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Evyoprotieg
O APBpaaun Atvkolv, 16° mpoedpoc twv HITA elye mer 611 @ «O660 omovdalw,
wpoeTolpdlopot yio v gukopio mov apyd N ypnyopa 0o £pBe. Eivor pia dtoypovikn
aAnfea mov emPePordOnke Yoo pe GAAN poe @opd pe TtV €i60dd MOV GTO

[Tavemomuo [epoud.

Elya v toym va yvopico onpoviikods avBpdmovg, vo d1eupive TOVS TVELLOTIKOVS
pov opilovteg, Vo OMOKTNOM VEES YVAOGELS Kot 0e£10TNTEC VoL {1CM LOVOOIKEG EUTELPIES.

"Hrav 1 61k pov evkaupia yio va oo Eva o urpootd.

AicOdvopatl v avaykn vo T £vo LEYIAO EVYOPLOTH 6€ OAOVG 0c01 Ie Bondncav otnv
akadNUaikny pov mopeion oo televtaio dvo ypdvia. Av yopla to ypdvo micwm dev Oa

dAAalo amoALTMG TimoTa.

‘Eva peyéddo evyopiotd otov kOpo Iwdvvn TIoAAGAn vy v otmpi&n tov, Vv
EUTIOTOGVVI] TOV GE EUEVA, TIC YVAGELS TOV OMEKTNOA amtd o, LoOMUatd Tov Katd ™
OuWgpKeL TG GOITNGNG MOV Kot TNV Gyoyn GCLVEPYOsio HOG OTNV EKTOVNON TNG

TOPoVGOS OUTAMUATIKNG EPYAGTOC.

‘Eva axopa guyopiotd oty kopio Ztopoativa Xatlndnuo, vredfovn Tov HETAmTUYLOKOD
LOG TTPOYPALLLOTOG Yol TNV EVKOPIio TOV €6MCE VO GUUUETEX®D GE OVTO TO TPOYPOLLLLAL,
YW TIG YVAOGELS OV OEKTNOO amd 10 pddnuo g, yioo v otpi&n g Kot yio tnyv

Kkafodnynon mov Hov £3WGE.



H ITPAKTIKH EOAPMOI'H THX OEQPIAYX ATTENTION
ECONOMY XTON YHOIAKO METAXXHMATIZEMO TQN
EITIXEIPHXEQN

Inuavtikoi Opou: Attention economy, Neuromarketing, ¥noaxog Metaoynuotiopds

Hepiinyn
H epyacia €xel Oépa : n mpaktikny epappoyn g Oewplog «Attention economy» GTOV
YNEOKO PETOCYNUATIOUO TOV EMYEIPNOEDV. TKOTOG TG €lvar va depevuvnOel pe molo
TPOTO M YNoakn texvoloyio pmopel va fondncel Tic emyelpnoelg va PEATIOGOVV T
Agrtovpyia Tovg, va TaPAEOVY KAAVTEPO TPOIOVTIO KO VANPECIES KLl VO, TPOGPEPOLY
peyoddtepn kavomoinom oto oyopactikd kowd. ' v ekmdvnom avtig epyaciog
eetdlovtor pa ogpd and (nmuota, 6mwg ot AOYol Tov dVCYEPAIVOLY TO £PY0 TMV
epyalopevav kot ot AGyol Yoo TOUG OTOIOVS Ol EMYEPNCELS OMOTLYYAVOLV VO
KOVOTOWGOVV TIG avVAyKeS TV TeAat®dv Tovc. H mapodoa mtuylaxn ywpileton oe mévte
pépn. Xto mpdto kepaiato eEetdlovpe mwg M €EEMEN g TEYVOLOYiag gvBhveTaL Yol
™V YyavTtioio avéEnon tov aptfpod Tov TANPoeopIdV TOL TOPEYOVTaL Kot TOEG £ivorl 1
EMMTOGELS. XTO OEVTEPO KEPAAIO e&etdlovpe TG £vvola Kol TO YOPOKTNPLOTIKE NG
«IPOGOYNG» KO AVOADOVLLE TO OUTIOL KO TIG EMATMOGELS A0 TV EALEWYT TNG. TO Tpito
kepdioro mapovsialovpe v Bewpia «Attention economy» ®g AOGM Yo TO TPOPAN O
OV TEPLYPAYAUE GTO TPONYOVUEVO KEPAANIO Kot ovOADOLUE LE olo TpOTo Ba yivel n
aVAoYXEST TOL QUIVOUEVOL TNG EAAEWYNMG NG TPOCOYNG. XTO TETAPTO KEPAAOLO
avoivovpe mwg 1 emot)un tov Neuromarketing cuppdiier oty KotovoOnon g
GLUTEPLPOPES TOL KATAVAAMTY), Towd Eivat Ta aitio Tov KaBopilovv TIg AyopasTIKES TOV
EMAOYEG KO TG UTOPEL 1 EMyelpN O VO TPOCAPUAGEL TN AEITOVPYIN TNG OTIC AVAYKES
TOV. ZTO TEUMTO KEPAAOLO YIVETOL OVOPOPA OTO EPYUAEiD TOL OOl TTAPEYEL 1| YNPLOKN
TEYVOLOYIOL OTIG EMYEPNOELS KOl TOG O YNOLOKOS UETACYNUATIGHOG Tovg Ba Bondnoet
omv ovoPabuon g Aesttovpylag TOLg, otV Peltioon ™G mOWOTNTOG TGV
TOPOYOUEVOV ayofdV Kol DINPECUDY, GTNV UEIMOT TOL KOGTOVE TOPAYOYNS KOl GTNV

TayOTEPN KOl AMOTEAEGLATIKOTEPT AELTOVPYiOL.



THE IMPLEMENTATION OF THE THEORY ATTENTION
ECONOMY ON THE DIGITAL TRANSFORMATION OF THE
ENTERPRISES.

Keywords: Attention economy, Neuromarketing, Digital transformation

Abstract

The subject of this thesis is “the implementation of the theory Attention economy on the
digital transformation of the enterprises”. Our objective is to conduct a research on the
methods that the digital technology enables the enterprises to enhance their operations,
their products, their services and increase the customer satisfaction. In order to conduct
this assignment we had to go through the reasons that deteriorate the work of the
employees and the reasons why the enterprises fail to fulfill their customers needs. This
paper consists of five chapters. In the first chapter, we analyze the contribution of the
digital technology to the proliferation of the number of the information and the
consequences of this phenomenon. In the second chapter we analyze the concept of the
word “attention”, the causes and the consequences of its shortage. In the third chapter
we introduce the concept of the theory “attention economy” and we suggest is as the
solution to the problem described in the previous chapter. We also make suggestions on
how to cope with the phenomenon of the attention deficit. In the fourth chapter we
analyze the science of Neuromarketing and we examine how it enables the scientists to
understand the consumer’s behavior, the reasons behind his purchase choices and how
the enterprises should adjust their operations in order to comply with the outcome of
this research. In the fifth chapter we mention the tools that the digital technology
provides the enterprises and how the digital transformation upgrades the operation of
the enterprises and how it enables it to enhance its products and operations and

contributes to its cost containment.

Vi
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I[TPOAOI'OZ

H paydaio e£€MEN g teXVOAOYiOG 0€ GUVOVAGUO HE TNV OAANYT TOL TTAPOYWYIKOV
LOVTEAOL amd EVIACEMG EPYACIOG GE EVTAGEMG KEPOANIOL dNUIOVPYEL VEEG TPOKANGELG

TOGO Y10 TOVG OTAOVG TOMTEC OGO KO Y10 TOVG OTKOVOUIKOVE 0PYOVIGUOVG,.

H teyvoloyum mpododog Aetitobpynoce wg Game - changer. ‘Egepe véa dedopéva kot
GAAaEE OPIOTIKA TOV TPOTO e TOV 0moio Aettovpyei n ayopd. Ot emyEpnOEIS TPETEL VO
TPOCAPUOGTOVV GTIC EMITAYEG TOV KAPOV TPOKEEVOD VO ATOKTI|COVY AVIOY®OVIGTIKO
TAEOVEKTNUO. £VAVTL T®V VTOAOIT®VY. Xyolalovtag v véa téén mpoyudtov o Steve
Jobs eiye mer «Innovation distinguishes between a leader and a follower», n kowvotopia
dwkpivel tov myétn omd tovg okorovBovg tov. H teyvoroyla elvar dppnkra
ocuvoedepuévn  pe v kawvotopio. Efvor m ooy tov 80patog oTOoV EMYEPMNUOTIKO

KOGO.

H ymoewoxn petdPoaon otov 21° ardva Exel emeépel TOAEG OeTiKéG EMOPAGELS Ko
o 6epd amd TAEOVEKTNUOTO OTOVG £pYalOUEVOLG OAAG Kol otovg meAdtec. O
EKGLYYXPOVICUOS TOV emyelpnoewv etvor yeyovog pall pe ta TOpemOUEVA  TOV.
ATAOVGTEVOT TOV JOSIKAGLOV, TAXVTNTA KOl AGQPAAELN GTIG GUVOAANYES, TEPLOPIGUOG
TOV KOWOVIKOV KOl TOV YEOYPOPIKOV OVIGOTHTOV &IVl Ol oTovdadtepeg amd TIg

aVEGELG TOV TTPOCPEPEL 1 TEYVOAOYIO GTOV GUYYPOVO GvOpwTo.

[Mopdra avtd, N ynoewoky petactpoen g {ong tov avlpdTov Ny cLYYPOVH
Kowavia glye ©¢ amotéAecpo vo  onuovpynfodv mpotdyvompoa mpoPfAnuate, m
QVTILETMOMICT TOV 0ToimV Kobiotatol emttakTiky avdykn. Ot QUGUEVEIG EMTTOCELS TOL
TPOEKLYAY KATO TNV YNOLWKY UETAPACT oTn véo emoyn| €lyav G OMOTEAEGLO VO
dvoyepdvouy TG ovvinkes epyaciag tov epyalopévov kot vo vroPaduicovv v

oot {ong 0LV TV avOpOTOV.

H gbkoln ko ypryopn mpocPaom oTig TyEg TV TANPOPOPLUDY TPOKAAEGE L0 GEPA
amd aAVcOTEG aviwpdoels. O cuveyns Poupapdicudc tov atdpmv amd KaTaylopo
TANPOPOPLOV glxe MG AMOTEAEGHO VO dOnpovpyndel EAAELIO GTNV TPOGOYT TOLG Kot
otV ovykévipmon Ttove. Katd ocvvémewn eivar 0OGKOAN 1 S0KPLoN OVAUESH OTIG
YPNOES KOl 0TI xpnoteg TAnpogopies. O onuepvog avBpwmog eivarl avayKasUEVOS
Vo K@vel HOvog Tov SAOYn Kot Vo amo@acicel moteg Bo Kpatnoel Kot moteg Ho

amoQUYEL

Xi



Kot avtiotoyio 1o 1010 mpoPANHO LETOKVAVETE KOL OTNV EMGTHUN TOV MAPKETIVYK.
Ot dopnuotég kol ot emaiovieg Tov MdApkeTvyk kaAoOviow va PBpovv Tpdmo va
EMKOIVOVIIGOVV KO VO TOVG HETAODGOVV SUPNUOTIKE Unvopato yvopiloviag ek Tmv

TPOTEP®OY  OTL Ol KOTOVOAMTEG  €YOLV  EAMAEWWUOTIKY)  Tpocoyn] AdYy® NG

VIEPTANPOPOPNOTG.

H mpotewvopevn Abon mov tpoomadel va eicaydyet ) emomun tov Mavotluevt ot
Con tov avBporev eivar To Attention economy. Mo 6€1pd amd KavOVeG TOV £XO0VV MG
o6TOY0 Vo PBEATIOCOVV TN AETOvpYyia TV enyelpnoewv, T (N Tov epyalopévov Kol

TOV KOTAVOADTOV.

Xii



KE®AAAIO 1
O ITOAAATTAAXIAYXMOX TQN ITAHPO®OPIQN IIOY

AHMIOYPI'HXE H ITPOOAOX THX TEXNOAOI'TAX
1.1 Ewayoyn

e éva KOGHO oL €ivarl YEUATOS amd TANPOQOpies elvatl pUOIKO Vo VILApPyEL EAAENYT GE
aLTO TO OMOI0 KATAVOAMVEL 1 OTOPPOPNOT TV TANPOPOPIL®V, TNV Tpocsoyn (Rouse,

2019).

Yxomdg oG NG epyaciog eivar va amodeiEovpe v Hmopén oTiddovg GYEoNg
UETOED TOL OYKOL TOV KOTAVUAGKOUEVOV TATPOPOPIDOV Kol TNG UEIMONG TNG €0TIOGNG

™G TPOGOYNG GTOV avOpAOTIVO VOL.

Aoppavovtag oY T TOGOTIKG GTOLYELN TTOL TPOEKLYOV OO TNV EPELVO TOV £)EL
de€ayDel o diepevvicoOVE AV VITAPYOVY YLYOAOYIKES KO SLVONTIKEG EMMTMOGELS OO

NV KOTAVAA®GT) TV TANPOPOPLOV.

‘Eva axopo {tnua mpog diepedvnon eivar av kot o€ molo Babuo 1 paydaio eEEMEN
g teyvoroyiag cuvéfare Kabopiotikd otnv avénon tov pvbpod pe tov omoio

TOPAYOVTOL KO OLLVELLOVTOL O1 TAT|POPOPIES.

[owitepn pvela mpémel va yivel 6TV TOYKOCUWO YEOYPOPIKY KOTOVOUN TNG
Topay®YNG TV mAnpoeopiev. Kaiobpoote vo omodeifovpe 10 yEYovdg OTL Ol
OVOTTTUYIEVEG KOl TEYVOAOYIKE TPONYUEVES YDPES eLOVVOVTAL Yo TV eKOeTIKN avENom

NG TOPAY®YNG TV OES0UEVOV GE TAYKOGLIO EMITEDO.

TéNog mapatiBevror S1PoPES TPOTAGELS Y10 TNV OVTLLETMTLIOT] KOL TV AVAGYECT) TOV
QOVOLEVOL TNG VITEPTANPOPOPNONG KOl TOV EMAKOLOVOMV EMMTAOCEWDY TOV EMPEPEL M

éxBeon Tov AVOPAOTIVOL VOU GE ALTHV.

1.2 To @awvopevo g Yreprinpoeopnong (Information Overload) otnv ovyypovn
gmoyn

v enoyn tov 21° aumva, o cOyypovog avOpwmog PAAAETOL d10pKAOS KOl atd TOvVTOD
amo TANPOPOPIES , TOAAEG POPEG AYyVOOTNG TPOoEAELONG Kot apPPOAOD TOdTNTAG KOt
ovyva avtikpovopeves. O dykog kot n tayvTnTo petddoong eivarl 1660 peydAol dGTE 0
avBpodmvoug vovg Exel yboer v dvvatdTNTo TPOGANYNG, emeSepyaciog Kot

aQOUOioNG omolcoNToTE HoPPNS emmpdsbetwv unvopdtov. Katd tov Xévivyk



Mdvkeh, morlol pumepdevovy Tig TANpogopies pe ) yvoon. H yvoon tpobmobétel v
Kotavonon v TAnpoeopldv. Avtd mov pog Aeimel dev gival ol TAnpoopieg, oAAL
akplBdg M 101 Toug M epunveion | OAADG 1 CLVEKTIKY oLVOEST TOV OLACTOPTMOV
vonuatov. H avéykn yio petddoon twv TANPOQOpLdV €Ml EIKOCITETPOMOPOV PBACENMC
YIVETOL OVTIANTITY G€ OAEG TIG EKPAVGELS TOV Blov TOL GVYYPOVOL avOpOTOL. AKOUO Kot

Ol TPWOIVEG YLYOYWOYIKES TPOIVEG EKTOUTEG petovoudotnkay o Infotainment.

O dwokekpyévog Yoyoroyog kot @lhdécopog William James eime 6t 0 60(OG
dvBpwmog eivar owtdg mov yvopiler mola mpdyuoto mwpémer vo mapoaPréyet (Trout,
2006). Avtd myalel amd 10 amdPdeypa Tov apyaiov EAANVA PA0GOPoL APIGTOTEAN
0Tl 600G dev avTHS oL YVmpilel MOALE oAAG avTtdc mov yvopilel ta ypnoua. Ot
TOPOTAVED PYOELG EIVOL U0 EUTELPIKT] O1OTICTMOOT TOV KATASEIKVDEL TO YEYOVOG OTL €ivat
1060 HEYAAOC O OYKOG TMV TANPOPOPLOV DOCTE 0 GVOYXpovog GvBpomoc Ba mpémel

VOYKOOTIKA VO amoppiyel TIG TEPIGGOTEPES OO AVTEC.

O exMmov eWdwog ot Oépata Mdavatluevt Peter Drucker elye mer 6t vwbpyer m
TEPIMTMOON 01 NAEKTPOVIKOL VITOLOYIGTEG VAL TPOKAAEGOV TEPIGGATEPO KAKO TTapd KOAO
(Trout, 2006). IIpdyupott, amd TOTE TOL O1 VIWOAOYIOTEG €16EPakay oty (®N TOV
oLYYXPOVOL avOPOTOL, M TOPUY®YN KOl 1) UETAOOOT] TANPOPOPLDV AVEAVETOL E
YEOUETPIKN mpdodo. H copuPorn g teyvoroyiag elye xobopiotiky| onpocio otnv

aAAQYT] TOL GUYYPOVOL TPOTOL LOTG.

[ToAAéc ovopacieg Kot veoroyiopol £xovv epevpebel e GKOTO VO OMOTVTAOCOVY TNV
évvol TG VIEPTANPOPOPNONG - Information Overload (Yrepeoptoon amd
[Minpogopieg), Info-Clutter (Zdyyvon and ITAnpogopieg), Information Inundation
(Kataxivopog and IMinpogopieg), Information Glut (Kopeopog amd ITAnpogopicg),
Abundance of Information (A¢@Oovia tov ITAnpopopidv), Torrent of information
(ZtpoPihiopdg amd  minpogopieg), Cascade of information (Kototywopog omd
nAnpoeopieg). Oheg o1 oporoyieg meptypagpovy 1o 10 TPOPANUa, avesaptnta and ™

QPOOCTIKY| OLATUTOGCT TTOV TIG TEPIKAEIEL.

To 2009 10 Ae&ikd ™ Oxford mpocébece 10 veoloyiopd «information fatiguey,
QOTUTTAOVOVTAG TNV YUXOAOYIKY] KOTAGTOOT TOL avOp®mov o omoiog Pidvel €viovn
YLYOAOYIKN Ttieon Ko Gyy0og 0TV TPOoSTADEL TOV VO APOLOIDGEL E6TM KOl £VOL KPS

UEPOC TOV OYKOL T®V TANPOPOPLOV TOV TOV KATAKAVLOVV.



Kotd tov Hemp (2009), to @aivépevo avtd avayetor 6to Hakpvod mapeABov kot
ekoTeEpa oty emoyn tov [ovteufépyrov (Gutenberg), dniadn otav ePevpidnke 1
Tomoypagio. AmoO TOTE OMOONKELTNKE TOGO HEYOAOG OYKOG TANPOPOPLDV, (MOTE Ol
dvBpwmotl Ntav addvotov va TpoAdfovy va tov dafdcovy ko’ OAn 1N ddpkKel TG

Cong tovg.

Tov 17° audva o erhocopog Leibniz katédei&e yio GAAN pio opd avTd TO PAVOUEVO
HE TOV apoplopd «tepdotiog 6ykog amd Pifiia mov eEaxorovbel va avéavetay. Xto
010 punroc kdpatog to 1729, o Alexander Pope dnAwoe Ot «€vag KatakKAVOUOG oo
OLYYPOQEIG KAADTTEL TOV TAAVI T, OTtmg avapépel o James Gleick oto véo tov Birio

«The Information» (Begley, 2011).

O tpdmog e Tov omoio dadidovtal ot TANPoPopieg otV SNUEPIVY EMOYN Umopel va
napel dnepeg popPég ¢ I'pamtd punvdpata oto kvntd tAépmvo (Text messages), ot
avaptoelg oto Tovitep (Twitter tweets), ot €1Wdomomoelg mov Aapupdvovpe amd Tovg
oidovg pag oto eegiopnovk (Facebook friend alerts), ta mymrtikd pnvopato amnd Tig
ddpopeg epapuoyég (Voice mail on our BlackBerrys) kot moAlég dAleg v ovk €oTt

aplOuog.

O myéc mpoéhevong twv TANPoeoptdV elval €Eicov TOAEG @ TO MAEKTPOVIKO
tayvdpopeio (e-mail), to evdoetalpikd dradiktvo (corporate intranet), To, NAEKTPOVIKA
NUEPOLOYIO GE AVAGTPOPN XPOoVoAoYikY| oelpd (Blogs), dtadiktiokol TOmoL avTaddayng
andyewv (discussion forums), niektpovikés eykvihonaideteg (Wikipedia), yoyoymyucég
EKTOUTTEG otV TNAEOpacn pe evnuepTKO mepleyduevo (Infotainment) wor dAAeg

TOAMAEG.

1.3 H ITocotikn Arotintmon tov Ematacemv g Yreprinpoeopnong

H avéivon tov gaivopévou g vepmAnpo@Opnong Kol TV ENTOCEDVY TG Elval pua
ocuvletn OSwdwoaocio ywoo v omola TmPEmel va yivel EMOTANEV UEAETN Yoo TNV
KATOypoe TOV TOGOTIKOV Kol TOWOTIKGOV oTotyeiwv mov oyetilovion e avtd, yio v
aveDPEST] GUOYETICUAOV HETAED TOV HETAPANTOV Kol Yoo TV €£aymyn ocQaA®v

GUUTEPACUATOV LE GTOYO TNV AVACYEST 1 £5TM TOV TEPLOPICUO TOV.

O Nathan Zeldes, mponv unyovikog oto endyyeipa, nysitor thg Epevvnrikng Ouddog
Yneppoptoong and ITinpogopiec (Information Overload Research Group), pog
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GUUTPAENG OKAOTLLOTKDV KOl GTEAEYMV EMLXEPNCEMV OV JEEyayav EpEVVa TOVE® GE

éva focus group mov ekeivol emérelav.

Ta gvpuoto TOL TPOEKLYAV OO TNV EPELVO €IVl EKTANKTIKG Kot cvuBdAlovv
OTNV KOTAVONGN TOL EVPOVS TOV TAPUUETP®Y TOL GyeTilovTal He To v AOY® (TN,
Meta&d dAov épabav 0Tt 10 60% Odcwv cuppeteiyav oty Epgvva ddPalav ta e-mail
evo Bpiokovtav péca oty umaviépa, to 15% otav PBpiockovtav péca otnv ekkinoia,
eved mopdAAnia o 11% oand avtovg ékpuvPav Tig GVVHBELES TOVG AO TOVG GLVTPOPOLS

TOVG Kol omtd To, LITOLOUTO, LEAN TNG oKoYEVeLdg Tovg (Hemp, 2009).
AvoAuTikoTEPQ, GTOLYXEID TOV TPOEKVY AV atd TV £pguva glvar Ta €ENG :

O MY0¢ TOV TMAEPOVOV TOL HKOVYETOL KOl 01 10070 6ELS armd o e-mail petdvovv v

vonpoovvn (1Qs) tov avBpodmov katd 10 povadec.

Ot gpyalopevor tprrofaduiog ekmaidevong (Knowledge workers) dwafdlovv kotd péco

6po 20 dpeg Vv fdopada e-mail.

To @owodpevo g YmeprnAnpopopnong (Information overload) emiPapdver v

owovopio tov HITA katd $900 dioekatoppidpia Soldpia to ypovo.

"Evag cuvnbiopévog epyaldpuevog akadnuaikng popewong oapalet ta e-mail tov and

50 émg 100 popég Vv pépa.

To 85% twv ¥pNOTOV NAEKTPOVIKOV VTOALOYIGTMOV SNAMVOLY OTL TPOTILOLY VAL EXOLV

pali tovg to laptop Tovg Katd TIg NUEPES TOV SLUKOTMOV TOVG.

OrvrdAiniot Bewpovv 6t 10 1 ota 3 e-mails sivon dypnota

To 26% tov avOpdrmv OnAodvouy 6Tt BELoVY va dtarypdyouvv eviedmg Ta e-mail tovc.
O vrédAinAot emokéntovton katd péso 6po 40 1otdTomovg T Hépa

Ta 5 ond 1o 6 e-mail mov pévouvv adidfocto katd TN SgpKeEW ™G UEPAG,

ATOPPITTOVTOL EVIEADC.
Ot gpyalopevor TpttoPadpag ekmaidevong aAralovy dpactnpiotnta kKabe 3 Aemtd.

Ta e-mail dnpovpyodv dyyoc oto 40% tov epyaldpevav Tpitofadiuag ekmaidgvong.



To 46% TV ¥PNOTAOV NAEKTPOVIKMOV VTOAOYIGTAOV INADVOLY 0Tt givor eEaptnuévol amod

T e-mail.
To 85% e-mail 610 Y®dpo g epyociog dSapdlovrar péca oe 600 AENTA.
Ot d10KOTES KATA TNV Bpa TG €pYaciag KataAapfavouy o 28% uiag epydotung Lépag.

Xperalovtar 24 Aentd Yo Vo ETIGTPEYEL KATOL0G TNV SOLAELL TTov €Kove TPy dtoPdoet

éva e-mail.
Ta e-mail yeipotepedovv v modtnTa Long tov 31% TV epyalopévav.

Ot vaAniot £00e00vV 2 MPEG amd Lo EPYACTUT LEPO Y1 VO SLOYEPLETOVV To, e-Mail

tovg (Hemp, 2009).

1.4 OvYvoyohroyikéc Emmtdoeis otnv (o1 TOV avlpdnov

H ocvvbew 100 avBpdmov va pével aterelowtes ®peg Umpootd otnv oBoévn 1oL
VROAOYIGTH Kot va avalntel mAinpogopieg mnydlet amd pio EUPLT YOXOAOYIKY| avaykn
wov ovoudletaw FOMO (Fear of missing out on something). H tpogpoddtnomn tov
dwdwktvov pe ewdnoelg (Neewsfeeds) eni swociterpampov Pdoemg divel Tnv aicnon
OTL Qv KAmol0¢ Oev mapakolovBel Oleg T eEeMEEIS AVTONATMG HEVEL ATOKOUUEVOGS

oo TNV TPAYUATIKOTNTO.

To Internet info binge (M vmepPoAikny TPOGANYN TOV TANPOPOPLOV HEGH TOV
OLdIKTOOV) TPOCEAKVEL TOVG avOpdOTOLG emed] HEGA ©TO O1adiKTLO pUTOoPOVV Vi
aoBavBodv v mopovsia TOA®V GAA®V oavOpodTev. Q¢ amoTéAEcUA 1N TOAV®PN
ékBeom oty 006vn Tov vVoAoyiot odnyel oe Info addiction (EBiopd oty mpdcinym
mnpoeopldv). Ooeg meplocdOTEPEG KATOVOADVEL O OVOPOTIVOG VOLG, TOGES

neplocOtepeg avolntel (Brooks P., 2016).

Ké&Be @opd mov o ypfotng Ppiokel 610 dradiktvo éva apBpo mov oyetileton pe Ta
evolpépovtad tov, acBaveton 6t éptel péoa o€ o Info black hole (Mavpn tpoma
TANPOPOPLOV). Mraivel otnv dladikacio va ovoi&el Kal ovayvmMOEL TO TEPLEYOUEVO MG
TO TEAOG OKOUO KoL OV SLOTICTMGEL OTL OgV TPOGHETEL TIMOTA KALVOVPYLO OTIS YVAOOELS
tov. [Taporo mov dev KéPdice Yvdoelg acBdveTon évtova To. oNUAdI TG WUXIKNG

KOT®OoNG Kol TS Oopds mov cuvemdyeton 1 £k0ecT| Tov 6TV 006V TOV LITOLOYIGTY).



