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MepiAnyn
AEEeIG-KAEIDIA

AvaAuon SWOT, Ztpatnyiké Mavatuevt, AvraywvioTikO [MAeovékTnua, The
Body Shop, KAGdog KaAAuvTtikwy, Biwoiuétnta, Etaipikiy Koivwvikry Eubuvn,
Ethical Branding, PESTEL Analysis, Porter's Five Forces, VRIO Framework,
ESG, Wneiakdg MetaoxnWaTIONOG.

H tmapouoca dimmAwpaTikh epyacia €getdlel Tn SWOT Analysis wg epyaAegio
OTPATNYIKOU JAVOTCUEVT Kl DIEPEUVA TOV TPOTTO YE TOV OTTOIO UTTOPEI VO CUPPBAAEI
oTnV ammoKTnon Kal dIaTAPNON avTaywVIOTIKOU TIAEOVEKTANATOS. H HEAETN
€0TIAlel oTtnv TrepiTTwon TG The Body Shop, piag d1eBvoug etaipeiog
KOAAUVTIKWYV WE I0XUPN I0TOPIKA TAUTOTNTA, KOIVWVIKO TTPOCAVATOAICHO Kal
dlaxpoviky ouvdeon Hhe Tn Biwoiudtnta, 1o ethical branding kai Tnv €TQIPIKA
KOIVWVIKI €uBuvn. ZKOTOg TnG epyaoiag eival va avadegitel 61t n SWOT dev
ATTOTEAEI ATTAWG €va TTEPIYPAPIKO 1 dIAYVWOTIKO €PYOAAEi0, aAAG £va dUVAUIKO
TTAQICIO OTPATNYIKAG OUVOEONG, TO OTTOI0 OUVOEEI TO ECWTEPIKO TTEPIBAAANOV TNG
ETTIXEIPNONG ME TIG ECWTEPIKES TTPOKANTEIG KAl EUKAIPIEG TNG AYOPAG.

H peBodoloyikry TTpocéyyion PacifeTal O TTOIOTIKA MEAETN  TTEPITITWONG,
aglotrolwvtag BIBAIOypa@IK) avaoKOTINon, deuTEPOYEVI) DEBOUEVA KAl EPYAAEia
oTpatnyikAg avdaAuong, omwg PESTEL, Porter's Five Forces kai VRIO
Framework. Méoa a1ré TNV avaAucon Tou KAAOOU KOAAUVTIKWY KAl TNG OTPATNYIKNG
B8éong NG The Body Shop, evrotrifovTtal o1 BACIKOi TTapAyovTeS TToU eTTHPEAOUV
TNV aviaywvioTIKOTNTA TnG. Ta eupfuata dcixvouv OTI n eTaIpEia dIABETEI
onuavTika duvard onueia, 0TTwg 1o0xupod brand equity, aglakry auBevTikéTNTA,
I0TOPIKA QANN BiwoiudtnTag kal dikTuo nBIkwv TTpounBsuTtwy. MapdAAnAq,
QAVTIMETWTTICEI ABUVAUIEG TTOU OXETICOVTAI PE TN MEIWUEVN KEPOOYOPIA, TNV AVAYKN
WYN@IOKOU HETAOXNMUOTIONOU Kal TIG ETMITTITWOEIS TwV OIadOXIKWY  aAAaywV
IOI0KTNOIAC.

H epyacia kataAriyel 611 n SWOT Analysis ptropei va Asitoupynoel ws HOXAOS
OTPATNYIKAG avaveéwaong, EQOOOV £QAPPOCETAI CUCTNPATIKA KAl OUVOUACZETAI [E
AaAAa avaoAuTikéd epyaleia. Na 1n The Body Shop, o1 oTpatnyikéG TpoTepaIdTNTES
agopouv TnVv evioxuon TnG Wn@Iakng Trapouciag, Tn diagdaveia ESG, tnv
OpYyavWOoIaKR avacuykpoTnon, TNV ETTEVOUCT OTNV KAIVOTOMIO KAl TNV TTEPAITEPW
aglotroinon NG BIwoiung Kal NBIKAG TautdTNTAg TOoUu brand. ZUuvoAiKd, n PHEAETN
empBePaiwover 61 n SWOT trapapével Eva eUENIKTO Kal XPAOINO €pyaAgio Awng
OTPATNYIKWY ATTOPACEWV, 1I01AITEPA € KAGDOUG TTOU XapakTnpifovTal aTtrd £VTOVO
avTOYWVIOUO, MPETOBAANOUEVEG KATAVOAWTIKEG TTPOCOOKIEG Kal auavouevn
AvAyKnN YIa BIWCIKES ETTIXEIPNUATIKEG TTPOKTIKEG.
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This thesis examines SWOT Analysis as a strategic management tool and
explores its contribution to the creation and preservation of competitive
advantage. The study focuses on The Body Shop, an international cosmetics
company with a strong historical identity, a social mission and a long-standing
association with sustainability, ethical branding and corporate social
responsibility. The main purpose of the thesis is to demonstrate that SWOT
Analysis should not be treated merely as a descriptive or diagnostic framework,
but as a dynamic mechanism of strategic synthesis, capable of linking a firm'’s
internal resources and capabilities with the opportunities and threats emerging
from its external environment.

The research follows a qualitative case study approach, supported by an
extensive literature review and secondary data analysis. In order to provide a
comprehensive strategic assessment, the study combines SWOT Analysis with
complementary tools, including PESTEL Analysis, Porter’s Five Forces and the
VRIO Framework. Through the examination of the global cosmetics industry and
the strategic position of The Body Shop, the thesis identifies the main factors
affecting the company’s competitiveness. The findings show that The Body Shop
benefits from strong brand equity, value-based authenticity, a sustainability-
oriented culture and a network of ethical suppliers. However, the company also
faces important challenges, including declining profitability, pressure from digitally
advanced competitors, ownership changes and the need for faster technological
transformation.

The analysis concludes that SWOT can operate as a practical tool for strategic
renewal when it is applied systematically and supported by reliable data. For The
Body Shop, the key strategic priorities include strengthening its digital presence,
improving ESG transparency, investing in innovation, enhancing customer
experience and reinforcing the authenticity of its ethical brand identity. Overall,
the thesis confirms that SWOT Analysis remains a flexible and useful tool for
strategic decision-making in highly competitive and sustainability-driven markets
today worldwide globally.



EuxaplioTieg

Oa nbsAa va ekppdow T1IC Bepuéc Lou euxapiaTies aTov emiBAETovIa kKabnynth uou, K.
NikbAao ewpyodtmouAo yia tnv moAUTiun KaBodriynan, 1n OUVEXH UTTOCTNPIEN Kal TIC
Kaipies maparnpAceIs NS Ka@’ 6An tn SIGpKeIa eKTTOVNONG NS Tapouoas SIMTAWNATIKAC
epyaaiac. H emortnuovikh tou KaBodrynaon Kai 10 vOIapéPOV TOU yIA TO QVTIKEIUEVO TOU
orparnyikou uavarfuevrt ouvéBaiav ouaiaaTik@ otn diaudpewan Kai oAokAnpwon 1ng

HEAETNG.

Emiong, 6a nbeAa va euxapiotiow OAou¢ Tou¢ OIOAOKOVTEG TOU ETATITUXIAKOU
TPOYPQUUATOS YIa TN WETAAQUITAOEUC YVWOEWY Kal EUTTEIQILUV TTOU aTToTéAsoQv
moAuTiuo umrofabpo yia Tnv Tapouoa epyaaia.

161aitepn uveia aéilel otnv oikoyéveia uou, yia tnv adIGkoTrn nBIKA Kai ouvaionuarikn
orhpiénl Toug, TNV Karavonon Kai TNV UTTOUovH TouS Of KGBe o1ddio autig g
mpoorrabeiac. Xwpic tn arnpiéh 1oug, n oAokAnpwan autic tng mmopeiac dev Ba Arav
EQIKTN.

TéAog, Ba nBsAa va ekppaow TNV EUYVWLOOUVN UOU OTOUS QIAOUC Kal OCUUQOITNTES LIOU,
TTOU LE TN O€ETIKN TOUS EVEPYEIQ, TH CUVTPOQIKOTNTA KAl TV £vBGppuvar) Toug, ouvéBaiav
ouoIaoTIKG oTnyv ETTITEUEN AUTOU TOU OTOXOU.
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KegpdAaio 1
EIZAMQrH

1.1 AVTIKEIMEVO KOI OKOTTOG TNG EpyaoCiag

To oTpatnyikd PAvatfuevt atroTeAei avap@ioBATNTa évav ammd Toug TTo BeUeAIDOEIG
Agoveg TNG ETTIXEIPNMATIKAG ETTICTAKNG, KABWG TTEPIAANBAVEI TO TUVOAO TwV SIadIKACIWY
dlapdépewaong, uAotroinong kal agioAdynong Twv amo@Acewyv TTou €£ac@aAifouv TN
MOKpOTTpOBeaun KaTeuBuvaon Kai emmTuxia evog opyaviopou (David & David, 2025). Ztov
TTUprva Tou PBPICKETAI N IKAVOTNTA TWV ETTIXEIPACEWY VA KATAVOOUV TO E0WTEPIKO Kal
eEWTEPIKO TOug TTEPIBGAAOV, va avayvwpilouv TIG aAAayEC Kal va TTpocapuolovial o€
AUTEG PEOW OUVEIDNTWY OTPATNYIKWY ETTIAOYWY. Z€ €va ETTIXEIPNUOTIKO TOTTIO TTOU
XOpaKTnpeifetar otrd TeXVOAOYIKI TTPO000, TIEPIBAAAOVTIKEG TTIECEIC, AUEAVOUEVO
AVTAYWVICHO KAl KOIVWVIKESG ATTAITACEIG YIA UTTEUBUVOTNTA, TO OTPATNYIKO UAVOTCUEVT DEV
atroteAei atmAwg Asitoupyia dloiknong, aAAd évav pnxaviouo emBiwong kair €¢ENIENG
(Grant, 2021).

Méoa o€ autd TOo BewpnTiKO Kal TTPAKTIKO TTAaiolo, n SWOT Analysis (Strengths,
Weaknesses, Opportunities, Threats) kartéxel exwplioth 6¢éon. Mo ouykekpipéva,
OuVIOTA Mia aTTd TIG TTI0 OIaXPOVIKEG KOl OIAOEDOUEVES TEXVIKEG OTPATNYIKOU MAVATCUEVT,
agou PBonbd Toug opyaviopoug va Kataypdyouv Kal va avoAloouv Ta duvartd Kai
aduvara onueia Toug, aAAG Kal va a&loAoyrioouv TIG EUKAIPIEG Kal TIG OTTEINEG TTOU
TTPOKUTITOUV OTTO TO £§WTEPIKG TTEPIBAAAOV (Gurel & Tat, 2017). ‘ETol, n aia Tng SWOT
Oev éykemal pévo otnv amAdTnTa Kai otn Oopr TNG, aAAG Kal oTn duvaTtdTNTA TTOU
TTPOCPEPEI VO YEQUPWVEI TNV ECWTEPIKI avaAuon (TTOPOI, IKAVOTNTEG, KOUATOUPA) WE TNV

eEWTEPIKN (ayopd, avTaywviopog, Beouikd TTAQICI0).

H SWOT, érav aglotroicital owoTd, Aeimoupyei wg oTtpatnyikl TTAAT@OpPa AQwng
ATTOPACEWY, ETTITPETTOVTAG OTA DIEUBUVTIKA OTEAEXN va ouvdEéoouv Toug dIaBEéTIPoug
TTOPOUG HE TIG TIPOKAACEIG KA TIG TAOEIG TOU TTEPIBAANOVTOG. OTTWG onueltvouy ol Helms
kol Nixon, n péBodog ptropei va petatparrei amd oTatikh ammoTUTTwon o€ SUVOMIKO
HNXaviopd dIauéppwong oTPaATNYIKWY oevapiwy, 101aiTepa 6tav ouvduddeTal e
TTOOOTIKEG TEXVIKEG KAl JE AAAa epyaleia, 0TTwg To PESTEL, 10 Porter’s Five Forces 1 10
VRIO Framework (Helms & Nixon, 2010).

H tTapouoa dimAwpaTikA epyacia eoTiadel otn SWOT Analysis wg epyaleio oTpaTnyikou
MAvaTEPEVT Kal EEETALEI TIWG PTTOPET VO XPNOIWOTTOINGET yia TNV atroKTNoNn Kai diatrpnon
AVTAYWVIOTIKOU TTAEOVEKTHMATOG. AVTi VO TTPOCEYYICETAI ATTAWG WG dIAYVWOTIKO OXNMA,

n SWOT avaAUetal wg gpyaAeio oTpatnyikig ouvBeong, IKavo va kKaBodnyAoel Tnv



ETIXEIPNON TTPOG PILCIYEG ETTIAOYEG TTOU OUVOUAZOUV OTTOBOTIKOTNTA KAl KOIVWVIKI

uTTEUBUVOTNTA.

MNa va emrteuxBei auTth N TPOCEYYION, N Epyacia XPNOIWOTIOIET WG PEAETN TTEPITITWONG
(case study) tnv “The Body Shop International Ltd.”, pia 1TOAUEBVIKN €TTIXEIPNON
KOAAUVTIKWYV TTou 10pUBnke 1o 1976 ammd tnv Anita Roddick oto Brighton Tou Hvwpuévou
BaoiAgiou. A6 Tnv mpwTtn otiyurp n The Body Shop &iagopotroilnke amd Tov
AVTOYWVICHO, TTPOWBWVTAG QUOIKA TTPOIOVTA, ATTOPPITITOVTAG TIG OOKIUEG O {wa Kal
uttooTnpifovtag OiKaIEG EUTTIOPIKEG OXECEISC ME MIKPEG KOIVOTNTEG Trapaywywv. H
oTPATNYIKN TNG BacioTnke o€ agieg OTTWG N BIWCIUOTNTA, N ETAIPIKA KOIVWVIKI €UBUVN KAl
10 ethical marketing, agieg Tou éyivav pépog TnNG TauToTNTAG TNG Kal Tou brand equity Tng
(Jones, Comfort, & Hillier, 2005).

Mapd T Ouvauikl TNG Tropeia, n eTaipeia PpEOnKe emmavelANUUEVA QVTILETWTIN ME
TIPOKAACEIG TTOU TTPOEKUYAY ATTO TOV KOPEOHO TNG AYOopPdAg, TOV EVTOVO avTaywvIoud, TNV
wneiakn JeTaBaon kai Tig aAAayég 1d1okTnaiag. To 2006 eEayopdoTtnke ammd mn L'Oréal,
YEYOVOG TTOU TTUPO0dATNOE avTIdOpdoeig Adyw dlagopwyv afliakoU TTpocavatoAiouou. To
2017 mrepinABe oTtov 6piIAo Natura & Co, evw 10 2023 TTWARBNKE GTO £1TEVOUTIKO fund
Aurelius og xaunAdtepn QTTOTIUNON, QVTIKATOTITEICOVTIAG Th  OTPATNYIKA avAykn
avadidpBpwong (Natura & Co., 2023). Auth n e€eAikTiKr diadpopr] kaBioTtd Tn The Body
Shop e€aipeTikd TTapdadeiyya yia 1 dligpelivnon Tou TIWG MIa ETTIXEIPNON MTTOPEi va
aglotroifoel Tn SWOT Analysis, TTPOKEINEVOU VA ETTAVATTPOODBIOPIOEI TN OTPATNYIKA TNG

Béon ka1 va diao@alioel Tn BiwoiudtnTd TNG.

To avTikeigevo NG TTapoloag epyaciag cival, eToPéEvwg, BITTO: a@evog, n BewpnTiKN
digpeuvnon Tng SWOT Analysis 070 TTAQiCIO TOU OTPATNYIKOU JAVATIPEVT KAl TNG €VVOIOG
TOU QVTOYWVIOTIKOU TTAEOVEKTAUATOG QAQETEPOU, N EPTTEIPIKA EQAPMOYN TNG OTnV
mepimmwon ¢ The Body Shop, pe okomd va amodeixBei n xpnoigotntd NG wg
TTPAKTIKOU epyaAgiou oTpatnyikAg Anwng ammopdoewv. H epyaacia emdiwker va deigel OTi
n SWOT Analysis, 6étav cuvdudletal ye GANeg peBodoAoyieg kal uttooTnpideTal atrd
TEKUNPIwWPEVO  Oedopéva, dTTopel  va  OUPPBAAEl  ouclaoTIKG  oTn dlIapOpPPWan
OAOKANPWHEVWY OTPATNYIKWY ETTIAOYWYV TTOU €VIOYXUOUV TN BILCIUN QVTAYWVICTIKOTNTO

piag emmixeipnong (Dess et al, 2024).

Mépa atrd Tov akadnuaikd TnNG oTOX0, N MEAETN €XEI KAl TTPAKTIKA Onuacia. 10 onuepIivo
ETTIXEIPNMOTIKO TTEPIBAAAOV, OTTOU O KAGDOG TWV KAAAUVTIKWY XapaKTnEifeTal atmd éviovn
KalvoTodia, yn@ioTroinon Kal augavopevn euaiodnToTroinon Twv KAaTavaAwTwy yupw aTréd
TTEPIBAANOVTIKG KOl KOIVWVIKA {NTAMATA, O1 ETTIXEIPAOEIG KAAOUVTAl va avatrTuooouv

OTPATNYIKEG TTOU OeV €0TIACOUV OTTOKAEIOTIKA OTNV KEPOOYopia, aAAd Kal oTn dlaPAavelaq,



TNV NBIKN kai TN Biwaoiun avarmTuén (Kapferer, 2020). H The Body Shop, ue Tnv I0TOPIKA
TNG TAUTOTNTA WG «NBIKA ETTIXEIPNONY, TTPOCPEPE! VA HOVADIKS TTAPAdEIYUA YIA TO TTWG
Mia pdpKa UTTOPET VO I00PPOTTAOEI AVAREST OTNV EUTTOPIKT ATTOdOO0T KAl OTIG O&iEG TNG

KOIVWVIKAG UTTEUBUVOTNTOG.

Katd ocuvétteia, o okoTiog TnG gpyaciag eival va atodeitel 61t n SWOT Analysis dev
atroTeAel ammAWG €va BewpnTIKO 1 TTEPIYPAPIKO £pyaAgio, aAAd TNV TTPAYHATIKOTNTA
ouvIoTa évav A€IToupylkO WOXAO OTPATAYIKOU MAVATIPEVT, IKAVO VA UTTOOTNPIEEl TN
dladikacia AfYng atmopdcewy, va avadeifel oTpATNYIKEG EUKAIPIES KAl VO TTPOCOIOPICEl
TPOTTIOUG BeATiwWONG TNG avTaywvioTIKNG Béong piIag emixeipnons. Méoa ammd
oucoTnpaTtik avaAuon tng Body Shop oTtnv mmapouoa epyacia, Ba avadeixBei Tmwg n
SWOT uTtropei va XpnoipoTtroinBei 1600 yia v agioAdynon tng Tapoucag KATdoTaong
600 Kai yia TN SIauOPPWan EVOANAKTIKWY OTPATNYIKWY TTOU EVIOXUOUV TN JOKPOXPOVIa

BiwaoiuyéTnTa.

H ouvdeon Bewpiag kal TPAENG, TTou attoTeAei BaCIKO yVWPIOUA TNG CUYKEKPIYEVNG
épeuvag, oToxeuel va auuBdaAel oTnv KaAUTEPn Katavonon Tou pOAoU TTOU WTTOPEI va
Oladpauartioel n SWOT Analysis 010 0UyXpovo oTpatnyiko pavarluevt. Méoa até autrv
TNV OTITIKNA, N MEAETN QIAOOOLEI va TTPOCPEPEI TOCO ETTIOTNUOVIKY GUMBOAR, evioxUovTag
TN BewpnTIK) oulTNOoN Yyia Ta £pyaAgia oTpaTnyIKAG avaAucng, 600 Kal TTPAKTIKA agia
ylo OTEAEXN Kal opyaviopoug TTou avadntouv atrodOoTIKEG Kal BIWOIKMEG OTPATNYIKES

avaTtTugng.

1.2 EpeuvnTIKA EPpWTAMATA KOI OTOXOI

To kevTpIkS gpeuvnTIKG EPWTNHA THG TTAPOUCAS EpYATiag eivail:

«Mwg pmopei n SWOT Analysis va oupBdAel otnv amoktnon kai diatpnon
AVTOYWVIOTIKOU TTAEOVEKTAUATOG OTO TIAQICIO TOU OTPATNYIKOU HAVOTCUEVT HIOG

eTxeipnong Tou KAGdou Twv KoAAUVTIKWY, 6TTwg n The Body Shop;»
ATT6 10 TTapaTTédvw BAcIKG EPWTNHA ATTOPPEOUV ETTINEPOUG EPEUVNTIKA {NTAMATA:

1. Moia cival n BewpnTikA Bdon kai 0 POAOG TOU OTPATNYIKOU HAVOTCUEVT OTN
olyxpovn TTIXeipnon;

2. NMuwg opiCetail kai e@apudletal n SWOT Analysis o1o TTAQicIO TOU OTPATNYIKOU
MAVATEPEVT;

3. Moia civar n oxéon 1ng SWOT pe GAAeg peBodoloyieg aTPaTNYIKNAG avaAuong
(PESTEL, Porter, VRIO);

4. Tloigg ival ol TIPOKAACEIG KOl Ol EUKAIPIEG TOU BIEBVOUG KAAOOU KAAAUVTIKWV;



5. TMoia gival n onuepivr) 8€on 1ng Body Shop kai o101 TTapdyovTeg eTTnpedlouy Tnv
avTaywvioTIKOTATA TNG;
6. Me TTo10V TPOTTO N SWOT utropei va yetatpatrei atmo diayvwaoTikd o dNPIoUPYIKO

EPYOAEio OTPATNYIKNAG;

MapdAAnAa, o oTdxoG TNG TTapoUcag epyaaiag eival dITTOG Kal ouvouddel TO0O TN
BewpnTiKA 600 Kal TNV €QAapPoouévn OIAoTAoN TOU OTPATNYIKOU MAVATIUEVT. Z€
BewpnTikd eTTiTTedO, N £peuva €mdIWKEl va avaAuoel Tov poAo Tng SWOT Analysis wg
Baoikou epyaAciou oTpaTnyIkKoU PAVOTEUEVT Kal va OIEPEUVHOEI TN CUCXETION TNG WE TIG
KUPIOTEPEG BEWPIEG TOU AVTAYWVIOTIKOU TTAEOVEKTANOTOG, OTTWG TO UTTODEIYHA TWV TTEVTE
duvdpewv Tou Porter, n Tpocéyyion TTou BacideTal oToug Topous (Resource-Based View
— RBV) kai n Bswpia Twv SUVOUIKWY IKAVOTATWY. 2TOXOG €ival va avadelxBei Twg n
SWOT, péoa atrd mn oUvBeon TwV ECWTEPIKWVY KAl EGWTEPIKWY TTOPANETPWY, UTTOPE va
AeiToupynoel wg yépupa avapeoa oTIG DIOPOPETIKEG BEwPNTIKEG OXOAES KAl va CUHBAAEI
otn dlauoépewaon HIOG OAOKANPWHEVNG OTPATNYIKNAG Bewpnong TG ETTIXEIPNONG. Z€
EQPAPUOOUEVO €TTITTEDO, N EpyaCia €MBIWKEI, PEOW TNG AvAAUCNG TNG TTEPITITWONG TNG
The Body Shop, va avadei¢el Tn SWOT Analysis w¢ TTPAKTIKO €pyaAgio oTpaTNyIKOU
avaoxedlaopol Kal AYng amo@Aacewy o€ TTePIBAAOVTA UYNANG PETABANTOTNTAG KOl

apepaidTNTAC.

H peAéTn auth ammookoTrei va katadei€el 611 n opbn aflomroinon tng SWOT utopei va
UTTOOTNPICEl TIG ETTIXEIPHOEIG OTNV TIPOCAPHOYR TOUG OTIG EEWTEPIKEG TTPOKANCEIG,
evioxuovTag TTapdAAnAa T Biwoiun avtaywvioTIkOTNTd Toug (Grant, 2021) (Helms &
Nixon, 2010).

1.3 Mg0odoAoyiki MNMpooéyyion

H peAéTn akoAouBei TTOIOTIKN €PEUVNTIKA TTPOCEYYIOT ME EPUNVEUTIKO XAPAKTAPA, N oTToia
EVIOXUETaI OTTOU €ival duvaTOV aTTo TN XPAON TTOCOTIKWY OToIXEiwV. H kKUpia p€Bodog 1Tou
€QaApOCeTal gival n HEAETN TTEPITTTWONG (case study), kaBwg TTpooPépel TN duvaTdTnTa
€IS BdBo¢ avdluong evdg opyaviopou PECA OTO TIPAYMOTIKO Tou TTEPIBAAAOY,
EMTPETOVTAG TTAPAAANAG TNV KaTavonon oUVOETWY QAIVOUEVWY TToU dev PTTOpoUV va

atropovwBouv teipapatikda (Yin, 2018).

H epeuvnrikn diodikacia TrepIAapPBavel, o€ TTPWTO OTAdIO, PIa €KTEVR PBIBAIOypa@IKnA
avaokoétnon Twv Bewpiwv TOou OTpPATNYIKOU PAVOTJUEVT, TOU  QAVTAYWVIOTIKOU
TTAeoveKTAPATOG Kol TNG SWOT Analysis, pe 010x0 Tn BewpnTikr) BgpeAiwon TG HEAETNG.
2Tn OUVEXEIQ, TTPAYHOTOTTOIEITAI OEUTEPOYEVAG avaAuoTn dedOUEVWY TTOU aQOopPoUV TN
Body Shop kai tov 6pido Natura & Co, péow a&lotmoinong €TACIWV OIKOVOMIKWY

EKBECEWY, ETAIPIKWY AVAKOIVWOEWY, ONUOCIEUPEVWV  OIKOVOMIKWY OTOIXEIWV  Kal



EYKPITWV ETTIXEIPNUATIKWY TTNYWYV Ta dedopéva autd €MITPETTOUV TNV OATTOTUTTWON TNG
OTPATNYIKNAG KAl OIKOVOUIKAG TTOPEIAg TNG £TAIPEIag KATA T TEAEUTAIA €T, KABWG KAl TV

avayvwpion Twv BaciKwy TTPOKARCEWY KAl EUKAIPIWY TTOU AVTIMETWTTICEL.

Me Bdon 1a mapamavw, diapoppwveral n SWOT Matrix Tng Body Shop, n otroia
ouvdualetal he GAAa epyaAeia otpaTnyikou pdvatluevt, 6Ttwg 1o PESTEL, 10 Porter’s
Five Forces kai To VRIO Framework, TTpokeiuévou va emTeuxBei pia oAokAnpwuévn Kai
TTOAUETTITTEDN KATAvVONOT ToU EWTEPIKOU KOl ECWTEPIKOU TTEPIBAAANOVTOG TNG eTalpEiag. H
MEAETN TTEPITITWONG, MEOW AUTHG TNG OUVOETNG PEBodOAOYIag, EMITPETTEI TN YEQUPWON
TNG BEWPNTIKNAG YVWONG YE TO TTPAYMUATIKA ETTIXEIPNUATIKA dedopéva, avadelkvUovTag
OTPATNYIKA OEVAPIa TTOU AVTATTOKPIVOVTAI OTIG IBIAITEPOTNTEG, OTIG AVAYKEG KAl OTIG

TTPoOoTITIKEG TNG Body Shop (Stake , 1995).

1.4 ETIOTNUOVIKI KAl TTPOKTIKA CUMBOAR

2€ €MOTNMOVIKO £TTiTTEdO, N €pyacia ouvelopépel O0Tn oulTnon yupw atmo Tnv
evvololoyikn €€ENIEN TNG SWOT aTo oTpartnyikd pdvarluevt. H SWOT Bewpeital ouxva
atrAoikn i uttokelpevikn (Hill & Westbrook, 1997), 6pwg n Tapouca HEAETN ETTIOIWKEI VO
O¢gitel 6Tl n oucia TNG €ykerralr oTn duvardTnTa oUvOeong, OTaV EVOWMATWVETAI O€

ouoTnUIKG TTAQICI0, EVIOYUEI TNV AvAAUCT KOl TNV €QAPUOYR OTPATNYIKWY ETTIAOYWV.

2¢ TTPaKTIKO emmiTredo, n Tepimtwon Tng Body Shop mapéxel ToAUTIpa diddyuara yia
ETTIXEIPNOEIG TTOU ETMIOILKOUV VO €UBUYPAPMPIOOUV TNV ETAIPIKN BIwoIudTNTA PE TNV
avraywvioTikoTnTa. H SWOT aTtroTteAei epyaleio avaoToxaouou Kal TTpAagng: HEoW NG
avAAuUONG TWV ECWTEPIKWY KOl EEWTEPIKWY TTAPAYOVTWY, Ol PAvaTlep MUTTOPOUV Va
TTPORBAEWOUV KIVOUVOUG, VO EKPMETAAAEUTOUV EUKQIPIEG KAI VA TTPOCBIOPIOOUV OTPATNYIKEG

mpotepaidTnTeS (Grant, 2021).

H Body Shop, pe mn d1€Bvr) TTapoucia TG o€ TEPIoOOTEPES ATTO 89 ayopEG Kal TTEPITTOU
2.500 karaotuata (900 1d16kTnTa Kai 1.600 franchise), avTiTpoowTTelel éva TTOAUTIMO
TTapddelypa yia v epappoyni tng SWOT oe mmoAueBvikd trepiBdAilov (Forbes, Why
SWOT analysis still matters in modern business strategy, 2023). lNapd TIG OIKOVOMIKES
méoeig Tou 2023-2024 kai Tn diadikacia avadidpbpwaong TTou gekivnoe utmd Tn véa
1IdlokTnoia Aurelius, n etaipeia dlatnpei onuAvTIK ouvaloOnuUATIK ATTAXNON OTOUg

KaTavaAwTéG Kal TTapapével ouvwvuun Tou ethical branding (Faithfull, 2023).

H tmapouca peAéTn oupPBalAel €101 oTn SlopOpPwaon €vog PovTédou avaAuong Trou
MTTOPEI va uTTOOTNPIEEI TN ARWN OTPATNYIKWY OTTOQPACEWY O€ ETTIXEIPNOEIS TOU KAGdOoU

TWV KAAAUVTIKWYV Kal OX1 JOVO.



1.5 To emixeipnuaTtiké mAaiolo kal n 8éon tng Body Shop

H Body Shop AeitoUpynoe wg Buyatpikr) Tou opidou Natura & Co péxpr 10 2023.
ZUPQWVa PE Ta EVOTTOINKEVA OIKOVOUIKG oTolxeia, Ta €00da Tou opidou avAABav o BRL
26,7 d10. (Trepitrou 5 d10. eupw) T0 2023, pe augnon 3,5% o€ 01aBepd vouioua (Natura
& Co., 2023). To 1TepIBWPIO pIKTOU KEPDOUG avAABE o€ 63,8%, v TO TTPOCAPUOCHEVO

EBITDA mrapouciaoe onuavTikr] BeAtiwon (PR Newswire, 2024).

AvtiBeta, n Body Shop avtiyeTwmoe peiwon eo06dwv TG TdéNg Tou 12% 0¢ oTaBEPO
vopiopa 1o B Tpiunvo Tou 2023 (GCI Magazine, The Body Shop faces declining sales
amid competitive pressure, 2023).H aduvapia TTpoocapuoyrg oTo NAEKTPOVIKO EUTTOPIO
Kal n Trieon TIHWv a1rdé KoAooooUug OTTWG N Sephora kai n Lush emBdpuvav tn 6éon TnG.
Tov NoéuBpio Tou 2023 n Natura TTwAnoe Tnv etaipeia oto emmevouTikd fund Aurelius
évavtl 207 exatoppupiwv (Forbes, Why SWOT analysis still matters in modern business
strategy, 2023). Méxpi Tov deBpoudpio 2024 n Body Shop €ioAABe oe diadikaoia
administration oo Hvwuévo BaagiAelo, avakoivvovTag KAEIoIHo TTeEpIcoOTEPWY atrd 100

kKataoTnuaTwy (U.S. Securities and Exchange Commission, 2024).

H etaipeia diatnpei dpwg 1oxupd brand equity kal TTayKOOHIO AvayvwpICIUOTNTA WG
popéag “green beauty”. H 10TOpPIKN TNG TTPWTOTTOPIO O BEPATA BIWCINOTNTOG TTOPAMEVEI
OTPATNYIKO TTAEOVEKTN A, TO OTTOIO N véa B10iKNon ETTIBIWKEI VO ETTAVEVEPYOTTOINCEI HECW

ETTEVOUONG OTNV WNQPIOKN HETAPNOPPWOT) KAl O€ VEA KaVAAIA dIavoung

>¢ éva 1000 ouvBeTo TEPIBAAAOV, N SWOT Analysis TTapéxel TO TTAQICIO EVTOTTIOMOU TWV
E0WTEPIKWY OUVOTOTATWY KAl TWV ECWTEPIKWVY KIVOUVWY, AEITOUPYWVTAG WG BAon yia

oTPATNYIKN avadidpbpwaon Kal ETTaVATOTTOBETNON OTNV AyopPd.

1.6 AIdpBpwon TNG epyaciag

H trapouca dImmAwMaTIKA gpyacia attoTeAeiTal amd okTw SIakPITé, aAAd aAAnAévdeTa
Ke@AAaia, Ta oTToia ouvdéovTal HETALU TOUg hE AOYIKR Kal BepaTikiy aAAnAouyia, WoTe va
eCao@aAietal n opaAn petdBacn amd 10 BewpnTIKG UTTORABPO OTNV €QapUOyn Kal,
TEAIKA, OTA CUPTTIEPACHOTA KAI TIG TIPOTACEIG TTONITIKAG KAl oTpaTtnyikAg. H didpBpwon
éxel oxedlaoTei pe yvwpova Tn PeBOOOAOYIKN TTANPOTNTA, TN OUVEKTIKOTNTA Kal Tn
Oa@nVEID TwV ETTIXEIPNUATWY, KOBWG Kal Tn oTadlokh euPaduvon atrd 10 YEVIKO OTO

€101KO.

To MpwTo KepdAaio, pe TiTAo Eicaywyn, B£T1€1 TO BewpnTIKO KOl PEUVNTIKO TTAGICIO TNG
epyaciag. Mapouaidlel To AvTIKEIUEVO, TOV OKOTTO KAl TN ONPocia TG EAETNG, SIOTUTTWVEI
TA EPEUVNTIKA EPWTANATA KAl TOUG ETTIUEPOUG OTOXOUG, KOl TTEPIYPAPEI TN HEBOBOAOYIK

TTPOCEyyion TTou akoAouBeital. ETITTAéOV, TTPOCPEPEI WIG CUVOTITIKA aTroTUTTWoNn TOU



ETTIXEIPNMATIKOU TTAaIciou oTo oTToio dpacTnpiotroigital n The Body Shop, evidooovtég
TNV OTO €upuUTEPO TTAQicIo Tou opidou Natura & Co, kal TTapouciddel 1o BACIKG
XOPaKTNPIOTIK& Tou KAGdOU oTov oTroio avrkel. Me autdv Tov TPOTIO, TO €I0AYWYIKO
KEQAAQIO AcITOUpyei WG BewpnTiKA KAl TTPOKTIKA aQETNPIia yia TNV Katavonon Twv

ETTOUEVWY EVOTHTWV.

To Aecltepo Ke@daAaio EeTTIKEVTIPWVETAI OTO BewpnTiké uttoBabpo Tou oTpaTnyikou
pavarluevt, avaAlovTag Tnv évvola, Tn onuacia kal Tnv €€EAIEN Tou. EEeTalel Tn oxéon
METOEU OTPATNYIKAG KOI ETTIXEIPNMATIKAG ETTITUXIOG Kal avaAUel TIG BACIKEG Bewpieg TTou
Exouv diapopewoel To TTedio, OTTWG TO UTTOdEIyUa Twv TTEVTE duvapewy Tou Porter, n
Resource-Based View (RBV) kal n Bewpia Twv duvapikwy IKavoTATWY. Méoa atmd autn
TN BewpEnTIKA TTPOCEYYIoN, atmooa@nvifetal 1o TTAaiolo evidég Tou otroiou n SWOT

Analysis pyttopei va oupBaAel aTnv avaTTuén avtaywvioTIKOU TTAEOVEKTAUATOG.

To Tpito Ke@AAaio TpayuoTeUETal TO  €PYOAEia OTpaTnyIKOU PAVATCUEVT TTOU
XPNOIUOTToIoUVTaAl VIO TNV avAAUCn TOU ECWTEPIKOU Kal £EWTEPIKOU TTEPIBAAAOVTOG TWV
emyeipnoewyv. EEetdlovTal ekTevng epyaleia 6Tmwg 1o PESTEL Analysis, 10 Porter’s Five
Forces, To VRIO Framework kai n Balanced Scorecard, evw €TTIXEIPEITAI GUYKPITIKN
afloAdynan Twv PYOALiWY auTWV WG TTPOG TN XPNCIKOTNTA KAl TOUG TTEPIOPICHOUCS TOUG.
To ke@dAaio oAokAnpwvetal pe Tnv avadeign g SWOT Analysis wg KevTpikou
OUVOETIKOU gpyaAgiou TTou ouvOUALEl TO OTTOTEAEOUATA TWV ETTINEPOUG AVOAUCEWY Kal

OUMPBAAAEl 0TN XApagn oTpaTtnyIKnG.

210 TétapTto Kepdhaio mmapoucidletal avaAuTiké n BewpnTikh TTpooéyyion 1ng SWOT
Analysis. E¢etaleTal n 10TOPIKA TNG £€EAIEN, aTToCO@NVIoVTal TA ETTINEPOUG OTOIXEIO TNG
(duvatd onueia, aduvapicg, eukaipieg Kal ATTEINEG), Kal avaAueTal n d1adIkaoia eKTTOVNOAG
NG BAua Tpog Pripa. MapdAAnAa, avatrTiocoovTal Ol TEOOEPIG OTPATNYIKEG KATNYOPIES
(SO, WO, ST ka1 WT) 1mou trpokuTITouv atd 1 SWOT Matrix, evw mrapoucidlovTal Ta
TTAEOVEKTHATA, Ol TTEPIOPIOUOI Kl EVOEIKTIKA TTapadeiyuaTa EQapuoyng TG ueBGdou o€
OIAPOPETIKOUG ETTIXEIPNMATIKOUG KAGdOUG. To KeE@AAaIO auTd BepeAiwvel TN BewpnTIKN
katavénon 1ng SWOT kai TTpoo@épeEl TO aTrapaiTnTo UTTORABPO yia TNV TTPOKTIKA TNG

EQPAPUOYN OTA ETTOMEVA KEQAAQIQ.

To Mépmro KepdAaio €oTidlel oTov KAGAOO TwV KOAMUVTIKWY Kol TNG OMOPYIAG,
TTPOCEYYI(OVTAG TOV TOOO O€ TTAYKOOMIO 600 Kal 0€ €UPWTTAIKO Kal EAANVIKO eTTiTTEDO.
AvoAUuovTal o1 KUpIEG ayopég, Ta HeyéBn Tou KAGdou, ol Téoelig avaTTuéng Kai ol
TIPOKAACEIC TTOU TOV XapakTtnpifouv. Idiaitepn Eéugacn divetal oTn oTpPOPn TWV
KOTOVAAWTWY TTPOG TA «TTPACIVA» KAAAUVTIKA, OTN BIWCIYOTNTA, OTNV ETAIPIKI KOIVWVIKA

€uBUvVN, oTnVv TEXVOAOYIKN KalvoTopia kal otov poAo Tou ethical marketing. To kepdAaio



auTO AeItoupyei wg evOIANECOG KPIKOG avAaueoa oTn Bewpia Kal TN JEAETN TTEPITITWONG,

TTPOCPEPOVTAG TO UPUTEPO TTAGICIO Péoa oTo oTToio dpaaTnploToicital n Body Shop.

To ‘ExTo KedAaio €i10ayel TO TTPWTO PEPOG TNG MEAETNG TTEPITITWONG TNG The Body Shop,
eoTialoviag oTnv Trapouciacn TnG ETalpeiag, TnG IOTOPIKAG TNG €EEAIENG Kal TNG
ETTIXEIPNMOTIKAG TNG TauToTNTag. EEETAlOVTOI TO Opapa, N aTTOOTOAR Kal o1 BeueAIOEIG
agiec TnG eTaipeiag, KABwG Kal 0 TPOTTOG PE TOV OTIOI0 QUTEG EvOwuaTWwOnKav oTn
OoTPATNYIKN TNG oTrd TNV idpuch TG £€wg onuepa. AvaAleTal €TTiONg n TTopeia TNg
01eBvoTToiNoN G TNG, N OTPATNYIKN TNG dlagopoTroinang Kai n 8éon TnG oTOV TTAYKOOUIO
KAGOO KOAAUVTIKWYV, PE€oa aTTO OTOIXEIQ TTOU aQOPOUV TNV OIKOVOMIKH TNG £TTidoon, TIG

aAAay€g 1IB10KTNCIag Kal TIS TTPOCEATEG TIPOKAACEIG TTOU AVTIMETWTTICEL.

To 'EROopo KepdAhaio atroteAei 10 OeUTEPO MEPOG TNG MEAETNG TTEPITITWONG KAl
ETTIKEVTPWVETAI OTNV oTPATNyIKA avaiuon Tng The Body Shop péow TG epapuoyng tng
SWOT Analysis. E€etaletal 10 €§wtepikd TTEPIBAANOV TNG €TAIPEIAg PE TN XPAON Twv
epyaAeiwv PESTEL kai Porter’s Five Forces, KabBwg Kal T0 €0wTEPIKO TTEPIBAAAOV TNG
MéOoWw TNG avaAuong Twv TTOPWYV, TWV IKAVOTATWY, TNG ETAIPIKAG KOIVWVIKIG €uBUVNG, TNG
BiwaoiydTNTAC KAl TNG GTPATNYIKAG MAPKETIVYK. Me Bdon Ta eupfuaTta, SIAUOPPWVETAI N
SWOT Matrix Tng etaipeiag, mpoodiopiovTtal ol TECOEPIC OTPATNYIKEG KaTnyopies (SO,
WO, ST, WT) kair avamticoovtal TTPOTACEIS OTPATNYIKAG TTou Ba uTtropoucav va
OupBAaAouUV OTNV gvioyxuon TNG avTaywvioTIKAG TNG Béong. H evoTnTa OAOKANPWVETAI UE
ounTnon OXeTIK& pe Tov TPOTTo TTou N SWOT Acitoupyei wg HOXAOG avTaywvIOTIKOU

TTAEOVEKTHATOG YIA TNV ETAIPEIQ.

TéAog, T0 Oydoo Ke@dAaio TTapouaiadel Ta CUPTTEPACHATA KAl TIG TIPOTACEIS TNG MEAETNG.
>uvoyicel Ta Baoikd eupAPATa TTOU TTPOEKUYAY TOOO aTTd TN BeWwENTIKA 600 Kal atrd TNV
EMTTEIPIKY avAAuOn, Q&IOAOYEI TNV ETTIOTNUOVIKN Kal TTPAKTIK cuuBoAl tng SWOT
Analysis kai d1aTUTTWVEI TIPOTACEIG YIA T MEAAOVTIKY OTPATNYIKN KaTteuBuvon Tng Body
Shop. MapdAAnAa, TTpoTeivovTal TTEdia yIa TTEPAITEPW £PEUVA Kal TTIBAVEG EQAPHOYEG TNG

SWOT og GANOUG ETTIXEIPNUATIKOUG KAAOOUG ) 0€ CUYKPITIKEG UEAETEG.

210 T€AOG TNG epyaciag TepidapBavetal n BiBAoypagia (diapuop@wuévn cUPEWVA JUE TO
TTpoTUTTO APA 6) KOBWG KAl TTAPAPTANOTA, OTA OTToia TTAPATIOEVTAI CUUTTANPWHATIKA

OTOIXEIA, OTTWG OIKOVOUIKOI TTIVOKEG Kal dIaypAPUaTa TNG ayopAs KAAAUVTIKWV.

H dopn autr) eEa0@aAiCel TN CUVEKTIKOTNTO TOU TTEPIEXOPEVOU KOl ETTITPETTEI T OTADIOKA
peTaBaon atrd TN BewpnTIKA avAAucn GTNV EUTTEIPIKI EQAPUOYA Kal, TEAIKA, 0Tn oUvBeon
TWV CUPTTEPACHUATWY, UTTNPETWVTAG £T01 TOV Bacikd OKOTTO TNG £pyaciag: Tnv avadeign

NG SWOT Analysis wg epyaAgiou oTpatnyikoU MPAVATEUEVT IKAvOU VO TTPOCQEPEI



OUCIOOTIKEG KATEUBUVOEIC YyIa TNV €ViOXUON TOU QVTOYWVIOTIKOU TTAEOVEKTUOTOS TWV

ETTIXEIPHOEWV.
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KegpdAaio 2
OEQPHTIKO YNOBAOPO-XTPATHIIKO MANATZEMENT

2.1 'Evvola Kal onuacia Tou oTPATNYIKOU HAVOATSUEVT

H €vvoia Tou oTpaTtnyikoU Pavatfuevt, 6TTwG EXEl AON EIMTWOEI, KATEXEI KEVTPIKT B0 0N
Bewpia kal TRV TTPAKTIKA TNG dl0ikNong ETTIXEIPIOEWY, KABWS ouvioTd TN BepeAindn
dladikaoia e TNV OTToIA 01 0PYAVIOUOi KOBOPIOUV TOUG HAKPOTTPOBECIOUG OTOXOUG TOUG
KOl TIG EVEPYEIEG TTOU ATTAITOUVTAI VIO ThV €TTITEUEN Toug. O O6pog €Xel TIG piCeg TOU TN
OTPOTIWTIKA oTPATNYIKY, AAAG TTPOCAPUOCTNKE GTOV ETTIXEIPNUATIKO XWPO UETA Tov B’
Maykéopio MoéAePo, 6Tav o1 opyaviouoi ouveldnTotroinocav OTI n TMTUXiO eEapTaTal OXI
HOvVOo atrd TNV aTroTEAEOHATIKOTNTA OTN AEIToupyia, aAAd KUpiwg atrd TNV IKavOoTNTAa Toug
va TTPORAETTOUV Kal va TTpooapuolovTal OTIG aAAaYEG Tou eEwTEPIKOU TTEPIBAAAOVTOG
(Chandler , 1962).

E€etdlovrag Tnv évvoia TOU OTPATNYIKOU WAVOT(UEVT O€ MeyaAUuTepo [Bdbog,
avtihAauBavopacTte o611 TrepIAaPPBAvel éva gUvoAo dlacuvdedepévwy  oTadiwv: Tn
Olauéppwaon TNG OTTOOTOAAG KOl TOU OPAMNATOG, TNV avaAucn TOUu €0WTEPIKOU Kal
eEWTEPIKOU TTEPIBAAAOVTOG, TOV KABOPIOUSO CGTPATNYIKWY ETTIAOYWY, TV EQPAPUOYN Twv
amo@dacewyv Kkal Tnv afiohdynon Twv amoteAeoudtwy. O David kai o David (2025)
emonuaivouv paAiota 611 autr] n diadikaoia pévo oTaTikKA dev gival, aQou aTroTeAEl éva
OUVEXEG KAl DUVAUIKO KUKAwMA, YECO atmd TO OTTOI0 O OpPYaVIOMOI PeTa@PAlouv TIG
TTANpPoYopieg Tou TTEPIBAAAOVTOG 0 aTpaTtnyIkn dpdon. 'ETol, Ba Aéyaue 6T 0 OKOTTOG
TOU OTPATNYIKOU HAVATCUEVT €ival va €Cao@aNicel TN POKPOTTPOBeoun €mBiwon Kai
avaTiTuén Tou opyaviopoUu péoa ot €va avtaywvioTikO TepIfdAlov (David & David,
2025).

H €€€NIEN TNG Bewpiag Tou oTpaTNYIKOU HAVATIPEVT AVTIKATOTITPICEI TN HETARACN aTTO TOV
KAQOIKO 0pBoAoyIKO OxedIOONO TIPOG TTIO  €UEAIKTEG KOl OVAOUOUEVEG HOPYPEG
oTpaTnyIkng. MNa mapddeiypa, o Ansoff gioryaye Tnv 16€a TNG oTPATNYIKAG AVATITUENG,
TTPOTEIVOVTAG €pYOAgia, OTTWG N PATPA TTPOIGVTOG—ayopdas, MECW TnG OTToiag ol
ETTIXEIPNOEIG uTTOPOUV va Xapdgouv Tropeia emékTaong (Ansoff I. H., 1965). Ao tnv dAAn
TAcUpd, o Mintzberg utroypdpuioe Tov avaduouevo XOPaKTAPA TNG OTPATNYIKNAG,
BewpwvTag 0TI cuxVa TTPOKUTITEI HECQ ATTO TNV EUTTEIPIA, TNV OPYAVWOIAKA MAGBnon Kai
TIG TIpoocappoyég otnv Tpagn (Mintzberg, 1994). Auti n avriBeon peTagu TOU
«OXEDIAOUEVOU» KAl TOU «avadUOUEVOU» HOVTENOU pag KaBioTd cagr) Tn dITTr) Uon Tou
oTpatnyikoU pavarfuevt: ouvouddlel Tn Oopnuévn avdAuon Pe TN ONUIOUPYIKN

TTPOCOPPOOCTIKOTATA.



AVOAUTIKOTEPA, N OTPATNYIKA dIadIKAcia ouVOEETAlI OTEVA PE TNV AVAYKN CUCTAPATIKAG
avAaAUONG TOU EOWTEPIKOU Kal €§WTEPIKOU TTEPIBAANOVTOG. OI £TTIXEIPACEIG AsITOUpPYOUV
péoa o€ éva TTAQICIO TTOMITIKWY, OIKOVOMIKWY, KOIVWVIKWY KAl TEXVOAOYIKWY HETABANTWY,
Ol OTTOiEG £TTNPEACOUV KABOPIOTIKA TNV avTaywVvIoTIKOTNTA Toug. EpyaAcia 6Twg n SWOT
Analysis, n PESTEL kai To uTtodelypa Twv TTEVTE duvApewy Tou Porter emiTpétTouv Tnv
ammoTUTTIWON AUTWY TWV OCUVONKWVY Kal TTapEXOUV TTOAUTIUN yvwaon yia Tn dIauopewaon
otpatnyikwy (Grant, 2021). Eidikétepa, n SWOT Aciroupyei wg ouvbeTIKA TTPOCEYYION

TTOU OUVOEEI TNV ECWTEPIKA AVAAUCH TWV TTOPWV HE TIG ESWTEPIKEG EUKAIPIEG KAl ATTEIAEG.

To oTpaTnyIKO PavatCuevT TTPOUTTOBETEI £TTIONG TNV IKAVOTNTA TTPOBAEWNS KAIVOTOMIWY
Kal TAOEWV, KATI TTOU KaBIOTA Tn OTPOTNYIKA OKEWN Kpioiun yia Tn diatipnon Tng
avTaywvioTIKOTATAG. Z& auTd To TTAQicIo, 0 Drucker utrooThpIe OTI N ATTOOTOAA TNG
ETTIXEIPNONG TTPETTEI VA ETTAVATTPOOBIOPICETAI TTEPIODIKA, KABWG TO £GWTEPIKO TTEPIBAAAOV
peTaBdaAAeTal pe paydaio puBud (Drucker, 1954). Autr) n avtiAnwn £€6¢o¢ TIg Bdoeig yia
TN ouyxpovn évvola TNG TTPOCOPUOCTIKAG OTPATNYIKAG, N OTToia €0TIACEl OTN OUVEXN
avabewpnon oTOXwV Kal dpdoewv, KATI TTOU OTTOTUTTWVETAI KAl OTA OVTEAQ OTPATNYIKOU

OXEOIAOMOU TWV TEAEUTAIWY DEKAETIWV.

MapdAANAa, TO OTPATNYIKO MAVOTCUEVT EVOWMOTWVEL ONUAVTIKEG OIOOTACEIC TTOU
utreEpBaivouv To OTEVA OIKOVOMIKO TTAQicIo. o ouyKekpIgéva, n €vvolia NG ETAIPIKAG
KOIVWVIKAG €uBUVNG Kal TNG PIwoIudTnTag €xEl TTAEOV evTaxBei 01O OTPATNYIKO £TTITTEDO,
avadeIkvUOVTAG £TCI TN ONPOCIA TNG OXEONG TNG ETTIXEIPNONG ME TO KOIVWVIKO KAl PUOIKO
TepIBAAAov. EmimTpdoBeta, o Porter kai o Kramer giorfjyayav mnv 16éa mng dnuioupyiag
KoIvNG a&iag (shared value), emonuaivovtag o1 N oTpaTNYIKA £TTITUXIO TTPOUTTOBETEN TN
ouvuTTapén ETTIXEIPNUATIKWY KAl KOIVWVIKWY 0TOXWwV (Porter & Kramer, Creating shared
value, 2011). H evowpdtwon autwv Twv OI0OTACEWY eVIOXUEl TN HAKPOTTPOBETUN

VOUIMOTTOINON KAl @RAKN TWV OPYAVICUWY.

EmmAéov, T0 oTpartnyiké pavatfuevt atmoTeAei epyaleio opyavwaolakng pdénong. Méoa
amdé 1N diadikacia avaAuong, €QAPPOYNS Kal agIoAdGynong Twv OTPATNYIKWY, Ol
OpPYQVIONOI avaTITUoO0UV IKaVOTNTEG GUAAOYIKNAG yvwong Kal BeATiwong. O Argyris Kal 0
Schon avédeitav ™ onuacia TnG padnong dimAou Bpdxou (double-loop learning),
oUP@WVO PE TNV OTToIa OI ETTIXEIPACEIG OV pabaivouv Jovo atd Ta aTToTEAéouATa TwvV
aTTOPACEWV TOUG, aAAG Kal eTTavegeTdlouv TIG iBIEG TIG UTTOBEDEIG TTAVW OTIG OTTOIEG
Baaiotnkav (Argyris & Schon, 1978). ‘E1ol, n otpatnyikr] petarpémmeral amo diadikaoia

TTPOYPAPMATIONOU OE PNXAVIOPO OPYAVWOIAKNG £EENIENG.

H onuacia Tou otpaTnyikoU pavatCuevt gival dITTH: a@evog, AEIToupyei WG unxaviouog

TTpooavatoAiopoU, Kabodnywvtag Tn  Ajyn amo@daocewv Kal  Tn  Olaxeipion



TTOPWV-APETEPOU, WG OUOTNUA OAOKARPWONG, TTOU CUVOEEI DIAPOPETIKEG AEITOUPYIES KAl
emiteda Oloiknong o€ évav eviaio oTtpartnyikd okomd. O Wheelen kai o Hunger
uTtoypaupifouv 0TI N emMTUXIO WIAG OTPATNYIKAG €€apTdTal atmd Tov BaBud ouveTTEiag
METACU Twv OTOXWYV, TV TTOPWV Kal TNG opyavwaolakng kKouAtoupag (Wheelen & Hunger,
2018). H atpartnyikn, ETTOPEVWG, OV aQOPA ATTAG £va HEUOVWHEVO OXEDIO, AAAG CUVIOTA

€va TPOTTO OKEWNG TTOU EVOWMATWVETAI OTNV KABNUEPIVA AEITOUPYIa TNG ETTIXEIPNONG.

2€ TTPAKTIKO €TTITTEQO TWPA, N EQAPPOYA TOU oTPATNYIKOU pdvatluevt odnyei o€ BeATiwon
NG €1idooNG, Evioxuon TnNG aviaywvioTIKOTNTAG Kal alénon TNG IKAavOTNTAG KAIVOTOUIAG.
H avdAuon Tou TePIBAAAOVTOG, N aIOAOYNON ECWTEPIKWY OUVATOTATWY KAl N
OIaPOPPWON KATAAANAWY CTPATNYIKWY ETTITPETTOUV OTOUG OPYAVICUOUG VA EVTOTTICOUV
EUKQIPIEG AVATITUENG KOI VO AVTILETWTTICOUV ATTOTEAECUATIKA TIG TIPOKANOEIG. Me auTo TOV
TPOTTO, TO OTPATNYIKO PAvaTCueVT dev gival ammAwg éva dloiknTIKG epyaAegio, aAAd évag
pNxaviopég emmRiwong kai dnuioupyiag agiag oe raykdopio emitredo (Johnson, Scholes,
& Whittington, 2024).

H Avvapikn Awadikacia tov Ztpatnyikot Mavatduevt: Ano to Opapa otnv Emtuyia

To Itpatnylké Mavat{uevt dev eival pa otatiki Aettoupyia, aAAd évag Suvapikdg KOKAOG anopaoewy ou ouVHEEL To ECWTEPLKO EPIBANAOY pIE TIG EEWTEPIKES TIPOKARTELG.
H Siadikacia autr EMTPENEL OTIC EMUYELPAOELS VA MPOCApPOTOVTAL, va KAVOTOHOLV Kal va Statnpolv Tn BlwatpoTnTa TOUG PECW TNG GUCTNPATIKAG QvaAuoNG Kat EPApHoyig
OTPATNYIKWY ETUAOYWY.
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Aigypauua 1. To duvauiké kKUkAwua ¢ dradikaciag rou 21parnyikou Mavarluevr (Mnyn
: Mpooapuoyn amré David & David)

Zuvoyidovtag ue Bdaon 6Aa Ta Tapatmmdvw, n €vvoia Kal n onuacia Tou oTPATNYIKOU
HAvaT{PeVT ouvOEoVTal AUEDT WE T dUVATOTNTA PIAG ETTIXEIPNONG va euBuypappilel TO
OpapdG TNG ME TIG TTPAYHATIKEG OUVOAKES TNG ayopds Kail TIG QUVANEIS TOU avTaywVIGHoU.
H ouotnuatiki kai duvauikl Tou @Uon kaBiotd 1O OTpaTnyikd HAvaT(uevT
avavTIKATAOTATO OTOIXEI0 KABe opyaviopoU TTou €mdIWKEl Blwoiun avdamTuén. Evrog

auTou Tou TTAaiciou, N SWOT Analysis, n otroia atroTeAei Kal Tov TTUpfva avaAuong tng



TTapouoag OIMTAWMOTIKAG €pyaoiag, Asitoupyei wg Paoikd epyaleio utrooTrPIENG,
EMTPETTOVTAG TN YETAPPACH BEWPNTIKWY EVVOIWV O€ TTPOKTIKEG OTPATNYIKEG ATTOPATEIG
(Gurel & Tat, 2017).

2.2 2TpATNYIKO MAVATJMEVT KaI ETTIXEIPNHUATIKN ETTITUXIA

H emiTuxia piag emixeipnong dev eival amotéAeopa pévo NG amodoTiKAG AsIToupyiag A
TNG KAIVOTOMIAG, AAAG TTPWTIOTWG TNG IKAVOTNTAG TNG VA SIGUOPPWVEL KAl VA €QAPUOLE!
ATTOTEAEOHATIKEG OTPATNYIKEG. TOo OTPATNYIKO MAVATCUEVT TTPOCPEPElI TO ATTOPAITNTO
TTAQiC10 HECA ATTO TO OTTOIO N ETTIXEIPNON KaBOoPICel TN BE0N TNG OTNV ayopd, aglohoyei To
TTEPIBAANOV TNG KAl UIOBETEI DPACEIG TTOU TNG ETTITPETTOUV VA ETTITUYXAVEI TOUG OTOXOUG
TNG. ZUpQwva e Tov Grant, n pakpoxpdvia eTTITUXia e€apTaTal atrd TN cuvoxn METALU
OTPATNYIKAG, TTOPWYV KAl EEWTEPIKWY ouvONKWY. O OpyavICUOG TTOU WTTOPED va ETTITUXEI
auTh TNV IcoppoTTia eEac@aAilel Ox1 povo Tnv emRiwan, aAAd Kail T dlapKr avaTTuén Tou
(Grant, 2021).

Mia a1rd TIG TTI0 ONPAVTIKES AV OXI N ONUAVTIKOTEPN OUUBOAA Tou OTPATNYIKOU HAVATUEVT
OTNV ETTIXEIPNUATIKA ETTITUXIO £YKEITAI KUPIWG OTNV IKAVOTATA TOU va KATEUBUVEl TOUG
opYyaviopoUg TTPOG TN dnuioupyia avtaywvioTIKoU TTAcovekTruaTtog. O Barney opilel 10
AVTAYWVIOTIKG TTAEOVEKTNHA WG TN SIoQopd OTNV £TTIdOON PETAEU HIOG ETTIXEIPNONG KAl
TWV AVTAYWVIOTWVY TNG, N OTToia TTPOKUTITEI ATTO TTOPOUG 1 IKAVOTNTEG TTou Ogv gival
eUKOAO va avTiypagouv. Auti n dia@opd ouvABwWG AvTIKOTOTITPI(ETal O€ PeyaAUTEPA
TEPIBWPIa KEPOOUG, augnuévn TOTOTATA TTEAQTWV KAl PHAKPOTTPOBeoUn oTabepdTnTa
(Barney, 1991). Tivetai, Aoimmdv, €UKoAa avTIANTITO, OTI TO OTPATNYIKO HAVATUEVT,
TTPOCPEPEl TO EBOBOAOYIKS UTTORABPO yia TNV avayvwpion, agioTroinan Kal TTPooTacia

TWV OTOIXEIWV TTOU dNUIOUPYOUV QUTO TO TTAEOVEKTNUA.

Agv uTTopEi va ap@ioBnTnOei T0 yeyovog OTI N ETMITUXIO O€ €va QUVAMIKO ETTIXEIPNUATIKO
TepIBGANOV atraitei uPnAd BaBuod eueAiiog kal TTPOCAPPOCTIKOTNTAG. H Bewpia Twv
duvauikwy IkavoTATwy (dynamic capabilities) emixeipei va epunveloel Tov TpOTTO PE TOV
OTTOIO Ol ETTIXEIPAOEIS TTOU pabaivouv, TTpocapudlovTal Kal KAIVOTOUOUV KATAPEPVOUV VO
dlartnpouv TN JaKpoTTPOBeaun aviaywvioTik Toug utrepoxn (Eisenhardt & Martin, 2000).
2Uppwva pe Toug Teece, Pisano kai Shuen 10 1997, o1 opyaviopoi tou SlaBéTouv
MNXaviopoug ouveXOUG avaveéwaong, avadidpBpwaong Kal ETTAVACUVOUACGHOU TwY TTOPWV
KOl TwWV IKOVOTATWY TOUg €ival o€ BEon va avTatroKpivovTal ATTOTEAECUATIKOTEPA OTIG
peTaBaANdueveg ouvBrkes Tng ayopdg (Teece, Pisano, & Shuen, Dynamic capabilities
and strategic management, 1997). Y116 autd 1o TTpioua, n €MIXEIPNOCIAKN £TTITUXia v
OUVIOTA pIa OTATIKA KATAoTAON, GAAd CuvdéeTal GPPNKTA PE TN dIAPKR IKAvOTNTA TOU

opyaviopou va erravattpoodlopidel Tov €autd Tou, OEIOTTOILWVTOG TR PABNOoN Kal TV



KalvoTopia wg Bacikoug poxAoUug Trpocapuoyng kal Biwoiung etmidoong (Argyris &
Schon, 1978).

AKOun, €évag Kpioluog TrapdyovTiag yia Tn PIOCIYN €MITUXia €ival N oTpaTnyIKA
eubuypdaupion (strategic alignment), ®nAadnl n evappdvion Tou OPAUATOG, TNG
ATmmooTOANG, Twv aflwv Kal Twv OTOXWV TNG ETMIXEIpNONGg ME TIG €EWTEPIKEG
TTPAYMATIKOTNTEG Kal TIC TTPOCOOKIEG Twv evdla@epouévwy pepwyv. Or Johnson, Scholes
kal Whittington 1o 2017 Tovifouv OTI N €TTIXEiPNON TTOU ETITUYXAVEI QUTA TN OTPATNYIKN
ouvoxn Olo0@aAilel ouveETTEIQ PETAEU TwV ETTINEPOUG AEITOUPYIWV TNG Kal autdvel TNV
ATTOTEAECHATIKOTNTA TNG OTPATNYIKAG £pappoynis (Johnson, Scholes, & Whittington,
2024). H euBuypdupion auth dev TTITUYXAVETAI EQATTAE - ATTAITEI CUVEXN avaBswpnon Kal
AvVaTTPOCAPHOYH, OTOIXEId TTOU AvadEIKVUOUV Th onuacia Tng avaAuTikKAG ¢Aaong Tou

OTPOTNYIKOU HAVATUEVT.

Z¢ auté 10 anueio atiCel va avagepOei 6T N avaAluon Tou TTePIBAAAOVTOC atToTeAE Baciko
OTOIXEIO TNG ETTITUXIAG, KABWG ETTITPETTEI TOV EVTOTTIOWO EUKAIPIWYV Kal aTTelAwyv. EpyaAeia
61TTwg n SWOT kai n PESTEL mrpoo@épouv Tn duvatoTnTa yia CUCTNUATIKN KaTavonon
TWV TTapayoviwv TTou eTmpeadouv Tnv emixeipnon. H SWOT Analysis, ouykekpipéva,
OUMBAAAel oTnv  €€l00ppdTINCN TWV EOWTEPIKWY KAl  ECWTEPIKWY  TTAPANETPWY,
ouvdéovTag Tn Bewpia TNG Resource-Based View pe TN Aoyikn TNG EwTEPIKAG avaAuong
Tou Porter (Gurel & Tat, 2017). Méow auTtAg TNG oUvBeong, n aTpaTNyIKr dlIANOPPWON
KaBioTaTal M0 OTOXEUPEVN Kal ATTOTEAECHATIKY, KaBWG BaaileTal o Yia oAokAnpwuévn

EIKOVA TOU ETTIXEIPNMATIKOU TTEPIBAAAOVTOG.

H emituyia ocuvdéetal €TTiong e TN duvaTOTNTA KAIVOTOUIAG KAl OTPATNYIKIG AVavEWONG.
2¢ autd TO TTAQioclo, o Hamel kai o Prahalad utmooTtnpifouv 0TI oI €TTIXEIPAOEIG TTOU
KOTA@EPVOUV VA AVATITUOOOUV OIOKPITA UTTEPOXT], OnAadr de€10TNTEG TToU €ival SUOKOAO
va pignBouv, artrokTouv OIoPKEG AVTOYWVIOTIKO TTAEOVEKTNUA. AUTEG OI IKOVOTNTEG
atroteAoUv Tn Bdaon yia T dlagopoTroinon Kal TV €icodo oe véeg ayopég (Hamel &
Prahalad, 1994). H oTpatnyIkr KaivoTouia, Je Tn OEIPA TNG, ETTITPETTEI OTIG ETTIXEIPNOEIG
va &emrepvolv Ta OpIa TOU AVTAYWVIOPOU, SNUIOUPYWVTAG VEEG JOPPES agiag yia TOUG

TTEAGTEG KAl T eVOIQPEPOUEVA PEPN.

