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Ag@lEpwon
H dumhopatikni autn epyocic oQlep®VETOL GTOVG YOVELG HOU KoL TO AOEPPLL [LOV Y10l TNV

CLUTOPAGTOCT Kot TNV KaB0d1yNoN TOV MOV TAPELYAV 6€ OA TaL YPOVIQ TOV GTOLODV LOV.



Evyapiotieg

H gpyocio avt] olokAnpddnke pe v vrootpién mToAA®Y QIA®V Kol GUVASEAP®V TOV
OUVEIGEPEPAV HE JPOoPeTIKODG TpOTovS. Katapynv, Oa 1fela va evyopiotiow v
Avaminpotpo Kadnyntpu k. Tlékka, mov. pov mopeiye. moAdT Kabodnynon oe OAn
dbipkela TG mposTolpaciog g Swmlopatiknig epyacioc. Exniong evyapiotd ta péin g
emrponnc, tov Kadnynm k. I'ewpydmovro. kar tov-Aéktopa k. Todyka yio TIC yPrCULES
napotnpnoelg tovc. [HapdAinia, Ao va evyaprotiom tov. Kabnynm k. Mmoydpn yuo 11g
Wwitepa ypAoles GLUPOLAES Kol TOPOUTNPNGES - TOV. pé€oa omd TS OAEEES TOL OTO
LB UOTO TOL PETATTLYLOKOD TPOYPELLLLEALTOC.

Ba NBela eniong va EVYAPIGTAGO TNV OIKOYEVELDL OV Y10l TV VITOLOVI TOV EMEIEEAV KOL TN
GLUTOPAGTOCT] TOL L0V TOPEL QLY.

Téhog, B NBera va eVYaPIGTACO OAOVS TOVG GUVOIOEAPOVS Y0 TIC TAPOTNPNGELS TOVG KOt
wWwitepa Tov Anuntpn, tov- Hovayidt, v Hovayidta kot tov Aqpitpn oAld kot 660vg
TUYOV OeV €X® OaVOQEEPEL, Oyl EOKEUUEV, - TTOL £XOVV GLVEIGPEPEL OTN OlEKTEPAIOOT TNG
SUTAMUOTIKNG 0TS EPYUCTAG.



Elcaywyn

Mio and TIg pHeyoADTEPES TPOKANCELS OV AVTILETMMILOVV Ol EMYEPNOELS - ONUEPD ElVaL N
OTOTEAECUOTIKY OLOXEIPION TOV OXECE®V e TOVG TeAdtes. O merditeg adtoppiopimra
amoteAobv éva Bocikd mapdyovta OpOpeOONS TNG OTPATNYIKNG -TNG Emyeipnong mov
KaBopilel Tov mpocavatoMcpd Tmv dpactnpotntev . H onuacio g eoticong: otov
neAdtn €xel avaderybel 610 mapeABOV ¢ pio OepeMdONG GVVICTMOGO TNG O10IKNONG OAKNG
ToL0TNTAG, OV amOTEAECE pia VEQ OLLOCOPIo GTPATNYIKAG OlayElplong TG Emyeipnong, N
omoio.  €QOPUOLETAL EMTLYNUEVO GTOLG UEYOUADTEPOVS TOALEBVIKOVS  OPYOVIGUOVS HE
dwtnpnotpa  amoteréopata. Ot TEXVOAOYIKES. KOVOTOMES TV TEAELTAIOV OEKOETIOV
OCLVEICQEPOVY OAO KOL TEPICCOTEPO OTINV OVIYVELON TOV EEMTEPIKAOV OAAAYDV KOL TNV
KOVOTTOINGT  OVOYKOV TOV TEAATOV HE KOADTEPO TPOMO,. OAAG Ogv €yyv@vVIOL TNV
emTLYMUEVN TTopeia TG emyeipnong péoa oe-Eva OLVOIKO Kol EVUETAPANnTo TepPaiiov. H
dwyeipon melatelokdv oyxécewv petacynuatiCetar amd . pio évvolwnr mov pmopesi vo
TEPLYPAPEL  LE  AELTOVPYIKOVG  OPOVS ~ UAPKETWVYK ~ O OVTIKEILEVO NG  €LPVTEPNC
EMYEPNUOTIKAG  OTPOTNYIKNG ~TNG ~EMYEIPNONG, = KOODG Ol  GOYYPOVEG  EMLXEPNOELS
AVOKOADTTOVV OTL 1) KATOvONGn Kot TpOPAEYN TOV - QVOYKOV TOV TEAATN GTN O1GPKELD TOV
KokAov {ong Tov Kabopilovv. v aio Tov. E16TPATTOLY Ad AVTOV Kol TPOosdlopilovy TV

Béon péca oTov avTayOVIGUO.

Tavtodypova, 10 ECOTEPIKO TNG EMYEIPNONG TPEMEL VO, TPOCAPUOCTEL OTIG VEEG AAAAYES TTOV
eMPAALOVY TNV OAOKANP®OY KoL TNV - OTPOCKOTT OplOVIIL OAAG KOl KOTOKOPLEN
oA Aeidpaon TV ETPEPOVS dlepyactdv Tng dwayeipong tov mehatelok®v oyécemv. O
oxed1aGHAC. Ko 1) vVAomoinon tov.£pywv CRM e16dyovv véeg TapapéTpovg ot Stopoppmon
NG OTPOTNYIKNG KOU KOTOVOAADVOLY GTUAVTIKODS TOPOLG TNG EMLEIpNOoNG KATL TOL oNUaivel
OTL €lvol VREOYPEDMTIKT| 1] OEGUEVGT TOV AVATEPWOV CTEAEYDV KO 1) OLLOAT GLVEPYAGIO TOAADY
Tunudtov. - oto mAaiclo - Tov  véov avtov  eyxepnuotos. H o afePordotmra yio v
amoTeEAEoUATIKOTNTO TOV VEWV £pyv CRM umopet va ftav peydin oto mapeAdov, aAld ot
oLYYPOVI ETOYN AVATTOGCOVTOL UNYOVIGHOT AE10AOYNONG Kol EAEYYOV OV EMTPENTOVY GTNV
emyeipnon va BeAtiotomomoet 10 £pyo CRM «at vo to petotpéyel o€ pio Pacikn ikavotnta

T0V €0MTEPIKOL TePBdAlovtog. H wavémmrta ovt) mpémel vo yivel avtikeievo Ttov



KATOAANA®V YEPIoU®V omd To OTEAEYN NG emyeipnong, ®ote va oavoderybel o pia

drakekpuévn kavotnta mov o eEelydel o€ dSOTNPNGILO AVTOYOVIGTIKO TAEOVEKTI[LOL,

H dwyeipion mehateiokdv oyéoewv (CRM) ovoaotikd KoAeiton vor GUVEICPEPEL - GTN
ONpovpyic SATNPNOUYLOL OVTAYOVIGTIKOD TAEOVEKTNUOTOS KO VO PEATIOGEL TV GLUVOAIKN
EMIOO0T €VOC OPYOVIGHOD HEGH TOV OTMOTEAEGUOTIKOV CYESIOGHOV TNG OTPATNYIKNG TNG

EMYEIPNONG TOV EVOOUATOVEL TIG dlepyacieg Tov otpatnyikor CRM.

YKOTOG TNG OUTAMUATIKNG EPYOCIOg

Ye aut ™ OWAOUOTIKY gpyacia ektdg amd v moapdbeon g ovyyxpovine PipAoypapiog
OYETKG pe TNV evempdtoon g otpatnyikng CRM otig depyaocies g enyeipnong o do0et
Wwitepn éugaon ot Bewpio yOp® OO TO OVTAYOVICTIKO TAEOVEKTILLO KOL TIG GUYXPOVES
UEAETEG OYETIKA e TNV a&loAOYNoN NG EMIBOONE TS OLOYEIPIONE TEAATEIOKMOV CYEGEMV KO

TNG GLVOAIKTG EMIO00TG TOV OPYAVIGLOV.

270 TPWTO KEPALOLO YIVETaL avapopd. oTthv eCEAIEN Tov. CRM néca ato ypovo, t ayéon tov ue
T0 UOPKETIVYK OYé0emV Kol Tig. Televtaies taoels. 1ov CRM. Xto devtepo  kepdloio
Kataypapoviol o1 oigpyocies - tov  otpotnyikod. CRM kar o1 evpdtepes Oiepyooics Tov
OTPATNYIKOD UOVOTCUEVT. - 2Tor-Kepadaia 3,4,5- eletaleton 1 evowUAT®ON TOD OTPOTHYIKOD
mAaioiov tov CRM e to wAaiaro g evpOTEPNS TTPATNYIKNG OLOYEIPIONG TOV OPYOVIGUOD, KOTI
wov Bo. pog emtpéyst vo. KOTOVONoovuE g€ PABoc TV GLGYETION TOL AVIOYOVIGTIKOD
heovextuozos pe tnv opornyiky CRM. Eminpocleto, 010 EKTO KEPOAOIO QTOTOTMDVETOL 1]
oigpyacio. allOAOYHONS THS ETIOOGNS TOD OPYAVIOUOD K01 CUYKEKPIUEVA 1 OCLOAOYNON THS
emiooans tov. CRM. ~H éyvoia tov -avtaywVvioTikod TAEOVEKTHUATOS OVOTTOOGETOL GTO OO0
Kepodaio Kol -oovoéstor - e to. Epyo. CRM mov 10 avadeikvbovy kai eviaybovv 1H
OLOTHPNOLUOTHTO. TOV.- 2TO TOPOPTHUO. ECETALOVTOL UIO. UEAETH TEPITTWONS THS EPOPUOYNS EVOS
OAOKANPWUEVOD - GOOTHRATOS OLOYEIPIONS TEAOTOV amo uio. eEAMnviky tpamelo. kalws kai n
epapioyn ko aLlol0ynNon TS OTPATHYIKNG OL0)EIPIONG TELOTMV G POPUOKEVTIKY ETALPIO. KOl
TEAOG YPIVETOUL. OVOPOPE. OE UEAETES TEEPITTWONS UEYGADY OPYAVIGUDYV TOD IPACTHPLOTOLODVTOL

ropiwg oug H.I1.A.

O oK0OTOS QTS THS OITAWUATIKNS EPYATIOS EIVAL OITTOG:!



o  Na avayvawpiotodv ot faocikés ovviatwaes tov CRM mov koabopilovv tyy doudppwan
TOV OVTOYWVIOTIKOD TAEOVEKTHUATOG.
o Na kotaypopodv o1 mopdyovies mov emnpediovv v emidoon tov -CRM xar va

eetaotel 10 evogyouevo avvosons g emiooons ov CRM ue v ovvotikn exidoon tov

0pPYaVIGUOD.
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KE®AAAIO 1: Awaxxeiplon MEAATELAK®WV OXEGEWV - CRM

Elcaywyn
H dwyeipion mehatelokav oyécemv Poaciletor 6TIG apyEg TOV HAPKETIVYK GYECEDV TEAUTOV
(relationship marketing, RM), kd1t mov avadetkvdel TNV onuacion The E106YMYNG TOV EVVOLDV

1oV oyeTilovTot [E TO HAPKETIVYK GYECEWV.

KaBag ot ayopéc opiudlovv, mapatnpodviol 0ALAYES KOL OTIS OVOYKES TV TEAATMOV OAAYL
KOl TNV £VTOOT TOL OVTOYMVIGHOD TOL £X0VV 00NYNOEL € Lo, LETAPOAN 0O TO LAPKETIVYK
GLVOALOYDV 6TO papkeTvyK oxéccwv. H Bedpnon avtr evioydetat and t cOyypovn ailayn
NG GULUTEPLPOPAS TOV EMLXEPNCEMY GE OTL OPOPE TNV AVTIHETMMICT TOL TEAATY O)L GOV
EVOV TUTTIKO «AOYOPLOGHO», OAAG MG Eva EVEPYO HELOG-TNG ETLXEIPTOTG TTOL GUVEIGPEPEL GTNV
eMiTELEN TOV OTPOTNYIKOV OKOT®OV ~OUTNG, Mall- HE. -TOug OGAAOVG  EVOLPEPOUEVOVS

(stakeholders).

1.1 H mpoérevon tov CRM

Katd ) dekaetio Tov *50,-avartdydniay mAoioo OTmG TO «Uiyo LAPKETIVYK» UE GKOTO TNV
EKUETAAAEVOT TOV AVOYKOY TS oyopdc. Ta téocepa P tov pdpketivyk (product, price, place,
promotion) ypPNGILOTOMONKAV “Y10 VO TEPLYPAYOLV TOLG KATOAANAOVG pHOYAoLG Tov O

UTOpOVGOV Vo 001N YNoOLV GE avénievn {fTnon Yo To TPOTiOVI TOL TAPAYEL 1) EMLYEIPTON).

O o16Y0G AVTNG TS «CVVOALOKTIKNG» TPOGEYYIONG NTAV 1 AVATTLEN GTPUTNYIKAOV TOL Oa
BeAtioTomo00GaV. - TNV~ KOTOVOU] TOV  d0mavAdV OTO  HiyHo HAPKETIVYK, OOCTE Va

peyiorononfoiv. o1 TWANGELS:

10" télog tov-20% mdva, Gpyioov vo opeopntodviar ToAAG amd to ddypaTto Tov
napketivyk, Ot ayopéc mapovsiolov TEPAOTIEG JAPOPES GE GYECT WE TIG TPONYOVUEVES
dekaetieg. [ToAkEg. ayopéc apyioav vo opldlovy, n avantuén TV ETLEPNCE®Y NTOV OPKETE
pHiKpn Kot autd elye o¢ omotéleopo vo cvpmElovrol ta meplddplo kKEpdovs. Tlapaiinia,

avéovotav 1M TIECT Yl TNV EMYEPNCLOKN KEPOOPOPIo KOl Yoo VEOLG TPOTOVG £MITELENG
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KEPOOLG. Xe MOAAES ayOPES Ol KATOVAAMTEG Kot Ol TEAATEG TV 7o eEAYUEVOL Kat AyOTEPO
gvaiontol o1l TOPASOCIOKEG TMEGES TOV UHAPKETIVYK, Kupliwg otnv dwenuon. H
TOYKOGLOTOIN O™ TOV 0yOPDV ETEPEPE UEYOADTEPO EVPOG EMAOYDV Kol UEYAAVTEPT]. EVKOAINL
OTIC GLVOALAYES TOV TTEAATN KAOMG ONUOVPYOLVTOV VEQ LEGO ETIKOVOVIOG KO VEQL KOVOALOL
dtovopng. Avto ofpove HEYOADTEPT) SOTPOAYLOTEVTIKT IKOVOTITO TOV TEANTY; TOL GpyLEE var
&xel évav o evepyo poOAo GTIC OXEGELS TOL e TNV emyeipnon. Ot emyepnoelg Oa Enpene va
OYEOICOLY KOl VO EQPUPUOCOVV  OATOOOTIKA KOIVOTOMIES Y10 “ VO, UKOVOTOMGOVY. GTIG

TPOKANGELS TOV VEOL OVTOLYMVIGTIKOV TEPPAAAOVTOC.

>11c apyés g dekaetiog tov “90, o Philip Kotler, kabnyntmgc oto Northwestern University,
TpoTEWVE PO VEQ TPOGEYYION TNG EMYEPNUOATIKNG EMIOOONS KOl EMTLYIAS; POCIGUEVN OTIG
OYECELG, OTOVL 1| TOPAOOCLOKY TPOGEYYIOT| TOV, UAPKETVYK ovaepdTay HOVO 6To piypo
napketivyk. H véa avt mpocéyyion dev Npheyia vow avTIKOTOGTIGEL TV TOPOO0GLOKY|, OAAL
pe oKomd Vo emavoTomofETNGEL TV SLYEIPLOTN. OYECEMY UE TOVS TEAATEG MG £vaL EPYOAELD Yl
KOTOVONON KOl OVTOmOKPLoN o€ OAOVG. Tovg evordpepopevous (stakeholders) oto dueco

nepParhov TG emyeipnong'.

Ot mapanproeig tov Kotler vrodiwvay v, avaykn yio o, OLOKANPOUEVT) TPOGEYYIOT Yol
NV KOTOVONGT TOV OPOPETIKMOV GYECEMV HETAED TOV EVOLUPEPOUEVMV. X& TOAAOVG
HEYAAOVG OPYOVIGLOVG, TO UAPKETVYK Oempsiton ¢ €va GOVOAO GLOYETILOUEVOV OALA
TUNULATOTOMUEVOV OPACTNPIOTHTOV oY, fval EeY®PIOTEG Amd TIC VITOAOUTES dPUGTNPLOTNTES
g emyyeipnons. To -HAPKETVYK  OYECEMY OKOTEVEL VO OAAAEEL LT TNV TPOCEYYIoN
SloyelpllOUEVO TOL OVTOY®VIOTIKG EVOLOQEPOVTIO TOV TEAATMOV, TOL TPOCHOTIKOD KOl TOV
eumiexkopévov: Eravanpocsdiopilel v avtiinymn g ayopds og pio ovtotnta pHEGo otV
omoio To OVTOY®VIGTIKE. EvOlopEpovTo givar EekdBapa Kot pmopodv va yivouv gukordtepa

aVTIKEIPEVO Sl eiplong.

H avantoén avtod 1ov eupHtepov KOUOTOG LAPKETIVYK OO TOVETICTNLLOKOVS Kol GTEAEYT,

eMNPEace TOV . TPOTO TOL  OVTIAQUPAVOVTOL Ol  EMYEPNCES TO HOAPKETIVYK. ZINV

! Payne A. (2005), Handbook of CRM: Achieving Excellence in Customer Management. Butterworth-
Heinemann, pp. 27-29
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TPOYUATIKOTNTO, TO UAPKETVYK €lxe MyeTKn €vBdvVn Yy v PBertioon g emidoong g
emtyeipnong oty ayopd. To PAPKETIVYK GYECEDV TEPLYPAOETAL OC :

» Mio aAlayn amd TG dpacTNPOTNTEG UAPKETWVYK Tov divouv €ugacn Uovo . othy
amOKTNGT VEOL TTEAATN GTLS dPASTNPLOTNTES TOL dIVOLV EUPOCT GTNV. OLOTHPNGT). TOV
TEAATN 0AAL KOl TOVTOYPOVO, GTNV AITOKTNOY| VEOU TEANTY|

» Mia mpocéyyion mov avagEPETOL 68 TOALUTAN EMIMESQ TOV. LAPKETIVYK 1) O TOAAEG
OUAOEG EVILUPEPOUEVAV, OYL LOVO OTIG TAPOUOOGLUKES BYOPES TELUTWOV.

» Mia petdfoon amd 10 papKETIVYK oV oTNPIleTol 68 GLUYKEKPIUEVES AELTOVPYiEG GTO

HapKETIVYK TOV oTnpiletal o TOAATAEG AetTovpyieg

210 mopaKat® oynue PAEmovue TV UETAPOON TOV - UAPKETIVYK G0 UAPKETIVYK

GUVOALOYDV GE LAPKETIVYK CYEGEWV.

4

2ynuo. 1.1: H Hetafoon amo to HaPpKETIVYK GOVOLLOYWOV GTO UAPKETIVYK GYEGEWY

Lnyn:-Payne (2005)

To pdpketivyk oyxécewv-divel Eugacn oe 600 onuavtikd Béuata. [pdTov, ot emyelpnoelg
UTOPOVV VO BEATIGTOTO|COVV. TIG GYECELS UE TOVG MEAATEG TOVG MUOVO av KOTAAGBOVY Ko
JLXEPLOTOVY. “TIG. OYEGELG [E OAAOVG GYETIKOVG evOlpepOUeVove. Ot mePLooOTEPES
emtyelpnoelg avttlopfavoviar tov kabopiotikd poro mov mailovv ot gpyalodpevolr otV
amodoon ¢ atiag -otov meELdT, aAld dev avtihapuPdvovtal 0Tt Kot GAAOL EvOlOPEPOUEVOL
moiovv TOAD oNUOVTIKO pOAO GE avT TN dtodkacio. AgOTepoV, To EPYOAEiR KO O TEYVIKESG

TOV YPNGLULOTOLOVVIOL GTO UAPKETIVYK TEAATOV, OTMSC O GYEOIOGHOG TOV UAPKETIVYK KOL 1|

2 Christopher M.G., Payne A.F.T. and Ballantyne D.F. (2002), Relationship Marketing: Creating Stakeholder
Value, Oxford: Butterworth-Heinemann
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TUNUOTOTTOINGT NG ayopds, Umopodv  mopdAinio  vo  ypnowwomomBodv  e&icov

OOTEAECLOTIKO KO Y10l T OLO(EIPLON U TEAATELNKDOV GYEGEDV.

1.2 O Bacikég apyés TOV HAPKETIVYK GYECEMV

2V mponyoOuevn Tapdypa@o eidape to Tpion EEYMPIOTA YOPAKINPLOTIKG TOV HAPKETIVYK
oxéoewv (Relationship Marketing, RM). To npdto pmopel va epunvevdel @cn Eueocn otV
dlT)PNoN TOL TEAATN KOl OTNV TOPATaot TG Odpkelas TG a&iag Tov divoule 6Tov TEAATN
UECH CTPOUTNYIKAOV MOV EMIKEVIPAOVOVIOL GTNV SOTNPNOCT TWV GTOXELOUEV®V. TeAoT®V. To
devTEPO gival M avayvdplon OTL O ETXEPNCELS XPELALOVTOL VA -OVOTTVEOVY GYESELS e Eval
peyaAo aplBpd evOlaPEPOUEVOV 1] TEPLOYOV NG ayopds, av-BElovv va emtdhyovv oe
paxporpoBeoun Pdorn oty teAikn| ayopd. To tpito yapaxtipiotikd tov RM eivor 611 t0
uapketvyk Bempeitor og pio datpunpotiky €vhovn Kot Oyl MG GTOKAEIGTIKO OVTIKEILEVO

EVOLLPEPOVTOG TOV TUNLLOTOG udesrwyK3 .

1.3 H avantoén tov CRM
H 6eopnon tov CRM wg pio wpocéyyion [APKETIVYK, OmOTEAEL pio CUVEYELD TOAADV
ONUOVTIKOV ETLYEPTUATIKOV  TAGE®V TOV_GLUVEPUAOY GTNV SIOUOPPMOOT TNG CNUEPIVIG

KOTAGTOONG GTNV TOYKOGL ayopd. Avtég elvat Lletacd AAL®V:

H olayn g eotioong tov: emiyelpnoe®v ond T0 HAPKETIWVYK GUVOAALOYDV GTO

UAPKETIVYK OYECEMV

e H ovvaicOnon ott or nehdre eivar éva kepadlolo g enyeipnong Kot Oyt omAd va
EUTOPIKO, KOVO

e H aXhayn otnv d6UNOT TV OPYAVIGU®V, GE CTPATNYIKO EMITESO, Amd TIC Agttovpyieg
OTIC OlEPYOoiEs

o. H avayvopion tav ogeAdv omd T ypfon T TANPoPopias 6To 6matd ¥pdvo Kot Oyt
ooy amévInon oTig eEeMiEelg

e . ‘H mo extetapévn ypnom mg teyvoroyiog otnv dlayeipion Kot Ty HEYIGTOTOINGN NG
a&lag g TAnpoopiog

¢ H amodoyn tn avaykng yo oddayn and v mapddoon a&iog otnv eEaymyn adilog and

TOV TEAATY

3 Kotler P. (2001), O KotAep yia to pdpketivyk, Méhwapnc Maudeio

17



e H avdéntvuén npoceyyicewv pépketivyk TOHTOV «EVOG TPOG EVOV»

1.4 To papkeTivyk Kon o1 6x£c€ls ToL ennpedler

H aAhayn tov papketivyk omd v eotioon otov aptBpd kot v aéia 1oV cuvoALoY®OV 6TV
avamTuEn  EPIGGOTEPO  OAMOJOTIKMY  KOL  KEPOOPOPWV CUVOAAAYDV e TOAAAUTAOVS
evolapepoOEVOLS, €xetl Pabid opéin. To pdpketvyk mov Paciletor-otig oyéoels eotdlel v
TPOcOoYN o711 dnpovpyio a&log 6Tov TEAATN Y10 Vo TOV SoTNPNGEL AVORTOGEOVTOG TNV a&io
LE TNV LTAPYOVGA ETEVOLOT], LE OPOVG OVATTVENS TPOIOVTOG KOl KOGTOVS OITOKTNONG TEANTT,
Ol EMYEPNCELS UTOPOVV VO, SNUIOVPYNOOVV TEPIGGATEPOL 5000 KOL VO EXOVV UEYAAVTEPA
KEPOM pE pkpOTEPO KOoTOC. Ola avtd PéPora - svoopoT®d@vovial otHv  gupdTepn
OVIOY®OVIGTIKY] GTPATNYIKY TNG EMYEIPNONG Y10 VO LITAPYEL CVUPMOVIEL ‘GTOVS GTOYOLS TOV
oTpOTNYIKOV pdpkeTvyk. Avtibeta, to pdpketvyk mov Paociletor o1l GUVOAAAYES,
eumePIEXeEl peyolitepeg Oamaves kot Kvovvovg. -H eotioon o€ pepovopéveg ToANGES
onuaivel 0L Bo kKepdilel n emyeipnon tov meAdn oe kdbe onpeio Tov KOKAOL eEvnpétnong,

7oV givat évag Ayotepo amodoTIKOG Kot OmOTEAECHATIKOS TPOTOG EMEVOLONC.

Yrapyovv Ko un antd o@éAn amd. 0 papKeTivyk oxéoemv. H mpotepatdotnta mov diveran
GTNV TOPOYT VANPECUDY Y10 TOV TEXATN, EVOAPPOVEL THY ETLKOVMOVIOL KOl TNV GLULUETOYT TOV
neAdTN oTIG OpacTnpdTTeg Tng emyeipnone. Avtd €xel ®g amotéhespo vo yvopilovv
TEPLGGOTEPQ Ol EMYEIPNOELS GYETIKAL LLE TIG OVAYKES TOV TEAATMV KOl VO AVOTTOGGOVY OVUTH
M YvOOoN € HEAAOVTIKA TTpoidvIa Kot mapoyn vanpecidv. Eivor EexdBapo ot o1 emapég pe
TOV TTEAATN OV TEAELWVOLV HOALG OAOKAPp®OEL | cuvaAlay Kol HOVO HE TNV KOTOypopn
TOV GTOLEIOV TNG TOANGNG, 08V TAPEYOVY TOV TAOVTO TWV EVKOIPLOV Yo BeAtioon tng

TOPOYNG VINPECLOV KO GYEGEWV. TOL OTOPEPOVY Ol OLOPKELG OYETELG.

1.5 OwvtasgigTng ayopds

Apyikd 10 CRM gbempeito wg pio teyvoroyikny mpmtofovAin, kabmg dev vmnpyov
opBoroylkd EMYEIPHMOTO OC TPOG TO YEYOVOS OTL dgv amoterel povo pia teyvoroyio. To
CRM yvoproe pey@in dvoion petd v peydin dieicdvomn tov dadiktvov otnyv kadnuepivh
Com tov avBpdnmy pe ) d1éddoon Tov evpulmvikov tvtepvet. [lopdrinia, o emyelpnUATIKOG
KOGLOG MTOV EMKEVIPOUEVOG GE TEYVOAOYIEG TOV UTOPOVGAV va odnynoovv tnv «Néa
Owovopio» mov miotevay moAlol 6Tt Ba amoeépel kKEPON e OAovg. To mAgovékTnUa TOV
CRM ntav 6tt umopovoe vo ovtopatomolel €vo PEYGAO UEPOC TNG OpacTNPLOTNTOG
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aAnAenidpaong pe tov mehdrtn. Dowvotov ¢ €vo cOOTNUO TTov Topeiye pio dvvaun
OVTOYOVIGLOV Y100 TNV €myelpnon Kot Oyl (o TLmIKY emyepnuatikny opactyprotra. Ot
nmeldteg Ttov CRM ayvoovoav 1 dev giyov avtidingbet emaprdg T1g Pacikég Tpoimobeasts yio
mv epappoyn tov CRM. Ta tehevtaio ypdvia, to CRM Bewpeitor g 0 tpdmog Le-Tov omoio
TPENEL Vo AOUPAVEL YDPO M ETLYEPNUATIKY] dPAGTNPLOTNTA KOt YL TOGO MG Hio XAy oo

éva ov Oa uropécel va S1oPopPOTOGEL TOV POAO TNG ENLXEIPNONG GO TOV BLVTOY®VICTN TNG.

Apooctnplomteg TG emyeipnong mov Oewpodviov 1GTOPIKE CVTOVOUES KOb aveEAPTNTES,
omwg 1 oyeipion g pounBevtikng aivcidag (Supply Chain Management, SCM), yivovtot
puépn tov CRM, avti va mapapévouy otatikég depyacieg mapaymyns. H emvyeipnon kaieiton
Vo OVOTTTOEEL O1EPYOGIES Y10 TNV OUOAT] GLVEPYACIO. OAMV TWV. GUGTNUAT®V TOV JIETOVV TNV
opy@vmon g (SCM, ERP, CRM) kot tv OAGTIKN. mpocéyyion g olayeipiong g
mnpogopiac mov Aaufaver omd to mepPddrov’. H mpoodevtiky HETApdpOmon TOL
EMYEPNUATIKOD TTEPPAALOVTOG OMOVPYNGE. Uid paydaic, OPOUOTIKY KOl ETOVOCTOTIKN
aAlayn oto CRM, oyetikd pe 10 TG YIVETOL- KOTOVONTO, TMOG EVOOUATOVETOL KOl TG

epapudleton onV TPAEn and TIg EMYEPNOELS:

[ToAAég amd T1g adhayég tov CRM giyav g faon o AdOn mov £ytvav KaTd TNV €QOPLOYN
Tov. Ymapyet extetapévn apboypapio oxetikd e Ta aitio g amotvyiog tov CRM og moAlEég
EMYEPNOELS, TOV TOAAEG. POPEG -EIVOL EMIGTNUOVIKA TEKUNPIOUEV EVD GALOTE YiveTOL

TEPIGGOTEPO Y10, TNV KAAMEPYELD evTvdoemy. Ta mapddetypa :

= To 2001 pia épevva ¢ Gartner Bprke 6t to 55% OAwv twv CRM npoonabeidv

ATETLYOV GTO. VO IKOVOTTOINGOLVV TIC TPOGOOKIES TV TEAUTAOV.

. To 2001 pio ~€psvva 1n¢ Bain&Company péca oe 451 avotepo otedéym,
katedeiEe 0tr-to CRM frav otig tehevtaieg B€oelg avaueoso o 25 gpyareia yo v

KOO0 61 TOV-TEAATOV.

. To 2002 pio avagopd g Butler Group ékave Adyo yio amotvyio tov 70% twv

CRM ocvotnudtov.

4 Hendricks K. B. & Singhal V. R. (2007), “The impact of enterprise systems on corporate performance: A study
of ERP, SCM, and CRM system implementations”, Journal of Operations Management, 25(1), 65-79.
5 Greenberg P. (2004), CRM at the Speed of Light, Osborne/McGraw-Hill, p. 3
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= To 2002 pia épevva tov CSO forum (Selling Power), katédeiée 0t 10-69:3% twv

epapuoydv Tov CRM dev katdpepay va emitiyovV Toug 6TOYOVS oL Elyov TebEL

To CRM otig apyéc g dekaetiag tov 2000, giye mpopavn TpoPfArpate o -omoio oV elyav
Vo KAVOUV LOVO HE TNV Kokn Toldtnta Tov software, v avénomn. 1oV -KOGTOVG EPUPLOYNG Kot
TIC peydieg Kabvotepnoelg otig Tapadocelc. Emmiéov, giye mpofaipote 0na@g ot amoTvyieg
omv g&umnpénon tov TEAATN TOL OPEiAOVTAV GTNV dVGAEITOVPYIDL TG TTPATNG YPOLUNG
egummpémong tov meddrn (front-office), ta omoia Opwe mepioroiyllov éva A0 peydro

teXvoroY1Ko cvotnua, To ERP (Enterprise Resource Planning).

‘Eva and ta mpofAnpata mov e&okorlovBoldv va vdpyovy oty ayopd tov CRM, eivor 6t
TOAEITOL O pio TEYVOAOYIKT TPOTOPOLAin. Ydpyovy TOAAG Tapadely Lot e EMYEPNOELS
mov ayopdlovv 10 Aoyiopkd tov CRM yopig va KGvovvy €vav vTOTL®MON GYEOOGUO,

ayvoavtag TV oOyypovn BipAloypagio. Avtd TOV IO ATOTEAECLIO VO KAKOV TPUKTIKMV:

> Amovcio TPOYPULUATIGTIKNG OTPOTNYIKNAG, ~OKOUN Kol HETO TNV ayopd TOL
AOYIGLUKOV

> Kavévag tpomog yio v pé€rpnomn g amodoons g emnévovong (Return On
Investment, ROI)

Mia épevva g Gartner Dataquest to 2003 £6ei&e 611 o epappoyég oo CRM katd éva
1060610 42% elvar.ovevepyEg LECH. GTIS EXLXELPNOELS. XWPIG OTPATNYIKT, XOPIC CLYKPLITIKES
LETPNOELS KL YOPIC QALY KOVATOVPOG KOl SIEPYACIDOV LEGH GTNV EMYEIPNOT), TO AOYICUIKO

kabiototoldypnoro.

Hapdyovtes mov oVVETELEGAV GTIV OLOUOPP®GT TS avTiAny Yo To CRM

To 2003 to CRMGuru (dtadiktvaxkog t0mog v v epoppoyry tov CRM) oeényaye pio
épevva vtd tov TitAo-“CRM Blueprint for Success”, 61ov avayvdpice Tovg TaPEYOVTEG TOV
odnNynoav cg £va T0G00TO 1KOvOomoinong g tdENS tov 52% Kkatl o€ éva T0c0GTO AmOTLYING

™me TéENG Tov 35% .

® Greenberg P. (2004), CRM at the Speed of Light, Osborne/McGraw-Hill, p. 4
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To 2002 £ywe peydAn ocvlntnon yopo amd TG €pevuveg mov £01Eay OTL TOL OUTIOL Y10 TNV
amotuyia Tov cvotnudtov CRM dev ftav teyvoloyikd aAld iyov oxéon ety avBpdmivn
emidoon. H avBpamnivn emidoon mov oyetiCeton pe Pacikés depyacieg thg myeipnong, etvar
plo wWwitepo ONUAVTIKY TOPAUETPOS UEGO OTNV  €VPVTEPT EVVOWD TNG. OTPATNYIKNG
dwayeipiong kot kaBopilel oe peydio PabRd v avVTAYOVIGTIKY). GTPATNYIKY TG ERXLXEIPNONG
Yo TNV EMTELEN TOL AVTAYWOVIOTIKOD TAgoveKTNUATOC. Agv ftov povo. to CRM mov
dnpovpyovce mpoPAnpaTa, aAAd Kot 1 EALElYN TG TopERPaoNS TOL XPNETH-0md TNV apyn
g dlepyasiog oyedlaopol, KATL TOv ATOTEAOVGE KLPLO, TOPAYOVTQ OmOTLYING, KOTA £val
TOGOGTO WPeYOADTEPO amd 47%, kabdC M CLUUETOY. OTO GYeSOGHO. B dnuovpyovse

TOAMATAG OQEAT TOGO Y10 TOVG epYALOUEVOLS OGO Kat Yo TV id1o epappoy tov CRM.

H xokn xatdotoon g otkovopiog kot to TOAAATAG UNVOLOTO TOV 0yOp®Y GYETIKG e TNV
emava@opd mpoc o otabepn avamtviloki) - Topeie, ElyoV MG ATOTEAECUO VA PNV
amo@acilovy TOAAEG EMXEPNOELS VO EQAPHOGOVY €va aueiforo cvotnua. Tlapd to 6TL 01
damaveg Tov entyelpnoewv yio 1o CRM epoaviCovy-auénrikn téon, vdpyet Erdylot Epguva
OYETIKA LLE TO OV TETOLEG EMEVOVGELG ONULIOVPYOVV. OUGLUGTIKES ATOJOTIKOTNTEG OO T XPN o

TOV TOPMV TG EMEipNONC .

H avayvopion tov mopamdve Oegpdtov kor tov mpoPAnuoticpdv PBondncav oto va
KOTOVOTGOVLE KOAVTEPO TOL OUTIOL TOV QVGKOM®MY GYETIKG [LE TNV EPAPLOYT TOV GLGTNHATOV
CRM. TTopdAAnio n- eTyepnpotiky Kotvotnto £ywve TIO TPOGEKTIKY] KATA TN ANym
anopdoewv yio Tv.-Evapén €vog €pyov v CRM. Q¢ andvtnon 6€ autr] TV TO TPOCEKTIKN
AVTIHLETOTION TG ayopds Tov CRM, o1 mwAnTég Eexivnoay vEEg GTPATNYIKEG TAOANGNS Y10l TO
AOYIGUIKO, UEGA OTNV. EVPVTEPT] TPOGTADELD TOVG TOV VO KAVOLV TNV amOPOCT] TLO EVKOAN.
AvT0 Gpyloe Vo TEPITAEKEL KON TEPICCOTEPO TNV KOTACTACT. ZAPVIKA Ot mBovol TeAdTES
elyav, TOAMESG €EMAOYES OIS TO. VO yOPAGOVY Kol TIG AOELEG KO TIC VITNPEGIES TOL AOYIGLIKOV
HETOL TV TOANGT, GE-YOUNAT T 1] OKOUO Kol dMPEAV KOl OTAL TANPOVOVTAG LOVO KATO1EG
amd TG LN Pecies. Avto glye cov amotédecpa avti va emAvdel n GEPA TOV ETAOYDV KOl TOV
EPOTNUATWV. TOV £PEPVOV GE GVYYVOT TIG EMYEPNOELS, TEMKA 1 dtodkacio TG amdpaong

v évo cvotne CRM va yivel axopo mo wepimhok).

7 Buttle F. (2002), “ROI on CRM”, Proceedings of the Academy of Marketing Annual Conference, Nottingham,
UK
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CRM km Enterprise Resource Planning (ERP)

To CRM egpgaviotnke cav éva xoupdtt tov ERP kol wg pio peyddn mpdxinon yio Tig
EMEPNOELS, OTIC oapyes tng dekoetiag tov “90. Opwg v idw mepiodo,- 10 ERP
KOTNyopouvIav Yo TpoPAnuata mov oyetifovrov pe 1o péyefdg tov ki TV -EAAEyN
npoPréyiung amddoong g emévdvong (ROI). H amoyn vy 10 ERP ywotav ohoéva kot
YEPOTEPN Kot apKeTd oyéota epappoyns ERP axvpdvovtay - to éva uetd 1o dAlo, kabmg N
apeBoardmra yoo to ROI 1o kabiotovce ¢ enévovon pe vynid pioko. Llépav e kakng
onpocidrag tov ERP, 10 CRM ywvétav aviiinmtd og pie AAn dtdotacn tou ERP mov Oa

apOPOVCE TNV ENOPT LE TOV TEAATN Ko Oa elcayotav otnv.ayopd Ketd 1o 2001-2002.

To CRM éywve apykd ovayvopiowo pe v ovamtuén tov XRP-1 tov extended ERP
(oevpovpévov ERP). T'a moArég emyeipnoels ; o, ERP dev anédwoe ta avapevopeva opykd,
0AAG 0VTO Ogv TIG amoBdppuvE amd TO Vo AvVaLNTNOOVY TEPIGGOTEPEG AVGELS TANPOPOPLUKNIG
TEYVOAOYING, Y10 VOl Yivouy 1o armodoTikéC. Tlapodo avTd, PaiveTol OTL O1 EMYEPNOELS £YvaY
TO EMPVANKTIKEG UE TIG VEEG TOVG EMAOYES Kol OKETTIKES YL To ov T0 CRM Ba pmopovece va

arotedécel éva koppdtt tov ERP.

[ToAdol amd tovg mo emTLYNUEVOLS - TOANTES cvotnudtov ERP éyovv otpagel otnv
avATTUEN EQOPULOYDV Y1IOr TV-KAALYM TOV avayKodV yio cvotiuoate CRM eite pe embeticég
ovoppayieg elte pe to va- egayopalovv OGAAec etopie avdmntuéng Aoylopkol oL
dpaCTNPLOTOLOVVTOL GTHV OyOps. TOV CRM® Qo1600, VILAPYOVV CTLOVTIKES O10POPEG LETAED
m¢g teyvoroyiog ERP «ai-tov egpappoyov CRM. To ERP egivar pia woyvpn odour pe
OAOKANPOUEVEG EQAPLOYEC - OkTOOL evd T0 CRM mpoomabel vo cuvoéoel TiG epapproyEg
Gpeong Kor-Eupeons emagng pe tov meAdtn (front kou back office) ywa va e€acparicet v
dltnpnon Kot “THV ~0eocimon Tov meiat®v. Eved to ERP dev amauteiton yuo va
ypnoponolgitar . €vo ~ocvotue:. CRM, n moapoyr] vanpecudv {viepver o©TovG TEAATEG
mpounBevtég ko gpyalopevovg pésm tov CRM pmopetl va givor o@EéAun povo av veiototol

N KOTAAANAN VTodo U 0Ttms ot anobnkeg dedopévav 1| kot to ERP.

8 Chen J., I. Popovich K. (2003), "Understanding customer relationship management (CRM): People, process
and technology", Business Process Management Journal, Vol. 9 Iss: 5, pp.672 - 688
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Iog avtihapfavovrav or emyeipfoeig 1o CRM 10 2000
H META Group kot 1o Institute of Management Technology mpayuatonoincay pio
EUTTELPIKN LEAETT GE GTEAEYT EMXEPNGEWOV, Ad TNV omoio TpoEKLYaV TaeENG (oTnV. £pgvva

AoV amodekTéC TOAMUTAEG ATOVTNGEL) :

> To 29% tov epomBéviov andvimcav 01t PAémovv 10 CRM-m¢ piio Tpoogyyion
360 popdv Tov mEAGTN, KATL TOVL EUTEPLEYEL Pl KOADTEPN KOTOVONOT - TOV KUKAMV
Cong Tov TEAATN KOl TNG SLVATOTNTOG Y10 TOPAYDYT KEPSOVG

> To 27% tov epombéviov Bewpovcav oOtt-10 CRM ftav n mowdtnta g
aAAnAemidpaong meddtn/enyeipnonc. Avtoi ot epotBéviec EfAemav o CRM wg v
GLVEYN TOPOYT VINPECIAOV GTOV TEAATN O OA TOL-GTAIO TG BAANAETIOpaONC

> To 22% twv epombéviov éBrenav to CRM wg to. epyaleio Kol TIG TEXVOAOYIES
OV YPNCLOTOIOVVTOL Y10, TNV EMITELEN.OTOYELWIDV. AEITOVPYIKMV OALOY DV

> To 20% tov epomBéviov Bempodsav-6tt To CRM eivar pio opyavociokn adlioyn
amd TNV €0TINON 6TO TPOIOV 6TV £0TIO0T GTOV TEAGTN

> To 14% &idav 10 CRM @¢ évav tpdmo.otakivnong 000UEVODV 6ToVG EpYOLOUEVOVG
OV £YOLV QUECT] ETOPY| LLE TEANTES

> To 6% €idav 10 CRM g éva-véo Ovopo.yia pio ToAld TPoKTIKN

[apatnpodpe 6t COUPOVO HE TO TOGOCTH, OEV VINPYXE KOWN OVTIIANY™N Yo TO TL NTAV TO
CRM. To CRM BAénovpe 011 Bempeitor oG va amotéAespa Kot Oyt oG Vo TPOYPUULLO G
e&EMEn. Ot mapdyovteg avBpdmivng €nidoonc avayvmpilovtal EAI(IOTO MG GLVIGTOCH TNG
emrvyiag tov. CRM. Avroi ot mapdyovteg Oa dodue oto teEAevtaio kepdioo 6t mailovv

KaBop1oTiKd pOLO GTH SLUUOPPDGT. TOV OVTOYMVIGTIKOD TAEOVEKTILOTOC.

Xroveio. mov ovvEPalav oTig vedTepEg Tpooeyyioels Tov CRM

H dwyeipion mekoteiokdv oyéoewv eivor €vag 0pog  mov ovagépetal o€ &va €0pog
OVTIKEILEVDV, A0 TV Ol0YEPLoN TOV GYECEMV LLE TOVS TEAATEG LEYPL TO AOYIGHIKO KOl TNV
TEXVOAOYIO OV EMTPETOVYV GE KATOLOV va Olayelpilovtot TNV d1kn Tov ox€om LE TOV TEANTN

tov. To CRM egivon pia eotiaocuévn mpoomdbeio ™G emyeipnone mov mePKAeiel OAa ta

? Greenberg P. (2004), CRM at the Speed of Light, Osborne/McGraw-Hill, p. 7
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TUMHOTO 6 pio emyelpnuatikn povéoa. o mapddetypa, oe oyéon pe v eEummpémon
nedatwv, 10 CRM 0o umopovce mopdiinio vo mepthapfaver Agrtovpyieg — KOTOGKELN,
OLUVAPHOADYNON, EAEYYO TTPOIOVTOC- KOOMDC Ko GAAES TEPLOYEG OTMOC AYOPES, KOGTOAOYN O],

avOpOTIVO duVa KO, GYESACUOC, LOPKETIVYK KO TOANGELS.

Otav 6A0 10 Qdopo TV TUNUATOV NG emtyeipnong eivol £0TICUEVO, GTNV. AVATTUEY,
dwtpnon kat Pedtimon Oyt povo Tov TPOIOVTOG OAAG KOl TNG OXEONG HE TOV TEAATN, OLTO
amoterel opOn ypnon evog cvotipoatog CRM. Eilvan yeyovog 61t awtd amontel pio Babud
TPOCEYYION TV GTOYWOV KL TOV OVTIKEWEVOV OAOKANPNG TG EMYEIPNONG KoL TOL TPOTOV e
Tov omoio ot 6tdyotl Oa emttevyBoVV amd TO CTEAEYN KOL EXELTOL OO TOL KOATOTEPA EMIMEOA TNG
emyeipnone. o vo xatavonbel o TpoéTOC e TOV omoilo €mTLYYAVOVTOL 01 GTOYOL, Elval
avoyKoio vo eTavompocsdloptotel 0 TPOTOG e Tov omolo o emyeipnon enttedel 1o €pyo e.
E@’ 6cov xaBopiotel pia fdomn yioo TNV EXXEPNUATIKY OPAGTHPLOTNTO, GTN] CLVEXELD TPETEL
va kaboplotel ov ol dlepyacieg NG Emeipnong - £xovv VONUO GTO GLYKEKPIUEVO
EMUEPNUOTIKO TEPPAAAOV. AV OYl, TPEMEL VAL EMAVACYEOLAGTOVY Yol VAL EIVOL TEPIGGOTEPO
E0TIOGUEVES GTOV TEAATN. Avth paMota tvan pic Bact apyn g dtoiknong pe depyacieg
(process management), 0Tt dnAad1} OTaY LVEAPYEL OAAAY] OTO TEPPAAAOV NG EMEipNONG
elte 10 e0TEPIKO €ite TO eEwTEPKS Ol TPémerl var puOutcTohv N va emAVAGYESIOGTOVY, OV
elval avoykaio, ot depyaciec g emyeipnons y mv adénon g amodoTKOTNTAG TOVG,.
[ToAAég emyelpnoelg Tov €MAEYOVV VO ETEVODGOVY o€ pia texvoroyion CRM ayvoovv avtd 1o
Ppo kot émerto avalnTtovy TG OUTEG TOV TOVS OONYNCAY GTO VO UNV EYOVV ETIGTPOPT) TOV

KOGTOVG EMEVOVOTG IOV TPOEPAEY OV OTL Ba Eyouv.

H 0¢0m Tov CRM o710 Emiyeipnpatiko Owkoovotnpa

Avt6 Tov yapoaktyploe v petdfoon oo CRM oto Boacikd emyeipnuatikd TpoOTo oKEYNG
glval,n EVOOUATOOT-TOV apYADY TOL HEGO 6TO UETOPAAAOUEVO EMYEPNUOTIKO TEPPAALOV.
210 TOPAKATO GYN IO ATOTOTOVETAL 1 €EEMEN TOL EMLYEPTUATIKOD OIKOGVGTILLOTOS OO TO

noperBOV LEYPL oNLEPO.
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2ynua 1.2: H e6éA1én Tov emysipnuatikod 01koovoTHUaTOS
IInyn: Greenberg, P.(2004)

1.6 Opwopoi Tov CRM
Tt eivou 1o CRM?
Yoppova pe épeove. g Goldman Sachs'®, 10 CRM amotehel Vv Sebtepn TO ONUAVTIKY

TPOTEPALOTNTA VIO TIG EMLYELPNOELS, UETA TNV AGQPAAELDL. ZNUEPA EMKPOTEL pio, GVYYVOT O

1pog Tov opiopd Tov. CRM, k0dg vdpyovv a;}é@;@@éﬂ(¥ @i)Tﬂle@ n (') Tr]
{NTNON TWV NPOIOVTWYV

Mapadocioxé CRM . .
To.CRM givar pia tioco@io kot pio emyepn umEﬁr CQJLQ}‘[KQU Q:LK@@:LJ Q;E,m |J d

oLGTHUO KoL ~pio. TeYvoAoyio mov &xel oyedlnotel ywoo va PBertidwost TG avOpodmiveg

OMNAETSPACELS, 68 &va entyepnuatikd teptBaiiov'’.
MpoAapBavel Tic
e€ei&elg

10 Greenberg P. (2004), CRM at the Speed of Light. Osborne/McGraw-Hill, p.2
! Greenberg P. (2003), CRM Magazine, October
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H évvown tov CRM dev mapapével otabepn pésa oto xpovo, Kabds ot duvapikés g vEag
EMOYNG KOl TAOV TEYVOAOYIKOV OAAAYDV, EMPAAALOLY ETOVOTPOGOIOPIGHO TOV- GPYLKOV
optopov tov CRM. O ovykekpipuévog opiopds, eivar kabopiopévog kupimg -omd 1o
nopadocakd CRM, mov amotelel pion AETOLPYIKY], GUVOAAOKTIKY TPOCEYYIC Yol TN
Jloyelplon TEAATEIOKAOV GYECEMV TOV NTAV EMKEVIPOUEVT YOP® GO TOL TUNLOTOL TTOV_ EXOVV
Gupeon emo@n pe TOv TEAATN, TIC TOANcEc-marketing kot TG VTOCTNPIENG TOV TELUTOV.
YyetiCetor dSNAON HE TOVS GKOTOVG YO TNV OAANYT TV OlEPYOCIOV- UEGH GTNV EMLXEIPNON,
MV 0AAOYT] KOLATOUPOC, TOV QUTOUATICUO HEGM TNG TEXVOAOYIOG Kot Th ¥promn dedopévav
YL VTOGTNPIEN TEAATAV KOl TN SLOXEIPIOT) TOV TEAATEIOK®V. GYEGEWV. AVTOl 01 0KOTOol 160G
va teptAapPdvouv avENoelg ota £6000, LeyarvTEpa Opta, adENGT TOL YPOHVOL TOANGNG 1| TNG
OTOTEAECLOTIKOTNTOG HLOG KOUTAVIOG LEPKETIVYK, LEIOOT OTNV-OVOIOVI TG KANONG 1) GAAES
Beltiwoec. H Paown mpodtaom a&iog nrav pio mbavi-avénon oty andKInotn TeraT®dv 1
VYNAOTEPOL pubuol SlotHPNoNG TELNTAOV, HE TNV 0POCIMOT. TOV TEAUTOV pio Tpodchetn

emPpdéPevon.

H npocéyyion tov mehdtn O KEPAAALO TNG EMYEIPNONS

H eotioaon omyv «oyxéon» Kot Oyl 6TV «GuVaALayn» glval £va oTolyEl0 TOL KATAJEIKVOEL TO
YEYOVOG OTL Ol OY€0Elg e TOvG mMeAdTEC amoTelohv kepdlowo ng emyeipnong. To
ovumEpacua ival 6Tt 01 GXEGELS € TOVG TEAGTEG UTOPOVV VOl YIVOLV OVTIKEILEVO ETAEKTIKNG
dwaxeipong amd v enygipnon Kot vo, avortuyBovv tepatépm e oKomo vo PerTimbovv o
TOGOOTA OlOTPNOTNG TOV TEAQTN Ko 1 kEPdopopia. Avtd avamapiotd pio PBopvonpovin
aAAOYT) OO TNV 0. TAPUOOGLOKT dmoyn oL OEAEL TOVG TEAATEG VO ATOTEAOVV £VOL EUTOPIKO
KOWO TTOL TTPEMEL VoL YIVEL OTOOEKTNG HIOG YKALOG OlpNUcE®Y Kot GAA®Y OpacTPLOTHTOV

npomOnoNg:

Mia mievpd g a&iag e emyeipnong amotedel T0 HEALOVTIKO peLUO KEPOOPOPIaG TOV
mopayeTal Kot N orpkew-Cmng evoc meadtn (lifetime value). Otav o1 meddtec Bewpovvton
Kepakowo TG emyeipnong t0te M emyeipnon o eotidoEl oMV AVATTLEN CVTOV TGV
KeQoAaiov - kat V- obénon e atiog touvg'?. To CRM Pacileton oty Aoyws mwov

VTOONAMVEL OTL EPOCOV Ol EMYEPNOCELS PPOvV TOVG MO KEPIOPOPOVLS TEAATEG KO

12 payne A. (2005), Handbook of CRM: Achieving Excellence in Customer Management, Butterworth-
Heinemann, p.12
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ONUIOVPYNOOLV GYECELS He avTovg ToTe B avénoovv v ol Tov KEPOAAIOV TOLG OTN

SLapKELD TOV YPOVOUL.

1.7 Opyavmon d1epyacL@y Yo TNV £6TI0GT GTOV TELATY

2V onuepIVI AKP®G AvVIOY®OVIGTIKY ayopd sivar amapaitnto vo OempnBovv ot meAdtes mg
oVTOTNTEG TOV OMUIOLPYOVV pio oyxéon, mapd ®¢ pio oelpd aveEaptnTwy cuvailaymy. Ot
OPYOVIGUOL TPOKEEVOL VO OTOKTIGOVY KOl VO O10Tpioovy o EVOTOMUEVT EIKOVA TOV
TEAATOV, Ba TPEMEL VO ovaTTOEOLV TV ECMTEPIKT) CLVEPYAGIO Kol TOV GUVTOVIGUO G€ OAa TOL
Tunpatd Tovs. [Hopadootakd ot TMANGELS, TO HAPKETIVYK Kot 1) €EURNPETNOT Kol VTOSTHPIEN
Tov TEAdTN Yivoviow omd EEY®PIOTE AEITOLPYIKE TUNMOTO - UE HIKPN "N TEPLOPICUEVN
aAnenidpacn. Mia tétowa doun Pdoet Asttovpyudv, teivel va eotidleton vepPorkd oTig
Aertovpyieg Kot drodikacieg g emyeipnong Kot Ayotepo otovg meddtes. To pelovéktnuo
TG TG dopuNg etvan 6T o1 TeEAdTEC pmopody-vo, vIoekTiunBovV. amd TV emyeipnon Kot va

TOPOYKOVIGTOVV.

Ta tehevtaio ypovia, Ol ETYEPNOELS €YOVV OPYIGEL VO QVTIAOUBAVOVTOL TO. OQEAT O TN
dwoiknon Paocet depyoasidv avii Aettovpyldy. Ot entyepnoeic mov Pacilovrol oTic depyacieg
SITNPOVV TNV AEITOVPYIKT. TOVG OPIGTEIDL GTO UAPKETIVYK, TIG KOTACKEVEG KOl GE GAAOLG
TOUELS, aAAG TavTOYpOVE avayvepilovy 0Tl o1-0lepyacieg elval avtég mov mpocdidovy atia
otov meldtn kot otovg mpounbevtés. Mio Oepyoacio eivor  omoladnmote  Orokpln
dpacTNPLOTNTA 1 OUASH dPACTNPLOTHIMV. TOV . TPOcHETEL a&io o€ pio elpon. XNV GOYXpovN
ayopd, ot meAdteg omdvia Ba avalntnoouy. Eva amopoveouévo mpoidv. OEAovy 10 TPoidV va
OLVOOEVETUL OO GLLEST TTOPAOOOT|, TIGTOTOINUEVT] €yydnomn Kot cuveyn vrootpién. Ot mo
EMTLYNUEVES EMYEPNOELS. G TOAROVE KAAGOVS Oev elval AVTES OV EYOVV EVO KOVOTOMKO
TPolovV aAAG avTég o -£eapuolovv eEelypéva Tpoypapupato eEumnpétnong TEAUTOV Tov
elval, TPOGOPHOCUEVA - OTIS avayKeES ovT®V mov omevBivoviar. H mpooeopd mpoidvtog 1
vanpeotog. €yl - yiver. moAvmAevpn. Eivor 10  amokopvpopo G SIHAEITOLPYIKNG
eunelpoyvopoovvne.. H evoopdtoon depyacidv kot 1 dedettovpykny cvvepyacio

aroteAovV. kaBoproTikés duvdpels tov CRM.
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1.8 O poiog TG eveEPYNTIKNG EVIIUEPOONG

To CRM avo@épetal Kot otnv Slathpnon Kot PBEATIOoN TOV oVIoy®VICTIKOV  OUVALE®DV,
TPOPAEMOVTOG TIC HEALOVTIKEG OVAYKEG TOV TEANTOV KOl IKOVOTOUDVIOG TIS VTAPYOVGES
amoltNoels. Mmpootd o €va TaXE®S OVATTUGCOUEVO €0pog EMAOY®Y, O ~TeEMATEG
avTihappdvovtal Twg £xouv TV duvatdTNTA Vo KAvouV 1d1oitepa EEATOUIKEVUEVEG EMAOYES:
H petafoon amd v «palikn ayopd» otnv «poalikn €E0TOMKELGTY, TOV TPOIOVTOG,
Snuovpynoe pic oyopd mov avikel otov meAd". Ot mEAdTEC £xouv TV Shvaun va
emAéEovv Ko va amopplyovv, pe ovvémewn vo emnpedlovv oe peydao -fabud tovg
npounBevticods opyavicpovs. H duvapikn tovg evioyveton pe pio petouévn oaicnon
apocimong oe pia emyeipnon Ko peyodvtepn 1domn 6to va. aAAALovY TOANTES avAAoyd LE TO
010G Ba Tovg Vooyebel KATL KaAVTEPO. AVTO cupPaivel KUPIMG GTO NAEKTPOVIKO EUTOPILO,
Omov ot TMEAATEG HUTMOPOLV VO OAAGEOLV TPOTWNGCELS. UEGO OE €AGYIOTO KAMK Kol Ot
EVNUEPOUEVOL OVTOYMVIOTEG UTOPOLY VO ETOVOTPOTIOPIGOVY TIG TPOCSPOPES TOVG Y10 VL

KePOIoOVV Eval LEYOADTEPO KOUUATL TNG OLYOPEL,.

Mo va av&Noovy ol eMLEPNCEIS TNV KOVOTOINGT. TOV TEANTOV TOVG KOl VO LEUWGOLV TN
@Bopd g TeEAaTEOKNG TOVG PAcng, TpEmel va_gival o€ B€an va yvopilovy moAd Kald Tovg
TELATEG KOL VO, YPTCUYLOTOLOVV: EVEPYA QLTI TNV YVAOGH. Ot e£eMEE TNV GLALOYT KOl GTOV
SLHOPACUO YVAOGE®MV HEGH GTOVG OPYOVICULOVS Kol YOP® artd ovTovs, £X0VV BEATIOGEL KOTA
TOAD TNV TPOCPaocT TNV TANPOPOPia Kol 6Te ECOTEPIKE ekeiva oTotyela Tov otnpilovv v
dnuovpyia g a&log mov. mpoodidetat, otov. TeAdtn. Ot dpacTNPOTNTES TNG TEAANTELOKNG
VIOGTNPLENG KOl CUYKEKPLUEVA TO TNAEPOVIKA KEVTPO EMaPNG pe Tov teddtn (call centers),
OLYVE ETIKEVIPAOVOVTOL KUPIMG OTHV «ToONTIKN» GLVOVOGTPOQY| e Tovg TteAdtec. H épguva
Exel OelEel OTL O TPOCEKTIKG OYEOACUEVES TPWOTOPOVAIEG TOL TYETILOVTOL LIE TNV EVEPYNTIKN
EMKOWVOVIRL-TOV ETYEPNCEDV IE TOVG TEAATES £val TO OMOTELEGUATIKES KOl amod0TIKES. Ot
EVEPYNTIKEG AELTOVPYIES YL TNV VTOGTAPIEN TEAUTOV OEV €YOLV MG OTOYO TNV ANYM
ATOPACEDV -UETA TNV KATOAXOPNOT TOV TAPATOVOV OAAL dPOVV LE GTOXO TNV €0PECT Kol
dwyeipton. anpOPAETTOV. TOPAUETPOV TNG TKAVOTOINONG TOV TEAATOV. AVTEG avaryvmpilovv
ot ot mehdteg ouvifmg dev vofdAlovy Ta TapATOVa TOVG otV enyeipnomn kot aArdlovv
anAd emxeipnon. Kord tov 1610 tpoémo, ta evepyntikd kévipa emkowvoviag (call centers)

gpeLVOUV TIG oLVNOEIEC TOV VTOYNPLOV, TOV VTOPYOVI®OV KOl TOV TOAUOV TEAATOV,

13 payne A. (2005), Handbook of CRM: Achieving Excellence in Customer Management, Butterworth-
Heinemann, p.13
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TPOPOOOTMOVTAG UE YPNOUEG TANPOPOPIEG OAN TOL TUMLOTO KOL TO GTEAEYT TNG EMXEIpNONG

oL oyetTiCovtal pe T dlaeipion TV TEAUTAOV.

1.9 Avantoén g Te(vor0YING HE GKOTO TNV NEYIOTOTOIN G TNGACINGS. TS AM{POPOPLag

H avéntuén tov TeAatelokdv oYEGEMV EVEPYOTOLEITAL LUE TV CTOYEVUEVT EKUETAAAEVOT TG
mAnpoeopiag yu tov meAdtn. H emévdvon yia teyvoroyikn vrodoun mov ypetdletar 1o CRM,
€lVOl OVCLOGTIKT KoL TPEMEL Vo dikaoroyeital pe Opovg Helmong KOGTOVS Kot avEnong Tov
képdovg. [ToAhoi opyavicuoi mov érovv viobethoel cuatiuata ERP yia va fedtidoovy v
ECMTEPIKN aMOSOTIKOTNTA TOVG, oTpEéPovior 60 CRM yio va kataldafovv KoAvTEpO TIG
atopkég avaykes Tov melatdv. Exel omov to ERP amacyoAel. évav meddtn ko yperdletal
JaPopeTiko €100Vg TANPOPOPIES Yoo Vo LELOGEL TOL KOOTN HE V- PEATIOON £0MTEPIKOV
dpactnpotnteov, o CRM divel éupoaocn otnv ypnon e TANpoPopiog Tov TELITN OOTE Vo
avénoel 1o €c0d0 PeAtidvovioag TNV €EMTEPIKT - OMOO0T T®V OPACTNPLOTHTOV TNG
EMLYEPNONG, GE EMIMESO OPUGTNPLOTNTWY EMOPNG LE. TOV TEAATT] TPpOTNG Ypouuns (front-
office), OT®G 01 TOANGCELS, TO HAPKETIVYK KOl 1 €ELANPETNON KOl VLOGTNPEN TOV TTEAATN
petd v moAinon. Ev tovtoig, 'n -duvatdtnto. piog emiyeipnong va EKUETOAAELTEL TNV
mAnpoeopia Eykertonr Kotd Eva peydio Pabuo omyv. dmopén KatdAAniov mepidAiovtog

TEXVOAOYIOG TNG TANPOPOPIOC.

"Eva ovotuo CRM &gt 300 kbpua otoryeia teyvoroyioc*: a) Phom dedopévav mov emrpémet
OTOV OpPYOVIGUO VO, -CUYKEVIPAOOEL - £V0, TOKETO TANPOPOPLDOV Yo TOVG TEAATES (TTOV
ypnoonoleiton poli pe pia opdda - aveaAuTiK®V epyoreiwv Yoo TNV avamtuén KaAvTep™Ng
KOTOVONONG TOV TEANTOV O OTL €(EL VA KAVEL PE TNV TOPpeEABOVoa KO TNV LEAAOVTIKY TOVG
copumepPpopd) Kor -f) . pio OpAdA - EPUPUOYDV TOL EMTPEMOVY TIG OAANAETIOPAGELS
TPooTOENEVNG aElaG pe TOVG TEAATEG, cLVNOMG LETAED SLUPOPETIKAOV KAVOAMV, LU OKOTO VoL
KOVOTTOm ooV TIS avarykes tovg. o va avénbei n mowkidio ko 0 apluog Tov ToANcE®Y,
UTOPOUV. VO YPNGILOTOM 00V TEXVOLOYIKES KavoTopieg Ommg EEVTTVEG €100MOMCELS OTNV
000vr), mov 6tvovv cVUPOVAEC 6TO TUNO EEVTNPETNONG TEAATAV GYETIKA [LE TO TPOPIA EVOG
TeAATN Ko emiong Umopel va yivel ypnom KATOIAANA®V TOKTIKOV TOL KEVIPOL eEummpétnong
nelatav. [Ipobmohicelg Yo avTéS TIC KOUVOTOpIES AmOTEAODV 1] KATAAANAY €KTTAidELON TOL

TPOGMOTIKOV, 0 6OOTOG EE0MMSUOG Kol 1) TAPOKIVIOT TOVS OO TOVG TPOIGTOUEVOVS TOVG KOl

' payne A. (2005). Handbook of CRM: Achieving Excellence in Customer Management. Butterworth-
Heinemann, p.14
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TO OVAOTEPA OTEAEYT. Me TN ypnom g TeYVOAOYING NG TANPOPOPIaG, Ol EMIYEPNOELS
UTOpPOVV VO OMUOVPYGOVY EVKOIPIEG YOL VO, OMOKTGOUV Kol Va SloTnPRoouy €va

HEYOADTEPO UEPIOIO AYOPA.

1.10 H apeidopopn pon asiog
>mv ovcia, To CRM vroypappilel v avioiloyn Heta&d TG TOPEo0ons Kot TG e§0ymyng
™ a&log amd tov merdtn. H cuvolikn dwdikacio mapaymyng a&iag pumopsi ve Oewpnbel ot

7 J ’ , r J 15
amotedeiton amd Tpio KOPLAL YOPUKTNPIOTIKE. AVTA etvor™:

a) O mpocdloptopndg g atiog mov umopel va TposddceEl otov TeAdTN 1-emyeipnon (N a&ia

OV TPOGAAUPAVEL O TEAATTG)

B) O mpocdopiopodg g aéiag mov o opyaviopos uropet-va. eEaydyet and tov mehdn (n aéia

OV TPOGAULPAEVEL O OPYOVIGHOC) Kol

v) H dwayeipion avtig g avtoriayng a&log, He 6Komo Ty peylotomoinon g ep’ 6pov {ong
a&lag tov mehatmv. Ot oyéoelg eivor O10popeOUEVES TV o€ pia Piooun Bdon dnuovpyiog
Kol peTopopdc mepiocdtepns aéiag otov. meldt).. Avtd eényel ywoti n avayvopion tov Tt
ouvioTd TV a&io TOL TEAATN- EIVOL-TOAD COMUOVTIKY] GE GUYKEKPIUEVES OYOPES KO TUNLOTOL

ayopmVv.

OepeMmdeg otoryeto tov CRM eivar - dnpiovpyio pioag woppomiog petald g adiag mov
HETOQEPETOL GTOV TEALATY Kol THG-0&i0G TOL TPOSAAUPAVEL OC AVTOTOS00T 1| ETMLYEIPNON Ko
N KOTOVONGT TS QT 1. 0Y£0T TPEREL VO AALAEEL GE LepKA Tunqpata TS ayopds. To va
d00el otov mekatn vepPortkn aia, o TPAYUATIKES TIES OyOpdS, UTOPEL VO KOOTIGEL TNV
emyeipnon. ~vrepPforkd mood: ko vo unv dwtnpnfodv to  amapoitro  mEpOOpLL
Kkepoogopioc. AvrtiBeta, av.n emyeipnon ewonpdiet peydra mocd a&iog amd tov mehdtn pécm
UEWDCEDY GTNV- TOOTNTO TOL TPOIdvTog N otnv mowdtnta e&uanpétnong, tote avtd Oo
pewwoel v tehatetoky Paor. Emmpocstitmg, n owovopkn a&ior S10popeTikdY TUNUATOV
™mg ayopdg Oar dapépel kot avtd Ba mpémer vo AneBel vwoyn yo ™ SUOPPOCN TNG
GTPOTNYIKNG HOGC.

15 payne A. (2005), Handbook of CRM: Achieving Excellence in Customer Management, Butterworth-
Heinemann, p.15
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Koatd pia évvola, n e€lcoppdnnon g avtorriayng a&iog ivatl n evomoinomn tov apy®v Tov
UAPKETIVYK GYECEMV UE TIG CUYYPOVEG TACELS TG ayopdc. [ mapddetypa, ol o EUmelpot
NAEKTPOVIKOTL TEAATEG OTALTOVV EMAOYEG TOL B0l TOLG EMTPETOVY VO GLYKPIVOVY TIC- TIUEG O
nopdpola Tpoidvra, vo dtaréyovv mpoidvia mov Pacilovior o EEIOIKEVUEVEG TANPOPOPIES

KO VO EVILEPDOVOVTOL Y10 TNV VTOPEN VEWV TPOTOVTMV.

1.11 H &€&MEn Tov CRM — Or tperg mpoontikég Yo o CRM

O1 drapopég otoug opiopovg tov CRM dev opeidovtal j16vo. 6To-£101KO PApos Tov Exel aVTO
vy K60e emyeipnon. H gpunveio tov CRM €yxer Bapvoruavn enidpoacn otov Tpdmo e TOV
omoio 10 CRM yiveton amodektd Kot epoapuodletor and oAdkAnpo tov -opyovicud. To CRM
dev elvan amid pio teyvoloywkny Avom yw 1o mpoPinpa e0peong kot avdmtuéng piog
neratelakng Paong. Eumepiéyer pia fabid cbvBeon oTpatnytkod 0papoToc, EMLYEPNCLOKNG
KOTOVONoNG TG eUONS TG 0&log TOL TEAATN. MEGA GE-EVA GLYYPOVO TTEPIBAAAOV, XpPNIoNG TNG
KOATAAANANG  dSwoyeipiong mAnpopopiog. kol TV KOTdAANA®V epappoydv CRM kot
JPUGTNPLOTATOV VYNANG TTOLOTNTAS, TPOGOOKIMY. Ko mmpamd)vl(’. To CRM diver épepoaon
0TO YEYOVOG OTL 1] JOXEIPIOT) TEAATEIAKMV GYECEMV. EIVOL £VOL GOUTAEYUO KOl KATO GUVETELL
pio cuveyllopevn dlepyacio Kot piot amvinomn 1 avIevakAioon oTo Toy0Tote EEAMGGOUEVO
nepifailov tov emyepnoewy. [t avté 10 AO0yo to CRM rtomobeteiton oe éva gupd

OTPOTNYIKO TAOIG10, OTO TAPOKAT® GYT|LLOL.

Taxtik6 CRM Ztpamywdé CRM

To CRM agopd otV To CRM agopé otV €Qoppoyih To CRM egivat pio  olotiki

EQPAPLOYT GUYKEKPLLEVOL OLOKANPOUEVOV TEYVOLOYIKOV mpoofyylon  yw. T Syeipon

TEYVOLOYIKOD TPOYPALLOTOG AoV TOL £0TIALOVY OTOV TEAGTN TEAMATEWKOV  OYECEMV  OOTE VO
avénoovpe TV agia  mov
TPOGPEPOVLLE GTOVG UETOYOVG

2ynua 1.3: H e€éhién tov avulnyewy yio. to CRM
IInyn: Payne A. koa Frow P. (2005)

' payne A. and Frow P. (2005), “A Strategic Framework for Customer Relationship Management”, Journal of
Marketing, October, pp. 167-176
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Av mpoceyyicovpe o CRM amd v damoyn g oTpatnyikng, PAETovpEe 0Tl aoyoleiTOL [IE TO
WG 0 OPYOVICHOG pmopel va dnpovpynoet avénuévn ation 6Tovg HeTOXOVS TOV; UECH TNG
avantuéng medatelokdv oyéoewv. H amodppiyn oo CRM kot tov mboavev operdv Tov
umopel va empépel oe Opovg a&iag mov mPosAapPavovy ot PETOYOL, AOY®- GUYKEKPLUEVEOV
amoTVYLOV TG epapproyns Tov CRM oe dAdleg emiyeipnoets, ival KAt Tov Bo 6TEPHGEL- Ao
Tov opyavicpd paxpompofeopo Oetikd amoteAécpota Yoo TNV £nidoon tov.. Tovtoypova, o
opyoviopdc Ba mpémer va eivor EVAUEPOS YIOL TOLG KIWOUVOUG. OV EAMOYEVOVY OF
GLYKEKPILEVO EPYQL TTOV ALPOPOVV GTIG TEYXVOAOYIES TG TANPOPOPLOG KO TNG EMKOVOVING Kot

Y10 T0. CLVOPY TPOGHETO KOGTN TOV OVTOT EMPEPOLV.

1.12 Ta €i6m Tov CRM
Ynrdpyovv tpelg tomor CRM, cOppmva HE THV KATNYOPLONOINGN TOL KAVOLV EUTELPOL

7 1
avovTéc'

o Aeitovpyikéd CRM. Avto mepthopBAver 116 emyEPNILOTIKES Olepyacieg Kot teyvoroyieg
oL pmopovv  vo  Pondicovv. omv. PeATioon NG AmOSOTIKOTNTOC KoL  TNG
QTOTEAEGLOTIKOTNTOG TOV-KAONUEPYDV AEITOVPYUDY TOL EYOVV GUECT] GYECN UE TOV
neAdTN. AVTO TEPIAAUPAVEL TIC TOANGELS, TO HUPKETIVYK KOL TNV OUTOLOTOTOMUEVT
vrootnPdn.

o  Avaivtikd CRM. Avtod mepihapfavetl Ty avOALGT TOV TANPOPOPIDOV TOL OTOKTMVTOL
and TOVG  WEANTEG KOUL TO- HOVIEAD OCLUTEPLPOPOV Yo TNV Pektioon TV
EMYEPNUATIKOV aropdoewv. Emione, 0@ ova@épeTar Kot N LTOSOU| TOV YOP®V
amobnKevong dedoévmv-(data warehouses), T0. GLGTNUATA TUNHOTOTOINGONG TEAUTAOV,
N avepOpd KoL 1 oVAALGCT) TOV- OES0UEVOV.

o  Jvvepyorikd CRM. Ava@EpeTol 6T GTOLYEIN KOl TIG EPYACIES TTOV EMTPENTOVY GE il
emyeipnon v aAANAeTOpAcEl Kol Vo ovuvepyaotel pe Tovg meAdTeS TG Edd
meplhapdvovtar ot texvoroyieg @®VNAG, T S100IKTVOKE KOTAGTLLOTA, | NAEKTPOVIKY

aAANAoypapio, 01 GUVOLNCKEWYELG KOl 1] AUEST) OAANAETIOPAOT LLE TOV TEAATT).

17M ETAGroup (2001), Integration: Critical issues for implementing of CRM solutions, Stamford, CT: META
Group Inc.
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Avtd 1o tpia otoryeic tov CRM vrootnpilovtal Kot TpoPodoTovVIoL HETAED TOVGS, Yo TNV
opaAn Aettovpyia g emyeipnone. To emruynuévo CRM mpoamoutel evoopudtwon AV Tov
TunudTeov towv vroototyeiov oo CRM. To cuvepyatikdé CRM emtpénel 6Tovg TEAGTES VO
EMKOWVOVOUV Ue TNV emyeipnon pe €va €0pog OOPOPETIKOV KAVOM®Y- Kot VoL yivovv
CLUUETOYOL G€ o eumepio péoa og avtd To Kovoia. To avaivtikd CRM emtpénel 6Tovg
omOTOVG TEAATEG Vo YIVOUV GTOYOG TV GMOOTAOV TPOGPOPMV- KOl TOVG, EMITPEMEL TNV
eCatouikevon Kot 10 HAPKETIVYK TPOGMOTO HE TPOCMTO, HESH TNG TPOSPUoNg OTH YVOOT).
Iotopikd ot emyelpnoelg £01vaV TEPIGGOTEPT] ELPOOT] GTO GLVEPYATIKO KOl OTO- AEITOVPYIKO
CRM. Zfuepa ot emyelpfoels avayvopilovv v avdykn yio avoivtiké CRM, wov tovg divel
™V dvvaTdTNTO VO BEATIGTOTOCGOVY TIG OPOUGTNPLOTNTES AAANAETIOPACNG LE TOV TEAATN KO

v onuovpyio a&iog yio Tov TEANTN KoL TNV EXLXEipnon.

, , , . 18
AlAot evvolohoyikol dtaywpiopol tov CRM mov ypnoitomolotvrot evpews , lvat:

o Yrpatnyiko CRM. Avtd mepiropfdvel tqv-ovémtuén pio mpocséyyong yio to CRM
oL EEKIVA LE TNV EMYEPTUOTIKT GTPATNYIK-TNG EMLYEIPTONG KO OLGYOAEITOL pe TNV
avATTUEN TOV TEAUTEIOKDV. GYEGEMV OV AMOPEPOVY avénon ¢ a&ilag Yy Tovg
HetdYOVG o€ poakpompdfsoun Pdon.

o e-CRM. O 6pog e-CRM avagépetar otn pnon epyoreinv nAeKTpovikod eumopiov 1
NAEKTPOVIKOV KavalM®dv-61o-CRM. Zvyvd ypnoytomoteiton kot o 6pog mobileCRM 1)
mCRM 7mov avaeépetar oty ypnon OdpacTIKOV epYOLEi®V HECHD QOPNTOV
NAEKTPOVIKMOV. GUGKEVDV-

o  Maprentivyk ‘oyéoewy- ovovepyatav-(Partner relationship marketing, PRM). Avtdg o
O6pog ypnoylomoleital vy TG Opactnpomreg tov CRM mov gumepiéyovv TIg
OpacTNPLOTNTEG TG EMYEIPNONG UE TOVS GLUVEPYATEG TNG N TOLG petammAntés. H
TAELOYN QIO - TOV- OPOGTNPLOTNTOV TOL APOPA OTIG TEXVOAOYiEG NG TANpoopiog
yivetar  pEC®  KOVOAY EMKOW®VIaG, Gpo ot OpacTnpldTnTe TOL HAPKETIVYK
OY£0EMV - ‘CLVEPYOTOV HE TOVLG €VOLOUECOVS &lvar éva Pacwkd otoryeio &vog

TPOYPAUHOTOS TOL TOANTH cvoTnudtov CRM.

'8 payne A. (2005), Handbook of CRM: Achieving Excellence in Customer Management, Butterworth-
Heinemann, p. 24
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1.13 H opipavon tov CRM

To CRM 1tav 610 TapeABOV £vo TPOYPOUULO Y100 AEITTOVPYIKT OPLOTEIR TOV EXEL VO, KAVEL LE
Tovg €£MTEPIKOVG TapAyovteg. AmO TNV oTiypun mov M emyeipnon Exel- ovomTOEEL pio
OTPOTNYIKY Kot pmopel vo oyedldoel KOTOAANAQ TTPOYypappoTo, €QOPUOLOVTOG TIG VEEG
JlEepyacieg N EMAVOTPOCIIOPICUEVEG JlEPYOTiEG Kol Pio COOTA EMALYUEVN TEXVOAOYia Oa
umopel va vTosTNPIEEL TNV KOVOTNTA TNG VO dlaxelPLoTel aVTEG TIC-0XE0ELS: Ot wpéletleg TV
melaTdV, Bempntikd, elvol KoALTEPN VTOGTAPIEN, TPOGOYN Kol VEOCTHPIEN omd TNV
emyyeipnon. EmmAéov, av n enyeipnon ypnoponoovce éva apKeTd eEEAMYUEVO GUGTNLOL UE
BeAtiopéveg cupEmVieg TOV PUTOoPOoHV VO, TPOGAPUOGTOVV OTIg EMBuuieg TV TEAATOV, TOTE

avto Oa elye g amotéleoua peyarvtepng asiag ayopéc amd Toug TEAATES.

v wpdln, mEPAV TV ATOTUYNUEVOV EQAPULOY®V, KOOMG opipace 1 €Qapuloyn TV
oLOTNUATOV Kot KaOdS 1 AOYIK© Tov cuothuatod £ywve mo-EekdBapn Kot To epyoieio
BerAtioOnkav, ta mocootd emtvyiog avéndnkav. Eve to CRM 10 2002 Ntov avdpLLo Kot
akopa poomabovose va opbomodnoel, 1 Gartner-avakgAvye 0Tl To TOCOOTA EMLTVYING NTOV
avapecso 6to 55 kot 70%. Avtd MOV €VO GUVTOPOKTIKO EVPMHO Y10 TOV ETLXEIPTLATIKO
kOGO oL TTpokalovoe Waitepr) owvnovyia. O Adyoc Ntay dpmg tpoepovig, 1o CRM Ntav og
VNTOKO GTASI0 KOl 01 ETEVOVGELG-OE AVTO EVETYAV HEYAAO pioKO AOY® NG LUKPNG EUTEpiog

KOTA TO GYEOOGLO Kot T PN on TOov.

Ot mpdteg epappoyés CRM kit To Tp®TO TPOYPEUHOTO, EVO NTOV GIAKA Y10 TOV TEAATN, OEV
Ntav 1o 1810 eUuKd kot yio tov- ypio. o mapddetypa, ta Tpoidvia TOAGE®V GTOYELOV
TUTIKG OTNV OYEIPIoN TS evkapiag N €0tvav odnyieg v to mov Ba KatevBuvOel
emyeipnon. Avto yio ToV. TOANT-0EV orjlotve Timota Wiaitepo. ['a Tov vrevbuvo TwAncemv
O NTov oA Kok, Yol pmopovoe va mpoPAéyetl evkola dtapopa peyédn dnwg to Vyog

TV £600MV.

Ano 102004 0o otpatnyikés CRM Eexivnoav va opyalovv kot tor epyaieion ota omoio
Baciletar M epappoy o0 Pertiddnkav'’. H avtilnyn yio 1o CRM dAhaée 1660 mov
BewpnOnie g £va epyaleio Yo TOV EAEYYO TOV GYECEMV TOV TEAATMOV KOl TNG ETIO00NG TOV
TPOGMOTIKOV TOV £XEL QAUECT EMAPN HE OVTOVG. LTV TEPIMTMOON TOV OVTOUATOTOUUEVOV

noAoewv (sales force automation, SFA), o1 moincelc wg otoreio Tov CRM, elyav éva

1 Greenberg P. (2009), CRM at the Speed of Light, Osborne/McGraw-Hill, p. 31
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epyareio To omoio fonbBovce TOVG TOANTEG TOV NTAV GTOV dPOUO TPOS TOV TTEAATH. YTpyav
mePLocOTEPU EpYaAreian Yoo vo VTOGTNPIEOVY TO TPOCOMIKO OTNV TPOSTADELd  TOVg Vo
TOVANCOVV GTOVG TEAATEC. AVTO 00N YNGE OE i TOVTATO OVATTUGGOUEVT ayopdl Topd THY
owovopkn Veeon. To CRM odupwve pe mpoPréyelc avorvtov; -Oa. cvveyiler vo
avanmTtOooETOL Kot Umopel va omoderyfel OtL aviéyel oBevapd TV OUKOVOUIKT OLGTPOLYidL:
AM®OTE, TOAMEG EMYEPNOELS GE TEPLOOOVS KPIoMG TPOTHOVY VoL divouv: KIviITpo. GTOVG
TEAATEC TOVG YL VO TOLG dwtnpnoovy avti vo eoTialovV. oV, amOKTNoN VEOY Kot
«AyvVOoTmV» TehoT®V (customer retention), pio mpoktikh mov PoacileTor. onpaviikd oty

YVOGT TOV OTOKTATOL Y10l TOVG TEAATEG HEGO Ao TIC diepyacieg tov CRM.

Ta owovopka peyédn yuoo 1o CRM dev givon evkotappdvnrta. Katd tov IovAto tov 2008 n
AMR Research e&édwoe 10 “Customer Management Market Sizing Report, 2007-2012”. H
TPOPAEYN TG Yoo Ta €6000. amd TV TOANST cvotqudtov CRM yia 1o 2007 tav 14 dio.
doraplo, pe pio avénon 12% oe oyéon pe to. €60d0-tov 2006. Emiong, mpoPfreyav éva
péyebog ayopdg g tdENS TV 22 d1g doiapimv.to 2012 ko éva pvOud avdmrtuéng ico pe
36%, kat® and 60oKoLeg GLVONKES YO TIG VTOAOITES-0yOPES. AVvTO delyvel Tov evBovclaod
pe Tov omoio vodEyOnKav TOAAES emtyelpnoelg T0 CRM, axdpa Kot og TPog 10 AEITOVPYIKO
Koppdri. Arydtepo oucrodoén Ntawv-n Gartner mwov tov. [ovAo tov 2008 mapatipnoe o6t TOL
¢€000a amo 11§ doeleg epapuoydv CRM-.ovnABav ota 8.8 01¢ dohdpla kot tpoéPfreye 0Tl Oa

etdoovv ta 13.3 01 dordpra 102012,

Kowoviké CRM

"Evoc tomikdc opiopdc tov kovavikod CRM (Social CRM) givat o eEqc™®: “To koweovied
CRM eivar-pio @hoco@io kot pic. EXYYEPNUOTIKY GTPATNYIKY], TOV LROcTNPileTan and pio
TAOTEOPUO  ETKOLVOVIOG, - EMYEPNUOTIKOVS  KavOveg,  dlepyocieg Kol KOW®VIKY
YOPAKTNPIOTIKG - TTOV. “GYEOIAOTNKAY YO VO EVEPYOTMOMGOVY TOV TeAdTn péoa o€ pio
ouvepyotikn cviitnon @ote vo mapéyetl apofaio oeélun aéio oe £vo EUTIGTO Kot SlpaVES
emyyetpnpotikd meptBdAirov. Etvar n amndvinon g emyeipnong oty KuptoTnTa Tov €XEL O

neAd NG oty culntnen’.

2 Greenberg P. (2009), CRM at the Speed of Light, Osborne/McGraw-Hill, p. 34
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Yndpyer dSwapopd avdpesa otovg optopovg tov CRM kot tov social CRM. Avti i dapopd
VIOVOEL KOl €VOL TEAEIMG SLOPOPETIKO TTAKETO CTPOUTNYIKMOV, HLOVIEA®V, XPNONG TEXVOAOYiOg

KOl OXEOO OV JlEPYACIDV.

Or dw@opég petald tov mapadocriokod CRM kat Tov kowvovikey CRM

H vrmoxeipevn apyn vy v emruyio Tov Kowvovikod CRM eivolr apketd SlopopeTikn o€
oxéon pe tov mpokdtoxd tov. To mapadociaxd CRM eivar foaciouévo e pio ecmtepkn
AELTOVPYIKY] TPOGEYYION YLl TNV OlOYEIPIOT] TOV TEAATEIKDV GYECEMV LE OMOTEAEGLOTIKO
Tpomo. AAAG to Kowvevikdé CRM Paciletor otnv wovotnta piog exyeipnone va amavid oTig
MEPIOCOTEPES AN TIC OMOUTIOELS TOV TEANTAOV VM TNV 10100 OTLYUN OIOVTE GTOVS GTOYOVG
TOL eMEPNUOTIKOD oYedlov g emxeipnong Ztoxevel OMAadn MEPLGGOTEPO OTNV

EVEPYOTOINGT TV TEAATMV TP TNV SLOYEIPION AVTOV.

v mpaypatikdtnta, ot texvoroyieg CRM: Exovv ypnotpnomombel e T celg, LapKeTIVYK
KOl GE EPAPUOYEG VTOGTNPIENG, OKOHO KO GE EKOOGES KaTd TTapayyerio. avt®dv, oAAE dev

1?” cudva. O meddng dev Oa givon

etval 10 TEYVIKO KEPAANLO «TNG EXOYNG TOV TEAUTI». TOV- 2
HOVO 0 KevIplkOg amodéktng G- a&lag, aAld Bo 0éier va ovppetdoyst evepyd otnv
onuovpyia g a&ilag pali pe v emyyeipnon. It avtd, o teyvoroyiec Yoo Tov TeAdTn Ko ot
TPOGPOPES VINPECIOV OV EXOVV-VI00ETNOEL. ¢ TAUTPOPLES Y10 EENTOLUKEVIEVES EMAOYES
Comg, eivar ekel omov n- texvoroyic. tov CRM mpémer va givor. Avtd onpaiver 61t ot
oLYYPOVES TEYVOLOYiEG Ba TTpémel va eEeAryBobV Kot va unv cuvepyalovtatl omAd [e LEPIKES
avVadLOPYOVOUEVEG KO TPOSMOPIVES ERYEIPNUOTIKES EQappoyEc. TIpénel va evompatmdvouy ta
oToLEl0 TOV VEMV. TEYVOAOYLOV. TOV TEPIAAUPAVOVY TNV KOW®VIKY] OIKTO®ON, KOWOTNTES
XPNOTOV Kol TAPOLOL0 OTOLYEIDL OV VILAPYXOLV YO VO HETAAAAGOVY KOl VO 0dNYOUV TIC
EMYEPNOELG O)L OS TOPAYWYOVS TOL TPO®MOOVV ATAL EMLYEIPNUATIKEG SEPYUTIES AALDL MG EV

duvapel cvvepydrec oty aivcida a&iog Tov TeAdT.

