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ZnMavTikoi 6pol : Alaxeipion MNeAatelokwy oXEoEwWY

NEPIAHWH

H dimAwpaTikh epyacia TTou akoAouBei ekTTovhBNKE GTa TTAQICIO TOU PETOTITUXIAKOU
Tpoypduuarog otnv Opydvwon kal Aloiknon Emmxeipfioewv (MBA) Tou MNavemmaoTnuiou
Meipaiwg.

270 oUyxpovo TTEPIBAAAOV TTou (OUE KAl TO OTTOIO €ival CUVEXWS METABAAAOUEVO Kal
EVTOVA QVTAYWVIOTIKO, Ol ETTIXEIPAOEIG KAAOUVTAI VO ATTOKTAOOUV Kal va d1aTnpAcouV
TO AVTAYWVIOTIKO TOUG TTAEOVEKTNMA QTTEVAVTI OTOV avTaywviouo. MNa autd 1o Adyo
oTnv TTapouoa epyaoia emyelpeital va diepeuvnOei Kal va katavonBei av 1o epyaAeio
NG Alaxeipiong MeAateiakwy Zxéoewv (Customer Relationship Management) 1o otroio
EQPAPUOLETAI OTNV BIoPNXavVIKH ayopd gival XproIho Kal CUPNBAAAEI TNV ATTOKTNON VOGS
olaTNPEACIYOU  avTaywVvIOTIKOU  TTAEOVEKTAMOTOG TnG  €mixeipnong  évavil  Tou
avTaywviouou.

H epyaoia atmroTeAeital atrd dUo PéPN. ZTO TTPWTO PEPOG, TTAPOUCIACETAI EVa KEQAAAIO
OTO OTTOIO YiveETal TTPOCTTIABEIO TTPOCEYYIONG TNG BewpnTiKAG €vvolag Tng Alaxeipiong
MeAaTelakwy ZXECEWV PE OTOXO TN Hakpodxpovn dlatipenon Twv TTEAATWY PECO ATTO
TNV IKQVOTTOINGN TOug. 210 SUTEPO PEPOG TNG EPYATiAg, TTAPOUCIAZeTal TO SEUTEPO KAl
TPITO KEPAAQIO OTa OTToia avaAueTal 0 AOyog O oTroiog 0driynoe oTn diegaywyn NG



OUYKEKPIUEVNG €PEUVAG KOBWG €TTiONG avaAuovTal Kal Ta atmmoTteAéopaTta autig. To
Béua TOU gpeuvnTIKOU PEPOUG TNG e€pyaciag eivalr To Katd TOCO Ta ATOUA MIAG
ETTIXEIPNONG TTOU AOXOAOUVTAI PE TOV DEUTEPOYEVH TOPED KOl TTIO OUYKEKPIYEVA HE TN
METATTOINON, XPNOIMOTTOIOUV KATToI0 ouoThpa Alaxeipiong MNeAaTelokwy ZXEOEwY Kal
gival IkavotroiNuéva  amd  autd  €gayovtag  XpAoIua  oToixeia. H  épeuva
TIPAYHATOTTOINONKE PE TN HEBODO TNG CUUTTARPWONG AVWVUUOU epwTnpaToAoyiou. To
EPWTNHATOAOGYIO EOTAAN O€ ETTIXEIPATEIG TTOU £0peUOUV OTNV ATTIK HECW NAEKTPOVIKOU
Taxudpopueiou o 50 utTaAAfAoug Kal aTeAEXN Kal atravTABnkav Ta 39. ZUupwva Pe Ta
aTToTEAEOPATA TNG £PEUVOG AUTAG, Ta ATOUA TWV ETTIXEIPHOEWV Bewpouv OTI éva
mpoéypapua Alaxeipiong MeAateiakwy ExEoewv €ival TTOAU onuavTikd KabBwg Ol Hovo
auTopaToTolEl Kal atmmAouoTelel TIG Ol1adIKaoieg aAAG TauTOxpova OCUMPBAAEl OTn
dlaTAPNON MIAG HAKPOXPOVIAG OXEONG WE TOV TTEAATN.



EYXAPIXTIEX

Tx v oAokArjpeon Tig OuTAwpacTiKis pov epyuoing ovvéfalav opiopéva dTopx oTo osT0lK
OeAe vo exgpdeow Tig evYaPIOTIEG pOV.

Oux fifedex va evyaproTiiow Tov K. Tec)pyio JIovyyvP&KY IOV EIYE TOV COVTOVIOUO Kt Tfj YEVIKT]
emifAewn g sTopeiong TG O1TApATIKIG oV Epyaoing yix THY KBodrjynoy, Tig vT0dEISELS, TIg
emotkodounTikeg ovpPovég Kot T YeviKoTEPY 0THP1SH TTOL POV TTAXpetye Kol oAy Ty dukprero Thg
EKTIOVNONG TG EQYXOTONG JLOD.

Estions, O 110eda vor eK@pdow Tig EVXXPIOTIEG JOV TV OIKOYEVEWX JOV YIX THY VIOPOVY, TV
KaTorvonot) ke kale poyoloyiki vrooTpidy.

TéAog, Oux i0edex vox exgpdiow TV aTépacvy evyvUOTOVY HOV 0TOV 0YKOAdYO piov K. Apdacficun
ANé§acvdpo Ko oTov Yepovpyo pov K. Koppud Oeodwpo, kalldyg ko € 6Ao Tovg To emiteAeio oTo
Teviko Avnikopkiviké Noookopeio Tov Ayov Taffu yx v TepdoTior poosabeix Tovg ver
arokaTooToled 17 VYEIX JLOV e Tov KAADTEPO TPOITO.
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KE®AAAIO 1

1. ZYZTHMA AIAXEIPIZHZ ZXEZEQN MNMEAATQN

1.1. ZKOTrOG TTPpWTOU KEPUAQiou

2KOTTOG TOU TTPWTOU KEPOAQiou gival va ava@epBoUV apKETOi OPICUOI OXETIKA WE TO TI
gival To Zuotnpa Alaxeipiong xéoewv Twv [lleAatwv (Customer Relationship
Management), ol otroiol 8a cupBAaAAouv OTnv KaAUTEPN Katavonon Tou Bépatog. Ol
opiopoi divouv pia oAokAnpwpuévn eikéva Tou CRM 1Tou ptropei va TTpoo@épel AUCEIG
OTIC TIPOKANCOEIC TTou avTigeTwTifouv oAPepa ol eTaipeieg. O1  TTPOKAARCEIG
mepIAapBavouy kpiolga ¢ntAparta Omwg: Mwg egao@aliCouhe TRV ATTOKTNON KAl
d1aTAPNON TWV CWOTWV TTEAATWV; MW ITTOPOUUE VA EVIOXUCOUNE TO PEPIDIO ayopdg
Mag; (Kaushik, M., 2013, 118-122). 21n ouvéxeia avaAuovTtal ol Adyol TTou 0driynoav
oTnv avdmTuén Twyv cucTnuaTtwy Alaxeipiong MeAateiokwy ZxECEwv KABWS Kal Ta
OQEAN TTOU £XEI MIA TTIXEIPNON META aTTO TN XpPrion Toug. Ettiong, o€ autd 1o Ke@dAaio
avaypdgovTal ol TUTTol €vog cuoThuatog Alaxeipiong lMeAateiakwyv ZXEOswv, N
EQAPMOYN TOU OTIG OUYXPOVEG ETTIXEIPACEIS KAl TTWG TO CUYXPOVO QVTAYWVIOTIKG
TEPIBAANOV PETAEU TWV ETTIXEIPACEWY 0O YNOE OTNV AVATITUEN EVOG VEOU POVTEAOU TO
oTT0i0 BoNBA& 0TV AVATITUEN MIOG HOKPOXPOVIAG KAl ETTOIKOOOMUNTIKNG OXEoNG AvAUETT

oTnV ETTIXEipnon Kal Tov TTEAATN.

1.2  Aiaxeipion Zxéoewv pe Toug MNeAdreg

H Aiaxeipion Zxéoewv pe Toug [MMeAdteg 1 aAMwg 1O Customer Relationship
Management (CRM) eival pia €TTIXEIpNOIAKT OTPATNYIKA TTOU €0TIALEI oTOV TTEAATN. TO
CRM ¢ivail ouoiaaTiké éva TTpOYyPaUa TO 0TT0i0 BacileTan OTn dnUIoUPYia OXETEWY HE
TOUG TTEAATEG Kal €TTIKEVTPWVETAI 0T dlaTApnon Ttoug. (Chikweche, T. & Fletcher, R.,
2013, p. 295-309). ATTOoTEAE PIa ETTIXEIPNOCIAKY OTPATNYIKA TTOU OXEDIAOTNKE e OTOXO

va BonBroel TIg eMXEIPACEIG VO aVOKAAUWOUV TO QVTAYWVIOTIKO TOUG TTAEOVEKTN A



Méoa atrd TNV KAAUWN TWV avayKwy Twv UTTAPXOVTWY ] TwV TTIBavWY TTEAATWY TOUG
Kal va dnuIoupyrioouV £TTOIKOOOUNTIKES TTEAATEIOKEG OXECEIG KABWG TTEPVAEI O XPOVOG.
(Molan, K.,et al, 2012, p. 83-93).

H emmxeipnon OUYKEVTPWVEI KATTOIO OTOIXEIO OXETIKA PE TOUG TTEAATEG TNG TA OTToIA
Bewpei onuavTikd. Ta ToTToBETEl O€ pIa @Oppa Kal UaTepa o€ Mia Bdon dedouévwv
o1Tou atrooTéAAovTal e OAa Ta TUAPATA TNG £TTIXEipnonG. MNa va kavel n emixeipnon
éva TETUXNMEVO WAPKETIVYK TTPETTEI va PTTOPE va €xel Tipdofacn oe Katoia atrd Ta
OToIXEia TOU TTEAATN OTTWG €ival TO TNAEPWVO TOU, N NAEKTPOVIKI aAAnAoypagia Tou, ol
TIPONYOUUEVEG ayopEG TOU K.4. ETTopévwg, n €TTIXEIPNON YE QUTOV TOV TPOTTO UTTOPEI
vVa opyavwoel o€ KaAUTEPO BaBud Toug TTEAATEG TNG KAl va Toug Tagivounioel pe Bdon
TIG avAYKES TOUG. H eTTixeipnon PTTopei va SIATTIOTWOEI TIG AVAYKESG TWV TTEAATWYV TNG
avaAoya Je TIG ayopéG TOUG, TN ouxvoTNTA TWV Ayopwv TOUG KOl VA TOUG TTPOTEIVEI

TTPOIOVTA TTOU EVOEXOUEVWG XpelalovTal. (Greenberg, P., 2010, p. 410-419).

Mia aképa Asitoupyia Tou CRM ptropei va BewpnBei n Tagivounon Kai KATToIEG POPEG,
N autéuaTtn atrdvTnon PECW NAEKTPOVIKNG aAANAOYPaPIag 1 TNAEQWVIKWG. ATTO TN HIa
MEPIA, N QUTOUATOTTOINUEVN ATTAVTNON HECW TNG NAEKTPOVIKAG aAAnAoypagiag PTTopEi
vVa XapakTnpileTal wg atrpdowTrn aAAd atrd TNV AAAN gival atroTeAeTUATIKA dedOUEvou
TOU OYKOU TWV TTEAATWV TTOU PTTOPE va dlaBéTel pia etmixeipnon. To CRM oTtnv ouacia
MTTOPEl va BonBAcEl TNV €TTIXEIPNON va evTOTTICEl TTEAATEG, VO TOUG TTPOCEYYICEl KAl 0TN
OUVEXEID va TOUG KAVEl TTIOTOUG BNUIOUPYWVTAS HIO JAKPoXpovia Kal Kepdo@odpa
oxéon. AuTo JTTOPEi va yivel y€oa aTro éva unxaviouod diaxeipiong Kal dnUIoupyiag piag
OIATTPOCWTTIKAG OXEONG ME TOV TTEAATN Kal MGG ox£ang evOog TTPOG VOGS (one-to-one),
TToU SpWG dIAaPEPEl aTTO TO TTAPAdOCIOKO PYAPKETIVYK KAl OTOXOG TOU €ival N TTWANCN
600 10 SUVATOV TTEPICCATEPWV TTPOIOVTWY OTN XAUNASTEPN TIUN YIA TV ATTOKTNON OAO
Kal TrepioodTepwy TeAatwyv. To CRM atroteAeital amd Tpia BACIKG OTOIXEIQ: TOUG
avBpwTroug, Tn diadikacoia Kal TNV TEXVOAOYia. & HIa €TTIXEIPNON TO ONUAVTIKOTEPO
oToIxEio gival ol AvBpwTTol, 01 OTToI0I XEIPICOVTaI TO CUYKEKPIMEVO TTPpOYpauua. Etiong,
ol emxeIprioelg TTIPETTEl va OIaBEéTouv TNV KATAAANAN TexvoAoyia KaBwg kal TIG
ATTAPAITNTEG AEITOUPYIEG YIa VA TTAPEXOUV OTOUG UTTAAAAOUG TOUG Ta Oedouéva TToU
xpeidlovral. Av KATTOI0 atmod T TTPOavaPEPOUEVa PACIKA oToixEia Oev AEITOUPYAOEI
woTe va ammodwoel owoTd 1o CRM, dev Ba Tmapéxel XpAoIPES TTANPOYOpPiES aTNV

eTIXeipnon yia Toug meAdreg TnG. (Injazz, J., & Popovich K., 2003, 672-688).

2Upewva pe Tov Gebert To CRM opietal wg pia d1adikaaia aAANAeTTIOpaonS yia Tnv
ETTITEVEN TNG BEATIOTNG 1I00PPOTTIOG METAEU TWV ETTEVOUCEWV TNG ETTIXEIPNONG KAl TNG
IKOVOTTOINONG TOU TTEAATN yIa TNV TTapaywyr PéylioTou KEPOOUG. ‘Eva TEToIO ouoTnua

TepIAQUBAvEI :



o Tn ouvexdpevn evnUEPWON YIA TIG AVAYKEG TOU TTEAGTN KAl TNV CUPTTEPIPOPA
TOU.

» Tn BeAtiwon TG amédoong TnG £mMXEiPNONG avaloya MPE TIG AVAYKESG TwvV
TTEAATWV.

= To ouvbuaoud TOU PAPKETIVYK Kal TwV TTWAACEWYV TTPOKEINEVOU va YiveTal
KAAUTEPN N €EUTTNEETNON TWV TTEAATWY TNG ETTIXEIPNONG .

= Tn péTpnon amoTeAECUATIKOTNTAG TOU CUCTANATOG CRM.