H Bswpia Tou oTpaTnyIiKoU TTPOCavaTOAIoUOU (strategic orientation) uttoypappicel 611 n
EMIXEIPNOIaKA emmTUXia e€apTdTal o€ onUAvTIKO BaBud atrd Tn QIA0COPIa Kal TN GUVOAIKN
VOOTPOTTIO TTOU UIOBETEI N ETTIXEIPNON aTTEVAVTI OTNV AYOPd Kal OTOUG AVTAYWVIOTEG TNG.
EidikoTePQ, o1 Narver kai Slater opidouv Tov TpocavaTtoAioud oTnyv ayopd wg éva oUVOAO
OPYOVWOIOKWY CUUTTEPIPOPWY Kal OIadIKaolwy TIoU €0TIA(OUV OTN CUCTNMOTIKN

OuAAoyr], Tn didxuon Kai Tnv agloTroinon Twv TTANPOPOPIWY TNG ayopds PeE OKOTTO T



onuioupyia avwtepng agiag yia Toug TreAdTeg (Narver & Slater, 1990). H uioBétnon
OTPOTNYIKWY TIoU KaBodnyouvtal ammd Tnv ayopd evioxUel Tnv IKAvotnTa TWV
EMXEIPACEWY VA  avTIAapBavovTal  Eykalpd  TIG  METABOAAOPEVEG QVAYKEG  TwV
KOTAVOAWTWY KAl TIG KIVACEIG TWV QvVTAywvIOTWY, augdvovTag £Tol Ta  €TTITTEdA
TTPOCAPPOOCTIKOTNTAG Kal opyavwaolaknig eueAigias (Kohli & Jaworski, 1990). MapdAAnAa,
TTANB0G EUTTEIPIKWYV PEAETWYV KATASEIKVUEI OTI O TIPOCAVATOAIOUOG OTNV ayopd CUVOEETAI
BeTIKG HPE TNV IKAVOTTOINON TwV TTEAATWY Kal TN OUVOAIKR €TTIXEIpNolak atmmédoon,
OupBdaAovTag Kar autév Tov TPOTTO OTn OlauopPwWan BIWCIPHOU AvVTAyWVIOTIKOU
TTAEOVEKTHMATOG Kal Jakpoxpoviag emituyiag (Jaworski & Kohli, 1993) (Hult, Ketchen, &
Slater, 2005).

2nUavTIKOG TTapdyovtag emiTuxiag eival emmiong n nyeoia (leadership). H otparnyikn
nyeoia kaBopifel Tov TPOTTO WE TOV OTIOI0O Ol OTPATNYIKEG aTTOQPACEIS AaupBdavovTal,
ETTIKOIVWVOUVTAI KAl UAOTTOIoUVTAl €vTOG Tou opyaviopou. O lIreland kar o Hitt
utrooTnpifouv OTI Ol ETTITUXNUEVOI NYETEG CUVOUAZOUV TO OPaUa WE TNV ETTIXEIPNOIOKN
TTeIBapyxia kalr dnuioupyouv opyavwalakd TrepIBAAAovTa TTou evBappuvouv Tn Habnon
Kal Tnv kaivotopia (lreland & Hitt, 2005). H nyeoia, ouvettwg, aTTOTEAE TO CUVOETIKO
OTOIXEIO TTOU PETATPETTEI TN Bewpia o€ TTPALN Kal eEA0PAAIlEl TN CUVETTH £QAPUOYH TwV

OTPOTNYIKWY OTOXWV.

H emTuxio Twv opyaviopwy €6opTaTal akOun amd Tnv IKavotnta OAOKApwaong Twv
AeIToupyiov  Kal TG opadikAG ouvepyaciag. H evdoopyavwaolok ouvepyaoia, n
avtaAAayn yvwong Kai n avamtuén SIKTUWV attoTeEAOUV KaBOoPIOTIKOUG TTOPAYOVTEG VI TN
dlatipnon TG avtaywvioTikOTNTag. O Nonaka kai Takeuchi avag@épouv 611 n dnuioupyia
YyVWOong evidg TOU OpyaviopoU, n oTToia eTITUYyXAveTal JEOW TNG AAANAETTIOpaong HETAgU
Twv epyaldopévwy, gival n BAon TNG KAIVOTOMIOG Kal, KATA CUVETTEIA, TNG ETTITUXIAG
(Nonaka & Takeuchi, The knowledge-creating company, 1995). ‘Etol, n oTparnyikn
dladikacia dev TTEPIOPICETAI OTA AVWTEPA DIOIKNTIKA ETTITTEDA, AAAG aPOPA& TO GUVOAO TOU

opyaviouou.

H aloAdynon tng oTtpatnyikig €mmidoong OAOKANPWVEI TOV KUKAO TOU OTPATNYIKOU
HAVaTEPEVT KAl ETTITPETTEI TNV EKTIMNON TNG ETTITUXIAG O€ TTOOOTIKOUG, GAAA KAl TTOIOTIKOUG
o6poug. O1 Kaplan kai Norton pe 10 povrédo Tou Balanced Scorecard avédeigav tnv
AvAYKN OUVOUOOHOU OIKOVOUIKWY KOl JN OIKOVOUIKWY OEIKTWY, WOTE VA UTTAPXEI
OuVvoAIKH eikdva Tng etridoong (Kaplan & Norton, The balanced scorecard: Translating
strategy into action, 1996). AuTtr] n TTPOCEyyION eVIOXUEl TN OTPATNYIKA CUVETTEIQ, KABWG
EMTPETTEI TNV AVATPOPODOTNON TWV ATTOTEAEOUATWY 0T dladikacia AYng aTToedoewv

Kol CUMBAAAEl 0Tn cuvexr BEATIwON TNG OTPATNYIKAG.



TéNOG, TO oTPaATNYIKO MAVOTIPEVT EVOWUATWVEI TNV €vvola TNG BIWCINOTNTAG KAl TNG
ETAIPIKAG UTTEUOUVOTNTAG WG BATIKOUG TTAPAYOVTEG ETTIXEIPNMATIKAG £TTITUXIAG. MAAIoTA,
ol Porter ka1 Kramer tévioav 611 n dnuioupyia KoIvAig agiag (shared value) ouvdéel Tnv
KOIVWVIKA TTPO0D0 HE TNV ETTIXEIPNUATIKA €TTIOOCN, 0dNYWVTAG O€ OTPATNYIKEG TTOU
TTPOAYOUV TOOO TO KOIVWVIKO OpeAOG 600 Kal TV avTaywvioTIKOTNTa (Porter & Kramer,
Creating shared value, 2011). H emixeipnon TToU EVOWMATWVEI TN PIWCINOTNTG OTN
OTPATNYIKN TNG OeV A&ITOUPYEI ATTAWG WG OIKOVOUIKOG OpYaVIGHOG, AAd WG BETUOGS TTOU

OUVOIAPOPPUIVEI TO KOIVWVIKO Kal TTEPIBAANOVTIKS TNG TTEPIBAAAOV.

2UMTTEPOCHATIKA, N ETTIXEIPNUATIKY ETTITUXIO OTTOTEAEI TO ATTOTEAEOPA MIaG OUVOETNG
dladikaciag oTpatnyikoUu pavarCuevTt, n otroia TrepIAAPPBAveEl TR ouvexr avaAucn Tou
TTEPIBAAAOVTOG, TNV AVATITUEN KAIVOTOPIWY, TV ATTOTEAECUATIKA Nyeoia Kal TN BIWCIKN
euBuypdupIon TTOPWV Kal OTOXWY. To oTpaTnyIKG PAVATJUEVT, ETTOMEVWG, dev gival
aTTAWG €va TEXVIKO epyaAgio, aAAG évag UNXAVIOPOG ONIKNG ETTIXEIPNCIAKAS KaTEULBUVONG
TTOU PETaQPAlel TN Bewpia o€ TTPAKTIKA mITUXia (Dess, Lumpkin, Eisner, & McNamara,
2021).

2.3 AVTaOyWwVIOTIKO TTAEOVEKTNHA: OEWPNTIKEG TTPOCEYYIOEIG

H emdiwén kai n diatipnon Tou avTaywvioTIKOU TTAEOVEKTAUATOG GTTOTEAOUV TOV TTUPH VA
TOU OTPATNYIKOU PAvaT{PevT. O 6p0og ava@épeTal oTn duvaTOTATA WIAG ETTIXEIPNONG VO
emTUYXAvEl £TTIOO0N AVWTEPN TOU HECOU OPOU TOU KAADOU TNG, GEIOTTOIVTAG TTOPOUG Kal
IKAvOTNTEG TTOU OeV gival EUKOAO va avTiypagouv f va utrokatactaBouv (Barney, Firm
resources and sustained competitive advantage, 1991). 210 Mé€paopa Twv SEKAETIWY, N
évvola auTh €xel epunveudel atrd SIaPOPETIKEG BewpnTIKEG OXOAEG, KABE Wia atmd TIg

OTTOIEG TTPOOYEPEI HOVADIKY OTITIKN] VIO TN GUON TNG OTPATNYIKNG ETTITUXIOG.

H mpwTn BepeAiwpévn TTPOCEYYION TOU AVTAYWVIOTIKOU TTAEOVEKTAMATOG €ival QuTr TOU
Michael Porter, o omoiog oTig dekaetieg Tou 1980 kai Tou 1990 kaBdpioe Ta Bacikd
TPOTUTTA TNG avAAluong &vog KAGDOU KOl TwV AVIAYWVIOTIKWY OTpaTnyiKwy. [io
avoAuTIKd, o Porter uttooTApIEE OTI TO AVTAYWVIOTIKG TTAEOVEKTNMO TTPOKUTITEI ATTO TN
Béon Tou kataAauBavel n emyeipnon otov KAGSO Kal TIG OTPATNYIKEG ETTIAOYEG TTOU
UIOBETEI yIa va avTIHETWTTIOE! TIG TTEVTE dUVAUEIS Tou avTaywviopou (Porter, 1980). Oi
ETTIXEIPACEIC TTOU KATOPOWVOUV va €AEyEOuv auTéC TIGC OUVAMEIS ATTOKTOUV OTABEPO
TTAEOVEKTNPO o€ eTTITTEDO0 KOOTOUG i dlagopoTtroinong. AuTr) n TTPOCEYYIoN €0TIAOE OTN
Ooul Tou KAGBOU Kal OTIC QVTIKEIYEVIKEG CUVBNKEG TNG ayopds wg KaBopIoTIKOUG

TTAPAYOVTEG ETTITUXIOG.

To umddelypa Twv TEVTE duvdapewyv Tou Porter (Five Forces Model) trporteivel 611 o

BaBPOG avTaywviopou Kal KEPBoPopIag evOg KAGdOU eTTnPedleTal atro TTEVTE KUPIEG



TMECEIG: TNV OTTEINR €10000U VEWV AVTAYWVIOTWY, TN dIATTPAYUATEUTIKA dUvVAun TwV
TTpounBeutwy, Tn OIATTPAYMATEUTIK OUvOun TWV QyopaoTwyv, TNV  aTtTelAf
UTTOKATACTATWY TTPOIOVTWY KAl TOV AVTOYWVICHO PETAGU TWV UTTAPXOUC WV ETTIXEIPACEWY
(Porter, 1985). H avdAuon autwv Twv OUVAPEWV ETTITPETTEI TV OTTOTUTTWON TWV
€EWTEPIKWV TTAPAYOVTWY TTOU £TTNPEAZOUV Th OTPATNYIKA BE0n MIag ETTIXEipPNONG Kal
evioxUel TNV IKAVOTNTA TNG va TTPOPRAETTEI KIVAOEIS TOU avTaywviopou. To JovTéAo auTd
ouvoéetal Gueoa pe TN SWOT Analysis, KOBWG ETTITPETTEI TOV EVIOTTIONO TWV £EWTEPIKWV

KEUKAIPIWVY KAl «ATTEINOVY» TTOU aTToTEAOUV T BACN TOU OTPATNYIKOU aXedIa0HOU.

Mapd TNV €mmppon Tou, To JovTéAo Tou Porter €xel dexOei onuavTiky KPITIKA KAl O€ AuTo
ogeiloupe va goTidooupe. O1 Grant To 2019 kai Mintzberg 1o 1994 utrooTnpidouv OTI N
Bewpia Tou Porter gival KatdAANAN yia otaBepd TTepIBAANovTa, aAAd dev avTaTTOKpPIVETAl
TTANPWGS OTNV TTPAYMATIKOTNTA TWV Taxéwg PeTaBaAAopevwy ayopwyv (Grant, 2021)
(Mintzberg, 1994). ZAuepa, O1 ETTIXEIPAOCEIG OEV AVTIMETWTTICOUV JOVO aVTAYWVIOTEG, GAAG
Kal  véoug TUTTOUG aTTeIAWV, OTTWG N TEXVOAOYIKN]  KOIVOTOMIA, O  Wn@IoKOG
HeTaoXNMUOTIONGG Kal o1 KOIVWwVIKEG aAayég. QoToo0, N Bswpia Tou Porter e¢akoAouBei
va aTroTeAEl BEPENIO yIa TNV KATAvONon TNG €EWTEPIKAG BIAOTACNG TG OTPATNYIKAG KAl
OuvIoTa onuavtikd epyaAeio oupttAfpwong g SWOT Analysis oto oT1ddlo Tng

TTEPIBAANOVTIKAG avAaAuong.

H &eutepn onuavTikr) BewpnTik oXoAn €ival n Resource-Based View (RBV), n otroia
METATOTTIOE TV TIPOCOXN aTTO TO EEWTEPIKO TIPOG TO ECWTEPIKO TTEPIBAANOV TG
emyeipnong. O Wernerfelt To 1984 kai apydtepa o Barney 1o 1991 utrootipiéav 611 10
AVTOYWVIOTIKG TTAEOVEKTNUA TTPOEPXETAI ATTO TTOPOUG TTOU Eival TTOAUTIUOI, OTTAVIOL,
duoetridekTol Kal PN uttokataotdoigol (VRIN criteria). Autoi o1 Topol ptropei va givai
(PUOIKOI, TEXVOAOYIKOI, XPNHUATOOIKOVOMIKOI j avBpwTTIvol, KaBwg Kal duAol, 6TTwe N @run,
TO EUTTOPIKO OO Kal n opyavwaolakh kKouAtoupa (Wernerfelt, 1984) (Barney, Firm
resources and sustained competitive advantage, 1991). O Trupivag Tng RBV ¢givai 611 n
HoKpoTTpOBeoun emmiTuxia dev eEaptdTal TOGo ammd Tn B€on otov KAAdo 600 amod Tnv

IKavOTNTa agloTroinong Kal TTPOCTACIAG TWV HOVADIKWY ECWTEPIKWY TTOPWV.

H RBV atrotéAeoe pIdikiy aAAayA oTnv avtiAnyn tng oTpatnyiknig. Evw n Tpooéyyion tou
Porter emMKEVTPWVETAI OTO TTWG N ETTIXEIPNON avTayWVICETAI OTO €EWTEPIKO TTEPIBAAAOY,
N RBV €TTIKEVTPWVETAI OTO TTWG N ETTIXEIPNOT SIAQPOPOTIOIEITAI HECW TWV ECWTEPIKWY TNG
iKavoTATwV (Grant, 2021). H olyxpovn €épeuva €xel OciEel OTI OI ETTIXEIPNOEIS TTOU
OlaBéTouV OTTAVIOUG KaI [N avTiypdwigoug Tépoug uptmopolv va diatnpAoouv Tnv

UTTEPOXNA TOUG aKOWa Kal o€ aoTaBeic ayopég. 210 TAdiolo autd, n SWOT Analysis



ouvdéel Tn Bewpia TNg RBV pe Tnv e€wTepikA avaAuon, EVOWHPATWVOVTAG TNV ATTOTUTTWON

TWV ECWTEPIKWYV dUVATOTATWY OTa «strengths» Kal «weaknesses» TnG TTIXEIPNONG.

H Ttpitn mpooéyyion Tou emnpéace TNV €EENIEN TnG Bewpiag Tou avTaywvioTIKOU
TTAEOVEKTAMATOG €ival auTh Twv duvauikwy IkavoTATwy (dynamic capabilities). O Teece
emmekTeivovTag Tn Aoyikn TG RBYV, 1évice 611 01 emTixelprioelg dev umopoulv va otnpifovral
0€ OTATIKOUG TIOpoug, OAAG TIPETTEl va avamrTUooouV UNXOVIoOPoUG pddnong Kai
TIPOCAPHOYAG TTOU TOUG ETTITPETTOUV VA ETTAVADIANOPPUWVOUV TIG IKAVOTNTEG TOUG
avaloya pe TIGC aAAayéc Tou efwTepikoU TTePIBAANOVTOG. O SUVAMIKEG IKAVOTNTEG
avagépovTal oTnv IKaveTnTa TNG ETTIXEIPNONG VA €VTOTTICEl EUKAIPiEG (Sensing), va TIG
aglotrolei (seizing) kair va avadiapBpwvel Toug TOpoug NG (transforming) (Teece,
Dynamic capabilities and strategic management: Organizing for innovation and growth,
2018). Autf) n TTpocéyyion KaBIoTA TN oTpaTnyIKA Hia diapkr diadikaaia GENIENG Kal OXI

oiyoupa éva oTaTIKO OXEDIO.

H Bewpia Twv OUVAUIKWY IKAVOTHATWY CUVOEETAI ETTITTPOCOETA UE TNV KAIVOTOMIa Kal TN
MABnon wg TNy£ég avtaywvioTIKOTNTag. O1 €TMIXEIPOEIG TTOU JIABETOUV QVETTTUYHEVEG
OUVAMIKES IKavOTNTEG €ival o€ Béon va TrpooapudlovTal ypriyopa o€ alAayég Tng
NTong, va eKPETAAAEUOVTOl TEXVOAOYIKEG €€eAICEIC Kal va  avamTuooouv  véa
emyeipnUaTikd povréAa (Eisenhardt & Martin, 2000). H SWOT Analysis ptopei va
AeIToupynoel o€ autd TO TTAQIOIO WG PNXAVIOPOG autoagloAdynong, evroTri(ovTag Ta
OnuEia oTa OTT0iA N ETTIXEIPNON TTPETTEI VA £TTEVOUCEI YIA va dIATNPEOCEI TN OTPATNYIKI TNG
euehigia. Me Ttov TpdéTTO aQUTO, N SWOT ouvdéetal pe TN duvauik didotaon Tng

OTPOTNYIKAG, AEITOUPYWVTAG WG EPYaAEio uabnong Kal avavéwong.

2UVvoAIK& Ba pTTopoUCapE va TTOUUE OTI 01 BewpnTIKEG TTpooeyyioelg Tou Porter, Tng RBV
KOl Twv OUVAMIKWY IKAVOTATWY aTtroTeAoUv Ta Tpia Baoikd BguéAia NG ouyxpovng
OTPATNYIKNG OKEWNG. € OOPEG YPAMMEG, N TIPWTN €0TIACEl OTO TIOU TIPETTEl VA
AVTAYWVIOTEI N TTIXEIPNOTN, N deUTEPN OTO TTWG UTTOPEI va dNUIOUPYROEl TTAEOVEKTNUA,
KQI N TPITN OTO TTWG PTToPEi va To diatnproel ato Xpoévo. H SWOT Analysis atroTeAei 10
onueEio oUYKAIONG QUTWV TwV TIPOCEYYIOEWY, KABWG EVOWMATWVEI TNV EEWTEPIKA
avaAuan, TNV ECWTEPIKK ATTOTIUNGN KAl TN QUVANIKA TTPOCAPUOYT] O€ VA £VIAIo AVOAUTIKO
TTAaiolo (Helms & Nixon, 2010).



SWOT Analysis:
H r'epupa tng Ztpatnytkng Emtuyiag

Michael Porter & Resource-Based View (RBV)
E§wtepikn Avaluvon & Eowtepikoi Mopot

Avvara Inpeia
(Strengths)

VRIO: Valuable, Rare,
Inimitable, Organized
Xaptoypagei ta Avvara
Inpeia (S) kat Tiq Abuvapieg
(W) Bdoet Tou mhatoiov
VRIO.

5 AVTQyWVIOTIKES
Avvaperg
Npoobdiopitet Tig Evkatpieg
(0) kat Anethég (T) péow
TV 5 AVTaywvIoTIKWY
Auvvdpewv Tou kKAadov.

Avvapikeg Ikavotnteg

& Avavéwon
AneI\E Abuvapieg
(Threats (Weaknesses)
Oswpnuki Mpooéyylon  Eotiaon AvdAuong MnyR Ynepoxne
. . E€wTepLko Ttpatnyikn TonoBETnon . .
5 AVIaywvioTIKES Ynddetypa Porter : ) : Tuvexnc Mpocappoyn
Avvdpei MepiBaliov (Kootog/Awapoporoinan) & AvacivBeon
Mpoabdlopicet Tic Evkaipieg ) EowTEpIKO Katoxf oA Tywy & AetToupyel wg PoxAOC yia
(0) kat Ameiég (T) péow Resoliice Based View NeptBaAhov ondviwy tépwv (VRIO) TN ouvEYT| Tipoaappioyf Kat
TWV 5 AVTaywvioTIKWV WV = = : avacbveeon Twv Mopwv
ToU KAGSoU. 3 ; OWTEPLKES KavoTnTa oUVEX00g 0T0 XpOvo.
Auvapkeg IkavotnTeg Awadikaoieg avadlapBpwaong & padnang A
Itpatnykn Epappoyn (The Body Shop Case)
Alomoinon Heiki¢ Wnprakog Metaoxnpatiopog . Bwpdkion Evavtt

4 Avtaywviopob (ST Strategy)

JJ -+ Xprion g auBevTIKGTATAS TOU
brand (S) yta mpogtacia and to
@awayevo tou greenwashing (T).

Tavtotntag (SO Strategy) 'E (WO Strategy)
Xprjon Tou toupo0 brand equity o e Ynéppaon Twv YneLakwv -
(S) yta expetalAevon tng avodou . abduvaptwy (W) péow enevoboswy  © N§

e "npdotvng” owkovopiag (0). 0E TEXVOAOYIKES EUKALPIES Kal -
e-commerce (0).

Aidypauua 2. MovréAo evorroinong Bewpiwv aviaywVvioTIKOU TTAEOVEKTHIATOS UEOW TNG
Swot Analysis

24 O poAog TNG OTPATNYIKAG OTNV TTAYKOOMIOTTOINUEVN
OIKOVOia

H tmaykoouiotroinon €xel HETAROPPWOEl PICIKA TO TTEdI0 EQAPUOYNG TOU OTPATNYIKOU
HAVATEPEVT, KOBIOTWVTAG TO ATTAPAITNTO EPYOAEIO TTPOCAVATOAIOHOU O¢ éva TTEPIBAAAOV
augavopevng TTOAUTTAOKOTNTAG. H d1EBVAG evoTToinon Twv ayopwy, n avarmTtugn Twv
WNQIOKWY TeXVOAOYIWY Kal TEAOG n dvodog Twv avadulOueEVWY OIKOVOMIWY £XOUV
OnNUIoUPYROEl VEEC HOPPEG avTaywviopoU Kal ouvepyaaiag (Hitt, Ireland, & Hoskisson,
2024). Z& auto 10O TTAQICI0, N OTPATNYIKN dev aopd Yovo Tn diaxeipion TTOPwWYV, aAAd TN
OlIaPOPPWON MIAG TTAYKOOMIAG TAUTOTATAG TTOU ETTITPETTEI OTNV ETTIXEIPNON VO ASITOUpPYEi

atroTEAEOHATIKG 0€ TTOANATTAG TTOMITIOUIKA KOl OIKOVOMIKG TTEPIBAAAOVTA.

O1 emixelipAoelg TTou dpacTnploTrolouvTal dIEBVWG avTIMETWTTICOUV TO SiIANPUa PETOEU
TTAyKOOMIOG TUTTOTTOINONG Kal TOTTIKAG TTpooappoyng. Or Bartlett kar Ghoshal 1o 2002



glofyayav TO UTTOOEIYMO TwV TTOAUEBVIKWY OTPATNYIKWY, TO OTIOI0 TIPOTEIVEI TNV
uloBétnon piag d1eBvIkNG TTpootyyiong (transnational strategy), ouvdudlovrag Ta
TTAEOVEKTHHATA TNG TTAYKOOMIAG OTTOTEAEOUATIKOTATAG PE TNV EUEAIEIA TNV TOTTIKH ayopd.
AUTH n 100pPOTTId ATTAITEl AVOAUTIKF] IKAVOTNTA Kol €UEAIGia, XAPOKTNPIOTIKA TTOU
ouvdEéovTal JE TNV OUCia TOU OTPATNYIKOU PAvaTCuevT Kal Tng SWOT Analysis, kaBwg n
TEAEUTAIO E€TITPETTEI TNV TAUTOXPOVN KATAVONON TIOYKOOMIWY TACEWV Kal TOTTIKWV
duvarotiTwy (Bartlett & Ghoshal, 2002).

H texvoAoyikr) TTPO0S0G Kal N Wn@IaKr LETAPOPPWON £XOUV ETTIONG AVAdIANOPPUICE! TN
oTpatnyikr Aoyikf. O1 emxeipnoeig dev aviaywvidovral TTAEOV ATTOKAEIOTIKA Pe BAon
TTpoiovTa 1 uTinpPeoieg, OAAG pe Baon TTAATEOPUEG, Oedopéva KAl WNQIaKA
oikoouoTAuaTa. O Grant emonuaivel 6TI N oTPATNYIKN GTN CUYXPOVN £TTOXI OPEiAel va
EVOWMATWVEI TV TEXVOAOYIKN KalvoTopia wg BaoikA 1Tnyn agiag (Grant, 2021). ¢ autd
TO TTAQiOl0, n oTpaTnyikl avaAuon Trpémel va AauBdver uttdyn Oxi pévo Toug
TTapadOCIOKOUG TTAPAYOVTEG TNG AyopPdg, AAAd Kal TOUG TEXVOAOYIKOUG Kal KOIVWVIKOUG

METAOYXNUOTIOMOUG TTOU TTNPEACOUV TO ETTIXEIPNMATIKG TOTTIO.

EmmpdoBera, Ba TTpétrel va onueiwBei 6T n Biwoiudtnta KAl N €TAIPIKN UTTEUBUVOTNTA
éxouv avadelxBei w¢g kabopioTikoi TTapdyovieg oTPaATNyIKAG SlagopoTioinong oTn
ouUyxpovn TTaykoopia oikovouia. O Porter kai o Kramer 1o 2011 Trpdteivav Tnv évvola tng
onuioupyiag koivig agiag (shared value), uttooTnpidovtag OTI n €TTIXEIPNON TTPETTEI VO
EVOWMOTWVEl KOIVWVIKOUG Kal TTEPIBAAAOVTIKOUG OTOXOUG OTNV  ETTIXEIPNCIAKN TNG
otpatnyikr (Porter & Kramer, 2011). O1 eTTIXEIPAOEIG TTOU ETTITUYXAVOUV VA CUVOECOUV TN
BIWOINOTNTA PE TNV KAIVOTOMIO ATTOKTOUV GNUAVTIKO AvTaywVIOTIKO TTAEOVEKTNMA, apoU
eVIOXUOUV TNV EPTTIOTOOUVN TWV KATAVOAWTWY KAl TIPOCAPUGLoVTal OTIG ATTAITHOEIS TWV

ETTEVOUTWV KaI TWV PUBUICTIKWYV APXWV.

EmTTAéov, n OTPATNYIK OTN  ONUEPIVI]  TTAYKOOMIOTTOINUEVN — TTPAYMATIKOTNTA
TTepIAauBavel TN Olaxeipion TTOAUETTITTEOWY KIVOUVWY OE OIKOVOMIKO, YEWTTOAITIKO,
TEXVOAOYIKO Kal TTEPIBAANOVTIKO €TTITTESO. H IKAVOTNTO TWV ETTIXEIPNOEWY VA EVTOTTIOUV,
va agiodoyolv Kol va QVTIMETWTTICOUV auTOUG TOoug KIVOUVOUG aTTOTEAEI OTOIXEIO
oTPaTNYIKNG avwrepdtntag. H SWOT Analysis mmapéxel Tn dour yia tnv agioAhdéynon
TETOIWV TTOPAYOVTWY, ETTITPETTOVTIAG TN METATPOTTA TWV ATTEIAWV O EUKAIPIEG UEOW

oTpPATNYIKNAG TTPORAewnNS Kal Tipocappoynig (Hill & Westbrook, 1997).

TéAog, oTnv TTAyKOOHIO OIKOVOWIQ, N OTPATNYIKI ATTOKTA KAl KIO OIKOVOMIKO-KOIVWVIKA
dldoTaon, KaBWwg o1 emMIXEIPAOEIS KalouvTal va oupfdAlouv OTnv eunuepia Twv
KoIvwviwy 6tTou dpaacTtnplotroiouvTal. O1 Jones, Comfort kai Hillier emonuaivouv 611 01

ETTIXEIPNOEIG TTOU EVOWUATWVOUV TNV ETAIPIK KOIVWVIKF €uBUvn OTOV OTPOTNYIKO



OX€DIOONO TOUG €vIOXUOUV TN GAUN TOUG Kal dnuUIoupyouv PakpotrpodBeoun aia. 'ETol, n
oTpaTNYIKN dev TTEPIOPICETal 0T BeEATIOTOTTOINCON KEPOWYV, AANG ek@pPAlel Tn déopeEUon
TNG ETTIXEIPNONG ATTEVAVTI OE EUPUTEPEG KOIVWVIKEG Kal TTEPIBAAAOVTIKEG TTpoKAACEIg (Hill
& Jones, 2024).

Ev katakAeidl, o pOAog TNG OTPATNYIKAG OTNV TIAYKOOMIOTTOINKEVN OIKovouia eival
TTOAUBIGOTOTOG: KaBodnyei TNV €Tmixeipnon oTtn dlaxeipion TG TTOAUTTAOKOTNTAG, OTNV
TTpowBlnon TNG KaIvOToliag, oTnV evowudtwon Tng BIwoIudtnTag Kai oTnv €TTITEUEN
BETIKOU KOIVWVIKOU avTIKTUTTOU. To OTPATNYIKO JAVOTEUEVT, ETTOPEVWG, OTTOTEAE BEEAIO
AiBo yia TNV €TTITEUEN OAIKNG AVTAYWVIOTIKOTNTAG, vy n SWOT Analysis Asitoupyei wg
dlaxpovikd epyaleio TTou cuvdéel Tn Bewpia Pe TNV TTPAEN, TTPOCPEPOVTAG CAPHVEIA OTN

xapaén oTpatnyikwy ammopdocwyv (David & David, 2025).
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KepdaAaio 3

EPTAAEIA ZTPATHINKHZ ANAAYZHZ

3.1 H onpacia Tng oTpaTnyikng avaAuong

H oTtpatnyik avdAuon amoteAei Tn Baon kdBe diadikaciag oTpatnyikoUu HAVOTCUEVT,
KaBwWg TTpooPEpel Ta atrapaiTnTa dedopéva Kal EPUNVEUTIKA TTAQioIa yia Tn Afjyn opBwv
amo@doswyv. Méow Tng OTPATNYIKAG avAAuong, ol ETTIXEIPNOEIG KaTtavoouv TG00 TO
€EWTEPIKO OO0 KAl TO ECWTEPIKO TOug TTEPIBAAAOV, evTOTTICOUV TIG KPICIUES ETTIPPOEG TTOU
emnpedlouv TNV E€TTid0CH TOUG Kal OIOPOPPWVOUV PBIWCIPES OTPATNYIKEG TTOPEIEG
(Johnson, Scholes, & Whittington, 2024). H aia Tng oTpaTtnyIKAg avaAuong £yKeiTal oThv
IKAVOTNTA TNG VO PETATPETTEI TNV TTOAUTTAOKOTATA TOU ETTIXEIPNHATIKOU TTEPIBAAAOVTOG O€
OUCTNMATIKA YVWOT, EMTPETTOVTAG OTNV ETTIXEIPNON VA avaTiTUEEl TIPOCAPUOCTIKES Kal

KAIVOTOUEG OTPATNYIKEG.

210V TTUpVa TNG oTPaTNYIKAS avaAuong BpiokeTal N avdaykn Kkatavonong Twv dUVANEWY
TTOU JIOUOPPUWVOUY TOV AVTAYWVIOWO KAl TwV TTapayoviwy TTou TTpoodlopifouv T
oTpartnyikr 8éon tTng emxeipnong. O1 opyaviouoi Tou avaAlouv e akpifeia Tig TAoEIg
TNG ayopdg, TIG TEXVOAOYIKEG £CENIEEIC KAl TIG METABOAEG OTIC TTPOTIMACEIS TWV AYyOPACTWV
MTTOPOUV VA TTPOCGAPHOCOUV TIG BOUEG TOUG Kal va EKUETAAAEUBOUV eukalpieg avaTTuéng
(Grant, 2021). H otpatnyikf avadAuon, CUVETTWG, AEITOUPYET WG «TTUEIDO» TTOU KOTEUBUVEI

TN MOKPOTTPOBEC YN OTPATNYIKI KOl ATTOTPETTEI TOV OTPATNYIKO £EQNOUXACUO.

H ouyxpovn emmixeipnon dpaocTnpIOTToIEiTal O €va TTOAUETTITTEDO Kal SIaguvOedEUEVO
TTaykbéopio  TTEPIBAAAOY, OTTOU 01 TTAPAdOCIOKOi  TTAPAYOVTEG  AVTAYWVICTIKOTATAG
ouvdudalovTtal pe vEeG DUVANEIG, OTTWG N Yn@loTroinan, n BIwoIudTNTA KAl 1 KOIVWVIKI)
€ubuvn. Zupgpwva pe Tov Wheelen kai Tov Hunger, n oTpatnyikr] avaAuon TTpETTEl va gival
ouvexng dladikaoia kal Oyl oTaTikd Pripa Tou oTpatnyikou oxediacouou (Wheelen &
Hunger, 2018). H diapkni¢ TapakoAouBnon kai agloAdynan Tou epIBAAAOVTOG BonBd Tig
ETTIXEIPNOEIG va dlaTnpoUV OTPATNYIKI) OUVOXA Kal eueAigia, TTpocapudlovTag yKaipa TIG

ATTOPACEIG TOUG OTIG JETABAAANOUEVEG OUVONKEG.

H oTtpatnyikfy avadAucn SiakpiveTal o€ eEWTEPIKA Kal e0wTEPIKA. H eEwTepIK avaAuon
ETTIKEVTPWVETAI OTIG OUVONKEG TNG ayopdg Kal OTIG SUVAUEIG TOU PAKPO- Kal MIKPO-
TTEPIBAAAOVTOG, EVWD N ECWTEPIKA ATTOTIMA TOUG TTOPOUG, TIG IKAVOTNTES KAl TIG OI0BIKATIEG
NG emmixeipnong. O ocuvduaoudg Twv dUO AUTWY BIACTACEWY TTPOCPEPEI OAOKANPWHEVN
EIKOVO TWV EUKAIPIWV Kal ATTEIAWV TTOU QVTIMETWTTICEI O OPYyaVIOPOG, KOBWG Kal Twv

IOXUpWYV Kal aduvauwy onueiwv Tou (David & David, 2025). 210 onueio autd, n SWOT



Analysis Agitoupyei WG OUVOETIKOG PNXAVIOUOG, EVOTTOIWVTAG TNV €EWTEPIKA  Kal

ECWTEPIKN ATTOTIMNGON O€ £VIAiO TTAQICIO GTPATNYIKAG EPUNVEIAG.

H amoreAeopatikiy oTpatnyikr] avaAucn TTPoUTToBETel TN XPAOoN TTOAAATTAWY £pyalEiwy
KOl JOVTEAWYV, TO OTToIa ETMITPETTOUV T oUCTNUATIKA SlEpEUvNON SIQPOPETIKWY TITUXWV
Tou eTmXeipnuaTikou TrepiBAAAovTog. 21a o dladedopéva ouykaTaAéyovTal n PESTEL
Analysis, 10 uttdédeiyua Twv Mévte Auvauewyv Tou Porter, To VRIO Framework kai 10
Balanced Scorecard. KdaBe epyaAeio Trapéxel OIAQOPETIKN OTITIKN Kal  €TiTTed0
€MBAEBbuvong, atmd 10 PJOKPOOIKOVOMIKO TTEPIBAANOV £wWG TNV ECWTEPIKN aglakh aAuaida.
O ouvdUOOPOG AUTWY TWV TTPOCEYYICEWY eVIOXUEI TNV QEIOTTIOTIA TWV OTPATNYIKWYV
ATTOPACEWY Kal CUMPBAAAEI OTNV 0IKOBOUNOTN avTayWwVIOTIKOU TTAcovekTAMaToG (Hill &
Jones, 2024).

TéAog, n oTpatnyiki avdAuon éxel eCehixBei ae Bepehiwdn Asiroupyia Tou GTPATNYIKOU
pavatluevt. Aev atroTeAei ammAwg Texvikn afiohdynong dedouévwy, aAAd diadikaaia
OUAAOYIKNG JABnong 1mou KaAAIEpyei Tn oTpaTtnyikr okéwn €vriog Tou opyaviouou. O
Mintzberg Tovioe OTI n emTUXIO MIGG OTPATNYIKNG &gV eEapTaTal OVO aTTO Ta OXESIA, aAAG
amd TNV IKavotnTa Katavonong Twv OOPIKWY OUVAUEWY TIOU OIONOPPUWVOUV TO
mepIBAAAov  (Mintzberg, 1994). Emopévwg, n oTpatnyikl avaAucn A€Itoupyei wg
pMnxaviopég dlapkoug MABnong Kol avarrpooapuoyng, Tpoodidoviag Bdabog kai

TTPOOTITIKI} OTN AW OTPATNYIKWY ATTOPACEWV.

3.2 PESTEL Analysis

H PESTEL Analysis (Political, Economic, Social, Technological, Environmental, Legal)
atroteAei éva amd Ta o diadedopuéva epyaleia avadAuong Tou eEwTEPIKOU MAKPO-
TTEPIBAANOVTOG TV eTTIXEIPROEWV. H avdAuon autr) BonBd& oTn CUCTNPATIKI KATAVONON
TWV HOKPOOIKOVOMIKWY Kal BETUIKWY TTapayoviwy TTou €TTNPeAlouv Tnv ETTIXEIpNON,
TTPOCYEPOVTAG OTPATNYIKK EIKOVA TWV EUKAIPILV KAl KIVOUVWY TTOU TTPOKUTITOUV OTTO TO
eCwTepIkO TTEPIBAAOV (Yuksel, 2012). O okomég Tng PESTEL civalr va e€otrAioel n
dloiknon Me éva TTAdiclo TTPOBAEWNSG Kal TTPOCOPUOYNG, ETITPETTOVTOG TNV EyKaipn
avayvwplion TAoEwyv TToU JTTOPOUV va TTNPEACOUV TNV £TTIOOCN Kal TN OTPATNYIKA TNG

ETTIXEIPNONG.

Apxikd, n moAmmkn dSiaoraon (Political factors) avagépetrar otn oTaBEPOTNTA TOU
TTOANITIKOU OUCTAMATOG, OTIG KUBEPVNTIKEG TTOMITIKEG, OTN POPOAOYia, OTOUG KAVOVIOUOUG
EMTTOPIOU KaI OTIG OX£0€IG Pe BIEBvVEIG opyaviopoug. H TTONITIKY) oTaBepdTnTa ATTOTEAET
BePENIO yIO TNV ETTIXEIPNUATIKI) AO@AAEIQ, VW TTONITIKEG HETAROAEG, OTTWG OAAAYEG OTN
@opoAoyIKf) TTIOMITIKI] | OTO €pyaTtikd Oikalio, PTTopolv va eTmnpedoouv dueca Tn

oTPaATNYIKN TNG eTaipeiag. O1 diebveig emmixeipAoeig OTTwg n Toyota r n Apple epapudélouv



ouUvOeTEG TTONITIKEG avaAuong KivoUvou yia va dIao@aAiocouv Tn CUPPOPPWON TOUG UE
TTOAATTAG pUBUICTIKA TTEPIBAAAOVTA (Grant, 2021). H katavénon Tou TTOMITIKOU TTAQICiOU
BonBd, cuvettwg, oTn dIOPOPPWON CTPATNYIKWY dIAPopoTToincng  TTPOCAPUOYAS

avaloya JeE TIG oUvBnKeg KABE XWpag.

Ev ouvexeia, o1 oikovouikoi mapdyovre¢ (Economic factors) trepidaupdavouv TIg
YEVIKOTEPEG OIKOVOUIKEG GUVBNKEG TTOU £TTNPEACOUV TNV KATAvAAWGN, TNV TTApaywyn Kai
TNV €mévouon. ZToixeia 6TTwg Ta €mMTOKIA, 0 TTANBwpPIoudg, 1o AEI, n avepyia kal ol
OUVAAAQYUOTIKEG 1I00TIHIEG KaBopiouv To KOOTOG KEQAAQiou Kal TNV ayopacTIKr dUvaun
Twv KatavoAwTtwv (Hill, Hoskisson, & Ireland , 2017). MNa Tapddeiyua, Katd mn dIGPKEIX
TNG OIKOVOMIKAG Kpiong Tou 2008, o1 emixelprioelg Tou dIEBETaV 10XUPr avaAuon Twv
OIKOVOUIKWY  OEIKTWY  TTPOCAPHOOTNKAY  TTI0  ATTOTEAEOMATIKA, OAVAKATAVEUOVTOG
eTeVOUOEIG Kal ETTAVOTTPOOdIoPifovTag ayopég-oToxoug. ETTouévwg, n PESTEL Analysis
TTapéXEl TTPOEIDOTTOINTIKOUG PNXAVIOUOUG TToU BonBouv TIG ETTIXEIPAOEIG VO TTPOBAETTOUV

OIKOVOUIKOUG KUKAOUG Kal va TTpocapuolouV TIC OTPATNYIKEG TOUG.

EmmpbéoBeta, n koivwvikn Oidoraon (Social factors) agopd TIC dNUOYPAPIKES
MeTaBOAEG, TIG afieg, TIC OTACEIS Kal TIG TTPOCOOKIEG TWV ayopacTwy. H Kovwvikn
euaioBnTotroinon o¢ Bépata BiwoiydtnTag kai n evioxuon NG TTEPIBAANOVTIKAG
ouveidnong éxouv aAAagel piIfik& To TOTTIO TOU PAPKETIVYK Kal TNG TTapaywyns (Kotler &
Keller, Marketing management, 2025). Etaipeieg 6TTwg n Unilever kai n Patagonia éxouv
eTTEVOUOEI O€ KOIVWVIKA UTTEUBUVEG OTPATNYIKEG TTOU AVTATTOKPivOvTal 0T {ATNon yia
NBIK& TTpoidvTa. H KaTavonon Twv KOIVWVIKWY TTapayoviwy péow tng PESTEL emitpéTTel
TNV TTPORAEWN METAROAWY OTN CUMTTEPIPOPA TWV QYOPACTWV Kal Tn Olaudppwaon

oTpaTtnyikwy branding TTou gvioxuouv Tn @riun Kai TRV agociwaon.

Akéun, n rexvoAoyikn diaoraon (Technological factors) eival kpioiun otn cuyxpovn
OIKovopia TNG yvwong. H 1axutnTta Twv TEXVOAOYIKWY OAAAYWY, N AQUTOUATOTIOINCN, N
TEXVNTA vonuoouvn Kal O YNQIOKESG TTAATPOPUEG PETAOXNUATICOUV TA ETTIXEIPNMUATIKA
povTéAa (Porter & Heppelmann, 2014). O1 emmixeiprio€ig TTOU €TTEVOUOUV OE TEXVOAOYIKN
Kaivotopia kol R&D armmokTtoUv TTAEOVEKTNUA TAXUTNTAG KOI OTTOTEAECMOTIKOTNTAG.
MapdAAnAa, n Ttexvohoyia emmTPETTEl TN OUAAOYH Kal avdAuon Oedopévwyv PeEYAANg
KAipakag (big data), evioxUovtag tnv akpifeia NG oTpatnyikAg avaAuong Kai Tng
TPOBAewns. H PESTEL Analysis BonBd& oTov €vIOTTIONO TEXVOAOYIKWY EUKAIPIWV KAl

KIvOUvwV TTou £TTNPEeAlouV TN HAKPOTTPOBEC N BIWCINOTNTA.

2€ auTo To onpeio dev Ba TTpéTTel va TTapaBAéwouue Kai TNV mepiBaAlovrikn diaoTraon
(Environmental factors) éxel avadeixBei o€ oTpatnyikn TTPOTEQPAISTNTA VIO TIG

EMIXEIPAOEIG, AOYW Twv QUEAVOUEVWY TIPOCOOKIWY TWV KATAVOAWTWY KAl TwWV



KQVOVIOTIKWV TTIECEWV yIa Biwoiun avattugn. Or Porter kai Kramer utrooTtnpifouv 011 n
EVOWNATWOTN TNG BIWOIYOTNTAG OTN OTPATNYIKI UTTOPEI va 0dnyr o€l o€ dNUIoUpYia KoIVAG
agiag. H avdAuon twv 1TepIBAANOVTIKWY TTapayovTwy TTepIAaUBAavel {nTANOTA OTTWG N
dlaxeipion TTOpwWY, ol EKTTOPTTEG PUTTWYV Kal N KUKAIKA olkovopia (Porter & Kramer, 2011).
Etaipeieg, 6mwg n Tesla kal n Body Shop, aglomroiolv T1éT0IEC avaAUoElg yia va

evioxuoouv 1o NBIkS Toug TTPOQIA Kal va dl1aQopoTToiNBoUV 0& KOPETHEVES AYOPEG.

TéAog, o1 vouikoi rrapdyovreg (Legal factors) oxetidovral pe TN CUPPOPPWON TTPOG TN
vouoBeaia, Ta epyaciakd SIKAIWPATA, TNV TTPOCTACIA TNG TIVEUUATIKAG 1010KTNCIAG KAl
TOUG KAVOVEG avTaywVIoHoU. O TTOAUEBVIKEG ETTIXEIPACEIG TTPETTEI VA AEITOUPYOUV EVTOG
OIAQPOPETIKWY  VOUIKWY TTAQICiWV, KATI TTOU OTTAITEl  €GEIDIKEUPEVEG  OTPATNYIKEG
dlakuB£pvNoNg Kal VOUIKAG cuppopewong (Hill & Jones, 2024). H aduvapia katavénong
AUTWYV TWV TTAPAYSVTWY PTTOPEI va 00NYAOElI 0€ OTPATNYIKA 0@AApaTa 1) KUupwoelg. Méoa
ato Tnv PESTEL Analysis, o1 €TTIXEIPAOEIG EVTOTTICOUV TOUG KAVOVIOTIKOUG TTEPIOPICHOUG
TTOU ETTNPEALOUV TNV ETTIXEIPNUATIKA dpaoTNPIOTNTA Kal dlac@alifouv Tnv TApPNoN NBIKWV

KAl VOUIKWY TTPOTUTTWV.

©a ytropoucape va TTouue, AoItrév, he Bdaon 6Aa doa cidape péxpl Twpa 61 n PESTEL
Analysis, OUVOAIKQ, TTPOCQEPEI £va EUPU PHOKPO-OTPATNYIKO TTAQICIO TTOU ETTITPETTEI OTIG
ETTIXEIPAOEIC va TTPORAETTOUV KAl VO QVTATTIOKPIVOVTal OTIG GAAAYEC Tou TTEPIBAAAOVTOG.
2 ouvduaopod e Tn SWOT Analysis, n otroia €0TIACEI 0TO EOWTEPIKA duvaTd Kal aduvata
onueia, n PESTEL cupBdAAel otn ouvBeon piag oAIOTIKAG oTpaTtnyikig Bewpnong (Gurel
& Tat, 2017). O ouvduaopog Twv OUO epyaAciwv TTIPOCEEPEI TNV  ATTAPAITATN
EUBUYPAUMION METAEU TOU €CWTEPIKOU TTEPIBAAAOVTOG KAl TG ECWTEPIKAG OTPATNYIKAG

QUVANIKNG TNG ETTIXEIPNONG.

3.3 Porter’s Five Forces

To umédeiypa Twv Mévre Auvauewv Tou Porter atroteAei éva atrd Ta TTAéov BepeAitodn
epyaAgia avaAuong Tou JIKPO-TTEPIBAAAOVTOG Kal THG QVTAYWVIOTIKNG BOUNG VOGS KAGDOU.
O Michael Porter Mo cuykekpigéva uttooTAPIEE OTI N KeEPDOPOPIa HIAG €TTIXEIPNONG
KaBopileTal atrd TEvTe BaoiKEG DUVANEIG: TNV OTTEIAN VEWV €1I000WV, TN SIOTTPAYUATEUTIKN
Ouvaun Twv TTPOUNBEUTWY, TN dIATTPAYHATEUTIKA SUVAUN TwY ayopacTwV, TNV OTTEIAR

UTTOKATAOTATWY TTPOIOVTWY KAl TOV QVTAYWVIOUO PETAEU UPIOTAPEVWV ETTIXEIPOEWV.

H ouacia Tou uttodeiypaTtog £ykeimal oTnv Katavonaon OTI n OTPATNYIKN ETITUXIO £EapTAaTOI
atrd TN B€éon TTou KaTaAapPBAvel n €TXEipnon PEOQ O QUTO TO TTAQICIO Kal ATTd T
duvatoTNTd TNG va OIOUOPPWVEI TOUG KAVOVEG TOU AVTAYWVIOHOU TTPOG OQPEAOG TNG
(Porter, 1980).



ZEKIVWVTOG, N ameiAfl €10060U VEWV avraywvioTwy a@opd Ta euTréodia TTou
TTeplopiCouv 1 atmoTpETTouV TNV €i0od0 vEwv eTIXEIpAcewy oe évav KAGdo. Oco
uwnAdTepa gival Ta eUTTOdIO £1I00D0U, OTTWG TO APXIKO KEQAAAIO, 01 OIKOVOWIEG KAIMOKAG,
Ta OiKTUA BIAVOUNAG KAl N TTIOTOTNTA TTEAATWY, TOOO PIKPATEPN €ival N ATTEIAR KAl TOOO TTIO
oT1afepny n B€on Twv UTTOPXOVTWV ETTIXEIPHOEWY. Ta TTapddelyua, oTov KAGdO Tng
auTokivnToRiounxaviag, ol UPNAEG aTTaITHOEIS KEQAAQIOU Kal TEXVOyvwaiag dnuioupyouv
PpayuouUg €100d0U, TTPOCTATEUOVTAG TIS KABIEPWHEVEG eTaIpEieg OTTWG N Toyota kal n
Volkswagen (Grant, 2021). H katavénon autwv Twv @QPOYMWY ETITPETTEI OTIG
EMYEIPAOEIC va oxedialouv OTPaTNYIKEG OlaTAPNONG TOU  AVIAYWVIOTIKOU TOUG

TTAEOVEKTHATOG.

H Sdiamrpayuarsurikn SUvaun Twv mTPouNOsuTwyY CXETICETAI UE TNV ETTIPPON TTOU £X0UV
Ol TTPOUNBEUTEG OTIG TIMEG KAl oTRV TTOIOTNTA TWV €lIo0powyv. OTtav évag PIKPOG apiBudg
TTPOPNBEUTWYV EAEYXEI KPIOIHOUG TTOPOUG, N ETTIXEIPNON BPIOKETAI O€ PEIOVEKTIKA B€0N,
EVW 0€ ayopéc de TTOANOUG TTpounBeuTéG N €TMIXEipNon aTTOKTA  PEYAAUTEPN
OIATTPAYUATEUTIKA 10XU. ZThV TTayKOOUIA OIKOVOWia, ol €TaIpEieG UPNAAG TexVoAoyiag,
OTTWG N Apple, éxouv e€mITUXEI va €AEYXOUV OTPATNYIKA TNV £QODIACTIKA TOUG aAUCida
MEOoW KOBETOTTOINONG KAl OTPATNYIKWY CUVEPYACIWY, PEIWVOVTAG £TOI TNV £EAPTNOT) TOUG
(Hitt, lreland , & Hoskisson, 2024). Auti n 1coppotria peTalu €ApTNONG KAl

dIATTPAYUATEUTIKAG 1I0XUOG €ival KpioIKn yia TN BIwoiudTnTa YIAG oTPATNYIKAG.

AvrioToixa, n SiampayuareuTikny Suvaun Twv ayopaocTwy a@opd TNV IKAvoTnTa TOug
va eTTNPEEAlouV TIG TIUEG, TNV TTOIOTNTA Kal TIS uttnpeoieg. O ayopaoTEG ATTOKTOUV
MeEYaAUTEPN I0XU OTAV UTTAPXOUV TTOAAEG EVOAAQKTIKEG, OTAV TA TTPOIOVTA Eival OLOIOYEVH
Kal OTaV TO KOOTOG aAAAYAG TTPOUNBEUTH gival XapnAd. MNa TTapddelyud, otov KAAdOo Twv
KOANUVTIKWYV, N evioxuon Twv OIadIKTUOKWY TTAATQOPUWY €XEl EVOUVANWOElI TOV
KOTAvOoAWTr, O OTT0i0G TTAéOV COUYKPIVEI TIMEG KAl TTOIOTNTA O TTIPAYMATIKO XPOVO
(Kapferer, 2020). H otpatnyikfj avdAuon Twv ayopacTwy, ETTOPEVWG, Eival KABOPIOTIKN
yla TNV avdamTuén oTpaTnyikwy Ola@opoTroinong kal 1N dIauopewaon OXECEwv

mOoTOTNTAG.

H amelAj umokardorarwv mpoiovrwy avagEépeTal € TTPOIOVTA ) UTTNPETIEG TTOU
MTTOPOUV VA IKAVOTTOIGOUV TNV idIa avaykn JE dIa@opeTIKO TpOTT0. O00 peyaAuTepn ival
n d1a0e0IPOTNTA UTTOKATACTATWY, TOOO TTEPIOCCOTEPO TTEPIOPICETAlI N KEPDOPOPIa TOU
KAGdOU, KaBWG o1 ayopacTEG £xouv Tn duvaToTnTa £1MAOYNAGS. MNa TTapddelyua, n dvodog
Twv streaming uTTNPECIWVY UTTOKATEOTNOE TNV TTaPadoCIakn TNAEOpaon Kal PETERAAE

pIfiké Tn Biounxavia wuxaywyiag (Hill & Jones, 2024). H katavonon authg TN SUVAMIKAG



EMTPETTEI OTIG ETTIXEIPNOEISC VA  AVATITUOOOUV OTPATNYIKEG  dIAQOPOTIoINCNG  Kal

KQIvVOTOMiag TTou PETPIAZOUV TIG TTIECEIG TWV UTTOKATAOTATWV.

H teAeuTaia duvapn, o avraywviouos HETaél UPIOTAUEVWYV ETTIXEIPNHOEWY, Eival O TTIO
TTPOPAVAG KAl iCwG O TTIo £VIOVOG TTapAyovTag TTou KaBopilel TRV Kepdopopia evog
kAGdou. O Porter utrooTtnpilel 611 0 avtTaywvioudg aufdvertal, 0Tav UTTAPXOUV TTOAAOI
I0080vapOol TTAIKTEG, XapNnAR dlagopoTroinan TTPOIOVIWY Kal UWPnAd oTabepd KOOTOG
(Porter, 1985). H otpartnyikr] avdAucn Tou avTaywviCuoU ETTITPETTEI TNV AvVAYVWPION
onueiwv ouUykpouong Kal ouvepyaoiag péoa oTov KAGdOo, KaBwg kalr Tn xapagn
OTPATNYIKWY TTOU PETATOTTICOUV TOV AVTAYWVIOHO TTPOG TO TTAEOVEKTNUA TNG ETTIXEIPNONG.
2¢ autd 10 onueio, N SWOT Analysis ptropei va aglommoinBei yia Tn xaptoypdenon Twv
EOWTEPIKWV OUVAUEWY Kal aduvaplwy TTou eTTnpeeddouv TN B€on Tng €TmiXeipnong péoa

oTIg MévTte Auvapelg.

2¢ autd 1o onueio Ba TTpETTel va emonudvoupe 6T To uTTddelyua Tou Porter €xel dexOei
EKTEVI KPITIKN, KUPIWG €TTEION BewpPEi TIC BUVANEIG TOU avTayWVIOHOU WG £CWTEPIKES Kal
oT1aTikES. O1 olyxpoveg TTPOCEYYIoEIC UTTOaTNPICOUV OTI O AVTAYWVIONOG Eival OUVAUIKOG
Kal €TTNPEeddeTal amd Tn OUveXn KaIVOTOMia Kal TIC oTpaTtnylkég ouvepyaaoieg (Teece,
Dynamic capabilities and strategic management: Organizing for innovation and growth,
2018). Nap’ 6Aa auTtd, n aia Tou UTTOOEIYUATOG TTAPAPEVEI BIAXPOVIKH, KABWGS TTPOCPEPEI

€va 0aQEG KAl CUCTNHATIKO TTAQICIO yIa TNV KATAvOnon Tou KAABIKOU TTePIBAAAOVTOG.

2¢ ouvduaopo he Tn SWOT Analysis, ol Mévte Auvaueig Tou Porter Tpoodidouv oTIg
EMIXEIPACEIG TN dUVATOTNTO VA KATAVOOUV 61 pévo TToU BpiokovTal oAAG Kal TTWG

MTTOPOUV va KIvnBouUv péoa oTo TTEPIBAAAOV TOUG.

3.4 VRIO Framework

To VRIO Framework (Value, Rarity, Imitability, Organization) atoteAei epyaAcio
OTPATNYIKNG avAAUONG TTOU £0TIAZEI OTO ECWTEPIKO TTEPIBAAAOV TNG ETTIXEIPNONG KAl OTN
O1Idyvwaon Twv TTNYWV TOU QVTAYWVIOTIKOU TTAeovekTAuaToG. H BswpnTik Tou Bdon
avayetal otn Resource-Based View (RBV), n omoia utrooTtnpilel 611 o1 TTOPO0I Kal Ol
IKAVOTNTEG TNG ETTIXEIPNONG OTTOTEAOUV T BePeAIdN TINYA TNG OTPATNYIKAG ETTITUXIOG
(Barney, Firm resources and sustained competitive advantage, 1991). Z0upwva ue 10
TAciolo VRIO, évag TTOpog Pttopei va atroteAéoel Tnyr d1IatnPACIPIOU avTaywVIoTIKOU
TTAEOVEKTHPATOG OTAV gival TTOAUTINOG, OTTAVIOG, SUOKOAQ PJINNTOG KAl UTTOOTNPICETAI ATTO

TNV OPYavwTIKA OO

H adia (Value) avagépetal 010 Katd 1600 £vag TTOPOG EMITPETTEI OTNV ETTIXEIPNON va

EKMETOAANEUETAI EUKAIPIEG 1] VO EEOUBETEPWVEI ATTEIANEG OTO TTEPIBAAANOV TNG. O1 TTOAUTIOI



Tépol cuuBdaAlouv oTn BeATiWON TNG ATTOTEAEOUATIKOTNTAG 1 TNG ATTOdOTIKOTNTAG. [N
TTAPAdEIYHA, N TEXVOAOYIKA KailvoTopia TnNG Tesla oTnv nNAEKTPOKivAON TIPOCQPEPEI
OTPATNYIKO TTAEOVEKTAMA AOYW TNG auénuévng ZNTnong yia Biwoiyeg AUOEIG JETAKIVNONG
(Grant, 2021). H avaAuon VRIO BonBd o1n xaptoypdenon TETOIWV TThYWV agiag Kal oTnv

EKTINON TOU OTPATNYIKOU TOUG OUVAMIKOU O€ OXECT HUE TOV AVIAYWVIOUO.

H omaviérnra (Rarity) agopd 10 katd 1600 £vag TTOPOG €ival HOVadIKOS rj SUCOKOAO va
atrokTnOei atod Toug aviaywvioTéS. Ooo Mo oTraviog gival évag TTOPOG, TOGO PEYOAAUTEPN
n mOavoTnTa dnuioupyiag TTPocwPIVOU TTAEOVEKTAMAOTOS. ETaipeieg 6Tmwg N Google kai n
Apple di1aB£Touv HoVadIKEG BACEIG DEDOUEVWV, TEXVONOYIKEG TTATEVTEG KAI IOXUPA brands
TToU dUCKOoAa avTiypdgovTal (Hill & Jones, 2024). Qotéo0, n omavidtnTa atrd govn g

Oev ETTAPKEI XWPIg opyavwTIKA UTTOCTAPIEN KAl IKAvOTNTA agloTroinong.

H duokoAia piunong (Imitability) agopd 10 TTOGO €UKOAQ UTTOPOUV O AVTAYWVIOTEG Va
avTiypayouv évav Topo i Jia IkavoatnTa. O1 Gulol TTOpol, OTTWG N PN, N KOUATOUPA Kal
n TExvoyvwoia, givar ouvABwg OUCKOAO va avTiypagouv, €meidn avamTucoovtal Jéoa
ammdé TToAUXpovn euTIEIpia Kal opyavwaolokés Oladikaoiec. O Barney kai o Clark
UTTOYPOMMICOuV OTI Ol ETTIXEIPATEIG TTOU TTPOCTATEUOUV TOUG OTPATNYIKOUG TOUG TTOPOUG
MEOW MUCTIKOTNTAG, KATOXUPWONG OIKAIWPATWY KAl OUVEXOUG KAIVOTOMIAG, diatnpouv
dlarnpnoiyo mAsovéktnua (Barney & Clark, 2007). H VRIO Analysis fonbd €101 oTn

XOPTOYPAPNGCN TWV OTOIXEIWV TTOU TTAPEXOUV HOKPOTTPOBETUN aTABEPOTNTA.

H 1étaptn didotaon, n opydvwon (Organization), agopd 1o Katd 11600 n €TIXEipNon
O1aBétel Tn dopn, TIG dIAdIKAGCIEG KAl TA CUCTHUATA TTOU TNG ETTITPETTOUV VO O&IOTTOINOEI
TTARPWG TOUG TTOPOUG TNG. AKOUN Kal TTOAUTIYOI KAl GTTAVIOI TTOPOI JUTTOPOoUV VA aTToouv
QVOTTOTEAEOUATIKOI av N €TIXEipnon Oev €xel TNV OPYaAvwOIaKr IKAVOTNTA VO TOUG
ekpeTaAAeuTei. MNa TTapddeiypa, n IBM, Tapd 10 TepAoTIO TEXVOAOYIKO TNG atrdOeua, £XEI
KoTd TTEPIOOOUG OUOKOAEUBEl va aglotmoinoel TTAAPWGS TIG KAIVOTOMiEG TNG AGyw
opyavwTikwv Treplopiopwy (Teece, Dynamic capabilities and strategic management:
Organizing for innovation and growth, 2018). H opyavwTikr eTTApKEIO ETTOPEVWG ATTOTEAET

KPioIYo TTapdyovTa yia Tn JETATPOTIH) TWV TTOPWV O€ TTAEOVEKTIHOTA.

BAétmoupe, Aoimrdy, o1 n xpnoipotnta tou VRIO Framework €ykermal oTo 0TI TIPOCQEPEI
éva eowTePIKA TTPpocavATOAIoHEVO oUCTNUA OTPATNYIKAG diIdyvwong. Evw Ta eEwTtepikd
povTéAa, Ommwg 1o PESTEL kai 10 Porter's Five Forces, epunvelouv 1o €EWTEPIKO
TepIBAAAov TnG ayopdg, To VRIO atmokaAuTtrTel To «DNA» TnG £TTIXEipnong, dnAadn Toug
TTAPAYOVTEG TTOU KaBopiouv TN HakpoTTpOBeoun avBekTIKOTNTA TG (Grant, 2021). Otav,

Aortrév, ouvduddletal pe Tn SWOT Analysis, 10 VRIO emtpétrel Tnv akpifr] ammotuttwon



TWV €0WTEPIKWY OUVATOTATWY, TIPOOPEPOVTAG Ioxupry Bdon yia Tn dIaudpewon

PEQAIOTIKWYV Kal BILWCIHWY OTPATNYIKWY ETTIAOYWV.

2uvoAikd, 10 VRIO Framework evioxUel Tn OTpATNyIKA €u@uia TOU OpPYavIoUOU,
TTPOCPEPOVTOG €va gpyaAeio pe TO ommoio n Oloiknon MTTOPEI va avayvwpioer TIg
ECWTEPIKES TTNYEG UTTEPOXNG Kal va TIG AgIoTToInael yia T dnuioupyia agiag. 1o TAaiolo
TNG TTayKOOUIAG OIKOVOMIaG, OTTOU N yvwaon Kal N KalvoTodia €ival o1 KUpIol KIvnTh IOl
MoxAoi avtaywviopou, n epappoyh Tou VRIO atroteAei TpoUtrdBeon yia Tnv €TTiTeEUEN

dlaTnPERCIYoU avTaywvioTIkou TTAcovekTiuaTtog (Wheelen & Hunger, 2018).

3.5 Balanced Scorecard

H Balanced Scorecard (BSC) atroteAei £éva atrd Ta 1m0 onuavTiKa epyaleia oTpatnyikou
MAvaT{ueVT Kal JETPNONG £TTIO00NG, KABWGS OUVOEEl TN OTPATNYIKA UE TOUG GTOXOUG Kal
TIG KaBNUEPIVEG dpaoTnEIOTNTES TNG €TTiXeipnong. EiorxBn atd Toug Kaplan kai Norton
WG MECO UTTEPPBOONG TWV TIEPIOPICHWY TWV TIAPAOOCIAKWY XPNMOATOOIKOVOUIKWY
OEIKTWY, TIPOOQPEPOVTAG MIA  TTIO  OAOKANPWMEVN KAl  1I00PPOTTNMEVN  EIKOVA  TNG
opyavwolakfg emidoong (Kaplan & Norton, The balanced scorecard: Translating
strategy into action, 1996). Z1o idio TTAdiolo, n Balanced Scorecard Asitoupyei 7000 WG
EPYOALIO aTmoTUTTWONG TNG €TTIOO0NG 600 KAl WG PNXAVIOPOG OTPATNYIKAG HABnong,
EMTPETTOVTAG OTIG ETTIXEIPAOEIG VA a&IOAOYOUV TNV TTOPEIQ TOUG TTPOG TNV UAOTTOINGN Tou

opAuaATOC TOUG.

H BSC Baocifetal oe 1€00€pIG KUPIEG dlaoTAOEIG aTTOdO0ONG: TN XPNMATOOIKOVOUIKY, TV
TTPOOTITIKN TTEAATWYV, TIG EOWTEPIKEG ETTIXEIPNOIOKEG OladIKACIEG Kal TR PABnon Kai
avamTuén. KaBe didotacn ouvOEeTal PJE OUYKEKPIMEVOUG OTOXOUG, OEiKTEG €TTIOOONG
(KPIs), otoxoug-otoxoug (targets) kai dpdoeig. H xpnuarooikovouikn Sidoraon
TTAPAMEVEI ONUAVTIKF, GAAG TO PHOVTEAO €TTIonUaivel OTI N HAKPOTTPOBEoUN eTiTUXia Oev
MTTOpEl va eEaptaTtal pévo atmmd OIKOVOMIKG amoTeAéopaTta. H 1TpooBnkn Twv N
XPNMOTOOIKOVOUIKWY OI0OTACEWY TTPOCYPEPE! MIa TTOAUBIACTATN OTITIKA TTOU €VIOXUEI TN

OTPOTNYIKN cuvETTEIa Kal TN Biwaoigotnta (Kaplan & Norton, 1996).

