NMANENMIZTHMIO MNEIPAIQZ

UNIVERSITY OF PIRAEUS

TMHMA OPTANQzHz KAI AIOIKHZHZ ENIXEIPHZEQN

NMPOrPAMMA METANTYXIAKQN 2NOYAQN 2TH AOIKHZH ENIXEIPHZEQN

AINAQMATIKH EPTAZIA

“Wnetako Mapketivyk og Biounxaviko MNMeptBailov : Mia
enteénynuatikn UeAeTn ”

XAPAAAMIIA BAPBAPEZOY
MAE 1803

ENIBAEMQN KAOGHITHTHZ : k. Tooykag Mdpkog

22 AEKEMBPIOY 2020



BEBAIQXH EKITONHZHE AHNTAQMATIKHY EPTAXIAY

«Ankdve vredbova 6Tt 1 STAuATIKY £pyacios Yo T Ay TOL UETATTUYLOKOD
Tithov orovddv, Tov Hovemotmpiov IMewade, oty Awiknorn Enysipficewv : MBA»

£yer eykpdel oT0 TAGIGIO KAMOWOL GAAOV UETOMTUYOKOD TPOYPAUMATOS 1
TPOTTUY KOV T{TAOV 6ToVdAYV, otnv EAAGda 1) oto e€mwtepikd, olte eivan gpyacio 1
TUNRO EpYOciag axadnpaikod 1 ETayyEALOTIKOD XOPAKTHPA.

Anldve ermiong vredBuve 6TL oL TyéG oTIg omoieg avétpeda Yo THY £KIOVNON THG
GUYKEKPIUEVIG EPYOOING, AVAQEPOVTAL GTO GUVOAD TOVG, KAVOVTAS TANPN avapopd
GTOVG CVYYPOPEiS, TOV ekdoTIKG 0iko 1| TO TEPLOSIKO, CUUTEPIAOUBAVOUEVOV KoL TV
YOV mov evdeyopiveg ypnoomombnkay omd to Sadiktvo. Hoapéfacn g
avOTEPD aKadNUOiKiG pov gvBivng omotekel ovowddn Adyo yo TV avaxinen Tov
TTVYiov povy

Ymoypaen Metantoyokod Portyey Ovopotendvopo

&@QDQQWVM%\?}*WQ
P~ 22/12/9090

BapBapéoou Xapd,”Digital Marketing in a B2B setting : An exploratory study”



EYXAPIZTIE2

Me tnv napoloa MEPATWON TNG SUTAWHATIKAG Epyaciag, Ba nBsAa va euxaplotrow OAa Ta HéAN
Tou Metamtuylakou Mpoypapupatog Aloiknong Emixelprioewy yla TNV onUAvtiky cuBoAn Toug
KATA TNV SLAPKELA TOU TIPOYPAUUATOG. ISlaitepa, Ba nBeha va euxaplotriow tov emPBAENOVTIA
KaBnyntr Hou k. Todyka MApLo yla TNV TLUA TTOU LOU €KOVE VOL CUVEPYOOTOULE KAL TNV TIOAUTLUN
kat Stopatik) BorBsta Tou Katd TNV SLdpKela OANG TG cuyypadnig TNG SUTAWMATIKAG QUTAG
epyaoiag.

ErutAéov, Ba nBeAa va anodwow guxaplotieg otnv etalpia SRH Marine Electronics S.A yia tnv
TEPAOTLA GUUPBOAN TNG KL YLO TNV EVKALPLA TIOU POV £6WoE va TNV HEAETHOW SLE€0SIKWG aAAd
Kal oTa 3 OTEAEXN TWV VOUTIALAKWY €TALpLWVY K. Atpavé XapdAaumo, K. NMpokomnn PERN kat K.
Anunten Biokadoupo nou BonBnoav otnv napoxn dedopévwy kat TAnpodopLwv.

TENOG , EUXAPLOTW TNV OLKOYEVELA HOU YLOL TNV OTNPLEN 0 OAN TNV SLAPKELA TWV CTIOUSWV HOoU
Kal Tnv SUvapn mou Hou €8waE yLa TNV EMITEVEN TWV OTOXWV LOU.

BapBapéoou Xapd,”Digital Marketing in a B2B setting : An exploratory study”



NINAKAZ NEPIEXOMENQN

YAV [0 I R =1 2 AN 0 ] N - PSP 7
Kedpahalo 1.1 : IKOMOC TNG AUTAWHOTIKAG EPYOIGLOG .. vviecrieeiiecciieeeiee ettt et 7
KEDAAAIO 1.2 : H Sopn NG AUTAWUOTIKAG EQYOOLOIG cvvevreiieeieestiesee e eteeteeieesteesveesneeeeeeaeesreesvnesnneens 8

KEDAAAIO 2 KATANOQNTAZ TO WHOIAKO MARKETING ....cuviiiieeeiieesieeeieeesieesieeesereesieessineesieeesnsneesaveess 9
KEDAAAIO 2.1 Digital Marketing : EVOG TIAIPNG OPLOOG. .eecvveeereeerreesreeeteeesreessreesnseessnsesssessssesesnsens 9
KEDAAAIO 2.2 lotoptki] NPocéyylon WNhLOKOU MAPKETIVYK ..ecuveeereeeeieeeireesireeeteeesereesseeessseesseeensnes 11
KEDAAAIO 2.3 : WndLakég MPAKTIKEG LAPKETIVYK VS un PNPLAKESG TIPAKTIKEG UAPKETIVYK .evevvreerenneen. 16
KEDAAAIO 2.4 To PNPLAKO HELYVHLOL LOPKETIVYK ceveerreereerrreseresreeeeessesssessssesssesssesseessessseessessssssssssnsesssees 19

KEDAAAIO 3 : EIAH KAI EPTAAEIA TOY WHOIAKOY MARKETING ...coiiiiviieeciieee ettt ree e st e e 22
KEDAAAIO 3.1 : To MAPKETIVYK HAEKTPOVIKOU TAXUSPOIELOU ...uveeerreeiieeeieeeiteeeieeeseveeeveeeeteeevee s 22
KEDAAAIO 3.2 : MAPKETIVYK MEGW MNXOVWY AVOTNTNONG.c.vveeereeereeerereeeteeesireessseeesseesseeessseesssesessnes 27
KEDAAAIO 3.3 : H IGTOOEALSA TNG ETILXELDNONG . veeureereerreerrreereeieesteesteesesessresnseeseeseenseesseessnssssesnsesees 35
KEDAAAIO 3.4 : MAPKETIVYK NEPLEXOEVOU ....vievieuieeieerirestreesreeteesieessessssesssesssessessseesseessesssessssesnsesssees 37
KEDAAAIO 3.5 : MAPKETIVYK LECO OTTO TA KOWWVLKA ALKTUL. ...uvveeeeveeeeiieeeireesireeeteeesiveesreeensseesseeennes 39
KEDAAAIO 3.6 : MAPKETIVYK MECW KLVNTUWV ZUGKEUWV ...veeeeiieeiieeeieeeeiteeeteeesiveeeteeesaveessesenssessnseeennnes 42
KEDAAAAIO 3.7 : MAPKETIVYK MEGW ZUVEPYATWV ..veervrerrerrreerreereeseeesseessessesssessseessesssesssessssssssssssesnsens 44

KEDAAAIO 4 : DIGITAL MARKETING KAI B2B EMIXEIPHZEIZ ...cooeieiiiieiiee ettt 47
KEDAAAIO 4.1 : O OPLOHOGTOU B2B ...veieieeiiciecieeieestee e steesitesteete e teestaesaeesatesateenteeseessnessaesnnesnseensens 47
KEDAAAIO 4.2 : B2B marketing VS B2C Marketing.....cuueiiecieeeieiiieeeeiiieeeecieee st es st e e s eveee e s sveeee e 49

KEDAAAIO 5 : SRH MARINE ELECTRONICS CASE STUDY ..cuuiiiieeiitiee ettt e ecitee e ssiteeeesivee s ssaveeessnneee s snaseeas 52
KEDAAAID 5.1 ELOOYWYI «veeureereesteerireseeesseessteesseesseesseessessssssssssssssssssssessssssssesssessesssesssessssssssssssssssesnsens 52
KEDAAAIO 5.2 : MeB0SOAOYLA KEPAAQLOU .....veeuvieiieiieiieciiesie e este e esee s ee e te e teeteesteessaesnaesnreenne s 53
KEDAAAIO 5.3 : [GTOPLKI AVOSPOLLI cuvvevrererieeriereesieeseesseesesesseessesssesssessseesssesssesssessseessesssesssesssessssesnsens 54
KEDAAAIO 5.4 : ‘Opapol, ATTOOTOAN KO QIELEG «vvvvveereerreerrerrrerteesseesieeseeseessessseesseessessseessesssesssessssesses 55
KEDAAAIO 5.5: Aopn) emeipnong (TuApata, oaplBpoc epyYalopEVWY, LEPOPXLO) .ccvveerreeereeeireeeree e 56
KEDAAAIO 5.6 : Mpoiovta Kot YIINPEGLEG TNG ETUXEIPNONG . verreeieerieerteecee e ete e teesteesreesree e e sareeneeas 58
KEDAAAIO 5.7 : BPOBELQ KO [TLOTOTIOU OELG .. euveereeteerreestreereereesteesseesssesssesssessseeseesseessessssssssessesnsees 64
KEDAAAIO 5.8 : To Social Media Marketing TNG SRH ....cooviiiiiiiiiieeiteeee ettt s 67

KEDAAAIO 5.8.1 : H mapouoia TnG ETOLPLOG OTO FACEDOOK. ..ocveeveiieiiriieiecieeieesee e 68
KEDAAAIO 5.8.2 : H mopouoia TNG ETOLPLOG OTO INSTAZIaM ..uiiieeieiieiireeecieeieertee e seee e ere e ae e 69

BapBapéoou Xapd,”Digital Marketing in a B2B setting : An exploratory study”



KEDAAAIO 5.8.3 : H mapouoia tnG eTatplag 0TO LINKEAIN ....vveveeeiiiieciecieceeee e 70

KEDAAAIO 5.8.4 : H mapouoia tng eTalplag oTo Youtube KAl VIMEO .....cccvvevveeveenieesie e 71
KEDAAAIO 5.9 : To Email Marketing TNG SRH ...euiiii ittt e s e e s svee e e s 71
KEDAAAIO 5.10 : GOOZIE MY DUSINESS ..veiiiiuriiiiiiiiiieieiieeeesitieeessteeeessteeeessbeeeessseeeessssteeessseeeesssseenessnnes 74
KEDAAAIO 5.11 : TO WEDSIte TNG ETOLPIOG . ..eeuveerieieerieerieeseeeteeteesteestesseeesseeesseeseesseenseessesssesssesssesnses 75
KEDAAAIO 5.12 : Tot LEANOVTIKA OXESLOL TNG SRH c.evviiieiiiesie ettt ettt sre e s enee e s 77
[(FOTAVAVAN [@ BT R T A UTUL 5 €70 Yo 1o 11 Lo s oo A0SR 79

KEDAAAIO 6 : IN-DEPTH INTERVIEWS ...cooiitee ettt ettt ertee ettt e et e e st e s s sste e e s ssbe e s s sareeesssnneeessnanenas 80
KEDANAID 6.1 : ELOOYWYH veeuveeerreeiirieeiteeesieeeitteesseesssseesseeassssesssessssssesssessssssssssessnsesesssssssessssssssssessnsees 80
KEDAAAIO 6.2 : MeB0S0AOYLA iN-AEPth INTEIVIEWS ... .eiivviieiieiecieerie ettt 80
KEDAAAIO 6.3 : Tal AITOTEAECILOTO TWV GUVEVTEUEEWV c.uveiveiereeiieeieesieeseeesresntesseeseesseessesssessssessessees 82
OV VAVAN (O R A VT U 1 =Y oTo 1o e 2 o AN 91

KEDAAAIO 7 : ENIZKOMHZH AINAQMATIKHZ -TEAIKA ZYMMEPAZMATA .....ovtiiiiieee et ecee et 95

KEDAAAIO 8 : BIBAIOTPADIA ...ttt ettt ettt e ettt e e e stte e e e sate e e esabseeessabeeesanssaeeesnsbeeessnreeeesssenessnssens 98

BapBapéoou Xapd,”Digital Marketing in a B2B setting : An exploratory study”



MNINAKAZz AIATPAMMATQN KAI EIKONQN

1) H EEEALKTIKI TIOPELOL TV OPUIV.c.ureriereriereeere st esteseseeseste s esasssseebesssessesanseteseessssesassenees

2) Digital Marketing KoL 0UENON THWANGEWV......cuevevieeeee et eater et s e eraes e enes 11
3) Digital Marketing Roadmap: 1990-2020.......c.c.cvmirereereereereeece e steseesee e e eans 15
4) To mMapaSOCLOKO HUELYHO MATKELING .ovevveeeceeeietie ettt ettt aer e e e 21
5) To UNPLakd PEIYA MArKETING...cciveeieeieece ettt s e 22
6) Basic Email Marketing ReSPONSE PrOCESS......ccvvveiierieviesee st e esaevaes e esaesans 26
7) NopAdelypa aVATNTNONG GOOEIE.....cceeeeeeeierieeee ettt sttt s e et e aenes 28
8) MepidLo ayopAS VLo UNXOVEG OVOTLATNONG. veueereereerereereeeeesresassesessesesessssssaseseesssesenns 28
9) KaumUAn AvtaywvioTikotntag twv Long tail keywords........oeeeceeecineecececeeeenene 31
10) MapASelya AVOTATNGONG GOOBIE......cvereecee ettt ettt e s e b s s 34
11) MoCOOTO EUTMLOTOCUVNG XPNOTWY YLOL WEDSITE......vvieecee ettt st 36
12) Social networking services with the most users in October 2020...........ccccvevvevenee. 41
13) Desktop Vs mobile users in MillioNs........cccooeeceiiieeien e e 42
14) ZTAOLA AYOPATTIKNG SLOUOIKOIGLOG. . cverrererierereeresiieaiestrseeeteseesseseeeresessessesesasesresessnsases 50
15) To interface TOU SRH SEAREAEN .......c.ucueiririierireere ettt s st s e 62
16) To Google My BUSINESS TNG SRH.....couiiieieie ettt e e 75

BapBapéoou Xapd,”Digital Marketing in a B2B setting : An exploratory study”



KEDAAAIO 1. : EIZATQIH
KedbaAato 1.1 : 2komog tng AmmAwpaTikA G Epyacoiag

H onuepwvn emoxn €ivat n emoxn tng mAnpodopiag. Ta teAeutaia xpovia paAlota, to Stadiktuo
KOl Ta HECO KOWWVIKAG SIKTUWONG XPNOLULOTOLOUVTAL Ao TOUG TEPLOCOTEPOUG avOPWIoUG
TIAYKOOUIWG WG KUPLO HECO SLOKESAONG, EVNUEPWONG, EUTIOPLOU, KOWWVLIKAG Ekdpaong alld
Kal aAAnAenidpaong pue dAAoug avBpwrmoug. loTopikd, To Sladiktuo avamtuxOnke otig HVWUEVEG
TIOALTELEC TNG APEPLKAG TNV SeKaETia TOU ‘60 yLol OTPATIWTLKOUG OKOTIOUC. ApXIKA ATV HOVO N
€PEUVA KAL N ETILOTAMN TIOU QVTUTPOowIevovtayv oto Siktuo wormou to 1992, pe tnv eloaywyn
tou Naykoouou lotou (World Wide Web), to evBiadépov auénbnke kal yia ta atopa. EKTote, n
ONUAVTLKA avamntuén tou £depe pLULKEC AANAYEC KOL OTOV ETUXELPNUATIKO KOGUO, SNULOUPYWVTAC
Hla VEa Tagn mpaypatwy 6cov adopd Tov TPOmo Xapafng kKal eHAPHUOYNG ETLXELPNUOTIKWVY
HOVTEAWV KOl OTPATNYWKWV. Mo cuykekpLUéva, To Sladiktuo £depe TNV EMOVACTACN KOL OTO
Xwpo tou marketing. To mapadoolakd marketing e€eAixBnke He TNV EVOWUATWON VEWV
epyoAeiwv. Ol EMXELPNOEL AVATITUCOOVTOL TIAEOV KUPLWG NAEKTPOVLKA KOl KATA CUVETELQ TO
marketing €xelL mpooapupootel ota véa dedouéva, xpnolponolwvtag véa epyalsia. Etol pe tnv
Xpnon tou Internet kal Twv VEWV TEXVOAOYLWV OTLC OTpATNYIKEG marketing Snuoupynbnke o
opo¢ tou Digital Marketing, o onoiog avadépetal oe OAa ta KavaAla kot TG pebodoug marketing
TIOU XPNOLUOTIOLEL pLa emixelpnon Pe oKomo va TpowBnoel mpoilovia Kol uTnpecieg online.
Zupdwva pe toug Kannan & Li (2017) to Wnolako MAapKeTvyK oplleTol we <UL TPOCAPUOTTIKN
Stadikaoia n onola Baoiletal oto TEYVOAOYIKA UECQ KAl UEOW TNG OMOLXC OL ETILXELPHOELC
ouvepyalovtal UE TOUG TEAATEC KOl TOUG CUVETAIPOUG TOUC UE OTOXO TNV aTto Kowvou dnutoupyia,
enikowvwvia, noapadoon kat Swatipnon afiac yia O0Aouc TOUC EVOIAPEPOUEVOUC ULOC
entyeipnonc». To Pndlakd PLAPKETLVYK glval TAEOV TOOO ONUOVTIKO ylati pe ta Pndlakd péoa
(Digital Media) ol katavaAwTeg €xouv mpooBaon o€ onotadnnote nAnpodopia B€Aouv, 6mote To
emBU oLV Kal omou Kal av Bplokovtal. Zrpepa, ta odpéAn tou Digital marketing eivat oroudaia
TOOO yLa TLG UKPEG 00O KOl YLOL TG LEYAAEG ETILXELPNOELG.

Onwg kat oto mapadoolakd marketing, €tol kat oto digital, xpnoluomolovvtal ot 6pot
B2B(Business to Business) kat B2C (Business to Consumer).B2B eival n opoAoyia ou meplypadel
TIC ouvoAlayEG PeTall emixelpioswv kat B2C n opoloyia Tmou xpnolUoTOLE(TAL yla TV
neplypadn NG ouvoAlayng Uetafl TnG emiXelpnong Kal Tou TEALKOU KOTOVOAWTH. ZTNV
SutAwpatiky auth, Ba €EETACOUUE EKTEVEOTEPA TIG TEXVIKEG KoL Ta epyaleio tou digital
marketing o etalpiec B2B.Baolkog 0TOX0C TNG SUTAWUATIKIC QUTAC £lval va TTAPOUGCLACEL OTOV
ovayvwotn Jog KaBoALkn elkova oxetika e to Digital Marketing kat to mwc auto edpappdletal
oo tic B2B emiyelproets. EWbikotepa, Oa yivel ektevic avaluon ota £i6n tou Digital marketing,
TIC BAOLKEG EVVOLEC KOL TOL EPYAAELQ TTOU UTIAPXOUV. TNV CUVEXELQ, Oa yivel LEAETNG TIEPIMTWONG
™¢ SRH Marine Electronics S.A, plag texvikng B2B etalpiag otnv vautidia, pe okomd va
SlepeuvnBel nwg katdadepe pe tnv BonBela tou Digital Marketing va loxupomotioet tn B€on tng
oto dladiktuo. TéAog, oto teAeutaio kedpdAato mapouactdlovtal 3 in-depth interviews e oteAeéxn
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https://www.rhsmith.umd.edu/files/cv/kannan_3.pdf

VOUTIALOKWV ETILXELPHOEWYV TIOU OTOXO £XOUV VO LaG SEIEOUV TIG TPOCWTIKEG TOUG KPLOELG OXETIKA
ue to digital marketing, Ti¢ Aettoupyleg Tou, TNV eMidpacn TOU Kot TOV AVTIKTUTIO TTOU €XEL TNV
vauTAia.

KEQAAAIO 1.2 : H doun tng AutAwpatikng Epyaociag

H nmapoloa SuMAwPATIKA epyacio elval xwplopévn oe kepahala Kal eMUEPOUC KePAAala Ta
omola meplypddovral mopakdATw we EEAG :

KEDAAAIO 1 : 310 KeDAAALO QUTO TIEPIAAUPBAVETOL LA ELOAYWYLKA TOTOBETNON Yo To BEpa TTou
T(POKELTAL VO avartuxBel otnv cuvéxela. ELSIKOTEPQ, TOPOUGCLALETOL O OKOTIOG KOl N Sopr TG
SUTAWMATIKAG.

KEDAAAIO 2 : To kedpahalo auto neplypddel tov 6po digital marketing,tnv wotopikr) tou mopeia
, To PndLako pelypa marketing kot t€Aog cuykpivel LG PndLlakeég pe TG un PndLlakég mPakTIkES
marketing.

KEDAAAIO 3 : Edw yilvetal pLo Aemtopepng avaluon OAwv Twv eldWv Kal Twv epyaleiwv Tou
Pndlakol pAapKeTIVYK OMwe to email marketing,to affiliate marketing, to content marketing, to
mobile marketing,to social media marketing,To HAPKETIVYK HEOW HNXavVwV avalntnong Kal To
website pLag eniyeipnong.

KEDAAAIO 4 : 310 kepaAato auto Sivetal Epudaon oto digital marketing ko Tig B2B emiyelpioelg
evw mapaAAnAa napouoialovral ol dtadopéc avapeoa o B2B & B2C marketing.

KEDAAAIO 5 : lvetal pla mapouciaon tng HEAETNG mepimtwong tng etalpiag SRH Marine
Electronics S.A. MeAetatal 6An n oTpatnylkn tTng etatpiag oto digital marketing kat n edappoyn
TwV PNdLaKWV TPAKTIKWY TNE WOTE VAL CUCXETLOTEL N Bewpla Twv mponyol Hevwv Kedalaiwv pe

™v npakn.
KEDAAAIO 6 : >to kepaAalo autod mapouatalovral 3 in-depth interviews mou €ywvav pe oteAéxn

VOUTIALOKWY ETILXELPNOEWV OTOU ATOKTNONKAV TOAU ONUAVTIKEG TTANPOGdOPIEC YO TO TIWC
Aewtoupyel to Digital marketing otnv vautiAia.

KEDAAAIO 7 : 3to KepAALO QUTO YIVETAL Ll CUVTOWN ETILOKOTNGN TNG SUTAWMOTIKAG KaBwg Kat
TWV CUMTTEPOOUATWY TIOU TIPOEKU YAV Ao TNV UEAETN.

KEDAAAIO 8 : Emlouvarntetat 6An n BBAloypadia mou xpnouomno)dnke yla tnv cuyypadn tng
£pyaciog autnc.
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KEDAANAIO 2 KATANOQNTAZ TO WHOIAKO MARKETING
KEDAAAIO 2.1 Digital Marketing :'Evag mAnpng opLopog.

To YndLako HAPKETIVYK Elval Evag EUPUG OPOG TTOU TIEPIAAUPBAVEL OAd T KAVAALO LAPKETLVYK KOl
TIG HeBOSOUG TTOU XPNOLUOTIOLEL La ETILXELPNON YyLa TNV TpowBnaon MPOoIlOVIWY N UNNPECLWY OTO
SLadiktuo, aAAA KAl 0 NAEKTPOVIKEG CUCKEUEG OTIWG TNAEOPATELS KAl KLvNTA TNAédwva. H kupla
Stadpopad petafy twv Pnodlakwyv Kot Twv pn Yndlakwv TPakTKwy HAPKETIVYK €lval OTL oL
ETUXELPNOELG a&loToloUV POV Ta PNdLaKd KavVAALX OTIWE LNXAVEG avaliTNonG, LECO KOWVWVIKNG
Siktvwong, email kat GAAoug LOTOTOMOUG yla va ouvdeBouv pe mehateg. H avamtuén tou Katd
™ Sapkela tn¢ Sekaetiag tou 1990 kot Tou 2000, AAAaEE TOV TPOTIO LIE TOV OTIOLO OL LAPKEG Kall
Ol ETUXEIPNOELG XPNOLUOTIOLOUV TNV texvoloyia yla to marketing. Ot Pndlakég mMAATPOpUES
evowpatwinkav mapa mMoAU otnv kabnuepwvr {wr Kal oL TMEAATEG XPNOLUOTOLOUV OAO Kol
TePLOoOTEPO Ta PNndLakd HEoA yLa VO 0yOPACOUV QVTL VA ETILOKETTOVTAL PUOLKA KATOOTLATA.
M’ outo ol PndLOKEG KAUTTAVIEG LAPKETIVYK £XOUV Yivel TIAEoV oL Tio Stadedopéveg. QOTOCO, N
xpron tou Stadiktuou Kal aAwv Pndlokwv HEowV Kal TEXVOAOYLOG yla TNV UmooThpLen tou
«OUYXPOVOU HOPKETIVYK» TIPOKAAECE WL EKTTANKTLK) O€LPA ETIKETWV KoL OPOAOYLOC Tou
SnuoupynBnkav t6co amnd akadnuaikol¢ 600 Kal and enayyeApatiec. Ovopdotnke Pndlakod
pnapketwvyk (digital marketing), pdpketvyk Aladiktvou(Iinternet marketing), nAektpovikod
HapkeTvyk(e-marketing) kat papketvyk Lotol(web marketing) kat auvtol oL evaAAaktikoil 6pot
€XOUV TIOLKIAAEL LE TO MEPACUA TWV XPOVWYV OTIWG PaVETAL KOL OTO TTOPAKATW SLAypappa oo
10 2014 £w¢ to 2020.

Google Trends ~ Compare

® digital marketing ® internet marketing e-marketing

m Search ter search term

+ Add comparison

Worldwide ~ 2004 - present ¥ All categories ¥ Web Search v

Interest over time LRSI -

1. H g§ehkTikn) mopeia Twv 6pwv
Mnyn : Google Trends Show
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Onwg PAEMOUME OTO TMopamavw Slaypappa, o Pndlakd HAPKETWVYK €lval o Opog Tou
XPNOLLOTIOLELTOL TILO CUXVA ONUEPA Kol YU auTO €lval Kal 0 Opog OTov Omoio €0TLA{OUHE.
MapakAatw avapEPovTal KATIOLOL EVOELKTIKOL OpLopOL yia TO PnLaKO LAPKETIVYK :

s «To YnELaKo UAPKETIVYK OXETILETAL UE TN XPron Ynelakwv epyaieiwv MAnpo@opLknc kat
ALaSLKTUOU Qo TIG ETUXELPNOELS, ETOL WOTE VO EQAPUOCOUV TNV TTOALTIKY UAPKETLVYK TTOU
TIPOKELTAL va akoAouTnoouv, UE Ta KUPLOTEPA QO TA EPYAAELQ QUTA vV apOopPOoUV TN
XpPnNon nAektpovikwv ouokevwv kadw¢ kat Stadiktuakwv mAatpopuwvr»(Digital
Marketing Institute, 2019)

% «To YnELaKkO UAPKETIVYK QPOPL TNV ETIKOLVWVIN Kot daAAnAemtidpacn twv emniyelpnoewy
UE TO KATAVOAWTIKO KOLVO UEOW OLadpaoTikwV NAEKTpoVIKWY Sladlkaolwy, Onwc mx n
xpnon twv “é€unvwv” kivntwv thAepwvwvy (smartphones), To NAeKTPOVIKO Taxudpoueio
(e-mail) kat ot totooeA(Sec (sites)»(Kotler & Armstrong, 2009).

% «Qc Yneuakd Mapketivyk opiletal o0 oxedlaouUo¢ Kol n UAomoinon otpatnyikwv
MApKeTIVYK LUE TN XPHON NAEKTPOVIKWVY UECWYV, OMWCE O TTYKOOULOC LOTOG, 1 N TNAEOpAON,
o€ ouvbuaouo ue Siapopa Ynplakda Sedousva, Ta omoiol APOPOUV OTA XAPAKTNPLOTIKA
koL tn ouumnepipopd twv katavalwtwv»(Chaffey & Ellis — Chadwick, 2016).

s «To Wnpiako Mdpketivyk avapepetal otn dnuioupyia kot Statnpnon MeEAXTELXKWY
OXEOEWV, N omoia oToyeUelL atnv avtaldayn Oewv, MPOIOVTWVY KOl UTNPECLWY UECW
YnELakwv HUECWV, AITOOKOTTWVTAC OTNV IKXVOTTOINON TWV QVAYKWY TWV MTWANTWV Kol TwV
ayopaoctwv»(Zwwpukog & Towaung, 2004).

E€eTtalovtag Toug mapanavw opLopous, Gaivetal OTLTOPA TG CUVEXELC OAAOYEC OTNV TEXVOAOYLa
KOl TO EEWTEPLKO TTEPLBAANOV UTTAPXEL KATIOLA CUVALVEDN UETAEY TWV EMAYYEALATLWV OXETIKA UE
Tov 0po Pndlakd pHApKeTvyk amo dlhocodikny amodn. Asv gival otL To PndLlokd HUAPKETLVYK
OVTIKAOLOTA TO MAPASOCLAKO UAPKETIVYK. AVTIOETWC, Elval OTNV TPAYHUATIKOTNTA £Va ETUTAEOV
OUVOAO OTPATNYKWY KOl EPYOAELWV TIOU TIPETEL VO XPNOLLOTIOLOUVTAL OE GUVSUOOUO HE TO
napadoolakd marketing, mpokelpévou va emniteuxbolv  vPnAoTEPEG TIOAVOTNTEG EMITUXLAG.
Juviota évav opilovta SLopkoUC aVATTUENG yLa TIC ETILXELPHOELC TToU Toug Sivel Tnv duvatotnta
VO KOLVOTOMOUV a€LOTIOLWVTOG OAEC TIG VEEC TEXVOAOYLEG. MNa TIOAAEC ETIXELPNOELG N OTPATNYLKN
digital marketing amoteAel avtaywvioTikO TAEOVEKTNUA KABWE TOPEXEL CUYXPOVOUG KOl TILO
OUVOPTIAOTIKOUG TPOTIOUG ETLKOWVWVIAG e Toug eAdTeg Toug .EmumpooBeta, €xel auénoel tnv
anodotikotata (efficiency) twv etatplwv SnULOUPYWVTAG ETIXELPNOLAKA LOVIEAQ TTIOU AUEAVOUV
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Vv afla Teco yLa Tov TEAATN OO0 KL yla TNV €KACTOTE tatpia. Onwg nmeplypddetal Kal oto
BBAlo Chaffey and Smith (2013) eival n kapdia TwWv ETXELPOEWVY OL OTIOLEG £PXOVTAL TILO KOVTA
OTOUC TEAATEC, TOUG KATAVOOUV ,MPocBEtouv afia oto mpoidv Kol €MEKTEIVOUV TA KaVAALL
Stavoung. Té€Aog yla va yivel katavontd to moco onuavtikd eival to digital marketing,
TIAPOUCLAETOL TAPAKATW TO oy ano tov Edelman(2010), o onoiog umootnpilel mw¢ n cwotn
XPON TWV TEXVIKWV UTIOpEL va dEPeL al€non TwV MWANCEWY TWV ETIXELPNOEWVY TIG Tafewg 10-
20%

By coordinating the consumer’s end-to-end experience, companies could enjoy revenue
increases of 10 to 20 percent.

Potential gains from coordinating the customer experience (based on composite performance of 3 companies)

Increase consumer Capture qualified Increased online
engagement leads revenue

Capture 50-100% Meet or exceed Convert 10-15% Build 60% loyalty Earmn 10-20%
of fair-market share of 50% of best competitor's of er_'lga,ged traffic into rate of total incremental
traffic engagement rate qualified leads ) revenue from new
Achieve 40% sales and loyal customers
Convert 20% of leads COnvVersion through online
into sales rate annually from channels
loyalists

2. Digital Marketing ko ab§non nwArnoswv

Mnyn : Eldeman (2010)

KEDAAAIO 2.2 lotopikr Mpoacéyylon Wndlakol MApKETIVYK

To PndLakd HAPKETIVYK EXEL YIVEL O akpoywvLlaiog AlBog Tng emituyiog yia TOAEG LAPKEG Kol
emelpnoels. Mapakatw, BAENoupe TV e€EAEN Tou PNdLAKOU HAPKETIVYK Ao TN SEKAETIA TOU
1990 £w¢ Twpa.

» 1990s : 3tn Sekaetia Tou '90, Ta atopa Eekivnoav tnv elofoAr) toug oto Aladiktuo, étav o
TLAYKOOULOG LoTOC £yLve SLaB£oipog oto koo to 1991. MéxpL to 1995, unrpxav nepimou
16 ekatoppUpla Xproteg Tou Sladiktuou maykoouiwg. Htav n dekaetia yla Tig LnXaveg
avalntnong Kot n apxn TNG emoxng Twv mAnpodoplwv oto dtadiktuo. Auth T dekaetia
TOAAEG eTIxelpnoeLg emévbuoav oe epyaleia Customer Relationship Management (CRM)
yla va Snuoupyrioouv kat va Stadopomnolicouv TNV aAANAEniSpaor TouG e TPEXOVTES
kat Tulavoug meAdteg. Xtn ouvéxela, to 1999, ApBe n avamtuén G NAEKTPOVIKAG
Slaxeiplong medatwv papketvyk (eCRM). Auti n €kdoon ocuvdudlel OAeG TIC AELTOUPYIEG
CRM pe ™ Xxprion tou Atadiktuou kal Tng Sladiktuakng amobrkeuong mMAnpodopLwy -
ETUTPETOVTACG OTLG ETIUXELPNOELG VAL ATOBNKeVOUV TEPAOTLO OYKO SES0UEVWY TTEAATWY OTO

BapBapéoou Xapd,”Digital Marketing in a B2B setting : An exploratory study”



Sladiktuo, Ta omola Pmopouv va evnuepwvovtal otav eivatl BoAlkd. Qotdo0o, AUTEG oL
ETUXELPNOELG AVTLHETWTILLAV LA TTPOKANGN - €lxav cwpoug Sedopuévwy mehatwy, alAa Sev
elyav ta péoa va to katavorioouv. Auto alhage pe tnv avamntuén tou salesforce.com, tng
TPWTNG €TALPELaC AoyLopLlkoU w¢ unnpeoiag (SaaS).Anpolpynoayv, autd mou elval Twpa
YyVwotd w¢ Aoylopikd Marketing Cloud: pa mAatdoppa TOU EVOWUATWVEL TNV
amoBnkevon ©&edopévwy TMEAATWV UE QVAAUTIKA OTOLXElD, €vioxuon emnwvuuiag,
Sdnuoupyla KovotnTag KAl tapakoAouBnon Kaumaviag. AUTo To AoyLOULKO TTANPOPOPLKNG
XPNOLUEVOE WG KEVTPLKO ONUELD YL TO LEAAOV TNG TEXVOAOYLOG LAPKETLVYK.

A§loonpueiwta yeyovota tng dekaetiag :

e [lpwtn xprion tou 0pou «Pndlakd HAPKETVYKY | 1990

e Evapén g mpwtng unxavng avalntnong : Archie | 1990

e [lpwto banner dtadnuiong Lotou pe Suvatotnta KAk | 1994

e ‘Evapén tou Yahoo | 1995

e [lpwtn ouvaAlayr nAektpovikoL eumopiov péow Netmarket | 1994

e Evapén Tou MPWTOU LOTOTOTIOU KOWWVIKWV HEowV: SixDegrees.com | 1997
e [£vvnon tng Google | 1998

e Ekkivnon tng unxavng avalntnong otou tng Microsoft | 1998

» 2000s : H 6ekaetio tou 2000 €ide pior aAAayr) oTLg CUUTEPLPOPEC TwV TTeEAaTwV. Méoa amo
TIC MNXaveg avalntnong onwg to Google kal to Yahoo, moA\ol meAdteg dpxloav va
avalntouv poiovia oto SLadiKTuo MPLV TPAYLLATOTIOCOUV La ayopd. Auto ddnoe nicw
moAAoUG marketers mou pnepdevtnkav kabBwg dev pnopovoav va KAToaAdBouv apKeTa
TNV ayopooTiky cUMnepLdopd TwV KatavaAwiwv. AutO to eumodlo emAlBnke amo
eTalpeieg 6mwe n Marketo, n Act kat n Pardot otav sworjyayov mAathOpUES CUTOUATIOUOU
HMOPKETIVYK. AUTH N Hopdr) TEXVOAOYLOG EMETPEPE OTOUC EMOYYEAUATIEG TOU LAPKETLVYK VAl
TUNUOTOTIOLO0UV TNV ayopaA KAL VA ETILXELPOOUV TIOAUKAVOALKEG KAUTTAVLEC (LEow email,
lotétonwyv K.Am.) Ewonxbnoav emiong epyaleia yla TOV TPOYPAUUATIONO KOl TNV
napakoAouBbnon tng amodoong SL0POPETIKWY UECWV HUAPKETWVYK yla TNV KAAUTEPN
KQTOvVONnon TNG ayopacTiknG cupnepldopdc Twv katavalwtwyv. H dekaetia tou 2000
onuelwoe eniong pLa avlnon otig MAATOPUES KOWWVLIKWY HECWVY, SNULOUPYWVTAC ULa
vEQ TAQTPOpUA Yl HAPKETIWVYK. HTtav emiong n Oekaestioa 6mou ta smartphones
S10660nkav, Sivovtag oToug KATAVOAWTEG EUKOAOTEPN TpooBacn oto Awadiktuo, TIG
KOWVWVIKEC TTAATPOPLEC TOUG KO, WC EK TOUTOU, TO SLOSIKTUAKO UAPKETLVYK.

Aloonueiwta yeyovota tng Sekaetiog :
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e [pwTn KAUMAVLIO LAPKETIVYK yLa Klvnta amo tnv Universal Music | 2001

e Evapén tou Linkedin | 2003

e Ekkivnon tou WordPress | 2003

e To Google kataypadetal Snuooia. Zekivnoe to Gmail | 2004

e ‘Evapén tou Facebook | 2004

e Evapén tou YouTube | 2005

e ‘Evapén tou Twitter | 2006

e Evapén tou Hulu | 2008

e Ekkivnon tou iPhone | 2007

e KukAodopla Twv AMOTEAECUATWY pNXAVWV avalnTnong o MPAYUATLKO Xpovo tng Google
| 2009

e Ekkivnon tou WhatsApp | 2009

» 2010s : Auth T dekacetia onpelwdnkav paydaieg aAlayEg oTov TPOMO AElToupyilag Twy
KatavaAwtwv oto Aladiktuo. Mia amod tig peyoAUtepeg aAayEg ATav n e€aptnon tng
Kowwviag amo ta Kwvnta tnAédpwva. Ta dtopa mepvoUoaV WPEG UE Ta KvnTd ThAédwva,
elte mpokeLtal yla emikowvwvia pe dpioug, Andn pwrtoypadlwv, MAnpwUn AOyopLACcUWY 1
€\eyxo email. H dvodog twv epappoywv yla kabe mruyxn g {wng oruatve 0TtL ol avBpwrtot
€06guav OAO KAl IEPLOCOTEPO XPOVO oTa smartphone toug. AUTO UE TN OELPA TOU EKOVE
Tou¢ marketers va Sdwoouv peyalutepn £udaon oto HAPKETIVYK oto Stadiktuo. To
Facebook mapouciaoe Siadnuioelg ya kivnta 1o 2012 koL €MTA XPOVIA OPYOTEPA
OVTUTPOOWTEVEL TO 91% TWV GUVOALKWY SLUPNULOTIKWY €008wv Toug. H auénon tng
Swadiktuakng Stadnuiong emnétpede emiong otoug¢ marketers va €xouv KaAUTEPN
otoxeuon kowou. Ou emxelpnoels Ba umopovoav Twpa va Sloxeteloouv KOAUTEPA TA
€o00da HApPKETWVYK TpoG dnuoypadlkd otolxeia otdéxou mou Atav 1o mbavo va
HETATPATIOUV 0 MWANOELG. OL ETUXELPNOELS XPELAOTNKAV €TTioNG yla va dtaodaAicouv otL
oL Lototomnol toug Atav cupBatol pe smartphone. Mehéteg €delav otL T0 50% TWV
KatavaAwtwv Ba ayopadlouv amo MXELPHOELS AlYOTEPO CUXVA €AV O LOTOTOTOC SV Elval
dIALKOC TIPOC KLVNTA - AKOUN KOL OV TIPOEPXETAL OO LA LAPKO TTOU TOoUuG apéael. Me tov
1610 TPOTO, TO 74% TWV XpNotwv dnAwvouv OtL eival o bavo va emotpePouv o€ Evav
lototono KO Tpog Kivntd. Ou edpapuoyéC Messenger onpelwoov emiong peYAAn
avénon otn xpnon: oL Tpelg TMpwteg £dapuoyés Ntav to WhatsApp, to Facebook
Messenger kot to WeChat. AuTéC oL MAATPOPUEG yLa KLVNTA EMETPEPAV OTLG ETILXELPHOELG
va TIPOYUOTOTOLOUV GUVOULIALEG one-on-one e TEAATEG. AUTH Tn SeKAETIO oNUELWONKE
eniong swopon avénon tou content marketing. OL avaptACEL] TOU TaA TyavV KOAQ UE
vPnAa enineda engagement NTav €(Te yPrHYOPEC KOl XLOULOPLOTIKEG, €TE  ooBNTIKA
EUXAPLOTEG. AUuTO €kave touc marketers va avaokedptoUv TNV TPOCEYYLON TOUG OTO
TIEPLEXOUEVO, €0TLALOVTAC TIEPLOCOTEPO OTNV QVATITUEN OTPATNYLIKWY yla tn dnuoacieuon
TiEPLEXOUEVOU 0TO Sladiktuo.
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A§loonpueiwta yeyovota tng dekastiag :

‘Evapén tou Instagram | 2010

H xprion tou Sladiktuou Eemepvd TO MOOOOTO TNAEOTTIKNAG TPOPOANG HETAEL TwV
Snuoypadikwy véwv | 2011

‘Evapén tou Snapchat | 2011

To 64% twv SlapnUlOPEVWY QVAPEVOUV aUENON TOU TIPOUTIOAOYLOUOU KOLWVWVIKWV
pHéowv | 2013

H Amazon kuplapxel oTo NAEKTPOVIKO epmoplo | 2013

Exkivnon tng edappoyng Facebook messenger | 2014

To LinkedIn StaB€tel mpooapuoopéveg Stadnuioslg | 2014

H xpnion KwntoU umepPaivel TNV EMIOKEPLUOTNTA TOU TPOYPAUUATOC TEPLHYNONG
ermutpanellwy umoloylotwy | 2014

Avob0C TOU HAPKETLVYK TIEPLEXOUEVOU (content marketing)| 2015

2020s : To Pndlakd HAPKETLVYK BplokeTal TTAEOV OTO AMOKOPUPWUA TOU. OL ETILXELPNOELG
NipENeL va BeBatwBouv OTL £XouV KaAR TTOpELa LE TLG TPEXOUOEC TIPAKTLKEG YLl VAL LLTTOPOUV
va kepdioouv ta opEAN amod TG TPooddoug mou TPOKELTAL va €pBouv. Amo TNV TEXVNTN
vonuoouvn OTO UAPKETIVYK €wG TN XPNON KOWWVIKWVY MECWV ylo TV eumnpétnon
TIEAQTWY, TO HAPKETIVYK UE YWWOELG Kol dedopéva, kabBwg kat to SEO , to marketing otnv
véa auth SekaeTio Ba S€L ONUOVTIKEG KALVOTOUIEG OTOV SLASIKTUAKO TOHEQ.
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3. Digital Marketing Roadmap: 1990-2020

MHIH : WMEGROUP
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KEDAAAIO 2.3 : WndLaKES TTPAKTIKEG LAPKETWVYK VS tn PndLaKES TTPAKTIKEG LAPKETLVYK

KaBe emixeipnon nmpoonabel va avamtuyBel Kal va EMITUXEL TOUG OTOXOUG TNG. Mo va EMITUXEL
TOUG OKOTIOU TNG, TPETEL VA EPYAOTEL OUVEXWG yla TN Slelpuvon TG MEAATELAKNG TNG BAong,
TIPAYMO TIOU ONMOLVEL OTL TIPETEL VAL XPNOLUOTIOLOEL OAa Ta SlaBéoipa StadpnuLoTika epyadeia
KOlL KAVAALOL YLOL VOL TTPOOEYYIOEL OC0UC TIEPLOCOTEPOUG VEOUG TIEAATEG UITOPEL KOIL VAL TIAPAUELVEL
o€ enadn HE TOUG UTIAPXOVTEG. To MWGE AVILLETWTTETOL TO TPOPBANUA TNG ETUAOYNG TNG CWOTNG
SLPNULOTIKNAG OTPATNYIKAG €XEL UEYAAn emidpaon otn ouvolikr amédoon KABe etalpeiag.
OpLOPEVEC ETALPELEC TIPOTLUOUV TIC AP SOCLAKEC LEBOSOUC LAPKETIVYK EMELO £XOUV TIETUXEL
naAalotepa. Autog eival o AOyog¢ yla tov omoio efakohouBolpe vo PBAEMOUUE EVIUTIEC
Stadnuioelg, StabnuioTikeég mvakideg ) dtadnuiotikad Gulladia mou dlavepovtal o€ OAo Tov
KOOHO KABWC Kal TNAEOMTIKEG Kal padlodwVIKEG Stadpnuioels. Ao tTnv GAAn TMAEUPA, OL VEEG
puéBodol Sladnuiong katakAIouv Tov KOOUO, poosyyilovtag €vav oAU peyaAUTePO aplOuod
avBpwnwv o AlyOTEPO XPOVO Kol HE Alyotepo KOotoG. OAa oxetilovral pe to Atadiktuo Kot
neplhappavouv otooelibeg, blogs, mMAaTHOPUEC KOWWVIKWV HECWV KAl KABe AAAo TpoOMoO
npowBNoN¢ pLag emixeipnong online. Nopakdtw 6a avaAUoOU e EKTEVWG TOL TTAEOVEKTI LATAL KO
T LELOVEKTN AT TIOU eviomilovtal oto nmapadootako aAAd kat to Pndlako marketing.

