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BEBAIQYXH EKITONHXHX AIITAQMATIKHX EPTAXIAX

«ANAOVO veLHLVA OTL 1] SIMAGUATIKY EPYOGIO Y100 TN ANYN TOV LETATTLYLOKOD TITAOL
onovddv, tov [avemommuiov [epardg, 6t Atoiknon Enyeipnicewy : MBA» pe titho:

«H Evioyvon m™c¢ Ynepo&iag g Emovopiag (Brand Equity) otic emayyelpatikég
nodocparpikéc opades: H mepintwon g [TAE Olvpmiokdoc ZOII»

Exel oLYYpaPEl amd eUEVA ATOKAEIGTIKA Kol GTO GUVOAD TNG. Agv €xel vtoPAnbei ovte
éxel eykplel ot1o0 mAaiclo KATOWOL GAAOL HETAMTLYOKOD TPOYPAUUOTOS M|
TPOTTLYLOKOV TITAOV G6ToLdMV, otV EAAGda 1 610 e€mTepkd, ovte elvan epyacio M
TU O EPYOCTOG KOO UOTKOV 1 ETOYYEALATIKOD YOPAKTHPO.

Anlove eniong vrebBovva 0Tl o1 TYEg 0TI omoieg avéTpela Yo TNV eKTOVNON TNG
GLYKEKPIUEVNC EPYOCTIOG, OVOPEPOVTAL GTO GUVOAO TOVG, KAVOVTOG TANPN avopopd
OTOVG GLYYPAPEIS, TOV EKJOTIKO 0TKO 1| TO TEPLOOIKO, CLUTEPIAAUPAVOUEVOV KL TOV
TNYOV TOV EVOEXOUEVAS xpNSLoToOnKay arnd to dadiktvo. [apdfacn g aveotépm
QKON UOTKN G oL VOVYTG amoTEAEL OVLGIOON AOYO YOl TNV OVAKATON TOL TTTLYIOL LoV

Yroypapn Metantuyaxov ®ortnt] Ovopotenovopo

Baywaxarxog Iodvvng



A€geig  kAa1did:  umrepadioc  TNG  €TMWVUMIAG, ETTAYYEAMOTIKO  TTOBOCQAIPO,

TTOBOCPAIPIKEG OUADEG

MepiAnyn

H Tapouca dITAwpaTikh epyacia e6€TAEI TNV EVVOIA TNG KUTTEPASIAG TNG ETTWVUUIAGY,
€IOIKOTEPA OTTWG YIVETAI AVTIANTITA OTO XWPEO TOU ABANTIOPOU. SZUYKEKPIUEVA, TTPOKEITAI
yia J10 TTPOCTTABEIn VA €EETAOTEN TTWG OI TTO CNPAVTIKEG EUPWTTATKEG TTOBOTPAIPIKEG
OMGdEG epapudlouV Ta EKACTOTE BeWPNTIKA TTAQIOIO TTPOKEINEVOU VA ETTITUXOUV TNV
TTOAUTTOBNTN «UuTTEPAgia TNG eTTWVUNIaG». TEAOG, e€eTdlel, €TTiong, TN duvaTOTNTA YIO
pia eAANvIKN TTodoo@aipik opdda va epapudoel autd Ta dISAYHATA Kal VO BEATILCEI

TNV «UTTEPASia TNG ETTWVUHIAG» TNG.

H Biounxavia tou tTodoo@aipou €xel dloykwOei ekBETIKA, 101aiTEpa TNV TEAEUTaIA
oekaeTia. Méow TNG CUYYPAPAG TNG CUYKEKPIUEVNG DITTAWMOTIKAG £pYaaiag, OKOTTOG
gival n avadeign TG ouvedntotroinong TTWG Ol TTOBOCQAIPIKEG  OPABES
QVTIMETWTTICOVTAl —KaI Ba ETTPETTE vA QVTIMETWTTICOVTAIl- WG ETTWVUMIEG Kal, WG
aTTOTEAECA, Ba ETTPETTE VA ETTIKEVIPWOOUV OTO va XTIOOUV ThV «UTTEPAgia NG

ETTWVUHIOG» TOUG.

To TTpWTOo PEPOG TNG DITTAWNATIKAG EPYOOiag TTEENYEI TNV Evvola TNG «UTTEPAEIAg TNG

ETTWVUHIaG», OTTWG auTh avaAleTal atrd Tnv €mMOTAUN Tou marketing.

To 0elTEPO PEPOG TTAPOUCIACEl TRV TTPOCEYYION TNG «UTTEPASiag TNG ETTWVUMIAG»

€I0IKWG oTOV KAGSO0 TOoU aBANTIOUOU.

To 1pito pEPOG TTEPIANAUBAVEI TIG BACIKEG TOKTIKEG TWV TTIO CNUAVTIKWY EUPWTTAIKWV
OPAdWY TTOO0CPAIPOU TTPOKEINEVOU VA BEATILOOOUV TNV KUTTEPAEIQ TNG ETTWVUMIOG» KOl

TO TTWG aUTA N dladikaaia eTTNPEACEI TNV XPNHUATOOIKOVOIKY) TOUG KATAOTAON.

To TETAPTO HEPOG ETTIKEVIPWVETAI OTNV TTapoUuoa TTPOooEyyion TnG €AANVIKAG
modoo@aipikig opddag MAE OAuptakog Z.@.M1. €11 TNG «uTTEPASiag TNG ETTWVUMIAG»
Kal TTwg Ba ptropouce va Tn BeAtiwoel Aapfdavoviag ummoywn ta dIdAyhaTa Twv

EUPWTTATKWY TTOBOT@PAIPIKWY OUAdWV.
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Abstract

This thesis investigates the concept of “brand equity”, especially as it is perceived in
the field of sports. In particular, an attempt is made to search out how the most
important European football teams apply the conceptual frameworks in order to
achieve the coveted “brand equity”. Lastly, it also explores the possibility of a Greek

football team to apply these lessons and enhance its “brand equity”.

The football industry has been subject of exponential growth, particularly over the past
decade. Through the writing of this thesis, the aim is to be stressed out that football
teams are considered —and should be considered- as brands and, as a result, they

should focus on building their “brand equity”.

The first part of the thesis elaborates the concept of “brand equity”, as it is analyzed

by the marketing science.

The second part of the thesis presents the approach of “brand equity” specifically in

the field of sports.

Part three of the thesis contains the basic techniques of the most important European
football teams in order to enhance their “brand equity” and how this process affects

their financial status.

Part four of the thesis focuses on the current approach of the Greek football team
Olympiacos Football Club on “brand equity” and how it could enhance it taking into

consideration the techniques of the European football teams.



EvyoproTieg

Ou 110elax Vo eKPPAROG TV XUEPIOTY EVYVWUOODVY YO TPOG THY 0LKOYEVELX JOV YIX TH] OTHPIEH
T0V6 ko)’ Oy T dikpKeIX TV OTOVODV POV KoL ETI TEPLOTOTEPO KXTX T1 QOITHON JOV OTO
JIpoypoppoc MetamTvyiokav Saovdarv oty Jwiknoy Exiyeprioewv (MBA).

Ewbky avaeopa Oox 0edex v kdvw oty aepidproty Poybei Tov emPrémovtog kol
Kvpiov Aqunteny Kousy, o 050i0§ VIPEE TXVTX TXPOV e TI§ YVWOEL Kol TiG KaTevOUYTHpieg
VPXUUES THG, 0€ AVTO TO PaKpo Toiidt TG exsmovyons g IirAowpactikis pov Epyooio.

Télog, évx peydAo evxapiotd oweilw oTo ovvolo Twv didxokovTwY KaOyynTwv TOL
MeToamTvy oot JIpoyPEUUNTOS YIX TO VOO TRV TOAVTIUWD YVWDOEWD TOV POIPKOTHKAY Hoili
JOG XPUTVICOVTAG Tor XKXONUXTKA oG EVOINPEPOVTA.
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EIZArQrH

O1 emTayyeAPATIKEG TTOSOOPAIPIKEG OUASES aTTOTEAOUV TTAEOV BloPn)Xavieg TTAyKOOUIOG
KAipakag €€ ou kal avTigeTwtriCovial —kal Ba £TTPETTE va avTINETWTTI(OVTAl- WG
ETTWVUHIEG TOCO atTo TNV akadnuia kai Toug €18IKoUug Tou kKAddou Tou marketing 6co
kal amé 1n dloiknon Toug. H TTaykdouia €€ENIEN TNG Blounxaviag Tou TTodoa@aipou
TIPOCEAKUCE TO €vOIAQEPOV TNG ETTIOTAMNG Tou marketing, n otroia dpyioe va Oivel
£Upaacn OTIG OTPATNYIKES BIAXEIPIONG TNG ETTWVUMIAS TWV TTOOOCPAIPIKWY TUAAGYWV.
O1 aBANTIKEG OPAdEG KOAOUVTAI VA AvaTITULOUV Kal va eVIOXUOOUV ThV «uTtepadia tng
ETTWVUHIOG» TOUG TTPOKEIMEVOU VA KOTAOTOUV —KOI VA TTOPANEIVOUV- ONUOYIAEIG,
QVTOYWVIOTIKEG KAl OIKOVOUIKA BIWOIYEG VOGS TOU TTAYKOOUIOTTOINKEVOU ABANTIKOU

TePIBAANOVTOG.

Qg ek ToUTOU, N TTapoUca JITTAWUATIKA epyacia €eTAlel TNV £vvola TNG «uTTEPASiag Tng
ETTWVUHIOaG», €I0IKOTEPA OTTWG  Yyiveral avTIANTIT OTO XWPO Tou aBAnTIouoU.
2UYKEKPIYEVA, TTPOKEITAI VIO HIA TTPOCTTIABEIO VO €CETACTEI TTWG O TTIO ONUAVTIKEG
EUPWTTATKEG TTODOOQAIPIKEG OPAdEG epapudlouv Ta ekAoTOoTE BewpnTIKA TTACioIA
TIPOKEINEVOU VA ETMITUXOUV TNV TTOAUTTOBNTN «UTTEPAgia TNG eTTwvVUpiagy». TEAOG,
€€eTACel, eTmiong, TN duvaTATNTA PIa EAANVIKA TTOS0CPAIPIKY) OPAdA VA EQAPHOTEl AQUTA

Ta SIDAYUATA KAl VO BEATIWOEI TNV «UTTEPAEIA TNG ETTWVUMIAG» TNG.

(1]



MEPOZ A’

KE®AAAIO 1: Eicaywyikd {nTApaTa ava@opikd pe tTo Brand
Equity

1.1 H op1oBétnon Tng évvoiag Tou Brand Equity

1.1.1 O opiop6g TNG évvolag Customer Based Brand Equity (CBBE)

ZUh@wva pe To American Marketing Association n utrepaéia Tng emwvupiag (brand
equity) ouviotatal otnv agia TnNg pdpkag (Alexander, 1960). MNMpodkeiTal yia pia £vvoia
TTOU APXIOE VO XPNOIUOTTOIEITal EUpEwG NdN aTTd Tn dekaeTia Tou 1980 aToug KOATTOUG
Twv dlapnuioTwy (Barwise, 1993), Tn dekaetia Tou 1990 dpxioe va ammaocXoAei Tnv
akadnuaik KoIvOTNTA Kal €KTOTE XPENOIMOTTOIEITAI KATA KOPOV XWPIG OPWGS va €XEl
QTTOKPUOTOAAWOET £vAG CUYKEKPIUEVOG OPICHOG OUTE VA UTTAPXEI CUUTIVOIA ATTOYEWV
QvVOQOPIKA Pe TO TI gival ev TéAel TO Aeyouevo «brand equity». MNa tTnv €1¢ BaBog
karavénon g évvoia Tou «brand equity», 10iwg 1OWPEvo atrd TNV OKOTTIA TOU
katavaAwTr (customer based brand equity — CBBE), 6TTwg dAwoTe e€eTdleTal oTnv
TTapouoa SITTAWHATIKY €pYaAcia, KPIOIMO KPIVETAl va TTAPOUCIACTOUV Ol BACIKOTEPES

TTPOOEYYIOEIG-ATTOTTEIPEG OPICUOU:

To Marketing Science Institute déxetal TTwg 10 «brand equity» atroTteAgi To cUVOAO Twv
OUOXETIOHWY KQI TWV CUPTTEPIPOPWV €K PEPOUG TWV KATAVOAWTWY HIOG ETTWVUMIAG,
TWV KavaAiwy SIAVOWNG KAl TNG INTPIKNAG ETAIPIAG TTOU ETTITPETTOUV OTN CUYKEKPIYEVN
eTTwvupia va kepdioel o OyKo 1 TTEPIBWPIa KEPDOUG 0€ axéon e TO av Oev OIEOETE TN
OUYKEKPIYEVN ETTWVUHIQ, OTTOKTWVTAG £TO1 I0XUPO, PBIWCIYO Kal dIagopoTToinTiKO
TTAEOVEKTNPO €vavTl Twv avTaywvioTwy Tng (Leuthesser, 1988). O Farquhar (1989)
€dwaoe évav YEVIKO OPICKO TNG UTTEPOEIG TNG ETTWVUNIAG XapakTnpifovrag Tn wg Tnv
TTPOoOTIBEuevN agia TTou TTPocodidel N EMwVUNIa oTo TTPOIdV, Evw yia Toug Kim Kai
Lehmann (1990) mrpdkeiral yia 10 aioBnua agloAdynong Tmou €xouv KaTd vou Ol
KATavaAwTéC OGOV agopd TNV ETTWVUHIA, €T TTPOKEITAI yia IOXUPAa 1 aduvaua, BeTIKG
N apvnTika xapaktnpioTik@. To 1991 o Aaker cioffyaye €vav ek Twv OUO
OnNUo@IAEaTEPWYV TTPOCEYYioEWY Tou brand equity TTepiypd@ovTag 10 wg n TNV agia mou
OUVOEOUV Ol KATOVOAWTEG ME MIa €TTWVUMIA, OTTwG avtavakAdral oTig dIaoTACEIG
QvVayVWOoIPOTNTOG, CUOXETIOPWY, avTIAauBavouevng TToidTNTAg, TOTOTNTAG Kl KABE
GAAO 1816KTNTO TTEPIOUCIAKO aToIXEIO TNG eTTwvudiag (Aaker, 1991). Z0pQwva Pe Tov
Swait TTPOKEITAI YIO TN CIWTTNPN ATTOTIUNCN TNG ETTWVUMIAG atrd Tov KATavaAwTr) o€
MIa ayopd HE BIa@OPOTTOINUEVEG ETTWVUNIOG O€ OXEON HE MIa ayopd Xwpig autrh Tn

olagpopoTroinon. O1 eTTwVUMIES AeIToupyoUlv WG oAua 1 oUVONUa OXETIKA PE TN QUON

(2]



TOU TIPOIOVTOG Kal TNV TToIOTATA-ALIOTTIOTIO TWV UTTNPECIWV KOl €V YEVEI TNV
eiIkova/kataoTaon (Swait, Erdem, Louviere, & Dubelaar, 1993). Kard Toug Kamakura
kar Russell (1993) ptropouue va pIAduE yia «customer based brand equity» 6tav o
KATAVAAWTNAG €ival ECOIKEIWPEVOG UE TO EUTTOPIKO OAUA Kal £XEl EUVOIKOUG, 10XUPOUG,
HovadIKoUg ouveIphoUg OTn PVAUN Tou 600V a@opd Tnv eTwvupia. To 1993 o Keller
olatuTTwoe TNV £1EPN ONUOPIAECTEPN TTPOCEYYIoN KAvovTag AGYo yia Tnv diagopiki
ETTIOPACN TTOU AOKEI N yvWon TNG ETTWVUMIOG oTnV avTatmokpion TOU KATavaAwTr) 0TO
marketing TNG. H yvwon Tng emwvupiag €ival To oUVOAO TwV CUCYXETIOEWV TNG
OUVOEOUEVEG ME TN MAKPOTTPOBECHUN WVAMN TWV KOTAVOAWTWY avo@opIKA HE auTh
(Keller, 1993). To idlo £€10¢, 0 Rangaswamy WiAnce yia eUVOIKEG EVTUTTWOEIG, DIABeoN
OUMTTEPIPOPWV KAl CUUTTEPIPOPIKES TTPOTIMACEIS (Rangaswamy, Burke, & Oliva, 1993).
To 1994 o1 Park kai Srinivasan €icé@epav otnv aulAtnon TN dla@opd PeTagl NG
OUVOAIKAG TTPOTINONG TNG ETTWVUMIAG Kal TV TTOAATTAG atTodId6EVN TTPOTINGT TTOU
Baoiletal o€ avTikelweVIKA yeTpAOIPa etTiTTeda atrédoong (Park & Srinivasan, 1994). H
gvioxuon TG avTIANTITAG XPNOIYOTATAG Kal €mMBuuntdTNTAG TTOU TTPOCdidel ot éva
TTPOoIdv T0 «brand name» artroTeAei Tov opioud Tou Lassar yia 1o «customer based
brand equity» (Lassar, Mittal, & Sharma, 1995). Tla Tov Feldwick (1996)
TTPOOCdIOPICETAlI WG: adia ETTWVUMIOG (=N CUVOAIKA agia hIag ETTWVUNIAG WG EEXWPIoTO
TTEPIOUCIOKO  OTOIXEID), ouvaun emwvupiag (=éva pETPO  TNG dUvaPNg NG
TIPOOKOAANCNG TWV KATAVAAWTWY O€ HIO ETTWVUHIA) Kal TV TTEPIYPAPN ETTWVUMIOG
(=FH1a TTEPIYPOPN TWV CUCXETIOEWY KAl TWV TTETTOIBACEWY TTOU £XEl O KATAVOAWTAG YIa
TO euTTOPIKG CAMA). TéAOG, oI Yoo kai Donthu (2001) kdvouv AGyo yia Tn SIaQOPETIKA
QVTOTTOKPION TWV KATAVOAWTWY O€ JIA ETTWVUHIA €vavTl VG aVWVUPOoU TTPoIdVToG, O€
TEPITITWON TTOU au@oTepa diaBéTtouv marketing kal XapaKTnPIOTIKA QvTIOTOIXOU

ETTITTEDOU.
1.1.2 AIGKpION a1TO CUVAQPEIG EVVOIEG
1.1.2.1 Financial- based Brand Equity

H opioBétnon Tng évvolag Tou «brand equity» UTTO XPNUATOOIKOVOWIKI] OTTTIKA UTTAPEE
n TPWTN atéTEIpa digpelvnong TG (Barwise, 1993). Mapd 10 yeyovog 0TI N €€€Taon
NG €vvolag Tou «financial based brand equity» dev atroteAei avTikeipevo avdAuong Tou
TTapOVTOG £PEUVNTIKOU TTOVAUATOG, OTTAPAITNTO KPIVETAI VA TTAPOUCIOCTE aKPOoBIyWGS O
OPIoHOG TNG TTPOKEINEVOU VA aTTO0aPNVIOTOUV Ta OpIa PETAEU «customer based» kai
«financial based brand equity». 1dwpévn amd autr) TNV OTITIKA, N uTTepagia g
ETTWVUMIag ouvioTtatal otnv agia Tng emwvudiag yia tnv etaipia (Brasco, 1988;

Mahajan, Rao, & Srivastava, 1990; Pappu, Quester, & Cooksey, 2005). Zuykekpipéva,
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oUp@wva pe Toug Simon kai Sullivan (1993) egetddovtag 10 TNPA atrd TN OKOTTIA TWV
XPNUATOOIKOVOUIKWY QAyopwy n UTTEPASia TNG €TTWVUMIAg cival To dBpoIcua Twv
MEANOVTIKWV  KEPOWV  TTPOECOPANUEVO O KABe TTepiodo  HE  €va  ETTITOKIO
TIPOCAPUOCHEVO OTOV KiVOUVO, TO OTTOIO TTPOKUTITEI ATTO TN CUCXETION TNG ETTWVUUIOG

ME OUYKEKPIPEVA TTPOIOVTA 1 UTTNPETIEG.
1.1.2.2 Company- based Brand Equity

ZUhpwva pe Tn diakpion Twv Keller kai Lehmann (2006), Tépav TNG OTITIKAG TOU
KATavaAwTr Kal TNG XPNMOTOOIKOVOMIKAG OTITIKAG TTPOCEYYIoNG TNG utrepadiag tng
ETTWVUHIOG, ugioTaTtal Kal N €TAIPIKA OTITIKA (company based brand equity), n otroia
ouvioTartal TNV TTPOCHETN agia TTou aTTOKTA N eTAIPiIa XAPIV O€ €va ETTWVUNO TTPOIOV,
agia Tou dev Ba cixe o€ TrepITTTwWON TTou dIEBETE éva U emwvupo TTpoidv (Cobb-
Walgren, Ruble, & Donthu, 1995; Dyson, Farr, & Hollis, 1996; Kapferer, 1997; Doyle,
2001). Katd toug Hoeffler kai Keller (2003) pia etaipia emw@eAgital ammd éva ioxupd
EUTTOPIKO Orfpa 6oov agopd Tn OIa@AMIoN, TNV ATTOTEAECUATIKN TTpowbnaon, Tnv

TIPOOTACIA EVAVTI KETTEKTATIKWVY AVTAYWVIOTIKWY KIVACEWY Kal TNV 10XUPK diavour.

1.2 O1 KpaTOUOEG TTPOOEYYIOEIG Kal JOVTEAQ péETpnong Tou Brand

Equity
1.2.1 H rpooéyyion Kal To JovTéAo péTpnong Tou Aaker

2Uh@wva pe Tov Aaker (1991) n utrepadia emTwvupiag cival éva OoUVOAO OTOIXEIWV
evepynTIkoU Kal TTadnTikou (assets — liabilities) TTou cuvdéovTal pe pia TTWVUIQ, TO
Ovopa Kal To cUPBOAS TG, TTou TTPOCBETEI A aPaIpei aTTo TNV agia TTou TTapExeTal atrd

éva TTPOIOV 1) UTTNPECIa O€ IO ETTIXEIPNON 1)/KaI OTOUG TTEAATEG TNG.

Mpokeiuévou TO GUVOAO QUTO VA CUVIOTA UTTEPASia ETTWVUUIAG TTPETTEI VO OUVOEETAI JE
TO Ovopa f/kal To oUPPBOoAO TnG. Edv 1o dvopua ) To cUuBoAo NG eTTwvupiag aAAGéel,
oplopéva i} OAa €€ auTwv Twv aToIXEIWY Ba uTTopoldcay va eTTNPEACTOUV ] aKOUN Kal
va xaBouv, TTapd TO Yyeyovog OTI KATTOIO €vOEXETAI va METAPEPBOUV OTO VEO
ovoua/cuppBoAro. Ta oToixeia evepynTikoU Kai TTaOnTmikoU oTa otroia Bacifetal n

utrepadia emmwvupiag dila@épouv oTa dIAPOPETIKA TTEPIBAAAOVTA.

QoT1600, YTTopPOoUV va opadoTroinBouv o€ TTEVTE KATNYOPIEG:
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Aiaypappa 1.1: Ta oToIXEIO TNG UTTEPAEIAG TNG ETTWVUUIAG CUPQWVA Pe Tov Aaker

Other Proprietary
Brand Assots

Mnyn: Aaker (1991)

MpooRAwon otn pdpka (Brand loyalty): Na k&Be emiyeipnon cival kootoBopo va
QTTOKTAOEI VEOUG TTEAATEG KOl OXETIKA OIKOVOMIKO VO KPATAOEI TOUG UQPIOTAUEVOUG,
€I0IKA OTAV Ol UTTAPXOVTEG TTEAATEG €ival IKAVOTTOINUEVOI —Kal HAAIOTA GUUTTABoUV—
n emwvuyia. Mpdayuat, o€ TTOAEG ayopEG UTTAPXEI onuavTiKA adpdveia hJeTaiu Twv
TTEAATWYV, AKOUN Kal av UTTAPXOUV EAAXIOTEG AAAQYEG KAl PIKPF) OEOUEUOT) TTEAATWY O€
Mo eTTwvupia. ‘ETol, n emévduon yia Tnv atmokTnon Tng TTEAATEIAKNG BAONG QVAKEl OE
MEYAAo BaBud oto TTapeABOv. EmimrAéov, kdTtrolol EAGxIoTOl AdN UTTAPXOVTEG TTEAATEG
Tapéxouv €kBeon kai dloBeBaiwon TNG ETWVUMIaG Ot VEOUG TTEAATEG, €VW N
TpooHAwaon TNG TTEAATEIAKNG BACNG MEIWVEI TNV €UAAWTOTNTA OTAV AVTOYWVICTIKN
opdaon. Ao TNV GAAN, ol avTaywvioTEG evoEXETal va attoBappuvovTal atmd Tn daTTévn
TOPWV YIO TNV TTPOCEAKUGCH IKAVOTTOINMEVWY TTEAATWY Kal, €V TEAEL, N uywnAdTEPN
TTPOCHAWGON onUaivel JeyaAUTEPN EUTTOPIKN HOXAEUOT), KABWG oI TTEAATEG avapévouy

OTI N eTTwvUia Ba gival TTavTa dlaBEoiun.

Avayvwoipétnta ovoparog (Name awareness): O TTeAATEG TEIVOUV va ayopdlouv
OUXVA HIA YVWOTA JApKa €TI0 aioBdavovTal dveta Kal oikeia. Evoexouévwg TTpoKeEITal
yIO hI UTTGBE0N OTI PIa ETTWVU I TTOU €ival OIKEia gival TTIBavWG agIoTTIoTn, dIaXPOVIKA
KAl TTOIOTIKA, TTPAYHA TTOU CNHPAIVEl TTWGS HIO avayvwpIouévn ETTwvUdia Ba eTIAEyeTal
ouxvd €vavtl Piag dyvwoTtng eTwvupiag. O mrapdyovTag «avayvwaoludtntay givai

1I01aiTEpa onuavTikdg oTa TTEPIBAANOVTA OTA OTTOIA N ETTWVUMIO TTPETTEI va €I0EABEI
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TTIPWTN QOPA —TTPETTEI VA Eival Jia aTTd TIG ETTWVUHIEG TTOU XAiPOUV EKTINNONG- KAl Hid

AyvwoTn Japka ouvhBwg £xel JIKpR TTBavéTnTa YIa AuTo.

AvTiAapBavopevn TroiotnTa (Perceived quality): Mia eTTwvupia éxel ouvoedei e pia
avTiAnyn yia TN GUVOAIKR TTOIOTNTA TTOU TTAPEXEI, N OTToIa BV BaadieTal aTapaiTnTa O€
yvwon AETTTOPEpWY TTpodiaypa®wy Tng. H avtiAnwn tng mmoidtntag evdExeTal va
olapépel avdhoya pe TO €idog TNG Plrounxaviag, woTtdéoo, TTPOKEITAl TTAVIOTE VIO
METPACIUO, ONMAVTIKO XOPAKTNEIOTIKG TNG €mMwvudiag. H avriAnmt T1oidtnta Ba
eTnpedoel dueoa TIG aTTOPACEIS TNG Ayopdg Kal TV aQoaiwaon TNV ETTWVUIa, 18IKA
oTav €vag ayopacThg Oev TTpoTiBeTal A dev eival oe Béon va TTPAYMOTOTIOINCEI
AetrTopePA avdaAuon, evw eTTPETTEI — DIKAIOAOYEI YIa «premiumy» TIYr n oTToia, YE TN
oglpd NG, Ba Onuioupynoel UIKTO TTEPIBWPIO TTOU MTTOPEl PE Tn O€lpd Tou va
emavemevoubei yia T dOnuioupyia utrepadia emwvupiag. Meparrépw, n avTIANTITA
TToIOTNTA PTTOPEI va gival n BACN yia YIa ETTEKTACT) ETTWVUMIAG, KABWG av JIa ETTWVUIa
Bewpeital KaA evidg evog ouykekpipévou TTePIBAAAOVTOG, N uTTOBeon Ba cival 6T Ba

£XEI UWPNAN TTOIOTATA KAl € KATTOI0 AAAO OXETIKO TTEPIBAAAOV.

ZUOXETIONOI HE TNV ETTWVUMIA €KTOG atmmdé TNV avTIAnNTTH Toiétnta (Brand
associations in addition to perceived quality): H aia yiag emwvupiag ouyvd
BaoifeTal o€ OUYKEKPIMEVOUG CUOXETIOMOUG, Ol OTTOIOI UTTOPEI va TOVWOOUV TnV
EUTTIOTOOUVN OTNV UTTNPECIA, va TTPOCEAKUOOUY TTEAATEG | va aAAGEOUV TNV guTTEIpia
xpnong. Mia 1oxupr] cuoxETion PTTopei va atroteAéoel TN BAon yia TNV €TTEKTACN TNG

ETTWVUHIOG TTAPEXOVTAG AVTAYWVIOTIKO TTAEOVEKTNUA.

NoITrd TrePIOUCIaKd OTOIXEIO: SITTAWHATA EUPECITEXVING, EMTTOPIKA ORHHATA,
KavaAia diavopng, K.ATr. (Other proprietary brand assets—patents, trademarks,
channel relationships, etc.): Ta Trepiouciokd OToIXEIO TG ETTWVUMIOG ATTOKTOUV
101aiTepn agia edv eutrodiouv TOUg avTaywVIOTEG va dlaBPuwoouy va TTEAATEIAKN BAon
Kal TNV agoaciwon Tng. MNa Tapddeiyua: TpwTtov, £va eUTTOPIKO Orjua duvaral va
TTPOCTATEUCEI TNV O&ia TNG ETTWVUNIAG aTTd avTaywvIoTEG TTOU PTTopEl va BéAouv va
MTTEPOEWPOUV TOUG TTEAATEG XPNOIYOTTOIWVTAG Trapduolo  évoua, OUPBoA0 N
ouokeuaoia. AsUTepov, £va dITTAWMA EUPECITEXVIOG, av gival IOXUPO Kal OXETIKO PE TNV
€TMAOYN TOU TTEAGTN, UTTOPEI VO ATTOTPEWEI TOV AUECO AVTAYWVIOUO. TpiTov, éva KavaAl
OlavouAg MTTOPEl va eAEyxeTal, €TTiONG, aTTO HIO ETTWVUMIA AOYyw TNG PEXPI TWwpa

TTOPOUCIaoNG TNG ETTWVUIAG.

