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ITEPIAHYH

H mapovca dumhopatikny epyacio e€etdlel tov polo TV cvotnuatov Awyeipiong
[Telaterakmv Zyéoewv (CRM) kou tov Data Analytics otnv katavonon kot eatopikevon
G EUMEPIOG TOV KATOVOAMTY] GTO GUYYPOVO EMEPNUOTIKO TEPPAAAOV. XTNV YnEloKn
enoyn, OMOL Ol KATUVOAMTEG elval TEPIOCOTEPO EVNUEPOUEVOL KOL OTTOLTNTIKOL, Ol
EMYEPNOELS KOAOVVTOL VO 0EOTOMGOVY TO. OEO0UEVO TOV GULAAEYOLV TPOKEUEVOL VL
OMNUOVPYNGOVY TPOCOTOTONIEVES KOl 0VGLOOTIKEG epnelpieg. Verhoef et al., 2009

H epyacia avalder apywkd to Oewpntikd mhaicio g eumeipiog meAdrtn, g
eEatopikevong, v cvotudtov CRM kot g avdAlvong 0edopévmy, avadelkviovtag
HETOED TOLG OICVVIEST. X1 GuvEYEla, eEetalovtal ot dtapopetikoi Tomor CRM kot ot
Baowég texyvikég Data Analytics mov ypnoiomotodvtal yioo T AYN OTPATNYIKOV
ano@doewv Kot T PeAtimon ¢ epnelpiog tov meddn. Payne Frow, 2005

Y& MPOKTIKO eMimed0, mopovcoldlovtol dVo peAéTeg mepintmong, Tov etupeldy L’Oréal
Kol Zara, pe 6toyo Vv avdoein tov 1poémov pe tov omoio ta CRM kot ta Data Analytics
epapuolovtar oy Tpdaén ywoo v evioyvon g e€OTOMKELONG, TNE TICTOTNTOC KOl TNG
YNOEOKNG EUTAOKNG TOV TEAAT®V. TEAOG, TPOYUATOTOLEITOL GUYKPITIKY] OVAALOT Kot
OlOITLTMOVOVTOL GUUTEPAGHOTO KOl TPOTAGELS YO EMYEPNCE 7Tov  emBouodv  va
V10HETGOVV Ula TEAATOKEVTPIKT], OEGOUEVOKEVTPIKY| oTpatnyikY|. (Payne and Frow, 2005)

[TPOAOI'OX

H mopovca dumhopatikn epyacio ekmovinke oto mAOICI0 TNG OAOKANP®ONG T®V
OTOVOMV OV KOl TPAYHOTEVETAL TOV pOAO TV cvotnuatov Awayeipong Iledateioxmv
Yxéoewv (CRM) kot tov Data Analytics otnv Katavonon kot eE0Topikevon g epmelpiog
TOV KOTOVOAMTY. XTI GOYXPOVN YNOWKN €MOYN, OMOL Ol EMXEPNOCES KOAOVVIOL VO
avTomokpliovV o€ £va cLVEXDG LETARAAAOUEVO KO 10104TEPA AVTOYOVIGTIKO TEPPAALOV, M
KatavONnomn 10V TEAATN Kot 1) ONpovpyio eEUTOUIKEVUEVOV EUTEIPLOV ATOTEAOVV KPIGILOVG
Tapdyovteg PLdctung avantuéng.

H paydaio £€MEN g Teyvoroyiog kot 1 avEavopevn doBectudTnTo 0E00UEVOV EXYOVV
petacynuotiost pilikd Tov Tpdmo e TOV 0010 Ol EMYEPNOELS AAANAOETIIPOVY UE TOVG
katavadwtés. Ta cvotiuato CRM, 6e cuvovacud e TG TPONYUEVES TEXVIKEG OVAAVOTG
dedopévmv, TPOGEEPOLY TN dVVOTOTNTO GLAAOYNG, emeEepyaciog Kot  a&lomoinong
TANPOPOPLDOV OV EMTPETOVY TN PaBOTEPT KOTAVONON TOV OVAYK®V, TOV TPOTIUNCEMV KOl
NG CLUTEPIPOPAS TWV TEAATADV.



21606 TG epyaciog eivar ) Bewpntikn Kot TPOKTIKN dtepevlivnon tng cvpfoing twv CRM
kot tov Data Analytics ot S10pOpE®ON UI0G TEAATOKEVIPIKNAG OTPATNYIKNG KOl OTN
onuovpyia  efatopikevpévav  gumepldv. Idwitepn épeacn divetor oty avdivon
EMTUYNUEVOV ETLYEIPNUATIKAOV TPOKTIKOV LEGO OO TN LEAETT TEPUTTAOCEMY TOV ETALPEIDV
L’Oréal xor Zara, mpokeévov vo avoderyBobv ot S10QpopeTIKEG TPOCEYYIGEIS KOl Ol
BéLTIOTEG TPOKTIKES TTOL £POPUOLOVTOL GE HLOPOPETIKOVS KAAGOVG.

H epyocia @lodo&el vo cvpPdier oty KoTovonon Tng ONHociog Tng avaAvong
JEOUEVOV KO TNG OTPOTNYIKNG O0EIPIONG TEAATEILKDOV GYECEWV, TOGO € BewpNnTIKd 0G0
KOl OE TPOKTIKO €MIMEDO, TPOGPEPOVTOS YPNOILO CGLUTEPAGLOTO Y10, EMLYEPNOELS KoL
peArovtikovg epeuvntéc. (Kotler and Keller, 2016)

Kepdrato 1: Ocwpntikd [Thaicto

1.1. H onuaocio tg eumepiog tov mehdn ot cOyypovn entyeipnon

21 oOyyxpovn €noyn, 0oV N TeXVoAoYia Kot 1) mAnpopopia kabopilovv oe peydio Padud
TOV TPOTO AEITOVPYIOG TOV EMYEPNGEW®V, N EUTEPia TOL TEAATT ExEL avaderyOel o€ Evav amd
tou¢ Mo kafoplotikoVs mapdyovteg emitvyiog kol dapopomoinong oty ayopd. H
enmyeipnon dev apkel TAEOV v TPOCPEPEL VAL TOOTIKO TPOTOV M 0L AVTOYOVIGTIKY TIUY|
YPEWLETOL VO TPOGPEPEL [LL0L GUVOAIKT EUTELPIO TTOV VO VTATTOKPIVETOL GTIG TPOGOOKIES, TG
avlykeg kot to. cvvoucOnuota tov meAdtr. O meEAdTNG TG YNOWKNG €moyng eivor
TEPIOCOTEPO EVNUEPMUEVOG, O ATALTNTIKOG Kot Atydtepo drateBeyévog va dgiéetl avoyn oe
OGVLVETELEG 1] 0CAPELES. AVTO onpaivel OTL 1| oyéon Tov Le TNV emyeipnon dev meplopiletan
o€ o amAr] ovvoAdoyn, oAAG eeMoceTon oe o GuveXN, OWOPACTIK Kol GUYVE
cuvawsOnuatikd poptiopévn epneipia. (Kotler and Keller, 2016)



H évvola g epmeipiog Tov mELITN, AVOQEPETAL GTO GUVOAO TMV OAANAETOPACE®DY TOL
Exel €vog TEAATNG e (ol emyeipnon, amd v TpdTn yvopyio péxpt kot v e&ummpétnon
petpd v moAnon. Kébe onueio emapnc, eite euowkod gite yneokd  SlOpHOPPOVEL TN
GLVOAIKN EVTUTTIMGT TTOV ATOKTA O TEAATNG Y10 TNV EMyEipNn oM. AvTi 1 EVTUT®OT EMNPedlel
dpeco TV KOvVoToinon Tov, TV Tpdhect Tov va emavaldfet pia ayopd kot tn 6160gom Tov
v 6LoTNoEL TV enmyeipnon oe dAlovg. H kadn sumepia ytiler eumotoovvn, evicoydel
eNUN Ko cupPAAeL ot dOnpovpyio oTadEp|g TEAATEWKNG PAONG, EVAO 1) APVNTIKY EUTEIPIQL
£xel ouVNOWG AUECES KO EKTETOUEVEG ETMTMOGELS GTN PN KO TO OIKOVO LUK OO TEAEGLLOTOL
g emyeipnong.

H teyvoroyikn mpdodog kot 0 Yynelokdg LETACYNUATIGUOS £XOVV UETAPOPPAOGEL PLUIKE
TOV TPOTO LE TOV 0010 01 EMLYEPNOELS avTIAapPavovtot kot dtayelpilovtal tnv eumelpio Tov
weddtn. Ot véeg texvoAoYyieg, Ommg M TEXVNTH VONUOoLVY, To. PEYGAa dedopéva, to cloud
computing Kol T0 SIKTLO TOV TPAYHOTOV, £XOVV EMITPEYEL T GLAAOYY Kol avAALGT
TEPAGTION OYKOL TANPOPOPLAOV Y10 TIC TPOTIUNGELS, TIG GUVNOEIEC KOl TIC GLUTEPLPOPES TOV
KATOVOAOTAOV. Méca amd ovtd To. 08dOUEVO, Ol EMYEPNOCELS UTOPOVV VO KOTHUVOOLV
Babvtepa Tov mEAATN, VO TPOPAETOVV TIG AVAYKES TOV KO VO TTPOGPEPOVY O GTOYEVUEVES
Kol Tpocwmomompéveg vnpeoies. (Pine and Gilmore, 2011)

H ynowkn emoyn €xel Kataotmoel Tov TEAATN] O €vEPYO KOl MO omontnTikd. Omwg
EMIONUOIVETAL GE GYETIKEG WUEAETEG, O CUYYPOVOG KATAVOAMTNG, 0V gival TAEOV TaNTIKOG
OEKTNG TTPOTOVIMV 1) VINPECIDOV, OAAL GUUUETEYEL EVEPYE OTN OOUOPOMOON TNG EUTELPIOG
T0V. Méca amd To LEGO KOWVOVIKNG SIKTOMONG, TIG SL0OIKTLOKES AEIOAOYNGELS KoL T O10pKN
EMKOVOVIN LLE TIG EMYEPNOELS EKPPALEL TIC AMOWYELS KOl TIC TPOCIOKIES TOV, EMNPEALOVTOG
OVLGLOGTIKA TN GNUN KO TN GTPUTNYIKN TOV OPYOVIGU®OV. AVvTOG 0 VEOG POAOG TOL TTEANTN
oonyel TIg eMYEPNOES Vo VLIOOETNCOLV U0 TO TEAATOKEVTIPIKN TPOCEYYIGN, OMOL 1|
KOVOTO{NoT KOl 1 0(pOGImMOoT) TOL TEAATN ATOTEAOVV TOV PAGIKO TUAMVO TNG GTPATNYIKNG
tovuc. (Peppers and Rogers, 2016)

H eumepia tov mehdtn oev mepropiletar povo otn PBertioon tov vanpesudv 1 NG
EMKOWVOVIOG, OAAL GULVOEETOL QUECOH LE TNV ETOUPIKN KOLATOVPO KOl T GTPUTNYIKY|
avdntuén. Ot opyaviopoi mov divouv mpotepadOTNTA 01N PeATioon G eumepiog TtV
TEAATAOV TOVG AVATTOGGOVV KOWOTOMES, EVIGYDOLY TN PN TOVS KOl OTOKTOVV JLOpKEG
avtoyoviotikd mieovéktnua. H enévovon oty gunepia Tov meAdtn amo@épel TOAAUTAL
0éAN: awénuévn moTdTNTO, LEIMOT TOV KOGTOVG AOKTNOTG VEWV TEAATOV, BeATion g
gwovag tov brand kot telkd, pokpoypovia kepdopopio. (Wedel and Kannan, 2016)

Eivon emopévmg EekdBapo 4TL 6T GOYYPOVI EMYEPTLLOTIKT TPAYLLOTIKOTNTA, 1] EUTEPIN
oV meAdtn dev egivarl pa degvtepedovsa Agttovpyion 0AAL €vog amd TOVG POCIKOTEPOVS
TVADVEG TAV® GTOVG 0TOT0VE otKodopeitar 1 emitvyia. Ot ETYEPNGES TOV KOTAPEPOVV VO
TPOCOEPOVV EUTEPiEg OV EEMEPVOVV TIG TPOGIOKIES, O LOVO eEacpaiilovy T datnpnon
¢ melateing TOvg, OAAG OMUovPYolV KOl [ 1oXLPY cuvarsOnuatiky cHvoesn, mov
amotelel TO MO MOAVTIHO KEQAAOLO o1 VE Moy TS WYnoakng owovopiag. (Chen et al.,
2012)



1.2 O porog ¢ e&atopikevong otn dnuovpyia agiog

H eéatopikevon €xetl e&elybel o€ o omd TIC O OVGLUGTIKEG GTPATNYIKEG dNovpyiog
alag v TIc emyelpnoels g ynoewokng emoyns. Ilpoxkerrar ywo v kavoOTnTo oG
emyeipnong va Tpocsappolel o TpoidovTa, TIG VINPEGIES KoL TNV EMKOVOVIN TNG OVAAOYO LE
TIG OVAYKEG, TIC TPOTUNGCES KO TN GLVUTEPIPOPE KAOe meddtn. H mpaxtikny avtn, mov
TOAOLOTEPA. NTOV TPOVOLLIO UEYAA®V eTanpeldv pe mpdoPaor oe eEehypéva TEXVOLOYIKA
epyareia, £xel TAEOV KATOGTEL TPOGITN Kol EPAPUOGIUT GE OAO TO PAGLO TOV ETXLYEPTCEDV
YGpN GTNV TPOOSO TOV YNPLIK®OV TEYVOAOYUDV.

H a&io g e€atopixevong £ykertatl 6To OTL LETATPEMEL TN GYECT UETAED EMYEPNOELS KOl
TEAQTN OO O OMAN] EUNOPIKY] GUVOAAOYT] O©E M0 TPOCHOTIKN KOl OpPidpoun
aAAnAeniopaon. O mehdng vidmBetl 6Tt avayvopileTor ¢ Lovadikd Atopo, OTL 1 emtyeipnon
KOTOVOEL TIG OVAYKEG TOV Kol Tpocappoletor o€ avtéc. Avt 1 aicOnon mpocoyng kot
KOTOVONGONG, EVIGYVEL T1 GLVOIGONUATIKY] GUVIEST] Kol OVEAVEL TNV QPOGIwGT TOL TEAAT,
KATL TOV paKpoTtpOBeSLO 00N YEL OE PEYOADTEPT EUTIOTOGVUVY Kot GTAOEPOTNTO OTIC GYEGELS
HE TV emyeipnon.

H avértuén tov cuotudtov dtayeipiong nehateiakav oxécemv (CRM), tov big data kot
TOV TEXVOA0YLOV ToV Atodiktov tov [lpaypatov (Lot) £xel emrpéyel otig entyelpnoeig va
oLAAEYOVV, va. emeEepyalovTal Kot VoL aVOADOVY dedOUEVO O TTPaYUATIKO XpOvo. Méca amd
OUTEG TIC OLOIKAGIEG WITOPOVV Vo €VTOTILOUV TPOTLTO. CLUTEPLPOPAS VO TPOPAETOLV
avAyKeg Kol vo. oyedlalovy o OTOYEVUEVES evépyeleg eEumnpétnong N mpodOnong. Ot
TEYVOAOYIEC QVTEG £XOVV HETATPEYEL TNV EENTOMIKELGT OO LU0 TEPLOPIGUEVT] TPOUKTIKT OE
éva. TANPEC OTPATNYIKO €pYyoAelo mov ovvoLAlel TEYVOYV®Oin, KOOTOMioL Ko
TEAUTOKEVTPIKT) KOLATOVPOL.

To 1001KTVLO TV TPAYHATOV, Y10 TOUPASELY O, TAPEXEL OTIS EMLYEPNOELS T OLVATOTNTA
VO KOTOVOOUV TN GLUTEPLPOPA TOV TEAATMOV TOLG HEGOH OTO TN YPNOT OCLVOESEUEVOV
OLOKEVOV Kot aoONTpwv. Avtiy 1 pon 0edopévev, 6Tav avaivbel cmotd emTpénel TV
AVATTUEN TPOVONTIKADV EVEPYEIDV, OGS 1) TPOANYT PAABOV, 1| TPOGAPLOYN TPOIOVI®V GTIG
avdykeg Tov ypnotn Kot 1 mwopoyn e€atopukevpévav epmeipuov. H emyeipnon dev mepiuévet
TAéOV va ekQpacTel Eva TpOPANLe 0ALG TO TPOPAETEL KO TO aVTIUETOTILEL TPV €MNPEdOEL
OV TEAATN. AVTO eVioyDeEL TV EUMIGTOCLVN Kol TV aicOnon epovtidag mov Pubvel o
neAdTNG, CLUPAALOVTAG GTN ONpLIOVPYIL IGYVPTG KOl LOKPOYPOVINS GYECTG.

H e&atopikevon dev oeehel pdévo tov meAdtn aAld Kot v 01é v enyeipnon. Méoca
amod TNV KOADTEPN KATAVONGCN TOV OVOYKAV Kol TOV TPOTIUNCEDV TOV TEAATAOV, Ol
EMYEPNOELG UTOPOVV VO BEATIGTOTOMGOLVV TN ¥PNOT| TOV TOPMOV TOVS, VO, AVENGOLY TV
OOSOTIKOTNTO, TMV KOUTOVIDV TOVS Kol VO UEWGOLV To. KOGTN Tov oyetilovion pe un
amod0TIKEG evEpyeleg papkeTvyk. EmmAiéov, n eatopikevon odnyel o€ avénuéves TmANcELG
KOL EVICYLUEVT EIKOVOL EUTIGTOGVUVNG, OPOV O TEANTNG OVTIAAUPAVETOL TNV EMYEIPNON ®G
&vav GOULOYO OV TOV KOTOVOEL Kol ToV eEumnpeTeEl.



10 olOyypovo KOGHO, 6mov N TANpoeopia gival dueso dbécUn Kot 0 avTayOVIGHOG
evtovotatog, m efatopikevon amotedel kabopiotikd mapdyovta Stapopomoinong. Ot
EMYELPNOELG TOV UTOPOVV VO LETOPPACOVV TO OEOOUEVE, GE YVMGT KOL TN YVAOGOT G€ EUmelpia
INUovpYoLV Evav KOKAO a&iag Tov SVGKOAN aVTIYPAPETOL OTd TOVG AVTOYWVIOTEG Tovg. H
onuovpyia a&iag péow g efatopikevong dev TPOKHTTEL POVO amd TNV TEYVOAOYIKY|
wKavoTnTa aAAG Kupimg amd v katavonon Ot kdbe meAdng amoteAdel pia Eexympiotel
wotopia, (o Eexywplot 1oTopia, HE TIG OTKES TOVE OVAYKEG Kot TPOGOOKIES.

Apa, 1 e€otopikgvon dev elval amA®G Lo TEXVIKT] LOPKETIVYK 1] éva epyareio TpodOnomg
poiovtwv aArd o fadid aArayn eriocoiog. Exepdlel tn oTpo@r| TV ETYEPNGEDV TPOG
tov GvBpwmo, v emdiwEn TG OLOINCTIKNG oYEons Kot g Prwong aviamtoéng. H
emyeipnomn mov Ba UToPEGEL VO GLVOVAGEL TV TEYVOAOYIKT KOVOTOUiO [E TV avOpdTivn
katavonon Oa elval ekeivn mov Oo xoatagépel Oyt LOVO VA IKOVOTTOGEL, OAAL KOL VO
EUTVEDGEL TOV TEAITN TNG, OMpovpydvTag adio mov dlapkel kol vioyvetl ) Béon g 6To
ovyypovo emyelpnuatiko tepPdiiov. (Wedel and Kannan, 2016)

1.3. Ztpatnyikn dwoiknon nelotelokdv oyécewv (CRM)

H otpamywn dwoiknon nedateiokdv oxéoemv (Customer Relationship Management —
CRM) amoteAel BepeMddn mrvyn g oOYYPOVNG EMYEPNUATIKNG OTPATNYIKNG, KOOMDC
EMIKEVIPMVETOL OTI ONUovpyio, oI OWTNPNOTN Kol EVIOYLON TOV GYECEWV UETOED
EMYEPNOELS KO TEAUTN. XTO ONUEPIVO EMYEPNUATIKO TEPIPAALOV, OOV O AVTOYWOVIGUOG
elvat €vtovog ko o1 TeEAdTEC £x0VV 61N 010e0M TOVG TANBMPO ETIAOY®V, 1] OKOOOUN G HLOG
oY£0MG EUTIGTOGVVIG Kol 0pOoGimong KabioTatal Kpioog Tapdyovtag S1opopomoinong Kot
Budoung avantuéne.

H évvoia tov CRM dev meplopiletar amimg otn ¥pnon TEYVOAOYIKOV EPYOAEIDV Y100 TN
oVALOYN OedOUEVDV TEAOTMV. AVTIOETMC, OMOTEAEL O OAOKANPOUEVN] EMLXEPTOLOKN
QUocopio. oV €0TIALEL OTN KOTOVONON TOV OVOYKAV, TOV TPOTUNCEOV Kol TNG
CLUTEPLPOPEG TOV TTEAATT), L€ GKOTO TNV TPOCAPLOYT TOV TPOIOVIOV, TOV VINPECIOV KoL
TOV ENKOWVOVIOK®OV TpakTiK®V. H otpatnywkn dudcstacn tov CRM cvvictator 6t chvoeon
TOV 0E00UEVAOV OQVTOV LE TIG OUOKAGIEG ANYNG OTOPACE®YV, TOV GYEOOGHO TG EUTEPIOg
Tov eAdtn(customer experience) kot v evioyvon g a&iag {mng tov meddtn ( Customer
Lifetime Value).

