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MEPINAHWH

Apetnpia TnG epyaciag atmmoTteAei n BEon OTI N emTUXia TOU WNQPIOKOU PETATXNMATIOHOU
eCapTatal TTEPICCOTEPO ATTO TNV Opydvwon Tng Emixeipnong mapd amd v idia tnv
Texvoloyia. Ta eyxelpriuata autd Paagifovral ocuxvd oe cuoTAuatra ERP (Enterprise
Resource Planning), yia datravnpr] emmévduon (Davenport, 1998) Tng otroiag n amdédoon
eviote uTttoAeiTreTal Twv apxXiIKwv oToxwv (Markus & Tanis, 2000). H Tapouca
OIMmMAwuaTIKA  epyaoia, digpeuvd Tn oxéon opyavwtikig OouNg Kal  €kBaong,
uttooTnpifovtag 611 n opifovTia oAokAfpwon (horizontal integration) Twv diadikaciwv
atroTeAei TTPoUTI60eon -Kal OXI ATTOTEAECUA- TOU METAOXNMATIONOU. To BewpnTiko
TTAdiolo avTAgi atrd TN Bewpia diaAsiToupyikwy diadikaoiwy (Lambert & Cooper, 2000)

Kal TOV avaoXedIaouo eTTIXeipnpaTikwy diadikaciwyv (Hammer & Champy, 1993).

MeBodoAoyikd, uloBeTeiTal TTOIOTIK avdAuon Tekunpiwv. ApXIKE, HECW MPEAETNG
mepimTwong Tou SAP S/4HANA, amotuttwveTal n evowudTtwon okTw "ammd AKpo o€
akpo" (end-to-end) emmxEIPNUATIKWY KUKAwv (11.X. Procure-to-Pay) otn dopry ToUu
OUCOTHPOTOG. XTN CUVEXEIQ, N BEon eAEyxeTal EPTTEIPIKA O€ 12 TTPAYHUATIKEG ETTIXEIPNOEIG
(8 evtog Kal 4 €kTOG OlKOoOUOTANATOS SAP), emBeBaiwvoviag TNV avOeKTIKOTNTA TWV

EUPNHATWY O€ BIAPOPETIKEG TTAATQOPEG.

H avdAuon avadeikviel dU0 koivoug AGtoveg, pe Bepehiwdn diatmioTwon OTI 0
avaooxXedlaoudsg  dIadIKaolwy  TTponyeital, XPOVIKA 1 AoyIKA, TnG TEXVOAOYIKAG
uAotroinong. Ta euprjpata ouykAivouv oTo OTI | OPYAVWTIKA TTposToIpacia (IBI0KTNaia
Oladikaaiwy, OIOAEITOUPYIKOI OeikTEG, evapudvion KUpIwv Oedopévwy) aTtroTeAEl Tov
KaBopIoTIKO TTAPAYOVTA VIO VO PETAPPOOTEI N TEXVOAOYIKN €TTEVOUCN OE€ OUCIAOTIKG
opehog. Baoel autwy, n epyacia KATaAnyel 0TI N OpyavwTIKI] TTPOETOINATIO TTPETTEI VAl

TIPONYEITal TNG ETMIAOYAG KAl TNG £YKATAOTAONG TOU CUCTHHATOG.

AEEeIg - KAE1B1A: 0pPICOVTIA OAOKANPWOT, YNPIAKOSG HETACYXNUATIONOG, ouoThuaTta ERP,

ETTIXEIPNHOATIKEG Dladikaaieg «aTrd AKPO O€ AKPO», AvaoXeDIOONOG BIAadIKATIWV.



ABSTRACT

The study takes as its starting premise that the success of digital transformation depends
more on the organization of the enterprise than on technology itself. Such initiatives
frequently rely on ERP (Enterprise Resource Planning) systems, a costly investment
(Davenport, 1998) whose returns often fall short of the initial objectives (Markus & Tanis,
2000). This thesis investigates the relationship between organizational structure and
outcome, arguing that the horizontal integration of processes is a precondition - and not
a result - of transformation. The theoretical framework draws on the theory of cross-
functional processes (Lambert & Cooper, 2000) and business process reengineering
(Hammer & Champy, 1993).

Methodologically, a qualitative document analysis is adopted. First, through a case study
of SAP S/4HANA, the integration of eight end-to-end business cycles (e.g. Procure-to-
Pay) into the structure of the system is mapped. The proposition is then tested empirically
across 12 real companies (8 within and 4 outside the SAP ecosystem), confirming the

robustness of the findings across different platforms.

The analysis identifies two common axes, with the fundamental observation that process
redesign precedes, either chronologically or logically, technological implementation. The
findings converge on the conclusion that organizational preparation (process ownership,
cross-functional indicators, master data harmonization) is the decisive factor in
translating technological investment into substantial benefit. On this basis, the study
concludes that organizational preparation must precede the selection and

implementation of the system.

Keywords: horizontal integration, digital transformation, ERP systems, end-to-end

business processes, business process reengineering.



MINAKAZ MEPIEXOMENQN

(060070 71 Xo (Lo T Il = T o AV LU 1Y/ o TSP PRRPRR 1
1.1 AVTIKEIIEVO TING EPEUVOG .. uiiiiiieeiiiiiiiiieeee e e e s eeettre e e e e e e e e s e et baeeeeaaeeeessenasrareeeaaeeeaanans 1
1.2 KUPIOI OTOXO! TNG EPYOUOTOG -eeeeeeeeieiiiiiieeaeeeeeeeetteeteeeeaeeseaaaneeeeeeaaaeeeaaannnenneeeaaeeeaanns 2
(IRCIVANZo (VEAYZoTVEAYZe Wo't 1 (o1 £o7\ e 1 ¥ Lo § {o S PSSR 3
1.4 TPOTTOG TTPOCEYYIONG TOU BEUATOG ..vvviiiiieeeeiieiiiiiieeeeeeeseeeateireeeeeeeeesssnneeeeeeaeeesennes 3
1.5 OPIOOBETNON TNG EPEUVOG ..vriiiiieeeeiiiiireeeee e e e e ee ettt e e e e e e e e s s eeatrreeeeeaaeeessaasraeeeeaaaesaaaans 4
1.6 ZUPTTEPACUATO KEQPOAGUOU ...eeeveeeeieerieeeeeeeeeeeeessesssesesssssssssssssssnssssssssnsnsnsnsnnnsnsnnnnnnnnns 5
BIBAIOYPO@IA KEQAAGIOU 1 .....eiiiiiiiiiiiiiiieie ettt e e e et re e e e e e e e e 5

Ke@dAaio 2: AvacKOTTNON BIBAMOYPOAMIOG ...eeiiiieeieiieieeee e e 7
2.1 ATTO Tn AITOUPYIKR OTN SIASIKACIOKA OPYAVWON c.oiiiiieieeeeeeeeeeinieeeeeeee e e e seeeeeees 7
2.2 H opif6vTia oOAOKANPWON WG OPYAVWTIKO UTTODEIVHO...cceeeeeeeeeeeeeeeeeeeeeeeeeeeeeeee e 8
2.3 O1 emmixelpnuaTikoi KUKAOI «aTTd Akpo O€ Akpoy» (end-to-end).......ccceeeeeeeeeinnnnnee. 10

2.3.1 O kUkAog MpopnBeiwv-NMANpwuwy (Procure-to-Pay) ........ccoooeeciieeeeeeeneenne. 13
2.3.2 O kUkAog NwAAoewv-Eiommpagewv (Order-to-Cash) .........coevviieiiiiiiieeenee 15
2.3.3 O KkUkAog Zxediaopou-MNapaywyng (Plan-to-Produce) ...........ccccveeiiieeeennneee. 17
2.3.4 O kukhog AvaTttugng Mpoiévtog (Product Development) .........ccceeeeeeeeenne, 20

2.3.5 O «kUkAho¢ Aiaxeipiong ZZxéoewv [Mehatwv (Customer Relationship

1Y E= T = o T=T 0 1T o | TSP PRPPPPR 22
2.3.6 O kUkAog Alaxeipiong Emiotpoeuwyv (Returns Management).........ccccceeeenne. 23
2.3.7 Y1rooTnpIkTIKOi KUKAOI: Record-to-Report kai Hire-to-Retire.......................... 25
2.4 H teXvoAoyIKA O140TACN TNG OAOKARPWONG..ccceeeeeeeeeeeeeeeeeeeeeeeeee e 25

2.4.1 Ta ERP w¢ QoPEAG TNG OAOKANPUIOTG «.eueveeiereaeeeeeeiiiieeeeaaeeeeseaeeeeeeeeeaeeeeaans 26



2.4.2 H texvoAoyia wg UTTOOTNPIKTIKN, OXI IKOVA CUVONKN ..o 27

2.4.2.1 EVOANAGKTIKEG OIAOPOUES OPICOVTIOG OAOKANPWONG . .ccvveeeeeeeeeeeeeeeeeeeeeeeeen, 28
2.4.3 Wno1okdG HETAOXNMATIOUOG Kal DIODIKACIOKA WPIMOTNTA ..cevvveveeeeeeeeeeeeeeee 29
2.5 20vBeon gpyaciag Kal TTPOCBIOPIOUAG EPEUVNTIKOU KEVOU.....coceeeeiiiieeaae e 30
2.5.1 ZUVOEON TWV KUPIWV EUPNHBATWIV ..eereiiiiieeeeiteeeeeaieeeeessnseeeessseeeesssnnneeeesnneees 30
2.5.2 To gpeuvnTIKO KEVO KAl N CUHUBOAN TNG EPYATIOG ... uuviriiieeeeeeeieciiiieeeeeee e e, 31
2.6 ZUPTTEPACHOTA KEQOAQIOU ...cceeiiiicececeee e 32
BIBAIOYPOQ@IA KEQOAGIOU 2.ttt e e e e e eeaaees 33
KepdAaio 3: MeBodoAoyia kalr MeAéTn Mepimrrwong (SAP S/AHANA) ..., 38
B Tt Y/ FXS To oo,V 1 [ PRSP PURRR 38
3.2 O kukAog MpounBeiwv-NMAnpwuwy (Procure-to-Pay)........cccccoovcciiieeeeeee e, 40
G T2 I o W'oToT g e 1 g Tge) [ Lo 1o (o 1 [ (o 41
3.2.2 2000 HE TO EPEUVNTIKO EPUITIHO .. ieiiieiireaeeeseeieieeeeeeaaeeessnnneeeeeeaeeesaanes 42
3.3 O kUkAog NwAnoewv-Eiopagewv (Order-to-Cash) ........c.eevvviiiieiiiiiiiiiiieeeee 42
SCTRC Tt I o Mo To 10 I 1 o] o 1) (o {o {o («fb PRSP PPPPPRN 43
3.3.2 ZUVOECDN HE TO EPEUVNTIKO EPWTNHO cocieeeeeeeeeeeeeeeeeeee e e e e e e e e e e e e e e 44
3.4 O kUkAog Zxediaopou-MNapaywyng (Plan-to-Produce)........cccoccveveeiiiiiee e 45
R T2 300 B o Mo To 3 i 1 gt o] o 1] (o (e [o (PSSR 46
3.4.2 20vOe0N HE TO EPEUVNTIKO EPUITNO ... uiiiiiiiieiaeeesieneireeeeeeeesesssnrneeeeeaesesannns 47
3.5 O kukAog AvaTtuéng Mpoiévrog (Product Development) ........ccccvveeeeeeeeiiiinneee, 47
TSI I o W'oToT o T 1 g o) (o Lo 1o (o1 [ (i PP 48

3.5.2 20vOeON HE TO EPEUVINTIKO EPUITHO ... eieiiiiieeeaeeeeeeieieeeeeeaaeeeeenneeeeeeeaeeeeeannes 50



3.6 O kuUkAog Alaxeipiong Zxéocwv MNeAatwyv (Customer Relationship Management)

..................................................................................................................................... 50
ST ST I o W'oTo T3 e 1 g o) [ Lo 1o (o 1 [ (o 51
3.6.2 20vOEON HE TO EPEUVNTIKO EPUITO ... ieiiiiiireaeeeeeeieieeeeeeaaeeeeenneeeeeeeaaeeeeannes 53

3.7 O kukAog Alaxeipiong EmoTtpoguwyv (Returns Management) .........cccceeeeeeenenneen. 54
3.7.1 H PON TNG OIODIKOGTOG .. eeiitieeeee e e e s ettt e e e e e e et e e e e e e e e s ennnraneeeaaeeeeaans 54
3.7.2 ZUVOECT HE TO EPEUVNTIKO EPWTNHO cecieieeeeeeeeeeeeeeeeeee e e e e e e e 55

3.8 O1 utrooTnpIKTIKOI KUKAOI: Record-to-Report kai Hire-to-Retire ........................... 56
3.8.1 O kUkAog Record-to-Report wg OTPWHA GUYKAIONG ..evvvveeieeeieiiiiiiieeeaee e 57
3.8.2 O KUKAOG Hire-to-Retire.........cooiiiiiiiiie e 58

[ oY o e 1 g Tt o) T o 1o (1 o e 59

3.9 To SAP S/4HANA ot avTitapafoAr pe toug Lambert kan Cooper (2000) .......... 61

3.10 ZUPTTEPAOUATO KEQUADUOU ....eeeviiieiiee e e eeeiiieiee e e e e e e s eeeee e e e e e e s s eenneeneeeeaaeeeennnnenes 67

BIBAIOYPO@IA KEQOAGIOU 3.......eiiiiieiiee ettt e e e e e e e ennnaeeeeaeees 67

KegpdaAaio 4: MpakTikr E@apuoyn Twy end-to-end AIASIKAGIWY ....eeveeeeeeieiiiiiieeeeeeeeeas 70

o I \Y FXS ToToT0 Yo )V, [o (TS UP P UPPPRRRN 70
4.1.1 EpeuvnTIKOG OKOTTOG & ZXEDIOOTHOG .cnevviieeairieeeeeieeeeeeeiieeeeeenneeeeeeannneeeeenneees 70
4.1.2 KpITAPIO ETTIAOYAG TTEPITITWOEUIV «eeeereeeeaieeiiieereaeeaaaanneeeeeeaaeessaannsseeeeaaeesaaanns 70
4.1.3 Mepiopiopoi Kal KATAAANASGANTA TNG TTPOCEYYIONG ...vevvereeeeeeeeeeeiriieeeeaeee e e 71

4.2 Procure-to-Pay: ACCENTUNE ........cooovvviiiiieiee e 71
4.2.1 H eTaipeia Kai To €MYEIPNCIAKO TNG TTEPIBAANOV .......cvvviiiiiieiiiiiiiiieeeeeee e, 71
4.2.2 OpyavwriKEG AAAAYEG Kal HEBODBOAOYIO UNOTTOINONG -..vvvieeeeeeeieiiiiiceee e 72

4.2.3 METPNOIUO OTTOTEAEGHOTO ..o eeiiieeeeeeeeeeeietee e e e e e e e e s esneeeeeeeaesssssnssnneeeaaeesenanns 72



4.3 Order-to-Cash: Nokia Corporation............cc.ceeeiieiriiiiiieee e 73

4.3.1 H eTaipeia kKai T0 €MYEIPNOIAKO TNG TTEPIBAANOV.......evvviiiiiieciiiiiieeeee e, 73
4.3.2 OpyavwTiKEG aAAayEG Kal HEBODOAOYIA UAOTTOINONG ...vveeeeeeeeeiciiiieeeeeee e, 73
4.3.3 METPNOIUO OTTOTEAEGHOTO .. eeeieieeeeeee et ee e e e e e e s e eeeaaaeeeeennseeeeeaaaeeaanns 74
4.4 Plan-to-Produce: Sunlight Group.........coooiuiiiiiiiiie e 75
4.4.1 H eTaipeia Kal TO €MYEIPNCIAKO TNG TTEPIBAANOV.......evvviiiiiieeeiiiiiiieeee e, 75
4.4.2 OpyavwTiKEG aAAayEG Kal HEBODOAOYIA UNOTTOINONG ...vvveeeeeeeeiciiiieeeeeee e, 76
4.4.3 METPAOIUO OTTOTEAETHOTO ..o eeeeeieeeeeee et ee e e e e e e s eeneeeeeeeaeeeseannsneeeeeaaeeaaanns 76
4.5 Product Development: Metallus INC........ooooiiiiiiiiie e 77
4.5.1 H eTaipeia Kai 1O TTIXEIPNOIAKO TNG TTEPIBAANOV .....evviiiiiiiie e 77
4.5.2 OpyavwTiKEG aAAayEG Kal HEBODOAOYIO UNOTTOINONG ...vvveeeeeeeeiciiiieeeeeee e, 78
V2B SIC Y, Fou ro] aToz 18 e @t n £o] £o7,¥{o 2V [ 1 {o (AR 79
4.6 CRM / Lead-to-Cash: Richter+Frenzel ... 79
4.6.1 H eTaipeia Kai 10 €MYEIPNCIAKO TNG TTEPIBAANOV ... 79
4.6.2 OpyavwTiKEG aAAayEG Kal HEBODOAOYIO UNOTTOINONG ...vvveeeeeeeeiciiieeeeeee e, 80
2B CRC\Y Fou ro] aToz1¥ e Wt n £e] £o7,¥{o 2V [ 1 {o (AR 81
4.7 Returns / After-Sales: PUtzmeister ... 81
4.7.1 H eTaipeia Kal T0 €MXEIPNCIAKO TNG TTEPIBAANOV ... 81
4.7.2 OpyavwTiKEG AAAAYEG Kal HEBODOAOYIO UNOTTOINONG ...vvveeeeeeeeieiiieiceeee e 82
V23 RGN\, Fou o] a Yo7 18 {o @ a1 {0 o7 ¥ (o 2 ¥ [ 1 {o (AP 83
4.8 Record-to-Report: Perrigo Company PlC ..........eueeeiiiiiiiiiiiiiieeeee e 83
4.8.1 H eTaipeia Kal TO €TMXEIPNCIAKO TNG TTEPIBAANOV ... 84

4.8.2 OpyavwTiKEG AAAaYEG Kal HEBODOAOYIO UNOTTOINONG ...vvveveeeeeeieiiiieieeee e 84



VARG \V/ o8 foT aTo 1§ o o 41 £0] £, Y00 1 ¥ o o o S 85

4.9 Hire-to-Retire: EUrobank S.A. ... 86
4.9.1 H eTaipeia Kai To €MYEIPNCIAKO TNG TTEPIBAANOV .......cvvviiiiieeeiiiiiiieeeee e, 86
4.9.2 OpyavwTiKEG AAAAYEG KAl HEBOBOAOYIO UNOTTOINONG -.evveieeeeeeeieiiiiicee e 86
S IRC N \V/ 8 foTaToj 1§ o o 41 [0 £, Y0 1 ¥ o 4 {o (NS SR 87

4.10 H opi¢évTia oAokAfpwaon wg TTPoUTTIO0E0N TOU HETACKNMUATIOHOU ..vvvveeeeeeenees 88
4.10.1 ZKOTTOG KAl HEBODOG TNG TUVOEDTG ... . cieiiiiieeeee e ettt ee e e e eerree e e e e 88
4.10.2 ETIOKOTINGON TWV HEAETWV TTEPITITUWOTNG - uvveeeereaaeeeaanieeeieeaaeeeeaaaneeeeeeaaaeeaanns 88
4.10.3 AUO KOIVOI GIEOVEG ....ueeieeiiiieie e ettt e ettt ettt et e et e e st e e e e e e e 90
4.10.4 Z0vOeON PE TO BEWPNTIKO TTACUOIO .ot 91

4.11 ZUPTTEPACUATO KEQPOADUOU ..eviieieiieiiieieieieee e e e eeee e ee e ee e e e e e e e e e e e e e e e e e e e e e e e e e eeeeeeee s 93

BIBAIOYPAQ@IA KEQPOAGIOU 4 .......oviiiieiiee ettt e e e e e e 93

KegpdAaio 5: H Opigévtia OAokAfRpwon ekTOG OIKOGUOTAROTOS SAP ..., 98

LT I oS o T oYX 1V (o LRSS 98
5.1.1 EPEUVNTIKOG OKOTTOG....ciieeiiiicuiiiiieiieeeeeeeeiitteeeeeeeeesesasaseeeeeaaeeessannssaeeeaaaeseeanans 98
LT V2 =Y o YAV o 1o Tl o€ 0o Lo (o ¥ o L il 98
5.1.3 Kpitiipia €MAOYAG TTEPITITWOEWY KAl KATNYOPIEG TTAATQPOPUWV ...eevvereeennnnne. 98
5.1.4 TInyég dedopévwy Kal DIOBIKATIO ETTAAABEUCNG ...eeeeiiiiieiee e 99
5.1.5 T1EPIOPICHOI TNG TTPOCEYYIOTIG wevveerieeeeeieiiiieiieeeeeeeeesnserereeeaaesesassnsseereeaaeeeeannns 99

5.2 Record-to-Report: Ocado Retail kai Oracle Fusion Cloud ERP ........................ 100
5.2.1 Z0vOeOn HE TO TTAQICIO TOU KEQAAQIOU .....ccceeeeeieeieeeceeeeceeeeeeeeeeeeeeeeeeee e, 100
5.2.2 H mrepimtwon TG Ocado Retail........oooeeieiieeiee e, 100

5.2.3 ZUyKpITIKEG TTAPATNPAOEIG KOl OUVOEDN E TO KEVTPIKO ETTIXEIPNMA ........... 101



5.3 Product Development: Electroimpact (Microsoft Dynamics 365)....................... 102

5.3.1 Z0vdeon pe 1o KepdaAaio 4 kai To BewpnTIKO TTAQICIO.......ccoeeeiiiiieeeee e, 102
5.3.2 H repimrrwon Electroimpact............ccc 103
5.3.3 ZUYKPITIKEG TTOPOTNPAOEIG .- ueteeeeeeeaeeeaaeiieieeaaaeeeeaaeteeeeeeaaeeeasannnneeeeaaaeeaanns 104
5.4 Order-to-Cash: AEON Orange (Od00) ........ccocuuirieiiiiiieeiiiiiee e 104
5.4.1 Z0vdeon pe 1o KepdaAaio 4 kai To BewpnTIKO TTAQICIO.......ccoiveiiiiieeieeeeeee, 104
5.4.2 H repimmTwon AEON Orange .....oooieeiiiiiiiiiieee ettt 105
5.4.3 ZUYKPITIKEG TTOPOTNPAOEIG .- ueteeiereaaeeeaaneieeeeeaaeeeaaaeteeeeeeaaeseaaannsseeeeaaaeeaaanns 106
5.5 Plan-to-Produce: Zara/Inditex xwpig eviaio eutmopikd ERP ......covvvivviiiiiie 106
5.5.1 ZUvdeon pe 1o Ke@dAaio 4 Kal TO TTAQIOIO TOU KEQOAQIOU ........ceervuvveerennnnee. 106
5.5.2 H mepimTwon Zara/INditeX.........eeeiiiiiiiiiiiiiieee e 107
SRORCIAVAV (o] 1 €Tl 1 {o foTo 4 1 oo [0 £ 1 [« 108
LTI 2 U1 = o1 o TSR 109
5.6.1 ZUYKEVTPWTIKI EIKOVO....ceeiiiiiiiiiieeeeeeeeeeiiteieeeeeeeesesastaeeeeeaaesessssnsnseeeeaaeesennnes 109
5.6.2 To KOIVO JOTIBO TWV TEGTAPWY TTEPITITUWOEWV ...eevrireeeeeeeeeeeiirrreeeeeeeeeennans 110
5.6.3 MeioUpuevog poAog AoyIoUIKOU, OTABEPA ATTOTEAETHATO. .......eevvrireeeeeeeeennaes 110
5.6.4 Z0vOean PE TO BEWPNTIKO TTAGUTIO ...t e ettt e e 111
5.6.5 ATTAvTNON OTO EPWTNHO TOU KEQUAGIOU ....eeevirieeeiiiiiiiieeeeeeeeseeiiieeeee e e e 111
5.7 ZUPTTEPAOUATO KEQAADUOU .....eeviiiiiirieeeeeeiiiiiee e e e e e e e e e e e e e e e searee e e e e e e e e eannnees 112
BIBAIOYPO@Ia KEQAAGIOU S ...t 112
(8€To . Xo {To T ST ATIV 1 7o Te (071 [ o (Nt 115
6.1 AVOKEQOAACTWON TNG EPEUVOG -..uetieiiriaeeeeiiiiiieeeaaeeeeaeeeeeeeeeaaeessaannneeeeeaaeeesaannneeees 115

(ST o T €AV 1 oT[X(e Jo 111V 1 £{eTo (o Lo SRR 115



6.3 TTEPIOPIOUOTN TNG EPEUVOG ..eeieiieeeieiee e ettt ea e e ettt e e e ettt e e e e e e e e e e e enneeeeaanneeeens
6.4 IMPOTACEIG VIO HEANOVTIKA EPEUVA ..o
BIBAIOYPA@IA KEQAAGIOU B .......uvveiiieiiiiiiiiieiee ettt e e e e

BIBAIOYPOPIKEG AVOQOPEG. ... eeeieiiiieeee e ettt eee e e e e e e e ettt e e e e e e e aannseaeeeeaaaeeeaaannnsaeeeaaaens



KATA:TAZH MINAKQN

Mivakag 2.1: ZUyKPITIKA €TTIOKOTTNON TWV £€1 KUPIWV ETTIXEIPNMOTIKWY KUKAWYV «aTTd AKPO

Lo F 0o {00 3 S PUTRSP 12
Mivakag 3.1: NNy€G TEKUNPIWONG VA KUKAO KAI EVOTNTA c.eeeeeiiiiiieeee e e e eeiiieeeeeaee e 39
Mivakag 3.2: Baoikd BripaTa Tou KUKAOU P2P avé TTAPAANAYR ....eevrieeeeiiiiieeee e 41
Mivakag 3.3: Baoikd BripaTa Tou KUKAoU Order-to-Cash .........cccvveeveeiiiiiciiiieee e 43
Mivakag 3.4: BriuaTa Tou KUKAou Zxediaopou-Mapaywyng oto SAP S/4HANA ... 46

Mivakag 3.5: BAuaTta mng diadikaciag HETABOARGS aTov KUKAO AvattTuéng MNMpoidvtog ato
SAP SIAHANA .ottt e e e e et e e e e nae e e e e e naeeaeennnees 49

Mivakag 3.6: Z1adla Tou KUKAou Lead-to-Cash kai n yetdpaon amd 1o front-office 010
SAP SIAHANA e e e aaaeas 52

Mivakag 3.7: Baoikd BripaTa Tou kUkAou Alaxeipiong EmoTtpowy pe ARM ................ 55

Mivakag 3.8: Z1adia Tou KUKAou Hire-to-Retire oto SAP SuccessFactors kai n yetédpaon
OTO SAP SIAHANA ...t e e et e e e st e e e e s e e e e e nneeaeennnees 59

Mivakag 3.9: AvTioToiXion Twv okTw diadikaciwyv Twv Lambert kar Cooper (2000) pe Tnv

uAoTroinor) Toug oto SAP S/4HANA kal eTTéEKTOON PE BUO UTTOOTNPIKTIKOUG KUKAOUG .. 62
Mivakag 4.1: ZUyKPITIKA ETTIOKOTTNON TWV JEAETWV TTEPITITWONG TOU KepaAaiou 4....... 89

Mivakag 5.1: ZUyKEVTPWTIKA AVTIOTOIXION TWV TTEPITITWOEWY Tou Ke@aAaiou 5.......... 109

KATA:TAZH AIATPAMMATQN

Aldypappa 2.5: H opifovria oAokAApwon w¢ TpoUtTéBeon, OXI aTToTéEAECHA, TOu

U]aT02 [0 (o] UM VEA o (o) (a] ¥ Lo 11 018 [0 1V 1T 32

Aildypappa 3.2: Por) Tou KUkAou Procure-to-Pay é1twg atrotuttwvetal oto SAP S/4HANA



Aidypappa 3.4: Porj Tou KUKAou xedlaopou-MNMapaywyrg oto SAP S/4HANA ............ 47

Ailaypaupa 3.5: Pon Tng diadikaciag HETABOARG oTov KUKAO AvAaTTTugng MpoidvTog Kai n
(oY o] 10}V 1 [o l o] (o ) (¥ L1 I 1 o PP 50

Aldypappa 3.6: Porj Tou kUkAou Lead-to-Cash kai n rapadoon amd 1o SAP Customer
Experience 0T0 SAP S/AHANA ... 53

Ailaypappa 3.7: Por) Tou kUkAou Alaxeipiong EmoTtpogwy (Returns Management) 6mmwg
ATTOTUTTWVETAI OTO SAP S/AHANA ...t e e e 56

Aidypaupua 3.8: Por Tou kUkAou Hire-to-Retire kai n yépupa atré 1o SAP SuccessFactors
OTO SAP SIAHANA . ettt e et e e e e e e e s s rare e e e e e e e e e nneeeees 61

Alaypappa 3.9: H opifovTia oAokArjpwaon o1o BewpnTikd TTAQICIO Kal 0TnV UAOTTOINCT TNG

- a1Té OPYAVWTIKA ETTIAOYH O€ EVOWUATWHEVN TTPOUTTOBECT .ovveveeeeeeiiiiieeeee e 66



KATASTAZH AKPQNYMIQN

AKpwvUuIO Eme§Aynon
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KE®AAAIO 1: ElIZArQrH
1.1 AvTIKEigEVO TNG épEUVAG

O wnoIakOg PHETAoXNUATIOPOG ouyKaTaAéyeTal OGN atrd Ta yéaa Tng dekaeTiag Tou 2010
OTIC BOOIKEC OTPATNYIKEC TTPOTEPAIOTNTEG TWV MEYAAWV TTOAUEBVIKWYV ETTIXEIPACEWY
(Westerman, Bonnet & McAfee, 2014). Ta TpoypduUOTa HPETAOYXNUATIOHNOU TTOU
oTnpiovial o€ CUCTAMOTA TTPOYPOAUMOTIONOU €TTIXEIPNOIAKWY TTOpwv (Enterprise
Resource Planning - ERP) atmroteAouv diaxpovikad pia atmo TIg HEYAAEG TEXVOAOYIKEG
emmevouoelg piag emixeipnong (Davenport, 1998). To elpnua, OUwWG, TTOU KATaypAaPEl hE
ouvéttela N BiBAloypagia dev cuuBadifel pe TNV KAiMOKA QuTA: PEYAAO TTOCOCTO
UAOTTOINOEWV ATTOKAIVEI ATTO TOUG APXIKOUG GTOXOUG WG TTPOG ToV XPOVo, TO KOOTOG 1) Ta

Tpocdokwueva o@éAn (Markus & Tanis, 2000).

H BiBAloypagia omavia evroTridel TIG QITiEG QUTAG TNG ATTOKAIONG OTNV TEXVOAOYyia.
2UXVOTEPA KATAYPAPOVTAI OPYAVWTIKEG QITIEG, OUVOEdEUEVEG e Tn dlaTAPNON TNG
TTapadoCIakAG AEITOUPYIKAG OOUNAG: N ETTIXEIPNOTN OPYAVWVETAI G€ EEEIDIKEUPEVA TUAMATA
- TTpouNBeIWY, TTapaywyng, AoyioTnpiou, TTWANCEWYV - KOBEVA PE DIAKPITEG APUOBISGTNTEG
Kal autovopoug oegikteg ammédoong (Trkman, 2010). H doun autr atmédwoe oe oTabepd
mepIBaANovTa PadikAG TTaPAYWYNAS, TTAPAYEI OUWG TO QAIVOUEVO TWV AEITOUPYIKWY CIAO
(functional silos): kaBe TuAUa PeATIOTOTTOIEI TOUG OIKOUG TOU OTOXOUG €IS BAPOS TNG
OUVOAIKAG pon¢ agiag Trpog Tov TTeAdTn (Davenport & Short, 1990). Otav éva ouyxpovo
ERP eykaBiotatalr Tdvw o¢ TETOIOV OpyavIOUO XWpPIG TTponyoulpevn 1 TTapdAAnAn
avadlopyavwan, QUTOMATOTIOIEl TNV uTTdpyxouca ducAsiroupyia avti va tn diopbwaocel
(Hammer, 1990).

H opifévtia oAokAnpwon (horizontal integration) Twv ETTIXEIPNUATIKWY AEITOUPYIWV
ATTOTEAEI TNV OpPYaAVWTIKA ATTAvVTNON 0TO TTIPORANUa auTo. MNMpdkertal yia pia d1adIKACIOKN
Bewpnon TNG TIXEIPNONG: N opydavwon dev dopeiTal yUpw aTTd 1EPAPXIKES AEITOUPYIEG,
aAAG yUpw atmd oAoKANpwUEVES POEG TTou dlaoXifouv Ta TUAMATA ATTO AKPO O€ AKPO.
KdaBe por Eekiva atro éva eEWTEPIKO EVAUOHUA Kal OAOKANPWVETAI JE TNV TTapadoon agiag
otov €€wTePIKO atrodékTn (Hammer & Champy, 1993). XapakTnpIioTIKOi TETOIOI KUKAOI
atro akpo o€ akpo (end-to-end) gival o Procure-to-Pay (P2P), atrd Tnv avayvwpion Tng
AvVAYKNG TTPOPNBeIag éwg TNV TTANPWHN Tou TTpounBeuTr], Kai o Order-to-Cash (0O2C),
até v TTapaAafn NG TapayyeAiag £wg Tnv gioTrpagn Tou TiAPaTog. H BiBAloypagia
™G O10iknong S1adIKaCIWY AVTIMETWTTICEI TNV OPYAVWON TOUG WG OUVEXH, OAIOTIKN

SI0IKNTIKH TTPOCTIABEIO Kal OXI WG UTTOTTPOIOV TG TEXvoAoyiag (vom Brocke et al., 2014).
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‘Evag kUkAog Order-to-Cash &eixvel kaBapd 1n didkpion avdaueoa oTn AEITOUPYIKA Kal TN
dladikaaiakr Bswpnon. Mia TTapayyeAia TTEAGTN TTEPVA d1adOXIKA aTTO TIG TTWAACEIG, TOV
TMOTWTIKO £AEYXO, TNV ATTOBNKN Kal TN SIavopr], yia va KaTtaAngel oTnv TINOAGyNnon Kal Thv
giomrpagn. Kabe tunua ptropei va atmodidel dpiota atoug SIKoUg Tou BEIKTEG: av OPWGS N
epyaoia kaBuoTtepei 1 xavetal TTAnpogopia otn uetafifaon amd 10 €va oTAdIO OTO
eTOueVo, 0 TTEAATNG AauBdvel TNV TTapayyeAia apyd | pe c@aAuata. AKpIBWS ag auTég
TIG evOIdueoes peTaPiBdoelc oToxeuel n opifovria OAOKAApwON: O KUKAOG va

QVTIMETWTTICETAI WG EVIAIO GUVOAO Kal OXI WG GABpoIoua aveEapTNTWY OTAdIWV.

H peAétn €xel onuaoia oe duo etrireda. Akadnuaikd, n BiBAloypagia Tou wnelakou
METAOXNMOTIOPOU €€l E0TIACEI KUPIWG €iTE OTNV TEXVOAOyia €iTe OTNV nyeoia kal Tnv
KOUATOUPQ, VW 0 POAOG TWV idIWV Twv dIAdIKACIWY WG OCUVOETIKOU KPIKOU €XEl UEAETNOEI
Aiyotepo (Vial, 2019; Verhoef et al., 2021). MNpakTik&, atreubuveTal o€ OTEAEXN MEYAAWV
TTOAUEBVIKWV ETTIXEIPACEWY TTOU OXEDIACOUV 1} EKTEAOUV TTPOYPAUUATA HETAOXNUATIOUOU
Baoiouéva oe ouoThuaTa ERP kal {nTouv TEKUNPIWPEVN EIKOVA YIA TO TTWG N OPYAVWTIKA
TIpoETOINaCIia eTTNPEEAdel TNV €KBacn Tou €pyou. H emmAoyr Tou Tediou Twv PEYAAWY
TTOAUEBVIKWYV €xel EekABapo AGyo: ekei O KUKAOI ammd GKpo o€ AKPO EKTEIVOVTAl O€
TTOAOTTIAEC  yewypa@ieg, VOUIKEG OvTOTNTEG Kal Vopiopyara. Auté kaBiotd Tnv
OAOKAAPWON TTIO ATTAITATIKY TEXVIKA KOl OPYAVWTIKA, VW Ol CUVETTEIEG MIOG ATTOTUXIAG

yivovTal OIKOVOUIKA 0OBapdTEPEG.

1.2 Kdpiol o16X0I TNG Epyaciag

H peAétn opyavwveral yUpw atmd €va KEVTIPIKO EPEUVNTIKO £pWTNUA: av n opIfovTia
OAOKANpWAN TWV ETTIXEIPNMATIKWY AEITOUPYIWV ATTOTEAEI TTPOUTTOBECN ) ATTOTEAEG A TOU
Wn@IakoU peTacynuaTtiopgol Tmou kaBodnyeital amd ERP. Akdua, avaAuel Ta eutrédia
Tou B¢€tel n TMapadooiaky SOPN TWV OTTOMOVWMEVWY TUNHATWY (OIAG) OTav HIa
ETIXEipnon e€mXelpei va wnolotroioel diadikaoieg amd dAakpo o€ akpo. 'ETeira,
AvOQEPETAl OTOV TPOTTIO PE TOV OTTOI0 N OPICOVTIO OAOKANPWON ATTOTUTTWVETAI OTNV
TTPAgN o€ Bacikoug KUKAoUG -6TTwg o Procure-to-Pay (P2P) kai o Order-to-Cash (O2C)-
KAl OTa OPYOVWTIKA €pyaAgia TTou Tn oTnpiouv. ZTn CUVEXEID, aTTavid oTo yiaTi n
opICOVTIa aUVOEDN AEITOUPYEI WG TTPOATTAITOUUEVO WIS ETTITUXOUG gykaTtdoTaong ERP
Kal OXl WG aTTOTEAEOUA TNG. TEAOG, AVTAEl TTPAKTIKA CUPTTEPACHATA ATTO TTPAYMATIKA

ETAIPIKG TTapadeiyuara.

H epyaoia Trapouoidlel Ta BewpnTikd Bepéhia TnG opIddvTIag OAOKARpWOoNG wg
OpYavWTIKOU UTTOdEiyaTog. AVOAUEL, TN GUVEXEIQ, TOUG OKTW ETTIXEIPNHATIKOUG KUKAOUG

ato Akpo o€ Akpo, YE Eupacn oToug Procure-to-Pay (P2P) kai Order-to-Cash (O2C) wg
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TOUG TTAEOV QVTITIPOOWTTEUTIKOUG. TEKUNPIWVEL, PECA OTTO OKTW ETAIPIKEG MEAETEG
TTEPITITWONG OTO OIKOOUOTNNA VOGS eupéwg dladedopévou ERP, Tn oxéon d1adIKaoIakng
WPIMOTNTAG KAl ETTITUXIAS TOU PETAoXNUATIOPOU. EAEyxeEl, TTEITa, TNV avBeKTIKOTNTA TOU
EUpNUATog oc TEOOEPIG TIPOOOETEG TTEPITITWOEIG HE  EVAANAKTIKEG TEXVOAOYIKEG
TIAATQOPUEG - OTTO AVTAYWVICTIKA EUTTOPIKA CUOTAHUATA KAl AUCEIS aVOIKTOU KWAIKA WG
TIpooeyyioeig Xwpig eviaio eptTropikd ERP - woTte 10 ouptépacua va punv e€aptdral ammo
TNV €mAoyn TpounBeuth. KataAnyel, TEAOG, OTO CUMTIEPACHATA TNG MEAETNG, OTOUG

TTEPIOPIOPOUG TNG KaI OE TTPOTACEIG yIa JEANOVTIKN €pEuval.

1.3 Avapevopeva atroTeAéopara

H epyacia avapéveral va dwoel dUo €idwv euprjpata. To TpwTo €ival BewpnTIKO: OTI N
TeXvVoAoyia atrd povn Tng dev apkei, Kal 0TI n opIovTIa cUVOEON TWV DIODIKACIWY Eival O
HNXOVIOPAOG TTOU WETATPETTEI TIG DdATTAVNPEG TEXVOAOYIKEG E€TTEVOUCEIG O OUCIAOTIKO
Opelog. To delTEPO eUpNUA gival EPTTEIPIKG: O JEAETEG TTEPITTITWONG AVADEIKVUOUV TOUG
OTO0EPOUC OPYaVWTIKOUG TTUAWVEG TWV ETMITUXNMEVWY UAoTToIOEwyY, OnAadn Tnv
avaBeon TeAIKAG €uBUvNng (process ownership), TN B£oTmon Kolvwyv SIATUNUATIKWV

OTOXWV, TOug EeKABaPOUG POAOUG Kal TIG ATTAOTTOINUEVES BIAdIKATIEG £YKPIONG.

MpakTIKG, 01 HEAETEG TTEPITITWONG AVADEIKVUOUV HOTIBa 0pyavwTIKAG TTPOETOINATCIOG TTOU
eMavidovTal cuoTNUATIKG TTPIV aTTd TNV £MITUXA €KBAON €vOg €pyou Kal PITTOPOUV va
AeIToupyrioouv wg onueia ava@opdg. ZT0X0¢ cival va ouvoebei n akadnuaikr oulnTnon
yia TNV opyavwrTiK OAOKARpwWON ME TIG KABNUEPIVES ATTOPACEIG TwWV OTEAEXWV TTOU

oxediadouyv TETOIA €pya.

1.4 TpoTTOG TTPOCEYYIONG TOU BEATOG

H epyacia ocuvdudlel tn BIBAIOYpA@IKA ETTICKOTINON ME TNV QvAAUCH TTPAYHATIKWY
TEQITTTWOEWY  ETTIXEIPIOEWY (case studies) kalr avtAei amd Oegutepoyeveic TNyEG:
ETTIOTNMOVIKA dApBpa ME KPion OMPOTIHWY, TEKUNPIWON KATOOKEUAOTWY AOYIOUIKOU,
ETAIPIKEG QAVAKOIVWOEIG KAl dnuooisloelg Tou €10IkoU TUTTou. H Aoy auth divel
TTPOCROCN OE OTOIXEIG UAOTTOINCEWY TTOU OTTAVIA ATTOKAAUTITOVTAI HECW TTPWTOYEVOUG
ouMhoyng. Ta KpITApIa €TMAOYAG TWV TTEPITITWOEWYV Kal n diadikacia emaAfBguong Twv

OTOIXEIWV AvaTITUCOOVTAI OTA OIKEIQ KEQAAQIa TNG EUTTEIPIKAG avAAuong.

H epyacia diapBpwvetal o £€¢1 kepdAaia. To TTapdv Ke@AAaio opilel To epeuvnTIKO
QVTIKEIYEVO, TN onuagia Tou, Toug oTéXouG Kal T peBodoloyia. To delTepo Ke@EAQIO
avaokotrei T BiBAloypagia; fekivd ammd Tn peTaBacn omd TN AEITOUPYIKA OTN

Oladikaaiakr opydvwaon kai Tn Bewpia TNG opIldvTIag OAOKARPwWONG, TTEPVAEI OTOUG OKTW
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(£€1 KUpIOUG Kal BUO UTTOCTNPIKTIKOUG) ETTIXEIPNMATIKOUG KUKAOUG aTTd AKPO 0€ AKPO WG
OPYOVWTIKO UTTOBEIVHA, €CETALEI TIG TEXVOAOYIKEG TTPOUTTOBECEIC KAl TN OUVOEDH HE TOV
WYNQIOKO METAOXNUATIOWNO, Kal KAegivel he Tn oUvBeon Twv e€UpNUATWY Kal Tov
TTPoodIopPIoPd TOu £peUvVNTIKOU KevoU. To TpiTo Ke@AAalo BepeAiovel Tn peBodoAoyia TNG
€PEUVAG KAl avaTTTuooEl Jia TTEPIypa@Ik HEAETN Tou SAP S/4HANA, deixvovTag TTwe ol
OKTW ETTIXEIPNMATIKOI  KUKAOI QTTOTUTTWVOVTAlI OTn AOYIKI] €vOG  OAOKANPWHUEVOU
ouoTAMaTOG dlaxeipiong TTopwv. To TETAPTO KEQAAQIO YETAPEPEI TNV avAAUCH OTO TTEDIO
NG TTPAENG, ME OKTW TTPAYUATIKEG TTEPITITWOEIG ETTIXEIPAOEWY - Jid yIa KABE KUKAO - TTOU
éxouv uAoTroIfoel TRV opIfOvTIa OAOKARPWON OTO olkooUoTnua Tng SAP. To TTEUTITO
EAEYXEI TNV QVOEKTIKOTNTA TOU KEVTPIKOU ETTIXEIPHHMATOG EKTOG TOU OIKOCUCTANATOS auToU,
egeTadovTag eMIXEIPAOEIG TTOU oTnpifovTal 0 AAAEG TTAATQOPMES - aTTO AVTAYWVIOTIKA
OUCTAMOTA WG AUCEIG AVOIKTOU KWOIKO KAl TIPOCEYYIOEIS XWPIG eviaio ouaTnua. To €KTO
ATTOVTA OTO KEVTPIKO £PWTNUA, CUVOWICEI TO CUUTTEPACUATA TNG €PEUVAG KAl KAEIVEI PE

TOUG TTEPIOPICHOUG TNG MEAETNG KAl TTPOTACEIG VIO HEAAOVTIKA €peuva.

1.5 Op100BéTnoN TNG €pEuvag

H €épeuva opioBeteital wg €§AG: €€eTdlel TNV opyavwrTikr didoTacn Tng opifovTiag
oAokAApwong - dnAadn Tov TPOTIO PE TOV OTToIo N avadidtain Twv dIadIKaCIWY, TwV
POAWV Kal Twv OeKTwV amoédoong emnpeddel TV ékBaon Tou  Wn@iokou
peTaoxnuaTiopou. H texvik didotacn Twv ouctnudtwv ERP - trapaueTpotroinon,
APXITEKTOVIKA OEOOUEVWY, ETTIAOYA CUYKEKPIUEVOU AOYIOHIKOU - BiyeTal yévo otov Babuo
TTOU EUTTAEKETAI PE TNV OPYAVWTIKA OAOKANpwOT). ATTé ToUuG KUPIOUG KUKAOUG aTTd AKPO
og GKpo TTou TTapouaidlovTtal oTn BIBAIOYPAQIKN ETTIOKOTINGN, N EUTTEIPIKY avaAuon

KAAUTTTEI TO OUVOAS TOUG, JE Hia avTITTIPOOWTTEUTIKA PEAETN TTEPITITWONG YIA KABE KUKAO.

Q¢ 1TPOG TO TTAQICIO EQAPMOYNG, N MEAETN ETTIKEVIPWVETAI OTIG MEYAAEG TTOAUEBVIKEG
emyeiproeig. Na Toug Adyoug tmou €€nyndnkav otnv §1.1, ekei n opilévTia oAokAfpwaon
gival Tautéyxpova TTIO ATTAITNTIKN KAl TTIO KPIiOIUN, KAl TO EPEUVNTIKO €vOIOPEPOV TTIO
TUKVO. Ta ouptrepdopara a@opolV TTPWTIOTWS autd To TTAicI0. Agv peTa@épovTal
auTtoUaola o€ JIKPOTEPEG ETTIXEIPNOEIG ] O€ OPYAVIOUOUG PE OUCIWDWG DIAPOPETIKI) SOMI).
E€aipeon ammoTeAoUv opIouéveS TTEPITITWOEIG TOU KepaAaiou 5, 6TTou KpITHPIO ETTIAOYAG

ATav N Katnyopia Tng TTAAT@OPHAG Kal 01 To NEyeBOG TNG ETTIXEIPNONG.

MeBodoAoyikd, N Tekunpiwon oTnpietal o€ BIBAIOYPAPIKN ETTIOKOTTNON KAl 0€ avaAuon
ETAIPIKWY TTEPITITWOEWY TTOU QVTAOUV OTTO OEUTEPOYEVEIG TINYEG, OXI O€ TTPWTOYEVH
ouA\oyry TToooTIKWV dedopévwy. H emAoyly emTpémer Tnv €1Ig PABog egétaon

TTPAYUATIKWY TTEPITITWOEWY, OAAG TTPOCdIdEl OTA EUPHUATA TTOIOTIKO KAl EPUNVEUTIKO
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XOPAKTAPQ Kal 6sv oToXEUEI O€ OTATIOTIKN yevikeuon. H epyaacia, dnAadr], dev eMIOILKEI
va atrodeigel aimwodelg ox€oelg e TTOOOTIKOUG Opoug. Emdiwker va avadeicer kar va
eEpUNVEUOEl TA OPYAVWTIKA MoTiBa TTou ouvdéouv Tnv opifovTia OAOKARpwON HME TNV
EMTUYXIO TOU Yn@IakoU petaoxnuaTiopou. Or ueBodoAoyikEG €TTIAOYEG avaTTuooovTal

avaAuTiké oTig evotnTeg 3.1, 4.1 kau 5.1.

1.6 ZupTtrepdopaTa Ke@aAaiou

To elcaywyikd kepdaAalo £Beoe To TTPORBANUA aTrd To oTToio EekIva n epyacia. O YneIakog
HeTaoxnMaTIondg TTou oTnpifetal o€ cuoTiuata ERP mmapapéver datravnpodg Kal ouxvd
Ogv TTETUXAIVEI TOUG OTOXOUG TOU, HE TIG AITiEG TNG ATTOKAIONG va BpioKovTal KUpiwg oTnv
opyavwon kai 6x1 oTnv Texvoloyia. Mavw oe auth T dlaTmioTwon TEBNKE TO KEVTPIKO
EPEUVNTIKO EPWTNHA: AV N OPICOVTIA OAOKANPWON TWV ETTIXEIPNUOTIKWY AEITOUPYIWY Eival

TTPOUTTO0E0N i ATTOTEAECUA TOU HETAOXNMATIOUOU.
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KE®AAAIO 2: ANAZKONMH:ZH BIBAIOrPA®IAT
2.1 A6 Tn Asitoupyiki oTn d1adIKACIAK opydvwon

H opiovTia 0AOKARpWON TWV ETTIXEIPNMOTIKWY AEITOUPYIWV £PXETAI VO QVOBEWPROEI éva
OPYAVWTIKO UTTOOEIYUO PE MOKPdA I0Topia: TNV TTapadooiakn AEIToupyIKr dour, n oTroia
avtAei TIG pife¢ TG amd Tnv €mOTAUOVIKN dloiknon Tou Taylor (2004) kai T
ypa@elokpaTiK opydvwon tou Weber (1947). Ap@oTtepeg ol Trpooeyyioelg BaaiovTal
oTnv Temoidnon OT1 n arodoTIKOTNTA TINYALEl ATTO TOV KATANEPIOWO TNG £pyaaciag, Tnv
e€e1dikeuon Kal TN oaQr] IEPAPXIKN €TToTrTEIa. Me auTh Tn AoyIKr, oI opyaviouoi dououvTal
oe OloKPITA TuAuaTa (OTTwG TTapaywyn, TTPOMNBEIEG, TTWANCEIG, AOYIGTHPIO) TTOU
opadOTIOIoUV  €PYOCOPEVOUG ME KOIVI) TEXVIKA KATAPTION, OIaTNPWVTOS TO KaBéva

EeXWPIOTA 1EpapPXia, aTTOOTOAR Kal TTPOUTTOAOYICHO.

Mapd Tnv €miTuXia TNG OTNV TUTTOTTOINUEVN TTAPAYWYT], N AEITOUPYIKK doun PEPEI Evav
EYYEVI TIEPIOPICUO: 600 aufdvetal n €CeIdiKeuon Twv ETMPEPOUS TUNUATWY, TOCO
TToAAaTTAQCIAZETaI N avAyKn yia ocuvToviouo petagu Toug. O1 Lawrence kai Lorsch (1967)
KWOIKOTTOINoAV auTr TNV £VTO0ON NECW TWV EVVOIWY TNG diagopoTroinong (differentiation)
Kal NG oAokArnpwong (integration), Tovifoviag o011 0 SIAXWPIOPOG O €EEIBIKEUPEVEG
Movédeg atraitei 1I0KUPOUG PUNXAVIOUOUG TTOU VA TIG £TTAVOOUVOEOUV OE £vVa OUVEKTIKG
ouvoho. O Galbraith (1973) Tpoxwpnoe TTEPAITEPW, TTPOCEYYI(OVTAG TOV OPYAVIOHUO WG
éva ouotnua emeepyaoiag TTANpo@opiwyv. YTTOOTAPIEE OTI 0 OUVvONKeG augnuévng
ToAuTTAOKOTNTOG Kal aBeBaidtnTag, o Oykog Tng TTAnpogopiag Tou TIPETTEl va
peTafiBaoTei petagy Twv TUNUATwy dloykwveTal paydaia. OTtav ol pnxaviouoi
OUVTOVIOWOU Ogv ETTAPKOUV VIO VA OIaXEIPIOTOUV auTév Tov OYKO, N AEIToupyIk Soun

METATPETTETAI ATTO EPYAAEIO ATTODOTIKOTNTAG OE TPOXOTTEDN.

To ouvnB£aTEPO CUUTITWHO AUTAG TNG QVETTAPKEIOG €ival n dnuioupyia «AEITOUPYIKWYV
oINd» (functional silos). O1 Davenport kai Short (1990) Tepiéypagav TTPWTOI TO
TTPOBANPA AQUTO EUTTEIPIKA: KABE TUAUA, OTTO TIG TTWANCEIG £WG TOV TTIOTWTIKO EAEYXO KAl
TNV amooToAn, Bewpolce OTI gixe BeATioToTToINCEl T OIKA TOou A€Imoupyia, aAAd n
OUVOAIKR} d1adIkagia atrd TNV TrapayyeAia YEXpl TNV TTapddoon TTapEPEVE apyn Kal
QuoAsiToupyikr). O1 geyaAUTEPEG ATTWAEIEG ATTODOONG CNUEIWVOVTAI AKPIBWGS OTA onuEia
OIETTOPNG PETAEU TWV TUNUATWY, OTTOU N €pyacia oAOKANpWvETal atrd TN dia AsiToupyia
Kal peTaBipadetal otnv €TOMEVN. AUTH N ATTOMOVWUEVN AEITOUPYIO YEVVA CUYKEKPIUEVEG
TTaBoyEveleg, OTTWG N TOTTIKA BEATIOTOTTIOINGN €IS BAPOG TOU GUVOAOU, Ol AVTIKPOUOBUEVOI
OcikTEG aTTOdOONG, Ol TIEPITTEG EYKPIOEIS Kal N EAAEIYn uTTeuBuvVOTNTAG YIa TIG
dlatunuatikég diepyacieg (Hammer, 2007). MNa mapddeiyua, n Jovouepng £mdiwgn Tou

THAMATOG TTPOPNBEIWLY VIO XAUNAOTEPEG TIMEG, XWPIG TOV ATTAPAITNTO CUVTOVIOUO WE TNV
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atroBnKn Kai 70 AoyIOTAPIO, HTTOPET va TTPOKOAECTEI TTAEOVAZOVTO OTTOBEATA KAl GOKOTTN
0éopeuon kepahaiwv. KabioTtaral, cuveTtwg, cagég Ot To TTPORANUA dev EyKEITal OTNV

IKaVOTNTA TOU KABE TUNHATOC EEXWPIOTA, AAAG OTnv TTOI0TNTA TNG METAEU TOUG GUVOEDNG.

H avayvwpion autwyv Twv aduvapiwy TTPOETOINOCE TO £€BAQOG YIa TN UETATOTTION TNG
OPYOVWTIKAG OKEWNGS aTrd Tn «Aciroupyia» oTtn «dladikagia». OewpnTikd BepéAio
atmroTéAeoe n «aAucida aiag» Tou Porter (1985), o otmoiog avédeige 0TI TO AvTAywWVIOTIKO
TIAEOVEKTN A OeV TTNYALEl ATTO PHENOVWUEVEG dPACTNPIOTNTES, AAAG aTTd TOUG OECOUG
(linkages) 1rou TIG evovouv. H 18€a auTtr) cuaTnuaTtotroienke tn dekaetia Tou 1990 péow
TOU KIVAPOTOG TOU avaoXedliaopou emmxeipnuatikwy diadikaciwv (Business Process
Reengineering - BPR). O Hammer (1990) utroypdpuioe 0TI n TexvoAoyia dev TTPETTEl Va
auTtopaToTrolEl TIG uTTdpyxouoeg Oladikaaieg, aAAG va OIEUKOAUvVEl Tnv ek BegpeAiwv
avadnuioupyia Toug. O Hammer kai Champy (1993) opioTikotmroinoav autr Tnv
TIPOOEyyIon, opiovtag Tn d1adIkaoia wg éva oUVOAO dPACTNPIOTATWY TTOU PETATPETTOUV
EI0POEG 0 TTOAUTIMEG €KPOEG yIa TOV TTEAGTN, KAl TTPOTEIVOVTAG TV Opyavwon Twv

ETAIPEILV YUPW OTTO AUTEG TIG POES AVTI VI TIG KABETEG 1IEPAPXIES.

Av kai 1o BPR avTipgeTwTioTnKe apxIKd e evBouaoiaoud, auvroua 8€xOnke KpITikr. OtTwg
onueiwvouv ol Dumas et al. (2018), o pIooTTACTIKOG KAl OUXVA ATTOCTIACUATIKOG TOU
XOPAKTAPAG, O CUVOUACOUO HE TIG HACIKESG TTEPIKOTTEG TTPOCWTTIKOU, 0dMYNOE 0€ UWnAd
TTOOOOTA ATTOTUXIAG KAl OTNV atragiwon Tou opou ota TEAN TnG dekaeTiag Tou 1990.
QoT1600, 0 TTUPAVAG TOU KIVApATog dev XaOnke. H diadikaoiokh Bewpnon emBiwoe Kai
wpipace wg Aloiknon Emxeipnuatikwyv Aladikaciwyv (Business Process Management -
BPM), pia 1o JIaxeIpIOTIKN) KAl CUCTNUOTIKN TTPOCEYYION TTou €0TIACEl OTn OUVEXA,
KUKAIK BeATiwon avTi yia v @darrag avatpoTtrfj (Dumas et al., 2018). Méoa amod autn
TNV Topeia, n opigévTia dIadikaolakr Aoyikr) KabiepwBnke oploTIKA wg éva POVIUO

OPYAVWTIKO UTTOdEIYUA.

2.2 H opi1d6vTia OAOKANPWON WG OPYAVWTIKO UTTOSEIYa

H opidévTia oAokApwaon epapudodel otny Tpdgn Tn diadikaolakn Aoyikry otn doun NG
emyxeipnong. Evw n Asitoupyikn opydvwaon dlafdlel Tnv €TmIXEipnon Katakopupa, Katd
MAKOG TWV IEPAPXIKWY YPAMUWY ava@opdg, n opifovria 1 Olafdaler eykdpola,
aKoAouBwvTag TN pon TNS £pyaadiag ammod To apXIko epéBioua éwg TNV TTapddoon agiag
oTov a1rod£éKkTn. H BIBAlIoypagia atrodidel T oTPO@r auTh PE TOV OpO TTPOCAVATOANIOUAOG
oTig diadikaoieg (process orientation). O Reijers (2006) Tov TTepIypdPel WG £0TioON O€
O1adIKaaieg TToU eKTEIVOVTAI «OTTO TTEAATN O€ TTEAATNY, AVTi € AEITOUPYIKES KAl IEPAPXKIKES

oouég. O Ostroff (1999) uiIAG yia opilovTio opyaviopd (horizontal organization): pia
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emxeipnon dopnuévn yupw ato Evav TTEPIOPIoUEVO apiBud Kpioipwy dIadIKaclwy, avTi
yia TToAudpiBua Asitoupyikd Tuipata. Or Davenport kai Short (1990) 1o gixav SIaTUTTWOEI
Ndn vwpitepa: n dloiknon o@eilel va HETABETEI TNV TTPOCOXN TNG aTTd TN dlaxeipion Twv

TUNMATWY OTn dlaxeipion Twv SIETTAPWYV PETAEU TOUG.

H petdpaon o¢ éva 1€1010 UTTOdEIyUa Bev e€avTAeiTal o€ pia aAAayr] opyavoypduuaTog,
OAAG TTPOUTTOBETEI CUYKEKPIPMEVOUG BEOUIKOUG pnxaviopoUg. KevipikOTEPOG €€ QUTWV
eivai n kaBiépwon Tou pdAou Tou utreuBUvou diadikaaiag (process owner). MNpdkeral yia
OTéEAEXOG ME cagnry €uBuvn Kkai efouaia yia Tov oxedlaoud Kal Tnv amodoon pIag
OAOKANpNG diadikacoiag, Tépa atrd Ta épla TWV eTINEPOUS TUNUaTwy. H Danilova (2019),
O€ CUOTNMATIKI avaoKOTTNON TNG OXETIKAG BIBAIOYpa@iag, emionuaivel 0TI n cuvlTtapén
TOU UTTeUBUVOU dIadIKACIag PE TOUG TTAPAdOCIAKOUG TTPOICTANEVOUS TWV TUNHATWY
onuioupyei pia doun dITTARG avagopdg, n oTToia aTTaITel PNTH KAatavour apuodIoTATWY
WOoTE va armro@euyovtal ol cuykpouoelg. O Hammer (2007) evOwWPATWOE apyoTEPA TOV
POAO auTO o€ éva eupuTEPO TTAQICIO, avayvwpifovTag TNV 1810KTNoia TNG d1adIKaoiag wg
évav atmd Toug BaciKoUg TTapAyovTeG TToU KaBioToUuv pia diadikagoia IKkavr) va atrodidel

UYnAég emdOoelg e diatnprolpo TPOTTo.

ZTnv TTPAEN, n 181I0KTNoia TNG diadikaaciag €€eIdIKeUeTal g€ OUO PNXavVIOPOUG: TN pNTN
KATavour pOAWV Kal AdpPodIOTATWY KATA UAKOG TNG PONG KAl OTOV OXEDIAOHUO TWV POWV
éykpiong, OnAadf Twv onueiwv OTToU n epyacia eAEyXETAl Kal EYKPIVETAI TIPIV

peTapiBaoTei 010 eTdpEvo aTadio (Danilova, 2019).