Non-digital Marketing :

To HAPKETIVYK TTOU SeV XpnoLoToLel To ALaSiKTUO yLo va TIETUXEL TOUG OKOTIOUC TOUG EXEL TIOAAEG
TTUXEG. MNa mapadelypa, meptAapBavel antd otolxeio Omwc Evtumeg dtadnuioslg os mepLodika
N ebnuepideg, emayyeAUOTIKEG KAPTEG. Mmopel emiong va meplappavel Siadnuioslg oe
padlédpwvo 1 tnAeopaon, adioeg, GuAAadLa kot StadpnuLloTikeG vakideg. OTIdAMOTE €KTOC Ao
Pnolakolg tpomoug mpowbnong tTnG emMwvupiag plag emyeipnong eival 1o mapadoolakod
HAPKETIVYK. OL BaoLKEG OeUEALWOELG TTTUXEG TOU MAPASOCLAKOU HAPKETIVYK TTAPAUEVOUV OL (BLEG,
TtapOAo Tou €xel e€eAyOel pe ta xpovia. OL TEXVIKEG TIWANGCNG ETLKEVTPWVOVTAL OTO TIPOidV, TNV
TLUA, TNV powOnon kot Tov Tomo .Auth eival n apxn Twv 4 P tou pelypatog marketing kot kaBe
brand mpénel va yvwpilel mwg va ocupnep\apPAavel aUTA TA TECOEPA HUAPKETLVYK OTNV
emeipnon. To pelypa marketing 6a avaAuBel oto emodpevo kepaAato.

MAcgoveKTpata :

e Tayxutepa amnoteAéopata : TO TOPASOOLAKO MAPKETWVYK MMOPEL va mopdyel
OTOTEAECOTO TIOU €lval TAXUTEPO N TILO OUTOTEAECHOTIKA €AV OL Sladpnuioelg
TomoBeToUvTal CWOoTA Kal elval KATAAANAEG yLa TO OTOXEUMEVO KOLVO, OE GUYKPLON WE
HeBGSouC PndLakoU HAPKETLIVYK TTOU UIMOPEL VA XPELOOTOUV aPKETEG EBSOUASEG yla va
TIAPAYOUV Ta €MBUUNTA anoteAEopaTa

e Avtoxn Kat dtapkela oto Xpovo : Oplopeves péBodol ektdg ouvdeong elval cuxva Mo
OVOEKTIKEG OTO XpOvo ot oXéon He OSladlktuakég peBodoug adou cuyxva moAiol
LOTOTOTIOL KOl LECOAL KOWVWVLKA G SIKTUWONG EYKATAAETOVTOL OO TOUG KOTOVAAWTEG.

BapBapéoou Xapd,”Digital Marketing in a B2B setting : An exploratory study”



e To eninedo gunmiotocUVNG TWV MEAATWYV : MapoAo Mou BPLOKOUOOTE OTNV EMOXN TNG
Pnolomolnuévng kowwviag, moAlot katavalwteg efakoAouBolv va Bewpolv TO
aflomioteg TIg mapadoolakes peBodouc marketing pe amotéAeopa oL etalpieg va
amoKToUV £T0L MeploodTtepoUC loyal meAdrec.

e Face-To-Face AAN\nAenidpaon : Evw n texvoloyia cuveyilel va PeAtiwvetal, moAAol
avBpwrmol mpotipouv tn Slampoowriky aAAnAenidpoaon. H avBpwrivn emadn sival
Loxupn Kot pumopet va pépel UPNAEC anmodOOELG KOl EUKALPLEG OTNV ETIXELPNON.

Melovektipota:

e AuokoAieg otn pétpnon : Ta anoteAéopata dev PeTplovvtal eUKOAA evw AANEC HOPEC
Sev pumopouv va petpnBouv kaBoAou.

e  Y{PnAo k6otoG : To mopadoolako LAPKETIVYK ELVOL OTLG TEPLOCOTEPEC TIEPUTTWOELC TIOAU
To akplBoO oe oxéon pe To PnPLokd UAPKETIVYK. Mo MapASELYUA, Ol KAUMAVIEG OTNV
tNAedpaon Kal ot ePnUEPLOEC amaLToUV HeyalUTepn SLABeon XpNUATWY O OXECN UE
pLo Kapmavia oto Facebook.

e ITOTIKO KELMEVO : MEe TO MapadooLaKO PAPKETLVYK SEV UTTAPXEL LeyaAn aAAnAentibpaon
L€ TO KOWVO O€ OX€on We To TANB0G Tponwv aAnAemniSpaong mou unapyouv oto digital
marketing.MNa mapadelypa, otatikd KelPevo xpnolpomoleital yia Stadnuwon. Eav pla
emxeipnon tomoBetroeL €va mpoidv o€ pla ebnuepida kat e€avtAnBel, dev punopet va
enetepyaotel TNV SladALon KOL VA EVNUEPWOEL TWV TIEAATN yLa Ta VEX SeSopéval.

e AvuokoAia customization : Otav Xxpnolpomnolouvtal mapadoolakEC HEBOSOL LAPKETLVYK
yla Stadnuion eivatl SUCKOAO oL ETALPLEC VAL 0TOXEVOOUV EVAV CUYKEKPLUEVO TtEAATN. Ta
TUAMOTA TG AYOPAS UITOPOUV VA 0TOXEUOUV, aAAAA OXL aTtopLkd. AvtiBeta, ol PndLlakeg
TEXVIKEG LAPKETLVYK OUYKPLONG UItopoUV va tapakoAouBoUv toug Topeig evéladépovtog
€VOG OTOHOU Kall va Ttpoteivouv e€eldikeupéva poiovra.

e Adladopia tou napadooiakol marketing and toug katavaAwtég: Ta MepLOoOTEPA
atopa telvouv va ayvoouv 1 va mapoAeimouv tn Stadbriuon €UKOAOTEPA, OTWG
evbéxetal va pnv dwafalouvv tn Sadnuion otov tumo, va aAAdlouv To KaVAAL TG
tnAeodpaong otav epdaviletal n SladnAuLon Kal vo TIPOCTIEPVOUV TIG TIPOWONTLKEG
EVEPYELEC TWV ETALPLWYV OE KATAOTHATA KAl 0TO SpOO.

Digital Marketing :

To PndLakd papkeTvyk avadEpeTal otnv edapoyn TwV PXWV LAPKETIVYK LECW NAEKTPOVIKWV
HEowV Kol €lOIKOTEPA HEow Tou Sladiktuou. MNeplhapPdavel TO0O0 AUECEC 00O KOl EUUECES
TEXVIKEC QVTOTOKPLON MAPKETIVYK KOL XPNOLUOTIOLEL pia TToLKIALa TEXVOAOYLWV yLa va Bonbnoet
TIC €TALpieg va tpooeAkUoouV eAdates. Ooo e€ehioostal n texvoloyia, To PndLakd LAPKETIVYK
ouvexilet va aufavetat. MNeplhapPavel avadopes ota social media, wotdtomoug, online
Slapnuioslc banners, Bivteo oto YouTube kalL oe GA\eg mapopoleg mMAATHOpUEC. Me TIC
TPEXOUOEG ETXELPNUATIKEG TAOELG Vo Bacilovtal oTo PndLlakd LAPKETIVYK, ival tpodaveg OTL
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TO MOPaSOCLAKO PAPKETLVYK XAVEL OTASLOKA TNV EAEN TOU. To YndLako LAPKETVYK cuveyilel va
ELOAYEL VEEG KAl OUVAPTIOOTIKEG TEXVOAOYIEG, evw oL Tapadoolakég pEBodol e€aobevilouv.
ErumtAéov, yla TTOAMEG ULKPEG ETIXELPNOELG TIOU €lval w¢ emi to MAeloTOV vEOOUOTATEG , TO
Pnodlakd HAPKETIVYK Umopel va amodelxBel onuUAvTKO OMAO HE ULKPO TPOUTOAOYLOUO,
AlyOTEPOUC KLVSUVOUG KOl LEYAAEG QVTOOLBEG.

MAeovektipata Digital Marketing :

e AmodotkotnTa KOOTOUG : To PndLaKO TO LAPKETIVYK EXEL TTIOAU XOUNAOTEPO KOOTOC Kall
o€ TIOA\EG TIEPUTTWOELG OL LOTOTOTOL UImopoUV va dnuoupyrnoouv StadnuLlon akoun Kot
Swpeav.

o Awadpaotikotnta : Ot StadlkTuaKol XprioTeg Umopouv va emtAé€ouy Ttote Ba Eekvrioouv
™V enadn PE T TPOIOVTA KL TIG UTINPECLEG KLAC ETALPLOG KaL Yl TTOCO SLdoTnua.

e Amneplopoto Kowo : Evag otog (web), yia mapddeiypa, ameuBuvetal oe TOAU
pueyoAUtepn Mepiba kOopou, aAAd edav amapailtnto eilval emiong duvatd va
TPOCAPUOOTEL Ul PndLakn KOUMAvLIA O €vVa TOTILKO SLKTUO TTEAQTWV.

o Awapkela : Ot Stadiktuakég MAnpodopies eival povipa SLaBEatpeg.

e AwdAoyog pe XpNOTEG Kol MeTafl Xpnotwv : Emtpémel tn ouvepyaoia PeTaty Ttwv
xpnotwv Kat &ivel to dikalwpa otnv eAeVBepn €kPpacn TNG YVWUNG TOUG OXETLKA UE TO
TPOLOV KL TNV UTNPECLA.

e [lAovolo mepleXOpevo: MNpoodépel oxedOV ATIEPLOPLOTO TIEPLEXOLEVO KOl EMIONG TN
duvatdtnTa EUKOANG EVNUEPWONG TOU TIEPLEXOMEVOU OTAV Elval amapaitnto.

e EUKOAa petpriotpo : OL Pndlakég TeXVOAOYLEC EMITPEMOUV TNV TIO CUOTNMOTLKY Kol
OTOTEAECHATIKA HETPNON TG EMiSpaong tou marketing oToug KATaVOAWTES.

e EUKOAa mpooapudotpo : Eival ebkoAn n aAlayr tou StadiktuakoU TeplEXOUEVOU BAaoel
TWV oXoAlwv TWV Xpnotwv

e Efatouilkeupévo : Mmopel va dnuiloupynoetl mpoodopeg Baolopéveg ota PodiA 1 T
OUUTEPLDOPA TWV KOTAVOAWTWY KaL TLG TIPOTLUACELG TOUG.

Mewovektipata digital Marketing :

e To MVEUMATIKA SIKowpato: EKoTpateieg HApKETIVYK SLadlktuou pmopouv eUKoOAa va
avtlypadoUv armo Evav avtaywvloTr. Ta EUMopLKa crpata fj Ta Aoyotuma Unopouv va
XpnotwuomotnBouyv yla tnv e£andtnon Twv MEAQTWV.

e TexvoloyikéG SuokoAieg : AuoKOAieG umopel va epdaviotolv oe MEPLTTWON aApywv
ouvdEoswv oto ALadiKTUO, EAQV OL LOTOTOTIOL £lval TTOAU TtepimtAokol i oAU peyalol. Etot,
UMOpPEL va xpelaotel TOAUC XpOVOG Kol TEALKA OL TIEAATEG va eykataAeiPpouv tnv oeAida.

e Mn enadn He TO MPOIOV : TOo NAEKTPOVIKO eUTOplo SeV ETULTPEMEL OTO XPHOTN va
"ayyilel" Ta epmopevpaTA KoL va ta emefepyaleTOlL TTPLV TOL AyOPAOEL.

e ‘EAAewdn gprotoouvng ota OEpata mAnpwmr¢ : MoAlotl xpriotec e€akolouBouv va pnv
EUTLOTEVOVTOL TOV NAEKTPOVLKO HEBOSO TTANPWAG KoL OTAUATOUV va ayopdlouv online
g€attiog autou.
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e ‘EAAewdn gpmiotoouvng : H gumiotoolvn Twv Xpnotwv KAoviletal Aoyw Tou PeEYAAoU
0pLOPOU ATATNG OXETIKA E ELKOVIKEC TIPOODOPEG. H drn TWV EVILUWYV ETOLPLWV YLaL TNV
TIOLOTNTA TWV TPOIOVIWYV UMOopPEL va xaAdoeL TIOAU ypriyopa.

e [pofAfuata pPe Ta cuoTARATA TANPWHNAG OTLS online ayopég : MNa mapadelyua, to
cvoTnUa avtkataBoAng dev eyyudtol tTnv ayopd Tou Tpoidvtog .Autd eival éva
HUELOVEKTNUA, ETELSN UTIAPYXOUV TIOAAEG TIEPUTTWOELS OTaV oL Xpnoteg pe Peudeilg
TOUTOTNTEG TapayyéAvouv Online xwpl¢ mpaypatiky mpobeon mopalafng kot
TANPWHUAG yla Ta ayada.

KataAnyovtag, n xprion tou Stadlktiou cuvexwg auvfavetal kabwg emiong KalL o XpOvog mou
adlepwvouv oL xprnoteg oto Stadiktuo. H kaAUtepn AUon yla pla €Talpeia OTtav MPOKELTOL
Snuoupynoet pla otpatnykn marketing sivat va ouvdudoel kat to napadoaotakd kal to digital
marketing. Ao t pio MAeUpA UTTAPXOUV TTEAQTECG TTOU XPNOLUOTIOLOUV Kal cuVEEovTal PEXPL KL
onUepa pe T TAPaSOCLOKA €pYOAEiOl HAPKETIVYK OMWC N tnAedpaon, to padlodwvo, n
avayvwon TePLoSIKwY Kal amo TNV AAAn UTIAPXEL TepAOTLO MeEPLda Tou mMAnBucpol Tou
Sdpaoctnplomoleital povo online.

DIGITAL

oo
@ e

Qo

KEDAAAIO 2.4 To ndLako pelypa LApKETIVYK
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To MiyHO HAPKETLVYK XPNOLUOTIOLETOL WG €val TIOAUTLMO €PYAAEio QmO TIG ETUYELPNOELS Kall
Slakpivetal og 4 oTolKEl: TO TIPOTIOV, TNV TIUN, TNV TpowBnaon kat tn Stavour.Ta 4 oTolyeia autd
elval eupéwg yvwota wg ta 4Ps (Product,Place,Price,Promotion) kat avaAvovtal w¢ €€NG :

Product : Eva mpoidv eivat éva ayaBo | jia uTtnpecia ToU OPEXEL EVAG LOLOKTATNG ETIXELPNONG
T(POG MWANGCN OTNV AyopAd-oTtoxo tou. Ooov adopd TNV avamntuén evog mpoiovtog, Oa nmpénel va
AndBolV undYPn o oxedlacuog, n MoLOTNTA, N CUCKEUACLA, TA XAPAKTNPLOTIKA, N eEUTINPETNON
HETA TNV MwAnon kat n gfunnpetnon nmeAatwy. To ayabd r n unmnpecia mMouU LKOVOTIOLEL [l
avaykn n embupia evog katavoAwty avayvwpiletal, oxedlaletal kol mopayetat. H épsuva
HOPKETIVYK EeKLVA TN daon avantuéng mpolovtwy, n omoia evrtomilel pa avaduopevn eukalpla
yla va dnuLloupynoel €va mpoidv. Auto Umopel va eivat éva evteAwe VEO TIPOTOV TTOU LKAVOTTOLEL
pa au€avOpEeVn avaykn TwWV KATAVOAWTWVY 1 UMopel va eival éva emavanpooSloplopévo
UTIAPXOV TIPOIOV TIOU EXEL XAOEL TNV €AEN HUE TOUG KATAVOAWTEG AOYW NALKIOG, KATWTIEPNG
AELTOUPYLKOTNTOG 1 ATIOPXOLWUEVNG.

Place : Auto adopd tnv TonoBeoia, Tn Stavoun Kal Toug TPomoug mapadoong Tou TPoiovtog oTov
niehatn. To pépog umopel va nephappavet tnv tonobeoia tng enyeipnong , Toug Slavoueis, To
Kataotnua, tnv mbavn xprion tou Atadiktiou kat tnv epodlactiky aAucida.

Price : H Tiui €lval 1o XpNUOTIKO QVTITIHO TIOU TANPWOOUV OL TIEAATEG yla VoL ayopAcouv
TpoiovTa ) va XpNOLUOTIOLO0UV UTtNPEGCLeG. H cuvioTwoa KOGTOUG TNG OTPATNYLKNG LAPKETIVYK
efaptatal cuvABwg amo tnv nmpobupia Tou KatavaAlwtr va MANPWOEL, aAAQ TIPEMEL ETONG va
efetaotel oe ouvewonon pe ta TEPOWPLA KEPSOUC TNG emixelpnong Kabwg KoL PE TN
HOKPOTIPOBESUN OTPATNYLKA HLAPKETLVYK. H £€peuva LAPKETLVYK lval {WTIKNC OnUOOLAC yla ToV
TPOOSLOPLOUS LG TIUAG TTou Ba TTANPWOOUV Ol KATAVOAWTEG, VW KOTA OUTOV TOV TPOTO
BeAtioTomoleital katl n anodoon tng emévdéuong.

Promotion :

H mpowBnon adopd tnv TNV Kowomoinon Twv aflwv Kol TwV TTAEOVEKTNUATWY TWV TPOIOVTWV
oTou¢ TteAdteC oac. MephapBavel tn xprion SladpopeTikwy HeBOSWY, OMWC AUECO UAPKETLVYK,
npowONon MwANCEwWY, Slapron Kol TIPOCWTILKEG TTWANCELG Yla Vo TIELOEL TOuG TteAdtes. H
Stapnuon mou dnuioupyel To evOLADEPOV TWV KATAVOAWTWY YLA TO TIPOTIOV €lval n 1o Kpioun
yla ta €0oda amnod Ti¢ nwAnoslg. OL marketers kaBopilouv moleg MAATHOPUES PAPKETIVYK Ba
TLAPEXOUV TA CNUAVTLKOTEPA AMOTEAETUATA YLa TNV Tto Stadruilon Tou mpoiovtog. H mpowbnon
okoAouBel oxebov mavia TG amodAcELS TILOAOYNONG Kal TOTMOBETNONG, TPOKELUEVOU v
ouuneplAndBolv autég ol TAnpodopieg ot Stadpnuioslc. Emopévwg, oL emoyyeAHOTIEC
HOPKETIVYK TIPETIEL VAL OVAYVWPLOOUV T TIAEOVEKTAMATA Kal TIG aduvopie Twv Sladopwv
oTpaATNYKWYV Tipowbnong, va TPoodloploouv TIC OAVAYKEC TWV KOTOVOAWTWV KoL va
TIPOCAPUOCOUV OVAAOYQ TLG KOUTIAVLEG.
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Epyoieio piypotoc MapreTivyk Tieprypagny

[Toucikia, TTowdmta, Zyedrwopoc, XopoKktpioTiKd,

[Tpoiodv Ovopacia, Zvckevocio, Méyeboc, Yanpeoiec,

Eyyomon, Emctpog)

Kotahoyoc, Exineoo Twudv, Exntdceic, Atkodnoro,

T Iepioooc ITAnpounc. Opot ITictaong
Mpodénon %.1{1([)1’1 o). Ipocomn Iloinen. Ipomenon
[NoAcenv. Anuociec Xyeceis, Aneco MapkeTivyk
Kovamao, Teoypaeikn) Kaivyr)., ZuArovec,
Tomoc Tomobeoiec, Anoypaor), Mstagopis, EQodtactik

Alvcida

4. To napadoolako peiypa marketing

Mnyn : Kaur at al (2015)

AtileL emiong va avadEpoupe MWE OTNV MEPIMTTWON TWV UTINPECLWV OTo Helypa marketing
Xpnouoroleital To poviélo twv 7Ps : a) Product (Mpoidv), Price (Twun),Promotion (Mpow6non),
Place (Tomog), People (AvBpwrtol), Process (Aladikacia) kat Physical Evidence (Quotikad Ztolyeia).
(Ilvy 2008)

Ooov adopa to Pnolakod peiypa marketing,ol Bewpntikol cuveldntomoloav OTL OL ETIXELPHOELG
TPEMEL va Tpooapuolovtal ota dedopéva tng Pndlakng emoxng mou dtavuoupe. MNa 1o Adyo
auto, Vv dekaetia tou 1990 dnuoupyndnke to Ynolakd piypa MApPKETIVYK, To omoio gival
TIPOCAPUOCUEVO, ota Aaiola Tou Wndlakol Mapketivyk (Kaur et al., 2015). Juykekpluéva, o
Lauterborn (1990) avtiotoixnos ta 4P’s Twv enixelprnoswy pe ta 4C’'s Twv meAatwy : Convenience
, Customer Cost , Customer Solution kot Communication. To Yndlakd peiypo marketing
TLOPOUCLATETOL OTO TTOPAKATW CXN AL
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Epyaieic ¥noroxod piypotog

TIeprypag
MapxeTivyk Sl

. BeAtiopeva mpoidvta., vanpecieg Kot 08¢ TOL 01
Avon ITerdm )
TeAdTEC Eival TPOBLLIOL VUL 0YOPEGOLY

BeAtiouévn i, 61011 o1 TeAdTeC efvor Tpdbupot vo.
_ _ Oy TovV LEYOADTEPO KOGTOC Y10 TO. TPOTOVTA.,

Koatog ITehat ) . ) _
VANPECTIEC KO1 16EEC TOV TPOGPEPOVY DYMAOTEPT

npocTIBENEVT a&io Kot IKOVOTO100V TIC UVAYKES TOVC

Beitiopgvn Tpom@bnon. dnAoo] GTOYEVIEWT

Emkowavia ) o )
EMKOVOVIO, GE TPAYILUTIKO YPOVO [IE TOVG TEAUTES
BeAtiopévn tonobecio, KeHOC [LEGEH TOV HUOIKTOOD
Evkohiia O1EVKOAVVETOL 1] YPNOT) KUVOA®GY TOAAUTANG O10VOIS

le Pao TIC TPOTYLIGELS TOV TEAUTOV

5. To Yndako peiypo marketing

Mnyn : Kaur at al (2015)

KEDQAAAIO 3 : EIAH KAI EPTAAEIA TOY WHOIAKOY MARKETING

KEDAAAIO 3.1 : To Mapketivyk HAektpovikoU Taxudpoueiou

To Email Marketing elvalt dpeco kal XpnolUomolel TIG AELTOUPYIEG TOU NAEKTPOVLKOU
tayudpopeiov w¢ péoco emikowwviag, mpowbnong mMPoloviwv Kol UTMNPECLWY PEow email.
AnAadn, kaBe email mou amootéAAetal oe SuvnTikd N TPEXovta TeAdtn Bswpeital email
marketing.MoAAEG EMULXEIPAOELG TTIOU ETUAEYOUV VA KAVOUV UAPKETLVYK HECW EVOC NAEKTPOVIKOU
tayudpopeiou, onuaivel OTL XpNOLLOTIOLOUV TNV EKACTOTE MAATHOPUA VLA VA oTEIAOLY Eva email
o€ TIOAAOUC MeAATEC Hallkad ylo va TtpowBrjcouv To Poiov Kol TIG UTtnPEoieg Toug. Elval évag
TIOAU €UKOAOG Kal amAGG TPOTIOG KABWE €MioNG KOl O TILO OLKOVOULKOG aidhoU TO KOOTOG Lo AUTHV
Vv dtadikaoia eivat ouvrnBwg eAdxLoto. Mo cuykekpLlUéva, o 6pog email marketing avadépetat
otnVv anootoAr email pe okomod tnv aAAnAemnidpaon plag emxeipnong LE TOUG TPEXOVTEG ,TOUG
SuvnTtikoUg aAAQ Kol TOUG TiponyoUEVOUG TIEAATEC Tou. Ta email autd €xouv KatnyoplomolnOel
wg e€AG:
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» Email Newsletters: Eival evnuepwtikad Seltia mou otéAvovtal péow email. Eival apeca
pnvUpata  NAEKTPOVIKOU TOXUSPOUEIOU TIOU OTEAVOVTIAL TOKTIKA O Ml Alota
ouvépountwv dnAadr meAatwv mou €xouv cupdwvnioeL va ta AapBdavouv . Mmopel va
nepAapBAveL véa TG eTalplag, avaAUoelg, TPoodopEG MPOIOVTWY, XPrOLUES CUMBOUALG,
UTtEVOU UIOELG Kal yeviKOTepa oTldAmoTe adopd Ta TPOIOVTA KAl TIG UTINPECLEG HLOG
etalplag. Exouv mpoowriko xapaktipo SLOTL aneuBUvovTaL TPOCWITLKA OTOUG TTEAATEG KOl
elval MpooapUooHEVA OTLG AVAYKEG TouG. Emiong, elval apeca kat av xpnowdonotnbouyv
OWOTA UITOPOUV VA ATIOTEAEGOUV TO TILO LoXUPO epyaAeio PndLlakol HAPKETIVYK Lol UL
etalpila. TEAOG, evioxUOUV Kal TNV SNUOTIKOTNTA ULaG LOTOoeALSAC.

» Transactional Emails : To email auto eivat £évag tumog autopatonolnpévou email petagu
€VOG AMOOTOAEQ Kal eVOG mapaAnmTn. AladEpel amo ta newsletters SLOTL evepyomolovvtal
ano cupBavra, oAANAETUOPACELG | TPOTLUNOELS LECA OE MOl UTINPECLA 1 La edbappoyn
KOLL OXL OTTO L0 KOUTTAVLOL LAPKETLVYK ULOG €TOLPELaG. MNa autdv tov Aoyo, To email autd
KaAeital pepkéc dopéc email "triggered".NMep\appavouv pnvopata  KaAabou,
eruBePfaiwong ayopag n mapayyeliag. O MPwWTOPXLKOG OKOTOG £VO¢ transactional email
elval n petadoon twv
TIANPOdOPLWYV OXETIKA PE pila dpaoctnplotnta. Ouw, To TEAsUTALA XPOVLa £XEL amtodeL Tl
TIWG ELVOLL KOLL OLUTA LA XPUCT) EUKALPLOL YLOL TLC ETALPLEG YLO VO TIPOCEAKUGOUV TTEAATEC LG
KOl LIMOpOUV HECW aUTWV Vo au€NoouV To engagement Twv TEAATWY, VO AmavioUV o€
EPWTNOELC KoL va KAavouv cross-sell kat up-sell oe mpoidvta kat umnpeoieg. MoAlotl
npounBeutég Aoylwoulkol email marketing mpoodépouv TeEXVIK  uToOTAPLEN oOTa
transactional email, n omola &ivel tnv duvatdtnta otig eTalpieg va cupmneplhapfdavouv
Kol SLopNULOTIKA PNVUPOTO O0TO CWHA AUTWV Twv email.Yrndpyouv eniong mpounBeutég
AoylopikoU mou poodEpouv e€€LOIKEUUEVEG UTINPEDLEC transactional email marketing, ot
omnoleg mepAapBAvouv TNV Mapoxr) OTOXEUUEVWYV KAl EEATOULKEVU LEVWVY email aAAd kaL TV
EKTEANEON ULOG KAUTIAVLIAC LAPKETLVYK.

» Direct emails : To direct email mepi\apBavel TNV amooTtoAn VoG LNVULOTOC OTTOKAELOTIKA
yla TV erikowvwvia evog Slapnuotikol pnvopatog (yia mapadelypa, HLo ovVaKoivwon
pLaG l8LIkNE mpoodopdg 1 evog kataAoyou mpoioviwy). OL eTalpeie¢ cUAAEYoUV ouvhRBwg
pLa Alota pe
SleuBuvoelg email mehatwv i unoPnduwyv medatwy yla va otellouv Aueca pnvupota
npowOnong 1 urmopouv emiong va volkldoouv pla Alota SteuBuvoelg email amod etatpeieg
TIAPOXIN G UTINPECLWV.

To email marketing dev eival pLa véa texvoAoyia. ITnv MpayUaATIKOTNTA, NTAV EVa Ao Ta
npwta péoa Pndlakng emkowvwviag amod to 1971. AAG os nAkkia oxedov 50 etwv, T0
MOPKETIVYK MEOW email xpnolpomoleital supltepa onuepa amd mote. Eva amd ta
omoudaia mpaypata yia to email eival n mpooBacipudtnta. To NAeKTPOVLKO Taxudpopeio
ETUTPETEL OTNV ETUXELPNON VO TPOOEYYioeL Eva eupUL daopa SLoPopeTIKWY ELGWV KOLvoU,
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ouunepAaUBaVOUEVWY EKEIVWVY TIOU Sgv elval amopaitnTa Aveta HE Tn Xpron Tou
AladiktUou. EmumAéov, To HAPKETWVYK HEow email dnuioupyel pla eukatpia yla T
Snuloupyla HAKPOXPOVIWY OXECEWV HE TOUG TEAATEC KoL TOUC TEAATEC. Mapakdtw
avadEpovtal KAToLN OTOTLOTIKA OTOLXELQ TTOU aMOSELIKVUOUV TA TTOPATIAVW :

s ZUpdwva pe Tnv €kBeon Inbox 2018 tou Fluent, to 80% Ttwv XPNOTWV EAEYXOULV TO
email toug TouAdylotov pia popd TNV NUEPQA, UE OXESOV TO EVa TETAPTO VO EAEYXEL
TA TPOOWTILKA Toug email apketég dopég TNV nuUépa. OL KATOVAAWTEG TOU
ayopdlouv pe auTtdv Tov TPomo npoidvia {odevouv 138% meplocotepa XpnpaTa.
To 86% TWV EMAYYEALOTLWY TWV ETUXELPNCEWV TIPOTLLOUV VAL XpNoLLomoLlolv email
OTAV ETILKOLVWVOUV YLO. ETIXELPNHUATIKOUC OKOTIOUG.

Aebopévwy Twv aplBuwy, dev pokalel EKTTANEN To yeyovog otL To email Bewpeital wg to
TILO QTTOTEAECUATIKO KOVAAL OTO HAPKETLVYK B2B.OMwg avadpEpape KoL TPONYOUUEVWG TO
HAPKETWVYK NAEKTPOVIKOU ToxuSpopeiou €xel mapa TMOAAA TIAEOVEKTAMOTA Ylo MLO
ETXElpnON. MepLka amod avtd avaAlovTal TapaKATW :

1. Tunupatomoinon kot eatopikevon : Me TO UAPKETWVYK HECW NAEKTPOVIKOU
Tayudpopeiou, n emixeipnon UMOPEL VoL MPOCAPUOOCEL TIG KOUMAVLEG TNG KAl Vol
dnuloupynoete OTOXEUUEVO Teplexopevo.H e€atopikevon (personalization)
UTopel va €lval TO00 UIKP 000 KOl TO Ovopa HoG emadng oto email. Itnv
TPAYUATIKOTNTA, TA NVUHOTA NAEKTPOVIKOU Taxudpoueiov mou meplhapBdavouv
TO OVOoUO TOU MOPAAATTN OTN ypauun BEpatog €xouv unAdtepn avaloyia KALK
TpoG aplBuo eudavicewv and auvtd mou dev To KAvouv. Ao tnv AAAn MAELPAQ,
puropelt va  dnuoupynBet €€ATOULKEUUEVO TIEPLEXOUEVO WE Pdon TNV
TUNUOTOMOINON TOU KOWOU, WOTE va OTEAvOvVTIAL Ta OWOTA pNnvUupata
NAEKTpOVIKOU Toxudpopeiou otoug owotoUl¢ TmeAatec. MapdAAnAa, kol TO
TIEPLEXOUEVO TwV email pmopel va €EOTOUIKEUTEL  OTIC AVAYKEC TOU KOLvou.
Evéxetal va €xouv mapaAAayEC, CUUTMEPIAAUBAVOUEVWY SLOPOPETIKWVY ELKOVWV I
BEUATIKWY YPOUUWY AN Kot ELOLKEG AloTeg e Bdon Ta yewypadlkd oTtolxeia Kal
Ta enineda engagement Twv MEAATWV.

2. BelAtiwon twv TWARCEWV : EVw TO LAPKETIVYK LECW NAEKTPOVLIKOU TaxuSpoueiou
elval cadwg £va e€alpeTikO €pYaAEl0 HAPKETIVYK, UMOPEL TPAYUATIKA Vo
BeAtiwoel kal TwANOCelG. To 59% Twv EemEPnoswv umootnpilouv OtL TO
NAEKTPOVIKO TaXUSPOUELO lval n peyalutepn mnyn anodoong tng emevduong Kat
Ol ETALPLEC TIOU XPNOLUOTOINCAV TUNUOTOTMOLNUEVEG KOAUTAVIEG ONUELWVOUV
avénon katd mepimov 760% ota €006a. Ol KOUMAVIEG UAPKETIVYK HECW email
propouv va SltaBétouv npoiovta ) unnpeoieg, va evBappuvVouv Toug MEAATEC va
0yOopAoOoUV UETA TNV eYKATAAELWPN Tou KaAaBloU toug 1 va MPoodEPOuV ELOIKEC
npoodopeG oToug TEAATEG oag. EmutAéov, 1o 59% twv epwtnBéviwv oe €psuva
marketing dnAwvouv otLTa newletters emnpealouv Ti anopAceLg ayopac Toug. Ot
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KOUTTAVIEG MAPKETIVYK LECW email purmopoulv eUKOAA VA EVOWUOTWOOUV UNVU T
yla va evBappUVouV HLa ayopa O €va KOLWVO TIoU €lval Tio TBavo va ayopacel
anmo pla etalpio , eneldn €xouv emAé€el va Aapfdavouv Ta pNVUMATA KOL TLG
EVNUEPWOELG OTIO TNV CUYKEKPLUEVN ETUXEPNON.

3. XapnAo ko6otoG : Evw ol mapadoolaKEG KOUTTAVLEG OTIWE OL EVTUTIEG SLopNULIOELG
uropel va eival Samavnpég, Ol KOUMAVIEGC HAPKETIVYK HECW NAEKTPOVIKOU
Taxubpopeiou telvouv va €lval TO OLKOVOULKEG VW OoLYXPOVWG Sev xpelaletal
TIOAUG XPOVOG yLOL TNV Ttapaywyr toug. AeSOUEVOU OTL OL TIEPLOPLOOL XpPOVOU Kal
NpoUToAoyLopoU emnpPedlouv TMAVIA TOUG ETMOYYEAUATIEG TOU MAPKETIVYK, OL
KOUTTAVIEG LAPKETIVYK LEow email umopouv va elval Mo amOTEAECUATIKESG Kol VOl
TIAPAYOUV CNUAVTIKA £0060l.

4. Anpouvpyia afiag otnv emxeipnon : Evag omd TOUuG KUPLOUC OTOXOUG
omnolacdnmote emixeipnong eivat va mapéxel afio otoug MeEAATEC.TO UAPKETIVYK
HEOW NAEKTPOVIKOU Toxudpopeiou elval €va efalpetikd HECO yla  va
dnuoupynBouv miotol meldteg, emeldn mpootibetal afio akopa Kol Otav oL
TEAATEG SEV MPAYUATOTOLOUV ayopd.

5. Maliki mpooéyyion mehatwv : OL marketers pmopoulv va mpooeyyicouv
ONUAVTLKOUG aplOpouc ouvSpountwy NAEKTPOVIKOU TaxuSpOUELOU TTIOU £XOUV TO
eMAEEeL SnNAadn) €xouv SwaEL TNV ouyKaTAaBeon Toug yla TV ANYPn KNVUHATWY ylo
B£pata mou Toug evdladEpouv.

6. EEowkovopnon xpovou : OL mMapodOCLOKEC KOAUMAVIEG MOAPKETIVYK UTOpPEL va
XPELAOTOUV PAVEG YLOL VO TIPOYPAUHATLOTOUV Kal va opyavwBouv. Qotdco, UE To
MAPKETIVYK NAEKTPOVIKOU TaxuSpouEiou, pLa OAOKANpN Kaumavia dnuloupyeital
ypnyopotepa, eneldn Sev xpeldletol T000 MOAU XpOVO yLa VA TIPOYPAUUATLOTEL.

7. OWKOAOYLKO TPOTOG LAPKETLVYK : TO LAPKETLVYK LECW NAEKTPOVIKOU TaXUSpoEiou
elvatl xywpig xapti (6nA. "MNpaowo").

Qotooo to email marketing StaBétel kal kamola apvnTika. MoAAEG eTalpeleg XpnoLpomoLlouV To
HOPKETIVYK UEOW NAEKTPOVIKOU TAXUSPOUELOU ETUKOWVWVOUV HE UTIAPXOVTEC TEAATEG, aAAdA
TOAEG AAAeC oTéAvVouV emiong avemBuunta palika email yvwotd wg avermbuunta (spam).0
Godin (1999) emwvonoe ylo tpwtn ¢popd Tov 6po <<permission marketing>>, | aA\lwg << opt-in
email marketing>> mou Baociletal oto OTL oL KATAVOAWTEG Slvouv TN cuykatabeorn Ttoug va
AdaBouv mAnpodopieg pAapKeTVYK. AuTO SiVEL OTOV KATAVOAWTH TNV euKalpla va <<mpoodepOel
€BglovTtikad otnv ayopa>> .H éa tng ouykatabeong dev eival véa. H adela twv medatwy sixe
eloaxBel oto mMAailoo TwWV INTNUATWY OMOPPNTOU OTO AUeco pdapketvyk (Milne and Gordon
1993) evw onuepa StaodaAiletal pe Toug 6poug tou levikol KavoviopoU Mpootaciag twv
debopévwy. (GTPR). To <<permission marketing>> BeATlwVeL T 0TOXEUCN KAl TN cUVADELA TWV
SLUPNUOTIKWY HNVUHATWY, BEATIWVOVTAC £TOL TA TTOCOOTA anmokplong. Auti n néBodocg sival
plo amd TG mMoANEG OVAMTUYHEVEG amo Ttoug marketers yua va e€aleipel to Baoilkotepo
HELOVEKTNO TOU HAPKETIVYK NAEKTPOVIKOU Taxudpopeiou kat Bonba otnv Snuoupyia uPpniou
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TIOCOOTOU LKOWVOTIOINCNG METALY ETLXELPNOEWV KOl TTEAATWV. Eva Koo apadelypa permission
marketing lval éva evnUEPWTLKO SEATIO TTOU ATIOCTEAAETAL OTOUG TTEAATEG MLOG SLOPNULOTIKAG
etalpelag. TETOlO EVNUEPWTIKA OSeATIO EVNUEPWVOUV TOUC TEAATEC YlO TI( ETMEPXOUEVEC
ekbnAwoels R mpoodopEg N veéa poiovta. Z€ auTOV ToV TUTIO SladiLong, ia eTatpeio tou BEAeL
va oTelAeL Eva eVNUEPWTLKO SEATIO OTOUC MEAATEC TNG UMOPEL VO pWTIOEL OTO ONUELO ayopa AV
emBupoUV va AdBouv to evnuepwtikd deAtio. H Stadpaotikdtnta tou Stadiktiou SLEUKOAUVEL
TNV EMKOWVWVID KAl TLG TIPOTIUACEWY TwV KATAVOAWTWVY. H cuvaiveon, n eumiotoouvn Kat n
apdidpoun avtaiiayr mAnpodoplwv avanTtUooOUV OXECH EUTILOTOOUVNG METAEU TOU TMEAATN
Kal tng etalpeiag. Emumpoobeta, o Krishnamurthy (2001) mapouotdlel €va HOVIEAO OTOU TO
eVOLAPEPOV TWV KATAVOAWTWYV yla va Swoouv TNV adela Toug wote va AdfBouv Anpodopieg
€€apTATAL OO TEVTE TAPAYOVIEG: ) CUVAPELX PNVUPATWY, B) XxpnUaTikd odelog y) €€oda
EL0AYWYNG TIPOOWTIKWY TIANpodoplwy 8) KOOTOG emMefepyaoiog UNVUHATWY Kal €) KOOTOG
QTOPPNTOU. 2TO TOAPOKATW OXNUA TOPOUCLAlETAL TO HOVTEAO Hlag Baowkng dwadikaoiag
OVTATIOKPLONG Tou KatavaAwtr o email marketing , to onoio Baciletal o€ 3 otadla : To Avolypa
Tou email , TNV MpoooXr OTA MEPLEXOUEVA KAL TNV ATAVTNON .

charactenstics of the ermall charactenstics

of the offer

subject line characteristics characteristics
of the emal of the ernail of the offer

sender of attractrveness of attractmveness
the email the email of the offer

open the pay attention to chelk through

email the erall UURL link

| L
T T Response PmcessT

Characleristics of thé (potential) customer.

6. Basic Email Marketing Response Process

MNnyn : Vriens et al. (1998)
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MAALOTA, |LE TOUG VEOUC KOWVOVLOMOUG, OV L0 ETALPLO. XPNOLUOTIOLEL TTAPATTAQVNTLKEG YPOLULMES
ota email (akoun kat katd Aadog) , unvupata NAeKTpovikoL TaxuSpopeiou og dtopa ou dev To
€xouv emAé€el, 600 Kal amOOTOAR AavBOOPEVOU UNVUMATOG NAEKTPOVIKOU Taxudpoueiov o€
AdBoc¢ Alota, umopouv va emnonuavOolv and toug Xprnoteg oav avermBupunta email (spam) kat
Qv QPKETA ATtopa emionudvouv ta email, eivatl mbavov va amayopeutel otnv etatpia and 1o
Sladiktuo va kavel email marketing. To ¢piAtpo averBupntng aAAnAoypadiag eivat amapaitnto
Yl TOUG OAOUG TOUG XPIOTEG.

TéAog afilel va avadEPou e, WG YLl TNV ATIOTEAECUOTIKOTEPN KoL OIMOSOTIKOTEPN AELTOUpYia
Tou email marketing,oL TepLOCOTEPEC ETALPLEG XPNOLLOTOLOUV KATIOLO AOYLOULKO TO omoio eivat
umevBuvo yla tn Stacdalion tng mapadoong Twv email otoug meAdteg. Ot MAATHOPUEG QUTEG
umopel va eival Swpeav aAlG yLa TIG 1o e€elnNTNUEVEC AELTOUPYIEG , XPELALETAL KATIOLO Lhviaio
ouvnBwg avtitipo .OL mMAatdpopueg autég, e€acdaAilouv oToUG XPNOTEGC TPOUEPA TTOCOOTA
MapAdoong UNVUUATWY NAEKTPOVIKOU Taxubpopeiou, Le aoPAAELQ, VOULUO KAl PE AlYyOTEPO
XPOVO KOl KOOTOG. JUMMEPOOHATIKA, TO HAPKETIVYK MEow email pmopel va eival e€alpetikd
ETUTUXNMEVO €AV yivel owotd. Me tn AavOaouévn OUWG OTPATNYIKI, TO HAPKETIVYK HECW
NAEKTPOVIKOU TOXUSPOUEIOU UTIOPEL VA OMEVEPYOTIOLNOEL £vav SUVNTIKO TIEAAQTN KAl OUTA N
oX€0on Umopel va unv avakappeL mote.