Mapd 10 yeyovog 011 dev uioTatal Pia KoIva atrodekTr wéBodog érpnong rou «brand

equity», o Aaker (1996b) éxel TTPOTEIVEI HIa €K TwV ONUOPIAECTEPWY PEBODWY, N OTTOIO
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MAAIoTa atmoTéAeoe BAon yia TRV avAaTTTugn TrepaItépw AAAwvY peBodwv. MpodkeiTal yia

Ta TTPOTEIVOUEVA BEKA PETPA, TO « The Brand Equity Ten».

Mivakag 1.1: Ta «Aéka METpa» TNG UTTEPASIOG TNG ETTWVUHIOG CUPNQWVA e Tov Aaker

TABLE |. The Brand Equity Ten

Loyalty Measures

* Price Premium

« Satisfaction/Loyalty

Perceived Quality/
Leadership Measures

* Perceived Quality
* Leadership

Associations/
Differentiation Measures

* Perceived Value
* Brand Personality
» Organizational Associations

Awareness Measures

= Brand Awareness

Market Behavior Measures

= Market Share

* Price and Distribution Indices

Mnyn: Aaker (1996b)

MpoonAwon (Loyalty): H rpoonAwon atroteAei Baoiki ouvioTwoa TNG UTTEPAEiag TNG
eTTWvUHiog. ‘Evag TpoonAwpévog KATavaAwThG ATTOTEAE TO ONUAVTIKOTEPO EUTTODIO
oTn dpdcn TWV AVTAYWVICTWY, ETTITPETTEI TN dNUIOUPYIa «premium» TIJWV, TTPOCQPEPEI
XPOVO yia avTidpaon oTa véa TTPOIOVTA TWV AVTAYWVIOTWY KAl CUVIOTA avAaXwua OTIG

QVTAYWVIOTIKEG TIMEG.

e «Premium» Tiy (Price Premium): 1o mmood TTou eival diareBeiyévog va
TANPWOEl €VOG KATAVOAWTAG YIO HIA ETTWVUMIA 0€ OUYKPION HPE MIO GAAN
ETTWVUHIa TTOU TTaPEXEN Ta id1Ia 0QEAN atroTeAei Baoikd deiKTn apoaiwong. Ze
TTEPITITWOT TTOU HIA ETTWVUMIA CUYKPIVETAI JE PIA £TEPN ETTWVUHIO UWPNAOTEPNG
TIMAG, TO «premiumy» PTTOoPEi va gival apvnTIKO PEYEBOG Kal va avtavakAd To
«brand equity» o€ TTEPITITWON TTOU N TIKA TOU AVTAYWVIOTH ATAV XaunASTEPN.
Katd tn pétpnon tou Katd OO0 n TIUA MIAG ETTWVUMIAG gival «premiumy,
XPNOoIUN KaBioTaTtal n TUNMATOTTOINON MWE yvwuova Tnv TTpoonAwaon, Ax. H

OIdKpIoN UTTOPEI va ouvioTaTal 0€ TIPOCNAWPEVOUG KATAVOAWTEG, KATAVOAWTEG
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TToU evaAAdooovTal PETAEU ETWVUMIWY Kal ATOPa TTou Ogv ETTIAEYOUV TO
OUYKeEKPIYEVO «brand». ETriong, €ival TpoTiudteEPO N PETPNON va yiveTal o€
oxéon Me €va OUVOAO QvTaywvVvIOTWV Kal OXI o€ oxéon HeE évav poévo
avtaywvioTh. T'a Tov TTpocdlopIopd Tou «premiumy TnNG TIWAG HIAG ETTWVUMIAG
TEPIOCOTEPO  €UAICOBNTO Kal OEIOTTIOTO METPO Bewpeital N CUVOUAOHEVN
avaAuon (conjoint analysis), n TTapdBeon dnAadr] HIag OEIPAg EPWTHCEWY GTOV
KATavaAwTr avo@Qopika Me Tn oxéon evog brand kai Tnv Ty ToUu —O¢€
avTIOIOOTOAA YE povn TNV epwTtnon «loéca xpriuata Ba noouv dIaTEBEINEVOCS VO
TTANPWOEIS YIa TV ayopd Tou X brand o€ oxéon pe 10 Y brand;», Tn Aeyduevn
onAadn petpikr Tou doAapiou (dollar metric)-.
IkavoTroinon/lMpoociAwon TOU KATAVOAWTA (Customer
Satisfaction/Loyalty): H yétpnon tng IKavoTroinong Twv KATaVOAWTWY UTTOPEI
VA EQOAPPOOTEI APECA OTOUG UPIOTAUEVOUG KATAVOAWTEG, Ol OTTOIOI UTTOPOUV va
OPIOTOUV WG Ta ATOMA TTOU £XOUV XPNOIMOTTOINCEI TO TTPOIOV I TNV UTTNPETIa
eVTOG OUYKEKPIUEVOU BIQOTAUATOG, yia TTapAdelyua Tov TeAeuTaio xpoévo. H
€oTiaon duvatal va gival €iTe oTNV EUTTEIPIA TNG TEAEUTAIOG XPAONG, EiTE OTNV
euTTEIpIa €V yével aTTO TN XPAON TOU TTPOIOVTOG: «gicaoTe duoapeoTnuévog/n,
IKOVOTTOINUEVOG/N, EUXAPIOTNUEVOG/N ATTO TO €V AOYW TTPOIGV/UTTNpETia KaTd
TNV TEAEUTaia gPTTEIpia XPAONG;». ‘Eva TepIccdTEPO ApEcO PETPO GOOV apopd
TNV TTPOoHAWON Ba PTTopoUCaV VA Eival EPWTHOEIS AVAPOPIKA UE TNV TTPOBECN
ayopdg Tou TTPOIGVTOG:

o «Ba ayopdlaTte TN CUYKEKPIYEVN ETTWVUMIA PE TNV TTPWTN EUKAIPIA;»

o «E€ival N OUYKEKPIMEVN ETTWVUMIA N HovadIkh/PETaEl Twy OUO/PETAEU

TWV TPIWYV ETTWVUMIWY TTOU ayopACeTE KOl XPNOIUOTTOIEITE; »
o A €va evIOVOTEPO ETTITTEDO TTPOCHAWONG UTTOPEI VA EVTOTTIOTEI YE TNV
EpWTNON «Ba cuoTAvaTE TO TTPOIGV AUTO/TNV UTTNPETia auTtr YE AAAa

aroua;»

Métpa avriIAnTTAG TroI0TNTAG Kal nyeciag (Perceived Quality and Leadership

Measures): H avriAntt ToidétnTa €ival évag CUOXETIONOG KEVTPIKOG 0TV uTrepadia

TNG ETTWVUNIaG. ETTi Tou TTApOVTOG, TO AVTIANTITO PETPO TTOIOTNTAG Ba eTTAUENOET pE pIa

OXETIKI METABANTH TTOU OVOpAdeTal NyETia.

AvTiAnTrT Tro16TnTa (Perceived Quality): H avmiAnmT) tmmoidtnTa €ivar pia
a1To TIG BACIKEG OUVIOTWOEG TNG UTTEPAEIAG TNG ETTWVUIAG - €ival n BacikA doun
oTnVv Tpoaéyyion ZuvoAikAg Epeuvag yia Tn pétpnon TnG. XpnoIWOTTOIWVTAG TN
Baon &edopévwy TNG ZuvoAiKAg Epeuvag, éxel atrodeixOei TTwg n avTIAnNTIT

TTOIOTNTA OXETICETAI PE TO «premium» Kal TIG EAAOTIKOTNTEG TNG TIWAG, TN XPHoN
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TNG ETTWVUUIAG KAl O€ AgIOONMUEIWTO BABPO PE TNV ETTIOTPOPN TWV ATTOBEUATWV.
EmmAéov, o€ peydAo Babud oxeTiCeTal ue AAAQ PETPA, OTTWG OCUYKEKPIMEVES
Aeimoupyikég  peTaBAnTéEG opéAoug (specific functional benefit variables).
2UVETTWG, N AVTIANTTTH TTOIOTNTA TTAPEXE! JIA UTTOKATAOTATN HETABANTH yia AAAQ
MO OUYKEKPIPEVO OTOIXEIO TNG Agiag TNG ETTWVUNIAG, evw £XEl €TTiONG TN
onPavTIKA 1810TNTA va gival EQAapPOciun o€ OAEG TIG KATNyopieg TTpoidvTwy. H
METPNON TNG UTTOPEI va UAOTTOINBEI JE TIG £EAC KAIMOKEG:

«0€ oUYKPION UE ETEPEG ETTWVUNIEG, N v AOyw ETTWVUHIQ:

o ‘ExervpnAn, péon f KaTwTePn TTOI0TNTA;»

o Eivar n kaAUtepn, pia ek Twv KoAuTEPpwV/N XEIPOTEPN, MIO €K TWV
XEIPOTEPWV;»

o Eival ouvetti¢ A aouveTTAG OTNV TTOIOTNTA TTOU TTAPEXEL;»

e Hyeoia/AnpoTikéTnTa (Leadership/Popularity): n nyecia éxel  Tpeig
ouvioTwoeg: MNMpwTov, avTiIKAToTrTpiel v pEpel To «No. 1 ouvdpopo». H Aoyikn
gival 0Tl OO0V £vag HEYANOG apIBUOGS KATAVOAWTWY ETTEAEEE TO OUYKEKPIPEVO
brand, n etaipia katéxel peydAo pepidio oTnv ayopd Kal W¢ €K TOUTOU PEYAAN
agia. Aeutepov, N nyecia dUvatal va UTTOKIVAOEI TRV KAIVOTOUIA JIOG ETTWVUMIAG
eVTOG MIAG OUYKEKPIPEVNG KATnyopiag TTPoidviwy Kal va Tnv wBAocel va
Tpoodeloel TeEXVOAOYIKA. Tpitov, N nyeoia emnpedlel TN SUVOUIKA TNG
a1modoXAG TOU KATAVOAWTHA, avTavakAWVTAG TO yeyovog 6Tl ol TTEPICOOTEPOI
€MMOUPOUV va TACOOVTAI JE TOUG TTPWTOTTOPOUG KAl CUVABWS aduvaTouv va PUnv
akoAouBrioouv Tnv KpaTouoa Taon. H nyecia ytropei va uetpnOei Baoel TG €€N1¢
KAigoKag:

o «ATTOTEAEI N CUYKEKPIPEVN ETTWVUNIO KOPUPAia ETTWVUNIA, MIA €K TwV
KOPUQQiwV ETTWVUMIWV/TEAEUTAIO OTNV KATATAEN ETTWVUMIA, MIO €K TWV
TEAEUTAIWVY OTNV KATATAEN ETTWVUHIWV;»

o «Ou&AveTal N BNUOTIKOTNTA TNG ETTWVUHIOG; »

o «@nUICeTal N €V AOYW ETTWVUHIA YIA TV KAIVOTOUIA TNG TTPWTIOTWG OG0V

agopd Ta TTPOIOVTA Kal TIG UTTNPECIES TNG;»

Métpa ouoxeTiopwv/diapopoTtroinong (Associations/Differentiation Measures):
H Baoikh ouvioTwoa ouox£ETiong/dloQopoTroinong Tng  uTrepadiag  ETTwvuiag
TTEPINOUBAVEN EIKOVEG, Ol OTTOIEG €ival JOVADIKEG YIO MIO KATNYyopPia TTPOIOVIWV A HIa
emwvudia. H mpdkAnon éykeital oto va dnuioupynBoulv yeviké péTpa Ta otroia Ba
Aeitoupyolv  yia kK&Be  KATnyopia  TTPOIOVTWV. H pétpnon  Twv
ouoxeTioewv/dlagopoTroinong PTTopei va dounBei yupw atd TPEIG TTPOCAAWYEIS TNG

ETTWVUMIOG: TNV E€MWVUMIia wg TIpoidv  (agia), Tnv emMwvupia wg «dEtouo»
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(TTPOCWTTIKOTNTA TNG ETTWVUMIAG) KAl TNV ETTWVUMIO WG Opyaviopo (opyavwTiKOi

OUOXETIOHOI).

Agia (value): H rpbdoAnyn NG emwvUHiag wg TTPoiov €0TIAdel oTnv TTpdTAcnH
agiag TnG emwvupiag (brands value proposition), n otroia TTEPIAAUPBAVEI
ouvnBwg AeIToupyIkO TTAEOVEKTNUA Kal gival BAcIKO yia TIG ETTWVUMIEG TwV
TTEPICCOTEPWY KATNYOPIWV TTPOIOVTWY. Z€ TTEPITITWON TTOU N ETTWVUIa dev
Tapdyel agia, Ba gival eUAAWTN ATTEVAVTI OE AvVTaywVIOTES. To HETPO TNG agiag
TTAPEXEI I oUvoWn TwV BEIKTWY TNG ETTITUXIAG TNG ETTWVUMIAG KE Tn dnuioupyia
NG TpdTaong agiag. H aia Tou brand ptropei va petpnBei avaAoya e 10 av:
o H emwvupia Tapéxel KaAf TTOIOTNTA O OXEON ME TA XPAMATA TTOU
KOOTICEl
o YTapyxouv Adyol va eTTIAEYEI N OUYKEKPIMEVN ETTWVUMIQ EVaVT TwV
AVTAyWVICTWY TNG
MpoowmikoéTNTA TNG eTTWVUiag (Brand Personality): ‘Eva deUtepo oToIXEIO
TWV CUCOXETIOPNWV/BIA@OPOTTOINONG €ival n TTPOCWTTIKOTNTA TNG HAPKAG, N
TPOCEYYION TNG ETTWVUMIAG WG «ATopo». o OPIOUEVEG ETTWVUMIES, N
TTPOOWTTIKOTATA TNG ETTWVUMIAG UTTOPEl va TTapEXEl dia ouvdeon HE T
ouVvaIoONUATIKA KAl AUTO-EKPPAOCTIKA TTAEOVEKTHHATA TNG ETTWVUIOG, KABwWG
€TTioNg KAl pia Baon yia TIG OXE0EIG TTEAATWV/UAPKAG Kal TN SIAgOopoTToinon.
AuTO 1oXUEl IDICITEPA VIO TIG ETTWVUMIEG TTOU £XOUV HOVO MIKPEG QPUOIKEG
dIaPOPEG PHETAEU TOUG KOl KATAVAAWVOVTAI O€ £va KOIVWVIKO TTEPIBAAAOV OTTOU
N €ETTWVUNIa uTTopEi va atroTeAE pia opaTh OAWGCN GXETIKA PE TOV KATAVAAWTH.
Mapd 10 yeyovag OTI YEVIKOG OTOXOG €ival va avaTTTuxBouv yevika PETPA TTOU
va e@apuodovTal o€ OAA TA TTPOIGVTA KAl AYOPEG, OPIOPEVEG OPADES TTPOIOVTWYV
MTTOPEl  va  €XOUuv MIO  CUYKEKPINEVN ouvioTwoa Ocov  agopd Tnv
TPOCWTTIKOTATA, TOOO OXETIKN TToU Ba TTPETTEl va TTEPIANYBEi. MéTpa Ta oTToia
gival atrokpucTaAAwPEVa Kal OX1 DIaPOPETIKA yIa KABE TTPoidv UTTopoUV va ival
Ta €€NG, yTTOPOUV va agiohoynBouv Baoel TNG €€NG KAIMOKAG:
O «N OUYKEKPIMEVN ETTWVUNIA €XEI TIPOCWTTIKOTATA; »
O «n OUYKEKPIPEVN ETTWVUNIA gival evdlapEépouod;»
o «EXW gekaBapa eikdva avapopikd UE TO TI ATOUO VA XPNOIUOTTOIOUCE TN
OUYKEKPIYEVN ETTWVUHIA;», TO TEAEUTAIO AUTO OTOIXEIO AVTIKATOTITPICE
TNV €IKOVA TOU XPAOTN Kal aTTOTEAET OTOIXEIO-KAEISI TNG TTPOCWTTIKOTNTAG
TNG ETTWVUMIag
OpyavwrTikoi ocuoxeTiopgoi (organizational associations): Mia akdun

OUVIOTWOA TWV CUCXETIOPWY TNG ETTWVUMIOG gival n OTITIKA TTOU TTapIoTd TV
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ETTWVUHIO WG Opyaviouod, Tov opyavioud (atoua, agieg, TpoypdupaTa) TTou
BpiokeTal Ticw aTTd TNV ETTWVUNIA. AUTA N OTTTIKA JTTOPEI va atTo@avei IdIaiTepa
BonBénTikA 6TV OI ETTWVUMIEG OUOIACOUV WG TTPOG TA XAPAKTNPIOTIKA TOUG KAl O
opyavioudg cival opaTtog —yia TTAPAdEIYHA HIa ETTIXEIPNON TTOoU dlapPKEN OTO
XPOVo-, | OTavV pIa TTPOKEITAl yIa PIa €TAIPIKA €TTwvupia. O opyavwTiKoi
OUOXETIOMOI TTou aTtroTeAouv €1d0T1To1d diagopd kal TrepIAapBdvouv 10 va
Ocixvelg evdla@épov yia Toug TreAGTEG, TO va €ioal KavoTOuog, TO va
mpooTrabeic yia uywnAf ToIdéTNTa, TO VO €ioal €mMTUXNMEVOG, 0paTOC )
TTPOCAVATOAIOUEVOG TTPOG TNV KovetnTa, va dpacTnplotroicicar otnv
Taykoouia ayopd. ‘Evag 1 1TepicodTEPOl Amd TOUG GUOXETIOMOUG auTOoUG
MTTOPOUV va TTEPIANPOOUV aTNnV KAigaKka JETPNONG, EIDIKOTEPA Qv TTPOKEITAI YIA
OPIOPEVEC  OUYKEKPIMEVEG  KaTnyopieg TTpoidvTwy. Eupltepn  KAipaka,
KAaTtaAANAN yia TTEPICOOTEPEG KATNYOPIEG TTPOIOVTWY, UTTOPEI va dlapopPwoei
wg €&NG:

O «IN OUYKEKPIYEVN ETTWVUNIO €£xel TTapaxBei atrd KATTOI0V OpyavIoUO TTOU

Ba euTTIOTEUOUOUV;»
O «EKTIMW TOV €V AGYyw opyaviguo;»
O «O OpPYavIOUOG TTOU OXETICETAI JE TN OUYKEKPIMEVN ETTWVUHIa dlaBEéTel

aglomaoTia;»

Mértpa avayvwpioipétntag (Awareness Measures):

AvayvwpioigéTnta  TnG ETMTWVUHIag (Brand Awareness): H
QVAYVWEICIMOTNTA TNG ETTWVUMIOG €ival éva onuavTiKO KAl PEPIKEG QOPEG
UTTOTIUNUEVO OTOIXEIO TNG ETTWVUMIag, KaBwg pTtropei va emTnpedoel TIg
QVTIAAYEIG Kal TIG OTACEIG KOl O€ OpIoUEVA TTAQICIO PTTOPET va KaBodnynaoel Tnv
€MAOYN MIOG ETTWVUUIAG i} akOun Kai va kabopioel Tnv TpooAAwaon. Me GAAa
Adyia, n avayvwpioIgoTNTa TNG ETTWVUNIOG avTavakAd Tnv egéxouca B€on piog
ETTWVUHIOG OTO PUOAG Twv TrEAATWV. Ta emTTeda  avayvwpioiuoTnTag
diapBpwvovTal wg €EAG:
o Avayvwpion (Recognition): «éxeTe akoUoel yia TNV eTwVUia X;»
o AvdkAnon (Recall): «TToIEG ETTWVUMIOG PTTOPEITE VO AVOKAAECETE OTTO
TNV KATNyOpPia TTPOIOVTWY Z;»
o To mpwTto Tou €pxeTal 0To JUOAS (Top-of-Mind): n TTPWTN €TTWVUNIa
TTOU avakaAgiTal
o Kupiapyia ¢ emwvupiag (Brand Dominance): n povadiki emwvupia

TTOU OVOKAAEiTal
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o [lvwon yia v ewvupia (Brand Knowledge): EEpw Trepi Tivog TTpoKEITal
600V aQopd TNV ETTWVUIa TTou avokAdAeoa

o Tvwpnyia v emwvupia (Brand Opinion): £€xw yvWn yia TV ETTWVUHIQ

MNa vEEg ] €CEIBIKEUNEVEG ETTWVUIEG TTEPICCOTEPN ONUACIA €XEI N AvVAyVWPION,

EVW VIO TTOAU YVWOTEG ETTWVUIEG TTEPICTATEPO VONUA £XEI N AvAKANON Kal va

gival To TTPWTO TTPAYUA TTOU £PXETAI OTO VOU TwV KATavaAWTWY. OI EpWTroEIg

QVaQOPIKA PE TNV avakAnon evoéxeTal va gival ABOAEG O€ HIa £pEUVA, CUVETTWG

EVAAAQKTIKG UTTOPEI VO XPNOIUOTTOINBEI N yvwon Kal N yVWHnN yia TNV ETwWvUlia.

Mérpa ocuptrepipopds TnG ayopds (Market Behavior Measures): xapaktnpioTiké

TWV OUYKEKPIMEVWY PETPWY —O€ QvTiBeon PE Ta TTapATTAvVW- Eival OTI dev aTTAITOUV

OUYKEKPIUEVEG EPEUVEG VIO TN YETPNON TOUG.

Mepidio Tng ayopdg (Market Share): H amédoon piag emwvupiag OTTwg
METpATal atrd TO PEPIBIO TNG ayopdg (A/Kal TIG TTWANGCEIG) OUXVA TTAPEXEl MIG
£yKupn Kal euaicdntn €IKOVa yia TIG OXETIKEG TTETTOIOACEIC TWV KATAVOAWTWV.
Ortav n eTTwvupia €Xel Eva OXETIKO TTAEOVEKTNUA OTO VOU TWV KATAVOAWTWY, TO
TIAEOVEKTNUAO PETAPPALETAI HE aUENON, il TOUAGXIOTOV OXI PEIWON OTO PEPIDIO
NG ayopdg. AvTiBeTa, 6TV Ol AVTAYWVIOTEG BEATILOVOUV TN BIKK TOUG ETTWVULIA
TOUG, TO PEPIDIO TOUG Ba TTPETTEI VA QVTATTOKPIVETAI O€ auTr] TRV aAAayr. Ta
oedouéva avapopika pe 1o pEPIdIO TNG ayopdg tival dioBéoiya ot Baoelg
0edOUEVWV KAl OI ETAIPIEG T TTAPAKOAOUBOUV TTPOCEKTIKA.
Ty TNG ayopd kol TTooooTé KAAuwng (Market Price and Distribution
Coverage): To pepidio TNG ayopdg utropei va atmofei TapatmAavnTiKO PETPO
600V aQopPd TNV UTTEPASia eTTWVUUIOG O€ TTEPITITWON AuiouEiwong Adyw
OAAQYAG TWV TINWV. ZUVETTWG, €ival ONPAVTIKO va HETPNOEI N OXETIKA TIWA TNG
ayopd OTnV oTToia TTWAEITaI N ETTwVUMia: géon TIWAR oTnv oTroia TTWARBNKE N
ETTWVUIa Katd Tn dIGPKEIQ EVOG URva dIaIpOUNEVN UE TO MECN TIUA OTNV OTToIa
TTWARBNKavV OAEG OI ETTWVUMIEG AUTAG TNG KATNYOPIag TTPOIOVTWV.
To pETPO TOU TTOOOOTOU KAAUWNG AEITOUPYEI WG OUVODEUTIKO PETPO YIa TO
MEPIBIO TNG ayopdg Kal Ba uTTopouce va PETPNOE wg €ENG:

o To TTooo0TO KATAOTNPATWY TToU SIaBETOUV TNV ETTWVUIA

o To 1moocooTO TWV ATOUWYV TTOU €X0UV TTPOCRACN OTNV ETTWVUHIQ

1.2.2 H rpooéyyion kai To povréAo pétpnong Tou Keller

2Uhowva pe Tov Keller (1993), n utrepagia Tng emwvupiag opifetal ws n SI0QOoPIKA

etmmidopaon (differential effect) Tng yvwong 1ng emwvupiag (brand knowledge) otnv

QVTOTTOKPION TWV KaTtavaAwTwy oTo marketing Tng eTTwvupiag (consumer response to
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marketing). Mia eTTwvupia Bswpeital 6T €xel OETIKN uTTEPAEia ETTWVUNIAG uE Baon Tov
KatavaAwTr étav ol KatavaAwTéG avTiIdOPoUV eUVOIKAOTEPA TTPOG TO TTPOIOV TTOU TN PEPEI
o€ oxéon pe éva aAAo, avwvupo TTpoidv. To Asyduevo «customer based brand equity»
TTPOKUTTTEI OTAV O KATAVOAWTAG €ival EOIKEIWPEVOG PE TO EPTTOPIKG Oriua Kal dIaTnpEi
OTN UVAPN TOU OPICPEVEG EUVOIKEG, IOXUPEG KAl HOVADIKEG CUOXETIOEIG AVAPOPIKA UE

TNV ETTWVUMIQ.
H yvwon tng emwvupiag (brand knowledge) avaAuetal o€ dUO CUVIOTWOEG:

Avayvwpioigétnta TnG emwvudiog (Brand Awareness): H mpwtn cuvioTtwoa gival
N avayvwpIcINoTnTa TNG ETTWVUIag, n otroia oxeTiCeTal ue Tn dUvaun Tou KOPBou i
TOU iXvOug TNG MVANNG 600V agopd ThV ETTWVUUIA, N OTToia AVTIKATOTITPICETAI aTNV
IKOVOTNTO TOU KATOVOAWTA VO TAUTOTTOIEI TNV ETTWVUMIO KATW attd OIQQOPETIKEG
ouvonkes. Me dAAa Adyia, TTpoKeITal yia To TTOCO0 KAAG Ol TAUTOTNTEG TNG ETTWVUUIOG
(brand identities), dnAadr 10 dvoua, To AoyoTuTro, To GUMPBOAO TNG ETTWVUMIAG -1 O
OuVvOUOOUOG TouG- e€UTTNPETOUV TN AciToupyia Toug. EidIkOTEPQ, N avayvwpicIuoTnTa
TNG ETTWVUIAG £X€El va KAVEI e TO TTO0O TTIBavE gival va £€pBgl 0TO JUOAS JIa ETTWVUIa
KAl N €UKOAia pe TNV otroia épxeTal. H avayvwpIoIgoTnTa NG ETWVUHIaG dlakpiveTal
EMPEPOUG OTNV avayvwplion Tng eTwvuiag (brand recognition) kail TV avakAnon mg
emwvupiog (brand recall). Agevdg, n avayvwpion TNG ETTWVUMIOG Onuaivel TTwg ol
KATAVAAWTEG PTTOPOUV VA AVAKOAEOOUV OTN WUVAPN TOUg TNV €Twvudia étav 1o
ouvavtouv. AQeTEPOU, N avAKANON TNG ETTWVUUIOG £XEl VA KAVEI JE TNV IKAVOTNTA TWV
KATaVOAWTWY va avakaAoUv Tnv €MwVvulia 6tav ouvaviolv Tnv KaTtnyopia Trou
KOAUTITEl N ETTWVUMIa auTh, 0Tav BEAOUV VA IKAVOTTOINOOUV AVAYKESG TTOU KAAUTTTEI TO
TPoiI6V TTOU QEPEl TNV ETTWVUMIO i €v yével OTav UTTAPXEl KATTOIO OXETIKA VvUOEN.
MpoUTtroTiBeTan, dnAadn, O KATAVOAWTEG va PTTOPOUV VA QEPOUV OTh WVAUN TOUG
KataAANAwWG Tnv eTTwvupia. H onuacia Tng avayvwpiong Kal Tng avakAnong tng
ETTWVUHIOG €ival OXETIKA Kal  €EAPTATAI ATTO TO AV Ol KATAVOAWTEG Aappdavouv Tnv
aTTOQaAON yia ayopd PJECO OTO KATAOTNUA, OTTOU €ival EKTEBEINEVOI OTNV ETTWVUMIA N

EKTOG auTou.
H avayvwolpdtnta TG TTWVUNIag TTaidel onuavtikd poAo otn Afyn armo@Aacewy Twv
KATaVOAWTWYV yia TPEIG Baaikoug Adyoug:
e &ival ONUAVTIKO Ol KATAVOAWTEG VO OKEQPTOVTAI TN CUYKEKPIPEVN ETTWVUNIa éTav
OKEQTOVTAI QUTA TNV KATNyopia TTpoidvTwy. H Tévwaon TG avayvwpioiuoTnTag
augavel Tnv mMOavoeTnTa va AneBei uTTOWN N CUYKEKPIPEVN ETTWVUIa KaTd TNV

ayopa.
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e H avayvwpiopdtnTa TNG ETTWVUMIOG PTTOPEi va eTNPEedoel TIG ATTOPACEIG
OXETIKA HE TIG ETTWVUMIEG YEVIKOTEPA, KABWG 01 KATAVOAWTEG TTPOTIHOUV PEVO
OIKEIEG KAl EUPEWG YWWOTEG ETTWVUNIES. Katd Tn Siapdppwaon NG amopacng
XounAnG avdpeigns (low involvement), dnAadri OTIC TTEPITITWOEIG TTOU O
KATavaAwTng dev €xel TN OIABE0N €iTE TN yVWON va a§IOAOYNOEl TRV ETTWVUUIA,
éva eAAyI0TO £TTITTEDO avayvVWPICIHOTATAG APKEI YIa TNV ETTIAOYH TOU TTPOIOVTOG,

aKOMN Kal eEAAeipel EekdBapa SlaPopPWUEVNG EIKOVAG VIO TO TTOIOV TOU.

e TEAOG, N avayvwaoludTNTa TNG ETTWVUMIAg eTnEeddel TN Afyn atmopAacewy Twv
KATavaAWTWY CUPBAAAOVTAG 0T SIGUOPPWOT Kal TNV I0XU TWV CUCXETIOHWY
6oov agopd Tnv eTMwvuUpia oTn uvhAun. Amapaitntn TpeoUTébeon yia Tn
onuIoupyia TNG €IKOVAG UIOG ETTWVUMIAG gival 0TI évag KOUPBOG eTwvuliag va
EYKATAOTAOEI OTN PVAMN KAl va JTTOPEi va eTTNPEACEI TO KATA TTOCO JIAPOPETIKA
dn TAnpo@opiwy duvavtal va TTPOCKOAANBOUV GTNV ETTWVUNIA GTN PVAHN TWY

KOTAVOAWTWV.