H otpomyum mpocéyyion tov CRM amaitel tpia Poocwkd emimeda dwyeipiong:
EMYEPNOOKO, OVOALTIKO KOl cLvepyatikd. Xto emyyelpnolokd eminedo, 10 CRM
EVOOUATMOVETAL OTIG SL0OIKAGIEC TOANGEWV, EELINPETNONG KUt LAPKETIVYK, ONUOVPYDVTOG
L0 GLUVEYT KOl TPOCOTOTOMUEVT EUTEIPIOL TEANT. XTO AVAALTIKO EMIMEDO, M EMLYEIPNOM
a&lomotel To 0ed0UEVA TOV GLYKEVIPOVEL Y10, VO EEAYEL YPNOIUES TANPOPOPIES GYETIKA LE TIG
avaykeg, Tig GUVNOELES KO TIg TPOGdOKieg TV TehatdV TG. TéA0G, 6T0 cuVEpYTIKO EMiMEdO,
CRM 3d1evkoAlvel T por| TANPoQopiog avaplesd oTo dlopopd TUMHOTO TG EMXEipNONG,



0ALG Kot TN cvvepyacio pe eEMTEPIKOVS CLUVEPYATES, LE GTOYO TN GLVOMKY PeAtimon g
eumepiog mweAd.

H emruyia pog otpatnyikng CRM eéaptdtan amd Ty KOVATOVpO TNG EMLYEIPNONG KoL TN
déopevon G vo TomofeTnoel Tov TEAATY] O0T0 KEVIPO OA®MV TMV OPACTNPLOTATOV.
Emyeipnoeig mov emevovouv G€ €KMOIOELON TPOCHOTIKOV, OTN OlGPAAICT TOWOTNTOG
dedopévov Ko otnv a&lomoinon g texvoroyiag, ETITLYXEVOLY HEYOADTEPT TKOVOTTOINGN
KO TIGTOTNTO TEAUTAOV, 00N YOVTOG 6€ BEATIMON TG 0mOS00NG KO TG OVTAYOVIGTIKOTITOG.
(Buttle and Maklan, 2019) (Kotler and Keller, 2016)

1.4. Awaovvoeon CRM — Data Analytics — Customer Experience
Awooovoeon CRM kon Data Analytics

¥t0 olbyypovo emyelpnuotikd mepiPaiiov, dmov mn mANpoopic amotehel TALOV TO
ONUOVTIKOTEPO KEPAAMIO KAOE opyavioHoV, 1 dIGVVOEST TV CLOTNUATOV Alayeipiong
[Tehatelokmv Xyxéoewv ( Customer Relationship Management- CRM) pe to cvotiuarto
Avaivong Aedopévav (Data Analytics) éxet avadeyBel oe évav amd TOVG GNUOVTIKOTEPOLS
TapAyovTeg emtuyiog kot frwoiudmrog towv enyepnoewyv. O cLVOLAGHOC VTOV TV dVO
eSOV ONUIOVPYEL [l OLVOLIKT] GYECT] TOV EMITPEMEL OTIC EMYEPNGELS VO AEIOTOOVV TOL
dedoéva Tov GLAAEYOVY KON UEPIVE Omd TOKIATEG TTNYEG, e 6TOY0 TN PabvTepT Katavonon
TOV TEAUTOV TOLG, TN PeATiOon TG OTPUTNYIKNG ANYNG OMOQAGE®MY KOl TEAKA, TN
OMUoVPYio LOKPOYPOVIOV GYECEMV EUTIGTOGVUVNG LE TOVG KOTAVOAMTEC.

To CRM, amd t @Oon 10V amotedel &va OTPATNYIKO KOl TEYVOAOYIKO €pPYOAEi0 TTOV
EMIKEVIPMVETOL OTN OLOYEIPIOT) TN OYEONG TNG EMYEIPNONG LE TOV TEAATT GE OAOL T, GTASLN
™G OAANAETIOpOONG OO TV TPOTN £MAPN £wG TNV ELANPETNON UETPA TV TOANGN. Méca
and 10 CRM, ot emyepnoelg cuAAEYOLV Kot amoOnKevovy KpIGES TANPOPOpieg OTTwG,
otoyElo ETKOWVOVIOG, 16TOPIKO AyopdV, TPOTWNGCELS Kot Tapdmova. 26Tt060, Ywpig v
VROGTNPIEN NG OVOAVTIKNG ENeEePYOciog OEOOUEVOV, OVTEG 01 TANPOPOPIES TAPAUEVOLV
OTOCTOGLOTIKEG KOt OV UmopovV va Tpoo@Eépovv otpatnyikn atia. Edd axpiog épyeton
va maigel kabopiotikd poAd to Data Analytics, 1o omolo petatpénet o dedopéva tov CRM
G€ OLGLOGTIKN YVAOOT).

Méom g avaivong 0edopévmv mov cuAAEYovTat amd to CRM, ot emyelpnoelg amoktovv
™ SLVVOTOTNTA VO KATavoo OV Babitepa T GLUUTEPLPOPA KOt TIG OVAYKES TMV TEAUTMV TOVG.
Epyaieio 0nwe ) tunpotonoinon teAatdv, N TpoyvooTtiky avaivor Kot eE6puén dedopuévav
(data mining) kaf1oTOHV EQIKTN TNV KATNYOPOTOINGT TOV TEAUTOV G OUAOES Le Pdom TV
a&la, ) cvuxvoTNTA AYOPDV, TO IGTOPIKO GLVOAAAYDV 1] TNV OAANAETIOPAOT TOVG LE TNV
enmyeipnon. Me avtd Tov Tpdmo, 01 amopdcelg dev Pacilovtal mAéov ot d1aicOnon oAl oe
OVTIKEWEVIKA guprjpata Ko petprioa otoryeio. H emyeipnon pumopetl va evromiler motot
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neAdTeg TOPOVS1AloVV HEI®ON GTIC AYOPEG TOVG, 0101 EIVOL TTO EMPPETEIS GTIV OTOYDPNON
KOLL TTO101 £X0VV T LeyoAnTePN ThavOTNTA VO avTamokpliohv o€ vEeg Kaumdvieg TpodOnonc.

H oavéloon dedopévav emitpénel emiong v wpoPreyn HEAAOVIIKOV TACEWOV Kol
CLUTEPLPOPADV, SIVOVTOG OTIC EMYEPNOELS TN OLVATOTNTA VO GYXEIALOVV TIG EVEPYELES TOVG
nponntikd. H a&lomoinon apoyvootik®v Hoviédmy, Yo mapadetypa pumopei va fonbnoet
GTOV EVIOTIGUO TOV TEAUTAOV OV €ivol TOavOTEPO VoL H10KOYOVV TN GLVEPYAGID TOVG 1 VO
vrodeifel ta mpoidvro mov Eyovv TN peEYoALTEPN MHAVOTNTO VO OyOPAGTOLV OO
OLYKEKPIUEVES Opadeg melaT®V. TTapdAinia, Héc® TG AVAAVONG OYOPUCTIKOV TPOTHTWV,
N enyyeipnon unopei va PeAtiotonotel T oTpaTnyIKn TomT0HETNONG TPOIdVTWOV 1) VO TPOTEIVEL
CUUTANPOUATIKEG OYOPES, EVIGYVOVTOS TOLTOYPOVA TNV KOvOoToinon kot v a&io Tov
TEAAT.

H emoyn tov peydiov dedopévav (Big Data) €xet evioydoel akOpo mePIGoOTEPO TIG
dvvartdtTeg avTNG NG Oovvoeons. O emyepnoelg mA&ov £€yovv TN SuVATOTNTA VO
GLAAEYOVV TEPAGTIONG GYKOVS TTANPOPOPLDV OTd TOIKIAIEG TNYEC — IOTOGEAIDES, EPAPUOYEG,
KOWOVIKG 0TKTLO, MAEKTPOVIKE KOTOGTNUOTO KOl QLOIKA ONUElD TOANONG- KOl Vo TO
evormolovv péow amd 10 CRM oymuatifovrtag pio ohokAnpopévn eikdva Tov merdtr. Avti n
OMOTIKN] TpooEyylon, yvwotn kot og «360 degree customer view»  emupémel TV
TapaKoA0VON G 0AOKAPOL TOV KOKAOL (NG TOL TEAATN Kol TN SWUOPPMCT) CTPATNYIKOV
OV OVTATOKPIVOVTOL OTIG EE0TOKEVUEVES OVAYKES TOV.

H dwovvdoeon CRM ko Data Analytics dev meplopiletor 6t GLALOYN TANPOPOPLOV
oAG petaoynuatiCel pillikd Tov TpoOmo pe TOov omoio AQUPAvVOVTOL Ol ETXEPNCLOKEG
ano@doels. H yvdon mov tpoxidntel omd v avadAvor dE00UEVOV EVOMUATMOVETOL TAEOV GE
KkéOe eminedo g Aertovpylag ¢ emyeipnong (amd TN oTPUTNYIKN HAPKETIVYK KOl TIG
TOANGCELS MG TN Olayeiplon amobepdtwv Kot tnv eEummpéon nedatov. [ Tapdaderypa, ot
EMYEPNOELS AAVIKOV EUTOPTIOV UTOPOVV VAL YPNGLLOTOUCOVV TO OEOOLEVO AYOPDV Y10, VO
AVOTPOGOPUOGOVY TIG TPOGPOPES TOVS 1 VO TPOGOUPUOGOVV TIG TYES TOVS OVAAOYO LLE TN
Mo, evd 01 ETAPEIEG VIINPESIDOV UTOPOVV Vi avaryvepilovy eyKaipmg SVoaPESTNUEVOVC
neAdteg Kot vo emepfoaivovv pv 1 ducopéokela eEehybel oe andAgio.

H ocvppoin g texvntig vonuocivng Kot TG Unyovig o€ auth T dadkacio eivor TAéov
kaBopiotikr). Ot é&umvot akyopBpot mov evompatavovtol 6ta cOyypove. CRM emrpémouvv
TNV AVTOUOT] OVOAVCT| OEO0UEVOV GE TPAYUATIKO ¥pOVO Kot T dINUovpyio TpoyvmsTIKOY
povtédwv mov pabaivovv cuveydg and tn cvunepipopd twv mehatdv. ‘Etol, to  CRM
LETATPENETAL GE EVOL «EELTVO» GUGTNLO OV UTopel va TpoTeivel Tpoidvta, vo TpoPAEyeL
aVAYKEG, VO TPOCOTOTOMGEL TNV EMKOWVOVIK Kol Vo BEATIOCEL T GUVOAIKT EUTEPiO TOV
neAdtn yopis avBpomvn mapéuPacn. H petédfoon and 1o mapadociokd oto «intelligent
CRM» amotelel YOopoKINPIOTIKO TOPAOEYHO TOL T®G 1 TEYVOAOYylo pmopel va
EMOVATTPOGOI0PICEL T O10YEIPLOT TOV TELUTEKDY GYEGEWMV.

H emtuyng dacvvdeon tov dvo avtdv cvotnudtov dev eaptdtor poévo omd v
TEYVOAOYIDL OAAGL KOl OO TNV OPYOVOTIKY] KOVATOUpa. Amouteitor 1 avamtvén piog
KOVATOVPOG Paciopévng ota dedopéva, OOV o1 amoPicelg Aoppavovtat Bdoet omodeiEemv
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kot Oyt vmoBécewv. H ovvepyacioa HETOED TOV TUNUATOV UAPKETIVYK, TOANCEWYV,
eEummpétnong medatdv kot dtoiknong gival amapaitntn, dote to CRM kot to Analytics va
Aertovpyohv ®¢ eviaio cuGTNUA Kot Oyl ®G amopovopéva epyolreio. EElocov onuavtikn eivot
N €KToidELON TOV TPOCMOMKOV O©TN GMOOTH 0&loToinon TV 0edOUEVEOV OAAE Kol 1
JoPAAGT TG TPOCTAGIOG TNG WIMTIKOTNTAG TOV TEAUTOV COUPOVO LE debvn TpdTLTTL
K0l KOVOVIGHOVG,.

H Swedveia kot 1 ac@aieto Tov dedopévaov arotehovy Bepelmdelg tpoimodicelg yio
mv emuyn epopuoyn g avéivong oto CRM. Ou meAdteg eivon mAéov meplocdTEPO
VGO TOTOMUEVOL WG TTPOG TN YPTOT TOV TPOCHOTIKMV TOVG TANPOPOPLOY. MOVOo péca o
€va, TETOPTO TAOUGL0 EUTIGTOGUVNG UTOPEL 1 AvAALGT] OESOUEVAOV VO TPOGPEPEL OVGLUGTIKY|
a&la kot vo cupfdiet ot dnuovpyio PLOCI®V oYECEOV TEANTN- ETLXEIPNONC.

Yvvoyilovrtag, n oacHvoeon CRM ko Data Analytics 0ev elval amAdg o TEXVOAOYIKT
oVUTPOEN OAAG ol oTPATNYIKY €mA0Y] mov Kabopilet tov  tpdmo pe TOV Omoio Ot
emyEPNoelg aviihapPavovral, eEummpetovy Ko e€eAlocovv Tovg meAdteg Tovg. H
EVOOUATOON TNG AVOAVTIKNG OKEYNG OTN SLOYEIPLOT TEAATEINKDOV GYECEMV LETATPETEL TO
dedoéEVa o€ TOADTIUN YVOOT] Kol TN YOO 6€ dpdon. Ot emyelpnoelg Tov aE10motohy ovTn
N SUVAIKY KaTopBdVOLVY Vo Katavoovv o€ BABog Toug TeEAdTES TOVG Vo BEATIOVOVY TNV
eumepia TOVG Ko VoL SNUOVPYoHV GYEGEIS EUTIGTOGVVIG KOl OPOGIMGNG TOL OMOTEAOVY TN
Baon v pokpoypdvia emrvyio. Xe vav KOGUO OOV 1 TANPOPOPio KIVEL TNV ayopd M
aroteleopatikn owovvoeon CRM kon Data Analytics amotedel avamdomaoTo HEPOG TOV
YNOELOKOD HETAGYNUATIGHOV KOl TG PLOCIUNG avanTuéng kdbe cVyypovng emtyeipnong.

(Davenport and Harris, 2017); (Chen et al., 2012); (McAfee and Brynjolfsson, 2012)

1.5 Awaocbvvoeon Data Analytics kor Customer Experience

21 oLyypovN EMOYN NG YNOLIKNG otkovopiog, 1 eumepio tov meddn €xetl e€ehydel oe
évav oamd Tovg TO KoOOPIOTIKOVG TOPAYOVIES OLPOPOTOINCNG KOl OVTOYWOVIGTIKOD
TAEOVEKTNLATOG Y1at TIG EMLXEPNGELS. Ot KaTaVOAMTEG 0V avalnTovV TALOV aTAMS TPOoidVTOL
N VINPEGies, OAAE OMOTIKES EUTELPiEG TOV IKAVOTO0VV TIG OVAYKEG, TIG TPOGOOKIES KoL TIG
aiec Tovg. Méca og avTd 10 TAIG10, I avAAvon dedopuévev (Data Analytics) amotehel Tov
BactKO UNYOVIGHO IOV EMITPEMEL GTIG EMYEPNCELS VO KOTAVOT|GOVV, VO TPOPAEYOLV KoL Vo,
BeAtidoovv kdBe vy TG epmelpiog Tov meldn. H dtachvdesn avtdv Tmv dvo medimv (Tng
avéAivong dedopévmv kot e dweipiong g eumelpiag meAdtn) 0ev GLUVIGTH OTADG Lo
TEYVOAOYIKN €EEMEN, OALG ot OMOTIKY] PrAoGo i d1oiknong mov Tonobetel Tov meAdTn 6TO
EMIKEVTPO OADV TOV ETLYEPNCLOKADV SLOOIKAGLOV.

H eumepio tov mehdtn ekppdalel 10 chHVOLO TV AVTIMYE®Y, TOV CLVOICONUATOV Kot
TOV EVIVIOGEMY TOL oynuatilel évag koTavolmtng Katd TN Odpkew OA®V TV
OAANAETIOPAGE®Y TOV HE pia emyeipnon. AvTtég ot ahAnAemdpdoses Aapupavouy ympd e
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ToALOTAG onpelo eTaENSg (PLOIKA KOTAGTAUATO, GOTOTOl, HEGO KOWMVIKNG OIKTVMOTG,
TNAEQPOVIKA KEVTPO KOl EPOPUOYES KivnTdVv). H wavdtnta pog entyeipnong va Tpoceépet
[ ovvenn kot Oetikn eumepia oe OAa avtd To onpeia eoptdtan oe peydro Pabud and to
TG 0E0mo1El T OEO0UEVA TOV TPOKLTTOVV Omd Kb eman. Méow ™G avaALGNG AVTOV
TOV 0EO0UEVOV, Ol OPYOVIGHOTL UTOPOLY VO HETATPEYOLV TIS EMUEPOVS TANPOPOPIES GE
OAOKANPOUEVT] YVAGCT YOl TIG OVAYKES, TIC TPOTUNOELS KOl T GUUTEPIPOPE TV TEAATDOV
TOVG,.

To Data Analytics mapéyet T dvVATOTNTO GTIC EMYEPNOELS VO KOTAVOOUV Oyl LOVO Tl
Kévouv o1 TEAATEC TOVG, OALA Kot yloti 10 kévovv. Méca amd TV avdAvon 1GTOPIKOV
OOOUEVOV  0YyOPAV, OAANAETIOPACE®V KOl TPOTIUNCEWMV, Ol ETMYEPNCEIS UTOPOVLV VO
evtomilouv TPOTLTO. GLUTEPLPOPAS KOL VO ONHOVPYOVV TPOPAEYELS Yol HEAAOVTIKEG
avaykes. H tunuotonoinon mehatdv PAGEL ayopacTIKNG cLYvVOTNTOC, 0&log Kol TPOCPOTNG
OpacTNPOTNTAG Y10 TAPAOELYHLO, EMTPENEL TN ONUIOLPYI EEATOUIKEVUEVOV GTPOTIYIK®OV
EMKOWVOVING Kol TPosPopdv. Evag meAdng mov €xel HEIDOEL T cLYVOTNTA OyOPDV TOL
UTOpPEL VO OTOYEVEL LE EOTKEG KOUTAVIEG EMAVOOPACTNPLOTOINGNS EVOD £VAG TEAATNG VYNANG
a&lag pmopet va AaPet e€atopkevpéva Tpovopio Tov vicyhovy TNV aPocimaon Tov.

‘Eva and ta 1o yopoaknplotikd TopoadelyloTto EQApROYNS TS OVOAVTIKNG OTNV EUTELpia
weAdTN €lvol M avAALOT OYOPACTIKOV TPOTOHT®Y, YVOOTH KOl OC OVAALGT OYOPOUGTIKOV
kalobov (Market Basket Analysis). Méow avtrg, o1 EnyepnoEl; UTOPOVV va. eVTomilovv
OLOYETIOES HETAE) OPOPETIKMY TPOIOVTI®V KOl VO, TPOTEIVOLV CUUTANPOUATIKES 1)
oyxetikég ayopés. H mpooéyyion avt €xel kabopicel T chyypovn eumelpio NAEKTPOVIKOV
ayop®v, Omov ol MEAATEG AQUPAVOVV TPOCHOTOTOMUEVEG TPOTAGELS TPOIOVI®V 7OV
OVTOTOKPIVOVTOL OTIG TPAYLATIKEG TOVS avaykes Kou emibopies. Me avtov tov 1pdmo, 1o Data
Analytics cuupdAiel otnVv dNovPYio EUTEPLUOY AYOPDY TO OUECHV, GTEVELUEVOV KOl
IKOVOTTO U TIKMV.

H onpaocio tg avaivtiknig kabictator akoun mo Eviovn oe éva mepifaiiov émov n
OYOPOOTIKT] CUUTEPIPOPE TOV KOTAVOAMTOV EKTEIVETOL GE TOAOTAGL KOVOALO, QUOIKA,
ynowka kot vPpwwd. H dvvardmmta evomoinong OAmv aut®dv TV Je00UEVOV Kol M
dnpovpyia pag «360 popdvy ewdvag tov meddrn ( 360- degree customer view) amotelovv
KaBoP1oTIKOVG TOPAYOVTEG Yol TNV EMiTELEN oG GLVETOVS Kol eviaiag eumelpiog o kdbe
onueto emapnc. Otav to dedopéva amd To KOWOVIKA KTV, TIG NAEKTPOVIKEG OYOPES Kot
v e£umNPETNON TEAATMOV GLVIVALOVTAL KOl AVAADOVTOL OAMGTIKA, 1) EMLYEIPNOT AmOKTA T
dvvatdmta vo mpoPrémer mpoBéoelg, va aviyyvedel mpoPAnuata kot vo mopeppaivet
TpoANTTIKA, dtuc@orilovtag £tot pia otabepd Oetikn epnepio. (Chen et al., 2012)

H e&&MEN g TeyvyNTNG VONUOGUVNG KO TNG UNYOVIKNG LABNONG £XEL EVIGYVGEL OKOUT)
TEPIOCOTEPO OVTN TNV GYEGT. MEC® NG OLTOUATOTOMUEVNG OVAAVONG LEYAA®MV OYK®OV
dedopéveov ( Big Data), to cuotipata pmropovv va eviomilovv pe akpifeia i aAloyég oTig
ocuvnBeleg TV TeEAATOV, vo TpoPAémovv mbavn amoydpnon (churn prediction) Kot vo
npoteivouv €ykapa OopBmtikéc evépyeieg. Ot emyelpnoels mov epapudlovy TETolEg
TPOKTIKES OEV avTIOPOVY OMAMG GTI GLUTEPLPOPH TOV TEAUTAOV TOVS OAAL SULOPPOVOVY
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EVEPYE TNV gUTEPIO TOVG, TPOGPEPOVTASG EEATOMKEVUEVEG ADGEIS TPOTOD KOV TPOKVYEL 1)
avayK.