Youpovo pe v Begley  (2011), n mpoomdbeia evoc oavOpdTOL Vo «mIED
TANPoPopieg amd Eva mupocPectikd Kpouvo £xet emProfeic dtovontiké emmtmoec. H
Angelika Dimoka, dwevbivipia tov Kévipov Nevporoyikne Awadikaciog ANyng
Amoedoenv tov Temple University dieényaye po pekétn oyetikd pe v kovotnto
TOV OTOU®V VO TAPOVY 0POBOLOYIKES ATOPAGELS Y10 TNV 0lyOPa TPOIOVI®MV HETA ol TNV
éxBeon Tovg o€ Eva KaTaylopd TANPoPopldv. Ta cCuUTEPACUATA TNG KOTAOEIKVOOLV TO
YeYOVOG OTL OGO TEPIOCOTEPES TANPOPOPIES ATOPPOPE 0 aAvVOPOTIVOC EYKEPAAOG TOCO
Mybtepa amd to emMBLUNTE TPOIOVTO KATAANYEL VO AYOPACEL, TANPDOVEL TEPLGGOTEPOL
ypArata amd 6ca mpémel Kot £xel AavOaosuévn kpion. Ot coppetéyovieg Ekavay yald
AGOT, éxavay KakéG emAOYEG €MEWDN 1 TEPLOYN TOL EYKEPAAOL TTOL €VOVVETAL Y10 TN
Mym opboroyikdv amopdcemv (Smart decision making) mavetr va Agttovpyel and Eva

onpeio Ko LETA.

Enopévog o peydiog 60yKog mAnpo@optdv dev cLUUPEAEL 6T AYN amoPAcEDY UETA
Aoyov yvooewg (well-informed decisions). O avOpwmog yivetor Bvpa g Hopdivong
7oV mpoKoAeitol and v vrepPorikn| Ekbeon oe TAnpogopieg (victim of info-paralysis).
Ewwotepa 1 Dimoka gine 611 «n vrepPolikn ékbeon oe TAnpo@opiec Kavovv OLO Kot
70 TOPGAOYES TIG amOPAcEl; TV avOpormvy» (Begley, 2011). Ot emotmpoveg e€fyayov

Kot KOOl 101KOTEPO CLUTEPAGLLOTA

e Advvopio ANYNg amopacemy
H Sheena Iyengar xoOnyrftpia 6to Columbia University kot cuyypoa@eag tov
BAiov : The Art of Choosing, dieEnyaye épevva oYeTiKn e TO €V AOY® CRTnuo.
Katénée oe po gpmelpikn dlomictwon mov giye S10TLTOCEL TOALL YPOVIQ TPLV,
0T, ONAd OGO PEYOAVTEPT EVLYEPELD EMAOYDV EYEL €vag AvOpmTOog TOGO Mo
dvokora pmopet va AdPet pia oamdeacn Kot Kuplowg vo Kavel po opBoroyikn
emAoyn. Xe melpapo mov devepyndnke oe éva focus group, mapotnpndnke to
yeyovog Ot 6cot giyav S50 emroyég avti yuu 10 éxavav younAng mototntog
KOTOVOAWTIKEG EMAOYEG. AVTO 0QEIAETAL GTO YEYOVOG OTL O EYKEPAADG TOVG ElyYE
KATOKAVOTEL amd pEYOAO OYKO TANPOGOPLOV TOL MNTAV  AOLVOTOV VO
eneéepyootel. Me Pdon KATOANYEL GTO GUUTEPAGLA OTL O TOAAATAAGIACUOG TOV
TANPOPOPLOV TPOKAAEL TAPAAVOT E101KE OTL O1 TANPOPOPiES Eivon TEPITAOKEG.

®  AVCOpECKELN OTIC TPOTIUNGELS
H lyengar, oe petayevéotepn perétn mwov olevepyndnke, HeAétnoe T EMAOYEG

OV £KAVAY Ol GTOLOACTEG EVOG KOAAEYioL otnv ayopd epyaciag. [Tapatnpnoe
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OTL OGO HEYAAVTEPO NTOV TO EVPOG TOV TANPOPOPLDY TOL OEDETAV (OIKOVOUIKES
amoloPég, OvTIKEILEVO NG €pyOaciog, ETOPIKN KOLATOLPO KTA) TOGO TLO
dvoapeotnuévol Euetvay 6to T€A0C amd v emloyn mov €kavav. H lyengar
avaQEPEL OTL OKOUO KOl OV OVTIKELUEVIKA £YIVE 1] KAADTEPT OLVOTY ETIAOYT O
OTOVOOCTNG 08V €UEVE EVYOPLOTNUEVOG. LKEPTETOL OTL Ol TPOTAGES 7OV
anépprye pumopel va ftav KoAvtepes. Me BAon avtd KOTOANYEL GTO GUUTEPUGLLOL
0Tl 6¢ £€vo, KOGHO OOV 0 OYKOG TMV TANPOPOPLOV lval ameploplotds, OA0 Kot
O CLYVA Ol AVOPOTOL PETOVIOVOLV €K TWV VOTEPOV YO TIG EMIAOYEG TTOV
éxovav. O PBaocikdg Adyog Yo Tov 0moio ot TANPoPopiec yavouv v a&io Tovg
Otav £pYOVTaL € PEYIAEC TOCOTNTEG lval 1 TEPLOPIGUEVT OLVOTOTNTO TTOV £)EL
0 gyképarog va T anofnkevoel Kot va tig eneepyootel. O avOpmmivog voug
katafdAiel Tpoomdbeia vo. omopacicel moleg TANpoopiec Ba GLYKPATHGEL Kot
nmoleg Ba mapopepioel. Mo akOUn onuovtiky TopAUeTpos givar o puBuog
TPOcANYNG TV TAnpopoptdv. O yoyorodyoc Clifford Nass and to Stanford
University avagépel 6Tt 6TIC EMEPNGELS Ol AVOP®TOL TPOTYWOVV TN ANYN TG

Ypfyopng mAnpogopiag, Topd g cwOTNG.

H npdspatn mAnpopopio vrepioyvel TG GNUOVTIKTG

O avBpaomvog voug mapatnpel tig petaforéc kat oyt m otacuotnta. [a avtd
T0 AdY0 poTind va eneEepyactel v mAnpopopia pe v omoia Mpbe oe emapn
T TPOCEUTO VA TOPAAANAQ Topapepilel TV MO CNUOVTIKY 1 TNV 7O
evolapépovoa. Agttovpyel n enidpacn tov mo mpdopatov (‘recency’ effect)
otV ddikacio Myng Tov omoedoeny Omwg avaeépsl o George Loewenstein
tov Carnegie Mellon University. Zopeova pe tov Eric Kessler, sidnuovo tov
pavatluevt oto University's Lubin School of Business «uag Eeyelder m
apecoOTNTOL Kot M moodtNnTe. Kot vopilovpe OTL awtd vrokafioToHV TNV

To10TNTO.

O aotdfunToC TAPAyoVTaG TOL AVOPOTIVOL VTOGVVEIDTOV

SOUQova LE TOL EVPNUHOTA OA®V TOV UEAETOV, O avBpdmivog umopel va
eneEepynotel GLYKEKPYEVO OYKO TANPOQOPLOY. ATd éva onpeio kol PHETA KAOE
emmpdobetn povado mAnpoeopiag @Eépvel ta.  ovtifeto omd To. avapeVOUEVQ
aroteAéopata. Me v movon g €kBeong oe TANPoPopies, 0 eYKEPAAOS divel
™ SVVOTOTNTO GTO VLTOGLVEIONTO TOL AVOPOTOVL VO AEITOVPYNOEL KOl VO
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amoppoPNoEL OOl OGO pEYPL eketvn TN oTiypn| €xel mpooAdPel. Avrtibeta n
Odwpkng ékbeon o€ vEOo VLAIKO, Oev GUUPAAAEL OTOV UETOCYNUOTIOCUO TOL
TEPLEYOUEVOL TOV o€ ovveldnt) yvoon. Ev ovveyela, ta amoteAéopato tng
£€pevuva, delyvouVv OTL 01 AYOPACTIKEG EMAOYEC TTOV YIVOVTOL OIGVVEION T KO YMPIG
wWwitepn mepiokeyn eivol o€ TOAAEG TEPIMTMOGEIS KOADTEPEG LLE OVTIKEYULEVIKA
kprpa. Eropévac 1o avBpdmivo vwocuveionto cuuPailel otn AMyn coOGTOV
amoPAce®V. AVTO 1GYVEL KOl Y10 TIG ATOPAGELS TOL Yivovton e Baon eumeipioa,
Omov  AVOPMOTOG OVOAVEL TO TAEOVEKTNUOTO KOl TO HEIOVEKTNUOTO  LLOG
AmOPOOTNG. L& TEPITTMON TOV 0 OYKOS TMV TANPOPOPLOV glvar peydrog tote N

andeacn mov Aapfdvetar eivar AavOacpévn (Begley, 2011).

1.5 O Avownrikég Mpaxtikég mov epappolovv or Mavartlep yia Tnv avacyeon Tov
npofrpotog
H ocwot| dwayeipion tov Oykov TV TANPOPOPIOV GTOV EPYUCIOKO YDpo gival
adnprtn ovaykn. Oa avENcel TV TOPAy@YIKOTNTO KoL TNV OTOd0TIKOTNTO TMV
gpyalopévav kot Ba toug eEacparioel koAvTEPO pyactakd mepiParrov. [Iépa and
TIG AMOGEIS TOV UITOPEL VO TPOGPEPEL 1] TEXVOAOYi Yo TO TPOPANUa TO omoio 1 {dw
onuovpynoe, onuavtikd poro mailel Kot 1 ATOUIKN TPOTOPOVAIN TV ETIKEPAANG

Mg dl0iknomg.

H xevtpwn dSwoilknon «débe opyavicpod o@eidel va €QapUOCEL OPYOVMOGLOKOVS
kavoveg (organizational norms) yw v MAEKTPOVIKY EmKowmvio, ot omoiot Oa
owpipactovv kdbeto oe OAeg Tig Pabuideg Tig doknTikng tepapyiog. Ot kovoveg
pmopodv va eivor pntoi 1 appnrol. Baowkdg etopikdc otoO)X0g eivar peimon g
VIEPTANODPOC TOV UNVOUATOV HEC® MAEKTPOVIKOD Tayvdpopeiov (e-mail overload)
OT®OC M amooToA gRdopadioimv deATiov avaeopds e OAOLG TOVS EMIKEQPOANG TMOV

TUNUATOV.

[Ipwtov n kabBpwon pag mpwiving {OvNe omaAlaypévng amd T0 MNAEKTPOVIKO
tayvdpopeio (e-mail-free morning). H diwpn amaydpevuon yio avtalioyn E0COTEPIKOV
(in-house) xor eéotepikdv (external) mAextpovikd®v pmvopdtov oe dMOCEL ™
duvatomto otov epyalopevo va acyoAndel amepiomactoc oty epyocio. Tov Yopig

dlakom.
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H dg0tepn mpaktiky) mov pmopel va akorovOnbel eitvan o1 emtdmieg emokéyelg (in-
person exchange) kot ot kat  Wiov cvvavtioelg (face-to-face interactions) yio tnv

ATOPLYN TNG ATOGTOANG TEPITTOV UNVOUATOV KoL TNV TaYOTEPT AYN TOV OUTOPAGEDV.

H ocvpfoin tov Tupatog mANpo@opIKng oG etonpiog pmopel va elvatl ToADTyn yio
éva, opyoviopd. Mmopel va Oeomicel €10wéc odnyieg péow tov omoiwv Oa yivetot
Slywpopdg TOV TANPOEOPIOY Kot 1 TaSvOunon Tovg oavd Kotnyopio kot Oa
dloyetedovTal o€ OPOPETIKOVS dlavAovg emkowvmviag. o mapddstypa, ta group

newsletters ka1 ot avakolvdoelg Bo pmopodoav va avaptndovv oto intranet tng etoupiog

(Hemp P. 2009).

1.6 Ovanyéc minpo@opnong

Me v  paydaio €£EMEN g TeYvoAoyiog vAPEE Kot M cuvakOAovOn avénon twv
YOV TPOEAELONG KOl TOV UEC® O1d000Mg TV TAnpogopldv. Ta texvoAOyIKA
eEeMypéva péca PeTAdooNS oV MG ATOTEAEGLO TOV TOALATAQGLOGHO TOL OYKOL TMOV
TANPOPOPLOV LE YEOUETPIKY TPO0d0. XTOSOKE KATOPYOLVTOL Ol YPOVIKOL KOl Ot

Yewypapikoi teplopiopol Kot n todTnta petddoons tpoceyyiletl To dnelpo.

1.6.1 Ta MME

H paydaio avémtuén tov MME givon pior amd Tig TTuyég e PIOpnyavikng ETovactaons
oLV cvvteEAéoTNKE TOV 21° audva. Alpope®cay KaBopioTikd 6ToV TPOTO Agttovpyiog
NG GUYYXPOVNG KOWMVIOG, GUVETEAEGOV GTNV KOWMVIKOTOINGoN Kol Tng 01ddocn g
TANPOPOPING TOL ATO TPOVOLO TOV Aly®mV £yIVE TPOVOULO TOV TOAAMV Kol 00N ynoav

otV gupabovvon Tov INUOKPATIKOV BEGUOV.

Agv yvopilovpe modd Kohd tL BéAel va mel o 6pog piviia (media, TANBVVTIKOS TOL
medium, tov «Méoovy). [Tapadociakd pe Tov 6po avtd gvvoole KaOe Tpomo poallkng
O1a000MG 1N LETAOOONG GE LOKPIVY] ATOGTACT] UNVOUAT®V 1 CNIUATOV TOL EVOVOLV TOVG
avOporovg : THmog, padtdewvo, thAedpaot, aArd kot tnAépwvo Kot Tvtepvetr. Zinv
apyn M AEEN ypnowomombnke Yoo TG PAQKEG EMKOWMVIES, TIC YPORMTEC 1 TIG
OTTIKOOKOVOTIKEG, TOL GLVNOME Katnyopohvtal OTL TPOKOAOVV TNV TLTOMOINCT TMOV
UNVOUATOV Kol TNV TOMTIGUIKY opoyevomoinon. Oupmg ta pivtia, to Méoa Malikng
Enwowoviag, tautdypova pog mopéyovv epyoAeio yio vo OKEQTOUAOCTE, OMW®G Lo
KOW®VIKT]  OpYAvV®OGT, TOL LEOIVETOL TOLTOYPOVO HE GCLUPOMKES KO TEYVIKEG
dlapecorapnoeic mote Yo va LOOE CLYKEVTIP®UEVOL LEGO OE o GTOOEPT] KOVmVia Kot

Vo Lropov e va avoartoéovpe v atopukdtnta pog (Larrouse, 2004, oel. 344).
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H Enidpaon tov MME nailer onpovtikd poéro otnv eEeMkTikny mopeio puog
Kowoviag. o avtd 10 A0yo Tovg €xel amodobel cvpPorikd o tithog «TEtaptn
E&ovoion gpdoov cuuminpavel kol eEAEYYEL TIG AALES TPElG (VOLODETIKY, EKTEAEGTIKN,
Bovievtikn). Mévo wg e€ovaoia yivetar aviiAnmty 1 enidpact] Tovg otov dnuocio Bio.
Me v dOvoun mov £ovv, HTopolV va avoaTpEYOLY KUBEPVNGELS, VO 00N YHCOVY GTNV

KOTépynomn vopooyedimv akopo Kot vo EQEGIBAAAOVY amOPAGELS dIKAGTNPImV.

Ta MME é£ywvav kataAvtng oty onpiovpyio oiebvov moMtikav eEeritemv. Ot
EMKOWVOVIOKOT dopueOpol vIMPEAY 1N oTio NG KOTAPPELONG TOL  LIOPKTOV
GOGIOAMGHOD, 0QOV TO WYEUOTO TAVEO GTO omoio otnPloTov 1N TPOTAYdvoo, TOL OEV
dvte€av omv dopveopikn omopvBomoinor tovg (Ileprodikd Tayvopduog, 1998). Ou
ToAltec mov (ovoav oTa KAt TG LoPLETIKNG Evmong UTOPEGAV Yo TPAOTN POpa VoL
dovve Tmg {ovve ot dvBpmmol oty dAAN TAELPE OV PprokdTay TEPA AT TO «X1ONPOVV
[Mopoanétacpo» . Avto giye ©G AMOTEAEGHO VO KATAPPEVGEL £V TOMTIKO KAOECTMG TO
omoio 0wodoUNONKE TPV TNV EMOYN OTOL OEV LANPYOV TO TEXVOAOYIKE HECOA Yol VL

UETAOMGOVV OVTEG TIG EIKOVEG.

Ttoy0¢ Tov MME givon vo emnpedoovy v Kown T'voun (Offentliche Meinung).
["o vroBéoelg mov KaAOVTTOLY OAO TO PACL TOV KPATIKOV Kot ToL dnpodciov Piov. Eivar
1 KOWN GLVIGTAUEVT] TTOV TPOKVNTEL OO TIG TEMONGELS OAMV TOV TOMTOV AVIAOYO
mv kdéBe ypovikn ocvykvpia. Eivar n emikpatovca aviiinym mov katoypaeetol og
moylopévn aAnbsa. Me autdv  Tov TPOTO SLEETAL GE OAOKAN PN TNV KOwmVvio Kot
OLOHOPPMOVEL TN OTACYT TOV ATOP®V amévavtl o€ yeyovota. H ko yvoun eivol
PLOUOTIKOG  TOPAYOVTOG TOV  KOWOVIKOTOMTIK®OV eEgdiewv. Me  dpovg 1oL
Mépketivyk n Kown I'voun xolieitor va dnmpovpynost Betikég kpiocelg 1 oTdGELS
ATEVOVTL GE £VOL GLYKEKPIUEVO TPOTOV 1| LANPEGIN LE TNV EMOOKILOGIN KoL TNV €0VOLd

NG CLUTEPLPOPAS TOV KATAVOAMTY.

v emomun tov MApKETIVYK £YEl EMKPATNGEL TO QPOVOUEVO OV OVOUALETOL
«palikn kovAtovpo» t@v media. Ot dtavoovpevol Aéve OTL M TNAedpaon eival pia
VTOKOVATOVPO. TTOL 0100101 TOV KOUPOPUIGUO, TO GTEPEOTLTA, TIG CLUUPOTIKEG 10£€EC.
Xopupova pe tov Papove (1992) To gowvopevo tng yxeypoy®@ynong WIopovUE VO TO
OlOMIGTAOGOVIE 7O  €VKOAOL OTNV EMOYN MOG, «KOUODC Ve OTAN YEPOYDYNONG
AVTIKOTESTN OOV TO TOALL. NEOL UNYOVIGHOTL, OL0KPITIKY, YOUOYEANCTOL Kol SUGOLAKPLTOL

emoptiotkav pe (NAo tov etepokabopiopd g okéyng. MME, dnpoockonnoels,
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papketyk, emkowvmvieg» (Le monde diplomatique, oeh 9). Ewdwkdtepa 0 GToYaoTAS
Mopév avapéper 0Tt TOAAOL KOAAEpYNUEVOL GvOpomol dev umdpecav mOTE Vo
KOTOVOT|GOLV MG O OKAAAEPYNTOG TOV TAEL GTOV KIVIUOTOYPAQPO Yvopilel Ott PAEmet
Lo POVTAOTIKY] 10Topiot GLUUIETEYOVTAG £vTova 6€ auThv. Opowa gtvan meiopévol 0TL 0
Aebeatng, yontevpuévog amd v 006vn tov, yhvel Kabe Kpion Kot , Layepévog amd To
SLENUOTIKG UNvOpaTo, apostdvetotl otn Aotpeia tov OMO i tov Aovg (Mopév E.,

1994).

H palwikn xovAtovpa €xet  emPdiiel o opotopopeio otic pales. 'Eva kovovikd
OmOOEKTO TPOMO GULUTEPLPOPAS VIVGIHOTOS, OKEYNG KOTOVOAMTIKOV GLVNnoeidv,
EVOLLLOTOAOYIKADV TPOTIUNGE®Y, TPOTOV YOYoy®yios, ToSIOmTIKOV Tpoopicuav. Eva
moAitn mov amAd Ba axkolovbel ToTd TIC TAOELG TNG HOdOS MOoTE Vo suUPadilel pe OAoVG

0001 TOV TEPIPAALOVY GTOV KOWVMVIKO TOV TTEPTYLPO.

1.6.2 H TnAedpaon

To mo dwdedopévo péoco palikng evnuépwong eival n tAedpacn. ATotéAecua g
TEYVOLOYIKNG TPoddov tov 20°° oudvo mapéyel o TANPN HOPEeN OMTIKOOKOLGTIKNG
eMKOVOViag cuvovdloviag TavTdypova €KOVO Kot 1MY0. METaQEPEL GE TPAYUOTIKO
xpovo yeyovoto mov ocvuPaivovv 6 OA0 TO TAAVATN HE amioTELTN TAYXLTNTO
KATOPYDVTOG TOVG YEOYPOUPLKOVS Kol YPOVIKOVS TEPLOPLGLOVS OV Ywpilovv Ta didpopa
Kpatn Tov Kocpov. H miedpaon amotedrel deiktn moAtiopikng eEEMENG. Avtavakid to
Blotikd eminedo tv Aadv kabmg Aettovpyel ®¢ pio SIOPETIKY TOUN TTov Ywpilel Tovg
avOpdmovg o©e TPOVOUIOVYOLG KOl U1 TPOVOUIOVYOVS, GE  OVETTUYUEVOLG KO

VTLOVOTTUYTOVC.

Ewwdtepa o BpOlag (2005) avapépet 0Tt 1 paydoic avanTuén TV EMKOWVOVIOV T
tedevTaio YpoVI0, TOAATAAGIOGE TIG OLVATOTNTES UETAOOCNS TMV TANPOPOPUDY GTOV
koopo. H ypnoomoinon vémv teyvoroyidv (dopueopor, M/v) KOTapyeEl TOLG
TEPLOPICUOVE TOV YDPOL KO TOL XPOVOL KOl EMITPEMEL TNV TPAYUOTOTOINCT TV
OIKOVOUIKADV, KOWOVIK®OV KOl TOMTICTIKOV OVTOAAAYDOV GE TAOVNTIKY KAHOKO GE
eldioto ypévo. Ta Aebvr Aiktva Emwowvoviag, ta diktua Sopu@optkng tmiedpaong,
To. TNAEUATIKA OlKTLO KOl 1) TANPOPOPIKY TEIVOLV VO UETAUOPPMOCOVYV TOV KOGLO
OAOKANPO Ge €va «mAovnTikO yoproy. Kor tovto yati n moykdopa ayopd g
EMKOWVOVING EAEYYXETOL QO TIC LEYAAES Propunyavikég ydpeg Tov Boppd kot e1dtkdTepQ

amd yryovtwodo cvykpotnuato molvpécmv (Bpvlag, 2005, ced 26). O Kavadodg
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otoyaotc Marshal McLuhan avagéper 611 «the world is contracting into a Global
village through technology» (The Politics Book, 2013, ce) 78).

H duvapukn avodog tmv unyavicpuov «omevdeiagy HeTadoong dnpovpyel éva dEKTn
MYOTEPO KPITIKO KOl TEPIGGOTEPO CLVOLGOHNUOTIKO, ETOLO VO TOVTIOTEL KOt £TOLLO VoL
Eeyxdoel. (Larrouse, 2004, ceA. 345). Onwg emonuoivet o OotpdPoKL, 1 TNAEOTTIKY
votepion EMOPE OTMG TO. VOPKOTIKE, Onpiovpymvtag aictnon evBovciaouod kot
KOTAGTPEPOVTAG TNV Kpion kot v vonpoovvr. Etct avadsiytmkov o€ moATikovg
TopAyovteg ol avevbuvol Kot ot oKpoiol, amelhdvtag He eEa@Aavion TG QOVES TNG
Aoywng kol ¢ petpronddeioc (Moapaviliong, 2017). H miedpaon mapéyet dopkdg
antég omodeiEElg TNG EPYOAELNKNG XPNONG TOV EIKOVOV. XPNOUOTOIElL TOUPEAKVGTIKEG
EIKOVEG YLOL VO EMTOYEL TNV OLOSOYN 1 TNV amoOppwyn NG Kowng yvouns. ‘Exet
SuVATOTNTO VO EMNPEAGEL TNV SOVONTIKY] Agrtovpyio. Tov avBpdmTvov eyke@diov, va
TPOKOAEGEL EVYAPLOTA 1) OVGAPESTA GLVOICONUATA Kot Vo KATELOVVEL TIG TPOTIUNOELS
TV Katovolotdv. H dwenuotikn damdvn elvolr 1 kOpoe myn €000®V TV

TNAEOTTIKAOV GTAOUDV.

Onwg o avagéper o Tavvapds, M OAOKANP®OTIKY ONUEPE TavKLPLapyio NG
Aedpaong powalel va €xel eEoieiyetl and v TAEovVOTNTA TOV TANBVOUOD TN PLGIKNY
KOVOTNTO YVOOTIKNG TPOGANYTG omolaconmote Aoyikng avdivong (IMavvapdg, 2019).
Méom tov povadikoh cuVILAGHOD MOV Kol EIKOVAS, 1| TNAEOPACT £XEL TN SLVATOHTNTA
vo Onuovpyel TAOCUHOTIKEG ovaykeG oTtovg kotavaimtéc. ITleiber ta dropa va
ayopaoovV TPoidvTa Kol LINPESieg Ta omoio dev o TPOTIHOVGAV VIO PLCIOAOYIKES
cLVONKES. ZTEPOVVTAL TNV IKOVOTNTO VAL 1EPUPYCOVV TIG OVAYKES Kol Vo o1afEcouy Ta

YPNHOTA TOVG pe 0pBOAOYIKO TPOTO Y10l VAL TG LKOVOTOUGOVV.

Ot avaykeg pog, ©oTOc0, pmopel va dapépovv Kot va avalntovv OoEEodo oe
povadikég mpocomikég epneipiec. [epropiCovpe avt v avaltnon o cLYKEKPIUEVES
EMAOYEG, O1 OTOLEG LLOG TPOTEIVOVTOL LEGA OTO EVOL OULAYOALLO TNAEOTTTIKAOV EIKOVOV TOV
pocolopilovv Tt gival KOwwVikd amodekto 1 emBountd, evad 1 Omolo apeioPnnon
toug Oempeitor adwovonen. Atapécov tov MME ko xvpiog g tmAedpoong, 1M
Swenuon  mpoPdiiel mpoldvta Kol TAPEXEL TO TAOIGIO  KOTOVAA®OONG  TOLG
(ITaraBavacdmovrog, 2005). To katavarwtikd Tpdtumo (®NG €xel dnovpyncet Eva
OO Tov 0&lKd GVGTNUA TO 0010 VIAYOPEVEL TIG KATAVAAMTIKEG GLVNOEIEG KOl TIg

TPOTIUNGELS TOL GLYYPOVOL OTOLOV TNG OLTIKNG KOWMVING 68 OAOVS TIG EKPAVOELS TOV
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WTKoy Kot dnuociov PBlov tov amd 1o VTHod tov pEYPL 10 Payntd tov. Ot
TPOTIUNGCELS TV atopmv yivovtal pe opovg lifestyle, oyt pe Pdon 1o 11 apéoel oToLg

10100G AL TL OPEGEL GTOVS AALOVG dNANOT GTOV KOIVMVIKO TOVE TEPTYLPO.

1.6.3 Ot Epnuepidec kot ta évivma péca

H epnuepida Mrov n mpdtn popen péoov pallkng evnuépmons mov £yve OlawAog
EMKOVOVIAG Y10 TNV S140001 TOV EONCEMV EVTOG TOV GLVOPOV TV EBVIKAOV KPOTMV.
2mv EAAGSa, 1 kuklogopia g TpmTNG QNUEPiIdag xpovoroyeital oto T€Aog tov 180v

a1OVO KOl OTILOTOSOTNGE Lol VEX ETOYY| OTIC TOMTIKEG eEEAIEELS TG XDPOG.

H évtomn éxdoom tng epnuepidag pe v onuepvy g Lopen £XEl EUTAOVTIOTEL e
1060 o€ TePlEYOUEVO 000 Kol o€ Oepatoloyio. Aev €yel poOvo otoryeion TOMTIKNG
EMKOPOTNTOS OAAQ €va peydho €Vpog omd {ntiuato mov agopodv to Pio TOL

GUYYXPOVOL avOpOTOL.