KEDAAAIO 3.2 : MapkeTlvyk Méow Mnyavwy Avalitnong

OL paydaieg e€eifelg mou enédepe o MNaykooulog lotdg, oe cuvduaouo e TNV ekBeTIKA avénon
TwV LoTooeAbwy, Kata tTa péoca tng Sekaetiag tou 1990, 06riynoav otn Snuioupyia Twv HNXavwy
avalntnong, oUTWC WOTE Vo UopoUV oL avBpwrol va evtomilouv o eUKOAQ Kal ypryopa TLg
nmAnpodopieg mou avalntovoav oto Stadiktuo (Labrecque et al., 2013). To LAPKETLVYK LNXOVWV
avalntnong (SEM) eivat €va €idog Sdtadiktuakol UAPKETWVYK. MeplhapPavel tnv mpowbnon
LOTOTOTIWV MEOW TNG av&énong tng MPOoBOAAG TOUG OTLC OEAIOEC QAMOTEAECUATWY HNXOVWV
avalntnong (SERPs) péow BeAtiotomoinong (SEO) kat Stadnuiong. Me tn BeAtiotomoinon
unxovwv avalntnong (SEO), To SEM umopel va mpocapuooeL 1 va EavaypaeL TO MEPLEXOUEVO
TOU LOTOTOTOU yLa va TETUXEL uPNnNAOTEPN KATATAEN OTLG OEAIOEC AMOTEAECUATWY TWV UNXOAVWY
avalntnong wote va oau€noel T Alotec mMAnpwung ava kAWK (PPC). OAa auta yivovrtal
XPNOolUomolwvTaG £va  Helypa  oxedloopol otooeAibwy  BeATioTomolnpévng  UNXOVNG
avalntnong, MANPwWUEVNG StadnuLlong Kal HAPKETWVYK uPNAAG ootntag. 2to SEM, n unxovn
avalntnong mpoodEpPel TOAAOUC TPOMOUG yla TNV ayopd diadnuicswv, ol omoieg ouvnBwg
yivovtal opatég mavw 1 otn 6efld MAEUPA TOU TIEPLEXOUEVOU OTLG OEAIOEC AMOTEAECUATWY
avalntnong. Eav kamolog mpoodépel va mAnpwoetl upnAdtepo TéAoG yia pia Stadnuion, TOTe n
oeAida Ba eudaviletar vPnAotepn Swadnuion. Mapakdtw mopatibevral ewkova amo Ta
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anoteAéopata UG avalntnong yla etalpieg Stadnuong péow tng BeAtiotonoinong UNxovng
avalntnong tg Google.

G‘O g|e ETAIDEIES BIGPMUIONC X m ) Q

ook [ Eddong [ Ewdveg P Ayopic [ Bhvizo iN:pioodrzpa PuBpioms Epyaheia

Mepitou 26.900.000 cmotehéopama (0,66 Szutepdhena) AVOVUG aTIOTEREOpGTUIY OE VEQ KDpTEND

Aaagdmor + wwwcitrusnobilis.comd ~ 21 1800 6730

LicpnuioTikr Citrus Nobilis - Eidikoi oto Digital Marketing
YielBuva ko Atrotehzopankd. AvohopBavoups v whnpn Soygipion g Online Topouciog &
SicpRpieng vio otva, Mads miog! Zwordg oyefopdc. Premier Google Pariners.

H Opdada pag O Y1 peoieg pag
MdBz Tz pICoOTERD Vi Epdg MAnpng Sayzipon Online media
KON TG UTTEpAUVaLEIG pag! T £1on yiveron ouoTd!

Magrymor - www astralon griservicesisocial-media ~ 21 0364 6614

Astralon - Creative Digital Agency - astralon.gr
To Astralon zivoa [na SnpiowpyIkr ETeIpia TOROKTC WNEIOKLY UTMEETILW WE £5pa v ABrjva.

Aggrmon « widec.gr ~
Digital Marketing Experts - IDEC AE ZopPouhol Emixsiprioewy
EEafweupsveg urmpeaizg digital marketing, mpooappoeopiveg ong Sikig oog avaykeg

7. MNoapadeypa avalitnong otnv Google

JAUEPQ, OLTILO YVWOTEC UNXaVEG avalntnong eivat: n Google, n Microsoft kat n Yahoo. ZUpdwva
pe Toug Laudon & Traver (2017), oL UNXAVEG QUTEG KOTEXOUV TEPITOU TO 95% TOU CUVOAOU TWV
avalntocwv tou Stadiktiou . JUUdwWVA OTOLXELO TOU TTAYKOOWLOU, OTATLOTIKOU OpYyQavVIoHOU
Net Market Share (2020), To peyaAutepo HeEPISLIO avalnNTACEWV TAYKOOUIWG KATEXEL CAUEPQ N
Google, 6Mw¢ MapPoVCLAIETAL OTO MOPAKATW SLAYPAUUAL.

Search Engine Market Share (Sep 2020)

2% 1% 1%

= Bing

= Baidu
Yahoo!

= Yandex

u Other

8. Mepidio ayopdg yta pnxaveg avalntnong

Mnyni: Netmarketshare
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Ot punxaveg avalntnong npoocapolouy Toug aAyopiBoUE TOUG £TOL WOTE OL TEXVLKEG LAPKETIVYK
unxavwv avalntnong va oAAalouv .fevikd, n upnxavn avalitnong xpnolpomnolel SuokoAa
npoypappota. Qotdoo, TO HAPKETVYK HNXAVWV avoalAtnong XPNOLUOTIOLEL TG aKOAOUBEG
OTPOTNYLKEG:

A) SEO - Search Engine Optimization

To SEO eival éva onuavtikd HEPOC TOU ELOEPYXOUEVOU MAPKETIVYK (inbound marketing), 6nAadn
TO UAPKETLVYK TIOU ETIKEVTPWVETAL OTNV EUPECH QO TOUG TEAATEC. AUTH €lval N HEYAAUTEPN
Slapopd og cUYKPLON UE TO MAPASOOLAKO EEEPXOUEVO LAPKETLVYK (outbound marketing), 6mou
N SLadKaola TOU yLa TN MPOCEAKUCHN EVOG TTEAATN AELTOUPYEL TTPOG TNV avTiBetn KateBuUvon Kal
Ol ETALPELEC ETUKEVIPWVOVTAL OTNV EUPECN VEWV TEAATWV OO Toug (6loug. IUpdwva PE ToV
Baokd O8nyo Behtiotonoinong Mnxavwv Avalntnong tng Google (2010), to SEO eivat pLa oslpa
QO TPOTIOTOLOELG KOl TEXVLKEG, OL oToileg SLEUKOAUVOUV TNV avixveuaon, eVPECN Kal Katavonon
TOU TIEPLEXOUEVOU HLaC LoTooeAibag. Elval pla TPaKTIK) TOU OTOXEUEL oOTnV HEYAAUTEPN
ETUOKEYPLLOTNTA EVOG Site o€ pLa pnxavn avalitnong Kal Baciletal ota opyavika anoteAéopata,
SnAadn dev emibéxetal kamotla mAnpwir. Mpwv and tnv idta tn BeAtiotonoinon, eival onUaviko
yLaL TLG ETILXELPNOELG VA YVwpPI{ouv To KOLvO oTo omoio aneuBuvovtal, TNV ayopad Kal TG SIKEG TOUC
duvatdtnteg. Mo va UMOPECOUHE va a&LOTIOLCOOUNE QNMOTEAECUATIKA TIG SEM w¢ mpog ta
«OPYQVIKA amoTteAéopatd» , Ba TPEMEL MPWTA VO KATOWVONCOULE OTL AELTOUPYOUV UECW EVOC
€L61KOU AOYLOMLKOU OTIOU TIPOYMOTOTIOLOUV QUTOUATOTOLNKEVN aviXveuon otooeAibwy oAAd
KOlL TWV EMIUEPOUC OeAIO WV TOUC. 2TV cuvéxela dnuiloupyoLv pla Baon Sedopévwy He oTolyeia
Tmou adopouv KABe site Eexwplotd OMwe n meplypadn Kat o TITAOG Toug. Av AoLtOV KATOLOG
XpNotng avalntriosl QLo emxeipnon , TOte o aAyoplBuog epdavilel Ta amoteAéopata mou ival
OXETIKA UE Ta otolxeia mou IntrBnkav. Me 1o amAd AdyLa, UTIAPXEL £Va TEPAOTLOC KATAAOYOG
oTov ormoio oL pnxavég avalitnong avatpéxouv.(BAaxomovAou & Anuntpladng, 2014). Ou
marketers pmopoUV va BEATIWOOUV TIC KOTOXWPLOELG TOUCG OTI( OEAIOEC ATIOTEAECUATWY
avalAtnong TPOTIOMOLWVTAG TOUG KWOLKOUG TOU LOTOTOTOU TOUG yla va Toug ¢Tiafouv éva Tio
OXETLKO KOlL EMOUEVWE TIO CUMPATO UE UNXavES avalitnong meplexopevo. MNa napddeyua, Evag
oxedlaotn¢ LotooeAibwyv pnopel va epdavilel kelpevo otnv apxkrn oeAldo VoG LOTOTOMOU UE
TOAEG Aé€eic-kAeldia. (keywords). Qotdoo, eival aduvato va yivel BeATioTonmoincn Unxovwyv
avalntnong yla Kabe AEEn os pa oeAida, yL autod lval onUAvTiko va umapxouv amo 5 ewg 10
AEEELG OL OTTOLEG AVTUTPOOWTEVOUV E OKPIBELA TO TIEPLEXOLEVO.
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Fevika, to SEO xwpiletal o SUo opadeg: On-page (Tpomomnoinon tng SoUng EVOC LOTOTOTOU) Kal
Offpage (texvikég avefdptnteg amod tn Soun Tou Ltdtomnou).0 cwotog cuvduaouog Kal Twv duo
UMopEeL va eMLPEPEL onUaAvTLK avEnon tTn¢ Kivnong xapn otnv upnAdtepn B€on oto SEM.

On-page SEO : Eival OAEG OL EVEPYELEG TIOU UITOPOUV VA YIVOUV O€ HLa CUYKEKPLUEVN oeAiba yla
va BeATlwOel n amodoon kat n mpoBoAn tng avalitnong. Auto pnopet va mepAaUBAVEL EPYACLES
TIOU €X0UV YIVEL OTO MEPLEXOUEVO TIOU BAETEL O XProTNG KaBwWC Kal oTov Kwdika avalntnong.
TEétoleg epyaoieg pmopel va eivat n BeATiwon TOU TTEPLEXOUEVOU KoL TNEG SOUNC ToU site aAAd Kal
n toxvtnTa $pOpTWONG ToU.

MNapakdtw avadépovral ta KUpLO BAUOTO TOU TPEMEL va KAVEL Mla €tolpia yuo va
BeAtiotomolnoel tn B€on KATAtagng TNG LOTOOEAISAG TNG HE €OPYAVLKA ATIOTEAECLATOY :

< Anuoupyia pag Aiotag Aé€ewv-kKAelSlwy : OAa otn BeAtiotonoinon pnxovwyv
avalntnong neplotpédovral yUpw amo AEEeig-KAeLSLA.
M’ 'autd n €peuva twv keywords eival cuviBwg to Mpwto Pripa omolacdnmote
otpatnykng SEO. O Aé€elg umopet va eival n emwvupia pag enxeipnong, n wa
katnyopia umnpeocwwv (MY OUMPBOUAEUTIKN EMIXEPAOEWV) 1 £€va Tpoidv (my
OEPOTOPLKA £loLTAPLA.) Ta amoteA£opata o epdavilouv oL pnxavég avalntnong
UTopel va eival akopa Kal TTOANG EKOTOUMUPLA LOTOOEAISEC OXETIKEC e TN AEEN
KAeldl . MNa mapadeypa , ta kopudaia amoteAéopatra otnv Google sival ot
lotooeAibeg mou €xouv peyaAUTeEpn OUVAPELX WG TPOG TA CUYKEKPLUEVA
keywords.EmumA€ov, oL pakpUTePEG AE€ELG-KAELSLA (YVWwOoTECG wG long-tail keywords)
telvouv va elval AlyOTEPO QVTAYWVLIOTIKEG amd TIG UIKPOTEPEG AEEeELC-
kAeldLa.(short-tail keywords).
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LONG TAIL KEYWORDS

HIGHLY

COMPETITIVE SINGLE WORD PHRASES

2-3 WORD PHRASES

LONG TAIL KEYWORDS

LOW
COMPETITION

LOW CONVERSION HIGH CONVERSION

9. KapmiAn Avtaywviotikotntag twv Long tail keywords
Mnyn : Backlinko

+ Kataxwpnon nAeKTpovikr ¢ SteuBuvong pag totooeAidag : H emtthoyr evog amiou
Kol oxetkoUu, URL, eumnpetel 1000 otn oslpd katdataéng tng LotooeAibag otnv
pnxavn avalntnong, 000 KoL 0TNV KATavonon TOU QVIIKELUEVOU TNG amd Toug
duvntikoug mehateg. OL SleuBuvoelg URL Bewpoulvtal eUKoAog Kol aAdvBaotog
TPOTOG Yl VO OTOKTACEL Mla EMLXEIPNONG OVTOYWVIOTIKO  TIAEOVEKTN L.
JupBaAouv otnv katataén uPpnAotepwy BEcewV yLa TG OXETIKEC AEEELC-KAELOLA,
oAAG kat otn BeAtiwon tng ogAidag tou site. Ooco kaAUtepn eivatl n doun ¢
SlevBbuvong URL,tooo kaAuUtepn afloAoynon kot BabupoAoynon yivetal amod Tig
UNXavEC avalntnong ylo TNV eunelpia tou xpnotn. H Google t Babuoloyia auth
(tnv eunepla kot tnv aAAnAemnidpaon twv Xpnotwv ) ot uPnAég BEoelg Twy
eAEyXwV MOV KAVEL yla va amodaciosl mola emnixeipnon Ba epdaviotel ota mpwrta
anoteAéopata Tne.
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+* BeATLOTOMOLNON TOU MEPLEXOMEVOU TNG LOTOOEALSAG : Elval onuavtikd n cuvexng
BeAtiotomoinong tou site w¢ mPog TNV moLdTNTA, TV KABnuepwvn evnuépwan Tou,
TNV EYKUPOTNTA KOL TNV EVOTOXLA TOU HEoa amo TV évtaén keywords ota Keipeva,
Tov TiTtAOo Kal oTIg mAnpodopieg TnG LotooeAidac. Qotdco n ouxvi emavaindn Twv
AEEEWV-KAELSLWV aVIXVEVETOL ATIO TIG UNXAVEG avalAtnong dnuloupyel apvnTikn
afloAdynon. MNna mapadeypa n pnxavn avalitnong t¢ Google, amodéxetal tnv
enavaAnyn twv By Aégewy, N dpdcewv povo oto 7%.MapdAAnia,péca oto
TeplexOUevo mepllapBavovtal Kal €lKOVEG Kal Bivieo. H omtik emkowwvia
XPNOUEVEL 0TV  BeATiwon TNG avayvwoluotnTag aAAd Kol otnv olkodounon
aglomiotiag yla To mepLeEXOUEVO Tou site.OL Lo TOAAOL ETILOKETITEG OTOV LOTOTOTO
B€louv va amelkovilovral Ta mpoidvta TnG etalpiag kat n Swadikaocia mou
akoAouBeital kat £tol elval mio mbavov va mpoPouv otnv ayopa. MapdAAnAa, to
TILO ONUAVTIKO €lval TO TIEPLEXOUEVO HLOG LOTOOEAISaC va €lval OXETIKO Kal
ETUKOLPOTIOLNUEVO WOTE VO €VOLOPEPEL TIPAYUATIKA TOUCG ETLOKEMTEC TNG.
AladopeTIKA, OTOLAdHTIOTE TEXVIKA Kal av epappootel, Sev Ba Ppépel To emBLUUNTO
anotéAeopa.

+» BeAtiotonoinon tng SOUAG TNG LOTOGEAISACG KOl CUVSEGUWV TTOU EUTEPLEXOVTALL :
H €UkoAn mAonynon Twv ETLOKEMTWY OE €va site €lval TOAUTIUN TOCO yLo TOV
duvnTikd mEeAATn 600 Kal yia tnv dla tTn pnxavn avalntnong. Akoun, eivat
ONUAVTLKO TO TIEPLEXOUEVO KAl OL OVAPTHOELC VA CUVOEOVTOL ECWTEPLKA UE AAAEC
oeAideg péoa otov Lototomo. EToL n eumelpia Tou Xpriotn €ival mo oAOKANPWUEVN
KoL KAAUTEPN.

Off-page SEO : AvadEpeTal o€ TEXVIKEG TTOU YivovTal EKTOC ToU site yla va BeAtiwBel n B€on evog
LoTtoToTOoU 0Tn oeAiba amoteAeopdtwy TNG UnXavng avalitnong onwg to Guest blogging , link
building, To social media marketing «kat ta linked kot unlinked brand mentions and AAeg
OEAIOEC. Z€ YEVIKEC YPOUUEG, EXEL VA KAVEL e HEBOSOUC TTIPOWOBNONC UE OKOTIO TNV KATATAEN EVOC
Lototomnou uPnAdTEPOU oTa anoteAéopata avaltnong.

MapdAAnAa e OAa ta apanavw to SEO Slakpivetal kal o€ 2 akOUA KOTNYOPLEG : a) O€ TEXVLKEG
mou Bewpolv oL eTalpeleg unxavwy avalntnong wg HEPog Tou Kakol oxedlaopol (White Hat)
Kol B) 0€ EKELVEG OL TEXVIKEC OTOU oL punxoveéC avalntnong Sev eykpivouv (Black Hat.). Ot SEM
npoomnaOolV va eAaXLOTOTIOL 00UV Ta anoteAéopata Twy black hat texvikwv kat ot eldikol €xouv
ToELVOUNOEL QUTEC TIC LEBOSOUG, KoL TOUC EMOYYEAUATIEG TTOU TIC Xpnolpormnotoly, ite wg SEO
AgukoU kamélou, eite wg SEO pavpou kamélou. OL white hat texvikég telvouv va mapayouv
amoteAéopata ou StapkoUv oAU Kalpo, evw ol black hat texvikég evdéxetal va amayopeutouv
TOavov Kal MOVIHa OTav oL pnxaveg avalntnong oavakoAUPouv avhBKEG TIPOKTLKEG OTO
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Sladiktvo. Mua texviky SEO Bewpeital white hat edv ocuppopowvetal pe TG odnyieg Twv
unxavwv avalntnong kot dev tig e€amatd. Alaodalilel OTL To MeEPLEXOUEVO TIOU PBploKel pia
punxowvn avalitnong KoL oTn CUVEXELO KATATAOOETAL OTOV KATAAOYO TNG elvalL to (610 mepLleXOUEVO
miou Ba BAEneL Evag xpriotng. And tnv aAAn mAgupda, to Black hat SEO emnuyelpel va BeATiwoel tnv
KaTAtaén Tou PE TPOMOUC ToU amoppimrtovtal and Tig pnxaveg avalntnong. Mpoomabel va
efanatioel Tov alyoplOpo pe mapamAovnTIKA KeLPHeva Kol ELKOVEC Kol va BpeBel mpwTto ota
anoteAéopata avalntnong. OL unxaveg avalntnong eVOEXETAL VA TILWPCOUV TOUG LOTOTOTIOUG
TIOU avakoAUTTouV OTL xpnolponololv black hat, eite pewwvovtag tv katdatafn toug eite
e€aleipovtag TIG Katayxwploelg Toug anod tig Paocelg dedouévwy touc.Eva mapadelypa piag
TETOLAG TIPAKTIKAG, ATAVE N adaipeon Twv etapiwv BMW Fepuaviag kat Ricoh Germany amno
Vv Google Ttov QeBpoudplo tou 2006 yla xprion MOPAMAAVNTIKWY TIPAKTIKWY. Kat ot duo
€TAlPElEC, WOTOOO, ypryopa IAtnoav cuyyvwpn, Sopbwoav T MPooBANTIKEG CEALSEC Kal
emaviABav otn oeAida amoteAeopATWY TG UNXavnS avalntnong tng Google.

B) PPC Advertising— Pay per Click dtadnpuioei.

Ou pay-per-click Stadnuioelg amoteAolv AAAN Hia onpavtikn otpoatnylky SEM. Mo
OUYKEKPLUEVQ, €lval €va poviélo Siadnulong omou ol marketers mAnpwvouv éva
XPNHATLKO 000 KABe popd mou €vac xpnotng KAVEL KALK o€ pia amo tig Stadnuioslg mou
eudavidovtal Stadiktvakd. Ymdapyxouv moAAd €ibn Swadnuicewv PPC, aAAd to mlo
ouvnOLopévo eidog eival n mMAnpwpévn dtadbriuon avalntnong (paid search add). Autég ot
Stapnuioelg epdavifovral pe kabe avaltnon LECW KLaG LnXavn S avalntnong omwe ivat
n BING. Ot xprjoteg oto &ladlKTuo TPAYUATONMOLOUV Hial EUMOpPLK avalntnon yla
napadelypa avaltnon yla oEPOTIOPLIKA ELOLTHPLO, UTNPEGCLEG, yLaTPOUC, QUTOKIvNTQ,
navenotiula. OAeg auTtég ol avalntroelg evepyomololV StadnUioels TANp WG ava KALK.
MNna va eudavidovrat 6co to duvatov PnAotepa ol dtapnuioslc mapdAAnAa pe Ta
anoteAéopata avalntnong, ot Stadpnuildpevol dev pmopouv amMAwWG va TIANPWOOUV
nepLoocotepa yla va Sltacdalicouv OtL oL dtadnuioelg toug epdavilovral o epdaveic
ano tig Stadnuioslg Tou avraywvioti Toug. AvtlBétwe, ol Stadnuioslg umokevtaL otnv
Anponpaocia Aladpnuicswv( Ad Auction) , pla TARPWE auTopAToMOLNUEVN Sladlkacia tou
XPNOLLOTIOOUV PEYAAEG HNXAVEG avalnTnong ylo va mpoodlopioouv Tn cuvadeLa KAl TV
EYKUPOTNTA TWV Slapnuicewv mou epdavilovtal otig avalntioslg touc. H dadkaoia
autr, OnMwg GAwoTe SnAwvel KoL TO Ovopa tng, ivat pla Stadikaoia umoBoAng
npoodopwv. O dtadpnuildopevol mpemel va urtoBaAlouv poadopEg 6poug ou BEAouv va
eudavilovtal ot Stadpnuioelg toug. OL 6pot autol eival oL Aé€elg-kAeldia. MNa napadeyua,
av pa etalpio edikevetal otov oxedlaopod tafldlwy, o xpnotng mou BéAeL va Bpetl
nmAnpodopieg yla éva taidL unopet va elodyel otnv avalntnon tg Google tig Aé€elg <<
TIAKETO SLAKOTWV>> yla va BpeL €TaLpieg Tou MPoodEPouV auTo ou INTAcsL. T OTLyun
TIOU 0 XPNotng umoBaArlel to epwtnua avalntnong, n Google ekteAel oUVOeTOUC
aAyoplBuikoU ¢ umtoAoyLlopoUg otouc omoloug Baoiletal n Anpompaocia Atadrpuiong. Autod
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kaBopilel moleg OSwadpnuioslg epdavidovral, HE TOWL  OEWPA  KOL HE  TOLOV
Stadpnuilopevo.Elvat ToAU onUavTko pLa emixeipnon va uTIoBAAAEL TPoodopEC LOVO oTa
keywords mou oxetilovtal pe ekeivn wote va eival BERatn otL Ba anodwoel n emévduon
otnv Swadpnuwon. MNa autdé 1o Adyo €xouv SnuwoupynBel keywords tools, wote o
Stapnulopevog va Bpel TIC OWOTEG AEEELG-KAELOLA. TNV TTAPOKATW €lKOVA daivetal To
napadelypa pe tnv avalitnon “makéta Stakomwv’’.

GO g|e TIAKETA DIAKOTTWW X [rize] !; Q

Q Oha B Exéves B Edfoeg [ Bivieo @ Xapreg i Mepioodrepa PuBpiczig  Epyakeia

Nepimou 128.000 amoteAéopara (0,47 BeuTepOAETITA)  AVOIYUA OTIOTEAEOUATWY OF VEX KOPTEAT

Alaprpion - www ekdromi.gr/TaKeTa/dIoKoTIwY *

MakéTa AlakoTiwy £wg -60% - Bpeg Movadikég Mpoogopég
Movadikd TUKETA SIAKOTWY Ot {evodoxeia oe GAn Tnv EAANGDA. MpoAaBEé Tal EZaipenikg
UTIOOTAPIEN. ATTOKAZIOTIKES TIpOCQOPES. Ayopd Kal Xwpig MOTWTIKS. AVETIaVEANTITES
Tipoogopés. Bpapeupéveg uTrmpeaieg

All Inclusive MNpoogopig Oheg o1 MNpoogopig

Ze Ok TNV EAAGDO DA ol Mpoopopés ZevoboxEiwY
Khelge Zevodoyeio Makéra yia 2 Atopa éwg -50%!
Best Sellers Mpoogopég pe Mpwivo
Avakaiuye Best Selling Deals =evodoyeia pe Napoyr Mpuwivoul
KAEIOE OTIC KaAUTEpEG TIpég Khgioe Tpa

Wwww.manessistravel.gr » paketa-diakopon ~
Makéra AlakoTrwy : manessistravel.gr

Makéra SiakeTrwv pe Ty eyyonaon Manessis Travel - TafibéyTe aveta ag GAo Tov KOO0 pE Tov
LEYaAUTEPO TAEIBIWTIKG Opyaviops oTny EAMGSa
Eupwdikég Npotdosig - Mpotdasig yia EAMSa - Makpivé - ESWTKG (groups)

10. Napddeypa avalntnong Google

Nw¢ KaBopiletar to Kdotog ava KAwk (CPC);

To XPNUOATLKO QVTITIHO TTOU KATAPBAAAEL LLa ETILXELPNON OTAV €VOC XPROTNG TTATAEL TIAVW
oe pa Stadpnuion Stapopdpwvetal anod TG NXOVESG avalTnong Kol To LOVIEAO XPEWONG
TIoU €MBUUEL XpEWONC va XpnoLpomnotostl. Ta povteda xpEwoncg ivat 2 : a) To KOOTOG TG
npoodopdg (bid rased) kat to maylo k6oto¢ ( flat rased).To Bid rate ival évag Suvapikog
TPoOmog Stadpripong. H etatpia kaBopilel To KOOTOC yLa TNV Kapmavia tng. Me to mood auto
XPEWVETAL N ETLXEPNON OTAV O XPOTNG KAVEL avalntnon Pe ta emheyuéva keywords kat
TaTAosL MAvw otnv dtadnuilon mou epdaviletal. TKomog eivat va Bl éva Tooo mou Ba
OVTOYWVLOTEL AAAEC ETOLPLEC TOU XWPOU. ATO TNV AAAN pepLd, urtapxet kot To flat rate mou
elval dev elval tooo SladeSopévog TPomog xpewong 6oo to bid rate. To xpnolponolouv
Kuplwg pIKpoOTepa sites. To kootog ava click sivat otaBepd kal mpokaboplopévo.
ErunpooBeta, ta rates eival ouvABwg KNG KALMOKOG Kal Ol €Talpieg xpelaletal va
KataBAaAAouv peyaAUTePO avtitipo yla va €xouv uPnAotepn B€on otnv oelpd epdaviong
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Twv Stapnuioswv. I cuykplon Ue to SEO, n PPC Stadnuion eival évag TaxuTEPOG TPOTOG
yla tTnv av€non tng EMOKEPLUOTNTAG OTNV OeAlda , OUWG TIPETEL val EAEYXETOL AV N
Stapnuon eival péoa ota 6pla tou budget kaBe etaipiag.

I) Paid Inclusion

To paid inclusion elvat éva pla akOpa otpaTnylky Hnxavwyv oavalntnong oto omoio ot
ETALPLEG TTANPWVOULV HLa eTaLpeia pnxavwy avalntnong (my Google) yla va eyyunBouv otL
oL Lototonol toug Ba epdavidovrat ota anoteAéopata avalntnong. Me autov Tov Tporo,
oL unxowvég avalntnong CUUTEPAAUBAVOUV TIG KaTaXwpnUEVEG OoeAideg autopaTa oTa
anoteAéopata tou xprnotn. To paid inclusion e€unnpetel otn BeAtiwon tng cuvadelag Twv
QTMOTEAECUATWY, SLOTL ETUTPETEL Va Bplokovtal websites mou Ba tav SUokoAo va £xouv
npooPBaocn Siadopetikd. Kamowot umootnpilouv OTL TIAPOKAUTEL TA QAMOTEAECUATA
avalntnong, KablotwvTtag TNV KATataén AlyOTEPO OXETIKA.

KEQAAAIO 3.3 : H lotooeAiba tn¢ Emyelpnong

H emutuyia tou digital marketing yla T meploodtepeg emxelproelg, e€aptatal and tnv
KatadAANAn oxeblaon tng lotooeAibag t¢. OL LotooeAideg ival éva cUVOAO CEASWV e
mAnpodopie¢ oto OLabIKTUO OXETIKA HE €va OUYKEKPLUEVO OEua, oL omoleg €xouv
dnuooteutel amod 1o dlo ATopo, €TALPEL I} OPYAVIOUO KOL CUXVA TIEPLEXOUV ELKOVEG,
Bivteo katLfxo. OuolaoTika, eival SladktuakéG epapuoyEg tou oxedlalovtal Kal aviKouv
ot Jla etoupia, pe amokAelotikn) dtevBuvon, to domain name. Ot SLASIKTUOKEG QUTEG
edpappoyég ouvdéovtal PeTall TouC HEOow SLadopwv AAwvY cuvéEéouwy . H Lotopia Tou
web &ekwva to 1989 otav o Tim Berners-Lee, Bpetavog emiotrpovag, Snuoupynoe to
World Wide Web (WWW) evw epyalétav oto CERN. O lotdg apxlkd oxedlaoTtnke yLo va
UTTAPXEL OuTOopaTOTOlNUEVN aviaAAayry TAnpodoplwv HETAEY EMOTNUOVWY OFE
TIAVETILOTAMLA KAl voTitoUuTa  maykoopiwe. H Baowkniy déa tou WWW nAtav va
ouUYXwveUBoULV ol eeAloocoeveg Texvoloyieg umoloylotwy, Siktuwy kot Sedopévwy oe
€va LOXUPO Kal EUXPNOTO MAYKOOULO cUCTNUA MANPodopLwVY. ITNV CnUEPLVA €moyr, Ba
Aéyape OtL n emionun wtooeAiba piag emxeipnong eival to Pndlakod tng ypadeio, to
omolo £ival TOCO onNUAVIIKO 000 Kal N Gpuotki emixeipnon. Mia etatpeia pmopei va €xet
otnv LOloKTNOLa TNG MOPATIAVW OO €va site evw Otav £xel kol SleBvr) mapouoia €xel
ouvABwWC¢ €vav LOTOTOTIO avA XWPA. H CUVTPUTTIKH TTAELOVOTNTA TWV KATAVOAWTWY EPELVA
gl etatpeia oto Stadiktuo mpv and tnv ayopd. Xpnotpornolouv to dadiktuo yla va
avVaKAAUPOUV TOTIKEG ETIXELPNOELG, TIG KAAUTEPEG MPoodopES, va Pwviocouv amod tnv
AVECT TOU OTUTLOU TOUG, Kal TEAIKA va amodacioouv edv pia emixeipnon ailel ta xprpota
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nou Ba SwaBécouv. H mpofoAn Tng emixeipnong péoca amd éva KoAd Sounpévo Kal
opyavwuEVo site SleukoAUveL autnv Tnv Sladikaaoia.

To 58% Twv XpNOTWY ToU
Internet, epniotevertal
NEPICOOTEPO MIQ ENIXEIPNON
nou diad€tel Website.

58%

workbis

wob & Sunress rean

11. Noocooto gpnmioToouVNG XPNOTWV yLa website
Mnyn : Workbiz

Me tnv dnuioupyia otooeAidag, n etalpio EVOUVOLWVEL TO ETOLPLIKO TIPOGIA Kal XTilel pia
oX£0N EUTLOTOOUVNG UE TOUG TTEAATEG TNG. Méoa amd to website Sivel pa mpwtn kova
ylOL TLG UTINPEOCLEC KOlL TA TTPOTOVTA TIOU TIPpoodEpPEeL. Av Kal TIOANEG VEEC eTalpiec Bewpouv
OTL To website &gv elval TLa TO00 LOXUPO SLaSIKTUAKO HECO TIANPodOPNONG OE OXEDN UE
Ta GAAQ KavaAla evnpépwong onwg to Facebook, To Instagram kat to LinkedIn, epeic 6a
Aéyape Mwe auTto dev LoxVeL adol To MPWTO MPAyHa Tou Ba KoLtagel Kal Ba epmioteuTel
€vag SuvnTikog eAATNG elval To emtionpo site tng etalpiag. Otav pLa etapia €xeL website,
onuaivel OtL oL meAATeC elval mavta oe B€on va Bpouv TNV enLyeipnon, omoTednmoTE Kal
omoudnmote 24/7. AKOpA Kal €KTOC TWV EPYACLUWY WPWV, O LOTOTOTOC ouve)ilel va
TPOOEAKUEL VEOUG TEAATEC. ZUYXPOVWG, €lval €vac ypryopoc Kol €UKOAOC TPOTOC
ETKOWVWVIOC MeTafl ayopaotwv Kal MwANTwv adol ToAAd site Stabétouv HOpUEC
ETILKOLVWVLAG YLOL VA SLEUKOAUVOUV TLG EPWTACELG Ao TOavoU g EAATEG KoL ToL oXOALA TTOU
vpadovtal anod nén unmdapxovies. AAO €va ONUAVTLKO TTAEOVEKTNUA TOU website gival n
aflomiotia ou MapPEXEL. ITOV CNUEPLVO CUYXPOVO KOOHO, UTIAPXEL N Tipoodokia yla Kabe
aflomiotn etalpeia va €xel kamotlo £idoc Stadiktuakng mapouaoiag. Ot Suvntikol MeEAATES
Sev gumiotevovtol onoladAMOoTE eMLyeipnon mou v €xel aplBud tnAepwvou 1 duoikn
SievBbuvon, kat to (60 akplpwg ocupPaivel kat pe tnv  SlevBuvon NAEKTPOVIKOU
taxubpopeiov. MapdAAnAa, oL EMIXELPNOELG YALTWVOUV TEPAOTLA KOOTN, apol UopouV
HEOW TOU website va MouAfoouv Ta MpoldvTa Kal TG UTNpeoieg Toug. MoAAEG paAloTta
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ETUXELPNOELG TNV TEAeUTOLA SEKAETILA, £XOUV AVTLKATAOTHOEL EEOAOKANPOU TO PUGCLKO TOUG
KATAoTNHUA HE €va NAEKTpovikO. H efadewhn auth Twv yevikwv €€6dwv (my uioBol
TIPOOWTILKOU KOIL EVOLKIOLON) ETUTPETIEL OTLG ETIXELPNOELG VO LELWOOUV TLG TLUEG TOUG KOLL VAL
QTTOKTH 00UV OVTOYWVLOTLKO TTAEOVEKTN LA OE OXECN LLE TOV OVTAYWVLOUO. Ta analytics ou
SloBétel éva website pnmopouv va mpoodlopicouv molog eival o TUTILKOG TTEAATNC, oL
elval Ta ayamnuéva mpoiovta Kal UNNPECLEG, WOTE N €TAlplOl VO PEYLOTOTIOL|OEL TIG
QYOpEC HEOW TOU LoToTomou. TéAog, eival éva onmoudaio epyaleio customer service. Ot
LOTOTOTIOL TTAPEXOUV EVOV EUKOAOTEPO TPOTO XELPLOMOU TNG €€UTINPETNONG TIEAATWV.
MpoodEpovtag anavtnoelg oe cUVNAOELG EpwTNOELS TNV evotnta FQA(Zuxveég EpwtnoELg),
HELWVETAL TO KOOTOG EEUTINPETNONG TTEAATWY KL VA EE0LKOVOMELTAL XPOVOG KAl XPrHaTa.
AUTO onualivel emiong OTL oL MEAATEC UmopolV va AdBouv amavinon auEcws Kal va
€€OLKOVOUNOOUV KaL EKELVOL XpOVO, KATLTIOU BonBd otnv Snuoupyia BeTikwy oXEoEwVY e
TOUC MEAATEG HaKkpompoBeopa.

KEDAAAIO 3.4 : MApkKeTLVyK MNeplexopévou

Juudwva pe tov oplopo tou Content Marketing Institute (2018), “ 10 pApKeTIvyK
TIEPLEXOUEVOU Elval TO UAPKETIVYK Kat n emyepnuatikn dtadikaocio dnutovpyioac kot
Slavounc oXETIKOU Kol TTOAUTILOU TTEPLEYOUEVOU YlA TIPOCEAKUOT, KOl OTOKTNON Eva
oopw¢ KaJopLOUEVOU KOl KATAVONTOU KOLVOU-OTOYoU Tou 0Onyel otnv Kepdopopa
avantuén utac enyeipnong” .Me dA\a Aoyla, eotlalel otn dnuooieuon , dlavoun kat
Snuloupyla eEPLEXOUEVOU YLa EVal OTOXEUUEVO KOLWVO oTo Sladiktuo.
To meplexopevo eival Baclkd CUOTATIKO TWV TEXVIKWY TOU HUAPKETLVYK, YL AUTO KL N
KOTOVONGON TOU QTOTEAEL KEVIPLKO AEOVA ULOC ATTOTEAECUATIKAG TIPOCEYYLONG TteAatwy. Ot
ETUXELPNOELG XPNOLLOTIOOUV TO content marketing yla va TpoogAKUGOUVY TNV TPOCOoX! TwV
MeEAQTwWyY, va OnULOUPYNoOOUV VEOUC TEAATEG, va aufnoouv TIC TWANCEL( TNV
avVayvwoLlloTnTa Kot tv aflomiotia tng emxeipnong potpdalovtag moAUTIHO Swpedv
TieEpLEXOUEVO. Mapéxel TOAUTIUEG TANPOPOPLEG TOUG KATAVOAWTEG EVW CUYXPOVWG XTileL
L0 OXECN €UTLOTOOUVNG UE TO KOWO. e avtiBeon pe aMa €idn tou Sadiktuakol
MApPKETIVYK, Baoiletal otnv mpoPAen kal tnv KGAUYn UHlag umapxouoag avaykng yla
TMEAQTEC yl TAnpodoplec koL amaltel ouvexng mapddoon HEYAAWV TOCOTNTWV
TIEPLEXOUEVOU OTO KOLvO. AKOuN afilel va avapEpoupe Mwe ival pio e€eEAloooOpEeVn Kot
enavaAappavopevn Swadikaoia mou e€unmnpetel tnv mpoomabela ploG €tolpilag va
SlapopormonBel anmod Tov avTaywvIoHO SLOTL LE QUTO TOV TPOTO Selyvouv OTL elval TTOAU
KOAOL YVWOTEC TOU QVTIKELUEVOU TOUG KoL EeEXwPLlouV amo TLG UTIOAOLTEG ETALPLEG TOU
kKAddou.
Quotkd, n Aoy dnpoupyiag meplexopévou Sev amotelel mpoodato dawvouevo. H
QVOAUTIKH Ttapouciaon €vog TPoloviog, ol a§loAoynoelg, ol SLadOpPETIKEG YVWUEG TWV
KOTOVOAWTWY KaBwc kot ol 0dnyieg Kal ol cUPBOUAEG XpHong Toug TPOIOVTOG eival
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SelKTEG IOV XPNOLUOTIOLOUV OL ETALPLES Yl TpooBEcouv afia otoug meAdtes. Qotooo, N
avelon TNG TexVoAoylag Kal N TOU EMKPATNON Tou SLadLktuou
Kol Twv Pnodlakwy péowv, Edwoav pla kawvoupla dldotaon oto content marketing.

IAuEpa, N Snuoupyia TTOAUTLHOU TIEPLEXOUEVOU O€E TOUC TOUG HEBOSOUG, TEXVIKEG Kol
epyaleia tou digital marketing kpivetat w¢ pa adtapudiofntntn pébodog emnttuyiag.
Ixe&0v 0oL oL TeEAATEC E€pouV TTAEOV TL, TTOTE KOl O€ TIoLa TLr BEAOUV va ayopAaoouv Eva
npolov adol OAeg oL anapaitnteg mAnpodopieg Bplokovtal dtaxuteg oto dtadiktuo. O
KatavoAwtng avalntd ayyeAieg, Bivieo, o6nyoug mpoidovtwyv , afloAoynoelg Kal AAAEG
nAnpodopieg mou tov BonBouv oto va anodacioel TL TEAKA Ba ayopAoeL.

Mo ouykekpluéva 0 0po¢ content marketing pumopel va motkidel kot va mepltAapBavet
apBpa, e-books, online dgAtia tumou, social media posts kal webinars podcasts, websites
K.a. EmutA€ov, Sev elval povo Aé€etg kabwe mepthapBavel kat TNV Snuoupyla ELKACTIKOU
TIEPLEXOUEVOL O popdn ewkovag n video adou to visual meplexopevo eivatl auto mou
TpaBA TNV mpocooxn Twv meAatwy. Ta MAEovekTUaTa Tou content marketing ylo pia
eTuxeipnon eivatl moAAG kot StapopeTikd. MapakATtw mopatiBevTal LEPLKA QO AUTA :

» Elval pla xopnAoU KOOTOUG TAKTIKN o€ oxéon e AAAeg peBddoug omwe n dadnuion n
omnola €xeL cuvABwW¢ VPNAOG KOOTOG. ME TO LAPKETIVYK TIEPLEXOUEVOU N eTaLlpla SnULovpyel
SlkO6 TouGg KOVAAL TpooéAkuong umoPnduwv TMeEANTWV, TO ONoio ylvetal Tilo
QTOTEAECATLKO XPOVO LE TOV XPOVO.

» Elval n o OMOTEAECUOTLK OTPATNYLKN YL TNV IPOCEAKUGCN HeyaAou aplBuou online
ETILOKETITWV. AV TO TIEPLEXOUEVO TIOPAPEVEL OXETIKO, EVOLADEPOV, XPNOLLO KoL aflomolel
OAeG TIC otpatnylkéC SEO,toTe £€xel Tepaotiec mBavotnteg va Ppebel PnAdtepa oTig
avalntNoEeLs Twv Unxavwy avalntnong Kal va EexwpLloel amod ToUG avIaywVLOTEG.

» Avamnrtvooovtal  otaBepéC OXEOEL( €UMIOTOOUVNG KoL OELOTOTIOC QVAPESA TOUG
uroPdloug MEAATEC KAl TNV €TALPELQ PE TNV TIAPOXN XPNOWWWV TMANPodopLwV yla Ta
TpoioVTA Kal TG uTtnpeaoieg. OL afLlomLoTeG Kal XproLUEG TTANpodopleg o€ Omola popdn Kot
av rtpoBailovtal (keipevo,video KTA) evBappUvouv Toug XprRoteg va emotpePouv Eava
yla TIEPLOOOTEPEC TTANPODOPLES KAl yLOL OlyOPEC.

» Elval pla apeon mpaktikn mou Bonba toug SuvntikoUg mMeAATEG va amodaoicouv moLo
Tpoidv Ba ayopAcouv, UE TTOLO KPLTHPLO, TILO EUKOAQ KOL OTTOTEAECUATIKAL.
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» TpooeAKUEL ETUOKETTEG KOL LECW TPITWV MOPAYOVTWV OMWE LECW TwV social media, links,
blogs websites, cuotdoelg | emails piAwv kat cuvadérdwv mou Bprkav evéladépov to
TIEPLEXOUEVO TNG ETALPLOG.

» Amnotelel éva oAU £€umvo TpoTo yla va dnutoupynBei aAAnAenidpacn (engagement) pe
Toug meAdteg. Ooo TO XPrOLUO Kal LSLaitepo €lval TO MEPLEXOUEVO TOOO AUEAVETAL N
avayvwpLon Tou tatplkou brand.