=  Tnv gueAigia Twv CUCTAPATWY £TOI WOTE VA PUTTOPOUV VA avVTATTOKPIBOUV avd
TTAOA OTIYN OTIG ATTAITAOEIG TOU TTEAATN.

1.2.1 Adyol rou odynoav otnv gupavion tou CRM

Tnv OekaeTia Tou 1960 epavioTnkav Ta TTPWTA CUCTAUATa [poypauPaATIOUOU
Atraitoewv o€ YAIkd (Material Requirement Planning) Ta oTroia TrpoypappaTi{av tnv
TTapaywyn, Tn dlaxeipion KaBwg Kal Tov EAeyX0 Twv aTToBePdTWY OTNV aTTo0RKN. 2N
OUVEXEID N OKUTAAN 006nke ota 2Zuothuata Evéoemixeipnoiakol 2xediacuou
(Enterprise resource Planning). To ZuoTnua Evdoemxeipnolakou Zxedlaopou gival éva
oUoTNUA TTOU agopd oTIC dIadIKATIEG TNG ETTIXEIPNONG KAl OKOTIO £XEI TNV EVOTTOINON
OAWV Twv TUNMATWY TNG €TTIXEipnong péoa ammd TIG Aeiroupyieg Tou. AnAadrh
METAQOPA TWV TTANPOPOPIWY ATTO TO éva THAUA TNG ETTIXEIPNONG OTO AAAO PEILVOVTAG
TO Xpovo TTou Ba xpeladdtav ol UTTAAANAOI TNG €TTIXEipnong yia TNy avalnTnon uiag
mAnpogopiag. (Kumar, S., & Meade, D., 2002, p. 453,462)

ETmixeipAoeig ol o1Toieg OV €iXav TN dUVATOTATA VA ATTOKTACOUV KATTOIO CUCTNUA OTTWG
auTo, Xpnoiyotrolouoav To Excel yia Tig Bacikég Aeitoupyieg Tou xpeialoTtav. QoTooo,
O QVTOyWVIOUOG HeETAlU TWV ETMIXEIPACEWY KOBWG Kal N avdykn Toug yia
dlagopoTtroinon odnynoe oTnv avdmTuén evog apxikou PovTéAou Tagivounong Twy
TeAaTwy pe BAon TIC ayopaoTIKEG TOUG CUVABEIES, TNV TTEPIOXA, TNV NAIKIa Kal AOITTd.
H €CENIEN TNG TexvoAoyiag Ta TeAeuTaia xpovia odNynoe TIC ETTIXEIPNOEIC OTNV
avalnTnon Kol €Upecn NAEKTPOVIKWY TIPOYPAPUATWY TA oOTroia €ival Ikavd va
AgIToupyouv we Baoelg dedopévwv aAAd Kal wg atroBNKES TTANPOPOPIWY. AUTO TO KEVO
neEBav va kaAuywouv Ta cuoThpaTta Alaxeipiong MeAateiakwyv Zxéoswyv. (Jonsonn, P.,
& Mattsson, S., 2016, p. 836-858).

1.2.2 O@éAn atmré Tnv E@appuoyn Tou CRM



Eival cagég 611 To X0oTtnua MeAaTelakwy ZXE0ewv gival Eva TTpOypappa Tou BonBdel
o€ heyadho BaBud pia emmxeipnon aAAd n emmiTuxia TnNG €TTIXEIPNONG £LAPTATAI KUPIWG
atd Tov avBpwTivé TTapdyovTta Kabwg Kal ammd Tov TPOTTo TTou o1 UTTAAANAOI Kai Ol
O1euBuvTéG pIag eTTixeipnong xeipiovral éva TéTolou €idoug ouotnua. (Vella J., &
Caruana A., 2012, p. 121-133).

Me Tn PBonBeia TOU TTPOAVOAPEPOUEVOU CUCTAUATOG, MIA ETTIXEIpNON WTTOPE va
Kataypdyel Kal va avaAuoel To TTpo@iA Tou kABe TTeAdTn TnG. MTTopei va di1aBéTel OAa
TA OTOIXEIO TOU TTEAATN KABWG Kai TIG £TTIOUNIEG Tou. Me auTov Tov TPATTO N ETTIXEIPNON
MTTOPEl va TTpoo@épel oTov TEAATN TNG Ta TTPoIGvTa A TIG UTTNPECieg TTou Ba Tov
IKavoTToIfoouv Kal Ba KaAUWouv TIG avaykeg Tou. H emmixeipnon €101 diatnpei Tov
TEAATN TNG TTAVTA IKAVOTTOINUEVO PE OKOTTO T dnuioupyia Kal Tn CuvtApnon HIog
MOKpOXPOVIaS Kal JIag oxéong eUTTIOTOoUVNG padi Tou. 'ETol, pia eTaipia Bpioker Tov
TPOTTO va diatnpei Tov TEAATN TNG IKAVOTTOINUEVO Kal €TTOPEVWG Oev XpeIadeTal va
oamavé peydAa TTocd OTOo WAPKETIVYK Yia va Bpel TTepIcoOTEPOUG TTEAATES. Apa
MEIWVETAI TO KOOTOG TNG ETTIXEIPNONG YIO JIAPAMION PEIVOVTAG TAUTOXPOVA Kal TIG
daTTAveg TTPOCEAKUONG VEWY UTTOWN@IWY TTEAaTWV. H etmixeipnon emTAéov, yvwpilel
TOV TEAATN TNG KAl ATTOKTA MIO TTIO TTPOCWTTIKY OXEon Madi tou. Emopévwg, n
ETTIXEIPNON TTPOCOOKAEI ATTO TOV TTEAATN TNG €ival va PNV OTPAPEI O€ IO AVTAYWVIOTIKA
eTaipia. (Stefanou, C., et al, 2003, p. 617-634).

TENOG, MO ETTIXEIPNON XAVEI APKETA XPAMATA OTAV €XEI DUOAPECTNHEVOUG TTEAATEG.
‘Evag duocapeoTtnuévog TTeAETNG Ox1 atmAd dev Ba Eavd ayopdoel atrd Tnv €TIXEipnon
éva Tpoidv A yia uttnpeaia aAAd Ba Tnv ducenuicel oe GAAoug TMBavoUg TTEAATEG 1 Kal
oTOoUGg NdN uttdpyovTteS. 'ETo1, n €mxeipnon €xel va XAaoel TTOAOUG TTEPICOOTEPOUG
TTOPOUG apoUu TO KOOTOG dlaTApNoNG evog TTEAATN gival PIKPOTEPO ATTO TO KOOTOG
TTPoCEAKUONG evOG véou. Na TO0 Adyo auTd, n TTITUXNG ETTIAUCN €vOG TTAPATTGVOU €ival

e€aIPeTIKAG onpaoiag yia Tnv emmxeipnon. (Tronvoll, B., 2012, p. 284-305).

ZUu@wva ue Tov Bergeron, ol BeATiwoelg TTou atmoAauBdvel n emixeipnon YEow TNG

xpnong Tou CRM ceivai :

o H ikavotroinon Twv TeEAATWVY PECW TIG TTPOCYPOPAS KAAUTEPWY TTPOIGVTWY KAl
UTTNPETCIWV.

o H peyaAltepn ocuvoxi HECQ OTnNV €TTIXEIPNON KAl O KABOPIOPOG EeKABapwv
OTOXWV TTPOKEIJEVOU VA IKAVOTTOINBOUV 01 TTEAATEG.

o H BeAtiwon Twv TTEAATEIOKWY OXECEWY KAl N dNUIoUPYia VEWY EUKQIPIWV.



o H diakpion o€ kepdo@OPOUG 1) PN TTEAATEG .
e H ad¢non Twv TTeAaTWY Kai n dnuioupyia TOTNG KAl apociwaong TTPog TNV

ETTIXEIPNON.

Ortav pia emmxeipnon €xel Ikavoug utTaAARAoug o1 oTroiol uTTopoUv va XelpidovTal To
mpoéypapua CRM 1ng emxeipnong Kai va avtAoUv TTANPOQopiEG atrd auTd PTTopPEi va
augnBei kalr o apiBudg Twyv TTeEAaTWY. Méow Tou CRM o1 uttdAAnAoI TNG €TTIXEIPNONG
MTTOpOUV ypriyopa va TTpocBéTouy, va dlaxelpiovtal TIG TTANPOPOpIEg, va ETTIAUOUV
TTEPIOTATIKA KAl va TOTTOBETOUV OTnV oupd TIG aItioelg. MTmopoUv va KAvouv KOIVA
XPAON TwV TTANPOPOPIWY TWV TTWANCEWY KAl TWV TTApAyYEANWY, Va EVTOTTICOUV TOUG
ONMAVTIKOTEPOUG TTEAATEG Kal va IEPAPYXOUV TIG avAykeg eEuttnpéTnong. O avBpwTTivog

TTapdyovTag gival To KAEIDI TG ETTITUXIOG.

1.2.3 NMwg éva CRM BonBds1 otn AsiToupyia giag mmixeipnong

‘Eva mpoéypapua CRM utropei va dwoel éva JeydAo avTaywviaTIKO TTAEOVEKTNMA OTAV
€TTIXEipNon TToU TO XpPnoigoTrolgi. AuTto yivetal yiati pe To CRM autouartotrololvTal Kal
atrAoTroioUvTal o1 diadikagieg, armo@euyovTal AGBn uTToAoyIGTIKG 1) EAEYXOU TTOU UTTOPEI
vVa TTPOKUWOUV aTTd Tov avBpwTTivo TTapdyovTa Kal YIaTi agloTroloUvTal Ol OTATIOTIKEG
TTANPOPOPIEG TTOU WTTOPEI va aA@OPoUV BEATILWOEIG TTPOIOVTWY 1 UTTNPECIWV N
oxedlaouo Kavoupiwy. H autopaTtoTtroinon Twv diadikacoiwy Bonddcl Toug UTTAAANAOUG
va ammoBnkelUouv, va avokToUv Kal va emmegepyddovTal TIG TTANPOQOPIEG Kal Va
QVTIMETWTTICOUV TTEPITITWOEIC PE AUTOMATN dpouoAdynon, ToTroBETnon o€ oupd K.G.
TTOAU €UKOAQ Kal ypriyopd. MTTopouv £TTi0NG, VO KAVOUV KOIV) XPrion KATolwv dAAwvV
TTANPOPOPILYV  YIO TIWANCEIG KAl TTOPAYYENIEG KOl yid vA  EVTOTTICOUV  TOUG
ONPavTIKOTEPOUG TTEAATEG. MTTOpOUV va TTapakoAouBouv Kal TIGC ava@opég atrod
Old@opa {nTAUATO UTTOCTAPIENG Kal PETPNON TNG a1modoong Tng €EUTTNPETNONG.
(Venturini, T., Gonzalez B., 2015, p. 856-875).

H aglotroinon Twv oTATIOTIKWY TTANPOQPOPIWY UTTOPEI va BonBrael aTnv KaTaypar Twv
KIVACEWV €VOG TTEAATN Kal OTNV XPNOIKJOTTIOINCN TOUG O€ OTOTIOTIKEG £PEUVEG TTOU
pTTOPEl va BonBrioouv peAAoVTIKA ox£dia avatrTuéng Tng eTaipiag. ETiong, utopei n
ETMIXeipNon va poTeivel o€ TTEAATEG KATTOIA TTPOIOVTA GUPQWVA HE TIG avAYKEG TOUG.
KaBe etaipia ptmopei va epapudoel Eva diagopeTikd CRM ag@ol uttdpyxouv TTOAAEC

dlapopeTIKEG EKDOOEIG avAloya pE T €id0G TNG ETAIPIAG KAl TNG AVAYKEG TNG. YTTAPXOUV



TToAA& CRM TTOU PTTOPOUY Va £€QappooToUV avaAoya e Tnv TTepiTITwaon. Eival Aoimmév

QVOUEVOUEVO KABE eTalpia va €xel DIAQOPETIKA OQEAN atrd Tnv e@apuoyl Tou CRM

TTPOCGapUoCcUéva TTAVTa aTIG avaykeg TnG. (Awasthi, P., & Purnima S., 2012, P 445-

471).

1.3 Totroi Tou CRM

OAeg o1 Aeitoupyieg kal Ta cuoTiuata Tou CRM emmkoivwvouv petagu toug. O1 Tpeig

onPavTIKOTEPEG KaTnyopieg Tou CRM eivai:

Neitoupyikdé CRM (Operational CRM). To Acitoupyiké CRM TrepiAaupavel
OTNV OUGia TNV ETTIKOIVWVIA TTOU TTPRETTEI VA €XEI N ETTIXEIPNON ME TOV TTEAATN
Kal yI' autd TO AGyo Bewpeital TPOYPAPUA TTPWTNG YPAPPAS. Ol
ONMOVTIKOTEPEG AEITOUPYIEG TOU €ival O UTTNPECIEG TOU TTPOKEINEVOU VO

€EUTTNPETNOOUV 01 TTEAGTEG.

AvaAutikdé CRM (Analytical CRM). To avaAutiké CRM utropei va xeipioTei
OAa Ta dedopéva KAl TO OTOIXEId Twv TTEAATWV O€ ouvdpTnon HE TNV
meAareioky Baon Tng emixeipnong. Tnv oucia 10 avaAuTik6 CRM
TTEPIYPAPEI TIG AVAYKES TWV TTEAATWV Kal TNG ETTIXEIPNONG, dlaxelpifeTal TN
yvwan TTou Adn €xel Kai uTTooTnNPICEl TNV TUNUATOTTOINON TWV TTEAATWY. ZT0
avaAuTikO CRM TTpéTTel va ival IKavoTToINUEVOS apXIKA O TTEAATNG aAAG Kal
n emyeipnon. Ta amoteAéopara ammd TV avadAuon autr) odnyouv oOThv
QVATITUEN TNG KATAAANANG OTPATNYIKAG HAPKETIVYK KABWG Kal TRV UI0B€TNON
KAataAANAwyV evepyeiwv TTpowdnong. (Xu M., & Walton J., 2005, p. 955-
971).

O1 Aerroupyieg Tou avaAutikoU CRM diakpivovtal Kupiwg e TEOGEPIG
evoTNTEG : AVAAUOEIG TTOU APOPOUV OTIG TTWAACEIG, aVAAUCEIG TTOU apOopouv
o010 MAPKETIVYK, avaAUOEIG TwV UTTNPECIWV TTOU TTAPEXEl N ETTIXEIPNON

OTOUG TTEAATEG TNG KAI YEVIKEG QVAAUCEIG.