Onwg yopaxtmplotikd giye mel o €kdOTNG Tov opidov «AOA» mov €kdidel Tig
epnuepidec «TA NEA» xor «TO BHMA» 1 onuepiv epnuepido elvar éva «éva
Tapdbvpo GTOV KOGHO». TNV cOYYPOVN €KOOYN NG &€lval pio «ToAlv-g@nuepioo.

[TepthapPdaver £vBeta 1de®v, ToMtiopov kot emotuov ([petevtépng, 2017).

[Tapora avtd, o TANBWPIGUOC TS KLKAOQOPiag TV ePNUEPId®V EYEl EMPEPEL Kot
pie GEPAE Omd apVNTIKEG EMITTAOOCELS. XTNV ONUEPLVI EMOYN, N TOWOTNTO TOAADV
epnuepidmv €xel vmoPobotel pe amotéAecuo Vo LIAPYEL TOLOTIKN EKTTOOCN GTO

TEPLEYOUEVO TOVC.

Etvon e£aptnuévec amd okovopkd GUUEEPOVTO TO OTOln TIG EXOVV EMPOPTIGEL TO
POLO TOV OMOTPOCAVOATOAIGLOD TNG KOWNG YyvoOuNns. Me oToxevoueve dnNUoGLleEvaT,
katevBovopeva GpBpa, yorkevpéveg €0noelg cUPdArlovy oty 01dd0om evog €idovg

TOPOATANPOPOPNOTG.

Ot «Opinion leaders» 1 0AAM®G SAPOPOOTEG TNG KOWNG YVOUNG, TPOSAOUPEVOLY
GTPUTEVUEVOLG ONUOGIOYPAPOVS, KTANPOUEVOLG KOVOLAOPOPOVS», KMGH®UEVES TEVED)
oL avaAapBdvovy TNV VIOYPEWGN Vo TPORAALOVY TIG TTLYES TNG EMKOIPOTNTOS TOV

eELTNPETOHV TO GLUPEPOVTO TOV EPYOSOTMV TOVC.
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2oppova pe v Ipovooidt (2013), ot epnuepideg eivor €va mémlo yeddovg
mAeypévo amd ynypato aindelog. Kavéva tov vomua dev amoteAel atogpo yépa. Etvan

ola avadtotdEelg g aAndetog.

Téloc M eumopikn] yprHon g KukAopopiog TV epnuepidwv efaceaiiler v
Blrocdmra Toug o€ otkovoukd eminedo. H dtopnuotikn damdvn Tov eToupiodv etvon
aVAAOYN TNG AINYNONG TOV £YOVV TO. EVTLTO. GTO AVAYVMOOTIKO Kowvo. H epnuepida og
HEC® eMKOWV®VIaG AeTovpyel Hio OKOUO EUTOPIKN TPOEKTOON TNG EMIGTHUNG TOL

UOPKETIVYK.

1.6.4 H xpnon tov dadikthov

Mo axdpo onpoavtikny eEEMEN cuvieAéoTnKe GTOV TOpEN NG emKOvviag otov 20°
alve. Tov avETpewYe Ta dedopuéva. H dtdooon g ypnions tov Sadiktdov GTtov upvd
mAnfoopd elye o¢ amotéAecpa (o oePd amd aAdayég oy (wEC TV GOyYpoveV

avlponov.

Onwg  avaeéper o Owovopukodg Toyvdpopog (1998), «ot tniemkovoviakol
dopueopot vpEav 1 KOHPLEL ctic TG KOTAPPELONG TOV VILAPKTOD GOGLUAIGLOV, OOV
o YéuaTo TAve oto omoio otnplotav 1 TPOomaydvoo Tov Ogv GvieEav otV
dopveopikn amopvBoroinocr tougy. H dueon ernintmon omd v d1ddoon eoévVeov amd
GALec mAevpég TOL TAAVITN TOL UEXPL TOTE M TPOGPac Tovg NTav adhvatn HTOV 1
OO £vOG KaBeaTMOTOG OV €iye emikpartnoel otnv XoPietikn 'Evoon ta mponyodueva

90 ypodvua.

Ot moliteg €yovv dpeon kot dwpedv TPOGPACT GE TANPOPOPIES EML EIKOGITETPAMDPOV
Baoewg xwpig TEPLOPIGUOVS GTO TEPLEYOUEVO 1) OTOV OYKO. L& TOAAEG TEPIMTMOGELS TO
owdiktvo telvel va vmokotactnosl to mopadoctakd MME, onmovpyoviag véa
oedopévo OTOV TOHEN NG EVNUEP®ONG TNG WYuyxaywyiog, Tng OPNUIoNS, TOL

UOPKETIVYK.

>Ooppova pe tov Rheingold (1997), «to dvokoldtepo, eivar M avdovom &vog
EIKOVIKOL KOOUOVL owontipov Kot oBovodv, TOAVUEG®Y Kol KOUTIOVTEP TOUT
EVOOUOTOUEVOV OTO TOVTN, GTOV Omoio OAO Kol TEPLGGOTEPOG KOGHOG (el oe po
TPOGEKTIKO KOTOOKEVOGUEVT OVTOTATN. To MAEKTPOVIKO VAIKO yuyoymyiag mov
Umaivel 6To YNAQ OTITIO LLOG KO OTIS TTEPLYPUYUEVES KOVOTNTEG LaG YIVETOL 1] LOVAOTKNY

popon pHog mpaypoatikotntacy. Eivoal ovtd mov og petayevéotepo ypdvo Ba emkpatiost
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pe tov 0po Emovénuévn mpaypatikotnta (Augmented reality). O cuvdvacprog Tov fyov,
™G €IKOVOG KoL TNG YPNYOPNG TAONYNONG GTO S1odiKTVO TTaydEVEL TO YPNOTH GE £val
YEVTIKO KOGUO, OMOKLNUO TNG YNPLOKNG QOVTAUCIOS TOV OSIKTVOKOD TEPLEXOUEVOU.
Zet wo Ewovikn mpaypoatikdétroa (Virtual reality) m omoioa tov mopéyet o

€E10AVIKELIEVT] LOPON TNG TON VITAPYOVTOC.

Ev étn 2020, pe v xaboikn ypnon tov Smartphones kot twv Tablets, ot GvOpwmot
&youv dpkdg TPOcPact o610 OladikTLO, EAEYYOLV TO AOYOPlacUd TOVG GTO
NAEKTPOVIKO TOYLIPOUEID, KAVOUV MAEKTPOVIKEG cuVaAAaYES, dwaPdlovv Gpbpa Kot
€ONGCELC JLOOIKTLOKE, TapakoAoLOOVV Pivieo Kol €KOVEC OO OTOVONTOTE KOl OV

Bpiokovtat.

Ot onuepwvoi dvBpomor Bailovtal enl €KOGLTETPAM®POV PAGEDS 0md TANPOPOPIES
€VTOG Kol EKTOG EPYACIAKOV YMPOL TPOooTadmdVToS cuveYDS va TpoAdPouv Tig e&elMEelg
7oV lvan parydaieg Kot GUVEXDS LETAPAAAOVTOL OSVVATMOVTAG VO, TIC TOPOKOAOVONGOLV.
To Mon vdpyov TPOPANLUA TIG VEPTANPOPOPNONG AVEAVETAL LE YEMUETPIKT TPOOSO

evo TapdAinia kabictaton atehéspopn kbbe mpoomdbela avaioyeoNg Tov.

1.6.5 Ta Méoa Kowvmvikng Atktdomong kot to eotvouevo tmv Fake News

M axopa mnyn evnuépmong katl yoyaywyiog eivar ta Mésa Kowmvikng Aiktvwong
ov KupLapynoav ot o pog ta tehevtaio déka ypovia. Etvar po axopo pete&één
TOU JOKTVOV. ANUovpyolv Evav €EATOUIKELUEVO 1GTOTOTO, O Omoiog TPoPdet
eplEXOUEVO GLUPOTO UE TIG TPOTIUNGELS TOV ¥pNotn Tov. Efvar dArog évag punyoviopodg

polIkng mopay@yns TANPOPOPLOV Tov KATAKAVLEL TO LUAAO OA®V OGO STKTLOTAOOVV.

‘Eva a6 to Taperkopeva tov Méowv Kowvoviknc diktomong (Social media) eivou
N ERLEAVIOT TOV PAVOUEVOL TG OlaoTopds yevdmv ewdncewv (Fake News). Edikdtepa
€xel emKpaTNoEL M Epacn &ywve «viral», dnAadn m &ldonon o01wddOnke mhpo TOAD
Ypyopa Héc® tov Oladiktvov. To Kpiowo onueio elvar m ynoeaxn texvoroyia, to
dwdiktvo. Exel Bpiokel mpdopopo £dapog. Yrdpyet ) duvatdtnta ypiyopns Stacmopas
og 1000 peydlo kowd piag totopioc. Xto Awndiktvo (Facebook, Instagram), éxovpue
KowoTNTEG OpoimVy, avBpmdmovg mov Exovv TG 101eg amdyelg pe eudc. H opotoyeving
KOWOTNTO AELTOVPYEl TOALUTAOCIOCTIKA Kot GTNV £VTOOT TOV UNVOUATOS KOl GTNV

dluomopd Tov.
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Ewdwdtepa o Mapavtliong (2017), avagépet : «n tpoécfacn oy mAnpopopia £xet
yivelr moAv mo ypnyopn kor @OnvY. H emwovovio amoktd evrovdtepa oplovtia
YOPOKTNPIOTIKO o€ oyéon HE To mapehBov. H ypnon tov vémv texvoroyidv &xet
Otevpivel TOAD Tov aplpd TV avOpOTOV TOv AEITOLPYOVV MG SLUUOPPOTEG KOIVNG
yvouns. Etvor onpepa 1600 peydrog o aptBpog tov atopwov mov oto Facebook 1 oto
Twitter d100£ToVV Y1IAMAdES «PIAOVE» 1 «aKOAOVLOOVGY, DGTE VO UTOPOVLE VO TOVIE TG
N «EMPPON» TALOV SLYEETOL TOAD TEPICCOTEPO OO TPV KOl Ol TOPAOOCIOKOL pOAOL
TOV TTOUTOV KO TOL OEKTY €YOVV G ONUAVTIKO PBabud av Oyl avaTpomel, OnT®WGONTOTE

UETOGYNUOTIOTED).

Ta Fake News givor Kavovpiog Opog mov meptypdeet éva kavovpyto mpofAnua .
IMveton pe toyvNTO pETOPEPETOL OE eKOTORpOPLO avBporwv pécw tov Méowv
Kowovikig Awktvmong. H duvatdmro eEdnimong piog WyedTKNG, KOTOOKEVAGUEVNS
elonong etvat 160 peydAn dote 1oyvel 0Tt : «H TOcOTNTO LETATPEMETAL GE TOLOTNTOY.

"Exovpe éva molotikd Koatvovpyto TpdpAna.

2oppava pe tov Mavdpaféin (2017) dev vrhpyet o opiopdg g évvolag fake news.
Etvor avtd mov Aéyape moMdTeEPO «KOTOUGKEVAGUEVES EWONGEID, KOTOTANPOPOPNCT,
«apomarydvoay, «spiny. O Tlavrog Toipog avaeépel 6Tt elvar po yevdng ovvoeo
TiTAOVL pe TEPLEXOUEVOD, O WYELONG EMIKANGT YVICLOV TNY®V Kol ovapeldn e
WEVTIKES, KAKOPBOLAN KOTACKELOOUEVT €idNoTM, 1 omoio GTOYEDEL GE CULYKEKPLUEVO
Koo, Bewpdvtag Ot elvar o1 KatdAANAol VTOdoYElG Yoo TNV moTéyouy. [veton yu

AOyoLg TOMTIKOVS, PAPSAS, KEPOOVS, TPOTAYAVONS, OIKOVOLIKNG 16YV0G Kol Tty vVidloV.

Xopupova pe tov Rheingold (1997), «n peyadvtepn moayida eivor 1 motdOTNTa TMOV
mAnpoeopldv. IModkodtepa vANPYOV OPYIOLVIAKTES Kot AvOpmTOol oL MAEYYOV TO.
ototyeia, ot omoiol mpoomafovcsav vo eEacParicovy ATl Ot £kd0TEG €EE010OV aKPIPEIS
nAnpoeopiecy. Ta  Social media eivor por mhotEoppa TOL aKOUO OV ExEL KOVEVQ,
UNavicpo eAEyyov, kovéva eiAtpo kovéva Tpomo vo Eexwpioelg ™ v aAndela amd
to yépa. Otav oto Newsfeed tov Facebook épyeton po €idnon kaveig dev yvopilet
o givo 1 TPMOTN TG TYN N M Tpoéievon . Eivorl dyveooto av avtdg mov Gov v

éotetle gtvan dvBpmmog 1 unyovy.

Ev kataxieidt, ta Méoa Kowvaovikng Atiktowong £xovv v duvotdtnta va topdyovv

TEPACTIO OYKO TANPOPOPLDV AYVAOGCTNG TPOEAELONG KOl OGUEIPOAOVL TOLOTNTOG KO

16



amoTeAOVV éva amd To apvnTIKG onpeia g eEEMENG TG TEYVOLOYIOG TOV ATOTEAOLV

aVTIKEIIEVO TEPIoKEYNS Kol TPOPANUATIGHOD MG TPOG TNV LEAAOVTIKT TOVG XPNOT).
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1.7 H I'eoypo@u] KaTavopun s Tapayyns 0£00uévov

Ewéva 1
I'paguc] avanapdotoon TS amosToOM|S TOV TANPOPOPLAY U0 NEPOS 6 PEPOS

Inyn : HBR / Which Countries Are Leading 1
2V onuepwvn €moyn, 0 OYKOG TV OEOOUEVOV OVEAVETAL e YEMUETPIKN TPOOSO, LE
AmOTEAES LA ) TTAPOY@YT dESOUEVOV VO OmOTEAEL Eva EeY®PIoTO KLADO TNG OIKOVOULNG,
tov Data Economy. Ewdwotepa, vmoroyiletar o1t puéypt to 2030, 1 OWKOVOUIKN
dpaotnpdmTo owTod ToVv KAGSoL, Bo mapa&el $13 tproekatoppvple dohdpio kot Oa

kabopicel T véa TaykOG L TAEN TPAYUATOV.

H mopaywyn dedopévav €yel 1060 peydAN YEOTOATIKY onpacio ®ote Oo cupPdAilet
oV avadelln TV 1oYLPAOV YOPAOV (VTEPIVVALE®V) OO £YIVE LE TNV TOPAYOYY
TETPEAALIOV TOV TPONYOVUUEVO adva. [t To Adyo awtd emvonnke n évvola GDP (gross
data product), dnAadn to axabdpioto TPoiov mapayduevov dedouévov (Bhaskar C.,
Bhalla A., Shankar Chaturvedi R., 2019).

H épevva dievepyndnke amd to The Digital Planet initiative oto The Fletcher School

tov Tufts University ko v Mastercard.

H ev Adyo emommuovikn opddo mpoymdpnoe oty KOTAtaln ToV YOpOV TO
mapdyovv dedopéva, oe mivako pe @bivovca apibunom, Aaupdvoviag vroyn Tpio

Kpupwo. yoo v emdoyn tovc. [lpdtov ot yopeg ovtég mpémel v £(ovv UEYAAN
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https://hbr.org/search?term=ajay%20bhalla
https://hbr.org/search?term=ravi%20shankar%20chaturvedi

CLUVEWSQOPE OTNV  TOYKOCUI YNOLoK otkovopic, onAadn £yovv vYnAd Jeikn
YNOLKNG €EEMENG. AedTEPOV TPEMEL VO EXOVV U0 AOYIKT SlooTopdl e OPOVG TNG
TomoHecing TOLG Kot TG KOWVOVIKOOIKOVOLIKNG TOVG KATAGTACTG Kol TpiTtov 1 Tpobupia

TOVG VO TOPEYOLY Ot OEO0UEVA TTOV Bl YPNOIUOTOINOOVY GTNV €V AOY® £pevVal.

YOpewva pe v kotdtoln, n EALGda Bpioketor oty ewootn-tpitn BEon avaueoa
OTIG TPLAVTIO TO OVETTLYUEVEG YOPES A Amoyn akafdploTOV TPOIOVTOG TOPAYMYNS

dedopévov.

O mivakag katdtaéng £xet oc eé€ng - 1. United States, 2. United Kingdom, 3. China, 4.
Switzerland, 5. South Korea, 6. France, 7. Canada, 8. Sweden, 9. Australia,10. Czech
Republic,11. Japan, 12. New Zealand, 13. Germany, 14. Spain, 15. Ireland, 16. Italy,
17. Portugal, 18. Mexico, 19. Argentina, 20. Chile, 21. Poland, 22. Brazil, 23. Greece,
24. India, 25. South Africa, 26. Hungary, 27. Malaysia, 28. Russia, 29. Turkey,
30. Indonesia (Bhaskar C., Bhalla A., Shankar Chaturvedi R., 2019).
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A New World Data Order That Emphasizes
Openness and Digital Evolution

Countries that rank highest in data accessibility and broadband consumption per user are clear winners.
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Awdypoppa 1
A0y pOPPOTIKI] OTTEKOVICT] TOV (OPOV 0VALOYO PE TNV dVuvaTOTNTO TPOSHaoNg
TOV KOTOIK®V 6T0 0100IKTVO KL TNV dvvaTOTNTA TPOSPacS oTa dedopéva.

1.8 Xvpnepdopata
Elvar xowdg amodextd, Ott Tic Ttehevtoieg OeKoeTieg 1M mopoymyny Slovopr| Kot
KOTOVAA®ON TANPOPOPLOV ov&dvetal pe YE®UETPIKY] TPOOOO, YEYOVOS TO OTOi0

opeidetarl oty paydaio eEEMEN TG TEVOLOYING.

[MapatiBevron pia cepd and mocotikd ctolyeion TPog EXiPP®OTN OGOV AVAPEPOVTOL
OTNV TOPOVGA UEAETT) TOL TPOEPYOVTOL OO EPEVVO TOV JEENYAYE LEYAAO EPEVVNTIKO

KEVTPO.

AvoQEPOVTAL 01 YUYIKES KOt Ol O10VONTIKEG EMUTTOCELS TOV EMLPEPEL 1) AKOTATOVGTY
TPOCANYN TOV TANPOPOPLOV KB’ OAN T ddpkela TS puéEpag. Ot avBpwmot ydvouvv v
KAvOTNTO VO KAVOLV GMOTEG EMAOYEG Kol VAL TAPOVYV 0pOOAOYIKES ATOPAGELC.
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[dwaitepn pveia yiveton oTig Tnyég Tpoéhevong Twv TANpoPopldv kot e€etdlovtal Ta
KOpla péca petddoons Tovg Omms 1o dtadiktvo, to MME, m tiedpaon, ot epnuepideg

KoL To LEGO, KOWVMVIKNG SIKTOMOT|G.

TéNog mapovotaletorl po LEAETN 1] OTOL0L ATOTVTTOVEL TV YEOYPOPIKT] KOATUVOUY| TNG
TOPOYOYNG TOV TANPOPOPLOV GE TOYKOGLO EMIMEd0. AvapEpETal 1| EXIOPACT TOV GTNV
OLKOVOUIKO TOUEN TV YOWPOV POGOV TAEOV Bal YiveTal LVTOAOYIGUOC UI0G VEUSG LOPONG
akaBapioTov £6vikod mPoidvTog e fAcn TOV OYKO TV EOOUEVMV TTOL Topdyel 1 KAOE

YOO
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KE®AAAIO 2
H XHMAZXIA THX ITPOXOXHX XTHN ITAPAT'QI'TKH

ATAAIKAXIA
2.1 Ewoayoyn

Ye outd T0 KEPOAOO Oa mWPooEYyioOLUE TNV «TPOGOYN» MG EVVOl KOl G
«mepleyduevon, 0o avarboovue T enl HEPOVE EKPAVOELS TNG , Ba Katadeiovpe v

a&lo e Ko TV upvTEPT oNpacia e otny Lon TOV avlpdToV.

H mpocoyn eivar 1o @uotkd Kot AOYIKO TPOOTOITOVUEVO YloL VO TTpoyotomoi el
oToLONTOTE dpacTnPOTNTA Kot vo emtevydel o omolocdnmote o1dy0s. Eivar o
ONUOVTIKOTEPOG TOPAYOVTOS TOV UITOPEL VO KIVIITOTOMGEL TOV avOpAOTIVO VoL Kot val

KatevBovel Tig TPAEELS Tov.

211c ogAideg mov axolovBovv Bo diepguvnbel  TO QovOpEVO NG EAAEWYNG NG
TPOGOYNG, Ol EMMTAOGELS TOV KOl TO it TOV TO TPOoKaAoHV. Ao avaldcovLE TTO0l

elvat o1 TpOTOL EMIAVLGNG TOV TPOPANUATOS TNG LOYVOTNTAG TNG TPOGOYNG.

v ovvéxewn, Bo EPELVNCOVLUE TOVLG TPOTOLG KOl T ePYOAeior HETPNONG NG
TPOCOYNG Kot B avOADGOVLE TO VIOSELYLO LETPNONG KO OMOTOTOGONG TNG KATOVOUNG

NG TPOGOYNG TOL OVOPAOTOV GTIC O1APOPES OPUSTNPLOTNTEG TOL Attentionscape.

Téloc Ba avapepBoldue ota yevikd cvumepdopato tov e&dyovionr amd avtd To
KEQAAOMO Kol TNV ocLVoeon Tov pe v OBewpio Attention Economy tnv omoia Ha
OVOADGOVUE GTO ENOUEVO KEQAAOLO Kot B AmTOTELECEL TO EMGTEYAGHO TG LEAETNG TNG

ev AOY® epyaciog.

2.2 H évvora ¢ «IIpocoync»
Me 1ov O0po «IIpocoyn» €vvoovue TNV EMAEKTIKY] €0TIOGN NG MPOGOYNG GE £val
epebiopa 10 omoio deydpaote, VO TOLTOXPOVO OoyvooLpe GAAa epebBicpata mov

Bpiokovian 6to eEmTepkd mepiPdriiov (Kane L.,2019).

Xoppova e pa GAAN Bewpio, vtapyel Eva SUToAKSO oMo LeTaEy NG €0TIOGNG NG
mpocoyns (focus) kot g andonaong g npocoyng (distraction). H eotioon sivar éva
napadoto. Eumepiéyel kot v amoéomacn. Eivoar 1 ovotoAdr] kot M SGTOA NG
ocvventomroc. H ayylkn AEN «Attention» givor AATVOYEVIG Kol TPOEPYETOL OO TO

prua «teviovoy (stretch out) 1M «amidvey» (reach toward). AvtiBeta n ayyAikn AéEn

22



«distraction» onpaivel «d10Av®» kdtt (to pull apart). [Tapdia avtd, ot VO AVTEG EVvoleg
elvar ocopminpopatikés. H o etvon mopendpevn g dAng. Avt eivon np oyéomn mov

oLVOEEL TO EVVOL0LOYIKO TOVG Tepieyouevo (Anderson S., 2019).

YV ayyMkn YA®GOO TO OULCLUCTIKO «ITPOCOYN» OUVIAGGETOL HE TO PYUO
«minpovo» (pay attention). Avti 1 ékppoaon VIodNAMOVEL 600 YUPAKTNPLOTIKA TOL
ePPEALOLY TV EVVOL0 TNG «TPOGOYNG», OTL ONANOT, Elval TEPLOPIGUEVT KoL OTL Elvarn

noldTun (Kane L., 2019).

Avtd onuaiver 0Tt Otav €0TIALOVUE TNV TPOGOYN MOG GE KOTL GLYKEKPUYEVO,
LELOVOVUE TO TVELHOTIKA oG omoBEHaTo KOl KOTO GUVEMELL OEV UTOPOVUE VO
APEPMGOVIE TNV TPOCOYN WG KATOL 0AA0D. ZOpeova HE TOV Yuxohdyo -
owovopohldyo Herbert A. Simon, o mlo0tog TV TANPOPOPLOY SNUIOVPYEL PTMOYLO GTHV

npocoyn (Kane L., 2019).

‘Eva axopo copmépacpo mov mPOKVMTEL amd TNV TOPATAVE OvAAvon elval To
yeyovog Ot M €vvola NG moAvmpaypoovvng (multitasking) eivor mloopotikn, dev
voiotatol. Av yio TapAdElypo KAmolog TapakolovBel £va TNAEOTTIKO TPOYPOLLLLL, EVOD
mapdAinio kortdlel To newsfeed evog pHécov KovVIKTG dOKTO®ONG, T0TE B YdoeL £val

HéPOG Tov TnAgomTIKOL mpoypappotog (Kane L.,2019).

2V emoTUN 100 MapkeTvyk dnpovpyeitor 1o ZUVOPOUO EAAEIUIOTIKNG TPOCOYNG
(Attention Deficit Disorder). Avtd cuviotd o peyddn TpdKANo”n Yo ToLG EIKOVE TOV
OLOOIKTLOKOD UAPKETIVYK, OL 00101 £YOVV TNV d1ABEGT TOVG £VOl KPONTIPLO TO OTOI0
€XEL GTPOUUEVT] TV TTIPOGOYT TOL GE £va AGYETO TEPLEXOUEVO. O €101KOG TOV LAPKETIVYK

UTOiVEL GTOV OVTAY®OVIGUO Y10, VO KEPOIGEL TNV TPOGOYT] TOVC.

2OpQova Pe TV EMGTNHOVIKT Oempia, 0 ¥poTNG TOL SAOIKTHOL UTOPEL VO EGTIACEL
TNV TPOGOYN TOL Y10 OKT® UE 0EKO OELTEPOLENTA GE Lol avdptnon (social update) mov
tov mapovotdletal. Emopévog 1o pqvopa tpénel vao eival cvvropo kot meptektiko. To
ELOVAYVOCTO TEPLEYOUEVO vl TPOTHOTEPO amd TV €15 PdBog avdivon (Harman W.
2015).

Téhog a&ilel va avaeépovpe OTL «n Tpocoyn» elvar pia Evvolo mov mpooceyyileTat
SLQOPETIKA amd KABe EMOTNUOVIKO KAGDOO. TNV TOAITIKY ETWICTHUN, 1 TPOGOYN
oyetileTon pe v nuepnota ddtaén (agenda) dnAaon Ta Tpéyxovta (NTHUATO TOL TPEMEL

va emAvBovv. TV 01KOVOUIKY EMGTNUN, otV Bewpia g opydvmong (management)

23



KOl GTNV KOW®VIOAOYiO, 1 TPOCOYN £IvVOL GUVLEAGUEVN LE TNV UE TNV £PEVLVA KOl TNV
dwdkaoio Aqyne amopdoswv (decision making), (Davenport T., Beck J., 2001, ceh
20).

2.3 Ta 0Y0 otadwa s [pocoymc

H Tlpocoyn eivar «n €0TIOGUEVN TVELUOTIKN] TPOCNAMOTN GE £Va OVTIKEIUEVO TOV
TEPIEXEL Lol TANpOo@Opia. Apyikd AopuBEvovpe YvdoN OLTOV TV OVTIKELEVOVY, LETE Ta.
napakorovBovue Kot téhog amopacilovpe mwg Oo dpdcovuey (Davenport T., Beck J.,
2001, og 20).

H mpoéhevon g AéEng «attention» Ppioketon oty opdppiln AéEn «tend» mov
ONUALVEL «TEPUTOOVUALY Kot «PpOoVTICm». LTV onuepwvn €noyn, ot dvBpomor &xovv

ToALEC VTOBETELS Ol omoieg yperdlovtan mepuroinom.

H dwdwaocio g mpocoyng amotereitoan and 600 otddo. To mpdTo oTddo €ivan
@aon tov mepoptopoV (Narrowing phase), katd v omoio 0 AvOp®ITOG KAVEL S1OAOYT|
oTlg auoOntnplokés €1opoég mov mpooiapPaver amd To e&mTEPKO TEPPAALOV,
Aappavovtag vowT To YEYOVOGS OTL 0 AVOP®TOG EPYETAL GE ETAPY| LLE TANPOPOPIES AAALL

dgv Tovg divel onpacia.