KEDAAAIO 3.5 : MApPKETLVYK pEoa amo ta Kowwvika Alktua

Itnv onuepwvy €moxn ,n Xpnon Ttwv social media eival avamdomaoto KOPUATL TNG
KABNUePLVOTNTAG OAWV TWV CUYXPOVWYV avOpWIWV yLa AGyoug emkovwviag, Puyaywylag alda
Kall evUEPWONG. M aUTO To AOYO TO MAPKETIVYK PECQ Ao TA KOWWVIKA Siktua amoteAel Eévav
LOXUPO TPOTIO yla OAEC TIG ETUXELPNOEL WOTE VA TPOOEYYLIoOUV VEOUC TeAdtec. Mplv OUwWG
TIEPACOUE OTNV EMeEynon Twv HeBOSwy, TEXVIKWVY Kot epyaleiwv Tou social media marketing,
glval onUaAvTIKO VOl KATAVONOOUE ToVv 0po auto. Mapakdatw, mapoucialovtal Svo Slebvig
oplopot :

X/

& “Ta péoa kowvwvikng SIKTUwonc eivat ot EQapuUoyeC tou AlabdIKTUoU, oL Omoleg
elval ouuBatég ue ta xapaktnplotika tn¢ 2nc¢ yeviag tou Awadiktuou (Web
2.0).Aivetait n duvatotnto OTOUC XPHOTEC TOUC VO ETTIKOLVWVOUV O UETAEU TOUC
ouvbualovrac LOEEC Kol amoOYelc pe tnv avrtaAdayn UNVUUATWY, QPXEiwWV Kol
nAnpogoptwv (O’ Reilly, 2005).

« “Eivat ot SLadIKTUAKEG EQAPUOYEC, oL OmOole¢ SivouV T SUVATOTNTA OTOUG XPHOTEG

va EMLKOLVWVOUV UE au@ibpouo kot Stadpaotikd tpomo kat va avtaAddaooouv

UALIKO e Ynelako nepteyouevo” (Kaplan & Haenlein, 2010).

OLmapandavw aAAayEC oTNV KABNUEPLVOTNTA TWV XPNOTWYV £XOUV TEPAOTLA ETIIOpACH OTOV
TPOTIO LLE TOV OTOLO Ol ETALPELEG KAVOUV LAPKETIVYK. O Ttuprvag Kabe emiyeipnong ivat ot
TIEAQTEC YL QUTO KO N KOWWWVLKI SIKTUWGN QVIUTPOCWIEVEL Pt GNUOVTLKA

gukalpla yLa va olkoSORO0UV OL ETILXELPHOELG TILO OTEVEC Kal TiLo KEPSodOPEG OXETELS UE
TOUG TEAATEC. XTNV TPOYMOTIKOTNTA, OL ETALPELEG UMOPOUV va EMITUXOUV KOAUTEPN
KOQTOVONGON TWV QVOYKWV TWV TIEAATWVY KOL VO OVTOTTOKPLOOUV TILO AMTOTEAECUATIKA OTLG
QAT OELS TOUC.

To Social Media Marketing mpoodépel Tpia KUPLO TTAEOVEKTHUATA OTLG EMLXELPNOELS. MNpwTov,
TIOPEXEL TNV EVKALPLO OTLG ETILXELPAOELG OXL LOVO VO TTAPOUCLALOUV T TIPOTOVTA KAl TG UTINPECLEC
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TOUG OTOUG MEAATEG aAAd Kal va adouykpalovial KAAUTEPA T TTAPATIOVA KAL TG TIPOTACELG TWV
nehatwv. AsUtepov, OleukoAUvel Ttoug marketers  va evionmicouv &ladopa TpoOocwWTA
(influencers) ot onoliot €xouv duvatn mapouaoia ota social media kal pmopouv péoa ano ta Sika
Toug mpodiA va BonBricouv otnv opyaviki avamtuén plag papkag. TEAoG, OAa auta yivovtal Ue
oxebo6v undevikd kOoTOG (0 OoUYKPLON LE TN CUUPATIKN TIPOCEYYLoN TwWV MEAATWV) KaBw¢ oL
TIEPLOCOTEPOL LOTOTOTIOL KOWVWVLKAG SIKTUWoNG eival Swpeav.

ITNV CUVEXELQ, TA META KOWVWVLIKAG SIKTUWONG:

v" Mapouotdlouv TIo ANOTEAECUATIKA TNV TAUTOTNTA TNG talpiag mou Stadnuiletal, ta
TPOLOVTA KAL TG UTINPEGLEG TNG.

BonBouv otn dnuioupyia oxéoewv pe atopa mou dev Ba pnopovoav Pe AAAO TpOTO va
HABoUV TL OVTUTPOOWTEVEL N €TALPLAL.

ETUTPETOUV TIG ETIXELPNUATIKEG CUVEPYAOILEC.

AteukoAUvouv TNV aAANAETdpacn KoL TNV EMKOWVWVIO HETOEY TWV KATAVOAWTWV.
BonBoulv otnv avénon nwAnoswv

Au&Avouv TNV EMIOKEPLUOTNTA KoL TOUG CUVEPOUNTEG.

BonBoulv otnv dvodo tn¢ Katatagng tng eMLelpnong otig pnxaveég avalntnong.
MELWVOUV TLG OUVOALKEG SATIAVEG UAPKETLVYK.

<

D N NI NI N NN

Ta Social media dtakpivovtal oTig €€\ ¢ KaTnyopLeg :

1. Social content-sharing services : AbopoUv SLaSIKTUAKEG TTAATHOPLEC TTOU AVOPTOUV KOl
oxoAldlouv keipeva, Bivteo dwrtoypadieg kal podcast.Mapadeiypara tétowwv social
media givat to WordPress, to Tumblr, to YouTube kot to Vimeo.

2. Social networking services : MNpoodépouv MOAMECG Asttoupyieg. AuTtéG ol MAATHOPUES

ETUTPEMOUV OTOUG XPNOTEC va. ouvdeBouv pe GAAa dtopa, va potlpalovral okEPELS, va
aveBalouv pwtoypadiec kat Bivteo Kal va CURUETEXOUV 0 opadeg evoladEPovTod.
Ao enuyelpnuoatiky arodn, ta social networking emitpénouv ™ duvatotnTA yLo TILO
OTOXEUUEVO UAPKETLVYK. ZUVADOELG TUTIOL TETOLWV UTINPECLWV KOWVWVLIKAG SIKTUWoNC glvat
to Facebook, to Google+, To Instagram kat to Pinterest.Ymapyouv emniong diktua cUVTOpwWV
HNVUPATWY, O0Twe To Twitter To omolo xpnolpomnoleital Katd KUPLo AGyo yLa Kowvr) Xprnon
QVOKOLWVWOEWV Kal ekbnAwoewv. TENOG, utapxouV Kat e€ oAokApou emayyeAlaTika social
media onwg 1o LinkedIn kaBwg kat aAAa pikpOTEPA SIKTUA TIOU ETIKEVTPWVOVTAL OTNV
anaoxoAnon, TNV eUMeLpia Kot T O€oeLg epyaoiac.

3. Social bookmarking services : Eival cav W8uwtikol oeAS0SEIKTEC YL TOUG Ayt UEVOUC
LOTOTOTOUG 0TOV UTtoAoyLoTH. MpodkeLtal yla AloTteg Lototonwy pe duvatotnta npoBoAng
artd TO KOLVO TIoU €XOUV TIPOTELVEL AANOL. OPLOUEVEG TETOLEG UTINPECLEG OpyOVWVOVTOL AVA
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Bépa, OnMwg LOTOTOMOL OMoU Ol avayvwoteg mpoteivouv  BBAla oe  GAAoug
XPNOLLOTIOLWVTOG TEXVIKEG OeALS08E(KTN.

4. Microblogging : Eival LoTOTOMOL TTOU EMITPEMOUV OTOUG XPrNOTEC VO KAVOUV OUVTOUEG
YPOMTEG KaTayxwploelg, oL omoie¢ pmopouv va meptlapBavouv links mpog AAAoug
LOTOTOTOUG TIPOIOVIWY KOl UTNPECWWV KaBw¢ kat links mpog¢ AAOUG LOTOTOMOUG
KOLVWVLKWV LECWV. TN OUVEXELQ, Snpoalevovtal oToug "Toixouc" OAwV TwV ATOUWY TTOU
€xouv gyypadel otov Aoyaplacpd Tou CUYKEKPLUEVOU XPHOoTN.

5. Blog comments and forums : Eva Sladiktuokd ¢oOpoup eival €vag LOTOTOMOC TOU
ETUTPETEL OTOUC XPHOTEG VO CUUHETEXOUV OE OUVOULIALEG SNUOCLEVOVTOG KOl OTTOVTWVTOG
oe unvlpata. Ta oXOAld ocuvnBwg EMIKEVIPWVOVTOL OTO OUYKEKPLUEVO BEéua Tou
OUVNUUEVOU LoTOAOYiOU.

JUuudwva pe tn Statista, to 2020, ekTpATOL OTL UTtAPXOUV Tepimou 3,6 SloekATOpUUPLA
AvOpwToL IOV XPNOLUOMOLOUV KOWWVIKA HECA o€ OAO TOV KOOHO. O aplBuog avapévetal va
auvénBel oe 4,41 Soekatoupvpla to 2025.3TOV MOPAKATW TivaKa Tapouctalovtal Ta Tio
dnuodAn Social networking services pe Baon Ttoug evepyolg xprioteg to 2020.

Number of Users

# 4| Network Name # (in millions) 4 | Country of Origin ¢
1 Facebook 2,701 B= United States
2 YouTube 2,000 B= United States
3 WhatsApp 2,000 B= United States
4 Facebook Messenger | 1,300 B= United States
5 WeChat 1,206 Bl China

6 Instagram 1,158 B= United States
7 TikTok 6589 Bl China

8 QQ 648 Bl China

9 | Douyin 600 Bl China

10 | Sina Weibo 523 Bl China

12. Social networking services with the most users in October 2020

Mny# : WIKIPEDIA
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KEDAAAIO 3.6 : MapkeTvyk Meéow Kivntwy 2UoKeL WV

To Kwnto TnAédwVo €lval £va amo To KATAVOAWTIKA TIPOLOVTA TTOU £XOUV QTOKTHOEL TIAYKOOHLOL
anodoxn og cUVIOUO XPOVIKO Slactnua. Eival A€oV To emikevtpo TG {wNG TWV TEPLOCOTEPWVY
KATAVOAWTWV KaBWwG EMIONG KAl EMEKTOON TNG POCWTITLKOTNTAC TOU KAL TNG ATOULKOTNTAG TOUG .
Yrapxel pia €kpnén MOYKOOULWG OTN XPrion NAEKTPOVLKWY CUCKEUWVY ETILKOLVWVLOG XELPOG OTIWG
KLvNTd TtnA£dwva, CUOKELEG avamapoaywyns Wndlakng HOUCIKAG Kal PopntéC CUOKEUEG
npoéoBaong oto Awadiktuo. KabBwe¢ o aplbuog tétowwv ouokeuwv ToAAamAaclaletal, ot
UTINPECLEG TIOU TIPOOPEPOVTAL HEOW QAUTWV TWV CUCKEUWV ETEKTElVOvTAL. ZUPbWVA ME
npoéodateg £peuveg, to 40% TOU XPOVOU OTO ALaSIKTUO TwV XpNotwv £odeVETOL OE KLVNTEC
OUOKEUEG Kal oL XPNOoTeC KLVNTNC TnAsdwviag édptacav ta £€L SloekatoppvpLla Tov lavoudplo Tou
2020 naykoopiwg.(International Telecommunications Union 2020). Ocov adopd tnv xwpa pag, n
Sleloduon g KwnTAg ThAedpwviog Exel ptaoeLto 75%, SnAadn 3 otoug 4 EAANVEG EXEL OTA XEPLA TOU HLal
dopnTn EMKOVWVLOKA CUCKEUH. KATtola akOun oTOTLOTIKA oTolxela mou adopouv to mobile marketing
ELvart :

» To 80% tou XpoOvou KLvntn¢ ouokeung adlepwvetal oe applications .OL epappoyEg
TALYVIS LWV KATAVAAWVOUV TO HEYAAUTEPO TTOCOOTO XPOVOU.

» O xprioteg mepinyouvtal 70% ¢opég MepLOoOTEPO OE LOTOOEALSEG amd tablet  «kau
smartphones

» OLavalnTtAoeLg o€ KVNTEG CUOKEVEG augavovtal katd 200% oe etriola Baon

ITov mopakdtw Tivaka, mapouctaletal Slaypappatikd n avénon tou xpovou xprnong Twv
KLVNTWV OCUCKEUWV OE OXEON |LE TOUG UTTOAOYLOTEG.

Number of Global Users (Millions)
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13. Mnyn : Wordstream.com

O tEPAOTIOG QUTOC apLlOUOC UTIOSNAWVEL TO AUEAVOUEVO HAlLKO KOLVO yla KIVNTH NAEKTPOVLIKN
ETUKOWVWVLA KL TTpowBnaon. H emikowvwvia 0€ AuTo To KOO UTTOPEL VAL YIVEL LECW TWV CUCKEUWV
ue keipevo, nxo n PBivteo.
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H ¢puon tTwv ¢opnTwV KVNTWV CUCKEUWV EEXWPLlEL amo AAAEG NAEKTPOVIKEG CUOKEUEG OTIWG N

TNAEOPOON KAl O NAEKTPOVLKOG UTIOAOYLOTHG, YEYOVOG TIOU €XEL TEPAOTLEG ETMUTTWOEL OTO
EUMOPLO. 2 avtiBeon He TNV TNAEOPOON KAl TOV UTIOAOYLOTH), N KLVNTH CUOKEUN €lval OUVEXNG
ouVTPOdOG TOU KATAVAAWTH. OcwpEelTal WE MPOCWTIKO afecoudp Kal evepyel wg MUAN yLa pLa
OTEVN OoX€on METAEL TOU KATAVAAWTH KL TOU EUTTOPOU. A TLG ETIXELPNOELS ,N EUPEia ULOBETNON
KLvNTwV ThAedwvwVv amod toug MeAATEG SNULOUPYEL Hla TEPAOTLA EUKALPLA LAPKETLVYK yla TNV
T(POCEYYLON KAl TNV EEUNMNPETNON TWV KATAVOAWTWY VA TACA OTLYUN. AUTO ONUaiVEL WG EVW
Ol KATAVOAWTEG XPNOLUOTOWOUV Ta Klvntd ThAédwva yla va BeATlwoouv TNV OLWTKN Kal
KOLVWVLKI Toug wn), oL eTatpieg BAEMOUV Ta KvNTA TNAEDWVA WG KOVAAL LAPKETLVYK. OL ETOULPLEG
UIopoUV va powBroouv poodopES, VEA, EVNUEPWOELG Kal KABe eldoug mAnpodopia péow tou
KavaAloU Kwnth¢ tTnAepwviag oTEAvovtag pnvupaTa £Xovtog apecn npocfacn oto neplBaAlov
Tou meAatn. Etol yivovtal 1o eUKOAEG KAl ATOTEAECUATIKEG CUVAAAQYEG.

Ouwg emneldn 1o marketing péow tnAedwvou eival oxeTIKA eUKOAOC, amAOC Kot $ONVOC TpOmog
TIPOOEYYLONG TIEAQTWY, EYKUHUOVEL KaL KATIOLOUG KvdUvoug. Ot KatavaAwTteg Sev emiBupouv va
AapBdavouv mavta pnvupata Kot TpoodopES oTa Kvntd Toug tThAédwva. N auto xpetdletal po
S61e€0b1Kn Katavonon ylo To MwC Ol KATaVOAWTEG Ba BEAoUV v CUUUETAOXOUV OTo Mmobile
marketing kot va fonBrnoouv avamntuén eMITUXNUEVWY OTPATNYLIKWY UAPKETLVYK yla Klvntd. To
mobile marketing €feAloostal oloéva Kal TEPLOCOTEPO €€€alTiaG TWV VEWV TPWTOKOAWV
Hetadopag Sedopévwy 6mwce 3G Kal GPRS. 2tnv Asttoupyia Tou TNAEDWVOU EVOWHATWVOVTAL KOl
VEEC UTnpeaieg, Omwe oL TUAeg WAP kat n dopntr) TNAEOPACH LETATPEMOVTAC TO OE TIPAYLATLKO
oe O0TaOUO TMOA\QMAWV Asltoupylwy. EKTOG amd TIC PBaCIKEC AELTOUPYIEC TOU AELTOUPYLEC
(nouowkn, dwtoypadia, video,), n mpocBacn oto Internet mou emutpénouv TAEoOV TA
smartphones avamntiooesl kot AAAeC Aeltoupyieg 6mwg mobile portals, social media connectivity,
online games kat GPS systems.

OLTILo EUPEWC YVWOTEC TEXVIKEG mobile marketing eivat ot €€nc¢ :

+»+ Display advertising : OAoL oL tapoyot Kwntng thAedwviag €xouv Tto SIKO TOUG
mobile portal mou mopExeL EVNUEPWOELS KOL UTINPEGLEG LOVO OTOUC GUVSPOUNTEC
Tou. Ynapyxouv opwcg Kat off-deck portals mou ameuBuvovtal oe GAoOUC XPrOTEC
NAedpwvwy, avefaptnta amno to av £xouv npodcBacn otoo Stadiktuo. Ta mobile
portals, meptAapBavouv dtadnuiotika banners, xopnyieg meplexopévou, kat links.

< Awdniuon péow SMS/MMS: Elval KOUTIAVIEG TIOU yivovtal PECO MmO ULKPA
UNVULOTO KELWEVOU.
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+* HAektpovikd koumovia: Eival eswowtipla mou Sivovial oe Kwntd thAédwva.
JuvnBbwg KaTd TNV ayopd, aviaAAdooovtal Le pia ipoodopd f EKITWOon.

¢+ Search: Eival n kaBe avalitnon kabs popdng neplexopévou oto Stadiktuo mou
YIVETOL H€OQ QO KLVNTEC CUOKEUEC.

++ LBS (Location Based Service) : Eivat mou Sivel otov meAdtn tig mAnpodopieg mou
Xpelaletal, avaloya pe Tov TOmo mou Pploketal. MNa mapdadelypa, Umopel va
AaUBAVEL EVNUEPWOELG TTOU alPpOPOUV TNV TOTOOECIA OTIWE KATAOTAATA POUXWY,
supermarkets,pappakeia, enxelpnoelg eotiaong. To Location Based Service Sivel
Vv duvatotnta otnv Stapnulopevn Talpia va mpocapuoleL TNV EMIKOWVWVIA TNG,
pe Baon tnv yewypadikr BEon Twv XpnoTwv.

KEDAAAAIO 3.7 : MapKeTivyk MEow Zuvepyatwy

To Affiliate Marketing gival évag tumoc Performance Marketing 6mou pLa emixeipnon mANpwveL
£€vav XPNUATIKO TTOCO O€ €VaV ) TIEPLOCOTEPOUG CUVEPYATEG yla KAOe emiokePn | EVEPYELA TTIOU
yilvetal amo évav xprnotn otnv .otooeAida tng. Auto onpaivel mwg o Affliate (Publicer) mpow®6et
XPNoteg otnv lotooeAida tng etalpiag SnAadny tou Stadnuilopevou (Merchant 1
Advertiser).Otav oL ETUOKETTEG AUTOL TTPAYULATOTOLCOUV Hid TTPOCUUDWVNUEVN EVEPYEL OTIWG
N ayopd evog mpoidvtog, TOTE MANPWVOVTAL OO TNV EKACTOTE €TXEIPNON. O TPOMOC MANPWUNAG
ovopaletat Cost per Action (CPA). To Affiliate Marketing €xeL ylvel Lo onUaVTIKY oTPATNYLKA yLa
OAeG TIG eTalpeieg mou kavouyv digital marketing.Av kat eivat kanwg moAumAoko cav dladikaoia,
XPOVO HE TOV XpOVO Yivetal amlovuotepo efattiag TI¢ avantuéng Twv MOAAWY SIKTUWV amo TLG
ETUXELPNOELG TTOU SLEUKOAUVOUV TNV TapakoAouBnon Kal Tov SLaKOVOVIOUO TwV MANPWHWV
HeTAL Sladopwy etalpelwv oto Aladiktuo. Xpnoluomnoleital amo ta peyoAutepa brands otov
KOOWO TLG TeAeutaieg dekaetiag. Ztnv EAMASa mapoAo mou Sev NTav eUpEwG yvwoTo , Bewpeitat
oTtO TLG EAANVLKEG ETUXELPNOELG WG EVOL CNUAVTLIKO KOUUATL TOU PndLlakoU LAPKETLVYK.

Affiliate elval évag ldlwtng i pla etatpeia mou €xel T SuvVATOTNTA VOl OTEAVEL XPrOTEC LECW
links otn oeAida tou Stapnuilopevou, péoa anod to Sikd Tou website. Affiliate eival emiong o
OUVEPYATNG TTOU OTEAVEL ETILOKEMTEC oToV Sladnuildpevo péow Pay per Click (PPC) Campaigns. H
avodo¢ twv social media €xel dnuoupynoetl kal évav akopa tumo affiliate, o omolog otéAvel
ETILOKETTEG ATIO TA LECO KOWVWVLIKNE SIkTuwong onwg To Facebook , to Instagram kat to LinkedIn.
Ykomog tou affiliate eival va apet anod tnv dtapnulopevn statpia pla mpopndeta dnAadn Eva
XPNUATIKO TIOCO OTAV KOTOLOG ETILOKETTNG TIPAYUATONMOLNOEL piat evépyela. MEVIKOTEPA, TO
affiliate marketing pmopei va yivetal péow piag totooeAida cUyKpLonG TILWV (price comparison),
€va site pe mAnpodopieg, Eva forum, éva blog i akopa kat éva podiA oto Instagram.
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Amo tnv aAAn mAeupd, StabnuilOpevog ovoUAleTaL LLa ETALPELa TTOU dlatnpel LotooeAida Kat
omoloobNmote  evOLOPEPOUEVOG MMOPEL VO TIPOYHOTONOLNOEL  CUVOAAQYEG.  Zuxva,
avadePOUAOTE OTNV ayopd €vOC MPOIOVTOG 1 MLOG UTnpeoiag Héow e-shop aAAd n eUmopLkn
autn Stadikacio pmopel va adopd kot AANEG eVEPYELEG, OMWG TN CUUTARPWON pLlog Gopuag
mapayyeAlwy Kal TG eyypadEg o email kal newsletters.

AFFILIATE ADVERTISER

QO6 I © o 06 T ©
€
Comeses @ Comesz Q@

Ta o Baotka povtéha avrapolBng tou Affiliate Marketing sival ta €€ mopakdtw:

Kdotog ava mwAnon - CPS (Cost Per Sale):

AUTO To £ibog amattel pla online mwAnon péow pLog Stadnpong oto site Tn¢ eTaplog, n onola
Ba Tov 08NynoeL 0To NAEKTPOVIKO KATAOTN A TNG EMLXELPNONC.

Otav o xpnotng 6a matnosl mavw otnv dtadnuion, n evépyela (cookie) kat Ba mapapeivet
KOTOYEYPOAUUEVN VL0 €V LEYAAO XPOVLKO Staotnua. Etal, otav kamolog ekdnAwoel evdlodpEpov
yla Kamota Slopripion HECW TOU CUVEPYATN Kal n MwAnon mpaypatonolndel péoa amod to
website Tng emuxeipnong, o ouvepyatng kot o dStadnulopevog Ba polpactouv ta KEpdn amnod tnv
ntwAnon.

Kootog ava kA - CPC (Cost Per Click):
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Elvat o o amAog tpomnog Stadnuong kabwg to kEpdog elvat apeco. Abopad oTn OTLyUn OTou o
XPNotng Ba matrnoel mavw oe pLa Stadpnuion otnv oeAiba tou cuvepyadtn. Otav Ba yivel autn n
EVEPYELQ, O CUVEPYATNG TTANPWVETOL QAUTOUATA ATTO AUTO XWPLE va XpelAleTal va yivel TwAnon,
N eyypadn. Apkel amAad pia ekdnAwon evéladépovtog. To KOOTOG ava KALK eival pikpo, amnd 0,01
gupw €wg 0,40 eupw. To ekAoTOTE TTOOO KaoBopiletal amnod tnv etalpia nou dadnuiletal. MNa va
TPOOTATEVUTEL N €Talpia amd PeUTika KALK, UTIAPXOUV CUOTAHOTA TIOU KaTaypAddouv OAEC TIG
EVEPYELEG TOU XPNOTN WOTE VA LNV YIVETAL XPEWGN ATIO TOV CUVEPYATN YLa [N €YKUPA KALK.

Kdotog ava evépyela - CPA (Cost Per Action):

AuTi n KOoTnyopia amaltel va matrioeL o Xpnotng navw otn Stadnuion, n onola Oa mapaméumnet
oe éva link. To link pmopet va 0dnyel otnv cuumAnpwon pwa ¢opuag, f TNV eyypadn o pa
Umnpeoiag | oe €va newsletter. OnMwc kal oto KOOTOC ava KAk, £tol Kal 6w Oev elval
amopAiTNTO 0 XPHOTNG VAL OlyOPATEL KATL, APKEL LOVO VA CUUTTANPWOEL TA OTOLYELO TOU.

Kdotog ava sykataoctaon - CPl (Cost Per Install): e autriv tTnv mepintwon, n stawpia mou
StapnuileTal MANPWVELTOV OUVEPYATN UE €va 0TABOEPO TOCO OTAV EVAC ETILOKENMTNG €yKOOLOTA
HEoa amo TNV LotooeAida Tou pia epappoyn ylo KLvnTEG CUOKEVEC. To OO0 aUTO Byaivel KATOTLY
OUVEVVONONG TOU CUVEPYATN Kol Tou Stapnuilopevou.

Kdotog ava mtpoBoAn - CPV (Cost Per View): H katnyopia autry oxetiletal pe tov aplOpd twv
ETIOKENTWV O€ £€va website katl tnv epdaviong ¢ dtadnuiong. Exel edpappoyn os oeAideC e
HEYAAN ETULOKEWPLUOTNTA KAL O OUVEPYATNG TTANPWVETAL O0Tav epdaviletal n dStadriuwon otoug
XPNOTEG. AUTO ONMOLVEL TIWG OCOUG TIEPLOCOTEPOUG ETILOKETTEG €XEL €va site N blog, toco
TEPLOOOTEPEG epdavioelg Ba €xeL, adpa Kal peyaAutepa €0oda.

Ita onuavtikotepa Aeovektipata tou Affiliate Marketing cuykataAéyovtal :

v' EvioxU€TaL N avayvwollotnTa Tn¢ otooeAibag tne enxeipnong, tooa péoa amnd ta
OPYOVLKA QmoTeAEOUATA , 000 Kal amo T MANPWHEVEG Sladnuioelg oTIq UNXAVEG

avalitnonc.

v AlEnon twv MWAACEWV TNG etaupiog péow tng avénong tng srokePpudtnTtag Tng
LotooeAibag tn¢.

v' EvSuvduwon t¢ drung Kot tng aflomotiog tng Katl Tou engagement tng etatpiag mou
Slapnuiletal.

v" TvwoTtonolovvtol OAa Ta TTPOIOVTA KoL Ol UTINPEGCLEG TNE EMXELPNONG AKOMA KoL QUTA
mou Sev elval eUPEWG yVwWOoTA.

V' Yrdpxet peyaro StadnpLotikd Upoc.

v' Apegcog, amAo¢ Kot TOAU OLKOVOULIKOG Tpomo¢ Swadrptong adol To KOOTOC sivat
eheyxouevo ylati kabopiletal avapeoa otov Stadnuilopevo kat tov affiliate.
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KEDQAAAIO 4 : DIGITAL MARKETING KAI B2B EMIXEIPHZEIX

KEDAAAIO 4.1 : O oplopog Tou B2B

B2B eival n ouvtopoypadia tTwv ayyAlkwyv Aé€ewv Business to Business.O 0pog meplhappavel
OAEG TIC €TALPEIEC TIOU SNULOUPYOUV TPOIOVTO KAl UTINPECLEC TIPOCAVATOALOUEVEG O AAAEC
ETUXELPNOELG. AUTO umopel va mepllappavel mpoidvta SaaS, etalpeie¢ pApPKeTIVYK B2B kat
OUVOALKEG ETALPELEG TTAPOXNG ETLXELPNOEWV. OL eTaLpEieg B2B €lval UTIOOTNPLKTIKES ETXELPNOELG
TIOU TIPOOPEPOUV TIPAYUATA TIOU XPELALETAL Yla va. AELTOUPYOUV KOl VO avamtUooovTal AAAEG
ETUYELPNOELG. AUTO £pYeTal OE avTiBEDN LE TA LOVTEAQ ETILXELPNOEWV TIPOG KatavaiwTtr (B2C). Ou
etalpeieg B2B €xouv €va evieAwg SLaPOPETIKO OTOXO va TIPOodEPOUV TIG TTPWTEG UAEG, T
OVTOAAQKTIKQA, TG UTNPECLEC N TIC StaBouleloelg Tou AANEG ETLXEIPAOELG XPELAlovTaL yla va
Aewtoupynoouy, va avamntuxBouv kat va kepdiocouv.(Miletsky, 2009).

Napadeiypata B2B eNMYELPROEWV OTNV TTALYKOOULA OyOPQL.

Ynapyouv etalpeieg B2B o kaBe kAado, amd tnv Blopnxavia ewg to Alavikd gumnoplo. Otav
Snuoupyeital pla emxeipnon, pLo oelpa amnod npopnBeuTeg Kal cUUBOUAEUTIKEG eTalpeieg B2B
Spaotnplonolovvtatl. KaBe etailpeia B2C amattel cuykekpluéva TPolovia, UTINPECIEC Ko
emayyeApatik ocupPBouln, €tol kaBe etalpeia B2C dnuioupyel Spaotnpiotnta B2B. Eva
napadelypa pog mapadoolakng ayopdc B2B sival n kataokeun avtokivitwy. Olot yvwpilouv
HUEPLKEG QO TIG UEYOAUTEPEC UAPKEC AUTOKIVATWY, OAAQ 0 KAOE HOVTEAO QUTOKLVATOU TOU
TIAPAYOUV EUTEPLEXOVTAL SEKASEC MPOIOVTO GAAWV ETALPELWY. I€ AUTA TepAappavovtal Ta
€AAOTLKA, OL UTTATAPLEG KoL TA NAEKTPOVIKA TIOU Elval amapaitnta yLo tn cwotr Aeltoupyia Tou
TeEAKOU mpoidvTog ,Tou oxNUatog . O KATOOKEUAOTAG ayopdlel aUTA ta TpoidvTa amd Toug
Sladdopoug MPoUNBEVUTEC TOU KOl TA EVOWHATWVEL OTO TEAKO Tpoldv. OL MWANROCELS oo
emeipnon o€ enxeipnon amoteAolv {wTtkd PEPOC TNG aAuoidag edpodlacpol kabBe kAadou.
Entiong a€ilel va avadepbel mwc pLo eTalpeia Tou MpounBeVeL EMIXEIPNOELS UMOPEL emiong va
mouAnoeL aneuBeiag og KATAVAAWTEC. Mo TAPASELY LA, EVOC KOATOOKEUQOTHG XOVTPWY UIOPEL va
TIOUAQ TLG XAVTPEG TOU XULLOL OE KATAOKEUOOTEG KOOUNUATWY AAAQ UIMOPEL KOl VAL TIC OUOKEUALEL
KOL VO TIC TIOUAQ Of HEMOVWHEVOUC KOTOVOAWTEG. MopdAAnAa ,lla €Talpial KOTOLOKEUNG
tnAedwvou umopel va ouvepyaletal Pe etalple¢ oAAd va TTOUAQ KoL O€ KOTOVOAWTEG TOU
TIPAYLATOTIOLOUV ay0opECG LECW SLadIKTUOU. TEAOG ,0TOV TOUEQ TWV UTINPECLWYV LA ETALPELD TTOU
TapEXEL OUPBOUAEG yLa TNV uyela Kal TNV evella o€ etalpeieg pmopel emiong va cupPoulelel
ATOMO LEUOVWUEVA 1) OE OUOSIKEC TIOPOUCLACELC.

‘Evag vEéog 0pog Tou €xeL epdavioTel Ta TeAevTaia xpovia eival to B2B e-commerce. Adopd o€
OAeg TIG cuvaAlayég B2B etalplwv mou mpaypotonolouvial Stadlktuakd. Ta mpoilovia kot ot
UTINPECLEC TTOU AVTAAAACCOVTOL HETAEU QUTWV TWV ETIXELPNOEWV €lval cuxva ta dla pe ta
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TAPASOCLOKA ETIXELPNHUATIKA HOVTEAA B2B, wotoco, Nn (6o n mwAnon mpayuotonoleital HEow
€VOG NAEKTPOVIKOU KOTAOTAMOTOG. OL OYOpPEC TWV TEAATWY HETATOTI{OVIOL OTOV TOMEQ TOU
NAEKTPOVIKOU eumopiou €dw Kal apKeETA Xpovia, Kal to idlo ocupPalvel kal otov Topéa B2B.
INUOVTIKEG UEAETEC Oelyvouv OTL TO NAEKTPOVIKO EUMOPLO OTOV TOUEQ B2B mpokeltal va
EemepAoel oUVTOUA TO NAEKTPOVIKO eumoplo B2C. To Aladiktuo emITpEMEL OTIC €TALPEIEC va
aU€NOOUV TIC TIPOOTTIKEG TouC. H mANpPN¢ Sladlktuokn mopoucio mapéxel mpooBoon o€
TEPLOOOTEPOUG TILOOVOUG KATAVOAWTEG KOL CUVEPYATEG AMO TA TAPASOOLOKA SlodpnULoTIKA
MOVTEAQ. ZUUPWVA LLE OTOTLOTIKEG, TTAVW oo To 90% Twv EPEVVWYV O€ Ttpoiovta o€ eminedo B2B
gekva pe punxaveg avalntnong. Etol, to Aladiktuo yivetal €va OUCLOOTLKO EUITOPLKO KAVAAL yLa
napadelypata nAektpovikol eunopiov B2B. Ita napadeiypota nAeKTpovikoU eumopiouv B2B, n
TeXVoAoyia nNAekTpovikoU eumopiou pmopel va kataotel kplolpog mapayovrtag emnttuyxiag. O
LOTOTOTIOG TIPETIEL VAL AVIUTPOOWTEVEL TNV EMLXEIPNON, va €lval GLALKOC TTPOC TOV XPHOoTN KoL val
ETUTPEMEL O HEANOVTIKOUC ayopaoTeéC va AapPavouv Tig mAnpodopieg mou avalntouv. Auto
EVELPEL €VA EPWTNUA OXETIKA UE TN OWOTA EMAOYN AOYLOUKOU NAEKTPOVIKOU €Umopiou PETOED
ETUXEPNOEWVY. M'auTto TMOANEG eTalpieg xpnollomnolouy cuotiuata ERP (Enterprise Resources
Planning).Me tnv BonBela Twv CUCTNUATWY AUTWV , yivovtal autopata O0Aeg Sladikaoieg puLog
ETUXElPNONG OMWG TapayyeALES, TILOAOYNOELG KOl EAEYXOC QMOBEUATWY XWPLG va pecoAafouv
moAAol urmtdAAnAoL. e autr thv oAokAnpwpévn popdn tou, to B2B e-Commerce mpoodEpel
TOAAG MAgovekTApata. Meplkd amo autd eival ta €€N¢ :

» Meiwon tou Aeltoupykol KOOTOUG TNG TaLpiog

Jwototepn Slaxeiplon Twv amoBepdtwv

MePLOPLOUOG TV OPOAUATWY OTLG TTAPAYYEALEG TWV TEAATWV.
IpryopeC GUVAAAOYEG

Y YV V

@

MARKETING RAW MATERIALS

v, Y
BUSINESS y \<'

>

SUPPLY CHAIN

TRANSACTION SUB COMPONENTS
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KEDAAAIO 4.2 : B2B marketing VS B2C marketing

To marketing amno enuyeipnon oe emeipnon (B2B) eival diadopetikd os oxéon pe to marketing
anod emnuxeipnon mpog katavoAwtr (B2C). Kot ot duo MEPUTTWOEL UTIAPXEL TWANCH €VOG
TPOIOVTOG OPWG €lval 2 TUTOL SLoPOoPETIKWY ayopwv e Babia Stadopd. Ol  OTPATNYLKEG
HAPKETLVYK B2B Baocilovtal oTig (6le PAOIKEG APXEG LUE TO HAPKETIVYK TWV KATAVAAWTWY, AAAA
ekteAouvtal pe SLadopeTIkO TPOTO. EVw oL KATavaAwTEG ETUAEYOUV TTpoidvTa e BAcn TNV TLUA ,
To status , tnv katdotaon otnv omoia Bpiokovtat aAAd kal GAAOUC CUVOLOBNUATIKOUC
TLAPAYOVTEG, OL ayopaoTeG B2B amodaacilouv TIg ayopEg TOUC KUPLWE UE BAON TIC TLUEG KaL TLG
Suvatotnteg kéEpdoucg. OL ayopEC MOU TIPAYHUATOTIOLOUVTAL OO ETUXELPNOELG, KUPBEPVNTIKOUG
0OpyaVvIopoUG Kal Wpupata amoteAolV MAVW amd TO RULOU TOU GUVOAOU TNG OLKOVOWULKAG
Spaoctnplotntag . To pHApKeTVYK B2B xpnolpomoleital o peydlo Babud amod etalpeieg mou
KATAOKEUA{OUV TPOLOVTA Yla TA OTola Ol KATAVOAWTEG SEV €XOUV TIPOKTLKN Xpnon. Qotoco,
XPNOLUOTIOLELTAL ETIONG KOl QMO ETALPELEC TTOU MWAOUV TPoIlovVTA KOl UTINPECieg Tt omoia
ayopalovtal T000 amnd KOTAVAAWTEG 000 Kot AAAEG emxelpnoelS. Ma mapadelypa, n Vodaphone
TAPEXEL TNAEDWVIKO EEOTMALOO TOOO OE ETUXELPNOELG OO0 KOl OE KATAVOAWTEG. Ev yével, ol B2B
marketers EMKEVIPWVOVTAL YEVLKA O€ 3 LEYAAEG KATNYOPLEG:

A) ETalpeleg mou xpnoLomoLloUV Ta TPoiovTa TOUC WG TPWTEG UANG mapaywync. MNa mapadsypa
KOTOLOKEUQOTIKEC ETALPLEC TTOU ayopdlouv XAAUBA yLa TNV KATAOKEUN KTNPLWV KoL TTAoLwV.

B)KuBepvntikég umnpeoieg, Snuooila Wpupata Onwe Voookoueia, oxoAeia kal AAAEG SnUOOLEG
SopEg.

I Etalpeieg mou yupilouv Kot HETATTWAOUV T TPOIOVTA O€ KATAVOAWTEG, OTIWE HLECITEC.

Ze pia B2B marketing otpatnyikn mpwtevov eival va KatavonBouv oL aVAYKES TWV TTEAATWY TIPLV
epapuooTel OMOLAOATIOTE TAKTLIKA MAPKETWVYK 1 Sadnuiong. InUaviko eival emiong va
katavonBei to buyer's journey dnAadn to ayopaotiko tatidt tou meAatn.H Stadikaoio auth kat
TO OTASLO TNG LEXPL O TMEAATNG VAL GTACEL OTNV Olyopad, EMNPEAIOUV TIC OTPATNYLKEG marketing kot
TOV TPOTO TToU edapuolovral.
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O ayopaoTic “Biiver” Tig O ayopaoTic éxel O ayopaoTic £xe1l

napevépyeiec / oupnTwpara Karavooel To mpoPAnud rou OUYKEVTPWOE! OAEC TIC mBaveg
£vog mpoBAfpaTog mou kai avalnra mAnpogopiec “Aoogic”, Tic aiohoyel kal
BnpioupynBnke, napoha auta WoTE va EpEUVoEl OALEC TIC anogacilel noia Ba eivar auth
Sev pmopel akoépn va exppaosl Si1a0éoipec emhoyéc mou Ba nou Ba efunnpeThoel
10 mAfpec mpoPAnua Tou. Avoouv 1o mpéBAnpa Tou. kaAOTepa TV avaykn Tou.

14. Itddia ayopacTtikig Stadikaciog
Mnyn: https://blog.hubspot.com

ITO HOPKETIVYK TWV KOATOVOAWTWY, ULO ATTOTEAECUATIKY Sladruion Unopetl va odnynostL mapa
TLOAAOUG TEAATEG VAL lyOPACOUV TO TIPOidV. Q0TOC0, S€60UEVOU OTLTO LAPKETLVYK B2B €ival ToAU
o e€eldikeuévo, ol marketers mpémnet va Sivouv dlaitepn mMPocoxr| OTLG AVAYKES TWV ETALPLWV
HE TLC OTtoleg ouvepyalovTal KAl Vo TTPOCAPUOCOUV TO TPOTOVTA KOl TLG UTINPECLEG OTLG OVAYKEC
OLUTEG.

Ao tnv aAn pepld, to B2C marketing eivat OAec oL evépyeleg marketing Twv ETIYXELPCEWV OTIOU
Ol TTEAATEG TOUG E(vVaL LEUOVWHEVOL KATAVOAWTEC KAl OXL ETAYYEAUATIEG AYOPAOTEC. EMOMEVWG,
T0 OAec oL SLadikaoieg eival adlepWHUEVES OTIC AVAYKEG, T EVOLOPEPOVTA KAL TLG TIPOKANOELG TWV
avBpwnwv otnv kabnuepvi Toug Lwn. Mepika mapadeiypoata B2C emxelprioewy ivat ta €€AG :

A) Mo eTatpeio OTOPATIKAG dpovTidag Tou MOUAA £(6n OTOUOTLKAG UYLELVIC OE KOTAVAAWTEC.

B) Eva peottiko ypadeio mou evolklalel Kol TOUAQ KATOLKIEG OE HUEUOVWHEVO ATOUA Kol OXL
ETIXELPNOELG.

N Mua etatpia Slopydvwong eKSNAWCEWYV TTOU TTIOUAQ ELOLTIPLO OE ATOLA.

TNV MPAYUATIKOTNTA, TO HAPKETIVYK B2B kat B2C Stadépel Kuplwg wg mpog To Koo Kal Tov
TPOTIO LLE TOV OMolo eMKoWVwvVoUV pali Tou. Evw To papketivyk B2C otoxeUeL o€ ypriyopes AUCELG
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KOl EUXAPLOTO TIEPLEXOUEVO, TO HAPKETIVYK B2B ETUKEVIPWVETAL OTNV OLKOSOUNGCN CXECEWV Kol
™V anodelén tng anodoong emMEvOUCNG EVOC TPOLOVTOG YLa EVOV ETILXELPNUOTLKO TtEAATN. Onwg
avadépbnke kal mapanavw, otnv B2C marketing otpatnyikn oL meAdateg ouvnbwg ayopalouv
Baoel ouvaloBnuatog yU auto kat avalntouv pla 1o “euxaplotn” ayopaoTiky EUMELpia o€
avtiBeon pe toug meAdteg otnv B2B otpatnyikr, oL omoiol mapotpuvovtal BAcel Aoyikng Kot
OLKOVOULKWV KWVATpwV, 0ntwg to ROI dnAadn tnv anddoon tng emévduong Tou mpoiovtog. Itov
TIAPAKATW TiVaKa Gpaivovtal CUVOTTTIKA oL eMUEPoUC Sladopeg avapeoa os B2B & B2C.

Baan B2B B2C

TUYKEPITNG
H TwAnon ayaSuv KOl TSI H cuvahhayn oTnv omoia o STKEIpRoES

Evvon peTaED B0 ST EIDNUATIKWY PopEwy TIOA0UV T ayadd kol TIC UTINPETISC OToV
givan yvwaTh we Business to Business 1 katavahwn kahsital Business to Consumer Ry
BZ2E. B2C.

Mehdrng Etaipia TeMKOC ¥pnAaTng

EmeavTpuvoua — _ .
ZYETN [poiow

a3

rlooomTa ; Meydho Mikpd

EUTTODEULGTIIY
MpopnBeuTnc - KoTaoKsuaoTg

TyECn Komaaksuaathc - XovGpipmopo: EQTOpOC AOVIKIE - KOTOVIAWTIC
XovBpéumopoc - ERTopoc MavIkhic

Opifovrag . » ,

N MokpoTpoBsoua BpoxumpoBeoua
OYEONS oot H OO 1
Ayopa kai ExTovric Mikpog

TN O KlKAoU

ATrdgpoon Mpoypopuomouiyn ko Aoyikn, JE Bdon TUvOTEnuaTkn, Y Bacon Ty EmBuWio Kl TNV
ayopdc TIC aOvaYKEC. STTIAUIG.