H &idoraon meAarwv EeIMKEVIPWVETAI OTAV IKAvVOTToiNon, Tn d&l0Tipnon Kai Tnv
mOoTOTNTA TWV TEAATWYV. ZTNV ETTOXN TNG EUTTEIPIKAG OIKOVOMiag, n agia Trou
avTiAapBaveral o TTEAATNG atroTeAEi BACIKO GTOIXEIO BIAPOPOTTOINONG KAl AVTAYWVIOTIKOU
TTAeoveKTPOTOG. Emixeiprioeig 6TTwg n Amazon kai n Starbucks €xouv evOwpaTwaoel
ouoTAuata pétpnong eutreipiog eAaTn (Customer Experience Metrics) oTn oTparnyikni
Toug BSC, ouvdéovtag dueca TG €mMOOCEIG OTNV IKAVOTTIOINON HUE TA QTTOTEAEOUATO
TTwAnoewv (Kapferer, 2020). H eotioon OTIG avAyKEG TwV TEAQTWV ETTITPETTEI TN

OlIaPOPPWON TTEAATOKEVTPIKNAG OTPATNYIKNAG KAl EVIOXUEI TNV OPYAVWOIAKK Jaenon.



H didoraon rwy sowrepikwyv S1adikaoiwy apopd TNV atrod0TIKOTNTA, TNV TTOIOTNTA Kal
TNV KAIVOTOUIa TwV AEITOUPYIWV TNG £TTIXEipnong. Méoa atmd Tnv avaAuon auTig Thg
d1doTaong, Ol ETTIXEIPHOEIG avayvwpiouv Ta Kpiolga onueia BEATIWONG OTIG ECWTEPIKEG
TOug dIadIKaoieg Kal MSILUKOUV Th ouvex avadiopydvwon. H Toyota, yia TTapddeiyua,
pMéow Tou ouoTruaTtog Lean Production £xel kataoTrioel TN ouvexr BeATiwon BepeAiodn
TTUAWVA TNG OTPATNYIKNG TNG, EVOWHOTWVOVTAG TETOIEG apXEG o€ Balanced Scorecard yia

Tn dlaxeipion TNG TToIOTNTAG KAl TNG atrodoTikdTNTas (Grant, 2021).

H Sidoraon uaénong kar avamruéng OXeTICETAI PE TNV €vioXuan Twv OEEIOTATWYV TwV
epyalopévwy, TN BeATiwon TG OPYAVWOIOKAG KOUATOUPAG KAl TNV avatTuén
OUCTNPATWYV TTANPo®SPNOoNG TTou oTnpidouv TN oTpaTnyiki Awn ammopdcswv. O Nonaka
Kai o Takeuchi utrootnpifouv OTI n yvwon atoteAei Tov Bguehiudn TTOPO TOU
AVTAYWVIOTIKOU TTAEOVEKTHMATOG 0TN oUyxpovn olkovopia (Nonaka & Takeuchi, 1995).
210 TTAQiol0 TNg BSC, n péénon kai n kaivotopia BewpouvTal TTpoUTToBEoEIg yia Tn SIaPKH
EmTUXia, KABWG o1 opyavioPoi TTou paBaivouv Kal TTpocappodovTal €ival o IKavVoi va

TTPoBAETTOUV Kal va diaxelpidovtal TNV aAAayn.

H Balanced Scorecard cuufdaAAel €Tmiong oTn oTpaTnyik €uBuypduuIon, KabBwg
METAPPACE TN OTPATNYIKI) O€ CUYKEKPIYEVEG, HETPNOINEG DPAOTEIC o€ OA TA ETTITTEDA TOU
opyaviopou. Méoa atrd autdv Tov PnxXaviopo, eCac@alietar 011 6Aol oI TOPEIS TNG
ETTIXEIPNONG £pyAdovTal TTIPOG KOIVOUG OTPATNYIKOUG OTOXOUG, EVIOXUOVTOG T OUVOXH Kal
TN Aoyodooia (Kaplan & Norton, 2001). H euBuypduuion auth eivalr kpioiun yia
OpYQVIOHOUG TTou AsiToupyoUv o€ BIEBVES TTEPIBAAAOV, KOBWG MEIVEI TA OTPATNYIKA KEVA

Kal BEATILOVEI TOV CUVTOVIGUO YETAEU BUyaTPIKWV Kal UNTPIKWYVY ETAIPEIWV.

EmmAéov, n BSC éxel emektaBei wg ouotnua oTpatnyikng dlakuBEpvnong,
XPNOIUOTTOIOUUEVO OXI HOVO OTOV IDIWTIKO aAAG kal oTov dnudoio Topéa. H eueAigia Tou
MOVTEANOU ETTITPETTEI TNV TTPOCAPOYI TOU O€ OIAPOPETIKA TTACiCIA, aTTO VOOOKOWEIa Kal
TTAVETTIOTAMIO  €WG  KUPBEPVNTIKOUG Opyaviououg, TTPOoQPEPOVTAS OOPNUEVO  TPOTTO
agloAdynong tng otparnyikig emidoong (Niven , 2008).Ztov emixeipnuatikd KOGPO, n
BSC evowparwvel ouxvad OeikTeG BIWOINOTNTAG KOl KOIVWVIKAG UTTEuBuvoTtnTag,
euBuypappidovTag TNV opyavwaolakr oTpatnyikn pe apxés ESG (Environmental, Social,

Governance).

Téhog, n Balanced Scorecard cuvdéetal diokpiTikd pe T SWOT Analysis, kaBwg n
TEAEUTAIO TTPOOBIOPICEl Ta BUVATA Kal aduvaTa onueia TTou eTTNPEAZOUV TRV ETTIOOO0N OTIG
TE0O€EPIG BIOOTACEIS TOU HovTéNou. O ouvduacoudg Twy dUo epyoaAciwv evioxuel TRV

IKAVOTNTA TWV ETTIXEIPAOEWY VA PETATPETTOUV T BEWPNTIKY OTPATNYIKA O€ ETTIXEIPNOCIOKN



TTPAEN, ETITUYXAVOVTAG KAAUTEPN TTAPAKOAOUBONON TNG £TTIOO0NG KaI TTIO ATTOTEAETUATIKA

Auwn ammopdocwy (Helms & Nixon, 2010).

3.6 ZuykpITIKA agloAdynon gepyaAciwv kail 8éon Tng SWOT

H otparnyikp avéAuon Bacifetal 0Tn CUPTTANPWUATIKA XPAoN TTOAAWY gpyaAgiwy,
KaBéva atrd Ta oTroia TTPOC@PEPEI DIGPOPETIKN OTITIKH Yia T A&IToupyia Kai To TTEPIBAANOV
piag  emyxeipnong. H PESTEL Analysis €omidel O0TO PAKPOOIKOVOUIKO TTAQiCIO0,
ATTOKOAUTITOVTAG TIG €CWTEPIKEG OUVAMEIG TTOU €TTNPedlouv Tn oTpaTtnyikni Béon. To
uTTodEIlypa Twv Mévre Auvduewv tou Porter €etdlel Tn douny Kal Tnv éviacn Tou
avraywviopou, evw 1o VRIO Framework atrokaAUTITEl TIG ECWTEPIKEG TTNYEG agiag Kal
dlagpopotroinons. H Balanced Scorecard, T1éAog, peTa@PAdEl TN OTPATNYIKA OfF
OUYKEKPIPEVOUG OeikTEG €TTiIdOONG Kal dpdoels. H SWOT Analysis, woT600, atmoTeAei To
OUVOETIKO OTOIXEIO QUTWV TWV TTPOCEYYIoEWY, KaBwG OUVOETEl T eupripata OAwv Twv

TTapaTrdvw epyaleiwv o€ evidia oTpatnyikr eikéva (Girel & Tat, 2017).

2¢ BewpnTikd emriTredo, N SWOT dev Acitoupyei wg autdvouo epyaleio didyvwong, ald
wg¢ TTAdiclo evowpdTtwong. Ta amoteAéopata TG PESTEL Analysis trpoadiopilouv Tig
EUKQIPIES Kal ATTEINEG TOU eEwTEPIKOU TTEPIBAAAOVTOG, evw N VRIO Analysis atTOKOAUTTTEI
TA €EOWTEPIKA duvaTtd Kal aduvata onpeia. H dilaoTaupwon autwy Twv TTANPOQOPIWYV
onuioupyei Tov TTUpfiva TG SWOT Matrix, 41Tou ammoTUTTWVOVTAl Ol OTPATNYIKEG
KateuBuvoeig Tou opyaviopou (Hill & Westbrook, 1997). Me autév Tov 1po110, N SWOT
Aeitoupyei WG PNXaVIOPOG AtTAOTTOINONG KAl ETTIKOIVWVIAG OUVBETNG OTPATNYIKAG

TTANPOPOPIag, KOBIOTWVTAG TN OTPATNYIKA KATAVONTH KAl EPAPPOCIMN.

H ouykpITiki ailoAdynon Twv gpyalciwv deixvel OTI KABe éva eEUTTNPETEI DIAPOPETIKN
oTpaTnyIkn Asitoupyia. To PESTEL kai 1o Porter’s Five Forces avaAUouv TIG eEWTEPIKES
méoelg kal TIG OouIkEG TTpokAAoelg, evw TOo VRIO kai 1o Balanced Scorecard
ETTIKEVTPWVOVTAI OTIG EOWTEPIKEG duvAEIG kal dladikaoieg. H SWOT Analysis, ouveTtwg,
Opa OUVBETIKA, TTPOCPEPOVTAG Evav TPOTTO OUVOAIKNG OTTOTUTTWONG TNG OTPOTNYIKAG
Béong. H eukoAia xprong tng, n €uehiia kal n duvatdrnTa TTPOCAPUOYNS TNG OF
d1a@opeTIKA TTEPIBAAOVTA TNV KaBIoToUV 1810iTEPA dNUOPIAN TOOO OTNV aKadnudikn

¢peuva 600 Kal aTnV eTIXeIPNPaTIKr TTPAKTIKA (Helms & Nixon, 2010).

Qot600, n SWOT é€xel kal TrEPIOPIOPOUG, KaBwg Bacifetal o peydho Babud otnv
UTTOKEIPEVIKA Kpion Twv avaAuTwyv Kal Ogv evowNaTWwVEl TTOOOTIKA dedopéva. O Porter
ka1 Kramer Toviouv 011 n oUyxpovn oTpatnyikr) avaAuon atraitei dedouéva BATEl SEIKTWV
KOl JETPMOIYWYV ATTOTEAEOUATWY, KATI TTOU KOAUTITETAI TTIO ATTOTEAEOUATIKA aTTO £pyaAcia

o0mwg n Balanced Scorecard (Porter & Kramer, 2011). Nap’ 6Aa autd, n SWOT diatnpei



TN XPNOIMOTNTA TNG WG APXIKO Bria OTPATNYIKAG EPPNVEING KAl WG HECO OUVOXNG METAEU
Bewpiag kai TTPAENG, 1d1aiTepa dTav oUVOUACZeTal E T UTTOAOITTA EpYaAEia.

270 TTAGICIO TNG TTAYKOOMIOTTOINKEVNG OIKOVOMIAG, N XPHon CUVOUAOCTIKWY £PYaAEiwyV
oTpatnyIkng avdAuong eivar amapaittn. O1  emyeIpAoelg Tou  epapuolouv
oAokAnpwpéveg peBodohoyieg, 6mou n PESTEL kai To Porter’s Five Forces auvduadovTai
pe 70 VRIO kai Tn Balanced Scorecard, emtuyxdvouv JeyaAdtepn oTpaTNYIKA CUVETTEIQ
Kal avBekTikoTnTa (Grant, 2021). H SWOT Analysis Acitoupyei wg KataAnkTikr) ouvBeon
auThg TNG S100IKACIOG, TTPOCPEPOVTAG WIa Ga@r] EIKOVA TWV GTPATNYIKWY ETTIAOYWY TTOU

OlaBétel n emixeipnon.

2uvoyidovtag, n Béon Tng SWOT oTnv oIKoyEVEId TWV EPYAAEiwV OTpATNYIKAG avdAuong
givar Kevipikl aAA& Ox1 ammopovwuévn. Evio  GAAa povTéda  eEeidikeuovTal  O€
OUYKEKPIPEVEG OIAOTACEIC TOU OTpaTnyikou TrepIBaAAovTiog, n SWOT mpocpépel Tn
OUVOAIKR] OTPATNYIKI «TTAVOPAMIKA €IKOVO» TIOU OUVOEEl €CWTEPIKO KAl EOWTEPIKO
TepIBAAAoV. O pOAOG NG, ETTOPEVWG, BEV Eival va avTIKATAOTAOEI Ta UTTOAOITTA £pYaAEia,
aAAd va Ta evoTroinoel o€ Jia eviaia dladikacia oTpartnyikou oxediaouou (Wheelen &
Hunger, 2018). Méoa atré autr Tn Acitoupyia, n SWOT amroTteAei Tov cuvoeTIKO KPiKO TTOU

METATPETTEI TN BewpNTIKA avAAucn o€ TTPAKTIKI oTPATNYIKA dpdaon.

SWOT: O Ztpatnykog ZUVSOEoHOG

VRIO Framework: ||

H Ecwtepikn loxog |

EonidZet otnyv agia kat ‘
oTaVIOTNTA TTOPWV

-> Auvard (S),
Adlvata (W)

&

PESTEL: To E§wtepiko
Makpo-niepiBallov

AvalUeL TTOALTIKOUG,
OLKOVOULKOUG, KOWWVIKOUG
TIAPAYOVTES
-> Eukaipieg (0),
Aneég (T)

swor §\
ANALYSIS \

(KENTPO YNOEZHE)

& L 1

. Balanced Scorecard:
| H Métpnon tng EmiGoong
& Metappalel T oTpatnyikn o€ |
Seikteg (KPIs) -> Avvata (S), /-
Abuvarta (W) ernpealouv
Ta anoteAéopata

Porter’s Five Forces:
O AvtaywvioTiKog KAadog

Aglooyei dopn ayopadg,
£VTOON QVIAyWVIoUoU ->
AnelAég (T), Eukaupieg (O)

H Z0vdeon: And tnv Avéiduon oth
ZTPATNYIKK. EVOTTOLEL Ta EUPAMATA YIa TN
Slapdpdwon Twv otpatnyikwy SO, WO, ST, WT.

Aidypaupua 3. Zuykpitikny AéloAdynon Epyalciwv Ztparnyikng AvaAuong
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KepdaAaio 4

SWOT ANALYSIS - OEQPHTIKH NPOZEITIZH
4.1 Opi1ouo6g Kal 10TopIKA £EEAIEN TG SWOT Analysis

H avahuon SWOT (Strengths, Weaknesses, Opportunities, Threats) amroteAei éva ammo
Ta 110 SI0dEDOUEVA KAl AVOEKTIKA £PYAAEia oTPATNYIKOU PMAVATIUEVT, XPNOIUOTTOIOUPEVO
yia TNV a&loAdynorn NG oTpaTnyIKAg B£0NG EVOG 0pyavioUOU TOOO OTO ECWTEPIKO OCO KAl
o100 €EWTEPIKG Tou TTEPIBAANOV. H péBodOg emiTpéTTel TNV atTAf, aAAG oAokAnpwuévn
XOPTOYPAPNOoN TWV dUVATOTATWY KAl TWV TTEPIOPICHWY EVOG OPYAVIOUOU OE OXEON WE TIG
EUKaIpieg Kal TIG atrelAég Tou TTePIBAAAOVTOG Tou. O David opilel Tn SWOT wg yia
dladikagia PHEow TNG OTToiag ol BIOIKACEIG £VTOTTICOUV TOUG KaBOPIOTIKOUG TTAPAYOVTEG
TTou emTnpeddouv TNV €midoon Kal TN OTPATNYIKA TOUG CUPTTEPIPOPA, TTPOKEIMEVOU va
OIAPOPPWOOUV OTPATNYIKEG TTOU GUVOEOUV TIC ECWTEPIKES IKAVOTNTEG ME TIG EEWTEPIKES
eukaipieg (David & David, 2025).

H 1o1opIkA TTpoéAeucn Tng SWOT Analysis avayetal otn dekaetia Tou 1960, 6tav o Albert
Humphrey oT1o TMavemmoTAPio Tou ZTAvQopvT aveETTTuge Tn HEBOOO WG HEPOG evog
€UPUTEPOU  €PEUVNTIKOU  TTPOYPAUUATOG  OTPATNYIKOU  OXEOIOOWOU  yia  PEYAAEG
auepikavikég emmixeipiocls 0Tmwg n General Electric kai n IBM (Humphrey, 2005). Z16x0¢
TOU TTPOYPAPUATOG ATV va avatrTuXBei éva ammAd kal AEITOUPYIKO €pyaAgio yia Tn
d1ayvwaon Twv OTPATNYIKWY TTPORANUATWY Kal TN SIGUOPPWaAN EVOANAKTIKWY GEVAPiwY
avamtuéng. Av kal - SWOT dnuioupynbnke o€ £va OUYKEKPIMEVO 10TOPIKO KAl
EMIXEIPNMOTIKO TTACioI0, €&eAixBnke oOTadIOKA O€ KOABOAIKO €PyaAEio OTPATNYIKAG
avdaAuong TTou e@apuoleTal o€ GAOUG TOUG TOUEIG -aTTd TN BIounxavia Kail TIG UTTNPETIES

€wg Tov dNnuooIo Kal un kepdookoTrikd Topéa (Glrel & Tat, 2017).

Katd 1n didpkeia Twv dekaeTiwv 1970-1980, n SWOT ouvdéBnke oTevd Pe TNV avodo
TOU OTPATNYIKOU PAVATCUEVT WG ETTIOTNHOVIKOU TTediou. 210 TTAQiCI0 auTd, aTToTéAECE TO
evOIAPECO OTAdIO PETAEU TNG ECWTEPIKAG KAl ECWTEPIKNG avAAUONG, EVOWUATWVOVTOG TIG
apxég TG Resource-Based View kal Twv Bewpiwv avTaywvIoTIKOU TTAEOVEKTANATOG
(Barney, 1991). H ouuBoAn Tng SWOT otnv €€€AIEN TNG oTpaTnyIKAG OKEWNG £YKEITal
oTnV IKavOTATA TNG Va PETATPETTEI TTOAUTTAOKO BeSOEVA OE KATAVONTEG KATNYOPIES TTOU
OleuKoAUvouV Tn oTpaTnyikl AQyn atropdocwyv. H diadoon g oe diebvég eTTiredo
ogeileTal eTiong 0Tn PEBOBOAOYIKA TNG €ueAIgia KAl 0TV TTPOCAPUOCTIKOTNTA TNG O€

OIa@OPETIKA TTOMITIOUIKA KAI OIKOVOUIKA TTEPIBAAAOVTO.

21n dekagTia Tou 1990, n SWOT yvwpioe avavewpévo evola@Eépov Adyw TnG avAaykng yia

atTAd, aAAG atroTeAeopaTIKG epyaleia TTou Ba YtTopoUcayv va UTtooTnpiGouv TNV TaxuTaTa



peTaBaAAduevn emmixeipnuaTikn payuatikétnTa. O1 Hill kai Westbrook emoruavav 6T,
TapoT n SWOT fAtav éva atd 1a o XPnoIJoTToloUheva epYaAEia, ouXVA UTTEQEPE aTTd
uttepattAolaTeuan Kal €AAEIYN TTOOOTIKWY oToixEiwv. MapoAa autd, n e€ukoAia
EQPAPUOYNG TNG Kal N KOBOAIKA TNG Aoyikf Tnv KaBioTouv avavTIKATAOTOTO OnuEio
ekkivnong otn diadikacia otpatnyikAg avdiuong (Hill & Westbrook, 1997). ZAuepa, n
SWOT xpnoiyotroicital o€ guvduacud e o e€eidikeupéva epyaleia, 6TTwg n PESTEL
kal To VRIO Framework, A&IToupywvTtag wg ouvoAIKOS UNXavIoUOG EVOWHATWONG TwV

atmroteAeopdTwy ToUG (Helms & Nixon, 2010).

H epapuoyr Tng SWOT éxel eTrekTabei TTEPA ATTO TO £TTIXEIPNUATIKO TTEPIBAANOV, O€ TTEdIA
OTTWG N EKTTAIdEUCN, N UyEid, O TOUPIOCHOG, N TTONITIKI) OTPATNYIKA Kol N BIWoIun
avaTTuén. H atrAdTNTa Tou TTAQICiou TNG €MITPETTEI TN XPHon Tou atrd dIaQoPETIKOUG
TUTTOUG OPYQVIOHWYV KOl ETTAYYEAPATILV, XWPIC TNV avAYKn €EEIDIKEUPEVWY YVWOEWV
OTATIOTIKAG 1 olkovoueTpiag. EmmAéov, n SWOT éxel uioBeTnBei eupéwg ammd diebveig
opyaviopoug, 6mwg o OHE kai n Maykéouia Tpdmmeda, ws BACIKO epyaAgio avaluong
Epywv  BILOINNG  QVATITUENG KAl KOIVWVIKWY  TTpoypapudtwy  (United Nations
Development Programme, 2016). Auti n KaBoAikotnTa amodeikvuel 61 n SWOT dev
ammoTeAEl aTTAWG TEXVIKA OTPATNYIKAG avAAuong, aAAG éva cUENIKTO TTAQICIO ARwng

ATTOPACEWV.

¢ BewpnTikd emmiredo, N SWOT cuvdéetal dueca Pe T CUCTNMIKA TTPOCEYYION TOU
oTPATNYIKOU pavat{uevt. H xaptoypdenon Twv OUVAPEWY KOl 0OUVOUIWY (ECWTEPIKO
oloTNPa) o€ oxéon ME TIG EUKAIPIEG KAl ATTEINEG (ECWTEPIKO OUCTNHA) AVTAVAKAG TN
OIaAeKTIKA Ooxéon METALU eTTIXEipnoNng kai TrepIBaAAovTog. H SWOT, cuveTiwg, Asitoupyei
wg gpyaAeio dlaouvdeong kal SUVAUIKNG AAANAeTTiOpaong PeTagu Twyv U0 CUCTNHATWY,
OIEUKOAUVOVTAG TN OTPATNYIKI TTIPOCAPHOY Kal TNV opyavwaolakni paénon (Grant, 2021).
‘ET01, N avaAuon dev treplopideTal 0Tn cUAAoyr Oedopévwy, aAAd TTpodyeEl pia diadikaaia
ouveXoug avaoToxaouou, Otou ol dIoIKAoEIG pabaivouv va avayvwpifouv Kal va

AvVATTPOCAPHOLOUV TIG OTPATNYIKEG TOUG TTPOTEPAIOTNTEG.

H BewpnrikA avBekTikdéTNTa TNG SWOT amodeikvieTal atmd n dIayxPOVIKN TNG EQapuUoyn
o ouvduaouo pe AANa epyaleia oTpaTtnyikng avaAuong. Ztn ouyxpovn £Toxh Twv
MeyaAwv dedouévwyv Kal TNG TEXVNTAG vonuoouvng, N SWOT emavarrpoodiopifeTal wg
epyaAeio aTpatnyikng vonuoouvng (strategic intelligence tool), IKavd va evOwPATWVEI
TOOO TTOIOTIKEG OCO0 Kal TTOOOTIKEG TTAnpogopieg. O Gurel kar o Tat emonuaivouv 611 n
agia Tng SWOT dev éykermar pévo otnv atmAdTNTA TNG, AAAd oTnv IKavoTNTA TNG VO

TTPOOPEPEl €va €VVOIOAOYIKO TTAQICIO TTOU WTTOPEl v TTPOCAPUOOCTEI OTIG VEEG



TEXVOAOYIKEG Kl KOIVWVIKEG ouvOnkeg (Gurel & Tat, 2017). ‘Etol, n SWOT mrapapéver oxi

ammAwg eTTikaipn aAAd atmapaitntn, wg Bdon yia k&dBe oTpatnyikn diadikaaia.

4.2 YuoTaTikd oTolxeia Tng avdAuong (S, W, O, T)
H SWOT Analysis opyavwveTal yUpw atrd TEooepIg BepeAIdEIG kaTnyopieg: Strengths
(Auvapeig), Weaknesses (Aduvapieg), Opportunities (Eukaipieg) kai Threats (ATTEIAEG).

KdBe katnyopia ammd TIG TTAPATIAVW QVTITTPOCWTTEVElI Mia dIAQOPETIKY) OIGOTACN TNG
OTPATNYIKNAG BE€0NG TNG €TTIXEIPNONG KAl N OAOKANPWHEVN TOUG KATAVONON ETTITPETTEI TOV
TTPOCOIOPICHO TWV KPICIJwY TTapayovTwy emTuxiag. O1 U0 TTPWTESG KATNYOPIES APOPOUV
T0 eowTepikG TTEPIBAANOV, evy oI OUO TeAeutaieg avagépovral OTo €EwTEPIKO. H
dlacuvdeon autwyv Twv Teoodpwv oToixeiwv TTapdayel 1 SWOT Matrix, n otoia

XPNOIUEVEl WG Bdon yia TN xdpagn oTpatnyikwy ammopdocwy (Hill & Westbrook, 1997).

O1 Auvdapeig (Strengths) ival o1 E0WTEPIKES IKAVOTNTES KAl TTOPOI TTOU gival duvaTédv va
TTAPEXOUV QVTAYWVIOTIKO TTAEOVEKTNHA OTNV £TTIXEipnon. MepidauBdvouv oToixeia OTTwg
n TEXVOyvwaoia, n eAPN, N XPNHUATOOIKOVOMIKY oTaBepdtnTa, TOo OiKTUO dIAVOUAG, Ol
OX€0€IG Pe Toug TTeEAdTEG Kal n kaivotopia. O1 Prahalad kai Hamel mepiypdgouv Tig
OUVAMEIS WG «DIaKPIT UTTEPOXN», ONAADA XOPAKTNEIOTIKA Tou €ival OUOKOAO va
MIMNBoUV Kal TTPoo@EPOUV HaKpoTTPGBeoun oTpaTtnyikr utrepoxt (Prahalad & Hamel ,
1990). Mapadeiypata atroteAoUv N TEXVOAOYIKA nyeaia Tng Apple, n aAucida epodiacou
TnG Toyota kai n Biwoiun otpatnyiki TG Unilever.

O1 Aduvapieg (Weaknesses) eival O €OWTEPIKOI TTEPIOPIOUOI TTOU MEIWVOUV ThV
IKAVOTNTA TNG ETTIXEIPNONG VA ETTITUXEI TOUG OTOXOUG TNG. MTTopei va agpopolv EAAEIWN
TTOPWY, QAVETTOPKI TEXVOYVWOIA, avattoteAeopaTikég dladikaoieg i XAWNAR E€TAIPIKA
KouAtoupa. O Barney ToviCel 611 01 aduvapieg dev ival atrOAUTEG AAAG OXETIKEG, KaBWG
€EAPTWVTAI ATTO TO CUYKPITIKO TTAEOVEKTNA TwV avTaywvioTwy (Barney, Firm resources
and sustained competitive advantage, 1991). lNa mapddeiyya, n €Eaptnon MIAg
EMIXEipNONG aTTd TTEPIOPICPEVO apIBud TTpounBeuTwWV A N KABuOoTEPNON OTNV UI0BETNON
VEWV TEXVOAOYIWV WTTOPEI va OTTOTEAECOUV ONUOVTIKA HEIOVEKTAMATAO OTO OIEOVES

TTEPIBAAAOV.

O1 Eukaipieg (Opportunities) Tpoépxovrar amd 710 eEwTepikd TTEPIBAANOV  Kal
QVTITTPOOWTTEUOUV CGUVOAKEG TTOU WPTTOPOUV va aglotroinbouv yia TNV evioxuon Tng
avTaywvioTIKAG B6€éong Tng emixeipnong. MTtropei va oxetifovial pe  TEXVOAOYIKEG
KQIVOTOMiEG, aAAQYEG OTIG TTPOTIUACEIG TWV KATAVOAWTWY, VEEG AYOPEG 1 KUBEPVNTIKEG
TTOAITIKEG. O Ansoff utrooTnpilel 0TI N IKAVOTNTA PIAG ETTIXEIPNONG va €VTOTTICEl KAl Va

EKUETAANEUETAI EUKAIPIEG E€aPTATAI ATTO TNV €UEAIEIO TNG OTPATNYIKAG TAS KAl TV TaxUTNTA



AMyng atmopdaoewyv (Ansoff H. |., 1965). 'Eva TTapddeiypa atmoTteAei N Tpooapuoyn NG
Amazon OTIG VEEG TACEIG NAEKTPOVIKOU EUTTOPIOU, TTOU TNG ETTETPEYE VO £dpAIWBEI WG

NYETIKA dUvaun oTnv TTaykOéouia ayopd.

O1 AtrelAég (Threats), TEAOG, avapépovTal 0TOUG £EWTEPIKOUG TTAPAYOVTEG TTOU UTTOPOUV
va Trepiopicouv 11 va BAGwouv Tnv amoédoon Tng emixeipnong. Autoi uTtropei va
TTEPIAANBAVOUV TOV £VTOVO AVTAYWVICHO, TIG OIKOVOUIKES KPIOEIG, TIG PUBUIOTIKEG AAAAYEQ
N TNV TexvoAoyikh atraiworn. O Porter e€nyei 611 01 aTTEINEG CUXVA TTPOKUTITOUV OTTO TIG
id1e¢ duVAUEIC TTOU DIAPOPPUIVOUV TOV QVTAYWVIOHO Kal TTPETTEl VA AVTIMETWTTICOVTAI JE
oTPATNYIKO OXedlaoPO Kal diagopotroinon (Porter, 1985). IMNa mapddeiypa, n paydaia
AvaTITUEn Twv XAPNAoU KOOTOUG AEPOTTOPIKWY ETAIPEIWYV ATTOTEAECE ATTEIAR yIa TIG
TTAPODOCIOKEG AEPOUETAPOPES, avaykadovTag eTaipeieg oOmmwg n  Lufthansa va

avaTITUEOUV VEEC OTPATNYIKEG UTTNPETCIWV.

Me Bdaon, Aoimmév, 6Aa Ta TTapammavw yiveral avriAnTté 6T N adia TG avaAuong Twv
TECOAPWY AUTWYV OTOIXEIWV EYKEITAI OTNV IKAVOTATA TOUG VO TTPOCPEPOUV OAICTIKN EIKOVA
TNG OTPATNYIKAG KATAOTAONG MIAG €TTIXEIPNONG. Méow TNG TAUTOXPOVNG QTTOTUTTWONG
ECWTEPIKWV Kal EEWTEPIKWY TTapayoviwy, N SWOT 1Tpoc@Epel aagr] Katavonaorn Tou TG
Ol BUVANEIG UTTOPOUV va OEIOTTOINCOUV TIC EUKAIPIEG, TTWG Ol adUVAMiEG PTTOpoUV Va
METAOYXNMUOTIOTOUV KAl TIWG Ol OTTEINEG PTTOPOUV va peTpiacTouv. H diadikacia auth
kaBiotd 1 SWOT é£éva 1oxupd epyaAeio oTpatnylikAg MABnong kair oxXedlaouou,

TIPOCAPHOCIYO O€ KAOE eTTIXEIPNOIAKO Kal TTONITIOUIKO TrepIBAAAov (Grant, 2021).

4.3 Aladikaoia ekrévnong SWOT
H diadikacia ekmrévnong piog SWOT Analysis atroteAei pia dounuévn kai ueBodIKN
Oladikagia TTou OTOXeUEl GTOV EVIOTIOWO, TNV TAfivOunon Kail Tnv agioAdynaon Twv

Baoikwv TTapayovIwy TTou eTTNPEAloUV Tn OTPATNYIKN BE0n evdg opyaviouou.

H owoTr epappoyn TG peBddou dev TrepiopideTal oTn dnuioupyia evog TTivaka TE0odpwY
TETPAYWVWY, OAAG TTPOUTTOBETEI TN OUCTNUATIKA GuAloyry &edouévwy, TN CUUMETOXN
TTOAWY  eVOIAQEPOUEVWIV  HEPWV Kal TNV avAAUCn Twv AAANAeEapTAOEwWY UETALU
EOWTEPIKWV Kal GWTEPIKWV TTapayoviwyv. O Wheelen kai o Hunger utrootnpidouv 0TI n
SWOT trpétrel va avTideTwideTal wg duvapikh diadikacia aTpatnyikng didyvwaong Kai

Ox1 wg otaTikd epyakeio ammoTuTtwong (Wheelen & Hunger, 2018).

H mpwTtn @daon 1ng di1adikaoiag agopd TN cUAAOYH TTANPOQPOPIWV ATTO ECWTEPIKEG KAl
eCWTEPIKEG TTNYEG. Z€ AUTO TO OTADIO, N €TMIXEIPNON avaAUel Ta SEBOUEVA TNG OXETIKA UE
v amdédoon, TNV opyavwolaky  dour), Toug  avepwtrivoug  TTOpPoUg,  TIG

XPNHUATOOIKOVOMIKEG BUVATOTNTEG, TA TTPOIOVTA, KAl TIG TEXVOAOYIKEG TNG IKAVOTNTEG.



MapdAAnAa, cuAAéyovTalr TTANPOQPOPIEG yIa TO MAKPO- Kal MPIKPO-TTEPIBAAOV UEoW
epyaAciwv 6Tmwg N PESTEL Analysis kai 1o Porter’s Five Forces. H evowpdrwon autwv
TWV ePYaAciwV eEao@aAilel pia TTI0 TTAAPN KOTAVONON TWV EEWTEPIKWY TTAPAYOVTWYV TTOU
dlapopewvouv TIG gukalpieg kal TIG atrelAég (Yiksel, 2012). H ouoTnuatiky cuAloyn

Oedopévwy gival BepeAILdNG, KaBWG Kabopilel TNV eykupoTNTa TNG ETTOUEVNG avAAuong.

2Tn ouvéxela, n OeUTePN QACN a@OopPd TOV EVTOTIIOWO KOl TNV KATNYOPIOTToinon Twv
OTOIXEIWV O €0WTEPIKOUG Kal €EwTEPIKOUG TTapdyovTeg. O1 e0wTEPIKOi TTAPAYOVTEG
XwpidovTal o€ dUVANEIS KAl adUVAMIES, VW Ol CWTEPIKOI O€ EUKAIPIEG Kal aTTEINEG. AuTh
N KATNyopIoTToinan EMITPETTEI TV OTITIKY XAPTOYyPAPNnon TwV dedopévwy, DIEUKOAUVOVTAG
TNV KOTAVONON TWV OXEOEWV QITIOU-ATTOTEAEOPOTOGC. ZUPQwva Pe Tov Johnson, Tov
Scholes kai Tov Whittington , To o1dd10 auTd aTTaITEl CUPPETOXIKA TTPOCEYYION, KOBWG N
EUTTAOK}  Twv OTeEAEXWY a1td  dIAQOPETIKG  emmiTreda  dloiknong  MEIWVEL  ThV
UTTOKEIMEVIKOTNTA KOl QUEAVEI TN OTPATNYIKI EYKUPOTNTA TwV ATToTEAECUATWY (Johnson,
Scholes, & Whittington, 2024). H cuA\oyIKr avayvwpion Twv OTOIXEIWV evioXUEl TV

atrodoxr TWV OTPATAYIKWY ATToPAcewy atrd 6Aa Ta eTTiTTeda TG TTIXEIPNONG.

H 1pitTn @don agopd Tn oTdbuIoN Kal IEpdpXNon Twy TTAPAyOVTWY TTOU £XOUV EVTOTTIOTEI.
Evw n Baagiki goper) Tng SWOT dev replAapBavel TToooTIKA avaAuarn, TTOAAEG oUyXpOVES
EPAPUOYEG £XOUV EVOWHATWOEI TEXVIKES BaputnTag (weighting) kair aloAdynong (rating),
woTe va TTPocdlopileTal N OXETIKA onuacia kdBe Trapdyovra. lMNa mmapddeiyua, ol
Panagiotou ka1 Dyson tmpéteivav mn xpnion tng Quantitative Strategic Planning Matrix
(QSPM), n omoia emTpémel Tn petatpotr) TNG SWOT o€ gpyaAeio Aqung atmopacewyv
Baoiouévo oe dedopéva (Panagiotou, 2003) (Dyson, 2004). AuTr n peBodoAoyikr €CENIEN
evioxuel TNV aglotmoTia TG avdAuong, KaBuwg ol atroPdocig dev BacifovTal ATTOKAEIOTIKA

OTnNV Kpion Twv avaAuTwVv aAAG KAl 0€ CUYKPITIKA OTOIXEIO ATTOdO0NG.

EmmpdoBeTa, n 1€TapTn @Acn agopd Tn oUvOeon Twv OeOOHUEVWY OE HIa OAOKANPWHEVN
SWOT Matrix. H pAtpa autry dev atroTeAEl OTTAWG MIa YPAPIKR aTTEIKOVION, aAAd éva
epyoAgio oTpatnyikAg AOYIKNG, OTIOU Ol ECWTEPIKEG Kal EEWTEPIKEG OIAOTACEIG
ouoxeTifovtal ge 0TOXO TN dIaudpPwaon oTpatnyikwy emmAoywyv. O Grant emonuaiver T
n agia Tng SWOT Bpioketal otn oUvOean Kai Ox1 oTnV avaAuon KabauTr, KaBwg Yéow
NG GAANAETTIOPAONG TWV TECTAPWY KATNYOPIWY ONPIOUPYEITaI TO UTTOROBPO yia Tn
dlIauOPPWON CTPATNYIKWY TTIOU CUVOEOUV TOUG TTOPOUG HE TIG EUKAIPIEG TNG ayopds
(Grant, 2021). MNa Tapadeiypa, n XpAon HIOG IoXUPNG EPEUVNTIKNG opddag (Strength) yia
TNV aglotroinon TG augavoéuevng ¢NTnong o< Biwoipa mTpoidvTa (Opportunity) ptropei va

odnynoel otn dnuIoupyia oTPATNYIKAG dIAQOPOTIoINCNG.



H méutrTn @don apopd Tn SIaNOPEPWan OTPATNYIKWY ETTIAOYWY TTOU TTPOKUTITOUV OTTO TN
SWOT Matrix. O1 oTpaTtnyIikéG AQUTEG OUVRBWG OPYaVWVOVTAI O€ TECOEPIG KATNYOPIEG,
SO, WO, ST kai WT, avdAoya e Tov TPOTTO TTOU Ol ECWTEPIKOI KAl EEWTEPIKOI TTAPAYOVTEG
aAAnAosmmidpouv (David & David, 2025). To otadio autd eival To onueio émmou n SWOT
OuVvOEETAl AUECA PE TN AW ATTOPACEWY Kal TOV OTPATNYIKO oxedlacud. O1 opyaviouoi,
péoa atrd auTh Tn dladikaoia, YTTopouV va eTTIAEEOUV EVOAAQKTIKEG OTPATNYIKES TTOPEIAC,
OTTwG emrékTaon, Olagopotroinon 1 avadidpBpwaon, avdloya pe T QUON Twv

TTaPAYSVTWY TTOU £XOUV EVTOTTIOTEI KAl TN OTPATNYIKH TOUG TTPOTEPAIOTNTA.

H éktn kai TeAIKi @don agopd Tnv agloAdynon Kal TrapakoAouBnon (monitoring) Twv
atroteAeopdTwy TG SWOT. H avdAuon auTr) dev atroTeAsi oTaTikd epyaAeio, aAAG TTPETTEI
VO QVaVEWVETAI TTEPIOBIKA, 1IDIWG Ot TTEPIODOUG TAXEIAG TEXVOAOYIKAG KAl OIKOVOUIKAG
aMayng. O1 Kaplan kai Norton Trpoteivouv mn ouvdeon g SWOT pe cuoTtiuata
emidoong o6mweg n Balanced Scorecard, woTe va €mMTUYXAVETOI CUVEXAG OTPATNYIKN
TTapakoAouBnon kai TTpocapuoyr (Kaplan & Norton, 1996). Mg tov 1po1T0 QUTS, N SWOT
METATPETTETAI O€ éva QVTaVO £PYAAEio OTPATNYIKOU PAVATSPEVT, IKAVO VO EVOWHATWVEI

véeg TTANpo@opieg Kal va diac@aAilel TNV eueAi§ia TNG eTTIXEipNONG.

06nyog 6 Ztadiwv: Ano tnv Availvon SWOT otn Ztpatnytkn
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MAnpogopiwv lepapxnon Mnitpa ITPATNYIKWY (Monitoring)
JUYKEVTPWON Ta&wopnon Twy A&lohdynon tng TUOXETLON TWV Avdrtuén Awpkng
bedopévwy amnod to Sedopévwy oTIg OXETIKNAG onuaciag EO0WTEPIKWV Kat GUYKEKPIUEVWV alohoynon Twv
E0WTEPLKO Kal TECOEPIG KATNYOpPieg:  Kal Baputntag Kabe EEWTEPIKWY OTPATNYIKWY amoTEAECPATWY Kat
eEWTEPIKO Avvapelg, mapdyovta yla Slaotdoewv yiatov  emhoywv (SO, WO,  avampooappoyr Tng
mieptBAMov (xprion Abuvaypieg, oTpaTnyKr Bon EVTOTILOPO ST, WT) pe Bdon avaAuong oTig
PESTEL kat Eukaipieg kat ™G EMXEipNONG. OTPATNYIKWV Ta evppaATa TNG petaBal\opeveg
Porter's Five ATEINEG. aMnAemdpdoewy. pATPag. OUVOIKEG TNG
Forces). ayopdag.

Aigypauua 4. Ta 6 aradia 1n¢ diadikaciag ekmrovnons tn¢ SWOT Analysis

2€ autd To onueio TNG TTapoucag dITTAWMPATIKAG epyaaciag, Ba TTPETTEl va eTTionUavei OTI
mépav NG PaoikAg peBodoloyiag, n ouyxpovn BiBAloypagia avayvwpilel dU0 KUPIES
Trpooeyyioeig SWOT: Tnv TTOIOTIKY KOl TNV TTOCOTIKA.

AvOAUTIKOTEPQ, N TIOIOTIKY TIPoCofyyion Pacifetal oTn OUAAOYr] Kol avaAuon un

METPACINWY BEDOPEVWY, OTTWG Of AVTIAQWEIG TWV OTEAEXWY, N OPYAVWOIAKr) KOUATOUpPO



KOl Ol OTPATNYIKEG TACEIG TNG ayopds. H TToooTIKA, attd TNV GAAN TTAEUpPd, ETTIXEIPED va
TTpoodwoel  apIBuNnTIKR  afic  OToug  TTOPAYOVTEG, WOTE VA  UuTtooTnPIXOei N
QVTIKEIYEVIKOTNTA TWV aTmmoQdocwyv. H evowpdaTwon €pyaAciwy TTOAUKPITAPIOKNG
avaluong (O0TTweg n Analytic Hierarchy Process) éxel emTpéel Tn petafaon tng SWOT
atmo éva atmAd TTePIYPAPIKO epyaAcio o€ €va OUVAUIKO HOVTEAO OTPATNYIKAG ETTIAOYNG
(Kurttila, Pesonen, Kangas, & Kajanus, 2000). ‘Etol, o ouvduaopog Twv OUo
TTpoocyyioewyv Bewpeital onfuepa BEATIOTN TTPOKTIKA, KABWG £§I00PPOTTEI TN OTPATNYIKN

Kpion JE TNV EPTTEIPIKE TEKUNPIiwon.

H TpokTiKA e@appoyn g diadikaciag SWOT TtrpoltroBétel emmiong tnv UTTAPEN
OPYOVWOIOKAG KOUATOUpAG padnong kai diagdaveiag. O Nonaka kai o Takeuchi
emonuaivouv o011 N dnuioupyia Kal dIdXuon yvwong eVvTog TNG €TTIXEIPNONG €ival KPIoIUN
TTpoUTTéBeon yia Tnv emrtuXia k&Be oTtpatnyikig avaiuong. H SWOT dev mrpétrel va
atroteAei atmAf TutTikn diadikaoia, aAAd éva epyaAeio cuAAoyIKAG pdBnong Tmou BonBda
TNV €TIXEipNon va katavoei 1o TEPIBAAAOV TNG Kal va avaTTUOCEl IKAVOTNTEG
TpooappoyAs (Nonaka & Takeuchi, 1995). Ze digbveig emixeiprioeig, n diadikaoia auth
ATTOKTA PeEYAAUTEPN TTOAUTTAOKOTNTA, KABWGS ATTAITEl CUVTOVIOUS TTANPOQPOPIWY aTTO

OIAPOPETIKES AYOPES Kal TTOMITIGMIKG TTEPIBAAAOVTA.

210 TTAQigI0 TNG Yn@iakng €moxng, n dladikacia ekmévnong SWOT petacynuartieTal
pMéOQ aTmd TN XPAON TEXVNTAG vonuoouvng, avaiuong dedouévwy (data analytics) kai
WYNPIOKWY EPYOAEIWV ETTIXEIPNUATIKAG upuiag. ETaipeieg 6mwg n IBM kai n Microsoft
EXouv evowpaTwoel epyalcia data mining kai machine learning otn diadikacia SWOT,
WOoTe va evroTTidouv TIPOTUTIA CUUTTEPIPOPAG TTEAQTWYV Kal va TTPOPRAETTOUV  TIG
ayopaoTikég Taoelg (Teece, Dynamic capabilities and strategic management: Organizing
for innovation and growth, 2018). AutAi n €¢éNIEN avapBaBuiCel Tn SWOT o¢ gpyaleio
TTPOYVWOTIKNAG OTPATNYIKAG, ETITPETTOVTAG TTIO EUEAIKTEG KAl EYKAIPEG ATTOPACEIG O €vVa

OuvapIka peTaBarlduevo emmixeipnuaTikd epIBAAAov.

Zuvoyidovtag, n diadikacia ekrovnong Tng SWOT Analysis atroteAei éva TToAueTTiTTESO
Kal d1adpacTIKO CUCTNPO OTPATNYIKAG OKEWNG. ATTO TN OUAAoyr dedopévwv €wG TN
SIau6PPWaON Kal TTapakoAouBnaon Twv oTPATNYIKWY ETTIAOYWYV, KABE OTABIO CUVOEETAI UE
N Olapk pabnon kai T BeATiwon TG opyavwolakng kavotntag. H agia tng
peBodoMoyiag dev BpiokeTalr pévo otn didyvwaon, aAAd Kupiwg aTnv IKavoTNTA TNG va
EVEPYOTTOIEI OTPATNYIKA dpdon. Z& éva TePIBAANOV ouvexoug aBeBaidtntag, n SWOT
TTAPAUEVEL €va OTTO TO TTIO TTPOCOPHOOTIKA KAl KABOAIKA €pyaAgia Tou OTPATNYIKOU

péavaruevt (Wheelen & Hunger, 2018).



4.4 O1 oTpaTnyikég Karnyopieg: SO, WO, ST, WT

H atmroteAeopamikdétnta 1ng SWOT Analysis kopu@wvetal oTn @Acn TG OTPATNYIKAS
olvBeong, OTTOU Ta OTOIXEIO TOU €OWTEPIKOU Kal €EWTEPIKOU  TTEPIBAANOVTOG
dlacTaUPWYVOVTAI VIO VO TTPOKUWOUV CUYKEKPIMEVEG OTPATNYIKES £TTIAOYEG. H dladikacia
auTrh) opyavwvetal péoa atmd 1 SWOT Matrix, otnv otroia Siauop@wvovTal TEGOEPIG
Baoikég oTpaTnyikég katnyopies: SO (Strengths—Opportunities), WO (Weaknesses—
Opportunities), ST (Strengths—Threats) kai WT (Weaknesses—Threats). Kabe katnyopia
ATTOTUTTWVEI  OIOQOPETIKI) OTPATNYIKN Aoyikr, avéloya pe Tn oxéon MeETagy Twv
ECWTEPIKWV DUVATOTATWY KAl TWV ECWTEPIKWYV TTPOKARCEWY. ZUupwva e Tov David, o
OUVOUOOUOG QUTWY TWwV OTOIXEIWwV ETITPETTEI TN dnuioupyia €vog OAOKANpwévou
XOPTOQUAAKIOU OTPATNYIKWY TToU guBuypauuifovtal e Tn SUVOUIKN Tou TTEPIBAAAOVTOG
(David & David, 2025).

O1 SO Strategies (Maxi—Maxi Strategies) £€xouv wg oTOX0 T XPHRON TWV ECWTEPIKWV
OUVANEWY HIOG ETTIXEIPNONG YIa TNV a&loTroinon Twv £§WTEPIKWV EUKAIPIWV. [poKeITal yia
TN «OTPATNYIKA AvATITUENGY, OTTOU N ETTIXEIPNON XPNOIMOTIOIEI TO TTAEOVEKTHMATA TNG VIO
vVa ETTEKTAOEI O€ VEEC aYyOpPEC, va €l0aydyel KAIVOTOMIES I va auénoel To pepidid Tng. lNa
TTapdadeiypa, n Apple alommoinoe Tnv TeXVOAOYIKA TNG IKAvOTNTA Kal TO 10XUpd brand
loyalty (Strengths) yia va eTtw@eAnBei atrd TNV auéavouevn {ATNon yia EUTTVEG CUCKEUEG
(Opportunity), emekTeivovtag 10 olkooUuoTnua Trpoidviwv Tng (Kapferer, 2020).
AvrioToixa, n Tesla ouvdlaoe TNV TEXVOAOYIKI TNG UTTEPOXTI] KaI TO Opaud TNG yIa BILoIun
KIVNTIKOTNTQ ME TNV TIAYKOOMIA TAON YIO TIPACIVN EVEPYEIQ, METATPETTOVTAG IO
TTEPIBAANOVTIKA avaykn o€ eTTIXEIPNPATIKA eukaipia (Grant, 2021). O1 SO oTpaTnyIKES
QVTITTPOOWTTEUOUV TN @QINOCOQIa TNG €TMBETIKAG AVATITUENG Kal TNG TTPOOPACTIKAG

KQIVOTOUIOG.

O1 WO Strategies (Mini-Maxi Strategies) emkevipwvovTal oTnv utéppacn Twv
aduvapIwY TNG ETTIXEIPNONG PECW TNG QEIOTTOINONG TWV EEWTEPIKWYV gUKaIpIWY. ESw n
emixeipnon Oev PacifeTal OTTOKAEIOTIKA OTA E0WTEPIKA TNG TTAEOVEKTAMATA, OAAG
TTPOOTTO0E! va eKPETAANEUTET BETIKEG aAAayEG OTO TTEPIBAAAOV yIO VO QVTIMETWTTIOEI TOUG
TTEPIOPIOHUOUG TNG. MNa TTApAdEIYHA, HIa eTaIpEia uE adUvapun Yn@Iok TTapoucia YTTopEi
va agIoTroINOEl KUBEPVNTIKA TTPOYPAUUATA WNQIOKOU JETOOXNMATIOUOU /| CUVEPYACIEG PE
TEXVOAOYIKOUG TTAPOXOUG YIO VA eVIOXUOEl TNV aviaywvioTIKOTNTA TnG. H Unilever,
avayvwpidovtag KabuoTepAoelS OTn BIwoIudTNTA TWV €QOBIACTIKWY TNG aAucidwv
(Weakness), aglotmroinoe 01e0veic eukaipie¢ ESG ouvepyaoiwyv (Opportunity) yia va
peTtaBei o€ o Biwoiya TpdéTutra TTapaywyng (Wheelen & Hunger, 2018). Zupgwva pe

Tov Kotler kai Tov Keller ot WO oTpatnyikég gival IDIQITEPA ATTOTEAECUATIKEG OE TTEPIODOUG



MeETaRaong, 61Tou N aAAayr Tou §WTEPIKOU TTEPIBAAAOVTOG UTTOPEI VO XPNOIKOTTOINGET WG

MoxAGG eowTepIKAG BeATiwang (Kotler & Keller, 2025).

O1 ST Strategies (Maxi—Mini Strategies) atrookotouv atnv agiotroinon Twv dUVAPEWY
TNG EMIXEIPNONG YIG TNV QVTIMETWTTION Twv €EWTEPIKWY ammeldwy. [pdkemal yia
oTpaTNYIKEG Auuvag Héow €TTiBeong, OTTOU oI 1IoXUPOi TTOPOI Kal Ol IKAVOTNTEG
XPNOIUOTTOIOUVTAI VIO VO TTEPIOPICOUV TIG aPVNTIKEG ETTIOPACEIS Tou TTEPIBAAAOVTOGC. TNa
TTapdadeiypa, n Toyota, avTINETWTTICOVTAG £VTOVO QVTAYWVICWO Kal OTTEINEG aTTO VEEG
TEXVOAOYieG nAekTpokivnong, emévduoe oTn ouvexn PBeAtiwon (kaizen) kai Tnv
armmodoTikéTATA TTapaywyns (Strengths) yia va diatnprioel v nyetiky NG 8éon (Hitt,
Ireland , & Hoskisson, 2024). O Porter onpeiwvel 011 oI ST OTpATNYIKEG XAPOKTNPI(oVTal
ammo Eueacn oTtn dlagopoTroinon, TV KavoTouia kal Tn dlaxeipion Kivouvou, Kabwg
EMOILUKOUV VA XPNOIUOTTIOINOOUV TIG UTTAPYXOUCEG IKAVOTNTES VIO VA EAAXIOTOTTOINCOUV
TIG ETMTITWOEIG TWV €EWTEPIKWY atTelAwy (Porter, 1985). Autég o1 oTpaTtnyikég cival
IBAVIKEG VIO WPIMOUG KAADOUG OTTOU N 0TABEPATNTA KAl N TTPOCTACIA TOU UEPIBIOU ayopag

gival (WTIKAG onuaaciag.

O1 WT Strategies (Mini—Mini Strategies) cival o1 1o guvTnpNTIKEG Kal €0TIGLOUV OTNV
eAaXIOTOTTOINON TOOO TWV AdUVAUIWY OCO KAl TWV ATTEIAWY. XPNOIUOTIoIoUVTAl KUPIWG
6tav n emxeipnon Ppioketar o€ OUCMEVR) OTPATNYIKA B€0rn, XwpPIic onuavtika
TTAEOVEKTHMOTA 1} BETIKEG EUKAIPIEG. Z€ QUTAV TNV TTEPITITWON, O OTOXOG €ival N €TIRIwoN
Méow ouppikvwong, e€opBoloyiopou 1 avadidpBpwong. MNa Toapddelyua, katd Tn
OIAPKEIA TNG OIKOVOUIKNG KPIONG, TTOAEG eUpWTTAIKEG TPATTECEG UIOBETNOAY OTPATNYIKES
WT, peiwvovtag 1o AEIToupyIkKd TOUG KOOTOG Kal ETTIKEVTPWVOVTAG 0€ BACIKEG AYOPES
(Grant, 2021).0 Mintzberg avagépel 611 ot WT oTpatnyIkéG ouxva atroTeEAOUV ATTaPaiTNTO
Bripa TTpoTOU WIa ETTIXEIPNON UTTOPECEI VA ETTAVATTPOODIOPICEI TN B0 TNG KAl va KIvnOEei
TTPOG IO BUVANIKEG ETTIAOYEG. AV KAl QAIVOUEVIKA APUVTIKEG, JTTOPOUV VA ATTOTEAECOUV

10 BepENIO yia peAAoOVTIKE avakauyn (Mintzberg, 1994).

H atroteAeopaTikr] avaTTuén aQuTwy TwyY OTPATNYIKWY ATTAITEl AVOAUTIKF] GUVETTEIQ KAl
oTPATNYIKN euBuypdupion. H emAoyn petagu SO, WO, ST kai WT oTtpartnyikwyv dev givai
atméAuTn oAAG egaptatal atmd TO TTEPIBAAAOV KOl TOUG OTPATNYIKOUG OTOXOUG TNG
emyeipnongs. O Barney paAioTa  emonuaivel OTI OI  OTPATNYIKEG TIPETTEl VO
euBuypappidovTal ue TOUG PJOVABIKOUG TTOPOUG KAl IKAVOTNTEG TOU OPYavIOUoU, WOTE va
EMTUYXAVETQI SIOTNEMACINO avTaywVIoTIKO TTAeovEKTNUA. Mia AavBaopuévn avtioToixion
MTTOPEN va 0dnyroel 0€ atTwAgIa TTOPWY Kal o€ aTPaTNYIKN acuvérteia (Barney, 1991). lNa
TapAdEIyPa, n €AoY MIag €mBETIKAG oTpaTnyiKAg SO atrd pia emixeipnon Xwpig

ETTOPKEIG ETWTEPIKOUG TTOPOUG PTTOPEI va 0dNYHOEl O ATTOTUXIA.



H SWOT Matrix dev TTpETTEl va QVTIMETWTTICETAI WG UNXAVIKO €pyaAgio, aAAd wg
EVVOIOAOYIKO TTAQiCIO yia Tn dnuioupyia oTpatnyikAg okéwng. O Kaplan kai Norton
uttooTnpifouv 6T n emTuxia TNG SWOT egaptdral ammd tTnv IKavoTnTa TNG d10iknong va
METAPPACEl Ta EUPAMATA OE OUYKEKPIMEVEG OPACEIC TTOU TTapakoAouBouvTal Kal
aglohoyouvtal diapkws (Kaplan & Norton, 2001). O ocuvduacopog tng SWOT pe Tn
Balanced Scorecard emTpétrel Tn ouvexrn avarpo@oddtnan Kal TNV TTPOCAPUOYT TwvV
OTPATNYIKWY O€ TIPAYMATIKO Xpovo. Me autdv Tov TpoTTo, n SWOT tavel va eival éva

oTaTikG epyaAeio kal eEeAicoeTal o€ €va oUoTNUA OTPATNYIKAG HABnong.

Mntpa TOWS: Anto tnv AvaAvon SWOT
oTn ZTpatnywkn Apaon

Ztpatnykn SO Itpatnyikn WO

y
4
A
n

vl

A&lomnoinon Avvapewv YnépBaon Aduvapiwy
yla Eukaipieg pHEow Evkaipliwv
Xpron E0WTEPLKWY TIAEOVEKTNHATWY A€loToinon EEWTEPIKWY EVKALPLWY
yla TNV TANpn EKUETAAAELON TWV yla tn d16pbwon kat BeAtiwon
€UKaALPLWY TNG ayopdg. E0WTEPLKWY ENEIWEWV.

Itpatnykn ST Ttpatnykn WT

X I

Xpnon Avvapswv EAaxiotonoinon
Katda AmelAwv Aduvapilwv kat AlelAwyv
Xprion Twv LoXLUPWVY onUeiwy TG ITpATNYLKN apuvag Kat
€TXelpnoNgG yla tnv e€ouvdeTépwon avadlapBpwong ya Tny empiwon
EWTEPLKWY KIVOLVWV. TOU Opyaviopo.

Aigypauua 5. H Mitpa Zrparnyikwyv EmAoywy (TOWS Matrix)

H BewpnTikA BAoN TWV TECOAPWY GTPATNYIKWY KATNYOPIWY AVTIKATOTITRICEI T SIOAEKTIKN
oxéon MeTagu otaBepdtnTag kKal aAAayis. O SO kai ST oTpaTtnyikég ouvdéovTal UE
EMOETIKEG KAl TTPOOPACTIKES TTpooeyyioelg, evwy ol WO kai WT eoTmidlouv o1n BeATiwon

Kal oTnv TTpocapuoyn. H 1coppotria avaueaod Toug kabopilel TN oTpaTtnyikh WPINOTNTA



€VOG opyaviopou. Ol TTIXEIPATEIG TTOU PUTTOPOUV VA PETAKIVOUVTAI EUEAIKTO QVAPESQ OTIG
KOTNyopieg auTtég, avAloya HE TIG OUVOAKEG, QTTOKTOUV QVOEKTIKOTNTA KAl OUVAMIKA
TTpoocappooTikOTNTa  (Teece, Dynamic capabilities and strategic management:
Organizing for innovation and growth, 2018). AuTr n IKavdTNTA €ival KPIOIKN OTN CNUEPIVN
€TTOXNA TNG aBePaIGTNTAG, OTTOU 01 OTPATNYIKEG TTPETTEI VA ival TAUTOXPOVA OTABEPES OTIG

agieg TOuG KAl EUEANIKTEG OTIG EQAPHOYEG TOUG.

H TTpaKTIK €Qapuoyn Twy TECOAPWY OTPATNYIKWY KATNYOopIWY aTrodelkvuel 6T n SWOT
MTTOpEl va TTpocapuooTEl 0 KABe KAGdO kal emixeipnuatikd péyebog. H IKEA, yia
TTapAdEIYHa, €xel xpnoiyotroifoel SO oTpaTnyIKEG VI va EKUETAAANEUTE TIG €UKQIPIEG
TTAYKOOHIOTTOINONG KAl BILWCINATNTAG, AIOTTOIVTAG TNV I0XUPH TNG £QOdIACTIKI aAUGida
Kal TN eAun TG (Strengths) yia va emmekTeivel TIC TTPACIVEG OEIPEG TTPOIOVTWY TG
(Opportunities). AvtiBeta, n Body Shop éxel uioBetrioel ST oTpATNYIKES, AEIOTTOIWVTAG TO
nBiké TG brand kai TN BiOIUN TAUTOTNTA TNG YIO VO QVTIUETWTTIOE TIG ATTEINEG TWV
peyaAwv TToAueBvikwy (Threats) TTou dpacTnplotrolouvtal oTnv idla ayopd (Cosmetics
Business, 2023). Autd Ta Tapadeiypata avadeikvUuouv TTwg n BswpnTikr) douni tng SWOT

MTTOPEI VO PHETOUCIWOEI GE TTPAKTIKEG ATTOPACEIG JE METPNOIKNG ATTOTEAEGUATA.

ZuvoyidovTag, ol TECOEPIC OTPATNYIKES KATnyopieg dev attoTeAOUV aveEdptnTa TTAaioIaq,
aAAG aAAnAe€apTwpeva oTadia evog auveXoUg KUKAOU aTpaTnyikAg Hadénong. Kabuwg 1o
TTEPIBAANOV PETABAAAETAI, OI ETTIXEIPAOEIG OPEIAOUV va avaTtrpoocapudlouv Tn BEon Toug
otn pNTPa. MNa Tapddelyua, Mo €TIXEIPNON TTOU apXIKA €@apudlel WT oTpatnyikn
emBiwong ptTopei, Péow BeATiwWONG TWV €OWTEPIKWY TNG OUVATOTATWY, VO HETAPE]
otadiakd o WO kai otn ouvéxela oe SO atparnyikr avdamruéng. O Hill kai o Jones
ava@EéPouV OTI QUTH N METATOTTION AVTITTPOCWTTEUEl TN QUOIKH €EENIEN WIAG TTIXEIPNONG
TTou paBaivel, avadlopyavwveTal Kal ETTAVATOTIONETEITaI Yéoa OTo oOTPATNYIKG TNG
epIBAAAov (Hill & Jones, 2024). Zuvettwg, n SWOT dev gival atrAwg epyaicio avaluong,
AAAG Pnxaviopog oTPaTNYIKAG EEEANIENG KOl BUVAUIKNG TTPOCAPHOYNG.

4.5 MNMAeovekThpata Kai replopiopoi Tng SWOT Analysis

H SWOT Analysis, 6TTwg £xoupe dn &€l Kal TTpoNyoudEVWG, €XEl KaTagIwBEl wg éva atrod
Ta TTAE0OV €UEAIKTO Kal BNUOQIAR epyalcia oTpatnyikou pavatluevt, Xdpn otnv amrAdTNTa,
TNV KABOAIKOTATA KaI TNV IKAvOTNTA TNG va TIPOOQPEPEl €va OAOKANPWHEVO TTAQICIO

avaAuong.

‘Eva atmd 10 onPavTIKOTEPA TTAEOVEKTAUATA TNG PEBGDOU gival n euKOAia KaTavonong Kai
e@appoyng tTnG. Aev amaitei €CEIOIKEUPEVEG TEXVIKEG YVWOEIG ] OTATIOTIKA €pYOAEia,
YEYOVOG TTOU TNV KaBIoTd TTpooBACIun o€ ETTIXEIPATEIG OAWV TWV PEYEBWY Kal KAGOWV.

O Hill kai o Westbrook emaonuaivouv 611 n diaxpovikr agia Tng SWOT £ykeiral akpiwg



oTn SI0PAVEIQ TNG: ETTITPETTEI TN CUPPETOXT OTEAEXWV ATTO SIOPOPETIKA ETTITTEDA IEPAPYIAG
Kal Tnv evioxuon Tng ouvepyaciog otn dladikacia oTpartnyikig avadiuong (Hill &
Westbrook, 1997).

‘Eva 0e0Tepo TTAEOVEKTNUA €ival N OAOKANPwEVN Bewpnon Tou €OWTEPIKOU Kal
eCwTePIKOU TTEPIBAANOVTOG. 2€ avTiBeon Me AANa epyalegia TTOU  ETTIKEVTPWVOVTAI
atmokA€IoTIKG oTn pia didoTtacn, n SWOT ouvdudlel kai Tig OUO, ETMITPETTOVIAG TN
ouvBean TTAnpogopiag kai T dnuioupyia oTpatnyikwy TTpoTepalotTwy. O David Tovilel
o1 n a&ia Tng pueBbddou dev TrepiopileTal oTNV avdAuon, aAd oTn ouvdeon -AsiIToupyei
OnNAadn w¢ «yEéQUPO» TTOU EVWVEI TNV EOWTEPIKI OUVAUIKA £VOG OpyaviouoUu HE TO
TepIBAAov Tou (David & David, 2025). Autr] n oOuvBeTIKil AciToupyia Tn KaBIOTA
Bepehiwdn otn diadikacia dIaPOPPWONG OTPATNYIKNG KaTeuBuvang.

EmmAéov, n SWOT Tmrpodyel Tn CUUPMETOXIKOTNTA KAl T OTPATNYIKA EmKolvwvia. H
O100IKaCia KATAOKEUAG TNG QTTAITEI TN CUMMETOXN OIAPOPETIKWY AEITOUPYIKWY TOUEWV,
YEYOVOCG TTOU OIEUKOAUVEI Th dNIoUPYia KOIVAG KATavOnong yid T OTPATNYIKA KATACTAON
NG emixeipnong. O Johnson kai o1 cuvepydTeg Tou emianuaivouv 611 N xprion tng SWOT
o€ epyaoTrpia oTpaTtnyikAg (strategy workshops) evioyuel Tn dla@aveia, TN GUAAOYIKA
paBnon kar Tn 6éopeucn Twv gpyalopévwy OTIC MEAAOVTIKEG atropdacelg (Johnson,
Scholes, & Whittington, 2024). H ué6odog dev cival povo epyaieio avadAuong, aAAd kai

TTAQic10 SiaAdyou Kal OPadIKNAG OKEWNG.

‘Eva akoun Baoikd TTAEovEKTNUA gival n eueAi§ia epapuoyns Tng. H SWOT ptropei va
TIPOCAPHOCTEI O€ OTTOIOVOATIOTE OpPyavIoUO 1) TTAQiol0, yia TTapddeiyua amo WIKPEG
ETMIXEIPAOCEIG €WG TTOAUEBVIKOUG opidoug, KaBWG Kal o€ Pn KePOOOKOTTIKOUG (POPEIG,
Onuéoieg uttnpeoieg A eKTTAIBEUTIKA 1IOpUUATA. ZUu@wva he Toug Helms kai Nixon, n
MEBOBOG AciToupyei €CiOOU QTTOTEAEOUATIKA OE OTPATNYIKO KAl AEITOUPYIKO €TTiTTEDO,
KOBWG PTTopEl va €0TIACEI €iTE OTNV €UpUTEPN ETAIPIKY OTPATNYIKI EITE OE CUYKEKPIUEVA
TUAuata, Tpoidvta A épya. Auth n TTpocapuooTIKOTNTA €€nyei TN PakpoBIdTnTa TNG
pEBGOOU o€ éva eTTIXEIPNPATIKO TTEPIBAAAOV TTou peTaBdAAeTal diapkwg (Helms & Nixon,
2010).