Eikéva tng emwvupiag (Brand Image): O Keller uioBetei Tov opiopd Twv Herzog
(1963) ka1t Newman (1957) yia Tnv €Ikéva ThG ETTWVUHIOG, avagEPovTag TTwG opieTal
WG Ol TTPOCAAYEIG OXETIKA WE TNV ETTWVUMIA OTTWG AVTAVOKAWVTAI ATTO TOUG
OUOXETIONOUG TnG (brand associations) otn pvrAun Tou katavaAwTr. O1 cuoxeTiouoi TS
emwvupia¢ atmoteAoUv ToUuG AOITTOUG KOWBOUG TTou cuvdEovTal PE Tov KOUBo TNng
ETTWVUHIOG OTN PVAMN KOl TTEPIEXOUV TO vONUA TTOU QATTOKTA N €TTWVUMI yia TOUg
KatavaAwTég. H mportiunon, n duvaun Kai n LovadikoTnTa TwWV CUOXETIOPWY ETTWVUHIAG
gival o1 dlaoTdoelg, o1 OTToiEG BIOKPIVOUV T YVWON TNG ETTWVUIAg TTou diadpaparTidel
onpavTikG pPOAo0  oTov  TTPOCdIoPIoHd NG  dIOYOPOTTOINTIKAG  ATTOKPIoNG KAl
dnuioupyouv gv TéAel TV idla TNV uttepadia NG emwvupiag, IdIKA o€ TTePIBAAAOVTA

atTo@Aacewv uwnAng avaueigng (high involvement).

Mepaitépw, o Keller diakpivel TOUG OUCKETIOPOUG TNG ETTWVUUIAG OE: XOPAKTNPIOTIKA

(attributes), o@éAn (benefits) kai cupTTEpIPOpPES (attitudes):

e Ta XAPOKTNPIOTIKA aTTOTEAOUV E€KEIVA TA TTEPIYPAPIKA XOPOKTNPIOTIKA TOU
TTPOIOVTOG/UTTNPEDIOG, Ta OToid O  KATAVOAWTAG  OKEQPTETQI  OTI  TO
TTPOIOV/UTINPEDIa QEPEl KAl EPTTAEKOVTAI OTNV ayopd A OTNV KATAVAAWON

Tou/TNG. Ta XapakTnPIoTIK& KATNYOPIOTToIoUVTAl WG €EAG:

o  XapOKTNPIOTIKA TTou OXETiCovTal e TO TTPoidv, Ta cuoTaTtikG dnAadn
eKeiva TTOU €ival aTTapaiTATA YIa va MTEAETEI TO TTPOIGV 1 N UTTNPETIa

TN AcIToupyia TTou avalntd o KaTavaAwThg
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o XapakTnpioTIK& TTou Ogv OXETICOVTAI UE TO TTPOIOV, Ol «EEWTEPIKEGH
TITUXEG TOU TTPOIOVTOG 1 TNG UTTNPECIA TTOU OXETICOVTAl JE TNV ayopd N
TNV KatavaAwon: (1) TTAnpogopie¢ avagopika pe TNV TIPA, (2)
OUOKEUAoia 1 EQAvIon Tou TTPoIGVTOG, (3) cIkdva XpnoTn, (4) ikova

xpnong

o Ta o@éAn cival n TTpoowTKA afia TTou atrodidouv 01 KATavOAWTEG OTa
XOPAKTNPIOTIKA €vOG TTPOIOVTOC 1 TNG uttnpeciag, dnAadni T ToTeUouV Ol
KatavaAwTéG OTI TO TTPOIOV | N UTTNPECIa PUTTOPET va KAVEL yIa auToUG . Ta 0pEAN
MTTOpPOUV TTEPAITEPW VA BIAKPIBOUV WG £EAG:

o Nemoupyikd oQEAN: TTPOKEITAI KUPIWG VIO TO EYYEVI] TTAEOVEKTAUATA TTOU
TTPOKUTITOUV OTTO TNV KATAVAAWOT €VOG TTPOIOVTOG ) MIOG UTTNPETIag
Kal QvTIOTOIXOUV KUPIWG OTA XOPOKTNEIOTIK& TTOU OXETICOVTAl PE TO
TTPOIOV

o Biwpatikad o@éAn: Ta Biwuatikd opéAn oxetiCovTal Ye TNV aiobnon Trou
QQAVEI N XPHoN TOU TTPOIOVTOG A TNG UTTNPECIAG Kal avTIoTOIXoUV £TTioNG
OTO XOPAKTNEIOTIKA TTOU OXETICOVTAI E TO TTPOIOV

o ZUMBOAIKA 0QEAN: TTPOKEITAI KUPIWG VIO EEWTEPIKA TTAEOVEKTAUATA TOU
TPOIGVTOG ] TNG UTTNPECIAG Kal  avTioTolxoUv ouvhBwg oTa

XOPAKTNPEIOTIKA TTOU BV OXETICOVTAI UE TO TTPOIOV

O Keller (2003) eiocAyaye €va OIOQOPETIKO WovriéAo uérpnong tng umepaéiac tng
emwvupiag, 1o oToio atmoTéAece BepéNio AiBo eTTi Tou ¢nTAPOTOG QuTOU Kal

dlapBpwveTal AKOAOUBWG:

Métpa avayvwpioipdétnrag T1n¢ emwvupiog (Brand Awareness): H
avayvwpPICINOTNTA TNG ETTWVUHIOG TTEPIYPAPEI TNV TTIBAVOTNTA PIA ETTWVUHIA VA EPXETAI
OTO MUOAS TOU KOTAVAAWTA o€ SIAPOPES KATAOTACEIG, KABWG ETTIONG Kal TNV €UKOAIQ

ME TNV OTToia AUTO CUNPAIVEL.

e Avayvwpion (Recognition): KaBwg, n avayvwpion TG EMWVUMIOG aTTaITE]
a1Té TOUG KATOVOAWTEG VA TTPOOdIOPICOUV TNV ETTWVUUIO Of OIOPOPETIKES
TTEPIOTACEIG KAl PUTTOPEl va BagideTal 0TV avayvwpion OTTOIOUBATIOTE €K TWV
OTOIXEIWV TNG, TO O BACIKO TEOT aAvayvwpiong diapBpwveral wg €EAG: divel
OTOUG KOTAVOAWTEG €va OUVOAO PEMOVWHEVWY  QVTIKEIMEVWY (OTITIKA )
TTPOPOPIKA) KAl TOUG pWTA av VOUiIouv OTI €xouv O€l /| AKOUTEI TTPONYOUNEVWG
yia autd Ta avTikeipeva. ‘Eva o euaioBnTo 10T Ba ptropouce va SlauopwoEi
ME TN BonRBeia «BOAWPATWVY», AVTIKEIUEVA Ta OTTOIa Ol KATavaAwTEG dev Ba

MTTOpOUCQV €K TWV TIPAYMATWY va €xouv ouvavthoel. EKTO¢ amd Tig
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QTTAVTACEIG «VaI» i «OXI», O KATAVAAWTEG ITTOPOUV €TTIONG va agloAoyrnoouv
TTOCO Ciyoupol €ival yia TIG ATTAVTOEIG TOUG AVOQOPIKA HE TNV avayvwpIion
€VOG AVTIKEIMEVOU.

e AvdkAnon (Recall): MNa va armmodeiouv Tnv avakAnon TG €mwvudiag, ol
KATAVAAWTEG TTPETTEI VA ITTOPOUV VO QVOAKTAOOUV TO TTPAYUATIKG OTOIXEIO TNG
ETTWVUHIag dTav Toug diveTal KATTOI0 OXETIKG aToIXEiO. [poKEITAI KOT ouTiav yia
éva €idog amaITnTIKAG avayvwpiong. AIaQopeTIKA JETPA avAKANONG ETTWVUHIOG
MTTOPEl va aglotroinBouv avdAoya Pe Tov TUTTO Twv eVOEIEEWV TTOU TTAPEXOVTAI
oToug KatavaAwTég. H «xwpig BonBeia avakAnon» (unaid recall) ival moavo
va odnynoel o€ TauToTroinon MOvo yia TIC o duvatég papkes. H
«utroBonBoupevn avakAnon» (aided recall) xpnoipotrolei didgopoug TUTTOUG
evoeiCewv yia va BonbAcel Tov KaTavoAwTh va avakaAéoelr, OTTwg  yia

KaTnyopia TTPoIdVTWY TTPOKEITAI, ETIKETEG TOU TTPOIOVTOG KA.

Eikéva Tng erwvupiag (Brand Image): Mia wTiKAG onuaciag TTTuxn 1NS HAPKaG
gival n eikéva TG, OTTWG AVTIKATOTITPIETAI ATTO TOUG CUOXETIOHOUG TTOU €XOUV Ol
KatavaAwTéG yI' autrjv. Eival Xproipo yia Toug etTayyeAuatieg Tou marketing va
KAvVoUV BIAKPICT METAEU TWV EKTINACEWV XAPNNAGTEPOU £TTITTESOU -OXETICOVTAI UE TIG
QVTIANYEIG TWV KATOVOAWTWY YIO CUYKEKPIMEVA XAPAKTNPIOTIKA Kal 0QEAN ooV
a@opd TNV atTrdédoacn Kal TNV €IKOVAG- KAl EKTINACEWY uwnAdTEPOU £TTITTEDOOU -TTOU
OXeTiCovTal e OUVOAIKEG KPIOEIG, oUVaIOBUATa Kal OXE0EIG-. YQioTaTal TTpo@avig
ouvoeon PeTagU Twy U0 emTTEdWYV, 10iWG €TTEIDA O CUVOANIKEG OTTAVTAOEIS KAl N
OX£0N TWV KATAVOAWTWYV PE JIA ETTWVUHIa OUVABWG £CapTwvTal atro TIG AVTIAAWEIG

Y10 OUYKEKPIMEVA XOPOKTNPIOTIKA KAl OQEAN QUTAG TNG ETTWVUHIAG.

O1 ev Adyw OUOXeTIOPOI PTTOPOUV va afloAoynBouv PéCw TPIWV GUVIOTWOWV-

KA€I0IA:

Auvaun (strength) - Toiol givail 01 1I0XUPOTEPOI CUCXETIOUOI TTOU EXETE AVAQPOPIKA JE
TNV €TTWVUUIa; TI oou £pXETAl OTO MUAAO OTAV OKEPTECQI TNV ETTWVUHIQ;

EmBuuia (favorability) - Ti kahd €xel auti n emwvupia; T cag apéoel oTnv
eTTwVvupia; T KakO €xel auTh N eTwvupia; Ti 0ev 0ag apEael OTNV ETTWVUNIQ;
Movadikdtnra (uniqueness) - Ti givar povadikd o€ auTtr) Tnv emwvupia; lMoia

XOPAKTNPIOTIKA ] 1ID1IOTNTEG £XEI KOIVA N ETTWVUHIA AAAEG ETTWVUIEG;

1.3 H onpacia Tou Brand Equity

H utrepagia NG emwvupiag atroTeAEl onUAVTIKO TTAEOVEKTNHA VI TIG ETAIPIEG KABWG

BonBd& oTnv auénon NG avayvwpIcIuéTNTAG TNG ETTWVUMIAG, BNUIOUPYEI CUOXETIOPOUG
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ME TNV eTTwvuia TTou au&dvouv Tnv avtiAapBavouevn agia kai XTi(el OXETEIG UE TOUG
TTEAATEG TTOU TTPOAYOUV TNV TTPOCHAWON oTnv ermwvupia (Thimothy, 2021). MNpokeiTal
yia éva TTAEOVEKTNUA-KAEIDI 0T papéTpa Tou marketing Twv eTaipiwyv (Ambler, 2003),
TO oTroio duvatal va OnPIoUPYACEl HIa POvVadIKr Kal EUTTPOCOEKTN OXEON TTOU
dlagpopoTrolei Toug deoOUG eTalpiag-evdlapepouévwy (Capron & Hulland, 1999; Hunt
& Morgan, 1995). Ei16ikoTepa, o Aaker (1991) avagépel TTwg To «brand equity» duvarai
va TTpocBécel agia otnv emixeipnon Pe OnuIoUPYia OPIAKWY TAMEIOKWY POWV HE

O1d@popoug TPOTTOUG:

e uTTopEi va PBeATiwoel Ta TTpoypduuata marketing 1Tou TTpOooEAKUOUV VEOUG
KATAVAAWTEG 1) VO AVOVEWOEI TA RN UTTApXOVTA

® 1 AVAYVWOIUOTNTA OVOPOTOG, N avTIAauBavouevn TToidTNTA, O CUCXETIOUOI UE
TNV ETTWVUMIa ekTO¢ atmrd TNV avTIANTITA TToI6TNTA KAl TA AOITTA TTEPIOUTIAKA
OToIXEia JTTOPOUV av BEATILOOOUY TNV TTPOCAAWOT GTNV ETTWVUUIA

e n umrepadia eTTwvuliag ouvABwg eMTPETTEI UYPNASTEPD TTEPIBWPIA APEVOGS, VIO
«premiumy» TIMOAOYNON Kal AQETEPOU yIa Peiwon TNG €EAPTNONG amd TNV
TTpowobnaon

® UTTOPEI va TTPOCPEPEl MIa TTAATPOPUA yIa avATITUEN HECW ETTEKTACEWV TNG
ETTWVUNIag

® UTTOPEi va TTPOOPEPEl HOXAEUON OTO KAVAAI OlaVOUG

® TTOPEXEI AVTOYWVIOTIKO TTAEOVEKTAMO KOl  ATTOTEAEl €UTTOOIO  yIa  TOUG

AVTOYWVIOTEG

O Keller (1993) éxel emonudvel TTwG O GAANAYEG OTIG YVWOEIS TOU KATAVOAWTA
QVOQOPIKA HPE TNV ETTWVUMIa X&pn OTIG evépyeleg TTou oxeTiCovtal e To marketing
QVOUEVETAI VO QEPOUV EUUECWS OETIKA ATTOTEAECUATA O€ QVTIOTOIXEG EVEPYEIEG OTO
MEANOV. ZuveTTwog, ammd Tnv OTITIKN Tou «customer based brand equity», katd Tn
OlauopPWaoN Twv ammoPAcEwy TIOU agopoulv To marketing eival onuavtiké va
AauBdverar utTown o1 aANayEG OTNV avayvwpioIuOTATA | TNV €IKOVA TNG ETTWVUNIOG

ouvavTal va acknoouv BETIKA 1] apvnTIKA ETTIPPON.

To avtaywvioTIKO TTAEOVEKTNUA TTOU TTPOCPEPEI OTNV ETaIpia TO «brand equity» Tng
EMTPETTEl VA ETTEKTAOEI ETTITUXWG, VA €ival AVTAYWVIOTIKI KATA TWV TTPOWONTIKWY
TMETEWV TWV AVTAYWVICTWY TNG, VO dNUIOUPYE EPTTODIA O AVTAYWVIOTIKEG OTTOTTEIPEG
(Farquhar, 1989) kai odnyei ev TéAel oTov TTAOUTIONO TNG eTTwvupiag. Akéun, n
utrepadio ETTWVUMIAG QOKEN €TTIPPON OTIG TTPOTIUACEIS TWV KATAVOAWTWY KAl TIG
mpobiacig ayopwv (Cobb-Walgren, Ruble, & Donthu, 1995), diapop@wvel To pepidio

ayopdg (Agarwal & Rao, 1996), TI¢ avTIAfWEIG TWV KATAVAAWTWV yia TNV TToI0TNTA TOU
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TpoiodvTog (Dodds, Monroe, & Grewal, 1991), Tnv agia yia TOug JETOXOUG TNG ETAIPIAG
(Kerin & Sethuraman, 1998), Tig a&loAOYNOEIG TWV KATAVOAWTWY YIA TUXOV ETTEKTATEIG
NG eTTwvupiog (Aaker & Keller, 1990), Tnv adpdveia TwWV KATAVAAWTWY EvavTl TWV
TiHwWV (Erdem, Swait, & Louviere, 2002) kal TNV avOEKTIKOTNTA O€ TTEPITITWOEIG KPIONG
¢nuiag Tou TrpoidvTog (Dawar & Pillutla, 2000). 'Epguveg TTOU £x0UV dieCaxBei, €1Tiong,
avadelkvUuouv TTWG ugioTaTal cuoxETIon PETAEU Tou «brand equity» Kai Ta HEAAOVTIKG
KEPON Kal TIG HAKPOTTPOBECUES TaPEIOKES POEG (Srivastava & Shocker, 1991), Tn Aqun
amo@acewv ouyxwveuong (Mahajan, Rao, & Srivastava, 1994) kai TI TIHEG TwV

peToxwv (Lane & Jacobson, 1995).

TéNog, Oev TTPETTEl va AnCovEiTal TTwG N onuaacia Tou €Xel N uTTepadia TG ETTWVUMIag
yld TOV KOOUO TWV ETTIXEIPAOEWY ATTOTUTTWVETAI OTO YEYOVOS OTI u@ioTaTal PJeyAAog
QpPIBUOC ETAIPILIV TTOU TTAPEXOUV OXETIKEC GUMBOUAEUTIKEG uTTNpPETies (TTX. Interbrand,
WPP, Young & Rubicam and Research International), o1 otroieg pdAiota diaBétouv

«TTatevIapiopéveg» HeBoédoug péTpnong TnG (Christodoulides & Chernatony, 2010).

1.4 H arékrtnon Brand Equity

H amokmnon «brand equity» amoteAei pia diadikaoia TTou  ATTAITEl ONUAVTIKA
TTPOCTTABEIa Kal £peuva TTPokeINEVOU va eTITeuxBei (Thimothy, 2021), evw ev ouvexeia
n oiatipnon Tou atoteAei €gioou ammaitnTikhy diadikacia (Cullather, 2012). H
olkodounon MIOG 1I0XUPAG €TTwvuUpiag Pacifetal o€ Tpia oToIxEia: ZTIG OETIKEG
a&IOAOYNOEIG TNG ETTWVUUIAG, OTO TTOCO EUKOAQ PTTOPEI VO QVAKOAEDEl TV ETTWVUIO
OTNV MVAPN TOU O KOTAVOAWTAG KAl O€ MPIa OUVEKTIKA €ikova (Farquhar, 1989).
2Uhowva pe Tov Aaker (1996a) n oTpatnyikn yia Tn dnuioupyia pIog 10XUPNG
eTTwWvUPiag Bacifetal, a@evog oTn dnuioupyia PIAg TAUTOTNTAG KAl QQETEPOU OTN
ouvepyaoia PETAEU DIAPOPETIKWY Qopiwyv (evidg TOU idIoU TOU opyaviouou, péoa
evnuépwong kal ayopd). lMapeupepng civar n Aoyik 1ou uloBetei kai o Keller
uTTOO0TNPICOVTAG TTWG N 0IKodOUNonN TNG «customer based brand equity» atmaitei
onuIoupyia OIKEIAG ETTWVUNIAG, N OTToia Ba TTPOCEEPEI EUVOIKEG, I0XUPEG KAl HOVODIKEG
OUOXETIOEIG PE TNV E€TTWVUMIa. AuTO PTTOpPEl va eTTITEUXOEi €iTe péow TNG APXIKAG
EMAOYNG TWV TAUTOTATWY TNG ETTWVUMIAG (Ovoua, AoyodTuTro, aUPBOAO) eite péow TNG
EVOWMATWONG TwV €V AOYW TAUTOTATWY OE TTPOYPAUMG UTTOOTAPIENSG Tou marketing
(Keller, 1993).
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KE®AAAIO 2: To Brand Equity oTo Xwpo Tou aBAnTiocpnou

2.1 H avddeign tng avaykng va avTIMETWITIETAI N ETTAYYEAMATIKA

aBANTIKN opada wg «brand»

H emwvupia evog mpoidvtog emTpétmel o€ €vav opyavioud va OIoKPIiveTal Kal
dlagopoTrolgital TTAaicia TNG ayopds. H emwvupia emnpedlel TIC avTIAAWEIS Kal
OUMBAAAel oTnv aTmOKTNON ATTOKAEIOTIKOTNTAG, GE WA BETIKA KAl OUCIOOTIKN) B€0n OTO
vou Twv KatavaAwTtwy (Brunello, 2018). O xwpog Tou abANTIOUOU aTToTEAET Evav XWpo
OTTOU KuplapxoUVv KATA KOPOV T OIKOVOUIKG Cup@épovia TTapdAAnAa e TOug
ouvaioOnuartikolg deopolsg. MAMOTA, TPOKEITAl yia HIa  181AiITEPA  KEPOOPOPA
Blounxavia, Tng otroiag n agia ekTipdTal T avépxetal ota 141 dioekaTtoupupia SoAdpia
(Klayman, 2008).

Q¢ ek TOUTOU, N dlaxeipion Twv 1I0iIWV KEQAAQiWY PE TOV TTIO ATTOTEAECUATIKO TPOTTO
avadelkvUeTal wg adApITn avaykn yia Toug abAnTikoUug opyaviopoug o€ TTPooTTIaBEIn
va edpaiwbolv Kal va eival aviaywvioTikoi atnv ayopd. H oAoéva aufavouevn
EVAOXOANON TNG ETMOTNUOVIKAG KOIVOTNTAG Tou KAAdou Tou marketing kai Tou
ETTIXEIPNHATIKOU KOOHOU HE Ta AUAQ TTEPIOUCIAKA OTOIXEI UTTOOEIKVUEI TTWG évav €K
Twv Ol0Béociywy TTPOG dlaxeipion TOPwWY CUVIOTA N ETWVUMIa Tou aBAnTikou
opyaviopou. H utrepagia TG eTTWVUHIag atToTeAEl —Kkal Ba ETTPETTE va atroTeAEi- BEUa
UWNANG TTpoTePaIOTNTAG GO0V APOPA TNV ETTITEUEN QAVTAYWVIOTIKOU TTAEOVEKTUATOG
(Villarejo-Ramos & Martin-Velicia, 2007). Otav yivetar AGyog yia Tnv aBANTIKN
Biounxavia, 1o «brand» duvatal va eTTNEEACEl TIG CUPTTEPIPOPES TWV KATAVAAWTWV-
otradwy, AGyou xdpn augdvoviag TNV TIPOCEAEUCN OTOUG €KAOTOTE QYWVEG,
augavovtag TG TTwWARoeig merchandising 1 TN cupueToxn o€ aBAjuata (Brunello,
2018).

H 18éa Tou va avTigeTwtriCovTal oI ETTAYYEAMOTIKEG OBANTIKEG OPAdEG WG «brand»
QaiveTal KepBiCel OAO Kal TTEPICTOTEPO £BAPOG GTNV Ayopd TOU aBANTICHOU Kal TTOAAEG
OHGdeg —10iWG TWV EUPWTTATKWY TTPWTABANUATWY- OTTOTEAOUV TTAPADEIYHO TTPOG
Miunon 6oov agopd Tn OTPATNYIKA TOUG, KABWG KapTTwvovTal AdN TTOIKIAA, OIKOVOMIKA
Kal Ox1 gOvo o@éANn atrd Tnv emmAoyr Toug autr| (Biscaia, Correia, Ross, Rosado, &
Maréco, 2013).
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2.2 H opi1oBétnon tng évvoiag Tou Brand Equity otov a@AnTiopd

2T0 XWPO Tou aBAnTiopoU n utrepadia TG ETTWVUMIOG avagépeTal oTnv agia Trou
atrodidouv ol oTTadoi 010 évoua Kal gUPBoAo TG ayarrnuévng Toug ouddag (Gladden
& Milne, 1999). H ouvexAg eutTopeUdaATOTIOINCN TWV ABANTIKWY AyWVIOUATWY €XEI
YyeVVAOEl 0N pia oeipd amo eyxelpriuata abAntikou marketing: Brandwave, Chime
Sports Marketing, Fenway (Ratten & Ratten, 2011; Hernandez, 2002; Kolbe & Trail,
2002). ATt6 Tnv GAAN, o€ akadnuaiko eTTiTTedo, Ta TTPWTA BrPATA EVAOXOANONG KE TO
«brand equity» Twv eTTayyeAPaTIKWV aBANTIKWY OPAdWYV €yIvav HE EPEUVEG TTOU
€oTiadav oTnV apxIK KaTavonon-oploBEéTnon Tng €vvolag, Tn dnuioupyia Kai Tn

HETPNON TNG.

2.3 O1 BaoIKOTEPESG TTPOOCEYYIOEIG KAl MOVTEAA pHéETPNONG Tou Brand

Equity otov a@AnTiIono
2.3.1 EvvoloAoyiké trAaicio

2.3.1.1 H rpooéyyion Twv Gladden, Milne ka1 Sutton

H mTpwTtn Kai onuavTikéTePn TTOAUBIACTATN TTPOCEYYION TTou £€08g0e TO CATAMA TG
UTTEPASIOG TNG ETTWVUHIag oTo aBANTIoNS digrxOn atd Toug Gladden, Milne kai Sutton
(1998): Me Bdon Tn BewpnTikA doprp Tou Aaker €mdIWXONKE N avATITUEN €vOg
€vvoIoAoyIkoU TTAaiciou TnG uTTEPAdiag TNG ETTWVUNIAG yia TNV evioxuon TNG €IKOVAG Kal
n aug¢non Twv €00dwWV €VOG OPYaVIOPOU, €V TTPOKEIUEVW PE EQAPHOYH OTNV TTPWTN
KATnyopia Tou aBANTICNOU TwV AUEPIKAVIKWY KOAEYIWY. ME TO GUYKEKPIPEVO TTOVNUA
UTTOYPaUMIOTNKE N avAaykn va AneBei utrdyn n utrepagia NG ETTWVUMIAG OTIG

oTpPaTNyIKEG aBANTIKOU Mmanagement.

To evvoiohoyikd TTAaiolo Tou «brand equity» oTov KoAeyiakd aBAnTioud diapbpwveTtal

WG €8NG:
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Aidypappa 2.1: To evvoloAoyIKO TTAQICIO TNG UTTEPASIAG TNV ETTWVUUIAG CUUPWVA UE

Toug Gladden, Milne kai Sutton

Figure 1—

Conceptual framework of brand equity in college athletics.

Mnyn: Gladden, Milne & Sutton (1998)

Apxikd ol TrpoUTroBéoeig Tng utrepagiag (antecedents of equity) diakpivovtal o€:

2XeTI{OpEVEG UE TNV OPAda (team-related antecedents)

O

Emtuxia (success): Z1ov aBANTIONO, dev UTTAPXEI KATI TTOU va duvaTal
va UTTOKOTOOTAOEl Tn Vvikn o€ aBAnTikoug aywveg. H Bewpia Tng
avakAwpevng Aduywng (reflected glory theory) Trapéxel dedopéva TToU
aT1rodEIKVUOUV OTI 01 AvBpwTTOI ETTIBUPOUV VA TAUTICTOUV HE £vav VIKNTH.
H vikn ptropei va oupBaAel otnv eTTwvupia audvovtag TiIG TTWANCEIG
EI01ITNPIWYV, TIG TTWANCEIG EPTTOPEUNATWY Kal TIG dWPEES, BEATILOVOVTOG
TNV aTHOCPAIPA OTA TTAIXVIdIA, TTPOCEAKUOVTAG TNV TNAEOTITIKA KAAUWN
Kal KOBIOTWVTAG TTIO EAKUCTIKR TNV Oudda yia £TAIPIKOUG BIAQNUIOTEG.
Ev oAiyoig, n vikn ptropei va mapdyel OAEG TIG ETTIBUPNTEG CUVETTEIEG TNG
agiag Tng emwvupiag. BéBaia, n vikn €ival pia ek Twv SUCKOASTEPWY YIa
éAeyxo TmpoUTToBéccwy, KABWG TO aBANTIKG TTpoidv eivalr TTavTa
aouvettég. ACiCel va onuelwdeil TTwg n emiTuxia dev opifeTal auoTnpd
aT1Té TNV avaAoyia VIKWV TTPOG ATTEG, AAAd UTTOPET £TTIONG VA OPIOTE JUE
Baon g Tpoodokieg. O1 UTTOOTNPIKTES HIAG DIBPKWGE KATWTEPNG OPADAG
Ba evBouaiaoTolv atmd o 0efOV e TTEPICCOTEPES VIKEG TTAPA ATTEG,

augavovtag €101 TNV agia TNG eTwvupiag Tng opddag. H emituxia prropei
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@)

akéun va oploTei ammd TNV IoTopia TNG opadag. O1 ouddeg e I0TOPIKO
EMTUXiIOG avaTTTUOOOUV TTPOCOOKIEG YIa ETTITUXIA, OE OTTOTEAEOUA
METPIAG eTTITUXIOG OOV va PNV eThpedlouv apvnTiKA TNV uttepasia TNg
ETTWVUIOG

Mpotrovntric (Head Coach): 'Evag TTpotrovnTG TTOU €XEl aTTOdEIGE!
IOTOPIKA TNV agia Tou utropei va BeATiwoel dueca Tnv uttepatia TNG
ETTWVUMIag Miag abAnTikAG opddag péow Tng dNPOCIOTNTAG Kal TwvV
TpoodoKIwy emTUXiag. ETmmTAéov, évag €mKEQAAAG TTPOTTOVNTHG
MTTOPEl va BeATiwoel Tn ouxvOoTnTa PE TNV oTToia KePBilel n oudda,
UAOTTOILOVTOG TIG OUVETTEIEG TNG UTTEPAgiag Tng emmwvupiag TTou
oxetiCovralr ye 1N vikn. Q¢ ammotéAecua, évag TTPOTTOVNTAG OUuXVa
QTTOTEAEI TO TTPOCWTTO TNG OPADAG KAl TTPOTTOVNTEG PE PEKOP ETTITUXIWV
MTTOpPOUV va eTITUXOUV oTaBepd eTTiTreda «brand equity»

Aildonuol Traikteg (star player): H emtuxia piag opddag oTto va
oTeAexwveTal Pe OIAONPOUG TTAIKTEG A TTAIKTEG ME  EmITUXNUEVA
OTATIOTIKA OTOIXEIa €XEl oAV QATTOTEAEOMA TNV €UpEia KAAUWN atTd Ta
Méoa padikng evnuépwong. Ta katopBwuarta evog didonuou TTaikTn
EVIOXUOUV TNV ATMOO@AIpA OTA TTaIXVidId, augdvouv TIG TTWANCEIG
EUTTOPEUNATWY Kal €loiTnpiwv. H TTapoucia evdg didonuou TTaikTn
MTTOpEl €mmiong va emnpedoel PakpoTTpdBeoua TV UTTEPAgia TNG
ETTWVUHIOG YIag ouddag, akoun kai HeTé T ARgN Tou cuuBoAaiou Tou
ME TNV opada, kKabBwg Ba dnuioupynRoel uia  TTapadoon oTnv
«TTapaywyn» dIdonUwy TTAIKTWY  Yeyovog TTou Ba TTpoo@epBei o€

MOKPOTTPOBECUA ETTWVUHA KEQAAQIQ.

o XXeTIJOMEVEG UE TOV OpYyavIOuO (organization related antecedents)

O

®Aun kai TTapdadoon (reputation and tradition): Aedopévou 6T O
Gladden g&etadel o iTnpa Tou brand equity oTa TTAQioIa TOU KOAAgyiou,
n @nun agopd Tpia otoixeia: (a) déoueuan atd TNV TTAVETTIOTNUIOKD
iepapxia (B) Tnv avtiAnwn NG akadnuaikng auoTnPOTNTAG Kal (Y) PEKOP
aKEPAIOTNTOG TN dlaXEipion Tou aBANTIKOU TTPOYPAUUATOG.