Anuoupyic

ofioc cumopikod | EpmoToalvn kol apoiaio axian AICPRLIGT KOl TTpowenan

ORAUCToE
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Erunpdobeta, afilel va avadpépoupe mwg ot marketing campaigns B2C &ekwvolv pe pia
OAOKANPWHEVN €peuva ayopdg. OL eTalpeieg aviyveLOUV TIOLOL €lval oL TIEAATEG TOUG, TL BEAouv
KOl TOL LNVUPOTO TIOU amavioUv. H épeuva ayopdg ETUTPEMEL OTIC €TALPELEC var dnuLloupyolV
OTTOTEAECHOTIKA LNVULOTO KAl VA ETUAEYOUV TIPOKTIKEG TTOU TIPOCEAKUOUV GUYKEKPLUEVO KOLVO.
TéAog, pla ermutuxnpévn otpatnykn B2C sival BéBato otL Ba mpénel va AapBavel umoPv to
Swadiktuo, ypnowomnowvrag digital epyaleia omwg websites, social media kat kwdikoug
ypnyopng amokplong (QR codes). Ta péoa KowwvikNG SIKTOWONG €lval pLo TTOAU oNUAVTIKA
HEBOBOG MPoaéyyLong LeyaAou kKolvou Ta omoia BonBouv kat otnv avantuén g adociwong Twv
TIEAQTWV OTNV EMLXELPNON.

KEDAAAIO 5 : SRH MARINE ELECTRONICS CASE STUDY
KEDAAAIO 5.1 : Eloaywyn

AUTO TO pEPOG TNG SUTAWHATIKAG epyaciog mpayuoateletal to Digital Marketing kal to nmwg oautd
XPNOLOTIOLEITAL OTNV TIPAEN A0 TLC ETLXELPNOELG VLA TIG ETIUXELPNOELS. OEpata ou adopouv Ta AaioLa,
TOUG OTOXOUG, TNV OTIOTEAECUATIKOTNTA OAAQ Kal Toug AGyoug Xprnong tou PndLakol PAPKETIVYK, Ba
TAPOUCLACTOUV OTNV akoAouBn peAétn mepintwong tng etalpeiag SRH Marine Electronics S.A. H SRH
Marine Electronics S.A sival pla eAAnVIKn €talplo HE ELKOOAETH MOPOUCIO OTO XWPO TNG VAUTIALOG.
Mpoodépel MANPELG UTINPECLEG TTOU alpOPOUV OF : TWANOELS, TEXVLKI UTIOOTHPLEN, ekmaideuon Slaxeiplong
TWV TPOOHEPOUEVWV TIPOYPAUUATWY VauoumAoiag, padloemikovwyvia, cUVOECLOTNTA, QUTOUATIONOUG,
OVTOAAOKTIKA, HETATPOTEG ,00PpAAela Kol €va gupl ¢Acpa vautlakoU eomAopol. H etalpia
gfunnpetel mavw amd 2.000 mhoia kat 600 vauTIAOKEG sTOlpeieg, aviupoownevel mavw omd 30
ETUYELPNOELS, EVW OUVEPYALETAL UE €va TAYKOOMLO SIKTUO OO TOUG TILO EMWVUMOUG KOTOOKEUAOTEG,
npopunBeutwv Kot ival e€ouolodotnpévn amo Toug EMWVULOUG VNOYVWHOVEG 0€ avw amo 100 xwpseg.
Amotelel TNV ny€tda etalpio otov kKAGdo KabBwg Katéxel edw Kal Xpovia To HeyaAUTEPO HEPISLO TNG
ayopas. Téhog, afilel va onuewwdel otL n ouyypadn Tou mapovtog kepalaiov éywve e MAnpodoplieg,
otolxeia, Sedopéva, ekBEoeLc kal avodopeg mou mapaoxEBnkav and tnv etalpia SRH Marine Electronics
S.A KoL oo Aemtopepelc ouvevteUEeLg TTou €yvay e To TURa marketing tng eruyelpnong.

SRH MARINE SAIT
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KEDAAAIO 5.2 : MeBoboloyia Kepalaiou

Je outd Tto Keddlalo mopouclaletal n HeAETN TeplmTwong tng etatpiag SRH MARINE
ELECTRONICS S.A.H etalpia avikel otig B2B emixelpioell otov Xwpo tTnG VOuTIAlag Kabwg
TIPOUNBEVEL TIG VAUTIALOKEG ETALPLEG UE CUOTAMATO PASLOEEOMALOUOU KAl ETIKOWVWVLAG. 2TOXOC
Tou kedpahaiou elval va mapouaotactel n otpatnywkn Digital Marketing tng etaiplag, Ta Yndlaka
HEoQ TIOU Xpnolomolel kot ol PndLlakeG MPAKTIKEG TNG.  ZEKWVWVTAC, TO KEPAAALO TEPLEXEL
BEUATIKEG EVOTNTEC TTOU alpOPOUV TA XAPAKTNPLOTIKA YVwplopata tTng SRH (tautdtnta, LoTopLkn
avadpourn, doun emnixeipnong, SpaotnpLOTNTEG, agleg KAl Opapa ,TPOIOVTIA KAl UTINPEGCLEC) Kol
OTNV CUVEXELA YiveTal avaAuTikr tapouaciaon twv Digital Marketing mpaktikwv tn¢ (social media
marketing,email marketing,google my business,) kabw¢ kal Twv HEANOVTIKWV OXESIWV TNG
gTalplag mMAvVwW o€ AUTOV TOV TOUEQ.

MNa npaypatomnolnOei n cuyypadn Tou case study xpeldotnke va BpeBel NAEKTPOVIKO Kal EVIUTIO
UALKO Tekpunpiwong mou meplhappave mAnpodopieg yia tnv eniyeipnon. Eva pépog tou UALKOU
outoU TponABe amod To SLASIKTUOKO TOTO TNG EMIXEPNONG KAl TIG AOLTEG T SNUOCLEVOELG OE
NUEPNOLO KOl TIEPLOSLKO TUTIO €VW TO AANO HEPOG Twv oTolxelwv TponABe amod éyypada mou
800nkav aneubeiog og péva amo tnv etatpia. NapdAAnAa, mpaypatTono|Bnkoav cUVEVTEVEELG LE
Tov K.lwavvn Aadepo,CEO tng SRH,tnv ka. lvw MavayomouAou,Marketing Manager tng SRH, kat
™V Kka. Fewpyia KptBwvakn, Noutkr Z0UBouAo, Twv omoiwv n BonBeta Ntav e€apeTikd TOAUTLUN.
OL ouvevtelelg mpaypatonoOnkav pe puolkn mapoucia ota ypadeia ¢ €ralpiag otov
Melpatd yeyovog mou BornBnoe otnv aueon mopatipnon tng Asltoupylag tng etalpiag yla tn
Slapopdwaon MANPESTEPNC ELKOVOG YLO AUTHV AAAQ KAl LECW TNAEDWVOU AOYW TWV VEWV LETPWV
tou Covid. Eldikotepa, €ywvav 4 cuvevteUEelg Sla {wong Kot 2 cuvevteLEeLS Sla Tou TNAedwvou.
To6o0, oL ouVeEVTEVUEELG 000 KaL N ApEon Tapatipnon eixav tov poAo tng Slepelivnong Twv
TIOLOTIKWV OTOLXElWV Tou dev pmopoulv va avadelybouv PECW TOU UAKOU TeEKUNPLwong
(documentation).

T€A0G, T0 KeDAAALO KAEIVEL UE KATIOLOL CUMTIEPACUATA CUUIEPOACHATWY YLOL TNV LOTOPLKN €EEALEN
KOl TNV UGLOTAUEVN KATAOTAON TNG E€MXElPNONG KABWC KoL KATIOLEG EKTLMNOELS YL TLG
BpaxuXPOVLEC KOl LOKPOXPOVLEG TIPOOTITIKEG TNG O0TO KOoUUATL Tou Digital Marketing.Ze autd to
KOUUATL 0TOX0G £XOULE VOL CUVOY OOV UE KOl VoL avadelfouue TNV ouaia TWV OMOTEAEGUATWY TNG
avaiuonc.
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KEDAAAIO 5.3 : lotopiky Avadpoun

Elvat blaitepa onpavtikd mpotol avaAuBel to Digital Marketing tng etapiag , va do0el pia
AEMTOUEPNG ELKOVA OXETIKA e TNV Mopeia TG SRH Marine Electronics S.A péxpt onuepa. H SAIT
Marine 15puBnke 1o 1995 otnV EAAGSA pE KEVIPLKO YVWHOVA TIG TTWANOELG KOL TNV EYKATAOTAON
AUoswv GMDSS. To GMDSS eivat to Maykéopio Navutihtako Zuotnua Kivduvou kat AodaAelag.
Arnotedel €éva TOAU ONUAVIIKO VAUTIALOKO oUoTnUa  Taykoopiwg, PBoaowlouevo o€
OUTOHOTOTOLNUEVEG padloemikowwvieg, dopudoplkég kat emiyelec. To GMDSS BonBa otov
EVTOTILOMO vauaywyv, BeATIWVEL TIC PaSLOETIKOWVWVIEG KoL TapEXEL ota TAola TAnpodopieg
VOUTIKAG aodaleLag.

Itnv ouvéxela, to 1998 n SAIT Marine petovopdotnke enionua oe SRH Marine Electronics SA ka
gekivnoe va TOPEXEL TTANPWG UTNPECLIEG OTOUC TOUELG TNG MAONAYNONG KOL TWV VAUTIALOKWY
ETUKOWVWVLWYV. ATO TOTE, EMEKTABNKE ONUAVIIKA Snuloupywvtag éva maykooulo brand mou
unootnpiletal anod 100 epyaldpevoug pe upnAn e€etdikevon. Alya xpovia apyotepa to 2002 n
SRH MARINE €ywve pélog tou Opidou Radio Holland SAIT, tov peyaAUTEPO MOYKOGOHLO TTAPOXO
VOUTIKWV NAEKTPOVIKWVY EYKATAOTACEWV KAl UTINPECLWY, VW To 2007 emaveudavioTnke wg pLa
TANPWC avelAdpTnTn ETALPELQL.

ErmutAéov, o 2015 Eekivnoe tnVv EMIXEPNUATIKA TNG ouvdeon pe tnv Inmarsat Global, n onoia
glval o kopudailo¢ mapoxog MayKOoULWV §0pUDOPLKWV ETILKOWVWVLWY KLVNTACS TNAsdwviag. Etol
netuyaivovtag Olebvelc ouvepyaoleg Kal OTPATNYIKEC CUMHOXieG, Slatnpwvtag molotnta,
aflomota  Mpoidvta, TOLWKIAlM UTNPEclwy, EUMELPO KOl EKMOALOEUUEVO  TIPOCWTILKO,
oS 0TIKOTNTA XPOVOU KOl OVTOYWVLOTIKEG TLUEG, N €TAlpEia Slatnpel onuepa pla TepAOTL
Alota LKOVOTIONUEVWY TIEAQTWY OTNV TTAYKOOULA VOUTIALOKN ayopd. AlaBEtel ypadeia otnv
EAAASa, to Hvwuévo BaoiAelo, tnv Kumpo aAAd kat tnv Mepupavia. CEO tn¢ etalpeiag €ival o
KUpLo¢ lwavvng Nadepdg, o omolog unnpée avekabev MPWTOMOPOS AVOKAAUTITOVTIAS CUVEXWG
VEEC KOl KOLVOTOMPEC ETUXELPNUATIKEG AUOELC aKOAOUBwWVTOG OHWG TAvTote Toug Olebveig
KOVOVLOHOUG KL TLC AVAYKEG TNG KABE EMOXNG.

TéAog, to 2020 n SRH Marine Electronics mpoxwpnoe og e€ayopd TNnNG YEPUOAVLIKNG €TaLpiag Pro
Nautas pe okomod va OmOKTNOEL Loxupn mapoucia otnv Bopelodutikr) Eupwnn (Meppavia,
OMavbia, Bopela FaAAia).
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KEQAAAIO 5.4 : 'Opapa, armooToAr kat a&leg

Opapa tng etalpeiag eival va mpoodEpel EexwPLoTr eUMEeLpla 0TOUG TTEAATEG TNG. Agttoupyel
TIAVTA PE SNLOUPYLKOTNTA KOl KALVOTOMLA, LE OKOTIO TNV Lyl avamtuén kot kepdodopia, péoa
o€ €va neplBailov mou Ba eumvéel kal Ba eival mepndavn yU autd. Méow tng texvoloylag,
SeopeveTal va oUVOEDEL TOUG aVOPWTITOUG KL VO TIOPEXEL TIEPLOCOTEPEG EUKALPLEG OE OAOUG.

H amootoAl tng SRH Marine Electronics eivat va mapéxel To TO OAOKANPWHEVO Kal
TIPWTOTIOPLAKO XAPTOPUAAKLO TIPOIOVIWY, OVIOAYWVLIOTIKEC TIUEC, TWANOCELS KOL UTINPECLEC
€EOMALOMOU VOUTIALOKWY NAEKTPOVIKWYV LE ETIKEVTPO TAVTA TOV TTEAATN. KUpLog oTtox0G amoteAel
n  eoupetikn eumelpia mou AopBAavouv ol TIEAATEC TOPEXOVTOG E€EOMALOUO Kol 24wpn
gfumnnpétnon o 6Ao tov KOopo. H epnelpia Twv meAatwy Ba AEyape OTL Elval TPOTEPALOTNTA YLa
Vv SRH.Emtiong, n oAokAnpwuévn oelpd Mpoloviwy mou Stabétouv mephapBAavel NAEKTPOVIKA
uPNANG oLOTNTAG yLa MAOYNON, ETKOWWVIEG, aoAAELN KOL TIPOCTACIO EVW OL CUVEPYAOLEG
He kopudaioug kot eEELSIKEUPEVOUC TIPOUNOEUTEG KOl KOTOAOKEUQOTEG O OAO TOV KOOO
npocBEtouv afla ota mpoldvTa Kal TLG UTINPECLEC TNG. Me yvwpova va ipoodEPeL ApLoTEG AVCELG
, N SRH Marine Electronics S.A g€ehicoel cuvexwg TG UTIOSOPEC TNC. MapdaAAnAa, omoudaio poAo
yla tnv etalpia Katéxel kat To avBpwmivo Suvapiko. H dtoiknon otoxevel otnv cuvexn PeAtiwon
NG €Talpeilag eowTteplkad, Sivovtag ota oteAéxn g TNV gukalpia va e€eAlyBouv o OAa ta
enineda. N’ autod to Adyo, mMpoodEpel 0TOUCG UTTAAANAOUC VOV ETTAYYEAUATIKO KOL EUTIVEUCEVO
XWPO epyaciag, 6ou Uopouv va avantuéouyV TNV eL8IKN ToUG EUneLpia Kot va cupBAaAlouv otnv
gmLTUXia TNG EMIXELPNONG.

Ot Atieg tng SRH Marine Electronics S.A sivau :

Eveliéia : Mpooapudlovtal ypriyopa Kol AMOTEAECHOTIKA OTLC TIPOKANOELG TNG AyOpPAg.
OpadikotnTa : YMApXeL ouvexng ouvepyacio PETAEU OUVASEAPWVY, TUNUATWY Kal
OUVETALPWV N omola eNITpENEeL oTnVv SLAXUon TNG YVWOoNG UE OKOTIO TNV MOPAYWYLKOTNTA,
TNV QIMOTEAECHATLKOTNTA KAL TNV EMAYYEALATIKI aVATTTUEN TWV UTTAAARAWV.
Akeparotnta : MpdtTouv T0 CWoTo, £XOVTOC WG YVWHOVA TNV ENKpiveLla Kal Sikatoouvn.
A§lomotia : OAeg oL ox€oeLg OV XTL{OUV €0WTEPLKA Kal eEWTEPLKA otnpilovtal otnv
aflorotia. H emxelpnuatiky nOwkn Stakpivel  OAe¢ TG SpaotnplOTNTEG KAl TIG
ouvaAAayEG.

e YmnevOuvotnta : Avalappavouv tTnv euBUvVN yLa TNV EMITEVEN TWV OTOXWV, UAOTIOLOUV TLC
amodACELG EVW CUYXPOVWG TapadExovTal Kal amokadlotouv Tuxov Aaon.

® 0Oappog : OEToUV OoUVEXWES TIPOKANOELS Kol €xouv TNV mpobupia kat tTnv duvaun va
gekvouv Kal va pEPOUV LG IEPAC OTL XpeLAeTOL YL TO KOAO TNG ETIXELPNONC.

o Evepynukotnta : lMNpooeyyilouv KABe pépa pe evepyela, TAOOG Kal EMLUOVH WOTE va
unepPouv T TPoodoKieg TOUC.
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e Evotnta : Avtipuetwrilouv o évag tov aAAov e oefacuo aveéaptnta amno tnv B€on mou
KQTEXEL KL EVEPYOUV OAOL Hall UE EMOYYEALOTIOUO OTLG ETUTUXIEG KOl OMOTUXLEC.

e Awadavela : Asttoupyouv pe dadavela os OAa ta enimeda . Etol €(ouv SnuULoUpynRoeL
éva epyaoclokd meplBallov aodadég, pe (0eC eukalpieg mpog OAoug. EmutAfov,
evBappUVOUV TNV AVOLXTH ETIKOWVWVIA e OAOUG.

o AnoteAeopatikotnta : H oxéon e toug meAdrteg toug Baciletal otn aplotn eEumnpEtnon
KAl TNV TapoXN €EOTOMLKEUMEVWY UTINPECWWV. TnpoUV TIG UTIOOXECEL TOUG Kol
kataBaAlouv mpoomdBela yiwa ocuveyxn PeAtiwon Slatnpwvtog £T0L LOKPOXPOVLIEG
OUVEPYOOLEG.

e Kawotopia : Avantiooouv MpwTonopeg AUOELG AKOAOUBWVTAG TIG AVAYKEG TNG OYOPAS.
Avalntouv kal umootnpilouv TIC Vvéeg 16€eg, uloBeToUV peTappuBbuioslg  Kal
VEWTEPLOPOUC, TTOU 06NnyouV otn BeAtiwon Twv UTtNPECLWV.

® ZeBaopog : Asltoupyouv He oeBaopd oTov AvBpwro Kot TNV Kowwvia. Auto adopd Kat
TIC EOWTEPIKEG Oladikaoieg, aAAd KoL TIC OXEOCELC TIOU OVATITUOOOUV LIE CUVEPYATEC,
TiPoUNOeUTEG Kat eAATEC. Emtiong, c£BovTal Kol TPooTATEUOUV TO TIEPLBAANOV.

JuvoAlkad, ot Baotkég afieg tng SRH Bacilovtal otn déopeuon mpog Toug UTTAAARAOUC
HEOW TNG MPOCWIIKNG TOoug eviuvapwong, T BEAtotng kat agoyng e€umnpétnong
TIEAQTWY, AVATITUOOOVTOG KAl SLOTNPWVTOC OUVEPYAOLieC tpooTiBEéuevng alag. Autd ta
XQPOKTNPLOTIKA lval kal Ba mapapeivouv o mupnvag tnge.

KEDAAAIO 5.5: Aoun emixelpnong (tunpata, aplBuoc epyalopévwy, Llepapxia)

H SRH Marine amnacyoAet nepinou 100 untaAAAoug mayKoopiwg Kal amapTiletal amno ekabapa
TUAMOTO, SOUWVTACG TO OPYAVOYPOUUA TNG LUE TO ATAOTOLNUEVO AyyALKO cUOTNUA LEPAPXNONG.
Zekwvwvtag amnod tnv kopudn PBpiloketatl o Mpdedpog kal 18okTATNG K. lwadvvng Aadepog kat
okoAouBel o Tevikdg AleuBuvt¢ kK BOe0dwpo¢ NiKoAOTOUAOG. YTAPXOUV GCUVOALKA £E€L
SleuBivoelg yio dlopopetikoug topelc. H kabe SievBuvon amaptiletal amd éva 1 Kal
TIEPLOCOTEPOUC UTIELOUVOUG, avaAoya HE TNV KPLOLWOTNTA Kol Tov OYKO £pyaociog Tou KABe
TOMEQ, oL omoiotl avaAapBavouv Tig euBUVEC yla TNV 0pyAVWOT, TOV TIPOYPUUUATIONO KOL TOV
€AeyX0 OAWV TWV OPUOSLOTATWY. ITNV CUVEXELA, KABe SlevBuvoN amoteAelTal OO CUVTOVLIOTEC
UTTOOTNPLKTIKOUG uTtaAARAOUG aAAd kal junior support officers. H Sour ¢ etatpeiag paivetal
gekaBbapa 01O MOPAKATW OPYyaAVOYPAUUA :
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KEDAAAIO 5.6 : Mpoiovta kal Yninpeoieg tng Emuxeipnong

H SRH Marine Electronics S.A §paotnplomnoleital o TEcoepLg BAOLKOUC TOMELS :
o) Tov €EOMALOUO TwV TAOLWV.

B) Tnv mapoxn TEXVIKN G UTTOCTNPLENG KOL UTINPECLWV.

V) Ti¢ Yndlakég untnpeoieg kat TG mMAatdhopueg Sedopévwy Kal SLOVOURG.

8) ta cupBoAata cuvtrpnong Twv MAoiwv (FMA)

ZEKLVWVTAG Mo Tov €EOTALOMO, TPOUNBeVel T TAOLO HE pnxavApata mou adopolv Thv
TAonynon, TNV enkowvwvia Katl tv acdAaAela Twv TAOLwWV.

Ta pnxavipata tov oxetifovroal e Tnv nAonynon twv nmAoiwv givat ta €€AG :

e RADAR : Eival Baolkd nAeKTPOVIKO CUCTNUA NAEKTPOUAYVNTLKOU EVIOTIOUOU TIOU
TAPOKOAOUBOEL  QKIVATOUG KOl KLVNTOUG OTOXOUC, O€ QTOOTACELS KOl OUVONKEG
QITAYOPEUTIKEG YL TO 0VOPWTTLVO HATL KOl GAAQL OTTTIKAL OpyavaL.

e COMPASS : Nautiki muéida e TNV omola EMITUYXAVETAL O TPOCAVATOALGHOC TOU TTAOLOU.
Xwpilovtal og payvntikég (magnetic compass) Kol 0€ YUPOOKOTIKES (gyrocompass).

e ECDIS : Elval nAEKTPOVIKA CUOTAUATA QTEKOVIONG XAPTWV Kol TAnpodoplwv Tou
ouvbualouv OlapopeTikA@ VOUTIALOKA PonBApata Omwg NAEKTPOVIKOL  XAPTEG
vavourmhoiag, RADAR/ARPA, avepopeTpo, GPS kat BuBoUETpo,oe pLa KeEVTpLkr 006vn amno
omou pmopet va mopakolouBeital To Ta€idL tou mAoiou.

e VDR & SVDR : O kataypadéag dedopévwy tafldiou ( Voyage Data Recorder ) sivat éva
cvuotnua, To omoio eykabiotatal otn yépupa tou mMAoilou, Kal Kataypddel OAEG TLG
mAnpodopieg mou adopouv To TalidL Tou mAoiou, pe okomod va SleukoAUvovtal OAEG oL
€PEUVEC IOV adopolv éva TiBavO atuxnua.

SPEED LOG : MetpnTtng TaxUTNTOG TAOLOU OE OXEON LE TO VEPO.
NAVTEX : Ymnpeola mou Xpnolpomoleital yia tnv Stadoon TPOELSOMOLoEWY Kal
npoPBA£Pewv mAonynong kat petewpoAoyiag, kabwe kat kabe eidoug mAnpodopia mou
adopd TNV acpaiela Twv MAoLwv.

e AUTOPILOT & STEERING : ZUoTnpa TOU XPNOLUOTIOLELTOL YLl TOV EAEYXO TNG TOPELQG
XwpLc va amatteitol ouvexng XeLpokivntog EAeyX0G armo XELPLOTH.

e GPS : Opyavo evtomopoU yewypadlkng O€ong .Baoiletol oec €lOIKEC OCUOKEUEC
EVTOTILOMOU, oL omoleg ovopalovral "moumodékte¢ GPS". Autég oL cuokeuég Sivouv
mAnpodopieg yla tn B€on evog onpeiou TV TaxvTNTA Kal TNV KatevBuvaon Tou.
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e ECHOSOUNDER : lN'vwoTtn Kot w¢ BuBOueTpo, Elval N CUCKEUN LE TNV OMOLO O VAUTLKOG
gvnUepwveTal yla To Babog tng Balacoag .

e WINDMETER : ZuOKeurn TOU XpNOLUOTOLE(TAL Yl TN HETPNON TNG TaXUTNTAG KAl TNG
KateLBOuvVoNG ToUu aVEUOU.

o INCLINOMETER : Eival éva opyavo Tou XpnoLUOTOLE(TOL yla TN METPNON TNG Ywviag
kAlong tou mAolou.

e WAVE DETECTION : NMpoodépel eldonoinon / mposldomnoinon yla eLoepXOUEVA KUOTA
mou eival duvntika emikivbuva yla tn Aettoupyia Tou Aoiou.

e ICE DETECTION : Z0otnua mAorynong mayou yla TV QUuUva TOU TAYOU, TO OTIACLLO
TLAYyOU KAl TNV MPOoBacn oTo ALUAVL.

e SRH PLUG : Eival éva PndLako mpoidv, pia Jikpn povado xwplc Kvoupeva Uépn mou
Snuoupyel aodaln kat autopatn ouvdeon pe To ovotnua ECDIS tou mAolou.
Evnuepwvel autopata TG Baocslg dedopévwy, dlaxelpiletal OAa ta ypodrpata Kot
umoaotnpilel 6Aoug Toug TUTouG ECDIS.

Ta pnxavipata ntov adopolv TRV EMLKOWVWViA Tou Aoiou gival ta €€ :

o INMARSAT -C : Wnolako cuotnua mou anobnkevet kot mpowdel pnvopata (store-and-
forward messaging), kaBwc¢ emniong kal ebapuoyeg avixveuvong (tracking).
® MF/HF : AcUppartog padtotnAedwviag (moumodéktng). Eivat éva cuoTnUA EKTTOUTTNG Kot
ANNC TTOU ETUTPETIEL OTO XELPLOTH VAL EKTTEUTIEL 1] va AapBavel mMAnpodopieg peéow dwvng.
® VSAT : Juotnua 6opudoplknG ETKOWVWVIOC TTOU  ETITPETEL TNV aflomotn petadoon
bebopévwy peow dopudopou pe xprion TapaBoALKWY KEPALWV.
e FBB : To Fleetbroadband mapéyet tnv duvatdtnta npdécPaong oe email, mAorynong oto
internet kal mpaypatonoinong tnAedwVLKWY KARCEWV.
IRIDIUM : Zuotnua dopudoplkng cuvdeonc.
SAT TV : Aopudopiki TnAedpacn mAolou.
PUBLIC ADDRESS SYSTEM : HAektpoviko clUotnua mou meplhapfavel pikpodwva,
EVIOYXUTEG, LeyAPwVa KL OXETIKO EEOTTALOUO.
VHF : Juokeun aocUppatng eVOOEMIKOWVWVLAG.
INTERCOM : Evwvel kot BeATlwvel Ta cuothpata aohadeiog evog mAolou mapéxovtag
€€ALPETIKNA ETUKOLVWVLAL.

TéAog ta cuotpata achaleiag nov oxetilovral pe tnv achalela Tov nAoiov sivat :

e AIS : Autopato Iuotnua Avayvwpioswc (Automatic Identification System) eival €va
oUOTNUA AUTOMATNG avtoAAayng Pndlakwyv onUATwY PeTaly mAolwv. Me tnv BorBsla
auTtoU Tou gpyaleiou, EMLTUYXAVETOL N apolBaia evuepwaon OAWV TwV MAOLWV.
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e BNWAS : Uotnua mapakoAoubnong KoL ouvayeppoU Tou eldomolel  daAAoug
afLwHaTIKOUE TAONYNONG €AV 0 afLWUATIKOC TNG Bapdiag ev avtamokplBel ) dev eival
o€ B€on va eKTeEAECEL TOL KABNKOVTA TOU QTMOTEAEGUATIKA.

SSAS/LRIT : ZuoTtrApaTa MAYKOOULAE AvVaYVWPLONG Kal TapakoAoldnong mhoiwv.

EPIRB : Padloddpog EkTaKTng AvAyKnG. XPNOLUOTIOLELTOL Ylot VO EVNUEPWVEL TLG
UTNPeoieg SlAocwong yla TNV TAUTOTNTA Kol T B€on evog atopou f Tou TAolou mou
Bploketatl og kivbuvo. Eival to cbotnua kivduvou tou mAolovu.

® SART: Avapetadotng Epeuvag Kal Aldowong. AmoteAel pia ¢opntry CUOKEUN TOU
XPNOWMOTOLE(TAL  0aV  CUUMANPWHATIKO  ocuotnua  Kwduvou, 6nAadny oav
CUMITANPWHATIKO Tou EPIRB.

o FIREFIGHTERS VHF : Juokeur aoUpUOTNG EVOOETUKOLVWVIOG YLOL TOUC TTUPOCPBECTEC TOU
mAoilovu o€ mepimTtwon ¢wTLAC.

Ooov adopd TtV mapoxn TEXVIKAG UTIOOTAPLENG KOl UTNPECLWY, N etalpeia mapéxel 24/7 help
desk yia tTnv avrpetwrnion npoPAnuatwy. H opdda Twv TeXVIKwY pnopel va dwoel AVCELG oTa
nipoBAfuaTa Twv mAoiwv amno anootaon. NapdAAnAa moapexetatl kat 24/7 TnAepwVLKO KEVTPO yLa
™V g€UMNPETNON TwWV MEAATWV yla KaBe eidoug RTnUa. AKOUn, ocuvepyaletal OTEVA UE €va
eKTETAPEVO SiKTUO TIOU amoteAeltal amd 90 otpatnylkd ypadeia, KOATOPTIOMEVA LE TIOAU
€€eLOIKEVEVOUG TEXVLKOUG Kal Apeca SLaBEatpa avTaAAOKTIKA. Ma TG LAPKEG TTOU KOAUTITOVTOL
anmd OCUVEPYAOLO ME KATAOKEUNOTEC N EMIONUOUG EKTIPOCWIIOUC KATAOKEUAOTWY UTIAPXEL
maykoopla mARPNG KAAudn Aluévwy o€ 4 nElpoOUG UE TEXVIKOUG OUVTOVLOTEG Yl AUECN
OVTATIOKPLON OTLG AVAYKeS 0€PPLS Kat avtaAAakTikwy. H opada tng SRH Field Service amoteAeital
oo 20 TILOTOMOLNUEVOUC HNXOVLKOUG, KoL SLapKWE KOTOPTIOUEVOUC, OE CUUUOPPWON UE TOUG
LoXUOVTEC KAVOVLOMOUG KO TLG TEXVOAOYIKEC e€eAifelc TOU KAASOU MayKoopiwe. Eivat StaBatuotl
O0Ao 1o 24wpo, 7 nuépeg TNV eBSopada. lNvovral neploocotepes and 1000 cuppetoxég os 500
mAoia 200 SladopeTikwy meAatwy €Tnoiwg evw n ANYPn kKAnoswv eivat mepimouv 3000 ava €10G¢.

AN\O €va TIOAU ONUOVTIKO KOUUATL TNE TOPOXNG UTINPEoWV lval kot n €kdoon twv Shore Based
Maintenance Agreements (SBM), cupuBoAaLa ToU TILOTOTIOLOUV OTL TO TTAOLO £XEL KAL CUVTNPEL T
pHnxowvnuata mou urndyovtat oto MNaykooulo Zuotnua AoddAetlag kat AodpdAelag otnv Oalaocoa
(GMDSS) onwg eivat to Radar, to Epirb, to NAVTEX k.a. Otav €évag mAoLOKTATNG UTIORAAAEL pLa
6nAwon cuvtrpnong pe Baon tv akti (SBM), o e€omAlopdg mou avadépetal otn SnAwon
KOAUTITETAL OO MO AVTLOTOLXN CUMGWVIa TTOU CUVLOTA OTL oL e€0UGLOSOTNHUEVEG KAl TEXVIKA
LKOVEG £TOLPELEC €lval umteVBuveC yla tn dpovtida Twv cuotnuatwv GMDSS. Etol n SRH kavel
TOUC amapaitntoug eA€éyxoug ota mAoia cUpdwva pe toug SleBveic Kavoviopoug, GUVTNPEL ToV
€€OMALOMO, EVNUEPWVEL TOUG MEAATEC yla omoladnmote aAlayr), cUUBOUAEVEL, AVTLLETWITI{EL
KaBe mpPOBANUO akOpa Kol omopakpuopéva. Exel €éva  ektetapévo OIKTUO CUVEpPYOTWV
QITOTEAOULEVO QIO TIEPLOCOTEPA aTto 85 ypadeia MayKooUIws He EELOIKEVIEVOUG NXOVLKOUCG.
'HOn €xeL kavel SBM ocupdwvieg yia meplocotepa amnod 1.000 mAola. EmutAéoy, n etatpia eival éva
TILOTOTIOLNUEVO KEVTPO ETILOKEUWV OUVEPYA{OUEVO HE TOUG TILO EMWVUMOUC KOTOOKEUOOTEC
vauTAlag StaBétovtag MANPwE e€OTTALOUEVO EPYACTHPLO, EYKEKPLUEVO OO TOUC TILO EYKPLTOUG
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VNOYVWHOVEG. Me QUTOV TOV TPOTO, WUMOPEL KAl TAPEXEL TEXVIKN UTOOTNPLEN o TANBOG
OUOTNUATWY Tou TAolou 6nwg FBB, MF-HF, VHF, portable VHF, Inmarsat C, SSAS & AIS.

Tpitog topéag dpaotnplonoinong tng SRH Marine anoteAdolv ol PndLlakég UTNPECLEG Kal oL
mAatdpoppeg dedopévwy kat Stavoung. H etatpeia €xel dnuoupynoel PndlakéG KALVOTOUEG
AUOELG TTOU OTOXEVOUV OTNV ATNOTEAECUATIKA AElToupyia Tou mAolou. MapAadelypa pHiag TEToLag
AUong eival to DELTA FLEET mou mapéxet ta péoa yia Pndlakn mAonynon Kat €ival OLKOVOULKA
amodotikr, ouvdualovtag cuvdeoluotnta kot ypadruata. Eival éva owkovoulkd epyaleio
NAEKTPOVLIKAG TAonynonc. Eva tétolo akopa epyaleio eival katl to SRH Pilot, pia mpooappoopévn
epapuoyn katadoyou Ppndlakwy ypadpnUATwyY TTOU EMUTPEMEL TNV ELOAYWYT), TOV UTIOAOYLOUO N
™ un avtopoatn dnuoupyia Stadpopwy, Tnv emhoyn NAEKTPOVIKWY ypadnuatwv (Le Bacn tn
Sladpoun tou mAoiou), T Slaxeiplon Tou UTIAPXOVTOC AMOBEUATOG YpadpNUATWY TTAOLWY Kal TN
dnuloupyia evog apyeiou kaAaBlou mou pmopel va xpnowgomownBel ywa tnv mopayyeAia
ETUAEYUEVWY TIPOIOVTWY ameuBeiag amo tnv SRH.

Juyxpovwe, n etatpia €xel Snuioupynost tnv mANpwc Ynorakn, texvikn BLBALoOnkn SRH Reader,
yla vauTiAlakn xpnon. H ouykekpluévn guxpnotn Pndlakn sdapuoyn mapéxel yprnyopn
npoéoBaon oe 6Aa ta BBAla mou amattovvtal ni Tou mAolou. Me autov tov Tpomo efaleidel
KABe mBavo kdotoc Slaxeiplong Kat cuvtipnong pLoG KAaokn g BLBAL0BN KNG xaptiov, kabwg OAa
Tt debopéva Bplokovtatl oto mAolo kat oAOkAnpn n BBALoBNAKN evnuepwVETAl EUKOAQ LE TO
MATNUA €VOC KouumoU. Ze mubavh mepintwon emBewpnong tou mAoiou, to SRH SeaReader
KaOLoTA EUKOAO TOV EAEYXO OUUUOPPWONG ToU TTAoLoU e Toug SLeBveig Kavoveg Exovtag OAEC TIG
UTIOXPEWTLKEG SNUOCLEVOELS TTAVW OTO TTAOLO.
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15. To interface tov SRH SeaReader

TeAhevtaio katl mo mponyuévo epyaleio eival to SRHNav. To SRHNav eival pla epoapuoyn
Pndlakol mpoypApUaTos MPoBoAng ypadnUATWY TIOU ETUTPEMEL TNV Slaxeiplon ypadpnudatwy,
Vv mapayyeiia, AnPn kat epdpavion ypadnuatwyv. O Pndlakog katdloyog ypoadpnuatwv
EVNUEPWVETOL QAUTOUOTA KAl KATIOLOL ATtO TAL ONUAVILKOTEPA TTAEOVEKTALATA TOU €lval :

Zuotnuatikn NapakoAolBnon otolo.

BéAtiotn Aettoupyla tou oOTOAOU HEOow PeAtlwpévwy Suvatotitwy oxedlacuou,
mapakoAouBnong, avaAuong KoL EMKOWVWVLAG.

Anuoupyla autépatwy Stadpopwy.

Evowpoatwpévog kivntipag SpopoAdynong.

MANpNnc petewpoloyikn cupBoloyia mou mepthapBavel: Avepo, katdaotoon Balacoag,
Tiieon, pevpa vepoUu, BaAAOCLO TAYO Kal TUPWVEG.

0006vn ypadnuatog uPnAng anddoong He KABapPEC, YpriYoPES Kal aSLAKOTIEC ELKOVEG.
ZUyxpovo, ko eplBaAlov xpriotn.

MAnpn  Bdaon  O6eGopévwyv  TEPUOTIKWYV  AlHEvwy [/  EUMOPEUMATOKLBWTIWY,
ocuunepAapBavouévwy epLocoTePwWV arnd 5000 poopLoUwWV.

TeAevutaio nedio Spaong eival ta cupBodala cuvtiipnong Twv MAoiwv ta Omola €ival ta
técosgpa akoAouba :

e BASIC MAINTENANCE AGREEMENT : H kdaAuyn meplhapfdvel motonoinon SBM kai
UTIOXPEWTLKOUG €TAOLOUG eAEyxouc (GMDSS Radio, EPIRB, SSAS, AIS kat VDR APT) evtog
otaBepol etiolou TEAOUG. OAeg oL emBewpPnoel KoL oL nuUeEpounvieg ANEng
napakoAovBouvtat StacdaAiloviag OTL N CUMUETOXH KAL OL AVTIIKATAOTACELG TTOPOUV VAL
KOVOVLOTOUV TN OWOoTH WPa KoL 0TNV 1o BoALKNA Kol olkovoutkr tonoBeoia. H SRH BonBa
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EMIONG UE TEXVLKEG CUUPBOUAEC Kal puBUioeLg utnpeaoiag yia OAEC TIC AANEG ATIALTI OELG OF
ad hoc Baon, emtpénNovtag otov MEAATN va ETUAEEEL TTOLA T(POANTITLIKA CUVTHPNON KOl
ETULOKEVEC OAOKANpwvovtal He Pdon Tov TMPOUTMOAOYIOMO KOL TIG ETUXELPNOLAKEG
QAT OELS TOU TTAoloU.

ADVANCED MAINTENANCE AGREEMENT : H kdAuyn nepthapfavel muotomnoinon SBM,
UTIOXPEWTLKOUG ETHOLOUG EAEYXOUC KOl TIPO-CUUGWVNUEVN TIPOANTITIKY OUVTAPNON OE
Baoko e€omALopO (Y. gyrocompass, pavtdp K.ATL) KOl QVTIKATAOTACELS ETUAEYUEVWV
avaAwolpwy (m.x. unatapia EPIRB / HRU, akouotikdg ¢apog VDR k.Am.) pe otaBepn
TpNviaia xpéwon. H SRH BonBa emiong pe texvikeg cUUPBOUAEC Kal puBuioelg untnpeoiag
yla OAeC TG AAAeG amattrioelg o€ ad hoc BAaon, EMTPENOVTOC OTOV MEAATN VA ETILOKEUAOEL
1 VO QVTIKOTO.OTI OEL TUXOV EAATTWHOTLKO EEOTMALOUO BACEL TOU TTPOUTIOAOYLOUOU KOl TWV
ETIXELPNOLAKWY OTOULTHOEWYV TOU TTAOLOU.

FULL MAINTENANCE AGREEMENT : H kaAuvyn meplthapPdvel miotomowntikd SBM,
UTIOXPEWTLKOUG  E€TACLOUC  €AEYXOUG, TIPOANTITIK  OUVTAPNON,  OVTIKATAOTAON
ETUAEYUEVWV AVAAWGCLUWY KAL TNV EMLOKEUN TUXOV BAABWVY, CUUTIEPIAAUBOAVOUEVWY TWV
QVTOAAQKTIKWY Kal TG epyoaciag pe otabepd tpiunviaio téAog. OL Tupdwvieg MARpoug
Juvtpnong KAAUTITOUV OTIOLOVENTIOTE KAaTaokeuaotr e€omAlopol Staodpaiilovtag OtTL ot
TEXVIKOL EMAUOUV TUXOV MpoBAnpata To cuvtopotepo duvato. H SRH xelpiletal emiong
TO SLOKNTIKO GOPTO TWV TTPOUNOELWY, TNV 0PYAVWAON TWV UTINPECLWY, TOV EAEYXO KL TN
SleKmEpALWON TNG UTINPECLOC LETA TNV TAPAKOAOUONoN Kal TNV UTTOBOAN EPpWTNHATWY
og OAQ T TIMOAOYLA EMITPEMOVTOG OTNV TMAoloKTATPLA 1 Slaxelplotpla etalpeia va
umtoAoyileL eUkoAa Tov PO UTIOAOYLOUO.

CUSTOM MAINTENANCE AGREEMENT: MNpocappocpévn ouPdWVIO OTIG CUYKEKPLUEVEG
QMALTAOEL TNG KABe eTalpeiag cuumepAappavouévwy 600 To duvatdv Alyotepwy i
OOWV amalte(tal, wote To TAol0 va Umopel va umootnpiletal KAAUTEPA ylo TLG
VEWYPAPLKEG ) TEXVIKEC ATIALTHOELG TOU.
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KEQAAAIO 5.7 : BpaPeia kat MotomnolnoeLg

Amo tnv 6puon ¢ to 1999, n SRH Marine Electronics S.A k@vovtag Lo ETUTUXNUEVN TtopEia
OTOV XWPO TNV VaUTIALaG ExeL AaBel apketd BpaPeia kat Exel mpotaBbel og mMOAAEC uTtonPLOTNTEG
evw TapAAAnAa €xel yivel kal xopnyo¢ BpaPeiwv oe moAAéc Sopyavwoelc. Eva amd ta
onuavtikotepa PpaPeia eival to <<Maritime CFO of the Year 2019>> amnd tnv Stopyavwon
<<Global CFO Awards 2019>>, o6mou mapélaPfe o k. Oeodwpog NKOAOGTMOUAOG, WC TOTE
OkovouLKog AleuBuvtng tng etatpiag. Emiong, ota Lloyd's Awards 2019 mou €ywvav otnv ABnva
HE OUMUETOXN TEPLOCOTEPWV amd 1.100 EAARVWYV Kat S1leBvwv VAUTIALOKWY TIPOCWTTKOTATWY, O
K. lwavvng Aadepog, Npoedpoc tng SRH, Tav xopnyog & mapouactactic tou BpaPeiov AteBvolg
Kévtpou Nelpalwg yla tov Anpo MNetpatd. Xopnyia tou idtou BpaPeiov Ba yivel kat ota Lloyd's
Awards 2020.H Swopydvwon autrh omoTeAEl TNV ONUAVIIKOTEPN Kal omoudaldtepn ylo TNV
€AANVLIKA vauTiAia.