H ocvppoAn tov Data Analytics otnv eumeipio meldtn dev meplopiletanr otV TpoPreym
Ko e€atopikevon aAAd emexteiveTol Kot ot pétpnon kat a&loAdynon. MEcw deIKTOV OTwmg
10 Net Promoter Score (NPS), o deiktng wkavomoinong meidtn (Customer Satisfaction —
CSAT) ko o deiktng mpoondBeiog meddtn (Customer Effort Score- CES), ot emyyeipnoeig
umopohv Vo amoTLUTMOVOLV UE OKPIBel TO €mMMEOO KOVOTOINONG Kol APOGIMONG T®V
nedat®v tovg. H ovveyng ocvAloyn kot avdAvorn ovtdv Tov 0EO00UEVOV ETITPEMEL TN
cvotnuotiky Peitioon TOV S00IKACIOV, TOV VANPECUDY Kol TOV ONUEI®V ETOENS,
0ONYMVTOG GE L0 TO GUVETN Kol EVYEPIGTY EUTEPILAL.

[dwaitepn onuacia £xet kaimn cvvdeon tov Data Analytics pe T dapdavela tng doxeiptong
dedopévov. H cwot) ko nOwn a&lomoinon tov tAnpoeopidv mov TapEYOVV Ol TEAATEG
EVIOYVOEL TNV EUMIGTOCLVT] TOVG KOl SGQAAILEL T HaKpoxpOVIoL GYECT TOVG UE TNV
emyeipnon. Ot kavdveg TPooTUGINS TPOSHOTIKMY 0E00UEVOVY, OTwg 0 'evikdg Kavoviopog
v Vv Ipootacio Asdopéveov (GDPR), aAld kot d1ebvr mpdTuTmOL dlaxeipiong modTnTag
NAEKTPOVIK®OV GUVAAAAYDV, EVIGYVOLV TN OMUAGio TNG LITELOVYVIC ¥PNONG TV OESOUEVOV.
H eumotoouvn avt amoteiet Bepéo Aibo ¢ eumepiog meddtn ko Pacikd oTotyeio g

ETOPIKAG PNHNG.

H emruyng o1ao0voeon g ETYEPNUATIKNG AVOAVTIKNG LE TNV gumelpio TeAdT amottel
emiong po Pabvtepn moMTIGHIKT aAAayn VIO Tov opyavicuoV. H emyeipnon npénel va
vioBetnoet pia kovAtovpa mov PacileTon ota dedopéva kot ot cuveyn wadnon. H cuidoyn,
N epunveia Kou 1 aglomoinon twv dedopévmv oev gival evBouvn evog HOVO TUUATOS OAAGL Ko
KO AEITOLPYiO TOV 0LPOPA TO LAPKETIVYK, TIG TOANGELS, TNV ELANPETNON TEAUTAOV Kot TN
dwoiknomn. Movo oOtav To 0edopéVO LETATPEMOVIOL GE KOWN Yvdorn kKot Kabodnyodv
OVAAOYIKEG OTOPACELS, 1) EUTEPiO TELATN LTopel va eEEMoTETOL O1OPKADG,.

10 mAaiclo avtd, To Data Analytics dev Aettovpyel HOVO ¢ EpYaAeio KATAVONONG TNG
ayopag aAAd Kot oG HEGO cuveXoLS Pertioonc kot kavotopioc. Méosa and v aélomoinon
TOV TANPOPOPIDV TOL TPOKVITOVY OO TNV OVATPOPOOHTNOT| TOV TEAATMV, TIG AYOPOUCTIKES
TAGEIS Kol TIG KOWOVIKEG AAANAETIOPAGELS, Ol EMYEPNOELS UTOPOVV Vo oxed1alovy véa
npoidvta, vo avaPaduifouv Tig vanpecieg touvg Kot va mpooapuodlovral taxdTEPA GTIG
e€elM&elc g ayopdc. Me avtdv tov Tpdmo, N avaAvTikn Kabictatotr poyAog eEEMENG Oyt
povo g epmepiog mEAATN AALL KOt TG GUVOAKNG GTPATNYIKNG TNG EMXEIPTONG.

Yvvolkd, M dwacOvdeon Data Analytics kot Customer Experience amoteiel 10 onpeio
O6mov N tEXVOAOYia cLUVAVTA TNV avOpOTIVTY KaTavonor. Méow g opBoroyikng a&lomoinong
TOV 000 UEVOV, O1 ETLYEPTGELS LTOPOVV VO, LETATPETOVV TNV TANPOPOPIn GE S10PATIKOTNTAL,
N S0PATIKATNTA GE dPAOT Kot TN OpdoT 6€ eUmelpieg Tov OMovpyovV a&ia yio Tov TeEAdT.
Ye o emoyn 6mov M eumepia Kabopilel v ot Ko Mot kabopilel v emtuyia To
Data Analytics dev eivar amAdg €va texvikd epyoieio aAdd n Kivntipla dHvaun micw ond
kdOe Puooyn, mehatokevipikny otpotnywkn. (Peppers and Rogers, 2016);(Wedel and
Kannan, 2016); (Shmueli et al., 2018)
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Kepdiaro 2: Zvomuata CRM «at Data Analytics

2.1 Opiopog tov CRM

H dwyeipion oxéoewv pe toug neddreg yvootn og Customer Relationship Management
(CRM) amotehel por OMOTIKY EMYEPNCLOKTY QIAOGOPIO. TOV GTOYEVEL GTNV AvAmTTLEN,
dTpNoN Kol EVIoYLOT TOV GYEGEMV LG ETLXEIPNONG KE TOVG TEAATEG TNG. Agv TpdKEITON
OATTAMG Y10l £V AOYIGLUKO 1] LU0 TEYVOAOYIKT] EPOUPLOYT, OAAG Y100 L0l GTPOTNYIKT) TPOGEYYIOT
OV EVOMUATMOVEL O0OIKOGIES, TEYVOAOYiD Kol avOpwmivovg TOPOVS, TPOKEUEVOL V.
onuovpynBet éva cuvekTikd TAAIGI0 aAANAETIOpaoNS e ToV TeEAdTT. v ovcia, 1o CRM
Aertovpyel MG YEQLPO TTOL GUVIEEL T YVMOT) TNG EMXEIPNONG LE TL TPUYUOTIKES OVAYKES TMV
TEAATOV NG, EE00QAAILOVTAG L0 TTLO OVGLUGTIKN KOl S10(POVIKT GYEOT).

Ytov mopnva tov, 10 CRM Boacileton ot oviioyn, amobBnkevon kot alomoinom
JEO0UEVOV TTOV QLPOPOVYV TOVG TEAATES, OTTWG Ol ALYOPASTIKEG TOVG GLVNOELEC, O1 TPOTIUNGELS,
01 OVAYKEG KO 1] CLUTEPLPOPE TOVG OTA JPOPE KavaAla emkovoviag. Mécm otV Twv
TANPOPOPLOYV, M EMyeipnoN Umopel vor SWUHOPPDOGEL TTO £EATOUIKEVUEVEG VIINPETIES, Val
TPOPAEYEL HEALOVTIKEG OVOYKEG KOl VO EVIGYVGEL T CLVOMKI EUTEPIOL TOV TEANTN.
Ovoaotikd, N eriocoeio Tov CRM dev eoT1dlel HOVO GTNV TOANCT CAAL GTNV KATOVOTOM
TOV TTEAATN G EEXMPLIOTIG OVIOTNTOG, LE GTOYO TN HOKPOYPOVIO EUTIGTOGVVT] KOl 0POGImO)
TOV TPOG TNV eMLEipNON.

To CRM mepthoppdvel Eva GOVOAO AEITOVPYUDY OV EKTEIVOVTOL OO TO LAPKETIVYK KO
TIG TOANCELS € TNV eELmNPETNoN Kot TV LIooT PN meAatdv. Ot Asttovpyieg ovTEG
EVOTO10UVTOL LECH GE £VOL KOVO GUOTNLLO, £TCL MOTE KAOE oNUElo ETOPNG [LE TOV TEANTN VO
ovvdéetan  pe to. voAowma. Avtd emTpENEL T OOUOPEMOON MG EVINHOG KOl GUVETOVG
eumepiag, aveEApTNTa OO TO OV 0 TEANTNG EMKOIVMVEL LLE TNV EMYEIPNON HEGHD PLGIKOV
KOTOGTAIATOC, TNAEP®VOL 1 ynelokmv Kavaldv. H a&la tov CRM emouévag dev Ppioketan
pévo oty amobnkevon dedopévav ahdd Kupimg ot duvatdtnto avaivong kot a&toroinong
TOVG Y10l T ANYT OTOPAGE®V OV EVIGYVLOVV TNV IKAVOTOINGT KO TNV TGTOTNTO TOV TEARTY.
(Buttle and Maklan, 2019)

21 onuepwn ynowkn enoyn, o CRM €xet enextabel mold mépa amd TV TOPaOOGLUKT)
évvoua g Paong dedopévav melatdv. H eE€MEn g texvoroyiag, n 01éyvomn Tov SadkTOOV
KoL M ovOATTUEN TOV KOWOVIKOV SIKTVAV £ovv petatpéyel to CRM cg éva odoxAnpopévo
owocvoTNUa dtayeipong epmepudv. H chyypovn Loper] ToL GLUVOEETAL AUESH LIE TIG EVVOELG
TOV YNOOKOD HETACYNUOTICUOD Kol TNG TEAUTOKEVIPIKNG oTpatnyikne. Méca amd
GLGTNLLOTO TOV EVGMOUATMOVOLV TEXVNTY vonuoovvr, big data kot avoivtikd epyaieia, ot
EMYEPNOELG LTOPOVV VO LETATPETOVY TNV TANPOPOPIa GE YVAGT, TPOPAETOVTOGS TIC AVAYKES
TOV TEAUTOV TPV AVTOL TIG EKPPAGOUV.

Yvvolkd, o opiopdg tov CRM mepucheiel Tpelg OGTAGES: TN OTPATNYIKY, TNV
TEYVOAOYIKN Kot TNV ovOpdmivn. H otpatnykn didotaon oyetiletol e tov TpdmO mOv M
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emyeipnon avtihapupdveral kot epapyel Tov meEAdTn oto emikevtpo g dpdong e H
TEYVOAOYIKT] QpPOPE TO TANPOPOPLOKE GUGTHUATO 7TOL VROGTNPILoLY TN GLAAOYN Kot
avdivon dedopévev, eved 1 avlpdmivn didotacn sival ekeivn mov eE0c@AAIlEl T CWOTN
¥PNoMN Kot aE0ToINoeN VTOV TOV EPYUAEiDV HEGH KATOAANAL EKTOOELUEVOL TPOCOTIKOV.
Movo dtav Kot 01 TPELS AVTEG GLVIGTAGES cuvepyalovtol appovikd, to CRM pmopet va
AETOVPYNOEL MG OVLCLICTIKOG TAPAYOVTAG OVATTLENG, Olapopomoinong Kol Pidoiung
emtvyiag yio tov opyaviopo. (Buttle and Maklan, 2019) ;(Davenport and Harris, 2017)

2.2 E&EMén tov CRM

H g&éMén tov cvotnudtov Kot e eriocoeiog tov CRM givan dppnkto cuvoedepévn e
™ yevikdtepN mopeion TG TEYVOAOYIOG KOl TOV EMYEPNUATIKOV HOVIEA®V KOTO TIG
teAevTaiEg OeKOETIEC. ATO £val Al epyoieio amobevomnG OEGOUEVAOV TEAATMV T OEKOAETIOL
tov 1980, to CRM éyel e€ehyBel og pio OAOKANP®OUEVT TAATPOPLO CTPOTIYIKNG O101KNONG
OV EVGMUATMOVEL TIG OPYES TOV YNOLOKOD UETACYNUATIGLOV, TNG AVAALGTG OE00UEVMVY KoL
™G TEYVNTIG VONHOGHVNG.

O mpoteg popepéc CRM  gpopaviotnrav otig apyés g dekaetiog tov 1980, 6tav ot
EMYEPNOELS apyioav Vo YpNOWOToloVV amhég PAcelg 0edOUEVEOV Yoo TNV KATOYpaQN
otoyeiov meAatdv kol emaeav. H Aoy 1OTe MTov TEPIOCOTEPO AELTOVPYIKN KO
EMKEVIPOVOTOV GTN OL0YEIPIOT TOV TOANCEDV KO TWV ETOVOAAUPOVOUEVOV TEAATMOV. AVTY
N edomn anotérece TV omapyn tov operational CRM, émov kvprog 6tdY0c n opydvwon tng
TANPOPOPIOG KO 1] LTOUATOTOINGT PACIKMV J10TKAGIOV.

Katd ) dekaetio Tov 1990, n texvoroyia egehiynke kol o1 emyEPnoELS apyicov va
GUVELINTOTOIOVV OTL 1 OTAN} OlaXEiplon 0ed0UEVAV OV TAV OPKETH. AvadvOnKe N avéykn
v BabvTeEP KATAVONGN TNG CLUTEPIPOPES TOV TEAATMOV KOL TNV OVATTVEN GTPATNYIKOV
mov Ba 0dnyovcav 6e pokpoypovies oxéoels. 'Etot yevvnonke n évvola tov analytical CRM
oL otNPLOTOV GTNV OVAAVGT TOV 0EO0UEVMV Kal 6T Onpiovpyio Tpoeil melatdv. Me
Bonbew twv mphtwv epyoreiov data mining, ol EMYEPNCES UTOPOLGOV TAEOV VO
evtomilovv TPOTLTTAL Kot Vo TPOPAETOLV TIS ayopaoTikéG Tacels. 'Htav 1 mepiodog mov n
d10iknomn TV GYEGEWV LLE TOVS TEAATES APYICE VO LETATPEMETOL AmO Lo KoBopd Aettovpyikn
dwdkacio og oTpatykd epyaieio.

H &€ic000¢ 100 d1001KTVOV KOl TOV NAEKTPOVIKOV KAVOADV ETKOWVMOVIOG GTIG 0PYES TOV
21 awdva dAroée prlkd to tomio. Or teAdTeS AMEKTNGOV TEPIGTOTEPA LEGH TANPOPOPTIONG
KoL 01 EMYEPNCELS TEPLoGOTEPA onueia emagng pali tove. To CRM petatpdnnke otodiokd
o€ éva dw dpacTIKO GVGTNUA, TOV Ogv TEPOPLOTOV TAEOV GE OEOOUEVA TOANGEMY QAL
neplopPavel kaOe €idovg aAANAETOpaoT, OO MAEKTPOVIKA UNVOUOTO £0C KOWMVIKA
dtktva. Epgavictnke €11 1o collaborative CRM, 10 omoio enétpeye ) ohvdeon OAwv TV
TUNUATOV NG emyeipnons, Oc@aAiloviog TNV OUHOWYEVEW TOV ETKOWVOVIOV KOl
GUVEKTIKOTNTO TNG EUTELPTOG TOV TEAIT.

2ty tpéyovca dekaetia, 1 e£EMEN Tov CRM £€yet ouvdebel pe v ymelokn Kotvotopio
Kol TG teYvVoloyieg texvntg vonpoovvng, cloud computing kou big data analytics. Ot
ovyypoves mhateoppes CRM Pacilovior oe vmodoués cloud, mpoceépoviag svehéia,
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npocPacn amd mavtoh Kot cvveyn evnuépworn dedouévav. IMapdAinio, m te)vNnT)
VONUOGUVY EMLTPENEL TNV QLTOLOTY] AVAYVDPIGT) TPOTOTMV, TN ONovpyio eEUTOUIKEVUEV®V
TPOTAGEWV Kot TNV TPOPAEYN TG UEAAOVTIKNG GLUUTEPLPOPAS Twv mehatdv. H yprion
HeYOA®V dedoUEVMVY, TOGO amd TIG GLVAALNYEG OGO KOL OO TO KOWVWOVIKA HEGO, TPOGPEPEL
OTIC EMYEPNOELS TN SLVATOTNTO VO OTTOKTOVV OAOKANPOUEVT] EKOVA TOL TEAATY KoL VO,
TPOGAPUOLOVV TN GTPATNYIKY] TOVG GE TPAYUATIKO YPOVO.

H onuepwvn @don e&ééng tov CRM  dev agopd mAéov poévo ) Peitimon g
AertovpykOTTOG OAAG Kupimg T HeETAPoon o €va TEANTOKEVIPIKO ETLYEPTUATIKO
povtéro. O meddng dev avTeTOmileTon T ¢ OTAOS OTOOEKTNG TPOIOVIMV 1) VINPECIOV
aAAG ¢ evepydg cuppétoyog otn dwdkacio dnuovpyia a&iac. To CRM petatpénetor £161
o€ £vaL OLVOUIKO COGTNLLO TOV ETMTPETEL TNV OUPIOpOUN EMKOVOViD Kot TN cuveyn Peltiooon
¢ eumelpioc. H aAAnienidopaon emyeipnong — meAdtn €xetl yivel mAéov eEatopkevpuévn,
S1APavVNG KoL TPOVONTIKY].

Mmnopovpe Lomdv va movpe 0TL 1 €EEMEN Touv CRM avtikatontpilel Tnv 101 ) petdfoon
TOV EMYEPNOCEOV amd TN POUNYOVIKY €TOYY] OTNV €MOYN TNG TANpoeopias. Amd ta
YEWPOYPOPO Oapyeio TELUTOV, TEPACAUUE GE OAOKANPOUEVO YNPLOKE OTKOGUGTILLOTO TOV
Bacilovtor otnv avdAvor dedoUEVmY, 6T YV®OOT Kot 6T cuvey Tpocsappoyr. To CRM tov
onuepa 0V amoTeAEl amAdC epyareio VITOGTAPIENS OALL PACIKO GTPATNYIKO TLADVO TOV
kaBopilel tn ProcyodtTnTo Kot TV aviayovioTikdtnta kabe opyaviouov. (Buttle and Maklan,
2019) ;(Davenport and Harris, 2017)

2.3 Tomor CRM (Operational, Analytical, Collaborative)

H dwyeipion oyéoewv pe tovg mehdreg (Customer Relationship Management — CRM)
amotelel OepeMdoeg epyareio Yo KAOE GOYYpOVN EMLYEIPTOT TOV EMOUDKEL VO KATOVOT|OEL,
VoL J1TNPNGEL KOL VO EVIGYDGEL TIG GYECELS TNG e TouG tedtes TG. H prhocogpio tov CRM
dgv meplopileTon G pa OAY] TEXVOAOYIKT] EPUPLOYT OAAG GLVIGTE GTPUTNYIKY TPOGEYYION
7OV JmEPVE OAOKAN PN TN dopr| Kot T Asrtovpyia Tov opyavicpov. Ot eMyEPNGELS TOV
enevdvovy ot owotn afomoinon v cvomudtoy CRM amoktodv ) dvvatdtnta vo
avaAHOVV CLUTEPLPO PES, VO EENTOUKEDGOVV TNV EUTELPIO TOL TEAATN Kot va Tpocapudlovy
SLVOPIKA TIC VINPEGIES TOVG OTIS AVAYKES TNG OYOPAS.

O1 Baowoi Tomor CRM mov ¥pnoilomoovvtal 6t cOyYpovn EMLEPTUATIKY TPOKTIKT
etvon tpetg: To Operational CRM, 10 Analytical CRM «xon 1o Collaborative CRM, kaBévag
€K TV omoiv eELINPETEL PO PETIKES AEITOVPYIES AAA LLE KOWVO GTOYO TNV EVIGYLON TNG
oxéong emyeipnong — meAdrn.