To devtepo oThd10 NG TPOcOoYNG elvar M ANyn G AmdEUcoNS KATd TNV Omoid, O
dvOpomoc Aapupdvel o andeacn pe Pdorn v mAnpoopic. mov Tov TPAPNEE TNV

npocoyn (Davenport T., Beck J., 2001, cel 20).

TéNog vapyeL P ATIOONG OYXECN AVAUESH GTNV ENTYVOON, TNV TPOCOYN KOl TNV
opdaon. Khaoown epintwon amotedel 1 mpocoyn mov divetor kotd T ddpkelo ANyng
LG amdeaons ywo. TV TpoypoTonoinon g ayopds N to avtiBeto. H emiyvoon
LETATPEMETOL GE TPOGOYY|, OTOV 1] TANPOPOPI0 ATOKTH KATO0 VOO GTOV avOpOTLVO

EYKEPAAO KOl OVOTTOGGEL TNV dvvatdTNTA Yo dpdon.

[Tpokeyévov va vdpéet dpdon mpénel Tpmta va 600el Tpocsoyn. H dpdon propel va
napel dwapopeg popeés. O avBpwmog pmopel va yphwyel o onueiwon mov va
npoopiletar Yo TOV EQVTO TOL, 1] VO LOPOCTEL LE KATOOV TIG OKEWYELS TOV. AKOMO KO

AVTEG Ol KIVIGELG AOTEAOVV Lol LOpeN dpaong.
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Onowdnmote kot av givol To avTiKeEipevo g andeaonc, gite yivel dpdon M OxL,
onuaivel 0t mponyovpéveog vnpée g éva Pabud m eoticon TG TPOGOYNS TOL

avOpwmnov (Davenport T., Beck J., 2001, ceA 21).
2.4 To @owvopevo ™G EAAEWYNG TG TPOGOYS

2V owovoky Bempia, vdpyet po Pacikn apyn 1 onoio arotedel T0 KEVIPIKO AEova
OVTAG TNG EMOTAUNG : M €vvolo NG éAAewyns. Ewdwdtepa m «EAlewymy» elvar n
KoTAoTaon Kotd TV omoia éva ayafd LAIKO 1 GvAo Pploketal Ge TEPLOPIGUEVN
EMAPKELD KOl 1] TPOGPOPAE TOL GTNV OyOpd OV UTOPEL VO, KAADWEL TNV avTIoTOU(M

{Mmon v avtod to Tpoiov (Www.vidyard.com, 2016).

H évvoua g «€élhenymo» éxet e&éyovoa onpacio oty {on Tov avBpdmov. Kabopilet
Vv mopeia ™G owovouiag, Tig THESG TV ayafdV Kol TV VINPESLOV. AV dgv LINPYE N
EMenym tote Kaveic dev Ba yperaldtav KotafdAiel OmOOOMTOTE OVTITIHO Yo VL

ayopdoet otdonmote (Www.vidyard.com, 2016).

H Beopio avty €xel mpokTikn €Qoppoyn kot oty &vvolo g «mpocoyne». H
wpocoyn eivor €vag omdviog mOPog o omoiog Kivnromolel o etaipio. AopuBdvovrog
VoYM OTL M TPOGOYN €IVl TOADTIUY, KATAVOOVLE TO YEYOVOS OTL TPETEL VO TPOGEYOVLLE
OV TNV OPLEPOVOLUE KOt OTL UTOPOVLLE VAL TNV SLUYEPLOTOVUE OTMOG GLUPAIVEL Kot [E

Al omavia ayafd (Davenport T., Beck J., 2001, ce) 17).

Attention Economy 2016

Supply Demand

Quantity

— Attention
Scarcity

2016
Time

IInyn : http // www.vidyard.com 1 1
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Awdypoppa 2
Ay POPPIOTIKI] OTTEKOVIGT] TOV QUIVOUEVOD TG «EALEWYNS) TNG TPOGOYNS

To 1510 TpdPAnUa avtipeT®milovy Kot Ot €101KOL TOV HAPKETIVYK. YTdpyel EAAenyn
G TPOGOYNS OTO OKPOATHPO OTO Omoio amevfivovior Eved  TOWTOYPOVA
avtayovifovtar pe GALOVG €101KOVG TOV UAPKETIVYK Ol 0toiol TpomBohV Ta S1KA TOVG

TPOiovVTO Yo va Kepdicovy éva temepacpévo topo (Www.vidyard.com, 2016).

Exhibit 2-1: A Graphic Model of Attention Processes

| Awareness Narrowing | Attention ] Decision

Phase Phase

N r
items come Into pEE—— “B;:::::_' :02" ;i::‘q‘f::::fm —_— Decide whether
awareness e e : or not to act

S Paid tO & particular item

IInyn : Davenport T., Beck J., 2001, o€l 1IInyn : Davenport T., Beck J., 2001, o€l 21

Awdypoppa 3
AWy pOppOTIKI] OTEIKOVIOT TNG OLUOIKAGILOS TPOGELKVOG TG TPOGOYNS

2.5 Ta aitio g éAAewyng TG TPOGOYNS

Onwg avaeépdnke kot oto mponyodueva KepdAoio 1 «mpocoyr» eivor €idog mov
eKAeimel oty onuepv emoyn efoutiag ¢ Opkovg €kbeong tov avBponwv oe
TEPLEYOUEVO OV TEPIEXEL UEYOAO Gyko mAnpogopidv. H texvoroyikn mpoodog

cLUPBarAEL KaBoploTiKd GTNV EEAVIANOT] TOV TANPOPOPLOV.

H vrepagbovia tov mAnpopopidv cuvictd Ttov Tp®dTo Kot Poacikdtepo Adyo.
To 1971, wpw axodpa yivel n gupeia d1GO00N NS XPNONG TV VITOAOYIGTAOV GTOV YEVIKO
mAnboopd, o owovopordyog Herbert A. Simon mepiéypaye pe Tov TO TOPACTOTIKO
TPOTO TNV CNUEPIVY KATAGTAOCT] : «EIVOL TPOPAVES TL €Vl AVTO TOV KATOVOADVOLV Ol
mAnpoopies. Katavaldvovv v mpocoyn TV amodekt®v tous. Emropévmg o mhovtog
TOV TANPOPOPLOV INUIOVPYEL OTOYLO. GTNV TPOCOYN KOl TPOKLITEL 1] OVAYKN VoL Yivel
OTOTEAECUOTIKT KOTOVOUN TNG TPOCOYNG 6TV vIepapovia Tov mnymdv TANpoeOpNoNg
(Anderson S. 2019). Zta ypovie mov oKOAOVOMGOV TO HECH TAPAYM®YNG TMOV
TANPOPOPLOV  aLENONKAY Kol OYKOG TV  TANPOQOPLOV  TOAAATAAGIACTNKE E

YEOUETPIKN TPOOJO.
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‘Evoc axopo onpovtikdg mapdyoviog e emitaong avtod Tov QovoUEVOL glval 1
npoaktikn ¢ [oAvmpaypoosvvng (Multitasking) katd tov David Meyer €101kd eni tov
0épotoc. Otav €vag avBpomog Kavel 000 EexmploTég OOVLAELEG TOWTOYPOVA, GTNV
TPAYUATIKOTNTO EVOALAGGEL TNV TPOGOYN TOL UETAED TOVE, KOTOVOAMVOVTOG
TVELUOTIKY EVEPYELDL. ZOUQ®VO L TOV Meyer, o avOpdmivog eyképaiog enesepyaletan
OLPOPETIKA €101 TTANPOPOPLOV GE EEYWPIOTA «KOVAALOY, TO YAMOOIKO KOVAAL, TO
OTIKO KavOAL, TO OKOVOTIKO KovaAl KTtA. Kdabe po amd ovtéc i dadikaocieg
enelepydletar £va GUYKEKPIUEVO OYKO TANPOPOPLOV KAOE popd. AV VITEPPOPTOCELS EVal

KOVAAL, O €YKEPAAOG VTOAEITOVPYEL KL lval ETPPETNG G€ AAON.

opeova pe por GAAN Tpocéyyion and tov otoyacty Merlin Mann, 1 éAAetyng g
TPOCOYNG amodideTon ota LIAPEOKA TPOPANUATE TOV avTHET®TILovY ol dvBpmTmot.
Ewdwkdtepa o pavopevo avtd evidocetat 6€ Eva euph Ao EAAEWYNG GTOYEIOV OGS
N Kwnronoinom, N evtvyio Kot dAho cvotatikd g vevpoynueiog. Katd v extipnon
ToV 1M éAAElyn mPocoyNg opeidetor o Awtapayr] g EAAEWYNS TPOCOYNS AOY®
vrepdpaotnpottog (ADHD) 1 oe katdOilwym mov dev €xet Oepamevtel. H éddenyn
vromopivng emnpedlet apvntikd tov avBpmmivo vov. Katd  didpkela g epyaciog, o
dvBpomoc ocvvavid ovcokoAieg kol Bewpel 10 avikeipevd tov Papetd, Yoo ovtd

Kataeevyel 6€ pia GAAN dpactnprdtra Tov T Bewpel mo evolapépovsa (Anderson S.,

2019).

Téhog n mpoaktiky tov «Multiteaming» otig peydieg entyepnoelg 6mov gpyalopevol
oo OPOPETIKA TUNOTO GLYKPOTOVV U0 OPAO0 LE GKOTO TNV GLUVEPYUGIN TAV® CE
pa kown amootoAr]. H mpaxtikn awtr, cupufdAlel oty enicnevon tov Sodkacidv Kot
mv eéowovounon xpovov kot ypnpatos. EmmpodcBHeto copPdrer oty petdyyion
YVOOEDV Kal TNV d1dadoon TV BértioTov neboddwv epyaciog pnetald tov epyalopévav
evog opyavicpov. Tapora avtd vdpyovy Kot apvnTIKG oTOLYEID OTTMG 1 EXOYYEALOTIKT
eEovBévaom, ot ayyddelg dlatapoyés Kot Kot emEKTAoN 1 EAAEWYN GLYKEVIPWOONG Kot

npocoyng (Mortensen M., Gardner H., 2017).
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Ewéva 2
Emypaen pe Wordart ywo tnv tpocéikvon g Tpocoyig

My : https://www.ximenesbjj.com 1

2.6 Ovtpomor emilvong Tov TPoPfANaTOS

H xoatdotaon g eALelpatikig Tpocoyns £xet yivel avtikeipevo peAétng amd OAOLG
TOVG avOPAOTOVG dlayPOVIKA GE OAQ TOL PUNKT Kot TAGTN ToL KOGpHov. o to Adyo avtod
&yovv gpapuootel d1dpopeg HEHOSOL OVTOGVYKEVTPMGNG KOl EVIGYVONG TNG €0TINONG

NG TPOGOYNG TOL AVOPOTIVOL VOU.

H mo o6wdedopévn teyviky mov e@oppdotnke ota apyoic ypdvio, Mtav o
«AloAoylopogy mov ékovav ot Bovdwotés. Me v meBopyeion Toug otV IPOGOYT|
TPOCOEPOVLY U0 GEWPA OO TAEOVEKTNUATO, OKOUO Kol O€ OovOpOTOVG 7oL eV

Totevovy otov Bovodo.

Me avtd tov tpdmo, puOuileTon n YuyoAoyikn d1dbeon Kot eVicyVETOL 1) E0TIOGT NG
npocoync. IloAroi yuyordyor vrootnpilovv 611 6Tt0 pEALOV OAhol ot dvBpwmol Ha

emdidovTol o€ «KooIKEG acknoels tpocoyne» (Anderson S., 2019).

Mo axopo pébodog oty emilvon avtod mpoPANpaTog Tov Exel  KoteEoymv
€QOPUOCTEL 0TI OVTIKEG KOWMVIEG €lvarl 1M XPNOT VOPKOTIKOV OVGLOV. Aloypovikd
€xovv peietnBetl Eva evpl PACLO OLGLOV TOL EKTEIVETOL OO TO TGAL KOl TOV KOTVO TOV

torydpov péxpt 1o «NoDozy» ko v Bevievdpivn.

v onuepvi enoyn £xel 01dobel n ypron TV «vevpoevioyuTOvy. TlpodKettal yio
VOPKOTIKEG 0VGIES TOV oyedldoTnKay Yo va Bepanedcovy acBéveleg dmmwg 10 ADHL pe
ta pappoka Ritalin ko Adderall, tnv voco tov Alzheimer pe to edppaxo Aricept, tnv

KATAOTOON TNG «vapkoAnyio» pe to edppoko Provigil. H katavéiwon avtdv tov
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OKEVAGUATOV amd LYIEG avOpMOTOLS UTOPEl Vo TPOKOAECEL VIEPPVGIKEG VONTIKES

duvatdtnTeg o€ OTL APopd TV eotiacn g tpocoyns (Anderson S., 2019).

Ewova 3
DopROKEVTIKO CKEVUGNO TTOV YPIGLUOTOLEITOL VIO TS TPOCEAKVGT] TNG TPOGOYNS

CONTROLLED DRUG

POSSESSION WITHOUT AUTH
At UTHORITY
KEEP OUT OF REACH OF CHILDREN

Ritalin°10 ) NovARTIS

METHYLPHENIDATE AUSTR 11052 |
HYDROCHLORIDE TABLETS 10 mg 100 tablets 2
— EE— =

IInyn : http // www.vidyard.com 1 2

Extég and avtd, vrdpyovv Kot ot TeYVOAOYIKEG AVGELS TOV TPOTEIVOLV 01 £101KOT GE
Bépata mAnpogopkns. To «Lifehacking» etvor éva kivnua mov €xet dnpovpynbet oto
dwdiktvo. Epappdotnike yio mpdt eopd and tov cvyypapéa Danny O’Brien, o omoiog
Tpoonafovoe v AVTIHETONTIGEL TO TPOPANUL TG EAAENYNC TPOGOYNG TOV OVTIUETOTILE
0 1010¢. Xe dampoconikés cuinTNoElg OV €lxe HE TOLG PIAOVG TOV, JAMIoTWCE OTL
yYpPNoWonovV e oelpd amd pehoOoovE Kot TEYVAGUATA YlO. VO TEPLOPICOVY TNV

amOGTOCT TNG TPOGOYNG TOVG.

Apywcd épode va droyerpiletan Eva texvorloyikod TpOPANLLa TOV TEPLYPAPETOAL [LE TOV
veoroyoud «Yak-shavingy», dnAadn 1 tdon Tov avOpdTov vo E0SEVEL TNV TPOGOYT| TOV
0€ OTEAEIMTEG ACKOTES EVEPYELEG Ol OTTOIEG GUVOLOVTOL EUUEGO LE TNV KVUPLOL AGYOAl

TOV.

Emunpdobeta, mepthapfdvel pia oelpd omd gupnuatikong KOOKEG yio. TV ovvtadn
wog Aiotag vroyxpemoemv (To-do list), €01kd Aoyiopikd Yoo TNV Oloyeipton Tov
NAEKTPOVIKOD TayLOpoUeiovL Kot GAAES TEYVIKEG YL TNV  ATOPLYY| YPOVOROp®V

EVEPYELDV.

To Lifehacking &yel eEelybei oe éva mpdypappo Borifetag to onoio cuvtdocetol Kot
avafewpeitar cuyva amd opdoa emotnuovev. Ot odnyieg Tov Tepthapfdvovy Eva gvpo
Qaoua oo TPOKTIKEG OTmG pébodot drayeiptong tov ypdvov (the 90 - second shower),

TEYVIKEG Yoo TNV Onpovpyio onuewoewv (mind - mapping) kot AOYIGUIKO 7OV
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onuovpyet cuvropevoelg (mmg vo petatpéyels tov Aoyoplacpd tov Gmail og AMota

VIOYPEDCEMV).

TéAog VILAPYOVY TPUKTIKEG TOV TAPELOGVTOC TOV dev oyeTilovTal e TNV TEQVOLOYin
OTMOC 1) LETATPOTT EVOG GNUELMUATAPION GE TIVOKO LLE TNV YPNON TALVIOG CLYKOAANONG

(Anderson S., 2019).

2.7 H pétpnon s apocoyig

ATO TV EMOYN OV EPELPEONKE 1 TNAEOPOCT] KOL TO PASIOP®VO, YEVVIONKE 1 avdykn
va yivetar pétpnon g mpocoyng Mote vo pobaivovpe mola mpoypdppata Kepdilovv
TNV TPOGOYN TOL KOOV Kol oo, Ol OCTE Ol IBVVOVTEG TOV HECHV VO OTOPAGIGOVV

¢ Oa yivel 1 Katavoun Tov EUTOPIKOL ¥POHVOL TOVG.

H mpdt kou maroidtepn pébodog pétpnong g mpocsoyng Nrav 1 «MéBodog tov
Hpepoloyiovn. 'Evag apiBudg owoyevelidv (panels) mov amotelovoe tuyaio deiypo
KatEypape olkelofeAmg oe éva NuePoAdYlo O Ta TPOoypdppaTa TOV Tapakolovbovoe
oV ™Agdpaomn 1N o paddpwvo avtictoya. H Nielsen Media Research tav 1 mpot

etopia mov gpdppoce ™ péBoodo avtr (Davenport T., Beck J., 2001, ceh 36).

H devtepn pébodoc Mrav amdppota g te)voAoykng Tpoddov. O A. C. Nielsen
AVOKGADYE LI GUGKELN 1 OTO10L GLVOEETOL LLE TNV TNAEOPOCT] KO KOTOYPAPEL TOEG
wpeg Aertovpyel n TMAEdpaon Kot 6€ mowo kavéAl elvar cvvtoviopévn. Ta dedopéva
cVAAEyovTal o muepnowo PBdon evad elval dwbéoipuo oe dbpopa diKTva Kol GE
owpnuiotés. Emmpocheta, n cvokevn divel ) duvatdtra otov TmAebeatn va onAdvel
T0 QUAO KOt TV NAio Tov, evd avd TaKTd Ypovikd dwactiuate C{nteitor and Tov
mAebeatn va dnAdoel 6t eEaxorovbel va mapakoiovBel v TAedpoon evd avh
Bpioketon oe Aertovpyia. Xtic Hvopéveg I[MoMrteieg g Apepikng €xovv tomofetnOel

€1KOG1 YIAMAOEG GLOKEVEG TTapaKoAOVONONG GE 15GP1IOLA VOIKOKVLPLA.
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Ewova 4
Teyvoroyké mpoidv mwov ypnoLHoToIEiTOL YO TNV HETPNON TG TNAEOEaONG

IInyn : http // www.vidyard.com 1 3

H tpitm péBodog ovopdleton «Just ask». Ot cvppetéyovieg epotdvtar vBEmg va
OMAOCOVY TOGO YPOVIKO JACTNUA APEPOCAY GE KAOE TOLG dpacTNPOTNTA .ZE QTN
v mepintmon, divetar Eueoacn oty dtdotact Tov ¥pdvov. Ot 18101 01 GLUUETEXOVTES
KaAOOVTOL VO, KaTOypayouv OG0 ¥povo aplEpmcay oe Kabe toug dpactnprotnta. H
puéBodoc avtn dev amotehel ToV MO AELOTIGTO TPOTO HETPNONG TNG TPOCOYNG EMEN

yivetar n TadTIGN NG KE TNV EVVOLa TOV XPOVOL.

H pébodog «best recall» (n kaAvtepn avdxkinon) amotelel (o mapoiloyn g «Just
ask», OmOL Ol GUUUETEYOVTEG KOAOVVIOL VO KOTOYPAWOLV TL £KOVOV TIG TEAELTOIES
EIKOCITECOEPLS DPEG KOL KOTO OCULVETEWL 7OV OPLEPOCAV TNV TPOGOYN TOVG.
EmnpocOeta n pébodog «check-and-record technique» (éleyyog xon kataypagn)
amotel amd TOV GUUUETEYOVTO VO OLOKOTTEL TIC OPAGTNPLOTNTES TOV AVE TOKTH YPOVIKA

dwotipota Kot va Kataypdoeet T kaver (Davenport T., Beck J., 2001, e 36).
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2.8 H péfoodog pétpnong e npocoyns Attentionscape

o '
Exhibit 3-1: Goode’s Chart
@ Attractive FRONT OF MIND
© Somewnat Attractive o
© Balances InAOvation
@ Somewnat Aversive s
O Aversive
K
3
Interpersonal
Teamwork Leadership 2 35003
Chents ‘
Business Logistics ‘
CAPTIVE VOLUNTARY
-2 -y 0 )
External Competitive Family
Environment 1

BACK OF MIND

IInyn : http // www.vidyard.com 1 4

Adypappa 4
To gpevvnTiko gpyareio Attentionscape wov YPNGLUOTOLEL 1] EMGTI U TNG
owiknong

To Attentionscape givat £va pguvnTikd epyorleio TOV LA OELYVEL LE TOL0 TPOTO EVOG
dvBpwmog 1N €vag opyavicuog KatavéREL TNV TPpocsoyn tov. To epyaieio avtd cuuPdiet
oV Odyveorn TpoPANUdtOV KaTtovoung g mpocoyns, kabopiler mwg m etoupia,
kaBopilel mog po etopio KaTELOHVLVEL TNV TPOGOYN TOV VIOAANA®V TNG, OVOAVEL TNV
TPOGOYN TOL AapBdver pia etopio amd TOVG KATAVOAMTES TNG KOl TOVG TEAATESG TNG KOl
pe oo TpOTo umopel va OAOKANP®OET pia 0o dnToTE OpacTNPLOTNTA TG ENLXEIPNONG

n omoin amattel éva opiopévo eninedo mpocoync (Davenport T., Beck J., 2001, ce) 38).

H «yoptoypdonon» mg mpocoyng mov anekovilel to ev Adym dudypappo facileton
oV Pacikn SKpIon TV €Nl HEPOVG EKPAVGE®V TNG TPOGOYNG € €51 dLPOPETIKOVS
TOTOLVG 01 omoiot petah Tovg amoteAovv tpia (evyn. To mpdTo Levyog givor N déoa
(captive) xou n eBehovtikn (voluntary) mpocoyn. To devtepo (gvyog eivor 1 amwOnTiKn

(aversive) kou M ehkvotiky| (attractive) mpocoyr. To tpito Levyog givar n Tpocoyn mov
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Bpioketal 610 gumpdcsdo TpuMqpa tov eykepaiov (front-of-mind) kot 6to omicOHio pépog

Tov gykepdrov (back-of-mind), (Davenport T., Beck J., 2000).

To vrdderypo avtd oYeSIAOTNKE MOTE VO, AMEIKOVIGEL TV TPOGOYN TOV OPLEPDVEL
éva, dtopo, pio opdda M évag opyavicpodg o éva ovykekpluévo (Tnua yioo Kaoe
oedopévn otiyun. To péyeBoc tov KOKAOL Ogiyvel TV TOCOTNTA TNG TPOGOYNG TTOL
OLYKEVTIPAOVEL TO €MidKo (Rua. O G&ovag (X) KaTaypAPEL THV TOGOTNTA TNG OEGHLOG
Tpocoyns &vavtt g eBehovtikng mpocoyns. O d&ovag (y) katoypdpel v mocdHTN T
™G TPOCOYNS OV PPICKETOL GTO EUTPOCHIO TUNUO TOL EYKEPAAOL £VAVTL QLTNG TTOV
Bpioketon ot10 omicOo tunuo. H amdypwon tov yp®dUATOC TV KUKAW®V OEl(VEL TNV
eAkLoTIK Tpocoyn (Ue okovpa amdypmorn) Kot TV omeodntikn mwpocoyn (ue

avorytoypoun omdypwon), (Davenport T., Beck J., 2000).

To povtého Attentionscape HETPOEL TO EMIMESO KOL TOV TUTO TNG TPOCOYNS, EVD
TaVTOYPOVe, GUUPGAEL oTNV KOTAVONoT KOL TNV EPUNVEIL TOV OTOTEAEGUATOV TMOV

petpricemv (Davenport T., Beck J., 2001, ce) 38).

H emommuovikn épguva katédel&e 1o yeyovog 0Tt TPOKEUEVOD Vo LEYIoTOTOmOEl 1
eotioon ¢ mpocsoyng mpémel va 600l Eupacn Kot 6toug €61 TOTOVG NG, OGO Kot av
avtd @aivetor mapdadoéo. IMa mopdaderypa, otav €vog Beathig moapakolovbel To
SLENUOTIKO VUL MG TOVIOG €VEPYOTOLEITOL 1) OEGHLOL TPOGOYN TOL EMEWN M
Kivnuotoypagiky] aifovca eivor okotewvn kot o Beathg Oev €xel GAAN emhoym.
[Mopdiinia evepyomoteitan ko 1 €BEAOVTIKY] TPOGOYN TOL ENEWN N OLOPTLCT PaiveTaL

evowpépovca (Davenport T., Beck J., 2000).

Klaoowd mopddetypa epappoyng owtng g pebodov aroterei | etapio Floppytech
oL aoYOAElTOL pe TNV avamTvEN TG TEYVoroyiag. Ta gvpiuata Tov TPoEKvyav Ard
TV KOTAypoQeY] TG UETPNONG NG MPOCOYNS TV epyalopévav £0ei&av 0Tl vIdpyel
peyain eotioon ota akoilovBa (NTHUOTO @ GTOVG TEAATEG, GTO OHASIKO TVELUA, GTNV
Aertovpyion TG amoBKELONG KOl SVOUNG, OTINV MYECIO, OTNV KOWOTOUIM, OTIG
0IKOYEVELOKES 0&leg, OTIC OMPOCMOTIKEG GYECELS GTO YMPO NG E£PYACIOG Kol GTOV
aVTOY®OVIGUO oL VIapyEL 010 e€mTEPIKO TepIfariov ¢ emtyeipnong (Davenport T.,

Beck J., 2001, ol 40).
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2.9 To otpatnyké oy£o10 Y0 TV dLayEipLlon TS TPOGOYNS

2oppova pe tovg Davenport kot Beck 1 évvola tng mpocoyng evidocetol 61o medio g
YVOOTIKNG Yuyohoyiag. Onwg £xel 10 avapepbel, N Tpocoyn Ppioketon og EAAELYN Ko
KaTd cvvémelo Tpénel va yvopilovpe tog Ba 1 dayeprotovpe. Onmg avapépdnke ot
Tponyovrevn evotnta 1 TPocoyn xwpiletar o €61 katyopieg ot omoieg peta&h TOVG

amoteAovv tpia (evyn (Kessous E., 2015).

To npdto (evyog elvar n déopa (captive) kar 1 eBelovtikn| (voluntary) mpocoyn. To
devtepo Levyog elvarl  anwOntikn (aversive) Kot 11 eAKvoTiKY| (attractive) mpocoyn. To
tpito (evyog eivar m mpocoyn mov Ppioketar 6TO0 EUMPOCHIO TUNUO TOL EYKEPAAOV
(front-of-mind) kot oto omicOio pépog Tov eykepdiov (back-of-mind), (Davenport T.,
Beck J., 2000).

2V tepinTmon KT TV omoio To vTddelypa Tov Attentionscape deiget 0Tt vdpyEt
vepPolikn doom o€ khBe (o amd oVTEG TIC Katnyopieg otovg €pyalOUEVOVG WIOG
emyeipnong 101e Tpénel va eQoPUOGTEL EVOL OAOKANPOUEVO GTPATNYIKO GYXEOL0 Yo TNV

QVTILETOTIGT TNG.

H npot mepintwon sivor n «déopa mposoyr». Iapatnpeitoan oe avBpdmovg mov
awcOdvovtar cav va givor aypdimtol moAépov. Epeaviletor étav 10 vrosuvidettd
TOVG, OMOCTA TNV TPOGOYN TOLG OO TNV dPACTNPLOTNTA UE TNV OTOi0 0GYOAOVVTOL
exeivn ™ otiyun. 'Eva andld mapddetypo amd v kabnuepvotnta gival 1 cuvdvrnon
evOg avOpMOTOL e TOVG YOVEIS TOV GLVTPOPOL TOV. TNV TEPIMTMOT EVOG OPYOVIGLOD, 1|
OV ADoM Yol TNV OVTILETMTICT TOV GOVOUEVOL Elvar 1 petakivion tov epyalopévev
amd avtd TO AVIIKEIUEVO KOl 1 GVIIKOTAGTOGN TOVG amd GAAOVG MOV EMIOEKVOOLV

peyaivtepo evbovoiacpd (Davenport T., Beck J., 2001, ce) 43).