AitrAa oTnv 1810KTNCOia, £¢iocou KaBopPIOTIKOG €ival 0 TPOTTOG PETPNONG TNG ATTOO00NG. TN
A€IToupyIkh opydvwan, KABe TuRua aglioAoyeital BAoel OEIKTWY TTOU a@opouv Tn OIKI ToU
OpaoTNPIOTNTA, HME ATTOTEAEOUA N PBeEATIOTOTTOINCN TWV ETIMEPOUG OEIKTWV va PNV
OUVETTAYETAI KAT avaykn BeATiwon Tou ouvoAIKoU atroTeAéopaTog. H opifovTia Aoyikn,
avTIBETWG, €MIRBAAAEI TN XPAON SIAAEITOUPYIKWY OEIKTWY TTOU ATTOTIMOUV TN OUVOAIKN
emmidoon Tng diadikaoiag, 0TTwWG 0 OUVOAIKOG Xpodvog diektrepaiwong (cycle time), To
OUVOAIKO KOGOTOG €EUTINEETNONG Kal 0 BaBuOC IKAVOTTOiNoNG Tou TEAIKOU QTTOOEKTN
(Hammer, 2007). H yeTatdmmon auTth oto cUoTnua HETpnong Asitoupyei wg TpoUTmoteon
Kal Tautdxpova wg gyyunon Tng opifovTiag OAOKAApwONG, KaBWwg euBuypaupilel Ta

KivnTpa TWwv EMINEPOUG TUNHATWY WE TOV KOIVO OTOXO TNG POoNG agiag Tpog Tov TTEAGTN.

H uioBétnon tng d1adikaoiakng AoyIkrg Oev atroTeAei duadikr) KaTaoTacon, aAAd pia
€CENIKTIKI) TTOpPEIQ TTOU OTTOTUTTWVETAI O€ PovTéAa wpigotntag. O Hammer (2007)
TTPOTEIVE OXETIKA TO TTAQiclo PEMM (Process and Enterprise Maturity Model). To 1TAaicio

auTtd diakpivel, aPevog, TEVTE KATaAUTeG KABe emuépoug Siadikaoiag: oxedliaoudg,
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EKTEAEOTEG, UTTEUBUVOG, UTTOOOMN Kol OcikTeG. AIOKPIVEl, AQETEPOU, TIG E€UPUTEPEG
OPYOVWTIKEG IKAVOTNTEG TTOU TTPETTEl VA avaTTTuxBouv oe eTmiredo €TTixeipnong, 6TTwg N
nyeoia, n KouAtoupa Kai n diakuBEpvnon. Avaioyn Aoyikr) akoAouBouv ol Lockamy Kai
McCormack (2004) pe Tnv évvoia TNG WPINOTNTAG TOU TIPOCAVATOAIGHOU OTIG D1adIKATIEG
(business process orientation). lMepiéypawav pia KAIPAKkwon atmd opyaviopoug HE
QTTOCTIOOHATIKA KOl AEITOUPYIKA KOTAKEPUATIOMEVN OTITIKA TTPOG OPYQVIOUOUG HE
oAokAnpwuévn, dladikaoliok Bewpnon. H agia Twv poviéAwv autwv EyKeiTal oTo OTI
TTapéxouv oTn dloiknon éva diayvwoTIKO EPYAAEIo yia TOV EVTOTTIONO TWV OPYAVWTIKWY

eMeiyewv TTOU £UTTOdICOUV TNV OPICOVTIA OAOKARPWON.

To epwTnua Katd 1600V 0 TTPOCAVATOAIOHOG OTIG dIAdIKAGIEG ATTOPEPEI TIPAYUATI OQEAN
EXEl ATTOOXOANCEl EKTEVWIG TNV EUTTEIPIKN £€peuva. 2Tn PBIBAIOYPAQIKH TOU ETTIOKOTINGN
eikoal €€ ueAetwv, o Kohlbacher (2010) diamrioTwoe OTI Ta BOeTIKG atroTeAéopaTa
UTTEPTEPOUV CAPWG. Ta ouUXVOTEPA avaPEPOUEVA OQEAN €ival N PEIwWan Tou XpOvou, N
augnon TnG IKavoTroinong Twv TTEAATWY, N BeATiwon TG ToIdTNTAG, O TTEPIOPICHOS TOU
KOOTOUG Kal N BEATIwWON TNG XPNUATOOIKOVOMIKNG €TTidoong. H diatriotwon autr) dev
OUVETTAYETAI, WOTOCO, OTI N JIadIKACIOKA Opydvwon atroTeAei ouvTayr) KaBoAIKAG
epapuoyng. O Trkman (2010) utrooThpIe OTI N emTUXia TNG €€apTATAI ATTO KPICIMOUG
TTapdyovTeg. TETOI0I €ival n euBuypdppion Twv dIAdIKACIWY WE TN OTPATNYIKA, N
KATaAANAOANTO TNG TEXVOAOYIKAG UTTOOOMNAG KAl N EVAPPOVION HE TO €UpUTEPO
mepIBdAAov. O1 vom Brocke et al. (2014) diatuTwoav &éka apxég opBbAg dioiknong
O1adIKaaIwy, ME KEVTPIKA Tn B€on 6T K&Be TTpooTTadeia oPeilel va TTpoocapudleTal OTO
EKAOTOTE TTAQICIO KAI VA PNV AVTIETWTTICETAI WG AUTOOKOTIOC. H opIfovTia OAOKAApwOnN,
ME AAAa AGYIa, aTTodidel oTOV BaBUO TTOU oUVOdeUETAl ATTO KATAAANAEG OPYAVWTIKEG KOl

TEXVOAOYIKEG TTPOUTTOBETEIG.

H opigévTia oAokArpwaon dev TTepiopieTal 0Ta OpIa TNG HEPOVWHEVNG ETTIXEIPNONG, OAAG
ETTeKTEIVETAI 0 OAOKANPO TO OiKTUO Twv ouvepyalouevwy opyaviopwyv. OTmwg
uttooTipiEav ol Lambert kai Cooper (2000), n atroteAeaUaTIKN O10iKNOoTN TNG £EQOBIACTIKAG
aAucidag TTpoUTToBéTEl TN METABaON atmd TIC OTTOPOVWMEVEG  AsiToupyieg O€
dlaAeitoupyikég diadikaaoieg TTou dlaoxiouv Ta eTalpik& ouvopa. Oi idiol TTpoadidpioav
OKTW Baoikég dladikaoieg -ueTAEU TwV OTToIWV N dIaXEIPION TTEAATWY Kal TTPOUNBEUTWV
Kal N eEKTTARpWON TTapayyeAIwV-, Ol OTTOIEG avaAUBNKav EKTEVEOTEPA OTA UTTOOTADIA TOUG
ato Toug Croxton et al. (2001). H oTrTIkA auTr] B€ueAILOVEI TNV TTAPOUCA PEAETN, KOBWCS
avadelkvUel 0TI N opIfovTia  ONokKARpwon ekepdletal oTnv  TIPAgn péoa otrd

OUYKEKPIPEVEG, avayVWPIOIPES PoEG «aTTd dkpo oe dkpo» (end-to-end).
2.3 O1 emixeIpnUATIKOi KUKAOI «aTTé AKpOo o€ AKkpo» (end-to-end)
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O1 TTponyoUueveg evoTnTeg €6c1Eav 6Tl n opICOVTIO OAOKANPwWON ek@pdaleTal oTnv TTPAEN
péoa atrd dladikaoieg TTou dlaoyiCouv TNV €MIXEipNon Ao akpo o€ akpo. Mia TETola
Oladikaagia €ival pia akoAouBia CUVTOVIOPEVWY OPACTNPIOTATWY TTOU EKKIVEN aTTd £va
OUYKEKPIUEVO  €VAUOHUA KOl OAOKANPWVETAlI PE TNV  TTApAadoon evog  OaQuwg
TIPOCSIOPIOUEVOU ATTOTEAEOUATOG O€ évav ATTOOEKTN - avegdpTnTa aTTd TO TTARBOG TWwv
AEITOUPYIKWV TUNUATWY TToU eUTTAéKOVTal evBiapéows (Hammer & Champy, 1993). Ol
Dumas et al. (2018) Tnv opifouv wg To GUVOAO Twv CUPBAVTWY, dPACTNPIOTHATWY KAl
ATTOQACEWV TTOU, EEKIVWVTAG aTTo £vav aplBud EI0pOowV, KATAARYOUV O€ £va aTTOTEAETHA
e a&ia yia évav TEAATN: OKPIPWG AUTO TO XOPOKTNPEIOTIKO TNG EKTETANEVNCG,
dlaTunuaTiknG pong diakpivel Tn dladikaciak otd TN Asimoupyiki Bewpnon. H
ovopaTodoaia Twv KUKAWY PE OPOUG TTOU TTEPIYPAPOUV TO APXIKO EVAUCHA Kal TO TEAIKO
ammoTéAeopa - 6Tmwg Procure-to-Pay 1 Order-to-Cash - amotuttwvel ge cagrveia

AOYIKr} QUTH.

To epwTnua TToIEG ATTO TIG BI0BIKACIEG AUTEG BewpoUvTal Ol TTAEOV ONUAVTIKEG ATTAVTATAI
ME agloonueiwTn oUykAIon atmd dIakpITd peupata TnG PiBAIoypagiag. 210 1medio TNG
dloiknong emixeipnuatikwy diadikaciwyv, or Dumas et al. (2018) xpnoipgotroiolv
ouoTNUOTIKA TOoug KUkKAoug Order-to-Cash kai Procure-to-Pay w¢ T1a kat' efoxnv
TTapadeiypara SIadIKACIWY «aTrd AKPOo 0€ AKPO», avayvwpifovtag TouG we TIG TTAEOV
O100eO0PEVEG KAl UEAETNUEVEG TTEPITITWOEIG. 2TO TTEdI0 TNG dI0iKNONG TNG £POdIACTIKNG
aAuacidag, n idla n évvola opifeTal WG O CUCTNUIKOG CUVTOVIOHOG TWV ETTIXEIPNHATIKWY
Aerroupyiwyv eviog Kai JeTagl Twv emixelprioewv (Mentzer et al., 2001). Z1o medio auTo,
ol Lambert ka1 Cooper (2000) mrpoadidpicav okTw BacIKEG SIOAEITOUPYIKEG DIOdIKATIES.
Avaueod Toug Eexwpifouv n ekTTApwon TTapayyeAiwy (order fulfillment) kal n diaxeipion
TWV OXE0EWV JE TOUG TTPOUNBEUTEG, BIAdIKATIES TTOU AVTIOTOIXOUV 0TOUG KUKAOUG Order-
to-Cash kai Procure-to-Pay. O1 Croxton et al. (2001) avé\ucav oTn ouvéxeia Ta
ETMPEPOUG UTTOOTADIO KOBepiag. Ze €va TpiTo, CUUTTANPpWUATIKG ETTiITTEdO BpioKETAI TO
uTTOdEIyua avagopds Acimoupyiwy @odiacTiKAG aAuaidag (Supply Chain Operations
Reference - SCOR). To utrédeiyua autd opyavwvel Tn QUOIKR por) Twv ayaBwy o€ TTEVTE
Olepyaoieg: oxedlaouo, TTpoundeia, TTapaywyr, TTapddoon Kal emoTpoen. MNpoo@épel,
€TOI, MIO TUTTOTTOINMEVN XOPTOYPAPNON TOU ECWTEPIKOU AEITOUPYIKOU KUKAWPaTOG (Huan,
Sheoran & Wang, 2004).

Me Baon Tn olykAion auTh, n TTapoloa avacKoTInaon opyavwveTal yupw atrd £€1 KUpIEG
Oladikaoieg, o1 OoTroieg KOAUTITOUV atmd Koivou TOOoO Tnv eutmpoobia 600 Kal Tnv
avtioTpo®n pon agiag Tng emxeipnong. O kUkAog Procure-to-Pay (evotnra 2.3.1)

dlaxelpifeTal TN pon TTPOG TNV TTAEUPA Twv TTPOUNBEUTWY, v 0 KUKAOG Order-to-Cash
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(evotnTa 2.3.2) TN ponl TTpog Tnv TAcupd Twv TreAatwy. O kUkAog Plan-to-Produce
(evotnTa 2.3.3), €Cao@aAifel TOov €OWTEPIKO OuvTovIOu® ToU ouvdéel TIG OUO
TTPONYOUUEVEG, Kal 0 KUKAOG Product Development (evotnta 2.3.4) Tn dnuioupyia Twv
idIWV TWV TTPOIOVIWV TIOU TPOPOBOTOUV TIG UTTOAOITTEG POEG. AKOAOUBEI O KUKAOG
Customer Relationship Management — CRM (evotnTa 2.3.5), TTou a@opd Tn pakpoxpovia
oxéon e TNV ayopd Tépa ammd Tn hEPovwHEVN ouvaAAayh. ‘ETretal o kUkAog Returns
Management (evotnTa 2.3.6), TTou KAAUTITEl TNV QVTIOTPO®N POA TWV TTPOIOVTWY TTPOG
TNV emixeipnon. Mépa ammd TIG €€ aUTEG KUpPIEG POEG, N evotnTa 2.3.7 avayvwpicel
OUVOTITIKA Kal ®UO UTTOOTNPIKTIKOUG KUKAOUG: Tn XPrnUATOOIKOVOUIKN avagopd (Record-
to-Report) kai Tn dlaxeipion avBpwrivou duvapikou (Hire-to-Retire). O1 U0 auToi KUKAOI
gival gev KaBIEPpWPEVOI OTNV ETTIXEIPNMATIKA TTPAKTIKE, £XOUV OPWG TUXEI TTEPIOPIOHEVNG
BewpnTIKNG eTTECEPYaTiag. AciToupyouv, ETTIONG, TTEPICOOTEPO WG UTTOOTNPIKTIKES TTAPG

WG TTEAATOKEVTPIKEG POEC agiag, Katd Tnv évvola TNG aAhucidag agiag Tou Porter (1985).

H avaokoT1Tnon KaAUTITEN KAl TOUG £€1 KUKAOUG WOTE VA ATTOTUTTWOEI TO TTARPEG €UPOG TWV
opIZOVTIWV BI0dIKACIWY: KaBepia atrd auTég, Hadi e Toug OUO UTTOOTNPIKTIKOUG KUKAOUG
™G evoTnTag 2.3.7, eCeTadeTal EUTTEIPIKG OTA £TTOPEVA KEQAAaIa. AUo aT1rd auToUug ToUg
KUkAoug, o Procure-to-Pay kai o Order-to-Cash, katéxouv 18iaitepn B€0n OTn OXETIKN
BiBAIoypagia: avayvwpiovTal oTaBepd W Ol TTAEOV AVTITIPOOWTTEUTIKEG KAl EAETNUEVES
TTEPITITWOEIG BIAdIKACIWV «aTTd AKpo o€ Akpo» (Dumas et al., 2018), ammoTutTwvouV pE
CUMUETPIKO TPOTTO TIG OUO BeueAilddeIg BIETTAPEG TNG ETTIXEIPNONG ME TO €EWTEPIKO
mEPIBAANOV - TNV TTAEUPA TWV TTPOUNBEUTWY Kal TNV TTAEUPd Twv TTEAATWY - Kal, Xapn
oTn S10KPITH, KaT' €€0XNV GUVAAAOKTIKA TOUG QUOT PE OOPUWG OPIOBETNUEVO EvAUCUA Kal
ATTOTEAECMA, KaBioTavral AGUECA TTAPATNPENAOCIMOI Kal PETPAOIUOI, OE avTiBeon ue
Oladikaoieg Mo SIAXUTOU XOPAKTAPA OTTWG N avdamrTugn Tpoidviog A n dlaxeipion
oxéoewv. H 1diairepdtnta auTr agopd dpwe Tov BaBud BewpnTIKNG £TTEEEPYATiag Kal OXI
TN onpacia Toug: ol UTTOAoITTOI KUKAOI gival €€iocou Kpiolpol yia Tn ouvoAIKA opilovTia
oAokAApwaon kal evidooovTal I06Tiua oTnv avahuon 1ou akoAouBei. O lMivakag 2.1

OuVvoWiCel Ta KUPIA XAPAKTNPIOTIKA KAl TWV £EI KUKAWV.

O1 €€ autoi KUKAoI dev TauTiCovTal pe TIG OKTW dladikaoieg Twv Lambert kar Cooper
(2000): n Tagivéunon 1Tou akoAouBeital €dw opyavwveTal ge BAon TOUG KUKAOUG «aTTd
AKpo Ot AKPO» TNG ETTIXEIPNMATIKAG TTPAKTIKAG, KAl N AVTIOTOIXIoN Twv U0 TTAAIGiwV

yivetal oto Ke@daAaio 3.

Mivakag¢ 2.1: 2UykpITIKN ETTIOKOTTNON TwV &I KUPIWV ETTIXEIPNUATIKWY KUKAWV «QTTo

dKkpo o€ GKPOo»
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KukAog

EUpog

KOpieg eMTTAEKOUEVEG

AgiToupyieg

ATTé TNV avayvwpion

MpopunBeieg, TrTapaAan) kai

Procure-to-Pay AVAYKNG TTPOPNBEIaG £WG | aTTOBAKEUOH, XPNHOTOOIKOVOUIKA
(P2P) TNV TTANPWWL Tou Aeiroupyia (TTAnpwrTéol
TTpouNBeUTN Aoyaplagpoi)
ATTO TNV TTapaAafn) Tng MWAAOCEIG, XPNHUATOOIKOVOUIKN)

Order-to-Cash

TTapayyeAiog TTEAATN £wg

Aeiroupyia (TTIOTWTIKOG £AeyXOG,

(02C) TNV gioTrpagn Tou EIOTTPAKTEOI AOyapIaOUOoi),
TIUAUATOG atroBrikeuon Kail dlavoun
, ATI6 Tov OYEBIOoNS 2 xedI00NOG Kal TTPOYPANHATIONOG,
2Xe0I00UOG- TTapaywyn, dlaxeipion

TTapaywyn (Plan-
to-Produce)

¢NTNONG Kal TTapaywyng
¢wg Tn diaBeoiuéTNTa
TEANIKWV TTPOIOVTWY

aTTOBEPATWY, TTWANCEIG Kal
XPNUATOOIKOVOUIKA AgIToupyia
(S&OP)

AvarTuén
TTPOIOVTOG
(Product
Development)

A6 Tn oUNNWN TNG 106€ag
€WG TNV EYTTOPIKN
KUKAOQOpIia TOU TTPOIOVTOG

‘Epeuva kai avamrtuén /
OXEOIOONOG, HAPKETIVYK,
TTapaywyn, TTPoOURBEIES Kal
XPNMATOOIKOVOMIKA AEITOUpYia

AT TNV TTPOCEAKUON KAl

Alaxeipion . A MApKeTIVYK, TTWANOEIG,
OXE0EWV TTEAATWV GTTOKTNGT TOU TTEAGTN £Wg eEUTTNPETNON KOl TEXVIKA
(CRM) TN dlaTApnon Kai UTTOGTARIEN
avaTtTuén TnG oxXéong

Alaxeipion Ané mv emoTpocpr'] il ° E&uttnpétnon treAatwy,

ETTIOTPOPUIV GITTHL\JIGTTli'JT'B\OC(TjTﬂFéJI(EHQTUiTG atroBnKeuon Kal €QodIaoTIKH,
(Returns ?s)\u(' 6?(&350 gTO[]J TTOIOTIKOG £AEYXOG, TTAPAYWYH Kal

Management) " M XPNMATOOIKOVOMIKA AEITOUpYia

TTPOIOVTOG

lnyn: 16ia ereéepyacia Baoer Schiele (2019), Croxton (2003), Huan, Sheoran kai Wang (2004),
Thomé et al. (2012), Cooper (1990), Payne kai Frow (2005) kai Rogers et al. (2002).

2.3.1 O kukAocg lNMpounBeiwv-rAnpwuwv (Procure-to-Pay)

O kUkAog Procure-to-Pay (P2P) Trepiypd@el To cUvoAo Tng diadikacoiag rpoundeiwy, atréd
TN OTIYUA TTOU avayvwpileTal Pia avAykn €viog TngG €mxXeipnong €wWg Tn OTIYUA TTOU
e€o@AciTal o TTpounBeuTAC yia Ta ayabd r TIG UTTNPETieC TTou TTapEédwae. AlaxelpieTal T
pon TTPoG TNV TTAEUPd TNG TTPOCPOPAGS Kal yia Tov Adyo auTd dlaoXidel TOUAAXIOTOV Tpia
OlOKPITA AsITOUPYIKA TTEdia: TO TUAMO TTPOPNBEIWY, TTOU ETTIAEYEI TOV TTPOUNOEUTH Kal
dlatmpayuarteleTal Toug Opoug: Tn Asimoupyia TTapaAafrc kal amoBrkeuong, TTou
emBeBaiwvel TN QUOIKA TTapddoon: Kal TN XPNMOTOOIKOVOUIKN AgiToupyia, €1dIKOTEPQ
TOuG TTANPWTEOUG Aoyaplaououg (accounts payable), TTou eAéyxel kal €Co@Aei TO

TIMOAGyI0. T6oo o Schiele (2019) 6oo kair o Monczka et al. (2009) BAétmouv TIg
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TTPOUNROEIES OXI WG PEPOVWHEVN OUVAANOKTIKN evépyela aAAd wg dladikaaia TTOAATTAWY
oTadiwyv, TNG oTToiag n aTToTEAECUATIKOTNTA ££APTATAI KOBOPIOTIKA OTTG TOV GUVTOVIOUO
TWV EUTTAEKOUEVWV AEITOUPYIWV Kal aTtd Tn YETARaON TNG AciToupyiag TTpounBeiwv atrod

OIEKTTEPAIWTIKG OE OTPATNYIKO POAO.

O kUkAog avarrTuooeTal WG aAAnAouyia TTOAOTTAWY OTAdiWwV, aTTd TOV TTPOCBIOPIOUO
NG avdykng £wg TNV €€06PANCN Tou TTPOUNBEUTH, KaBéva aTTd Ta OTToia EKTEAEITAI KATA
Kavova atrd SIaPOopPETIKA opyavwTikr) yovada (Schiele, 2019). H avaAuTiki ammoTUTiwon
TNG PONG, ME TA ETTIPEPOUG PrPATA KAl TTAPACTOTIKG TNG, TTapatifeTal oto KepdAaio 3-
€W apkei N emonRuavon 6T N ogaAr Asitoupyia Tou KUKAOU £¢apTdTal KOBOPIOTIKA ATTo

TNV TT0I6TNTA TwV PeTaBIBAcewy (handoffs) peTagu Twv oTadiwv.

H opifévTia @uon Tou KUKAOU YyiveTal EPPAVAG aKpIBWS oTa anueia autd petdBaong,
otou ekdnAwvovTal Kal ol ouvnBéoTepeg duoAeitoupyieg. Otav, yia TTapddeiyua, ol
QyopEG TTPAYUATOTTOIOUVTAl EKTOG TOU ETTIONUOU KAVOAIOU TTPOPNBEIY, @aIvOPEVo
yvwoTd wg maverick buying, n emixeipnon xavel 1600 TIG EKTITWOEIG YyKOU 600 Kal TOV
éAeyxo Tng datrdvng. AvTioToixa, étav Ta oToIXEia TNG EVTOARG ayopdg, TNG TTAPAAGBAS
Kal Tou TIJoAoyiou 0ev cup@wvouly, n diadikacia SIaKOTITETAI KAl ATTAITEITaI XpovoRopa
XEIPWVAKTIKN d1euBETNON Twyv atTtokAicewyv. O Monczka et al. (2009) BAéTTouv o€ TETOIEG
TPIBEG OXI HEPOVWHPEVA OQAAUATA OAAG CUCTNPATIKO CUUTITWHA TNG ATTOUCIag eviaiag
dlaxeipiong tng diadikaciag oto oUVOAS TnG, Kal avTigeTwtifovral pévo PEow TNG

opIZOVTIAg EUBUYPAUMIONG TWV EPTTAEKOUEVWV AEITOUPYIWV.

Mépa amd TN AIToupyik Tou dIACTACN, O KUKAOG P2P evéxel onuUavTIK OTPATNYIKA
didoTaon, Kabwg Oev avTINETWTTICOVTAI OAEG Ol KATNYOPIEG TTPOMNOEIWY PE TOV D10
TpoT110. O Kraljic (1983), o€ éva at1rd 1a AoV emdpacTIKA dpBpa Tou TTediou, TTPAOTEIVE
N dia@opoTroinon Twv TTPouNBeudpevwy cIdWV Bdoel dUo SlooTACEWY: TNG ONUACIag
TOUG VIO TO KOOTOG Kal Tou KIvOUvou £@odiacuou. KatéAnge o€ pia TuttoAoyia Teoodpwv
KATnNyopIwyv: Ta aTpaTnyikd €idn, Ta €idn yoxAcuong, Ta €idn onueiou cup@dPNoNG Kal Ta
Mn Kpioa €idn. Ze kaBepia ammd TIC KOATNYOPIEG QUTEG QVTIOTOIXEI OIOQOPETIKA
Tpooéyyion Olaxeipiong. ZTa OTPATNYIKA €idn aTmaiteital OTEVA KAl PAKPOXPOVIO
ouvepyacia PeE Tov TTPOMNBEUTA. ZTA PN Kpioiya apkei n atmAnf TuttoTtroinon Kail
auTopaToTToINoN Twv cuvaAAaywv. H dIdkpion auTr KaTéoTnoe oagég 6T N opyavwon
TOU KUKAOU TTpopnBeiwy o@eilel va gival apKETA EUEAIKTN WOTE va EEUTTNPETEI TAUTOXPOVO

OIOPOPETIKEG OTPATNYIKEG AVAYKAIOTNTEG.

H otpatnyikf Bewpnon Twv TTpounBeiwy avaTrTuXOnKe TTEPAITEPW MUE TNV EUPAch OTn

OlaxeipIon Twv OXECEWV HE TOUG TTPOPNBEUTES KAl OTN PETPNOT TOU CUVOAIKOU KOGTOUG.
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O1 Ellram kai Siferd (1998) eiofiyayav tnv €vvoia Tou cUVOAIKOU KOOTOUG I8I0KTNCIAG
(total cost of ownership). Ymootpiav 611 n afioAdynon piag TpounRb<iag dev TTPETTEI va
TrepIopiCeTal aTNV TIUA ayopds. Oeilel va evOwPaTwVEl TO OUVOAO TwV dATTAVWV TTOU TN
ouvodelouv, atrd To KOOTOG TrapayyeAiag kal PETaPOPAs £wg TO KOOTOG TTOIOTIKWV
eAéyxwv Kal dlaxeipiong Tng oxéong. & suputepo TTAaiclo, ol Cousins et al. (2008)
TepIEypayav Tn JETEEEAIEN TNG AcITOUpyiag TTPOUNBEILY aTTd JIa TOKTIKA, SIEKTTEPAIWTIKN
opaoTnPIOTNTA C€ HIa oTpaTnyikn Oladikagia, n otroia TepIAapBAvEl TNV €TTIAOYN Kal
avamTuén TpounBeuTwy, TN SIOPOPPWON KATAAANAWY OpyavwTIKwy OOPWV Kal Tn
ouoTNPATIKA PETPNON TNG atmédoong. H opildvTia oAOKARPWON TOU KUKAOU ETTITPETTE
AKPIBWG TNV EVOWNATWON TETOIWV KPITNPiwy. MpoUTtroBéTel 6T TO TUARUA TTPOUNBEIWY, N
amoBnkn Kai n XpnMoTooikovouikr &i1elBuvon Aeimoupyolv PE KOIVO OTOXO TN

BeATioTOTTOINON TNG TUVOAIKNG PONG Kal OXI TWV ETTINEPOUG BEIKTWV TOUG.

H texvoloyikn didoTaon Tou KUKAOU €xel aTTOKTHOE! auéavouevn onuaacia pe 1n diddoon
TWV NAEKTPOVIKWY CUOTAPATWY TTpounBeiwy (e-procurement). O Presutti (2003) e¢éTaoe
TNV aglotroinon  Twv  OIAdIKTUOKWY  TEXVOAOYIWV  (NAEKTPOVIKWY  KATAAGYWYV,
TIAEIOTNPIOCPWY Kal TTAAT@OPHUWY dlatrpayudreuong). YTTooThpIge OTI Oev TTEPIOPICETAI
oTnNV atmAf autodaTtoTroinon Twv cuvaAAaywv. ZUPBAAAel, etiTAéov, oTn dnuioupyia
agiag kard uAKog TNG €QOdIACTIKAG AAUCIdAG KAl OTNV AP TWV AEITOUPYIKWY OTEYAVWV.
Ta cuoTAMATA QUTA TUTTOTTOIOUV TN dIadIKACIA, TTEPIOPICOUV TO QAIVOUEVO TWV AYOPWV
€KTOG KavaAIOU Kal ETTITaXUVOUV TIG METARIBACEIG HETAEU TWV OTABIWY, AEITOUPYWVTOS WG
évag ammod Toug TeXVOAOYIKOUG @opeig TNG opifévTiag oAokAfpwong. H cuuBoAn auth
OUVOEETAIl AUECT WE TOV POAO TwV OAOKANPWUHEVWY TTANPOPOPIAKWY CUCTNUATWY, O

OTT0i0¢ £€€TACETAI AVAAUTIKG OTNV vOTNTA 2.4.

MNa pia yeyadAn TTOAUEBVIKA €TTIXEIPNON, N OAOKANPWHEVN dlaxeipion Tou KUKAou P2P £xel
TTOAAQTTAR onuacia. OTav o1 eUTTAeKOuEVEG AcIToupyieg euBuypaupiovTal, 0 CUVOAIKOG
XPOVOG TOU KUKAOU OuvTopeUeTal, TTeplopifeTal n dEoEUONn Ke@aAlaiou Kivnong oe€
UTTEPPBOAIKG QTTOBEUOTA KAl PEIWVOVTAI Ol ATTOKAICEIS TIMOAOYiwy TToU €mIRapUvouv Tn
XPNMOTOOIKOVOMIKN AciToupyia. MpoUTréBeon yia tn BeATiwon auth €ival, cUPQWva JE
Tov Hammer (2007), n petdfaon amd Toug TOTTIKOUG O¢ikTeG KABE TUAWATOG OF
OlaAeIToupyIKOUG OEIKTEG TTOU ATTOTIMOUV TN OUVOAIKN €midoon Tou KUkAou. O P2P
OUuVIOTA £TO1 XAPOKTNPIOTIKO TTAPAdEIyua opICOVTIOG OAOKAAPWONG, OTTOU 1N OPYAVWTIKI)
evoTtroinon PeTapPAleTal AUeca O AEITOUPYIKA Kal XPNUATOOIKOVOUIKG OQEAN - KATI TTOU

N EMTTEIPIKA AVAAUCT TWV ETTOPEVWV KEQOAQIWY ETTIXEIPET VO TEKUNPIWOEL.

2.3.2 O kUkAog MNwAnoswv-Eiompdéswv (Order-to-Cash)
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O kUkAog Order-to-Cash (O2C) civail To TTeAaTOKEVTPIKG avTioTolXo Tou Procure-to-Pay
Kal TTepIypd@el Tn por atrd Tn oTIyur TNG TTapaAaBAg yiag TrapayyeAiag TTeEAATN £wg TNV
giommpagn Tou avrioToixou TIAPATOS. OTIWS KAl 0 KUKAOG Twv TTpounBeiwy, dlacyilel
TTAABOG AsIToupyiwv: TO TUAPO TIWAACEWY, TIOU KATOXWPEE TNV TrapayyeAia- Tn
XPNMOTOOIKOVOMIKK) AEITOUPYIQ, TTOU EAEYXEI TNV TTIGTOANTITIKY IKAVOTNTA TOU TTEAGTN" TN
Aerroupyia atroBAkeuong Kai SlavouNG, TTOU eKTEAEI TNV QTTOOTOAN: Kal, €K VEOU, TN
XPNUATOOIKOVOUIKN A€IToupyia, €I0IKOTEPO TOUG EICTTIPAKTEOUS Aoyapiacoug (accounts
receivable), Tmou TiyoAoyei kai eiomrpdrTel. O Croxton (2003) avéAuoe O1EE0dIKA TN
dladikaoia ekTTAApwong TTapayyeAiwv (order fulfilment), BswpwvTtag 611 autr BETel o€
Kivnon Tnv €@odiacTikl aAucida kal 6T n opBr] ekTEAEO TNG €ival TO TTPWTO Kal

KPICIWOTEPO BAMA YIA TNV TTOIOTIKA €EUTTNPETNON TOU TTEAATN.

O Croxton (2003) diakpivel Ta UTTOOTAdIA TOU KUKAOU 0€ OTPATNYIKA Kol Aeimroupyikd. Ta
OTPATNYIKA apopoUlV Tov oXeSIAOUO Tou BIKTUOU dlavounig Kal ThG idlag Tng dladikaaciag
EKTTAPWONG, WOTE N ETMIXEIPNON VA IKAVOTIOIEN TIC OTTAITACEIS TWV  TTEAATWV
EAAXIOTOTTOIWVTAG TO OUVOAIKO K6OTOg Tapddoong. Ta AeIToupyikd agopolv Tnv
KaBnuePIVA EKTEAEDN, ATTO TNV KATAXWPEION TNG TTapayyeAiag €wg tnv TIJoAdynon Kai Tnv
giomrpan - por TTou aTToTUTTWVETAI avaAuTIKG oTo Ke@dAaio 3. KabBéva atrd Ta oTtddia
EUTTAEKEI DIAPOPETIKEG AEITOUPYIEG, EVW) N TTOIOTNTA TOU TEAIKOU OTTOTEAEOUATOG, MIOG
TTapayyeAiog mou TTapadideTal TTAAPNG, EUTTPOBECN KAl XWPIG CQAAUATA, ECAPTATAI ATTO

TOV OUVTOVIONO TOUG.

H ekTAfipwon tapayyediwy dev Asitoupyei wg autdévoun diadikaoia, aAAd cuvoEeTal
OTEVA PE TN BIAXEIPION TWV OXECEWV PE TOUG TTEAATEG Kal TN dlaxeipion TngG Zntnong. 1o
TAdiolo Tng dloiknong NG £podiacTIKAG aAucidag, or Lambert kai Cooper (2000)
eEVTAOOOUV TNV EKTTANPWON TTapayyeAIwY OTIC BaoikéG dlaAeItoupyikéG diadikaaieg. Ol
Oladikaoieg auTtég TTPETTEl va diaxelpidovTal OxI HOVo evTOG TNG £TTIXEIPNONG, AAAG Kal o€
OUVTOVIOWUO e TTEAATEG Kal TTpounBeuTéS. H Bewpnon auth cupBadilel e Tov OpIGHS TNG
d10iknoNg TNG €QodIaCTIKAS aAUCi®aG WG GUCTNHMIKOU CUVTOVIOUOU TWV ETTIXEIPNUATIKWY
Aeiroupyiwyv e otdXo TN PeATiWoN TNG Hakpoxpoéviag mmidoons (Mentzer et al., 2001).
KaBioTd, €101, Tov KUKAO O2C T0 KaT' £€0XAV ONUEIO OTTOU N ECWTEPIKN OpydAvwaon TNG

eTmxeipnong ouvavtd v ayopd.

H aduvapia op1fovTiag OAOKARPwWONG eKONAWVETAI KAl EOW PE XAPOAKTNPIOTIKO TPOTTO. TO
TMAMO TTWAACEWV evOEXETaI va OeOMeUTEl O TTAPAdOOEIC TIC OTToieC N AcIToupyia
dlavouAg aduvarei va ekTeAéoEl eykaipwg. O TIOTWTIKOG EAEYX0G EVOEXETAI, AVTIOTOIXA,
va KaBuoTepROEl TNV ETTEEEPYOOIA MIAG TTapayyeAiag TTou €xel NdN yivel amodekTh. Kai

OTIC OUO TTEPITITWOEIS N PO TTPOG Tov TTEAATN OIOKOTITETAI OTA KEVA WETALU Twv
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TUNUATWY, OTa onueia diETTagrg 0TTou n epyacia peTaiBdleTal ammd Tn Wia Asitoupyia
otnv emouevn (Davenport & Short, 1990). T€Tol1EC aouvExeieg dev emPBapUlvouv POVO TO
KOOTOG, aAAG TTATTOUV QUECO TNV EUTIEIPI KAI TNV IKAVOTIOINGN TOU TTEAATN, KABWG

ekdNAWvovTal 0To TTAE0V 0paTO TTPOG Ta £EW TUAMA TNG AEITOUpYiag TnG TTIXEIPNONG.

H oAokAjpwon Tou KUKAou, avTiBéTwg, oToxelel oTn PBeAtiwon O€IKTWY TTOU
QATTOTUTTWVOUV TN GUVOAIKA Tou £TTidoon Kal &ev PTTopouv va BeATiwBouv mmapd pévo
MEOW TNG KOIVAG OpdAong OAwV Twv EPTTAEKOPEVWY AEITOUPYIWY. XaPAKTNPIOTIKO
TTOPAdEIyUa aTTOTEAEI TO TTO00C0TO TwV APTIA EKTEAEOUEVWY TTapayyeAiwy, dnAadH
ekeivwyv TTOU TTaPadidovTal TTAHPEIG, EUTTPOBECPES Kal XWpPic o@aApaTa. Avaloyol deikTeg
gival o ouvoAIKOG XPOvog atmd Tnv TTapayyeAia €wg TNV TTapddoon Kal 0 HECOG XPOVOG
ciommpagng Twv amrairocwy (days sales outstanding). O1 deikTeg auToi, CUPPWVA PE TN
Aoyikry Tou Hammer (2007), avTikaBioToUv TOug ETTINEPOUG AEITOUPYIKOUG OEIKTEG Kal
€UBUYpPANMICoUV Ta KivATPA TWV TUNUATWY PE TOV KOIVO OTOXO TNG PONG agiag TTpog Tov

TTEAATN.

H oAokAnpwpévn diaxeipion Tou kKUkAou O2C ettnpeddel dueca dUO PeyEBN Kpioiua yia
K&Oe emxeipnon. To TpwTo €ival n IKavoTToinan Tou TTEAATN, KaBWS 0 KUKAOG atroTeAei
TO BaOCIKOTEPO ONMEIO €TTAQNG TNG ETIXEIPNONG ME TNV ayopd Kal, KAt OCUVETTEIQ,
KaBopIoTIKO TTapdyovTa Tng SIaTAPNONG TwV TTEAATWYV Kal TNG APNG TNG. To deUTEPO
givar n peuotéTNTa. H TOXUTNTG ME TNV OTIOIO MIO TTOPAYYEAIQ METATPETTETAI OE€
EIOTTPAYHEVO £0000 eTTNPEACEl AECA TOV KUKAO HETATPOTTAG HETPNTWY (cash conversion

cycle) kal, yéow auTtou, TIC avAYKESG TNG ETTIXEIPNONG O€ KEPAAAIO Kivnong.

O1rwg ka1 otov Procure-to-Pay, opyavwTtikff TTpoUtté0eon yia tnv agiotroinon twv
WOQEAEIWV QUTWV €ival N PETATOTTION ATIO TOUG AEITOUPYIKOUG OTOUG BIAAEITOUPYIKOUG
OcikTeg. O €vag KUKAOG gival OTPAPPEVOG TTPOG TOUG TTPOPNBEUTEG, 0 AANOG TTPOG TOUG
TEANATEG: N CUPMETPIO auTh €gnyei yiati au@OTEPOI QVTIMETWTTICOVTAI WG oI TTAéoV
QVTITTIPOOWTTEUTIKEG EKPPATEIG TNG OPICOVTIOS OAOKAAPWONG Kal TN oTaBepr| TTapouaia

TOUG OTN OXETIKN BIBAIoypagia.
2.3.3 O kUkAog 2xediaouou-lNapaywync¢ (Plan-to-Produce)

O1 dU0 kUKAoI TTou avaAuBnkav dev Asitoupyouv aveEdpTnTa, aAAG cuvdéovTal PETAEU
Toug MEOW TOU KUKAOU oxedlaopou Kar Trapaywyns (Plan-to-Produce). ZTIg
METATTOINTIKEG ETTIXEIPAOEIG, O KUKAOG auTAG gival n paxokokaAid Tng QUOIKAG PORg Twv
ayaBwv: NETATPETTEI TIG TTPWTEG UAEG TTOU £€ao@aAilel o KUKAOG Procure-to-Pay o€ TeAIKG

TTPOIOVTA, TO OTTOI0 KAAOUVTAI VA IKAVOTTOINOOUY TN {ATNON TTOU EKPPACEl 0 KUKAOG TwV
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mapayyehiwv. Ta  va  Aeiroupyrioel  owoTd, XPEIGZETAl  OUVTOVIOPOG  TPIWV
OpaaTNPIOTATWY: ToUu OXedIaouoU TNG rTNoNG, TOU TTPOYPAUMATIONOU ThG TTApaywyng
Kai NG dlaxeipiong Twv amoBepdtwy. O1 dpacTnpIdTNTEG AUTEG PoIpAlovTal aTTd TO TUARUA
oxedlaopou Kal Tn d1elBuvon TTapaywyAS £WGS TIG TTWAACEIG KAl TN XPNHUATOOIKOVOIKN

d1euBuvaon - Kal akpIBWG yI' auTd n opICOVTIa OAOKANPwWON 6w gival KPIOIUN.

Mia gupéwg avayvwpiouévn XapToypdenaon Tou KUKAOU auToU TTapEXEl TO UTTODEIYUO
ava@opdg Asiroupylwyv £@odiacTiKAG aAuaidag (SCOR), To otroio avatmTuxBnke atrd 10
Supply Chain Council kai atrotuttwvel T poRy o€ diadoxikEG diepyaoieg. O1 Huan,
Sheoran ka1 Wang (2004), oe ocuoTnuarikr Toug avadAuaon, Teplypa@ouv 10 UTTOdEIYUa
w¢ oTpaTnyIKG epyaAcio. To epyaAeio autd opyavwvel TIG AsIToupyieg TG €QOBIACTIKAG
aAucidag yupw ammo Trévie Baoikég diepyaaieg: Tov oxediaoud (plan), Tnv TTpounBeia
(source), Tnv Tapaywyn (make), Tnv mapddoaon (deliver) kai Tnv emoTpo®n (return). H
dlepyaoia Tou oxedlaoPoU AEITOUPYEI WG UTTEPKEINEVOG CUVTOVIOTIKOG UNXAVIOUOG TTOU
EVAPMOVICel TIG UTTOAOITTEG. Z& AEITOUPYIKS ETTITTEDO, N EVAPUOVION auTr €¢eIBIKEUETAI O€
MIa 1gpapXia atro@dcewy: atrd TovV KUPIO TTPOYPAMUATIONO TNG TTapaywyng Kal Tov
TIPOYPAMMATIONO TWV ATTAITOUMEVWV UNKWY £€WG TNV KABNUEPIVA eKTEAEON Kal TN
dlaxeipion Twv amoBepdTwy. Mépav autou, To UTTOdEIYUA TTAPEXE MIA KOIV) OpoAoyia Kal
éva oUvolo OeIkTwv atrédoong TTou OIEUKOAUVOUV TN CUYKPITIKY agloAdynon kai Tn

BeAtiwan Twv dl1adIKATIWY.

210 £TTiTTEd0 TOU OXedIAoUOU evidooeTal n O10dIKACIa TOU OAOKANPWUEVOU OXEDIACHOU
TTwANCEwWV Kal Asitoupylwv (sales and operations planning - S&OP), n otroia €TTIOIKEI
TN CUCTNUATIKA Evapuovion TNG TTPORAETTOMEVNG CATAONG PE TN SIABECIUN TTAPAYWYIK
ouvapikotnTa. O1r Thomé et al. (2012), 0T CUCTAPATIKA TOUG ETTIOKOTTNON TNG OXETIKAG
BiBAloypagiag, opidouv Tov S&OP w¢ pia oAokAnpwpévn emmxeipnuatikn dladikaocia
dlatunuatikol xapaktipa. O S&OP yepupwvel Tov OTPOTNYIKO OXESIOONO HE TIG
AEITOUPYIKEG ATTOPACEIG KAl GUVTOVICEI TIG TIPOOTITIKEG TwV TTWAACEWY, TNG TTAPAYWYAS
Kal TNG XPNMATOOIKOVOMIKNG Asitoupyiag. O1 guyypageic @Epvouv Kal evOEeiEelg OTI n
wpiétTNTa TG diadikaciag cuvdéeTal BeTIKA pe TNV €TTidoOn TNG ETTIXEIPNONG,
evioxUovTag Tn Béon 0TI 0 ECWTEPIKOG OUVTOVIOUOG aTToTeAEl TTNYNA agiag Kal X1 aTrAwg

A&IToupyIkr avaykaidTnTa.

O Babuodg aTtov otroio pia €TTIXEipnon €XEl €MITUXEI TOV OUVTOVIOHO auTd Oev eivail
oedopévog, aAAd kAigokwvetal. Or Grimson kai Pyke (2007), oTtnpi{duevol o€
EMOKOTINON TNG PIBAIOYPOQPIAG KAl O OUVEVTEUEEIG UE ETTIXEIPAOEIG, TTPOTEIVAV éva
UTTOOEIYUa WPINOTATAG TTEVTE OTAdIWY, TG TNV ATTOUCIA OTTOINCONTIOTE doUNUEVNG

d10dIkaciag €wg évav TTAAPWG TTPOOPATIKO OXEDIQONO. To UuTTOdEIyUa ATTOTIUG TNV
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TIPO0O0 O¢ TTEVTE BIACTAOCEIG: TIG CUVAVTACEIG KAl TN OUVEPYATia PHETAEU TwV TUNHATWY,
TNV Opyavwrikr dour, Toug OEIKTEG aTTOdOONG, TNV UTTOOTNPIKTIKA TEXVOAOYia Kal TOv
BaBud ohokARpwaong Tou oxedlaopou. H agia Tou utrodeiyuaTog yia To QvTIKEIMEVO TNG
TTOPOUCOG £pyaaciag EyKeiTal oTo OTI KABIOTA PETPAOCIUN TNV 0pICOvTIa oAokAfpwaon. Ta
avwTePa oTAdIO WPINOTNTAG XAPAKTNPI(ovTal aKPIBWS atTd TNV GPOT TWV AEITOUPYIKWYV
OTEYAvVWY Kal Tnv uloBétnon Koivwv OeIKTwy. XapakTtnpifovTal, €1miong, amd Tn
OUMMETOXN TNG XPNMOTOOIKOVOMIKNG AEITOUPYIOG O€ HIa €WG TOTE APIYWGS AEITOUPYIKA

oladikaoia.

H onpaoia Tou cuvtoviopou auTou avadeikvUETal e EVAPYEIA OTAV AUTOS aTToucIddel. To
XOPAKTNPIOTIKOTEPO CUUTITWHG TNG £AAEIWNG opIfOvTIag €uBuypAuuIonNG OTOV KUKAO
oxedlaopoU-TTapaywyng gival n evioxuon tng JETaBANTOTATAG KATA PAKOG TNG aAuaidag,
YVWaoThH ws @aivopevo Tou paoTiyiou (bullwhip effect), To otroio mrepiéypawav ol Lee,
Padmanabhan kar Whang (1997). O1 cuyypageic e¢étacav Tnv TTEPITITWON GTTOU KABE
Kpikog AauBAvel TIG ATTOQACEIG TTapayyeAiag Kal amoBepdTwy pe Bdon TNV TOTTIKA TOu
TTANPoOQOpPIa. XTNV TTEPITITWON AUTA AEITTElI YIa KoIvA €IKOVA TNG TTPAYPOTIKAG ¢ATONG.
‘EdciCav 6T n dlakUpavon Twv TTapayyeAlwy SIOYKWVETAI KABWG METOKIVEITAI KAVEIG
avodIKa oTnv €QodIacTIKr aAuaida. ‘ETol, HIKpEG PETABOAEC oTn CATNON TWV TEAIKWV
KATavaAwTwy petappadovTal o€ duoavaloya HEYAAES DIAKUUAVOEIG OTNV TTapAywyr Kal
oTa atroBépaTa. To @aivouevo dev OQEileTal O€ EEWTEPIKOUG TTAPAYOVTEG, AAAG OTnV idIa
TNV ATTOCTIOOUATIKA AWn otro@acewy. AvTIHeTWTTICeTal Hovo PECW TNG avTaAAayng
TTANPOQPOPIAG KAI TOU CUVTOVIOUOU TWV EUTTAEKOPEVWY AsiIToupyiwv. MpokeiTal, dnAadn,

aKPIBWG yia gkeivn TNV opIfovTia oAokAfpwaon TTou emdIwkKel 0 S&OP.

Omwg kal oToug TIponyoUPEVOUG KUKAOUG, N oAokAnpwon Tou Plan-to-Produce
ATTOTUTTWVETAI O€ DEIKTEG TTOU KAWia €TTINEPOUG AIToupyia dev UTTopEi va BeATIoE! pdvn
™G. Tpeig deikteg avravakAoUv Tn OuvoAikf €midoon Tou KUKAou: n akpifeia Tng
TTPORAEYNS TNG CATNoNG, Ta eTTiTeda Kal N KAAUWN Twv ATTOBEPATWY Kal 0 Babudg
euBuypdupiong ¢ATNONG Kal TTpoc@opds. Kal o1 Tpeig TTpoUTToBEToUV TNV Koivh dpdaon
TOU OXedIAOPOU, TNG TTAPAYWYNAS KAl TwV TTWAACEWV. ZUPQWVA HE T AOYIKA Tou
Hammer (2007), amraiteital JeETATOTTION OTTO TOUG TOTTIKOUG OEIKTEG KABE TUANATOG TTPOG
OIaAeITOUPYIKOUG BEIKTEG AUTOU TOU TUTTOU. H PETATOTTION QUTHA ATTOTEAEI TNV OPYAVWTIKN
TTPoUTTé0eon yia Tov TTEPIOPICUO TOOO Twv TTAcovalovTwy aTToBeudTwy 600 Kal Twv
eMeiyewyv. EmTpémmel, kat e€méKTAON, TN PeATiwon Tou KOOTOUG Kal TOUu ETMITTESOU

€EUTTNPETNONG TAUTOXPOVWG.

O KUkAOG oxedlaopoU-TTapaywyng evaiagépel TNV TTapoloa pyaoia TEAIKA yia TOV

YEQUPWTIKG TOU poAo: auvdéel Tn ¢ATnon, Tnv otroia ek@pdlel o Order-to-Cash, e v
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TTPOC®OPAd, TNV oTroia TpoYodoTei 0 Procure-to-Pay. Acixvel €101 0TI 01 ETTINEPOUG KUKAOI
«a1rd dkpo ot Gkpo» Oev eival aveEdptnTol, aAAG TuAMOTA €vog eviaiou, opIlOVTIa
OAOKANpwUEVOU CUCTANATOG PONG agiag. loxuel kal €dw n idia apxn TTou JIETTEI TOUG BUO
TTPONYOUHEVOUG KUKAOUG: N agia TTPOKUTITEI ATTO TOV OUVTOVICHO TWV BIEPYATIWY Kal OXI

ato TN HEPOVWUEVN BEATIOTOTTOINOT KABEUIAG.

2.3.4 O kukAog Avarrruénc lNpoiovrog (Product Development)

O1 kUKAoI TTOoU €€eTAOTNKAV WG £BW dlaxelpiovTal TNV ETTavVaAauBavousvn por ayadwv,
uTTNPEECIWV Kal TTAnpogopiag. O kukAo¢ Product Development, avtiBeta, agopd Tn
onuIoupyia Twv idIWV TWV TTPOIOVTWY TTOU OTN CUVEXEIQ TTPOUNBgUovTal, TTAPAyovTal Kal
TTWAOUVTAI, KOl EKTEIVETAI ATTO TN CUAANWN MIAG I0€AG EWG TNV EUTTOPIKI KUKAOQOpIa TOU
TEAIKOU TTPOIdVTOG. OTTWG Kail 01 UTTOAOITTOI KUKAOI «aTTd AKPO o€ AKpoy, dlaayiCel TTANB0g
AEITOUPYIWV: TNV £pEUVA KAl AVATTTUEN KAl TOV OXEBIAOUS, TTou Slapop@wvouy Tn Alon-
TO WAPKETIVYK, TTOU ATTOTUTTWVEI TIG AVAYKEG TNG AYOPAGS: TNV TTAPAYwYI|, TTOU £5a0PaAilEl
N SuVaTOTNTO KATAOKEUAG: KAl TIG TTPOMNBEIEG padi e Tn XPNHOTOOIKOVOUIKA AgIToupyia,
TTOU OTTOTIHOUV TO KOOTOg Kai Tn Biwoiudétnta. O Lambert kai Cooper (2000) tnv
EVTIAOOO0UV OTIG OKTW PBOCIKEG DIAAEITOUPYIKEG OIOdIKATIEG TNG £POBIACTIKNG AAUCIdAG,
avayvwpifovTag 0TI N IKAvOTNTA HIAG ETTIXEIPNONG va @Epvel véa TTPOIGVTA OTNV ayopd

eCapTATal ATTO TOV CUVTOVIONS OAWYV QUTWYV TWV AEITOUPYIWV.

H tmAéov diadedopévn Tutrotroinon Tng Oladikaciag auTthg €ival To UTTOSEIYUA TwV
oTadiwv Kal TTUAwvV (stage-gate), 1o otroio eioriyaye o Cooper (1990). ZUupwva Je auTo,
TO £€PYO QVATITUENG EVOG VEOU TTPOIOVTOG OPYAVWIVETAI O€ PI OEIPA dIAdOXIKWY oTadiwy,
aTTo TNV TTPOKATAPKTIKH SIEPEUVNON KAl TN dIAUOPPWON TNG ETTIXEIPNUATIKAG TTEPITITWONG
€wg TNV avaTrtuén, Tn dokipn kai Tn d1dBeon oTnv ayopd. Ta otddia autd diayxwpifovTal
ato «TTUAEG», dnNAadr anueia eAéyxou 61Tou AauBdveral n atrdPAcn yia Tn ouvexion i
TN SIaKOTTA Tou £pyou. KaBe oTddio cival €€ opiohoU diaTuNUATIKG, KaBwg atraITei Tnv
TTAPAAANAN OUVEICPOPA BIAPOPETIKWY AEITOUPYIWY, €V KABE TTUAN A€IToupyei wg
HNXavioudg SIOAEITOUPYIKAG AgIoAOYNOoNG TToU £EETALEI TO £PYO TAUTOXPOVA ATTO TEXVIKA,
EUTTOPIKA KaI XPNUOATOOIKOVOUIKA OKOTTIA. To UTTOdEIYa auTd UIoBeTABNKE eupUTaTa aTrd
TIG ETTIXEIPNOEIG OKPIBWG eTTEION £TTEROAE TTEIBAPYia KAl KOIVI) YAWOOQ o€ [ia dladIkagia

TTOU TTAPAdOCIaKA XapaKTNPEI(OTAV ATTO ATTOCTIACUATIKOTNTA.

H akadnuaikr €épeuva éxel empBefaiwoel 6T N €mMTUXiO TNG AVATITUENG TTPOIOVTWY
eCapTdTal TTPWTIOCTWG ATTO OPYAVWTIKOUG Kal Oxl ammd TEXVIKOUG TTapAyovTeg. 2Tn
OuUCTNUATIKA TOUg €TTIOKOTTNOT, 0l Brown kai Eisenhardt (1995) tagivounoav mn oxeTiKn

BiBAIoypagia o€ Tpia pelpaTa (TNv opBoAoyikA oxediaan, To SIKTUO ETTIKOIVWVIAG Kal TNV
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meIBapxnuévn tmiAuon TTPORANPATWY) Kal KaTéAnéav o€ éva evoTroinuévo UTTOdEIyPa
TTapayovTwy emtuxiag. Ao Tnv avdAuon Toug TTPOKUTITEI OTABEPA N onuacia Twv
OIOAEITOUPYIKWY  OMAdWYV. T[IpokUTITEl, €TTioNg, O pPOAOC Twv TIPOCWTTWY, TIOU
YEQUPWVOUV Ta Opla PETOEU TwV TUNUATWY. KaBopioTikA avadeikvueTal, TEAOG, N
QTTOTEAEOPATIKA  €TTIKOIVWVIA TOOO €vidg NG Opadag 600 Kal HE  €§WTEPIKOUG
OUVTEAEOTEG, HETAEU TWV OTTOIWV 01 TTEAATEG Kal OI TTpounBeuTéS. H avaTTTugn TTpoidvTog
avadelkvUETaAl £€TO1 WG MIa KAT' €€oxAV opIfOVTIA TTPOCTTABEIA, TNG OTTOIOG TO ATTOTEAEGHUA
KpIVETQlI OTN OUVEPYOOia avOpWTIWV TTOU TTPOEPXOVTAl aTTO JIAPOPETIKA AEITOUPYIKG

TTedia.

H opifovtia @uon Tng diadikaoiag yivetal Eu@avig, yia aAAn pia @opd, oTa ohueia
OIETTAPNG. 2TO TTAPASOCIOKS, GEIPIAKO UTTODEIYHA QVATITUENG KAOE TUAHA OAOKANPWVEI
TO PEPOG TOU KaIl «TTapadidel» TO €py0 OTO ETTOMEVO, UE ATTOTEAEGUA Ta TTPORARUATA
KATOOKEUOOIPUOTNTAG ] KOOTOUG va evtoTtriCovral apyd, otav n aAlAayr eivar mTAéov
datravnpr]. Otav o oxedlaopog dev AapBavel utréwn TIG duVATOTNTES TNG TTAPAYWYNS
TIG TIPAYMOTIKEG aVAYKESG TNG Ayopds, TO TTPOIOV TTOU TTPOKUTITEN €iTe KABUOTEPED €iTe
atmoTuyxavel eUTTOPIKA. [poKemal yia pia aKOPn €KONAWON TWV ATTWAELIWY TTOU
evTotriovtal oTa onueia dieTagrg MeTagu Twyv TunuéaTtwy (Davenport & Short, 1990). H
opIZOVTIa OAOKARPWON AVTIMETWTTICEI TO TIPORANUA AUTO PHECW TNG TAUTOXPOVNG, Kal OXI
OIad0XIKAG, EUTTAOKNG TWV AEITOUPYIWY, WOTE Ol TTEPIOPICHOI KAl O aTTaITOEIG KABE

TTAEUPAG VO EVOWMPOTWVOVTAI attd Ta TTPWTA KIGAAG OTAdIA.

H e1Tidoon Tou KUKAOU QTTOTUTTWVETAI O€ TPEIG DEIKTEG: TOV XPOVO aTTO TN CUAANWN €Wg
Tn 8146€0n oTnVv ayopd (time-to-market), T0 TTOCOOTS EMMITUXIAG TWV VEWV TTPOIOVTWY KOl
TN OUPBOAN Toug oTa £€00da. OTTWG Kal aTIg UTTOAOITTEG DIOBIKATIES, Kavévag atTd autoug
O¢ev ptTopei va BeATIwOEi atrd pia Asitoupyia pepovwpéva. Or Brown kai Eisenhardt (1995)
€loayouv €0W MIO Kpiolun OIdkpion: n atmodoTik ekTéAeon TnG Oladikaoiag Oev
OUVETTAYETAI QUTONATWG Eva ETTITUXNUEVO TTPOIOV, KABWG TO TTPWTO aPOPE TNV ECWTEPIKN
Aerroupyia kai To deUTEPO TNV AVTATTOKPIOT TNG ayopdc. H didkpion auTr) KaBioTd cagpég
OTI N a&ia NG oAokApwong dev eEavTAeital oTnv eMTAXUVON TNG d1adIKaCiag, aAAd

EKTEIVETAI OTNV TTOIOTNTA TWV ATTOPACEWY TTOU AduBdvovTal Katd PAKoG TNnG.

MNa Tnv Tapouca epyacia, o kKUKAog Product Development trapouciader 1Diaitepo
evOIOPEPOV ETTEION TTPONYEITAI TWV UTTOAOITTWY POWV: TPOPODOTEI JE VEQ TTPOIOGVTA TOUG
KUKAOUG TNng TTpounBeiag, TS TTapaywyns Kai Twy TTWAACEWY, eV TauTOXpova KaBopilel

€K TWV TTPOTEPWYV UEYAAO PEPOG TOU KOOTOUG KAl TNG TTOIOTNTAG TOUG.
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2.3.5 O kukAog Aiaxeipiong 2Zxéocwyv lNeAarwv (Customer Relationship
Management)

O kuUkAog Order-to-Cash diaxeipietal Tn pepovwuévn auvaliayn, atrd Tnv TTapayyeAia
¢wg Tnv ciomrpaén. H diaxeipion NG oxéong We Toug TreAdTeg (customer relationship
management - CRM) a@opd, avtiBeta, Tn OUVOAIKA Kal Pakpoxpovia oxéon Tng
EMIXEipNONG ME TNV ayopd TNG - PId OXEON TToU eKTEiVETAl O€ TTOAEG OI0DOXIKEG
ouvoAAayég kal SIaTPEXEl OAOKANPO TOV KUKAO CWNG TNG, aTTO TNV TTPOCEAKUCT Kal TNV
amroKTNON £vOG TTEAGTN €WG TN dIATAPENON Kal TNV avaTtTuén g agiag Tou. MNa Tov Adyo
auTo, EPTTAEKEI TAUTOXPOVA TO HAPKETIVYK, TIG TTWANCEIG, TNV EEUTTNPETNON KAl TNV TEXVIKN
utrootpiEn. O1 Lambert kai Cooper (2000) Tnv katardooouv OTIG PaOIKEG
OlaA&IToupyikéG BIadIKAOIEG TNG ETTIXEIPNONG, avayvwpifovTag 0TI N ouvox TG oxéong

QuThG dev PTTOPET va €CA0PANIOTEI ATTO KAVEVA EPOVWHEVO TUARUA.

H ouyxpovn avtiAnyn yia To CRM utrepBaivel TNV Ta0TION TOU WE €va TTANPOQPopPIaKkd
ouoTnua Kal 1o ToTroBeTei o€ oTpatnyikd emitedo. O1 Payne kai Frow (2005), o€ éva
eUpEwG avayvwpiopévo TTAaiolo, utrooTtnpi¢ouv 611 To CRM TTpéTtrel va voeital w¢ pia
dlaTunuaTikr, 81adIKACIaKA TTPocAvATOAICUEVN TTPOCEYYIoT. Alakpivouv TTévTe BaOIKEG
O1adIKagieg TTOU TO CUYKPOTOUV: TNV AVATITUEN TNG OTPATNYIKAG, TN dnuioupyia agiag, Tnv
OAOKANPpWON Twv TTOANATTAWY KavaAiwy ETTIKOIVWVIQG, Tn dlaXEipion TnG TTANPoQopiag
Kar Tnv afloAdynon Tng emidoons. Kabepia amd T1i¢ Ol0dIKOOIEG QUTEG aTTaITE TN
ouvepyaoia TTEPICOOTEPWY AsiToupyiwyv. H oAokApwon Twv KavaAiwyv, dnAadn n
e€ao@AAion pIog eviaiag euTTeIpiag aveEdpTnTa a1rd 10 av 0 TTEAATNG aTTeuBUvVETAlI OTO
KATAoTNHaA, 0TO TNAEPWVIKO KEVTPO i} OTNV WN@IOKK TTAATQOPHA, aTTOTEAET iowg TNV TTI0

ATTaITATIKY €KQPACH TNG 0PICOVTIOS OAOKARPWONG.