To Operational CRM emikevip®veTal 611 O10EIPLoN TOV KOONUEPIVAOV AEITOVPYLOV TOL
aQOPOLV TNV AAANAETIdpaoT pe Tovg Teddtes. [lephappdvet epyaieia mov vmootnpilovy Tig
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TOANGELG, TO LAPKETIVYK Kal TNV EVTNPETNON TEAATMV, ONUIOVPYDVTOGS £VOL EVINIO GOGTN IO
mov ovAdeyel Kot Olopolpdlel mAnpoeopiec oe  mpaypoatikd ypdvo. Méow g
OLTOLOTOTTOIMNONG TV  JOdIKAGIOV  TOANGEDV (Sales Force Automation), 1Tng
TOPUKOAOVONONG KAUTOVIOV HAPKETIVYK KOl TNG €ELANPETNONG UETPA TNV TOANGN, 1M
emyeipnon e€ac@arilel cuveneln Kot TayOTNTO GTNV EMKOW®ViO TNG HE TOV TEAATN. AvTd
10 €100 CRM Bonbo6 oto va peiwbovv ta Aabr, va eEopBoroyncovy, ot dadikacies Kot va

dcpalotel pio opoldOpopen sumepio o kébe onueio emapng pe tov meadtn. (Buttle and
Maklan, 2019)

To Analytical CRM and v dAAn, amotelel T «vonuUosvuvn» 10V cuotuatoc. Eotialet
o1 oLAAOYN, amoBnkevom, avdAvon Kor epunveio PEYOA®V OYK®OV OEGOUEVAOV TOV
oxetilovtol Ue TN GLUTEPLPOPA TV TEAATOV. Méow epyaleiwv data mining o big data
analytics, to Analytical CRM mapéyet moAdTIHEG YVOGELS Yol TO TPOTLTO. AYOPADV, TIG
TPOTIUNCELS KO TIG TACELS, EMTPEMOVTAG OTIC EMYEPNOELS VO AUUPEAVOVY TEKUNPIOUEVES
ano@doels. Ewdwdtepa, pe t ypnon aryopibuwv mpoPreyns, ol EXXEPNOELS LTOPOVV Vi
EKTIUNOOLV TIG MUEAAOVTIKEG OVAYKEG TOV TEAATMOV, VO, GYESACGOVLV TIO GTOYEVUEVEG
KOUTAVIEG HAPKETIVYK Kol Vo BEATIGTOTOMGOVY TIG TPOSPOPES TovG. OvclooTIKA, TO
Analytical CRM petotpénel ta 0edouéva GE OTPOTNYIKI YVOOY, EVIGYVOVTIONG TN
paxpoypovia afioa kaBe meddtn (Customer Life Value) xotr v amodotikdtnto NG
emyeipnong. (Davenport and Harris, 2017)

To Collaborative CRM cupminp®dvel Tovg dvo mTponyovHEVOVS TOTTOVS, TPO®MOMVTAG TN
ovvepyoasio LeTaEd TOV SIPOPETIKMOV TUNUATOV TG EMLYEPTOELS, OAAL KOl OVOUECH GTIV
emyeipnon Ko tovg eEmtepkong ovvepydteg ™G O Paocwkdg tov okomdg eivor va
ONUovpynoel €va. OAOKANPOUEVO CLOTNUO EMKOW®VIOG Tov eEac@arilel ™ pon
TANPOPOPLOV KoL TNV EVIoL EUTTELPIO TOV TEAATN 6€ OAN Ta KovaAa emagnc. [Teplappdver
EPYOAELDL OTTOG TOL LEGH KOWVMOVIKNG OIKTO®OMNG, T chatbots, Ta email kot Ti¢ TAATEOPLLES
EMKOVOVING, TOV EMTPEMOVY TNV QUECT] OVTOTOKPIOT OTO OTHUOTE TOV TeEAat®v. To
Collaaborative CRM «xafiotd dvvar) v oMoTikny Bedpnon ¢ oyéong emyeipnongs-
TEAATN, OELKOAVVOVTOC TN GLVEPYOGIO UETOED TOV TUNUOTOC TOANGEMY, TOV TUNUOTOG
e€uMMPETNONG Ko TOV PAPKETIVYK, HE OMMTEPO GTOYO TN JWUOPP®ON oG GLVETOVS Kot
TPOGOTOTONUEVTG EUTELPLOG.

21t mpdén, ta tpia avtd €10 CRM dgv Agrtovpyolv amopovoréva oAAd 6E GUVOLAGUO.
H oloxAnpopévn otpamykny CRM o&omotel ta Asrtovpykd dedopéva Tov GLAAEYOVTOL
péow tov Operational CRM, ta avoivel pécm tov Analytical CRM kot ta evoopotmvel e
éva mhaictlo cvvepyasiog pécsm tov Collaborative CRM. ‘Etot, 1 emyeipnomn pmopet 6y pdévo
va Kotavonoet o€ Pébog tov meAd TN 0AAG Kot Vo SNUOVPYNGEL ol SUVOALIKT, SLOPACTIKN
oyxéon poli Tov, Pacicpévn oty UmIGTOoLVY, T dopdvela Kot v a&ia. Xto mAaiclo Tov
YNOKOL LETAGYNUOTIGHOV KOl TV EEuTvav Teyvoloyldv, 1 eveoudtoon tov CRM pe
ocvotiuata loT, big data kor teyvmTg VONMUOGUVNG EVIGYVEL OKOUN TEPIGGOTEPO TN
JUVATOHTNTO TOV ETLYEPNCEDV VO AEITTOVPYOVV TTPOVONTIKE, TPOGPEPOVTOS EEATOUKEVUEVES
MCELG TOV aVTOTOKPIVOVTOL GTIS TPAYUATIKEG ovaykes Tov meddrr. (Buttle and Maklan,
2019and Davenport and Harris ; 2017and Payne and Frow, 2005)
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------------- 3TYPES

| 1
] OF CRM SOFTWARE i
| | |
o o} o
COLLABORATIVE ANALYTICAL OPERATIONAL
CRM CRM CRM
@ Interaction management e Data warehousing e Sales automation
@ Channel management e Data mining ® Marketing automation
@ Document management @ Online analytical processing ® Service automation

(OLAP)
‘iContact

Source: Fit Small Business

Zympo 1 Ot tpeig Bacucoi tomot svotnudtov CRM: Zuvepyotikd, Avorutikd kot Agrtovpykd CRM.

IInyn:Fit Small Business (n.d.). Types of CRM Software. Awabéoipo oto: https://fitsmallbusiness.com/types-of-crm-software/

2.4 Data Analytics kou Big Data otnv xotavonon Katavolotdv

H emoyn g minpoopioc £xer avadeiEel o dedopéva, ¢ TO MO TOADTILO TOPO TNG
oVYYPOVNG KOWVMOVIOG. XTO TESI0 TOL UAPKETIVYK Kol TNG S10TKNONG TEAATEINKMY GYEGEMV, 1|
avdivon dedouévav (Data Analytics) kot To peydio dedopéva
(Big Data) amoteAoOv AoV amapoitnTo EPYOAEIR YioL TNV KOTOVONGN TNG CUUTEPLPOPES
TOV KATOVOAOTOV Kot TN ¥Epaén amoTteAecUATIKOV oTpatnyKOV. Ol EMYEPNOELS TOV
a&lomo1ovy coTd aVTd Ta epyaieio glvar og Béomn va amoktioovv Babdtepn yvdon TtV
avVayK®OV, TOV KiNTpoOv Kol TOV TPOTYUNCEDV TOV TEANTOV TOVS, EVIGYVOVTNG TN
duvatdTTo TPOPAEYNS NG WEAALOVTIKNG TOLG GLUTEPLPOPAS Kol OLUOPPDOVOVIOS O
TPOCOTOTONUEVES EUTEPLES.

To Big Data ava@épovior 6Tovg TEPACTIONS OYKOVLS OEOOUEVOV TOL TOPEYOVTOL
KaOnpepvd omd 01dpopeg TNYEG, OTMG LEGO KOWVMVIKNG SIKTVMONG, NAEKTPOVIKEG OYOPEG,
epappoyés kvnrov, oawctnmpeg loT ko mAatedpueg eEumnpémong mehatdv. Avtd to
dedopéva yopaktnpilovror ond téooeplg Poocikéc dwotdoelg tov Oyko (volume), v
tayvnta (velocity), v mowiMa (variety) kot v a&omotio (veracity). H a&omotio tovg
npodmoBEtel TNV VTAPEN TPONYUEVOV TEXVOAOYIKAOV DTTOSOUMV Kot EPYOAEI®V avdAlvong, Ta
omoio UTopPovV Vo, LETATPEYOLV TNV AOOUNT TANPOPOPI GE XPOILT YVAOOT).

H avdivon oedopévov (Data Analytics) Aeitovpyel oG «y€@upoy TOL UETATPENEL TO,
dedopéva o€ EMYEPNUOTIKY dlopaTikdTnTa. Méca and TeXVIKEG 0T 1 TEPLYPOUPIKT, M
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JWYVOOTIKY, N TPOYVOOTIKY Kot 1 mpotewvouévn avdivon (descriptive, diagnostic,
predictive kot prescriptive analytics), ol ENEPNOELS ATOKTOVOY OAOKANPOUEVT EIKOVA TNG
ayopds Kot Tov KotavoAwt]. H mpoyvwotikny avdivon, vy moapddetypa, aflomotet
alyopiBuovg pnyovikng padnong vy vo mpoPAéyel PEAAOVTIKEG GLUTEPIPOPES, OTMG
TOOVOTNTEG AMOYDOPNONG TEAATOV 1 AvTOTOKPIOoN GE VEES TPOGPOPES. AvtioTorya, 1
TPOTEWVOUEVT AVAALGT TPOGPEPEL MGELS KOl TPOTAGELS evEPYEIDV, Ponbdvtag otn ANy
ATOPACEDV TOV LEYIGTOTOOVV TNV IKAVOTOINGT| KOl TV TIGTOTNTO TOV TEAQTT).

210 TAOIG1LO TOL YNELOUKOD PETOCYNUATIGLOV, 1] OVAALGT HEYAA®V dedopEvaV amoTelel
aVOTOGTOGTO OTOUEID NG TEANTOKEVIPIKNG otpatnyikns. Omnwg ¢aivetor kol oTig
ovyypoves epappoyéc loT ko CRM, kdBe cuvorrayr], avalftnon 1 aAAnienidopacn evog
TEATN LLE TNV EMYEIPNON APNVEL TO® NG «YNPLaKd {yvn» mov UTopoHV Vo AroKOADYOUV
TOAOTILEG TANpOYOpies Yo TS emBupieg Ko Ta cuvousOpata tov. Méow g emeepyaciog
QUTOV TOV OEOOUEVMV, Ol EMYEPNOES UTOPOLV VO KOTOVONGOLV TO0l TAPAYOVTIES
emNpedlovV TIC ayOPACTIKEG ATOPAGELS, VO EVTOTIGOVV TIG TAGELS O TPOYUATIKO YPOVO Kot
Vo, GXEOACOVV KAUTAVIES LLE VYNAOTEPO TOGOGTO EMITVYING.

‘Eva and to peyoaldtepo mheovektnuoto tov Big Data givor n dvvatdtnta tovg va
TpocPépovy e€otopukevpévn eumelpio teddtn. H Amazon vy mapdaderypa, ypnopomotel
alyopiBuovg avdivong dedopuévmv Yo va Tpoteivel Tpoidvia pe PAomn 10 16TOPIKd ayopdV
KOl TIG TPOTIUNCELS KAOE ypnotn. AvtioTorya, 6Tov Tpamellkd Kot ac@aAoTikd KAAS0, Ta big
data analytics emttpémovv TV avVATTLEN TPOCTOMUEVOV YPTHOTOOTKOVO UKDV AVCEWYV, EVAD
ot Prounyavia, ot etonpeieg YPNOUOTOWVY TPOYVAOCTIKA HOVTEAD YO T GLVINHPNON
eEomMopov mpv mapovcilaotel PAAPN, PeAtidvoviag v eumepion Tov TEAATN Ko
HELOVOVTOG TO Asttovpyiko kootoc. (Davenport and Harris, 2017)

[TapdAinAa, To dEOOUEVO EMLTPETOVV GTIG EMLYEPNOELS VO AEITOVPYOVV TPOVONTIKA. AvTi
VO QVTOTOKPIVOVTOL €K TOV LOTEP®V € TPOPANUATA 1 OAAAYEC OTN GLUTEPLPOPA TV
TEAUTAOV, LTOPOVV VO, TPOPAEYOLV TIC AVAYKES TOVG KOl VO GYEIAGOVV gyKaipwg Aoels. H
HETAP0OT amd TO OVTIOPACTIKO GTO TPOANTTIKO HUAPKETIVYK OVTIKATOTTPILEL TNV ovaia TNg
oLYYPOVNG YNOLKNG oTpatnytkicand tn cuveyn kot E0TOUKELUEVT AANAETIOPAGT) LLE TOV
neAdtn, Baciopévn 6t yvoon Kot Oyl 6Ty vobeoT).

Qo1t600, N afomoinon tov Big Data kot tov Data Analytics cvvodegbetar kot amd
TPOKANGELS, OTIMG 1] TPOGTAGIN TOV TPOCHOTIKMV dEOOUEVMV, 1) OVAYKN Yia NOKN xprion TV
TANPOPOPIOV KL 1 OmaiTnon Yol KATIAANAN exmaidevon tov avOpwmivov dvvapkov. H
1CopPOTiD. OVOUESE OTNV KowvoTopio. Kol TNV TPOCTAGio NG WOTIKOTNTOS &ivat
KaBOPIGTIKT), DGTE 1 PO TOV OESOUEVMV VAL EVIGYVEL TV EUTIGTOGHV TOV KATOAVOADTOV
KOL VO E0POLMVEL L1 PLOGIUN TEAATEWOKN GYEOT).

Yvvoyilovtog, ta Big Data kot to Data Analytics €yovv petatpéyet tov TpOTO LE TOV
omol0 Ol EMYEPNOES KATOVOOUV TOVG KOATAVOAMTEG. AmO OmAOVS OElKTEG TOANGEWY,
TEPACAUE GTNV EMOYN TNG OAOKANPOUEVNG aVAAVONG EUTEPLOV Kot cuvousOnudtov. H
Katavonon 1ov meAdtn mAéov dev otnpiletal ot dloicOnon aArd oe dedopéva Yeyovog Tov
EMITPEMEL OTIC EMYEPNCEIS VO AVATTOCCOVV GTPATNYIKEG PAGIGUEVEG OTN YVAGCT KOl T
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ovoveyn udOnomn. Avty n mpocéyyion oamotedel tn Pdorn yw ™ véa, £Eumvn Kol TANP®G
TEAATOKEVTIPIKN enoyn TV emyepnoewy.) (Chen et al., 2012); (McAfee and Brynjolfsson,
2012)

2.4. Predictive xon Prescriptive analytics otnv e€atopikevon
eumeplog

H ovveydc avavopévn molvmilokdtnta TV ayop®v Kot 1 tAnfopa tov obéciumv
OO0 UEVDV £YOVV LETOUOPPDGEL TOV TPOTO LE TOV OTOI0 Ol EMXEPNOELS avTAapBdvovTat
Kol oyeotdlovv v eumelpion Ttov weddtn. Ta  analytics dev Agrtovpyovdv mAéov povVo ®G
gPYOAElDl KOTAVONONG TNG CLUTEPLPOPES OAAL OmOTEAOVV POCIKOVS UNYOVIGLOVS OV
TPOPAETOVY KOl OLOUOPPAOVOLY TO UEALOV T®V OAANAETIOPAGE®V. X€ OVTO TO TAOIGIO TO
predictive ko prescriptive analytics dwadpapatiCovv Kpicyo poAd otn petdfoon amd v
QAT TOPOTAPNON TOV TEAUTEWK®OV HOTIPOV 7TPOG TNV €vepyn Kol EENTOUIKELUEVN
dwyeipion g eumelpiog Tov mweEAT.

To predictive analytics Pacilovion o oTaTIoTIKOVS OAYOPIOHOVGS Kol LOVTEAL UNYOVIKNG
puébnong, ot omoiot a&l0moOVV 1GTOPIKA OEOOUEVAL Yok VO TPOPAEYOLV UEAAOVTIKEG
CLUTEPIPOPEG KO avayKes. Me v eneéepyacio SE00UEVMOV OV TPOEPYOVTOL OTTO YNPLOKEG
OAANAETOPAGELS, TPOPIA YPNOTN, TPONYOVUEVES aYOPEC, EMIMESN 1KOVOTOINGONG Ko
OMUOYPAPIKE YOPOKTNPIGTIKA, TO GUCTHLOTA AVTA UTOPOVV VO avayvopicovy HoTifa mov
dev glvar auecsa opatd. OVooTIKA, AEITOVPYOVV GOV UNYOVIGHOT TPMOUNG TPOEBOTOINGNG,
EMTPEMOVTIOG OTIC EMYEPNOES VO KOTOVONGOLV TOW0l  TMEAATEG KIVOLVELOLV Vol
ATOY®PNGOLV, o101 £ivar TOAVS va TpoPov e VEES aryopég N o101 EPPaVICOVY EVOLUPEPOV
YL GUYKEKPIUEVEG Katnyopieg mpoidviov. Méow avthg ¢ odikaciag, 1 emyeipnon
OmOKTA TN dvvatotnTo Vo TopepPel otevevuéva, mpocapuolovtag Tig evépyeleg marketing,
TIG TPOGPOPES KL TIG EMKOWVAOVIEG TNC.

[Topdro mov 10 predictive analytics Tpoo@EPOLY 1O104TEPA TOADTYLY YVOGCT, 1| GOYYPOVT|
EMYEPNOOKY TPAYLOTIKOTNTO omontel va akoun Prupa: Oxt povo va mpoPAémovpe Tt
mBavov vo cvpfel aAld kot vo katodofaivovpe Tt axpi®Og TPEMEL VoL YIVEL GTI GUVEXELD.
Avti) ™) duvatdTNTO TNV TPOSPEPOLY Tl prescriptive analytics to omoia dev mepropilovion
oV TPOPAEYN TG LEAAOVTIKNG CLUTEPIPOPAS TOV TTEAATN OAAL mpoteivouv TN BEATIO
evépyel mov TPEmMEL va akolovOnoel o emyeipnon. Me 1n xpnom mpomnyovpEvev
aryopiBuov PeAtictomoinong ko texvikav Al to prescriptive analytics — mopdyovv
OLYKEKPIUEVES TPOTAGES OpaonG, AopPdavoviag voyn Oyt poévo ta dedopéva oAAG Kot
mBavog TePloptoove, TEPBmPLE KOGTOVS KOt GTPATNYIKOVS GTOYOVG.

‘Etol, oe ovvOnkeg e€otopikevong g eumepiog tov mehdtrn, 1 cupuPoAr Tovg elvan
kaBopiotikn. Ta cvotiuata propovv va Kabopicovy o KATAAANAO Yio KaBe meAdtn, TO
WOOVIKO KOVAAL ETKOVOVING, TN GOGTH YPOVIKN GTIYUY| LG TPO®ONTIKNG EVEPYELNG 1] KON
KOL TN HOPON OV TPEMEL VAL £XEL 0L TPOGPOPA MOOTE va peyiotonombel n mbavotnta
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avtomdkpionc. Me avtd tov Tpdmo 1 e€oTopikevor TaveL va ivar oL YEVIKN Kol GTOTIKT
JldKaGioL Kol UETATPEMETOL GE SUVOAUIKO GUGTNUO OV TPOGOUPUOLETAL GUVEYDSG GTNV
TPOYUATIKY] GUUTEPLPOPA TOL K&Oe yprotn. (Shmueli et al., 2018)

EmumAéov, n a&omoinon twv dvo avt®v tomwv analytics odnysl otn onpovpyio pog
EVI0L0G, OAOKANPOUEVTG EIKOVOG TOV TEAATT). XVVOEEL Oed0UEVA 0T SAPOPETIKEG TTNYEG KOl
EMTPETEL TNV OMOTIKN KOTAVONGT TOV KIvITp®V Kot TV Tpocdoki®v tov. H gumeipio tov
TEAATN TOVEL VO OVTILETOTICETOL G CUVOAO LEUOVAOUEVMV GTIYLLMV KO OVTILETOTICETON G
pwe cvuveyopévn mopeia, TNV omoio M emyeipnon Umopel va SOUOPPADGEL GTPATNYIKA,
av&avovtag v a&io Tov TEAdTN 6T0 GLVOAO TOV KOKAOVL (NG TOV.

Ye éva mepdrirov 6mov 1 eumepia amoterel PaCIKO AVIAYOVIOTIKO TAEOVEKTNUA, 1)
petdPaon amd tv oavaivon mopatnpnong ( descriptive analytics) oe €va cOoTp
poPAEyEIS Ko KaBooMynomng evepyeldv amotedel ovslootikn e£€MEN. To predictive kot To
prescriptive analytics 01 pévo Kab1oToUV TNV EMLYEIPNON TTIO EVEAMKTT KO TPOANTTIKT] OALA
NG EMTPETOVY VO, TPOCPEPEL TPUYLOTIKA EEATOUIKEVUEVEG EUTELPTIEG [LE TPOTTOVS TTOL HEYPL
npdcpata Bewpovvtor dvokoAo vAomomowol. Kabdg mn texyynt) vompocsvvn kot 1
avtoparonoinon eEedioocovtal, To cuyKekpipéva analytics Oa cuveyicovv va amotelobv Tov
mopnva KaBe oTpatnyKng Tov otoyevel oty epPdbuvon g oxéong pe Tov TEAATN Kot 61N
OMUovPYioL EUTEIPLDOV TOV OVTATOKPIVOVTAL GTIG cVYYpoveg mpocdokies tov. (Wedel and
Kannan, 2016) ; (Shmueli et al., 2018)

2.5. IIpootacia dedouévov ko nBikég mpokinoelg (GDPR, privacy)

H av&avopévn ypnon dedopévav yia ) PeAtiotomoinomn e eunelpiog Tov meAATN, TV
avToUATOTTOINON TV dlodikacwdy marketing kot TNV €PAPUOY CLOTNUATOV TEXVNTNG
VOTMUOGUVIG £XEL OVOOEIEEL TNV TPOGTOGIO TNG WOIMTIKOTNTOG MG £VA OO TO GNLLOVTIKOTEPL
mmuato ™ ynoewakng emoyns. H palikr) cuAhoyn 0edopévmv, ToAAEG POPEG GE TPOLYLOTIKO
xPOVO, dnNovpyel TpmToPaveic svkapieg aAAd TavTdYpova BETEL 0 doKILaGio Ta OplaL TNG
NOuM¢ Kot g voppodmtag. e avtd to mhaico, to GDPR kot o1 cOyypoveg apyéc g
YNOWKNG WOTIKOTTOG KobioTaviol ovamdomacTo OTolkelo Tov oyYedlOcHoy KO
GLGTNWLATOG TTOL GLAAEYEL, amoBnkevel N} emeEepydletor TAnpopopieg ypNoTaOV.