QoT1600, n SWOT Analysis dev OTepEiTal TTEPIOPICHUWY, Ol OTTOI0I £XOUV ATTOTEAECEI
QVTIKEIMEVO EKTETAPEVNG aKAdNUAIKAG KPITIKAG. O onuavTiIKOTEPOG TTEPIOPIOPOG Eival N
UTTOKEIPMEVIKOTNTA TWV attoTEAeOpATWY. ETTEIdr) akpifwg n avdAuon BaoileTal o€ Kpio€ig
KOl QVTIAYEIS TwV  OCUPUETEXOVTWY, MTTOPEl va emTnpedletal ammd  TTPOCWTTIKEG
TTPOKATAAAWEIG, €ANITT] TTAnpo@dépnon N otpatnyikés okomudtnteg. O Hill kal o
Westbrook etmionuaivouv 011 n utrepBOAIKN) aTTAOTTOINGN TTOAUTTAOKWY NTNHATWY OdNYEi

o€ avakpIeic ekTINAoEIg Kal em@avelakég oTpatnyikés (Hill & Westbrook, 1997). MNa va



avTIJETWTTIOTEl auTt n aduvapia, aTraiteital ouvduaopuog g SWOT pe TTOCOTIKA

epyaAeia, 6TmTwg n QSPM ) n Balanced Scorecard.

‘Evag &eUTePOG TTEPIOPICHOG gival n EAAEIWPN XpoVIKAG diaoTaong. H SWOT atmotutrwvel
MIa OTOTIKA €IKOVA TNG ETTIXEIPNONG O€ Wia 0edouEVN OTIVURA, XWPIS va AapBdaver uttown
TN SUVANIKA TwV aAyopwy Kal TRV TaxuTtnta Twv aAkaywyv. O Teece utrooTtnpiel 611 OTIG
oulyxpoveg OouvOAKeS «Buvauikwy IKavoTATwV» (dynamic capabilities), n oTparnyikni
avaAuon TTPETTEl va gival ouvexng kal TipocappooTikh (Teece, Dynamic capabilities and
strategic management: Organizing for innovation and growth, 2018). H SWOT, av
TTOPAMEIVEI AvEAATTIKI], KIVOUVEUEI VA ATTOTUYXAVEI OTNV TTPORAEWN UEANOVTIKWYV TACEWV

KQl 0TNV EVOWUATWON KAIVOTOUIWV.

‘Evag 1piTog TTepIoploudg aopd Tnv EAAeIpn TTpoTepalotroinong. H SWOT dev mrapéxel
oca@n yebodoloyia yia Tn oTABUIoN TwV TTAPAYOVTWY, YEYOVOG TTOU UTTOPEI va 0dnynael
0€ a0AQEIa WG TTPOG TO TTOIEC OTPATNYIKES Eival o Kpiolueg. O Panagiotou kai Dyson
TTpoTEivouv OTI N EVOWMATWON OTATIOTIKWY A TTOAUKPITNPIGKWY PEBOdWV UTTOpEl va
evioxuoel Tnv aglomaTia TG avaAuong, emTpémmoviag Tn BaBuoAdynon kai iEpapxnon
Twv oToixeiwv (Panagiotou, 2003) (Dyson, 2004). Xwpi¢ autry Tn otdduion, n SWOT
MTTOPEI VO TTAPAUEVEI TTEPIYPAQPIKNA, XWPIC va UuTTooTnPifEl OUCIAOTIKA TN ANWn

ATTOPACEWV.

TéAog, n SWOT evdéxetal va ayvoei TIG aAAnAemdpdoeig YeTagu Twv TTapaydviwy. Ol
Helms kai Nixon onueiwvouv 0Tl oI duVAuEIG, aduvapies, eukaipieg Kal atrelAég dev
Aeitoupyouv aveEdptnta, aAAG OAANAeTIOpoUV PEeTOEU TOug, OIOPOPPWVOVTAG Eva
ouvBeTo SikTuo emppowyv (Helms & Nixon, 2010). H mrapadooiakn TTpocéyyion g
SWOT 0O¢ev ammoTuTTWVEl QUTEG TIG OXEOEIG, YEYOVOG TTOU TTEPIOPICEl TN duvaTdTnTd TNG Va
TTPORBAETTEl TTOAUTTAOKEG OTPATNYIKEG Ouvételeg. [Map’ OAa autd, n evOwPdTWON
ouoTNUIKWVY JovTéAwy, 61twg To PESTEL 1 10 VRIO, ptropei va evioxuoel Tn diacuvdeon

TWV TTapayovTwy, petatpemovtag 1n SWOT o€ Mo duvapikd Kal TTIPOYVWOTIKO EPYAAEIO.

Me Baon 6Aa Ta Trapatdvw, odnyouuaaTe 0To agupTrépacua Otl, n SWOT trapauével
ECAIPETIKA XPNOIKN, OPKeEr va epapudletal KPITIKA Kal cupTTAnpwuatikd. H agia tng
Eykermal Oyl oTnv TTANPOTNTA, aAAd oTnv IKaveTNTA TNG va douEl oTpaTnyIK OKEWn, VO
TTPOKaAEi oulnTNON Kal va evepyoTrolei oTpaTnyikéG diepyacicg. OTwG TTapatnpei o
Grant, n SWOT Acitoupyei wg onueio ekkivnong, 6xi wg KatdAngn, otn oTpATNYIKN
avaAuan, éva TAaiolo yia epwTroelg, Oxi ammaviioelg (Grant, 2021). Autr) n ueBodoAoyIKNA
@INoco®ia €¢nyei yiaTi, TTapd Toug TTEPIOPICKOUG TNG, N SWOT e¢akoAouBei va atroTteAei

aKpoywviaio AiBo Tng oTpaTNYIKAS d10ikNoNG.



4.6 Mapadeiypata e@apupoyng TN SWOT Analysis o€
EMIXEIPNOEIG
H epapuoyn Tng SWOT Analysis oTov €TIXEIpnUATIKO KOOUO aTTODEIKVUEI TN dIAXPOVIKH

NG aia wg epyaAcio TTPooapPOYAG, KAIVOTOWIag Kal oTpaTnyIKAS avadidpbpwaong.

H Apple Inc., yia mapddeiyua, agiotmmoinoe Tn SWOT yia va avayvwpioel Tn dUvaun tng
oTov oxedlacud TTpoidvTwy Kai oTo branding (Strengths) kai va Tnv avTioToixioel he TIg
TEXVOAOYIKEG €ukalpieg TNG ayopds (Opportunities), odnywvtag atn dnuioupyia evog
OIKOOUCOTANATOG KAIVOTOMIag We TTpoidvTa OTTwg To iPhone kai 1o iPad (Kapferer, 2020).
MapdAAnAa, n etaipeia avayvwpioe atEINEG OTTWG N €€APTNON OTTO CUYKEKPIMEVOUG
TTPOUNBeUTEG Kal n auéavouevn pubpion dedopévwy, Yeyovog TTou OodHynoe o€
OTPATNYIKES dlapopoTToinoNnNG PEOW £TTEVOUCEWY O€ 1IBIWTIKOTNTA Kal acpdAcia (Grant,
2021).

H Toyota Motor Corporation atroteAei KAaoikd TTapddelyua eTmxeipnong mou aglotroinoe
N SWOT vyia 1t ouvexy BeAtiwon (kaizen) kar Tnv avamtuén PAKPOTTpOBeauNng
avTaywvioTIKOTNTAG. Méoa atmd TNV avAAuon Twv ECWTEPIKWY TNG duvAuewy, OTTwG n
atrodoTIKOTNTA TTAPAYWYNAS Kal N KOUATOUpa TroidTnTag, n Toyota karavénoe TTwg va
avTiOpd OTIC OTTEINEG TWV  HETABOGAAOUEVWY  KATAVOAWTIKWY TIPOTIMACEWY KAl TNG
KAIaTIKAG vouoBeaiag (Hitt, Ireland , & Hoskisson, 2024). To amotéAeoua ATav n
OTPOTNYIKN TNG OTPOYPN TTPOG TNV NAEKTPOKIVNON Kail Ta uBPIBIK& oxAuaTa, TTou evioxuoav

TNV ETAIPIKA TNG avOEKTIKATNTA.

H Unilever aglomoinoe 1n SWOT yia va evowpatwaoel TN Biwoigdtnta oTov TTUPAvaA TG
ETIXEIPNMOTIKAG OTPATNYIKAG TNG. Avayvwpifoviag wg aduvapia Tn duokoAia eAéyyou
HIag TepAOoTIAg €QOdIAOTIKAG aAUCidag Kal wg eukalipia TV auéavouevn CATnon yia
olkoAoyIka TTpoidvTa, n Unilever dnuiolpynoe 10 TTpdypaupa Sustainable Living Plan,
ouvdEoVTag TN OTPATNYIKA ETAIPIKAG EUBUVNG PE Ta ETTIXEIPNPOTIKA TNG HovTEAa (Wheelen
& Hunger, 2018). H epapuoyny auty tng SWOT &eixvel Twg n uéBodog ptropei va
UTTOOTNPICEI JETAOXNMOTIONO OE ETTTTEDO ETTIXEIPNOIAKNG KOUATOUPAG KOl KOIVWVIKAG

emidpaong.

H IKEA é€xer xpnoipgotroijoel 1 SWOT wg epyaAeio oTpatnyikol oxediaouou o€
ouvduaopo pe To PESTEL. Evidmoe Tnv eowTepiKr TNG duvapn oTo XapunAd KOOTOG Kal
TNV QaTTOdOTIKr £QOBIOCTIKI aAUGCIda, KABWS Kal £EWTEPIKEG EUKAIPIEG oTNV TTPACIVN
olkovouia Kal aTn BIWoIPn KatavaAwaon. Authi N ouvOuaoTIKr TTPOCEyyIon 0drynoe oTn
onuioupyia Tng TTpwTtoBouliag People & Planet Positive, TTou evioxuoe TNV €TAIPIKN TNG

TAUTOTNTA WG UTTEUBUVOU Kal KalvoTdpou opyaviopou (Grant, 2021). H SWOT, oTtnv



TTEQITITWON  QUTH, XPNOIYOTTOINBNKE WG 0dnyog yia Biwoiuyn dila@opoTroinon  Kai

OTPATNYIKI ETTIKOIVWVIa.

AvtioToixa, n Body Shop, Adn amé tnv idpuch 1ng, epdpuoce SWOT Analysis yia va
evToTTioel TTWG N OECPEUCH TNG O€ NBIKES TTPAKTIKES KAl Biwaoiya Trpoidvta (Strengths)
MTTOpOoUCcE va aglotroinBei oe TePIBAANOV auéavOouevou evaIaPEPOVTOS YIa KOIVWVIKN
€ubuvn (Opportunities), aAA& Kal TTWG VO AVTIMETWTTIOE! TIG OTTEIAEG TWV TTOAUEBVIKWV
kohooowv (Threats) (Jones, Comfort, & Hillier, 2005). Aut n oTpaTnyikh avaAuon
kaBiépwae Tn Body Shop wg TpwTottdpo Tou ethical marketing kai amrédeige 611 n SWOT

MTTOpPE va uTTooTNPIEEI OTPATNYIKY SI0QOPOTTIOINGN KE AgIakd TTPOCAVATOAIOHO.

H Starbucks ettiong xpnoipotrolei cuoTnUaTIKA T SWOT 0710 0TPaATNYIKO TNG HAVATCUEVT.
AvayvwpidovTag TIG DUVAEIG TNG O€ TTOIOTATA TTPOIGVTWY KAl EUTTEIPIA TTEAATN, N ETAIPEIX
EVOWMATWOE €UKAIPIEC OTTWG N AVATITUEN ayopwv AvOOUOUEVWY OIKOVOUIWY Kal Ol
TEXVOAOYIKEG £@apuoyEG wnolakwy Trapayyehiwyv (Kapferer, 2020). Méoa atrd autr] Tn
OTPATNYIKN, KATOPOWOE va TTPOCAPHOOCTEI OTIG TTayKOOUIES TAOEIC KaTavaAwaong Kal va

ETTEKTEIVEI TN BIAPOPOTTOINGT) TNG O€ VEEG ayopEG, OTTWG N Acia kail n AATIVIKI) AUEPIKA.

Ta mapadeiypara autd atrodeikvuouv 611 n SWOT Analysis dev atmoteAei ammAwg éva
AVOAUTIKO epyaAeio, aAAG éva TTAQICIO OTPATNYIKAG OKEWNG TTOU PTTOPEI va KaBodnynoel
TTIPOYHATIKEG ETTIXEIPNMATIKEG atTo@doelg. H aia Tng €ykerrar oTnv IKaveTNTA TNG VA
evowpaTwvel dedopéva, EPTTEIPIEG KAl agieg, DNUIOUPYWVTAG £Va OUVEKTIKO TTAQICIO yia
Opdon. Otmwg utroypappifouv or Gurel kal Tat, n SWOT dev eival éva gpyalgio Tou
TTAapPeABOVTOG, OAAG pIa DUVAMIKN YAWOOO OTPATNYIKAG TTOU Trapauével BepeAindng
QKOWN KAl oTNV €TTOXN TNG TEXVNTAG vONUOOUVNG KOl TWV WNQIOKWY HETATYXNUATIOHWY
(Gurel & Tat, 2017).
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KepdaAaio 5

O KAAAOZ TON KAAAYNTIKQN KAI THZ OMOP®IAZ

5.1 Eicaywyn oTov TTayKOo 10 KAGASO KAOAAUVTIKWY

O kKAGd0G TwV KAAAUVTIKWYV Kal TNG OPop@IAs aTtoTeAe évav atmd Toug TTAEov dUVANIKOUG
KOl avBekTIKOUG TOMEIC Tng TraykOouiag oikovopiag. Mapd TI¢ SIOKUPAVOEIS TTOU
TTapaTnEOUVTal o€ TTEPIGOOUG KPIoEWYV, N {ATNON YIA TTPOIOVTA OUOPPIAG KAl TIPOCWTTIKAG
@povTidag diatnpeital oTaBepd UWNAR, UTTOBEIKVUOVTAG OTI N @POVTIOA TNG €CWTEPIKAG
EMPAVIONG CUVOEETAI OTEVA UE KOIVWVIKEG, TTONITIOUIKEG KAl WUXOAOYIKEG aVAYKES TWV

katavaAwTwyv (Kapferer, 2020).

O opioudég Tou KAGOOU TrEpIAaPPBAvel TTpoIdvVTa TTEPITTOINONG OEPUATOG, MAAAIWY,
APWHATWY, MaKIYIA, OTOMATIKAG UYIEIVAG, avTnNAIOKWY, KaBWS Kal GUVOQPEIG UTTNPETIES
aiobnTIKAG Kai euegiag. Me Baon ekTiyRoeig Tng Statista, n maykdouia ayopd KAAAUVTIKWV
avABe 1o 2024 o¢ TrepiTrou 645 d10. doAdpIa, pe TTPOBAETTOMEVN auénon oTa 780 dio.
doAdpIa £wg To 2028, kataypdgpovTtag Yoo €Trolo puBuod avatTuéng 4,8% (Statista,
2025). Aut) n oTaBepry avodikn TTopeia atrodideTal o€ TTAPAYOVTES, OTTWG N augnaon Tou
OlaBéoipou €1000AuaTog, N Avodog TNG HEaaiag TAENG o avadUOUEVES OIKOVOIES Kal N

evioxuon TG ¢ATNong yia Biwaoipa kai guoikd rpoidvta (McKinsey & Company, 2023).

H vewypa@ikl katavoul Tng ayopdg ocixvel o1 n  Acia-Eipnvikdg Kuplapxei,
QVTITTPOOWTTEUOVTAG TTAVW attd To 40% TnG TTayKOOMIAG KaTavaAwong, HE Baoikég
xwpes-traikteg TNV Kiva, tnv lattwvia kar 1n Nétmia Kopéa. H Eupwtn kai n Bépeia
AUEPIKI akoAouBoUv, JUE AVETTTUYUEVEG aYOPEG UWNARG agiag ava kaTavaAwTr). AvTiBeTa,
n AaTivikr) Agepikr] kai n Méon AvatoAn Trapoucidlouv auéavouevn OUVAUIKE AOyw TNG
ONUoypPaAPIKNAG avaTTuéng Kai TNG TTONITIOPIKAG OTPOYNG TTPOG TNV TTPOCWTTIKA GPOVTIOO
(Euromonitor International, Global beauty and personal care market report 2024, 2024).
MapdAANAa, n TTaYKOOWIOTTOINCN TOU €EUTTOPIOU €XEl eVIOXUOEl TN OIAoUVOEDn Twv
ayopwy, KaBioTwvTtag Toug peydAoug TToAueBvikoug opihoug, Omtwg L'Oréal, Estée
Lauder, Procter & Gamble, Shiseido kai Unilever, nyetikég duvapuelg atn diapodpewaon

TAOEWV, TTPOTUTTIWV Kal KaivoTopiwy (Grant, 2021).

H doun TG TTayKOoHIag ayopds XapakTnpifeTal atmo éviovn CUYKEVTPWON 1I0XU0G, KaBWG
Aiyol 6pIAol EAEyXOUV ONPAVTIKO TTOOOOTO TNG CUVOAIKNG TTapaywyrg, aAAG Kail SIavounAG.
QoT1600, n dvodog Twv VEwv brands ave¢dptnTng TAUTOTNTAG KAl N QVATITUEN Twv

WNPIOKWY TTAATQOPHWY EXOUV PETABAAEl PICIKA TO TOTTIO, ETTITPETTOVTAG OE MIKPOTEPEG



ETTIXEIPACEIG VA AVTAYWVIOTOUV PECW OloPOPOTTOINONG KAl OTOXEUPEVOU HAPKETIVYK
(Deloitte, 2024). 2& auTod To TTAQICI0, TNV ETTOXN TWV KOIVWVIKWY BIKTUWV, N ETTIPPONA TWV
influencers kai Twv beauty bloggers £xel peratotriosl Tn duvapn Tou brand building atrd
TIG ETAIPEIEG TTPOG TOUG iDIOUG TOUG KATAVOAWTEG. 'ETOI, 0 KAADOG £XEI UETATPATTEI O€ £vVa
UBPIBIKO OIKOCUCTNHA, OTTOU CUVUTTAPXOUV TTOAUEBVIKEG KOl VEOQUEIG ETTIXEIPATEIG,

KaBepia ue dIAQOPETIKA OTPATNYIKA dIAPOPOTTOiNCNG.

H texvoAoyikr TTpdodog atroTeAei KivnTApio duvaun Tou kKAddou, eTnpedlovtag 1000 TNV
TTapaywyn 600 Kal TV KatavaAwaon. KaivoTopieg, 0TTwg N TTpoCcwWITOTToINWEVN QPOVTIOA,
n TEXVNTA vonuoouvn oTn dIdyvwon OEPUATOS Kal Ol WNQIAKEG EUTTEIPIEG OMOPPIAG
(virtual try-on) avadlapop@wvouyv TiIG oxéoelg KatavalwT—udpkag (Forbes , 2024). Ol
ETAIPEIESG TTOU UIOBETOUV AUTEG TIG TEXVOAOYIEG KATOPOWVOUV va eVIOXUCOUV TNV EUTTEIPIA
TOUu TTEAGTN Kal va auAoouv Tnv TTIOTOTNTA TOU HEOW EEATOPIKEUPEVWY AUCEWV.
EidIkOTEPQ, 0 WNOIOKOG PETAOXNHATIONOS TOU KAGDOU £XEl 0dNYHOEI OTAV AVATITUEN TOU
e-commerce, TToU avTITTPOoWTTEUEl TTAéOV TTAVW aTTd TO 25% TWV CUVOAIKWYV TTWANCEWV

KOAAUVTIKWV O1EBVWG, evw To 2028 avauévetal va Eetrepdoel To 35% (Statista, 2025).

MapdAAnAa, n PBiwoINOTNTA KAl N €TAIPIKI) KOIVWVIKA €uBUvVn £XOUv UETATPATIEI O€
Bepehiwdelg agieg TN Blounxaviag. O1 katavaAwTEg, 10iwg o1 vedTepeS yeviéG (Millennials
kai Gen Z), emntolv Tpoidévta TTou eival cruelty-free, vegan, BiodlacTriwueva Kal
TTapayopeva pe nBiké 1poéTo (Euromonitor International, 2024). O1 emixeipAoEIG, YE TN
ogIpd TOUG, QVOTITUOOOUV TTPACIVEG OTPATNYIKES KAl dlaPaveiG aAuaideg @odiaouoU,
emMOILKOVTAG OXI MOVO TNV OIKOVOMIKA, aAAG Kal Tnv TTEPIBAAAOVTIKA KAl KOIVWVIKK
Biwaoiyornta. Edw evrdooeTtal kal n Body Shop, n otroia atroTéAe0E TTPWTOTTOPO TOU
“ethical beauty movement” én amé mn dekaetia Tou 1980, BéTovTag TTPdTUTIA UTTEUBUVNG

emmxeIpNMaTIKAG TTPAKTIKAG (Jones, Comfort, & Hillier, 2005).

ZUVOAIKA, 0 KAGD®OG TwV KAAAUVTIKWY OUVIOTA TTAyKOOMIO oUoThua agiag, oTo OTToio N
KaivoTopia, n Biwoiudtnta kai n d1agopoTroinon atroTeAoUV KaBOoPIOTIKOUG TTAPAYOVTEG
ETITUXIAG. Z€ auTO TO TTAQICIO, N KATAVONON TWV OIKOVOUIKWY KAl KOIVWVIKWY dUVANEWV
TTOU TOV €TTNPEACOUV €ival aTTapaiTnTn TTPOUTTIO0EON YIa TN dIAUOPPWON OTPATNYIKWY OE
ETTITTEO0 ETAIPIKAG TTONITIKAG Kal avTaywVvioTIKAG Béong (Kotler & Keller, 2025). H avdAuon
NG EUPWTIOIKAG ayopds, TToU OKOAOUBEl, QWTICel TTEPAITEPW TIG TTEPIPEPEIAKES
OIAPOPOTIOIACEIG KAl TIG OTPATNYIKEG TTPOTEPAIOTNTEG TWV ETTIXEIPAOEWV GTOV XWPO TNG

OMOPYPIAG.

5.2 AvaAuon Tng ayopdg KaAAuvTiIKwyv oTnv Eupwtrn
H eupwTraiki ayopd KAAAUVTIKWYV €ival pia atrd TIG TTAEOV WPIPES KAl ATTAITNTIKES SIEBVWG,

ME uUWnAG TIPOTUTTA  TTOIOTNTAG, KAVOVIOTIKAG OCUPPOPPWONG KAl KATOVAAWTIKAG



ouveidnong. Zupewva pe Tnv Cosmetics Europe, 0 KUKAOG Epyaaiwyv Tou KAGdoU aTnv
EupwTtrn avAABe o€ TTepiTTou 97 d10. eupw TO 2023, ONUEILVOVTAG aUgNoN 6% ot oxéon
pe TO TTponyouuevo £10G. H TaAAia, n Mepuavia, n ITalia, n lomavia kar To Hvwuévo
BaoiAelo atroTEAOUV TIG TTEVTE PEYOAUTEPEG AYOPEG, AVTITIPOOWTTEUOVTAG TTAVW ATTO TO
70% Tng ouvohikAg katavdAwong (Cosmetics Europe, 2024). H IaAAia, €1dIkOTEPQ,
dlatnpei Tov. pOAO TOU «TTAYKOOMIOU KEVTPOU»  APWUATOTIONOG Kal  TTOAUTEAWV

KOAAUVTIKWY, Pe brands 6mmwg Dior, Chanel kai L'Oréal va kuplapXouv oTIG eEaywyEg.

H Eupwaikry 'Evwon €xel diapgoppuwoel €va auaTnpeo pubuIoTIKO TTAQICIO PHECW Tou
Kavoviopou (EK) 1223/2009, 1o otroio diac@aAilel TNV ac@AAEIa Twy TTPOIOVTWY, TNV
TTPOOTACIO TOU KaTavaAwTh Kal Tn diagdveia otn alvBeon. Autd T0 BeouIkO TTAQiCIO
AeIToupyei WG TTAPAyovTag TTOIOTNTOG KOl AVTAYWVIOTIKOU TTAEOVEKTHHATOS VIO TIG
EUPWTTAIKEG ETTIXEIPNOEIG, KABWG evIOYXUEl TNV QIOTTIOTIA KAl TN QRPN Toug dIEBvwg
(European Commission, 2024). MNMapdAAnAa, 1o upnAod eTTitredo £peuvag Kal avaTTuéng,
0€ ouVOUAONO JE TNV TTONITIOMIKN €Upacn oTNV AlIoONTIKA Kal TNV QUTOEKPPACH, KaBIoTA

TV EupwTtn ny£ETn OTNV TTAPAYWY KAIVOTOUWY KAl premium TTpoiovTwy.

H dopn NG eupwTraikig ayopdg OIa@OpOTIoIEiTal WETALU TwV XWPWV, HE 10XUPN
TTapoudia TOCO TIOAUEBVIKWY OMIAwV OGO Kal MIKPOMEDQIWV  ETTIXEIPACEWY TTOU
ee1dIkeUovTal o€ QUOIKA 1 TTapadooiakd Trpoidvta. O xwpeg TG NéTiag Eupwting
(EANGDQ, ITaAia, lotravia) éxouv avaTrTuger 1Idiaitepn OUVANIKT OTOV TOUED TWV QUTIKWV
KOAAUVTIKWYV, OEIOTTOIVTAG TNV TOTTIKA BIOTTOIKIAOTNTA KOl TN JECOYEIAKH dIATPOPN WG
TTNyn éutveuong kai diagopotroinong (OECD, 2024). EvOeiKTIKA, n eAANVIKA eTaipeia
Apivita kai n yaAAIkr Yves Rocher atroteAoUv TrapadeiypaTa ETTITUXNUEVWV ETTIXEIPHOEWY

TT0U oUVOUALOUV TO QYUOIKO TTPOIOV e To brand ethos Tng BiwoipudTnTag.

H karavadAwon otnv Eupwtn xapaktnpifetalr ammd uwnAo eTmitedo wpindtnTag Kal
diagopoTtroinong. O1 katavaAwTEG ep@avifouv auénuévn euaiodnoia og {nNTrpaTa UYyEiag,
ao@aAeiag Kal TTEPIBAAAOVTOG, YEYOVOG TTOU 0ONYEI 0€ OTPOPr) TTPOG TTPOIOVTA PE KaBapn
ouvBeon (clean beauty), xwpig parabens kai TexvnTd apwpata (Deloitte, 2024).
MapdAAnAa, ol TAoEIg TNG TTPOCWTTOTTOINONG KAl TNG TEXVOAOYIKNG KAIVOTOUIAG EVIOXUOUV
TNV avATTTUEN TTPOIGVTWYV TTOU QVTATTOKPIVOVTAI OTIG ATOMIKEG AVAYKES TWV KATAVOAWTWV.
O1 eupwTTaikég eTaIpEiEg ETTEVOUOUV TTAEOV OTNV TEXVNTI vonuoouvn Kal 0Tnv avaAuon
0edopévwy yia va TTPOBAETTOUV TIG QYOPAOTIKEG CUMTTEPIPOPES KAl va oxedIAlouv

TTPOCAPPOCEVES euTTEIpiES KaTavaAwaong (McKinsey & Company, 2023).

H Biwoiuétnta atroteAei kKaBopioTikG oTpaTtnyikd dfova yia Tov eupwtraikd kAGdo. Ol
ETTIXEIPNOEIG UIOBETOUV OAOEva Kal TTEPIcOOTEPO TO TTAAicI0 ESG (Environmental, Social,

Governance), €&VOWMPOTWVOVTAG OTOXOUG  HEIWONG  EKTTOUTTWY,  avakKUKAwWONG



OUOKEUOOIWV Kal UTrelBuvng TrpopnBeiag pwtwy UAWv. H L'Oréal, yia mapddeiyua,
e@appodel atréd 1o 2020 1o TTpdypappa L'Oréal for the Future, deopeguduevn yia KAIJOTIKN
oudetepoTnTa €wW¢ 10 2030, evw n Unilever eomidlel o Tpoidvia PeE PEIWPEVO
epIBaAAovTIKG atroTUTTwua (L'Oréal Group, 2024). AuTtr) N HETATOTTION TTPOG TN BILOCIUN
avatTuén Oev avtavaokAd UOVO ETaIPIKN €uBUVN aAAG Kol OTPATNYIKF AvayKaidTnTa,

KaBwg o1 katavaAwTéG avTaueiBouv Ta brands Tou euBuypappifovTal PE TIG agieg Toug.

TéAOG, N eUpWTTAIKA ayopd xapakTnpeiletal ammd autavOouevo avTaywvioud Kal oUuvexn
OUYKEVTPWON 10XU0G, KABWG o1 PeyaAeg eTaipeieg e€ayopAlouv PIKPOTEPEG KAIVOTOUES
ETTIXEIPNOEIG VIO VA EPTTAOUTIOOUV TO XaPTOPUAAKIO Toug. H e€ayopd Tng Body Shop atoé
TN Natura & Co 10 2017 ka1 petayevéatepa atmd Tnv Aurelius 10 2023 atroteAei
XOPAKTNEIOTIKG TTapddelyua TG oTpatnyikig authg Tdong (Forbes, 2023). Méoa o€ auTd
TO TTAQICI0, N KATAVONGCT TWV TTEPIPEPEINKWV AYOPWYV KABIoTATAI KPIOIUN YIa TNV avaAuon
TWV OTPATAYIKWY KIVACEWY TWV ETTIXEIPACEWV TTOU dpacTnpIoTrolouvTal oTnv EupwTn,

OTTWG Ba TTAPOUCIACTEI OTIG ETTOPEVEG EVOTNTEG.

H Ayopd twv KaAAuvtikwyv o AptOpoug (2024)

MNaykoopia Ayopa:
645 610. $

Me ripoBAemopevn avEnon ota 780 bto. $ £wg To
2028 (eTriolog puBuag avamtueng 4,8%).

Evpwmnaikn Ayopa:
97 duo. €

Mia amno Tig MAEOV WPLHEG ayOpES, e
avénon 6% o€ GXEON HE TO TPONYOUHEVO £TOG.

EAANvVikNn Ayopa:
1,35 6o. €

Katéypawe Loxupn avakapyn
7%, UTaGTNPLZOHEVT ATIO TOV
TOUPLOHO KaL TIG EEAYWYES
(PUOLKWY TIPOTOVTWV.

Aigypauua 6. H 6éan 1n¢ EAANVIKAS ayopds KAAAUVTIKWY OTO EUPWITAIKO Kal TTAyKOOUIO
orepéwpa (Mnyn : MNpooapuoyn amrd Statista & ICAP Group)

5.3 H eAAnvIKA ayopd KAOAAUVTIKWY

H eAANVIK ayopd KOAAUVTIKWY TTAPOUCIAdEl 1IDIITEPOTNTEG TTOU AVTAVOKAOUV TOOO TIG
KOIVWVIKOOIKOVOUIKEG OUVONKEG TNG XWPOG OCO0 Kal TIG TTONMTIOUIKEG TNG agieg. Av Kkal
MIKpOTEPN O€ PEyeBOG O€ Oxéon ME TIGC WPIMEG ayopég TnG AuTIKAG Eupwting,



XOpOKTNPICeTal a0  UWNAr] KATavoAwTIKr €uaiobnoia, €viovo aviaywvioud Kai
augavouevVo TTPOCAVATOAIOUO TTPOG TA QUOIKA TTPOIGVTA. ZUP@wva pe oToixeia Tng ICAP,
N €ANVIK ayopd KOAUVTIKWV ekTIydTal o avAABe oe 1,35 dio. cupw 1O 2023,
OnNUeEIWVOVTaG auénon 7% oc oxéon HE TO TTPONYOUUEVO £T0G, VW N TTPORAETTOMEVN
€TAOI0 aVATTTUEN €WG TO 2028 avépxeTal o€ TTEPITTOU 4,5%. AuT N avakapwn o@sileTal
oTnv dvodo Tou ToupiouoU, aTnv auénuévn TTapouaia dieBvwyv brands kal oTnv gvioxuon

TWV £EAYWYWYV EAANVIKWYV ETAIPEILYV QUOIKWY KAAUVTIKWY (ICAP Group, 2024).

H dopun Tou eAAnvIKoU KAGSou xapakTnpEileTal atrd Tn cuvUTTaPEN TTOAUEBVIKWV ETAIPEIWV
Kal 1I0XUpWV EAANVIKWY brands T1Tou éxouv atroktioel d1eBvr TTapoucia. O1 TTOAUEBVIKEG
eTaipeieg, 6TMwg ol L'Oréal, Procter & Gamble kai Estée Lauder, katéxouv onuavTiko
MEPIdIO TNG ayopdg, KUpiwg oTa TTPOIOVTA PACIKAG KATavAAWONG Kal TTOAUTEAEIAG.
MapdAAnAa, eAAnVIkEG etTixeIpoelg OTTWG N Apivita, n Korres, n Frezyderm kai n Youth
Lab €xouv kata@épel va ouvdUuACOUV TNV TOTTIKA TTAPAYWYR HME TNV €EWOTPEQPEIQ,
AgIOTTOIWVTAG PUOIKA CUOTATIKA KAl T HMECOYEIOKN TTapddoon yia va dnuioupyrioouv
dlagpopoTroinuéveg oTpatnyikég TautdétnTag (OECD, 2024). Auti n OITTH TTapouadia

EVIOXUEI TOV QVTAYWVIOHO, OGAAG KAl TNV KAIVOTOMIO TOU KAGDOU.

H katavaAwTik cuuTtrepipopd Twv EANAvwy deixvel aufavouevn suaiobnrotroinon o€
{nTuata  TToI0TNTAG, QUOIKNAG TTPoéAeucong kal nBIkAG Trapaywyns. ‘Epeuveg Tng
NielsenlQ (2023) katadeikvuouv 0TI TO 68% TwV KATAVOAWTWY TTPOTIMOUV TTPOIOVTA JE
(PUOIKA OUCTATIKA, EVW TO 54% dnAwvouv diaTtedeiyévol va TTANPpwaoouv uwnAdTePN TIUA
yla brands T1ou e@apuolouv TTPOKTIKEG Blwoiudétntag. H oT1po®r auth Tpog TO
«OUVEIBNTO KaTavOAWTIONO» (conscious consumerism) €xel 0dnNyACEl TIG ETAIPEIEG O€
ETTAVATTPOCDIOPICHO TWV OTPATNYIKWY TOUG, UE EU@acn oTnv TTEPIBAAAOVTIKA dlagpavelaq,
TN XProN TOTTIKWY TTPWTWY UAWY Kal TV KOIVWVIKI €uB0vn. To @aivouevo auTd ouvoEeTal
daueoca pe Tnv dvodo Tou ethical marketing kai Tn véa eTIXEIPNPOTIKA AOYIKI) TTOU BAETTEN

TOV KATavOAWTA WG evepyd oupuéToxo o€ ¢ntiuata agiwv (Kapferer, 2020).

ZnUavTiKGG TTopAyovTag avaTTTuéng aTmoTeAel €Tmiong n  ywn@iakh Kaivotopia. To
NAEKTPOVIKO EPTTOPIO KAAAUVTIKWY 0TnV EAAGSa KaTéypawe pubud auénong avw Tou 25%
10 2023, pE TPWTAYWVIOTEG TOOO OIEBvEIG TTAATQPOPES (OTTWG To Sephora.gr kai 1O
Notino.gr) 6co kai eAAnvika e-shops (Deloitte, 2024). H tdon auth evioxUbnke PeTa TNV
TTavonuia, KaBwg o1 KATavaAWTEG UI0BETNOAV POVIUA TNV TIPAKTIKF Twv online ayopwy,
YEYOVOG TTOU WONOE TIG ETMIXEIPACEIS va €TTEVOUCOUV OE WNPIOKEG EUTTEIPIEG, EIKOVIKA
OOKIUA TTPOIOVTWYV KaI EEATOUIKEUNEVESG TTPOTACEIS ayopds. O cuvOUACTHAG QUOIKWY KAl
wneiakwyv kavaAiwy (omnichannel strategy) kabiotatal TTAéov avattéoTTacTo PEPOS TNG

OTPATNYIKNG TWV ETTIXEIPAOEWV TOU KAGDOU.



ZUVOAIKQ, n €AANVIKA ayopd TTapouaIddel TIPOOTITIKEG aVATITUENG, 1I8iWG O€ TOWEIG OTTWG
TA QUTIKA KAOAAUVTIKA, Ta avOpIKA TTPOIOVTA TTEPITTOINONG KAl Ta premium brands. QoT1d00,
eEakoAouBEi va avTIPETWTTICEI TTPOKARCEIG TTOU OXETICOVTAI PE TN MIKPA ECWTEPIK ayopd,
TO auénuévo KOOTOG TTPWTWYV UAWV Kal TNV avdaykn YIa evioxuorn Tng KAIVOTOUIAG Kal ThG
eEwoTpéPelag. 210 TTAQiolo autd, n avaluon Twv TACEWV TTOU BIANOPPUWYVOUV TOV
TTaykéouio kKAGdo, 0TTwgs N BiwoiudtnTta, 1o ethical marketing kai n TexvoAoyia, aTToKTd

ID1QITEPN ONUAaCia Kal yia TNV EAANVIKI ayopd.

H Avodog tou «Zuveldntol
KatavaAwTtiopou» otnv EAAGda

68%

T(POTLHOUV TIPOTOVTA HE PUOLKA CUCTATLKA.
H puolkr obvBeon anotelel MAEoV TNV KopuPpaia TPOTEPALOTNTA
yla Tnv MAELOVOTNTA TWVY KatavaAwtwy otnv EAAGda.

2 54%

TANPWVOLV TIAPATIAVW YLa TN BLwoLpoTnTa.
Ol katavalwTeg eival dlatebeLpévol va emevoloouY TIEPLOCOTEPO
o€ brands 1ou epappdouv uTeLBLVEG TIEPIBANAOVTIKEG TIPAKTIKEG.

7% ad&non tng ayopdg to 2023.
H ayopa ayyiZet ta 1,35 ic. evpw, WOOLKEVN ano TN
otpown Tpog To ethical marketing kat Ta Quotka mpolovta.

: WYnepakn otpoyn kat HOwnN Tavtotnta.
E Me To e-commerce va avanTyUooETAL AVw TOU 25%,
o 0

n dlagavela kat n avbevTIKOTNTA Yivovtal anapaitnta
oTolxeia emutuyiag.

Aigypauua 7. TAo€IC ayopaoTIKRG CUUTTEPIPOPAS oTnv EAAGOa mpo¢ Ta ethical brands
(NielsenQ,2023)

5.4 Taoeig kal TTPOKANCEIG OTOV KAADO

5.4.1 H BiwoipgdétnTa KAl Ta «TTPACIVA» KAAAUVTIKA

H évvoia g Biwoipudtnrag éxel €¢ehixOei amd pia CUPTTANPWUATIKA ETTIXEIPNMATIKA
TTPAKTIKA O€ OTPATNYIKO TTUpPriva Tou KAGOOoU TwVv KAAAUVTIKWY. O1 KAaTavaAwTEéG OUEPT
Oev agloAoyoUv JOVO TNV ATTOTEAECHUATIKOTNTA VOGS TTPOIOGVTOG, GAAG Kal TOV TPOTTO E TOV
OTT0i0 QUTO TTOPAYETAl, BIAKIVEITAI KOI avaKUKAWVETAL. O Opog «TTPACIVO KOAAUVTIKG»

(green cosmetics) ava@épeTal o€ TTPOIGVTO TTOU TTApAoKeUddovTal aT1rd  QUOIKA



OUCTOTIKA, XWPIG XNMIKA TTPOOBETa 1} SOKINEG O {Wa, PE TTEPIBAANOVTIKG uTTEUBUVN
ouokeuaoia. Zupgwva pe Tn Cosmetics Europe , 0 eupwTTaikOG UTTOKAGDOG TwV QUOIKWV
Kal BIOAOYIKWVY KAANUVTIKWVY avTITTpoowTTelEl TTAéov TO 18% TnNG OUVOAIKAG ayopdg, e

TTPoBAeTTOpEVN augnon oTo 25% éwg 1o 2030 (Cosmetics Europe, 2024).

O1 emixelpoeig Tou KAGdou avayvwpifouv OTI n TTEPIBAANOVTIKA UTTEUBUVOTNTA OTTOTEAEI
TTNYN avTaywvioTIKOU TTAEOVEKTANATOG Kal OX1 atTAwg NIk uttoxpéwan. O Porter kal o
Kramer (2011) eiorjyayav tnv évvoia tng «shared value», utooTnpilovrag ot oI
ETTIXEIPAOEIC JTTOPOUV VA dnuIoupyolV TAUTOXPOVA KOIVWVIKA Kal OIKOVOMIKA agia péow
uTTEUBUVWY TTPAKTIKWYV. ETaipeieg 61mwe n L'Oréal, n Unilever kai n The Body Shop
atmoteAoUV nyeTIKA TTapadeiypuata authg TG TTPOCEYYIoNG, KABWE £XOUV EVOWUATWOEI
Biwaoipgoug otdxoug o€ OAa Ta oTadIa TnG aAucidag agiag Toug (L'Oréal Group, 2024). H
Body Shop, €10IkOTEPQ, UTTAPEE ATTO TIG TIPWTEG ETAIPEIEG TTOU BePEAiwTaV TN OTPATNYIKN
TOUG TTAvw OTNV TTEPIBAAANOVTIKI KOl KOIVWVIKA NBIKHA, KaBigepwvovTag éva HOVTEAO TTOU

onuepa atroteAei onueio avagopdg yia Tov kKAado (Jones, Comfort, & Hillier, 2005).

QoT600, n yeTdBacn otn BiwaoipoTnTa dev gival atraAayuévn atrd TTPokARoelg. To uwnAo
KOOTOG TWV QUOIKWY TTPWTWYV UAWY, Ol QUOTNPEG PUBUICEIC KAl N avaykn yia eTTEVOUTEIQ
o€ épeuva Kal avaTTugn ammoteAolv OonNUAvTIKA eUTTOdIa, EIOIKA VIO HIKPEG ETTIXEIPNTEIC
(OECD, 2024). EmmAéov, n aufnon Twv ICXUPIOCUWY TTEPI «TTPACIVWVY TTPOIOVTWY
(green claims) éxel odnyfoel oe @aivopeva greenwashing, dnAadn mTapatrAavnTiKhg
ETTIKOIVWVIOG Xwpig oualaoTikr TrepIBaAAovTIKA déopeuon. Qg ek TOUTOU, N A&IOTTIOTIA KAl

n dlagaveia kabiotavral BepeMiudn aToixeia oTparnyikAg diagopoTroinong.

5.4.2 O poAog Tou ethical marketing

To ethical marketing éxer avadeixBei wg Kpioiun TGoN Kal oTPATNYIKA KATeUBuvon oToV
XWPO TWV KAAAUVTIKWYV. MNMPOKeITal yia Yia TTpooE£yyion TTou OUVOEEl TN OIOQAMION KAl TNV
TTpowbnon  TPOIOVTWY  pE  agieg  KOIVWVIKAG  utteuBuvdéTtnTag, 100TNTAG  Kal
TePIBAAAOVTIKAG euaiobnaiag (Crane & Matten , 2019). ZTov KAGSO Twv KAAAUVTIKWYV, TO
ethical marketing ekppdletal yéoa atd TNV TPoRoAR Bepdtwy OTTWG N atrodoxn TG
OIAPOPETIKOTNTAG, N EVOUVAUWON TWV YUVAIKWY, N ATTOQPUYA OTEPEOTUTIWV OUOPPIAG KAl
n TpowBnon g évvoiag g aubevtikdTnTag. H Body Shop utpée TpwToTmdpog auTthg
NG QYIAOCOYPIOG, EVOWNATWVOVTAG aTTo Ta TTPWTA XPOVIA TNG AEITOUPYIOG TNG KAUTTAVIEG
KOIVWVIKOU Xapaktipa omwg “Against Animal Testing” kai “Self-Esteem Campaign”
(Kapferer, 2020).

H emtuyia Tou ethical marketing €ykeirar otn cuvaioOnuatik ocUvOEON TTOU ETTITUYXAVEI
pe Tov katavaAwth. O1 Millennial kai Gen Z ayopaoTég, 18iwg, dgixvouv augnuévn

TTpOTiUNON o€ brands TTOU eKPPACOUV KOIVWVIKEG agieg kal oUUBAAAOUV OE BETIKEG



aAAayég (Deloitte, 2024). Zupgwva pe peAéTn TG McKinsey, madvw atmmd 10 70% Twv
EupwTtraiwyv KatavaAwTwy dnAwvouv OTI TTPOTIUOUV ETAIPEIEG TTOU ETTIKOIVWVOUV HE
eINIKpiveld TIG KOIVWVIKEG Toug deopeuoelg (McKinsey & Company, 2023). Auti n
METOTOTTION OTTO TO «TI Ayopdldw» OTO «ATTO TTolov ayopddw» €xel aANGgel pICikA TO

MOVTEAO ETTIKOIVWVIAG TWV ETTIXEIPACEWY OUOPPIAG.

To M€AMov TG OpopLag: Wnewako & Mpaoivo

Wnerakn Avodog Mpactvn Avamrugn

/\/\/=‘ RE
=

= % > 397 18% > 259

20 25% - 35% ) 18% > 25%

=} 2024 2028 AN IAuepa 2030

Ekto€euon Tou HAekTpovikol Eumopiov Avobdog Twv Mpacivwv KaAuvtikwy otnv Evpwrn.
Ao 25% Twv OUVOALIKWY TIWARCEWY, QVapéveTal Ta @uotka kat Blohoylka TpoidvTa Katéxouv to 18%
va ayyiet 1o 35%. NG ayopdg, Ye oTOXo 10 25%.

VICEY:!

0 «Xuveldntog Katavahwtiopog» weg Kwvntripia Avvapn
Ot Millennials kat n Gen Z emiAéyouy brands Bacel NOIKNAG Ttapaywyng, dlapavelag Kat yneLakng epmeLpiag.

Aiaypauua 8. Baoikéc mpoBAfweic avadmruéng yia 10 HAektpovikd Eumdpio kai ta
lNpaoiva KaAAuvrika

QaoTt600, n epappoyr Tou ethical marketing atraitei cuveETeia peTagu Adywv Kail TTpa&ewv.
O1 eTTIXEIPOEIG TTOU XPNOIKMOTIOIOUV KOIVWVIKA BEpaTta pévo yia Adyoug TTpoBOARG, Xwpig
avTioToIXn TTPAKTIKF OETUEUON, KIVOUVEUOUV va XAGOUV TNV EUTTIOTOTUVN Tou Koivou. O
Kotler kai o Lee emonuaivouv 611 N auBevTIKOTATA ATTOTEAET TO KEVTPIKO OTOIXEIO ETTITUXIOG
TwV NBIKWV Kaptraviwy (Kotler & Lee, 2008). H Body Shop, n Dove (uéow TNG KauTTavIog
‘Real Beauty”) kai n Fenty Beauty (ne Tnv mpowBnon Tng TTOAUTTONITIOMIKOTNTAG)
atmmoteAolV  XAPAKTNPIOTIKA TTapadeiyuaTa  €TAIPEIWY TIOU  HPETETPEWAV TNV NOIKA

ETTIKOIVWVIQ 0€ aTpaTnNyIKO TTAEOVEKTNUA.

5.4.3 H TexvoAoyia kal n KaivoTodia ota KAAAUVTIKA

H texvoloyia atroteAei KATAAUTN PETAOXNMATIOMOU YIa TOV KAAOO TwV KAAAUVTIKWY,
emnpedloviag 1600 TIG OIadIKOCIEG TapaywyAg 600 KAl T CUMPTIEPIPOPA  TwV
katavaAwTtwv. O €€eAieig otnv TEXVNTH vonuoouvn (Al), otn Blotexvoloyia kal oTa big
data €£xouv OnuIOUPYACEl VEEG BUVATOTNTEG YIO TTPOCWTTOTIOINUEVA TTPOIGVTA KAl
eumeipieg. H L'Oréal, yia mapadeiypa, avémTuée 1o ouoTnua “Perso”, pia ouoKeuR TTouU
TTapdyel  eEatopikeupéva  KOAAUVTIKG OTOo OTniTl Bdoel avaluong OEPUATOG  Kal

TrepIBaAlovTiKwv ouvBnkwy (L’Oréal Group, 2024). AvtioTtoixa, n Shiseido kai n Estée



Lauder aglotroioUv TeEXVOAOYiEG avayvwpiong TTPOCWTTOU Kal machine learning yia Tnv

avaTtuén véwv trpoidviwy (Forbes , 2024).

H kaivotopia &ev TrepiopifeTal aTnv TTapaywyn, aAAG eKTEIVETAI KAl OTO HAPKETIVYK Kal TN
dlavoun. To social commerce, n Xprion €IKOVIKAG TTpayuaTikoTNTas (AR) yia doKiun
TTPOIOVTWYV Kal N EVOWNATWON ewvnTIKWYV BonBuwy (voice commerce) avadiauop@uvouV
TOV TPOTIO ME TOV OTTOI0 Ol KaTavaAwTEG ayopdlouv KAAAUvTIKG (Statista, 2025). Ol
ETaIpEiEC TTOU €TTEVOUOUV O€ TEXVOAOYIO OTTOKTOUV OUYKPITIKO TTAEOVEKTNMA, KABWS
MTTOPOUV va TTPOCPEPOUV EUTTEIPIEG UWNAAG e€aTopikeuong, MEIWVOVTAS TTApdAAnAa 1o

A€IToupyIko TOoug KOOTOG.

EmmAéov, n Texvohoyia cupBdaAlAel otnv evioxuon Tng PBiwoigotnTtag. O ouyxpoveg
eTaIpEieg AgloTToIOUV CUCTHHATA IXVNAQCIUOTNTAG Kal blockchain yia Tnv TTapakoAouBnon
NG TPOEAEUONG TwV TTPWTWVY UAWY, evid n 3D ekTUTTWON €mTPETTEI TNV QVATITUEN
KQIVOTOUWY OUCKEUACIWY TIou upeiwvouv Ta atmofAnta (OECD, 2024). Autég ol
TEXVOAOYIKEG €€eAiCeIC atmodeIKvUouV OTI 0 KAAOOG TwV KAAAUVTIKWYV KIVEITAI TTPOG €Va
MovTEAO £EUTTVNG Kal UTTEUBUVNG avATITUENG, OTTOU N KAIVOTOWia Kal n NBIKA CuvUTTIapXouv

WG OTPATNYIKOI TTUAWVEG.

5.5 KUplo1 TTaiKTEG KOl avTaywVICTIKO TTEPIBAAAov

O TmaykOouiog KAA®OG Twv  KOAUVTIKWY  XapakTnpietar amd uwnAd Pabuod
OUYKEVTPWONG Kal €VTOVN AVTOYWVIOTIKOTATA, YE MEPIKEG OEKADEG TTOAUEBVIKWYV OMIAWV
va eAéyxouv TTavw atro 10 75% Twv GUVOAIKWYV TTWARTEWV. O1 NYETIOEG ETTIXEIPNOEIG TOU
KAGOOU dIaBETouv TEPAOTIA OIKOVOUIKN 10XU, €mTevOUOUV OE €PEUVA, KAIVOTOMIO Kal
branding, kai SIaNOPPWVOUV TIG KOTAVAAWTIKEG TAOEIG O€ TTAYKOOUIO emTiTredo (Grant,
2021). Meta&u autwy, ol L'Oréal, Unilever, Estée Lauder Companies, Procter & Gamble,
Shiseido, kai Beiersdorf amoreAoUv TOUg KUPIOGTEPOUG «TTAIKTEG», AVTAYWVIOUEVOI O€
TTOAAQTTAG eTTiTTESQ TTPOIOVTWY, TIMOAGYNONG KAl oTpaTtnyikAg diagopotroinong (Statista,
2025). O1 etaipeieg autég dev TreplopiovTal TTAEOV O€ éva TTPOIOV ] KaTnyopia, aAAG
AEIToupyoUV PECW CUVOETWY XaPTOPUAOKIWY TTOU KAAUTITOUV EUPU PACUO QVAYKWY, OTTO
Ta TTOAUTEAN brands £wg Ta TTpoidvTa Padikng ayopd, WOTE va £Ea0@aAI(OUV OIKOVOUIES

KAiJOKOG Kal d1A@QOPOTIoiNcn KIVOUVOU.

H L'Oréal, o peyaAUTEPOG OMIAOG TTOYKOOMIWG, QTTOTEAEI XAPAKTNPIOTIKO TTAPAdEIyUa
EMTUXNMUEVNG TTOAUETTITTEDNG OTPATNYIKAG. Me TTapoucia oe TTavw atmmd 150 xwpeg Kai
mepioodTepa ammd 30 brands oto xapto@uAdkid Tng (Lancdme, Garnier, Maybelline,
Kiehl's k.4.), n etaipegia Baciel Tnv €mTuxia TNG OTnV €peuva, TNV KaIVOTOUIa Kal Tn
ouvexrn TTPocapuoyn OTIS METARAAOUEVEG avaykeg Tou kaTtavaAwTr (L’Oréal Group,

2024). Etrevduel dvw Tou 3% Tou €Triaiou T¢ipou TnG o€ R&D kai nyeital TTaykoouiwg oTig



Biwoiueg TTpwToPoulicg, 6TTwG N oTpatnyikn “L’Oréal for the Future” yia oudetepdTnTa
avBpaka ¢éwg 10 2030. H TTOAUMOP@Ia TOU XOPTOQUAAKIOU TNG ETITPETTEI TNV
ATTOTEAECHATIK KAAUWN JIAQOPETIKWY ONUOYPAPIKWY OPAdwWY, evW N Yyneloki Tng
OTPATNYIKN TNV KABIOTA TTPWTOTTOPO OTNV AgIOTTOINON TNG TEXVNTAG vonuoouvng yia

eCATOMIKEUMEVEG euTTEIPIEG OOPYPIaG (Forbes , 2024).

H Unilever avtimrpoowtrelel évav dIAQOPETIKO OTPATNYIKO TTPOCAVATOAIOHO, KABWS
€0TIAZEl 0T BIWCIYOTNTA KAl TNV ETAIPIKA €UBUVN wg BepéAia Tou ETTIXEIPNPATIKOU TNG
povTéAou. Méow Tng TpwToPBouAiag “Sustainable Living Plan”, n Unilever €xel B¢oel
OTOXOUG VIO MPEIWON EKTTOPTTIWY, BILCIPES TTPWTEG UAEG Kal TTPOWONON TNG KOIVWVIKAG
100TNTaG (Unilever, 2024). Ta brands 1ng, 61mw¢ Dove, Vaseline, Simple kai Love Beauty
& Planet, atmreuBuvovtal o€ dIAQOPETIKA TUAPATA TG ayopdg, TTPoBAAAovVTAG UNvUpaTa
auBevTiKOTNTAG Kol OeTIKAG auToegikdvag. H Unilever atroteAei BACIKO TTApAdEIyHa
etaipeiag TTou éxel petatpéyel 1o ethical marketing kai TN Biwoipdtnta o€ pPoxAoug

dlagpopoTroinong, emnpedlovrag oAdkAnpo Tov kAado (Crane & Matten , 2019).

H Estée Lauder Companies atroteAei nyeTikr dUvAPN OTOV XWPEO TwV TTOAUTEAWV
KOAAUVTIKWY, OI0BETOVTAC I0XUPT TTAPOUCia GTNV KATNYOoPia TNG ETTIAEKTIKAG dIAVOUNG Kal
ONPAVTIKN €TTIPPON OTNV TTOAUTEAR €1KOVa TOU KAGOOoU. To XapTOQUAAGKIO TNG TTEPIAGUBAVEI
Kopu@aia brands émwg Estée Lauder, Clinique, MAC, La Mer ka1 Jo Malone London. H
OTPATNYIKN TNG BacileTal 0Tn diaxeipion 1I0XUpwyV premium brands, Tn CUVEXH KAIVOTOMIO
TTPOIOVTWY KAl TN OTEVI) OXE0N YE TOV KATAVOAWTH PECW EUTTEIPILY UYWNAAG agiag (Grant,
2021). Mapd&AAnAa, n Estée Lauder evowpatwvel TTpoypdupaTa BILooiung avaTrtuéng Kai
100TNTAG, dIaoc@aAilovTag TN dlaXpoviKOTNTA TNG GAKNG TNG OTOV AVTAYWVIOTIKO XWEO

TwV luxury cosmetics (McKinsey & Company, 2023).

2tnv Acia, n Shiseido ka1 n Amorepacific diapop@uwvouv TIG eEEAIEEIG, cuvdualovTag ThV
TTapadoaon Pe TNV TexvoAoyia. H Shiseido, ye €dpa Tnv latrwvia, €mevdlel oTnV €pEUvVa
yla Tn BrotexvoAoyia kai Tn gualoAoyia Tou dEpuaTog, evw n Amorepacific armd mn NoTia
Kopéa mmpowBei Tnv kaivotopia péow Tng K-beauty @iAocogiag, n otmoia €xel ATTOKTHOEI
d1ebvr) emppony (Euromonitor International, 2024). O1 acIaTIKEG ETAIPEIEG, UIOBETWVTAG
OTPOTNYIKEG DIAPOPOTIOINONG KAl YNPIAKOU PAPKETIVYK, £XOUV evioXUOEl Tn B€0N TOug
oTnV TTaykOouIa ayopd, avtaywvIiOUEVEG TTAEOV £TTi i00IG OPOIG TIG EUPWTTATKEG KAl

AUEPIKAVIKEG TTOAUEBVIKEG.

MapdAAnAa, 1o emixelpnuatikd Tommio eutrAouTiCeTanl atrd aveEdptnta brands (indie
brands), Ta otroia cigépxovTal TNV ayopd HE eUeNI§ia Kal E0TIAON GTNV AQUBEVTIKOTNTA.
Etaipeieg 61wg n Glossier, n The Ordinary (Deciem), n Fenty Beauty kai n Rare Beauty

€XOUV avaTPEWE! TO TTOPADOCIOKO HOVTEAO TOU KAGDOU, TTPOCPEPOVTAG TTPOIOVTA UWNANG



TOIOTNTAG O€ TIPOCITEG TIUEG KOl TTPOWBWVTAG KOIVWVIKA WNVUPOTO aTTod0xXNG Kal
TroikINopop®iag (Deloitte, 2024). Autd Ta brands, aglotroliwvTtag Tn dUvapn Twv social
media, KATa@EéPVoUV va dnUIOUPYOUV KOIVOTNTEG KATAVOAWTWY KAl va avtaywvifovTal

AKOMN KOl TIG KABIEPWHEVES TTOAUEBVIKEG HEGW OUVAICONUATIKOU O€COU Kal KAIVOTOUIaG.

0 KAado¢ twv KaAAuvtikwyv: Eva OAtyontwAio KoAocowv

25% - Ynohourn Ayopa

LOréal
Unilever
Estée Lauder
P&G
Shiseido

75%

Kuplapxia Twv ‘5’ otnv NMaykoopia Ayopd
Ot L'Oréal, Unilever, Estée Lauder, P&G kat Shiseido eAéyxouv mavw anod
amnod Ta TPia TETAPTA TWV CUVOALKWY TTWARCEWY.

OAyomtwAtaki Aopn Kat Ethical Magikn Mapaywyn €vavtt
YynAa Epnodia Etcodou e Beauty HOIKNG Alagpopomoinong
H TepdoTia OLKOVORLKR LoX0G H Body Shop kat ta ‘indie brands’
2 QUTWV Twy opiAwv oe R&D Kat eMBLWVOLY EMEVOLOVTAG OTNV
éfK Branding duokoAelet Tnv QuBEVTIKOTNTA KAl TN
@ = €10060 vEwv aveEapTnTwy Bliwatpotnta (Ethical Beauty)
@ TALKTWV. . yla va anopuyouv Tov Aueco
Indie Brands o rqyviopo Tipwv.

Aigypauua 9. 2UyKEVTpwaon UEPIdiwV ayopds aTov TayKOouIo KAGOO KAAAUVTIKWY

O avraywviopog atov KAA®Oo utropei va avaAuBei atmoTEAEOUATIKG HECA OTTO TO HOVTEAO
Twv lMévte Auvdpewy Tou Porter, TO0 0TT0i0 ATTOKOGAUTITEI OTI N £€VTAON TOU QVTAYWVICUOU
TIPOEPXETAI KUPIWG ATTO:

a) Tov uynAo Babud diagopoTroinong TTPoIdVIwWY,

B) TO xapnAd KOOTOG ETOKIVNONG KaTtavaAwTA o€ dAAa brands,

Y) TN ouvexr €i0080 VEWV TTAIKTWYV PE KAIVOTOUEG I0£EG,

0) Tn d1IaTTPAYUATEUTIKF) dUvauN TwV AIAVOTTWANTWY KAl e-commerce TTAATQOpUWY, Kal

€) TNV evaIoONCia TOU KATavVaAWTH 0TV TIKN Kal oTIG agieg (Porter, 1980) (Hill & Jones,

2024).



H ayopd Twv KOAAUVTIKWV €ival, €TTOPEVWG, TTOAUBIAOTATA QVTAYWVIOTIKN, KABWS Ol
TTApAyovTEG dlapopoTToinong dev TTEPIOPICOVTAl GTO TTPOIGV, AAAG EKTEIVOVTAI OTN OXEON

EUTTIOTOOUVNG, OTNV £IKOGVA Tou brand kail oTnv euTteipia Tou TTeAATN (Kapferer, 2020).

H Body Shop evrdooetal o auTé 1o 181aiTEPA ATTAITNTIKO AVTAYWVIOTIKO TTAQICIO, UE oa®n
dlagpopotroinon otn Bdon TN NBIKAG TauTATATAG KAl TNG TTEPIBAANOVTIKAG GUVEIdNONG.
Av Kal o€ PIKPOTEPN KAIJOKa atrd TOug NYETIKOUG OPiAOUG, N €TaIpEia £XEI KATAPEPEI VO
dlaTNPEACEI PIa I0XUPR cuvaIoBnNuaTik oUvOEan PE TOUG KaTtavaAwTéG, aTnpIifOuevn oTnv
auBevTIKOTATA, TN BIWCINOTNTA Kal TN dla@avela. To yeyovog OTI cuvexilel va aTToTEAET
AVTIKEIYEVO  €Eayopwv KAl  OTPATNYIKOU  avATTPOCAVOTOAMIOPOU  UTTOBEIKVUEI  ThV
AVOEKTIKOTNTA KAl TNV TTPOCAPUOCTIKOTNTA TNG o€ éva TTEPIBANAOV TAXEWV OAAQYWV
(Forbes, 2023).

ZUVOAIKA, TO avTaywvioTIKO TTEPIBAAAOV TOUu KAGOOU Twv KAAAUVTIKWY XapaKTnpiletal
atré ouvUTTaPEN KOAOGOWY KAl KAIVOTOUWY VEOEICEPXOMEVWY, OTTOU N ETTITUXIO e€apTATal
atoé TNV IKavoeTNTa TTPOCAPHOYAG OTIC VEES atiec TNG ayopdc: BiwoiudTnTta, TEXVOAOYIa,
auBevTIKOTNTA KAl KOIVWVIKA €uBlvn. Autoi ol dEoveg ouvbBEéTouv TO VEO OTPATNYIKO
uttoabpo Tadvw oTto otroio n SWOT Analysis, 10 omroio 6a avattuxBei oTo €TTOUEVO
KEQAAQIO, PTTOPEi va AEIToupyAoEl wg epyaAeio atrotUTTwong Kal aglotroinong Tou

AVTAYWVIOTIKOU TTAEOVEKTHATOG.
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KepdaAaio 6

H ZTPATHI'IKH TAYTOTHTA KAI H ANTAITQNIZTIKH
OEZH THZ THE BODY SHOP ZTON MNAIrKOzMIO
KAAAO KAAAYNTIKQN

6.1 loTopik avadpoun kal idpuon Tng Body Shop
H idpuon tng The Body Shop 10 1976 amd tn Dame Anita Roddick oto MTrpditov Tou
Hvwpévou BaoiAgiou onuatodoTnoe pia pIOCTIACTIKI) OTPOPR OTOV TPOTIO UE TOV OTT0I0

avTiAauBavoTav N TTaykoouia ayopd TNV £vvoia TG Opop@IAs Kal TNG TAIPIKAG EuBUVNG.

Z€ Mg €TTOoxNA TTOU N Biopnxavia KAAAUVTIKWYV KuplapXouvTav atmo PJeYAAEC TTOAUEBVIKES
Kal éva TTPOTUTTO OMOPQIAG TTOU CUVOEATAV WE TNV ETTIQAVEIA KOI TOV KATAVOAWTIONO, N
Roddick onuioupynoe éva brand 1o otmoio aviAouoe £utrveuon atmd Tnv nOIKA, TN
Biwoiyétnta kair T @Quoikétnta. H Body Shop &ekivnoe pe POAIG 25 Trpoidvra,
TTOPACKEUQOHUEVA OTTO QUOIKA CUCTOTIKA Kal TTWANUEVA Ot ATTAEG, AVAKUKAWOIUEG
OUOKEUOOTIEG, EVW EQAPPOOE ATTO TNV TTPWTN NUEPA TNV APXT «EVAVTIA OTA TTEIPAUATA OE
{wa» (Jones, Comfort, & Hillier, 2005). Auti n emAoyn diagopoToince PIJIKA TNV
eTalpeia, TPoadidoVTAg TNG HIO TTPWTOPAVH] KOIVWVIKF TOUTOTNTA TTOU LETTEPVOUCE TO

TTAQICIO TOU ETTIXEIPEIV.

H Roddick &ev dnuiolpynoe atmAwg pia eTTIXEIPNON KOAAUVTIKWY, AAAd éva Kivnua nBikou
KATTITOAIOMOU, OTToU N Kepdogopia ouvdualddtav e KOIVWVIKA aAlAayry. To PovTéAo
Aeimoupyiag Tng Body Shop otnpixBnke otn diagdveia, TNV KOIVWVIKA €uBuvn Kai Tn
OupuETOXIKA dloiknon, afieg TTou apyoTtepa evidyxBnkav oTov BewpnTikG TTUpAva TNG
ETAIPIKNAG KOIVWVIKAG €uBuvng (CSR). Zupewva pe Tnv idia, o1 ETIXEIPAOEIG OPEIAAV Va
A€IToupyouUVv wg Qopeic TTPoddoU Kal Ol ATTAWG WG PNXaviouoi TTAoUToU- Jia B€on TTou
TTPoNYABNKE XPOVIKA TNG Beouikng kabiépwong Twv ESG kpitnpiwv (Roddick, 2001). H
Body Shop amotéAeoe, €101, £éva {wvtavo TTapadelyua EQAapPoyg Twv apxwy Tou shared
value, Tng dnuioupyiag dnAadn KoIlvAg agiag PETALU €TTIXEIPNONG KAl KOIVWViag, OTTwg

auth dlaTuTtwBnke apyoTepa atod Toug Porter kal Kramer (Porter & Kramer, 2011).