2uvédpia kal TTpoypapua (conference and schedule): H cuppetoxn o€
ouvédpIa gival onuUavTIK €TTEId TA TTEPICCOTEPA TTAVETTIOTAMIO OEV
€XOuv E€TMTUXEI OTO ETTOKPO TNV UTTEPOSiA TNG €ETTwVUHIag yia va
ouvayouv €Bvikd TnAeoTTIKG oupBoAaia Kol va  dnuioupyrjoouv
QVTAYWVICTIKG TTpoypduuaTa amé péva Toud.

Makéta wuxaywyiag/rapddoon mpoidviwy: H €AEN yia Tov aBAnTioud

oXeTieTal TOUAGXIOTOV €V PEPEI e TNV uxaywyia. Evw n amédoon oto
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yN1edo gival dUOKOAO va TeBei UTTO €AeyX0, TO TTEPIBAAAOV OTO OTTOIO

Ba Bl TRV EPTTEIPIA O OTTADOG PTTOPEI VA dIANOPPWBOEi KOTAAANAQ.

o XyemI{OpevEG PE TNV ayopd (market-related antecedents)

O

ZUMQWVIEG PE TOTTIKA-TTEPIPEPEIAKA Eoa evnuépwong (local-regional
media arrangements): OI CUPNQWVIEG PE TOTTIKA KAl TTEPIPEPEIAKA PHECT
MTTOPEI va dnuIoupyrioouV ETTWVUNIa audvovTag TIG CUVEPYATIEG Kal
OnMIoUPYWVTAG evOIAPEPOV YIa TIGC ABANTIKEG opadeg. H TTpooAr Twv
QyWvVwWV o€ emavaAnyn META To Xpovo dieEaywyr] Toug evTeivel TNV
guaioBnToTroinon Kal Tnv ToTN yia yia aBAnTik opdda, Kabwg ol
otradoi €xouv Tnv eukaipia va avalfoouv TTONIOTEPEG EMTTEIPIEG.
Eriong, TTpoceAkUovTal TTIBavoi KaTavaAwTEG TToU dev UTTOPECAV VA
TTapeupeBolv atnv  ekdAAworn, Odicuplvoviag €101 TN Paon Twv
KATaVaAWTWY Tou aBANTIKOU TTpoidvTog. EEAAou, n TTpooBetn
guaioOnToTToinON KOl agoaiwon  Tou  dnuIoupyEiTal  PEOW
TOTTIKWV/TTEPIPEPEIAKWY DIEUBETACEWY PECWY EVNUEPWONG UTTOPED Va
00NYACEl 0 TTABNTIKEG OUVETTEIEG, OTTWG TTWANCEIG EUTTOPEUNATWY,
TTWANCEIG €1I01TNPIWV KAl OWPEEG.

Mewypagiky B¢on (geographic location): O1 TTpoOTIMACEIS yIa éva
OUYKEKPIUEVO ABANUa TTOIKIAAOUV avaAoya Pe TNV TTEPIOXN THS XWPAG.
Opiopéveg TTEPIOXES PNMICOVTAI VIO OCUYKEKPIPMEVA ABANUATA. ZUVETTWG,
MTTOpPEl va €ival €UKOAOTEPO va KaBIEPWOEI N e€mMwWvVUMia o Hia
OUYKEKPIYEVN TTEPIOXN

AvtaywvioTég (competitive forces): O avtaywviopog £Xel TN EyaAUTEPN
€mppory oTn  dnuioupyia  ETTWVUPIOG, 18iwg OTav  yid OpAadeg
dpacTnploTrolouvTal o€ PEYAAEG TTOAEIG. Edv pia opdda kaAeitar va
QVTAYWVIOTEl OPABEG KOAEYiwv PE pEYOAUTEPN UTTEPOEIQ ETTWVUIAG,
QUTO UTTOPEI va €TTNPEACEl TNV ETAIPIKI UTTOOTHPIEN KAl TIG TTWANOEIG
€I0ITNPIWY.. Z€ AUTA TNV TTEPITITWON, €ival SUCKOAO yia pia oudda va
onuIoupynael Tn povadiki Kail 1IdIaiTepn atnéc@alpa TTou Ba BeATIWCEI
TNV euTTEIpia Tou otTadou. Mia opdda TTou avrkel o€ Pia OX! 181IITEPO
avTaywvioTIKA ayopd Kal eEakoAouBei va Bewpeital wg n deuTepn A TPITN
KOAUTEPN, BEXETAI APVNTIKEG ETTITITWOEIG OTNV UTTEPASiA TNG ETTWVUMIOG
™G.

Ymootipign (Support): Bepehindeg oToixeio Tou «brand equity» uiag
opadag atroteAoUv o1 OTTadoi Kal Ol UTTOOTNPIKTEG TTOU TTapioTavTal

OTOoUG aBAnTIKOUG aywves. H utrooTtApiEn TTpocdiopileTal amd 1o
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MEYEBOG Kal TNV TTIOTN KAl EKTEIVETAI TTEPAV TWV OCWV TTAPAKOAoUBOoUV

TOUG ayWVEG, o€ GANOUG TTAPAYOVTEG TTOU EKONAWVOUV TN OTAPIEN TOUG.

O1 ouvétreieg Tng amdéKTnONG utrepasiag (consequences of equity) eival n ékBeon
ora péoa evnuépwaong, n mwAnon merchandise, o1 dwpeEC ATTO UTTOOTNPIKTEG TNG
ouadag, n arpién amré eraipicg, n dlaudpPwaon TNG KATAAANANG arudéoeaipag aTo Koivo

TTOU TTAPAKOAOUBEI TOUG QYWVEG KAl N auénan NS MWANCNS Twv EICITHPIWV.

O1 TTpoUTTOBE0EIG KAI OI CUVETTEIEG OUVDEOVTAI UE TIGC CUVIOTWOEG ThG UTTEPAiag TNG

ETTWVUHIAG WG ECAG:

Mivakag 2.1: MpoUTtToBE0eIg Kal CUVETTEIEG TNG UTTEPAEIAG TNG ETTWVUNIAG CUPQWVA PE

Toug Gladden, Milne kai Sutton

Table I  Antecedents and Consequences of College Brand Equity by Aaker Dimensions

Perceived quality Brand awareness Brand associations Brand loyalty

Antecedents of equity

Suceess Wins = quality Wins draw attention  Experiential/symbolic benefit  Impacts satisfaction

Head coach Best = credibility

Star player Creates awareness

Reputation and tradition Enhances performance

Conference/schedule “Tough schedule™ Quality of competition

Product delivery Enhances experience Enhances experience

Local/regional media coverage Creates new awareness Extends loyalty

Geographic location Impacts recognition

Competitive forces Can reduce

Support May be based on associations ~ Best fans fill stadiums
Consequences of equity

National media exposure Enhances quality Drives awareness Additional associations

Merchandise sales Can increase awareness [dentification with a group Want to show support

Individual donations Enhance affiliation High level of support

Corporate support Sponsor a winner Drives awareness Corporate merchandise

Atmosphere Positive attribute of attending ~ Repeat purchases

Ticket sales Crowds enhance experience  Indicator of presence

Mnyn: Gladden, Milne, & Sutton (1998)

AvTiIAapBavopevn moidétnta (perceived quality): H avrmiAauBavouevn Troidtnta
eTNPEACeTal KATA KOPOV ATTO TOV EMITUXNHEVO avTaywviouo. H vikn o€ oAoéva Kai
TTEPICCOTEPA TTAIXVIOIA KAI N CUUMETOXA 0€ OAOEVA KAl TTEPICTOTEPOUG AYWVEG EXEI OAV
aTroTéEAECPa TNV augnon Tng avmAapBavéuevng ToidTnTag TNG opddag. H emruyia
MTTOPEI €TTIONG va €VIOXUOEI TRV avayvwpIoIuOTNTA TNG ETTWVUMIAG, TIG CUCXETIOEIG
ETTWVUHIOG KAl TNV aQOooiwon TNG eTwvuliag. Aedopévou OTI n vikn gival BUCKOAO va
eleyxBei o1 sport managers TpoTeiveTal va dWOOUV £U@acn o€ GAAa péoa TTOU
emmnpeddouv avtihapBavouevn toidétnta: H €éviagn oto duvauikd Tng evog véou

TTPOTTOVNTH) ME OTTOOEDEIYUEVO IOTOPIKO PUTTOPEI VO TTIPOCOWOEI AUEDT QEIOTTIOTIO OE pIa
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aBOANTIKA opAda, n oUvdeon HE éva OUVEDPIO, N CUMMETOXN Ot éva TTEPICOOTEPO
ATTAITNTIKO TTPOYPANKA, Ol avTaywvioTIKEG duvduels. H avtisnyn yia tnv 1To1oTnTa
MTTOPEI, ETTIONG, VO €XEI APVNTIKA CUCXETION UE TA TTAYYEAMOTIKA aBANTIKA franchises
KAl TIG OJAdeg YE uywnAf uttepagia emwvupiag oe pia dedopévn ayopd. TEAoG, n
uTTOOTAPIEN OTTO TO KOIVO KAl ATTO £TAIPIEG, KABWGS KAl N TNAEOTTTIKA KAAUWN eVOEXETAI

va eTTNpedoouv TNV avTiAauBavouevn ToidéTnTaA.

Avayvwpioigétnta ovoparog (brand awareness): H vikn, n yewypa@ikr) 8éon, n
KAAUWnN ammo péoa evnuépwong Kai n Trapoudia SIaoAUwWY TTAIKTWY PTTOPOUV va

OUVEICQEPOUV OTNV avayVwPICIUOTNTA TOU OVOUATOG.

ZUOXETIOUOI ME TNV eTTWVUia (brand associations): OI CUOXETIOWOI ouvioTavTal O€
KAB¢g TI TTOU TO KoIvO atTrokouiCel atrd T dladikacia Tng TTapakoAouBnong. H emituyia,
n umooTtApiEn, n TTapddoon TIPOIOVIWY, 1N CUUMETOX O Ouvédplia Kal n
Tapddoon/@Aun PITopouv va GCupBAaAAouv  GaTn dnuIoUPYia CUCXETIOPWY TNG
eMTwWVvUdiag. H utootApiEn Miag abAnTIKAG ouddag cival ouvdaptnon TTPOCWTTIKWV
EVWOEWYV TTOU €Xouv ol oTradoi 6Tav TTapakoAouBouv [ TTapeupioKovTal OE Evav
abANTIKG aywva. MAAOTa, n OuyKeKpIYEVn ETTEIpia  KaBioTaTal TTEPICOOTEPO
O1a0KESACTIKN-IKAVOTTOINTIKA OTav TN poipdlovTal JeTagu Toug ol otradoi. Emouévwg,
EVEPYEIEG TTOU BEATILOVOUV TNV EUTTEIPIA AUTH dnUIoUPYOUV 1] EVIOXUOUV T oUVOEGH TOU
otradou pe 1o «brand» (tailgating, Jouaoikr, TTPOWONTIKEG evEPyeieG KATA TN OIAPKEIX

TWV OIOAEIMPATWY).

MpoonAwon otnv erwvupia (brand loyalty): H agociwon otnv emwvulia agopd
TV IKQVOTTOiNONn Twv omadwv w¢g HECO TIPOCEAKUONG  €TTAVOAAUBAVOUEVWY
«ayopacTwvy. QoTdé00, Ba TTPETTEI va avayvwpifeTal —TTANV OpICHEVWY EEQIPECEWV-
TTWG N agociwaon d¢ev gival oTabepr). H ammdktnon a@ociwong amaitei Karavonon Tou
TI BéAouv o1 OTTadOoI Kal TTPOCAPHOYT] TTPOIOVTWYV Kal UTTNPECIWY YIa TNV KAAUWN QuTwv
TwVv avaykwv. Q¢ atrotéAeopa, ol aBAnTIKoi manager 6a TTpETTEl va TTpooTTaroouy va
evioxUoouv Tnv UTTAPYXOUCO UTTOOTHPIEN KAl agociwon, 10iwg PEow  TwV
TOTTIKWV/TTEPIPEPEIOKWYV CUUPWVIWYV. MEOw TOu TNAEOTITIKOU Kal Padlio@wVviKoU
OIkTUOU dUvaTal va auénBei n €kBeon PETALU TwV TTEPIOTACIAKWY «KATAVOAWTWVY.
EmAéov, o xeIpIopog TG TTapadoong Tou aBANTIKOU TTPOIOVTOG UTTOPEI va ETTNPEATEI
TNV a@ociwon NG emwvupiog. OTIOATIOTE PTTopEl va BEATIWOEI TNV EUTTEIPIA TNG
OUMMETOXNG aTToTeAEl TTpOOTTABEIa dIaThPNOoNG KAl £vioxuong TNG agociwaong oTnv
opada. O1 opyaviopoi TTou oTEPOUVTAl TTAPAdOOoNG TTPETTEI va ival dSNUIOUPYIKOI Kal va

OTPAPOUV OTNV QEIOTTOINON EKONAWCEWY OXETIKEG PE TO TTaIXVidl. H apociwon aokei
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ETTIPPON OTNV TTWANOCN €I0ITNPIWYV, OTIG dWPEES, OTNV TTwANon merchandise kal oTnv

aTHOC@aIpa oTa TTaIXvidla.

2.3.1.2 H rpooéyyion Tou Ross

MetayevéoTepn cival —n e€ioou Bepehiwdng- N TTpooéyyion Tou Ross (2006) o oTToiog

avETTTUEE Eva BewpnTiKG TTAQICIO TTOU aYopd TNV avaTITUEN Tou «Spectator based brand

equity», Tnv utrepagia TnG eTwvuHiag 1IBwWPEVN aTTd T OKOTTIA Tou BeaTh):

Alaypappa 2.2: To evvoloAoyIKO TTAQICIO TNG UTTEPAEIAG TNG ETTWVUMIAG TWV ABANTIKWYV

OMAdwV oUPPWVa e Tov Ross

Antecedents

Spectator-based brand equity

Organization induced

Marketing mix (seven P's) Consequences

Brand
awareness

Media exposure
——»| Merchandise sales
Ticket sales

)
I
i Team loyalty
I
I
]
I
I

Market induced
™ Word-of-mouth
Publicity

Brand

e Revenue solicitation
association

Experience induced | /-~ ~ “T-oTtmossosssssssssmses
Actual consumer experience

Figure 1 — Proposed framework for spectator-based brand equity.

Mnyn: Ross (2006)

O1 rpouTtroBéoeig (antecedents) Tou «spectator — based brand equity» cival ol

£gNG:

MpoutroBéceig Tou emnpeddovral amd Tov opyaviopé (Organization-
Induced Antecedents): AuTtég ol TTPOUTTOBE0EIG TTOPOUV VA XAPOKTNPIOTOUV
WG ekeiva Ta gToIXEIO TTOU TTAPAYoVTal APECA ATTO TOV OPYAVIOHO KAl ETTOUEVWIG
MTTOPOUV va eAeyXBouv atrd To management. O atTpdBAETTTOC XAPAKTAPAG TWV
aOANTIKWY UTTNEECIWYV avadeikvuel TNV 1I81AITEPN ONUACia TWV OTOIXEIWV QUTWV
TTOU eA€yyovTal ammd TO management Kal KaAouvTal «ueiypa marketing» (mix
marketing). Aedopévou Tou KOIVWVIKOU Kal QUOIKOU TTAQICIOU TWV UTTNPECIWV
aQuUTWYV, YiVETal OEKTO TTWG TTéPa atTd TO «TTaPadOoCIakd» peiypa marketing
(Trpoidv, TTpowdnon, TIPN, EPOG - product, promotion, price, place), Ba TTPETTEl
va An@Bouv uttéwn €MITTAEOV OTOIXEIQ: OUPMETEXOVTEG, QUOIKH OTTOBEIEN Kal
dladikaoia  Twv UTTNPEoIwy, Ta otroia  cuuBdAAlouv  oTn  dnuioupyia

QVOYVWPICINOTNTAG KAl CUCKETIOUWY TNG ETTWVUHIOG.
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e [poimroBéoeig Tou emnpedadovral amd TNV ayopd (Market-Induced
Antecedents): O1 TTpoUTTOBE0EIC QUTEG ava@épovTal OTIGC TINYEG TTou
XPNOIUOTTOIOUV 01 KATAVAAWTEG VIO VO ATTOPPOPICOUV TTANPOPOPIEG OXETIKA UE
TNV €TTWVUIa TTou &ev eAéyxovTal Kal dev xpnuatodoTouvTal atrd Tov idlo Tov
opYavIOUO Kal TTPOKEITAI KUPIWG yIa TNV atmd oTOua O CTOPO ETTIKOIVWVIa
(word-of-mouth communications - WOM) kai Tn dnuociotnta (Héoa Padikng
evnuépwaong). BéBaia, o1 TTNYEG AUTEG EVOEXETAI VA PETAPEPOUV EITE APVNTIKEG
giTe BETIKES TTANPOYOPIES, VIO aUTO Kal Ba TTPETTEI va AaTTaoX0AoUV 1IBI1AITEPA TOUG
Ta oTeAEXN TWv aBANTIKWV Opddwy. Or1 ev Adyw TTPOUTTIOBETEIC ATTOTEAOUV TN
Baon Tng avayvwpioiuéTNTAG Kal TWV CUCXETIOUWY TNG ETTWVUHMIAG.

o [poiTtroBéoeig rou eTnpedadovral atmd Tnv eutmrelpia (Experience-Induced
Antecedents): MpokeITal yia TNV TTPAYUATIKA EUTTEIRIA TNG UTTNPETIAG, N OTToIx
QOKEI TN JEYOAUTEPN ETTIPPON OTOV «KATAVOAWTH». Acdopévou 6T n Béaon Tou
aOAAPATOG ATTOTEAEI TNV UTTNPECIA -KAI WG €K TOUTOU TO KUPIO TTPOIOV- OTTOTEAEI
EVa QUAO, UTTOKEIPEVIKO, ATTPORAETTTO YEYOVOG, TO OTTOIO ETTNPEACEI EVTOVWG TOU
OUOXETIOMOUG TNG €TTWVUMIag. MANOTA, O «kKOTAVOAWTEG» CUUMETEXOUV OTN
SIaPOPPWON TNG UTTNPECIAG. ZUVETTWG, N TTPOCAAYEIS TWV KATAVOAWTWY YIa
TNV UTTNPEEcia  atmoTeAouv  BepeAiudn  OTOIXEIM TNG  IKAVOTTOINONG  TOUG
KATOXUPWVOVTAG TTPOCHAWGN UWnARG TToIdTNTag Kal Jakpds didpkeiag. Av n
EUTTEIPIO TWV KATAVAAWTWYV dlapopoTrolEiTal atrd Ta EOOUEVA TTOU ETTIKOIVWVEI
0 OPYQVIOPOG 1} N ayopd, Ol «KKATAVOAWTEG» Ba EPTTIOTEUTOUV TIG EPTTEIPIEG TOUG.
JUVETTWG, Ol TTPOUTTOBECEIG TTOU aQOPOUV TNV EPTTEIPIO AOKOUV ETTIPPON OTAV

QVAYVWEICIKOTNTA TNG ETTWVUUIOG.
Ta ouoTaTikd Tou «spectator based brand equity» €ival Ta €€AG:

Avayvwpioigétnta 1nG £mwvupiag (Brand Awareness): Aegdopévou OTI N
AVAYVWEICIKOTNTA cuvioTATAl OTNV IKAVOTNTA TOU «KATAVOAWTA» va avayvwpilel A va
QVvOKaAEl OTI N HIO ETTWVUHIa avAKEl O PIa GUYKEKPIPEVN KaTnyopia TTpoidvTwy, Ba
TIPETTEI VO O €V OUVAUEI KATAVOAWTHG VO OKEQPTETAI TN OUYKEKPIPEVN ETTWVUMIA (TT.X.
New York Yankees) 6tav okéQTeTal Tnv Katnyopia mTpoidviwy (TTX. ETTayyeAuaTikn
Katnyopia baseball), kaBwg €101 augdveral n MOAvOTATA VA OTTOTEAECEl YIA €K TWV
emAoywv Tou. BéBaia omrdvia avakUTITEl TO CUYKEKPIPEVO TTPORANUA, dedouévou OTI n
ayopd Twv ETTAYYEAPOTIKWY aBANTIKWV OPAdwWV £UPacn ouvhBwg o€ TOTTIKO €TTITTESO
oTToTE OeV UTTAPXOUV I0XUPOI avTaywvioTéG. O OelTepog POANOG TTOoUu ETITEAE N
AVaYVWEICINOTNTA gival 0TI divel TNV EVTUTIWON TTWG N ETTWVUHIA gival ONUAvTIKR oTNV

aBANTIKN ayopd Kal wg €K ToUTOU £TTNPEAdel Tn d1adikacia Aqyng Twv aTTOPATEWY TWV
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KOTAVOAWTWY  CUPPBAANOVTAG OTNV  OTTOKPUOTAAAWGON TWV  CUCXETIOPWY NG

ETTWVUMIaG.

ZUOYXETIONOI TNG eTTwvuliag (Brand Associations): ZOP@wva PE TO JOVTEAO TOU
Ross, n avayvwpIoIuoTnTa Kal Ol CUCXETIOMOI atroteAoUv Tn Bdacn Ttou «spectator-
based brand equity» kai £meiTa pye T Cc€IPd TOUG ETTNPEACOUV TIC CUVETTEIEG TNG
aOANTIKAG uTTepatiag TNG eTTwvupiag. 1di1aiTepa onUAvTIKA TITUXI TOU CUYKEKPIYEVOU
MOVTEAOU €ival OTI OI OUCXETIOMOI evOEXETAl va emTnpedoouv AUECA HIO €K TwV

OUVETTEIWV: TV 0POCiwaon TNV oudada.

O1 ouvétreieg (consequences) Tou «brand equity» €ival ol €€AG: agooiwon ornv

ouada, arudo@aipa, VEES TTHYEC ETOOWYV, OIEUPULIEVES EUKAIPIES.
2.3.2 MovTtéAo pétpnong

2.3.2.1 Team Association Model (TAM)

O1 Gladden and Funk (2002) avétrtu¢av pia kAipaka [Team Association Model (TAM)]
TToU TTPOOCdIOPICEl TIG DIAOTACEIG TWV CUCXETIOPWY TNG ETTWVUIAG, TTou cuuBdAlouv
oNPavTIKA oTn dnuIoupyia TNG UTTEPASIAC TNG ETTWVUMIAG. XpnOIWOTIoIWVTAG TO

BewpnTikd TTAdicio Tou Keller evrotrioTnkav dekagl (16) moaveg dIaoTACEIS:

XapakTnpeIioTIKd (Attribute)

Emituyia (success)
MpotmovntAg (head coach)
Aidonpol raikTeg (star player)
Ailoiknon (management)
21ad10 (stadium)

NoyoéTutro (logo design)
Mapdadoon mpoidvTwy (product design)

Mapdadoon (tradition)
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O@éAn (Benefit)

Tautotroinon (identification)
NooTtaAyia (nostalgia)
Mepneadvia (pride in place)
Ala@uyn (escape)
ATtrodoxn amroé Tov meEPiyupo

(peer group acceptance)

Zuutrepipopéc (Attitude)

Znpaoia (importance)
N'vwon (Knowledge)

Emippon (Affect)

2.3.2.2 Brand Equity Team Sport (BETS)

H peAétn Twv Bauer, Sauer kai Schmitt (2005) TTpocé@epe Hia dIAQOPETIKA OTITIKI TOU
«customer based brand equity» oTtnv aBAnTikr} Biounxavia utroypauuifoviag Tn

onpacia NG uTTEPASiag TNG yia TNV OIKOVOWIKH ETTITUXIO TOU OpyavICUOoU.

To povTtéAo [Brand Equity Team Sport (BETS)] diapBpwveTtal wg €ENG:

AvayvwpioiuoTnTa TG eETTwVUpiag (Brand Awareness)

Avayvwpion (recognition)

Oikel6TnTa (familiarity

XapaKTNPIOTIKA TG EMWVUHIaG TTou oxeTi(ovTal ue To Tpoidv (Product related brand

attributes)

ABANTIKNA emiTUXia (athletic success)
Aidonpol maikteg (Star player(s))
Mpomovntng (coach)

Ailoiknon (management)

XapaKTNPIOTIKA TNE ETTWVUMiag TTou dev oxeTidovral pe 1o Tpoidv (Non-product-related brand

attributes)

MAoyéTutro (logo)

21adi0 (stadium)
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ATuéo@aipa oto oTtddio (stadium atmosphere)

TomikA onpaoia (regional importance)

O@éAn Tng emwvupiag (Brand benefits)

Tautotroinon Twv oradwv (fan identification)
Ev3ia@épov Tou oikoyevelakoU Kai @IAIKOU Trepiyupou (interest of family and friends)
NooTtaAyia (nostalgia)

Aiaguyn (escape)

2.3.2.3 Team Brand Association Scale (TBAS)

H kAipaka Twv Ross, James kal Vargas (Ross, Russell, & Bang, 2008) trpoopideTal yia
TN METPNON TWV CUOXETIOPWY TNG ETTWVUMIOG ETTAYYEAUATIKWY aBANTIKWY OPAdwWV.
Méow Tng TEXVIKAG KaTaxwpliong eAelBepng okéwng (free thought listing technique)
ouvouaoTIKA pe emBeBaiwTikhy diadikaoia avaAuong (confirmatory factor analysis

procedure) avadeixBnkav ol €€ TTAPAYOVTEG:

MpoowTiké TTou aTtrapTifel TNV opdda Tépav TWV TAIKTWVY (nonplayer personnel)
EmiTuxia Tng opadag (team success)
loTopia Tng opddag (team history)

«Opyavwpévol oadoi» (stadium community)
«XapaKTNPIOTIKG TOU opadikoU TraixviSiou (team play characteristics)
Z0pBoAo Tng emwvupiag (brand mark)

Aéopeguon (commitment)

OpyavwTIKd XapakKTNPIoTIKA (organizational attributes)

Koivwviki aAAnAemidpaon (social interaction)

Mapoxég (concessions)

Avtaywviopog (rivalry)
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MEPOZ B’

KE®AAAIO 3: Ta di1ddyuarta Trou avTARBnkav atrod Tig
ETTAYYEAMATIKEG TTOOOOPAIPIKEG ONADES TOU EUPWTTAIKOU

OTEPEWMATOG

3.1. NpAKTIKEG EQAPHOYEG TWV EVVOIOAOYIKWY TTAAICIWV KAl TWV
MovTéAwV péTpnong Tou Brand Equity: To Trapddeiypua Tou

EUPWTTAIKOU TTOd0C@aipou

To TTodOCPAIPO WG N IOXUPATEPN £KPavon TNG Blopnxaviag TnG aBANTIKAG wuxaywyiog
QaiveTal va €xel edpaiwBei otV eupwTTdik NTTEIPO. EKATOVTAdEG £TTAYYEAUATIKOI
TTod00@AIPIKOi GUANOYOI TTaI(ouV OTA €UPWTTAIKA TTPWTABAAUATA TTOO0CQAIpOU Kal
TIPOCEAKUOUV UTTOOTNPIKTEG TOOO PTTPOOTA 0TV 080vn 600 Kal oTa yATTEDdA. [pOKEITal

yia pia 181aitepa Kepdo@odpa ayopd TTou augdvel Ta KEPDN TNG XPOVO e To Xpovo.
Aiaypappa 3.1: MéyeBog NG ayopdg TnG €UPWTTAIKAG ayopdg eTTayyeAUATIKOU
TTodoo@aipou atrd Tn oefov 2006/7 péxpl Tn oefov 2019/20 (TTood o€ dloeKaTOUPUPIA
EUPW)

Market size of the European professional soccer market from 2006/07 to 2019/20
(in billion euros)

Revenue in billlon euros

Mnyn: Lange (2022)

AUTOG gival Kal 0 AGyog TO EUPWTTATKO TTOSOC@AIPO ATTOTEAEI TO TTIO TTPOCPOPO £BAPOG
ylo TNV €EETOON TNG EPAPHOYNG TWV EVVOIOAOYIKWY TTAQICIWV KAl TwV HOVTEAWV

METPNONG TNG UTTEPASIAG TNG £TTWVUMIAG, €va TTEPIBAAAOV TTOU oI aBANTIKEG OPAdES
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avTigeTwTTiCOVTal KATEEOXNV WG «brand» kal akoAouBoUv Toug KavOveS TNG ETTIOTAUNG

Tou marketing.

Qg ek TOUTOU, N dlaxeipion Tou «brand» Twv KOPUPAiwY TTOSOCPAIPIKWY OPAdWY Kal N
amokTnon «brand equity» ATTOOXOAEI EVTOVWG TNV aKABNUAIK KOIVOTNTA KOl TOUG
€10IkoUug ota {nTApaTa marketing (Blumrodt, 2014). Ettiong, n €mMKPATAON TV OPEdWV
QUTWYV OXI JOVO OTNV EYXWPIA KAl 0TV €UPWTTAIKA aAAd KAl OTAV TTAYKOOMIA ayopd,
£xel emmekTeivel To «fan-base» Toug oe 6Aeg TIC nireipoug (Bodet & Chanavat, 2010),
YEYOVOG TTOU TTPOCQEPEI ETTIONG APOPMN YIa €peuva, aAAd Kal TTapadelyUATIONO yia
EKEIVEG TIC TTODOCPAIPIKEG OPADES TTOU PIAODOEOUV Va Yivouv yWWOTEG ava TV UPRAIO.
TéNog, dev eival Aiyeg o1 QOPEG TTOU O1 EUPWTTAIKOI TTOS0CPAIPIKOI KOAOTOOI Kal Ol
OTPATNYIKEG TTOU AKOAOUBOUV yIa va «XTioOUv» Tnv UTTEPAcia TNG ETTWVUMIAG TOUG —
Katd TIG €mTayéG TNG Bewpiag- avoiyouv 10 OPOHO yia AlYyOTEPO KOVETTTUYMEVOY
mpwTabAquata amd dmmown marketing, va digpeuvAcouv TIG dUVATOTNTEG TTOU TOUG

mpoa@épel To «brand equity» (Vahdati, Esfahani, Hosseini, & Ehsani, 2013).

