUEVEG
oTnVv agia yia Ta XpAMATA, TIG AVNOUXIEG yIa TNV UYEia, TNV TTPOTiNNoN, TNV
EUOAVION Kal TNV «EUKOAIa», TTapd TV odrynon atmmd Ta aATPOUIOTIKA KivnTpa

OTTWG N EUNUEPIa TwV (WwV Kal N TTPoocoX yia 1o TTepIBAAAov (IGD, 200a).

21NV 010V BIBAIOYpa®ia UTTAPYXOUV ETTIONG EPEUVEG TTOU ATTOKAAUTITOUV OTI Ol
KAaTavaAwTéG divouv EU@acn OTnV TIPR, TNV €UKOAia Kal Tnv agia wg Tpia

apxIKa (¢nTiuata  yia TNV ayopd Tpo@ipwv. ETtiong Trpooéxouv Tov
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OIKOYEVEIOKO TTPOUTTOAOYIONO, TNV IKAVOTTOINON ETMOUUILY TWV TTAIdIWV TOUG,
KAl TNV 100pPOTTNUEVN BIATPOPN TNG OIKOYEvEIag Toug. ETmmTAéov, @aivetal OTI
QKON KAl Ol KATAVAAWTEG TTOU EVOIO@EPOVTAL VIO TA {NTAMOTA TTAPAYWYAG dEV

eTNPeAdovTal ATTapPAITATA WG TTPOG TIG ETTIAOYEG TWV AYOPWYV TOUG.

OAeg autég o1 Taoelg TTpoTeivouv OTI TTOAAOI KaTavaAWTEG eV gival aTTapaiTnTa
«QVOIKTOI»  OTnVv  «TTpdoivny»  KatavaAworn. Evroutolg, o apiBudg
EVOIOQPEPOUEVWV  KATAOVOAWTWY yIa Ta nOIK& ¢nmuata €xel augnBei Ta

TeEAeUTaia Xpovia.

H kpioiyn gpwtnon, evroutolg, €ivai o PBaOuég oTOoV OTTOI0 Ol
EVOIOQPEPOUEVOI KATAVOAWTEG METATPETTOUV TO OPXIKA EKPPAOCHEVO
EvOIOQPEPOV TOUG, OTIG TTPAYMATIKEG OUVIBEIEG ayopdg, ayopdlovTag ThvV
EVAAAOGKTIK) Auon Twv Bl (évavn Ttwv "oupBatikwv") R av Eeivai
ouviiOwg Uutré 6poug Kal ocuxva Kabopiouévn amdé {NTAMATA OTTWG Ol
TIMEG, N d1aBec1pOTNTA /| N adlomioTia ToToTroinong Twv BIl. H TpaKTIKNA

Otciyxvel OTI ol TTEPITOOTEPEC aTTO TIC NOIKEC TTPWTOROoUAIEC OTTWC gival Ta Bl

£Youv guyva uepidio ayopdc Atlyotepo atmd 1% (MacGillivray, 2000).

Ymdpxel 10 TAPAdOLO KATA TO OTI0I0 €VW TTAPOUCIACETAl YEVIKOTEPQ,
augnuévo evOIo@EPOV Yia TO TTEPIBAAAOV, TTOAAG «TTPpAcIva» TTPOIOVTA OEV
€XOUv QTACElI TO AVOUEVOPEVO €TTITTEDO ETTITUXIOG OTNV ayopd (Wong 1996,
Aspinall 1993). Autd o@eiAeTal TOUAAXIOTOV €V UEPEI OTO XAOHUA OTACEWV-
oupTtrepipopwyv (Ajzen, 2001 Kraus, 1995). Movo €éva pIKpO HEPOG TWV
KaTtavoAwTwv AapBaver 1iIg «nBikEg» eTIKETEG uttOwn (Dickson, 2001). Xtnv

TEPITITWON TWV «NBIKWV» TTPOIOVTWY, N OIKEIOTNTA TIMWYV, N TToIéTNTA, N
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E€UKOAIa KOl TA EUTTOPIKA OHATO TTAPAMEVOUV OKOMA Ol ONUAVTIKOTEPOI
mmapdayovreg amoéeaong (Carrigan koi Attalla, 2001), evw o1 n6ikoi

TTapdyovTteg AapBdavovTtal utTtTown Hévo atrd JIa HEIOVOTATA TWV KATAVAAWTWV.

Ta guédIa TTOU UTTAPXOUV OTNV €KAOTOTE ayopd dnuioupyouv éva XAouad
OTNV AETTTOPEPH KATAVONON TNG KATAVAAWTIKAG AQWNG OTTOQACEWVY YI TNV
KatavaAwaon Tpo@iuywy. Mpdyuati, OAa Ta avwTEpw £PXOVTAl O CUNQWVIa JE

Ta 600 KaTaypd@noav oTa TTponyoudeva Pépn TNG TTapoloas EpYaCiag.

A.2.2 OEQPIA TOY AJZEN IlA THN NMPOrPAMMATIZMENH

ZYMMEPI®OPA (“PLANNED BEHAVIOR”)'

2€ ueAETN TTou ékavav ol S. Kalafatis, M. Pollard, R. East, M. Tsogas, 10 1999,
yla Tnv ouykpion Tng EAANVIKAG kai TnG Bpetavikng ayopdg Bl o€ oxéon pe
TNV Bewpia Tou Ajzen, &ekivnoav pe Tnv TTPoUTTO0E0N OTI N BETIK OTAON
amévavtl oTa «TTPAcIva» TPOQINa Oev akoAoubBeital atrapaitnTa atmo TIg
BeTIKEG TTPOBEoEIg, oe avTiBeon pe TN Bewpia TG aimioAoynuévng dpdong
(Ajzen kai Fishbein, To 1974). Autr} n TTPOUTIOBEON QaiveETAl WG ATTOAUTWG
OIkaloAoynuévn a@oU OTIC MEAETEC €peuvnTWV  TTOU  avaAuBnkav o€
TTponyoupevo kepdahaio (B° MEPOZ ¢ mapouoag), ol  «mTpdacivol»

KATAVOAWTEG aTTOTEAOUV €va TTOAU MIKPO TTOOOOTO TNG TUNMATOTTOINKEVNG

ayopdq.

! Stavros P. Kalafatis, Michael Pollard, Robert East, Markos H. Tsogas, «Green Marketing
and Ajzen’s theory of planned behaviour: a cross-market examination».1999.
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2T OUPTTEPAOMATA TNG MEAETNG, KaTéAngav OTI N  avo@epOuevn, ATTO
KATOVOAWTEG, TTPOTIUNON TTPOIOVTWY  QIAIKWV TTPOG To TTEPIBAANOV  dev
QVTATTOKPIVETAI OTO ETTITTEOO TTPAYHATOTIOINONG TWV QVTIOTOIXWV Ayopwyv, yia

AGyoug OTTWG o1 TTAPAKATW:
- Mn gumoTooUvn KaTavaAWTWY o€ TTEPIBAAAOVTOAOYIKOUG I0XUPIOHOUG,
- AmpoBupia, va aAAGEoUV TIG KATAVAAWTIKEG TOUG OUVIBEIEG,

- H emidpaon TNG OIKOVOPIKAG U@Qeong TTAVW OTNV  KATAVOAWTIKA

OUUTTEPIPOPAQ,

- To emimedo NG avTIAauBavopevng dIaQOPAG TIMNAG METALU «TTPACIVWVY

KAl GAAWV TTPOIOVTWV.

2UYKPIVOVTOG TO XOPAKTNPIOTIKA TNG ayopds Twv Bl pe tnv Bewpia TBM
(“planned behaviour”) Tou Ajzen odnyouvTtal 0TO CUPTIEPACHA OTI aTTd TNV Hia
TTAEUPA UTTAPXEI N aioBnon OTI Ta «TTPACIva TTPOIOVTA gival KAAdy», attd Tnv
GAAN  Opwg o1 'EAAnveg  TmmoTeUoupe  OTI éva KOAUTEPO  TTEPIBAAAOV
dlauopPWVETal aTTO ATTOPACEIG AAWV TTOU 0 KABEvag atrd eudg wg dia

ovTOTNTA OEV PTTOPEI va EEQ0QAAIOEL.

TéNOG, N ev AOyw MEAETN KATOANYEl OTO OUPTTEPAOUA OTI o 'EAAnveg
KATavaAWTEG BaaiCouv TIG EVEPYEIEG TOUG OE TTIO TTIPOCWTTIKEG TTETTOIONOEIG. H
Tieon va gival epiBallovroloyikd utreuBuvol dgv gival T6co onuavTikr. Ol
KATAVOAWTEG TTAIPVOUV TIG ATTOQACEIS TOUG VIO TA «TTPACIVO» TTPOIOVTA TTEPa
aTTO TTECEIS KOIVWVIKOU TTEPIEXOMEVOU. AvapwTIOUVTal KATA TTO00 N ETTITUXIA
TWV «TTPACIVWV» TIPOIOVTWY Ba e¢apTtnBei amd 10 av ol TTapaywyoi /

ETTIXEIPNUATIEG Ba avTaTTOKPIBOUV OTnV ayopd 1 €Treldr] 6a odnyrioouv Tnv
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ayopd. EkTiydral, katd ouvétela, OTI oTnv TTapouca @dcn n Tpoc@opd
«TTPACIVWVY TTPOIOVTWYV gival «dTTPooTd» atrd TNV ayopd. «Kam Ttétoio Ba
MTTOPOUCE VA ATTOBEIXTEI ETTITUXNG OTPATNYIKA av UTTOTEDEI TTWG TOo EAANVIKO

evBIaQEPOV YIa To TrEPIBGAAOV Ba akoAouBrioel To BpeTavikd poTiBo»'.

MapoAn Tnv xpnoiudTnTa TNG aAVWTEPW MEAETNG KAl TNV EVAPPOVIOH TNG ME
GAAeG BIBAIOYPAQIKES TTNYEG, BNAQdN OTI N Bewpia Tou Ajzen dev I0XUEI yIA TNV
ayopd BI1, autn éyive o€ pIKpd deiypa katavoAwTwy. EmmpdoBeTa, épeuveg
TToU €x0uV Yivel yia Tnv EAANVIKA ayopd €xouv attokaAuyel OTI o€ avTiBeon pe
Toug Bpetavoug, o1 ‘EAnveg Ogv  uTttokivouvtal TOC0O oTmd  B€épaTta
TePIBAANOVTOG 1] B€paTa TTpooTOCIag TwV (Wwv, aAAd Kupiwg ammd Béuata
uyeiag. Emiong, TTapoAo 1Tou n ayopd TTOPAMEVEl PIKPOTEPN ATTO AUTH TWV
QVOTITUYMEVWYV XWPWYV, TO TT0000TO avamtugns (15%) civar ampooueva
UPnAOTEPO, €V TTAPOAO TTOU TO TTOCOOTO TWwV PIOAOYIKWV £VOVTI TWV
OUMBaTIKWV TTPoIGVTWV gival govo 1-1,5%, TTapatnpouvTal XapakTnpIoTIKA TNG
ayopdg TTaPOMOIa JE QUTA TWV QVATITUYMEVWY XWPWV TTOAQIOTEPA 0TV idIa
@aon TG KAPTIUANG Cwng Tng ayopds (Pwrtoétroulog, KpuoTdAAng,
Xpuoooxoidng). MaAiIoTa ava@épouv XapakTnEIoTIKA OTI TTPOG TO TTAPWYV — Kal
o€ avtiBeon pe TIG avaTtTuypéveg ayopég Bl ektdg EANGDQG, n Tiun dev gival
1600 oNUavTIKA yia Toug ‘EAANveEG kKaTavaAwTEéG. AuTO dev oupBaivel o€ Kapia
GAAN xwpa. ZnuavTikA gival e1Tiong n d108e01udTNTA, TTOU oNUaivel OTI N ayopd
Kiveital ammd v 1" edon mpog Tnv 2" (101 BpPioKeTal OTN GACH TNG TTPWIKNG
QAVATITUENG) KaTA TNV oTroia TTPORAETTETAI OTI Ba AVTIOTPAPOUV O OPOI OTTWG

yivetal AdN OTIG QVATITUYMEVEG XWPEG.

! Stavros P. Kalafatis, Michael Pollard, Robert East, Markos H. Tsogas, «Green Marketing
and Ajzen’s theory of planned behaviour: a cross-market examination».1999.
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O1 TTaOpAPETPOI QUTOI Eival ONUAVTIKOI YIa TNV €TTIAOYN €PYAAEIWV KAl TTONITIKWV

MKT yia Tnv dieupuvon Kal avarmrtu¢n NG ayopdg Bl otnv EAANVIKA ayopd.

Cutcome Belisfs * Aifrtude o behaviour (A8
Referent Belisfs = Subjective Morms (SH) nitention * Behaviour
i
I
I
Zontrol Belisfs #| Perceived Control (P2 F - - - - - - - - - — — — — — — 1

Eikéva 10 Green MKT Ajzen’

A.2.3 «<MYQIMIA» TOY «MPAZINOY» MKT?