Katd mn &ekaeTia Tou 1980, n Body Shop yvwpioe ekpnKTIKA avatrTugn, aglomoiwvTag éva
atd Ta MO ETMTUXNMEVA eTTIXEIPNUATIKA JovTéAa TNG €TToxNG: To franchise. To 1984, n
eTaipeia e10fx0n oto XpnuaTioTrpio Tou Aovoivou Kal HEoa o€ Aiya Xpovia JETETPEWE TNV
NOIKN TG @IAocoia o€ eTTOPIKO TTAEOVEKTNUA. MEXpl TO 1990, di€BeTe TTEPICOOTEPO ATTO
700 kataoTAuaTa o€ 50 XWPEG, EVW 0 KUKAOG EpYaaiwV TNG augavotav Katd 50% eTnaoiwg

(Grant, 2021). Autr} n dieBvoTtToinon dev OPEINOTAY HOVO OTNV TTOIOTNTA TWV TTPOIOVTWY,



aAAG OTnNV a@rynon TnG PApPKAG, oTn Povadikn TNG IKAvOTNTa VO EVOWMATWVEL agieg,
OTTWG N 100TNTA, N YPOVTIdA KAl 0 0eBACPOG oTo TrEPIBAAAoV oTo id10 To brand identity
(Kapferer, 2020).

270 KOIVWVIKOTTOANITIKO eTmiTredo, n Body Shop diadpaudrtioe onuaviikd poAo oTnv
euaioBnToTToinon TOUu KoIvoU o€ BépaTa TTEPIBAAAOVTIKAG Kal KOIVWVIKAS dikaloouvng.
Méow ouvepyaoiwv e opyaviopoUug 6Twg ol Greenpeace, Amnesty International kai
WWEF, n eTaipeia TpowBnoe KAUTTavieg eVAVTIa OTIG SOKIPES O€ {wa, OTN PTWYXEIA KAl OTIG
aviootnTeg (Crane & Matten , 2019). O1 kauTTdvieG QUTEG, av Kal Eixav avBpwITIOTIKO
XOPAKTAPA, ouvOEOVTaV OTPATNYIKA HE T @IAocogia Tou brand, kaBioTwvTtag Tn Body
Shop TpwToTmépo TOU cause-related marketing, dnAadry Tng TTPOKTIKAG OTTOU T

KOIVWVIKA {NTAMATA EVOWPATWYOVTAI OTNV EUTTOPIKA TAUTOTATA WIS ETTIXEIPNONG.

H eEayopd 1Tng Body Shop amd 1n L'Oréal 1o 2006, évavr 652 ekatouuupiwv Aipwv,
ATTOTEAECE GNUEIO KAUTING OTNV 10TOPIA TNG ETAIPEING. AV KAl TTPOCEPEPE VEEC EUKAIPIES
avaTmTuéng JEow TTPOCPRaang o€ TexvoAloyia, dieBvh dikTua Kal KEQAAQIQ, TTPOKAAECE
EOWTEPIKN Kpion Tautdotntag. H Roddick kal ol uTTooTNPIKTEG TNG QVTIMETWITIOAV
EMKpPioeIC OTI N ouvepyaoia Pe pia TTOAUEBVIKN TTou ouvdedTav pe doKIYEG oe {wa
avTioTpaTeudTay TIC apxéS TnG Body Shop (Faithfull, 2023). Map’ 6Aa autd, n Kivnon auth
evioyxuaoe Tn A&IToupyIKr IKavOTNTA TNG ETAIPEIAG KAl TNG ETTETPEWE VA ETTEKTADEI O€ VEEC
ayopEg, €10IkG oTnv Agia kal otn AaTivikr) AJEPIKN, OIOTTOILVTAG TNV OIKOVOUia KAIHaKag
Tng L'Oréal (Grant, 2021).

H &eutepn peydAn allayr 1dloktnoiag Nede 1o 2017, étav n L'Oréal TTwAnoe mn Body
Shop oTtov 6uiAo Natura & Co, évav opyaviouo Pe Ioxupr] 6Eoueuan oTn BIWCIPOTNTA KAl
TNV KOIVWVIKN 106TNTa. H Kivnon autry BewpriBnke TTEPICTOTEPO «PUOIKA» CUMUaXia,
KoBwg o1 agieg Twv dU0 opyaviopwyv gubBuypauuifovriav  TTARpwG, 18iwg oTnv
TTEPIBAAAOVTIKR UTTEUBUVOTNTA Kal TNV TTpowBnon Tou dikaiou gutropiou (Natura & Co.,
2023). QoTtooo, Tapd TNV apxikr aiciodoéia, n Body Shop ouvéxioe va avTigeTwmidel
TMECEIG OTNV KEPOOPOPIa, KABWG N ayopd KOAAUVTIKWY YIVOTAV OAOEVA TTIO QVTAYWVICTIKA
ME TNV dvodo Vvéwv brands tTou eoTiadav oTn BIWOINOTATA KAl OTNV WNQIOKH EUTTEIPIA

katavaAwTr (Cosmetics Business, 2023).

To 2023, n mwAnon ¢ Body Shop o1o e1revouTIKG fund Aurelius Group évavTi peiwpévou
TIMAMATOG avTavakAOUOE TNV avAykn yia EKTETAREVO OTPATNYIKO avaoxediaouo (Reuters,
2024). H etaipeia €10AABe oe @aon avadiopydvwaong, MEIWVOVTAG KATAOTAPATA Kal
emmaveEeTAlovTag TN oTPATNYIKA TNG ToTToBéTNoN. H diadikacia autr) kopugwonke 1o 2024
ME TNV évapén TTpoypdupaTog “Back to Roots”, To o1moio atrooKkoTTei 0TNV £TTAVAQOPd TV

auBevTIKWV adlov TNG PHApKag Kal oTnv evioxuon TnG BIWCINOTNTAS KAl TNG dIAPAVEING



(PR Newswire, 2024). ‘E1o1, n Body Shop emixeipei va ouvdudoel Tnv KANPOVOUIA TNG UE
TIG OUYXPOVEG ATTAITHOEIG VOGS KAGdOU TTou KaBopiletal TTAéov atrd TIG agieg kal Oxl

atmmAWG aTTd Ta TTPOIOVTA.

H tropeia, Aoimtév, Tng Body Shop amodeikviel Tn onuagcia Tou oTpatnyikou PJAvaTCuevT
ME avOpWTTOKEVTPIKO TTPOCAVATOAIONS. ATTO €va TOTTIKO KATAOTNHa oTo MTTpdiTov €wg
Mia TTaykéouia aAucida, n etaipeia amédeice 6T To brand ptTopei va Asitoupynoel wg
POPEAGC KOIVWVIKAG oUVEIdNONG Kal WG EpyaAEio aAAayrG VOOTPOTTIAS TwV KATAVAAWTWY
(Hill & Jones, 2024). H dUvaunA Tng dev PPIiOKETAI JOVO OTNV EUTTOPIKA TNG ETTITUXIA, GAAG
oTnNV IKAvOeTNTA TNG va £TTavVaTTPOOdIoPICel dIaxpoVvIKA Tnv évvola TNG €TAIPIKAG NBIKNAG,
KaBiotwvtag TNV éva  amd Ta O gUPANUATIKG  TTapadeiypdoTa BliLoiung

ETTIXEIPNMOTIKOTATAG TOU 20° kai 21°Y aiwva.

The Body Shop: Muwa Awadpopn Mepatn A§ieg & ANayEg

Ao To Mmpditov oTny TaykoopLa edpatwon, N NOIKN ETUXELPNHATIKOTNTA OF [l SLadpopn TPOKANCEWY.

1976 1084 2006 2017 2023
H’l6puon Eicobdog oto E€ayopa ano ‘Evra&n otn Nea Ztpatnyikn
XpnuatiotipLo Tn L'Oréal Natura & Co HE TtV Aurelius

H Anita Roddick H etalpeia elodyetat oto Mta oTpown mpog TNV Mta “puotkn ouppayia” MwAnon oto enevouTIKO
£yKawlaZet Ty "ndkn Xpnuatiotiplo Tou €TALPLKN KAPaKa mov ALy pE EMIKEVTPO TN fund Aurelius pe otox0
OHOPPLA" PE PUOLKA Aovbivou, €VIOXUOE TIG UTIOBOES BuwotpdTnTa Kat To v avadiapBpwon Kat

TPOLOVTA KAl AKTLRLOHO. nupodotwvtag paydaia AAAG TPOKANEDE dikato gpmopio. TNV EMOTPOPH OTIG PITES.

TayKOOHLA ETIEKTATT). £pWTNHATA TALTOTNTAG.

Aigypauua 10. Avaiuon PESTEL yia 1o otparnyiko pakpo-trepi3aAiov tng The Body
Shop

6.2 Opapa, atrooToAR Kl agieg TNG ETAIPEIAG

H amootoArl Tng Body Shop avékaBev Eetmmepvouoe Ta Opia TNG TTAPAdOCIOKAG
ETIXEIPNMOTIKOTNTAG. H eTaipeia BepeAibOnke atnv 16€a 0TI N OPOPPIG Kal N NOIKA dev
gival €évvoieg acuupareg, aAAG aAAnAévdeTeg. H 1dpUTpia Anita Roddick trioteue Babid ot
Ol ETTXEIPAOEIS TIPETTEL VA  AEITOUPYOUV WG TIPAKTOPEG  KOIVWVIKAG  aAAayng,
avaAauBdvovtag evepyd poAo oTnv Tpowlnon Tng dikaioouvng, TNG 100TNTAG Kal TNG
TepIBaAAovTIKAG euBUvNnG (Roddick, 2001). H @pdon Tng “Business as a force for good”
ouvoyiCel TN @IAocoia Tng Body Shop, upiog etaipgiag TTOoU avmIAauBAaveTal Tnv

KepOOYOpPia wg HECO Kal OXI WG AUTOTKOTTO.



O1 mrévre TTUPNVIKES agieg TNG Body Shop, evioxuon Tng auToeKTiunong, TTPOCTACIa TOU
TTAQVATN, UTTOOTAPIEN TOU SiKAIOU EUTTOPIOU, UTTEPACTTION TWV avOPWTTIVWYV SIKAIWUATWY
Kal avtiBeon oTig dokipég o€ {wa, atroteAolv 1o BepéAio TNG TauTtoTNTAG TNG (The Body
Shop International, 2024). AuTég o1 agieg dev gival SIAKOOUNTIKES, OAAG EVOWUATWHEVEG

OTIC OTPATNYIKEG ATTOPACEIG, OTA TTPOIOVTA KAl TNV ETTIKOIVWYVIA TNG ETAIPEIAG.

O1 5 OspeAhwodelg Aieg
™n¢ The Body Shop

Oxt ota Mepapata
ot Zwa

Cruelty-free pthocopia anod
TV mpwTn pépa ibpbonc tne
etolpeiag 1o 1976.

Ynepdotuon newn
AvBpwnivwv Aikatov Epmopiov

Aawpatwyv MpopiBeta np&yTwy Ay ano
AN LR CTIGUEG | HUKPOUG TIapaywyoug ect
YL@ TV KaWwVIKN dikatooivn TOU TPOYPApPATOG

Kal TV 100TNTa TV PUAWY. \ Community Fair Trade.

Aiaypaupa 11. O1 5 Bsuchiwdeic aéiec tng The Body Shop

XapaktnpIoTIKa, N Body Shop Atav n mpwtn etaipgia otov K6OPO TTou Advoape TO
Tpoypapua Community Fair Trade, péow Tou oTToioU TTPOUNBEUETAI TTPWTEG UAEG ATTO
MIKpOUG TTapaywyoug, e¢ao@alifovrag Oikain atmolnpiwon Kol BIWCIYEG OUVORKeS
mapaywyng (Jones, Comfort, & Hillier, 2005). Me autdv Tov TpOTIO, N €TAIPEIQ KATAPEPE
VO JETATPEWEI TNV KOIVWVIKY €UBUVN O€ ETTIXEIPNMATIKO TTAEOVEKTNUA, KATI TTOU GUVADEI
ME T Bewpia TOU resource-based view yia TN Onuioupyia  AVTAYWVICTIKOU

TIAEOVEKTAHUATOG PEoW aglakwy TTopwv (Barney, 1991).



H mepiBaAAdovTikry otpatnyik TG Body Shop eivai e€icou ouaiaoTiki. H eTaipeia €xel
OeopeuTEl yIa oudeTepdTNTA AvOpaka £wg TO 2030, UIOBETWVTAG TTOMITIKEG aAVAKUKAWONG,
peiwong TTAaoTIKoU Kal xprions 100% @uoikwy cuoTaTiKwy. MapdAAnAa, epapudlel To
Tpoypaupa Return, Recycle, Repeat, evBappUvovTag Toug KATAVOAWTEG VA ETTIOTPEPOUV
TIG OUOKEUOOIEG TwV TTPOIdVTWY yia etmavaxpnoigotroinon (Natura & Co., 2023). Ol
Opdoeic autéc avTiKatomTpilouv TO MPOVTEAO TNG KUKAIKNAG OIKOVOMiag, OTou ol
ETIXEIPACEIC MEIWVOUV Ta ammofAnTa Kal aufdvouv Tnv aTTodOoTIKOTNTA TwV TTOPWV
(OECD, 2024).

H trepiBaAAovTikh @idocogia TG Body Shop dev atroTeAEl ETTIKOIVWVIOKE TAKTIKI, aAAG
ouveldnTh €AoY OTPATNYIKAG TAUTOTNTAG. ATTO TIG apXEG Thg dekaeTiag Tou 1980, n
eTaIpEia ouvOUOOE TO ETTIXEIPNMATIKO TNG HOVTEAO HE €va oikoAoyikd dpaua Trou
TTpowBouce TN BIWCIKOTNTA WG BepeAIwdn apxn Asitoupyiag. H Roddick eixe emonudvel
OTI «Kapia emmxeipnon dev utropei va eunuepei oe €vav TTAAVATN TTOU UTTOQPEPEI», MIA
ORAwaonN TToU OruEpPa Bewpeital TTPOdPOUIKN TWV evvolwv ESG kal Biwoiung avamTuéng
(Roddick, 2001). H Body Shop ciorjyaye TTpwTOTTOPIAKEG TTPOKTIKEG, OTTWG N XPNAoN
AVOKUKAWMEVWY UANIKWYV OTIG OUCKEUQTIEG, N MEIWON TTAACTIKWYV ATTOPPIMKATWY Kal N
EVOWMATWON avAVEWCIUWY TINYWV eVEPYEIAG TNV TTapaywyn TNG. Méoa atd TéTolE
TTPOKTIKEG, KOATAPEPE VA EVOWHATWOEI TN BILOINOTNTA OXI WG TTEPIPEPEIAKO OTOIXEIO,

aAAG WG TTUPAVA oTpaTnyIkoU pavatduevt (Grant, 2021).

MapdAAnAa, n Body Shop avémTuée €va TToAudIGoTaTO TIPOYPAPUA ETAIPIKAG KOIVWVIKAG
€ubuvng (CSR) trou ekTeiveTal TTEPA aTTO TIG KAAOIKEG HOPPES QIAavVBpwTTiag. H eTaipeia
UTTOOTNPICEI KOIVWVIKEG KAPTTAVIEG YIA TA AVOPWTTIVA SIKAIWKATA, TV TTPOCTACIA Twv
MEIOVOTATWY Kal TNV 100TNTA TwV QUAWV. H cuvepyaaia TnG pe opyaviopoug, 61TTwg ol
Amnesty International, Cruelty Free International kat WWF evioxuel Tn oTpartnyikr} 1ng
agloToTia KAl TO KOIVWVIKG TNG KEQAAAIO, KABIOTWVTAG TV avayvwpioiun wg TTPoTUTIo
emxeIpNUATIKAG NBIKAG (Crane & Matten , 2019). Méoa ammd auTég TIG TTPWTOPROUAIEG, N
Body Shop éxel ocupBdAer otn diapopewaon Tou ethical branding, evdg povtéAou

MAPKETIVYK TTOU OUVOEEI TNV EUTTOPIKI] EIKOVA PE TIG KOIVWVIKEG agieg Kal T dla@Aavela.

H @iAocogia Tou ethical marketing BpiokeTal oTOV TTUPHIVQ TNG OTPATNYIKAG TNG ETAIPEIAG.
Ao tnv emoxn ™G Roddick éwg oAuepa, n Body Shop apveital va xpnoiyoTtroiei
PETOUCAPIOPEVEG EIKOVEG I PN PECNICTIKA TTPOTUTIA OMOPQIAG OTIG dIAPNUICEIS TNG,
divovTag £ueacn oTn QUOIKOTATA Kal TNV aTTodoXH|. AUTH) N TTPOCEYYION EVIOXUEI TN oXE0N
EUTTIOTOOUVNG ME TO KOIVO KAl KAANIEPYED pia ouvaioOnuarTikr TalTion e TIG agieg NG
eTaipeiag. Z0p@wva pe Tov Kapferer, Ta brands trou Bacifovral oe agieg kal Oxl

ATTOKAEIOTIKA O€ TTPOIOVTA ETTITUYXAVOUV UWNAOTEPO eTTITTESA TTIOTOTNTAG TTEAQTWV KOl



diagopotroinong (Kapferer, 2020). H Body Shop, uloBeTwvTag pia €INIKPIVE) Kal CUVETTA
ETTIKOIVWVIOKI OTPATNYIKA, &XEl KatopBwaoel va onuioupynoel éva 1oxupd brand
community, GTTOU 01 KATAVOAWTEG eV €ival aTTAOi ayopaoTEG, aAAG CUMPETOXOI OE HIa

KoIvr] NBIKN aTTOOTOAR.

270 TTAQiCI0 TNG KOIVWVIKAG 106TNTAG, N Body Shop éxel avattigel oeipd TTpoypaupaTwy
yia TNV evOUVANWON TWV YUVOIKWY KAl TwV TOTTIKWY KOIVOTATWY. Méoa atrd 1o dikTuo
Community Fair Trade, cuvepyaletal pe TepiocoTepoug atmd 20.000 pikpotrapaywyoug
TTAYKOOHiWG, TTPOCPEPOVTAG TOUuG OTaBepd €100dNUa, ekTTaideuon kal TTpéoBacn o€
Oikaleg ayopés (The Body Shop International, 2024). O1 TpwToBouUAieg auTég
euBuypappifovral pe TN Bewpia Tou inclusive growth, cUp@wva pe TNV oTToia N
ETTIXEIPNMOTIKI AVATITUEN TTPETTEI VO EVOWHATWVEI KOIVWVIKEG OPADES TTOU BPioKOVTAl OTO
TepiBwplo (OECD, 2024). H Body Shop, péow Tng dpdong autig, atrodelkvuel 0Tl O
OgBOACUOG TTPOG TOUG AVOPWITTOUG UTTOPEI VO OUVUTTAPXEl ME TNV ETTIXEIPNMATIKNA

ATTOTEAECUATIKOTNTA.

H olkovouIKA Kal KOIVWVIKA aTTOOTOAR TNG €TaIpEiag ouvoEeTal Gueoa Pe Tn Bewpia Tou
shared value Twv Porter kai Kramer (Porter & Kramer, 2011), cUugwva Pe TNV oTroia ol
ETTIXEIPACEIC NTTOPOUV va dnuioupyoUv TAUTOXPOVA OIKOVOUIKN Kal Kolvwvikh agia. H
Body Shop epapudlel auty Tnv TTpocéyyion o€ TTOAAGTTIAG emmiTreda atmd Tnv €mAoyn
TTPOUNBEUTWY £WG TNV KATAVOAWTIKA EPTTEIpia. H oTpatnyikf auTth Tnv €X€l KATOOTAOEI
UTTOOEIYPA YIa TO TTWG N BIWCIKN AVATITUEN PTTOPEI VO UETOTPATTEI OE AVTAYWVIOTIKO
TTAEOVEKTNHA. ZTO TTAQICIO TOU OTPATNYIKOU PAVATSPEVT, N dnuioupyia agiag yéow tng
KOIVWVIKAG €uBUVNG atroTeAsi Bacikd TTapdyovTa yia Tn Sia@opoTroincn Kai Tn diatrpnon

TreAatelakng moToTnTag (Hitt, Ireland , & Hoskisson, 2024).

H Body Shop emdiwkel €TTiong va evioxuoel Tov SIGAOYO PE TOUG KOTAVAAWTEG KAl VA TOUG
KATaoTAOEI CUPPETOXOUG OTn dladikacia alayrg. Méoa atro kauTravieg 6TTwg “Forever
Against Animal Testing” ka1 “Self Love Movement”, n etaipeia 1TpowBei pnvuuata
QUTOOTTOB0XNG Kal Evouvaiobnong, ETTIXEIPWVTAG VO ETTNPEAGCEl BETIKA TOV KOIVWVIKO
AGyo yUpw atrd Tnv opop@id (Forbes , 2024). AuTEG OI EVEPYEIEG AVTIKATOTITPICOUV TNV
€CENIEN TOU POAOU TWV ETTIXEIPATEWV WG KOIVWVIKWY BECUWY, TTOU SIGUOPPUIVOUV O&ieg

Kal guveldnoeig Tépa atod Tnv ayopd (Kotler & Lee, 2008).

H TmToAimiopiki didoTtaon tng oTpatnyikng tng Body Shop evioxuel Tnv avriAnwn 611 ol
EMIXEIPAOEIS o@eilouv va Acitoupyouv pe Bdon éva eupUTEPO KOIVWVIKO cupfBoAaio. H
eTalpeia €xel YeTaTPATIEl O oNuEio ava@opdg yia TN PEAETN Tou NBIKOU KATTITAAIGHOU,
KaBwg¢ ouvduddel TIG agieg TNG aAAnAeyylng Kai TG UTTeuBuvOTNTAG PE TN AEITOUPYIKN

amroteAeopaTikoTNTa (Crane & Matten , 2019). H atmooTtoAf TnNg dev TTEPIOPICETAl OTNV



TTapaywyr KOAAUVTIKWV, GAAG €TTEKTEIVETAI OTN JIAPNOPPWON HIOG VEAG KOUATOUPAG
KatavaAwong TTou €oTIdgel oTnv auBevTikOTATA, TN dlIOPAVEID KAl TOV 0EBacpd TTPOG TO

TTEPIBAAAOV.

270 onuEPIVO €TTIXEIPNMATIKO TTEPIBAAAOVY, n Body Shop TrpocTraBei va emmavagépel Tov
€aUTO TnNG UTTO TN dioiknaon Tou opiAou Aurelius Group. To véo aTpaTtnyikd TTAAvo £0TIALE!
OTNV ETTAVEVEPYOTTOINGN TWV APXIKWYV GEIWV TNG £TAIPEIag, TTpowbwvTag Tn BiwoiudétnTa,
TNV KAIVOTOUIO KAl TOV WNQIAKO PETAOXNMATIONS Xwpig va aAAoiwvel TV NBIKA TnG Bdon
(Reuters, 2024). H rpokAnon 1rou avTiueTwidel onuepa n Body Shop civai n diatripnon
TNG AUBEVTIKOTNTAG KAl TNG KOIVWVIKAG EUTTIOTOCUVNG OE JIa £TTOXA OTTOU N BILwoIudTNTA
EXEI METATPATTEI O EPTTOPIKO aPriynua yia TTOAAEG eTaipeieg (Deloitte, 2024). H emituyia
NG Ba €¢aptnBei amd TNV IKAvVATNTA TNG va PETAPPAOEl TIC agieg TNG O PETPAOIKA
atmmoTeAéoMATA, VO oUVOUAOEl TO oUVAIoBNUa YE TN OTPATNYIKA KAl va avakTAoEl Tn 6€on

TNG WG TTPWTOTTOPOU TOU NBIKOU ETTIXEIPEIV.

H avaAuon Tou opdpuaTtog kal Twv afiwv Tng Body Shop &¢ixvel 611 n emmixeipnon atroTeAei
TTayKOOMIO UTTOBEIYUO OTPATNYIKNAG TautdTNTag TTou PBaaciletanl oTig agiec. H ouvétTeia
avaueca oTn  QIANOCOYia, OTn CUUTTEPIPOPA KAl OTA TIPOIOVTA TnG evIOXUEl Tn
Makpoxpovia BiwoiudTnTd TNG Kal KaBioTd cagr) Tn ouvdeon PETalu nBIKNAG, OTPATNYIKNAG
KOl avTaywvioTikoU TTAeovekTruaTtog (Kapferer, 2020). H etaipeia, péoa amo i mpdgeig
NG, £XEl a1rodEiEel OTI N oTPATNYIKA €TTITUYXiIa dev Tyalel yévo atrd TNV ammodoTiKOTNTA,
aAMG ammd Tnv IKAvOeTNTA VO UTTNPETEI KAVEIC €va OpauO TTOU EUTTVEEI KOIVWVIKA

EUTTIOTOOUVN Kal CUAAOYIKEA TaUTION.

6.3 EEéAiEn kau digBvotroinon tng Body Shop

H tropeia dieBvotroinong tng Body Shop ocuviotd éva amd 1a 1Aéov evdia@épovTa
TTapadeiygoTa  OTPATNYIKAG QVvATITUENG TTOU  OUVOUACEl KOIVWVIKI OTTOOTOAA  Kal
TTayKOOUIO EUTTOPIKA €€ATTAwON. ATTO Ta TTpwTa TNG BAuaTa, n €Taipeia €TEAEEE Eva
MovTéAo avdTTugng Baciopévo oTo franchising, To oTToi0 TNG ETTETPEWE va €TTEKTADET
TaxuTepa atré otrolodrimroTe GAAo brand opop@idg Tng emoxrs. H Anita Roddick etréAeée
auTh T oTpaTtnyIk OxI MOVO yia AGYOUG OIKOVOMIKAG aTTodoTIKOTNTAG, OAAG KUPiwg
emeIdn Bewpouaoe 611 10 franchise ammoteAoloe Evav TPOTTO KOIVWVIKAG SIKTUWONG, HECW
TOU OTTOIOU TO PAVUMA TNG €TaIpEiag Ba ptmopoUce va PeTadobei o€ TTAYKOOMIO KAiJaKa
pe Totmikn euaicOnaoia (Grant, 2021). Méxpi Ta T€AN TnG dekaeTiag Tou 1980, n Body Shop
cixe edpaiwael TTapoucia o Eupwtrn, Bopeia Apepikn kal Agia, atrodeikvuovtag 61l éva

brand pe nOIKA TQUTOTNTA PTTOPEI VO AVTAYWVICTET TIG TTOAUEBVIKEG ETAIPEIEG TOU KAADOU.

H maykoéopia emréktaon 1N Body Shop dev akoAouBnoe tnv Trapadooiakh Aoyikh Tng

oTPATNYIKNAG diEBvoTToinong, OTTOU 01 ETAIPEIEG TTPOCAPPOOVTAl TTANPWG OTIG TOTTIKEG



ouvOnkeg. AvmiBETwg, n Roddick uioBétnoe 1o povtédo Tou glocalization, dnAadn Tng
TTAYKOOMIOTTOINONG HE OEBACUS OTNV TOTTIKA KOUATOUPA, ETTIOILOKOVTAG E QUTO TOV TPOTTO
va dloTnpAcEl TN Povadikh NBIKR TautoéTNTa TNG ETAIPEIAG, EVW TTPOCAPHOZOTAV OTIG
TOTTIKEG avaykes (Kotler & Keller, 2025). KadBe katdoTnua Asitoupyouoe pe Baon TG idleg
apxéG Biwoipdtntag Kal dikaiou euTTopiou, aAAd €ixe Tn duVATOTNTA VA EVOWMNOTWVEI
TOTTIKA oTOIXEIa, OTTWG TTPOIGVTA, CUCTATIKA 1 oxediaoud PiTpivag. Autr n TTPOCEyyion
OuvEBaAE oTn dIaTAPENON TNG CUVETTEIAG TNG MAPKAG o€ TTaykOouia KAipoka, €vw

TTAPAAANAQ eViOXUOE TNV EUTTIOTOOUVN TWV KATAVOAWTWY OTIG TOTTIKEG AYOPEG.

H trepiodog petagu 1990 kal 2005 Bswpeital n xpuor] emoxr Tng Body Shop. H etaipeia
Katépbwaoe va £dpAICEl TTAPOUCIia OE TTEPIOOOTEPEG ATTO 50 XWPEG, AEITOUPYWVTOG
TTévw atmd 2.000 KataocTAPOTA Kal avaTITUooOVTAG IoXUPR TAIPIKY @AMN. To brand €yive
OUVWVUHO TNG auBevTIKOTNTAG KAl TNG TTEPIBAAAOVTIKNG ouveidnong, dNUIOUPYWVTAG IO
IoXup ouvaiodnuaTikl ouvdeon Me Toug KatavoAwTég (Kapferer, 2020). Mo
ouykekpipéva, n Roddick avtiyetwmde Tn diebvotroinon Oxi HOVo WG ETTIXEIPNMATIKN
dladikaoia, aAAG wg TTOMITIOMIK aTTOOTOAR, BewpwvTag 0TI KABE véa ayopd atroTeEAOUCE
Mia eukaipia va 81000800V ol agieg TNG NOIKAG ETTIXEIPNUATIKOTNTAGS. AUTA N QIAOCOQIa
evidooeTal BewpnTIKA TNV €vvoIa TNG TTOMITIOMIKAG OTPATNYIKAG, OTTOU Ol ETAIPEIEG

XpnoiyotroloUv 1o brand wg @opéa KovwvikKwy 16wy (Holt, 2004).

Qot600, n Taxeia eEATTAWON ouvodeUTnKe ATTO VEEG TTPOKANOEIS. KaBwg n Body Shop
yivoTav TTOAUEBVIK), OUOKOAEUTNKE va dlatnperioel TNV €COWTEPIKA OUVOXI KOl ToV
KOIVWVIKG TNG XapakTipa. H avaykn yia auotnpotepeg dopég dloiknong Kal n Trieon yia
augnon Tng Kkepdoopiag odriynoav o€ eVIAOEIG UETALU TWV OPXIKWY Q&IWV Kal TNG
eTalpikAg Tpayuatikétntag (Hill & Jones, 2024). H Roddick cuxva dniAwve OTI «n
avaTTuén Ogv TTPETTEl va BuoIAdel TNV Wuxn TNG ETTIXEIPNONG», avayvwpifovtag €101 TN
QUOKOAIQ 100ppOTTIAG PMETAEU KOIVWVIKOU OPAUATOG Kal OIKOVOUIKAG attédoons. H Body
Shop atroTéAeoe avTIKEuEVO PEAETNG O0€ TTARBOG AKABNUAIKWY £pYwVY YIa TO TTWG HIA
eTalpeia pe NOIKA aTTOOTOAr] PTTopEi va diatnenoel TNV auBevTikdTNTA TNG Péoa o€ €va

TTAdiolo raykoopiotroinong (Crane & Matten , 2019).

H e€ayopd ammd tn L'Oréal 1o 2006 onuatoddtnoe 10 TEAOG TNG «TTPWTNG ETTOXAG» TNG
Body Shop. H oup@wvia, av kai oOIKOVOMIKA €TTW@EAAG, BewpriBnke atrd TToAAoUg
«10€0AOYIKGA TTPOdOTIKA», KaBw¢G n L'Oréal 101E KATNYOPOUVTAV VIO TIPOKTIKEG TTOU
avTiBaivouv aTnv TTONITIKR) Katd Twv Treipapdtwy oe (wa (Forbes, 2023). MNap’ 6Aa auTd,
n véa 1dlokTnaia Tpdopepe otnv Body Shop 1n duvatdtnTta va evioxUoel Tn AEITOUpyIKn
TNG UTTOBOWN, VO EKOUYXpOoVioel Ta KavaAia Slavoung Kal va dieuplvel TNV TTApoudia TNG

otnv Acia kair otn Méon AvatoA. H otpatnyiki &ieBvotroinong, woTtdéoo, atrékTnoe



TTAEOV ETAIPIKO XAPAKTAPA, JE EUPAcn oTNV TUTTOTTOINGN Kal oTn BEATIGTOTTIOINGN, TTAPA

oTn dlagpopoTroinon HEoW aglwv.

H eCayopd ammd tov Bpadldiiidviko opiho Natura & Co 10 2017 orjuave pia véa @aon
«NBIKAG avayévvnong». H Natura, yvwoTh yia Tnv TePIBAAAOVTIKA TNG utTeuBuvoTnTA,
evowpdaTtwoe 1N Body Shop o€ éva xapto@uAdkio brands pe Koivo TTpocavaToAioud oTn
BiwaoiuyotnTa kai otn QuoikA opop@id (Natura & Co., 2023). H d1eBvn¢ avatTuén eoTiaoe
TTAéov O€ TTOIOTIKA avadidpBpwaon: AlyoTepa KataoTipaTta, aAAd 1IoxupdTEPN WNYIAKN
TTapouadia, TevoUoEIC 0E e-commerce Kal OlaQopOoTIoINUEVEG OTPATNYIKEG avda ayopd.
Autp n petdBaon avtioToixei OTn Bcwpia Twv OUVOUIKWY IKAVOTATWY (dynamic
capabilities), kaBwg n Body Shop mrpocapudoTnke oTig aAAayEG Tou TTEPIBAANOVTOG HETT
ammdé opyavwaolakr paénon kai kaivotouia (Teece, Dynamic capabilities and strategic

management: Organizing for innovation and growth, 2018).

H wnoeiak dieBvotroinon atrotéAece 10 véo oTddio avamTuéng. H etaipeia aveTTue
NAEKTPOVIKA KATAOTAMATA O€ TTEPICOOTEPEG aTTO 50 XWPESG, EVW Ol TTWANCEIS PECW
d1adikTUou auénonkav katd 40% petagu 2020 kar 2022, €1dIKG KaTtd TNV TTEPIOdO TNG
TTavonuiag (Statista, 2025). H Body Shop e@dpuoce oTpatnyikég omnichannel
marketing, ouvdualovTag QUOIKA Kal WN@Iaka KavaAid, WoTE va TTPOCQPEPEI MIA eviaia
euTTEIpia TTEAGTN. H 0TpO®r auTr) avTIKaToTITPICEl TNV eupUTEPN METARBOAR GTN Blounxavia
KAAAUVTIKWY, OTTOU N TExVOAoyia Asitoupyei TTAéOV WG KATOAUTNG YIa TNV €dpaiwan Twv

oxéoewyv gutTiIoTOOUVNG HE Tov KatavaAwTh (McKinsey & Company, 2023).

QoT60o0, n dieBvotroinon Tng Body Shop dev ATav avépeAn. H augavduevn Tricon amo
VEOUG QVTAYWVIOTEG TTOU OPACTNPIOTTOIOUVTAI OTNV Ayopd TwWV QUOIKWY KAl «KABApWV»
KOAAUVTIKWY, OTTwG n Lush, n Rituals kai n The Ordinary, TTPOKAAECE ONUAVTIKEG
atrwAeleg pepidiou ayopdg (Deloitte, 2024). MapdAAnAa, n Body Shop avTIPETWITIOE
TTPORBAAMATA TTPOCAPHOYNG OTIG DIAPOPETIKEG VOUOBETIEG KAl KOUATOUPES TwV AyopwV,
YEYOVOG TTOU KATESEICE TIG AVTIQACEIG TNG TTAYKOOMIOTTOINONG METOEU EvIAiag ETAIPIKAG
TAUTOTNTOG KAl TOTTIKAG TTpooappoynig (Hill, Hoskisson, & Ireland , 2017). Map’ 6Aa autd,
n 61€BvAg TnG TTapoucia TTapauével agioonueiwtn, kabwg 10 brand efakoAoubei va
dpaoTnplotroleital o€ TTAvw atrd 70 Xwpeg pe TTepicooTepa atrd 3.000 onueia TTwAnong
(The Body Shop International, 2024).

H mmpoéo@atn e€ayopd amd tnv Aurelius Group 10 2023 emmavé@epe OTO TTPOCKAVIO TNV
avaykn yia oTpaTnyikd avatrpocavaToAlIond Kal evioxuon tng kepdogopiag. To véo
ETTIXEIPNMOTIKO OXEBIO ETTIKEVTPWVETAI 0TNV avadiopydvwaorn Tng dieBvoug TTapouaiag, e
éuoaon oTig ayopég uwnAig avdamTuéng kar otn  BeATiwon TNG  A&ITOUpYIKAG

ammodotikéTnTag (Reuters, 2024). H Body Shop ¢aivetal va emavampoodiopilel 1O



ATTOTUTTWHA TNG, ETMISIWKOVTAG va €TTaVEABEI OTIG Pifeg TNG, O€ Ia TTayKOoUIa dnAadn

eTalpeia Pe TOTMKA Wuxn Kal KABOAIKEG agieg.

Me Bdon Tn peAéTn Tng dieBvotroinong Tng Body Shop atrodeikvueTal OTI N €TMITUXIG OTN
olyxpovn ayopd efaptdral OxI JOvo atrd TN OTPATNYIKN ETTEKTACN, AAAG Kal ATmd TNV
IKavoTnTa dIaTRPENONG €VOG OUVEKTIKOU aflakou agnyhuaTtos. H etaipeia utmipée kai
TTAPAMEVEI JIA XOPAKTNPIOTIKA TTEPITITWON OTTOU N £TAIPIKA NOIKN AEITOUPYEI WG EpyaAcio
TTaykéouiag diagopotroinong, empBeBaiwvoviag Tnv apxr OTI N KOIVWVIKI ATTOGTOAN

MTTOPEI v CUVUTTAPXE! JE TNV TTayKOoUIa avTaywvioTIKOTNTa (Porter & Kramer, 2011).

6.4 ZTpaTnyIikni Kal emIXEIpnUaTikdé povréAdo Tng Body Shop

H oTtpatnyikr Tng Body Shop £xel diauop@wBei péoa atrd pia duvapikh I00pPOTTIa JETAEU
NOIKWV agiv Kal ETTIXEIPNMATIKAG oTTodOTIKATNTAG, CuvdudalovTag TIC apXEG Tou
OTPATNYIKOU MPAVATCUEVT ME Mia avOpWTTOKEVTPIKI TTPOCEYYION TIOU TIPOTACCEl TN
BiwoiwotnTa w¢ PBacikd oTpatnyiké datova. Aé Ta TTPWTA TNG XPOvIA, n €TaipEia
olkoddéuNnoe TN OTPATNYIKNA TNG yUupw amd éva distinctive value proposition: @uoikd
TTPOIOVTA, KOIVWVIKN €uaiobnoia Kkal evepyog avtiotaon oOTIG BIOUNXAVIKEG TTPAKTIKEG
ekpeTdAeuong. Authy n dlagopoTtroinon dnuiolpynoe €va HOVODIKO avTaywvVIOTIKO
TTACOVEKTNHA, TTOU PBacioTnKeE TTEPICOOTEPO Ot afieg TTapd o€ UAIKOUG TTOPOUG, HIa
@IAooogia TTou TTpoacididdel oto Resource-Based View (RBV), ocUugwva e Tnv oTroia Ta
duAa oToixeia, OTTWG N @AUN, N KOUATOUPA Kal N €TQIPIKA TAUTOTNTA, OUVICTOUV

OTPOTNYIKA TTEPIOUTIOKA oToixeia (Barney, 1991).

H emyeipnuaTtikr) otpartnyikf Tng Body Shop Baciletal o€ TEOTEPIG KEVTPIKOUG TTUAWVEG:

NBIKA TTPoPnBEIa, BILCIUN KAIVOTOUIA, KOIVWVIKA dpdon Kal dlagopoTtroinon Péow aglwv.

O mpwTog TTUAWvVaG, N nBikR mpounBsia (ethical sourcing), agopd Tn déoueuon TNG
eTapeiag yia SiKAlEG EPTTOPIKEG TTPOKTIKEG PMEOW TOu TTpoypduparog Community Fair
Trade, 10 o110i0 £QapudleTal atrd TN dekaeTia Tou 1980. H Body Shop cuvepyadetal ue
TTEPIOOOTEPOUG aTTO 25 cuveTaipiIopous o€ 20 xwpeg, ecacealifovtag dikain auoifn,
Biwoliyeg TTPAKTIKEG KOAAIEpyeElag Kal ioeg eukaipieg avamTuéng (The Body Shop
International, 2024). H rpoc€yyion auTtr avTIKAaTtoTiTRI(El TN OTPATNYIKI EVOWPATWON TNG
KOIVWVIKAG €uBUVNG oTn dnuioupyia agiag, evioxuovtag TNV avTaywvioTIKOTNTA PJEow

nBikAg diagopotroinang (Porter & Kramer, 2011).

H Biwoiun kaivorouia mpoiovrwyv atroteAei Tov 0eUTEPO OTPATNYIKO TTUAWVA. H Body
Shop €xel emevdUoel cuoTNPATIKA OTNV AVATITUEN QUOIKWYV Kal BIOAOYIKWY OUVBETEWY,
ammopeUyovTag TN XPAHon TTapaBevwyv Kal Beikwv aAAATwWY, aAAd Kal GAAwV eTIBAaBwWYV

ouoTaTikwy. [apdAAnAa, e@apudlel 10 PovTéNO eco-design, OTTou KABe TTPOIdV



oxedialetal Aappavovtag uttown Tov TTAAPN KUKAO {wAG Tou -aTrd TNV TTpoundeia
TTPWTWYV UAWV £w¢ TNV avakUKAwon Tng ouokeuaaoiog (OECD, 2024). Auti n oTpaTnyIkn
utrooTnpifeTal atrd Tn Bswpia Twv dUVOUIKWY IKAVOTATWY (dynamic capabilities), kaBwg
n eraipeia €mdeIKvUEl TAV IKAVOTNTA VA  TTPOCAPHOLETAl OTIG TEXVOAOYIKEG Kl
KATAVOAWTIKEG PETARBOAEG, ALIOTTOIWVTAG TNV KAIVOTOMIO WG INXAvIOUO avavéwaong Tou
avraywvioTikou  TTAeovekTApaTtog (Teece, Dynamic capabiliies and strategic

management: Organizing for innovation and growth, 2018).

H koivwviky dpdaon cuviotd Tov TpiTo TTUAWva TnG oTpatnyikig. H Body Shop
dlaxpovikd aglotrolei T0 brand TNG WG TAATEOPHA KOIVWVIKAG €uaicOnToTroinong,
avadelkvuovTag BEpata 6TTwg Ta avBpwTTIiva dIKAIWPATA, N 106TNTA TwV GUAWYV Kal N
TTpooTacia Tou TePIBAAovToG. Kautrdvieg éTwg “Forever Against Animal Testing” kai
“Self Love Movement” atrotutrwovouv Tnv €mdiwéN TG va emTnpedoel BeTIKA Tov
KOIVWVIKG OIGAOYO, WETATPETTOVTOAG TO UAPKETIVYK O€ EPYAAEI0 KOIVWVIKOU OKTIBICHOU
(Crane & Matten , 2019). AuTi n TTPOCEyyIon cuvdéeTal e TNV £vvola Tou cause-related
marketing, 61TTouU N UTTOOTHPIEN KOIVWVIKWY OKOTTWY OUVIOTA ouo1wdeg oTOIXEIO Tou brand
identity kai O0x1 epyaAcio Tpowbnong. H Body Shop éxel katagépel va ouvdudoel Tnv
ETTIKOIVWVIa hE TNV NBIKH, dnuioupywvTtag brand trust kal customer loyalty TTou BaaidovTal

oTnNV auBevTIKOTNTA Kal 01 oTnVv €BeTIKY dlapriuion (Kapferer, 2020).

H Siragpopormoinon péow adiwv atroTeAE TO TETOPTO Kal TTIO KABOPIOTIKG OTOIXEIO TNG
oTPaTNYIKNAG TNG Body Shop. H etaipeia €xel uioBetrioel pia poper| value-based strategy,
OTTOU N €TTITUXIO BEV PETPIETAI HOVO OE€ XPNUATOOIKOVOUIKA UEYEDBN, AAAG KOl O€ KOIVWVIKO
Kal TrepIBaldovTikG avtikTutio (Deloitte, 2024). Auté TO ETTIXEIPNPATIKO HOVTEAO
euBuypappiCetal pue TNV €vvola Tou triple bottom line, oUpgwva pe TRV oTroia ol
EMXEIPACEIG TTPETTEI VA aTTodidouv Tautdxpova oc Tpia emmiTeda: OIKOVOUIKO (profit),
KoIvwviké (people) kal TepIBaAlovTikd (planet). H Body Shop, epapudlovrag autd 1o
TPITITUXO, OIAQOPOTIOIEITAl  OUCIOOTIKA aTTO  TOUG QVTAYWVIOTEG TG, Ol  OTToiol

ETTIKEVTPWVOVTAI KUPIWG OTNV KEPDOPOPIA.

To emixeipnuatikd povréAo NG Body Shop ptmropei va tepiypa@ei wg uppidikd, kabwg
ouvduddlel oToixeia TTapadocIaKAG ETTIXEIPNUATIKAG TTPAKTIKAG ME KOIVWVIKE) ATTOGTOAT.
ATTO OTPATNYIKA OKOTTIA, EVOWUATWVEI XOPAKTNPIOTIKA T6o0 Tou Porterian differentiation
600 kai TngG social enterprise. O Michael Porter uttootripi§e 0TI n dla@opOoTToiNGN TTPETTE
va BagoifeTal o€ povadika XapakTnpIoTIKA TTou gival dUOKOAO va avtiypagouv. H Body
Shop akoAouBei autr} TN AoyikA, KaBWS n NBIKA TNS QKN Kal N HAaKPOoXPOvIa agIoTTIoTia
TNG ammoTeAoUv pn aTrtd, oAAG 1oxupd oTtoixeia diagopotroinong (Porter, 1985).

MapdAAnAa, n Asiroupyia TNG WG KOIVWVIKAG ETTIXEIPNONG QVTIKOTOTITPICEI TIG APXEG TOU



social entrepreneurship, 0TTou 10 KEPOOG ALITOUPYEI WG PECO yIa TN XPNHOTOdOTNON

KOIVWVIKWY OKOTTWV.

H etaipeia €xel emTiong avatTugel yia aTpaTnyIKr TTOAUKAVOAIKAS diavouns (omnichannel
strategy), ouvbudlovTag QUOIKA KATAOTAUATA, NAEKTPOVIKO EUTTOPIO KAI CUVEPYATIES UE
TpiToug AlavoTtwANTéG. AuT) N TTpocEyyion  evioxuel 1N Sla@dveid  Kal TNV
TTPOCRacIUOTNTA, TTPOCPEPOVTAG OTOV KATAVOAWTN MI GUVEKTIKN EPTTEIpia aveEdpTnTa
ato 1o kavahl TTwAnong (McKinsey & Company, 2023). To emixeipnuaTtikd autd JovTéEAO
utrooTnpifetal ammd OUYyXPOVEG TEXVOAOYIKEG UTTOOOMEG, TIOU  ETTITPETTOUV TNV
TTapaKoAOUONON TwV TTPOTINACEWY TWV TTEAATWYV Kal Tn dnpioupyia £EATOUIKEUPEVWV

TTPOTACEWY TTPOIOVTWY, EVIOXUOVTOG TN akpoxpovia agia TreAdrn (L'Oréal Group, 2024).

H 1ToAITIKA TIHoAGynong TG Body Shop euBuypappiletal e TNV atrooToAr TNG: dlATrEnon
TTPOCITWY TIHWV XWPIG cuupiBacuoug atnv TTolIdTNTA 1 oTNV NOIKA TTapaywyng. Auth n
eMAOyYy ouvadel Pe TO POVTEAO TNG aEIpOpou dlagopoTroinong, Omou n atia Tou
TTPOIOVTOG TTPOKUTITEI ATTO TNV KOIVWVIKY TOU GNPagia Kal 01 JOvo atrd Tnv aigdnTikn
N XpnoTikA Tou afia (Grant, 2021). H oTpatnyikr auTr €mMTPETTEl OTNV ETAIPEIQ va
atreuBuveTal o€ €va eupl KoIvo TTou avalnTd TTpoidvTa TToIdTNTAS, AAAG KAl KOIVWVIKA

UTTEUBUVEG ETTIXEIPNOEIG.

H eTaipikry KouAtoupa arroteAei BepéAdio AiBo Tng oTtpartnyikng ¢ Body Shop. O
OpPYQVIOUOGS TTPOWOEI éva epyaaciako TTEPIBGAAOV TToU oTnpifeTal 0TN dIAPOPETIKOTATA, TN
ouvepyacoia kal Tn dla@avela, ulIoBeTWVTAg TTPAKTIKES inclusive management (Crane &
Matten , 2019). Autr} N KOUATOUPQ eVIOXUEI TNV OpYavWOolaKkh dECPEUON KAl CUVOEEI TO
TTPOCWTTIKO WE TO OpAUaA TNG ETAIPEIAG, YEYOVOS TTOU QUEAVEI TNV ECWTEPIKI OUVOXH Kal
TN OTPATNYIKI AVOEKTIKOTNTA, £vav TTapdyovTa TTou BewpeiTal KpioIog oTn Bewpia Twv

onueiwv utrepoxng (core competencies) (Hill, Hoskisson, & Ireland , 2017).

H etaipikr) diokuBépvnon tng Body Shop éxel e€ehixBei, woTe va avTIKATOTITPICEl TV
augnuévn TTOAUTTAOKOTNTO TwWV OUYXPOVWY ETTIXEIPACEWY. YTIO Tnv I0IOKTNCIa TNG
Aurelius Group, n eTaipeia €IOILKEI VO ICOPPOTTACEI TNV KEPDOPOPIa PE TN BIWCINOTNTA,
eoTialovrtag oTnv ammodoTiKA dlaxeipion TTOPWVY KAl OTAV €VioXuon TnNg OpPYavWTIKAG
kaivotopiag (Reuters, 2024). H oTtpatnyik auth TTpoUTToB£TEl TNV UI0BETNON OEIKTWV
ESG kal Tnv TakTIKA dnuoaicuon ekBéoewyv Biwaipdtnrag, diao@alifovtag Tn diagdaveia

Kl TNV KOIVWVIKH Aoyodoaia.

210 €upuTEPO TIAQIOIO TOu OTPaTNYIKOU pavaruevt, n Body Shop armoteAei
XOPOKTNPIOTIKA TTEPITITWON ETTIXEIPNONG TTOU £QAPHOLEl OAOKANPWUEVO OTPATNYIKO
oxedIaoPo pe PBaon TIGC OPXEG TNG ETAIPIKAG NOIKAG, TNG PIwoIudtnTag Kal g
dlagopoTtroinong. H atpartnyikh 1ng ouvdéetal aueca pe 1 SWOT Analysis, kabwg ol



EOWTEPIKEG TNG BUVAUEIG (OTTWG N GAUN, N auBeVTIKATNTA KAl 01 O&iEG) KAl Ol EEWTEPIKEG
TIPOKANGEIG (OTTWG O AUEAVOPEVOG aVTAYWVIOUOG KAl Ol HETAPRAANOUEVESG KATAVOAWTIKEG
OUVRBEIES) aTTOTEAOUV KABOPIOTIKOUG TTAPAYOVTES DIANOPPWONG CTPATNYIKWY ETTIAOYWV.
‘ETo1, N Body Shop &ev €ival amAwg pia etaipgia KAOAAUVTIKWY, OAAG évag (uvtavog
OpYQVIOUOG OTPATNYIKNAG €EEAIENG, TTOU aTTodeIkvUEl OTnv TIPAEN OTI N NBIKA Kal n
KAIVOTOHia ITTopoUV va CUVUTTIAPEOUY WG CUVIOTWOES JaKpoxpoviag etiTuyiag (Kapferer,
2020).

The Body Shop: Ztpatnyikn Baciopévn oe Aieg
@E Bwwoun Kawvotopia

DUOLKG GLOTATIKA KAl OLKOAOYIKOG OXEBIAoHOG
(Eco-design) pe KUKALKEG GUOKEUVATIES.

|| Kowwvikn Apdon

Maykooptleg ekotpateieg akTLRLopoL yia Ta
avBpwriva dikatwpata Kat To meptBAarAov.

Awapopomoinon peow A§Lwv

@ TavTtotnTa Baclopévn 0To TPITTUYO:
AvBpwnog - MAavrtng — KEpdoG.

Aiaypaupua 12. O1 4 TUAWVES TS ETTIXEIPNLATIKNS oTpatnyikns tng The Body Shop
6.5 ©@éon Tng Body Shop otov TTayKOO IO KAGADSO KAAAUVTIKWYV

6.5.1 H Traykéopia ayopd KOAAUVTIKWY : Aopun, HeyEBn kal TAOEIG

H tmaykdéopia Blounyavia KaAAUVTIKWY ouyKataAéyetal JETAEU TwV TTI0 SUVAUIKWY KOl
avOeKTIKWV KAGdwWvV Tng 81EBvolg OIKovopiag, ME OUVOAIKN agia TTou ekTiydral Ol
utrepBaivel Ta USD 570 dioekatoppupia 10 2024 kai TpoBAeTTOuEVn €TACIO augnon
(CAGR) mrepitrou 5% €wg 10 2030 (Statista, 2025). O kKAGd0G TTEPIANAUBAVEI TTEVTE KUPIEG
KATNYyOPIiEg TTPOIGVTWY, TNV TTEPITIOINCN dEPUATOG, TNV TTEPITTOINCN JAAANIWY, apwuara,
MOKIYIGZ Kal TTPOOWTTIKN UYIEIVI] PE TNV TIPWTN VA KATEXEI TO PEYOAUTEPO MEPIDIO,
ayyifovtag 10 35% TnG TTaykdouiag ayopds. H ataBepdtnTa NG ¢riTnong atrodideTal aTnv
TIONITIOMIKA KQl KOIVWVIKI onuacia tng opop@idg, KaBwg Kal oTnv evioxuon Tou
OlaBéoIyou €1I008NPATOG KAl TNG AUTOEIKOVAG WG OTOIXEIOU TTPOCWTTIKNAG TAUTOTNTAG
(Kotler & Keller, 2025). H iounxavia xapakTnpietar amd ouvexn KalvoTouiq,

d1agOoPOTTOIiNCN TTPOIGVTWYV Kal £€vTovn £TTEVOUCN OTn BIWCINOTATA KAl TNV TEXVOAOYia.



2€ YEWYPOQIKO ETTITTEDO, N ayopd TwV KAAAUVTIKWYVY gp@avilel avioouepr] karavour. H
Acia-Eipnvikog atroTeAei TNV TaxUTEPA avaTTTUooOuEVN TTEPIPEPEI, he TNV Kiva, Thv vdia
kai TN NéTia Kopéa va atroTeAoUV TOUG KUPIOUG 0dnyoug avattu¢ng Adyw tng aunong
TNG MEOAiag TagNg kal TnG Taxeiag aoTikotroinong (McKinsey & Company, 2023). H
EupwTtn TTapapével wpihn ayopd Pe €U@acn oTnv TToi0TATA, TNV TTIOTOTToINON Kal Ta
QuOIKa TTPoIOVTa, evw N Bépeia Auepikn e€akoAouBEl va TTPWTOTTOPEI TNV KAIVOTOMIa Kal
oT1o luxury segment. O1 avadudueveg ayopég NG AATIVIKAG AUEPIKAG Kal TNG AQPIKAG
avaTrTiooovTal JE TaxeEic pubuoUg, uTTooTNPEICOPEVES ATTO TO ONUOYPAPIKO TTAEOVEKTNHA

Kal TNV auéavouevn TTpooacn oe Texvohoyieg Alaviknig kal e-commerce (Deloitte, 2024).

H dopn Tng ayopdg Xapaktnpietal ammd uwnAd PaBud CuykEVIPWONG, HE TTEVTE
TTOAUEBVIKOUG opiAoug va eAéyxouv TTavw atrd 10 60% Twv cuvoAikwy TTwARoewy. Ol
peyaAuTepol €€ auTtwv gival n L’Oréal, n Unilever, n Estée Lauder Companies, n Procter
& Gamble, kai n Shiseido (Forbes , 2024). MapdAAnAa, n TeAeuTaia OeKAETIO
oNUadeuTNKe aTTd TNV €i0000 KATOVTAdWY aveEAPTNTWY brands TTou dIAQOPOTTOIOUVTAI
Méow niche marketing, QUOIKWY CUCTOTIKWY Kal KOIVWVIKA UTTEUBuUVNG TAUTOTNTAG
Katnyopia otnv otroia avikel kal n Body Shop. O1 ave¢dptnteg €TQIPEIEG AUTEG £XOUV
aANdgel TIG 100ppoTTieg, TTIECOVTAG TIG TIOAUEBVIKEG VA  EVOWMPOTWOOUV COTOIXEIO

BiwaoiudTnTag Kai dlagpdavelag otn oTpatnyikr Toug (Crane & Matten , 2019).

H wnoeiotroinon €xel avatpéyel Ta Tapadooiakd JovTEAa dIOVOUNG Kal ETTIKOIVWVIAG. To
e-commerce QvTITTPOoWTTEUEl TTAéov Avw Tou 25% Twv OUVOAIKWV TTWARCEWV
KOAAUVTIKWYV TTOYKOOUIWG, VW Ol TTAATQOPHES KOIVWVIKAG BIKTUWONG AgIToupyolv wg
KUpla géoa TTpowbnong Kal empPonRg ayopaoTiKwy atmopdocwy (McKinsey & Company,
2023). Ta brands emmevdUouv O€ TEXVNTH VONUOGCUVN, TTPOCWTTOTTOINKEVES EUTTEIPIES KAl
EIKOVIKA] OOKIUNA TTPOIOVTWY, JE OTOXO Va ONUIOUPYROOUV auvaioBnuaTikry ouvoeon Kal
TMOTOTNTA KOTAVOAWTH. AUuTA N oTpo®r TTpog 1o digital €xel emTPEéWel O UIKPOTEPES
etaipeieg, 6Tmwg n Body Shop va evioxUoouv Tnv TTayKOOMIA TTAPOUCIa TOUG XWPIG
TEPAOTIO DIAPNMICTIKA KOOTHN, GEIOTTOIVTAG TO TTEPIEXOMEVO KAl TN SIadPACTIKOTNTA WG

OoTPATNYIKO EPYOAEiO.

Mia ammd mig MO KaBopIoTIKEG TAOEIG TNG OeKaETIag €ival n BIwaINOTNTA KAl N NOIKA
katavéAwon (ethical consumerism). O1 cUyxpovol katavaAwTég divouv aufavouevn
Baputnta o€ {NTAPOTA OTTWG OI TTEPIBAAAOVTIKEG ETTITITWOEIG, N TIPOEAEUCT TWV TTPWTWV
UAWV Kal n petaxeipion twv {wwv. ‘Epeuveg deixvouv Om TTdvw atmé 10 60% Twv
KaTavaAwTwyv dnAwvouv TTpdBupol va TTANPpWwoouv uwnAdTEPN TIWA yia TTPOIOVTA TTOU
BewpouvTtal Biwaoiya f cruelty-free (OECD, 2024). Auti n PETAOTPO®N £XEl WO oEl

TTOAEG €TaIpEieG va avaTiTOEOUV «TTPACIVEG» OEIPEG TTPOIOVTWY, VA HEIWOOUV TO



avOpakikd TOUG aTTOTUTTWHA Kal VO dnNUOCIEUOUV eKBETEIG BIWOINOTNTAG, UIOBETWVTAG TO

TpitTrTuXo People—Planet—Profit Tou triple bottom line (Elkington , 2018).

EmmAéov, n TTaykéopia Biopnxavio opop@IAg EICEPXETAl OE IO ETTOXI AUBEVTIKOTNTAG
Kal dlagdveiag, 6tmou Ta brands dev afloAoyouvTal pévo atrd Ta TPOoIdVTa Toug, aAAd Kal
amd TIC aieg kal TN oupTTEPIPOPA Tous. H eTaipikf kKoivwvikh €uBuvn (CSR), n
TTOIKIAOUOP®Ia, N CUUTTEPIANWYN KAl 0 OEBACHAG OTIG TOTTIKEG KOIVOTNTES ATTOTEAOUV TTAEOV
avatréoTracTa  oToixeia  oTpatnyikAg. O €TaipEieg  TTOU  ATTOTUYXAVOUV VO
EUOUYPAUMIOTOUV ME QUTEG TIG aPXEG QVTIMETWTTICOUV QTTWAEID  agloTTIoTIOG  Kal
EUTTIOTOOUVNG, ME CUVETTEIEG OTNV KEPDdoopia Kal atn eAuNn Toug (Hitt, Ireland , &
Hoskisson, 2024). >1o mAdioio autd, n Body Shop d108£Tel CUYKPITIKO TTAEOVEKTNUA,
KOBWG eVOWPATWOE QUTEG TIG agieg OEKAETIEG TTPIV ATTOTEAEOOUV €upUTEPN BIOKNXAVIKH

Tdon.

TéAog, n TexVOAOYIKN TTPOOSOG Kal N KalvoTodia oTn Biwwoiun TTapaywyn aAAalouv 10
TPOCWTIO TG ayopdsc. H xprion BIOTEXVOAOYIKWY CUCTATIKWY, N avATITUEn
B10dI0CTTWHEVWY CUCKEUAOIWY Kal N JETARAON GTNV KUKAIKI OIKOVOUia JeTacynuaTifouv
TIG emXeIpNUATIKEG aAuaideg aiag (OECD, 2024). Oi etaipeieg Tou emmevdUouv TNV
TTPACIVN KAIVOTOUIO SIOUOPQPUWVOUY VEQ TTPOTUTTA QVTAYWVIOTIKOTATAG, OUVOEOVTAG TN
BiwaoIudTNTA PE TN OTPATNYIKA aTTodOoTIKOTNTA. Z€ auTd To TTEPIBAAAov, n Body Shop, pe
TN MAKPOXPovn OEOUEUCH TNG OE TIPOKTIKEG Oikalou gutropiou Kal TTEPIBAAAOVTIKAG
TTpoCTaCiag, TOTToBETEITAI OTPATNYIKG WG brand pe 1oxupA NBIKA TAUTOTNTA KAl I0TOPIKNA
aglotmoTia, £TOINO VO AVTATIOKPIOET OTIC ATTAITAOEIS TNG VEAG ETTOXNG TOU «OUVEIBNTOU

KATAVOAWTIOUOU».

6.5.2 AvrtaywvioTikoé MepifdAAov kai n 8éon Tng Body Shop

O 1aykOouiog KAGOOG KOAAUVTIKWYV XOPpaKTNPIZeTal atrd €vTovn avTaywvioTIKOTNTA Kal
uwnAoS BaBuod ouykévipwaong, KABwG n ayopd Kuplapyeital amd TToAueBVIKOUG opidoug
ME ONUAVTIKI) OIKOVOMIKI 10XU, EUpU DIKTUO BIAVOWNG KAl TEPACTIOUG TTPOUTTOAOYIOHOUG
papkeTivyk. Or eTaipeieg L'Oréal, Estée Lauder, Unilever, Procter & Gamble kai Shiseido
eAéyxouv Tmavw atd 10 60% TnG TTayKOOPIag ayopds, KabioTwvtag To Tedio 1Idiaitepa
amaItnTIKG yia PIKPOTEPOUG | pecaiou peyEéBoug opyaviopoug Ommwg n Body Shop
(Forbes , 2024). Auti n ouykévipwon Onuioupyei éva TTEPIBAAAOV OAlyoTTWAIOKOU
avTaywviopou, étrou n dIa@OopoTToincn TEOoIGVTWY, N KAIVOTOMia Kal n Biwoiudtnta

A&IToupyouv wg Baaikd epyaieia aTpatnyikng emBiwong.

2UPQWVA PE TO UTTOBEIYHA TwV IMévte Auvauewy Tou Porter, n avtaywvioTIKr évTaon oTov
KAGOO KAAAUVTIKWV gival 1I81aiTeEpa uwnAr, KaBwg o1 JEYAAEG ETTIXEIPATEIG ETTEVOUOUV O€

TEXVOAOYIKA KaivoTopia, R&D kai branding yia va eAéyéouv peyaoAutepa pepidia ayopdg



(Porter, 1985). H atrelAp véwv €1060wv €xel €mmiong augnBei, Kupiwg Adyw Twv
XOUNASTEPWV €PTTODIWV OTNV YNOIAKn €icodo- véeg eixeipnoelg OTTws N The Ordinary,
n Rituals kal n Lush €xouv ekpeTaAAeUTE TO e-commerce yia va eiI0€ABouv oTnv ayopd
Xwpic TNV avdaykn o@uoikwyv uttodopwy (Deloitte, 2024). MapdAAnAa, n atrelAf
UTTOKATACTATWY TTPOEPXETAI ATTO TIG AVECAPTNTEG HAPKEG KAAAUVTIKWY Kal aTTd TN OTPOPN

TWV KATAVAAWTWYV TTPOG «KaBapég» (clean beauty) Auoeig kai DIY 1TpoidvTa.

H SiatrpayuaTeuTikr) dUvaun Twv TTPORNBEUTWY gival PETPIA, KABWGS 01 JEYAAES ETAIPEIES
OlaBéTouv ekTeETAEVA BiKTUO TTPOUNBEIWY Kal aoKoUV IoXUpn TTieon TIwy. QoT600, N
Body Shop £xel diagopotroinBei péow Tou TTpoypdupatog Community Fair Trade, tTou
TTPOWOE( dIiKAIEG EPTTOPIKEG OXETEIG UE MIKPOUG TTAPAYWYOUGS Kal eVIOXUEI TNV KOIVWVIKI)
utreuBuvoTnTa (The Body Shop International, 2024). AuTh n eTmAoyr evioXUEI TN QRN Kal
Tn dlagpdveia Tou brand, TTPOCEEPOVTAG QAVTAYWVIOTIKO TTAEOVEKTNMA TTOU Ol PEYAAEG

TTOAUEBVIKEG SUOKOAQ UTTOPOUV VA avaTTAPAYoUV Xwpig va Bifouv Tnv £TaipIKr) TOUG SOpr).

ATTO TNV AGAAN TAcupd, n dlOTTPAYUATEUTIKA OUvaun Twv ayopacTwv Exel augnBei
onuavTika Tnv TeAeutaia Oekaetia. O1 TTEAATEG eival TTAEOV IO EVNUEPWUEVOL, HE
TTpooBacn o€ TTANBwpa TTANPOYOPIWY Kal EVAAAAKTIKWY €mmAoywv. H Body Shop
aflotroiei auty TN Ouvauikrl péoa amd Tn oTpaTnyikh value-driven engagement,
ETTIKOIVWVWVTAG APECA UE TOUG KATAVOAWTES KAl TTPOWOWVTAG TN GUMPMPETOXNA TOUG O€
KOIVWVIKEG KAUTTAVIEC. AUTH N TTPOCEYYIoN evioXUEl TN CUVAICONUATIKN dECUEUOT Kal
au&avel Tnv agoaciwon TreAatwy, Tpoaodidovtag auAo ke@dAaio eptmoToouvng (Kapferer,
2020).

2UYKPITIKA PE TOUG BaOIKOUG avTaywvioTéG TnG, N Body Shop kataAaupavel pia 1diaitepn
Béon pETAEU TWV TTAPASOCIOKWY TTOAUTEAWYV KAl TWV avadUOUEVWY «TTPACIVWV» brands.
H L'Oréal kai n Estée Lauder emevdUouv o€ OTpaATNyYIKN OlAQOPOTIOINGH MHECW
KQIVOTOMIOG, €ETTIOTNMOVIKAG TEKUNPIWONG Kol premium TOTT00£TNONG, OTOXEUOVTAG
KUPiwG OTIG ayopES uwnAou eicodrjpaTog. H Unilever, yéow tng Dove kai GAAwv brands,
ETTIKEVTPWVETAI O€ TTPOIOvVTa PaAdIKAG KaTtavadAwong kair marketing Paciopévo otnv
atmodoxy Kai Tnv autoekTipnon. AvtiBeta, n Lush kai n Rituals ekmmpoowTtolv ToV
QAVEPYXOMEVO TOPEA TWV BILCIPNWY, XEIPOTTOINTWY KAl EUTTEIPIKWY KAAAUVTIKWY. H Body
Shop TotroBeTeiTal aTpaTNyIKG OTO EVOIANECO, CUVOUAZOVTAG TO KOIVWVIKO UAVUUA JE TRV

TTPOCITA TIKM KAl TNV TTAYKOO IO avayvwplioiyétnta (Grant, 2021).