3.2. O1 oTPATNYIKEG TWV ICXUPOTEPWYV ETTWVUHIWY YIA TV

dnuioupyia «brand equity»

H JEAETN TWV OTPATNYIKWY TV KOAOGOWYV TOU EUPpWTTAiKoU TTodoo@aipou doov agopd
™ O6Pnon TG utrepadiog TNG ETTWVUMIOG TOUG aTToTeAoOUV  ONPAvVTIKY  TTNyN
TTANPOPOPIaG AVAPOPIKA HE TO TTWG UTTOPEI VA EQAPHOCTE TO WG AvwBev BewpnTIKO

TTAQiol0 eykaBidpuong kal BeAtiwong Tou «brand equity» otnv Tpdén.

Mpokeluévou va eTTIAEYoUV €KEIVEG 01 TTOOOCPAIPIKEG OUADES TTOU dlaKpivovTal yId TIG
OTPATNYIKEG TOUG OCOV agopd Tn dlaxeipion Tou «brand» Toug aglotmroidnke n
katdragn Tou Brand Finance! Tou étoug 2020 yia TIG OpAdES e TN JeyaAUTepn SUvapn
NG emwvuliag (Top 10 Strongest Brands) kai pe Bdon tnv agia Tng emixeipnong (Top
10 Club Enterprise Values) 1o éto¢ 2019/2020 (Brand Finance, 2020).

O1rwg TPOoKUTITEI ATTd TNV WG Avw avagepBeica avaiuon, n évvola NG «dUvaung»
givalr ev yével OoTeEVA OUVOEDEPEVN PE TNV €vvold TNG UTTEPASIAg TNG ETTWVUMIAG.
EidikéTepa dpwg, To Brand Finance avagépel Twg n duvaun tng emmwvupiag (brand
strength) emnpeadetal dueoca amod Tnv amdédoon oT1o yNTTEdO, TN dNUOCIATATA KAl TN
dloiknon TnG emwvupiag. MNa Tnv atroca@vion Tou 6pou TNG dUVAPNG TNG ETTWVUHIOG

xpnoipotroigital o Aegiktng Auvaung tng ETTwvupiag (Brand Strength Index - BSI), o

1 To Brand Finance cival n kopugaia aveEdptnTn eTaipeia cuuBoUAwy agloAdynong kai
OTPATNYIKAG ETTWVUNIAG OTOV KOOUO

(38]



otroiog Bacietal o€ TPEIG PBaCIKOUG TTUAWVEG: Tnv eTmévdoucon oTto marketing, Tnv
UTTEPAGIO TWV EVOIAPEPOPEVWYV KOI TNV ETTIXEIPNMATIKI aTTOd00T. ZTIG KATNYOPIEG AUTEG
TTepINQPBAvOVTal N XWPNTIKOTNTA TOU YNTTEdOU, TO HEyEBOG Kal N agia ThG opadag,
n Trapoucia oTa PEoA KOIVWVIKAG SIKTUwoNng, n amédoon oto ynAmedo, h
IKOVOTroinon Twv otradwyv, n aglotroinon Kai Ta £00da Tou ynmrédou. Emeira amod
auTh TnNv avdAuon, KaBe eTTwvupia Aappavel pia Tipn yia 1o Agiktn pe péyiotn 1o 100,
ME BAan Tnv oTToia TNG ekxwpEiTal pia BaBuoAoyia petagu AAA+ kal D, akohouBwvTag

TO MOVTEAO agloAdynong TNG TTIGTOANTITIKNAG IKAVOTATAG.

ATIO TNV AAAN, évag yevIKA aTTodEKTOG OPIOUOG Tou Aeyouevou «enterprise value» giva
TTWG TTPOKEITAI YIA éva PJETPO TNG OUVOAIKNG Agiag YI0G ETAIPEIAG, TTOU XPNOIUOTTOIEITAI
OUXVA WG Hia IO OAOKANPpwHEVN eVOAAOKTIKA AUON OTNV KEQAAQIOTTOINCN TNG ayopdag
petoxwv (Fernando, 2022). Ev Trpokelpévw, OJwe, oUPgwva Pe 1o Brand Finance, n
adia Tng emixeipnong (enterprise value) cuviotatrar otnv agia oAGKANPENS NG
emyxeipnong (OMIAOG) Kal PJETPA TNV adia TG KEVTPIKNAG dpacTnpIOTNTAG TNG ETAIPIAG,
ave€dpTnTa a1rd TO TTWG auTh Xpnuatodorteital. H agia Tng emixeipnong £xel e€éxouca
ongacia atn piognxavia Tou TTodoc@aipou, OTToU N XPNHaToddTNON TTPOEPXETAl OTTO
O1dpopeg TTNyES. O1 Baoikoi TTapdyovTeg TTou TNV TTNPEAGJoUV gival a) KaTnyopia oTnv
otroia avAkel n oydda, B) n 1Id1okTNCia ynmédou, y) n ayopaia aia Tng opddag,
0) n 10x0¢ TNG emwvuliag Tng opadag, €) n UTTapén oTadwyv TAYKOOHiIwWG, OT) N

1I0TOpPia KOI N KANPOVOMIA TG opadag Kai {) To A&ITOUpyYIKO TTEPIBWPIO.

O1 ev AOyw Katatagelg eTeAEYNOAV TTPOKEINEVOU VO EVTOTTIOTEI TTOIEG EUPWTTAIKES
TTOO00PAIPIKEG OPADEG BIABETOUV TTIO AVATITUYUEVEG OTPATNYIKEG dlaxEipiong Tng
ETTWVUHIOG, KABWG, OTTWG TTPOKUTITEI KAl OTTO TOV TTAPAKATW TTivaka, n duvaung tng
ETMWVUMIOG Kal n agia tng emxeipnong —0mwg opilovrar amd 1o Brand Finance-
AapBavouv utTdwn wg TTapdyovTeg Toug BACIKOUG CUOXETIOPOUG TTOU N Bewpia £XEl
TTpoodiopioel wg dlaoTdoelg Tou «brand equity» otov aBAnNTIONS: 0TAdIO, ATHOCPAIPA
oT0 OTadIo, emiTuXia TNG OuAdag, KOIVWVIKA aAAnAeTTidpacn, otradoi, 10TopIa.
2UVETTWG, Ol OPAdEG TTou Bpiokovtal wnAdTepa oTnv kKatdtagn Tou Brand Finance e
KpiTiplo 10 «brand strength» kai 10 «enterprise value» eival o1 ouddeg TTOU

TTpwTooTaTouV pe Baon TS OI00TACEIG TTOU «METPOUV» TO brand equity.

Mivakag 3.1: ZuyKpITIKr) TTOPOUCiacn Twv CUCXETIOUWY Tou brand equity cUp@wva pe
TN Bewpia — Twv dlooTdoewv Twv evvolwyv brand strength kai enterprise value

oUpwva ue 1o Brand Finance

ZUOXETIOMOI TNG ETTWVUHIAG
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Gladden and Funk
(2002)
(Team Association
Model - TAM)

Bauer, Sauer kai
Schmitt (2005)
(Brand Equity

Team Sport - BETS)

Ross, James kai
Vargas (2008)
(Team Brand

Association Scale -
TBAS)

BRAND FINANCE
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loTopia NG opadag
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ETTWVUIOG
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yntrédou
MéyeBog — Atia
ouadag
Mapouacia oTa social
media
AT1T6d00n 01O
yntedo
IkavoTtToinon
oTTad WV
A¢lotroinon-£coda
TOU ynTTéd0oU
Katnyopia atnv
OTTOIO AVAKEL N
ouGda
IlokTnoia ynTmédou
Ayopaia agia Tng
ouadag
loxUg TnG emwvupiag
NG opAadag
“Y1rapén ommadwv
TTAYKOOHiWg
loTopia-KAnpovopid
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NeIToupyikd

TEPIBWPIO

MNa v avdAuon aglotroinénke n kardragn tou Brand Finance (2020) pe T déKa

OMGdEeg pe TNV peyaAUuTePn dUvVaUN TNG ETTWVUIag To £1og 2019/2020:

Mivakag 3.2: O1 kopu@aieg déka OuAdEeG e Baan TNV dUvANN TNG ETTWVUMIAG

OMAAA

BSI

BAOMOAOTIA
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1. Real Madrid C.F. 94,9 AAA+
2. F.C. Barcelona 93,6 AAA+
3. Liverpool F.C. 93,2 AAA+
4. Manchester United F.C. 91,5 AAA+
5. F.C. Bayern Munich 91,4 AAA+
6. Chelsea F.C. 89,0 AAA
7. Manchester City F.C. 88,8 AAA
8. Tottenham Hotspur F.C. 87,6 AAA
9. Juventus F.C. 87,0 AAA
10. Arsenal F.C. 86,9 AAA

Mnyn: Brand Finance (2020)

2UNTTANPWHATIKA, XPNOIMOTTOINONKE N KATATAEN TTOU aQOpd TIG OEKA OPABEG WE TN
MeyaAUTepn agia Tng emixeipnong (enterprise value) 1o £€10g 2019/2020, éTTwg £XEl
dlapopewbei atrd Tnv avédAuon Tou Brand Finance (2020).

Mivakag 3.3: O1 kopugaicg déka opddeg pe BAon TNV agia TnG €TTIXEipNnoNng

OMAAA ENTERPRISE VALUE
1. Real Madrid C.F. €4.198m
2. Manchester United F.C. €3.849m
3. Liverpool F.C. €3.702m
4. F.C. Barcelona €3.387m
5. Paris Saint Germain F.C. €3.346m
6. F.C. Bayern Munich. €3.329m
7. Manchester City F.C. €2.748m
8. Chelsea F.C. €2.488m
9. Tottenham Hotspur F.C. €2.114m
10. Arsenal F.C. €2.051m

Mnyn: Brand Finance (2020)

1. Real Madrid C.F.: Napd 1o {¢€otraoua tng mavdnuiag tng véoou

COVID-19 Kkai TIG avnouxieg TTOU TTPOKAAETE OXETIKA YE TO PHEAAOV TNG
\\\\\ Blounxaviag Tou TTodoo@aipou, n Real Madrid katdgepe va diatnpnOei
L\ ) :"jl OTNV KOPU®PA TNG ANioTAG TWV OPABdWY PE TNV TTI0 dUVATH ETTWVUIA, AAAG
Q;:—;// Kal TNG AioTag pe Tn heyoAuTepn agia Tng etmixeipnong (enterprise value),
n otmoia femépace Ta TEOOEPA OlOEKATOUMUPIO €upw (€4.198m) yia Tn Xpovid
2019/2020 (Brand Finance, 2020). Z0ug@wva UE TNV €TM0IA €KBEOT TTOU dNPOGIEUCE N

opada (Real Madrid C.F.: Annual Report 2019-2020), To yeyovog autO @aiveTal va
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OIKaloAoyEiTal aTTd TNV TTOPEIa TTOU ONUEIWoE Kal TIG dPACTNPIOTNTEG TG MECT OTN
XPOVIQ, KaBW¢ oTéPOnKe yia TpiakoaTh TETapTn (34" @opd vikATpla Tng Laliga?,
IaTNPWVTAG TNV TTPWTN BE0N WG N ICTTAVIKI] OPAdA PE TOUG TTEPICTOTEPOUG TITAOUG
OTO OUYKEKPIPEVO TTPWTABANUA. ZNPAVTIKY KPIVETAI N CUVEICQOPA TOU TTPOTTOVNTH
ZivevTiv ZIviav (Zinédine Zidane) kal Tou apxnyou tng opadag Zépxio Papog (Sergio
Ramos) yia Tig €mTuxieg NG opdadag, O10TI TTPOKEITAl yia ATopa PE afloonueiwTn
KApIEPQ GTO XWPO TOU TTOB0CPAipou TTOU PEPOUV BIOKPITEIG KAl avayvwplioiuoTnTa. To
id10 10XUEl, WOTOCO, KAl yIA TOUG TTAIKTEG TNG OuAdag, O OTToiol PaiveTal Va Xaipouv
avayvwpiong Kal va €mmAéyovTal wg TTPOCWTTA KAPTTAVIAS YIO ETAIPIEG TTOIKIANG
dpaaTtnpidtnTag (TrX. EA Sports®, Hugo Boss?, AliExpress®, Hisense®).

KaBopioTikd TTapdyovra yia Tnv kabBiépwon evog duvaTtou «brand» atmoTeAei n
aQOooiwon Twy OTTadwy OTnVv opada, Tnv otroia deixvouv he KABe duvatd TPOTIO.
EvOeIkTIKA pTTOpOoUuE va ava@époupe OTI oI cUANoyol otradwy (fan clubs) ¢ Real
Madrid Eetrepvouv TIG U0 XIANIADEG avda TOV KOG, N I0TO0EAI®a TNG TIPOTEAKUGE TOUG
TTEPIOCOTEPOUG  ETTIOKETITEG YIA TETAPTN OUVEXOMEVN XPOVIA, OCUYKPITIKA HE TIG
I0TOOENIOEG TWwV UTTOAOITTWY TTODOCQPAIPIKWY OPAdWY OE TTAYKOOUIO ETTITTEDO, EVW
ouvIoTd TO aBANTIKG idpupa PE TO PEYOAUTEPO KOIVO OTIG ONUOQIAEIC TTAATQOPUES
MéOoWV KOIVWVIKNG dIkTUwonNG (Facebook, Instagram, Twitter, Youtube, Snapchat,
Twitch, K.a.).

210 onueio autd, dgio TTapaTAPNONG gival To yeyovog OTI T OTOIXEIQ TTOU CUVTEAOUV
oTn diIaudpPwaon evog duvaTtou «brand» Kal piag ONPAVTIKAG agiag Tng €mixeipnong
OMOIGCOUV OPKETA ME eKeEiva TTOU OUVTEAOUV OTnNV €dpaiwaon Tng utreEpagiag tng
ETTWVUHIOG 0TO XWpPOo Tou aBAnTIopoU. H Real Madrid kGvovTag oTpaTtnyikéG ETTIAOYEG
KOl EUQUEIG ETTIXEIPNUATIKEG KIVIOEIG, KATAPEPE va diatnpAoel TNV uywnAni NG Béon
EVTOG TNG AT TV OPGdwWV yia TNV TTodoo@aipikr] xpovid 2019/2020. O eTTevoUTEIg TNG
(e€aIpoupévv QUTWY TTOU OQOPOUV TNV PETATTOINON TOU oTadiou TNG ouddag, ZavTidyo
Mmrepvaputréou — «Estadio Santiago Bernabéu») aviiABav og 331 ekatoppupia upw,
€K TWV OTTOIWV Ta 323 ekaTtoupUpIa agopoucav TNV aTTéKTNON TTAIKTWY, UE TO TTEPITTOU
40% TOU TTOOOU VO auToxpnuatodoTeiTal amd £éo0oda petaypagwy. H péon kabapn
emévduon yia 1o didotnua 2000-2020 Atav 75 ekaToppupia Eupw, KaBIOTWVTAG TNV

emévdouon Tou €toug 2019/2020 Tnv peyaAlTepn TNG €IKOOAETIOG, OAAG Kal oxedOV

2 LaLiga (Aa Aiyka): kKopugaia katnyopia TTpwTabAAuaTog TTodoo@aipou Tng lotraviag (Laliga
Official Website)

3 EA Sports: eTaipia TTou KUKAOQOPEI KABE xpOVo TN YVWOTA C€Ipd BIVIEOTTAIXVIDIWV
TTodoo@aipou FIFA Football (FIFA '22)

4 Hugo Boss: oikog nédag moAuTteAciog (Hugo Boss)

5 AliExpress: diadikTuakA uTTnpeaia AlavikAg TTwAnong (AliIExpress)

6 Hisense: ToAu€BVIKA €TaIpia TTAPAYWYRG OIKIOKWY oUoKeUWV Pe £dpa Tnv Kiva (Hisense)
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TETPATTAACIO OTTé TN péon. Tivetal, AOITTOV, avTIANTITO OTI O1 £TTEVOUOEIG TG OPAdag
dladpapatifouv KaBopIoTIKO PAAO yIa TNV OIKOVOUIKNA KOl KOIVWVIKA TNG avatrTugn,

KaBwg Kai yia TIG ApIoTeg aBANTIKEG TNG £TTIOACEIG.

Aiaypappa  3.2: Emevdloeig Tng Real Madrid yia 10 didotnua 2000-2020

(egaipoupévng TNG PETATTOINONG TOU OTOdIOU)

INVESTMENTS
(EXCLUDING THE STADIUM REMODELING PROJECT)

€ MILLION

340
320 _
300
280
260

240

2000/01 2001/02 2002/06 2003/04 2004/05 2005/06 2006/07 2007/08 2008/09 200910 2010/11 201112 201213 2013114 2014715 201516 201617 2017/18 201819 201920

mmm  Players mmm Stadium Repurchase of Rights Real Madrid Sport City

Mnyn: Real Madrid C.F.: Annual Report 2019-2020

2. F.C. Barcelona: mrpokeitai yia Tn 9e0tepn oudda TG KAtaTagng
TNG 10XUPOTEPNG ETTWVUMIAG Kal Tnv TéTapTn opdda pe TN
MEYaAUTEPN agia emixeipnong, n omoia avépyxetal ota 3,3

diogkaToppUpIa eupw. lMaparnpwvtag Tnv €Thola €kBeon Tng

Barcelona (FC Barcelona: Annual Report 2019/20) yivetal eUKoAQ
avTIANTITO OTI éva ONUAVTIKO KOPPATI TNG dNUOCIOTNTAG TNG OPAdAg O@EiAeTal OTOV
TTaykoopiou @Aung Todooc@aipiaTr) AlovéA Méor (Lionel Messi), kaBwg éva peydAo
MEPOG TNG evoTnTag TWV AToIKWY BpaBeiwv (Individual Awards) otnv ékBeon eivai
aQIEpwHEVO OTIG OlaKpioelg TTou €AABE O OUYKEKPIUEVOG TTAIKTNG TNV TTEPACHEVN
Tod0o0@aIpIKA Xpovid, 2018/2019 (evdelkTiKa: BpaBeio «Xpuarig MTTAAac»” yia €KTn
(6") @opd, BpaBeio «Xpuad MatrouTtoi»®, BpaBeio «Laureus World Sportsman of the

7 «Xpuar MTdAax»: atrodidetal atov KaAUtepo Todoa@aipioTh TNG EupwTing (Ballon d'Or
2019, 2019)

8 «Xpuad MatroUTtol»: atTodideTal oToV KAAUTEPO OKOPEP TNG TTPWTNG KATNYOPIag Twv
EUPWTTAIKWY TTPWTABANuaTwy TTodoogaipou (Golden Shoe 2019-20, 2020)
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Year»®, amoTeAWVTOG ToV TTPWTO TTOS0C@AIPICT) OTNV I0Topia Twv BpaBeiwv TTou
AauBdver auth ) Bon).

Alla avagopdg cival, €miong, n oxéon TG OoPAdag PE TOUG UTTOOTNPIKTEG TNG. H
Barcelona péxpr 10 TéAOG TNG 0€Cov 2019/20 €ixe OuyKeVTPWOEl TN PEYAAUTEPN
aAAnAeTTidpaon atmd KaBe AAAN aBANTIKA oudda e TO KOIVO TG OTA JECA KOIVWVIKNG
OIKTUWONG 0€ TTAYKOOMIO €TTiTredo, EeTTEPVWVTAG MAAICTA Ta TTO00CTA  TNG
TTponyoupevng xpovidg katd 18%. Ze pio TTPOCTTABEID TTEPAITEPW EVIOXUONG TNG
ETTAPNG TNG OuAdAG WE TOug oTTadoug, avaTTuXOnKe pia véa ywn@iakn oTpatnyikn
(«New fan interaction model»), n oTtroia ATTOOKOTTEl OTAV TTAPOXN TTPOIOVIWY Kal
UTTNPECIWV KATGAANAWY YIQ TIG TTPOTIMNACEIS KAl TIG AVAYKES TWV KATAVOAWTWY PECW
TNG ammdKTNONG OTEVOTEPNG ETTAPNAG TO KOIVO. ATTWTEPOG OTOXOG TOU EYXEIPAMATOG
auTou eival va atroTeAécel TNy TTEUTTTN (5") heyaAlTepn TNy €06dwvV yia Tov OUIAO,
Madi ue Ta TNAEOTTTIKA DIKAIWMATA, TIC XOPNYIES, TN XPNON TWV EYKATAOTACEWY KAl TIG
METAYPAPES TWV TTAIKTWY. Mia TETOIOU €idOUG Kivnan CuVIOTA CNUAVTIKO EVIOXUTIKO
Tapdyovia oto «brand» Tng Barcelona, OTTwg Kal TG utrepagiag Tou, agou Ba
OUVTEAEDEI OTNV IKAVOTTOINON TWV OTTAdWYV KAl KAT €TTEKTACN OTNV €vOUVAPWON TNG

TTPOCHAWONG TOUG OTNV ETTWVUHIA.

A 3. Liverpool F.C.: n opydda trou katéxel tTnv 1pitn (31) Béon Twv

YOU'LL NEVER WALK ALONE

OUo katatdgewv, PBpéOnke avTiPETWTTN ME OUO ONPAVTIKEG TTNYEG
Kivduvou kai apepaidtntag tn oefdv 2019/20: Tnv TTavdnuia Tng vooou

COVID-19 kai TIG dlaTrpayUaTeUoeIS Tou AgyOuevou «Brexit»® 1mou

BpiokdTav ekeivo TO BDIAOTNPO v €EeAigel. ZUPQWVa e TNV €TACIA
€kBeon TNG opAdag, yIa TNV AVTIMETWTTION AuTWY, To AIoIKNTIKO ZupBoUuANio atro@doioe
va OTPEYEI TNV TTPOCOXNA TOU OTIG PHETAYPOPES TTAIKTWY KAl 0TO KOOTOG pioBodoaiag,
OTTOOKOTTWVTAG OUCIACTIKA OTn SIaXEipIon auTwy Twv £600WV JECW TWV OIKOVOUIKWY
TTEPIOPICHWY, dIATNPEWVTAG TTAPAAANAA TNV AVTAYWVIOTIKOTNTA TNG ONABAG. ZNPAVTIKO
TAyua uttéoTnoav Ta é00da atmd Tnv TTPoRoAr ota Méoa Madikng Evnuépwong, n
peiwon Tov otToiwyv Ayyige 10 23% Kai oxeTi¢eTal TOOO pe Tn dIaKoTr TG 0OV Premier
League!, 600 kal pe TNV MPeiwon Twv £00dwV aTTO PAdSIOTNAEOTITIKEG EKTTOUTTEG,

e€aitiag TNG aAAayng otn diavour) Tou TTPWTABAAUATOG 0€ QUTES. ATTO TNV AAAN TTAEUPd,

® Ta Laureus World Sports Awards atrovéuouv 1o Bpafeio Tou KaAUTepou aBANTH TNG XPOVIAG
TTaykoopiwg (Laureus World Sports Awards)

10 Brexit: H atmmroxwpnon Tou Hvwuévou BaaiAeiou atéd tnv EupwTraiki ‘Evwon, n otroia
EMKUPWONKE pe TNV Zuppwvia ATroxwpnong (Withdrawal Agreement) kai EQapuOOTNKE TNV
31 lavouapiou 2020. (Brexit: H EAAnvik AladikTuakn MUAn)

11 Premier League: Kopugaia katnyopia TTpwTtabAfuaTog Trodoogaipou TnG AyyAiag (Premier
League)
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TA EUTTOPIKA — dIA@PNUICTIKA €0000 onuegiwoav pia augnon Tng 1a¢ng Tou 15%, xdpn
OTIG Xopnyieg Kal Ta €00da aTTd TTWAACEIG EUTTOPEUNATWY TNG ouddag (merchandise)
(The Liverpool Football Club and Athletic Grounds Limited: Annual report and
consolidated financial statements, 2020).

Mapd TIG SUOKOAIEG TTOU AVTIMETWTTIOE N Liverpool auT Tnv TTOd0C@AIPIK XPoVId,
KATAQePE va e0paIdCEl TN BEaN TNG GTNV ayopd, JWE TN oUvayn VEWV CUVEPYACIWYV KAl
TNV avavéwaon Adn uTTapXouowy, KabBwg Kal e TNV ETTEKTACN Twv OIEBVWV OXEDiIWV
TOU GUAAGYOU, OnNUIoUPYWVTAG KATAOTAMATO AIQVIKAG TTWANONG O€ TPEIG ETTITTAEOV
xwpeg (LFC announces financial results for year to May 31 2020, 2021). Agio onueio
ava@opdg atd Tnv €Toia ékBeon cival N avayvwpion atrd TTAeupdg Tou AIOIKNTIKOU
ZUMBoUAioU TNG ouveloPopdg TwV UTTOOTNPIKTWY TOU GUAAGYOU aTnVv ETTITUXIa Kal TV
Makpolwia Tou. O1 TTpowdBNTIKEG evépyelieg Tou «brandy, €ite atrd Tnv idia v oudda
gite a1md TIC ouvepyaldueveg eTalpieg, N UTTAPEN TTIOTOU KAl GQOCIWHEVOU KOIVOU,
KaBwg Kal diag evepyAg dioiknang TTou deixvel evOlaPEéPoV yia TNV opada, BEATILWVOUV
TNV €IKOVA TNG ETAIPIAG KAl TNV TTApaywyr] £000wvV, AEITOUPYWVTAG EVIOXUTIKA OTh
ouvapn Tou «brand» kol OoTnV agia TNg emxeipnong n omoia avABe ota 3,8

OIoEKATOUUUPIO EUPW, CNUEIWVOVTAG augnon Katd 16,2% amd Tnv TTponyoupevn

oeCov.

4. Manchester United F.C.. n opdda éxer 10 TéTOPTO (4°)
duvaTtoTepo «brand» cUy@wva pe TNV KaTdragn Tou Brand Finance
(2020), aAA& Tn Oeutepn (27 peyaAUTepn agia  emxeipnong

avepxouevn ota 3,8 dICEKATOUPUPIA EUPW. TNV ETACIA €KBEON TNG

etaipiag (Annual Report for the fiscal year ended 30 June 2020:
MANCHESTER UNITED plc, 2020) yivetal eKTEVAG ava@opd TO00 GTOUG KIVOUVOUG,
000 Kal OTA TTAEOVEKTHMATA TNG, OTTWG N AKOAOUBOUUEVN OTPATNYIKH, AVAQEPOVTAG £EI
oToIXeia-KAEIBIG auThG: a) dlapKnG TEvOuan oTnv opdda, TIG EyKATAOTACEIS KAl O€
BeATiwTIKG yia TO «brand» oToIXeia B) €MEKTAON KOl AVOVEWGON TWV XOPNywv Y)
TEPAITEPW QVATITUEN OTIG €TIXEIPAOEIG Alavikng, merchandising kai adg10d0Tnong
evdupdTwy Kai TrpoidvTwy (apparel & product licensing) &) aglotroinon Twv EUKAIPIWV
TTOU TTPOCPEPOUV Ta YNPIOKA péoa €) BeAtiwon TnG euBEAEIag Kal TNG dIAVOURG TwvV
OIKAIWPATWY  EKTTOMTTAG OT) dlagopoTroinon Twv €000wv  Kal  BeATiwon Twv
TePIBwpPiwy. O1 eVEPYEIEG QUTEG £XOUV WG ATTWTEPO OKOTTO TNV auénon Twv €a6dwv
Kal TNG Kepdoopiag Tou GUANGYoU, eV QAIVETAI VA GUVAOOUV HE TOUG TTAPAYOVTEG
TTOU €vioXUouv To «brand equity» ocUu@wva Pe 1o TTpoava@epBEy BewpnTikd TTAGICIO.
Q¢ péAnua TnGg Manchester United Trapoucidletal, €mmiong, n diatipnon Tng

QQOCIWPEVNG KOIVOTNTAG UTTOOTNPIKTWY TTOU £XEI dnIoupynBei xapn oTa mITElyUaTa
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KAl TN dNUOTIKOTATA TNG OPAdAG KAl AAANAETIOPA padi Tng TTOIKINOTPOTTWG. Mépa atrd
TV TTOPOUCIa TWV OTTAdWY OTOUG AYWVEG TTOU AdPBAVOUV XWpPa OTO OTABIO TNG
opadag («Old Trafford Stadiumy), divetal n duvatdTNTA OTOUG UTTOOTNPIKTEG OTTO OAO
TOV KOOPO va TTApOKOAOUBNCOUV TNV ayatmmnuévn Toug ONAda oTa «eKBeCIOKA»
TTalyvidla TTou dlopyavwvel o€ TTARB0G Xwpwv avd Tnv u@nAio, €TITTAéoV TwV
QVTOYWVICTIKWY TNG TTAIXVISIWYV, TO KAAOKQIipI 1] OTa KEVA TNG TTOOOCPAIPIKAG 0eCOV.
2a@we n aAAnAeTidpacn ecival eQIKTH Kal xdpn OTa Wn@Iakd Péoa, OTTwG Ta YEoa
KOIVWVIKNAG BIKTUwOoNG TNG ouddag, n 10TooeAida Kal n €Qapuoyr TG, oTnv oTroia
avapTartal TrepIEXOPEVO O KaBnuepivy Bdon, dwpedv, TTPooBaciyo o XPHAOTEG
Taykoopiwg. H diatpnon &g, Baong dedopévwv diaxeipions TTEAATEIAKWY OXETEWV
(Customer Relationship Management — CRM), T1ou TrepiAapBavel  oToixeia
ETTIKOIVWVIAG KOl CUVOAAQYWYV TwV TTEAATWYV, ETITPETTEI TNV KAAUTEPN KATAVONGN KOl

QvAAUGCT) TWV TTPOOTITIKWYV Kal TWV TTEAATWYV, BEATILOVOVTAG TIG TAMEIOKES EI0POEG.