2uvepyatikdé CRM (Collaborative CRM). To cuvepyatiké CRM BonBdel Tnv
gmxeipnon va BeATiwdei p€ow Tou ouvduaopoU Kal TG TUTTOTTOINONG TWV
OI10dIKACIWY £TO1 WOTE VA PTTOPEI VO £GUTTNPETHOEI KAAUTEPQ TOUG TTEAATEG
™NG. AUuTO PTTOPEI VO TO TTETUXEI JE AQUTOMATEG Kal TTOAAATTAEG BIadIKATIES

TTOU AQOPOUV KUPIWG TNV ETTIKOIVWVIA TNG ETTIXEIPNONG PE TOUG TTEAATEG. (Xu

6



M., & Walton J., 2005, 955-971).

To CRM TtrepihauBaver éva TTARB0G OpacTnpIioTATWY Kal cuvowifovral wg €EAG
(Nguyen, T., 2007, p. 102-115) :

=  Otav ol TWANTEG £XOuv TTOAAG Sedopéva yia Tov TTEAGTN, TOTE YTTOPOUV VO
ETTIKOIVWVIOOUV KAAUTEPA Padi Tou, EEpouv TN YeEWyPAQIKA Tou BEan Kal

MTTOPOUV VA KOAUWOUV TTIO EUKOAX KAl TTIO YPRYyopPa TIG avAYKES TOU.

* [IAnpo@dépnon Twv TIEAATWYV yIa TISC TTPOCQPOPEG TTOU UTTAPXOUV  Kal

ETTOUEVWG MEYAAUTEPES TTWAACEIG.

= [prRyopn Oloxeipion Twv AOyopiaopwy Twv TrEAATWY, E€gaITiAG TOU
yeyovoTtog 6Tl o TTAnpoopieg gival dIaBEoipueg avd TTaca oTiyu atrd 10

TTPOCWTTIKO.

= O1 utrdAANnAoI €x0UV Ta OTOIXEIQ TTOU ATTAITOUVTAI YIG VO IKAVOTIOIROOUV TIG
QVAYKEC TwV TTEAATWYV, va €TMAUCOUV Ta TTPORAAUATE TOUG, OAAG Kal va

ONUIOUPYROOUV TTPOCWTTOTTOINUEVEG ETTITTPOOBETEG TTWANOEIG.

= YTAPXElI N OUVOAIKA €IKOVA TWV OKOTTWY TNG ETTIXEIPNONG KAl TNG aTTOdoong
TWV UTTAAARAWYV TNG, yeyovog TTou BonBdel Tov EVTOTTIONO TWV E0WTEPIKWY

aduvapiwy Kal TNV €TTIAUCT] TOUG.

= To CRM fonBd 1o tuAua Marketing va kotaAdBer TToia gival Ta
XOPAKTNPIOTIKA TWV KOAWV TEAATWV TNG E€TMXEipNONG Kal €101 TA

EKMETOAAEUOVTAI OTIG DIAPNMIOTIKEG KAUTTAVIEG TOUG.

= Ymapxel n duvarotnta TpdoBaong oTo 1I0TopIKG evog TTeAATN. ‘ETol woTe
Mia govo kKapTEAa va TTPORAAAEI OAES TIG ayopEG Tou TTEAATN, TN CUXVOTNTA
Kal GAAa xprioipa oToIXEia.

= MeiwvovTal Ta KOOTN ETTIKOIVWVIAG TNG ETTIXEIPNONG €iTE QUTA A@opoUV TNV
ETTIKOIVWVIa JE TOUG TTEAATEG £iTe TNV e0wTePIKN emkoivwvia. (Molan K.,

et al, 2012, p. 83-93)



1.4 To nAekTpoviké CRM

O1 mwAnoeig péow iviepver ouvexiCouv va avamruooovTal paydaia. Or eTaipieg
aywvifovTal WwOoTE va UTTEPIOXUOOUV OTNV ayopd Kal va €ival YTTPOoTd atmd Toug
avTaywvioTéG Toug. To e-CRM cuppetéxel oTig dpaaTnpIdTNTEG TOU UAPKETIVYK, OF
EPYOALia Kal TEXVIKEG OTTWG N ETTIKOIVWVIO QVAPEDSA OTIG ETTIXEIPHOEIG KAl TOUG TTEAGTEG
MEOW nNAEKTPIKWY MEOWV. Ta nAekTpovikd péoa eival Ta €€NG : NAEKTPOVIKO
Taxudpopeio, NAEKTPOVIKI cuVOIAia, dIAdIKTUAKK TNAEQPWVIA KOBWG Kal TO BACIKOTEPO
NAEKTPOVIKO pECO TTou eival TO O108ikTUo. O1 TEXVOAOYIKEG €CeAiEelc odnyolv oTnv
augnon Tng dlagdvelag TG dpacTnPIOTNTAG TOU PAPKETIVYK KABIOTWVTAG SUCKOAN TN

Makpoxpoévia diagopotroinan. (Kelley, L., et al, 2003, p. 239-248).

2TIG MEPEG HAG, OAO Kal TTEPIOOOTEPOI AvOpwTTOl avalnTolv oTo OIadIKTUO AVTIKEIPEVQ
Kal uTTnpecieg TTou Ba ptropoudcav va KaAUwouv TIG avAyKeg Toug. Aegv gival Aiyeg ol
NAEKTPOVIKEG GEANIBEG TTOU EVTOTTICOUV TNV avalATNON KAl TIG TIPOTIMACEIG TWV XPNOTWV
ME aTTOTEAEOPA VA EPPAVICOUV ONO KOl TTEPIOCOOTEPEG ECATONIKEUUEVEG AUCEIG OTNV KABE
avalnmnor]. Etriong, TOAAEG nAeKTPOVIKEG O€eANidEG TTAPEXOUV AUECN NAEKTPOVIKI
OuvodIAia pe KATTolov UTTAAANAO TNG €Taipiag yia aueon €EuTTNPEETNON WG TTPOG TO
Tpoidv TTou BAETTEl O XPAOTNG €Keivn akpifwg Tn oTiyul oTnv 086vn Ttou. Ol
OpaCTNPIOTNTEG TTOU TTEPIYPAPOUV TNV ETTITUXNKEVN ETTIXEIPNMATIKI dladIKaCia Tou e-
CRM ¢ivai (Kimiloglu, H., & Zarali, H., 2009, p. 246-267) :

= O oxedlaoudg TNG AAANAETTIOpAONG ETAEU TWV TTEAATWY KAl TNG ETTIXEIPNONG
o H auénon tng diadikTuakng UTTapENG TNG ETAIPIAg

e H eCartopikeuon NG kK&OBe dpAong yia KAOe TTEAATN

o O guTTAOUTIONOG TNG QVTIANWNG TWV TTEAATWV OXETIKG HE TNV €TAIpia ) TN HApKa
o H emkovwvia ye Tov TEAETN oTOV KATAAANAO XPOVO Kal N UTTOOTHPIEN TOU

o H dieukdAuvon Kai To KAEIOIMO TG auvaAAayAg

o H alénon veoatrokTNOEVTWY TTEAATWV

¢ H al&¢non Twv TocooTwy eTavayopdg

o H pegiwon Tou K6GOTOUG ATTOKTNONG VEWY TTEAATWV

o H peiwon Tng diladikaoiag oAokARpwaong Kal TTapaddoong Twv TTapayyeAPEVWY

TTPOIGVTWY 1) TWV UTTNPECIWV



e H dnuioupyia ATTOTEAECUATIKWY PACEWY OEDOUEVWV
o H adénon tTng IKavoTroinong Twv TTEAATWV
o H BeAtiwon Tou puBuou ettiAuong TTPORANPATWY

e H alénon Twv TTOCOOTWY TOU XPOVOU XPriong TOU IOCTOTOTIOU

1.5 NMapdyovreg arroTuyiag Tou CRM

To CRM atmé pévo Tou dev PtTopei oUTe va OOUAEWEl CWOTA oUTe va BonBrael yia
emyxeipnon. ‘Evag amé toug Adyoug 1Tou éva CRM atrotuxaivel gival €€ aitiag Tou
avBpwTivou duvapikou TTou To oTeAexwvel. OTav ol UTTAAANAOI Kal Ta OTEAEXN MIaG
gmxeipnong dgv xpnoigotroiolv cwoTd To CRM 161E dev TTpdKEITal va Bonbroel Tnv
emyxeipnon. MNa va xpnoigotmoinBei cwoTd éva TETOIO TTPOYPAMMO  ATTQITEITAI
EKTTAIdEUCN TOU avOPWTTIVOU duvapikou, n oTroia Opwg KoaTilel akpIRd. MapdAa autd
N KN €KTTaideucn Tou TTPOCWTTIKOU gival ONUAvTIKOG poAog artroTuyiag tou CRM.
(Shum, P., et al, 2008, p. 1346-1371)

‘Evag dAAo AOyog atroTuxiag gival 0TI Ol TTEPICCOTEPES ETTIXEIPATEIG MOAIG EVTOTTICOUV
Ta BeTikG ammoTeAéoparta atd T xprion tou CRM etravatravovtal. To CRM egival éva
TIPOYPAPUA TTOU XPEIAZETAI CUVEXWG AVARBABUIOEIG, EKTTAIOEUON TWV EPYACOPEVWV KOl
TwV dIEUBUVTWV Kal evnuépwon Twy dedouévwy. TEAOG, yia va gival ATTOTEAECHATIKO
éva CRM Tmrpétrel va uttootnpidetal atrd Tnv KATaAANAn texvoAloyia Kai TIGg KATAAANAEG

TOAITIKEG Péoa oTnv emmxeipnon. (Fow, P., et al, 2011, p. 79-89)

1.6 H pakpoxpoévia agia Twv emkepdwv tmeAatwyv (Customer Lifetime
Value)

Mia atro TG BaoikoTepEG évvoleg Tou CRM, TTou €10fXBnoav OTo PAPKETIVYK TO 1974
atro Tov Kotler gival n pakpoxpdvia agia tou reAdTn ( Customer Lifetime Value) yia pia
emyxeipnon. To Customer Lifetime Value (CLV) Tmapoucidlel Tnv mapouca agia Twv
UTTAPXOVTWYV TTEAATWV PE BAon TIG YEAAOVTIKEG ayopég Toug. AtroTeAei pia péBodo
TUNUATOTIOINONG TWV TTEAATWY KABWG KAl TOV EVTOTTIONO Twv TMo onuavTikwy. O

UTTOAOYIONOG TNG a&iag Twv eTTIKEPDWY TTEAATWY BacileTal OTIC TTPOCOOKWHUEVES



MEANOVTIKEG QYyOPEG TTPOCAPHOTHEVEG OTO TTAPOV UE £va OUVTEAEDTH TTPOECOPANONG
NG agiag Twv ayopwv autwv. H avdAuon tou CLV ©&¢ixvel 6T n agia Tng oxéong tng
ETTIXEIPNONG UE TOV TTEAGTN PTTOPEI va augnOei €ite augGvovTag 1o KEPDOG PE TNV algnaon
TNG TIMAG TOU TTPOIOGVTOG I TNG UTTNPECIAG ] TN MEIWON Tou KOOTOUG TTapaywyng f Tov
OuUVOUAOHO Kal Twv U0 N JE TNV ETTINAKUVON TNG DIGPKEING TNG OXEONG UE TOV TTEAGTN.
H cuAAoyr| dedouévwy TTou agopolv Tov TTEAATN Kal N KATaXwenNon Twy CNUAVTIKWY
TTANPOPOPIWY TOU OTIG BAcelg dedouévwy TG eTmixeipnong (data warehousing) kabuwg
Kal n €€6pugn dedouévwy (data mining), eival xprioipa epyaAcia yia Tov UtTToAoyIouo
NG agiag TNG {wnG Tou TTeEAATN. H dlatApnon PIag HaKpOoXpOvIaG oXEoNG ME TOV TTEAATN
eCapTdran atrd 1O ETTITTEDO IKAVOTTOINONG TOOO TOU TTEAATN GO0 Kal Tou TTwANTH. (Safari,
F., 2016, p. 446-461)

1.6.1 H mioTn ka1 n agooiwon Twv TTeEAATWV

H 1mioTn ka1 n agociwon Twv TreAatwy gival dU0 aToixEia TTOAU onuavTIKa yia TV
ETTIXEIPNON. ZAQWG, N dIATAPNON TWV UTTAPXOVTWY TTEAATWV KOOTICElI TTOAU AIyOTEPO O€
Mia emmxeipnon atmd v TmpocéAkucon véwv. Ta TPWTA OUCTAUATA TTIOTOTNTAG
onuioupynRenkav armod TIG OEPOTTOPIKEG ETAIPIEG Ol OTTOIEG TTPOCTIABNCAV va Bpouv
TPOTTOUG WOTE VA auénoouv Tn ¢ATNor oTa agpoTTropikd Toug ioitrpida. O TTeEAdTEG Ol
oTToiol TTpaypaToTroloUoav eTTavalaufavoueva Tagidia emppafevoviav Pe eMITTAEOV
MiAlo Ta oTroia uTTopoUCaV VO XPNOIMOTIOINGOUV 0 PEAOVTIKA Tagidla OTTwS yia
TTapadelyua yia TIG DIAKOTTEG TOUG. O KAAUTEPOG TPOTTOC YIA VA TTAPAUEVOUV Ol TTEAATEG
o€ JIa €TTIXEIPNON €ival N IKAVOTTOINGN TOUG. ZUPPWva Pe Toug Bejou & Palmer £xouv
avaTrTuxBei didgopa euTTeIpIKG HOVTEAQ Ta OTToia €€NyoUV TRV aAANAeTTidpaon PETAEU
QyOpPOOTWY Kal TTWANTWY, TOGO OToV BIounXavikd Topéa 600 Kal TTIo TTPOCEATA OTOV

KATavaAwTIKO TTPoCdIoPifovTag TTEVTE OTADIO OXECEWV :

e EuaigBnrotroinon
o E&epelvnon

o ETéKTOON

o Aéopeuon

o AidAuon
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Ta amoteAéopara Twy avTaAAaywv oTa TpwTa oTddla TNG oxéong Ocixvel Kal TNV
KataAANAGANTag TnNG. Av dnAadr Ba odnynRoel o€ HaKpoxpPOvia oxEon KabBwg Kal o€
moTéTNTa TWV TTEAaTWY. H @don Tng déapeuong UIag oxéong CUVETTAYETAI KATTOIO
BaBu6 atrokAEIoTIKOTNTAG YETOEU Twv PEPWV (TTEAATN — €mmixeipnong). (Bejou, D., &
Palmer, A., 1998, p. 7-22).