H Lush, yia mopddeiyua, mpowbei T Biwoiydtnta péoa amd tnv TAAPN oTToudia
OUOKEUQaoiag Kal TN XPAON QUOIKWY CUCTATIKWY, aAAG dev diaBétel 1o idlo emmiredo
01eBvolg uttodopng kal brand heritage pe 1 Body Shop (Deloitte, 2024). AvtioTtoixa, n

The Ordinary dI10@OpPOTIOIEITAI HECW TNG ETTIOTNUOVIKAG BIAPAVEIAG KAl TWV XAPNAWV



TIMWV, OTOXEUOVTAG OE €va VEOTEPO Kal TTIO TEXVOAOYIKA euaiobnTtoTroinuévo koivo. H
Body Shop, wotéoo, diabétel £va 10TopIKA BepeAiwpévo brand e Koivwvikd uttofabpo,
TO OTToi0 €GaKOAOUBEl va TNV KABIOTA Onueio ava@opdg yia Tn BIWCIPOTNTA KAl TV

ETAIPIKA NOIKA.

H Body Shop £xel emtiong mAcovékTnUa 0Tn ouvaicOnuaTikr aia Tou brand. O1 TTeAdTEQ
TNG TauTiovTal PE TIG agieg TNG kal aiocBdvovTal 611 atmoTeAolV PEPOG MIOG KOIVOTNTOG WE
KoIvo 6papa, yeyovog TTou evioxUel Tn dlaxpovikr moTétnTa TeAaTtwy (Jones, Comfort,
& Hillier, 2005). AuTr) n cuvaioBnuaTikA diagopoTroinan ival IBIAITEPA GNUAVTIKA O€ Evav
KAGOO OTTOU o1 aTmoQAaoelS ayopds eival OouxvA UTTOKEIYEVIKEG Kal BacifovTial oTnv

TaUTOTNTA TOU brand TTEPICCOTEPO TTAPA GTNV AVTIKEIYEVIKE TTOIOTNTA TOU TTPOIOVTOG.

H etaipiki @un tng Body Shop Asitoupyei wg oTpatnyikoe TTAEOVEKTNHA, AANG KAl wg
TTapdayovtag Kivouvou. OtroladnmoTte ammokAion atrd Tig agieg TTou Tn OIETTOUV UTTOPEI Va
TAREEl dueoa Tnv alomoTia TnNG. H e€ayopd NG ammd mn L'Oréal 1o 2006 €ixe TTPOKAAETEI
OKETITIKIONO, KaBwg BewprBnke OTI avTioTpaTeudTav TNV ApPXIKN TNG PIAocoia (Forbes,
2023). Qotéo0, n petémmerma évragn otov OpiIAo Natura & Co 10 2017 emavépepe TNV
eTalpeia oTnv TPOXIG TNG BiwoIdTNTAG, aTTOKABICTWVTAG TN BETIKA TNG €IkOva. AuTA N
euehigia otn diaxeipion TAUTOTNTAG ATTOBEIKVUEI TN OUVAMIKK TTPOCAPHOCTIKOTNTA TOU
brand -pia amd TIC PBaACIKEG apxEéC Twv Ouvapikwy IkavoTATwy (Teece, Dynamic

capabilities and strategic management: Organizing for innovation and growth, 2018).

H 8éon Tng Body Shop ptropei va Teplypa@ei wg «Tmaykoopia aAA& nBIk& ToTTIKA». Ev
Aeimoupyei o€ TTEPIOOOTEPEG aTTd 70 XWPEG, dIATNPEI TNV €IKOVA WIAg €TTIXEIPNONG TTOU
EVEPYEI ME KOIVWVIKA UTTEUBUVOTNTA Kal TOTTIKA ouveidnon. Auth n «glocal» oTpartnyikn
TNG EMTPETTEI VA TTPOCAPHOLEl TNV TTOPOUCIA TNG OTIG TTOMITIOMIKES 1ID1IAITEPOTNTEG KABE
ayopdg, Xwpig va xdavel Tn ouvoxn Tng ETAIPIKNG TNG TautoTnTag (Kotler & Keller, 2025).
H emtuxia tng oTtnpifeTal 010 yeyovog OTI KATAPEPE VA EVOWMATWOEl TRV NOIKA OTO
euTTOPIKG DNA TG, dnuIoupywvTag Yia Katnyopia atrdé povn tng otov Xwpo Tou ethical

beauty.

TeAikd, n avraywvioTikr) 8éon Tng Body Shop &ev ptropei va atroTiunBei pévo Bdaoel
OIKOVOUIKWY aTTOTEAECHATWY, OAAG Kupiwg pEOow Tou CUPBOAIKOU TnG Ke@aAaiou. H
ETAIPEIQ EVOUPKWVEI Evav BIAPOPETIKO TUTTO ETTITUXIOG, OTTOU N KEPDOPOPIO CUVUTTAPXEI
ME TNV KoIVWVIKA a&ia. AuTr) N oTpatnyikr dlagopotroinong, oTnpiyuévn oTIG agieg kai otn
ouvéTTela, atrodeikvuel OTi n Body Shop Asitoupyei wg TTpoTUTIO yIa TIG BIWCIKES
ETTIXEIPAOEIG TOU HEANOVTOG, eTTIRERaIWIVOVTAG TRV dTTown OTI TO brand ptropei va atroTeAei
POPEA KOIVWVIKAG aAAayrig Kal Tautdxpova TNy avTaywvIioTIKOU TTAEOVEKTANATOG
(Porter & Kramer, 2011).



6.5.3 HBIkN diagpopoTtroinon, ESG kai Biwoiun KaivoTodia

H évvola Tng nBIkng d1apopoTroinong £XEl KATAOTEI KEVTPIKA OTO GUYXPOVO OTPATNYIKO
MAvaTCPEVT, KaBWG O1 ETTIXEIPAOEIG avayvwpifouv OTI N KOIVWVIKI €UTTIOTOCUVN KAl N
BiwoIyoTNTa PTTOPOUV VO AEITOUPYAOOUV WG TINYEG HAKPOXPOVIOU QvTaywVIOTIKOU
TTAcovekTpaTog. H Body Shop ammotéAeoe évav ammd Toug TTPWTOUG OPYaVIOHUOUG TTOU
0IKOdOUNOAV TNV ETAIPIKY TOUG TAUTOTATA TTAVW O€ auTO TO PMOVTEAO, TTOAU TTPIV N évvola
Twv ESG (Environmental, Social & Governance) kpitnpiwv €ilcax0ei 0Tov ETTIXEIPNMATIKO
Aoyo (Crane & Matten, 2019). H otpatnyikn Tng eTaipgiag Baaoifetal otn dnuioupyia agiag
Ox1 MOVo yia Toug METOXOUG, OAAG yia OAa Ta evdiagepoueva pépn (stakeholders),
EMOILKOVTAG TNV ICOPPOTTIa JETAEU OIKOVOUIKNG ETTITUXIOG, KOIVWVIKAG OUVEICPOPAG Kal
TTEPIBAANOVTIKAG €uBUVNG. AUTA N TPITTAI BECHEUOT QVTIKATOTITPICEI TO JOVTEAO Tou triple
bottom line, To o1T0i0 £X€1 UIOBETNBEI TTAEOV ATTO TTARBOG dIEBVWYV OPYAVICUWY WS TTAQICIO

Biwaoiung avarmtuéng (Elkington , 2018).

H Body Shop £xel yetatpéwel Tn PIwoIgoTNTA GTTO ETTIKOIVWVIOKO EQYAAEIO G€ GTPATNYIKN
TTPOKTIKA. Méow TTpoypaupdTwy 6TTws 1o Community Fair Trade, n eTaipeia dnuioupyei
KOIVWVIKNA agia o€ TOTTKES KoIvOTNTEG, TTPOoWBWVTAG T dikain auoIfr) Kai TNV evOuvAauwaon
TWV YUVOIKWY OTIC QVATITUGOOUEVES XWPES. AUTA N TTONITIKI) EVTACCETAI OTNV TTPOCEYYION
Tou shared value Twv Porter ka1 Kramer (2011), cUp@wva Pe TRV OTToIa Ol ETTIXEIPNTEIG
MTTOPOUV va evioXUOUV TNV avTaywvIOTIKOTNTA Toug ouufBdaAilovtag TTapdAAnAa oTtnv
etmiAuon koivwvikwv ¢ntnudatwy. H Body Shop atrodeikviel atnv TTpdaén OTi N KOIVWVIKI)
uTTeEUBUVOTNTa BEV gival eUTTOIO yia TNV KEpdo@opia, aAAd oTpaTnyiKOG PHOXAGG yia Tn

dnuioupyia pakpoxpoviag agiag.

H evowpdtwon twv ESG apywv oTnv eTaipiki oTpatnyikf Tng Body Shop gival kaBoAikn).
2¢ TrepIBalovTIKG eTTiTTedO (E), N eTaIpeia €xel DeTPEUTED yIa oudeTEPOTNTA AVOPAKA £WG
10 2030, £1TeVvOUOVTAG O€ AVOVEWCIPEG TTNYEG EVEPYEIAG KOl PEIDVOVTAG OPAOTIKA TN
Xprion TTAAOTIKOU. & KOIVWVIKO eTTiTredo (S), Tpowdei dpdoeig 106TNTAG, £viagng Kai
OIKAIWPATWY Twv gpyadopévwy, evwd aTov dgova tng dlakuBépvnong (G) epapudlel
TIPOKTIKEG OIOPAVEIQG KAl ONUOCIOTIOINCNG TWV ATTOTEAEOPATWY TNG, CUPOWVA PE TA
mpéTutta Tou Global Reporting Initiative (GRI) (SEC, 2024). Autr) n ouoThuatiki
euBuypdupion pe Ta ESG mrpdTuTra evioXUEl TRV €TAIPIKH Aoyodoaia Kal EVOUVANWVEI TN
enun ™G Body Shop wg opyaviopou Tou TpowBei TNV uTTEUBUVN ETTIXEIPNUATIKOTNTA O€

TTAYKOOMIO ETTITTEDO.

H Biwoiun kaivotopia atroteAei etmiong TTupAva TnG oTpatnyikig tng Body Shop. H
eTalpeia aglotroiei TN PlroteXvoloyia Kal TN QUOIKA XNMEia yia tnv avamruén véwv

ouvBéoewv TIPOIGVTWY TIoU eival QINIKEG TTPOG TO TIEPIBAAAOV Kal TO OEpQ,



dlac@aAifovtag TTApAAANAG uwnAd eTTimeda ao@AAEIAG KAl OTTOTEAEOUATIKOTNTAG.
EmmAéov, e1mevdlel o€ KUKAIKEG BIODIKATIEG TTAPAYWYNG TTOU PEIWVOUV Ta aTTéRANTA,
OTTWG N E€TTAVAXPENOCIYOTIOINCN UAIKWY OUCKEUOOIAg Kal N Xprion QavaKUKAWUEVWV
TTPWTWV UAWV (OECD, 2024). AuTég oI TIPWTOROUAIEG OXI HOVO TTEPIOPICOUV TO OIKOAOYIKO
ATTOTUTTWHA TNG ETAIPEIAG, AAAG AITOUPYOUV KAl WG OTPATNYIKA onpEia diagopoTroinong,
evioxtoviag Tn  OAUN TNG METAEU Twv  TTEPIBAAAOVTIKA  ouVEIBNTOTTOINKEVWYV

KOTOVOAWTWV.

H kaivotopia otn Biwoiydtnta dev treplopietal oTig diadikaagieg TTapaywyng, aAAd
ETTEKTEIVETAI KQI TNV ETAIPIKN ETTIKOIVWVIA. Méoa atrd kapTravieg 6TTwg “Return, Recycle,
Repeat” ka1 “Forever Against Animal Testing”, n Body Shop £xel Kata@épel va HETATPEWEI
N BliwoIiudtnTa O EUTTEIPIO CUPMETOXNG, €vBAPPUVOVTAG TOUG KATAVOAWTEG VO
ouveloPEépouV evepyd oToug oTtdyxoug TG (Forbes , 2024). Auti n oTpATNYIKA «OUV-
dnuioupyiag agiagy (co-creation) evioyUel TNV AQOCiwaon TwWV TTEAATWYV KAl KAANIEPYET HIa
aicbnon ouAAoyIKNAG TAUTATNTAG, HETATPETTOVTOG TH oXéon brand—kaTtavaoAwTr o€ oxéon
nBikAg ouvépyeiag (Kapferer, 2020). H Body Shop, €101, dev TreplopieTal oTO va
TTPOOQPEPEl TTPOIOVTA, OAAG OnuIoUupyEl €va OIKOOUOTNUO EUTTEIPILOY YUPW OTTO TNn

BiwaoiuyéTnTa.

H dia@dveia atroTteAei €va akoun oTpatnyikd oToixeio TNG nBIKAG diagopoTroinang Tng
Body Shop. H etaipgia dnuooiclel TaKTIKA €KBEOEIG PIwOIUOTNTAG, TTAPOUCIALOVTAG
Onuoaoia Toug oTOXOUG, TIG ETTIOOCEIG Kal TIG TIPOKAACEIG TNG, TTPOCdidovVTag agloTTioTia
oTIg deopevoelg TNG (Natura & Co., 2023). AuTh n TTPOKTIKA EVIACCETAI OTNV £VvoId TOU
ethical accountability, étTou o1 emmixeiprioeig deopuelovTal o€ dIapKr auToagioAdynon Kai
KOIVWVIKG €Aeyxo. 210 TTAdiolo autd, n Body Shop Asitoupyei wg TTPOTUTIO ETAIPIKAG
dlakuBépvnong, ouvdudldovTag XpnoTh dloiknon Kal OTPATNYIKK dIAQAVEIA PJE OTOXO TN

MOKPOXPOVIO EUTTIOTOOUVN TWV EVOIOPEPONEVWV HEPWV.

H avBpwtrivn didotaon Tng oTpatnyikig Tng Body Shop civai egioou kpioiun. H etaipeia
EQAPUOCel TTOMITIKEG 1I00TNTAG TWV QUAWY, diKaING PETAXEIPIONG Kal dIAPOPETIKAOTATAG, OXI
MOVO OTIG TTPOUNOEIEG OANG KAl OTNV E0WTEPIKH TNG AeiToupyia. To 65% Twv diEuBUVTIKWV
Béoewv KaTEXOvTal OTTO YUVOIKEG, €VW O TTPWTOROUAIEG KOIVWVIKAG €vTagng Kai
KOTAPTIONG ATTOTEAOUV PEPOG TNG €TAIPIKNG KOUATOUpag (Natura & Co., 2023). AutA n
QavOPWTTOKEVTPIKN TTPOCEYYIon euBuypaupifeTal Ye Tn Bewpia Twv core competencies,
OTTOU N OPYQVWOIAKI) KOUATOUPQ KOl TO avOPWTTIVO KEPAAQIO ATTOTEAOUV TTNYEG BILOCIUOU

avtaywvioTiKoU TTAeovekTrpaTog (Hitt, Ireland , & Hoskisson, 2024).

H otpatnyiki ¢ Body Shop avratrokpiveTal €TTioNnNg OTIG ATTAITAOEIG TNG KUKAIKAG

OIKoVOuiag, n oTroia eMIOIKEI TOV TTEPIOPIOUS TNG CTTATAANG KAl Tn WEYIOTOTTOINON TNG



Xpnong Twv mopwv. Méow TTpwToROUAIWY OTTWG N CUANOYH AdEIWV CUCKEUATIWY OTO
KATAOTAPOTA KAl N XPAON QUTIKWY eVOAAOKTIKWY QVTi yIa {WIKQ OUCTATIKE, N €TAIPEIa
OUPPBAAAEl evepyd oTn PETGRAON TTPOG o uTTeuBuva Tmapaywyikd mpotutta (OECD,
2024). Autf n kateuBbuvon evapuoviCeTal e TIG EUPWTTAIKES TTOMITIKEG yIa To Green Deal

Kal pe T d1ebv atlévra Biwaiung avdmtuéng (United Nations, 2015).

TéAog, n nBiIkn diagopotroinon TG Body Shop dev atroTeAei oTATIKr) OTPATNYIKY, GAAG
éva eEENIOCONEVO OUVAMIKO TTAEOVEKTNHA. Z€ £vav KAGOO OTTOU 01 £VVOIEG «PUTIKO» Kal
«Biwaiyo» xpnoigotrolouvTal ouxvad wg marketing clichés, n Body Shop diatnpei tnv
auBevTIKOTATA TNG PECA aTTd TN OIOPKK OUVETTEID METAEU AOYwV Kal TTPAgewv. AUTA N
OUVETTEIA €ival TO BePENIO TNG ETAIPIKAG AEIOTTIOTIAG, N OTToid, cUP@wva Pe Tov Grant,
OUVIOTA TO TTIO AVOEKTIKO €idOG AVTAYWVIOTIKOU TTAEOVEKTIUATOG O€ WPIKNEG QYOPEG
(Grant, 2021). 'E1ol, n eTaipgia avadelkvueTal o€ TTPOTUTTIO BILCIPNG OTPATNYIKAG Kal
KOIVWVIKAG KAIVOTOUIOG, ATTOdEIKVUOVTAG OTI Ol ETTIXEIPHOEIG TTOU £TTEVOUOUV OTIG O&ieg

MTTOPOUV va TMTUXOUV EUTTOPIKA ETTITUXIO Xwpic va Buaidlouv Tnv nBIKr TOug TaUTOTNTA.

6.5.4 OswpnTIKEG TIPOOEYYIOEIG TNG OTPATNYIKAG 0é0Nng TG Body Shop

H otpatnyikp 6éon tng Body Shop &ev utmropei va epunveutei atmmokoppéva amo Ta
BepeAdn BewpnTiKA PovTEAQ TOU OTpATNYIKOU PAvaTtCuevt. H emTuxia Tng €Taipeiag
oQpeileTal o€ évav OUVOUOOHO €CWTEPIKAG TTPOCAPHOYAG KAl ECWTEPIKAG OUVAUIKAG, O
OTT0i0G avTaVaKAG TIG apXEG TNG OTPATNYIKAS dlagopoTroinong Tou Porter, TG avdiuong
Toépwv Kal IKavoTATwY (Resource-Based View), Kal Twv QUVAMPIKWY IKAVOTHTWY TTOU
EMTPETTOUV TN OUVEXN TIPOCOPMOYN TNG o€ HeTaPaAAdpeva TTepIBaAAovTa (Teece,
Dynamic capabilities and strategic management: Organizing for innovation and growth,
2018). Auti n TToOAUTTOPAYOVTIKA TTPOCEyyIon €gnyei yiati n Body Shop éxel emTuxel va
dlarnpnoel Tn ovadikA NG B€on oTov TTayKOOUIo KAADO, TTapd TIG EKTETAPEVEG AAAAYEG

IDIOKTNOIAG KAl TIG TTPOKANOEIG TOU QVTAYWVIOUOU.

H Bewpia Tou Michael Porter umrooTtnpilel 0TI OI ETTIXEIPATEIG PTTOPOUV VO ETTITUXOUV
QVTAYWVIOTIKO TTAEOVEKTNMO HECW TPIWV BACIKWY OTPOTNYIKWV: NYECIAG KOOTOUG,
diagopoTtroinong kai eotiaong (Porter, 1985). H Body Shop éxel vioBetrioel pia kabapn
oTpPATNYIKN Sla@opoTToinaNng, OTNEIZOPEVN OXI O€ TEXVOAOYIKNA 1 TIMOAOYIOKN UTTEPOXN,
aAAG oTnVv NBIKA TNG TAUTOTNTA Kal 0T BILCIIGTATA TWV TTPAKTIKWYV TNG. Méow auTng Tng
OTPATNYIKNAG, N ETAIPEiIa ATTEKTNOE €vav HOVADIKO XWPO OTNV AVTIANTITIKA ayopd, OTToU Ol
KaTavaAwTEG ETTIAEYOUV WE BAON TIG A&ieg TOUG KAl X1 OTTOKAEIOTIKA TN XPNOTIKA agia Twv
mpoidviwv (Porter, 1985). Auti n popery Odiagopotioinong, n «value-based

differentiation, armroTteAei TOv TTUPHVA TNG AVTAYWVIOTIKAG TNG dUvVaUNG.



H Body Shop, o€ avtiBeon pe TOUuG TTEPICOOTEPOUG AVTAYWVIOTEG TNG, £XEI XTIOEI £va
brand pe KOIVWVIKF) ATTOOTOAA, KOBIOTWVTAG TN OTPATNYIKA TNG EVAPHOVIOUEVN HE TO
TTAQIC10 TNG KOIVWVIKA UTTEUBUVNG BIagopoTToinong. Evw ol TTapadociakoi avTaywvIoTEG
€TTEVOUOUV OTNV KAIVOTOUIa Kal TNV TTOAUTEAEIA, N Body Shop eTTikevTpwveTal TNV NOIKN
auBevTIKOTNTA KAl TNV OIKOAOYIKNA akepaldTnTa. AuTh N dlagopoTroinon gival BUCKOAO va
avTiypa@ei, kKabBwg dev oTnpieTal amAWG C€ XAPOKTNPIOTIKA TTPOIOVTWY, aAAd o€
OPYOVWOIOKES agieg Kal ETAIPIKA KOUATOUPA TTou £xouv diapoppwBei diaxpovikd (Hill &
Jones, 2024). Kata ouvéttela, n oTpatnyikf Tng Body Shop avTtimrpoowtrelel éva upidio

METOEU EPTTOPIKAG dlagopoTToinong Kal aglakou branding.

H BswpnTikn TTpooéyyion TG Resource-Based View (RBV), 611wg diapop@wonke atrd
Tov Barney, mrapéxel 1o deutepo BepéAio yia Tnv katavénon tTng Béong tng Body Shop
(Barney, 1991). ZUpgwva Pe auTh T Bewpia, TO avTAYWVIOTIKO TTAEOVEKTAHA TTPOKUTITEI
atré oTravioug, TTOAUTILOUG, OUCKOAA ATTOUIPACIKMOUG KAl U UTTOKOTAOTACIIOUG TTOPOUG.
MNa tnv Body Shop, o1 Trépol auTtoi dev TTEPIOPIfovTal OTA QUOIKA TTEPIOUCIOKA OTOIXEIO 1
oTa TTPOIGVTA TNG, OAAA ETTEKTEIVOVTAI OTNV ETAIPIKA @QRN, OTNV €UTTIOTOOUVN TWV
KATAVOAWTWY, KAl 0TH HAKPOXPOVIA BECHEUCT OTIG Agieg TNG BIWCIKOTNTAG KAl TNG NOIKAG
(Grant, 2021). H etaipgia €xel KOTAPEPEl va KEQAAQIOTTOINCEI QUTOUG TOUG AUAOUG
TTOPOUG, METATPETTOVTAG TOUG O€ PACIKOUG TTUAWVEG BIAQOPOTTIOINONG Kal TTEAATEIOKNG

agoaiwong.

H etaipikry kouAtoupa TG Body Shop atmroteAei, Bdoel Tng RBV, kpioiyo oToixeio tou
oTPATNYIKOU TNG KE@aAaiou. H 1oxupA KOUATOUPQ TTOU £VIOXUEI TRV KOIVWVIKK dpAon Kal
N BIWOINOTNTA AEITOUPYEI WG ECWTEPIKOG UNXAVIOPOG euBUYPAUMIoNG, eaoc@aAifovTag
TN OUVOXN METAEU TNG OTTOOTOARG, TWV OTOXWV Kal Twv evepyeiwy Tng (Hitt, Ireland , &
Hoskisson, 2024). MapdAAnAa, n Body Shop aélotolei 1o avBpwmivo duvapikd tng oxl
HOVO wg eKTEAEOTIKO PECO, OAG WG Qopéa aglwv, evBappUVOVTAS TN CUPKETOXA Kal TN
OnuIoupyIkOTNTa o€ OAa Ta €TTiTTeda. 'ETO1, 0 avBpWITIVOG TTAPAYOVTAG WETATPETTETAI O€

TTNYH BILCIYOU OVTAYWVIOTIKOU TTAEOVEKTAUATOG, CUP@WVA UE TIG apxég TNG RBV.

H Bewpia Twv Auvauikwyv IkavotAtwy (Teece, Pisano, & Shuen, Dynamic capabilities
and strategic management, 1997) cuuTTANPWVEI TNV EPUNVEIA, £ENYWVTAG TNV IKAVOTNTA
NG Body Shop va emfBiwvel kai va egediooetal péoa o€ mepIBAANovTa €viovng
METABANTOTNTOG. O BUVOUIKES IKAVOTATEG AVOPEPOVTAI OTNV IKAVOTNTA HIOG ETTIXEIPNONG
va avixveuel aAAayEG aTo TTEPIBAAAOY, va adpdyVvel EUKAIPIEG KAl VO AVAOUVOETEI TOUG
E0WTEPIKOUG TNG TTOPOUG WOTE va dlaTnpei TN oTpaTtnyikni TG cuvdeeia (Teece, Dynamic
capabilities and strategic management: Organizing for innovation and growth, 2018). H

Body Shop éxel emdeicel eCaIpeTIKA TTPOCAPPOCTIKOTNTA, IDIAITEPA OTIG KPICIUEG PATEIG



MeTaRaong, 0TTwg N e€ayopd amd Tn L'Oréal 1o 2006 kai n emavévragn otov 6uiho Natura
& Co 10 2017. Z¢ KGBe pAon, N eTAIPEIO KATAPEPE VA ETTAVATTIPOODIOPICEI TV TAUTOTNTA

NG, dIATNPWVTAG AVaAAOIWTEG TIG BepeAIdEIS aieg TNG.

H ikavéTnTa oTpatnyIKnAg avavéwaong (strategic renewal) atroTeAei XapakTnpIoTIKO deiyua
duvapikng IkavotnTag. Metagu 2020 kai 2023, n Body Shop e@dpuooe Eva TTpoypappa
WYNQIOKoU PETAoXNMUATIOMOU Kal avadiopydvwaong, £mavattpoodlopiloviag Ta KavaAia
dlavounAg Kal eTevdlovTag o€ Biuoiueg TexvoAoyieg mapaywyns (Natura & Co., 2023).
AUTEG oI KIvI|oE€Ig Bev OTOXEUAV PHOVO OTNV aUénaon TG atmodoTIKOTNTAG, AAAd KUpiwg 0TNn
dlatipnon TnG NnNBIKAG auBevtikOTNTag Tou brand péca o€ éva TTAYKOOUIOTTOINWEVO
TTAQic10. To yeyovog OTI n eTaIpEia KATAPEPE va ETTIBIWCEI O€ PIA TTEPIODO EVTEIVOUEVOU
AvTaYyWVIOPOU OTTOOEIKVUEI TNV OPYAVWOIAKK TNG IKAvoTNTa Vva daBaivel kal va

TTPOCOPPOLETAI DIAPKWCG.

ATT6 oTpaTnyikf okoTd, n Body Shop amroteAei otrdvio Tapddeiyua oUleuéng Twy TPIWV
Bewpiwv, Porter, RBV kai Dynamic Capabilities, oe¢ €va ouvekTikd povtédo. H
dlagpopotroinon Tng (Porter) otnpiletal oe duAoug Tépoug (RBV), 6TTwg N @run Kai n
nOikA alomoTia, evw n dlaxpovikn NG TTpocapuocTikOTNTa (Dynamic Capabilities)
e€ao@aAilel Tn pakpoxpovia Biwoiudtntd TnNG. Auth n BewpnTikr dilacUvdean evioxUel TO
emyeipnua om n emruxia TnG Body Shop d¢v ammoteAei ouykupiakd @aivopevo, aAAd

ATTOTEAEC O OTPATNYIKAG CUVOXNAG KAl OPYAVWOIOKAG CUVETTEIAG.

H uio8étnon 1€toiwv TTOAUSIAOTATWY OTPATNYIKWY HOVTEAWY atrodeikvuel OTI n Body
Shop Asitoupyei wg TTPOTUTTO BIWCIKUNG ETTIXEIPNMATIKOTNTAG YIa Tov 21° aiwva, 6T1Tou n
OIKOVOUIKA avATITUEN KAl N KOIVWVIKE €uBUVN eV atToTEAOUV aVTIQATIKOUG OTOXOUG, AAAG
aAAnAogvioxudpueveg emIdIWEEIG. AUTA N oUvBeon Bewpiag Kal TTPAENGS KATABEIKVUEI OTI TO
oTPATNYIKO WAvVaT UEVT, 6Tav ouvoudadeTal Pe aflokh nyeoia, UTTOPEi va aTTOTEAECE!

KIvNTAPIO0 JoXAS BETIKAG KoIVWVIKAGS aAayn¢ (David & David, 2025).

6.5.5 ZuykpITIKA atroTipnon

H ouykpimiky amotipnon ¢ Body Shop otov maykdouio KAGDSO KAAAUVTIKWV
ATTOKOAUTTTEI éva 1810ITEPO TTAPASEIY A NOIKOU ETTIXEIPNUATIKOU HOVTEAOU TTOU TTAPAMEVEI
avTaywvioTIké TTapd TIG paydaicg YETAPOAEG Tou TTEPIBAANOVTOG. 2& €vav KAGDO TToU
KuplapXeital amd TTOAUEBVIKOUG OMIAOUG e TEPAOTIOUG OIKOVOMIKOUG TTOPOUG Kal
TTaykéouia epBéAeia, n Body Shop €xel emAéCel pia SIaQOPETIKA OTPATNYIKN TTOPEIQ,
€0TIAdOVTOG OTIG agieg, TNV aAuBevTIKOTNTA Kal TN Piwoiudtnta wg Kupia BepéAia
dlagopotroinong (Grant, 2021). Autr] n TPOCEYYION TNV €XEl KATAOTACEI OX1 ATTAWG
euTTOPIKG brand, aAAd cUPBOAO KOIVWVIKAG €uBUVNG Kal TTPOACTTIONG TNG NBIKNAG GTOoV

ETTIXEIPNMOTIKO KOTO.



>¢ ouykpion pe Tig L'Oréal kai Estée Lauder, o1 otroieg emdiwkouv TNV avatTuén yéow
TEXVOAOYIKAG KalvoTouiag Kal TToAuTeAOUG positioning, n Body Shop emmAéyel va
TTapapeivel 010 TEdIO TG TTPOCITAG NBIKAG OPop@Ids, TTPowbwvTag TTPOoIdvTa TToU
atreuBuvovTtal o€ eupl Kolvéd Xwpig va Buoiddouv Tnv TToldTNTA A TIG agieg Toug (Kapferer,
2020). AuTi n oTPATNYIKA €TTIAOYT SNUIOUPYEI £va HOVADIKO AVTAYWVIOTIKO TTAEOVEKTNUA:
n Body Shop dev TpooTrabei va aviaywvioTei TOUG NYETEG 0€ TEXVOAOYiIa i TIUA, aAAd
dlagopoTrolgital ue BAon TNV KOIVWVIKA GUVEIdNCN Kal TN ouvaioBnuaTik OECUEUCT TWV
mTeAaTwy TNG. O1 épeuveg deixvouv OTI Ta brands TTou emOEIKVUOUV KOIVWVIKY €uBUvn
eM@avifouv PeyaAlTepn avBEKTIKOTNTA O€ TTEPIOBOUG KPIoNG Kal uwnAoTepa eTiTreda

euTTIoToOUVNG KatavaAwTwy (Hitt, Ireland, & Hoskisson, 2024).

H Body Shop diagopoTroigital mmiong évavTi Twv vEwv Biwoiywy brands, 6mwg n Lush,
n The Ordinary kai n Rituals, mou Baciovtal kupiwg o€ digital-first oTpaTtnyikég Kal o€
e€eIdIKEUPEVA KOIVA. Evw auTéG o1 eTaIPEIEG AEIOTTOIOUV TOV TTAPAYOVTA KAIVOTOUIAG yia
va kepdioouv pepidio ayopdg, n Body Shop diabétel éva 1o0xupd I0TOPIKO KUPOG Kail dIEBvVN
utTodoun, oToIXEia TTou TNG TTPOodidouv oTaBepdTnTa Kal aglotoTia (Forbes , 2024).
MapdAANAa, n POKPOXPEOVIO TTAPOUCia TG OTNV ayopd TTPOCQPEPEl €va GUYKPITIKO
TTAEOVEKTNHO EUTTEIPIAG KAl OXECEWV EPTTIOTOOUVNG WE TOUG TTPOMNOEUTEG Kal TOUG
KOTavaAWTEG TNG -TTAPAYOVTEG TTOU ouvdEovTal Pe Tn Bewpia Tng Resource-Based View,

KaBwg dUokoAa avTiypdgovTal i uttokaBioTavTal (Barney, 1991).

H évragn g Body Shop otov 6pido Natura & Co 10 2017 evioxuoe TTepaITEPW THV
TTaykdéouia TNG BEon, TTapéxovTag TTPoOoRacn ae véa KeE@AAaIa, TEXVOYVwWaia Kal ayopég
otn AaTivikr) Apepikn kai Tnv Acia. O SuIAog Asitoupyei wg TTAaioIo ouvepyeiwy, OTToU N
BlwoIuoTNTA KaI N €TAIPIKA €UBUVN atroTeAOUV Kovry oTpaTtnyikA Bdon. Z0upwva Je Tnv
RBV, ol ocuvépyeieg autég evioxUouv T OUVOAIKY Oeggauevh TTOpWV TnG E€TAIPEIAG,
augavovTag TNV opyavwaolaki TnG eueAigia kai Tn duvatdtnta kaivoTouiog (Natura & Co.,
2023). EmimTAéov, n TTapoucia o€ OIOPOPETIKEG YEWYPAPIKEG QYOPEG AEITOUPYEI WG
HNXaviopdg  dlagopoTroinong  KivoUuvou, TIPOCTATEUOVTAG TNV  ETaIpEia Ao  TIg

OIOKUPAVOEIG TWV WPILWY ayopwv TNG EupwTing kai Tng Bopeiag AuepPIKNG.

H wnoiakn petdBaon tng Body Shop 1a teAeuTaia xpovia evioxuoe mrepaitépw Tn B€on
NG otov O1ebvy avraywviopo. H tavdnuia COVID-19 atmokdAuwe Tnv avaykn
TTPOCOPUOYAS TWV TTOPAdOCIOKWY AIOVEUTTOPIKWY MovTéAwyv, kai n Body Shop
avTédpaoe pe eTevdUOEIG o€ e-commerce, social commerce kal yngiakod branding (GCl
Magazine, 2023). Autr] n OTPOTNYIKN €TIAoyry €mPBERaIwvVEl TNV UTTOPEN QUVAMIKWY
IKAOVOTATWY, KOBWG n eTaipeia aglotroinoe Tnv TeEXVOAoyia yia va avaouvBéoel To

ETTIXEIPNMOTIKO TNG MOVTEAO XWpPiG va aAlolwoel Tnv aglaki tng Tautétnta (Teece,



Dynamic capabilities and strategic management: Organizing for innovation and growth,
2018). H TtpoocappooTiKOTATA QUTA  €ival dgiyua OpyavwaoIoKAG WEINOTNTAG KAl
OTPATNYIKNAG SI0PATIKOTNTAG, PACIKWY XOPOAKTNPIOTIKWY Yia Tn Plwoiydtnta otov 21°

alwva.

Mapd 1a mpoavagepBévTa TTAcovekTAuata, n Body Shop avtipetwiridel onuavTikég
TPOKAACEIC TTou €TTnPedlouv TN MEAAOVTIKA TNG avTaywvioTikOTnTa. H aufavopevn
éviaon oTov Xwpo Twv Biwoiywy brands, n cuvexng Tieon KOOTOUG Kal N avAaykn yia
TEXVOAOYIKI KQIVOTOMia dnuioupyolv GUVBRKEG TTEPIOPICHOU Twy TTEPIBwPIwV KEPSOUG.
EmimA€ov, n eTaipeia opeilel va DIAXEIPIOTEI TTPOCEKTIKA TH OXECN METAEU QUBEVTIKOTNTAG
KOl EMTTOPIKNG ETTEKTAONG, TTPOKEIUEVOU VA ATTOPUYEI TOV Kivouvo “mission drift”, dnAadn
TNV atmopdkpuvon ammo TIG BeueAiwdelg TG agieg oto évopa g avdamTuéns (Crane &
Matten , 2019). H icoppoTria avapeoa oTn BIWCIKOTNTA Kal TNV KEPdOYopia aTToTEAET TN

MEYOAUTEPN OTPATNYIKA TTPOKANCH TWYV ETTOPEVWV ETWV.

H oTtpatnyikr 8éon 1ng Body Shop atrodeikviel 6TI TO avTaywVvIoTIKO TTAEOVEKTNUA UTTOPEI
va éxel aflakd xapakthpa. Evw o1 TepioodTepeg Taipeieg Tou KAGOOU ETTIOILUKOUV TO
TTAEOVEKTNMO PECW TNG TEXVOAOyiag 1) TNG KAipakag, n Body Shop 1o emtuyxavel yéow
TNG OUVETTEIOG, TNG dIa@AveIas Kal TNG KOIVWVIKNAG euaicbnaoiag. Autoi o1 TTapdyovTeg,
oUupewva e Tov David, amoteholv aToixeia oTpaTtnyikNG PIwoINoTNTaG, KABWG
euBuypappidovTal he TIG OKPOTTPOBETUES TAOEIG TNG KOIVWViag Kal TNG ayopds (David &
David, 2025). To yeyovég 611 n Body Shop g¢akoAoubei va avayvwpidetal dieBving wg
brand pe BeTIKr) KOIVWVIKA £TTIPPON, TEOOEPIG OEKAETIEG HETA TNV iIDPUCTH] TNG, ATTOSEIKVUEI

TN dUvauN TNG AIAKNG CUVETTEIAG WG TTNYAS S1aXPOVIKOU TTAEOVEKTIUATOG.

2UVOAIKA, n oTpaTnyIKA atroTipnon Tng Body Shop oTov TTayKOOUIO KAGDO KAAAUVTIKWV
avadelkvUel JIa ETTIXEIPNON TTOU €xEl KATopBWwaoel va OuvOUACEl TNV ETTIXEIPNUATIKN
ETMTUXIO WE TNV KOIVWVIKA a1TOOTOAr). H €TQIpEia evOapKwvel TIG apxEG Tou BILCIUoU
OTPOTNYIKOU MAVATUEVT, aTTOOEIKVUOVTOG OTI N ETAIPIKK €UBUVN KAl N OIKOVOUIKN
ATTOTEAEOMATIKOTNTA  Oev  €ival  AAANAOQTTOKAEIOUEVEG  €vvoleg, OANG  aAAnAo-
Tpogodotoupeves. H Body Shop «karagépvel va Aeimoupyei  wg  TTpOTUTIO
METOOXNMOTIOTIKAG ETTIXEIPNMOTIKOTNTAG, TTPOCEPEPOVTAG £VA EVOAAOKTIKO UTTODEIYUA YIa
TIG ETAIPEIEG TTOU ETTIOILKOUV VA ETTIRILLOOUV OE £va TTAYKOOWUIOTTOINUEVO, EUaioBnTO Kal

NBIKG& aTTaITnTIKO £TTIXEIPNMATIKO TTEPIBAAAOV (Helms & Nixon, 2010).

H avaiuon autr emBepaiwvel 6T n Béon Tng Body Shop oTn d1€Bvr) ayopd dev e€apTtdaTal
HOvO attd oIKOVOMIKA ueyEBn, aAAd Kupiwg atmd Tnv IKavoTnTd TNG va dnuioupyei agia
pMéoa atrd TNV €UTTIOTOOUVN, TNV KAIVOTOMIO Kal TNV KOIVWVIKA TTpoo@opd. Kabwg o

KAG®OG TwVv KAANUVTIKWV eg&eAicoeTtal TTpog éva povtédo Biwaoiung avarmTuéng, n Body



Shop BpiokeTal g€ oTPATNYIKO TTAEOVEKTNMA: OIOBETEI TO IGTOPIKO UTTORABPO, TN BEGUIKNA
AgIOTTIOTIA KAl TNV OPYAVWOIOKH EPTTEIpIa va atToTEAETEl NYETIDA dUVAUN 0T VEA ETTOXN

Tou ethical beauty.
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KepdaAaio 7
CASE STUDY: THE BODY SHOP

(MEPOZ B: ZTPATHI'IKH ANAAYZH)

7.1 AvdAuon e§wtepikou trepIBaAAovTog TnG Body Shop
7.1.1 PESTEL Analysis

H avaAucon Tou Jakpoolkovouikou TrepIBaAAovTog néow Tou TTAaigiou PESTEL (Political,
Economic, Social, Technological, Environmental, Legal) emtpémel Tnv katavonon tTwv
eEWTEPIKWY BUVAUEWYV TTOU €TTNPEAlOUV TN OTPATNYIKA KAl TNV QVTAYWVIOTIKOTNTA MIAG
emyeipnong. Zmv mepimmwon Tng Body Shop, 1o PESTEL amoteAei kaBopioTikd
epyaAcio, KaBwg n eTaipeia OPaACTNPIOTTOIEITAI O€ £vav OUVAMIKO KOl TTAYKOGHUIOTTOINWEVO
KAGOO TTOU eTTnpeddetal dueca atd TIG OlEBVEIC TTOMITIKEG €CEAIEEIC, TNV OIKOVOMIKN
OUYKUpIa, TIG KOIVWVIKEG O&ieg, TIG TEXVOAOYIKEG aAAayEG, TN BIWCIPOTNTA KAl TIG VOMUIKEG
puBpioeig (Grant, 2021). Méoa atrd auTh Tnv avaAuon, JTTopEi va KatavonBei KaAUuTepa
T0 TTAaiclo oT1o otroio n Body Shop oxedidlel kal €@appodel T oTpATNYIKA TG,

EMOIWKOVTAG TN dIATAENCN TOU AVTAYWVIOTIKOU TNG TTAEOVEKTANATOG.

O1 TTOAITIKOI TTOPAYOVTEG aTTOTEAOUV KPioIun METABANTH yia TNV eTaipeia, 16iwg Adyw Tng

IOXUPNG PUBMIOTIKAG TTapéupfacng TTou xapakTnpeifel Tn Plognxavia KaAAuvTikwy. H
Eupwtraiky ‘Evwon, yia Tmapddeiyua, €xel Beotrioel auoTnpoug Kavoveg yia Tn
BiwoiudTnTa TWV TTPOIGVTWY Kal TNV atrayoépeucn dokipwyv o€ (wa (EU Regulation No.
1223/2009). MapdAAnAa, n uioBétnon Tou European Green Deal kai Twv oTéXWwv Yia
MNOEVIKEG eKTTOUTTEG €wg To 2050 aokei TTiEOn OTOUG TTAPAYWYOUG KAAAUVTIKWY va
EVOWMPOTWVOUV BIWCIKEG TIPAKTIKEG 0 OAO TOV KUKAO WG Twv TTpoidvTwy Toug (OECD,
2024). H Body Shop, wg ctaipgia pe éviovo TTEPIBAAAOVTIKO KAl  KOIVWVIKO
TTPOCAVATOANIOUO, €UVOEITAI ATTO QUTEG TIG TTONITIKEG TAOEIG, KABWG N oTpaATnYIKA TNG
euBuypappiceTal ge TN Prwwoipn avdamTugn kai mn dikain TTapaywyn. Qotéoo, n eTaipeia
TIPETTEI VO QVTIMETWTTIOEI TIG TTPOKAACEIG TNG AUEAVOPEVNG YPAPEIOKPATIOG, TwvV
OIAPOPETIKWY PUBUICTIKWY TTAQICIWV OTIG XWPEEG OTTOU OPACTNPIOTTOIEITAI, KABWGS KAl TWV

EMTTOPIKWYV TTEPIOPICHWY TTOU ETTNPEACOUV TIG aAUTideg epodiacpuou Tng (Deloitte, 2024).

2TO OIKOVOUIKO TTITTEDO, N TTAYKOOHIO ayopd KAAAUVTIKWV eKTIUATAl OTI EeTTEPVA Ta 580

010. doAdpia 10 2025, Tapoucidloviag otaBepry avodik Tdon pE €TACIO PuBuo
avartTuéng Trepitrou 5% (Statista, 2025). Qotdéc0, n ayopd auth xapaktnpicetar amo

évtovn aoTdBeia AOyw TTANBWPICTIKWY TTIECEWY, EVEPYEIOKAG KPIONG Kal SIOKUPAVOEWY



OTIG TIUEG TWV TTPWTWYV UAWYV. H adgnon Tou KOGTOUG TTaPaYWYrG £TTNPEACEI ONPAVTIKA
eTaIPEiES TTOU BacidovTal o€ QUOIKA KAl NOIKA TTpounBgudueva UAIKA, 6TTwe n Body Shop.
MapdAAnAa, n avatipnon Twv logistics petd Tnv TTavonuia odAynoe oc uYPnASTEPEG TIUEG
TEAIKWV TTPOIOVTWY, TTPOKAAWVTAG TTIECEIC OTa TTEPIBWPIa KEPDOUG. Map’ dAa auTd, n
augavépevn ¢Atnon yia ethical brands kai TpoiévTa BIwoiung TTPOEAEUONG EXEI ETTITPEWEI
otnv Body Shop va diatnprioel 1o pepidid TG o€ Pia ayopd TToU JETAOXNMATICETAl TTPOG
Mo utreUBuveg TTpakTikéG (McKinsey & Company, 2023). 210 TTAQicI0 auTo, n eTaIpEia
eMOIWKEI va evioxUoel TNV Kepdoopia TG MECW TNG dlapopoTToinong Twv TTPOIGVTWY,
TNG ETTEKTAONG OE AVOOUOPEVEG ayopéC Kal Tng aflotmoinong Tng TPACIvNg

ETTIXEIPNUOTIKOTNTAG.

O1 KOIVWVIKOI TTApAYyOVTEC AOKOUV iCWG T JEYOAUTEPN ETTIPPON OTN OTPATNYIKA TNG Body

Shop. H auéavouevn Kovwvikr guaioOntotroinon yia tnv TTEPIBAAAOVTIKA Kpion, Ta
OIKAIWUATA TWV {WWV Kal TNV NBIKH KatavaAwaon €xel dnUIoupynoel £va vEO KATaVAAWTIKO
TTPOQIA TTOU €UVOET TIG eTAIPEiEG PE agIakd TTpoocavaTtoAiopd. Or véeg yeviég, 181aiTepa ol
Millennials ka1 Gen Z, atrodidouv yeydAn anuacia otn diapaveia, Tn BILWoINOTNTA KAl TN
yvnoiotnta Twv emxeipfiocwy (Kotler & Keller, 2025). Autr n HeETaoTpO@r €VIOXUEl TV
artmxnon Tou brand ¢ Body Shop, 1o otroio atrd mn dekaetia Tou 1980 €xel TAUTIOTEN e
TNV évvola TnNG nBIkAg opop@ids. MapdAAnAa, n augnuévn Ttdon vyia self-care kai
TTPOCWTTIKN €uegia peTd TNV TTavdnuia evioxuoe Trepaimépw TN ¢NTNON yia QUOIKA Kal
cruelty-free rpoidvra. QoTd00, N €TOIPEIa TTPETTEI VA QVTIMETWTTIOEI TNV TTPOKANGN TNG
“green fatigue”, dNAadr Tou KOPETPOU TNG Ayopdas atrd PAPKES TTOU auToTTpoadiopilovTal
wg “Trpdoiveg”, yeyovog Trou KaBioTd dUuoKoAOTEPN Tn diatApnon TG diagopoTToinong
(Jones, Comfort, & Hillier, 2005).

2T1ov TEXVOAOVIKO &Eova, n Body Shop dpactnpiotroicital oe éva TepIBAAAOV TTOU

Xapaktnpeifetal atrd Taxeia wyneiotroinon kal uetédpaon mpog 1o omnichannel retailing. O1
e&ehigeig oo e-commerce, oTa big data, oTnv TEXVNTA vonuoouvn Kal oTa analytics €xouv
METOOXNMOTIOE! PICIKG TOV TPOTTO AEITOUPYIag TWV ETIXEIPACEWY KAAUvTIKWY. H Body
Shop €xel eTevdloel 0TV AVATITUEN WNQIAKWY TTAATQOPUWY, 0T BEATIOTOTTOINCN TNG
euTTEIpiag  TTEAATN (customer journey) kai oTnv aglomoinon o&edouévwyv  yia TNV
e¢atouikeuon TTpoo@opwv (Forbes , 2024). Etriong, uioBeTei TEXVOAOYiEG TUOTNUATWY
IXVNAQOIYOTNTAG YIa va dlaapaliel TN dla@avela TNV EQOdIACTIKN TNG aAucida, OTOIXEIO
KPIOIMO yIa TNV €VioXuon TNG EUTTIOTOOUVNG TWV KAaTtavaAwTwy. MapdAAnAa, n Taipia
TreipapaTifeTal ue TEXVOAOYIEG BIOTEXVOAOYIOG Kal VEEG OUVBETEIG QUTIKNG TTPOEAEUONG,
TTPOKEINEVOU VO UEIWCEI TNV €EAPTNON ATt TTPWTEG UAEG uwnAoU TTEPIBAAAOVTIKOU
k6oTtoug (OECD, 2024). H Ttexvoloyia, emmopévwg, dev Asitoupyei amAdwg wg pEoOo

a1rodoTIKOTNTAG, AAAG WG TTUAWVAG BIWCIKNG KAIVOTOUIOG.



O1 repiBaAAovTikoi TTapdyovTeg ouvdsovTal dueca ue 1o DNA 1ng Body Shop, kabwg n

BIWCINOTNTA BPIOKETAI OTO ETTIKEVTPO TNG ATTOOTOANG TNG £Talpeiag. O1 TITTTWOEIS TNG
KAIMaTIKAG aAAayAG, n augnon Tou TrePIBAANOVTIKOU KOOTOUG KAl N avaykn yia utreuBuvn
dlaxeipion QUOIKWY TTOPWV KABIOTOUV TN OTPATNYIKA BIWCIUOTNTAG OXI OTTAWG £TTIAOYN,
aAAG avaykaiétnta (Elkington , 2018). H Body Shop epapuddel TTOMTIKEG OUdETEPOTNTAG
davBpaka, avakUKAwONG UAIKWY CUCKEUAOIag Kal TTPACIVNG EVEPYEIOG OTA £PYOOTATIA
NG, EUBUYpPANMIoUEVEG PE Ta KpIThpia ESG Tou opidou Natura & Co (Natura & Co., 2023).
QoT600, N auavopevn TTEPIBAAAOVTIKF) OUVEIONTOTTOINGCN TWV KATAVAAWTWY CUVETTAYETAI
KOl UPNAOTEPEG TTPOODOKIES VIO ATTOAUTN DIOPAVEIO KOl CUVETTEIQ, YEYOVOG TTOU QUEAVEI
Tov KivObuvo OuOTIIOTIOG O€ TIEPITITWOEIS OTTOU N €TaIpEia  KaTtnyopnBei  yia
“greenwashing”. Mapd TI¢ TTPoKAROEeIC auTég, n Body Shop efakoAouBei va artroteAei
onueio avagopdg otov KAGdo yia Tnv Trpowbnon Tou ethical consumerism kai NG

KUKAIKIG OIKOVOUiaG.

TéNOG, OI VOUIKOI TTAPAYOVTEC OTTOTEAOUV KOBOPIOTIKO TTAQicI0 AgiToupyiag yia Tnv

eTalpeia, 101aiTepa 0 vav TOPEA TOOO auoTnEA PUBUI(OPEVO OG0 Ta KAAANUVTIKG. Ol
Kavoviouoi yia cruelty-free, vegan kal non-toxic Trpoidvta €xouv yivel auoTnpoTEPOI O€
EupwTtn, Hvwpévo Baoileio kal Bopeia Auepikh, 6mmou n Body Shop éxer 1oxupn
Trapouaia (SEC, 2024). EmitAéov, ol kavoviouoi Trepi TTpooTagiag dedouévwy (GDPR)
KAl NAEKTPOVIKOU euTTOpiou €TTNPEACOUV ONUAVTIKG Tn A€ITOoUupyia Tou Wwn@iakou Tng
olkoouoTANaToG. H eTaipeia o@eilel va dlaxelpieTal ATTOTEAEOUATIKA TN CUPPOPPWOT) TNG
ME TIG TTOAUETTITTEDEG PUBPICEIC BIOPOPETIKWY ayopwy, diac@aAiovtag TTapaAAnAa Tn
diaripnon Twv nNBikwv NG a&iwv. H vouoBeTIK Tdon Tpog peyaAuTepn diagdaveia oTig
€@odIa0TIKEG aAUaideg Kal aTnv eTaipIkh dnuoaiotroinon ESG dedouévwy avauéveTal va
evioxuoel Trepaitépw tn Béon TG Body Shop, kaBwg n etaipeia diaBETel dN dounuévo

pNxaviopd Bioiung avagopdgs kai eowTtepikoU eAéyxou (PR Newswire, 2024).

>uvoyidovtag, To PESTEL Analysis atmmokaAutrtel 611 n Body Shop dpacTtnpioTroicital o€
éva TepIBAAoOV uPnAAG PETABANTOTNTAG, OAAG KAl ONUAVTIKWY gUKaIpiwy. O1 TTONITIKEG
KOl KOIVWVIKEG €CENIEEIC euvooUv TN oTPaTNYIKA TNG BIWOINATATAG, EVW Ol TEXVOAOYIKEG
Kal TTEPIBAANOVTIKEG aANayEG TTapEXOUV vEQ TTEdIa KalvoTopiag. QoTdo0, Ol OIKOVOUIKEG
TMECEIG KOl N auaTNPOTEPN PUBUIOTIKA ETTOTITEI aTTAITOUV OUVEXH €UEAISIA KOl OTPATNYIKA
avavéwon. H emrtuxia tng eTaipeiag e€aptaTal, EMOPEVWG, aTTd TNV IKAVOTNTA TNG VO
TTPOCOPUOLETAl DUVOUIKA KOl VO O&IOTTOIEI TO EEWTEPIKO TTEPIBAAAOV WG KATOAUTN yia TNV

evioyxuon Tou avtaywvioTIKoU TnG TTAcovekTrpaTog (Porter, 1985).



THE BODY SHOP: Ztpatnywkn AvaAvon PESTEL

MOAITIKOI

Evpwnaikoé Green Deal kat Kavoviopoi.
Migon yLa pndevIKEG EKTIOPMES POMWY KaL
auaTner CUPHOPPWAN HE GTOXOUG
Buwapotnrag E.E.

NOMIKOI

Auotnpo MAaiocto Acpdketag KahAuvTikwv.
MANpng ouppopewon pe Siedveiq
Kavoviopoug, GDPR kal epyatika dikatwpara.

OIKONOMIKOI

MAnBwpLopdg kat Kéotog Mpwrwy
Thi. > i

MEPIBAAAONTIKOI

Kukhiki Owkovopia kat OubeTepotnTa.
Yuotnparta Refill kat 0ToxX0g yia pndeviko

anotonwya avepaka wg 1o 2030. HBw mpoprBeta avgavet k6oTog

napaywyng oe aotabég meptBakiov.

KOINQNIKOI

HOw\ KatavaAwon amno Gen Z.
Y1pown o€ Cruelty-Free, Vegan kat
SLaQavels TPAKTIKES.

TEXNOAOrIIKOI
Ynyprakog Metasynpatiopog kau Al
Enévéuon oe Omnichannel, Big Data kat
£EUTONIKEVPEVES EUTELPLES.

Aiaypaupua 13. Avaduon PESTEL yia 1o orparnyiké pakpo-mrepiBaAlov tn¢ The Body
Shop

7.1.2 Porter’s Five Forces

H availuon twv mévre duvauewv Ttou Porter armoteAei BepeAindeg epyaleio yia Tnv
Karavonon Tng avTaywvIoTIKAG SUVANIKAS €vOg KAAdou. Zupgpwva pe Tov Porter , kdBe
emyeipnon Asitoupyei péoa o€ éva 1Tedio aANAETIOPACEWY TTEVTE BACIKWY OUVAHUEWV:
TV €éviaon TOU QVTOYWVIOPOU, TNV OaTTelA] VEWV EICEPXOMEVWY, TNV OTTEINA
UTTOKATACTATWY TTPOIOVTWY, Tn OIATTPAYMATEUTIKN 10XU Twv TIPOUNBEUTWY Kal TN
IaTTPAYUATEUTIKN 10XU Twv ayopaoTtwv (Porter, 1985). H karavéonon autwv Twv
OuvApewy eMTPETTEI TNV AGIOAOYNCN TOU EAKUCTIKOU 1 UN XOPAKTAPA €vOG KAGDOU Kal
kaBodnyei TN oTpatnyikn €mmAoyf TnG emmxeipnong (Grant, 2021). MNa tn Body Shop, n
eQapuoyr Tou utrodeiypaTog Porter atrokaAUTITEl TIG BACIKEG TIPOKANCEIG KAl EUKQIPIEG

TTOU €TTNPEAOUV TN BE0N TNG OTAV TTAYKOOMIA AyOoPd KOAAUVTIKWV.

H mpwTtn dUvaun a@opd Tnv £vIaon Tou aviaywviopou yéoa atov kKAGdo. O Topéag Twv

KOAAUVTIKWV XOpaKTNpideTal aTTd eEAIPETIKA UYPNAG AVTAYWVIOUO, PE PMEYAAOUG TTAIKTEG
omwg n L’Oréal, n Estée Lauder, n Unilever ka1 n Procter & Gamble va kupiapxouv atnv
ayopd. MapdAAnAa, n dvodog véwy, “indie” brands pe éugaon otn BiwoIudTNTA KaI TNV
noikn TTapaywyn, 6mwg n Lush, n The Ordinary kai n Rituals, éxel diagopoTtroioel 1o
avtaywvioTiko TotTio (McKinsey & Company, 2023). H Body Shop diagopotroigital péow
TNG HMOAKPOXPOVIOG @NAPNG NG wg TpwTottépou oTo ethical beauty, opwg n
diagopoTroinon autn dev gival TTAéov attokA&IoTIKA. H augnuévn diagdveia kai N yneiokn
TTPOCRacn o€ TTANPOPOPIEG ETTITPETTOUV OTOUG KATAVOAWTEG VO OUYKPIVOUV EUKOAA TIG

agieg, TIG TIPOKTIKEG Kal TIG TIUEG Twv eTaIpeiwyv. Q¢ amotéAeopa, n Body Shop



QVTIMETWTTICEI TNV AVAYKN OUVEXOUG ETTAVATOTTONETNONG TOou brand Tng, TTpokeIuévou va
dlatnpnoel TN povadikdTnTa Kal T ouvaloOnuaTikr) ouvdeon ue 1o Koivé Tng (Kapferer,
2020).

H &euTtepn dUvaun Tou Porter agopd Tnv atrelAr véwyv €10epXOuEVWY 0Tov KAGS0. Av Kal

N ayopd KAAAUVTIKWYV ed@avidel upnAd eutmodia €10600u Adyw OIKOVOMIWY KAIUaKag,
AVAYVWPICHEVWY GNUATWY Kal KOGTOUG GVATITUENG TTPOIOVTWY, N WNQIaKn €TTOXN £XEl
MeIwoel onuavTikG auTtd Ta epttédia. NEEG TTIXEIPrOEIG TTOPOUV va dnuioupynBouv Kal
VO OTTOKTACOUV avayvwpioIuotnTa péow social media marketing kai e-commerce
TTAATQOPHWY, Xwpig va atraireital peydAo apxikd kepdhaio (Kotler & Keller, 2025).
EmmmAéov, N augavopevn onuaoia Tng auBevTIKATNTAG KAl TNG KOIVWVIKAG £uBUVNG EUVOEi
MIKPOTEPEG, EUENIKTEG ETAIPEIEG TTOU TTPOCEAKUOUV TOUG KOTAVOAWTEG HE EINKPIVEIQ KOl
dlagavela. Mapd Tn BeTIKA avayvwpioiudTnTd TnG, N Body Shop ogeilel va TTpooTaTEUOE!
Tn Béon TG péoa o€ AuTd TO VEO TOTTIO, £TTEVOUOVTAG OTAV KAIVOTOWIA TTPOIOVTWY, OTIG
NBIKEG CUVEPYATIES KAl 0T SIAPKI AvavEwWan TNG EPTTEIPIAG TTEAATN WOTE VA ATTOTPEWE!

TNV €i0000 avTaywvIioTWV WE TTIo ouyxpovn eikéva (Helms & Nixon, 2010).

H 1piTn OUvaun agopd TNV QTTEIAA UTTOKOTAOTATWY TTPOIOVIWY, N OTToia tival 101aiTepa

éviovn oTov KAGDO TNG OMOP®IAG. Ta UTTOKATACTATA aQOPOUV EVOAAAKTIKA TTPOIOVTA,
61Twg DIY kaAAUVTIKA, QUTIKA éAaia, Bepartreieg eueiag Kal TTPOIOVTA PAPMOKEIOU TTOU
UTTOOXOVTaI QUOIKA aTToTEAETPATa ae XapnAoTepn TiWA. H auénuévn TAnpogdpnon Twv
KATAVOAWTWY £XEl OIEUPUVEI TO PACHA ETTIAOYWV TOUG, PEIWVOVTAG TN OECUEUCTH] TOUG
ammévavtl o€ ouykekpiyéveg pdpkeg (Jones, Comfort, & Hillier, 2005). EmimAéov, ol
TEXVOAOYIKEG €EENIEEIC emITPETTOUV TN OnuIoupyia VEWV UNIKWV Kal OUVBECEwWY TTOU
avTikaBioTouv 10 TTAPAdOCIOKA OUCTATIKA TwV  KOAUVTIKWY, €VTEIVOVTOG TnV
utrokatdotaon. H Body Shop, yia va peTpidoel autriv TNV atrelAr, EmMOIWKEI VA eVIOXUOEI
TN ouvaioBnuatikl adia Tou brand Tng péoa amd IoTopieg TTPoéAeuong (brand
storytelling), kKoIvwviKEG ekoTpaTeieg Kal TTPOIOVTA Pe ca@r] TTEPIBAANOVTIKO OKOTTO,
OlIaQOPOTIOIWVTAG TN AEITOUPYIKA TNG TAUTOTNTO aATTO TOUG KaBapd ePTTOPIKOUG

avtaywvioTég (Crane & Matten , 2019).

H tétaptn dUvapn givai n dIaTTPAyUATEUTIKN I0XUG TWV TTPOUNBEUTWY, N oTroia yia Tn Body

Shop ouvdéetal aueoa pe TN @IAoco@ia Tng NBIKNAG TTpounBeiag. H eTaipeia ouvepyadeTal
ME MIKPOUG TTapaywyoUs Kol CUVETAIPIOPOUG OE QVATITUOOOPEVESG XWPEG, OTO TTAQICIO TOU
TTpoypdupatog Community Fair Trade, 1o otroio atroTeAei BEPEANIO TNG KOIVWVIKAG TNG
OTPATNYIKAG. AV KOl QUTH n TTPOCEYYIoN EVIOXUEI TN QAMN TNG Kal dnuioupyei BETIKN agia
yia 10 brand, Tautéxpova aufdvel TNV ££APTNON aTTO CUYKEKPIPEVOUG TTPOUNBEUTEG KAl

TTEPIOXEG, KATI TTOU EVOEXETAI VA €TTNPEACEI TNV AVOEKTIKOTATA TNG £POBIACTIKAG AAUCTidag



(Natura & Co., 2023). EmmAéov, oI aufavOuEVES TIMEG TTPWTWV UAWV, N KAIMOTIKN
apepaidtnTa KAl N TOMITIKA aAOTABEI OTIC XWPEG TTOPAYWYAG EVTEIVOUV  TOV
ETTIXEIPNMOTIKO Kivduvo. MNa va dlatnpAocel TN otaBepdtnTa TNG TTapaywyng tng, N Body
Shop éxel eTevdloel 0€ POKPOXPOVIEG CUVEPYATies, TTOAATTAEG TTNYEC TTpouRBEIag Kal
TOTTIKA SIaQOPOTTOINCN, £6a0PAAI(OVTAG £T01 VAV TTIO AVOEKTIKO £QOBIACTIKO INXAVIOHO
(Deloitte, 2024).

H téumtn duvaun agopd Tn dIATTPAYUOTEUTIKA I0XU TwV OYyOopaoTwy, N OToia Ta

TeEAeuTaia xpovia £xel auénBei Beauatikd Adyw TNG Ywn@ioTroinong Kal TNG TTANBwpag
EMAOYWV oTnVv ayopd. O1 ayopaoTég dlaBéTouv TTAEOV UWNAR TTANPOQOPNOCH, ATTAITOUV
laQAvEIa, OUYKPIVOUV TIMEG Kal ETTIOIOKOUV TTPOIOVTA TTOU QVTIKATOTITPICOUV TIG agieg
Toug (Kotler & Keller, 2025). Ztov Topéa TWV KAAAUVTIKWVY, N 10X0UG TWV TTEAATWV
evioyUeTal Kal atmd Ta JEOA KOIVWVIKAG SIKTUWONG, OTToU N dnudoia yVwun UTTopEi va
eTTNPedosl OPAPATIKG TNV €IKOVA pIog eTTiXeipnong. MNa tn Body Shop, 1Tou éxel TauTioTei
ME TNV KOIVWVIKA UTTEUBUVOTNTA Kal T BIwoInoTtnta, n TTPOKANCN cuvioTatal oTn
dlIaTAPENON TNG AUBEVTIKOTNTAG KAl TNG EUTTIOTOOUVNG. H eTaipeia emdIWKEI VA eVIOXUOEI
Tov OIGAOyO HE TOUuG TTEAATEG TNG MéoA aTTO TTPOYPAMMOTA CUMHETOXIKOTATAG KAl
engagement campaigns, woTe va JETATPEWEI TN JIATTPAYUATEUTIKA 10XU  TWv

KATAVOAWTWY O€ TTYR oTPaTNYIKAG yvwong Kal BeAtiwong (PR Newswire, 2024).

2UvoAIKd, To uTtédelypya Twv lMévre Auvauewv Ttou Porter deixvelr 611 n Body Shop
dpaaTnploTrolEiTal o€ €vav IDIKITEPA  AVTAYWVIOTIKO KAl WPEIMO KAAdOo, OTToU Ol
TTEPIOOOTEPEG OUVAUEIG ASITOUPYOUV PETPIO Ewg uwnAd. H €évTaon Tou avTaywviouou Kal
n dUvaun TWV KATavaAWTWY TTIECOUV TN BIWCIKOTNTA TWV TTEPIBWPIWY KEPAOUG, EVW Ol
VEOI TTAKTEG KAl TA UTTOKATACTATA €VTEIVOUV TOV OTPATNYIKO Kivouvo. Map’ éAa autd, n
eTalpeia  dIABETEl 1Io0XUPA  avayvwpEIoINoTnTa, Babid  aglakry TautétnTa KAl HId
OAOKANPWHEVN TTPOCEYYION E€TAIPIKAG €UBUVNG, TTOU TNG EMITPETTOUV va dlaTnpei
dlagpopotroinuévn otpatnyikl 6éon (Porter & Kramer, 2011). H kavdétntd Tng va
TTPOCAPPOLETAl OTIG HETABAANOUEVEG OUVOAKES Kal VO KEQAAQIOTTOIEI TIG KOIVWVIKEG KAl
TEXVOAOYIKEG aANayég kaBiotouv T Body Shop pia etaipgic pe  diatnproiydo

QAVTAYWVIOTIKO TTAEOVEKTNUA O€ €va ECAIPETIKA OTTAUTNATIKO ETTIXEIPNMOATIKO TTEPIBAAAOV.