2€ OUVEXEIQ TOU TTEPiPNUoU dpBpou Tou Theodore Levitt yia To “MKT Myopia”,
10 lMNavemoTtAuio Harvard, €€€dwoe 10 GpBpo yia 10 “Green MKT Myopia”.
2Tnv Tpda¢n n “mpdoivn” TpokAnon Oegv gival TBavd va TTPOCEAKUCEI
TTaPadOCIOKOUG KATAVOAWTEG EKTOG KAl AV TTPOCQPEPOVTAI ETTIOUUNTA OQEAN,
OTTWG peiwon TIUAG, A BeATIwPEVN €TTidOON TTPOIOGVTOGC. MNa va atro@euxOei n
‘Kovto@BaAun” avtiyetwtion, 10 MKT Tpétrel va  avTtatmokplBei  OTIg
KATOVOAWTIKEG aVAYKES Kal evOIAQEPOVTA, TTEPA OTTO TOU Ti €ival KAAO yia TO
TTEPIBAANOV. «ZUYKeKpIPEVA TO «TTpdoivo» MKT Trpétrel va IKAVOTTOINOEl

000 oToéxoug: BeATiwpévn TrEPIBAAAOVTIKR TTOIOTNTA KAl IKAVOTTOINoN

! Stavros Kalafatis, Michael Pollard, Robert East, Markos Tsogas, “Green MKT of Ajzen’s
theory of planned behaviour: a cross market examination”, 1999.

2 Jacquelyn A. Ottman, Edwin R. Stafford and Cathy L. Hartman, « Green Marketing Myopia»,
2006.
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meAaTwy. Edv rapegnynBei kdroio amd autd 1 edv dobei TeEpIoCOTEPN
éMQaon OTO TTPWTO EVAVTI TOU OeUTEPOU, TOTE MIAGUE YIa «TTPACIVN
puwTria MKT». Ta «mrpdoiva» TTpoidvra TPEmel va TOTTo0eTnOouv
(positioning) wg Tétola TTOU va uTTodnAwvouv agia OTOV «OTOXEUHEVO»
KaravaAwTtA». H diebvig PiBAIoypagia atTOKOAUTITEL OTI TO  ETITUXEG
«tpdoivoy MKT eival iIkavd va TTpooeAKUCEl TOV TTAPADdOCIAKO KATAVOAWTA 1
Mia TTpocodo@opa  eCeIdIkeupévn  ayopd (niche) kal ouxvd ETTITACOEI
UYnAGTEPN TIMAR ME TO va TIPOOQEPEl «UNn-TTpdoivn» agia (value) oTtov
KaTtavaAwTn (O0TTwg gukoAia Kai €1midoon). OTav o1 KATaVOAWTES TTEICTOUV YIA
Ta €mOuunNTd «un TIPACIVa»» O@EAN TOTE €ival o TTPoBupol va Ta

uI0BeTROOUV.

Opiopévol Adyol yia Toug OTToiouG 01 KOTAVOAWTEG eV ayopalouv «TTPACIVa»
TTpOoIOVTa gival: SUOKOAIa oTnV dIaCTTOPd TWV TTPOIOVTWY, UPNASTEPA KOOTN,

XOUNAOTEPN aTTdd00N, XWPIG oNUAVTIKA TTEPIBAANOVTOAOYIKA OQEAN.

H atmmouyn NG «puwTriag Tou MKT» ptropei va yivel he TG 617G apXEG:

1.  TomoBéTnon agiag KatavaAwTr, TT.X. VIO UYEia KOl aOQAAEIN, «EUKOAIQy,
TPOTTOG CWG.

2.  'Extaon yvwong Tou KatavoAwTh yia 1o TTpoidv,

3. EykupdoTnTa TWV ICXUPICHWY YUPW OTTO TO TTPOIOV,

4. TnvutrooThpign dIAPOPWY OPYAVWOEWY,

5. Tlapoxr) «0IKOAOYIKWV» TTICTOTTOINTIKWY,

6. Ao otopa oe oTépa perddoon TAnpogopiwyv (“word-of-mouth”) kai

O100iKTUO.
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EidIka av n ayopd Ttwv Bl emmekTtaBei o eupuTEPO KATAVOAWTIKO KOIVO (VEOI
QYyopaOoTEG), TIPETTEI va OTTOQUYEI va KATnyoploTroindei w¢ “niche” 1Tpoidv.
(Hamm 1995, Mahler 1991), kai iowg oe emdpeva otddla NG (WG TOU
TPOIOVTOG va HEIWOOUV KaATd €va TT0000TO Ol TIMEG, TTPOKEINEVOU va
ehaxiototroinBei To xdoua MPeTatu mOavAg Kal Trpayuatikng ¢ntnong. Ol
e€eldikeupéveg ayopég («Niche») yapakTtnpifovral a1md uwnAd KEPOM, aAAd
eplopiopévn avatrtuén (Austin, 1992, Brown, 1994, Porter, 1998). Zuvettwg,
yla va &e@uyouue evieAwg atmd Tnv TepIBwplotroinon TnG ayopdg BI,

xpelddetal va dieupuvBei n ayopdq.

A.2.4 ENINTQZEIZ ANO THN KATANAAQTIKH ZYT'XYZH T1A
TA APTA EIZAXOENTA AIAOOPOINOIHMENA

MPOIONTA, onQx TA BN’

Ta Bl ptmmopouv va BewpnBouv e€icou dlagopoTroinuéva o€ oXEOT UE TA KOIVA
Q@OU KATEXOUV POVAdIKA XapaKTnEIoTIKG o€ oxéon YE Ta oudTIPa Toug (Sashi

and Stern 1995).

ATIO TNV GAAN PEPIQ, «apyd elI0axBEVTa diapopoTToINuéva TTPOoIOVTA, OTTWG TA
BloAoyikd TPO@IUG, €ival O JEIOVEKTIKA BOEon Evavil Twv UTTapXOVTWV
TTPOIGVTWYV OTNV ayopd (ATol TWV CUPBATIKWY TPOQiwV), dI6TI TTACOXOUV aTTO
TNV KATAVOAWTIKA OUyXUon OXETIKG ME TETola dlagopotroinon. Auto €xel

ONMAVTIKO QVTIKTUTTO TToU 0Onyei TEAIKA O€ TTEPIOPICPEVN ETTITUXIO TWV

! George Chryssochoidis, «Repurcussions of consumer confusion for late introduced
differentiated products», 2000.
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EI00YXOEVTWV BIAQOPOTTOINUEVWY TTPOIOVTWY oTnv ayopd». (. Xpuooxoidng,

2000).

H dia@opotroinon mTpoidvIiwy avag@EépPETal OTAa POVAdIKA XOPAKTNEIOTIKA TTOU
Karéxovtal amo €va Trpoidv TTou avtaywvifetal pe GAAa (Sashi kai Stern,
1995). Ev ToUTOIG, TTOAAG €10aXBEVTa DIAPOPOTTOINUEVA TTPOIOVTA TTACXOUV
aTTO TNV KOATAVOAWTIKY) oUyXuon OXeTIKA pe TéTola diagopoTroinon (Carpenter
kal Nakamoto, 1989, 1994). H ouyxuon opiCeTal wg Pia KAaTdoTaon oTnv OTToid
Ol KATavaAWTEG OIOPOPPWVOUV TIG QVAKPIBEIG TTETTOIBNCEIC yIa TIG 1IB16TNTEG N
TNV Aatrodoon evog AydTEPO YVWOTOU TTPOIOVTOG dedouEVou OTI BaaifovTal OTIG
1016TNTEG 1 TNV aTmodoon evog o eCoikelwpévou TTpoidvTog (Foxman et al,
1992). Auto gival éva BepeAideg Kal eupéwg uttapxov TTPpoRAnua (Michell kai
Papavassiliou, 1997 Viswanathan kai Childers, 1999) 1rou amodideTal Katd £va
MEYAAO HEPOG OTOUG AVOPWTTIVOUG TTEPIOPIOUOUG OXETIKA JE TNV ETTEEPYATia
TWV TTANPOPOPIWYV YIa TA TTPOIOVTA TTOU EI0AYOVTAl OTNV Ayopd o€ £évav
Mo TPOoPATO XPOVO ATrd TA AVTAYWVIOTIKA avtioToiXd Toug (Carpenter
kal Nakamoto, 1989, 1994). O1 katavaAwTég dev gival TTANPOPOPNPEVOI YIA TIG
TIPAYMATIKEG OIAPOPEG PETAEU TWV €10aXOEVTWY dIOPOPOTTOINUEVWY KAl TWV
UTTaPXOVTWV TTPOIOVTWY Kal atmrpoBupol va PAbouv yia auTtég TIG OIaPOPEG
ouvoAikd (Carpenter kai Nakamoto, 1989, 1994 Kardes kai Kalyanaram,
1992). Teivouv va ayvoroouv Ta POvadIKA XOPAKTNPIOTIKA yVwpEioPaTa Tou
dIAQOPOTTOINUEVOU TTPOIOVTOG TTIOTEUOVTAG TTIBAVWG OTNV UTTEPOXH KAl TNV
KABOAIKN) KATAAANASOTNTA TWV UTTAPXOVTWY TIPOoIOVTWY. To MIKPS pEPIdIO
ayopdg KaBwg Kal 0 aduvatog TTPOCdIOPICPOG EUTTOPIKWY ONUATWY TTOU
TIPOKUTITOUV aKPWTNPIAOUV POVIPA TIG TTPOOTITIKEG AyOPAG TOU E1I00XBEVTOG

dlagpopoTtroinuévou TTpoidvtog (1m.X. Smith kar Reinertsen, 1991). Téroia
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TTpoidévTa ugioTavTal TEAIKG Tnv apyn 01adBson otnv ayopd. H yvwon oxeTiKd
ME TO BaOu6 Kal n @UON TG TIOAVAG dlagopoTToinong HMETAU TWV
TPOIOVTWYV KOABIOTOUV TOUG KATAVOAWTEG OPKETA adIAPOPOUS OTIG
Ola@opég HETASU TWV £100XOEVTWYV KAl UTTAPXOVTWV TTPOoIOVIWV OTnv

ayopd (Peracchio kai Tybout, To 1996).

MapoAo TTOU apxIKA Bewpndnke OTI o1 KATAVOAWTEG Ba  AGAAalav  TIg
TOTTOOETNOEIC TOUG UTTEP TWV AYOPWYV «BIOAOYIKWVY» QVTi TWV «CUUBATIKWV»
TPOQiUWYV, N KATavaAwTIKh atravtnon €ival TToAU apyr (de Vlieger et, 1993).
AiGd@opol epeuvnTéG TTPOTEIVOUV OTI AQUTO OQEIAETAI OTNV  KATAVOAWTIKNA
ouyxuon (1r.x. Grunert kai Kristensen, 1992 Peattie, 1990). O1 katavoAwTEg
okE@TovTal 611 T0 Bl gival éva emBuuntd TTpoidv, av Kal Aiyol £xouv pia cagn

10€a yia Tov 6po "BioAoyikd" (Pattie, 1990).

«Ta _ocupBartikd Tpo@iua_(TTou Bacilovral oTIC OUYXPOVES YVEWPVIKEG

HEBOBOUG) £XOUV OVTIKATAOTAOEI TTPO OEKAETIWV TA BIOAOYIKA TPO@IUA —

1o _de facto mrpdétumra tng @uong. O1 KATaAVOAWTEG €XOUV Yivel €T0I

€COIKEIWMPEVOI PE TA CUMPBATIKA TTPOIOVTA KOl QKON TTEPICCOTEPOI, E£XOUV
aAoiwoel Ta "Idavikd" Toug (TT.X. YVWOTIKEG avapopEg)» (. Xpuoooxoidng,

2000).