H Oiadikaaiakry Bswpnon Tou CRM emmmpétrel kal Tn ouaTtnuatikl pétpnon Tou. Ol
Reinartz, Krafft kai Hoyer (2004 ) evvoioAéyncav To CRM wg pia dladikaoia opyavwuévn
yUpw atrd Tov KUKAO {wrg TNG OXEONG KE Tov TTEAATN: TNV évapgn, Tn diatipnon Kai,
omou xpeladetal, TN ANEN TnG. 'Edeifav euTTeIpIKA OTI N CUCTNPATIKA €QAPUOY TOUG
ouvOEeTal BETIKA pe Tnv €Tmidoon Tng emixeipnong. H ouuBoArn Toug eivalr onuavTikn
emeIdn KabioTad oagég 61 To CRM d¢ev gival pia adpioTn QIAOCOIa TTEAATOKEVTPIKOTNTAG,
aAAG éva oUVOAO OUYKEKPIYEVWY OPpaaTNPIOTHTWY TTOU WTTOPOoUV va oxediacTouv, va

EKTEAECTOUV Kal va agloAoynBouv SIaTuNPaTIKA.

H opifovTia @uon Tou KUKAOU avadEIKVUETAI, OTTWG KAl OTIG UTTOAOITTEG TTEPITITWOEIG, OTA
onueia OtTTou o1 AcIToupyieg o@eilouv va ouvepyaoTolv. H ouvoxn tng oxéong
TTPOUTTIOBETEl pIa eviaia €IkOva TOU TTEAATN, KOIVR yia OAa Ta TUAPOTA TTOU €pXOVTal O€

eTa@r padi Tou. H eikdva auth evdExeTal va gival katakepuatiopévn. O1 TTwANCEIG, yia
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TTapddelyua, ayvoolv £va avoikTo aitnua €EutTNEETNONG | TO PAPKETIVYK OTTEUBUVEI
TIPOOQPOPEG ACXETEG ME TNV I0TOPI TOU TTEAATN. ZTIC TTEPITITWOEIC AUTEG N OXEON
@BeipeTal, aveEdpTnTa ATTO TNV TTOIOTNTA TOU €KACTOTE TTPOIOVTOG. Eival xapakTnpioTiké
OTI TTOAAEG aTtroTuxieg TTpwWTOROUAILY CRM dev opeilovTal o€ TEXVOAOYIKEG EAAEIYEIC.
OgpeilovTal oTnv avTigeTwIrion Tou CRM wg a1TAfG eyKaTAoTaONG AOYIOHIKOU, XWPIG TNV
avtioToixn opyavwrTik euBuypdpuion (Chen & Popovich, 2003). Mpoékeirar yia pia
TTOPATAPNON TTOU TTPOOIKOVOUEI T oulATNON TNG ETTOMEVNG EVOTNTAG YIA TOV POAO TNG

TEXVOAOYIOG.

H e1Tidoon Tou KUKAOU ATTOTUTTWVETAI O€ DEIKTEG TTOU APOPOUV Th OXECTN GTO OUVOAS TNG
Kal Ox1 TN PeRovwpévn TTwAnon. TETolol gival n adia diapkelag «{wrg» Tou TTEAATN
(customer lifetime value), Ta TTooooTd dlIATAPNONG KAl ATTWAEIAG TTEAATWYV Kal 0 BaBudg
IKavoTroinong Toug. Kavévag atréd Toug deikTeg autoUug dev uTTopei va BeATiwBei atrd pia
HOvo Asitoupyia, KaBwg n eutreipia Tou TTEAATN dIOUOPPWVETAI ATTO TO OUVOAO TWV
ETTAQWY TOU pE TNV emixeipnon. H petdBaon 1Tpog TETOI0UG BIAAEITOUPYIKOUG OEIKTEG
amroteAei, katd Tov Hammer (2007), Tnv TTpoUTto0e0n wWOoTE N TTEAATOKEVTPIKOTATA VO

TTAYEI va gival cuvonua Kai va yivel JETPAOIKN OpyavwTIKA TTPAKTIKH.

lMNa Tnv Tapouca epyacia, o KUkKAog Customer Relationship Management civai
ATTOKAAUTITIKOG: deixvel OTI n opifovTia oAokKAApwaon Ogv TTEPIOPICETAI OTN POI TWwV
ayaBwv Kal Twv TTANPWHWY, dAAG ekTeivETal Kal oTn dlaxeipion TG idlag TNG oXEong e
TNV ayopd. Kail édw n agia TTpokUTTITEl aTTd T CUVEKTIKA 8pACN TTOAWYV AEITOUPYIWY YUPpW

atro €vav Koivo oT1éxo.

H 18iopopgia auth, To yeyovdg dnAadn OTI N oxéon Pe Tov TTEAATN dlaxeIpieTal oUXVA
ammoé CUCTAPOTA opyavwuéva EeXwpIioTd ammd Tov Tupfiva ERP 1ng emixeipnong, 6a

eceTtaoTei avaoAuTikG oto KepdAaio 3.

2.3.6 O kukAog Aiaxeipiong Emorpopwv (Returns Management)

O kukAog Returns Management avaAauavel To cUVOAO TWV dpacTnNPIOTATWY YUpw aTTd
TO TTPOIOVTA TTOU ETTIOTPEPOUV TTiIOCW OTNV ETTIXEIPNON - TOOO £€0WTEPIKA OCO Kal KaTd
MAKOG TNG €¢@odiacTikAG aAucidag. O Rogers et al. (2002) evidooouv og autdv Tnv
avtioTpo®n €podiacTikn (reverse logistics), Tov €Aeyxo €10000U Kal TNV ATTOPUYA TwV
emaoTpopwy, evw ol Lambert kai Cooper (2000) Tov KaTatdGoOUV OTIG OKTW PBACIKES

dladIkaoieg TNG ETTIXEIPNONG.

H onuacia tng diadikaciag auTtAg dev gival Povo AeIToupyikr, aAAd KAl OIKOVOUIKN] KAl

oTrpatnyikrj. O1 Rogers kai Tibben-Lembke (2001) eomidlouv oOTnv QvTioTpo®n
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€QOOIaaTIKr, dNAadr aTov oxedIaoud Kal Tov EAeyX0 TNG PONG TWV TTPOIOVTWY aTTo TO
OnueEio KAaTavaAwong TTiow TTPog To onueio TTpoéAsuong. YTTooTnpifouv OTI N PO AUTr)
MTTOPEI va PETaTPATTEI OTTO avaykaio KOoTog o€ Tyn agiag, HEow TNG avdkTnong, Tng
ETTOVETTEEEPYATIOG | TNG AVOKUKAWONG TWV ETTIOTPEPOPEVWV €IOWV. Z€ MIO ETTOXNA
augavopevng éupaong otn BIwoINETNTA KAl TNV KUKAIKA OIKOVOid, N IKaveTNTa HIOG
emyxeipnong va dlaxeipifeTal ammoTEAECUATIKA TNV avTioTpo®n pPor avadelkvUueTal o€

OTOIXEIO AVTAYWVIOTIKOU TTAEOVEKTANATOG KAl OXI O€ OTTAR UTTOXPEWON.

O1mwg kai o1 uméhoireg, n diadikacia diaxeipiong emoTpopwy dlaoyilel TTARB0G
Aeiroupyiwv. O1 Rogers et al. (2002) tTnv avaAlouv og €mmPEPOUS SPaoTNPIOTNTEG.
Avdpueod Toug exwpifouv duo. H TTpwTn gival 0 éAeyxog e100dou (gatekeeping), SnAadn
N ammé@aaon yia TO TTOIA TTPOIOVTA YivovTal OEKTA TTPOG ETTICTPOPNA Kal UTTG TTOIOUG OPOUG.
H deutepn cival n ammouyn (avoidance), dnAadrn n cuoTnuaTikr TTPOOoTTIabeIa Peiwong
TWV AITiWY TTOU 0dNYyoUV 0€ aveTTIBUUNTEG ETTIOTPOPEG. H eKTEAEON TWV SPACTNPIOTHTWYV
QUTWV ATTAITEl TN CUVEPYAOia TTOAAWVY AEITOUPYIWV: TNG €EUTTNPETNONG TTEAATWY, TNG
a1roBAKNG Kal TNG €QOBIACTIKNAG, TOU TIOIOTIKOU €AEyXOU, TNG TTapaywyng Kal Tng
XPNUATOOIKOVOUIKAG AciToupyiag. H diadikacia ouvdéeTtal oTevd Pe dU0 GAAOUG KUKAOUG:
pe Tov Order-to-Cash, atrd Tov oTroio TTpoépxeTal N apxIK TTapddoar, Kal UE TOV KUKAO

TWV TTPoUNBEIWY, OTaV N ETMOTPOPI APoPd UAIKA TTPOG TOUG TTPOUNBEUTEG.

H opifdvTia @uon g dladIkaoiag yiveral Kal TTaAI Eg@avrg ota onueia dietragrg. Otav
Oev UTTAPXEI OAQrG KATAVOMN €uBuvwy yia Tnv uTtodoxn Kal TNV agloAdynon Miag
ETTIOTPOPNAG, TO ETTIOTPEPOPEVO TTPOIOV TTAPAUEVEI CUXVA O EKKPEUOTNTA: KAVEIG dEV
atro@acifel eykaipwg av Ba emokeuaoTei, Ba avTikataotadei ) Ba atoppipbei. To
armmotéAeopa  €ival dITTAS. A@evog, o TeNATNG pével duoapeoTnUEVOG aTTO TNV
KaBuoTépnon. AQeTépou, n eTmixeipnon xavel Tnv agia mou Ba PTTopoUcE va AVOKTHOEI
atrd €ykaipa dlaxelpigopeva amobéparta. Eival 1o idlo TTpORANPA TwV SIATUNUATIKWY

dieTTagwyv (Davenport & Short, 1990), edw oTnv avtioTpoPn Pon.

O1 O€iKTEG TTOU ATTOTUTTWVOUV TNV £TTI000N TOU KUKAOU agopoulv, Kal €dw, To GUVOAO TNG
Oladikaoiag Kal Ox1 HEHOVWHEVEG AsIToupyieg. NPOKEITAI VIO TO TTOCOOTO TWV ETTIOTPOPUWV
ETTI TWV TTWAARCEWV, TOV XPOVO ETTECEPYATIAG MIOG ETIOTPOYPNAS, TNV agia TTou avakTaTal
ammo Ta €MOTPEPOUEVA €idN KAl TNV IKAVOTTOiNon Tou TTEAATN WETA Tnv €TmiAuon Tou
{nTquatog. H TtapakoAolBbnory Toug emITPETTEl 0T dlAXEipIon ETMOTPOPWY  va
QVTIMETWTTIOTE WG OAOKAnpwpévn diadikagia kalr Oyl w¢ OIdaTTapTn  akoAouBia

ammoouvdedepévwy evepyelwv (Hammer, 2007).

Zehida 24



H diaxeipion emoTpo@wy TTPO0BETEI TN CUVOAIKN €IKOva Tn dIGCTACN TNG AVTIOTPOPNG
pong kai emBeRaiwvel TNV Kov apxh Tou dlaTpExel OAOUG TOug KUKAOUG: n agia dev
onuioupyeital atrd TN PJEPOVWHEVN APIOTEIO KABE TUAUATOS AAAG aTTd TOV GUVTOVIONO

TOUG YUPpW aT1Té £vav KoIve OTOXO TTOU TA UTTEPPRAIVEI.

2.3.7 YmooTnpikTikoi KukAol: Record-to-Report kai Hire-to-Retire

Mépa atmod TIG KUPIEG AEITOUPYIKEG POEG, N ETTIXEIPNUATIKY TTPOKTIKY avayvwpidel Kal Pia
O€Ipd UTTOOTNPIKTIKWV KUKAWY «aTTO AKPO 0€ AKPOY», UE ONUAVTIKOTEPOUG BUO: TOV KUKAO
NG XPNMOTOOIKOVOMIKAG avagopds (Record-to-Report), 1ou ekTeivetar ammd Tnv
KATaxwpIion Twv AOYIOTIKWY EyYPAPWY €wg TNV KATAPTION TWV XPNHATOOIKOVOUIKWY
KaTaoTAOEWYV, Kal Tov KUKAO dlaxeipiong avBpwirivou duvapikou (Hire-to-Retire), tTou
KAAUTITEI TO OUVOAO TNG OXEONG £pyaaiag atrd Tnv TTPOCANWN éwg Tnv atmmoxwpnon. Kai
01 U0 gival Jev eUPEWG KABIEPWHEVOI OTN YAWOOQ TNG ETTIXEIPNPATIKAG TTPOKTIKAG, AAAG
éxouv AdBel TTeplopiopévn BewpnTiKA €TTeCEpyacia oTnv akadnuaiki BiBAloypagia Twv
oladikaoiwy, o€ avtiBeon pe Toug Procure-to-Pay kai Order-to-Cash. Tautdxpova
AerroupyoUv AlyOTEPO WG APETES POEG atiag TTPOG £CWTEPIKG ATTOOEKTN KAl TTEPICCOTEPO
WG UTTOOTNPIKTIKEG dlEPYATieg - KATA TNV évvola TTou atTédwoe o Porter (1985) oTig

OpaoTNPIOTNTEG UTTOOTHPIENG TNG aAuCidag agiag.

H 1replopiopévn BewpnTIKn €TTECEPYQTia TOUG OEV UEIWVEI TN ASITOUPYIKY TOUG onuaacia:
au@OTEPOI  €EETACOVTAI OTN OUVEXEID TOOO WG TIPOG TNV QTTOTUTTWON TOUG OTO

TTANPOPOPIOKO CUCTNUA OCO KAl HECA OTTO AVTIOTOIXEG MEAETEG TTEPITITWONG.

Eidikétepa, o0 KUKAog Record-to-Report  ouykevipwvel  Kal  ATTOTUTTWVEL  TIG
XPNUATOOIKOVOUIKEG CUVETTEIEG OAWV TWV UTTOAOITTWV KUKAWYV, Kal yia Tov Adyo auto n
OAOKAAPWOT| TOU CUVOEETAI OTEVA E TNV UTTOKEIEVN TEXVOAOYIKA UTTOSOWN. ZUVOAIKE, N
€CETOON TWV ETMPEPOUG KUKAWYV avadelkvuel éva KoIvo PoTio: gite TTpOKEITal yia Tn pon
TIPOG TOUG TTPOMPNBEUTEG, €iTE TTPOG TOUG TTEAATEG, €iTE yIa TOV £0WTEPIKO CUVTOVIOUO
oxedloopoU KAl TTapaywyng, €iTe  yia  TIG  UTTOOTNPIKTIKEG  dlepyaaieg, N
ATTOTEAEOPATIKOTATA KABE dladikaciag «atmmd AKpo ot Akpoy» eEapTdtal atrd TIG idIEg
opyavwTikéG TTPoUTToBécEIC - aagr «dlokTnoia TNG SladIKaoiagy, OIGAEITOUPYIKOUG
OcikTeG atTOdO0NG KAl EVOTTOINUEVN PON) TNG Epyaoiag TTEpa atrd Ta 6pIa TwV TUNUATWY
(Danilova, 2019; Hammer, 2007). To epwTnua TTOU avoiyel €ival Pe Trola Péoa
ETTITUYXAVETAI TTPOKTIKA 1 €voTroinon authi - kai 18iwg TTo10¢ €ival 0 pOAOG Twv

OAOKANPWHEVWY TTANPOPOPIAKWY CUCTNUATWY.

2.4 H texvoAoyikn didoTtaon Tng oAoKARpwoNng
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O1 TponyoUueveg evoTnTEG KATEANEAV aTn dlatTioTwon OT1 N opIfOvTIa OAOKARPWON TWV
ETTIXEIPNMATIKWY AEITOUPYIWV Eival TTPWTIOTWS CATNUA OPYAVWTIKAG QUONG. Z& PEYAAN
KAigaka OpwGe, N emdiwén auTh SIEUKOAUVETAI GNUAVTIKA a1Td KATAAANAN TEXVOAOYIKA
UTTOOTAPIEN: N EVOTTOINPEVN PON EPYOCIOG KAl TTANPOPOPIag KIVEITaI KATd MAKOG
O1adIKaoIwy TToU BIaaXiCouv TTOAAATTAG TUAMATA - Kal, OTIG TTOAUEBVIKEG ETTIXEIPNOEIG,
TTOAAQTTAEG YEWYPOQIES, VOUIKEG OVTOTNTEG KAl VOUIOMATA - KAl ATTAITEl CUCTHPATA IKavda
VO YEQUPWOOUV TIC ETTINEPOUC AEITOUPYIKEG vnoides. To av n uTTooTAPIEN auTh E€ival
atapaitnTn  TTPOUTTO0eoN, Kal €I0IKOTEPA av  TTPOUTTOBETEl TNV UI0BETNON  €VOG
OAOKANPWUEVOU CUCTHAPOTOG TTPOYPOUUATIOHOU ETTIXEIPNOCIOKWY TTOPWV, TTOPANEVEI
QVOIKTO €PWTNMA - Kal gival auTtd TTou €¢eTAleTal 0T ouvéxela, padi ue Tnv évraén Tng

oulATNONG OTO €UPUTEPO TTAQICIO TOU YNPIOKOU PETAOXNMUATIOUOU.

2.4.1 Ta ERP w¢ @opéac tn¢ oAokAnpwaong

Ta cuoTApaTa TTPOYPANKATICHOU £TTIXEIPNOIAKWY TTOpwYV (Enterprise Resource Planning
- ERP) gival n kat' e€oxnv TexvoAoyikr ékgpacon Tng diadikaoiakng Aoyikng (Davenport,
1998). MeTd amd cuaTnuaTikh avaAuaon TnG oxeTIKNG BIBAIoypagiag: TTapd Tn dUCKOAIQ,
TO KOIVO XAPOKTNPIOTIKO OAWV TWV TTPOCEYYioswv gival n 10€a TnG oAokApwong. ‘Eva
ouotnua ERP avTikaBioTd Ta dIA0TTapTa KAl aoUVOETA TTANPOPOPIOKA GUCTHHATA TWV
ETMIPEPOUG TUNHATWY HE IO VIAia EQAPUOYN TTOU oThpideTal o€ KOIVA BAon dedopévwy:
N TAnpo@opia Kataxwpeital pia @opd kal kabiotatal dueca dlaBéoiun o OAeg TIG
Aermroupyieg, e€aAcipovTag TIg vnoideg dedouévwy (data silos) o€ TexvoAoyikd eTTiTTEDO Kal
TTAPEXOVTAG TNV UTTOOOWN TTAvw OTnNV OTToia PTTopEi va oTnpixBei n opidvtia por) Twv
dladikaoiwyv. Ta Asmoupyikd utrocuoTAuata (modules) evog ERP avTtioToixouv kat'
ouciav oOTIg TTapadooiakéG  AsiToupyieg -  TTpounBeieg, amoBnikn, TTWAACEIS,
XPNUATOOIKOVOUIKA - aAAd n agia Toug Oev EyKeEITal OTNV ETTIMEPOUG AUTOUOTOTTIOINGN,
TTapd oTn METAEU TOUg dIacUVOEDT), N OTToIa ETMITPETTEI TNV ABIAAEITTTN EKTEAEON TWwV

KUKAWV TTOU TTEPIYPAPNKav oTnV evoTnTa 2.3.

Tn ouvdeon petalu Texvoloyiag kal Sladikaoiag avéAuce pe 181aiTepn diauyela o
Davenport (1998), utrooTtnpiovrag Ot éva cUoTnPa eTmixeipnong dev gival atrAwg
EPYaAcio TTANPOPOPIKAG AAAG EVOWHATWVEI HIO CUYKEKPIYEVN Bewpnaon yia Tov TPOTTO
Aerroupyiag Tou opyaviopou. Katd Tnv eykaTdoTacn tou, To oUaTnua €mRAAAEl Ta JIKG
TOU TTPOTUTTA dIAdIKACIWY - DIATUNMATIKA €K QUOEWG, HE AVAPOPA O€ £va YEVIKEUPEVO
UTTOOEIyUa BEATIOTWY TTPAKTIKWY. H €MPBOAR autr] £xel dITTO XapakThipa: wlei tnv
eTXeipnon mPog TNV 0AOKARPWON, KABWG N idla N apXITEKTOVIKA TOU CUOTAUATOG dEv
ETMTPETTEI TRV AQUTOVOUN, ATTOCTTACUATIKI AEITOUPYIA TWV TUNUATWY, AAAG TAUTOXPOVA TO

EVOWUATWHEVO UTTOOEIYUO eVOEXETAI va JNV TaIpIAdel ME TIG IDIAITEPOTNTEG TNG
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OUYKEKPIUEVNG €TTIXEIPNONG. 'ETOI dnpioupyeital pia évtaon avapeoa oTnv TTPoCapHoyn
NG ETTIXEIPNONG OTO GUCTNUA KAl OTNV TIPOCAPKOYH TOU CUCTAPATOG OTNV ETTIXEIPNON.
O Davenport (1998) 10 BAETTEI WG ATNUA KATA BACNH OPYAVWTIKO Kal OXI TEXVIKO, KAl N
dlaxeipion autig TnG évraong kaBopilel ot peydho Babud Tnv TEAIKA ékBaon Tou

EYXEIPAMATOG.

2.4.2 H texvoAoyia wg UttooTnpIKTIKR, OXI1 IKav ouvenkn

H BiBAoypagia ouykAivel o€ pia Kpiolun dIATTioTWoN: N eYKaTAoTAon £VOG CUOTAUATOG
ERP ®ev ouvemmdyetal ammd povn TG TNV opyavwrTikh oAokAnpworn. Otav éva
oAokANpwuévo cuoTnPa eykadioTaTal TTavw o€ Pia aueTARANTN AeIToupyIKA doun, Xwpeig
TTponyouuevn A TTapdAANAn avadiopydvwaon Twv dIadIKACIWY, TO ATTOTEAECUAO OeV €ival
O METACYXNUATIONOG OAAG N AQUTOPATOTTIOINCN TWV UQIOTAPEVWY OUCAEITOUPYIWV
(Hammer, 1990). H tpoypaupaTiky auth B€on, OTI n TexvoAoyia dev TTpETTEl va
auTtopaToTrolel  TIG TTOAGIEG  diadikaoieg aAG va  emTpémmel TRV €K Bgueliwv
emavaoxediaor Toug, cuptTAnpwveTal atré Tov Davenport (1998): 1o cuoTnua emRAAAel
TN OIKf TOU AOYIKN Kl UTTOXPEWVEI TNV ETTIXEIPNON va TTPOCApPPOCEl TIG dIadIKATIES TNG
OTIG ATTAITACEIG TOU, WOTE N €éKBaon va kpivetal atrd Tn dlaxeEipion TnNG Eviaong auThg Kal
OxI amdé Tnv TeXvoAoyia kaBauti. Me AGANa Adyia, n TEXVOAoyia Asitoupyei wg
UTTOOTNPIKTIKOG TTapdyovTag Kal Ox1 w¢ IKkav ouvenkn yia Tnv opifovTia oAOKARpwon:
TTAPEXEI TNV UTTOBOWR TTOU TN SIEUKOAUVEL, Bev eyyudTal OPwG Kal &gV UTTOKaBIoTA TNV

OPYQVWTIKI aAAQyr TTOU aTTaITEITAl yIa TNV a&loTroinor] .

To ouptépacua autd avoiyel éva euplTEPO E€PWTNUA: TTPOUTTOBETEL N OpPICOVTIa
oAokAjpwon kaT' avaykn Tnv uloBétnon evog eviaiou cuoThuatog ERP; To 611 To ERP
Kuplapxei wg TTAAT@OpUa UTTOOTAPIENG TWV dIATUNMATIKWY dIadikaciwy dgv onuaivel Ot
givair n povadik 0066¢. Oi Light, Holland kai Wills (2001) ocuykpivouv 1o eviaio ERP pe
TNV eVOAAQKTIKA TTpOCEyyIon Twv BEATIOTWY emiPEPoUg AUaoewv (best-of-breed), é1mou n
ETMIXEipNON OUVOETEL TO TTANPOPOPIOKO TNG OUCTNUA OTTO €EEIOIKEUPEVA OUOTATIKA
OIAPOPETIKWY TTPOPNBEUTWY. To gviaio ocUOTNHA, OTTWGS YPAPOUV, TTPOCPEPE! IOXUPATEPN
eyyevr oAoKApwan, aAAd cuxvd eTTIBAAAEI AKAUTITEG TUTTOTTOINUEVES BIAdIKATIES TTOU
gV avTatrokpivovTal GTIG IBIAITEPOTNTEG KABE opyaviouou: n evAAAAGKTIKF) TTPOCEYYION,
avTibeTa, TTPoo@Epel  PeEYOAUTEPN euUeAIia kal KaAUTepn e€uBuypduuion ME TIG
OUYKEKPIPEVEG  DIAdIKAOIEG, ME KOOTOG OPWG HEYOAUTEPN TTOAUTTAOKOTNTA OTN
dlacuvdeon. H idia n €vvola g opiddvtiag oAokAfpwaong cival AAAwoTe Katd Pdaon
OPYQVWTIKN: a@opd TNV eUBUYPAUMION POAWY, DEIKTWYV KAl POWV EPYacias yUupw aTrd Tn

dladikaaia. ‘ETol, TO €pWTNPA TOU av Kal g€ TToIov PaBUO aTTaITEITAl £Vva CUYKEKPIUEVO
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TEXVOAOYIKO UTTORaBpO yia Tnv €TTEUEH TNG TTAPAMEVEI AVOIKTO, KAl N ATTavinon

eCapTdral TeEAIKG aTTd TO PéyEBOG, TOV KAGSO Kal TIG avAyKeG TNG KABE eTTiXeipnong.

2.4.2.1 EvaAAakTikéS d1adpoués opilovriac oAoKAnpwan<

ATTO Tn Bewpnon auTr TTPOKUTITEI OTI N opICOVTIA OAOKAAPWON UTTopEl va emdIWXOEi Kal
pMéoa amd diadpopég TTou dev oTnpifovial e €va eviaio cuotnua ERP. H idia n
OAOKANpwaon €ival TPWTIOTWSG OpyavwrTik 1I010TATA:  a@opd Tov  OladIKACIOKO
TpooavatoAlIopud NG eTmXeipnong, onAadr 1 ouykpdtnon TG yupw ammod  TIg
dlatunuatikég diadikaaieg avti yia TG emuépoug Asimroupyieg (Lockamy & McCormack,
2004). MNa Tov AOGyo autd, n emiteugi TG €€aptdral AiyodTeEPO OTTO MIO CUYKEKPIUEVN
TTAQTQOPUA KAl TTEPICOOTEPO ATTO TOUG UNXAVIGHOUS GuvTovIGUoU TTou euBuypauuidouv
POAOUG, POEG Kal BEIKTEG. Z& OPYAVWTIKO ETTITTEDO, OI KAAGIKOI PNXAVIOHOi TTAEUPIKOU
OUVTOVIOUOU TTou TrepIEypayayv ol Lawrence kai Lorsch (1967) kai o Galbraith (1973)
EMTPETTOUV  AUTAV TV  €UBUYPAUUION OKOUN KOl ATToUdia  eviaiag TEXVOAOYIKAG
TAaTQOpUag: Tnv avaBeon pnTtAg 1010kTnoiag dladikaciag (process owners), TN
OUYKPOTNGON SIATUNHATIKWY OPAdwWY Kal pOAWV-OUVOECUWY, KaBWG Kal TNV uloBETnon
KOIVWV, DIOAEITOUPYIKWY DEIKTWYV ATTOdOONG. Z& PEYAAN KAipaka, BeBaiwg, kK&TTola yopen
TEXVOAOYIKNAG BlaoUvdeong KaBioTaTal avaykaia - dev TTPOUTTOBETEI WG KAT' avAaykn éva
HOVOAIBIKO oUoTNPA: N TTPOCEYYIoN TwV BEATIOTWY eTTINéPOUG AUoswv (best-of-breed)
Tou avéAuoav ol Light, Holland kai Wills (2001) avatrapdyel Tnv evotroinuévn por) HEow
evolduecou AoyiopikoU dlacuvdeong (middleware) kal SIETTAQUWY TTOU YEQUPWVOUV
€CEIBIKEUPEVD OUOTAUATA OIGPOPETIKWY TTPOUNBeUTWY. H KatdAANAn diadpoun e€aptdral
TEAIKA a1Td TNV KAIJOKA: 0 PIKPOTEPOUG OPYaVIOUOUG N opIfOVTIO OAOKANPWON UTTOPEI
va emmTeuxBei Katd KUpio AOyo SI1adIKaoTIKA, Pe eAa@pUTEPa £pyaAeia kal atreubeiag
OUVTOVIOWO, VW) N avaykn yia €va eviaio, IoXUpd oAOKANPpWHEVO CUCTNMA EVTEIVETAI OCO

augdvovTtail To HEYEBOC, N yewypa@Ikr dIacTToPd Kal N TTOAUTTAOKOTNTA TWV CUVAAAQYWV.

H 6€on auTh TeKPNPIWVETAI ATTO TO EKTETAPEVO pEUPA TNG BIBAIOYpa®iag TTou HEAETE TOUG
Kpiolyoug TTapdyovTteg emmiTuyiag (critical success factors) Twv épywv ERP. Aiékpivav
OTPATNYIKOUG KAl TAKTIKOUG TTapdyovTeg TTou KaBopifouv Tnv éKBacn Yiag uAoTroinong.
O1 Nah, Lau kai Kuang (2001), pyéoa amd eKTevr] AQvaOKOTTNOT, EVIOTIOAV EVTEKQ
Kpiolyoug Trapdyovrteg. Avapeod Toug TrepiAaufdvovial n avadiopydvwaon Twv
OIadIKOOIWY HE TTEPIOPICUEVN TTAPAUETPOTTOINCN, N dlaxeipion TG oAAayAg, N
UTTOOTAPIEN TNG avwTatng d10iKNoNG Kal N oa@ng ETTIXEIPNPATIKA OTOXEUON. ZTO idIo
oupttépacpua katéAngav ol Umble, Haft kar Umble (2003). To koivé elpnua dAwv Twv

MeAeTWV eival cagég. O TTapayovTeg TTou KaBopilouv Tnv TTITUXia 1] TNV ATTOTUXIO €VOG
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¢pyou ERP gival katd ouvTpITITIKI) TTAEIOVOTNTA OPYAVWTIKAG Kal SIAXEIPIOTIKAG pUONG,

EVW Ol OMIYWG TEXVIKOI TTaPAYOVTES KaTEXOUV deuTepeUouaa BEon.

Tn xpovikf diGoTaon TNG oXE0oNG QUTAG ATTOTUTTWVEI TO UTTOBEIYUA KUKAOU CWwNG Twv
ouoTNUATWYV ETTIXEIPNONG TTou TTPOTEIVAV o Markus kai Tanis (2000): n uAotroinon evog
ERP dev oAokAnpwveTtal pe Tn BEon Tou CUCTAPOTOG O AsIToupyia aAAG e€elicoeTal o€
OIad0OXIKEG PACEIG, KAl TO OUCIOOTIKA OQEAN TTPAYUATOTTOIOUVTAl OTIG UETAYEVECTEPES
@doeig oTabepoTroinong kai BeAtiwong. H petdfaon ammo tnv TeEXVIKA €yKaTdoTaon oTnv
TPayYMATIKA aflotroinon eEapTdrtal atrd TNV IKAvOTNTA TOU OpyavIoHoU VA aQOUOIWGTEl TO
oloTnPa Kal va avatrpooapudoel Tig SIadIKACieg Kal Toug pAAOUG Tou yUpw aTTd auTo.
EvioxUetal €101 TO KEVIPIKO ETTIXEIpPNPO TNG TTAPOUCAS €PYOOIag: N OpyavwTiKA
TIPOETOIMOCIa - Kal €18IKOTEPA N opIfOVTIa OAOKAApwWON Twyv dladikaciwy - €ival n
evoldueon PeTaBAnT Tou KaBopilel av n TeEXvOAoyikr €mTévduon Ba ammodwoel Ta

avapevoueva.

2.4.3 Wnoiakog peraoxnuarouos Kai diadikaoiakn wpiuotnta

Ta ouctiuata ERP evrdooovrtal ofjuepa oTO €UPUTEPO TTAQICIO TOU Wn@IaKoU
peTaoxnuaTiopoU (digital transformation), o omoiog €xel avadeixBei oe Kupiapxo
OTPATNYIKO eyxeipnua Twv peydAwv emixeipiocwy (Westerman, Bonnet & McAfee,
2014). O Vial (2019), otn cuoTnPaTIKA TOU €MIOKATINCN, TOV 0pidel wg pia diadikaaia
KATd TNV OTToia oI YN@IaKES TEXVOAOYieg TTPoKAAOUV dlaTtapax£g, Ol OTToIEG PE T OEIpd
TOUG WBOUV TIG ETTIXEIPAOEIS O OTPATNYIKEG ATTAVTHOEIG KAl G AAAAYEG OTIC OIAdPOMES
onuioupyiag agiog. O1 Verhoef et al. (2021) diékpivav Tpia diadoxikd oTddia: Tnv
wnoiotroinon (digitization), Tnv wnelakotoinon (digitalization) kal Tov kKaBauTtd WnEIako
METAOXNMOTIONO - KAl OTNV avAAucor Toug WOvo TO TeAeuTaio oTAdIO CuveTTAyeTal
OUCIAOTIKEG aAAayEG OTnv opyavwTikh Oourn Kal oTa utrodeiyuarta Asitoupyiag Tng
emyeipnaong. O1 Westerman, Bonnet ka1 McAfee (2014) gixav Adn ypdwel 6TI n €TTITUXia
TOU METAOXNUATIOPOU Oev eCapTdtal ammd Tnv idia Tnv TeEXvoAoyia aAAd amd Tov

OUVOUAOHO TNG ME AVETTTUYHEVN NYETIKA IKAVOTNTA.

Mapd Tov TTAOUTO TNG OXETIKAG BIBAloypagiag, éva onueio TTOPAPEVEl QVETTOPKWG
emegepyaopévo: n oulnTnon yia ToV YnQIoKO PETACYNMUATIOUO TEIVEI VA ETTIKEVTPWVETAI
€itTe otTnv TEXVOAOYIKN OIACTOON E€iTE OTNV NYECIa KAl TNV OPYavWTIKA KOUATOUpPQ,
a@AvoVTAG o€ deUTEPO TTAGVO TOV POAO TNG dIAdIKAGIOKNG OpYAVWONG WG YNXaviopou
TTOU PETAQPALE! TIG TEXVOAOYIKEG £TTEVOUOEIG 0€ AciToupyikd opéAn (Vial, 2019; Verhoef
etal., 2021). Qotéo0, 1600 n BIBAIOYPAPIa TWV KPICIHWYV TTAPAYOVTWY ETTITUXIAG OCO Kal

n Bswpia g dioiknong dladIKaclwy TTou €EETACTNKE OTNV evoTNTA 2.2 CUYKAIVOUV: N
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O1adIKaaIoK WPINOTNTA gival KaBopIoTIKA TTPoUTTé0eoN. ‘EToI, n opIifovTia 0OAOKApwon
- ME TO XOPOKTNPIOTIKA TNG, ONAadn 1010KkTNoia d1adIkacoiag, DIOAEITOUPYIKOI OEIKTEG,
gvoTToINUEVN PoN - TIPORAAAEI WG N evOIAUEDT METABANTI TTOU OUVOEEI TNV TEXVOAOVYIKN
eTEVOUCT UE TO ETTIXEIPNOIAKO ATTOTEAEOMA, KAl avadeIKVUETAI OE KPIioIun aAAG utro-

MEAETNUEVN TTAPAPETPO TOU WPNPIAKOU PETAOXNUATIOUOU.

H diatriotwon autr) opilel To KeEvd GTO 0TT0i0 TOTTOBETEITAI N TTApoUca epyacia: atmmod Tn
OuvoAIKAy Bewpnon TG BIBAloypagiag TTPOKUTITEI OTI N opIlOVTIO OAOKARpWON Twv
ETTIXEIPNMOTIKWY AEITOUPYIWV OgV €ival aTTAG UTTOTTPOIOV TNG TEXVOAOYIKNG avaBdadbuiong,

aAAG avaykaia opyavwTiky TTpoUTTé0e0r] TNG.

2.5 20vOeon gpyaciag Kal TPoodlopIoHOG EPEUVNTIKOU KEVOU

H avaokotnon 8i€Tpege pia ouvekTikh Sladpour], atmd Tn BewpnTikr Bepediwon g
O1adIKACIOKAG OpYyAVWONG £wG TIG TEXVOAOYIKEG TNG TTPOUTTOBECEIG. XTH OUVEXEID, TA
EMPEPOUG €UprUATa OUVTIBeVTaI O€ éva evidio €TXEipnua, Kal TTAvw O0€ auTd
TTpoadiopifeTal TO EpeUVNTIKO KEVO OTO OTTOI0 TOTTOBETEITAI N €pyacia, KABwg Kal n

OUMBOAN TTOU ETTIBIWKEL.

2.5.1 20vBeon Twv KUPIWV EUPNUATWYV

To TPWTO VAMA TNG €TMIOKOTINONG ag@opd Tn PeTABacn atmd Tn AEITOUPYIKK OTN
dladikaaiokry Bswpnon Tng emyeipnong. Omwg avaAubnke otnv evotnta 2.1, n
TTapadoolakn AEITOUPYIKA dOUN €ival PEV ATTOTEAEOUATIKA O0€ OTABEPA TTEPIBAAAOVTQ,
TTapAyel OUWG TO QAIVOUEVO TWV AEITOUPYIKWY OIAG, KOl Ol PEYOAUTEPEG OTTWAEIEG
amédoong evToTTiCOVTAl OTA ONUEIa BIETTAPNG PETALU Twv TUNUdTwy (Davenport & Short,
1990). H diadikaaiakr Bewpnon TTPOTEIVE TNV opyAvwaon TNG ETTIXEIPNONG YUpw aTTd PoEg
TTou dlaoyxifouv Ta TUAMOTA KOl WpEIiMace, amd TO Kiviua Tou avaoxedlaouou
ETTIXEIPNMATIKWY B1adIKaaiwy, aTn olyxpovn dloiknon diadikaciwy. H evotnta 2.2 £0¢1ge
OTI N EUTTPOKTN €QAPHOYA TNG AOYIKAG AUTAG, N opIfOVTIO OAOKApwaon, dev eCavTAsiTal
o€ aAhayn opyavoypduuatog aAAG TTPOUTTOBETEI CUYKEKPIYEVOUG UNXAVICHOUG: TN oagn
1dlokTnoia Tng diadikaciag, Toug OIOAEITOUPYIKOUG OeikTeG ammdédoong Kai TNV

KAIluakoUpevn dladikaaiakh wpindétnta (Hammer, 2007).

To deuTEPO VA a@opd T CUYKEKPIKEVOTTOINON TNG 0PICOVTIASE OAOKARpWONG HECA ATTO
TOUG ETTIXEIPNMATIKOUG KUKAOUG «aTTO GKpo o¢ Gkpoy». H evotnra 2.3 opydvwoe TIG
Oladikaoieg autég oe €E1 KUPIOUG Kal OUO UTTOOTNPIKTIKOUG KUKAOUG, WE EKTEVEDTEPN
BewpnTikn eme€epyaoia oTtoug Procure-to-Pay kai Order-to-Cash. Or1 kUkAol autoi

avayvwpifovTal ue ouykAion 16co amo 1n BiBAloypagia Tng dioiknong d1adIkaciwy 6Go
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Kal atrd ekeivn TG €@odiaoTikng aAucidag (Dumas et al., 2018; Lambert & Cooper,
2000). H €€étaon Twv KUKAwv auTwv avedelfe éva koivd poTifo. Ze OAoug, n adia
TTapdyetal oTIG SIETTAPEG YETAlU Twv Acitoupylwyv. H atroteAeopankdtnrTa e€apTtdaTal,
ETTOMEVWG, ATTO TOV OUVTOVIOUO TOUG KAl OXI a1TO Tn MEMOVWEVN BeATIOTOTTOINON

KaBepIdg.

To TpiTOo VAN agopd Tn OXEON TNG OPYAVWTIKAG auTrg emdiwgng pe Tnv TexvoAoyia. H
evoTnTa 2.4 £0€1EE OTI TG OAOKANPWHEVA CUCTAUATA TTPOYPAUUATIONOU ETTIXEIPNTIAKWY
TTOPWV AEITOUPYOUV WG TEXVOAOYIKOG QOPEAG TNG OAOKANPWONG, XWPIC OUWS va TNV
eyyuwvTar: otav gykabiotavral TTavw o€ aueTARANTN Asitoupyikr) dour, TO aTToTéEAECUA
€ival N auTouaTOTIOINCON TWV UPIOTAPEVWY BUCAEITOUPYIWV KAl OXI O HETAOXNUATIOUOG
(Hammer, 1990- Davenport, 1998). H ektevig BIBAIOypa@ia Twv KPICINWY TTapayovTwyv
EMTUXIOG CUMQWVEI: oI TTapdyovTeg TTou KaBopifouv Tnv £KBacn Twv OXETIKWVY £pywV
gival katd kUpio Adyo opyavwTikoi (Nah, Lau & Kuang, 2001). H texvoAoyia, eTTopévwg,
gival avaykaia oAAd Oy IKavr] ouvBnikn TOU WPETACXNMATIOMOU, Kal n opigévTia
oAokAApwaon Twv dIadIKaolwy avadelkvUeTal o€ evOIANEDN PETABANTH TToU PETA@PPACE

TNV TEXVOAOYIKI €TTEVOUCH € AEITOUPYIKA OQEAN.

2.5.2 To gpeuvnTIKO KEVO Kal n oUUBOAR TNS Epyaaiag

ATTO Tn oUvBeon auTr) TTPOKUTITEI TO £PEUVNTIKG KEVO OTO OTTOI0 evIACOETAI N TTapolca
EPYOOia Kal TO OTTOIO EKTEIVETAI O€ BUO ETTITTEDA. X€ BeWPNTIKO TTiTTEdO, N OUCATNON YIA
TOV WYN@IOKO METAOXNMATIONSO TEIVEI va ETTIKEVTPWVETAI E€TE OTNV TEXVOAOYIKH TOU
OIdoTOoN €iTE OTNV NYECia KAl TNV OPYavwTIKA KOUATOUPA, OQAVOVTAG QVETTAPKWG
HeAeTNUEVO TOV pOAO TNG BIadIKACIOKAG OpyAvwong WG PNXaviopoUu TTou Cuvdéel TV
TEXVOAOYIKR e€mTévduon pe 1o emmixeipnolokd amotéAeopa (Vial, 2019; Verhoef et al.,
2021). Ze ei®kOTEPO €TTiTTEdO, 01 KUKAOI Procure-to-Pay kai Order-to-Cash €xouv
MEAETNOEI ekTEVWIG WG dladikaaieg, 0 POAOG TOUG OUWG WG avayKaiag TTpolTTéleong - Kal
OX! WG atrAoU aTTOTEAECPATOG - EVOG WNPIAKOU PJETOOXNMOTIOPOU KaBodnyouuevou atro
ouotipata ERP &ev €xel TUxEl avTioToixNGg OUuoTNPATIKAG dlgpelvnong, 10iwg oOTO

TEPIBAANOV TWV PEYAAWV TTOAUEBVIKWV ETTIXEIPAOEWV.

H epyacia emodiwkel va cupBaAel oTnv KGAuwn Tou kevoU auTou. AVTIMETWTTIEI TNV
opifovTia OAOKARPWON WG TNV KPICINN OpyavwTIK TTPoUTTo0ecn Tou Wwn@Iiakou
METAOXNMOTIOMOU KOI TEKUNPIWVEI T OoxEOn autry ot Tpia emmiTeda: péoa amd Tnv
TTEPIYPOPIKN HEAETN €vOG OAokAnpwpuévou ouoTtiuatog ERP, v avdAuon oktw
TIPOYMOTIKWY  TTEQITITWOEWY  ETTIXEIPACEWY KAl TOV €AEYXO TWV €UPNUATWY OfE

EVAANOKTIKEG TEXVOAOYIKEG TTAATPOPUES. Me TOV TPOTTO QUTO, ETTIXEIPEI VO ATTAVTACEI OTO
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KEVTPIKO EPEUVNTIKO EPWTNHA TTOU TEBNKE OTO €10AYWYIKO KEQAAQIO. TO EpWTNUA agopd
TO av N opICOVTIA OAOKAAPWON TWV ETTIXEIPNUATIKWY AEITOUPYIWV ATTOTEAEI TTPOUTTO0EDN

1] ATTOTEAEGUA TOU YNPIAKOU PJETAOXNMATIOPOU TTou kaBodnyeital ammd cuctiuata ERP.

H BIBAIOypa@IKr €TTIOKOTINGN TTOPEXEI, TEAOG, TO aVAAUTIKO TTAQICIO yIa TO EUTTEIPIKO
MépOg TNG epyaciag. O KpioIueEG OopyavwTIKEG TTapdPETpol TToU avadeixbnkav oTIg
TIPONYOUUEVEG €VOTNTEG - n 18I0KTNCIa TNG OladIKaCiag, o1 OIAAEITOUPYIKOI OEIKTEG
atroédoong, ol POEC £YKPIONG Kal N Katavou pOAwvY - GUYKPOTOUV Toug AEoveg BAcel Twv
oTToiwv Ba e&eTaaTei 0 TPOTTOG UAOTTOINONG TWV KUKAWY 0TO ouoTnua. To Aidypauua 2.5
ouvoyiZel T oxéon opIfOvTIag OAOKARPWONG KAl WN@IakoU WPETAOXNUATIOPOU OTTWG

TIPOKUTITEI ATTO TNV £TMIOKAOTTNON.

Aidgypauua 2.5: H opi{évria oAokAnpwaon wg¢ mpodiréBean, dxi amoTéAsoua, Tou

WnIaKkouU LUETAoXNATIOLOU

[ H guvriBnc mapadoxn ]

Eykatdotaon ERP  F--------------—- + OMlokAnpwon & HETAOXNHATIOHOG

[ H 8£0on tng epyaociag - n opydvwaon ponyeital Tou guoThpatog ]

-
AelToupyikn dopn ]
Karavourn g QurtoTeEAn, amoguvoESELEVA TUNUara
L
( . .
OpyavwTtikég avaaxedlacHog
Hammer & Champy (1993)
L
( . y
Opiovtia oAokAnpwan
Lambert & Cooper (2000)
A
( .
ERP wcg popacg (enabler)
L Anotunwvet og adotnua tnv ndn oxeSiagugvn oAokAnpwaor
Yndlakog peETacXnUatiopog
L Emituyxdvetail 6tav £xet mponynBei n opyavwtikr ETOILOTNTA

lnyn: 16ia ereéepyaoia Baoel tou Reengineering the Corporation Twv Hammer kai Champy
(1993) ka1 Tou GpBpou Issues in Supply Chain Management rwv Lambert kai Cooper (2000,

Industrial Marketing Management.

2.6 ZuptrepaopaTa Ke@aAaiou

H petaBaon ammod tn Asiroupyikn otn d1adIKaoIoKA opydavwaon aveEDEIEE OTI Ol HEYAAUTEPES

ATTWAEIEG ATTOdOONG EVTOTTICOVTAI OTIG BIETTAPEG METAEU TWV TUNUATwy. H opiddvTia
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oAokAApwaon atravTd oto TPORANUa auTtd, OXI ws aAAayh opyavoypauPaTog aAAd wg
Oéoun unxaviopwy: 1I81okTNoia TNg dladikaciag, dlIaAEIToupyIKoi OEikTeEG amTrddoong Kal
KAIHakoUpevn wpipotnTa. O1 KUkAol atrd akpo ae akpo (end-to-end) divouv CUYKEKPIPEVN
Hopeny otn Aoyikr autr). Ta cuotiuata ERP, amé mnv 1TAeupd Toug, AsIToupyouv wg
TEXVOAOYIKOG @OpPE£ag TNG OAOKARPWONG, XWwpPIiG OPWGS va TNV €yyuwvTtal: atroTeAolvV
UTTOOTNPIKTIKA aAAG 61 IKavH GuvBrKn TOU Wn@IaKoU YETAOXNMOTIOMOU. Agv atroTeAoUy,
woTéo0, TPolTébeon Tng idlag TNG opIfovTiag OAoKARpwaong, n OTroia PTTopEi va
eMTEUXOEI KOl XWPIG eviaio ePTTOPIKO ERP - KATI TTOU AEyxETAI EUTTEIPIKA OTO Ke@AAaio
5. ATt6 T ouvBeon TTpoékuYe TO peuvnTIKG KEVS: 0 pOAOG TNG SIaBIKACIAKNG OpYAvVWOong
WG  OUVOETIKOU  KPIKOU  WETALU  TEXVOAOYIKNG  €TTEVOUONG KAl ETTIXEIPNOIAKOU

ATTOTEAEOPATOG TTAPAPEVEI UTTOPEAETNUEVOG. ZTO KEVO AUTO TOTTOBETEITAI N EpyaTia.
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KE®AAAIO 3: ME©OOAOAOTIA KAI MEAETH MNMEPINTQ:EHE (SAP S/4HANA)
3.1 MeBodoAoyia

To TTapdv Ke@AAalo BETEI Eva ETTIUEPOUG, TTEPIYPAPIKO EPWTNHA, TO OTTOIO UTTNPETEI TO
KEVTPIKO €PWTNMA TNG €pyaciac: av €vag opyaviopog uioBeThoel To auoTtnua SAP
S/AHANA, pe troieg TTpokaBopiopéveg dladikaoieg «end-to-end» Ba kAnBei va epyaoTei
oTnVv KaBnuepivry Tou Acitoupyia. MNa Tov OKOTTO aAuTO UIOBETEITAI MIa TTOIOTIKA Kal
TTEPIYPOPIKI] TTPOCEYYION, N OTToId UAOTTOIEITAI JECW HWEAETNG WiAg TTEPITITWONG HE TN
MEBOBO TNG avaAuang Tekunpiwyv (Bowen, 2009). H etmiAoyn TnNG TTEPIYPAPIKNS Kal OX1 TNG
EMEENYNUATIKAG KaTeUBuvoNg ival ouveldnTr]. ZnToUUEVO €ival va aTToTuTTwOEl N Aoyikn
TwV O1adIKACIWY, OTTWG AUTH €ival EVOWUATWPEVN OTO id10 To AoyIouIKO. H KaTelBuvon
auTh ouvadel Pe TNV TTOIOTIKA KAl EPUNVEUTIKA OTACN TTou TTpodiaypdgenke Ndn oTo

EI0QYWYIKO KePAAalo (evotnTteg 1.4 kai 1.5).

To SAP S/4AHANA 0&ev emAéxOnke Tuxaia yia Tn MEAETN. ATToTeAei €va TUTTIKO
oAokAnpwuévo ouatnua dlaxeipiong emixeipnuatikwy moépwyv (ERP) kai arreubiveral
KUPIWG O€ HEYAAEG TTOAUEBVIKEG ETTIXEIPNOEIG, OTIC OTTOIEG AKPIPWS €O0TIALEI KAl N
TTapouca gpyacia (evotnta 1.5). ZNUavTikOTEPO, WOTOCO, €ival OTI EVOUPKWVEI E AUECO
TPOTTO TO iBI10 TO PaIvOuevo TTou e€eTdleTal. AlaTiOeTal Ye éva oUVOAO TUTTOTTOINKEVWY,
TTpopovTeEAOTTOINUEVWY DIadIKaolwy «BEATIOTNG TTPAKTIKAG». O opyaviopuodg TToU TO
eykaBIoTd dev KaAeiTal va TIG oxedidoel Eapxng, GAAG va TIG a@opoIwaoEl. EmTpéTel,
Kupiwg, va @avolv Ta onueia dlaouvdeong PETAEU TWV BIAPOPETIKWY KUKAWY, TTOU
aTToTEAOUV KQI TOV TTUPAVO TOU €PEUVNTIKOU £pWTHMATOS. H €oTioon o¢ éva ouoTnua
oXeOIO0PEVO WG €vIAioO OUVOAO, Kal Oxl 0€ éva PWOAIKO aveEdpTnNTwy EQAPUOYWY,

KaBIoTa opartr] T d1adikaolak OAOKAAPWGCN OTNV TTIO AVETITUYMEVN TNG HOP®N.

Movada avdAuong ouvioToUvV Ol  ETTIXEIPNUATIKOI  KUKAOI  «end-to-end», OTTWG
uAotrolouvtal evidég Tou SAP S/4HANA. Or KUKMol TTou €&eTGlovTal AVTIOTOIXOUV OTO
avaAuTiKé TTAQiCIO TToU dlapop@wBnke oTnv evotnTa 2.3. To TTAQiCIO ekeivo avEDEICE €€
KUPIEG KOl U0 UTTOOTNPIKTIKEG OIAdIKATIEG WG TIG TTAEOV QVTITIPOCWTTEUTIKEG EKPPATEIG

NG opIfOVTIaE OAOKANPWONG.

H avdAuon tmou akoAouBei KOAUTITEI KAl TOUG OKTW auUTOUG KUKAouG. H emmAoyrh Tng
eupulTNTAag UTTayopeUeTal atrd 1o idlo TO gpeuvnTIKG epwTna. O KUPIOG AGYOG gival 6TI N
opIZoVvTIa oAOKANPpwWOoN ekdNAWVETAI OKPIBWGS OTA OoNWEia 6TTou 0 évag KUKAOG TTapadidel
™ porl oTtov €mmouevo. Mia TtrapayyeAia TTeAATN, yia TTAPAdEIYUA, EVEPYOTTOIEI TOV
oXeOIOONO TTOPAYWYNG, O OTI0I0G ME TN Oe€Ipd TOu Yevvd AIThuaTa TTPounRBeiag.

AvTioToIxa, n MeTaBOAR evog TTPoidvTog dlaxéeTal TauTOxXpova OTIGC TTWANOCEIG, OTIG
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TTPOUNROEeIES Kal oTNV TTapaywyn. Ta onueia autd Tng diacuvdeong dev kaBioTavTal opatd
Méoa atrd Tnv €¢€Taon U0 PENOVWHEVWY KUKAWYV: atTaitouv Tnv TTapakoAouBnon Kai
TWV YEITOVIKWY powv. H eupltnTa TN KAAUWNC aTTOTEAE], ETTOMEVWG, TTPOUTTOBEDN YIa VO

avadelxBei n idla N oAokApwaon TTou BPIoKETAI OTO ETTIKEVTPO TNG £PYATIOAG.

To mAaioio Tng evéTnTag 2.3 TTAPEXEl KAl TOV AEova TNG CUYKPITIKAG ATTOTiUNOoNG TTou
akoAouBgi. H repiypagn tng kabe diadikaaiag avrirapaBaAAeTal, oTn OUVBETIKA evoTnTa
3.9, e 1o BewPNTIKO UTTOBEIYUA TWV OKTW DIAAEITOUPYIKWY OladIKaaIwY Twv Lambert kai
Cooper (2000). Zkotrdg TNG avmimapaBoAng eival va @avei Katd TOco n BewpnTiKA
TTPORAeYnN TNG d1adikaoiakh g OAOKARpwoNg BpioKel avTiKpioua TNV UAOTTOINUEVN AOYIKN

€vOG eUTTOPIKOU CUCTAMATOG.

To eumeipikd UANIKG avTAgiTal amd Tnv  ETTionUn  EKTTAIOEUTIKN) TEKPNPiwon Tou
KaTooKeuaoTr}, n omoia diatibetar péow NG  TAaTOpuag SAP  Learning
(learning.sap.com). [pokeital yia T0 OUVOAO Twv HABNPATWY (courses) Kal Twv
TUTTOTTOINMEVWV OEvapiwv (scope items). Ta TeEKUAPIa AuTd TTEPIYPAPOUV BAUA TTPOG
Briua Tov TPOTTO PE Tov OTToio ekTeAEiTal KABE diadikaaia oto ouotnua. O lMivakag 3.1
OUYKEVTPWVEI TO OUVOAO Twv TINywv ToU Xpnolgotroménkav. KdaBe KUKAOG

avTioToIXieTal OTNV €vOTATA OTTOU AVOAUETAI KAl OTOV KWOIKO TNG avTioTOoIXNG TTHYAG.

Mivakag 3.1: [nyég rekunpiwong ava kUkAo kai vortnta

Kwdikég .
i EmixeipnuaTik6g KUKAOG Evérnta [nyA (SAP Learning)
TTAPATTOUTTAG
(SAP, ) KUkAog :
MpopnBeiwv/MNMANpwUwWY - 3.2 ISR22 (scope item
J13)
Procure-to-Pay
(SAP, Q) KukAog Fundamental Business
MwAAccwv/EloTrpdéewy - 3.3 Processes (scope item
Order-to-Cash BD9)
(SAP, B) 2xedlaopog/Mapaywyn - 34 S42010
(Plan-to-Produce)
(SAP, ¢, ) AvaTrtugn MpoidvTog - 35 S4C50, S41300
(Product Development)
(SAP, 1) Alayeipion Zxéoswv MeAaTwv
~(CRM / Lead-to-Cash) 3.6 C4HO1B
(SAP, a) Alaxeipion EmoTtpoguwy - 37 S46800 (scope item
(Returns Management) ' BKP)
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(SAP, 6) YTTOOTNPIKTIKOG KUKAOG:

Record-to-Report 3.8 F1120
(SAP, n) YITOOTNPIKTIKOS KUKAOG: 38 SF-ELC (SAP
Hire-to-Retire ' SuccessFactors)

lnyn: 16ia ereéepyaaia. OAor o1 KwOIKOI TTapATTEUTTOUY O€ HABALATA Kal TUTTOTTOINUEVA OEVAPIA

¢ mAarpopuag SAP Learning.

Emmionuaivetal pntd, 611 To UMKO aQUTO OUVIOTA TEKUNPIWON TTOU TTAPAYETAI ATTO TOV idI0
TOV KATAOKEUOOTH Yia EKTTAIOEUTIKOUG OKOTTOUG. Agv €xeEl UTTORANBEI O€ Kpion opoTiwY
(peer review) kai dev gival duvatov va erTaAnBeuTei atrd aveEdpTtntn TTNYH. MNa Tov Adyo
auTtd XpNOIUOTIOIEITAlI TTEPIYPAPIKA, WG aTToTUTTWOoN TNG oxedlaouévng (as-designed)
AOYIKAG TOU CUCTAMAOTOG. Aev eKAQUBAVETAI WG EUTIEIPIKA ATTOSEIEN TNG TTPAYHATIKAG
emidoong 1 TNG €KBaoNG PIOG UAOTTOINONG O€ OUYKEKPIUEVO opyavioud. O TTepIopIouog

auTOG avayvwPEICeTal e CUVETTEIO O OAN TNV €KTAOT) TOU KEQAAQioOU.

MNa K&Be KUKAO eapudoTNKE N idla avaAuTIKh dour, WOTE N TTAPOUCIACT VA TTAPANEVEI
OuyKpioIun attd evotnTa 0€ evoTnTa. MNpwTa TEPIYyPAPETAI N pon TNG diadikaaiag, padi pe
TQ TTOPACTATIKG TTOU TN dIATPEXOUV, KAl ETTEITA N OUVOECT TNG ME TO EPEUVNTIKO EPWTNMA.
KdaBe KUKAOG e O1aKPITA OUVAAAAKTIKF pory cuvodeleTal atmod £vav Trivaka Bnudtwy Kai
éva dIAypaAPPa PONG, WOTE N AEKTIKN TIEPIYPAPN VA ATTOKTA KAl OTITIKA ATTOTUTTWON.
E¢aipeon amoteAei o Record-to-Report. Omwg eényeital otnv evotnta 3.8, 0 KUKAOG
auTtdg dev OUYKPOTE auToTeAr] akoAouBia Bnudtwv aAAd oTpwua cuykAiong. Me Tn
Aoyikf) autr], ol evoTnTeg 3.2 £€w¢ 3.8 TTapouaidfouv dIadOXIKG TOUG OKTW KUKAoug. H

evotnTta 3.9 Tpofaivel aTn GUVOAIKA gUVOeoT Kal 0Tn aUyKpion Je To BewpnTikd TTAGICIO.

H peBodoAoyikA auTr €TTIAOYK] EVEXEI TTEPIOPIOUOUG TTOU oPeiAouv va dnAwBouv. MNpwTov,
N TEKKMNPIWON TOU KATAOKEUAOTA TTEPIYPAPEI TNV IDAVIKH, OJOAL por TNG dladikaoiag. Aesv
QTTOTUTTWVEI TIG ATTOKAIOEIG, TIG TTOPAUETPOTTOINCEIG A TIG TIPOCAPHOYEG TTOU EP@avifovTal
0€ MIa TTPAYMATIKN €ykatdaoTaon. AeUTepov, n MEAETN Miag TTePITTTwoNnG odnyei o€
AvOAUTIKA Kal 0XI € OTATIOTIKA yevikeuon. Ta eupAuata xapaktnpi¢ouv 1o SAP S/4AHANA
€I0IKA, av Kal n AOYIKr] Twv TTPoKaBopIoPévwy SIadIKaoiwy €ival KOIVA Kal o€ AAAa
ouoThpaTa TG idlag karnyopiag. O Treplopicyoi autoi dev avaipouv Tnv agia Tng
Tpooéyyiong. To ¢nroupevo O¢gv gival n péTpnon Hiag €Tmidoong, aAAd n avadeign Tng
OOMIKAG AOYIKAG OTNV OTToIa £vaG OPYaVIOUOG OQPEIAEl va TTPOCAPUOOCTEI OTAV UIOBETEI £va

TETOIO CUCTNUA.