H 6e0tepn mepintmon eivon n «eBerovtikn wposoyn». Agopa Evav dvOpmmo o omoiog
Bpioketar oty Katdotaon katd TV omoio acyoAeitol pe €vo OVTIKEILEVO TOL TOV
EVOLAPEPEL KOl Y10 AVTO TO AOYO 1 TPOGOYN TOV £ivol EVAAWTN G€ AVTEPIOTAGUO. AV
EUEOVIOTOVV oTolxEla Tl omoio mepEyovv TV déGa Tpocsoyn Tote 1 €Behoviikn
npocoyn eapaviCetar. ‘Eva antd moapdostypa ivor n avéykn pia etoupiog vo KAverl puo
KOW®VIKTY TPOSPOPA, OLL®G EKEIVN TN OTIYUN OEXETAL L0 QLGONLUGTIKY| EKGTPATEIN V1oL
TO TPOIOV TNG. ZTNV MEPIMTMOOT ALTY, N d10iknom ¢ etanpiog koTaptilel Eva KaTdAoyo

HE TOVG AOYOLG Yo TOVG OTOiovg O €pyalOneEVog Tpémel va. otnpiel To TPOIdV Tov
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nmapdyetal. Me avtd Tov tpdmo mpoceyyiloviat ol avdVLHOL OAKOOMKOL GTIG GUVEIPIES

TOVG,.

To oebtepo (evyog eivor m mpocoy mov Ppioketonr oto eumpdcOlo TUUA TOL
gykepdiov (front-0f-mind) kot oto omicbio pépoc tov eykepdiov (back-of-mind). H
UETOED TOVG OAANAETIOPAICT] OTOTVITAOVETOL GTO AEOVA «Y» TOL VTOOEIYHOTOG LETPNONG

Attentionscape.

H npod mepintmon givor n Tpocoyn oto onicOio pépog tov eyke@aiov. Y pictoton
oTNV TEPITTO®ON KaTé TNV omoia 1 Kabnuepvotta evog epyalopévon ivar aviapn oe
onueio Papepdpoc, eved mapdAAnio Epyovior o€ emoen HE VEd OedOpEVA M
avtipetonilovy  onpoPrienteg Kataotdoels. Eva klooowkd mopddstypo eivor m
nepintoon pog etoupiog, ™ omoiog M Asttovpyio Pacileror oy emKowvovia UE
éviumo péca OpmG otadlokd mpoetodletal v petdfacn Tng oTov KOGHO TOL
ddkTvoL péca amd TV YynEelomoinon TV dadtkactmy e H mpotewvouevn Avon
elvar vo ouveylot] ompOcKOTTO 1 Ol0OKOGIO TOL YNELIKOD UETACYNUATIGUOV,
Bacwouevol otovg edKovg o Bépata teyvoAloyiog, ot omoiot Oa petayyicouv Tig

YVOOELG TOVS KOl GTOVG LITOAOITOVC.

H devtepn mepintmon sivor 1 wpocoyn] mov Ppicketor 610 eunpodchio UEPOG TOv
eykepdlov. XopPaiver o0tav €vag dvBpwmog gival ayy®UEVOS, TECUEVOS AP PNUEVOS
Kot 0ev pmopel va cuykevipmBel oty dpactnpromtd tov. 'Eva khaccikd mapaderypo
amotelel éva emdyyeipa mov emPaiiel otov epyalOpevo var KAVEL cuyva Tasidwo pe
arotélecpa va Pliovel ouyyvon egottiog g aAlayng mepiPairovtog. H mpotevopevn
AOon eivan 1 Tvmomoinomn TV dladikacidV o KaBe Talidol kot ot emavarlapPoavoueveg

EVEPYELEC.

To 1tpito Levyog eivar n anwOnTikn (aversive) Kot 1 eAKVOTIKY (attractive) Tpocoy).
ATOTUIOVETOL GTIG ATOYPMDCELS TOV YPMUOTOG TOL PPIcKETAL LEGH GTOVG KUKAOVG LLE TOL

vd épevva (nrnata Tov vrodetypoTog Attentionscape.

H npot mepintoon sivor n elkvotikny tpocoyn. O epyalduevog dev givar o Béom va
EKTIUNOEL GMOTA TIC KOTOOTACEIS KOU TO, YEYOVOTA oL cupPaivouv yopw Tov, UE
OTOTEAECLLO. VO ALYVOEL TOVG KIVOUVOUS KO TIG OPVNTIKEG EMTTMOCELS TV EVEPYEUDYV TOV.
To mapdderypo mov amotvwdVeL TV Kotdotaon givar  fudion tov Titavikov npiv amd

v omoio elye vrotyunOel m a&la mov eiyav ov cwotikés AéuPfor. H Avon yu 10
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TpOPANUa avtd givar o gpyalopevog vo. okéPTeTal Kot vo vreviupilel doupkmg oToV

€0VTO TOV, TIG APVNTIKEG TTUYEG KO TO TPOPANLLATO TTOV UTOPEL VO TPOKVYOLV.

H dgvtepn mepintwon eivan 1 anwdntikn tpocsoyr. O epyaldpevog PAémel povo Tig
apVNTIKEG TTLYES amd kabe (MTnuo, pe amotédecuo vo unv Ppiokel o KOTAAANAO
KkivnTpo Yoo v cuveyiocel v mpoonddeld tov. H Avon v 1o wpdfAinua avtd sivor n
aAAoyn TG OMTIKNG Yoviog Yo ta {NTHUATO TOL APopobV TNV €PYACI, 1) LETAGTPOON
™G avtiinyng oe o o Betikn KatevBuvon kot n O avropoPn tov epyaldpevov

otov €0vto Tov (Davenport T., Beck J., 2001, cel 43).

2.10 Xopmepaopato
2e autd TO KEQPAAOLO OVOADGOUE TNV «TPOGOYN» MG £Vvola Kol mg mepleyopevo. To
Baocwkd g yopokINPoTIKO €lvar 1 EAAEWYT, YEYOVOS TOVL TNV KATOTAGGEL GTINV

KOTNYOpia TV OIKOVOLUK®V 0yoddv.

Ta KOpra aitio g EAlelyng ™ Tpocoyng eival N vepapbovia TV TANPOPOPLOY
ov oeidetor omv paydaio €EEMEN ™G TEXVOAOYiOG 7OV CULVEPBOALE otV TOyElN
owwdoon tovc. Emumpdobeta m mpoktikry tov Multitasking kot to vrokeipeva
Yuxohoykd mpoPAnuata mwov Pudvel o onuepwvog dvBpomog Bsmpodvior e&icov

ONUOVTIKA OfTiL.

AvoAdoape TOug TPOTOLS OVTILETOTIONG TOL TPOPANUATOS TG EAAEWYNMC, e
pnebodovg 6mmwg to Lifehacking mov pabaivel otov avBpomo va doyxepileton pe mo
opBoAoyiKd TpOTO TOL UNVOLATO TTOV dEYETOL 0O TO dtadiktvo. EmmpochHeta avapépape
peBdd0vg mov Gyetilovtan pe TNV KAAMEPYELD TOV TVEVUATOG OTMG O SOAOYIoUOG OAAG
KOl TG QOPUOKEVTIKEG AVGELS OV HOG OIVEL M 1ATPIKY EMGTAUN UE TNV AVOKOALYT

OPOP®V GKEVACUATMV.

Télog Waitepn pveia Eywve otig peboddovg pétpnong g Tpocoyns pe v Pondeia
™G TEXVOAOYIOG KOl e UNYOVES HETPNONG TG BEaaTIKOTNTOGC GTNY TNAEOPAOT KOl TO
padloemvo Kol pe TNV KAOGoWKN péEBOOO TV gpoTNHOTOAOYI®V YOplg TNV
dwpecordpnon tov texvoroyik®v pécwv. To kepdhlato £KAelce e TV 0vVAAVLGY| TOL
VIOdEIYHaTOG pETPNONG TS Tpoocoyng, Attentionscape kot tovg €€l TOTOVC GTOVG

omoiovg avtr dtaKpiveTat.
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KE®AAAIO 3

H OEQPIA ATTENTION ECONOMY
3.1 Ewoayoyn

270 TPONYOOUEVO KEPAAOLO OVOADGOLE TNV £VVOLa TNG «TPOCOYNS» Kot KOTAdEIEAE TO
TpOPAnua mov dnuovpyeiton omd TV EAMAEWN NG X owTO TO KeEPAAoo O
TpoTeivoLE ADGELG Y10 TV OVTILETOMTION GVTOV TOL TPOPANUOTOC Kot e01KOTEPA ol

avaeepBoie oV eMoTNHOVIKT Bewpia «Attention economy».

Zmv ovvéxeln Bo OlEPELVNCOVLUE WE TOW0 TPOTO TO. YUYOAOYWKd epebicpata

emmpedlovv Vv Kpion TV avOpOTOV Kot KOTELOHVOLV TIC yOPACTIKEG TOVG ETAOYEG.

[S1aitepn avaeopd Oa yiver oto pdlo mov mailel n TeYvVOAOYioL 6TV 0pBoroyiKN
dwyelpton g mPocoyns TOGO0 TOV KATAVOAOTOV OGO Kol TV £pYalopévev, evd

TapaAANAa Ba avadvBel 1) Evvola TG «ETOENUEVIG TPOLYLATIKOTTOC.

3.2 H Ozompia Attention Economy og évvora

H owovopia g mpocoyng (Attention economics) €ivor po TPOGEYYIOT TOL CPOPA TNV
olayeiplon TV TANPOPOPL®OV, 1 OToio AVTIHETOTICEL TNV avOpOTIVY TPOGOYN MG £V
woYvo ayafd kot aviAel otolyeio omd TNV OIKOVOMIKY EMIGTAUN Yo TV ETIALGN TOV

TpoPAnudtev mov TpokvITovy amd owtn TV EAAEWYN (Rouse M., 2019).

H Beswpio Attention Economy €yl TpokTiky] €Qaployr] 6TNV GLAAOYIKY| IKOVOTNTA
TOV avOpOTOV Vo SLEPLGTOVV TA SLAPOPO GTOLXEID TOL VITAPYOLV GTO TEPPAALOV

poG Ko to oroior amottovv Tvevpatiky] ovykévipwon (Rouse M., 2019).

Xoupova pe tov Mihaly Csikszentmihalyi, o €Aeyyoc g mpoooyng eivai
GUVLPOGUEVOG LE TOV EAEYYO TNG EUTTELPLOG KO KOT EMEKTOCT] LLE TNV TTOLOTNTA (®NG TOV
avOporov. Or TAnpogopieg €cépyovtal oty cvveidonon tov avBpomov poévo otav
avtdg épyetal oe emagn pe avtés. H mpocoyn Asrtovpyel ¢ @iktpo petald twv
eEMTEPIKOV YEYOVOTOV KOl T®V gUmelpt®V mov Pudvovpe pe avtd. To dyyoc mov
Biovoope amd v €kBeon| pag otic TANPoPopies Hag e£0PTATAL TEPIGGOTEPO OO TOV
Eleyyo NG mPoooyNg Tapd amd ta yeyovota kabeavtd (Davenport T., Beck J., 2001,
el 4).

H 61t onpoacio g mpocsoymg £YKELTOL GTO YEYOVOS OTL £VOG ENLYEIPTLLOTIOG OPEILEL

aPeVOS VoL TPOGEAKDGEL TNV TPOGOYN] TOV VIOAANA®Y TOL Kol OPETEPOL TNV TPOGOYN
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TV katovolotov. Kat’ enéktoon ot pétoxot, ot mBavol vrwdAAnAotr kot OAG ToL
VTOAOITOL EVOLAPEPOLEVO UEPT TIPETEL VO TOYOVV avaioyng mpocoyns (Davenport T.,
Beck J., 2001, oe) 3). H AavOacuévn dioyeipion thg Tpocoyfg emQEPEL LEYOLO KOGTOG
gukopiag 1000 o€ opyaviocpuovg 0600 kal oe avlpomovc. H emtuyio pag emyeipnong
GTOV OIKOVOULKO TOUEN ivol AppNnKTO GLUVOESEUEVT] LE TNV TPOGEAKVOT] TG TPOGOYNS.
Eivar 1 Bacikn mpodmdBeon mpokeévon KAmolog va €L TNV OVOUEVOUEVT] Ayno,
67O KOWO TO 0T010 amevfHveTal. TNV TEPIMTOON KATA TNV OToia Evag epyoddTng BELeL
VoL ONUIOVPYNOCEL AYOOTEG OYECELS LLE TOVS VITAAAAOVS TOV, TPEMEL TPMTO VO KEPOIGEL
Vv mpocoyn tovc. Kat’ avoroyia to 1010 mpémel va ocvuPet otav €vag emyeipnuotiog
poonabel va. TOVANGEL TPOTdVTA 1 VINPEGiES 6TOVG TEAdTEG Tov. Opoing cvpPaivet
otav pa peyddn etoupia mpoomabel va avefdost v a&ia g petoyng me. [pémet
TPAOTA VO TPOCEAKVGEL TNV TPOGOYN T®V EXEVOLTMV Kol TV avaivtov (Davenport T.,

Beck J., 2001, oeh 8).

Amapoaitntn Tpodmodeon yia va kepdiceL o eTapio TNV TPOCOYN TOV KOTAVOADTOV
glval vo aQplepmoeL TPMTO TN OIKN TNG TPOGoyn o€ avtovg. Ot mpounbevtég mpémnel va
aglomomoovy OAa ta dtabéotua péca mov S100EToVY MGTE VA TAPEXOLY TNV TPOGOYN
TOUG G€ €MMEDO MOVIKNG TAOANONG KE KOGTOG YOVOPIKNG TMANCNG, TPOKELUEVOL VL

TpocerkHGoLV Tovg Katavorlotés (Davenport T., Beck J., 2001, ceh 14).

210%0¢ (og etarpiog eivar va epapuocet o ekdoyr| g Bewpiog g draxeipiong g
anddoong (Yield management). XOppovo pe oLV O OEPOTOPIKY  €TOupial,
EKUETAAAEDETOL PE TOV KOAVTEPO dLVATO TPOTO TO KaBiopatd T HEca 6TO AEPOTAAVO
wote Kavéva va, unv et yapévo. Me tov 1010 tpomo mpémel va yivel ko 1 dlayeipion
™G TPOGOYNG TOL avOpdTOL MoTE va PNy okopriletar dokona (Davenport T., Beck J.,

2001, el 11).

3.3 H Iotopikn avadpopn

O 6po¢ «Attention economy» dtatvm®OnKe yo TpOT Popd amd tov Herbert Alexander
Simon, opepKOvO OWKOVOUOAOYO, TOAITIKO EMIGTNAHOVO KOl EOIKO E€PELVNTH OTINV
yvootik yvuyohoyioa. To 1971 oto apbpo tov “Designing organizations for an
information-rich world,” avé\vce v Tpaxtikn epappoyn g Bempiag g TpocPopdg
Kot TG CNTNomg Yo va TEPLYPAYEL TN GYECT TOV TPOKVTTEL LETOED TOV TANPOPOPLOV

kot TG Tpocoyn (Rouse M., 2019).
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Me Bdon avty 1t Owmictwon, €£dyetonr TO GLUTEPAGHA OTL O TAOVTOG TMOV
TANPOPOPLDOV GLVETAYETOL TNV EAAEYM TNG TPOoGOoYNG. Me dAla Adyla, ot TAnpopopieg

KOTOVOADVOLY TNV TPOGOYTN TOV OTOOEKTMV TOVG,.

Amo to 1971 péypt onuepa, o puOUOG TOPAYOYNS TOV TANPOPOPIDOV ALEAVETOL UE
YEOUETPIKN TPO0OO0, 1010i{TEPO. UETA TNV EAELOYN TOL OLOIKTVOV KOl TOV UECWOV
KOWoVIKNG diktvmons. Emopévog n dtayeipion g mpocoyfg KabioTtd EMTAKTIKNY TV
aVAYKT TPOKEUEVOL O oNUEPVOS AvOp®TOg var avtameEEADEL GTOV TEPAGTIO OYKO TMV

TANPOPOPLOV LLE TOV OT010 EpYETOL OE EMAPN o€ Kobnuepwv Paon (Rouse M., 2019).

To mpdPANUE TNG TPOGEAKVONG N TNG OTOAELNG TG TPOCOYNG AVAYETOL GTO UAKPLVO
mapelBOv Ko €xer dueon emidpacn ommv onuepwvn emoyn. To 1472 m xohdtepn
BipAobNKkn otov kdouo Pprokotav oto mavemiotho Queen’s College oo Cambridge,
N omoia 61€0ete 199 PifAia cuvolikd. O TayKoGHiov PNUNG, SIUKEKPILEVOSG GUYYPOPENS
Francis Bacon &iye avagepOei oe autd 10 YEYOVOC AEyovTag OTL EVA €K TPMOTNG OYEMG
oatvetoar vo vmhpyer éva moivdpiBpo omdbepo PPriov, Opwg petd ond pio
TPOCEKTIKOTEPN HATIA QaiveTol 1 1oy voTNTd Tovg. To TPOPANUA exeivn v emoyn dev
ntav va Ppedel xpovog yia diapacua arrd va Bpebovv apketd Bipiio mov va kaAvTTovY

Tov dlaféciuo ypovo evog avBpmmov (Davenport T., Beck J., 2001, ce) 4).

3.4 Ow dv0 empépovg ekQaveoels TG Bswpiog «Attention Economy»

H Bewpia «Attention Economy», yopiletor e dvo emi pépovg Karnyopieg, avdioya
ue Tpomo mov yivetal | Tpocéyyion e H mpadtn katnyopia Aéyetoan «Market attention
economy», dnAadn 1 mpocEyyon g Bewpiog amd v ontikn yovia g ayopic. H
devtepn katnyopia ovopdletor «Participatory attention economyy», oniadn n Oswpia

e€etdleTon amod TNV TAEVPA TNG GLUUETOYNG TOV KOTAVOADTAOV.

3.4.1 H xatnyopia «Market attention economy»
H kommyopio «Market attention economy» avamtoyOnke pe v e&dmloon g
teyvoloylag kot Poociletoar otnv dwpecordpnomn, ta epyoreion ANyng amo@dcemv

(decision-making tools) kat t1g petpriocig (Kessous E., 2015).

Ye ovtn NV TPOCEYYIoT, ONUOVTIKO pPOAO JSdpopatilel M TPOKTIKN NG
tunuatomoinong (Segmentation marketing model). Mg avtd tov tpdmo, 0ol MEAGTES
yopiloviar oe opogldelg Katnyopieg, T onoieg ol etanpio mpoceyyilel pe dPOPETIKO

TPOTO TPOKEUEVOL VO IKOVOTTOWOEL TIG Waitepeg avaykeg tovg. H Agttovpyio avtn

39



YPNOCLOTOLEITOL KUPI®MG Y10 TOV EVIOMICUO TOV THOVOV TEANTOV TOV OmMoimv ot
TpoTUNoELS Bpiokoviol TANCIEGTEPA GTO TPOiOVTO OV Tapdyst o etonpio (Harvard

business school, 1989)

Me v davour] TPOCHOTOTOMUEVOV EKTTOTIKOV kapt®v (discount cards)
onuovpyeitar £vo EQTOUKEVIEVO TPOPIA TV TAKTIKOV TeAat®dv. Kataypdgpovtol ot
KOTOUVOAW®TIKEG TOVG TPOTIUNGELS, Ol OYOPUCTIKEG TOVG GUVNOELES KOL 1) KOTOVOUY TOV
YPNUATOV oV £0dgvoVV 6e KAOe €va amd To TPOIdVTA N TIG VANPECIEG TOV TOPEYEL M

etaupio (Kessous E., 2015).

Méoa and avt) v Jdadikacio dnuovpysitar to Aeyouevo «Marketing of tracesy,
onAadn n ayopd Aettovpyet pe Phom ta {yvn mov agnvovv ot merdtes. Evioybeton
eEatopkevpévn oyxéon mov dutnpel 1 etanpio Le TOV TEAATN €POGOV Ol TANPOPOPIES
OV  GLAAEYOVTOL Yy  OVTOV  KOTAY®POVUVIOL GTOV  OTOUIKO  TOL  PAKEAO.
H tovtémta tov evtomopod tov (tracked identity) €xet 600 Srapopetikés mTLYEG.
[IpdTov, Vv ocvvoliaxtikny (transactional aspect) pe Pdéorm 115 cuvaAloyég Tov GTO
mapelBOV kot devtepov M mTLYN «TNG TPocoynS» (attentional aspect) mov agopd TO
YPOVIKO  dtdonuo. mov  pecorafel mpw amd TV deoywyn TG GLVOAAAYNG

(Kessous E., 2015).

TéAOG, OYETIKA UE TNV GLALOYY TOV TPOCOTIKAOV OEOO0UEVOV KAOOPIGTIKY onpacia
£xeL M cLUPOAN TOV YPNOTOV TV HECOV KOWOVIKNG diktdmong (social media users) ot
omoiol e TIG TANPOPOPIEC TOV TOPEXOVLY, TPOPOOOTOVV TIG TAATPOPUES KOWVOVIKNG

dwktvmong (social networking platforms).

3.4.2 H xatnyopia «Participatory attention economy»,

H xomyopia «Participatory attention economy», emkevip®VETOL GTN GLALOYY TOV
TANPOPOPIOV TOV PpioKovTal G€ EUTOPIKA SIKTLO. TNV TPOKEWWEVT TEPIMTOON, Ol
KATOVOAMTEG TOPEXOVY UELOVOUEVEG TANPOPOPIEG TOV APOPOVV TIG OYOPACTIKES TOVG
EMAOYEC, EVAD TOPAAANAQ JEV TOPEYOVY TPOCHOTIKA 1) dnuoypaeikd ctotyeio (Kessous

E., 2015).

Avtibeta n katnyopio «Market attention economy» diver 1diaitepn éugacn ota
TPOCOTIKA O0EOOUEVOL EMEWDN aVTA CLUPAAOVY GTNV €EATOUIKEVOT TNG TEANTELNKNG
oxéong He tov KoTovolotn. To yeyovog autd mTpoc@Epel TOAAATAG OPEAT Kot GTIS dVO

TAELPEG OMMG 1) OLOTOCT] CLYKEKPUEVODV TPOIOVI®OV e PAon TG oyopég TOv
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TapeAOOVTOC 0ALG KOl 1) EQOPHOYN TNG TOKTIKNAG NG dudkplong tucdv (Kessous E.,
2015).

H dwpetikn topunq t@v 600 o0TOV KOTyopltdv givor 1 ¥pnon ToV TPOCOTIKMOV
oedopévov (personal data) Tov kaTOVOA®TH. TNV TPAOTN KOTNyopio 1 YPNON TOLG
arotedel Oetikn eEmtepikn emidpaom (positive externality), evd avtiBeta otV
CUUUETOYIKY HOPQY| omoteAdel apvntikn e€mtepikn emidpacn (negative externality)

emedn yivetan mapoPioocn g wWiwtikng {ong Tov katavalmt (Walzer, Michael, 1983).

3.5 H mpoooy1] Tov KaTavoimT|

Tov 19° owdvo, 0o yepuavog GIAOGOPOG AQUTVITG SOTOTOCE «TNV opY TOL
ATOYPMOVTOG AOYOL». ZOUQ®VA LLE ALTHV, TA avOpOTIVH OVTa, 0TS OAO T EVEPYE OVTaL,
nemepacpéva N drepa, yperdloviat Eva Adyo yua va opacovv. Emmpdcsheta vrootnpilet
TG 6cov agopd to avlpomva dvta, To KIVIITPO TOLG TOPEXOVV TOV EMAPKT AOYO

«mpodrafétovy yopic va eEavaykdlovvy (Kenny A., 1994, ced 217).

H OBewplo avt) €xel mpoKTIK €QOPUOYT] KOU OTNV EMICTAUN TOL HAPKETIVYK.
2oppova pe tov Harman W. (2015), ot xotavoAotég ypeldlovtatl o, WuyoAoykn
®0Onon (psychological triggers) n omoia Ba emeépet o Betikn avTondkpion OmEVOVTL

o€ [ Stapnuon M éva Tpoidv.

O Robert Caldini, €1dwdg oe Bépata pdpketivyk, avardel oto PipAio tov, «tmv
yoyoroyia ¢ melBovoy», 1 omoia PacileTon 6€ YLYOAOYIKES OPYES TOV TPOKAAOVV TNV
fetucn avtamokpion. H eyypaon evdg xoatavolmt) oe éva email list amotelel €va

KAaoowko mapadetypo (Harman W., 2015).

210 &v AOdyo Ppiio, o Caldini mopabéter éva meipapo mov Sweénydn oto
navemom o tov Harvard, ce éva @ototvmikd pnyavnue. H gpgvvitpuo mincioce
O00VG GTEKOVTAY TNV GEPA Kol TOVG EKOvE TNV €ENG €pdTNOT : «Ba pmopovoa va
YPNOUOTOMC® TO pNYavnua ; &xo povo mévie oeridecy. To 60% tov epwtBiviav
andvinoe Oetikd. H gpevvipia emavéraPe to meipapo aAralovtag v epdton : «Ha
UTOPOVGH VO, YPTCLULOTOMC® TO UNYAVNLL ETEWN TPEMEL VA PYAAm KATOW0 avTiypopa
». 2TV 0gvTepN mepinTmon ot Betikéc amavioelg éptacav oto 93% (Harman W.,
2015).

To ovumépacpa TOov TEPAPATOS NTOV TO YEYOVOS OTL Ol BeTikéc amokpioelg

avénnkav oty devTEPN TEPITTOOT OOV 1| EPpMTNON TEPILAUPAVE TNV AEEN «ETELONY.
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Me dAla Adyla, M aitiodoyio omoTeAel TNV KATOAANAT YLYOAOYIKT OBNoM Tov pmopel
vo empépet o Oetikn andkpion (Harman W., 2015).

Me v 3 Aoy, 0Tav €vag SloeNUoTig ameLOVVETOL GTO AYOPAGTIKO KOLVO
pémel Kot' ovoia vo e€nynoet to ylati mpémetl va dacovy avtr TN onuocigvon N

ywti Tpénet va. ayopdoovv avtd to mpoiov (Harman W., 2015).

3.6 H emidpaon tov cuvousOnuatikod mapdyovio
2NV TPONYOVLEVT] TAPAYPAPO OVOAVGOUE TNV EMIOPACT TNS YVYOAOYIKNG OdONoNG TOL
AGKEITOL 6TOVG avOP®OTOVE Kot GUUPBAALEL GTNV ANYTN LOG GUYKEKPIUEVG OTOPOCNC.

Av106 kobiotatol epiktd e TV TOPOLGIaoN Hiag aiToAoYyiag (reason).

Xe auth ™V evotnTa avadeiEovpe TV onpacio Tov cvuvostnuatikod moapdyovta
mov KatevBiver v eotiaon ™G TPOGOYNG TOV OovOpOTOV e ol KatevLOLVOT.
2OUQOVO LE QVTIV TPOGEYYIOT), 0 LOVOS TPOTOG Y1 VO TPOCEAKVGEL KOt VoL 0T PNOEL

Kaveic TNV mpocoyn Tev avlpodnwv givol va dieyeipet o cuvarsOnuatd tovg (Davenport
T., Beck J., 2000).

Otav mpdxetron yro {npota (ong Ko Bavdtov, to avOpdmivo veupikd cOGTNHO EXEL
v 1don va €oTidlel TNV TPOGoyN Tov G6€ pHeyoAvTEPO Pabud oe kamola (ntnuarta,
évavtt Tov dAeov. H emomun g youyoPfloroyiog pog divel téooepa pobnuoto to
onoia TPEMEL VoL EPUPLOGOVY ToTA ot pavatlep tov emyepnoemy  (Davenport T.,
Beck J., 2000).