O1Twg £TTiONG CNPEIWVETAI VWPITEPA, O KATAVOAWTEG PEIWVOUV CUVHBWG TIG
YVWOTIKEG ATTAITAOEIG TOUG KATA TNV ETTECEPYATIA TWV VEWV TTANPOPOPIWV HE
TN OTAPIEN OTnv TIponyouuevn ekuadnon (Fiske kai taylor, 1984). Autd
UTTOVOEI  OTI Ol KATOVOAWTEG WPTTOPEI  OTNV  TTPAYPATIKOTNTA VA gixav

XPNOIMOTIOINCEI TN YVWOTN UTTAPXOVTWY CUUBATIKWY TPOPIUWV TOUG WG PETPO
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yia va kpivouv Ta Bl (Carpenter kai Nakamoto, 1989, 1994), 4 ptopei va
gixav atroTUxEl va EVOWMPOTWOOUV TIG TTAnpogopies yia T1a BT otnv
utmdpxouoca oourfl yvwong Toug (Kardes kai Kalyanaram, 1992). «Oi
KATOVOAWTEG  UTTOPEI €TTIONG VA €iXav ayvoroel Ta Jovadikd XapakTnpIoTIKA
yvwpiopata Twv Bl TmoTtetoviag oTnv  UTTEPOX) Kal TNV KABOAIK)
KATOAANAOTNTA  Twv  CUMPBATIKWY  TPOo@idwy  Oedopévou  OTI O ayopEg
OUMBATIKWY TPOQYINWY OUVEXICOUV VO TTAPAUEVOUV ETTIKPATECTEPES. AKOUN Kal
N TTEPIOPICHEVN TTPOYEVEDTEPN YVWON TWV KATAVOAWTWV yia Tnv Troavh
dlagpopoTroinon METAEU Twv ouuBaTtikwy kar BIM ptropei va Toug €ixav
KATaoTAOEl adIAQOopOoUs OTIG BIAQOPES KAl aTTPOBUUOUG va Udbouv yia auTég
TIG OIaQOPEG OUVOAIKA. H uTrepviknon Tou {NTAMATOG KATAVAAWTIKAG
ouUyXuong OTTWG £ENYEiTal avwTEPW €ival n Kapdid Tou TTPORANUATOS I TV
meEPAITEPW Bigioduon TwV E1I0aXBEVTWY SIA@OPOTTOINHEVWY TTPOIOVTWV

oTNnV ayopd»'.

«O avrikTutrog €ival n apyn diaxuon Twv Bl1 otnv ayopd, 1Tou dIapkKEi yia
TOMA £1n. Q¢ €K TOUTOU, N AaTTAR Trapoxrn TANPOPOPIWV Yid TIG
S10QOPOTTOINUEVES 1B1IOTNTES KAl TA OQPEAN TTPOIGVTWYV ({NTHMATA UYEiag
Twv BI) €ivanr mlavdé va egival avermrapkAg yia TV UTTEPVIKNON TOU
TTPWTOTTOPIOKOU TTAEOVEKTAHATOS TWV CUUBATIKWY Tpo@ipwyv. H évrovn
emavaAaupavopevn dia@nUIoN PTTOPEI Vo AUEAOEl T CoUvEIdBNTOTTOINON
TWV HOVASIKWY XOPAKTNPICTIKWY YVWPICHATWY TWV S10POPOTTOINHEVWV
BIN. Ta avwtépw PTTOPOUV VA gival OTNV TTPAYUATIKOTNTA O KUPIOG AGYOG YIa

TNV apyn d1a6eon Twv BI1. H TOAUETAG £€kBEON TwV OXETIKWY {NTNUATWY OTNV

' George Chryssochoidis, «Repurcussions of consumer confusion for late introduced
differentiated products», 2000.
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TNAEOPACT, TO PAdIGPWVO Kal TIG EQNUEPIDES OEV EXEI PEPEI TNV AVAPEVOUEVN

augnon Tng karavaAwong Bl».

2uyxva Trpoteivetal otnv 0i1ebvry BiBAloypagia Tta Bl va totroBetouvTal oTa
«pagIo» dITTAa oTa CUPPBATIKA AVTIOTOIXA TOUG, PE OKOTTO TNV MPEYAAUTEPN
TPOBOAN TOUug, HECA aTMO TNV OUYKPION TOU TIAAQIOTEPOU HE TO VEO
dlagpopoTtroinuévo  Trpoidv. (Hoch kair Deighton, 1989 kai Kardes &
Kalyanaram, 1992). Opwg, dev €xel atrodelxTei av n ouykpion Twv Bl pe 1a
OUMBATIKA TTPOIGVTA PTTOPEI VO 0dNYNOEI OTNV TTPOTINNCN TWV TTPWTWV EVAVTI
TwV OeUTEPWYV. ZUPQWVA UE TIG Bewpieg Kuplapxiag xpAong, ival Trio moavo

Ol KATavVaAWTEG va eTTavaAauBAvouv TNV ayopd TwV CUUBATIKWY TPOoidVTWV.

«Eva dAAo oxédio dpdong Trou mpoTeiveTal otnv diedviy BiBAloypagia
gival va emdiwx0ei n xpion NEQN mpoidvTwy. (Kardes kal Kalyanaram,
1992). Ta eicaxBévra TTPOIOVTA TTPOAYOVTAI YIO THV augnon Tng TroikiAiag
Kl OX1 YIO TNV AVTIKATACTAOT TWV CUUBATIKWY TTPOoIovVTwY. AuTo Bacikd
onuaivel OTI N EmMXEIPNON TOU OKOTEVUEl va Tpowdnoel  éva
O10QOPOTTOINMEVO TTPOIOV OTNV ayopd, TIPETTEl VA TTPOKAAECElI TnV
UTTAPXOUOO THNUATOTIOINON TWV KATAVOAWTWVY O©E OXéOn HME TIG

eVOAAQKTIKEG AUCEIG ETTIAOYAG TTPOIOVTWV» ([. Xpuoooyoidng, 2000).

«AuTd pTTOopEl va OWOEl TNV €UKaAIpia OTNV ETTIXEIPNON TTOU TTPOWOEI TO
€10ax0Ev dlaPOPOTTOINKEVO TTPOIOV, VA KATAOTACEI OAPECTEPO TO ONPAdI TNG.
Eival ammapaitntn n omapén KAINOTOMIQN. O1 katavaAwTéG PTTOPOUV VA

WAEouV O0TN PVAMN TOUG YIA KATTOIEG TTANPOPOPIEG OXETIKEG UE TIG 1IOIOTNTEG TWV

' Peter Jones, Colin Clarke-Hill, Peter Shears and David Hillier, «Case Study — Retailing
organic foods», British Food Journal, Vol.103, No.5, 2001, pp.358-365, MCB University
Press.
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mpoidéviwy, (Coupey kai Aoiroi, 1998) o1n TmpooTdBeld  TOUG va
XPNOIMOTIOINOOUV TNV TTPOYEVEDTEPN (OXETIKN PE TA TTPOIGVTA) yvwaon, yia va
katreubBuvouv Tnv amoktnon (Bracks, 1985) kai Tnv agioAdynon Twv
TAnpo@opiwv (Bettman, 1980). Oa cival évag onuavTiKOg TTapayovTag yia TNV
QTTOTUXid TOU OXUPOU TWV OCUMPBATIKWY TIPOIOVTIWYV €AV Ol KATAVOAWTEG
KaTtopBwaoouv va BPouv TIG €UPAVEIG IDIOTNTEG TWV TIPOIOVIWY WOTE Vva
eQapuooouv Katrola TTpoyevéoTepn yvwon. O1 eMAoOYEG ayopwv Toug dev Ba
@avouv OIaQOPETIKEG ATTO TIG TTPOYEVEOTEPEG TIPOTINNCEIG Toug (Coupey,

1998)»".

MNa auté Tov AGyo oTO TTapwV TTPoTEivovTal véa Kal KaivoTtopa Bl Tou
oTOoXEUOUV TOV «YYIR» KATaVOAWTH (dnA. autdv TTou evdlla@épeTal yid
TNV uyEia Kal Tnv uyieiviy diatpo@n), Kai 6x1 Tov KatavaAwTth Bl, érol

WOTE O TEAEUTAIOG VO NV Ta OUVOEEI aTTapAiTNTA HE TA «Trpdoivay BI.

A.25 YXTOXEYONTAZ ZTON «YIlH» KATANAAQTH -
FPHIOPA ANAMNTYZZOMENH AIrOPA KAI

MEAAONTIKEZ TAZEIZ

2AMEPQ O PETOG OPOG CWNG £XEI CAPWGS UEYOAWOEI O OXEON KE TO TTAPEABSY,
TTapapévouv OPwg acBéveieg OTTwg: dIaNTNG, KAPKIVOg, Kapdiakd vooruaTa.
Emiong, n povTtépva diaita kal o TPOTTOG CwnG (TTOAUGOXOAQ €TTayYEAUATO

KATT.) QPKETEG POPES 0ONYOUV CE N IC0PPOTINUEVN BIATPOPN KAl TTAXUCOPKIA.

! George Chryssochoidis, «Repurcussions of consumer confusion for late introduced
differentiated products», 2000.
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MapoAa autd o1 diebveic TAoEIG deixvouv OTI O «UYIEIVOG» TPOTTOG CWNG
EVOIA@EPEl TOUG KATAVOAWTEG YIO TO «@aiveaBai» Kal «aioBAveaTal» KaAd
(“wellbeing boom”). TTOAAEG QOPEG UTTEPIOYUEI TO EVOIOPEPOV YIA TNV QUOIKA
KAl ouvaioOnuaTikry KAT@oTaon Tou atOPou, atrod auto yia ooBapEG aoBEvVEIES,
0161, TmOoTEUETAI OTI v @povTiovTal Ta TPpWTd, TOTE, MTTOPOUV va

atropeuxBolv Ta SelTepa’.

E@doov uttdpxel n 1a0N yia «uylEivi» dIatpo@r] atrd TOuG KATAVOAWTEG, Ol
EUTTOPOI PTTOPOUV VA EKMETAAAEUTOUV aQuThV TNV TAon aAAG Kal va Tnv
aglotroifoouy, emMOPWVTAG 0TV OAAAYr KATOVOAWTIKWY TACEWV OTTEVAVTI

oTtnv vyeia (David Kemsley, 2006).

The importance of retailer initiatives in changing consumer
attitudes towards health

Developing naturalforganic

Driving community health products

initiatives

) Increasing visibility of
In store educational; . iritional labelling

campaigng

Campaigns to buy school
sports equipment
L]

Least important

Reducing salt fat and sugar in
private label products

Source: Business Insights Healthy Consumer Survey March 2006 Business Insights Ltd

Eikéva 11 TpwTtoBouliec Eptdépwv yia Tnv  aAAayr] KATAVOAWTIKWV
OUUTTEPIPOPWV VIO TNV UYEIQ.

' David Kemsley, «Targeting the Healthy Consumer, Fast Growth Markets and Future

Trends», Business Insights, 2006.
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O1rwg @aiveTal, amd Ta avwTEPW, N onuacia avamtuéng Twv BIT gival peydAn
evw OivovTal Kal AAAEG TTPOTACEIG OTTWG TT.X. KAPTTAVIEG O€ OXOAEIA, YE OTOXO
TV OIOPKN avdAaTtrTugn Kal TTpowbnon TOu «uyloug» KaTavaAwTtr). Autd Ba
TIPETTEl VO OUVUTTAPXEI ME ETTEVOUOCEIC OTNV AVATITUEN TNG TTOIKIAIAG, Tou MKT,
KAl TOU OTEVOTEPOU MAVATUEVT TNG O€IPdg TTPoiovTwy. H duvaun Twv
EUTTOPWYV €ival peyaAn. I1diaitepa otnv EAAGDa TTOU 1I0XUOUV Ta OAIYOTTWAIQ,
MTTOPOUV Va €TTIOPACOUV OTNV EKTTAIOEUOT / EVNUEPWON TWV KATAVAAWTWY KAl
TNV BeATiwWoN TNG BIABECIPOTATAG TWV UYIEIVWY TPOYiuwyv. MTTopouv £1Tiong va
ouvepyaoToUVv HE BIOPNXAvoug yia Tnv dnuioupyia «IBIWTIKWY HAPKWV»
(“private labels”) £€TOIWVY | NPI-ETOINWY «UYIEIVWOVY» YEUPATWYV. ZT0 €EWTEPIKO
ol €UTTOPOI €ival UTTPOOTA ATTO TOUG PIOPNXAvVoOUG O¢ €TTITTEDO BPETTTIKOU
TTEPIEXOUEVOU  TAPTTEAQG, KABWG Kal €QAPIANOI Ot ETTITTEDO  «UYIEIVWOVY
TpoPuV'. 2UuveTTwg Oegdopévou OTI Kal oTnv EAAGDa uttdpyouv TToAuEBvIKG
oouTTEp MAPKET () TToU €xouv ayopacTei atrd TTOAUEBVIKEG), PTTOpOoUV va
OUVTEAEOOUV OTNV QVATITUEN TNG «UYIEIVAG OIATPOYNG OTNV OTIoid QUOIKA

mepIAapBavovrtar Ta BIT.

To idl0 10xUel Kal yld TOug [lognXAvoug. ETTOUvATITETAI TO OXETIKO

oXedIaypauua.

' David Kemsley, «Targeting the Healthy Consumer, Fast Growth Markets and Future

Trends», Business Insights, 2006.
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The importance of manufacturer initiatives in changing consumer
attitudes towards health, 2006

Increasing visibility of

nutriﬁona] labelling

Developing educational Developing functional Iieducing salt, fat and
campaigns in schools products i sugar in products

Least important

1
Developing
natural/organic products

Source: Business Insights Healthy Consumer Survey March 2006 Business Insights Ltd

Eikéva 12 TlMpwTtoBoulieg Biounxdvwv yia TV aAAayr] KoTavoAwTIKWY
OUMTTEPIPOPWV VIO TNV UYEia.
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A.3 AIEYPYNZH AlrOPAZ MEzQ THZ

TOMNOOGETHZHX KAINOTOMQN BIl ZTHN

AT OPA.