Ot dtopopés etvat og Pabog, av kot OAec oxetilovior pe TIC apyxég N TG TPOKTIKEG TNG
dtoyelprong TEAATMOV €ITE TNG GUUUETOYNG TOVG € OPACTNPLOTNTEG TNG EMYEIPTONG LE TETOLOV
TPOTO OGTE VO DILAPYEL apolPaio OQEAOG. XTOV TOPAKAT® Tivako £yovpe pio Aloto pE Tig

SLLPOPES OVTEC.
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Agrrovpyieg/Xapaktnprotikd Too CRM

Agrtovpyieg/XapaKTnpLoTIKE TOV

Kowovikov CRM Y

XopoaKInpioTiKad Tov £X0VV GYECT LE TNV
EMOPN UE TOV TEAATN OTWG, TOANGEIC-
marketing, vmoopi&n, TpounBevTiKn

oAveida

Epyaieio mov oyetilovrat pe

OVTOLLOTOTOMUEVES AELITOVPYIES

EvBappover piikéc, Beopikég oyéoelg e

TOVG TEAATES

[MMpwg evoopoTOUEVO OTNV
EMYEPNOLOKT 0Avcida atiag Tov

neptAapBavel ToV TEAGTN G Eva PEPOG TNG

Evoouatdver epyakefe, yto Kotvovikeg
EMOPEG HESTL ot cQapuoyEcumNPEGic:

rd

blogs,wikis;podcasts, K(')wwvuqﬁ dKTOWOT),
KOWOTNTES xpncro"av :

EvBappover v av@svrmémw. KoL TNV
SPAvELD OTIC OAANAETOPACELS TV
TEAATOV

XpNOYWOTOLEL TNV YVAOOT Yo Vo

ONUIOVPYNGEL OVOIUCTIKEG GLINTNOELS

o Pobpiéer tig diepyacieg g emyeipnong

PoOuiler t1g diepyaocieg tov fEMatTdY omd

TNV GKOTA TNG emxeipnong

Bpioketon péca o€ éva mEALATOKEVTPIKO
EMYEPNOLOKO ETLYELPTLOTIKO

OlKOGUG TN L0

XpNnoTiko;-Aerronpyiko

H emyeipnon napdyel mpoidvia Kot

onuovpyet vanpecieg yo Tov TEAdTN

H nvevpartike meplovcio mpootateveTal pe

O\o T Evvoua [tEGa

and T GIOYN TOV TEAATOV
Avayvepilel 6tT1 n oxéon pe Tov e
cupmeplapPhvel cuUTEPLPOPE TOL £XEL
VoL KAVEL e TNV avalTNoT TANPOPOPIOV

KOl TNV GLVEICQOPE GTNV TANPOPOPN O

Bpioketon péca o éva meratelokod

OlKOGUGTN LA

OMlo ta mponyovpeva kot TpoctifeTon 0Tt
TO GTLA Ko 1 oyediaon wailovy pOro M
H emyeipnon ivan éva chvoro eumeiplav,
TPOTOVTIOV, VINPECIOV, EPYOULEIDV KoL
YVOONG Y10l TOV TEAATY

H nvevpatikn meplovoio dnpovpyeiton o€
GLVEPYUCIN LLE TOV TEAATN, CUVEPYATY,

TPOoUNBELTY| KOl OVIKEL KOLL GE QLUTOVG
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H emyeipnon eotialeron o€ mpoidvra Ko

VANPEGIEC TOL 1KAVOTOI0VV TOVE TEAUTES

Taxtikd Kot Aertovpyikod

H nelateiokn otpotnywkn eivar pépog g
EMLYELPTOLOKNG GTPOTIYIKNG

Kowotopia wov mnydlet omd

TPOKAOOPIGUEVOVE TOPBAYOVTEG

Eotioon omv dwayeipion medatelokdv

GYEGEMV TNG EMLYEIpPNONG

H emyeipnon dwyepiletar v oyéon pe
TOV TEAATT

Teyvoloyla mov eMKEVTPOVETAL YOP® OO
TNV AELTOVPYIKT TAEVPA TOV TOAGEDV,

marketing, vroot)piEng

H oyéon peta&d tov meddty ko g
emyelpnong Bewpeiton cav.n dwyeipion
TOV TEAATN-0€ HEYOAO Pabpo nowdlet e

™ OYE0T YOVEQ LE TO. TTadl TOY

H emyeipnon eotialeton o€ mepipdiiovta
KOl EUTELPIEG TOL EVEPYOTOLOVV TOV
TEAATN

2TpaTnyKo

H nelateiokn otpotnywn eivon
EMLYEIPNOLOKT] GTPOTNYIKN

Kowotopio movanydiet ard Emtepticeg
KOl E0OTEPTKES TNYES

Eotioon og OAeg TG eVOLAETES OYETELS
(néoa otV emyeipnon, cuvepydreg,
TELATEG) KOl GUYKEKPIUEVOL OTNV
aVayVOPLoT, TNV EVEPYOTOINGT KO TNV
évapén KOUPmV pe emppon

O, mehdng svvepyaletal pe v
eniysipnon

Teyvoroyla TOV EMKEVTIPOVETAL KO GTIC
00 GLUVIGTMOGES KOl EVOMUOTOVEL TOV
TELATY OTNV EMYEPNGLOKT 0AVGId0 a&iog
H.oyéon peta&y g emyeipnong Kot tov
TELATY TPETEL VO Elval oxéon petald
OIA®V Kot oKOUN 1 emyeipnon Tpénet va
elvat évag opyavioog oe OAEG TIG GAAEG

GUVIGTMOEG TOV

Hivaxag 1:1: Aiapope uetalt tov mapadoaioxod CRM ko tov Kowvwvikod CRM

Inyn: Greenberg P. (2009)

Or mapadoctokés texvoroyieg CRM amotedlodvion OTmg avagépnke amd yopaKInploTikd Kot
Aertovpytes. Ymapyovv, moAld epyodeion teyvoloyiag Kot O0TIOEUEVOL QLTOUATIGUOL TTOV
UTTOPOLV VO KAVOLV TO amod0TIKES TIG AELTOVPYieg TNG emyelpnong mov oyetilovrol e v
AAANAETTIOPAON LE-TOVG TEAGTEG 1 WOV UTOPOVV VO PEATIDGOVV TIG EUTEIPIES TOV TEAUTMV
HEGO OTNV EMYEIPNON. ZNUEPO TOL TEPIOCCOTEPA GTOLYELDL TTOV YPNGILOTOIOVV Ol EMLYEPNCELS

aQopovV 0dOUEVA, Ol TPOCHOTIKEG TANPOPOPIES OVTE CLUTEPLPOPE OVTE EVaL EPYOAELD Yol
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™ Myn ano@dcemv o0Te vav TPOTO Y10 VO EMTOYOVUE TNV EVEPYOTOINGT) TOV TEAATMOV.
Eivon pia xoatdotaon mwov Baciletar otnv apyr 6Tt 10 0tkocOoTpa Elval oty doKTNoio TG
emyeipnone. Avtifeta av Bempnbel 6t 0 TEAdTNG €lvarl KOHPLOG TOV OIKOGVGTHHATOS TOTE- T
emyyeipnon avokoAvmtel 0Tt 0 TMEAATNG UTOPEL VO GUUUETACKEL OTNV - EMYEPNUATIKN
ocv{non mépa amd ta Opla TS entyeipnons. Tavtoypova, N EmyEipnoN-CLVELONTOTOLEL OTL O
TEAITNG Hropel va Yivel popEag EIGEPYOUEVOV TANPOPOPLOV TOV. OEV UTOPOVV. VO PTAGOVV-J1E
GAAO TPOTO GE AVTY. ZVYKEKPEVA 1) Aoy™ TV 360 LOp®VY, TOL TPOGPEPEL TO OVOAVTIKO
CRM wg éva Baowkd koppdtt tov kowvmvikov CRM, eivar ypnown. ylati propet vo ddoet
omv emyeipnon Oedopévo 0TS TO 1OTOPIKO  GUVEAANY®V TOL TEAAT KOl TIG
OAANAETIOPACELS HE OLAPOPETIKE TUNUOTO, KATL 7TOL “OIvEL TNV YVAGCN. Yo, TNV KAADTEPN

KOTOVON O TOV VAYK®OV TOV TEAATT.

1.14 AvTay®MVIGROS TOV ETYEPGEMV Y10 TV UTOCTACI}. TS POGOYS TOV TEAUTMOV

O avtayovicldg TV GUYXPOVOV EMLYELPNCEDV. eV EEAVIAEITAL OTIC TPOCPOPES MO TIG
EMYEIPTOELS TOV GLUUETEYOLY oTNV oyopd. O aviaywviopuds £ykettal 060 6toL HeyOlo
npoypappato marketing T@v ETYEPNCE®V OAAG TEPLGGOTEPO o€ KABE Vo TOL 0 KaBEvag
and tovg meAdteg Aapupavel kdBe nuépa. O emyelpnoelg 0ev avtoy®vilovtal amOKAEIGTIKA

KoL LOVO Y10, TO TG Ba avENGOoVV TIC TOANGELS TOVG.

[MapdAinio avadeikvieton 0 pOLOG THG KOTOVONGONG TNG CULUTEPLPOPAS TOL TEANTN TOL
cLUPGALEL 6TV YPNON OTOYELHEV@V TOMTIKAV Yie To CRM. Ot gmiyelpnoelg Kahovvtol va
SLLYEPIOTOVY TNV GAANAETIOPOOT HE TOV. TEAATN LLE OMOTEAEGUOTIKO TPOTO KO VO ODGOLV
EUQOOoN OTIC TOPAUETPOVS oV KaBopilovv Tig TPpocsdokieg Tov meEAATN Kal TV aSloAdYN oM
TOV eUmEP®V Tov. H. cupumepipopikny emotiun mPooeEpsl VEEC TPOGEYYIGES Yoo TNV
AVTOYOVIOTIKN -EEuINpETon TeAatmv, Omwg TV 5AGPAAION KOANG TEAEVTOIOG EMOPNG LE
TOV MEAATN, THV. EYKOPT OVIYETOTION TOV KOKOV EUTEPUOV KOL TNV TUNUATOTOINGN NG
EMTLYNUEVNG ETOPNG YIOL TV UEYIOTOTOINOT TNG PUIVOUEVIKNG SLOPKELNG TTOV EYEL Y10 TOV

mehdn’ !

2! Chase B.R., Dasu S. (2001), “Want to perfect your company’s service? Use behavioral science”, Harvard
Business Review on Customer Relationship Management, Harvard Business School Publishing Corporation, p.67
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Yndpyetl £vog GUVOLOGHOG YOPUKTNPIGTIKAOV TTOL gival kpioiua yo va £xovpe Babid eniyvoon
NG CLUTEPLPOPAS TOL TTEANTN, TO omoia £xovv aAAAEEL oe peydAo Pabud og Gyéon pe 1o

ToperdOV2.

o Asgdopéva. Avtd 10 YOopokINPoTKO mEPLLopPavel Ty TAnpogopica mwov. khbe
emyyelpnon pmopel vo cLAAEEEL PECH TOV JPUCTNPOTHTMV TOL - TEAATN. AVTO
nePLOUPAVEL 1GTOPIKO AYOPDV, EMIOTPOQES, EMICKEYELS OE sites Yo NAEKTPOVIKES
ayopéc kot xpOdvoc mov aPlep®inke Yy avTd, OVIATOKPIGIUOTNTO “OE KOUTAVIES
HapKeTIVYK (Yoo TOpAdElyo. KOLTOVIAL Y10, ETOUEV- ayopd), TtpoPAnpato pe v
e€LINPETNOT TOV KATAVOAMTY TPV KO LETE TNV TOANGON KO TOAAN GAAAL.

o IIpo@ik. Avtd apopd TIC TPOCOTIKEG TANPOPOPIEG TOV EIVOL CRUEPE CTLOVTIKES Y10
VO KOTOVOTGOVE TG 0 KABe mehdtng OéAetl va addiniemidpdoet pe v entyeipnon.
Avtd pmopel vo apopd TIG TWPOTWNOEIS- GE TOvieg kot oe Piphoypaoia, Tig
dpaoTNPLOTNTEG EAEVLOEPOL YPOVOV, TIG-OTVAGTIKES ATOYELS TOVS, TA GYOALL TOVG OE
&vay Kowmvikd 01KTvo Tov €lTe €yl Vo KAVEL e TOV TEAANTN €ite pe Vv emyeipnon
KA. To mpogik eivor Wwoitepo ONUAVIIKE - KOTO - TNV GTOXEVLCT GE GUYKEKPLUEVES
opadec TANBuoUOV pe 110iTEPO XOPUKTNPIOTIKA (YPig Vo TopaflocTel 1 1OOTIKY
Con TOvE) YL VO KOTOVONGOVUE . TO GTUA. TOVG KOl TIG EMAOYEG TOLS KOL VO
TpoPAéyovlE GTO HEALOV {0MG KOl ACVGYETIOTEG UE TIG TAPELDOVOES, EMAOYEG.

o YVUMETOYN] TOV. TEAATAOV. -AVT| &lvor 1 €vepyOS GULUUETOYN TOV TEAATOV GE
dpacTNPLOTNTES LIOCTIPIENG TNS TPOOSTAOEING TNG EMYEIPNONG YO VO OTOKTHOEL
EMYVOOT TOV-EVIAPEPOVIMOV. TOV TEAGTN HUECH OO TNV KATAYPAPT) EUTEIPLOV KoL TOV
EVOLULPEPOVTOG TOV TTEAATN GUYKEKPIUEVO GTO VO TPOWONGEL GTIC GYEGELS TOV UE TNV
enmyeipnon.-Eivorn dtapopd peta&d avtod mov vrobétet to marketing 6t oKERTETOL O
TEMATNG KOl TEPYLEVEL VO TAPEL KOl TNG GUECNC EPAOTNONG TOL TEANTN YO TO Tl

OKEPTETOL KOL TLTEPLUEVEL VO TTAPEL.

1.14.1 To kowv®viK6-cOvor0
O1 1010t TEC KO TOL XOPAKTNPLOTIKA OEV OTOTEAOVV T KATL WOLHTEPO YL TV TEYVOLOYiD TOV
CRM. Eivar evdiagépov va do0pe g 0Tt Bempobvtay 16TOPIKA ¢ «AgTovpyieg Tov deE100

TUNUOTOS TOV  E€YKEPAAOLY TOL GLUTEPIAAUPAVOLY TIG SLVOIGOMNUOTIKEG KOl OYECELS

22 Greenberg P. (2009), CRM at the Speed of Light, Osborne/McGraw-Hill, p. 40
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CUUTEPLPOPAS TV AVOPOTIVOV OVTIOPACE®DY, TOPO, LETAPEPOVTOL TLO APLOTEPE, GE OTL £YEL
va Kavel pe v texvoroyioc tov CRM. Iépa amd 1010tteg Kol Asttovpyies, TO, KOWMOVIKA
yopaktpotikd Pacilovtal Tave ce TPOEIA ATOUMV TOV GLUUETEXOVV GE OAANAETIOPACELS
pe GAAOVG HECH TOL OLOOIKTVOL KO Y10 TOLG OIKOVG LG OKOTOVG UETAED. TV TEANTAOV. KO

TOV EMLYEPTCEDV.

ToavtotTnTe Kou AvTiKeipeva

Ta Backd otoryeio TOv KOWMOVIKOL GUVOAOL &ivol 1 ToVTOTHTE Ko To ovTikeipeva. H
TOVTOTNTA EIVOL OVTO TTOL PaiveTal OTL €ivol KATO10¢, AVTO.TOL VoL Kol QUTO TOL dEiyVEL OTL
etvatr. Ta avrikeipeva gtvor avtd o Tpdypota mov pmopel vo ¥pNoYLOTOU6EL 0 TEAATNG Yl
Vo BEATUDGEL TNV TAVTOTNTA TOV, PMOTOYPOUPIES, bivrao, oo, Badpoioyieg Kot ayammuéva
ototyeia. Avtd cvvBmg ovopdalovtal TePLEYOUEVO TOL dlopopPDONKeE amd tov ypno (user
generated content, UGC). Avtd eivar cuovBog ynotakd aild dgv, eivarl mdvio amapaitnto.
Mmnopet va gtvon emiong otoryela g entyeipnong aAkd dev eival amapaitnto kot mwoAL.
Yndpyoov wynowokd wor mBovéd otoyeio: Ymopyer “pio onuoviikn olopopd  petald
AVTIKEILEVOV OV dgV €xouv adia Kol auTdy Tov éyovv-a&ia yio v emyeipnon. Emiong, n
ouvvepyacio pumopel vo oAAGEEL TV OO evoc avtikelpévov. Eved vrdpyovv avtd ta 600
Baowd otoyeio, kAaOe €vo amd avtd emnpedleton omd  pio  SopopeTikny  oudda

YOPOAKTNPIOTIKAOV TOV £MNPedovV-ToV TPOTO TOV oAMNAemdpovv>:

\ /£
Coui: J
ALOpOPAGHOG

TTopovoio

2ynua 1.4: Zyéoeis uetald tmv aroryeiwy Tov KOIvwvikod covolov

IInyn: Greenberg P. (2009)

2 Greenberg, P. (2009), CRM at the Speed of Light, Osborne/McGraw-Hill, p. 42
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[Mopovoio: Avtd eivar cLUVNOIGUEVO YOPAKTNPIOTIKO YO TIC VANPECIES GUECHV
unvopdtov. Otav kamowog meAdtng eivor online, téte Yvwotomoisitot -oTH -1
minpopopic. H mapovsio mopdAinio emitpémel vo  yvopiler -mog -0€let. va
EMKOIVOVIIGOVY 01 AAL01 pali tov 6tav givar online.

Apboeig: Apopd ota oyola, Tto Pivieo, too pnpvOpoTe Kot OTL - umopel va
GULGYETIOTEL [LE TO AVTIKEILEVO KOL TNV TOVTOTNTA.

Awpopoaopdc: Etvar éva pepovopévo otoryeio. ‘Eva idimtikd avrkeijtevo, Kot
mov dgv dlapotpdleton dev Exet Wiaitepn a&lo. Lo mapaderypio, m Pvteockodmnon dev
etvat kT véo, kATt kKavotopkd. Opumg av avtd o Pivteo propovy. va 10 00VV Kot
Ao, ToTE aALALEL M a&ia Tov.

Yyéoeic: Etvan ot aAnAemidpdoeig peta&d avlponmy mov EmAEYOVV va.
evepyomomBovv BAcEL TV TPONYOLUEVAOV. EUTEIPLDV.

Zolfon: ‘Eva oo to 1o onuavikd otorxeio tov 212 audva givorl to yeyovog
OtL M oyéon petald meAdrtn Kov emyeipnons £xel 0ALAEEL OPOUOTIKA, OO TNV
Tpo®Onon TV TPOIOVTI®V .OTOV WEANTN oINV- €vapsn cvintnong pe avtdv. Avto
onuoaivel 0t 0 mEAdTNG cLvEPYAlETOL HE TV ETXEIPNON Yot VO ONULOVPYNOEL TIC
KatdAAnAeg eumelpieg mov Bewpel 611 Ba ToV- Tpocddoovv aior kot 1 emyeipnon
avapével Kémowo avtopolpn omd ot ™ véa dtdwkasio. To mdg dopodvtal avtég ot
ov(ntoElg TEAGTN-EMYEPNONG, KOl TOlEC TANpoPopieg yperalovror eEaptdTor omd
TG OTPATNYIKEG MOV sPapudlovpue ywr va Behtidoovpe v emKowvovie Hetacy
YPNOTOV Kot PETOEL ETOUPIAG KAL ¥PNOTY.

Opdoeg.” Avtég eivar ~opyovopéves mo ovxyvd ¢ KOWOTNTES KOW®MV
evolapepOvVI®MV. mov Poocifoviol TV G AVTOVG TOL  EVOLPEPOVTIOL GTO VO
OAANAEMIOPOVY. PECOH GE EVAV GUYKEKPIUEVO YDPO GTO OLOIKTLO. AVTEC Ol OUAOES
dnuovpyovvTal and 660V¢ £EOGKOVV SAPOPE EVOLIPEPOVTO CLOTNUOTIKA 1 oo
WOUDTES TOV. £OVV EMLYEIPNOT TOV ANTETAL TOV GUYKEKPUYLEVOL EVILLPEPOVTOC.

Xvvepyacio:Avto elvan Eva amd ta ototyeio Tov TEPIAALPEVOLY TOL TO HETPNGILN
Kot ToAVTIe 0PEAT. Tomkd avagépovtat o€ pia Totobecio mov Tapéyel Ta epyaieia,
TIC EUTELPIES, TO TPOTOVTA KOl TIG VIINPESIES Y10 GCLVEPYOGIN YOP® AT TNV KOTACKELT

GUYKEKPIHEVAOV OVTIKEUEVOV.
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o [Mhaico. Avtd €pet vo KAveL e TO TTAOG Ypnolponoleitar to mpopil. Xtnv
TpoypoTkOTNTe, £lvon oTIONTOTE Ypeldletonr vor €Yel 0 MEAATNG Yo VO KOVEL TIG

OTOPOLTNTEG EVEPYELEC.

1.15 Awyeipron Xyéocov Hointov

H dwyeipion oyéoeov mointov Eexivinoe g éva véo eyyeipnuoe. oto- Iavemotiuo tov
Harvard, pe tv enovopio Project VRM . Eivar éva épyo. épgvvag kot avamtuéng, tov
“Berkman Center for Internet and Society” tov IHovertotmpiov 1oV Harvard®*,
Anpovpynnke and tov Doc Searls, 0 omoiog tav cuvepydng o€ awtd T0 KEVIPO, L GKOTO
va avartoydet 1o VRM kot va yivouv €peuvec GYeTIkd e TIG TopadoyEs Kol TNV Tpdodo

oVTov.

Ta epyarein Tov VRM mapéyovv otovg merdtes aveboptnoio, amd Tovg TOANTEG Kot
KOADTEPOLG TPOTOVG  evepyomoinong tav. ntowAintdv. Ta o epyoieio pmopodv va
vrootnpifovv oyéoelg aveSaptNTOV ATOU®Y HE OYOAElD, EKKANGIEC, KPATIKEG LINPEGIES KO
Ao giom opyavicudv. To VRM &ivat 1o avtifeto, amd v mAevpd tov meddtn, pe to CRM.
Ta epyareio Tov VRM 0vG100TIKE TOPEYOVY. GTOVG TEAUTES TO LEGO Y10 VO OLOHOPPDGOVY
T0 O1KO TOVG UEPOG OTNV GYECT TOVG PE TIG emyelpnoels. AnaAldosovv o CRM and v
VAYKT] TOL VO, GLAAEYEL TANPOPOPIES, VO E0TIALEL O TEAATEG Kol Vo TOVLG dlayelpileTon Kot
dtvel meprocdTEpa ototyein 0TS enyelpnoelc. Me to VRM va givor otnv mhevpd tov meddrn,
70 CRM dev Ba elvon ma pove tov oty mpoonddeia yio fedtiooon Tov TpOTOL pe TOV 0moio
ot emyelpnoelg oyeriCovran pe Toug meddteg. O meddteg emiong PTOPOVV va EUTAAKOVYV GTNHV

dradkacio Mg evEPyd LEAT Kot Ot ¢ ovdEtepa ototyeia. Ta epyoaleio avtd givor otV @don

avamTuENC HEXPL CHLLEPOL.

To VRM o1thv ovoia-givor otevépyeleg Tov TEAITN LE OGKOTO TOV EAEYYO TOV EMLYEPTLUATIKOD
nepPaArlovToc mov Tov-apopd. H kevipikn 10éa apopd o YEYOVOG OTL 01 TEAATES £YOVV TA
HEGOL VO OLOLLOPOMOCOLY TNV O1KN TOLG EUTELPia Kol Vo KaBopicouv Tnv O1K1| TOVG poipa OTov
£YOUV VO KAVOLV “HE. EMXEPNCELS OV Tovg evdlapépovyv. To VRM amockonel oto vo
BeAtiwBovV o1 ayopég KoL 01 UNYOVICHOL TOVG HEGM TNG TALPOYNG TV KATAAANA®V £pyareimv

OTOVG TEAATEG MOTE VO UMV EIVOL OTAL OVOETEPOL OTIG GYECELS TOVG LE TIC EMYEPNOELG OAAL

* http://blogs.law.harvard.edu/vrm/about/, énw¢ Snpootedtnke Ty 15" AekepBpiov 2010
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va &govv nyetikn Béomn oe avtéc. To VRM mapéyer otovg meddteg ta epyaleion Kot Tig
OTPOTNYIKEG OOTE VO EAEYEOLV TO OIKOGVOTNUO, TTOV Ol EMXEPNGCEIS TOPO. HEAOLY va

TOPOYMDPGOVV GE OVTOVC.

Me mv &&éMén tov ocvotqudtov CRM, ot opyaviopoi €gouv SMUOVPYNoEL YIAEOES
pefodovg yia va amodnkedovv, va dlayelpilovrot kot va eE0pHGGOVY TANPOPOPIES GYETIKA e
Tovg meAdteg Tov. Tlapdia avtd, avtég o1 aAANAemOpacElS £lval povomkevpes. O mOANTAG
dwatnpel OAn v mAnpoeopio Kot o0 meAdng eivar €vag modNTIKOS GUUUETOXOC GTNV

GUVOAAAYY], TOV OVTUALAGEL OVGLOGTIKA TO YPTLOLTOL LLE TO TPOIOV.

ETtidoyog - Tupmepaopata

Ot poAol Tov TTEAGTN Ko TNG emyeipnong Exovy oAAAEEL o€ peyaro Babuo onuepa oe oyxéon
ue to moperBov. And v pia mhevpd ot mekdtes avrilapPavovtar Ot eivon woyvpol péca oe
avt ™ Odkocion Kot 6Tl UTOPOVV. Vo EXOVV-UEYAADTEPT SLOTPOYUATEVTIKY KAVOTNTO.
Méoa amd TIc evkapieg TOL £XOLV Y10 ONUOGIELON “TOV EUTEPLOV TOVG GE OAOKANPO TOV
KOGHO HEC® TOL OLOIKTVLOV, Ot TEANTEG HOPALOVTaLl “TIS OMOWYELS TOVG HE TOAAOVLG
JPopeTIkoVS amodEKTeG. Agv ONUOCIEDOVY UOVO ~TIS  OKEYELS TOLG OAAD TapdAAnio
ovvepyalovtal o€ SAPOPES KOWOTNTES - Ue OKOTO va €YKOUALOVY TOVG TOANTEG M va
TPOEWOTOOVV TOVG THAVOVG  TEAATES Y10 -EVOEYOUEVT KOKN OLVOAAaYY| Pociopévn o€
TPONYOVLEVES EUTEIPIEC. ATO TV GAAN TAELPA, O TOANTNG £XEL V. EMAEEEL AVALESH GE dVO
Katevdovoelg, elte va mpoywpnost. oe pia karedBuvon Swtnpnong g LIAPYOLGOC
KATAOTOONG OTNYV TPOoTaBeta vo, eAEYEEL KAOe TAELPA TG epmeEpiog TOV TELATN 1} VO LEUDGEL
TV anOcTACT UE. TOV TEAATN, -Oivovidg Tov TEPIocOTEPES TANPOPOpies, mpoOcPacn o€
dldKaoieg - Kol 1O1HTEPO. GTOVG ~AVOPOTOVS TOV OTOTEAOVV TOV TOANTH-opyaviouo. H
e€EMEN 1ov CRM €xet-GLVEIGPEPEL ONUAVTIKA GTNV SUOPPMOOT| TG GLVOAIKNG dlayeiptong
™G OXE0MG. E TOV TEANTN LLE OMOTEAEGLLOL Ol ENLYEPNOELS VO, VIOBETOVV OAO KOl TEPIGGOTEPO
pio’ oTPATNYIKY -TPOGEYYIG VTG TNG GYEONS Kl VO TPOSapUOLOvUV TNV GTPATNYIKY TOVG

YOp® amd outh).
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KE®AAAIO 2: Ttpatnyikd Mavatlpevt kot Arayeipion Medatelakwv. XYEcewv

Elcaywyn

To yeyovog 611 10 CRM amoterel pion Statunuotiky dpacTnplOTNIO OV OTOUTEL TN
oLVEPYOGIO TOAADY EVOLPEPOUEVOV EVIOC KOl €KTOG NG emyyeipnong, odnyel oto
cuumEPaGa OTL Bo NTAV AGTOYN M EPAPLOYT TOL YWPIG Eva TEKUNPIOUEVO KOL GUGTHHOTIKO
mAaiclo. e avtn TV SmA®poTIK) epyacio Ba dobel Eupaon ot oTpatnyKn-014.6TacT] TOV
JlEPYOoI®V Ol omoieg péco amd KATOAANAN Sloyelpton. UTOPOLV VO, TPOGIMGOVV GTNV
emyeipnon 10 emMBLUNTO AVTAYOVIOTIKO TAEOVEKTNHO. Kol Vo avénoovy Vv afla mov

ToipvouV ot PLETOYOL Kat Ol TEAATES TNG emLyeipnomng.

2.1 Ztpatnyiki) mpoceyyiorn tov CRM

‘Eva mhaicio otpatnykng yio 1o CRM mov apopd 6TV, GTPATNYIKY| KOl OAMOTIKY TPOGEYYIoN
t0v CRM xot mov €oTdleTon 6TV EMAEKTIKH OLOYEIPIOT TOV TEAATELOKADV GYEGEMV Y10 THV
emitevén mpooTBEuEVIG atiag Yo Toug Hetdyovs, propet vo foaciletal oty oAAnienidpaon

TEVTE OLOTUNLOTIKOV EMYEIPTULOATIKOV OL0OTKAGIDOV TOY, GYETILOVTOL LIE:

® 11 SpUOPPMCT| GTPOUTNYIKIG,

e T onovpyio.a&iag,

e 11 daxeipion TG TANpoopiag,

® TNV OAOKANP®OOT TOAAATADV KOVIA®DV OAANAETIOpOOTG KOt

o TV 0E10AOYNON TG £TIBOGNG EVOG OpYaVIGHOD™

O1 depyacieg avTéc ToV-oTpatnYKoD TAdiciov Tov CRM anotedodv pépog TV depyacidv
TOL GTPATNYIKOU UAvatCuevt mov Bo e£€TaGTOOV TOPAKAT® Kol TPEMEL VO oYedMAlovToL Kot

va eQoprolovtal GE MANPN COLPOVIO LE TIG GTPATNYIKES TNG ENLXEIPTONG.

25 Payne A. and Frow P. (2005), “A Strategic Framework for Customer Relationship Management”, Journal of
Marketing, October, Volume: 69 ,Issue: 4, pp.167-176
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Evd avtéc ov mévte diepyacieg Exovv pia yevikevuévn gpappoyn, o Pabuog.otov omoio Ba
TPEMEL VO ECTIACOVE 0€ KATOowo amd avTéG drapépet avdroya pe péyebog ko to-gidoc kdbe
opyoaviopov. Ot peyareg emyelpnoels Oo TpEmeL var ETOVUTPOGOopicovY aVTEG TIG O1EPYOCIES.
Q01000, 01 pecoiec KOl PIKPOTEPEG EMYEPNOCES KOl Ol GAAOL OPYOVIGHOL, “OTMG: Y0
TaPAdEYIa 0 dNUOGLOG TopéG, Ba mpémel va aAAAEOVY KATOEG Omd TIC OEPYATIES Yo VoL
vrdpyel peyohOtepn OOYKAMON HE TOLG OTPATNYIKOVS OKOMOVS TOVG' BAAG KOl TOLG

KaOnuePIVONE TOVG GTOYOVC.

Emumiéov, autég ot diepyacieg Onpovpyodv GUYKEVTPMOTIKE, piol LEYAADTEPT GUVEIGPOPH GTNV
GUVOAIKY] TEPLOVGIN TNG EMLXEIPNONG, OO OTL Bo UITOPOVGAY VO SNULOVPYNCOLV: EEXWPIOTA T
kéBe pio. AnAadn| eivorl KpioIHOG 0 CLGYETICUOG OLTMV TMOV JEPYACIOV YL TNV dnpovpyio
a&log péoa otny enyelpnon, o onoiog GLVIEETOL [LE TO OVIOYMVIGTIKO. TAEOVEKTN L, OT®G Oal
dobue oto terevtaio keedAAiato. 't avtd 1ov. Adyo Ba mpémer va avtipetomilovior ot

JlEPYNsies MG Hiot OAOKANPOUEVT] KOl GUVEXNG OUASOL OPOGTNPIOTHTMV.

Elvaw e€icov onpoviikd va avagepBel 0T 10 TAaic10.00T0 dev cvumepthapPavel Oleg TIC
TAeLpEG ™S epopproyns. H epapuoyn tov cuotudtov. CRM ond évav opyoviopd o€ Kamolov
dAhov, dpépel o peydro Babud. avdioya pe v oyopd otV Oomoio dPUCTNPLIOTOLEITAL M)
emyeipnon, 1o €ldog ¢ emyelpnoNg, TRV XPOVIKY oTiyp K.0. QoTOGO, 1 €QPAPUOYN TOV
CRM mpémnet va Eekviost Le TV OtadKacio, 6TPOTYIKOD GYEOAGHOD Kol Vo KOTAANEEL OTNV

aglorloynon g Pertiopevng enidoonc:
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Y10 Zynua 2.1.1 BAémovpe Ppodyovg aAinAemidpaocng Kot avadpaons HeTasl. Tov dlopopmv
dlepyasimv, ot omoieg divovv Eupaoct oty evon tov CRM. INa mapddetypa, aAkoyéc oTovg
pecdalovteg péca o pio ayopd Bo empépovv HeTABOAEG OTNV EMAOYY] KOVOAM®DV LEGH GTHV
depyacio. OAOKANP®ONG TOALUTADV Kovorlmv aAinienidpaons. Katd: mapdpolo. tpomo,
aAloyEG pHéoa otV O1001K0GTI0. OAOKANPMOONG TOV KAVIAIDV, Bo £(0VV- AUEST GYECN LE TIG
anopdoelg mov Aaupdvovror péoca otnv depyacio snuovpyioc.a&iog. Eniong, ot amopaoceig
TOVO GTNV ETAOYN TUNUATOV TNG TEAATEOKNG BAonc Tov Aappdvovial péca. otnyv dtepyacio
GTPATNYIKOV GYEOIOGHOV, UTOopel va ETNPENcTODV Amd TV OLKOVOLIKY OloLOPP®GT Tov Oo
etvan pépog g oepyaciog dnuovpyiag a&lag. Méca amd to. Zyfipa 2.1.2 mapovcialetal n

oLVOEDT] TOL oTpaTn YKoV TAGiov Yo To CRM pe ta €idn.tov CRM.
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Hnyn: Reiny 1. & Buttle F. (2006)
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To Wwitepo otoyyeio Tov oTpOaTYKOD OLTOD TAOiciov Tv Payne kot Frow eivar 6t
EMTPENEL GTOVG OPYAVIGLOVG VO OVOYVOPIGOLV KOl VO OVIILETOTIGOLV To TPOPANHATO TOV

TOVG eUMOdilovV va emTLYOVY KaAVTEPN eMidoomn 610 épyo CRM.

Ext6g and to mhaiclo twv Payne kot Frow vadpyovv £1d1kdteEpa TAAIGIOL Y10 TOV GYEOACUO;
™V gQappoyn Kat v a&loAdynon g otpatnyikng tov CRM, ota omoia Ba yivel avagpopd

OTO OVTIOTOL( O KEPAAOLOL Y10l T OLOXEIPLOT SLEPYACIDV TOV CTPOUTNYIKOV HMAVATLUEVT.

To mlaiclo twv Payne kot Frow agopd e pio. oAoKANpOUEV TPOGEYYIOT TV OlEPYACLDV
ToL oTpaTNYIKOV pdvatluevt mov enmpedlovtal and to. CRM kat -y va wotavondei m
aAAnAemidopaon tov otpornyiwkov CRM pe v gupltepn otpatnyikni. s enyeipnong, Oa

TPEMEL VoL YIvEL avopopd oTiG BACTKES EVVOLES TOV oTPOTNYIKOD pLdvaTipevt.

2.2 Baokég apx€G TOU 6TPATYIKOU, HAVATIHEVT

O évtoveg petaforég mov cvuPaivouv 6Tig ayopEs, dnpovpyohv Eva duvapkd TeptBailov
t0 omoio Oa mpémel va eEetaotel kat Vo avodivdel pe-tor KatdAAnio péoa kot pebodoroyieg
and 11§ emyepnoels. H otpamnyikn g enyyeipnong Ba mpémer vo oyxedlootel Kol va
eQapUocTel PACEL OA®V AVTOV TOV SUVAUIKOV OAAOYDV, Y0 TV EMITELEN TOV GKOTTOV TNG
emyeipnone. Ot emyelpnoels €X0uVV- Koo TPOGAVOTOMGUO GE OTL 0QOPA GTNV aOENCT TOV
TAOVTOV TV PETOYWOV, TNV. KEPOOPOPIN, TOVG KOl TNV HETOPOPE a&log oTov TEANTN, Yo val
eEacpariocovy TNV " Procyun ~ovamnTvén. . Avtéc ot emomwielg yivovtor ovTIKEILEVO NG
GTPATNYIKNG O10fKNOoNG Ko €101KOTEPOL. CUYKEKPILEVOV GTPOUTINYIK®OV, OTMG TNG GTPATNYIKNG

v to CRM.

O1 £VVol1ES TNG OTPUTIYIKNG KO TOV OTPATIYIKOUY NAVATENEVT

H oparnyicn etvol €val 0AoKANpOUEVO GYEO10 TOV GLVIEEL TOL TAEOVEKTNUATO (SVVANELS) TNG
emyeipnong e T mpokAnaoelg (evkapieg) Tov mePPAALOVTOC. AOUOPPOVETOL LE TPOTO TOV
va  e€ao@oiiletar 6Tt 01 PaciKol OKOTOL TOL OPYAVICUOD EMTLYYAVOVIOL HECH TNG
KOTAAANANG dpaoctnplonoinons tov. Anotelel OnAadn 10 pHeEco enitevéng twv GKOTMV, aPopd
OAOL TOL EMUEPOVS TUNUOTO TNG EMXEIPNOMNG Kol KOADTTEL OAEC TIC Pacikég TG OWELS.
YOHe@va HE Ta TPONYOOUEVO, 1 OTPOTNYIKY TEPIAAUPAVEL TNV £E1GOPPOTNOT TOV SOLVALEDV
KOl TOV AOVVOULDV TOV OPYOVIGLOV HE TIC TapovuotalOpieves amd to TeptBaAlov gukoupieg Kot
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ATENEC, MOTE VO EMTELYOEL 0 GKOTOG TNG eMLyeipnong, 0 omoiog Tifetan avaroya pe Tig a&ies,

’ ’ . 2
PUN0B0EEC Kat TO, TOTED® TOV GTEAEXDV TNC™.

H «Ztpamywn» mpoépyetar omd 1t AEEN «otpatnydo» m omoia €lvon. ocvvOeom - Tov
OVGCLACTIKOD «OTPATOG) KOl TOL PNUATOG «AyEv» oL onuoivel odny®. ot otpatnykni
TOV enyEpNoe®V Exovv mpotadel 01dpopol opicpol pepkol. omd- Tovg “omoiovg divovtan

TOPOKATO:

«H Ztpotnykn cuvioTatol 6To Vo KAVELS OLPOPETIKE TPAYLOTO amd OTL Ol OVTOYMVIGTEG
o0V 1 VO, KAVELS T, 10100 TPAYLOTO PLE OLOPOPETIKO TPOTON,

Porter M.

«Ztpamnyikny eivor M katebBovvon Kol To €0POC OPACTNPLOTHTMOV UG  EMLEIPNONG
paxporpoBeopo, 1 oroio EACPAAILEL OVTOY@VIGTIKO TAEOVEKTILLOL Y10 TV ENLXEIPNON, HEC®
™m¢ Odtoéne twv moOpwv G Héca Ge €vo evaihaooOuevo mepiPdAiov, pe otdyo va
avtamokpldel oTIC AVAYKES TOV ayOp@OV KoL VoL IKOVOTOMGEL TIG TPOGOOKieS TV PACIKOV
OHLAS®V EVBLOPEPOUEVOV ».

Johnson & Scholes

«H Zrpotywn etvar 1o Pacikd-puéoco yuo-mmv emitevén tov otoxevuévov okomamv. O
GTOYEVHEVOG GKOTOG £lvat 0OmO0GONTOTE GKOTOG £ivol GTO HVLOAO TV Ttapovca otryur. ITo
avoTNPd, eivol KUPLOAEKTIKE 0vohG10 VoL [(UAGLE Yo GTPOTNYIKY XOPIG Vo £YOVUE KATOL0
OKOTO GTO HLOAO HOG. ATO 00T TV GIoyTn, CTPATNYIKN €lval €éva oKEPOLO KOUUATL TNG
lEPOPYIOG CKOTMV-LLECDV.

Thorelli (1977)

«H otpamywn eivar-n té€xvn:g onuovpyiog oéloc. IMapéyer ta katdAinio mwpdtuma
OKEYNG, TO EVVOLOAOYIKA -[LOVTEAD, KO TIG KUPIOPYES 1OEEC OV EMTPEMOVV GTO OVADTOTO
OTEAEY TOV OPYOVIGUMV VO ovayvopicovy T gukaipieg y v petagopd afiog otovg
TEAATEG KAl TNV KePdOPopia. ATH avt) TV Amoyn, 1 GTPATNYIKY ival £va TpOTOG e TOV

omoio m emyeipnon kabopilel TG dpACTNPOTNTEG NG KOl GLVOEEL TOVG SVO HOVAIIKOVG

26 lewpyomouAog N. (2006), Stpatnyiko Mavat{uevt, Ek6ooelg I. Mmtévou, ABrva, oegl. 17
27 Rainer Feurer, Kazem Chaharbaghi (1997), "Strategy development: past, present and future", Training for
Quality, Vol. 5 Iss: 2, pp.58 - 70
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TOPOLG TTOV EYOLV TPAYLOATIKY) CUAGIO GTNV GNUEPLVI] OLKOVOUIDL: TN YVMOT| KO TIG GXEGEG T
OAMAC TIC SUVALLELS EVOC OPYOVIGLOD KOL TOVS TEAGTES TOUN .

Norman R. and Ramirez R. -El&idikevuévos opiouos tns etparnyikis yia to CRM

To otpatnyiko udvor{uevr €lval €vo. GUVOAO OTOPACEWV Kol  OPACEDV  TOV  AVATEPWV
oteley®v, Tov kabopilel v pakpompdbeoun emidoon evog opyoviopov. Tepthappdver v
aviyvevon 1ov TePPAArovToc (eEMTEPIKOD KOl EGMTEPIKOV), THV OOUOPP®ON CTPOTYIKNG
(oTpOTNYIKOG GYEOGHOG N LOKPOTPOBEGOC GYEIAGUOC), TNV EQOPUOYT. CTPUTNYIKNG Kot
v aglohdynon kot tov Eheyyo. H pedétn tov otpatnyikov pévetiuevt divel Kotd cuvEmeio
EUOOOT GTNV TaPaKoA0VON G Kot 0E0AOYNON TOV EEDTEPIKOV EVKAIPIDV KOLTOV OTENDV

VO TO PMOC TOV OLVALEMY KO OOVVOULDY TOL 0pyav10u01')29.

To otpatnywd pdvatlpevt eivor po cvveydg eEeMacopevn dlepyacio, HEGO OTN SLOPKELL
TOL YPOVOL KOl OVTOTOKPIVETAL GTN OLVOMIKT. TOV- OVTOY®VIGHOV, OTIG UETOROAAOUEVES
AVAYKES KO TPOGOOKIES TWV AYOPOUOTMV, OTIS AAAAYES, GTOVS TEPTOPIGLOVG, TIG EVKALPIES, TIC
ameég Ko T TpokAncels. H diepyasia tov otpatnytkod prévatlpevt epumnepiéyetl évo cHVoAo
JeCUEVOEMY, OMOPACE®V KOl JPOCTNPLOTHTOV OV ~OamoUTOOHVIOL Yo VO TETVYXEL Uia

EMUEPNON TV GTPATNYIKY AVIAYOVICTIKOTITA Kot VA £XEL 0QEAT TAVe 0md TOV HEGO Opo™..

Eivar copég 61t 10 otpatnyikd -udvoTCUEVT - givon 1010{TEPA ONUOVTIKO Y10 TNV OLOAT
Asrtovpyion kot v Puoeyn ovdmrtoEn g emyeipnong, oedopévov 0Tl TO GVYYXPOVO
neptPdAlov givor ocuvex®dg HETaPOaARONEVO Kot Akp®G avToywvioTiko. [TapdAinia, arotedel
TO O KATAAANAO -gpyoh&io Yo Tnv Oloyeipon TV aAlay®v mov cvpPaivovv ce pia
emyeipnon kot ANym opbdV GTpaATNYIKOV 0moPdcemV KATt®w and cuvOnkes afePardtntog.

2VYKEKPIUEVO, TO OTPATNYIKO udva‘cCusvr31:

o Ileprrapfaver to povatlpevt €vOg OpPYOVIGHOVL, TN YPNON OTPUTNYIKOV Kol TNV

VOIOTAUEVT] OXECT AVAUEGA TOVG

28Normann R. and"‘Ramirez R. (1993), “From value chain to value constellation: designing interactive strategy”.
Harvard Business Review, July—August, pp. 65-77

? Wheelen T.L. and Hunger J.D. (2004), Strategic Management and Business Policy, Prentice Hall, p.3

3% Hitt M. Ireland D. Hoskisson R. (2007), Strategic Management: Competitiveness and Globalization (Concepts
and Cases), Thomson Learning, p.6

31 lewpyomouAog N. (2006), Stpatnyiké Mavatluevt, Ek6ooelg I. Mmtévou, ABrva, oel. 32
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e ‘Exer mo Pacwn amoctoln: 1t Owyeipion g aAinienidpaonc oavdapeco otnv
emyelpnomn Kot 1o tePPAALOV

o KaOodnyeitar omd 1t ovveyn emdloln evkoupldv, ot omoies UmopovV vd
ONUovpyNBoLV EVIOC Kat EKTOG TNG EMLEIpNONG

Kot suvendg dnpovpysi ta &Ag 0péAn yia Ty emysipnon’

o [lapéyer pio capn ekdva yro 1o Opapa TG EnLyeipnons

e Eomdlel otic onuavtikdtepeg aArayég Tov TEPPAALOVTOC

o Jlopéyer ta omapoitro otoyeio Yoo KOAVTEPY KATOVONOT - VOGS  TayLTATO
petofaridpevon mepPAAlovtog

e Beltiovel TIG OTPATNYIKEG HE TN YPNON MIOG IO GULOTHUOTIKNG, AOYIKNG Ko
0pBOAOYIKNG TPOGEYYIONG TV CTPATNYIK®Y ETAOYDOV

o YvuPdiier otnVv Tapokivnon TV epYULOUEVOY

Méaoa and Tic mponyovueveg Bewpnoelg Tov otpatnykol pdavatipevt kobictoton epeavig n
CLVEICEOPA TOV otV dlayeiplon TV aAkayd®v wov cvpPaivovv ce pia emtyeipnorn mov

EMOIOKEL TNV AOEN O TNG EMIOOCNG TNG LE TNV EVOOUATOOT vOG Epyov CRM.

2.3 YO8y pa Tou0tpaTNYikov Havatlpevt
Ta otddo Tov TEPIAAUPAVEL TO DTOSELYLOL TOV CTPATNYIKOV HUAVATEUEVT TOpoLG1alovTal 6To

oyfua 2.3.1 koveivar™:

e sktiunon mepParroviog g emyeipnong
e SLOUOPYOCT, CTPATNYIKNAS
® - DAOTOINOT GTPOUTNYIKNG

o a&oroynon Kot EAEYXOG

32 Wilson 1. (1994), “Strategic planning isn’t dead, it changed”, Long Range Planning, Vol. 27, No.4, p.21
33 David F. (1997), Strategic Management, Prentice Hall, 6" edition, pp.15-17
3* Wheelen T.L. and Hunger J.D. (2004), Strategic Management and Business Policy, Prentice Hall, p.11
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g _Z)(;i/;a 2.3.1: Ymooeryua otpotnyikod uovar{ueve
s ~Inyn: Wheelen & Hunger (2004)
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‘Eva. épyo CRM 0o mpémel vo epdnteton oe kdbe onueio tov mAoisiov qutov, omd v
avayvopilon tov TEPPAAAOVTOG HEXPL TNV 0E0AOYNoN Kot Tov €Aeyyo, eac@oiilovTag TV

AP eLOLYPAUUION HE TIC OTPATNYIKEG TOV aKOAOVOEL 1) emyeipnon.

Extipnon tov nepifdriovrog

H extipnon tov mepifdAhoviog ava@EpeTal 6T GLYKEVTIPMOT), OvOiAvoT, eneiepyacio Kot
agloloynon TV TANPOPOPLOV TOL TPOEPYXOVTIOL Amd TO EEMTEPIKO KOl “TO EC0MOTEPIKO
nepPdAilov g emyeipnong. To eEmtepikd mepiPdAiov cuvicTatat omd TopayovTeg Tov gival
d0oKoAO va ereyxBovv amd TNV Oloiknon g entyeipnong.. O mapdyovieg awtol ennpedlovv
elte 10 yevikevpévo mepiBdAiov g emyeipnong gite tov KAddo. To ecmtepikd mepiPdiiov
™G EMYEIPNONG AVAPEPETOL GE EKEIVOLG TOVG TTAPOYOVTESG OV EVUTAPYOLV GTNV EMLEIpNON
Kot ot omoiot cuVNBMC €ival E0KOAO va YivOUV. OVTIKEILEVO dtayelptong amd TV avmTepn
drotknon. Avtoi o1 Tapdyovtes mePIAUPEVOVY. TV BOpN; THY KOVATOVUPO KOl TOVG TOPOLS TNG
emyelpnong kot kAt omd €uvoikeég mPovmoBEsels Kol oot Owyeipion, odnyodv e

OVTOYOVIGTIKO TAEOVEKTI LA

2ynuo. 2.3.2: O1 mopdyoveg mov exNPeaovy 10 TEPIPALLOV THS ERYEIPNONS
IInyn: Wheelen kou Hunger (2004)
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H Awpopomon g Ztpatnykig

H dwopoppmon g otpatnyikng ovoeEépeTol 6To LaKpoTpoOheslo oyedlacud SEPYATIOV Y10
O OTOTEAEGLOTIKT KO OOOOTIKY SLOEIPION TOV EVKAIPLOV KOl OTELDV,-OEOOUEVOV KOl
TOV OLUVAUE®MV Kol advvopldv e emyeipnong. Amotedeiton and ToV -KAOOPIGHO- TNG

OTOGTOANG, TOV GKOTMV, TOV CTPATNYIKOV KOl T®V TOAITIKOV TNG EXLYEIPNONG:

2VYKEKPIUEVAL:

Amoarol: Eivar 6ty ovsia 0 Adyog vmapéng g entyeipnong. Opilel tov Adyo yia tov omoio

dlpopornoteiton 1 enyeipnon amd ToV avVTayOVIGUO.

2xomoi.: Etval ta TEMKA 0moTeELEGHOTO TOV TPOYPAUUATICHEVOV dpactnplotitev. Ot ckomol
TPEMEL VO €lval YPOVIKA KOl TOGOTIKG KOBOPIGHEVOL Kol GE- VTO JSPEPOVY ATO TOVG

oTOYOVG.

2Zrpornyikég: Etvatl kOplo meplektikd oxé€ote, Tov: SNAMVOVY ToVG TPOTOVG e TOVS OTOI0VG M
emyeipnon Ba TPOYUATOTOGEL TOVG GKOTOVS KOt TOVG. 6TOHY0VS TG, Ot oTpatnykés Hog

emyeipnong £xovv TpEIS TOTOLVG:

o H emyeipnoioxy arparnyikn-€lvol 1 GTPATNYIKY TOL TEPLYPAPEL TNV KATELOVVOT TOL
akoAovbel n emyeipnon. oe oyéon pe v avdmroén g Kol v dweEipion TV

JPUGTNPLOTHTMV TNG.

o H emiyeipnuatikn otpotnyiky oYETICETOL e TO EMIMESQ EMYEIPNUATIKAOV LOVAS®V KOl

TPOTOVTIOV Kot eivol ot ~mov pmopel vo kabopicel v aviayoviotiky 0€omn g

emyeipnonge.

o . H Acitovpyixn otpatinyikn avaQEPETOL GTA AEITOVPYIKA TUNUATO TNG ETXLXEIPNONG Kot

TO TAOG OVTO. 3PAGTNPLOTOLOVVTAL MOTE VO EXLTVYOVV TOLG GTPATNYIKOVS GKOTOVG Kol

GTOYOLG NG EMYEIPNONG.

IloJitikés: Eivoar odnyleg ywo v Ayn omo@Ace®v 7TOL GUVOEOLV TN SOUOPPOON

GTPOTNYIKNG HE TV EQUPHOYN TNG.
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Yhomoinon g Ztpatnyikng
Eivar 1 depyacia katd tnv omoiot Ot oTpatnykéG Kot TOMTIKEG QapUolovtat. e v

avAmTLEN TPOYPAUUATOV, TPOVTOAOYIGUMV Kol O10OIKOGIDV.

Lpoypauuoro: Eivar aneikévion Tov 0pacTnploTTOV oL XPEalovTal Yo vo, TTevydel éva

oy€dt0.

Ipoimoioyiouori: Eivon ekBécelg mov divouv capn €koéva Yo T -OUKOVOLUKG GTolyElo TV

TPOYPOUUATOV.

Aiodikooies: Elvar cuotipoto mov tepthapBavouy TEXVIKES oV TEPLYPAPOLV [LE AETTOUEPELD

10 €100 TV dPACTNPLOTATOV TOL TPEMEL VO, OLOKANP®OOVV MOTE Vo TEPUTMOEL e TN P

TOV TO TPOYPAULN TNG ETLYEIPNONG.

A&woroynon ko 'Ereyyog
Eivor 1 depyacia pe v omoio-Ot €MYEPNOIOKES OPOAGTNPLOTNTEG KOl TO OTTOTEAEGLLOTOL

EMIBOONG KOTAYPAPOVTAL, LETPMOVTOL KAt GLYKPIVOVTOL LE TIG ETOVUNTES EMBOCELS .

Ernidoon

H enidoon elvar 10 ‘1ehikd amotédecua Tov opactnpotntev. [leptlapfavel Ta mpoypoticd
amoteAéopaTa TG Olepyaciag oTpatnykng otoiknong. H enidoom €xet 600 cuvictdoeg: pia
TOCOTIKT, TNV* OOOOTIKOTNTO Kol MU TOW0TIKY, TNV amoteAecpatikotnto. H avénuévn
emidoon eivar avt mov. kabopilel v aviayoviotik 0éon oe plo emyeipnon kot owtd

onpaivet 6Tt gtvot icME N TO CNIAVTIKY TAPAUETPOS TOV GTPOATNYIKOD GYEOIAUGHOV.

Avdopaon
H avéopaon tpopodotei kdbe diepyacia pe Tic amapaitnteg aAlayEs, av ovtod givat avaykaio,
oto mTAaiclo TG ovveyolLs PeAtioong Tov opyavicpov. Xto oynua 2.2.1 tov vrodelypuaTog

OTPOTNYIKNG TO OMO{0 YPNOULOTOIOVUE, TOPATNPOVUE OTL VILAPYOLV PPOYOL OvVAdPUoNG OE

35 Wheelen T.L., and Hunger J.D. (2004), Strategic Management and Business Policy, Prentice Hall, p.17
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KdOe otoyeio tov poviéhov otpatnyikng dwoiknone. Emiong, elvar moAd onpaviikd 1
depyacio NG avaTpo@oddTNOoNG VoL YIVETOL GTO TAOIGLO TG EVPVTEPTS dlepyaciag pudbnong
Tov opyavicuov (learning), mov amotelel pion TPOKANGN Y10 TIC ONUEPIVES EMYEIPTOELS TOV

BéLovv v akolovBovv Tig aAhayEc 6To TEPIPAALOV.

Entidoyoc-Zupunephopata

Eivor cagég 01t to otpatnyikd pavotCHeEVT TOPEXEL CNUOVTIKA OQEAN YIo. TRV EMLXEIpNON,
onog £xel dwmotwbel and v cLyypovn Epevva OAAE Kot TV Emygipnpatikn eunepio. H
TPOKANGT Y10 TIG EMYEPNGELS EIVOL OVGLUCTIKA 1| EVOOUATOGT TNG OTPATNYIKNG dtarxeiplong
TEAATOV PEGA O€ €va TAOICI0 GTPATNYIKOV HAVOTCUEVT e TIG KATOAANAES TPOGOPLOYES KOt
BeAtioTomOMOEL;, MOTE VO TPOKVYEL €va HOVIEAO Odlayeiplong. mov Oo mpocdidel To

OAVTOYOVIOTIKO TAEOVEKTNILA GE KAOE dpacTNPIOTNTO TOL OPYUVIGLOV.
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KE®AAAIO 3: Aviyvevon tov Ilepifairiovtog

Ewayoym

O1 emyepnoelg HpacTnPOTOOVVTOL KOl AVOTTUGGOVTOAL HEGH GE £V TOAITAOKO KOl GLVEXDG
petaforidpevo mepifdiiov. Eivar amapaitntn n wpocappoyr). oe avtd to- TePBAALOV -av
0élovv va TOPAUEIVOVY OVTAYOVIOTIKEG KOl 0VTO TOvg ®Oel otV avamtuén - vémv
OTPOTNYIK®OV KOl GTNV SLUUOPPMOT] VEOV OPYOVOTIKMOV OOUMDV. XTIC EXOUEVES TOPAYPAPOVS
Ba avagepBodv ov mopdyovieg mov kabopilovv 10 EEMTEPIKO OALE KOl “TO. ECOTEPIKO

nepPdAlov g emyeipnong.

3.1 EEwtepko Mepfairiov
To efotepikd mepiPdAlov amotereiton omd-TO YEVIKELUEVO TEPPAAAOV KOl TO GpEGO

neptPdAlov (kKAad0G).

I'sviksvuévo nepifiaiiov (Societal environment)

To yevikevpévo mepifarrov mepthopupaver. Tic mepBariloviikéG KOTAOTAGELS KOl QLVANELS
OV OAANAETIOPOVV pe KABe emiyeipnon; Ko dev. emnpedlovv dueca Tic Ppoyvmpodecueg
JpacTNPOTNTEG OVTNG. AVTITPOSHOTEVEL TNV- EVPEID. GLAAOYY] OA®V TOV TOPAYOVI®V TOV
aueoca M éupeca ennpedlovy Kade entyeipnon o€ omolodNmoTe KAGAJ0. AVTEG EUMIMTOVY OTIG

akOLovBEC KaTnyopiec:’:

Tolitikés, Noprkés Aovoueis
Avtég oystilovror “HE TNV YEVIKOTEPY TOAITIKY] KOTACTOOY TNG YMOPOG oOTNV omoio
dpacTnPloTolEiTOL EVag 0pyoviouos, Kabmg Kol LE TNV 6TACT Tov €Yl TO KPATOG OmEVAVTL

OTIG EMXEIPNOELGS.

Okovopurés Avvauers
Eivor ot duvapuelg mov- pubuilovv Tic cuVOALAYES Yo TIG TPAOTEG VAEC, TNV EVEPYELD, TNV

TAnpoopia, TANPOPOpia KoL TIC YPNUATOTICTOTIKEG GUVAALAYEC.

3 Wheelen T.L., and Hunger J.D. (2004), Strategic Management and Business Policy, Prentice Hall, p.77
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Teyvoloyikés Avvoueig
YyetiCovror pe ™ Onmpovpyio vEOG yVAOONG  KOL TNV HETAPOPE OVTAG NG YVAONG OTIS

dlepyaocieg g emyeipnong Kot TEAMKE 6€ aVTO TOV EICTPATTEL O TEAATNG.

Kowawvikég, Tlolitiotikég Avvaueis
AVTITPOG®TELOVY TO GUVOAO T®V 0EUDV, TOV 1WO0VIKOV KOl T®V YOPIKTNPIGTIKOV TOV

SLLPOPOTOLOVY L0 KOIVOVIKT-TOAMTIGTIKY] OHAdN 0 piot GAAN.

H avédivon tov yevikevpévov mepifdriovtog cvpuPdiier. otnv- avéivon «or oe Pdbog
Katovonon Tov aAlaymv mov exnpedlovv tov KAAdo. Kot tnv. emtyeipnon. -H ocOyypovn
emyeipnon Ba wpémel va mapatnpel Ko vo peAetd Tic eEEMEEIS 0VTEC oTE Vo elvar oe BEon
VO GYEJAGEL TNV KOTAAANAN GTPATNYIKN OV Bl 0ONYNGEL GTNV EKTANPMOT TOV GTOXOV TNG

eVPUTEPNG OTPATNYIKNG, OAAL Kol TG oTpaTnyikig CRM.

Apeco mepiffaliov 1 KAdOOS

Eivat 1o mepiddiiov péca oto omoio-veiotatal Kot EEMOGETAL pia EMLyEipNON KoL TO OTTOi0
Bpioketat dlapkmg o€ dpeom aAinieniopaon pe avtyv. [TepthapPavel ekeiva to oToryeio mov
emmpedlovv dueca 1 emnpedlovion amod. TG KOPEG. Aettovpyieg g emyeipnong. O meddng,
¢ otoreio tov CRM, éxet-éueon emapn pe-Evav opyaviopd. Ot aArayéc otov TOmO, T
GUUTEPLPOPE KOl TO TPOTLTOL TOV TEANTMOV givatl mOovO va £x0vv QeECT EmOEN TAVED OTIG
Aertovpyieg TG emyyeipnong Kot TopdAAnAa vo Aappdvovtal vdyn oy AYn aroeacEDY

GYETUCG, PE TOV KAOOPLOUO TS OTPOTIYIKAG 6TO PEAAOV® .

O Michael- Porter- 610 fifAio tov “Competitive Strategy” (1980) vmootnpilet 6Tt pio
EMLYEIPNOTN EVIAPEPETAL OL0ATEPA Y10 TNV £VTOOT TOV OAVIOY®OVIGHOL 6TOV KAAOO GTOV 0Toio
avtoyoviderat. O Pabuodg avtdg g £viaons Tov avtayoviopoy kabopiletal and Tig mévie

BaouKéS avTOyWVIGTIKEG OVVAELG:

»  Awampoyuoteotixy ovvoun twv mpounbevtav
O tpounBevtéc pmopet vo emnpedoovy Tov KAASGO HE TNV TILOAOYLOKT TOVG TOAITIKN 1) LE

TOV KOOOPIoUO TNG TOLOTNTOG TMOV TOPUYOVIMV KO TWV VINPECUDV.

7 Daft R. L., Sormunen, J. and Parks D. (1988), “Chief executive scanning, environmental characteristics, and
company performance: An empirical study”, Strategic Management Journal, 9: 123—-139

64



»  AMompoyuotevTiKny dOVouI Twv oyopacTtmy
Ot ayopaotég Umopohv vo EXNPEAGOLY TOV KAADO UE TIC TIEGEIS TOL OCKOLY GTIC
VYNAES TIWES KO UE TNV OOTPAYUATELOT] Yo KOADTEPN TOLOTNTO 1) TEPLGCOTEPES

VAN PEGIEC.

» AR 160000 VEOV ETLYEIPNOEWY GTOV KAGIO
O1 véeg emyelpnoelc o€ €vo KAGOO dNULOVPYOUV SLOPOPETIKO. GUCKETIGHO OLVALEMV
OTNV ayopd Kol £X0VV MG TPOTUPYIKO GTOXO VO OTOKTCOUV £va €0A0YO pepidlo
ayopds Kot Bacik®v TOP®V Y10, VO WTOPEGOVY VoL AEITOVPYIGOLY KoL VoL avartuyovv
oe at. Ta eumdol €16600v eivar OAo gkgiva ToL GTOLYEIDL KO -O1 TOPBEYOVTEG TOV

duoyepaivouy v €i6000 g emyeipnong o€ pio ayopd.

»  Ameldn amo vroKoTATTOTO TPOIOVTQL
Yroxatdotato mpoidv eivol avtd Tov. LTOPEL VoL paiveTal d1apopeTikd amd £va TPoiov
aALd avomotet v S avéykn pe avtd. Zopeova. e tov Porter, to vrokatdototo
nepopilovv ta mbavd o@EAN evoc KLAdov, [e To.va Bdlovv éva Oplo TG TYEG TOV

UTOPOVV VO, TETLYOVV Ol ETLYEIPNGELS Y10 T TPOIOVTA TOVG,.

To vroderypa ovtd TpomoTomONKe. TEAEVTALO UE TNV TPOGHNKT Ko PG €KTNG SOVOUNG, M

onoio cuumePAaLPBavEL TOVG VIOAOITOVS TaPEyovTEG TOL deV AapPdvovTal vTOYN:

> AMompoyuote0TiKn ovvoun ALY evolopepouEV@V

[Tépa amd 11¢ TEVTIE SVVARELS. TOV AVTAYWVIGHOV, Elval duvatn Kot 1) TPooOnkn piog Ektng
duvoung mov Ba mepLEPel S1apopeS OUAOES EVILAPEPOUEVAOV altd TO AUEGO TEPPAAAOY,
0l 0TOleg 08V AVAMPEPOVTIOL OTOL TTPONYOOUEVA. AVTEG Ol OLAOES EIVOL TOTIKEG KOWVOTNTEG,
opYOVIGHOL - EUTOPIOv, ~OUAdES EWOIKAOV  EVOLOPEPOVTIOV, ocouateio, HETOYOL Kot

CUUTAN PO UOTIKES EXLYELPTCELS.
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2ynuo. 3.1: «O1 mevte OVVAUELS TOV O1OUOPPDVODY TOV OVTOYWVIGUOY

IInyn: Porter M.-(2008)

O xabnynmg tov Stanford School of Business kot mpédnv CEO ¢ Intel, Andy Grove,
vnootnpiler Ot M- €Kt OUVOUN - EIVOL OVTH TOV CUUTANPOUOTIKOV EMLYEIPTCEDV
(complementors)38. AVTEG efvon eTXEIPNOELG TOL TOAOVY GUUTANPOUATIKA TPOIOVTA UE AVTA
oV TTOAOVV GALES emyelpnoels: o mapddetypo eivar emiyelpnoel mov mapAyovV Kot
TOAOVV Oy ViOlo Y10l GUGTILLOTO TOLYVIOI®V OTwg Yia tapddetypa to Playstation tng Sony. O
Grove moTedEL OTL YWPIS THY ETOPKN TPOUNOELD CUUTANPOUATIK®OV TPOTOVI®V, Ba emkpatel
acBevig {nTnon. oty ocvykekpiuévn ayopd. H dvvaun avty Pociletor oe Begpelddelg
YVOGELS TNG OKOVORKNG - Bempiag. Ta mepiocdtepa cvyypaupaTo okovoutkng Bempiog
vrootnpilovy . 611 TOGO TO GULUTANPOUOTIKA OCO Kol TO LTOKATACTOTO 7TPOidvTal
dwpopemvovy ™ (RInon oc pia ayopd. EmmpocHitme, 1 ocuyypovn épguva divel Epupoon ot
ONUOGI0 GUUTANPOUOTIKOV TPOTOVTOV Yo To kaBoptopd g {iTnomg Kot g kepdopopiog

o€ TOAEG OayOpPEC LYNMANG TEXVOAOYIOG, OMMG OTNV Oyopd VLTOAOYIOTAOV, GTNV OTOoid

3 Hill €., Jones G. (2001), Strategic Management: An integrated approach, Houghton Mifflin Company, pp.91-
92
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avapépnke o Grove. Eivar onuoviikd vo vroypoppuctel 0Tt 0TOV T0 GUUTANPOUOTIKE
TPOiIOVTA aroTEAOVV £val BaciKO cLGTATIKO Yo TOV Kabopiopd g {ntmong o€ dioe ayopd, n
vyela ¢ ayopdg eaptdtor amd TV €TAPKN TPOUNOED ALTOV TOL TAPAYOVIOL OO TOLS
AVTAYOVIGTES. AV Ol EMLYEPNGELS TOV TOPAYOVYV GUUTANPOUOTIKE TPOidVTa-£ival avioyvupeg
Kol 0gV TPOCOEPOVY EAKVOTIKA TPOIOVTA, AVTO Bol LTOPOVCE VO OMOTEAEGEL GTEIAN - Y10, TV.

ayopd.

YTpotnyIKES opdoss- TTpaTiyikol yapTeg

Ka0e emyeipnon dapoponoteital omd 1oV avtoyovIGUO COUP®VE. PE TNV, OVTAYOVICTIKY TNG
otpotnykn n onoia PEPata e€aptdror amd TG SuVAUELS Kot TIG advvauies e Avtd onuaivel
OtL pmopel va yivel €D0KOA O SO MPIGUOC TV EMYEPNCEMY GE GTPATNYIKESG OpbdES Tov Oal
Baciletal 0TV OVTAYOVICTIKE TOVG GTPOTNYIKI], OTIC OUVAUELS KOl 0dVVOIES TOVG KOl GTOVG

TOPOLG TOV UTOPOVV VoL S1aBEGOVV Yo VoL LITEGTHPIEOVY T TPONYOVLEVAL.

Me ™ ypron KaTOAMA®V TapapeéTpev. ToL- Koboptlovv. TV Sl0QOPETIKOTNTO OVTAOV TOV
OTPATNYIKOV OUAd®V, €ival €0KOAO Vo Opope®mBel €vag oTpatnyikog yaptng, 6mov Oa
VILAPYOVY TOAAEG GTPATNYIKEG ORAdES Yo Evay KAAdo. H aviivon ovt) TV oTpatnyikov
opuddwv pe N Ponbela TOV GTPATNYIKOD YAPTN. EMTPEMEL TNV ETIAOYN KO TNV HEPIKN
KOTOVONON TOV YOPOKTNPIOTIKOV-EVOG KAAOOV, TNV €£EMEN TOL KOl TIS GTPOTNYIKES TOV

‘o . , : O
LGTOPIKA £XOVV EMTPEYEL BTG EMYEIPNOELS VAL EIVOL ETMTUYNUEVES .

Tomor sTpaTnyIK@OV

Katdé v avdAvon 1ov eximédon Tov aviay®vicol HEca oe Evay KAAJO0 1| GTPATNYIKT opdda
etvat xpnoo vt Tpoedoholv. YoPaKTNPIOTIKG GTOLYEID GTOVG AVTOYMVIOTEG MGTE Vo, gival
EPIKTN UiO.OTOYEIOING TPOPAEYN TOV HEAAOVTIK®OV TOVG KIVIIGEMV. ZOUP®VO e Toug Miles
Kor Snow, Ol. AVIOY®OVIGTIKEG EMYEPNOELS WTopel va Katnyoplomombodv ce Té€ooepig

) s ] , , 40
Katnyopies, PASEL TOV YEVIKOV GTPATNYIKOD TPOGAVUTOAGLOD TOVG -

¥ rewpyomnovhoc N. (2006), Stoatnyikd Mdvatluevt, EkSO0eL I. Mrévou, ABrva, oel. 126-127
“OMiles R. , Snow C. (1978), “Organizational Strategy, Structure , and Process”, Academy of Management
Review, Vol. 3, No. 3., pp. 546-562
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o Ymepaomoréc: Eival emyelpf|Gelg e HIKPN YPOUUY TPOiOVTI®mV mov divouv Eugoon

otV PeATioon TG amodoTIKOTNTOG TV AELTOVPYUDY TOVG.

o  XpvooOnpeg: Eival emyelpf|oelg mov £Youv EAIYIOTO SIEVPVUEVES YPARIES TTOUPAY®YNG
oL €0TIALOVTAL OTNV KOWVOTOUIO Kol TIG EVKOAIPIEG NG ayopds. Kot OxL TOCO GINV

OmOd0TIKOTNTA.

o Avolvtég: Elvar emyelpnoelg mov  OpacTnplomolodviol Ge - TOLAYIGTOV 600
JPopeTIKEG TEPLOYES ayopds, pia otabepn kot pio petafinty kot divovv Eueaot

OTNV ATOJOTIKOTNTO KO GTNV KOVOTOUIM, OVTIGTOLYA.

o Avudpaortiroi: Elval emtyelpnoelg mov eV EYOVV i GUYKEKPIUEVT] KOl GUVETN GYE0T
OTPOTNYIKNG-00UNG-KOVATOVPAG KATL OV TOVG KAOIOTA TIC TEPIGCOTEPES POPES UM

OTOO0TIKOVG.

IIpoPreyn TV peALovIIKAOV GUVON KOV
H extipnon tov mepiPdAiovtog mapéyel ta PAcIKA oTOYKElR Yo TV TPEXOVCO KATAGTAOT Kol

TG TAGELG TNG Ayopas 0AAG dev eEac@ailel 0Tt Ba toybovV 01 101E¢ GLVONKES KO GTO LEAAOV.

[ToArég popég ot AavBaopéves-vmoBéoelc TV otedeydv g emyeipnong gvbBovovion o
eoQuApéveg TPpoPAEYEIS. ApkeTd pakpompdfecua oxédto amid Pacilovtor oe mpoPAéyelg
Baoetl oToryeimv.ang mapovcog Kardcsr(xcng4l. Ynrdpyovv dtapopeg TEXVIKES Yo TNV TPOPAEYN
TOV HEALOVTIKOV KoTtootdoemv: H mo dwadedopévn pébodog mpoPreyng eivor n péBodog
“extrapolation”, 1 OTOL0 QPOPE TNV TPOEKTACT TWV TPEYOLVCMV GLVONKMOV GTO UEALOV. AVvTh|
N péBodog Paoitetor othy. vwodeon Ot or ayopéc eivor cvveneic Kol otabepés Ko aAAdLovv
eMdyrota og Ppayvmpobeoun Baon. To Packd mpdfinpa dpwg etvor 6t pio tdon Pacileton
o0& TOGEC O10POPETIKES- [LeTaPANTEG TOL M oAAayn o€ pio Bo S10POPOTO|GEL CNUAVTIKA TV

neAlovtikn tdon.

O xartayopog wemv (brainstorming), 1 ToPAOECT] OTOYEMV TOV EWOIKAOV KOl TO GTOTIOTIKA

povtéAa eivar eniong moAD dnpoeiieig texvikég. O KoToylopog 10V ivotl pio U TOGOTIKY|

“ Wheelen T.L., and Hunger J.D. (2004), Strategic Management and Business Policy, Prentice Hall, p.96
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TPOCEYYION OV OTOLTEL TNV GULUUETOYN OPOP®V GTEAEXDV OV £XOVV KOAN YVAOON NG
Katdotoong mov wpénet va tpoPrepdel. H Paoikn 10éa Tov givor n mopdbeon 10emv: xwpig va
VIAPYEL KATOL0G €AEYYOC KOl KPITIKY apylkd, pe Paomn mponyoOUEVES 106eC, HEXPL VO

emtevyBel cvopemvio andyewv.

H noapdBeon andyemv tov 0KV yuo éva 0épa amoteAobv pia | TOCOTIKN TEXVIKN LE TV
omoio 01 €101KO1L EMLYELPOVY VA TPOPAEYOVV d1APOPES AALAYEG OE KOTO10 KOUUATL TNG AYOPAG,
nmov yvopiovv moAd kaAid. Baociletor ommv wavotntor evog oTteEAEXOLS VoL dnpiovpyet
peAlovtikd oyéowa mov Poacilovior omv aAinAemidpoon . Pacikdv. peTafAnTdv Ko pio
ePappoyn avtov givar  péBodog “Delphi”. Ze avt T uéB0d0 S1d@opot £101Kol punveLOVY
Kol aE0A0YOUV TIG OYECES UETOED CLYKEKPIUEVMV YEYOVOTMV. KOl ERELTA L€ OAAAYEG Kl

TPOGUAPHOYES PTAVOLV GTNV GUUPOVIO TOV ATOYEMV.

Ta otatiotikd povtédo eivol pion TOGOTIKY|- TEXVIKY] TOU EMYEPEL VO AVAKOADYEL GYEGELG
TOPAYOVTOV TOV GLVIEOVY OVO 1| TEPLOGOTEPES YPOVOCEPES. Ta GEVAPLOL ATOTEAODV TNV TO
dwadedopévn néBodo Yo mpoPAéyelg petd v ‘extrapolation”. Eivat ectiacpéves meptypapég
SPOPOV HEAAOVTIKMOV KATOOTAGEDV G OPoVG HETAPANTOV Kot Bepdtomv Kot pmopet va

ypnoporomBovv poli pe dAreg texvikég TpoPAEYEDV.

3.2 EowTepko ePLBAAAOV

Me v avaivon tov. eEmteptkol mEPPAALOVTOC, Onmg avoartuydnke Topandvem, 1 dtoiknon
LG EMLXEIPNONG UITOPEL V- EKTYUNGEL TOVG TAPAYOVTEG TOV EMNPEALOVV TIC OVTOYMVIGTIKEG
oLVONKEG TOL KAAGOL KOl VO OveyVOPIGEL TIC VITAPYOVOES eVKopieg Kot amelléc. Me v
AVOADLON TOV. ECOTEPIKOV ‘TEPIPAALOVTOG amd TNV GAAN, U0 ETLXEIPNON UTOPEL VO EGTIACEL
TNV TPOGOYN TS OTO ECWTEPKE THG GTOLYEID TOL SVVOTOL VO OO YNICOVV GE AVTUYMVIGTIKO

TAEOVEKTN UL, ONACOT VO AVOyVOPIGEL TIG OUVALELG KO TIG 0OVVOUIEG TNG.

H avalnmon tey duvapeny Kol Tov odVVOULOV ETIKEVIPMVETOL 6 Tpio facikd oTotyeio TOV
ecmTEPIKOV TePPaArovTOg (oG emtyeipnong, ™ doun, v KovAtodpa, KoOMG Kol TOvg
nopovg Kot KovoTnTeS o entyeipnone. Ta otoyeia avtd dwdpapatiCovv onuavtikd poro

Y10, TNV €TTVYi0 TN OTPATNYIKAS EQOGOV evapprovilovTol e auThv .

69



YUVIOTOGES TOV EGMTEPLKOV TEPLPAALOVTOG

Aopn

H doun etvor o tpdémoc pe tov omoio n emyeipnon €xer opyovwbei oe oyxéon pe tnv-pon
emkowmviag, T pon eovciag kot T pom spyaciag42. [Hapovcraletor - ypopikd - 6T0
opyavoypappa e emyeipnong. H doun @avepmdvel 1o TS O10TAGGETAL 1), EMYEIPTON ©OC
TPOG TNV OPYAVMOT] KOl TO GLVTOVICUO TMV EVEPYELDV KOL AEITOVPYIOV.TOV OPOPMOV
TUNUATOV, PE TPOTOPYIKO GKOTO TNV OMOTELEGUOTIKY OEIOTOINGCT TV TKAVOTHTMV Kot TNV
eMITEVET TOV OTPATNYIKOV TNG EMYEIPNONG. YTAPYOLV TPEIS KOTNYOPLES SOUMV: 1 amAn OOV
N enyeipnon Aettovpyel VIO TNV KVPLOPYio TOV WIOKTATN, N Aertovpyixy. 6OV 1 emyeipnon
OPYOVOVETOL PACEL TOV AEITOLPYIOV TNG KOL M doun KaTa Tuijuoto. Omov. 1 €myeipnon £xel

TOAAES YPOUUUEG TTPOTOVTAOV KOl LOVAOES TOV AELTOLPYOVV GE. OLAPOPES OYETIKEG OLYOPES.

Kovirovpa

H xovAtodpa avagépetor ot adieg kot 10 Opojie ~Tov 10puT NG enyeipnong ko
yopoaktnpilel pe povadikd tpomo tv-emyeipnon. H koviktovpa neprrapPdvel Oleg exeiveg T1g
Bacucéc apyég TG emyeipnong Kot T TPOGOOKIES TOV. TNV KAIGTOOV S10POPETIK GE GYEOM

LE TOV aVTAY®OVIGUO HEGO OTNV-0YOPd.

IIopor kor 1KkavoTyTES THS EMYEIPNONS
Eivar ta otoyelo -mov €xer ot Suabeon ™c m emyeipnon Kot mov oKOmMELEL Vo TO

YPNOLOTOUGEL Y10 VoL ETTUYEL TOLG PaGTKOVG TNG 0TOYO0VS. AvTol ivat TEGGAP®Y EWODV:

o  XPNUOTOOLKOVOLLKOL: TOL QpOopOoVV ¥pPNUATOOOTNO TMV JEPYOCIAV TNG EMLYEIPNONG,
LE GUVOVOGHO KEPOAUIDV OTMG TO UETOYIKO KEPAAOLO, TO amofepatikd Kot ta EEva

KEPOAAOLOL.

e  Ovuowkol, mov oyetiCovtor 6TV W0KTNGio Kot TV KavOTnTo TPOSRUCNS GE TPMTEG
VAEG, OTTMC.TO AKIVNTO, O UNYOVOAOYIKOS EE0MMOUOG, TO. GUGTILATO SLOVOUNG KoL TO

amoBépaTo TPAOTOV LADV.

* rewpydmoudoc N. (2006), Stpatnyiké Mavatiuevt, Ek66oelc . Mrtévou, ABrva, oeh. 141
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o Tegyvoroykol TOL APOPOVV GTNV EQUPUOYT| TNG TEXVOAOYIOG GTNV eMLyeipnon, OT®S M

TATEVTEG Y10 TPOTOVTO KO 1] EPELVOL KOl AVATTLEN TNG EMyEipNONG.

e AvOBpomvolr mOpol, mov Elval 1GMG TO ONUOVTIKOTEPO GTOLEID - TOV EGMTEPKOV

nmepPailovtog kot TephapPavel OAovg 6Govg epydlovon yio v Emyeipnon

Ot avBpamvotl mdpot, 0mmg Ba dodpe kot 6N cvvéxela Tailovy PeYEAO-POLO GTNV EmtTL)ic
0V £pyov 100 CRM 1660 Gg AE1TOVPYIKO EMIMEGO OGO KOl GE EMYEIPNUOATIKO €Ninedo. Amo
avtovg e€aptdtal og Eva peydro Pabpd n avamtuEn SIKEKPYEVOY TKAVOTHTOV TOV UTOPOVV
va PBeAtidcovv v enidoon g oepyaciog Sloepong TOV TEAUTEINKOV GYECEWV, LEGA

GTOV OPYOVIGUO.

H avéivon tov gowtepikod mepifdiiovtog yivetar pe dV0 BE@PNTIKEG TPOCEYYIoEIS: TNV
Bempio TOV TOPOV KOl TOV IKOVOTATOV Kol TV avdAvo™n g aAvcidos a&ioc. H Bswplo tov
TOP®V KOl TOV KAVOTNT®V VIOSTNPIlEL OTL 1. "GOOCTN- XPNOoN TOV TOP®V 0dNYyel oIV
avATTLEN KOVOTHTOV Kot av eival eQiktd o€ avtoymviotikd-misovéktnpo. H mpooéyyion g
alvoidag a&iag avayvopilet Tig SUVENES Kot advvapies TS emyeipnong péca 6g £va, GHVOLO

EEYOPLOTAOV dPAGTNPLOTATOV, Ol 0TOieg TPOGHETOVY ain Kot To TEPIODPLO KEPSOLC.

3.2.1 H Ozwpila TOVTIOP®WV-KQAL TWVIKAVO T TWV

H Bewpia avt) £0TIdlEl 0TV OEKPIOT TOV AVTOYOVIGTOV TNG MG TPOS TOVS TOPOVS KoL TIG
KavOTNTEG TOV SOPETEL KOt MG TPOS TOV-TPOTO LE TOV 0moi0 ToVg ekpetarredeTon. Otav M
emyeipnon OBETeL TOPOLG KOL-1IKOVOTNTEG OV Elval dVoKOAD vo avamapayfodv amd Tovg

, , ; , . . 43
OVTOYOVIOTES TG, TOTE MTOPEL VO TPOKVYEL TO OVTOYMVIGTIKO TAEOVEKTILAL .

O mopor dwakpivovrol oe VAKOVS kot GuAovg Kot M a&loAdynon Tovg dev apopd HOvVo oe
TOGOTIKES OVAADOELS KA EKTIUNGELS TOVS OAAG KOl GE TOLOTIKA yopaktnplotikd. EmmAéov, ot
KavoTnTeG dakpivovron e Pactkés kat dakekpipévec. Baotkég etvar avtéc mov givat edkoAo
VO OVTLYPOQOLV OTTO-TOVG OVTOYMVIGTEG 1) TOL £X0VV 1O AvamTLYOEl VD dLOKEKPIUEVES Elvar

01 IKOVOTNTEG TTOV -OEV UTOPOVV EVKOAN VO OVTLYPOUPOVV OO TOV OVTAYDVIGUO.

* rewpyodnoudoc N. (2006), Stpatnyiké Mdavatiuevt, Ek66oelc I. Mrtévou, ABRva, oe. 142
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Qot660, Yoo Vo OMOKTNOEL o emyeipnon oviayovioTikd mAeovEKTNUA . XpEdleTon Vo
EVOTOMCEL TOVG TOPOVG HE TETOO TPOMO (DGTE VO UETACYNUOTICTOOV GE OLUKEKPILEVES

IKOVOTNTEG.

O Barney Bewpel Tmg (o tkovotn o amotedel dVvaun Kot ovTay®VIoTIKO TAEOVEKTNIO OTAY

, , , , A ; 44
AVOPEPETOL OTOL TAPOUKATM YOPUKTNPIGTIKE TOV OTOVTOVV GTIS OVTIGTOLYES EPMOTNOELS

e Alia (Value): Emitpémouv ot mopolr kot Ol KOVOTNTEG. OTNV. EmMKElpnon va
avTomokplel ETOPKMG OTIC AMENEG KO TIG EVKOPiES TOV TEPPAAAOVTOC;

o Xaaviotnto (Rareness): Eival o mdpog avtikeipevo eKUETAAAELGNG EVOG UIKPOV LOVO
ap1Opod ovVTAYOVIeTOV;

o Avtiypoyypotnra (Imitability): ‘Exovv tnqv duvardmro vo KoAOWouV 10 KOGTOG
AOKTNOMG KOl AVATTUENG TOL TOPOV;

e Opyavoon (Organization): Eivor opyovmpéveg ot mOAMTIKES Kot Ot dadkocieg g

EMLYELPTCELS LLE TETOL0 TPOTO MOTE VO VTOGTHPIEOVV. TV EKUETAALEVLGT) TOV TOPOV);

Av Ko pior SLOKEKPIUEVT IKOVOTNTO- OTOEONTOTE ~Bemwpeiton g pia Packny ddvaun g
emyeipnon, pio Pacikn dvvoun 6ev Bempeitar Tavra otakekpipévn wavotnto. [ToAAEG popég
N AVTYPaQN HIOG SUKEKPYEVNG IKOVOTNTOAS UETOTPEMETAL OGO TEPVAL O XPOVOS GE EAGYLOTN
amoiTnon Yl TOV OVTAYOVIOUO-PEGH otV ayopd. Molovott n tKavotnto avt amoteAel

Boaotkn tavoTnTo KoL dUVON, d&V EIVOL LOVODIKT).

3.2.2 Avadveipnc-alvoibacagiac

opeamvo pe-tov Porter, 1 odvoida ating sivar pio opdda cuvdedsuévay SpactnplotTay
OV £YOVV MG ONUEI0 €kKiviong v mpoundela TpdT®V VAGDV, cuveyilovv ce pia oepd
dpacInpoTTeV -Tov £xovv mpootifiuevn atla kol oyetiCovial Pe TNV TOPAY®YN KOl TO
UAPKETIVYK TPOTOVIMV/VTNPECIOV KOl TEAEUDVOLV UE TNV SLOVOUT TMOV TEMK®V TPOIOVTWV
ooV Katavaimty. Mia entyeipnon dnpovpyel avtay®vioTiKd TAEOVEKTNLO OV KOTOPEPEL VAL

EKTEAECEL ADTES TIG OPAOTNPLOTNTES MO OTOTELEGUATIKA OO TOLG OVTAYWOVIGTES TG,

4 Barney J. and Clark D. (2007), Resource based theory: Creating and Sustaining Competitive Advantage,
Oxford University Press, pp.68-69

4 porter M. (1998), Competitive Advantage: Creating and sustaining superior performance, The Free Press pp.
35-50
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O1 dpactnploTTES daKpivovTal 68 KUPLEG OPACTNPLOTNTEG Kol OPUGTNPLOTNTEG VTOGTNPIENG.

Kopieg eivar ot dpactnprotreg mov cupfailovv ot QUOIKY dnuovpyiol TOV TPOidvToG,

TNV TAOANGY TOV, T LETAPOPA TOL GTOV AYOPACT| Kol TNV EELMNPETNON UETE TV TOAN ).

Yoo pikTikés dpactnplotnTeg £lvar avtég mov mePPAALOVY TIC KUPLEG KOl TAPEXOLV. TV

VTOJOUN] YO TNV SCOAAGT| TOVG Kot TOVTOYpova. aAiniodmostnpilovral.

Kopieg opaotnpiotnreg eivo:

H dwyeipion el6podv mov avapépetar 6 OpacTNPIOTNTEG HETAPOPES Kot ToparaPrg
NG TPOTNG VANG OTIC EYKATACTACELS TNG EMYEIPNONG

O1 Aertovpyieg katd tig omoieg ot 16poEg petacynpatitovratl € Tpoidvta

H owyeipion ekpodv mov agopd e OPAcTNPOTNTEC OMOCTOANG TPOIOVI®MV GCE
JlVOUEIC 1] O€ TEAIKOVG YPTOTES

To pépretivyk Kot ot TOANGELS, OTOV Ot ¥PNGTES AUUPAVOLY TANPOPOPIEG TYETIKA LLE
TOL TPOTOVTA KO TOPAKIVODVTOL VO, TO 6yOPEGOVV

Ot vmnpeoieg peETd TNV TOANGCH OV GUPOPOVV- OPUCTNPLOTNTES EYKATAGTOONG,

emAOPO®ONG Kot EMOKEVNC TOV-TPOIOVIMV OV £X0VV 101 OTOKTNGEL OL TEAATES

Yrootypiktixés dpaotnpiotyreg eivour:

Or mpounBeteg mov. eEac@arilovv Tig €10POEC Yoo TNV VAOTOINOM TV KOHPL®V
dPUCTNPLOTHT®V

Avantoén teyvoloyiag mov oyetiletor pe v Pertioon Tov veloTanEVEOV HEBOd®V
EKTELECTG TOV KVPLOV OPOCTNPLOTNTMV

Awyeipion avBpomivov duvoutkod, mov aeopd oty TPOGANYM, ekmaidgvon,
nopakivion kol enifreyn Ttov epyolopévev TOVL OTAGYOAOVVTOL OTIS KUPLES
JpPaGTNPLOTNTES

Yrodoun g emyeipnong mov meplapPavel dpactnplotTeg OT®MG AOYIGTIKY,
YPNUOTOOIKOVOLIKT] KOl Vopkég vmobBéoelg mov  vmoomnpilovv  Tig  KOpleg

dpaoTNPLOTNTESG
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2ynuo 3.2: Alvoioa.oliog
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IInyn: Porter M., Competitive advantage. (19
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Tbdc0 o1 KOpleg 66O Kot O vnocn‘]puctucsc_, Spacm ptorm:sg TEPTAOLLL

Katéd ovvénew, to owwymthuco mAeovékTNa. Ogv etvor Suv@O T yiver katovontd

Bewpavtag Vv enyelpnon ®g evieio GUVOAO, ALY OC OAANAOCYSTL OLyS dpacTnpLoTTEg

Ol 0moieg UTopovV va §nirsvx901')v PE UIKPOTEPO KOGTOG GO TOVG OVIOYMVIGTEG KO 71O
" i

d
rd

OTOTEAECUOTIKG.