7.2 AvaAuon Ecwrtepikou MNMepifaAAovTtog TnGg Body Shop

H katavonon Tou eowTtepIkoU TTEPIBAANOVTOG HIOG ETTIXEIPNONG Eival {WTIKAG onuaciag
YIO TOV EVTOTTIONO TwV BACIKWY TTNYWV QVTAYWVIOTIKOU TTAEOVEKTHHATOG. ZUNQWVA PE TN
Bewpia Twv TOpWV Kal IkKavoTTwy (Resource-Based View — RBV), n diatnpnoiun
emTuxia piag staipeiag dev e€aptdTal Jovo atrd TIG CUVONKES TNG ayopds, aAAd Kupiwg

atrd Toug HoVadIKoUG ECWTEPIKOUG TNG TTOPOUG -UAIKOUG, AUAOUG KOl OpYavWaIaKoUG- Kal



TNV IKavotnTa aglotmoinong toug (Barney, 1991). MNa tn Body Shop, o1 mépor g
TeEPINAPBAvoUY  €va  1o0xupd brand, OikTuo BiwoIung TTAPAYWYNAS, OPYAvVWOIaKA
KOUATOUPA KAl JOKPOXPOVIA OECEUCH O€ KOIVWVIKEG agieg. H TTapoloa avadAuon eEeTAdel
TIG BaOCIKEG BIOOTACEIG TOU £0WTEPIKOU TTEPIBAANOVTOG Yéow Tou TTAaiciou VRIO, tng

ETAIPIKAG KOIVWVIKAG €uBlvng (CSR) Kal TNG aTpaTNyYIKAG HAPKETIVYK Kal branding.

7.2.1 Népoi kai IkavéTnTeg — H Trpooéyyion VRIO

To umodeiypa VRIO (Value, Rarity, Imitability, Organization) avamtux8nke amd tov
Barney kai €0TIGel 0TV avAAuon TNG OTPATNYIKAG Agiog TWV ECWTEPIKWY TTOPWVY HIOG
emyeipnong (Barney, 1991). 'Evag 1mépog utropei va atroteAéoel TNy dlatnpAoiyou
AVTAYWVIOTIKOU TTAEOVEKTANATOG, OTAV £ival TTOAUTIMOG, OTTAVIOG, SUOKOAQ ATTOUIUACIKNOG
Kal opyavwaolakd aglotroifjoipogs (Grant, 2021). Zmnv mepitrtwon tng Body Shop, Aoitéy,
KGBe oToixeio Tou VRIO PovTEAOU ATTOTUTTWVETAI ECO ATTO OUYKEKPIPEVES AEITOUPYIKEG

Kal aglaKEC TTAPAPETPOUG.

H aéia (Value) Twv mépwv NG Body Shop 1rpokuTtTel a1md TN oUVAPBpPWOn OIKOVOMIKAG
KOl KOIVWVIKAG wEAeiag. H eTaipeia dnuioupyei agia oxi pévo péow TnG EUTTOPIKAG TNG
emTUXiag, aAAG Kal HEOCW TNG CUMPBOARG TNG OTNn BIWaiun avdatrTuén Kal 0Tnv KOIVWVIKN
Tpdodo (Porter & Kramer, 2011). O1 TpakTIkéG ethical sourcing, n TTpowdnon Twv fair
trade ouvepyaoiwyv Kal N XprRon QUOIKWY CUCTATIKWY UEILVOUV TO PICKO Kal £VIOXUOUV
TNV €PTTIoTOOUVN TOU KatavaAwTtr. EmmmTAéov, n 1oxupr €TaIpiK KOUATOUPO Kal TO
avBpwTTIvo KEPAAaIO, EUTTOTIONEVA WE TIG agieg TNG 1IDpUTPIaG Anita Roddick, evioyUouv
TN dnuioupyia agiag péow TNG dECUEUONG KAl TNG TTIOTNG TWV £pYadopévwy oTo dpapa
NG ctaipeiag (Hill & Jones, 2024). Auth n aia dev TreEPIOPIfETOl OTA OIKOVOUIKA

atmmoTeAéopaTA, AAAG ETTEKTEIVETAI OTN BETUIKIA KAl KOIVWVIKI @rjun Tou brand.

H ommaviétnTa (Rarity) Twv mépwv NG Body Shop 1rpokuTrTel atrd Tov ouvduao o nbikou
ETTIXEIPNMOTIKOU JOVTEAOU Kal TTPONyoUnEVNSG UAOTTOINONG BILCIMWY TTPOKTIKWY, OE HIa
ETTOXN OTTOU QUTEG Oev aTTOTEAOUCAV AKOUN KoIvo TOTTo. 'Hon atrd Tn dekaeTia Tou 1980,
n etaipgia €pdpuole OTPATNYIKEG UTTEUBUVNG TrpounBeiag kal  TTEPIBAAAOVTIKAG
dla@davelag, o€ avTiBeon YE TOUG TTEPICOOTEPOUG avTaywvioTéG TnG (Jones, Comfort, &
Hillier, 2005). H pakpoxpdvia autr) KAnpovouid ouvioTd évav IoTOPIKA OTIAVIO Kal
OuokoAa avTiypdyipo TTOpo, KaBwg cival BaBid evowuatwuévn oTnV ETAIPIKN TAUTOTNTA
Kal oTov TPOTIO ME TOV OToio O KatavoAwTtéG avmiAauBdvovrar 10 brand. O
ouvalIoONUATIKOG OeOuOG TToU £xel avaTiTuXBei e 1o Kovéd evioxuel To brand heritage
effect, perarpémmovidg 1o o€ £va Idiaitepa TTOAUTIMO duAo TTepiouaiakd aToixeio. (Kapferer,
2020).



H pn atmmouiynoiuértnta (Imitability) cuvdéeTal pe TRV TTOAUTTAOKOTNTA TWV QUAWY TTOPWV

NG etaipeiag. MapdT TTOAAEG €TTIXEIPAOEIC €XOUV UIOBETACEI OTOIXEIO PBILCIMOU KAl
“mpdoivou” marketing, n auBevtikdéTnTa TNG Body Shop dUokoAa avTiypd@eTal, KABwg
Exel dounBei PEoa ATTO OEKAETIEG EUTTEIPILWV, KOIVWVIKWY OPACEWV KAl EVEPYEIWV
akTIBiopou (Elkington , 2018). H etaipeia dev akohouBnoe tnv 1édon TnG BILWoIUOTNTAG €K
TWV UCTEPWY, AAAG TN SIAPOPPWOE, YEYOVOGS TTOU KaBIOTA TNV KOUATOUPA TNG KOIVWVIKIG
Oéapeuong aubevTikr Kal Hovadikr). AUTr n opyavwolakn TautétnTa €XEl PICWOEl OTA
BepéAia TOU OpyavIoHOU, PETATPETTOVTOG TN BIWCINOTNTA O AvOTTOOTIOOTO PEPOG TNG
ETTIXEIPNOIAKAS TNG OTPATNYIKAG Kal OxI o€ €TMKOIVWVIAKO epyaAeio (Crane & Matten
2019).

H opyavwolakn aélotmoinon (Organization) autwy Twv TTOPWV €ival TO OTOIXEIO TTOU

EMTPETTEI TN YETATPOTIN TOUG € TIPAYHATIKO avTaywvioTikG TTAcovékTnua. H Body Shop
evidooetal otov OpiIAo Natura & Co, 0 oTT0iog AcIToupyei wg TTOAUEBVIKOG Pnxavioudg
evowpdatwong ESG otpatnyikwy kal Biwoipwy TpakTikwy (Natura & Co., 2023). Auto
TNG TTapEXEl BeoUIKn UTTOOTAPIEN, TTPOORACN O KEQAAQIA KAl TEXVOYVWOia o€ BEuata
BIWCINOTNTAG, ETITPETTOVTAG KOAUTEPN AEIOTTOINON TWV ECWTEPIKWY TNG OUVATOTATWV.
Tautdxpova, n opIZovTIa €TAIPIKN QoMM Kal N KOUATOUPA OUVEPYATiag dIEUKOAUVOUV ThV
avtaAAayn yvwaong Kal TNy evioxuon Tng kaivotouiag. Emouévwg, n Body Shop mAnpoi
Kal Ta TEaoepa kpimpia Tou TTAaigiou VRIO, yeyovog TTou emiBeBaiwvel 0TI Ol ECWTEPIKOI
NG TOPOI atmoTeAOUV dIaTNPEACIYN TNy avTaywvioTikoU TrAcovekTrpaTog (Teece,
Dynamic capabilities and strategic management: Organizing for innovation and growth,
2018).

7.2.2 ETaipikn) Koivwviki EuBovn kai BiwoipérnTta

H etaipikn) koivwvikf €uBuvn (CSR) atoteAei BepeAiwndn didoTaon TnG ETIXEIPNHATIKAG
TautdéTNTag TNG Body Shop. H CSR dev Acimoupyei atTAwg wg deutepeliouca OTPATNYIKN
€AoY, aAAd wg TTUPAVOG TNG ETAIPIKNAG PIAoocoiag. ATTd Tnv idpuor Tng, n €TaipeEia
uI0B€TNaEe TNV apxr OTI N ETTIXEIPNUATIKN ETTITUXiIO TTPETTEI VO GUVOUACETAI UE KOIVWVIKNA
TTpoopopd kai TTepIBaArlovTikr) utreuBuvotnta (Elkington , 2018). Autr) n TTpooéyyion
avTikatoTrTpidel Tn Bewpia Tou Triple Bottom Line, ocUpy@wva pe Tnv otmoia o1 eTaipEieg
TTPETTEl VO aTTodidouv agia o€ TpeIg dIaOTACEIG, OTOV AvOpPWTTO, OTOV TTAAVATN KAl OTO
KEPOOG ONUIOUPYWVTAG PE QUTO TOV TPOTTO €va OAOKANPWUEVO HOVTEAO BIWCINNG
avattuéng (Crane & Matten , 2019).

H Body Shop, Aoimtév, epapudlel Tnv CSR g péow TTOAAQTTAWY agdvwy. O TTPWTOog
gival n nBIkA TTpopnBeia TTpwTwV VAWV péoa amd diktua Community Fair Trade, TToU

EVIOXUOUV TIG TOTTIKEG KOIVWVieg o€ AQpIkA, Aoia kal AaTivikiy Auepikr. O delTepog dgovag



aPOoPA TIG EKOTPATEIEG KOIVWVIKAG EUAIOONTOTTOINONG, OTTWG AUTEG YIO TV KATAPYNON TWV
QOKIUWYV 0¢ {Wa, TNV evioxuon Twv avepwTTivwy dIKAIWUATWY Kal TNV TTpownon g
100TNTaG Twv QUAWV (The Body Shop International, 2024). O T1pito¢ agopd TIg
TTEPIBAANOVTIKEG DdPAOEIG, OTTWG N Peiwon eKTTOUTTWY dlogeIdiou Tou AvBpaka, n
avakUKAwON TTAACTIKWY Kal N XPAon PBIWCIYWY UAIKWY OTn ouoKkeuaaia. AKOun, n
eTaipeia €xel deopeuTei va emITUXEl oUdETEPATNTA AvOpaka £wg To 2030, 0€ CUPPWVIQ JE

TN oTpaTnyIkn Tou opidou Natura & Co (Natura & Co., 2023).

H otpatnyikn Biwoiudétntag g Body Shop evioxlel Tnv aviaywvioTIKOTATA TNG O€
TTOAATTAG eTTiTredA. ZUPQWva ue Tov Porter kai Tov Kramer, n dnuioupyia Shared Value,
OnAadn agiag TTou WEeAEi TAUTOXPOVA TNV ETTIXEIPNON KAl TRV KOIVWVIA ATTOTEAET TN vEa
Hop®n eTaipikou avtaywviouou (Porter & Kramer, 2011). H Body Shop aélotroiei autd 1o
TTAQiC10, OUVOEOVTAG TNV KOIVWVIKA UTTEUBUVOTNTA PE TNV OIKOVOUIKN TnNG emmTuxia. H
emévouon o€ TTpoypdupaTa BIwoiudtnTag Ox1 Hévo evioXUel T AN TNG, AAAG pElwvEl
KAl TO AEITOUPYIKO TNG KOOTOG PEOW TNG EVEPYEIAKNG ATTODOTIKOTNTAG KAl TNG KUKAIKAG
TTapaywyns. H Kovwvik TNG dpAcn evOUVANWVEI TIG OXECEIG EUTTIOTOCUVNG HE TOUG
TTEAGTEG KAl TOUG £pyalopévoug, CUMBAAAOVTAG o€ uwnAOTEPQ ETTITTEDA TTIOTOTATAG KAl

ikavoTtroinong (Deloitte, 2024).

MapdAAnAa, n CSR Acitoupyei wg pnxaviopog dlaxeipiong kivduvou. Ze évav KOOHO
auéavoPEVNG KOIVWVIKAG euaioBnaiag kal auoTnpdTepwy Kavoviopwy ESG, n mpoAnyn
QPAIVOPEVWY  «greenwashing» Kal N TeKPNpiwon Twv dpdotwv péow dlagaveiag
atmmoteAolv  KaBopIioTIkoUug Trapdyovteg aglomoTiag (OECD, 2024). H Body Shop
OnuoCIevEl €TACIEG aVAPOPES BIwoIdTNTAG, OTIG OTIOIEG TTOPOUCIAlel UETPAOIUA
atmmoteAéopaTa Twv OpAcEWV TNG, aTTOdEIKVUOVTAG T OEC0UEUCH TNG OE MIa UTTEUBuvN
Hop®n emmixeipnUaTikOTNTAG. H €0WTEPIKA auTA KOUATOUPA KOIVWVIKNG OECHEUONG EXEI
METOTPATIEI OE OPYAVWOIAKK] IKAVOTNTA, EVIOXUOVTAG TN HOKPOTTPOBECHN AvBEKTIKOTNTA
Kal TN Beouiki Tng eAPN (Teece, Dynamic capabilities and strategic management:

Organizing for innovation and growth, 2018).

7.2.3 Zrpatnyiki MdpkeTivyk kai Branding

H oTtpatnyiki pdpketivyk TG Body Shop éxel wg kevipikd dgova 1o “ethical branding”,
OnAadr Tn ouvdean TNG EUTTOPIKNG TAUTOTNTAG WE TIG KOIVWVIKEG agieg kal TN BiwoiudtnTa.
To brand &ev mpoBAaANeTal aTTAWG WG TTPOPNBEUTAG KAAAUVTIKWY, aANG WS Qopéag
KOIVWVIKAG aAAayng, TTpowBwvTag agieg OTTwg 0 OgPACPOg TTPOG T @UON Kal Tov
avBpwto (Kapferer, 2020).Autr} n dIAQOPOTTOINCN CUVIOTA OTPATNYIKO TTAEOVEKTNUQ,
KaBwg Onuioupyei cuvaioBnuatikd Oeopd Pe TOV  KATAVOAWTH, €VIOXUOVTAG TN

Makpoxpovia agoaiwaon oTo brand.



H Body Shop gpapudlel TohukavaAikr) aTpaTnyikr) (omnichannel) Trou ouvduddel puoika
KATAOTAPOTA, YNQIOKES TTAATPOPUES KAl CUVEPYOTIEG PE KOIVWVIKEG opyavwoels (Forbes
, 2024). To papkeTivyk €0Tidlel otnv agriynon (brand storytelling), pe kGBe TTpOIGV VO
ouvodeUETal ATTO HIO I0TOPIA KOIVWVIKOU 1 TTEPIBAAAOVTIKOU avTikTuTTou. H TTpocéyyion
auTh KaBIOTG TOV KATOVOAWTA CUMPPETOXO OTR OUAAOYIKY ATTOCTOAN TnG €TAIPEIAG.
EmmAéov, n xpAon wn@iokwv OedOUEVWY Kal TEXVNTAG VONMOOUVNG ETTITPETTE
€CATOMIKEUNEVEG EUTTEIPIEG AyOPWY, TTPOCAPUOCUEVES OTIC GEieC Kal OTIC TTPOTIMNACEIG
KaBe treAaTn (Deloitte, 2024).

H diagopotroinon péow TnG agiag TNG auBevTIKOTNTAG €ival TTIONG KEVTPIKO CTOIXEIO. 2€
avTiOeon Pe TTOANEG UEYAAEG €TAIPEIEG KOAAUVTIKWV TTOU TTPORAAAOUV ETTIPAVEIOKA TNV
évvola TnG PBiwoinotnTag, n Body Shop Bacilel Tnv emKovwvia TNG o€ TTPAYHATIKEG,
METPAOIUEG BPATEIG, YEYOVOGS TTOU evIOXUEl TNV akepaldTnTa Tou brand (Crane & Matten ,
2019). Auti n TTpocéyyion odnyei oTn dnuioupyia evog CUPUETOXIKOU brand (participatory
brand), 61Tou 0 KaTavaAwTG dev gival TTABNTIKGG ATTOOEKTNG, AAAG EVEPYOG CUHUHETOXOG
o€ éva oUANOYIKO Opapa. H emmiTuxia autrig TNG OTPATNYIKAG @aiveTal ATTd ThV IKAVATNTA
TNG eTaipeiag va diatnpei uWPnAQ eTTiTeda eUTTIOTOOUVNG KAl QVAYVWPICINOTATAG AKOWN

Kal o€ TTEPIOdOUG 0IKovOouIKNG Upeang (McKinsey & Company, 2023).

Ev katakAgidl, n avdAuon Tou ecwTepikou TrepIBaAlovTog deixvel 6T n Body Shop diabéTel
TTAOUGIOUG Kal dIaTNPROIMOUG TTOPOUG, Ol OTToioI, OTTWG EidAUE TTAPATIAVW HECW TOU
mAaiciou VRIO, tng kouAtoupag CSR kai Ttou ethical branding diapopgeuwvouv pia
oAokANpwpévn oTpatnyik TautoTnTa. OI TTPOKTIKEG AUTEG OUVOUAZOUV TNV KOIVWVIKNA
OéopeEUON PE TNV ETTIXEIPNMATIKA atmodoTIKGTNTA, KaBioTwvTag TN Body Shop utrédeiypa
ETTIXEIPNONG TTOU £XEI EVOWMPATWOEI TN Bliwoigdtnta oto DNA TG otpatnyikig g (Porter,
1985).

7.3 Alapdépoewon SWOT Matrix Tng Body Shop
H SWOT Analysis (Strengths, Weaknesses, Opportunities, Threats) atmroteAei éva ato Ta
o diadedopéva epyalcia oTpATNYIKOU HAVOTEUEVT, TTPOCQEPOVTOG MIO CUVOAIKN

Bewpnon TWV ECWTEPIKWYV KAl EEWTEPIKWV TTAPAYOVTWY TTOU TTNPEALOUV TNV ETTIXEIPNON.

H avdAuon aut) Asitoupyei wg yépupa avdueoa oTtn Bewpia kal Tnv TEALN, KaBWG
EMTPETTEI TN OUVOEDN TWV SEBOUEVWV ATTO TIG ECWTEPIKEG OUVATOTNTES KAI TIG EGWTEPIKEG
TIPOKANOEIG, TTPOKEINEVOU VA OIGUOPPWOOUV OCUYKEKPIUEVEG OTPATNYIKEG ETTIAOYEG
(Helms & Nixon, 2010). Ztnv mepitrwon Tng Body Shop, n SWOT Matrix ammotutrwvel 10
TTWG o1 BepeNIwdEIG agieg TNG BIwOIPOTNTAG, TNG KAIVOTOUIAG KAl TNG KOIVWVIKAG EuBUvNng
MTTOPOUV VA UETATPOTIOUV O€ OIATNPEACINO AVTAYWVIOTIKO TTAEOVEKTNUA HECA O€E Eva

TTEPIBAAAOV £vTOVOU aVTAYWVIOHUOU Kal TaXeiag YETABOANG.



The Body Shop: Ztpatnyikn EmBiwonc & Avantuvéng

H katavonon tng otpatnylkng 8€ong tng The Body Shop péow tng pritpag SWOT/TOWS yia
TNV anoKTNOoN QVTaywvLoTLKOV TIAEOVEK TAHATOG.

Avvapeig \( Aduvapisg

(Strengths) (Weaknesses) , ,
% é H Mntpa SWOT tn¢ Etapeiag
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Y\ Kat emévbuon oe Al yla Tnv peiwon Aettoupytkol KOOTOUG HECW
lMpdotvn otKovopia Pl AVTaywVIoHOG ) avapaepton Tou e-commerce. opyavwolakng avadlapepwaong.

AT ™ Aldyvwon 6tn ITpatnywKn
’ H SWOT petatpénetat oe duvapikd epyakeio Afyng anopdoewy nov

OLVOEEL TOUG NBLKOUG TIOPOUG HE TLG TPOKANCELS TNG AYOPAS.

Aiaypaupa 14. OAokAnpwuévn Mntpa SWOT kai Zrparnyikés EmiAoyéc tn¢ the Body
Shop

7.3.1 Strengths (Auvard Znpueia)
H Body Shop 01a6étel oeipd ammd I0XUPE TTAEOVEKTAUATA TTOU T O1aQOPOTIoIoUV

OUCIAOTIKA ATTO TOV AVTAYWVICHO.

MpwTo Kal onUAVTIKOTEPO €ival n 1oxuph aélaki TautdétnTa TG ETAIPEIQS, N oTToia
Baoiletal g NBIKES apXEG, TTEPIBAANOVTIKA euaioBNnaia Kal KOIVwVIKA utteuBuvoTtnTa. ATréd
TNV idpuorn] TnNg atd Tnv Anita Roddick 10 1976, n Body Shop €xel TauTioTEl e TNV Evvola
NG NBIKAG opopPIdg, TTPoR&ANovTag aieg 6TTwg o oefacudg oto TTePIBAAAov, Ta
avBpwiva dikaiwpata Kal n Biwoiun katavadAwon (Elkington , 2018). Autr] n oTaBepn
KaTeUBuvon TTpog TIG agieg OuvIOTA TTOAUTIUO GUAO TTOPO, TTOU eVIOXUEI TN QAUN, TNV

eutmIoTOOUVN KAl TN oUVAICONPATIK) oUvOEoN TWV KATAVOAWTWY UE To brand.

‘Eva deUTepo KABOPIOTIKO TTAEOVEKTNUA gival N mowrotTopia arn BIwaIudTNTa Kai aTnv
eraipikny  koivwvikn eubuvn (CSR). H Body Shop Atav amd TIg TTIPWTEG ETAIPEIES
KOAAUVTIKWYV TToU atraydpeucav Tn OOKIUA TTPOIOVTWY 0& {Wa Kal TToU EVOWHATWOoav
TTpoypdupata Community Fair Trade oTig €@odiaoTikég Toug aAucideg (Natura & Co.,
2023). H mmpwtofoulAia autr) 6x1 Jovo TTpowBei TNV nNBIKA TTapaywyr], aAA& dnuioupyei
Kal BETIKO KOIVWVIKO QVTIKTUTTO OTIG KOIVOTNTEG TTapaywyng. To PJovTEAO TNG ouvdéel
ATTOTEAECHATIKA TNV KOIVWVIKN a&ia PE TNV OIKOVOMIKI aTTod0TIKOTNTA, £QApPOlovTag
otnv Tpagn tnv mpocoéyyion Tng Shared Value 1rou avémTuéav or Porter kai Kramer
(Porter & Kramer, 2011).

EmAéov, n Body Shop d1abétel ioxupn avayvwpioiudrnia brand o€ maykOouIo TTiTedO.

Me TTapoucia o€ TTepIocoTEPES AT 70 XWPEES Kal diKTUO dvw Twv 2.500 KataoTnudatwy,



TO0 brand €xel ammokToel KUPOG Kal a&lomioTia, BaciOPévo OTn OUVETTEID AOYWwV Kal
Tpaéewv (Forbes , 2024). Autr] n 1I0XuUpr €TTWVvUia, ouvduaouévn YE TNV TTIOTH TWV
KATAVOAWTWY Kal TNV I0TOPIKOTNTA Tou brand, kaBioTd 1n Body Shop 1Diaitepa avOekTIKN

OTIG SIOKUNAVOEIG TNG ayopdas Kal OTIG ETTIBECEIC AVTAYWVIOTWV.

‘Eva akéua TTAeovEKTNUA OXETICETal PE TN duvardTnTa KaivoTouiac Kai mpooapuoyns. H
Body Shop aglotroici Tnv TexvoAoyia yia va avamTugel vEéa TTpoidvTa QUTIKAG TTPOEAEUCNG
KOl va JEIWOEI TO TTEPIBAAAOVTIKO TNG aTmoTUTTWHA. ETTevduel o KUKAIKG ETTIXEIPNMATIKG
MOVTEAQ, OTTWG TTPOYPAMNMATA ETTAVAXPNOCIUOTIOINONG CUCKEUACIWY Kal OIKOAOYIKAG
avaKUkAwong, mdeikviovTag ouvex avavéwon (Deloitte, 2024). H sueAigia Tng otnv
UIoBETNON VEWV TEXVOAOYIWV Kal TTPOKTIKWY ETTITPETTEl OTNV ETAIPEia va dlatnpei

oTpaTnyIKN euehigia o€ Evav cuveXxws METARBAAANOHEVO KAGDO.

7.3.2 Weaknesses (AdUvara Znpueia)
Mapd Ta 1I0XUPA TNG TTAEOVEKTAMOTA TTOU avaAubnkav Trapamdvw, n Body Shop

QAVTIMETWTTICEI KAl ONUAVTIKEG ECWTEPIKESG TTPOKAROEIG.

Mpwrtov, N ueiwan 1ne kepdogopiag Ta TEAeUTAIa Xpdvida, AOyw augnuUEVWV AEITOUPYIKWV
€€O0WV Kal KOPEOHOU TWV OQVETTTUYMEVWY ayopwy, £Xel eTTnPedoel apvnTika 1O
OIKovouIKa Tng atmoteAéopata (SEC, 2024). H €€dptnon amd KOTaoTAUATA QUOIKNG
NaQVIKAG, 0€ OUVOUOOWPO PE TN paydaia Yn@Iakr PETATOTTION TWV KATAVOAWTWY TTPOG TO
NAEKTPOVIKO  eUTTOPIO, €XEl  ETTIQEPEI  AEITOUPYIKEG OUOKOAIEG Kal  XaunAdTEPN

atrodoTIKOTNTA O€ OXEON UE TTIO EVEAIKTOUG AVTAYWVIOTEG.

AguTtepov, n Body Shop avtiyeTwTidel mepiopiouous aTnv KaivoTouia Tpoioviwy, KUpiwg
AOyw TNG TTPOCHAWGCNAG TNG OTN QUOIKA TTPOEAEUCT Kal OTIG NOIKEG TTPWTEG UAES. Av Kal
QuTth n oTPaTNYIKA evioxUel TNV auBevTIKOTNTA TnG, TrEpIopiel Ta TTEPIBWPIA  YIa
TTEIPAUATIONO O€ VEEG TEXVOAOyiEg oUvBeONG 1| 0€ premium KATNyopieg TTPOIOVIWV
(OECD, 2024).

EmmAéov, n auotnpen Tpnon TTPOTUTIWYV BIwoIudTNTag augdvel TO KOOTOG TTApAywyng
Kal dnuioupyei OUOKOAIEG avTAYWVIOUOU OTIG TIMEG, 10iWG EvavTl ETAIPEIWV PE PadIKN

TTapaywyn.

‘Eva akéun aduvato onueio agopd Tn diaxeipion eTaipiKwV aAAaywy Kai I010KTHOIaKWY
ueraoxnuaniouwy. H diladoxikni e€ayopd 1ng Body Shop atrd 1n L'Oréal (2006), Tn Natura
& Co (2017) kai o Tmpoéceata 10 fund Aurelius (2023) dnuioupynoe TTEPIOSOUG
oTpaTtnyikng aotaBeiag (Forbes , 2024). Autég ol ahAayég eTTnpéacav TNV ECWTEPIKN

KOUATOUPA Kal TTPOKAAECAV avnouXia OXETIKG PE TN dIATAPENON TNG AUBEVTIKATNTAG TOU



brand. O cuvduaopog TTOAUEBVIKAG SOUAG KAl TOTTIKAG KOIVWVIKNAG OpAonG aTToTEAET

TTPOKANCN WG TTPOG TN CUVOXN TG OTPATNYIKAG TAUTOTNTAG.

TéNOG, n mTepIopICUEVN WNQIaK OAOKANPwOn Ce Ooxéon ME AVTAYWVIOTEG, OTIWG N
Sephora 1 n Glossier peiwvel TNV ammoTeAeCPATIKOTATA Tou omnichannel povtéAou Tng
Body Shop. Mapd& Tmi¢ emevdloeIic oTnv Wn@IaKn MPETARacn, n etaipegia xpeialeral
TepaITépw avadidpbpwon Twyv dladikaciwy TG Kal avaBdduion Twv nNAEKTPOVIKWY
KavaAiwy SIaVONNG WOTE va avTATTOKPIVETAI TTAAPWG OTIC ATTAITHCEIG TNG VEAS WNQIOKNG

emmoxAs (McKinsey & Company, 2023).

7.3.3 Opportunities (Eukaipigg)
To eEwTepIkO TTEPIBAANOV TTPOCPEPEI ONUAVTIKEG EuKalpieg TTou n Body Shop utropei va

agloTToINCEl OTPATNYIKA.

H TpwTn Kal onuavTikOTEPN apopd TNV Taykooula otpol mpo¢ 10 Biwoiudrnra. Ol
KaTavoAwTéG avadntolv TTpoidvTa TTou ouvdudlouv TToI0TNTA Kal NOIKA, &vw Ol
KuBepvhoeig evioxUouv TIg TTpdaoiveg eTrevduoelg (OECD, 2024). AuTr n Taon €TTITRETTEI
otnv Body Shop va avavewoel Tn 8€on TNG WG TTPWTOTTOPOS TN BILCIKN OPOPPIA KAl

va OlIEUPUVEI TNV TTAPOUCIa TNG O€ VEEG AYOPES TTOU EUVOOUV TNV TTPAcIvh KatavaAwaon.

AelTepov, n avdmruén Twv avaduouevwy ayopwy otnv Acia, Tn AaTivikr) AJEPIKA KAl TNV
AQpIK TTpooPEpel véeg duvatoTnTeG €TTéEKTAONG. OI TTEPIOXEC AUTEC TTapouaidlouv
aufavouevn peoaia TaEn pe euaioBnoia ota ¢ntripaTta TTEPIBAAAOVTOC Kal KOIVWVIKNG
io6tnTag. H Body Shop, xdpn oTnv TTOAUETH €uTTEIPIA TNG OE MOVTEAD KOIVWVIKOU

guTTOpPIOU, BIaBETEl TO KATAAANAO TTAQiCIO YIa va eTTekTaBei e emmTuyia (Deloitte, 2024).

H Tpitn eukaipia a@opd Tnv TexVoAoyikh kaivorouia. H evowpdaTwon TEXVOAOYIWV
TEXVNTAG VONUOOUVNG, IXVNAQCIUOTATAG TTPWTWYV UAWY Kal EEATONIKEUPEVWY UTTNPECIWV
MTTOPET Va evioxUoel TV atrodoTIKOTNTA Kal TN dlagdvela Tng etaipeiog (Forbes , 2024). H
Body Shop éxel Tn duvatdtnTa va agloTroIfoel auTd Ta epyaAEia yia va evOUVAUWOEl T
oxéon TNG ME TOv TIEAATN Kal va BEATILWOEI TNV EUTIEIPIO  KATAVAAWONG HEOW

TTPOCWTTOTTOINUEVWY TTPOTACEWV.

TéNOG, N auéavouevn Eupaan oc TaipikéS ouvepyaaies ESG Kai o€ emeVOUTIKG KepaAaia
KOIVWVIKNS utTeuBuvorntag utropei va mpoo@épel otnv Body Shop véeg xpnuaTodoTikég
EUKQIPIEG yIa TNV TTEPAITEPW evioxuon Twv Opdoewv TNG. O ouvduaoudg BETIKWV
TTEPIBAANOVTIKWYV €TTIOOCEWY Kal KOIVWVIKOU avTiKTUTTOU KaBIoTd Tnv eTaipeia 1diaitepa
€EAKUOTIKA yia impact investors, o1 otmoiol emdIwWKOUV aTTOOOCEIG CUVOEDEUEVESG UE TN

Biwoiun avamTuén (Porter & Kramer, 2011).



7.3.4 Threats (A1TeIAEQ)

O1 amreINég TTou avTiyeTwTTiCel N Body Shop civail e€icou KaBopIoTIKES yia TN OTPATNYIKN
™NG. Mia amd TI¢ onuUavTIKOTEPES €ival n &viaon Tou aviaywviouou ammd ueyAAEC
TTOAUEBVIKES, aAAG Kai aTTO VEES, EUEAIKTES ETAIPEIEC TTOU OPACTNPIOTTOIOUVTAI OTO WHPIAKO
mepiBdAdov. O augnuévog aplBudg «nBIkwv» brands €xel odnynoel o€ KOPECPO TNG
ayopag, peiwvovtag tn diagopoTroinon Tng Body Shop (Helms & Nixon, 2010). ETaipeieg,
6mw¢ n Lush kai n Rituals agiomoiodv mmapduoio branding, aufdvoviag tov PaBud

UTTOKATAOTAONG.

Mia deUTepn atTelA agopd TN ueTaBAnTOTHTA TWV OIKOVOUIKWY OUVONKWY, 10iwg OTIG
EUPWTTAIKEG ayopEG OTTOU dpaaTnPIOTTOIEITAI KUPiWG N eTaipeia (OECD, 2024). H augnon
TOU KOOTOUG EVEPYEIOG KOl TIPWTWVY UAWYV, 0€ ouvduaoud WPE TIG YEWTTONITIKEG
avaTtapdéelg, emnpeddel Ta TTEPIBWPIa KEPOOUG Kol dUOXeEPAivEl T  AEITOUPYIKN
o1aBepdTNTa MapdAAnAa, o1 cuvaANayUaTIKEG BIOKUNAVOEIG TTNPEACOUV T €000 TNG

eTapeiag atod diebveic dPaoTNPIOTNTEG.

Tpitov, n Body Shop avrmiyetwilel Tov kivduvo “greenwashing backlash”, kaBuwg ol
KATAVOAWTEG Kal Ta MECA evnUEPWONG eu@avidovral OAoéva TTIO ATTAITNTIKOI OTN
IaQAVEIQ KAl TNV EYKUPOTNTA TWV ICXUPICHWY BIwoIuoTnTag. OTroladATIoTE avavTioTolxia
METOEU ETAIPIKWY BNAWOCEWY Kal TTPAYHOTIKWY TTPAKTIKWY PTTOPEI va TTPOKOAEDEl {nId

oTtn @fun Tou brand (Crane & Matten , 2019).

TENOG, OI TEXVOAOYIKEC UETABOAEC Kal n wn@Iakn aviootnTa avauecoa OTIC TTEPIOXEC
épaarnpiorroinong ouvioTouv TIPOCBeTn atrelAr). O1 eTaipgieg TTOU agloTroiolv TTIo
ATTOTEAECMATIKA TNV TEXVNTA vonuoouUvn, TO NAEKTPOVIKO EUTTOPIO KAl TNV
TTPOCWTIOTTOINUEVN ETTIKOIVWVIA ATTOKTOUV TTPOoRAdIoua, augdvovTag To XAoua JE TTIo
oupBaTikég emixeiprioelg (Deloitte, 2024). TNa va avTatrokpiBei o€ auTéG TIG TTPOKAATEIG,
n Body Shop 1rpétrel va ouveyxioel va emmevolel oTnv TEXVOAOYIK avaBaduion kal oTn

OTPATNYIKN EUEAIiQ.

2uvoyidovtag, n SWOT Matrix Tng Body Shop atTroKaAUTITEl pIa €TTIXEIPNON WE 10XUPN
aglakn Kai Biwaiun TautéTnTa, aAAd pe avaykn OTPATNYIKNAG avaviéwaong Kal TEXVOAOYIKNAG
emraxuvong. O1 eowTePIKEG TNG DUVANEIG JE XOpaKTNPIOTIKA TTapadeiyyara, To brand,
TIG KOIVWVIKEG agieg KAl TNV Opyavwaolok OE0PEUON, UTTOPOUV va AEITOUPYHOOUV WG
MOXAGG yia TNV EKPETAAAEUON TWV EUKQIPIWV TTOU TTPOCPEPEl N TTPACIVN OIKOvouid.
QoT1600, o1 atreIAéG aTTO TOV AUEAVOUEVO avTaywVIOUO Kal TNV OIKOVOUIKN aBeRaidtnTa
KaBIoTOUV aTTapaitnTn TN OUVEXA KaIVOTOUIa KAl TNV €UENIGia 0Tn OTPATNYIKA TNG ETAIPEIAG
(Porter, 1985).



7.4 Avatrtugn ZTpatnyikwyv EmAoywv
H avdAuon SWOT, 6Twg €idaue eKTEVESTEPO OTA TTPONYOUUEVA KEQAAQIQ, TTAPEXEI TN
Baon yia TN dIAPOPPWAON CTPATNYIKWY TTOU CUVOEOUV TIG ECWTEPIKES IKAVOTNTEG MIOG

ETTIXEIPNONG ME TIG EUKAIPIEG KOl ATTEIAEG TOU £GWTEPIKOU TTEPIBAAAOVTOG.

Méow Tng avamTugng Tecodpwy TUTTWV oTpaTnyIKwy , SO (Strengths—Opportunities),
WO (Weaknesses—Opportunities), ST (Strengths—Threats) ka1 WT (Weaknesses—
Threats) , n emixeipnon uTTopei va oxedIA0El OTOXEUUEVEG EVEPYEIEG TTOU EVIOXUOUV TN
BIWCINOTNTA TNG Kal dlac@aAilouv Tn dilaTnproipn avtaywvioTiIkGTNTA ThG (David & David,
2025).

MNa ™ Body Shop, n mpocéyyion auTtr atmokTd 181aitepn onuacia, Kabwg KaAeital va
OuvOUAOEl TNV KOIVWVIKA TNG OTTOOTOAN HME TNV OIKOVOMIKA atmrodoon, Péoa ot €va

TTEPIBAAAOV EvTOVOU avTaywvVvIoUoU Kal JETATXNMATIOHOU.

7.4.1 SO Strategies (Agioroinon Auvdpewyv yia EkpetadAAguon Eukaipiwv)

O1 otpatnyikég SO Baaoifovral oTn XPAOTN TWV ICXUPWY ONUEIWVY TNG ETTIXEIPNONG YIO TV
TTANPN EKUETAAAEUCN TWV EUKAIPIWY TTOU TTPOCPEPEI TO EWTEPIKO TTEPIBAAAOV. Ta TN
Body Shop, autd onuaivel aflommoinon Tou brand equity, TG @AKNG BIWGCIPOTNTAS KAl TNG
EUTTEIPIAG OTNV  KOIVWVIKA UTTEUBuvn  ETTIXEIPNMOTIKOTNTA  yIa TNV €vioxuon Tng

Traykéopiag Trapouaiog Tng (Kotler & Keller, 2025).

Mia mpwTtn oTpartnyikr kareuBuvon eival n oieUpuvan ¢ O1EBvoUC TTapouadias o€
avadudueves ayopés. O1 ayopég Tng Aciag, Tng AaTivikAg ANEPIKAG Kal TNG AQPIKAG
TTapouaiadouv auéavouevn ¢ATNON YIO TTPOIOVTA QUOIKNAG TTPOEAEUCNG KAl KOIVWVIKA
utTEUBUVNG TTapaywyng (Deloitte, 2024). H Body Shop ptmopei va aglotroiqoel Tnv 1o0xupn
eTaIpIKA TNG @AuNn kai 1o dikTuo Community Fair Trade yia va avarmtogel Totmiké
TTapaywylkd hubs, evioxUovtag Tnv TTapoucdia TNG HE OTPATNYIKEG OUVEPYAOIEG HE

KOIVWVIKEG ETTIXEIPIOEIG KAl CUVETAIPIOPOUG.

Mia deutepn SO oTpaTnyIKA GQOpPd TNV ETEKTACN TNC WNQIAKNS TTapouadiac Héow 1ng
onuioupyia¢ oAdokAnpwuévou omnichannel oikoouoTthuaro¢. H etaipgia ptropei va
agioroifoel TNV auéavopevn  euaioBNTOTTOINON TWV  KATAVOAWTWY O€  {NTrPOTa
BiwoiudTtnTag, eeVOUOVTAG O€ YNPIAKES TTAATQOPUES TTOU Ba TTPOCPEPOUV BIOPATTIKEG
EUTTEIPIEG, TTPOCWTTOTTOINUEVEG TTPOTACEIC Kal TTAAPN OloQAvEID OXETIKA ME TNV
TTpoéAeuon Twv TTpoidvTwy (Forbes , 2024). Autr) n oTPATNYIKY UTTOPEI va evIOXUOEl TO
engagement kal va TTpooeAkUael vedTEPA KOV, 16iwg Tn yevid Z, Tou gival 1diaitepa

OEKTIKN o€ Biwoiua brands.



MapdAAnAa, n Body Shop utropei va avarrruéer mpoidvra kai umnpeadies ue vwnin
TEXVOAOYIKY KaivoTouia, agloTroiwvTac ThV NYETIKN TS B€on oTn Biwoiun ouop@id yia mn
onuioupyia BIoTEXVOAOYIKWY KAAAUVTIKWY, GUOKEUAOIWY aTTd QVAKUKAWOIUA UAIKG Kai
AUCEwv TTOU EVOowUaTwvouv tnv KUKAIKY oikovouia (OECD, 2024). Mg autov Tov TpdTIo,
N €TAIPEIO PTTOPEI VA KEQAAQIOTTOINOEI TN DIEBVY OTPOYPR TTPOG TNV TTPACIVN KAIVOTOMId,

ONUIoUPYWVTAG VEEG AYOPES TTOU OUVOUALOUV TEXVOAOYIO Kal OIKOAOYIKN euaioBnaoia.

TéAog, n Body Shop ptropei va edpaiwaoel Tn 8éon 1nS w¢ maykOouio nyETn e BIVoiung
OUOPQYIAC, HEOW TNS AVATTTUENC ETAIPIKWY OUVEPYATIwWYV e BIsBveic opyaviououc (OTTwG
10 UN Global Compact) kar ocuuueroxric oe oupuayxiesc ESG. H TpoBoAnl Twv
ATTOTEAECPATWY TWV BIWOIHWY dPACEWY TNG PECW aAVAPOPWY Kal OEIKTWV ETTIDOONG
MTTOPEN Va evioXuoel TN BeOUIKA TNG PrUN Kal va TTpoodwaoel TTpdoBeTn agia oTto brand
(Porter & Kramer, 2011).

7.4.2 WO Strategies (Yméppaon Aduvapiwv péow Eukaipiwv)

O1 orpatnyikég WO aToxelouv aTnV QVTIMETWITION TWV ECWTEPIKWV AdUVANIWV HECW TNG
aglotroinong Twv e€wTepIkKwy eukaipiwy. MNa T Body Shop, o1 aduvayieg evrotidovTal
KUPIWG OTNV TTEPIOPICUEVN WNPIAKT EVOWMPATWON Kal aTn XaunAn kepdogopia. Q¢ &K
ToUuTOU, oI WO oTpaTnyIKEG ETTIKEVIPWVOVTAI 0TN BEATIOTOTTOINCN TNG ETTIXEIPNOIOKAG
ammodoTikOTNTAG Kal oTnv  avadiopydvwon Twv KavoAliwyv twAnong (McKinsey &
Company, 2023).

Mia TTpwTn oTPATNYIKA KaTEUBUVON gival n avaBdBuion Tou NAEKTPOVIKOU EUTTOPIOU HECW
NG €éVOUONG O€ TEXVOAOYiEG TeEXVNTAG vonuoouvng (Al), predictive analytics kai data-
driven marketing. H agiommoinon Twv texvoAoyiwv autwy Ba emMTPEYEI OTNV ETAIPEIQ VO
TTPoRAETTEI TN {ATNON, va BEATIOTOTTOIEI T ATTOBEUATA KAI VA eVIOXUEI TNV EUTTEIPIA TTEAATN
ME eCaTOpIKEUPEVEG TTpOTAcEIS. H uloBETnon authg NG OTPATNYIKAG MTTOPEl va
avTioTaBuioel TN OTACIUOTNTA TNG QUOIKAG AIQVIKAG Kol va  ETMITPEWEN KOAUTEPN

TTPOCApPPOYH OTIG VEES WNYIakéS Taoelg (Deloitte, 2024).

Mia de0tepn WO oTpatnyiki agopd tn BeAtriwon twv mepiBwpiwv kEPOOUC Léow
emavaoxediaouou TS €podiacTiKNG aAuaidag kai Tormikoroinons ¢ mapaywyns. H
METOQOPA PEPOUG TNG TTAPAYWYAS KOVTA OTIG ayopES KaTavaAwaong, o€ ouvbuaoud pe
TNV auTopaTtotroinon OIadIKaCIWY, UTTOPEI va HEIWOEl TO AEITOUPYIKO KOOTOG Kal Va
augnoel Tnv euehiGia (OECD, 2024). Auth n oTtpatnyik Ox1 MOVO QVTIHETWTTICEl TIG
OIKOVOMIKEG aduvapieg, aAAG TauTOXpova QEIOTTOIEI TNV TTAYKOOUIA TAON YIA BILOCIUN KAl

UTTEUBUVN TTapPaYWYH.



EmmAéov, n Body Shop utropei va emevduael otn BeATiwon NS opyavwaoiakns Guvoxng
UETA TIC IOI0KTNOIAKES HETAPBOAES, HEOW TTPOYPANMATWY EKTTAIOEUCNG KAl NYECiag TTou
evioxUouv Tnv €TAIPIKA KOUATOUpPA Kal eTTavapepaiwvouv 1o nBikd Tng brand (Forbes ,
2024). H evduvdpwon Tou avBpwtrivou OUVOUIKOU KAl N evioxuon TngG €TAIPIKAG

TAUTOTNTOG PTTOPOUV VA AEITOUPYOOUV WG HOXAOI ECWTEPIKAG OvAOUYKPOTNONG.

7.4.3 ST Strategies (MpooTacia évavti ATreIAWV Hécw AuvApewy)

O1 ST oTpartnyikég oToXEUOUV OTNV AGIOTTOINGN TWV UPIOTAPEVWY DUVANEWY TNG ETAIPEIAG
yIO TNV QVTIMETWTTION €EWTEPIKWVY aTTEIAWY. H Body Shop ptropei va xpnoiyoTroinoel Tn
@ruN, TNV aglokA TG TaUTATNTA KAl TN BILVCIUN KOUATOUPA YIa VO BWPOKIOTE ATTEVAVTI O€

QAVTOYWVICTIKEG TTIECEIS Kal gaivoueva «greenwashing» (Crane & Matten , 2019).

MpwTtn ST oTpartnyikn gival n evioxuaon 1ng diagaveiag kai NG auBevTIKOTNTAC Uéoa Ao
ouaThuara ixvnAaoiudrnTac mpounbeiwv Kai mmigrorroinong mpoidviwyv. H dnuoaicuon
ETTOANBEUCINWY dEBOPEVWV YIA TIC TTPWTEG UAEG Kal TIS TTEPIBAAAOVTIKEG €TTIdOCEIG Ba
TTEpIopioel Tov Kivouvo ducTmaTiag kal Ba edpaiwael Tnv aflomoTia Tou brand (OECD,
2024). H Body Shop umopei €101 va PETATPEWEI TNV auEavouevn Kaxutroyia Twv

KATAVOAWTWY O€ euKaipia emRERAiwoNng TG NYETIKNAG TNG B€ong.

AeUTeEPN OTPATNYIKN €ival N dnuioupyia oTPATNYIKWY CUUMAXIWY LIE ETAIPEIES TTAPOLOIAS
alakng mpoaéyyiong, orrws n Lush n opyaviououg orrws n Greenpeace kai n WWF, e
OTOXO Tn OUAAoyIKA TTpowBnon Biwoiywy TpakTikwy (Natura & Co., 2023). Ol
OUVEPYOOiEG QUTEG MPTTOPOUV  va  gvioxUoOouv Tn BeOpIkl TNG @NAPN  Kal  va
diagopoTtroifoouv Trepaitépw Tn Body Shop ammd Toug aviaywvioTég TTou TrepiopiovTal

O€ EMQPAVEIAKESG OPATEIS BILWOINOTNTOG.

Mia tpitTn ST oTpaTtnyIkn €ival n £mévOUan aTNV Kaivorouia TPOoIOVIWY UE EUQACh O€
TEXVOAOYies BloTexvoAoyias Kai avavewaoiuwy Tpwiwv UAwv. Me autdv Tov TpoTIO, N
eTalpeia PTropei va TTPOAGREl TNV TEXVOAOYIKY atragiwon Kal va atravTioel OTNV atreilf
UTTOKATACTATWY HE TTPOIOVTA avWTEPNG TTOIOTNTAG Kl TTEPIBAAANOVTIKAG CUUBATOTNTAG
(Teece, Dynamic capabilities and strategic management: Organizing for innovation and
growth, 2018).

7.4.4 WT Strategies (Apuva kai Avadidp0pwon)

O1 WT oTpatnyikég ETTIKEVTPWVOVTAI OTNV €AAXIOTOTTOINGN TwV AdUVAMIWY KAl OTnV
atmmopuyn Twv eEwTepikwy atreiAwv. MNa tn Body Shop, TTou £xel avTipeTwTTioel TTpOC@ATA
OIKOVOUIKEG TTECEIC Kal  afefaidtnTa, n  TIPOTEQAIOTNTA  Eival 1 OPYAVWOIAKK

oTaBepoTroinon Kal n oTpatnyikr emavartommodétnon (SEC, 2024).



Mia trpwTtn WT oTpatnyikf €ival n avadiopydvwon TS eTaipikRS OOUNS UE OTOXO TN
ueiwaon Twv eE60wV Kar 1N BeATiwWon NS ammoTeAsouaTikoTnTag. AuTO UTTOPEI va ETTITEUXOEI
Méow  aTTAoTroinong  dIadIKACIWY, OUYXWVEUONG  ASITOUPYIWY KOl Wn@iakou
METOOXNMUOTIOPYOU TTou Ba Treplopioel TIG TTEPITTEG daTTAveg Kal Ba auénoel Tnv

ammodotikétnTa (Deloitte, 2024).

AelTepn oTpaTnyIKA €ival n emavekmaideuon kai avamtuén 0eEI0THTWY TOU TTPOOWTTIKOU,
woTe va evioxubei n IKavoTnTa TTPOCAPHOYAS OTIC TEXVOAOYIKEG OAAAyEC Kal va
dlac@alioTei N eowTepIkr ouvoxn. H KaAMNEpyEIa piag KOUATOUpAg pabnong PTropei va
OUPBAAEl OTn  pEiwon TNG €OWTEPIKAG aBeBaidtnTag Kal OTnv  €vioxuon Tng

TTapaywylikotnTag (Hill & Jones, 2024).

TpiTn OTPATNYIKA €ival N ETTIKOIVWVIAKT] ETTAvATOTTOBETNON TOU brand Uéow OTOXEUUEVWY
EKOTPATEIWY TTOU Ba avavewoouv Tnv ekova 1n¢ Body Shop, tpoBdAlovriag Tov
ouvouao o6 TTapddoon g Kal KalvoTtodiag. H evioxuon Tng emikoivwviag yupw atré TiG agieg
TNG ETAIPEIOG MTTOPEI VA ETTAVOQEPEI TNV EUTTIOTOOUVN TWV KOTAVOAWTWY Kal va

dlagpopoTrolfoel To brand atd Ta véa, epruepa Biwoipa onpara (Kapferer, 2020).

2UVOAIK4, ol oTpaTtnyikés SO, WO, ST kat WT trpoopépouv otn Body Shop éva oMIOTIKO
TTAQicl0 dpdong TTou cuvduUAdel TNV agloTToinon TwWV QUVANEWY WE TNV QVTIHETWTTION TWV
aduvapiwy, TV ATTEINDV Kal TwV EUKaIpIV. H emmTuxia Tng eTaipeiag Ba egaptnBei ammo
TNV IKAVOTNTA TNG VO EVOWHATWVEI OUVOUIKA QUTEG TIG OTPATNYIKEG OTO TTAQICIO €vOg
ouveXoUg KUKAoOU pabnong kail rpooapuoyng (Teece, Dynamic capabilities and strategic

management: Organizing for innovation and growth, 2018).

7.5 2udatnon: H SWOT w¢g MoxA6g AvtaywvioTIKOU
MAgovekTApaTog yia Tn Body Shop

H SWOT Analysis, w¢ epyaAeio oTpatnyikoU PAvaTCuevT, €xel e€eANIXBei og pia atmod TIg
M0 EUEAIKTEG Kal DIaYPOVIKEG PEBODOUG ETTIXEIPNOIOKAGS avaAuong. H agia tng Eykeiral
otn duvardtnTd TNG va ouvOuddel E0WTEPIKOUG Kal €GWTEPIKOUG TTAPAYOVTEG Kal VO
EMTPETTEI TN PETAQPOACN TNG OTPATNYIKAG Bewpiag o€ TTPAKTIKEG ATTOPACEIG. ZThV
TrepiTwon TG Body Shop, n SWOT &ev atroteAei atmAwg pia avaAuTiKr diadikaoia, aAAG
éva TTAQioI0 opyavwaolaking pddnong, TTou EMITPETTEI TN OUVEXN AVOTTPOCAPHOYR TNG
OTPATNYIKNAG OTIG heTaBaAAOueveg ouvBnikeg Tou B1EBvoug TTepIBaAlovTog (Girel & Tat,
2017).

H Body Shop dpaoTtnpioTroicital o€ £€vav eEQIPETIKA avTaywVIOTIKO KAl WPIPO KAGDO, OTTou
ol Tdoeig NG ayopdg petaBaAiovrtal TaxUutata AOyw TEXVOAOYIKWY, KOIVWVIKWY Kal

TepIBAAOVTIKWY TTapayoviwy. H SWOT Analysis Bon8a tnv emixeipnon va diatnpei pia



OMNIOTIKA OTPATNYIKA ETTIYVWON: APEVOG, KATAVOWVTAG T duvaTtd Kal aduvata onueia Tng
(Méow TnG eowTepIknG avdAuong VRIO kai CSR), Kal a@eTépou, XapTOYPAPUWVTAG TIG
EUKQIPIEG KAl TIG ATTEIAEG TTOU TTPOKUTITOUV ATTO TO €§WTEPIKG TTEPIBAANOV (HEOW TWV
epyaAciwv PESTEL kai Porter’s Five Forces). Autr n &itth didotaon kaBiotd 1 SWOT
OlIayVWOTIKO PNXAVIOPO OTPATNYIKAG TTPOCAPUOYHG, KABWG aTToTUTTWVEI TOOO ThV
TTapouoa B£on TnNG eTaipeiag 600 Kai TiIg MOavEéG peANOVTIKEG TnG TTopeieg (Helms & Nixon,
2010).

Itpatnywkn AvaAuon The Body Shop: Amé tnv HBkn Mpwtomopia otnv AvtaywvioTiki Avacivtagn

‘Evtaon Aviaywviojoi: e . .

YWHAH: Kapayia nahuxgvicav SWOT Matrix - ZovBeon ITpatnyiiic
(LTnBol, Unvraver), dvabog

“Indie” brands (Luxh, Bovais)
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Aigypauua 15. Z1parnyikn AvaAuon Eraipeiag

H avdAuon twv atmroteAeopdtwy Oeixvel 611 n Body Shop diatnpei évav otrdavio
OUVOUAO O KOIVWVIKOU OKOTTOU Kal ETTIXEIPNHATIKAG ATTOTEAECHATIKOTNTAG. O KOIVWVIKOG
TTPOCAVATONIONOG, N déopeuon oTn BiwoiudTnTa Kai To 1I0XUPO brand equity atmmoteAolv

TTNY£EG agiag mou SUOKOoAa avTiypagovTal atrd Tov aviaywviouo (Kapferer, 2020).

Qot600, n TPOKANCON Ppioketal oTn dIATAPNON QUTAG TNG QUBEVTIKOTNTOG OFE €va
TTEPIBAANOV OTTOU N BIWOIPGTNTA €XEI YiVEI EUTTOPIKO TTPOTUTTO KAl OXI BIAPOPOTTOINTIKOG
mapdyovrag. H SWOT Aecitoupyei €000 WG PNXAVIOUOG OTPATNYIKAG avavEéwong,
EMTPETTOVTAG OTNV ETAIPEIN VA AVOYVWPIOE! TIG TTEPIOYXEG OTTOU TTPETTEl VO ETTEVOUOEI -
OTTWG N TEXVOAOYIKA KQIVOTOWIO, N Wn@IOKr EVOWPATWON Kal n avadidpbpwon Twv
kKavaAiwv TTwAnong (Deloitte, 2024).

EmmAéov, n SWOT trpoogépel otnv Body Shop 1n duvatdétnta va peragpdoel Tn
BewpnTIKA TNG TAUTOTNTO OF ETIXEIPNOIOKN €ueAigia. Méoa atrd Tnv avTirapaBoAn
QUVANEWY Kal adUVOUIWY, N ETAIPEI UTTOPET VA AVOTITUEEI SUVAUIKEG IKAVOTNTEG -OnAadn

MNXaviopoug avavéwong, ETTAVEKTTAIOEUONG Kal ETTAvVATOTTOBETNONG TTOU £€ao@aAilouv



TN d1aTNENCINOTATA TOU AVTAYWVIOTIKOU TTAeovekTiuaTog (Teece, Dynamic capabilities

and strategic management: Organizing for innovation and growth, 2018).

H SWOT, o€ autj Tn Aoyikr, &ev Asitoupyei oTaTIKA aANG €€ENIKTIKG, TTpOC@QEPOVTAG Eva
TTAaiol0 diapkoUg udabnong, agloAdynong kai avabewpnong. KéBe kikhog SWOT odnyei
o€ véa yvwon, véa oTpaTnyikh Kal TEAIKG o€ opyavwoiakr avBekTikétnta (Hill & Jones,
2024).

Mia onuavTiki d1d0TaCN TG oUZATNONG aYopd TN oxéon Tng SWOT e TG Bswpieg Tou
AVTAYWVIOTIKOU TTAEOVEKTANOTOG. Evy To uttddelypa Tou Porter divel Eu@aon otn 8éon
NG emxeipnong evidég Tou kAGdou (Porter, 1985), kai n RBV (Barney, 1991)
ETTIKEVTPWVETAI OTOUG €0WTEPIKOUG TTOpoug, N SWOT ouvduddel autég TG OUO0
TIPOCEYYIOEIG, TTAPEXOVTAG £va TTAQIOIO0 OAOKANPWHEVNG avAAUCNG. ZTNV TTEPITTITWON TNG
Body Shop, n ouleuén autwyv Twv Bewpiwv péow NG SWOT atrodeikvuetal 1IDIaiTepa
XPAOIUN: EMITPETTEI TN HETARAGN atrd TN SIATTICTWON TOU avTaywVIOTIKOU TTEPIBAAAOVTOG
oTnNV €VEPYNTIKN agloTroinon Twv POVadIKWVY 0pyavwaloKwy dUVATOTATWY, EVIGXUOVTOG

€101 Tn dlatnpenoiudéTnTa Tou TTAcoveKTAATOG (Grant, 2021).

H SWOT Acitoupyei €TTiong wg epyaAeio eTaIpIKAG uadnong kai emikoivwviag. Méoa atrd
TN S1adIKACIa XapTOYPAPNoNG Twv QUVANEWY, AdUVAUIWY, EUKAIPIWY KOl OTTEIAWV, N
Body Shop evBappuUvel TN CUPPETOXA TwV OTEAEXWV KaI TWV EPYAOPEVWY OTH OTPATNYIKN
dladikaoia, evioxUoOvVTag TNV OPYavWOoIoKA ouvoxr. H katavénon Twv oTpatnyikwyv
TTPOTEPAIOTATWY aTTO OAA Ta TTITTEDA TNG ETAIPEIOG OIEUKOAUVEI TV ECWTEPIKA OUVEPYEIQ
Kal TNV euBuypduuion dpdoewv Kal oToXwv. ‘ETo1, n SWOT dev gival attAwg éva epyaleio

oxedIaoPoU, aAAd kal Eoo eowTePIKAG KivnToTroinong (David & David, 2025).

A6 pakpooikovouikry akomid, n SWOT emrtpémel otn Body Shop va avayvwpilel
gykaipa TIG HETOBAAAOPEVEG TTAYKOOUIEG OUVORKEG, OTTWG N KAIMATIKY Kpion, o1 aAAayEg
OTN CUMPTIEPIPOPA TWV KOTAVAAWTWY KAl O VEEG puBuIoTIKEG amraitioelg ESG, kai va
TTpooapuolel avahdywg Tn oTpatnyiki tng (OECD, 2024). Auty n 1Kavotnta
TIPOCAPHOYAS TTPOCYEPEI OTNV eTaIpEia TN duvaTdTNTa va oUVOUAlel TOTTIKH dpAcn UE
TTayKOOMIO AVTIKTUTTO, £TTIRERAILLVOVTAG TOV POAO TNG WG TTAYKOOUIOU KOIVWVIKOU NyETN

OTOV XWPO TNG BILCIUNG OHOPPIAG.

TéNog, N SWOT cupBaiAel otn Sloudpewaon JIag KOUATOUPOG aTPATNYIKAG ETTIYVWONG,
OTToU KGBE E€TMIXEIPNOIOKY aTTOQacn agliohoyeital utmd TO TIPIOPA TG OUVOAIKAG
QTTOOTOANG KaI Twv adlwv TNG eTaIpeiag. AuTh n oTpaTtnyikr ouveétrela §a0@aAilel Tn
Makpoxpovia BeopikA @run TG Body Shop kai Tng emMTPETTEl va I00PPOTTEI AVAPECT OTAV

EMTTOPIKA €TTITUXIA Kal TNV KOIVWVIKA TnG &éopeuon. H evowpudtwon tng SWOT oTn



dladikaoia AYng atroQAcEWY, ETTOPEVWG, OEV ATTOTEAET ATTAWG BIOIKNTIKO £pYAAEio, AAAG

OUCTaTIKO OTOIXEIO TNG OpyavwalakAg NG TautdtnTag (Crane & Matten , 2019).

Zuvoyidovtag, n SWOT Analysis otnv mrepitrtwon NG Body Shop Aciroupyei wg poxAdg
OTPATNYIKOU HETACOXNMATIONOU Kal SlaTNPACIKNOU  avTaywvVvIoTIKOU TTAEOVEKTAUATOG.
Zuvdudadovtag Tn BewpnTikA €ueAiia, TNV E€OWTEPIKN PABNON KAl Tn OUVAMIKNA
TTPOCAPPOOCTIKOTNTA, TO €EPYOAAEi0 auTtd emTPETTEl OTNV €TaIpeia va dlaTnpei TN
HovadikOTNTa TNG O€ €vav TaxEwg PeTaBalAopevo kKAGdo. H diapkhAg avaBewpnon Tng
SWOT aroteAei 0x1 pévo mpolTtdBeon emiTuxiag, aAAd kai pnxaviopd oTpartnyikng
avay&vvnong, Tou egao@alidel Tn BiwoiyoTtnTta Tou brand oto péAAov (Porter & Kramer,
2011).
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8.1 ZuvorrTikA Mapouciaon Baoikwv Eupnudrwyv

H tmapouca dimAwpatiky epyacia eotiaoe otnv afloAdynon tng SWOT Analysis wg
epyaAciou aTpatnyikoU pavat{uevT kal oTn dlEpeUvNan TOU TPOTTOU UE TOV OTTOIO PTTOPET
va AEITOUPYNOEl WG UNXAVIOPOG ATTOKTNONG QVTAYWVIOTIKOU TTAEOVEKTUATOG OE éva
EMIXEIPNMATIKO TTEPIBAANAOV augnuévng TToAuTTAOKOTNTAG. H avaAluon Tng Trepimtwong
NG The Body Shop ammotéAece €va avTITTPOCOWTTEUTIKO TTAPASEIYUA MIAS ETAIPEIAG TTOU
ouvOudadel KOIVWVIKN euBuvn, TTEPIBAAAOVTIKA BiwaiudTnTa Kal YTTOPIKA dpacTnpidTnTA,
atrodEIKVUOVTAG OTI T EpYAAEia oTpaATNYIKAG avAAUCNG JTTOPOUY VA AEITOUPYHOOUV TOOO

O€ OIKOVOUIKO 600 Kal 0€ KOIVWVIKO eTTiTredo (Helms & Nixon, 2010).

H BiBAIoypa@IKA avaokoTTnon TTou TTponyRonke avédeige Ot To oTpaTnyIkd PAvaTCuEVT
ouvIoTd évav SUVAUIKO Kal eEEAIKTIKO KAGDO TNG BI0IKNONG, O OTTOI0G ETTIKEVTPWVETAI OTN
lauodpPwaon, UAOTToINoN Kal agIoAdyNon OTPATNYIKWY TTOU ETTITPETTOUV OTIG ETTIXEIPHOEIG

va ETTIRILOVOUV KOl VO eunuEPOUV o€ ouvBAKeg avTaywviopou (Grant, 2021).

210 TTACioIo autd, N SWOT Analysis atmmodeixfnke 0x1 amTAwg éva diayvwaoTiKO EpyaAEio,
aAAG pia oAioTIKA diadikacia ouvBeong TTAnpogopiag, kabwg cuvdudlel dedouéva atrd
TO EOWTEPIKO Kal €CwTePIKG TTEPIBAAAOV, TTaPEXOVTAG €va OUVEKTIKO TTAQioIo AfQwng
ammo@docewy (Gurel & Tat, 2017). Méow Tng SWOT, n emixeipnon dev TTepIopideTal 0N
ouNoyn Oedopévwv aAAd katavoei T Béon TG oTo cUOTNUA aglwy, TTOPWV Kal

OUVANEWY TTOU TN DIGUOPPUIVOUV.

A6 Tn BewpnTik avdAluon Tpoékuwe 6T n SWOT Analysis atroteAei epyaAeio 1Tou
MTTOPEI VO YEQUPWOEI TNV TTaPadocIoKr Bewpnon TNG AvTaywVIOTIKNAG OTPATNYIKAG TOU
Porter ye 1n Resource-Based View (RBV) kai TN Bswpia Twv Auvapikwyv IKavoTATwyv
(Teece, Dynamic capabilities and strategic management: Organizing for innovation and
growth, 2018). To umédeiyua Tou Porter divel éupacn OTIG £EWTEPIKEG OUVANEIG TOU
KAGdou (avTaywviouog, UTTOKATAOTATA, TTPOPNOEUTEG, TTEAATEG, VEOI EICEPYXOUEVOI), EVWD
n RBV avayvwpiCel 0TI TO dIATNPROINO TTAEOVEKTNHA TTNYALEl ATTO ECWTEPIKOUG TTOPOUG
OTTWG N TEXVOYVwWaoia, n KouAToupa kal oi aulol mépol. H SWOT evotroiei auTég TIg
TTPOCEYYIOEIG, E€MTPETTOVIAG  OTNV  €TMIXEipNON  va  Xaptoypagnoel  oX£CEIG

aAAnAetidpaong avaueoa oTto TePIBAAAOV Kal oToug TTépoug TnG (David & David, 2025).