1.7 ZupTtrepdopyaTa TTPWTOU KEQAAaiou

YTTApXouUVv QPKETOI OpPIoUOi oI oTroiol divovtal OXETIKA Pe TO TI €ival n Alaxeipion
MeAateiokwy ZxECEWV, OPICPEVOI ATTO TOUG OTToioU avagEépdnkav TTapatmmavw. Me
Baon Toug TTpoava@epduevous opiopoug, n Alaxeipion MeAaTeiakwy ZXECEwWV gival Eva
ovoTtnpa Bdong dedopévwv TO OTTOI0 CUAAEyEl OTOIXEID ATTO TOUG UTTAPYXOVTEG KAl
MEANOVTIKOUG TTEAATEG KAl EEAYEI TTANPOYOPIES HE BACN TIC AYOPACTIKEG CUVABEIES TOUG,
TNV ayopacTIKr TOug ouxvotnTa Kai Aoittd. H cupBoAr Twv cucTnudTtwy Alaxeipiong
MeAaTelakwv  Zx€oewv €ival n  avAmTuén €vog OAOKANPWUEVOU CUGTHMATOS
Tpowbnong TWARCEwyV. EMTTPocOETWG, avaAlbnke 1o BewpnTIKO UTTORABPO TWV
OpacTNPIOTATWY TOoUu OucoThPaTog Alaxeipiong TMeAatelakwy ZxE0ewv Kal TTWS N
aTTOPPOIa TOU MPEYAAOU Kal €VTOVOU QVTAYWVICHOU odAynoe OTnVv avatiTuén evog
MOVTEAOU TTOU TTAPOUCIACEl TNV TTapoUCa agia Twv UTTapXOVTWY TTEAATWY PACEl Twv

MEAAOVTIKWY TOUG QyOpWV.
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KE®AANAIO 2

2. EPEYNA

2.1 ZKO1rog TOU SeUTEPOU KEPaAaiou

2KOTTOG TOou OeUTEPOU KEQOAaiou gival péoa atmd Tn dieCaywyn HIag €peuvag Pe TN
MEBOBO cUUTTARPWONG EpwTnUaToAOyiou va KaTtadeifel kaTtd 1600 cival Xproiuo éva
mpoypapua CRM yia pia PIKPA A MECaia eTTIXEipnOn TOU OEUTEPOYEVI] TOMEQ
TTapaywyng n otroia va £dpelel oTnv ATTIKA KAl aTTeuBuveTal o€ AAAEG ETTIXEIPATEIG.
Agoppn yia autd To EPEUVNTIKO EPWTNHA ATAV UIO £PEUVA N OTTOIA TTPAYMATOTTOINONKE
oTig Hvwpéveg MoMiteieg Tng Apepikig 10 2013 OXeTIKA e T XPNOINOTNTA TOU

2UoTNUaTog MEAATEIOKWY ZXECEWV OE UIKPOPETQIES ETTIXEIPNOEIG.

2.2 Inuaoia TngG épeuvag

To 2013 Trpayuartotroindnke pia épeuva oTig Hvwpuéveg MoMiteieg TNG AEPIKAG O€
MIKPEG Kau peoaieg emxelpAoels. H €peuva £€0eige OTI TTEPIOOOTEPEG ATTO TIG MICEG
ETTIXEIPNOEIC TTOU Xpnoidotroioucav 1o CRM atrotuyxdvouv va €EAyouv XPrOIKES
TTANPOPOPIEG KAl OTOIXEIO yIA TOUG TTEAATEG TOUG TToU Ba odnyouocav OTNV AvATITUEN
MIAG HAKPOXPOVIAG Kal KEpdo@dpag oxéong. Etriong, uttooTnpidetal 411 01 HIKPOUEOQIES
ETTIXEIPNOEIG OTEPOUVTAI YVWONG, KATavonong KaBwg Kal Tnv IKavotnTa avdamTuéng

evog xproipou cuaTtiuarog CRM (Nguyen, T., & Waring, T., 2013).

Me agopun To TTapatrdvw ApBPO, OTN CUYKEKPIPMEVN UEAETN, N EPEUVATPIA TTPOCTTOOET
va avakaAUyel Katd 1000 XpnolpoTroleiTal KAtmolo ouoTnua CRM OTIG HIKPOUEDQiEg
ETTIXEIPNOEIC TTOU aoYXOAOUVTal HE Tn METATIOINCN, €dpelouv OTnV ATTIKH KOl

atreuBuvovTal o€ €MXEIPACEIS KAl KATA TTOGO o1 UTTAAANAoI ] ol d1EuBuvTéG TTOU TO
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XPNOIUOTIOIOUV Eival IKAVOTTOINUEVOI aTTd auTd. ATTWTEPOG OKOTTOG dnAadn tival va
Katadeifel katd 1600, MIKPEG KAl PECQIEC ETTIXEIPNOEIC TTOU KOTATAGOOVTAI OTOV
OeuTepoyevr Topéa TTapaywyns e@apuolouv Trpoypduuata CRM kabnuepiva A £é0Tw
ouxVvd Kai gival IKavoTToINUEVEG HETA aTTO Ta aTToTEAEéOATA TTOU £§Ayouv. ETTopévwg,
gival WEENPO va epwTnBoulv dtopa TTou epyddovTal o€ TETOIEG ETTIXEIPHOEIS Kal

Xpnoiuotroiodv 1o CRM.

2.3 MeBodoAoyia épguvag

H apyikn 10éa ATav va TrpayuatoTroinBei pia épsuva péow ouvévteugng oe BABog o€
oTeAEXN KAl UTTAAAAAOUG €TaIPILOV TTOU TTWAOUV TTPOIOVTA 1] UTTNPECieG 0€ AAAEG
eTaipieg. Qotd00, AOyw aduvapiag ouvdavTnong Je Ta OTeAEXN, EANEIWNG Xpovou Kal
OUYKEVTPWONG OToIxEiwy, €MAEXBNKe €vag GANog TpOTTOG dleCaywyng €peuvag.
Emopévwg, Snuioupynbnke €éva €pwTnUATOAOYIO WE OKOTTO VO OTOAE péow
NAEKTPOVIKAG aGAANAOYPAQIiag O€ UIKPEG KAl HETAIEG ETTIXEIPATEIG TTOU AOXOAOUVTAI UE
TN peTatoinon (dnAadr avikouv 0Tov SEUTEPOYEVH TOPEQ TTAPAYWYNAS) TTou €dpeUouV
oTnv ATTIKA Kal XPNoIJoTToIoUV KATToI0 oUoTAPa CRM. To epwTnUATOAGYIO HOIPACTNKE
O€ MIKPEG KAl JETQIEG BIOUNXAVIKEG ETTIXEIPAOEIC TTOU XPNGCIUOTTOIOUV KATTOI0O GUCTANA
CRM ka1 atravténke atrd évav i mepIocodTEPOUG UTTAAARAOUG TNG ETTIXEIPNONG ME
OlaQopETIKN 1EpapXIK BaBuida atmmaoxdAnong. Ta epwTnPATOASYIA aTTavVTHBnNKav
QVWVUMO Kal Ta oToIxEia TTou GUAAEXBNKaV XpNoIKOTTOINONKAY OTTOKAEIOTIKA Kal JOVO

yla T OUYKEKPIPEVN £pEuva OTA TTAQICIO TNG TTApOoUCag SITTAWUATIKAG Epyaciag.

To epwTnNUATOAOYIO TTEPIEXEI EPWTACEIG TTOANATTANG E€TTIAOYNAG, EPWTACEIS KAIMAKOG
LIKERT kai epwTACEIG KAEIOTOU TUTTOU. ZUVOAIKA poipdoTtnkav 50 epwTtnuaToAdyia Kal
atravTenkav Ta 39. Ao Ta 39 epwTnuaTtoAdyia TTou atravTiénkav Ta 18 apopoucav
TIG iDIEG £MXEIPACEIS OAAG aTTavTBNKAV a1Td ATOoPA TTOU BpiocKovTav € SIOQOPETIKES
Béocig (yia TTapddeiypa TUAMa TTwWAAoEwyY, AoyioTApIo Kal Aoittd). TMa va diegaxBei n
£€pEUvVa KAl N CUUTTARPWON Twv epwTnuaToAoyiwv xpeidotnkav Trepitou 15-20
epyaoipeg pEpeg. H didpkeia Tou XpeIAoTNKE yia va CUPTTANPWOEi To KABe £va atrd Ta
epwTnUaToAdyia Atav TrepiTTou 10 pe 15 AeTrtd. To epwTnUATOAOYIO PPIOKETAI OTO

TTapdpTNHA TNG TTapoUCag EpYACiag.

A@oU CUPTTANPWONKAV Ta EPWTNUATOASYIA, KWOIKOTTOINBNKAV Ol ATTAVTACEIG KAl HECW

TOU SPSS TTpoEéKUWYE N OTITIKA METATPOTTH) TWV ATTAVTHCEWY O€ TTOOOOTA. 2T CUVEXEIQ
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onuIoupyRBnKav ol ATTEIKOVIOTIKOI TTVOKES Kal Ta SlaypdUuaTa Ta OTToia TTapaTifevTal
TTAPAKATW Kal axoAiddovTal yia TNV APECN KaTavonan HECW apIOuNTIKWY dedouévwV

TWV OCWV TTPOEKUYAV ATTO TV £PEUVA.

2.4 Yuptrépaocpa deUTEPOU KEPaAaiou

Eival yeyovog 611 To CRM kaBwg kai n TexvoAoyia TTou oxeTifeTal yupw atré auTto ival
onPavTIKA TTaykoopiwg. To CRM egival atrapaitnTo yia TN owoTh AsiToupyia KaBe
ETMIXeipnong Kal oXedIAOTNKE yIa va BonBd TIG €TTIXEIPAOEIG VA avakaAUyouy Kal va
olaTnPAooUV TOUG TTEAATEG TOUG ETTIKEVTPWVOVTAG OTNn OnuIoupyia HOKPOXPOVWY
oxéoewv. To CRM otnv oucia ptmopei va Pondroel Tnv €mxXeEipnon va evioTrioel
TTEAATEG, VA TOUG TTPOCEYYIOEI KOI OTr OUVEXEID VO TOUG JETATPEWEI O TTIOTOUG TTEAATEG
ME yvwpova TTavta TN KAAuwn Twv avaykwyv Toug. MapdAo 1Tou n ayopd Aoyiopikou
CRM Trapépeve o PETPIO €TTITTEDQ TTAYKOOMIWG Ta TTponyoudeva xpovia, PeTé ammo
TTOAAG Xpovia eTTevOUCEWY, Ta TTaykoéouia €00da avAABav ota 23,9 dig. AoAdpia. To
CRM atroteAeitan amrd Tpia Bacikd oToixeia: Toug avBpwTroug, Tn dladikagia Kai Tn
Texvoloyia. O1 Baoikég eTaipeieg TTou diaBéTouv TETOIO TTPOYPAPPaTa OTTwg N Oracle,
n SAP kai n Microsoft, TTpoo@épouv OAOKANPWHEVEG TEXVOAOYIKEG AUCEIG KAl KABE
XPOVO BeATILOVouV Ta TTpoypduuaTa Toug. ETtiong, ol ouvepydreg Toug oTov TOPEA TNG
TeEXVOAoyiag TnNG TTANpogopiag (IT) emw@elouvtal TTOAG KEPDN PECW TNG TTAPOXNAS
OUMBOUAEUTIKWYV UTTNPECIWV KOBWGS Kal JEow TNG TTWANONG  adelwv Xpriong Twv

AOYIOUIKWV.
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KE®AAAIO 3

3. ATIOTEAEZMATA EYPEYNAZ

3.1. ZKomoGg TpiTOU KEQaAaiou

2KOTTOGC TOU TPIiTOU Kal TeAeutaiou ke@aAaiou trou OIEEAXON yia TIC AVAYKES TNG
OITTAWUATIKAG Epyaaiag gival N avdAuon Twv aTTaVTACEWY TWV EPWTWHEVWY BATEI TNG
£pEUVAG TTOU TTPAYUATOTTOINONKE. XTO TEAOG TOU KEQPAAQIOU €£XOUV KATAYPOQEi TA

oupTTEpdopaTa TTou BynKav YEoa aTTd T ATTOTEAEOUOTA TNG €PEUVOCG.

3.2 AtroteAéopaTa TNG EPEUVAG

Mivakag 1: ®uAo

Frequenc Valid Cumulative
y Percent Percent Percent
Valid AvTtpag 25 64,1 64,1 64,1
[Nuvaika 14 35,9 35,9 100,0
Total 39 100,0 100,0

Zyxediaypappa 1: oo
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207

N
3]
1

Frequency

3

I I
AvTpag Tuvaika

To 64,1% Twv arduwy TToU aTTAvTNoaV To EPWTNUATOASYIO gival avTpeg Kal To 35,9%

gival yuvaikeg.

Mivakag 2: HAIKia

Frequenc Valid Cumulative
y Percent Percent Percent

Valid 18-24 2 51 51 51
25-34 10 25,6 25,6 30,8
35-44 15 38,5 38,5 69,2
45-54 9 23,1 23,1 92,3
55-64 3 7,7 7,7 100,0
Total 39 100,0 100,0

Zxedidypappa 2: HAKKia
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157

Frequency

T T T T T
18-24 25-34 35-44 45-54 55-64

To 38,5% Twv aréuwyv TToU aTTavinoav To EPWTNHATOAGYIO £Xouv NAIKia aTTé 35 péXP!
44 g1wv, 10 25,6% a1Td 25 PéXPl 34 €Twv, TO 23,1% atod 45 péxpr 54 etwv, 10 7,7%

atré 55 péxpr 64 €Twv Kal 10 5,1% atmo 18 péxpl 24 €Twv.

Mivakag 3: Oéon oTnv emixeipnon

Freque Valid Cumulative
ncy Percent Percent Percent
Valid Zt1éAexog 10 25,6 25,6 25,6
AleuBUVTAG 19 48,7 48,7 74,4
Epyalouevog 10 25,6 25,6 100,0
Total 39 100,0 100,0

Ixedidypappa 3: Oéon oTnVv €MIXEipnon
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157

Frequency
3

T
STENEXOG

T
AlgubuvTrg

T
Epyagopevog

To 48,7% Twv atéuwyv TTOU aTTavTnoav To EpWTNMATOAOYIO gival diEuBuvTEG, TO 25,6%

eival ateAéxn Kal 10 25,6% eival epyalopevol.