A.3.1 EIZArQrH

210X0G TNG Trapouong eival n oulAtTnon Twv dIEBvwyv TAoEwV OTa TPOPIPA
YEVIKOTEPA OAAG Kal Twv BIT €10IKOTEPA, OXETIKA PE TNV dNMIOUPYIa KAIVOTOUWYV
TPOIOVTWY. Eidape og TTPONYOUUEVEG TTAPAYPAPOUG OTI TO «TTPACIVO» OEV
atroTeAel TOV KUPIO AGyo yia Tov otroio Ba emiTeuxOei peydAn avarmtuén otov
KAGdO. EpbOoov AOITTOV N JEYAAUTEPN MEPIOO TWV KATAVOAWTWY £XEI OUYXUON
yia Ta Bl kai Tnv onuavTikdtnNTd TOUG £évavTi TWV CUUBATIKWY TPOQYIWY, EKTOG
amré TNV eKTTaideuon Kal evnuépwaon aAAd kal Tnv BeATiwon TNG aglommoTiag
OXETIKA e TNV TTOIOTATA KAl TNV TToTotroinon Twv Bll, iowg Ba Bonbouoe n
OTTapén KavotTopwy TTPOIOVTIWY TTOU 0dnyouv OTnv eupuTEPN QVATITUEN TNG

ayopdc.

A.3.2 TOMNOOGETHZH Bl

2upowva e Tov Kotler, 2003, n TomoBEétnon otnv ayopd (“market
positioning”) €ival n €dpaiwaon Kal ETMIKOIVWVIA TV {EXWPIOTWV WPEAEIWV TNG
mpotaong MKT piag etaipeiag yia kdBe ayopd - otdxo. Emmpdobera,
oupgewva pe Toug Ries and Trout, 1972, n T1OTmOBETNON TOU TTPOIGVTOG

(“Product positioning”) oxetiCetar pe TNV dnuioupyia WiaG OUYKEKPIPEVNG
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€IKOVAG TTPOIOVTOG OTO MUOAS Twv KATAVOAWTWYV. 210 TTapadooiakdé MKT n
TOTTOBETNON  TTPOCdIopPifeTal aTTO  UEPIKA €EEXOVTA  XOPAKTNPIOTIKA TOU
TTPOIGVTOG TTOU TO dIOPOPOTIOIOUV £VAVTI AUTWYV TWV AVTAYWVIOTWY KAl TOU
TPoodidouv avtaywvioTIKG TTAcovekTApaTa. O1 marketers Teivouv va
TOTTOBETOUV TA TTPOIOVTA PE AOYIKEG AEITOUPYIKEG, OUMPBOAIKEG KAl EUTTEIPIKEG
TIAEUPEG TOU TTPOIOVTOG, ayvowvTtag AAAeg duvatoTtnteg (Kotler & Trias De

Bes, 2003).

21NV TEPITITwonN Twv B, n Tpéxouca ToTToBETNONA TOUG BaCieTal KUPIWG O€
XOPAKTNPIOTIKA TwV TTPOoIOVTWY. Eite BETIKA (TTI0 UyIEIVA, KOAUTEPN YEUON), €iTE
apvNTIKA (TTapayopeva Xwpig XNUIKA, €AeUBepa aTTd YEVETIKA PETOAAQYMEVA,
XWPIG TeEXVNTA YyeUon, XwPEIiG ouvtnpnTIKA, KATT.). ETiTpoobeta, n tpéxouca
TOTTOBETNON TOUG YiveTal PECW TNG YEVIKAG OUMPPBOAIKAG ava@opdg oTnv
avaykn / otoxo yia dlaTApNoNn TNG UYEiag, TTOU TTAPOUCIAZETAI WG N TTIo

OXETIKA agia otV HaKpoRIOTATA Pag, €10IKOTEPA OTOV AUTIKO KOOUO.

Emiong, T1a BIOAOYIKG XOAPOKTNPIOTIKA TTAPOUCIAlOUV Kal  ETTITTPOOCOETN
dlagpopoTroinon £vavti AAAwv. (TT.X. 0TV KATNyopia yliaoupTIoU UTTAPXOUV Ta
100% Aittapd, T1a evioxupéva pe TTPORIOTIKA, Kal Ta BloAoyikd), TTapoAo TTou

6Aa Ta B éxouv TNV iSia Bé0N 0T0 HUAAS TWV KOTAVOAWTWV'.

ATT6 600 OpWG Paivetal, TO Prvupa Twv Bl wg TTpog TNV TOTToBETNOT TWwV TEAEUTAIWY
07O HUOAS TwV KATAVOAWTWY, Bev eival EekdBapo®. Eidape TTopammévw OT — UETagy

GAWV - UTTAPXEI OUYXUOT O€ OXEON ME Ta BIOAOYIKA EVOVTI TwV CUUBATIKWY. ATTO TNV

! Raffaele Zanoli and Somina Naspetti, «The positioning of organic products: which way

forward?», Paper presented at Joint Organic Congress, Odense, Denmark, May 30-31,
2006.

2 «Growth Strategies in Organic Food and Drinks, Consumer Trends and New Product
Development», Business Insights, 2002.
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GAMn pepid Ta BIM Ba gival rdvra 1o akpifd amd 1o cuppatikd, AOyw Tou
TTEPIOOOTEPOU  XPOVOU  TTOU  XPEIGdeTal yia TNV TTApoywyrl TOoug agou  dev
XPNoIJoTToIoUVTal  OTTOIOUBATTOTE  TUTTOU  XNUIKA. OTroTe, €ival ONUAVTIKO va
EMAEXTOUV €KEIiVA TA TUAMOTO TNG OYOPAS TWV OTToiWV Ol avAaykes 6Oa
e§utTnpPETNBOoUV KaAUTEPA pE Bl péow evog pnvupaTog Trou givan §EKABapo aAAd
Kal TETOIO TTOU VO TOUG TrEifEl yia TO O@eAOg TTOU Ba OTTOKOPioOUV Of

TIPOCWTITIKO ETTITTESO (Ko OXI TT.X. O€ TTEPIBAAAOVTIKO OPEAOG).

TeAika Ta Bl Tpétrel va arro@Uyouv Tnv «Irayido» 1TTou dnuioupyei n @uon g
ayopdg TOug, KATI TTOU QaiveTal aTrd TNV TTPOAVOPEPOWEVN TUNKATOTIONON TNG
ayopds, KaBwg Kal aTTd TO YeYOVOS OTI OrPEPA KaTEXouv, oTnv EANGSA, povo 1o 1-1,5%
MG ayopds. Edv 1o0x00€l KATI TETOIO TOTE MTTOPEI VO ETMITEUXOEI TTEPAITEPW
Sieupuvon TG ayopdg AuEAvovTag ToV apIBUO TwV TUNUATWY KATOVAAWTWV TToU 1N
ayopdlouv BIl. «Eivon yeyovég, 6m ta BIl €& opiopol €xouv povadiKn
ToTroBéTnon. Opwg n avgnon Tng Kepdogopiag Tou KAGdou gival coég OTi
MTTOPEI VA YiVEl HEOW VEWV THNHATWY KATOVOAWTWY, TTOU Ba 0dnyficouv oTnv
avaTrTuén TG ayopdg»1. 2TV TIEPITITWOoN aut OeV KATAPYETAI N TTPOOTTAOEI
digioduong / avaTTugng TTou OVOAUBNKE OTO TTPONYOUMEVO WEPOG TNG TTAPOUCOG.
AvriBeta xpnoipotroieital 7o MKT woTe va 1poo@epBouv véa BIT yia v Trepamépw
dleUpuvon Tou KAGdoU. H epwitnon TTou dnuIoUPYEITal ival O XPOVIKOG TTPOCDIOPIONOG
Twv OUO ETMAOYWV KAI AV QUTA PTTOPOUV va yivouv Tautoxpova rl oxl. H EAAnvIkn
ayopd BpPioKeTal OTO OTASIO TNG TTPWIKNG Wpipavong. Ouws atrd TNV GAN pePIa
uTTapyouv ron TTOAUEBVIKEG emmixEIpAOEIG TToU euTTopevovTal Bl otnv EAAGSQ.

Aedopévou Tou ONIYOTTWAIOKOU KOBEOTWTOG TTOU ONUIOUPYEITAl PECW TWV COUTTEP

! «Growth Strategies in Organic Food and Drinks, Consumer Trends and New Product
Development», Business Insights, 2002.
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MAPKET Kal TO yeyovog 6T Trepitrou To 50% Twv Bl diavéuetar ammd autd, odnyei otnv
OVAYKN TTEPAITEPW MEAETNG VIa QUTO, ATTO ETTAYYEAUOTIEG KAl  aKOONUAIKOUG

EPEUVNTEG.

270 TTOPOV PEAETATAI N TTEPAITEPW DIEUPUVON TNG AYOPAS O€ VEQ TUNUOTA KOl Of TTIBAVEG
eVOMOKTIKEG TOTTOBETNONG Twv Bl katapxrv amd mig emyeipioes. Eival, BéRaia,
ETTIONG EVOIOPEPOV KAl VI TOUG TTAPAYWYOUG, IINITEPA OTNV TTEPITITWON TTOU UTTOPEI VO

UTTAPEEI OUVEPYOTIa HETAEU TV dUO TTAEUPWIV.

A.3.21 YTEIA KAI EYEZIA ZTA TPO®IMA KAI NMOTA - NMPOONMTIKEZ

«YTéapxel avaykn véag tommoBéTnong (“positioning”) Twv Bl Baci{éuevn otnv
amoywn TrEPi UYIEIVAG BIATPOPAC ME OTOXO Tnv €mmiTeuén Tng euediac,
TTapEXOVTAG OAEC TIC afieg TTou avTiTpoowTrelouv Ta Bl kalr pymropouv va
TTPOKaAéoouV  uwnAOTEPN  KaTavaAwTtik avaueign  (“involvement”)  kai
agooiwon (“loyalty”). O1 katavoAwTIKEG €TMIAOYEC o€ oxéon Me Ta BI,
TTEPIKAEioUV TNV avaykn / otdéxo dlatipnong TnG uyeEiag, aAAd cuyxvda auth n
agia dev akoAoubBeital wg €xel, TAPA WG CUPPAGAAoOUCO TTPOG IEPAPXIKA
uwnAOTEPEG agieg / oTd)XOoUG OTTWG N TTOIOTATA TNG (WG Kal N YEVIKOTEPN EUEEia

(“wellbeing”)*.

Eidape avwtépw 611 TO «1Tpdoivoy MKT OTOXEUEI OTNV KOIVWVIKA €UECia, OAAG
otnv TPAEN O KATAVAAWTAG €ival TNO «OTOMIOTAG» Kal ouxva UuTtdpxel TO
oEUUWPO oxnuUa OTToU evw EVOIOPEPETAl VIO TNV UyeEia Tou dev ayopddel

ATTaPAITNTA TTPOIOVTA YIa AuTO TO AdYO.

! Raffaele Zanoli and Somina Naspetti, «The positioning of organic products: which way
forward?», Paper presented at Joint Organic Congress, Odense, Denmark, May 30-31,
2006.
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«H évvola Tng “guediag” eival eupUTEPN TNG atTouciag acBevelwyv. OpileTal
WG N OUvoAIKA TroIdTNTA KAl TPOTTog Cwhg (“person’s lifestyle), TTOU
ETMITUYXAVETAl WE TNV QAPMOVIKN I00PPOTTIA TNG QUOIKAG, aloONUATIKAG Kal
TIVEUMATIKAG uyeiag péoa atrd 10 «@aiveoBai» Kal To «aioBdavecBaly KaAd.
Baoiletal otnv oAoéva augavopevn Taon Tou «eioal OTI TPWGS Kal OTI TTIVEIGY,
ota TTAdiola TnG d1aB£0IuNG TTANPOPOPNONG METALU GAAWV yIa TNV UyEid, To
AyxXog Kal Tnv Traxuoapkia. H karavdAwon TETOIWV TTPOIOVTWY UTTOKIVED Wia
eueia TTou BonBda oTnVv TTPOANTITIKA ATTOQUYI €VOG OUVOAOU aoBeveIWwy,
KOl TTPOOTATEVEI ATTO TO OCUVAICONUATIKO KAl TTVEUHATIKO AyXog, TrapoAo
TTOU Ol OYyOPOOTEG TOUG OEV UTTOQPEPOUV ATTO KATTOIO OUYKEKPIMEVN

aoBévela i KatdoTaon» .