To GDPR amotehel éva ohokAnpopévo voukd miaicto mov Beomictnke e okond vo
TPOGTATEVCEL TOV €VPOTAI0 TOAiTN amd vmepPoikn 1 aveédeyktn emefepyocio TV
TPOCOTIK®V TOV 0edopévav. EKTOG amd Tig VOKEG VITOYPEDCELS TOV EMPAAAEL, EIGAYEL KoL
o cvvolkotepn @rlocoia dwxeipiong dedopévov, n omoia dlvel Eupacmn oty
vevBuvotnTa, oTN SPAVELD Kot GTOV GERACUO TNG ATOKNG EAEVOEPLOG. ZOUPOVA [LE OV
™ AOYIKY], N GLAAOYN OEOOUEVMDV TPEMEL VO YIVEL LE GLYKEKPWEVO OKOTO, PE TANPN
EVNUEPMOOT] TOL YPNON KOl pe T PN ovykatdBeon tov. O meAdtng doev eivor amhdg
amodEKTNG vmnpeciog oAAL evepydg ovupetéymv otn Oladikacio enefepyaciog TV
dedopévmv Tov.
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O nBwég Tporxinoelg wotdco dev meplopiloviol 6T GVUUOPPMOT LLE TO VOIKO TAAIG1O.
A@Qopoldv TO TG YPNOOTOOVVTIOL GTNV TPAYUATIKOTNTO To dedopéva, tov Pabud octov
omoio 0 YpNoTNG YVOPILel TIg EMATOGELS TG YNPLOKNAG TOV dPASTNPOTNTOS KOl TO KATA
oGO o1 enyelpnoelg dayepilovral pe vevbvvotnTa TIG TANPoPopieg mov dabétovv. H
TayvTTo pe TV omoio £EEAMOGOVTOL TO GLOCTHUOTA TEXVNTNG VOMUOGUVNG ovEAvVEL TOV
Kkivduvo @awvopévav Ommg N aveml@duntn mapakorlovOnomn, n OdKpion mov pmopel va
TPOKOYEL amd OAYOPIOUIKES ATOPACELS 1) 1) ONUOVPYIO VITEP.- AETTOUEPDV TPOPIA TOL
neplopilovv ) SuvaTOTNTA TOL YPNOTN VO EAEYYEL TNV EIKOVA TOV dIVEL Y10 TOV €0LTO TOV.
(European Union, 2016)

INUavtikd pEPOG ™S culnTnomg aeopd TNV £vvola TG «EAUYIGTOTOINGCNG OEOOUEVMOVY.
To GDPR emiPdier ot emyelpnoelg va cLAAEYoLV pOvVo 0o dedopéva elval AmoADTMC
aropaitnta yioo Tov okomd mov &yovv dnAwcel. Tlapoia avtd, o cOyypovog ynelokog
HETOOYNUOTICNOS Ol TIC EMYEPNOES OTN GLVEYN EMEKTOCN TAOV OESOUEVEOV OV
eneEepyalovrat, ONUOLPY®VTOS Eva TEPIBEAALOV OOV M 1G0PPOTTIN LETAED EMLYEIPTCLOKOD
0QEAOVG KO TPOOTOCING WOIOTIKOTNTAG OvokoAevel. Ot teyvikég eCotopikevons, yuo
wapaderypa, Paciloviar oe AenTopEPY] dEGOUEVH GUUTEPIPOPACS, TOL OTTOIN UTOPOVYV EVKOAA
va BewpnBovv vrepPoAKd av OV VILAPYEL CAPNG TEPLOPIGHOS KO SLUPAVELDL.

E&iocov xpiown eivor ko 10 {Ammua g «odyopiBukng dwpdvelog». Kabmng moAld
ocvotnuote ANYNG amoedcoemv Pocilovtolr mAEOV G OLTOUATOTOMUEVOLS aAyopifuovg,
onuovpyeiton N ovaykn va yvopilet o ypnotg Oyt povo OTL To OESOUEVO TOV
YPNOOTOWVVTOL OAAG Kol UE TOWV TPOMO €MNPEAleTOl M EUmEPiL TOV OO TOLG
VITOAOYIGTIKOVG UNyovicpovs. O ypnomng mpémet va €xel ) dvvatdtnta vo yvopilel av
VILAYETOL GE KATO10 QLTOLOTOTOUEVO TPOPIA, KaBd¢ Kot va {ntioet avBpdmivn mapépPocn
o€ mepintwon mov Bewpel OTL BlyovTon To SIKOMUOTO TOV.

H mnpootacioc tov mpocomik®dv dedouévav omotelel emiong Poocikd mapdyovta
eumotoovvng. Av pa emyeipnon dev dayeplotel cwotd mapoPioong dedouévov, dev
EVNUEPMVEL £YKOUPO, TOVS YPNOTEC 1 OTMOTVYOUVEL VO SLUGPAAIGEL TNV OKEPULOTNTO TV
TANPOPOPLOV, TOTE 1 GYEon MEAATN- emyeipnong Kloviletor. H edpaiwon eumotoocdvng
amortel Oyt pOvVo THPNoTM ToL VOUOU OAAG Ko pia vpOTEPT) KOLVATOVPO VITELOVVATNTAG TOV
tomofetel TOV ¥PNOTN 6TO KEVTPO.

Télog, 01 NOég TpokAnoelg mov oyetilovton pe To privacy omontoHV amd TG EMYEPNCELS
vo. VI0BETNCOVY oL GTPOTNYIKY] TPOGOVATOMGUEVT] TN PUOCLOTNTA NG YNPLOKNG
dwkvPépvnong. H wotwodmta dev amotehel eumddio oty aflomoinon twv analytics.
Avtifeto, pmopel vo AELTOVPYNGEL MG GTPUTNYIKO TAEOVEKTNULA, EPOCOV EVEOUATMOEL €8
apyns otov oyedwoud tev cvotnudtev v. H apyn tov privacy- by- design kabiotd v
TPOCTAGIO TV dedoUEVOV BEPEMO TNG UPYITEKTOVIKNG TOV VINPECIOV Kol Ol TPOCGHET
JrdKacio Tov EPApUOLETOL EK TOV VOTEPMV.

YVVOMKA, M TPOCTAGIiO TNG WIOTIKOTNTOS Kot 1] cuppdpewon pe to GDPR anotedovv
TAéoV avondomacto pEPog kKabe cultnong yia v aflonoinon tov analytics. H mpoxinon
dev aopd amADG T dtoeiplomn TV Kivouvmv, aArd T dnpovpyio evog TAaGiov 6To 0moio
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N texvoroyia Ko 1 avOpomivn alonpéneio pmopovv vo cuvurdpéovv, e€aceariloviag v
e€EMEN TOV YNOOIKOV VINPESIOV UE TPOTO TTOL GEPETAL TOV ¥PNOTN KOl TO SIKAIWLLO TOV.
(European Union, 2016); (Deloitte, 2019)

Kepdiaro 3: O Porog toov CRM «at Analytics otnv E€atopikevon
¢ Epmepiog

3.1. H gumepia tov meAdtn og mnyn avtoy®vieTIKOD TAEOVEKTUOTOG

H eumepia tov meddn éxer e€ehybel oe Evav amd TOVG CNUAVTIKOTEPOVS CTPOTNYIKOVS
moAwveg Yo kbBe opyavioud mov embopel vo emPdost ko vo ovortuyBel oe €va
nepPAAoV oL PETAPAAAETOL OOPKMG. € LU0 ETOYN OOV TO TPOIOVTO KO O1 VANPEGIEG
telvouv vo opoyevomolovvtal kot 6mov 1M teXVoAoyia kafioTd €0KOAN TNV aVTIYpOOn
AELITOLPYIOV KO ETYEPNUOTIKOV HOVTEA®V, 1 gumelpion mov Pudvel o meAdng oe kdbe
onueio emaPng pe (o emyeipnon omoterel €vav mopdyovta Tov SVCKOAN AVTILYPAPETAL.
Etvar éva avdd aALd 16yvpd Tapovclactikd ototyeio To omoio, otav kadliepyndel cwotd,
UTOpPEL VoL TPOGPEPEL £VOL SIOPKES OVTOYWVIGTIKO TAEOVEKTY|LLOL.

H eunepio tov meddtn oev meplopileton mALov o€ o GmAY] GUVOAAOYN 1| OE Ml
EMKOVOVIN LE TO TUN O EELANPETNONG. ATOTEAEL EVOL GOVOAO EVIVTMOGEMV, OVTIANYE®MYV KoL
ocuvalcOnuatov mTov oynuotilel 0 KOTOVOA®TAG 6€ OAN To 6TAd TOL TS0 TOV: TPV,
Kot Kot petpd v ayopd. Eivar o tpdémoc pe tov omoio avtilaupdveron v aia, v
To10TNTA, TNV EVKOAI, TNV 0&lOTIOTIO KO T GUVOAIKT) GUUTEPLPOPE TNG EMLYEIPNONG TPOG
avtov. H a&la g dev Ppioketor pdévo oto amotérecpo, ONAad oty KOvomoinon 1
SVOOPEGKELN OALA GTN SVVOLIKT] TOL ONUOVPYEL Y10L LI LOKPOYPOVIL GYECT] EUTIGTOGVVNG,.

210 6UYYPOoVOo TEPIPAALOV TNG YNOLOKNG OIKOVOLLOG 1] EUTTELPIO TOL TEAATT OVOOEIKVOETOL
aKOUN TEPIOCOTEPO, EMEWN Ol TPOGOOKieg Exovv aAAdEel plikd. Ot KatovolmTEG TAEOV
&xovv cvvnbicel og dpeon mpdsPacn oV TANPOPOPin, GE TPOCOTOTOMUEVES TPOTAGELGS,
oe eéumnpéton yopig KaBVOTEPNGELS KOl GE YNOLOKES AEITOVPYiES MOV AMAOTOWVV TIg
dwdkaciec. To enimedo cHyKpLoNg eV APOPA LOVO OVTAYWOVICTIKEG EMLYEPNCELS TOV 1010V
KAAOoL oAAd Tig BEATIOTES epmelpieg oL €xel (ot 0 meAdng cuvolkd. 'Etot, o etopeio
AETIKOVOVioV 1 o tpdrelo propel va cuykpivetal omd tov 1610 meldtn Oyt LOVO LLE TOVG
OPEGOVG OVTUYMVIOTEG TNG OAAG LE TNV EUTEPIO TOV TPOCOEPEL Lol UEYOAN TAATOOPLLOL
NAEKTPOVIKOD EUTOPION 1 0L EQAPLOYT] KOWVOVIKNG OIKTOMONG.

H eumepio tov meddtn LETATPEMETOL OE OVTAYOVIGTIKO TAEOVEKTNLLA OTAV KOTOPEPEL VAL
PO POTIOMGEL TNV EMYEIPNOT LE TPOTOVS TOL VO EXOVV VOT|LLAL Y10, TOV KOTAVOAMTY. AvTtd
onpaiver 6tL N emyyeipnon 0V EMKEVIPAOVETOL LOVO GTO TPOIOV OAAL G€ OAOKANPN TNV
aAAnAeniopacn: amd TO TG TOPOVolAleTor M TANpogopia, HEYPL TN Olaxeipion TV
TOPOTAVE® KOL TV ATOTEAECLATIKOTNTA TMV CLGTNUATOV EMKovoviag. Mia Oetikn epnepio
UTopEl VoL EVIGYVUGEL TNV EUTIGTOGVVI, VO LELOCEL TOV BaBud eykoTdAenyng, vo avéncet v
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TIGTOTNTO KO TEAMKA VO, O1LoVpyNoel TeEAdTEG- TpecPevTéc mov popdlovtat T BETIKN TOVG
eunepio pe aAiovc. (Davenport and Harris, 2017)

[Mopdiinia, n apiotn dtayeipion g epmelpiog Tov TEAATN MNPeAlel KoL TV E0MTEPIKN
Aertovpyiar g emyyeipnong. Avaykalel ta tufpato vo. cuvepydlovtal, Vo avIoAAIGGOoUY
dgdOUEVO, VO OLTOUOTOTTOOVY JLOOIKAGIEC KOl VO EVIGYVOVV TOVE UNXOVIGUOVS AYMG
ano@doewv. Evoouatdvel pio. KOLATOUpa TPoGAVATOMGUEVT GTOV TEAATY, 1| OTTOi0l TEAIKA
odnyel o€ peyaddrepn Kouvotopio Kot TpocapposTikdOTNTe. Me avtdv Tov TpoOTo, 1| EUmEPia
TOV TEAATN OEV OMOTEAEL HOVO €PYOAEID TOV HAPKETIVYK OAAG OgpéAO YO0 OTPATNYIKO
LETOCYNUOTIGUO.

Téhog, n a&la g eumelpiog Tov TEAATN ®OG AVTAYOVICTIKOD TAEOVEKTNUATOG £dpdleTan
otV avlektikotntag e H teyvoroyia eelooetal, o entyelpnuatikd povtéia oAldlovv
Kol M ayopd petopopeavetol. Eviovtolc, n avaykn tov avlpomov va vidfel ot 1
emyeipnon tov katohofoivel, Tov GEPETOL Kol OELKOADVEL TNV KoOnUePVOTNTO TOL
napapével atabepn). Otav pa etapeio kotopOdoel va 0BVYPOUIIGEL TNV EMLYEIPNCLOKT TNG
Aoywkn pe oot ) Pabdtepn avaykn, amoKTd Eva TAEOVEKTNLO TOV OVGKOAN YOVETOL, AKOUN
Kol 6€ TEPLOOOVG EvTOVoL avtaywvicpov. (Verhoef et al., 2009); (Pine and Gilmore, 2011)

3.2. To povtéro “data-driven personalization”

To povtéro g e&atopikevong mov Pacileton ota dedopéva amotelel po omd T TAEOV
kaBoploTikég e£eMEEIC 0T GOYYPOVN CTPOTNYIKY LAPKETIVYK Kol Sl EPIoNng TEAUTELNKDV
oY€0emV. Xe o ENOYN OMOL Ol EMYEPNCES £YovV TPOSPACT GE TEPAGTIONS OYKOVG
O0OUEVOV KOl O1 TEAATES AVAUEVOVY EUTEIPIEG Ol YEVIKES OAAL TPOCUPUOCUEVESG OTIC
AVAYKES, TIG TPOTYNGELS KOl TN CLUTEPLPOPA TOVG, 1| data- driven personalization Agttovpyel
®G 1 KOPOd TNG SVYYPOVIG KATOVOTONG TOV KOTOVOAWMTY|.

H ¢tlocoeia tov povtédov Pasiletar oty avtiinyn 6t ke meddtng eivar povadikodg.
Agv gmopkel mTAEoV o TUTOTOMUEVT] ETIKOVOVIR 1] £Va OLO10YEVES TPOToV. Ot Tpocdokieg
&xovv petatomiotel mpog eumelpieg mov TPocapUdlovTol 6T GLVNOELES, GTIC OYOPACTIKES
EMAOYEG, OTO 1GTOPIKO AAANAETIOPAGTC, AKOLUN KoL GTNV YUXOAOYiO TOL KATOVOAMTH. AV
1 TPOGOTOTOMUEVT] TPOGEYYION YIVETOL EPIKTN HOVO HEG® TNG GUGTNUOTIKNAG GVAAOYNG,
opydvwong Kot avéivong dedopévav. Ta dedopéva amotelohv Tov unyavicpd péca amd tov
omoio 1 enyeipnon avtilapPavetot oyt LOVo Tt £Kave 0 TEAATNG 6TO TOPEAOOV 0AAG Kot Tt
etvar mBavd va kavel oto péddov. (Davenport and Harris, 2017)

To povtého efatopikevons Pociopévo otor dEOUEVO. OPYOVAOVETOL YOP® OO TPELG
Baoikég Aettovpyleg: T GLYKEVIPOGT TANPOPOPLDV, THV OVOIALGN HECH TPOTYOVUEVOV
aAyopiBumV Kot TN HETATPOT TV AMOTEAECUATOV GE GUYKEKPUYLEVEG EVEPYELES. APYIKdL, 1
emyeipnon cvAdieyel mAnpoeopieg amd OS1dpopeg mNYEG, OMMG 1GTOCEADES, EPAPUOYES,
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ovotiuata CRM, onueio mdANoNg kol TAATPOPUEG KOWVOVIKNG diktdmong. To {ntovpevo
dev gtvan | mocdTTO TV dEdOPEVOVY, OAAL 1 tIKavOTNTO Vo cuVOKalovTal, vo Kabopilovtan
KO V0L LETOTPEMOVTOL GE YPT|GULT YVOOT.

21N ouvvéyela, o dEdOUEVO VTTOPAAAOVTOL GE AVOAVLTIKEG Oladikacieg OV Umopel va
TEPILOUPAVOVY TPOYVMOGTIKA HOVTEAD, TEXVIKEG UNYOVIKAG HAONoNG kot aiyopifuovg
ta&vounong 1 ovoTadomoinone. AVTEG Ol TEXVIKEG £Y0VV TN duvatdtnTa vo eviomilovv
potifa mov dev givor opatd pe youvd pATL Kot vo amokaAvTTouy Pabitepeg TAGES OTN
CLUUTEPLPOPE TV TeEAoTOV. Méca amd avt T Jdwdikacio, 1 emyeipnon pmopesl vo
TPOoPAEYEL AVAYKES, VO EVTOTIGEL EVKAPIES OLUGTOVPOVUEVAOV TOAGEMY, VO OVOYVOPIGEL
delkTeC OLOAPECKELNG KO VO TPOCOPUIGEL TIG KIVIGELS TNG OVAAOYOL.

To teMKO 616010 OPOPE TN HETATPOTN TOV EVPNUATOV GE GLYKEKPIUEVEG dpdoelg. H
eCotopikevon pmopel vor AdPel TOAAEC HOPPEC: TPOCOPUOYN TNG EMKOWVMOVING, TOPOYN
TPOGMOTOTOUEVOV TPOCPOPADV, TPOCUPLOYN TNG 16TOCEADNS avAAoYa e TO TPOPIA TOV
TEAATN, OKOUN Kol SOLVOUIKT OO PP®OT TPoidvTmy N vanpeswdy. H ovsio tov povtédlov
elvar 0T1 kéBe el g mpémel va acOdvetol mmwg 1 emyeipnomn tov yvopilel, Tov Katovoel
KOl OVTOTOKPIVETOL GTIG OVAYKEG TOV YWPIig va xperdletal va to (NThHoel pnTa.

H &Eexyoprom) a&ia tov povtédov data-driven personalization eivar 6TL evioyvel 1060 TV
OTOTEAECUOTIKOTNTO TOV EXLYEPTOIKOV AEITOVPYIDOV OGO Kol T GLVOGONUATIKY) GHVOEDT)
ToV TEATN pe TV enmyeipnon. Oco mo evoToYE etvar o1 £aTO LIKEVUEVES TPOTACELS, TOGO
av&avetot 1 ThaVOTNTO ETAVOYOPAS, LOKPOYPOVING OPOGImoNG Kot BETIKNG dtopniong ard
otopa oe otopa. [HapdAinia, n emyeipnon PeEATIOVEL TNV ATOOOTIKOTNTO TNG, LEUDVEL TO
KOOTOG AOKOTMV KAUTAVIOV KO OTOKTA [0 IO GOPT) EKOVA TNG OYOPAs.

H e&atopikevon pe Paon ta dedopéva amoTeAel, EMOUEVMS, Ol L0 OTAT TOKTIKN OAAG
€va, OAOKANPOUEVO GUGTNUO GTPATNYIKOD GYESIOOUOV. XVvOvdlel texvoAoyia, ovaivon,
KATOVONGN TS avOpOTIVIG GUUTEPIPOPAS Ko cuveyn Peltioon. Xe éva mepipdAiov 6mov 1
eumepia Tov meAdtn Kabopilel TV emTLYio TOV EMYEPNGEMY, TO LOVTEAO OVTO GUUPAALEL
ot petdPaon omd por pollkn, TOTOMOMNUEVY] TPOCEYYIOT) GE [0 OPWN Kot
avOpOTOKEVTPIKY QAOGOGin, OOV 0 TEAATNG OVTHETOTIETOL WG HOVAOIKO ATOHO e
Eeymprotéc avdykeg kot mpocodokies. (Wedel and Kannan, 2016); (Peppers and Rogers, 2016)
;(McKinsey, 2020)

3.3. O kvxAog dedopévov otov mehdn (customer journey and
touchpoints)

O KOKAOG BE0OUEVMV TOV TTEAATN AmOTEAEL £vaL omtd Ta o BepeMdOn otoyeia ot cOyYpovNn
dwxeipion ¢ eumelpiog Tov KATOVOAMTY, KOOMG GUVIEEL TN JdpOUn Tov péEGA and To.
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Jdpopd oTAd0L TNG CAANAETIOPOOTG TOV LE TNV EMYEIPNON LE TOV TPOTO TTOL TO, dEJOUEVL
cLAAEYOVTaL, OpyavadvovTal Kot a&tomotovvtat. H katavonon tov customer journey dev givort
TAEOV [0 oA OmOTOTWON onueiwv emaeng, oAAG o Suvopky dladikacio 1 omoia
EMTPETEL GTNV EMYEIPNOT VO KATOYPOPEL TIC OVAYKES, TIC TPOTIUNOCELS KO TIG CUUTEPLUPOPES
TOV TEAATN GE€ TPOYUOTIKO YXpOVo. Zg &vav KOGHO OTOL Ol GAANAETOPACELS Eivor
TOAVKOVOAMKEG Kot ouvey®mg petofailopeveg, m dwyeipton tov kOKAoL dedouévov
Aertovpyel ¢ YEPLPO AVAUEGH GTOV EENTOMIKEVUEVO GYESIOOUO EUTEIPLOV KAl 6T SlopKn
Beltioon tov vimpecwov. (Grewal et al., 2017)

To customer journey mepthAapPavel OAQ To GTASIO TOV SAVVEL O TEAATNG, OO TNV OPYIKY|
EMLYyVOOoN €VOg mMPOoIOVTOg PéEYXPL TNV aSloAdynon HETpA TV oyopd. Xe kdbe o1dot0,
dNovpyovLVTOL SEGOUEVE. TTOV OMOKAAVTTOVV TIS OVAYKEG Kot TIG mpoodokieg tov. Ta
TAPAOELYLa, 1 avalTNON TANPOPOPIDV, 1| TEPMYNON GE LA I6TOGEAIDA, 1| AAANAETIOpOON
pe éva chatbot, n ayopd 6e PLGIKO KATACTNHA, KOODS Kot EVEPYELES LETPE TNV ayopd, OAN
arotelobv onueia emagnc. Kdébe tétoto onpeio Aertovpyel og mnyn dedopévav yoo v
emyeipnon, N omoia Umopel Vo KATOVONGEL TOWL OMUEID dNUOVPYOVV IKAVOTOINGT|, oo
TPOKAAOVV EUTOO10L KO TTOL0L TPOGPEPOVY EVKOPIES Y10 TEPALTEP® AVATTVEN TNG GYEONG LE
TOV TEAATY).