Mivakag 4: Xpoévia Tpoutrnpeciag

Frequenc Valid Cumulative
y Percent Percent Percent

Valid Aiyétepa améd 5 3 7,7 7,7 7,7

Xpovia

5 e 9 xpovia 7 17,9 17,9 25,6

10 pe 14 xpovia 14 35,9 35,9 61,5

MNavw amrd 15 15 38,5 38,5 100,0

Xpovia

Total 39 100,0 100,0

Zxediaypappa 4: Xpoévia mpoutrnpeoiag
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o
1

Frequency

T T
AlyoTepa atr o6 5 xpovia 5 pe 9 xpovia

T
10 pe 14 xpovia

T
Mavw a6 15 xpdvia

To 38,5% TwVv atéPwV TToU ATTAvTNoav To EpWTNUATOAGYIO £X0UV TTAVwW aTtrd 15 xpdvia

TpouTtnpecia atnv idla Béon, 10 35,9% amd 10 pyéxpr 14 xpovia TpolTnpeaiag, To

17,9% atd 5 péxpl 9 xpovia TpoulTrnpeciag Kai To 7,7% €xouv Aiyétepa atrd 5 xpodvia

TpoUTTNEeciag otnv idia Béon eite otV idIa eTTiIXEipnoN €iTe 0 BIAPOPETIKA.

Mivakag 5: Ekmraideuon

Frequenc Valid Cumulative
y Percent Percent Percent

Valid Amégoitog TEI 7 17,9 17,9 17,9

Atogoitog AEI 19 48,7 48,7 66,7

Kdroxog 9 23,1 23,1 89,7

MeTatTuxiakou

KdaToxog 2 51 51 94,9

A1dakTopIKOU

AlaBéTeTe OeUTEPO 2 51 51 100,0

TITUXio

Total 39 100,0 100,0

Zxediaypappa 5: Ekmraidsuon
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Frequency

20

T
At 6@ormog TE

T
AT d@omog AEI

T
Kdroxog

MeTar TuxiokoU

T
Kdroxog AlaBETeTe BeUTEPO

AIBaKTOPIKOU T TUXiO

0eUTEPO TITUXIO TO OTTOIO €iTE €ival OXETIKO PE TN B€0T TTOU KATEXOUV EiTE OXI.

Mivakag 6: NMoilo CRM XpnoIJOTIOIEiTAI OTNV ETIXEIPNOR OAG;

Frequenc Valid Cumulative
y Percent Percent Percent
Valid Salesforce 3 7,7 7,7 7,7
Singular Logic 18 46,2 46,2 53,8
Sugar CRM 11 28,2 28,2 82,1
Maximizer 4 10,3 10,3 92,3
CRM
AIAZ CRM 51 51 97,4
Aev yvwpilw 2,6 2,6 100,0
Total 39 100,0 100,0

2xediaypappa 6: NMoio CRM xpnoipoTtroicital oTnV £ITIXEIPNON OAG;

To 48,7% Twv aTtOMWV TTOU atmrdvinoav To £pwTnUATOAOYIO dnAwvouv OTI €ivail
atmrégoitol AEI, 10 23,1% OTI €ival KA&TOXO!I PETATITUXIAKOU TiTAOU, TO 17,9% OT €ival

amogoitol TEI, 70 5,1% 61 €ival kGToxol d16akTopikoU Kal 10 5,1% o1 diabETouv
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Frequency

20

1

T
Salesforce

T
Singular Logic

T T
Sugar CRM Maximizer CRM

T
AIAZ CRM

T
Agv yvwpilw

onAwaoav o611 xpnoiyotroiouv 1o AIAZ crm kai 10 2,6% dnAwaoav 611 dev yvwpidouv.

Mivakag 7: To crm 1TOU XpNOIHOTTOIEiTAI Eival:

Frequenc Valid Cumulative
y Percent Percent Percent

Valid Avoixtou 1 2,6 2,6 2,6

KWOIKA

KAgioToU 30 76,9 76,9 79,5

KwoIKa

Agev yvwpitw 8 20,5 20,5 100,0

Total 39 100,0 100,0

Zxediaypappa 7: To crm mou XpnoiydoTtrolgital givai:

To 46,2% Twv ETMXEIPACEWY TIOU QTTAVTNOAV TO €£PWTNUATOAOYIO dnAwvouv OTi
xpnoigotroiotv 10 ERP Tpdypappa tng Singular Logic, 10 28,2% Twv atéuwv
onAwvouyv 611 XpnoipoTtrololv 1o Sugar CRM, 10 10,3% dnAwvouv 1o maximizer CRM,

10 7,7% Twv atépwv dnAwvouv 6T Xpnoiyotrolouv Salesforce, 10 5,1% Twv atOpWVY
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Frequency

30

20

107

I
AvoIxToU KWdIKa

I
KAgIoTOU KWBIKA

I
Agv yvwpilw

To 76,9% Twv ETIXEIPACEWY TTOU ATTAVTNOAV TO £PWTNMATOASYIO dnAwvouv OTI TO

CRM Tr0u xpnoiyotroiouv eival kAeiotoUu kwdika, 10 20,5% atmdvrinoav 01 dev

yvwpicouv kai 10 2,6% 0TI gival avoixToU KWOIKA.

Mivakag 8: Mepitrou, T600 KAIpd XpNnoIgoTToIEi N emiXEipnoR oag To CRM

ouoTnua;
Frequenc Valid Cumulative
y Percent Percent Percent

Valid 13 pfvegue 2 xpdvia 4 10,3 10,3 10,3

25 pnveg pe 4 xpovia 7 17,9 17,9 28,2

MepioodTEPO aTTd 4 20 51,3 51,3 79,5

Xpovia

Aev yvwpilw 8 20,5 20,5 100,0

Total 39 100,0 100,0
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2xedidypappa 8: Mepitrou, T6CO KAIPO XpNOIHOTTOIEi N €miXEipnon ocag To CRM

Frequency

-
o
1

oloThuQ;

51

T
13 prjvegue 2 xpovia

T
25 priveg pe 4 xpovia

T
MepiocdTepo a6 4
XPOVIa

Agv yvwpilw

To 51,3% Ttwv ummaA\AAWV TTOU aTTAVTNOAV TO EPWTNUATOAGYIO dnAwvouv OTI n

ETTIXEipnon xpnoidoTrolei To cuoTnua CRM TtrepioodTtepo amd 4 xpoévia, 1o 20,5%

atmavtnoav o1l 6gv yvwpifouv TTOCO Kaipd TO XPNOIWOTIOIEN N €TTIXEipnon, T0 17,9% OTi

TO XpnoiuoTTolEi atd 25 uAveg péxpl 4 xpovia kai 1o 10,3% 011 10 XpnoigoTroici amd 13

MAVEC HEXP! 2 XPOVIa.

Mivakag 9: Mepitrou, 600 KOOTIOE N £Qappoyr Tou CRM cuotiparog otnv
EMIXEIPNON oag HEXPI ONMEPQ;

Frequenc Valid Cumulative
y Percent Percent Percent

Valid Aiyétepo ammo € 21 53,8 53,8 53,8

10.000

€11.000 pe€20.000 3 7,7 7,7 61,5

€51.000u€€100.000 4 10,3 10,3 71,8

Agv yvwpilw 11 28,2 28,2 100,0

Total 39 100,0 100,0
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2xedidypappa 9: Mepitrou, 60O KOOTIOE N £Qappoyn Tou CRM cuotAuaTog
oTNV EMIXEIPNONR CAg NEXPI OAUEPV;

2577

20

-
3
1

Frequency

N
o
1

T T T T
Ayo61epo amm 6 € 10.000 €11.000 pe€20.000 €51.000ue€100.000 Agv yvwpifw

To 53,8% Twv ETIXEIPACEWY TTOU ATTAVTNCAV TO £PWTNUATOAOYIO dnAwvouv OTI n
epapuoynn Tou CRM ocuoTtiuatog Toug KooTioe Alyotepo atrd 10.000 supw pEXPI
onpepa, 1o 28,2% o1 dev yvwpilouv, 10 10,3% OTI TOoug KOOTIoE aTTd 51.000 PEXPI
100.000 gupw kai 10 7,7% 6T Toug K6OTIoE aTrd 11.000 péXpr 20.000 eupw.

Mivakag 10: MNepitrou, 660 OAOKANpwHEVN gival n epapupoyr Tou CRM
OUOTAUATOG OTNV ETTIXEIPNOT OAG;

Frequenc Valid Cumulative
y Percent Percent Percent
Valid 26%-50% 2,6 2,6 2,6
51%-75% 2 51 51 7,7
76%-99% 25 64,1 64,1 71,8
100% 11 28,2 28,2 100,0
Total 39 100,0 100,0

Zxediaypappa 10: Mepitrou, T60O0 oAokAnpwpévn givai n epapuoyn Tou CRM

OUOTANATOG OTNV ETIXEIPNON OAG;
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257

20

Frequency

5

[ 1

T
26%-50%

T T I
51%-75% 76%-99% 100%

To 64,1% Twv emMXEIPOEWV amavinoav ot n epappoyry] CRM otnv emixeipnon Toug
givar oAokAnpwpévn ammo 76% péxpl 99%, 10 28,2% OTI gival oAokKAnpwuEvn KaTd
100%, 10 5,1% 6T €ival oAokAnpwuévn atrd 51% péxpl 75% kai 10 2,6% OTI €ival aTTd

26% uéxpl 50% oAokAnpwévn.

Mivakag 11: AvTipeTwTricare Katroio/ karmoia mpéBAnua/ rpoBARUATA ME TN
XxprRon tou CRM cuoTAuaTog;

Frequenc Valid Cumulative
y Percent Percent Percent
Valid Nai 10 25,6 25,6 25,6
Oxi 29 74,4 74,4 100,0
Total 39 100,0 100,0
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2xediaypappa 11: Avripetwricare karmroio/ kamoia mwpoAnua/ rpoBARUATA pE
TN Xprion Tou CRM cuoTtAuaTog;

307

3

Frequency

Nou Oxi

To 74,4% Twv emixelprioewv dAAwoav o1l dev avTINETWTTICOUV TTPOBAAMATA HE TN

xprnon tou CRM oguoTAuaTog, evw 10 25,6% dRAwoe O avTIgeTwTTiCel TTPORARUaTa.

Mivakag 12: Edv avTipeTwTricare kamoio poBAnua/ rpoAfuaTa Toid ATav n
oofapoéTnTd TOU/ TOUG;

Frequenc Valid Cumulative
y Percent Percent Percent
Valid KaBdoAou 2 51 20,0 20,0
ooBapd/cofapd
Niyo coBapd/copapd 3 7,7 30,0 50,0
ApPKETA 5 12,8 50,0 100,0
ooBapd/coBapd
Total 10 25,6 100,0
Missing System 29 74,4
Total 39 100,0
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Zyediaypappa 12: Edv avriyeTwticarte Katroio poAnual/ rpoBAfuara moia
ATav n coBapdTnTd Tou/ TOUG;

5

w
1

Frequency

N

T
KaBoAou copapod/coBapd

T
Aiyo ooBapd/aofapd

T
ApkeTa ocoBapd/aoBapd

To 50% Twv ETTIXEIPAOEWY TTOU ATTAVTNOAV OTI AVTIMETWTTIOAV KATTOI0 TTPORAAUATA pE

TN Xprijon Tou CRM utrooTtnpidel 611 Ta TTPORARPOTA aQUTA ATAV apKETA coBapd, To 30%

o1 ATav Aiyo coapd kai 1o 20% 6T dev Tav coBapd.

Mivakag 13: MNMepitrou, 600 cuxvd xpnoigotroigite To CRM cluotnpa Tng

£mIXEiPNONG 0ag;

Frequenc Valid Cumulative
y Percent Percent Percent

Valid 2-5 @opég Tnv 1 2,6 2,6 2,6

efdopada

1-4 popég TNV NUEPQ 2 5,1 51 7,7

5-8 @opég TNV nuépa 10,3 10,3 17,9

9 @opég TNV NUéPa 4 10,3 10,3 28,2

2xe00V 6AN TNV 28 71,8 71,8 100,0

nUEPQ

Total 39 100,0 100,0
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2xedidypappa 13: Mepitrou, Té6o0o ouxvd xpnoipoTtroicite To CRM clotnua tng

Frequency

EMIXEIPNONG CAG;

3077

3

= [

£R0ouada

T T T T T
2-5 opég v 1-4 QopEG TNV NPEPQ 5-8 POPEG TNV NUEPA 9 QOPEG TNV NuEpa ZxXeBOV OAN TNV
nuepa

To 71,8% Twv EMXEIPACEWY TIOU QTTAVTNOAV TO £PWTNUATOAOYIO OnAwvouv OTi

xpnoigotroiotv To CRM cuotnué Ttoug oxeddv O6An tnv nuépa, 1o 10,3% 6T TO

Xpnoipotroiolv 9 @opég TNV nuépa, 1o 10,3% OTI To XxpnoipoTrololv 5 pe 8 popég Tnv

nUéEPQ, T0 5,1% OTI TO XpNOIPOTTOIOUV Wia JE TECTEPIG POPEG TNV NUEPA Kal TO 2,6% OTI

TO XPNOIYOTIOIOUV 2 Pe 5 Qpopég TNV efOouEda.

Mivakag 14: Kard péco 6po, rola gival n didpkeia TnG KAOe XpRong;

Frequenc Valid Cumulative
y Percent Percent Percent
Valid 1 Aemrtd 51 51 51
15 - 30 Aemr1d 17,9 17,9 23,1
30 AeTrtd pe 1 wpa 10 25,6 25,6 48,7
1-2 wpeg 7 17,9 17,9 66,7
2 -5 wpeg 11 28,2 28,2 94,9
5 wpeg ol 2 51 51 100,0
TTEPIOOOTEPO
Total 39 100,0 100,0
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2xediaypappa 14: Kard péoo 6po, roia givai n didpkeia Tng KAOe XpARong;

127

1077

©
1

Frequency

o

T
1 e

T T
15-30 Aemrtd 30 AeTrTd e 1

wpa

T
1-2 wpeg

T
2 -5 wpeg

5 (peg ol

TEPITTOTEPO

To 28,2% Twv emmixeiprioewyv dnAwvouv 0TI 0 HECOG OPOoG BIAPKEIOG KABE XprHong Tou
CRM e¢ivail 2 pe 5 wpeg, 10 25,6% 611 givan 30 Aetrtd pe 1 wpa, 10 17,9% O ivar 1 pe

2 wpeg, 10 17,9% 6T givanl 15 pe 30 AetTTd, 10 5,1% OTI gival TTeEPIoodTEPO ATTO 5 WPES

Kal T0 5,1% 611 gival éva AeTTTO.