'
P

3.2.2 H aXuotda aElag'sro CRM
H oAvoida a&i&é«rop.'CRM Si'\/(l.l éva BepnTikd HOVTELD OV PITOpPOoVV Vo aKOAOLONGOVY 01

smxstpﬁcsi‘g‘gcgtd mv 'owémwﬁh' Kol TNV €pappoyn tov otpatnyikedv CRM. Avtd to poviéro

Alaxeipi
£10p0U.

EXEL . £QUPOoTEl OmO  TOMEC HeYOAES KOl IKPOUEGOIES EMYEPHOEIS EMIKOVOVIOV,
YPNUOTOOTKOVOUIKDV Unn.pscw')v, petamoAnong, MHEowv  polikng  evnuépmong Kot
KOTOOKEVDV. KO rsx.\‘io_}voy{ag ™¢ mAnpoeopiag. Baoiletatl oe otabepéc Bempntiéc apyéc Ko
OTIG TPOKTIKEG OTTOLTIGELS TMV smxmpﬁcswv% KOl OmOTUTMVEL TV pon ¢ a&log oTig

JPACTNPLOTNTES TNG JLYEIPIONG TEAUTELAKDV GYECEMV.

4 Buttle, F. A. (2001), “The CRM value chain”, Marketing Business, February, pp. 52— 55
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O oxomdc g depyasiog g advcidag a&iog Tov CRM eival va dtacparioet ot 1 emyyeipnon
avantiocel pokpompofecpec oxéoelc vy 1o opolfaio OQPEAOG, LE TOVG c;'rl‘pamyucd
onpavtikovg mterdteg . O meddteg avtol yapaktnpiloviat and pkpd K()crog (111:(')1(-131’]-(;‘1]@,
ayopdlovv Kot EmAVAANYN Kol GE TOCOTNTEG Ko n)»npmvovy (smv Opo. tor)g A)t?»a
YOPOKTNPIOTIKE TOVG eival OTL dev €yovv LIEPPOAKES anau:noz-;tg Yoy sévnnpsm@"n
TEAATAV, €IVOL EVYAPIOTNUEVOL PE TV TN KoL TNV ToldTnTa :rcov nqpsxc‘iu_avwv TPOIOVI®V

Kot gival otafepol oTIC TPOTIUNGELS TOVG. 2

i . -, k r,
y " Zxﬁua'.?.-.?:' Alvoida oliag yio 1o CRM,
& A Ipyn: Buttle F. 4 (2001)

'
P

Ta névte Bﬁ uaw yl_q ﬂg Kspﬁoqxogag oYE0ELS

Ta névte. Bnuaw cm]v a?mct&a aétag tov CRM givat: 1) 1 avdivon tov xopTtoeLANKiov TV
TELITAV, 1;")l“:rr-. 8&011(810)(511 TV TENUThY pe v emyeipnon, iii) N avantuén SikTveV, 1v) N
owamf'uén npowcmg a&uxg Kot v) m Oolyeipion g oyéone. Kdbe éva oamd avtd
UnocsmmCoth oc?rg_) gpyoieio Ko depyaciec mov dnpovpyovv kot epappolovv o

GTPOTNYIKN enm)xia'g.u-"

H avaivon yoptopuiakiov TEAATMV XPNCUOTOLEL TNV TELNTEOKT BACON Yo VO avayvoOpicEL

TELATEG, OTOVG 0TOi0VG Umopel va amevBuvei o opyavioproc pe ddpopeg mpotdoels aéiag. To
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devtepo Prpo epAapPavel TV avayvapion ETAEYUEVOV TEAATOV OG TUNUOTA 1| LOVADES
Kol TNV avantuén pioag faong dedopévmv yio TeAdTeG Tov gival TPocPAaciun o€ -OAOVg OGOLG
emnpedlovy TNV GTACT KOl GUUTEPLPOPA TOV TEAATMV. ZTO TPITO Prpal £XOVUE TNV AVARTUEN
EVOG 1oYVPOY JKTHOV GYECEMV HE TOVG £pYOLOUEVOVS, TPOUNOEVTES KOL TOVG EMEVOVTES. TTOV
avTIAOUPAVOVTOL TIG OTOTNOELS TOV EMAEYUEVOV TEAATMOV. XTO EMOUEVO. Prpa 1 exyeipnon
OVOTTTUOOEL TPOTAGELS TOV dNUOVPYOLV a&ia Yo TNV EMLElpNON KOl TOV TEAATN. XTO TEUMTO
Kol TeEAeLTAio Pripo £xovpe OlaxEIPIoN TOV OYXEGEMV UE TOV . TEAATH. Ed® emikevipdveTal M

TPOCOYN GTN dOUT| Kol OTIC SlEPYUGTEC.

H ¢Yon ¢ aiac- Avto mov ayopdler o meratng

Ot meldteg dev ayopdlovv ndvo mpoidvra 1 vanpeciec, 0AAL avapEvovy o@éan kot a&io and
TNV GLUVOMKN TPoc@opd tng emyeipnong. “Avtd. dev eivor. amdd pio €vvolo oAAd pio
ONUOVTIKT O1(pOPOTOINoCT 7oL UIopel va €ivorl Od. GTPOTNYIKNG Amoyng Kaiplo yio TV
emPioon plog emyeipnong oe pokporpohecpo -opilovra., Y mdpyovv moAAL TopodeiypoTo
EMEPNCEOV OV €YOLV piol 6TeEVH Gmoym. yior tnv. a&ior ko avtilappdvovior avtn og to
TPOIOVTA M TIG VANPECIEG OV TPOSPEPOLV: AVTO £XEL-®G amoTtédeoua va Byaivouv €KTOg
AVTOYOVIGHOD OTOV £VOG OVTITOAOG ETOVATPOGOIOPILEL TV ayopd Ol HLOVO OITOKTMVTOG

VEOUG TEAATES, OALA OLOTNPADVTOG TOVG VITAPYOVTES.

Mog o mopnvag TG emyeipnong kov. ov dileg owepyoocies fonbodv otn onuovpyia
npooTiOEpevng aiag

H mpocpopd ¢ emyeipnong pmopet va Bewpnbel o¢ évag kevipikdg mopnvoc mov eival
TEPIKVKAMMUEVOS OO TOAAG ATTTA KoL I GTOYELD, YOUPAKTNPIOTIKA Kot OQEAT. AV 0 TUPTVOGC
etval oTOG TOL TPOGREPEL GTOV TEAATN YPNOUEG AVGELS, TOTE T MEPPAALOVTO GTOLYKEl
oxeTilovTon -He - TIG vaANpeciec Kol v vwootpiEn. Avtd pmopel vo meptdapfdvovv v
oLOKELOAGIO, TNV, TANPOPOPNON, TO YPMUATOOIKOVOULKE, Tnv Jtovour, v owayeipion
amofnKknG, T GLVUPBOVAES, v mowdtnta TG GeAidag oto Owdiktvo, TV €yyvmon, v

a&lomiotion KAT. H mpoc@opd pumopel £yl 014popeg amdyels:

o Kevipixa otoryeio. o KatavoAoTikd 1| Bropnyovikd tpoidvta avtd amoteleiton omd

10 Pacikd evowd mwpoidv. o mapdderypa, yio pio tpamelikn vanpecio To Pacikd
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ototyelo pumopel va givar 1 ao@AAeln Kot 1 €VKOAID 0TIG CLUVOALAYEG KaTaBécemy 1
AVOANYEDV.

o  Avauevouevy. Avty oamoteleiton amd to KEVIPIKA otoryeion poll pe T eAdyloTeg
ATOLTACES TOV TPEMEL Vo, kovorolovvtal. Otav évag meddtng ayopdlet évo-dvd
TEPLUEVEL VOL GVVOOEVETAL 0O €val BifAio 00N y1dV KAT.

o  Emovlnuévy. Avti elval n TEPLOYN TOL EMTPEMEL GE KATOLOV VAL O10upopomomBel amod
tov dAlo. o mapdoderypa, to hardware g IBM-éxel efaupetikn onun yuo Tig
vnpecieg petd v moAnon. Eivar dvvatd kdmorog. va emA£Eel AOY® NG KOANG
egummpémong to mpoidv okOpo Kot av gV QNUICETOL Ylou TNV TEYVOAOYIKY TOL
VIEPOYT OE GYECT LE TO AVTOYOVIGTIKA TPOIOVTOL:

o [lifavy. Avt amoteleiton omd mOava otoyeio kot oPEAN Tov UmopEl va givon 1 va
unv gtvor ypnoo 6Toug ayopaotés. Avtn 1 mOAvOTNTO ETOVATPOGIIOPIGHOD TOV
npoiovtog Pondd oty TPoGEAKVOT. VEOV. TEANTMOV 1) BEATIOVEL TIC GYEGELS HLE TOVG
VILApYOVTEG TEAATEG. AVTO Umopel Vo Kével SUGKOAN 1 akp1Pr] TV peTafaocr amd Tov

éva TOANTY 6ToV dALO.

Enidoyog-Zupmepaocpata

Elvow yeyovog 61t ot chyypovotl puBpoi-emBdiiovy v cvotnpatiky wopakorovdnon tov
aAlay®V 610 EMTEPIKO Ko TO €6®MTEPIKO TEPPAAAOV TG emyeipnong. Téco 1 avdAivon tov
AVIOYOVIGHOL OTO QUEGO TEPYPAAAOV OGO KOl 1 avAALOT GTPATNYIKOV OUAd®V HE TN
Bonbela oTPATNYIKOV. YOPTOV TPOGPEPOVY KAAVTEPT] KATOVONOT] TOV YOPUKTNPIGTIKOV TOL
KAGoov. Emmpdobeto, n evomoinon tov. mOp®V Kol 1 UETATPONN) TOVG GE OLUKEKPULEVES
KOvOTNTEG KOBMS KoL 0 GLOTNUATIKOC EAEYY0G TNG pong TS a&log pHésa oTig dpacTnPLoTNTEG
™G EMYEIPNONG UTOPOVV. VO ONULOVPYTIGOLV AVTOYOVIGTIKA TAcoveKTaTA. Ol EMYEPNOELS
mopdAANA0 pEGa oo -to oTpotyikdé CRM €yovv 1 OuvatdOTNTO VO OVOKOADWYOLV TIg
TPOYHOTIKG KEPOOPOPES GYECELS e TOVG TEAATES TOVG KOl VO EGTIACOVV GE OVTEG Yo VO
amodMGOoVV. TNV - UEytetn. aéio e ovTovC KATL TOL B GLVEICEEPEL 6T OlOTHPNOT TOV
oxéoemv avtov. Me ovtd tov tpdémo M emyyeipnon mpoPAcmel TIC VvEEG avAyKeS Kol
OVOKOAVTTEL. VEOLG TPOTOVG Yo VO TIG KOAVWYEL, KABMG amoKTd TNV TANPN €KOVA Yo TV

nehotelokn Paon.
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KE®AAAIO 4: H Alapop@wot ¢ TTPATNYIKIG

Ewayoyn

H dapdpemwon otpatnyikng, mov cuyvd avagépetal ot Biploypapio €ite ©¢ oTpatnyikog
oxedopdg lte MG HOKPOmPOBEGHOG GYXeSOOUOC, €ivol pol SUVOLLLKY) KO GUVTOVIGHEVN
Jtdkacio oyedGoy 1 omoio EAEYYETOL Kot KatevBOvETOL amd TH O10iK1oN Kot AmovTd o€
oA ta Pacikd epoTHHOTA YOP® Omd TNV AVATTLEN HOG ETLXEIPNONG, O™ TO oV PpioKketal
onuepa, mov 0éler va Ppebel oto péAlov, mdg Ba Ppebel exel. Kot oe- mOcO YPOVO.
ITpoodiopilel Tovg pokpompOBEGHOVS KOl AUEGOVS GTOXOVG TNG EMYEIPNONG, SWUOPPAOVEL TN
YEVIKOTEPT] GTPOTNYIKN Yot TNV EMITEVEN OVTAOV KOL OVOTTUGGEL €VaL 1EPAPYNILEVO GUVOAO
oxeOlV Y10 TO GLUVTOVIGHO TOV EVEPYEIDV. Exel ¢ avTIKEINEVO. T GOVIEST] TOV GTOHY®V NG
EMUYEIPNONG UE TIC EVKALPIES TNG AYOPAS £TCL MGTE VO SIUUOPP®OOVV 01 dPUCTNPLOTNTES LIE
TOV KOTOAANAO TPOTO KOL VO EMUPEPOLY ~ AMOTEAECHATIKT. “EMLYEPNUOTIKT] OpACT KOl
avantuén. Anpiovpyet €16t £va OAOKANPOUEVE. HOKPOTPOHES O TAGVO oL TTepAapPaver Tig

TOMTIKEG KoL TIG LeBOS0VE oV Bo 00N YRCOVV GTNV-EMITEVEN. TG CITOCTOANG TG EMLYElpNONG.

[MopdAAnia, ot otdYOl KOTAYPAPOVTAL-LLE GOPT.TPOTO Kt YivovTol Yyvmotol ota LEAN g
emyeipnong wote va givor o £0kerog 0 KaBoptopds Tov POV TOL TPETEL VoL AkOAOVONGEL

, . s P
n emyeipnon Yo va Ppedei skeimov BEksL va sivor’.

H depyacia Tov otpatnykod oxe010CHOL Kot AVATTUENG GTPATNYIKNG TNG EMLYElpNoNg etvan
N mpOT Olepyocsic. mov mpEmel vo. efgtactel katd TV avdmtvén evog épyov CRM.
Awpopeavel Ti¢ vrorowmeg Pacikés digpyacieg kot ovolaotikd kabopilet dhovg TOLG

GKOTOVG KO TIG TTOPALETPOVE Y10, TIG dpactnprotnteg Tov CRM™.

4.1 H avdiven.SWOT (Strengths, Weaknesses, Opportunities, Threats)

H dwpidpemon - e -GTpotnyikng, OnmMg avagipnke TPomnyoupévmSG, OCYOAEiTOl pe TNV
avAmTUEN NG -OMOGTOANG, T®V GOKOTAV, TMV OTPATNYIKOV KOl TOV TOMTIIKOV H0G
emyeipnonc.. Apopd. eniong otnv avdivon g B€ong Kot g KATAGTAONS TNG EMLXEIPNONG

OMNAad” TOV EEMIEPIKMOV EVKOPUDY KOL OTEMV KOL TOV ECOTEPIKAOV OUVALEDV KOt

“7 Wheelen T.L., and Hunger J.D. (2004), Strategic Management and Business Policy, Prentice Hall, pp. 138-145
8 payne A. (2005), Handbook of CRM: Achieving Excellence in Customer Management, Butterworth-
Heinemann, p. 39
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advvopmy kot tpoomadel va Bpel 10 oTpatNyikd GLUVOLACHO OAmV avtdyv. H avdivon
SWOT ompiletal omnv ovoyvmdpion ovTay®VIGTIKOD TAEOVEKTLATOS BACEL TOV-TOP®V Kot
TOV KAVOTNTOV TNG EMYEIPNONG KOl OVIYVEVEL TIG EVKALPIEG TOL UEVOLV OVEKUETAAAELTES

MOy EMAeWYNC TOV KOTAAANA®V TOP®V.

Axopa kot av £vog opyavicpog eivor apketd KoAdg o€ Kamola opactnpotra, o tpénet va
AaPer véym Tov Ko M oYETIKY B€omn TOov pEcO oTOV avVIAY®VIGHO, o mapddstypa, pio
KOTOOKEVAOTIKY €TOUplol pmopel v €xel LIEPGVYYXPOVO - EPYOAEID . [LE OV TOUATOTOMUEVN
dlyelplon 6To €PYOCTACIO, GAAL OV Ol OVTOYMVIGTEG EYOVV-TOV 1010 1| KAAVTEPO. EEOMAMGLO,
TOTE TO €PYO0TAGLO OVTO OeVv B Tpémet va Bempeitarl ¢ €va duvaTd oToLYEI0 TOVL 0PYOVIGLOD.
AVTO TO TOPAOEIYHO OVOQEPETOL OTI OLOKEKPIUEVES KAVOTNTEG TOV OPYAVICUOD 7OV
UTOPOVV V. 0O YNCOVV GE £VOL OVTOYMVIGTIKO TAEOVEKTNUO. AEGOUEVOVL OTL OTOLOGONTOTE
nopog pmopel vao  ovomtuyBel GTPUTNYIKE, * TO. OVIOYOVIOTIKO TAEOVEKTNUO UTOPEL Vo

dNuovpynBet amd omolodNmoTE TUNHA TNG EMYXEIPNOTC.

Ot gvkatpieg mov vdpyovy 6to £MTEPIKO. TEPPAAROV, TG emyeipnong eivor povo mbaveg
evkalpieg HEYPL VO XPNCIUOTOMGEL O OPYOVIGHOS TOVG KATUAANAOVG TOPOVLS Yo VO, TIG
aElOTOMoEL KOl HEYPL VO AMOPACICEL 0 "GTPATNYIKOG NYETNG OTL €ivan amapaitnto vo Tig
expetarientel. Avtd onpaiver 6Tt givar-onuaviikd 1o va agloroynfodv ot gvkaipieg TOvL
TEPIPAALOVTOC OE GYEOT UE TIG OLVALELS KOL-TIC OOVVOLIES TOV TOP®V TOL OPYAVICUOD Kol
TAVTO GE GLUPMVI [LE TNV KOVATODPO TOL 0pyaviGoV. Ot Tpaypotikég evkaipieg voiotavtot
otav vapyel pio otev) oyéomn peta&d tov TePaiiovtog, Tov afldv Kot Tov Tnydv. Kotd
ToV 1010 TPOTO 01 TOHPOL Kot 1) KOvATovpa Kaebopilovv tov Pabud katd tov omoio kabe mboavn

OMENT LETATPEMETAL. OE TIPAYLOTIKY omedn™.

OMlot oL mOpOL “TOV - YPNCIUOTOPVVTAL OO TOV OpPYavIcUd UTOPOVV va  ovartuyfovv
Bac1lopevor. 6Tov GTPATNYIKO. OYESOGHO Kol TNV oTpotnyikn nyecio. Eival ypriowo va
Bewpnoovpe TOVG TOPOVS ‘G OYEOM HE TO AV givon oyvpol Kol pe avtdév Tov TPOTO
AVOOEIKVOETOL 1. OTPATNYIKN Tovg atia. Qotdco, avth 1 Bedpnon dpwg Ba mpémet va yiveton
Bacel TV ovoyK®OV-Tov TEPPAAAOVTOS OAAL Kol G€ oYéom HE TOV ovTayomvicpd. Ot
e€mTEPIKOTl EVOAPEPOUEVOL UTOPEL VO £XOVV SLOLPOPETIKY AITOYT| GE GYEOT LE TO OVATOTO

SotKNTIKG oTEAEYT (TOV Umopel Katl vor O1opmvovy HETAED Tovg) 6Tav a&loA0YOVV TN GYETIKY

* Thompson J. and Martin F. (2005), Strategic management: Awareness and Change, Thomson Learning, p.
195
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dUVOUN EVOG GLYKEKPLUEVOL TPOIOVTOG, VOGS TOPOL 1 piog wovotntag. Ot mOpot Tpémetl va
a&loAoyodvTal Yo TIG OLVAUELS Kol 0OVVOUIES TOVG VIO TO PMOC TOV KPIGIUOV -ToPayOVImV

emruyiog.

AYNAMEIZ AAYNAMIEZ
KaraoTtApara
Karaotnpara MoAAd naAaid kataoTrpaTa nou
KaAr TonoBeaoia npenel va avadiapgoppwbouv
TexvoAoyia Mpoiovra
SuoTtnuaTa EPOS kal Eival noAU dieupupévn n ykaua
NPONNBEeUTIKA KavaAia npoidvTwv nou NnwAolvTal o
£€va Kataotnua
Mpoiovra
AuvaTn ovopaasia npoiovTog, QpPIYHOTNTA TOU HAVAT{HEVT
KAIVOTOMIKA, KaAf npowlnon Eival £Toipyn n opada Tou
HavatluevT WOTE va EQAPHOTEI
Auvarn opada pavarfuevt TIC anapaiTnTeG aAAayEg;
EUEAIKTO EPYATIKO SUVAMIKO Karantwon néikou
(BagcileTal oTo part-time) MpogpxeTal anod TIG anoAUaelg
EYKAIPIEZ AMEINEZ
KataoTtApara
KatacTRpaTa Auvapikn egeavion aAuacidwv

. . , onwg n aldi, n Netto kAn.
Ta JIKpa KaTaoTnuaTa Pnopouv

cUKkoAa va avadiapgoppwBolv e
Hia XapnAd KOOTOG-KUPIWG OTIG
BoOpeleg NepIOXEG 6nou n ASDA

€xEl ueyaAuTepn dUvapn

'EAAEIYN NOPWV YIa EKTETAPHEVN
avadiapopewon Twv
KATaoTnUATWV

Ioxupn napouaia Tng Tesco Kal
TnG Sainsbury

H Ugpeon Ba kaBuoTeproel Ta
ox&dla TNG eNIXEipnong Kai ol
WETOXOI Ba apxioouv va

MpooBnkn VEwV HEYAAwV
KATaoTNHATWV OTO JiKTUO

2ynpa. 41 Avaivon SWOT yio. tqv ASDA 1o 1990
Ilyyn: Thompson J. and Martin F. (2005)

210 TPONYOVUEVO "OYNUO-omewkovileTonr €va ypPNOO Kot Ol0dE00UEVO TTAOIGLO Yio TV
avéAoen-SWOT mov -oe€nydn and v etapia ASDA katd tovg mpdTovg prves tov 1990,
TPW TNV EGAYOYN VEOV GTPATNYIKOV OV £0TIOL0V GE VEEC YPOUUES TPOIOVI®V, GTN VEL
ELLPAVIOT]. TOV KOTAGTNUATOV EEMTEPIKA KO ECOTEPIKA KL GTNV SLOPOPOTOINGT HETAED TMV
peydAwv vrepkataotnudtov e ASDA kol tov pKpOTEPOV HOVAO®V LE TEPLOPIGUEVN
YKAUO TTPOIOVTOV Kot YOUNAOTEPES TIUES Kal TPV ord TNV TEAIKY| e€ayopd ¢ and v Wal-

Mart. To oyfua tovifet tov tpdémo pe tOv omoio cuvykekpuéva {niuato pmopet vo
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Bewpnbolv eite wg dvvapelg eite ®g advvapies Kol OVIIOTOL0 MG EVKOIPIEC 1 OTEINLS,

avaroya pe To Mg Ba ta dlaxeploTel 1 eTaipiot 6TO HEAAOV.

Metd amd v TpocekTikn Bedpnon OA®V TV GTPATNYIKOV GUUTEPACLATOV. TOV TPONABV

Ao TNV TPONYOVUEVT AVAAVGT), TPETEL VoL d0BEl Eppaon oTig ENG EPMTNOELS:

o Jlog umopel o opyaviopdg vo €EO0VOETEPMOEL TIG ~KPIGIUES adVuvapies N Vo TIG
LETOTPEYEL GE OLVALELS;

o Koatd tov 1010 tpdmo, pmopel 1 emyeipnon va eE0VOETEPDGET TIE KPIGUUES BMEILES 1] VO
TIC LETATPEYEL GE VEEG EVKOALPIES;

o Jlwog pumopel 0 opyaviopdg va eKUETAALEVTEL KATA TOV KAADTEPO TPOTO TIC OLVAUELS OE
GYEON LE TIC EVKALPIES TOV;

o Tloteg véeg ayopéc Kot molo TUNHOTO -0YOPdV UTOPED- vor eivonl KATOAANAQ Yio TiG
OTPOTNYIKES KO TIG SUVATOTNTEG TOV OPYOVIGHOV;

o  AedopéVOV TOV GUVEXDS UETAPOAAOUEVOV- OOLTHOEOV TOV VTOPYOVIOV AYOp®V,
ToleG aAlayEg ypeldlovtal yloo ToL TPOIOVTQ, TG VANPECIEG Ko TIG OlEPYNCIES TNG

emyeipnong;

Ev téhet, pali pe pia yevien avéivon SWOT, givar ovoumdeg va a&loroynBovv ot oyetikég

SVVAELG KOl 0OVVOLIES TV LEYOADTEPMOV AVIOYM®VIGTAOV TNG EMLYEIPNOTC.

4.2 Avaivon SWOT ywx €pyo CRM
Ymv mepintwon. mov Eva €pyo- CRM otoyedel oty dothpnon tov TeAoTdV, KATL TOV
amotelel pio-ONUAVIIKN - CUYXPOVI TPOKANGN Yoo TV OTPATNYIK) KAOe emiyeipnong, eival

duvatn n-avériven SWOT tav ntapopétpmv mov ennpedlovv To £pyo oo™

50 Haran A. (2005), “Development of a framework to retain customers through customer relationship
management”, Dublin Institute of Technology, School of Computing Research Paper Series (Information
Technology for Strategic Management), pp. 3-5
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IKavornoinonc

H 6e0tepn ovvapn tov €RM givor 1 ikavOTnTd TOL VO 010t pEl OAN TNV (P GLUN TANpOPOpia
OYETIKA LE TOV. TEAATN KOL VO EXTPENEL GE EVaAV OPYOVIGUO va, Yvopilel Tov mEAATN o€ £va TTo
TPOGMOTIKO.EMTEDO. .
EUuKaIpIEG
H tpitn dvvapn elvarn avénuévn amodotikotnTa TV toAncemv. O opyavioldg HEG® £vOg
KaAo¥ cvotuatog CRM, yvopilet Tig avdykeg tov meddtn. Avtd avédavel v apocimon tov

TEAATN Kol O TMEAATNG yiveTow TEPLoGOTEPO €EAPTNUEVOS OO TOV OPYOVICUO KOl Kot
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H tedevtaio dOvoun elvol copuminpopatiky) tov vroAoimwv, kabmg ot meldteg Otav
e€aptdVTOl TEPICGOTEPO OO TOV OPYAVICUO, OEAVETOL 1 IKOVOTTOINGY] TOVG HE QLTO TOV
TOVG TPOCPEPOVTAL. AV 01 TEAATES €lvar gvyoplotnuévol, tote dev Ba apnoovy avTd e TO

omoio aicBdvovtal olkeldTNTa.

Advvouieg

H npdt advvapio evog épyov CRM eilvar 1 vrepedptmon pe ded0UEVO TEAATOV 1 AAMODS M
amobnkevon dedopévev e un Aoywkd tpomo. H oyxetikn minpogopie propet va evomapyet
070 GUOTNUO AL av dev Yivel cwoty| dwoyeipion avtd Ba 0dnynoeL o€ amotvyio ToL Epyov
CRM.

H dgbtepn advvapio etvar to yeyovog ot kavéva suotnpa CRM dev €xet 1on amodnkevpéva
otoyela yio toug meddtec. Ot opyavicpol dev- oviiAapfdavovral apyukd O6tL Bo mpémel va
oLAAEEOVY HOVOL TOVG Ta oTotyEia Kot OTL T 1 ddkacio givarl ypovoBopa. Avtd umopel
va. ouvelsPEpel otV Kok e£EMEN Tov. Epyov CRM. Ko otV amdAelo Kepd®V aAAd Ko

TOADTILOV YPOVOUL.

H tpim advvapio oyetiletor pe tRv-aAloyrn KOLATOVPOS TOV TPOKAAEITAL OO TNV EQOPLOYN
tov CRM og évav opyavioud, aitepe, otovg epyalopévovg oty mpotn ypopuur. o
mopdoetypa, epyalduevor o€ pio etapio moOANce®V pmopet va eotidlovv omnv dlayeipion
Aoyoplacpdv Kot cupBoAaiov aAld Ol otovg teldtes. Katd tnv epappoyn evog GUGTHATOC
CRM 10 mpocmmikd Ha mpémel vo, ahAAEEL TNV TPOGEYYIOT] TOV GE OTL APOPA TO OVTIKEIEVO

€PYNCLOG TOVL.

Evkoupicg

H npd evkopiortov.CRM givar 1 ikavotnto vo ETTuyXEveL TNV 1KEVOTOINGT TOV TEATN.
Av1o, pmopet - var emrevyfel pe v yvoon tov Tt akpiBag {ntd o meAdTG amd TV emyeipnon
Koy To¢ Tpocolopiler vy a&la mov mepiuével va AdPet. o mapdoetypa, Evo Kadd cvoTnua
CRM Ba mapaxorovdnoer pio cvykekpiévn pdpko mpoidvtog mov ypnoipomotel €vag
TEAATNG KoL oV EEYEOEL.0 TELATNG TG AEYETAL QLT 1 LAPKO, TO TPOSMOTIKO TNG £Tapiog Oa
npémel va. givor £toywo va tov ™ Ovpicel. O meldtng eivor Kovomompévog amd TV

eEumnpétnon Kot avEdvetor 1 TOavOTNTO VO ETICTPEYEL.
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H debtepn evkapia yo v teyvoroyia tov CRM egivar m mBavotnta yoo avénon tov
TOANGE®V. Ot TNYEC LEALOVTIKAOV KEPODV GYeTIlOVTAL AUEGH LE TOVG VPIGTAUEVOVS TTEAATEG.
Ot opyoviopoi umopodhv vo avéfoovV TIG TOANGES TOVLS, TAPEYOVIOS  TEPICCOTEPN
npoidvta/vnnpeciec otovg vEotdpevovg teddtes. H ovyypovn €psvvarovapépet-0tt To - va
TapEXEL N EMLYEIPNON HEYOADTEPT) VKA TPOIOVIMV-VINPECIOV GTOLG TEAATES TNG, (TOPEL VoL

™G oENCEL GNUOVTIKE TOV GYKO TMV TOANGEDV.

H televtaia gukaipia yio to CRM givan n Beltimon g oxéong pe tov meddn. H emtuyia
Yoo TNV OXEIPIoN TEANTEWKADV GYEcE®V elval To yvopilel 1 emyeipnon molwol sivor ot
TEMATEG Ko Toleg €ivol ot avaykeg Tovg. Avtd umopel-va emrevyfel. pécw  eAEyyov g
teyvoroyiag Tov CRM, dacpaiilovtag OTL To OE0OUEVA YlO. TOVG TEAGTES ‘€lval GO Kot

oLVETT, KAOADS Kot OTL TO TPOGMTIKO EYEL KAAT] GUUTEPIPOPE. [LE TOVS TEAATEC.

Ameiréc

H npdytn ameidin yio to CRM glvar n ondAgio mpocwmikig enagis pe tov teddtrn. Méca and
TNV GLVEYXN XPNOM TG TEXVOLOYING, O TEAATNG aVIIpETOTILETOL OC £vag apliuds Aoyaplacuov
Kot OyL ©¢ éva Eexmprtotd mpdommo. O 0pyovIGHOS TPEMEL VO, EEACPUAIGEL OTL TO TPOCWOTIKO

Ba katafdirel kKaBe dvvary) TPOCTAOELD Yo VO OVTIUETOTIGEL QLTY) TNV OTTEIAN.

H devtepn amen elval-m vaep-awtopotonmoinon kKot vrodonimvel 6tt 1o CRM e moAAég
neputooels eoptdral vaepPforkd ond to Tpnpo IT kor avtd onuaivel omdAelr TG
TPOCMOTIKNG EMAPNS KOl TNG €VKatpiag Yo tkevomoinon tov meddtr. Ot meldteg TPOTIHLOVV
pia oxéom pe tov mpounBevtr) Touvg. ko BEAovv Eva GuyKekplévo onueio emaeng, Ywpic va

€YoV TNV eVTHRMOT-OTL £tvor oA GAAO €val OVOULO GT1 AMOTO TEAATMV TNG EMLYEIPNONG.

H ko1 evooudTmon e 10 GVOTAHOTO ToL dgV £X0VV GuecT emaen pe tov meddtn (back
office) elvar.m tpitn aned."Exel amodeyel and perérec 0t1 | kavotTo VOGS GLGTNUOTOG
CRM va Aettovpyel -ohokAnpopéva poll pe éva oOoTUa VTOSTPIENG TOV AEITOLPYIDV
(back-office), amotehel évav kpioo mapdyovia emttvyiog KOTd TV €QapLOYn €VOS €pyov

CRM.

H epappoyn evog véov épyov CRM amattel katdAANAOVS YEPIGUOVE omd TNV TAEVPA TNG
doiknong, wote va e&ocpariotel 6t OAa dovAgvovv pe cmotd tpoémo. To CRM e&aptdron
amd GLOTHUOTO Yoo Vo VIooTnpiEel pio oepd and cuveyeic AAANAETIOPACELS, YPTYOPES
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AVAOPAGELS, TPOGOPUOYEG KOl TPOANTTIKEG Opdoels. H teyvoloyia dev pmopel va 1o KAvel
avTO amd POVN TNG KOl Ol EMLXEPNOELS TPETEL VO GUVEIONTOMOCOVV OTL TPEMEL Ol 1O1EC VoL
KOAOWYOLV aTA TO KEVE, KOODS Koo Epaployn OV UTOPEL VoL OPYAVAGEL T OEGOUEVAL KT
TOV 7o amodoTikd tpomo. H koA aAinienidpaon pe toug avBpdmovg givar facikd ctowyeio

™G emtvyioag ™ teyvoroyiog CRM.

AVOOGKOTI OGN TS UTOGTOANG KUL TOV GTPUTIYIKOV CKOTAOV

H emyeipnon mpénet va e£€TAGEL Kt VoL EVEPYOTOGEL TIC EVOAAAKTIKES CTPATYIKES VIO TO
(MG TNG OTOCTOANG KOl T®V OKOTTMV NG entyeipnons. H amocstoA) dmmwg avoaeépbnke oe
TPONYOVUEVO KEPAAOLO, TTPocdlopilel To AdYo VIOPENG TNG. EMXEIPNONS KOl ONADVEL TO
TA0G10 GLUUTEPLPOPAS Kot Aettovpylag. o TPEmEL VoL EMAVEEETAGTEL 1] VILAPYOVGOL ATTOGTOAN
Kol Ol OoKomoi Tng emyeipnong mpv v dnuovpyio Kot aE0AGYNoN  EVOALOKTIKOV
otpotnyK®V. [ToALEC Popéc Ta oTeAéyM oL €ivart vEELHVVA Yio TH ANYN ATOPAGE®Y, TEVOLY
VO ETIKEVTPAOVOVTOL OTIG EVOAAIKTIKEG GTPATNYIKES Kol OX1-OTNV EKTAPMOCT] TNG ATOGTOANG
Kot TNV €n{TeELEN TOV GTPATNYIKOV GKOTAV KOTL TOU-Onpuovpyel YaunAn enidoon yw tmv

emyeipnon’’.

H amoctoAn mpémel va eivar copng ko Oyt ToAD EKTEVIG N TEPLOPICUEVT] GE TEPIEXOUEVO.
Avtd ovuPdiiel GTOV OOOTO. TPOCOVOTOMOUO TOV OTEAEY®V OTOV £YOLV VO TAPOLV
ONUOVTIKEG ATOPACELS YioL To. EALOV- NG emyeipnong. Tavtdyxpova, ot GTPATNYIKEG Kot Ot
okomoi dev Oa TpEmEL vor EpyovTal 6€ cVuyKpovot petalh toug. [Ma v opaAn Asttovpyio g
emyeipnong g éva. cHVOAO-OAANAOGKETICOLEVOV OlEPYOCLDV, TO TUNHOTO dgv Ba TpEmEL va

avtayovilovtor HETaED TOVG AAAGL-LLE TOV EEMTEPIKO AVTAYMOVIGUO.

O1 okomol g emyeipnong o mpémet yivovtal avTIKEILEVO CMOTNG EMKOVMVING KOl VO LNV
eoT1aovV VepPOALKE GE Aertovpykovg otdyovs. Tlapaiinia givar yproiun kot n avdivon
eMOLUNTOV OTOTELEGHATOV OE GYECT LE TO TPOYHOTIKA (gap analysis) mov Oa avadei&et ta
TPOPANUATO ©OC TPOG TNV EPUPLOYT| TOV GKOTAV GE GYE0T TavTa Le TNV emBountn enidoon.
Av Bpebet kamotlo téTo10 TPOPANLa, eivar TOAD TOAVE va xpeloTel GAAOYT GTPOATIYIKNG Yo
mv PBektioon exidoong N Oa mpémel va petwhBobv o1 TPocdoKieg Yo TOVG GKOTOVS KOt VoL

YIVOUV T0 PEAAICTIKES, OVAAOYOL LE TIG OLVOTOTNTES TNG EMLYEIPNONG.

>l Wheelen T.L., and Hunger J.D. (2004), Strategic Management and Business Policy, Prentice Hall, pp. 143-145
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H amoctoAn ko o1 okomoi g emyeipnong Oa mpénel va vrootnpilovion amd TV, GTPATNYIKN

CRM, pe amoteAespatikd TpOTO, MGTE VO, AVEAVETOL 1] EXLO00T TNG EMLYEIPNONG.

Anuovpyio evOALOKTIKAOV oTpatnyKAOV pe avdivon TOWS (Threats, Opportunities,
Weaknesses, Strengths)

H avédivon TOWS avagépetor otovg tpOmOVG [e TOLG ‘0notovg pmopet -n €myeipnon va
AVTIOTOLYIGEL TIG EEMTEPIKES EVKAIPIES KO OMEINEG LE TIS ECWTEPIKES QLVAUELS KOl 0 dVVaLpieg
MOOTE VO SWUOPPDOCEL EVOALUKTIKES OTPATNYIKEG. AVTOC. eivan €vag KaAOG TPOTOG OV CE
oLvVOLOGCHO HE TOV Katalylopd okéyewv (brainstorming) pmopei vo SNUOLPYNoEL O18.popeg

EVOAOKTIKEG GTPATNYIKEG OVATTUENG AALA KO TEPIGLALOYNC.

e Ot otpatnyikés duvapewv-evkaptdv(SO) dnpovpyodvtal pe TV €0PECT TPOTMOV LE
TOVG Omoilovg pio emyeipnon UmOPEL VoL Y¥PNCLOTOMGEL TIG OLVAELS TNG Yl Vo
EKUETAAAEVTEL TIC EVKOUPTEG.

o Ot otpatnyikég dvvapemv-ameidiov (ST) Bewpolv. Tic dvvapelg piog emyeipnong g
EVaV TPOTO Y10 VO, ATOPVYOVV TIG OTTEIAEC.

o Ot otpamnykés aduvapidv-gokoplov (WO) emyepodhv vo EKUETOIAALELTOVV TIG
EVKOIPIEG LE TNV AVIYETOTICN TOV AOHVOULDV.

e Ot otpoatnykés - advvapav-aneiiov- (WT) eivar kotd xOplo AOY0 OpOVTIKEG
OTPOTNYIKEG KOL GTOYEVOLV- GTNV. HEIMON TOV AOLVAUIOV KOl TNV OTOQLYN TOV

OTTELADV.
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2ynua 4.3: Hivaxas TOWS
IInyn: Wheelen T.L. and Hunger J.D. (2004)

EEwTE

O wivaxag TOWS egivor évo mOAD. YpNOIHO. EPYOAEID. Y101 TNV ONUOVPYIO EVOALOKTIK®V na pGY(

OTPOTNYIK®OV, TIC OTOieg 16m¢ 0ev Tig elxav AAPer vEOYN Ta GTEAEYN NG EMYEIPNONG TOL
gvBuvovtal yioo ™ ANy anoeacemv. Mropet-va ypnoonombel 1660 yioo GUYKEKPUEVES

EMUYEIPNUOTIKEG LOVADES OGO Kot Yo, OAOKAN P TNV-EMLXEipNON.

4.3 Emyelpnpoarikn) Ttpatnyikn)

H emyeipnuoatikn . otpatnyw) divel Eupacn oty Pertioon g aviayoviotikng 8€omg tov
opyavicpov 1 g Xrpatnyikng Entyeipnuatikng Movadag (XEM) 610 cuykekpipévo kAad0
mov  ovtaymvifoviat. O 0voloTIKOG POAOC TNG EMXEPNUOTIKNG OTPATNYIKNG &ivor 1
tomoféTnomn. Tov TPOIdvTOS M. TS VANPESiag HEGH 6TV ayopd, LE TETO0 TPOTO (MGTE VA
eEMUTPENEL OTNV. ENLYeipnon va mpociapPavel ) péytotn dvvarn ol ond celpd evepyeldv

TOL APOPOVY. 6T, SLaKivnon Tov TPOTOVTOC TPOG TOV owop(xcsrﬁsz.

H enyelpnpatiky oTpatnyiky pmopel va eivon avioayovietik f/kar ovvepyatky’ . H

OVTOYOVIOTIKN oTpOTNYIKn 0€TEl TNV emyeipnon evdviia 6e OAOLG TOVE AVIOYWOVIGTEG TNG ME

32 Tewpyomoulog N. (2006), Stpatnyiké Mdavat{uevt, Ekddoelc I. Mmtévou, ABrva, oel. 230
53 Wheelen T.L., and Hunger J.D. (2004), Strategic Management and Business Policy, Prentice Hall, p. 145
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OKOTO TNV EMITEVEN TOV OVIOYOVIOTIKOD TAEOVEKTILOTOS KOL 1| GUVEPYOTIKT] GTPOTIYIKN
evBapplvel TN GLVEPYOGIN [LE TOVS OVTAYOVIGTEG TOAL Y10 TV EMITEVLEN TOV ATAOTEPOV-GTOYOV
™G emyeipnong mov eivar to avtaymvioTikd mieovéktnuo. O Michael Porter owaxpiver tpio
Bookd €idn EMLEPNUATIKOV CTPOUINYIK®OV: THY HYECia. KOOTOVG, TH OLAPOPOTOINGH KOL. TV
eotioon. H eotioon Owokpivetor oty e€otioon oto KOGTOG . KOl - TNV- €0TIOGY GTNV.

dlapopomoinom.

H Paown| éa e nyeciog k66TOVG £ivol va KOTAGTNGEL avEPIKTN pio Thaviy Tpoomadeto
TOV AVTOYOVIGTOV TNG EMXEIPNONG VO EMTOYXOLV €MIONG YoUNAO KOGTOG TOAPAYMYNS TOVL

TPOiOVTOG,.

H otpamnywn dapoporoinong npoteivel v mpoc@opd Tpoidvimv. peyordtepns «oslocy o
ox€0M HE AULTE TOV TPOCPEPOVY Ol AVIAYOVIGTES.. LTV 0LGLN, 1) EMYEIpNON TapEYeEL Eva

TPoioV/vInpecia Tov Bewpeitatl LovadKo amd ToOVS TEANTEG.

H otpamywn eoticong emikevipOVeTOL GE “€va KPS TPUO TG oyopds (Yewypoapikd 1

TEAATELOKO) EITE e YOUNAO KOGTOG EITE [IE O1LPOPOTOINOT).

AviaywvioTiko MAsovikTRpa

MovadikoTnTd

npoioVTOG/UNNPECiag XaunAn Tikn

'OAn n ayopd Alagpoponoinon Hyeoia KooToug

TpnApa g ,
ayopag EoTiaon

2o 4.4: O1 Tpels eMYEIPNUATIKES OTPOTNYIKES
IInyn: Porter M. (1998)

O Porter avapépet emiong 61t T0 ovVTay®VIGTIKO TAEOVEKTNO Hiog Emyeipnong o€ Evav KAAd0
kaBopiletar and TV £KTOOT TOV AVTOYOVIGHOD TNG, OV €lval To €HPOG TG AYOPAG-CTO OV

™m¢ emyyeipnong N e Lrpatnyikng Emyeipnuatikig Movadag. Ipv and v emroyn piog
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amd TS 600 OVIOY®VIOTIKEG GTPATNYIKEG, emyeipnon Oa mpémel va emAEéEeL TO €VPOG TV
mpoidvtwv mov Ba mapdyel, To KavaAlo SVOUNG, TO €100G TOV 0YOPASTMV, TIG YEDYPOPIKES

TEPLOYES TOL B TOLANGEL KOl TIG OYETIKEG AYOPES TIG OToieC Ba avToymVIoTEL.

H nyecia kéctovg eivar pio otpatnykn mov otoyxedel otnv gupeior. ayopd Kot - omottel
KOTOOKELT] OTOJOTIKMV EYKATACTAGE®MY, TNV OVIXVELON VEMY TPOTMOV Y10 UELMOTN TOV
KOGTOVG OO TNV GLGGMPEVUEVT] EUTEPTIL. KOl YVDOON LEGH OTNV. EMYEIPNOT|, ALGTNPO EAEYYO
KOGTOVG Kot YEVIKOV £E000V emyelpnong Kot EMTAEOV TNV HEWDON KOGTOVS G- TEPLOYES OGS
v épevva. Kot avamntuln, eEummpétnon, moAncelg, Saenpon KTk, To yopmAd ko6GTOG
Aertovpyiog emTpémELl otV EMElpNON Vo EYEL KEPON. AKOUN Kol GE TEPLOOOVS VYNAOD
AVIOYOVIGHOV, TO LYNAO HePidlo ayopdc av&dvel Tn OOmPoyLOTEVTIKN “O0VOUN HE TOVG
TpouUNBeLTES KO 1) YOUNAN TN amoTedel £va OVOCTOATIKO. Tapdyovta Yo TNV €16000 vVE®V

EMYEPNOEDV GTOV KAADO.

H dwgpopomoinon amd v dAAN mhevpd oToyeVEL GTO. LOVOOIKA TTPoiovTa Tov Bo TmwAndovv
otV gupeia ayopd. Exet m dvvatdtnta ve dwbEcel to, mpoiov/vanpesio 6toug meAdTEG TG
o€ VYNAOTEPN TN OO TOV aVTAY@VIGHO Kot TapdAAnka vo TeTOYEL ALENUEVN KEPSOPOPIaL.
H épevva €xetl amodeilel 6Tt eivon o mhovO va emitevyfodv LYNAAL KEPON UE TNV GTPATNYIKN
SlpPopoToinoNg TaPd UE TNV OTPATNYIKY MYECiog KOOTOLG, KOODC M dtopopomoinon
oNuovpyel €va 1oYLPOTEPO ERTOD0. E1I0O00V- Y10 TIG EMLYEPNGEIS TOV BEAOVY Vo e1GEABOLY
otov KAGOo. Avtifeta, 1. otpoInyikh yoapniod koéctovg eivor mo mbavoe vo dnpovpyet

avENON OTO pEPIBLO ayophc .

H otpamnywr) ¢ eotioons mpocavatoriletal otnv KatdAnym piog avtayoviotikng 0éong oe
Eval pKpO Tunpo NG oyopds (mehotelakd M yewypokd), lte pe yopnAd kO6GTOC GTNV
EKTEAECT] CLYKEKPILEVOL ~£PYOV (€0Tioom ©T0 KOOTOG) &ite pe tnv Olagopomoinon yio
KOADTEPT] QVILUETOTION TOV-AVAYKADV TOL £PYOL (GTPATNYIKT ECTIOOTG GTI O10POPOTOINGT).
OvGuaotikg M emyeipnon-mtov akoAovlel vty T GTPUTNYIKN WKOVOTOLEL TIG OVAYKES Kot
TouToypova Topexel. avénuévn alla oe évo Tupo g ayopdc Me emtuyio eved €xet
TPOCUPUOCEL TIC AEWTOVPYIKEG TNG TMOATIKEG ME OVAAOYO TPOTO Yot TNV OAOKANPOUEVN

VooTNPIEN TG GTPATNYIKNG.

3% Caves R.E. and Ghemawat P. (1992), “Identifying Mobility Barriers”, Strategic Management Journal, January,
pp. 1-12
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O ovvepyatikés otpotnyikés emiong umwopohv va Bondncovv v enyeipnon vo amoKTioEL T0
OVTOYOVIGTIKO TAEOVEKTNIA OF pia oyopd>. Yépxouv 800 idn cuvepyatTikdv 6TpaTnykdV:

Ol OTPATNYVIKES CUUTOLYVIES KOL Ol GTPOTHYIKES COUUOYIEG.

o  Ovopatnyikés ooumaryvies apopovY GTNV EVEPYO GLVEPYAGIO TOV. EXLXEIPNCEDY HECH
oe évov KAGOO, HE OKOTO TNV Lelmon TV €KPO®V KOl GvOO0 TOV TIUMV Yol Vo

EMTHYOVV KOADTEPA OTOTEAEGLLOTAL.

o H gwparnyixn oopuoyio etvor  cuvepyacio 600 1 TEPIGCOTEPWV ETLYEIPNCEMV Y10 TNV
EMITELEN ONUOVTIKAOV GTPOUTNYIKOV CKOTMV Y10 TO-0HoPaio 0pehoc. Ot emyelpnoelg
oynpotiovy oTpaTNYIKES GLUHOYIES Yo TOAALOVG AGYOLS OTTMC:-yiol TNV OmOKTNON
TE(VOAOYIK®V 1 KOl KOTOOKEVOGTIKMV ' IKOVOTHTOV, Yo VO, €(0ovv TpOGPaoct oe
OULYKEKPIUEVES AYOPES, YO VO HEIDCOLY TOV YPNUOTOTIGTOTIKO Kivouvo, yuo va

HELDOGOLV TOV TOMTIKO KIVOUVO, Y10 VOL BVOTTTOEOVV. VEEG TKAVOTNTES K. (.

Zrpotnyikn ooumpoln (joint venture) eivelt -pie. CLUVEPYATIKY ETLXEPNUATIKY] OpOCTNPLOTNTO
nov oynpoatileror amd dVo 1N TEPIGGOTEPOVG OPYOAVIGHOVS Y10 CTPATNYIKOVG AOYOLS, Kol TOV
onuovpyel pior aveEdptnn ETYEPNUOTIK. OVIOTHTO EVEO KOTOVEREL TIG €LOVVEC, TOLG
OIKOVOUIKOVG KIVOUVOUG Kol TiG avtopolBés o€ kabe HEAOG datnpdvTos TonTdYpovae TNV
aveEapnoio/ontovopio Tovc™®. Eiver 1 110 StaSeSopévy HOpeH GTPATNYIKHG GOMMOiag Kot
ocvppaivel 6tav 600 emiyelpNoelg OV BELOVY va EYOVV N OEV TOVG EMTPENETAL VAL GLVEVOOOUV

puovipoL.

2oupavio. TopoymPNoNS GIELAS. ekUETAIAievonS elvan pio cvpemvio 0mov pio emyeipnon
TOPOYOPELTHY AOEWL OE- o AL CE AAAN YDOPA 1] CyOPd Yo TNV TOPAY®YT 1| Kol TAOANGN
TV Tpoidvtev e Emiong, dAkn poper) cvppayiog eival ot ovvepyooics aivaioog aliag, mov
amoteA0VV - pio 1oyvup1 Kot 6TeEV] cuvepyacia pe Evav PBacikd mpounbevtn 1 dtovouéo yio

apoBaio Gvu(pépov57.

‘Eva. épyo CRM Bonfd omv €bpeon kot v €mAoyf] TOV KATGAAMNA®V TEAATOV GTOVG

omoiovg O TPEMEL VO EGTIAGEL 1 GTPOUTNYIKN TNG EMXEIPNONG YL Vo EMTOYEL ALENUET

33 Wheelen T.L., and Hunger J.D. (2004), Strategic Management and Business Policy, Prentice Hall, p. 146
% Lynch R. P. (1989), The Practical Guide to Joint Ventures & Corporate Alliances. John Wiley and Sons, p. 7
37 Wheelen T.L., and Hunger J.D. (2004), Strategic Management and Business Policy, Prentice Hall, p. 159
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kepdopopia. Elvar yeyovog 0tL 1 emidoon g otpatnyikng mov Oa e£eTaotel avaALTIKA GF
EMOUEVO KEPAANL0, GUVOEETOL e TNV €QapUoYT Tov CRM Kot 1 ETLEPMNUATIKY GTPATNYIKN
va mailet 1o podAo Tov pecGlovia oe avth ™ oxéon . Aniadi to CRM dnuovpyei aio
BEATIOVOVTOG TIG EMUYEPNUATIKEG CTPATNYIKEG TNG EMLyeipnong, ot omoieg pe ™ GEWPE Tovg
kaBopilovv ™ cvvohikn emidoon). [TapdAinia, onuoviikd poro cg aVTH-TNV €EApTION Tailet

Kol T0 TepPPEALOV 6TO 0mOi0 dpacTNploTolEiTONL 1] EMLYEIPNON.

4.4 ETaYElp1OLaKT) ZTPATYLKY

H emyeipnolokn 1 etoarpikn otpatnykn eivor ot KNRoelg mov Aopfdvouy yxdpa yo tmv
eMiTeELEN AVTOYOVIOTIKOD TAEOVEKTUOTOS UECH TNG EMAOYNG Kol Tng Otayeipiong evog
UYLOTOG EMYEIPNUOTIK®V dPOCTNPLOTHTOV, 01 0Toieg Ppiokovtal 6€ TOAAOVS S1apopeTIKODS

KAGBoVC 1 ayopéc.

Yndpyovv Tpelg Pacikég KOTNYOpIies ETOPIKMY crpatnymbv60:

o Xtpatnyikéc otabepotnTog (stability strategies)
o Xtpatnyikéc avamtuéng (growth strategies)

o XTpatnyikéc dStcmaong/avactpopns (turnaround strategies)

Xrpotnyikéc 61a0gpiTnTOS
e auTéG TIC oTPATNYIKES Kuplapyel-pia prhocoeio otabepotnrtag kat 1 entyeipnon dotnpet
TV 010 ATOoTOAN KOOMDG Kol TAPOLOI0VG GTPATNYIKOVS GKOTOVS LE TO TOPEADOV.

Ynapyovv 1€66EpIS KaTyopieg oTpaTNYIKOV 0TofepOTNTOC:

o Yrpoatnylkn Kopiag aiiayns. Avt) Paciletor oty vrdBeon Ot dev €xel petoPfindet
To. EPPAALOV- TG emyeipnong Kou €p Ocov 1 mopeion g emyeipnong eivon

KOVOTOMTIKN. OEV YpeldleTal S10popoToinen TG GTPUTNYIKNG.

% Coltman T., Devinney T. M. and Midgley D. (2009), “Customer Relationship Management and Firm
Performance” , INSEAD Working Paper No. 2009/18/MKT

% Hitt M.A., Ireland R.D. and Hoskisson R. E. (1997), Strategic Management: Competitiveness and
Globalization, New York, West Publishing Company, second edition, p.181

% Nomaddkng B. (1999), Stpatnyikn twv enyelprioewv: EAAnVikr kot Atedvric eunetpia, Ekdoelc Mmévou, oeh.
248-249
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e XTpatnyikn cvykopdng kepdav. H emyeipnon emdubker v duecn avénom tov

KEPOMV TNG XWPIG VL avOTTTUGGETAL GE VEQ TPOTOVTA Kol KAGOOVG.

e XTpatnyikd OAelpo. Xe avT TN OTPOINYIKN TEPLOPIlovTal Y10 CUYKEKPIUEVO
YPOVIKO SACTNHO Ol PLAAO0E0L GTOYOL TNG EMYEIpNONG KoL diveTal EQQACT GTHV

ECMTEPIKT) OPYAVOGCT TNG EMLYEIPNONG.

o Xtpomnyikn mpooektik®v Pnudtov. H emyyeipnon £€xer oaviyvevost 6t Bo yivovv
ueybreg aAlayéc oto e&mtepikd meplPdAlov Kor AapPavel -amopAcEs- e apyols
pLOLOVG TPV deopeHoEL GNUOVTIKOVS TOPOVGS, Yol VO UTOPEL VoL HEAETNGEL KOADTEPQ

™V Katehiuvon auTdv TOV dAAAYOV.

YTpotnyKES avamTTuENS
Ot otpamnykésg avamntuéng epaprolovtel - upeéws-omd TiS EXXEIPNOES CNUEPU AOY®D T®V

HEYAA®V peTABOADY TOV cupPaivovy 610 TEPIBAAAOV TG EMXEIpNONC.

Ot xatnyopieg oTpatnykdV avamTuéng ivan o1 e€ng:

o  KdéBem ohoxinpmon: Eival n-petakivinon tov 0pactnplot)tov pog entyeipnong eite
TPOC TO. UmPooTh. (o&  dlovopeic -M/kol  AMovomwAntég) eite mPog TO MOW

(TtpounBevTéd).

o  Opudvtia oroxkApwon: Eivor n avamtuén g enyeipnong pe eEayopd 1 dnpovpyio

TOPERPEPDV ENMLYEPNCEMV GTO 1010 GTASO TNG OAVGIONG TAPAYWOYTC.

o Awamoiktkon (ovoyetiopévn 1 acvoyétiot)): H damoikihon eivat cvuoyetiopévn otov
EYovpe TPoGHNKN VE®V TPOTOVTOV/VTNPESIOV OV €IvVOL GLVAPY LE TO VOLGTAUEVA
KOl 0OVDOYETIOTN OTOV 1 EMXEIPNOT AVATTOGGEL TPOTOVTO/VTNPEGIEG TOV OV EXOVV

KATO10L GYECT UE AVTA TTOV 1O TPOGPEPEL GTOVG KATOVOAWDTES.

e Xuykévipoon-oieicdvon oty ayopd: H emiyeipnon emkevipdvetol e €va ETKEPOES

TPoidv, o€ pio ayopd N pio TeXVOAOYIKY IKAVOTNTOL.
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o Avantoén ayopdc: H  emyelpnon emyewpel va  mpowbnocel - volotduevo

TPOTOVTA/VTNPEGIEG OE VEEG AYOPEC.

o Avéamtoén mpoidoviov: Elvor m otpoatnyikn mov oTtoyevel .otV avamntuln. véwmv
TPOIOVTOV Yl TIG VRAPYOLGES aYOpPEC M OTN TPOTOMOINGN TV “TPOIOVIOV TNG

emyeipnong.

ZTPaTNYIKES OLAGOGNS-AVAGTPOPTS

Mia emyyeipnon axoiovBel otpatnyikn O14c®oNG-avacTPOPnG &ite- yrorl oavrtipetomilel
coBapd mpoPAnpata mov BEtovv ce kivouvo TNV opaAn Aettovpyic Toug elte emedn embopet
va pordfPel mbavd pPEAAOVTIKEG OVOKOMEC-1 OKOUN YT AmTOPACIoE VO OAAAEEL TIC

LOKPOYPOVIEG ETAOYEG TNG.

Ot otpanyiKég S14cmONC-0vacTPOPng etvor Ot 8c§ﬁg61:

e Avopbwon: Eivar m otpatnyikn 7ov okoAOvOEiTol Omd EMYEPNOES TOL £YOLV
YOPAKTNPIOTIKA OTI®G YOUNAOVS TOPOLVS, YAUNAO NOO epyalotEVmV, ETMPLANKTIKEG
ondoeg epyalopévav kol -mePOPIGHEVO  ypdvo. AkoAovBolv Tpion oTddIL TN

ocvppikvoon, v otadepomoinon Kot Ty avadoUnon.

o Amoemévovon: IlepthapPdvel nv moAnom &vog HEPOVLG TNG emiyeipnong ko
eneaviCetor ‘oe MEPMTOCEL; ONMMOC: OTav Oev &iye OMOTEAEGUA T OTPOTNYIKY
avopBwong, dtav-dgv VILAPYOLY TOPOL Y10 TNV GLVINPNON KOG HoVAdas TG, OTay Eva
KOUUATL NG -EMyelpnong 0ev UmOpel VO CUUUETACYEL GTO UEALOVTIKA GYESL TNG

EMYEPNONG Kot 0TV VAAPYEL O KIVOLVOG TMV TOWVAV OVTLLOVOTOAOK®OV VOUMV.

o . Ayporooio: “Eivor n otpatnykn mov emidéyel pio emyeipnon otav amoeocilel vo
LEWMOEL TO “€DPOC TOV OPUCTNPOTHTOV TG Kot vo e&optndel amd pion GAAn

emyeipnon:

" Namaddkng B. (1999), Stpatnyikn Twv enyelprioewv: EAMAnVikr kat Atedvric eunetpia, Ekdoelc Mmévou, oeh.
277-280
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e Pevotonoinon: Ovclaoctikd amotedel v madon g Aettovpyiag TG Emyeipnons wg

oUVOAO KOl TOANGT OAMV TOV TEPIOVGLOKAOV TNG GTOVYEIWV.

4.5 TTpatnykég yapto@ulakiov (Portfolio strategies)

H mo d1a0edopévn texvikn| yio v €XA0YN EMYEPNOIOKNG CTPOTHYIKNG Yo Lo Emtyeipnon
nov dwfétel mapamdveo ond Eva TPOIOVTO 1) EMLYEPNUATIKEG HOVAOES, €ivol M avaivon
yoptouAakiov (portfolio analysis). Me avt v avdivon n enyeipnon aviyvedel Tov TpOTO
pe tov omoio kaBe TPoidv 1 LoVASH CUUUETEXEL OTI SLUHOPPDCT] TNS GLVOMKTG ETIOOONC TNG
emyeipnone, kol mapdiinio  olver T dvvatodTnTo. oTn  Oroiknom. vo cowuyepiletal
QMOTEAEGHOTIKA TIC €mevovoels G  etouplog.  Ymapyovv. -000 eupiéms O100ed0pEVES
neBodoroyieg g avdivong yaptopuiakiov wov givar n uitpa Boston Consulting Group kot

n General Electric Business Screen.

Mntpa Boston Consulting Group (B.C.G.)

H pntpa g Boston Consulting Group Pociotmke otnv xoumOAn sumepiog Kot otnv
vrootpi&iun eoppovia avartuéne. H kapmodn eumepiog avamtoydnke amd tov Bruce
Henderson mov fitav wputd otéheyog e B.C.G.-0 onolog danictwoe petd amd Epevva 0Tt
T0 GLVOAKO KOOTOG o¢ pia. emyeipnon NtV avTioTpOPMOS AvAAOYO LE T1 GLVOAIKN gumelpio
KohG kot 6Tl fTav. ouvapTion Tou . pepdion ayopac®. H @oppovio avamtvéng mov
avantoynke amd tov. Alan Zakon, vmoompilel 6Tl Ol EXYEPNOELS UE TO. LEYOADTEPO KEPOT
Ba avamtbocovrol ypnyopodtepa. H-untpa mmpe v tehikny g popen 1o 1973, Ommg
nopovclaleton 610 mapaKaT® oynuo. O oplldvtiog dEovag avamaplotd To pepidlo ayopds Ko

0 KATOKOPVOOS TOV-PLOLS AVATTUENS TNG OLYOPAC.

2 Namaddkng B. (1999), Stpatnyikn twv enyelprioewv: EAAnVikr kat Atedvric eunetpia, Ekdoelc Mmévou, oeh.
436
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HEYAAog

2ynua4.5: Mitpa. BCG
IIyyn: Horooaxns (1999)

To 6OVOAO TV EMYEPNCEDV N TPOIOVIOV TOV BWVIKOLV. GTO YOPTOPVAAKIO piog eTaipiog,
tomobfeteiton ot téccEpa TETOPTNUOPLEL KOt AQUPAVEL EVOV YOPAKTNPIGUO TOV VTOINAMVEL
pio Gepa YopaKTNPLOTIKOV:
o

Aupifoles: Bpiokovior o€ 0yopég. mov. £x0uv- vyniovs puBuovg avamTuEng Kot m)w%g
ToPOLGLALoVY EVOLOOEPOV. amd EMYEPNUATIKNAG dmoyng. Qo1060, €xovv younid ueggo
ayopdg Kol avTo TiG EUTOOifEL. VO AVTAY®VIGTOVV EMTUYMG TIC LEYUADTEPES smxmpﬁcalg&)
KAAOOV. Zuvendg -av-Oev ‘avENCOVY-TO UEPISIO AYOPAS TOLG KOl TAPOUEVOLV sng\/&'&lg

VYNA0D OKOVOULKOD KIVOUVOL, Ba TPEMEL 1] ETOPIN VO TPOYMPTCEL GE ATOETEVOLO). <
Q-

Aotépia: Eivar ot €myelpfioelc mov katéyovy peydia nepidia ayopdc kot ovomtoccoviompie
vyMAoLG pLOUovG. Ot emtyelpnoelc avtég otnpilovv v avénon TS GLVOMKNG sniéiocrwcﬁg
emyeipnong kot yi avtd. TpEmEL va LTooTNPILoVTaL Ao TIG CTPATNYIKES TNG EMLXEIPNONC. g

Xpvowpoyeio: Eivorl ol emyelpnoel; mTov dpacTNPOTO0VVTOL GE OYOPES UE UIKPO ga%m
avamTuEnNg aAAd €xovv peydAo pepido ayopdc. Zvvhnlwg mpoépyovtal omd TNV n%n

OGTEPLOV KOL EYOVY KOTO GUVETELL HEYOAO OYKO TOANGE®V KoL SuvaTOTNTA Yio: avaTEyan

N
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owovomv kKAipakag. H otpatnykn yio avtég T1g emyelpioels o Tpémet va Tig TpOooTaTEVEL
o€ TEPImTOoT oV £YovV 1oYLPY Béon evd av Teivovy va yivouv mpoPAnuatikés Ba mpémet va

e€eTaoTEL TO EVOEYOUEVO Y10 OTOETEVIVOT).

THpofinuatikés: Tlpoépyovtar ite amd TV omodVVAUWOGCT TOV XPUoWPLYEIWV gite amd v
KOTOoTPOPIKY] mopeia piog oapeifoing emyyeipnong kot €OvV. - dVCOIWVES "~ TPOOTTIKESG
avantoéng. H mapovoio tovg wg emyeipnoeig | mpoidvta pe piKkpo pepidio ayopds oe pio
@Bivovca ayopd, vrodNA®OVeL OTL dgv UTOPOVV Vo EEAGPAIMBGOVY TIG ATOPOLTNTES XPNUATIKES

POEG. ZUVENMS TPOTEIVETAL 1) ATOETEVOVGT OTIS TEPLOCOTEPES MEPTTMOTELC.

Mnjtpa g General Electric (GE Business Screen)
H pqtpa avt avontoydnke omd v etopia coppodrov. entyeipioeov McKinsey &
Company kot eEgliyOnke amd v General Electric otnv-tpoonddeio va avaibcel To evpemg

S108e30pévo YapTo@LAGKLO TE®.

¥

Ole

2ynua 4.6: Mitpa s General Electric
IInyn: Homaooxns B. (1999)

% Noamaddkng B. (1999), Stpatnyikn twv enyelprioewv: EAANVIikr kat Atedvric eunetpia, Ekdoelc Mmévou, oeh.
445
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H pnitpa avt) €xet 600 O106TACELS: TNV EAKVOTIKOTNTO TNG Oyopdc Kot Tr dvvaun g

emyeipnone. O Bertidocelc oe oyéon pe v untpa s BCC meprhapfavoov:

e Awehpuvon TV TEPLOYDV TOL Tivaka 6€ 3X3

o O emyepnoelg tonobetovvtal otovg doveg Oyt PAoel TOGOOTOV OALL OVAAOYOL UE
TNV YVOON Kol TNV EUTELPIO TOV CTEAEXDV TTOV TIG EMAEYOVV

e O GEoveg petpovv olOvOeteg mapoauéTpovg mov givon otafmouéves Pdosr ™G
OTOVOUOTNTOS TOL TOVS TPOGOHIOOLY TOL GTEAEYN TOV ZTPoTNyIK®V Emyeipnuotik®dv
Movdadwv

o Ov Zrpamywés Emyeipnuoatikéc Movadeg aviummpocmmevovior omd  KOKAOLG
avarioyovg pe to pEYeBog TV KAAO®MV Kot LEGO GE-OVTOVG QOIVETAL YPOQPIKE TO

néyebog Tov pepdiov ayopdg

4.6 AsLTOVPYIKT) ZTPATN YLK

H Aewtovpywn otpatnywkn eival. 1 mpocgyylon mov. €L €va AETOVPYIKO TUNUA TNG
emyelpnong yo va TeTHYEL ETLYELPNOLAKOVG KO ETYEPNUATIKOVS GTOYOVG KOl GTPOUTIYIKES
KOT  €mMEKTOON, UE TNV UEYIOTOMOINOT NG TAPAY®YIKOTNTOS TV TOp®v. Ot peydieg
EMYEPNOELG EYOVV O1APOPES EMYEPNUOTIKES LOVEAIEG KAOE pio amd TIC omoieg £XO0VV OUAdES
Tunubtov kot kée éva-amd -Ta Tpnpote ot €xet plo Asttovpyikny otpatnywkn. O
TPOCAVATOACUOG NG AETOVPYIKNG oTpatnylkng kabopiletor amd TNV oTPATNYIKY NG

EMYEIPTMATIKAG HoVEdag otnv-omoio aviket®

2rpatnyikn Mopxetivyk

H otpatnyikn. oot oyetiletar pe. tnv TWoAOYNoN, TIC TOANGELS KOt TNV OlVOUN TOL
TpoiovTog. Me ny ypnon- oG otpatnyikns ovemwtodns ayopds 1 emyyeipnon umopel vo
avéneel 1o pepidlo ayopds ™S HEo® NG dEicdLONG OTNV ayopd Kol Vo avamtvsel véeg
ayopéc yw mpoidvta.-Me v otpoatnyikn avamtoéng mpoioviog 1 emiyeipnon pmopel va
avonTOEEL £vaL-VEO TPOTOV GE VOIGTAUEVES OYOPEG KOl VO ovamTOEEL vEa TPOTOVTO GE VEEG

ayopéc.

5 Wheelen T.L., and Hunger J.D. (2004), Strategic Management and Business Policy, Prentice Hall, p. 189
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Xpnuatooikovouikn atpatnyikn

H ypnuatoowovopuxn otpatnykn e£etdlel TIc ¥pNUATOOIKOVOUIKES GUVETELES TOV EMAOYDOV
NG ETOPIKNG KO TNG EMYEPNUATIKNG OTPOTNYIKNG Kot ovoryvepilel TV KaADTEPT - TopEio
dpdong. Mmopel vor TPOGOIMGEL AVTAYMVIGTIKO TAEOVEKTNLOL GTNV ENLXEipon pe T Leimon
TOV GULVOAMKOD TNG KOGTOLG KOl TNV duvatdTNTo Yo, ovamtuln Kepaiaiwv mov. O

VROGTNPIEOVY TNV ENLYEPNUOTIKY] GTPOTNYIKY).

2TPOTNYIKY EPEVVAS KOL OVATTOCHS

H otpatnywn €pguvag Kot avaTTuENG ovoQEPETAL GTNV KALVOTORIO TPOTOVTI®V,. OlEPYACIOV
Kot otV PBedtioon avtov. Ot Bacikég emAoyEég Yoo TV, €pevva Ko avartuén. givor gite va
elval pia emyeipnon tpotn oy avamtuén pioag teyvoroyiag (leader) eite va akoAovBel TV
nopeta piog aAAng emyeipnong (follower). Mia véa mpoogyyion oty €pguva Kot avamTuén
glval n avoyrn Kowvotopia, Omov M EMEIPNON YPNOLOTOLEL GLVEPYACIEG KAl GYECELS LE
ETOPIKE, KLPBEPVNTIKA Kot aKaOMUATKE 1OPOUOTO Yo VO EEQCPAAIGEL TNV QTOPAITNTY YVOOT)

v véeg eEeMEetc.

2rpoanyin Agitovpyiaov
H otpatnyum Aertovpyidv kaBopilel mwg ko tote €va Tpoiov Bo mpEmel va KOTOGKEVOOTEL,
tov PBabud Katakdpueng OAOKANPOONS - GTNV - dlEpyasios Tapaymyns, TNV avantuén Tov

(PLGIKOV TOPMV KO TIC OYECEIS LE TOVG TpOoUnbevTé.

2TpoTNYIKn 0YOPas
H otpatmyi ayopds avopEépeTor 6Ty amroKTNoN TPOTOV VADV, OVTOAAOKTIKOV Kol GAA®OV

TpouNBedV OV YPEALOVTIOL YI0L TNV TPAYLLATOTOINGT TNG AEITOVPYIKNG O1EPYUTING.

2rpotnyiky logistics
H otpatnyikn ot aoyoieital e v pon TV TPoidovVI®mV evtog Kol KTOC TG dlepyaoiog

TOPOYWYNG.

2TpaTnyIKy ovOpOTIVAV TOPWV

H otpommywn - avBponivov moépwv onuepo aoyoAreitor Kuplwg HE TIG KOVOTNTES TOV
epyalopévav Kot Tov aplpd Toug Kot amavté 6To EpMTNIO TOVL oV Bo TPEMEL Ol EXLYEPNCELG
Vo omoKToOV €va moALTANOES mpocmmKO pe yoUnAn Katdption mov Ba mAnpdveTol LE

YounAovg webovg kot Ba dwtnpeiton yioo pkpd ypovikd ddotmuo 1 av Bo mpémer vo
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TPocAopPdvouy Aydtepovg epYalOUEVOLS HE OVOTTUYHEVEG KavOTNTEG oL OOl €yovv

VYNAOUC oBobg kot B0 GUIETAGKOVY 6E aveEapTNTEG Opddeg epyacioc”.

2TpatnyiKn wEYvoLoYiag TS TANPopopiog
H otpatnywn avty) €xet avaderyBel ta televtaio xpovia wg Evag oNUAVTIKOG TUADVIG TNG
avAmTLUENG TNG EMYEIPNONG YL TNV TOPOYN OVIOY®VICTIKOD TAEOVEKTNUOTOS o€ KaOe

EMYEPNUATIKTY LOVADOL.

Emloyn ™ KaTtdAANAng 6TpaTnyIKIS KOl avATTUEN TOV TOATIKAOV

Metd tOvV  TPOGOIOPICUO  EVOAAOKTIKOV — OTPOATNYIKAOV KoL TNV - AEIOAOYNon  TOV
TAEOVEKTNUATOV KOl HEOVEKTNUAT®V TOVS, Oa mPEmel vor yivel N €mAoyn TG KATAAANANG
oTPATNYIKNG oL Bo akolovOnoet 1 emyeipnomn. Ta kpirnpila ETAOYNG TG GTPOTNYIKNG Eival
N WKOvOTNTO, TNG OTPOTNYIKNG OTO VO OVIWETORICEL HE AMOTEAECUATIKOTNTO TOGO TIG
evkapieg 660 Kot Tig ametléc g avaivons SWOT avarioyo e Tig SUVANELS Kot adLVOUIESG
™G, Kot ENIONG N EMITELEN TOV GTPATNYIKOV CKOTAV. TNG ENLYEIPNONG UE ATOSOTIKY XPNOT

TOV TOP®V TNG.

AoV yivel n emAoY TG KOTAAANANG OTpaTNYIKNG, akOAOLOEl 1 avamTLEN TOMTIKGOV TOV
OLUVOEOVV TN OLUOPP®OT "GTPATNYIKNG UE. TNV LAOmoINomn, Onwg mpoavaeépbnke. Ot
TOMTIKEG 0moTELOVV HaKPOTPOBesLES KatevdOveelg Tov mapEyovy KaBodrynon yo tn Aqyn
ATOPACEMV KOl TN (ETEMELTA TPAYLOTOTOINGY EVEPYELDV OV KAAEITOL VO TPOYLOTOTOMGEL
pio  emyeipnon. [apdriinia PonBovv oty opbf €QopHOYn TNG OTPATNYIKNG Kol TN
dlayeiplon ™G KOLATOVPAG TG ETLYEIPNONG.

% \Wheelen T.L., and Hunger J.D. (2004), Strategic Management and Business Policy, Prentice Hall, p. 198
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4.7 Mledatelakn TTpatnykn - Mia véa Tpoc£yyLon 6T SLayelpLlon TEAQTELAK®V

OXE6EWV

Ewayoym

211G MEPIOOOTEPES EMYEIPNCELS 1 OLUTUNUATIKY EMKOVOVIN TAPOLSLALEL APKETEG EAAETYELS:
Ol amot)oglg | ol TapayyeEMES TOV TEAATMOV TEPVOLV OO TOAAA TUNMHOTO, KATL TOL
emnpedlel apvntkd v mowdtnTo. TG TANpoYopiag mov Aopfdver amnd tov meidrn. To
AvVATEPA OTEAEYN EIVOL EMIKEVIPOUEVA OTIG ECOTEPIKEG AEITOVPYIEG TG EMYEIPNONG KOl dEV
€oTlalovv 000 Oa £mMpeme OTIC MPAYUATIKEG OVAYKES TOL TEAAT.” ZVVETMG O, €pYalOUEVOL
ayVOOUV TOAAEG QOPES TIG TPOTEPALOTNTEG OV GYETILOVTAL UE TIG AAANAETIOPACELS [LE TOVG

TEMATES, KATL TOV £XEL O OMOTELEGUOL TNV OTPOCHONN AVTLUETOTICT TOV-TEAUTOV.

Ot peybleg emiyelpfoelg KATOPYOOV TO OWTUNHOTIKE eumOdio Kol dwoyepilovion Tig
TEMUTELOKES OYECES oMoTikd. EvBappOvouy. Ty Stotpmpatikn emkowvovio Kot 0étovv Tig

TPOTEPALOTNTES TMOV TEAATAOV TAVA OO 0TO0INTOTE LTI TOV TUNUATOV TNG EMLYEipnong.

2V TpoyHOTIKOTNTO, KAOE TUNUO LEGH OTOV OpYaVIoHO- enMpedletl dpapatikd v asio mov
LETOQEPETOL OTOV TEAATN Kol &ivar vmd. tnv €vBhHvn Tov vo UETAPEPEL HOVAOIKT KO
KOVOTTOMTIKY To0TNToL VANPeclOvV otov mehdtn. Kébe tpnquo éxet pio Asttovpyikn
oTPATNYIKY, 0TS ovoeEPONKE GTO- TPONYOUHEVO KEPAANLO, TOV KoBOpilel Ta Agttovpykd
TOV O£ KOl TOVG TPOVTTOAOYIGHOVG:. AAAG GTOVG TEPIGGATEPOVS OPYOUVIGHOVS JEV VITAPYEL
pio 10GE10 TEAUTELOKT): OTPOTNYIKT, TOL GNUaiveEL OTL deV VTLAPYEL £V EVINIOS OPIOUOG TNG
depyaciog mov oyerileTol e TNV TOALTIKY TEAATMV KOt TIG OAANAETIOPAGELS UE TOVS TEAATEC.
INo va peyiotomoinBel n ate wov peta@épeTol 6TOVE TEAATESG Kol Vo LE®OEL TO KOGTOG TOV
TN oLV0OEVEL, Ba TPEMEL va. vYioTATOL (1o TEPIGGATEPO TEAATOKEVTIPIKT TPOGEYYION KOTE TOV

OPIOLO AELTOVPYIKGOV GXESIOV GE OXOL TOL TUHLATO, TOV 0pyoviopov ™.

O porog TG TELUTELOKNG OTPATNYIKNG
H emyeipnon Ba mpéner mépa amd tnv AEITOLPYIKY GTPOUTNYIKN VO OTOKTGEL PLiot TEAUTELOKT
oTPATNYIKN, OV Qo cuvToVvilel TIC SLAPOPES TOMTIKES KOL TOL GLGTNLOTH TOPAKOAOLONONG

nov oyetilovtal pe ) dpovpyia Kot v amddoon g PEATIOTNG a&log Yo GUYKEKPIUEVOLG

% Bligh P., Turk D.(2004), CRM Unplugged: releasing CRM'’s strategic value, John Wiley and Sons, pp. 139-140
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TEAATEG KO TUNHOTO TEAATAOV (CTOYEVUEVT] TPOGEYYIOT) TOV TEAATMV). AVTi va avalopPavet
Eexoplotd kabe tunuo ™ OWUOPPMOGCT TOMTIKOV Kol OEPYOCIAOV Yol TOV “MEAATN, M
melTELOKN oTpatnyIKy Kabopilel Eva oAOKANP®UEVO GVVOLO OO dlEPYCTEs Kol TOMTIKES
Yo TouG meAdTE, oV ekteiveTan o€ OAN TV emyeipnon. H mehateioxn otpatnyk - Tpénet.va
eCaoparilel 0Tt KABe TUMUO TG TEAOTEWKNG Paong, avtipetomiletor e £50TOUIKEVUEVO
TpOTO, OTL 1| EUMEPIAL TOV TEAATN YIVETOL AVTIKEILEVO GUVTOVIGUOV. OAMV TOV TUNHATOV TG
emyeipnong kot ol dlepyacieg aviyvevong Kot mPOPAEYNS TOV OVOYKOV TOV TEAATOV

EVOOLATMOVOVTOL GTIG KOOMUEPIVES Aettovpyied.

Ov emyepnoelg onuepa avayvopilovy OTL 01 GYEGELS UE TOVG -TEAATEG AMTOTEAOVV &va
Babvtepo epyareio yia v dnuovpyio g a&ilog yro Tov TEAGTN. Kot avTIAOUBAvVOVTOL TEMKA
ot N aw&avopevn nedatelokn adio etvatl Pacikd xapaKTPIOTIKO THS-0ENCNG TNG ETAPIKNG

a&iac®.

Ta 0@éhn amé TNV TELATELOKT] OTPATYIKN

H melatelokn otpotnykn divel Tnv. duVOTOTNTA OTHY-EMYEIPNON VA OTOPVYEL TO POUIVOUEVO
NG AMOUOVMGTG TTOL VITAPYEL LETAED TOV TUNUATOV. GE TOALEG emyelpnoelc. Emumpoctétme,
N TEAATELOKT OTPATNYIKN EVOOPPUVEL TOVG LITELOVVOLS TOV TUNUATOV Kot TOVG EPYULOUEVOVG
VoL EVOLIPEPOVTOL TPADTOL Y10 TOV. TEANTN KO ETELTOAL Y10, TIG OLOTUNHOTIKES KOL EVOOTUNUATIKEG
noMtikés. H meloteiaxn otpotnykn npémnet vo kaboonyel tnv moMtikn dayeipiong TeAaT®dV.
Ot vrdpyovteg kavoves mov €popuolel kdbe Tunua e emyeipnong eivar dgvutepevoLGOS
onpoacioc. To 1010 woyvel Ko Yoo TNV, TOMTIKT OmoOEUATOV TOV Eivol ETIKEVIPOUEVT OTIG
E0MTEPIKEG OLEPYOOTES KO OYL OTIC Olepyacieg aAlnAenidpaong pe tov meEAATN. Xe TOALOVG
OPYOVIGUOVG, TO TUAKOTO. YIVOVTOL OWTOVOUES HOVEAOES KOt XAVOLV TOV TPOOPIGUO KoL TNV
OTOGTOAN TOVG-TEOL._ EYEL VO, KAVEL [Ie TNV HETOQOPA TG a&ilag otovg meddtes. Avtifeta, ot
EMYELPNOELG LE VYN A €m0, £xovV avantHEEL € pHeYOAo Pabud v emkovovia avipeca

oTo. TUUOTE TOVG:

7 M. Rogers (2005), “Customer Strategy: Observations from the trenches”, Journal of Marketing, American
Marketing Association
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H oyéon TG MEAUTEWKNG OTPUTNYIKNG ME TNV EMLYEIPNUOTIKY] KOL T1] AELTOLPYIKN
GTPOTNYIKN

H melateiokn otpatnyikn amoppEeel omd TV EXXEPNUOTIKT CTPOTIYIKN KOl EVOMUOTMOVETOL
AmPOCKOTTO GTIG AELTOVPYIKEG CTPATNYIKES HEGH OTIG EMYEPNOELS YmPiG va kaBopilel To-mMdg
Ol SLOPOPETIKES EMYEPNUOTIKEG HOVAdES Ba avtoywviotovv oTig ayopés tovc. L va
kafopiotel M oTpatnyK TOmOBETNON Yo KAOE EMUEPMUOTIKY] HOVAOQ, - TPETMEL VoL
KaBop1oTOVV e TNV GEPE TOLG Ol GTPUTNYIKES TOL TEPLYPAPOVY- TO TEDI0. dpAoNG KOl TO
TPOGOOKMUEVO TAEOVEKTNHO o€ KAOe oyopd. Avtov TOov. €100VG Ol GTPATNYIKES efval ot
EMUYEIPNUOTIKEG 1] OVIOYOVIOTIKEG OTPATNYIKES. TouTtOYpovVo. KAOE EMYEIPNUATIKY HOVAdL
OPOCTNPLOTOIEITOL GE KATOL0L oyopd oVTOVOHO Ko €XEL TOL KA TG AELITOVPYIKG TUNUATO,
OM®MG  UAPKETIVYK, YPNUATOOIKOVOUIKO, €POdOcHoL Kot - eéumnmpétnong meiatov. Ot
EMYELPNCLOKES KOL OVTOYOVICTIKES OTPOTNYIKES LETAPPALOVTOL G GYEd Opdong Yo KAbe
TUNUO HECH TOV AELTOVPYIKOV GTPOTNYIK®V, Ol O0moieg ~GuVNO®WE amoteAovVTaL Ao

EVNUEPOUEVO GYEDLO AEITOVPYIDV KOl TPOVTOAQYIG LDV,

P
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2ynua4.7:. A2 InAocooyéTion oTpaTnyiK@Y o€ Hio UEYGAN ETLYEIPON
IInyn: Bligh P., Turk D. (2004)

Mio TEAATEWOKT OTPOUTNYIKN TOPEXEL TIC OONYIEG OV AVAPEPOVTAL GTOVG TTEAATEG Yol KOOE

Aertovpyia g emyeipnong. H medateioaxn otpatnyiky| o1evbetel 11g Kpioyeg dpaoctnplotreg
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Kol dlepyacieg g emyeipnong yopw amd tovg meddrteg. AmoteAeitan amd odnyieg yio ke
AELTOVPYIKY] TTEPLOYN YO TOVG TPOTOVG LE TOVG O0moiovg o mpémel vo avIIHET@TIoTEL KAOE
Tunuo. ™G melotelokng Paong M Kamowog avedptnrog meAdtng. Koabdg ov eroupeies
EMIOKOVV VO OMUOVPYNGOLY EVOL OVTOYMVIGTIKO TAEOVEKTNUA o€ KOO dpacTnpLOTHTA
TOVG, 1 TEANTEWOKN oTpatnyiky Ponbd otov kabopiopd evog - emmAEOV: EMTEOOD
eEATOUTIKEVLON G VINPESIDOV Y10 TOV TEANTN, TOL TTaPEYEL akOuUT 7o Padid dtapopomroinom Kot
nmpootacio ard v mbovny piunon amd tovg avtaywviotéc. Etvor ehkolo vo.aviypoagpel Eva
OVTOAY®OVIOTIKO TAEOVEKTNHO 7oL Paciletol o€ AEITOVPYIKES  OVOTPOCAPLOYES LG
EMUYEPNUOTIKAG HOVADOG, OAAL TO OVIOY®VIOTIKO TAEOVEKTHLO OV PacileTar. oe aAlayn
EMYEPNUATIKNG  KOVATOUPOG KOl GTPATNYIKNG, OVTlypagetor - dOokoAa omd  Ttov
owwy(owcmé“. Kot omv mepintmon g meAaTENKNG OTPATNYIKNG N ENLYElpnon KaAeiton vo
TPOGOMGEL GTNV KOVATOVPX TNG EvaV TEAUTOKEVIPIKO Yapaktipa. O Pacikol otoyot Yo pia

TEAATELOKT OTPATNYIKN €lvar ot eENc:

A1e00THON TV OPOGTHPIOTHTOV TOVD GYETICOVIAL e TODS TEAGTES
E€acpdhon o1t kéfe tunqpo g emyeipnong viobetel moMtkés kot mpooeyyiler Tig
JpacTNPOTNTEG UE VOV OAOKANPOUEVO TPOTO TOL. EIVOIL GYESOUGUEVOS VO TAPEXEL VYNANG

TO1OTNTOG LN PECIEG OTOV TEANTN

20VTOVIOUOS J1apOpmV TOAITIKWY
Eacpdhon ot kdOe tufpor g meloteakng Paong yivetor omodéktng eE0TOMKEVUEVNC
VINPEGIOG KaTd TPOTO TOL VIOGTNPILOVTAL Ol GTOYOL AVATTLENG YO OVTEG TIC OMAOES

TELATAOV KOl EVOVVOLLADVEL TOL OVTAYOVIOTIKG TAEOVEKTILOITA TG EMLXEIPNONG

KaBopiouog tomikdv-o1epyaciav ooy eipions meAatwy

E&acpdiion 011 o1 oToY01 €TIG00NE TOV TEAATAOV EX0ovV Tebel Kot Exovv petpnOel Kot OTL ToL
oxédw 0€ OAa TO EMIMEDO KOL TOLG POAOVG UECH GTNV EMYEIPNON AVIUWTPOSHOTEVOLV TOVG
oTOYoVG TV TEAATOV. - TTapdAinia, eEacpdiion 0Tt OAd To OTOUKElD YlOL TOLG TEANTEG

Kataypaeovtal, eneEepydloviot Kot dapotpalovtatl oe OA0 TOV opyavicUo.

5 porter M.(1996), “What is strategy?”, Harvard Business Review, November-December Issue
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210 emyelpNoloKd eMimedo oTpATNYIKNG, o Tpémel va vdpyovv odnyieg VYNAOD EMTEIOVL
Y TG TEANTEIOKEG OYE0ELS. OTOCO, M TEAOTELNKT GTPATNYIKY EQUPUOLETOL TVTTIKA GTO

emyelpnpaTikd eninedo™.

Enixeipnon
r [ l
El'IIXElP'l']HGTIKr'l EnixeipnuaTikn Enixeipnuarikn
povada 1 povada 2 povada n
|
|I || I | e Alaxeipion Twv
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3 » o oxeTiCovTal PE TOUg
g = z g NeEAATEG
= 2 >
[e] -W [ Q
=" Q w =} .
§ 5 = o ® ZUVTOVIONOG
i t‘fjf -g = 3 |— d1apOpETIKWV dpaoewv
o KaBopiopog TngG enionung

diepyaaiag diaxeipiong
neAaTOV

2ynuo 4.8: H Oéan thne meAoTelonns oTpoTnyIKnG OVOUETO. 0T, ETITEOO. GTPOTHYIKNG
IInyn: Bligh P., Turk D. (2004)

Boowa otoyyeio TG 0O TELECHOTIKNG TEAUTELOKNG CTPOUTNYIKIG

H melhatelokn oTpatnyikn EVOVEL TIG TPOTEPULOTITES TNG EMLYEIPNONG Y10 TOVS TEAATEG KO TIG
TOMTIKEG YOPW  OTTO - TAPOUOOGLUKES - AEITOVPYIKEG oTPATNYIKEG. Alvel v duvatdTnTo, GTNV
emyeipnon va petopépel ompookonta tnv PEATIOT atio oTOV TEANTN Kot TapakoAovOel TV
emidO0N . TG OTI OYECES e~ TOVG UEYOAVTEPOVG TeAdTEC. Me v TvmOTMOINoM TNg
OTPATNYIKNG REAATAV, 1] €TALPEIR umopel va peytotomomoset v atia mov TpocAapfavel o
TEAQTNG, UTOPEL. VO OTOKINGCEL YPNOIUES TANPOQOPIES Yo EMEVOLTIKG OYESL KOl VO
mopakorovdncer Ta enineda enidoong mov oyetilovror pe Tovg TEAdTEC, 6€ KAOE TOpEN TNG.
Ta tvnwcd otoryeio mov Ppiokovior péca o€ pio AMOTELEGHOTIKY] TEANTEIOKT GTPOTIYIKY|

sivo:

5 Bligh P., Turk D.(2004), CRM Unplugged: releasing CRM’s strategic value, John Wiley and Sons, p. 143
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¢ H tpumpotomompévn ko e£0ToKELIEVN TOPOY] VI PECUDY
e H opydvmon kot n cvuvepyacio

o 2y£010 AAANAETIOPAOTG LLE TOV TTEAATT|

e Awyeipion G ETUPIKNG EMLO00TG

H tpunpatomoinon tov 7EAATOV Kol 1| ToP0Y1] EEUTOUKEVHEVEOV VTN PECLOV

O mehatelokég olepyacies kol moMtikég ovvnlwg kafopilovior-omd ddpopes Katnyopies.
[Tapadooiokd, n oTpatnykn HApKeETIVYK KaBopilel TOVG GTOYOVE TG TUNHOTOTOINONG TV
TEAMUTAOV KOl TIG TPOGEYYIGELS Yo TNV €l60d0 otnv eyopd. H tunpatomoinon propet va etvon
NN kabopiopévn ota oyEd0 LAPKETIVYK Kol PITOPEL var unv ypelaletatl va evompatodel péca
otV TEAATEWKT oTpotnyikny. Ev tovtolg, ot mepiocdtepes oTpatnyIkés HAPKETIVYK OEV

kaBopilovv emapk®G TNV TUNUATOTOINGT KOl GLYVA YPEELOVTAL TEPICCOTEPES AETTOUEPELEG.