3.2 O kUkAog MpopunBeiwv-NMAnpwuwyv (Procure-to-Pay)
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O kUkAog Tou oTo KepdAaio 2 avaAuBnke wg Procure-to-Pay ep@avifetar otnv
Tekunpiwon Tou SAP S/4AHANA péoa ammd tnv tumotroinuévn diadikacia «Service and
Material Procurement» (kwdikdg J13). H diadikacia autr evidogeTal OTO0 OEVAPIO
eTTayyeAPOTIKWVY UTTNpEeaIwyV (professional services) Tng Auong (SAP, y). MepiypdopeTal
W¢ eviaia akoAhoubBia TTou cuvdéel Tn dlaxXEipIon TwWV TTPOUNBEIWY PE TNV OIKOVOMIKN
AeIroupyia. ZT0X0G €ival va Pnv UTTAPXEI GOUVEXEIQ OTN POA TWV TTAPACTATIKWY, OTTd TOV
TPoadiopiIoud TNG avaykng éwg Tnv TANPwuR Tou TTpounBeutrh. Emonuaivetar ek
TTPOOIUIOU OTI TO UAIKO TTPOEPXETAI ATTO TNV EKTTAIOEUTIKN TEKUNPIWON TOU KATAOKEUQOTH
Kal TTapouciddeTal TTEPIYPAPIKA, XWPIG va eKAAUBAVETAI WG aveEdpTNTA £TTAANBEUUEVN

EUTTEIPIKA HOpPTUpIa.

3.2.1 H pon tng diadikaoiag

2T1ov TTUpAva NG, N dladikaoia akoAouBei pia oTabepry aAAnAouxia. AQeTnpia aTTOTEAEI
TO aiTNPa ayopdg (purchase requisition), ye 1o o1oio éva TUAMA ] éva €pyo dnAwvel TRV
avaykn Tou. E@béoov TpoodiopioTtei KATAAANAN  TynR TTpounBeiag, TO  aiTnua
MeTaTpETTETOl O€ €VTOA ayopdc (purchase order), xelpokivnTa 1 autéuarta, Kai
atmooTéAAETAI oTOV TTPOPNBeUTH. Mg Tnv ekTéEAeon TNG EVTOARG akoAouBei n TTapaiafn.
MNa ulikd kataxwpeeital Toapahafy ayaBwv (goods receipt), n otoia Tapdyel
TTapacTaTikd UAIKoU (material document). TNa uTinpEecieg dnuIOUPYEITAI KAl EYKPIVETAI
OeATio KaTaxWPIoONG UTTNPECIWY (service entry sheet). ‘ETTovral n kataxwpion Kai n
€TTaANBeuon Tou TIoAoyiou Tou TTpounBeuTh (supplier invoice). TeAeuTaia €pxeTal n
e€OQPANCON TNG uToXpEéwong, appodioTnTa TNG OIKovopikng dlaxeipiong (SAP, y). Ta

dlakpITd BAaTa, 6TTWG Ta opilel N Tekunpiwon, cuvoyifovTal otov lNivaka 3.2.

lMivakag 3.2: Baoika Briuara rou kUkAou P2P ava mapadayn

AiTnua ayopdg
EvToAn ayopdg
ATTOOTOAR €VTOAG OTOV TTPOUNBEUTH

MapaAaBr) ayabwy (UAIKA) ) dnuioupyia kai €ykpion deATIOU KATaxwpiong
UTTNPECIWV (UTTNPETIEG)

Karayxwplion Kal eTTaAr8gucon TipoAoyiou TTpounOeuTh

EEO@pANCN TNG utTOoXPEWONG

lnyn: 1dia ereéepyaaia Baoer tn¢ rekunpiwons SAP Learning yia tov KUKAo Procure-to-Pay
(LGOnua ISR22- SAP, y).
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3.2.2 20v0Ean UE TO EPEUVNTIKO ELWTNUA

Q¢ TpwTOG KUKAOG TTOU €&eTdleTal, O Procure-to-Pay tpoo@épel 10 kaBapdtepo
TTOPAdEIYUA VOGS yVWPIoPaTog TTou Ba eTTavéABEl o€ GAOUG TOUG UTTOAOITTOUG: O €AEYXOG
Oev OUVIOTA €EWTEPIKO, €K TWV UCTEPWY OTADIO, GAAG evOwUATWVETAI 0TV idIa TN POA.
H avtirapaBoAr evioAng, TTapaAafhg kal TIHoAoyiou dev eTTagieTal o€ xeipokivnTn
dlaoTavupwon amod To AoyioTiplo, OAAG  ekTeAeiTal ommd TO OUCTHPO MECW TOU
Aoyaplacpou ekkaBdapiong GR/IR kal Tou AUTOPATOU PTTAOKOPIOUATOG TWV ATTOKAICEWV.
H emixeipnon, eTouévwg, dev KAAEiTal aTTAWG VO QUTOUOTOTTOINCEI ETTIUEPOUG EPYATiEg
TpounBeiwy, aAAd va epyaoTei EVTOG JIag akoAouBiag oTnv OTToia N CUMPOPPEWaN Kal N
AoyioTiKA akpifeia TTapdyovral KaBwg n pon €geAicoeTal, kal Ol a@OTOU QUTH

oAokAnpw0ei. H akoAouBia autr] atrotuttveTal 0TO Aldypauua 3.2.

Aigypaupua 3.2: Pon tou kUkAou Procure-to-Pay 6mrw¢ amrorummwverar oto SAP
S/4HANA

[ Altnpa Ayopdc ]

[ EvtoAf Ayopdc ]

| I

MapaiaBn Ayadwv Aeltio Yinpeowwyv
(YAKQ) (Ynnpeoieg)
I [
TipoAoyLo ‘EAeyxog GR/IR
MpopnBeuth i TputAn Avtiotoixion

[ MAnpwpn ]

lnyn: 16ia ereéepyaaia Baoer tn¢ rekunpiwons SAP Learning yia tov KUKAO Procure-to-Pay
(uGOnua ISR22- SAP, y).

3.3 O kukAog NwARoewv-Eiompaewyv (Order-to-Cash)

O kUkAog 1mou oT1o KegpdAaio 2 Trapoucidotnke wg Order-to-Cash atrotutrwveral otnv
Tekunpiwon Tou SAP S/4HANA péoa ammd tnv TutroTroinuévn dladikacia «Sell from

Stock» (kwdikdég BD9). H diadikacia trepiypd@el Tnv TwAnon amo diabéoipyo amdbeua
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wg eviaia akoAouBia Bnudtwyv (SAP, C). Exteiveral ammd tn dnuioupyia Tng TTapayyeAiag
TOU TTEAATN WG TNV EKKOBApPIoN TOu Aoyapiaopou Tou PETA Tnv ioTrpagn. Zuvoéel €101
adigAeimTTa TIC TTWAACEIS, TN Olaxeipion oTToBEUaTOC Kal TN  XPNHOTOOIKOVOMIKN

AeiToupyia.

3.3.1 H pon tng diadikaoiag

ZTOV TTUprva TnG, n por) akoAouBei Tréve diadoxika oTdadia. A@eTnpia atroTeAEi n
onuioupyia TNG Trapayyeldiog TTwWARoewv (sales order). Kard 10 0T1ddI0 autd
EVEPYOTIOIEITAI QUTOMATA MIa O€lpd AsiToupylwy, avAAloya peE Tov TTEAGTR Kal TO
TTapayyeAAOUEVO UAIKO: 0 TTPpoadiopioudg TG TIMAG (pricing): 0 €Aeyxog dIaBeaINOTNTAG
Tou UAIKOU (availability check): o xpovotrpoypauuaTIoNdG TNG TTapayyeAiag: Kal n
TTAPAywWYyr TWV OXETIKWV EEEPXOPEVWV EYYPAPWY, OTTWG N emBeRaiwaon TTapayyeAiag
(SAP, ¢). AkohouBei n dnuioupyia Tng TTapdadoong (outbound delivery) kai n cuAAoyn Twv
eiIdwv (picking). E@ooov 10 diaBéoipyo amdBepa otnv amairoupevn 8éon dev €TTAPKEI,
pMecoAafei peTakivnon amoBEuaTog. H TTpayuaTikd atTooTaAEIoa TTOOOTNTA KATAXWPEITAI
OoTO oUOTNUA, WOTE VA ATTOKAEiETAI OTTOIAdNTTOTE ATTOKAION METAEU TNG TTapayyeAiag Kal
TOU TTapaoTaATIKOU Trapadoons. Me tnv oAokAripwon Tng OuAloyng, o uTtrelBuvog
ammooToAwv TIpofaivel otnv ékdoon Twv ayaBwv (goods issue). H evépyeia autn
Kataypdeel Tnv €6000 TNG QUOIKAG TTOOOTNTAG ATTO TO ATTOBepa KAl TO KOOTOG
TTwANBévVTWYV (cost of goods sold) oTn xpnuaTooikovouik AoyIoTIKr. H por] KAgivel e Tn
onuioupyia Tou TTapacTaTikoU TioAdynong (billing document). To mapacTaTiké auTd
TIHOAOYEI TNV TTAPAdOON Kal KaTaxwpei £00da Kal KOOTOG TTWANBEVTWY 0T BIOIKNTIKI
AoyioTiKA (SAP, Q). Ta diakpITd BrApaTa, OTTwG Ta opidel n TeEKunpiwon, cuvowifovtal oTov
Mivaka 3.3.

lMivakag¢ 3.3: Baoikd Bruara tou kUkAou Order-to-Cash

BApa Meprypaen

. . Kartaxwpion Tng mapayyeAiag Tou TTeAATN, HE
Anpioupyia Trapayyelia AP .
mT)Kr']of(Xv (Crgat\((aVSalei TTPOCdIOPIoUO TIUNAG, s)\gvxo élaeacluommg,

Order) XPOVOTTPOYPOAUMATIONO Kal TTapaywyn TNG

empBeBaiwang TapayyeAiag.

Anuioupyia TTapadoong ‘Evapgn Tng diadikagiag atrooTOANG We Tn dnuioupyia
(Create Delivery) TOU TTOPACTATIKOU ££EPXOMEVNG TTAPAdOONG.

EvTomnopdg Kal TTPOETOINACIA TWV EIBWV TTPOG
ATTOOTOAR KQI KATAXWEION TNG ATTOOTAAEICOG
TTOOOTNTOG.

ExTéAeon ouAhoyng
(Execute Picking)
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Karaypagr tng 600U Twv €10WV atré To atroBepa Kal
TOU KOOTOUG TTWANBEVTWY OTN XPNUATOOIKOVOMIKA
AOVYIOTIKA.

‘Ekdoon ayabwv (Post
Goods Issue)

"EKDOON TOU TIOAOYiOU TTPOG TOV TTEAATN Kl
EVEPYOTTOINON TWV AOYIOTIKWY £YYPAPWY E0ODWV Kal
EIOTTPAKTEWYV KAl KOOTOUG TTWANBEVTWY GTN SIOIKNTIKN

AOYIOTIKA.

Anuioupyia TTapacTaATIKOU
TIHoAGynaong (Create
Billing Document)

lnyn: 16ia emeéepyaaia Baoer TN tekunpiwaons SAP Learning yia tov kUkAo Order-to-Cash
(ué6nua BDY9- SAP, ().

3.3.2 20vOeE0n UE TO EPEUVNTIKO ELWTNUA

To diakpITé yvwpiopa Tou Order-to-Cash €ykemal aTnv epREAEIQ TTOU ATTOKTA Wia Kail Jovn
evépyela. H ammoBrikeuon Tou TTapacTatikoU TINOAOYNONG OEV EVNUEPWVEI OTTAWG Evav
eTTOMEVO KpPiKO, aAAG diaxéeTtal TauTdxpova oe TTAHBOG UTTOOUOTNUATWY: TTapAyEl TO
AoyIOTIKG TTAPaCTATIKG, ETTIKAIPOTTOIEI TOUG EICTTPAKTEOUG KAl TNV avaAuon KEpdoPopiag,
AvVaTTPOCAPHOLEl TO TTIOTWTIKO OPI0 TOU TTEAATN Kal TPOPOOOTEI TIGC EVOWHATWHUEVEG
Aeitoupyieg avaAuong dedouévwy. Evw otov Procure-to-Pay n oAOKANpwon QAavNnKe wg
EVOWHATWHEVOG EAEYXOG KATA UAKOG MIag akoAouBiag, edw yiveTal opaTth wg akaplaia
dldxuon HIOG EYYPAOAG O€ TUAUATO TTOU, O€ MIa AEITOUpYIK opydvworn, 6a
EVNMEPWVOVTAV XWPIOTA KAl PE XPOVIKA uoTépnon. H emixeipnon &ev utmopei va
METAXEIPIOTEI TNV TIMOAOYNON WG AUTOTEAEG AOYIOTIKO Yyeyovog, yiati TO oUoTANa TNV
QVTIMETWTTICEI WG KOWBO TIOU €VEPYOTIOIEI OUYXPOVWG TN XPNHUATOOIKOVOUIKN, TNV
EUTTOPIKA Kal TNV avaAuTtikr didotacn. H porl TTapouciadeTal CUYKEVTPWTIKA OTO

Aldypapua 3.3.

Aiaypauua 3.3: Pon tou kUkAou Order-to-Cash ommwg ammorurrwveral ato SAP S/4HANA

Zehida 44



E . ; 3

BENER YreoBuvoe YrneuBuvog Aoyiotig
EKTPOOWTIOG aMooToAUIV TIpoAGYNo ELOTIPAKTEWV
nwARCEWV HOTEVASHS e

O meAdtng napayyEMiel
LAKO

|

: a N
[ Anutoupyia ] Anploupyia

TapayyeAiag
TIWARTEWY J napddoang y
' N
Ektéheon cuhhoyng
S A
[ h ( Anptoupyia D f Kataxwplon
Ekdoon ayaduwv TAPACTATIKOU ELOTIPAKTEWY /
\ y 1 Tohdynang y 1 eignpagn (J59)
i Kéotog mwAnBévtwy ‘Ecoda + Elampaktéol :
—+XPNUATOOIKOVOULKN —* NoyLOTIKO
Aoylotkr (FI) Mapaotatiko (FI/CO) ] OAoKARPWAN KUKAOU

Tnyn: 16ia ereéepyaoia Baoel Tng Tekunpiwons SAP Learning yia tov kUkAo Order-to-Cash
(u@6nua BD9- SAP, ().

3.4 O kUkAog Zxediaopou-Napaywyng (Plan-to-Produce)

210 TAQioIo TTou TEBNKE oTo KepdAaio 2, n petdBacn atmod Tn Aeiroupyiki oTnv opIfovTIa
opyavwon yivetal I81aiTEPA EHPAVRG OTOV KUKAO Zxedlaopou-MNapaywyng. Z& Pia KABeTn,
TUNMATIKA dOUR, O TTPOYPANHATICHOG TTApaywyng, N TTPOUNABEIa UAIKWY, N TTapaywyn Kal
ol TTWANCEIG AsiToupyolv wg OIOKPITA «vnaldy», kabéva pe OIKOUG TOu OTOXOUG Kal
Oedopéva. AvtiBeTa, n Aoyikh TG avadiopydvwong diadikaoiwv (Hammer & Champy,
1993) kai N avTiAnwn TNG £podIaCTIKAG AAUCIdAG WG BIKTUOU CUVOEDENEVWY BIAdIKATIWV
(Lambert & Cooper, 2000) atmraitolv pia gviaia por. Z& auTrv, T0 CANA TNG ¢ATNONG

dlarpéxel adIGAeITTTa TNV aAuaida PEXpl TO QUOIKG TTPOIGV KAl TO ATTOBEUQ.

O KUKAOG auTdG €xel pia 1I81aITEPOTNTA: Oev TTEPIOPICETAIl OTN dIAKivON TTAPACTATIKWY,
aAAG TTEPIAAPBAVEI TOV QUOIKO PETAOXNMUATIONO UAIKWY O€ £TOIMO TTPOIdV. INa Tov Adyo
auTtd «ayyicel» TautdXpova dUO YEITOVIKOUG KUKAOUG. AvAvtn ouvdEsTal PJe TOV KUKAO
MpounBeiwv (Procure-to-Pay), yéow Twv avaykwv og cuoTatikd. Katdvtn cuvoéeTal he
Tov KUKAO MNMwARoewv (Order-to-Cash), yéow tng {rTnoNg TTou TTUPOBOTEI TNV TTAPAYWY.
H tekunpiwon g SAP diakpivel TpeIg BepeAILOEIS TPOTTOUS OpYAVWONG TNG TTAPAYWYNAGS:
TNV TTapaywyn pe wenon (push) Bdaoel TpOBAewns: TNV TTapaywyn Ye €Agn (pull) peta
TNV Tapayyehia- kal TIG UBpIdIkéEG TTpooeyyioelg. O TPOTTOI AUTOi  aTTOTEAOUV
EVOWMATWHEVEG TTOPAdOXEG TOU AOYIOMIKOU, OTIC OTTOIEG N €TMIXEIPNON KoAeiTal va
TpocapuooTei (SAP, B).
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3.4.1 H pon tng diadikaoiag

210 SAP S/4HANA 0 KUKAOG EKTUNICTETAI WG JIa CUVEXTG AKOAOUBIO TTOU YEQUPWVEI TOV
oXeOI00O e TNV ekTéAeon. AgeTnpia gival n diaxeipion ¢ATnong (demand management).
O1 HEANOVTIKEG AVAYKES ATTOTUTTWVOVTAI WG TTPOYPANPATIONEVESG AVEEAPTNTES ATTAITHOEIG
(planned independent requirements, PIRs). O1 amaitioeig autég TTPOKUTITOUV atrd
TPORAEYWN A KaTaxwpifovTal XEIPOKivnTa KAl AEITOUPYOUV WG TTPOCWPIVOI OEIKTEG TWV

avapevopevwy mrapayyehiwv (SAP, B).

To Tpdypapua ¢ATNONG TPOPOBOTEI TOV TTPOYPAUMATIONS aTTaITioewy UAIKwyY (Material
Requirements Planning, MRP). Z1nv ékdoon MRP Live, mou ekteAeital otn Bdon SAP
HANA og¢ TTpayuaTikd Xpdvo, To cuoTnua diaBdadlel amaitAoels Kal d1aBeaIudTNTES KAl
uTToAOYiCel TIG €AAEIYPEIG. ZTN OUVEXEIQ ONUIOUPYEI QUTOUATA TTPOTACEIG KAAUWNG:
TIPOYPAPUATIONEVEG EVTOAEG (planned orders) yia TNV ECWTEPIKN TTAPAYWYI] KAl aIThPaTa
ayopdgs (purchase requisitions) yia Ta TpounBeudueva UAIKA (SAP, B). H avdAuon Tng
ouvBeong Tou TpoidvTog (bill of materials explosion) diac@aAilel 611 0 uTTOAOYICHOG

dlaTpéxel KABeTa OAa Ta eTiTTeda, aTTd TO TEAIKO TTPOIOV £WG Ta EEapTAMATA.

Me Tnv oAokAjpwon Tou oxedloopou, n  porp TeEPvA  oTnv  ekTtéAeon. Ol
TIPOYPANUATIOHEVEG EVTOANEG PETATPETTOVTAI O€ EVTOAEG TTapaywyn¢ (production orders)
Kal aTTeAEUBEPWVOVTAI TTPOG TNV TTapaywyn. Katd Tn QUOIKA TTapaywyri avaAwvovTal Ta
ouoTaTiKa UAIKA. Me Tnv mrepdtwon katayxwpiletal n empeaiwon (confirmation) Tng
TTapayBeicag ToooOTNTAG KAl Twv TTOPWV TTou KaTtavoaAwonkav. O KUKAOG KAgivel Je TNV
TTapaAafn Tou £Toluou TTPOIGVTOG 0TO aTTOBEa (goods receipt from manufacturing), atréd
otrou kaBioTartal dlaBéaipo yia Tnv KAAuwn TnG ¢ATnong (SAP, B). Ta diakpitd Briparta

TOou KUKAou ouvoyiCovTtal aTtov Mivaka 3.4.

Mivakag¢ 3.4: Brhuara rou kUkAou Zxediacuou-lNapaywyns oto SAP S/4HANA

BAua Meprypaen

. . AtroTUTTWON T eAMOVTIKAG {NTNoNG atTd TTPORAEYN 1
Aiaxeipion Zfmone nTngu o oan;iVCr?T Or(] ng PORAewN 1
YT1roAoyIouog eAAcipewv, avaAluon auvBeong TTpoidvTog,

ExktéAeon MRP . . X
dnuIoupyia TTPOTACEWV KAAUWNG

AloAéynon ‘EAeyxog eMeipewy, eTiAucn KaT' e€aipean,
QTTOTEAEOPATWV TIPOCOWOIWON EVEPYEILV
MeTaTpoTrr) o€ EVvTOAR MeTaTPOTI) TNG TTPOYPAPUATIONEVNG EVTOANG O€
Tapaywyng EKTEAETIN
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ATtTeAEUBEPWON Kal ATtteAeuBEpwon TNG EVTIOAAG OTNV TTApAywYR Kal
TTapaywyn avaAwaon UAIKWY

MapaAapr aTto amébeua Eicaywyn Tou £TOIHOU TTPOIGVTOG OTO aTTéOE A

lnyn: 1dia ereéepyaaia Baoel tn¢ rekunpiwonc SAP Learning yia Tov KUKAO 2xediacoU-
lMapaywyng, Plan-to-Produce (udbnua S42010- SAP, B).

3.4.2 20v0e0n UE TO EPEUVNTIKO ELWTNUA

O Plan-to-Produce €ival o KUKAOG OTTOU TO KEVTPIKO ETTIXEIPNUA TNS Epyaaiag doKIuadeTal
MO aTTaITNTIKA, yiaTi €dw n oAokAfpwon dev eival atTAwg TTapolca aAAG avaykaia
ouvlnkn yia va Asitoupynoel kaBolou n dladikacia. To MRP trapdyel vonua pévo
epooov d1aBadel Tn ¢ATNoN atro TIG TTWARCEIS KAl TPOPOSOTEI TAUTOXPOVA TIG TIPOMNBEIES:
av ol JeTaBIBACEIS AUTEC KATAKEPPATIOTOUV GE TUNMATIKA OpIa, O UTTOAOYIOUOG KaBapwy
avaykwv oTnpietal o eANiTTr] dedopéva kal n oAucida otrdel. Edw €dpddetal n
IoXupdTEPN dlaTuTTWOoN NG Béong: oe avtiBeon e KUKAOUG OTTOU N AEITOUPYIKN
opyavwon Ba Arav amAwg Alyotepo atrodoTIKY, OTOV TTPOYPAUMATIONS TTapaywyrig Hid
TUNMATIKA douA KaBIoTd TNV idia TN AoyIKr) Tou oCUCTAUATOG ave@dppooTn. H opifévTia
opyavwon O¢v ival, ETTOPEVWG, ETIBUUNTO ATTOTEAECOHA TTOU OKOAOUBEI TNV Ul0BETNON
TOU OUCTAMATOG, aAAd TTPOATTAITOUMEVO Yia va amodwaoel To ouoTtnua egapxns. H

aAAnAouyia Twv oTadiwv ammoTuTTWVETAl 0TO AlIdypauua 3.4.

Aigypauua 3.4: Pory tou kUkAou Zxediaouou-lNapaywyns oro SAP S/4HANA

NwAnoelg/ Order-to-
Efwtepkd Cash i

Mapayyehieg
Mehatwy

ZXEBIAOPOC Alaxeipion ExtéAeon A&loAdynan
Napaywync ZAtnong MRP ATOTEAEGHATWY

Atipata
Ayopac

Napaywyn Procure-to- Evtohin AmteAsuBEpwan . l MapaAiaBn
& AmoBrikn [ Pay [I‘Iupuywvﬂc}-[ / Mapaywyn HET{IBSB“MO“ AnoBepa ]

lnyn: 16ia ereéepyacia Baoer tne tekunpiwons SAP Learning yia tov KUkAo 2 xedlacuou-
lMapaywyrng, Plan-to-Produce (ua6nua S42010- SAP, B).

3.5 O KUkAog Avarrtuéng lNMpoidévrog (Product Development)
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ATTO TOUG KUKAOUG TTOU €£€TACOVTOI OTNV €£PYOQOia, N avatTugn TTPOIOVTOG gival EKEIVOG
TTOU QTTOKAIVEI TTEPICOOTEPO aTTO TO TIPOTUTTO TNG YPAMMIKAS aAAnAouyiag. Otrwg
onueliwdnke oto KepdAaio 2, dev TTpokeITal yia pia diadikacia TTou Eekiva ammd éva
EVOUOHa KAl KAEIVEI UE PIO OIKOVOMIKA €E0QANCN, aAAd yia évav KUKAO {wnG. To TTpoidv
OIEpxeTal ATTO BIABOXIKEG PATEIG: CUAANWN, OXEDIAOHUO, avATITUEN, TTAPAYwWYH, TTWANCN
Kal guvtrpnon. Z10 T€Aog KaBe @dong AauBdveral n amdégacn av n TTpooTrabeia Ba

ouvexIioTei | Ba eykataAeipBei (SAP, €).

Z1nv Tekunpiwan Tou SAP S/4HANA n Aciroupyia auTh evidooeTal oTo eUpUTEPO TTEDIO
R&D Engineering. 210 TTAQiolo Twv oevapiwv TnG SAP, 0 6pog «avatTugn TpoidvTog»
avTioTolxicetal ye Tn Alaxeipion KukAou Zwng MNpoiévtog (Product Lifecycle Management
- PLM). H Aeitoupyia auth ammotuttwvel Ta dedopéva TTou TTapdyovtal Kabwg uia 16éa
METATPETTETAI OE TTPAYMUATIKO TTPOoIoV. Me Ta dedopéva autd TPoPOOOTE TIG PETETTEITA
ATTOQACEIG TTAPAYWYAG, TTWANCONG Kal TTpocappoyig (SAP, €). Etreidr) n Tpocappoyni
TWV TTPOIGVTWV Eival avattdQEUKTN, N TEKPNPiwaon €oTIddel o€ dUo duvatodTnTeg Tou PLM
TTou Tn aTnpifouv: Tn diaxeipion petaBoAwyv (Change Management) kai Tn diaudpewaon
mrapaAAaywyv (Variant Configuration). F'opw atmoé auTég TIg U0 duvaTOTNTEG OPYAVWIVETAI

Kal n TTapouca avaAuon.

3.5.1 H pon tn¢ diadikaoiag

2¢ avtibeon Pe TOUG TTPONYOUUEVOUG KUKAOUG, €dw Oev UTTAPXEl Mia Kal PovadikA
YPOUMIKA akoAouBia. To TTO GUYKEKPIMEVO Kal TTANPWG TEKUNPIWPEVO AEITOUPYIKO
uttOoBaBpo Tou KUkAou eival n idla n diadikacia TG PeETaABoAAg, kal yiI' autd n pon
TEPIYPAQPETAI HEOA aTTO AUTHY. AQeTnpia atToTeAE N dnuioupyia evog @akéAou JETAROANG
(Change Record) amé tov utretBuvo avamtugns. O @akeAog Kataypda@el TNV TTEPIYPAPH,
TNV AITIOAOYiq, TIG OXETIKEG NUEPOMNVIES KAl TOV UTTEUBUVO TNG aAAQYAG. 2T CUVEXEIQ O
MNxavikog Aiotag uhikwyv (BOM - Bill of Materials Engineer) eA€yxel To aiTnua Kai avaBETel
OTOV PAKENO TO AVTIKEIYEVA TTOU ETTNPEACOVTAI: AIOTEG UAIKWY, TTPoiéVTa, dPpOUOAGYIa Kal
éyypaga. MpoaTiBevtal, €Tiong, TUXOv ouvodeuTIKA TTapaoTaTikd. AKoAouBei n €ykpion
N amoppiyn Bdoel evdg SIKTUOU KataoTaoewv (status network). Ze pia ouykekpipévn
KaTaoTaon To oUoTnua dnuioupyei autéparta Evav apiBud petafoAng (change number).
Me autdv Tov apiBud 0 UNXAVIKOG EKTEAEI TIC TTPAYHATIKEG aAAayég oTa KUpIa SeSOMEVQ.

TéMNog, amreAeuBepwvovTtal T6oo ol aAAayEg 600 Kal 0 id10G 0 PAKEAOG (SAP, €).

‘Eva onueio TTou N Tekunpiwaon Tovilel pnTd, Kal TTou £XEI onuacia yia Tnv Katavonaon mng
dladikaaiag, €ival o dIaxwpIoPOg pOAwv PeTagl QakéAou kKal aplBuol petafoAng. O

PAKeAOG PETAPBOANG Bev eKTEAET 0 iD10G Kapia ahAayr) oTa avTikeiyeva. AgIToupyei wg Evag
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OPYOVWHEVOG QAKEAOG TTOU OUYKEVTPWVEI TO QVTIKEIMEVA, akoAouBei pia diadpopn
Olepyaoiag (process route) kal OIETTETAI ATTO OIKTUO KATOAOTACEWV. TIG TTPAYMATIKEG
aAAayécg TIG TTpayuaToTTolel TTAvTOTE £va KUpPIo apxeio ueTaBoAAg (change master) yéow
TOU apIBuoU peTaBoAng TTou Trapayetal (SAP, 8). Ta BAuara Tng diadikaciag YeETABOARG
ouvouyiCovtail oTov lMivaka 3.5.

Mivakac¢ 3.5: Bhuara 1n¢ diadikaagiac ueraoAng arov kUkAo Avdarmruéng lNpoidvrog oo

SAP S/4HANA
Baoiko ]
. . . PéAog /
BAua Mepiypaen atroTéAecua / .
) ouoTnua
TTAPACTATIKO
Karaypa®r airjuarog,
Ar]plo’upyla aiTioAoyiag, NHEPOUNVILY DAKENOC PETABOAC YT[&:UGuvog
PakéAou Kal utreuBuvou (Change Record) avaTTuéng /
METABOANG (UTTOXPEWTIKA WG 9 PLM
business partner)
‘EAgyX0G AloAdynaon Tou aITuaTog i Mnxavikog
QAITAPATOG aAAaynig BOM
20vdeon Twv
eTTNPEACOPEVWY ANIOTWV Evyypagég
Avébeon UAIKWV, TPOIGVTWY, 5IG)§£IpIO’ﬂ§ _ MNXQVIKoC
AVTIKEILEVLOV dpopoAoyiwv Kai avTikeIpévwy (object BOM
H EYYPAPWY Kal TTPOCBNKN management
OUVOJEUTIKWVY records)
TTAPOCTATIKWY
'Ey|§p|0r] N aTmopEIYn YTreuBuvog
Baoel Tou SIKTUOU . .
. . Evnuepwpévn avaTmTuéng /
Eykpion KATaoTAGEWY KAl KataoTaon QakéAOU status
dladpoung diepyaciag
network
(process route)
. Autéuarn TTapaywyr Tou . .
An“'OUpY'G change number o€ Aplep,og USTGB(,)MC / 2uoTnua
apiduou ; KUPIO apxeio
LETABOMC TTpoKaBopIouEvn LETABOAAC (ECM)
KaTdoTaon
Mpayuarotroinon Twv TpoTrotroINuéveg
EkTéAeon aAAaywyv oTa Kupia ANioTEG UAIKWV, Mnxavikog
aAAaywv oedopéva e Tov aplBud OpopoAdyIa, KUpIO BOM
METABOARG apyeio TTpoidvTog
AtreAeuBépwaon Twyv . ,
AtreAeuBépwon  aAAayWV Kal TOU POKENOU AWE)\EUGEpw,“ &vn Yngueuvog
METOROAN avaTmTuéng

METABOANG
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lnyn: 16ia ereéepyacia Baoer Tne Tekunpiwong SAP Learning yia Tov KUKAO Avarrruéng
lMpoidvrog, Product Development (ud6nua S41300- SAP, 0).

3.5.2 20vdeon ue 10 EPEUVNTIKO ELWTNUA

To diakpITd yvwplioua Tou Product Development gival 611 aAAGCel Tnv idia TV ToTTOAOYiO
™G oAokAApwong. O1 TTponyouuevol KUKAOI Trapoudiacav Tnv OAOKANpwon wg
aAAnAouyia TTapaddoewy KATA PAKOG pIag aAuaidag: edw auTh gugavifeTal wg dikTuo
d1dxuong Tou okTivoBoAei ammd €va onueio. Mia aAAayfy OTO TUAPA PNXAVIKAG &gV
TAEIOEUEI YPOAUMIKA TTPOG £vav €TTOPEVO TTAPAANTITH, AAAG avadliapop@wvel TauTdxpova
EVTOAEG TTAPAYWYNAG, TIPOUNRBEIEG, aTOBeua Kal €KTEAEON TTWANOCEWY, HECW TWV
NUEPOMNVIWY I0XU0G, TNG dlaXEipIoNg HETARBOAWY eVTOAWY, TNG BIOCUVOECNG EQAPHOYWV
Kal TNG dlapopewong TTapaAAaywy. H CuveETTEIa yia TNV opyavwaon €ival TTIo atTaiTnTIK
ato 6,7l 0TOUG OUVAAAOGKTIKOUG KUKAOUG: N ETTIXEIPNON OEV PTTOPET VO PETAXEIPIOTEN TNV
AVATITUEN TTPOIOVTOG WG OTTOROVWHEVN TEXVIKNA ASITOUPYIA, YIATi TO OUCTNUA YETATPETTEI
KGOe pepovwpévn alhayn oe yeyovog TTou, €K KOTAOKEUAG, ayyidel TTOAATTAG TUAUaTa
OuyXPOVwWG. To idlo CUPTTEPpAoa evioXUETAI Kal aTTd TNV avTiBeTn KATEUBUVON, KABWG TO
eiTeEdO TNG dlaxeipiong XapToQuAakiou kal épywv OEVEl TN OTPATNYIKA OlaKUBEPvVNON
TNG QVATITUENG ME Tn XPNMOATOOIKOVOUIKF AgIToupyia Kal Toug mopoug. H opiddvtia

d1dxuon Tng METABOANG aTToTUTTWVETAI OTO Aldypapua 3.5.

Aiaypaupua 3.5: Pon 1n¢ diadikaoiag peraBoAng arov kUukAo Avarrruéng MNpoidvro¢ kai n
opidovria didyxuon TNS

] AvaBeon é , , Autopatn y
Anploupyia . Eykplon Bdoet ] .
QVTIKEIPEVWV . dnuoupyia Extéheon
dakeAov . dtuou ’ , AneAsuBépwon
, (dpopoAdyia, . aplBuou arayuwv
MetaBoAng ) KaTaoTAoEwy .
gyypada) \_ petaodng )
a B
Awapdpdwaon Maparhaywv
(Variant Configuration)
\. y.
[ Mopanveria " Order Ghange |
Aapopdwoipou ALII’]UUAV‘UQC\C { Management
| Yaou | Zootamkiy | (ocM)
' OpLZovtia Alaxuon otoug yelttovikoUg KUkAoug
NMwAnoslg (Order-to-Cash) MpopnBeieg (Procure-to-Pay) : Zxediaopoc - Napaywyn
Mapopdwpévn MapayyeAia MwARoswy Aitnon/EvtoAr ayopdg ZUoTATIKWY Evnuépwon EvioAwv Mapaywyng

lnyn: 16ia ereéepyaacia Baoel tne rekunpiwons SAP Learning yia tov KUKAoO Avdrruéng
lMpoidvrog, Product Development (ud6nua S41300- SAP, o).

3.6 O kKUkAog Alaxeipiong Zxéoewyv MNMeAaTtwyv (Customer Relationship
Management)
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O kuUkAog TTOU OTO Ke@dAaio 2 TTapouciGoTnKe wg OIaXEIpION OXECEWV TTEAATWV
(Customer Relationship Management) dia@épel ammd Toug TTPONYOUNEVOUG WG TTPOG Eva
oUCIWOEG aNEio. ZTNV apxITEKTOVIKA TNG SAP dev atroteAei autoTeAr diadikagia eviog
Tou Trupriva Tou SAP S/4HANA. AtroteAei 10 «utmpooTivo» Turua (front-office) piag
euplTepng Oladikaciag end-to-end Tou n TEKPnpiwon ovoudlel Lead-to-Cash. H
Oladikagia auth dlaTpéxel dUo BIakpPITEG @acelg. H @don tng dnuioupyiag ¢ATNong
(demand generation) TrepIAQUBAVEl TIG EVEPYEIEG TTIPOTEAKUCNG TOU UTTOWN@IOU TTEAATN,
IauOPPWONG TNG TTPOCPOPAG Kal OAOKANPpwWONG TNG TTWANONG. YAOTTOIEITAl KATA KUPIO
Aoyo atrd Tig Auoeic SAP Customer Experience. H ¢don tng dlaxeipiong rapayyeAiwv
(order handling) kaAUTTel Tn OleKTTEPAiWON, TNV TIWOASGYNON KAl Tnv E€ioTTpagn.
YAotroigital ammdé 10 SAP S/4HANA kai Ta Aoimtd uttooTnPIKTIKA auoTiuata (SAP, 1). Mg
GAAa Adyia, auTd TTou GTNV opyavwTikA Bewpia TTeprypdeetal wg « CRM» avTioToixei edw
oTn @don Tng dnuioupyiag ¢NTNoNg. To okEAOG TNG dlaxEipIong TTapayyeAIwV TauTiCeTal

ME Tov KUKAO Order-to-Cash 1mou avaAiBnke Adn atnv evotnta 3.3.

MNa Tov Adyo auTtd, n TTapoloa evoTnTa €0TIALEI OTN @ACN dnuioupyiag ATNONG Kal OTa
Tpia oTAdIA TNG: ATTO TNV ETTAQPR OTOV UTTOWRPIO TTEAATN, aTTO TOV UTTOWNAQPIO TTEAATN OTNnV
EUKaIpia Kal atmmoé TNV eukaipia oTnv TTpoo@opd. To onuegio OTToOU n TTPOCPOPG
METOTPETTETAI O€ TTAPAYYEAIQ AVTIMETWTTICETAI WG TO KPioIUo onueio Tapadoang (handoff)
Tpog 10 S/AHANA. H diekTTepaiwon TTou €mTeTal Ogv eTravegeTaletal. H 1diarepdTnTa TOU
KUKAOU £YKEITAI AKPIBWG OTO OTI N POA TOU OV TTAPAUEVEI EVTOG EVOG OCUCTAHATOG OAAG
yeQupwvel dUo. H Tapartipnon auth, 0TTwg Ba @avei, evioxUel avTi va atrodUVAPWYEl TO

ETTIXEIPNHA TNG OPICOVTIOG OAOKARpWONG.

3.6.1 H pon tn¢ diadikaoiag

H ¢@daon dnuioupyiag {RTnong egelicoctal oe T€é0oepa diadoxIka oTddia, kabBéva atrd Ta

oTToia QIATPAPEI TOUG UTTOWNQPIOUG TTEAATEG TTPIV TOUG TTAPAdWOEl OTO ETTOUEVO.

210 TTPWTO OTAdIO, TNG £TTAPRG TTPpog uttownelo (Contact to Lead), n emxeipnon
OUYKPOTEI Kal TUNUatoTrolei pia Baon ema@uwyv, oxedIddel eKOTPATEIEG UAPKETIVYK KAl
OnNUOCIEUEl TIG TTPOCPOPEG TNG OTA WNPIAKA TnG KavaAia. KaBe aAAnAemidpaon Tou
TEAATn  Kataypd@eTal Kal  BabuoAoyeital, wWoTe va amoTuTTwOei TO  ETTiITTEDO

evolapépovTog Tou (SAP, 1).

2710 deUTEPO OTADIO, TOU UTTOWN@IOU TTPOG cukalpia (Lead to Opportunity), o1 uTTowr IOl
aglohoyouvtal Bdaoel TNG AAANAETTIOPACAG TOUG HE TO UAIKO HAPKETIVYK KAl TWV
XOPAKTNPIOTIKWY Toug. AauBdvouv Babuoloyia (lead score) kai dlakpivovtal O€

aflohoynuévoug amé TO pApkeTivyk (Marketing Qualified Leads, MQL) kai
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aglohoynuévoug ammd TG TTwANoelg (Sales Qualified Leads, SQL). Moévo ool
uttepfaivouv €va opiopévo KaTw@AI TTapadidovtal otnv opdda TTwANCEwY, WOTE Ol

TTOPOI VO KaTeUBUVOVTAI OTIC TTAEOV UTTOOXOUEVEG TTEPITITWOEIS (SAP, 1).

210 TPiTO O0TAdIO, TNG EUKAIPIag TTPog TTpoaPopd (Opportunity to Quote), o€ kKGO eukaipia
avaTtiBetal évag TTWANTAG, WOTE va UTTApXEl oa@Ag eubuvn yia TNV KaAAIEpyeld TnG. H
EUKAIPIa PETOTPETTETON OE TIPOOPOPA, OnAadry Ot pia oAokAnpwuévn TTPOTACN
TIHOAGYNONG TTou TrepIAaPBAVEl TIUEG Kal eKTTTWOEIG. H TTpooc@opd utropei va trapay Bei
WG ETMPEANUEVO £yypa@o Kal va avabewpnBei Baael TNG avaTtpoPodOTNOoNG TOU TTEAATN
(SAP,1).

210 TéTOPTO OTASIO, TNG TTPOCPOPAS TTPpog TTapayyelia (Quote to Order), n TTpooopd
dlarrpayuateveTal £wg OTOU Yivouv QTTOBEKTOI Ol EUTTOPIKOI Kal VOIKoi 6pol. Me Tnv
atmrodoxn g, peTapépetal autouata ato SAP S/4HANA Cloud, 61Tou dnuioupyeital n
TapayyeAia Auong (solution order). O apu6diog UTTAAANAOG TNV €TTOANBEUEI KaI, PME TV
ameAeuBépwaor) NG, TTUPOBOTOUVTAI 01 ETTAKOAOUBEG evTOAEG diekTTEpaiwong (SAP, 1).
ATTO TO OnpEio autod Kal ETTEITA, N por) TauTieTal e Tov KUKAO Order-to-Cash tng evétnrag
3.3 kai dev emavoAapBaveral edw. Ta diakpitd oTddia, padi Pe TG CUCTAPATA TTOU

uttooTnpifouv 1o KaBéva, auvowilovTail atov lMivaka 3.6.

Mivakag¢ 3.6: 21Gdia Tou KUkAou Lead-to-Cash kai n peraBaon armrd ro front-office oro

SAP S/4HANA
] ] ] NapaoTarikéd / Kupio
21adio Kipia evépyeia i ]
ovtoTnTa ouoTnua
SAP
. Zuykpotnon Baong Emarsys,
Emaen TToG ETTAPWYV, EKOTPOTEIEG . SAP
uTTOWnN QIO ; Etaoen (contact), C
(Contact to HAPKETIVYK KOl uttownolog (lead) ommerce
Lead) BaBuoAdynon Cloud, SAP
aAAnAemdpdoewv Customer
Data Cloud
BaBuoAdynon kai
YTtowneiog KaTnyoplotroinon o€ YTToyn@iog
TTpog eukaipia  MQL/SQL, Trapddoon MAPKETIVYK/TTWANCE WV SAP Emarsys
) ; — SAP Sales
(Lead to TWV WPINWV (MQL/SQL), eukaipia Cloud
Opportunity) UTTOWNQIWV OTIG (opportunity)
TTWAROEIg
Eukaipia TTpog AvaBeon TTwANTA, Eukaipia, Tpoogopd gIAP Sales
. p p te) o€ U0 1 PDF OUd, SAP
TTPOOPOPA METATPOTTN EUKQIPIAG (quo HOP®N Commerce
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(Opportunity to o€ TTPOTPOPd PE Cloud, SAP

Quote) TINOAGYNON CPQ
Mpooopd
TTPOG ATtrodoxn 6pwv, ] SAP CPQ —
TTapayyeAia METAPOPE OTO nan 2003?53\[; SAP
(Quote to S/4HANA, dnpioupyia (S%I\ngn o der;‘g S/I4AHANA
Order) - onueio TTapayyeAiog Auong u Cloud
Tapadoong
ngc?gpgi\(()ﬁp))\gﬁn A|£K1'r'£paiw0r], MapayyeAia TTWARCEWY SAP
(Order to TIWOAGYNON Kal TILOAGYIO ’ S/4HANA
Cash) giorpagn (evotnTa 3.3) Cloud

lnyn: 16ia ereéepyaaia Baoel tng rekunpiwons SAP Learning yia tov kUkAo Lead-to-Cash /
CRM (ua6nua C4HO1B- SAP, 1).

3.6.2 20vOean uE TO EPEUVNTIKO ELWTNUA

To OlokpITO yvwpiopa Tou KUKAou Customer Relationship Management civar 6T
ETTEKTEIVEI TNV OAOKARpwoNn Tépa amd To OpI0 €VOG KAl PJOVO CUCTAUOTOG. 2TOUG
TTPONYOUHEVOUG KUKAOUG N opIfOVTIO OUVOEDH NTAV DIATUNUATIKA, OAAG TTOPEPEVE EVTOG
Tou SAP S/AHANA- €dw yiveTal dI0OUOTNUIKN, KOBWG N por &ekiva oTig Auoelig SAP
Customer Experience kai oAokAnpwvetal oto S/4AHANA. To kpioiyo gupnua givai 6T,
aKoun Kai étav eutrAékovtal dU0 BIakpITé AOYICUIKG, n TTapdadoon Oev eTTagisTal o€
XEIPOKivNTN METAQOPA 11 ot evdidueon OIETTAPA TTOU CUVTNPEI O OPYaVIOPOG, OAAG
ouvTeAeiTal oe éva TTPOKOBOPIOUEVO ONUEIo, TR PETATPOTI TNG TTIPOCPOPAS OfE
TTapayyeAia AUONG, TTOU N OPXITEKTOVIKI OpIel €K Twv TTPOoTépwV. H cuvéteia yia Tnv
opyavwon eival 61i n oxéon Pe Tov TTEAATN &€&V UTTOPEI VO AVTIMETWTTIOTEN WG AUTOTEARG
AeIroupyia HAPKETIVYK 1] TTWANCEWY, apou To id10 To cUCTNHUA TNV 0pIfel WG TO EUTTPOCBIO
TUAMA PIAg eviaiag poAg TTou QTavel £wg TNy eioTrpagn. H rapddoon até 1o éva ouoTnua

o010 GANO @aiveTal oTo Aidypauua 3.6.

Aiaypaupua 3.6: Por Tou kUkAou Lead-to-Cash kai n mapddoon amré ro SAP Customer
Experience oro SAP S/4HANA
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®aon Anpoupyiag Zntnong (Front Office) - SAP Customer Experience

[

o ¥

Eukaipia — MNpoadopd

Znueio Napadoong
OOOOOON ../ SO

Aaxeipion Napayyelwy
— SAP S/AHANA

Metadopa Npoodopdg

(Opportunity to Quote)

— Mapayyehia Avong
(Quote to Order)

NapayyeAia—Eiompaén
(Order to Cash)
AvaAvetal otnv evornra 3.3

~
Enadpr —Ymogndiog Yroyndlog — Eukaipia ]

(Contact to Lead) (Lead to Opportunity)
v, \. v 5, r

BaBuoidynon &

Xapaktnplopog , OhokAnpwan HECW
MQL/SQL - Diktpo E”“";"“‘é‘ Evkplostc SAP Integration Suite /
Mapadoong otig poapopdg Business Network

TIWANTELS

) =ztadio Awdikaoiag [ Mnxaviopdc EAéyxou

lnyn: 16ia ereéepyaaoia Baoel Tng tekunpiwons SAP Learning yia tov kUkAo Lead-to-Cash /
CRM (ua6nua C4HO1B- SAP, 1).

3.7 O kUkAog Alaxeipiong Emotpopwyv (Returns Management)

O kUkAog TTOoU 0TO KepdAaio 2 trapouaidoTnke wg Alaxeipion EmoTtpopwy (Returns
Management) atoTuttwveTal oTnv Tekpnpiwon tou SAP S/4AHANA péoca atmd 1n
AeiroupyikétnTra TG lMponypévng Alaxeipiong EmoTtpoewv (Advanced Returns
Management, ARM) kai Tnv tutrotroinuévn diadikacia «Customer Returns» (KwdIKOG
BKP). H diadikacia trepiypd@el Tnv €mMOTPO@R ayabwv atmmd Tov TeAATn wW¢ eviaia
akoAoubBia Bnudatwyv, amd Tn Sdnuioupyia TNG TrapayyeAiag €mMOTPOPAG £€wg TNV
amolnpiwor Tou (SAP, a). XapaktnpioTIKd, n idla n Tekunpiwon evidooel TNV
ETMEEEPYATia EMOTPOPUWV WG AVATTOOTTAOTO OTAdIO Tou KUKAou Order-to-Cash. Tnv
avayvwpicel, dnAadn, wg Tnv avTioTpoen 6wn TG pong TTwAnong (SAP, a). H TTapouca
evOTNTA €OTIALEI OTIC ETTIOTPOPES TTEAATWY. ZNUEIWVETAI OTI N id1a AsiroupyikdTnTa ARM
uTTOOTNPICEl KAl TIG ETTIOTPOYEG TTPOG TTPouNnBeuTéS (Siadikacia BMK), o1 otroieg dpwg

AaVAKOUV £VVOIOAOYIKG OTOV KUKAO Procure-to-Pay (SAP, a).

3.7.1 H pon tng diadikaoiag

Me Tov TUTTO eyypdgou RE2 (Advanced Returns) evepyoTroigital n Asitoupyikotnta ARM,
OTTOTE N ETTICTPOPN AVTIUETWTTICETAI WG eviaia oAokAnpwuévn diadikacia (SAP, a). Ztov
TTUpAvVa TNG, N TTPONYHEVN TTapayyeAia ETTICTPOPNG ATTOTEAEI TO KEVTPIKO £yypago TTou
eAéyxel Ta umoloira PBrAPaTta. Ao authv  TTapayovtal SiadoxIKG n  Trapddoon
EMOTPOPNG, N AITNON TMOTWTIKOU Kal TO TOTWTIKG. H TTapaAafr Twv €MOTPAPEVTWY
KATOXWPEEITAI WG TTOPACTATIKO UAIKOU OTO OTTOBENa £TTIOTPOPWY KAl akoAouBei, KaTd

TTEPITITWOT, HETAKIVNON aTToBEéuaTog ) KataoTpo@r| (scrap) (SAP, a).
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Emonpaivetar 611 10 SAP S/4HANA uTtrooTtnpidel kai dAAa  oevdpia diaxeipiong
ETTIOTPOPWV TTEPQ ATTO TNV ETTIOTPOPN ME €KOOON TTIOTWTIKOU, OTTWG N AVTIKATAOTACN )
N €TTICKEUN TOU TTPOIOVTOG, HECW BIOKPITWY oevapiwy. H TTapouca avaAuon €0TiAleEl OTO
Baoikd oevaplo TIOTPOPAG TTEAATN, KABWS auTd OTTOTUTTWVEI ETTAPKWG T AOYIKA TNG
opigévTiag pong. H idia Aoyikr), woTtdoo, OTToU €va KevIpIKO E&yypag@o OpouoAoyei

auTtépaTa Ta ETTaKOAoUBa BrAaTa, SIOTPEXEI KAl TA UTTOAOITTO GEVApIQ.

Ta diakpITd Briparta, 6TTwg Ta opiel N TeKunNpiwan yia To Bacikd aevaplo, auvoyilovTal

otov [livaka 3.7.

Mivakag¢ 3.7: Baoika Bnuara rou kUKAou Aiaxeipiong Emorpoewyv ue ARM

Brina Nepiypagn
Anpioupyia Trponypévng
TTapayyeAiag TTICTPOYPNG Karaxwplion TnG €MOTPOYPNAG, OPIOCUOG TNG aITiag
(Create Advanced Returns Kal €TTIAOYN TOU ogvapiou TTapakoAoudnong.
Order)
Anuioupyia Trapddoong Anpioupyia Tou TTapacTaTikoU TTapddoong yia Ta
emaoTpo@ng (Create Returns ETTIOTPAPEVTA UANIKA, QUTOPATA i} XEIPOKiVNTA
Delivery) avaAoya pe To gevaplo.

Katayxwpion mapahapng (Post Karaypa®r Tng 10600U TwV ETTIOTPAPEVTWY OTO
Goods Receipt) amméBeua ETIOTPOPWV PHECW TTAPACTATIKOU UAIKOU.

Kataypa®n Tng KATAoTaoNnG TwV UAIKWV E
KWOIKG €1MIBEWPNONG, O OTTOIOG UTTOPEI va
KaBopioel To UYog TNG atrolnpiwong.

EmBewpnon emoTpapévTwy
(Material Inspection)

ApopoAdynon TNG TEAIKAG TUXNG TWV UAIKWV:
TTapaAaBn o€ diabéaiyo amoébepa, améoupan,
TTpowBnon oe dAAn B€on 1 o€ TTpouNnBeuTH.

Evépyela TTapakoAolBnong
(Follow-Up Activity)

‘Ekdoon TnG aitnong MOoTWTIKOU Kal TOU
Anpioupyia moTwTikoU (Credit TMOTWTIKOU TTPOG TOV TTEAATN, auTéuaTta 1
Memo Request / Credit Memo)  Xe€lpokivnTa, HE EVNUEPWON TWV EICTIPOKTEWY OTN
XPNMOTOOIKOVOWIKI) AOYIOTIKH.

lnyn: 16ia ereéepyaaia Baoel tng tekunpiwons SAP Learning yia Tov KUKAO Aiaxeipions
Emorpoewyv, Returns Management (udbnua S46800- SAP, a).

3.7.2 20vOe0n UE TO EPEUVNTIKO ELWTHUA

To dIakpPITO yVWwpPIoHa TNG dIaXEIpIoNG ETIOTPOPWY Eival OTI ETTEKTEIVEI TNV OPICOVTIA
oAokKAApwan oTnv avtioTpogn Kateubuvon Tng pong atiag. O,11 TTapaTneRdnke oTNV

euBcia TTOpEia TTPOG TOV TTEAATN 10XUEl €6IOCOU KOl OTNV TTOPEIQ ETTIOTPOPNG TTPOG TNV
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EMIXEipNON: MIa PeEPOVWUEVN ETTIOTPOPNH evepyoTTolEl TauTdxpova Tn diaxeipion
ATTOBEPATOG, TN XPNMOTOOIKOVOUIKN AEITOUPYia KOl TOV TTOIOTIKO £AEYXO, XWPIS N
TTAnpo@opia va petafifadeTal xeipokivnTa atmmod T Wia Asimoupyia otnv dAAn. To edpnua
auTd gival onUAvTiKO yIa TO ETTIXEipNUA, yiaTi deixvel 6T N oAokArjpwon dev gival 1I816TATA
HOVO Twv KUpIwv, ePTTpooBoBapwy powv, oAAd SloTrepvd Kal TIS OlopBWTIKEG,
Oeutepeliouceg diadikaoieg TTou pia  Asiroupyiky opydvwon Ba denve ouviBwg
ATTOCTIAOHATIKES. ETITTA(OV, N UTTapEN £TOINWY, TUTTOTTOINKEVWY GEVAPIWY ETTIOTPOPUWV
empBeBaiwvel 0TI n emixeipnon dev oxediadel Tn diadikaoia e§apxnG, AAAG eTTIAEyE
avapeca oe TTpodiapopPwuéveg TTapaldayés. H Baoikr) trapaAAayry Tou KUKAou

armmoTuTtwveTal oTo Aldypappa 3.7.

Aigypauua 3.7: Pon tou kUkAou Aiaxeipions Emortpopwv (Returns Management) 6mmw¢
arrorurtwveral oto SAP S/4HANA

Kaptéha emotpodwv — nedia eAéyyou:
Awtia, Mapaiafn, Evépysia MNapakoAolvénong,
AmoZnuiwaon, Embswpnon

Mapayyehia Mapadoon Hup@uﬁq oo Emuewpnon Evépyela
Emotpodnc Eniotpodnc AndBepia YAKWY MapakoAouBnong
(RE2/CBAR) Emiotpod v

MeAatn

Aitnon
Motwtikol

MicTwTikd Tpog ]

[ Returns Overview — Evomoinpévn mapakoAouBnaon tne mopeiag Kal Twy eyypad v Tng eTatpodng ]

Tnyn: 16ia erreéepyaaoia Baaer Tng Tekunpiwong SAP Learning yia Tov kUkAo Aiaxeipiong
Emarpoewv, Returns Management (udbnua S46800- SAP, a).

3.8 O1 urooTnpIKTIKOi KUKAOI: Record-to-Report kai Hire-to-Retire

O1 €81 KUKAOI TTOU €€eTAOTNKAV £WG TWPA, ATTOTUTTWVOUV TIG GUECEG POEG Agiag TG
ETTIXEIPNONG: TTPOG TOUG TTPOUNBEUTEG, TTPOG TOUG TTEAATEG KAl KATA PIAKOG TNG E0WTEPIKAG
aAucidag oxediaouou kal Trapaywyng. Omwg onpeiwbnke oto KepdAaio 2 (evotnta
2.3.7), yOpw a1ré autég avatrTuooovTtal kKal U0 UTTOOTNPIKTIKOI KUKAOI «end-to-end»: o
KUKAOG TNG XPNHUATOOIKOVOUIKNG avagopds (Record-to-Report) kail 0 KUKAOG diaxeipiong
avBpwTrivou duvapikou (Hire-to-Retire). O1 dUo autoi kUkAol, katd Tnv évvoia Tou Porter

(1985), Acitoupyolv WG dpacTnPIOTNTEG UTTOOTAPIENG TNG aAucidag agiag. 2tnv
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TeKUNpiwon Tou SAP atrotuttwvovTal he dIagopeTikd TpoTTo. O TTPWTOG EVIACOETAI OTN
xpnuatooikovouikn Asitoupyia Tou SAP S/4HANA. O &eUTtepog uAoTTolEiTal KATA KUPIO
Aoyo péoa atmd 10 oAokAnpwpuévo auoTnua diaxeipiong avBpwtrivou duvapikou SAP

SuccessFactors, o€ oAokAjpwaon pe 10 SAP S/4HANA.

AGYyw TNG @UONG TOUg, 01 U0 KUKAOI EeTACOVTAI £DW HE BIAPOPETIKA £ugacn. O KUKAOG
Record-to-Report &ev ouykpotei pia Olakpiti OuvoAAaKTIK pory pe OIKA Tou
TTapacTaTikd, OTTwG o1 KUKAol Procure-to-Pay | Order-to-Cash. AtroteAei, avrtiBera, 10
ETTITTEDO OTTOU OUYKAIVOUV Ol XPNUOTOOIKOVOUIKEG OUVETTEIEG OAWV TWV UTTOAOITTWV
KUKAWV. INa Tov Adyo autd TTapoudiddeTal CUVOTITIKA, wg OTpwUa oUyKAIoNGg, e Bdon
TN XPNHOTOOIKOVOIKY) doun TTou TTEpIypd@el n Tnyr. O KUKAog Hire-to-Retire, avtiBera,
ATTOTUTTWVETAI WG OAOKANpwHEVN akoAouBia oTadiwv kal e¢eTaleTal Pe TO id10 B&BOG e

TOUG KUPIOUG KUKAOUG.

3.8.1 O KUkAo¢ Record-to-Report w¢ otpwua oUykAIoNS

21N Aoyikr] Tou SAP S/4HANA, n XpnUOTOOIKOVOUIKA SIaxEipion opyavwveTal oE dUO
eMAAANAa etTireda. To TTpwTo €ivarl n e§wTepikh AoyioTikh (Financial Accounting - Fl), n
OTTOIa aYOPA TIG ETTIONPEG OIKOVOUIKEG KATAOTATEIG TTOU N ETTIXEIPNON OPEIAEl va TTAPAYEI
TIPOG TPITOUG, OTTWG N €Qopia 1 o1 ETTEVOUTEG. To BEUTEPO €ival N ECWTEPIKA AOYIOTIKHA 1)
AoyioTiKA eAéyxou (Controlling - CO), n otoia dev dnuoacicleTal aAAA XPnOoIYOTTOIEITAl
ammd 1R dloiknon yia TV TTapakoAoUBnon Tou KOOTOUG KAl TNG aTTodoTIKOTNTAG Qv
TUAMA, TTPOIOV ) dpacTnEIOTNTA. KABE XpnUaTOOIKOVOUIKA GUVAAAQYT KATAXWPEEITAI OTO
ETTITTEdO TOU £TAIPIKOU KWOAIKA (company code), TNG MIKPOTEPNG OPYAVWTIKAG HovAdag
NG €EWTEPIKAG AOYIOTIKAG YIO TNV OTTOI YTTOPEI VO KATAPTIOTEI TTANPEG KAl QUTOTEAEG
OUVOAO AOYOpPIAoUWY: 0 £TAIPIKOG KWAIKAG TTPETTEI va TTPOCdIopIfeTal 0€ KABE eyypa®n
(SAP, B). To AoyioTiké oxédio (chart of accounts) cuvioTd Tov KAtGAoyo OAwWV Twv
OlaBéoiywy Aoyapiacpwy yevikoU KaBoAIkoU, evw To yevikd kKaBoAikéd (general ledger)
KGOe eTaIpIKOU KWOIKA aTroTEAEi UTTOOUVOAO Twv Aoyaplacuwy auTwv. H Trepioxn
eAéyxou (controlling area) Tng eowTePIKG AoyIoTIKAG (CO) evidooeTal AEITOUPYIKA TTAVW
atro 10 €TTITTEDO TNG £CWTEPIKNAG AoyIoTIKAG (FI), pe TIg BUO TTEPIOXEG VO CUVOEOVTAI OTEVA,
KaBwg TTOAAEG eyypaég TnG CO mrpoépxovTtal atreuBeiag atd Tn Fl. O1 eTaipikoi KwdIKeS
MIag TTEPIOXAG EAEyXOU polpdlovTal To Do AcIToupylkd AoyIoTIKO ox€Dlo Kal Tnv idia

TTapaAAayr] oikovouikou £toug (SAP, 0).

To onuegio oto omoio n dopn autr AsiToupyei WG PNxavioudg oUuykAIoNng eival ol
Aoyapiaopoi  cupgwviag (reconciliation accounts). KdaBe Bonbnmikd KaBoAIko

(subledger), 5nAadn ol aTTaITioeIg aTTd TTEAATEG, Ol UTTOXPEWOEIG TTPOG TTPOPNBEUTES Kal
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Ta TTAyIa, CUVOEETAI UE TOV QVTIOTOIXO AOYOPIAOUO CUU@WVIAG TOU YEVIKOU KOBOAIKOU.
‘ET01, K&BE eyypagr o€ BondnTiKG Aoyapiaoud evnuUEPWVEl auTOuaTa Tov Aoyapiacuod
oupowviag. Alao@aAifetal n cuvétrela PETAEU TNG AVOAUTIKAG TTANpoQopiag Tou
BonBnTikoU KABOAIKOU Kl TNG CUYKEVTPWTIKNG EIKOVAG TOU YEVIKOU, XWPIG XEIPOKivVNTN
peTagopd (SAP, 8). Méow Tou pnxaviogoU auTtou, ol eyypagég TTou TTapdyovTal atréd
TOUG UTTOAOITTOUG KUKAOUG GUYKEVTPWVOVTAI QUTOUATA OTO €VIAIO YEVIKO KABOAIKO: Ol
TTAnpwTéol Aoyaplacuoi Tou Procure-to-Pay, o1 eiorpakTtéol Tou Order-to-Cash, ol
EYypagés Twv Tayiwv. ‘Etol emPefaiwveral, oTo TTEdIO TNG XPNUATOOIKOVOUIKNG
Aeiroupyiag, n dloTUTTWON TTOU €ixe TTpoTaBEi 0TO KEdAaio 2: o kUkAoG Record-to-Report
OUYKEVTPWVEI KAI OTTOTUTTWVEI TIG XPNHOTOOIKOVOUIKEG OUVETTEIEG OAWY TWV UTTOAOITTWV

KUKAWV.