210 TTAQioIa auTd o1 Biopnxavol eTavacyedidlouv Ta TTPOoIOVTA TOUG TT.X. ME TO
va Pelwvouv ouoTatikd TTou gival avtibeta otov 1pdéTTo (wng (“lifestyle”) Tou
‘wellbeing”. Tétola ouoTtamik@ €ivar Ta TTPOOOETA TEXVNTA XPWHOATA, TA
ouvtneENTIK&G A N Ka@eivn. Mpog 10 TTapOV O XWPEEG TTOU UTTEPEXOUV OTO
‘wellbeing” eivar n Apepik, n latmrwvia, kar n Meppavia. MNa mapddeypya n
Nestle kai n Safeway Inc. £xouv TTPowWONCEI KAIVOTOUA TTPOIOVTA OTA KETOIMO»
@aynTta ota otroia TrepIEXouV BloAoyikd ouoTatikd. AANAol, O6TTwg n Unilever
OUpTTEPIAAPPBAVOUV 0€ YOAOKTOKOMIKG TTPOIOVTO  WHEYA-3, PITAUIVES KOl
IxvooTolxeia. Epdoov TToAuEBVIKEG eTaipeieg Aavadpouv TETola TTPOIOGVTA OTO
eCwrepIKO, Oev atTokAgieTal va gilcaxbouv kal otnv EAANVIKR ayopd, ouvToua.
Maviwg ndn n Vivartia, yia T1apddelyya, TIPOWOEI TA KATEWUYHEVQ

TIPOTTAPACKEUAOMEVA  YEUPATA BIOAOYIKWY OCUCTATIKWY ME TOV TITAO «dg

! Jane Pilcher, «Health and Wellness In Food and Drinks, Growth Opportunities in Beauty,
Purity, Detox, Vitality and Relaxation», Business Insights, 2007.
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MOYEIPEWOUPE» XWPIG OPwg va avaypdel o1l mpoékeital yia Bl Ztnv
OUOoKeuaoia Tovifouv POvo TNV OIOTPOQIKY onuacia Twv BITAUIVWY TTOU
mepiExovtal. MapoAa autd dev avagEpovtal o BépaTa eueiag Aueca aAAd

iowg éuueoa.

H 1TpowBnon mpoidvTwy TTou oToxeUouV oTnVv cuetia (“wellbeing”), BacicovTai

o€ apvnTIKA Kal BETIKG XapaKTNPIoTIKA, W €EAG:

Mivakag A.1 :ApvnTiKd Kal OeTIKd XapakTnpioTiKd “Wellness”:

ApvnTika: OeTIKA:

Ayxog =ekoupaon

ARBapyog Evépyeia / CwTIKOTATO
MoAuvon KaBapdtnTa / atrotogivwon
‘EAEIYN KivATpou / oegatriA Avdpotrpétreia / MovipdtnTa
Qxpn oyn Oupopen oyn/opopyid

MveupaTikA eguttvada / eypriyopon

Mnyn: Business Insights Ltd.

Oa Atav Aoimrév apkeTd evdia@épouca n UTTapén kaivotouwv Bl 1Tou va
EKMETAAAEUOVTOI  aQuTtAv TNV TAON.  2ZUOKEUOOHEVA — «ETOIA» N
«TTPOTTAPACKEUOAOUEVAY  yeUpaTa (OTTwg «Mtmaputma  Z1d6ng»  PioAoyikd
Katewuyuéva) f egmmAouTiopéva (0TTwg actimel, Activia, Becel kA1) 1ToU va
Bagoifovral o€ UTTAPYXOUOEG AvAYKEG TNG ayopdc, UTTOPOUV va odnyrnoouv o€

Eva avéEATTIOTA VEO TTPOCOO0POPO PEAAOV.
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Maviwg o1 TTPOOTITIKEG €ival apPKETA €UOiwVES yia Tnv Eupwtraiki ayopd.
MopaTiBeTal KETwOI To oxedidypappua’ oTo oToio divovTal EKTINAOEIS yIa

MEANOVTIKEG TAOEIG:

The most important trends in wellness NPD over the next 5 years

Vitality / energy

Promotion of relaxation

o - Purity / detox / anti-st
Virility / fertility ! = :ress
| i :
i i i
: : l
Least important Most important
| Looking good / beauty
Mental acuteness /
intelligence
Source: Business [nsights Wellness Food and Drinks Survey Business Insights Ltd

Eikbéva 13 ZnuavTtikoTtepeg Taoeig Euegiag otnv Eupwtn?.

! Jane Pilcher, «Health and Wellness In Food and Drinks, Growth Opportunities in Beauty,
Purity, Detox, Vitality and Relaxation», Business Insights, 2007.
2 BA. Ymroonugiwon 1.
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Me tnv “wellbeing” yivetal etravarotmroférnon (“repositioning”) Twv Bl

oTnVv ayopd.

Positioning of wellness within health
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Source: Author analysis

Positive enhancement

Business Insights Ltd

Eikéva 14  Tomobérnon Euediag otnv

Yyeia'.

«Ta BIT amoteAouv uywnAd — OUMPBOAIKG TTPOIGVTA TTOU Ol KATAVOAWTEG

avTIAQUBAvovTal KUpiwg oTnv Bacn Twv

(BroAoyikn) TautréAa. Eival Aoitov

XOPAKTNPIOTIKWY EUTTIOTOOUVNG OTTWG

TTOAU onuavTikd va ToTToBeTnBei TO

Tpoidv oe PBdaon TeAIKwv agiwv. Autd Ba BonBouce TNV CuUVAICONUATIKN

avaueiEn pe 1o BI, evavria otnv xau

OUVOEETAl PE TA TTPOIOVTA TPOQIPMWYV YeVIKOTEPOY» (Zaichowsky, 1985).

TepioooTepa Bl cuvdéovtal pe Béparta

NAGTEPN KOTAVAAWTIKY QVAMEIEN TTOU
Ta

uyeiag kai guegiag / ToI0TNTAG (WG,

OUVOESEPEVN PE TIPOCWTTIKY IKAVOTTOiNoN>.

' Jane Pilcher, «Health and Wellness In Food
Purity, Detox, Vitality and Relaxation», Busine

and Drinks, Growth Opportunities in Beauty,
ss Insights, 2007.

? Raffaele Zanoli and Somina Naspetti, « The positioning of organic products: which way
forward?», Paper presented at Joint Organic Congress, Odense, Denmark, May 30-31,

2006.
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Me auTthv Tnv €TTavaToTTOBETNON UTTAPYXOUV dUVATOTNTEG OE VEOUG XPOTEG
(TT.X. TOCIOIWTEG, KATAVOAWTEG TTOU €vOIAQEPOVTAl YyIO TNV TToI0TNTA (WG
TOUG), VEEC KATAOTAOEIG, VEQ onueia TTwAnong (TT.X. autépaTa unxaviuara o€
agpodpdpia ) TToAucuxvaoTa onueia). Mia évvola tmou TeAIkKG ouvouddel pia

YOOTPOVOIKN / dIaTPO@IKA diaiTa, PE Eva OIKOAOYIKO Kal uyif TPOTTO (WrG.

O1 Biopnxavol uTropouv va avTattokpiBouv wg s&r']g1:

1. ReMKT utmrapyxoviwv T1poidoviwy, HE €ugacn oTn yeluon Kal Td
ouoTaTIKA TTOU TTPOWBOUV TNV euedia. OTTWG avTI-OEEBWTIKA aTTO

@pouTa JE BIOAOYIKO TTEPIEXOMEVO, PE TOUG KATWOI ETTIMEPOUG TPOTTOUG:
- Néeg TToIKINiEG KaI YEUOEIG,
- Néa ovopata uttTapXOVTWYV TTPOIOVTWY,
- Néeg ouvrayég,
- Néog oxedlaoudg ouokeuaoiag, (CUpTT. YAIKA Kal OXAHa),
- AN\ayn pey€Boug ouokeuaoiag,

- ANayi TigAg (TT.X. MeEiwon TIUAG ouvodeuouevn atmo aAAayn
pEYEBouG TTOoOTNTAG).
2. Emmavaoxedlaopdg (“Reformulating”) trpoidviwy, €ite ye TNV TpOCOEoN

VEWV OUCTATIKWY PE OUVEIPPOUG YIa TNV €UEia, €iTe PHE TNV PEiwoN N

€€OQAVION CUCTATIKWY TTOU 0dNyouV O€ aVTIBETOUG OUVEIPUOUG.

Ekt6¢ ammdé Tnv Kaivotopia Kali TO  AVTAYWVIOTIKO TTAEOVEKTNUA  TTOU

onuioupyeital, Eéva AAAO ONPAVTIKO «XAPICHO» TNG EVELIOG Eival OTI TTAPEXEI TNV

! Jane Pilcher, «Health and Wellness In Food and Drinks, Growth Opportunities in Beauty,
Purity, Detox, Vitality and Relaxation», Business Insights, 2007.
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duvatotnta ota Bl va €xouv uwnAdtepn TR Ta oTroia oUTwG 1 AAAWG
XpPewvovTal he upnAotepn TiuA. OTIOTE N «aTTOPPOPNCN» TOU XAPAKTNPIOTIKOU
auTtou ota Bl onuaivel 611 Ta TeAeuTaia Ba PITOPOUV va «dIKAIOAOYOUV» TNV
MOVaBIKOTNTA TOUG MOKPIA atrd TNV «TTPAcivny» Trayida TTou avagEépOnke

AVWTEPW.

Emouvatmrovrial  mBavég ayopEég OTOXOl  yia  autoU Tou TUTIOU ThV

KaTavaAwTikA pepida otnv EupwTrn.

Importance of key consumer groups for wellness food and drinks
over the next five years
5-Very
important
> 3
o)
o
@
=
@
@
© 3
g
o
2]
0]
o
2
1-Not
important
P Kids (5-12) Teenagers Young Middle- Middle-aged Seniors Pregnant Sportsmen/
(13-19) adults aged women men (60+) women/new women
(20-35) (36-60) mothers
Note: Respondents were asked to rate importance on a scale of 1, which was “not important’, to 3 which was
“verv important”. The response average is an average of the ratings given along the scale.
Source: Business Insights Wellness I'ood and Drinks Survey Business Insights Ltd

Eikéva 15 2nUavTIKEG AYOpPEG 2TOXOI OTNV Eupwmmn'.

! Jane Pilcher, «Health and Wellness In Food and Drinks, Growth Opportunities in Beauty,
Purity, Detox, Vitality and Relaxation», Business Insights, 2007.
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2TO AVWTEPW OXEDIAYPANMA QaivovTal TTIBavd vEa TUNHATA ayopwY OTOXWV.
O1rwg @aivetal, ol yuvaikeg atroTeAOUV OpPKETOUG ATTO TOUG «OTOXOUGY, EVW OF
Kamola AAAa  TUAuATa  KUPIOPXOUV  €iTe AOYyw HEYOAUTEPNG OTATIOTIKAG
d1dpKeIng (wNG OTTWG oI PeyaAuTepol (“seniors”), €ite dIOTI £XOUV TNV Kupiapxn
ATTOPACT AYyoPds TPOPIUWYV YIA TIG OIKOYEVEIEG TOUG. MapoAa auTtd kal n ayopd
avdpikoU TTANBucuou (36-60 Twv) TTapouciddel dIEBVWG eviloPEPOV ETTEION Ol
Avopeg cival oAoéva TTEPICCOTEPO TTOAUACXOAOI Kal ayXWHEVOL (TPOTTOG CWNG)
KAl QvTIMETWTTICOUV TTIECEIS va gaivovTal dpop@ol (Bdpog, dépua) evavTia oTn

y\pavon Toug.

Quoikd 1o AiyoTEPO evdla@épov yia guegia TTapouaidlouv Ta TTaIdIG Kal Ol

¢pnpor Adyw TnG nAIKiag Toug o€ oxéon Pe TNV évvola Tou “wellbeing”.

2XETIKA ME TOUG OTOXOUG — TIPOIOVTA WTTOPOUV va gival apPTOTTOINUATA,
OnNuUNTPIaKA, YOAOKTOKOUIKG, ETolua yeuuara, OVOK, TTPOIOVTA
CaxXapoTTAAOTIKAG, OAKOOAOUXa TIOTd, ({eOTA pO@APOTA, QvAWUKTIKG (J.

Pilcher, 2007).

Otrwg kal To MKT yia Tnv To1TT00€TNon OTToI0UdATIOTE TTPOIOVTOG, £T01 KAl £0W),
T PNVUPATO TNG €UEEIAG TTPETTEN va €ival 0a@r Kal EEKABapa WG TTPOG TOUG
IOXUPIOUOUG TOUG ATTEVAVTI OTNV TIVEUPATIKA KAl CUVAIoCONUATIKA «UYEia» TTOU
TTAOPEXOUV OTOUG KATavaAwTéG. ETTiong dev TTpETTel va €pyxovTal o€ OUYKPOUOon
ME TIG «aTTayopeuoeio» TNG E.E. TTou ava@Epbnkav o€ TTponyoupEVo JEPOG TNG

TTOPOUOaG.
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A3.2.2 TPOO®IMA KAINOTA «EYKOAIAZ» - MPOONMTIKEZ

Ta TTPOIOVTA «EUKOAIOG» ATTOTEAOUV GAAN pia TTEPITITWON OTTOU N TIUA TTWANCNAS
Toug €ival uPnAdTEPN aTTd TWV CUMPBATIKWY. ZUVETTWG N «évwon» Toug pe Ta Bl
MTTOPEI VO «OIKAIOAOYNOE TNV UYNASTEPN TIUA OF€ TUAUATA — OTOXOUG TTOU N TIUA
0ev atroTeAei avaoToATIKO TTapAyovTa yia TTpoidvTa TTou ival diateBeiuévol va

TTANPWOOUV TTOPATTAVW.