AoV 1 tunpatonoinon emaveletaotel kot koboplotel e peyolvtepn Aentopépela, Bo Tpémet
va KaBopltotovv o1 1010iTeEPES TOKTIKES Yo KOOe TUN o TNG TEAATEWOKNG Pdonc. Avtd to frina
amontel TUTIKA OAAOYEG OTNV-. TOAMTIKN KO -OTIG OlEPydoieg HECO OTOV OPYOVIGUO Kol T
gpapuoyn o mpénel va eivar Wiaitepa cuviovicpévn. To onueio kKAedl oty agocimon tov
TEAATOV €VOL 1] KOVOTNTE TOLG VO KOTOAGPOVY ETAPKAOS TIG OVAYKES TOL TEAGTN KOl TNV
a&lo Tov TEPUEVEL KO PETA VO TIG ETOPPACEL GE GUYKEKPIUEVO ETIMEON LANPECIOV Kol
aAnAemidpdoewv mov mpooapudlovror o€ Kabe meldtn. ['a 6ceg emyepnoelg aKkolovhovv
nyecio KOGTOLG Yo Tapdostyla, [io peydAn opddo mehatdv pmopetl vo umv yperdlovron
VYNAR TOOTNTO VINPECIDV 1] AAAOL TAPAYOVTEG VO KPIVOVTOL OG CILLOVTIKOL 0td GAAN opdda
TEAUTAOV. XTNV. TEPIMTOON AV TN, 1 €Tonpeia TPENeL va eivan g BEom va PELDCEL TO KOGTOG Kol
va eEumnpeTel TOVG TO AT TIKOVG TEAATEG e yaunAdtepes TnéC. 'Evag Paocikdc tpdmog e
TOV O7oi0 “pUmopodie vo onmovpyncovpe atlo yoo toug merdteg eivar vo Ppovpe TIC
dovvoéaels Hetaly e alvcidag agilog g emyeipnong kot tov meldt. Katd tov ido
TpOTO, 1 £EOTOUIKEVGT OTIG OVAYKES TOV TEAUTN TPOGOETEL KOGTOG KO Ol ETOPieEC TPEMEL VoL

eAEYEOLV OV TO KOGTOG VTTEPPaiveL TaL aVOUEVOLEVO £G000L.
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Otav vrdpéer kepdopopia, 1 eoTopikevon dSNUOLPYEL AVTOYOVIOTIKO TAEOVEKTNLO V1oL TV
emtyeipnon’. AvEGvel T0 KOOTOC HETAPOPAS Yl TOV TEAGTN KoODC av TPOTHGOUY TOUC
avToyOVIoTEG Ogv Ba emmeelovvion v avénuévn aéla mov Aapupdvouv. H e&atopucevpévn
efumnpéon mapdAinia onpovpyel pio cvvousOnuatiky cdvdeon - pe 10 OVOpa- TNG
emyeipnong kot pmopel va ypnoponomdel wg Eva epyodreio yia v Kaiv@Oel n wigon amd Tig
TIéG kabm¢ ta Pactkd mpoidvta kot vanpecieg palovy kot VToKadicTavTat TOAD HKOAN.
AVOmOQELKTA, Ol OVTAYOVIOTEG TPOSOPUOLoVTal Yo Vo @TACOVV. OKOUG KOl TOVE 7O
Kovotopovg opyavicpovc. H efatopikevon tov Aertovpytdv yio. Tov TEAGTN KOl TOV
emmédV mopoynNs vanpeciog eivar pior cvveylopevn diepyosio mwov divel Ty -dvvotdTTa

oTNV EMEPNON VO KEPOIGEL KOl VO, SLOTNPNGEL Lo AVTOY®VICTIKY. dOVa).

Opyavemon Kol ZuvToviopog Yo TV EVOOUATOGT) TG TEAUTEWUKNG GTPOUTNYIKIG

Yrnapyet éva @QACHO ETAOY®OV OCYETIKG “UE - TO  TAOG - Uil EMYEIPNON OPYOVAOVEL TIG
EMYEPNUATIKEG LOVAOEG KO TNV TPOCEYYIoT Yiol €16000 TNV ayopd. Mepikéc douég etvan
TOAD TO TEAATOKEVTIPIKEG amd GAAES. O 0pyaVIGHOL ME TOAVTAOKO TPOIOVTA KOt LEPIKOVGS
KOWOUG TEAATES (YLl TIG YPOUUEG TapOy®yNS) elvar mo-mBavo va eivat opyovopuévotl yOpm
and 1§ ypappés mapaywyns. Ot emyelpnoels He mToAAOVS Koo TEANTES, Ol EMLXEPNOELS
VINPECIOV N AVTEG TOV aAAGLOVV GLYVA Ypaupég Tpoidvtmyv, eivar mo mhavd va Egouvv
MEPIOCOTEPO TEANTOKEVIPIKES - TPOCEYYIGELS TEAATMV. LTO QAoua avtd vrdpyel £va eOpog
EMAOY®V Kol Oyl pio fldve COoTN OmEVINoT Yo TIG EMYEPNOELS. QQ0TOC0, Ol TEPIGGOTEPES
EMYEPNOELG TPEMEL VOL-OAAAEOVV. ETIAOY OTO PAGHO ETAOYDV, TPOG U0 O TELUTOKEVTPIKT
TpocEyyon. Avtd onpovpyel pio wo EEMOTPEPT] KOLATOVPO KOl DTOSEIKVEL TNV onuacio
ToL TEAATN Yion TV-emyEipnon. Tlapdiinia eotidlel T0 €vOLOPEPOV TOV OPYOUVIGLOV OTIG
GLVOALOYEC IE CLYKEKPYLEVOVG TEAGTES, Kot Onovpyel peyaddtepn evBivVN Yo TV enitevén

TOV GTOYWOV EMIOOONG:

[Tépay “Tov KABOPIGHOV TV OPYOVOCIOKAOV OTOPACE®Y, TOL OETOLY TN AglTovpyio
OAOKANPNG TN emyelpnone, M melotewokn otpatnykny Ponbé oty avoyvopion Kot v
OULVEPYOOIO TMV TOATIKOV KOl TOV JEPYACIOV OV XPEELOVTOL YioL TNV TUNUOTOTOINGT Kot
mv eCatokeviEvn mapoyn vanpecwwv. Kdébe meproyn g emyeipnong mailer €vav

oNUAVTIKO pOAO, GTNV GUVOAIKT eumelpio Tov TeAdTn. Otav o1 eumelpieg Tposapuodlovion yio

70 Bligh P., Turk D. (2004), CRM Unplugged: releasing CRM’s strategic value, John Wiley and Sons, p. 145
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K@Oe meldTn M TUMHO TNG TEAATELOKTG PAOMNG, Ol TOMTIKES Kol dlepyocieg og kAbe meployn

™G EMYEIPNONG TPEMEL VO TPOSAPUOLoVTOL KATAAANAO MOOTE Vo, TIG LITooTNPilovV.

€010 aAANAETIOPAGNG NE TOVS TEAATES

Ot AertovpyKég oTpaTNYIKEG TOV TOPAEYOVTOL OO OLAPOP TUNHATA-TNG EMYEIPNONG UTOpEl
Vo avaQEPOVTOL EMIONG GE GUYKEKPIUEVEG TAELPEC TNG OAANAETIOPUONG ME TOV “TEANTN.
Q61000, €V YEVEL OL TPOSLOYPOPES TNG CTPUTNYIKNG TEAUTMOV OEV GUUTANPMOVOLV 1| £pYOoVToL
evavtia o dAL0 oy€dlo TV TUNUATOV TG enyeipnone. H medatetakr) otpatnyikn 0o tpémet
v GUVTOVILEL OWTEG TIC TOMTIKEG, TIG OlEPYOTieg Kol GALEC odnyiec oy Slac@arilovy OTL
vrdpyel pio otabepn Kot cuVTOVIGUEV TTpooTdlela mov Otémel OAn v emiyeipnon. Eivon
GLYVO POLVOLEVO TO VO VILAPYOVY GTOYOL TOV GYETILOVTAL [LE CUYKEKPLLEVO TUNLOTO TEAUTMOV
ocOHPMVO e TV avdivon a&log Kot v avaivon papketvyk. o mopdderypo, pmopet va
Béher pio emyeipnon va avéNoel 1 Vo PEUOOEL TOV. OYKO TMOV GLUVOAAOYOV TOV €YEL UE
OLYKEKPIUEVOVG TEAATEG LECH KATOL®V KovaAldv. H melatelokn otpatnyikn eEacpailetl 6Tt
avTol 01 6TOYOL YIvOVTOl AVTIKEILEVO EMKOWOVIRG GE OM TV entyeipnon, ®oTe va vdpiel

KATOAANAN TpoomdOelo Kot EnEVOVOT) OTIC CWOTEG AAANAETIOPACELC.

Awygipron Enidoong

AedOPEVOV TV EMEVIVGEDY TOV OTOLTOVVTOL YOl TNV EQOPUOYT EVOS TPOCUPUOGUEVOL Ko
OAOKANPOUEVOD GYESIOL TPOGEYYIGNG TOV TTEAdTT), Tpémet va, 00l pia emionun Tpocéyyion
oV enitevén TV 6TOXOV.- B0 TPEMEL dONANOT VAL VITAPYOVY GLGTHKOTO HETPTONG YO THV
emitevén TOV- oTOY®OV MOV €YOLV VA KAVOLV UE TOLG TEAATEC OAAD Kol 7y TNV

TOPOKOAOVONON TOV AVOYKDV TOV.TEXATOV.

AWOYEIPILON NOPKETIVYK KO TELATELOKT] OTPATIYIKN

Xe oot ™V mapbypago Oo avaeepBovpe GTO TOC N TEAATEOKT GTPATNYIKY] UTOPEL v
BonBnoet- 60V GLVTOVICUO Kot TN OlEVBETNON OPOcTNPOTHTOV TOL TEAAT o€ KaOe
Aertovpyia g emyyeipnong. Otav yivel emToynuévn €QOPUOYY, EMITPETEL GTIC EMYEIPT|OELS
va KaBopilovv TPOCEKTIKA Kol Vo TapadidoVV TPOGAPUOCUEVEG GTOV TEANTY EUTEIPIES Yld
K&0e Tupo TG meAatelakng Paong 1 axopo kot dtav Tpokerton yio Evav meAdtn. Ot okomol

NG OTPATNYIKNG MEANTAOV EMKUADTTOVV TOLG GKOTOLG TMV TOPAOOGLOKADV GTPUTNYIKOV
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HAPKETIVYK, KUPIMG G€ OTL AQOPA TOV GUVETH TPOCIOPICHO Kol TNV SCEAMON TMOV
gunepov tov meAdtn. ‘Evag and tovg otdyovg tov pbpkeTivyk sivon va Bondncer tov
OPYOVIGHO VO TOVANGEL TEPLGGATEPA TPOIOVTA Kot va, avEnoet Ta kEPOM. TTapdAinie, Tpémer
VO GUVEICQEPEL GTNV SNUOVPYIOL IGYVPADV ETMVUULAOV KO VO TETVYEL EVOLDYLIES YOPTOPLANKLO

TPOIOVTIMV KOl VINPECUOV PEGO OTNV €MBLUNTH Ooyopd Kol TO TUNLOTO TNG TEANTELOKIG

Baong.

[Tapoéia avTA, GTOVG TEPLGGOTEPOVS OPYOVIGHOVG, O KLPLapYOg . GTOXOS ~adENONS T™V
TOAMOEWV oLYVA Ybvetal péco oe dueopes Opaotnprottes - pdpketvyk. - Ta oyédw
UAPKETIVYK TapadOGloKd Ogv €0TIALOVLV OPKETH OTNV. -0OENCT. TOV TOANGE®V KOl OEV
epapuolovior KOBOAIKA oTovV opyaviopo, Omwg Ba Enpeme. YWAPYOLY GUOTNUOTIKA
npoPAquate. pe TOV TPOTO MOV TO UAPKETWVYK E£QOPUOLETOL - OTOVG TEPLGGOTEPOVG

opyaviopong’ :

o To pdpxetivyk givor TOAD amOUOVOLEVO atd TIC VITOAOUTES dtepyacies Kot kaBopilet
TPOYPAULOTO KO TOATIKEG TOV OEV. EIval EVPEMS 1] €€ 0OAOKAN POV vioBeTnUEvES amd
TIC eMYEPNOEIS. Ta OTEAEY TOL HAPKETVYK OEV-EYOVV TNV KATAAANAN £TAQON LE TO
NYETIKA GTEAEYT, DOTE VO VTEPUCTIGTOVV TIG KATAAANAEG OANUYEG OTLG TOMTIKES KO
dlepyacieg mov givaramapaitnTes.

o To pbpkeTvyK ocuvyvl -Oev--£xel GLECT €MAON HE TO TUAUO TOANGE®Y KOl Ol
JPOPETIKEG TPOCOIIKOTNTEG  AVTMOV. TOV TUNUATOV UEYOADVOLV TO PNYMHO HLOG
OMOTEAECLOTIKNG ETIKOWMOVIOG.

o To pbpxetivyx dev-Aapupaver LLOYN TOL OG0 Ba EMPETE TIG EMATMOCELS TOV OVOUATOG
TOL TPOTOVTOG Kol TNG EUMEPIOG TOV TEAATOV 6€ KAOe Agttovpyia TG emyeipnong
OTMG 6T YPUOTOOIKOVOUIKA, TIC AEITOVPYIEC KOl 0TO avOpOTIVO SUVAUIKO.

e O emayyeApatiec Tov “HAPKETIVYK €0TIALOVV VTEPPBOAIKA GTNV SNUOVPYIKT AmToyN
™me - epyaciog tovg. Xpedletar mepiocdTepn emotnpovikny pebodoroyia yuo va
Sropoiicovpe 0Tt Ta ££000 Yo TO papkeTvyk Ba oxedidlovrtal, Oa epappolovrol Ko
Bo vroloyifovior pe kaAvTEPO TPOTO. XW®PIG 0WTO, TO UAPKETIVYK dEV UTOpPEl va

TMETVYEL L€ GVVETELN KOl TPOPAEYILOTNTO TOV GTOYO TOV UEYOADITEP®V TOANGE®V.

"I Bligh P., Turk D. (2004), CRM Unplugged: releasing CRM'’s strategic value, John Wiley and Sons, p. 150
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H melatelokn otpatnywkn pmopei va dopbdoet avtd ta mpoPfAnuata, dtucpariiloviag 0Tt M
ONUOVTIKY eumepiot TOV TEAATN KOl TO OTOTEAEGUOTO TOL OVOUOTOS TOV - TTPOIOVTOG
EVOOLATOVOVTAL LEGH GTOV 0PYOVIGHO. Ol ETYEIPNOEIS UTOPOVV VO EPUPUOCOVY LLE EMITUYINL
TIG GTPATNYIKES LAPKETIVYK HOVO OV TOL GXEOLA, 1) OPYLTEKTOVIKT] TOV OVOHOTOG TOV TPOTOVTOC

KOl 1] TEAATELOKT] GTPOTIYIKY EVOL APPNKTO GUVOESEUEVOL.

[ToAAéG emyelpnoelg Tov avIETOTILOVY TN O1POPOTOINCT) MG UG ATOUOVOUEVT AEtTovpyio
UAPKETIVYK, Y®PIG Vo avTIAneBovV 0Tt 1 EUTIGTOCVVN TOL TEXGTN YAveETOL OV pie. GLVIGTMOGO
™G eumepiog Tov meAdtn dev avtamokpllel oTic TPOcIOKieES “TOv, deV METLYAIVOLV TOVG
apywovg Toug otdyovs. Katd tov 1010 tpdmo, ta mepiocoOTepd oxEdd yio. to- CRM €yovv
emkeVIpmOel VITEPPOAIKA GE EPAPLOYEC TOVL APOPOVV TNV GUECT] ETAPN. LE TNV EMYEIpPNON
Kot dgv mapadidovv avEnpévn aéia otov teddtn. H nehatetokn oTpatnyiky GUVEIGQEPEL GTNV
EVOOUATOON TOV OAAAYDV KOl TOV TOATIKMV. TOV. AmolTovVTaL 68 KOBe onueio emapng pe
Tov meAdTn, péca otnv aAvcida aiog. Ketd tov 1010 TpOTo, TO HAPKETIVYK TPEMEL VA
Bewpeitor g éva emyelpnolokd cLVOAD, TOAMTIK®Y. Kol olepyactov. Katd cvvénela katl to

UAPKETIVYK KO 1) TEAATELOKT CTPATNYIKT| TPEMEL. VO KOBOPLGTOHY amd TV apyn.

2NV TPAYUOTIKOTNTO, TO GTEAEYN. TOV UAPKETIVYK GTAVIOL £YOVLV TNV EMPPON v dAAdEovv
moMTIKEG Kol Oepyacieg péoa oe kaBe Tunua g enyeipnons. H oudda tov avotepov
OTEAEYDV TTPETEL VO, TOPEYEL TV KOTAAANAN NYETIKT KaBOONYN O™ OTU GTEAEYT TOV TUNUATOV
oote vo eEacpamotel Tl O gumelpieg tov. teAatdv o eivar cvviovicpéveg oe OAd TO

T ot Kot Oa €IVt TPOGEKTIKE SOUMUEVES Y10 KAOE TUN IO TEAATAOV.

Mio koAl oYedIOGHEVY) TEAUTEWOKT OTPATNYIKN UTOPEl Vo OlOCQOAIGEL OTL Ol KVOpPlEg
TPOTEPULOTNTES TMV- TEAATMOV OVIOVOKADVIOL GE OAEG TIG OMOQPAGCELS GYEOLGUOV KO
Aertovpyiog péoat otnv-entyeipnon. Kotd tov idto tpdmo, 10 pdpketivyk mov agopd oAdKANpo
TOV 0PYOVIOHO - UTOPEL vo dMGEL dpopOTIKy MONon otV pdpko g emyeipnong Kot vo
00NYNOEL GE VYNMAOTEPEG TTOANGELS, EUTEPIEXOVTAC OAEC TIG TAELPEG TNG emyeipnons. [ va

emrevyOel avtod, yperdletal pio GLGTNUATIKNY AAAG TAPAAANAC KOL ETGTNOVIKT TPOGEYYION.

Entidoyoc-Zupnephopata
H ovyypovn emyeipnon xoreiton va ovtameEéABer otov €viovo OvVTAYOVIGUO Kol TIg
EVUETAPANTES GLVONKEG TOVL TTEPIPAALOVTOG, XPNCULOTOIDOVTOG VO GUYKPOTIUEVO GTPOATNYIKO
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o010 mov Bo TNV 0dNYNOEL OTNV €MITELEN TOV CKOTAV TNG G€ UEGOTPOHEGHO YPOVIKO
EMIMEd0 OALA KO TNV TNPNOT TOV AUES®V oTOY®WV. To oY€d010 avtd cvvtoviler OAeg Tig
evépyeleg og Kabe Eexwplotd Tunpa, givor mpoidv emeEepyaciog OAMV EKEIVOV TOV GTOWEI®Y
7OV GLAAEYEL OO TO eEMTEPIKO TEPPAAAOV Kot AopBAveL WO1aitepl VITOYN TOL TIG OTALTHCELS
Tov melotdv. [opdAAnio pe ™ JpdOpE®ON OTPATNYIKNAG EMTUYYAVETOL GTPATNYIKN
avamTLEN TOV TOPOV Kol HEIOMON TOV OVEKUETAAAELTOV gVKAPLOY-TOV TEPIPAALOvTOC. To
otpatnyikd CRM ce avt) ) dwdikacio Tpocpipel amd TV, LEPLE TOV TNV AVAYVOPIGT TOL
KOADTEPOL KOt O KEPSOPOPOL TEAATN YwPiG TNV VIEPPOALKT] GLYKEVTPMGT -CTOXEI®V TOL
dev egivon a&lomomotpa. H emyeipnon onuepa €xel otn 0dBeon TG é€va GUVOAO TEXVIKMOV
OTPOTNYIKNG UE TIG Omoieg UTOPEL Vo VOADGEL TV KATAGTOCT 6TV 0moio BpickeTon Kol va
TPOYPOUUOTICEL TIC KIVIIGELS TOL TPEMEL VO, TPOLYLOTOTOMOEL Yo Vo Bpebet atnv embount)
Katdotaon, aviyvedovtag Tov TpOno pe tov omolo kdOe mpoidv 1 TUNUO GULUUETENEL OTN

SUOPPMOT| TNG GLVOAIKNG EMIOOCTG.
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KE®AAAIO 5: YAomtoinon T Tpatnykng

Ewayoyn

H vlomoinon otpatnyikng eivor 10 GOVOAO T®V JPACTNPOTHTOV “Kol- EMAOYAOV - TOV
amOLTOVVTIOL Yo TNV EQAPHOYN TOL otpatnyikoy oyediov. Eivar n Sepyacia katd tmv. omoio
Ol GTPATNYIKOL GKOTOI, 01 GTPAUTIYIKEG KOl Ol TOMTIKES EPappolovion otnv. Tpdén Lécw v

avATTUENG TPOYPAUUAT®V, TPOVTOAOYICUMV KOl SLOOIKOGLDV:

O Kaplan Bewpel 611 moArol opyavicpol €yovv pia Oepelopévn dovvéyed petald g

JWUOPPMOONG OTPOTINYIKNG KOl NG EQOPHOYNG OVTHG UE XPNOUES dpdoels. Ymapyovv

, ’ r ’ ’ )
Té66EpA PACTKA EUTOSOL GTV OMOTEAEGILATIKY VAOTOINGT oTpaTyKAG

e 'Eva 0papa mov 0ev pmopet vo LeTatpanel 6€.0pacelg Kabmg 0ev £xel LETOUGYNUATIOTEL
o€ AEITOVPYIKOVG OPOVG

e H otpotnywn oev ivon cuVOEdEUEVT UE GTOYXOVS TUNUATOV (TO KiviiTpao GLVOEOVTOL
HE TNV ETNOL0L  YPNLOTOOIKOVOLUKY. - EMIO06T - @vii Vo  cuvOEovIow e TNV
pokpompdbeoun oTpatnykh: Hovo 1o 21% tov avadTep®V GTEAEXDV HAvVATEUEVT Kot
10 6% TOV pEcUiOV GTEAEXDV. £YOVV. GTOYOVG-TOV GLVIEOVTAL LLE TNV GTPOUTNYIKY TNG
emEipnong)

e H xatavoun tov: mopov-Posiletor oe Bpayvnpobeciovg mpodmoroyIGovg Kat Oyt
otV oTpatnYIK- (LOVO-T0 éva TpiTo.TOV OpYavICU®V £(0VV Hio. QUECST] CLVOEOT
HETOED TNG OTPOTNYIKNG KOl TOV TPOVTOAOYIGLOV)

o O éleyyog yiveton kupimg yio Tnyv Ppoyvmpobeoun enidoomn kot omdvia a&toloyeitot n

TPO0S0E GTOVG LAKPOTPOHEG OV GTPATNYIKOVS GKOTOVG TNG EMLYEIPNONG

5.1 AVt TEROYPAUNATEV, TIPOUTOAOYLOU®WV KAL GTPATYLK®V
H €pappoyn otpoatnyikng agopd pio mo Slevpupévn opdda avlponmv HEGa 6TV entyeipnon
0€ OYEON HE -OVTOVG TOL SWHOPPOVOLY TN oTpatnyiKy. OLClUcTIKG GTNV EQOPLOYN

GTPOTNYIKNAG “CUUUETEXOVY TO OTEAEYN AELTOVPYIOV NG emyeipnomng, ot veevhuvor TPMOTNG

72 Kaplan R. (1995), Building a Management System to Implement Your Strategy: Strategic Management
Survey: Summary of Findings and Conclusions, Renaissance Solutions, London
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yYpoppng Kot ot epyalopevol, o kabévog pnéca amd 1o dikd Tov £pyo, Yo Vo emteLyHovv ot

ETOLPIKOL, O1 ETLYELPNGLOKOT KO 01 AEITOVPYIKOT GKOTO1.

O okondc evOc mpoypduuotog eival vo OOGEL GTNV GTPOTNYIKY EVAV. TPOSAVOTOMGLO
dpactnpotitov. Metd v avantuén mpoypappdtov, EeKvd 1M dtepydoio KOTapTIong
zpobmoloyioucrv. O TPOVTOAOYIGUOG TV  YPNUOTOOTKOVOLKDOV - TOPOV' OTOTEAEL TOV
TelevToio EAEYYO EQIKTOTNTOG TNG OTPOTNYIKNG TNG EMYEIPNONG.. ZTN GULVEXELY, - 0LPOV
gykpBodv ot mpobimoroyiopol, mpénetl vo avamtvyBovv ot diadikacies; TOL ~TOAAES QOPES
ovopdlovion Tomikég Aettovpywcés Awndwcooieg (Standard Operating Procedures). Avtég
npocdlopilovy TG O1PopEg OPaCTNPOTNTEC TOL  MPEMEL Ve, ~E€MTEVYOOLV Yoo va

OAOKANP®OOVV TO TPOYPALLLOTO L0 ETLXEIPNONC.

Enitevén cvuvépyerog

"Evag amd toug 6td)00¢ mov mpémel va emttevy el katd V. VAOTOINoM oTpaTNYIKNG £Vl M)
ocvvépyela HeTall TUNUATOV Kot ETLEPNHATIKOY- Lovad®V. O okomdg TG cuvEpyelag ivat 1
avENpéVN amddoor NG enEvOLoNG OAmV TV povadwv-1q Tunudtov poll oe oyéon pe v
anddoon g enEvovong mov Oa eiyav Eexwplotd.

H ovvépyero pmopel va Adfst pio omd tig €ENG LOPPEG:

e Yvvepyoaoia oto “know how”
® YUVTOVIGUEVEG GTPUTIYLIKES
e YVVEPYNOI0L GTOVG TTOPOVG

e  Owovoplieg KMpaKog

o AlTpoyloTEVTIKY dVvaun

e  ApaoTnPlomoinon o& VEEG ayopEG 1| vE TpoiovTa

OpyGveron 1o TRV £QAPROYN TG CTPATNYIKNG

H ovyypovn €pevva vmootpilel 60T1 1 dopr akoAovbel v oTpatnyikny aAAd Kot 6t 1 doun
emnpealet v otpamnyik. Edwkdtepa, elvar yeyovog OTL GUYKEKPIUEVEG OCTPATNYIKES
UITOPOLV Vo, VITOSTNPIfovTal KOADTEPA OO GUYKEKPUUEVES OPYAVAOTIKEG dOWES, OV Bal elvar

TPOGOPUOCUEVEG GTNV GAANAETIOPOOT TOV TUNUATOV TNG ENXLXEIPNONG OGTE VO EKTANPwOOVY
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ol otpatnywoi okomoi. Amd Vv GAAN Opmg, O6mwg éxer avaivbel oTo  KEEAAOMO NG
aviyvevong tov mepiPdAiovtog, to mepPdAiov g emyeipnong ennpedlel TV opydvmoN
OLTNG KO LOAMOTO TTOAAEG POPES ATOUTEL EVEMKTEG LOPPEG OPYAVMOOTC Y10 VOL-EENCPAAOTEL T

avénon emidoong.

To mepiBdAiov, 1 opydvmdoT Kol Ol GTPOUTNYIKES €lval TAPAYOVTEG TOL GLUUETEXOVV GIN

SLOLOPPOOT) TNC EMIBOONC TNC entyeipnong’”.

5.2 ZTad1a NG EMYELPTGLAKN G AVATITVENG
Yndpyovv tpio dopkd oTddo TNG EMYEPNCLOKNG OVATTUENG, TOV aKOAOVOOLVTAL GLVIO®G
amd TIG EMTUYNUEVES EMYEPNOELS KOOGS emekTeivovTor-Kal aAAALovv. Avtd givol N amiy

ooun, N AEITOVPYIKN OOUN] KoL 1] TUNUOTIKY OOUT].

H amAn dopun yapoktnpiletor amd Tov emyelpnuatio; Tov WOpvEL Lo etapia Yo vo TpomOncet
pia 1éa yuo Tpoiov 1 vanpecio. O emyyelpnuatios 0VoLIGTIKA Eivol 0VTOC TOL TO{PVEL OAEG

TIC ONUOVTIKEG ATOPACELS Ko EUTAEKETOL 0 KAOE PAGT TS OPYAVOOTC.

H Aertovpywkn dopn mnyaiver €va Pripe. mapomépo. amd v omAn doun, kot yapoktnpiletot
and pio opada VYNAOPABU®OV- CTEAEY®V OV £(0VV AELTOVPYIKT €EEDIKEVON, 1 OOl £xEL
OVTIKOTAOTNOEL TOV emyelpnpatio. Amorteitor oaAloyn Tov TPOTOL O10iKNoNG Yo, ToV

devBuvovta cupPovro TG Entyeipong Kot KOTOvOoun TG dtaxeplotikng evhdvng oe Kabe

TR,

H tunpotuch. dopn yapaktnpiletor and to €0pOg SLPOPETIKMOV TPOIOVIMV TNG EMLXEIPNONG
LECO GE-OLAPOPES AYOPES KOL TOVTOYPOVA OO TNV GUUUETOYT TOAADY 6T dlodkacion ANyng
aropdcewV.. Ed® vwmbpyer- pion opyovotiky Ooun pe pio kevipikn devbuvon kot

OTOKEVTPOUEVE AEITOVPYIKE TUNHOTO, EVO TO KAOE T Oa £xel Asttovpyikn doun.

Qo10600, N avénuévn. afefardtta yioo to mepiBdAlov, N dtevpopévn xpnom eelypévev
TEYVOLOYIKA HEBOd®V Tapaywyns Kot dtoyeiptong g TAnpoeopiag, o av&avouevog aplipnog

TOV EMYEPNCE®V TOL  JPACTNPOTOVVTOL OlEBVDG, 1 EUQOACT OTNV  OVIOY®VICTIKN

3 Lenz R. T. (1980), “Environment, strategy, organization structure and performance: Patterns in one
industry”, Strategic Management Journal, 1: 209-226
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OTPATNYIKN G€ TOAAEG AYOPEG TOTOYPOVO KOL TO AVATEPO HOPPOTIKO EMITEDO. TOV AVADTEPDV
OTEAEYDV Kol TOV €PYOLOUEVMV, OVAOEIKVOOLV VEEG HOPPEG OPYAVAOTIKMOV OOHMYV. AVTEG
dtvouv €peacn oV GuVEPYOGia £VOVTL TOL OVTOY®VIGHOD OTN Ol0)EIPIoN- TOALDY- Epy®V

, , , . % 74
LEGO GTOV OPYOVIGUO KOt TNV OVATTUEN TOV ETLYEPTHLOTIKOV OPOCGTNPLOTATOV. .

5.3 E@appoyt) TG otpatyyikng tov CRM

O1 mepiocdtepotl opyavicpol dvokorevoviar katd v epapioyn pioc otpatnywns CRM,
KaBoOG vLdpyovv TOAAG epmddo Tov advvatovy va Eemepdoovv: Ta wocootd emttvyiog Twv
gpapuoy®v tov CRM eivar younid, 6nmg avagépetal Kol 6T0 TPMTO KEPAAWO, EVD givor
YEYOVOG OTL mOAAOL Opyaviopol OVGKOAEDOVTOL VO KOTOVONCOLV ~To. OQPEAN Omd v
otpatnyiky tov CRM. Ta mepiocotepa mpoPfAnuate ond thv -epappoyn tov CRM
oxetiloviol HE TIG OPYOVOGCLOKEG OAAOYEG Kol TNV KOKN -OpYAvVMOY|, TIS OL0POPETIKES
TPOGEYYICEIS TOV GTEAEYDV YO TIG TANPOPOPIES OO TOVS TEAATEG KO TIG OAAAYEC GTNV
emyeipnon, dnAadn dev elvar TexviKng @Ooemc. “H:cvyypovn €pevva ovapipel TEPITTMOOELS
OmOV M KOKN EVOOUAT®ON TNG TEXVOAOYiOS ~oTiS -dlepyaciec g emuyeipnong emnépepe

TEPLGCOTEPA TPOPAN LT OTTO TTPLV.

INpavTikéc TopapeTPoL TG €Qappoyns Tov. CRM

H epappoyn tov CRM gumepi€xet v aAloyn TOV ETLYEPTULATIKOV dPOCTNPLOTHTOV KoL THV
ELGOYOYT VEOV TEYVOAOYIDV TG TANPOoQopiog: AVTO onUaivel OTL 1| OTOTELEGUOTIKT NYEGia
etvar ToAD onuovtikn. Ot ny€teg eivon cuvNB®G awTol oV AVaAVOVY TIG EEMTEPIKES OAAAYES
o010 TEPPArAOV. Kat. eMOpEVMC o Tpémel va Bétovv TIc katevBHveelg Yo éva épyo CRM.
AAM®OTE GUYYPOVES UEAETEG OVOOEIKVOOLV TNV ONUACIO TNG GUUUETOYNG TOV OVOTEPMOV
OTELEYDY OTNV- EI0AY®YN Kot TopakorovOnon tov épyov CRM oce pia emyeipnomn. Onwg
avapépnke Kot ota-Tpornyovpevo Kepdiaia, 1o CRM oyetileton pe moAAég depyacieg g

emyeipnong, KAt mov avESEIEE TNV avAYKT Yol OMGTIKY) TpocEyyion tov Epyov CRM.

Mio dAAn mapapetpos.mov oyetiCeton pe v epappoyn tov CRM eivar n mpounbeia tov
Aoyioptkov. OUmepIocOTEPES EMYEIPNOELG ETAEYOVV VAL AyOPAGOLV TO AOYIGHIKO Topd Vo TO

avartoEovv amd pPOveG Tovg, KaOdG amartovvion apketol moOpol. EmumrAéov, sivon apxetd

" Wheelen T.L., and Hunger J.D. (2004), Strategic Management and Business Policy, Prentice Hall, p. 223
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ONUOVTIKOG 0 ¥pdvog oTov omoio Ba Aettovpyel To vEO AOYIoHIKO, KABDS O avTay®VIoHOg
elvar évrovog kot ocvvnBwg 1 poakpompdbeoun avdmtuén AoyliopiKov amd TS - 101eC TIg

EMYEPNOELG UTOPETL VO TIC PEPEL GE PUEIOVEKTIKT BEGN EVAVTL TOV AVTOYOVIGLOV:

Koatd v gpappoyn oo CRM mpénet va AneOet vtoyn 1 ikavotnta va sivol oe GOUe®Via s
mv otpatnykn g emyeipnong. O Bepeldong oxomdg tov CRM-givan va, Behtidvel v
KePOOPOPio TOL OPYAVIGHOD HEGO OO TIG OMOJOTIKES KO OOTEAECUATIKES GYECELS LLE TOVG
neldreg”. Av 1 otpatnyiki oo CRM dev pmopei vor emnpedioet Ty kepdoopia. et and pia
AOYIK YPOVIKT TEPI0O0, TOTE O OPYAVIGUOG OTOTLYYAVEL GE £VAV-ATO TOVS PAGIKOVG GKOTOVG
NG GTPATNYIKNG TOL. Xg aVTH TNV TEPImT®ON Ypeldletor odiayn KatebBvyons oTpatnykng

YPNOTN EVOALAKTIKOV CTPOTIYIKOV.

H aAMnienidpaon TG KOVATOVPUS, TOV GVOPOTOV, TOV-OLEPYACLAOV KOL TG TEYVOLOYiAG
Onog dwpaiveton kot amd To Tporyovueve, Kepdaid, to CRM dgv etvar andd éva Aoyiopko
OALG plo TEPLEKTIKY] GTPOTINYIKY TPOGEYYLION “Yio. THY Oyelpion TV GYEGE®V UE TOVG
TEAATEG, 1| OTOlaL amaTeEl CLVEYEIG TPOGAPLOYES GE GUUPMVI e TIG LETAPUAAOUEVES AVAYKEG
™G ayopdg aAAd ko TG emyeipnens. Lo va dlayelploTel n emyeipnon avTég TIG TEAUTEINKES
oxéoelg OBa mpémer va ocvvrovilel TIC - OpACTNPIOTNTEG TOV TUNUATOV GOV pHio KOAGL
TPOETOAGHEVN opyNoTpa. H- 0AokANp®o™N NG LIAPYOVCAS KOVATOVPOS, TMV OEPYUCLOV
KO TNG TEXVOAOYIOG OV apopd OAoVS ToVG epyalopévoug g emyeipnong, apyilet va yiveton

vyiotng onuociog.

Ye autn TV Tapdypapo o avaAivbel o TPOTOC e TOV 0TOi0 GLVEEOVTOL SLAPOPO GTOLYEID TNG
KOVATOUPOG, TOV JlEPTASLOV, TOV. avOpOTOV Kol TG TE(VOAOYIOG NG TANPOQOpiag, mTov
kabopilovv v orpomnyik] CRM ue 11g Astrtovpyieg kot peta&h tovg. Avtd to ctoryeio
Slpopem@vovy pia Béon yio-Eva LOVTELD TOAADY EMITEI®V TNG EPAPLOYNG TNG CTPOTNYIKNG
tov CRM. Eivar yeyovoc O0tt kotd v e@appoyn &voc ocvotnuotog CRM  pepikég
dpaeTNPOTNTES . £MMPealoviol apvnTikd eved dAleg Betikd. X cuvéyxewo Ba yivel avapopd

OTIG GUVIGTMOES TNG KOVATOVPOS, TOV JEPYACIAV, TOV OVOPOTOV Kot TG TEXVOAOYIOG.

> Finnegan D.J., Currie W.L. (2010), “A multi-layered approach to CRM implementation: An integration
perspective”, European Management Journal, Volume 28, Issue 2, pp. 153-167
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Erninedo kovitotpag

H xoAAiépyeio TG cwoTNG KOLATOVPOS GTOV OPYOVIGUO givarl Eva TOAD oNUOVTIKO oTotyEio
vy TV g@appoyn e otpoatnyikng CRM, wiaitepa exel 6mov 1 otpatnyikn CRM emmpedlet
to tufpoto IT Kot to papketivyk, kéOe éva amd To omoio EXoVV SLOPOPETIKES OPYOVMGIOKES
KovAtovpes. 'Evag kpioylog mapdyovtag emruyiog yio TNV GUVEPYAGIL OLTOV TOV TUNUATOV.
glval n coppeToyr| EvOg avaTEPOL GTEAEXOVGS, oL Oa gival LTEHOLVOC YO0 THY EPAPLOYN TNG
otpatnyikng CRM, 1o omoio Oa mpémel va drabétet T1g KatdAAnieg Nyetikég wovotntes. Ot
avaykes g entyeipnong Oa mpémet va TponyoHviol TV TEXVOAOYIKMY IKOVOTHT®YV, Wtaitepal
amd TN OTIYUN 7OV 1 TEXVOAOYio amd UOVN TNG OEV EMPEPEL KATOWL CNUOVIIKA EUTOSIO.
Emiong, 1o avotata otedéym dev Ba mpénetl va eoT1dlovy oTI OLVATOTNTEG EVOC AOYIGUIKOD
CRM aALd avtiBeta 610 Tdg O pmopovce vo emttevyBovV 1 1KAVOTOiNG1 T®V TEAATOV Kol

01 GTOYOL TNG EMYEIPNONC.

H epappoyn oo CRM amoterel pio mpokAnon. mov npenel va eEIGOPPOTNGEL TIG AVAYKES TOV
TUNUATEOV  OAOL TOVL OPYOVIGHOV Kou ~€E0PTATAL. KUPIWG 00 TOVG OKOMOVG €VOG
GLYKEKPUEVOL €pyov. 'Eva meAaToKevIpko ovTEL0 otV eQappoyn g otpatnykng CRM
arortetl pio oAdoyn oTnv KOLATOUPA; (e OKOTO TNV EAEVBEPN dlaKiviomn TG YVAOONG KOl TNV
TANPOPOPia Kot TNV O1d(LGT| TOLG HECA GTOV: OPYOVIGHO. AVTN N dAAXYT] KOLATOVPOG Umopel
va emEADEL HE TNV OTOTEAEGUATIKY] EMKOW®OVIO GE OAO TO £PY0 KO GE OAOL TO EMIMEDD TV
epyalopévov’®. H Sioiknon Oa mpémet vo deilel 0Tl deopedeton 6 aUTO TO £PY0 ME TNV
VIOGTNPIEN €VOG TPOYPALUATOS. EKTOIOELONG OV B 0POopd OAOKANPO TOV OpyovIcrd. Amod
™ pio TAevpd B pmopel va PEATIOOEL TIG TKOVOTNTEG KOL TNV YVOON TV £pYalopévev Kot
and v GAAn Ba evBappvvel v Kivntomoinom tov epyalopévov kot Bo pHEIDCEL TIg
avTpacelg oy aArayn. Emmdéov, ot opyaviopoi Ba mpémel va dopncovv opBoroyikoig
unyavicpovs emPpdPevong yio va mopakorovfodv Kot T cupmeptpopd Tmv epyolopévev. H
otpatnyikn Tov. CRM- €ivor TpocavatoMopuévn otny eELANPETNON TOV OVOYKAOV TOV TEAAT,
KaTL TOV onpatvel OTL TPEMEL VoL ANeBoHV coPapd vTOY™ 01 AVAYKES TOV TEAATN G€ OAN TV

depyaoia.

Eriredo avOparmwv
H epapuoyn piag otpatnyikng CRM onpaivel avtopata v eUmAoK] ToOAAOV epyalopévev

TOL opyavicpol kot Oyt povo. Iepthapfavel TNV GUUUETOYN TOV TOANTOV, TOV EPYULOUEVOV

" Finnegan D.J., Currie W.L. (2010), “A multi-layered approach to CRM implementation: An integration
perspective”, European Management Journal, Volume 28, Issue 2, pp. 153-167
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OTO UOPKETIVYK, TOV OVOALTOV, TV emayyeApatiov IT kot toAhdv vynAdfadumy otelexdyv,
ot omoiot Qo mpémel vo cvvepyaotovv Yoo va dacpoiotel 0Tt M otparmnykr. CRM
kaBopiletan, epapupoletor kol ovomtvooeTon pe owotd tpdémo. Ilpopavag, ~ovth -n
JPopeTIKOTNTA TOV avOpOT®V dNpovpyel TPOPANHOTIGHOVS Yo TIG €VBHVEG KaL Yot TNV
TPOCTAOELD TNG CGLUUETOYNG TV gpyalopévev oty vrobétnon g etpatnykngs.-Ie vo
AVTIHLETOMIGTOVV aTol o1 TpofAnuarticpol, oot vrootnpilovy 6Tt 1M emyeipnon Oa mpémet
TPATA VO aVayVOPIcEL TOVS PACIKOVG YOPOKTNPEG TOL £pyov.  Ta duvoptkd unvopato and
MV avaTePN dtolknon eivat Wloitepa YPNCILO Y10 TV ETLTAYVVOT TG OARAYNS TOV VOLVOV
Kol Tov Kvntpov. Emmpocheta, évag ekmpdommog g arkayns Oo umopel - va dpdost mg
dtapecorafng vy va dtacpaiicst 6Tl 1 OAN depyacio TG EQapPROYIS. eEEMTGETOL OUOAL
KOl UOAMOTO VO EXNPEACEL TNV OVAOTEPT SLOTKN O OYETIKA UE- TNV OVAYKN CUUUETOYNG OF

TEPLOCOTEPEG OPYAVAOGIOKES OAAAYES.

To €181k6 PBépoc Tov emmEdOL aVOPOTOV GE-QVTO TO TPOTVTIO AVAPEPETAL, EIVOL OVGKOAO VL
voAoylotel oAAG Oev pmopel va ayvonbel n oyxéon Tov. uE T GAAa eminmeda. ‘Epgvveg
vrootnpiouv ott pia otpatnyikn CRM Qo pmopovoe  vo. etval wwitepo OOGKOAN otV
EPAPLOYN TNG Y10 TOVS AVOPOTOVG EVAD UTOPEL VAL EIVOL OTAT ®G TPOS TV KATAVONGT TOV
TEYVIKOD UEPOVG TNG KOl KATO GUVETELN EVOEXETOL VAL SNUOVPYNCEL TPOPANUATO TOV VO

emPpadvuvouy TV dlEPYsiar TG TPOCAPLOYNG.

Erimedo diepyaocicov

Yopeova pe ™ Pacwn apyn g otpotnykng CRM mov vrootnpilel 611 kootilel Aryotepo
OTOV OPYOVIGUO M OTPNOTN OO THY: ALOKTNOT EVOG TEAATT, 1| OLGI0 PiOG GTPATNYIKNG TOL
€0TIALETOL OTOV TEAATN . EYKEITOL. OTNV AVAYVOPIOT TOV KEPOOPOPMY TEAATMOV KOl TNV
npoomdOei-va yivovy akoun mo kepdopdpot. Avtd onuaivetl 0t 1 emyeipnon Oa mpénet va
€0TIO0EL Ol OTO TPOIOV “0AAL 0TOVG TeAdteg. Avti eivon pion cvveyng mpoomdbelo mov
amottel TOV. AVaoYESAOUO POCIKOV ETLYEIPNUOTIKOV JEPYACIOV EEKIVAOVTOS OO TNV TAELPE
TOV TEANTOV KOl COUTEPILAUPAVOVTOG TNV avAdpaon TOV TEAATOV. YTdpyovv O1dpopot
TPOTOL. 1oL Vo oxedlaoTel €k VEOL piol TEAATOKEVTPIKN Olepyocica, OTmg 1 avacyedioon g
depyaciag evmnpénong, n e&€taon TV podv TG TANPoPopiog HETOED TOV YOUNAOTEP®V
KOl TOV OVOTEPOV. EMITEIMV KoL 1 EVIGYVOTN TNG EUTIGTOCVVNG TOV TEANTAOV LE TO VO Elval
TPOVONTIKOL [LE TOVG TEAATEG Kol PEATIOVOVTAL GUVEXELQL. XTO KEPAANLO TNG a&loAdynong g
emidoong Oa eEetaoctovv o1 Pacikol mapdyovieg enidoong mov oyetilovtal pe T daxeipion

TOV TELUTELOKADV CYECEDV.
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Me 10 va otafuiotel cootd To eminedo dlepyacidV oe oyéon He To GAAo otolyeio. Tov
mAonciov TG LAOTOINONG TS OTPOTNYIKNG, M Emyeipnon Oa pmopel vo PLEYIGTOTOMGEL TNV

TOOVOTNTO EMTVYIOG TOV OPYAVIGHOD KATA TNV €Qappoyn TG otpatnyikng CRM.

Erninedo teyvoloyiag

Ot otpamnywég CRM expetariedovion o peydro Babud tig Kavotopieg e teqvoroYios e
™V OLVATOTNTA TOVG VAL GUAAEYOLV KOl VO AVOADOLV SESOUEVA Y10 TIC TPOTIUNGELS TEAUTADV,
VO EPUNVEVOLV TN GLUTEPLPOPA TMV TEAUTAOV, VO OvVATTOCCOVV LOVTEAL. TPOPAEYE®V, Vi
OVTOTTOKPIVOVTOL L€ TPOGOPUOGUEVEG MG TPOG TO YPOVO - KoL TNV OTOTEAEGUOTIKOTNTO
pefodovg emkowmviog kot va mopadidoovy mpoidvte, Kol VANPEcieg o€ KAbe meAdTN
Eexwplotd. QoTO00, TOALEC EMXEPNCELS TEIVOVY _0TO va £0dgVOVV VRIEPPOMKA TOGA OE
gpyareio LOYIGHIKOD NAEKTPOVIKADV DTTOAOYIGTAOV YmpiG va divovv onpocio oty axpifela Kot
NV o&OToTIo TOV 0E00UEVAOV. LTV TPAYUOTIKOTNTO, TPV THY. EQAPLOYT TNG CTPOTNYIKNG
CRM, eivar onuavtikd 10 vo ovykevipoBolv. To dedopuévo oe pio gvomomuévn Paon
OedOUEV@V, Y10 VOL YIVOUV Ol 0ALYEC 08 TEAATES TOV EIVOIL KOTAYDPNUEVOL TOAES POPES KOl
v va. eEacpatotel 0Tt Ta dedopéva efvor dtoveunueva ue okpifeia oe dha ta onpeio
EMOPNG E TOV TEAATN KOl Vo YIVOOV TPOTVTEG . PACEIS- dedOUEVOV DOTE N TANPOPOPI VoL

TOPOVCLALETOL LE EVaV OKPIPN. TpOTo HEGH GE OAO TOV OPYOVICUO.

H otpatmyun CRM a@opd-0An -1y emyeipnon Kot ovtd onpaivel 0Tt givor avdykn ot
emyePNoELS Vo viobemoovy ia oAokANpouévn droyn vy to €pyo CRM amd v apyn. To
CRM amauttei évav Sayeiploth) £pyov,. o, opado avamtuéng e 101KOVG amd TOAAG TUN AT,
TEXVIKOVG, XPNOTEG Kot GLUPOVAOVG, KABOPIGUO TNG £KTOONG KOl T®V GTOYWOV, PEUAMOTIKEG
NuepouNVvieg Tapdooons TOV TUNHATOV TOV £PYOV, ETAPKELS TOPOVS Kl avATTLEN £pYoV o€
oaoels. Eniong, n €poppoyn g orpatnywkng CRM eivar éva épyo e&iooppdnnong petald
TOV TOPAYOVI®V GTAOLUONG TWV TECCUPMOV EMMEIMV TTOV AVOQEPAUE TPONYOLUEVEDS. Ot
HKpoUETaPANTEG o€ KaBE eminedo pmopel va SoapéPovy avaAoya e TO GUYYPOVO TEPPAALOV

010 omoto epapudletat pion otpatnyiky CRM.

5.4 To CRM Kat-0lL AVETILTUXELC TPOOTIAOELEG EQAPLOYTC TOV
To CRM Bewpeiton éva onuaviikd KOUUATL TOV OYOPOV TOL GOUEMOVO UE €pegvuveg Oa

ovveyioel va avarTuooeTol Pe vYNAovg puBuove. TToAlol kvBepvntikol opyaviopol pdActa
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vioBetovv Kot mpooappolovv eumopcés 1Wéeg tov CRM. H ocvvolikn ayopd tov CRM

Eemepvd Ta 15 d1g dorapia.

Evo 1o CRM avantoccetat, n anddoon tng emévovong cuveyilet va givat pkpn: Movo-.to
16% tov épyov CRM divouv onpavtikég amoddoel . Se pio cuyyevi-épeova, Bpéonke ot
ano 10 43% tov epombéviov mov elyav epoppocel pe emrvyia-gva £pyo. CRM, povo-ot
oot etyav oaen ewdva yio v anddoon g enévovonc. 'Eva 12% tov. €pyov advvorel va

UmEL 6€ Agttovpyic.

To CRM mapapével €o¢ onuepa pio pryoxivovvn mpoomdbein. mov . pumopel vo amofel
KATOOTPOPIKY Yo €vav opyovicpd. H amotedeopatikomtd tov eoptatat Gpeco amd tov
TpOTO e TOV 01010 TO TPOGEYYILovV 01 EMYEPNOELS KATE TOV GYESIAGHO KOl TNV EQOPLOYN
tov. Ot amotvynuéveg mpoondbeieg tov CRM. eivor damavnpég, OmOdIOPYOvVOTIKES Kot

SVOENGTIKEG Y10 EVAV OPYAVIGUO.

Ta aitio Tng amotvyiog Tov CRM

Yrapyovv moArd mBavd Aabn mov kotd v epappoyr] Tov CRM kabanc to CRM aArdlet
TOV TPOTO e TOV 0moio pio €tatpeior GAANAETIOPE LE TOVG TEAATES KO TIC OLAPOPES EPYUTTIES
TOAMOV epyalopévov péca oe avt. Ta AdOn -avtd cuvnBmg dev opeilovtor katd Pdon o€
TEVOLoYIKovS AOYous’ . AVTEC ot epappoyég eivarl Kotd Bdon oTpatnykés, aAldlovy Ty
TOALTIKY] KO TIG TPOKTIKEG TNG. EMXEIPNONG, KOl OTALTOVV TNV GUVIOVIGUEVT OpAGT) OAOL TOV
OPYOVIGLOV Y10, TV, EMITELEN CLYKEKPIUEVOV GTOY®V. XTO TOPOUKAT® CYNLO POIVOVTOL O TTO

Kowvoi Adyot yia amotvyio tov CRM.

7 Bligh P., Turk D. (2004), CRM Unplugged: Releasing CRM'’s strategic value, John Wiley and Sons, p. 25
8 peppers D., Rogers M. (2004), Managing customer relationships: A strategic framework, John Wiley and
Sons, p. 192
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Zripa 31: KoprorehE NN TGP BIG PRI ATIKOU
e Bty reviofiou

Eivar oAb onpavtikod va yivel cwotr dwyeipioy Tov Kivdhvov mov evumapyel ogo £pya

CRM. Xt ocvvéyewa Oa yiver ava(popA;u g&-&%gnmgm@wgﬂ&k&%gwog
cvotnuotog CRM. Avtd givar””: O‘I'pCITI’] Y| Kn C Y Id TO C RM

e EAumic kaBopioudg oToymv 'EAAEI wn CI)\)\GY(bV 013
o 'ElMeupa nyeoiog 6 I EpYG O'i EC

®  AVETOPKNG TPOYPOUUATIOHOS KOl KOKOG KaBop1opdg Tov eSOV EQUPLOYNG

o IlpofAquata Kotd Ty eQop

o 'Ellewyn dwyeiptong a?»kayotfé] )\)\EI LIJ rl un Oo-rrl p I En C;
e AvenopkngAettovpyio uetd rg ';!'Qr(;[;gmg \ Q)TE p d O_I-E)\EX r]

J icmacn frovo 0;0\/ oxedIG O Kot % GTR/ﬁPWQ/ € pY a O_I a Tl’] C
*  ATOHOVOMEVES AELTOVPYUEG KO rua,t(xruisgz (f c;)( 6_|_€ )\EX(DV

e AVEnOPKNG EKTOHOEVOT

e H dmoyn 6111 tevoroyia T mAnpoopiag eival Tavakea yio TNy enyeipnon
Avtég or-amotuynuEveg npocmd@aué c§sa Tga%\u); I:(I)gg %85‘;11{%5';')(%2/(96%3 §0I1)qépyou.
Avtov Tov €ldovg ot autieg pmopel Vo “Eitvar ot mo mbovég, kabmg or elmeis oTdOyOL
ONUIOVPYOLV GUYYVOT KOTE TV EQAPHOYY| Kol VTOVOUEHOLV TO TEMKA amoteAéopata. Onwg

gyovpe oavoaEépel Kou oto mponyovueve kepdiowo, to €pya CRM mpémer va  elvan

7 Bligh P., Turk D. (2004), CRM Unplugged: releasing CRM’s strategic value, John Wiley and Sons, pp. 33-35

123



evbuypappiopéva pe v otpatnywkn g emxeipnong. IloAld épya CRM teivouv va
BaciCovior povo oto KEPON Amd TNV AMOOOTIKOTNTO KOl OEV TAPAYOLV OVTOY®VIGTIKO
mheovéktnuo. Ot emyelpnoelg oev aviihappdvovror 6tt ot 6tdyxor tov CRM. B Bondncovy

GTNV EVOLVALWMGT] TOV OVTOYMVIGTIKOV TAEOVEKTNUATOV TG ETyeipnong nésa otV oyopd.

Avto €rel o¢ amotédecua o1 KooTtoPopeg ko emimoves mpoondfeeg va 0dnyovv apyikd o€
QOTUOVTO OQEAT OMOOOTIKOTNTOS 7OV EMOVIOL T®V UEYEAA®V - OALOYOV. Kol EMELTO T
emyeipnon va odnyeitan o pia koBodwkn mopeic. To peyaAdTEPO TOGOGTH TOV. EMLYEPTCEDV
ATOTVYYAVEL VO EVOVYPOUUICEL TOVG GTOYOVS LE TNV GTPUTNYIKT, G€ TO0O0 peydro. fabud mov
elvar ombvio ywoo éva CRM vo Eekwvnoer pe pio culntnmon- Yy To OVTOY®OVIGTIKE

TAEOVEKTNLOTOL TG EMLYEIPNONG OTNV AyOPA TOV dPACTNPLOTOIEITOL.

O oyedacpudc kot 1 epappoyn tov épyov CRM givor pio d0oKoAN epyacio mov mpémel va
YIVEL LE TN GLVOPOUN EUTEPOV AVATATMOV GTEAEXDV TOV- UTOPOVY VO GUVTOVIGOLV TOAMTIKEG,
depyaocies, avOpoOToOvs, SAPOPEG OUAdES KOl TOAAATAOVS. ToANTES. Ta emtuymuéva €pya
CRM eivon moA0 61evl cuvIEdEpEVa e TOVS GTOYOVS-Tov akoAovBovv. o mapdderypa, eite
elval E0TIOCUEVA OTIC OTPOTNYIKES OAAAYEG, EMOVATOTODETMVTOS TIG VIAPYOLGES dlEPYOies
elte PHETATPEMOVY TIC KATAAANAES dlepyacieg Ge KOAEG TPAKTIKES (cLYVE glval Kot ALTEG TOV
VILAPYOLVY GE TOKETA AOYIGHIKOV). MeptKd ypnoLjia. TPOYPAULOTE TEPLEYOLY VO, GLVOLOGLO
OA®V VTV, 0AAG Elvol TEPIGGOTEPO ECTINGUEVO GTOVS GTOYOVS TOLS. XMPIG Vo VITAPYEL
gvBuypdupion kot pio oot kaboonqynon, eivor moAd dVokoro va ANEOolV cmoTEG
ATOQAGCELS, LIhpyovy -afeforottec katl To £pyo CRM @tdvouv 6to TéAOG TOLG YWPIg va

KOVOTTOL0UV TIG OTTALTNGELS KOVEVOGS OO TOVS EVOLAPEPOEVOLG.

Toa vynAdBabua otereyn cvvnBwe-oev PAémovv v gpappoyn tov CRM oe pokpompdBecun
Baon oArd o Ppoumpofeopn’. Ov mpooceyyicels g dwyeipong meAaTdV LVRBLG
ypedlovTon xpovo Yio Vo OTOODGOVY TO OVOUEVOUEVO, EKTOC OV Ol OPOCTNPLOTNTEG EXOVV
oxeolaotel. mpooekTikd.. 'Eva cvvagés mpofAnua eivar to yeyovdg Ot M emidoon TV
avaTEpmV oterey®v cuvnbwg Kpivetar oe Ppayvypovia Baon. Ta avatepa oteréyn ayvoodv
T0VG Pactos mapdyoviec mov kabopilovv v dwuyeipion meEAAT®OV KOl TNV €MIO0OM TNG
emyeipnone. Mepucoi oOUPOVAOL KOl AvAOTEPO GTEAEYT EMOIOKOVV OPAUATIKEG AAAAYES Kot

véa ool mov Ba tovg eEpovv KOAG amoteAéouaTo Yoo TV Emyeipnon. Xvvibog ta

8 Woodcock N., Stone M., Foss B. (2003), The customer management scorecard: managing CRM for profit,
Kogan Page Publishers, p. 21
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TEPLOCOTEPO OPEAT LTOPOVV Vo, EMLTEVYHOVV O EVKOAN KOl YPNYOPO. HECH OO CTOLXELMOELS
aAayég o€ meEPLOYEG TG emyeipnong mov dev avayvopilovial £ykopo omd THY- ovVOTEPT

dtoiknom o¢ TpoPANUATIKES.

5.5 Alayeiplom TG MANPO@OPLAGC IOV ATTOKTATAL ATIO TOUC MEAATES

To CRM avartoyOnke pe v mpodmdheon 0Tt 01 GYEGELS PE TOVG TEAATES (LTOPOVV VoL Yivouv
avTIKeipEVO emegepyaciag Kot va ¥pnoLUoTotnBovy Y10 TO KOWO GUUPEPOY TWV. VO TAELPDOV
N kot AV TV evolapepopévev. QotdG0, ot TPoUndevTEG. Kall 0L 'GLVEPYATES TOLG TOL
GUVEIGQEPOLY GTNV 0ALGIOA a&iag dgv UTOPOVY VO OAANAETIOPACOVV [I€ TOVG TEAATES KOl OEV
LITOPOVV EMOUEVOS VO, KOAMEPYNGOLV GYECELS LLE TOVG TEAATEG WOV Oev-yvmpilovv. Agv eivar
Opm¢ amapaitnTn LOVO M TANPOPOPN O LE TOVG mEAATES. Eivan apketd mo onpoavtikd 1o va
vIdpyel TANPoPOPNON Kol va  AauPdvovtol. amopdoelg pe. faon ovty TV €yKvpn
TANpoeOpNoN. Aniadn n mpaypotiky agio g TAnpoeopiag EyKeltor 6Tn yPMon TS Kot OxL
omv oA vapén . TloAAég emyelpoelc Umopel va. EYovV GTIV KOTOYN TOLG £Va TEPACTIO
OYKO TANPOQOPIOV Y10, TOVG TEAATEG OAAG. OEV-TOV. SKUETOAAEVOVTOL PE KATOAAANAO TpOTO,

MGTE VO, EYOVV TO LEYLOTO OPELOG:

Teyvoloyia Tng mAnpo@opiag

[ToArol e€lomvouy 10 CRM pe v t8voroyia ™ mAnpopopioc (Information Technology,
IT). T moapdderypo TOALES - emyelpnosl moteovy Ot 660 peyaivtepn eivar n Paon
dedopévemv Tovg T6o0 T~ avamtuyuévo -elvar to CRM tovg. Avt m avtiAnyn eival
eo@aApévn kaBmc to. CRM givor pio mpocéyyion dwyeipiong ko to IT amotedel éva epyareio
Soyeiponc®. Anhedy 1o CRM mepihapfaver ToAG TEPLOCOTEPA OO AVTH TOV EKTPOCHTEL
éva IT xon extetvetar-oe Okeg T1g depyaociec g emyeipnong, O0nwg £xet avapepbel ota
nponyovpeve kepdrata., EmmAéov, givar mbavd va vrdpyel éva eéghypévo ovomuo CRM

yopigva vrdpyet eEedypévo IT og pia emyeipnon.

Eivat yeyovog 6t iy ypriyopn avtondkpion otig aAAayES Tov TEPBAALOVTOS TOV GUVOEETAL LLE
NV KovOTNTO dloyelptong g TANPOPopiag 6€ TPAYLATIKO ¥POVO, UTOPEL VO TPOGODCEL GE

pio ETEPNUOTIKY] HOVAOQ OVTAYOVIOTIKO TAgovékTnua. 01060, €va mpoypappo CRM

81 payne A. (2005), Handbook of CRM: Achieving Excellence in Customer Management, Butterworth-
Heinemann, p. 229
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etvar Wwoitepa amonTIKO KOl KOTOVOADVEL TOAAOVG TTOPOLG TNG EMyeipnong, KATL TOv
KaO1oTd arapaitnTn TV HEAETN TNG EPIKTOTNTAG TOV TPOYPAULATOS KaBmG elvatl.todd. mbovo
pia emyeipnon va unyv umopet va avtoneSéAbel e T€T01EC aAAaYEG 1| VO UV en@eAnel 610
Téh0g amd avtéc. H emyyeipnon npénet va eEetdoet mpocekTikd TV ovayKr); 10 KOGTOG KOt TV
duvatdHTNTO Yot avTidpaon OV EYEL OTIS OAAAYEG TOL TEPPAALOVTIOS TPV AMOMAGIGEL VO

spappooet éva mpdypappo CRM*2.

Ot emyepnoelg onuepa aviaywviCovior oe €va TOAOTAOKO mepPdiloy Kol LEAPYOLV
exoToppvpla Thovol meAdTes mov ot 1d1eg dev yvopilovv, kdtt mov onuaivel 6tL.t0 IT €yve
£VOL OVOTTOGTOGTO YOPUKTNPIOTIKO TNG dloyeiptong meAdTElak®V oyéocmVv. [lapoia avtd glvar
onuavTiko vo Bempnbel n texvoroywkn ddotacn tov CRM peg [tio cwoti) Tposyyion: wg Eva

HEGO Yl TNV EMITEVLEN TOV GKOTOV KOl Ol MG AVTOGKOTOG,.

Awygipron IIinpogopiog

H dwyeipion e minpogopiag yio to CRM onpaivel 6t mpénet va petotpamel n tinpogopio
o€ [o g0YPNOTN YVOON Kol VO EPAPLOCTEL VTN M. YVOON OTOTEAEGHOTIKG Kot NOd Kotd
v ompovpyia a&log yro tov weAdtn. Avti 1 TAnpoopia oe Aabog yépia | o AaBog ypdvo
Sev &yet kapio emorkodounTiky a&io® . TTapbdinia, N «@OopTH» TOWOTNTA TG TATPOPOPIOS
amoutel ouveyn avavémon. Ko avamAnpmon.-H dwoyeipion g mAnpoopioc mepikieiet tov
opyaviopd (kataypagn, arodkevon, Hetapopd), Tig O1dpopes xpnoels (avaivon, epunveia,
ePappoy”) Kot tov EAeYY0 (TopaKorlovinen Kot ac@AIAELD) THG TANPOPOPIOGC.

H dwepyaocia owoyeipiong mng minpogopiog

H depyaoia dweyeiptong mg minpopopiag Oa mpémet va avaivetor og d00 oTado: Apykd n
otpoatnyikn CRM 0Oa-mpénet vo avabewpeitor (1] T0 GYETIKO KOUUATL ALTNG) GTO TANIGLO TV
avayKOV. NG Olyeiptong. tg mANpoeopiag tov opyaviopov. Agdtepov, Ba mpémer va
KaBoPLoTOUV 01 TEXVOLOYIKEG EMAOYEC TOV XPEWALOVTOL Y10l VO EPAPUOCTEL 1] CLHEMVNUEVN

otpatnyiky. . To TpadT0.6T4d10 Bo TEPLEYEL Pio. OTPATNYIKNY EMOKOMNON TOV GLVONKADV, TOV

82 Smith Alan D.(2011), “Strategic Leveraging Total Quality and CRM Initiatives: Case Study of Service-
Orientated Firms”, Services Marketing Quarterly, 32:1,1 — 16

% Payne A. (2005), Handbook of CRM: Achieving Excellence in Customer Management. Butterworth-
Heinemann, p.230
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SLVOTOTHTOV KOl TOV IKOVOTHTOV TNG VITOJOUNG dlayeipiong mAnpogopiag, oe GyEom e TOV
TEAATN, TO KOVAAL OlVOUNG KOl TIG OTPOTNYIKEG TPoidvioc mov koabopifovral oTig

mponyovpeveg dlepyacicg CRM.

Y10 mopakdTe® oynua PAémovpe T pitpa otpatnyikng CRM, mov avayvopilel téo6Epig
EMAOYEG Y10 TOVG OPYOVIGHOVS, TIC TOANGES PACEL TPOIOVI®Y, TO UAPKETIVYK PACEL TV
meAaTOV, TV Olayeiplon g eEumnpénong Kot TG VIOSTNPENS Kot THV £EATOUIKEVIEVN
dwyeipion mehatelakmv oyéoewv. H tedevtaio emhoyn eivorn mo eEghtypéva); omontel v
OLAAOYY KO TNV OVAALGCT TANPOPOPIDOV TOAADY EMTEODV - CYETIKA e TOVG MEAATEG KOl
emiong pe v embopioc KoL TNV KOVOTNTO TNG EMYEIPNONS VO OMOEL OTOVG TEAATES

eCatopkevpévn e&umnpétnon.

2ymua 5.2: H untpa orpatnyikng CRM
IIyyn: Payne (2005)
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Kobnhg av&dvetl 0 apBpog Kovol®y eTKovoviag (e Tov TEAAT He TNV ovarTuén vedtepmv
NAEKTPOVIKOV KOVOAI®DV, Ommg Yo mopddstypo 1 webTV kot o kivntd tétaptng yevids, M
depyacia dwyeipiong G mAnpogopiag Oo eivol mEPIOCCOTEPO EMIKEVIPOUEVN ~OTHYV
daxeiplon TV TEAUTEKDOV GYEGEDV KOl AP0 GTNV ETITEVLEN TOV GTPUTNYIKOV GTOYWOV-TOV
eotidlovian otovg mAdtes. 'Evag facikdg porog g depyaciag dayeiptong g TANpopopiog
elvar  eEaocpdiion ¢ eotioong 6TOV TEAATN KOL TOL GLGYETIGUOD TOL OPYOVIGUOU “HE

avTOV, LE TNV EVOOUATMOON TNG TEANTEWNKNG OlU0TAONG 0 KdAOE -OpactnpotTa TG

emyeipnonc.

2V mpaypaTIKOTNTA, M| EMLXEpNON O TPEMEL vor EIvOL KOV OCTE VO KAVTLYPAPEL TO LVAAO
TOL TEANTI Y10 VO TAPEYEL TNV EEQTOLUKEVIEVT KOl TOAPAUETPOTOMEVT EELTNPETNON TTOV
Ba mpooeikvoel, Ba Sutnpnoet Kot Bo avamTOEEL - KEPOOPOPES . TEAATEIOKES OYECELS.
Yvunepacpatikd, 0o mpémer vo dobel Eugoon o100 TG pmopel vo ypnoipomombel
TANpoQopia pe Evav TPOVONTIKO TPOTO MGTE- VA avVaTTLUYOoLV BEATIOUEVEG GYECELS IE TOV
meAat) kou vo unv ooBel Eupaon ommv. avamtvEn g texvoroyias. To oyxédo TtV
TeXVOLOYIK®V ototyeimv yioo to CRM Ba mpener va-koBopiletor amd v oTpOINYIKN] TOL
opyavIcHOV Yoo Tr ¥pNom mAnpogopiog mov  Bo -tn. Ponbhost va Peitivoer Vv

AVTOYOVIGTIKOTNTA TNG Ko O)L OO, TV £6TIOOT) GTNV.-TEYVOAOYiO TNG TANPOPOPING.

SOHQove pE TO TOPUTOVE; -Elvat. avaykn vo avartoyfel pio vmodoun olaxeiptong g
nAnpogopiag mov Ba vrootnpilerl ko Bo epapudler v emreypevn otpatnyky CRM. TNa tig
TEPIOCOTEPEG EMYEIPNOELS AVTO-Oal TEPLEYEL TV CLVEPYAGIN GLYKEKPIUEVOV TEYVOAOYL®DV. Tal
Bacwa teyvoroylkd ototyeia g dlepyaciog owuyeipiong g mAnpogopiog meptiappdvoovv
™V amofnKevon dES0UEVOV, TO. avaALTIKA epyareia, Ta cvotnuata IT kot Tic Asttovpyieg
e&umnpémong merat@v. Avtd to mévie oTolXEld GUVEIGPEPOLY GTNV AVATTTUEN KAAVTEP®OV

TEAATELNKDOV CYECEDV-LLE TO VO KAVOVV TOV 0pYOVIGHO Mo «EELTTVO» Gg BEpata ayopds.
[TapdAinio 0 0pYOVIGHOG-EIVOL TIO OVTAYOVIOTIKOG MG TPOG TV €ELANPETNON TEAUTAOV Kol

TLO GLVEWONTOTOINUEVOS Y10 TNV GTPATNYIKY oL epapudlet. H avantuén evog texvoroytkov

nmhoiciov Qo Tpémer v Adfel vToOY”N To TapaKat® OEpaTa Tov TEPAAUPAVOLY avayvdpilon
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TOV TEPLOPICUAOV KOl AVATTUEN TEXVOAOYING KABMG KOl TO TEVTE GLGTOTIKG WEPT OVTNG TNG

Siepyacioc™:

e Toa teyvikd epmdolo oto CRM
Ta teyvikd eunodian oto CRM avadeikvoovtor amd to KevO HETAED TOV TPOGIOKIOV KO TMV
amoterespdtov. Otav ot mpocsdokies pog yo texvoAoyka epyaieio. dev Toupldlovv pe Tig

JUVaTOTNTEG TOV £XOVV AVTA, TOTE T EPYOAEID LETATPEMOVTOL GE EUTOINL:

e Amofrkevon dedopévav
O podrog g amodnkevong dedouéEveV gival va GVAAEYEL, va dtatnpel Kot vor Kotéyet pio
OAOKANPOUEVT] ATOYT Y1 TIG TANPOPOPIEG TOL TEANTN KOl VO EMTPEMEL OTNV EMLYEIPNON VAL

AVOTTTUGGEL KOl VOL S EWPILETAL TIG TEAATELOKES GYECELS OMOTELEGUOTIKCL.

e AvoivTtikd epyodeio
Ta avaivtikd epyadeion emTpémoOvY TNV ALOOOTIKOTEPN “YPNON TOV OESOUEVOV TIOV Elvarn
amoOnievpéva. Ta epyoreia e£Opuéng - oedouévoy. (data mining) vy mwopddeyua,
KOTNYOPLOTOoUV JEOOUEVO GE .GVOTAOES GLXVE TPOEPYOLEVO OO OOPOPETIKES PhoElS
OEOOUEVOV KOl oVIYVELOLV TPOTVIIR. TOV- foNnOOVV. GTNV KOTAVONCY TOV OVOYKOV TOV

TEAOTOV.

o Eopoapuoyéc digkmepaimong kot vrootpiéne cuvairayov (front-office, back-office)
Ot eQapLOYEG OEKTEPOLOONC GVVOAAYDV EIVOL TEYVOAOYIKEG EQUPLOYES TTOL VTOGTPIloVY
OAeg exelveg TIg OPACTNPLOTNTEG OV MEPEXOLV GUECT] EMOPY WUE TOVG TEAATEG, OMMG M
avtopotn moinon-(Sales Force Automation) kot dwayeipion tov kévipov eumnpétnong
(call-centers).-. Ov  gpoppoyéc DITOCTPIENG  CLVOAAAYDV  VTOoTNPIOVV  E0MTEPIKES
OPACTNPLOTNTES OLAYEIPIONG. Ko OXECELS e TOVS TTPpOoUNBELTEG Ko TEPIAaUPdvovy avOpdTivo
duvopko, mpopndetec,. dwyeipion omobnkevone odedopévev, Aoyiopkd logistics Kot

PN LOTOOIKOVOUIKEG SIEPYOTIES.

o Tlpoxincelg mov onpovpyovvTon omd TNV EEEACCOUEVT] TEXVOLOYIN

8 Payne A. (2005), Handbook of CRM: Achieving Excellence in Customer Management. Butterworth-
Heinemann, pp. 232-265

129



Ot mpoxAncelg mov dmpovpyodvior omd v eEeAooduevn texvoroyior aAAAlovv cuvEXDS
HOPOY|. ZNUEPO Ol EMYEIPNOELS KOAOVVTOL VO avarTuEoVV dlepyacieg olayeiptong melatdv
oL Oa £yovv evnuepouéveg Paoelg dedOUEVOV OALA Kol OAOKANPOUEVES ADCELS Yia-OA TO
Kavolo emkowvoviag e enyeipnong. Avtd umopel va Oewpnbel o¢ pio oAokAnpwpévn
AMon CRM. Mg v avdmtuén Tov MAEKTPOVIKOL €UTOpiov, Ol OROKANPWUEVES. AVOELG
a@opohV oTNV GLVOVAGUEVN YpNoTm dedouévov omd TIC omobnkeg Oe00UEVOY KoL ~Ta
AEITOVPYIKE KOTOGTLLOTO LE OEOOUEVO OO SLUOIKTLOKES EQAPLOYES, EVM OAO VT UITOPOVV

va cvvdgovtan pe Tig mwAnoelg (call centers kot sales force automation).

Entidoyoc-Zupnephopata

H vlomoinon otpatnyikng amoteAiel éva KopPikd 6TAd10. TOV GTPUTNYIKOD HAvaTlUeEVT OV
kaBopiler v emtvyio TG SwpopPouUEVNS oTpothykne. Emumiéov, amortel ampdoromt
SWITUNUOTIKT ETKOVOVIOL KOl GUVTOVIGUEVEG EVEPYELES OO OAOL TOL TUNHOTO TNG EMYEIPNONG
KOl 0ToGKOTEL 6NV eMiTeELEN KEPOOPOpiag HEGH amd TNV E0TIOCLUEVN avTaAloyn a&log pe Tov
melatn. Eivor yeyovog OtL ot aAAayéC -TOV - MPOYLHOTOTOOVVIOL KOTE TNV VLAOTOInoM
ONUOLPYOLV TPOPANUATO TO. OTOL0L UTOPOVV Vi aroPovv 1dlaitepa EmMIKivVOLVA YloL T
Brooyotnta tov épyov CRM. Mgty cmot kaBodnynon Opms and to ovatepo GTEAEYT, TO
epyareio TG TEXVOLOYING TG TANPOPOPIOG UTOPEL VO LETATPEWYEL TV YVAGT] TOV TPOEPYETOL
and TOVG TEAATEG OE YPNOUN ~TANPoeopia- mov Oa ypnowywomombel otic @aoelg ™G
vAomoinong g otparnyikns. H oOyypovn emyeipnon npénet va avamtoulel o oTpatnyikn
vAomoinong mov Oo dEneton -0md TG PACIKES ApYES TNG YEVIKOTEPNG OTPOUTNYIKNG Kot Oa
Aoppdvel vIOyn TV ETAPIKN OPYAVOOCT, TOPE Tn OLOKOAIM GTOV TPOGOIOPICUO TMOV

mopaydvtov mov kabopilovv v aroterecpatikoOtnTa Tov CRM.
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KE®AAAIO 6: AfLoAdyn o1 Kot EAeY)0G

6.1 AZLloA0yNn oM KAl EAEYX0G OTA TAQLOLX TOV GTPATIYIKOV HAVETLPREVT

Ewayoym
H a&oidynon e otpatnywng eivar pioe onpoviikn owdikacio  kabmc: ot opyovicpol
JPOCTNPLOTOIOVVTIOL KOl OVOTTUGGOVTOL GE SUVOKO TEPPAALOV, .GTO  OTOI0 OMUOVTIKOL

eEmtepkol ko ecwtepkol mapdyovteg petafdirovron P Tayeic puouove.

H dwdwkaocio agrordynong ko eAEY) 0V

H dwdwoascio agiodAdynong kot eA&yyov eE€TAlEL- ov-1) EMXEIPNON EYEL EMTVYEL GE CNUAVTIKO
Babud tovg okomovg mov &yovv Tebel KaTd TN OROPEOOTN GTpATNYIKNG. OvoloTIKA
GLYKPIVEL TNV EMOLOKOUEVT KATAGTAOT UE TV VPIGTApEVN. Yo Vo eEaxBovv cupmepdopato
nov Ba Kabopicovv to péAAOV g emyeipnong. H cbykpion autr mpénetl va elvat cuveyng Kot
oVoIOONG BOTE VO amoPeLYOOVLV LB GTPUINYIKAG 7oV B @EpovV TNV emyeipnon o€

LELOVEKTIKT BE0M € OYEOT LLE TOV-OVTAYOVICUO.

H a&oldynom kot o €heyyxog g emyeipnong-eivan pio dadkosio mov e&acpariler 6tL n
emyeipnon PpiokeTor 6TOV. 6OGTO OPOLO GE OTL APOPE TNV VAOTOINGM TNG CTPOUTNYIKNG TNG
OAAG KoL OTL M OTPOTNYIKN TNG WTOPEL VO TNG TPOGOMGEL TAEOVEKTIKY Béom péca oTo

noAvtapoyo tepPdirov mwov-dpactnpromoteital. AmoteAeiton amd TEVTE GTAdL:

o [lIpocdiopiopdg avtikeyévoy pétpnone: Eivar n emloyn tov dpactnplotitewv mov
glVOL Ol GNUEVTIKOTEPES Y10. TN ANYT ATOPACEDV

o Opiopos -KaBopiopévov: Tpotomtmv: Eivar 1 01e£odikn ameikdvion Tov eTPUEPOVS
OTPUTNYIKOV GTOYMV

o Métpnon g emnidoong: Eivar ov petpnoelg mov yperdlovrar yioo vo meprypagel M
GUVOALKY] EIKOVA TNG ETIO00NG TNG EMLYEIPNONG

o YVyKplon. embountig Kot wpaypatikng enidoons: H ovykpion avty kabopilel Tig

EVEPYELEG TNG EMLYEIpMNOMNG
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o Anyn dwpbotkev pétpov: Eivor amapoitqmn Otav 1o amotehéopoata g

a&lodldynong voTeEPOLV GE GYEDN LE TOVG TPOKADOPIGUEVOVS GTPOTIYIKODS GTOYOVGS

Ta yapaxtnpilotikd mov givorl amapaitnTa yio pio dptio dSladkacio aloAdynong Kot EAEYY0L

7oV B0 PONOHCEL TOV 0PYAVIGHO Ve ETITHYEL TOVS GKOTOVE TOV £ivon®:

e No sivor emkevipopévn oTlG OpaocTnploTnTeg Kor T OTOTEAECUNTO TOL - £ival
ONUOVTIKA, aveEapTnTa amd T dSLGKOAIo LETPNONG TOVG

e No mopéyel TV ATOTOOUEVT] TANPOPOPNON UE GUVTOHO, TEPLEKTIKO KOt KATAVONTO
TPOTO

e No OVTOTOKPIVETOL GTNV OVAYKN Y10 £YKOLPN TANPOPOPI o

e Na pnv mepropiletor 6€ GLYKEKPIUEVO XPOVIKE OLOIGTILLOTOL

e No mopEyel TOGOTIKY KO TOLOTIKN TANPOPOPNON

e Na sivor kaTovonT Kol amodekT| omd TOvS EPYALOUEVOLE YWPIC VO TPOKAAEL TNV

avTi0pOoY| TOVG

Eion eréyyov

Ov éheyyor pmopel va €o0T1AlovV OE. MPOYUOTIKA Ocdopéva  emidoons (expoég), o€
dpaocNPOTNTEG TOL EmNPedlovv. IV  emidoomn (cuumeEPLpopd) N GE  TOPOLS  TOL
YPNOLOTO0VVTOL OTIS OtepYacies (16pogg). O €Aeyyol mov oyetilovtal e TN GLUTEPLPOP
kaBopilovv mwg ~mpEnel vo mpoypotomolEiton  pion  OpacTnpdTNTO PECE®  TOATIKMV,
KOVOVIOU®MV, TUMIKOV AETOVPYIKDV - OtOOIKOCI®DV KOl EVIOAMV Omd &vav  avOTEPO.
EmunpocOeta, ot €heyyol mwov oyxetilovion pe 11 ekpoég kobopilovuv Tt mpémer va yivel
€0TIALOVTOG OTO TEAIKO “AMOTEAEGO TNG GUUTEPLPOPAS KOl YPNGLUOTO0VV GKOTOVS Kot
oTOY0VG emidoons. Aviifeta, o1 €heyyol mov oyetilovion pe TIC €6PoEC €0TIALOVV GTOLG

TOPOVG OTTMC T YVAOT, TIS IKOVOTNTEG, TG atieg Kat Ta Kivntpa TV epyalopévmy.

Iopadocrokés (PN RATOOIKOVOPIKES HETPICELS
H mo dwdedopévn pétpnon yu emyyelpnolokn enidoon eival n amddoon g EMEVOLONG

(Return on Investment, ROI). Eivat 10 amotélecpo tg daipeons tov €600V Tpo GOpV

8 rewpyodmouloc N. (2006), Stpatnyiké Mdvatuevt, Ekdooelc I. Mrévou, ABrjva, oeh. 288

133



TPOG TO GLVOAKO OGO Tov enevovOnke and v enyeipnon. To ROI dpmg €yet onuovtkd
pelovektnuota Onwg 1o Ot glvan wwaitepa gvaicnto o moMtikég amocPeons. -Aniadn|
umopel ebkoda va avénbet av VTOAOYIGTOVV 01 TIEG TV TTayimv pe ypiyopn -amocPeon. Eva
dAlo petovéktnua etvar 0Tt Yo va kpatfoet pia entyeipnon vynid 1o ROI icwg avaykaoctel
va unv mpoPet og véeg emevovoels, kabmg Ta malaid oy Exovv peyorvtepo ROL Emumiéoy,
to ROI g€aptdror and taxtikég dwuyeipiong amobepdrov dnwg LIFO ko FIFO kot and tov

TAnN0mpopd™.

Mio GAAN TopadOGLOKY XPNUAUTOOIKOVOULKY HETPNON €lvar Ta KEPON avé peToyN| (earnings
per share, EPS), mov npoxvmtovv and tn dwipeorn tov kaopmv KEPOIDV LE TO GOVOLO TOV
petoyadv g enyeipnons. Kot avty n pérpnon €xel dpmg moAdd petovexktiuoto. ‘Eva amd
avtd gtval to yeyovog 01t 10 EPS éxet moAAég StopopeTikés TYLEG oAAOYQ e TIC AOYIOTIKEG
apyég mov axkoAovBovvtal and v emyeipnon. Enurpdcbeta,.to EPS dev Aapfdaver vroyn
Tov T Saypovikn a&la Tov ypruatos. H amddoon tav-1diov kepoiaiov (return on equity,
ROE) mov e&dyeton amd ) daipeon Tov KaBapdv. €600®V. UE TO GLVOMKO KEPAANLO0, EXEL KO

VTN mePopiopovs kabag Paciletor kat avth og Aoyiotikd dedopéva. Ta EPS kot ROE dev

oXeTICOVTOL GUYVA LE TNV TN TNG HETOYNG TNG ERLYEIPNONC.

Ot Ae1tovpyIkég TOUEINKEG POEC, TOL TEPIAAUPAVOLY TOL YPIUATO TOV TOPAYOVTOL amd pio
emyeipnon yopic OHPOLE KO- YPNUATOOIKOVOUKAE €600, €lval pio YeVIKT) LETPMOT Y10 TOVG
OlKOVOHIKOUG TOPOVG NG emyeipnong. Mepwol ovarvtég AapPdvovv vrdyn Tovg TIg
e ev0epeg Tapelokés poc (free-cash flow), mov givar 10 066 TV YPNUATOV TOL UTOPEL VAL
YPNOUYLOTOUOEL O IOIOKTATNG EKTOG- TNG EMXEIPNONG Y®PIC VO EMNPEACEL OPYNTIKA TNV

emyeipnon.

Yndpyovv emionNs KOU-UETPNGELS Y10 TNV EMIOPACT] TOV OPACTNPLOTHTOV TNG EMLYEIPNONG GE
plo 1 TEPIOCOTEPES ~OUAOES. EVOLOPEPOUEVOV, OTTWG VoL TAPAdEYHa, O apludg TV
OUVOVINOE®MV HE OUOOES ~ KATOVOAOTAOV, TEPPUALOVIIKESG opyavmdoel KAT. ITloAlég
EMUYEIPT|OELS YPNOLOTOLOVV TO Oplo «aio LETOY®VY Y10 VO LETPNICOVY e KOAVTEPT akpifeta
TNV EMYEPNOLOKT ETLO0CT Kot TNV OTOSOTIKOTNTO TOV oTPATYIKOL oyedacpod. H a&ia tov
HETOYOV UTOPEL VO OPLoTEL MG 1 TApovGa 0&io TOV EKTILOUEVOV UEALOVTIKAOV TOUELOKOV

pom®V amd Vv emyeipnon av mpootebel ko n aflo TG emyeipnong o€ mEPITTMOON TOL

8 Wheelen T.L., and Hunger J.D. (2004), Strategic Management and Business Policy, Prentice Hall, p.263
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pevueToToINHovV TO TEPLOVGLOK(G TNG GTOLKEID. BEDPOVTOG OTL Ol TEPLOGOTEPES EMLYEIPNOELS
EYOVV MG TPOTOPYIKO GKOTH TNV aENGT TOL TAOVTOV TV UETOXWV, 1 avdAvon TG a&iog
TOV PETOYOV €0TIALEL OTIC TAUEWNKES POEC ¢ Pacikn pétpnon emidoons. Mio dtadedopévn
uebodog pétpnong g a&iag tov pHeTdyV givar 1 owovopkn tpootiBépevn-osio (econemic
value added, EVA) mov umopei va avtikataoctioet 1o ROI mov ypnoponoteivot -amod 1ig
TeplocdTepeg enyyepoelc o Pactkdc deiktng emidoone’’. To EVA petpd tyv d1agopd
petaEy ™G aflag TPy amd TNV EPOPUOYN TNG OTPATNYIKNG Kol HETA amd .avth. To. EVA
OVGLOGTIKG €lvar 1 SlPOPE TOV AETOVPYIKMOV €600V OO TO ETNOLO GUVOMKO KOGTOG
Kepaiaiov. Ymapyovv ®otdco pelovektiuata o€ oxéon pe to ROI, dmwg 6tt 10 EVA givan
plo pétpnon mov dev emrpénel TV SOPH®ON CTPATNYIKNG T -OTIYW] MOV VIAPYEL TO
TpoPAnua, kKobdg avapépetar o mapehbovtikd otoyeio. H mpootiBépevn aia g ayopdc
(market value added, MVA) eivar n dapopd petald mg.aliog mov €xel oty ayopd pio
EMLYEIPNOT KOl TOV KEPAAAIOV TOV TAPEYETOL GO TOLG PETOXOVG KOl TOVS daveEloTEG. MeTpd
mv ektipnon g kobapng mapovoag atiog g emyyeipnong ovueova e to toperddvta

EMEVOLTIKA GYEA10 KOl QLT TTOV £YOVV TPOYPOUUATIOTEL.