Mivakag 15: To CRM cUoTnpa TnNG MIXEIPNONG MOU TTapEXEl YypRiyopn

avarpo@podoTnon;
Frequenc Valid Cumulative
y Percent Percent Percent
Valid Zupoewvw atmmoAuta 25 64,1 64,1 64,1

2ZUNOWVW 23,1 23,1 87,2
OuTe cupPWVW, ouTe 12,8 12,8 100,0
Ol10pWVW
Total 39 100,0 100,0

Zxedidypappa 15: To CRM cUotnua Tng mmixeipnong pou mapéxel ypRyopn

avaTtpo@odoTnon;

30



257

207

a
1

Frequency

3

T
TUPQWVW aTT dAuTa

T
SUPQWVW

T
OUTE CUPPWVW, OUTE SIOPWV W

To 64,1% Twv emxeipAcewy dnAwvel 6T cup@wvei attéAuTa 611 To CRM cloTtnua TnG

ETMIXEIPNONG TTapéxXel ypriyopn avatpopoddoTtnon, 10 23,1% dnAwvel 6Tl CUPPWVET Kal

10 12,8% OTI dlAPWVEI.

Mivakag 16: To CRM cuoTtnpa mrapéxel dedopéva TTou KAOAUTITOUV TIG OVAYKES

pou.
Frequenc Valid Cumulative
y Percent Percent Percent
Valid Zupewvw ammoAuta 15 38,5 38,5 38,5
2UPPWVW 16 41,0 41,0 79,5
Oute ocupPwvw, ouTe 6 15,4 15,4 94,9
Ol10pWVW
Alapuvw 2 51 51 100,0
Total 39 100,0 100,0

2xedidypappa 16: To CRM cuotnua mrapéxel Sedopéva TTou KAOAUTTTOUV TIG
OVAYKEG HOU.
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20

107

Frequency

0 T
ZUPQWVK aTr OAuTa

T
SUPPWVQ

O0Te gupPWV®, 00TE
Siapuwvw

Alapuvi

To 41% Twv emixeipAoewv dnNAwvouv 0TI CUPPWVOUV OTI To auaTnua CRM tTapéxel

dedopéva TTou KAAUTITOUV TIG avAyKES Toug, TO 38,5% dnAwvouv 0TI CUPPWVOUV OTI TO

ouotnua CRM Ttrapéxel dedopéva TTou KAAUTITOUV TIG avAykeg Toug, 1o 15,4%

onAwvouv OTI oUTe CUPPWVOoUV oUTe dlaPwvouv OTI To cuotnua CRM Trapéxel

0edopéva TTou KAAUTTITOUV TIG avAYKEG Toug Kal To 5,1% 6T dia@wvouv dnAwvouv OTl

OUP@WVOUV 0TI To guoTnua CRM tTapéxel dedopéva TTou KAAUTITOUV TIG AVAYKES TOUG.

Mivakag 17: To CRM cUotnpa dev Xdvel onuavtikd dedopéva Ta oTroia givai
TOAUTIMA VIO THV £pyaCia pou

Frequenc Valid Cumulative
y Percent Percent Percent

Valid Zupowvw ammoAuta 22 56,4 56,4 56,4

ZUMQWVW 20,5 20,5 76,9

Oute cupPwvw, ouTe 17,9 17,9 94,9

Ol10PWVW

Alapuvw 2 51 51 100,0

Total 39 100,0 100,0

2xediaypappa 17: To CRM cuotnua dev XAvel onuavTtika dedopéva Ta otroia
gival TTOAUTIHO YIO TNV £pyagia pou
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257

207

N
3
1

Frequency

g

0 T
ZUPPWVW oTT GAUTA

T
ZUPQWV®W

T
OUTe GUPPWVW, oUTE
Siapwvw

T
Algpuvm

To 56,4% Twv ETTIXEIPHOEWY dNAWVOUV OTI CUMPWVOUV aTTOAUTa PE TO OTI To CRM

ouoTnpa dev XAvel onUavTika dedopéva Ta oTToia ival TTOAUTIUA yIa TNV Epyaadia Toug,

10 20,5% SnAwvouv OTI CUPPWVOUYV e To 0TI TOo CRM auoTtnua &ev xAavel onuavTika

dedopéva Ta otroia gival TTOAUTIYA yIa TNV Epyaaia Toug, To 17,9% dnAwvouv 6T oUTE

OUPQWVOUV oUTE dlapwvouv Je To 0TI To CRM ouoTnua dev XAvel oNUAvVTIKA dEdoUEVA

Ta oTToia €ival TTOAUTIUA yIa TNV EPyaaia Toug Kal T0 5,1% dnAwvouv 611 dia@wvouv PE

10 0TI To CRM ouoTtnua Xavel onuavTikd dedopéva Ta oTroia gival TTOAUTIMA YIa ThV

gpyacia Toug.

Mivakag 18: Ta dedopéva Tou CRM cuoTApaATOG gival ouyxXpoval/ avavewpéva

(up-to-date) ka1 KOAUTITOUV TOUG OKOTTOUG HOU

Frequenc Valid Cumulative
y Percent Percent Percent

Valid Zupowvw atmmoAuta 15 38,5 38,5 38,5

ZUMQWVW 16 41,0 41,0 79,5

Oute cupPwvw, ouTe 6 15,4 15,4 94,9

Ol10PWVW

Alapuvw 2,6 2,6 97,4

Alapwvw atréAuTa 2,6 2,6 100,0

Total 39 100,0 100,0
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2xediaypappa 18: Ta dedopéva Tou CRM cuoTipatog gival ooyxpova/
avavewpéva (up-to-date) kai KAAUTITOUV TOUG OKOTTOUG HOU

207

Frequency
3

0 T T T T | | T
SUPQWVW atr OAuTa SUpEWV® OUTe GUPPWVW, OUTE Aloguvw Aloguvw armdAuta

Slapuwvm

To 41% TWV EMXEIPACEWY CUPPWVOUV PE TO OTI Ta dedopéva Tou CRM cuoThpaTog
gival ouyypova / avavewpéva Kal KAAUTTTOUV TouG OKOTToug Toug, 10 38,8% dnAwvouv
OTI CUPQWVOUV atTOAUTa e To 0TI Ta dedopéva Tou CRM cuoTAuATOS gival ouyxpova
/ avavewpéva Kal KAAUTTTOUV Toug OKoTroug Toug, 1o 15,4% dnAwvouv 61 oUte
OUMQWVOUV oUTE dIoPWVOUV HE TOo OTI Ta dedopéva Tou CRM cuoTriipartog eivai
ouyxpova / avavewpéva Kal KAAUTITOUV TOUG OKOTTOUG Toug, TO 2,6% dnAwvouv Ot
dla@wvouv e To OT1 Ta dedopéva Tou CRM cuoTAPATOG gival cuyXpova / avavewéva
Kal KOAUTITOUV TOUG OKOTTOUG TOUG Kal TO 2,6% dnAwvouv 0TI dIa@wvouv atroAuTa e
10 611 Ta Oedopéva Tou CRM cuoTAuaTog gival cuyxpova / avavewuEva Kal KAAUTITOUV

TOUG OKOTTOUG TOUG
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Mivakag 19: Ta 6edopéva 1Tou diatnpouvrtal cto CRM olUoThua gival Ta
KATAAANAQ yia TV AOKNON TWV KAONKOVTWYV Hou.

Frequenc Valid Cumulative
y Percent Percent Percent
Valid Zupoewvw amoAuta 15 38,5 38,5 38,5
ZUPQWVW 20 51,3 51,3 89,7
Oute ocupwvw, ouTe 4 10,3 10,3 100,0
SlaQpWVW
Total 39 100,0 100,0

Zxediaypappa 19: Ta dedopéva mou diatnpouvral oto CRM cuoTnpa gival Ta
KATAGAANAa yia TNV AOKNon Twv KadnkovTiwy [ou.

20

157

Frequency
3

0 T T T
JUPPWVW aTT OAUTA SUPQEWV® OUTE CUPPWVW, OUTE BIKPWV W

To 51,3% Twv emixeipAoewv dnAwvouv OTI CUPPWVOUV PE TO OTI Ta OEdOPEVA TTOU
dlatnpouvTtal oto CRM cuoTtnua €ival Ta KatdAAnAa yia Tnv doknon Twv KadnkovTwyv
Toug, 10 38,5% OnAwvouv OTI CuPPwvoUV aTTOAUTA e TO OTI Ta Oedopéva TToU
olatnpouvTtal ato CRM cuoTtnua €ival Ta KatdAAnAa yia Tnv doknon Twv KaonkovTwyv
Toug Kai 70 10,3% dnAwvouv OTI OUTE CUP@WVOUV OUTE BIaPWVOUV pPE TO OTI TA
oedopéva tTou dlatnpouvTtal 0to CRM cuoTtnua gival Ta KatdAAnAa yia Tnv doknon Twv

KaBnKOvVTwv TOUG.
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Mivakag 20: To CRM cUoTtnpa dev £xe1 ouxva rpoBARuara Kal Sev kartappéen /

mwé@Tel (crash) ocuxvd

Frequenc Valid Cumulative
y Percent Percent Percent

Valid Zupowvw 18 46,2 46,2 46,2

aTroAuTa

ZUNQWVW 10 25,6 25,6 71,8

Alopwvw 7 17,9 17,9 89,7

Alopwvw 4 10,3 10,3 100,0

atréAuTa

Total 39 100,0 100,0

Zxediaypappa 20: To CRM cuotnpa dev £xel ouxvd TrpoBARpaTa Kai dev
Kartappéel / wéprel (crash) ocuyxva

201

Frequency

0 T
SUPPWVW OTT GAUTa

T T
SUPPWV® Alopuwvm Al0Quv® aTT GAUTA

To 46,2% Twv ETTIXEIPACEWY dNAWVOUV OTI CUPPWVOUV atToAuTa pe 1o 0TI To CRM
oUuoTnua dev £x€l oUXVA TTPOPRAARUATA Kal OEV «KATAPPEE» TUXVA, TO 25,6% dnAwvouv
OTI oupd@wvouv pe TI 0TI To CRM ouoTtnua dev €xel auxvd TTpoPAAuaTa Kal Oev
«KaTappéel auxva», 1o 17,9% dnAwvouv o611 dlapwvouy he To 6T To CRM ouoTnua dev

£xel ouxvad mpoBAfpaTa kal dgv «katappéel» auxvd kal 10 10,3% dnAwvouv Ot
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dlagwvouv atréAuta pe 10 6T To CRM ouoTnua dev €xel ouxva TTPORARPOTA KAl deV

«KaTappEEI» ouxva.

Mivakag 21: MoTedw Twg To CRM oUoTnua gival E0KOAO oTN Xprion Tou

Frequenc Valid Cumulative
y Percent Percent Percent

Valid Zupewvw ammoAuta 13 33,3 33,3 33,3

2UPPWVW 10 25,6 25,6 59,0

Oute ocupPwvw, ouTe 7 17,9 17,9 76,9

Ol10PWVW

Alapwvw 5 12,8 12,8 89,7

Ala@wvw aTttOAuTa 10,3 10,3 100,0

Total 39 100,0 100,0

Zxediaypappa 21: Motetw mwg 1o CRM cuoTnua gival e0KOAO OTN Xpron Tou

12,57

10,07

Frequency
9

5,07

2,57

0,0

T
SUPQWV® arroAuTa

T
SUPQWVQ

OUTE CUPPWVW,

oUTE JIOPWV K

T
Algpwvw

T
Alogwvw ot dAuTa
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To 33,3% Twv emyeIpAoewy dNAWVOUV OTI CUPQWVOUV atToAuTa Ye 1o 0TI TOo CRM
ouoTnua eival eUKOAO OTn xprion Tou, T0 25,6% OTI CUPPWVOUV pe To 6Tl TOo CRM
ouoTnua gival eUKOAo 0Tn xprion Tou, T0 17,9% dnAwvouv 6T 0UTE CUPPWVOUV OUTE
d1agwvouv pe 1o 611 To CRM auoTnua gival e0KoAo aTn Xprion Tou, 170 12,8% dnAwvouv
O1I dlapwvouv ue 1o 611 To CRM ouoTnua gival eUkoAo oTn xprion Tou Kai 1o 10,3%
onAwvouv 6T dla@wvolv atmdéAuta e 1o 61 To CRM cUoTna gival EUKOAO GTn Xpron

TOU.

Mivakag 22: H xprion Tou CRM cuoTApaTog dev atraiTEi 1I81AITEPN TTVEUUATIKA
mpooTadeia.

Frequenc Valid Cumulative
y Percent Percent Percent

Valid Zupowvw amoAuta 19 48,7 48,7 48,7

2UPPWVW 11 28,2 28,2 76,9

Oute ocupPwvw, ouTe 8 20,5 20,5 97,4

dIapwWvw

Alapuvw 1 2,6 2,6 100,0

Total 39 100,0 100,0

Zxediaypappa 22: H xprion Tou CRM cuoTtijparog dev atraitei 181aitepn
TIVEUHATIKA TTpooTrdfeia.
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207

15

Frequency
3

1]

0 T T T T
ZUPQWVQ aTTOAuTa SUPQEWVQ OU0Te gUUPWVW, 0UTE Alcpwvk
SIapwvw

To 48,7% Twv eTTIXEIPACEWY dNAWVOUV OTI CUPPWVOUV aTTOAUTa PE TO OTI N XPAON TOU
CRM ouoTtijparog dev atraitei 1IB1AiTEPN TTVEUUATIKN TTPOCTTA0EIq, TO 28,2% dnAwvouv
OTI ouppwvouv e TO OTI N XpAon Tou CRM cuoTthpatog dev atraitei 181QiTEPN
TIVEUNATIKA TTpooTTéBEIa, TOo 20,5% dnAwvouv 6TI oUTE GUPEPWVOUV oUTE dIaPWVOoUV UE
T0 0TI N Xprion Tou CRM oucoTAPATOG OV ATTAITET IBIAITEQPN TIVEUUATIKY TTPOCTIABEIA KAl
T0 2,6% dnAwvouv 611 dlo@wvouv pe 1o 611 N Xxprion Tou CRM ocuoTrpaTog eV aTTaITEl

I010iTEPN TIVEUMATIKY TTPOCTTABEIQ.

Mivakag 23: To CRM cuUoTnpa gival IKavo va JeTaQépel Sedopéva HeTASU
CUOTNHATWY TTOU €EUTTNPETOUV SIAQOPETIKEG AEITOUPYIKEG TTEPIOXEG.
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Frequenc Valid Cumulative
y Percent Percent Percent

Valid Zupoewvw atmmoAuta 9 23,1 23,1 23,1

ZUPQWVW 16 41,0 41,0 64,1

Ourte cupwvw, ouTe 9 23,1 23,1 87,2

dIapWVW

Alapwvw 4 10,3 10,3 97,4

Ala@wvw atmoAuTa 1 2,6 2,6 100,0

Total 39 100,0 100,0

Zxediaypappa 23: To CRM cuotnua gival IKave va peTa@épel dedopéva peTagu
OUOTNHATWY TTOU €EUTTNPETOUV SIAQOPETIKEG AEITOUPYIKEG TTEPIOXEG.