H a&ia Tov khkAov dedopévmv peldveL 6GO 1 EmYEPNON KOTAPEPVEL VO, SIOGVVOEEL KOl
va enegepydleton dedopéva omd dwpopetikd kavdia. H eumeipio tov meddtn doev givan
YPOUUIKY 0AAG TOALOAoTOTY), KOODG KATO10¢ Umopel va O€L [o SO LICT] 6TO Kvnto, va
ovveyioel v avalTnon 6ToV VTOAOYIGTH KOl VO TPAYLLOTOTOMGEL TV 0yOpd GTO PLGIKO
kataotua. H emyeipnon, vy vo Tpoo@épel o GUVEKTIKY eumelpio, ypewdletal va
napakoAovdel avtd to Pfripoto Kot vo cuvOEtel i eviaia ewova. O KOKAOG dedouévmv
EMOUEVMG OeV TeplopileTol 6T GLAAOYT TANPOPOPIDYV, OALN ETEKTEIVETAL TNV 0PYAV®OOT),
otV TaSvounomn Kol oTnV avAiAvuorn Tovg, e 6TOX0 Vo, LTOSTNPLYOOVV GTPATNYIKES TOL
OVTOTOKPIVETOL TPAYUATIKA OTIC avdykec Tov merotav. (Buttle and Maklan, 2019)

To onuovTIKOTEPO GTOLYEID VTN TNG O10dTKOGTIG EIVOL 1] IKOVOTNTO TNG EMLXEIPNONG VAL
a&lomolel Ta 000 UEVA Y10 VAL KATAVOEL TO «y10Ti» Tiom and kdbe cupumepipopd. Ta dedouéva
O0gV OMOTEAOVV OMAMDG apBUOLg 1) KATOYPOQPES EVEPYEUDV, OTOKOAVTTOLV Kivntpa,
cuvawsOnuota, dvokoiieg kot potifa. Méoo amd ovtr TNV ONTIKH, O customer journey
yivetan éva epyadeio otpatnyuwod oyedopov. H emyeipnon propet va opilel mowa onpeia
emaeng ypealovtat evioyvon, mola TPENEL v avTopatoroinfovy, mov umopel va eioaybel
e€aropikevon kot mwg pmopel va PeAtimbel 1 cuvolikn epmepia.

"Evog axdun kpicyog mopdyoviog 6Tov KOKAO 0£00UEV@V ivol 0 SLOUOPACHOS YVACNG
pésa otov opyaviopd. Ot TAnpogopieg mov TpokHITOLV amd T oNUElR ETAPNG OEV TPEMEL
VO TOPUUEVOVY  ATOUOVOUEVEC GE HEUOVOUEVO TUNUOTO, OTMG TO UAPKETVYK, 1
eEummpétnon tehatdv 1 o1 twAnces. H peyaidtepn a&io dnpovpyeitan 6tav tao dedopéva
dwyéovtan o OA TO EMITES A KOL YPNGLOTOLOVVTOL WG PAGT Y10 ATOPACELS TOL TPO®OOVV
[ evioio, GUVEKTIKN Kol TPOGOVOTOMOUEVY GToV TEAdT otpatnyikn. 'ETol, o kdKAog
dedopévmv dev etvarl amAdg o TEXVIKY OdKacio, OAAG oL GUVOAKT KOVATOVPO OV
EVIGYVEL TNV KOTOVONON KoL TV 0VOPOTOKEVIPIKY TPOGEYYIOT).
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Yvvolkd, o kKOKAOG dedopévav otov TeAdtn amotelel Bepédo g oOyypovng epmelpiog
KOTOVOAW®TY]. ZUVOEEL TEXVOAOYIN, OVAALGN KOl OVOPAOTIVY] GOUTEPLPOPAEL, EMTPETOVTOS OTNV
emyeipnon vo mopakoAovdel kdbe otad10 ToV TV TOV TEAATN KOV PETOTPETEL TAL
dedoEVOL GE OVOIACTIKEG Kot LETPNOUES Pedtiwoels. Me avtdv tov tpdmo, Kabe onueio
EMOPNG Oev amoTeELEl amAmg o Tuxoio. aAANAETIOpao OALL éva KPIGWO KOUUATL EVOG
0AOKANPOUEVOD KOKAOL YVOGNC TOL Bondd v emyeipnon va Ticel d1opoVIKES, TOIOTIKES
oyéoelc. (Verhoef et al., 2009)

Awareness — Consideration — Purchase — Post-Purchase — Loyalty

Yynuo 2: Customer Journey kot Bactkd onpeio exaeng (touchpoints)
«To Topamdv® S1aypapLpo avadeikviEL T ONUAGTN TNG KATOY pa@NG TV ouUeimv ETAQNC, Ta 0moio AmoTEAOVV KPIiGULES TNYEG
dedopéVeV Yo TNV Katovonon Kot tnv eEaTopikevon g epmelpiog Tov TELdT. »

3.4. Tlopadelypotao EMTLYNUEVOV GTPOTYIKOV Eotopikevong

Ot otpatnyég eatopikevong amoteAovV £vav 0l TOVG TTO OTOTEAEGLLOTIKOVG TPOTOVG
LLE TOVG 0TTO10VC 01 EMYEPNGELS TPOCTAHOVV VO KAAMEPYNGOVV GTEVOTEPES GYECELS LLE TOVG
TEAAITEG TOVG. AV Kol 1 TEXVOAOYiO £XEL TPOGPEPEL TOAAEG OLVATOTNTEG, N EMLTLYIO U0
oTpOTNYIKNG €atopikevong dev e€optdton povo omd ta epyareion aAAG omd TV KavOTNTA
G emyeipnong va Katavoel o BABOG TIG OVAYKES TOV TEANTN KOl VO TPOGAPUOLETAL GE
OUTEG UE TPOTO QPLGIKO, OlOKPITIKO KOl OLGLICTIKO. XTOV Tupnvae KA metuynuévng
oTpatNyKng Ppioketor n ohvdeon g avérlvong dedopévev pe v avBpomivn gumepia,
®ote M KEOe evépyeln vaL QOIVETOL GOV VOL EYEL GYEOIAOTEL OMOKAEIGTIKA Y10t TO GLYKEKPLUEVO
dtopo.

‘Eva yapoxtnpiotikd mopddetypo emtuynévng eEQTOMKEVGNS GLVOVTATOL GTOV TPOTO
OV TOAAEG TAATQOPLES TEPLEXOUEVOL OMNOVPYOVV duVOKEG TPoTAcels. Ot avoAVoELg
OedOUEVMV EMTPEMOVY GE OVTES TIG TAATOOPLES VAL EVTOTILOVY CLUUTEPIPOPES, OTLMG TAL €10
TOV EKTOUTMOV TOV TOPAKOAOLOEL 0 ¥p1GTNG, TOV YPOVO TOPAKOAOVONGNG KOl TIG KA T YOplEg
nov mpotipd. Méca amd avtd ta ototyeio kataptilovy TPOTAGELS 01 0TolEg OEV elvart Yevikég
OALGQ TPOGUPUOGUEVES GTIG TPOSMOTIKES TOL cuvnBeteg. H a&ia avtig g mpocéyyiong dev
Bpiloketot amimg 6to OTL 0 XPNOTNG PPioKel EVKOAL TEPIEYOUEVO TTOV TOV EVILUPEPEL, OAAL
0T0 YeYovOg 0Tl aucBdvetar 6Tt 1 TAOTEOPUO TOV «yvopiley Kot TOL OEVKOAVVEL TNV
KaOnuepwvotra. (Accenture, 2018)
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AN popon amoteLecaTiKNG eEoTolikevong evTomileTal 6To0 MavepToOP1o, OTOV TOAAES
EMYELPNOELG YPTOLLOTOIOVV JESOUEVO TOTOTNTAS, 1OTOPIKO ayop®dV Kol oTolyeio ypnong
YNOUKOV KOVOMDV Y10 VO SO PPDOGOVY TPOCTOMUEVES TPOGPOPEG. LTOYOC Ogv givat
ATAMG VO TPO®BNGOVY TPOIOVTO 0AAG VO SNUIOVPYNCOLV pia aicONoT OTL 01 ETAOYES AVTEG
&youv yiver pe Pdaon Vv mpaypotikny ovaykn tov meEAdt. Otov g mpocspopd
AVTOTOKPIVETAL GTO TPOPIA TOV, aLEAVEL TNV THAVOTNTA 0yOPdS OALL aKOUN TEPICTOTEPO
evioyvel v aicOnon 6T N etapeia katavoel 115 cuvnBeieg Kot tov Tpdmo (wNg TOoV.

M tpitn emruynuévn TpocEyyion aeopd T XPNoN TPOYVOCTIKOV HOVIEAMY Y10 TV
TPOANYT duoapéokelag. [ToAAES emyelpnoels, Kupimg 6 KAAOOVE OTMG 01 TNAETIKOIWVMOVIEG
N ot Tpane(ikég vInpeoies, ypnoponolovy predictive analytics yia va evtomicovv meAdteg
OV €VOEYETOL VO OVTILETOTILOVV TPOoPANUOTE 1| VO GKEPTOVIOL VO TEPUOTICOVV TN
ocvvepyasio. Mésa and TV aviAvorn TG GLUTEPIPOPES, TNG GLYVOTNTOS EMKOWVMOVING, TNG
YPNONG VINPECIOV Kol GAA®V dEIKT®V, 1 emyeipnon umopel vo avayvopiocel «onueio
kivduvouy kol vo  mopepuPel  mpoAnmrikd. Mo efaTtopikevUEVT  EMIKOWVOVIOL TPV
onuovpyndel €vtovr OLGOPECKEIN AMOTPETEL GLYVAL TNV ATOYDPNOT KOl EVICYVEL TNV
EUTIGTOCVVT).

Avtiotoyo, oe KAAOOLS OTOC O Tovplouds, N egatopikevon ompiletor ot Ypnon
OO0 UEVOV TTPOOPICUMV, TPOTIUNCEMY, TOTOV HETOKivioNng 1N moMdtepov tagdinv. Ot
EMYEPNOELS TOV OPOAGTNPLOTOOVVTAL GE ALTO TOV YDOPO GYEONALOVY SVVAUIKES OO POES,
TPOGMOTOTOUEVES EVILEPDGELS KO TPOTAGELS Y1 TO TASIOl, DOTE O MEAATNG VO EXEL TNV
aioBnon 611 KaBe GTOLYEID TNG EUMEIPIOG OVTOTOKPIVETOL OTIC OVAYKEG TOV. AVTN 1 LOPON
eEOTOMKEVOTNG AVOOEIKVDEL TOV GUVOVACUO TEXVOAOYIOG KO EUTEIPIKNG YVAOONG KOOMG
amoutel po AETTopEPT] Katavonon oyt Lovo Tov ototyeimv mov PAEREL 0 ¥pNOTNG 0ALL TOV
CLVAICONUATOV KOl TOV TPOGOOKIDY TOV GLVOOELOVY TNV TASIOIWTIKY EUTELPiaL.

To Kowd oToYElD OAMY OVTOV TOV GTPATNYIKAOV £ival OTL ¥PNGILOTOI00V dESOUEVOL LE
TPOTO OV eVicyLEL TNV aioBnon a&lag ya tov weddtn. H emrvyia toug dev kpiveton povo oe
EMIMESD MOANCEWV OAAG otnv wKavotnto va ytilovv po oyxéon mov Pocileton oty
eumoToovVN Kot T cvvénela. H e€atopikevon oev amotelel amhlmdg pia GOYYPOVN TAGT GAAA
évav TpOmo oKEYNG OOV 0 TEAATNG OVTILETOTILETAL WG HOVAOIKO GTOpO Kot Oyl G LEPOG
evog nalikov Kovov. X ovtd o TEPPAALOV, O1 EMYEPTCELS TOV EMEVOVOVYV GTNV KATAVONON
Kot oty opOn a&romoinom tev dedopuévav Ba cuveyicovv va Egxmpilovv, kKabdg TpoceEpouvv
EUTELPIEG TOV GLVOEOVTOL TTPAYLLATIKA LLE TNV KOONUEPIVOTNTA KOt TIG AVAYKES TMV TEAATOV
tovc. (Porter and Heppelmann, 2014); (Accenture, 2018)

Kepdioro 4: MeBodoroyia
4.1 Ewoaymyn ot MebBodoroyikn IIpocéyyion

21 mapoHoa evOTNTA TOPoVGLaleTol 1 LeBOSOAOYIKT TPOGEYYIoN TOL akoAOVONONKE Yia
1 depevivnon tov poéAov TV cuotnudtey CRM kot tov Data Analytics otnyv e&atopikevon
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¢ eumepiog tov meAdtn. H emloyn g katdAining epguvntikng pebodoroyiog amoterel
Kkpiowo ot1ad0 oe KAOe emotnuOViK) peAET KoO®G kabopilel tov TpOMO GLAAOYNG,
emilvong Kot epunveiog Tov dedopévov.

H ¢bon tov gpevvnrikod epotuatoc g mopovcog epyociog amottel €1 Pabog
KOTOVONGT GTPOTNYIK®V, OPYOVAOTIK®OV TPAUKTIKOV KUl TEXVOAOYIK®OV EQAUPLOYDV, YEYOVOS
OV O0NYNOE OTNV EMAOYN TOWTIKNAG EPELVNTIKNG Tpoosyyions. H pebodoroyio avty
EMTPENEL TNV OVOAVTIKY O1EPEVVNOT CLUVOETOV UIVOUEVOV HECH GTO TPOYUOTIKO TOVG
miaicro. (Creswell, 2014)

4.2 ITowotwkn kou [Tocotkn ‘Epevva: Ocwpnrikn Atdkpion

H mocotwkn epediva Pacileton ot cLALOYN aplOUNTIK®OV OEdOUEVMOV Kol TN YP1|oM
OTATIOTIK®OV HEBOS®V Yoo TNV €E0YMYN YEVIKEVGIL®V cuumepacudtomy. Zovnbng aglomotel
EPOTNUATOAOYIO, TEWPAUATIKEG HeBOOOVE Ko peyGAa delypoto, HE OTOYO TN WETPMOM
HETOPANTAOV Kat T depehivnon ox€oewv HETAED TOVG.

Avtifeta, n molotikn epevva eoTidlet €1¢ BAO0G Katavonom QavopéveV, S1001KACIHOV Kol
CUUTEPIPOPDV. AEV AMOGKOTEL GTN GTOTIGTIKY] YEVIKELGT OALL GTNV EPUNVEVLTIKT OVAALGN
KOl GTNV KOTAVONGN TOL «TMG» KO TOV «yloTi» £VOS @ovOpUEVOL. Xpnotlpomotel pebodovg
OTMC LEAETEG TTEPIMTMONG, GLVEVTELEELS Ko avaAvo eyypdomv. (Creswell, 2014)

H emioyn peta&d towv dvo mpooeyyicewv efoptdtor amd Tn QOGN TOL EPELVNTIKOV
TPOPALOTOG KOl TOVG GTOYOVG TG UEAETNG. XTNV MEPIMTOON TNG TAPOVCAS EPYOGING, N
avAYKN KoTtavonong GTPATNYIKOV TPUKTIKAOV Kol TEYVOAOYIKDOV EQUPLOYDV GE TPUYLUTIKA
eMyEPN oK TEPIPAALOVTA KOOIOTA TV TO10TIKN TPOGEYYIon KoTtaAlnAdtepn. (Yin, 2018)
4.3 Emoyn owotikng MebBodov kat Zrpotnykn IoAlhaming Meléng Tepintmong

H mapovoa epedva Paciletar oe mototikny pebodoroyia, kabmdg 6tdY0C T™E 0V elval M
UETPNOT TOCOTIKAOV UETOPANTOV aALd €1¢ PdOog avdivong otpatnyikdv CRM kar Data
Analytics oe mpaypoatikéc emyyeipnoeic. H emloyn ovt) empénel ) S1Epedvion ToV
0PYOVOTIK®V TPOKTIKOV, TNG TEXVOAOYIKNG EVEOUATMONG KOl TG CTPOTIYIKNG OKEYNG TOV
dwpoppavovy v gumelpio tov mehdrn. (Creswell, 2014)

Yuykekpyéva, v1o0ethOnke N oTpaTNYIKN TOAAATANG HEAETNG Tepintwong (multiple case
study), pe avtikeipevo avaivong tig etopeieg L’Oréal ko Zara. H moAhomAr) perétn
TePIMTOONG Kol KAAO®V, EVIGYVOVTAG TNV EYKLPOTNTA TOV GLUTEPUCUATOV UEC® TNG
dwotavpwong ototyeiwv. (Yin, 2018)

H ovykpion dvo dweopetikdv khddwv (beauty kor Fast Fashion) mpooceépet
dVVATOHTNTO EVIOTIGUOD TOGO KOWMDV GTPUTNYIKOV TPOUKTIKOV OGO KOl S10pPOPOTOMCEDY
nov oyetifovron pe T Vo™ TG ayopds Kot Tov KatavoloTikov kowvov. (Eisenhardt, 1989)
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4.4 TInyég ko XvAhoyn Aedopuévmv

H epeuvd Paciotnke o€ ocuvovacpd TP®MTOYEVOV Kol deVTEPOYEVOV dedopuévmv. Ta
devtepoyev GLAAEXONKAY amd emoTNUOVIKA GpBpa, arxadnuaikd PiPAia, etnoleg ekBéoelg
ETOIPEIDV, EMIONUES 10TOGEMDEG Ko a&lOTIOTEG EMYEPNUATIKES avaArvoel. H avaivon
QLTOV TOV TNYOV eT&Tpeye TN Bempnrtikn Bepedmon g HeAéng Kat TV KaTavonon Tov
oTPATNYIK®V eMiAoymV TV eEetalopevov entyepnocwy. (Bryman, 2012)

[Mopaiinia, alomombnkav TpmToyevy dedoUEVO HECH TNG GLGTNUOTIKNG OVAAVONG
OOECIUOV ETUPIKAOV GTOTYEIDV, YNELOK®OV EPOPLOYAOV KOl GTPATNYIKAOV TPUKTIKAOV TOV
napovotdlovior dnuootd omd TG 1ieg T etoupeiec. H ocvvdovaotikn ypnomn dedopévev
evioyvel TV aflomotio TG pevvag HEGm TG HeBOdoL NG Tprymvomoinong (triangulation).
(Yin, 2018)

4.5 MéBooog Avarivong Agdopévev
H oavdivon mpoypotomom|nke pHe €PUNVELTIKY] TPOGEYYION, €0TIALOVTOG OTNV
katnyoplomoinomn Oepdtov (thematic analysis) mov mpoékvyav amd ™ HEAETN TOV
nepumtOoewv. Ta dedopéva opyavodnkay oe Bepatikég evotnreg Onmwe otpatnyik] CRM,

ypnon analytics, efatopikevon, customer engagement Kot ETLYEPNUATIKA ATOTEAECUATA.
(Braun and Clarke, 2006)

H ovykpitikr avdivon tov 6vo TepmTOoe®V ENETPEYE TV eaywyn GCLUTEPACUATOV
OYETIKAL [LE TIC OLOLOTNTEG KO TIC SLOPOPOTOCELS OTIC STPOTNYIKES TOVG. H dradikasio avtn
ovvéBaie ot PabiTepn KoTavonon Tov TpoOToL pe Tov omoio T CRM ko ta Data Analytics
emmpedlovv Vv gumepia ToV TEAUTN G€ OOPOPETIKE emtyelpnuatikd tepiPairovra. (Yin,
2018)

4.6 Tlepropiopoi g 'Epevvac
[Tapa To TAEOVEKTAUATO TG TOLOTIKNG TPOCEYYIONG, 1 LEBOSOC TapoVGLALEL 0pIoUEVOVS
nepopopovc. Ta svpnuata dgv PUmopodv v YeEVIKELOOUV OTOTIGTIKA GE OAOKANPO TOV
emyelpnuatikd minbovopd, kobmng Pacilovior ce cvyKekpyEVEG UEAETEC TEPIMTMOONG.
(Bryman, 2012)

EmumAéov, n avdivon Pacileton o d100éc1L00 ONUOGIOTOMUEVA OEOOUEVD, YEYOVOS TTOL
evoéyetar va meplopiletl v TpOcPacT og E0OTEPIKEG GTPATNYIKES TANPOYOpies. Q26TdG0, N
EMAOYN OLO JEOBVAV AVAYVOPIGUEVOV OPYAVIGUADV EVIGYVEL TN CNULAGI0 KO T GUVELGPOPE
™¢ perémng. (Yin, 2018)

Kepdiaio 5: Case Study — L’Oréal
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5.1. ITapovciaon g etarpeiag ko otpotnyikny CRM

H etarpeio Loreal amotelel Evav amd toug 16vpoTEPOVS d1EBVEIS OPYOVIOUOVS GTOV YDPO
™G OUOPQLAC, e 1oTopio IOV EEMEPVA TOV £vav OLDVO KO LLE 10 TOAVIIACTOTN TOPOVGia,
oe meplocoTepeg omd 150 yopes. H avamtuén tov opidov Paciletal oe éva Guvovacpo
KovoTtopiag, Texvoroyikng eEEMENC kat Bablic KATAVONONG TMV OVOYKOV TOV KOTAVUAWMTY,
YEYOVOG TOV TNV £XEL KATAGTNGEL TOYKOGUIO OMUEID avapopdG GTOV TOREN TNG KAAADVTIKNG
Brounyoviog. Qg etoupeion pe EVTovo TPOcAVATOMGUO GTNV EPEVVA KOl GTNV OVATTVEN, 1
Loreal emevovel dlapkdg o€ vEeg TEXVOAOYIES, OE EMOTNUOVIKEG LEAETES KO 0 eEEMYUEVES
dldkocieg avaAvong O0edopéVAY, TPOKEWEVOL Vo TapokoAovBel TG aAhayég omnv
KOTOVOAMTIKY]  GLUTEPLPOPA  KOL VO OLHOPOAOCEL  TPOIOVTO KOl  EUTEPIEC OV
OVTOTOKPIVOVTOL GE TPOYLLOTIKEG AVOPOTIVES OVAYKEG.