Mavw otnv idla doun otnpifetal kKal N TToAudidoTartn avagopd. MNépa armd Tov eTAIPIKO
KWOIKA, TTOU TTaPAyEl TIG EEWTEPIKEG KATAOTACEIG TNG VOUIKNG OVTOTATAG, N TEKUNPIWoN
avayvwpiel Tpeig akopn dlaoTdoels. To kévipo KEPOOUG eguttnEeTel TN dIOIKNTIKA
avagopd. To TuAPa eEutTnPETEL TNV UTTOXPEWTIKN KaTd IFRS 8 avagopd ava Asitoupyiko
Topéa. H Aeimoupyikh TTepIOxN €EUTTNPETEL TN AOYIOTIKI) KOOTOUG TTWANBEVTWY (SAP, 0).
O1 d100TAOEIS QUTEG TNPOUVTAI OTIG YPAMMES TWV AOYICTIKWVY EYYPAPWY KATA TN OTIYUA
NG Kataxwpiong. To TUAPA, YAMIOTA, OuvABWG TTPOKUTITEI QUTOUATA OTTO TO KEVTPO
KEPOOUG Kal dev elodyeTal xelpokivnta. ‘ETol, n idla eyypa@r Tpo@odoTei TauTdXpova
TTOANATTAEG OTTTIKEG avagopdg (SAP, 8). Me Bdon Ta TTapatmdvw, o KUkKAog Record-to-
Report atroteAei TNV TTI0 KUPIOAEKTIKY €KPPacn TnG opIifovTiag OAOKARPWONG aTn
XPNUATOOIKOVOUIKN AgIToupyia: ol poEGC OAWV TWV TUNUATWY EVOTTOIOUVTOI Of €Va
KABOAIKO Kal  ava@épovtal Katd TTOAATTAEG  OIOOTACEIS  XWPIG  SIATUNUATIKEG
peTaBiBdocig. H avaAuTikr) akoAouBia Tou TTePIodIKOU KAEICTMATOG KAl TG KATAPTIONG TWV

KATAOTAOEWV EKTEIVETAI TTEPA ATTO TO OINBECIYO TTEPIYPAPIKO UAIKO Kal &V avaTITUOOETAI

€dW Brua TPog Priua.

3.8.2 O KUkAog Hire-to-Retire

O KUKAOG dlaxeipiong avBpwTTIivou duVapIkoU KAAUTITEI TO OUVOAO TNG oxX€oNg £pyaaiag,
atoé TNV TTPOCANWN £€WG TNV ATTOXWENON, KAl TNV TeKUnpiwaon Tou SAP atmodideTal wg
0 «KUKAo¢ Cwnc tou epyalouévou» (employee life cycle). H SAP tov avaAuel o€
O1adoXIKG oTAdIa: oXedIaoPS- TTPOCEAKUCT- EvTagn- epyacia- pioBodoaia Kal KAEIoIUOo-
Kal, TEAog, atroxwpnon. O KUKAOG uloTrolsiTal p€oa atrd Ta SI0KPITE UTTOOUCTANATA TOU
TTakéTou epappoywyv SAP SuccessFactors, ae oAokAnpwon ue 1o SAP S/4HANA (SAP,
n). O1Trwg kai oTov KUKAo Customer Relationship Management (evétnta 3.6), n opi{ovTia

oAokAApwaon ekTeiveTal €dw TTéPa aTTd Ta Opla evog Aoyiopikou. H por) Tou avBpwTrivou

Zehida 58



duvapikoU oto SAP SuccessFactors cuvavtd mn XxpnuaToolkovouikn Asitoupyia Tou SAP
S/AHANA.

H pon tn¢ diadikaociac

O KUKAOG KaAUTTTEI OAN TN d1adpopr] Tou epyadopévou, atrd Tn OTIVUA TToU n €TTIXEIPNON

EVTOTTIEI AVAYKN YIA TTPOCWTTIKO £€WG TNV ATTOXWPENON TOU.

AgpeTtnpia gival o oxediaocuog (planning): n emixeipnon avaAuel To uttTdpxov duvauiko TnG,

EVTOTTICEI TTOU UTTAPXOUV KEVA Kal aTTOQaTiCel TTolEG BEOEIG Ba avoitel.

AkoAouBei n TTpooéAkuon (recruiting). H 6éon dnuoaoicleTal, ol uttown@iol UTTORAGAAOUV
aitTnon Kai o uTreUBuvog TTPOCANWEWV BlaxEIPIfeTal TIG CUVEVTEUEEIG £WG TNV £YKPION Kal

TNV TTPOCPOPA EPYACTiag.

Me Tnv atmodoxn TnG TPoo®opdg ¢ekiva n évragn (onboarding): o véog epyalouevog
CUMPTTANPWVElI TO OTOIXEIO TOU, UTTOYPAQEl Ta £yypa@a Kal Tou aTTodideTal KwoIKOG

epyagopévou.

21N @Aaon NG gpyaciag (working), To cuoTnua TnpEei Tov @AakeAo Tou epyalouévou Kal

KGOe peTaBoAn oTa oToIxeia Tou (METABEDN, aAAayr apoIBAG K.ATT.).

O kUkAoG oMlokAnpwvetal pe Tn pioBodooia (paying), 6mou uTtroAoyifovtal Kai
KataBdaAAovTal ol apoiBég. H pioBodoaia Kataxwpeital autouata otn XpnHOTOOIKOVOUIKA
AOYIOTIKA - KAl auTO aKpPIBWG TO onuEio oUVOEEl TOV KUKAO HJE TO YEVIKO KOBOAIKO Kal ToV

KUkAo Record-to-Report.

TeAeutaia @don civar n amoxwpnon (offboarding), TTou diekTTepaILVETAl WG GUUPRAV

TepuaTiopoU. Ta diakpitd aTddia ouvoyilovTtal oTov lMivaka 3.8.

Mivakag¢ 3.8: 21Gdia Tou KUkAou Hire-to-Retire oto SAP SuccessFactors kai n peraBaon
oro SAP S/4HANA

] ] ] NopaoTariké / i i
Z1ad10 Kipia evépyeia i Kuplo cuotnua
ovtoTnTa

AvdAuon epyaTikou

duvapIkou, EVTOTTIONOG Aedopéva kal SAP
2Xe0I00u6G KEV(}JV «al avaQopEg SuccessFactors
(Planning) TIPOYPAULATIOHGC EpVGTIKOl’J’ (Workforce
OTENEXWIONC duvapikou Analytics)
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Aitnua

, . oTeEAEXWONG
, Anpoaieuon Béang, (requisition), SAP
MpooéAkuon | dlaxeipion utrowneiwy, aiton SuccessFactors
(Recruiting) €ykpion kai €kdoon . R i
TPOC(GOPAC utroyngiou, ecruiting
ETTIOTOAR
TTPOCPOPAG
Evrot Epyaaieg évragng, Kwdikdg SAP
. oUAAoyr) oToIXEiwy Kai epyagopévou SuccessFactors
(Onboarding) . ; )
uTTOYPaQN £YYPAPWYV (Employee ID) Onboarding
EpT\%apc:]lgnKal Tripnon Tou QakEAOU ep?()c?(fsgvgou SAP
. epyalopévou Kal Twv : SuccessFactors
dedopEvv METAROAWY TOU (People Profile), Employee Central
(Working) ouppavta (events)
AtroteAéouaTta SAP
MicBodoaia EkTéAeon piocBodoaiag 1560500ia SuccessFactors
Kal KAgioIuo KAl KATaXWwpPIon OTn H AOVIGTIKT S Employee Central
(Paying) AoyIoTIKA ng o .2 Payroll — SAP
Xwpion S/4HANA (F1)
Alaxeipion Tng .
AtToxwpnon ammoxwpenonsg wg Te zu(;’ﬁgvou SAP
(Offboarding) ouppavrog PH y SuccessFactors

, (termination)
TEPUATIOUOU

lnyn: 16ia ereéepyacia Baoer The Tekunpiwons SAP Learning yia tov kUkAo Hire-to-Retire
(uG6nua SF-ELC- SAP, n).

20vOEON ME TO EPEUVNTIKO EPWTHHA

To diakpITd yvwploua Tou Hire-to-Retire cival o011 petagépel TRV opifdvTia oAOKAHpwon
atrd TIG KUPIEG POEG agiag OTIG UTTOOTNPIKTIKEG dPACTNPIOTNTEG TNG ETTIXEIPNONG. Evw o1
TTPONYOUUEVOI KUKAOI apOopoucayv Th PO TTPOG TTPOUNBEUTEG, TTEAATEG KAl TNV ECWTEPIKNA
TTapaywyn, n dlaxeipion avBpwTrivou duvauikoU ouvioTd, KaTtd Tnv évvola Tou Porter
(1985), dpaocTnpEIdTNTa UTTOOTAPIENG. To elpnua OTI Kai €dw n Oladikaoia eival
TTpokaBopIcuévn we eviaia por] end-to-end deixvel OTI 01 OPYAVWTIKEG ATTAITHCEIC TTOU
EVTOTTIOTNKAV OTOUG KUPIOUG KUKAOUG Oev aTTOTEAOUV IBIQITEPOTATA TWV EUTTOPIKWV
AeIToupyiwyv, aAAG dlaTTEpVOUV €EiCOU TO UTTOOTNPIKTIKO OTPWUA TOU Opyaviopou.
XapakTnpIoTIKd, N pon diaoxidel Kal €dw OpI0 CUCTNNATWY, KaBWG TTapadidel atrd 1o
SAP SuccessFactors ato SAP S/4HANA c¢ éva o1aBepd onueio, TNV KATaxwpeion NG
MIoBodoaiag oTtn AoyioTikr. H diaxeipion Tou TTpoowTTiKoU TTavel £TG1 VO AVTIMETWTTICETAI
W¢ atmopovwpévn AsIToupyia Kal EVTACOETAI WG KPIKOG O I opIdvTIa aAucida TTou
eKTEIVETAI ATTO TOV OXEDIAONS TOU £pyaTikoU OUVAPIKOU £€wg TO YEVIKO KOBOAIKG. H

YEQUPQ PETAEU TWV OUO CUCTANATWY ATTOTUTTWVETAI 0TO Aldypauua 3.9.
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Aidypaupua 3.8: Por Tou kUkAou Hire-to-Retire kai n yépupa armré 1o SAP
SuccessFactors aro SAP S/4HANA

[

ZxedlAOPOC
(Planning)

E ( MicBodoaoi
MpoocéAkuon ‘Evtaén (Erz\é)(:llg;;e (I;crrnp?lo?/cej:ea Amoxwpnon
(Recruiting) (Onboarding) Central) Central Payroll) (Offboarding)

|

Kataxwpnon
MioBodoaiacg
EvaAAdKTIKA,
Xelpokivntn évragn i L
Tessmsmsssmssssssssssssssssnssssanannnnnnt Ka_[uxwpncr] O__Erl
[ XpNUATOOLKOVOUIKA AOYLGTIKA ]

AlatpExovTteg UNXaviguol eAEyXoU Kdl oAOKARPpWONC (o€ 6Ad Ta 0TASLA TOU KUKAOU)

Salwpata Bacel poAou (RBP) - poéc eykplong - cupBdvta kal attieg (events) - Xpovikn GApavon HETABOAWY - £ID0TIOLACELS

uoBodoaoiag (payroll alerts) - mpooopoiWGON KATAXWELONG TIPLY TNV OPLOTIKOTIOINoN
eEWTEPIKEC lATUVIETEIC: NAEKTPOVIKT urtoypadn, EAsyxot urtoBdBpou

lnyn: 16ia ereéepyacia Baoer Tne Tekunpiwong SAP Learning yia Tov kUkAo Hire-to-Retire
(ué6nua SF-ELC- SAP, n).

O1 300 UTTOOTNPIKTIKOI KUKAOI OAOKANPWVOUV TNV EIKOVA TNG TTEPIYPAPIKNAG HEAETNG. O
Record-to-Report atmoteAei 10 €TTiTTedo OTTOU  OUYKAIVOUV O  XPNUOTOOIKOVOUIKEG
OUVETTEIEG OAWV TWV KUKAWV o€ éva gviaio KaBoAIkd. O Hire-to-Retire, atrd tnv TTAcupd
TOu, TPOPOJOTEI 0 iBI0G To KABOAIKO auTd PEOW TNG KaTaxwpeliong NG piobodoaiag. H
ouvdeon Twv 600, dnAadr n pIocBodocia TTou KATAXWPEEITal 0TO KABOAIKO TO OTIoI0 O
Record-to-Report evotroiei kai kAgivel, kKaBioTd ep@avég 611 n opi{dvTia OAOKANpwaon dev
TTEPIOPICETAI OTIG POEG TTPOG TTEAATEG Kl TTPOUNBEUTEG. AIETTEI £EIOOU TIG UTTOOTNPIKTIKEG
dlepyaoieg, utrd TIG iIdIEC OPYAVWTIKEG TTPOUTTOBECEIC TTOU EVTOTTIOTNKAV OTOUG KUPIOUG
KUKAouG. H diatrioTwon auTh Tpo@odoTei TN oUvBean TTou akoAouBei, OTTouU n GUVOAIKN

eIkéva avTimapaBaAAeTal pe 1o Aaioio Twv Lambert kai Cooper (2000).

3.9 To SAP S/4HANA o€ avTtitrapaBoAn pe Toug Lambert kai Cooper (2000)

H diadoyIkr TTapouciacn TwV OKTW KUKAWY OTIG TTPONYOUNEVEG EVOTNTEG ETITPETTEI TTAEOV
MIa OUuvOAIKA avayvwon. Mapd Tig emPEPOUS BIaPOPES TOUG, OI KUKAOI poipdlovTal JIa
Koivy dopIKA Aoyikr, n otroia avadeixBnke o€ kaBévav LeXxwpIoTA Kal aTtrokTa 0w TN
OUVOAIKA TNG HOP®A. MNpwTov, n ouvoxn kaBe dladikaoiag otnpifeTal o Pia aAucida
ouvOoEdEPEVWVY TTAPACTATIKWY. KABE £yypa@o TTapdayel TO EVOUTUA TOU ETTOMEVOU, WOTE

Ta O0TAdI0 va TTapapévouv ouvoedepéva HeETalu Toug. H aAucida auth ekTeiveTal atmmd 1o
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aitnua ayopdg €wg Tnv TAnpwur otov Procure-to-Pay, atré tnv TapayyeAia TwAnRoewyv
€wg 1O TIHOAVGYI0 oTov Order-to-Cash kai ammé Tnv TpoypauHaTIoPEVN ATTaiTNOoN WG TNV
TTapaAafn Tou £Toigou TTpoidvTog oTov Plan-to-Produce. AeUTepov, N QUOIKN A EUTTOPIKA
por cuvdéeTal auTdPaTA PE TN AOYIOTIKN TNG aTToTUTTWON. H ékdoon ayaBwv Kataypdgel
TO KOOTOG TTWANBEVTWV: N atmoBrikeuon €vog TTAPOCTATIKOU TIMOAOYNONG TTOPAYEl
QUTOPOTA TO AVTIOTOIXO AOYIOTIKO TTAPACTATIKO KAl EVAUEPWVEI TOUG EICTTPOKTEOUG KAl
TNV avaAuon kepdogopiag (SAP, €)' n yiocBodoacia KaTaxwpeiTal oTn XPNUATOOIKOVOUIKNA
AoyioTikA (SAP, n). Tpitov, kGO Bripa uhoTroigital péoa atmod SIOKPITEG EQAPUOYES BAOEl
pPOAOU, TTOU KATAVEPOUV TNV £PYOOI0 0 0AQWS OPIoUEVOUG pOAouUg. H €ikdva TTou
TTPOKUTITEl OV €ival Eva GBpoioua autoTeEAWV AEIToupyiwy, aAAd €va eviaio ouoTnua

d1adikaaiwy TTou dlacuvdéovTtal JETAEU TOUG.

MNa va ammomiunBei n €ikdva auTr, €ival Xproiho va avTirapaBAnBei pe 1o BewpnTikd
TTAdiolo 1Tou T€0nke 010 KedAaio 2. O1 Lambert kai Cooper (2000) TTpoodIdpicav OKTwW
Baoikég dlaleiToupyikég dladikaoieg wg Tov TTUphva TNG dlaxeipiong TG €QodIaoTIKAG
aAucidag. O1 Croxton et al. (2001) avéAuocav oOTn cuvéxela kaBepia amd auTég o€
empépoug utrooTadia. O MMivakag 3.9 avTtioToixiCel TIC OKTW auTéG SIadIKATIEG UE TOV
TPOTIO TTOU N KaBepia atroTuttwveTal (] O€v ATTOTUTTWVETAI) OTAV TEKUNpiwaon Tou SAP
S/AHANA.

Mivakag¢ 3.9: Avriaroixion Twv okTw oladikaciwv Twv Lambert kai Cooper (2000) ue

Tnv uAotoinar toug ato SAP S/4HANA kai emékTaon e U0 UTTOOTNPIKTIKOUS KUKAOUS

Kartd Lambert ka1 Cooper (2000) AmoTtumrwon oto SAP S/4HANA Evértnta

Alaxeipion oxéocwyv TTEAATWV ®éan Snuioupyiag Zmong Tou

(Customer Relationship Lead-to-Cash (front-office) 3.6
Management)
AidyuTn: euUTTNPETNON EVTOG TOU
Alaxeipion eguttnpéTnong TTeEAATWVY Lead-to-Cash kai Tng diaxeipiong 36 3.7
(Customer Service Management) ETTIOTPOPUWIV - XWPIG AUTOTEAN e
KUKAO
Alaxeipion ¢ntnong (Demand Alaxeipion {nTnong eviég Tou 34
Management) Plan-to-Produce '
EktTAfpwon Trqpayys)\lwv (Order Order-to-Cash 33
Fulfillment)
Alaxeipion pong TTapaywyng ExTéAeon TTapaywyng eviog Tou 34
(Manufacturing Flow Management) Plan-to-Produce '
MpounBeieg (Procurement) Procure-to-Pay 3.2
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AVATITUEN KAl EYTTOPEUPATOTTOINON
1poidvTog (Product Development
and Commercialization)

AvdartrTuén mpoidvTog / Alaxeipion
KUkAou Zwig MNpoidvTog (PLM)

Alaxeipion emoTpopwy /

Alaxeipion emoTpopwy (Returns Mponyuévn Alayeipion 37

Management) Emotpogwyv (ARM)
(Sev TTpoBAETTETAI QVTIOTOIXN Record-to-Report -
] i . 3.8
dladikaaia) UTTOOTNPIKTIKOG KUKAOG GUYKAIONG
(Oev TTpoBAETTETAI QVTIOTOIXN Hire-to-Retire - uTTooTNPIKTIKOG 38
dladikacia) KUKAOG '

lnyn: 16ia emeéepyaaia Baoer Lambert kai Cooper (2000) kai TS Tekunpiwons tng SAP.

ATTO TNV avTIoTOIXION QUTHA TTPOKUTITOUV, KOT' apXAdg, onueEia oualaoTikAG ouykAiong. To
BewpnTikd TTAGiCI0O KAl n uAoTroinon avayvwpifouv, o€ Peyaho Badbuod, TIG idlEg
O1adIKagieEG WS TIG BEPEAIOEIC DIATUNUATIKEG POEC TNG ETTIXEIPNONG. ZNMUAVTIKOTEPO, N
CUPQWVia eKTEiVETAI KAl OTO BAPOG TTou atrodidetal o€ kaBepia. O Lambert kar Cooper
(2000) avaAuouv TIG OKTW dIAdIKAGIES ICOTIUA, XWPIG va TIG IEpAPXOUV. H peTayevéaTepn
BiBAIoypagia, woTdoo, avédeite Tnv ekTTAfpwon TTapayyeAiwy (Order-to-Cash) kai Tig
TpounBeieg (Procure-to-Pay) wg TiIc TTAéov peAeTnuéveg TrepimTwoelg (Dumas et al.,
2018). AkpIBwg Toug avTioTolxoug KUkAoug, Tov Order-to-Cash kai Tov Procure-to-Pay,
TUTTOTTOIEI JE TN JEYaAUTEPN TTANPOTATA KAl N TeEKPNpPiwon TG SAP. H ouykAion autr) dev
cival ouptrtwpatikg. Kal ta d0o tAdioia ekkivouv atré tnv idla avtiAnwn: o1 n agia
TTapdyeTal Katd PpAKog diadikacoliwy TTou diacyifouv Ta AeIToupyiké opia, Kal Ol eVTOg
MepoVWPEVWY TunuaTwy (Hammer & Champy, 1993). Me S10QOpPETIKI ageTnpia 1O
KaBéva, kataAryouv atnyv idia ogdda Kpioiywv diadikacolwy. € autrh TNV Koivi] Bdon, n

uAotroinon emiRepaiwvel TN BewpnTIKr TTPORAEWN.

Mépa ammd 1n oUykAion, woTdo0, N aAvTITTAPABOAR avadelkvUuel Kal oucIdElG OIaPOopPEG,
ol oTToieg €ival Kal o1 TTAéov BlaQWTIOTIKES. H TTpwTn agopd Tov Babud cTov oTroio n
uAotroinon akoAouBei TIG BewpnTiKEG Olakpioelc. Ze dUO onueia, To ocUuoTnua Oev
avatrapdyel moTd 170 BewpnTikd Aldypappa. Or Lambert kai Cooper (2000) diakpivouv
™ Sdlaxeipion ¢ATNong atrd Tn dlaxeipion TG PONRG TTapaywyns wg dU0 auToTeAEig
Oladikaoieg. To SAP S/4HANA TIg ocuyxwvelel o €vav eviaio KUKAO Zxedlaopou-
Mapaywyng, 6TTou T0 id10 orjua {ATNONG TPOPODOTEI ASIAAEITTTA TOV TTPOYPANUATIOHO Kal
TNV ekTéAean (SAP, B). AvtioTpoga, n dlaxeipion eEUTINEETNONG TTEAATWY ATTOTEAEI OTO
BewpnTikd TTACiCIO BlakpiT) dladikaoia. XTnV apXITeKToVIK TG SAP, éuwg, dev
QvTIOTOIXEl 0€ AuTOTEAR] KUKAO, OAAG dlaxEeTal HETALU TNG eEuTnEETNONG OTO Lead-to-

Cash ka1 Tng diaxeipiong emoTtpo@wy. H uAlotroinon, dnAadr, dev eival pia atmin
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MeTA@paon NG Bewpiag, aAAd pia avadidragn TG cUPewva Pe TN BIKN TG AEITOUPYIKNA
Aoyikn.

H deUTepn, Kal onuavTikéTEPN, dlagopd agopd To idlo TO £TTITTEDO OTO OTTOIO CUVTEAEITAI
n oAokApwaon. To Aaicio Twv Lambert kai Cooper (2000) gival, wg Tpog Tn ¢uUon Tou,
éva opyavwTikd Kal dIoIKNTIKG uTtédelypa. Mepypd@el TRV OAOKARPpWON wg KATI TTOU N
emxeipnon ogeilel va oxedidoel Kai va oikodounoel. Ta yéoa gival n avdbeon 1810KTNaiag
oTI¢ 8I1adIKATIEG, N OUYKPOTNGN SIATUNMATIKWY OUAdwVY Kal n B£0TTION KOIVWV OEIKTWY
ammodoong. H oAokAfpwon, O¢ auth TNV TTPOcEyyion, €ival {NTnua opyavwTiKAG
BouAnong kal oxedlaopou. 210 SAP S/4HANA, avTiBeTa, n oAoKAfpwon dev eTTagieTal
oTNV opyavwriky BouAnaon: ival EVOWPATWHEVN OTO ETTITTEOO TWV OEDOUEVWV KAl TWV
TapacTankwy. H ouvdeon Twv TUNUATWY O&v TTPOKUTITEI €TTEION O OpPYavIOUOG
ammo@AcIcE VA OUYKPOTAOEI MIa OIATUNMATIKA opdada. [lMpokuTtrtel €Treidfy 1O idIO
TTapacTaTikd dladideTal wg eviaia eyypaery o€ TTAABOG utTooUOTNUATWY. TPOKUTITEL,
etriong, eTT€10r KABE BonONTIKS KABOAIKO EVNUEPWVEI QUTOUATA TO EVIAIO YEVIKO KOABOAIKS
MEOoW TWV Aoyapiaopwy cup@wviag (SAP, 8). O unxaviouog Tou 010 BewpnTiKS TTACICIO

gival opyavwTikdg, aTnv UAoTToinan yiveral SopIKOG.

H 1pitn diagopd agopd Tnv euPBéAecia. To mAaicio Twv Lambert ka1 Cooper (2000)
TTEPIOPICETAI OTIG OKTW dIAdIKATIEG TNG £QOdIACTIKNG aAuaidag. H uhotroinon, woToéoo,
etekTeivel TNV idla AoyiKry 0AOKANPWONG Kal TTéPA atmod aUTEG, OTOUG UTTOOTNPIKTIKOUG
KUkAoug Record-to-Report kai Hire-to-Retire. O1 kUkAol autoi dev TTpoBAETTOVTAI OTO
BewpnTiKG UTTOSEIVUA, DIETTOVTOI OUWG aTTo TIG iBIEG apxEG: N MIcBodoaia kaTaxwpeiTal
OTO KOBOAIKO, Kal TO KABOAIKO €VOTTOIEI TIG XPNUOTOOIKOVOUIKEG OUVETTEIEG OAWV TWV
KUKAwv. ETriTTAéov, o€ duo TrepImTwaoelg (Tov KUkKAo Customer Relationship Management
Kal Tov KUKAO Hire-to-Retire) n oAokAfjpwaon dev TrepIopifeTal Kav vTOg evOg AoyIOUIKOU.
e@upwvel dU0 dlOKPITA CuaTAPATA O€ éva oTaBepd onueio TTapadoong (SAP, n, 1). H
OAOKAApWON, ETTOMEVWG, ATTOOEIKVUETAI eUpUTEPN ATl 600 TTPOERAETTE TO BewpnTIKO

TTAQiolo.

H douikr @uon TnG oAOKAPWONG 0TO GUCTNMA YIVETAI AKOUN TTIO0 OUYKEKPIKEVN UTTO TO
TIPIOUa TECOAPWY OPYAVWTIKWY TTapauEéTpwyY. H BIBAIOYPO@IK €TTIOKOTTNON TIG €iXE
avadeitel wg agoveg avaAuong (evotnta 2.5.2): Tnv 1010kTNCia Tng diadikaciag, Toug
OlaA&eIToupyIkoUg O€iKTEG aTTOO00NG, TIG POEC EYKPIONG KOl TNV KATAVOMN pOAwv. Q¢ TTpog
TNV 1810KTNOia, N €uBUvN yia TN cuvéxela TNg diadikaoiag dev avaTiOeTal ATTOKAEICTIKA O€
évav «kdroxo d1adikaoiagy, 01w TTpoTeivel To BewpnTikO TTAdiolo. Moipddetal peTagu
TWV OPICUEVWVY POAWY Kal TOU iBI0U TOU CUCTAUATOG, TO OTToi0 TTIBAAAEI TNV akoAouBia

Méow TNG ouvdedepévng aAucidag TTapaoTaTikwy (SAP, y). Q¢ Tpog Toug deikTeG, TO
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BewpnTikKG TTACICIO TTEPIYPAYPEI KOIVOUG dIaTUNUATIKOUG oTéxoug. To oUoTnua TOug
uttoAoyiCel autouata atmd Tnv idia TN por, YEoa atd TNV evOowHaTwPEVN avaAuon
Oedopévwy, TNV availuan Kepdogopiag Kal unxaviopoug OTTwe N rapakoAoubnon Tng
ekkaBdpiong GR/IR | Twv eiorpakTéwy Aoyapiacpwy (SAP, y-0). Q¢ TTpog TIG poEg
EYKPIONG, Ol TTAPEUPACEIC eAEyXoU Oev ATTOTEAOUV €EWTEPIKES DIOIKNTIKEG BIadIKATIEG.
Eival TrTapapeTpoTroIfoiya otddia evowuatwuéva oTn pon: n 6éoueuan evog TiHoAoyiou
ME aTTrOKAIOn, n Oféopeucn dIog TTapayyeAiag Adyw TTIOTWTIKOU opiou, TO OIKTUO
KATAOTACEWV PIag PETABOAAG TTPOIOVTOG, N £YKPION MIOG PETABOANG oTa dedopéva Tou
avBpwTtrivou duvapikou (SAP, y-C-6-n). Qg TTpog TNV Katavour poAwy, TEAOG, KB pOAog
QVTIOTOIXICETAI OE CUYKEKPIUEVEG EQAPHOYEG, LWOTE O KATANEPIOPOG TNG EPYACiAg va unv
TTOPAMEVEl OPYaVWTIKK) TTPOBeon aAAd va aTrotutTTwveTal oTo 00 TO TTEPIBGAAOV
epyaciag (SAP, y-0). Kai otoug 1€00¢pIg GEoveg, dnNAadn, N opyavwTiKA TTAPAUETPOS TOU

BewpnTIKOU TTAQICIOU PETATPETTETAI OE EVOWNOTWHEVO XOPAKTNPIOTIKO TOU AOYIOMIKOU.

H ouykpITIKA autrj avayvwan odnyei 0To KEVTPIKO CUUTTEPACUA TOU KEPAAQiou, To OTToi0
ATTavVTA aTTEUBEiag OTO TTEPIYPAPIKO £PWTNHUA TOU KEQAAQiou Kal, JEOw auTou, OTO
KEVTPIKO EpWTNHA TNG EpYaaciag. ZTo BewpnTikO TTAdicIo Twv Lambert kai Cooper (2000),
N opICOvTIa OAOKANPWON OUVIOTA OTOXO: TO ONUEIO OTO OTTOI0 QTAVEI HIA ETTIXEIPNON
€EQOO0OV aTTOPACICEl Va KATapyAoEel Ta ASITOUPYIKA «vNOId» Kal va opyavwBei yupw aTrd
TIG d1adIKagieg TNG, dNAADA OTTOTEAECUO OPYAVWTIKNAG TTPOOTIABeIag. H TTeEpIypa@Ikn
MeAETN Tou SAP S/4HANA avTioTpé@el Tn oXE€on auTr: 6To cUCTNPA N OAOKANPwOn dev
gival KATI TTOU O OpPYaAVIOPOG KOAEiTal va €mmTUXel, aAAG KATI TTOU TTPOUTTAPXEI,
EVOWMATWHEVO TN AOYIKN TOU AoyIoMIKOU. H aAucida TTapacTaTIKWV TTOU OUVOEEL TIG
TIPOUARBEIEG HE T XPNUATOOIKOVOMIKA AgiToupyia, OTTwG Kal N evnuépwon Twv
EIOTTPAKTEWYV OTTO £va TIMOAGYI0, eV aTTOTEAOUV ETTIAOYEG TNG ETTIXEIPNONG: €ival OOMIKEG
OUVOECEIG TTOU TTPOUTTAPXOUV, KOl TO HOVO TTOU TNG ATTOUEVE gival va TTPOCAPHOCTEN o€
autég. O,m1 1o BewpnTikG TTAGICIO TOTTOBETEI OTO TEAOG MIAG TTOPEIOG OPYaAvWTIKOU
METAOXNMOTIOPOU, TO OUCTNMO TO TTPOUTTOBETEI OTNV APXM: O€ AuTh TNV avTIOTPO®n
EYKEITAI TO KEVTPIKO ETTIXEIPNUA TNG £pyaoiag. H ouvéTtela ival dueon: pia TTIXEIpNON
TTOU TTOPAMEVElI TUNMATIKG opyavwuévn Oev OIOBETEI TNV OPYAVWTIKA OUVOXK TTOU
aTTaITOUV Ol QUTOPATEG QUTEG METABIBAOEIG, e ATTOTEAEGHUA N TEXVOAOYIKA £TTévOuon va
TIPOOKpOoUEl o€ pia doun TTou dev gival o Béon va Tnv uttodexBei. 'ETol n TTepiypagn
emBePaiwvel TN B€on TToU dlaTuTTWONKE TN BIBAIOYPAQIKN €TTICKOTINGN: N opIfovTIa
oAokAApwaon Asiroupyei wg avaykaia TpoUTTébear, Kal OXI WG aTTAG aTTOTEAEOUA, £vOG
WYn@IoKoU HETAoXNUATIOMOU kaBodnyouuevou atmmd ocucoTApata ERP. AleukpivideTal,
TENOG, OTI N OUYKpION a@opd Tn oxedlaopévn AOYIKA TOU OUCTAUATOG, OTTWG

QATTOTUTTWVETAI OTNV EKTTAIOEUTIKY) TEKUNPIWON TOU KATAOKEUAOTH, Kal OXI TN METPNMEVN
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¢KBaon PIag CUYKEKPIPEVNG UAOTTOINONG: TO KOTA TTOOOV N EVOWHATWHEVN AUTH AOYIKN
amodidel otTnv TPAELN Ta AVOUEVOUEVA OQEAN TTAPAMEVEI AVOIXTO yia WEAAOVTIKNA,
euTTEIpIKA OlEpelvnan. To Aldypauua 3.8 cuvowilel Tn peTaBacn amd TNV OpyavwTIKA

etmAoyr Tou BewpnTikoU TTAQICiOU OTNV EVOWNATWUEVN TTPOUTTO0E0N TNG UAOTTOINONG.

Aigypauua 3.9: H opilévria oAokAnpwan oro Bswpntiké mAaiocio Kai atnv uAotroinon

NS - QT OPYyaAVWTIKN ETTIAOYN O& EVOWUATWUEV TTPOUTTO0E0N

Oewpntiko MAaiocto (Lambert & Cooper, 2000)

—
NMwAnocelg MpopnBeteg Mapaywyn OKOVOHIKA

Aladikaocia anod akpo o AKpo

OAokAnpwon HECW opyavwTikol oxedtacpuol
AvdaBeon 13loKTnoiag oTig d1adikaoies - ZUYKPOTNON SLATUNHATIKWY OpAdwy - @£aTtion
KOWVWYV JEIKTWY anédoong

H oAokArjpwon wg EMIAIQ=H |
O opyaviopd¢ KaAeltat va tnv olkoSouUroet

YAomoinon (SAP S/4HANA) |

Aoylotikn

‘Evavopa Mapaoctatiko 1 Mapaoctatiké 2 .
Kataxwpnon

Eviaio l'eviké KaBoAwko (Record-to-Report) '

Evowpatwpévn oAokAfpwon ota dedopéva
2Zuvdedepévn aAucida mapacTatikwy - Autépatn AoyioTikr Kataxwpenaon - Aoyaptacpoi
oupdwviag - Pogg ykplong

H oAokAfjpwon w¢ MPOYMOGEZH I
Hon evowpatwpévn ato AoylouKo
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lnyn: 16ia ereéepyaaia Baoer Lambert kai Cooper (2000) kai tn¢ 1ekunpiwons SAP Learning yia
ToU¢ KUKAoug end-to-end tou SAP S/AHANA (SAP, B- - n- 6-1).

3.10 Zuptrepaopara Ke@aAaiou

H repiypa@iki yeAéTn Tou SAP S/4HANA £0¢€1Ee OTI OI OKTW ETTIXEIPNMATIKOI KUKAOI OEV
gival éva aBpolopa geXwPIoTWwV AsIToupyiwy, aAAd éva eviaio oUOTNUA DIACUVOEDEUEVIIV
diadikaciwv. H avTirapaBoAr) ye 1o TmAaiolo Twv Lambert kai Cooper (2000) £d¢eige
a@evog, oucIaoTIKh OUYKAION WG TTPOG TIS KPIioIeG OIadIKAGIEG KAl QQETEPOU, HIO
KaBopioTikr dla@opd: 6,11 oTo BewpnTikd TTAQICIO €ival OpyavwTIKOG OTOXOG TTOU N
ETTIXEIPNON OQEiAEl va TTETUXEI, OTO cUOTNMA gival dN GONIKA evowuaTwuEvVo. MNdavw o€
auTh TN dIaQopd OTNEICETAlI TO KEVTPIKO CUMPTTEpAcua TngG evétntag 3.9: 1o cuoTnua
TPoUTTOBETEl TNV 0pICOVTIO OAOKARpWOnN, Ogv TNV TTapdyel. To av n oxediaouévn autn
Aoyikr} atrodidel oTnv TTPAEN Ta AVAPEVOUEVA OPEAN EAEYXETAI EPTTEIPIKA OTO ETTOUEVO

Ke@AaAaio.
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KE®AAAIO 4: NMPAKTIKH EOAPMOIH TQN END-TO-END AIAAIKAZIQN

To Tapdv KePAAaIo eEeTAEI EPTTEIPIKA TO KEVTPIKG ETTIXEIPNUA TNG £pyaoiag péoa atrd
OKTW TTPAYUATIKEG TTEPITITWOEIG ETTIXEIPNOEWY, EAANVIKWY Kal TTOAUEBVIKWY. KaBepia
QVvTIOTOIXEl 0€ €vav atrd Toug KUKAOUG BIEpYACIWV TTOU TTaPOoUCIdoTnKaV TTEPIYPAPIKA
OTO TTponyouUuevo Ke@aAalo. H evotnTa 4.1 Tekunplwvel TN peBodoAoyia, evwd o1 evoTnTEG
4.2 £€wg 4.9 avaoAUouV TIG ETTINEPOUG TTEPITITWOEIG PE eviaia dopr. TENog, n evotnTa 4.10

OuVvOETel Ta eupAuaTa ae dIAAoyo e To BewpnTikd TTAdicIo Twv KepaAaiwy 2 kail 3.

4.1 MeBodoAoyia
4.1.1 EpeuvnTiko¢ oKOTTOC & 2X£01A0UOC

To KevTpIkO epwTNUA TNG epyaaciag dlaTutTtwBnke oto KepdAaio 1. Apopd 10 KaTd 1600
n opifovtia oAokApwaon (horizontal integration) Twv ETIXEIPNUATIKWY AEITOUPYIWV
atroTeAEi TTPOUTTOBE0N, KAl OXI ATTAWG ATTOTEAEC A, TOU YNPIOKOU YETACYNUATIOHOU TTOU
kKaBodnyeital ammdé cuoTtApaTta ERP. H BewpnTikh BepeAiwon Tou epwTAPATOG O0TNPIXONKE
o010 KegpdaAalo 2 pe Tov avaoXedIiaouod TTIXEIPNPATIKWY SIadIKACIWY aTTd TNV AEITOUPYIKA
otnv diadikacliakr) (opilovTia) (Hammer & Champy, 1993) kai Tn diaxeipion NG
€QOJINOTIKNG aAucidag wg dIkTUouU dlacuvdedepévwy diadikaoiwv (Lambert & Cooper,
2000). To Kegpdhaio 3 Trepiéypaye oTn OUVEXEID TOV TPOTTO HYE TOV OTroio TO SAP
S/AHANA ulotroiei Texvik& Tnv oAokANpwon auTr avé KUKAO dIEpYaciwy. ZKOTTOG Tou
TTapOVTOG KEQOAAQiOU €ival O €EUTTEIPIKOG £AEyXOG Tou BewpnTikoU WOVTEAOU Of€
TIPaYMOTIKEG eTTIXEIprioelg. EEeTdleTal av OTOUG EMMITUXNMEVOUG HETAOXNMATIOMOUS N

opIfovTIa avadiopydvwaon TTponyrninke A CUPPBAdIoE PE TNV TEXVOAOYIKN UAOTTOINGN.
4.1.2 Kpitnpia €mAoynNg mePITITWOEWV

H emAoy Twv etaipeiwv Ogv £yive Pe Tuxaia deciyuyaTtoAnwia. E@apudotnkav Tpia
Kpiripia. MpwTtov, avrioToiXia &va-TTPOG-£Va E TOUG OKTW KUKAOUG OIEPYOCIWY TOU
KegpaAaiou 3. O1 800 uTToOTNPIKTIKOI KUKAOI TToU N evotnTa 3.8 TTpayuartelsTal amo
Kolvou, o Record-to-Report kai o Hire-to-Retire, egetdlovral €dw o dU0 {EXWPIOTEG
uTToevOTNTEG. AgUTEPOV, ONUOCIO TTPOORACIUN TEKUNPiwaon, woTe KABE OToIXEIO TTOU
TTapaTifeTal va gival eTaAnBeUcIpo atrd Tov avayvwaoTn. TpiTov, TTOIKIAOUoP@PIa WG TTPOG
TOV KAGOO, TO PJéyeBOG Kal TN yewypaia. ApvNTIKES TTEPITTTWOEIG, SNAAdA ATTOTUXNMEVES

| TPORANUATIKEG UAOTTOINCEIG, OEV TUUTTEPIAAPONKAV.

Me Baon Ta KpITAPIa QUTA TTPOEKUWAV Ol £€AG OKTW TTEPITITWOEIG: Accenture (Procure-
to-Pay), Nokia (Order-to-Cash), Sunlight Group (Plan-to-Produce), Metallus (Product
Development), Richter+Frenzel (CRM / Lead-to-Cash), Putzmeister (Returns / After-
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Sales), Perrigo (Record-to-Report) kai Eurobank (Hire-to-Retire). To d¢iyua kaAUTITEl T
OUMBOUAEUTIKA, TIG TNAETTIKOIVWVIEG, TNV EVEPYEIQ, TN METOAAOUPYiQ, TO XOVOPIKO EUTTOPIO,
Ta BlogNXavikd pnxavipoTa, TN QOPHUOKEUTIKN PBlognxavia kal Tov TPaTTeikO TOMEQ.
Mewypa@ikd, ekteivetal atd Tig Hvwpéveg MoAiteieg kar Tnv IpAavdia éwg Tn PivAavdia,
™ Mepuavia kal TRV EAAGSa. H cuptrepiAnyn dUo eAAnviKwv emmixeipAcewy (Sunlight
Group, Eurobank) 1rpoc®idel otnv avdAucon TPOCHETN OUVAQEID WE TO EYXWPEIO

ETTIXEIPNMATIKO TTEPIBGAAOV.
4.1.3 lNepiopiouoi kar kKaraAAnAoAnra tng mpooéyyiong

H TTpooéyyion TTou TTEPIyPA@NKE UTTOKEITAI OE TTEPIOPICHOUG, O OTTOIOI KPIVETAI OKOTTIUO
va dnAwBouv pntd. MpwrTov, N gpyacia dev TTepINAUBAVEl CUVEVTEUEEIG N €IKOVA KAOE
uAoTroinong TTPOKUTITEl aTTO TA KeEiyeva TTou Tn dnuocioTrololv. AgUTeEpPov, ONUAVTIKO
MEPOG TNG yKpilag BiBAIoypagiag TTpoépxeTal atrd Tnyv idia T SAP i a11é T e€eTalOpEVES
EMYXEIPNOEIS. TOo yeyovog autd evéxel Kivouvo BeTIKAG pepoAnyiag (positive bias): ol
ATTOTUXNMEVEG 1 TTPORANUATIKEG UAOTTOIACEIS OTTAvViWG dnuooioTrolouvTal e avaioyn
AetrTopépeia. Tpitov, TO Oeiyua EUPAVICEl UTTEPEKTTPOOWTTNON HEYAAWY KOl TTOAUEBVIKWV
OPYQVIOUWY, PE CUVETTEID T EUPHUATA VO W METAPEPOVTAI GKPITA O€ PIKPOUEDTIES

ETTIXEIPAOEIC.

O1 TrepIopIoPOi auToi OPIOBETOUV TO €iB0G TNG YEVIKEUONG TTOU ETITPETTEI N Epyacia. OTTwg
emonuaivel o Yin (2018), n HEAETN TTEPITITWONG OEv OTOXEUEI O€ OTATIOTIKY| YEVIKEUON
Tpog évav TTANBUoPO, aAM\d o avaAuTiKf yevikeuon TTPog 10 BewpnTikG povTédo. Ta
eupnuara eAéyxouv kal egtrAouTiCouv Tn BewpnTikr TTPOTACN 0TI N 0PICOVTIA OAOKARpWON
TTPONYEITAI TOU ETMITUXOUG METAOXNUATIOMOU, XWPIg va agiwuvouv KaBoAIKA 1oxU. Y116 To
TIPIOUA AUTO, N ETTIAEYEICA TTPOCEYYIOT KPIVETAI KATAAANAN YIa TOV OKOTTO TNG £PYATiag.
H avTmioToixion kd&Be Trepimtwong pe évav KUKAO digpyaciwv Tou Kegalaiou 3, n
UTTOXPEWTIKA ETTIOTNMOVIKN TEKUNPiwOoN KABe utroevdTNTAG KAl N eviaia dour avdAuong
TTApEXOUV €va CUCTNUATIKG TTAQITIO EUTTEIPIKOU EAEYXOU TOU KEVTPIKOU ETTIXEIpAMATOG. H

ouvBeon Tng TTapaypd@ou 4.10 To OAOKANPWVEL.

4.2 Procure-to-Pay: Accenture
4.2.1 H eraipeia kai 1o €mmixeipnoiako tn¢ mepiaiAov

H Accenture gival peydAn d1eBvng eTaipgia eTTAYYEAPATIKWY UTTNPECIWY, UE TTAVW ATTO
775.000 gpyalopévoug ae TTepIcoOTEPES aTTO 120 XWPES Kal ETACIA dATTAVN TTPOMNBEIWY
avw Twv 5 dioekaTodpupiwy doAapiwv péaow SAP Ariba (Accenture, n.d.; Accenture
Newsroom, 2019). Znv kAipaka autr|, Ka0e ducAeiroupyia Twv TTPOPNOEIWV SIOXEETAI OE

OAOKANpPO TOV opyaviouo. Mpiv atrd Tov yetacxnuatioud, To TuRua Global Procurement
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QVTIMETWTTICE TPEIG TTPOKANCEIG: TTEPIOPIOUEVN 0paTOTNTA OTO OedOopéva daTTAVWIV
TTOYKOOMIWG, AVETTAPKI EAEYXO CUPHUOPQWONG ME TIC ETAIPIKEG TTOAITIKEG Kol EAAEIYN

TUTTOTTOINONG PETALU yewypagiwyv (Accenture, n.d.).
4.2.2 OpyavwrikéS aAAayéc kal uebodoAoyia uAorroinong

To 1Aéov BIBAKTIKG OTOIXEIO TNG TTEPITTTWONG OeV Eival N TEXVOAOYIKN €TTIAOYH, AAAG N
oTpaTnyIkr TTou Trponyrnonke. H Accenture atmo@doioe va peTapei amd éva POVTEAO
EAEYXWV KOl CUPHOPOWONG O€ éva POVTENO ETTIKEVTPWHEVO OTNV EUTTEIPIA TOU XPROTN,
oTn dlaxeipion TTpouNBeuTwyY, OTNV KalvoTopia kal oTn BiwaoipotnTta (Accenture, n.d.). O
ETTAVATTPOOOIOPIOUOG ATTOTUTTWONKE OTN PETOVouaaia TNG Asitoupyiag o€ «Procurement
Plus», Tou onuatodoTtei TN peTdfaon amd uttooTnEIKTIKA Asitoupyia (back-office) o€
oTpatnyikp 0éon Tpwing ypauuns. O Aieubuviig [lMpounBeiwv, Binny Mathews,
TEPIYPAPEI TN VEA AOYIKI WG METATPOTIA TNG TTpouNnBelag o€ pia €EuTrvn TTUAN TTOU

KaBodnyei Toug XpAoTeg oTa KaTAAANAa kavaAia (Accenture, n.d.).

H atrdé@aon auTh KAatéoTnoE TIG TEXVOAOYIKEG ETTIAOYEG TTAPETTOUEVEG TNG. ETTIAEXONKE N
MeTABaon atd Tnv TOTTIKA eykatdoTacn Tou SAP Ariba otnv ékdoon cloud (SAP Ariba
Buying and Invoicing SaaS), oe¢ euBuypduuion ME MO €UPUTEPN OTPATNYIKA
TpoTepaldTNTAC  VEPOUG (cloud-first), ue oTdx0 Tn perakivnon Tng dietBuvong

TTpounBeiwv atrd Tn dlaxeipion Kk6oToug OTNnV TTapaywyn agiag (Accenture, n.d.).

H uAotroinon oxedIdoTnke yia Taxeio TTaykdo I avaTITuén, YE KPIOIUO agiwpa TNV apxIKA
avattuén Tou 80% TNG AUONG KAl OTOXEUMPEVEG TTAPAUETPOTIOINCEIS OTN CUVEXEID
(Accenture, n.d.). H apxikn peT@Bacn emTeuxBnke o€ €€ PrveG Kal akoAouBnoe
OWOEKAUNVN TTPOODEUTIKI) EYKATAOTAOT G€ TTAVW OTTO £EMVTA XWPEG, UE agloTroinon Tou
Kévrpou Apioteiag SAP Cloud tng Accenture, euéAikTwv peBodoAoyiwv (agile) kai
ETTAVAXPNOIYOTIOINCN UQIoTAPEVWY oTolxeiwv Tou SAP Ariba (Accenture, n.d.). Ze
OpPYOVWTIKO  emiTredo  OnuioupyABnke HIa  TTAYKOOUIQ  UTINEECIa  UTTOOTAPIENS
(Procurement Operations Desk) o€ €ikool TpeIg XWpeG, TTou e€opBoAoyilel TIG eyKpITEIg
airnudtwy Kal evoTrolei Tnv TTAnpoeodpnon. H dour otnpixbnke otnv eviaia TTaykOcouia
eykaraotacon tou SAP S/4HANA wg trupriva dedopévwy, oto SAP Fieldglass yia Tig
OaTTAveg UTTNPECIWY Kal oTnv TTAaT@oppa Celonis yia ocuvexi €€6puén diadikaoliwy

(process mining) (Accenture, n.d.).
4.2.3 Metpnoiua armroreAéouara

210 OUO TTPWTA €T, N CUMMOPPWON HE TIG TIPOEYKEKPIUEVES TTPOMNBOEUTIKES OI0DIKOTIES
mevratmAaoidoTtnke (Accenture, n.d.). H aAAayr| moOTOTTOINONKE Kal €SWTEPIKA: Tov Mdio

Tou 2019 n Accenture TiuRBnke ye To SAP Innovation Award otnv katnyopia Digital

2eNida 72



Trailblazer, ye pnTA avag@opd oTnv Taykéopia eykatédotaon Tou Guided Buying Tou SAP
Ariba, evwy atréotrace kal dUo Bpafeia SAP Pinnacle, 1o éva wg «SAP Ariba Partner of
the Year - Large Enterprise» (Accenture Newsroom, 2019). Ta peyé0n TrpoépxovTal armmo
auTodnuooIeUpévn, PN Xpovoloynuévn PEAETN TTepITTITwONG Tng idlag tng Accenture,
XWPIG aveEdpTnTo éAeyx0 - n TevTATAdOIa augnon ava@épetal Xwpig dNUOCIEUPEVN

Baon uérpnong: Ta BpaBeia, avTIBETWG, aTToTEAOUV £EWTEPIKA ETTAANBEUTINA YEYOVOTA.

4.3 Order-to-Cash: Nokia Corporation
4.3.1 H eraipeia kai 1o €mmixeipnoiako tng mepiBaiiov

H Nokia Corporation eivar @IvVAavOIKOG TTOAUEBVIKOG OPIAOG TeXVOAOYiag SIKTUWYV, HE
mrepitTrou 78.400 epyalopévoug katd u€co 0po 1o 2024, Trapouaia ae Trepitrou 130 Xwpeg
Kal evoTroinuéva kabapd £€00da 19,2 dioekaToupupiwy eupw yia Tn Xprion 2024 (Nokia,
2025). To xapTo@UAAKIO TNG KAAUTITEI UTTOBOUEG KIVATWY KAl 0TaBepwv SIKTUWYV, OTITIKA
OikTua, TEXVoAoyieg TTupAva, 1IBIWTIKG dikTua 5G, utnpeoieg cloud kal eKTETAPEVO
XOAPTOPUAGKIO SITTAWNATWY EUPEDITEXVIOG BACIKWY Yia Ta TTPOTUTTA 5G, hE TTEAATEG TOUG
HEYAAOUG TNAETTIKOIVWVIAKOUG TTAPOXOUG, ETTIXEIPAOEIS IBIWTIKWY OIKTUWV KAl ToV
onuéaoio Topéa (Spears, 2024). O1 oUvBeTES TEXVOAOYIKEG TTWANOEIG aTTOTEAOUV TTUPrVA
TOU POVTEANOU: MIa TTapayyelia PTTopei va a@opd eKATOVTADEG KwOIKOUG TTPOIOVTWYV
(SKU), TrToAAaTTAG cupBOAaia, CUPPWVIEG-TTAQICIO KO TTAPAdOO TTOU EKTEIVETAI OE PIVEG

n €tn.

Mpiv amrd Tov petaocxnuaTiIond, N Nokia Acitoupyouloe pe TTOANATTAG, un evoTroinuéva
ouotpaTta ERP, Ta otroia cuykAivouv TTAéov o€ eviaio Totrio SAP S/4HANA oTo TTACicI0
Tou TTpoypdaupatog ERP emduevng yevidag (SAP, 2026). O KOTaKEPUATIONOG BUOXEPAIVE
TNV eviaia eIKOVa Twv AeIToupyiwyv Kata pAkog Tou O2C (Spears, 2024). H Irina Starikova,
ETTIKEPANAG TWV ETAIPIKWY EQAPUOYWYV, TOTTOBETNOE TNV TTPAYUATIK dUCKOAia Tou B2B
KUKAOU OXI oTnV apxIKr cuAAoyn TnG TTapayyeAiag, aAAd oTn dOUNoN Kal EVOPXACTPWON

TNG OTO E0WTEPIKO TOU OPYyavIoUOU auEowG WETA (Spears, 2024).
4.3.2 OpyavwrikéG aAAayéc kal ueBodoAoyia uAorroinong

H Nokia oxediaoe Tov evidio kKUkAo O2C ot dUO BIODOXIKEG TTEPIOXEG €uBUVNG: ThV
«ynolokA Birpivay (digital storefront), étmou cicdyeTal n TapayyeAia, Kalr T0 «YPneIako
backendy, éva eviaio oTpwua evopxAoTpWaong TTou avaAapBdavel Tnv TTapayyeAia kai Tnv
odnyei, péoa atrd diadoxikd Bripata eAéyxou, péxpl Tov muprva ERP. O diaxwpioudg
Oev QVTIOTOIXEI O€ EeEXWPIOTA CUCTAMATA TTOU €vwBnKav €K Twv UCTEPWV: Egival
OPYAVWTIKN €TTIAOYA WG TTPOG TO TTola opdda €xel TNV 1I010KTNOIa oxXedIAOPOU yia KAOE

THAMa TNG idlag diadikaaiag. To SAP Commerce Cloud TTapeiXe TIG TEXVIKEG dUVATOTNTEG,
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OuwWG N akoAouBia Twv BNUATWY Kal N KATavour Tng euBuvng ATav emAoyr TnG idlag TNg
Nokia (Spears, 2024).

To backend doundnke yupw atrd 1€aaepic OIODOXIKES DIETTAPES ETTIKOIVWVIAG (Spears,
2024): n eioepxOpevn TTapayyeAia avTirapaBAAAETal TTPWTA PE TIG TTPOCPOPES, TN
oupPBacn kal Tuxov evepyEg TTapayyeAieg Tou idlou TTeAATN: émeita deoueUETAl ATTO TNV
€QOOIACTIKA aAucida, TTOU ETTIOTPEPEI CUPQWVNUEVN nuUEpounvia TTapddoong: oTn
OUVEXEIQ Ol AEIToUpYieS TTapAadoong Kal UTTNPECIWY £PYOU TNV EVTACOOUV OTO EKTEAEOTIKO
TOuG TTPOYPaUUa- Kal TEAOG N TTAnpogopia diafiBadetal atov TTupriva ERP yia AoyioTIKn
Kdl XpnUaTOOIKOVOUIKA dlaxeipion. H eTaipeia TTapouciddel Tn por) auTh, atrd Tn cuuBaon
€wg TNV OIKOVOUIKA dlaxeipion kai Tn dioiknon épyou, wg Tn OIK TNG ekdoOXn NG
«ouvoedepévng etTixeipnong» (Spears, 2024).

Evtog Tou mpoypdpuatog emmopevng yvevidg ERP, n Nokia evotrolei tTa u@iotaueva
ouoThpaTta oe evigio Totmio SAP S/4AHANA, 10 OoTr0i0 TTEPIAAUPBAVEI TIG EQAPUOYEG
S/4AHANA for Central Finance, Master Data Governance, Extended Warehouse
Management, Global Trade Services kai S/4AHANA Cloud for advanced ATP (SAP,
2026). Z1a 1€An Tou 2025 ouvagetnke véa TTOAUETNG oupwyvia e SAP kai Microsoft, TTou
avakoivwenke Tov lolvio Tou 2026 kai a@opd TN METATITWON TOU OUVOAIKOU
mepIBaANovTog S/AHANA oTo Microsoft Azure péow NG peBodoAoyiag RISE with SAP-
oTeAéxn TNG SAP Totro0eTOUV TN YETARAGCN OTN AOYIKN TNG diaTripnong kabapou TTuprva
(clean core), dnAadr] Tou TTEPIOPICHOU TWV EEATONIKEUCEWY EVTOG TOU TUTTOTTOINUEVOU
KOpHoU (SAP, 2026).

Mépa ato TIG TEXVOAOYIKEG ETTIAOYEG, N Starikova avayvwpioe TPEIG KPIOIMEG OPYAVWTIKES
TTapadoxég (Spears, 2024): Tn diapkr SlaXEiPION TNG ICOPPOTTIAG YETAGU ECATONIKEUONG
Kal TUTTOTTOINONG, WG ouvexn €mmayputvnon Kal Oxl eQATTaé amoé@acn: TNV evepyn
CUMHETOXN TWV EEWTEPIKWV ETAIPWV OTIG ECWTEPIKEG OULNTNOEIG, WOTE N EUTTIEIPIA TOUG
VO UETAPEPETAI EVTOG TOU OPYQVICHOU: KAl TNV TTPOCEAKUCT EUTTEIPWY OPXITEKTOVWV
AUong 1ou €xouv AON uAoTroINoel TTapopoieg aAlayéc aAAoU, WoTe va atmo@euxBei To

KOOTOG HABNONG €K TWV UCTEPWV.
4.3.3 Metpnoiua armroreAéouara

H &1a0£01un Tekunpiwon TTapouoiddel Ta 0QEAN o€ TTOIOTIKA BACN, XWPEIig dNUOCIEUUEVOUG
TTOOOTIKOUG  OcikTeG. H eTaipeia avagépel OMOTIKA opaTtdTnTA TNG KATACTAONG
TTapayyeliog atrd Akpo ot Akpo, BeATiwon TNG euTTEIpiag TTEAATN Kal éva AEITOUpyIKO
HovTéAO pe augnuévn euehiia o peANOVTIKEG aAAayég (Spears, 2024), evw n evoTroinon

TWV I0TOPIKWY CuoTNUATWY ot eviaio TepIBAAAov S/4HANA avTipeTwTTieTal WG
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TTPoUTTé0E0N yia peiwan TNG TTOAUTTAOKAOTNTAG o€ TTITTEO0 OpiAou (SAP, 2026). Ta o@éAn
auta dlatutTwvovTal atd Ta idla Ta eUTTAeKOpEVA OTEAEXN O€ TINYEG YKPICag
BiBAIoypagiag kai dev £xouv eTTaAnBeuTel e€WTEPIKG: N aflotmiaTia Toug TTNyadel atrd Tnv
1016TNTa TNG Starikova wg oTeAEXOUG Kal ATTO TN VEA CUPQWVIa Twv TEAWV Tou 2025 wg

EUTTPAKTN €TTEVOUCN OTN OUVEXION TNG KaTeUBuvoNg.

4.4 Plan-to-Produce: Sunlight Group
4.4.1 H eraipeia kai 1o €TIxEIPNOIAKO TNS TEPIBAAAOV

H Sunlight Group 18p08nke 10 1991 W spin-off amdé Tov 6uAo GERMANOS kai
eviaxbnke otn ouvéxela otov Opiho Olympia, pe €0pa v Kneioid. TMapdyel
Blounxavikég ptratapies POAUBdOU-0EEog Kal 16vTwy AIBiou KaBWwg Kal cuoThPATO
aTTOBNKEUONG EVEPYEIQG, E TTAPOUCia o€ TTEPIoaoTEPESG aTrd 115 xwpes (Sunlight Group,
n.d.a). Ta amoteAéopata Tou 2023 OTTOTUTTWVOUV TNV TaXUTNTA TNG METAUOPPWONG:
¢000da 1,087 dioekatoppupla eupw Evavt 416,5 eKATOPUUPIWY TOU TTPONYOUNEVOU £TOUG
(au&¢non 161,2%), emevdUoeIg O¢ TTAYIO KEQAAQIO 124,4 ekaTOPUUPIA EUPW ME EPPAcn
oT1n OUVOUIKOTNTA AIBiou Kal JoAUBdou, Kal avBpwTTivo duvauiko 3.630 epyalopévwy OTIG
31 Aekepppiou 2023, pe 10 56,2% ek10¢ EANGOAG (Sunlight Group, 2024).

H mapaywyikr] Bdon otnv EAAGOa cuykpoTeital atrd TPEIG JOVADES: TO PBIOUNXAVIKO
OuyKPOTNUa TNG =avOng (90.000 T.y., OKTW TTANPWS AUTOUATOTTOINUEVEG YPAUUEG, ETAOIO
ouvapikotTnTa 9 GWh), T povada AvokukAwong otnv Kopotnvr) kai Tn Buyatpikn
Technosystems o010 KiAkig (Sunlight Group, a; Sunlight Group, 2025). MNMépa amdé tnv
EANGOa, n eTaipeia dieUpuve TO ATTOTUTTWHA TNG péow dladoxikwy egayopwv: 100% Tng
Triathlon Holding GmbH kai Tng A. Miller GmbH otn lMepuavia, 65% g Logbatind otnv
IBnpikr ayopd kai 51% 1ng Israeli Industrial Batteries ato lopanA, evwy dpopoAdynoe véeg

povadeg otn Bépela KapoAiva (Sunlight Group, n.d.b).