5.F.C. Bayern Munich: Bpioketal otnv méUTITN (5") B8€0n NG
KATATAENG TTOU aopd Tn dUVAUN TNG ETTWVUIAG Kal oTnv €KTn (6M)
Béon autAg TTou agopd Tnv aia TNG EmIXEipNoNg, €XovTag

ONUEIWOCEI WOTOCO TO APVNTIKO PEKOP TNG MEYOAUTEPNG HEIWONG

oT1o «brand strength» katé 19,6% OuykpITIKA PE TNV TTPONYOUHEVN XPovid. MpokeiTal
yla TN Jovadikn YEPHUAVIKI opada TTou BRIoKETAI OTIG TTPOAVOPEPBEITEG KATATAEEIS KAl
HAAIOTa TNV TTPWTABAATPIa yia Oydon (8") ouvexoupevn Xpovid Tng Bundesliga®.
2Uhowva e Tnv €kBeon Tng KPMG yia Tn ogfdv 2019/2020, n oupdda cixe va
QVTIMETWTTIOE!I TNV TTPOKANCN TNG TTavOnuiag, €EQITiag TNG OTTOIOG Ol AYWVEG OTOUG
TEAEUTAIOUG PAVEG TTPAYUATOTTOIOUVTAV KEKAEIOPEVWY TwV Bupwv OTO OTAdIO TNG
(«Allianz Arena»), QOKWVTAG ONMOVTIKA ETTIPPON oTa £€000a TwWV Qywvwv, TTOU
MeiwBnkav katé 24% atrd Tnv Tponyouuevn xpovid (The European Champions Report
2021, 2021). MNepioadtepo aioiddofn @aivetal va eivar n €EENIEN oTa eUTTOPIKG —
olapnuIoTIKG €00da, Ta oTmoia aufnBnkav katd 4  ekaToppUpIa  EUPW,
QVTITTPOOWTTEUOVTAG TO 57% TwV OUVONIKWYV £000WV TNG OpAdag, OTTWG PaiveTal Kal

oTO OIAypPaMua.

12 Bundesliga: kopug@aia katnyopia TpwTabAfpaTog modoa@aipou Tng Mepuaviag
(Bundesliga: Official Website)
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Revenue profile 2020 (€m)

€70.3m
(£61.6m)
po Aidypappa 3.3: To Tpo@iA ead6dwv TNG Bayern
SESIGRIR, Munich yia To 2020 (TTocd o€ eKaToUHUPIa EUPW)
0
€320233/,2 Mnyn: Deloitte, Testing times: Football Money
(£178.3m)
League (2021)
Matchday ~ H Broadcast Commercial  "‘Eva €TTITTAéOV O'TOIXEiO TTOU 'ITpOKU'ITTEI atro v

ékBeon tng Deloitte agopd TNV gutropikr} dUvaun Tng Bayern Munich, n otroia dev
eTavatraveTal, aAAd EVOWMPATWVEL YNPIOKA KAVAAIO TTPOKEIMEVOU va TTPOAYEl TNV
aAANAeTTidpaon pe Toug oTTadouls TNG OTIGC dlEBVEIC ayopég, CUUTTANPWYOVTAG TNV
QUOIKAG TNG TTapoUaia. XapakTnpIoTIKO TTAPAdEIyHa aTTOTEAET N KOAOKAIPIVA TTEPIOdEIQ
NG ouddag oe cuvepyaoia Pe v Audi, n OTToia TTPAYHATOTTOINONKE WN@IOKA Kal
TepIEAGUPBave TTPOTTOVACEIG TwV aBANTWV o€ TTPAYUATIKO XPOvOo, AAAG Kal EIKOVIKEG
TIPOKANCEIG yIa TOug TNAEBeaTéC KAl AAANAETTiOpaon HPE TOUG TTAIKTEG TNG OPAdAG
(Testing times: Football Money League, 2021). OTrwg TpoKUTITEl aTTO TIG ONAWOCEIG TOU
01euBUVOVTOG CUMPBOUAOU Kal TOU €KTEAECTIKOU avTiTTpoédpou Tng Bayern Munich
OXETIKA PE TRV OAOKAApWON TNG TTOOOCPAIPIKAG XPOVIAS, N OPAda KATAPEPE TTAPA TIG
avTIE0dTNTEG va TTapdéel €00d0a Kal va KAgioel Tn oefOv pe KEPDOG, xAapn oTa yepd
BepéNia TTou £xel XTioEI N opdda Ta TTponyoUueva Xpovia Kal atmodeikvUiouv Tnv agia
Toug o€ TTEPIGdOUG Kpiong, OTTwg n TTapouca (Annual financial statement 2019/20

season: Coronavirus-related downturns in both revenue and profit, 2020).

6. Chelsea F.C.: katéxel Tnv €éktn (6") 6€0n oTnv KaTATOAEN TTOU
agopd Tnv dUvaun NG €TMwvuliag, oloa n TTPwWTN ONAda JE
OIaQOPETIKA,  XAPNASTEPN  a&loAdynon  OUYKPITIKA  PE  TIG
mponyouueves (AAA). To «enterprise value» Tng TTAnciace Ta 2,5

OloeKATOUUUPIO EUPW, OdNYWVTAG TN oTnv oydon (8") B€on Tng
kararagng. Omwg dAAwoe o TTPOedpog TG ouddag, n Travdnuia €ixe onuavtiko
QVTIKTUTTO OTO €1060nua Tng Chelsea, aAA& 1O yeyovOg OTI TO ATTOTEAECHA TNG
TTEPACTPEVNG TTEPIGSOU ATAV N €TTITEUEN KEPOOUG, aTTOTEAE £vOEICn yia TNV I0XU KAl TN
oTa0epdTNTA TNG OIKOVOMIKAG AciToupyiag Tng opddag. Mdahiota, Tn 0efdv auTth
emTevdUubnkav 93,7 ekatopuupla oTepAiveg (TTepitTtou 111,6 eKaTOoPPUPIA EUPWY) OTOUG
TTAIKTEG TNG OPAdAG, EVW TTIOTEUETAI OTI UTTG KAVOVIKEG OUVONKEG, SNAAdNA av oI aywveg

ouvexICoTav Kavovikd 1o MdpTio, 8a onueiwvoTav pekdp KEPDWV KAl KUKAOU EPYOTIWY,
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ouveyifoviag Tnv auénon Twv €00dwv yia TEPTTTN diadoxik xpovid (Chelsea FC
financial results, 2020).

IS1aiTeEPO eVBIAPEPOV TTOPOUCIALEl N €TI0 €KBEON TNG OUAdAG, N OTTOId APIEPWVEI
EeXwpIoTd PEPOG 0TOUG OTTAdOUG TNG. AVAPEPEI XAPAKTNPIOTIKA OTI «OI UTTOOTNPIKTEG
gival N Kapdid 6owv KAvel N opddar», TovifovTag OTI KABe atrdé@aon TTou AauBAaveTal
oToxevel dueca A Eueca atnyv TTpowdnan kail BeATiwon TG amédoong oTo yrTTEdO,
TTPOCPEPOVTAS Xapd Kal Wyuxaywyia o€ ekeivoug. MNa 1o Adyo autd, o oUAAoyog
KaTéBaAAE onuavTikEG TTPOOTTIABEIEG WOTE va diatnperoel TNV €ma@n Kal TNV
aAAnAeTTidpaon Pe Tov KOGPO, 600 eV TTPAYUATOTTOIOUVTAV QVOIXTOI AYWVEG, HECW
TWV YPNQIOKWY KAVOAIWY PE TNV dnuioupyia TTEPIEXOUEVOU € Jop@r] Bivieo oTa péoa
KOIVWVIKNG OIKTUWONG, ApBpwv oTnv 1I0TooeAida Kal EUTTEIPILOV AAANAETTIOpaonG atnv
€Qapuoyr NG odadag. O o EeXxwpPIoTOG, OUWG, BiauAog ETTIKOIVWVIAG TNG ouddag e
Toug oTTadoug gival To Aeyouevo «fans forum», 1o otmoio atroteAeital amd Eva cwua
EKAEYMEVWY OTTAdWYV KAl avwTepa OTeAéEXN TN Oloiknong TnG OMAdAG, Ol OTToIol
OuVavTIOUVTal TOUAGXIOTOV TPEIG POPEG avd oeldv, TTPOKEINEVOU VA OulNnTHOOUV YIa
Béuara TG opddag Kal va dlatnpAoouy £va BETIKO Kal ETTOIKOOOUNTIKO IAAOYO PETALU
OUA\Gyou Kkal uttooTnpIKTWY. O cuvavThoelig auTég dUvavTal va atToTEAECOUV TTNyN
AvTtAnong 19wV yia Tnv oudda, divovtag TTapdAAnAa Tnv aioBnon tng CupPTTEPIANWNGS
OTOUG oTTadoUg Kal evioxuovTag Tnv agoaiwaon Toug (Chelsea FC PLC: Annual Report
and Financial Statements for the Year Ended 30 June 2020, 2020).

7.Manchester City F.C.: Bpioketal oTnv €Bdoun (7") Béon Kal Twv
Ouo katatééewv yia TNV TTodoo@aipik xpovid 2019/20, pe Tnv
agia NG emxeipnong TnG va avépxetalr o€ 2,7 dICEKATOUUUPIA

eupw. Ta atroteAéopaTa TNG TTAVONUIAG €iXav EP@AVI) AVTIKTUTTO

OTIG OIKOVOUIKEG KOATOOTACEIG TG ETAIPIAG, OTIG  OTIOIEG
TTapaTnENONKE Peiwan oTIg BUO €K TWV TPIWV BACIKWY TTNYWV £€000WV, CUYKEKPIPEVA
ota €00da Twv aywvwv (matchday revenue) kai Tng avapetraddoons (broadcast
revenue). H alénon Twv EPTTOPIKWY — BIAPNUIOTIKWYV €000WV O@EIAETal OE €va
onuavTikd Babud oTn véa cuvepyacia TTOu CUVAWE n OPAda PE Tn yVwaoTr €TaIpia
abAnTikwv €1dwv, PUMA, dnuioupywvtag Tpia mTpoTrovnTika «Kit» (Testing times:
Football Money League, 2021). MAAIoTa, OTTWG Ava@EPETAlI OTNV £THOIA £€KBEON TNG
ouadag, TTPOKEITAI YIA TNV PMEYOAUTEPN TOUG KAUTTAVIO OTA PECA PAdIKNG evnuéPwaong
Kal TTepieAGUBave €va aToixeio emauénuévng TTpayuaTikotnTag (Augmented Reality —
AR), évav «@ako» (Snapchat lens) dnAadr), TTou €TTETPETTE OTOUG XPAOTES VA TTAiICOUV
Eva TTAIXVidI «TTEVAATI», TTPIV SOKINAOOUV TA TTPOIGVTA TOU «KIT» XPNOIMOTTOIWVTOG TNV

Texvohoyia «AR». O1 avapTAceIg oTo Instagram oTo Aoyaplaopo Tng ouvepyalouevng
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ETAIPIOG TTOU ATTEIKOVIZAV TA «KIT», BPEBNKAV OTIG KOPUPAIES TNG AVAPTATEIG AVOPOPIKA
ME TNV AAANAETTIOPACT PE TOUG XPNOTEG, EVW TA «KIT» TTETUXAV VEO PEKOP OTIG TTWANTCEIG
TOU OUAAGYOU.

IdiaiTepa evepyn @aivetal va gival n Manchester City ota péoa koivwvikr] dIKTUwonG,
KaBw¢ 0 apIiBuog Twv aKOAOUBWY TnNG OTIG TTIO €UPEWS  XPNOIMOTTOIOUMEVES
TTAaTPOpUEG (Facebook, Twitter, Instagram) oxeddv dITTAacIAOTNKE (Gvodog 44%) atrd
TNV TTponyouuevn Xpovid. Aegdouévng Tng SIOKOTIAG TNG 0efOV Kal TNG MEIWMPEVNG
OpacTNPIOTNTAG OTO YTTEDO, N OPAdA PPAVTIOE va dNUIOUPYACE! HIa €upgia TTOIKIAIQ
Wn@IoKwv TTPpwToBouAiwy, n oTroia Ba diatnpolce AUEiWTO TO EvOIAPEPOV TOU KOIVOU
NG, 6TTWG Kai éyive. EvoelkTiKG, agiCel va avagepOei 1o eyxeipnua «Cityzens at Homey,
Mia dladIKTuaKn Trnyn Wuxaywyiag Kal evnuépwong yia To KoIvO Tng opadag.
2UvduaOTIKA HE auTO, opyavwlnkav ermiong wnelokd TtdpT, OTToU oI oTTadoi
MTTOpOoUcav va aAAnAemidpdoouv PETAEU TOUG Kal va TTaPAKOAOUBACOUV GNUAVTIKEG
OTIYMEG TNG opadag, TIG oTroieg cixav €MAECEl o1 idlol padi pe Toug TraikTes. QoTd0O,
aveion dev TTapatnPninke pévo oTnV YnPIokK TTapoudia TnNG opadag, KaBwgs Ta YéAN
TWV CUVOEC WY TNG TTAYKOOMIWG TTapouciacay Tnv TTpwTogavr) avénon tng Tédéng Tou
47%, @TAVOVTAG TA TTEVTE EKATOMMUPIA. To yeyovog autd o@eileTal OTNV €0TIAON TOU
OUNOYOU Ot OTOXEUMEVEG KOl EEATOMIKEUPEVEG TTAPOXEG, TTOU dIaPOPOTTOIoUVTaV

avaAoya Tnv Trepioxn (Manchester City: 2019-20 Annual Report, 2020).

8. Tottenham Hotspur F.C.: katéxel Tnv éydon (8") B€on Tng KaTdTagNS

ME Ta 1oXupdTEPa brands kai Tnv évarn (97) B€on Tng katdtagéng Twv

S «enterprise values». H &Ik Tng aia emixeipnong avAABe ota 2,1
’Oﬁw‘* OICEKATOUUUPIA EUPW, CNUEIWVOVTAG TN MEYOAUTEPN TTOCOCTIOIO OETIKN
Horspu® METABOAN (37,4%) ammd OAeg TIG opadeg TNG KATATOENG, YEYOVOG TTOU
dikaiohoyeital atrd TNV KaAn Tng emidoon oto Champions League®® 1o 2019, kabwg Kal
a1rd TIG auénuéveg EI0TTPAgEIS oTo vEOo TNG yNTTedo («Tottenham Hotspur Stadium»).
AvTIOTOBUIOTIKG O€ QUTAV TNV €MTUXia TNG opddag, OTTwg Kal aTo «brand equity» Tng
mBlavoTara, Asitoupynoe Kai n €60do¢ Tou uywnAou emmédou TTpoTTovnT Mauricio
Pochettino, kaBwg kai To uwnAd Xp£0G HE TO OTTOI0 OCUVOBEUTNKE N dnuioupyia Kai N
Asitoupyia Tou véou ynTrédou, KaBioTwvTtag Tnv Tottenham Tnv  eupwTaikn
TTOO00PAIPIKI) OMAda Pe TO OeUTEPO UYWNAOTEPO Xpfog (Football Annual 2020: An
insight into the role of brand in driving football finance, 2020). Ommwg dRAwoe o

TPOedpog TNG ouddag, n Travonuia dev Ba ptTopouce va €xel €pBel o XEIPOTEPO

13 UEFA Champions League: €Tiola supwTrdikr] Todoo@alpikr} dlopydvwaon, oTnv oTroia
OUMMETEXOUV N TTPWTABAATPIO OPGda KABE XWPaG Kal 01 KAAUTEPEG OPADES TWV PEYAAUTEPWV
EUPWTTAIKWY TTpwTabAnuaTwyv (UEFA Champions League)

(49]



XPOVIKO onueio yia Tnv oudda Kal Ta €00da NG, KaboTI gixe POAIG OAOKANPWOEl TV
KATOOKEUN TOU yNTTEDOU, YIa TV XPNHOTOdATNON TOU OTToiou aglotroifénkav Tépol NG
opadag, ouvduaoTIKA e JakpoTTpdBeopo Xpéog (Financial Results Year End 30 June
2020, 2020).

H avaBoAr Tng TTodooc@aipikAg ooV Kai n XapnAn atréodoon TG ouddag oTo yTTEdo
atroTéAecav KaBopIoTIKO TTapdyovTa yia Tn heiwon Twyv €00dwv Tou GUAAGYou, TOOO
TWV OUVOAIKWV (Meiwon Katd 15%), 600 Kal auTwv TTOU agopoUV TNV AvauETAdoon
(veiwon katd 44%). EvrouTolg, Ta eUTTOPIKA — BIo@NUICTIKA £€000a Kal Ta £€000a TwV
QYWVWV ONUEiwoav OXETIKA augnan, atToKaAUTITOVTAG TIG SUVATOTNTEG TTOU UTTOPEI va
TTPOCPEPEI OTAV OpAda n dnuioupyia Tou véou, peyoaAuTtepou ynmédou. MdAioTa, n
Tottenham kaTtd@epe va TTAPAgel Ta TTEPIOTOTEPA £€0000 AywWVWV aTmd KABe GAAN
ouGda Tou ayyAikou TTpwTabAfuatog Premier League Tnv TTOO0C0QAIPIKA XPOVId,
oTafovtag Kal To 8IKO TNG ATOMIKO PEKOP TwV TeAeuTaiwv xpovwy (Testing times:

Football Money League, 2021).

Matchday revenue 2016-2020 (€m)

400

Aiaypappa 3.4: Ta €00da ATTO AYWVESG TNG
Tottenham Hotspur yia 1o didotnua 2016-2020

— (TTood o€ ekaTOUUUPIO EUPW)

018 2019 2020 Mnyn: Deloitte, Testing times: Football Money
="ipE = League (2021)
MapoAa autd, TO0 KOIVO TNG OPAdAG TTAPAPEVEL TTIOTO O AUTH, OTTWG ATTODEIKVUETAI
GANwoTe Kal amd TNV TTPooOAkn 34 XINAdwV VEwV ouvdpOouNTWY — PEAWV OTOUG
ETTiONUOUG CUVOEOHUOUG TNG opdadag avd Tov KOOMO, Ol OTToiol PE Th O€Ipd TOUG
auéndnkav kard 37% kai TTAéov avépyovTal oToug 275 (Tottenham Hotspur Limited:

Annual Report and Consolidated Financial Statements, 2020).

JUDENTUS 9. Juventus F.C.: €xe1 Tnv évatn (9") 1I0XUPOTEPN ETTWVUMIO KOI OTTOTEAEI
TN MOVOOIKY) OPAda TTOU BPIOKETAI EKTOG TNG OEKABAG TWV UEYOAUTEPWV
«enterprise value». H Juventus oTé@Bnke TTpWTABAATPIO yia £varn
ouveXOMEVN Xpovid aTn Serie A, diaTnpwvTag TN BEGN WS N TTI0 SUVAUIKNA

ITAAIKF) oudda aTrd TTAEUPAG ETTIXEIPNMOTIKOU JOVTEAOU Kal TTOPWV OXETIKA

14 |ega Serie A: kopugaia katnyopia TTpwTtabAnuartog modooaipou Tng ItaAiag (Lega Serie
A)
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ME TO avBpwTTIvO duvauIKO TnG OTo yATedOo. H Mo Tpéo@artn Kai agloTTpOoEKTN
TPOOONKN TNG €ival 0 TTPWTOG TTAYKOOUIWG OICEKATOUNUPIOUXO0G TTOD0CQPAIPIOTHG
Christiano Ronaldo, kivnon 1mou édwoe wlnon oto «brand value» Tng eTaipiag Katd
11%. MapdAAnAa, n opdda ouveyiel TV dieupuvaon TNG d1EBVOUG TNG TTAPOUCiag, e TN
dnuIoupyia evog VEOU UTTOKATACTHHATOG 0TO XOVyK KovyK Kal Tn AsIToupyia akadnuiwv
o€ xwpes TNG Méong AvatoAng, evw TTPOERN KAl G€ JIa EYXWPIN ETTIXEIPNMATIKN Kivnon,
™ Onuioupyia Tou TIpWToU Eevodoxeiou oTnv IToAia, TTOU TIPOKUTITEI ATTO TN
ouvepyaaia TTodooPaIpIKAG OPAdag pe Eevodoxelakd opiAo (Football Annual 2020: An
insight into the role of brand in driving football finance, 2020). O1 avavewaoeig auTég
gival amoTéAeCua TWV TTPOCPATWY, AOKVWY TTPOCTTABEIWY TOU GUAAGYOU va BEATIWOEI
TNV TTPOROAR Kai TNV opaTdTNTA TNG ETTWVUMIag Juventus TOC0 o€ eyXwplo, 600 Kal O€
TTaykoopio etriredo (The European Champions Report 2021, 2021).

Mapd v kaAR otadiodpopia TG opadag Tn oeCdv 2019/20, o1 eI0p0EG TNG onuEiwoav
peiwon, pe Ta €000 ATTO TOUG AYWVEG KAl TNV avAUETAdOON QAVNKE VA TTANTTOVTAI
TEPIOTOTEPO, ONUEIWVOVTAG TITWON KATé 36% Kal 20% avTioToIXa CUYKPITIKG HE TNV
Tponyouuevn Xpovid (Testing times: Football Money League, 2021). Otwg
QTTOKAAUTITETAI OTNV £TNOI0 €KBEON TNG OUAdAG, OI TTEPIOPICHOI TTOU TEBNKAV aTTd TIG
apXEG €CaITiag TNG TTaVONUIag €ixav ETMITITWOEIS OTNV ETTIXEIPNKATIKA dpacTnpIidTNTA
TNG OPAdAG, APEVOS BIOTI TO HOUCEIO Kal TA KATACTANATA ATAV KAEIOTA OTO KOIVO Yid
KATTOIEC EBOONADES, APETEPOU AOYW TNG ATTOUCTAG BEATWY OTOUG AYWVEG. TO yeEYovog
auTtd eV CUVETTAYETAI, WOTOCO, JOVO ATTWAEIQ TWV EICITNPIWY TTOU Ba TTWAoUVTAVY UTTO
KAVOVIKEG OUVONKEG OTOUG AywveG, OAAG, etmiong, n opada KANBNKe va KAvel
QVOAOYIKEG ETTIOTPOPES XPNHATWY (MECW KOUTTOVIWY) TOCO TwV €loITnpiwy dlapKeiag
yia Tn oeCov 2019/2020, 600 Kal Twv ATTAWV EI0ITNPIWV TTOU €ixav ayopacTei Adn

(Juventus: Annual Financial Report, 2020).

10. Arsenal F.C.. katéxer tn Oékarn (107 ©6éon kai Twv OUO
Katatdéewyv, amoteAwvrtag Tnv €kTn (6") ayyAiki opdda TTou
BpiokeTal péoa oTIg Oéka KopuPaieg Ouadeg Ye KpITHPIO TN duvaun

TNG ETTWVUMIOG TNG Kal TNV aia Tng €mmixeipnong. Ta TeAeuTaia xpoévia

n Arsenal diaypdagel @Bivouca TTopeia wg TTodooQPaIPIKr) opdda,
YEYOVOG TTOU QVTIKATOTITPICETAI KAl OTNV OIKOVOMIKA TNG dUvaun, JE atToTEAETUa N agia
TNG ETTWVUMIAG TNG va HEIWVETAl DIAPKWG, YE TNV TITwon va @Tdavel 10 19% TNV uttd
egétaon oeCdv (Football Annual 2020: An insight into the role of brand in driving football
finance, 2020). Ztnv €mola £€KBeon Tng, mMonuaiveTal N onuacia NG ardédoong Kai
NG ONUOTIKATNTAS TNG AVTPIKAG TTOOOCPAIPIKAG OPADAG VIO TIGC CUVOAIKEG EI0POEG TOU

OUAAGYOU, KaBWG Kal N avTaywVvIoTIKOTNTA TTOU ETTIKPATE OTNV £YXWPIA KAl EUPWTTAIKN
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ayopd. Q¢ €k TOUTOU TOOO N aTTOKTNON VEWYV, 60O Kal N dIatpnon Twv UTTapXOvTwy
TTAIKTWYV KaBioTaral EapeTIKG SUOKOAN, 18iwg Adyw Twv TACEWV TTOU dnuioupyouvTal
aTTO TIG AVTAYWVIOTIKEG OPADEG OXETIKA ME TIG METAYPAPEG KAl TOug HIoBoUug. To
AloiIkNTIKO ZUUPBOUAIO aKOAOUBEI éva GUYKEKPIPMEVO ETTIXEIPNMATIKO HOVTEAO, CUMPWVD
ME TO OTTOI0 T KEPAAQIQ TTOU TTPOKUTITOUV aTTO Tn dpacTnEIdTNTA TNG £TTIXEIPNONG
€TTavETTEVOUOVTAI OTO GUAAOYO, JE OKOTTO TNV £TTITEUEN UWNANG atTddoong aTo YATTESD
KAl KAT €TTEKTACN TNV aTTOKTNON SI0KPICEWY TTOU Ba £vioxXUOoouV TV aQociwaon Twv
oTTadwyv o€ 6o Tov KOO O.

H 0mapén omadwv eival {wWTIKAG onuaciag CATNHA yia Tnv opada, Otmwg dnAwveTal
oTnv £TA0Ia ékBeon TnG, 16iwg o yia TTepiodo OTToU Ta TTaIXVidIa TTpayuaToTTOIoUVTaAl
KeKAEIOPEVWY Twv Bupwv. Mapd, Aoimmdv, TI¢ avmiéodTnTeG n oudda emOupEl va
onuIoupynaoel évav avoixtd OIGAOYO HE TOUG UTTOOTNPIKTEG TNG MECW Tou «Arsenal
Fans’ Forumy», To OTT0i0 TTPOYMATOTTOIEITAI TPEIG POPES TO XPOVO Kal ETTITPETTEI OTO
KOIVO va KAVEl €pWTNCEIG Kal va oulntroel BéuaTta — KA€IdId pe Tov AlcuBuvovTa
2UhBouAO kI GAAa ettionua péAn Tou ocuAAéyou (ARSENAL HOLDINGS LIMITED:
Annual Report and Financial Statements, 2020). 2¢ auTq Tn dpacTnEIGTNTA £PXOVTal
va TTpooTeBolv Ta Bpapeia Tou ouloyou «My Arsenal Rewards», Ta OTroia £Xouv
TTPOYPAPUATIOTE YIa TN 0eCov 2021/22. Z1a TAQioIa TNG aunong TG aAAnAeTTidpaong
ME TO KOIVO Kal TNG BEATIWONG TNG EUTTOPIKAG TTapouadiag Tng, n Arsenal TTpokeITal va
TTaPEXEl €va KAIVOTOPO TTPOYPAPUA «O@QOCiwang», TTou Ba TTpoc@Eépel oTa HEAN
EMPBpPaBeVOoEIS yia TNV TTOTN Kal TNV aAAnAeTTidpacon Toug pe Tnv opdda (Testing times:

Football Money League, 2021).

3.3 To XpnMATOOIKOVOUIKO status TwvV ETTAYYEAMATIKWY OHAdWYV
modoo@aipou ME TIG IOXUPOTEPES ETTWVUMIEG: Mwg

avTirpoowTtreveTal To Brand Equity otov IcoAoyiopé

AuAa lNepiouaiakd Ztoixeia - 101a KepdAaia

"Yotepa a1rd TN oKlaypd@non NG 6paatneIidtnTag Twv déka ouddwy tn oefdv 2019/20,
TTOU TIG 00ynOE OTNV KOPUQI] TNG KATATAENG ME KPITAPIO TN dUVAN TNG ETTWVUMIAG Kal
TNV a&ia Tng e€mIXEipnong, Kal KAt €méKTaon oTn diapoépewaon IoXupou brand equity,
XPNoiun Bewpeital n TTapatApnon KATTOIWY OIKOVOUIKWY HeyeBwv. O1 TTAnpogopieg
avTAROnkav atrd Tov ICOAOYIONS TNG EKAOTOTE OPAdAG, OTTWG AUTOG avagEPETAl OTNV
eTAocIa  €kBeon, o€ ouvduaopud WPE TIG ONMPEIWOCEIS (Notes) Twv  OIKOVOUIKWV
KOTAOTAOEWV. ZUYKEKPIPMEVA Ba yivel ava@opd oTo UWOoG TwV AQUAWYV TTEPIOUCIAKWY

OTOIXEIWV KAl TwV 10iwv KeQaAaiwy, BIOTI Ot AUTA EUTTEPIEXOVTAl TA OTOIXEIO TTOU
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dlapopPwvouv Tnv utrepadia TG EMwWVUMIOG, OTTWG Ol TTAIKTEG, N E€TTWVUia, TO

AOYOTUTTO, N QAN Kal n TTEAATEIA, N UTTEPAEia TNG idIAg TNG ETTIXEIPNONG, K.O.K.

XapakTnpIoTIKO TTapddeiypa atroTteAei n Real Madrid, Ta duAa Trepiouciakd oTolxEia
TNG oTroiag avAABav oe 538,2 ekatopuupla eupw. AT autd, Ta 534,8 ekaToupupia
a@OPOUV Ta JIKAIWUATA ETTI TWV TTAIKTWY, EVW TO EVATTOMEIVAY TTOOO QVTITIPOCWTTEUEI
Ta AOITTA AUAQ TTEPIOUCIAKA OTOIXEIA, Ta oTroia PeTagy GAAwv TTepIAaPBAvouv TO
eutTropIKS onua, dikaiwpata merchandising kal GAAQ TTapOuoIa DIKAIWPATA KAl GOEIEG.
Omwg avagépetal otnv €TAola ékBeon ¢ opddag, n Tpowbnon Tou brand
TIPOAYHOTOTIOIEITAI PECW TNG E€TTEVOUONG O€ KOPUQPAIOUG TTAIKTEG, YEYOVOG TTOU
OIKaIOAOYEI KAl TO avTioTOIXO PéyeBOG oToV I00AOYIONS TNG TaIpiag. Ta idla KepaAaia
avABav og 532,9 ekaToupUpIa Eupw Kal BewpouvTal wg TO AOYIOTIKO PETPO TNG agiag
NG e€mixeipnong, OI0TI dedouévou OTI N ovidTNTa O&v TTPAYMATOTIOIEI dlavopn
MEPIOUATWYV, N €TACIA PETABOAN oTa idIa KEQAAaIa OXETICETAI E TO ETNOI0 KEPOOG PETA
@POpwvV (Kal TUXOV avatTpocapuoyéG oTov IcoAoyioud) (Real Madrid C.F.: Annual
Report 2019-2020). H etAcia €kBeon TNG OUYKEKPIMEVNG OMAdAG ATTOTUTTWVEL ME
evdpyeia Tn BEon TTOU KATEXEI N ETTWVUMIa oTa GUAQ TTEPIOUCIAKA OTOIXEIO Kal Ta idla
KeQAAala, OTTWG auTA ATTEIKOVICOVTAI OTOV I00AOYIONO, ATTOTEAWVTAG évav XPROIKO
odnyo yia TN MEAETN TWV ICOAOYIOUWY E£TEPWV ETTAYYEAUOTIKWY TTOO0CPAIPIKWV

OMAdwWV.