Otrwg €idape o1o 7 PEPOG TNG TTAPOUCaS N ETTWVUIa TTPoIdvTog (“branding”) kai Oxi
n ToToTToINON Eival IBINITEPA ONPAVTIKA YIO TO CUCKEUQOMEVA KAl Ta «ETolua» BI.
2UVETTWG, JTTOPEI va unv AngBei uttdwn n Tuxdv EAEIPN AgIOTTIOTIAS TWV ETAIPEILV
mmoTotroiong Twv Bl ammd Toug KatavaAwTég. ATTO TNV GAAN pepid gidaue oto B’
MEPOG TNG TTapoUoag (THnuaTotroinon ayopdg BI), om oe avtiBeon pe 10 Ti apxIKa
avauevéoTav, ol ‘EMnveg katavoAwTtég BIT dev cival 1600 TTopadooiakoi OTIG
EMAOYEG ayopds TPOPIHWY. «ALIOONUEIWTN €ival N YEVIKEUPEVN WETOOTPOPH TWV
KOTOVOAWTIKWY TTPOTIMACEWY TTPOG TA PETOTTOINUEVA TTPOIOVTA, TA «EUKOAQ I
BoAikd» TpO@IUa, Ta £TOIMA @AYNTA, KABWG KAl N QUEAVOUEVN evaoXOAnon Twv

KOTOVOAWTWVY PE Ta TTPORAAUOTA BPETTTIKAG dIATPOPNG, UYEIAS Kal TTEPIBAAOVTOG.

TENOG, 0 KAGOOG BIT, aAdG kal TPOPINWY YEVIKOTEPQ, EiVal KOTOKEPUATIOPEVOG OF
ETTITTEDD TTAPAYWYNG KOI OUYKEVTPWHEVOG o€ €TTiTTedO dlavoung. O e¢ayopéEg,
OUYXWVEUOEIG KOI OUVEPYAOIEG TTOPAMEVOUV N [BACIKN) €EWTEPIK) OTPATNYIKN
QVATITUENG TwV ETTIXEIPAOEWY O¢ OIEBVEG eTTiTTedo. Mapatnpeital pia augavopevn
OUYKEVTPWOT) TOU EUTTOPIOU, AMEVOS PEOW TNG iIdPUONG KAl CUVEXOUG ETTEKTOONG
TWV OOUTTEP PAPKET KAl APETEPOU PHECW TWV OUYXWVEUCEWV Kal Egayopwv. [Na autd

KQI ONMEILVETAI PEIWON TOU apIBUoU Twv PIKPWVY KATAOTNUATWY KAl augnon Twv
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HEYGAWV» . SUVETTWIC, T TTPOIGVTA «EUKONTIC» OTTOTEAOUV «TTPOGOS0(PAPO» £5APOC
AOYWw TNG €UKOAGTEPNG OIaKIVNOAG TOUG UECT OTTO TO OOUTTEP JAPKET KAl T JEYAAQ
kataoTpata (aAuoideg) BIT yevikdtepa (kaAutepn TTPORAEWN TNG TTOPAYWYNG,
QTTOBAKEUON KOl KATAWUEN TTPOIOVTWY, KAAUTEPN AVTIMETWTTION TNG «ETTOXIKOTATAGY
@POUTWV KOl AOXQVIKWY, TTIO €UKOAN OuveEPYaoia HETALU KATAKEPHATIOUEVWV
TTAPAYWYWV KAl TWV CUYKEVTPWHEVWV EUTTOPWV WG TTPOG TNV TTAPOXH TTPOIOVTWY,

KATT.).

Ta TTPoIOGVTa «EUKONIOG» OPICOVTal UTTOKEIYEVIKA OTTO TOUG KOTOVOAWTEG ME TPEIG

KUPIWG TPOTTOUC?:

- Tnv oupBaTikn 18éa EUKOAIOG OTA XOPAKTNPIOTIKA, (OTTWG EUKOAO va QVOIEEl,

€UKOAO va oepPIPIOTEI, EUKOAO VO paywOEi Kal EUKOAO VO JETOQEPETAL),
- ZeuywnAo  xaunAo etTitredo eukoAiag (Aidypauua 16),

- 2e oxéon pe TO TToU 0dnyouUV T XAPOKTNPIOTIKA EUKONIOG TwV TPOYIKwWV (N

TTOTWV) OTNV ayopd TNG KATAVAAWTIKNG GAUCIdOG.

' RIPE Medotrovvrioou, [lepigpepeiakry ZTpartnyikr) Kaivotopiag lMeAotrovvrioou, «KAadikA

MeAétn Biopnyaviag Tpogiywv kai MNotwv otnv Trepipépeia MNeAotTovvrioouy, SIadIKTUAKT)
aehida.
2 Gavin Eaton, Jessica Sadler, “Growth opportunities in convenience food and drinks”, Bl.
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Top convenient categories according to NPD data, 2002-2005
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Note: The graph has been calculated in terms of products tagged as “convenient”. Categories such as snacks,
conlectionery and sofl drinks are inherently convenient in nature and therelore products that have an added
convenient [eature in these categories are shown in this graph.

Source: Productsean Business Insights Ltd

AIGYpappa 16 ZNHOVTIKEC KATNYOPIEC TTPOIOVTWV «EUKOAIOCH .

Ta @pouTa Kal Aaxavika atroteAoUv TNV JEYAAUTEPN TAON YIa «PPECKIa EUKOAiax». Ol
ETTIXEIPNMATIEG AVTIOPOUV UE ETOINA PPECKA YEUHOTA, ETOIUEG TEMAXIOUEVEG OONATEG,

TEMAXIOUEVA AaXQVIKG 0€ KOVOEPRQ (TT.X. VIOUATEG, KATT.).

! Gavin Eaton, Jessica Sadler, “Growth opportunities in convenience food and drinks”, Bl..
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Purchase to consumption chain

Storage
Features

Preparation

PURCHASE ™=l CONSUMPTION
Opening / Heating /
Closing Cooling

Serving

Source: Business Insights

Business Insights Ltd

Eikéva 17  ATIO Tnv ayopd oTnv Katavdlwon'.

21NV €ikova 17 Treplypd@etal n diadikaoia TTou YecoAaBei atrd Tnv €1TIAOyr Tou
TTPOIOVTOG OTO ONEI0 TTWANONG £WG Kal TNV KATavAAWaoT auTou.

Me 1O TTEPACUQO TOU XPOVOU Ol KATAVOAWTEG ouvnBifouv oTnv 10€a TNG «EUKONIOG»
Kal £T01 TO UYNAG ETTITTEDO QUTAG UETATPETTETAI OE XOPNAG, YETATPETTOVTAG £T01 TO
KQIVOTOUO QUTO XOAPOKTNPIOTIKO O OUMPPATIKO, ENQAVICOPEVO OUXVA OF IDIWTIKEG
Mapkeg (Private labels), pe xaunAdtepn TR TTWANONG, v Oev ATTOTEAEI TTAéOV

onueio dlaopoTToinong €vavtl Twv avraywvioTtwy. MapatiBevialr kaTwo1 pepikd

TrapadeiyuaTa UPNARS A XaUNARS EUKOATTICH? .

' Gavin Eaton, Jessica Sadler, «Growth opportunities in Convenience Food and Drinks,

Future Trends and Innovation Strategies», Business Insights, 2005.
2 BA. Ymroonueiwon (1).
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Examples of high and low level convenience
Niche
Lifetop cap
Tetra recart
Seli-heating cans
c
2
®
2
a
< Zip-lock packs | Sports caps
Pre-packed salads
including a dressing
Ready-marinaded
Easy pour barbeque packs
cartons Yogurt drinks
Often | ow level Level of benefit High level
Source: Author analysis Business Insights Ltd

Eikéva 18  Tapadeiypata uwnAng 3 xapunAng aUKo)\iag1.

O1 KaTavaAwTEG TIPOCOOKOUV UYIEIVA TTPOIOVTA «EUKOAIaGY, OUVETTWG Ta BIT TTOU
KOTECOXIV OTOXEUOUV OTNV KOAUTEPN UYEID TWV KATAVOAWTWVY OTTOTEAOUV KOA
TEPITTTWOoN. ‘ETOl O KOTOVOAWTEG €XOUV UYIEIVEG TPOYEG, TTOU TOUG TTOPEXOUV
«EUKOAIO» Kal €COIKovOUNon Xpovou. AuTO TTPETTEI va OUVOEDE hE TNV YEVIKOTEPN

onUEPIVA TAOT TNG AVANEIENG KATA KATTOIO TPOTTO OTNV d1adIKACIa HAYEIPEPATOG.

2€ TTOPAdOCIAKEG XWPES OTTwG N EANGDQ, o1 yuvaikeg odeUOUV TOV TTEPICOOTEPO
XPOVO yIa va €TOINAOOUV QaynTd, O KATOVOAWTEG €ival TTo Tlavo va yivouv
TIEPICOOTEPO  «ATOMIOTEGY, QAUEAVOVTAG TIG TTPOCWTTIKEG TOUG QYOPES, OTTWG OF

XWpeS oav 1 Zoundia, Tn Mepuavia kai Tv Bpetavia. H augnon Twv yuvaikwy o€

' Gavin Eaton, Jessica Sadler, «Growth opportunities in Convenience Food and Drinks,
Future Trends and Innovation Strategies», Business Insights, 2005.
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Béoeig epyaoiag onuaivel OTI TTEPICOOTEPEG OIKOYEVEIEG aTToTEAOUVTal aTTd OUOo
epyalopevoug Yoveic. YTTAPXEl QUEAVOMEVN TTiEON OTIG £PYOCOMEVES YUVAIKES Ol
oTroieg, AOyw ENNEIYPNG XPdVou, TTOAEG QOpPEG, Oev ETTIBUPOUV VO PAYEIPEWOUV KATI

£GOPXNG.

«ATTO TNV AAAN PEPIA OTEAEXN ETTIXEIPNOEWV TTIOTEUOUV OTI Ol ETTAYYEAUATIEG TTOU
gival epy€vndeg gival n Mo CNUOVTIKI ayopd — OTOXOG YIa TTPOIOVTA EUKOAIQG OTO
Aueco PENOoV. YTTApxouv oAoéva Kal TTEPICOOTEPOI AVOPWTTOI TTOU (OUVE OVOI TOUG
(TravTpevovtal o€ MEYOAUTEPN nAIKia, UTTApPXEl augnuévog aplBuog dialuyiwy,
MEYOAWVEI TO OPIO NAIKIAG BvnNOIUOTNTAG OTIG YUVAIKEG, EVWD UIKPAIVEI OTOUG AVOPEG).
O1 GvBpwTTol TTOU PEVOUV POVOI TOUG, £XOUV PIKPOTEPO KivATPO VO UOYEIPEWOUV
@aynTé £COAOKARPOU yIaTi eV UTTAPXEI KATTOIOG VA UOIPACTEI TO CUCTATIKA KOl TOV
KOTTO yIa TNV TTPOETOINOCIa Kal TO KaBdpiopa petd 1o gaynto. Etmiong eival ouxva
MO AaKPIBO VO PAYEIPEWEI KAVEIC @aynto yia €va ATOMO, ETTEIDN OuvhOwg Oev
UTTAPXOUV TOOO HIKPEG TTOOOTNTEG, KAl £TOI APKETA ATTO QUTA TTETAYoVTal. AVTIBETQ,
KATI TETOIO UTTOPEI va TIPOPRAEQPTEI OTA ETOIUA YEUUATO» (OUYKEKPIUEVEG HEPIOEG

@ayntou)» (G. Eaton, J. Sadler, 2005).

2iyoupa n Taon yia £1o1a @aynTa «eUKOAIaG» dgv gival idia oTig MeOOYEIOKEG XWPES
omwg n EANGSa pe autég TG Auepikig A Tng Bpetaviag. MNapdAha autd diagaiveTal
OTI Ol VEWTEPOI £XOUV TTOPATTANOIEG CUMTTEPIPOPEG Kal DIATPOPIKEG CUVABEIEG (OTTWG
TTOAUGOXOAO ETTAYYEAUATO PE AYXOG, TPWVE OUXVA £EW 1 TTAPAYYEAVOUV OTO OTTTI,
KATT.). OTTwg Kai va €xel, €va hJEYAAO PEPOG KaTavaAwTwy, dev TTpoAafaivouv va
€Xouv TTapaTrdvw aTTo Tpia yeupaTa TNV Nuépa. MNa TTapadelyua ApKETEG QPOPEG OEV
TPWVE TTPWIVO. 21NV EANGOa uTtdpxel ouoiaoTiK TTapaAAayr) oTa TTPOoYPANKaTa

TwV gpyalopevwy. O1 uttdAAnAol dnuoaoiou Topéa TeAeiwvouv oTig 14:30, GAAa
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emmayyéAuaTa TeAelwvouy Trepitrou oTig 17:00, evw o1 AvBpwTTol OTA KATOOTAKATA
EXOUV «OTTO0TO» TIPOYpapua epyaoiog (Trpwi 08:00-14:00 kai amréyeupa: 17:00-

20:00). EtmiiTAéov apKETEG POPEG 01 EPYACONEVOI KAVOUV UTTEPWIPIEG.