6.2 Iooluylouévn kapta Badporoynong (Balanced-Scorecard)

Mio emiong Owdedopuévn UEBOSOG HETPMNONG ~ EMYEPNOCLOKNG €midoong €oTIOLETOL OTNV
ooluyiopévn kapta Pabpordynone (Balanced scorecard) mov umopet va meptypagei wg éva
GUVOAO TOGOTIKOTOMUEVMY HETPTCEOV. TOV TNYALOVV amd TN GTPATNYIKY] TOL OPYAVIGLOV.
Ot peTPNOELS AVTES OVOIUOTIKA- ATOTEAODY £val £PYOAEID TOV PTOPOVV VA YPTCLLOTOGOVY
Ol MYETEG Y10 TNV EMKOWVOVIQ e TOVG EPYALOUEVOVS KOl TOVG EEMTEPIKOVG EVOLAPEPOLEVOVS
OYETIKA LE TO OTOTEAEGUOTE KO TOVG 00N YOV TNG EMIO00NC, LUE TOVS OTOIOVG O OPYOUVIGUOG
o mpoomabnoel vo. aviamokplel 6TV amocTOA] TOVL. Q0TOGO, Ol EMYEPNOES OV
xpnoonoovv- - [Ebodo Balanced Scorecard povo wg epyoieio emwowvoviag ywo v
emidoomn, ARG Kol @¢ €va oVeTNUA PETPMONG EMOOONG Kol oTPATNYIKNG Owyeipiong. H
Balanced  Scorecard -cuvivalel okovoulkd oTotyeion TOL TOPEYOVV TO OMOTEAECUN TMOV
OpPACTNPIOTNTWYV. LEGO OTNV EMYEIPNON HE AEITOLPYIKE HETPO YlOL TNV 1KOVOTOINOT T®V
TEAATOV, TIG. ECOTEPIKES dlepyacies Kot TIg dpactnplotnteg Kovotopiog kot fertiowong, mov

odnyovv v pekdovtikn emidoor. H Balanced Scorecard mopaxoiovBei 6ia tor onuavtikd

87 Wheelen T.L., and Hunger J.D. (2004), Strategic Management and Business Policy, Prentice Hall, p.271
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OTO(ElDL TNG OTPOUTNYIKNG TNG EMYElpNONG, amd v cuveyn Peitioon Kol TIC cuvepyaoieg

HEXPL TNV OpadIKT SOLAELE Kot TV B€om TG EMyEipNoONG OTNV TAYKOGLOL OyOPd:

H avaykn ywo véeg petpioseig enidoong

Onwg avagépnke mponyodUeva, Ol YPNUOTOOIKOVOUKEG UETPNOELS OEV - UTOPOVCHV V.
OTOTLTIMGOVY TNV TANPN EIKOVA Y10 TNV ETIO00T] TOV GUYYPOVOV EMYEPHOEDV TNG OEKAETIOG
tov  1990. Ympye €éviovn Kkputikn oxetwkd pe v vmepPoin - ypnon TV

YPNLOTOOIKOVOLUK®MV LETPNGEMV, TOV GYeTICETOL LE Ta EENG Cnn']u(xwggz

o Aev 5o ooufota e TIC VEES EMYEIPNUOTIKES ECEAICEIS.. Ol ONUEPWVES OPACTNPLOTNTES
mov  dNUovPYoLV ation HEGH OTOV OPYOVIGUO OEV. UTOPOVV. Vo, amoTLVT®OOVV e
HETPNOELS Yoo amtd oTolyEin, OT®G TO- oyl otoyeion pésa otov opyoaviopd. H
dnuovpyia adilog €ykettar TS WEEG-TOV AvVOPOROV TOL day€ovial LEGO GTNV
EMLYEIPNOT, OTI OYECEIS TOV TEANTAOV KOL-TOV. TPOUNOELTOV e TV emyeipnon, o€
Baoelg 0edoUEVAOV Kl GTNV KOVATOOPO Y10, THV-KAIVOTOLIO KOt TNV TO1OTNTA.

o Metpnoeic yia v mapelboviikny kotdaroon. s emiyeipnons. Ol meplocdTepeg
YPNLOTOOIKOVOUIKES UETPNOELS OVOPEPOVTOL. GTNV €MIOO0N TNG EMYEIPNONG YL TO
ToPEADOV.

o H taon yia v evioyvon tawv-Aertovpyikmy oouwmv: O xpMUOTOOIKOVOLUKES LETPTOELG
OTOVG OPYOVIGHOUE cuviBm¢ TposToalovtol omd To AEITOVPYIKE TUNHOTO TNG
emyyeipnong. Avtn n mpocéyyion eivatl avtibetn pe ta onuepvd dedopéva, 6mov o
LEYOADTEPOG OYKOG-EPYACIOG TOPAYETOL OO TN GLVEPYAGia OAwV TV Tunudtwv. Ta
TOPASOGLUKA LETPA OEV €YOVV TN dVVATOTNTO VO, LETPTICOLV TNV TPoyHoTikny agia i
TO KOGTOC OVTAV TMV GYECEDV.

* Amovoio poarporpdbeouon - oyedioouod: To TePIGGOTEPO TPOYPAUUOTE PeATimong
eMBOONS TOVL "OPYOVIGHOD TAPEXOVV CTUOVTIKE HETPO Y10 TEPLOPIGUO TOV KOGTOVG
7oV umopel vo- €xovv BTk emidpaocn yuoo €vo pKpO YPoviKO OldoTnpo amd Tnv
epappoyn tovg. [lapora avtd, avtéc o1 Tpoomdbeiec aAddlovy dpactnploTnTeS PECH
oTNV €MXEIPRON TTOV ONovpyovy a&ia o€ Eva LaKpompoheso ddotnua OTmg etvon
N €pevvaKatl ovamtuln Kot 1 dayeipion meratelokdv cyéoewv. Avti N €otioon oto

BpayvmpdBeoua képdN oe Pdpog TV Spactnplotitev dnuovpyovy oéio oe

8 Niven R. P. (2005), Balanced Scorecard Diagnostics, John Wiley and Sons, p. 4
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pokpompdBeoun Pdaon, pmopel vo TPOKOAEGEL TNV OVATTLEN . OKATOAANA®V
OTPOTNYIK®OV Yo TNV ENLXEIpNON.

o O1 YpPHUATOOIKOVOULKES UETPHTELS OEV GYETICOVTOL UE TOAAG TUNUOTO TOD. OPYOVIOUOD:
Ot gpyalopevol e OA0 o €mimEdO TOL OPYOVIGHOD YpedlovTal oToL Eln EMIOOGNC
TOV® oTO. 0moia. HUTopovv va Baciotobv. AVt 1 TANPOEOPIa Yoo TNV EMLO0CT THG

emyeipnong o mpénet va £xel oxEon e TIC KAONUEPIVEG TOVG BPUCTNPLOTNTEC.

Thv eivan  péBodog Balanced Scorecard (1oolvywopévy kapra Badporoynong)

H pébodog Balanced Scorecard mopéyet oto otedéyn éva mAaiclo.mov teta@palel To Opapo
KOl TN OTPATNYIKN TNG EMYEIPNONG 6€ £€va GLVIOVIGUEVO GUVOAO WETPNOEDV EMIOOOTC.
[ToAAég emyelpnoelg €xovv LVINHETNGEL TPOTACELS ATOGTOANG Y10l VoL S10OMCOVV OEUEADOELS
a&leg kol motevw o€ OAOLG TOVG epyalouévouc.-H mpodTOGN) 0mMOGTOAMNG avapépeTal og
Baowés aieg ko avayvopiler tig oyopéc-6T0Xovs. Kot T Pacikd mpoidvra. H Balanced
Scorecard peta@palel ™V OmOGTOAN Kol TN OTPATNYIKN G OGKOTOVG KOl UETPNOELS, TOL
OPYOVOVOVTOL GE TECGEPLS SLOPOPETIKES TEPLOYES: YPIUATOOIKOVOUIKA, TEANTES, ECMTEPIKES
EMYEPNUATIKEG dlepyaoieg Ko pabnen kot avantogn. Tapaiinia moapéyetl éva miaicto, pio
KOWN YAOGGQ, YO TNV EMKOW®OVIO OYETIKE € TNV OTOGTOAN KOL TN GTPATNYIKY.
Xpnotponotel TG HETPNOELS YO VO TANPOPOPNCEL TOVG EPYOULOUEVOVG GYETIKO E TOVG
odnyovs ™G ovyypovng Kar-Ing -uéAAovcoc- emtvyiog. Me 1t ocwot) odpbpwon TtV
OTOTEAECUATOV, TOV GTOXOV. KOl TOV. 00NYOV OQLTOV TMOV OTOTEAEGCUATOV, TO OVAOTEPO
OTELEYN EMOUDKOVY VOI LETAOMOOLV- TG IKAVOTNTES KOl TN YVOGT TV avOpdTev HEca 6e OAO

TOV  OpYOVIoUO,  YIO. TNV. -EM{TELEN TOV- UAKPOTPOOECU®Y GTPOTNYIKAOV GCKOTMV 1TNG

emyeipnong.

Ot 1téoogplg Owotaocels ™G -Balanced Scorecard odwtnpodv v copporion petald twv
BpayvmpdBeopmv. kot . poKpOTpOOESU®Y  OKOTAOV, HETOED TOV  OTOTEAECUAT®V  TOL
EMIOLOKOVV. TO, OTEAEYT KL TV 0ONYDV ETIO0GNG OVTAOV TOV ATOTEAECUATMV KOt LETAED TV

OVTIKEWEVIKOV HETP®V ETIO00NC KO TOV TEPICCOTEPO VITOKELUEVIKAOV uétpmvgg.

89 Kaplan S. R., Norton P. R. (1996), The Balanced Scorecard, Harvard Business School Press, p.25
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H Xpnuorooikovouixn ocovietwaoo,

H Balanced Scorecard dwatnpetl v ¥pnUOTOOIKOVOUIKT) CUVIGTOGO KAO®ME Ot HETPNOELG
avTEG efvar TOAVTIHEG Katl divouy piol GUVOAIKT] EKOVA Y10l TIG EMUTTAOGELS OPACEWMV TOL EYOLY
Non oroxkAnpwOel. Ot PETPNOELS AVTEC PAVEPOVOLV OV 1) GTPATNYIKN TNG EXLXEIPNONG,. N
EPOPUOYN KOl T €KTEAEOT GLVEIGPEPOLV OtV PeEATiOon TV dpacTNPLOTTAOV - NG
emyeipnone. Ot xpNUOTOOIKOVOUKEG LETPNOELS TUTIKG GyeTilovToL e TNV KEPOOPOPIa, -Ta
€0000, TV TpooTfEuEV owovoulky atia, TV amddoon Kepoioiov. KAT. EvaXAextikd
VIAPYOLV HETPNGELS OT™G 0 PLOUOS AvATTLENG TV TOARGEDY 1 1 .ONHIOVPYiC. TOUELKOV

pOMV.

H relareioxn oovietmoa

2ty mehotelokn ovviotmco TG Balanced Scorecard ta otedéyn avayvopilovv to Tunpoto
TEAATOV KOl AyopdV oL BEA0VV va dpactrproronBel n emyeipnon kot va avtayovioTel, Kot
kaBopilovv T1g pHeETPNGELS EMIOOONG Y100 OAES TIG EMYEPNUOTIKES LOVASEG. AVTY| 1] CLVICTAOGCA
TUTIKGL TEPIAAUPAVEL SIAUPOPEG LETPNOELS TOV EMITUYNUEVOV OTOTEAEGUATOV OO pio KoAd
oXeSOUEV KOl €QOPHOGUEVT  oTpotnytkh. O - Backds moupnvag ToV  HETPNGEOV
nepthopPdvel v wovomoinon MEAATOV, TNV -OlOTHPNOT. TEAATMOV, TNV OTOKTNGON VEOV
meEAMATOV, TNV KePOoPopio omd -TOVG TEAATEC KOl TO UEPIOO0 Oyopds KOl TEANTAOV GOE
otoyevoueva TUNUOTO TG ayopds. -EmmAéov, M mEAQTEWNKT OCLVICTOGO WUTOPEL V.
TEPIAOUPAVEL CLYKEKPIUEVES METPNOELS Y1a TG TPOTAGELS a&iag mov 1 entyeipnon Oa drobécet
OTOVG TEAATEG GE GLYKEKPLUEVOL TUNHTO TNG oyopds. Ot odnyol awtol tv anotehecudtov
OV OVOPEPOVTAL GE -CUYKEKPIUEVO . TUNHOTO TOV TEANTMOV, OVATOPIOTOOV OLTOVS TOLG
TOPAYOVTEG TOL £1val KPIGIHOL Y10l TOVG TEAATES, DGTE VO, OmoPacicovv av Ba cuveyicovv va
TPOTILOVV TO TPOIOV. NG EMyeipnone N 0xl. H mehateioky] cuviotdoo ETITPENEL GTOL GTEAEYN
TOV EMEPNUATIKAOV. HOVAOOV VO BEATIOCGOVV TOL UEAAOVTIKE YPMUATOOIKOVOULKE TOLG

ATOTEAEGLOTAL.
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2ynpa-6.1: Balanced Scorecard
Inyn: Kaplan', Norton-(1996)

H ovvierwoa twv e0wtepinoVv-emiyelpyuatikdy. 1EPYO.TIOY
Yg aUT TN CLVICTOGO TO. OTEAEYT ovaryvopilovv Tig KpioIeS E0MTEPIKES OlEPYACIES OTIG
omoieg Ba mpémel 0 OpYOVIGUOS VO EMOEIEEL LYNAY emidooT. AvTég o1 depyacieg emttpémovy

OTNV EMYEPNUOTIKY LOVAIOL:

o No.petagépel. TS TPOTAGELS  a&iog OV TPOGEAKHOLV Kol dotnpovv TeAdTEG OF
CLYKEKPLUEVO TUNLOTOL TG AYOPAS ZT(')XO I
o. N0 IKOVOTOINCEL TIG TWPOGOOKIES TOV HETOY®V Yo EEAPETIKA YPTLLOTOOTKOVOLLKEL

ATOTEAEGLOTO

H ocvvictooca avti)-eotidletor otic ecmtepkés depyacieg mov Ba £xovv T peyalvtepn
eMOPAOT OTNV IKOVOTOINGY] TOV TEANTMOV KOL TNV EMITEVEN TGV YPNUOTOOIKOVOUIK®DV
oKomv TG emyeipnonc. Edd avadewcvooviar 600 onuaviikég Stapopés petald g

Topadoctakng nebdoov kat g mpocéyyiong g Balanced Scorecard oyetikd pe v pétpnon
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enidoong. O mapadociaKéc Tpoceyyioelg 6Toyehovy oty Tapakolovnon kot v Pertioon
TOV VOIGTAUEVOV ETYEPNUATIKOV depyactdv. Eivar mbavd vo mpoywpncovv wépa.-amd to
YPNHUOTOOIKOVOUIKA UETPO UE TNV EVOOUATOOY] UETPNCE®V Yoo TOOTNTA. Ko ¥podvo. -H
npocéyyon ¢ pebddov Balanced Scorecard avayvopilet véeg diepyacies otic omoieg Ha
TPEMEL O OPYAVIGUOG VO VITEPTEPEL GE GYEGN LLE TOV AVIUYMOVIGUO, Y10 VO IKEVOTTOINGEL TOVG
GTOYOVS OYETIKG LE TOVC TEMGTEC KOL TO JPHATOOKOVOLLKO pépog . T mapaderypa, pia
emyeipnon umopel vo Bempnoet 0Tt TPEMEL VoL avamTOEEL ol VEQ dlepyacia yio TNV TpoOPAeyn
TOV OVOYKOV TOV TEANTOV N Y10 Vo TOPEXEL VEEC VINPEGIEG TTOL GTOXEVOVV GtV ATOS00T
peyoAvtepng o&lag yw tov meAdtn. Ot oKomol 1ng  GLVIOTOCOS TMOV  ECOTEPIKMV
EMYEPNUATIKOV OEPYUCLOV GTOYEVOVY OTIS OEPYACIEG TOV E1vAL. Ot O KPIGUUES YLoL TNV

emruyio TG emyyeipnong.

H degvtepn woawvotopio g Balanced Scorecard €xst vo - kdver pe v evoopdtoon
KOLWVOTOUIKAV  OlEPYACI®OV  HEGO OTNV OCULVIGTMOOO. TMV  ECOTEPIKAOV  ETLYELPNUOTIKAOV
depyaocidv. Ta mopadoctokd cuoTiHaTe HETPNONG EMio0oNG €6TIALOVTAL OTIC OlEPYNTIES
TOPAOOcNG TOV VPIOTAUEVOV TPOTOVIOV KOl VANPECIOV. Y10l TOVS VPIGTANEVOVG TTEAATEG.
Emyepovv va ghéyEouvv kot va PEATIOCOLV. TIG VPICTANEVEG AEITOVPYIEG TOV AVATOPIGTOVV
TOV GUVTONO KOKAO TNnG dnpovpyiag a&ioc. Avtdg o kKOKAoG Eekva pe TV Tapoyyerion evOg
TELATN KOl TEAEUOVEL pe TNV 01dBeom Tov TtpoidvTog oTov TEAdTN. O opyaviGHog dnovpyel
a&lo pe TV mopaymyn, HETOPOPE Kol TV EEVANPETNON TOV TEANTN Yo £val TPOIOV, G Eva

K06T0G oL Bat fvat KETW Ao TV T,

061000, TA XPNUOTOOIKOVOUIKE amoteAécpato umopel va kabopiloviar amd v onuovpyio
KOWOTOU®V TPOIOVIMV KOt VANPECIOV 7OV O IKOVOTOMGOLV TIC VEEC OVAYKEG TMV
VOIOTAUEV®V. OALG- KoL TOV peAlovTik®OV tedatdv. H depyacio tng kawvotopiog, mov agopd
Evav d1EVPLUEVO KVKAO TG dnpovpyiag a&loc, sivor yioo ToAAEG emyelpnoELg 0 KaBoploTikdg
mopayovtac TG HEAAOVTIKNG xpnuatootkovoukng emttvyiog. [ToAdég emyyeproelg Bewpovv
OTL' M AKOVOTNTO. VO OlaXEPTIlovToL EMTVYMDS TNV OlEPYUCIN OVATTVENG TPOIOVTOC 1| TOV V.
QVOTTUGGOLV- Lo KOVOTNTO VO OMOKTOVUV VEEG Katnyopieg mehatdv, pumopel vo elvor mo
KPIGUUN Yo TNV OIKOVOMIKY €MIS00T), 0t TO va. dlayelpilovTat TIg VPIGTAUEVES AEITOVPYIES e
amod0TIKO TPOTO, JLE CLVETELN KOt OvTATOKpIoIpndtTa. H cuvictdoo ecoteptkdv d1epyocimv

¢ Balanced Scorecard evoopat®vel kot Tovg 600 avTovg KOKAOVG dnovpyiog a&iag.

% Kaplan S. R., Norton P. R. (1996), The Balanced Scorecard, Harvard Business School Press, pp.27-28
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H ovviotwoa g uadnons kor e avamroéng

H téraptn ocvvictoca g Balanced Scorecard avoayvopiler tqv vmodoun mov: mpémel va
OOUNCEL O OPYAVICUOG YO VO ONUIOVPYNOEL GLVONKES UOKPOTPOBEGUNG ~OVATTVENS Kl
Bertimong. Ot cLVIGTMOGEG TOL TEAATN KOl TOV ECOTEPIKMOV JEPYACLOV- ovaryveOpilovV Tovg
TOPAyovTeEG OV €lval Ol MO KPIGOL Yoo TV EMTVYi0. 0TO TAPOV- Kol 10 pEAAOV. Ot
EMYEPNOELS OUMG OEV UITOPOVV VO ETLTVYXAVOLV TOVG LOKPOTPOHEGILOVG GKOTOVS TOVS Yio
TOVG MEAATEG KOl TIC ECMTEPIKES OLEPYOGIES YPNOUOTOUDVTOS TIC GNUEPIVEG TEXVOAOYIEC Ko
woavotnteg. Tavtdypova, 0 €viovog avIAY®OVIGUOS GE “MOYKOGUO Eminedo -omoutel v
BeAtioon TV KavotTeV Yoo TNV Tapddoon a&lag oToug TEAUTES Kol TOVS HETOXOVG NG

emyeipnong.

H opyavoociokr| pdbnon kot avdmntoén e€aptdtot ond TPELg CUVIGTMOES: TOVG avOp®OTOLGS, TO
GLCTNUOTO KOl TIS OPYOVOCLOKEG dladikacies. H ypnuatootkovoriKn, N TEAATEIOKY KOl 1)
OLVIOTAOCO TOV ECAOTEPIKOV OLEPYOCLDY EYOVV. GKOTOVS TOL AVUOEIKVOOLV UEYOAN KEVE
HETOED TOV VEIGTAUEVOV TKAVOTNTOV TOV avOpOT®OV, TOV. GUGTIILATOV Kol TOV OIKACIDV
Kol o0Toy Tov amatteitat yloo v emitevén. vynig.emidoonc. o va mepropioTodv avtd ta
KEVA Ol EMYEPNOELS B mpémel vaL €mevoLGOVV. GTHV ekmtaidoevon Tov epyalopuévey, otV
BeAltimon g teXVOAOYIOG TS TANPOPOPIOG KOl GTHY €VOVYPAUIOT TOV OPYOVAOGLOKOV
dtdkacidv. Avtol ot okomol S1apBpdvovTol 6TV GLVIGTOCH UAONoNg Kot avarTuéng g

Balanced Scorecard.

H o¥Ovéeon Tov LleTpfice@V-pe T GTPATYIKI

>mv ovcio, n Balanced Scorecard dev eivonr pdévo éva obvoro petpnoewv 1 Pocikdv

nopayoviav- entdoons. Ot moAhamAés petpnoelg piog Balanced Scorecard Qo mpémer va

ATOTEAOVVTOL Ot [lio. OEPE GUOKETICUEVOV OTOY®V Kol UETPHoE®V Tov givar cvppartol
’ . r r 91 . 7 .

HETOED TOVG - KOL EVOLVOL®OVOVV O évag tov GAAo . Ot oyéoelg avtéc Ba mpémer va

EVOOUOTOVOLV. OYEGELS-TiOL onTlotoy Kot €vor piypo amd HETpO EMO0ONG Kot 001Y00¢

emidoonc.

o Kaplan R., Norton P. R. (1996), The Balanced Scorecard, Harvard Business School Press, p.29
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O1 gyéoeig autiov-outiatod Kal o1 00nYol TS EXIO0HS

H otpammywn sivar éva ocbvoro vmoBécewv mov €xovv auTloAOYIKY GY€on HETAED TOLG Kot
odnyovv oe amotédecua. To cvomnuo pétpnong 0o mpémer va. OVOOEIKVUEL TIG. OYECELS
(vmoBéoelc) avapeca 6Tovg GKOmMOVG (KOl TG LETPNOELS) OmO SEPOPES AMOYELS; DOTE VO
umopovv vo yivovtal avtikeipevo dtayeipiong kot eléyyov. H oivoida aitiov artiatov o
npénel vo dromepvd OAeC Tig cuviotdoeg TG Balanced Scorecard. Mo mapdderypa, n amddoon
Kepoiaiov pmopel va givor pio pétpnomn yoo Ty YPNUOTOOKOVOLIKY. cvvioT®aa. O 00nyog
avte ™ pétpmong Ba pmopovoe va  eivor ot emovoropPoavopeveg mOANGES omd
VOLOTAUEVOVS TEAATEG, TO OMOTEAEGLO VYNAOD EMTEOOD APOGIMONG TOV TELUTOV. LVUVETMOG
N aocinon TeEPAAUPAVETAL GTIV GUVICTOGH TOV TEAAT®Y, KOOOC Oor emnpedlel onpavTiKa
™V anddoon Tov Kepaiaiov twv telotdv. H avénuévn apocinon uropet-va emtevydei pe m
OEPA NG UE TN TAPASOOT| TOV TAPOYYEADV UEGO GTOV. YPOVO TOV-TOVG £XEL VIOCYEDEL M
emyeipnon. HapdAinia, n enitevén g ykatpng Tapdooons Tov mapayyelmv oyetileTol pe
TIc ecmTePIKES Olepyasiec. H emyeipnon Oa mpémet vo. emttiyerl pikpoHg KOKAOVS Asttovpyiog
OTIG AELTOVPYIKES OlEPYOCIES KO VYNAY TOLOTNTO. OTIS E0MTEPIKEG dlepyacies. Kar ot dvo
avtol mapdyoves Bo eivorl PETPNGELS GTNV. GLVICTMOGO- TV EGMOTEPIKAOV dtepyastav. Ot pikpot
OUmG ypévol kat 1 PeAtimon g Lo1dTNTAG GVVILOVTAL HE TNV EKTOIdELON TV EPYAlOPEVDV

NG EMYEIPNONG, TOL €IV AVTIKEIHEVO TNG GUVIGTAOGAG LEBONoNG Kol avamTuéng.
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ONUATOOIKOVOUIK

2ynue 6.2: Toti yperaleton n Balanced IS'_ci)Ecké T Eq

Inyn: Kaplan S. R. koa Norton P. R. (1996)

Me avtd tov tpomo-n. mpocéyyion Balanced Scorecard vmodnimver tn otpatnyikn g
emyeipnone. Avoyvopilel Ko avadEKVOEL TNV GEPE TV VTOOEGEDMV GYETIKA LE TIC OYECELS
a1tiov-onTloToV. HETAED TV LETPCEDV TMOV OTOTEAECUATOV KOl TOV 00NYAV ETIBOGNS OVTOV
TV anotekeoudtov. Kdbe pétpnon Ba mpénel va amoteiet £va otoyyeio oty alvcida aitiov-
aLTIOTOV oL o VTOSNAMVEL TN ONUOcio. TNG EMYEPNUATIKNAG OTPATNYIKNG G€ OAO TOV

OpPYOVIGHO.

O1 petpnoelg amoTeAEcUATOV eV HTOPOVV amd HOVEG TOVG VA 0vOOEIEOVY TOV TPOTO LLE TOV
omoio avtd-pmropovv-va emtevyfodv. Emiong, dev mapéyovv pia Eyxoiprn £voeiEn oyetikd pe
TOo av 1 otpatnyiky epapudleton pe emrvyio. Ot odnyol emidoong OU®G, OTMS O YPOVOG
oAOKANpoNG piag depyasiog 1 T TOCOGTH EAATTOUATIKOV TPOIOVI®V, EMITPETOVY GTNV

emyeipnon va metdyel PpoyumpdOeco oQEAT YoPIC TIG LETPNOELS YO TO. OTOTEAEGLLOTOL
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ATOTVYYXAVOLV GTO VO OTOTVTIMGOVY OV Ol AELTOVPYIKEG PEATIOCEIS £XOVV UETOPPUCTEL OE
avVATTUEN ETUYEPNUATIKNG OPAONG HE VEOLG KO VPIOTAUEVOVG TTEAATEC Kol G& PBeATiopévn
owovouikn emidoon. H mpocéyyion Balanced Scorecard Qo mpémer va droBétel Evo. piypo
amoteresaTmV (Oeikteg Yo T0 TapeABOV) Kot 0dNydV enidoomng (diKTEG Yior TO HEAAOV), Y10

TNV AETTOUEPT] AMOTVTIMGN KOl KATOYPOPY| TNG CTPATNYIKNG TNG smxsipncsng” 5

H Balanced Scorecard éyet1 e€ghyBel oe éva onuavtikd otoryeio tov- opactnyplotntov-CRM
vy ToAroOG opyavicpovs kabmg meplopfdver pio dibotaon mov oyetifeton pe To
OTOTEAEGUO, Y10 TOV nskdm% . Q01060, 1 GULYKEYLUEVN . ECTIAOT TNG TPOCEYYIONG TG
Balanced Scorecard pmopei vo 0dnynoel o€ aveEmOPKN EMXIMEIN OVTOATOKPIGIULOTNTOG KOl GE
apyovg pvOuove avamtuéng mpwtofovAldv Yio aAlayéc otov opyaviopo. Emiong eivan
ONUOVTIKO Y10 TIG EMXEPNCELS VO ONUIOVPYNGOLV “TIS. OIKEG TOVG HOVAOIKES KAPTEG
Babpordynong mov avtavakAovy TN GUOT| TOV - OIK®V TOVG ERLXEPNCEMV Kol TOV PACIKOV
nmpotepatoTTOV ToVG. Katd tov idto tpdmo, n-pérpnon g enidoong yioo to CRM yperdleran

VO TPOGEYYIOTEL KATA VOV EE0TOLUKEVUEVO TPOTO.

%2 Kaplan S. R., Norton P. R. (1996), The Balanced Scorecard, Harvard Business School Press, p.32
% payne A. (2005), Handbook of CRM: Achieving Excellence in Customer Management, Butterworth-
Heinemann, p. 305
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6.3 AtLoAdynomn enidoong kat CRM

Ewayoyn
H depyaoia agloddynong enidoong eivail n tedevtaia depyasio Tov otpatnyikov CRM. Mg
MV oEAdYNoN enidoong eEac@ariletar OTL 0 OPYAVIGHOG EMTVYXAVEL OVTE TOV EMOUDKEL

Katd v gpappoyn tov CRM kot Bétet T1g faoelg yio peddovtiky Pertioon:

H emyepnuotikn emtoyio mnydletl kupiog omd v onovpyio a&iog yior Toug mEAATES, KATL
OV EMTLYXAVETOL PEC® NG KOVNG dwoxelplong kot G- OvATTUENG TOV  TEAUTELKMV
OYECEMV TOV TEPLEYOVY OAOVG TOVG EVOLOPEPOLEVOLS. Or-nyETes TG ayopas Ba elvon owtol
TOV UTOPOLV Va. €MOEIEOVV pia STNPNOUN KOVATNTO KO HTOPOVV GLVEX(DS VAL TaPadidovV
TPOIOVTA KOl VANPECIEG MOV IKOVOTOOVV TI GVAYKES -T®V TEANTOV KOl UTOPOVV VO TO
KGvouv pE Eva TPOTO OV EVIGYVEL TIG SUVALELS TOV 0PYAVIGHOD. KOL TNV OTOTEAEGLATIKOTNTO.
Avtn| glvon pia peydn TpoKANom Kol AmotTel. T1V. GCOVIOVIGUEVT TPOCTAOEL OA®V TV HEADV

KOl TOV GLVEPYOTAOV HEGH TNG 0Avoidas ating.

Koatd moapdpoto tpoémo, m a&okdoynon ko Pertioon -1ng emidoong ypewdletar OAn v
amoltoOpevn TAnpoeopio pe xpovikn okpifela Kol wpocPacipudmra, and v depyacio
dwyeiptong mAnpoopiag. ~AVTO amortel. TNV -V1006ToN HOg MO GLYKEVIPOUEVNG Kol
nmeptektikng dmoyms. H afePordtra oyetikd. pe v enidoon tov Abcewv CRM eivan évag
OMULOVTIKOG TOpAyovTas Tov 0dnYel Tig entyelpnoels oto va Bewpricovv to CRM péoa o éva
gVPUTEPO TESI0 EMUYEPTUOTIKNAG GTPATNYIKNG Kol Vo TopakolovOncovy v enidoon tov

CRM pe peyoddTepn Tpoosoyn Yo GUYKEKPYEVA KPLTHPLOL.

H avaykn ywo tnv onprovpyia oxediov pétpnong emidoong

Ot emyelpnosels. teivovy va-opyavavovtol Pe Opovs AEITOLPYIK®OV €VOVVAOV Kol HETP®V
EMIOOOMG OV AVIOVAKAODV TOVS aveEAPTNTOVS GKOTOVS TOV TUNUATOV 1 TOV GTPATNYIK®OV
povadwv. o mapddetypa, to YP1UATOOIKOVOUIKA 001 YoUVTal Omtd TO KEPOOG, Ol TMANGCELS
amd TOV ‘0YKO TOANCGEOV KOl TO UOAPKETVYK amd TNV omdktnon meiatodv. H thon ya
oVLYKALON Kot EVOTOINGM Tov LILAPYEL G TOALEG ayOopEG EXEL ONUIOVPYNOEL AGAPELES GTaL OplaL
HETOED TOV OKOTMOV TOV TOPASOCIOKAOV KOTOVOU®V TNG opyovomotlakng gvbovng. O
EMOVOTPOGOIOPICUAC TOL  ETUYEPNUOTIKOD  HoviéAov amoutel pio véa  pOBon g

emyyelpnuotikng emidoone. Emedn] to CRM eivan pio dwatunpotikn dpaoctnpotnto, m
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pétpnon g enidoons tov CRM mpénet va xpnoipomotet éva e0pog epyaieimv HETpNong Tov

3 r ’ ’ ’ r ’ 4
EKTEIVOVTOL GE TOMAEG S1Epyasiec Kol KAVEAQ ETIKOWVOVIOG LEca TNV ETEipNon .

Méypt Ko onpepa dev VIAPYEL KATOLO €VPEMG SLOOESOUEVO Kot OELOTIOTO CUGTILLEL Y10l TT|
péTpnon g GLVOAIKNG emttuyiog Tov CRM. Avtd opeidetarl Kupiwg 6To OTL Vo TPOYPOLLLLOL
CRM eivar povadikd kot oev pmopet va eleyyBel pe idtovg 6povg-pe aido, Tpoypaupota,
encdn éva dwpopeouévo ovotnua CRM eivar plo oyetikd véa mpoomabeia yro TNV
emyyeipnon. Ilaporo avtd, vrapyovv poviera mov Pasilovion oe KApteg “emidoons (M
amoteAeopaTIKOTNTOC), OMwg otnv Balanced Scorecard, otnv -omoio avoeepOnkape o€

TPONYOLLEVO KEPAAQLO.

21 ovvéyewa Ba yivelr avagopd oe mAaicto aEoAdynonS Tov depyacidv tov CRM, dnwg
&xovv avontuyfel and cvyypoveg peréteg Kot Ba avayvoplotody To Pacikd TAEOVEKTNLLOTO
Kol peovekmuoto avtdv. Tétown mhaioa prwopel va£xovy pio, OAMGTIKY TPOGEYYIOT], OTMG
v mapaderypo 1o CRM scorecard 610 omoio B yiver avapopd 6Tn cuvEyelo | umopel givor
TPOTLTTO. OV  AVOPEPOVTOL TEPIGGOTEPO -OE . MEAATEWNKES . dlEpyacies, OnMG TO0 TPOTLTO

Customer Operations Performance Centre (COPC).

[Ipwv yiver avt) n avrmapdadeon Oa mpémer va ovoaeepbBovv ot Pacikég cLVICTMOOEG NG
depyaociag allohdynong emniooong. evoc €pyov CRM kou va efetaotel mog amd tovg
noapdyovteg mov ennpedlovy tv. enidoon tov CRM pmopovpe va Tacovpe 6TV Katavonon
TOV TPOTOL OAANAERISPOONG - TOVG KOl TEMKA GTOV TPOGOIOPICUO TV GLGYETICUDOV TOV

mopaydvtov mov kabopiCovv. v enidoon tov CRM.

Métpnon enidoong Kol yp1IaTOOIKOVOUIKE G6ToL)Ein

Ot mepiocdTepeg TPOoTADEIEG. PETPNONG EMIdOONG ElYOV G 00NYO TNV TOPAKOAOVONGT TV
YPNUATOOIKOVOLKODV-EKPOMV. AVTEG TEPIAAUPavay Ta KEPON, TIG TOANGELS KOl TIC TOUUELOKES
poéc. XTic apyés ™. dekoetiag Tov ‘80, £yve avTiAnmTd OTL KO T [ OIKOVOMIKE GTotKEia
noilovv mapdAANAd v onuovtikd polo otnv cuvolkn emidoon Tov pdpketvyk. Ot
OPYOVIGLOL APYLoAV VO TIGTELOVY OTL TOPAYOVTES OTMG 1 IKOVOTOINGT TOV TEAATMOV Kol M

a(QOGIimMOoTN TOV TEAATMOV NTOV CNUAVIIKES Y0 TNV UETOTPOTY] TOV EIGPODV GE EKPOES TOL

4 Payne A. (2005), Handbook of CRM: Achieving Excellence in Customer Management, Butterworth-
Heinemann, p. 285
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opyavicpov. Katd t didpkela g dekaetiog Tov 1990-2000, d6Onke éupaocn otn ypnon
TOAMATADV CLGTNUATOV HETPNONG TOL Umopovv pall va mapéyovy pio mo oAOKANPOUEVN
gova ¢ enidoong tov pdpketvyk. Qotdc0, avtn N uEB0d0G dNpIoLVPYOHoE BVGKOMES GTAL
avVAOTEPA OOIKNTIKG GTEAEYT, OT™G oo peTpa Ba Enpene va mepLopPavoviotl 6Te. LoVIELD

HETPNONG EMIOO0NS KOl TAOG VO VITOAOYIGTOVV 01 GYECELS LETAED TV HETPWV.

Av16 oV YpetdleTan yio TNV TPEYOLGN OEKOETIO Efvat VoL VITAPYEL £V T10-KOOOPIOTIKO TYES10
nmov avayvopiler ta Pacwd pétpa g emidoong tov CRM kot ¢ awtd -pumopovv va
opyavwbovv cg €va cvotnuo mov Bo Kotaypdeet, Bo moapakorovbel Kot BoPertidvel v
gnidoomn otnv vroompiEn Tov opduatoc tov CRM. ‘H depyacia allordynong emidoong
mopEYXEL T doun yw avamTuln €vog cvuotiuoTog mov Paciletal otTig aKdéAovbeg Pacikég

SpacTnpoTTes’”:

1. Kotavonon tov Pacikdv 0dny®dV TOV. ATOTEAECUATOV TOV UETOY®V KOl TNG CNHOGIOG
TOV oYEGE®V HETAED TOVG

2. Avoyvopion ToV KOTOAANA®V TPOTOT®YV, OVOSTNUATOV UETPNONG KOl CTUOVIIKOV
evoeiemv enidoonc, Yo TS d1apopeg dpaatnprotyeg tov CRM

3. Anovpyio €vOG GMOTEAESHATIKOD GUOTHUOTOC TOpaKOAOVONONG TG €MdOoNG TOV
CRM

O wapdyovteg mov exnpedlovv Ty avénon g 0&iog 6ToVS peETé)0Vg

Mo va £povpe avEnpéva OmOTEAEGATO Y101 TOVG HETOYOVG GUUP®VO e TN oTpatnyik] CRM,
Ba mpémel va avEncovpe Tig Paoikéc TYES 1600MUATOV, KEPI®Y Kol avamTuéng HEco GTo
TAOIG10 TNG OTPATNYIKNG TEAATAOV KOL TNG EMYEPNUATIKNG oTpatnyikns. Ta téooepa Pacukd

otoyeio glva:

o Anpiovpyia acieg otoug epyalouevong
o Anuwovpyio a&log otovg meldteg
e Anuovpyia a&iog 6ToVg HETOYOVS

e Meiwon 10V KOGTOVG

% payne A. (2005), Handbook of CRM: Achieving Excellence in Customer Management, Butterworth-
Heinemann, pp. 286-287
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Ta npdta tpioe otoyyeion emnpedlovy TPELG OUADES EVOLOPEPOUEV®V, EVD TO TEAELTAiO €ival
éva mBavd onuovtikd péco yoo v dpeon avénom g kepdogopiag. H avamtvén evog
HOVTELOL oyéoemV N MG 0ALGIONG ETKEPOOVG EELTNPETNONG OMOOEIKVIEL TOV GUGYETICHO
peta&y tng dnpovpyiag a&iog kot v kepdopopiag, Onmg Kot v oxéon petasd e aiog

TV gpYalopéVMV, TOV TELATN KoL TOV LETOYMV.

To poviého oyéoemwv mov amewkoviletor mo KAtw, mpoteivel -0t pio Pedtioorn. otnv
GUUTEPLPOPE TV MYETOV KOl TOV OVOTATOV OTEAEX®V. Bor €xet .Ostikn emidpaon otig
CUUTEPLPOPES TOV EPYOLOUEVOV KOL TNV KOVOTOINoT Tovs.. OGo mo kavoromuévol Kot
TopaKVNUEVOL givar ot epyaldpevol, TOGO TEPIGGOTEPO. YPpOVO BEAOVV va. peivouy og Evav
OPYOVICHO Kol KOADTEPO, KAVOLV TNV gpyocio Tovg. Avtd €xer pio Oetkn emidpoon pe
cepd tov WAV OTNV KOvomoinon TV TEANTAOV, “Apa ol meAdteg Oa mapoapeivovv
TEPLOCOTEPO KOl Bo TETHYOVV HEYOADTEPEG TOANGELS Yoo TNV, emyeipnon. To amotédieopa
elval peyaAvtepn kepdogopio kKot avEnuEv. agio yio Toug HETOYOVS. AVTO TO HOVIEAO

mopEYEL ol ONUOVTIKN AOYIKT Yo TNV €bpLTEPT Aoy yio. to CRM.

2xnpe. 6.3: To uoviéio oyéoewv
IInyn:-Payne A. (2005)

H avantoén perpnocov yio to CRM

[Mopd Ty cuVEXDOG OLENVOLEVT] EGTINOT] TV EMYEPNCEDV GTIS OPUSTNPLOTNTESG TOV EYOLV VO
KOVOLV LE TOV. TEAATY], DITAPYEL 1] EVIVTTOGCT] OTL TOL TPOTLITOL KO TO, GUGTILLOTO LETPT|ONG TTOV
ypnoorolovvral cuVROwg Yoo TV a&loAdynon g enidoong tov CRM, dev eivarl apketd
e€elypéva. Avtd ogeiletatl Kupimg TNV SOQOPETIKY TPOGEYYIOT) TOL EYOVV Ol EMLXEIPT|GELG
Yoo TNV OlOXEIPIOT) TEAATEIOK®DV GYECEMV KOOMG KOL GTNV GYETIKO HIKPY EUmEpio TNV
avantoén tov cvotnudtov CRM. Zvykekpyéva, ypelidlovior mo Aemtopepn mpdTLTO,

LETPNOELS Kol OEIKTEG EMYEPNUOTIKNG EMIOOONG Y10 VAL SIOCPOAIGTEL OTL OL OPUCTNPLOTITES
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100 CRM oyed1dlovTat Kot VAOTOI00VTOL OTOTEAEGHLOTIKA Kot OTL VITAPYEL BPOY0G avadpaomng

Y10 VO LEYIGTOTOGEL TV OPYOVOGLOKT pabnon kot Bedtioon.

O1 emyepnoelg mpémel vo Bpovv mota TPOTLTTO. KOl TOWo GLGTHROTO LETPNONS O -Tpémet vo
YPNOLOTOL0VV Kot Toteg givat ot TpotepandTNTeS Yo 1o CRM, Sedopéviv TV cuvONKOV- oV
EMKPATOVV OTIG AYOpPES OV Opactnplomolovvtal. Ot opyavicpol pmropovv va enmw@eAnfodv
and TNV eKPEONON TOV LVEICTOUEVOV TPOTHTO®V KOl TOV GUOTNRATOV- LETPNONG TOL MOM
YPNOUOTOLOVVTOL ad GALOVS OPYOVIGHOVS, TPV EEKIVNGOUV VO GYEALOVV ~KOVOTOMIKA

GLGTNLOTOL.

Yvotpoto pétpnons kot CRM
O tpomoc pe Tov omoio pia emyelpnon HETPE CNUAVIIKEG TAPUUETPOVS TWV OPUCGTIPLOTHTMV
™G €€0pTATAL AmO QVTOV TOV KAVEL TIG UETPNGELS KO- TO. £100¢ T®OV dPACTNPIOTHTOV TOL

netpdval. Yrapyovv dipopa mhaiowa yia pétpnon CRM™:

1. Anuovpyio eumoptkov ovONaTOg
2. Anpiovpyio Tov KEQAARIOV-TOL TEAATN
e  MoVTéLO GUUTEPIPOPDV TOV TEAGTN
o Awyeipion ¢ agiog-tov meld
3. Asutovpyieg OV £QOVV GUECT ETOPY| LE TOV TEAATN
e Asgitovpyiec TOV QAPKETIVYK
o Agurtovpyieg TV TOANGEOV
o Agttovpyieg TV KEVIPOV £ELANPETNONG
o - Agitovpyiec kBe onpeiov eEvmnpétnong
e Asttovpyieg mpounBevtikng arvcidog ko Logistics
o A&rtovpyiec 10TOGEAD OV
4. Merpnoeis pe Paoctkong dsikteg
o  XPNUOTOOIKOVOIKES LETPNOELS
e Balanced Scorecard

o Awygipion yvdong mov TpospyeTal amd TOVG TEAATES

% Kellen V.( Feb. 2002), “CRM Measurement Frameworks,” Working Paper, DePaul University, p.11
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1. Anuiovpyio sumopikov ovouaros
O ot6)0¢ oTNV dNUIoLPYio EUTOPIKOV OVOUATOG £IvaL 1| TPOCEKTIKY| S10(EIPLOT TOL OVOUOTOG
G EMYEIPNONG, TOV CAIYKAY Kol TOV GUUPOA®V, TOV AmOTEAOVV TO KEPAANLO TNG- HOPKAG.

Ta e€ng otoryeia GuVaTOTELODV TO KEQAAOLO TOV EUTOPIKOD OVOLATOG:

e H apocimon oto gpumopikd dvopo
e H avayvopiopdmnta tov eLnoptkod ovopatog
¢ H nowwmta mov exhappdvetor and tov mehdn

e  O1 GLGYETIGUOL TOV EUTOPIKOV OVOUOTOG

H agocioon, n avayvopioydtnta kot 1 totdtnTo peopovyv vo TocoTKOnom 0oy e moAlolg

TPOTOVS, LEGM TNG LETATPOTNG TOLOTIKAV YOPUKTNPIOTIKDOV GE LETPHOELC.

To ke@AAiolo TOVL EUTOPIKOL OVOUATOG UTOPEL. Vo, “LToAoYloTEL av agopedodhv ond Ta
Aertovpykd £€60000 GE GXECT UE TO OVOLEL,-TO KOGTOG KEPAANIOV, O1 POPOL KOt TO PioKO Kot
petd av kabopiotei n a&io aVTOH TOL EUEIVE MG U0 HEIWUEVT] TAUEIKT PO TTOL JLOPKEL Yol
mévie N meplocoOTEP Ypovio. Me mv- Beddpnon g 0&log Tov EUTOPIKOL OVOUOTOS MG
mePLOVGia TG EMYEIPNONG WITOPEL 1) EMYEIPNOT VO LETPT|CEL KO VO GUYKPIVEL TIG EXEVOVGELG
™G He GAleg emyelpnolokes enevdvoels. Emniong pmopel va mapakorovdel v atio ko v
amOd00T NG EMEVOLONG KOODE KL GUYKEKPYLEVES OPACTNPLOTNTEG TOV EUTOPIKOD OVOLOTOG,.
H pétpnon g aélog tou gpmopikot ovoparog sivar dvoxoin. H mpocéyyion g Boston
Consulting Group yto 0 dnuevpyie a&ioc, xpnoLomrotel oekdoeg PeTafANTEG TOL OPOPOVV
0€ MOAMEG QMOYELG TNG HOPKAG KOt SLAPOpeS avtaymvioTikés nhpkes kat kabopiler moco

onuovtiky givat ke petafinti-otn S1opdpewon g a&iog g LApPKIS.

2. H onurovpyia tov kepalaiov Tov weidTn
Onog éxel avapepbel 610 -TPMOTO KEPAAMLIO, 01 EMYEPNOELS TEIVOLV VL BE®POLV TOVG TEAATES
¢ 10 BactKd TEPLOVGLOKO TOVS GToLYElo KO Oyt TV papra. Ot eTyelpNoEg £(0VV LETPNOEL
1OTOPIKEA TPOIOVTA KOt LAPKES Kol E0TINCAV GTNV dlypapn TV (NUOYOVOV TPotdvImv amd
TO YOPTOPVAGKLO. TOVC. 26T0G0, VILAPYEL 0 Kivduvog Tov va YaBovv merdteg amd avthy TV
dtrypan], KATL TOL O KATAGTNGCEL TO VEQ TPOTOVTA U EMKEPON. AVTO onpaivel OTL LITdpPyEL

N avaykn Yo €0TI0GT GTOVG TEAATES TOV Eival KEPOOPOPOL.
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Awayeipion ¢ aliag tov meroTy

YTdpyouv TE06EpIC TPOCEYYIGELS Yia TV HETPNOT TOV KEPOAaiov Tov TEAGTN’ .

Awoyeipion tov kepoiaiov tov meldn

H dwyeipron tov kepaiaiov tov teddtn anotedeital and tpio oTorKEln:

e Atio kepaiaiov
o Kepdhiao péprog
o Kepdhato dratnpnong

Avaivan aliag welotwv

H avévon afioc telatdv omog kabopiletal amd 1o poviéio tov Bradley Gale™, cuykpivel
TNV TN KO TNV TOWOTNTO EVOG TPOIOVTOG GE GYECT| HE TOV avToy@VIGHO. O 6TOX0G 0VTNG TNG
avdivong sivol va kaBoplotel 0 TpOTOG e TOV. 00100t GAAAYES aTnV Tun, Vv a&io 1 TV
TO1OTNTO LWITOPOVV VO, ETNPEACOVY TO UEPISLO. OyOpas Kot-KOT' avTd TOV TPOTO TOPEXETOL T
oyxéon HeTaED TV OPUCTNPLOTHTMY TOV EYOVV. AUECT ETOPY L€ TOLG TEAATES Kol OANG TNG
emidoonc g enyeipnong. H avédivon-adioc medatdyv eivol ovclootikd t0 TANpo@opLokd
ototyeio g dayeipiong a&iog medatwv (Customer Value Management, CVM). Yrdpyovv

téooepa Ppata oo Ty onpovpyio kot mopakoioHinon evoc suotrpatog pEtpnong CVM:

1. H avoayvdpion tov.oTpotyik®v TPOTEPALIOTHTOV LEGO GTO TANICIO TMV TEANTMV
Kol TOV TPOIoVIOV

2. H mpaypatonoinen moloTikng €peuvag Yo TNV TEPLEKTIKN KATOVONOT TOV TPOT®OV
Le TOLG-0TOo10VG 01 TekdTeC avTilapfdavovion tnv aio

3. “H. zmpayuoaronoinon epguvov mov Bo mapéyovv ded0UEVA Yo aVAAVOT DOTE M
emyeipnon va propet va kabopicetl mota givar ta 3-4 Pacikd opéAn and ta 10-12
0QEA KB TPOIOVTOC

4. - H mapakorovbnon g npotaonc a&iog péco amd €va TePLOPICUEVO VTTOGHVOLO

EPWOTICEDV

7 Kellen V.( Feb. 2002), “CRM Measurement Frameworks,” Working Paper, DePaul University, pp.13-14
% Gale B. T. (2002), “Trends in Customer Satisfaction”, Loyalty and Value
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TapoxolovOnon opoociwaong

H mopaxorovOnon ¢ agociwong tov melotdv yivetor pe Oodpopovg -Tpoémove. O
Reichheld” mpoteiver éva mhaiolo Yo tv péTpnon e enidpacnc TV SpacTNPIOTHTOY TOD
£PYOVTOL GE GUECT EMOQN HE TOV TEAATN otnv agocinon. H Pacum déa elvon ot ov. pio
eMyelpnon Umopel vo LEIDGEL TNV OTOAELD TEAATAV, TO OTOTEAEGUOTO GTNV HaKpoTpdOeoun
enidoon avtg Ba eivar onuavikd. o mopdostypa, pioa avénon. g taEng tov 5% otov
pvOuo oatnpnong mehatwv umopel va emeépet 30-95% avénon otnv kabapn oaio tov

TeEAATN Ko Topdpoe avEnon ot KEPON NS Enyeipnong.

IMa va yiver 1 mapomdve avalvon, ot extyelpnoelg Oa mpénet va cALEEOLY dedopéva Yo To
pLOUS peimon TOV TEAATOV, TIC TOANGCELS KOl TO. CUVOAIKE KEPOT, TO-UAPKETIVYK KOL TO
¢€0d0, Katd TETO0 TPOTO DGTE VO GLVIEOVTAL LE TOVG TEAATES. AVTE.TOL dEdOUEVA TPETEL VAL
avaAvBovv avd opdadec, avdioyo pe TV mEPiI00. AmOKTNONG TOL KAOe meAdtn. Avtiy 1
avdivon odivel TNV OLVATOTNTA GOTNV EMUEIPNOTN. VO avayvapicel Kol va OloyEPLoTEl

TPoPBANLaTO APOGI®MONG Yo Lio CLYKEKPIUEVT] TEPTOJO. ATOKTNGNG TEAUTDV.

To mopoandveo povtélo meptlapfdver 600 Poctkd Eyypoga yio T HETPNOT TG QPOGImONG:
éva. @UALO Yo TV €€looppdmno - TOV TEAUTOV Kot €vol @OAAO Yo tnv pon o&log tov
TELATAOV. XTO TPOTO PUALO VTTAPYOLV O1 KATNYOPIES TV TEANTAOV, 0 OPOUOC TV TELATAOV,
TO TOCOGTO WE TO OMOIO CURMETEXOVLV OTa KEPOM Kot M Kabapd mapovoa atia avtav. Ot
Katnyopieg mePAapPEVoOUV. TOUG VEOLS TEAATES, TOVG TEAATES TOV AYOPAGAV TEPLGGOTEPO Y10
TN GLYKEKPIUEVT] TTEPIOO0, OTONS IOV AyOpaSHV AyOTEPO Kol OGOVG GTAUATNGOV Vo givat
nmelateg. H por| g -a&log tav tedatmv mopakolovdel mAnpopopieg oyetikd pe Evov meAdn
KOL TOVG OVIOYWOVIGTEG NG TOL. £XOLV VA KAVOLV HE TNV TIUN, TOVG TOPAYOVIEG TOL
KaBopilovv-Inv moLdTNTO, TNV ST |pnon, o képdog, v kabapd mapovca a&io tov véov
neAdTn, TNV KaBopd Tapovca agio. Tov VEIGTAUEVOL TEAUTN, TO LEGO KEPOOG Ve TEAATT), TO

HEGO £G000 OVHL TEAGTY| KAT.

Ixavoroinon tov.weddtn
H wavoroinon tov -meAdtn eivol kotd Kdmolwo Tpoémo pio €vvolo TOv Tpomyeitar Tng

ovumePLPopds TG apocinong. H wavomoinon tov meAdtn opiletal g M «IKOVOTOMTIKN

% Reichheld F.(1996), The Loyalty Effect, Bain & Co.
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gunepior petd v ayopd €vog mpoidvtog 1 vanpeciog mov giye pia mpoidmdpyovca

’ 1
npocdokion' .

YOoppova pe 10 poviédo Tov Vavra, 1 IKOVOTOINGY TPONYEITOL - TNG . COUTEPLPOPAS
emovolopPovopevng ayopds, oAAd mn oxéon peta&d tov dvo eEoptdTol -omd O1pOopPoVs
mopdyovteg OTMG TNV Ooun ™G ayopds Kot tov KOKAO (NG To gumodtor. aAlayng
TPOTIUNGEWV, T1 OOUN TWV KOAVOALDV O10VOUNG, TN SLOYEIPION TAPATOVOV Kot TNV OloyEipion
oxécewv. Méoo oce ovtd TO HOVIEAO VLTAPYOLV TOAAES UETPNOELS . OV TPEMEL VO
TPOYUOTOTOoOVV Ot enyelproclc. H mpoxinon eival 1o va Slopep@hcovy Tiv. Epguva yio
TNV 1KOVOTOINoT TOV TEAATMOV UE TETOW0 TPOTO Mote Ve, e€lcoppomobvtal To CNTHHaTe TOV
ECOTEPIKMOV OLEPYOCIDV TNG EMYEIPNONG HE AVTA TOV EEMTEPIKAOV OVAYKDV TOV TEAAUTMOV.
Katé to oyedacpd avtng g £peuvoc, Ot ETLYEPNGELS- LTOPOVV V. YPNGLULOTOGOLV Lo
TOWKIMO TEYVIKOV Y10, TOLOTIKEG UETPNOELS Y1, VO KoOopioovv To YOPUKTNPICTIKG TOL

TPOIOVTOG 1 TNG VANPEGTOS TOL BEAOVY VO SIEPEVYIIGOLY.

To povtéro twv Johnson kot Gustafsson emtyelpet ve. suydEGEL TV 1KAVOTOINGOT TOV TEAATOV
LE TO YpNHOTOOIKOVOLIKE amoteréopata. To poviélo avtd Bewpel OTL LTAPYEL piot KUKAKY
depyacia mov Eekvd HE TNV OVOYVOPLIST) TOV GKOTOV, GLVEYILEL OTNV KOTOGKELY] TOL
«POKOVY» TOV TEAATN (TOOTIKY| €pEvVaL), HLETE GuveYIlel GTOV OYESIACUO TNG £PELVOC Yo
TO10TITO-1KOVOTO{NON-0APOCTIMOT] Kol KATUAYEL GTNV AVAAVGCT OE00UEVMOV TOL GLUVOEETOL LIE

™ AY1 OmOQACE®V, TPLV-EEKIVIOEL AO, TNV apyn OAN 1 diepyaocia.

Ot Woodruff kot Gardial -cvvdéovv emiong tv avdivon aflag tov TEAQTOV HE TNV
1KOVOTIO{N o1 TMV TEAATMV KOl KATAAYOUV 0Ta EENG:

e H wavomoinon tov melotov eivor pio avtidopoaon oty atio mov Aapfdavovv ot
nehdtes. O Kabopiopog g adlog emyeipel va mopoakorovbnoet ) oxéon petaly tov
TPOIOVIOG, TOV YPNOTI} KOl TOV GTOY®V TOLG GE Wio GLYKEKPLUEVN KOTAGTOON
ypnone. - H aKkevomoinon petpd 10 KEVO HETOEDL TNG OVOUEVOUEVNG KOL NG
TPOYLLATIKNG.EMIO00NG TOL TPoTovToC. Ot pHeTpnoelg Kavomoinomng Kot o kabopiopdg

™G a&log Tov TELATN AAANAOGVUTAN POVOVTOL.

1% vavra T. G. (1997), “Improving Your Measurement of Customer Satisfaction”, ASQ Quality Press
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e Ot petpnoels wavomroinong divovv ototyeia Yo v mToperBoviiky| cupnepipopd twv
KOTOVOAMTOV 0ALG N aia tov tedatdv prnopel va petpndel nprv, kotd. n odpkeia

KoL LETA OO TNV KOTAVAAWDGT) TOL TPOIOVTOC.

‘Eva Bacikd mpdfAnUe mOAADY £pELVAV Y10 KAVOTOINGT TEAATOV gival OTL LETPOVIOL TO
YOUPOKTNPIOTIKA EVOC TPOIOVTOG Ao TNV TAELPE TG EMLXEIPNONG. KO OYL [LE TO TAG O TEANTNG

Bewpel TV epapyia TV aEldV 6T0 TAOIGI0 CUYKEKPIUEVOV KATACTACEWV- YPNONG.

Movtélo coumepIpopads melatToy

Avtd o povtéda mpoomafodv v EPUNVELGOLY TOAAEG . CUUTEPIPOPES TWV TEAATMOV
TEPLYPAPOVTOS TOVG TOPAYOVTEG TOV EMNPEALOVY, AVTEC TIS GLUTTEPLPOPES Kot TO Pabud otov
omo{0 GUUUETEYOLV OTN SLUUOPPMOT| TNG CLUTEPLPOPAS. AVTA TO LOVTEAN OEV GLVOEOVTOL
amopOiTNTO HE TNV YPNUOTOOIKOVOULKY EMIOO0T THG- EMLYElpNONG 1 UE TOLG GKOTOVS TNG

emyeipnong.

To povtého tov De Wulf'®! meptypdoet moc S10QopeTiicés TUKTIKEG HAPKETVYK OYECEDV
emNPedlovY TIC OVTIAYELS TOV TEAATMV GE GYECT HE. TNV ENEVOLON NG GYEONG AVTNG and
mv emyeipnon. [Hopd v ektetapévn Piprloypaeio mveo oe poviého kol mAaiclo yuo
HETPMNOT TNG KAVOTOINGNG TOV. TEAUTAV, Ol TEPIGCOTEPES UIKPOUECOIEG EMIYEPNOELS OEV
@tévouv o€ 1060 LVYNAG emimeda AVAALONG YL VO KATOVONGOLV TN GULUTEPLPOPH TOV
KOTOVOAMTY. AVTEC Ol LETPNGELS ATOUTOVV 1GHVPT EPELVNTIKY KAVOTNTA TOL Bal AvOvEDVEL
To dedopéva koL Bo-dtopBavel Gy VA TO HOVTELD GUUTEPLPOPDV, KOOMG aALALOVY 01 ayopég

KOl Ol GUUTEPIPOPES TOV TEAATMOV:

3. A&rovpyieg TOV GUVOEOVTUL GUECH PNE TOVS TEAATES
AVTEG 0@OpPOVV -« OTIS - AEITOVPYIEC TOV HAPKETIVYK, TOV TOACE®V, TOV KEVIPOV
eEumpétnong, Tov. TUNUATOV eSumnpétnong, g tpoundevtikng aivoidog kot logistics kat
TOV AELTOVPYLOV 16T00eRidaG. Ot Asttovpyieg Tov pbpkeTvyk oyetiloviot e AOYIGHKO TOv
EMTPENEL OTIS EMYEPNOELS Vo oxeddlovv, va mpoypappatiCouv, vo €KTEAOVLV Kot Vo

TAPOKOAOVOOVV TIC KAUTAVIEG LAPKETIVYK.

191 be Wulf K., Oderkerken-Schroder G. & lacobucci D. (2001, October), “Investments in Consumer
Relationships: A Cross-Country and Cross-Industry Exploration”, Journal of Marketing, Vol. 65.
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Téroeg perpnoeig eiva:

e O apBuodg Tov mbavov Telatdv Tov Bo pabovv yio TV Kapmavio

e Toa mocootd aviamdKpLong

e H tehevtaio cuvodiayn], 1 GLYVOTNTA TOL TOTOV CLUVOAAAYDOV-KOL 1) YPNUATIKY a&io
AVTAOV TOV GUVIALLYDV

e Jlocootd cvppetoxng

e Kodotog amdknong neddn

e  Méoo k66TOg OAANAETIOpACON G LLE TTEAATN

e JI6G60 cuyvd o1 TELATEG CTAUATOVV TV ETAPN LE TNV-EMLXEIPNON

e [lo1o0 T0600TO aMd TO GUVOAIKO TPOVTOAQYICHO TOV TEAUTN OTAGYOAEL 1] EMLYEipNON

e Méco mocd mapayyehiog

e To mocd mov £odebel 0 TEAdTNG Yia piia Katnyopio Tpoidviwmv

Aeitovpyies yia TwAnoelg

‘Towg elvar 0 To £EeAYHEVOC TOREAS TOV, MAPKETVYK TPy EEKvioet 1 d1ddoon Tov CRM. Ot
LETPNOELG €00 EMKEVIPOVOVIOL GTHY. TOPUKOAOVONOT) TOACE®Y, UETPNON TNG EMIO0ONG
ATOU®V KOl OPAO®V TOANGE®V, TapaKokovOnon g enidoon TV TPoidvimV, avacKOTnon
G eMOPOoNC TOV £XEL N EKTOIOEVON OTNV EMIGOOT KOl GTO KOGTOG TOV TOANGE®V. Mepikég

HeTPNOELS TEPIAAUPAVOVV:

o Méyebog mwAicemv-yio. kaOe “oTEAEYOC TOANCEW®Y, oudda, TPoldv 1 KaTnyopio
TPOIOVTOS

e To m0G0GTH TOV-VTOYNEIOV TELUTAOV TOL YIVOVTOL TEAATES

e To &gidoc TV TEAUTOV

s ‘E&oda y10Tic TOANCELS

e O ovvoMioc aplBpdc moANcEwV

o O aplBudg TOV TOANGE®Y TOL YAON KOV

o H emidpaon ¢ exmaidevong 6Tig TOANCELG

o O apBudSg TV KANOEMV TOL TPOYUATOTOINGE £V GTEAEXOC 1} LI OUAO0 TTOANGEMV

e  ApBuog vémv teAaTOV
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Aeitovpyies k€vipwv eComnpétnons

Mepkég petpnoelg yia ta ké€vipa emikovaviog (call centers) kot Tig Aettovpyieg Tovg elvat:

o Ap1Buog Kat d1dpKEL KACEWV

e  Mé£c0og xpOVOG AVOLLOVIG

e Jlocootd KAoemv Tov gykoTaAeipOnKoV

e O ypovog mov PpiokeTor e ETOWOTNTO £VOC VTAAANAOS GE-GYEGT HE TOV GUVOAMKO
YPOVO OV amacyOAEITOL

e O ypovog mov ypeldletal 0 VIAAANAOG VO TPOLYHOTOTOWOEL SIOIKNTIKES EPYAGIES TTOV
oYeTILOVTOL LLE TO TNAEPOVTLLOL

e  Méoo k6GTOG VA TNAEPDOVILLOL

e  Méoog xpOVog YEPLGLOD

e O yp6voc mov ot vdAAnrot Eodebovy 6TIC KANOES Ge oYéon He TG GAAES epyacieg
TOVG, MG TOGOGTO TOL GLVOALKOV dtaféation ¥poHVOL

e O oaplBuog TtV KAMCEOV TOL 08V - £QTACAY-. GTO. OVTOUOTOTOUUEVO GOGTNLO
ATAVINONG KANCEWV

e Eninedo e&ummpétnong

e [lowvtta KAnomMg

Aeirovpyies elomnpétnons

Ot Aertovpyieg eEumnpétnoeng TepLapuBavouy dpacTnPlOTNTES UETE Amd TNV TOANOT, OTWS
eyyomon, owyeipion cvpPorainv €ELINPETNONC, TPOYPUUUATIGUOC TOV EPYUCIOV Y0 TOVG
VTOAAAOVG, OPOUOAGYNON ~T®V KANCEOV Yo €0MTEPIKY €ELANPETNON, TAPOKOAOVON O™
npoPAnudtev KAT. - Or petpnoelg dev egivolr TOGO TLTOMOMUEVES OMMG OTO KEVIPO

emkowvmviag (call centers):

o Xpovog avtidopaong

o  Xpovog enilvong mpofAnHatog

o  XpOvog OTOGTOANG TOL OVTAAANKTIKOD 1] TPOYLOTOTTOINGNG TNG EMCKEVNG

e Eninedo e&ummpétnong

e  Métpnon g wovomoinong TV TeAatdv HETA and pia kAnon eEvanpétmong (service
call)

o [IpotepardTTa TV KANGEWV Yo eEVTNPETNON
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Aeitovpyies atvoioog mpouneiav xar logistics

Kabdg 0lo kot mepiocOTEPO TPOIOVIO UTOPOVV VO TPOGUPUOCTOVV OTIC GNOLTIOELS TMOV

neEATOV, Oo Tpémel TOALEG amd TIG LETPNGELS VO GLVOEDOVV e CLYKEKPIUEVOLS TEAATES. 2TIC

LETPNOELG AVTEG TEPLAapPavovTal ot eENG:

BaOpog minpottog

[Tocootd mapayyeldv mov mopadddnkay mpy 1" PEXPL ~TNV. NUEPOUNVio. 7OV
nOnkav

O apBpdg 1 TOCOGTO TOV TOPAYYEAMMDY TOL JEV TPOLy LOTOTOM ONKkay

O péoog ypdvog mov ypetaletal yio vo cuumAnpmBel pio mapayyeiio werd

O apBpog nuep®v HeTaED TOV YPOVOL TANPOUNG Y10 TPMOTEG DAES KO THG TANPOUNG
oo ToV TEATN

O ovvolikog ypdvog mov Ba ypelaldtav. yio TV TPOyUaTonoinon Hog mapoyyeiiog
TEAATN oV VINPYAY UNOEVIKE omoBEpOT

O apBpog Tov otadiov piog Tapayyeiiog mov-oev. lyov Aaon

H wavétra evoc mpounBevty| va avtamoKpiveTol GTLG OmaLTGELS

Aertovpyies twv 101000V

Me v €£EMEN TOL S1OIKTVOV 0L EMYEIPNOEL; EYOVV ONUIOVPYNOEL 1GTOYDPOVS Yo VO

eELANPETNCOLV SLAPOPOVS. GKOTOVG OV ‘OYETILOVTOL LE TO PAPKETIVYK, TIG TOANGELS KOt TNV

vrootpiEn. Tétoleg pletpnoetg sivot:

Ap1Opodg emoKenTOV

ApOUOC EMGKENTAOV TOV YPNGLULOTOLOVV Y10 TPATH POPE TOV 1GTOYMPO

[Tooeg popéc €xel yivel emiokeyn o€ pio oeAida

O.xpdvoc mov_ EVag EMOKERTNG TEPVA GTY| GEALOQ

To mT0600TH TOV EMOKENTOV OV EMEALEEAV £VOL SLAPNUOTIKO Y10, VO ETGKEPTOVV TOV
16TOYMPO-TTOL draenpiletal LG avTOD

Ap1Ouodg emokenT®V oL €00V o GEMO TOV TEPLELXE KATOLO0VL EIO0VG dLapn Lo
Ap1OOg EMCKENTAOV TOL EIVaL EYYEYPALUEVOL GTOV 1GTOYDPO

[Tocoo16 emioKeNT®V OV EEKIVNGOV VO GUUUETEXOLV GE [io O10OPOCTIKY EVIULEPOOT
Kot OV TNV OAOKAPOGOV

[otop1kd emoKkéEYemV

157



Ta Aoyiopikd yio to CRM €yovv tn duvatdtntao vo GLVOEGOVY CVTEG TIG LETPTCELG ILE TUTIKES
LETPNOELS Y10 TOVG TEAATES, OTMG Yo TOPAdEy U TIG LETPNOELS apocimong.-Tlapd Tov. dyko
TOV UETPNCEMV VIAPYOLV OPKETE TPoPANUATO GTNV OloYEPIoN OVTOV- kel TNV- e&aymyn

¢ Lo 102
ocvpunepacudtov. Avtd gtvor

e H doun t@V avagopadv TOV UETPICEDV GTOV 1GTOYMOPO OV EVAL KOTAAANAN Yo TNV
KOTOVON G TNG CLUTEPLPOPAS TV TEAATMOV
o Toa epyadeio pétpnong dev eivar e€eArypéva PAGEL TOV. AVOYKADV TOV TEAATOV

o Agv umdpyEl SIOKOVOALKT TOPOKOAOVON G Kot LETpNon

4. Merpioeic pe paocikovg deikteg

Metpnoeis yio. thv UEALOVTIKN ETIOOGH TWV YPHIULATOOIKOVOUIKWDY

Ot petpnoelg ywoo TV UEALOVTIKY] €MIO0O0M TOV- XPNLUATOOIKOVOLK®OV EMTPETOVY CTNV
emyeipnon va mPoPAEYEL ONUOVTIKE YPNUOTOOIKOVOLIKE eyedn ®ote vo umopel va
TPOGUPUOCTEL GTIG GLVEXELG aALAYES TOV TTEPIPAAAOVTOG e KOADTEPO TPOTO.

To cuoTAHOTO XPNUATOOIKOVOULKNAG AOYIGTIKNG LETPOLV OPACTNPLOTNTES TOL GLVEPRNCAY GTO
nmapelB6v. O kdpteg emidoong (balanced scorecards) kot to CRM petpovv dpactnptoTnTeg
oL giva o€ €EEMEN evd TeL cLBTNATA LETPTONG Yo OlaXElpon Yvdong ivor o Bewpntikd

KaBmg 1 yvdon B apopd dpacTnPlOTNTES TOV-OEV EXOVV TPOYUOTOTOINOEL.

Metpnoeis yra kdpta emidoons

Ot Kapteg aVTEG €YOVV WG GKOTTO. TNV OvVOPOPE OEIKTOV Tov oyetilovtol pe UEAAOVTIKN
eMidooM Kol Oyl He TapeEABOVTIKT, OTMOC £XOVV Ol TUTIKEG YPNUOTOOIKOVOUIKEG pHeTproels. Ot
UETPNOEIS. OVTEC —GPOPOVV. GTO - YPTLOTOOIKOVOUIKE, OTOVG TEAANTEC, OTIG E0MTEPKES
dlepyacies TG emyeipnong kat otig dlepyacieg pnadnong kot avantvéng. Ot emyelpnoelg
avayvopilovv Tig Pactkés LeTpnoels Yoo kibe topéa koD Kol TIG OXEGES OVTMOV Kl TNV
EMIOPAGTN TOV EYOVV-.OTNV GLVOAKT €MIOO0N. ZvVvNO®E 01 GKOTOol HABNoNG Kol avATTLENG
gyovv pio oxéon ortiov oTotoy HE TG e0mTEPIKES depyaciec. Ot ecwtepkég depyacieg

EYouv oy€om autiov ouTiTod LE T YPTILOTOOTKOVOLULKA KOt LLE TOVS TEAATEG.

192 Kellen V.( Feb. 2002), “CRM Measurement Frameworks,” Working Paper, DePaul University, p.24
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Yrdpyovv OP®G Kot To LEOVEKTLATO AVTAOV TOV KAPTOV ToL TEPAapPdvouv.ta eEng:

o  XpovoBdpa dadtkacio yio TNV 0PECN TOV GYECEMV UETAED TOV SOPOPOV EWDV TOV
LETPNCEDV

e H «dpra enidoong eaptdrtor amd HeTPNOELS EMIOOONC TOV TPOEPYOVTOL OO TOALES
mmyéc. H kaxn modtnta N 1 kakn xpion Tov 0e00uévey. Bo. HEWOGEL TN YPNoILOTHTO
™G Képtog enidoons. Avtd to TpOPANHa OTMS £XOVHE BEL KAL GTO TPMOTO KEPAAULO

elvat ovyvo kar oto CRM.

Awayeipion yvawong meratmv
Kabe Aettovpyio g emyeipnong €xel tov o1kd TG TPOTO HE-TOV OO0 JOUOPPDOVEL Kol
dopel Ta dedopéva Kot avtd duoyepaivel TNV evomoinon T@v. 0edopévmy. Ydpyovv d1dpopot
TOTOL YVAOGNG Y10, TOVG TEANTEG:
¢ H nocotikn yvoon, mov kabodnyeitar-amd To-d€d0UEVO TOV DTAPYOVYV GTO GUGTHLATO,
GLVOALOY DV
e H yvoon mov omoktdton, amd OoAANAETMOPACEIS UE TOVG avOPOTOLG OTMOC: Ol
TOPOTNPNOELS, TA GYOALOL, TTOLOTIKA OTOLXEIN KAT.

e H toktikn yvoon mwov givat un dopunpuévn Ko TPETEL VO LETATPATEL GE PNTY) YVAOGON

Ot emyelpnGeIg LTOPOLV VoL LETPNIGOVY LLE TPELG TPOTOLS TNV YVAOGT] Y10, TOVG na)»dtsgm:

1. Metpovrag v a&lo g yvaong (un ant) pétpnon)
2. Metpovtog - OlEpyosic. Katd Tnv omoio. TopAyETol KOl KOTOVOUAMVETOL
(Aewovpyieg dtayeipilong yvoong)

3. ‘Metpmvtag TV TOLOTNTO.THG YVAOONS 1} TV SEOOUEVOV (TOLOTNTA OESOUEVMV)

Mia AAN TPOGEYYIoN Y10 TNV HETPNON TNG YVOONG TEPIAAUPAVEL TNV LETPMNOT TNG PONS TNG
emicowvovioe HeTath Tav. avOphdrov, copgova pe tov Krebs'®. O Krebs Bswpei 011 ot
EMYEWPNOELS UTOPOVV. VO XPTGLUOTOGOVV EPEVVEG KOL TOPOTNPNCELS YOl VO OVAKOADYOLV
TIG EM{ONUES-KOL AVETIONIES HOPPEG EMKOVOVING HETAED TOV avOpOT®V Kol TOV Opadwv

péca otV emyeipnon kot vo Bpovv TIG KOWOVIKEG OOLVOECELS HECO KOl OTO OPlel TOV

13 Kellen V.( Feb. 2002), “CRM Measurement Frameworks,” Working Paper, DePaul University, p.27
194 Krebs, Valdis (1998), “Knowledge Networks: Mapping and Measuring Knowledge Creation”, MetakM
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OPYAVIGHOV. X& OVTO TO HOVTELD, LETPATAL 1) GLYVOTNTA TNG SLOGVVOEGNG KOL OTTIKOTOLEITOL

o€ £VOL OIKTLOKO GYNUO TTOL PAVEPMVEL T1 PVCT] TMOV SLOGVVIECEWMV.

e éva dAro povtéro, o Kellen vrootnpilet 0t Oa mpémet va Kotavondel ) katavdiwon g
YVOOTNG KOt Ol LOVO 1) TOPOY®YN KO ETKOWVOVIK LEGH GTOV 0PYAVIGLO: Y TAPYOVV TECCEPLS
QAcES MOV TEPLYPAPOLY TOV TPOTMO HE TOV OMOI0 1 YVMOOT UETOKIVEITOL “WETAED TNG

KOTAVONONG KO TNG Spdcsngms :

o  Ddon amoxtnong: mEPLMAUPAVEL TNV OVAALGT GEGOUEVAV, TNV GUVEVMGT OL0POPOV

€100V 0£d0UEV@MV, TNV OOUNGT LOVTEAMV Kot TNV VEQ TANpOQOpic

o  Daon oyxedraouod: Tlepthapfavel Tov KaBOPIoUS- TPOTEPALOTHTOV, TNV ETIKOVOVIO
Kol TV oavantuén evog oxediov dpaong -mov Paciletar oty mAnpogopio. OV

oTtoKTATOL

o  Ddon opoong: TleprhapPdvel v ektéAESN TOL GYEOIOV TOV TNYALEL OO TNV COOTY
AmOKTNGT NG TANPOPOPLAS KoL TNV AAAAYT TNG GVUTEPLPOPAS TNG EMLYEipNONG HEGQ

TNV ayopd

o  Daon pobuiong: HephapPdver Tnv PETPNonN TOL TOCO 1 GYESCUEVT EKTENEDT| Elye

TO OVOLLEVOUEVO OTOTEAEGLLOL KOl TNV O10pBmon av ivar eQiktod

e aVTO TO HOVTEAD, O KUKAOG TNG YVAONS ivol 1 OAOKANP®GT KOl TV TEGGAPOV QAGEDV
OV TEPIAALUPAVEL HETPNGELS Ol OTTOIEC TOGOTIKOTOLOVV TNV GLALOYY| KOl ¥PNON NG YVAOONS
YOPIg Vo avapEPOVTOL. oTNV. Evumapyovoa asia g yvoonc. H avayvapion tov KatdAAniov
CLOTNUATOV HETPNONS ElvOL Lia TPOKANOT Yo TIG ENMLXEPNGELS TOL BEAOVY VO 0ELOAOYTGOVV
Kot vo. BeAtidoovy v -enidoon 6to CRM. To PBaockd mpdfinpa ykerror otov kobopiopd
TOV KPIGOV SEKTOV UETPNONG NG OpacTnPOTNTOS oL oyeTileTon pe 1o CRM, mov givor
KOTOAAAOTEPN “TTPOGEYYIOT Y10 TOV OPYOVIGHO TPOKEYEVOL VO TOVS OlUXEPLOTOVV UE

OTOTEAECLOTIKO TPOTO.

195 Kellen V. (2001),“Adaptive CRM and Knowledge Turnover”, Blue Wolf, http://www.bluewolf.com
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Eivar onpovtikd vo vmoypoppiotel 11 Sdkpion HETOED TOV OEIKTOV UETPNONG KOl TOV
Bacwov oeswktav emidoong (KPIs). Ot deikteg pérpnong mepthapfdvouy OAeS €Keiveg Tig
dpaoctnprotreg mov oyetiCovtal pe 1o CRM mov mpémet va petpnbodv. Ot Pacukol deikteg
emidoone efvar petpnoelc vynAov emmédov mov eival Kploweg ywo IV emTvyio TG
EMLYEIPNONG KOl TOV TPEMEL VO, TOPAKOAOVOOVVTAL GTEVE OO TNV, AVATOTN OLOTKNOoN. Kol TaL

AVOTEP GTEAEYT.

6.4 Baowkol 8eikTeg emiSoong KAl KPLoLLOL TTAPAYOVTES EMHTUXLNG

(KPIs, CSFs)

Onwg onuetddnke oty TponyovLeVn Topaypopo, TPETEL VO Yivel Lio StdKPIoT OVAIEST OTIG
LETPNOELG OV TEPLYpdonKav Mo Thve. Mepikég amd avtég oyetiCovor pe Tig Agttovpyieg
Kol GAAEG pE TNV oTpatnykn TG emyeipnong.. Ou televtaiec petpnoelg sivar ov Pacikol
deikteg emidoong (Key Performance Indicators), mov. ivatl kabopiotikol yia tnv emtvyio g

EMLYEIPTONG KOt 01 00101 TPEMEL VO TOPAKOAOVHOVVTAL GLYVA ATTO TO SLOIKNTIKO GLUPOVALO.

Ot Baocikot deikteg emidoong Kot Ot KpioLol mapdyovtes €mtuyiog avamtoydnkay apykd amod

1'% a1 tov-Jack F. Rockart'"’

tov D. Ronald Danie ;. Y. Tov KaBopiopd kol tn puétpnon
emyyelpnpoTikav okonav. O Pacikds deikng emidoong etvor pia mocotucomompévn pnétpnon
OV YPNOLUOTOLEL EVOG OPYOVIGHOG Y10 VO LETPNOEL TNV €Mid00N TOL 6€ KAmowo Topéa. O
Kpioog mapdyovtog emttvyiog. stvar. évo xapaktnploTikd tov e€MTEPIKOD 1 ECMOTEPIKOV
TEPPAALOVTOC TNG EMYEIPNONG TO 0010 QoKEl PLEYOAN EMIOPOAOT OTNV EMITELEN TOV CKOTMOV
™G emyeipnong. Mropovv.va vtapyovy TEPLGGOTEPOL TOV £vOG Pacikol deikteg emidoong avd
Kpiowo mopdyovio.  EmTOYIOG - MOV UmOPEl Vo €ivol  YPMUOTOOWKOVOUIKOL 1 un

XPTLOTOOTKOVOULKOL:

H oVyypovi) €pguva avagéper 0Tt TOAAEG ETXEPNGELS £XOVV LREPPOAIKO aptOUd LeTpPGEDV,
KATL Tov duoyepaiver. TV-oviAvor| toug Kot v e€aymyn akpiBav cvunepacudtov. ‘Exet
mopatnpnOel 0TL Ol UETPNOELS VTEG OVGKOAN PTAVOVV GTO O101IKNTIKO GLUPOVAI0 KaBMG dev
VILAPYOVV KAOOPIoUEVEL KOVOMO ETIKOV®OVING TOV Vo TO EMTPETOVY. Ol OTOPAGELS Y10, TOVG
deikteg CRM ™ ko toug KPIs mov mpémer va vioBerodvion yioo v pétpmon g

ATOTEAECUATIKOTNTOS TV Olepyacidv tov CRM, dev Ba mpénet va AapPdavovror tuyaio. H

1% paniel D. R., ( Sept.-Oct., 1961), "Management Information Crisis," Harvard Business Review
197 Rockart J. F. (1979), "Chief executives define their own data needs", Harvard Business Review (2), pp. 81-93
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YpHoN TV AavBacuéveoy HETPoE®V Yo TNV HETPNoN AavBaouévov Tpoyudtov pmopei vo
elval kataotpoekn yio pia emyeipnon. [oAhég emyeipnoeic yperdlovtal vo avartiEovy Eva
EMIONLO GVOTNUA YL TNV TOPAKOAOVONGoN NG enidoomg Tov CRM dote va eEacparicovy Ott
Ol GMOTEG LETPNGELS XPTOLULOTOLOVVTAL Yol Vou dtorxelpilovTal dpacTnplOTNIES € AEITOVPYIKO
eminedo kol O6tL ot kotdAAnior KPIs odnyodv Tig oTpatnyikés. amO@ACES  GTO "aVMTEPO

eninedo.

Kpiowpor mapayovreg emrvyiog kot CRM

Ot kpiowot mapdyovteg emrvyiog (Critical Success Factors, CSFE)-eivar to. otoyeia exeiva
oL ypetdlovion oe Evav opyoaviopd (1 éva £pyo) Yo va ETITUYEL OTNV-OTOGTOAY Tov. Elval
KG0e mapdyovtag 1 dpacTnproTNTa TOL YPEWBLETAL YIOU-TNY OCPAAION NG emTvyiag NG
emyelpnong N tov opyavicpov. O dpog “ypnoylomoOnke - apykd otnv eneEepyocio
OedOUEVOV KOl OTNV EMYEPNUATIKY avdAvon. T wapdderypa, évag CSF yia éva metuynpévo
CRM eivai ) mpdBeon yia cvppetoyn tov ypnot®dv. Ot CSF givat autd ta Alyo Tpdypota mov
npémel va mhve KaAd yio va. eEac@oAoTEL N EmTLYIOL TOV OpYOVIGHOD 1| TOL LYNAOPaOpoL
OTEAEYOVS KOl VTO oMpaivel OTL TPEMEL Vo TOVG O0BEL 1d1aiTEPN KOl GLVEYNS TPOGOYY| Yol VoL

emrevytel YNAN emidoon.

Ot kpiowot Tapayovteg emrvyiog Bo Tpémet vo AapPavouy voy” TIC TPELS CLVIGTMOES TNG
OPYOVOGLOKNG CTPATNYIKAG: “TOV avOpdmvo mapdyovia, Tig dlepyacieg kot v texvoroyio
TOV OTOTEAOVV L0l GVETNUIKT, Hi0t OAOKANP®UEVT Kot 160ppomnUéVn tpoceyyion. [Iépa and
oV apyko opiopd twv CSF ka1 tov. petpnocwv mov mepthapfavet, givor onpoavtikd vo 600el

EUPOOT GE CLYKEKPUYLEVES TAPOAUETPOVG TG EMLYEIPTONG TOL GLVIEOVTOL UE owtof)gms:

e H doun.  Eivor mord. onpovikd to péAn tov dlokntkod ovpPfoviiov kot o
dwyeprots Tov £pyou yioo CRM va metvyouvy kaBoAkr| apocimon. L& avtd TpEmel
VoL TEPUANPOEL 1 CLPUETOYN SLUPOPETIKMV EMTEOWDV SLOTKNONG DGTE VO ATOTPUTOVV
ol aVTITAAOTNTEG 1 01 TPWTOPOVALES Ywpic oxédto amd ddpopovg toueic. Ev yévet,
yperdleton coppetoyn amd OAn v emyeipnon oto épyo tov CRM mote va pnv

VILAPYOVV-TEPLOYES TOV VIEPLGYVOVV TV AAADV, OTIMS Y10l TOPADELY O TO LAPKETIVYK

1% Rockart, J. F. (1979), "Chief executives define their own data needs", Harvard Business Review (2), pp. 81-
93
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N o topéag g texvoroyioc. TIpémel va dobel onpacio Kol ot ¥pNoN eEOTEPIKAOV
GUVEPYOUTAV GE CUYKEKPIUEVES OLEPYOCIES.

e Yxomoi. Efvat onpoavtikd va kaBopiotovv ot yevikol Kot GUYKEKPYLEVOL GKOTOT IOV 6&
Bpoayvrpodbeopo peconpobesio kot pakpompdecuo ypovikd opilovia. Avtol mpémet
va elvarl tekunpuopévol pe Eyypaga yo kébe tpuiua g emnyeipnong. HopdAinio
npénel va agloroyndel 1o katd mOGo efval anoteEAeSUATIKY 1) OOUT TOV GYEOLAGLOV
ToMoeov. Xperdloviol To AmoITNTIKA TPOTLTO. Y10 VO UITOPOLV: Ol TEANTES VoL
amOAQUPAVOVY KOADTEPT] TOLOTNTO VN PECIADV.

e H ovon 10V opyavicpov kot tov mpoidvtog. To HEcE Yo TNV EMKOIVOVIOL NG
otpatnyikiig tov CRM kot yio vo €EQCQOAIGTEL 1 APOGIMOOT TOV “TPOCOTIKOD,
eCaptovtor amd To €00C TOV OPOCTNPLOTNTMOV OTI ONOIES - OTACYOAOVVTAL Ol
epyalouevot. H @oon tov mpoidvrog O kabopicel v amoteAeolaTikOTNTO TETOLOV
OpPACTNPLOTATOV, OTWOC 1] KAUTAVIO LOPKETIVYK.

o Avtopotiopdc. Ot ecmteptkol mELATEG TPEMEL VL VITOGTNPILOVY 0G0 KAAVTEPQ YiveETOL
TIG EPYOGIEC TOVG Y10 VO £XOVV. T UEYIOTOL 0QEAN ol eEmTEPIKOL TEAATEC, IE TN CEPA
touc. [ va ovpPel avtd mpémel voreivar eYKATESTUEVO GLGTIUOTO TEYVOALOYIOG TNG
TANPOPOPIaG Yo Vo YIVETOL YPNOT TOV. ATOLTOVHEVAOV TANPOPOPLOV LLE GUVETN Kot

Am0d0TIKO TPOTO.

Adgdopéva povTELD YIX TN V- 0EL0A0YN61] THS EMLO0GTS TOV 0OPYUVIGHOV

Mio oyetikn kowvotopio Yo Tig HETPNOELG Kol Tovg Ogikteg péTpnong eivor m xpnonm
TOAALOTAGDYV TOPAUETPMOV YL TNV OVAYVAOPLION TOV GYECEWV UETOEL OVTOV. YTAapyel pio
CLVEXDS OVEAVOLEVT OVOYVDPLGT TG onUociog g Bedpnong TOAOTA®Y HETPCGEMV G
YPNUATOOIKOVOULIKODV - LETP®V TOV- TEIVOLV VO, TTopomAavoLy. ZNuepa €xovv avamtuydel
S POPa- LOVTERL Y10 TNV LLETPNOT SLOPOPETIKAOV TAELPAV TNG OPYAVMOGLOKNG £Nid0oNg. AvTd
nepoppdvouv. -to Malcolm- Baldridge Award, 1o European Foundation for Quality
Management (EFQM) . Award ot to Balanced Scorecard. Avtd to povtéha
AVTITPOCSHOTEHOLY CLOTNUOTO HETPNOEMV Yo TNV TOPAKOAOVONoN Kol Tov EAEYY0 NG
opyavmactokng enidoone. [apdriinia, dpovv o¢ cuotpato eTKOVOVIiag Kot divouv ugacn
oTN oNUAGio TG UETPNONG TNG IKOVOTOINGONG TEANTMV KOl GTO, EMLYEPUATIKA OTOTEAEGLLOTAL

KaBmg ka1 otV TapakoAovOnomn ¢ enidoong g entyeipnong.
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Qo1660, VIAPYOLV UEPIKA LEIOVEKTNUATO GE aLTE To. povtéda. o mapdaderypa, mopdtL To
povtéda Baldridge kot EFQM evBapphvouv Toug opyavioprohs vo LETPOOLV TNV, €TI000T|
TOVG e OPOLG IKOVOTTOINONG TEAUTMV, TKAVOTOINoNG EPYULOUEVMOV KOl YPTLALTOOIKOVOUIK®Y
QTOTEAEGLATMV, OV EIVOL GUVIESEUEVOL LE TETOLO TPOTO DGTE VO OVOYVAOPIGTOVV Ol GYEGELS

. 109
petald tovg .