210 MAOIG10 TNG TEAATOKEVTPIKNG TNG QrAocogiag, N otpatnyiky CRM €&yel wwitepa
ONUAVTIKO PpOAG GtV opyavmTikn Asttovpyia g etarpeiog. H Loreal avtiappdveron 6t o
oVYYXPOVOG KOTAVOAMTNG O&V dpKeitol MAEOV GE TMOWTIKA 7Poidvta  oAAA avalntd
eEOTOLUKEVIEVEG EUTEIPIEC, AueoT emkovavia, etk aAlnienidpaon pe to brand kot to
TEPLEYOUEVO IOV AVTATOKPIVETAL 0TIS cLVNOEIEG Kot oTov TpoOTo (¢ Tov. H otpatnykn
CRM 1t¢ etaupeiag ompiletor apd otnv eviaio olayeipion T@V d€d0UEVOV TEANTAOV, GTN
CLUOTNUOTIKY XOPTOYPAPNOY, OA®V TV ONUEIOV ETOPNG KOl oIV ovATTLEN  H0G
OAMOKANPOUEVIG €IKOVOG TIoV emtpemel PabiTepn KOTAVONON TOV TPOTUNCEDV KOl TOV
OVOYK®V TOVC.

"Eva Bacwkd otoryeio g otpatnyikng CRM etvar i) dvvatdtnta eatopikevong oe peydan
KMpoka. H Loreal aglomolel dedopéva mov mpoépyovtatl amd yneokes mAat@eOpUES, Lo
KOWMVIKNG OIKTOMONG, TPOYPAUUATO TIOTOTNTAS, EQUPUOYEC OLOPPLAS OAAG KOl QLGIKA
onueia TOANONG, CLVOETOVTOG Lol EVIOIN EIKOVO Y10 TIC GUVNOEIEG TOV TEAATMV TNE. ALTA N
oAOKANPOUEV Bempnon eMTPENEL OTIC OUAOEG UAPKETIVYK VO TOPEYOVV GTEVELUEVN
emKOwOVia, vo oyedalovy TPOCGMOTOMOMUEVES KOUTAVIEG KOl VO €VIGYDOLV TNV
OMOTEAECUOTIKOTNTO TOV EUTOPIKAOV Opdcewv. [TapdAinia, n etoupeia ypnolpomotlel ta
dedopéva avtd yo ) PeATioon TV TPoIOVIOV Kol TOV VINPECIDOV NG, EVOMUATMOVOVTOG
oOAL0L YPNOTOV KoL AVOADOVTOG 010 YOPAKTNPIOTIKE Tapldlovy meptocdTePo 6 KAOE TOTO
KOTOVOAWMTY|.

H otpatnywn CRM g Loreal amoteiet emiong évav punyavicpd dwapkovg Pertioong. Ta
JedOLEVA OEV YPNOIUOTOOVVTAL LOVO Y10, TNV KOTNYOPOTOINoT TOV KOTOVOAMTMOV OAAG Yo
™ dnuovpyia pog sunepiog mov eEgAiooetal cLVEXDS, TPOSAPUOLOUEVT] OTIC TAGES TNG
ayopdig ko oTig teXvoroyKeES adhayéc. H emyeipnon a&lomolel mlatpdpreg avtopaticpon
uapketvyk, €€vmva epyadeion avdivong kou predictive analytics ®ote vo pmopel va
TPOPAETEL TIG OVAYKES TOV TEAATN TPV AVTEG EKONAWOOVV.

e avtd 10 mAaiclo, M Loreal £yl xatapépetl va petatpéyet ) dlayeipion teAatelokdV
oY£GEMV GE VOV GTPOTNYIKO TUAMVO TOV GUVOEEL TO UAPKETIVYK, TNV OVATTLEYN TPOTOVT®V,
Vv €ELMNPETNON KOl TOV YNOUWIKO LETACYNUOTICUO G€ v €VIOi0 KOl GUVEKTIKO
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owocvoTUo. Me avtov oV TPOTO, M €TOIPEin OV EMOUDKEL HOVO VO KOADWEL TIG
VILAPYOVOES OVAYKES TOV KATOVOAMTMV ALY VO OMovpYet evepyd Tig Tpobmobécelg yio v
emopevn yevid eEotopukevpévov euneptav. (L’Oréal, 2023) (Kotler et al., 2017)

5.2. Xpnon Data Analytics yio Katavonon Kot TpoPAEYn avoykmv

H ypnon Data Analytics otnv Loreal £ye1 eEghyBel oe kabBopiotikd mapdyovta yio tnv
KATOVON oM Kot TPOPAEYN TOV OVOYKDOV TOV KATAVOADTOV, KOODS TPOCOEPEL TN SLVATOTNTO
AmOTOTMONG Kot epunveiag o PaBoc g coumepipopds Tovg. e Eva mepPdAiov 0mov 1
YNEoKn dpacTnplOTNTe TOPAYEL TEPACTIEG TOGOTNTEG dedOUEVQV, 1 emyeipnon aSlomotel
éva, evplh EAGHO TEXVOAOYLOV KOl OVOAVTIKGOV HEBOO®MV TPOKEWWEVOL VO LETATPEYEL TNV
TANPoPopia 6€ AEIOMIGTN YVAOON Kol GE OPAGELS TOL EVICYVOVY TNV EUTELPIO TOV TEAATT.

H odwdwacio exvd amd ™ ovAAoyn OedoUEVOV TOV TPOEPYOVTOL OO TOAAUTAN
KkavéMa- online ko offline- kKot cuvoéoviat TOGO LE TNV AYOPACTIKT) CUUTEPIPOPE OGO Ko
HE TIG ouvNBElEG TEPUTYNONG, TIG OAANAETIOPAGELS LE TIC YNPLUKES EPOPUOYES KOl TAL GYOALN
TOL OPTVOVV Ol YPNOTEG GE O1APOPES TAATPOPLES. AVTN 1 TOAVETITESN GLAAOYN divel T
dvvartotta oty etapeio va oynuotiCel o oAoKANp®UEVT E1KOVO Y10 TO TTO10G Eival O
TEAITNG, TL ovalnTd Ko Tg eEEMOGOVTOL 01 AVAYKEG TOV UE TNV TAPOSO TOL YPOHVOU.

Metd ™ cvAhoyn, Ta dedouéva VTOPAAAOVTOL GE TPONYUEVEG TEXVIKEG AVOAVONG, OTTMG
UNYOoVIKY Ldnor, oTaTioTiKy LOVIEAOTOIN O], VOALOT TAGEMV KOl TEXVIKES OULAOOTOINONC.
H Loreal ypnowomnotel predictive analytics dwote va evromilel potifo cvumeprpopdc Kot vo,
wpoPAémer pe axpifela g Bo avTIdPACOVV 01 KOTAVOAMTEG GE VEX TPOTOVTO, VEEG KOUTAVIES
N aAlayéc oty ayopd. H mpoPreyn avt) Aettovpyel og €pyareio oTpatnyikng ANyng
OTOPACEMV, EMTPEMOVIAG OTNV €TOpeion vo oxedldlel mpomOnTIkéG evépyeilec, va
SpPOPOTOLEl TO TEPLEYOUEVO TNG EMKOWVOVIOG TNG KOl VO EMAEYEL TOVG GTOYOLS LE
peyoAvtepn axpifeto.

‘Eva 6Alo onpavtikd otoyeio otn yprion Data Analytics ivor 1 ikavdtnto vIomicpov
piKpd TUMHATOV TOv KOowoL pe PBhor eEopetikd Aemtopepeic petafantés. Me ) ypnon
gpyodeiov texvntig vonuoovvng, n Loreal pmopel va dnuovpyel mpoeid ypnotdv mov
Bacifovtatr oyt povo ot dINUOYPAPIKE cTotyeior 0AAd Kot 6Ta TPOTLTTA KATAVAAWGNG, GTIC
avdykeg mov oyetiovtal e TOV TOTO OEPUATOG 1 LOAAMMDY GTOVS GO TIKOVG GTOYOLG Kot
otV mpdbeon ayopds. Avtd divel oty gtatpeia T dSVVATOTNTA VO SIOUOPPDOVEL EEUPETIKE.
TPOCAPUOCUEVES EUTELPIEG, OO ENTOUKEVUEVES TTPOTACELS TPOTOVTIWV LUEYPL GTOYEVUEVES
PN MO TIKES EPPOVIGELS.

To Data Analytics Aertovpyohv emiong g epyaieia yo T Pertioon g Kovotopiog.
Méca amd v aviAlvon TV OEO0UEVOV TOL GLAAEYOVTOL OO TIG TOYKOGUIES OYOPES, M
Loreal pmopei va avayvopiletl véeg Toelg 6 TPOO GTASIO Kot VO AvAmTOGGEL TPOIOVTaL
TOV OVTOTOKPIVOVTOL GE AVAOVOLEVES OVAYKEC. AVTO TO TPOANTTIKO HOVTEAO KOVOTOUIOG
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NG EMTPEMEL VO TOPAUEVEL AVTOYOVIGTIKY KO VO TPOGPEPEL AVGELG TOV GUVOEOVTOL LUE TIG
TPOGOOKIES TOV KOTAVOAMTMV TPOTOV OKOUT OVTEG EKONA®OOHV.

H mpéfreyn avaykdv pécm avaAvTIK®OV epYOreinv OV amoTEAEl, EMOUEVMG L0 OTTAY)
TEYVIKN Acltovpyion oAAE €val OTPOTNYIKO TAEOVEKTNUO TOL Oivel omnv eToupeion
duvatdTNTO Vo Asrtovpyet e peyakvtepn axpifeta, eveM&ia Kot TpocapuootikdTTe. Me )
GLVEXT] EVIOYLOT TOV TEYVOLOYIKAOV TG CLCTNUATOV KOl LLE TNV EVOOUATOON VEOV HefdOwV
avédivone, n Loreal kotagépvel va petatpénet ta dedopévo og YN Sl0paTIKOTNTAG,
EVIGYDOVTOGC TNV EUMELPIO. TOV KOTOVOAMTN KoL 0ONYOVTOG TNV KovoTouio. o€ €éva o
eCotopkevpévo erninedo. (L’Oréal, 2023) (Davenport and Harris, 2017) (Chen et al., 2012)

Online
Mobile Customer Store
Social Media

Yyfpo 3: Omnichannel gpuneipio Teddtn Kot evoroinetn Kavaidv

«To mapomave cyNHo avadelkviEL T SIGVVIEST TV YNPLIKDV KOl PUCIKAOV KOVOALDOV, 1] 0ol EMLTPETEL T dNptovpyia oG eviaiog
Ko ovvemovg epmetpiog merdtn. H mpocéyyion avtn evicoyvetl Ty amoterespatikdtnta s otpotnyikig CRM kot cupfaiiet oty avénon
™G IKOVOTOoNoNG Kot TG ToTOTNTAC. »

5.3. H epapuoyn ModiFace kot n epunelpio Augmented Reality

H epappoyn ModiFace amotelel évo amd to TO YOPOKTNPICTIKA TOPAOETYLOTO TNG
TEXVOAOYIKNG KavoTopiag mov £xel vioBetnoet n Loreal, kabmg £xel cuvdéoel ™ Propmyovio
™G OUOPPLAG UE TIG dVVOTOTNTES TNG emavENUEVNS TTpaypaTikoOTnTaGS. TIpdketton yio pua
TEYVOAOYIOL OV EMTPEMEL GTOV YPNOTN Vo, SOKUALEL YNEoKE mpoidvia OUOPPLIG GE
TPAYUATIKO YPOVO, YPNOUOTOIOVTOS €it€ TNV KApEPO NG OLOKELNG TOL &ite pia
ootoypaeio. H gumepio avt dev etvar omAdS EVIVTOGLOKT OC TPOS TN AELTOVPYIKOTN T
™G aAAd petacynpatilel Tov TpOTO e TOV 0010 Ol KOTAVOAMTES TA{PVOLV ATOPAGELS,
KOOADG TOLG TMPOGEPEPEL WO OCOOAN KOl TPOCOTOTOMUEVT] SOKWY TPOIOVTOV Ywpig
TEPLOPIGLLOVS YOPOL 1] YPOVOV.

To ModiFace ¢&yet avamtuyBel pe t ypnon mponyuévev aiyopiBuwv oviyvevong
TPOCMOTOV KOl TEYVIKAOV UNYAVIKIG LdOnomg, ot omoiot emtpémouvv v akpiPn Tpocopoimon
TOV TPOTOL LE TOV 0TOT0 Evay TPoidV Bal EPPAVIGTEL GTO TPOGMTO 1} 6T LOAALYL TOV XPNOTN.
H teyvoloyio avth avodveL To yopaKTNPLOTIKA TOV TPOGHTOV, TO GYNLA, TIG YOVIEG Kot TOV
QOTICUO, ONUIOVPYDVTOS LI YNOLOKN ATEKOVIOT] TOV givor aAnBopavig Kot AETTopEPNS.
To amotéleopa givar pio eumepio TOL YEQELPAOVEL TO Ao LETAED PLGIKNG KO YNOLOKNG
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JOKIUNG TPOIOVT®V, TPOGPEPOVTAG GTOV XPNOTN LVYNANG axpifela kot amoAvtr| aicOnon
eAEYYOVL.

Ext6g amd v teyvikn kawvotopio, To ModiFace gvioyvel t oxéon g etoupeiog e Tovg
neAdteg o€ moALmAL emineda. Ot ypnoteg umopoHv va SoKAlovV SLapOPETIKEG OTOYPDCELG
Kol TPoidvTa, Vo cLYKpivouv emA0YEC Kot va AauPdvouv eEaTOKEVUEVES TPOTAGELS
COUP®MVO, UE TIS OVAYKES KOL TO YOPOKTNPIOTIKG TOVG. AVTO dnuovpyel por aicOnon
EUTIGTOCVVNG, KOOMOG O KOTAVOAMTNG UTOPEL VO OEL TO OMOTELECUO TPV TPOYMPNCEL GE
ayopd, pewwvovtag v afefaidtta kot avéhvoviag v mBovotnTa kavomoinong oo
teMKo mpoidv. (Davenport and Harris, 2017)

[MapdAinia, n epaproy Aettovpyel mg onuovTiKn TnYyY| dedopévav yia tnv etoupeio. Ot
TPOTIUNCELS TOV YPNOTY, Ol GLVOLOGHOL TOV EMAEYEL, O XPOVOG OV APLEPOVEL 0 KAOE
TPOIOV Ko 1 O1dKAGior ANYNG amdPacnS AmOTEAOVY GTOLXEIR TOV UTOpPOovV va avaivBodv
TPOKEEVOD VO TPOKVWYOLV TOADTIUEG TANPOPOPIES YL TIG TAGES TNG OyOpds Kot Ta
HEALOVTIKA  €VOl0PEPOVTA TOV KOTOVOA®TOV. Me avtév tov Tpdmo, 1 emavénuévn
TPOYLOTIKOTNTO 0V OmOTEAEL LOVO epyareio Peitimon g eumelpiog Tov meEAIT aAAE Ko
unyoviepd evioyvong g otpatnyikng CRM.

H evooudroon tov ModiFace 6e niektpovikd KOTOGTAUATO, PLGIKA CNUEIN TOANONS
KOl KOWOVIKEG TAATQOPUEG €xel OAAAEEL T @VOOM NG ayopaotTikng eumepiag. Ot
KOTOVOAWMTEG UTOPOVV VO OTOAGUPBEVOLY i 10 0pacTIKY EUmelpior Tov dgv mepropileTan
OTIS TOPAOOCIOKES HOPPES OOKIUNG TPOIOVTIWV KOl TOL TOLG Oivel TN dVVOTOTNTO VO
eEEPELVODV TIC AVAYKESG TOVS LE TPOTO ONUIOVPYIKO Kot dpeco. TTpdketton yio pio texvoroyio
oL Oyl HOVO €EVTNPETEL TIG AMOTNOELS TOV TEAATOV OAAG cuyvd TG Eemepvd, KaOMG
TPOGPEPEL oL aioBnon cuupétoyng Kot cuv dnuovpyiog pe to brand.

H eunepio Augmented Reality péom tov ModiFace detyvel mog 1 teyvoroyio pmopei va
EVIOYVOEL TN CLVALGHNLOTIKT) GHVOEGT TOL KATOVOAMTN LE TNV ETOPELN KO VAL S1EVPVVEL TOV
TPOTO LE TOV OTOT0 aVTIAAUPAVETOL TO TPOTOVTA TNG. AEV TPOKELTOL ATAMDG Y10 EVOL YNPLOKO
epYOoAElo aAAG Yo éva. GOOTNUO TTOL £XEL EMAVATPOCIOPIGEL TOV TPOTO LE TOV OMOI0 O
oLyypovog xpnotg e€epevvd tTov kOopo G opopods. H - Loreal, vioBetdvrog v
TEYVOAOYIO OVTT), £XEL KATOPEPEL VAL ONLLLOVPYNGEL L UTEpio Tov cLVOLALeL TNV axpifeta
NG EMOTNUNG, TNV CIGONUATIKN TNG OHOPPLAS KO TIG SLVOTOTNTOS TG YNOLKNG ETOYNS GE
éva gviaio kot wWwaitepa amoteleopatikd owoovotnua. (L’Oréal, 2023); (Shmueli et al.,
2018)

5.4. Customer loyalty ko digital engagement

H évvola g motdomtoag tov mehatdv €xel petapopewbet pillikd ta tedevtaio ypovid,
KLplg AOY® TG TEYVOLOYIKNG eEEMENG KOl TOV VEDV HOPO®V YNOOKNG OAANAETIOPOOTG.
H motétra (customer loyalty) dev Bewpeitor mAéov amidg 1 EMOVOANTTIKN oyopd £VOG
TPOTOVTOG, OAAG pia PabdTePN, CUVAIIGONUATIKY GYECT EUTIGTOCHVNG TTOV YTILETOL GTAOOKA
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péoa amd TV ToOTNTO TG EUTELPING, TN cVVETELWN Tov brand kot v aicOnor 6Tt 0 TELITNG
Aoppdaver mpaypatikny a&io. Xe avtd 10 véo mepidArov, to digital engagement amoteiet
Baotkd unyoviopd KOAMEPYEWNG Kol EVIGYLONG OVTNG TNG OYXE0NG, KAOMG emTPENEL OTIG
EMYELPNOELG VO EMKOIVOVOLV O0PKAG UE TOVS TEAATES, VO KATAVOOUV TIG AVAYKEG TOLG KOl
VO TPOGPEPOVY EENTOMKEVIEVES EUTEIPIEC.

H motéomra tov mehatodv ot cOyypovn ymelokn emoyn emmpedletar amnd moAlovg
TaPAYOVTEG. Agv opKel TAEOV 1 TOWOTNTA, ALTO TOV TPOAYLATIKA S0POPOTOLEl oL eTapeio
etvat 1 cGLVOAMKN eumelpion TOV TPOSPEPEL. OGO TO TPOCHOTIKTY, SUOPUGTIKY KOl GUVETNG
elvarl avt N eumepio, 1060 TEPIGGOTEPO 0 TEANTNG VidBel cuvdedepévog pe to brand. To
digital engagement, dnAadn 1 EvEPYN CLUUETOYN TOL YPNOTN HECH OO YNELOKA KOVAALDL,
OT®C TOL KOWMVIKA dikTua, ot epapproyés, ta email kot Ta online Tpoypdppata ToTdTNTOC,
amotelel T0 péco e 10 omoio ytileton Ko cuvinpeitan vt N oxéom.