Mvwpifovtag OAa auTd, oI ETTIXEIPNMATIEG JTTOPOUV VA SNUIOUPYIO0UV VEEG TTEPIOTATEIG
yia @ayntd / ovak / TToTd €101 WOTE Ol KATAVOAWTEG va TIAPOUV EiTE ETOIMO EiTE NI-
TTOPOOKEUOOUEVO  QayNTO OKOWN Kal OTNV  €PYO0ia Toug, augdvovtag €101 TNV
OuXVOTNTA TTOU TA XPNOIMOTTOIoUV. [Ma TTapddelyua, UTTApxEl TIPACIVO BIOAOYIKO TOdI O€
QakeAAKIQ, TTOU €ival EUKOAO va TTOPACKEUOOTEI, BonBdel otV €uetia, oTnv Kapdid,
OTNV EVEPYEID, OTO KAWIUO Tou AiTToug, oTnv duokoINGTNTA. 'Eva GANO TTapddeyua Ba

ATav T OTIK hE PEN ,ONUNTPIaKA Kal ppouTa (HdN N Kelogg Ta éxel Eekivioel).

To oToixeio “wellbeing” PTTOpE £TTIONG VO CUVOUAOTEI PE ETOIMA YEUUATA (TT.X. TTIPACIVO
TOAI, TOAI PEOUTWY, YEUNATA JE EEWTIKEG YEUOEIG KATT.). IBIaiTEPQ YIa TIG ECWITIKES YEUOEIG
gival avapevopevo OTl apkeToi avBpwTtrol Ba gival «avoixToi» a@oU eival TTAéov

EUKOAOTEPN Kl AlYOTEPO AKPIBN N METAKIVNON OE AANEG XWPEG.

oeh. 186/ 223



AIMAQMATIKH EPTAZIA E-MBA FAYKONIKHTA ZTYAIANH

Ayopég — oToXOI:

Most important consumer group for convenience food and drinks
over the next S years
Young couples with no children
i
Kids
Women ; .
Older couples without children I ! Young professionals- single

i | Men

: s

! RN

B N

Least [ Lo Most
important E i i i : important
: :
1 1
| s
Seniors !
i
Families
Source: Business Insights Future trends in convenience food and drinks survey Business Insights Ltd

Eikova 19  Znuavtikd TuAuata KatavoAwTtwyv yia Tpoéeiua kai [lotd
EukoAiag'.

AT Ta avWTEPW TTPOKUTITOUV O DIEBVEIG TAOEIG yIa TIG AYOPEG — OTOXOUG OTI €ival Ol

KATWOI (Bdoel onuavTIkOTNTAG):

—

NéEol eTTayyeAparTies — epyEvnOeg,

2. Néa Ceuyapia xwpig TrTaidid,

3. TMaudic (uoikd oTOXEUOT OTOUG YOVEIG TOUG),
4. Avdpeg,

5. Tuvaikeg,

6. KaravaAwTtég nAIKiag avw Twv 55 eTwy,

7. MeydAng nAikiag Ceuyapia Xwpig Traidid.

! Gavin Eaton, Jessica Sadler, “Growth opportunities in convenience food and drinks”, BI.
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Ta €roipya yeupara avarrrucoovTal paydaia oTiG NOTIEG XWPES OTTWG N loTravia kai n
ITaAia (o1réTE yIaTi Ox1 kot 0TV EAAGSQ), Kupiwg Adyw Tou BaBuou avwpiuotnTag
Twv ayopwv. Alopkws aAAAZouV o1 «TTOPAdOCIaKESY TTEPIOTACEIS VW TA OVOK KAl
TA «YPryopa YEUUATO» YivOvTal TTIO KOIVA VIO TOUG KATAVOAWTEG, KUPIWG AOyw Twv
TTOMWY wpwv gpyaoiag. Ztnv Auepikil KaBwg kal otnv Eupwtrn dnuioupyouvTal
KQIVOTOUQ TTPOIOVTA TTOU VA KAAUTITOUV QuTr)v TNV Téon / avaykn. H cuokeuaaoia Twv
TTPOIOVTWV «EUKONIOG» €ival TETOIO WOTE VA dNMIOUPYEI CUVEIPUOUG KAl EUTTIOTOOUVN
yia TNV aOQAAEId TWV TPOYIHwWY, TNV GPECKAdA, TNV AVOKUKAWOT), TNV €EENIEN OTO

KOTTAKI Kol 0To doXEio / UNIKO ouoKeuaaiag.

270 KATWOI oXedIdypappa @aivovtal of TACEIG TTOU KUPIOPYXOUV OTa TTPoIdvTa

«EUKONIOG» O€ DIEBVEG ETTITTEDO:

‘Health awareness
needs’

“‘Efficient Nutrition"
(Fast but nutritious and healthy)

More information
More evidence for
claims

More control through
‘food plus) ‘food
minus’and natural’
alternatives

‘Just-in-time societie

Mare portion control
More time control
More quality control

Convenience

Source: Business Insights

Health
‘Guilt-free |
indulgence' |
(better for you
alternatives) . . i
et meremermed The sensory experience

More fun & entertaining

‘Convenience
Plus’
{Convenience
with from scratch’
quality and
entertainment valie)

More authentic and experimental tastes

= More premium & indulgent

Business Insights Ltd

Eikéva 20

O1 1peIg Tao€Ig 0TOV KAGDO TPOYiuwV Kal ToTWV .

! Gavin Eaton, Jessica Sadler, “Growth opportunities in convenience food and drinks”, Bl
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The mega-trends overlap
In fact today, the three trends overlap
Many people assume an equal overlap much more
Convenience Pleasure Convenience Pleasure
Health Health
Source: Author analysis Business Insights Ltd

Eikéva 21 O1 1peIg Ta0€Ig 0TOV KAGDO TPOYiUwWV KAl TTOTWV EUKO)\I'G§1.

O1 kupIGTEPEG TAOEIG TTOU ETTIKPATOUV €ival Ol £EAG:

- Yyiewo kai ®péoko. Idiaitepa EAKUOTIKO yia O00UG evOIOPEPOVTAI YIa TNV
uyeia Kail To BApog Toug. [eupaTa TTou oUVOUACOUV CUCTOTIKA KAl ETTITPETTOUV
OTOV KOTAVOAWTH va €XEl EAeyXO OTNV ETOIACIA TOU paynToU TOU TO OTTOIO
gival ppéoko, Tov BonBda va xaipetal TNV dIOSIKOCIO PAYEIPEUOTOS Kal Va
€COIKOVOEl XpoVO.

- Ta madid. H ayopd — oT10X0G €0w €ival o1 yoveig TTou ayopdlouv yia Ta
TTaidId Toug 1 o1 £pnol,

- «2TO TIOOI». 2TEAEXN ETTIXEIPAOEWY, OAAG Kal YEVIKOTEPA €PYAlOPEVOI HE
TTOAUGOXOAO wPAPIa TTOU QPKETEG POPEC TPWVE E£Cw (1 TTapayyEAvouv

@aynTo).

! Gavin Eaton, Jessica Sadler, “Growth opportunities in convenience food and drinks”, BI.
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Tepaxiopévo. Me autdv Tov TPOTTO  €AEyxeTal KAAUTEPO N TTOCOTNTA
MayeipéuaTog o€ oxéon ME TIG Beppideg, TIG PBITauiveg kal GAAa xproiua

OIATPOYIKA CUCTATIKA 0€ KaBnuepPIvA BAon yia Tov opyaviouo.

MpoowTrottoinuévn eukoAia. Me Tnv TTapod0o Tou XPOVOoU Kal TV TTpowBnaon
ONOEva TTEPICOOTEPWV TTPOIOVTWY EUKOANIOG OI KATAVAAWTES ATTAITOUV KaTd
KATTOI0 TPOTTO VA ayopdlouv £TOINA YEUUOTA TIPOCAPUOCHEVA OTIG AVAYKES
TOUG YIa YEUOT KOl UYEIQ EITE JE TTAPADOCIOKEG OUVTAYEG, EITE JE TTIO ECWTIKEG

YEUOEIG, akOUN Kal 0 UYNASTEPN TIWN.

2UVOAIKQ, N ToTroBéTnon Twv Bl «gukoAiag» Ba ptropouaoe va gival To €GNG:

Mo vyieiva mrpoidvra: MeyoAutepn mmoidtnTa. Ta cuokeuacpéva Bl eival

TMOTOTIOINUEVA OTTO AGIOTTIOTOUG OPYAVICUOUG Gpa Kal QgIOTTIOTA UYIEIVA.

MwAouvTtal ammd peydAeg eTaipeieg e emmwvuyia (brands) (.. MmaputTa

2706NG BIOAOYIKA NMI-TTOPAOKEUAOMEVO ETOIAN YEUUOTO AQXQVIKWY), TTOU

€Xouv UWwnAOTEPN OIATPOPIKN TTEPIEKTIKOTNTA O€ QVTI-FOZEIDWTIKA (QUTO TO

€xouv a1To TNV QuUOoN Toug Ta BI). & OUYKEKPIUEVEC TTOOOTNTEG (MEPIOEG)

eAEyxoviag €101 TIG BepUideG. 2Ze OUOKEUOOIa TIOU TIOPEXEI OAEG TIG
ATTAPAITNTEG TTANPOYOPIEG (OUOTATIKA, NUEPOPNVIA TTOPAYWYNG, NUEPOUNVIX
NMENG, TTapaywyog, TIpoEéAeucn, Pitapiveg KATT.). BonBdel otnv KoAn
dlaTPNON 1 YUgn Twv TTPOIGVTWY aKOUN Kal HETA TO AVOIyud TOUG.

MNouoTpovopikég TrapaAAayég: EKTOC atmd TV TTpoavagepOuevn TroidTnTa,
TO TTPOIOVTA AUTA Ba TTAPEXOUV TTOIKIANIQ OTTO VEEG YEUOEIG EITE E TRV HOPPN

TOTTIKWY TTAPAO0CIOKWY 1 EEWTIKWY CUVTAYWV,

Mpoidvta pe Ailydtepn «gukoAiax: «EUKoAia» BAoEl Twv avaykwy TTIBavwyv

AyOPOOTWY TETOIO OUWG TTOU VA TOUG ETTITPETTEI VA €XOUV KATTOIO £AEYXO Kal
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avaueitn otnv_d1adIkaoia PAYEIPEPATOC, WOTE VA OIYOUPEUTOUV Yia Tnv

PPEOKAdA KOl TNV UYEIa TTOU TOUG TTOPEXEI TO Qayntd Toug (TT.X. £TOoIua

KOTEWUYHEVA YEUPATA AQXAVIKWYV TA OTTOIO OUWG OEV €ival JAYEIPEUEVQ).

A.3.2.3 AIOPEZ «NICHE» BIl:

Ta BIN ptmopouyv e€ioou va trepiExouv {axapn f ANiTTog 6TTwg Kal Ta cUPBaTIKA.
H diagopd Toug ival 611 dev TTEPIEXOUV CUVTNPENTIKA, XNUIKA, OPUOVEG, TOCIVEG.
MwAouvTtal Kupiwg yia Tnv avtiAnyn yupw atmo Tnv uyeia. Z1a TAqiola autd
MTTOPOUV va dnuioupynBouv kaivotopa Bl o1rwg ta BioAoyikd Botava. ANAO
TTOPAdEIYUA €ival N TTEPIEKTIKOTNTA odyIag o€ cuokeuaopéva BIT (m.x. oTO
yaAa 1 yiooupTl), n otroia atmodedelypéva cUPPBAAAEl 0TV KAAUTEPEUON TNG

YEUONG, EVW TaUTOXPOVA Eival UYIEIVA.