20

157

2

Frequency

1

T T T T T
TupeWVK ot dAuTa SUPPWVR OUTe GUPPUWVW, 0UTE Al0PWVR Alopwvk ot dAuTa
SIapuwvw

To 41% Twv €MIXEIPHOEWV dNAWVOUV OTI CUPPWVOUV PE To 0TI To CRM ouoTnua eival
IKavVO va JeTagEpel Oedopéva PETAEU CUOTNUATWY TTOU EEUTTNPETOUV OIAPOPETIKES
AEITOUPYIKEG TTEPIOXEG, TO 23,1% dnAwvouv OTI CUPPWVOUV attoAuTa Pe To 0TI To CRM
oloTnpa gival IKavo va PeTagEpel dedopéva PETAGU CUOTNUATWY TTOU £EUTTNPETOUV
OIaQOPETIKEG AEITOUPYIKES TTEPIOXEG, TO 23,1% OnAwvouv 6T oUTE CUPPWVOUV oUTE

dlapwvouv pe 10 6T To CRM olUoTtnua gival IKavo va peTagépel 0edopéva UeTagu
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OUCTNPATWY TTOU  €EUTTNPETOUV DIOQOPETIKEG  AciIToupyikéG TTeploxég, 10 10,3%

dnAwvouv OTI d1aPwvoUV e To 6T TOo CRM gUOTAA €ival IKAVO va ETAPEPEI DEDOUEVQ

METAEU CUOTNPATWY TTOU EEUTTNPETOUV BIOPOPETIKEG AEITOUPYIKEG TTEPIOXEG KA TO 2,6%

onAwvouv 611 dila@wvouv atroAuTa pe 1o 611 To CRM ouoTnua gival IKavo va JETAPEPEI

0edopéva PeTaEU ouOTNUATWY TTOU EEUTTNPEETOUV BIOPOPETIKEG AEITOUPYIKEG TTEPIOXEG.

Mivakag 24: To CRM cuoTtnpa rapéxel ouyxpoveg / avavewpéveg (up-to-date)

mAnpo@opieg
Frequenc Valid Cumulative
y Percent Percent Percent
Valid Zupowvw amoAuta 15 38,5 38,5 38,5

ZUMQWVW 16 41,0 41,0 79,5
Oute ocupwvw, ouTe 6 15,4 15,4 94,9
Ol10pWVW
Alopuvw 2,6 2,6 97,4
Ala@wvw atrdoAuTa 2,6 2,6 100,0
Total 39 100,0 100,0

Zxediaypappa 24: To CRM cuotnua rapéxel ouyxpoveg / avavewuéveg (up-to-

date) TAnpo@opisg
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201

Frequency

0 T T T T T
SUPQWVW aTT OAUTA ZUHQWV® OUTE GUPPWVW, OUTE AloQuvem AloQuwv® ot OAUTa
SIapwvw

To 41% Twv EMXEIPHOEWY TIOU OTTAVINCAV TO €pWTNUATOAOYIO ONAwacav OTi
OuP@wvouv e 10 6T To CRM oUoTnua TTapéxel OUYXPOVEG - QAVAVEWMEVEG
TTANpo@opieg, To 38,5% dnAwoav 0TI cupPwvouyv atmmdAuTta pe 1o 611 To CRM ouoTtnua
TTapExel OUYXPOVEG - avavewuéveg TTAnpogopieg, 10 15,4% OSAAwoav o1 oUTe
Oup@wvouv oute dlagpwvouv pe 10 6Tl To CRM ouUcTnua TTapEXEl OUYXPOVEG-
avavewpéves TTANpogopieg, 10 2,6% dnAwoav o1 dlagwvouv he 1o 01 To CRM
oUoTnPa TTapEXEl OUYXPOVEG- aVAVEWNEVES TTANpoQopieg Kal To 2,6% dnAwaoav Ot
dlapwvouv atroAuta pe 1o 611 To CRM cUoTnua TTapExel oUYXPOVEG- AVOVEWMEVEG

TTANPOYOPIEG.

Mivakag 25: To CRM cUoTtnpa pouU Trapéxel TI TTAnpo@opisg TTou BEAw Tnv wpa
TTOoU TIG BéAW.
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Frequenc Valid Cumulative
y Percent Percent Percent

Valid Zupoewvw atmmoAuta 30 76,9 76,9 76,9

2ZUMOWVW 6 15,4 15,4 92,3

Ourte cupwvw, ouTe 2 51 51 97,4

Slapwvw

Alapwvw 1 2,6 2,6 100,0

Total 39 100,0 100,0

2xediaypappa 25: To CRM cuoTtnpa pou rapéxel TiIG TTAnpo@opisg TTou BEAW
TNV WPEA TTOU TIG BéAW.

307

N
T

Frequency

107

0 : 1

I I I
SUUQWV® aTT GAUTA ZUHQWVGR OUTe GUHPWV W, OUTE AloQuvew
SloQuvw

To 76,9% Twv €MIXEIPHOEWV ONAWVOUV OTI CUPPWVOUV aTTOAUTa hE TO 0TI To CRM
oUOTNUaA TOUG TTAPEXEI TIG TTANPOPOpPIES TTOU BEAOUV TNV wpa TTou TIG BéAouyv, T0 15,4%
OUPQWVYOUV Je To 0TI To CRM oUoTnua Toug TTapéxel TIG TTANPo@opieg TTou BEAouV TNV
wpa TTou TIG BEAOUV, TO 5,1% dnAwvouv OTI 0UTE CUPPWVOUV OUTE dIAPWVOUV HE TO OTI
T0 CRM ouoTnua Toug TTapéEXEl TIG TTANPOQOpisg TTou BEAOUV TNV wpa TTou TIG BEAOUV
Kal T0 2,6% OnAwvouv o1l dlapwvouv Pe 10 6Tl To CRM oUoTnpa Toug TTAPEXE! TIG

TTANPO@OpiEG TTOU BEAOUV TNV WPA TTOU TIG BEAOUV.
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Mivakag 26: H ouvoAikn pou Ikavotroinon 6oov agopd oto CRM olUoTnpa Tng
EMIXEIPNONG MOV €ival HEYaAUTEPN ATTO O,TI TTEPIMEVA

Frequenc Valid Cumulative
y Percent Percent Percent

Valid Zupewvw ammoAuta 12 30,8 30,8 30,8

ZUPNOWVW 9 23,1 23,1 53,8

Oute ocupPwvw, ouTe 11 28,2 28,2 82,1

Ol0PWVW

Alapwvw 10,3 10,3 92,3

Alapwvw atroAuta 3 7,7 7,7 100,0

Total 39 100,0 100,0
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2xedidypappa 26: H ouvoAikn pou iIkavotroinon écov agopd oto CRM
oU0oTNUA TNG ETTIXEIPNONAG MOV gival HeyaAUTEPN ATTO O,TI TTEPiEVA

1077

8-

Frequency

0 T T T T T
SUPQUWVW aTT GAUTA SUPQWV® 00Te gupPWV®, 00TE Alopwvi Alo@uv® arm oAuTa
Slapwvw

To 30,8% Twv ETIXEIPAOEWY TTOU OTTAVTNOQV OTO £PWTNHATOAGYIO dnAwvouv OTi
OUMQWVOUV atrOAUTa PeE To OTI N CUVOAIKA TOUG IKavoTroinon 6oov agopd 1o CRM
oU0TNUa TNG TTIXEIPNONG gival peyaAuTepn aTré OTI TTEpipevay, 1o 28,2% dnAwvouv OTi
oUTE CUPQWVOUV oUTE dIa@WVOUV e TO OTI N OUVOAIKHA TOug IKavoTroinon 6oov agopd
10 CRM ouotnua tng emmxeipnong civar peyaAutepn amod om mepipevay, 10 23,1%
onAwvouv 6Tl CUPPWVOUV HE TO OTI N CUVOAIKI TOUG IKavoTroinon écgov agopd To CRM
oUoTNUa TNG €TTIXEipNOoNG gival yeyaAuTtepn atro ot repipevay, 10 10,3% dnAwvouv OTi
dlapwvouv JE TO OTI N CUVOAIKI) TOUG IKavoTroinon ooov agopd To CRM ocuoTtnua tng
eMXeipnong cival peyaAuTtepn atmo Ot Trepipyevav Kai 1o 7,7% dnAwvouv dlagpwvouv
atmoAuTa pe 1o OTI N GUVOAIKA TOug IKavoTToinon écov agopd 1o CRM cuoTnua NG

ETTIXEIPNONG €ival JEYaAUTEPN ATTO OTI TTEPIPEVAYV.
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Mivakag 27: H ouvoAik roiétnTa Tou CRM cuoTApaTog gival KaAUTepn atré
6,11 Tpoodokouaa

Frequenc Valid Cumulative
y Percent Percent Percent

Valid Zupoewvw atmmoAuta 15 38,5 38,5 38,5

ZUPOWVW 11 28,2 28,2 66,7

OuUte cupPWVW, ouTe 8 20,5 20,5 87,2

Ol10PWVW

Alapuwvw 5 12,8 12,8 100,0

Total 39 100,0 100,0

Zxediaypappa 27: H ouvoAikn moidétnta Tou CRM cuoTApaTog gival KaAUTepn
atré 6,11 Tpoodokouoa

1571

A
2

Frequency

0 T T T T
SUPPWVW aTT OAUTa SUHOWVQ OUTe GUPPWV W, 0UTE AloQuvi
SIapwvw

To 38,5% Twv emmixeIprioewy dNAWVOUV 0TI CUPPWVOUV aTTOAUTA PE TO OTI N CUVOAIKA
o10TNTa Tou CRM cuoTtiuaTog eival kaAutepn amd Ot TTpoodokouoav, 10 28,2%
dnAwvouv 6Tl CUPPWVOUV PE TO OTI N CUVOAIKN TToIdTNTA Tou CRM ouoThpaTOC €ival
KaAUuTtepn atmd o1l TTpocdokoucav, 10 20,5% dnAwvouv OTI oUTE CUUPWVOUV oUTE
dla@wvouv e To 6TI N ouvoAIKr TToIéTNTa Tou CRM ouoTAPaTog gival KaAUTEPN atro
o1l TTpocdokoucav Kal To 12,8% &nAwvouv 6Tl dlawvouv pe To OTI N OUVOAIKA

ToI0TATA Tou CRM OUCTAUATOG €ival KAAUTEPN ATTO OTI TIPOCOOKOUCAV.
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Mivakag 28: To CRM cUotnpa pou e§oikovopuei xpovo.

Frequenc Valid Cumulative
y Percent Percent Percent
Valid Zupowvw amoAuta 30 76,9 76,9 76,9
ZUNOWVW 7 17,9 17,9 94,9
Oute ocupPwvw, ouTe 2,6 2,6 97,4
Ol0PWVW
Alapwvw 1 2,6 2,6 100,0
Total 39 100,0 100,0
Zxediaypappa 28: To CRM cuotnua pou e§oikovopuei xpovo.
307
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To 76,9% Twv emyeIpAoEwY dNAWVOUV OTI CUPQWVOUV atToAuTa Ye To 0TI TOo CRM

oUoTnNUa Toug €€0IKOVOUEI Xpovo, T0 17,9% dnAwvouv 0TI CUPPWVOUV PE TO OTI TO

CRM ouUoTnua toug £€oikovopuei Xpoévo, 10 2,6% dnAwvouv 0TI OUTE CUPPWVOUV OUTE

d1a@wvouv ue 1o 011 To CRM cUoTnua Toug £€0IKOVOUE XpOvo Kail T0 2,6% dnAwvouv

OTI dla@WVOoUV pe To 0TI TO CRM oloTnpa Toug £€0IKoVOuEl Xpovo.

Mivakag 29: To CRM cUotnpa au§dvel TNV TapaywyikoTnTd pou.

Frequenc Valid Cumulative
y Percent Percent Percent
Valid Zupowvw ammoAuta 29 74,4 74,4 74,4
ZUMQWVW 20,5 20,5 94,9
Oute cupPwWvwW, ouTe 51 51 100,0
dlapwvw
Total 39 100,0 100,0

Zxediaypappa 29: To CRM cUotnpa au§dvel TRV TapaywyikoTnTd pou.

3077
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To 74,4% Twv ETIXEIPAOEWY TTOU OTTAVTNOQV OTO £PWTNHATOAGYIO dnAwvouv OTI

oup@wvouyv atméAuta pe 1o 61 To CRM cuoTtnua augdvel TNV TTapaywyikotntd Toug, To

20,5% OnAwvouv OTI cugpwvouv pe TO OT To CRM ouoTtnua augdvel Tnv

TTapaywyikoTnTé TOug Kai 70 5,1% dnAwvouv 0TI oUTE CUPPWVOUV 0UTE dIAPWVOUV UE

10 671 TO CRM oUOTNHO QUEAVEI TNV TTAPAYWYIKOTATA TOUG.

Mivakag 30: To CRM cuoThpa Bonbdsl oTov ATroTEAECHATIKO EAEYXO TOU

Management.
Frequenc Valid Cumulative
y Percent Percent Percent
Valid Zupgewvw améAuta 19 48,7 48,7 48,7

ZUPQWVW 12 30,8 30,8 79,5
Ourte ouppwvw, ouTe 5 12,8 12,8 92,3
dlaQpwvw
Alopwvw 3 7,7 7,7 100,0
Total 39 100,0 100,0

Zxedidaypappa 30: To CRM cuoTtnua Bonddel oToV ATTOTEAECUATIKO EAEYyXO TOU
Management.
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To 48,7% Twv €TTIXEIPACEWY dNAWVOUV OTI CUPPWVOUV aTTOAuTa pe 1o 0TI To CRM
ouoTnpa BonBdel oTov atrokAEIoTIKG éAeyxo Tou management, 10 30,8% dnAwvouv 6T
OUP@wvoUV e To OTI To CRM ouoTnua PonBdsl oTov aTTOKAEIOTIKG €AEyXO TOU
management, 70 12,8% ®&nAwvouv 0TI 0UTE CUPPWVOUV OUTE dIOPWVOUV UE TO OTI TO
CRM ouoTtnua BonBdesl otov atmokAEIOTIKO €AeyX0 Tou management kal 10 7,7%
OnAwvouv OT1I dlapwvouv Pe To 0TI To CRM guoTnua BonBdel oTov aTTOKAEIOTIKO EAEYXO

TOU management.