XapTeg oTPATNYIKNG KO (APTES EMTVYIOG

‘Evag xGptng emtvyiog divel pion mepiinym ToV OTPOTNYIK®Y ‘CKOTAV oL “Tpocmadel va
TETVYEL O OPYAVICUOS Kal TV @Aacn otnv omoio Ppioketar 1 -vXomoinom Tov GTOYOVL.
AvtimapaBétovtog Tov TPOTEWVOUEVO GTOYO Kol TV VIdpyovco. BEon, eivar moAd mhovo va
AVOYVOPLOTOUV Ol HETPNGELS OV YPEWILOVTOL Y10l VO OlacPaAoTEL OTL  emTLYXAvETOL O
010)0G. Avti 1 diepyacio pmopel va ypnoyonombel yio va amoctayBovv ot onUaVTIKOTEPES

HETPNOELS amd Eva eVpD PAGUA LETPCEMV.

Ot Kaplan kot Norton ovértv&av pio omd TG 710 -OAOKANPOUEVEG EKOOGEIS TMV YOPTOV
oTpatNyKNG. O Y4pTNG OTPATNYIKNG TEPIAAUPAVEL THV avayvdplon aAVGidag THmov attiov
aTtoh TOL GLVOEEL TNV GTPUTHYIKY] TNG EMyeipnong (e ta. otoyeion Tov 0dNyovv oIV
emrtuyio g emyeipnone. Evoouatover.kdbe pior amd tic téooepic cvuviotmoeg g Balanced
Scorecard. AvTéc o1 TEYVIKES -XAPTOYPAPNONG- LTOPEL var glvarl 10101TEPA CNUOVTIKES GTOV
KaBopopd TtV mo KOTOAANAwy perpiceov kot tov KPIs ywo v mapakorovdnon g
emidoong v to CRM oe kéBe ypovikn otrypn. O yapteg emtvyiog umopet vo givon gite

TOAOTTAOKOL £1TE GYETIKA ATTAOL, GTI -OOUT| TOVG,.

Ot Sears ko Roebuck'” avénto&av éva poviého enidoong pe t xprion oTolEinv yio mhve
and 800 xotaoTHUATe. -AVTO. TO HOVIELD YPNOOTO0VcE €vol GUVOAO 20 HETPNOE®V Y
meEMATES, 25 peTpnocmv yia epyolopévey Kot 19 deKTdV ¥p1ULATOOIKOVOUIK®OV ETOOGEMVY Y10,
kataotnpe, (awtol mephapfdavovy OeikTeg Yoo TOPAYOYIKOTNTO €1000MUATA, TEPIODPLO
KEPOOLG, apBud . cvvarroydv KAm). Ilapoédtt n  mpocéyyion 7y UETPNOES TOL

ypnoonomdnke amd. tovg Sears kot Roebuck mepthappdvel moAlotg Eexwpiotohc meAdTed,

109 Payne A. (2005), Handbook of CRM: Achieving Excellence in Customer Management, Butterworth-
Heinemann, p. 305
"% payne A. (2005), Handbook of CRM: Achieving Excellence in Customer Management, Butterworth-
Heinemann, p. 310
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epyalOUEVOVG KO YPTLOTOOTKOVOLIKG GTOLYElD, QVTE UTOPOVV Vo, GUYKEVIP®OOUV o€ Evav

OYETIKA amAO XapTn emtvyiog wov Paciletal og Tpelg Pacikovs oKomovg:

e 'Eva kotdAANA0 HEPOS Yo aryOpEG
e 'Eva xotdAAnAo puépog yia epyacio

e 'Eva kotdAANA0 HEPOG Y10 EMEVOVGELS

O Sears oVVEDEGE OVTEC TIG OPYES TNG OTPATNYIKNG (TOV GTOYELOVY. GTOVS TPELS Pacikong
EVOLOPEPOLLEVOVC: TEAATES, £pYOLOLEVOL, HETOYOL) LE Hiol OpAdE. VDYNAOD ETLTESOD- UETPTCEDV
nmov énerta €ytvav KPI’s. Avt n mpocéyyion map€yer TV EMYEPNUOTIKH AOYIKY Yo
KOTOVONGT TOV CNUOVTIKOTEP®OV HOYADV TOL YPEWLETAL VO EXEYYOLV KO VO TOPOKOAOVOOVV

TO, AVATEPO CTEAEYM.

Anmovpyio cvetnuatov pétpnong kov KPIs yia ka0g emyeipnon

Ao tov €AeyY0 TOV XAPTN EMTUYING KO TNG AOTOS LETPNOEMVY, LTOPOLYV VO AVAYVOPIGTOVV
ot mo oyetwkol KPIs yw pia emyeipnon ywr v evaartvydet Eva cvothpa mapakorovdnong.
Omnov elvar epikto, o1 petpnoelg ket ot KPIs wpénet va suoyetiCovion pe Tig Agttovpyieg, Tig
EMYEPNUATIKEG HOVAOEG KO TIC TEPLOYEG TOV - dpaoctnplontoteital n enyeipnon. Evod ot
VILAPYOVCES UETPNOELG UTopel var givor O100€01UEG GE TOALEG TTEPLOYES TMV EMYEPTCEWMV,
elvatl onuavtiko 6t ovTég svumAnpavovtal and véovg KPIs kot véa tpotuma mov a&loloyovv
EVOEAEXDC TN OYECT -UE TOVG MEANTEG TG EMYEIPNONG KAl TOV EMTPEMOVY TNV GLYKPLTIKN
HETPNON NG AEITOVPYIKNG OTOOOTIKOTNTOG O GYECT LE TOVG OVIOYMVIOTEG Kol GAAOLG
oXeTIKOVG opyaviopovs. H avtoa&ioddynon, n cuykprtiky] a&lohdynon Kol ot GUYKPIGELS UE
eEotepkd mpotuma O6mmg ta QCi~Customer Management Assessment Tool kot Customer
Outsourcing Performance Centre (COPC) mov Ba avaidcoovpe otnv cuvéyeta, lvor yxpnotpo

Yo veL EYOVUE i EupUTEPT] ATOYN Y10 TNV ETIOOCT] TOV OPYOVIGLOV.

[ToAMG . oteAéyn. Bewpodv OTL €ivol OMOTEAEGUOTIKY) 1 KOTAYPOPN TNG OULVOAIKNG
dpactnpotntog tov. CRM kot ev cuveyeio n €0Tioon KOTA VOV O AETTOLEPT| TPOTO OTIG
TO ONUAVTIKEG TEPLOYEG TNG eMxelpnomng. Ymapyovv emiong Kot GAAeg mpooeyyioels. Eva
cvotnuo  Tapakolovdnong emidoong oOmwc Yoo mopaderypo g General Electric

mepAopPavel TV avantuén evoc oTpatnykol xaptn mov divel yevikég katevbovoelg, pall pe
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CLOTNUOTA HETPNONG TTOV OVOPEPOLY TG PACIKES UETPNOELS , KUplwg pe T ypnom evog

YPOLOTOG Yo va paiveTon av 1 KaOe pétpnon givor 6tov 6tdY0 1 avTifET™G.

6.5 lIpotvna yix to CRM

H é\iewyn piog 01eBvag avayvopiopévng opdoag Tpotummy yuo. 1. CRM €yel onpovpynoet
OpKETA TPOoPANUOTA GTNV HETPNOT Kol GUYKPION TOV KOADV TPOKTIKOV, KATL TOV- Elvol
TPOUTOLTOVIEVO Yl TNV eMiteLEN Pedtiopévng emidoong oto CRM. EAdyiotec emyeipnoelg
£YOVV aVOTTOEEL TIG OIKEG TOVG OAOKANPMUEVES Ko AETTOUEPELS -Olepyacies yioL TV HETPMoN
¢ enidoong ywo to CRM. H moAvmhoxdtnta tg HETPNONG TOV-TOAAQDV  OLEPYUCIDV TOV
ouvels@Eépovy otnv enttvyio Tov CRM amoBappivel 660vg TpocTadovy- vo acyoAnbodv e

TV TOPOTAVe dpacTnPLOTNTO.

Evtovtotg, n avénuévn onpocio g peétpnongyro to. CRM &yet mpdopata cuVIEAEGEL GTO VL
ONpovpyNBovy TPOTLTOL Yo YEVIKY YPNON -0 TOAAODG 0pYOVIGHOVS. Avtd To. TpdTLTTAL
Tomkd oyetilovron gite pe pio ohokAnpaopévn Bedpnon tng dpactnpromrag tov CRM eite
pe éva pépoc avtng. Avo amd To mo meTuynuévo -mpotvmo eivor to QCi Customer
Management Assessment Tool (CMAT), mov ypnotjromoteitor o¢ pic yevikOTEPN ETIGKOTNON
tov CRM xot to wpdtuvmo Customer Outsourcing Performance Centre (COPC), mov agopd

TPOTLTAL Y10 KEVTPO VI PEGLDV.

Customer Management Assessment Tool (CMAT)

To CMAT e&ivar-n. mo dadedopévn mpocséyyon vy v aSordynon tov CRM og
OPYOVIGLOVG TOL BEAOVV. VO KOTOVONGOLY TGO KaAG dtoyelpilovtanl Tovg TEANTES TOVG Kot
Vo GLYKpivouv - THY-E€Ni000N TOVG o€ éva mayKoopo eminedo. To CMAT eivon éva epyareio
a&10AGYNONG Y10 TV -KATAVONGT TOV TOGO KAAd £vag opyaviopog dtayelpileTol Toug meAdTeg
ToV. AVTO €QOpPUOLETAL - OO EKTOOELUEVOLS aloAoynTéc ot omoiot givor Eumelpot
enayyehpoties g QCi Assessment Ltd, mov eivar pioc cvpPovievtikn etaipeion mov

EL0IKEVETOL GTTV OlOYEIPLON TEAATEINKDV GYECEWMV.
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To povtého Poaciletar oto €&ng otoyeion OmwG PAEMOVIE KOL GTO CYNUO. TNG EMOUEVNG
111,

oelMoag :

Avdivon kot oxedlaceog

H npdtaon

Ot dvBpmmOot Kot 0 OpYOVIGHOG

H teyvoioyia g mAnpoopnong
Awyeipion diepyoacimdv
Apactnplomra dtayeipiong meratdv

Métpnon Tov amoTEAEGLOTOG

® NS kWD =

H eumepio Tov merdat

" Woodcock N., Stone M., Foss B. (2003), The customer management scorecard: managing CRM for profit,
Kogan Page Publishers, pp. 11-18
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2ynua 6.4: Movtélo CMAT
IInyn: Woodcock (2003)
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H «avaivon kot oxedlacpocy teptiapfavet:

Ewcaywmyn otpatnyikng Tpocéyylons 6tov oxedlacpd g dlayeipiong meratoy

AvOAVOT GUVOALOYDV [LE TOVG TEAATES
Koatavonon tov koxhov {ong tov meldtn
Anpovpyio Tpoeid Kot eEmTEPIKN oviAvon
[TapakoAiovOnon tov KHkAov {®1g TOL TEAGTN
AvaAivon Tov avToy®VIGHOD

Tunpoatonoinon tedatdv

2xedloo oG ETOP®OV Kot dlayeiplong

H «mpotaon» meprrapfavet:

‘Epevva yo 116 avdykeg Tov meAATOV

AvanTtuEn GuVOAIKN G TPpHTaoNG
Taiplaopa tov Tpotdcemv yo kKGHe Tunpol
[Ipotoom eEmtepikng emkovmviag

[Ipotaon ecmTEPIKNG EMKOLVOVIOG

H «minpogopia kot teyvoroyiony mepthopfavet:

ITpounBeta kot kataydnom e TANPOPOPIaS Yo TOV TEALTN
2xed100UOG TANPOPOPLOG KOl Oty EIpIoN TOLOTNTAG
Ag1rtovpyieg IOV VPIOTAUEVOY GLOTNUATOV

Emokdénnen tovveiotapévey cuetniatov

Avantuén véwv cuetnudtomv

O topéag «AvBpmmol Kot 0pyavicUOc» TePIAAUPAVEL:

OpyovatiKi doun
Avayvaopion porov
Op1opd 1KaVOTHTOV Kot avdAvon Kevov (gap analysis)

Erthoyn mpopmBevtdv kot diayeipion avtmv

H «dwyeipion depyasidvy mepriapPdvet:

Avayvopion dlepyastdv Kot Tekpunpioon

Enwowvaovia tov diepyaciov
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e [lopaxorohnon g GLUUOPEMONG TV JEPYUCLOV GTIC TPOIAYPUPES

o TVYKPITIKEG LETPNOELS TV OEPYUCLOV

H Spaocmmpiotta g drayeipiong mehatdv oyetileTon Le TNV EQOPLOYN TOV. GYESI®V Y10t TV

dtavoun g TpOTUCNG LEGH GTOV KUKAO (MNG TOL TEAATT.

H «otdyevony» mepirapfaver o e&ng prparta:
® Zyedl0GUOC KAUTAVIOG
e Avayvopion TOV 6TOEI®V TOL EVEPYOTOI0VV TIS TOAGELS
e Eartouikevon
o  OAoKANpOON LE TO KOVAALL TNG EMLYEIPNONG
o [IpoAnyn vrep-ctoyoBEéTong

H dwayeipion épevvag mepthapPavet:
e YVAAOYN EPELVOV
e Awgpyacieg épevvag Kot TPOTLTO TOWOTNTAG

e AvAdpaot Yo TO AmOTELEC LA Kol EPELVAL

H vrodoyn nehatdv teprrapfavel ta ENg otoryeio:
* Avoyvoplon ToOV VEDV TEAATOV.
¢ Koatavonon tov Aoyov mov-amokthOnKay
o Apyikn dpacTnpLOTNTA VTOSOYNG
o [lapaxorovBnon TV apykdv GUVOALAYOV

e AmdKINoM NG EKOVOG TOL £YOVV Ol TEAATEC YO TNV EMYEIpNON

H yvdonyia toug meddteg mepilapfavet:
o TIpotepardTnTeS GLALOYNG TANPOPOPLOV
o I[TAnpogopieg yio TNV 6Tdon Kot TV IKAVOToinon TV TEAUTOV
e  Avayvopion-ToV.oTIYLOV 0AN0E10G TOV TEAATOV

e Avayvopion Tov BaciKOV TEAATOV

o Yvveyeig eléyyoug e eEEMENG NG oYEoMg

H avantoén nedatodv teptrappavet:
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e Awtrpnon merdn
o XTpatnyIKéG avAmTLENG TUNUATOV

e Awyeipion Pacikdv Aoyoplaoumy

e Xtovpoeldng mwAnoelg (cross-selling) kot avénon toincewv (up-selling)

e Ilpocapuoyn g npdtacmg

Ta mpofAnuata dayeipiong meptiapfdvovv:

e To aitia Tov evepyomolovv TV OLGAPECKELN KOl TO. PIOKO ATMAELNG TEANTT

o  ApaoctnpldTnTo EKONAMONG EVIATIKOD EVIOPEPOVTOS Y10LTOV TEANTT

e  YvALOYN TOPATOVOV

e Awyeipion mopoamrOvVEV KOl OVTILETOTICN

e Avdivon artiov-outiatod

e 'Eleyyog ikavomoinong

H ex véov andxton tov telatdv mepthafavet:

e Avayvopiorn ottimv Yo on@AEL TEAATN

o Awyeipion meratov

e Ilpoypdpupato €K VEOL GITOKTNONG TEAUTOV

*  Ymodoyn merotadv

H pérpnon g enidpaong nepiapPdvet:
e MeTpnoelg ylo T . GTPOTNYIKY)
¢ Boaowolg deikTeg emidoomng
o Etopikéc petpnoelg
o  MeTpfoelg Y10 TG KOUTAVIEG

e Atayeipion KavoAidv

H epnepio tov meddn mepthapfavet:

o T[lapaxorovOnon ikavomoinong teratdv

e ’'Epevva-mov kabodnyeiton amd yeyovota

e Avdivon agocinong
e  MvuoTtikovg meAdteg

e 2VYKPLTIKY| HETPNON
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Kdébe éva amd avtd to otoryeia vmodiupeitar o pukpdtepa péprm. o mopdderypo, ot

dvOpmMOol Kot 0 OpYOVIGHOS TEPIAaBEVOLV:

e  Opyovotikn doun

e Avayvopion porov

e AvAAvomn SLVOTOTATOV Kot avaAvoTn kevav (gap analysis)
¢ Emloyn okondv Kot mapokoiovdnon

e Emloyn mpoundevtav kot dwoyeipion avtdv

To CMAT ypnowyonotel maveo amd 250 epomoeis-yioo vo. a&loAoynGEL. TV €MiO0CN TOV
opyoavicpov. Kébe epdmon omv a&oddynon Baciletor-mdve 6e-yvmoTES Kol AmOOEKTES
KOAES TPOKTIKEG Ao Tovg Terdteg ToL QCI KO- 0md EYKEKPIUEVES GUYKPIGELS OPYOVIGUOV. X
KdOe epdTNON YPNOYLOTOLEITAL VO GKOPAPIoHE. TTOL PacileTar Tdve oe amodeikTikd ototyeio
KOl Ol EpMTNGELS omevBhvovion 6€ Eva LEYERo EVPOG- OVOPDTOV TOV EMYEIPNCEDV ATO TOLG
EMIKEPAANG O1eVOVVTEG LEYPL emayyeALOTiEG TOV Agitovpyikov emmédov. H mpocéyyion elval
OoXESOOUEV GLYKEKPUYEVO (DGTE VO -avoryveopiler o Kobopd oyxédla, TV TPOyUOTIK)
TaPAd0oT| TPOIOVTOV-VINPECILV. Kot Lio ovayvopiolm enidpaocn mdveo ce Kabe évav and
Tovg emoyyelpaties. Me autov tov Tpomo to obvnbeg kevd petald g avtiinymg tov
AVATEPOV GTEAEYMV KOL. TNG avTiinyme TtV epyalopévemv GYETIKO LE TNV €MIO0GN TOV

OPYOVIGHLOV, TPOGOLOPILETAL TTIO EVKOAN.

O okomdg tov gpyareiov CMAT eivar va wapéyet pio mocotikn a&loddynon g olayeiptong
TOV TEAATOV EVOG OPYOVIGLOV TOPEYOVTOS EVO ATOTEAEGLLO TTOV CLGYETILETAL LE TNV EMOOON
TOL OPYOVIC[OD Kol IOV TopdAANLe cuykpiveton pe pio oyeTikn opddo opyavicpmy. Avtd
etvar Wtoitepo @PEALLLO- OTOV-1) EMLYElPNON UTOPEL VO GLYKPIVEL TOV €0VTO TNG HE GAAES
avVTOYOVIOTPLES EMYEPNOELS 0TV O1kN NG ayopd. Tavtdypova dapopeaverl pio Bdon pe v
omoia’ ol -BeAtidoelg mov mapéyovtal ond Eva mpdypappo CRM pmopovv vo petpnbovv kot
TOPEYEL Evay VPV EXEYYO Y10l TO OV OL AmoToVUEVES epapoyEs Tov CRM elvan og Aettovpyia

P NeVOVBOHV LEYAAN TOGA GE GUYKEKPUUEVA TPOYPELLOTO KOl TEXVOAOYIES.
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Ta 0@éAn TG a&tordynong CMAT sivor' '

o Ilopéyer pio OVTIKEWEVIKY, TOGOTIKOTOMUEVY] TPOGEYYIoT) TOL OGO KAAGL O
opyaviorog dtayepileTol Tovg TEAUTES TOV

e H xdpta Babpordynong mov mpokOmTEl CLGYETILETOL LE TV EMYEPNUATIKN ETIOOON

e Aivel TV CLYKPLTIKN HETPNOT TOL OPYOVIGHOD G€ oxéom fe pio- opdda amd GAAOVS
GLYYEVIKOVG OPYOVIGLOVG, OYOPES KO YEOYPOPIKEG TEPLOKES

e Evover mv opdda avotepmv otedey®dv divovtag axpifn ewove tov Tt cupPaivel oto
CRM péoa otov opyoviopo

o Avayvopilel oTpamnyIKég OpACELS TOL TPEMEL VAL EVEPYOTOWOQUV GTOV OpYaVIoUO

e Ot ovvevtedEelc Kol Ol EPMTNCELS £YOLV GOV OTOTEAECHUO VoL - UETAOIOOVTOL Ol
KOVOTNTEG TOV 0ELOAOYNTAOV GTOVG TEAUTES TOVG

o Tlapéyet évav gupd €leyyo TOL OPYAVICUOD GE GYEOT UE TIS LIOdOpES Y To CRM
P yivouv peyaheg enevOVGELS Y10 GUYKEKPIHEVA TPOYPEULOTO KOl TEXVOLOYIEG

o [lopéyet e10p0OEG Y10 GTPATNYIKES CLYYMVELGNG KO OTOKTTONG

e Mrmopel vo dmdoel €6poég Yo - OVAAVTES OV emnpedlovy TV mEPOLGID TNG

EMLYEIPNONG KL TIG EMYEPNCLOKES OUVINELS

Customer Operations Performance Centre (COPC) Standard

To mpdétvmo COPC eotidlel oe-cvykekpuéveg ovviotwoeg tov CRM pe peyoAdtepn
Aemtopépeta.  AvoamntOyOnke amd. ypnoteg KEVIpV eSumnpétnong mEANTAOV, KEVIPOV
emkowvmviag (call -centers) kot vanpecidv-ov dayepilovior Tic TPosdoKieg TV TEAUTAOV,
omv Apepwr. H gpappoyn tov Eekivnoe ond aviimpos®movs HeYIA®mV TPV OTMG 1M
American Express, - Dell Computer Corp., Microsoft, Novell kot L.L. Bean, xoBdg

aVNoLYOVoAY GYETIKA UE TIG-EMOOCELS TOV KEVIPOV ELVANPETNONG TEAATAOV.

Ot gmike@aAng avtng TG mpoomddeiag miotevay 0Tl 1 Pedtioon TV TPoTLT®V UTOopEl va
LLEYIGTOTOMGEL TNV TOLOTNTA TOPOYNG VINPECIOV HEGH GE Eval TEPPAALOV VIINPECLOV, OTMG
£YIVE GTIC KOTOOKEVUOTIKEG ENMLYELPNGELS TOV EPAPLOCAY TOPOLOLN LETPA Y10 TNV TOLOTNTA.

To COPC-2000 eivoi:éva mpOTUTO TOL OVOPEPETOL GE EMYEIPNOELS OV TETLYOAV EVOV

EMIONUO  EAEYYO™ UETPMOVIONG TNV OMOTEAECUATIKOTNTA TOV ECMTEPIKAOV AEITOLPYUDV

"2 Woodcock N., Stone M., Foss B. (2003), The customer management scorecard: managing CRM for profit,
Kogan Page Publishers, p. 20
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aAnAenidpaong pe tov meldtn. Ot otdyol Tov mEphapPdvovy v S1dkpion HETAED TV
eEAPETIKAOV TAPOY®V LINPECIOV Kl GE AVTOV TOL £ivar péTprol, Pondadvtag Tig-Emiyelpnoelg
va. 0&l0TOMGoVY OVTH TNV TANPOPOpia TPV amopacicovy pe molov Ba cvuvepyaotovv. To
npoTLNTO TTEPAAUPAVEL TNV AVATTLEN TTPOdIOYPAPAY TV dlepyaclav mov Pacilovior - 6Tic
avdykeg Tov TEAATT, Apa 01 dlEpYasies Yo TNV TOPAd0sT TV VINPESIY Pacilovial 6Tovg
meldteg Ko Oyl otig Aettovpyieg. TlapdAinia, to mpdtumo avtd €ivon cvuPato. pe to ISO
9000 kot meplEyel TEPLOGOTEPEG TANPOPOPIEC GYETIKA UE TO MG Ba avénoer v enidoon to

EKAOGTOTE KEVTPO EMKOIVOVIOG.

To COPC Bacileton oe éva gupémg amodektd opluo Kprtnpimv mov ypnoIULeTolEiTol GTO
Malcolm Baldridge Quality Award. Yndapyovv técoepa Pacikd. pépn ota omoia ywpilovral

vt To npc’mmal B,

o [lpowra emidoons. Tlepthapfavel - thv “ikevemoinorn  melatdv, TNV TowdTnTo
TPOIOVTOV/VUINPESIOV, TNV  IKOVOTOINON ~TOV TEAATOV KOl TNV €000 TOV
mpounfevtdrv

o Aigpyaoies. Tephapfaver Tov ELeyyo dlEPYACIOV; TNV dwoyeipion TV tpoundevtov,
€0MTEPIKOVS EAEYYOVG TOLOTNTOS KOL TNV OVATTVEN TPOTOVI®V

o Avbpwmor. TlepthapPaver v oTpatordynon kot ovamtoén, Tig omoAafés, v
avayvoplon Kot To mepPPairov epyaciog yio Tovg epyalopévovg

o Jyeowaouog koi nyeoio. Tlepthapfavel tnv nyecio, Tov 6ed0GUO KOl TNV OVOCKOTNON

™G emidoomg.

[Moapdott o COPC dev. Béter cuyKekpyévoug otoOyovg enidoons mov Ba mpémetl va £xel kbbe
KEVIPO €EUMIMPETNONG TEAATOV, “QMOITEL TNV TOPAKOAOVONON TV JEIKTOV EMIOOONG
OLUVOEOVTAC TOLG - HE “TOVG. OONYOUC TNG 1KOVOTOINoNG meAat®v. AvT 1 TANpoopia
xpnoonotEital petd yu va Pertimbel n cvvorikn emidoon. O okomdg tov COPC eivar va
BeAtidoetl v emidoon AWV TV KEVIpoV eEummpétnong mov avorapupdvovy eEmtepikd Epya,
Héo®- NG evpeiag 01400oNc avTOV TV TPOTLT®V. Ta péTpa elval VPE®S OMOOEKTH Kot
ToPOTL WOAAG KEVTPOL “€ELTNPETNONG TTEANTAOV £XOVV EMAEEEL VO UV GTOXELGOVV GTNV
dwamictevon, epappolovv petproelg enidoons. Moiovott to COPC vmootnpileton oand

TOALOVG TopdYovs eEumnpétnong TeAaTdV, Hovo Evag ikpog aptBpdc €xel motomombel. H

'3 payne A. (2005), Handbook of CRM: Achieving Excellence in Customer Management, Butterworth-

Heinemann, p. 299
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dlepyacio lvar SOUGKOAN Kot dAmOvIPN, Kol dLTO £XEL OC ATOTELECLO LEPIKOL OPYOVIGHOT VoL
SwAéyouv va v100eToOVLY TOL TPOTLTTAL YlOL VO HETPNIGOLY KOl VO GLYKPIVOLV. HE TOLG

OAVTOY®OVIGTEG TNV ENIO00T TOVG, YWPIG Vo EEKIVIIGOVY TNV OlEpYasio SomiGTEVONC.

Evéd ta mpétuma COPC elvar oyxedlacpéva Yoo cuyKekpyéva €101 0pYavIoU®V Tov. divouy
EUOOOT OTNV TOPOYN VLANPECIOV, eivor ypNolue ©¢ &va TOPAOEYUN, OAOKAPOUEVNG

TPOGEYYIONG Y10 TN LETPNON MG GNUAVTIKNG cLuVieTOodg Tov CRM.

6.6 Movtéda aiLloAoyn o Twyv diepyaociwv tov CRM

H onmovpyia piag kaprog pérpnong enidoong yro to CRM

O Brewton''* meptypoet pio Siepyasio mévie fpdtoy yio . amoTeLeoHoTIK PETPNOT TG
emidoonc ¢ otpatnywkng CRM. Avtd to- frporo mepthapnfdvovv: tov kabopopd piog
otpatnyikng CRM kot ) onpovpyion EVOG GTPATNYIKOL YOPTH, TV ETIAOYN TOV UETPHCEMV
vyiu t0 CRM, 11 0AANAOGUCYETIGUEVES. UETPNOELS,. TNV. EMAOYN KOU EQOPUOYN €VOG
OLOTNHOTOG UETPNONG EMOOONE KOl - TNV TEPYOPAKMOON NG OTPATNYIKNAG HECH OTNV

KOVATOUPO. TOL OPYOVIGLOV.

Brjua 1: KaBopiouog e orparnyikng CRM kai onuiovpyio evog yaptn otpotnyikng

To mpmto Prpo oy pétpnon. g atpatnyikng tov CRM givar n €0peon T®V GKOTOV,
dlepyacidv kol TOV - onuelmv. gotioong ™ otpamyuikne. Kotd tov kabopiopd g
oTpatnyKng o Brewton mpoteivel tv-ypnon evog epyaieiov, tov xaptn otpatnykng CRM, o
omoiog ameKOVILEL. Ypamikd, TNV, -aAvcido cautiov-a1TaTod TV CTOYEI®V NG CTPUTNYIKNG.
Avtd 1o otoyeio fonbody oV veyVAOPIOT CGLYKEKPUEVOV TOKTIKOV Kol OPAGEMV OV

etvou ovoryKoleg yior TNV EMTVYI0 TG GTPATNYIKNG.

‘Evag ybptc orpatnyicns-CRM eotidler og tpia Paocikd otoryeio: mpoontikés, Oéparto kot
oLVOECUOVG. Ot TPOOTTIKES lval To Pacikd otoryeion mov emnpealovy TNV EPUPUOYT TNG
otpatnywkns. Ta Bépora elvoar ot kpioyot mapdyovieg emtvyiag mov kabopilovv Kot
kafodnyovv v .otpatnyiky CRM. Ot o0vdecpol €meito. EVOVOLV TIG GUYKEKPUUEVEG

OpaCTNPLOTNTEG UE TIC TPOOMTIKEG LE GKOMO VO LEYIGTOTOMGOLY TNV €midoomn Yo KaOe

"4 Smith A. (2006), "CRM and customer service: strategic asset or corporate overhead?", Handbook of
Business Strategy, Vol. 7 Iss: 1, pp.87 - 93

176



napdyovta emtvyiog. Xe pio otpatnyky CRM, ot Tpoontikég mov mpénel va Anehodv vdym
neprlopPdvovv meLdteg, Aettovpyleg, YPMUATOOIKOVOUIKE Kot avBpomivovg mopovs. 'Eva
mopdoetypa OEHaTOg Yo pior GUYKEKPIUEVT] GTPATNYIKN EIVOL 1] LEYIGTOTOINOT TG TOLOTNTOS
TOV Vanpectdv. Mio cvykekpipévn dpactnpdtra mov Pondd évov opyavicpd vor methyet
avTd TOV KPIGIO TapdyovTa emttuyiog eival yio To AEITOVPYIKO KOUUATL TG EMYElpnons, Vo
petwoer tov aplBpd tov emavolappovouevav mopondvov. [épa- and to epyaieion mOL
ypnopomroovvtal Yo va kKaboprotel n otpatnyik] CRM, sivat onpoaytikd ve vapyer. KoAn
EMKOWVOVIDL TNG GTPATNYIKNG G€ OAO TOV OPYOVIGHO KOl EWIONG VO KATEVO|GOLV OAOL Ot

epYalOUEVOL TG O1 AELTOVPYIEC GUVEIGPEPOVY GTNV EMLTUYIOL TS GTPOUTNYIKNG.

Brjua 2: Emiloyn twv otpatnyikov uetpoewy yio. to CRM kai ovayvaopion.oroywv

Amd ™ otrypn mov £xet kaboprotel pe cagpnvela ) otpatnykny CRM, o opyaviopdc npénet va
eMAEEEL TIC KATAAANAEG LETPNOELG KOl TOLG KUTAAANAOVS 6TOY OV oL Bl Ypnoipomonfovv
otV pétpnon enidoons. Ot peTpnoelg Tpémel va. oxETilovTol Le TOVG KPIGUYLOVG TaPAYOVTES
EMTLYIOG TNG OTPATNYIKNG KO TPEMEL VO TTEPLYPAPOVY TNV. LEAROVTIKY| €midoor. Ot otdyol

npénetl vo koBopilovv 1o emBupuntod enimedo. enIOOONC Y10l TIG CVYKEKPLUEVES UETPTOELC.

H avayvopion t@v 6ootdv SEIKTdV. Y100 TN UETPNON NS ATOTEAEGLATIKOTNTOG TWV TEAUTOV
umopet va givon pio 00cKoAN dadikacio, KabmS ToALE ard ta mapadotén otny eEumnpETnon

TEATOV eivar pn omtéotoyeto. O Kim''?

AVOYVOPIGE TECGEPIS CTPATNYIKES TEPLOYES
LETPNCEMV: YVAOON TV TEANTOV, GAANAETIOpAON He TOVS TeAdTES, a&io TV TEAATMV Kot
Kavomoinon Tv tedot®dv. H yvodon tov tehatdv oyetiletal pe v Katovonon Tov TEANTOV
Kol TNV €nlyvoon tov Tt Ydyvouv va-Ppovy kotd v eEumnpétnon toug. H aAinienidpaon
TOV TEAATOV TEPAUPAVEL- THV. TOLOTNTA eELINPETNONG Ko TNV Peltimon pe okomd TV
JTNPNOT . OMOTEAECUATIKOV  ~KOVOALDV KO DYNAOV  EMMES®V  AELTOLPYIKNG
ATOTEAECUATIKOTNTOC:-AVTO pmopel va petpnbel péom g aviAvong Twv dpacTnploTHTOV
Tov Kévrpov e&vmnpstnone. H alo tov medatdv cvvictatal amd ta 0@EAN mov AapPaver n
EMLYElPNON. OO, TV EELTNPETNON KL TV VROGTHPIEN TOV TEAAT®OV. AvTr) pmopel va petpn el
LLE THV.AVOGKORNON TNG YPNOWOTNTAG, TOV TPOGAVATOMGHOD KOl TNG CUVOYNG T®V KEVIP®OV

egummpémong. H kavomoinon tov nedatov givar o Pabuog katd tov onoio 1o eminedo g

eEumnpétnong Ko TV VIOoTNPIENG OVTATOKPIVETOL OTIS TPOGOOKIEG TV TEANTAOV. ALTO

HSkim J. Suh, E. and Hwang H. (2003), “A model for evaluating the effectiveness of CRM using the balanced
scorecard”, Journal of Interactive Marketing, Vol.17 No.2, Spring, pp.5-20
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umopel vo petpnBel pe epoTNUATOAOYIL TOL 0&OAOYOVV TIG Ol0OTAGELS TTOLOTNTOS TMV

VANPECLOV.

Mepwcd yevikd mapadetypato tov petpioewv tov CRM mepiropfdvovy. toug. pubpedc
JlTNPNOoNG Kol amOKTNONG TEAATMOV, KOOMG Kol To pepidta ayopds. -AAAe TopadelypoTo
a(pOPOVV TO TOGOGTO OVTATOKPIONG GTO OUTHUATO TOV TEAATOV, TOV-0POUO TOV TOPATOV®V
mov yepiletar to k€vipo e&uanpétnong, T0 TOGOooTd AAD®V, HESOS YPOVOS Yo €milvon
TpoPANUATOC, 0plOUOC eTovaAAUPAVOLEVOV TAPATOVAOV KOL TO TOGOGTO TOV TOPUTOVOV TOV
AVTWETOTIOTKOY He emTuyic. MeTd TV avoyvoplon . T®V KoTdAANAoOV - LETPNCE®V O
opyoviopdg mpémel va. kafopiocel Tovg otodYove. Avtoi ot 6tdyoL. Kabopilovv 10 embountod
emimedo enidoomng yio kabe pétpnon. Aev mpénet va Pacilovtol 6Tic VITAPYOVEES OLVATOTITES
TOL OPYOVIGHOU OAAL GE OVTEG TOL TMEPIUEVEL DGTE VO. LEYIGTOTOU|OEL TNV EMIOOOT| TOV
kpiowov mapaydviov emtvyiog. To kevd dvdpeso otnv TPOYHOTIKY €mid0on Kot TNV

EMIO00T TOL GTOYEVEL 1| EMEipNoN Ba Tposdopicovy Tig TEPLOYES Y10 PEATiON.

Katd tov kabopiopd tov otoymv, ot EXYEPNGELG UTOPOHV VAL KAVOVY GUYKPLTIKES UETPTCELS
ne GALEC eMYEPNOELG TOV KAAOOV, TOV UTOPEL VO, TPOKVTTOV OO TIG «KAAEG TPOKTIKES) TNG
péon emyeipnong N evog TpoTHIOL.- Y TAPYOVV OPKETEG EMLYEPTOELS TOV avaAapBdvovy v

OCLYKPITIKN PETPNOT, OTTOG N “Www.csbenchmarking.org” mov emTpéneEl GTOVG OPYUVIGHOVS

VO GUUUETAGYOVV GE O1dpopec. Epevvec ov oxeTilovion pe v e&vmnpétnon mehatov. Ot
OpYavVIGHOl HTOPOVV EMEITA VO YPTICYLOTOU|COVV OUTEG TIG GUYKPITIKEG UETPNOES YO VO
Bécovv TOVg O1KOVG -TOVG GTOYXOVS . Kol TIG TPocdokiec tovg. O opyoviopdg petd Oa
OMUovVPYNoEL pia KApTo €midooNS -y TNV €ELANPETNOT TOV TEAATOV, PE CLUYKEKPIUEVEG
LETPNOELS KOL-GTOYOVS YO VO EVICYVOEL TNV TpoomdBeia oAokAnpwong tov CRM otov

opyavicuo.

"Evag opyoviopog pmopet va €xer pio eKTEAECTIKN KAPTU EMIOOONG TOL TEPIAAUPAVEL LEPTKES
LETPNOELS LETAED GAADV. LETPTICEMV OV AVAPEPOVTOL GE OAOKAN PN TNV €myeipnon, Omwg ot
YPNHATOOTKOVOULKES LETPNOELS Kot Ol PETPNGELS avOpdmivoy duvaptkov. Ot opyavicpol mov
EYOVV TTEAATOKEVIPIKY TPOGEYYIOT] TNG GTPUTNYIKNG TOVS, UTOPOVV TAPAAANAL VO ExovV pia
Kképto enidoong CRM mov Ba avoa@épetarl amoKAEICTIKA GE PETPNOELS Yo TEAATEG OGS Ol

HETPNOELS EELTNPETNONG TTOV AVAPEPONKAY TPOTYOLUEVAG,.
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Brjua 3: Xvoyetiouos twv uetpnocwv g opatnyikns CRM

Modi pe tig otpatnykés eEumNPETNONG TEAUTAOV, TOVS OKOTOVS Kol TIG LETPNOES TOV. TPETEL
VO, AVOyVOPLGTOUV, 0 0PYOVIGUOG TPETEL VO, GLGYETICEL TOVG GTOYOVS TNG EMYEIPNONG UE TIG
dpaoctnpottes kabe epyalopevov. H cvoyétion avt emrpénetl oe kébe Katdtepo £nimedo
TOV OPYOVIGHOV VO €VOVLYPOULICEL KOl VO, ETIKEVIPMOOEL TNV ANYN ATOPACEDV KOl TNV.
eMidooT| Tov o€ Kabnuepwvn Paon, pe toug otpatnyikovs otdyovg tov-CRM Kat Tovg oKomotg
™m¢ emyeipnong. Avt) egumepiéyel v €EE0IKEVON TOV EMYEPNOKAOV GTPUTNYIKOV GE
OTPATNYIKES TOV TUNUATOV NG emyeipnong, mov énerta Qo yivouy oTdyoL -ouddmv Kot
epyalopévav. Ot gepyalopevol otn cuvéyela Bo HTopovy vor cVCYETILOVY AUESH TNV EMIOOOT

TOVG LLE TIG LETPNOELS TOL £XOVV avayVOPLoTeL otnV Kapta enidoong.tov CRM.

Bruo 4: Emidoyn kot epopuoyn evog ovatiuotos uEgpnons exiooons yio.to CRM

"Eva onpavtikd koppdtt g depyosiog petpnosov-tov CRM givar n evkoAn dnuovpyio kot
avamTuEn Kaptdv emidOoNC, Ol OTOIES EMTPETOVV GTNV. O10IKNGT VO OAANAETOPA LE TNV
mAnpoeopia, vo agloroyel v enidoon Kat vo amo@aciCet. yio Tov tpéno e tov omoio Oa
BeltiwBel n otpatnykn. Kabodg 6lo Kot meplocoTEPOl OPYaVIGHOL EvAlAPEPOVTAL YOl TIG
otpatnyikés Tov CRM, vdpyet évag peydlog aplopog EnLYEpNoE®V Topay®YNS AOYIGHIKOD
OV TPOGPEPEL GTPATNYIKEG AVOELS €MIO0ONG Yoo TV, dlaryeipion S TAnpoopiag. Avtég ot
AMOGELS EMTPEMOVY OTIC EMYEPNCEIS VO YPNOLLOTOOVV TEYVOAOYIKE TTponyuéveg nebodovg
AVOADONG OV UETATPEMOVY TOADTAOKN OEOOUEVO OE YPNOULES TANPOPOPIES, EMTPETOVTIOG
GTOVG YPNOTES VO TAPOVV ATOPACELS GE TPAYHOTIKO ¥pOVO, Yo TNV adENON TG Kepdopopiag
Kot G datnpnons. melotov. - Ta kvplapyo cvotiuato pétpnong emidoong sivor: ABC
Technologies, Cognos, Hyperion, Oracle; SAP kot SAS.

H epoppoyn. evog-cuotiuotog pérpriong emidoons vy to  CRM avtopotonotel apKetég
JlEPYNsies KOl EMTPEMEL VO YIVOVTOL TOAOTAOKES Kol EVEAIKTEG avapopés. Mepikd ototyeio
OV £VOG OPYOVIGUOG TPETEL VO, AAPEL LITOYN TOL KATE TNV EMAOYT| EVOG TETOLOV GLOTNLOTOG
elvai: 1-6vvoTdTTA TOV- VoL EVOTOLEL OEOOUEVOL OO TOAAATAG GLGTHUATA, 1) OLVUTOTNTA TOV
VO KAVEL OTATIOTIKES, OVAAVGELG KOl VO EKTEAEL TOADTAOKOVG VITOAOYIGHOVGE, VO £XEL TOAAES
amoOYELG Ko TNV ovvatdtTa €£0puEng dedopévev Kot 1 duvatoOTNTA TOL Vo TOPEYEL

€100TOMGELS Y10L TOVG YPNOTES TOV.
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Brjua 5: Hepryopoaxwan s atpotnyixng CRM péoo atnv opyavwacioky Kovitovpa

[Ma va yiver armotedeopatikn mepyapakmon g otpatnyikiig CRM péoa otnv opyavociokm
KOVATOVpO, Oo mpémer vo elval evoouoTOUEV HEGH OTIC POCIKEG AEITOVPYIES. KO TIG
dpactnpotec. Ot Pacikég Aettovpyieg mov mpénel va evoopatwBodv otny péTpnon. g
EMYEPNUOTIKNG OTPOTNYIKNG Elvat: o1 avOpOTIVOL TOPOL, 1 EMKOVAOVIAL,- Ol TPMTOPBOVAIES Y10t
Bedtiowon, 0 oTpaTNYIKOC TPOVTOAOYIOUOG Kot 1 oTpatnyikny puabnon. Evag opyoviopog o
TPENEL VO, GLVOEEL TIG AEIOAOYNOELS TNG EMIOOONC Kot TIG EMPPAPEVCES UE CUYKEKPLUEVEG
uetpnoels e&umnpéong neratov. H enwcovovia yo 1 mpwtoPoviies e -e&umnpétmong
TEAATOV KOl TIG HETPNOELS &ivor 10104TEPO ONUOVTIKY, Y “TNV €vaichntonoinon twv
epyalopévaV Kol Yo TV TEPLLOPAK®ON TG otpatnykng. Otav dikatoloysitar 1 papproyn
TV TPOTORoLAI®V BerTimong diepyacidv, Ba mpémel va eEeTdleTon TPOGEKTIKA TNV EMIOPOOT

oV €EumnpéTnon TEAUTOV OAAL Kot 6TOV TPOUTOAOYIGHO TG enyeipnong.

A&rorhoynon ¢ amotereopatikoTnTog ToV. CRM pe ) ypnon g Balanced Scorecard

To povtého a&lohdéynong g omoteleospanikétitag tov CRM tov Kim, Suh kar Hwang''
etvar pio oelpd JlEPYOCIOV TOV EMTPEMOVY THY EKTIUNOT TNG OMOTEAEGULATIKOTNTOSG TOV
CRM. To mparto Pruo ce avtn an oepyasio ival 1 KOATOVONOT TNG OTOCTOANG KOl T®V
okom®v Tov CRM. Xt ocvvéyela Ba mpénel va Katoaptiotel  otpatnyikry tov CRM kot va
BpeBovv o1 Pacikol TapdyovTeS OTPATNYIKNG.-AKOAOLOEL 1] EDPECT TOV GLOYETICUAOV HETAED
tov dpactnpotitov CRM kal tov. eryepnuotikov ockondv. H avéilvon ovtov tov
OYECEMV EMTPEMEL THYV-KATAVONGT) TV EVEPYEIDV OV TPEMEL VO, Yivouy Yia va BeEATinBodv ta
OMOTEAECUOTO KO TOPAAANAG CUVEIGPEPEL TNV KATAVONGT TOV TPOGEYYIGEMV TOv glval
ONUOVTIKES Y10 TNV. EMITEVLEN QLTOV TOV OMOTEAEGUATOV. ANHOVPYOVTOS £va TAMICLO
OLTIOAOYIKG- GLVOEdEUEVOV dlepyactmv Yoo to CRM n emyeipnon Ba eivor oe Béom va
AVOYVOPIoEL TIG ~CUVIOTMOES “TOL  €lvol Ol TO ONUOVTIKEG Yoo TNV Emitevén Tov
EMYEPNUATIKOV. oKOTTdV. Ed® g1odyovtal o1 akOA0VBeC TEGOEPIS CLVICTMOEG: 1] YVMOOT Yid
TOVG TEAATES, N AAANAERIOPUOT LE TOVG TEAATEG, 1 a&la TOV TEAATMOV KOl 1) IKOVOTOINoT| TV
nehoty (oe avtmapdbeon e TIC ovviotwoes tg Balanced Scorecard mov eivor m
YPNLOTOOIKOVOLIKY, 1] TEAUTELOKT], T| GUVICTOCH TOV ECOTEPIKDOV JEPYUCIDV, 1| KALVOTOI0

Kol pébnon).

"6 Kim J., Suh E.and Hwang H. (2003), “A model for evaluating the effectiveness of CRM using the balanced
scorecard, Journal of Interactive Marketing”, 17: 5-19
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2ynua 6.4: Moviéio-aéiordynans too CRM
Hayri: Kire (2003) Anpio

Kaprta padporoynong emxidoons yroe to CRM

Ot Hyung-Su Kim kat" Young-Gul Kim'"", éovv avamtoéet pio képta Padpordynong

emidoong Tov TaPOVGLALEL APKETES-O1aPopES amd Tig cuviBelg pebooovg. H “CRM scorecard” .

oL AVETTLENY, TEPLAALPAVEL HEPIKA VEN OTOLXElR Yoo €vov TTO AEmTOUEPT) EAEYYO TOV AVG)\U(
depyacidv tov. CRM. Zg ovvepyacio pe emayyeApotieg aAAd Kot e EMYEIPNOELS, avETTLEAY

évav xGptn. pe Tovg Kpiowovg mopayovies emtuyiog Kot TG OxEcElS HeTtagd Tovug, TNV

1EPAPYNON TOV-TOPAYOVIMY EMTUYIOG Kot TO OemPNTIKO LOVTELO GYEGEDV TMOV GTOLYEIDV NG

vrodoung Yy -to CRM, 1@V -dlepyosidv, TOV TEAUTOV Kol TNV OYECN TOVG LE TOVG

mopdyovreg Tov kabopilovy. v opyavoaciokn €nidoon. Avtd tovg £dmae T dvvotdTnTa VoL AI-I 0 (PC'I
O OOV VAL "OAOKANPOUEVO HOVTEAD Yio TV al0A0YNoT Kot TOV EAEYYO TMOV OlEPYACIDV

tov CRM, mov Pacileton otnv tomoroyia tng Balanced Scorecard kot tnv mpocéyyion g

onpovpyiag a&iog HECH TOV TOP®V TNG EMLYEIPNONG.

"7 Hyung-Su Kim, Young-Gul Kim (2007), "A Study on Developing CRM Scorecard”, hicss, pp.150b, 40th Annual
Hawadii International Conference on System Sciences (HICSS'07)
¥
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Metd amd 1epapynon T®V CNUAVIIKOTEP®V TOPAUETP®OV OV ennpedlovv TV midoon Tov
CRM kot ) dnovpyia x4ptn OLTIOAOYIK®OV GYECE®V, ONUIOVPYNoAY £V LOVTEAO Y10 TNV
a&oroynon g emidoong tov CRM. Xt cvvéyeln amopudvocov tovg Pacikovs. dsikteg
emidoong mov glyav T peyolvtepn onuacio yia tig depyocieg tov CRM ket tovg tepdpymcov
ue Paocetl  depyacio avaivtikng epdpynons (Analytic Hierarchy Process, AHP). Mg Bdon
TO. TPONYOLUEVA, Ol gpeuvntég €pTaEav pia kdpta emnidoong-yw 1o CRM, 1 omoeia
OmOTEAEITOL OTO TIG ATOWYELS YO T SLoLYEIPLOT TEAATMOV TOL Eivon: 1 GmowT TG OpYAvV®SNS, M
dmoym TV TEAATOV, N GTOYTN TOV JEPYACLOV Kol TNG VTOdoUNS NG emyeipnong. Kdbe
dmoymn €xel  GLYKEKPIUEVOLG SLOYVOOTIKOVG TOPAYOVTES - KOL -~ YPNOLUOTOLEL. UETPNOELS
VTOKEWUEVIKEG OTMG Kol oavtikelevikés. 'Eva pépog tng xaptag. emidoons ywo to CRM

QOIVETOL GTO TOPAKAT® GYT O

Kapta BaOpoAdoynong enidoong yia To CRM
AlayvwoTtikoi Opyava
Zuvictwoo
TLOLPAYOVTEG YTTOKELUEVIKA AVTIKELPUEVIKAL
Atla petoxwv SHV
ROA, ROI, KaBapég
nwAnoeLg, Kabapég
Opyavwoaolakn Kepbodopia AvtidopBavouevn
nwAnoeig /
ouunepldpopa gnidoon
epyalouevo
Kepahalo Kedpalato meAatn,
TmeAATn CLV, Képbn/mehatn
Adoociwon Avtiappavopevn
RFM
TEAQTN adooiwon
MNoocooto
Ikavomoinan AvtidapBavopevn
MeAdtng LKavormoinong
meAatn Kovormoinon meAatn
neAaTwWyY
Avtihappavopevn aia, MNoocooto
Afio.mtehatn
Yx€on, Mapka TIOPATIOVWY TIEAATWV

2ynuo. 6.5: Evosiktikés uetpnoeis s “CRM scorecard”
Inyn: Kim (2007)
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6.7 Kprtukn yux ta epyadeia agloddynong enidoong tov CRM

H mpocéyyion ¢ Balanced Scorecard pmopel va ypnoylomoteitor eupémg amod [eyalovg
OPYOVIGLOVG amd TG 0pYEG TNG 0ekoeTiog Tov 90, oAl £xel apkeTd adLVOpO onpeia. Ay
TEPILOUPAVEL TOLOTIKES LETPNOELS, OEV £YEL KATOLO GYECLUKO HOVIEAO Y10 TOLG TTELPAYOVTES
ov AapPAavel vTOYN Kot dev €xel emAPKeES LETPNOELS Yoo TNV HETPNGN THG EMIOOGNE TOL
CRM. TI'a mopdadetrypo, eneldn o mAaicto avtd dev Umopel vo LETPNOEL TNV OPOTIWGCT TOV
TEMATAOV OC EVOV EVOIAUECO TOPAYOVTO GLVOEOVTOG TNV KOVOTOINGT] “TOV - TEAATN UE TNV
EMIOOGT TOL OPYOVIGHOD, deV UTOpel vo eENYNOCEL TO YEYOVOG OTL UTOPEL VoL elval YOUNAN T
apocimon tov meddn dtav vhpyel vYNAN wavoroinon. Iopdiinia n balanced scorecard
nopaPAENEL TO YEYOVOS OTL Ol AVEROPKEIG OPAOTNPLOTHTES TOV £XOLV VO KAVOLV [LE TOVG
neAdteg emnpedlovy apvnTIKG TNV AQOGINGCT TOV TEANTOV, KATL TOV GUVIEETAL 1GYVPA LUE
mv opyavoolokn emidoon. Extdg amd ovtd,  m EAAewyn TOV HETPOV YOl IKOVOTOINGM
TEAATOV 010 TAiclo avtd pmopel va onuaivel v dyvolo onuoviikev otoyeiov. o
TopAdEy Lo 1| amaiTnoN Vo VITAPYOVY CLGTNHATA EKTAIOEVONG XWPIC va vVILapyovVY cuuPatd
pe to CRM cvotipata avtarddoong cUGYETILETOL LE TV OVSUPESKELN TOV EPYOLOUEVOV KoL

v anpoBupio Tovg va ypnoporojcovy &va cvotnue. CRM oty kabnuepivr| tovg epyacio.

Tavtoypova, ce 6Tt apopd 10 CMAT cto omoio avapepbrikape oe mponyodevn Tapdypapo,
N obvyyxpovn £€pevva emESEIEE OTL AOY® GUYKEYLUEVOV OmOYE®V Kol Ol1PpOPOVUEVEOV
CUGYETICUMV LETOED TOV TAPOyOVT@Y oL AopBdvel vmoyn tov 10 CMAT, glval dVoKOAO va
VILAPYEL POl GUOGTNUOTIKT. KoL TEPLEKTIKY] Amoyn Yoo TV dldyvmon NG KoTtdoTaong oTnV
onoia Bpiocketon to CRM. To CMAT pnopei vo mapovcidlet daxekpipéveg Pabuporoyieg yo
KdOe Sayvomotikd mapdyovta (T.y.- IV tkavoroinon tov epyolopévav), divovtdg pog v
TOPOVCO. KATAoTaoN. (T): THY OVGAPECKELR) OAAG OEV TOPEXEL GTOLXEID Y10 KOTOVONOY GE
BaBog (m.x.~ 0Tl | TPONYOOUEVN KATAGTAOT] OQEIAETOL GTO OKATAAANAO GUGTNUO AUOPDOV).
[Mapdrinra, to. CMAT dev. mapeyet kKapio peTpnon yo v cLUTEPLPOPE TV £pyalopévmv
Kot y1 avTtd, dgv-pumopel va dukatoroynoet yori 1o CRM mpénet va €yl dueon emagn pe tov
meEXATY, KATL TOV £ivot KPIGLLO Yo TV KaTavonon tov Adyov yio tov onoio to CRM dev Oa
EXEL ONUAVTIKT EMIOPOCT TAV® GTNV 0PYOVOGCIOKT €nidoon. Ev téhel, and v otyun mov
AVOPEPETOL  OTOVS -AvVOPOTOVS Kot Tov opyovicpd oe éva pétpro Padud, Ba amokpumret
apKeTO onuavTiKa. ototyeio. o mapdaderypa, 6ev Bo OMOKAADTTETOL TO YEYOVOG OTL 1] EAAELYT
evog ovpPatod pe 10 CRM ocvot)potog amodoy®v eivol 6Tevd GUVIEIEUEVO LE TO YOUNAD

emimedo Kavomoinong epyalopévayv, Ommg avapépOnke TponyovpéEVOC.
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6.8 H ovoyétion ¢ entiSoong tov CRM pe TNV ETYELPTOLAKT) ENIS00T)

Mokiovott  kown Aoywkn Ba mpoteve 0Tt n avénon emidoonc tov CRM Ba 0onyovoe ot
KOADTEPO EMLYELPNUATIKG ATOTEAECUATA, Ol OTOPAGELS Yo TNV EnéVvOvon 1o -CRM-Ba tpémet
va dwooroynfodv pe coen Kot OAOKANPopEVO Tpdémo. Ot eMYEIPNOES TOV- EXOVV
YPNOLOTOUGEL YAPTES EMTLYINAG Y10 VAL GUVIEGOLV Eva KOUUATL oo peTprioelg Tov CRM 6¢
YPNUATOOIKOVOULIKA OTOTEAEGUATO KOl OTOTEAEGHOTO TOV UETOYWY, LTooTnpilovv. GTL Ot

npwtofoviieg CRM &xovv cmotéc Bdoeig a&ilovv mapdtt cuvodevovtal amd. Leydio K6GToG.

H cbyypovn BipAoypaeio meptlappavel apkeTd mopadEiypoTo LEAET®V TOV GVGYETILOVY TNV
epappoyn tov CRM pe v avénuévn emidoon g entyeipnong. Eivar. yeyovog 6t apretég
EMYEPNOELG OV Exovv epappocel 1o CRM pe emrvyic, £xovv TETHYEL ONUOVTIKEG QVENCELS
oV Kepdogopia tovg . EmmAéov, o1 EMYEPHOEIC TOV EMEVEVOVY TEPIGGHTEPO, KEPGALAL
vy TV avamToén opaotnplottov CRM Kat.yio. TNV, dnuiovpyio T€(VOLOYIDV, ETLTLYYEVOLY

, , , 119
peyaAdTEPT KOVOTOINGN TEAATMV

. H ypnon. tav gpappoydv CRM oyetiCeton pe
aLENUEV] YVOON YlOL TOVG TEAATEG, KOTL OV - HETOTPEMETOL OPYOTEPO GE 1KOVOTOINOT
TELATAV, EVO TOVTOYPOVO 1] EXIO00TN TNG EMYEIPNONG GE OPOVG OLOTIPNONG KoLl IKOVOTOINOo™G
TELUTAOV Elvol LEYOADTEPT Y10 TIG ETLYEPNOELG TOL £XOVV TPONYUEVO TUNLO TANPOPOPIaG TNG
teyvoroyiag. H wavoroinon tov melatdv omms gival puoikd, £xel Betikn cuoyétion pe to
aroteAéopato ¢ emyeipnoneg. HapdAinio, 1 cvoTNUATIK Kol TPoANTTiKY (proactive)
Sloyeipion Tov oyéoemv e Tovg medtec ennpedlel OeTikd v enidoon g emxeipnong'*’
KOl LAALOTO CUUPBARAEL OTNV OATAPNOT TOV. CYECEMV KOl TNV TPOSANYN avEnuévng aéiog

Ao TV AVOYVOPIoH TOV KEPOOPOPMV TEAATAOV, OTMG EYOVLE AVOPEPEL TPOTYOVLLEVO.

Ext6¢ tov-aAlov; to CRM Bonba onuovtikd otnv avdntun véov mpoidovimv Kot Tnv
avénon g emidoong-Tov Tpoidvtog (product performance), mov odnyel omv avénon g

emidoons e amxsipncnglzl.

% Ryals.L. (2005), “Making Customer Relationship Management Work: The Measurement and Profitable
Management of Customer-Relationships,” Journal of Marketing, 69 (October), 252-61.

119Raji S. and ‘Moorman C..(2005), “Strategic Firm Commitments and Rewards for Customer Relationship
Management in Online Retailing,” Journal of Marketing, 69 (October), 193-200

120 Reinartz W., Krafft M., & Hoyer W. D. (2004), “The customer relationship management process: its
measurement and impact on performance”, Journal of Marketing Research, 41(3), 293-305

2 Holger E., Hoyer W, Krafft M., and Krieger K. ( 2010), “Customer Relationship Management and Company
Performance-The Mediating Role of New Product Performance’,” Journal of the Academy of Marketing Science,
38, forthcoming
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Mia épevva g QCi ~~ éde1&e 011 ta amoteAéopato Tov CMAT cvoyetilovion pe. v eridoon

¢ enyeipnong H épevva e&étace otoryeio amd 21 emyeipnoeic. Mia opdoda aveEdptnTmv
E0KOV GLUPOVAMV aEOAGYNCE TNV EMXEPNHOTIKY| ENid00T KAOE OpyOVIGHOD GE GYXECT - UE
&va VPV PACHO LETPOV OTTMOG 1| AVATTLEN TOV TOANGEMV, 1 KEPIOPOPio Kot 1] aVATTUEN- TV
maywv otoyyeiov. Ot a&loloyntég oev yvopllov OGO KOAG .0VTEC Ol EMYEPNGELS lyav
a&oroynBel amd to CMAT. X cuvéyeln cuykpiOnkov o AmToTEAEGUATO HE TOL GKOP TOV

CMAT. X10 mopakdTm oyfpo QoiveTol n GOYKPIoT o).
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2ynua 6.6: 2voyétion tngeriooons tov CRM e v emiyeipnpotixny exiooon
IInyn: Payne A. (2005)

Avt ) épevva vroostnpilel v droyn Ot 1 enidoon tov CRM oyetiletar pe v cuvolkn

EMIO00N KOl GCLUTEPAIVEL OTL O1 TTLO GNUAVTIKOL TOPAyovTES Elvat:

e AvOpomot kot nyecio

122 payne A. (2005), Handbook of CRM: Achieving Excellence in Customer Management, Butterworth-
Heinemann, pp. 314
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e Atepyacieg HETPNONG KO AVATTUENG Y10 ATOTEAEGLLOTAL
e  Eopoppoyn katdiiniov npoktik®v CRM O6mtm¢ 11 otdyevon meAatdv LVWNANG. a&iog

KOKAov ong

H eotioon oto otoyeio «avOpwmog», n €PApPUOYT TOV TPOKTIKAOV TOL- TPOSUVOTOALOVTAL
TPOG TOV TEAATN KOl KATOAANA®V UETPNTIKOV GLOTNUAT®V - OTOTEAOVV. TOVG KPIGULOLG
napdyovteg emrvyiog (CFS) yio 10 CRM. Qo10600, 6edopévng g avEnpévng cuyvoTnTog
eupdviong mpoPAnudtov katd v eeappoyn tov CRM ‘otg emyeipnosis,  yperaletan

TEPLGGATEPT EPEVLVA TAVE® GE OVTO TOV TOUED.

[Tapot n ohyypovn €pevva cuVEEeL TNV AHENGN TG EMIOOONC HE TIG EMTUYNUEVES EQUPUOYES
CRM, 0o mpémet va onuetmbel 0t yperdleton TEPOUTEP®D HEAET YO TOV TPOGOLOPIGHO TNG
aAnAenidpaong tov mopaydviov tov CRM and tovg omoiovg. eEopTdTon 1 ETLXEPTCLOKN

gmidoon.

6.9 H art68oon ¢ emévdvonc tou CRM

H évvoia g anddoong g enévovong tov CRM cvvdéetal pe tov ypdvo mov ypetdletor yio
va yivel n glompaln TOV apyKaOv KEQaAAiOV TOL emevovOnKav Yo TV onpovpyior £vOg
épyov CRM. Ev yével, o mapayovtag tov ypovov givorl kaBopioTikos yio Ty emttuyio evog
npoypdupoatog CRM, kabog tuydv kabvotepnoels o @Epovy TV emyeipnon G€ LEIOVEKTIKN
0éon oe oyéon e TOV avTOYOVICHO, €0’ 000V ol avtitaAiot Bo &govv Eekvnoel v
CLOTNUOTIKY SYEIPION TV OYECEMV LUE TOVG TEAATES TOVG Ko Bo amoAapPavouy ta 0QERN

amd ovTn TN O10OIKAGIL.

Metd v ohokANpmon-tov. £pyou.CRM kot apod £xet yivel N KAtdAANAN TPOSAPLOYT OTIG
depyaocieg g erxtyeipnong, Eexva n pétpnomn xpdvou yio Ty anddoon e enEvovonc. Avt
umopel vo- eaprdrtor-oe -éva peyaro PBoabud omd T onuovpyio vEV TPOIdVTOV TOL
KOAOTTOUV KOADTEPOL. OO TO TPOMYOUUEVO TIG OVAYKEG TOV TEAUTAOV, OAAGL Kot omd TNV
aQOCioT . TOV TEANT®V oTo. mpoidvia Tng emyeipnonc. Mio épevva tov Rogers ot
Peppers' > avadépel OTL 6TOV YPIILATOOTKOVOUIKO TOHER, HOVO TO 1% TV KATOVOAMTOV TOL

Bewpovv OTL 0 TAPOYOG TOV YPNHOTOOTKOVOUK®MV VINPECIOV TOV EUTIGTELOVTAL £XEL TOAD

123 peppers D., Rogers M. (2004), Managing customer relationships: A strategic framework, John Wiley and

Sons, p. 29
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KaAn e&ummpétnon, Ba petamndovoe oe dALo mTpoidv. Avtifeta, T0 26% TOV KATAVIADTOV
oV 0V givol gVYOPIOTNUEVOL HE TNV Olayeiplon TEAAT®OV TOV TOPOYOV- Tovs, Oa
LETATNO0VGOV GE OLUPOPETIKA TPOIOVTIA GE £Vl O1AGTNLO dMOEKA UNVAV. AVTO onpatvet 'c'm
n amddoon g emévdvong v o CRM efaptatar amd v ovENon g apocinons: TV
TEANTMOV OTA TPOIOVTO TNG EMLYXEIPNONG.

210 TOPAKAT® CYNUHO QoiveTol M €MIOPOON NG EMTLYIOG TOV EPYOL CRM.crnv avamTuén
VE®V TTPOIOVTOV KOl TV SOTNPNON TOV TEAATAOV YLol TOV KAGOO TOV YPNLATOOIKOVOUK®V

VANPEGLDOV.

2ynua 6.7: Eniopaon g emrvyiag oo CRM oty avimtoln véwv mpoidviwy ko ) diatipnon
TV TEAATOV

LInyn.-Peppers ka1 Rogers (2004)

’ r 124 r I r , ,
Mia épguva g Cranfield Research ™ e&étace 10 katd mOGO Ol EMYEPNOELG UETPOHV TNV
rd
arodoon g enévovong Yo to. cvothpoate CRM kot arokdivye 6tL o0 akdOAovBa téccepa
KPLTPLOL YPTCILOTO0UVTOL GLVIOMG Yot TNV AE0AOYNON TNG EMTLYING TOV ETEVOVCEMV OTIG

dpactnprotntes tov CRM. Avtd ta kprTnpila £(0Vv TAEOVEKTILLOTA KOl LELOVEKTILLOTOL:

124 payne A. (2005), Handbook of CRM: Achieving Excellence in Customer Management, Butterworth-

Heinemann, p. 315
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1.

3.

4.

Bednuwaoeig yio v elomnpétnon melotwv, v ikovomoinon koi v datipnon: Avtd to
ocvotnuota gival peyding a&iog 6tov cLVOEOVTAL e TPOGEYYIGEIS TOV EXNPEALOVY TOL
KkEPOM Ko TNV aia Tov petdywv. H dtatpnon tov kaAdtepmv and Tovg TEAATES EXEL
Kkpioyn enidpaomn oty kepdopopia

Amddoon ¢ emévovans yia. to. cvatiuato, CRM mov Eyovv viofetybei: H pétpnon. tov
ROI yuww 1o CRM ovomuota eivar o@éMun Omov VRAPYOVV . GUYKEKPLUEVES
emeVOVOELS Yoo ovyKekpluéveg epapuoyés CRM, é6mwg -1 - avtopatonoinon twv
TOANGEMV 1| GLOGTNHOTO JYEIPIONG KAUTAVIOG TOANGE®Y, . TO OToia - LTopovV va,
ovvoeBovy amevbeiog e PLETPNOELS Y10 TOVG TEANTES 1] OOV VILAPYOVV AVAYVOPIGULES
AmOd0TIKOTNTES 1] LELWGELS KOGTOVS. 26TOC0, Etvon onUAVIKO Vo eE0GPOMOTEL OTL N
KOVOTOINoN TOV TEANTOV OeV EMMNPEALETOL OPVNTIKG - OO THV- EI00YWOYT TETOLOV
GUGTNULATOV.

Aldoyés atn ovvolikn emidoon g emiyeipnong: Ot aAloy€G GTNV GLVOAIKY MO0
™G emyeipnong pmopel va eival SVOKOAD va TpocdtoploTovy. Ot BeAtidoelg exidoong
Y10 TOPAOEY AL, UITOPEL VAL EIVOL OTTOTEAEGUEL TOALDV. TOPOYOVI®OV OTIMG 1| LEIWON TV
JPUGTNPLOTATOV TPODONOG TOV CVIAYHVIGTOV:

AdEnon e Kepdopopias TV TEAATOV Kol TV TUnuaTtov avtov: H pétpnon g
avénomn g KepOOPOPIaS TOV. TEANTAOV KOl TV-TUNUATOV TNG TEAATEWNKNG PAong Kot
1 KOTavONGN TOL TPOTOV LLE TOV-OTO10 OVTN GLVOEETAL PE TNV a&ia TV HETOYWV givar
éva Béua mov apyiler vo-.amoktd evolapépov. Ilepthapfdaver v Bedpnon tov
TPEXOVTIOV KOL-TWV. LEAAOVTIK®V. EMOPAGEMV GTO KEPOOC. AVTO €YEL WG ATOTELECLLAL

va vroloyileTon ) mlovn a&io koikkov {ong tov meldtn poll pe v tapovca aéia.

H pétpnon-1tng omédoonc g emévovomg elvar évo onuavtikd ototyeio tov CRM. H
a&lohdynon g enidoons tov. CRM Oa mpémel va Bewpeital 6To TAAIGIO TG CTPATNYIKNG
npoceyyong tov. CRM. Ta Bacikd kprmplo yio ™ pérpnon g anddoong tov CRM mov

aVAPEPOVTOL TO- TAVE®, BVAOEIKVDOVV QLT TNV ENLXEPNGLoKn Bedpnon tov CRM.

Entidoyoc-Zupiepaopata
H a&oldynon tov depyacidv g emiyelpnong OVCIOCTIKA ATOTEAEL TN GUYKpPLoN 1TNg
EMOIWKOUEVNG KATAOTAONG UE TNV verotauevn v va eaybodv cvumepdopoto mov Oa

Kafopicovv 10 péAAOvV G emyeipnong. O €leyyog o¢ pEPOg ™G a&loAdyNoNg mpémel va
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€oTLEL OTIG EKPOEG, TIG EICPOEG KOl TIG dPACTNPLOTNTEG TNG EMYEIPNONG 6TO GMOTO PobUd
Kol avdioya pe tn pon a&log peE EUmMEPIOTATOUEVO TPOTO. X VTN TNV KoTevhuvon, 1N
oolvywopévn kapto Pabuordoynong (balanced scorecard) PeAtidver v emkoivovie. £vtog
Kot €KTOG NG emyeipnong kot mopakorovdel v enidoon 6TOVG GNUAVTIKOTEPOVS TOUELC.
[MopdAnia 1 1ooluyopévn kdpta Pabpordynong mTpooeEPeL - 0QER  “OTIG ~COYYPOVES
EMYEPNOEL TOL TEIVOLV VO EVOTOMGOLV TG OLOTUNUOTIKEG HETPNOELS - EMIOOONC. 2N
dwdwkacio g a&loddynong evog épyov CRM Aapfdvovtol vréyn 1o Ke@dAaio tov TeAdrn,
Ol AE1ToVPYiEg TOV EYOVV GUECT] EMOPN UE TOV TEAATN Kot Ol PETPNGELS e Paotkovg deikTec.
Oleg avtég o1 mapdpetpol odnyovv oty Katavonon g pong aéiag fiéca otnv. emyeipnon
Kol T OMUovpyio TG omaitovpevng avadpaonsg mov o PeATioTonomoel TIg O1001KAGiEg
dwyeipiong meAaT@V. e OTL APOPA TIC HETPNOELS YO TOVG TEAATES TOPOTNPEITOL SVGKOAMA
oV 05107oiNoT TV SE00UEVMV TOL OQEIAETOL KUPIOG GTHY KOKT] SO TOV OVAPOPOV TOV
petpnoewv, o€ epyoieio peTpnoemv mov dgv- . €yovv efelybel Phoel TOV avayk®dv ToV
TEAMUTAOV KOl OTNV amovcic TG OkavoAMKng mapakolovdnone. Xe kdbe mepimtwon,
TPOTAPYIKO POLO GTNV AEIOTIOTION TOV CUUTEPACHATOV OAALGL KOl TV TPpoPAEyewV £xel N
nowmrta TV dedopévav. Ev  koatakAeidt, —pHOAOVOTL 0l oUyypoveg HeAETEG KOl O
EMYEPNUOTIKOG KOGHOG Bewpovv 0Tt T, £pya. CRM awédvovv v a&ila mov mpocrapfavel o
meEAITNG, €ivol onuavtikd vo. mapatnpndel 6t dev vIAPYEL UEYPL CHUEPOA EMIGTNLOVIKA
OTOOEOELYLEVT] GUVOEST] CLYKEKPIUEVOV. TOPAYOVTOV Tov owédvovy v enidoon tov CRM
HE TNV avénom TG EMXEPNGLUKNG EMid0oNG. “AVTO PEPoto dev amotelel UEIOVEKTNUOL TNG
€QapUOYNG TOL otpatnyked CRM og éva peyaddtepo e0pog emyelpnoemv aAAL aVOSEIKVVEL
TNV OVAYKT Y10 0 GUCTNUATIKY TPOGEYYIoT) TNG Jl(EIpong mTEAOTOV Kot TG dlayeipiong

™G enidoomg.
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KE®AAAIO 7: lwg evBuypappiletal to CRM pe Tig Slepyaoieg Tov oTpatnykov

MAVATIUEVT KALT) GXE0T) TOV LLE TO AVTAYWVIGTIKO TTAEOVEK TN

7.1 KaBopiopnog ¢ ovvdeong tov CRM e TN 6TPATYLKN

Ewayoym

Onwg avaeépbnke ota mponyovpeva kepdiowa, av éva épyo CRM-dev elval katdAAnAa
TPOGOPUOCUEVO OTN OTPATNYIKY TNG Emyeipnons, 0Od vrépyel -UIKPOTEPT AEITOVPYIKT
Arod0TIKOTNTA KOl ETIOTG 0V O LTOPEGEL VO ONULOVPYNOEL EVOL OLOTNPN GO BV TOYOVIGTIKO
TAEOVEKTN AL XTIC TEPLOCOTEPES TEPMTMGELS TAL KEPON OG- TNY EPaApHOY-avTH B givor TOAD
HIKPOTEPA amd TNV GLVOAIKT emévdvor. Eilvar onpaviikod vo toviotel 0Tt ta St proa
0PéAN e €06000, UEPIdI OyOpAg Kol 1KOVOTOiNner meAaT®V-umopodv va épbovv povo av
EVOLVAUMGOLILE TNV OVTOYOVICTIKY BEom tS-emtyeipnons oty ayopd. Ot tpwtoPoviieg Tov
CRM mov Bektidvouv Kot Tpoasmiloviol TyEG eVIOYWVICTIKOD TAEOVEKTNUATOG £XOVV TV

HeYOADTEPN TOAVOTNTO Y10 CNUOVTIKE: KO OLOTNPY|GLLOL OPEAT].

Ta meprocdTepa eyyepnuato wov oyetiCovror e tnv egoappoyn tov CRM egivar oyedtacuéva
vo BeAtidvouv TG Asttovpyisg ywo Tov meAdIn Kou-dev eivar gvBuypappicpéve pe tnv
evplTEPT GTpATNYIKY dtoKElpon. Avtd cupuPaivel cuyva KaBdg 1 oTpaTnyiKy ival acaeng N
eldyota katavont péoa. otnv emyeipnon. Tl va 600el pio mAnpng mpocéyyion g
ovvoeons tov CRM i v oTpatnyikn, PNCHOTOOVUE TA TOPUKAT® GTPATNYIKA TAAIcL

Tov kadnynt Tov Tlavemampiov tov Harvard, Michael Porter'>.

1. Aldkpiom TOL GVTAYOVIGTIKOD TAEOVEKTILOTOG OO OULYEIC AEITOVPYIKEG IKAVOTNTES
2. Avoyvopion TV oVToy®OVIGTIKOV TAEOVEKTIUATOV TOV OPYAVIGUOD
3. KoBopiopds npmtofoviidv mov dopodv 1 BEATIOVOLV TIG TNYEG OVIOYOVIGTIKOV

TAEOVEKTNIOTOV

[ToAAég emyelpnoels €xovv avopiEel TNV GTPOTNYIKN OV OKOAOLOOLV LE AELTOVPYIKEG
dpactnpotes. Xopig pio EexdBopn oTpatnylkn 7TOL &ivor €OKOAN KOTOVONTH Kol

epopuooIun péoa oty emyeipnon, OAeg ot tpmtoPoviieg Pertiwonc, cvpmeptiapPavorévon

125 Bligh P., Turk D. (2004), Releasing CRM’s strategic value, John Wiley and Sons, p. 55
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kot Ttov CRM, dev Ba €yovv moté G amotéAecpa ta (NTOVvUEVO HOKPOTPOBEGHO OPEAN.
AvtiBeta, o1 EMYEPNGEIS TOV £YOLV OLOTNPYCIUN OTOTEAEGUOTO £XOVV Ui0L ETIKEVTPOUEVT
Kol povadikn 0éom péca omv ayopd mov Opactnplomolovviol. Evd oTic - meplocotepes
TEPUITAOCELS €ival TOAD OMOJOTIKES EMYEPNOELS, Ol TPAYHOTIKEG TNYES CVTAY@OVICTIKMV

mAeovekTnUdToV glvar mo Padiéc.

SOUQOVO PE TNV OVOAVTIKY] TPOGEYYIoN TNG OTPATNYIKNG. amd tov Michael Porter, pio
emyyeipnon Hmopel vo LTEPVIKNGEL TOLG OVIOYOVICTEG “TNG HOVO . oV ONUOVPYNCEL Kot
dtnpnoet pio Lovadikn otpatnyikn 0éon. Avt n npodtacn asiog tpénet va cuvdebel pe tov
AVTOYOVIGUO TOL AVAPEPETAL GTO TUNLO TNG TEAUTELOKNS PAONG OV GTOYEVEL 1] MLy Eipnon.
Ao pio eupvTepT AmoyT, VILAPYOLY 0VO €101 TPOTACEWV: TAPAEOOCT| GTOV TEAATN TG 1010G
a&log e TOVG avTay®OVIOTEG GE YauNAOTEPES THEG (TpdTacT) KOGTOVS) N M ToPOoYT| KATolov
povadikoy piypatog aiog (mpotaocrm Oagopomoinong). Kabog ta younidtepa koot
IMUovPYoLV peYoADTEPO PePidlo otV ayopd. kKot 1. peyaAdtepn aéia divel v duvatoOTNTA
YU LEYOADTEPEG TIESG, EYOVUE QOENCT TOV- KEPOOVE, Od TNV EPapHoyn pHiog amd T 0Vo

GTPOTIYIKEC.

Ot emyEPNOELS TOL ATOTLYYAVOVY.GTNV EMAOYN KO GTNV €6TINOT GE £vVOL GTOYO OEV UITOPOLV
Vo ONUIOLPYNCOLY o oTPaTNYIK) ToUTOTNTA Kol o onuoavtiky) 8€omn 610 pHuoAd TV
KatoavoAwtdv. TloAléc -amotuyies tov ocvemudtov CRM ogeilovion oty  advvopio
ovvdeong tov otoxwv tov. CRM pe my enyelpnowokn otpotnykn. H anovcio piog koid
OPYAVOUEVNG KOl GOOTA O10PBPOLEVNG OVTOYDOVIGTIKNG CTPATNYIKNG, EXEL WG ATOTELECLLA TO
CRM va mopdyet -0péAN. LOVO ©€- OTL QPOPA TIC KOVOTNTEG KOl TIS AEITOVPYIES NG
emyeipnonc. Avtd o 0QEA - EvaL-avoryKaio Yol Vo UV DITEPYOLV LELOVEKTUOTO GE GYECT UE
TOVG OVTOY@OVIGTEG OALG OEV €YYLMVTOL TNV OVTOXN TOV OVIOYOVIGTIKOV TAEOVEKTNHATMV

670 (pOVO.

7.2 AVTOY WVIGTIKO TTAEOVEK TN

Q¢ avtayoviotikd Tieovéktnua Bewpovpe v emmAéov a&ia mov elvar og BEom va Tpoceépet
N emyeipnon Evavrt Tov avtayoviot®v e H a&io mov o meldng aviiiapfdvetol petpdrot
pe T O0POopA TOL KOGTOLG TTOV O TEAATNG TANPMOVEL Y10, VO, OTOKTGEL TO. TPOTOVTIO TNG

ETOPELDG KOl TOV TAEOVEKTNUAT®OV 7OV OMOKTA OmO Tr YPNON TOV TPOIOVIOV 1 TOV

194



vmpectdv. O Pacikdg oTOXOC TOV EMYEPNCE®Y €lvar 1 onpovpyio. €vOG GLVEXOVG

’ , , ’ r 7 212
OVTOY®VIGTIKOD TAEOVEKTALOTOS TOV SVGKOAN TENEITOL OO TOVC AVTAYOVIOTEG .

O £vTovog avTay®VIGHOG TOV ETIKPOTEL GTO YMPO TMV EMYEPNCEMV ToilEL ONUAVTIIKO POAO
Yo TNV EMTLYIN 1] ATOTVYIC TOV dpacTNPlOTT®V ToVvS. Ilpv and kébe amdpacn to oTteréyn
¢ emyeipnong Ba mpémetl va vToAoYilovv oV HITOPOVV VO OTOKTIGOVY, VO, dLOTNPHCOVY 1 Val
YAGOLV, KUPIOS AOY® OVTLYPOPNG KATOLOL OVTOYMVICTIKOD TAEOVEKTIUOTOC TOV SlabETOVV.
H emyeipnpotikn otpotnykn Uropel vo 0dNyNGeL TV EXYEIPNON GE It VREPOYT| EVAVTL TV
AVTOYOVIOTAOV 6TOV KAAOO, Le mEPLocOTeEpes TOAvOTNTEG emTuyiog Kot peyaAdTepa KEPON.
Mo vo emdeyel n KOTOAANAN EMYEPNUATIKY oTpATNYIKY B0 -mpémel vo pehetdTon 1
EAKLOTIKOTNTO TOV KAGOOL TTov M emyeipnomn PploKeTal Kot 0L TAPAYOVIES TOL ONULOVPYOVV
™mv  avtayoviotikn 0éon mov meplhapPdver k€pom - kol emPiowon o©T1o  paKpoypOHVIO
Siotua'?’. Tovilmg 1 péviun amddoon THE EmEipNoNG o8 Eminedo peyaliTepo amd To
HEGO TOL KAAOOL OMMOVPYEL AVIOYOVIOTIKO - TAEOVEKTHUO OE  pokpoypdvia Bdorm. To
AVTOYOVIOTIKO TAEOVEKTNLO UTOPEL VO arroKTnOel 1€ TPOTOVG STPOPETIKOVS AVAAOYO LE TIC

Juvapels kat tig advvapiec mov N ke emyeipnon dwodEret.

61000, 01 MEPIOCOTEPOL UEAETNTEG MOV AVOPEPOVTINL GTO OVTOYOVICTIKO TAEOVEKTI IO
umopel va. divouv tov KO TOVG OPIOUO avdAoyo HE TNV Gmoyn amd Tnv omoio To
nmpoceyyilovv, oALG Oev. efetdlovv oe Pdboc Vv emidpaon TOL  AVTAYOVIGTIKOD

TAEOVEKTNLATOG GTNV GLUVOALKT EMIOOON TNG EMLYEIpPNONG.

AVTOYOVIGTIKO TAEOVEKT IO KO OVTOYMVIGTIKI ETLTUYLO

2oupova pe tnv Tponyovuevn Oempia yio o oTpatnytkd Havatlpevt Kot T0 ovVIoy®VIGTIKO
TAEOVEKTN AL, OL AVTOYOVIGTIKES GTPATNYIKES EIVOL QOUNUEVES YOP® AT TNV dLOPOPOTOiNGM
Kol TNV NYESia KOoTovs. To avtoymvioTikd TAEOVEKTILO AVTOVOKAGTOL GE QVTES Kot TYalet
amd To-OPEAN OV EYEL. M- EMxeipnon AOY® NG SPOoPOTOiNoNG Kot amd To OQEAN AdY®
KOOGTOVG, GE" GYECT]. PUE TOVG OVTAYOVIGTEG TNG. AvtO onuaivel 0Tl TO OVIOY®VIGTIKO
TAeOVEKTN L, €E0PTATOL KLPIWS OO TNV GTPATNYIKN TOTOOETNON, YWPIc ®GTOGO va etvat KTt

TOVTOCTO LE OUTH).

126 Barney J., Hesterly W. (2006), Strategic management and competitive advantage, Pearson Education
127 rewpydmoudog N. (2006), Stoatnyiké Mavatluevt, EkSooeig I. Mmévou, ABrva, oel. 231
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To avtayovioTikd TAEOVEKTNUA KAT® om0 KOVOVIKEG GLVONKES, ©€ HOKPOTPOOEGHO
npoypoppotiopd, 0o 0dnynoet oe peyéha mepddpla képdove 2. Ttov mivaka 7.1 PAsmovpe

OTL OTTO100NTOTE AEITOVPYIKO KOUUATL TNG EMYEIPNONG 1] CLVOLAGUOG VTOV, -UTOPETL. VoL ETVOL

TNYN OVTOY®OVIGTIKOV TAEOVEKTILOTOC.

XapnAo kK6oTtog Awdopormnoinon
OL peyaheg
ETILYELPNOELG Elkova tng emiyeipnong-
MApKETLVYK umopoLyV va EVIOXUMEVN amtd évav
TETUXOUV EKTITWOELG YVWOTO OTPATNYLKO NYETN
otn dtadnuion
AmodoTtikn EmavaoyxeSLaouEVEG
Slaxeiplon Slepyaoieg mou npooBEtouy
Neltoupyieg
gpyootagiou-kal afla yliatny evioxuon tng
TaPAyWYLKOTNTOG Kalvotopiag
Exmaidevon yla tnv
emnitevén xounAou
TTOGOCTOU MpwtoBoulieg tou
AvBpwrvol épot
EAATTWLOTIKWY KOl €VIoYUOUV TNV KOlVOTOMia
TIOALTLKEG UPNANG
moLoTNTOg
EnavaoxeSLaopEVeG
‘Epguva Ka
Slepyaoieg ou Néeg matévreg
avantuén
MUELWWVOUV-TO KOOTOG
Auvatotnta yla
Advela xapnAol
XPNHUATOSATNON ETAULPLKIG
XPNUATOOLKOVOHLKA KOOTOUG TIOU
OTPATNYLIKAG AAAQYAG,
auéavouyv To kEpdog
€MeVOUOELG Kal E€AYOpPEC.
Anpoupyikn xprion tg
Mo ypnyopn nAnpodopioag yla tnv
Stadkaotia AnPng KATAVONGN TWV avaykwv
Texvoloyiag tng
arnodAcewv Kol Lo TWV TEEAATWV, yla
rAnpodopioag

emninedn

opyavwalakr doun

LKkavoroinon Kat KaAUtepn
enidoon and toug

OVTAYWVLOTES

128 Thomson J. Martin F. (2005), Strategic Management: Awareness and Change, Thomson Learning, p. 295



JUMMOYLEG pE Toug

TIPOUNBEUTEG KaL TOUG
XounAOTEPO KOOTOG
Logistics Stavopwv Slavopeig mou eivat
Slatripnong stock
LLOKPOXPOVLEG KL apoLpaia

UTIOOTNPLKTLKEG

ITivaxag 7.1: Ilapodeiyuata ovioyvioTik®y TAEOVEKTHUATOV VLo OLAPOPOVS TOUELS THG

ETLYEIPNONG
IInyn: Thomson (2005)

O Porter (1996) eotioce oe avtd To onueior TEPIGGOTEPO KO TPOCTAONGE VOl ATOVTIGEL O
UEPKEG amO TIG KPITIKEG OYETIKG HE TNV GOVOEOT THS EMTLYIOG HE TIC 000 EVOALAKTIKEG
OTPATNYIKES. APYIKA £VOG OPYOVIGHOG GTOYEVEL GTO VO VAL KAADTEPOS OO TOVG AVTUTAAOVG
TOV KOl EMIKEVIPMOVETOL OTIC AEITOVPYIKEG OMMOSOTIKOTNTEG Y10, VO TO TETVYEL OVTO. XN
ouvéyewn, Umopel vor WAEEL €1TE Y100 SPOPETIKA TPAYLLOTA Y10, SIUPOPETIKEG TPOGEYYIGELG
TAVE® GTOV TPOTO TOL TPAYUUTOTOLEL TiG. Stepyacieg Tov. . Avtd apopd otV anodoTikdtnTa

Kot OYETILETON P TNV GTPOTNYIKY] TOTOOETNOM).

Xapteg opaoTnproTTOV

O Porter eneonuove 6T1 01 dPASTNPLOTNTES, TOV AUPOPOVY GTO TL KAVEL OpYaVIoUOG GIESH Ko
EUUECA Y10 TOVG MEAATEG TOV, ONUOLPYOVY TNV afio KOl KAT' EMEKTOCT TO TAEOVEKTN L.
Avtég ou opaotnplotnteg kabopilovv v otpoatnywkn 0éom g emyyeipnong Kor TO
OVTOYOVIGTIKO TAEOVEKTNHO ETEPYETOL LE TNV EVOLVALMOT] TNG OTPOTNYIKNG BEonC. Xuvenng,
gtvo Kplopog o Tpomog te Tov 0moio o1 dpactnpotTnTeg aTég cuoyetiCovrat peta&d tovg. Ot
TEPIOCOTEPEG- AVEEAPTNTES OPACTNPLOTNTEG UTOPOVV VO OVILYPOPOVV, OAAY &ivol apkeTd
dVGKOAO - Vo, avamapayfel amd Evav  avtayovioT] O HOVAOIKOC oLVOLACUOS TMV
dpactnpromtey. O Porter avémtule yGpTeC OPASTNPLOTHTOV Y10 VO KATAYPAWYEL dLTO TOV
ocvvdvacpo: ‘Evag xaptng opactnpotitov givor pio SoypoploTiky TEXVIKN 6TV omoio ot
O Kpiowes OpaoTPOTNTES KoToypdpovtal ¢ Pacikés oelpéc aiinrooyetilopevaov

dpACTNPOTNTWV. OO TIC OTOIES TPOPOOOTOVVTOL OAEG O1 AAAES OPACTNPLOTNTEC.