To kUpLo péAnUa tTn¢ Aloiknong tn¢ Etatpeiag eivat n mapoyxn Ynnpeowv YYnAng MNowdtntag, mou
TIOPEXOVTOL EYKAIPWC, TIPOKELWEVOU va emiteuxBel kavomoinon twv melatwyv. H etalpeia
Slatnpwvtog TNV MoLOTNTA TNG €XEL TLOTOTOLNOELS Ao SLlEBVWG AVOYVWPLOUEVEC KAAOELC.
ErutAéov, eivat motomotnuévn pe ISO 45001 (Occupational health and safety System), ISO 9001
( Quality Management System), ISO 27001 (Information Security Management System) evw
Bpioketal oe dladikaoia miotomoinong kat ywa to I1ISO 14001 (Environmental Management
System). KdaBe oatuxnua, Kol €MOMEVWG KABE TPOUUATIONOG, UTopel va amodeuyOel
EVOWMOTWVOVTOG authv tn ¢lhoocodia ot kABs €pyo HEOw €VOG OUVOUOOUOU TEXVIKWV
Sladkaowv medlou Kal POoYyPAUUATWY ouvexol¢ ekmaibevonc. KabBs umaAAnAog £xel “Stop-
Work Authority”’, “edav 6ev eivalr acdparég, punv 1o kavete". H SRH {nta emiong amod toug
UTEPYOAQBOUC KOl TOUG GUVEPYATEC TNG, VO UloBeThoouV TN §€opeuon) yia acdAAeLa Kal UYELa.
To amnotéAeopa eival e€alpetiki anodoon acpaAeLag, akoun kal oe enikivbuva meptBailovia
epyaciag, oe SUOKOAEG KALPLIKEG CUVONKEC KAl O€ ATOUOKPUOUEVEG TOTIODECLEG.
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KEDAAAIO 5.7 : ZTPATHIIKH DIGITAL MARKETING TH2 ETAIPIAZ

‘Eva peyalo HEPOC TNG OTPATNYLKAG LAPKETLVYK OTNV ONUEPLVA emoXN eivat PndLakod. e oUyKpLon
HE TG TTapadOOoLOKEC LEBOSOUC HAPKETIVYK, OTIWG N EKTUTIWON, OL TIVaKiOEG Kal TnAedpaon, TO
Pnolakd papketivyk Baoiletal kupiwg oe Sedopéva. NMoAAEC Snuodileic mAatdhopues PndLlakwyv
Slapnuicswv mapéxouvv onuepa mpocfacn ywo oAokAnpwpuévn avaluvon Sedopévwv.H SRH
Marine Electronics S.A cuvdualovtag Tig SUVAUELG TOU SLaSIKTUOU KoL TNG TEXVOAOYLOG, CUANEYEL
Kal avaAUel autd ta 6edopéva yla tnv cupmepldpopds kat tTnv adooiwong Twv Xpnotwv.
Anpoupyel MEPLOCOTEPO ECATOULKEUEVO TIEPLEXOEVO Kol Stadnuioelg mpog kaboplopéva 16N
KowvoU yla KaAUtepa anoteAéopata. Mo ouykekpluéva n SRH akoAouBel 6 Baowka PBrApata ta
omoia StoapopdwVouV TNV OTPATNYLKA TIou eMIAEYEL. Ta Bripata eival To MapaKATW :

1) Situation Analysis : To mpwTto Bripa elvat va KAveL pia avaluon tng kataotaong. Auto
onuaivel otL PAETEL ToU BplOKETAL OE OXEON LE TNV AYOPA, TOV OVTAYWVLOHO KOl TOUG
neAdteg mou B€AeL va mpooeAkUoeL. MNMapatnpel TL KAVOUV OL AVIAYWVLOTEG KOl Qv
UTTAPXOUV EUKOLPLEC TTOU PTtopel va ekpeTaAAeuTel. Méoa amd autr tnv Stadikaoia
KOl HEAETWVTOG  TIOPOUOLEG ETUXELPNOELS, €XEL avokaAUPEeL Tolo €ilval To
QVTOYWVLOTIKO TNG MAeovEKTNUa dnAadn TuL €ival auto mou tnv dadopomnolel otnv
adopad. YIapxouV eniong EpWTNOELG TTOU BETEL yLAL TO OTPATNYLKO TTAQVO :

Molol elval oL avTaywVLOTEC LaG;

Mowo eival to koo mou ansvBuvouaots;

TumpoBARUATA EXEL TO KOLVO-OTOXOG LA

Me TL tpomoug purnopei n SRH va AUoesL autd ta mpofAnuata;

YV VYV

2) ZItnvouvéxela opilel pe oadrvela Tou 0TOXOUG TNG (T va AUENOEL TIG TWANCELS KOTA
20% n va mpooeyyioel 100 véoug mBavoug MEAATEG LECA OTO EMOPEVO 6UNvOo).0OL
OTOXOL €lval TAVTA UETPHOLUOL, CUYKEKPLUEVOL, TIPOYOTOTIOL|OLUOL, PEAALOTLKO KOl
XPOVIKQ TOTtoBeTNEVOL.

3) Tpito BApa sivat n emdoyn twv digital kavaAiwyv mou Ba Stadpnuiotel Ta omoia
TIPOKUTITOUV OO TOUG OTOXOUG TIOU €XEL BECEL TTPONYOUUEVWC.

4) AkoAouBei o Aemtopepr avaAuon Twv evepyelwv SnAadn, éva EekaBapo mAdvo mou
adopa T akplpwg Ba kowomownBel ota social media,oto website , otig online
Sladpnuioslc  kat ota newsletters.Emiong, oe autd to onuelo opiletal kol toO
SlaB€oipo budget yia kabe kapmavia . H SRH to ovopdlet otadlo uAomoinongc.

5) AdoU yiveL n AemTOPEPNG OVAAUCN TWV EVEPYELWV OELPA €XEL N METPNON TNG
QIMOTEAECHATIKOTNTAG. MO VA LETPAOEL TNV ATIOTEAECUATIKOTNTA TWV EVEPYELWV EXEL
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eTAEEel Baolkoug Aeikteg Anddoong - Key Performance Indicators ( KPls) ywa va
afLOAOYNOEL QV OL ONUAVTIKEG Sladikaoieg, elval OVIWG KOl OTMOTEAECHATIKEG.
Ol Baowkol Asikteg Amtddoongc, elval TOOOTIKECG LETPNOELG TTou BonBouv to marketing
TUAMO VO EO0TIACEL OTA VOULEPOL EKELVA TTOU €lvall ONUAVTIKA Yl Vol GTACEL TOUG
otoxouc. Ta KPIs lvat amapaitnta ylo TV eniteuén Tou oTOX0U Kal TPEMEL va Elval
cadn kot epkta ya va dtacdpaiicouv tnv emtuyia. MNa va emAéEel Ta KatdAAnAa
KPls B£TEL TIC TAPAKATW OTOXEULEVEG EPWTNOELG :

O 6elktng elval OUYKEKPLUEVOC KAl LETPIOLUOG;

Mropei n opada va KatadpEpeL Tov 0TOXO;

Katd mooo oXeTIleTAL UE TOV ETUXELPNUOTIKO OTOXO TIOU £XOUUE DEOEL;
YTIAPXEL XPOVIKO OPLO VLA TO TIOTE MIPEMEL va TapadoBEel ] va eKTEAEOTEL;

YV VYV V

T€Aog, afloloyel TakTikd 1000 Ta anoteAéopata Twv KPIs, 6co kat ta idia ta KPls,
Kall TPooapUOTeTAL aAVAAOYQ OTN VEX KATAOTOON.

6) Teleutaio BRua eival adol €xel oAokAnpwaoel OAn Tnv mopanavw Stadikacia, va
“Slapfaocel” miow amd ta voupepa Kot va KOTOAABEL TL TtHyE KAAA Kal TL OxL. TNV
OUVEXELa, emavaAapBavel ) BeAtwwvel Tig dtadikaoieg tng. Eival pa Stadikaoio mou
b6ev otapatdel moté. Me autd Tov TPOTMO, OAa Ta PBripata eivat KUKAOG Tou
emavalappavetadt.

Head of Marketing Department tng SRH eivat n ka. Ivw MavayomoUAou, n omola
oxedlalel 6An tnv npoavadepOeioa otpatnywkn. TEAog, afilel va avadepBel mwc 1o 2017
n SRH mpoxwpnoe o rebranding tn¢ eTalpeiag Le okomo va. emavatonoBetrost To brand
NG OTNV Ayopa KoL 0TNV CUVELSNoN Twv eEAaTtwV TNE. AvéBeoe Tnv Stadikaoio autr otov
K.Robert Bean, évav efwteplkd OElEBVWG avayvwplopEVO OUVEPYATn, O oOmoiog
enavaocyxediaoe Tnv ocuvoAikr tautétnta tou brand. (logo, etalpikeg kapteg, letterheads,
oXeSLAOTIKA KOUUATIA yla Ttapoucotdoels PPT). Me autr tnv dadikacia, katddepe va
QUENOEL TNV AVOYVWOLUOTNTA, VA LOXUPOTIOLHOEL TO brand Tng¢ otov Xwpo tng vauTiAiag,
VO QTTOKTAOEL VEOUG TTEAATEC KOl VOL EKTOEEVOEL TIG TTWANOELG TNG.
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KEDAAAIO 5.8 : To Social Media Marketing tng SRH

H SRH Marine Electronics S.A. ota mAaiola tng Digital Marketing otpatnylkng €xeL avamtugel
onuavtikn mapoucia o Facebook, LinkedlIn, Instagram, Youtube kat Vimeo, e oTtoxo va aunoet
1o brand awareness kaL To engagement Twv XpNoTwv TnG. MEVika, To TUARa marketing, emléyel
va Sivel éudaon o mpolovtikad posts SnAadn posts mou adopouv To TL TPoodEPEL N EMXELPNON,
TOLAL (VAL TA XOPOKTNPLOTLIKA TWV TIPOIOVIWV KA TTWG UTTOPEL KATIOLOG VOl TtapayYelAeL 1) va €pBeL
O€ ETUKOWVWVIA PE TNV eTalpia yla va {ntriost mAnpodopleg yla To mPoidv f kot mpoodopa.
YuvnBwg avePfaivouv 0Aa ta posts oe OAa ta Social Media aAAG pe kamoleg dadopéc. MNa
napadelypa oto Linkedin o tpomog ypadng yivetat mo formal kot pmopet KAmoLo evOoETALPLIKO
event va unv dnuooteutel kel . Emiong n etalpeia Snpoctevel SLaPOPETIKEG LEPEC KL WPES Ta
posts o€ KABE HECO KOWWVIKNG SIKTUWONG. KAVOVTOC OTATIOTIKEG MEAETEC SLAMIOTWOE WG N
amnxnon tou kABe post Ba eival peyaAutepn av avéBouv oe SLadOPETLKN OTLYUN TTAPOTL OAX poll
Toutoxpova. Auto Bonba mapdAAnAa oto va UTIAPXEL cuxVvr emavainn twv mAnpodopLwv oTov
TeAdtn wote va Bupouvtal ta mpoiovta alAd kat tnv SRH.Ze 6Aa ta Social Media untapyouv links
TIOU 0€ HETADEPOUV QUTOUATA OTO TIPOIOV Ttou BplokeTal péoa oto website TnG eTapeiag wote
0 TEAATNG va eVNUEPWOEL ApECA yLa TO TIPOIOV ToU Tov evlladEépel, Xwplg va XAveTal otnv
mAonynon Héoa otnv LotooeAiba i va AapBAaveL AOXETEG e TO eV AOYwW Tipolov mAnpodopieg.ZTnv
neplntwon mou €va post dev elval mpoiovtiko, to link mou umdpxel LeETadEPEL AUTOUATA TOV
nieAdtn oto homepage tou website.Av eivat éva event ] éva Bpafeio , Ba mapamnéumnel avtopata
OTNV KOTNyopia News.ZUUMEPACHATIKA, To KABe link pémel va odnyet otnv mAnpodopia mou
B€AeL o meAatnc va dapaocel. To 99% twv medatwy, Ba mepinynbolv LoTEpA HOVOL TOUG OTO
website. Afilel emiong va avadEépoupe nwe to marketing department maipvel tnv cuykatabeon
TOU management yLa T KAUAvLeG Tou aveBalel ota social media kat mapaAAnAa nmpoomnabet
va ekmaldelel OAO0 TO TPOOWTIKO. EmumpooBeta, SnUOCLEVOELS CUVEPYOOLWV KOL VEWV
TPOLOVIWV/UTNPECLWY YIVOVTOL KATOTILV EMLKOWVWVIAG KAl OTEVAG CUVEPYAOLOC ME TO TUAUO
TIWANCEWV NG ETALPELNG, avAAoya LLE TLG AVAYKES tpowBNnaong Kot T {ATnon t¢ ayopac.

o
® Visibility « Connectivity -+ Branding

MARKETING
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KEDAAAIO 5.8.1 : H mapouoia tng etatplag oto Facebook.

To Facebook amoteAel pia anod tig nmo Sladedouéves Sladiktuakeg MAATPOPUES. MNapExeL o
ETALPELEC KOl EMXELPAOEL ML EUKALPLO Yyl PEYLOTN TIPOPOAR KaTA TNV £dappoyr HLAG
OTPATNYIKAG MAPKETLVYK. EXEL omoudaio podo wg epyaleio mpowBnong kat aAAnAemnidpaong
eAkUOVTOG XIALASEC XPNOTEC, SNULOUPYWVTAC OPYAVWHEVEG KOLVOTNTEG ,TAPEXOVTAG ETOL OTOUG
TeAATEG OAO TO UALKO TIOU XpelalovTal yla va evnuepwBOouv yla tnv etatpia. Ot eTalpeie péow
™G oeAidag autrng, mapouaotdalouy véa Aavoapiopata mpoioviwy, KOUUTTAVIEG, EVNUEPWOELG KAl
Bivteo pe emayyeALatiko  Kat 1o avaladpo neplexopevo. H SRH ekpetaAAeveTal OTO £MAKPO
Vv SUvaun TOU OUYKEKPLUEVOU KOWWVLKOU OIKTUOU Yyla va TETUXEL engagement Kall
oAANAenidpaon Ue Toug XPHOTeC. Anpioupyouyv 1-2 posts tnv eBSopdada kat otéAvouv pallkn
npookAnon oe ¢iloug mepimou 1 popd tov pnva yla va kavouv like otnv enionun ceAida. H
MPOOKANON YIVETAL OTOXEUPEVA OE ATOMO OXETIKA HE TN VAuTAla 1) o€ Atopa HUE TIOAAEG
YVWpLieg pe okomod va auénbel to interaction tng oeAidag. . EmumAéov, Katd Slootripata To
marketing department {ntd amnoé To MPOoowWLKO TNG ETALPLAC VA EVIOXUOEL TNV MAPOUCLa TOU OTO
facebook tng etaipiag kavovrtag like kat share ta posts €xouv avefel. Kuplol otdéyxol TOU
marketing department yla kd0e Snuoacievon eival : a) n avtamokpLon Tou Kowou B) n amnxnon
Tou post (likes) y) va Souv kal va yvwpioouv 600 To SUVATOV MEPLOCOTEPA ATOMA TNV ETALPLA.

AN\O €va ONUAVTIKO KOUUATL TTou adopd to Facebook eivat 6tL n etatpia Sivel apeon anavinon
o€ OAa Ta OYOALA TWV aKOAOUBwWV TNG, WOTE va. GTACEL UL LOKPOXPOVLO OXECH HE TOUG TIEAATEG
NG. ATOVTA O€ OAEG TIG KPLTLKEG KOl OlELOAOYNOELG TWV XPNOTWV Kal PooTaOel péoa amd aUTEC
va BEATUWVETAL CUVEXWG.

facebook
marketing
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KEDAAAIO 5.8.2 : H mapouoia tng etatpiag oto Instagram

To Instagram eivat pa amo Tig TaxUTEPA AVOTTUCOOUEVES KOWWVIKEG TIAATHOPUEG orpeEpa. Me
navw amno 700 skatoppupla pnviaioug xpnoteg (amd 600 ekatoppupla HOALG EPUGL), €lval
ocad£g OtL n avamntuén tou dev mpokettat va erBapuvOel ote oto PEAAOV. ALOOETEL TEPAOTLEG
EUKOALPLEG YLaL ETIXELPNOELS TIOU BEAOUV VO TTAPOUCLACOUV Ta TPOIOVTA TOUC. MECW TOKTIKWV
dwtoypaduwy, Bivteo N wOTopwWwV Instagram, eKOTOMUUPLO ETUXELPAOELG €XOUV HABEL OTL N
Snuloupyla onmtikAG mapouasiag oto Instagram pmopel va onmoudaia amoteAéopata. To idlo
oupBaivel kat pe TNV SRH, n omnola divel peydAn €udoaon otnv Snuloupyia MEPLEXOUEVOU OTO
Instagram. Ta teAeutaia mepimou 5 xpoévia n vauTIAlaK Kowotnta €ival MOAU evepyr oTo
Instagram amo omowodnmote aAAo péco. To 2019 , to marketing department tng etatpliag
Snuolpynaoe Tov MPWTOo TNE Aoyoplacpod Kal £xel oripuepa 1.322 opyavikoug akoAouBouc kal 85
dnuootevoelg. Onwg kat oto facebook yivovtal 1-2 post tnv eBdopdda aAAd kat 3-4 stories.
Ektog ano v dwrtoypadia f 1o Bivteo kabe post cuvodeleTal TAVTA Ao ULa epLypadr Kal
€va oxetko link mou odnyel oto website,ota véa, ota PBpaPeia f} oe omowadnmote AGAAn
mAnpodopia. Ta OTATIOTIKA TOu Instagram €ival MOAU OnUOVTIKA KoBwE amelkovi{ouv TOLEG
HEPEC KOL WPEG £XOUV ATIAXNON Ta posts, ouykpivouv tnv amnxnon ¢wrtoypadiag kot Bivreo kat
Seixvouv Tt idoucg Bivteo kal pwtoypadiec apEcouv MEPLOCOTEPO OTOUG TteEAATEG. MEOw TOU
Instagram €pyovtal o€ EMIKOWVWVIA PE TTOAAOUC EAATEC £lTe Apeca HEOw TNG MAATHOPUOG EiTeE
TNAedWVIKWE amo ta otolxela mou Bpiokouv ot mAnpodopies. EmutAéov, KUPLO HEANUA TNG
Marketing Manager tng etalpeiag €ival va aveBaivouv TOLOTIKEG dwToypadie¢ mou va
EVNUEPWVOUV TOV KOOHO yla Ta vEa alAd kot va Selyvouv kal To avBpwrivo MPOCWTOo TNG
eTalpeiag onwe yla mapadeypa pa dwped tng SRH og kamowo dpupa i pla pwrtoypadia tng
opadag pe paivetal va epyaleTal CUVTOVIOUEVA KAl OPUOVLKA. TEAOG, OTOXOG OTO CUYKEKPLUEVO
KOWWVLIKO Siktuo eival n kaBnuepvi avénon twv followers tng SRH. Auto emtuyxdvetoal pe Svo
TPOMOUG : a) va kavouv ot (Slot follow atopa oxetikad pe tnv vautidia. To 25% autwv KAvouv
follow back kat B) va kavouv like, oxoAla kat share oe oeAideg mou adopouv TNV vauTIAia.
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KEDAAAIO 5.8.3 : H mapouoia tng etatplag oto LinkedIn

Jupdwva pe tnv Marketing Manager tng SRH, ka lvw MavayomouAou, to Linkedin amoteAel tnv
vavapxidba twv social media otnv vautiAia. Elval To O €MAYYEAUATIKO HECO KOWWVLKAG
SIkTOWONG KoL To Kopudaio KOWwVIKO SIKTUO HETALL eMLXELPROEWV. ATtO TIC apXEG Tou 2018, to
LinkedIn ektipdtal ot €xel mavw amd 250 eKATOPMUPLO EVEPYOUCG XPNOTEC. Mpokeltal yla
niepimou 500 ekaToppUpLOL EYYEYPAUUEVOUG AoyapLacoUg. Ard autoug, epinou to 40% éxouv
npooBaon oto LinkedIn o kaBnuepvi Baon. Xwpig apdtBolia, To LinkedIn eivat pia e€atpetikn
ETUAOYN YlO TOUG EMAYYEAMATIEG Yl auTtd Kol n SRH to eupmioteveTal mapa moAU yla Tnv
NAEKTPOVIKN TNG TOPOUCIO OTO XWPO TWV HECWV KOWWVIKNG Slktuwong . Anupootlevovtal
TIPOLOVTIKA pOSts KoL T VEQ TNE ETALPLOG SLATNPWVTAC OUWE EVA TILO AUOTNPO KOL ETIOYYEALATLKO
Udoc. EmumAéov Snuootevovtal oto avaloyo medio tou LinkedIn OAeg oL avolytég B£oelg
epyoaoiag mpog evnuépwaon Twv evdladepopevwy. O urtoPndLog €xeL tnv Suvatotnta TLg va SeL
To TMpodid TNG EeMIKElpnONG KoL va KAVEL aitnon yla o6oeg Béoelg emBupel kal mAnpol
anattoupeveg mpolmoBEoels. H etalpia afloloyel kaBe aitnon péow tng mMAatdpopuag KaL otnv
OUVEXELQ ETUKOLVWVEL Pe Toug uTtoPndLoug mou moteVel OtL Tatplalouv oto podiA tng B€ong
Kall TG eTatplog.

]
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KEDAAAIO 5.8.4 : H mapouoia tng etatpiag oto Youtube kat Vimeo

H dnpoupyia evog kavaAiol YouTube kat Vimeo €ival 1o mpwto BAUA MPOG TO «XTIOLLO» TNG
ovayvwolpotnTag tng emixeipnong. Eival emiong éva peydlo GApa mpog tnv evioxuon tou
evlladEPovTog Kal TG EUMLOTOoUVNG TOU HEANOVTLKOU aAAd Kal uTtdpxovtog teAatoAoyiou. To
YouTube eival n &g0tepn peyaAltepn pnxovn avalntnong kot dStadpapatilel onpavIko poio
otn Slapopowon Twy anodpdcewv eLSIKA yLa pia enxeipnon B2B. O onpavtikotepog Adyog yLa
Tov omolo o HEoOoG Xpnotng ameuBuvetal otnv mMAatdopua Youtube mépav tng Staokédaong,
elval yla va kepSloel amavtnoelg 0e EPWTNOELG IOV TOV amacXoAouv. H etaipia Bélovtag va
gVIoXUOEL TNV apouaia tn¢ oto dtadiktuo, Snuiovupynoe to 2019 61kd TG KavaAL oto youtube
Kal oto vimeo. Ou texvikol tn¢ SRH, oe kAaBe eykatdotaon Kal €MIOKEUR €EOTALOUOU,
payvntookomouv kat pwrtoypadilouv tnv Stadikacia, maipvovrtag adsla and Toug apuodloug
€TL TOU TTAolou. Auta Bivteo Kat ol pwrtoypadieg autég otéAvovtal oto Marketing Department
Kal eKel SnULOUPYELTAL pla CUVOALKA LoTopla-Bivieo amo tnv KAOe amooToAr. To UAIKO auto
napouotalovral, afloonUelwteg SOUAELEG TNG eTaLPlag O HeYAA ALUAVLO, EYKATAOTACELG TIOU
€ywayv o€ TOAU ypryopo xpovo, SUOKOAEC EPYACLEC TTIOU OUWG EYLVOV OTIOTEAECUOTIKA QAN Kall
TIPWTOTIOPLAKA HnxavAuata 1ou GpEpouv tnv aAAayr otnv eAAnviKn vauTtiAia onpepa. Ta Bivieo
outa agou eleyxbolv Kkal emefepyaotolv, dnuoolelovial OTta KOVOALD TNG €ralplag oto
Stadiktuo kal elvatl opatd mpog 6Aouc. EToL n emiyeipnon EXEL METUXEL VAL lval N TiLo SnUodIANG
TOU KAASOU KaL va TPOGEAKUEL CUVEXWC VEO KOOHUO.

KEDAAAIO 5.9 : To Email Marketing tng SRH

To papKeTIVYK NAekTpovikoU Taxudpopeiou ival pia amod tic mo dtadedopéveg peBodouc tou
Stadiktuakol marketing. Amotelel pla oxetikd ¢Onvn kat aflomiotn Avon. Ztnv SRH to email
marketing emtuyxavetal péow newsletter. Xpnowwomowwvtag tv mAatdopua Mailchimp,
OTEAVOUV EVNUEPWTLKA email katd HEco 0po 2 dopég tnv eBdopdda, os 6ooug €xouv dNAWOEL
TN ouvaiveor Toug otn AP N OXETIKWY EVNUEPWTIKWYV 1 TPOWONTIKWY UNVUUATWY cUUPWVA LE
TOUC LoXUOVTEG KavoviopoUG. To marketing Tunpa kavovtog tnv S1Kr Tou £pguva Kol avaAUoVTaG
TO OTOTLOTIKA OTOLXElQ, TAPATAPNOE OTL Ol KOAUTEPEC MEPEC yla va OTEIAEL TMPOIOVTIKA
newsletter otoug meAateg sival n Tpitn Kat n TeETaptn, KUPILWG TIC TPWLIVEG WPEG. OL uTtaAAnAotL
OTLG VOUTIALOKEG ETOLPLEG ELVAL TILO CUYKEVIPWHEVOL QUTEC TIG UEPEG OTA KABAKOVTA TOUG Kol
Slvouv o eUKoAa POCOXN) OTO MEPLEXOUEVO TOU HNvUpaTog ou Ba AdBouv. Qotdoo, yla va
Stadnuioouv kamolo event mou TPOKeLTal va AAPBeL LEPOG ,0TEAVOUV TO EVNUEPWTLKO UALKO TO
anoyeupa, otav apxilel SnAadn o eAeUBepPOC XPOVOG TWV TTEAATWY TOUC Kol oXeSLALOUV  TIG
€€066ou¢ Touc. Emiong ywa va Stadnuicouv kamola EKMTWON oTa MPOLOVTO TOUG OTEAVOUV TN
Stapnuon Alyeg pépeg mpLy, wote va poAdfouv oL TeEAATEG va pubpicouv To MpoypapUd TOUG.
AVTIOETWG, £XOUV KATAANEEL TTWC N XELPOTEPN UEPA VLA TNV ArtooToAr email eival n Asutépa yloti
glval n pépa tnc eBdopadag mou ot meAdteg mpoomabouv va Bpouv Tov pubuo Toug Kal 0 OYKOG
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HUNVUHATWY TIou AapBavouv amo 6Ao to cofBatokuplako Toug Koupalel. AlotéAeopa elval va
ofnvouv ta pnvupata xwplic kav va ta dtapdacouv. Emiong kakn pépa eivat kat n NMopaockeun
S10tL 6Aot Bralovral va puyouv amo To ypadeio kat ouviBwg dev aoxoAouvtal LE TV aAvVAyvVwaon
Twv email. Na v emtuxnpévn otpatnyky email marketing n etaipeia akoAouBel ta €€Rg

BAuata :

1)

2)

3)

NOpun ocuAdoyn 8teuBuvoewv : Me Bdaon to GDPR mpootatevovtal Ta TTPOCWITLKA
SeSopéva KALTO AmOPPNTO TWV KATAVAAWTWY, CUMTEPAAUBavOUEVWY TwV SleuBUvVoswv
NAEKTPOVIKOU Taxudpopeiou Touc. Na va cUAAEEEL vOULUa TG SleuBUVOELG NAEKTPOVIKOU
tayudpopeiou, edpapudlel autd mou ovopdletal Sladlkacia «CUPUETOXNAG». (opt-in
process).Autn eival pa Stadikacia pe tnv onola évag mehatng Sivel tn cuykatabeon tou
HEOW MLOG NAEKTPOVIKNG POpUAC yia Tn GUAAOYH Kal Xprion Twv dedopévwy Tou. ITnv
TieplmTwon mou KAamolog SwaoeL TNV cuyKATABeon Tou aAAd oTnV CUVEXELA EMIBUUEL va
NV AapBavel ma evnuepwtikad email, To newsletter Sivel Tnv Suvatodtnta otov mMeAATn
va TATAOEL Tov oUVOeopo Katapynong syypadns. Kabe emadn €xel to Sikalwpa va
UTTOLYOPEVEL TOV TPOTIO LE TOV Omoio xpnotluomolovvtal ta dedopéva tng. H mpaén
KATAPYNONG TNG EYYPADNAG EUTILTTEL TANPWE O QUTA TA SIKOLWHOTO, EMOUEVWE AUTH N
emloyn eivat mavra Swabéowun. Maiwta, n mAatpopua Mailchimp avayvwpilel
autopata to email mou €kave aneypddn Kal dev adnvel Kaveva xpriotn va oteilel Eava
email oe autiv tnv dlevBuvon nAektpovikol taxudpopeiou. MapdAAnAa, to Sales
Department otav mpayuatomnolel pavtefol Ue TIG VAUTIALAKEG €TALPELEG, pwWTA TAvVTA
TouC meAdTeC av Ba NBeAav va TOUC OTEAVOUV EVNLEPWOELG LEOW newsletters.

Tunuatomnoinon tng Alotag aAAnloypadiag : AsUtepo kot MOAU Bacilkd Bripa mou
okKoAOUBEL elval n Tunpatomnoinon mou avadEpetal otn peiwon tng Alotag SteubBuvoewv
Kal oTn dnuloupyla HIKPOTEPWY SEUTEPEVOVIWY ALOTWY EMADWVY TIOU €XOUV KATL KOWVO
Omwe N nAkia, n yewypadikn tomobeoia, n Babuoloyia kal n ayopd yla mpwtn ¢opd
Kall To business unit tou kABe eAdtn. Autd emtpenel otnv SRH va €xel e€ATOULKEUPEVO
KOLL OXETIKO TIEPLEXOUEVO UE KAOe dtopo otn Alota aAAnAoypadiag. MNa napadsypa av
UTTAPXEL Hilal EKMTWON o€ éval pnxavnua, ¢povrtilouv va EVAUEPWVOUV HOVO TOUC
0PHOSLOUC UTTOAAANAOUG TWV VOUTIALOKWY ETALPELWV WOTE va AABeL TNV mMAnpodopia povo
OUTOC TIOU evllOpEPETAL KoL OXL KATTOLOC QOXeToC. Auth eival pla apxn tng SRH
TIPOKELUEVOU Va PNV emBapUvouv Toug MEAATEC I TOUG UTIELBUVOUG TWV TUNUATWY TWV
TMEAATWY HE ouvexn emails kal evnuepWOoEelg yla B€épata mou Sev eumintouv otnv
0pUOSLOTNTA TOUC.

Awaodaliion thg mapadoong tov pnvupatog : H duvatotnta napadoong péow email
ovadEPETal OTNV LKAVOTNTA €vOC email va TIPOOYELWVETOL OTO ELOEPXOUEVO EVOG
ouvdpounth. Elval pa onpavtikni W€a ya tnv SRH, kabwg umoSnAwveL OTL Ta pnvupoTo
NAEKTPOVIKOU Taxudpopeiov €xouv ¢GTACEL CWOTA OTOV TPOOPLOUO TOUG, avti va
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KataAnyouv otov ¢akeho avemBuuntng oAAnloypadiag omou eival amibavo va
SltaBaoctouv. H Suvatotnta napadoong email e€aptdtal TO00 amd TeEXVIKOUG 600 Kal amnod
TLAPAYOVTEG CUUTEPLDOPAC. MNa apAdeLya, N TOLOTNTA TWV LNVULATWY NAEKTPOVLKOU
Tayudpopeiou ennpedlel onuavtika tn duvatotnta napadoonc. Etol oe kaBe email mou
otéAvel, Staodalilel OTL n moLdTNTA TOU Elval APLOTN.

4) Emloyn €vog oxediov email mou va Asttoupyel yla tThv eEmMwvupia Kot To Kowo : O
oxedloopog dnAadn to design Tou KABe evnuepwTIKO deATio elvat e€loou onpavtikog. MNa
kaBe newsletter emAéyouv Sladopetikd template mou taplalel He TNV eNwvupia, To
geumAoutilouv e Ta OTOLKELA TNG €TALPLOC, EAKUOTIKEG pwToypadieg Kat Bivteo. ITOX0G
™¢ opnadag marketing gival To prvupa va sivotl evavayvwoto, oadEg, SounuéVo wWoTe
VA TPOCEAKUCEL TOV avayvwoTn va To StaBaoeL.

Ta email pnopet va adopolv otidrmote véo UndpxeL otnyv etalpia: BpaPeia, mpoiovra, events,
UTINPEOCLEC Kal AAAEC evnuepwoelc. H emloyn tng mAatdopuag Mailchimp €ywve S0t eival
£UAVAYVWOTN ,EUKOAN, EVXPNOTN KoL cUMPATH KE TOUG Opouc Tou levikoU Kavoviopoul yla tThv
Mpootacia twv Asdopévwy (GDPR). Ta newsletter otéAvovtal og MeAATEG ou 16N €xouv aAAd
Kal o€ SuvnTikoUG meAdteg. NapdAAnAa, umtapxouv oAU Kpiolpa newsletter, Ta omola mpémneL va
otéAvovtal Kal va dtafalovtal and Toug MEAATEC. TETOLO EVNUEPWTIKA email adopolv Toug
NAEKTPOVIKOUG XApTEG KaBw¢ n SRH UePLUVA WOTE Ol VOUTIALOKEG €TALPLEG va glval SLOPKWG
EVNUEPWHEVEC YLa TG AAAOYEC TIOU TIPOKUTITOUV, SLOTL Ol NAEKTPOVIKOL XAPTEG QVOVEWVOVTOL
ouvéxela. Etol n etalpia ppovtilel va oTéAVeL cuveXwG newsletter pe TIC KALVOUPYLEC EKOOOELC
NAEKTPOVIKWYV XAPTWV WOTE O VOUTIKOG TToU TafldeVel va yvwpllel éykatpa TV véa mAnpodopla
KOl VoL Elvoil TTANPWE EVNUEPWHEVOG.

Zuyxpovwg, otav to marketing Department otéAvel newsletter otov meAdtn , Ta oTéAveL TNV (Sla
OTLYUN Kal ota umolouta tunpoata tng SRH (Sales Dpt, Technical Dpt) wote og nepintwon mou
KAmoLog meAdtng dev to €lbe 1) EAafe , va Umopouv Kal autol va To oTellouv €K VEOU. Znupaoia
yla tnv SRH eilval va pnv xavetal kopio mAnpodopia. MapdAAnAa, CnUAVTLKO KOUUATL TWV
newsletter elval ta analytics kat ta reports mou Byaivouv ano tnv mAatdpopua 6mou daivovral
He Aemtopépela molol EAafav to email, molot OxL kat yla oo Adyo (mpoowpLvo 1 HoVLUOo), oo
email elxe peyaAUtepn annxnon, mooec popEc avolée to email Eva meAATNG, TOLA WPA KAl LEPQA.
OAa autd ta otolkeia BonBouv to marketing TUAMA VA KAVEL TIC OMOPALTNTEG EVEPYELEC KAl VAl
BeATLWVETOL CUVEXWG.

JUUMEPAOUATIKA, To email marketing eivai oAU onpavtiko ylati n mAnpodopia Epxetalypriyopa
KOl QuECA oTov TEAATN Kal dev xpelaletal va pmel ota social media  oto website yla va
evnuepwOel. H mAnpodopia £pxeTal UMPOOTA TOU TNV WpPa TIou gpyaletal. H avtamokplon oto
XWPO TNG VAUTIALAG €lval HEYaAUTEPN LECW HLOG TETOLAC KAUAvLOG SL0TL 0 kKAAdog bev eilval
OKOUO TOOO WPLUoG 6oov adopad Ti¢ digital unnpeoieg. NapoAa autd, emeldn o LECO OPOC NALKIAG
TWV €pYalOPEVWY OTI( VAUTIALOKEG €Talpeieg apxilel va pelwveTal, UTIAPXEL avénon tng
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oAANAenidpaong péow Twv Pndlokwyv pEcwv. Ouwg 6co digital kat av elval pia mAnpodopia,
TPEMEL VA CUUMEPIAAPBOUME Kol ToV avBpwrivo mapayovia wote va dtacdalicoupe OTL n
nmAnpodopia Ba ptacel oTov MPOOPLoUO TNG.

KEDAAAIO 5.10 : Google my business

Je Pl TPOOTIAOEL VA OMOKTHOOUV HeYaAUTepn TipoPoAry oto Google, TTOAEG EMIXELPAOELS
SnUIoupyoUV HLa ETILXELPNUOTLKA Kataxwpnon Google (yvwotn enionua w¢ Etalpiko mpodid).To
Google My Business gival éva Swpeav epyaleio mou BonBa TG ETMIXELPNOELS VA SNULOUPYOUV Kol
va Sdlaxelpilovral TIG Kataxwpioelg Toug oto Google, oL omoieg epdavidovtal Otav oL TEAATEC
Bplokouv emixelproelg otnv Avalntnon kot otoug Xapteg Google. Bonbad Tig emuyelpnoeig va
TPOCEAKUOOUV VEOUG TIEAATEG Kol va polpalovtal mMAnpodopleg OXETIKA UE TO TL TOUG KAVEL
gexwplotouc. Amo to 2019 n SRH Marine Electronics S.A €xetL SnuLloupynoet éva TETolo podiA pe
TANPN oOTolxela emikowwviag, dwtoypadieg kal Kptiké. Eudavilovtat n SievBuvon tng
€TAlPElOC, Ol WPEG Aswtoupyiag, oL afloAoynoel Twv MeAATWY, Ta Tpoiovra, n StevBuvon
LOTOTOTIOU, Ol UTtNPEGCLEG, 0 aplBudG emkowvwviag Kat oL 08nyieg yla va ¢pTAoEL KATTOLOG oTa
ypadeia tng eTalpeiag.

OL kUpLoL AGyoL yla TouG omoioug n etalpeia dnuiovpynoe Google my Business ival :
* Na kaBlepwbBei oto Stadiktuo

* Na SleukoAUVEL Toug TIBAVOUC TTIEAATEG VAL ETILKOLWVWVAOOUV pall TNG

e Na amoKtoeL n enwvupia éva euputato MeAAToAOYLO

* Na Eemepaoel Ta epnodia tonobeaoiag

* Na SnULOUPYNOEL LOXUPOTEPEC OXEOCELC LE UTIAPXOVTEG KAl TILOAVOUG MEAATEC

* Na mapéxel KAAUTEPN UTIOOTAPLEN TIEAQTWY

* Na pewwBel To KOOTOG Asttoupyiag

e Na EpEUVA TOUC AVTAYWVLOTEG YLa TNV BEATIWON TWV EMLXELPNUATIKWY CTPATNYLIKWY TNG

‘EXovTag EVNUEPWHUEVO TIAVTA TO ETALPLIKO TNG MPOPIA £XeL TTOAU TTEPLOCOTEPEC TILOAVOTNTEG VAl
TIPOOEAKUOEL TNV TIPOCOXH TOU EAATN OTav Mpaypatomnolel avalntnon oto dtadiktuo. H épsuva
¢ Google deiyvel 0TL oL teAdteg eivat 50% 1o Bavo va e€ETACOUV TO EVOEXOEVO OyOPAC OO
ETUXELPNOEL HE TARPN Alota. Ou OETIKEG KPLTIKEG, OL OXETIKEG dwtoypadieg, n AVAAUTIKNA
nieplypadn Twv mpoloviwy Kat oL Tpoodopeg eival onuaviikég mAnpodopieg mou BonBouv toug
niehdteg otnv emthoyn tnG SRH og oxéon pe AAAEG avtaywVLIOTIKEG UTtnpeoies. To Google My
business 6ivel emiong tnv duvatotnta otnv etalpia va €XEL TTARPN OTATLOTIKO EAEYXO yla TLG
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emuokéPelg oto mpodiA TG AAa kal va epdaviletal vPnAoteEPA PE OPYOAVIKO TPOTO OTLG
avalntnoels oto Google.
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SRH Marine Electronics SA
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TnAépuvo: 21 0411 0260
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MNpooBiaTe TIC TTANPOPOPIES TTOU AgiTroUV
MpoodéaTe wpdplo Aemoupyiac

MvwpiZeTe quTd TO PépOG;

16. To Google My Business tng SRH

KEDAAAIO 5.11 : To Website tng etatplag

OL meploootepeg etalpeieg avalntouv oto Stadiktuo mAnpodopieg mou Ba toug Bonbricouv va
TMAPOUV TIO €EUTVEC AMOPACEL( AYOpPAC. TNV MPOYHOTIKOTNTA, cUpdwva e To 16pupa
HAektpovikoU Epmopiou, to 88% Twv kKatavaAwtwv Oa blepeuvrioouv TIG TIANPOdOPILES
TIPOIOVTWY TPOTOU TIPAYHOTOTIOL|COUV ULa ayopd oto dtadiktuo i oTo Katdotnuo. AutA n taon
O0lyOPOAOTLKAG CUUTEPLPOPAC TOVIIEL TN ONUACLO EVOC LOTOTOTIOU YLA TLG ONUEPLVEC ETILXELPHOELC.
H onuooia evog LOTOTOMOU ylo TO HAPKETIVYK €MeKTelveTal oe kABe mtuxn tng YndLakng
OTPATNYLKAG MAPKETWVYK. Q¢ paxokokoAld Ttng Oladiktuakng moapouociag, KaBe &idog
ETKOWVWVIOC, Tieplexopevo N StadnuLon mou tomoBeTolV ol eTixelpr ol oto dladiktuo Ba
0o6nNyNoEL TOV MEAATN OTOV LOTOTOTIO WOTE VO TIAPEL AKOUA TIEPLOCOTEPEG TTANPodopiec. Q¢ ek
TOoUTOU, £lval onuovtikd Tto website va divel otov meAdtn pa cadn Weéa ya to Tt adopd n
EMWVU UL KAL YL TOUG TUTIOUG TIPOLOVTIWY 1} UTINPECLWYV TIOU TIPOodEPEL N ETIXEPNON. Evag KaAd
oXeSLAOUEVOC KAl EVNLEPWUEVOC LOTOTOTOC UMOPEL va TtpooBEael aflomiotia otnv miyeipnon
kal Ba evioxVoel to brand. EivalL o kUplo¢ o6nyog yla tn HETATPOTI) ATOUWY CE TIOLOTLKOUG
duvnTikoUg TeAATEG, TNV avénon twv MwARcEwv aAld kat Tnv dnpoupyla epmiotoouvng
OVAUECO OE TIEAATEC KOl £TXELPNON. ITNV vauTAia, oxedov OAeC oL emiXelpr ol dlabétouv
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website. AnoteAel kUpLO PECO evnuéPWONG Kal TTANPodOpNoNG KaBwE Kol oVATTUENG ULaG
OXE0NG EUMLOTOCUVNG.

H SRH Marine Electronics S.A pe otoxo tnv online mpoBoAn tng €xeL dnULOUPYNOEL EMionun
totooeAiba (https://www.srhmar.com) wote va mpoBariel OAa Ta POIoVTA KAl TG UTINPEGLEG.
Atilel va avadepbel MwG KATAVOWVTACG TNV ONUOVTLKOTNTO EVOC avaVvEWEVOU website yla To
status kat tnv aia tng emxeipnong, dnuiovpynoe tov lovAlo tou 2020 £va vEo, oUYXPOVO , TILO
dPEOKO KAl EMOYYEAUOTLKO LOTOTOTIO TIPOCOPHOCUEVO TIANPWE OTLG AVAYKECG TWV TTEAATWV TNG. To
Marketing Plan tn¢ etatpeiag SRH meplAdpBave tnv avakatackeur Tou talpikol tng Website,
HE oToxo va fexwploel avaueoa ota dtadopa websites Tou xwpou mou Spactnplomoleital.
KUplog okomog Atav va Sel€et pe Evav afloonuelwTo KAl EVIUMTWOLAKO TPOTIO Ta POIOVTA KL TLG
UTINPEGLECG TTOU TTAPEXEL, HEoA Ao £va SLadpaoTiko mepLBaiAov, To omnoio Ba evtunwoiale Toug
TeEAATEG TNG. TO ELKAOTIKO ATOTEAECUA ETMPETE VO SNAWVEL OELOTILOTIA, EVW OTNV MPWTN ceAida
EMpeme va TPoBAAAOVTAL OL KATAOKEUOOTEG KOLL OL TILOTOTIOLN OELG TNC ETOLPELOG, TIPOKELEVOU VAL
EUTVEEL EUTILOTOOUVHN 0TOUC SuVNTIKOUC TEAATEG TNG. To project yla to véo website emueAnBnke
to marketing Tupa ¢ etatpeiag pall pe e€wteplkd cuvepyaATn Kal n uvAomoinon Supkeoe
OPKETOUC UNAVEC. A TO EKOOTIKO QTIOTEAECHA, TN CUVOXH OTA XPWHATA, TIG YPOUUATOOELPEC,
OAAQ KOl TIG YPOPLOTIKEG AEMTOUEPELEG TIOU SLOKPIVEL £VaG XPOTNG KATA TNV TTAOAYNOH Tou,
unnpéav avotnpad guidelines Bacn TNV €TALPLKN TAUTOTNTA TNG £TALPELOC. Ol TPWTOTIOPLAKEG
L6€€G, TO EKOUYXPOVLIOUEVO design kal n KatdAAnAn texvoyvwaoia , Snuiovupynoav £va e€aLpETIKO
anotéAeopa, anoyelwvovtag tnv dtadiktuakn elkova tng SRH Marine Electronics S.A.