To emxelpnoiokd aTTOTUTTWHA gival eEAIPETIKA TTOAUTTAOKO: TTOAAATTIAG KANPOVOUIKG
ouaThpaTa amo TIG £€ayopég, OUO TeEXVOAOYIKG pelpaTa TTPoidvTog oTnv idia aAucida
€QOJIAoHOU Kal évTovn METARANTOTNTA £rTNONG, 0dnyoUuevn atrd TNV NAEKTPOKIVNON Kal
Ta OIKTUO AVAVEWOCIYWY TINYWV. AVTITTPOOWTTEUEI AKPIBWS TN «DUVAMIKA ayopd» Twv
Tenhiala kai Helkié (2015), 61T0U KABE aCUPQWVIA PHETAEU OXESIQOUOU, TTPOUNBEIWV Kal
EKTEAEONG TTAPAYWYNG METOPPAZETal GUECa Ot Yauévn duvaTtdTNTa €CUTTNPETNONG

TTEAQTWV.
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4.4.2 OpyavwrikéS aAAayéc kal uebodoAoyia uAorroinong

H Sunlight atrdvinoe otnv TTOAUTTAOKOTATA WE €va QTTO T TTIO ATTAITNTIKA HPOVTEAQ
uAotroinong ERP: tautéxpovn evepyotroinon («big-bang») évieka evotritwyv Tou SAP
S/4AHANA o¢ cloud povtého, pe TTAAPN avTikatdoTacn Tou Trponyouuevou SAP R/3
(Sunlight Group, 2025; Fortune Greece, 2025). To go-live Tpayuarotroinke oTig 7
lavouapiou 2025, KaAUTITOVTAG TAUTOXPOVA TIG TPEIG EAANVIKEG HOVADEG KA TIG KEVTPIKEG
AeIToupyieg, pe TNV KAtd @QACEIG €TTEKTAON OTO UTTOAOITTO TTaykdopio OiKTuo va
Tpoypapuarti¢eTal eviog tou 2026 (Sunlight Group, 2025; netweek, 2025; Fortune
Greece, 2025).

To KkpioIgo oToIxeio dev ATAV TEXVIKO OANG opyavwTiké. H eTaipgia avTINETWITIOE TN
MeTABaon Ox1 wg £€pyo TTANPOQPOPIKAG OAAG WG OUANOYIKO eyXeipnua TECOAPWY
AEITOUPYIKWY  TTEPIOXWY  -WNQIAKNG/TTANPOPOPIKAG  UTTOOTAPIENG,  TTapAywyng,
€QOJIACTIKAG KAl OIKOVOUIKWY- TTOU ouykKpdTnoav Koivh diakuBépvnon TTpoypauuaTog
(Sunlight Group, 2025). O yn@IaKOG HETAOXNHUATIONOG TOTTOBETABNKE pNTA WG EPYAAEio
APOM0IWONG TWV TTPOCPATWY eEayopwv, ONAAdAH WG PNXAVIOUOS SIANOPPWONG EVIQIag
O1adIKaoTIKAG TaUTOTATOG TTAvw Of éva OIKTUO €PYOOTOCIWV KAl BuyaTpIKWwV WE
OlaopeTikéG 10Topieg Kal TTPakTIkEG (Fortune Greece, 2025). Tnv nyecia avéAafe o
AleuBOvwyv  ZUpBouAog Adumpog Mrricahag wg oOTpaATNYIKOG XOopnyog Kal Tnv
emyelpnalokn euBuvn n Chief Information & Digital Officer Avi{eAa MapaykoTroUAou, e
TN ouvdpoun Twv eEwTePIKWY cuuBouAwy Deloitte Business Solutions, Real Consulting
Kal StepOne- TTapdAAnAa dpouoAoynBnke véo KEVTPO TTANPOQYOPIKAG OTn epuavia
(Sunlight Group, 2025; Fortune Greece, 2025).

H KAipaka @aiveTal 0To €UPOG TWV EVTEKD EVOTHTWY, TTOU TTEPIAQUBAVOUV TAUTOXPOVA TOV
Procure-to-Pay, tov Order-to-Cash, Tov oxediaoud kal Tnv €kTéAEOn TTapaywyns, Tn
dlaxeipion ammoBepdTwy, T OIKOVOUIKA Kal T dI0IKNTIKA AoyIoTIKr (controlling): 6Aeg ol
OIETTOPEG METAEU TwV KUKAwY Tou KepaAaiou 3 gvepyoTroiBnkav o€ eviaia PgeTapaon.
‘Eva 11010 gyxeipnua dev cival QIKTO av dev €xel TTponynBei cupwyia yia Ta KUpia
oedopéva, Tn pUBIoN Twv POAWY Kal TN AOYIKN evoTToinong Twv d1adIkaciwyv o€ OAa Ta

onueia eTTaeAg.
4.4.3 Metpnoiua arroreAéouara

Apeoa emBeBaiwpévo atroTEAECPA gival N ouvEeXIoN, XWPig Kapia SIoKOTTH, TwV BACIKWY
AEITOUPYIWYV TTAPAYWYNG, ATTOOTOAWY Kal TIHOAGYNoNG KaTd TNV Nuépa Tou go-live kai Tig
AUEOWG ETTOUEVEG - YEYOVOG TTOU N E€TAIPEIQ Kal Ta €AANVIKA TEXVOAOYIKA pEOQ

XAPAKTNPICOUV TTAYKOOMIO TTPWTIA WG TTPOG TNV TTOAUTTAOKOTNTA Kal TNV KAipaKa
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(Sunlight Group, 2025; netweek, 2025; Fortune Greece, 2025). £10 emimmedo TWV
avapevopevwy weeAeiwy, n avakoivwon Tng Sunlight avagépel Tpoadokia BeAtiwong
TNG TTapaywyIkAg ammodoTikOTNTag £ws 40% Kai TNG diaxeipiong KUKAou {wr\G TTpoidvTog
¢wg 30%, og ouvduaoud pe TTPOCoBeTa epyaleia TTou TiBevTal oTadIOKA O€ EQapuoyn
(Sunlight Group, 2025). Ta TT0000Td dIOTUTTWVOVTAI WG EKTIMWHUEVOI OTOXOI, OXI WG €K
TWV UCTEPWVY ETTIRERAIWMPEVEG PETPNOEIG, Kal O@EiAouV va gpunvedovTal PJe avaioyn

ETIQUAQEN.

Ta TToIOTIKA aTToTEAEOUATA EVTOTTICOVTOI OE Tpia onueia: Tnv TTPAyUATIKOU XPOvou
opaTOTNTA TNG TTAPAYWYNG KAl TNG £QOBIACTIKAG, TN dIEUpUVON TNG CUVEPYATIag HETAEU
TWV BACIKWY ALITOUPYIWY KOl TN OTABIOKN EVOWMATWON TTPOYVWOTIKWY EPYAALiWV
avaAuong oedopévwy otn Aqyn ammogdoswy (Sunlight Group, 2025; Fortune Greece,
2025). H otpatnyikA didotaon ek@pdletal ato 0TI N eviaia TTAnpoopiakn Bdon kKabioTd
yia TTPWTN QOpd €QIKTA TNV agloTroincn CUVEPYEIWV ATTO TIG £EQYOPEG - duvaTOTNTA

TTPAKTIKA QVEQPIKTN UTTO TO TTPONYOUNEVO KATAKEPMUATIOUEVO TOTTIO.

4.5 Product Development: Metallus Inc.
4.5.1 H sraipeia kai 1o €mmixeipnoiako tng mepiaiiov

H Metallus Inc. 19puBnke oto Ohio w¢ TimkenSteel Corporation oTig 24 OkTwRpiou 2013
Kal oAokArjpwoe Tnv atréoxion Tng atro Tnv The Timken Company oTig 30 louviou 2014,
avaAapBdavovTtag 1o oUVOAO TNG XAAUBOUPYIKAG dpaoTnpIOTNTAG TOU PNTPIKOU OdiAou-
Mo dekaeTia apyoTepa, oTIG 26 PeRpouapiou 2024, yetovoudoTtnke ae Metallus Inc. pe
véo agupBoAo diatrpayudreucng MTUS oto XpnuaTtiotApio TG Néag Yopkng (Metallus,
2025; TimkenSteel, 2024). H TTapaywy CUYKEVTPWVETAI GTNV eyKaTdoTacon Tou Canton
Tou Ohio, 61Tou KaTtaokeuddovTal pdpdor €IdIKNAG TToIdTNTAG (special bar quality bars),
owAnveg dveu pagng (seamless mechanical tubing), eapTripara akpIBeiag Kal NUIETOIUOI
XOaAUBSIvol koppuoi (billets), pe TexvoAoyia nAekTpikou TOgou (electric arc furnace)
TPo@odoToUHEVN ATTO OXEOOV £€ OAOKARPOU avakukKAwuEVo XaAuBa (Metallus, 2025). Ta
TTPOIOVTA aTTEUBUVOVTAI O€ TECOEPIG AYOPES UYWNAWY TEXVIKWY ATTAITACEWY -BIOPNXAVIKA,
auTtokivnToBlounxavia, agpodiacTNUIKA Kal Auuva, evEpPyela- UE avBpwTTIVO dUVAUIKO
mrepitou 1.880 epyalopévwyv kal TTwAnoeig 1,4 dioekaToppupiwy doAapiwv 1o 2023
(Metallus, 2024).

To emixeipnolako TEORANKA dev ATAV KUPIWG TEXVOAOYIKO. Ta ECWTEPIKA QVETTTUYHEVO
TToOAQId CUCTAPATA ATAV BUOKOAO va ouvTnpnBouv, OUCIaoTIKOTEPOG OPWG TTEPIOPICHAG
ATav O TPOTTIOG AcIToupyiag: o1 Paoikég dladikaoieg TTapéuevav o€ peydho Babud

XEIPOKIVNTEG Kal atraiToloav €TOTIA pnxavoAoyikh eme¢epyaoia (on-the-fly product
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engineering) yia K&Be TTapayyeAia, wg ouvéteia evog PovTéAou KaBaphg TTapaywyng
Katad TrapayyeAia (pure make-to-order) (Fujitsu, 2025a). H kaBuoTépnon amokpiong
AeiToupyouloe WG evepyd €UTTODIO OTRV ayopd: OTTwG To dlatuTtwoe o0 Rick Hawkins,
avwTepog dIEUBUVTAG TTANpoopIkAG TNG Metallus, «oe opiopéveg atrd TIG ayopES TTou
€EUTTNPETOUE, O XANEVOG XPOVOG arjpaive 0TI dev kepdifaue TN douAeld» (Fujitsu, 2025a).
To {nToUpevo dev ATAV N AVTIKATACTACT €VOG CUCTAUATOG GAAG N aAAayr] Tou TPOTTOU ME

TOV OTT0I0 N eTaIpEia avTIAauBavaTay Tnv idia TNV £vvoia Tou TTPOoIGVTOG.
4.5.2 OpyavwrikéS aAAayéc kal ueBodoAoyia uAorroinong

MeTd attéd agloAdéynon TTOAAATTAWY CUMPBOUAEUTIKWY ouvePYaTwy, N Metallus eTTéAeée Tn
Fujitsu yia tnv ulotmroinon (Fujitsu, 2025a). AU0 TTPWIUEG OTPATNYIKEG ATTOPAOCEIG
TPoadIdpIcav Tov XapakTApa Tou épyou. H TpwTtn agopouce Tn diadpour PeTéBaong:
avTi va diatnpnBei Trpoocwpivda n uttdpxouca Bacn oc TTaAaidTepn ékdoon Tou SAP ERP,
eMAEXONKE N dueon petdapacn oto SAP S/4HANA péow Tou TTpoypdupatog RISE with
SAP. O Hawkins aimioAéynoe tnv €1mAoyn w¢ ouveidnTtr amo@acn va oAokKAnpwoEi n
avapaduion 600 n UAOTTOINGON TTAPEPEVE MIKPN Kal OTTAr], WOTE N €TAIPEIQ va KAIVOTOUEI
TTAvw O€ AQUTAV avTi va Kuvnyd rpoBeopieg apyotepa (Fujitsu, 2025a). H amméeacon dev
ATAV APIYWGS TEXVOAOYIKN: EKAEIVE €K TWV TIPOTEPWY T duvaTOTNTA TTPOCWPIVWYV

TTOPOKAPWEWY KAl OECUEUE TNV €TAIpEia o€ £va AsiToupyikd atroTuTTwpa cloud ERP.

H deutepn amdépaon agopouae TNV opyavwrikr diaotacn. MNMapdAAnAa pe Tnv TEXVIKN
epyaoia, n Fujitsu eioryaye epyacTtipia Design Thinking kai xaptoypd@naon S1adIKaciwy,
waoTe n oudda NG Metallus va avtiAn@Bei Tn pon agiag wg ouvoAikh euTTEIpia, aTTd To
aitTnua Tou TTEAATN €wg TnVv ciomrpaén (Fujitsu, 2025a). H paptupia Tou Hawkins
QTTOKOAUTITEl TNV €viaon Tng TmapéuBaong: «Bupdual ouvavtioelg OTou  €vag
EKTTPOOWTTOG TNG Fujitsu €0eTe pia epwTNoN Kal Oéka e dwdeka avBpwTrol Tng Metallus
atrAd koitouoav, yiati dgv ixaue oke@tei TTOTE £T0I» (Fujitsu, 2025a). H Texvoloyia dev
QVTIKOTEOTNOE TIGC TTAPAOOXEC TNG ETIXEIPNONG: TIG £@epe OTnV EmQAVEID yIia va

avaBewpnbouv.

H kapdid tng trapéuBaong evromietal otnv ekkivnon tou SAP Product Lifecycle
Management, T0 OTT0i0 N PEAETN TTEPITTITWONG XAPAKTNPICEl OpOONUO TTOU UETETPEWE TN
dlaxeipion Twv TTPOdIayPaPWYV TTPOIOVTOG aTTO OTATIKA £yypaga o€ dopnuéva dedouéva
(Fujitsu, 2025a). O1 mrpodiaypagés dev dAAaCav: GAAage To TTAQicI0 PEéoa OTO OTTOoIO
UTTAPXOUV, KABWG atmd MEMOVWHEVA apxeia Eyivav eyypagég TToU PTTOPOUV vd
avaktnBoulv, va ermavayxpnoigotoinfolv Kal va TPo@OdOTHOOUV TOUG YEITOVIKOUG

KUKAoOUG TrapayyeAiag, oxediaopol Kkal Tapaywyns. H ouvepyaoia TTapouciGoTnKe
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onuooia atrd Toug Hawkins kal Richard Pearson (AieubuvTr) ETpatnyikKwy ZUPPOxIwy
SAP, Fujitsu America) ato SAP Sapphire 2025 oto OpAdvTo (Fujitsu, 202583).

4.5.3 Metpnoiua amroreAéouara

To KevTpIKO TTOOOTIKO ATTOTEAET A €ival N JEIWON TOU KUPIOU KATaAGyouU TTPOoIOVTWY KaTtd
75%, amd Trepitrou 27.000 o mrepitrou 7.000 oToixeia (Fujitsu, 2025a). O pnxaviouég
Oev gival aTTAf eKKaBdpion TTAEovalOVTWY apxeEiwv: ival N avTIKATaoTaon TNG TIPAKTIKAG
«véa TTpodiaypa@r yia KABe véa TrapayyeAia» amd TN AOYIK TNG TUTTOTTOINMEVNG
mpodiaypagnic TTpooapuolduevng oe mpotutra (fit-to-standard), pia oTpo@r] TTOU n
Fujitsu Trepiypd@el we TTOMTIONIKA Kal ASITOUpYIKN JETARaon atrd TNV KaBapr TTapaywyn
Katd TTapayyeAia oe uBPIOIKG povTEAO TTOU evBappuUvel TNV €TTavayxpPnoIYoTToinon, TNV
atmmodoTIkOTNTa Kai Tnv Taxutnta (Fujitsu, 2025a). MpakTikd, 10 id10 TTPOIGV TTOU TTPIV
oimmAaciadotav otn Bdon yia KABe TTeAATN UTTApPXEl TTAéOV WG Hia TUTTIKA eyypagn,

aTTEAEUBEPWVOVTAG TOUG INXAVIKOUG Yia epyacia upnAdTePNG TTPOCTIBEUEVNG agiag.

AeUTEPO ATTOTEAEOUA, TTOU N PEAETN TTAPOUCIAdEl pNTA WG OTOXEUON Kal OX1 WG 1on
HETPNUEVO PEYEBOG, aPOopd TOV XPOVO ATTOKPIONG OE QITHPOTA TTEAATWV: N AVAUEVOMEVN
Meiwon xapakTnpieTal dPauaTIKN, aTTo NUEPES G€ AETTTA, KaBwWG Ta dedopéva €TTIAOYNAG
Kal TTpodiaypawy yivovTtal dounuéva, TTPooRAciua Kal OIaUOIPACIUG HETAEU TwV
opadwyv (Fujitsu, 2025a). H uioBétnon Tmapauével o€ eEENIEN Kal Oev avagEpeTal dnuoaia
OUYKEKPIPEVN NUEPOUNVia cutover | OIKOVOUIKE aTTOTUTTWON TWV 0QEAWY, YEYOVOGS TTOU

TTEPIOPICEl TNV aKpifela TG ex-post atroTiunong.

4.6 CRM / Lead-to-Cash: Richter+Frenzel
4.6.1 H sraipeia kai 1o €mTixEIpnNoiako NS mepIBarAov

H Richter+Frenzel, pe €10g idpuong 10 1895, CUYKATAAEYETAI OTOUG HEYAAUTEPOUG
YEPHAVIKOUG XOVOPEPTTOPOUG EIBWV UYIEIVAG, BépPavong Kal KAIATIOPoU, dIaBéTovTag
TTPOIOVTa TTEPICOOTEPWY aTTO 850 KaTtaokeuaoTwy PEow OIKTUou 180 TOoTTOBECIWY, UE
KUPIOUG TTEAATEG €TTAYYEAMATIEG TEXVITEG KAl eykaTaoTATEG (SAP, K). TO €mMXEIPNCIAKO
MOVTEAO TNG eival eyyevwg dlapgecoAaBnTiko: n agia Tng €ykerrar otn diaxeipion €vog
€CAIPETIKA EUPEOG KATAAGYOU Kl TNV TOXUTNTA KE TNV OTTOIA N TTANPOQOpPIa Kail TO TTPOIdV

@OBdAvouv oTov eTTayyeApaTia TTEAGTN.

To mpPOPAnUa TTou 0OAYNOE OTO £PYO OEV APOPOUCE PEMOVWHEVO GUOTNUO OAAG TN
OUVOAIKA apXITEKTOVIKA. ZUPQWVa PE TNV TeKunpiwaon TG SAP, n eTaipeia xpeialdtav va
EKOUYXPOVioel TNV UTTOOOMN TTANPOPOPIKAG TNG YIA TEGTEPIG GKOTTOUG: va e€opBoAoyioel

TIG d1adIkaoieg B2B, va yn@lotrolAoel TIG AsIToupyieg TG o€ OAO TO £UPOG TNG ETTIXEIPNONG
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WaoTe va SI0CQaAICEI TNV TTPOCAPHOCTIKOTNTA TNG, VA TTPOCPEPEI DIBBIKTUAKI OYOPAOTIKN
EUTTEIPIO AVTIOTOIXN TOU KATAVOAWTIKOU EUTTOPIOU (Consumer-grade e-commerce) Kail va
TTEPIOPICEI TOV XPOVO TTOU O TTWANTEG daTTavouoav O€ YPOPEIOKPATIKEG EPYOAOTIEC,
divovTag Toug aueon TpooRacn otnv TTAnpogopia (SAP, k). Kavéva atrd ta {nTolueva
Oev mepiopigéTav o€ éva TUAPA- OAa diéTpexav Tn Sladpoun atmd TO0 PAPKETIVYK KAl TIG

TTWANCEIG £WG TN OIEKTTEPAIWON KAl TA OIKOVOMIKA.
4.6.2 OpyavwrikéG aAAayéc kal pebodoAoyia uAorroinong

H amdvinon tng etaipeiag €ixe avrioTtoixa opifOvTio XapakTripd. AvTi yia onueiakn
eykaraoTaon evog cuotpatog CRM, n Richter+Frenzel cuykpdTtnoe pia eviaia oToia
AUoewyv TTOU KOAUTTTEI Kl TIG BUO pdoelg Tou KUKAou Lead-to-Cash (evétnta 3.6): To SAP
Sales Cloud ka1 To SAP Commerce Cloud yia Tn @don dnuioupyiag ¢Atnong, 1o SAP
S/4AHANA padi ue To SAP ERP yia n diaxeipion mapayyeAiwy, kal To SAP Signavio wg
ouptTAfpwpua (SAP, K). H évtagn Tou Signavio, epyaAciou diaxeipiong kar avaluong
ETTIXEIPNOIOKWYV BIODIKACIWY, ATTOTEAET EVOEIEN OTI N XApTOYPAPNON KAl 0 avaoXeSIQOHOG
TWV JIAdIKACIWY AVTIMETWTTIOTNKAV WG SIOKPITO AVTIKEIMEVO TNG UAOTTOINONG Kal OXI WG
TTOPETTOPEVO TNG TEXVOAOYIKAG €YKATAOTAONG, AV KAl N TEKUNPiwon Ogv TTEPIYPAPEI
avaAuTiké Tov poAo Tou. H Trapoucia evog TETolou epyaAeiou, To OTToio €€ opiouoU
OTTOTUTTWVEI TIG U@IOTAPEVEG Oladikaaoieg Kal oxedIadel TIG ETMIOUUNTEG TIPIV QUTEG
HeTapePBOUV OTO VEO OUCTNPA, UTTOBNAWVEI OTI O avAOXEDIAOUOS TWV dIAdIKACIWY
AeIToupynoe WG AOYIKA TTPOATTAITOUMEVO KAl OXI WG ETTAKOAOUBO TNG TEXVOAOYIKNG
eykaraoTaong: n idia n tekunpiwon g SAP atmodidel dAAwaoTe oTO £pyo OTI «€Be0E Ta
Bepéhla yia Tn peTdBacn oe dladikacieg ammd AKPO 0€ AKPO», TOTTOBETWVTAG TN

d1adIkaoIakA avadiatagn TTpIv aTTo Ta OQEAN OTNV euTTEIpia TOU TTEAATN (SAP, K).

To £pyo uAoTToINBNKE PE TN ouvepyaoia Twv cUPBoUAwyv adesso kal diva-e (SAP, K) Kai
uttoBANBnke ota SAP Innovation Awards 2024, 611ou avadeixBnke HETAEU TWV QIVONICT
(SAP, 2024 q). ZTnVv TTEPIYPAQPN TNG UTTOWNPIOTNTAG, O HETACXNMUATIOKOG aTTodideTal WG
MeTARaon o€ dladikaoieg ammd AKPo O AKPO, ME Tn VEQ APXITEKTOVIKA va BEATIWVEI TN
dlapaveia Kal TN AQYWn atro@Acewy, va evioxUel Tn ox€On PE TOUG TTEAATEG KAl Va
TIPOOCQEPEI KATAVAAWTIKOU ETTITTEDOU EUTTEIPIEG NAEKTPOVIKOU guTtropiou (SAP, 2024a). H
ocIpd TWV Opwyv £XEl onuaacia: TTpwTa n avadidragn Twyv dIadIKaolwy o€ eviaia por) Kal
ETTEITA T OQEAN OTNV EUTTEIPIA TOU TTEAATN - OKOAOUBIQ TTOU CUUQPWVEI JE TO UTTOBEIYUQ
Twv Chen kai Popovich (2003) yia Tnv TTpoTepaidTNTA TOU avaoxediaouou £vavTl TNG

TEXVOAOYIOG.
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4.6.3 Metpnoiua armroreAéouara

H Texkpnpiwon tng SAP atrodidel 010 £pyo Tpia TTOCOTIKA HUEYEBN: OTIC TTPWTEG TTEVTE
nuépeg Aciroupyiag Tou SAP Sales Cloud kartaypdenkav 991 eukaipieg TTwWANONG
(opportunities), d€ikTng TG TAXUTNTAG UIOBETNONG aTTd TOoug TTWANTES: 650.000 KWdIKOI
TpoiovTwy (SKUs) diatébnkav pEow Twv NAEKTPOVIKWVY KATAOTNUATWY, O€iKTNG TNG
KAipakag wnolakAg d1dBeong Tou KATaAGyou- Kal 0 XpOvog ouvTHpnong TwWV CUCTNUATWY
MeIwonke katd 20%, €Upnua TTOU TTAPATTEPTIEI OTAV ATTAOTTOINON TNG OPXITEKTOVIKAG
(SAP, k). Ze TTOI0TIKO €TTiTTedO, N AuUTOPaTOTIOINON TTOU €lorlyaye To Sales Cloud
ETTETPEYE OTOUG TTWANTEG va AQPIEPWVOUV AIlYOTEPO XPOVO O€E OIOIKNTIKEG EPYATIEC Kal
TEPICCOTEPO OTNV ETTOPN PE TOUG TTEAGTEG, EVW N TUTTOTTOINGN KAl OAOKARPWON Twv
XPNUATOOIKOVOUIKWY dladikaoiwv 1o S/AHANA BeAtiwoe Tn diagdveia kal Tnv eueligia
Twv amo@docwy. O emKkeQaAAg TTANpo@opikn Matthias Silnner ouvowice T0
ATTOTEAEOPO ONMPEIWVOVTAG OTI N VEA APXITEKTOVIKN MTTOpEi va eEeAicoeTal kal va
TTPOCapPHOleTal EUEAIKTA OTIC HETARBAAAOUEVES OTTAITACEIS TNG AYOPAS KAl TWV TTEAATWV
(SAP, k).

Ogeilel va emonuavoei 0TI TO UVOAO Twv PEYEBWV TTPOEPXETAI ATTO TTPOWBNTIKO UAIKG
™G SAP kai dev éxel uttoBAnGei oe aveEdpTnto €Aeyxo- €mITTAéoV, TTEPIYpA@OUV
TIPWIMOUG OEIKTEG UI0BETNONG Kal KAIJAKAG KAl OXI TEAIKOUG OEIKTEG EUTTOPIKNG aTTOGdOONG,
OTTWG TTOCOOTA PETATPOTIAG 1 METAROAN €00dwv. O1 emIQUAGEEIC oploBeTOUV, XWPIC Va
avaipolv, TNV avaAuTIKr agia Tng TTepITTwang, n otroia dev ¢apTaTal Ao TNV akpiBeia

TWV apIBuwv aAAd atméd Tn dopr TNG idlag TNG TTapEupaong.

4.7 Returns / After-Sales: Putzmeister
4.7.1 H eraipeia kai 1o €mixeipnoiako tng mepIBariov

H Putzmeister, pe €dpa 1n Mepuavia, katéxel nyeTik B6€on d1EBvwg OTNV KATACOKEUN
QAVTAIWV, UNXAVNUATWY KAl OXNUATWY yia Tnv emmegepyaaia Kal dlavoury OKUPOdEUATOG
Kal KoVIAuaTog, atmmaoXoAei TrepioodTtepoug ato 3.000 epyalopévoug kai diatnpei OikTuo
ouvepyatwyv oe 90 xwpeg 10 2021 TTApPOUCIACE TNV TTPWTN TTAYKOOUIWG UBPIBIKN
QUTOKIVOUEVN avTAia okupodéuaTog undevikwy ektmoutrwy, TNV IONTRON Hybrid (Fent,
2023).

MNa pia emyeipnon Ke@AAaIouxXIKoU €EOTTAICUOU, N €gUTTNPETNON META TNV TTWANON dev
cival deutepelouaa: n dIABECIPOTNTA TWV PNXAVNHATWY OTO £pYOTAEIO eCapTaTal dueca
atrd Tnv TaxuTNTa KAl TNV TTo1éTNTa Tou TEXVIKOU service. H Putzmeister €ixe BeoTrioel

dladikaagia eEuttnpéTnong non atmoé 1o 1999, waTdCO0 N AVATITUEN TNG ETAIPEIAS KATECTNOE
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TO TOTTiIO TwV cuoTNUA&TWY oAoéva o ouvBeTo (IT&Production, 2025). MNapdTi kKai Ta €TTTA
KEvTpa e€uttnpéTnong oTn Mepuavia epydlovrav pe SAP, kaBéva gixe avatTUEel TOTTIKEG
IOIITEPOTNTEG: O ETTIKEQPAANG eEutnpéTnong TeAatwyv [epuaviag tng Putzmeister
Concrete Pumps GmbH, Bernhard Urban, trepiéypaye d10dIKACIEG ETEPOYEVEIG, HE
XEIpOypapa PrAPOTA KAl XEIPOKIVNTEG KaTaxwpioelg, otmou Ta Oedopéva  TTediou
OUAAéyovTav o€ peydAo dyko aAld TTapépevay avaglotrointa o€ apyeia PDF (Fent, 2023).
H eikdva auTh, PE QOUVEXEIC POEC Kal «aTTaciyata péowv» (media breaks) petagu
XAPTIOU KAl CUCTIUATOG, AVTIOTOIXEI OTNV KOTAKEPUATIOPEVT, KATA AEITOUPYIEG OPYAVWON
Tou  Teplypdpouv ol Hammer «kai  Champy (1993) w¢ «kUpla  TTNyA
AvVOTTOTEAEOMATIKOTNTAG. Me Bdaon Ta TTapatrdvw, n etaipeia €8eo0e TpeEIG OTOXOUG:
BeAtiwon kai e€opBoloyioud TNG €EUTINPEETNONG TTEAQTWY Of€ TTAYKOOMIO KAipaka,
AVTIKATACTOON TWV XEIPOKIVNTWY POWV OTTO WN@IOTTOINUEVESG DIadIKATIES dlaxXEipiIong
epyaoiwv tediou (field service management) kal yn@IoTToinon Tou TTPOYPANPATICHOU

TWV TEXVIKWV (Fent, 2023).
4.7.2 OpyavwrikéS aAdayéc Kkai ueBodoAoyia uAotroinong

To KpioIO XapaKTNPIOTIKO TOU eyXEIPAMATOC ival 0TI n Putzmeister dev emediwée ammAwg
TNV eykatdoTaon €vog véou epyaAeciou, aAAd Tn BEoTmion evog eviaiou TTayKOOHIOU
TpoTUTTIOU yia TIG O1adIkagoieg €EuTTNPETNONG, ME €vapuovion aTrdé To TOTKO OTO
TTEPIPEPEIAKO ETTITTEQO KAl £V ouvexeia o€ TTaykdopia avattuén (Fent, 2023). H etmiAoyn
Tou SAP Field Service Management (SAP FSM) akoAouBnoe Ttov KABOPIOHO Twv
ETTIXEIPNTIOKWY OTTAITACEWYV, 01 OTToieG TTEPIAAUBavay aTTodOTIKOTEPO TTPOYPAUMATIONS
TOpWV Kol BeATIOTOTTOINGON Twv QvaoBECEWV OTOUG TEXVIKOUG, €VAPMOVION Kal
aTTAOTIOINCN TWV PowWV PE agloTroinon Twv Bacikwy dedopévwy (master data) Tou SAP
ERP, évTagn KIivNTWY CUCKEUWV YIa TNV ava@opd Xpovwy, UAIKWY Kal £56dwV, KaBWG Kal
Wn@IoTroinon Twv OIadIKaoIWY eVTOS TwWV KEVTPWYV eguttnpétnong (shop-floor) (Fent,
2023). H diacuvdeon pe 10 uttooUoTnpa eEutTnPEéTNONG TTeAaTwy Tou SAP (SAP CS)

uAotroinénke péow Tou ouvdéopou Proaxia (IT&Production, 2025).

H uhotroinon avatédnke otn Sybit, etaipeia Tou opidou NTT Data, kal cuvodeUTtnke pntd
atmo avaoXedlaouo Kal BeATIOTOTTOINON £TTIXEIPNOIAKWY dladIkaoiwy (business process
re-engineering)- katd Tov Urban, n euTtreipia Tou cuvepydtn oTa TTPWIKA OTASIO ETTETPEWE
TNV MAOTIKN €vapén oe Aiyotepo atrd okTw uAveg (Fent, 2023). To é¢pyo akoAoubnoe
€UEAIKTN (agile) yeBodoAoyia, pe aToxeupévn ektraideuan Baoikwy XpnoTtwv (key users)
Kal QOKIUEG TTediou- TTPIV aTTd KABE TOTTIKA €vapén TTponyolvTav eKTTAIOEUC TEXVIKWVY
KAl GUVTOVIOTWY OTO DOKIJOOTIKO oUoTnUd, VW o€ KABe ToTToBe0ia OpioTnKe PACIKOG

XPAOTNG WG TIPWTO ONMEIO ETTAQNAG VIO €PWTAMATA Kal TTPOTACEIG BeATIwWONG
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(IT&Production, 2025). Metd tnv €mTuXr TAOTIKA £@appoyn otn Mepupavia akoAouBnoe
n TpwTtn 8IEBVAG eTrékTaon oTtnv loTavia, Je TTPOYPANPATIONEVN TNV avaTITUEn OTO

OUVOAO TwV TTayKOauIwv dpacTnpiotATwy (Fent, 2023).

H véa por] atrd dkpo o€ AKPOo £XEl WG €ENG: TO AITNUO €EUTTNPETNONG KaTaXwpPIleTal OTO
SAP ERP amd tnv opdda uttooTAPIENG YpagEiou Kal PeTapEPETal auTéuaTa oto SAP
FSM yia Tov TTpoypauuaTtiond mopwv: 0 TEXVIKOG Aaufdvel €idotroinon otnv KivnTA
OUOKeUn Tou, emBeRalwvel TNV avABeon Kal aTTOKTA opaTOTNTA GTA ATTOBEUATA WOTE VA
¢ntAoe€l Ta aTTapaitTnTa avTaAAOKTIKG: KOTA TNV €KTEAEON aflotrolei AioTeg eAEyxou avd
KaTnyopia epyaciag, Kataypael Xpovoug, UAIKA Kal TIpOoBeTeG dATTAVEG, KAl CUVTAOOE!
TNV ava@opd eEuTTNEETNONG ETTITOTTOU, TNV OTToia 0 TTEAATNG eTTIREBaiwvel wneiakd (Fent,
2023).

4.7.3 Metpnoiua armroreAéouara

Ta atmoTeEAECUATA TTOU TEKUNPIWVOVTAI €ival KATA KUPIO AOYO TTOIOTIKA Kal S1adIKAOTIKA,
avagepoueva aTrd Tnv idla Tnv etaupeia kal Tnv SAP. H Putzmeister diaB€tel TTAéov pia
eviaia, ynelotroinuévn Kal oAokAnpwuévn dladikacia egutTNEETNONG YIA TA KEVTPA TNG
otn lepuavia kal yia TNV TTaykéouia oudda BIoPnxavikig TEXVOAOYIAG: O avagpopEég
eEUTTNPETNONG €ival O1I0BE0IUEG WNPIaKA O€ TTPAYHATIKO XPOVO Kal N TIMOAGYNoN WETE TNV
oAokAnpwaon TnG epyaoiag éxel emraxuvBei (Fent, 2023). Kartaypdgetal auénon
TTOPAYWYIKOTNTAG KAl £E0IKOVOUNON XPOVOU YIA CUVTOVIOTEG KAl TEXVIKOUG, KOBWG Kal
uwnAn atrodoxn atrd To TTPOCWTTIKO, N oTToia atrodideTal 0To oUYXPovo TTEPIBAAAOV
XpPAong, otnv mpdéoBacn amod KIvNTEG CUOKEUEG KAl OTNV EKTEVI] QOKIUN TTPIV aTTO TNV
évapén (Fent, 2023).

Qg TTPOG TNV €KTACN TNG EPAPPOYNG, HETAPEPONKAV OTO VEO TTEPIBAAANOV OUVOAIKA BEKQ
EVYPOYEG ETTIXEIPNMOTIKWY eTaipwv (business partners), 0pog pe Tov otmoio n SAP
AVOQEPETAlI OE EVOTTOINUEVEG EYYPOPEG KUPIWY OeBOUEVWY TTOU AVTITTPOCWTTEUOUV
OPYOVWTIKEG HOVADEG, TTEAATEG ) ouvepyaTeg. ETTITa kévTpa e€uttnpéTnong otn Mepuavia,
padi pge TNV TTayKOouia opdda Blounxaviking TexvoAoyiag, epyalovTal TTAEov €vTOG TNG
TTAAPWG OAokANpwuévng diadikaciag, Ye Ta dedopéva TTou TTAAAISTEPA KATAXWPICOVTAV
XEIpoKivnTa va péouv TTAéOV QUTOPOTA, WOTE Ol TTEAATEG va AdpBdvouv TaxuTepa Ta
TIMOAGYIG Toug (IT&Production, 2025). Znueiwvetal 6T o1 TThyéG Oev dnpooielouv
TTOCOTIKOUG O€iKTEG ATTOdOONG (TTOCOOTA i XPOVOoUG avagopdg), yeyovog TTou TTEPIopICEl
™ OuvaTtdTNTA TTOOOTIKAG OUYKPIONG MHE TIG UTTOAOITTEG MEAETEG TTEPITITWONG TOU

KepaAaiou.

4.8 Record-to-Report: Perrigo Company plc
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4.8.1 H sraipeia kai 1o €mmixeipnoiako tn¢ mepiaiAov

H Perrigo eivai amdé Toug PEYAAUTEPOUG  TTAYKOOUIWG  TTPOMNBEUTEG N
ouvTayoypagoupevwy (over-the-counter, OTC) TpoiévTwy auto@povTidag, pe Edpa TNV
IpAavdia kar dpacTtnpidTnTa o¢ TepiIocdTepeg ammd 30 xwpes (Gillespie, 2021)- yia 10
0IKOVOMIKO €106 2024 avakoivwoe KaBapég TTwANoeIg 4,37 diogKaTOUMUPIWY doAapiwv
HIMA (Perrigo, 2025). H 81€Bviig Tng TTapoucia dieupuvOnke onPavTiKA TNV TEAEUTAia

OEKATTEVTAETIA, KUPIWG MECW €E€EQYOPWVY TIOU Evioxuoav TO XOPTOQUAAKIO Kal Tn

YEWYPAQIKN TNG EUPEAEIQ.

AKPIBWG auTA N oTpaTNYIKA avAaTTTUENG dNnUIoUPYNOE TO KEVTPIKO OPYAVWTIKO TTPORANMA:
KGOe e¢ayopd TTPooéBeTe VEQ epyaAeia OTO UPIOCTAPEVO TOTTIO, YE ATTOTEAEOUA N Perrigo
va diatnpei 21 gexwpiotd cuotiuata ERP (téco SAP 600 kai un SAP), kaBwg kal
TTOAAQTTAG EpyOAgia xpnHATOOIKOVOMIKOU oxedIaouou kal evotroinong (Gillespie, 2021).
H XpnuaTooikovouikr AsiIToupyia ATav KAtakepUaTiopévn: Ta dedopéva Tou KaBOAIKOU
OlaKIvoUvTaV HETAEU ETEPOYEVWIV CUOTNUATWY, XWPIG eviaia Oour AoyaplaCuwy Kal
XWpPIg KoIvr eikOva o€ eTTiTedo opidou. To TTPORANUa avadelikvuel Tn B€on Twv Lambert
kai Cooper (2000), cUpowva pe TNV OToia N dlaxEipion Twv  ETIXEIPNHATIKWV
O1adIKACIWY KATA WAKOG OpYavVWTIKWY Opiwv TTpoUTroBETel TN S1aoUvOEan TwV POwVY
TTANpo@opiag: 600 n TTANpogopia TTapEéueve eyKAwRIoPEVN o€ KABETA UTTOOUCTAUATA, O

KUKAOG R2R d¢gv pTTopouce va AEIToupynaoel wg eviaia, opi¢ovTia diadikaaia.
4.8.2 OpyavwrikéS aAAayéc kal uebodoAoyia uAorroinong

H Perrigo &ekivnoe emoniuws 10 £pyo SAP S/4HANA for central finance 10 TpiTo Tpipnvo
Tou 2019, pe Tnv PWC wg ouupBouro ulotroinong (Gillespie, 2021). H emmAoyr TG Auong
Central Finance utrayopelBnke ammd Tn  AOYIKA HIOG  «XPNMATOOIKOVOUIKA
mpocavatoAiopévney (finance-first) kai un diatapakTikig (non-disruptive) TTpocéyyiong:
avTi va avTikataotaBouv dueca Ta 21 OUCTAPATO-TINYEG, N eTalpeia €TTEAEEE va
ONUIOUPYAOEl €va KEVTPIKO ETTITTEDO €vOTTOINONG OTO OTI0I0 OUYyKAivouv OAa Ta
XPNUATOOIKOVOUIKA Oedopéva, PE TN PAKPOTTPOBECHUN OTPATNYIKA YIa Ta CUCTAPATA-

TNYEG VA TTAPANEVEL OTO HECOBIAOTNUA UTTO JIANOPPWON.

To épyo opyavwbnke ae OUO0 OlOKPITEG @QAaocelg (releases). H Trpwtn T1€6nKe o€
TTapaywyikf Asitoupyia oTig apxég Tou 2021 kai mmepiddupBave 10 SAP S/4HANA for
central finance, To SAP S/4HANA for group reporting yia Tnv gvotroinon opiAou Kai
ouvduaoué Tou SAP Business Planning and Consolidation ye to SAP Analytics Cloud
yla TOV XPNHOTOOIKOVOUIKO oxedlaoud (Gillespie, 2021). Kpioiyo okéAOG atroTéEAECE O

oxedloopog TNG Traykoéouiag  eTaipikng Ooung (global enterprise structure): n
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XapToypdenon Twv BACIKWY XAPOKTNPIOTIKWY aTTd Ta CUCTAPATA-TTNYEG 0T0 S/4AHANA,
n oupewvia dedopévwy (data reconciliation) kar o opIGHOG Twy AoyioTiKwy BIRAiwv
(ledgers) - kaT' ouciav epyacieg opICOVTIAS EVAPUOVIONG, KABWG TTPIV atrd OTTOINdATTOTE
TEXVIKA PETATITWON N €TAIPEIA OPEINE VO CUPPWVNOEI OE EVIRIOUG OPIOPOUG KOl DOPEG

TToU Ba ioxuav eykapoia o€ OAEG TIG BuyaTpIKEG.

2¢ eTmiTedo apxITEKTOVIKNG, N Ouada £pyou aTToPACICE TNV AvATIapaywyrh 0edouévwy o€
TIPaYMATIKO Xpovo (real-time replication) amrd Tpia cuothpaTta SAP kal dUo un SAP, evw
Ol UTTOAOITTEG TOTTOBETiEG QOPTWVOUV apxeia 100fuyiwv OTO KAgioIuO KABe prRva
(Gillespie, 2021). A¢loonueiwTtn ueBodOAOYIKN ETTIAOYA UTTAPEE N APXIK GOPTWON £VOG
TTAAPOUG £€TOUG ICTOPIKWY deBOPEVWY: ATTAITNOE oNUAVTIKG TTPOOBETO £pYo, ETTETPEWE
wWoTO00 0TV OUAdA VA KATAVONOEI TN CUUTTEPIPOPE TWV HETACOXNMATIOHWY OESONEVWIV
KQl va TTPOCOPUOCEl TOUG KAVOVES AVTIOTOIXIONG, E ATTOTEAECUA TTOAU XaUNAO TTOCOCTO
OQAAUATWYV KATA TNV TTapaywyikh AsiToupyia. H deUTepn QpACT ETTEKTEIVE TNV TTAATPOPUA
TPOG TN OUVAANOKTIKN emreéepyaoia: diaxeipion OlaBeoipwv opidou (SAP Global
Treasury), KevTIpPIKEG TTANPWHES YIa TTANPWTEOUG KAl EICTTPOKTEOUG AOyapIacuoug
(Central Payment), diaxeipion TigoAoyiwv TpounBeutwyv pe 10 OpenText kai Ta TTayia
oToixeia, kabwg Kai dnuioupyia KABOAIKNG €IKOVAG KOOTOAOYNONG Yia OTTAAOIPEG,

€vOOOMIAIKN) TIHOAGYNON Kal uTToAoYIoOoUG dikaiwudTwy (Gillespie, 2021).

Q¢ 1pog TN diakuBépvnon, n euTTEIpia TNG Perrigo UTTOYPAUMIOE TPEIS OPYAVWTIKOUG
TTapdyovTeg: TN O€0UEUON TNG NYEoiag wg TTpoUTTd0ean yia Tn d1GBeon TTOPwWYV, TOV OTEVO
OUVTOVIOUO HETAEU TTANPOPOPIKAG Kal XPENUATOOIKOVOUIKNG A€IToupyiag, Kal Tnv
agloTroinan EUTTEIPWY BACIKWY XPNOTWY (SUper users) atro TIG ETTINEPOUG ETTIXEIPNOIAKEG
povadeg (Gillespie, 2021). O1 TTapdayovTeg auToi cuvadouv e Ta euprpaTta Twv Kanellou
Kal Spathis (2013), katd Toug otroioug n emiTuxia Twv ERP oTn AoyioTikA Asitoupyia dev
eCapTdral povo atd Tnv TexXvoAoyia aAAG Kal aTTd OPYAVWTIKEG TTOPANETPOUG TTOU

dlatrepvouyv Ta AsIToupyikd opia.
4.8.3 Metpnoiua armroreAéouara

Me Tnv oAoKArpwon TG TTPWTNG PACNG, TO CUVOAO TWV XPNUATOOIKOVOUIKWY DEDOUEVWV
TWV CUOTNUATWV-TTNYWY EVOPUOVIOTNKE Kal avaptdral TTAéov atreuBeiag oto SAP
S/4HANA for central finance, €ite péow avatmapaywyrg o€ TTPAYHATIKO XPOVO &iTe JECW
pNnviaiwv @opTwoewy 10ofuyiwv. To Central Finance katéotn o KevTpIKOG aywyos 0Ang
NG XPNMOTOOIKOVOUIKAG TTAnpogopiag, Treplopifoviag onuavTikd Tn  dlokivnon
OeQOUEVWVY  PETAGU TwV TTOANOTTAWY €pyOaAgiwv evoTroinong kKai oxedlaopou TTou

Aeiroupyoloav TTponyouuévwg TTApAAANAa, evw n eTTévouon oTn @OPTWON I0TOPIKWY
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Oedopévwy atroddOnke o€ TTOAU XaunAd 1T0000Td CQOAUATWY KOT& TN METABaON
(Gillespie, 2021).

ZnUelveTal OTI n dIaBEoIuN TeKunpiwon Oev dNUOCIOTIOIEI TTOCOGTIGIOUG OEIKTEG
amodoong, OTTWG TN PEIWOoN TWV NUEPWV KAEIOIPUATOG TTEPIODOU- TA ATTOTEAECOUATA TTOU
TTapatifevral givar dOMIKOU Kal TTOIOTIKOU XOPOKTAPA, OTTWG OTTOTUTTWVOVTAl OThV
TpwToyevA TNyR. H atroucia auth dev avaipei TNV avaAuTiKh agia Tng TTepiTrTwong,
KaBwg 10 nToUuEvO €ival n aAAnAouxia Twv BnuUdATwyY TOU PETATXNUATICHOU Kal 61 TO

a1rOAUTO PEYEBOG TWV WQPEAEILV

4.9 Hire-to-Retire: Eurobank S.A.
4.9.1 H eraipeia Kai 10 ETTIXEIPNOIAKO TNS TTEPIBAAAOV

H Eurobank ouykaTtaAéyeTal OTIG TECOEPIG HEYOAUTEPES TPATTECEG TNG EAAGDAG Kal OTOUG
MEYOAUTEPOUG €PYODOTEC TNG XWPOAG: amTacyOAei TTepiTTou 6.500 epyalouévoug, €xel
OUVOAIKA uTté dlaxeipion kepdAaia 81,5 dioekatoupupiwv eupw kar 500 onpueia
TTapouciag oTnv eAANVIKA ETTIKPATEIA, eVW atTaoXOAEi etITTAéov 2.200 gpyadopévous o€
120 eykataoTdoeig o Aoueupoupyo, Kutrpo, ZepBia, BouAyapia kal Hvwpévo BaoiAelo
(SAP, 2023).

H kavovioTikr) TTpOkANon TTpoékuye OTtav N €AANVIKA TToAITeia BEoTTioe vouoBeaia pe
OTOXO TN dIAuopPwon diagavwy Kal TTPoBAEYINwWY dpwv epyaoiag, oTo TTAAICIO TNG
oTT0iag oI TPpdTreCeg uTToXPEWBNKAV aTTd Tov ATTpiAio Tou 2022 va e@apuooouV YnQIoKN
Képta epyaciag (digital work card), dlacuvdedepuévn Pe TO TTANPOPOPIAKO CUCTHUA
EPIANH Il Tou Ytroupyeiou Epyaciag yia Tnv TTapakoAouBnon wpapiwv, Bapdiwv Kal
UTTEPWPIWY OE TIpayuaTikd xpovo (SAP, 2024y). O1 epyalduevolr O@elhav  va
KAtaypa@ouv ynelaka Ttnv €vapgn kair ARén tng e€pyaciag Toug KaBnuepIvd, HE TO
Ooedopéva va diapiBadovtal apeAANTi otV TTAATEOPPA TOu YTTOUpPYEioU, v TUXOV [N
OUPUOPpYWOoN eTTECEIE TTPOCTIMA TTOU PTTopoucav va utrepfouv Tig 10.000 supw avé
epyalouevo (SAP, 2023). INa tnv Eurobank, 1o eyxeipnua agopouce 5.000 epyalouévoug
otnv EAAGSa kai €TTpette va uAotroinBei evidg auoTnpng, un OloTTpayuaTeloIung
TTPoBeoiag, Xwpig va diatapayxBoUuv ol UPICTAPEVEG DIAdIKATIEG avBpwWTTIVOU SUVAUIKOU

Kal n euTTEIpia Twv gpyadopévwy (SAP, 20243).
4.9.2 OpyavwrikéG aAAayég kal peBodoAoyia uAorroinong

To kpioipyo dedopévo TNG TTEPITITWONG gival 0TI N Eurobank dev ekkivnoe atmmd pndevikn
Baon. Ao 10 2018 n TpdTTeCa XpnoidoTrolouce To SAP SuccessFactors wg Kevipiko

ouotnua diaxeipiong avBpwTrivou duvapikou (HRMS) yia 1o olvoAo Twv d1adIKaciwy
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HR ka1 Tng diaxeipiong TaAéviou, evw gixe mpdoata uioBetrioel kal To SAP Business
Technology Platform (SAP BTP) yia Tnv avaTTuén eTekTACEWV Kal dlacuvoéoewv (SAP,
2023). H evotroinuévn auth TTAAT@OpUa KAAUTITE, HETAEU AAAWYV, Ta BaCIKG oToIXEia Twv
epyalopévwyv oto Employee Central, TI¢ TpoCAjwelg, Tnv ekmaidsucn Kal Tnv
agloAdynon amoédoong, Kal ETTIKOIVWVOUCE JE Ta AOITTA TTAnpogoplaké cuoTAUATa TNG
TPATTECaG HEOW 124 BIETTAPUWV KOl TTPOYPAUUATIOTIKWY dlacuvdéoewy (APIs) (SAP,
2023).

Yo autég TIG ouvOnkeg, n evepyotroinon tou SAP SuccessFactors Time Tracking
ATTOTEAECE QUOIKNA TTPOEKTACN TNG UQPICTAPEVNG APXITEKTOVIKAG KAl OXI QUTOTEAEG £pyo
évraéng véou cuotiuatog. To Employee Central tTnpei 1a Bepehindn dedopéva Twv
epyalopévwy (pOAoug, KaBeoTwTa atmmaoXOAnong, OpYOavWTIKEG TOTTOBETAOEIG) Kal TO
Time Tracking diaxelpiCeTal Ta AVOAUTIKA OTOIXEIO ATTOUCIWY, WPAPIWY KAl UTTEPWPIWV:
n TmpoUTTdpxouca AeIToupyiKOTNTA dIAXEIPIONG OTTOUCIWY  ETTETPEYE TN QUOIKA
laocUvdEoN TWV XPOVIKWY OeSOPEVWV HE TN vEQ AUCH, XWPIG ETTAVEICAYWYI) i avTIYpa®n
mAnpogopiag (SAP, 20248B). MapdAAnAa, n Tpdatrefa aglomoinoe 10 SAP BTP
(ouptrepidapBavopévwy Tou SAP Integration Suite, Tou SAP HANA Cloud kai Tou
mepIBaAovTog ekTéAeong Cloud Foundry), TrpocapudlovTag Tn AUGnN OTIG ATTAITACEIG TOU
eAMNVIKOU vOpOU Kal avatrTuooovTag 28 BIETTAPEG yIa TNV adIGAEITTTR, EIKOCITETPAWEN
avtaliayr) dedopévwy pe To EPFANH 11 (SAP, 202403).

To épyo oAoKANPWONKE Kal TEONKE OE TTAPAYWYIK AsIToupyia o€ £€1 PRVeEG, ETTEITA TTO
@don oxediaopol (blueprint) kai oxeddv Kabnuepivr ouvepyacoia Pe 1o YTToupyeio
Epyaociag (SAP, 2024B). Idiaitepn Baputnta 806nke otn dlaxeipion TG aAAAYAG:
opyoavwonkav epyaoTipia Kal opadeg €0TiaoNng yia TV avAadeign TTPORANUATIONWY,
KAaBwg Kal TIAOTIKA TTPOYPAN AT TTOU ETTETPEYAV OTOUG £PpYalouévous va SOKINAoouV
T0 oUoTnPa o€ eAeyxopevo TTePIBAANOVY, evw TTPONYABNKE eKTETAPEVN EKTTAIdEUON KAl
uttooTAPIEN TIpIv oTtd Tnv évapén Acimoupyiag, OTTWG ETMONUAivel N €TMKEQAAAG
TEXVOAOyiag avBpwTTivou dUVAMIKOU Kal ECWTEPIKAG €TTIKOIVWYviag Tng Tpdmelag Mapia
Taxatakn (SAP, 20243).

4.9.3 Metpnoiua armroreAéouara

Ta dnpooieupéva atToTeAéopaTta gival Ca@wg TTOCOTIKOTTOINUEVA. H CURPOpeWaon oTnv
wnelakn kataypaen évapéng kai Anéng epyaoiog BeATiwdnke katd tepitrou 75% eviog
OUo pnvwv amod Tnv évapén Aeimroupyiag kai avAABe TeAIKG a1o 99%, evw n ouxvoTnTa
Twv TTapaAerméopevwy dnAwoewyv amoxwpnong (neglected clock-outs) peiwbnke kard

44% kal Ta o@AAUATa HPETAPOPTWONG Ocdopévwy TreplopioTnKav Katd 25% (SAP,
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2024B). Znueiwvetal 0TI n SAP (2024y) avagépel TN HEiwon Twv TTOPAAETTOPEVWV
ONAWoewv w¢ 45%- uloBeteiTal €dw T0 44% TnG etTionNuNG HEAETNG TTEAATN (SAP, 20243).
H diaguvdeon pe Tnv TTAaT@Opua Tou YTroupyeiou eguttnpetei 131.000 kAfoeig API
pNnviaiwg, evw TreplocdTtepol ammd 5.000 epyalduevol TTPAYHOTOTIOIOUV KABNUEPIVEG
wnoeiakég dnAwaoelg TpocéAeuong kal atmroxwpnong (SAP, 2023; 202483). MNépav Tou
OTEVOU QVTIKEIMEVOU TNG CUMMOPOWONG, N evotroinuévn TTAAT@OpPa utTooTnpilel TNV
euplTePn AciToupyia  avBpwTrivou OuvapikoU, Me TTeEpIocoOTEpEG amod  775.000
Katayeypauuéves wpeg ektraideuong kal 13.000 oAokAnpwpuéveg @OpueS agloAdynong
amodoong (SAP, 2023). Ze dloiknTIKG €TTiTTedO, N KEVIPIKOTIOINON TWV XPOVIKWV
Ocdopévwy TTapéxel oTa OIEUBUVTIKA OTEAEXN OUVOAIKA €IKOVA TnG agloTroinong Tou
XpOvou egpyaciag kalr uttooTnpifel Tov TTPoypapuaTtiopd Bapdiwv, Tn dlaxeipion
TIPOEYKEKPIUEVWYV UTTEPWPIWV Kal TNV KaTavoun mTopwyv ot TTePIodoug aixungs (SAP,
2024B). To ouvoho Twv peyeBwv TTPoEpxeTal aTTd TeKPnpiwon TNG SAP kal dev €xel
uTTOBANBEl 0e avegdptnTo €AeyXO: N ATTOKAION TTOU €VTOTTIOTNKE avAueca o€ OUOo
onuooieuoelg Tng idlag etaipeiag uttevBupidel OTI akOun Kkai n diaotalpwon o€
TTEPIOCOTEPEG TTINYES OEV GUVIOTA £€WTEPIKN ETTAAABEUCN, 6TV OI TTNYEG AvayovTal oThV

idla TaIPIK avakoivwaor.

4.10 H op1g6vTia OAOKARPWON WG TTPOUTTOBE0N TOU JETAOXNMATIONOU
4.10.1 2kotré¢ Kai ué6odog 1N auvBeons

To KeVTPIKO €pWTNUA TNG Epyaciag -av n opifovTia oAokArjpwaon (horizontal integration)
TWV  ETIXEIPNMATIKWY  AEITOUPYIWV  ATTOTEAEI  TTPOUTTOBECN 1 ATTOTEAEOUA  TOU
kaBodnyouuevou atmd ERP wn@iakoU peTaoxnuaTiopou- BepeAiwBnke BewpnTiKE aTO
KepdAaio 2. O1 evotnTeg 4.2 €6 4.9 €CE£TOCAV OKTW TTPAYHOTIKEG TTEPITITWOEIG, KABEUia
avTIoTOIXIOMEVN O€ évav KUKAO dladikaoiwy Tou KegaAaiou 3. H TTapouoa evotnTa dev
TIPOCOETEI VEO EUTTEIPIKO UAIKO: ETTIXEIPEI MI CUYKPITIKR avAyvwaon, waoTe va eAeyxBei av
Ol ETMIPEPOUG TTEPITITWOEIG CUYKPOTOUV €va OUVEKTIKO OUVOAIKG eUpnua A av TTpoKeITal
yIa OKTW agUVOETES I0TOPIEG eTTITUXIOG. H avAyvwaon opyavwveTal o€ Tpia BAuaTta: yia
ouykpITIK emokétnon (Mivakag 4.1)- v avdadeign duo koivwyv afdvwv: Kal Tnv
avTITTOPABOAR TNG EUTTEIPIKAG €IKOVAG YE TO TTAdioIo Twv Lambert kair Cooper (2000) kai

Hammer kai Champy (1993), wg eutreipikd avTidoyo otn ouvBeon Tng evétntag 3.9.
4.10.2 EMIOKOTTNON TWV UEAETWYV TTEQITITWONGS

O nMivakag 4.1 ouvowilel TIC OKTW TIEPITITWOEIC WG TIPOG TPEIG OIOOTACEIG: TNV
opYavwTIKr aAAayr) TTou TTponynBnke i ouvadeuoe TNV UAOTTOINGCN, TNV TEXVOAOYIKA AUoN

Kal Ta Katayeypoupéva atroteAéopara. O TPOTTOG PE TOV OTT0i0 KABE TTEPITTITWON
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TEKUNPIWVEI TNV KEVTPIKA B£0N avaTiTUOOETAI OTN CUVEXEID, PEoa aTTd TOUG BUO KOIVOUG

agoveg.

livakag 4.1: ZUyKpITIKY ETTIOKOTTNON TWV UEAETWYV TTEQITTTWONS TOU KepaAdiou 4

. OpyavwTiki . .
ETaipsia - . TexvoAoyikn Karayeypapuéva
aAAayn 1Tou
KukAog . uAoTroinon atroTeAéopara
mponynénke
«Procurement . . x5 OUPNOPYWON o€
Accenture (§4.2) | Plus, Kévipo | SAP Ariba, Guided | " "a oo SAP
. Buying, S/4AHANA, X
- Procure-to-Pay AploTeiag, ; Innovation &
) Fieldglass )
Operations Desk Pinnacle

Wnolakd backend

SAP Commerce

standard

Noka (§4)- | 4OSTEO0% | Coua evaio | O oponia
Order-to-Cash . "| S/4HANA (clean )
EuTTEIPOI core) end (TToI0TIKA)
OPXITEKTOVEG
Koivi
Sunlight (§4.4) - AélGKUBSp'VrIOIQI;P Blg-bqng 11 MnésvnFn 5.IGKC’)'ITI‘]
Plan-to-Produce EITOUPYIWY, EVOTATWV oT0 go-live- aTdxo0I
yIa a@opoiwon S/4HANA Cloud +40% / +30%
eCayopwv
) Design Thinking, ; _—ro
Metallus (34.5) - | | cr48aon make-to- | RISE with SAP, | Kararoyog —75%
Product : (=27.000 — =7.000
order — fit-to- SAP PLM ]
Development oToIxeia)

Richter+Frenzel
(§4.6) - CRM /
Lead-to-Cash

Eviaia por} end-to-
end,
XapToypaenon
d1adIKACIWY WG
OIaKPITO
QVTIKEINEVO

SAP Sales Cloud,
Commerce Cloud,
S/4AHANA,
Signavio

991 eukaipieg 0 5
nuépes: 650.000
SKUs" -20%
ouvTripnon

Putzmeister
(§4.7) - Returns /

Eviaio TTaykéopuio
TTPOTUTIO,
avaoXedIOoPOG

SAP Field Service
Management +

Eviaia ynoiokni
dladikaoia og 7
KEvTpa- pilot <8

After-Sales powyv, OikTuO key SAP CS X Ny
MAVEG (TTOI0TIKG)
users
Eviaia eTaipikn S/4HANA Central Eviaia Tnyn
Perrigo (§4.8) - dopn, evapuodvion Finance, Group aAnNBelag: TTOAU
Record-to-Report | 21 ERP, oupowvia Reporting, BPC, XAMNAG oc@aApaTa

dedopuévwv SAC peTABaong (dOMIKA)
Eurobank (§4.9) - | Mpoimépyouca i?;cee_sl_?anﬁ:?rs SUPHOPPWON 99%-
Hire-to-Retire eviaia TTAATQOpUA SAP BTP 23 ’ -44% TrapaAsiyeIg:
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HR (2018), pilots, | dieragég EPTANH | -25% opdaAuata- 6
ekTTaideuon Il MAVEG

lnyn: 10ia ereéepyaaia Baoer evotnTwy 4.2-4.9.