Eidika oe trepiBdAlovTa aBeBaidtnTag, OTTWG QUTO TTOU XAPAKTNPICEl TOV TTAYKOOUIO

KAGSO KAAAUVTIKWY, N oUVOUACTIKA QUTH TTPOOTITIKA KaBioTaTal Kpioiun.

21nv mepirtwon TG Body Shop, n avaiuon tou €€wTtepikoU TTEPIBAAAOVTOG PECW TwV
epyaAciwv PESTEL kai Porter's Five Forces avédeife éva TrAqioio augnuévng
TToAuTtAoKOTATAG. O1  KUupIOTEPOI  TTAPAYOVTEG TIOU  OIAUOPPUWVOUY  ToV  KAGDO
TTepIAaPBAvouV TNV WNEIOKA €TAVACTACHN, TN OTPOPH TWV KATAVOAWTWY TIPOG TN
BiwaoiyoTnTa, TIg pUBUIOTIKEG TTONITIKEG ESG, Kabwg kal TNV auéavOouevn avTaywvIoTIKN
TTieon amo moAueBvikoug kai niche traikteg (Deloitte, 2024). MapdAAnAa, n Body Shop
OpACTNPIOTTOIEITAI OE PIa ayopd We uwnAn diagopoTroinon Kai évrovn duvapikh branding,
OTTOoU N aglak TAUTOTNTA Kal N auBevTIKOTATA TTai(ouv KaBopioTikG pOAo TNV €TTIAOYN

Tou KaTavaAwTh (Kapferer, 2020).

H eowrtepikn avaAuon péow Tou VRIO Framework avédeife 611 n Body Shop diabéTel
OTTAVIOUG KAl TTOAUTIMOUG TTOpOoUG, OTTWG éva IoXupo brand, éva eKTETAPEVO OIKTUO
NBIKWV TTPOUNBeUTWY Kal Yia Babid kouAToupa eTalpIkrg uTTeuBuvoTNTag. OI TTOPOI AUTOI
TTANpouv Ta KpITApia Tou povréAou VRIO, dnAadn cival moAuTiyol (Valuable), otrdaviol
(Rare), oduocctridekTol otnv atropiynon (Inimitable) kai opyavwTtikd a&lotroioiyol
(Organized), k&t TTou emRERAILOVEI TN CTPATNYIKI UTTEPOXN TNG ETAIPEIAG OTOV TOUEQ TNG
Biwaoiung ouopeiag (Barney, Firm resources and sustained competitive advantage,
1991). Emopévwg, 10 aviaywvioTIKO TTAcovékTnua TG Body Shop &ev TTpokUTITEl
QATTOKAEIOTIKG OTTO TIG EEWTEPIKEG TUVOAKES TNG ayopdg aAAG Kupiwg atrd TNV IKavoTnTa

TNG VA EVOWMATWVEI TIG agieg TNG BiwoiudTNTAG OTNV idIa TN OTPATNYIK TNG dOMI.

H diapépewon 1ng SWOT Matrix katédeiée yia iIcoppoTria SUVAPEWY Kal TTPOKANCEWV.
21a duvatd onueia evidooovTtal n IoXupr ETTWVUMIa, n KaivoTopia atn Biwoiyétnta, n
KOIVWVIKI UTTEUBuvOTNTa KOl N TTOyKOOUIA  avayvwpioiuétnta. ZTIg  aduvapieg
EVTOTTIOTNKAV 1 TTEPIOPICHEVN WNPIAKI EVOWPATWON, N YEIWON TG KEPDOYOPIAG Kal N
e¢aptnon amrd guoikd kataoTtripata (SEC, 2024). O1 eukaipieg oxeTiCovral ge TRV Gvodo
NG TTPACIVNG OIKOVOMIAG, TIG TEXVOAOYIKEG EEEAIEEIC Kal TIG VEEG AYOPEG, EVW Ol ATTEIAEG
TTEPIAOUBAVOUV TOV EVTOVO QVTAYWVIOUO, TIG OIKOVOUIKEG SIOKUUAVOEIG KAl TO QAIVOUEVO

Tou “greenwashing” (Crane & Matten , 2019).

H ol0vBeon Twv mapamdvw odriynoe otn OIauopewon TeOOAPWY OTPATNYIKWY
kareuBuvoewyv (SO, WO, ST, WT), yéoa amd 1i¢ otroieg n Body Shop ptropei va
edpaiwael T BIwoiyn TauTéTNTA TNG KAl va €VIOXUOEl TV avTaywvioTIKOTNTd Tng. OI
OTPATNYIKEG AUTEG APOPOUV TNV ETTEKTACN O€ VEEC AYOPEG, TNV ETTEVOUCH OTNV TEXVOAOYia

Kal TNV KalvoTouia, TNV avadliopydvwaon TS TTapaywyrg e EUeaacn oTnv TOTTIKOTNTA Kal



TNV ETTIKOIVWVIOKA €TTavaTtomoBétnon Ttou brand. Méoa atrd auTég TIG KATEUBUVOEIG, N
SWOT amédeige N xpnoigdtntd g ox1 Jovo wg Péco didyvwaong, aAAG Kal wg
MNXaviouo otpatnyikAg ANwng ammro@docwyv (David & David, 2025)

ZUVOAIKG, Ta euprjuarta Tng épeuvag avadeikvuouv 61 n SWOT Analysis atroteAei £va
TTPOCAPUOCIUO Kal OUVAMIKO €pyaAEio TTOU UTTOPEI va AsiToupynoel o€ dIaPOPETIKA
ETTTEDQ ETTIXEIPNMOTIKAG WPINOTNTAG Kal KAABIKAG dIa@opoTroinong. ZTnv TTEPITITWON
NG Body Shop, n SWOT etmétpewe TNV avayvwpion Twy TTPAYHATIKWY TTUAWVWY agiag
TNG E€TMIXEipNONG, TNV Ammooa@nvion Twv OTPATNYIKWY TTPOTEPAIOTATWY Kal TN
dlauopewaon evog BIWOIPOU ETTIXEIPNCIAKOU HOVTEAOU HE OIKOVOUIKO, KOIVWVIKO Kal
epIBaAAovTikO avTikTuTro (Porter & Kramer, 2011). H e@apuoyr Tng SWOT atrodeikvuel
OTI n oTPaTNyIKr dev gival pia oTaTikh Sladikaoia, aAA& pia KUKAIKA TTopeia pdénong Kkai
AvVOTTPOCAPHOYAG, OTNV OTToI N €TTIXEIPNON KAAEITAI va I00PPOTTHOEI avAuesa oTnv

NBIKA TNG SETPEUCT KAl TNV ETTIXEIPNMATIKN TNG ATTOS0TIKOTNTA.

8.2 H OswpnrikA kai MpakTikn ZuppBoAl Tng SWOT Analysis

H SWOT Analysis €xel €€ehixBei o€ éva ammd Ta TTAEOV avayvwpioPEéva ePyaAEia
oTpatnyikoU HAvaTtCuevTt, KaBwg TTPocPEpel €va EUENIKTO Kal KOBOAIKA €QApUOCIHO
TTAQioI0 avAAuong TwV ETTIXEIPNOIOKWY ouvONKWwyv. ATTé BewpnTIKA OKOTTIA, N CUMBOAN
TNG £YKEITAI TNV IKAVOTNTA TNG VO OUVOETEI DIAPOPETIKEG OTPATNYIKEG OXOAEG OKEWNG,
EMTPETTOVTAG TNV OANICTIKI) KATAvVONoN Tou TTEPIBAAAOVTOG OTO OTTOI0 OPACTNPIOTTOIEITAI
évag opyaviouog (Helms & Nixon, 2010). H SWOT emrtpémer 1 dlacuvdeon Tng
avaiuong mopwv (Resource-Based View) pe tnv avdaiuon kAddou (Porter, 1985),
TTPOCPEPOVTAG Eva KOIVO onpuegio avagopdg yia Tn BewpnTIKA evoTToinon TNG OTPATNYIKAG
oKéWNG. 210 TTAQioIo auTo, dev atroTeAEl ATTAWG epyaheio xapToypdenong, aAAd TTAdicio
OTPATNYIKOU GUAAOYIOHOU, TTou GUHBAAAEI 0Tn Sladikaoia AQWng ammo@Aacewy Kal OTn

ouveyn avavéwan TNG OTPATNYIKNAG TauTOTNTAG TNG £TTIXEipnong (Grant, 2021).

>¢ emiedo BewpnTIKAG avaTTugng, n SWOT ptropei va BewpnBei wg ouvoeTIKOG KPiKOg
METAEU Tou €EWTEPIKOU KAl E0WTEPIKOU TTEPIBAAANOVTOG TNG eTTiXEipnong. O1 e§wTepIKOi
TTAPAYOVTEG, TTONITIKOI, OIKOVOMIKOI, KOIVWVIKOI, TEXVOAOYIKOI, TTEPIBAAANOVTIKOI Kal
VOMIKOI, TTou avaAuovTtal péow Tou PESTEL, peta@pdlovTal OTIG EUKAIPIEG KAl ATTEINEG
NG SWOT. Tautdypova, Ol ECWTEPIKOI TTAPAYOVTEG TTOU aQOPOUV TNV KOUATOUPQ, TN
dopuA, TOUg TTOPOUG Kal TIG IKAVOTNTEG TNG ETTIXEIPNONG, CUVIOTOUV Ta duvaTtd Kal aduvaTta
onueia (Gurel & Tat, 2017). H BewpnTik cupBoAf Tng SWOT Eykeital, ETTOPEVWG, OTN

OUCTNPATIKA opydvwon TwV OTPATAYIKWY TTANPOQOPIWY Kal 0Tn duvaTtdétnTd TG va



AeiIToupyei wg gpyaAeio ouykpiong Kai afloAdynong oe dId@opa XPOVIKGA Oneia,

TTPOCPEPOVTAG £T01 dUVAMIKA dIdoTacn oTnv avaAuon.

MapdAAnAa, n SWOT Analysis utrooTtnpiCel Tn Bewpia Twv AuvauiKwy IKavoTATWY
(Dynamic Capabilities Theory), éTTwg avamtuxBnke atd Tov Teece emonuaivovrag ot
n oTpatnyik emTuyia dev eEapTdtal pOvVO aTmod TNV KATOX TTOPWV OAAG aTTd TnVv
IKavOTNTA TOU opyaviopou va TTpocappoletal, va pabaivel kal va avavewvetal (Teece,
Dynamic capabilities and strategic management: Organizing for innovation and growth,
2018). H SWOT, péoa arrd Tnv emavalaufavouevn Xprion mng, A&IToupyei wg epyaAeio
OpPYOVWOIOKAG MABNoNG: KABe avaAuon odnyei og véa yvwon, N oTToia EVOWPATWVETAI
oTn oTPATNYIKA KOUATOUPA Kal dlayoppuwvel véa tredia dpdong. Me autdv Tov TPOTTO, N
SWOT d¢ev replopifeTal 0Tn OTATIKI ATTOTUTTWON MIAG KATAOTOONG, OAAG JETATPETTETAI
0€ UNXavIioPo dIapKoUG avatTpOCaPUOYNAG, TTOU avTaVOKAG TIG apXEG TNG OTPATNYIKAG

eueNifiag kal TNG opyavwaolakng aveekTikOTNTAS (Barney, 1991).

2¢ TPakTIKO eTmiTredo, N SWOT Analysis ammodeikvUeTal TTOAUTIMO £PYAAEIO OTPATNYIKOU
oxedlaopoU yia eTIXEIPAOEIC KABE peyEBoug Kal Topéa. To TTAEOVEKTNUG TNG £YKEITAl OTNV
atmmAdTNTA TNG DOUNG TNG Kal 0T duvaTOTNTA TNG VA JETAQPACE! TTEPITTAOKES TTANPOPOPIES
0€ KATAVONOIUEG KATNYOPIES, DIEUKOAUVOVTAG TN ARWn aTTOQACEWY aTTO Ta dIOIKNTIKA
oTeAéxn. EmTpétTel TV Taxeia avayvwpion Kpioiywv nTPATWY, TN oUYyKpPIon
EVAAAQKTIKWYV €TTIAOYWV Kal T OlauOp@waon TTPOTEPAIOTATWY HE BACN AVTIKEIPEVIKA
oedopéva (David & David, 2025). ETriong, cuuBAAAEl OTNV ECWTEPIKH ETTIKOIVWVIQ KAl OTN
dnuioupyia KOIVAG GTPATNYIKAG YAWOOAG EVTOG TOU OPYAVIOUOU, KaBWG Ta atToTeEAéoUATA
TNG PTTOPOUYV va XpnoidoTtroinBouv atrd 6Aa Ta SIOIKNTIKA €TTiTTEdA, atro Tn dloiknon £wg

T THAMOTO TTAPAYWYAG, HAPKETIVYK KAl avBpwITTIivou dUVAMIKOU.

H trpakTikn e@appoyr Tng SWOT oTnv mrepimmtwon 1ng Body Shop avadeikviel akpifwg
auTiv Tn OITTA TNG agia: Asitoupyei 1600 WG epyaAeio avdAuong 600 Kal WG PECO
oTpaTnylikoUu avacTtoxaopou. H Body Shop aflomoince ™ SWOT vyia va
eTTavatpoadiopioel Tn B€an TNG oTov TTAYKOOIO KAGSO KAAAUVTIKWY, OuvdudlovTag TIg
KOIVWVIKEG TNG agieg YE TIG ETTIXEIPNOIOKES avaykes. Méoa atmd tn diadikacia autr, n
SWOT emérpeye oTnv €Taipeia va avayvwpioel 1a BepeNiwdn  OuykpITIKE NG
TTAEOVEKTAMOTA, VO afloAoynoel TIG ATTEINEG TOu €CWTEPIKOU TTEPIBAAAOVTOG Kal va
oxedidoel oTpartnyikég dpdoeig Baociopéveg otn Biwoiun avartugn (Forbes, 2023). H
epappoyry Tng SWOT Aeirolpynoe, OUVETTWG, WG PNXAVIOPOG €vOUVAUWONG Tng

OTPOTNYIKAG TNG TAUTOTNTAG KAl ETTAvVATOTTO0ETNONG TOU brand Tng otnv ayopad.



H mpakTik oupBoAn Tng SWOT evioxueTal TTepaITEPW PECQ ATTO TN OUVOECH TNG UE TN
Bewpia Tou Shared Value Twv Porter kai Kramer (2011), oUpg@wva pe v oTToia ol
ETTIXEIPAOEIG UTTOPOUV VA ETTITUXOUV BIWaIUN emiTuXia éTav cUVOUAGCOUV OIKOVOUIKA KAl
KOIVWVIKA 0QEAN. ZTnV TTepiTITwon NG Body Shop, n SWOT cuvéBaAe oTnv avayvwpion
TWV TOPEWVY OTTOU 01 KOIVWVIKEG TTPWTOROUAIEG, OTTWG Ta TTpoypduuara Community Fair
Trade- utmopoUv va atmoTeAECOUV TNV OTPOTNYIKOU TTAEOVEKTAMATOG. H evowudTwon
TWV KOIVWVIKWYV Kal TTEPIBAAAOVTIKWY oTOXwv aTn SWOT kabiotd 10 epyaheio autd éva
Méoo aTpaTnyIKAS BIWOIYOTNTAG, TO OTTOI0 GUVOEEI TN BIOIKNTIKI) ATTOTEAECUATIKOTATA HE

TNV KOIVWVIKK utteuBuvotnTa (Crane & Matten , 2019).

AKOun, n SWOT Analysis cuphBaAAel oTnv avAaTTTugn SIATOPEOKAG OUVEPYEIOG HETALU
Bewpiag, TTPAKTIKAG Kal ETAIPIKAG KOUATOUPAS. OTTwg dIaTTIoTWONKE Atrd TNV TTEQITITWOoN
Tng Body Shop, n cuppetox Twv oTeAexwyv otn diadikacia avdAuong evioxuoe Tnv
OpPYaAVWOIaKK NABNON Kal TTPORyaye T cUvePYATIKA Afwn atmro@dcewy. H TTpOKTIK) auTh
diaoTacn kaBioTd Tn SWOT 6x1 uovo gpyaAeio aTpatnyikou oXedlaouou, aAAd Kal uECO
avaTTuéng opyavwaoliakng ouveidnong, 0Trou KABe YEAOG TNG eTaIpEiag KaTavoei To pdAo

TOU OTNV ETMTEUEN TWV YEVIKWY oTpaTnyikwyv oTtoxwv (Hill & Jones, 2024).

ZuvoyidovTag, n BewpnTik Kal TTPAKTIKA cuufoAn Tng SWOT Analysis éykeital otn
OUVOETIKA KAl TTIPOCAPUOCTIKI QUON TNG. ATTé Tn pia TTAeupd, TTapExel BewpnTIKO TTAQIGIO
Yl TV Katavonon TG oTpartnyikAg aAANAEgapTNONG PETAEU TTOPWV Kal TTEPIBAAAOVTOG,
Kalr ammd Tnv GAAn, TTPOCQEPEl ATITA EIXEIPNOIOK KaBodhynon. Z1o0 oUyxpovo
TTEPIBAAAOV, OTTOU OI ETTIXEIPATEIG AVTIMETWTTICOUV TAUTOXPOVA TEXVOAOYIKEG, KOIVWVIKEG
Kal TTePIBAANOVTIKEG TTPOKARCEIG, N SWOT Asitoupyei wg KaBoAIKO epyaleio oTpaTNyIKAG
OKEWNG, IKaVO va TTpocappodeTal oTIG avaykeg NG kKaBe eTaipeiag. MNa tn Body Shop, n
SWOT atrotéAece Ox1 povo pé€oo oTpartnyikng Oldyvwong, aANG kal  PoxAS
ETTIXEIPNOIOKOU PETAOXNUATIOUOU, ETTIRERBAIWVOVTAG TN ONPACIa TNG WG dlaxpovIKoU Kal

eEeNloodpevou epyalgiou Tou aTpaTnyikoU pavarluevt (Porter & Kramer, 2011).

8.3 KpiTik Atrotipnon tng Mg6édou

Mapd Tn dlaxpovikn NG agia kai Tn dladedopévn xpnon g, n SWOT Analysis éxel
ATTOTEAECEl AVTIKEIPUEVO EKTETAMEVNG KPITIKAG aTTd TN d1€BV BIBAIoypagia, Kupiwg Adyw
TNG ATTAOTTOINTIKAG TNG GUONG KAl TWV TTEPIOPICUWYV OTNV QVTIKEIYEVIKI AgIOAOYNON Twv
Oedopévwy TTou XpnaoidotroiolvTal. Evw TTpokeiTal yia éva epyaleio TTou dIEUKOAUVEI TV
ammoTUTTWON OTPATNYIKWY TTOPAUETPWY, APKETOI EpeuvnTéG uTToOTNPICOUV 6Tl n SWOT
OUXVA AEITOUPYED TTEPIOTOTEPO WG TTEPIYPAPIKO TTAPA WG AVAAUTIKO JOVTEAO, EQOTOV BEV

O1aBéTEl oaQn TTOCOTIKA KPITAPIA yia TN oTaBuion Twyv Trapayoviwy (Hill & Westbrook,



1997). To yeyovog autd odnyei 01O EVOEXOUEVO O OTPATNYIKEG ATTOQPACEIG va BaagiovTal

O€ UTTOKEIPEVIKEG EKTIMNOEIC, TTEPIOPICOVTAG TNV AKPIBEIa TWV ATTOTEAETUATWY.

‘Eva a1mé 1a Kupia peiovektriiparta 1ng SWOT eival n éAAeiyn duvauikig didoTtaong, Kabwg
N MEBOSOC ATTOTUTTWVEI TNV ETTIXEIPNOIOKN KATAOTOAON O€ £€va OEOOPEVO XPOVIKO OnEio
XWpig va AapBavel utrown TNy €€ENIEN TWV EEWTEPIKWY TTAPAYOVTWY OTO Xpovo (Helms &
Nixon, 2010). O1 ayopég, woTtdoo, MeTaBaAAovial paydaia Adyw TEXVOAOYIKAG
KQIVOTOMIOG, KOIVWVIKWY aAAQYWVY Kal pUBUICTIKWY €EENIEEWV- KAl PIa OTOTIKA avaAuon
MTTOpEl €UKOAQ va EetrepaoTei amo Ta yeyovota. lNa mapddeiyua, otov KAAdo Twv
KOAAUVTIKWY, N €i00d0¢ vEwV brands kal n paydaia avaTrTuén Tou NAEKTPOVIKOU EUTTOPIOU
Exouv  avadlauopPwaoEl TV QVTAYWVIOTIK  ICOPEOTTIA,  OTTAITWVTOG  OUVEXN
ETTIKAIPOTTOINGN TNG availuong. Etmopévwg, N SWOT Ba TTpETTel va avTINETWTTICETAI WG
duvapik Kkal emavalauBavouevn diadikaoia, TTPOCAPHOCHEVN OTIG €EEAICEIC TOU
mepIBaAAovTog (Grant, 2021).

EmmAéov, n SWOT éxel emkpIOei yia TNV TTEPIOPICUEVN ETTIOTAMOVIKI auoTnedTNTa TNG,
KaBwg dev oTnpileTal g OTATIOTIKEG HEBODOUG 1 euTTEIPIKN €TTAAABeUOn. O1 TTapdyovTeg
TTou evidooovTal o€ KABe katnyopia PBacgifovral katd KUpio AGyO OTn yvwun Twv
OTEAEXWYV, YEYOVOC TTOU PTTOPEI va 0dnyAoEl ae YWWOTIKES TTpokaTaAnwelg (biases) kai
oTpartnyikn utrepatthouoTeuon (Glrel & Tat, 2017). Auti n aduvapia yiverar 18iaiTepa
eEMQavNG o€ HEYAAEG TTOAUEBVIKEG, OTTwG n Body Shop, étou o1 atmogdoeig Aapfavovtal
atroé TTOAAATTAG €TTITTEdA BIOIKNONG KAl OI EOWTEPIKEG AVTIAAWEIG PTTOPET va dla@EPouV
onuavtikd. ‘ETol, TpokUTTEl N avdykn yia cuvduacoud tng SWOT pe TToooTIKA epyaeia,
O0Tw¢ n Avaiuon Baputntrag Tlapayoviwv (Factor Analysis) 1 n  AvdAuon
MoAukpitnpiakis Afwng Amog@dacewv (MCDA), woTte va €Eaoc@aMioTel PeyaAdTepn

akpieia kar avTikeiyevikétnTa (Hill & Jones, 2024).

‘Evag akéun mepiopiopos Tng SWOT agopd Tnv utrepPOAIKR €€APTNON ATTO TNV EPTIEIPIK
Kpion TwV OUPUETEXOVTWY, YEYOVOG TIOU WTTOPEI va 0dNynoEl O€ QOUVETTEIC N
ouykpouopeveg agiohoynoelig. Edv n diadikacia dev kaBodnyeitar amd éva ca@ég
pEBOBOAOYIKO TTAQiCIO, UTTApPXEl O KivOuvog n avaAuon va KataAngel o€ AioTa Kovwv
SIaTTIOTWOEWYV XWwpig aTpatnyikr eupaduvon (Helms & Nixon, 2010). MNa mapddeiyua, n
avayvwpion PI0G «EUKAIPIOG» UTTOPEI va PNV €ival ETTAPKWG dIaQopOoTToINuéVn aTTd HIa
«duvapny, evw MPIa «aTreIAf» PTTOpPEl va epunveudei wg «aduvauia» -dgixvovtag Tn

OUOKOAiO TagIVOUNONG Twv TTapAyovVTwY OTav Oev UTTAPXEI CUMQWVIO WG TTPOG TO

KpITAPIO agloAdynong.

Akoun, n SWOT éxel katnyopnOei yia utrepBoAIKR yevikeuon. H atmAdTNTA TNG, av Kai

atroTeAEl BACIKO TNG TTAEOVEKTNUA, MTTOPEI va odnyAocEl OTnv TTAPAAEIYn KPioIHwWV



MeETABANTWY TTOU €TTNEEGlouV Tn oTpartnyik emTuxia. O1 emxeIipioelg TTou BaaifovTal
atrokA€IoTIKG oTn SWOT xwpi¢ va TNV evIAooouV O€ éva eUpUTEPO OTPATNYIKO TTAQICIO,
omw¢ 10 VRIO i 1o Balanced Scorecard, diatpéxouv Tov Kivduvo va avatrTugouv
OTPATNYIKEG AVETTAPKWG TeKuNplwpéves (Kapferer, 2020). H oAokAnpwpévn epappoyn
NG SWOT mpoUTToBETEl ETTOPEVWG BIOOTAUPWON TWV ATTOTEAEOUATWY TNG PE AAAEG
MEBODOUG avaAuong, WwoTe va eEA0@AAIfeTOl OTPATNYIKA CUVETTEIO KOl €VVOIOAOVIKN

EYKUPOTNTO

2mv 1mpdén, n xpnoiyétnta tng SWOT eCaptaral o peydAo Babud amd 10 WG
epapudCeTal Kal TTolo gival TO TTAdioI0 epunveiag TnG. H tTepitrtwon Tng Body Shop deiyvel
OTI N HEBODOG aTrodidel OTav oUuvOUAZeTal PE TTOIOTIKA dedopéva UWPNARG agloTToTiag,
ECWTEPIKI CUPPETOXIKOTNTA Kal SIAPKK ETTIKAIPOTIOINCTN TwWV OToIXEiWV. EQapuolduevn
pe auTédv Tov TPOTTO, N SWOT dev TTEPIOPICETAI O€ MIA ATTAR aTTOYPA@r] SUVANEWY Kal
aduvapiwy, aANG PETATPETTETAI O OTPATNYIKA digpyaaia pddnong, n otroia odnyei oTn
OIaPOPPWON PECAIOTIKWY OTOXWV KOl OTNV €VIOXUOTN TNG OPYOVWOIOKAG CUuveidnong
(Deloitte, 2024). H a&lomoTia Tng SWOT, emmopévwg, dev e¢aptdtal pévo atrd 1n dopn
NG, AAAA KUpiwg atrd Tnv TToIéTATA TNG TTANPOQOpPIag TTou aglotrolsiTal Kal Tov BaBud

OUMMETOXNAG TNG dloiknong.

‘Eva akéun ntnua tou ouxva Tibetal atn dieBvn BiBAloypagia a@opd Tn XPOVIKA 10XU
Twv oTroteAeopdtwy. ETTeidf o1 emixeipnoiakég ouvOnkeg petapdAlovTal paydaia, Ta
oedopéva Tng SWOT utropei va KataoTouv ypriyopa aveTtikaipa, 1I81ITEPQ O€ TOUEIG TTOU
XapakTnpeifovtal atrd TEXVOAOYIKA TaxUTNTA KOl KOIVWVIKA guaiobnaia, 61mwg o KAAdOG
KaAAUVTIKWY. H Body Shop, yia mTapddeiyua, XPeIaleTal va eTTAVECETACEl TAKTIKA TN
SWOT Matrix 1ng, evowpatwvovtag oeikteg ESG, véeg kKaTavoAwTiKEG TACEIG Kal
HeTaBOAéEG OTO BIBVEG eummopio (OECD, 2024). 'Etol, n SWOT dev Tmipémmel va
QVTIMETWTTICETAI WG OTATIKO £yypa®o, aAAd wg KUKAOG OTpATNYIKOU avAoTOXACGHOU, TTOU

EVNUEPWVETAI TTEPIODIKA Kal TPOPOdOTEI TN dladikacia AN aTToPpAcEWV.

TéAog, TpéTrel va avayvwploTei 611 n SWOT, av kai dev gival TEAEIA, TTAPAPEVEI EEQIPETIKA
QTTOTEAEOMOTIKY WG EPYAAEIO TUVOETIKNAG katavonong. H KpITikh TTou €xel aoknBei otn
MEBODBO £xel 0OnyAoel aTn dnuioupyia BeATiIwPévwy TTapaAlaywy, 0TTwg n TOWS Matrix
(Trou divel éppaaon oTn oTpatnyikh S1Ia0UVOEDN TWV TEGOAPWY TTAPAUETPWY), KABWGS Kal
n Quantitative SWOT (QSWOT), n oTroia €TTIXEIPEI VO TTPOCBWOEI TTOCOTIKO XAPAKTAPA
otnv agioAdynon Twv Trapayoviwy (Gurel & Tat, 2017). O1 e€eAigeig auTég deixvouv 0TI n
SWOT mapapével (uwvtavo Kal eEEANIOTOUEVO EPYOAEIO, TTOU TTPOCAPHOLETAI OTIG AVAYKEG

TNG OUYXPOVNG OTPATNYIKNG dIOIKNONG.



ZUVOAIKQ, N KPITIKA aTroTiunon deixvel Twg n SWOT Analysis, TTapd Toug TTEPIOPITHOUG
TNG, £CAKOAOUBEI va KATEXEI KEVTPIKA B0 0TO TTEdi0 TNG OTPATNYIKAG OKEWNG, AKPIBWG
eeIdA TTPOOPEPEI Eva TTAAICIO aTTAOTNTOG Péoa o€ éva TTEPIBAANOV TTOAUTTAOKOTNTAG. H
agia Tng dev £yKeITal 0TV ATTOAUTN OKPIBEIa TWV eUpNPATWY NG, GAAA 0Tn duvaTdTNTA
TNG va evBappuvel Tn CUANOYIOTIKN dlEpyaCia KAl va TTPOKAAEI OTPATNYIKI ETTIYVWON HECQ
oTov opyaviouo. Eedécov cuvdudletal Pe TTOOOTIKA dESOPEVA, ETTIKAIPOTIOIEITAI TAKTIKG
Kal eQappoleTal o€ TTAQioI0 ouppeToXIKNG dloiknong, N SWOT ptopei va mrapapeivel

KOUBIKO epyaAeio oTpatnyikoU pavatfuevt kail oto pENAov (Porter & Kramer, 2011).

8.4 Zuptrepaopata arméd Tnv Mepitrrwon Tng Body Shop

H peAétn tng The Body Shop avédeige pe oaerveia tn xpnoipétnta Tng SWOT Analysis
W¢ ePYaAciou oTPATNYIKOU PAVOTCUEVT, KABWG ETTETPEYE TNV TTOAUETTITTEON KATAVONON
TNG ETIXEIPNOIAKAG TIPAYMATIKOTNTAC MIAG  ETAIPEIAG TTOU  OUVOUACEI  OIKOVOUIKA
OpaoTnPIOTNTA WE KOIVWVIKF atmooToArl. H Body Shop aroteAei xapakTnpioTiKO
TTAPAdEIYHA PIAG ETTIXEIPNONG TTOU ETTIOIWKEI VO EVAPHOVIOEI TIG EUTTOPIKES TNG ETTIOIEEIG
ME TNV NBIKN TNG TAUTOTNTA, avadelkvUovTag TNV TTPOKANCN TNG OTPATNYIKAG I00PPOTTIOG
avapeoa oTnv kepdogopia Kal TNV KoIvwvikh utreubuvornta (Crane & Matten , 2019).
Méoa amé Tn xpron Tng SWOT, n etaipeia KatdopBwoe va avayvwpioel TIS KPIOIUES
ouvdapeis kal aduvapieg Tng, va aflohoynoel TIGC €CWTEPIKEG TIPOKANCEIG Kal va
Olapgopewaoel €va oxEdIo oTpaTnyikAG avacuvraéng Tou aoTtnpifetal otn BIwaiun

avartrTugn.

‘Eva atmé Ta Bacikd CUPTTEPAOUATA TNG avaAuong gival OTI N ETAIPIKA BIWCIPOTNTA YTTOPET
va atroTeAécel oTpaTnyikd TTOPO Kal TNV AVTAYWVIOTIKOU TTAEOVEKTHHATOG, £QOCOV
EVOWHaTWOEei oToV TTUPAVA TNG £TTIXEIPNOIAKAS TauTéTNTaG. H Body Shop éxel xTioer T
@NUN ™G yUpw a1rd agieg OTTwWG 0 0EPBACPOG TTPOG Tov AvBPWTTO, N TIPOCTACIA TOU
TepIBAANOVTOG Kal n nBIkA TTapaywyr. AuTéG ol agieg dev Asitoupyouv amAwg wg
ETTIKOIVWVIOKO epyaAgio, aAAG w¢g oTpaTtnyikoi TTUAWVEG dlagopoTToinong, Ol OTIoIOl
EVIOXUOUV TNV TTIOTOTATA TWV TTEAATWV Kal TN QAN Tou brand o€ TaykdoUIO €TTITTEDO
(Kapferer, 2020). H avdAuon Twv duvatwv onueiwv TG eTaipeiag aveédeiEe OTI n
BiwoiudéTnTa, OTAV CUVOEETAI PE YVAOIA ETAIPIKA KOUATOUPQA, BEV ATTOTEAEI HOVO KOIVWVIKN

Oéapeuan, aAAd HAKPOXPOVIO OTPATNYIKO TTAEOVEKTNHA.

QoTtéo0, n availuon atmokdAuye ettiong 611 n Body Shop avtipetwiriCel copapég
OPYOVWOIOKES KAl AEITOUPYIKEG TTPOKAACEIG, KUPIWG WG ATTOTEAECHO TwV OIGBOXIKWY
aAAaywyv 1810KTNoIag Kal TNG Taxeiag YETAROANG TOU avTaywvioTIKOU TTEpIBaAAovToG. Ol
eCayopég atrd Tn L'Oréal (2006), Tn Natura & Co (2017) kal TTpOC@ATWS TO ETTEVOUTIKO

fund Aurelius (2023) etré@epav oTPATNYIKEG AVAKATATAEEIG TTOU £TTPEACAV TOCO TNV



ETTIXEIPNOIAKN TAUTOTNTA OO0 Kal Tn ouvoxn Tou brand (Forbes, 2023). Mapd 10 yeyovog
OTI K&Be vEa dloiknon €mMdIWEE va agloTToINCEl TIG NBIKES agieg TNG ETAIPEIAG, N CUVEXNG
avadidpBpwon dnuioupynoe TTPOBAANOTO CUVTOVIOUOU, MEiwon Kepdogopiag Kal
QOUVETTEIO OTPATNYIKWY OTOXWV. To oToixeio autd avadeikviel OTI n EMITUXIA HIAG
BIwaoiung oTpatnyikfg TTPoUTTOBETEl OTABEPATATA B10IKNONG KAl CUVETTEIA AgIWV, OTOIXEIN
TTOU TTPETTEI VO €VIOXUBOUV yia va ammodwael N véa TTepiodog avadiopydvwaong utid Tnv

Aurelius.

‘Eva akéun Kpioiyo eupnua agopd Tn onuacia TG TEXVOAOYIKNAG TTPOCAPUOYNG Kal TNG
wyneiakng  kaivotodiog. H  SWOT Analysis  katédeige  otmi, Tapd  1n  d1ebvn
avayvwpIioiuoTnTé NG, n Body Shop uoTepei oe oxéon pe aviaywvioTég 6TTwg N Sephora
kai n L'Oréal otov Topéa TOU NAEKTPOVIKOU EPTTOPIOU KAl TWV WNQPIOKWY EUTTEIPILOV
meAaTwy (Deloitte, 2024). H ynolaki petdpaon atroteAei TAéov BepeAindn cuvBrkn
AVTOYWVIOTIKOTATAG, KABWG N KOTAVOAWTIKA CUPTTEPIQPOPA  UETATOTTICETAI TTPOG T
OladikTuakd kavalia. Q¢ ek ToUTOU, N eTaIpEia oPeilel va €TTevOUCEl O€ TEXVOAOYIEG
TTpoowTroTroinong, avdAuong dedopévwy  kKatavaAwTh (customer analytics) kai
evowpdaTtwong ESG reporting o€ wn@lokEG TTAATPOPHES, WOTE VA £EAC@AAioel dlapaveia

Kal va evIoXUOEl T OXEOT EPTTIOTOOUVNG WE To KoIvo Tng (OECD, 2024).

EmmAéov, n SWOT avédeige om 1o branding kair n agnrynon tng etaipeiag (brand
storytelling) amoteAoUv Kpioigo pnxaviopd diIatPNonNg TOU QvVTAywVIOTIKOU TG
TTAeovekTrpaToG. H Body Shop diagopoTroigital 0x1 pévo HEOW TwWV TTPOIOVTWYV TNG, AAAG
KUpiwg pé€oa atd TNV a@riynon Twy aglwv mg: ammd 1a TTpoypdupata Community Fair
Trade €wg TIG KAPTTAVIEG eVAVTIQ OTIG DOKIPMEG O¢ {Wa. AUTA N OTPATNYIKA a@riynon
TTPOCPEPEI CUVAICONUATIKN agia kal dnuioupyei BaBuTepous SEOUOUG UE TOV KATAVOAWTNA
(Kotler & Keller, Marketing management, 2025). Map’ 6Aa autd, n etaipgia o@eilel va
TIPOCAPPOCEl TO ETTIKOIVWVIAKO TNG PAVUUA OTIG VEES YeVIEG KaTavaAwTwy (Gen Z), ol
oTroiol €m¢nTouv dla@Avela, TTOIKIAOWOPQIa Kal TTpayuatik) dpdon Tow amd TIg
dlaknpugels. To “ethical branding” TrpéTTel, eTTOPEVWG, va JeTaoXNUATIOTEN aTTd €pyaAEio

marketing o€ dopikd OTOIKEIO OTPATNYIKOU JAVOTEUEVT.

ATIO TNV avaAuon TTpoékuye eTTiong 0Tl N Body Shop 8100€Te1l onUAVTIKEG EOWTEPIKEG
IKOVOTNTEG TTOU UTTOPOUV va atroteAéoouv Tn BAcon yia oTpatnyikr avayévvnon. H
KOUATOUPA TNG €TQIPEIAG, EPTTVEUCEVN ATTO TNV 10pUTPIa Anita Roddick, xapaktnpiletal
atrd KalvoTopia, cUAAOYIKOTNTA Kal NOIKr) OETUEUCN, OTOIXEIO TTOU CUVABOUV UE T Bewpia
Twv Auvapikwy lkavotitwy (Teece, Dynamic capabilities and strategic management:
Organizing for innovation and growth, 2018). O1 kavdTNTEG QUTEG ETMITPETTOUV OTAV

eTalpeia va pabaivel, va TpooapudleTal Kal va JeETaoXNKOTICETal avAAoya e TIG AVAYKES



NG ayopds. QoTO00, N A&IOTTOINCN AUTWY TWV IKAVOTATWY TTPOUTTOBETEI avadiopydvwaon
TWV E€OWTEPIKWY dIAdIKACIWY KAl gvioxuon TnG Opyavwolakhng padnong péow
TTPOYPANPATWY avaTITUENG OeCIoTHTWY, SIOUOIPACHOU YVWONG KAl EVOUVANWONG Twv
epyalopévwy. ‘ETol, n Body Shop ptropei va diatnprioel Tnv TautéTNTA TNG VW TTPOXWPA

o€ PAan EKoUYXPOVIOUOU.

H avaAuon Twv eEWTEPIKWY TTAPAYOVTWY KATEDEIEE €TTIONG OTI 0 KAADOG TWV KAAAUVTIKWV
Bpioketal g @don peTdpacng TPOG £va véo UTTOdEIYHA BiwaiudTnTag, OTTOU KUuplapXouv
Ol apX€C TNG KUKAIKNAG OIKovouiag, Tng dlagdveiag oTnv £QodIaoTIKl) aAuaida Kal TnG
nBikAg TTpounBeiag Tpwtwy UAWyY (OECD, 2024). ¢ autd 1o TTAaiclo, n Body Shop
BpiokeTal og TTAEOVEKTIKA BEon AOyw TNG PAKPOXPOVIaG DECHEUCAG TG O KOIVWVIKA
uTTEUBUVEG TTPAKTIKEG. MapdAa autd, n dIOTAPNON TOU TTAEOVEKTHUATOG AUTOU OTTAITEI
OuveEXN KalvoTopia Kal cuvepyoaoieg pe start-ups Blwoiung TeEXVOAoyiag, TOTTIKOUG

TTAPAYyWYoUGS Kal KN KUBEPVNTIKOUG OpYyaVvICHOUG, WOTE VO ETTEKTEIVEI TO OIKOCUOTNHO

agiag ..

‘Eva akOun onuavTikd CUUTTEPACHA a@opd Tn diaxeipion TNG ETAIPIKAG ¢riung (corporate
reputation management), n otroia amodeixbnke KpPicIUN yia TNV avTaywvioTIKr 8€on Tng
Body Shop. O1 katavaAwTtég aTtov KAAOO TNG opop@lds cival 1diaiTepa guaiobnTol o€
{nTuaTta deovToAoyiag Kal BIWCINOTNTAG: £T01, AKOMN KAl WIKPEG AOUVETTEIEG JETOEU TWV
aglwV Kal TwV TTPALEWV MIOG ETAIPEIOG UTTOPOUV VO 0BNYAOOUV O€ ATTWAEIQ EUTTIOTOOUVNG
(Porter & Kramer, 2011). H SWOT atokdAuye 611, yia va diatnpAcel Tn oTpaTtnyIkA NG
auBevTikéTNTa, N Body Shop Tpémel va emevdloel O€ PNXAvVIOUOUS dIAQAveIag,
aveEdpTnNTouG €AEYXOUG BIWCINOTNTAG Kal  €CWTEPIKA  ETTIKOIVWVIO  Baoiopévn o€

aTTodEIgEIC.

ZUVOAIKG, n peAétn Tng Body Shop amodeikvuel 611 n SWOT Analysis ptopei va
atmoteAécel oTpatnyikd TTUida peTaoyxnuUaTtioyou, otav €QapuoleTal e CUVETTEIQ KAl
BdBog. H péBodog emétpewe Tn OlooUVOECN OewpPnTIKWY EVVOIWV -OTTWG  TO
AVTAYWVIOTIKO TTAEOVEKTNMA, N BIWCINOTATA KAl O SUVAUIKES IKAVOTNTEG- PE TTPAYUATIKA
ETTIXEIPNOIAKA Oedopéva. ATTEDEIEE OTI AKOMN KA ETTIXEIPHOEIG TTOU AEITOUPYOUV O€ WPIPEG
ayopéG UTTOPOUV VO AVAVEWOOUV TO OTPATNYIKO TOUg Opapda uéoa atmd avOAUTIKA
epyaAeia otpatnyikng padnong (Grant, 2021). MNa 1n Body Shop, n SWOT &¢v atmmotéAeoe
atmAwG P€oo avaluong, aAAG epyaleio oTpaTtnyikAG €TTAVEKKIVNONG, TO OTTOI0 avédEICe
VEEG EUKAIPIEG, avEAUOE TTPOKAACEIG Kal dIAUOPPWOE MIa VEQ TTOPEIO TTOU I00PPOTTEI

avapeoa otnv NBIKA UTTELBUVATNTA KAl TNV ETTIXEIPNOIOKA BIWOIUOTNTA.



8.5 Z1parnyikég Mpotdoeig yia To MéAAov Tng ETaipegiag

H oTtpartnyikr) avédAuon TTou Tponynenke katédeite 611 n The Body Shop BpiokeTal o€ pia
Kpiolun @A&on avarpoodIopiohoU, KaTtd Tnv  OTfoia  aTTaiTeital  OAOKANPWHEVOS
OTPATNYIKOG OXeBIAOHOGC YIa va eTTavéNBel o Tpoxid avattuéng. O1 TTPoTACEIS TTOU
akoAouBouv Bacilovtal ota euprjpata tng SWOT Matrix kai eomidlouv e TEOOEPIG
Baoikoug  &Eoveg:  evioxuon — avTOywVIOTIKOU  TTAEOVEKTAMATOG, WnoeIakog
METOOXNMUOTIONOG, €updBuvon TG  PBlwoiyng OTPATNYIKAG KOl OPYAVWOIOKN

avaouykpoTtnon.

The Body Shop: 4 NMuAwveg yia to MéAAov
Ytpatnyikni Avaouvtagn & Biwotpn Avdamtugn

N

Evioxuon YneLakog Blwotiun Ztpatnykn Opyavwolakn
AvtaywvioTikol MeTaoxnHaTicpog (Shared Value) Avacuykpotnon
MAeovekTipatog .

, ArAortoinon

Kepahatoroinon Al yua epmetpieg, KukAwn otkovoyiia, BLadIKactyy,
@ruNg Kat Blockchain yia ouotAparta refill, evioXUON OUPPETOXIKAG

QUBEVTIKOTNTAC. buapaveia. TpAcLvn Kawotopia. KOUATOUPAG.

Aidypaupua 16. Baoikoi Aéoves Z1parnyikwy lNpordoswy yia 1o uéAAov 1n¢ The Body Shop

MpwTtov, o€ 6,11 apopd TO AvTaywVIOTIKO TTAcoVEKTNHA, N Body Shop trpéTrel va eoTidoEl
OTNV Q&I0TToINON TWV ECWTEPIKWY TNG TTOPWYV, OTTWG auToi £Xouv avadelxBei péow Tou
Resource-Based View (RBV). H etaipeia d1a0£T€1 TTOAUTIUG AUAQ TTEPIOUCIOKG OTOIXEIO —
TNV EUTTOPIKN TNG QrKN, TNV AuBEVTIKOTNTA TOU brand, TNV KOIVWVIKA TNG ATTOOTOAR Kal TO
OikTuo Biwaciywy TTpounBeutwy. MNa va evioxluoel To dIATNPEACIUO TTAEOVEKTNHA TTOU
TIPOKUTITEI ATTO QUTOUG TOUG TIOPOUG, XPEIACeTal va €TTEVOUCEI O NPNXAVIOPOUG
TpooTaciag kol aglotoinong Tng yvwong (knowledge management systems),
TTpoypdpuaTta ekTraideuong Kal evOuvAPwaon TNG opyavwolakig Tautétntag (Barney,
1991). Méow auTig TnG diadikaciag, N Body Shop ptmopei va petatpéyel Tn BILWOINOTNTA
atrd ETTIKOIVWVIAKT aia o€ aTPATNYIKO TTUAWVA PHAKPOTTPOBECUNG BIaPOopOoTToinong.

AguTepov, n eTaIpeia OQeiAEl va ETTITAXUVEI TOV YNPIOKO PETAOXNMATIONS TNG, O OTT0I0G
atroTeAei TPOUTTOBEON yia TN BIWCIYOTNTA KAl TNV AVTAYWVIOTIKOTATA TNG OTn VEQ
oikovopia. H Body Shop 6a mpémer va avamtigel oAokAnpwpuéva  wneiaka

OIKOOUCOTAMATA, TTOU VA OUVOUAZOUV NAEKTPOVIKO EPTTOPIO, WNQIAKO MAPKETIVYK,



KoIvwVIKG dikTua Kal gpyaAcia big data analytics. H avamTuén wn@lakwy eUTTEIPILIV
TeAaTwy (digital customer experiences) Ba emITPEWEl OTNV €TAIPEIA VO evIOXUOEl TV
AAANAeTTIOpaon ME TO KOIVO TNG Kal VA dnUIoUpynoel DEDOUEVOKEVTPIKEG OTPATNYIKEG
(Deloitte, 2024). MapdAAnAa, n evowpdTwon TEXVOAOYIWV TeEXVNTHG vonuoouvng (Al) yia
TTPOCWTTOTTOINKEVEG TTPOTACEIG TTPOIOVTWY Kal blockchain yia Tnv ixvnAaciuétnta twv
TTPWTWYV UAWV Ba evioxUloouv Tn Sia@Aveia Kal TNV EUTTIOTOoUVN, dU0 BepeAindelg agieg

Tng Body Shop.

H 1pitn oTpatnyik KatelBuvon agopd Tnv evioxuon Tng BIWOIUNG KAl KOIVWVIKA
UTTEUBUVNG ETTIXEIPNUATIKOTNTAG, TTOU ATTOTEAEI avaTtdoTTaoTo TURa Tou DNA Tng Body
Shop. Z0pewva Pe Tn Bewpia Tou Shared Value (Porter & Kramer, 2011), o1 eTTIXEIPAOEIG
MTTOPOUV VA ETTITUYXAVOUV OIKOVOMIKN €TTITUXiO PETO aTTd TN dnuioupyia KoIVWwVIKOU
opéloug. H eTaipeia Ba PTTOPOUCE va ETTEKTEIVEI TA TTPOYPAPUATA TNG YIO TOTTIKNA
TTapaywyn Kal nBikéG TTPOUABEIEG, EVTAOOOVTOG VEEG OUVEPYAOIEG ME KOIVOTNTEG
TTAPAYWYWY KOl KOIVWVIKEG emmIXeIpoclis. EmmAéov, n emévduon o€ TrpoidvTa
AVOKUKAWONG KAl KUKAIKNG OIKOVOIaG, OTTWG ouokeuaoics TTOAATIARG Xprong kai refill
systems, Ba evioxUoel Tn oTPATNYIKA TNG dIAPOPOTIOINCT), TTPOCBIdOVTAG TTEPIBAAAOVTIKA
agia o1o brand (OECD, 2024). H BiwaoiudtnTa, ETTOREVWG, TTPETTEI VA TTAPAEIVEI OXI HOVO

NBIKA €1TIAOYN], GAAG OIKOVOUIKO €pyaAEio avATITUENG.

2¢ auTto To TTAaiolo, n Body Shop ptropei va emavatrpoodiopicel Tn 8éon Tng péoa atrd
OTPATNYIKEG ouveEPyaaieg (strategic alliances) pe start-ups, TTAVEMOTAUIA KOl TEXVOAOYIKG
IVOTITOUTQ, TTPOKEINEVOU va TTPOWwBRoEl KalvoTolia oTa “green cosmetics” kal oTnv
KaBapr Tapaywyn (clean manufacturing). H cuvepyartikr) kaivotopia 8a emTpéyel TNV
agloTroinon €EWTEPIKWY yvwoewy (open innovation) kai Ba evioxloel Tn SuVauIKA TNG
eTaIpeiag ot SIAPKI AVATIPOCAPHOYH Twv TTPOIGVTWY Kal diadikaciwy Tng (Teece, 2018).
Méow Tng evioxuong Twv Auvouikwyv IkavotAtwy, n Body Shop O6a atrokticel Tn
duvatotnTa va TTPORAETTEl aAAayEG, va TIG EVOWMNATWVEL YPAYOPA KAl VA TTOPAUEVEI

TTPWTOTTOPOG O€ £vav KAADO UE UWNAN) TEXVOAOYIKN TaxUuTnTaA.

‘Evag akéun otpatnyikdg agovag gival n avadiopydvwaon TG ETTIXEIPNOIAKNG OOUNG, ME
OTOXO TNV £VioXUON TNG ATTOTEAECUATIKOTNTAG KAI TN JEIWON TWV AEITOUPYIKWY dATTAVWV.
H véa 181oktnoia utrd 1o €mevOuTIKO fund Aurelius TTPOC@EPEI TNV EUKaIpia yIa Evav €K
BaBpwv Acitoupyikd etmmavaoxediaoud (business process reengineering), Tou Ba
emTpéWel Tn BeATiwon TNG €QodIaoTIKAG aAucidag Kai Tn peiwaon Tou AeIToupyikou
KooToug (Forbes, 2023). H atmokévipwon Twv AEITOUPYIWV Kal N EvioXuon TNG TOTTIKAG

QUTOVOMIAG TWV ayopwyv HTTOPoUV va TTPOCdWO0oUV cuehigia kal va evioxUoouv Tnv



TIPOCAPHOOTIKOTNTA  TNG ETAIPEIOG O  OIOPOPETIKA  TTONITIOUIKA KAl OIKOVOUIKA
TrepiBaAlovTa (Grant, 2021).

MapdaAAnAa, n Body Shop Ba trpétrel va dwael 18iaitepn £€u@acn oTnV ETAIPIKI KOUATOUpPQ
Kal oTn dlaxeipion avlpwTTivou duvapIKoU, TTou atroTeAolv Tn BAcon TG OTPATNYIKAG TNG
avayévvnong. H KaAAIEpyeia evOG OUHMETOXIKOU opyavwalakou TTePIBGAAOVTOG, GTTou Ol
epyalopevol evBappuvovTal va ekQpAalouv 10€€G Kal va CUUMETEXOUV 0T SIauOpPwWaon
oTpaTNyIKWY, 8a evioxUuaoel Tnv KaivoTodia kai Tnv agoaciwon (Hill & Jones, 2024). H Body
Shop ptopei va epapudoel TTpoypdupata employee engagement kai leadership
development, woTe va diac@aAiosl 0TI ol agieg TG BIwOINETNTAG AVTIKATOTITPICOVTAI O€
KGOt emmitredo dioiknong. H evduvduwon Tou avBpwtrivou Ke@ahaiou Ba atroTeAéoel

MOKPOTTPOBEGUO ETTEVOUTIKO TTAEOVEKTNAL.

‘Eva akéun onuavtikd oToixeio oTpartnyikolu oxedlaouou eivar n avabswpnon Tng
ETTIKOIVWVIOKAG OTPATNYIKAS (communication strategy). H etaipeia mpétrel va evioxuaoel
TNV auBevTik agriynon tou brand pe Bacon mpaypatik@ Oedopéva Kal PETPACIMG
amroteAéoparta. H diagpaveia ota ESG reports, n eIMkpivela oTn diaxeipion Kpicewv Kail n
agloTroinon Twv KOIVWVIKWY OIKTUWV yia SIGAOY0 PE TOUG KATAVOAWTEG €ival avayKaieg
OUVOnRKeS yia TNV emmava@opd Tng ePTTIOTOOUVNG KAl TNV €vioXuon TnG KOIVWVIKAG
emppong Tou brand (Kapferer, 2020). H agriynon mpétrel va cival cuvaioBnuartiké
TTAOUGIA, aAAG Kal ATTOBEIKTIKA I0XUPH -ouvduddovTag dnAadr To ethos pe 1o logos, 61Twg

atraireital amrd ) véa etroxr Tou “ethical consumerism”.

AtiCel etriong va uttoypauuioTei 611 n Body Shop mpémmel va evioxuoel Tn diaxeipion
KivdUvou Kal avBekTIKOTNTOG (risk and resilience management), 18iwg o€ yia Trepiodo TTou
0 KAGSOG TwV KOANUVTIKWY €TTNEEACZETAI OTTO OIKOVOUIKEG ABEPAIOTNTEG, DIATAPAXEG OTIG
EQODIAOTIKEG OAUCIDEG KAl KAIMATIKEG TTPOKAACEIS. H dnuioupyia evog OuoTAUATOG
éykaipng trpoeidotroinong (early warning system), Baciopévou og dedopéva Kal TEXVNTH
vonuoaouvn, Jtropei va BonBnoel otnv TTPORAEWnN Kpiogewv Kal TNV Taxeia TTpocapuoyn
NG oTpatnyikig (OECD, 2024). Autr) n TTPOCEYYION CUVOEETAI AUECA PE TN Bewpia Twv
Auvapikwy IKavoTATwy, KaBwg evioXUEl TNV TTPOVONTIKOTNTA KAl TNV QVOEKTIKOTNTA TOU

opyaviouoU.

TéAog, TTpoTeiveTal N dnuioupyia evég ZTpaTtnyikou Kévtpou Biwoiudtntag (Sustainability
Strategy Hub), TTou Ba Acitoupyei wg dIaTOUEAKOS INXAVIOHOG OTPATNYIKOU OXESIOCHOU.
To kévtpo autd Ba TrapakoAoubei dieBveic Tdoelg, Ba afloloyei deikTeg ammddoong ESG
Kal Ba cuvTovilel dpdoeig Biwoiung kaivotopiag. Me Tov TpoTTo autd, n Body Shop Ba
MTTOpECEl va dlatnperoel Tov poAo TNG w¢ TTaykOouIou nyETn OTnv NOIKA opop@id,

ouvOUAlovTag KOIVWVIK ETTIPPON PE ETTIXEIPNOIOKA aploTeia (Porter & Kramer, 2011).



2UVOAIKA, Ol OTPATNYIKEG TTPOTACEIC TTOU TTPOKUTITOUV aATTO Tnv Trapoucd avaAuon
avadeikvuouv OTI To PEAov Tng Body Shop egaptdral ammd Tnv IKavotTA TNG VA
AVOVEWVEI DIAPKWG TO JOVTEAO BIWCIPNOTNTAG TNG, VO ETTAVOCUVOEETAI JE TIG PICEG TNG KAl
va agloTrolei TNV TexvoAoyia w¢ KAtaAUutn aAAayis. Me Tn owoTh €@apuoyr Twv
TTAPATTAVW OTPATNYIKWY, N ETAIPEIQ UTTOPEI OXI MOVO VA AVOKTACEI TV AVTAYWVIOTIKOTNTA
NG, AAAG Kal va atroTeAéoel TTPOTUTTO PBILOCIUOU JETAOXNMATIONOU yia Tov d1eBvr) KAGdOo

KOAAUVTIKWV.

8.6 MNpoTdoeig yia peAAOVTIKN épguva

H SWOT Analysis, Tapd tn diaxpovikr Tng aéia, eakoAouBei va atmoteAei éva (uvtavo
Kal eEeANlooOPEVO TTEDIO ETTIOTNUOVIKAG dlEpElivNONG, TO OTTOI0 UTTOPEI VA EUTTAOUTIOTET
TTEPAITEPW MEOW VEWV BEWPNTIKWY KAl EPTTEIPIKWYV TTpoocyyioswy. H peAétn Tng Body
Shop avédeife o611 n SWOT, otav epapudletal ue PeEBODOAOYIKI) CUVETTEIQ, OTTOTEAEI
IOXUpG epyaAeio aTpaTtnyikou avaoToxaouou. QaTtdéco, n petafaAAduevn @uon Tou
ETTIXEIPNMATIKOU TTEPIBGAAOVTOG dnuIoupyEi TNV avaykn yia cuoTnuaTikéTepn eupaduvaon
Kal avabewpnon Twv UTTapXOviwyv BewpnTIKWV TTAQICiwyY. ETTopévwg, N MEAANOVTIKN
épeuva Ba TTIPETTEl va ETMKEVTPWOEI OTnV TTOCOTIKOTTOINGN KOl TUTTOTTOINGN Twv
ammoteAecpdaTtwy NG SWOT, waTe va evioxuBei n emoTtnuovikh g eykupdtnta (Hill &
Westbrook, 1997).

Mia evdia@épouca KaTelBuvan yia TTEPAITEPW £Peuva agopd Tn ouvdeon Tng SWOT pe
Ta yeydha dedopéva (big data) kai Tnv TexvnT vonuoouvn. H evowpdTwon avaAuTIKwy
epyoAciwv  Oedopévwv  uUTTOPEl va EMTPEWEl TN OUVAOUIKA ETTIKAIPOTIOINGN  TWwV
TTapayoéviwy 1ng SWOT kal Tn dnpioupyia PHOVTEAWV TTPOBAEWNS yIa TIG JEAAOVTIKEG
HeTaBoOAEéG Tou eEwTepikoU TTEPIBAAAOvVTOG (Deloitte, 2024). Méoa ammd tnv avaAuon
MEYAAwV Oykwv TTANPOQOPIWY, OTTWG OedOPEVA  KATAVOAWTIKAG OUUTTEPIPOPAC,
KOIVWVIKWV Taoewv 11 ESG avagopwyv, utropei va emiTeuxBei £vag véog TUTTOG «EEUTTVNG
SWOT», TTou Ba emTpETTEl TNV AUECT TTPOCAPUOYH TWV OTPATNYIKWY OE TTPAYMATIKO
Xpovo. H peAMovTIKn €pguva Ba ptropouoe, eTTOPEVWG, va diEpEUVROEl TN dnuioupyia
TTAQTQOPPWY  TEXVNTAG vonuoouvng TIOU dauTopartoTrolouv  Tnv  avaluon SWOT,

EVIOXUOVTaG TN AfYn atro@aoewyv o€ TTOAUTTAOKA TTEPIBAAAOVTA.

MapdAANAa, onuavTIKr TTPOOTITIKN VIO TNV aKadnuaikr KoIvoTnTa atroteAei n digpelvnon
NG dlacTaupwaong Tng SWOT pe 1a ouyxpova poviéha ESG (Environmental, Social,
Governance). Kabwg ol eTTIXEIPROEIG KAAOUVTAI va EUBUYPAUNICOUV T OTPATNYIKI TOUG
ME Toug oTdX0UG BiwaoipotnTag, n SWOT utropei va petatpartrei o€ epyaieio agiohdynong
ESG embddoewyv. H peAoVTIKA £peuva PTTopEi va E€TACEI TTWG OI OEIKTES BIWTINOTNTAG

MTTOpOUV va evowpatwBouv oTta Téooepa media g SWOT -yia mapddeiypa, n



TTEPIBAANOVTIKR) KalvoTodia wg duvaun (Strength), n Koivwvikh aviocoTnTa w¢g aTtreiAf
(Threat), | o1 TTOAITIKEG Biwoiung TTpounBeiag wg eukaipia (Opportunity) (OECD, 2024).
‘Eva TéT010 JOVTENO Ba €TTETPETTE TN OUCEUEN TG OTPATNYIKAG avAAUCNG KE TNV ETAIPIKN

UTTEUBUVOTNTA, EVIOXUOVTOG TN oUvOEoN UETAEU Bewpiag Kal TTpdEng.

EmmmAfov, YeEANOVTIKEG £peuveEG PTTOPOUV Va £0TIGOOUV OTNV TTOMITIOMIKA &1GCTACN TNG
SWOT Analysis, dlgepeuvwvTag Tov TPOTIO E TOV OTTOIO OI BIAPOPETIKEG KOUATOUPEG Kal
ayopég eTTnpeddouv TN aTPATNYIKN EPUNVEIQ TWV SUVAPEWYV KOl adUVAMIWY. ZTO TTAQiCIO
TwWV TTOAUEBVIKWY eTaipeiwy, 6TTwG N Body Shop, n epunveia autwy Twv TTApaPETPWYV
HTTOPEl va dIa@Epel ONUAvTIKA avaAoya HE TIG KOIVWVIKEG Ogieg, TA KATAVAAWTIKG
TPOTUTTO KOl TIG TTPOOdOKieEg TNG KABe Treploxns (Crane & Matten , 2019). Mia
OIATTONITIOUIKY) TTPOCEyyIon Ba ouvéBaAe OTNV aAvdAaTITUEN MIAG TTIO  €UEAIKTNG Kal
TIONTIOUIKG  TTpocapupoopévng SWOT, KavAg va  A€IToupyei atmoTEAEOUATIKA  O€
TTaykOouIa KAipaka. AuTo To epeuvnTIKO TTEdi0 Ba evioxue TNV KATAvONON Tou TPOTIOU JE
TOV OTI0I0O N OTPOTNYIKN Yvwon OIaUoPPWVETAl PECoO O€ OIQPOPETIKA BETUIKA Kal

KOIVWVIKA TTAaioIa.

Mia GAAN onuavTikA KateuBuvon yia Tn JEANOVTIKA £peuva agopd Tn ouvdeon Tng SWOT
ME TNV ETTIXEIPNMATIKA KAIVOTOMIa Kal TIG OUVAMIKES IKavoTnTeG. H peAETn TG Body Shop
empepaiwoe 011 n SWOT ptropei va A&itoupynoel wg PNXAvIOPOG KAAAIEpyEIaS TNG
OPYAVWOIOKAG PABnong, epooov evowuaTwlei otn diadikaoia oTpaTnyIKAG avaTTugng
kal avavéwong (Teece, Dynamic capabilities and strategic management: Organizing for
innovation and growth, 2018). MeAAovTIKEG HEAETEG Ba pTTOpOUCAV VA AvATITUEOUV
HovTéAa TTOU OuUVOEoUV TIG TEOOEPIC TTapauéTpoug TG SWOT pe TIG Tpelg Baoikég
AeIToupyieg Twv SUVAUIKWY IKAVOTHATWY -TAV QVIXVEUOT EUKQIPIWY, TNV OIOTTOINCH TOUG
Kal TN SlauépPwaon opyavwolakwy TTépwv. Me autdv Tov TpoTmo, n SWOT utropei va
MeTaTPATTIEl O€ evepPYd £pYOAEi0 OTPATNYIKAG TTPOCAPUOCTIKOTNTAG, IKAVO va KaBodnyei

TIG ETTIXEIPAOCEIG OTNV ETTOXN TNG OUVEXOUG aAAaYNG.

TéNog, TTpoTeiveTal N avamTuén TTepaITépw case studies o€ dlaQoPETIKOUG KAGBOUG, WOTE
va a&iodoynBei n TTpooappooTikOTNTa TNG SWOT o€ OIaQOPETIKA  ETTIXEIPNTIAKA
mepIBaAAovTa. Av kai n Body Shop atroteAei uTTodeIyPaTIKE TTEQITITWON MIOG ETAIPEIOG UE
KOIVWVIKH a1rooToAR, Ba Atav XpAoiuo va g¢etaaTei n epappoyn Tng SWOT o€ eTaipeieg
TEXVOAOYIOG, XPNUATOOIKOVOUIKWY UTTNPECIWY [l AyPOTIKNAG TTapaywyns. Mia ouykpITIKN
avdAuon Ba utTopoUloe va atmoKaAUWEl TTWG OIOPOPOTTOIEITAI N ATTOTEAECHUATIKOTNTA TNG
SWOT avdloya pe Tn @UON TNG ayopdg, Tn oTpaTnyiKh wpIiudtnTa Kol TN BoMIKN

utrodoun k&Be opyaviopou (Grant, 2021). H dnuioupyia evag evotroinuévou BewpnTiKoU



TTAaiciou, To oTroio Ba gpunvelel Tn SWOT pe Bdaon Tnv TTOAUTTAOKOTATA TwV KAGOWV, Ba

OUVEIOQPEPEI ONUAVTIKA OTNV €EEANIEN TOU OTPATNYIKOU PMAVATIPEVT WG ETTIOTAMNG.

Zuvoyidovtag, n MEAAOVTIKN €peuva KaAEiTal va TTpoXwproel TEpa amd Tn OTATIKN
atreikévion TTou Trapadociakd xapaktnpiCel Tn SWOT kai va Tnv eTTavatrpoodiopioel wg
EUQUEG, OUVAUIKO Kal SIETTIOTNMOVIKO epyaAgio. Méoa atrd TNV evOwPATwon dedopévwy,
Texvoloyiag, ESG O<IKTWV Kal TTOAITIOUIKWY TTapapéTpwy, N SWOT ptropei va e€eAixBei
ot éva OAoKAnpwpévo oUoTnua OTPATNYIKAG dloiknong, 1Kavé va kabodnyei TIg
emyeipAoeig Tou péANovTog. MNa T Body Shop kai Tig eTaipeieg TTou Ba akoAouBricouv
TTapopolo OpdHo, AUTA N TTPOOTITIKI] CUVIOTA OXI JOVO gukaipia BeATiwong, aAAG kal
ATTOPAITNTN TTPOCAPUOYN O¢ évav KOO0 ATToU N OTPATNYIKA ETTITUXIA Ba eEapTdTal AT
TNV IKavOTNTA OUVOECONG YVWONG, TEXVoAoyiag Kal KoIvwVIKAG agiag (Porter & Kramer,
2011).
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