[Ipwtov ot davlpomor dwkatéyovior omd TO £€votikto g emPimong.
‘Evoc pavatlep mpémer va petoyelpileton «puefodovg ek@ofiopod» oToug LIOAANAOLG
TOV, TPOKEWEVOL VO OYUOAMTICEL TNV TPOGOYN TOVG, OUMG OLTO OeV UTOPEL va.

ocupPaivel cuyvd emeldr] EAAOYELEL 0 KIVOLVOG VO PEPEL avTIBETO OMOTEAEGLOTAL.

Agvtepov ot dvOpwmot glva OVTOYOVIGTIKOL netalo TOVLG.
O avtayoviopdg amotedel éva €100¢ TOMTIGUIKNG TPOCSAPLOYNS Yo TOVS avOpOTOUG.
Tovg wBel va €0TIdGOVY TV TPOGOYN TOVS £T61L AOGTE VO YIVOUV KOAVTEPOL. XTNV
TEPIMTOON TTOL {0l EToupio. amo@acicel va dwacel Eva PpoPeio oe Eva amd To TURUATA
g mov Ba €xel TV KoAOTEPT amddoon, tote ot epyaldpevol Ba amokticovy Kivntpo

woTte va PedTimbovv.
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Tpitov o1 dvBpwmor Exovv TV TAOT Vo ONUOLPYOVV GLVOICONUOTIKOVS OEGHOVG.
AVTO 0pOpa TEPIGGATEPO TOVS KATAVOAMTES, Y10 TOVG OTOIOVE TPETEL VO EPOUPILOGTOVV
texvikég e€atopikevons. Khaooikd mapddetypo amotelel 1 Amazon, otnv GeAido NG
omotog Otav ocvuvoedel Evag meldtng AapPdavel €va EEOTOMKEVUEVO YOIPETIOUO, OTMG
“Hello John Smith!”, ev® mopdAinia tov eugavifel emAoyég ayop®dV Ol OMOiEg

Bacilovtat oTig TaAMATEPEG AyOPES TOV.

Tétaptov mpémel vo. VILAPYEL AVIIUETOTICT] TOV TOPAYOVIOV TOV ATOGTOVV TOV
gpyalduevo omd to ovowddn (mriuoto. e mopddstypo m ayvonon tov banner
advertising mov epgaviletar otig 006veg tov voroyioth. ‘Eva akdpo mopddsrypa
amoterel o «Rumor milly, po dwadiktvakn TAATEOpUE TOL €6ve TV SVVATOTNTO
GTOVG VITOAAAOVS Vo GuINTAVE avoLyTd Yo S1BPOPES PNUEG TOV CUPOPOVV TNV ETOPIN
®oTe vo. AOvovtol QUeca To €V A0Y® (NTALOTO KOl VO GTOUOTIIGOVY VO, TOVS OTOGTOVV

and v epyacia tovg (Davenport T., Beck J., 2000).

3.7 Ta 0@éin oL TPOGPEPOVV OL EQUPROYES TNG TEYVOLOYING
O gmyepnoelg mov Ba €QapUOGOLY TO TEYVOAOYIKE HECO OV EMCTPATELEL 1|
eMOTNHOVIKY] Oempia Attention economy €vicyHOLV THV TPODONGT TOV TPOIOVIMV TOVG

EVO TAPAAANAL QVEAVOLV TNV IKOVOTOINGT TOV TEAUTAV :
E&atopukevpéveg vanpeoieg (Personalization)

21010G TV eMEPNoE®V glval vo amevBuvloiv ce HIKPEG ayopEG LE OHOLOYEVN
yopaxtnplotikd (niche markets). Mg tov 1pomo avtd dnpovpyodv aéio péca amd v
Tapoy £EOTOUIKEVUEVOV VINPESIOV. [ To AOYo avtd €yovv dnuovpyndel dbpopa
marketing blogs kot blogs mov Bacilovtot 6to poviého B2B marketing kot to instagram

marketing (Lantz J., 2017).
[TpocPBacipdtra (Accessibility)

O KotavaA®Tg amoKTd TNV duvatdTNTa Vo €Yl TPOSPACT GTO TMEPLEYOUEVO TOL
aydpoce avd maco ®po Kot oTiypn omd omoodnmote uépoc. Kiaowkd mopdostypo
amoteAovV ot niektpovikoi avayvooteg (Kindle e-book readers) kot ta niektpovika

GpBpa pécm tov pécmv Kotvavikng dtktvmong (Facebook instant articles).

Evoopdroon (Embodiment)
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H popoen oty onoia dtatiBeton o Tpoidv £xetl Waitepn onpacio. v TpokeEvn
nepintmon Tpowbovpe To ynelokd meplexdeVo, To omoio Tpocdidel mpootiféuevn asio
610 mpoidv ag etoupiog. Klaoowkd mapdoetypo armotedel  dnuovpyio €vog dlahAov
dtadoong e1d1kod mepieyouévov (channel-specific content) 6mwg to «Buzzfeed’s Tastyy,
epapuoyn tov facebook ywa tovg ypnoteg o1 omoiot acyorobvtol pe TV poyelpikr. Mia

GAAN vnpecia Tov TpoopEpeTan etvan Ta «IN-person eventsy.

Evkolio. otmv avalnmon (Findability) Ot unyavéc avalitnong oto dtadiktvo &govv
™V SVVATOTNTO VO PIATPAPOVY TO TEPLEYOUEVO KO VO OTTOKAEIOVY TOL EVPNLLATO TTOV OEV
oyetilovron pe v embopia Tov ypnot. Khaoowo mapadsrypo amotelel o olyopifpog

¢ «Google searchy.

Ot cvpPovrég amd edwovs (Authenticity) O kaTOVOA®TIG ATOKTE GUECT ETAEN LE
€101K00g  cvpPovrove amd KAbe emotpovikd medio ywo omotodnmote TPOPANUAL
avtetonilel. Ta péoa KOWmVIKNG SIKTO®GONG GUVETIKOVPOVY GE OUTH TNV TPOSTAOELO.
Epoppoyég 6mmg Instagram videos, Snapchat stories, Facebook live amotehodv diowio

emKovVOViag peta&d TOV ETOTHUOVOV Kot TV xpnotov (Lantz J., 2017).

3.8 H Zvppoinf g T€YvOLOYIAS OTNV TPOGELKVOT TS TPOGOYNS TOV KATAVIADTOV
Ot dvvotdtTeg ™G YNEOKNG TEXVOLOYIOG £YOVV TPOKTIKN EQOPUOYN TOGO GTNV
eEumnpénon TV LIaPYOVI®V TEANTOV OGO KOl GTNV TPOGEAKLON VEOV TEAATMOV PECO

TNV ONovpyic S10PNUGTIKNG EKoTPATELNGS.

H evdederypévn texyvikn HAPKETIVYK Yo TNV TPOGEAKLOT KOl OlOTHPTNOY VE®V
etV ovopdletar «Traffic and leads». Ztoyog g eivar M petoTpomn TV ATA®V
EMOKENTAOV OGS 10TOGEAIOAG oe meAdTn g eTaupiag. [a to Adyo avtd yperdletan
dlopkng emkovoviag 1 omoia emttvyydveton dwadiktvokd uéom tov «live chaty oe
epydoeg dpeg kat pe to chatbots tig dpec mov ot vwdAiniot g etarpiog amovoidlovy
(Tidio T., 2020)
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Abypappa 5
Aldypoppa pofg EpYOCLAOV Y0 TNV TPOGELKLOT TS TPOGOYNS TOV KATUVOAMTI)

H ynowxm teyvoroyio mopéyel po oepd omd epyodeion yuoo v omuovpyio g

EVOEOELYEVIG SLOOIKTVOKNG SN UOTIKNG EKGTpaTEiG e To €€ Héoa

e 'Evtoveg kot {onpég maperkvuoTikéc eikdveg (eye-catching animations) ot onoieg
ALY LOAOTICOVY TNV TPOGOYT TOVL KATAVOAMTY.

e [Ilovolol ko mepiektikoi mivokeg (crowded designs) ot omoiol gumepiéyovv
TOAAEG TANPOPOpPIEG GE LIKPO YDPO

o  AWQNMUOTIKEG KOUTAVIEG Ol OTOIEC TEPEXOVYV OWPEAV SLUOIKTLOK(A TTOYVIOLL
onmw¢ owtd mov mapovoldlet o i Phone’s Game Center.

o Iotocelideg ko epapuoyég (Sites and apps) to omoio. oTéAvovy GuveXElG Kot

doxomneg evnuepmoelc (Kane L., 2019).

Avtol pepikol pOVo amd TOLG SAOVLG EMKOWVAOVIOG TOL TOPEYEL 1| WYNOLOKN
TEXVOAOYIOL KO EMTVYYAVEL VO TPOGEAKVGEL TNV TPOCOYT TOV KOTAVIAMTMOV KUl TOV EV

duvdipel TEAATOV TG £ToPiog.

3.9 H Eravénpévn tpaypatikétyra (Augmented Reality)

O 6pog «Emavénpévn [paypotidtnton avaeépetal otny texvoroyio, n omoia Aappavet
€10p0EG amd t0 eEWTEPIKO TEPPAALOV GE TPAYUATIKO ¥PpOVO e OKOTO VOl OMLLLOVPYTOEL
€KPOEG TOL GLVOVALOVY JEGOUEVA OO TOV TPAYUATIKO KOGUO LUE TPOYPOUUUATICTIKA Kol
S100pOoTIKG oTOlYEI0. OV EMOPOVV OTIC €16POEG TOV TPaypHoTikoy koéouov (Li A,

Fessenden T., 2016).
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https://www.nngroup.com/videos/distracting-animations/
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O 6pog Emavénuévn mpaypotikdémra mepthapPdver pioe oepd omd empépoug
OLPOPETIKEG EPAPUOYES TNG YNOlakNG texvoroyiog. H mpdtn amd avtég g Hopeés
ovopdleton «Teyvoloyia ooy, (haptic technologies) kot mpocopoidvovy TV aen Ue
mv kivinon ¢ ewovag. H devtepn popen elvar ot «Ocopntikés TeXVOAOYIED),
(Olfactory technologies) kot divovv 6tov GvOpmmo v dvvatdtnTo, Vo aucbdveral, vo
popilet Kot EKTEUTEL LPUPMOLEG KO OPAOUOTO LEGHD TOV YNPLOKOV HECOV ETKOVOVING

(Purdy M., Reznik G., 2019).

H EnmavEnuévn mpaypoatikdtro eivor pior PEATiopéVn €k00y TOL TPOYUOTIKOV
KOGUOL 1M omoin avtamokpivetar dvvaukd otig e&ehiEelg tov. H dwopopd g pe v
Ewovikn [paypatikdémra (Virtual reality) €ykertor oto yeyovdg 611 1 tEAgvTOi
OTOLOVAVEL TOVG YPNOTEG KOL TOLG TOPOVLCIALEL &va TANPWOS TPOGOUOIWUEVO

nepipdAlov, to omoio amoteleiton Kvping amd katackevacuévo ototxeio (Li A,

Fessenden T., 2016).

Ta péca kowvmvikng diktvmong 6nwc 1o Facebook, to Instagram kot to Snapchat
aglomoobv 1 véa autn TEYvoAoyia Yo dtapnmuotikovg okomovs  (Kane L., 2019).
Etvor o amd ™ moAAES TPOKTIKEG EQAPLOYES TOV OLVOTOTHTMOV TOL TPOCPEPEL 1) VEQ

TEXVOAOYiaL

‘Eva antd mopddetypo TV KaTavaA®TIKNG EUTEPIOS TOV UTOPEL VAL TPOGPEPEL GTOVG
AYOPOOTEG TNG M VEQ TEYVOAOYIM, £YEL AMNYNOT GTO XDPO TOoL abANTIcHOV. [IpdKettan
v ™ epopupoyn Livelike’s  n omoio. diver ™ dvvaromta otov ¢idabro  va
TopokoAoVOEl TOV TOOOGPAIPIKO Ay®VA OO SLUPOPETIKEG OMTIKES YMVIEG KOl VO EYEL
npdsPacn oe TANPOPOPIES GYETIKA e TOVG TTaiKTES G€ Tpaypatikd ypovo. [Hapopoimg 1

epappoyn Oculus Venues emitpémel 6e pOGOLS QUALAOAOVG Vo, TOPOKOAOVOGOVY

emieypéva oaryviole otav n xdpa toug to 2008 erho&évnoe To TOYKOGUO KOTEALO.

Extog amd avtd, n epoppoyn Virtually Live’s emitpémet 6Toug 0madovg tng pOPLOVAQ VO

Sy®VIoTOVV EIKOVIKA EVAVTIOL 6TOV aryomtnuévoug odnyo (Purdy M., Reznik G., 2019).

Mo 0KOpOL TPAKTIKT] SQLVATOTNTO, GLTHG TG TEXVOAOYING EXEL MG TTESTIO EPAPLOYNG TO
Google Translate app, to omoio YPNOWOMOIEL TNV EVOOUATOUEVY KAUEPD, TOL
TNAEPDOVOL Y10l VO KOTOYpAweL P €1KOVA e KeIPeEVO Kot va TV oteidel amgvbeiog yo

petaoppaon (Li A., Fessenden T., 2016).
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Ewova 5
PoToypo@io TOV ATEIKOVILEL po 070 TG EQUPROYES TG EmavENuévNg
TPOYRATIKOTNTOGS

IInyn : https://www.nngroup.com/articles/ 1

AVO aKOUO TPOKTIKEG EQPAPUOYES PpiokovTal 6TOV KAGSO TNG TMANCTG EMIMAMY Kot

otov KAGoo Tov Tovpiopov. To lkea’s Place app ypnoipomotel v képepo Tov Kvitow

TMAEQPOVOL Yol VoL BAAEL e EIKOVIKO TPOTO £MTAN PEGA GE £VOL OMUATIO PE GKOTO VoL O€L
™MV eovo oVT KOTOVOA®TG TPy To. ayopdost. Mo GAAn eumelpion Ba {noovv ot

emiokénteg Tov Thomas Cook’s stores ot omoiot O kvovv EIKOVIKEG O10KOTTES Y10 TEVTE

Aentd oty Tepuavia, v Atyvrto, ™ Néa YOpkn kot 6€ A0 péPN T0V KOGLOV TOL

Oa emhéEovv (Purdy M., Reznik G., 2019).

H o1t60pevon tov avtokivitov petatpénetor o€ €va akOpo medio €QApUOYNS TG
EIKOVIKNG Ttpaypatikdttas. Me v epappoyn Rear-parking assist o 0dnyog pmopel va
mopakorlovdel Tt cupPaivel 6To omicHio PEPOS TOL AVTOKIVIITOL TNV MPA TOV GTAOUEVEL

(Li A., Fessenden T., 2016).

Téhog o amd TG AmEPEG EQPAPUOYES AVTNG TNG TEYVOLOYiag Ppioketal Kol GTOV
yopo g eotiaong. H etoupio Starbucks, pe ™ ypron tov dSvvatotitowv TG
EMOVENUEVIG TTPAYLLOTIKOTNTOG UTOPEL VoL ELPAVICEL EKOVIKODS TILOKATAAOYOVG LE TNV

KOTaypaen Slpopmv lkOVmV omd to Kivntd thAépwvo (Purdy M., Reznik G., 2019).
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3.10 Zvpmepdopora

H 0ewpia Attention Economy éyet anfynon 1660 otovg £pyalOUEVOVS OGO KOl GTOVG
KatavoAwtés. O otdyog ¢ elvar dtovmdotatoc. [lpmdTov yperdlovion puéboodot yia v
«eEoKoVOUM oM TNG TPOGOYNS N GAALDG Y10 TOV TEPLOPIGHO TNG AAOYIGTNG XPNONG TNG.
Agbtepov ypetalovtar mpakTikég mov B fonbovv toug avBpdmovg va eotidlovy v

TPOGOYNG GE OLTA TOV TPAYUATIKA £xOVV onpoacio Yo tnv {on TouG.

Avoldoape v 1010itEPN ONUOGI0 TOL GLVOICONUATIKOD TOPAYOVTIO TOGO GTOVLG
epyalOUEVOVE OGO KOl GTOVE KOTOVOAMTEG LLOG ETLYEIPNONG KOt TOV TOTO OV EMNPEQLEL

Eexwplotd TV KAOe o amd T 000 OUAOES.

‘Eyive Aemtopepnc KOToypoen TV TAEOVEKTNUATOV TOV TPOGPEPOVY Ol EPAPLOYES
mg  TEYvoAoylog kol avagepbnkape oty ovuPorr] NG «EMAVENUEVNS

TPAYLATIKOTNTOG) GTNV TPOGEAKVOT] TG TPOGOYNS TOV KATAVOADTAV,

Me Bdaon ovtd KOTOA|YOVUE GTO GUUTEPAGHO OTL 1| GOOTN ¥PNON TNG TEXVOAOYING
umopet vo yiver apotPoaio eTm@PEANC TOGO ©TOLG €pYAlOUEVOVG OGO KOl GTOVG

KATOVOA®TES.
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KE®AAAIO 4
H ENIXTHMH TOY NEUROMARKETING KAI HXYMBOAH
THX XTHN KATANOHXH THX XYMIIEPI®OPAX TOY
KATANAAQTH

4.1 Evoaymyn

H ovumeprpopd Tov KaTavaAm®T Kot 01 ayopacTIKES eTA0YEC Tov Kabopilovtor amd Eva
TANO0C YVOOTOV Kol yvOGTOV TOpayoviov pe vymid Badbud drapoporoinong. Avtod
TPOKVTTEL OO EUMEPIKY OOMIGTOON KOl OO EMOTOUEVN €PEVVA GTOV YDPO TOV

UOPKETIVYK.

H emotmiun tov Neuromarketing o&lomotel pior oepd amd chyypovo TEYVOAOYIKA
HEGQ Y10l VO SLEPEVVIGEL TIG TEPLOYEG TOL EYKEPAAOV OV oyeTilovTon Le T ANYT TOV
AMOPACEMY KOl TMG AVTEG AVTIOPOVV OTAV EPYOVTAL GE EMAPT £va TPoidv, éva brand N

pio Stopruon.

To Neuromarketing poag fonddet KaTavoGOVE TNV GLUUTEPIPOPE TOV KATUVUAWMTY|.
Mw ocepd and epoUOTE TPOKOHTTEL KOODG Ol EMOTNUOVEG KOTAYPAPOLV TIG
TPOTNGES TV ovOpdnwv Kot mpoomabodv va PBpouvv ta Pabitepa aitie mov

oyetiovtal pe avTéc.

Epotmpata 6mmg yati ot katavaiwtég tpotipodv v Coca cola mepiocdtepo amd
v Pepsi ; ywoti o1 yovaikes TpOTIHOLV TIG TOVIEG EMGTNUOVIKNG GavVTOGiog ; Yot ot
Gvtpeg mpoToVV T Ypnyopo avtokivnta ; IIpokepwévov etoupiec va avEnoovv Tig
TOANGCELS TOVG TPEMEL VO OMCOVV OTOVTICEL OE OUTA TO EPMOTNUATO KOL GE GAAQ
mapopoe kot vo kataAdBovv T okégrovton ot katavorwtég (Pop C., Radomir L.,

Maniu A., Zaharie M., 2009).

Ta mopadoctakd epeuvnTiKA HECH OTMG To EPOTNUOTOAOY kol To. focus groups
umopoHv va d0mcovy Kamoleg eEnynoels oe meploptopévo Pabuo. Xe avtifeon pe avtd, M
emomun tov Neuromarketing umopel va 1e16006€l Kot 6T0 avOp®OTIVO VITOGLVEIONTO
Kol Vo, LEAETNOEL KOl VO KOTAYPAYEL TOV TPOTO OV AELTOVPYEl KOl UE TTOLO TPOTO

GUUPBAAAEL GTNV AYN TOV OTOPACEMV.
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4.2 HEvvowo Tov Neuromarketing

To Neuromarketing sivor éva gpguvntikd epyodeio. Eivar évag avepyodpevog kAAd0g
NG VELPOEMIGTNUNG, HECO OO TOV OMOI0 Ol EPELVNTEG YPNGWOTOOVY  TOV
10TPOTEYVOLOYIKO €EOTAMGHO Yl VO LEAETIICOLV TIC OVTIOPAGELS TV KOATOVOADTOV GE
ovykekpipuéveg emwvopieg (brands), ocvvOnuata, kot dwenuicels. O edumv TOL
Mdpketvyk Martin Lindstrom avaeépet 6Tt eivan €va gpyaieio to omoio fonbdet Tovg
EPELVNTEC VO ATOKOOIKOTOMGOVY OLTO OV MON COKEMTOVTOL Ol KOTAVOAMTEG OTaV

Epyovtal e emagn pe Eva mpoiov i éva brand, (Phan V., 2010).

SHuewva e g GAAN Tpocéyyion Tov meplodikov «The Lancety, to Neuromarketing
glval 1 €QOPUOYN OGS GEPAS VEVPOUTEIKOVEIGTIKAOV TEYVIKMOV TOL £XOVV GKOTO TNV
TOANON TPOIOVI®OV 1 0AMOG v ekBapuPdoovy Tovg KATOVOAMTEG HE TN Xpnom

QoVTAGHAYOPIK®V TEXVOLoYIK®V nécwv (Lee N., Broderick A., Chamberlain L., 2006).

Mo akoun ekdoyn avaeépet tov 6po Neuroeconomics (Nevpootkovopikn) ivar m
EQOPUOYN  VEVPOEMIGTNUOVIKOV HEBOd®V MOV  AVOADOLV Kol  KOTOVOOUV TNV
GLUTEPLPOPE TOV ATOU®V TOL GYETIETOL e TNV OIKOVOUIKY O14GTACT] TOV ETAOYOV

touvg (Kenning and Plassmann, 2005, ce) 344)

O 6pog Neuromarketing &ivar veoloyiopog. AwwtvnmOnke yoo tpmdtn @opd and Tov
kafnynt) tov mavemionuiov Tov Epdopovg, Ale Smidts to 2002 kot kabiepmOnke 10

2004 10 Tp®TO GLVEDPLO OV dropyavabnke e BEpa 10 NevpopLapKETIVYK.

Xopupova pe v véa ovtny OBewpia, yivetor g ovtiotpogn tov poA®vV UETAED
TOUTOV Kot OEKTT. TNV KAACGIKN Be®dPNoT TG EMKOWV®VING, Ol E101KOT TOL LAPKETIVYK
KatoAopBEvouy T0 pOLO TOL «TOUTOV» KOl 01 KOTAVOAMTEG empoptilovTol To pOAO TOV
«Oéxktny. Avtifeta, and v ontiky] Yyovia tov Neuromarketing, ot etaipieg ivor avtég
oL ypeldlovion TANPoPopieg oyeTIKd e To TPOTOVTA TOoV B d1afécovy 6TV ayopd Kot
0l KOTOVOAMTEG KaAoOvToL va Tapeyovy avtes TS mAnpoeopies (Pop C., Radomir L.,

Maniu A., Zaharie M., 2009).

210006 oG etopiog stvar va yvopilel €K TOV TPOTEPOV APEVOG GE TTOLO TPOIOV
a&ilel ta emevdvoel TOL YPNUATO TNG, OTOPEVYOVTIOS TOV KIVOLVO MG EUTOPIKNG
amotuyiog mov Oa g amoeépel (nuieg kol ageTépov va yvopilel e pokpoypdvio
EMIMEDO TNG MOPAYOYIKEG TNG OVAYKEG KOl VO TPOYPOUUATIGEL HE TO GMOOTO TNV

€POOLAGTIKY] 0AVGIdN TNC.
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Me avtd TOV TpOTO 01 £TOpeieg PpIoKOVV AMAVINGES GE EPOTAATA OTWOG : TGS
UTOPOVUE VO ONUIOVPYNOOVUE LOYVPES KOl UAKPOYPOVIEC TPOTUUNOEL, GTOVG
KOTOVOAWTEG ; MG WTOPOVLE VO EGTIGCOVLE TNV EMKOVOVIOKY OGS TPooTdOela £To1
(MOTE VO VITEPTOVIGOLUE TO JOPNIOTIKO pivoua ; Me moto 1pomo Ha avTieToycovue
Ta Tpotovta pe tovg meddtes ; [wog Ba kabiepdoovpe véeg tdoeig podag ; (Pop C.,

Radomir L., Maniu A., Zaharie M., 2009).

To Neuromarketing eivor o SemoTUoviKky TPocéyylon mov ypeldletor
SOUTTPOEN TOAADV SUPOPETIKAOV EWOIKMV OO SLOPOPETIKE EMOTNUOVIKA Ttedia. [ v
ote&aymyn g £pevvoc amonteitot 1) GUUBOAN OKAONUATK®OV, VEVPOAIY®V, SLOPNUICTOV

kot Tov katavorlotdv (Nikolopoulou O., Pollalis Y., Samanta 1., 2016).

To véo avtd gpguvnTiKd epyareio evidocetan oto medio g ‘Epevvoag Mdpketivyk
(Marketing Research), n omoia €xel ®¢ otOx0 TNV Kotavonon, eEfynon Kot Tnv
TPOPAEYN TNG OTOMIKNG, TNG OUOSIKAG KoL TNG OPYOVMGCLOKNG GULUTEPLPOPAS TOV
oyetiCeton v ayopd (Lee N., Broderick A., Chamberlain L., 2006).

Ola ta epotpoto ov e€eTtaloviol 610 TAAIGLO TG EPELVNTIKNG dladKaciog Exovv
®¢ onueio avagopls TNV CLUTEPLPOPE TOL KaTAvVAA®TH, Aaupdvoviag vrdyn To
YEYOVOG OTL o€ peYAAO PoOUO Ol OyOPAOTIKEG EMIAOYEC TV OTOU®V AdpPdavovrol
vrocvveidnta. To Neuromarketing pmopel va 81e16606€1 610 AvOpdOTIVO VITOGLVEIdNTO,

oe avtifeon e To TopadOGLaKE EpELYNTIKA epyoiein TO OTOl0 dEV UTOPOLV.

Ewova 6
Ewova mov anewkovilel Ta media epappoyng s emotiuns tov Neuromarketing

Brain Decision Science Behavior Advertising Instinct Insight

Inyn: https://www.marketing91.com/what-is 1

4.3 Ta texvoroykd péca mov ypnoiponorei 1o Neuromarketing
Ot gpguvntég al0moovy T0. GUYYPOVO LEGO TOV TOLG TAPEXEL M TEXVOAOYiOL Yol Vo
LETPOOLV KOl VO KATOYPAWOLV TIG OVTIOPACELS TOV KATAVOAMTOV KOl VO O1ELpHVOLV
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TIG SLVATOTNTES TOL TOVG TOPEXOVY Ol TTAPOOOCLOKEG HEBOOOL OTTMG T EPOTNUOTOAIY IO

Kot ot opddeg eotioong (focus groups).

Y7répyovv S1GQopol TOTOL  OMEIKOVIOTIKOV PNyovnudtov tov gykepdiov (brain -
imaging technologies) mov ypnowomowovy ot gpevvntés. H mo  dadedopévn
aneikovioTikn pébodog eivar m fMRI (functional magnetic resonance imaging), 1
Aertovpykn poyvntikn aneikoviotikny pébodoc. IMapovoidlel ta oamoteAéopoto e
amAOTOMUEVO TPOTO KaOMG emMTPEMEL TNV TTopakoAohONon TG SpacTNPOTNTOS TOL

EYKEPAAOV GE TPAYLLATIKO XPOVO.

Ot Myotepo  dnuogireic  pébBodot  eivar M QEEG  (quantitative
electroencephalography), m mocotik mnAektpogykeparoypoapia woar mn  MEG
(magnetoencephalography), n payvntn gyxeporoypapio (Phan V., 2010).

H pébodoc g HAektpoeykeparoypaoiog (EEG - Electroencephalography) petpdet
KoL KATOYPAPEL TV dpacTnploTTa Tov NAEKTPIoHoD péca otov eyképaro. H pébodog
«Tomoypagia oe xotdotacn axwnoiog» (SST steady state topography) petpder tnv
OpaoTNPOTNTA TOL EYKEPAAOL OTOV TO COUO PpioKeTol o€ KOTAGTACT OKLVNGiog.