H TpwTn dIaTTioTWON €ival N ETEPOYEVEIA TOU OEIYUATOG: Ol OKTW ETTIXEIPATEIS dlapEpPouV
WG TIPOG TOV KAGDO (CUMPBOUAEUTIKR, TNAETTIKOIVWVIAKOG €EOTTAIONOG, MWTTATAPIEG,
XaAuBoupyia, XovOpeUTTOPIO, KATACKEUAOTIKA UNXOVANOTA, QOPUAKEUTIKA, TPATTECIKOG
TopEQG), To HEyEBOG, TN yewypaia Kal TO onueio ekkivnong. AKPIBWS AQUTA n ETEPOYEVEIQ
Tpoodidel Baputnta oTn deUTePn diaTTioTwoN: TTApd TIG dIAPOPES, N OTAAN NG
OPYOVWTIKAG aAAayNG KaTaypda@el TTAVTOU EVEPYEIEG TTOU XPOVIKA | AoyIKd TTponyouvTal
TNG TEXVOAOYIKNAG UAOTTOINONG. X€ KAMIA TTEPITITWON N TEKPNPiwon Ogv TTEPIYPAPEl TV
avTioTpo®n akoAouBia - eykataoTaon AOYIOMIKOU TTOU TTAPRYAYE €K TWV UCTEPWY ThV

opIgévTIa opydvwon.
4.10.3 Avo Koivoi Géoveg

H mpooekTIKOTEPN avAyvwon Twy TTEPITITWOEWY EMTPETTEI TNV avadeifn dU0 KOIVWV

a&ovwy, ol otroiol dlaTpéxXouv TO UAIKG aveEapTATWG KUKAOU diadikaaiag Kal KAGdou.

O mpwTog Kal o BepeAwdng, aPopd TN CeIpd TWV EVEPYEIWV: O AVOOXEDIOOPOG TNG
Oladikaoiag Kal N evapuévion Twv OedoPEVWY SIATUNPATIKA TTponyouvTal, XPOVIKA 1A
Aoyikd, TnG eykatdoTaong Tou oucThpaTtog. H Accenture emavarmmpoodiopioe TN
Aerroupyia TTpounBeiwv TTpIiv atrogacicel Tn PeTafacn oto cloud (§4.2)- n Metallus
METETPEWE TIC TTPOBIAYPOPES TWV TTPOIOVTWY TNG 0€ douNPEVa OEdOPEVA TTPIV TA TTEPACEI
oto PLM (§4.5)- n Perrigo cup@wvnoe TpwTta TIG AOYIOTIKEG €vvoleg €iKOOl €vOg
OUCTNPATWY Kal JOVO £TTEITA TTPOXWENOE 0T PeTdmTwon (§4.8)- avrioToixa, n Sunlight
oupewvnoe Ta kupia dedouéva Trpiv atrd 1o big-bang (§4.4) kai n Nokia evowpdaTtwoe Tn
OlakuBEpvnon Kupiwv dedopévwy OTO TTPOYpaPua evotroinong (§84.3). Ztov idio afova
EVIAOOETAI N TUTTOTTOINGON, N OTToia AEITOUPYEI WG atrégacn diakuBEpvnong Kal OxlI wg
TEXVIKA €TTIAOYHA: N apxn Tou kaBapou trupriva otn Nokia, To adiwpa 1ng Accenture va
avatrtuooetal TTpwTta 10 80% TNG TUTTOTTOINUEVNG AUONG Kai N Aoyikn fit-to-standard Tng
Metallus TTpoUTT0B8£TOUV TNV G0 OpyavwWTIK dioTTpayudreucn, dnAadn va trapaitnBei
KGBe povada atrd TIG OIKEG TNG TIPAKTIKEG UTTEP €VOG KOIvoU TTpoTUTTou. EmRefaiwveral
é1o1 n TpocidoTroinon Twv Hammer kai Champy (1993): n auTtopaToTroinon HIog
KaTtakepUaTiopévng dladikaciag dev Tn dIopBwvel, GAAG TTAYILOVEI TOV KOTAKEPHATIONO
™G. H koivrp yAwooa Oedopévwy eival, €TOUEVWG, OPYOVWTIK CUMQWVia TTou TO

ouoTNUA ATTAWG KATAYPAPEL.
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O deuTepog avaAlel WG N opifdvTia diadikagia atmmokTd cagr 1810kTATN. H Sunlight
OUYKPOTNOE KoIvr) dlakuBépvnon TECOAPWY AEITOUpYIKWY TTepioXwyv (§4.4), n Perrigo
OTNPIXONKE OTOV OTEVO OUVTOVIOUO TTANPOPOPIKAG KAl XPNHATOOIKOVOUIKAG AEITOUPYIag
(§4.8) kai n Nokia 6pioe diokpIToUg IBIOKTATEG yIa TO EUTTPOCBIO KAl TO OTTiIo0I0 OKEAOG
Tou Order-to-Cash (§4.3). Kapia etaipgia dev apnoe 1n véa opydvwaon otnv TUXN TNG: N
Accenture Aeiroupynoe Kévtpo ApioTeiag o eikoal Tpeig xwpeg (§4.2), evw n Putzmeister
kai n Perrigo 6pioav dikTua éutreipwy XpnoTtwv (key users) oTig povadeg Toug (§4.7,
§4.8). Z1ov id10 dova evraooeTal Kal n dlaxeipion TNG aAAayAS WG TTPOATTAITOUNEVO Kal
OXI WG OUVOBEUTIKN evépyela: n Eurobank TTpogToinace 10 TTPOCOWTTIKG PE EPYACTAPIA KAl
TNAOTIKEG €QAPHOYEG TTPIV avoitel To ouoTnpa (§4.9), evw n Nokia kai n Putzmeister
emévduoayv o€ ekTTaideuan Kal EUTTelpa oTeAEXN TTpIv atrd Tnv évapén (§4.3, §4.7). Otav
n diakuBépvnon opyavwveTal yUpw atréd Tn pon Kai 6yl yupw atré To TUAUA, n opilovTia

AoyIKn €€l 0N dlIauoPPWOE TTPIV ATTOKTHOEI TEXVOAOYIKO (popia.

TéNog, empBepaiwveral n Béon atd Tnv avTiBeTn kateuBuvon. To {euyog Perrigo—
Eurobank Asitoupyei wg 800 dyelg Tou idlou vouiouaTog: OTTou N opIOvTIa OAOKARPWON
ENeiTTe, €TTPETTE TTPWTA va oikodounbei yia va amodwoel 1o cuoTnua (§4.8)- étou
TIPOUTIAPXE, O HMETAOXNMATIONOG OAOKANpwONKe TaxutaTa, OTwG oTnv €EAuNnvNn
uAoTtroinon Tng Eurobank mavw o€ TTAat@opua dn oAokAnpwpuévn atod 1o 2018 (§4.9).
H Putzmeister rpooBétel pia akoun €vdeign: d1€0ste SAP o€ OAa Ta YEPUAVIKG KEVTPO
eEUTTNPETNONG ETTI OEIPA ETWV, XWPIG auTO ATTd JGVO TOU va TTapaydayel eviaia dladikaoia
(§4.7). H 1exvoloyia, dnAadn, utTopei va UTTAPXEl XWPIS va @épvel oAokKARpwaon: n

OAOKAApWON TTPOKUTITEI HOVO WG CUVEIDNTH OPYAVWTIKH aTTOQACT.
4.10.4 20vdeon e 10 BewpnTiko TAQicIO

H gutTeIpIkA €IKOVA TWV OKTW TTEPITITWOEWY ETTIBERaIWVEI Ta U0 BewpnTIKA BepéEAIT TOU
KegpaAaiou 2 kai Tautdxpova Ta eutrAouTiCel o€ £éva onueio Tou n BiBAiIoypagia Tng

oekaeTiag Tou 1990 dev ptTopouce va TTPORAEWEL.

H emBeBaiwon Twv Hammer kai Champy (1993) eivai euBeia kal cuoTnuaTikr. O TTPWTOg
Agovag -n TTPOTEPAIOTNTA TOU AVACXEDIAOUOU KAl TNG EVAPHOVIONG DEDOUEVWV- OTTOTEAEI
TNV EUTTEIPIKA ammoTUTIWON TNG Béong OTI n agia TpokUTITEl aTmd TOV  PICIKO
eTavaoyedlaoud yupw amd 1N Oladikacia Kal Ol armd TV AUTOUATOTToINoNn TWwV
uQIoTauEVWY powv. H Putzmeister mpoo@épel AAIOTA éva QUOIKO TTEipapa: 1o idIo
Aoylopikd, oTny idla eTaipeia, dev TTapriyaye oAOKAApwaon 6co o1 dIadIKaaieg TTapéuevav
TOTTIKA OIAPOPOTIOINKEVEG, KAl aTTEdWOE POvo OTav TTponynRenke o opliopdg eviaiou

TTpoTuTToU (§4.7).
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H empBeBaiwon Twv Lambert kai Cooper (2000) evromiletan otov deUTEPO Ggova. O
TTUprvag TnNg B€ong Toug -n YeTdRaaon atrd Tn dlaxeipion HEPNOVWHEVWY AEITOUPYIWY OTN
Olaxeipion OlIOAEITOUPYIKWY OIadIKACIWV- AVTIOTOIXEI OTn SIAAEITOUPYIKA dlakuBépvnon
KAl OTIG JOVIUEG UTTOOTNPIKTIKEG BOUEG TTOU KaTaypdagnkav. H éupacr] Toug oTa doUIKA
Kail d10IKNTIK& OUCTATIKA TnNG diadikaaiag, TTéEpa atmd Ta TEXVOAOYIKA, BPioKel avTikpioua
OTO UAIKO: 0€ Kapia TepiTrTwan n TexvoAoyia dev gu@avideTal wg eTTapKAS ouvenkn:

AeiToupyei TTavrou wg KaTtaAuTng piag Adn eIANUPEVNG OPYAVWTIKAG aTTopacng.

270 D10 CUMTTEPOACHA OUYKAIVOUV KAl O1 ETTINEPOUG EPTTEIPIKEG AYKUPEG TWV EVOTATWY,
HoAoVOTI TTpoépxovTal atrd SIaPOPETIKG epeuvnTIKA TTEdiA. O HETAOYXNUATIONOG ATTOdIidE!
otav ayyilel Tn oTpaTnyikA Kai TIg douég (Alabdali & Salam, 2022). To ERP Asitoupyei wg
TPoUTTé0eon €TmidoONg €POCOV ACIOTTOIEITAI TTPAYHATIKA Kal Ogv TTAPOKAWTITETAI
(Tenhiala & Helkio, 2015). H eEuyiavan tou Order-to-Cash mrpoutroférel, épa amod Tnv
agIoTIOTIO TWV CUCTAPATWY, €vioXuon TnNG ETTIKOIVWVIOG HETALU ECWTEPIKWY Kal
eEWTEPIKWY ePTTAeKOoPévwy  (Kaaria & Shamsuzzoha, 2024). To PLM atairei
evOwMATwon o€ TeEXVIKO, AeIToupyikd Kal opyavwaolakd eTritredo (Tanpure et al., 2022).
To CRM atmoTtuyxdvel 0Tav QvTIHETWTTICETAI WG APIyWwS TexvoAoyikr Auon (Chen &
Popovich, 2003) kai ammodidel OIKOVOMIKA HOvo HEow PaBidg  SIAAEITOUPYIKAG
oAokAnpwaong (Suoniemi et al., 2022). H diaudpewaon TG aAucidag eEuttnpéTnong
OuVIOTA TTPWTIOTWG opyavwr ik ammégacn (Saccani, Johansson & Perona, 2007). Ta
AoyioTiké o@éAn Tou ERP cuvapTtwvTtal pe Tov Babud oAokApwong Twv S1adIKaCIWV
(Kanellou & Spathis, 2013). H otpatnyikf agia Tng TexvoAoyiag avBpwTrivou duvapikou
eCaptatal amd 10 opyavwrikG TAaiolo (Marler & Fisher, 2013). H ouUykAion oOKTW
aveCAPTNTWY EPEUVNTIKWV PEUPATWY TTPOG TNV idIa KaTteuBuvon evioxXUel ONUAVTIKA TNV

EYKUPAOTNTA TOU OUVOAIKOU EUPAHATOG.

To onueio euTTAOUTIONOU TNG Bewpiag evTOTTICETAI OTNV TUTTOTTOINCN TTOU EVTAXONKE OTOV
mpwTo afova. O1 Hammer kai Champy (1993) kai or Lambert ka1 Cooper (2000)
dlaTUTTWOAV Ta TTAQICIA TOUG O€ DIAPOPETIKY TEXVOAOYIKA €TTOXH, 6Tav TO ERP Atav kartd
Kavovd EYKATECTNUEVO TOTTIKA KAI EKTEVWIG TTOPAUETPOTTOINCIKO: O KiVOUVOG £YKEITO OTNV
avaTTapaywyn Twv UQIoTAPEVWY OIAG evTdg Tou cuoThuatog. O1 ouyypoveg cloud
ekOOXEG, ME TNV apxr Tou KaBapou TTuphva Kail Tn Aoyikn fit-to-standard, avrioTpégouv
€V UEPEI TN OXEON: TO idI0 TO POVTEAO OIGBeoNG Tou AOYIOUIKOU AEITOupyEi TTAEOV WG
MNXaviouog €mBOANS TNG 0pIfOVTIAS AOYIKNG, KABICTWVTAG opyavwTIKG datravnper
dlaTApnNon TOTTIKWV TTapekkAioswyv. H TTapatipnon dev avalpei Tnv Kevipikn 8éon- tnv

oploBeTei. AKOUN Kal 6Tav n TUTTOTTOINON «ETTIBAAAETAI» OTTO TNV QPXITEKTOVIKA, N
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ammodoxf TNG TTPOUTTOBETEI TNV OPYaVWTIKN dlgpyacia emavadiampayaTeuonsg TTou

meplypaenke, 6Twg deixvouv n Nokia kai n Metallus.

4.11 ZupTtrepdopaTta Ke@aAaiou

O1 oKTW HeENETEG TTEPITITWONG, KATEANEAV o€ éva KOIVO poTifo. O avaoxedlaoudg Tng
O1adIKaaiag Kal n evappovion Twv Kupiwyv OedoPEVwyY, TTponyNONKav TNG TEXVOAOYIKNAG
uvAotroinong: povo otn Richter+Frenzel éyivav tmapdAAnAa pe autrv. Axképa, n
OIOAEITOUPYIKN opydvwon atrodeixBnke TTPoUTTOBe0n TNG ETTITUXIAG Kal OXI ATTAG
mapeTépeva TNG. H oulykpion Perrigo kair Eurobank, kaBwg kai n Putzmeister,
empBepaiwoav TN Béon kai atTd TNV avTiBeTn TTAEUpd: OTTOU N OPICOVTIO OAOKARPWON
EAeITTE, ETTPETTE TTPWTA VA OIKodounBei yia va amodwoel To auoTnua. Q¢ avaAuTiKh
yevikeuan, Aoimmév, To euTTeEIpIKO UAIKO emmIBeBaiwvel TRV TTpoTacn Twv Hammer kai
Champy (1993) kai Twv Lambert kai Cooper (2000): n opilovTia oAokAnpwaon eival
TTPOoUTTO0e0N Tou KaBodnyoupevou atmmd ERP yetaoxnuatiopou Kai 01 atroTEAECUA TOU.
H avtoxA Tou eupriuaTtog eKTOG TOU OIKOOUGOTHHATOG TNG SAP e€eTdleTal OTO €TTOUEVO

Ke@AAaio.
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KE®AAAIO 5: H OPIZONTIA OANOKAHPQEH EKTOE OIKOZYETHMATOEZ SAP
5.1 MegBodoAoyia
5.1.1 EpeuvnTikO¢ OKOTTOC

To Kepdhaio 4 €AeyEe eutrelpik@ TO KEVTIPIKO €pWTNUA TNG €pyaciag evidg Tou
olkoouoTAuaTog TNG SAP: av n opifovTia oAokArpwon (horizontal integration) rponyeitai
Tou KaBodnyouuevou atméd ERP petaocyxnuartiopol. To elUpnua ekeivo, woTtdoo, Ba
MTTOpOUCE va a1rodoBei oTa I81GITEPO XAPAKTNPIOTIKA WIS GUYKEKPIMEVNG TTAATQOPUOG
Kal OXI O€ MIO YEVIKOTEPN OPYAVWTIKA apXr. ZKOTTOG TOU TTApPOVTOG KEQAAdiou gival va
apBei auth N ap@ionuia, ge Th HETAPOPA TOU idIou eAEyXOU ekTOG TG SAP. EgeTdleTan av
N TTPOTEPAIOTNTA TNG OPICOVTIOG avadlopyavwaong EvavTl TNG TEXVOAOYIKAG UAOTToIiNONG
TTOPAMEVEI OPATA KAl O€ ETIXEIPACEIS TTOU OTNEIXONKav e JIAPOPETIKEG KATNYOPIES
ouoTnudTwy. Edv n idia aAAnAouyia emBeBaiwveTal ave{apTATWGS TTPOUNBEUTH, TOTE TO
oupTTéEpaopa Tou Kegpalaiou 4 aTToKTd XAPOKTAPO avegdpTnTo TNG TTAATQOPPOS Kal
evioxuetal n B€on OTI N OAOKAAPWON CUVICTA OPYAVWTIKO TTPOOTTAITOUNEVO Kal OXI

TEXVOAOYIKO TTapdywyo.

5.1.2 EpeuvnTtikOS oxedIaouos

O oxedlaouog Tou kKepalaiou otnpifetal Kal TTAAI oTn PéBodo TNG TTOANATTANG UEAETNG
TTEPITITWONG, ME MIA OUCIwdn dIaPopd OTOV TPOTTO ETTIAOYNAG TWV TTEPITITWOEWY. K&Be
TTEPITITWON QVTICTOIXEI O€ Wi avTioToixn TTEPITITWon Tou Ke@aAaiou 4 TTou avrkel oTov
id10 KUKAO Biepyaciwyv: To govo TTou aAAdlel sival n texvoAoyiky TAateopua. Otav o
KUKAOG dlepyaciwv Pével oTaBepdg Kal JETARBAANETAI UOVO TO UTTOKEINEVO OUOTNUA, N €K
véou gu@davion Tou idiou PoTiBou -TNG TTPOTEPAIOTNTAG TNG OPICOVTIOG OAOKARpWONG- OeV
MTTOPEI Va atrodobei oTnv TTAATEOpUa. Autd akpIfwg ovopddel o Yin (2018) BewpnTikA
ETTAvVAANWN: Ol TTEPITITWOEIG ETTIAEYOVTAI WOTE VO 0dnyouv OTO idI0 atmmoTéEAEoua, VIO

Aoyoug TTou n Bewpia €xel TTPOBAEWEI ATTO TNV ApXA.

5.1.3 Kpithipia emAOyNS TEPITITWOEWY KAl KATNYOPIES TTAQTQOPUWV

210 KpItApIa NG §4.1 TTPooTEBNKE akOUn éva KaBoPIoTIKO: KABe TTepITITWON OQEIAE va
EKTTPOCWTTEI JIa SIOKPITA KATNyopia cuoTAHaTog eKTOG SAP, woTe To deiypa va KAAUTITE
TO QACHO TWV EVAANAKTIKWY TTpooeyyicewv. Mpoékuywav £T01 TPEIG KATNYOPIEG. 2TNV
TIPWTN AVAKOUV TA avTaywVIOTIKG euTropikG cuoTthpaTa ERP, e dUo TTEPITITWOEIG: TV
Ocado Retail og mrepiBdArov Oracle Fusion Cloud (§5.2, kUkAog Record-to-Report, o€
avTioToixia pe tnv Perrigo Tng §4.8) kai tnv Electroimpact oe trepifdAAov Microsoft

Dynamics 365 (§5.3, avamtuén mpoiévtog, o€ avTtioToixia pe tn Metallus Tng §4.5). H
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OelTepn Katnyopia KOAUTITEl TA OCUCTAPOTA avolkToU KWwOIKa (open-source) Kai
ekrpoowTreital amd Tnv AEON Orange oe mrepifdAlov Odoo (§5.4, kikhog Order-to-
Cash, oe avTtioToixia pe Tn Nokia Tng §4.3). Ztnv 1piTn evidooetal n Tpocéyyion best-of-
breed xwpig eviaio eptmopikd ERP, pe tn Zara/Inditex (§5.5, kUkAog Plan-to-Produce, o€
avTioTolxia pe Tn Sunlight Group Tng §4.4). AlatnprBnkav €1Tiong Ta UTTOAOITTA KPITAPIA

™e §4.1.

5.1.4 lNnyég dedouévwy kai diadikaoia eraAnBeuong

O1rwe kai oto KepdAaio 4, n aulloyr] 6edopévwy OTnpixOnke o DEUTEPOYEVEIG TTNYEG.
O1 Tnyég TmapatiBevral XwpioTd otn BiBAIoypagia kaBe utroevoTnTag. MepIAappaveTal
ykpiCa BiBAloypagia (grey literature): peAéteg mmeAatwy Twv TpounBeutwy (Oracle,
Microsoft kal Twv ouvepyaTwy UAOTTOINONG), ETAIPIKES I0TOOEAIDES Kal dnuoaieuuata. Ol
TINYEG QUTEG AEIOTTOIOUVTAI VIO TA TTPAYHATOAOYIKA OTOIXEI TWV UAOTTOINOEWY, HE pNTH
emonuavon 6T &ev €xouv uttoBANOei O emoTnUOVIKA Kpion Kal &gv €mdéxovTal

ave€dpTnTn ewrepikn eTTaARBeuon.

21nv Ocado Retail (§5.2) To cUVOAO TWV EUTTEIPIKWV OTOIXEIWV TTPOEPXETAI ATTO MEAETN
meAATN Kol &gAtio TUTTOU TOU TrpounBeuth (Oracle). Ztnv Electroimpact (§5.3) n
TEKUNpiwon Trapouciddel TTpdoBetn aduvapia, KabBwg Kal ol Tpeig TTNyég (Microsoft,
Encore, STAEDEAN) Ttrpoépxovtal a1ré ePTTAEKOUEVA PéPN TOu idlou €pyou -TOV
TPOUNOEUT TOU CUCTAPATOG, TOV CUVEPYATN UAOTTIOINONG Kal TOV TTPOPNBEUTH Tou
epyaAciou dlacuvdeong- pe aTTOTEAEOUO n METAEU TOUuG OUYKAION va un OuvioTd
ave¢dptntn diactaupworn. Ztnv AEON Orange (§5.4) n tekunpiwon ¢ uAotroinong
TpoépxeTal amd Tov ouvepydtn (Portcities), evwy Ta €TAIPIKA OTOIXEId TAUTOTATOG
dlacTaupwvovTtal he dgATio TUTTOU TNG MNTPIKAS (AEON Co., Ltd., 2016). Z1n Zara/Inditex
(§5.5), TTAnv TOoU ApBpou Twv Caro kal Gallien (2010) TTou £xel uTTOoBANGEi o€ Kpion
OMOTiJWY, TO UTTOAOITTO UAIKO TTPOEPXETAl ATTO ETTAYYEAUQTIKO TTEPIODIKO, OIDAKTIKA
TTEPITITWON Kal €TAIPIKY 10TOCEAIda- €€aipeon atroTeAei n €mola €kBeon Tng Inditex
(2015), n o10i0, AV KAI ETAIPIKI TTNYF, UTTOKEITAI O€ EEWTEPIKO EAEYXO KAI O UTTOXPEWOEIG
OnNUOCIOTTOINCNG TTPOG TNV ICTTAVIKHA ETTOTITIKA apxr] KeQaAaliayopdg Kai yia Tov Adyo auTd
OoTa0uiCeTal pe peEYOAUTEPN aIOTTIOTIA AT TO TTPOWBNTIKO €TAIPIKO UAIKO. Ze KABE
TEPITITWOTN, N avaAuTIKh aia Twv UTTOEVOTATWY TTOU OKOAOUBOoUV EyKeEITal oTnv
akoAouBia Twv opyavwTiKwy PBnudtwv Kal Oyl oTnv emMPReRAiwon PENOVWHEVWV

MEYEBWV.

5.1.5 lepiopiouoi TnG TPOCEyyions
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O1 mrepiopiopoi TG §4.1 1oxUouv Kal €dw Kal evreivovTal oe dUo onpeia. MNpwTov, To
Bapog NG ykpiCag BiBAloypagiag eivalr peyoAlTePO: €KTOG SAP, n  akadnuaikn
TEKUNPIWON CUYKEKPIMEVWY UAOTTOINCEWY €ival OTTAVIOTEPN, ME ATTOTEAEC A TNV ETTIAOYA
TTEPIOPIOPEVOU APIBUOU TTEPITITWOEWY avd Katnyopia TTAATQOpuag. H emiAoyr autn
TTEPIOPICEl TN duvATOTNTA Yevikeuong evidg TNG KaTnyopiag, diatnpei Ouwg mn duvaTtdtnTa
avTITTOPABOAAG METAEU KATNYOPIWYV, TTOU €ival Kal 0 OKOTTOG Tou Ke@aAaiou. AedTtepov, N
mepiTTwon Tng Zara/Inditex diapépel TTOIOTIKA aTTd TIG UTTOAOITTES, KOBWG dev aopd Evav
€VOAAOKTIKO TTpounBeuTr) aAAG TNV aTToudia gviaiou eutropikou ERP. H cuptrepiAnwr) 1ng
gival oKOTTIUN, AKPIBWG £TTEIBN CUVIOTA TNV OPIAKK BOKIPJATIa TOU BewpPNTIKOU JOVTEAOU.
Mapd TOUG TTEPIOPIOPOUG auToUG, N QVTIOTOIXIOMEVN oUykpion pe To KegdAhaio 4
Tpoo@épel HEBOBOAOYIKA oUVETTH) BAon yia Tov EAeyX0 TNG avegapTNOiag Tou KEVTPIKOU

EUPNAMATOG aTTO TNV TEXVOAOYIKF TTAGTQOPUA.

5.2 Record-to-Report: Ocado Retail kai Oracle Fusion Cloud ERP
5.2.1 20vdeon e To 1TAQiOIO TOU KEPaAaiou

H mmapouca evotnta £€eTAEl TOV KUKAO KaTaypagrig-trpog-Avagopd (Record-to-Report,
R2R) o¢ mepiBdAAov Oracle Fusion Cloud ERP. H gvotnta avtioToixei Bepatikd otnv
§4.8, 610U 0 610G KUKAOG avaAubnke oTtnv mepiTrtwon g Perrigo Company plc pe
TexvoAoyikn Bdaon 1o SAP S/4AHANA. To epwTtnua TTou TiBeTal £dW apopd TNV opIfOVTIa
Aoyikr) Tou R2R, dnAadr Tn oUYKAION TNG XPNHUATOOIKOVOUIKAG TTANpopopiag OAwV Twv
KUKAWV o€ eviaia dopr). E¢etaletal edv auth n Aoyikrh e€apTdaTal atrd TOV CUYKEKPIUEVO
TTPOUNOEUTA AOYIOMIKOU 1 OUVIOTA OpyavwTIK apxf avegdptntn TNG TEXVOAOYIKAG
mAateopuag. Or Chapman kai Kihn (2009) tekunpiwvouv OTI n OAOKARpwONn Twv
TIANPOPOPIOKWY CUCTNUATWY, PE TNV €vvola TNG eviaiag Pdaong dedouévwy (single
database concept), kaAAigpyei Ta xapakTnpioTiké evog enabling cuoTruaTog eAEyyou. H
evotroinon Twv Oedouévwy, Oev aTToTeAEl TEXVIKN AeTTTOMEPEId OAAG TN SOIKN
TpoUTTé0eon €Tl TNG oToiag €dpAleTal N TTOIOTNTA TG XPNHATOOIKOVOMIKAG

TTANPOPSGPNONG Kal Tou SI0IKNTIKOU EAEYXOU.

5.2.2 H mrepitrrwon tng Ocado Retail

H Ocado Retail, kowvotmpaéia Ttwv opidwv Marks & Spencer kai Ocado Group,
OpaaTNPIOTTOIEITAl OTO NAEKTPOVIKO AIAVIKO €UTTOPIO TPOYiuwy oTo Hvwuévo Baaileio
Méow Twv TTAaT@opupwy Ocado.com kai Zoom by Ocado. H etaipeia e€utmnperei
TePIooOTEPOUG atmd 961.000 evepyoug meAaTeg (Oracle, 2024). O mpounBeuTrg TNV
TTEPIYPAPEI WG TO HEYOAUTEPO ATTOKAEIOTIKA SIODIKTUAKO OOUTTEP JAPKET TTAYKOOUIWG. To

emyeipnolokd G TPORBANPa Atav oikeio atrd TIG TTponyouueveg evotnTeg. H
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XPNUATOOIKOVOUIKA AsiToupyia oTnpiféTav o€ TTOANATTAY, ETEPOYEVH) CUCTAMATA, YEYOVOG
TTOU SUOXEPAIVE TNV EVIAIA EIKOVA TWV OIKOVOUIKWY PEYEBWY Kal TN AfWn aTToQAcEwWwY e

Baon emikaipa kal agidémoTa dedouéva (Oracle, 2024).

H amdvrnon tng eTaipgiag frav n yetdpacn oto Oracle Fusion Cloud ERP o€ cuvduaouo
pe 1o Oracle Fusion Cloud EPM (Enterprise Performance Management). Z16x0¢ Atav n
AOYIOTIKA KOTaXwpPIon, N XPNUOATOOIKOVOUIKF) ava@opd, O TTPOUTTOAOYIGHOG Kal Ol
TTPORAEWEIC va SIEKTTEPAIWVOVTAI HECA aTTd £va evoTroinuévo auotnua (Oracle, n.d.). H
uAoTtroinon Trpaypatotroifdnke atmmd tnv Oracle Consulting kai 0AokANpwOnKe o€ evvea
MAveg. MNa Tnv emTAXUVON TNG UIOBETNONG ATTO TOUG XPROTEG AEIOTTOINBNKE TO £PYAAELio
KaBodnyouuevng ekudbnong Oracle Guided Learning (Oracle, n.d.). Me Tnv oAokAfjpwon
TOU £pyou, TTOAUAPIOUG ETTIMEPOUG CUCTHPOTA evoTToIRBnkav o€ pia e@apuoyn
AoyiouikoU wg uttnpeoiag (Software as a Service, SaaS) emixelpNoIOKAS KAiMOKAG.
ATToTéAECUA ATAV N AUTOUATOTTIOINCN XPNUATOOIKOVOUIKWY dIadIKACIWY Kal N BeATiwon

Twv hnxaviopwyv eAéyxou (Oracle, 2024).

To KevipiKO WETPACIMO €UpNUO TNG TIEPITITWONG aPopd euBéwg Tov KUKAO R2R.
AvTigToIxiCovTtag £va TTpog £va (one-to-one mapping) TiIg douég Tou ERP e ekeiveg Tou
EPM, n Ocado Retail atmrAotroince ouciwdwg Ta Bacikd tng dedopéva (master data).
MapdAAnAa, peiwoe 1o TTARBOG TWwV Aoyapiaopwy oTa cuoTAPaTa TnG Katd 70% (Oracle,
n.d.). H ouppikvwon autrh Tou AoyIoTIKoU oxediou dev OUVIOTA ATTAA TEXVIKI EKKaBApIon.
ATTOTUTTWVEI JIA OPYAVWTIKA aTTOQOON EVOPUOVIONG TwV AOYIOTIKWY EVVOIWV O€ Eviaia,
EYKapola doun, avaloyn PE Tov OXEQIAOMO TNG TTAYKOOMIAG ETAIPIKAG OOUAG TTOU
Tponynbnke TnG uAotroinong otnv Perrigo. Agutepeudviwg, n eTaipeia aglotolei 1o
epyaAcio Oracle Intelligent Document Recognition oTn Asitoupyia TTANpwWTEWY
Aoyaplaopwy, auéavovTag TNV auTodaToTToinon TnG emmeéepyaaiag TipoAoyiwv (Oracle,
n.d.). To otoixeio autd agopd Tov KUKAO Procure-to-Pay kai kataypd@etal €dw wg

TTAPETTOPEVO OQPENOG TNG eviaiag TTAATPOPPAG Kal OXI WG AVTIKEIYEVO TNG avaAuong.

5.2.3 ZUYKPITIKES TTAPATNPNOEIS KAl OUVOEDT) UE TO KEVTPIKO ETTIXEIPNUA

H avTitapaBoAn pe Tnv Tepitrtwon 1ng Perrigo (§4.8) avadeikvuel pia dOUIKA opoIoTnTa
TTou uttepPaivel TN dila@opd TTpounBeuTr]. Kal oTig dUo TTEPITTTWOEIG, N aia Tou KUKAOU
R2R dev mrpoékuwe ammd Tnv eykatdoTaon Tou AoylouikoU KaBeauTrv, aAAd amd tnv
epyacia opIfOvTIOg evapuoviong TTou T cuvodeuoe. 2Tnv Perrigo, n epyacia auth
agopouae TN XapToypdenaon Twv AOYIOTIKWY EVVOIWV 21 €TEPOYEVWV CUOTNUATWY OF
eviaia etaipiky dopn. £tnv Ocado Retail, Tnv atrAotroinon Tou AoyloTikoU oxediou KaTd

70% kai TNV avTioToAixion éva TTpog éva (one-to-one mapping) TiIg douég Tou ERP pe
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ekeiveg Tou EPM. H texvoAoyikry TTAaTt@oppa Sia@Eépel, N aAAnAouyia Opwg TTAPAUEVEI
idla: TTpwTa opiCeTal N eviAia, EYKAPOIa dOUA TNG XPNUATOOIKOVOUIKAG TTANPOQOPIag Kal
€V ouvexeia To auoTnua Asiroupyei wg @opéag TnG. To eUpnua ouvadel Ye Tn BEon Twv
Chapman kai Kihn (2009), katd tnv otroia n oAokAjpwaon o€ emmiTTedo OedOUEVWV
OUuVIOTA TOV MNXAVIOWO HECW TOU OTIoioU TO TTANPOQOpPIoKO cUcTnuUa KaBioTaTtal
EVIOXUTIKO epyaAcio eAéyxou. To eupnua ouvadel €TTioNg PE TN YEVIKOTEPN AOYIKH TWV
Hammer kai Champy (1993) mepi mpoTepaidTNTAC TOU QvaoXedIaouoU £vavTl Tng

auTOMaTOTIOINONG.

MNa 10 KEVTPIKG ETTIXEIPNHA TNG £PYACiAG, N TTEPITITWON TTPOCPEPEI MIA TTPWTN EvOEIEn
aveapTnoiag ammd Tov TpounBeuTrh. H opIifovTia oAOKANpwaon wg TTpouTtréteon (kai oxI
w¢ atroTéAeopa) Tou kaBodnyoupevou atmd ERP petaoxnuatiopol emBeRaiwveral Kai
€KTOC TOU olkoouoTAPaTOS SAP. Or eTdueveg evOTNTEG TOU KEPAAQiou eAEyXOuUV €AV N

dlaTTioTwon auTr] I0XUEI KAl YIA TIG UTTOAOITTEG KATNYOPIEG TTAOTPOPUWV.

5.3 Product Development: Electroimpact (Microsoft Dynamics 365)
5.3.1 2uvdeon pe 1o KepaAaio 4 kai 10 BswpnTikO TTAaicIo

2tnv evotnTa 4.5 n mepimtwon TnG Metallus £0eie 611 n aglotroinon Tou KUKAoU
avaTTuéng TTPOoIovVTog Oev TTPOUTTOBETEI OTTAWG £va ouoTnua dlaxeipiong KUKAou Cwnig
mpoidéviog (Product Lifecycle Management, PLM). T[lpoUtroBétel etmiong Tnv
TTPONYOUUEVN METATPOTTH TwV TTPOdIAYpaPwY atrd OTATIKA E£yypa@a ot dounuéva
Oedopéva IKavd va TPOYOdOTAOOUV TOUG YEITOVIKOUG KUKAOUG. TO €Upnua EKEivo
TIPOEKUYE €VTOG £VOG €viaiou OIKOOUOTHHATOG, 6é1ou 1o PLM kai o ERP avrikav oTtov
id10 TpounBeuTh. To gpwTnua TTOU TiIBETAI £dW €ival av n idia AoyiKA 1oxUel Kal dTav N
oAokAApwaon dev gival eyyevig. ZUyKekpIdéva, 6tav To ERP mmpoépyxetal atmd tn Microsoft

Kal Ta OedopEVA TTPOIOVTOG TTapdyovTal o€ cuoTApaTa PLM TPIiTWV KOTAOKEUAOTWV.

H atmrdvtnon mpoc@épetal eptreipika atmd Toug Wu et al. (2014). O1cuyypa@eic, he HeAETN
TEPITITWONG Of  KATOOKEUQOTH MOTOCIKAETWY oTnv  TaiBdv, TtpoTeivouv TAqioclo
dlaxeipiong PETaBOAWY PUNXAVIKAG TTOU evoTrolei pnTd dUO0 dIakpITA TTEdia: TO OXEOIOOTIKO
1edio Tou PLM Kal TO TTapaywyIko-emmixeIpnolako mredio Tou ERP. To kpioiyo onueio Tou
TTAQIoiou Toug Ogv gival TEXVOAOYIKO aAAG TTANpo@opIakd. H atroTeAeouaTIKN dlaxeipion
™G aAayng armaitei pia dopnuévn yEQUPA, PECW TNG oTroiag KABe peTafOAR OTn
oxediaon avaueTadideTal e eEAeyXOUEVO TPOTTIO OTNV TTAPAywWYN Kal TIG TTpounBeieg. H
OAOKANpwan, Y GAAa AGyIQ, VOEITal WG OPYAVWTIKO Kal TTANPOPOPIaKO eyxEipnua, oxl

WG XAPAKTNPIOTIKO £VOG OUYKEKPIUEVOU TTPOUNBEUTH AOYIOUIKOU.
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5.3.2 H mrepitrrwaon Electroimpact

H Electroimpact Inc., ye €dpa 10 Mukilteo Tng OudoivykTtov, 15pUBnke 10 1986 Kal
OpaaTnpIoTToIEITAl OTOV OXEDIOONO Kal TNV KOTAOKEUN €EPYOAEiwv Kal OuoTnUATWY
QUTOPOTOTTOINONG VIO TNV aEPOBIACTAMIKA Biopnxavia. H eTaipeia autotrpoadiopifeTal wg
0 MeYOAUTEPOG EVOWMOTWTAG YPAMMWY CUVOPHOAOYNONG GEPOCKAPWV TTAYKOOMIWG,
XOPOKTNPIOPOG TTOU avaTTapAyETal KAl OTnV TeKunpiwon Twv ouvepyatwv Tng (Encore
Business Solutions; Microsoft, 2025). AmaoxoAei TeEpIccOTEPOUG atmd 500
ETTAYYEAUQTIEG OTNV KEVTPIKA £yKATAOTAON KAl 0¢ ypageia oto Hvwpévo Baoilelo, Tn
"aAAia kal Tnv AuoTpalia, pe TTEAATOAOYIO TTou ekTEiveTal atmd Tnv Airbus éwg Tn Xian
Aircraft Company (Microsoft, 2025).

To onueio ekkivnong Tng eTaipeiag Arav éva Bapid TTApAPETPOTTIOINKEVO, EYKATECTNHEVO
TOTTIKA (on-premises) cuotnua ERP 1ng Epicor, 10 otroio Asitoupyouce e1Ti U0 oxedOV
OekaeTieg. H uttepBOAIKA TTapAPETPOTTOINON €iXE dnUIOUPYROEl £€APTNON aATTO évav Kal
MOVO yVWOoTN TwV TTPOCAPUOYWY Kal €iXe HETATPEWEl KABe avaBdaBuion ae xpovoBopa
kai emo@aln diadikacia (Microsoft, 2025). OuclaoTIKOTEPOG OUWG TTEPIOPIGHOS ATAV O
TPOTTOG BIOCUVOECNG TOU OXEDIAOUOU PE TNV EKTEAEDT. QG ETTIXEIPNON TTOU AEITOUPYEI UE
AOYIKR} KOTAOKEURG Katd TrapayyeAlia, n Electroimpact mapdyel yia kdbe €pyo véa
oxedlooTikG dedopéva, Ta otroia diaxelpifeTal o€ duo cuoTiuata PLM, To Keytech kai To
3DEXPERIENCE 1ng Dassault Systémes. To maAaié ERP petépepe Ta dedopéva éva
TTPOIGV TN Yopd Kal xwpig Tn doun NG AioTag uAikwv (Bill of Materials, BOM). To yeyovog
auTtd KaBIoToUOoE dBUOXEPH TNV KATAVONON Twv SOPWY TTPOIGVTOG, TV TTapaKoAouBnon

ATTOBEPATWY KOl TOV CUOXETIOPO attaitiocwy pe épya (STAEDEAN, n.d.).

H AUon ouvioTato otn petdBacn o€ cloud TepiBaAAov e To Microsoft Dynamics 365, kai
OUYKEKPIPEVA OTIG evoTnTES Project Operations, Supply Chain Management, Finance kai
Human Resources (Microsoft, 2025). O Trupfivag Tou KUKAOU avdTmTuéng Trpoidvtog
EVTOTTICETAI OTNV €voTroinon Twv duo cuoTnudtwyv PLM pe to Dynamics 365 péow Tou
epyaAciou Connectivity Studio Tng STAEDEAN. Oi1 pnxavikoi dnuioupyolv TIG ANioTeg
UAIKWV atmod oxédla CAD kal dedopéva PLM. O1 AioTteg autég péouv atmmd 1o Project
Operations 1mpog 10 Supply Chain Management, To otroio Trapdyel TTapayyeAieg ayopdg.
Me tnv TmapaAafn Twv UAIKWY, TO oUOTNUA EKKIVEI EVTOAEC TTAPAYWYAS OUVOEDEUEVES
ameuBeiog pe 1o avriotoixo £pyo (Microsoft, 2025). Mia petafoAr] Tou cuAAauBdveral
otn oxedioon amotuttwveral TTAéov o010 ERP evidg Aemrtwv, o€ avriBeon e Tn
MEPOVWUEVN Kal Aveu BOPNG peTagopd Tou TTaAaioU cuoTruatog (STAEDEAN, n.d.). H
eTaipeia  dnAwvel, €EGAAou, OTI Bewpei €auTAV TNV TTPWTN OTNV  TTAYKOOUIA

agpodIaoTNUIKN Blounxavia mou evotroinoe ateudeiag TiIc TAaT@opues 3ADEXPERIENCE
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kai Keytech pe 10 Dynamics 365 Finance and Supply Chain Management (Encore

Business Solutions, n.d.).

Ogpeilel va emonuavBei 0TI Ta euprnuaTa TNG TTEPITITWONG €ival KUpiwg SoPIKOU Kal
TTOIOTIKOU XOPOKTAPA, XWPIiC OKANpd TT0000TA PEiwong KOOTOUG 1 XPpOvou, OTTWG
aKpIBWG ouvéRN Kal oTnv TTEPITITwon TG Perrigo (evotnta 4.8). H agia Toug €ykeimal otnv
TEPIYPOQN TNG idlIag TnNG OPXITEKTOVIKAG TNG pong Ocdouévwy Kal OxI o€ Mia

TTOOOTIKOTTOINKEVN ATTOTIMNON TNG ATTOd00NG.

5.3.3 ZUYKPITIKES TTAPATNPNOEIS

O mapaAAnAiopog pe Tn Metallus cival dia@wTioTIKOG. Kal oTig dU0 TTEPITITWOEIG, TO
Kpiolo BrApa dev ATav n eykatdotacn Tou AoyioMiKOU auTtoU kaBautd. ‘Hrtav n
BeopoBETNON pIOG eviaiag, dounuévng PonRg O£BoUEVWY TTPOIGVTOG OTTO TN MNXAVIKA TTPOG
TOUG YEITOVIKOUG KUKAOUG TWV TTPOUNBEIWY Kal TNG TTapaywyns. H diapopd £ykeital 0To
ot atnv Electroimpact n yé@upa auTr ETTPETTE VO KATACKEUQOTEN pNTA, HECW EVOIAUECOU
epyaAciou, akpiBwg emed) Ta ouoTAMATA  TTPOEPXovTIav  atmd  dIAPOPETIKOUG
TTPouNOeuTES. To yeyovog auTtod evioxUel, avTi va aTTOSUVAUWVEL, TO KEVTPIKO ETTIXEIPNMA.
H yépupa PLM-ERP tmou mrepiypagouv o Wu et al. (2014) amrodeikvueTal ave¢aptnTn
TAaT@opuag (platform-agnostic). H oAokAnpwon Tng TANpo@opiag TPoidvTog ouvIoTA
TIPOATTAITOUNEVO OPYAVWTIKNG QUOEWG, TO OTTOI0 TTponyeiTal Kal €dw, AveEEAPTATWS TOU

av TO UTTOKEIPEVO auoTtnua gival Tng SAP ) Tng Microsoft.

H avamTuén mpoidvrog emBeBaiwveTtal £101 wg To onueio 61Tou n opI{OVTIa OAOKARpWON
QTTOKTA OUYKEKPIYEVO TTEPIEXOUEVO. TO TTAEOVEKTNUA Oev eKONAWVETAI OTO TUAMA
MNXOVIKAG OAAG OTOUG KUKAOUG TToU TPo@odoTei: dounpévn AioTa UAIKWVY onpaivel
akpiBéoTtepn TTapayyeAlodooia, TTPORAEWIUN €KTEAEON TIAPAYWYNAS Kal  aglioTmoTn
TTapakoAoudnon €pyou. Ommwg kai n Metallus, €101 kai n Electroimpact dev BeAtiwoe
amAwg €éva epyaAcio: péow auToUu evotroinoe opiovTia Tn oXediaon HE TN pon

TTPOUNBEIWY Kal TTapaAYywYAS.
5.4 Order-to-Cash: AEON Orange (Odoo)

5.4.1 20vdeon ue 1o KepaAaio 4 Kai 1o BswpnTiko mAdicio

2tnv evotnta 4.3 o kUkAog Order-to-Cash (O2C) e€etdotnke oTo TTEPIBANAOV HIOG
MeEYAANG TTOAUEBVIKAG Kal e€vog eutmopikoU cuotiuatog ERP, émou n akoAouBia
TTapayyeAia, TIHOAOynon kai €ioTrpagn Aeiroupyoloe wg eviaia aAugida eviog Tou
OIKOOUOTANOTOG TNG SAP. To gpwTnpa TToU TiBETAl OTNV TTapoloa evoTNTA APopd Th

peTagopd TG idlag Aoyikrg o€ dU0 dIaPoPETIKEG OUVORKES TauTOXpova. MpwTov, éTav To
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ouoTtnua dev gival eutropikd aAAd avolkToUu Kwdika (open-source). AglTepov, 6Tav n
emyeipnon dev d1aB£Tel TO PEyeBog piag TToAueBvVIKNAG. H Katnyopia Twv oucTnUaTWY
avoIKToU KWOIKA, JE AVTITIPOCOWTTEUTIKO TTapddeiyua 1o Odoo, ouxva Bewpeital Alon
TTEPIOPIOPEVWV OUVATOTATWV: 1 TTEPITITWON TTOU OKOAouBei deixvel OTI TO CrTUA TNG

opIZOVTIAE OAOKARPWONG TTOPANEVEI TO iIBI0 AVECAPTHTWS TOU TUTTOU TNG AdEIag XPAONG.

To BewpnTikd UTTORABPO TTPoCPEPEl 0 Samaranayake (2009), o otroiog povTeAoTTOIET TN
dladikaagia TNG TTapayyeAiag-TrwAnong wg 1o kategoxrv medio é1mou 1o ERP kaAeital va
EVOTIOINOElI POEC E£PYOOIAG Kal TTANPOPOPIAG KATA WPrKOG OIOKPITWY A£IToupylwy. To
EMXeipNUA Tou eival OTI n agia Tou CUOTANATOG deV TTPOKUTITEI ATTO TN UEUOVWUEVN
auTtopaToTroinon KABe PBAMATOG, aAAG ammd Tn dIacUvOEor) TOUG OE evIAio POVTEAO
0edopévwy. 210 idIo TTveuua, ol Terminanto, Hidayat kai Hidayanto (2017) Tekunpiwvouv
EMTTEIPIKA, O€ uAoTroinon Twv evoTATwyY Sales kai CRM tou Odoo, petprioiun BeAtiwon

NG a1rodOTIKATNTAG OTN dIABIKATIA TWV TTPOTPOPWV.

5.4.2 H repirrwon AEON Orange

H AEON Orange Co., Ltd. oucTtdBnke Tov AtTpiAio Tou 2016 wg KovoTTpagia HeTagu NG
iarrwvikg AEON Co., Ltd. kai Tou opidou Creation Myanmar Group of Companies.
2KOTTOG TNG ATV N dpacTnplotroinon otn Alavikr Tpoipwy otn Miavudp (AEON Co.,
Ltd., 2016). H véa eTaipgia cuoTAONKE pe PETOXIKG KEQAAQIO 8,1 ekaTOUHUpPiwY BOAAPiWV
HIMA kol atrékTnoe OeKATECTEPA OOUTTEPUAPKET, Kupiwg oTtn lavykdv, Ta oTroia
Aerroupyouaoe TTponyouuévwg cuvoedeuévn emixeipnon Tou opihou CMGC (AEON Co.,
Ltd., 2016). MNpokeiTal, eTTOPéVWG, YIA AAUGida opyavwpévng AlaviKAG pEoaiag KAiJakag,
MEyeBOG TTOU TNV TOTTOBETEI 0€ EVTEAWG DIOPOPETIKA KATNYOoPIa atrd TIG TTOAUEBVIKEG TWV

TIPONYOUUEVWY KEQOAQiwV.

ZUPQwva Pe TNV TEKPNPIWoN Tou ouvepydTn uAoTroinong, To onueio ekkivnong ATav éva
OUVOAO QaTTOOUVOEDEUEVWY  TTAAQIWY CUCTNUATWY KAl XEIpoKivTwy  dI1adIKACIwY
(Portcities, 2025). H tmrapakoAouBnon atroBeudTwy fTaV QOUVETTAG KAl OTEPOUVTAV
€IKOVOG O€ TTPAYUATIKG XPOVO PETAEU TwV KATACTANATWY. MNapdAAnAa, n AoyIoTIKA Kai Ol
TIPOUNROeIEG  TTAPEPEVAY  KATOKEPMOTIOUEVEG, YEYyovoG TIou  Kabiotoluoe TN
XPNUATOOIKOVOUIKA avagopd apyrl. O kartakepuaTiopds autdg  Aciroupyouoe

AVAOTOATIKA IO Ta OXEQIA ETTEKTAOTG TOU OIKTUOU.

H AUon ouvioTtaTo otnv uioBétnon Tou Odoo, e uhotroinon atd Tnv etaipeia Portcities.
To épyo &ekivnoe Trepi To 2019 Kai n TPWTN PAon, Ye TG evoTnTeg Sales kal CRM, 1é6nke
oe Aerroupyia oTig apxég Tou 2020 (Portcities, 2025). O kukAog O2C atroTutTOnKE O€

eviaia akoAouBia evoTATWY: N cUAANWN TnG TTapayyeAiag yéow Twv Sales, Point-of-Sale
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kar CRM TtpogodoTtouce Tnv TiyoAdynon (Invoicing), Tnv €ioTrpagn kai v ouvexeia Tn
AoyioTikfy kataxwpion (Accounting). H evotroinon autfi ouvodeUTnke atmd TTiVAKEG
EAEYXOU O€ TTPAYMATIKO XPOVO YId TIC ATTAITACEIG, TIG UTTOXPEWOEIS KAl TIC NUEPNOIES
TTwANoeIg. NMPooTEBNKE €TTIONG TTOAUETTITTEDN E€YyKPION TIHOAOYIWV OUVOEDEPEVN ME TIG
TIPOUABEIES, KABWG KAl TTAPAUETPOTIOINON YIA TN OPOAOYIKN CUUPSpPwaon atn Miavudp
(Portcities, 2025).

Ooeilel va TovIOTEI OTI TA EUPHPATA TNG TTEPITITWONG €ival KATG KUPIO AOyO SOIKOU Kal
TTOIOTIKOU XOPAKTHPA, OTTWG Kal OTIG TTEPITTTWOEIG TNG Electroimpact (evotnta 5.3) kai Tng
Perrigo (evétnta 4.8). To povadikoe dNUOCIEUPEVO TTOOOTIKO PEyEBOG ival N peiwon Tou
XPOVOU ave@OdIaoHoU TwV GNPEIWY TTWANCNG aTTd TECOEPIG-TTEVTE WPEG OE DUOUIOT WPEG
ava KataoTnua, oTtoixeio TTou atrodidetal pntd aTtov uAotroinTh (Portcities, 2025). H idia
mnyn avoeépel dleupuvon Tou OIKTUOU O€ TTAéOV TWV €iKOOI KATACOTNUATWY Kal
TIPOCWTTIKG AV TWV XIAIWY ATOUWV" TA JEYEDN AUTA TTPOEPXOVTAI ATTOKAEIOTIKA aTTd TOV

ouvepydTtn UAoTToINONG Kal dev £xouv eTIREPaIWOBET atrd aveEdpTnTn TINYA.

5.4.3 2UYKPITIKES TTAPATNPHOEIS

O mapaAAnAiIopog pe Tnv TrepimTwon NG Nokia (evétnta 4.3) avadeikviel TO KOIVO
oToixeio. Kal 0TI dUO TTEPITITWOEIG, TO KPIoIWo Brpa dev ATAv n TTIAOYH TOU AOYIGUIKOU
KaBauTr). ‘Htav n evotroinon tng pong atd Tnv TTapayyeAia £wg Tnv eioTrpagn o€ eviaio
MovTéAo Oedopévwy, woTe KABE OTAdIO va TPOoPodOoTEl PE AgIOTTIOTN TTAnpoopia TO
eméuevo. H ouoiaoTikr diagopd £ykeimal aTnv KAigaka Kal 0to k6oTog KTrjong. H AEON
Orange TTéTuXe TNV idIa opICOVTIa oUVOEDN PE oUCTAPA AVOIKTOU KWwdIKA. To yeyovog
autd kaBioTd Tn Aoyik Tou O2C, éTTwg TNV TTEPIyPAPouv ol Samaranayake (2009) kai
Terminanto, Hidayat ka1 Hidayanto (2017), ave&dptntn 1000 TOU TTPOPNBEUTH OGO Kal

Tou TUTTOU TNG GdeIng XPAONG.

To ouutrépacua autd evioXUel TO KEVTPIKO ETTIXEipnua Tng epyaciag. H opiddvtia
OAOKAApwON OV ATTOTEAET TTPOVOUIO TWV EUTTOPIKWY CUCTNHATWY UWPnAoU KOOTOUG oUTE
QATTOKAEIOTIKO YVWPEICHA TWV JEYGAWY OpYaVIOHUWY: CUVIOTA OPYAVWTIKI OTTaiTNGN TTOU
TTponyeital, Xpovikd r Aoyikd, TnG TeXVOAoYIKAG uhotroinong. H tepimrwon tng AEON
Orange Ociyxvel OTI yia €TTIXeipnon peoaiag KAipakag ptropei va BeopoBethoel Tnv idia
evigia porp O2C, epocov avTigeTwTrioel To CATNMO WG TIPORANUa  evotroinong

TTANPo@OpIag Kal X1 WG ATTAR TTPOWNBEIa AOYIOUIKOU.

5.5 Plan-to-Produce: Zara/Inditex xwpig eviaio eputropiké ERP

5.5.1 2uvdeon ue 1o KepaAaio 4 kai 1o TAdioIo Tou KepaAaiou
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H teAeuTaia TTepiTTTwon Tou KeaAaiou e€eTAlEl TOV KUKAO ZxedlaopoU-TTpog-MNapaywyn
(Plan-to-Produce) €k16¢ ToU TTAaigiou evdg ouoThpaTtog ERP. H repiTrtwon avrioToixei
Bepatika otnv §4.4, 6110U 0 010G KUKAOG avaAuBnke oTnv Trepimtwan Tng Sunlight Group
pe TEXvVoAoyikry Baon 1o SAP S/4AHANA. Evw Ouwg o1 TTPoNyoUUEVEG EVOTNTEG TOU
Kepahaiou e¢ETaocav evAANAKTIKOUG TTpounBeuTég Aoyiouikou (Oracle, Microsoft, Odoo),
n Zara/lnditex ouvioTé TNV OpIaKK TTEPITITWON TNG Katnyopiag best-of-breed. Mpodkeiral
yia JIa €TIXEipNon TTou oTnpidel TNV opICOVTIa DIEKTTEPAIWON TOU KUKAOU auToU Xwpig
eviaio eutopiké ouotnua ERP  wg OuvaoAAaKTIK) paxokokaAid, TTapdti agloTroleEi
EUTTOPIKO AOYIOUIKO O€ AAAQ, TuTToTTOINUEVA TTEdia. TO €pwTNUA TTOU TiBETaI £dW Eival TO
TIAéOV KPIOIPO YIa TO KEVTPIKO €TTIXEIpPNUA TNG epyaaiag. EAv n opifovTia oAoKAfpwon
Tou Plan-to-Produce ptropei va emiteuxBei eAAeipel TakéTou, TOTE N oAokAfRpwaon dev
MTTOpEl TTaPd va OCuvioTd OpPyavwTIKA apxry TToU Trponyeital Tou gpyaAgiou. H
BiBAloypagia TTpoc@épel dueco Epsiopa. O Caro kai Gallien (2010), og cuvepyaoia e
TNV idla TN Zara, TEKPINPIWVOUV OTI N BEATIOTOTTOINCN TNG KATAVOWNG KAl avaTTAfpwong
ammoBépaTog oTo OIKTUO KOTAOTNUATWY aTtroTeAEl diakpIt) opyavwTiky diadikagia. Ol
Ferdows, Lewis kai Machuca (2004), atré tnv TTAeupd Toug, TTEPIYPAPOUV TOV GUVOAIKS

KUKAO OX€DI00UOU-TTAPAYWYAG-TTaPAdoOoNS we OMOTIKG gyXEipnua.

5.5.2 H mrepitrrwon Zara/Inditex

H Zara atroteAei Tn vauapyida tou opidou Inditex, pe €dpa 1o Arteixo Tng MNaAikiag, Kovtd
otn La Corufa tng PopeloduTikiAg lotraviag. To emixeipnoiakd POVTEAO TOU oOpiAou
otnpiCetal otnv KABeTn oAokArjpwaon (vertical integration): o oxedlaOUOG, ONUAVTIKO
MEPOG TNG TTapaywyng, n diavoun kai n Alavikry Bpiokovral uttd dueco éAeyxo. Ol
IOIOKTNTEG HOVADEG TTAPAYWYNG €ival CUYKEVTPWHEVEG KOVTA OTNV £0pd, WWOTE O KUKAOG
atro TN CUAANWN €vOG evOUMATOG £WG TNV TOTTOBETNOT TOU OTA PAPIA VA CUMTTIECETOI O€
TrepiTrou dekatrévTe nuépes (Ferdows, Lewis & Machuca, 2004). H apxr TTou diéTTel Tov
KUKAO auTov gival To KAEIOIUO TOu BPOXOU ETTIKOIVWVIOG METAEU KOTOOTNHATWY, OPJAdWY
oxedlaopoU Kal TTapaywyng. XT0Xog €ival N TTAnpo@opia TNG ATNONG VO UETATPETTETAI
TaxUtaTa o€ ATTOQACEIS TTapaywyng Kalr avattAnpwong (Ferdows, Lewis & Machuca,
2004).

H 181airepdTNTa TNG TTEQITTITWONG EYKEITAI OTOV TPOTTO UTTOOTAPIENG TOU KUKAOU auToU. Z€
avTiBeon HE TIG UTTOAOITTEG ETTIXEIPAOEIS TOU KEPAAaiou, n Zara dev 0IKODOPNOE TNV
opIgévTIa pon TNG TTavw o€ éva euTroplkd TTakéTo ERP. H eTaipeia akoAouBnoe 1I0TopIKA
TNV TIPAKTIK TNG E€OWTEPIKAG QVATITUENG €QAPUOYWY avTi TNG ayopdg £ToIhou
AoyIopIKOU. 2TIG apXEG TNG OekasTiag Tou 2000 Asitoupyouoe Pe EAa@PU TTANPOQPOPIAKS

ammoTUTTWHA, 1I8IOKTNTA TTPOYPAMMATA KOl TEPUATIKA anueiwv TTWANong Baciouéva oe
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TTapwxnuévo Aciroupyikd ocuotnua (McAfee, Dessain & Sjoman, 2004). H eikéva autn
QATTOTUTTWVEI TN CUYKEKPIPEVN XPOVIKA OTIYUN Kal OXI Th ONUEPIVI] UTTODOWN TOU OMiAou.
H emAoyn aut) dev 1c0duvapel PE aTTOUCia CUCTNUATWY: TTPOKEITAl YIO OUVEIDNTH
Tpooéyylon best-of-breed, oTnv otroia N OAOKANPWON ETTITUYXAVETAI JECW TNG KABETNG
OOUAG Kal TG OPYAVWTIKAG TTEIBapXiag kal Ol péow eviaiag Bdong Oedopuévwy evog
TTPounBeuTA. ZTN olyxpovn uop®n TnG, n Inditex éxel avamTugel IBIOKTNTA CUCTAUATA.
Mapdadeiypa gival To oAokAnpwuévo auoTnua diaxeipiong amobéuatog (SINT), To oTroio
EKTEAEI TTApayyeAiEG aTTO TIG QTTOONKEG TWV KATOOTAMATWY Kal TOug O1adIKTUAKOUG
XWpoug atobrkeuong. 'Eva akoun mmapddelyya gival n avolikTh Kal apBpwTh ynelakni
apxitektovikf Inditex Open Platform (IOP) (Inditex, n.d.). O xapaktnpiopédg agopd Tn
AeIToupyiky paxokokaAld Tou KUkAou Plan-to-Produce kai &ev onuaivel artrouadia
EUTTOPIKOU AOYIOMIKOU atrd Tov OpiAo. H eTAoia ékBeon Tng Inditex avagépel pntd oTi,
TouAdyIoTov aTTo Tn Xprion Tou 2014, o1 BuyaTtpikég xpnoiyoTrololv To SAP BPC yia Tnv
UTTOBOAN Kal TAV QUTOPATN EVOWMATWON TWV OTOMIKWY OIKOVOMIKWY KATAOTACEWV,
KaBwWwg Kal yia TIG aTTAAOIPES Kal TIG TTPOCAPUOYEG TG evotroinong (Inditex, 2015). To
SAP BPC, wotdoo, dev cival cuvalAakTiké ERP aAAd epyaAcio XpnUOTOOIKOVOUIKOU
oxedlaopoU Kal evoTroinong: AsIToupyEi wg oTpwHa oUYKAIoONG TTAVW aTTd Ta AEITOUpyYIK&
OUCTAPATA KAl BV BIEKTTEPAIWVEI TOV OXEDIAOUS, TNV TTapaywyr r Tnv avatmAfpwon. H
Katavopr auth dev gival Tuxaia. O OuIANoG TTpounBeleTal £TOINO TTAKETO E€KEI OTTOU N
dladikagia gival TUTTOTTOINKEVN KAl PUBUICTIKG KABOpPIoHEVN, KOl avaTTITUCOOEI E0WTEPIKA
€KEi O0TTOU N d1adikagia ouvioTa TNV idIa TNV TTNYA TOU avVTAYWVIOTIKOU TTAEOVEKTAMATOG.
Mpodkeitarl yia Tn AoyiKA TNG €TMIAEKTIKNAG oUvBeang TTou Trepiéypawav ol Light, Holland kai

Wills (2001), epappoouévn Pe oa@r dIaXwpIoTIKA YPAUMA.