Ta GuAa TTepiouaiakd oToixeia TNG Barcelona icouvtal pe 620,8 ekatoppUpia UpwW, €K
TWV oTToiwv Ta 596,7 agopouv Ta SdIKAIWHPATA OTTOKTNONG TTAIKTWY, TO UTTOAOITTO
TePIAaUBAvel Ta Aoyiopiké, TRV avaTTTugn, Ta cuuBoAaia XpnuatodoTIKnG hioBwaong,
OTITIKOOKOUOTIKG dikaiwpaTta 1810KTNCiag, AQUAQ TTEPIOUCIAKA OTOIXEIa o€ €CEAIEN Kal
TIPOTTANPWHEG, vy Oev DIVETAI KATTOIO TTANPOPOPIA OXETIKA UE TNV ETTWVUMIA TNG
emyeipnong. Ta idia kepdaAaia aviABav oe 35,2 ekatoupupia eupw (FC Barcelona:
Annual Report 2019/20).

Avagopikd pe Tn Liverpool, Ta duAa Trepiouciakd Tng oToixeia aviABav oe 349,6
EKATOPMUpPIA UpW™® Kal TTepIAapBAvouv T6o0 TNV uTTepatia Tng €mixeipnong, 4oo Kai
Ta OIKAIWMPATA ETTI TWV TTAIKTWY, OTTWG AVOQEPETAI OTNV TACIA €KBeON TNG opddag. To
oUvoAo TwvV 1I8iwV Ke@aAaiwv &g, 1IcoUTal e 251,4 ekatoppupla eupw (The Liverpool
Football Club and Athletic Grounds Limited: Annual report and consolidated financial
statements, 2020).

15 H guvahAayparikr iooTipia EUR/GBP tnv 201 AtrpiAiou 2022 gival €1 = £0,83 ka1 cUuowva
ME auTr) €yIvav Ol HETATPOTTEG OTO TTAPOV EPEUVNTIKG £PY0, WIOTE TO avaPEPOUEVA PEYEDN va
TTapouacidfovTal aTo idI0 VOUIGUA KAl VO €ival GUYKpPioIua.
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Ta duha Trepiouciakd oToixeia TG Manchester United icouvtal pye 933,6 ekatoppupia
EUPW Kal atroTeAoUlvTal atrd TA JIKAIWPATA €T TWV TTAIKTWY, TNV UTTEPAgia Tng,
AOVYIOUIKA, 10TOOENIDEG KOl E€QAPHOYEG, TO EUTTOPIKG TNG ONua, OTTwG Kal GAAa
EOWTEPIKWG dnuioupyoUeva AuAa TTEPIOUCIOKA oToixeia. OTTwG avagépeTal oTnv
eTACIA €KBeON, N UTTEPASia AVTITTPOOWTTEUEI TO TTOOO KATA TO OTIOI0 TO KOOTOG
ecayopdc utrepPaivel Tnv evAhoyn aia Tou pepIdiou Tou opidou oTa KaBapd
QvayvwpIoIJa  TTEPIOUCIOKG oToIxeia NG e€ayopalduevng BuyatpikAg Katd Tnv
nuepounvia TG €€ayopdg. Ta idia ke@dAaia avABav o€ 423 ekaTouuUpIa EUPW
(Annual Report for the fiscal year ended 30 June 2020: MANCHESTER UNITED plc,
2020).

Ooov agopd Tnv Bayern Munich, ol Joveg TTANPOQOpPIEG TToU UTTAPXOUV OI0BECIUEG
aTTd TNV €TACIA €KBECN €ival TO UYWOC TwV AUAWYV TTEPIOUCIAKWYV OTOIXEIWV TTOU avAABe
o¢ 162,3 eKaTOUMUPIO EUPW, KABWG Kal TO QVTIOTOIXO Twv 10wV KEQAAaiwv TNG TTOU
iooutal e 492,2 ekatouyuupia (Jahresabschluss der FC Bayern Minchen AG —
Konzern, 2020).

Ta duAa TTeplouciakd oToixeia TG Chelsea icouvtal pe 482,4 ekatouuupia eupw, OTToU
EUTTEPIEXOVTAI N Aia TNG AYWVIOTIKAG OPAdAG, KABWGS Kal TO AOYICUIKO TTOU OXETICETAI
ME TTAATQOPUES KAl £QAPUOYEG TTOU £XOUV avaTTTuxBei Kal agopolv TNV Wn@Iakn
TTapoUCia TNG opAdag. Ze 0TI apopd To UYWOG TwV I8iwv KeQaAaiwy, autd aviABav o€

615,7 ekatouuupia eupw (Chelsea FC financial results, 2020).

Na v Manchester City, Ta GuAa Treplouciakd oToixeia aviiABav og 540,3 ekatoupupia
EUPW, EVTOG TWV TTOIWV TTEPIEXOVTAI O EYYPAPES TWV TTAIKTWY KABWG KAl Ol apoIBEG Tou
TTPOOWTTIKOU TTod00paipou. Ta idia Ke@aAaia EpTacav Ta 759,6 €kaTtopuUpIa EUPW
(Manchester City: 2019-20 Financial Report, 2020).

To ouUvoAo Twv GUAWV TTEPIOUCIOKWY OTOoIXEiWV TNG Tottenham Hotspur avAABe o€
217,6 eKATOUUUPIO EUPW KAl CUPPWVA JE TRV ETACIA £KBEOT), OXETICETAI £ OAOKAPOU
Me Tn AoyioTiKA aia Ta aywvioTiKAG ouddag. Ta idla ke@dAaia aviABav oe 409,2
eKaToppupla eupw (Tottenham Hotspur Limited: Annual Report and Consolidated

Financial Statements, 2020).

H Juventus mrpayuatotrolei Tnv €€R¢ SIAKPIoN OTa AUAQ TTEPIOUCIAKA TNG OTOIXEIA: Q)
OIKaIwPATa eyypaPng TaikTwy (kaBapd), B) dAAa dula TTeplouciakd aToixEia Kal y)
AuAa TTEPIOUCIaKA oTolxEia ae e€ENIEN Kal TTpoKaTaBOAEG. To GBpoloua Toug IcoUTal JE
557,6 ekatouuupIa Eupw, N TTPWTN KATNYopia CUVIOTA TO YEYAAUTEPO HEPOG ME agia

508,4 ekaToppUpIa ecupw, N OeUTEPN QQPOPA QATTOKTNBEVIA KOl  €0WTEPIKWG
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OnuIoUpyoUUEVA TTEPIOUCIAKA OTOIXEID, OTTWG EUTTOPIKA ORPATA, AOYIOPIKG KAl
OIKAIWUATA EPTTOPIKAG XPHONG TWV TNAEOTITIKWY APXEIWY TNG ETAIPEIAG KAl AVEPXETAI
o€ 48,8 ekatopuupla supw Kal n TeAeutaia icoutal pe 414 XINAOEG Kal OTTOTEAELITAI
Kupiwg ammdé  TTPoKaTaBOAEG TTOU  OXETICovTal e TNV UAOTToinOon  SI0QOpPWV
TIPOYPAPUATWY  AOYIOMIKOU, KOBWG Kal yia Tn dnuioupyia TnG VvEAg WnOIOKAG
TAUTOTNTAG TNG OMAGdag. Ta idla KepAAala TNG opadag IcouvTal e 239,2 ekaToupUpIa

eupw (Juventus: Annual Financial Report, 2020).

Ta duAa TTeplouciakd aToixeia TG Arsenal IcouvTal e 365,6 eKaTOPPUPIa EUPW, HEPOG
TWV OTTOIWV a@opd Ta SIKAIWMATA £TTI TWV TTAIKTWY. Ooov agopd T0 UYog TwV I18iwv
KepaAaiwy, Aayyige Ta 415,6 ekatopuupia eupw. (ARSENAL HOLDINGS LIMITED:
Annual Report and Financial Statements, 2020)

ApIBUOOEIKTEC

2KOTTIMOG KPIVETAI O UTTOAOYIOHOG KATTOIWY DEIKTWY KEPDOPOPIAG YIA TIG ETTIXEIPHTEIG
OTIC OTIoie¢ avAkouv ol UTTO eEéTaon Kopugaieg Oéka ouddeg. Or deikTeg auToi
TTAPEXOUV TH dUVATOTNTA PETPNONG TNG ETTITUXIAG PIAG ETTIXEIPNONG VA TTapAyel KEPON
atro TIG TTWAACEIG KAl TIG ETTEVOUCEIG TTOU €XEI TTPAYUATOTTOINCEI OTAV DIAPKEIA HIOG
mePIOGdou (NoUAag, 2015). Zuykekpipéva Ba XpnoipoTToinBouv Tpeig deikTeg aTTddo0NG:
a) Aciktng Amédoon¢ EvepyntikoU (Return on Assets — ROA) B) Aciktng Amrédoong
16iwv KepaAaiwv (Return on Equity — ROE) v) Aciktng Amédoons AmmacyxoAoluevwy
KepaAaiwv (Return on Capital Employed — ROCE).

a) MNa Tov uttoAoyiouod Tou &eikTn ROA diaipouvTal Ta KaBapd KEPDdN Pe TO HECO OpO
TOU OUVOAIKOU gvepynTikoU, dnAadr] Tou GUVOAIKOU evepynTIKOU OTNV apxnf Kal OTo
TEAOG TNG TTEPIOOOU, WOTE VO AauBAvoVTal UTTOWN TUXOV QYOPEG 1) TTWANOEIG OTOIXEIWV
TTOU TTPAYUATOTTOINBNKAY OTO £££TAOUEVO DIGOTNA.

Kabapa Képon

ROA = X 100
Méoog Opog ZvvolikoV Evepyntikov

O &¢ikTng deixvel TNV IKAVOTNTA TNG ETTIXEIPNONG OTN dnuioupyia kepdwyv, Ye Baon Tnv

agloTToiNoN TWV TTEPIOUCIAKWY TNG OTOIXEIWV.

B) MNa Tov uttoAoyiopud Tou deiktn ROE diaipouvTal Ta KaBapd kEPdn PE TO GUVOAO TWV
IDiwv  KEQOAQiwy, TA OTToi0 TTPOKUTITOUV OTTO TNV OQAipecn TwWV OCUVOANKWV
UTTOXPEWOEWV (BPpaxutrpOBeouwy Kal PAKPOTTPOBECoUWY) aTmd TO OUVOAO TOU

EVEPYNTIKOU.
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_ KaBapd Kepdn

ROE 100

181 Kepddaua

O &¢iktng O¢ixvel TNV ammOTEAEOUATIKOTNTA TNG ETMXEIPNONG va dnuioupyei KEPON,

aIOTTOIWVTAG TO XPAMATA TTOU £XOUV TTEVOUCEI Ol UETOXOL.

y) Ia tov uttohoyiopd Tou deiktn ROCE diaipolvtal Ta KaBapd KEPON YE TO GUVOAO
TWV OTTACXOAOUUEVWY KEQAAQiwWY, TA OTTOIO TTPOKUTITOUV aTTé TNV TTPOaBean Twv 10wV
KEQPAAQIWV HE TIG HOKPOTTPOBEGUEG UTTOXPEWOEIG, ] EVOAAAKTIKG aTTd TO OUVOAO TOU

EVEPYNTIKOU WEiOV TIC BPaxuUTTPOBECUES UTTOXPEWOTEIG.

Képdn mpo Tokwv kat Popwv
ROCE = - - %X 100
Anaoyolovusva Kepalaia

O &¢ikTNG @avepPWVel TNV ETTIPPON TNG XPNHATOOIKOVOMIKNG HOXAEUONG OTNV IKAVOTNTA
TNG ETTIXEIPNONG YIA TNV TTAPAYWYHA KEPDWV KAl XPNOIUOTTOIEITAI CUUTTANPWHATIKA OTOV

0¢ciktn ROE (ZoupTtreviwtng & Taptmakoudng, 2018).

Na Tov uTToAOYIOHO TWV OEIKTWYV XPNaIYoTToINBnKav dedouéva atrd TNy TACIA £KBEON

TNG EKAOTOTE OPAdAG. Ta ATTOTEAECUATA TTAPOUCIACOVTAI OTOV TTAPOKATW TTIVAKA.

Mivakag 3.4: O1 deikteg ROA, ROE kal ROCE yia TiIg 86ka OUAOEG JE TN MEYOAUTEPN

duvapn TNG ETTWVUIaG

OMAAA ROA ROE ROCE
11. Real Madrid C.F. 0,02% 0,06% 0,04%
12. F.C. Barcelona -6,87% -276,63% -19,81%
13. Liverpool F.C. -5,28% -18,90% -6,41%
14. Manchester United F.C. -1,61% -6,61% 0,53%
15. F.C. Bayern Munich 1,43% 1,99% _*
16. Chelsea F.C. 3,70% 6,35% 3,63%
17. Manchester City F.C. -11,05% -19,98% -12,36%
18. Tottenham Hotspur F.C. -3,58% -18,81% -1,85%
19. Juventus F.C. -8,47% -37,49% -8,82%
20. Arsenal F.C. -5,14% -13,85% -4,43%

*Aev uttdpxouv dedouéva

Aedopévou 611 oTOV APIBUNTA Twv BEIKTWV BpiockovTal €iTe Ta KaBapd kéEPDdN eite Ta
KEPON TTPO TOKWV Kal @OpwYV, £QOCOV UTTAPYXOUV, £uvonTo €ival 6Tl TO TTPOCNHHO TwV
OEIKTWV €TTNPEAdeTal aTTO TO AV N eKACTOTE €TMIXEiPNON €ixe KEPON N ¢nuieg TNV uTTd

e€€Taon tepiodo. lMivetal avTIANTITO OTI N TTAEIOYPN@Ia TWV OPAdWY onuEiwae Cnuieg TN
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oefov 2019/2020, yeyovog Tmou o@eileTal og onuavTikG Babud otnv eueavion Tng
TTavonuiag TG vooou COVID-19. Emdiwgn Twv emMXEIPACEWY gival ol uynAoi OeiKTEG
a1Ted0o0NG, EVW £VAG APVNTIKOG OEiKTNG uTTodNAWVEI OTI N €TaIpia dev gival o€ Béon va
XPNOIUOTTOINCEl ETTAPKWG TA TTEPIOUCIOKA OToIXEia 1 Ta KeEPAAala TnG — idla N
ATTOOXOAOUPEVA — TTPOKEIUEVOU VA ONUIOUPYACEl HIa KEPdo@opa atmmodoon. Toug
UWNAOTEPOUG BEIKTEG KAI KAT ETTEKTACN TNV TTIO IKAVOTTOINTIKY ATTOTEAECOUATIKOTNTA KAl
kepdogopia, gaivetal va éxel n Chelsea, yia Tnv otroia 1oxUel ROA = 3,7%, ROE =
6,35%, ROCE = 3,63%. Auto onuaivel 611 yia K&Be €1 TTou eTTEVOUETAI GTO EVEPYNTIKO
NG €TMIXEipnong, dnuioupyouvTal kEPdn UWous €0,37, yia KABe €1 TTou eTevdUeTal OTTO
TOUg HETOXOUG, dnuioupyouvTal KEpON Uywoug €0,635 kai yia K&Be €1 TTou TTPoEPXETal
amdé TIC OUO PacikéG TNyEC xpnuaTtodoTnong — Ta idla  KePAAala KAl TIG
MOKPOTTPOBECUEG UTTOXPEWTEIG — dnIoupyouvTal KEPON Uwoug €0,363. O1 apvnTiKoi
OcikTeg, ammd TNV AAAN TTAEupd, OEiXVOUV TNV QAVETTAPKEID TWV ETTIXEIPATEWY VA
XPNOIMOTTOINCOUV ETTAPKWG TA TTEPIOUCIOKA OTOIXEIO TOUG Kal T KEQAAAIQ TOUG, WE
atroTéEAECPA va £xouv atTwAeleg TO00 N idia n eTaipia, oo Kai ol péToxol. Evdlapépov
TTapouoiddel woTdéoo n TEPITTTWOoN TG Manchester United, n otoia TTapouciddel
apvnTikoug &¢ikTeg ROA Kal ROE, evw o deiktng ROCE gival BeTikOG Kail ioog pe 0,53%.
Auté anuaivel 6T TTapOAo TTOU N €TaIpia QaiveTal va gival avatTOTEAECUATIKI) OTH
dlaxeipion Tou evepynTIKOU Kal Twv 18iwV KEQAAAiwy, TTAPOUCIAZeTal CNUAVTIKA TTIO
IKQVA OTNV XPNOIKOTTOINON TWV atTaoX0oAoUPEVWY KEQaAaiwy, dnAadn cival og Béon

Va TTapAyEl JEYOAUTEPN ATTODOON YIA TOUG OAVEIOTEG TNG, TTAPA YIA TOUG HETOXOUG TNG.
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KE®AAAIO 4: H utrepadia tng etrwvupiag: H mrepirrwon tng
NMAE OAuptiakog Z.9.11.

4.1. H pétpnon - agioAéynon tou brand equity Tng NAE OAUpTTIOKOG
2.0.M.

4.1.1. T'evikég TTAnpo@opieg yia Tnv NMAE OAuptriakéog Z.0.11.

H MAE OAupmmiakog Z.@.1. (010 €€\¢ « OAUPTTIOKOGY ) 1I0pUBNKE OTIG
10 Maptiou 1925 kai 10 TIAPEG Ovopa Tng opaGdag eivai
«OANYMMIAKOZ XYNAEXMOZ O®INAGAQN TIEIPAIQY». Ta

XPWHATA TNG OMAdAGC €ival TO KOKKIVO Kal TO Aeukd Kail EUBAnua Tng

gival o OapvooTEQPAVWHEVOS €PNBOG, EUTIVEUOUEVOG OTTO TOUG
OAupTTiakoug Aywveg. ‘Edpa Tou OAuptriakou gival To Z1dd1o Mewpyiog Kapaiokdkng
oTov Meipaid (PaAnpo). To TTapatcoukAl Toug gival «EpuBpdAeukol» rj «©pUAog», eV
éxouv diaxpovikn avtiraAdtnta tnv MNAE Mavabnvaikog A.O.. ZAuepa PpiokeTal uttd
TNV 181oKkTNoia Tou BayyéAn Mapivdkn, Mpdedpog Tng diateAei o MNdvvng MwpaAng kai
Mpotrovntrig o Pedro Martins.

O OAupTtriakdg atroTeAel TNV TTAEOV €TTITUXNUEVN OUAda TOU EAANVIKOU TTAYYEAUATIKOU
TTodoc@aipou A’ KaTnyopiag, Kabwg £xel KATAKTAOEl capdvta €1 (46) TTpwTabBAfuaTa
EANGBac®, gikool okTw (28) kKUTreAAa EAAGBAGY Kal SekaokTw (18) «vTauTTA» (double)
TITAWVE, TTepIoodTEPa dNAADH aTrd KABe AAAN EAANVIKN £TTAYYEAUQTIK) TTOSOOQAIPIKT)
ouada. MpodkeiTal yia pia ouada, n otroia dev €xel uttoPIBaaTei TTOTE atrd TNV A” EBVIKA
KATNYOPIQ, eV KOTEXEI PEKOP KATAKTNONG €TTTA (7) ouveXOUevwY TTPWTABANUATWY
EANGOOG (1997-2003 kai 2011-2017). Ze eupwTtraikd emmiredo, €Xel KaTaAPEPEl va
TTPoKPIBEi dUO Popég aTa TTponuITeAIKd Tng dlopydvwang UEFA Champions League?®,

16 To mpwTtaBANua eayyeApatikou Todoogaipou TNG A" EBvikrig Kartnyopiag / Super League
gival To avwTaTo TTod0a@aIPIKO TTPWTABANUa avdpwyv atnv EAAGSa kal die¢dyeTal atrod Tn
Super League EANGSa (n otroia 8100éx0nke Tnv EMAE) utrd Tnv etotrTeia TnG EAANVIKAG
Modoogaipikrig OpoaTtrovdiag (EMO) (Super League EANGDQ)

7 To KdtreA\o EANGBOG atroTeAei TN SeUTEPN ONUAVTIKOTEPN EAANVIKT Slopyavwaon
TTodoo@aipou avdpwyv, YETA TO TTPWTABANUa TG A” EBVIKAG Kal dlopyavwTpia apyr Tou
Beopou gival n EAAnvikA MNodoogaipik Opootrovdia (EMO)

18 51NV TT0B0CQAIPIKA 0POAOYIa «VTAUTIA» GNUAIVEI N KATAKTNON TOU £YXWPEIOU
TTPWTABAAPATOG Kal Tou KUTTEAAOU Tnv idia TTEpiodo atrd Tnv idia opdda

19 To UEFA Champions League civai 81eBviic TToB0o@aIpIKr Slopydavwan OTIoU TTaipvouv
MEPOG oI TIPWTABAATPIEG OPAdES KABWG Kal 01 KAAUTEPES TWV IGXUPOTEPWVY TTPWTABANUATWY
modoo@aipou TnG Eupwting. H diopydvwan mpayuaTtoTroicital KaBe xpdvo atméd tnv Union of
European Football Associations — UEFA. (UEFA Champrions League)
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EVW o€ TTayKOopIo eTTiTedo Katéxel TRV €vartn (9") Béon o€ KATAKTACEIG TITAWV
(Olympiacos FC — Official Website).

4.1.2. H NAE OAuptriako6g Z.@.1. wg n dnuo@iAéoTepn eAANVIKA opdada

eTayyeApaTikou Trodoo@aipou A’ Katnyopiag

O OAupmiokég atroteAei  Tapadooiakd Tn OnUOPIAéCTEPN  €AANVIKN  OPAda
eTTayyeAPATIKOU TTOd0O@aipou A’ KaTNyopiag, CUNPWVG PE OTATIOTIKEG EPEUVES HETAEU
TWV QIAGBAWV (MiuTTAARG, 2019). H 1m0 TTpdC@aTn £peuva TTou BIEENXON OXETIKA HE TO
ev Aoyw ¢ntnua (Mkahotr 1ng ALCO: Moieg o1 dnuo@IAéaTePEG ouadeg TTOdOTPaipoU
otnv EAAGDa, 2021) avédelte TTpwTo Tov OAUUTTIOKS E TTOOOOTO £iKOOI OKTW TOIG EKATO

(28%) peTagl Twv epwTNBEVTWY TTOU dAWOoAv OTI EvBIA@EPOVTAl YIa TO TTOOOGCPAIPO.

Eikéva 4.1: H dnuogiAéoTepn oudda TTodoo@aipou atnv EAAGDaQ

OAYMIIAKOZ i 28

NMANAGHNAIKOZ ) j 26
NAOK 18

B

AEK N3

APHE I3
ooH 15
MAZ FIANNINA 15
AAPIZA N5
ATPOMHTOE J15

(i alco

MnynA: N'kaAotr TN ALCO: Moieg o1 dnpo@IAéaTeEpeG ouGdeg TTodoo@aipou oTnv EAAGSQ
(2021)

H MAE OAupmiakég Z.@.1 @aivetal, €mmiong va avadelkvUeTal WG N «TTIO I0TOPIKN
opada otnv EAAGda» (Mo 1oTopikh opdda otnv EAAGSa o OAupTttiakdg, 2014), aAAd
Kal N KaAUTepn eAANVIKA opdda yia 1n oeCov 2019- 2020, xdpn oTnv kaBodriynon Tou
TTPOTTOVNTI) TOU TTOU TOV 0ORYNOE O€ MIa TTEPIOd0 TTOU TTPOCEPEPE evOlaPEpov BEaua
OTOUG QIAGBAOUG TOU KaI ETTITUXNMEVN TTOPEIO OE EYXWPIO KAl EUPWTTAIKO ETTITTEO0
(Zupidng, 2020).
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210 HEOA KOIVWVIKAG OIKTUWONG N opada Tou OAUpTTIOKOU £XEl TIPOCEAKUCEI OXEOOV

dU0 eKATOUUUPIO XPACTEG, TTIO OUYKEKPIPEVA?Y:

Mivakag 4.1: Ta péoa kKoIvwviKAG dIKTUwong Tou OAUPTTIOKOU

Méoa KoIvwVIKNAG SIKTUWONG Ap106Gg XpnoTWYV

Facebook https://www.facebook.com/OlympiacosFC/ 937.062
Youtube https://www.youtube.com/olympiacosfc 154.000
Instagram https://www.instagram.com/olympiacosfc/ 508.000
Twitter https://twitter.com/olympiacosfc/ 139.500
TikTok https://www.tiktok.com/@olympiacosfc 141.500
Viber 111.000

ZYNOAO 1.991.062

270 idl10 ouPTTEpaoHa QaiveTal va KATaAfyel Kal n akadnuaikr KoivoTnTa, Kabwg o€
MEAETN TTOU €xel DieCaxBei ava@opikad PE TNV TTPOCWTTIKOTNTA TNG £mwvuiag (brand
personality) Twv eAANVIKWY TT0800QaIpIKWY OPAdwyv, 0 OAUUTTIOKOS TTAPA TO YEYOVOG
o011 afloAoynonke w¢ opdda XxaunAoTePNS atrdédoong utrod TNV 1I016TNTA WG AVTITTAAN
ouada, TTapouciace TTOAU uwnAR atrodoon PETAEU Twv oTTadwy TNG. To yeyovog auTd
OXeTiCeTal e TN BIAXPOVIKN Kuplapyia Tou oTo TTPwWTABANMa, Kabwg, 1I0TopIkd, oTav
UTTAPXEl KuplapXia HIag opadag o€ éva TTPwTABAnua, ol otradoi UTTopei va £xouv

évtova ouvaicBfuarta (Papadimitriou, Kaplanidou, Alexandris, & Theodorakis, 2019).

4.2. H amétreipa tng NAE OAuptiakég Z.@.11. va atroktijoel brand
equity

Euvonro eivar 6m1 o OAuptmiokdg wg n dnuo@IAéaTePn €AANVIKN OPAda, E£XEl
TTpayuaToTTOINOEl éva TTANBO0G evepyElv OTn BIAPKEIQ TNG IOTOPIOG TNG, Ol OTTOIEG TNV
odfynoav oTnv Kopupn Twv €eANVIKWY aBANTIKWY OPAdwY. ZTnV TIPOKEINEVN
TTEPITITWON, OTO ETTKEVIPO TOU €VOIOPEPOVTOG TOTTOBETOUVTAI Ol EVEPYEIEG TTOU
a@opoUlV TNV gvioxuon TnG UTTEPAEiag TNG ETTWVUMIAG, PE EU@ACN OE EKEIVEG TTOU

¢AaBav xwpa tnv Todooalpikn xpovia 2019/20.

KaBopioTikd TTapdyovTta armoTéAece n Oeipd aBANTIKWY ETTITUXIWV TTOU ONUEIWOE O
OAuptmiakdg TNV utrd egétaon oefdv. ZUyKeKpIuEva KaTéKTNoe To KUteAAo EAAGSOG

TT0S00@AiIpOU avOpPWY, EVW OTEPONKE eyxwpia TTPWTABAATPIO opdada, TTPOCBETOVTAG

20 H avAKTNoN TWV CUYKEKPIUEVWY OTOIXEIWY TTpayuaToTrolénke TV 18" Maptiou 2022 atrd
TNV I0TO0EAIOA TOU EKACTOTE HETOU KOIVWVIKNG OIKTUWONG
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oTnNV cUAAOYH TNG TO 18° «VTAUTTA». ZNUAVTIKO pOAO dIadPAPATIOE KAI N CUPHPETOXNA TNG
oTa TTponuITeAIKa TnG diopydvwong UEFA Champions League, n otroia TrTapaAAnAa pe
TNV evioxuon Tng 81€BvoUg TTapouaiag TG oudadag, odriynoe O€ Mo GNUAVTIKY augnon
TWV AEITOUPYIKWY €000WV TNG opddag. BéBaia, 6TTwG avagEpBnke ndn Tapatravw, ol
EMTUXIEG aAUTEG o@eilovTal o€ €va onuavtikd BaBud oTnv TPooTrdbela Kal TO
OuVvTOVIOUO Tou TTpottovnT Martins, 0 oTT0iog KaTAPEpPe va PEATIWOEI Tl GUVOAIKNA
amodoon TG opddag. Euvénro eival 611 o1 dpdoelg auTég dev Ba ptTopoucav TTapd va
A€ITOUPYooUY €VIOXUTIKA OTO aioBnua TnG TTOTNG KAl TAG AQOoGiwaong Twv oTTadwy,

Kal w¢ €K ToUTOU va Tovwaoouv To brand equity Tng opadag.

KoIlvog TTUAWvag oTa JOVTEAD PETPNONG TNG UTTEPAEIAg TNG ETTWVUUIOG, OTTWG AUTd
TTAPOUCIACTNKAV OTNV TTApAypa®o 2.3.2 Tou TTAPOVTOG €PEUVNTIKOU £pyou, Egival n
Katoxr) otadiou. To «lewpylog Kapdiokdkng» ouvioTd onueio otabud yia kdabe
@iAaBAo Tou OAupTtTiaKkoU. To «kAoTpo» Tou OAuUTTIOKOU aTToTEAEI ONUEio cuvavinong
yla 6AouUg Toug OTTadOUG KOl TN OKETTN £VTOVWY QYWVIOTIKWY ePTTEIpILV (Olympiacos
FC - Official YouTube Channel, 2014).

Eikova 4.2: To 21ad10 Newpylog Kapaiokakng

A7 VAY
\/\;"> -

L s Sy SN i
- .