Mo ouykekpluéva, avadépovtal TAEOV AEMTOMEPWS OAA Ta TPOIOVIA KOL OL UTNPEGCLEG
tonoBetnuéva oe 4 PBaclkeg katnyopleg : a) e€omAlopog, PB)unnpeocieg kal umootnplEn v)
Pnolakeg untnpeoieg kat 8) cupBoiata ouvtipnong mAolwy. KaBe pio amod auteg T katnyopleg
EUTEPLEXEL AVAAUTLKNA TtEpLypadr, €IKOVEC, highlights aAAd kal pla OpUa APECNG ETIKOLVWVIOC
WOoTe 0 MeEAATNG BAEMOVTAC TO TIPOIOV TTOU TOV eVOLAPEPEL VO ETIKOWVWVAOEL AUECA, LECW TOU
website pe tnv etalpia. Aut) n Suvatdtnta, dnuiloupyel €vtovn aAAnAemidpacn HE TIC
VAUTIALOKEG eTaLpeieg auEavovtag mapaAAnAa TG MWARCELG TNG ETALPELNG. TNV CUVEXELQ, OTNV
véa autn otooeAiba avadEpovtatl OAOL OL CUVEPYATEC ,0L TIPOUNBEUTEC, TO TTPOCWTILKO OAAA Kall
KaBe véo mou Bewpel To marketing tuApa OTL Ba evioyUOEL TNV €lKOVA TNG €TOLPlAg OTO
SLadikTuo. EVOELKTIKA , €va ONUAVTLKO VEO TIOU €(val avapTnUEVO Elval N LETEYKATAOTAON TWV
KEVIPIKWV ypadeiwv TG etalpeiag oe VvEo, UEYOAUTEPO XWPO Ypadeiwv, O OTPATNYIKN
tomobeoia 0to KEVTPO TOU Alpaviol tou Melpatld. To KTAPLO €XEL AVAKOLVIOTEL EKTEVWC YLO vVa
TIOPEXEL UTLEPOUYXPOVEG EYKATAOTACELG, TIPOKELUEVOU VA GLAOEEVAOEL TN CUVEXN ETILXELPNUATLKN
avamntuén tng SRH. To euPANUATIKO eVTawpPodo KTipLo pmopei va ploevrioeL meploocoTepa OO
120 ypadeia otnVv IpEXOUOA EYKATAOTACH, EVW UTIAPXEL SuvatotnTa alénong tng XWPNTIKOTNTAG
. 2TOV OVOKOLWIOPEVO OXeOLAOUO ocuumepAndOnke €va €l8IKO €pyaoTnplo TeEXVOAoyiag, HLa
aiBouoa skmnaidbevong kabwg kat €L SladopeTikéC aibouoeg cuokéPewv. ZTnV Kopudn, Ula
oavolxt Pepavta pe ekMANKTIKA B€a oto Ayuave tou Mepald eival to W6avikd HEPOG yla Th
Slopyavwon etalplkwv ekSnAwoswv. Eva ypadelo yloTpwy Kol €Vol E0TLATOPLO TTIOU BplokeTal
OTO LOOYELO OAOKANPWVOUV TIG CUVOALKEC eykataotaoel. Ooov adopd tn BEon otabueuong,
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OUVOALKA 50 B€oelg auTOKLVTWY SECUEVOVTAL OTOV TTOPAKELLEVO UTIOYELO XWPO OoTABEUONG, O
omnolog eival mpooBactpog 6Ao to 24wpo, 7 nuépes tnv eBSouada. H SRH Ba xpnowuomnolioet tn
VEQ TNC EYKATACTAON YLa VA TIAPEXEL SLEUPUUEVEC UTNPECLEG OTOUG TTEAATEG TNG, BEATLWVOVTACG
napAaAAnAa tn ocuvoAlkn Asttoupyikn anodoon. Ta véa ypadeia Ba mpoodpEpouv emiong oToug
uTtaAAAAOUG €va BEATIWUEVO XWPO EPYOCLAC LE OTOXO TNV TPowBNon KOAUTEPNC ECWTEPLKAG KAl
eEWTEPLKNAC ouVEPyaoilag Kol emikowwviag. TENog, n otpatnywkn B€on Tou VEOU KEVIPLKOU
ypadeiou Ba evioxUoEL EMIONG TO EUTIOPLKO ONUA TNG ETALPELOG OTN VAUTIALOKN Blopnyxavia.

KEDAAAIO 5.12 : Ta peMovtika oxedla tng SRH

To tuApa marketing tng SRH €xovtag éva opyavwpEVo otpatnylko mAdvwy digital evepyelwv yla
™V nmpowbnon kat tTnv avénon tng etatpiag oto Stadiktuo, £xel BEoeL VEOUG OTOXOUG yLa TO
enouevo Slaotnua. Nopakdtw avaAvovtal ta LeANOVTIKA oXESLa TNG eTalpeiag otov PndLakd
KOO0, Ta omola elval ta €€Ng :

1) Anuoupyia Application yia to pnxavnupa SRH NAV.
OL edOpUOYEC VL0 KIVNTEG CUOKEUVEC £XOUV OAAAEEL TOV TPOTIO E TOV OTOLo Ol ETALPLEC
Spaotnplomololvtal . OewpolvTal TIOAU CNUOVTLKA KoL OMOTEAECUOTIKA EPYOAELQ yLa
Vv emnxeipnon aAAd kat ywa tnv otpatnywkn digital marketing. H epappoyn emttpémnel
OTOV TIEAATN VA YVWPLOEL TNV €TALPLO YpHyOPQ, AUESA, LOVO UE TO TTATN A EVOG KOU UTTLOU
OTO KWNTO tou. H aAAnAemidpacn meldtn-etaipeiog eival avolytr, audidpoun kat
ouvexng evw n adooiwon mou Seixvel o meAatng avéavetatl adiakona. Itnv SRH to
KOUUATL TWV NAEKTPOVIKWV XAPTWV VAL Ao TLC TILO CNUAVTLKEG UTINPECLEC TNG OTIWC EXEL
avadepOeil kal og ponyoueva kepahala. ZKOMOG TNG EdapUoynG tou Ba dnuLloupynoet
elval o vautikog eite Bploketal ev mAw elte OXL,, va Umopel péoa amo To Kvnto Tou va
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EVNUEPWVETAL VLA OAEC TIG AAAAYEG , TOUG VEOUG KOVOVIOHOUG Kal VOUOUG Tou adopolv
TOUG YewypadLKoUG XAPTEG TNG yNG. AnoteAel Eva mpwtomoplakd application to omoio n
Marketing Manager mioteVel 0tL Ba avénoet tnv adpociwon Twv mehatwy, Ba avénosL tnv
npooBaciuotnta, Ba dwoel ala otoug meAdteg, Ba xtioel Loxupotepo brand awareness
,0a Sladopomnoinbel and Tov aviaywviopo, 0o SWoEL CNUAVTIKA OTOTIOTLKA OTOLXELa KOt
Ba evioxVoeL TNV ocUVSOEON LE TO KOLWVO Ttou acXoAeital pe ta social media.

2) Aweaywyn online ek6nAwoswv.
OL ekdNAWOoELS auéavouv TIC MWANCELS ULOG ETUXEPNONG Kol SNELOUPYOUV LOXUPEG
OXEOELC UE TOV TEAATN. ZTNV €moxn mou {oUpe n  Slopydvwon Twv mapadoolakwy
ekONAWOEWV ev pEow mavdnuiag eival oxedov avédplktn yU autO KoL TO TIPOCEXEG
Staotnua n SRH Ba petatpéPel o online OAeg TIG ekGNAWOELS TNG. ZTOXOC TN Elval va
UNV XaBel n emikovwvia LE TIG VAUTIALAKEC ETALPLEG, va xTioouv aAAd kal va epabivouv
TLG OXEOELG TOOO LE TOUG CUVEPYATEG 00O KOl E TO TIPOCWTILKO TNG ETOLPLAG.

3) Na evicxUoouv thv napouoia toug ota Social Media
JUYKEKPLUEVQ, TO TUAUa marketing oto emopevo didotnua Ba acxoAnbel evdelexwg pe
ta Facebook analytics evw ouyxpovwe Ba aveBAoel TIG avolytég BEoelg epyaoiog Kal o€
autnv TtV mAatpopua. MNapdAAnla, oto Facebook aAAd kat oto Instagram otoxog ival
va aUEAOOUV TO TPOLOVTLKA post kat Ta post ou adopolv to véo website.( 1-2 dopég tnv

nuepa)

4) Zuvepyaoia pe €§WTEPIKO OUVEPYATN Yyl TNV €vioxuon tn¢ mapouciag ota Social

Media.
Mo TNV L0 CUCTNUATLKY KoL arnoteAeopatikn dtadnuion ota Social Media, n etalpia Ba
EUMLOTEVTEL €€WTEPIKO OUVEPYATN , O OMOLOG LE OUYKEKPLUEVEG TIPOKTIKEG Ba

LOXUPOTIOLNOEL TNV €lKOVA TNG oto Oladiktuo. ZUYKEKPLUEVA, OTOXOC Elval va
dnuoupynoesl marketing campaigns o€ Facebook, Youtube, Instagram kat Google.

5) Zuvevteléeig kau Sradnpiosls otov EAANVIKO Kat SOV NAEKTPOVIKO TUTTO.

Ta online meploSika ota omola EMPOKELTO Vo TIPOWOICEL TO TTPOIOVTA KO TG UTINPECLEC TNG
elvat : ‘O EgorAiotng’, ‘The digital ship’ , ‘Maritimes.gr’ , ‘H Noauteumoptkn’ kat
‘HellenicShipping.gr’, to 'Lloyd’s List Intelligence’ xaw to ‘Tradewinds’.
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6) MeAlovtikn cuvepyaoia Le EEWTEPLKO OCUVEPYATN yLa TNV gvioxuon tou brand.

AOYyw TNG €€ayopd TNG YEPUAVLIKAG eTtatpiag Pro Nautas amnod tnv SRH, n etalpeia okomevel va
ouvepyaotel pe tov Ko.Robert Bean, tov efwteplkd ouvepyatn mou eixe avaldaPel to
rebranding tn¢ etatpeiag to 2017. 3t0X0¢ QUTNG TNG ouvepyaaoiag, elvat va avadlapopdwaoet
KAmola otolxela TNG etalpiog mou Ba tnv SteukoAUvouv oto va Sleloduoel otnv Slebvn
ayopda.

7) Anpoupyia Campaign Map

H e€ayopd tnG yepUaviKiG etalpia Pro Nautas, £xel d€pel TNV avaykn yla dnuioupyia evog
campaign map yla to 1w Ba eloxwproeL n SRH otnv véa ayopd tn¢ Bopelodutikng Eupwmnng,
o€ TtoLa ToTiKA SnUodAn péoa Ba StadnuLotel, mwg Oa Bpel véou MeEAATEC KoL O€ toLa event
Ba £xeL cuppEeTO) oTo LEAAOV. EmumAéov, Ba oxebldosL campaign map yla ta newsletter mou
Ba ameuBblvovtal oe véoug miBavoucg ouvepyateg, SnAadr TAAOUC CUVEPYATEC TNG
ProNautas mou pmopet va cuvexioouv tnv cuvepyaoia Toug pe tnv SRH.

KEQAAAIO 5.13 : Zuunepaopata

H SRH Marine Electronics S.A eival pia amd T O aVOYVWPLOUEVEG Kol OELOTILOTEG €TALPLEG
padloefomAlopol oTo0 XWPOo TNG vauTAiag. AwaBetel oxupn lotopia, fekabBapeg afleg,
opyavwUEVN Soun, mpolovTa KAl UTINPECLEC TTou pocBEtouv afia otov meAdtn Kal Snuoupyouv
OVTOYWVLOTLKO TIAEOVEKTNHO. OE OXEON HE TIG UTTOAOUTEG €TalpEleg TOUu Ywpou. MapdAAnAa,
SlaBEtovtag meAATOKeVTIpIK avtiAnyn, MPOCapPUOlEL TIG EVEPYELEG, T TIPOTOOEL KAl TIG
TIPOOPOPEG TIG OTLG EMOULIEC, OTIC AVAYKEG KAl OTLG OUVNOELEC TWV MEAATWYV TNG. AUTH aKpLBwG
N TEAQTOKEVTPLKN TN OTPATNYIKN TAG EMLPEPEL HaKpoTpOOeopa LeyAAa KEPSN EVW CUYXPOVWG
OUTTOKTA CUVEXWG VEOUG TIEAATEG Kol Slatnpel LKOVOTIOLNUEVOUG TOUG UTIAPXOVTEG. Mvwpilovtag
T ouvnBeleg Twv TeAatwv NG, N SRH g€aocdalilel pakpoxpovieg oxéoelg. Emumpdobeta, Sev
evlladépetal povo yla toug meAdtreg tng aAAd Sivel kot dlaitepn mpoooxn OTL OTOUG
epyalopévouc TnG. AlaBETeL éva dploto Kal oAU ALkO meplBaAlov To omoio cUUBAAAEL oTnV
BeATiwon TNG MAPAYWYLKOTNTAG OAWV TWV UTIAAAAAWV.

Mia tétola Aownov taipia, Sgv Ba prmopolos va HELVEL AUETOXN OTLG AAAQYEC TTOU £XEL PEPEL TO
Swadiktuo otov topéa tou marketing. To opyavwpévo tunua marketing tng etalpeiag pe
ermukepain tnv ka.lvw MavayomouUAou, akoAouBel ta véa Sebopéva kal TPooapuUolel TNV
OoTPATNYLKA TNG OTI( VEEC TAOELS. Aflomolel OAa ta epyaleia mou mpoodépel to YndLako
marketing onw¢ eival ta social media, to email marketing, Tto Google My Business, To website,
Kol to online advertising. Aivel paAtlota dlaitepn €udacon otnv mapouaia tneg oto Facebook, oto
Instagram, oto LinkedIn kat oto Youtube kaBw¢ autd elvol To KUPLOTEPA HECO KOLWWVLKAG
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SIKTUWONG IOV EVLOXUOUV TNV ETALPLKI TNG TAUTOTNTA KAL TNV OXEON TNG ME TOUG TEAATEG TNG.
JUYXPOVWG EXEL Opapa Kol TIOAAG peANOVTIKA OXESLO avadoplka LE TNV mopoucia TG otov
Stadiktuakod koopo. ANwote, Sev eival Tuxaio mou amoteAel pla anod tig nio digital-oriented
€TALPIEC OTO XWPO TNG VAUTIALOG.

KEDAAAIO 6 : IN-DEPTH INTERVIEWS

KEDAAAIO 6.1 : Eloaywyn

Ta depth-interviews elval pla MOLOTIKA EPEVUVNTIKN TEXVLKN TOU TepAapPBavel tn Se€aywyn
EVTOTIKWY OTOMLKWY CUVEVTEUEEWY UE HIKPO aplBud epwtnbéviwy yla va e€epeuvnBoulv ol
TIPOOTITIKEG TOUG OXETIKA HE EVA OUYKEKPLUEVO BEpa i katdotaon. Ol CUVEVTEDEELG Eylvay LIE
OTEAEXN VOUTIKWV ETALPLWV PE OKOTIO va e€epeuvnBoUV KoL va TTOPOUCLOOTOUV Ol TIPOCWTTLKES
Toug Kploelg oxetika pe to digital marketing, tig Aettoupyieg tou, tnv enibpacn Tou Kat Tov
QVTLKTUTIO TTOU €XEL N EdapUOY TOU OTNV VAUTIALQ.

Me tnv Stadikaoia autr, Ba amoktiooupe TIOAU Aemtouepeic mAnpodopleg kal o cuvduaouo
HE To case study mou €ywve otnv SRH,Ba €xoupe pLa CUVOALKN €LKOVA YLA TO WG AELTOUPYEL TO
digital marketing otnv vauvtiAia. ErunpooBeta, Ba punmopécoupe va Katavorjooupe Babutepa
TOUG EPWTNOEVTEC KaL VO OTTOKTI|COULE TIEPLOCOTEPEG YVWOELG ETIL TOU BEPATOG.

KEDAAAIO 6.2 : MeBoboloyla in-depth interviews

H peBodoloyia mou akolouBnBnke yia tnv Sie€aywyn twv in-depth Interviews sivat 4,ta €€n¢ :
o)avantuén plag SelyHaToANTTIKAG oTtpatnykng B) ovvrtaén evog odnyol ocuvévteuéng )
Sie€aywyn Twv ouvevtelEewv Kal &) avaiuon Sedopévwy. ITnNV MPOKEIPEVN TepimMTwaon, ol
oUVEVTEVLEELG EAaPav xwpa HE 3 OTEAEXN VOUTIKWY ETOLPLWYV TO oTtola eMAEXONKav va ival amo
SlapopeTikeg etalpie¢ , He OSLAPOPETIKO QVTIKEIPEVO amaocXOAnong Kal omoudwv Kot
SLabopeTIKEG NALKLOKESG OpAdeC. H Tpooéyylon Toug €yve péow e-mail omou kot Toug e€nynonke
TIANPWCE 0 OKOTIOC Kal N peBodoloyia tng Epeuvag

Ol ouvevtelEelg mpaypatomnolBnkav péow skype kat pe ta 3 oteAéxn. H €psuva akoAouBel
S1e0vn kal eBvika mpotuma SeoVTOAOYLKAG EPEUVAG Kol OAa 6oa mapouatalovtal yivovtal e Thv
ocUudwWVN YVWHN Twv epwtnBévtwy. MNa va e€acdaliotel n ocuvox METAEL TWV CUVEVIEUEEWY,
Kal £ToL N avénon TNG a&LoTLoTIOG TWV EVPNHATWY, AVATTTUXONKE €va MPWTOKOANO CUVEVTEUENG.

BapBapéoou Xapd,”Digital Marketing in a B2B setting : An exploratory study” m



H oulrtnon kaBodnynonke amo 15 BeUATIKEG EVOTNTEG-EPWTIOELG AVOLXTOU TUTIOU. OLEPWTNOELG
avolytoL TuTou eivat ol €€NG :

0 0N O

12.
13.

14.

15.

Mpoowrikd otolxeia : Ovopa, nAwkia, B€on otnv vaUTIALOKN €TaLpia, OTIOUOEC

MNoéoa xpovia epyalecte OTO XWPO TNEG VAUTIALOG ? Z€ TTOLOUG TOMELG EXETE EPYAOTEL WG
onuepa?

XPNOLUOTIOLEITE Ta MECA KOWWVLKAG OSIKTUWONG Yla EMAYYEAUATIKOUG OKOTIOUG?
AltloAoynote.

Ynapxouv PECA KOWWVLIKAG SIKTUWGONG TIOU TILOTEVETE OTL £EUTINPETOUV KOAUTEPQ TOV
OKOTIO TNC SladrUiong Kag Talpiog otnv voutiAia?

EvVnUEPWVEDTE yLa TIC ETIXELPAOELC TOU KAASOU PEOw Tou SLadilktuou?

Ermuokénteote website AAAwV eTatplwy 1ou oxetilovtal pe tTnv vauTAia?

TL polho nailel Bewpeite To website yla Tnv ewkova pLag eniyeipnong ?

Mola elval Ta otolxeia Tou KAvouv éva website TeTuXNUEVO KATA TNV YVWUN 00G?

Oa amoppllTate TNV cuvePyacia LE pla eMLXeipnon av dev elxe evepyn mapoucia oTo
Sladiktuo? Marti?

. Avolyete kat StaBalete ta newsletter mou oag OTEAVOUV OL ETIXELPNOELG?
11.

Molo xapaktnplotiko Ba BéAate va €xel éva newsletter mpokelpévou va oag tpafréet tnv
npoooxn ?

MNapakoAouBeite online events Swpedv ota omoia cag £xouv MPOoKAAETEL SladlkTuaka?
Mo eilval Katd TNV yvWUN 00G TO OMOTEAECUATIKO MECO ylo TNV Tpowbnon Hag
eneipnong oto dtadiktuo?

Mwotelete OTL TOo Yndlako marketing KOTEXEL ONUOVTIKOTEPO POAO O OXECN HE TIC HN
PNPLAKEG TIPAKTIKEG OTOV TOPEN TNE VAUTIALaG? MNati?

MNooo digital oriented mioteVeTe OTL elval 0 TOHENG TNG VOUTIALAC orjpuepa? Mou vouilete
otL odeieTal auto?

Jtnv apxn kabes oculntnong ta oteAéxn unéypaav pla popua cuykatabeong Kal oTnV CUVEXELD
€\aBe xwpa n ouvévteuén yla mepimou 60 Aemtd pe Tov KaBéva EeXxwPLOTA OMOU TPWTA TOUC
€€nNynOnKe 0 OKOTOC TNC CUVEVTEUENC KaL LE TIOLO KPLTHAPLO £YLVE N €mAoyr touc. Ta in-depth
interviews nxoypadndnkav evw napdAAnia kataypddOnkav o xapti kamola KUpLa CnUEld TwV
amoavtioewv. TéAog, Tmapoucldlovtol Ta OIMOTEAECHOTO TWV OUVEVTEUEEWV KAl TA

CUUTEPACLOTO TIOU QTIOPPEOUV.
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KEQAAAIO 6.3 : Ta amoTEAECHATA TWV CUVEVTEUEEWV

Mapakdtw mapouoldlovial OVOAUTIKA Ol OTTOVTACEL] TWV OUVEVIEUEEWV Ol omoleg elval
OPYOVWUEVEC KATA EpWTNON.

Epwtnon 1 : Npoocwrnka otoixeia : Ovopa, nAkia, O€on otnv vauTiALlakr etaipio, omoudEg.

#1 : O npwtog ocuvevteu€lalopevog ivatl o KUPLoG ABavog Xapalaumog, 40 €Twy, TEXVIKOG
SlevBuvtng, oe vauthlakn etalpia. Exel TEAEWWOEL TO TUAUA MnXavoAoywv-Mnxavikwyv Tou
EBvikoU MeTtooBlou MoAuTexveiou Kal KATEXEL LETATITUXLOKO TiTAO otnv Nautiky Mnxavoloyia
a6 to New Castle University. .ITvwpilel ayyAlkd, OTAVIKA Kol TAAKA Kot SLaB£TeL TTOAAEC
TILOTOTIOLNOELG YL TO LNXOVOAOYLKO KOl OLKOVOULKO KOMUATL TwV TTAoLwV.

#2 : O deUtepog ouvevteulaldpevog ivat o Kuplog Mpokomng PEPRNG,29 eTwv, MTUXLOUXOG TOU
tuRuato¢ Naumnywv — Mnxavikwy, 2xoAn Texvikwv Edpapupoywv tou Mavemotnuiov AuTKAG
ATTIKAG. MapdAAnAa, €xeL TTOAAEC TILOTOTIOLOELG YLO TOV TOUEQ TNE VAUTIALOG artd EAANVIKOUC Kall
gevouc popeic. N'vwpilel ayyAkd kot KWETIKA.

#3 : O tpitog ouvevteulalopevocg ival o KUplog Anunteng Biokadoupog , 35 etwv amodoltog
Tou TuAHaTo¢ Naumnywv — Mnxavikwy tou Mavemotnpuiov AuTikng ATTIKNG. Katéxel emiong
HETAmTuXlako titho oto Marine Engineering amo to Strathclyde University of Glasgow.Emiong
Katéxel SlmAwua ot vauAwoelg mAoiwv (chartering) amd to EBvikd kat Kamodiotplakod
Mavemnotuio ABnvwv.

Epwtnon 2 : NMooa Xxpovia epyalecTe 0TO XWPO TNG VAUTIALAG ? Z€ TTOLOUG TOUELG EXETE EPYAOTEL
w¢ onuepa?

#1: Epyaletal Ta tedeutaia 15 xpovia otnv vauTAla. Zekivnoe TNV KaplEpa tou wg Assistant
Superintended Engineer, otnv cuvéxela wg Superintended Engineer evw ta teAsutaia 2 xpovia
elval Texvikog AteuBuvtig TNG VAUTIALAKA G ETALPLOG OTIOU CUVTOVITEL KoL ETURAETEL TO €py0 OAWV
TWV APXLUNXAVIKWY TNG ETALPLOC KATA CUVETIELA OXEOLATEL, OPYAVWVEL KOl EAEYXEL OAQ TAL TEXVIKA
Bépata tou otolou NG vauTAlakng. Epydletal oe €AAnVIK VOUTIALOKA €toLpila Kol
Tpaypatomnolel cuxva taidla oto eEWTEPLKO yLo CUVESPLA, CUVAVTHOELG AAAQ KoL ETBEWPNOELG
ota mAola omou Kat av Bplokovtal.

#2 : Zekivnoe va epyaletal otnv vautlia tov Mdio tou 2015 o€ pia peydAn vauTiAlakn tatpia
w¢ spare part assistant. e autr) tTnv 6€on, o pOAog Tou ATaV va eEETALEL TIC AVAYKEG TWV TTAOLWV
yLa OTIOLOSNTIOTE UNXAVOAOYLKO EOTTALOUO KOl OTNV CUVEXELA VA UAAEL LIE ETALPLEG-TIPOUNOEUTEG
otnv ENada aAla kot o€ OA0 ToV KOGHO yLa vo. BpeL Tov EOMALOUO KalL Vo TO OTEIAEL 0TO KapapL.
Aro tov NoguPBplo tou 2019 €wg onuepa epyaletatl wc Purchasing Coordinator og pio aAAn
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€TAlPlO TOU Ywpou Omou egpeuva Kal ofloloyel mpounBeutég Kkal Slapopdwvel Kot
SlLampayUaTEVETAL TIC CUMBACELG TOU €XEL N VAUTIALOKNA Hall TOuG.

#3 : Zeklvnoe TNV KOpLEPA TOU OTNV VauTAia mpv amd 10 xpovia wg BonBog apxLpnXavikou o
HLO VAUTIALOKNA €TOupia Kal onpepa eival apxiunxavikog kat Bonbog tou Designated Person
Assore(DPA).

3.XpNOLHOMOLEITE TA MECA KOWWVIKNAG OSIKTUWONG ylol EMAYYEARATIKOUG OKOTOUG?
ALTlOAOYKOTE.

#1: AnO Ta PECA KOWWVIKAG SIKTUWONG XPNOoLUomoLel povo to Facebook,to LinkedIn kat to
Youtube yla emayyeApatikoU¢ 0KOTouG. Oswpel mwg elval Ta pova xpriowla social media yia tov
XWPO NG vauTiAiag. 2to Facebook emiokéntetal mpodih AAAWY ETALPLWV YLa va EVNUEPWOEL Kal
va mapakoAouBnoet Tig e€eAifelg. EvOladEpeTal KUPLWG YL TIPOLOVTIKA posts amod €Talpieg Tng
EAAASag kal Tou e€wTePKOU TIOU TIPOUNBOeVOUV TNV VOUTIALOKN HE UNXOVOAOYLIKA CUCTHUATA.
MNapdAAnAa, mAnpodopeital yla events otnv vautihio péow tou Facebook evw akoAouBel
npodiA dnpoacioypadikol evoLaPEPOVTOG WOTE VAL EXEL YEVIKI YVWON VLA TO VEX TNG VOUTIALOG
o€ maykooulo eninedo. Emiong pe tnv edpapuoyrn Messenger tou Facebook, emikowvwvel pe
ouvadéldoucg yla tatpika Intipata. Ocov agopad to Linkedln, To xpnowlomnolel povo ya va
aveBaoel BEoelg epyaoiag yla tnv etatpia, va Pagel SuVAPLKO TPOOWTIKO KoL VO KAVEL Hia
npwtn afloAdynon yla toug umoPndloug xpnoLlomolwvtag Kamnota epyaleia tou Linkedin.
Téhog, oto Youtube mapakoAouBel Bivteo mou adopolv TNV vauTAia, OMwWG TEXVIKA Kal
nieptBaAlovtika Bivreo. To Facebook kat to Youtube ta xpnowlomnoiel o kaBnuepivr Baon evw
to LinkedIn oxL moAU cuxvad, aAAd povo otav XpELAOTEL.

#2: Ao ta HE€oa KOWVWVIKNE SIKTUwaong xpnotpomnolel to Facebook,to Youtube kat to Twitter yia
EMAYYEALATIKOUC OKOTOUG. XTo Facebook evnuepwvetal KUpLwE yla ekGNAWOELS OTO XWPO TNG
VaUTIALaG Omwc ta Moosldwvia , cUVESPLA KOl CELLVAPLA TIOU YivovTal amnod enayysAUOTIEG TOU
XWpou Kal potpdlovtol T yVWOoeLS TouG. MapdAAnAa emikowvwvel pe ocuvadéddoug Kal
OUVEPYATEG HEOW messenger. Xto Twitter Bplokel peydlo evéladépov ylati evnuepPWVETAL yLa
TNV EMKALPOTNTA OTO XWPO TNE VaUTIALAG Kal oTo youtube mapakoAouBel Bivteo mou adopouv
TIPOUNOEUTEG KalL TIG EPYATLEG TTOU KAVOUV ota mAola. Kat Tig 3 mAATPOpHES TG XPNOLUOTIOLEL OF
KaOnuepvi Baon.

#3 : Aev XpnolWOTOLEL KAVEVA HECO KOWWVLKAG SIKTUWONG ylot EMAYYEAUATIKOUG OKOTOUG,
mapoapovo to Youtube. Katd tnv yvwpun tou ta social media ev gival tkava yla va powBrnoouv
EMAYYEALATIKA {NTAMOTO otnv vauTtihia. Ocov adopd to YouTube , mapakoAouBel Bivteo mou
adopouV TNV VAaUTIAla KUPLWE TEXVLKOU TIEPLEXOUEVOU TIOU QMTOVTOL 0TI SpaoTnpLlOTNTEG TOU.
Ta Bivteo auta eival moAUu xpriowa S1otL tov PonBolv otnv KAAUTEPN evnuEPwOn Kal
Katavonon tou kKAadou.
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4.YTIAPXOUV HECO KOLVWVLKNG SIKTUWONG IOV TILOTEVETE OTL EUNNPETOUV KAAUTEPO TOV OKOTO
™G Stadnpong pag tatpiag otnv vavtiia?

#1: Miotevel wg ta social media mou e€unnpeToUV KAAUTEPA TOV OKOTIO TNE StadripLong otnv
vauTiAia eival to Facebook,LinkedIn kat to Youtube yU auto eivatl kot T Lova Tou XpnoLUOTOLEL.
OAa ta umdhouta Onwg Instagram,Pinterest kalTwitter,Bewpel mwg efumnpetovv povo
JuxaywyLlkoug okomoug.

#2: Ta social media mou KaTA TNV YVWHN TOU €EUMINPETOUV KAAUTEPQA TOV OKOTIO TNG SltadruLiong
otnv vauTtihia eivat to Facebook,to Twitter kat to Youtube.Eniong Bewpel mwg kat to Instagram
elval éva péco mou pmopel va BonBrnoeL otV avayvwoluotnTag MLloG tatplog aAAd mpog to
TLAPOV 0 (810G TO XPNOLUOTIOLEL LOVO YLO TPOCWITLKOUC Aoyous. Qotoaoo afilel va avadepbel mwg
N TIOALTLKH TNG ETALPLOG TTOU £pYALETAL HEV ETUTPEMEL OE KOO MAATPOPUA KOWVWVIKN G SIKTUWONG
va xpnotuorolel to 81kd tng brand.H etalpia paAiota, dev €xel Kavéva AoyapLloopo OE Kaveva
social media 610TL Bewpel Mwcg undpxouv mMAnpodopieg mou dev xpelaletal va avePfaivouv
dnuooia.

#3 : JUupdwva pa tov K.Biokadolpo To HovadIKO HECO KOWVWVIKNG SIKTUWGNG TTOU UMopEL va
e€unnpetnoeL Tov oKomo NG Stadnuiong otnv vauthia eival to Youtube. To Bewpel oAU
XPNOLLO KOl OUTAPKEG YLATL ETUTPETEL TNV TTPOcBacn o€ OA0 ToV KOOUO KAl Ol €TALPlEG elval
€UKOAO va xTloouv To TpodiA ou emBupovv HEoa amo auTo.

5.EVNUEPWVECTE yLA TLG ETUXELPROELG TOU KAASOU HECW TOU SLadiktuou?

#1: Anavinoe oe kaBnuepwvry Paon. AwPdalet nNAEKTPOVIKEC edpnUepldec OMwe n
“Nauteunoptkry”, Mavemotnuloka site mou oyetilovrol pe tnv OdAacocoa Onwe n emionun
totooeAiba tou Strathclyde University kat ané dnpootleloelg emionpwy society onwcg to “Society
of Naval Architect and Marine Engineers”.

#2: Oewpel MWE N EVNUEPWON YLa TLG ETILXELPAOELS TOUG KAASOU €lval avaykaia yla KAToLoV ou
gepyaletal otnv vautlia. EWdika yla tv Béon mou €xeL otnv etalpia, €ivol onUOvVTIKO va
nmAnpodopeital kabnuepva yla to mwg Ba Bpel KATL, OV, TTOTE KAl UE TTOLoV TpoTo. El8ikd doov
adopd TOUG Kavoviopoug ota BaAdoola vdata, mpémel va Paxvel oto SLadIKTUO CUVEXWG
etalpieg mou mpoodépouv Tétola evnuépwon. MNa mapadelypa, avtiv tnv enoxn Aoyw Covid-
19,uéoan oo to SLadSIKTUO EVNUEPWVETOL VLo OAEG TIG £TALPieg S1EBVWG TTOU pmopoUV va KAVOUV
£pPYACLEC KO VA OTEIAOUV gumopelpata oto mAola aAAG Kal rota Alpavia d€xovral Ta mAoia yio
ETILOKEVEG, Se€apeviopolg Kal emblopBwoelg.
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#3 : H evnuépwon péow tou SLadikTuou eival avamoomaoTo KOUUATL TG KaBnuepLVOTNTAC TOU.
H evnuépwon yivetal Kuplwg HEoA amo NAEKTPOVIKEG ePnuePLOEC Kal amd newsletters, yla
Sl1adopeg etalpieg mou oxeTilovral Pe TNV VAUTIALA OTIWG ETILXELPNOELG TTOU apopoUV TO TEXVIKO
KOUUATL, To operation & safety kKopupdTL tng eTalpiog. H mAnpodopnon mou €pxetal péoa amnod To
Stadiktuo elval ameploplotn yuU' autd Kal HEoA amod TNV EUTELPLO TTOU €XEL QTMOKTHOEL TOCO
Xpovia, prmopel va dlakpivel mote pia mAnpodopia eival xproLun Kal £XEL TPOTEPALOTNTA KOl
note Sev €lval TOCO ONUAVTIKY.

6.Emokénteote website AAAwv stalpLwv tov oxetilovral e TRV vauTtiAia?

#1: Nai, emokéntetol website aAwg etatplwy. OL eTatpieg auTtég dev eival VAUTIALOKEG aAAd
glval EMIYELPAOELG TTOU CUVSEOVTOL LE TNV VOUTIALO OTIWC TIPONOEUTEG yLa ayopd TPOiOVTWY Kot
UTINPECLWYV, VNOYVWHOVEG KoL gpyootnpla avaluvong Aadlwv kol TeTpeAaiwv. Mepika
napadelypata etalplwy mou pog avédepe eivat : ABS,DNVGL, Beurau Veritas, Society of Naval
Architect and Marine Engineers, Royal Institute of Naval Architects.

#2: Noi, emokéntetol MOAU ouyxva website GAAWCG etalplwv Kuplweg TpounBeutwy Tmou
ouvepyaletal. MaAlota, emNéyel va pmaivel og site yla va ouAAéyel MAnpodopieg avtl va
KaA€oel TNAEDWVIKA TNV TALpia KoL VO pwTHOEL ELOIKA oL 1oToCEAISEG TTOU €lval EVNUEPWUEVEC
glval oAU 1o BonONTIKEG Kal TLO AMOTEAECUATIKEG. Ma mapddelypa, otav xpeltaletal va Bpet
ovoAwolpa UALKA ylo €va mAolo mou Bploketal otnv Kopéa, pmaivel oto website evog
npopnBeutn otnv Kopéa Kot evnuepwVeTOL av £XeL SLaBEoipa Ta UALKA TTou Xpelaletal. Auto Tou
g€olkovopel mapa oAU XpOvo oTtnv Kabnuepvotnta Tou.

#3 : Quoka, mMoANEG dopég peoa otnv nueEpa. Ooov adopd To SKO Tou KOPUATL, Ta website tou
ETILOKETITETOL CUXVOTEPQA E(VaL LOTOTOMOL TTOU a.popoUlV TNV onpaia Tou mAolou yla va KateBaoet
apBpa, KAVoOVIoHOUC I} TPOTIOTIOLOELG OE KAVOVIOUOUC. ETIUITAEOV, ETILIOKEMTETAL ETOLPLEG TEXVIKEC
TIOU 0OXOAOUVTOL HE UNXAVOAOYIKA, NAEKTpoAoylkd, OSopudopikd, TePLBAANOVTIKA,
OUTOMOTLOTIKA B€pata kot Bépata acdPAAELOG TwV TTAOLWV.

7.TupoAo nailel Oswpeite To website yia tnv elkova pLag emxeipnong ?

#1:Katd tnv yvwun tou, to website €ival mMoAU onuavtikd OTI( PEPEG Hag yloti OAo Kat
neplocotepol Slapalouvv, evnuepwvovtal and To SLadiKTuo, AMOKTOUV YVWOELS, ayopdlouv
npoiovta Kol urtnpeoiec. Eva kahd Sopnuévo website,kavel tTnv mAnpodopia mpooPaciun os
O0Aoug. Onwg MoALA N TPWTN ELKOVA YIVOTAV ATTO KOVTA, TWEO N TIPWTN ELKOVA LLAC ETILXELPNONG
napouotaletal e to website tng.
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#2: Kata tnv anoyn tou, To website eival to A katl to Q yla pla etatpia. H totooeAiba Seiyvel 1o
av n etatpia cupPadilel pe Ta onUeEPLVA SESOUEVA KL E TIG AVAYKEG TOU tEAatoAoyiou Tne. MNa
mapAadelypa, EVOG KATAOKEUAOTHG TPETEL Va £XEL OAEC TIC MANPodOopieg yLla Ta tpoidvTa Tou, Ta
UALKA TIOU XPNOLUOTIOLEL, TIG TIMEG KOOTOAOYnong aAAQ KOl TIG TEPLOXEC TOU €EUTINPETEL,
aveBaouéva oTo EMioNUO site Tou WoTe 0 UTMTAAANAOG TNG VAUTIALOKNC va Umopel eUKoAa va Bpetl
oUTO Tou Xpeldletal To KapAPL oe omoladnmote Xwpo Tou KOopUou. Qotoco, dev Asttoupyolv
OAEG OL ETALPLEG LE AUTOV TOV TPOTIO. YIIAPXOUV TOLPieG KOAOOOOL 0TNV VaUTIALQ, TTou Slatnpouv
€va amapyxalwuévo website kot dev SlaBEtouv oUTE XpOVO OUTE XPNHMO YLD VA KAVOUV TLG
anoapaitnteg avaBabuicelg kat va EKGUYXPOVLOTOUV.

#3: Kata tnv amoyn tou kat pn €xovrag GAAa LEoa KOWWVIKNAG SIKTUWONG, To website mailel
TOAU ONUOVTIKO pOAO yla pia emixeipnon. Méoa and to website, évag meAdtng umopet va
QTTOKTAOEL TTANPN E€LKOVA yla TO TPOPIA ULOG EMXELPNONG KAL VA OXNMOTIOEL yVWUN yla T
TpoiovTa Kol TIG unnpeocieg tng. Emiong to website cupBAAAEL oTNV €MIKOWVWVIO KAl TNV
avayvwolpotnta kabe brand.

8.Mota eival ta otoLxeia mou kKAvouv éva website eTuXNEVO KATA TNV YVWHUN oag?

#1: MNa tov npwto cuvevteuflalopuevo €va website TPEMEL va TTEPLEXEL OTTTIKO UALKO (ELKOVEG Kol
Bivteo) wote va elval eAkuotikd oAAG Kol Keipevo mou va Sivel akplBeic mAnpodoplec.
MNapdAAnAa, xpeldletal va eival gvxpnoto, amAd kal yprAyopo otnv mAonynon. TEAog,
anopaitnto otolxeio ivatl n dopUA EMIKOWWVIAG WOTE 0 XPAOTNG VA ETUKOWVWVEL APECA KOl
OTTOTEAECLOTLIKA HE TNV ETALPLAL.

#2: MNa tov 6eUtepo ouvevteulalopevo Eva website mpémel va elval Aueco, eUXPNOTO, yPNYOopO
KOLL VOl OVOLVEWVETOL OUVEXWG. Elval éva Baolkd epyaleio Omou mpeEnel va avaypadovtal OAa ta
otolela emikovwviag pag etalpiag kat va meplypadovial AEMTOPEPWE TO TTPOIOVTA KoL Ol
unnpeoiec. Emiong Bewpel to e-shop onuavtiko aAlla oxtL avaykaio yivetal cuvibwg n ayopd tov
TPOIOVTWY OTNV VauTIAla yivetal péow arAnloypadiag, EL6IKWY AOYLOUKWY | AKOUA KoL HECW
tAedwvou. AvtiBEtwe n Aoyikn tou real stock placement eivat moAU xpriowun. Auto onuaivetl,
WG oL MpounBeuTég avaypddouv oto website Toug og TMpayUaTiko Xpovo av StabEtouv éva
OUYKEKPLUEVO TIPOIOV KOl OE Tolol amoBrkn Toug oTov KOopo. Télog, Bewpel T POpuES
ETUKOLWVWVLAG TToU SLaBETOUV Ta site N TTapoyWYLKEG KL ATTOTEAECUATLKEG YLATL TLG TIEPLOCOTEPECS
dOopEG oL eTaLlpleg apyolV VOl ETIKOLVWVHOOUV UE TOV TIEAATN.

#3: Na tov tpito ocuvevteu§LlaloUeVO, TO TILO CNUAVTLKO yla éva website gival va e§umnpetel tov
OKOTIO YLOL TOV OTolo UTtApXEL. M0 CUYKEKPLUEVQ, SEV TIEPLUEVEL TNV POPUA ETILKOLVWVIAC ) TO e-
shop péoa ano to website yla va AUoel to tpofAnpa tou, adoul pAdeL ansuBeiag cuvnBwWE pe
Touc¢ unmaAAnAoug tng etatpiag mou cuvepyaletal. Qotoco, and to website avtAsl MOAUTIUEG
TIANPodOpPLeC YLt OAEC TIG eTALPLEC. EVOC LOTOTOMOC MPEMEL va KaBLoTA oadEG mola elval n etatpia
TIOU TtapouoLAaleTal, o€ TOLoUG aneuBuveTal, mola elval N LOTOPLKN TG TOPELQ, Tola €lval Ta
TUAMATO TNG, TL OpOpa, AOOTOAN Kal afieg éxel aAAA kot TL afla Sivel otov meAdtn. MapdAAnAa,
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elval KaAo va €xel ta TNAédwva eMKovwviag Katl Ta emails OAwv Twv TUNUATWY TG eTatplag
KaBw¢ Kol avaAutikn meplypadn Twv MPOIOVIWV Kol TwV UTINPECLWY TIOU TOPEXEL. TEAOG,
XPELAETAL VA Elval AELTOUPYLKO, YPHYOPO OTNV Xpron, va éxel pwrtoypadieg kal Bivteo wote o
TEAATNG VA AIMOKTAOEL KABOALKH €LKOVA YLA TOUG TIPOUNBEUTEG Tou BEAEL va ipooeyyioEeL.

9.0a amoppintate TNV cuvepyacia HeE Mo eMiXeipnon av Sev eiXe evepyn mapouoia oto
Swadiktvo? MNari?