A.3.3 ZTAAIAKH ANATTY=H KAINOTOMQN BI

H amotuxia IoAavOIKAG eTaipEiag TTOU OTAPATNOE OAEG TIG UTTOAOITTEG
OpacTNPIOTNTEG TNG VIO VO CUYKEVTPWOEI 0TV TTapaywyr Kal ouoKeuaoia
Katewuyuévwy Bl, Ocixvel OTI o1 €mIXEIPAOEIC Ba  TTPETTEl APXIKA va
doKIuadouv, va &Epouv KOAUTEPA TIG AVAYKEG TWV AYOPWV-OTOXWV TOUG Kal
oTn Ouvéxela va atmogaci¢ouv av Ba Tpofouv oTnv  €EOAOKARpoU
dpaoTtnpIdTNTA Toug oTa BI1l. OTwg Kal OTIG TTEPICCOTEPEG QAVATITUYUEVEG

XWPEG, €101 Kal oTnv EAAGDQ, n ayopd dev gival £Toiun Twpa, Kal iowg N 100%
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HETARACN OTNV KATAVAAWGN BIOAOYIKWV TPOPINWY VA PNV €ival TToTé QIKTH .
O1 Aoyol €xouv avaAuBei o€ TTPONYOUUEVEG TTAPAYPAPOUG KAl JETALU GAAWV N
ouyxuon vyia 1o Ti €ivar BloAoyikd, n ouvnBeia aAAG kal n otdon Ot TA
ouuBaTIKG €ival Ta TIpETTovVTa, n apyrp 01dBeon TOou BIOPOPOTTOINUEVOU
TTPOIOVTOG (EvavTl TWV CUMPPBATIKWY) €ival PePIKOi atrd auTous. DuUaIKd, AAAEG
eva)\)\aKTlKég2 MTTOPEI va atmoTEAEOOUV «avTaywvIoTA» Twv Bl 6TTwg 1.X. Ta
MeETOAayUEva TTPOIOVTA, TTOU MEYAAEG ETTIXEIPAOEIG Ot OIEBVEG eTTiTTEDO

atraoXoAouv 16o0 oTnv £psuva (R&D) 600 kal oTnv eutropia.

! «Growth Strategies in Organic Food and Drinks, Consumer Trends and New Product
Development», Business Insights, 2002.

> Damien Mather, John Knight and David Holdsworth, «Pricing differentials for organic,
ordinary and genetically modified food», Journal of Product and Brand Management, 14/6
(2005) 387-392, Emerald Group Publishing Limited (ISSN 1061-0421).
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A4 YMMNEPAZMATA

Ta oupBaTtikad Tpo@Iua (TTou BacifovTal OTIC OUYXPOVES YEWPYIKEG HEBODOUC)

£XOUV aVTIKATaoTHOEl TTPO OEKAETIWY Ta BioAoyikd Tpo@Iua - de facto TTpoTUTTQ

NG euong.

H xprion véwv kail Kaivotopwv Bl 1Tou oTtoxeuouv Tov «YYIN» KATAVOAWTH,
Kal OxI Tov katavoAwTr BIM, ytropei va cupBaAAel otnv attoouvdeon Toug aTmod

TQ AVTIOTOIXO CUMBATIKA TTPOIOVTA.

Eteidy ta Bl Ba €ivalr mavTta o akpifd amd Ta cupBaTikd, €ival GnuavTiko
VO ETTIAEXTOUV €KEIVO TA TUAMATA TNG Ayopdg Twv OTToiWV Ol avaykes Oa
e€uttnpeTnBoUV KoAUTepa e BIT péow evog pnvupatog Tmou gival EEkABapo
OAAG Kal TETOIO TTOU va TOug TTEiBel yia To 6@eAOG TTOU Ba ATTOKOMIOOUV O€

TTPOOWTTIKO ETTITTEDO (KAl OXI TT.X. 0€ TTEPIBAAAOVTOAOYIKO OQPEAOG, KATT.).

H EAANvIKA ayopd Bpioketar oto oOTAdI0 PETAEU TNG QVATITUENG KOl TNG
TPWIMNG wpigavong. ATO TRV GAAN  pepid n  UTTapén  TTOAUEBVIKWV
ETTIXEIPNOEWY,  OUYKEVIPWHEVWY  EUTTOPWY KAl KOTOKEPMATIOWEVWV
TTaPAYWYWY, UTTOPEI va 0dnyAoel TIG eEeAIEEIC oTnv TTEpaITEPW dlEUpuvon TNG

ayopdg BIM.

2TO TTapwv TTPoTadnkav dUo véeg ToTToBeTOEIG (positioning) BI1. Autr Tou
‘wellbeing” kal auty Twv TIPOIOVTWY «EUKOAIOG». AdBNKav ayopég Kal

TTPOIOVTA - OTOXO0I 0€ KaBéva aTrd auTd.
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ENIAOIOz

O1 TTPOOTITIKES TOU KAGDOU TWwV BIOAOYIKWY TTPOIOVTWY Eival IBIAITEPA EVOIWVEG
dedouévou Tou puBuou avdatTuéng, TNG au¢nong TS ATNong, TG UTTAPENS
augavouevou  apiBuol  kavoAiwv  dlaBecIuoTNTAG, KAl KUpiwg  Tou
TpooavaTtoAiopgoUu Tou '‘EAAnNva katavoAwTth yia tnv uyieivry diatpo@r). O

KAGdog BIT BpiokeTal 0To 0TABIO TNG APXIKAG Wpihavong.

2XETIKA HE TNV Tpoo@opd Twv Bll, 0 KAGDOG Twv TTapaywywv Egivai
KATAKEPMATIOUEVOG, VW O KAADOG TWwV EPTTOPWYV E€ival OUYKEVTPWHEVOG.
Xpeialetar NopoBeTikr) KAAuwn, KeEVTPIKOG OXeOIAOUOC KAl OUVEPYATIES
TTPOKEIJEVOU va atToPeuxBoUlv TuxXOv «dIappoEC» OIOVONTTOTE €K Twv OUO

MEPIWV aTTO TOV KAGDO Twv BI.

Ooov agopd otnv {nTnon Twv BIl, BeTkd Bewpeitar 10 yeyovog OTI OTnv
EANGOa - oe avriBeon pe AAAeG avertTuypéveg EupwtraikéG ayopég - ol
KAaTtavaAwTég dev Bewpouv TV uwnAoTepn Tipn d1dBeong Twv BIT wg kUpIo

EUTTOSI0 0TV dladikaoia atTdé@acng yia TRV ayopd Toug.

H avayvwpion Twv apvnTIKWV OTACEWV OTN CUPTTEPIPOPA TWV KATAVOAWTWV
UTTEDEICE OTI HETALU AAAWY UTTAPXOUV EAAEIYEIC OXETIKEG UE TNV AEIOTTIOTIO TWV
TTPoodoKIWwY atmmd Ta PioAoyikd TTpoidvTa, KaBwg kal Twv Opyaviopwyv
moTomroinong.  Emiong  @dvnke avaykn TTEPAITEPW  EVNUEPWONG  TOU
KATAVOAWTIKOU KOIVOU OXETIKA PE TNV €vvola Tou BIOAOYIKOU TTPOIOVTOG, WOTE

va EETTEPAOTEI N TTAPATNPEOUMEVN CUYXUON.
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2nNUavTIKOG ATaV €TTIONG O TTApAyovTag TNG OUVABEIag ayopds aAAd Kai

IKOVOTTOiNONG a1Td Ta CUMBATIKA TPOPIMA.

Ta BIN gival atmdé Tn @uUon Toug dla@opoTroinuéva aTTd Ta CUPPBATIKA TTPOIOVTA.
ATIO TNV GAAN pepId, Ta cupBaTika Tpé@Iua (TTou Bacifovtal OTIGC OUYXPOVEG
YEWPYIKEG MEOBODOUG) €XOUV AVTIKATOOTACEI TTPO OEKOETIWV Ta [BloAoyiKa
TPOQIua - de facto mpdtuTTa TNG @uUONG. O1 KATAvOAWTEG aouveidnTaA,
MEIWVOUV OUXVA TIG YVWOTIKEG OTTQITACEIG YyIA TNV ETTECEPYOOTIA VEWV
TAnpogopiwv (yia Ta BIl) eEaitiag TG TTponyoUuevnNG «EKUABNONG»

(oupBaTika TTPOIGVTAQ).

H emokOTTNon ummapxOViwy HEAETWV yid TNV TPNPATOTIOINON  TWV
KATAVOAWTWYV UTTEDEICE OTI auToi dlayxwpifovTal JETAEU GAAWV OE OXEOT UE TOV
Babud yvwong tng évvolag trepi Bl1, Tnv ouxvotnTa ayopdg, T0 HOPPWTIKO
EMTTEdO TOUG, TOV TOTTO OIOPOVAG TOUG KABWG Kal TwV KIVATPWY Kal

«EMTTOdIWVY YIa TNV £TTIAOYN TwV BIT.

H éNewn emmapkoug EBvikAg TMoAImkAg kai EmmoTtnuovikng diatmioteuong
OXETIKA PE TNV agiwaon Trepi dIATPOPIKAG avwTePOTNTAG TWV BI1, KABWG Kal N
atmrayépeuon atd v E.E. yia 10XUpIOPOUG XWwPIiG aTTODEDEIYUEVEG OXETIKEG
MEAETEG, 0dnyei OTO cupTTEpacua OTl, TTPOg TO TTapwy, Ta BIT diatiBevrar oxi
yla auto TTou gival, aAAd yia autd TTou dev gival (Ogv €ival EUTTOTIONEVA O€

XNHIKG, QUTOQAPUOKA, KATT.).

MapdAa autd, N PEAETN TWV CUUTTEPIPOPWY KAl OTACEWV TWV KATAVOAWTWV
BoriBnoe otnv egepelvnon Twyv «egpyaAciwv» MKT 1ou Ba Bonbricouv oTtnv

digiocduon kalr avatrtuén Tng ayopdg. Metagu AAAwv epeuviBnke n oxéon
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TMOTOTTOINONG — TTOIOTNTAG — ETTWVUMIAG TTPOIOVTOG — TOTTIKAG TTpoEAeuong BI.
Emiong, epeuvnBnke o ayopacTng, aAAd Kal O EVNUEPWHEVOG PN-AYOPACTHG
Twv Bl. EmimAéov, €yive TTpooTrdBeia va epeuvnBei pe tToloug TpoTTOUG Ba
KTTPOCEYYIOTEI» O KATAVOAWTAG TNG TTOANG KAl O KATAVOAWTAG TNG £TTAPXIOG.

TéNog, 66ONKav TTPOTACEIS VIO AYOPEG — OTOXOUG, KAl TTPOIOVTA — OTOXOUG.

Otmwg kai otnv 01EBv oknvr, €101 Kai otnv EAAGda, n e@apuoyr) Tou
«tmpdoivouy MKT em@épel pikpd pepidla ayopds. Kupiapxo pEANUA TOU
‘EAANvVa katavoAwTn €ival n uyegia, akdéun Kal oTo THAMA TwV UTTAPXOVTWV
KATOVOAWTWYV. ZUVETTWG, €ival avaykaio va TotroBetnBouv 1a Bl wg Tpog Tnv
eTTiTEVEN / diatrpnon uyIEIvig dIaTPOoPG Kal va atroQeuxOei n «trayida» Tou
«tmpdoivouy MKT. Alag@opeTikd, UTTApxel Kivdouvog o kAadog BIT va

TTEPIOWPIOTTOINBEI.

H PeEAETN TNG CUPTTEPIPOPAS TWV KATAVOAWTWY, UTTOPEI va XPNOIPOTTOINBEI
QTTOTEAECUATIKA OTOV TTPOCDIOPICHO UTTAPXOVTWYV Kal KAIvOTOuwY BI, TEToIwyV

TTOU Ba ETTIPEPOUV TO «AYYIYUA» OE UTTAPXOVTEG AN Kal O€ VEOUG TTEAATEG.

TeNIk@, o€ avtiBeon pe 1O TTAPEABOV, 0 KAADOG TwV TPOPIiUWV OrPEPA KABE
GAo TTapd  «Papetog» cival. O €viovog avtaywviopodg kal ol dlebveig
KATOVOAWTIKEG TAOEIG TToU  dlapop@wvovTal  €MIRAANOUV  ATTOTEAECUATIKO

oXeOI00NO OTPATNYIKWY KOl «EPYAAEIWV» PHAPKETIVYK.

oehk. 199/ 223



AIMAQMATIKH EPTAZIA E-MBA FAYKONIKHTA ZTYAIANH

NOAPAPTHMA

ogh. 200/ 223



AIMAQMATIKH EPTAZIA E-MBA FAYKONIKHTA ZTYAIANH

NMAPAPTHMA 1.

=) Pioneers’ initiatives

== Few people
w=> Philosophic background

Since the 1920s 1970-1990

=) Self-help action

STAGE 1

=) Personal relationship
==> Official certification

Since the middle Since the middle
of 1970s of 1990s

Increasing production

STAGE 1
STAGE 2

Organic Food trade structures

111

International trade flows

Since the middle End of 1990s
of 1980s

Increasing demand

STAGE 1
STAGE 2

ggﬂ STAGE 3

Conventional retailers

High amount of imported goods

Since the late Since 1998
1980s

STAGE 1
STAGE 2
STAGE 3

' Johannes Eisenbach, «Distribution channels for Greek organic food in the domestic and
international market», British Food Journal, Vol.104, No.3/4/5, 2002, pp. 214-219, MCB UP
Limited, 0007-070X.
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