Kotaypboper tv  emidpaon mov  €ovv Ot TNAEOMTIKEG  OloMpicelg
(Bhasin H., 2019)

Ewéva 7
Ewkova mov ametkovilel TOV 10 TPOTEYVOLOYIKO EEO0TAIGNO TTOV PEAETAEL TIG
cuvaleOnpoatikég petaforéc Tov avlpanwv

Inyn: https://www.marketing91.com/what-is 2
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4.4 H ooppoin tov Neuromarketing otnyv perticoon tov enyeipnoemy.
O KAdoog tov Neuromarketing mapéyet €va gopd EAGHO OO TAEOVEKTHLOTO GTNV

Aettovpyia pag emyeipnong apov Pacileton o€ EMOTNUOVIKE TEKUNPLOUEVES HEBOSOVG,.

[Mpotov mapéyel éva €idog Aertovpyiag «Value for money». A&omoidviog Tig
SVVOTOTNTEG TTOL TAPEYEL 1 GVYYXPOVN YNOLOKN TEXVOAOYiQ, HEIDOVEL TO KOGTOG TNG
EPELVNTIKNG dtadkaciog aAAG Kot To xpovikd opilovia TG SdpKeELNS TNG, TOPEYOVTOS

dueca Kot a&OmoTo ATOTEAEGLOTA.

AgbTepoV, Ol EMGTAUOVES £YOLV TNV duvatdTNTO Vo, EEEPELVICOVY TO AVOPOTIVO
VTOcLVEIONTO, ekel OTOV PpiokeTol TO KEVIPO AMYNG TOV ATOPACEDY TOL AVOPAOTIVOU
gykepdiov (Bhasin H., 2019). Mg avtd tov 1pdmo, Bo avakaidyovy ta fadvtepa aitia

OV KaTeELOVVOLV TIC EMAOYEG TOVG,.

Onwg Miwoe o Joey Reiman, €dkOC 6TO0 HAPKETIVYK, «okomdg pog elvor vo
aAAGEovpe TV etatpion Oyl TOV KATOVOA®TI», TO (ntovupevo eival ot groipieg va
TPOGOPUOCOVV TOV GTPOTNYIKO GYESIOGUO TOVG KOl TO TOPAYMOYIKO TOLG LOVIEAO OTIG
avAyYKEG TMOV KOTOVOAMTMOV (OOCTE VO IKOVOTOMGOoLV TiS embupiec TOvg Kot vo
onuovpynoovv oyécelg gumictoovvng (Pop C., Radomir L., Maniu A., Zaharie M.,
2009).

Emnpocbeta to Neuromarketing dev mopéyet povo ta dedopéve mov mTpoépyovon
and T Tapadoclokeg epevvnTikeég pebodovg. Iapatnpel 11 KIVAGES TOV HOTIOV, TIG
EKPPAGELS TOV TPOCAOTOV Kol TOAAG GAA0 onueio TG YAOCGOS TOL GMUATOS TOL
TPOEPYOVTOL OO TO VTOGLVEIONTO TOL AVOPAOTOV Kot OYL OO ATAVTINGELS TOL divovTal

o0& EPpOTNIOTOAOYI Ko givar Tpoiov cvveldntg okéyng (Bhasin H., 2019).

4.5 To mpofMipata mOV TPOKVTTOVY KATA TNV EQUPROYN TOV VEMV EMOTIUOVIKAOV
pedods®v.

[Mapodra to TAeoveKTHUATA TTOV TPOoPEPEL 1| eapuoyn Tov Neuromarketing, npénet va
yivel avtiinmto Ot KABe PeYdAn aAlay] CLVOOEVETAL KOt OO OPIGUEVO LELOVEKTILLOTAL,

ta omoia Tpémel va AneBovv vroym.

o Ilpotov o tpomoc {ong kot 10 PloTkd eninedo TV ovOpdOTOV givar doprmg
HETAPOAAOUEVO KOt O1 0VAYKEG LETAED TV KOTOAVOADTOV Topovctdlovv OA0 Kot
o VYNAO Pobid d1aPopoToinomg, ETOUEVMS Ol EI0IKOL OTO UAPKETIVYK TPEMEL

va wopoakolovBodv dlapkmg Tig e&eAiEels.
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o Ag0TEPOV 1 EQOPUOYN TNG VNG TEXVOAOYING amattel VYNAOG KOGTOG Yoo TNV
Tpounfeta, TV £YKATAGTOOT KOt TN XP1ON TNG.

o Tpitov n a&lomoinon Tov TPOTEXVOAOYIKOD EEOTMGHOD OO TO TPOCHOTIKO
amortel VYNAN e&e1dikevon Kot vEES Ynelokeg deE10TNTEG TTOL €ival SLGKOAD Vol
amoktnOovv.

e Téhog yivetan mapaPioon otnv wWiwTKN (oM TOv avBporwy. To dedopéva mov
aPopohV TV €£ET00N TOV GLUUETEXOVTOV KIVOUVEDOLV 0mtd TOAVES S10ppOEs.

Aev vrdpyet amdivto ac@UAnG TpOTOC Yo Ty Tpootacio. tovg (Bhasin H.,

2019).

Ewova 8
DoToypagio Tov amweKovilel TV dVVATOTNTO TNG EMOTUNS ToL Neuromarketing
VO pog TapEYEL TANPOPOPIES Y10 TO AVOPOTLVO VTOGLVEIdNTO

NEUROMARKETING

Inyn: https://www.marketing91.com/what-is 3

4.6 H n0wn dwaotaon tov Neuromarketing

To meplodwd «The Lancety (@efpovdprog 2004) avapépetl 6 o ONPocisvon Tov, OtL
ol omewovioTikég nEBodol tov eykepdiov Ba mapafidoovv v wWiwTIKY (ON TOV
avOpodnov oe amapadekto Pabuo (Lee N., Broderick A., Chamberlain L., 2006). H
TapEUPOON TG EMOTNUNG OE TEPLOYEG TOL AVOPAOTIVOL €YKEPALOVL gyelpel ddpopa

{ntuata wov apopovv v NOkN didotact tov Neuromarketing.
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To mpdTO emiyeipnua evévtio oy avdmtoén g emomung tov Neuromarketing
glvor 1 petatponn TV avlpOTOV GE «ayopaoTikES unyavée» (Buying machines) a@ob
TPAOTA Ol EMOTHUOVEG Ba £YOVV AMOKWOOIKOTOMGEL OAEG TIG MTLYES TNG AvOPMOTIVIG
ovumepipopds ko Ba Exovv evromicel 10 «Ayopaotikd kovumi» (Buying button) otov

avOpOTIVO EYKEPAAO.

Emumpdobeta, n onmuovpyle pog SENUOTIKAG KOUTAVIOG oty omoio ot
KOTAVOA®TEG Oev Bol UmopoLV Vo avTIoTOHOOV UTOpPEl VoL 0ONYNOEL GE OPVNTIKES
EMMTOGELS, OTWG 1) VIEPKOUTAVAAMGT KOl Ol AYOPOUSTIKES EMAOYEC TTOV dEV EELINPETOVV
TPAYUATIKEG OvAYKES, OTmC avapépel o Gary Ruskin dievBuvtikd otédeyog «Epmopikon
Zuvoyeppol, oG Un KuREPYNTIKNG 0pYAvVOONG TTOL £XEL MG GTOYO TNV TPOGTAGIN TOV

KOTOVOA®TY).

Extoc omd avtd, m avokdioyn evog Buying button 6o yiver avrtikeipevo
EKUETAMEVONG amd adioTaxTteg eToupieg ol omoiec Bo YPNOUOTO|GOVY OVTEG TIC
TANPOPOPIES YO VO TPOKOAEGOVV EDIOUO GTOVG KATOVOAMTEG LE OVOUEVEIS EMTTOCEL
OTNV COUOTIK Kot Yoy tovg vyeio. Ewdwdtepa, 10 «Embetikd pdpretivyin
(Aggresive marketing) pmopei va copPAALel pe EUUEGO TPOTO GTNV TOYLGOPKIC, GTOV
OAKOOAIOUO, OTNV TPOKANGN KApKivOL GTOV TVeEDUOVO Kot 6€ €EAPTNON amd TLYEPD

oy viotoL.

‘Eva axopo {nmmuo ywoo to omoio eyeipovtor apeiforieg eivar éva peddovtikd Oa
000el n duvatdémra mapépPacng oty JOKAGI ANMYNG TV OTOPACEDY TOL
ovvtekeiton oto avBpdnivo vrocsvveidnto (Pop C., Radomir L., Maniu A., Zaharie M.,
2009).

Téhog, mépa amd 10 Yyeyovdg OTL M TEXVOAOYio umopel va ypnolpwomombel yoo va
YEPAYOYNOEL TOLG AVOPOTOLG KOl VO TOVG VITOYPEDCEL VO 0yOPAGOVY GUYKEKPIUEVQL
TPOTOVTO, EAAOYEVEL Kol 0 KIvOLVOG TNG £QUPLOYNS QLTS TG HeBddov GTov YMdpo TNg
TOALTIKNG KO TNG TPOTAYAVOUS LLE OTOTELECLLO VO LOG OOTYNGEL GTOV OAOKANPOTIGHO

(Phan V., 2010).

4.7 H copmeprpopd Tov KATUVEAOTY)
Mo oo TIC S1APOPEG EKOOYES TTOV EXEL KATAYPAPEL Y10l VO ATTOTVTTAOGEL TOV OPIGUO , TOV

Neuromarketing &ivar 1 €Qappoy| VELPOOUTEIKOVIGTIKOV HeBOd®V Tov e&etdletl )
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GUUTEPLPOPE TOV KOTOVOAMTN KOl TOS 0VTH HETAPAAAETAL OTOV EPYETAL GE EMOON UE

dwapnuiocelg ko brands (Lee N., Broderick A., Chamberlain L., 2006).

Kevipikd polo 6TV TPOKTIKY EPAPLOYN OLTNG TNG EMGTNHOVIKNG Bempiog mailel
GUUTEPLPOPE TOV KATOVOADTOV Kol TOV ovVOpOT®V YEVIKOTEPX, TNV OToio Ol €101K01
TOV HAPKETIVYK KOAOVUVTOL Vo EEETAGOVV, TPOKEWEVOL VO avaKaAvyouv Ta Babdtepa

aitio mov Ppickovral Tow omd TIG AyoPUSTIKES ETAOYES TOVG.

Youpwvo pe tov Bhasin (2019), éva ontd mapdderypo. OV GMOTLLMVEL TN
GUUTEPLPOPE TOV KATOVAAMTY EIVOL 1] TPOGEALELGT TOV GE £Vl YDPO EGTIOGNG e GKOTO

va Tapayyeihel Lovpo Kapé aALE TopOAL AVTA TOPAYYEAVEL TGAL.

H e&nynon v avt v emhoyn divetar amd 1o yeyovog 01t 10 95% tv emAoymdv
pag yivetal oto vrocsvveidnto. Emopévog elvar advvatov éva focus group va emidoet
avtd to muo. O okomdg TG VevpoemGTNUNG etvor  va Bpel v vrokivnon mov
kaBodnyel T1g Tpacelg N v ampaio Kot TIG ayopacsTiKES emLoYEg TV atopmy (Pop C.,

Radomir L., Maniu A., Zaharie M., 2009).

Xopupova pe v owovopikn Bewpia, €vag opBoroyikdg katavarwtig £odevel pe
GUVECT] TO XPNHATA TOV e GVVEST KOl KAVEL TIG COGTEG AYOPOOTIKEG ETIAOYEC DGTE VO,
peylotomromoet ) ypnotndmtd tov. [Hopdha avtd, amd v emioTnUOvVIK) £pguva
TPOKVTTEL OTL OGO UEYOAVTEPN VAL 1] EVYEPELD TOV EMAOYDV TOGO TO VOPOOAOYIKES
glvol ot emAOYéG TOL KAVEL O KOTAVOAMTNG. ALTO OQelheTOl GTO YEYOVOS OTL O

KOTOKAVGUOG ad TANPOopopieg TpokaAel chyyvon oTov avhpdmivo vov.

[Mopapével dyvooto pe molo TPOTO Ol KATOVOAWMTEG 1EPAPYOVV TIC AVAYKES TOVG.
Emopévag mpokdntel 10 gpodtnpa «Ti mapakivel Toug avBpOTOVG VoL CLUTEPLPEPOVTOL

OO GLUTEPLPEPOVTAL ;)

H npdt mpocéyyion oto {mua g Bempiog tov kivtpov £ytve and tov ARpadp
Méohoov. ZOpuemva 1e VTV, 01 KOTOVOANOTES TOPOKIVOUVTOL VO, TKOVOTOUWGOVV TEVTE

KOTNYyopieg avayKkov :

o  DvololoyiKég avayKeg, TEPIAAUPAVOLY TIC AVAYKES Y1OL TPOPY, VEPD, OEPO Kot
oek.
e Avdykeg ac@AdAElng, TOL oyeTilovTon HE T avAYKeS Yo 6TafEPITNTO, ACPAAELL

Kol amoAloyn amd to eOPo Tig anelhég Kot yevikdtepa TV afefatdtnToL.
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o  Kowwvikég avdykeg, mov oyetilovtal pe TV Kowmvikn €veéia Tov atOpov Kot
NV OaVAYKY Y1 KOW®VIKY omodoyn Kol TNV oAAnAemiopacn pe EAAOVG
avOpOTOLG.

® AvAyKkeg €KTIUNOMG, TOV QPOPOVV TNV EIKOVA, TOV €YEL TO 1010 TO ATOHO Y10 TOV
€0VTO TOL OAAG KoL TNV avayKT Yo oefacud omd Toug GALOLG.

o AvVAyKeg OOTOTPOYUATOONS, 7oL  TePAapPavouy v avdmtuén g
TPOCOTIKOTNTAG KOl TV duvatottov tov kdbe atopov (TCwptlakng K. —

TCwptldxn A.M., 2007)

Yougwvo pe tovg Nikolopoulou O., Pollalis Y., Samanta 1.(2016), to Information
Design xat to Neuromarketing eivot d0o emotnuovikd nedia mov eEgtdlovy Tov TpdTO
pe tov omoio ot dvBpwmotr avtiappavovion tic TAnpogopies. Emouévag, otodyog tmv
EWIKOV TOL MHAPKETIVYK €lval vo. HETOGTPEYOLV TNV  aVTIANYN 7oL £Yovv Ol
KATOVOA®TEG Yoo TO TPOIOV Tov TPpowBodv kol vo KePdiGovv TV — €HVOW TOV

KATOVOAMTIKOD KOWOU.

H xevipkn| 0é€a 610V 6YO10G O TG GTPATNYIKNG TOL MépkeTivyk gival 1 €vvola Tov
"positioning”, omlad” ™ TOomOBETMONG TOVL TPOIOVIOG GTNV  GULVEIONOT  TOL
KToOvoA®TH. O €101KOC TOV HAPKETIVYK TTPEMEL VO EGTIAGEL TIC TPOSTADEES TOV GTOV
TPOCETAUPIGUO EVOC GUYKEKPIUEVOD TUNUATOG TV KoTavoloTt®v (Market segment), 6to
omoio Ba kdvel (o tétow TPocsPopd 1 omoia Ba glval TOAD MO EAKVOTIKY OO TIC

avTioToKEG TV avTaymvioT®Vv tov (Pearce M., 2016).

Yvykeporowtikd, 1 emotqun tov Neuromarketing coppdiier oy Swdikacio
OO ®PIGHOD Ko OUAOOTOINONG TV KOTAVIAMTMOV GE OUOL0YEVEIC opades pe Pdon tig
TPOTIUNCEL TOVG, EVA TOVTOYPOVO OlEPELVE UE TOW0 TPOTO B0 IKOVOTOMGEL TIG
wwitepeg avaykeg Tovg ol omoieg €dpdlovtol 6TO VTOGLVEIONTO NG OKEYNG TOVG.
Andtepog okomog gival 1 eTopio vo TPOCSAPUOGEL TIG WOIOTNTES KOL TO YOPOKTNPIOTIKE

TOV TPOIOVTOG TNG AMALTNGELS TTOL £)el To kKAOe Market segment.

4.8 H eniopaon tov Brand image 6Tic ayopaoTIKEG EMAOYES TOV KOTAVIADTAOV

Yrapyet o evpEmc O10EGOUEVT] AVTIANYT, TOV LOG VTOOEIKVVEL TO YEYOVOS OTL £vag
opBoroyIKOc KaTavaAwTig ayopdletl £va Tpoldv Aapfdvovtag vToyn Tig 110TNTEG TOV,
TOL OPOKTNPIOTIKA TOV, TN AEITOLPYIKOTNTO TOL Kol TV T tov. [opdia avtd o
eYKEPOAOC TOL  KATOVOA®MTY pog Ogiyvel kdtt dwpopetikd. H  emotiun  Tov

VEVPOUAPKETIVYK OGS VTOOEIKVUEL TO YEYOVOS OTL Ol KOTOVOAWMTIKEG TPOTIUNGELS
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dwpopeavovtal pe Paon tn doucOntikny oxéon pe v enovopio (brand) kot Oyt pe
Baon ta dapnuiotikd unvopota. Ot gumelpieg mov Prdvetl o katovolmtig pe €vo brand
SLOULLOPPMVOLY TNV OVTIANYN TOV Kol TV OETIKN 1] TNV APVNTIKY TOV GTAGT OMEVOVTL G

avto (Pop C., Radomir L., Maniu A., Zaharie M., 2009).

To mepipnuo meipapo «Pepsi vs Coca cola» givol pio TpokTiKn €Qoppoyn v
apy®v g vevpoemiotnung. Ot emMoTAUOVEG TPOoTAONGAV VO OVAKOADWOLV To
Babvtepa aitio mwov kpvPfovral wom TV o exovopio Evavtt g dAing (brand
preference). [Tapdro mov ta 600 avoyLKTIKA gival Kat’ ovcio TopdHolo To TOAITIGUIKA

UNVOLLOTO TTOV EKTEUTOVV VO S1OLPOPETIKA.

AeEnyOn éva melpopa doKIUNG yevomg e dVO 6Tdodla, TO TPAOTO He TN HEBOJO NG
TVPANG YELGIYVOGIOG Kol TO dEVTEPO UE T UATIOL AVOLYTA. XTO TPMTO GTAO0, OTOL Ol
efelovtég dev yvaopilav Tt wivouv to TMRI katéypaye va evepyomoleital 1 TEPLOYN TOV
HECOKOIMOKOD  TPOUETOTIAIOV (QAO0V, TO Omoio OovoudleTol «To KEVIPO NG

QVTOUOLPNS» TOL EYKEPALOV OTOV LV TO AVOWLKTIKO TG Pepsi .

[Tapora ovtd, OTav o1 cLpUETEYOVTEG EmavELAPaY TNV 1010 dtadtKacio [LE To HATLO
avoryTd, TapoatnpNOnKe £VIovn dpacTnPLOTNTO GTOV LEGEYKEPOAOD, GTOV WTMOKALUTO KoL
GTOV OUPITAEVPO TPOUETOTLIOLO PAOLO, TEPLOYES TOV EYKEPAAOV TOV GLVOEOVTAL LE TNV

pvnun Ko ta svvosOnparta, 6tov Nmiay to avayvktiko g Coca cola.

Enopévog exetvn ™ otiyun €dsyvav évav 1oxvpd cvvousOnpatikd decpd pe to
poeMua mov Emvav Kot oicOnuata vootalyioag. Me Pdaon avtd ot €mGTAHOVES
KatéANEAY GTO GUUTEPAGHO OTL Ol GUUUETEXOVTES £O€1EAV TNV TPOTIUNGT TOVG GTNV
Coca cola Adym tov Brand image mov e&énepme kat 0yt g yevong kabeavtrg (Phan V.,

2010).

To Brand image eivar t0 6OVOAO TOV EUREPIOV 7OV amokopilovv ot meAdteg
(Shopping experience) Katd TIC GUVOAALOKTIKEG TOVG OXECELS LE TNV EMyEipnon. Apopd
NV To1TNTO, TNV TOKIAlL Kot TV a&io mov amolapfdvouy ot TELATES Yo TO TPOTOVTOL

Kot TI VAN pecieg mov ayopalovv (Bruno A., 2015).

4.9 Xvprepaocpota
To Nevpopdpretvyk eivar vag KAAG0G TNG VEVPOETIGTHUNG TO OToio dlepevvdi péca
amd EMOTNHOVIKEG HeBOSOVE TN GTACT TOV KATAVOAOTMOV OTEVAVTL 6€ TPoidvTa, brands

KOl TG OO UGELS.
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A&omotel TIg SuVATOTNTEG TOV GUYYPOVOL LATPOTEYVOLOYIKOD EEOTAMGLOV, 0TS TO
fMRI yio vor HeTproet Ko Vo KATaypayeL TIC OVTIOPAGELS TOV EYKEPAAOD KAOE POPA TOV

déyeTan epediopoTo TOL TPOEPYOVTAL OO TNV EMCTNHUN TOV UAPKETIVYK.

[TopatiBetor To TAEOVEKTNUOTO, TO HEIOVEKTNUOTA KOl Ol NOIKEG TPOEKTAGELS TNG
EQUPUOYNG OVTNG TNG EMOTNUOVIKNG HEBOJOL Kal 01 Kivouvol Tov EALOYEHOVY amd TNV

KOTéypNo™n TV SUVATOTHTOV TNG TEYVOAOYING.

H emotpovikn épguva KaTaANYEL GTO YEYOVOS OTL 1) GUUTEPLPOPE TOV KOTOVOAMTI
mov kaBopilel TIg oyopacTikég Tov emloyég Tydlel omd to avOpOTIVO VTOGVVEIONTO

Kot 0Tt o€ peyddo Paduo ennpedlovrot amd to upuko.

Ta amoteAéopata g Epevvag £0e1&av OTL 1 emoTNUN TOL NEVPOUAPKETIVYK PUmopel
VO LETAOTPEYEL TIS AVTIAMYELS TV avBpdTov Yo éva mpoiov 1 éva brand, epodcov o
eYKEPOAOG TV avBpdTTV Asttovpyel pe faon To cuvaicOnua. ‘Etot o kotavolotig dev
Aertovpyel opBOLOYIKA Kot KAVEL TIG 0YOPACTIKEG TOL £MAOYEG e Pdon to brand image,

ONAadN TV avTIAN YN OV £YEL AOKOUIoEL Kot Ol Y1 TO TPOIOV Koo To.
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KE®AAAIO 5

O YHOPIAKOX METAXXHMATIXMOX TQN EINIXEIPHXEQN
5.1 Evoaymyn

O ynowokdg HETACYMNUATIOUOC amoTerel VY10t TTpoTepaldTNTOL Yo KAOe emiyeipnon
wote va ovpuPadifel pe 11g petaforég mov cvvteLoVLVTOL 6€ OAOVE TOVS KAAOOVS TNG
OKOVOUTOG G€ TAYKOGLLO EMIMEDO KO VO OTTOKTIGEL OVTOYMVIOTIKO TAEOVEKTILLA EVOVTL

TOV VTOAOIT®V OUOEWODV EMYEIPCEWV.

Ye avtd 10 kepdlowo Oo efetdoovpe TOV TPOTO pE TOV OMOI0 O WYNEOuoKOg
petaoynuotionds oovuPdiet oty avafaduion g Asrtovpyiog puog  emyeipnong.
Emmpdobeta Bo avorlvocovpe v cupufoin TV Epaploydv TG TEXVOLOYING e GKOTO
Vv Onovpyio oG PEATIOUEVNG KOTAVOAW®TIKNG gumelpiag (customer experience) yio

TO AYOPOOTIKO KOWO.

[S1aitepn pveia Oa yiver oty emomun Data analytics (avdAvon dedopévav) yio v
onuovpyia evdg eEatopikeLpéVov TPoPiA Yoo kbbe meAdn mov B Kataypdeel TIC

QYOPOOTIKES TOV EMAOYEG KO TO 0UTIO TOV ETMAOYDV TOV.

Téhog Ba diepevvnioovpe v emidpaocn ¢ Bewpiog «Experience economy» Gtnv
dwdkacio ANYNG TOV amoQAce®mV oG £Tapiog Kol OTIS TIWES TMV TPOIOVIOV TMV

ETAUPLOV TOL £QapUOlovy avtr| Vv Bewpioa.

5.2 H téraptn fropnyovikn enavactaon

H térapm Brounyavikn emoavactaon Exetl emeépel piikn aAiayr] 6tov TpoOmo mov ovue
mov epyalopaote Kol oTlg petald pog oyéoels. Ov aAhayég autég opeidoviar otnv
LEYAAN TEYVOLOYIKN TPOOOO OV GLVTEAESTNKE Ta TEAELTAin Ypdvia. H mpdodog €xel g
QMOTEAEGUO. TNV CLYYMOVELCN TOV QUOIKAOV, YNOLIKOV Kol BlOAOYIKOV KOGU®V UE

TPpOTO 0 omoiog emPépel dyvaotovg Kivovvoug (Schwab K., 2016).

H tétapt Propnyovum enavactaon (Industry 4.0) cuvéBaie otnv avantuén véov
TEXVOAOYIK®V EPOPUOYDV Ol OTOIES TOPEXOVY TNV SLVATOTNTA AVTUALAYNG OESOUEVAOV

peta&h Tov PLGIKOV KoL TOL YNELoKoL kKOGHoL (Aovkiong I'., 2019, cei 149).

Ta yapoakTplotikd g ivor 11 enidpaon TV SOLVAUE®Y TNG AVTOEKTOIOELONG TV
unyavov (Machine learning), g emomung tov Agdopévov (Data science) kot tng

teyvnTg vonuoovvng (Artificial intelligence). H aAAnienidopaon tovg onpovpyel véa
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dedopéva og Oheg TIc dpaoctnpoteg TV avBpormv (Macstpoyswpyiov I'., 2018, cer

21).

Mivaxoeg 1

I'pa@iki] avamapacTaon Tov ametkovilel Ta TEGGEPN OTAOLN TNG TEYVOLOYIKIG

egmavaoTaocng

4th revolution

Cyber physical
systems

3rd revolution

Electronic and IT
systems, automation

2nd revolution

Mass production and
electricity

1st revolution

Mechanization, steam
and water power

Inyq: http:// HBR/ The Fourth Industri 1

[TepthapPaver pia oelpd and TEXVOAOYIKEG KAVOTOUIEG GE O18POPO. EMGTNOVIKE TTEdin

oG :

Aettovpyel ) texvoroyioL.
H A)lveida umhok (Blockchain)

To d1adiktvo Twv Tpayudtov - Internet of Things (10T)
Atver v duvatdtnta amodnKevong 0e00UEVOV, VTOAOYIGHOD Kot O10GVVIEST|G.
H Teyvitn vonuoocvvn - Artificial intelligence (Al)

Eivor pia «unyovip» tov Aoyiopikobd mov dAAace Tov TPOMO LE TOV OTOio

61


https://cdn.britannica.com/44/197444-050-6AAA3995/Graph-progression-21st-Industrial-Revolutions.jpg

Eivor o pebodoroyio mov ypnolUOmTOLEiTAL Yol TOV EVIOMIGUO KO YO TIG
SLUVOALOYEG KOl Exel emPEPEL paydaies eEeMiEelg oTov TpdTO oV dedyeTon TO
EUTOP10.

e [laykdoua otkovopio kKo epmodpto (Global finance and trade)
Ov epapuoyéc «fintechy moloamdacialovior. To dwacvvoplakd MAEKTPOVIKO
eumopto (Cross-border e-commerce) av&avetal Kot omopEPeL TEPAOTIO KEPOT).

e H nopayoyn dedopévav (The global volume of data)
H rtexyvoloyikny mpdodog ovvéBore oty ekbetikn adénon tov pvOupov
TAPOYWYNG OEGOUEVOV KOl TOL OYKOL TOVG.

o Ta kouvotopa eappoxo (Precision medicine).
H e&eligerc otov 1atpoteyvoroyikd eEonMopd cuvEBOAOY GTNV EENTOMKEVUEVN
Tapoy” epovtioag vyeiag. ‘Exave mo amoteAecpatiky) v ddyveorn Kot Ty

Bepancio pag vocsov (Younger J., 2019).