Ot opyavicpol Tpémet va amoPacicovy moleg dpacTNPOTNTES Hal YPNGLULOTOU|GOVV KOl TOLEG

Bo ayvonoovv kot mwo¢ Oa Empeme avtég va eveopatwBovv o éva oyvupod  piypo
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dpactnpotitov. Ot dpactnplotteg mov emnpedlovv v mpodtaon atlog TPEMEL vo, Unv
ayvonfolv, aALE avTEG TOL EXOVV UKPT ENLOPOCT o€ oVTN B TPETEL VO UV KATOVOADVOLY
TOPOVG. Oa elvar apkeTd akpiPd, {6mG Kol KATACTPOPIKO Yo TNV ENXLXEIPNON VO TPOGTAOINGEL

VoL EVIGYVGEL OAEG TIG OPACTNPLOTNTES YMPIC VO EGTIACEL GE QVTES TOV KAVOLV-TN OlePOPEL.

7.3 H 1atp1o1) TOU avTay®wVvIeTIKOU TTAEOVEKTULATOC
Ol avTOy®OVIGTEG TOV £XOVV ONUIOVPYNOEL VO OVTAYOVIOTIKO TAEOVEKTNHO. Bo Tapapeivouy
oe KoAN Béomn péoa otnVv ayopd oV KOVOTOHOUV KOl AYGYVOLV- Yo, BEATUDCELS,. GE GLVEXN

Bdcmm.

Y10 oynuo 7.1 amotum@veTal 0 TPOTOC HE. TOV ONOI0 EMTVYYOAVETOL OVTOYMVICTIKO
TAEOVEKTNHO. HEGO OO TNV 0POGImoN TV TeEAAT®V. AVTH-N. apocimon onovpyel pio
otpatnyk] Béon n omoia Ba wpémer vo vroosTpileTon amd to VYNAA enimeda eEumnpeTnong
KOTO TNV €POPUOYN TNG OTPOUTNYIKNG KoL WOVIKE omd [io 1oyvp enun kot pio dvvarty
pdpxa. Ta emroynuéva mpoypappoto CRM avédvevv-tnv agocionon tedatomv. Emmiéov, n
épevva €yet 0eitel 011 1o CRM ptopei va cvvels@épel otnv enitevén avénuévng agocinmong

TEAUTAOV, KUPL®G dTOV YPNOLLOTOIETTAL MG csrpotrnyud]m C

12 Thomson J. Martin F.(2005), Strategic Management: Awareness and Change, Thomson Learning, p. 297

30 van den Brink D., Odekerken-Schroder G., Pauwels P. (2006), "The effect of strategic and tactical cause-
related marketing on consumers' brand loyalty", Journal of Consumer Marketing, Vol. 23 Iss: 1, pp.15 - 25
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2ynuo. 7.1: Avtaywviotiko TAEOVEKTHUO. HEOW. TS OEGUEVTNS Y10, TOVS TEAGTES
IInyn: Thomson-(2005)

Y10 oynua 7.2 mapatnpeitar 6TL 1 TEYVOLOYiD, N OPYEV@WGOT OAAL Kot Ot avBpdmivol TOpol
BonBovv otV enitevén ToV EVTAYOVIGTIKOD TAEOVEKTHOTOG, MOTOGO HOVO 01 AvVOpmTOoL Ko
ot depyaciec mov kabodnyovvrol and avTovS €IVl O TPUYUATIKES TNYEG TOL AVTOY®OVIGTIKOV
TAEOVEKTNUATOG. X€ OTL APOPd TO AVOPAOTIVO SUVOUKO, 1) ETIAOYN TOV TO OTOSOTIKAOV
gpyalopévav givor TOAD GNUOVTIKY] KOTG TNV TopoyN VLINPECIOV KOl TPOIOVIWV 7TOL

TP0ocdidovV a&io 6TOVE TEAATEG.

H dwyeipion tov- 0Akoy®@v otV TEAATEIOKT GTPOTNYIKN OivEl EUEOOCT) GTNV OVAYKN Vo
¥ ¥
evoopotowlet. 0 ~mEAATG OTNY  OTPATNYIKN NG EMyEipnong otv  apyn, Mtbp m )\Cl ENMII

eLOLYPAPPIGTOVV Ot AVOPOTOL HE TNV OPYAVOCY KOl GTN GLVEXELX Ol SEE‘HIFI I«f(pé-rn O-nq
TeYVOAOYia. XNV cvyYpovn OdpacTikn €moyr, 6mov 1M yvoon Kobopilet i% éﬁf&ﬁ él)\
ATOKE

’ 3 A , ’ 131
ePYaCOUEVOL ELVOL 1) TNYT TOV OVTOYMVIGTIKOV TAEOVEKTILOTOG = .

B peppers D., Rogers M. (2004), Managing Customer Relationships, John Wiley and Sons, pp.399-400
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[TpeeA€uon TOU avTaywVvIioTIKOU
NAEOVEKTNHATOC

2ymua 7.2: diotnpnoyo avraycowmﬁ%\)éﬁcpmlH oVayKn yLo. avamTodn te

ETIYEIPNONG
IInyn. Thomson (2005)

Ot avBpomor mov £xovv cvykekpluéveg o0eglotnteg kot £yovv avomtuéel éva cHVOLO
KOVOTHTAOV €vOl SUGKOAO VO-QVTIYPOPOVV 0O TOVG avTaymviotés. Ot dvBpomol pésa otnv
emyeipnon Bo mpémer vo elval. mENEIGUEVOL OTL OmOTEAOVV £vol POCIKO KOUUATL TNG
oTPATNYIKNG TOTOHETNONG KoL-OTL 1| GUVEIGPOPA TOVG £ival TOADTIUT, GAAMDG Uropel vo unv
TPOCPEPOVY GTOVG . TEANTES Pertiwpévn eummpétnon. Avtd PéPoia yivetor pécw Tov
KOTAAANAOV GLGTAHATOS AUOPAOV. ZOUEOVO LE TO TPAYUATIKA oTotyEln, elval ToAD 6VoKOAO

Vo TOPOKIVIOOUV “UE . OMOTEAECHOTIKO TPOTO ot gpyalduevol 6€ piot KOLATOUpO OmOL M

dayeipion KOGTOVG Kait O nsptopwuoboﬁsvﬁw I%oltjtﬁa)v
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4 14 U U4
7.4 Ta SOUKQ GTOLYELA TOV AVTAYWVLGTIKOV TAEOVEKTI|LATOG
1132_

To avtaywviotikd mieovéktnua Baciletol o téooepig Tapdyoviec copupwva pe tov-Hil
e AmodotikdtnTa
e Jlowmra
e Koawotopia

e AviamokplolpotnTa

Avtol ot Tapdyovteg amoteAoHV T SOUIKA GTOLYELD TOV OVTAY®VIGTIKOD TAEOVEKTILOTOG TTOV
pio emyeipnon umopel vo dSNUOVPYNOEL, GE GXECT LE TO-TPOIOVTAL TOV TOPAYEL 1 TNV Oyopa

oTNV 07Ol OPUCTNPLOTTOLELTAL.

Amodotikotnta

H emyeipnon pmopet va Bewpnbel g pia “depyasio. mov- petacynuatilel T €10p0EC o€
expoéc. Ot e16poég elval Pacikol Tapdyoviee On®SG 1. epyacia,  tomobecia, To Kepdiowa, M
dwayeipion ko to TEYVOAOYIKO know-how. To mio.-amho “pérpo omodotikdOtnTo £ivor m
TOGOTNTO TV EGPONOV 7oV ¥petafovian yio va mapayBodv ot ekpoéc. Avtd onuove Ot
umopovpe va  Bewpnoovpe “Evav.-mapayovta mov- Ba glvar T0 KAAGHO TOGOTNTOG
elopo®V/TocotTa EKPo®V. Oc0 o amod0TIKN £ivarl o emtyeipnon, TOGO AYOTEPES EIGPOLS
ypetdlovtar yuo va mapayxBovv ot-ekpoec. H avEnuévn anodotikdtnto divel v dvvatdmmra

OTNV EMYEIPNON VA TETVYEL EVOL BVTOYOVIGTIKO. TAEOVEKTNILOL KPOV KOGTOVG.

To mo onuovtikdé KOUHATL NG GOSOTIKOTNTOG Yo TOAAEG EMYEPNOES &ivar 1
TOPAYOYIKOTNTO TOV EPYALOUEVMV, TOV PETPATOL OG EKPOT avd epyalduevo. Av Bewpnoovpe
OTOLONTOTE ~GAAN wapGpeTpo otafepn|, n emyeipnon pe ™ PeYAALTEPT OTOSOTIKOTNTO
epyalopuévov oe pia. ayopd Bo €xel kol To YOUNAOTEPO KOGTOS MOPAY®YNS. AnAaon m
emyeipnon-Ba €xel Eva aviayoviotikd micovekTnua mov Paciletor oto younAd k6ctoc. ‘Eva
eloov onpovtikd e glvotl emiong, 1 avENUEVI Tapoy®ykotnTa. & avtd Oo cupPdict
OMWGONTOTE M- KATAAANAN OTPOTNYIKY], dopN Kot To €EEAYHEVE KOL TPOGAPUOGHEVO GTIG

avAayKeg TNG EMLXEIPNONG GLCTHOTO ELEYYOV.

B2 Hill €., Jones G. (2001), Strategic Management: An integrated approach, Houghton Mifflin Company,
pp.124-130
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Toiotnta

Ta woloTikd TpoidvTa givar avtd Tov givatl aldmoTa Kot £X0VV OAEC EKEIVES TIG OIOTNTEC TOV
yperdletan yio vo OempnBovv agiomota. H enidpaon evdg mpoidvtog vymAng ToldtTos 6To
avTayOVIoTIKO TAgovEkTNUa elvan 800 dwuotdcemv. H mpdtn didotaon €xer va Kavel pe v
avénon g a&iog mov £Youvv aVTA To TPOTOVTA Y0 TOV KATOVOAMTH.- ALty 1 VYMAGTEPN
TOLOTNTO Y10 TOVG TEANTEG EMTPEMEL GTNV EMYEipNo”n vo SaBETEL- G VYNAOTEPT T -TOL

TPOIOVTA TNC.

H de0tepn didotoon g VYNANG TOOTNTAG GTO OVIAYMVIOTIKO TAEOVEKTILO TTPOKVTTEL OO
TNV UEYOAVTEPT] OTOSOTIKOTNTA KOl TO HKPOTEPO KOGTOG avé Hovada mov gépst avty. H
avénuévn moldtTo 6TO TPOTOVTA OEV AVEAVEL LOVO TIC TILEG YLOLEVOL TTPOTOV GAAG LEIDVEL Kol

T0 KOGTOG 0L TOV, Kot dNUIOVPYEL peyoriTepa TEPIOMPLA KEPOOVE.

H onpocio g motdttag ot dO0UNon 10V ovToy@vIGTIKOD TAEOVEKTLATOG £xEl avaderyDel
o€ peydro Pabud v televtaio dexoetio. ‘Exer-000el 1660 peydin upoacn omnv motoTnTo
amd TOALEG EMLXEPNGELG TTOV 1) EMITEVEN DYNANG TOLOTNTOS. GTO TPOiodV Ogv Bewpeitor amid
®G £vOg TPOTOG Y10 T SNUIOVPYIR BVTOYMVIGTIKOD TAEOVEKTILOTOG OALA OVTILETOTILETOL ®G
EMITOKTIKY AVAYKT Yio TNV TPl LEGH GTO VIOV AVTOY®OVIGTIKO TEPPAAALOV TNG OyOpag

OV OPOGTNPLOTOLOVVTOL.

Kouvortouia

H xowvotopio propel va BewpnBet.mg otidnmote véo N Kavopovég Tov oyetiletal pe tov
TpOmo oL Agwwovpyel M emiyeipnon M pe To mwpoidvta mov mopdyel. H wovotopio
nepilapPavel PeEATIOCE G 10N TPOIOVIMV, GTIG TAPAYMYIKEG SEPYACIES, GTO GLGTHLATO
Jloyelplong, 6e-0pYUVMTIKEG OOUES Kol GTPATNYIKES TOV avATTOGGOVTOL ard pia emtyeipnon.
H emtuynuévn kawvotopio cuvdéetorl pe v avantuén véwv mpoidviov /Kot ) dwoyeipton

™G emyeipnong 1e Evay-Kouvotopo Tpomo mov dnuovpyet a&io yio Tovg meAATES.

H xowotopio iowg amotedel T0 MO ONUOVTIKO OOUIKO GTOWXEIO Y100 TO OVTOY®VIGTIKO
TAEOVEKTNHO. 2E HOKPOTTPOBEGO eminedo, 0 aviayoviopog pmopel vo Bewpnbel wg pia
depyaocia mov kabodnyeitan amd v Kouvotopio. [Tapott dev £xovv ETITLYNUEVO ATOTEAEGLOL

OAEG Ol KOWVOTOUIEG, OVTEC OV TETLYAIVOLYV UTOPOLV VO YIVOLV CNUOVTIKY TNyn Yo
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AVTOYOVIOTIKO TAEOVEKTNHO KOODG €€ oplopol divovv otnv emtyeipnon kdtt povadikod, Katt

OV OEV £Y0VV 01 AVTUY®VIOTES (LEYPL BEPata va avTrypdyouy TV KotvoTopia).

H povadwotmra emtpémel oty enyeipnon va dtapopomomBel omd toug ovTurdAovg Tng Kot
VO TYWWOAOYNGEL TO TPOIOV TNG GE LYNAOTEPN TIUN N VO LEUDGEL TO KOGTOG avd - LOvVAdQ
TPOIOVTOG, KAT® amd Tov avtayovicpd. Otav ot aviayovioTég Katophmdoovy va avTrypdyovy
TOV KOWOTOWHO, ovtdg Oa xer avamtvcer tOG0 oYLPN 0EOGiweN . ot HépKa Kot. TOGO
e€eMyUéVEG VTOCTNPIKTIKES Olepyacieg Owyelpliong, mov 1oL E€MTPEROLV. Vo opvvOel
OTOTEAEOUOTIKG  OMEVOVTL  OTIS  OTPOTNYIKEG —TOV . avTitdA®v — opyavicudv. H
ATOTEAECUATIKOTNTO KOl 1 aodoTikdtn e, Tov CRM Bewpovvior o¢ HEGO yio TNV avamrTuén
duvaTOTNTOC Yoo Kolvotopio. Kol Ty onuovpyio €vOg Ot PrOYLOD “ AVIOY®VIGTIKOV

, 133
TAEOVEKTNUATOG ~.

Avramoxpioydtyro,

[Mo va TeTdyel KOADTEPT OVTOTOKPIGIUOTNTO GO BUTH. TV, AVIAYOVIGTOV, 1| entyeipnon Oa
npEneL vo elvar g B0 va avoyvepicel Kot Vol TKOVOTOMOEL TIC OVAYKES TV TEAUTMOV TNG UE
KaAVTEPO TPOTO. O1 KatavarlmTéc-Enerta Bo 1pocd®covy peyolvtepn a&io oto Tpoidvta g
eMyEipNoNg IMUOLPYDOVTAS £VO  AVIAYOVIOTIKO. TAEOVEKTNUO 7OV €E0PTATAL OO TN
dwpoponoinon. H Bedtimon g mordtnrog evog Tpoiovtog tng emyeipnong cvoyetileton pe
TNV AVTATOKPIGIHLOTNTA KAODS To VEQ TPOTIOVTA £XOVV 1O10TNTES Ko AELITOVPYiEG TOL deV el
T Tponyovpeva. H emitevén kaAdtepng TO1OTHTOS KOl 01 KAVOTOMKEG AVGELS ATOTEAOVV £val
OKEPOLO KOUUATL THG avaTePNS dviamokpiopwdttoc. 'Evag dAloc mapdyoviag mov mailet
pOAO oV Pektimon. TG avTOTOKPIoIUOTNTAG €ivat 1 avayKn Yo, eEaTopikevon TPoidvVT®V

KOl VTTNPEGLDY GTIG HOVAOIKEG OTOLTI|OELS TEAUTMV 1) OUAOOV TEAATMV.

EmnAéov, o ypovog - amoKkpiong otov meldtn, omotelel éva Pacikd mopdyovia ng
OVTOATOKPIGIUOTNTAC. - [0l -EVOV  KATOGKELAGT UNYOVAOV, O YPOVOS OVIOTOKPIoNG &ival O
XPOVOG IOV YPEWILETOL DGTE VO GUUTANPDOGEL TIC TapoyyeMeS Tov tehatav. [ pia tpamelo
etvat 0 ypovog mov yperaletal yio va eykpifel éva davelo. H cvyypovn épguva €xet katadei&et
TNV GUECT] OYEON TOL €YEL 1 OLGOPECKEIN TMV TEAATMOV HE TOVG WHEYAAOVLS YXPOVOLG

amdKPIoNG. XNUEPO OIVETAL EUPACT OTNV OVAALGT OEOOUEVMOV TOV TEAUTOV GE TPAYIATIKO

133 Ramani G. and Kumar, V. (2008), “Interaction orientation and firm performance”, Journal of Marketing,
Vol. 72 No. 1, pp. 27-45.
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YpOVOo Yoo TV dupeon ANYN  amoQAcE®V, UEGH TOV  OAOKANPOUEVOV.  GLGTNUATOV
emyelpnuotikng eveuiog (Business Intelligence). [Tapdiinia, onpoavtikd pério wailovy kot m
omotn €ELINPETNON KAl VIOCTHPIEN TOV TEAUTOV. AVTOL Ol TaPAyovTeG ENPEALOVY THY
aVTATOKPISOTNTA Kol av eEgAyBovv péca oty emtyeipnon, emrpémovy v onpovpyio

aQOcimong oTN HAPKa KOl GTNV AVENUEVT TILOAGYNOY| Y10, TO TPOTIOVTAL.

7.5 Epmodia 6tV avTiypa@i] TOU aVTAy®VIGTIKOUTMALOVEK T [IATOC

Mia emyeipnon pe avtayoviotikd micovéktnua Ba eivar e Béon va amorxopiler peyardrepa
KEPOM amd TIG OpAcTNPLOTNTEG TG, OO TO UEGO Opo. Avtd To KEPON dlvouv Eva pivopa
OTOVG OVTAYWOVIOTES TNG OTL £l avamTuéel pia £€0V0a AVTAYMVIGTIKT. IKavOTNTO 1| OToia
™G emTpEMeL va Onpovpynoel avotepn aéia. Ot aviaymviotég Onmg stvat avopevouevo, Ba
TPOGTOOCGOVY VO OVOLYVMOPIGOVY KOl VO OVTIYPEPOVV. QLTH THV KovOTNTo. AV 00To Yivel pe
emrvyia, o propécovv va Eemepacovy ta KEPON TS Emyeipnonc. Avti 1 dwdikacio Opmg
Ba ypelaotel apketd ypovo. O yxpdvog avtog -e€aptdtor. and TV aszmt1<émral34 TOV
aVIOYOVIOTIKOU TAgovekTuatog. Efvar onupoaviikd. va. onueiwbel ot1 oxeddov Olo ta
OVTOYOVIOTIKO TAEOVEKTNLOTO UTOPOVYV VA OVTLYpo@ovy -omd tov avtayoviopud. Ouwg o
Kploog mapdyovtog e300 eivar o ypdvog. Oco peyaidtepoc sivar o xpovog yio vo pTdcsouvy ot
AVTOYWVIGTEG GTNV OVTIYPOPY] TOV OVTOY®OVICTIKOD. TAEOVEKTNLOTOG, TOGO UEYOADTEPT gival
N evkoupio yo TNV enyeipnon va edpotmdoet pio Kupiopyn BEon oty ayopd Kot vo £l KaAn
MU oTovG  KATOVOAWTES.  Emmpdsbeta, 660 mepiocoOtepo  ypdvo  yperalovior ot
OVTOY®VIOTEG Yol TIV- OVTLYPO®T] “TOGO Mo HeydAn eivar mn evkopio yioo va Peltudoet n
eMelpNoN TIG OLVAUELS TS Kot va-Pactotel oe dAheg dvuvdpelg mov Ba ¢ ddGOLV TO
npoPadicpa ae oyéon pe Tov-avtayoviopd. Oco peyoddtepa elval to eumdola yo v

aVTLYPOQY], TOGO TEPITGATEPO YPOVO OATNPEITUL £VOL AVTUYMVICTIKO TAEOVEKTTLLOL.

AvTiypogn TOV Top@yv

Ev yével, o1 o guKola avIypayeES SVVAUELS EVOG OpYaVIoHOV glval avTtég mov Pacilovtal
e HOVAdIKODS amTOVS TOPOLS, OMMG Yol TOPAOEYIa TO KTiplo, TO EPYOCGTAGLO KOl O
eComlopog. Avtol ot moOpol glval opaTol GTOVG OVIOYMVIGTEG KOl UTOPOVV €VUKOAM Vol

ayopasTovV otV Ae0Bep aryopd.

B34 Hill ., Jones G. (2001), Strategic Management: An integrated approach, Houghton Mifflin Company, p. 141
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Ot un amrol woOpol eivor Mo SVGKOAO va avlypapovv. Avtd PéPara dev glvar - amdAVTO,
Kupimg oto eumopikd dvoua. Ta gumopikd ovopata ivor onuoavtikd kabmng cupforilovy v
onun pag emyeipnonc. Ot meddteg cuyva delyvouv EVOLLPEPOV Y10 GLYKEKPILEVOL. TPOTOVTOL
EMELON TO EUTOPIKO TOVG dvopa gival piol ONUOVTIKY €yyONoN Yo TNV DYNAR TOVG TOOTITO:
To pdpketivyk kot to teyvoroykd know-how eivar emiong onpavrikoi un antoi wopot. Ztnv
TEPIMTOON TOL UAPKETIVYK, 1| LETOKIVION EMTLYNUEVOV GTEAEXOV A0 TN Wa emyeipnon o€
pio GAAN, pmopetl var dlevkoAvvel Ty avypan tov know-how. Ze oyéomn pe 10 1€(vOAOYIKO
know-how, m motévta pmopel vo  cvuPdAier ot o pakpoypdvio  SlTHPNON  €VOG
AVTOYOVIGTIKOU TAEOVEKTHOTOG. Ol TaTéVTEG OMOKAEIOVY Be@PNTIKA TV OvVILYpOY] €VOG
OVTOY®OVIGTIKOV TAEOVEKTNOTOG oL PacileTon 6e TeXVOAOYIKN Yvaon, yior-20 &tn. TToAlég
TOTEVTEG OHMG Yivovtol OVTIKEILEVO avTlypoeng Omd TOVG OVIAYOVIOTEG HE SIPOPOVS
TPOTOVG. TNV AYOPE TOV VTOAOYIOTAOV Y10 TOPAGELYLLO, VIAPYKEL 1| EPEVPEST YOP® ATO TNV
natévia. Mia épevva katédeite Ot to 60% TV TATEVIOV UTOPOLV. VA, OVTLYPAPOVV LE VT
TOV TPOTO pECH OE TECCEPO YPOVia. “AVTO O&lyver 0T, €V YEVEL, Ol KAvOTNTEG o€ uio

emyeipnon mov Pacifovron oe texvoroykd know-how, propet va £xovv pikpr| dudpreta Long.

AVTLYpO@1] TOV IKOVOTHTOV

H avtiypaen tov kavotntov-teivel va givor o S0GKOAN amd TNV avIlypoer] TOV OTTOV Kol
un ont@v Topov, Kupiows Ady®. TOV YEYOVOTOG OTL OL WKAVOTNTES MOG entyeipnong elvon pn
OPOTEG GTOVS OVTAYOVIOTES. ATO TN GTIYU oL ot ikavotnteg Paciloviotl otov Tpdmo e Tov
omoio AapPdvovrtal ot amoeAcels Ko YiveTton 1 Olayeipon TV dlEPYacldV HEGH GE WL
emyeipnon, etval €& opiolod GVGKOAO YOl TOVS AVTOYMVIOTEG Vo, TIG Otakpivouy. Agv apkel
OH®G HOVO- 1. 00paTN PVOT TOV IKOVOTNTOV Y10 VO OTOTPEYEL TNV AVILYPAPT). ZOUQOVO [LE
v Bewpio, ol AVTAYOVIOTEC B LTOPOVV VO AVAKOADYOVY TG SOVAEVEL pia emyeipnon av
TPOGAGPOVY. GTEAEX) GO LT, L26TOCO, Ol IKAVOTNTEG Elval TPOIGV TOL TPOTOVL [LE TOV OTTO10
TOAAG GTopo AAANAETLIOPOVY LECO GE Eva epyactakd mepiBdiiov. Elval apketd dvokoro Yo
Kamotoy péco oty enyeipnon va eivar oe Béon va yvopilel emaxpPog TIC E0MTEPIKES
Aertovpyikég. dlepyaoied kot TIG OdKocieg. Xe OVTEG TIC TMEPUTTMOOELS, Oev Ponda m

TPOGANYT ATOL®V. oo pio emiTuynUéVn Emyeipnon.

Avoxkepoioaidvovtag, amd TN GTIYUn Tov ot wOPOoL gival Mo €VKOAO Vo YivOouv avTIKEIpEVO

AVTLYPOONG OO TIG KOVOTNTES, P SLOKEKPIUEVT KOvVOTNTA TOV PBocileTol OTIG HOVAOIKES
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KOvOTNTEG NG EMXEIPNONG €lval o avOEKTIKY amd KOO SLOKEKPIUEVT] IKOVOTNTO TOV
Bacileton 6TOVE TOPOLG TG EMYEIPNONG. LVVETDS VTN N KavOTNTe Bl Eivon VITOYMPLA Yo

Vv e€EMEN TG O€ £VOL AVTAYOVICTIKO TAEOVEKTIILOL.

IxavéTnTo TOV OVTOYy®OVICTOV

TOueavo pe épevva tov Pankaj Ghemawat'?®, éva 0V61HSEG CVOTOTICO THG IKAVOTITAC TOV
QVTOY®OVICTAOV  Ylo.  YPNYOPT OVILYPA®T] TOV  OVIOY®OVIGTIKOD TAEOVEKTNUOTOS Miog
emyelpnong, tvar n eHoN ™S oTPATNYIKNAG OEGUELONG TOV. OVTAYOVICTOV. Me tOovV Opo
otpatnyky Oéopevon o Ghemawat evvoel v décpgvon pieg -emyyeipnong ywoo pio
ovYKeKPIEVN peBodoroyia pe TNV omoia OPUCTNPLOTOLEITOL GTIS OLyOPES, TTOV 1GOOVVOEL e
MV avamtuén piog cvyKekplévng opddag topmv Kot tkovotntmv. O Ghemawat vrootnpilet
OTL ot TN OTIYUN TTOL 1| EMLYEIPNON £XEL OECUEVTEL Y10l TN GTPATNYIKY NG, Oa elvar dVGKOLO
VO TPOGOPUOGTEL GTOV VEO OVIOY®OVIGUO Kot oV TO-Kavel Oa mpémel vo avabewproel
déopevon mge. Emopévmg, 6tav ot avtayovieTeg EouV. 101 SEGLEVTEL Y10 VAV CUYKEKPLULEVO
Tpoémo pe tov omoio dpactnplonotovvial,  Uropel ve-uny- givar oe Béon va avtrypdyouvv

YPNYOPO. £VO OVTAYOVICTIKO TAEOVEKTNILO P0G KOVOTOMKNG EMLXEIpTONG.

‘Eva A0 yopaxtnplotikd: g KAvOTNTOG TAOV. OVIAYOVIGTOV VO avVIOPAcouV G€ £va
OVTOYOVIOTIKO TAEOVEKTNLOL EIVOL-1) IKAVOTNTO 1oL TPOCAPLOYH. Avtd givol otnv ovcia M
KavoTTA Vo avayvopicowvy, vo. aEloA0YcovY, Vo 0POLOIDGOVV KOl VO XPTGLOTO|GOLV T

VEQ YVOOT).

7.6 AELTOVPYIKI AMOTEAECPATIKOTITA KAL AVTAYWVIGTIKO TAEOVEK T

Katd v dnpovpyia evos-Epyov CRM, ot teptocdtepeg emyelpf|cels GLYYEOLY TOV POAO TNG
OTOTEAECUATIKOTNTOG TMV AELTOVPYUOV UE TNV OTOKTNOY| OVIOY®VIOTIKOD TAEOVEKTNILOTOG.
Agv &povv. Eexabapicer-amd TNV apyn moleg eneVOVGELS £xovv Yivel yuo va dtatnpnBodv ot
OMOOEKTEG KOAES TPOKTIKEC KOl TOLEG YL VO EVOLVOUMGOLY TNV laitepn 0éom g
EMYEIPNONG.. ZUVENAG, -0l TEPIGGOTEPEG EMEVOVGELS TPOKOAOVV AELITOVPYIKES PEATIDGEL TOV
LEPIKES POPEG-OEY UTMOPOVV VO, TOPAYOUV ONUOVTIKA OQEAN. Aomovdviog TOGO HEYAAN

TPOCTADELD Y10 AVTOVG TOVG TOTOVS OAAAYDV UEIOVETAL 1 KAVOTNTO TNG EMYEIpNoNg vo

135 Hill ., Jones G. (2001), Strategic Management: An integrated approach, Houghton Mifflin Company, p. 144

206



aviyvevoel Kowvotopieg mov o éyovv peyoAdTepY €mdpACT TAV® OTN ONovpyio. TOv

OVTOYOVIGTIKOV TAEOVEKTNLOTOG.

H pn katavonon ko n Aavlacpévn Bedpnon tov aviaymvietikod TAEOVEKTAIATOC, TPOKAAEL
BeAtidoelg povo otic Asttovpyieg g emyeipnong, kdtt mov o Michael Porter avagépet wg
AerTovpyIKh amoteleopatikoTTa 0 (operational effectiveness,. OE). Avtéd givan évag 6poc
OV TTEPLYPAPEL TNV EMTEVEN KL TNV TPOEKTOCT] TOV AEITOVPYIKAOV KOADV. TPAKTIKOV KOl TOV
TPOTOUTOV Tov  ypeldlovror Yy v Aswtovpyio plog ‘emyeipnong. . H - Aeitovpyun
OTOTEAECUATIKOTNTO  TEPIAAUPAVEL TNV ¥PNON TOV TO. OVETTVYUEVOV  TEXVOAOYIKA
eEOMMGOLO0D, TIG EIGPOES, TNV TEYXVOLOYID TNG TANPOPOPIOG Kol TIG TEXVIKES UAVATUEVT TOV
ypewdlovionr  yioo v Peitioon  mpoidviwv kot digpyaciwv.- H - Aettovpykn
amoteAesOTIKOTNTO  €miong mepthopfavel v PeATioon omodoTikOTNTOS CAAL  Ogv
eCavtieiton povo ekel. [TapdAnia avapépetal o€ ETinedo TOPOYNS VINPESIOV TOV EXOVLV VL
Kévouv pe tov ypovo dabeomng oy ayopd, TV ToDTNTA, TNV 0E0TIOTIO KOl GLUYKEKPIUEVAL

OVOUEVOLEVO ETTESQ TAPOYNG VINPECLDY.

Evtovtolg, 1 Ae1tovpyikn] amoTeAEGUATIKOTNTO. OEV. ONOVPYEL SLOTNPIOIUO AVIOY®VICTIKO
TAEOVEKTN IO, POV Ol OVTAYWOVIOTEG CLVNOMG aVTITOPABAAAOVY S1KEG TOVG PEATIOCELS KOt
kawvotopieg. Ot emyelpnuoTikés PeAtidoels, Omws. 10 CRM, odnyolv c€ €va avioymvioTiKO
TAEOVEKTILOL LOVO OTOV OTVOLV- YOUNAOTEPA KOGTN Y10 TOVG NYETEC KOGTOVG 1] OTOV EVIGYVOVV
N OLPOPOTOIOVY  HOVOIIKES  OPAGTNPOTNTES YOl OVTOVS TOL OKOAOLVOOVV GTPOTNYIKY|
dlpopomoinong. XNV TPayHaTIKOTT; [lEG0 6To. TAOiclO OTPOTNYIKNG Tov Porter, 1
EMITUYMNUEVN OTPATNYIKN KpiveTal amd tnv duvoTdtnTd TG vo mopdyel Kot vo dtnpel
HaKpotpOBeoun amdA0o EXEVOLONG TOL Elval UEYUAVTEPT] OO ALTH TOV OVIUTOA®V, KOTL
oL onuaivel mopoy®yn Kot dwaThnpnon vynAidtepng kepdogopias. To CRM  dtav
YPNOOTOIEITOL ®G. EVOL OVTAYOVIOTIKO gpyaAeio Ba mpémel va otoyevel oty PeAtioon tng
HoKpomtpOBecne  amdOO0o G- TV  eMevOVcE®V. AVTO emtuyydvetor UOVO UHEC®  TNG
EVOUVALMONG TOV: AVIOYOVIGTIKOV TAEOVEKTNUATOV TOV 00NYEl o€ datnpnoiueg Pertidoelg

otV kgpdopopia.

Eivar yeyovog- 6t yperalovron opketd ortoryeia amd v Peltioon g AETOLPYIKNG

OMOTEAECUOTIKOTNTAG Yio Vo eEacpalotel 0Tt I entyeipnon Bo emtHyel amodekTd emineda

136 Bligh P., Turk D. (2004), Releasing CRM’s strategic value, John Wiley and Sons, pp. 59-62
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emidoong oe kKABe EMYEPNUATIKO TOUEN, AAAG 1 LePida TOV AEOVTOG TV EMEVOVCEMV TPEMEL
va KivnBel mpog v koTeEVBVVGN TOL TPOGTATEVEL TNV GTPATNYIKN TNG EmyEeipnons. Xto
TOPOKAT® ~ GYNUO  OTOTLUTMOVOVTOL Ol  OPOPEC  OVAPESH — OTNV. - AETOVPYIKN

QTOTEAEGHOTIKOTNTO KO TNV GTPOTN YK ToTofETNnoN.

9| ®

2ynuo. 7.3: AEITO0PYIKT ATOTEAEGUOTIKOTHTO, KO GTPATYIKY TOTOBETHON
Hyyn: Bligh & Turk (2004)

Yvykekpéva yroo to CRM, givat mold onuavtikd va yivel Katavontd 0Tt TOAAEG ETEVOVOELS
v CRM BeAtidyouy Ty -AEITOVPYIKN OTOTEAEGLATIKOTNTO, AAAG TPEmEL va d0Bel 1d1aitepn
ELLPOOT G EKEIVES TIC ENEVOVGELS TOV TEAPAYOLV VIO YWVIGTIKO TAEOVEKTTLA. O1 K0oTOPOpES
epapuoyés  tov- ~CRM “mov odnyodv poévo omv  Peitioon G Aertovpyikng
ATOTEAECUATIKOTNTOG, - Elvar -006KOAO va mopdyovv pio koA omddoon TG emEVOLONG.
[MopaAAnia, tnv 18100 GTIYUN DIAPYEL VO KOGTOG EVKOLPIOG YO TNV U1 XPNOT TOV GTOLYEIDV
o0 CRM mov pumopedv- va evicyDGOLV TIC avTAyOVICTIKEG dvvhpels g emtyeipnong. To
CRM mpémet vo - (pnNOOTOLEITOL Y100 VO EMLTVYXAVOVTOL OTOJEKTE EMIMEOQ AELTOLPYIKNG
OTOTEAECUATIKOTNTOS, - 0€ OTL 0Qopd Tovg mehdteg. H  ovemoapkng Aertovpyio g
e&ummpénong Tov TeXaT®V dnuovpyel advvapieg oty entyeipnor. AALL OTIC TEPLGGOTEPES
MEPUITAOCELS AVTEG Ol PEATIOGEL OV avaEépOnkay otnv apyn o elvar moAD Kovid oTig

Beltidoelc tov avtayovictdv kot gfval onpoviikd to va ypnoonombel 1o CRM yua v

anorTe

¥
EVIoYLON TOL OVTOYMOVIGTIKOV TAEOVEKTNHOTOS YO TOV OPYOVICHO HEGH GTNV ayopd noA(POHO|
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dpaotnpromoteitol. Xvvenmg, 1o CRM pmopel va ypnotpomombet yio vo mapéyetl AEITovpyikn
OMOTEAECLATIKOTNTA KOl AvTOy®VIGTIKO TAsovékTna. Katd tov kabopiopd tov. enevovcemv
oL apopovv 6to CRM, givor onpovtikd 10 va umopel vo yivel Stoyoplopios LETOED - TOV 00O

QVTOV EVVOLDV.

[og T0 AVTOYOVIGTIKO TAEOVEKTLO OVAYVOPILETOL péca 6TV EMEipnOoN

O Michael Porter Oswpel mmg ol emyePpNoelg OV £XOVV OVIOYOVIGTIKO- TAEOVEKTILLO
cLVIBoG £xouv Slagopés otic alvoidec aflag’. Ot Stopopéc oty T Kol 670 KOGTOC
yalovv amd TIG SAPOPEG TOMTIKEG, OlEPYOCIEC KOl OPOCTNPLOTNTES TOV VITEIGEPYOVTOL
OTOV OYEOOUO, TNV TOPAY®YN KOl TNV TApAd0cT TOV TPOIOVI®V- 1" VINPECIOV NG
emyeipnonc. To kd6ot0C Tapdyetal omd TETOEG dPAGTNPOTNTES KOUL Ol GTPOUTNYIKES XOUNAOD
KOGTOVG EMITLYYAVOVTOL OO TNV EQAPUOYT GVTOV. HE HeYolOTEPT amodotikotnta. [ vo
onuovpynBet peyarvtepn oaéio, avtol mOL. €PAPUOLOVY - GTPATNYIKY] Olapoporoinong Oa
TPEMEL VO EKTEAECOVV OLUPOPETIKES OPACTNPIOTNTES 1 VA -TIS SEEAYOVV LE OLOPOPETIKOVG

TPOTOVC.

Ou dwpopéc omv aAvcida atlag O0ev avagépovtal -oe pio 1 d00 OpacTNPLOTNTES CAAG
dnuovpyovvTal pEca o€ €vo peyddlo aplBud Asitovpyldv mov diémovv v emyeipnon. To
OVTOYOVIOTIKO TAEOVEKTNUOL - TPOKVITEL OO~ TO GUVOAO OULTOV TOV Ol0POop®Y Kot Ol

EMTLYNUEVES EMLYELPNOELS EMOUDKOVY VO, TIC AVEAVOVY HEGO GTOVS OPYAVIGLOVS TOVG,.

Enopévmg ot emruynuéveg emyepoglg eivol 6tnv ovcio pio. GUAAOYN OpOCTNPLOTHTOV HEGO
OTIG OTO1EG EVOTAPYEL TO OVTAYWVIOTIKO TAEOVEKTNA. TO OVTOY®OVIGTIKO TAEOVEKTNO Elval
TO0 GUVOAO TV OPOPDV, GE GYECT LE TOVG CVTAYMVIGTEG, GTOV TPOTO 7oL Yivoviol To
TPAYUOTO  OTIG ~OpASINPOTNTES NG emyeipnong. Av 0ev  aviovokAATOl HECH OTIg
OpACTNPLOTNTES TNG ETOUPIAGC, 1) CTPATNYIKY] 0EV UTOPEL VO €PAPUOCTEL KOTAAANAL. AV 01
SLUPOPES ATEG OEV EYOVY d1a000EL 1] ATOGUPNVIOTEL APKETA, TO OVTOYMVIOTIKO TAEOVEKTILLOL

dev Qo dratnpnOel.

Etvor modd onpoviikd to va Bewpnoovpe myEg avtay®vioTikoh TAEOVEKTNUOTOG LE OPOLG

eMyEipnone, ®g €vo cLGTNUO SPACTNPIOTHTOV, SIEPYUCIDOV, TOMTIKOV KOl GUUTEPLPOPDV.

137 Bligh P., Turk D. (2004), Releasing CRM’s strategic value, John Wiley and Sons, p. 63
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Av katovocovpe TV TANPN €kova, kKaBe oTpatnyikn npoonddeia, copmeptAappoavoprévon
kol Tov CRM, Ba pmopet va eotialetor kalvtepa oty PeATioon TV TAEOVEKTHHATOV TNG

enyeipnongc.

Tavtomoinon tov £pywv CRM mov eViG{OOVV TO UVTUYOVIGTIKO TALOVEKTI|LO.

To CRM pumopel vo ypnowomombel yio vo PeATIOOEL - TAVTOYPOVA TNV AEITOVPYIKN
QTOTEAEGLATIKOTNTO KOl TO OVTOYOVIGTIKO TAgovéktnua. “To npmto. o otov. kabopiopd
TOV TPOTOPOLVAIDV GTIG 0Toieg Ba mpémet va emevovoel 1o CRM eivar va kabopiotel 10 €100g
TOV oTOYOV 7oV TPEnel va emdyBodv. Onwg avapépdnke mponyovpévas, ot PEATUDOELG
OTNV AEITOVPYIKN OTOTEAEGUATIKOTITO UITOPOVV VO OVTIYPUPOLY OO ~TOVS OVIOYMVIOTES
péca oe Kpd ypovikd drdotnua. Avtifeta, n dnpovpyio mieovektnudtov mov Sopkovv
ot ayopd, odnyel oe pUOVIHO OQEAT GTO UEPIOIO OYOPAS, CLIPEPOVOES TYES Kol YOUNAO

KOGTOG.

Yndpyovv dvo £idn otOX®V Katd TV oYU EVOS TTpoYpapiatog CRM:

1. BeAtioon paxpompofeoung amdd00ng KEQOAOIOV ETEVIVONG, LLE TNV EVOLVALMOT] TV
AVTOYOVIGTIKOV TAEOVEKTNUATMOV TNG ETLXEIPNONG
2. Alotpnomn omodEKTOV- EMIEIDV AELTOVPYIKNG OMOTEAEGUATIKOTNTO O OAEC TIG

OMULOVTIKES OlEPYAGIES KOl OPUGTNPLOTITES

[Ma onuovtikd Kon dtatnproipa oPern, n epappoyn tov CRM Oa mpénetl va eotidost Kupimg

otV Bertioon g pakporpdecung anrddoons Tov KEPAANiov ETEVIVOTG.

‘Eva. kpioyo otoyeio.yuor tov-otpoatnykd oxedoaopd oo CRM givar 0tL ot otpoatnykég
ocLVNO®G SLAHOPPDOVOVTOL GTNV: EMYEPNUOATIKY] LOVAOQ KOl Ol O EMYEPNOLOKO EMIMEDO.
AvT0 onuaiver -0tt KAOE -povada avtoyoviCeTol o€ SLPOPETIKY ayopd, WHE OLOPOPETIKN
QVTOY@VIGTIKY TPOTACT] Kol SlopopeTikd medio dpdong. Kdabe pio povada €xet mv owkn g
alvoida a&iag. Ymapyovv TOAAEG LANPEGIEG OV TAPEXOVTOL GE OAEC TIC EMUXEPTUATIKES
HoVAdeg amd THV UNTPIKN emyeipnon, oAAd Oev elval avtég TNYEG OVTAYOVIGTIKOV
mheovekTNUaTOV. Ol emiyelpnolokéc oonyieg Ko 1 nyecio pumopel va yperalovrol yuo tnv
ektédeon tov mpoypappdtov yioo CRM, aAld dev pUmopovv vo EQAPULOGTOVV HE TOV 1010
TPOTO Yiot OAEG TIG eMyEpNUaTIKEG povadec. H amotuyio kabopiopod Bepatoroyiag mov ivat
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TPOCUPUOGUEVT Y10 KAOE EMYEPNUOTIKY HOVAda €lval cuyvh Evag KOPLog AOYoG amoTuyiog

Y10 QVTEG TIC TPOGTAOELES.

‘Eva cbotmpa dpactnplotitov anoterel £va wiaitepa ypioo epyaieio yio v katovonom
TOV 16TOV TOV TOALTIK®V, JIEPYOCIOV KOl dPAGTNPLOTHTOV TOV GUVIGTOVY TO AVIOY®VIGTIKO
TAEOVEKTNO TNG eMeipnone. Me v kotaypoaer T@V HOVASTKOV- OPUCTIPLOTITM®V KOl TOV
TPOTOL OV OAOKANPO TO GUOTNUA OVTAOV TOPAYEL £VOL OVTOYDOVIOTIKO TAEOVEKTIHO, Ol
epaproyég tov CRM pmopovv va depop@mBodv dcte vo £VIGYDoVY T0 GOGTILOL LOVOOIKDV
dpaoctnpotntov g entyeipnong. Ot 10éeg tov CRM ov gvicydovy v otpotnykn givol
ocvvnBmg dlapopeTiKeg Yoo kABe emyeipnon. [lapdra avtd. givor SuvaTOS 0 O1OYWPICUOG TOVG

G€ MEVTE KOTNYOpPiES:

Bektioon g emAoyng melotdv
Metagopa avénuévng a&log otoug meAdTeg
SVVTOVICUOG OAANAETIOPACEWMY TEAATMOV

[Mapapetpomoinon aAANAETIIPACEDY TEALT

@wohk b=

Kotaypaen avatpopoddtnong

Entidoyoc-Zupnephopata

Kabe épyo CRM mov @éper €1c mépog pia emyeipnon Oa mpémer va givol kotdAAnio
TPOCUPLOGIEVO GTN-GTPATNYIKNY TNG-EMYEIPNONG Kot Vo TPOoaoTilel TYES OVTAYOVIGTIKOD
TAEOVEKTNUATOG, MOTE VO £XEL CNUOVTIKA Kot dtatnprioipe opéAN. O tpdmog e ToV 0moio ot
dpacnplonteg. g Emyeipneng  mov  kabopilovv ™ otpatnywkn g 0éom
aAAnloovaoyetiCovral, Eival 1doitepa Kpiolog, kabmg and avtég e€aptdror o€ peydio Paduod
T0 OVIOYOVIOTIKO mAeovEKTa. To avOpomivo duvapkd avadeikvoetor o PBactkn mnyn
OVTOYOVIOTIKOD  TAEOVEKTNATOG GTN GUYXPOVN €MOYN OMOL 1 YVAOOTN omoteAel Pacikn
KAVOTNTOL . TOV . ECOTEPIKOV “TEPPAALOVTOG TNG emMyelpnong Kol £xel AUECT GYECT HE TNV
emitevén KepdoeoOpwy amotereopudtov. To CRM oc pia emyeipnuatikn Peitioon odnyel o
OVTAY®OVIGTIKO TAEOVEKTNUO OTOV TTOPEYEL YAUNAOTEPO KOGTN Y10 TOLG MNYETEG KOGTOVG Ko
EVIGYVEL 1] OLPOPOTOLEl LOVAIIKES dPAGTNPLOTNTES Y10 CVTOVG OV ALKOAOLOOVV GTPOTNYIKN

dtapopomoinong.
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LUUTEPAGUATA KAL TIPOTAGELG

H dwyeipion mehateiokadv oyéoewv pmopel va cupPaiiel KaBopioTikd otV ONuovpyio
OVTOY@VIGTIKOD TAEOVEKTNLATOS, KUPLOG HECH TNG ALENUEVNS IKavoToinons TV tekatdy. H
TETUYNUEVT OLOXEIPION TEAOTEWKDV OCYXECEMV UTOPel VO GUVEIGPEPEL GTNV: OwENUEVN
GLVOAIKT Kepdoopia NG emtyeipnong, aAld ot tapdyoviec tov CRM mov ennpedlovv v
OLVOAIKT €midooT KOOMG Kol 0 TPOTOG TOV aVTOl GLGYETIOVIOL HETAED TOVS KOl HE TNV
OGUVOAIKY| €mid0oT Oa TPEMEL Vo YIVOUV OVTIKEILEVO TEPOUTEP® EPELVNTIKI|G. OPAGTNPLOTNTOG.
H afeBoardmra yio v amodotwotta tov épyov CRM propet va ghoyiotomombei pe v
avanTuén Kol EQPOPUOYN TOV KOTAAANA®V epyaleiov. yio V. TOPAKOAOVONGON Kol TNV
pétpnon g enidoong tov CRM kat avtd avadetkviel TNV avaykn yid-pio OAOKANpOUEVT|
npocEyyon epyoreimv enidoomng yio to CRM pe ) popen mpotvmov,-mtov Ba tpocappoletol

oTIG avayKeg KAOe emyeipnong.

Eivar e&icov onuavtikd vo avaeepBel Ott-pio Pacikn TPOKANGN Yo TIG EMYEIPNOELS TOV
epapuolovv mpoypdaupata CRM givon vor umopEcovy - va 0pyovaGouY Kol Vo OLOKATpPOGOLY
TIG E0MTEPIKEG TEAATELOKEG TOVG OlEPYAoieg VIO 10 PGS TN afiag mov mpociapfdvovv and
tov meldtn. H olokAfpoon ovt) Oo mpémer Vo avoQEPETOL GE TOGOTIKOTOUUEVES
TAPOUETPOVG TNG a&iag Tov meAdTn o1 omoieg Ba peTaoynpatiloviot avtiototya 6e OPOVS TOVL
e0TEPIKOD TEPIPAALOVTOG OV B TPEMEL LE TN GEPE TOVG VO EXOVV TOGOTIKY] dLAGTACT] KOl

VO GUVOEOVTOL LLE TNV GTPOTNYLKY TOTOOETNGN TG Emyeipnong.

H olvdeon g emapns Tov. TEAUTOV- LE TNV ETXEIPNOT], LEG® TOAAATAMV CNUEI®V, UE TO
KePAloto NG -emyeipnons -umopel vo Pondnocer oty efoywyq cvoumEpPACUATOV Yoo TNV
eMid00N NG EMYEIPNONG. 6T SLOYEIPIOT TEAUTEIOK®OV OYECEMV. Xg OTL ApOopd To cHyypova
onueio ETOPNSUE TOVG TEAATES KO TNV ATOKTNOT TNG TANPOPOpiog Yo Tov TeAdTn and Kabe
onueio, Bo mpéner vo-eEetaotel Katd mOco ennpedlovtol o1 GYECGEIS TG £TOPlOg UE TOV
TEXATN ad TNV VAEPPOAKI KATAYPOPT) TANPOPOPLDV Y10 AVTOVE KOl CUVETMOG MG EMOPA M
TOAMTIKY] TNG EMLYEIPNONG Y10 TNV TPOGTAGIO TOV TPOCOTIKDOV OEOOUEVOV TOV TEAATOV GTNV

a&io ToV peTdy®V.

O emyepnoelg Ba wpémel va fpovv Tpomovg va droyelpilovtol amoTeAECUATIKA TIG OAAOYES
0TO €0MTEPIKO TOVG TEPPAALOV Kol Vo opyovdvoviol PACEL oLTOV, COUPOVO HE TN
OTPATNYIKN SLoYEIPLON TTOL £XEL OVGLAGTIKO POLO GT dlAEIPLOT] AAAAYDV, OOTE VL avEAVOLY
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10 melatelkd kepdAato. ITapdAinia Bo mpémer va avoyvoploTobv Ol TOPAYOVIEG OV

gvfhvovtat yio v emtrvyio g dayeipiong Tov YapToPLANKIOL TOV TEAATOV.
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IIAPAPTHMA

MEAETEX INIEPIIITQXEQN

1. MeAéTn epimTmonS eEAANVIKTG Tpamelag

Ewayoym

Ta tehevtaio ypoOVIOL Ol EMYEPNOCEIS TOL SPACTNPLOTOOVVIOL GTOV TPATECIKO TOUEN
TPoSTafovV Vo avamtOEOVY VEEG GTPATNYIKES SOTPNONG KoL GOKINONG TEANTAOV, LLE TNV
VOGTNPIEN amd TANPOPOPIIKA GUOTHUOTO OV TOPEXOVV. ONUOVIIKEG - BEATIOCES oTNV

dwyeiplon meraTOV.

H avayxn vy pio ohokAnpopévn otpatnyikn Soyelplong TELUTEIOK®V CYECEDV OMETEAECE
onuelo eKKivnomg Yo Tov GYeOAoUO Kol ETETA TV £QAPLOYN EVOS GUYYPOVOL GLGTIUOTOG
dwaxeiplong mehatelak®V oxEcemV YTy Tpanela A otny onoia Oa avagepBolie oe ot ™

peAétn mepintmong.

>10 xepdioro avtd Ba yivel avapopd oto cbotnua CRM mov ypnoonotel ) tpdnela A, M
omoio, OpUCTNPLOTTOLEITOL GTNV EAANVIKT Kot TNV guponaikn ayopd (Kevipikn kot AVaToAkn
Evponn). H tpdnela A npoceépet vanpecieg o€ W01OTEC, EnayyeApatiec, pkpEés, pecaieg Ko
LEYOAES EMYEIPNOEIS TOV “KAAVTTOVY OO TO QAGLO TOV OVAYK®V TOVG 0TS T TPoidvTa
KOTOVOAW®TIKTG oG, To. apolfaio ke@aAmia, 1 enevouTIKN TpAmelIKY|, O1 XPNUOTICTNPIOKES
gpyaoieg ko ov-aopdreeg Lomg. H ocvidloyn tov amapoithtov 6Toyeimv Kol TANPOQOpImV
Yoo TNV HEAET TEPIMTOONG EYVE ME TN HOPON LN OOUNUEVOV GUVEVTIELEEWMV OTIC OTOlEg
ocvppeteiyav Evo-oynAdpadpo otéleyxog tov Tunpatog CRM kot pio d1evBiviplor KeVTpkov
KataotNUatog G Tpameloc- Ax Ot cuvevtenEelg avtég elyav cov GKOTO TNV AEMTOUEPN
KaTavonon Tov cuoetnatoc CRM kot g evphtepng oTPATNYIKNG OOXEIPIONG TEAATEINKDV
OYECEMV UEGO OO TNV OVAAVTIKY TEPLYPOAPT| TV GTAdI®MV aviantuéng tov cvotiuatog CRM
KOl TNG -OAOKANP@OUEVNG EQOUPUOYNS TOV. Xg KAOE TMopAypapo NG UEAETNG MEPIMTMOONG
OVOTTTOCCOVTOL SIOPOPETIKEG TTLYES TNG CLGTNUOTIKNG OOYEIPIONG TEAATAOV, LE GTOXO TNV
avayvVOPIoN TOV IKOVOTHTOV NG Tpamefog A TOL HTOPOLV Vo, TNG TPOGODMGOLV &V

OVTOYOVIGTIKO TAEOVEKTI LA
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I'evikd otoyyeio Yo v Tpamela A

H tpdmelo A WpOOnke otic apyés g dekaetiag Tov "90 pe otdyo ™V TOpOoYT| KVPimg
emevoLTIKOV VNpectav. H tpdmelo A onpepa anoacyorel wéve amd 16.000 vrorlkniiovg Kot
OTEAEYN, TEAATEG O OEKO YMPEG Kol TPOGPEPEL Uio. OAOKANPWUEVT VKON TpomeliK®OV
TPOIOVTMOV Y10, IOUDTEC, EMAYYEALOTIES, UIKPES, WKPOUECOIEG KoL LEYAAES ETVYEIPNGELS, LECO
and 1.000 onueio mapovsiog Kot evarllakTikd diktva d1dBeonc. Zuykekpipéva oty EAAGSa,
n ev AMyo tpanelo €xer nyetkn Béon ot TPoidvia KATAVOA®TIKNG Tt{oTNg, “ta apotPoio

KeQAAaLaL, TNV EXEVOLTIKY TPATECIKT, TIG ¥PNUOTIOTNPLOKEG EPYOAGTES Kol TIC ao@aAelE {onC.

[MoapdAAinila omoterel €voav amd TOVG HUEYOADTEPOLS YPTUATOOOTES. “UIKPDOV EAANVIKOV
EMYEPNCEDV TOV OIOTIKOV Topéa. Ao Vv dekaetio Tov-1990 péypr onuepa n tpamelo A
EXEL TPOYUOTOTOWOEL TOAAES £EAYOPEG AALMV. TPATEL®V TOGO. TOV EGMTEPIKOV OGO KOl TOV
eEmtepko Ko €xel €E0CPAAGEL TETVYNUEVES. OTPATNYIKEG GLVEPYELES Ue Tpamelec ™G

KEVIPIKNG Kot avatoAkng Evpmnng.

XTpaTnyKi) - Xtoyor

H otpamywn g tpanelog A-dev divel povo éva. 6tabepd mPOGAVATOMGUO OTIC EVEPYELEG
™m¢ tphmeloc péoa oTov. KAADO--OL KIVELTOL, OAAL EMIKEVIPOVETAL GE GLYKEKPIUEVA
TpoypappaTo ToL EELVANPETOHY OAOVG TOVS GKOTOVG TNG EMLXEIPNONG KATA TETO0 TPOTO MGTE
Vo VITAPYEL EVOPUOVIGHEVT] EQOPLOYT OA®V TOV EMUEPOVS TOMTIK®OV. H otpatnykn g

tpamelag A Paciletal og yeVIKES YPOUUES OTIS €ENG apyES:

[TekoTokevrpikn wpocEyyion e eedikevpéva diktva

o IIpdéoPoon 6T1¢ EVPOTATKES 0YOPEG LEGH GTPUTNYIKAOV GUVEPYUCIOV

o Awpkng Bertimon g anoteAecUATIKOTNTOS Kot Onpovpyio Tpoostifépevng a&iog yo

TOVLG UETOYOVS

e Enevdboelg oe tegyrvoroyio 7y  KoAOtepn  efummpétnomn Kot pEYoADTEPN

AVTOYOVIGTIKOTNTO
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o [Ipnc a&lomoinon eVOAUKTIKOV SIKTO®V d1éfeonc

e Evepyn mpomOnon tev oTonposddv ToAcEDV

o Enayyelpotikd mepipdAiov mov mpodyet kKou emPpoafederl myv. mpowtofoviio kot v

OMOTEAECLOTIKOTNTO,

H oyéon pe tov mehatn

H tpémela A, avayvopilovtag Tig o0yypoves eEedi&elg otov Tpamelikd KGO0, £xel avadeiEet
€0M Ko Pio TEVTOETIO (OC GTPOTNYIKO TNG GKOTO TNV EVNUEPWOT KO GTNPIEN TOV TEANTN Yid
Bépata mov Tov apopolv, TEPL amd TV SACPHAIoT TS VYNNG TodTNTaS TOV TPATELIKOV
TPOIOVTOV Kol vanpecidv. Elval cagng 1 déopevon. e -010iknomng Yo TNV TEAUTOKEVTIPIKN
TPOGEYYION OAMV TOV SL0OIKACIOV KOl AEITTOVPYIDV-TNG EMYEIPNONS Kot ALTO SLOPOIVETL GE
Kk@Oe véo oTpatnyko eyyeipnuo g tpanelag A Ot ToMTIKEG Kol 01 TPOKTIKEG TNG TPAmelag
A oe Bépata dSwyelpiong oyxéosmv. pe-tovg meEAdTES Etvar eviaieg o€ OAEC TIC YMPEG TOL

dpOCTNPLOTOIEITOL KOl 001 YNGEV GT OLOTPIOT TNG EUMIGTOCVVNG TOV TEAATMV.

To Bewpntikd poviéro e meratokevipikodTTog Eekivnoe to 2005 ko 1 TpOTN €KO06M TOV
CRM Eexivnoe 10 2006. To - poviélo TNG. TEANTOKEVIPIKOTNTOS OYEOIAOTNKE MOTE O
vevBvvog Tov TEAQT] Vo UTOPEL VoL TPOGPEPEL £va GOVOAO Tpamelikdv Tpoidovimv mov Oa
elval TPOGOPUOGUEVO GTIC- OVAYKES TOV TEANTY, YWPIG va glval amapaitntn N petdfocn o€

A Tunpota TS TPamelog A 10 GAAO KOTAGTN LA,

H éppaon omv e€atopukeppevr) e5omnpétnon kdbe mehdtn avaAoya e TIC ovayKeg TOV Kot 1
TEAATOKEVIPIKT MPOGEYYIOT GTHV OPYAVMGT KOl TNV avAmTuén TV Siktdmv e&ummpétnong
OTIS YWPES TOV--OpacTnpronoteiton n tpamelo A, odyncov otn JTNPNON LYIOV Kol
LOKPOXPOVIOV- GYEGEMV UE TOVG TMEAATEG. LVYKEKPIUEVA, Ol OUDTEC KOL Ol ETMOYYEALOTIES
e&umnperovvion omd. €va diktvo mov apuet mhve and 1200 kataoctipota. EmmAigov, ot
LKPOUECOIEG KO -LUEYAAES EMYEPNOELS EEVLANPETOVVTAL OO €vo. OIKTVLO TOL TTEPLAAUPAvEL
move ond 100 emyepnuatikd k€vipa. Xe kdbe onueio eumnpétnong, vwapyovv oTeEAENN

OV £YOVV EKTOOEVTEL KOl EEE10IKEVTEL 0€ KAOE TPOTOVTIKO TOUEN, OTMC 1 KATAVOAMTIKY KOl
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oTeYAoTIKN Tiotn, M Tpomelikn WKkpov emyepnoev KAT. [opdAinio, to diktva
eEumpétnong vrootnpilovtal amd 11§ BuyaTpikés tapieg ToV OUIAOV TOV TPOGPEPOLY TA
KOTAAANAQ mpoidvta kot vanpecieg ywoo Kabe meldtn. Me otdyo V- ompdcKomTN
e&umnpénon tov merdtn oe 24wpn Péon, TPOGEEPOVTOL VANPEGIES e EVAALOKTIKG diKTVOL
TNAEQOVIKNG eEuanpétong Kot nAektpovikng tponelikng. H motdtnta thg vrmoostpiéng
QVTOV TOV SIKTO®V O0TNPEiTOl 68 VYNAQ EMmEdD HEG® TNG. SWPKOVG “EKTAIOELONG TOL

TPOGMOTIKOV KOl TOV GUYYPOV®V TEYVOAOYIKADV VITOOOUMDV.

Onmg avapéptnke Kot TponyodUeva, N EVIUEPMOT] TOV- TEAATMV- Yio TIG cVYYPOVES e€eMEelg
Kol To Tpomelikd Tpoiovta amotelel oTpATYIKO oKOO TG Tpamelas Kol facko dEova Tng
dwyeipiong g oxéong pe tov meddrn. H tpdmelo A mpayHaTomolEl. GUGTNUATIKE GEPES
EKONAOGEMV Kal TOPOVGLAGEDY, TOV amevfivovton g 0Aovg Tovg meldtes. Ot Televtaieg
e€eMEelg g eyyoplog owovouiog o€ GLVOVAGUO. pe TV Tpoomtabeto Yo PeAtimon g
EMKOVOVIOG TOV TPOTOVI®MV KOl VANPECIOV- TG TpAnelag A avédel&ay v ovaykn yio
EYKVp1 TANPOPOPNON HECH TNG OPYOVOUEVNG EKGTPATEINS EVILEPMONG TTOV £QEPE E1G TEPUG,.
ZUYKEKPLUEVA, YIOL TOVG WIDTES TEAATEG TTpaypatoromdnkay tave ond 30 evnuepmTIKES
TOPOVGIACELS KOl GUVOVTNCELS 6&. OA TV EALGOQ. kol yio Tovg pofodotovpevoug Kot
UoO®TOVG TEAAUTES TPAYLOTOTOMONKOY EMGKEYELS OTOV YOPO gpyaciag Tov meAatmv. [a
Tov emayyehpatio mEAQT) KOl TN HIKPN Emyeipnon opyavodnkav TtovAdyietov 50
EVNUEPOTIKEG EKONADGELS OE GLUVEPYAGIN LE KPATIKOVS POPEIC, Le Pacikd otdyo TNV avénon

NG OVTOYOVIGTIKOTNTOG.

[MapdAinia TpoypatomoBnkay Tapovslicels Pe OEUa TNV TPOGAPLOYH TOV MKPOUEGOIMV
EMYEPNOEWMV OTIG VEEG OIKOVOMIKES EEEMEEIC KOl EKONAMGELS Y10l TIG MECOIEG KO UEYAAES

EMYELPT|OELG OYETUEL LLE TNV EVIOYVON TOV ENEVOVGEWDV.

H exotpoareio evnuépmoong dev gixe povo cav otoyo v Bwpdrion pe yvOOT ATEVOVTL OTIG
OUYYPOVES CLYKLPIEG-OAAL. KO TNV KATOYpaPY| TNG AvAdpaoNG OO TNV TAELPA TOV TEAUTOV
1000 Y10 TNV EVNUEP®GST OGO KO Yol Ta. TPOTOVTA TOL TOVG apopovv. H tphmela A avékabev
TAPOKOAOVHOVCE TIC EVIVTIMGELS KO TIC EUTELPIEG TV TEAUTAOV 0mtd TNV ELANPETNOT Kot T

GUUUETOYY] TOVG GE EKONAMDCELG.

Méoa amd To EKTUdEVTIKE Kot EVUEPMTIKA Tpoypdupata e Tpdmelog ovadelkvieTal M
npoBeomn g Tpamelog A va avarTUEEL TEPALTEP® TIG GYECELS TNG UE TOVS TEAATEG OALA KO
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Vo TOPEYEL TNV dLVOTOTNTO GTOVG TEAATEG VO AVOIAVGOLY TPOPANOTA TOL OvTIpeTOTIoVV

TOGO0 6T0 £EMTEPIKO TEPIPAAAOV OGO KOl GTO ECOTEPIKO TMV EMYEPTGEMV TOVG.

H dwayeipion g oyéong pe Tov TELATY PE TNV YP1OT VEMV TELVOLOYIDV

H tpdmela A éxer évo mAnpogoplokd epyalelo pe TO 0moio EKUETOAAEVETOL OAEC TIg
mAnpoeopieg mov amoktd oamd T0 cvotnuo CRM yu vo ) ANyn ETEPNUOTIKOV
amopbdoewv. To epyaieio avtd avantoynke amd ) cuvepyaosio pe pio eE€wdikevpuévn etopio
OV avoAdpPAvEL €pyo YL TNV OVOALTIKY] YXPNON TANPOQPopdv yw “tny  egoaywyn
EMYEPNUATIKOV amopacemv. H apyikn eknaidevon €ywe.amd thv tpoovoeepheica etapia,
eV 1M TEpoTEP® avAmTuEN TOv gpyaAieiov avTov Eyve omd TV Tpamelo A yu va
eCacpariotel . TANPNG €VOLYPAUIIOT HE TOLG GTPOINYIKOVG THG OKOTOLG KATO TNV
EPAPLOYT TOL KAO®DG KOl 1] TPOSAPUOYN OTIS OVAYKES TOV TeAAT®V TG emyeipnong. To
ePYOAElD aVTO Exel TN OLVATOTNTO VO TOPEYEL AUECT). EVIILEPOON Y10 TNV KOTAGTOCT OA®V
TOV KOTAoTNUATOV ™G Tpimefoc A HEoH -oTNV- NUEPQ, KATL TOV OTOTEAEL AVIOY®OVIGTIKO
nieovékTnua péca oty ayopd. Ot meplocoTepes amd. TS avraywviotpieg Tpdmeleg £xovv
dUVaTOHTNTO Y10 TANPT ATOTVTMGY| THG KATAGTOONS TOV KATAGTNUATOV e KaBLoTéEPN o piog

NUEPQG.

H tpdnela ypnoponoiel 10 CRM . 0vc100TIKE Yoo Vo €POPUOGEL TNV TEANTOKEVIPIKN TNG
oTPATNYIKY] 6€ OAEC TIG Asitovpyieg mov, oyetiovion pe toug merdtec. [lapdriinia 1o CRM
GUVEICQEPEL OTNV TUNHATOTOGT TOV TEAATMV KOl TNV KAVOTOINGT TOV OVOYK®OV TOVUG LE

TOoV KOAOTEPO TPOTO:

KéOe xoraotnua g tpanelog -A€xer €évav vmevbuvo dwyeipiong mov ovarapPavet
OLYKEKPLUEVOLG TteAdTES: O vIevBuvog dtayeipiong Exet v €vBHVN Yo TNV eEumnpénon TV

TELATAOV TOV. AKAOLODVTOG Tig TOATIKES TNG TPpATeCOS Yo KAOE Katnyopio TEAUTAOV.

To CRM Bonba ot cvvolikt| anewkdvion g 0éong tov meAdtn mépa amd T0 KEVIPIKA
CLGTNOTA CUVOARAYDY OV Agttovpyobv oty Tpdmela. H B€on tov meldtn mepthapfavel
OAEC TIG TPOCOMIKEG TANPOPOPIEC TOV TEAATN, TIG GLUVOALUYEC TTOVL €XEL TPOYLLOTOTOWGEL,
OPENEG Kol GAAOL OTOlXElD TOV TPOKVATOLV OO TNV OAANAETIOPOOT TOL TEANTN HE TNV
tphmelo A. Zto ocvommua CRM eaivetor 1 ovvoeon kabe mehdtn pe tov vregvbovvo
e&ummpémong tov. EmumAéov, vrdpyovv minpoopieg yioo mhavég svkaipieg TOANONG VE®V
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TPOIOVTIOV GTOV TEAATN N OE EMOQPES MOV £XOVV GYEOT HE TOV TEAATT, OL OmOoieg £yovv
KatayopnOel and tovg ypnoteg mov tov eEummpetovy. H Béom tov meddtn cuvdéetor emiong
pe Paon 0edopéEVEOV OOV TEPIEXOVTOL TEAATEC TOV £XOVV GUYKEKPIUEVA YOPAUKTNPIOTIKA KoL
otovg omotovg Ba mpémer voo 600el mpocoyn, avaroyo pe TG TOAMTIKES NG Tpomeloc.
Emunpdobeta vdpyovv emhoyég yio TPoTACELS Yo KATOW0 TPoidv. e Tpdmelas e 60oTaon

010V £KAGTOTE VITEVOVVO eELTINPETNONG.

210 cvotnua dwayeipong medatdv g tpdmeloc A vhpyovy TPoKaOOPIGHEVES KATEVOVVGELS
yw ™ 0éom tov mMEAATN, TOV TEPIAAUPAVOLY TNV TAOANGY, TNV OVOTTUEN GYEONC LE TOV
et Ko Tig KaBvotepnuéves mAnpopés. Kabe pia amd avtég emiéyetor omxd Tov VTGAANAO
™me Tpamelog Kol evnuepdvetal kAbe @OpE TOL TPOYUOTOTOLEITOL KATOWG HOPONS
aAnenidpaon pe tov meddtn. To cvotnpo mopdiinio. gwomotel tov VTAAANAO OV givort
VeVBLVOC Yo Evay TEAATT Yo VO YIVEL KATOL0L ETAPTN LE QVTOV AVAAOYQ LE TIG TOMTIKES TNG
tpamelag. Av yio TopAOELYIO 1] TOMTIKY TNG. TPATECOS V1oL TNV EMKOWVAOVIOL LE TOVS TEAATES
KkaBopilel cLYKEKPYEVN cLYVOTNTO EMIKOIVOVIOG.OVAAOYA e TNV KAt yopia Tov TEAdTN, TO
cvotnua vevOLpilel 6TOV VITAAANAO VO EMIKOWVMOVNGEL 1€ TOVG TEAATEG GTNV KATAAANAN
ypovikn otyun). H 6€om tov meldtn eynuepdveral dpuese amd T oTiyun mov aAAAEEL KATO10
oToLEl0 HEGOU OTO CLOTNUO, EVO GALO OIKOVOUIKE GToLXEl0 TOV TEAATN £yovv KaBvuoTépnon
pilog nuépag. Mio KovoTopio - Tov GUGTHHOTOS Elval OTL Ol XPNOTEG £XOVV dvVOTOHTNTA VO
eneppaivouv e aVTO OVAAOYOL LE TIG OVAYKES TOVS, KOOMOC Yvopilovy KaAvTepa TIC cuvnbeteg
KO TIG ovayKeg TV Telat®@Vv: Mg avtd Tov TpOmo mapéyetol 1 eEQTOUIKELGT TOV VANPEGUDY
OV TTAPEYEL TO CUGTNHO Y10 TOV. TELUTN, OALY KOl 1 ATOdOTIKOTEPT OlayEiplon TOV ETAPOV
and Vv mAsvpd Tov gpyalopévou.. H tpdmela A avayvopilovrog ) onpocio mwov £xel M
OLUUETOYN TOV ~EPYOLOUEVOV. ~OTN SOUOPP®OT] TMV TEYVOAOYIKOV EPYOAEI®V TOV
XPNOUOTOIOVY Ot 10101, TaPEYEL AVENILEVEG SLVATOTNTEG GTOVS YPNOTES TOV GLUGTIHLOTOS Yo
aAAOYEG. KO TPOCOPHOYEG ovaAOYa pe TIG ovhykes Ttovg. EmumAéov, vmootmpiletar 1
Aertovpyior. vevOOLIONG Yo TOVG TEAATEG LE TOVG OMOIOVE OEV €XEL EMKOWMOVIGEL O
vrevBovog. H ovyvi emikowvovio pe toug mehdteg amotedel €vov TpOTOPYIKO GTOXO NG
Tpdmeloc A kaBOG lvar Eva Pactkd YapaKTNPIOTIKO TNG TEAATOKEVIPIKNG TOALTIKNG KO TNG

TOMTIKG-OLVEXOVG PeATimong mov eappolet.

‘Eva amd 1o onuaviikotepa avTOY®VIOTIKE TAEoveEKTHHOTA TOv ocvotnuatoc CRM mov
ypnowonotel n tpdmelo A givar 1 gOKOAN ¥pNomn Tov amd TOLg £PYULOUEVOVS GTO YMDPO
egummpémong melotov (front office). Aedopévov 611 0 avBpomivog mapdyovrog mailet
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ovolaoTikd pOAo oTn dwdikacio oyedaopoy aAld Kot vAomoinong tov épyov CRM, 1
Tplmela A €xel emTUyeL var £(EL TOAD YAUNAL TOCOGTA KOKTG KOTOVONGNG Ko KOKNG XP1OMS
oL GvoTHHaTOG. Ontwg etvarl Yvwotd péca amd ™ ovyypovn PipAloypapio, TOAAL GUGTHLLOTO
CRM oamétvyav Ady® KOKNG TPOGAPUOYNG TOV avOPOTIVOL SLVAUIKOD GTNV VEN TEXVOLOYIKY|
TPOYUATIKOTNTO KOt e&ontiog TG AoV ekmaidevons. O avOpdTvog mapdyovtog mailet
kaBoplotikd poro oty emtvyio Tov CRM Ko GLVERMDC TNV EMITELEN TOV AVTOYOVIGTIKOV
TAEOVEKTNUOTOS MECO OO TNV EQOPUOYN| TNG OTPATNYIKAG OlOEIPIONG TEAATELNKOV

GYECEMV.

A&woroynon
H a&ordynon tov avBpomivov duvapikod mov ypnoytonotei to cvotnpuo CRM oty tpanelo
A Booileton og peydio Babud ot TOGOGTE TOV. TEAATMOV E TOLG OTOIOVG EYOLV JTNPNCEL

ETOLPT), AVAAOYOL [LE TIG TOMTIKEG TNG TPATECOC:

H a&oldéynon tov cvvolkod épyov touv CRM dev-£xer Eekivnoet akdpa kabang yivovron
ovveyelg TpooaproyEg Kot PEATIOGELS. Q26Td60, 1 avamTuén ¢ epapproyns CRM péoa otov
opYOVICUO €0moe TNV duVATOTNHTO. OTNV EMXEIPNON VO EKUETOAAEVLTEL OIKOVOUIKE TNV
TEYVOYVAOGIO OV amoKTNONKE e TNV TOANoN Tov cuotuatog CRM oe gvdlagpepdpevovg. H
{fmon Mrav tOc0 peYAAN oL 1-erdOO0CT| TG OPYIKNG EMEVOVONG Yo TV EQAPULOYN NTOV
npnes. To yeyovog awtd kabiotd wiaitepa gmruynpévn v dayeipion Tov €pyov yo v

CLOTNUOTIKN SloyElPLon TV TEAATEIOK®OV. 6YEceV NG Tpanelag A.

[Tépa amd 1o CRM n.tpamela A g@appdlel chHoTnUa Yo, TNV AYN AToQAGE®Y TOV EUPUVILEL

TOAAG oToEla TOV GYETICOVTOL LLETNV ETLXEPNHATIKY ELEVTDL.

H tpanelo A €xel @g Pacwn mpotepatdOTNTO TNV OEGUELGT TOV TEAATN Y10 UEAAOVTIKT
oLVAVINOM N Y10 EMAOYY EVOC TPOIOVTOG Yol TO LEAAOV, KATL TOL JELYVEL TV KPICIUOTNTA TNG

JTNPNONG TG ETAPNG LE TOV TEAATT.

AvVToyOVIGTIKE TAEOVEKTNATA TOV cveTpotog CRM
‘Eva avtayoviotkd mheovéktnpa tov cvuothipotog CRM givor 6t propet avé ndoo otyun o

KdOe evolapepopevog and v tpamnela vo TopaKoAovdel TOGO Ta OIKOVOUIKE GTOtXElD TOV
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TEAATN 0AAG KoL To GTOXELD TTOL £XOVV VO KAVOLV LE TN YEVIKOTEPT dloyElpton Tov TEANTN).
Ymv ovoia, o kGBe ypNotg YVoPIlel TIg EVEPYEIEC AALMY YPNOTMOV CYETIKA UE TOV-TEAATN
Kol €€l TN OLVOTOTNTO VO AVTILETOTICEL TOV TEAATN [E TOV 1010 TPOTO, £QPAPUOLOVTOC TIS
noMtikég g tpameloc. H otopikdmto g aAAnAeniopoaong pe tov- meAdtn elvar mwold

onpavTikn Tapapetpos g otpatnyikng CRM g tpdmelog.

To CRM ovvdéeton dmmg givor uotkd kot pe to Tupa Mdpketwvyk. Ot TAnpopopieg mov
amoKTOVTAL ond Tovg meAdteg amd T Pdon dedopévav tou. CRM ypnoomrotodvor yio tig

HEALOVTIKEG EKOTPATEIEG TOV PAPKETIVYK TNG Tpdmelog A.

‘Eva dAlo avtayoviotikd mieovéktnuo g tpamnelog A oe OTL a@opd TN Oloyeipion
TeEAMUTEWK®OV oYEcemv, eival 6t umopel 1o CRM va mpoc@éper e&atopkevpévn dwoyeipion

0ToVG mEAATES KABMG avayvmpilel KAADTEPO TIC BVAYKES TOVS KOt TIG TPOTIUNGELS TOVG.

AvtayovioTikd mAeovEKTNUO emiong ivar ot duvapukég Aloteg Tomov alert Yoo Tovg TEAATESG
T0v K@Oe YpNoTn OAAG KOl YEVIKOTEPQ . Ol GUVEX(DS ~OWENVOUEVEG VEEC VLINPEGiEG Kot
EVNUEPDOELS TOV GUGTNHLOTOS OV ONOVPYOVY-EVE QUMKO TEPIPAAAOV Yl TOV YPNOTN Kot

GUVEIGPEPOVY GTNV AENCT NG EXIOOCNC TOV.

Advvapigg Tov cveTipotos CRM

Ot mAnpogopieg mov- ypnoomoovytor 610 cvotuo CRM amotelodv ototyeio mov
KOTOY®POVVTOL OO TOVG. YPNOTES - YOPIS Vo LvIhpyel €Aeyy0oc Koatd v kotayopnorn. H
TO10TNTA TOV JEOOUEVOV AVTAOV EIvVOl KABOPIOTIKY| Y10 TNV EXITEVEN TV GTOY®V TG TPATELOS
Kot avTog givot 0 AO0yos mov 1 tparela A cvoyetilet Ta dedopéva avtd pe Phoeic dedopévav
0t0 GLGTNLOTO. CUVOAAY®DV TOV OTOTELOVV OVTIKELEVIKG oTotyela. Emmpdobeta, vapyet o

Kivduvog ot vTePPOoAKEC E100MOMOELS A0 TIC SVVOUIKEG AIOTEG VO OITOTTPOGOVOTOAIGOVY TOV

xpHom:

IpofMpara katd Tnv e@appoyn
O ypnoteg mov epapuocay arnd v apyn to CRM (2006) ce meploptopévo apBpd tehatmdv
dev giyov mpofAquato 6T YPNoN TG VENS £KOOGNS TOL Kol £EO0IKEIDONKAV UE TIC OAAAYES
néoa og Alyeg nuépec.
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Ooco1 yproteg epdpprocav 1o CRM pe v évapén g meptddov Kavovikng AEITovpyiog Tov
elyav opKeTég OvoKoMeg otV apyn. ALTEG OUMG AVIUETOTIOTNKOV £YKopo Yopig vo
pewwbel n oMOTEAECUATIKOTNTO. TOV GLGTNUATOS KOTO TOVG TPMTOVG [VES. epappoyne.. H
tpamela A Eexivnoe ) SOKIHLOOTIKY EQPOPUOYT TOL KOTA TOVS KOAOKOPIVOUG UNVEG Yol VoL
vdpyer ypovog v dopbwon TuxdV AoBDV TV YPNOTAOV. KO YO VO HTOPOVV v
eEowelwbovv pe avtd ywpic to dyyog g allordynons. H mpocapuoyr] 6to véo choTua
vrootnpiyOnke and online mAatedppa mapoyns Pordetog te To cuvnbéstepa TpofAnata,
omoia NTov evnueP®UEVN Kot KAAvTTe KAOE €100G TOOVOV OVCKOM®DY OV AVTIHETOMTLOV Ol
ypnotec. H exmaidevon Eekivnoe and Evav ypnotn avd KoTdoTn o, -0 0Toiog elxe v vbovn
™G VmooTHPEng OAMV TV GAA®V YPNOTOV  TOV KOTACTAHOTOG.. O~ ypnotng avtdg
EKTOOEVTNKE OTIG KEVIPIKES EYKOATACTACEIS TNG TPATELOS €V Ol VITOAOWTOL YPT|OTES TOL
KOTOOTNUOTOS GUUUETEIY OV o€ online Gepvaplo. EKTAidOEVONG Y10 LEYOADTEPT EVKOAID GTNV

GUUIETOYT] KO LE OTOYO TN UEIWGT TOV GLVOAKOD KOGTOUG TNG EKTOIOEVOTG.

A&io Yo Tov TELATY

H oloxAnpopévn ewkdvo tov meidtn Oonpovpyel pio eumepioc aAAnieniopaong pe v
tpanela A mov Pociletow oV €EUTOMUKEVUEVT] TOPOYN VANPECIOV KOL TNV  GUECT
eEummpétnon tov meEAATH.. Tavtoxpove HEWdYOVTOL 01 VEKPOl ¥pdvol Tov emPapvvovy TO
GUVOMKO ¥pOVO €ELTNPETNONS TOL TTEAATN KOl O10pBDOVOVTUL YPOPEOKPATIKE TPOPAT|LLOTAL
mov vrdpyovv. Méoa. amd 10-cvotua. CRM g tpdnelog dnuovpyodvial katnyopieg
TEAMUTAOV OVAAOYO HE T KEPAAOLO OV SBETOVY KOl TIG TPOTIUNGELS GE TPOIOVTO NG
tpanelag. Me avtd tov Tpomo 1. 1pamelo A avakOAOTTEL VEEG TTLUYEC OTIV GLUTEPLPOPE TOL
TEAATN KAL-OLOYEEL-TNY YVAOON OOV ENEEEPYAGIO TNG CLUTEPLPOPAS VTG OTLS SEPYACIES
oXeOGHOD  TPOIOVT@Y. - Kol - egumnpémone. O meAdmng  yivetor  omodéktng  piog
e€ATOUIKEVHEVIC. TPOTOON S - TPOTOVI®MV TOV KOAVTTOLV OAO TO QAGUO T®V GCUYYXPOVOV
avaykov tov. Tlapaiinia, evnuepovetor yuo Tig véeg e£eMEELS KOl KOTA CLUVETELD OEAVEL

NV akpiPeELR TOV EMAOYADV TOV KOl LELDVEL TOVG KIVOUVOLS 0md AGH0og YEPIGHLOVGE.

Avaivon SWOT ywoe 1o CRM ¢ tpanelog A
210 mopakdto oxfuo anewoviCetor n avaivon SWOT yu 1o svotnua CRM g tpémelog

A:
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Auvapeig Aduvapieg

+ A£OMEUON TNG AVAOTEPNG S10ikNONG
OXETIKA HE TNV XPNOIMOTNTA TOU k . .
ocuoThparog CRM o Asgv unapxel ave§apTnTo THRHA
oTpartnyiknGg CRM
o MeAATOKEVTPIKOG OXESIACHOG i .
SIEPYAcI®V + H a&ioAdynon Tou cuotnparog CRM
BpiokeTalI O£ ApXIKO OTASI0
+ Enevdloeig o véa TeXVoAoyia N A i
+ Avenapkng EAeyxog TNG NOIOTNTAG TWV
¢ CRM ENIKEVTPWHEVO OTNV ENIKOIVOViA OTOIXEIWV NOU KaTaxwpouvTal
ME TOV NeAATN

+ Online unooTRPIEN TOV AEITOUPYIOV
CRM

¢ EuéAIkTO oUOTNHA HE dUvVATOTNTA Yia
AUECEG EVNHEPWOEIG/aAAayEg

v v
Eukaipieg AnelAgg
+ EnékTaon TnG EQAPHOYING O XHDPEG TNG ¢ H olUyxpovn XxpnHaTONICTWTIKN Kpion
Kevtpikng kai NA Eup®mnng 6nou nou eniBapuUVEl TIG ayopEG HNOPEI va
dpacTtnpionoigital n Tpansda ENNPEACEl ApvnTIKA TNV €§EAIEN TOU

ouoTtnparog CRM
¢ NM®Anon evog napopoiou nakétou CRM os
AAAeg Tpanedeg « AenTn 100pponia peTa§u Tou
3IKAI®OUATOG Yia npooTacia
NPOCWNIK®V OTOIXEIMV KAl TNG
avaykng TngG Tpanedag yia oAogva
NEPICCOTEPA OTOIXEIA CUMNEPIPOPAG

+ Kiv3duvog yia Tnv acpdaAsia Tov
NAEKTPOVIK®OV SESOHEVOV AOYW® TOU
EKTETAPHEVOU SIKTUOU

2o I11: Avetvoon SWOT yia o ovotnuo CRM ¢ tpanslag A

Emtidoyog-TupmREpacpatTa

Méoa amd tn perétn nepintwons g tpdmelog A avadetkvOEToL | oNUacio EVOG KATAAANAN
oSG ILEVOL TTANPOPOPLakoD cLGTHTOS CRM Tov evioyvEL TIC TEAUTEINKES dlepyaoies Kot
TOPEYEL EVKAPIEG YI0L TNV OVATTVEN IKOVOTHT®V Yol TOV opyoviopd. H cwoty avantuén tov
gpyareiov avTod péGa Omd TNV TPOCANYN TOV ATAPAITNTOV TANPOPOPLDOV, TNV THPNCT TOV
YPOVOSAYPOUUAT®Y Kot TOV EAEYYO TOV OVTOY®VIGUOV, UTOPEL COPEGTATO VO ATOTELECEL TN
Baon v ™ Ompovpyic OvVTAYOVICTIKOD TAEOVEKTHUHOTOS. OvolooTiKd, 10 avOpadmivo

duvapikd mov amacyoleiton o €va TéTolo eyyeipnua Bo mpémel va elval TPOCEKTIKA
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EMAEYUEVO V10T GUUUETEYEL GTNV TEAUTELOKY] CTPATNYIKN TNG ENLXEIPMONG OV €lvan Kpioun
Yoo TV emuyia g evpvtepng otpatnyikns. H avmtepn doiknon g tpdmelog A poiovott
&xel katavonoel oe PaBoc 1 onuacio g tEYVOrOYIKNG dtdotaong Tov CRM, dey €xet
TPOYUOTOTOMGEL TIG OmopaitnTes oAlayeC otnv opyGvmon mov Bo. emTpéyouyv - tnv
OTPATNYIKN TPOCEYYION TNG OAOKANPOUEVNG OLOXEIPIONG TEAATEIOKDV GYECEMY. ZE AVTO TO
onpeio epEAoywpel 0 KivOuVog TNG TEPLOPIGUEVIC YPOVIKA SLOTHPNGNG TOV AVIAYMOVICTIKOV
TAEOVEKTNLOTOG IOV £XEL OTOKTNOEL GE OYE0M UE TIG TPATECES TOV OVTAYOVIGHOV, KOOBMOS TO
aVTOYOVIOTIKO TAgovEKTNUA NG Tpdmelog Paciletar oe Aeitovpykéc PEATIOTOTOMCELS
amodoTIKOTNTAG Kol Oyl 6€ oTPATNYIKES TomobeTnoelg péca otV -ayopd. Elvat avdykn Aourdv
VoL VTTAPEEL PO AVASIOUOPPOUEVT] GTPATNYIKY dlaxeipiong melatav. Ttov Ha aviipetonilel 1o

CRM mep1oc0TeEpO MG EPYOAEID GTPATNYIKNG TAPA MG TEYVOAOYIKT EQUPLOYY-

225



[12. MeATn TEPIMTWONG YLX EAANVIKY] @APUAKEVTIKT] ETALPILA

Ewayoym

H pelém mepintoong oty omoion Ba yiver avoeopd, oamotedel €vo-UEPOS. OOUKTOPIKNG
SratpPric’™® mov £xet m¢ avTikeipevo Tov oYESIOONO, TV EQAPOTH KoL TNV aEl0AdYNoN TG
otpatnyikng CRM péca amd v epapuoyr] cLYKEKPIUEVIG ETOTNHOVIKIG peBodoroyiag ot
HeyoAn oapuokevtikn etopia. H owatpiPny oavt) omotehel mpoTOMOPOKN “£PELVO TOL
epapudler emrvymuéva €va Beopntikd poviého otparnywkod CRM mov  mpoteiver o

UEAETNTNG G€ GLVOLAGUO pe TNV eolvuylopévn kdpto Babpordynons (Balanced Scorecard).

O KAGdOC TOV QUPUOKEVTIKOV ETLYEIPNCEMV. AMOTEAEL . Evav omd TOLG MO  SVVOUIKE
avartvooopevoug oty EAAGSa kot yevikotepa 6€ OAo Tov- KOopo. Katd v tedevtain
dexaetio €govv emtevyfel onUAVTIKO 0PEA-TOCO Y10l TIC EMYEPNOEL OGO KOl YOl TOVG
TEAATEG [LE TNV EKUETAAAEVOT TNG TEXVOAOYIAG Kol TH Onuovpyid vémv tpoidviwv. O kKAdog
TOV QUPUOKEVTIKAOV ETLYEPNCEDV TOPOVCIALEL  CNUOVTIKES OTOOOCEL GE TOUEIG OTMC M
mopaywyn, M mpootBéuevn afio, uynAng €8iKeVONG. amacyOAnon Kot 1 €pevva Kot

avamTuén.