To e€maAnBeUCIuO PETPACIYO €UpNUA TNG TTEPITTTWONG TTPOEPXETal aTTd Toug Caro Kai
Gallien (2010), o1 otoiol uloTroincav Kal OOKiHACAV TTEIPAMATIKA €va  POVTEAO
BeATioToTTOoinONG TNG €BOONadIaiag KATavOuAG aTToBEUATOC TTPOG Ta KAaTaoTruaTa. H véa
diadikaoia augnoe TG TTwARCEIG KaTd 3% €wg 4%, TTood 1I000UVANO UE TTEPITTOU 275
eKaTopuUpia doAdpia TTPOoBeTwy €00dwv yia 10 2007. TapdAAnAa, peiwoe TIg
METOQOPTWOEIG KAl aUENOE TO TTOOOCTO TOU XPOvou KATA TO OTIoi0 Ta TTPoidvTa
TTapapévouv o€ €kBean evidg Tou KUKAOU CwnG TOuG. ZNPavTiKO yia Tnv avaAuon eival
OTI, OTTWG ETTICNUAIVOUV Ol CUYYpPAQEiG, N Zara XPENOIMOTTOIE DIOKPITEG OPYAVWTIKEG
O1adIKATIES YIa TIC AYOPEC aTTd TOUG TTPOUNBEUTES Kal yia Tn SIavour TOU atroBéuaTog
TIPOG TA KATACTAPOTA: 1 OpICOVTIa Ouvoxr], dnAadr, TTPOKUTITEI ATTO TOV OUVTOVICUO

SIaKPITWYV dIadIKaolwy Kal Ox1 atrd TNV voTToinon Toug o€ éva JOVOAIBIKG auoTna.

5.5.3 2UYKPITIKES TTAPATNPAOEIS
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H avrmimapapBoAry pe mn Sunlight Group (§4.4) uttoypapuidel 18avIKG TO KEVTPIKO
oupuTTéEpacua Tou Ke@aAaiou. 2Tn Sunlight, o kUkAog Plan-to-Produce evotroifnke
opifovTia evidg evog cucoTtiuaTtog (SAP S/4HANA), uye Tn ouvoyxn Tou oxedlaouou
{NTNONG, TOU TTPOYPAUMATIOPOU TTOPAYWYNG Kal TG avatTtAfpwong va edpdlstal o€
Koivip Baon &edopévwyv. 2Tn Zara n idla opilOvTia OAOKANPWON ETTITUYXAVETAI HE
avtioTpo®n AoyikA. Aev TTPOKUTITEI JEOW €vOG CUOTANATOG TTou €TTIBAAAEI TN ouvoxn,
aAAG péow piag KABeTa oAoKANpwHEVNG DOUAG OTNV OTToIa N TUVOXA €ival EyyEVAC Kal
uTToO0TNPICETAI ATTO 1IBIOKTNTA, TTPOCAPHOCHEVA OUCTHHATA. TOo gpyaheio dlagEpel pICIKA.
To amotéAeopa, Opwg, eival 1000Uvapo: n adldAeITTn pory atmmd TN {ATNON OTnv

TTapaywyr Kal TNV avatmmAnpwon.

H Trepimmrwon auth gival n yévn Tou KEQaAaiou oTnV oTToia 0 £E€TAlOUEVOG KUKAOG dev
OlapecoAaeital amd eumopikd ERP, kai yI' autdév akpiBwg Tov Adyo TTPOC@PEPEl TV
IoXupoTEPN TMIRERAiWON TNG KEVTPIKAG Béong. EAv n Zara emituyxdvel Tnv opigovTia
dlektTepaiwon Tou Plan-to-Produce péow mnNg KABETNG OAOKARPWONG Kal TG ECWTEPIKAG
avaTmTtuéng AoyIoMIKOU, TOTE n oAokAfpwon Oev eival Tpoidv Tou TTakéTou. Eival
TIPOOTTAITOUMEVO TTOU TTPONYEITAlI TOU €PYyaAgiou - Kal OTnv TIEPITITWON QUTA
ATTOTUTTWVETAI aTNV id1a TNV KABETN doun, Xwpic TN yedoAdBnon eutropikoU TTakéTou. H
dlammioTwon ouvadel pe T BepeAiwdn Béon Twv Hammer kai Champy (1993) Trepi
TIPOTEPAIOTNTAG TOU avAOXEDIQOUOU Twv dIadikaolwy £vavTl TNG TEXVOAOYIKAG

UTTOOOMNAG: TO oUCTANA, OTTOIO KAl av gival, QEPEI TNV opICOvTIa AoyiKr- &ev TN dnNUIOUPYE.

5.6 ZUuvBeon
5.6.1 2UYKEVTPWTIKN EIKOVA

To mapdv kePAAaio TEBNKE wg EAeyXOG avOEKTIKOTNTAG TOU KEVTPIKOU EUPMAHUATOG TOU
Kepahaiou 4. Eav n opifovTia ohokAApwon (horizontal integration) trponyeital Tou
KaBodnyouuevou atmd ERP petaoxnuartiopou, T0Te n OIATTiIOTWON auTh Oev Ba ETTPETTE
va g¢aptdral atrd Tov TTPOUNOEUTA TOUu CUCTANATOG. MNa Tov OKOTIO auTév £ETACTNKAV
Té00epIG TTEPITTTWOEIG. KaBeuia avTikatotrTpidel pia TTepimtwaon Tou KegaAaiou 4 oTov
id10 KUKAO digpyaaiwyv, e PETABANTA HOVO Tnv TExVOAoyIKN TTAaT@Opua. O lMivakag 5.1

OUYKEVTPWVEI TNV avTIOTOIXION QuTH.

MMivakag 5.1: 2UyKeVIPWTIKN QVTIOTOIXION TWV TTEQITITWOEWYV Tou KepaAaiou 5

AvTioToixn
Kartnyopia ETaipeia (evoTnra) KikAog ]
) ] ] TEPITTTWON
mAATPOPHAG Kol oUoThHA dlgpyaoiwv
Keo. 4

2eAida 109



Ocado Retail (§5.2) - Record-to-

Eutropiké ERP Perrigo (§4.8)

Oracle Fusion Cloud Report
Electroimpact (§5.3) - ;
Eutropikd ERP Microsoft Dynamics AVGHTUm Metallus (§4.5)
365 TTPOIOGVTOG

ZUO0TNPa aVOIKTOU AEON Orange (§5.4) Order-to-Cash Nokia (§4.3)

KWOIKa - Odoo
Best-of-breed yxwpig e .
ERP oTov TTuprjva tou Zara/Inditex (§5.5) Isligutge Sunll(g§r21tf)roup

KUKAOU

lnyn: 16ia emeéepyaaia.

5.6.2 To KoIvo uoTiBo Twv TECOGPWY TTEPITITWOEWV

Mapd TNV eTeEpOYEVEI CUCTNUATWY Kal KAGDWY, KAl Ol TEOOEPIG TTEPITITWOEIG CUYKAIVOUV
oTo i610 eUpnua: N agia dev TTPOEKUYE ATTO TNV idIa TNV €yKATACTACN TOU AOYIOMIKOU,
aAAG a1Td TNV OpyavwWTIKN TTPOoETOINACia Kal TNV opIfovTia evapuovion. 2tnv Ocado
Retail, n a&ia dev mponABe até 1o Oracle Fusion Cloud, aAAd atmé Tnv atrAotroinon Tou
AoyloTIKOU axediou Kal TNV TTAAPN Kal akpIBA avTioToixion Twv dopwv PeTatu ERP Kkai
ouoThpaTog diaxeipiong €mdooswy. 21nv Electroimpact, n evotroinon oxedioong Kai
TTapaywyng amaitnoe 1 dnuioupyia pIog aveEdpTntng, dounuévng yEQUPAG HE TO
Microsoft Dynamics 365. Ztnv AEON Orange, n diaxeipion tou kUkAou Order-to-Cash
o€ TePIBAAAOV avoiKTOoU KWOIKG TTPoUTTEBECE TOV auaTnPo opyavwTikKd KaBopioud TnG
pong amd Tnv Tapayyehia €wg Tnv eiopagn. TéAog, otn Zara/lnditex, n ouvoxn
EMTEUXONKE PEOCW KABETNG OAOKARpWONG Kal IDIOKTATWY CUCTAPATWY, XWPIG EUTTOPIKS
ERP oTov trupriva. To poTtifo Tou Kepahaiou 4 emBefaiveral, ETTOPEVWG, O OAEG TIG

EVOAAOKTIKEG DIQUOPPWOEIG.

5.6.3 Meiouuevog poAo¢ Aoyiouikou, otaBepd arroreAéouara

H ouolaoTiky ouvelo@opd Tou KepaAaiou Oev £yKeEITAl OTNV ATTAN €TTavaAnywn TOU
eupnuartog, aAAd oto OTI To UTTORAAAEl O¢ OOKIJaOia KAt HAKOG €vOog QACHATOG
TEXVOAOYIKAG BECHEUONG. 2TO £va AKPO BpioKeTal TO OAOKANPWHEVO, EVIAIO TTAKETO TNG
SAP Trou €€eTdoTnke 01O KedAaio 4, 61ToU N opIldvTia AOYIKN €ival eyyevig oTnyv idia
TNV OPXITEKTOVIKA TOU oUuoTANOTOG. ‘Eva BANO IO TTéPA, TA QVTAYWVIOTIKA EUTTOPIKA
makéta NG Oracle kai TG Microsoft TTpoo@épouv 1I00860vaun oAokAfpwaon. YTTApXEl,
waoTéo0, pia diagopd, eupavig otnv Electroimpact: n yépupa PeTAgU €TEPOYEVWIV
UTTOCUCTNUATWY €VIOTE TTPETTEI VO KATOOKEUAOTEN pNTa. AKOuN Mo TTéPA, TO oUCTANO

avolkTou kwdika TnGg AEON Orange dgixvel 011 n opilovTia por] dev TTPOUTTOBETEl KAV
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IOIOKTNTO EUTTOPIKO AOYIOMIKO, OUTE TO HEYEBOG €vOG TTOAUEBVIKOU OpyaviopoU. 21O
avTifeTo dkpo, n Zara/lnditex Asitoupyei xwpig eviaio eptropikd ERP oTov TTupriva tou
KUkAou Plan-to-Produce, petaBétovrag 1o BGpog TNG 0AOKARpWGONG OTNV OPYAVWTIKI Kal

KGBeTN dopn.

H onuacia g diaBaBuiong autrg civar peBodoloyikr). O péAog TOu TUTTOTTOINUEVOU
AOYIOUIKOU HEIWVETAI OTABIOKA: OTTO TO EVIAIO EUTTOPIKO TTOKETO OTA AVTIAYWVIOTIKA
TTOKETA KOl OTOV avoIKTO KWAIKA, £WG TNV atrouadia Tou atrd Tov TTUpfva Tou KUkAou. H
opIfovTIa OAoKAApwOnN, Opwg, dev e¢aabevei avaloya. MNapauével T0 oTaBEPS OTOIXEIO
KGBe emTuxoug Trepimmrwong. Edv n oAokApwon ATav amAwg TTapdywyo Tou
OUCOTHPOTOG, Ba avapuevaTav va UTTOXWPEEI 600 PEIWVETAI N TEXVOAOYIKA e€GpTNoN. To 6T
dlarnpeital akdun Kal 6Tav 0 KUKAOG Asitoupyei xwpig eutropikd ERP aTov TTupriva Tou
atroTeAei 1oxuUpn €voeign OTI N opyavwTiKy oAOKARpwaon TTponyeital Tou gpyaAeciou. H
Zara, €TTodévwg, dev gival e€dipean OTO ETTIXEIPNUA TOU KEQAAQIOU- avTiOETA, ATTOTEAEI

TNV OpPIaKN Tou doKIYaacia.

5.6.4 20vdean ue 10 BewpnTikG TAQicIO

H ocuykAivouoa auTr] €IKOVA TTAVOOUVOEEI TO EPTTEIPIKG UAIKO PE TOUG BUO BewpnTIKOUG
agoveg Tou Kegpahaiou 2. Kal OTIG TEOOEPIG TTEPITITWOEIG, N OPYAVWTIKA avadiopydvwon
TTponyeital TNG TEXVOAOYIKAG UAoTTOiNONG. H TTpoTEpaidTNTA QUTA ETIRBERAILIVEI AUECA TN
B8éon Twv Hammer kai Champy (1993) 611 n auTopaToTToinoN MIAG KN avacxediaouévng
O1adIkaagiag atmAwg mTaxUvel TNV avaTToTeEAEoHaTIKOTNTA TNG. MNapdAAnAa, kGBe KUKAOG
QVTIMETWTTIOTNKE WG eykApola pory Tou dlaoyidel Ta Asitoupyikd 6pia: o Record-to-
Report, n avarmtugn mpoidvtog, o Order-to-Cash kai o Plan-to-Produce. H avTipgeTwmion
auTr) ouvadel pe TN oUAANWN Twyv Lambert kai Cooper (2000) yia Tnv €TMIXEipnon wg
OikTUO S1a0UVOEDEPUEVIWY BIOBIKATIWY Kal OXI WG ABPoIcHa aUTOVORWY TUNPATWY. O1 dUo
BewpnTIKEG OTITIKEG, N i EGTIQOUEVN OTOV avaoxediaoud Kai n GAAn oTn SIKTUOKN eUon
Twv d1adIKACIWY, CUYKAIVOUV OTO idI0 CUUTTEPACA: N TEXVOAOyia, OTTola Kal av €ival,

QEPEI TNV OPICOVTIA AOYIKR- eV TN ONUIOUPYEI.

5.6.5 AtTavinon oTo £pWTNUA TOU KEQAAaiou

To epwTnua TToU TEBNKE OTNV apxr Tou KepaAaiou ATav av To eUpnua Tou KegaAaiou 4
eCaptdral ammd v TAATEOpua NG SAP. H amdvtnon gival apvntiki. H Tpotepaidtnta
NG opIfOVTIag oAokAnpwaong emReBaiwBnke cuvoAikd o€ TECOEPIG DIOKPITEG KATNYOPIES
OuoTNUATWYV: OTO eviaio TTakETo TNG SAP Tou KegpaAaiou 4 kal OTIG TPEIG EVAANOKTIKEG
OlIOUOPYPWICEIC TOU TTAPOVTOG KeQaAaiou. TO CUUTTEPOACHA OTTOKTA €TCI XOPAKTAPO

avegapTtnTo TNG TTAATPOPUAG (platform-agnostic).
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H diattiotwon auTtr] o@eilel va oTABUIOTEN PHE TOUG TTEPIOPICHOUG TToU dnAwbnkav oTnv
§5.1. Kd&Be katnyopia eKTTPOCWTIEITAI ATTO Mia, A OTNV TTEPITITWON TWV EUTTOPIKWV
ouoTNUATWY OUO, TTIEPITITWOEIG, YEYOVOG TToU TrepPIOpICel TN Yevikeuon €viog Tng
KATNyopiog: Kal ONUAVTIKO HMEPOG TOU EUTTEIPIKOU UAIKOU TTPOEPXETAl QTTO  YKPiCa
BiBAloypagia TTou dev eIOEXETAI AVEEAPTNTN €EWTEPIKN €TTOANBeuon. O1 TTEPIOPICHOI
auToi Ogv avaipouv TNV avaAuTiKA a&ia Tng avTirapaBoAng, KaBwg To nToupevo dev ATav
N OTATIOTIKN YEVIKEUOT aAAG 0 BewpnTIKOG EAEYXOG VOGS POTIBoU Og DIAPOPETIKA TTAQITIA.
Me tnv empBePaiwan TNG avefapTnoiag Tou KEVTPIKOU EUPHMATOG aTTO TNV TEXVOAOYIKA
TTAQTQOPMA, N epyaaia dIaBETEI TTAEOV TNV eUTTEIPIKA BAon yia TN SIATUTTWGON TWV TEAIKWV

TNG CUPTIEPACUATWY, OTA OTTOIA KAI TIPOXWPET TO ETTOPEVO KEQAAQIO.

5.7 Zuptrepdopara Ke@aAaiou

To TEPTITO KEQAAQIO HETEQPEPE TOV EAEYXO TOU KEVTPIKOU E€UPAUATOG €EKTOG TOu
OIKOOUOTANOTOG TNG SAP, o0¢ TEOOEPIC TIEPITITWOEIG WE  OIAKPITEG  KATNYOPIES
OuCTNUATWY: OUO0 avTaywvioTiKa eutropikd TTakéta (Oracle Fusion kair Microsoft
Dynamics 365), pia AUon avoiktou kwdika (Odoo) kal pia TTPooEyyion Xwpig eviaio
eutTopikd ERP oTov TTuprjva Tou KUkAou (Zara/Inditex). Kai oTig TEGOEPIG, N OPYAVWTIKN
avadlopydvwaon TTponynRonke TG TEXVOAOYIKNG UAOTTOINONG, YEYOvOG TToU TTPOCdidEl OTO
CUMTTEPAOUA XOPAKTAPA avegdpTnTo TNG TAATQOpUag. H diatrioTwon auTtr) otabuileTal
ME TOUG TTEPIOPIOUOUG TOU OEiyHaTOG, KABWG KABE Katnyopia eKTTPOCWTTEITaI OTTd
TTEPIOPICUEVO APIBUS TTEQITITWOEWY KAl PEPOG TOU UAIKOU TTPOEPXETAl aTTo yKpia

BiBAIoypa@ia TTou dev ETIOEXETAI AVEEAPTNTN ECWTEPIKN ETTOARBEUON.

BiBAloypagia KepaAaiou 5

AEON Co., Ltd. (2016). Notice of Establishment of "AEON Orange Co., Ltd" A joint
venture company in Myanmar. AeAtio Tutou, 1 AuyoucTtou 2016. AiaBéoiyo oTo:
https://www.aeon.info/export/sites/default/common/images/en/pressroom/imgsrc/16080

1R _1-1.pdf (https://www.aeon.info/)

Brown, S.L. & Eisenhardt, K.M. (1995). Product development: Past research, present
findings, and future directions. Academy of Management Review, 20(2), pp. 343-378.

Caro, F. & Gallien, J. (2010). Inventory Management of a Fast-Fashion Retail Network.
Operations Research, 58(2), pp. 257-273. https://doi.org/10.1287/opre.1090.0698

Chapman, C.S. & Kihn, L.-A. (2009). Information system integration, enabling control
and performance. Accounting, Organizations and Society, 34(2), pp. 151-169.
https://doi.org/10.1016/j.20s.2008.07.003

2ehida 112



Encore Business Solutions, n.d. Unlocking Growth in Aerospace Manufacturing with
Encore and Dynamics 365 Finance & Operations. Aiabéoiyo  oTo:

https://www.encorebusiness.com/case-study/electroimpact/

Ferdows, K., Lewis, M.A. & Machuca, J.A.D. (2004). Rapid-Fire Fulfilment. Harvard
Business Review, 82(11), pp. 104-110. (EmayyeApaTtikd TrePIOdIKO, XwpIG Kpion

OMOTiHWV pE TN oTevn €vvola- reprint R0411G.)

Hammer, M. & Champy, J. (1993). Reengineering the Corporation: A Manifesto for

Business Revolution. New York: HarperBusiness.

Inditex (2015). Memoria Anual 2014: Sistemas internos de control y gestién de riesgos
en relacion con el proceso de emision de la informacién financiera. AlaB8éoiyo oTo:
https://static.inditex.com/annual_report_2014/cuentas-anuales/sistemas-internos-de-

control-y-gestion-de-riesgos-en-relacion-con-el-proceso-de-emision-de-la-informacion-

financiera/informacion-y-comunicacion.php

Inditex, n.d. Our Approach. AlaBéaiuo oT0:
https://www.inditex.com/itxcomweb/es/en/group/our-approach

(https://lwww.inditex.com/itxcomweb/en/group/our-approach)

Lambert, D.M. & Cooper, M.C. (2000). Issues in Supply Chain Management. Industrial
Marketing Management, 29(1), pp. 65-83. https://doi.org/10.1016/S0019-
8501(99)00113-3 (https://doi.org/10.1016/S0019-8501(99)00113-3)

Light, B., Holland, C.P. & Wills, K. (2001). ERP and best of breed: a comparative
analysis. Business Process Management Journal, 7(3), pp. 216-224.
https://doi.org/10.1108/14637150110392683.

McAfee, A., Dessain, V. & Sjoman, A. (2004). Zara: IT for Fast Fashion. Harvard
Business School Case 604-081. Boston: Harvard Business School Publishing

(avaBewpnuévn £kdoon ZetrteuBpiou 2007). (AIBAKTIKA TTEPITITWOT, UN peer-reviewed.)

Microsoft (2025). Electroimpact's operational efficiencies take off with Dynamics 365.
AlaBéoiyo  oto:  https://www.microsoft.com/en/customers/story/23716-electroimpact-

dynamics-365-finance

Oracle (2024). Ocado Retail Sets up Shop with Oracle Fusion Cloud ERP. AgAtio TUTT0U,

14 MaprTiou. AlaBéoiuo oTo:

2ehida 113



https://www.oracle.com/europe/news/announcement/ocado-retail-sets-up-shop-with-

oracle-fusion-cloud-erp-2024-03-14/

Oracle, n.d. Ocado Retail boosts finance efficiencies with Oracle Fusion Cloud ERP &

EPM. AloBéoi1uo oTo: https://www.oracle.com/customers/ocado-retail/

Portcities (2025). Modernising Myanmar's Retail Operations with Odoo ERP. MeAétn
mepimTwong, 19 Auyouctou 2025. AioBéoiyo oto: https://portcities.net/blog/odoo-

business-case-3/case-studiesodoo-retail-aeon-orange-202

Samaranayake, P. (2009). Business process integration, automation, and optimization
in ERP: Integrated approach using enhanced process models. Business Process
Management Journal, 15(4), pp. 504-526. https://doi.org/10.1108/14637150910975516

STAEDEAN, n.d. Electroimpact leverages PLM Integration and PLS for D365. AiaBéoipo
oto: https://staedean.com/manufacturing/resource/electroimpact-microsoft-dynamics-

365-case-study

Terminanto, A., Hidayat, R. & Hidayanto, A.N. (2017). Implementation of enterprise
resource planning using Odoo module sales and CRM. Case study: PT Ecosains Hayati.
IOP Conference Series: Materials Science and Engineering, 277(1), 012034.
https://doi.org/10.1088/1757-899X/277/1/012034

Wu, W.-H., Fang, L.-C., Wang, W.-Y, Yu, M.-C. & Kao, H.-Y. (2014). An advanced CMII-
based engineering change management framework: the integration of PLM and ERP
perspectives. International Journal of Production Research, 52(20), pp. 6092-6109.
https://doi.org/10.1080/00207543.2014.911987

Yin, R.K. (2018). Case Study Research and Applications: Design and Methods. 6th ed.
Thousand Oaks, CA: SAGE Publications.

2ehida 114



KE®AAAIO 6: ZYMMNEPAZMATA
6.1 Avake@aAaiwon TG épeuvag

H epyaoia E&ekivnoe amd pia amAfl diamiotwon: Ta TPOYPAPHATG  Wn@IaKoU
METAoXNMATIOMOU TTou oTnpifovtal oe ocuoTruata ERP kooTiCouv TTOAU Kal ouxvd dev
TTETUXAiVOouv autd TTou uttooxovTtal. O1 aItieg, Opwg, dev gival ouvriBwg TEXVOAOYIKEG
aAAG opyavwTikég (Davenport, 1998; Markus & Tanis, 2000). Méavw o€ autd oTABNKE TO
KEVTPIKO €PWTNUA: N OPICOVTIO OAOKAPWON TWV ETTIXEIPNUATIKWY AEITOUPYIWV Eival

TTPOUTTO0E0N ) ATTOTEAECHUA EVOG TETOIOU PJETACXNMATIONOU;

MNa va amavinBei, n gpyacia akoAoubnoe Téooepa Bruarta. To KepdAaio 2 éBeoe TO
BewpnTikd uTTORaBpo. To KepdAaio 3 £3eIge TTWG Ol OKTW ETTIXEIPNMOTIKOI KUKAOI
ATTOTUTTWVOVTAI PETQ 0€ £va OAoKANpwuévo auoTnua, To SAP S/4HANA. To KegdAaio
4 €\eyEe TO E€TMIXEIPNUO O OKTW TTPAYMATIKEG €TAIPEIEG TTOU XpnolyoTrololv SAP. To

KegpdaAaio 5 dokipyaoe av 1o idIo 1o0XUEl Kal G€ TEOOEPIG TTEPITITWOEIG EKTOG SAP.

To TTapdv KEQAANQIO CUYKEVTPWVEI TO EUPAMATA: ATTAVTA OTO KEVTPIKO £pWTNMA, dNAWVEI

TOUG TTEPIOPICHOUG TNG £PEUVAG KAl KAEIVEI UE TTPOTACEIG YIa JEAAOVTIKY €pEuva.

6.2 To KEVTPIKO CUUTTEPAC A

H amavtnon eivar ca@nig: n opifévtia oAokAfpwaon eival TpoUTréBeon Tou Wwneiakou
MeTaoXNMaTIONoU Trou oTnpifstal o ERP, oOx1 amotéAeopd Tou. H T1eEXVOAOYyia

Kataypdgel, KwdIKOTToIEl Kal emITaxUVEl Pia opydvwan Trou NAdn UTTapxel: Oev TN

OnuIoUpPVEi.

21n Bewpia, n oAokAApwaon ival K& TTou n eTmixeipnon xTicel oiya oyd. Méoa ato SAP
S/AHANA, 6pwg, gival Adn evowpaTtwuévn. O,11 n Bewpia Balel oto TEAOG pIag TTOpPEIag,
TOo ouoTnua To Bewpei dedopévo atrd Tnv apxr. Mia eTTixeipnon opyavwuévn o€ OIAG,

ETTOMEVWIG, DEV £XEI TN OOMN TTOU XPEIAZETal yIa va AgIoTTOINCEI £va TETOI0 OUCTNUA.

MapdTI 01 OKTW TTPAYUATIKES ETAIPEIEG dlagEépouv 0 KAADO, YEyeBog Kal Xwpa, n oeipd
TWV EVEPYEIWV eTTavaAauPBAveTal TTavioU: n OpyavwTik aAAayr] TTponyeitar Tng
TEXVOAOYIKNAG UAOTTOINONG, €iTE XPOVIKA €iTE AoyIKA. AKOuN Kal oTn Richter+Frenzel, étrou
Ta dU0 £yivav TTapAdAAnAa, n eviaia pory aTTopacioTnKE TTPIV puBuIoTEl TO cuoTnua. H
Putzmeister ixe 10 id10 cUoTNPa yIa Xpdvia Xwpig va TTpoKUYEl eviaia diadikaoia- auTr
NPBe pbévo étav 6pice TTPWTA Eva KOIVO TTPOTUTTO. Z€ KaWia eTalpEia dev EUQPAVIOTNKE N

avTioTpopn oelpd.
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H 1pitn £vdeign eivail ol TEooepIg eTalpeieg eKTOG SAP. Av n oAokAApwan ATav TTPoidv Tou
ouoTpaTog, Ba e€acBevouoe 600 pelveTal N TeEXVOAoyikr déaueuon. O1 TEooeEpIg
TEPITITWOEIG €KTOG SAP £deiav To avTiBeto. H Zara 1o deixvel kaBapd, agou TTeTuXaivel

opIgovTIa cuvox Xwpig eviaio ptropikd ERP.

ZUVOAIKA, xpeldlovtal dUo TTPoUTTOBECEIG: Hia TEXVOAOYIKA Kal dia opyavwTikh. Kapia
Oev apKei Povn NG, Kal N oeipd €XEl onuacia - TpwTta N opydvwaorn. To elpnua auto
empPBePaiwvel TIC OUO BewpnTiKEG aPETNPIEG TNG €pyaciag, Tov avaoxedlaouod
emyeipnuaTikwy diadikaciwyv (Hammer & Champy, 1993) kai Tn diadikaoiokr Bewpnon
NG €£podlacTIKAG aAuaidag (Lambert & Cooper, 2000). To cuptépacua I0XUEl yia TO
OUYKEKPIPEVO Beiyda  ETITUXNHEVWY UAOTTOINCEWV av Kal Ogv  aglwvel KABOAIKN,

OTATIOTIKN 10XU.

6.3 MNeplopiopoi TG Epeuvag

Ta cuptrepdopara opeilouv va diaBacTouv Yadi Je Toug TTEPIOPICHOUG TOUG.

OAo 10 UAIKG eival OeuTEPOYEVEG: TTPOEPXETAI ATTO dnUOCIEUEVA Keipeva, OxlI atmo
OuVvevTEUEEIC 1 eMTOTTIO TTApATAPNON. MeydAo HEPOG TOU, HAAIGTA, TTPOEPXETAI ATTO TOUG
idIoUG TOUG TTPOMNBEUTEG 1 TIG ETAIPEIEG, KATI TTOU EVEXEI KiVOUVO BETIKAG €IKOvAG - Ol

aTToTUXiEG OTTAVIa dnuOCIoTToIoUVTAl.

AwdEKA TTEPITITWOEIG ETTITPETTOUV CUYKPION METAEU KUKAWY KAl TTAATQOPUWY, OXI OPWG
yevikeuan yia 10 oUVOAO Twv eTTIXEIPAOEWY. ETTITTALOV, TO deiyua aTToTeAEITAI KUPIWG ATTO
MeyAAoug TTOAUEBVIKOUG opyavIoUOoUG, OTTOTE Ta EUPAUATA OEV PETAPEPOVTAI AUTOUAT

0€ JIKPOUETTIESG ETTIXEIPATEIG.

O1 repImTwoelg eMAEXONKav €TTeId ATav emITUXNUéVES. 'ETOI N gpyacia deixvel OTI n
op1gévTIa oAokARpwaon ouvédeuae ) TTponyRdnke dwWdEKA ETTITUXIWY - OEV UTTOPEI OUWG
va O€igel T ouvéRn o€ eyxelpripaTa TTou atréTuyxav. H AéEn «tmpolttdBeon» oTnpileTal,
ETTOMEVWG, OTO OTI N OAOKAApWON eupavifeTal oTaBepd TTPWTN Kal TNV £€fynon Tou yIaTi

ouuBaivel auto, 6x1 o€ gUYKPION YE MIO OPAdA ATTOTUXIWV.

O1 TrepIOpIoOI auToi OPI0BETOUV TO CUUTTEPACTHATA, deV TA avalpolv. O €AeyX0G EKTOG
SAP Trepibpioe TV €€APTNON a1td €vav TTPounBeuTrh, n oTpPIEn KABe evoTNTOG OF
EMOTNMOVIKN TINYA PEiwoe TNV €€dpTnon atrd Tn yKpida BiBAloypagia. To cuuTrépacua

wOoTO00 oploBeTeiTal WG pIa avaAuTikh yevikeuon (Yin, 2018).

6.4 MNMpoTtdaoeig yia HEAAOVTIKN €pEuva
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O1 TpoTdoeIg yIa HEANOVTIK £PEUVA AVTIOTOIXOUV OTOUG TTAPATTAVW TTEPIOPICHOUG.

H TpwTn Kol onuavTIKOTEPN €ival N MEAETN ATTOTUXNMEVWV EYXEIPNMATWY. ZUYKPIVOVTOG
eTaIPEiEG 010U peYEBOUG Kal KAGOOU aAAG pe Sla@opeTIKA éKBaon, Ba gaivéTav av n
atroudia opIfovTiag OAOKAAPWONG &exwpilel ouoTnuUATIKE TIG OTTOTUXIEG OTTO TIG
emruxieg. H mpdoBacon oe T€T010 UAIKO, WOTOCO, €ival BUCKOAN, yiaTti ol aTroTuyieg

oT1rdvia dNPocIoTToIoUVTAl.

H deUTepn gival n GuAloyr] TTpwToyevwyY Oed0oUEVWY PNETA aTTO OUVEVTEUEEIC. Oa £Qepve
oTnVv €mM@AvEID 60a TA ETAIPIKA KEIMEVA ATTOCIWTIOUV: TIG AVTIOTACEIS TWV AVOPWTTWY

oTnv aAAayr, Toug cUPBIBACHOUG Kal TOUG OTOXOUG TToU OV ETTITEUXBNKAV.

H T1pitn €ival n diaxpovikh TapakoAouBnon. AkoAouBwvTag Tig idIEG eTalpeieg ava Ta €N,
Ba @aivétav av n oAokAnpwon diaTnpeital [ av UTTOXWPEI YETA TNV atmoxwpenon Tng

apXIKAG ouddag Tou £pyou.

H 1€TapTn a@opd TIG JIKPOPETAIES ETTIXEIPNOTEIG, 10iWG 0TV EAAGDA. Oa £deixve TToIa ATTO

Ta dI6AYUATA TNG EPYATiag KPATOUV TNV agia TOUG O€ OPYaVIOHOUG UE AlydTEPOUG TTOPOUG.

KAgivovTag: n epyacia Eekivnoe atrd mn diatmiotwon 611 eydAo HEPOG TWV ETTEVOUCEWV
o€ ERP dev ammodidel. H avdAuon dev UTTOTIUG TNV TEXVOAOYIQ- HETABETEI OWG TO KPIOIKO
epwTnua vwpitepa. H amdéeacon tou kpivel Tnv ékBacn dev eival molo cuoTnua Ba
OI1aAéCel n etTixeipnon, aAAG N atré@acn va opyavwBei yupw atrd TIG PoEG TNG TTPIV KAVEI
auTh) TNV €MAoyA. To AoYIOHIKG PTTOPET va aTTOTUTTWOEI Jia opIfovTIa opydvwaon TTou
UTTApXEl: Oev PTTOPEI va Tn QTIAEEI aTTd TOo PUNdEv. AANIWG, aTTAwG Ba WnQIOTTOIRCE! TIG

TTPOBANMATIKEG DIABIKATIEG.

BiBAloypagia KepaAaiou 6
Davenport, T.H. (1998). Putting the enterprise into the enterprise system. Harvard

Business Review, 76(4), pp. 121-131.

Markus, M.L. & Tanis, C. (2000). The enterprise system experience - From adoption to
success. In RW. Zmud (ed.), Framing the Domains of IT Management: Projecting the

Future through the Past. Cincinnati: Pinnaflex Educational Resources, pp. 173-207

Hammer, M. & Champy, J. (1993). Reengineering the Corporation: A Manifesto for

Business Revolution. New York: HarperBusiness.

2ehida 117



Lambert, D.M. & Cooper, M.C. (2000). Issues in Supply Chain Management. Industrial
Marketing Management, 29(1), pp. 65-83. hitps://doi.org/10.1016/S0019-
8501(99)00113-3 (https://doi.org/10.1016/S0019-8501(99)00113-3)

Yin, R.K. (2018). Case Study Research and Applications: Design and Methods. 6th ed.
Thousand Oaks, CA: SAGE Publications.

2eNida 118



BIBAIOFPA®IKEEZ ANA®OPES

[1] Accenture Newsroom (2019). Accenture Wins Two 2019 SAP Pinnacle Awards for
Achievements with SAP S/4HANA and SAP Ariba. AegAtio TUmou, 1 Mdadiou 2019.
AlaBéoiyo ato: https://newsroom.accenture.com/news/2019/accenture-wins-two-2019-

sap-pinnacle-awards-for-achievements-with-sap-s4hana-and-sap-ariba

[2] Accenture n.d. Revolutionizing procurement with SAP Ariba. Case Study. AiaBéoipo
oTo: https://www.accenture.com/us-en/case-studies/about/journey-intelligent-

procurement-sap-ariba

[3] AEON Co., Ltd. (2016). Notice of Establishment of "AEON Orange Co., Ltd" A joint
venture company in Myanmar. AeAtio Tutou, 1 Auyouotou 2016. AilaBéoiyo oTo:
https://www.aeon.info/export/sites/default/common/images/en/pressroom/imgsrc/16080

1R _1-1.pdf (https://www.aeon.info/)

[4] Alabdali, M.A. & Salam, M.A. (2022). The Impact of Digital Transformation on Supply
Chain Procurement for Creating Competitive Advantage: An Empirical Study.
Sustainability, 14(19), 12269. https://doi.org/10.3390/su141912269

[5] Bowen, G.A. (2009). Document Analysis as a Qualitative Research Method.
Qualitative Research Journal, 9(2), pp. 27-40. https://doi.org/10.3316/QRJ0902027

[6] Brown, S.L. & Eisenhardt, K.M. (1995). Product development: Past research, present
findings, and future directions. Academy of Management Review, 20(2), pp. 343-378.

[7] Caro, F. & Gallien, J. (2010). Inventory Management of a Fast-Fashion Retail
Network. Operations Research, 58(2), pp. 257-273.
https://doi.org/10.1287/opre.1090.0698

[8] Chapman, C.S. & Kihn, L.-A. (2009). Information system integration, enabling control
and performance. Accounting, Organizations and Society, 34(2), pp. 151-169.
https://doi.org/10.1016/j.20s.2008.07.003

[9] Chen, I.J. & Popovich, K. (2003). Understanding customer relationship management
(CRM): People, process and technology. Business Process Management Journal, 9(5),
pp. 672-688. https://doi.org/10.1108/14637150310496758

[10] Cooper, R.G. (1990). Stage-gate systems: A new tool for managing new products.
Business Horizons, 33(3), pp. 44-54.

2ehida 119



[11] Cousins, P., Lamming, R., Lawson, B. & Squire, B. (2008). Strategic Supply

Management: Principles, Theories and Practice. Harlow: Pearson Education.

[12] Croxton, K.L. (2003). The order fulfilment process. The International Journal of

Logistics Management, 14(1), pp. 19-32.

[13] Croxton, K.L., Garcia-Dastugue, S.J., Lambert, D.M. & Rogers, D.S. (2001). The
supply chain management processes. The International Journal of Logistics
Management, 12(2), pp. 13-36.

[14] Davenport, T.H. & Short, J.E. (1990). The new industrial engineering: Information
technology and business process redesign. Sloan Management Review, 31(4), pp. 11-
27.

[15] Davenport, T.H. (1998). Putting the enterprise into the enterprise system. Harvard
Business Review, 76(4), pp. 121-131.

[16] Dumas, M., La Rosa, M., Mendling, J. & Reijers, H.A. (2018). Fundamentals of

Business Process Management. 2nd ed. Berlin: Springer.

[17] Ellram, L.M. & Siferd, S.P. (1998). Total cost of ownership: A key concept in strategic

cost management decisions. Journal of Business Logistics, 19(1), pp. 55-84.

[18] Encore Business Solutions, n.d. Unlocking Growth in Aerospace Manufacturing with
Encore and Dynamics 365 Finance & Operations. Aiabéoiyo  oTo:

https://www.encorebusiness.com/case-study/electroimpact/

[19] Fent, K. (2023). Putzmeister digitalized global field service management processes
to increase efficiency & customer satisfaction. SAP News Center, 27 Aekepppiou 2023.
AloBéoiyo  oto:  https://news.sap.com/2023/12/putzmeister-digitalized-global-field-

service-management/

[20] Ferdows, K., Lewis, M.A. & Machuca, J.A.D. (2004). Rapid-Fire Fulfillment. Harvard
Business Review, 82(11), pp. 104-110.

[21] Fortune Greece (2025). Mpoxwpd o wnelakdg PETOOXNMUATIONOS TOU OpiAou
Sunlight. 14 lavouapiou 2025. AlaBéoiuo aTo:
https://www.fortunegreece.com/article/proxora-o-psifiakos-metasximatismos-tou-

omilou-sunlight/

2ehida 120



[22] Fujitsu (2025a). Metallus Engineering Business Agility - Customer stories. 25
zemrrepPBpiou 2025. AlaBéoiyo oTo: https://global.fujitsu/en-global/customer-stories/cs-
metallus-inc-20250925

[23] Fujitsu (20258). Accelerating your business value through transformation - SAP
Sapphire 2025 Orlando. EvnuepwTikd UAIKO cuppeToxAs. AlaBéoiuo oto: https://mkt-

americas.global.fujitsu.com/sap-sapphire-2025-orlando_na_reg

[24] Galbraith, J.R. (1973). Designing Complex Organizations. Reading, MA: Addison-
Wesley.

[25] Gillespie, M. (2021). Enabling SAP S/4AHANA Central Finance and Group Reporting:
Perrigo's Finance Transformation. SAPinsider, 30 louviou 2021. AiaBéoiyo oTO:
https://sapinsider.org/case-studies/enabling-sap-s4hana-central-finance-and-group-

reporting-perrigos-finance-transformation/

[26] Grimson, J.A. & Pyke, D.F. (2007). Sales and operations planning: an exploratory
study and framework. The International Journal of Logistics Management, 18(3), pp. 322-
346.

[27] Hammer, M. & Champy, J. (1993). Reengineering the Corporation: A Manifesto for

Business Revolution. perfectbound.

[28] Danilova, K.B. (2019). Process owners in business process management: a
systematic literature review. Business Process Management Journal, 25(6), pp. 1377-
1412.

[29] Hammer, M. (1990). Reengineering work: Don't automate, obliterate. Harvard

Business Review, 68(4).

[30] Hammer, M. (2007). The process audit. Harvard Business Review, 85(4), pp. 111-
123.

[31] Huan, S.H., Sheoran, S.K. & Wang, G. (2004). A review and analysis of supply chain
operations reference (SCOR) model. Supply Chain Management: An International
Journal, 9(1), pp. 23-29.

[32] Inditex (2015). Memoria Anual 2014: Sistemas internos de control y gestion de
riesgos en relacién con el proceso de emision de la informacion financiera. AiaBéoiyo

OTO:

2ehida 121



https://www.annualreports.com/HostedData/AnnualReportArchive/i/inditex_2014.pdf
[33] Inditex, n.d. Our Approach. AiaBéoiuo oTo:
https://www.inditex.com/itxcomweb/es/en/group/our-approach

(https://www.inditex.com/itxcomweb/en/group/our-approach)

[34] IT&Production (2025). SAP Field Service Management bei Putzmeister.
IT&Production, 18 louviou 2025. AilaBéoipo oTO: https://it-

production.com/produktionsmanagement/after-sales-auf-neuem-fundament/

[35] Kanellou, A. & Spathis, C. (2013). Accounting benefits and satisfaction in an ERP
environment. International Journal of Accounting Information Systems, 14(3), pp. 209-
234. https://doi.org/10.1016/j.accinf.2012.12.002

[36] Kohlbacher, M. (2010). The effects of process orientation: A literature review.
Business Process Management Journal, 16(1), pp. 135-152.
https://doi.org/10.1108/14637151011017985

[37] Kraljic, P. (1983). Purchasing must become supply management. Harvard Business
Review, 61(5), pp. 109-117.

[38] Kaaria, E. & Shamsuzzoha, A. (2024). Improvement of an order-to-cash business
process by deploying lean six sigma tools: a case study. International Journal of
Productivity and Performance Management, 73(11), pp. 161-189.
https://doi.org/10.1108/IJPPM-01-2022-0050

[39] Lambert, D.M. & Cooper, M.C. (2000). Issues in Supply Chain Management.
Industrial Marketing Management, 29(1), pp. 65-83. https://doi.org/10.1016/S0019-
8501(99)00113-3 (https://doi.org/10.1016/S0019-8501(99)00113-3)

[40] Lawrence, P.R. & Lorsch, J.W. (1967). Organization and Environment: Managing
Differentiation and Integration. Boston, MA: Division of Research, Graduate School of

Business Administration, Harvard University.

[41] Lee, H.L., Padmanabhan, V. & Whang, S. (1997). The bullwhip effect in supply
chains. Sloan Management Review, 38(3), pp. 93-102.

[42] Light, B., Holland, C.P. & Wills, K. (2001). ERP and best of breed: a comparative
analysis. Business Process Management Journal, 7(3), pp. 216-224.
https://doi.org/10.1108/14637150110392683.

2eNida 122



[43] Markus, M.L. & Tanis, C. (2000). The enterprise system experience - From adoption
to success. In R.W. Zmud (ed.), Framing the Domains of IT Management: Projecting the

Future through the Past. Cincinnati: Pinnaflex Educational Resources, pp. 173-207.

[44] Marler, J.H. & Fisher, S.L. (2013). An evidence-based review of e-HRM and strategic
human resource management. Human Resource Management Review, 23(1), pp. 18-
36. https://doi.org/10.1016/j.hrmr.2012.06.002

[45] McAfee, A., Dessain, V. & Sjoman, A. (2004). Zara: IT for Fast Fashion. Harvard
Business School Case 604-081. Boston: Harvard Business School Publishing

(avaBswpnpévn ékdoon Zetrreupiou 2007). (AIDAKTIKA TTEPITITWON, KN peer-reviewed.)

[46] Lockamy IIl, A. & McCormack, K. (2004). The development of a supply chain
management process maturity model using the concepts of business process

orientation. Supply Chain Management: An International Journal, 9(4), pp. 272-278.

[47] Mentzer, J.T., DeWitt, W., Keebler, J.S., Min, S., Nix, NW., Smith, C.D. & Zacharia,
Z.G. (2001). Defining supply chain management. Journal of Business Logistics, 22(2),
pp. 1-25.

[48] Metallus Inc. (2024). REMINDER: Metallus Announces Third-Quarter 2024 Earnings
Webcast Details. AeAtio Tomou, 8 NoeuBpiou 2024. Aigbéoiyo  oTo:
https://investors.metallus.com/news/news-details/2024/REMINDER-Metallus-
Announces-Third-Quarter-2024-Earnings-Webcast-Details/default.aspx

[49] Metallus Inc. (2025). Form 10-K, Annual Report for the Fiscal Year Ended December
31, 2024. U.S. Securities and Exchange Commission. Aiabéciyo oTo:
https://s203.q4cdn.com/881574725/files/doc_financials/2024/ar/894337 008 Print BM
K-2-New.pdf

[50] Microsoft (2025). Electroimpact's operational efficiencies take off with Dynamics
365. AlaBéaipo oTo: https://www.microsoft.com/en/customers/story/23716-

electroimpact-dynamics-365-finance

[51] Monczka, R.M., Handfield, R.B., Giunipero, L.C. & Patterson, J.L. (2009).
Purchasing and Supply Chain Management. 4th ed. Mason, OH: Cengage Learning.

[52] Nah, F.F.-H., Lau, J.L.-S. & Kuang, J. (2001). Critical factors for successful
implementation of enterprise systems. Business Process Management Journal, 7(3), pp.
285-296.

2ehida 123



[53] netweek (2025). Sunlight Group: WYn@Iiakdg YETAOXNMATIONOG e UAOTTOINGN TOU
SAP S/4HANA. Boussias Communications, 15 lavouapiou 2025. Aiabéciyo oTo:
https://netweek.gr/sunlight-group-psifiakos-metaschimatismos-me-ylopoiisi-tou-sap-s-
4hana/

[54] Nokia (2025). Nokia Corporation 2024 Annual Report/ Form 20-F for the fiscal year
ended 31 December 2024. AlaBéoiuo oTo: https://ml-
eu.globenewswire.com/Resource/Download/29eadcd8-8f27-42a4-be91-f509e03ea12f

[55] Oracle (2024). Ocado Retail Sets up Shop with Oracle Fusion Cloud ERP. AgATio
TuTTOU, 14 Maprtiou. AlaBéoiyo oTO:
https://www.oracle.com/europe/news/announcement/ocado-retail-sets-up-shop-with-

oracle-fusion-cloud-erp-2024-03-14/

[56] Oracle, n.d. Ocado Retail boosts finance efficiencies with Oracle Fusion Cloud ERP

& EPM. AiaBéoipo oto: hitps://www.oracle.com/customers/ocado-retail/

[57] Ostroff, F. (1999). The Horizontal Organization: What the Organization of the Future
Actually Looks Like and How It Delivers Value to Customers. New York: Oxford

University Press.

[58] Payne, A. & Frow, P. (2005). A strategic framework for customer relationship

management. Journal of Marketing, 69(4), pp. 167-176.

[59] Perrigo (2025). Perrigo Reports Fourth Quarter & Fiscal Year 2024 Financial Results
From Continuing Operations. AgAtio Tutou, 27 ®eBpouapiou 2025. AiaBéoipyo oTo:
https://investor.perrigo.com/2025-02-27-Perrigo-Reports-Fourth-Quarter-Fiscal-Year-

2024-Financial-Results-From-Continuing-Operations

[60] Portcities (2025). Modernising Myanmar's Retail Operations with Odoo ERP. MeAétn
mepimTwong, 19 AuyouoTtou 2025. AiaBéoiyo oTto: https://portcities.net/blog/odoo-

business-case-3/case-studiesodoo-retail-aeon-orange-202

[61] Porter, M.E. (1985). Competitive Advantage: Creating and Sustaining Superior

Performance.

[62] Presutti, W.D. (2003). Supply management and e-procurement: Creating value
added in the supply chain. Industrial Marketing Management, 32(3), pp. 219-226.

2ehida 124



[63] Reijers, H.A. (2006). Implementing BPM systems: The role of process orientation.
Business Process Management Journal, 12(4), pp. 389-409.

[64] Reinartz, W., Krafft, M. & Hoyer, W.D. (2004). The customer relationship
management process: Its measurement and impact on performance. Journal of
Marketing Research, 41(3), pp. 293-305.

[65] Rogers, D.S. & Tibben-Lembke, R. (2001). An examination of reverse logistics
practices. Journal of Business Logistics, 22(2), pp. 129-148.

[66] Rogers, D.S., Lambert, D.M., Croxton, K.L. & Garcia-Dastugue, S.J. (2002). The
returns management process. The International Journal of Logistics Management, 13(2),
pp. 1-18.

[67] Saccani, N., Johansson, P. & Perona, M. (2007). Configuring the after-sales service
supply chain: A multiple case study. International Journal of Production Economics,
110(1-2), pp. 52-69. https://doi.org/10.1016/j.ijpe.2007.02.009

[68] Samaranayake, P. (2009). Business process integration, automation, and
optimization in ERP: Integrated approach using enhanced process models. Business
Process Management Journal, 15(4), pp. 504-526.
https://doi.org/10.1108/14637150910975516

[69] SAP (2023). Eurobank Achieves Compliance with New Labor Law Supported by
Accuracy of SAP SuccessFactors Time Tracking. SAP News Center, Zemrtéupiog 2023.
AloBéoiyo  oTo:  https://news.sap.com/2023/09/eurobank-labor-law-compliance-sap-

successfactors-time-tracking/

[70] SAP (2024a). SAP Innovation Awards 2024 - 4397 - Richter+Frenzel GmbH + Co.
KG. AioBéoiyo oto: https://www.sap.com/documents/2024/01/7664d4da-a67e-0010-
bca6-c68f7e60039b.html

[71] SAP (2024B). Eurobank: Complying swiftly with a new labor law thanks to a reliable
and accurate time management system. SAP Customer Story, NoéuBpiog 2024.
AlaBéoiyo  oTo:  https://www.sap.com/asset/dynamic/2024/11/0a44cb1b-e27e-0010-
bca6-c68f7e60039b.html

[72] SAP (2024y). SuccessConnect: Customers Accelerate HR Journeys with Efficiency
and Skills. SAP News Center, No¢uBpiog 2024. AiaBéciyo  oTo:

2ehida 125



https://news.sap.com/2024/11/successconnect-customers-accelerate-hr-journeys-

efficiency-skills/

[73] SAP (2026). Nokia, SAP & Microsoft Enter Strategic Multi-Year Agreement to
Advance Cloud- & Al-Driven Business Transformation. AgAtio TUtrou, 30 louviou 2026.
AloBéoiuo oTo: https://news.sap.com/2026/06/nokia-sap-microsoft-strategic-multi-year-

agreement-advance-cloud-ai-driven-business-transformation/

[74] SAP (a). Configuring Cross-Application Processes in SAP S/4HANA Sales and
Procurement [S46800]. SAP Learning. MaBruata mou aglotroenkav: «Outlining
Customer Returns in SAP S/4AHANA»: https://learning.sap.com/courses/configuring-
cross-application-processes-in-sap-s-4hana-sales-and-
procurement?searchld=363ed9e2-1ba2-4490-b39f-a92113e77063&listPosition=1 ;
«Using Best Practices for Customer Returns in SAP  S/4HANA»:
https://learning.sap.com/courses/configuring-cross-application-processes-in-sap-s-
4hana-sales-and-procurement/using-best-practices-for-customer-returns-in-sap-s-
4hana)

[75] SAP (B). Exploring Business Processes in SAP S/4HANA Production Planning
[S42010]. SAP Learning. AlaBéoiyo oTo: https://learning.sap.com/courses/exploring-
business-processes-in-sap-s-4hana-production-planning/outlining-supply-chain-
planning-at-a-glance_c83a89ef-ab87-49e4-9bb6-fab802e443f9

[76] SAP (y). Exploring Procurement Processes in SAP S/4HANA Cloud Public Edition,
Professional Services [ISR22]. SAP Learning. AlaBéaiuo oTo:
https://learning.sap.com/courses/exploring-procurement-processes-in-sap-s-4hana-
cloud-public-edition-professional-services?searchld=78a8e7 3f-f42f-4c26-8b8a-
171e2f4923204&listPosition=1

[77] SAP (8). Implementing Engineering Change Management in SAP S/4HANA Cloud
Private Edition [S41300]. SAP Learning. AlaBéoipo oTo:
https://learning.sap.com/courses/implementing-engineering-change-management-in-

sap-s-4hana-cloud-private-edition/introducing-engineering-change-management

[78] SAP (g). Implementing Product Lifecycle Management in SAP S/4HANA Cloud
Public Edition [S4C50]. SAP Learning. AlaBéaiuo oTo:
https://learning.sap.com/courses/implementing-product-lifecycle-management-in-sap-s-

4hana-cloud-public-edition/launching-r-d-engineering

2eNida 126



[79] SAP (C). Implementing SAP S/4HANA Cloud Public Edition, Sales - Fundamental
Business Processes [scope item BD9]. SAP Learning. Ma@rjuata mmou agloTroinénkav:
«Understanding the Sell from Stock Process»:
https://learning.sap.com/courses/implementing-sap-s-4hana-cloud-public-edition-sales-
fundamental-business-processes/understanding-the-sell-from-stock-
process_f487b5b8-429f-4f14-bacf-39d063789bad; «Executing the Sell from Stock
Process»:  https://learning.sap.com/courses/implementing-sap-s-4hana-cloud-public-
edition-sales-fundamental-business-processes/executing-process-in-the-
system_ef155a93-e97d-46ea-abfc-66ce1588a372; «Understanding Billing Functions»:
https://learning.sap.com/courses/implementing-sap-s-4hana-cloud-public-edition-sales-
fundamental-business-processes/understanding-billing-functions_a8a3c8d5-9ad5-
4e81-ab36-4a550518137d

[80] SAP (n). Navigating the Employee Lifecycle through SAP SuccessFactors [SF-ELC].
SAP Learning. AiaBéoiyo oto:  https://learning.sap.com/courses/navigating-the-

employee-lifecycle-through-sap-successfactors

[81] SAP (8). Outlining the Record to Report Process in SAP S/4HANA [F1120]. SAP
Learning. AiaBéoiuo oto: https://learning.sap.com/learning-journeys/outlining-the-

record-to-report-process

[82] SAP (1). SAP Customer Experience - Lead to Cash [C4H01B]. SAP Learning.
AloBéoiyo  oto:  https://learning.sap.com/courses/sap-customer-experience-lead-to-

cash/introducing-the-intelligent-enterprise

[83] SAP (k). SAP Sales Cloud & Service Cloud Value Stories: Richter+Frenzel.
AloBéoipo oto: https://lwww.sap.com/documents/2024/01/7664d4da-a67e-0010-bca6-
c68f7e60039b.html

[84] Spears, S. (2024). Nokia's Digital Transformation Underscores Importance Of
Connected B2B Commerce. Forbes / SAP BrandVoice, 29 louAiou 2024. Zuvévteuén e
v lIrina Starikova, Head of Enterprise Applications, Nokia. AiaBéoiyo oTo:
https://www.forbes.com/sites/sap/2024/07/29/nokias-digital-transformation-

underscores-importance-of-connected-b2b-commerce/

[85] STAEDEAN, n.d. Electroimpact leverages PLM Integration and PLS for D365.
AlaBéoiuo aTo: https://learning.sap.com/courses/implementing-product-lifecycle-
management-in-sap-s-4hana-cloud-public-edition?searchld=aad83e24-1a69-4331-
8bc6-4c4f702008e8&listPosition=1

2ehida 127



[86] Sunlight Group (2024). Sunlight Group: Remarkable Trajectory Enters Its Third
Consecutive Year. Xpnuatoolkovouik@ atroteAéopara  2023. AiaBéoiyo  oTo:
https://www.sunlight-group.com/en/global/articles/sunlight-group-remarkable-trajectory-
enters-its-third-consecutive-year/ (apxelofetnuévn €kdoon diabéoiun péow Internet
Archive Wayback Machine)

[87] Sunlight Group (2025). Sunlight Group Drives Digital Transformation. Aia@¢ciuo oT0:

https://www.sunlight-group.com/en/news/sunlight-group-drives-digital-transformation/

[88] Sunlight Group (n.d.a). Sunlight Industrial Complex - Xanthi. AiaB¢éoigo oTo:

https://www.sunlight-group.com/en/companies/sunlight-industrial-complex/

[89] Sunlight Group (n.d.b). Our Group - Sunlight Group. loTopiké e¢ayopwyv. AlaBEaIpo

oTo: https://www.sunlight-group.com/en/about/sunlight-group/

[90] Suoniemi, S., Zablah, A., Terho, H., Olkkonen, R., Straub, D. & Makkonen, H.
(2022). CRM system implementation and firm performance: the role of consultant
facilitation and user involvement. Journal of Business & Industrial Marketing, 37(13), pp.
19-32. https://doi.org/10.1108/JBIM-08-2021-0380

[91] Tanpure, G., Yadav, V., Jain, R. & Soni, G. (2022). Adoption of product lifecycle
management in new product development: a case study of automotive organisation.
Benchmarking: An International Journal, 29(5), pp. 1546-1561.
https://doi.org/10.1108/B1J-04-2021-0181

[92] Taylor, F.W. (2004). The Principles of Scientific Management. New York: Harper &

Brothers.

[93] Tenhidla, A. & Helkio, P. (2015). Performance effects of using an ERP system for
manufacturing planning and control under dynamic market requirements. Journal of
Operations Management, 36(1), pp. 147-164. https://doi.org/10.1016/j.jom.2014.05.001

[94] Terminanto, A., Hidayat, R. & Hidayanto, A.N. (2017). Implementation of enterprise
resource planning using Odoo module sales and CRM. Case study: PT Ecosains Hayati.
IOP Conference Series: Materials Science and Engineering, 277(1), 012034.
https://doi.org/10.1088/1757-899X/277/1/012034

[95] Thomé, A.M.T., Scavarda, L.F., Fernandez, N.S. & Scavarda, A.J. (2012). Sales
and operations planning: A research synthesis. International Journal of Production

Economics, 138(1), pp. 1-13.

2eNida 128



[96] TimkenSteel (2024). TimkenSteel Announces Intent to Change Name to Metallus
Inc. AgATio TuTTOU, 10 lavouapiou 2024. AlaBéoiuo oTO:
https://investors.metallus.com/news/news-details/2024/TimkenSteel-Announces-Intent-

to-Change-Name-to-Metallus-Inc/default.aspx

[97] Trkman, P. (2010). The critical success factors of business process management.

International Journal of Information Management, 30(2), pp. 125-134.

[98] Umble, E.J., Haft, R.R. & Umble, M.M. (2003). Enterprise resource planning:
Implementation procedures and critical success factors. European Journal of
Operational Research, 146(2), pp. 241-257.

[99] Schiele, H. (2019). Purchasing and Supply Management. In H. Zijm, M. Klumpp, A.
Regattieri & S. Heragu (eds.), Operations, Logistics and Supply Chain Management.
Cham: Springer, pp. 45-73.

[100] Verhoef, P.C., Broekhuizen, T., Bart, Y., Bhattacharya, A., Dong, J.Q., Fabian, N.
& Haenlein, M. (2021). Digital transformation: A multidisciplinary reflection and research

agenda. Journal of Business Research, 122, pp. 889-901.

[101] Vial, G. (2019). Understanding digital transformation: A review and a research
agenda. The Journal of Strategic Information Systems, 28(2), pp. 118-144.
https://doi.org/10.1016/j.jsis.2019.01.003

[102] vom Brocke, J., Schmiedel, T., Recker, J., Trkman, P., Mertens, W. & Viaene, S.
(2014). Ten principles of good business process management. Business Process
Management Journal, 20(4), pp. 530-548.

[103] Weber, M. (1947). The Theory of Social and Economic Organization. New York:

Free Press.

[104] Westerman, G., Bonnet, D. & McAfee, A. (2014). Leading Digital: Turning

Technology into Business Transformation. Boston: Harvard Business Review Press.

[105] Wu, W.-H., Fang, L.-C., Wang, W.-Y., Yu, M.-C. & Kao, H.-Y. (2014). An advanced
CMll-based engineering change management framework: the integration of PLM and
ERP perspectives. International Journal of Production Research, 52(20), pp. 6092-6109.
https://doi.org/10.1080/00207543.2014.911987

2ehida 129



[106] Yin, R.K. (2018). Case Study Research and Applications: Design and Methods. 6th
ed. Thousand Oaks, CA: SAGE Publications.

2ehida 130