#1: OyL, 6ev Ba améppunte tnv cuvepyaoia aAld Ba NTav KoUTTONTOC yLa To av N etatpia eivat
a€LOTILOTN OTO XWPO TNG. KUplot AdyoL yla va cuveEPYAOTEL Pe i eTatpia ival ol Slakploelg mou
EXELAGPEL OL AVTAYWVLOTIKEG TNG TIUEG KOL TO aVOPpWTTLVO SUVOLULKO TNG.

#2: Nai, miBavov va amépputte v cuvepyacio pe pia etalpia mou dev eixe mapouacia oto
Sladiktuo , elbikotepa av Sev eixe website.NMOANEG PpopéG paAloTa €va eVvnUEPWHEVO, YPIYOPO
Kal Le TIOAAEG Suvatotnteg website pumopel va elval o KUPLOG AGYOG yLO VOL CUVEPYAOTEL LE Evav
npounOeuTth).

#3: Oy, 6ev Ba amépputte TNV cuvEPyaoia. ZTOV XWPO TG VAUTIAlaG uTtdpxouv oAU yvwoTa,
SlaKeKpLUEVA KOL APTLA CUVEPYELD YLa ETILOKEVEC TTAOLWV TToU SV €xouv €XoUV Kapia mapouoia
oto Oladiktuo. Aev eival mpoUlmoBeon Kal KPLTAPLO HLOG ETUTUXNUEVNG €TaLPlOG var EXEL
NAeKTpoOVLIKA Ttapoucia. Itnv EAAGSa, emeldni o vauTAlakog KAASOG elval TTOAU CUYKEKPLUEVOC,
Ol OUOTAOELC Kal oL TAnpodopiecg yla pla etalpia, Sivovral cuvibwg amd otdépa o oTOUA.
Qotoo0, av pLa eTalpio oo to €WTepKo dev €xel SLadIKTUAKO amotunwia 6a SuckoAéPeL TV
ouvepyaoia adou Ba gival rio xpovoBopo va tnv Bpouv Kal va ETIKOWVWVHooUV pall tnc.

10.Avoiyete ko StaBalete ta newsletter mou cag OTEAVOUV OL ETUXELPHOELG?

#1: Aéxetal kaBnuepva newsletters amo MoAAEG eTalpiec. Mo cuxVA, TOU OTEAVOUV EVNUEPWTLKA
email vnoyvwpoveg 6tav aAlAdlet kamolog S1eBvr ¢ KavovIoUog, EpYacTrpLo AVOAUCEWY, ALLAvLa,
VAUAWTEC, ouvepyla, MPOUNBEUTEC UNXAVOAOYLKWY TPOLOVTIWY OTAV UTTAPXEL KATIOLO KalvoUpLo
TPOIOV N MPoodoPA KoL KATAOKEUOOTLKEG ETALPLEC OTAV KAVOUV KATIOLX £€pEUVA N TTaPATHPNON
yla KQmolo oo ta mpoiovia toug. Avoiyel kat Stafalel povo ta newsletters mou adopouv
TEXVIKNAC PLoEWC evw email mou adopolv ekdnAwoelg, BpaBeia dev ta avolyeL.

#2 : AopPBavel mapa moAAd newsletters oe eBSopadiaia Baon. Ta newsletters autd adopolv
KUPLWCE TEXVIKA KOMMATIO OMWC ovtAieg metpelaiou, Sladlkaoieg sykataotacnc €EOMALOUOU
mAolwv, avTaAAOKTIKA Kal Katvoupla pnxavinuata mou Byaivouv otnv ayopd. Emiong adopouv
O1ebveig kavoviopoug kat meptBaArlovtodoyikd IntApata. Adyw xpovou, dev Stafalel oAa ta
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newsletters Opw¢ UTIAPXEL AAAOG oUVASEADOG OTO TUAMA TOU TIOU KAVEL QUTH TNV SOUAELA Kal
EVNUEPWVEL TO CUOTNUA TNG ETOLPLAC UE AAAQYEG, SLEUKPLVIOELG KAL TIOPOTN P OELC.

#3: Aéxetal kaBnuepva newsletter,ta omola avaioya e To GOPTO £pyaciag Ta avolyel f Ta
T(POOTIEPVAEL. AV TO EVNUEPWTLKO SEATIO, IPOEPXETOL ATIO LA KATOLOKEVOLOTLKI ETALPLA, ATIO Evav
TiPOUNOEUTA 1 €vav VNOYVWHOVA ELVOL TILO ETILTOKTLKI avaykn va dtapaoctel oe oclyKpLon Ue Eva
newsletter mou €xeL o avaAadpo MePLEXOUEVO (TTX XPLOTOUYEVVLATIKN EKOAAWON.)

11.Mowo xapaktnpLotiko Ba BéAate va €xeL Eva newsletter MPoOKeLLEVOU va oag TpaBneL Tnv
npoooxn ?

#1: To TLO ONUAVTIKO XOPAKTNPLOTIKO £lval n Bepatoloyia. Av TPOKELTOL yLa TEXVIKAG GUOEWC
email Ba to avoiel avefaptnta anod Ta uTtOAouTa XaPOKTNPELOTIKA TTOU UTtopEl va €XeL. 16avika,
B€AeL va mepAaBAvoUV KATIOLO TEXVLKO OXESLO, Slaypappata, aplOuolg, anoteAéopata Kot
e€eldIKEVHEVEG TIEPLYPODEG.

#2 :'Eva newsletter mpénel va elval xpriolno kat emikatpo. Mo mopadelyua, eivat moAU GnUAVTIKA
Ta email mou £xeL SexOel amnod etatpieg Tov TeEAeuTAiO KALPO Yl T VEQ Sedopéva TNE ayopag Adyw
Kopovolou. Autd adopouv VEOUS KOVOVIOUOUG TwV ALLOVLWY, TToU UTIAPXOUV €pyalOUEVOL TTOU
Bp€BnKav pe KOPOVOLOU, TL TTEPLOPLOUOL UTIAPXOUV O KAOE XWPa KOL TTOLa LETPA EXEL TIAPEL KAOE
TLEPLOYXN) YLOL AUTHV TNV KOTAOTAON).

#3:3e éva newsletter koltdel mavta : a) anod mowov €pxetal B) T Oépa €xeL y) o molov
arevBuveTal amno tnv etalpia 8) av mepLEXeL OTTIKO eplexOpevo(dwTtoypadiec-Bivieo).Katda tnv
Slapkela Tou dpoptou epyaciag, Sev avolyel newsletters mou €xouv peydlo Keipevo ylati dev
uropel va ta Stafaocel ekeivn tnv otyun. MNpoTud €va TIEPLEKTIKO, UIKPO KEIPHEVO TOU va
ouvodeletal and €va HKpO Bivieo wote va omtikomolnbel n mAnpodopia Kol va Yivel Tio
ypnyopa avtiAnmth. Fevikd, dev BEAEL va XAVETAL OTNV TIEPLTTH TTAnpodopla.

12.NMNapakoAouBsite online events dwpeav ota onoia cag £XouUV NPOCKAAECEL SLadIKTUOKA?

#1: H mapakoAouBnon online event gival moAU cuxvo datvopevo e6IKA auTr TNV enoxn Aoyw
Kopovolou. Eival moAU SeKTIKOC 0€ AUTO TO KOMUATL KABwG €XEL TAPEL PEPOC oxeSOV og OAa Ta
online event mou tov £xouv MPOoKAAECEL. MO0 CUYKEKPLUEVA, TTAPOKOAOUDOEL, GEULVAPLO TEXVLKIC
dUoEWC, EMUOPPWTIKEG NUEPIOEG aANA Kol ouvédpla. Oswpel paAota, OTL eival to 6o
QMOTEAECUOTIKA 000 Kol Ta Sta {wong events.Kamowa online events yivovtal os efdopadiaia
evw GAAa og punviaio Baon.
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#2 : Mapoho mou €xel dextel MOANEC SLaSIKTUOKEG TPOOKANCEL;, Oev €xel katadépel va
napakoAouBbnoel kamowo Aoyw ¢optou epyaociag. Qotdéoo eival TMOAU mBavov, va
napoakoAouBnoel oto péAAov online events yla {ntpato mou oxetilovtal PHe TNV gpyacia Tou
KaBwg To yeyovog otL dev xpelaletal puaotkr mapouaoia SteukoAuvel Ttnv Stadikacia.

#3: Elval moAU miBavov va mapakoAouBrjoel online events mou oxetilovtal pe TNV vautilia,
€L61KA aUTH TNV €MOXN AOYyWw TwV VEWV cuvBnkwv mou €depe n mavdnpuia tou Covid.Mpwv amnod Alyo
KalpO paAlota, mapakoAouBOnoe €va online event yla Toug KOVOVIGUOUC TTOU BETEL N ALEPLKN OTLG
VOUTIALOKEG ETOLPLEG TIOU ETLOKETTOVTAL Ta USATA KAl TO ALLAVLA TNG XWPOLG.

13.Mo €iva KATA TNV YVWLN OOLG TO ANOTEAECHATLIKO HECO YLAL TNV TTPpowOnon pLag EMLXEipnong
oto Swadiktuo?

#1:To mio onuovtikd Katd TV amoyn tou £ival to website ylati Bswpel mwg gival n ewova tng
etalplog oto Siadiktuo. OAot oL epyaldpevol plaG VauTIALOKAG etalpiag, eite Pplokovrtat
uPnAoBabueg eite o xapnAoPabueg BEoelg, emokEMTovVTaL Kol cupBoulelovtal mapa MOAU
ouxva ta website GAAwWV eTOPLWV. APUECWG ETTOUEVO TILO QATIOTEAECMATIKO PECO, €lval ta
newsletters yiati divouv oAU xpnolueg mAnpodopieg Kal evnUEPWOELS Kol TéEAog PBalel to
Facebook kat 1o LinkedIn kaBw¢ miotevel OTL elval n véa emoxr mMAnpodopNoNG yLa TNV VAUTIALQL.

#2 : Mpwto KaL KUPLO elval To website kaL otnv cuvéxela oL online Stadnpuioelg ol omoieg fonbouv
TOV TEAATN Vo avayvwpilel kat va Bupdtal To brand piag etalplag. Itnv cuvexela, Bewpel oAU
QMOTEAECLOTIKO HECO Ta hewsletters katl T€Aog ta social media ta omola miotevel 6tL BonBouv
KUPLWC HEYAAEC KOl OXL LLKPOUECALEC ETILXELPNOELC.

#3: INUOVTIKOTEPO KAl KUPLOTEPO LEOCO amOTEAEL TO website.Qswpel mwg pe tnv UTAPEN KLAG
gTalplag npEmeL va umapyeL ko oto dtadiktuo to website TnG. 2tnv cuveéxela eivat ta newsletters
TIOU YVWOTOToLloUV KaBetTi katvouplo evw TéAog €pxovtal ot online dtadnuioslg yla mepaltépw
evioyuon NG avayvwoLoTNTAG LAG ETLXELPNONG.
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14.Motevete otL o Yndrakd marketing KATEXEL ONUAVILKOTEPO POAO O OXEON ME TG KN
UndLakég MPAKTIKEG OTOV TOHEQ TNG VAUTIALaG?

#1: Ta teleutaia xpovia, o XwPog tnG vauTidiag éoov adopad tv Stadnuion €xeL apxiosl va
BeAtiwvel TG PndLaKES TOU TTPAKTIKES. QOTOO0O0, TILOTEVEL OTL XpeLalovtal kal PndLakéc aAAd Kal
un YndLakEg TEXVIKEG WOTeE va emiteuxBel o okomog tng Stadnuiong. Eniong, moAAég dopeg lowg
VO EKTIUNOEL TIEPLOCOTEPO €va ETAYYEAUATIKO Swpo mou Ba tou oteilel pa etatplo( my
NUEPOAOYLO VEOUC £TOUG, SLOKOOUNTLKA YLa TO Ypadeio) amod tnv online dtadnuion mou Ba Sel.

#2 : Miotevel mwe to Pnodlakod marketing Sev KATEXEL ONUAVTIKOTEPO POAO OTNV VAUTIALD OE
oxéon Me T un Ynolakég mpaktikég marketing.Qotoco, Bewpel OTL XpOVO e TO XPOVO auto Ba
aAAAgel kal o Alya xpovia n dtadruLon Twy eTaplwy Ba yivetal povo Sladiktuaka Kol otnv
vVOoUuTALa.

#3: MNioTteV el TWG OTOV TOPEN TN VAUTIALAC , TO PNPLOKO LAPKETIVYK EV EXEL KOOl KATAKTHOEL
bdeonolovoa BEan. Qotdoo, Bewpel OTLAdGYW Xpodvou Kat apecotntag, pia Pndlakny dtadnuion
TLEPVAEL TO UAVUUQ TILO QTIOTEAECUATIKA OTOV TEAATN.

15.Mdoo digital oriented niotevete OtTL €ival o Topéag tng vavTtihiag onpepa? Nou vopilete ot
odeiletal auto?

#1: O topéag tn¢ vavTiAiag mpoomaBel va Pndlomoliosl ta teAevtaio xpovia OAEG TOU T
Sladkaoieg. OL epyaocieg mou ywvovtouoav maAld xwpis tnv xprion pag Yndakng mhatdopuag,
mAéov €xouv apxloel va yivovtal pe tn BonBela autwv otnv mpoomadela eVapuoviong Twv
£TALPLWV UE Ta oLyXpova HEoa. QoTooo, N Stadikacio auth BPLOKETAL AKOUA OE TIPWLLO OTASLO.
AUTO ToTeVEL OTL odeildetal amd TNV Hia otnv SuokoAla mou umapyxel otnv dwadikaoia
Pndlomoinong Adyw Xxpovou Kot KOoToug aAAd KAl 0TO YeYovog OTL Ta uPnASBadua oteAEXn Tou
XWPOoU gival peyaAUTepn NALKLOG kot aduvatolV va MPooappooTolV oTiG aAAayEG TTou GEPEL TO
Sadiktuo.
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#2 : Av Kal €xouv yivel TepaoTia Brpata TPoodou o€ oxEon e Ta TaAalotepa Xpovia, 0a EAeye
TIWG O TOMEQC TNG vauTiAiag dev elvat tooo digital o oxéon pe aAoug kKAadoug. H mpaKTLKH TTou
ouvnBw¢ akoAouBeital otnpiletal otnV pPEHOVWUEVN €TAUCN TIPOPANUATWY Kol OXL OE €vav
KaBoAkO Pndlako petaoynuatiopd. Ol etalpieg dev Sivouv peydin Baputnta otig PndLakeg
TIPOKTIKEG Kol &ev evappovilovtal pe TIG aAAAYEC TIG CUYXPOVEG EMOXNAG. XTOV KOMUATL TwV
npounBeutwy, oL etalpieg Ba Ntav kaAo va Slabétouv mMAATPOpUeG ou Ba pmopoloe n
ETUKOWVWVIA va yivel dladiktuakd. TEAOG ,MOTEVEL WG AOYW TwV VEWV deSopévwy, OAEG oL
etalpieg Oa avaykaotouv va Pndlomotnbolv yia va eEunnPeTHooUV TOUG TTIEAATEC TOUC.

#3: Katd tnv yvwun tou, n vautilia anote)el évav KAASo mou votepel oTnV ULOBETNON KOl OTNV
npotunonoinon Pnolakwv Abcewv oe oxeon pe aAAoug kKAadoug. Yridpyouv dladikaoieg mou Ba
UIopoUoavV Vol YIVOUV TILO YPryopal KoL IMOTEAECHATIKA e TNV BonBeLla tng TexvoAoyiog Kal Tou
Stadiktuou. Qotodoo moTeVEL WG N Pndlomoinon €xeL EEKIVAOEL KAl WG 0 Alya Xpovia PE TV
ULOBETNON VEWV TEXVOAOYLWV KAl TNV KATAPTLON TWV OTEAEXWV OTIC €TALPLEC, N vauTAia Ba
LETATPATIEL O €vav Ao Toug 1o Pndlomolnpévoug KAAdoug.

KEDAAAIO 6.4 uunepaouata

H Stadikaocia twv in-depth interviews pag Borbnoe oto va kataAn&oupe o moAAQ kot agloAoya
ocuunepaopata ywa to digital marketing oto xwpo tnv vautiag. Ta €€AG :

2YMMNEPAZMA 1:

Ta péoa KOWWVLIKAG SIKTUWGONG TIOU XPNOLLOTIOLOUV TIEPLOCOTEPO TO OTEAEXN TWV VOUTIALOKWV
eMxelpnocswv eival to Facebook, Youtube, to Linkedin kat to Twitter. Xto facebook €xouv tnv
duvatotnta va emnokedptolV mpodiA dAwV eTapLwy, va mapakoAoubrjoouv Tic e€elifelg, va
YVWPLoOUV VEQ TTPOTOVTA, VO EVNLEPWVOVTAL VIO EKONAWOELG OAAA KOl VOL ETILKOLVWVOUV LE TOUC
ouvadEldoug Toug. 2to YouTube mapakoAouBouv Bivteo mou oxetilovtal e TNV TOUEQ TIOU
epyalovrtal (texvikou Teplexopévou, Béuata mou adopouv tnv acdhdaliela, to mepBaiioy,) Kal
elval éva péoo mou toug BonBa va £xouv cwoTth EVNUEPWOT TOU KAASOU €V YEVEL. ITNV CUVEXELQ,
1o LinkedIn xpnowomnoteital kupiwg and avwiepa oteAéxn otav embBupouv va mpocAdfouv
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npoowrikod. TéEAog, kat to Twitter €xeL amnxnon SLOTL eplypadel OAn TNV EMKOLPOTNTA TNG
VOUTIALOG E TILO AECO Kal TTOANEG popEC avaladpo Tpomo.

MaAlota, ta oTeAEXN BewpoUV OTL AUTA Ta 4 HECO KOWVWVIKN G SIKTUWONG eEUMNPETOUV KAAUTEPQ
TOV OKOTo NG Stadnuiong plog stapiag. Ta umolouta social media onwg Instagram ka
Pinterest, dgv evdeikvuvtal yLa emayyeALOTIKOUG OKOTIOUG,.

2YMMNEPAZMA 2 :

H evnuépwon Twv OTEAEXWV HLOG VOUTIALOKAG ETOLPLOC Yo AAANEG ETLXELPNOEL TOU KAASou,
QTOTEAEL AVATIOOTIA0TO KOUHATL TNG KABNUeEPLVOTNTAC TouG. H mMAnpodopnon sival avaykaia.O
KABg umaAAnAog, avaloya Le TNV BEon TTOU £XEL KAL TO OVTLKELEVO EPYACLOG TOU EVNUEPWVETAL
yla 8tebv vautidtakad InTripata, Onwe KAVOVIoUOoUG Kal TEXVIKA Bépata. H evnuépwon autn
yivetat ouvnBwg péoa amd nAekTpovikéG ednuepideg,website etalpwv , newsletters kot
akadnuaika forums.

Avadoplkd pe T websites, elvat ouvnBwg LoTOTOMOL QMO TPOUNBEUTEG TPOIOVTWY,
VNOYVWHOVEG, EPYOOTHPLA AVAAUONG, TEXVIKEG KOL KATOLOKEUOOTLKEG €TALPpleg KABwWC Kal website
Tou TepLExouv SleBveig kavoviopoug kal Bépata aoddAelag mAoiwv. Evéeiktika mapadeiypata
elval ot tototomol twv : ABS,DNVGL, Beurau Veritas, Society of Naval Architect and Marine
Engineers, Royal Institute of Naval Architects.

2YMMNEPAZIMA 3

OAa ta oteAéxn ouvudwvnoav nwe to website elval MOAU onUAvVTIKO yla TNV €KOVA ULOG
emeipnong. H wotooeAida mpémnet va cupBadilel pe ta onuepva S€S0UEVA KOL LE TG AVAYKEC
Tou TeAatoloyiou tnG. O meAdtng péoca amd 1o website mpémel va pmopel va dafalel, va
EVNUEPWVETAL, VO OTTOKTA YVWOELG ,va olyopAlel mpoldvTa KoL UTINPEGCLEG KAl VAl ATTOKTA TIAN PN
€lKOVA yla TO Tola €lval oL eTalpia mou emiokémnTeTal . Eva tétolo Ynolako epyaldeio, Bonba
OTNV aVoyvwolpotnTa aAAd Kal otnv evioxuon tng aflomioTiog TG €TALPLKAG TOUTOTNTAC.
M'ouTd €I8IKA OTNV ONUEPLVN EMOYXN, OL ETALPLEG TPETEL va SlaB£€00ouV XpriLaTa KAl Vo KAVOUV
TIC anapaitnTeg avoBabUioELC WOTE va EKCUYXPOVLOTOUV PndLaka.

2YMMNEPAZMA 4 :

Toa otolyeia ou oTolxela MoV CUVOETOUV Eva ETULTUXNLEVO Website TokiAouv. ApXLKA TtpEMEL va
elval kaAd Sopnuévo katl va kKaBlotd cadEg mola lval n eTapia mov mapoucLAlETAL, OE TTOLOUG
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anevBUVeTaL, ToLa €lval N LOTOPLKA TNG MOPELQ, TtoLA €Lval T TUALOTA TG, TL OPAMA, ATIOOTOAN
Kal agleg €xel aAAQ kot TL afio Sivel oTov TTEAATN. ZTNV CUVEXELD, XPELALETAL VA Elval AUEDO ,
€UXPNOTO, AELTOUPYLKO, YPNYOPO OTOV TAOHYNON KoL va TEPLYPAdEL TA TPOIOVTIA KAl TLG
UTINPECLEC TNG MLXElPNONC AemTOUEPWC. OAEC OL TTEPLYPODEC TWV TIPOIOVTWVY KL TWV UTINPECLWY,
Ba Atav KaAG va cuvodelovTalL KAl oo OTTLKO UALKO TIwG ELKOVEC Kal Bivteo. Auto Ba tpafntel
TNV TPOCOXH TOU TEAATN Kol Ba HUMopEL v KOTOVONCEL £TOL YPNYOPOTEPQ TO EUTOPLKO LVULAL.
MapdAAnAa, onuavtikd eival va avadépovial thAépwva kat email emkowvwviag wote va
yvwpilel o meAdtng mou pmopel va ameuBuvbel avaloya pe to MPOPAnUA Tou €xel. TEAoG
,0Uudpwva pe TNV €peuva, Ba Aéyaue OtL €va e-shop dev eival peilov onuaciog adou ot
TEPLOOOTEPOL UTIAAANAOL TWV VOUTIALAKWYV ETILXELPHOEWV TIPOTLUOUV va ayopdlouv mpoiovta Kot
UTnpeoieg péow aAAnloypadiag, TnAedwvou Kal ELSIKWVY AOYLOULKWV.

2YMMNEPAZMAS :

OAa ta oteAéxn vauTAlakwv etalplwv S€xovtal newsletters amd mAnBwpa €talplwv o€
kaBnuepwn kat gBdopadiaia Baon. H mAeloPnodia twv newsletter mou &€xovtatl adopouv
SleBVEIG KAVOVIOUOUC, AVAAUCELG, LNXOVOAOYLKA TIPOIOVTA KL UTINPECLEC, KATAOKEUAOTIKA KOl
nieptBarlovtoloyikad BEpata, TexVika Intipata, Stadlkacieg eykataotaong e€OMALOMOU TAOLWY,
ekdnAwoelg,online events kat mpoodopéc. Qotdoo, Adyo xpovou kal ¢poptou epyaociog, ol
umt@AAnAot dev dtafalouv OAa Ta EVNUEPWTIKA SeATiaL.

MNa va aoxoAnBouv pe éva newsletter Ba TpPEMeL apXlKA va €XeL €Tikalpn KoL XPAOLUN
Bepatoloyia Omwg teXVIKA oxedla, OStaypappota, e€LOEIKEUUEVEG €PEUVEG, HETPOL KOl
KOVOVLOUOUG. e SeUTEPN MPOTEPALOTNTA £pXovial Ta newsletter mou apopoUV KOLWVWVLIKEG
ekbnAwoelg N PpaPeia. Ol mMePLOGOTEPOL TPOTIHOUV £va ULKPO KOl TIEPLEKTIKO KEIUEVO OF
ouvbuaopo pe dwtoypadieg, mivakeg n PBivteo wote n mAnpodopia va yivetal ypriyopa
avtAnmTn.

2YMMEPAZMA 6 :

Itnv onuepwvy €moxn, oL online ekbnAwoelg eivat mMOAU cuxvo dawvopevo. Ta oTeAEXN
napakoAouBouv oe efdopadlaia faon 1 unviaia Baon dtadiktuakeg ekbnAwaoelg mou adopolv
OEULVAPLA TEXVIKNG GUOEWC, ETUOPPWTLKEG NUEPISEG AAAG Kol cUVESPLA. MAALOTA yla TOUG
TIEPLOCOTEPOUC ELVOL TILO ATOTEAECUATIKA aro Ta dia {wong events SLOTL N un puotkn mapouaoia
SleukoAUvel tnv Sladikaoia.
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2YMMNEPAZMA 7 :

MNa tnv mpowdnon uLlag emixeipnong oto SLadiktuo, TIO AMOTEAECUATIKO MECO Bewpeital
opodwva To website. OAoL oL epyalopevol HlOG VAUTIALAKAG etalpiag, eite PBplokovral
uNAOBaBuEC eite og xaunAoPBabueg BEoelg, emiokénTovtal Kal cupBouAevovtal website GAAwv
eTalplWY. ApéOwC HETA €pxovial Ta newsletter ta omoila eilval AUeEca, yvwOTOMOLOUV
OTTOTEAECLLOTLIKA OTLONTIOTE KalvoUplo Kot fonBolv Tov avayvwaoTtn Vo LNV XAVETAL OTNV TIEPLTTH
nAnpodopia. Emiong kat ot online dtadpnuiocelg eEunnpetolv Tov (610 OKOTIO EVW TEAEUTOLA OTNV
katatagn épyovral ta social media.

Juyxpovwe atilel va avadEépoups, MW TMAPOAO TOU OAoL Xpnoildormolouv to Sladiktuo,
TIOTEVOUV TIWG OTOV TOUEA TNG VAUTIALOG oL PNdLAKES TIPAKTLKEG LAPKETLVYK SEV EXEL KATEXOUV
ONUAVTIKOTEPO POAO O OXECN ME TIG N YNPLAKES TTPAKTIKEG LAPKETLVYK. M auTd Kal oL 2 ano
Toug 3 ouvevteuflalopevoug Sev Ba amépputtay TNV cuvepyaoia He pia etatpia mou dev eival
evepyn oto dladiktuo. Qotoco 0 3 OUIANTAG, TIBAVOV VoL AMEPPLITTE [La TETOLA CUVEPYATia yLaTl
Bewpel kplowo INTNUa pLa Tatpia va €XEL EVNUEPWHEVO, YPNYOPO Kal UE TIOAAEC SUVATOTNTEC
website.

2YMMNEPAZIMA 8:

Kat oL 3 cuvevteulalopevol, cupudwvouv OTL TTAPOAO TIOU 0 TOHENG TNG VAUTIALag tpoomaBel va
PnolomojoeL ta teAeutaia xpovia 0Aeg tou Ti¢ Stadikaoieg, BplokeTal akopa o€ MPpwLo otadlo.
Av KoL UTIAPXOUV Epyaciec Ttou A€oV yivovtal pe tn BonBeta Pndlakwv HECWVY, Ol VAUTIALAKEC
bev €xouv KaTadEPEL Vo EVOPUOVIOTOUV MANPWE UE TO oUyxpova péoa. Asv Sivouv peyain
Baputnta ot PndLlakES MPOKTIKES KAl UOTEPOUV OTNV ULOBETNON KAl OTNV MPOTUTIONOoinon
Pnodlakwv AVoewv o€ oxéon pe aAoug KAadoug. Autd cupfaivel AOyo Xpovou Kal KOOTouG aAAd
Kal ylati ta meplocdtepa vPnAofabua oteAéxn TOU Xwpou eival peyoAUTEPN NALKIOG Kal
aduvatouv va MPocapUooToUV ot alAayEg ou pépel To Stadiktuo. Qotdoo, Ue Tig e€eAielg
TIOU ouveXw oupPaivouv n Yndlomoinon oAwv twv Sladikacwwv Ba eival oe Alyo kalpod
avaykaia mpoinéBeon yLa TNV enitAvon npofAnuUdaTwy.
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KEDQAAAIO 7 : EMIZKOMHZH AIMAQMATIKHZ -TEAIKA 2YMMEPAXMATA

O PndLakeg texvoloyleg amoteAolv onUepa KABoPLOTIKOUG mapayovteg dlapdpdwong Twv
ONUEPWWV ayopwV. AnULoupyolV VEEG duVATOTNTEG Kal VEQ €pyaleia yla TO MAPKETIVYK. Ol
ETUYELPNOELG KAVOUV CUVTOVIOMEVEG KOL OPYOVWHEVEC TIPOOTIABELEG YL VAL LKOWVOTIOL|COUV TLG
OVAYKEC TWV TEAATWV TOUC TpowBwvTag Ta ayabd Kal TG UTtNPECieg Toug HEoa amo Ta PndLlakad
pHéoa. To YndpLako HAPKETLVYK opilel akplBw auTh TNV CUVTOVIoUEVN TpooTtdBeta. H paydaia
avarmntuén tou katd tn didpkela tn¢ dekaetiag tov 1990 kat tou 2000, GAAaE TOV TPOTIO LE TOV
omolo oL EMIKELPAOELG XPNOLomoloUV TV Texvoloyia yia to marketing. To digital marketing
amoTeAel ylo TIOAAEG ETIXELPNOELG AVIAYWVLOTIKO TAEOVEKTNUA KABWG TMOpEXEL OUYXPOVOUG
TPpomoug aMnAemibpaong pe Toug TeAAteg . Aufdvel tnv amodoTkotata aAAd Kal TNV
QTTOTEAECUATIKOTNTA TNG OTPATNYLIKAG marketing TwWv ETAUPLWY SNULOUPYWVTOG ETILXELPNCLOKA
HovTéAa ou Sivouv peyaAUtepn afia otov eAdtn. NoapdAAnAa, To PndLako To LAPKETLVYK EXEL
TIOAU XONAOTEPO KOOTOC KOl ATEPLOPLOTO KOO adou pia Pndlakni kapmavia ansuBuvetal o
TIOAU peyoAUTepn HEPLSa KOOPOU. ETuTpEmel T ouvepyacia PHETAEU TwV XpNOoTwV Kal Sivel To
Sikailwpa otnv eAeBepn €kdpacn TN YVWUNG TOUC OXETLKA LLE TO TIPOLOV KOL TNV UTINPECLA. AUTO
BonBa TG eTalpieg va mpooapuolouv yprnyopa To TEPLEXOUEVO Tou aveBalouv BAocel Twv
OXOA LWV TWV XpNoTWV.

To YndLakd marketing €xel Stadopa €i6n ta omola Staxwpilovtat avaloya Ue Ta LECA KAL TOUG
TPoOmoug Stadnuong, mpowbNonNg Kal eVNUEPWONG TWV TEAATWV. YTAPXEL TO MAPKETLVYK
NAEKTPOVIKOU Taxudpopeilou OOV TO HAPKETIVYK EMITUYXAVETAL PEoa amo newsletters,direct
emails kal transactional emails. Ertiong, uTtdpxeL To LAPKETIVYK LECW UNXAVWV avalATnong 0w
yla mapadeypa n Google. Meplappavel v mpowbnon LOTOTONMWV HECW TNG avENONG tNg
TiPoBoANC Toug 0TI 0eAIBEC amoTEAEOUATWY HNXavwy avalntnong. Auti n mpowbnon pmopel va
emutevyBel pe tnv Bonbela : a) tou SEO to omolo otoxeVel OTNV PEYAAUTEPN EMLOKEYLUOTNTA
€vOG site og pla pnxavn avalitnong Kat Baociletal ota opyavikd amoteAéopata, SnAadn dev
emudéxetal kamota mAnpwpn B) tig Pay per Click dStadnpuioelg 6mou oL etatpie¢ mMAnpwvouyv éva
XPNUATIKO TIooO KABe dopd mou €vag xpnotng KAveL KALKK o€ pa amod Ttig Sadnuioslg mou
eudavitovrat Stadiktuaka kat y) To Paid Inclusion oto omoio ol etatpie¢ mMAnpwvouv pLa eTalpeia
unxovwv avalntnong (mx Google) yla va eyyunBoulv OTL oL Lototomol toug Ba epdavilovtatl
outopata ota anoteAéopata avalitnong tou Xpnotn. AAa idn Pndlakol HAPKETLVYK Elval TO
website t™¢ etalpiag to omoio eival MOAU onuoavtikd ylati sival n Pndlakn ekova g
ETXELPNONG, TO LAPKETLVYK LECW KIVNTWYV CUCKEUWV TIOU YIVETOL HESA OO KIVNTEC NAEKTPOVIKEC
OUOKEUEG OMWG KvNTd Kal tablet oAAG Kol TO UAPKETLVYK TIEPLEXOUEVOU TIOU EOTLALEL OTN
dnuooievon , dtavoun kat Snuloupyla TTEPLEXOUEVOU YLa VAL OTOXEUHEVO KOO oto Stadiktuo.
MNapdAAnAa, peyaAn avénon ta teAeutaio Xpovia XEL TO LAPKETLVYK LEGW CUVEPYATWY OTIOU Ll
ETXElPNON TIANPWVEL €vav XPNUATIKO TTOCO OE €vav N TIEPLOCOTEPOUCG CUVEPYATEG yla KABE
eniokePn N EVEPYELA TTOU YIVETOL OO VA XPROTN otnVv LotooeAida tnG. Ta 1o BacLkA LOVIEAQ
avtapolBng tou affiliate marketing gival ta g€ng :
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a) KOOTOG ava MwANon B) To KOOTOG AVA EYKATACTACH V) KOOTOG ava KALK §) KOOTOG avd ipoBoAn
€) KOOTOC ava evépyela. Teleutaio eidog digital marketing amoteAel To HAPKETIVYK HECW
KOWWVIKWV SIKTUwV onw¢ Facebook,Instagram,LinkedIn kaBw¢ n xprion twv social media eivat
OVATIOOTIOOTO KOMUATL TNG KABNUEPWVOTNTAC OAWV TwV oUYXPOVWV avBpwrwy yla Adyoug
gTKoWVwviag, Puxaywylog aAAd Kal evnuEPwan .

To Yndlakd PAPKETIVYK Elval pla oo TIG CNUAVILIKOTEPECG AELTOUpPYLeG Twv B2B emixelprioewy
6nAadn Twv €talplwv mou mpPounbelouv pPE TPOIOVTA Kol UTNPECLEC GANEG ETLXELPNOELC,
Blotexvieg, Onuooleg emXelPoelg, LOPUPOTO KAl OLKOVOULKOUC opyaviopouc. la va
€€EPEVVNOOUE KaL VA KOTOVONOOULE KaAUTEpa TtwG To digital marketing xpnoluomnoleital otnv
TPAEN amod TLG EMLXELPNOELG VLA TIG ETUXELPNOELG, LEAETNOAUE TV Ttepimtwon tng SRH Marine
Electronics S.A, piag B2B texvikng etalplag oto Xwpeo tng vauTtihiag. Ito case study e¢etdotnkav
B€pata ou adopouv Ta MAaioLa, TOUG OTOXOUG, TNV ATOTEAECUATIKOTNTA AAAG KoL TOUG AOYOUG
Xpnong tou Pndlakol PAPKETIVYK amo TV etatpia. ApxXLKA yIVETAL Hla TTPWTN tapouaciacn tng
SRH Marine Electronics S.A (tautotnta, Llotopikr avadpopr), dour emnixeipnong, SpactnpLoTNTEG,
afilec kal Opapa ,mpoidvTa KaL UTINPEGCLEG) KL OTNV CUVEXELA YIVETAL AVAAUTLKN TTOLPOUCLOON TWV
digital marketing mpaktikwv tng (social media marketing, email marketing, Google my business,)
KaBWC KAl TwWV HEAAOVTIKWY OXESLWV TNG ETALPLOC TTAVW OE QLUTOV TOV TOUEA. Katd tnv HEAETN,
SlarmotwOnke otL N etatpia eivat PndLakd mpoocavatoAlopévn , akoAouBel ta véa dedopéva Kot
TIPOCAPUOLEL TNV OTPATNYLKN TNG OTLG VEEC TAOELS. QOTO00, SV XPNOLUOTIOLEL OAa Ta epyadeia
Tou PndLakol HAPKETIVYK. ETILKEVTPWVETOL GE QLUTA TIOU £XOUV QVTIKTUTIO OTO KOLVO NG, SnAadn
OTLG VAUTIALOKEC €TALPLEC. MO CUYKEKPLUEVA, EVa LEYAAO KOUMATL TNG OTpATNYKNC PndLakol
HOPKETIVYK ETITUYXAVETAL pPEoa amd To social media. H etalpia €xeL evepyn mapoucia ot
Facebook, LinkedIn, Instagram, YouTube kat Vimeo. Aivel £udaocn os mpolovtika posts SnAadn
posts ou adopouV To TL TPOoDEPEL N EMLXELPNON, TIOLA E(VAL TOL XOPAKTNPLOTIKA TWV TPOLOVTWY
KOLL TTWG UITOpPEL KATOLOG val TtapayyeiAeL 1 va €pBeL og emiKovwvia Pe TNV eTaLpia yia va InTroeL
mAnpodopieg yla to mpoidv 1 kat mpoodopd. MapdAAnAa, dnpoctevovial véa Tou adopouv
events, Bpafeia, empopdpwtikd oepvapla kot dwpeeg. Dpovtilel va dnuootevel kKaBnuepva
UALKO OTIG TTAATHOPUESG KOWWVLKAG diktuwong ( kelpevo, Bivteo, pwrtoypadieg) pe otdoxo va
auvénoeL to brand awareness kal to engagement Twv XpNotwv TnG. EmutpdoBeta, mapatnproape
OTL EKTOC amo ta social media, xpnouomnolet kat to email marketing. H avtamnokplon oto xwpo
™G VauTAlag eival peyaAUtepn Héow pag Kaumaviag email marketing 810tL n mAnpodopia
€PXETAL Ypryopa Kal Aueca otov meAdtn kol dev xpeldletal va UmeL ota social media ywa va
evnuepwOel. To LAPKETIVYK NAEKTPOVIKOU TOXUSPOUEIOU ETITUYXAVETOL LOVO PECW newsletter.
Xpnotuornolouv tnv mAatdpopua Mailchimp kot otéAvouv evnuepwtikd email mou adopouv
Kuplw¢ BpaPela, mpoidvta, events KoL UTINPECLEG KATA PEGO Opo 2 PopéC TNV eBSopdada. EKTOG
oo TO MECO KOWWVLIKAG SIKTUWONG KoL TO NAEKTPOVIKO Taxudpopeio, Slabetel emionun
lotooeAiba wote va mpoBaAlel 6Aa Ta Mpoldvta Kal TIG Untnpeoieg tng. To website elval n
paxokokaAld tng Sladlktuakng moapouocioag ywoti kabe meplexopevo 1 Swadnuion mou
TomoOEeTOUV OL ETIXELPN OELG O0TO SLadikTUO, 06NYEL TOV TEAATN OTOV LOTOTOTIO AUTO WOTE VAL TIAPEL
akoOpa MePLocOTeEPEG MANpodopieg. MeTA amod pLa TEPLAYNON OTOV LOTOTOTIO TNG, SLATILOTWOAE
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OTL €lval évag KaAA OXESLOOUEVOG KAl EVNUEPWUEVOG LOTOTOTIOC TTOU eVIOXVEL To brand tng kot
SnuLoupyel oxEon EUMLOTOOUVNG AVAUECA OE TIEAATEG Kal EMXELPNON. ITNV vauTAia GAAWOTE,
oxebbv OAeg oL emixelpnoels SlaBEtouv website kaBwg amoteAel KUPLO HECO EVNUEPWONG KO
mAnpodopnong. e ouvduaopd pe TO website,éxel SNULOUPYAOEL KOl ETIXELPNUATIKN
kataxwpnon otnv Google (yvwotn emionua w¢ Etalpiko mpodid). To mpodid meplappavel
TAN PN oTolXela emikowvwviag, pwtoypadieg, KpLTIKEG, TNV SlelBUvVON TNG ETALPELAG, TIC WPEC
Aettoupylag, TIg afloAoynoelg tTwv MeAatwy, Ta mpoidvta, tnv Slevbuvon LOTOTOMoU, TIG
UTINPEGILEC, TOV aplOUO emIKoVWVIOG Kat TG 0dnyieg yla va ptaocel kamolog ota ypadeia tng
eTalpeiag. Me auTtov tov TPomo €xel katadépel va kablepwBel oto dladiktuo, va SleukoAUVEL
ToUuG TBAVO UG TTEAATEC VOl ETUKOLVWVNOOUV PMall TG aAAd KAl val AU oEL TIG TWANOCELG TNG.

QoT000, Yl VO QTOKTAOOUME Hla KOBOAWKN €wKova yla to Pndlokd HAPKETIVYK ot B2B
ETUYELPNOELG XPELAOTNKE va tpaypatomnotjooupe 3 in-Depth Interviews pe oteAéxn vauTIALOKWY
ETUXELPNOEWV WOTE VA SLATILOTWOOUE Ao TNV UEPLA TOU TIEAATN, TIOLEG Elval oL amOYELS TTOU
LoxUouv oXeTIKA pe to digital marketing, Ti¢ Aettoupyieg Tou, tnv enidpacn Tou KAl TOV AVTIKTUTIO
TIoU €xeL 0TV vauTAla. Ot cuvevteu€lalopevol eTUAEXONKavV va eivol amo SLadOopETIKEG ETALPLEC
, LE SLOPOPETIKO AVTLKEIEVO aaoXOANONG KOl OTIoUSWV Kot S1apOopETIKES NAKLOKEC opddeg. H
TIPOCEYYLON TOUG €yve HEOw e-mail Omou kal toug e€nynbnke MANPWG O OKOMOG Kal n
pneBodoloyla TNG Epeuvag EVW OL CUVEVTEVEELS £yvav péow skype.KANBnkav va amnavtrioouv oe
15 avolyToU TUToU pWTNOELS. Ta ATOTEAECUATA TNG TTOLOTIKI EPEVVNTIKAG QUTAE TEXVLKNE ATAV
Beapatikd. Apxlkd, SlamotwOnke Mwg Ta PECA KOWWVLIKAG SIKTUWONG TIOU XPNOLULOTIOLOUV
TIEPLOCOTEPO TOL OTEAEXN TWV VAUTIALOKWYV ETLXEPHOswWV elval to Facebook, To Youtube, To
Linkedin kat to Twitter. H evnuépwon TwV OTEAEXWV MLOC VOUTIALOKAG €Talplag yla GAAEG
ETIXELPNOELG TOU KAGSOU elval avaykailo Kol auth Yivetal cuvABwe HEoa oMo NAEKTPOVIKEG
epnuepideg, website etalplwyv , newsletter kat akadnuaika forums. MapdAAnAa, OAa Ta oTeAEXN
ocupdwvnoav wg To website elval to o anoteAecpatikd péco Sladnuiong. H wotooeAida
TipEMeL va cupPadilel pe ta onuepwva dedopéva Kol PE TIG avaykeg tou meAatoloyiou KAOe
etalplag, va eivat kaAd Sounpévn, AUeon, EUXPNOTN, AELTOUPYLKN, YPriyopn otnv mAonynon Kat
va TiEplypadel Ta TMPOIOVIO KoL T UTNPECIEG TNG EMXE(PNONG AEMTOUEPWCG. ZUYXPOVWG,
avadopikad pe to email marketing cupnepavape mwe OAa T OTEAEXN VOUTIALOKWY ETOLPLWV
S6€xovtal newsletters amo mAnbwpa etalplwv o kaBnuepivn kot eBdopadiaia Baon Opwe Adyw
Xpovou kot ¢poptou epyaciag, ot umtdAAnAot dev dafalouv OAa ta evnuepWTIKA deATia. MNa va
aoxoAnBouv ue éva newsletter Ba mpémel va €xeL emikalpn kal xpAowun BepatoAoyia aAAG Kot
OTTTLKO UALKO (pwtoypadieg kat Bivieo). TENOG, otnv epwtnon nooo digital oriented elvat o xwpog
NG VOUTIALOG CAEPQ, TINPOLE AT OAou¢ mapopoLa andvtnon dnAadn otL mapoAo mou o KAASo¢
™G vauTAiag mpoomnaBel va Ynodlomow)oel ta teAeutaio Xpovia OAeg tou TG Sladlkaoleg,
BplokeTal akOpa O MPWLHO oTAdlo.
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