Ymv EALGOa 01 GUVOMKESG TOANGELS TOV QOPUOKEVTIKOV ETALPLOV TOPOVCIOcOV peimon
Katd 8.3%, Kuplwg AOY® TG TTOONG TOV TILAOV TOV QOPUAK®OV GE GXECT LE TO 2010"°, evéd
TIG TPONYOVUEVEG YPOVIEG elyav ~otabepr] @vodo. XZOUQmvo HE TO OTOTEAECUOTO TV
enyepioeov 100 KAGSov Y, o1 pubpot avamTVUENS Y10 TIC PAPUOKEVTIKES ETONPIES TTOV
woyvpot: to 2007 ta-£Eoda avéndnkav kotd 15.4% , meprocodTEpO amd TV pakpompoddeoun

téon tpretiog (14.5%), eved to kKabapd képom Pertudvovtav pe puBud g taEng Tov 30.8%.

Roche Hellas
Tnv-1n Tovkiov. Tov 1978 wWpvOnke n “Roche (Hellas) ®oapupaxevtikd A.E.”, n omoia

ocvyyovedtnke petémeita pe v “@apupoaxevtikd [Ipoidovia Pwc” kot dAroée v emwvouio

138 sovkdicog I1. (2008), «ITpotevopev Mebodoroyia yio tnv Avamtvén, thv Amotommon kat T Métpnon
Enidoong Zrpatnykadv Awyeipiong Zyéocwv pe [ehdrtegy, Havemotiuio Ieipaing
139 http://www.newpost.gr/post/77409/Meiwon-ec08wv-8,3%25-0T0-£ 008 A-TwV-PAPUAKEUTIKOV-ETOULPELWV-/

140 Hellastat , “HELLASTAT: ®APMAKEYTIKES EMIXEIPHZEIS”, Hellastat A.E., lobvioc 2008
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¢ o€ “ROCHE (Hellas) A.E.”. H véa etaipio avéntuée otadiakd dpactplotnTeg o€ OAOVG
tovg toupelg, Dapuoka, Brrapiveg, OTC (un ovvtayoypo@OVOUEVE OCKEVAGHOTO) KOl
Awyvootikd. Xquepa n Roche Hellas amotelel pia and tic nyétideg eToupies-otov TOHEN THS
vyeovopkng epovrtidag otnv EALada, dwatnpel 610 dvvapkd g meptocdtepovg amrd-350
VIOAAYAOVG KOl OO TOVG LYNAGTEPOVS KOUKAOLG €PYACIOV TOV KAGOOVL. Ot TOpEic  mov
dpactnpromoleiton eivon oo PopuokeuTikd Kot To AlyVOoTIKE Kot LOAMOTO KATEYEL KupiopyT

0éom otoV VOosoKOoUEINKO KAADO.

H Roche givor pio amd TIc ONUOVTIKOTEPES EMYEPNOELS. GTOV-KAAGO TNG VYEIOVOUIKNG
QPOVTIONG KO TPOCPEPEL TPOIOVTO Kol VANPEGIEG TOLOTNTAG TOV PEATIOVOLY TV avOp®OTTIVT
vyela ko v morotnta (ong. O ouloc Roche dpactnpronoteital oe 150 yopeg oe OAeg Tig
nreipovg kot amacyorel 75.000 epyalopévove. H eotiaoct) g oto- Pappokevtikd kot to

AlyvoOTIKA Kot TO TPOTLTO LOVTELO J1OTKNONE £XOVV GOV AMOTELEG O OLOKPICELS OTWG:

0 Bpioketon avapeco otic 10 peyaADTEPES. EMYEIPTOELS DYEIOVOUKNG OPOVTIONS TOV

KOGUOV

0 Eivow maykodopog nyétg oto "in vitro! S10yveeTiKG GuGTHUATO

0 Eivonl mayxoouiognyéme oty oykoroyia

0 Koatéyer mv mpdtn BEon 010 S10yVOCTIKA TPOIGVTA Y10 TOV EAEYYO TOV dafiNTn

0 ’'Eyxet maykdca koptapyio-omyv woroyio (HIV, nmotitida C, ypinn)

0 Amotelel maykOGL0 TPOTORXOPO GTNV Proteyvoroyia

H Roche moapéyer katvotopa QopUOKEVTIKA 1O100KEVAGLOTO Y10, TOAAOVS BepamenTikong

TOUELG OOG:

0 OykoAoyio

0 Avouio
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0 Metapooyevon

0 Ioioyia (AIDS, nratitida, ypinn)

0 Koapdoroyia

0 Boaktplakég AoméEetg

0 Ioyvoapkio

0 Oocteondpmwon

To CRM ot Roche

To CRM ot Roche &exivnoe amd tar 1€kn g dgkaetiag Tov '90 kot otnv apyn o Kabe

TOTIKOG OpYAVIGHOG avorappove vo avarntuéer o oud oo CRM kot énpene va emAéEet:

0 Eopappoyn kot avtictoyyo mpounevti) e@approyns

0 MéBodo avdamrvuéng Kor-vioroinong tou-CRM

0 Tpoémo Acrrovpyiog Kou vrosTnpiEng g epappoyns tov CRM, scwtepikn (in-

sourcing) ko eEwTepPkn (out-sourcing) dlayeipion

0 Z1ehéymon 1oVv.oxeTik®V pe 10 CRM tunudtov

O emAoyég aTEG 00RYoUVTAY OO YEVIKES KATELOLVTIPLEG YPOUIES TNG KEVIPIKNG O101KNONG

TOV-JEY NTOV - QVOTIPE TEPLOPLOTIKES. XVVNOWOC 1) KEVIPIKNY 0pYAvOOoT ENEAEYE TNV ADOT| TOL

out-sourcing e KOmo1ovg TPOETIAEYUEVOVS TPOUNOEVTES AOYICUIKOD, TOL GTOV KAGSO T®V

QOPUOKEVTIKAOV €TOPIOV €IVl YVOOTO ®G CLOTNUO OLOYEIPIONG TEPLOYDV TOANGE®V

(Electronic Territory Management System, ETMS), kot gival ovolootikd £va eEe1dtkevpuévo

vocOvoro epoppoyns CRM. H epappoyn avtr] mov eivar eE€01KELIEVN OTIG EMYEPNOELS

TOV PUPUOKEVTIKOD KAAOOV, VTOoTNPilel KVPlmG va KavAAL, TIC TOANGELS TESIOV.
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H téon v v e£mtepikn dwayeipion kot otedéywon tov CRM dAhace pe v mépodo Tov
xpOVOL Kol M eTaupion Apyloe vo oTpépeTon mPog pia oAokAnpouévn Abon CRM pe
TEPLOCOTEPO KEVIPIKO EAEYYO KOl ECOTEPIKN AglTovpyia Kot vrooTPEn-(in=sourcing). Metd
amd v oAhayn ™G mPocEyyong Yy 1o cvotnuatikdé CRM, dnuiovpynbnke o opdoo
avamTUENG TG €QPOPUOYNG, OTOTEAOVUEVN OO EUTELPO OTEAEYN - OTOV "KAAJ0. Xe Kabe
YE@YPOPIKT TEPLOYN, M Opdda &ixe ocav okomd vo KaBopicer To -Kowd onueion TV
emyyelpnuoTikov oadkact®v CRM petald OAwv TmV ‘GUUETEXOVI®V - OPYOVICUAOV TNG
TEPLOYNG KOL OTI OCULVEYEIDL VO TPOGOIOPIcEL TIC OMOITNOELS VAOROINONG  [MOG TUTIKNG
epapuoyng CRM. Ev cuveyeia, o kGBe tomkodg opyovicpog Oa-mpémel vo Slopoppmoet
avaAoyo LE TIG aVAYKES TOL TNV KVpa (core) epapuoyn. Me ontd Tov.TPOTO EMTLYYAVETAL
Kown otpatnykt kot dwdikacieg yio 1o CRM, mov dtopoppdvovior pe v avioAlayn
YVOoNG HeTaéDd TV OPYOVICUOV TOV VIAYOvVToL oTn untpikh. etaipio. [TapdAinio 560nke
Bapumnta o1t oteAéywon TV avrtictoryyov- tpmudtey-CRM kot evdg keviptkod KEVIPOL
aproteiog (Center of Excellence, CoE) ‘pe oxomd. tnv-vmoomnpiln twv ypnotov Tov

GLGTNUATOG OAAG Kot TNV KOADTEPT EKUETAAAEDOT KOL TEPOUTEP® avATTLEN Tov CRM.

[Mopaxdto BAETovpEe Ta TO onpavTiKd ypovikd opdonua tov CRM ot Roche (Hellas):

0 2001:"Evapén epopuoyns niektpovikng-otayeipiong tepoydv (ETMS)

0 2003: Anmovpyio. tov Tpunpatog CRM

0 2004: Avantuén kou viomoinon tov grapikod Website kot tov kavaAiov tov Web
YEVIKOTEPQ

0 2005: 'Evapén g epapuoyns e nebodoroyiag avantuéng, vAomoinong Kot pétpnon
emidoons e otpatnywkng CRM

0 2006: Agrtovpyio g véag epappoyng CRM

To tuqpoe CRM- weprerdpfove 600 vraAiniovg to 2003 kot otnv cuvéxeln o aplnog Tovg

avePnke otovg 6. Exet otnv vBdvn tov ta £€1g media:

Ytpatnywkn CRM
Avantuén Aettovpyia vrooTnpiEn Kot Tapakorovdnon tov CRM

Avantoén, Aertovpyia, vrootpign tov kovaiiod Web

O O O O

Epappoyég: operational CRM, analytical CRM, web content management
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Koatd ta odpopa otddia g peBodoroyiag Tov €pyov, ot OpddEG £PYACING VIOKEWVTO GE
TPOGOPUOYEG AVAAOY HE TIG OVAYKES KOl TIC TPEYOLOES OmMAITNOELS. Ol GUUUETEYOVIES GE
OA0L Ta oTAdWL TTPoEpYovTaY amd OAEC TIG GYETIKEG Agttovpyleg Kot ovTioTolyo -€lyav- &vol
peydro e0pog Bécewv gvBHvNg pHéca oTov opyavioud. Me avtd tov 1pomo.n otpatnyk) CRM
evBuypopldTav PE TNV ETYEPNCLOKT CTPOATNYIKY] TOL OPYUVICHOVD KO UE TIG EMUEPOVS
AVTIMYELS, TemolONoelg kot otpatnyikés. O B€oelg evBouvng, ot AEITOVPYLES Ko 01 pOROL TTOL

KaAVEONKav givar ot e€ng:

Avartepn Géon evBovng
Business Unit Manager-BUM (Marketing, Sales)

Meoaia Oéon evBovyg

Marketing Unit Manager-MUM (Marketing)
National Sales Manager-NSM (Sales)

Key Account Manager-KAM (Sales)

Aeirovpyixn Géon evfovng

Product Manager-PM (Marketing)

Medical Manager-MM (Marketing-Medical)
Area Sales Manager-ASM.-(Sales)

Aeirovpyixn Oéon
Sales Representative-Med.Rep. (Sales)
Clinical Research Associate-CRA (Marketing-Medical)

H cvvolun opdaoda Eépyov evmuepmdnke avalvtikd oyetikd pe v pebodoroyia pe toug €€g

TPOTONC:

0 Xbvtoun mapovcioon TG pebBodoroylag o€  OAPOPES TOKTIKEG GUVOAVTNOELG

(TOAMCEDV, LOPKETIVYK, CTPOATNYIKNC)

0 Anuocigvon ekTeTOUEVNG TANPOPOPNONG CYETIKA Ue TN LeBodoroyia 6TOV E0MTEPIKO

16tOTOTO TOV OpYyavicHoV (Intranet)
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SOUTANPOUOATIKA, OTECTAAN OTOVG EVOLUPEPOUEVOVG EVO  EVNUEPWTIKO - email mov
mepteAdpPave ) chvoyn g SOUKTOPIKNG SOTPPC TOL TPAYLATOTOINGE 0 UEAETITNG KO
éva. mPOKTIKO mapddetypa e pebodoroyiag yw va yivel €0KOAN “N. KOTOVONGN -TOV

TEPLGGOTEP®V EVVOLDV YOP® otd TV otpotnykny CRM.

Avantoén otpatnykiic CRM
H avdéntuén otpatnykng CRM €xet moALd kowd otoyeion e v avamtuén g evpOTtepng
OGTPOTNYIKNG TOL 0PYAVICHOD Kol €lvol KOTAAANAL TPOCAPUOGUEVN. OTIG ovayKeG Tou CRM.

Amoteleital amd Ta €ENG oTdOL

0 Avdantvén tov opdpatog CRM

0 Emioyn tov tunudtov otdoymv (Bacet Ty ototyeimv g otpatnyikng Ileddn)

0 Koabopiopdg tov aviikeipevikdv, okort®v CRM (pe Bdon tovg aviictoryovg g
OTPATNYIKNG TELITN)

0 KoaBopioudg tov mpotdcewv-asiog CRM. (ne-Péon T avtiotoryeg g OTPOTNYIKNAG
TELATN)

0 Amotomwon kot peTagpoacn g otpotnyiknis CRM péow g avdmrtuéng tov

TPOTEVOUEVOL TAdLGToL. oTpatnyikig CRM

Mo ta otéde avtd gival, OTMG elvat LEOVES, omapaitnTy 1 SUOPPMOT TNG GTPOUTNYIKNG

TOL TTEANTN, 1| OTO10, SOIEVKOAVVEL OPKETA TNV EQOPLOYT TNG CLYKEKPIUEVNC HeBodoAoyiag.

Opopo CRM

To Gpapa. - CRM avagépetor oty peArovtiky] embounty kotdotaon tov CRM kot
YEVIKOTEPO. TNG. OYEONG UE TOVS TEAATEG TNG EMYEIPNONG Kol VITOYPoUUileL TOV TPOTO LE TOV
onoto Qo kaver. mpaypatikoTnTo M Entyeipnon v kotdotoon ovtr. To dpapo CRM mov

npoékuye amd TNV UEAETN Yo v Roche givan to e€nc:

«Na glpoote avayvopicylol Gov 1 KaADTEPT UPUAKEVTIKY eTonpio otnv EAAGOa amd toug
neAdTEG Hag, ONAadY|, amd TOVG AEITOLPYOVS KO OPYOVIGHOLG vyelag. Me v avdmtuén
apoaing EMOEEADY HOKPOXPOVIOV GCYECEMV Kol TNV TPOSPOPE EPLoTNG TOLOTNTOG
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e&ummpénong, Toug divovpe T SLVATOHTNTO VO TPOCPEPOVY KOADTEPES VN PECIEG VYElag Kol

nepiBaiyng oTovg acHeveic KoL GTO KOWVOVIKO GOVOLOY.

Emioyn Tov TUpnaTov-6toymv
H emioyn €ywve pe kputnplo to ovtioToryo TUNUOTO TOL EXOVV-EMAEYEL OTN GTPATNYIKT

et Ko opilovion oG EENG:

A. Nocokopetakéc Movadeg [e To TopaKATO XOPOKTNPICTIC:
0 IlowMoegig oe otpatnykd mpoidvra (Mepidwo ayopds >1% o€ vOoOKOUEINKES
TOANGELS
0 ApBudc Khvov (>200)
0 ApBudc latpav (>50)

B. Ta Atopo/Agttovpyol Yyeiag, Le To TOPOUKAT®. YOPAKTPLOTIKA:
O Atopo pe HEYOAN EMPPON GE OEPATEVTIKES- TEPLOYES OTPATNYKOD EVIAPEPOVTOG
(Key Opinion Leaders)
0 Xvvtayoypdeotr pHe MHEYGAO. OUVOUIKO ©&  OEPOmEVTIKEG TEPLOYES CTPOTNYIKOV

EVOLOLPEPOVTOC

Avtikepuevikoi okomoi yro o CRM

Mo kéBe TuApO-6TdY0 01 avTioTol e EMDIMEELC Elvat ot eENg:

To i Noookoueioxés Movadeg
0 Avantuén Zyéecwv kot Hoinoewv (Up-selling)
Lo Atouo/Aertovpyois Yyeiog
0 . Avantuén Zyéoewv- e toug Key Opinion Leaders
0 Emkexticn avamtuén/dat)pnon oECE®MV Yo TOVG GLUVTAYOYPAPOVS OVAAOYQ LE TO
QUVOLLIKO TOVG
0 Emilektikr] avamntuén/datnpnon ToAGE®V Yo TOVG GLVINYOYPAPOLS AVAAOYQ E

TNV VOIGTALUEVN OTTOTELEGUOTIKOTITA TOVG.
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Avrtiototya ot avtikepevikol okonoi CRM mov kabopiotnkav BAGEL TG GTPATNYIKNG TEANTN

&xovv ypoviko opilovta tpia £tn Kou ivon o1 e&ng:

0 Bektioon €600wv avd meldtn HEG® TG SoTPNONG KOl AVATTLENS TV EMAEYUEVOV
TELOTOV

0 Amdxtnon Pabidc yvaong yio Tov TEAATN Kol TNV EUTEPIO TOL OO THY ETOPT UE THV
emyeipnon

0 Bektioon tov BdBovg/evpove T oxéong e Tovg EMAEYHEVOVG TEAGTES

0 Meiwon kdcToVg ELINPETNONG TEAATN

KaBopiopoc tov npotaceov afiog

Emedn o xobopiopds tov mpotdoemv a&iog yio To. TEAUTEWKE. TUNHaTo £xel OAoKANPpwOEl
péca amd TNV oTPOTNYIKN TEAATN KOl TNV OTPATNYIKN-yiow KAOE Tpoiov, Yoo to CRM Ba yiver
pio ovooKOTNoN Kol TPOGOPUOYY] TV LEIOTAREVEOV  Tpotdoewy. Ot mpotdoels atiog

EMKEVIPAOVOVTOL GTIS SVO GLVIGTMGES TNG aSiag:

0 Asgurovpywn Apioteia

0 Owedmra pe tov [t

H npotaon a&iog £xel og eéne:

«IIpokepévou va ompiovpyncovpe. a&ior yio o eTAeYUEVO TUNUOTO TEAATEING TPEMEL VAL
TPOCOEPOVUE TN PEATIOTN ‘GLVOAIKT €ELANPETNOT GTOVG MEAATES LOG LE TOV TPOTO OV

TPOTLLOVV, GTO POV oV TT {NTOVY KoL LLE TO YOUNAOTEPO OLVATO KOGTOGN.

Avantoén tov mAimciov otpatnyikic CRM

O1 6UVICTOGES TOV TPOTEWVOLEVOL GYedioL elvar ot e€Ng:

XPNUOTOOIKOVOLLIKT)
Yyeotaxko Kepdhato

Aopikd Kepdloro

O O O O

AvBpomvo kot Opyovootokd Kepdrato

233



H dwdikacio avantuéng tov mAasiov otpatnykng CRM amoteieitan amd to ERG oTdd0!

0 Emioyn tov kpiocyov tapayodviov emtvyiog (Critical Success Factors, CSF)

0 Emiloyn tov otpamnyikdv cuvhiécewv

O kpiowotr mapdyovieg emrvyiog (KIIE) mpokdmtovv omd pio GUGTNUHOTIKY KOTOKOPLET
dwadkocion Tov €xel Popad amd TAVEO TPOG To KAT®, amd TO 0P, TOVG OVTIKELEVIKOVG
oKOmovg Kot TV mpdtacn atiag g otpatnyikng CRM: Kot v -emloyn Tov mopoyovimv
emrvyiag g otpatnyikng CRM 660nke £UQaom 6TOVG TapAYOVIEG TOV. LEYIGTOTOOVV TNV
emrvyia ¢ otpatnyikng CRM v to emAeyuéva TUNHOTO TEAATELOG KO TIC OVTIOTOLYES
npotdoelc a&iag. Tavtoypova, epeaviCetor n oxéon ortiov-attiotod pHeca 6Tovs enBVUNTONS
Kol KOOOPIoUEVOLG OVTIKELEVIKOVS GKOTOVS THG GTPATNYIKNG OV GyeTilovTol Kupimg pe tao
OTOTEAECLATO TNG CTPATNYIKNG KOl 0POPOVV. TNV, YPNHOTOOIKOVOLIKT KOl TN GUVIGTAOGO TOV
oxeolokov kepoiaiov. H dadikacio mpoodlopiopol tov KpIGIHmOV Tapayovimyv ETTuyiog
Eexivnoe pe v ovotaon piag OGYETIKNG. OUAOOS. €pyaciog mov okolovOnoe pio cepd
ocvokéyemv katorylopov Wedv (brainstorming). H opdda avtm amotehovvtay amd to oTEAENN
OV GLUUETEYOV o1 Spopewon ™S otpatnyikng CRM kot mpootédnkav oe avt
gpyalopevol amd TG TOANGELS Kol T0 pdpkeTvyk. Ta kpitipla emloyng nepleAdupovay v
eumepio, ™MV KOALYN OA®V TV AELTOVPYIOV-TOL oyetiCovtal pe 1o CRM kol 6Awv tov
Bobpidwv gvBdvng, peotdyo vo. emrevydel n amopoitnn ToALVE®VI Kot 1) OEGHELGT 68 OAO

TOV OPYOVIGUO.

H emoyn tovkpiopov topaydvtov exttvyioc Tpaypatonomonke pe v e€ng dtodkacio:

1. Tpoaypatoroinern cvokéyemv katorylopov 10edv (brainstorming) oyetikd pe ™
OTOVOUIOTNTO. KOl KOTAAANAOTNTA TOV KPIGIL®OV TapayOvIOV ETITUYIOG, T CUVOEOT
ToVg e Tovg vrdAoutovg KITE kot toug avtikepevikovg 6Komohg TG GTPATNYIKNG

2. Iepapynomn Ko emroyn tov kataAiniotepaov KITE

3. Ao@dAon TE.eyKupOTNTOS QVTOV BAcel TV Kprtnpiwv g pebodoroyiog

4. EmPefoaioon kataAANAOTNTOG GE GYEGN LE TO GUVOAO TOV TPOTEWVOUEVOV
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O emieypévol KIIE avd cuvietdoa etvar ot e£1G:
Xpnuatooikovouikn ooviotwoa.:
1. Meyiotonoinon Ecddwv (avd) ITehdtn

2. Elayiotomoinom koctovg eumnpétnon [edd

Metd v emioyn tov KIIE yio v ypnUaTOOIKOVOUIKY] GLVIGTOGO, TPOCSTEIMKAY GTO
mhaiclo otpatnyikig CRM kot ypnoiporomdnkoy, cOLPOVAE [ TRV PO OO TAVE® TPOG TO.
Kato g dwdikaciog mov meptyphonke mpv, ot avtictoryoi KIIE yw m ocvvictdco tov

Xyeoloko0 Kepaiaiov.

2yeaioxo Kepalaio
1. Meywotonoinon Awatipnong [ekdn
2. Avafabuon tov Ernileypévov Tehatov

3. Av&nom tov BdBovg g oyxéong pe Tov Ileldtn

Avtictorya ot KIIE tng cuvietdoag tov JopKov. KeQoAaiov ypnoiLomromdnkay yuor v

eEaymyn tov KIIE g cvvictdoag tov Aopkov Kepaiaiov.

Aouiko kepaiaio
1. Meyiotonoinon dwfecudTRTaG Kot ekpeTaAlevong g I'voong yua tov Ilehdt
2. Meywotonoinon g e&unnpétnong [eddtn pécw eVOALUKTIKOV KOVOAMY
3. Beltiotomoinon omoTeAESHOTIKOT TG 0TO TEdI0
4

Emkowaviotng tpdTaong A&iag

Me v mpocOnkn. TV kpicipuov.-tapaydviov enttvyiog oto miaiclo otpatnywng CRM,

vrootpiydnke-0 kabopropnos twv KITE tov AvBpomivov kot Opyavooiakod Kepoiaiov.

AvBpamivo. kor Opyayaweioxo Kepdlaio
1. Meywotonoinon tov oyetik®v pe to CRM de€omtmv tov avBpdmvov duvapikon
2. Meywotonoinon g 6EGHELONS TOV avOP®OTIVOL duvapkoh wg Tpog to CRM

3. Anuovpyia Kot eTKOvOVio TEAATOKEVTIPIKTG KOVATOVPAG

Me v npocOnkn tewv KIIE tov AvBpdmivov kot Opyavociokod Keparaiov, ov KIIE oto

oVVOAO ToVG givar 12 kot cupmAnpavetal To TAaicto g otpatnykig CRM.
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Yrpornyikéc Xovhioerg
Ot otpotnyikég ouvBEcelg dNUovPYOLV a&io GUVEICOEPOVY GTNV GLYKPOTNGTN TNHG OVVOLIKNG
yio to CRM. Avtég omupiovpyovv pio advcida ortiag-amoteréopatoc petagd tov-KIHE, n

omoio. odnyel oTovG avtikelevikovg okomovs. O otpatnyikés ovvhésels-0épata - mov

emeléynoav gival ot e€Ng:

Yrpatnywko 0éua A: AmotelecpuaTIkOTNTO GTO TEDIO0
Ztponyko 0épa B: Hiextpovikry EEumnpétmon Ilehdth
Zrpatnywo 0épa I': TIpocpopd mpaypatikng a&ieg

O O O O

Xrpatnywo 0épa A: I'vopioe tov Ilehdtn cov

Me v emhoyn tov Kpiclpov mapoydviov emruyiog Kot TOV. -GTPUTNyIKOV Oepdtmv

oAokANpaveToL 1 otpatryik) CRM.
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Yhomoinon g otpatnyikiis CRM

Metd v anotdnwon g otpatnyikig CRM 6nwg kou oe kébe diepyacio Tov GTPATNYIKOV
pévatluevt, Ba mpémel va yivel 1 VAOTOINGN TNG OTPATNYIKNG. AVTO GUVERAYETOL. ETIAOYN
TPOTOPOVAIOV OV aPOPOLV Kupimg ta oTpatnywd kivitpa, to Aopkd. Kepdioto xat.to

AvBpomvo kot Opyovoctokd Kepdiato. Ot tpotofoviieg mov emeléynoav gival ot e&ng:

e  Koaviit Awdiktoov
e Eumlovtiopdc g yvaoong yio tov meAdt
o [Ipo®Bnon meLaTOKEVTPIKNG KOVATOVPOG

e Evnuepotikd oeitia CRM

Kavaii Avadiktooo
H mpwtoPoviia ovty éxer dupeon oyéon e 10 otpotnyikd 0éua B (HAextpovikn
E&ummpénon [lehdtn) xkou pe ta otpatnywd 9épata I (ITpocpopd tpaypatikng a&iog) kot A

(AmotedeopatikOTNTo 6TO TEDI0). ATOTEAEITON OO TOL EENG EPYQL:

0 Avantuén kot tpomOnon tov kavoiiod Tov Web
0  AvAmTtuén vEOL SOMIKOD LOVTELOV V10T SLOYEIPIOT) TOV NAEKTPOVIKOD TTEPLEYOUEVOU,

™G eEuanpétnong Kot ¢ emtkovaviag oto-Web

Euriovtiouoc s yvaong ya tov IleAarn
H nmpwtofoviia ot cuvdéetar-dueca pe 1o otpatnykd 0éua A (I'vopioe tov Ileddtn
c0v) aAld Kot Atydtepo pe ta otpatnyikd 0épata I' (IIposeopd mpaypatikng agiog) ot

A (AmotekeopotikOTNTO 010 TEd(0). AToTeAeitan and ta €ENG Epya:

KaBapiopde Aedopévoy g faong tehdtn/CRM
Avamtuén Kot Agttovpyio véag epappoyng Operational CRM
Avantoén kar-Agrtovpyia véag epappoyng Analytical CRM

AVATTLEN KOPLOV-CNUOVTIKOV TPOPIA TEANTN

o0 O O .0

AVATTUER GVOTNUATIKY] O1UOTIKAGTOG TUNILATOTOINGNG KOl 6TOY00ETN oG
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LllpoOnon werotokevipikng KOVATODPOS
H npotoPoviia avt) ovvdéeton eppécwnc pe 1o otpatnyikd Oépoata I (IIpocpopd
mpaypatikng a&iog) kot A (I'vopioe tov [leddn cov), kabmg apopd duesa T GLVIGTMOGO TOV

AvBpamvov kot Opyaveciokov Kepaiaiov. Arotereiton amd eEng épya:

Evnuepotuca deitio CRM

Kaumdvieg tpomdnong CRM

Awryoviopog “Customer Sharing Excellence”
[Tapovciaceigc CRM

Yvveyng eknaidevon CRM

0O O O O o o

XHvoeon bonus pe emddoelg oto CRM (oyetikol onuovtikol dsikteg emidoonc) mg

TOGOTIKO 6TotYElo emidoong Tov epyalOpHevov.

Metd v oAoKANp®ON KOl TOV GYESUGHOV- Y10 TNV. VAoToinom tov épymv Yoo CRM, &ytve
TOPOVGIOGT) OTOV ECMTEPIKO 10TOTOMO TNG EMYEIPNONG Kol E0TAAN evnuepmtikd email oe
KaOe evolapepopevo. Téhog, KaBe ocvppéroyos omv-mapovcioon decpednke OtL Ba glvon
VIEVOVLVOC Y1OL TNV EMKOWMVIOL GYETIKA LE TO MAOIGLO- OTPATNYIKNG OTA HEAN TNG OUAOOG

€PYNGLOG TOVL.

Avanton Tov Thaisiov péTpnong etpatnykig exidoong CRM

Metd v olokAnpwen ¢ -dpdppwens tng otpatnyikng CRM, eivar amapaitmtn n
dwdkacio g aEAOYNoNS TG enidoons. Avtd Bo mpayuatomoleital pe €vo KATAAANAL
oxedopévo mAdicto pétpnong mov ovopdleton CRM Balanced Scorecard. H avémtoén

aVTOV TOL TAOLGTIOV NTAV. TO ATOTEAEGHLO TOV TOPUKATO SLULOIKAGLOV:

1, Emloyn tov enuaviikov ototyeiov pétpnong enidoong tov CRM BSc
A. Emiloyn 1OV onUovTIKOV OEIKTOV €mdO0ONC KOl TOV KPICH®V Topoyovimv
EMITLYI0G
B Z0vOeon g kdptog fabporoynong

I'. Emoyn tov onuaviik®v otoyov enidoong tov CRM BSc

2. Avdamrtvén tov cuvolkov CRM BSc
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3. KaBopiopdg evog oyediov viomoinong towv mpwtofoviidv CRM yua tnv vAomoinon

¢ otpatnyikig CRM

Emidoyn twv onuovtikwvy deixtaov exidoons (ZAE)

Ot onuavtikoi dgikteg emidoong AMOTEAOLV WETPO. TOV OTLOTLILAOVOLV. TNV - OTOS0GT OV
egmruyydvetor yoo Ka0e emieypuévo Kpiowo mapayovia emtvyiog. v “CRM BSc
TEPLEYOVTAL KOl 01 VO TOHTOL JEIKTMV, 01 deiktec-aitia (lead indicators) Kot 01 deiktec~ outioTd
(lag indicators). O apOudc tovg mepropionke otovg 5. oOgikteg emidoong avé Kpioio
ToPAyovTa EMTVYING Kot Ol Hiool amd avtovg eivar deikTeg-aidtior evdd ol LITOAOUTOL deikTec-

oLTLoTA.

Katé t dwdikacio eMA0OYNG TOV CNUOVIIKOV OEKTOV- eTid0ooN S akorovdndnke n mopeia
and Kdtw mpog To WAvew (amd To AvOpomivo kot Opyavoolokd KePAAAo otV
XPNUOTOOIKOVOUIKY] GUVICTMOON) TOL &ivar-ovTifetn. pe tn mopeia yoo v e€aymyn TV
Kpiopov mopaydvtov emtvyioc. o Tov -Kabopiopd Tov. GNUOVTIKOV OEIKTOV ETIO00MG

EPAPULOCTNKAY T £ENG GTAOLNL:

1. Zvokéyelg Kataryiopov 10emv (brainstorming) oyetikd He TNV KOToAANAGTNTA KO TNV
oxéomn SPop®V PETP®V TToL Ba-ivar IKawd va LETPIcOLV TV add00T Kafevog omd
TOVG KPIGIHOVG TAPAYOVIES EMLTVYI0GC.

2. Emioyn tov KetorAnAdtepov and to mopondve pétpo

3. OAoxMpon T®V TPOEIA HETPOL Yia KAOE Eva amd To emAEYUEVO HETPOL

Yuvolka emAgyOnkay 26 ZAE:

0 ZAE AvBpomvor ke Opyoavmoiokod Kepalaiov
1. Qpeg ekmaidevone ava epyalopevo
Enidoon oto-dtayovicudé CRM
Zoppetoxn g enidoong CRM o1t cuvolikn| enidoon Tov epyaloOpevov
Hpotdoeig Pertioong CRM
Endpkela ypriong-cvvoeong pe v epoppoyn CRM

Emkowovio meAatokeviptkig KOvATovpag

AR

Amod0yN-AVTATOKPIGT GTNV EMKOWVMVIO TEAATOKEVIPIKNG KOVATOVPOG
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0 ZAE Aopwob Keparaiov

1. AwBecipudétta TAnpogopiog teAdn
Evnuépwon-Ecaymyn dedopévev meldn

Xpnon TAnpopopiog meAdn

AmotedeopatikdtnTa Atofadpiong meAdtn

Eninedo avtandkpiong LS TV EVIAAIKTIKOV KAVAALDY
Eninedo eEumnpénong H€cm TV EVOAOKTIKOV KAVOALOV
Ap1Buog eyyeypappévav ypnotdv oto Web

Eravolappavopeveg emokéyelc 6to Web

A AT B o B

XpNomn eVOALOKTIKOV KOVOAL®V Yo TNV ELINPETNOT TEAAT

[
S

. Ipoypoppotiopog enokEyemv

—
—

. AKup®UEVEG EMOKEYELG

—_
\9)

. K&dhvym otoyevdpevov tehatomv

—
[98)

. ATOTEAEGLOTIKOTNTO ETIKOVOVIOG

0 XAE Zyeoctakov Kepaiaiov
1. Ixavomoinom meldtn
Awtpnon merdn
Avapaduion medd

Algpxela 6YEONG LE TOV TEAATY

A

Emaon| pe tov. merdn

0 ZAE XpnerootkovouUKng cuvie TGOS
1. Avamtvén Ecodomy avé ITehdtn

2. Meiwon kdéotovg eEuanpémong [eld

Emihoyn TOV 6NUOVTIKOV 6TO 0V ENidoong

H emdoyn otoyov - emidoong Eekivnoe amd tovg otodyovg emidoong twv XAE g
YPMNUATOOIKOVOUIKTG dLAGTAONG KOl 0TI GUVEXELD cuve)ioTnKE TPog ta Katw. Kdbe deiktng
emidoong eiye éva cvvteleotn PopHTNTOC TOL LTOONAMVEL TN GYETIKN ONUACIO TOL £XEL O
OelKTNG OTN WEYIGTOMOINGN 1TNG OULVOAMKNG €midoong tov avtictoryov XIIE kot g

oLVIOTAOGOG 6TV omoia avikel. Ot emheypévol XXE givat o €€ng:
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10.
114
1.2,

13.

XPMUOTOOIKOVOUIKT] GLVIGTAOGCH

. Méon emota avantuén 666wV ava teddtn=12%

Meiwon ko6ctovg eEumnpétong teddn=2500€

Yyeotaxko Kepdahato

. [Ioc00T6 TV TEAATOV e VYNAT| IKAVOTTOINGT amd TN GYECT] TOVS LLE TOV OPYOVIGUO

(OnAdvovv oAl (4) N mhpo oA tkavorompévol (5))=85%
[Tocootd TV Telatdv Tov avaPadpictnkay Kot T ddpKela evog EToue=7%
Méc0og ¥pdvog TG GYEoNG LE TOV TEAATN=56TN

Méom ypovikn dtdpkel eTaPng Le Tov meAdn=120Aentd

Aopkd Kepdioro

Agiktng mAnpotrog tAnpoopiac=80%

Agiktng evnuépmong tAnpogopiac teAdtn=10%

Mécog apOpog epomUATOV Y - ToV ~TEAdTN OV Ypnolporomdnkay ond TOovg
xpoTec=6

Agiktng amotedespatikdtnrog orofddpuonc=10x10=100

[Tocootd TV artnudTev telatav. Tov yivovior péow Web kot dpopoioyodvion tnv
O nuéEPa=90%

[Tocootd TtV ity nehatdv pécom Web, TOv SEKTEPALDOVOVTOL GE OLAGTNLLAL
pog efoopddac=90%

O apBudg Twv eyyeypoppéEvav ypnotav=300

O oplBuos. TV EYYEYPAUUEVOV YPNOTOV-TEANTOV TOV EMICKENTETOL TO Wwebsite
TEPIECOTEPO Ao pio popa=30

[Hoc0616 TV uthpdtwv Tekdtn mov diekmepatmvetot péow Web=5%

[Tocoo16 TOV-£McKEYEWV OV YivovToun Bdon Tpoypappaticpov=80%

Hoc0010 10V -€MoKEYEDV TOV AKLVPOVOVTAL=5%

[Tocootd. TtV otoYELOLEVOY TEAUTOV TOL £yl kaAveOel, mov €yovv OeyBel
TOVAG IoTOV pio emickeyn=80%

[Tocoot0 1OV MEAATOV OV BEPOVV OTL Ol EMKOWMOVIOKEG EVEPYEIEG TNG ETALPIOG

etvar moAd (4) M mhpa ToAD amotereouatikes (5)=80%
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= AvBpomvo kol Opyavoctokd Kepdrato

1. Auwpkela eknaidevong CRM ava epyalopevo=16mpeg

2. Méon enidoon oto daywvicpud CRM=60

3. Xvppetoyn g oatopkng emidoong CRM oty  a&oAdynen NG GLVOMKNG
enidoonc=7%

4. ApBudg Ipotdoewv Pertimonc=40

5. Tloocootd twv ypnotodv g epoppoyns CRM mov kaver emopkn. ¥pon-covoeon He
mv epoppoyn=100%

6. Agikng emkowovioc=100

7. Agikmng avromdkpiong oty entkovavio=60%

KaBopiopog evog oyediov viomoinong tov tpatofoviiov CRM

Aol olokAnpobnke M katackevn) oo CRM BSe, akorobOnoe m emavadloAdynon kot n
TEAMKN EMAOYTN TOV oTpaTYIK®V Tp®TtofovAdv. CRM mov mpérter va vAomomBovv yo va
emrevyBodv ot avtikepevikoi okomol tng otpotnykns CRM. Ou mpotofoviiec avtéc Oa
cupupdrovv ot dnovpyio aflag pEc® TG AVATTLENG. KOl AEITOLPYING TOV GTPATNYIK®OV
OtV Kol oV avVATTLEN TOV AVOYKAI®V IKOVOTHTOV L oKOmo TNV vrtootpién tovg. H

EMAOYN TOV TPOTOROLAIOV Pasiotnke ata eENC oTdoa:

Emiokénnon t@v mpoemhey LEVEV TPOTOPOVAIDV KOl TEPALTEP® AVAAVOT| TOVG
[Tpocdiopiopds tov avaykaiov tpotofoviidv CRM

Emloyn Ko tepdpynon tov KatdAiniov TpmTofovMayV, VEOV Kol VPICTAUEVOV

A

Koatdption . oxediov vhomoinong Kot mopakoAoHONoNG TV OTOTEAECUATOV TOV

TPOTOLOLAIDV

H a&oddoynon tov TpmTtofovAldv Pacictnke 6T onpacio Toug, TV eIKTOTNTA AALL KOl TO
OoYETIKO kO0TOG: O TPWTOPOVAIEG OV eMEAEYNOAY Yot VO VIOGTNPIEOLY TNV GTPUTNYIKN

CRM 1n¢ Roche (Hellas) tav ot €&nc:

1. Expetdiievon tov Arodiktvakod Kovaiion

1. Avantuén Kot vAOTOINo™M ToL VEOU KAVOALOD Yoo TV e€umnpétnon, TNV ENKOVOVia
Kol TNV Topoyn TANPoeOpnons otov meAdtn-Asrtovpyd vyeiag (évapén 2004,
ouveLopevo £pyo)
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ii.

1il.

(@]

o O O o

Kopmdvia Tpomdbnong niextpovikng e&ummpétnong (évapén ZentéuPpiog 2007-Aén
Aexépupprog 2007)
AvENoN ¢ evnuépwong tov kowvov yia T Roche (Hellas) (évapén 2004)

AvanTuEn véou dopKoD LOVTELOL Ylol T SOXEIPIOT) TOL NAEKTPOVIKOU TTEPIEXOUEVOD);
g e&ummpénong Kot g emkovaviog 6to Web
1. YAomoinon e@appoyne owoyeiptone MAEKTPOVIKOD “TEPLEYOLEVOL (Evapén
2004-A1En 2005)
il. Avantoén kol vAomoinon Tov dopkov - povtédov Paong: (évapén Mdprtiog
2007-MéEn ZentépPprog 2007)
A. Hiektpovikdv, avtopatonomuévey powv epyaciog (workflows)
B. [deat®dv opddmv epyaciog Kot lepapyidv

I'. Hiektpovikdv eykpicemv

Epmlovtiopdc g yvoong yio Tov. TeAdT

KaBapiopds Aedopévov g PBaong merdm/CRM (évapin Oxtofprog 2005-Anén
Agxéppprog 2005, emavarapPovopevo Ka0e ypdvo NoéuPpio pe Agkéuppio)
Avamtoén kot Aettovpyia véag epapuoyng Operational CRM

Avdamtoén kot Aettovpyiog véag epappoyns Analytical CRM

AvAnTuEn  KOPLOV-CHUAVTIK®OV  TPpeeih  meldatn (vapén/Anén  Mdawog 2006,
EMAVOAQLPOVOLEVO GE TAKTA YPOVIKA OLOGTILLOTO)

Avantoén cvotnuotiking dadikasiog  tunpatonoinong kot otoxofétmong (lodviog

2007-Oxtopprog 2007)

[Tpo@Bnomn weraToKeVTPIKNG KOLATOVPOG
Evnuepatikd dektio. CRM (évopén ZentépuPprog 2006, cuveyilopevo)
Kapmévieg [Mpodbnong CRM (évapén ZemtéuPprog 2007, emavaropPavopevo Kot
TEPIMTOOT))
Awryoviepog ‘Customer Sharing Excellence” (évapén Anpiiog 2007,6uveyilopevo)
[Topovcidoeic CRM (évapén Oktopprog 2003, eravorappavopevo)
Yuveyngs eknaidevon CRM (évapén Mdawog 2006, emovorapfoavopevo)
>Hvoeon bonus pe emddcelc oto CRM (oyetikd KPIs) cav mowotikd otouyeio
emidoong tov epyalopévov (Evapén/Aén lavovdprog 2006)
CRM Forums (évap&n lodviog, emavarapfovopevn)
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[MopakorovOnon ToV emddcemv TS oTpatnyiki)lc CRM

Metd 10 o0%é610 vAiomoinong twv mpwtofoviiwv CRM, Eekivnoe o oyedl0GHOS NG
TOPAKOAOVONONG KOl  TOKTIKNG OVOOKOTNONG TOV  MANICIOL  OTPOTNYIKNG Kol TNHG
wooluyopévng képtog Paduordynone (CRM BSc). H mapakoiovdnon tey amoteAespétov
emidoong avarédnke oto o CRM. Mg 6100 TV EVKOAOTEPT] OMEIKOVIOT TOV EMOOCEDY
NG GTPATNYIKNG, TO AMOTEAECUATO TOV UETPNOEMV EMIOO00NG QVTIGTOWILOVIONL GE YPOUATA,

aVOAOYOL LE TO TOCOGTO EMITELENG TOL GNUOVTIKOV GTOYOL EMIOO0OTG:

0 Koékkwo ypopa yo amotédecpa mov vroieinetor Tov XXE >20%
0 Kitpwo ypopa yio arotérecua mov vroAeinetat tov XXE <20%

0 Ilpdoivo ypodpa yio amotéreopo mov Eemepvd To 6T0Y0 (emitevén 6TOYOV)

Me avdioyo tpomo ameikovilovtor ot emodcEg e Pdon ta. amotedéopato tov XAE kot
avdAoyo pe Tov cuvteleotn PapvTnTog 6T GUVOAIKN. emidoor tov ZITE. Ta ypodpata todpa

sivat:

0 Koékkwo yio v amotuyio emiteuéng Tou GUVOAKOD GTOYOV
0 Kitpwo yia v amotvyio £XiTEVENG TOV GUVOAKOD GTOYOL GAAG TOLTOYPOVO KOAN
TPOGEYYLIGT TOV

0 Ilpdotvo yio v emitevén TOV GLVOAKOY GTOYOV

H avoyoyn tov petpiceov ernidoong v ke TAE aAld kol tov oviictoyyov XXE og

GLVOAIKOVG 6TOY0VG ava XI1IE yivetar-oc e&ng:

Ernitevén owoyov XAE X=[(uétpnon2AE X)/(XXE X)]x100%

"Enetta n eni.to1c ekatd emitevén tov 6tOY0ov TOALATAAGIALETOL LUE TO GLVTEAESTY| PapyTNTOg
tov XAE xou wpokumtel 1 6TOOGHEV GUVEICEOPE TOL amoteAéspatog Tov ZAE oty
enidoon tov XIE. Mg v mpodcbeon g avtictoymg oTabGHEVIG GUVEIGPOPAS Yo KEOE
YAE mov-cuvBétet tov-XIIE, mpoxvntel kot 11 cuvolikn emidoor tov XIIE, wg mocooto emi
o1 ekotd. O ¥pouaTicpds TV emdocewv TV Kpiowov mapayoviov emrvyiog (KITE)

yivetal avaAoya LE ToV YpOUATIGHO TV emddcemv oto CRM BSc).
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2ynuo. 113: Evo rapaderyuo. thg CRM BSc
LInyn: Xovkarog I1. (2008)

Avaokomon pETPN OIS TGS oTPaTNYIKIG Enidocc CRM

H avackommon g pérpnong Grppeng'pedﬁiv@ ocoppava - ne GG Rebodoroyioa mov KPI
akoAovOnOnke amd tov gpevvnty, mpayuatomomnke tov  lavovdpio tov 2007. Ztnv

avVOOKOMNGON 0VTY] GUUUETEIYE M SoPKNG-Oopada epyacios kot to tunpuo CRM. Katd

JlpKeLL TNG CLVAVINGOTNG EYVE €vaG GUVIOUOG OTOROYICUOG TMV Sﬁo)ﬁ(;lv;téMDV omodEIeYYAVA nTUEn
Spope®OEL Yo TIG avAYKES )ﬁﬁﬂhlﬁl&l’@@ﬂ]l,(ﬂ\{@hl (Héllal\ég %}%%E%U%%ku&]&é@@v (CIVC'I)
OTOTEAECUATOV TNG TAPOKOAOVINONG EMIO00NG KOl OVTAALOYT oméﬁgp\vdephnpordcsmu %GTH (0/ 0)
Behtuboelg oyetikd pe avtd 1o aroteAéopara. To Pacikd omoré?»a%ﬁ :tng avVOoKOTNONG '

aLTNg NTaV N TpocHnkn evog emmiéov. XAE ot GuvicT®ca Eﬁ&wwﬂqwmc&%ﬁ&ooﬂiﬁ”on
Kepaiaiov, mov eivat ot «dpeg-ekmaidevons CRM avd spyagépmg‘[;mwg?nactﬁg g S}linpémqor]q
OV GUVEIGOEPEL ‘OTH - péTpnon- Tov - KITE.«MeyiotonoinonE &b 5];@@%&51011]& 10 atn (€)
de&omtav  tov .avlpamivov - dvvapukov». To ocvumépacpo n&g)}ggﬁuwa and v

avVOoKOTNON aLTH. MTOV OTL 1] OTPOTNYIKN KIVEITOL TPOS TN GMOOTH KoTevBuVeN Kot OTL TO

nmiaiclo otpatnykns (CRM strategy framework) kot 1o mhaicto pérpnong enidoong (CRM

BSc) éyovv. cupfaier-onuaviikd oe avtd. TlapdAinia, S10mGTOOMKE TO 1KAVOTOMTIKO

enminedo. viomoinong ¢ pebodoroyiog kal avadeiydnke n KPIGWOTNTO TOV CLUVOVTHCEMV

OVOOKOMNGNG KOl 1] CUGTHHOTIKY EMKOIVOVIO TOV OTOTEAEGUATOV PETPNONG EMIO0ONG Yid

v emrvyio TG otpatnykns CRM.
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Entidoyog-Zupmepaocpata

Méoa and v peAétn mepintmong yio v eAANvikn eoppokevtikn etotpio Roche (Hellas),
pumopovv vo eEayBobv moAAd cvumepdcpata. Onwg sivar yvmotd, ot EAANVIKEG EMYEPNCELS
OTIG TEPLGOOTEPES AYOPEG VOTEPOVV G CNUAVTIKO PO GE GYEON LE TOV-OVIAYOVIGLO TOVG
o010 emtepkd, oty avamtuén Kot eappoyn otpatnywov CRM -zmov va umepet vo
BeAtiotomolel Tic depyaocieg ¢ emyeipnong. H pekétn mepimtmong outr - Epyetal va
emPefoardoet OTL lvar EPIKTN 1 dNUIOVPYIN, EQAPLOYT KOl 0EI0AOYNON EVOG OAOKANPOUEVOD
OLOTNHOTOG OLAXEIPLONG TEAUTELOK®V GYECEDV UE YOUUNAO KOGTOG OV UTOPEL- VoL TPOGOMOEL
OTUOVTIKES IKAVOTNTES GE o EAANVIKT emyeipnom, Tov uropovv: fietémetta vo e&gAryBolv o
avTayovioTikd misovéktnuo. H avoayvopion tov melotodv Kot 1. mopakoiovdnon g pong
mg olog péoa omv emyeipnon pEYPL TNV AmOS0CY GTOVG TEAATEC, UTOPOLV Vo
TPAYUATOTOM OO0V EMTVYDG KOl GCLGTNUOTOTONUEVO HEGA GE EDAOYO. YPOVIKO TANIGLO YmPig

™V VIEPPOAMKN KATOVAADGT VAIKOV Kol GUADV TOP®V.
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I13. H Swaxeipion tedatelakwv oxéoewv oty Harrah’s

H Harrah’s Entertainment eivat pio gtoupio mov acyoleitol e To TUYEPA oLy VIOLDL, - [te TOAAY
kalivo kot kataotyuata otig HILA. 'Exel mapovoidoetl peydin emtvyion 6Ty TpOcEAKLON
meEATOV Youniov dwbéoiov swcodnuatog (low-rollers). Eivor tOco emtuynuévn oe ovtn
mv Kotnyoplo MEANTMOV, TOL TO £6000L KOU M TN TNG HETOXNS ™S Elvor -onpoviiké
HeyoADTEPO amO TOV HEGO Opo Tov KAAdov. To 2002 m emyeipnon &iye €c0da Hyovg 4
dtoekaToppvpiov dolapiov kot Kabapd £écoda 235 ekatoppvpiov-dorapiowv. H Harrah’s to

2003 &iye 26 kalivo o 13 moAteiec twv Hvopévov IoAtetdv e Apeptkng.

Ta amoteréopata g Harrah’s elvor 1060 evium@oOKE 7OV Ol OVTOYOVIGTEG TNG
avtrypaeovy pepikég omd Tig mo epeaveic taktikég e. O CEO.tng Harrah’s e€nynoe mog 1
emyeipnon &xel PeATIOCEL JPAUATIKO TNV OQOGIOON- TOV TEAATMOV, OKOUN KOU GTNV
TEPIMTOON TOV M owovopia oev PBpiokotav o€ avodkn tpoytd. ['a v Harrah’s to CRM
amoteleitan omd dvo oroveio’ . TIpdro ypnoiponoisl papkeTvyK mov Baciletorl oe Paoelg
JEQOUEVMV KOl AVOALTIKA Epyoieio yia T AN 0TOPACENY, Y1o VO eE0c@AATTEL OTL 1) Ay
ATOQACEMV Y10 TIG AEITOVPYIEC KOl TO RAPKETIVYK PacileTar 6 GUYKEKPIUEVE CTOLXEIN KO
oL o€ voBEoelg. e 0e0TEPO EMIMEDD, YPNOILOTOLEL TNV EIKOVA TOV £YEL Y10 TIG TPOTIUNGCELS
TV TeAatdV, pall pe TIC TPOTAGES Y10 TO LAPKETIVYK TPOKEWEVOL Vo ovamTOEEL Kot Vol
EPAPUOCEL OTPATNYIKES TOPOYNS VANPESIAOV TOV EIVOL EIOTKA OLOLUOPPOUEVES Y10l TIG OVAYKES

TOV TEAATDV.

To 1998 n Harrah’s amopdocioe va aAAdEel oTpatnykn kot eved ptv Bempovoe kabe kalivo
OG LEPOVOUEVO TEPIOVGIAKO. GTOLYELD, CPYLOE VO AVOTTVGGEL [0l OAGTIKY TPOGEYYIOT) Y10 TOL
TEPLOVOIOKAE TG OTOLYEID KO TOVS TEAATEG TNG. TNV 0LGIM, HeETAoyNUATioTnKE and Evav
opYOVIGHO oL Kadoonyeitor amd- TV AEITOLPYIKY] OMOOOTIKOTNTO GE £VOV OPYOVIGUO HE
EexdBapn mpdTaon a&lag Kot ovIoyovicTiK Tpoceyyion. Avtd enétpeye otnv Harrah’s vo
OLYKEVTIPAOOTEL TIG OpacTNPLOTTEG TNG YOP® OO TNV EMLYEIPNON Kot VO ovaTTOEEL OVGUCTIKG
my pédpko me.-To 1997 €iyxe apyiocer va gpapuolet Eva mpoypappo apocsioons, to Total
Gold, to omoio Nrav. Eva TPOYPUULA Y10 TOVG EMOVOAAUPOVOLEVOLS TTaikTeG TOV Pacilotay
GE TPOYPALLUOTO OPOGIWONG TNG AYOPES TOV OEPOUETAPOPAOV. ZTNV APYT, TO TPOYPOLLLLOL OEV
JpoPOTOLOVVTAY. OO EMLYEIPNOT OE MLyeipnon KoL deV £01vE KIVITPO OTOVG TEAATES Yol VL

TOPAUEIVOVY GE QVTEC.

141 Bligh P., Turk D.(2004), CRM Unplugged: releasing CRM’s strategic value, John Wiley and Sons, p.85
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[Mapora avtd, o dedopEva TOL TPOEPYOVTAY OO TO TPOYPUUUL OVTO EEKIVGOV:- V- OOLLOVY
™ Pdon dedopévov Tov TeAaTOV TG entyeipnons. o mapdderypa, ot kapteg “Total Gold
player” pmopovcav va KaToypayouy Tn OpacTnploTNTo TMV TEAATAV OE O10QOpO. onpeio
TOANONG OTMG G UNYOVEG LE KEPLOTO, E0TIOTOPLO KOl KATOOTHUOTO. Zvviopd 1 Pdon
JedOUEVDV TEPLElYE EKOTOUUDPL GUVOAAAYDV KOl TOAVTIUEG TANPOPOPIES. GYETIKO UE TIC

TPOTIUNGELS TOV TEAUTAOV KOl TO KOATUVOADTIKA TOVG TPOTLTTOL:

To npdto {RNUa Tov avékvye otnv Harrah’s petd v onpovpyio, g Pdong. dedopévov
Ntav 01t ot meAdteg Tng EOOELAV OTIC VANPETiES NG emyeipnong novo t0 36% tov GuVoAKOD
0G0V oL dEBeTav Yo TVYXEPE oy vidra. [TapdAinia, avakdivyav 6tr10 26% TV TEAATOV
nopryoye 10 82% tov e660wv. H ototiotikn avdivon omokdivye Tt ot KOADTEPOL TEANTES
dev Ntav avtol mov Eexivayav pe peydlo mood, Ommg ywotav otnv vrolowtn oyopd. Ot
KOADTEPOL TTEAATEG MTAV Ol HECNAIKEG 1 OL-.GVVINEIOd0THUEVOL Kabnyntés, Tpamelikol Kot
ywrpol mov elyav apkerd dbécipo ypovo katl pKpd dtebécilo Toco. Avtol dev Elevay o
Eevoodoyelo, oA emokéntoviav to Kalivo yio to-amdyebpo povo. Ot €pevveg Yo oTovg
TOVG TEAATEG KATESEIEAV OTL EMOKEMTOVIAY TO, KOLIVO KVUPIMG AOY® TV £VIOVMV TPOGOOKIDV

K0l TOL €vOOVGIOGHOD TTOL SNUOVPYOVCAV-TOL TUYEPE. TTaLYVIOLOL.

Me avt v TAnpoeopia, n Harrah’s amopdsice va Taylidcel TNV GTpATNYIKN TG YOP® atd
aVTOVG TOVG TEAANTEG KOL VO ECTIAOEL OTNV Owayelplon Tov EUTOPIKOD OVOUOTOS, TO
LAPKETIVYK Kol TOVS TOTOVG TPOIGVIMV KOt VANPESLDY TOL Bo LTOPOVGAV VO TPOSPEPHOVY
oe avtovc. Mo mapddetypa,-n Harrah’s cuykévipmoe OAN v S10QMUGTIKY TNG EKOTPATEIN
YOp® amd TO-oLUVOUGHNUATO TOV ONUIOLPYOVVTAL KOTE TNV EVOCYOANGON HE TO TLYXEPH
noyvidw. AvEnTuEe mocoTikd povtéda yo va mpoPréyet v aflo tov kvkiov Lomg Yo
OLTOVG .TOVG TEARATEG. KO TOVG HPNOOMOINGE Yol VO EMKEVIPOOEL TO TPOYPELLLLOTOL
UAPKETIVYK KO TOPOYNG VINPESIOV GTNV aOENGT NG APOGIMONG TV TEAATOV. AvaKAAvye
OtL 6001 Erovv. pia guyépromn eumepio pe tnv Harrah’s, avénoav to daBécipo mosod tovg
Katd 24% og éva ypovo. Avtifeta, ot dvcapeotnuévol TerdTeS pelmvay 10 d0bEco Toco

Toug kot 10%.

H Harrah’s damavovoe mepiocdtepo ypdvo amd TPtV 6TV OAOKANP®OT TV OEO0UEVOVY OO
T0L SLAPOPO TUNHATO TNG EMYEIpPNONG, oTNV aviarTuén povTéAwy, oty €£0pvén dedopévov
KOl OTNV E€QUPUOYN| TEPOUATIKOV OYEOIWV HAPKETIVYK. AVTO elye ¢ amotélecua
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OLYKEVTIPMOOT] OKOUN TEPICCOTEPMV CTOWXEI®V Y10 TIG TPOTIUNGCELS TOV KOTOVOADTOV Kot
00NYNOE O TIO EVNUEPOUEVA TPOYPAUUATO Y0 UAPKETIVYK KOl Topoyn vanpeciowv. H
Harrah’s avtilneOnke 6t1 1o dedopéva o€ GUVIVACUO LE TO ETGTNUOVIKA €PYOAEia: MYNG
amoPlcemV enETpEYOV 6€ QTN v TPoPAEyel TV peAlovTikn o&lo TOV. TEAATOV. KoL TN
BonOnoav vo otoYeLoEL TA TPOYPOUUATO HAPKETIVYK KOl TTOPOYNG - VINPECUDV- “CE
OLYKEKPIUEVES OLLAOES TTEAATMV.

O CEO ¢ Harrah’s &ixe Snioost'*:

«Oco TEPIGGOTEPO  TPOYMPOLHE KOL OGO
TEPIOCOTEPOVS  EAEYXOVG  TPOYUOTOTMOOVNE, TOCO. TePtocotepo”  pobaivovpe. Oco
TEPLEGOTEPO KATAALOPAIVOVLE TOVG TEAATEG OGS, TOCO TLO-0LGLOAN-Elval TO KOGTOG aAAAYTG
G TPOTIUNONG TOV TEAATOV KOl TOGO IO UTPOCTA EIHOCTE OmMO TG TPOOTADEIES TV

AVTAYOVICTAOV Hoc. I't avtd T0o AdY0 TpEYouLE OGO MO YPNYOPE LTOPOVLEN.

H otpammywn eotioon, n wAnpoeopnomn kol 1 ovvexns. PeAtiotomoinon e HOVOOIKNG
npocéyyong g Harrah’s, odnynoe omv-nyetkn 0€om péoa otV ayopd TtV TLXEPOV

TOLYVIOIDV.

142 Bligh P., Turk D.(2004), CRM Unplugged: releasing CRM’s strategic value, John Wiley and Sons, p.88
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[14. H Swaxeipion edatwv otnv TESCO

Ov mehdteg mov dev €xovv apketd ehevBepo ¥pOVO EYOLV aVAYKY OO TNV- KAT . OikOoV
TOPAEO00T TOV KAONUEPIVAOV TOVS KATAVAAOTIK®V ayaf®dV 610 omitl. YTApYouV OUmMS TOAAES
TPoomAdeleg omd EMYEPNOELS TOV OEANCOV Vo KAADWYOLV OLTH TNV aVAYKN, Ol OTOiEG. OEV
ntav emrvyeic. [og Ba avaxorvyer plo emyeipnon Tt TPayLATIKE CKEQTETOL O TEAATNG GE
AT TV TEpinTon; Oa TpEmel va TPocaprOGEL TIG dlepyacieg TIG otV Kadnuepvn (o1 Tov
TELATN KOl TOPIAANAQ Vo dltnpnoel Eva YounAd A1tovpyikd “Kootec. O meddteg mov
yoviCouv Kabe gfoopada amd T TAVIOTOAELN TG TEPLOYNG TOVGS, £xoLV eColkelmbel e avTd.
I'vopilovv mowa Tpoidvia eival 6e EW0KN TPOSPOPE KAl KATE TOGO aVTh e£avTAODVTOL OO TO
otok. Etvor moAv dbokoro va kepdicel pio emyeipnon my a@ocimon anTdv TOV TEAATOV,
EKTOC OV TOVG TPOGPEPEL TO 1010 TPOIOV e aVTO TTOL £YovV cuynbicel va ayopalovv, otV

oo Tiun.

H Tesco plc. eivon pie aivcido codmep- pudpker -pe. emoe €coda move ond 20
dtoekatoppvpo. Sohdpta. Eivor pia emyeipnon pe: woAd peydAo 01KTLO KATOCTNUATOV Kot

TapaAANAo amotelel To mo emitvyNUEVO online TovToTwAeio. GTOV KOGLLO.

Ynrdpyovov tpelg AOyol ywo TOLG. OmOloVG. Ol GAAES. EMYEPNOES TOVL Tpoomddncav va

, ; Sty 143
dpactnpronomBodv otnv onling ayopd, améTvyay. ~:

1. Ot dAAeg emyEpNGELS EMPETE VO ONUOVPYNHGOVY EVa OTKTVO KOTAGTNUATOV amd TNV
apyn, evo N Tesco elye NN e&elypévo. dikTvo dlavoung Tpoidvimy.

2. Ot dhheg emyepnosgig iyav-ovartdcel o1adkocieg dStoavoudv amd d1dpopes amodnKeg
npocOEToviag To KOOTOG otV T TeV 7Tpoidoviov mov Oowebetav. H Tesco
YPNOLOTOI0DGE TIG 101¢ amobnKeg oV elye KO Yo TO TPOiIOVTO TOL O1€0ETE PéGE GTOL
coVTEP -[apKeT TG Kot eEacpaMle 01t 0 meddng Oa mapaidfer axpPac to 1o
TPOIOVTIO. LLE OVTA TOV-YV@OPilel amd TO KOTAGTNLOL.

3. Kovéva. 6Alo tovtonwieio dev glye OAOKANPOUEVO GOGTNUO Yio TV dlayEipion TV
TELATOV-LEGO, GTO KOTAGTNUO Kol TV online TeAatdv. Me To TpOYPALLO TOV GLYVOD
nehdtn mov - glye avamtdcer n Tesco, NMtav oe Béon va mopakorovbel otdnmoTE

aydpace 0. meLdg Oyt uoévo oamd ivrepver aAdd kot amd 10 katdotnuo. Emiong,

143 peppers D., Rogers M. (2004), Managing customer relationships: A strategic framework, John Wiley and

Sons, p.464
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dtopaMe 6Tt dev Ba TapaflocTovV Ol TPOCHOTIKEG TANPOPOPIES TOV TEAATN LLE TO VO

LO1POGTOVV 01 TANPOPOPIES LE TOVG TPOUNOEVTEG.

Oleg ot peydreg aAvoideg codmep HAPKET ay®@VILOVTOV Y10 VO TETVYXOVV UEYAADTEPO HEPTOLO
apopdg kot va givar avtayoviotikeg otnv Tiun. H Tesco avtayoviletar otV apocinon tav
TELATAOV KO TNV EUTEPIO TOV ATOKTOVV OO TNV AAANAETIOPAOT] TOVG UE TO KUTOUGTILLOTO,
VO TALTOYPOVA SLUTNPEL OVTAYOVIOTIKEG TIG TIWESG TIG OTIG TOMKEG ayopéc. EmmpdsOeta,
Tesco yvopilet motot ivar o1 Teddteg TG Kot Tig PeATidvEL e To xpdvo. YrApxovy mhve and
14 ekatoppipla meldteg g Tesco mov ¥PNOUOTOIOVV TNV KAPTA TOV TEAATI| Y1l TIG OYOPES

TOVG,.

H online enyeipnon g Tesco (Tesco.com), ypnotponotei tnv Balanced Scorecard. H Tesco
pe avtd Tov TpOmO HETPE Kot mopakorovdel 6Tl Bewpodv ot meAdTEG oNUAVTIKO, OTWS T
TPOIOVTA TTOV €IVl EKTOC GTOK, TOV YPOVO OLOVOUNG TV TPOIOVIWV HECH GTNV KUKAOPOPLOKT
oLUPOPNCT KoL TOV TPOTO UE TOV 0Toi0 droyelpileTal TOUG TEANTES LECW TVTEPVET GE OAN TV

YOPOL.

H agpooiwon twv welotwv

Toupavo pe pio épevva omd v Verdict Research'®, n Tesco sivar o adiopgioprtnrog
NYETNG OTNV 0yopd oynTol Kol W00V Kadnuepvng avaykne g AyyMag. Ze debtepn 0éon
ntav n Wal-Mart mov aydpace v ailvcsidooa ASDA kot oty tpitn n Sainsbury.

Xy 1010 £pevva SMICTOONKE OTL 1-0POGIMCT) OTIC EMYEPNOELS LELOONKE GNUOVTIKA KOTA
TOVG TEAELTOUOVG - OMOEKN ~ UNVEG KOOMDC vanpye o payn TWOV Tov EMETPEYE TNV
amooTafeponoincT. TOV. AVTIMYEDV- Kol TNG CGLUTEPLPOPAS TV Tehatdv. Ot epeuvntég
pétpnoay pio peiwon g tdéNg TV TEVIE HOVAd®V OTNV 0QOGimon TV melaTdVv (amd 75%

70 1998 0. 70% 10 1999). H Tesco tav otnv Kopuen TV LETPICEDV Y10 APOGIMOT).

H Tesco ota téAn tov 1999 dev fitav povo n peyorvtepn olvcido codmep Papket, aArd glye
petatpoamel otV pEYoAvTEP 0Avcida online codmep papket, pe 125 ekatoppdplo Aipeg
képON amd 250.000 online meldteg kot pe mepmpro kéEpdovg ¢ tdéNg tov 12%. To

@OOTmPo ToV 1999 GTEAEYN OO ApEPIKOVIKEG OAVGIOEC GOVTEP LAPKET ONA®OAY OTL TO

144 peppers D., Rogers M. (2004), Managing customer relationships: A strategic framework, John Wiley and

Sons, p.465
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emyelpnuotikd povtédo g Tesco Ntav avtd mov Bewpodoov mo amodotikd, Yo, online

ayopés, Heta&y tov enyelpnocwv Webvan Group, Peapod kot MyWebGrocer.com.

H rapoxorodOnon twv eumeipiary twv meiatov

H Tesco éyet ypnowomomoset v mpocéyyion ¢ Balanced Scorecard w¢ €va epyoalieio
management. H Balanced Scorecard éyst téooepig ocvvictwoec: Ilekdteg, AvOpwmot,
Agrtovpyieg ka1 Xprnuatoowovopkd. Kabe ocvoviotwoa meptéyetl pio, opdoa and oKomovg.
[Mapadetypato petpioenv yio kdbe cuvicT®co givat: N APOCIOT TV TELATMV; TO TOGOGTO
TPOIOVTOV oV dev €ival 6T0 GTOK, GTOYOG Yo kepdopopia. kAT Kdabe katdommua £xet éva
peydAo tovl oe onueio mov va 10 PAEmovv OAOL. o1 epyalOMEVOL KOl £VO QOTEVO
onuatodot dimia and avtd. To mpdoivo onpaivel 6Tt 0 GTOYOS EMTLYYAVETAL, TO KOKKIVO
OtL dev emTuyyAveETaL KOl TO KiTpvo OTL vrdpyel kKivouvog. va pnv. emttevyfel o otox0oc. Ot
petpnoelg avavemvoviot Kabe efdopdda. H Tesco Direct mov dpactnplomoteital otig online
LETPNOELG €lxe TIG 101EG LETPNOELS LE TO TOPAOOCIOKE KATOCTLOTO, OAAG Kol KATOEG VEES
OT®G: 0 GLVOMKOG YPOVOG TNV 1GTOCEAIDN, TNG EMYEIPNONG, O APIOUOS TV GEAO®V TTOV €10€

0 xpNoNS Ko 0 péyebog Kabe mopayyeiiag,

H Tesco Direct AapPaver vmoyn. g moAd. coPapd. TV OpOpe®OON NG EUTEPING TOV
nerdtn. IMopakoiovBel Tig online mapayyehieg, v okpifelo TV mopoyyeEM®dV Kol TNV
Kavomoinon Tov meAat®v. HapdAAnio TPOGOUOUOVOLV TIG EUTEIPIEG TOV TEAATMOV Yl VO,
KOToypaeovy amd mpv TV GuVOMKN eumelpion tov mehdtn. O Gary Sargeant mov eivon
emkeaing g Tesco -Direct, ovtiAapavetor 0Tt o1 meAdteg dev BEAOVY VO TEPIUEVOLV OTIG
online mapayyeileg ToVG, . aAAG BEkovv pia amodotikn eumepioa ayopomv. H oudda tov
Sargeant mapaxkorovfel tic suvONkeg mov aviyetomilovv o1 TeEAdTEG OTIG online ayopég Ko
aVTO TOVG EMITPEMEL VAL ATOTPETOVY TUYOV TpoPAnpata. o mapadetypo, o Sargeant kou
opado Tov OamicTOoaV- OTL €vag TApoxog mPOSPaoNng OTO IVIEPVET YPNGLLOTOLOVGE
avtiypa@o tov site Tng Tescoyia va avédvel v tayvtnTa Tpdcfacng oe avtd. To mpOPAnua
nrav 6pwg Ot €iye amodnkevoel mAnpopopiec and 200 kotactipoto. Emedn opmg kdbe
nehdtng Oa BEhel vo. KAVEL To YOVIKL TOV GE SLOPOPETIKO KATAGTNUA, QLT 1 TPWTOPOLALN

YEPOTEPEVE TIG EUTEIPIES TOV TELATOV.

H opdda tov Sargeant owmictwoe emiong 01t ov pelwBovv o1 mopayyeAieg KATO0V
Kataotipotog Kotd 15% oe oyéom pe tic mapayyeiieg ywoo v idwa xpovikn mepiodo g
TPOTYOVLEVNC NUEPOAS, Elvar TOAD TBAVO Vo vITdpyEL TEXVIKO TPOPANLLOL.
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H dwatnpnon ¢ eursipios twv melozav e Tesco
‘Eva peydio xoppdtt g ewkovog g Tesco amotelel to vo givonl @UAKN Kot €Tolun va
Bonbnoet tovg meAdteg TG oe kabe mpOPANua. Elvar cdvnbec yio Toug 00mnyons oxnuatoy

g Tesco va Tovg {NTodv ot TeAdTeS Sidpopeg Sievkorivoelg omog *:

e Na davelotobv 10 dymua ¢ Tesco yua va eEummpetnBov

e Noa tovg TAve G€ Vo GOVIONO TPOOPIGHO

¢ Na Tovg fondncovv va aArdEovy AdoTiyo

e Na tovg Bondfcovv va Kpatcovy pio oKaAa

e Na tovg Pondnocovv va Ttomobetoovv TIC QYOPEG TOUG. 6TO avTOKivinTo (Yo
NAIKIOUEVOVC)

e Na tovg Bonbncovy va oteilovy Eva YpAaLIO GTO ToLOPOLELD

e Na tovg Bondncovv va aArdEovv Adumo:

e Na tovg fondncovv va ematpéyouvv dvd/Pifiia mov Exovv dovelotel

Ao ta mavrorwieio oto One-Stop Shopping

Amd ) otiypn| mov pia emyyeipnon elvon meTuMUEVN GTHV dNpovpyio Kot T dTHpNoT NG
aQOGIMOoNG TOV TEAAT®OV, TOGO OT0 KOTOOTAUOTO. 660 Kot oTig online dpactnplotnreg,
poomabel 0T CLVEXELN Va, OLEVPVVEL TIC TPOSPOPES TV TTpoldvtwv . H Tesco mpwv
npocPépel online vanpecies,  mpoocepepe V. Kapta apocionone (Tesco Card). 'Emerta
TPOGPEPE TNV TIOTOTIKN. KApTa Tng Tesco Kor Letd akorovOnoov GALES PN IULATOOIKOVOULKES
VINPEGies. XNUEPQ UTOpEl KATO10G Ve, €€l Evav Aoyaplacud otnv Tesco Kot va tov eAEyyet

ue vnpeocieg onling banking.

[Mapdrinio pe v TOANoN ayadmv kadnpepvng xpnong ond ta Kotastpatd g, n Tesco
Direct cuvéyioe vo TPOGPEPEL P YPOUU] dMP®V, €0MV OTITION KOl POVYIGUOV, UECH
VTEPVET KO OO KOTAAOYOLS. 2T GLVEXELD ONoVPYNCE £va KATAGTNLO Yo €101 pwpov, Eva

BipAlommAeio kot enekTddnKe o1V online LOVGIKT KO TOL NAEKTPOVIKE £10T).

145 peppers D., Rogers M. (2004), Managing customer relationships: A strategic framework, John Wiley and

Sons, p.470
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Amoteléouoato,

To 2002 n Tesco.com giye mepimov £vo EKATOUUVPLO EYYEYPOAUUEVOVS TELATEG OE €KTAON 10M

pe to 95% g AyyMoag. Aniadn 1o 95% tov KotavoA®Tdv TOv ayopalovv gion amd

KOTOOTHHOTO €OV KOONUEPVIG OVAYKNG UTOPOVGAV VO XPGLUOTOGOVV. T0 Tesco.com.

Emutiéov, n Tesco.com dwyepilotav 85.000 mapayyerieg kabe gfdopdada ko amd 1o 1998

péxpt to 2002 avéndnkav ot meddteg g katd 24%. H Tesco elye 3 exatopwpio. teAATEG TO

DOvoTmpo Tov 2002 (Teprocdtepovg tehdteg amd v Egg, mov eivort Snuoeing tpdmela yio

oLVOALAYEG LECH tvtepveT otnv AyyAia).

Tt TpokGAESE oLTH TV HEYEAT enttvyio Tne Tesco' *C:

1.

H Xertovpywkry ovotepdto. Amd 1O MTPOGEKTIKO GOYEOLBGHO TOV GULOTNUOTOG
dwyelpong mopayyeMmdv  péxpt V. KaOnpepiv moapakoAovdnon twv online
EUTEPLOV TOV TEAAT®V, 1 opdda tng Tesco Direct dev gtapdtnoe moté vo eoTidlet
otV BeAtioon ¢ AEITOVPYIKNG ATOOOTIKOTNTOG.

ApopeTikég ovioTTEG Asttovpyt®dy. Ao 1. 6Ty mov Egkivnoe va Agttovpyel n
niektpovikn emyeipnomn g Tesco, 1 avdrepn. dwoiknon v tomobétoe oe pio
EEXYOPIOTY]  EMYEPNUATIKY. - povdda.. Eve - pe ~avtd tov 1pomo 1 opdda mov
dwyepldtav to online katdomuo eiyxe. apke aveCopnoio, Mrav TopdAinia
oNUavTIKO Yo TV Tesco vo. Tapapeivel GTEVEL GUVOEOEUEVN e OLEC TIG OlEpyNsieg
7OV AQLPovOY }OPO HEGH GTO KATOGTIHLOTO.

Amoivta  ohokAnpopévn eumepioc Tov melotdv. To 10Topikd TV TEAATOV
dTnpovvToy ce OAo To oueio ETAQPNG Le TNV emtyeipnon, 1660 610 online KOUUATL
0G0 KOt 0TO KOTAOTALOTA; OtvovTag TV duvatodtnTo otV Tesco va 0l TV GUVOALKT
EMUYELPTLOTIKT OPAoT OO TNV TPAYUATIKY AToyn TOL TEAQTN Kot Tapadidovtag 6Tov
neAdtn pio-Pertiopévn eumepia ayopav. ['a tapdostypa, av éva mpoidv Nrav extdg
OTOK, YVOTOV. TPOTACT) GTOV TEAATN VO, AyOPAGEL £VO. LITOKATAGTATO oV Pacilotav

070, 16TOPIKO OYOPDV TOV TEAATY.

146
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I15. Sears, Roebuck and Company

H Sears, Roebuck and Company eivar n peyadvtepn emyeipnon Aovikov gpopiov otnv
Apepikt yia méveo amd 100 €. To 1886 mov 10pvOnke n emyyeipnon vanpyav poévo 38
moMTELEG OTNV ALEPIKN KO O1 TEPIOCOTEPES TTapAyYEMES TapadidovTay He Guaces. Méoa oe
12 dekoetieg m  emyeipnon  omuovpynoe éva peydro  aptOpd - vyning - ToldTHTOG
EMYEPNUOTIKOV SIEPYOCLOV KO CUTOUOTOTOUUEV GVGTHHATO TANPoPopL®dV. [Tapoia avtd,
v tehevtaia 20etio n Sears elye apketéc SuokoAieg AdY® NG MPILAVONG TG CUYKEKPLEVG
ayopac, AOY® aAAAYDV OTIC GLUVONKES TOV EUTOPIKMOV CLVAALAYDV Kol Adyw-tng Wal-Mart
nmov elvan €vag peyardtepog oviayoviotne. H Sears ‘avriinednke OtL dev pmopovce va

oLVEYIGEL VO dPAGTNPLOTTOLELTAL GTNV AyOpd LLE TOV 1010 TPOTO OTMG TPV.

To 1992 n Sears &iye 3.9 dioekaroppdpro dordapia Cnuieg e cHvoro-52.3 dioeKatoppvpimV
TOAcE®V. Avti ATav 1 YEPOTEPN YPOVIA ‘oTNV 1oTopia. TS emyeipnong. Avty 1 Kokn
nopeia NTov omoTELEGHA SAPOPOV TAGEMV,-TTOV. EIYOV VO KAVOUV ' Ie TNV EALELYN €0TIOONG
g emyeipnong. H Sears amd to 1980 eiye emextabel o dAheg ayopéc, OTMG 0TI AGPAUACELS,
OTIS YPMMUOTOOIKOVOUIKEG VmNpecieg ko To -real- estate. Tnv 1w otiyun ot dGAlot
MavommAntég onwg 1 Wal-Mart gotialav TV TpoGOYN TOVS GTOV KOTOVUAMTY KOl ETOPVOY

oTadlaKd pHepidla ayopas amod tnv.-Sears.

O1 aAhayég ato emyelpnUaTIKO HOVTELO

To 1992 avéraPe v enyelpnpatikny povaoa spmopevpdtov o Arthur Martinez. ‘Exelce 113
KOTOGTIHOTO KO GTOHATNGE TV €KO0GN TOV Kataidyov g Sears. [TapdAinia arAiace v
oTPATNYIKY €ELANPETNONG. Kl £01VE -TTEPIGCOTEPO TPOGOYY| OTIG YUVOUKEG TTOL NTOV Ol MO

OTNUOVTIKOT OYOPOGTES.

O Martinez - avayvoploe - T€00epl;  opadeg  epyaciag  (mehdtec, epyalopevovue,
YPNLOTOOTKOVOHIKT] ETIO0GN KO KOVOTOUIN) Y10l VO OPIGEL TNV KOTAGTOCT TOV EMKPATOVGE
og kaOe o e -emysipnone' V. Ot opddec epyaciog y peydho ypovikd SdoTnua,
EMKOWVOVOVOAY- LLE. TOVE TEAATEG KOl TOLG €PYALOUEVOVG, TAPATPOVCOV TIG KOAEG TPOKTIKES
6€ GAAAOVG OPYOVIGHOVS Kot dnpovpyovsay gpyareion pEtpnong v ddpopovg okomovc. H
emyelpnon €mpene va yvopilet mog M Opdcelg tov pavorluevt Oa umopovcav  va

LETOCYNUOTIOTOVV GE PBEATIOUEVN KOVOTOINGT TEAATAOV, GE OTNPNOT TEANTOV KOl GE

47 payne A. (2005), Handbook of CRM: Achieving Excellence in Customer Management, Butterworth-

Heinemann, p.319
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VYNAOTEPA £5000. YTINPYE OVAYKN Y10 VO, GYESOGTOVV Agrtovpyieg mov Bo vrootploy v
alvocida epyaldpevoc-merdtns-képdog. H Sears xoBopioe pio opddo HETPROE®Y TOL
Bacilovtav otovg 6KOToUE TG, AVTEC dtopBpdbnKav oe Tpel oKomovg Tov €6Tialov-GTO VO
HETATPEYOLV TNV Sears GE: «Eva GLVOPTACTIKO HEPOG Yo Vo SOVAEVELS; VA YVILES Kot vol
EMEVOVELS TA YPNLATE GOLY». AVTO OVOTOPICTOVGE TNV ECTINCT| G TPEIS PAGIKES KATIYOPIES
a&lac: tovg epyalOUEVOLS, TOVG TEAATES KOl TOVG HETOYOVS. TO OIKOVOUETPIKO HOVTEAD T@V
oyxéoewv 1o ovélaPe n CFI Group. H Sears éptiace éva poviého enidoons mov Paciotov ot
dedopéva amd 800 xatactipate. Xpnowpomolovce 20 HUETPNOELS Y100 TOVS “TEAATES, 25
LETPNOELG Y. TOVG epyalopnevoug kot 19 deikteg YpNIATOOKOVOLKTG EMidooNS Yol KGOE

KOTAGTNLLOL.

Toa amoteréopata NTOV EVILAOGIOKA. AVOyvoPIGTNKOV. OLTIOAOYIKES OXECELS HETOED TV
LETPNOE®V Y1O0. TOVG €PYULOUEVOVS, TOVG MEANTES KOl T -£G000, YO VO UTOPOVV Vo
onuovpynBovv  deiktec cvvoMkng Kepdogopias yio- v emyeipnon. H otdon tov
epyalopévav Yoo TNV €PYOCio TOLG Kol TNV- EMYEIPTON NTOY CNHOVTIKEG YO TV 0POGImON
KOL TNV GUUTEPLPOPE TOV EPYACOUEVOV OEVOVTL OTOVG TEAATES, EVO 1) EVIVTMGT OV £ly0V
o1 TeEAATEG Yoo TNV eMyeipnon emnpéale TNV OATNPNGN TOV TEAATOV KOl TNV THAVOTNTO VO
mpoteivovy TNV emyeipnon . oe. Kdamotov.. Metd amd oavampocappoyEG, TO  HOVIEAO

YPNOUOTOMONKE Yo TNV TPOPAEYN TG AVATTLENS TV £G0MV TNG EMLYEIPNONG.

[No vo epappootel 10 poviého avtd pe emrvyio, Oa énpeme m Sears va aAldEer v
CUUTEPLPOPE TOV OVATEPMV OTEAEYADV TNG KOt va Tovg evBappivel va avorappdvouy v
evfhvn Yo MV SOUOPPOCT TG KOVATOUPAS TNG EMYEIpNONG Kol Vo KOTOAGBOVY OTL avTh
emOpa oto €c0d0. EmmAéov,- or avtapoBéc tov epyalopévov Empeme va  elval
EVOLYPOUUCUEVEG - 1€ “TO LOVTEAD. Y10l YPTMUOTOOIKOVOUIKEG KOL U1 YPTMHOTOOIKOVOULKEG
LETPNOELS. XTN-CVVEYXEWD- o factkn aAlayn 610 poviého Ntav va yivel eEopBoloyioudc tmv
ovotnuatev. CRM mov elye n eniyeipnon. Xto maperBov vanpyav 18 dwapopetikés Pacelg
OeOOUEV@V. Y10 - TOVG  TEAMATEG, EVA TMOPO ONUIOVPYNONKE £vOC OAOKANPOUEVOS YDPOG
amobfkevons dedopevav. Ot adhayég elyav oG amoTéAECHO N EMYEIPNOT VO TOPOVGLACEL
kabapd £€6000 TG TAENS TV 752 ekatoppvpiov dorapiov. H wavomoinon tov epyalopévaov
avéndnke katd 4% Kot N wKavonoinon Tov tedatdv otov idto Pabud eniong. Ilepiocdtepa

and 200 exatoppdplo dordapla TpochHeta £c0d0 dnpovpynnkay pHEocwm g véag dlepyociog

onpovpyiag a&iog.
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O1 véeg mpokinoeig

To 1998 n Sears Bpébnke ce dVoKOAN Béomn KaBDC 0 OvVIAYyOVIGHOS MTav UEYAAOG Kol
VPOV TOAAG TpoPAnuaTa otnv oayopd Tov Alavepmopiov. H Sears mpoomdOnoe vo
avomTOEEL OPUCTNPLOTNTES NAEKTPOVIKOV gUmopiov amd to 1996 pe to Sears.com Kot UEYPL.TO
1999 koatdepe va yapaktnpiotel and tn Nielsen g 1 tétaptn TO YPIYOPO AVOTTOGCOUEVN
10t0GEAIdA. 26TOCO, 1) 16TOGEAIDA dEV NNTAV PIMKN TTPOS TOV Ypnoth Kot to 2000 avavemdnke
ne véeg Aertovpyieg. Avtég meprehdpuPoavay evkoAieg yio v avalnrnon, KAAVTEPT TAOT YN oM
Kot amhomopéveg ayopés. Ta amoteréopoto ftav moAd evhappuviikd kKobmg to Sears.com

YOPOKTNPIOTNKE WG 0 KOPLEOIOG NAEKTPOVIKOS MOVOTOANTAS GTOV KOGLLO.

Mia dAAN onuavtikny aAdayq ntav n ovarntuén tov GlobalNetXchange: Avt n gpappoyn
Eexivnoe 10 2000 ko NTov n TpdTN ayopd ywo. Business to Business 8pucrnp16tnrsgl48. H
EMLTLYI0. TOV OPEINATOV GE GLVEPYAGIES TEYVOAOYIOG LE TOVG MOVOTOANTES KATL TOL aAvENVE
TNV omod0TIKOTNTO TNG AAVGIONG TPOUN 1DV, XNV apYn, N ETLYElpnon eotioce OTIC OXECELS
G Sears pe TOVG TPOUNOeVTEG TG, TOVS GLVEPYATEG Kal.TOLS Otavopeis. To amotéleoua
NTav OTL Ol EMYEPNOES UTOpovGaV Vo ayopalovy- mo omodoTikd kot va dwyelpilovran
KOADTEPO TNV 0ALGId TpOoUNOEI®V. TOVG. AVTES Ol PEATIDOCELS HeTaPépOnkay 6TOVG TEAATES
ka1 otV npotaon a&iag. H Sears yvopiler 6t avtdg o £vog onUovTiKOg mopdyovtag Tov

KkaB0p1le TIg TOANGELS KO TOL KEPOT TS EXLYEIPNONG.

To 2001 avéroPe woabnkovia. owevBdvovia ovpPfodrov g Sears o Alan Lacy. Ot
TPp®TOROLAiEg TOL TEPEAGUPavaY T V. amdktnen ¢ Lands End to 2002 kot tnv m®Ano™ TOVL
TUNUOTOC TOTAOTIKOV KopTtdv 10 -2003. Ot ypnNUOTOOIKOVOUIKOT OVOALTEG, TOPOAO TTOL
gxpvav o¢ cweti Vv omoktnon g Lands End, vroompilav 611 Oa mpénel va cuveyiotel n
CTPOTNYIKT-AVATTVENG NG emyeipnong v vo Eemepdoet TG dVoKOoAleS Tov KAAdOL. XT0
EMIKEVTPO TNG GTPOTIYIKNG OloiyElpong meAat®v Ba mpémet va etvor 1 pétpnon emidoong Kot m

dwayeipion TOV KPIoIU®Y oYEGEMV e TOVS PYALOUEVOVS, TOVG TEAATES KOl TOVG LETOYOVG.

148 payne A. (2005), Handbook of CRM: Achieving Excellence in Customer Management, Butterworth-

Heinemann, pp.322-323
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Entidoyog-Zupmepaocpata

Méoa and Tig mponyobueveg peAéteg mepintwong yivetal katovontd OTL TO OVIOY®VICTIKO
TAEOVEKTNHO. OV oQeileTon POVO GE KOAEG TPOKTIKES KOl TEYVOAOYIKEG EPUPUOYEG TOV
EVOOUOTOVOVTAL OTNV 0pYAvmon TG emyeipnone, oAAd Kupiwg 68 KOVOTNTEG OV
TPOKVTTOLV OO TN GTPUTNYIKN dtorxelplon TV GYECEMV [LE TOVG TEAATES, TOV QVTEXOVY GTOV
rpovo. Elvar yeyovog OTL o1 eMEPNOELS EYOVV EMOVATPOGOIOPICEL- TNV GYECT TOVS LE TOV
e ovalNTAOVTOG OTOlXElD 6TO TPOIOVIO/VIINPESIES TOVG KO TNV €EDTNPETNON TOVS, TOV
Ba Bonbnoovv oty PBertioon g eumepiag Tov TEAATN KAl TNV AVATTLEN TG QPOGIOGNG
otV pépka M to mpoidv. Emmpdcheta, pmopet ot peydhec Paceis dE00UEVOV KOL.TO LOVTELD
nehdtn mov Pacilovior 6e avTEG Vo £XOVV GUVEICEEPEL- CNUOVTIKGE otV EUPdOvvon oTIc
TOPWES KOU UEALOVTIKEG TPOTIUNOCELS TMOV TEAUTAOV, (OCTOCO &ivol. Kpioiun mn ocvveyng
OTOTIUNGT TOV CTPOTNYIKOV TNG EMYEIPNONG HE TNV -O®CTN KOTACKELN KOl EQOPULOYN

TPOTLT®V AEI0AOYNONG TV JEPYUCIOV AAANAETIOPAONG UE TOV. TEAATN.
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