Mnyn: Olympiacos FC — Official Website

AuoTuxwg TO &foTracua TnG Travonuiag Tng voocou COVID-19 oTtépnoe oTOUG
@IAGBAOUG TNV E€TTOQN YE TNV AyaTTnNUEVN TOUG opada, SI6TI OTO TEAEUTAIO TPITO TNG
0€COV Ol AYWVEG TTPAYUATOTTOINBNKAV KEKAEIOPEVWY TwV Bupwv. To yeyovog auTo eixe
apvNTIK €TTIdOpACN KAl OTA OIKOVOUIKA WEYEBN TNG opdadag, TG00 OTa EICITHPIA TWV
aywvwv, 000 Kal OTIC OCUMPBAceElg xopnynoewyv, KaBwg kal oTa  SIKAIWPATA
avaueTadoong Twv aywvwy. H ammwAgia woTdoo avTioTabuioTnKe xdpn oTn cuvéxion

TWV TTOSOCPAIPIKWY BIOPYAVWOEWV UOTEPA ATTO T BIAKOTTH.
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2710 dIdoTNUa auTo, OEdOPEVOU OTI N TTAPOUCia Twy OTTadwv aTo YATTEDO ATav aduvarn,
n povn €ma@rn Toug pe Tov OAUpTTIOKS ATAV Ta PECA KOIVWVIKAG SIKTUWONG, OTTOU N
opGda ékave AvaPTACEIG TTOU TTPOCEQPEPAV WPUXAYWYIO «EE ATTOOTACEWS» OTO KOIVO,
TIPOTPETTOVTAG TO TTAPAAANAQ va TNEEi Ta PETPA YIA TV ATTOPUYR JETAdOONG TOU I0U.
2uvdUOOTIKA e auTtd, UTTAPXE — Kal eEakoAoubBei va uttdpxel — n duvartdtnTa
evnuépwong MEOw TN euxpnoTng I1oTooedidag Tng opdadag (Olympiacos FC

https://www.olympiacos.org/). Ta xpwuaTa TTou ETTIKPATOUV G€ auTr] €ival TO KOKKIVO

Kal TO Aeukd, OTTWG eKEivVa TNG OPADBAG, £XEI «KOUUTTIA» TTou odnyouv atreuBeiag oTa
MEOQ KOIVWVIKAG BIKTUWONG TNG OPadag, KabBwg Kal KapTEAES TTOU Bivouv TTANPOPOopIEg
yla €va pheyadho €Upog Bepatikwy, OTTWG Ta véa TNG OMAdOG, n TTopeia Tng, ol
EYKATOOTACEIG KATT. Mg Tov TPOTTO QUTO ETTITUYXAVETAI MIa EUUECN ETTAQH ME TOUG
@IANGBAOUG, akdua Kal TIG OTIYUEG TTou Bev UTTAPXEl véa dpaoTnpidTnTa oTo YATTESO N

OTa PEOQA KOIVWVIKNG DIKTUWONG.

Eikéva 4.3: H iotoogAida TG OAuptmiakég Z.P.I11.

LYMPIACOS FC

h_lw f ')\\

Nixknoe GVG
Me 2-0 o Olvpniakéc U23 enikpénoe tou AnéAwva MNévrou otov Péven.

Mnyn: Olympiacos FC — Official Website

Yotepa ammd tnv mapdbeon Twv evepyelwv Tou OAuptmiakoU Tn dIdpKeia TG oeCov
2019/20, o1 otroieg evioxuoav Tnv uTTEPAgia TNG ETTWVUMIOG Tou, XPrOIKN KPIVETal N
TTaPOUCiacn Tou PEYEBOUG TwV AUAWY TTEPIOUCIOKWY OTOIXEIWY, TWV 18iwV KEQaAaiwy,
OTTwG auTd avTAndnkav amd Tnv €Tola €kBeon TG opddag, Kabwg Kal Twv
apiBuodeiktwyv ROA, ROE ROCE oTov Trapakdrw TTivaka.
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https://www.olympiacos.org/

Mivakag 4.2: Xpnuatooikovouika aTtoixeia TnG OAuptTiakog Z.P.11.

Zrolxeia IcoAoyiooU Api1OpodeikTeg

(Trood o€ ekaToupUpIa EUPW)

Aula Mepiouaiaka 2toixeia | 1d1a KepdAaia ROA ROE ROCE

46,01 9,67 3,49% 27,14% | 21,06%

To oUvoOAO TWV AUAWYV TTEPIOUCIAKWY OTOIXEIWY OTTOTEAEITAI OTTd TIG ACWHATEG
OKIVNTOTTOINOEIG, Ol OTTOiEG avépxovTal o€ 57 XINAdeG eupw, TIG agieg PETEYYPAPNG
TTodooPaIpIoTWV (KaBapég) TTou 1couvtal he 33,4 ekaToppUpIa Kal Ta SIKAIWMUATA
XPAONG TTEPIOUCIOKWY OTOIXEIWV TTOU £€QTacaV Ta 12,6 eKATOUMUPIA. ZUPQWVA JE TIG
QVTIOTOIXEC ONMUEIWTEIG TWV OIKOVOUIKWY KATAOTACEWY, TA AUAA TTEPIOUCIOKA OTOIXEIO
atToTEAOUVTAl WG ETTi TO TTAEioTOV OTTO AOYIOWIKO TTOU PBPICKETAI OTNV KATOXA TOU
opidou. Ta idia kepahaia avAABav oe 9,67 ekatoupUpia eupw. Ooov agopd TOoUug
apIBuodEikTEG, OeEixvouv Wia TTOAAR aioi6d0gn cikdva yia Tov OAUUTTIAKO. ZUPQWVA JE
Tov ROA, yia kd6¢ €1 1Tou e1TevOUETAI GTO EVEPYNTIKO TNG ETTIXEIPNONG, dnuIoUpyoUVTal
KEpON Uwouc €0,35, avrioToixa o ROE dnAwvel 611 yia kGBe €1 TTou €1revOUeTal OTTO
TOUG METOXOUG, dnuioupyouvTal KEPON Uywoug €2,7, eviw o ROCE &¢ixvel 611 yia Kabe
€1 1Tou TTpoépxeTal atTd TIG dUO BACIKEG TTNYES XPNHUATOOOTNONG — TA idIa KEQAAQIQ Kal
TIG HOKPOTTPOBETES UTTOXPEWOEIG — dNIoUpyoUvTal KEPDN UWous €2,1. AuTO onuaivel
OTI n ETTIXEIPNON QEIOTTOIET E TETOIO TPOTTO TA TTEPIOUCIAKA OTOIXEIQ KAI T KEQAAAIA TNG
WOoTe va TTOPAYEl  IKAVOTTOINTIKN  aTToTEAEOUATIKOTNTO KAl kepdogopia (MAE
OAupTiakég: EtRoieg Xpnuatoolkovouikég Kataotdoelg, Evotroinuéveg kai ETaipikég

yia tn xpAon 1rou €Anée Tnv 30n louviou 2020, 2020).

4.3. MNMpotrdaoeig BeAtiwmong Tou Brand Equity mrpocavatoAiopéveg

oTIg avaykeg TnG NMAE OAuptriakég Z.0.11.

Mapd 10 yeyovog 611 0 OAUPTTIAKOG €XEl KAVE hIa aglOAoyn TTPOOTTABEIa ava@opIKA YE
Tn dnuioupyia brand equity yia Ta dedopéva Tou EAANVIKOU TTOd0C@Aipou, TTPOKEITAI VO
TTpoTaBoUV PETPA KAl EVEPYEIEG TTOU Ba evioxUOOUV Tn TTOPOUCia TOU TOOO OTOV
eMadIKO, 600 kal oTo O1EBV) XWPOo, KOAANIEPYWVTAG Mia eikéva oUP@WvVn JE TA

standards Twv eupwTTAiKWY Kopu@aiwy opadwy. O1 TTPOTACEIG AUTEG dlaKpivovTal O€
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OUO0 eUpPUTEPEG KATNYOPIEG, N TTPWTN aPOopd TN dpAcTNPIOTNTA TG OUAdAG KAl TA dToud

TTOU T OTEAEXWVOUV Kal N OeUTEPN APOopPd TNV ETTAPA TNG OUAdAG PE TOUG PIAGBAOUG.

Avaodeién Twy EMITUXIWY, OTEAEYWON TNC ouddac, OIauopLPWan ToU yniréEOouU

H mpwtn evépyeia apopd tnv etrola ékBeon Tou OAuptmakoU. AkoAouBwvTag To
Tapddelyua NG TTAEIOVOTNTAG TwY duVaTOTEPWY OHAdwv, OTTWG AUTEG avapEpBnkav
OTO TTPONYOUNEVO KEPAAAIO TNG TTapOoUCag SIMTTAWNATIKAG £pyaciag, B8a utropouoe va
OnuooIevel oTo TEAOG KABe aeCdv pia emTTAEov €KBean, oTnv oTToia Ba TTapouaidalovTal
avaAUTIKG o1 dpacTnPIOTNTEG TNG TNV OUYKEKPIPEVN TTEPIODO, TTapadeiypaTog Xapn Ta
QVOAUTIKA QTTOTEAEOUATA TWV AYWVWVY TNG 0£COV, TA EMITEUYUATA TWV TTAIKTWY, TNV
€EENIEN TV PECWYV KOIVWVIKAG BIKTUWONG TNG OPAdAG, VEEG TTPOWBNTIKES EVEPYEIES 1
ouvepyaaoieg TTou ouvaednkav otn OIAPKEID TG XPOVIAG, Ouvodeudueva atrd TO
avTioToIX0 QwToypa@iké UAIKS. O1 TTAnpo@opieg autég cagws Ba ptropoucav va
geUTTAOUTIOOUV TNV AdN UTTApxouoa £KBeon, TTPOCOETOVTAG TA QVTIOTOIXO TUAMATA,
EXOVTag W¢ utTedelypa Tnv avtiotoixn €kBeon tng Barcelona. Mg tov 1pdéTT0 QUTO, TA
evolagepopeva uEpn Ba Exouv Tn duvatdTNTA Va BPouv OTO idI0 apXEio TNV ATTOTiUNON
NG 0£COV aTTd DIAPOPETIKEG OKOTTIEG KAl OI PiIAaBAOI Ba UTTOPOUV va avaTpeéLouv oTa
yeyovoTta oAGKANPNG TNG XPoVIAg, avaBiwvovTag Ta CUVAIOBARUATA TWV ETITUXIWVY TNG

ayaTTnuéVNS Toug oudadag.

‘Evag emmmAéov TTOPAyovVTAG TToU evIOXUEl TNV UTTEPASIa TNG E€TTwWVUPIag gival n
oTeEAEXWON TNG OMAdAg Pe evepyd Kal IKAVA ATouda, T0o0 o€ emmiTredo dloiknong, 600
KAl 0TV aywvIoTIKA oudda. Emlupia Twv ommadwy gival n dioiknon NG ouddag Trou
uTTOOTNPICOUV Va EVOIOPEPETAI VIO AUTA KOl VO EVEPYED PE TETOIO TPOTTO, WOTE N OPAda
va e€geNicoeTal Kal va TTpoodevel. To idlo 1IoxUel Kal yia Ta dtoud, ommd Ta OTToia
e€aptaral ueoa n ammédoon TnG opadag, dnAadr) Toug TTAIKTEG Kal Tov TTpoTTrovnTA. H
UTTOPEN KATaGIWPEVWY ETTAYYEAUATILOV OTO UVAUIKO TNG Opdadag, avaTiTEPWVOUV TO
NOIKWYV TOU KOIVOU, EVIOXUOUV TNV a@OCiwaon ToU Kal auéGvouv Ta TTOOOOTA ETTITUXIOG.
MNa 10 Adyo auTo, KpiveTal {WTIKNAG onuaoiag, n emévouon Tou OAUNTTIOKOU 0€ ATOPO

TTOU B0 PUTTOPOUV Va PEPOUV EIG TTEPAG TO OUCKOAO auTO £pYO.

KAgivovTtag, n katoxn yntrédou per se cival mapdyovTag brand equity, wotdoo egiocou
onuavTikn €ivar n kardotacn otnv otroia PBpioketal To yATEdo. O1 CUYXPOVES
EYKATAOTACEIG, Ol TTAPOXEG BEATILWVOUV TNV EUTTEIPIA TWV ETTIOKETTTWY. H Manchester
City, Tpwtotmépnoe pe TN dnuioupyia KatdAAnAou xwpou yia atopa pe TTPoRARuaTa
a100NTNPIaKNG £TTEEEpyaaiag, OTTwWG O auTiIopdg. To B€aua, ol fxol, To TTARBoG oTn
OIdpKeEID €EVOG aywva UTTOPEl va gival UTTEPPOAIKA yia Ta OCUYKEKPIPEVA GTOUQ,

KaBioTwvTag SUOKOAN, ) akéua Kal SuodpeaTn, TNV TTAPAKoAoUBnaon Tou Traixvidiou.
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O €10IKG JIAUOPPWHEVOG XWPOG TTOU €xEl dnNUIoUPYACEl 0TO OTAdIO TNG N ayyAIKA
OMGda TTapEXEl Eva AOPOAES Kal EAEYXOUEVO TTEPIBAAAOV OTO OTTOIO TA ATOUA PTTOPOUV
vVa TTOPAKOAOUBNOOUV TOV aywva PE TTARPN, atTepIOPIoTn BEa OTOV AYWVIOTIKO XWPO
(Manchester City: 2019-20 Annual Report, 2020). Mg Tn dnuioupyia evog avTioToIXou
xwpou, o OAupTTIakoG Ba TTapoucsiadoTav w¢ HIa eualodnTotToinuévn opada o€
KOIVWVIKG {NTAPATA, CUUTTEPIANTITIKI] 000V agopd Ta ATopa TTou £xouv TTpdolacn
OTOUG QyWVEG TOu, Yeyovog TTou Ba evioxue Tnv €lKOva Tou OTO €upU KOIVO,
evOEXONEVWG Kal O€ AToua TTou Oev aoXoAoUvTal e TTOBOC@AIPO, Kal TIBavoeTata va

TIPOCEAKUE I vEQ PEPIBa OTTadWV.

Eéwartpépeia — AAMAnAetriopaon ue rouc @iAdBAouc

EuvonTo cival 6T eTagn pe Toug otradouls Ba diadpauaTicsl TO ONUAVTIKOTEPO POAO
oTnVv Kabiépwaon 1I0XUPNG UTTEPAEiag TNG eTTwVUNiag. MNpwTioTwg Ye Tn dpacTnpIdTNTA
OTA PHECQA KOIVWVIKNAG BIKTUWONG KAl TNV AAANAETTIOPAOT WE TO KOIVO, 0 OAUUTTIAKOS Ba
gival €16 Béon va épxeTal cuyxva o€ €TTAQr Padi TOug, Kal EKTOG AYWVICTIKOU XWPEOU, EVW)
KabioTaTal €QIKTA KAl N ETMIKOIVWVIa PE GTOPA TTOU PBpioKovTal eKTOG XWPAg Kal
aduvartolv va TTapakoAouBrijoouv Tn dpacTtnpidTNTa Tou OTTO KovTd. [MapdAAnAa, n
evepyn TTapouadia oTta social media, evioyxUel Tn dnuIoupyia EUTTEIPIWV OE ATOUA KGBE
NAIKiag, atrd Toug vedTEPOUG TTOU eVOEXETAI va XpnoldoTrolouv TikTok, uéxpl Kal Toug
MEYOAUTEPOUG TTOU PTTOPEI VO TTpOTIHOUV To Facebook kai To Twitter. Na Tnv evioxuon
™G nNdn umdpxoucag OpacTnEIOTNTag Tou OAUPTTIOKOU OTa PECO  KOIVWVIKAG
OIKTUWONG, OUVIOTATAI N TAKTIKI AvApTNon dNUOCIEUCEWY KAl N GUPPETOXH OTIG TATEIG
TWV QVTIOTOIXWV MECWYV, TTAPAdEIYMATOG XApn Onuioupyia VEWV TTPOKAACEWV —
«challenges» oto TikTok i CUPUETOXN OTIG TTIO dNPOPIAEIG TTPOKARCEIG TTOU £XOUV

onuioupynBei atrd AAAeG aBANTIKEG OUADEG.

O OAupTmakdg €xel ndn oTnv KatoxnA Tou TNV epapuoyn (application) «Olympiacos FC
Official App», n otroia diatiBetalr dwpedv. To ouykekpipévo application €xer TTapduola
dopn Kal duvaTtoTnNTEG PE TNV I0TO0EAIdA TNG ouddag. H dnuioupyia TTpwTOTUTTOU UAIKOU
TTOU B0 AVOPTATAI ATTOKAEIOTIKG OTNV EQAPPOYI KAl OTO OTToi0 Ba £€xouv TTpdaaacn ol
EYYEYPANMEVOI XPNOTEG, Ba TTPOCdWOEl PIa VOTA avaveéwaong OTnV eQapuoyn Kal Ba
TTPooeAKUOEl VEOUG XproTes. MaAioTa, Ba utropouoe va dnuioupynBei éva exwpioTo
TuAMa, TUTou «fans forumy», avtioTtoixo autwv TG Chelsea kai TG Arsenal,
aQIEPWHEVO OTNV OUCATNON, METAEU Twv OTTadwWYV, AAAd Kal HETa&Uu oTTadwV Kal £vOg
THAPOTOG €EUTTNPETNONG, TO OTTOI0 Ba GUAAEYEl OXOAIa Kal TTPOTACEIG BeATiwoNg atrd
Toug XprioTeg. O1 TTPOTACEIG QUTEG PTTOPET va a@opoUlv €iTe Tn AsiIToupyia TngG idlag TG

EQPAPUOYNG, €iTE TTPOIOVTA Ta OTToI0 Ba AVTATTOKPIVOVTAl PE TO BEATIOTO TPOTTO OTIG
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TIPOTIMACEIG KAI TIG AVAYKEG TWV KATAVOAWTWY, €iTE aKOUA KAl {NTHPATA TTOU 0POopOoUV
TNV €GENIEN Kal TO PEANOV TNG opddag. H kivnon autr Ba €ichyaye TN CUPMETOXA TWV

oTTadwVv 01N AWN Twv aTToPACEWY, KOBIOTWVTAG TOUG TTI0 dPACTAPIOUS KAl EVEPYOUG.

TéNog, n kivnon Tng Manchester United va opyavwvel ekBeolakd Traixvidla €KTOG
QYWVIOTIKNAG TTEPIOdOU 0t dIAQOopES TTEPIOXES, Ba uTTopoUoE va uloBeTnBei Kal atTd Tov
OAupTriaké. H etTiokewn o€ PIKPOTEPES TTOAEIG, OTTOU dev ouvnBifouv va Aaupdavouv
xwpa aywves Tng A’ Karnyopiag, Ba dwoel TNV gukaipia o€ pia véa, iowg, Pepida
oTTadwV va TTapakoAouBroel Tnv oudda v dpdoel. H ouvavaoTpo@r e Toug OTTadoug
o€ éva TTIo avetrionuo TTAaiolo, Ba dwaoel pia aiobnon TpooITdTNTAG Kal 8a eviIoXUOEI

TNV QVayvWEICINOTNTA TNG ouadag.

Nouiouarikn Amroriunon tnc Emwvuuiac

EidikéTepa, 6oov agopd Tov looAoyioud Tng ouddag Tou OAupTiakoU kabBioTaral
adnpItn N avaykn pntig ava@opds CUYKEKPIMEVWY OEDOUEVWY AVOQPOPIKA HPE TNV
ETTWVUHIa Kal, JAAIOTA, TTIO CUYKEKPIPEVA TNV UTTEPACia TnNG eTwvupiag. H atroTtiynon
TNG ETTWVUNIAG €XEl Yivel éva ouvnBIouEvo epyaleio yia Tnv agloAdynon Tng atrédoong
MIag eTaipiag, OTTWG gival o1 eTTayyeAUATIKEG opddeg TTodoo@aipou. [lpoteiveTal,
OUVETTWG, VO CUPTTEPIANYBOUV TTPO0BETEG avaPopEiG TTAPAAANAG PE TIG TPEXOUOEG
QTTAITOUPEVEG OIKOVOMIKEG KATAOTACEIG VIO TNV KATAYPOP TNG agiag TG ETTWVUUIOG

&exwpIoTd atrd TIG AOITTEG dNAWOEIG.

Emiong, a&iCel va onueiwBei TTwg eMAeitel amd Ta dedopéva Tou  €AANVIKOU
ETTAYYEALATIKOU TTODOCPAipOU N evaoXOAnon Pe TNV atroTignon Tng ewvupiag (brand
valuation), oupewva pe 10 AigBvég Mpdtutro (International Standard — 1S) 10668 -
Nopiopatikiy Atrotiunon 1ng Ettwvupiog (Monetary Brand Valuation). To AigBvég
Mpétutro 10668 kaBopilel 6T katd TN dieCaywyr TG ATTOTIMNONG TNG ETTWVUIag, Ba
mpétrel va dieEaxbouv Tpiwv €10Wv avaAluoelg: NodIKR, n ZUUTTEPIPOPIKN Kal N

XpPNMOTOOIKOVOUIKA.
H Xpnuartooikovopikr) avdAuon dlakpiveTal ETTIHEPOUG OFE:

¢ [pooéyyion Tng ayopdg: Baoiletal o€ pia ekTiinon TG TIUAG TTPOKEIMEVOU VO
e€akpIBwOei kKaTa TG00 N eTTWVUNIa Ba TTWAoUVTAV OTNV ayopd

e [pooéyyion Tou kK6OTOUG: Baoiletal otnv TPoUTToBeon OTI €vag OUVETOG
eTevduTNG  Oev Ba TTARPWVE yia TNV €MwvUlia TTapd yia avadnuioupyia,

avTIKOTAoTAON 1 avoTTapaywyr €vog TTEPIOUCIOKOU OTOIXEIOU TTAPOUOING

XPNoIuéTNTOG
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¢ [pooéyyion Tou geiIc0dRpaTog: BaoifeTal oTnV €KTiUNON TOU QVAPEVOUEVOU

MEANOVTOG, OTIG E10QOPEG TTOU Ba £TTEVOUBOUV OTNV ETTWVUIA —UOTEPA OTTO TNV

EI0QOPA QOPWV- Kal OTN OUVEXEID N €KTTTWON TOU OTNV Trapouca agia

XPNOIUOTTOIWVTAG TO KATAAANAO TTPoeCOPANTIKO €TMITOKIO. Katd Tn die€aywyn

QTTOTINNONG  €TMWVUMIOg XpnoldoTolwvTag Ta €00da  didgopeg HEBoDOI

mpoteivovTalr amd To AigBvég Tlpotutto 10668 yia Tov TTPocdIopIoud

MEANOVTIKWYV TOUEIOKWY POWYV, OTTWG QaivovTal Kal OTOV TTOPAKATW TTiVAKA.

Aiaypappa 4.1 : O1 TTpooEyyioEIg TG ATTOTIMNONG TNG ETTWVUUIAG [XpNHATOOIKOVOUIKH

AvdAuon]

Brand Valuation

approaches

Approach Approach
Based on an estimate of the Based on the premise that a Based on estimating the
price expected to be realised if prudent investor would not pay expected future, after-tax cash
the brand were to be sold in for a brand than the cost to flows attributable to the brand
an open market recreate, replace or reproduce then discounting them to a
an asset of similar utility present value using an

appropriate discount rate

Brand Valuation
approaches
Market Income
Approach Cast Approach Approach

. Indirect or Residual
Direct Methods Methods
Royalty relief method Income-split method
Price Premium & Volume Multi-period excess
Premium method earnings method

Incremental cash flow
method

Mnyn: Brand Finance (2010)

To Brand Finance, Tou o1roiou ol Katatééelig agiotroinénkav mapatmdvw, UTTOAoYICEl TIG

TIMEG TWV ETTWVUMIWY OTNV KATATa&h TNG XPNOIMOTTOIWVTAG TNV TTPoctyyion «Royalty

Relief», oupBatr pe 1n péBodo arrotiunong emwvuyiag Tou AigBvoug MpoTutTou 10668

Kol akoAouBei Ta €&n¢ Bripata (Brand Finance, 2020):

1. Ymohoyiopdg TnG 10XU0G TNG ETTWVUMIOG PE T XPron MIAG 1I00pPOTINHEVNG

KApTaG PaBuoAoyiag Twy PETPAOEWY TTOU OXETICOVTAl PE TO TTOBOC@AIPO Kal

agloAOyoUv TO PAPKETIVYK, TIG €TTEVOUOEIG, idIa KeQAAalia Kal Tnv arTrédoon TG
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emyeipnong. H 100G NG eTTwvUdiog ekpadeTal péow Tou Agiktn AUvaung g
Emwvupiag (Brand Strength Index - BSI) o€ kAipaka a1mé 0 éwg 100.
MpoodIopICUOG TOU €UPOUG TWV DIKAIWUATWY eKUETAAEUoNG. KaBwg n
ETTWVUHIO €XEl DIAPOPETIKEG ETTIOPACEIG O€ KABE TTNYR €1008NPATOG, TA £0000
KATAVEPOVTAlI OE TPEIG POEG: QYWVIOTIKA  TTEPIodo, dIA@NMICTIKA  Kal
POBIOTNAEOTITIKEG EKTTOUTTEG, N KAOE HIa PE TO AVTIOTOIXO €UPOG DIKAIWHATWY.
MNa mapddeiypa, Adyw TnG HEYAAUTEPNG EMMIPPOAS TNG ETTWVUMIAG OTIG
oupQwvieg xopnylwv Kar oto merchandising, Ta €UTTOPIKA  £000Q
atmmoAauBavouv €va eUpog SIKAIWHPATWY O PEYAAUTEPO TTOCOOTO aTTO EKEIVO
TWV 060wV PETAdOONG Ot PAdIOTNAEOTITIKEG EKTTOUTTEG 1 TNG QYWVIOTIKAG
TEPIGOOU.

YT1roAoyIiouog Tou TTooooToU dIkaiwudTwy. H BabuoAoyia Tou Aciktn Advaung
NG ETTwvupiag epapudleTal 0TO UPOG DIKAIWPATWY TTPOKEIMEVOU VA PTACEI O
£€va TTooooTé dIKAIWPATWY. [Na TTapddelyua, eav To EUPOG dIKAIWMPATWY gival 0-
5% kan pia emwvupia £xel Babpoloyia Acgiktn Auvaung Tng ETTwvupiag amé 80
ota 100, 161e éva KATAAANAO TTOC0O0TO SIKAIWMUATWY YIA N XPACN QUTAG TNG
eTTWvUiag Ba gival 4%.

MPoadIoPICHOG TWV I0XUOVTWY £000WV IBIKA yIa TO TTOBOC@AIPO, TTOU WTTOPEI
vVa KatnyoplotroinBouv og £€000a atro aywvioTIKr, €000 aTTd dla@nuicelg Kal
£€000a atrd PadIOTNAEOTITIKEG EKTTOUTTEG.

MpoodIopICPOG  TWV  TTPOPAETTOUEVWY  €000WV  XPNOIUOTTOIWVTAG  HId
ouvAapTNON IOTOPIKWY £00OWV KAl AVAUEVOUEVWYV UEANOVTIKWYV ATTOOOCEWV.
E@appoyry Tou 1000C0TOU OIKAIWPATWY OTa TTPoRAeTTONEVO €000 TTOU
avtAouvTal atro £00da TNG ETTWVUHIOG.

Ta é000a eTTwVUNiag TTpoeCo@AolvTal JETA TN YopoAoyia, KATAAAYoVTaG O€ HIa

KaBapn TTapouca agja TTou IooUTal PE TNV O&ia TNG ETTWVUNIAG.

To AigBvég MpdTutro 10668 divel 0TV avAAucn ATTOTINNONG ETTWVUMIOG TN BECUIKN

aglomoTia TTOU TNG €Aeimme oTo TTapeABOv. H diaxeipion emwvupiag atmokTd

ETTAyYEANOTIKO xapaktipa. Or1 emixeipioeig mmou dlaxelpifovial CUCTNPOTIKG TIG

ETTWVUIEG TOUG €ival TTBavo va gival mo Biwoipeg pakpotrpdbeopa (Brand Finance,

2010). Qg ¢k TouTOoU, N MNMAE OAupTTiakog Z.@.11 dev €xel TTapd va eTIKEVIPWOEI 0TO

¢nTnua tng Noplopatikhg AtroTignong Tng Emwvupiag olpgwva pe 10 wg Gvw

TPOTUTTO, av BEAEl aQEVOG va aKOAOUBNOEl TIG TACEIG TTOU €XOUV ETTIKPATACEI JETAEU

TWV KOPUQPQiWV ETTAYYEAPATIKWY TTOSOCQPAIPIKWY OUAdWY KAl VO KAIVOTOUNOEI JETAEU

TWV EAANVIKWV TTOS0CPAIPIKWY OPAdWY.
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ZYMMNEPAZMATA

KataAnkTikd, avadeikvieTal TTwg N €mdiwén TG €TiTEUENG TNG «UuTTEPACiag NG
ETTWVUMIOG» atroTeAei —kal Ba ETTPETTE va aTTOTEAEI- KEVTPIKN €mMOIWEN TWV PEYAAWV
TTOS0CPAIPIKWY OMAdWY TTPOKEIMEVOU VA KATOXUPWOOUV Tn B€0n Toug evidg €vog
QVTOYWVICTIKOU, TTayKooulotroinuévou TepIBaAAovTog. pog auth Tnv KateuBuvon
QaiveTal va €mOIWKEI va KIvnOei kal n dnuo@IAéoTepn eAANVIKI TTOS0CQAIPIKT) ONGdQ,
N MAE OAupmmakog Z.@.11. ye pikpd aAAG otaBepd BApata. MapdAa autd, n ouykpion
ME TOUG €UPWTTAIKOUG TTOBOCPAIPIKOUG KOAOOOOUG Eival avatTOQEUKTn, KABWG n
€EETOON TWV TOKTIKWY TWV ONPAVTIKOTEPWY TTOOOCPAIPIKWY OPAdwy NG Mnpaidg
Hrreipou avadeikvuel TTwg éxouv dwaoel 181aiTepn £upacn oTn dnuioupyia «uTTepagiag
TNG ETTWVUHIOG» a&loTTOIWVTAG OTAV OAOTNTA TOoug Ta BewpnTik& TTAQiCIa TTOU €XEl
eykaBIdpuoel n emoTAun Tou marketing. Q¢ €k ToUTOU, TTOAAG QKON BAKATA PEVOUV
va onueiwBouv ek pépoug TNG MAE OAupTTIakog 2.P.11. TTpoKEIuEVOU va UTTOPET va YiveEl
AGYyOG yia pia oTpaTtnyik amokTnong «brand equity» €QAUIAAN pE €KEIVEG TWV
EUPWTTATKWY OPAdWY TTOBOCQPAIPOU, K TWV OTTOIWV XPHolIua d1IddyuaTa YTTopouv va
avtAnBouv. O1 epuBpdAeukol KaAouvTal va e5paiwBolV OTO VOU TWV EAAVWY OTTadWYV
TTpoKeINévou va e€ac@alioouv OTI Ba gival N TTAéov dNUOPIANAG, AVTAYWVIOTIKA Kal

OIKOVOMIKG Biwaoiun opada TnNG eAANVIKNAG Super League.
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