Ta omoteAéopata eivor Opold pHe avtd TOV  TPONYOOUEVOV  BLOUNXOVIKOV
EMOVOOTAGEWV. ZVUPAAAEL BeTikd oV adENON TOL TAYKOGUIOL EIGOONUOTOS Kot

Bedtioon Tov Protikov emmédov OAwV avBpdnmv e 6A0 tov kdspo (Schwab K., 2016).

5.3 O ynQuoKOG HETOGYNRATIGPOS TOV ETLYELPTCEMDV

O ynowkog petacynuaticpds stvor pior eEgMktikn swdikocio, n omoia aglomotel Tig
YNOKEG SUVOTOTNTEG KOl TEYVOAOYIEG HE OKOMO Vo OMGEL TNV OLVOTOTNTO GTA
emyepnuatikd povtého (business models), ot Aertovpykég dradikooieg (operational
processes) Kot ot TEANTEIKEG eumelpieg (customer experiences) vo SNULOLPYHGOLY

a&la (Morakanyane R., Grace A., O’Reilly P., 2017).
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Eruyetpnpatiki Zxpatnyuwki kai YAonoinon tou Wnoroxol Metaoynpatiopol

» Juppdpdwon / afionoinon Swebvr npétuna / obnyieg (interamerican, AB, { *mm
OAOKquwpéVﬂ Eurobank, latpud AB. yia GDPR, PSD2 kAn) et
Eruxetpnponkd § YdnAéc ensvbUoELS KON KALVOTORA EPEUVITTIKG Epya (OTE, 2 810 €, 11 EupEpyal YWHAES EFIENAYIELS
& 4 A Lo (T ¢ ' }
StpaTnyik *  Mohvetég mAdvo pe kwikr ovopacia (TITAN xat nEvfot?rsq n):ﬂva uniTe} o ONOKAHPOMENH
»  OAokAnpwiévn OTPATHYIKI] HE CUPNANDWHOTIKOUS RUAGDVEE (€8vikr Tpdnela) STPATHIIKH
M£pog EUPUTEPWY ETUXELPIAATIKWY TTEXWV (WIND xar acibopia)
Néeg NEA OPTANQTIKH AOMHJI
Opyavwowkég |+ AwldBuvon Wndtakod MetaoXnpatiopon (Eurcbank, EBvixd) — = ——— |
Aopés / «  Zuveyig Srabwaoia srifAedng g npoddou (Naractpsrod 3uviata £peuval AIAAIKAYIA ERIBAEWHE  |§
Acwrovpyieg/ §- Zuvepyaoieg pe GAAoug dopeig (Afuog ABavaitwy, AB, Beirsdorf, Eurolife) SYNEPTASIES
Juvepyacisg
AvanTufn »  Exnaidsvon oty rpoodopd véwv Pndlakiy URNPECLLY (Tofapas, Cosmote) EKTIAIAEYSH xaw
AvBpwruvou ff*  Exnaldsuon dAwv Twv epyalopévwy (Beirsdorf) EYPEIH TAAENTON
By ko : | neez mesocaonories |
Eupeon / + Afionoinon design thinking & agile peBoSoRhoyubv (Eurchank, EBvii Tp., Interamerican)
A§lonoinon NpootAkuct TOAEVTWY PECW GVOLKTHG KOWOTOpIAG (AAA, Nestle, EBvic) Tp.) AOMES :
ToAéviwy »  Kévtpo enibelfng xatvoTopL®V (latpiké ABnvi yia smart Hospital) { KAINOTOMIAT !
[nyn :http : // Aovkiong I'., gk 90 1
’
IMivakag 2
, J ’ , /.
AWypOppPOTIKY] OTEKOVICT] TOV TESIMV EQUPUOYNS TOV YN PLOKOD
,
HST(IGXTIH(ITIGHOD

To ovomuo ERP (Enterprise Resourse Planning) cvuvéBole otmv gvomoinom
(integration) dedopévav, SLOOIKAGIDOV, AELTOVPYIKOV TEPOYDY Kot ypnotdv. Ot
VANPECIEG HE TN YPNON VEQODTOAOYIGTIKOV cvotnudtwv (cloud computing), ot
vanpecieg Kot epappoyés owdwiktoov (web services & APIs) kot o ymoeuakodg
petacynuoatiopds (digital transformation) eivon diadikacieg ot omoieg vAomoloVVTOL LE

mv ggappoyn tov cvotnuatowv ERP (Aovkidng I'., 2019, cel 26).

Ot on line vmnpecieg OmmG 10 MAEKTPOVIKO gumoOplo (e - commerce) Kol Ot
niextpovikés emyelpnoel (e - business) eivor ot Pacikéc €QApPUOYEC TIG OTOLEC

KaAovvTot vo vrrootnpiEovv ta cuotiuate ERP (Aovkiong I'., 2019, cel 326).

To CRM (Customer relationship management) sivat g ynookn TAATEOPLLO. TOV
oyxeoldotnke 10 1998 amd tovg gumopikovg aviurpoc®movg Monster.com Le GKOTO Vo
&yovv dueon mpdoPaocr oto otoryEin TOV €V SVVALEL TEAATAOV TOVS KOl OTOTEAEL Lo
TEXVOAOYIKT] KatvoTtopion 1 omoiot GULVEBOAE OTOV YNOOKO HETACYNUATICUO TV

emyepnoewv (Reichheld F., Schefter P., Rigby D., 2002).

Ta mwheovektnuoTo ™G YyNneokng petdfaong otov 21° aidva agopovdv OAOVS TOLG

Topelc poag emyeipnone. Mepkd and avtd givar ot avaabicpuéveg eumeipieg yio Tovg
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meAdteg (Customer experiences), otpotnyikn dwapopomnoinon (strategic differentiation),
avTaYOVISTIKO TAeovEKTNUA (competitive advantage), peimon Tov KOGTOVG Asttovpyiog

(cost savings) ktA (Morakanyane R., Grace A., O’Reilly P., 2017).

5.4 H gpnepio Tov KoTovoloToOv (customer experience)

Ye mohodtepec emoyEs, mPw N paydoion €EEMEN TG TEYVOAOYING, Ol OYOPUCTIKES
CLUVNOELEC TOV KOTOVOAWMTOV TEPIYPAPOVTAYV GCUVOTTIKA HE &V QALVOUEVO TOL
ovopdletor «Funnel metaphor» (n aAAnyopia Tov ywviov). H culloyiotikn) mopeia mov
aKOAOVOOVGE O KOTAVOAMTNIG UTOPOVCE VO OTOTVTMOEL [LE TN LOPET| EVOG YOVIOV. ZTNV
apyn 0 Katavalmng Exel £va peyddo evpog enihoymv oe Brands, otnv mopeia amokAeiet
OTOO0KE QVTEG TTOV OEV TOV EVOLAPEPOLV KO GTO TELOG KOTOANYEL GE [0 OO OVTEG

(Edelman D., 2010).

Avtifeta oV onuepv €moyN KE TNV TPO0OO TNG TEXVOAOYing mapatnpeitar va
EVIEA®G dLopopeTIKO Povopevo mov ovopdaletar «Consumer decision journey» (To
tafidl ¢S amdPAcNG TOV KOTOVOAMTN). XE OLTH TNV TEPITTOON, TO €VPOG TMOV
dwhécpwv emroyov etvar mepopopévo oe Adyec Brands emedn avtég tuyydvouvv

wWwaitepng tpofoing kot dStoupruong omd ta media (Edelman D., 2010).

H mpocéyyion «customer experience» oivel dwitepn Eugaocn oty dgbTepn
TPocéyyion, 6mov M etoupio Tpémel va PpiokeTal 6e emMOEN UE TOV TEANTN WETE TNV
deEaymyn ™ cvvariayng pali tov. H aAAnienidpaon peta&d meldtn kon etanpiog dev

npénel va otopatdel ota «touchpointsy, SNAaoT| TOVG TOTOVG TG PUGIKNG GCLVUALAYTG.

H mo onpovtiky vmoxpémon v emyEpncemv ival 1 GUECT] AvVIOTOKPION OTIG
AMOLTNOELS TOV TEAATAOV Yo SleLBETnon TV Tapardvev Kot TpofAnudtov tovg. Ot
TEMATEG, OKOAOVOMOVTOG TNV TACT EMKOWVOVING TNG ETOYNG, XPNOLOTOIOVV YNOLoKA
epyareia ypamtov Adyov (chat, email, social media posts) yio va peTOPEPOLY TIG
EVIVTIMGELS TOVG KOl KAmown mfavd mpofAnuata mov ovipetdmcoy (Aovkiong I,

2019, ceh 93).

210%0¢ pag etapiog etvar n dtapkng avatpoeodotnon (feedback) and tovg meddteg.
Ot gvdederypéveg TexviKeég LETPNONG TG Ikavoroinong eivat ta tnAepovika kévipa (call
centers), ol emTOTIEG EMOKEYELS Yo emokevég (field services), avtaAlayéc unvopdtov

Kot NAektpovikd toyvdpopeio (web and mail exchanges) mpokelévov vor KaToypopovv
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Ol EVIVIIMOELS TOV TEANTOV 0omd TG cvvaAdayég Tovg pe v etopio (Rawson A.,

Duncan E., Jones C., 2013).

H epapuoyn g texvoloyikng mpocéyylong customer experience mpoo@épetl o
oelpd and mieovektnuata. H wovomroinon tov nedatov avéavetor katd 40%, vrdpyet
YOUNAO TOGOGTO ATMOAEING TEAATOV, EXAVAAAUPAVOUEVES AYOPES, GUOTAGELS GE PIAOVG
Kot yvootovg (positive word of mouth) kot avénon tov 66dwv (Rawson A., Duncan

E., Jones C., 2013).

5.5 H emotun Tov Data analytics

H Mon yia v avtipetdnion tov tpofAnudtov tov avtipetonilel pa etoipio divetot
amd ™V ynowkn texvoroyia. Ipokeyévonv va amotummbel mTocotikd 1 wovomroinon
Tov Telotdv mpénel vo, deoybel pia Epevva avdivong dedopévov (data - driven
analytics) pe otoyo Vv e&aymyn aceorlodv cvunepacpdtov (Rawson A., Duncan E.,
Jones C., 2013).

H emomun tov dedopévav (Data science) gival 1 dwadikacio g e&oywyng yvaong
amd to ogdopéva. Me 1t Ponbeta g texvoroyiag kabictator duvarn 1 Tapaywyn,
amofnKevon Kol KATATUNGT TOL GYKOV TV OEdOUEVOV [LE GKOTO TNV a&loToiNoT TOVG

amo d1dpopeg Texvoroykég epappoyég (Lehigh university, 2019).

H teyvikn «analytics» opileton @¢ m emotnpovikn dadwkacio pe v onoio ta
O0dOUEVOL LETATPEMOVIOL OE EMIGTNUOVIKY] YVAOON HE OKOTO TN ANYN KAAVTEPWV
amo@docswv. H dwapopd tov 6pov «analytics» amd to «data science» &ykertor oTo
yeyovog Ot amoteiton M vmapEn Pabitepng yvoong dcte 1 AN NG amOPACNG VL

yiveton pe Béom v TAinpoedpnon. H teyvikn «analytics» dtakpivetor 6 Tpeig TOTOLG :

o Ileprypoagwkn (Descriptive) m omoio meptAapfavel tnv GLAAOYN 1GTOPIK®OV
O€JOUEVMV KOl ATTOTVTIMVEL TIG TACELS KO TIG VEEG LOOEGS.

o Ilpoyvootikn (Predictive) m omoio mpoPAénet mwg OBa elvor To peAlovrikd
dgdopéva av cvveylotel n onuepvy Looda.

e Koavoviotikn (Prescriptive) n omoia xaBopiler v Aqym dpdoewv yoo v

aAdayn ™ avemBoung podog (Lehigh university, 2019).

2V eMANVIKN EMKPATELN, U0 GEPA amd YVmoTég etanpeieg, 0mmg o ophog OTE, 1)
EBvikr Tpdnela, 1o [Mhaicio kot GAAeg ,epappolovv peboddovg customer analytics

(é€vmvec avolloelc Kupimg TOV SEOOUEVOV TOANGE®V KOlL TOV  ONUOYPOPIKOV
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otolyelov pe teXVIKEG €EOPLENG OEdOUEVODV e OKOTO TNV KOTNYOPlOTOiNsn TmV
TEANTMV), DOTE VO IKAVOTOLOVV TIG 1010{TEPEG AVAYKEG TTOL €xel TO KOs market segment

Eexyoprotd (Aovkiomg I'., 2019, oeh 41).

Ot emyepnoelg mov Bewpodviar kKopven otov KAGdo tovg (best - in - class
companies) yPNCYLOTOLOVV OIKOVOUETPIKAE LOVTELN ToAMvIpOunong (regression models)
HE OKOMO VO KOTOVONGOLV HE TOw0 TPOmo Oo UEYIGTOMOGOVY TNV TEANTELNKN
Kovomoinomn kot Twg B emthyovy TOVG VYNAOTEPOVS EMLYEIPTGLOKOVS GTOYOVG, EVM
TOPAAANAQ LE TNV XPTION TPOCOUOIMTMV dNUIOVPYOVV EIKOVIKEG KATOGTACELS L€ GKOTO
Vo LETPNIOOLV TNV eMidpacn mov Oo empépel 1 kdbe kavovpylo mpwtofovAios oL

epapuodletar (Rawson A., Duncan E., Jones C., 2013).

To cloud computing system givat éva amd to epyaieio OV YPTGUOTOIEL 1] EXGTHKN
tov Data analytics. Zyedldotnke €T61 OOTE VO GLYKEVIPOVEL oTOlEio, omd TNV
moyKOoo meAatelokn {Nmom Kol vo TOPOYAYEL GTATIOTIKY ovAAvon vmd v
TpodmoOhecT OTL OAOL TOL KOTAGTILOTA GE SOPOPETIKESG YDPEG CLAAEYOLV TOV 110 TOTTO
dedopévav ava taxtd ypovikd dwaotuata (Tabrizi B., Lam E., Girard K., Irvin V.,
2019)

Me tov 6po «Datafication» €vvoovue TIG EQPOPUOYEG GLYKEVTPMONG, OVAAVONG Kol
epuUNVvelag Twv dedopévmv Tov mapdyovpe kdbe Aemntd. Eival ot ymelakég yneideg mov
onuovpyet n Lon pog. Antd mapadetypoto amd Ty KadnueptvotNTd HOS OTOTEAOVY Ol
ayopég e avémaen ypnomn kdptag oto POS, n mapakolovdnorn tTAEOTTIKOV GEPOV
oto NETFLIX tov omoiwv m emdoyn éywve pe Pdon TG TPOTWNGES HOG, Ol
OLOOIKTLOKEG AYOPEC, TOL app MOV YPNGLLOTOIOVUE YLl VO KOTOYPAWOLUE TIG KIVAGELS

pog 6tav kévovpe tOKvYK Kot ToAAd GAla (Maotpoyswpyiov I'.,2018, dei 89)

Ta mheovektiuata omd ™ xpnon tov Big data sivor avopibunta. Ta Bacikdtepa amod
avtd etvar 611 GLUPAAAOVY GTNV KATAVONGT TNG GULUTEPIPOPAS TOV KOTOVOAMTY,
BonBohv oV KoTOypadn acQAAESTEP®V TPOPAEYE®V Y10 TO LEALOV, ONULOLPYOVV TIG
npoimofécelg yoo TV TPocPopd  eLATOMIKEVUEVOV TPOIOVIOV KOl VINPECIOV
TPOGOPUOCUEVOV OTIG TOTIKEG avaykeg Kabe kowwvioc. To mo onuaviikd and ola
etvan 1o yeyovog 6Tt ta Big data petatpémovrar o€ yvdon kot fonovv trn doiknon oty

Myn cootdv anopdcewv (MCAfee A., Brynjolfsson E., 2012).
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5.6 H Owovopia g Epmerpiog (experience economy)

H Owovopia ¢ Eumepiag (experience economy) veictator Otav o etoipio
YPNOOTOLEL GKOTIO TIG VANPEGIEG TNG WG UEGO KOl TO TPOIOVTO TNG MG KV TP
ovvoun pe okomd vo dMovpyNoetl €vo aEEYaoTo YEYOVOS TO 0moio B mTPoGEAKVGEL
Toug eAdteg. Me PBdon avtd ot eTaupieg mpémet va avoPabicovy Tig TPOGPOPES TOVG
Kot vo, petafodv oe éva véo eminedo owovoukng oioc. To brand tng etaipiog

avaPaduiler tnv tpotaon a&iog e (Pine II B. J., Gilmore J., 1998).

Av1td opeiletal 6TO YEYOVOS OTL Ol TPOGOOKIES TV KATAVOAMTOV, OKOWO KOl AVTEG
mov Ppickoviol ©6TO0 VWOGLVEIONTO, EMPAAAOLY TNV  ATOAOLOT  EMTPOSHETNG
¥pNodTTag omd ta brands mov emhéyovv. Agv BéAovv va ayopdoovy povo ta. aryadd
N TG vanpeoieg oAAG va PldOoOVY ol EVPVTEPN EUTELPIO. TOV TOVG TPOCSPEPOVY Ol

etarpieg (Newman D., 2015).

H Oesopia avtq £€xet mpoktikn e@oppoyn o€ €va €upld KATOAOYO EUTOPIKAOV
KATOCTNUATOV Kol YOP®V £0TiNoNS Ommg @ Ogpotikd eotatdpla (theme restaurants)
6nwg 1o Hard rock cafe kot to Planet hollywood to omoia emevdbbnkov pe tov
veohoylopd  «eatertainmenty. Kataotjuota onwg 1o Niketown mpooceépouvv
Ol0oKESUOTIKES dPASTNPLOTNTES Kol TPOWONTIKES EKONADGCELS oL omoieg cuvoyilovtal
pe toug veoroytopoVs «shoppertainment» ko «entertailingy» (Pine II B. J., Gilmore J.,

1998).

Ta teyvoloywd HEGO OV YPNOOTOOVV UE OKOMO VO TPOCOEPOVY OVTEG TIC
eumelpieg eivor  ta drodpaotikd moryvidw (interactive games), dwadiktvokoi TOTOL
ovvopAiag (internet chat rooms), mayvidwa pe moAlovg maiyteg (multi-player games),
Tpocopolmtég mov Pacilovrar oty kivion (motion-based simulators), kot 1 ewovikn

npaypatikotna (virtual reality) (Pine 11 B. J., Gilmore J., 1998).

H owovopwm a&io g Oswpiog Experience economy, 0moTum®VETOL GE OVTO TO
TOPASELYLLO. GTOV TOUED TOV KIVNUATOYPAPOL Kot £101kdTEPR oTo Star theater complex
oto Southfield tov Michigan. O emyeipnuatiog Jim Loeks moapaydpnoe cuvévievén oto
nep1odwo Forbes ko gime 0T1 ypedvel 1o e1G1tpro yro po tonvia Kotd 25% axpiBotepa
amd TOVG AVTAYOVIGTEG TOV. AVTO 0QEIAETOL GTO YEYOVOS OTL TO GLYKPOTNLO (complex)
TPOCOEPEL Uil EEYOPIOTN KATOVOAMTIKY gumelpio 6Tovg meddteg tov. EmmpocOeta
e€etaleton n mBoavotnTa vo ypedveTon EEY®PLOTO EIGITNHPIO Yo TNV €I0000 OTIg

EYKOTAOTAGELS TOL GLYKPOTNUOTOS Omov Ppiokovior €0TTOPLO KOl KOUTOGTLOTO.
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Téhog 1 onpovpyio a&log EMTVYYAVETOL KO HE TNV JAUOPO®OT DEUATIKOV TAPK®V
(Theme parks) kot GAA@V mopdpoldv peBOd®V 7oL  OMUOVPYOVV  EVLYAPICTEG

avouvioelg otovg katavorlmtég (Pine 11 B. J., Gilmore J., 1998).

5.7 Xvprepaoporta

SVYKEQOAOLOTIKA, M TETOPTN POUNYOVIKY ETAVACTOON TEPIAAUPAVEL O CEPA Ao
YNowKda epyoieio mov eivol omopaitnto yioo ToV Yneuokd HUETOCYNUATIOUO TMV
emyepnoewv. Ta onuovtikdtepo amd avtd givol 10 SodiKTVO TOV TPAYUATOV, T

TEYVITH voMuoov, ot pappoyéc «fintechy, n olvoida urhok KTA.

O YNouoKOC HETOACYNUATICUOG EMTVYYAVETAL HUEGO OO TNV CAAXYN TNG ETOUPIKNG
KOVATOUPOG LOG EMLYEIPNONG KoL TN LETAGTPOPY] TNG OVTIANYNG T®V £pYAlOUEV®V TPOG
™ xpron ynowkov epyaieiov. To ERP kot to CRM eivor 600 ynolaxég mAatodppeg

oV GLUPEALOVY TPOG VT TV KaTELOLVEON.

H eumepia mov Prdvovv ot mehdteg (customer experience) amd tig GLVEALOYES TOVG
glval o axpoywviaiog ABog yia v avarntuén pag emyeipnong. H etapio mpéner va
Bpioketan oe dropkn emkovovia Pe TOV TEAATN TPV Kot LETA Tr GLVOAAOYT TOV LE TNV
EMYEIPNOTN KOL VO KOTAYPOAWEL TIG EVTVTMGELS TOV. XE OVTO YPTNGUYLEVOVY Ol EPUPLOYES

™¢ ynoewakng texvoroyiag (chat, email, social media posts).

H emotmun tov Data analytics katoypdeet Tig ayopacTIKES ETAOYES TV ATOUWMV KOt
oLUPEAAEL GTNV KOTOVONOT TNG CLUTEPIPOPES Tov Katavolmti. Eivor oamapaitnto
gpyareio To omoio ypnolponotel n droiknon pag etarpiog pe otdyo T ANyn KoAHTEP®V

ATOPAGEMV.

Téhog n epappoyn g Bewpiog experience economy cLuPdAier otnv dnpovpyia
mpooTféuevG a&lag oty avafaduon Tov TpocEepOUEVOV ayoddV Kol VINPECLOV

pog etonpiog.
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XYMIIEPAXMATA

Ta yevikd coumepdopata £xovv avolvbel oe Oha o KEQAANLO VTG TNG EPYACIOG, UE
Baon v emotpovikn €pevva mov €yl kataypoesi ommv  PifAoypagios mov

YPNCLOTOMONKE Y10 TNV EKTOHVNOTN TG,

H teyvoloyin mpododoc mov cuvvieléomnke katd T dudpkew tov 20 aidvo
evbdvetol Yo TOV TOAMOATAQGLOGHO TOL OYKOL KOU TOL PLOHOL Tapay®YNG MHE
YeOUETPIKN TPpOodo. H mopaywyn Oedopévov o€ TayKOoUlo KAMUOKO OTEKTNOE TO

YOPOUKTNPIOTIKA TOV OIKOVOULIKAOV ayadmv.

H Bewpio Attention economy KoTodEIKVOEL TO YEYOVOS OTL O TEPAOTIOC OYKOG TV
TANPOPOPIOV OTIS 0Toieg ekTifeTan 0 onuepvog dvBpwmog dnpovpyel EAAEHO oTNV
npocoyn tov. To yeyovdg avtd eMPEPEL SLGUEVT AMOTEAEGUATO TOGO GTO OvOp®OTIVO

SVVAHIKO TOV EMYEPNCEDV OGO KOl GTO KATAVOAMTIKO KOWVO.

H teyvoroyia mopéyer tpdmovg avtipet®dmiong avtod tov mpoPAnuotos. Ilpmdtov
GUUPBAAAEL OTNV OVAGYEST] TOV QOUVOLEVOL TNG EAAEYNG TNG TPOCOYNS Kot OeVTEPOV

GUUPBAAAEL TNV €0TIOGT TNG TPOCOYNS TOV AVOPDOTOL GTN COGTH KATELOLVOT).

H emomun tov Neuromarketing He TG oOYYPOVEG EQUPUOYEG  TOL
OTPOTEYVOLOYIKOD €EOTMGHOV, GUUPAAAEL GTNV KOTOVONGY| TNG CLUTEPLPOPES TOL
KatavoAwtr. Bonbdetl Tic enyelpnoelS Vo KATOVOCOVV TIG AVAYKES TV TEAATAOV TOVG
K01 VO TPOGAPHOGOVY TV AEITOVPYIO TOVG £TGL VAL IKOVOTOMGOLY KAAVTEPQ TIG AVAYKES

TOV TEAATAV TOLG KOl CUUPEAAAEL GTNV TPOGEAKVOT| VEDV TEAATMV.

O ynokog petocynuatiopds amotelel tov akpoyoviaio ABo ywo v Agttovpyia
TOV enyEpNoe®V otnv onuepvn enoyn. Ilpémer va yivel avamodonacto HEPOS NG
emyeipnong kot vo evempatmbel oty etapikng g KovAtovpa. Ot epyaldpevol mpémet
Vo KatotdEouy ToV yneoKd HETOCYNUOTICUO GTNV TPAOTY BE6N TOV TPOTEPUOTHTOV
TOVG. ZVUPAALEL OTNV EMTAYVVOT TOV OLOOIKAGIDV, TNV £E0IKOVOUNGT TOL YPOHVOL Kot
NG TPOGOYNG TV EPYOLOUEVAV, BEATIOVEL TNV TOWOTNTA TOV TOPAYOUEVOV TPOIOVIMV
KoL VN PECSLAOV, TapExEL avafabucuévo customer experience 6Tovg TeAATES, onuovpyet
Ko emeEepydleton dsdopéva (Big data) oyetikd pe TIC oyopaoTIKEG TPOTIUNCELS TOV

KOTOVOADTOV.
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EIITIAOI'OX

H ymoewoxn teyvoloyia £xet e10éA0el dvvapkd oy {on Tov avipodromv iaitepa amd
10 1970 xon petd, 6tav cvvtedéotnke 1 Tpitn Prounyavikn eravdotacr. Anpiovpynce

VEEG TPOKANGELS AL KOl VEEG EVKALPIEG.

Eivar adnpitn avdykn, ot EXLEPNOELS VAL avVOyyouvV TOV YNELoKO LETOCYNUATICUO
0€ TPMTI TPOTEPALOTNTO KOL VO TOV EVOOUOTOCOVY GTNV ETALPIKT TOVG KOLATOVpa. Ot
epyalopevol mpémel va emAéyovion pe Paomn Tic ymelakés tovg 0e£10TnTEG EMEON TO

TVELLLATIKO TOVG KEQPAANLO TTOPEYEL LEYAAVTEPT) TPOGTIOEUEVN 0&ia o€ i emyeipnon.

Ye eminedo Kpat®V TPEMEL Vo VRAPEEL KEVIPIKOG OYEOOUOG OTOV TOUEN TNG
EKTTAIOELONG OV VO, dTVEL TN dVVATOTNTO 0T TTAdLd Vo EE0IKEIWOOVV pE TNV TEXVOLOYiN
and veapn nAkio kot va e£gtdoovy v mlavotnTa EVOSYOANGNG TOVS HE avThy, dtav

¢pBel n oTryun va TépovV amoQAGELS GYETIKA TOV ETOYYEALUATIKO TOVG TPOGUVOTOAGLO.

Ot KuPepvNoElg TOV KPOTOV TOYKOCUIMG TPEMEL VO VIOOETIICOVV TTPOAKTIKES TOV
®BoVvV TOVG MOAITEC VO YPNOGUYOTOOVV TNV TE(VOAOYio oTNV KafnuepvotnTa TOLG.
[Mopaderypo mpog pipnon amoterel 10 «yneuokd Oadpo» TOL CLUVTEAEGTNKE OTNV
Ecfovia pe anotéleopa vo amlomomBovv OAeg ot dradikacieg mov apopovv 1 (o1 Tov
avOpOTOV Kot vo PElwBobV SpopaTikd Ol SVOUEVEIS EMMTMOCEIS OV EMUPEPEL M

YPOPELOKPOTIOL.

Téhog a&ilel va avapepBel o apopiopdg Tov AapPivov chpemva pe Tov omoio dgv Ba
eMPLOGOVV 01 T 1oYLVPOL GAAL LOVO OGOl EYOLV TNV  dLVATOTNTO VO TPOGAUPUOLoVTaL

OTIG OAAOYEG TOV GLVTEAOVVTOL YUP® TOVG.
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