3.3 Zuptrépaopa TpiTou KEPaAaiou

To CRM éxel TOMG o@éAn ot pia emixeipnon kar 6TTwg @aivetal e Bdon tnv
TTapatTdvw €peuva, ol ETTIXEIPAOEIC TO XPNOIKWOTTOIoUV. ‘Eva TETOI0 AOYIOUIKS UTTOPEi Va
BonBroel otnv Kataypa@r] Twv TTEAATWY KOl ETTOMEVWG OTNV  AVAYVWPIoH Twv
EMMOUNPIWY TOU KABE TTEAGTN XWwpPIoTA. Me auTdv Tov TPOTIO, N E£TTIXEIPNON KPATAEI TOV
TTEAATN TNG euxapioTnuévo Kal dev KIvouvelel va Tov xdaoel. Etriong, dev gival avdykn
va datravdel TepdoTia TTood GTNV €UPECN KAIVOUPYIWV TTEAATWYV Kal &gV KIVOUVEUEI va

Xaoe€l Katolov TTeEAATN €TTEIdN €ival dDuCAPECTNHEVOG.

To papKETIVYK gival Eéva TTOAUTIMO €pyaleio yia KABe emmixeipnon TTou TV BonBdgl oTo
VO KPATAEl IKAvOTTOINUEVOUG Toug TreAdTeg Tng. OTav o KaTavaAwTAg  €ival
EUXapPIOTNUEVOG TOTE ayopddel Eavd, JIAGEl Je KOAG Adyia yia To TTPoidv, divel AiyoTepn
onpacia oTIC aVTOYWVIOTIKEG PAPKEG Kal ayopddel kai GAAa TTpoidvta atrd Tnv
emxeipnon. To Blopnxavikd PApPKETIVYK TTEPIAAUPBAVEI OAEG TIG EVEPYEIEG EKEIVES TTOU

aTTaITOUVTAI YIa TNV TTPOWONCoN TwV BIOKNXAVIKWY TTPOIOVTWY i TWV UTTNPECIWV.

Mpokeiyévou va avaAuBei TepioodTepo 10 CRM  oTn  Biounxavik ayopd
TpaydaToTToINBNnNKe pia €peuva Tou TreplAauPBavel Tnv epappoyl tou CRM o¢g
ETMIXEIPNOEIG TTOU atreubuvovTtal o€ AAAEG eTTIXEIPAOEIG, dnAadn ETTIXEIPHOEIS TOU
OeUTEPOYEVH TOPED TTAPAYWYAG TTOU A0XOAOUVTAI E TN HETATTOINON KAl €dpEUOUY OTNV
ATTIKA. 'ET01, €0TAAN NAEKTPOVIKWG £va EPWTNHATOAGYIO HE TIG TTPOAVAPEPOUEVEG
epwtnoeic oe 50 emyeiproeic. Ao autd amaviiénkav 1a 39. Ta mepioadTEPQ
EPWTNUATOAGYIO aTTavThONKav atmd Avtpeg PETAEU 35 kal 44 €TWv OI OTToi0I OTNV
TAsIoYN@ia Toug ATav o1 dIEUBUVTEG TwV ETTIXEIPHOEWY. O1 TTEPICOOTEPES ETTIXEIPHOEIG
Xpnoigotroiouv 1o Singular Logic CRM oUoTnua Kal €TioNg XPNOIJOTTOIoUV KAEIGTOU

Kwolka cuoTthpata CRM.
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O1 TrepiocdTEPEG ETTIXEIPATEIG XPNOIOTTOI0UV TO CRM GUOTNPA TOUG TTEPICCOTEPO ATTO
4 ypovia kal n epappoyr Tou CRM péxpl ofpepa Toug k6oTioe KaTw atrd 10.000 cupw.
O1 repioadTePOI aTTO auToug dnAwvouv 6T To CRM cuoTtnua gival atmo 76% péxpr 99%
OAOKANPWUEVO OTNV ETTIXEIPNOT] TOUG KAl OTI eV AVTIMETWTTICOUV KATTOI0 TTPORANUA PE
™ XPron Tou. Zxedov n TTAciown®ia Twv eMIXEIPAOoEwvV OAAWOCE OTI XPNOIUOTIOIEI TO
CRM ouUoTtnud 1ng oxeddv 6An Pépa kal Katd péao 6po n didpkeia KABE xpriong Tou
gival 2 ye 5 wpeg. AvamrTioOOVTAG, UIOBETWVTAG Kal dIATNPWVTAG IO ETTIXEIPNOIAKN
oTpaTNYIKr HEow Tou CRM Baciopévn o€ B2B povTéAa, peiwveTal To dIOIKNTIKO KOOTOG,
OnNUIoUPYOUVTAI TTIO ATTOTEAEOUATIKEG KAUTTAVIEG KAl AUEAVETAI N AVTATTIOKPION TWV

TTEAQTWV.

To ouoTnua CRM gpuTTeEpIEXEl VEEG TEXVOAOYIEG Kal IKAVOTNTEG WOTE N TTPOO0BNKN agiag
o€ KABe AsiToupyia Tou va gival egpavng. MTropei va TTapéxel oToug XpHOTES ypryopn
avaTpo®oddTnon KaBwe Kal dedouéva TTou KAAUTITOUV TIG AVAYKEG TOUG O€ Aiya HOAIG
OeuTtepOAeTTTa. To CRM dgv xavel onuavTikd dedouéva TTou gival XpACTIKA yia TV
£PYaAcia TOUG Kal TTEPIEXEI OUYXPOVA Kal avavewPEéva dedopéva TTou KAAUTITOUV TOUG

OKOTTOUG TwV UTTAAANAWY TNG £TaIPEIOG.

O1 xpAoTteg uttooTnpiouv 61 To CRM egival eUKOAO 0Tn Xprion Tou Kal &ev aTTauTei
KATToIa TTIVEUNATIKA TTPO0TTABsIa atrd Toug XproTeg. Eivar etmiong, Ikavo va peTa@épel
TANpo@opieg MPeTagU ocuoTnUaTWY TTOU €CUTTNPETOUV  BIAQOPETIKEG AEITOUPYIKEG
mepIoxéG. To CRM ouoTnua TTapEXEl QvAVEWUEVES TTANPOPOPIES, TNV WPA TTOU TIG
xpelaletar o xpnotng. O1 TePIcoOTEPOI XPAOTEG TOU CUCTHKOTOG ATTAvVINCav OTI N
IKOVOTTOIiNOT) Toug yia To CRM Atav JeyaAUTEPN ATTO AUTHV TTOU TTEPIPEVAV, EEOIKOVOEI

TTOAU XPOVO Kal augdvel TNV TTapaywyIikoTnTd Toug.
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ANQNYMO EPQTHMATOAOQOTIO

[Znuewwote X oTo avAAoyo TETPAYwWVO]

1. ®UMo: Avépag 01 luvailko: 02

2. HAwio: 18-24 o1
25-34 D2
35-44 03
45-54 D4
55-64 5

65+ o6

3. O@on otnv eneipnon: JTéAEXOG o1
AleuBuvtng mp]

Epyalopevoc O3
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4. Xpovia npoiinnpeoiag:

Ayotepa amno 5 xpovia
5 ue 9 xpovia
10 pe 14 xpovia

MNavw amod 15 xpovia

5. Eknaidsvon:

Anodottog TEI

Anodottog AEI

AeutepofdabpLa

ol

02

o3

o4

Katoxoc Metamtuylakou

Katoxog Albaktoplkou

AwoBétete Seltepo TTLYLO

6. MoLo crm XpnoLUOTOLELTOL OTNV EMLXELPNOT) oA

7. To crm mou XpnoLpomnoLeital ivat:

Avolxtol Kwdika

KAglotoU Kwdika

Aev yvwpllw

mp

o2

a3

01

02

a3

o4

as

06
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8. Nepinou, Mooo Kapod XpnoLonoLei n enyeipnon oag to CRM clothpa;

ALyOTEPO MO 6 PUAVEG
7 UNAVEC UE €va XpOVvo
13 pnAvegue 2 xpovia

25 pnveg pe 4 xpovia

Meplocdtepo amod 4 xpovia

ol

02

a3

04

o5

9. Nepinov, 600 KOOTLOE N epappoyn Tou CRM GUCTANATOG OTNV EMLXELPNON oag LEXPL

CAMEPQ;
Awyotepo ano € 10.000

€11.000 pe €20.000

€21.000 pe €50.000

€51.000 ue€100.000

Meploootepo amnod €100.000

10. Nepinov, mdéco oAokAnpwpévn gival n epappoyn tou CRM cuotratog otnv

eneipnon oag;

0%-25%

26%-50%

51%-75%

76%-99%

100%

ol

02

03

04

a5

my

02

o3

04

a5
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11. Avtipetwrniioate kamnoto/ kamnowa npofAnua/ npopAnpata pe tn xprion tov CRM
CUCTANATOG;

Nat mp

OxL mp]

12. Edv avtipetwniooate kanoto npopAnua/ npofArota ot tav n copapdtntd touv/

ToUG;
KaBoAou coBoapo/coBapd ol
Alyo coBapo6/coBapd 02
Apketd coBapd/coBapd o3
MoAU coBapod/coBapd 04
Mapa oAl coBapd/coBapd o5

13. Nepinou, néco cuxva xpnotpornoleite to CRM clUotnpa TG EMLYELPNONG OOG;

Mia ¢popa To puRva o1
Mia dopd tnv epSopada 02
2-5 dopeg tnv efopada o3
1-4 bopég TNV nuUépa 04
5-8 popeg TNV nuépa o5
9 popég TNV NUEpQ 06

2xe606V OAn TNV NUEPQ a7



14. Katd péoo 6po, mola ival n SLapKeLa tnG KAOE Xpriong;

1 Aemto o1
5-15 Aenta mp
15 - 30 Aemta 03
30 Aemtd pe 1 wpa 04
1-2 wpeg o5
2 -5 wpeg o6
5 WPEG oL MEPLOCATEPO a7

15. To CRM cUotnpa TG EMLXELPNONG LOU TTapEXEL yprRyopn avatpododitnon;

Jupdwvw amoAuTa m)|
Jupdwvw mp)
OUte cupdwvw, ouTe SLadwvw mE]
Aadwvw 04
Aadwvw amoiuta a5

16. To CRM cUotnpa nopéxel Se60éva MOV KAAUTITOUV TLG AVAYKEG HOU.

Jupdwvw amoAuTa m)
Jupdwvw 02
OUte cupdwvw, oUTe SLadwvw o3
Aadwvw 04

Aadwvw amoiuta a5



17. To CRM cUotnpa 8gv XAVEL GNUOVTIKA SESoMEva Ta omola ivatl MOAUTLULA YLa TV

epyacia pouv

Jupdwvw amoAuTa m)
Jupdwvw 02
OUte cupdwvw, oUuTe SLadwvw o3
Aopwvw 04
Aadwvw amoiuta a5

18.Ta 6edopéva tou CRM cuotipartog ivat olyxpova/ avavewpéva (up-to-date) ko

KOAUTITOUV TOUG OKOTIOUG LoV

Jupdpwvw anodiuta o1
Juppwvw mp]
OUTte oupdwWVwW, olTe SLadwvw o3
Aladwvw 04
Aladwvw anoiuta o5

19. Ta 6edopéva tov dratnpouvtat 6to CRM clotnua sivat ta KatdAAnAa yia tTnv Goknon

TWV KABNKOVIWV povu.

Jupdpwvw anoiuta ol
Jupdwvw mp)
OUte cupPwWVW, oUTE SLadwvw o3
Aopwvw 04
Aopwvw amouta a5
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20.To CRM cuotnpa 8ev £xeL ouyva npoBAfpata kat dev katappéet / nédtel (crash)

ouxva
Jupdwvw amoAuTa m)
Jupdwvw o2
OUte cupdwvw, oUuTe SLadwvw o3
Aopwvw 04
Aadwvw amoiuta a5

21.Mwotebw nwg to CRM cuotnua ival eUKoAo otn Xprion Tou

Jupdpwvw anoiuta o1
Juppwvw mp]
OUte oupdwvw, olTe SLadwvw o3
Aopwvw 04
Aadwvw amoAuta o5

22.H xprion tou CRM cuoTANATOG SV aTaLTEL LSLAITEPN VEVUATLKA TPOOTIAOELAL.

Jupdwvw amoAuTa m)
Jupdwvw 02
OUte cupdwvw, oUTE Sladwvw o3
Aopwvw 04

Alopwvw amoiuta a5



23. To CRM cUotnpa givat tkavo va petadepel Sedopéva petaf cuoTNUATWY TTOU

efunnpeToLV SL0POPETIKEG AELTOUPYLKEG TEPLOXEC.

Jupdwvw amoAuTa m)
Jupdwvw 02
OUte cupdwvw, oUuTe SLadwvw o3
Aopwvw 04
Aadwvw amoiuta a5

24.To CRM cuotnpa napéxel ouyxpoveg / avavewpéveg (up-to-date) mAnpodopieg

Jupdpwvw anoiuta o1
Juppwvw mp]
OUte oupdwvw, olTe SLadwvw o3
Aopwvw 04
Aadwvw amoAuta o5

25.To CRM cuotnpa pov napéXeL Tig mAnpodopieg mou O£Aw tnv wpa movu Tig OéAw.

Jupdpwvw anodiuta ol
Juppwvw 02
OUte oupdwvw, olTe SLadwvw o3
Aladwvw 04

Aladwvw amoiuta o5



26.H ouvoAuikr] pou kavomnoinon 6oov agopd cto CRM clotnua TG EMLXEIPNON G HLou

gival peyautepn and o6,tL nepipeva

Jupdwvw amoAuTa m)
Jupdwvw o2
OUte cupdwvw, oUuTe SLadwvw o3
Aopwvw 04
Aadwvw amoiuta a5

27.H ouvoAuwkr] motdtnta tou CRM cuotipatog eivat kaAUtepn ano 0,TL tpocdokovoa

Jupdpwvw anoiuta o1
Juppwvw mp]
OUte oupdwvw, olTe SLadwvw o3
Aopwvw 04
Aadwvw amoAuta o5

28.To CRM cuoTtna pou €0LKOVOEL XpOvo.

Jupdpwvw anodiuta ol
Juppwvw 02
OUte oupdwvw, olTe SLadwvw o3
Aladwvw 04

Aladwvw amoiuta o5



29.To CRM cuoTnpa au§AaveL TNV MOPAYWYLKOTATA HoU.

Jupdwvw amoAuta o1
Jupdwvw o2
OUte oupdwvw, olTe SLapwvw o3
Aladwvw 04
Aladwvw amoiuta o5

30.To CRM cUotnpua BonBael otov anoteAecpatikd EAsyxo tou Management.

Zupdwvw anoiuta ol
Jupdwvw 02
OUte cupPwWVwW, oUTE SLadwvw o3
Aadwvw 04

Aopwvw amoiuta a5