H odvvapum tov digital engagement otnpileton o610 YeEYovOg OTL TPOCPREPEL OTIG
EMYEPNOELS TN OvvatOTNTA Vo TapEyovy a&io mpv akdun vrap&el ayopactikny mpdén.
Evnuepotikd mepiexdpevo, TPOCOTOTOMUEVES TPOTACELS, Ol OpaCTIKA epyoieia,
a&loAdynon TPOIOVTI®V, GULUUETOYN O YNOOKES KOwOTNTEG Ko dueon eEummpénon
amoTeAOVV oNUEin ETAPNC TOV EVIGYVOLY TN OTIKT avTiAnym Tov TeAdtn Yo To brand. Avtr|
1N GLVEYXNG YNPLOKT TOPOVGi 00NYEl G€ Eva £100C «YNPLOKNG OTKEWOTNTOC) OOV O TEAATNG
awoBavetar 6tL M emyeipnon PpiokeTon OTAG TOV, KOATAVOEL TIC OVAYKEG TOVL KOl TOV
TPOGPEPEL AVGELG TOV avTamokpivovTon 6tov Tpdmo (wng Tov.

[MapdAinia, n emyyeipnon wropel vo GLAAEYEL yPNOUO JEOOUEVO GYETIKO UE TIG
TPOTIUNCELG KO TI GUUTEPLUPOPA TOV TEAATY|, YEYOVOS TOL TNG EMITPENEL VA TPOSUPUOLEL TIG
EVEPYEIEG TNG HE aKOUN peyoAvtepn axpifela. Me epyaleion teYvnTAg VONUOGUVIG Ko
aviivong dedopévamv, ot etaupeieg avayvopilovy TPOTLTTO. GLUTEPLPOPAC, EVTOTILOVY TOVG
O EVEPYOVS YPNOTEC KOl TPOPAETOVV UEAAOVTIKEG OVAYKES. ALTO TO €MmEdO YvdONG
evioyvel  dvvorotnto efatouikevone Kol mpoodidel peyaivtepn atlo otov mEANTN,
INuovpydvtag Evav KOKAo OeTikng aAAnAemiopacng mov odnyel otadiokd oe Pabdtepn
mototto. (Accenture, 2018)

H ymoewkn gpumhokn| evioyvet emiong tnv kowdtta yOopw and to brand. Ot yprioteg mov
OAANAOETOPOVY GLOTNUATIKE, OPVOLV GYOAL, GLUUETEYOVY GE cLINTNGELS 1| popdlovTal
TPOCOTIKO TEPEXOUEVO, €EEMGGOVIOL GE €VEPYOVS VIOGTNPIKTES, TOAAEG QOPEC YWPIg
ovvednt) mpdbeon. Avtd 10 €100¢ opyavikng vrootNPEng £xel e€opetikn agio, kabmg
SLUPBAALEL OTNV O1KOSOUNOT] KOWVMVIKNG amOdEIEng ko emmpedlel Beticd dALOVS ypOTES.
Emopévac, to digital engagement dev amotedel poévo gpyodreio aAAnAemiopaong, aAld Kot
punyoviopd 616606MG Kat Evioyvuong TG WNeaknig Tapovsiog tov brand.

YvvoAikd, n ovvdeon customer loyalty kou engagement dnpuovpyei £va owkocHoTNULO
omov o meAdng acBdvetar 0Tt £xel Adyo, ovupetéxel, emnpealel kot Aappaver aio. =
enmyeipnon, amod TV GAAN TAEVPA, EVIGYVEL TN BN TNG GTNV 0yopd, ALEAVEL TNV ETAVAANYM
TOV oyopdv kot xtiletl o pakpoypovia oxéon mov otnpileton oty apoipoio eumiotoohvn

37



Kot ot otabepn) Tapoyn e€atopkevpévav epnepiov. (L’Oréal, 2023); (Verhoef et al., 2009)
;(McKinsey, 2020)

5.5. Emygipnuatikd aroteléopata Ko lessons learned

H gpappoyn otpatnyikev mov aciCovior e CRM, data analytics kot ynouokés epumeipieg
o6mwg 10 Modi Face éyet amopépet onuavtikd emyeipnuotikd oeérn. Ta arotedéopoto dgv
a@opovV HOvo TV adénomn tev TOANCGE®V, ALY KOl TV €VIoYLON NG TOTOTNTOG, TN
Beltimon NG KOvVOTOINoNg TV TEAATMOV KOl T GUVOAKY] avaPdden Tov Tpdmov pe Tov
omoio 1 etaipeio dwoyepileTon TIg GYECELS TNG UE TL KOWO. Ta ETLYEPNUATIKA ATOTEAECULATO
amoTeEAOVV amdOEEN OTL 0 YNPLOKOG PLETAGYNUATICHOC, OTAV £QAPUOLETOL LLE CUVETELD KoL
OTPOTNYIKY] GTOYELON, OV AELTOLPYEL AMAMG G epyoreio, OAAE ®C KATOALTAG Yo
HOKPOYPOVIOL OVATTTUEN.

‘Eva amd ta onpovtikdtepa omoteAEGHOTA EIval 1) EVioyLon TG EUmeElpiog Tov TEAdTN, M
omoio. o0MYyel o peyahdtepn gumotoovvn kol Oetikég mpobéoel ayopds. H dvvatdonta
dokiung mpoidviawv pécw augmented reality, 1 eEotopikevon TV TPoTAGE®V Kol 1) aicOnom
011 o brand Katavoel mpaypatikd T avaykeg Tov ¥pNoTn CLUPAALOVY GTNV aWENCT TNG
wavomoinong. Avti n Betikn eunepio petappdletonr oe avEnuévn motoTTe, KOOD 0
TeAITNG aucBdveTan 6TL M €TAPEIR OEV TOV TPOGPEPEL AMAMGS £VOL TPOTOV, AL L0l GUVOAIKY|
eumepia mov Topldlel 6TO TPOSMOMIKS TOL TPOPIA.

[TapdAinia, To emryelpnuotikd dedopéva detyvouy 6TL 1 ypnon data analytics BeAtidvel
ONUOVTIKA TNV omodoTIKOTNTA ToV Acltovpyuwv marketing. Ot kaumdvieg yivovion o
OTOYEVUEVEG, Ol EVEPYEIEG PTAVOLV GTO KATOAANAG KOWVA Kol 01 TPOTAGELS avTOTOKpivovTot
OTIG TPAYUATIKEG TTPOTIUNGELS TOV KATOVOAMTY. AVTO £YEL MG AMOTEAEGLO TNV OVENCT TOV
conversion rate, T UeEIOON TOL KOGTOVS OO (CKOTEG EVEPYELEG KO TN ONUIovPYio EVOC
povtélov marketing wov €ivor TO OMOTEAECUATIKO KOl OIKOVOLUIK( BldG1UO.

EmumAéov, n ocvAhoyn kot m avaivor doedopuévav and epappoyés o0nmg to ModiFace
TPOCPEPEL CNUOVTIKEG TANPOPOPIES TOV UTOPOVV VO, XPNGLOTOMOOVV Yio TNV avAmTLuEn
véov mpoidvtov. H etapeia poboiver 11 avalntovv ot katavolwtég, moleg TAGELS
SWHOPPAOVOVTOL, TOEG OVAYKES ELEAVILOVTOL GE CUYKEKPIUEVEG ONUOYPAPIKES OPLAOES Kat
TOL0L YOPOUKTNPLOTIKA TPOIOVIMV Eval MO EAKVOTIKE. AVTY| 1) YVAGT TPOCPEPEL GLYKPLTIKO
TAEOVEKTNUO, KAODG empémer TV avantvln mPoidVI®V Tov avtamokpivovial Ge
TPOYLOTIKEG AVAYKES TNG 0lyOPdiC.

Oocov apopd ta lessons learned, n gumepia deiyvel 611 n Te(vorOYio Amd povn TG dgv
apkel v v emrtuyia. To kpioo otoeio givar o tpdmog e Tov omoio M emyeipnon
EVOOUATMOVEL TOL EPYOAEIR GTO GOVOAO T®V Agttovpyldv tng. H dtayeipion dedopévav amartel
OULVETELD, OPAVELD Kol GEPAGHO 6TV WOOTIKOTNTA. Ot OpAdec TPEMEL VO EKTOUOEVOVTOL
OLVEYDG, VO EMKOIVMOVOLV HETAED TOLS Kol Vo VI0OETOVV o KOLATOVPO PaCIGUEVT] TNV
avdAivon kot otn yvoon. [HapdAinia, n eEotopikevon npénet va epappoleton pe AentdT1Ta,
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®ote 0 mMEAATNG Vo VidBel 0Tt eEummpeteitol KaAvtépa, yopig Oume va mapofraletarl 1
TPOCMOTIKN TOV 1OTIKOTNTO.

‘Eva axoun pdonpo agopd v avoykoatdtnta g dtopkots Kavotopiog. Ot teyvoloyieg
TOL YPNCLOTOOVVTIOL CUEPO UTOPEL VO UMV EMOPKOVV GTO UEAAOV KOL Ol OVAYKES TV
KatavoaA®tdv aAlalovv doupkmg. H etoupeio opeiher va mopakorovdel tig e€elielg, va
dokipalet véeg peboddovg kot va mapapével evéhktr. H enttuyia otnpiletar otn dvvatdtnta
TPOCAPLOYNG, 0TN 01400 Yo TEWPOUATICUO KOl 6TV TAOT Vo ToTo0eTel ToV TEAATN GTO
EMIKEVTPO KADE ETLYEPNUOTIKNG ATOPACT|G.

YUVOMKAQ, TO EMLYEPNUOTIKA amoTeAEGHOTO Kot To lessons learned katadeikviovy 6t
eNEVOLON GE TEYVOAOYiO, dedoUEVa Ko eUmEpia TEAATN ONpIoVPYEL Eva Pidcyto Kot 1oyvpd
povtédo avantuéne. Ot emyelpnoelg mov akoAovfohv oVt TNV TPOGEYYIoN OTOKTOLV TN
SVVOTOTNTO VO SIOUOPPDVOVV LLOKPOYPOVIES GYEGELS LLE TOVG TEAATES TOVC, VO EVIGYDOVV TO
brand Tovg Ko va avartuccovTal 6E o ayopd mov otnpiletor 0A0EVa Kol TEPIGGOTEPO GTN
yvoon kot oty e€otopukevpévn eumepio. (Kotler and Keller, 2016) (Rust et al., 2004)
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Kepdiaro 6: Case Study — Zara

6.1. Elcaymyn ko emyeipnuotikd povtéro tng Zara (fast fashion)

H Zara amotelel éva amd T0 TALOV YOPOKTNPIOTIKO TOPOOEIYHOTA ETYEPNCEMY TOV
KOTAPEPOY VO, OVOOLOLLO POPAOCOVY TO TOYKOGULO TOTIO TG HOSOC, EIGAYOVTAG TO LOVTEAO TOV
fast fashion og pia emoyn 6mov M TOOLTNTA, 1| TPOCOPUOGTIKOTNTO KOL 1] KATAVONOT TOV
T4oE®V AmOTEAOVV KpicIovg mapdyovtes emtvyioc. H prhocopia tg etanpeiog ompiletan
OTN GLVEYN TAPUKOAOVONOT TOV KOTOVOIAMTIKOV TPOTYUNGE®Y KAl GTNV IKAVOTNTA TNG VO
HETOTPETEL YPNYOPEL TIG VEES TAGELS GE TPOIOVTA TOV PHAVOLY GYEIOV AUEGO GTO KOTAGTNLLOL
To emyelpnuoatikd g HovTéAo yapoktnpiletal amd GLVTOUOVS KUKAOVLG TOPAY®YNG,
ATOAVTO EAEYYO TNG EQPOOIOCTIKNG OAVGIONG KOl GUYVEG OVOVEDGELS TNG GVAAOYNG, O1 OTTOTEG
EVIOYVOVY TNV aicOnom ¢ «emelyovsacy ayopds Kot KOAMEPYOUV Hio SopKN KIVITIKOTNTO
GTOV KOTOVOA®TY.

To fast fashion povtélo tng Zara Asttovpyet pe 6TOY0 TNV KAALYN TPOYUOTIKOV, OUECDV
AVOYKOV TOV KATOVOAOTOV. Avti va Baciletal o€ pakpoypOvies Kot otafepég cLALOYEC, M
etoupeia aglomolel £vo SLVOIKO COGTNUO TOV EMITPETEL TV TOPAYMOYT MKPOV TOGOTHTOV
v ké0e véo oy€d0. Me anTOV TOV TPOTO UEIDVETOL O KIVOUVOG LIEPTOPAYWOYNG KO
TapAAAN A0 dnpovpyeitarl po aicOnon meploptopévng dbesipudtntog, n omoio evhappvvel
oV TEAATN Vo ayopdoel xopis kabvotépnon. Ta mpoidvia dev TOPAUEVOLY Yo LEYAAO
dloTUe. oToL PAPLa, YEYOVOS OV eVIoYVEL TV a&lo TG avavéwong Kot ov&lver v
EMOKEYIUOTNTO TOV KOATOGTNUATOV TOGO PUGIK®V OGO KOl YNPLOUK®V.

[MapdAinia, m Zara €xel avamtoén o emyyeipnon mov Asrtovpyel oyeddv Kabeta
oloxAnpopéva. H gtapeio dwamnpel onuavtikd pépog mg mapaymyng oty Evponn kot
eAEYYEL 6TEVA OAOL TOL OTAdWL TG dtadkaciog: amd Tov oXeOOGUO Kol TV avATTLEN TOV
TPOTOVTOG £MG TN SVOUN KOl TNV TOPOVGIOCcT 6TO KOTAGTHUATO. AVTH I SO EMTPEMEL
vynAn eveMia, QUECES TPOGAPUOYES Kol o WWHTEPT] OLOAN Guvepyacio HETAED T®V
tunuatov. H por| g mAnpogopiog péca oty etaipeia elvar cuveyns Kot adldkon, Le to
dedopéva amd To KATAGTAILOTA VO OTOTEAOVV Pactkd epyaieio Ayng anopdcemy.

To emyepnuotikd poviélo g Zara dev mepropileton pdvo oty taxvInto. Anotehel
GLVOLAGUO GTPOTNYIKNG TOTOBETNONG, IKAVOTNTAS TPOPAEYTG TACEMV Kol GUVEYOVS ETOPNG
pe tov meldn. H etaupeio Exet vioBetoet Lo Tpootity TOAMTIKY TV, 1 otoin GuvOLALETOL
LE TOWOTIKO OYeOOGHO Kol cuyvn avoavéwon. To amotélecpa eivar mepiBdAiov 6mov o
KATavaA®Tg vimbe 01t pmopel va ayopdlet cuyvd, yopig vo emPopOvETAL OIKOVOUIKA,
JTNPAOVTOG TOPAAANAL TNV TPOGPACT O HOVTIEPVES EMAOYEC.
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H Zara ¢yet petatpéyer t ypryopn HOOG O UL OAOKANPOUEVY] GTPOTNYIKY|
EMYEPNUATIKY] TPOGEYYIoN Tov PacileTon oTn YpNyopn avIamOKPIoT, T YVOGOTNHG 0yopag
KoL Tn ovveyn ovAloyn dedopévev, kabiotdvtog to fast fashion Oyl amkmdg pio TpaKTIKY
OaALG Lo 0AdKAN PN erhocogia Asttovpyioc. (Grewal et al., 2017); (Buttle and Maklan, 2019)

6.2. CRM otpatnywkn| kot omnichannel epmeipio

H Zara, avayvopilovtag ™ onuacio g S10popemong LaKpOYpPOVimV GYEGEMY LE TOVG
TOMTEG, &Y€l EVOOUOTAOGEL Pl cOyypovn kot eéeMypévn otpotnyikny CRM mov dev
nepropiletan LOVO GTNV TOPAKOAOVON O™ TG AYOPOOTIKNIG GUUTEPLPOPAC, AALG ETEKTEIVETAL
o€ éva GLVOMKO TAaic10 Kotavonong g epnelpiog tov meadn. H etoupeio avrilappdveron
OTL M dITPNON TCTOTNTOS OMOLTEL CLVEYYT] TOPOVGIN, GLVETEIDL GTO WIVOUO KOl Lol
eumepio IOV Vo LIToPEL VoL LETAPEPETOL e TNV 1018 To10TNTA 68 KABE onueio emapnc.

To omnichannel povtédo tg Zara amotelel TV TO OAOKANPOUEVT] LOPON GLTNG TNG
otpatnykne. O meddng pmopel va Eekivnoel tn Owdkacio ayopds o€ &va QULGIKO
KOTAGTNHO, VO GUVEXIGEL GTO KIWNTO, VO OAOKANPMGEL TNV oyopd Ol0dIKTLOKA KOl Vol
napoardPel gite oto omitt gite og €va KatAoTNnuo. Avtiy 1 CAANAEEAPTOUEVN KOl YOPIC
dtokomé petdfaom Hetalld TV Kavaldv Tposeépel eveMéio Kot dnovpyel o aicnon
GLVOYNG TTOL EVIGYVEL TNV EUMIGTOCLVT. H Zara €yel méTuyel vao KOTAGTNOEL TO, PLOTKE Kl
O YNOUOKG KOVOADL Oyl OVIOY®VIOTIKA OAAG CUUTANPOUOTIKE, TPOCOidOVTAS GTOV
KATOVOA®TY TV aicOnon 0Tt o1 emhoyEg Tov dev mepropiletan aAld ToALaTAAGLALOVTOL.

H CRM ortpamnyikn g etoupeiog foaciletor emione oty eKTETANEVT] XPNION OEOOUEVOV.
Ta otoyeio amd T1g online TOAGES, 1 CLUTEPLPOPA TEPUWYNONG OTIC EPAPHOYEC, Ol
avalNTHOES TOV YPNOTAOV Kol 1 KIvNorn 6T0 QUGIKO KOTAGTNUO GUYKEVIPMVETOL GE [0
eviaio Baon 0edopévmy, N 0Tolo ETITPETEL TV KATAVONGN TOV Katavalmti o€ Babog. Ta
dedopéva aE0moovVTOL Yo va ONuovpyndodv mo GTOYELUEVES KOUTAVIES, TPOPAEVELS
{NTong Kot UNVOROTE OV AVTOTOKPIVOVTOL GTIG TPAYUATIKEG OVOYKES TOV OLYOPOGTIKOD
kowo¥. H mpdBeomn tng Zara dev givarl amidg va mopakoAovhel TG KIVAGELS TV YpNOTOV,
OALG Vo TPOPAETEL TIG OVAYKES TOVG Kot Vo BEATIOVEL TNV gumepior TOVG He TETO10 TPOTO
®ote va arsBdvovtat 6TL 1 eTapEio TOVG TPOGPEPEL TPAKTIKA KO ALEGA YPNCULES EMAOYES.

O ovvdvaopog CRM ko omnichannel mpaxtikdv gvioydel v aicOnon cuvéyelog kot
eviaiog tavtdtrog Tov brand. H eumepio tov meddn dev e€aptdron and to onueio dmov
TPOYUATOTOLEITON 1] AAANAETIOpaOT), GAAG OO TNV TOLOTNTA TG GUVOAIKTG Oladpopn|S. AvTn
N eviaia, peuoTn Kot GLVIEdEUEVN EUTEPiot GUUPAAAEL OVCLAGTIKG GTN SOUUOPPOGCT LG
otabepn|g Kot pakpoypdviag oyéong pe tov meddrn. (Deloitte, 2019); (Deloitte, 2019)
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6.3. Xpnon Big Data ko predictive analytics oty mapoymyn Kot
TOANCELG

H ypnion Big Data  omoteiel évav omd TOVG ONUOVTIKOTEPOLS TLADVEG NG
EMYEPNUATIKNG Agttovpylog TG Zara, KabBadg emitpémel v avdmtuén €vOog €ueuovg
CULGTHIOTOG TOV GUVIVALEL TNV TOPAYMYT, TIG TOANGCEL KOl TNV TPOPAERTTIKN ovélvon. H
etapeion EYEl EVOOUATMGEL O0OIKAGIEG OV EMITPEMOVY TN CLAAOYN HEYAAOVL GYKOL
dedopuévov amd OAa To. onueia emapng pe tov meAdrTn, 1060 online 6co kot offline,
OMUOVPYAOVTOG EVOL O1LGVVOEIEUEVO GUGTNLOL TO OTTOT0 EVICYVEL TNV ATOTEAEGUATIKOTNTA.

H npofrentikn avédivon (predictive analytics) Aettovpyel o¢ facikdg mapdyovtog Aqyng
anopdoewv. Méom g ovveyovg alloAdynong Oe0oUEVOV TTOAGE®MY, EMIGTPOPMDYV,
avalNTHoE®MY Kol GUUTEPLPOPAS GTNV EQUPLOYT, | Zara Umopel va evtomilel TAGES TPy
avTéG Yivouv gppaveig otov evpiTEPO KAAOO. AVTO EMITPEMEL GTNV ETOPELQ VO TPOGAPUOCEL
TV TOPAY®YN TG, VO OTOPOYEL TOV VITEPPOAIKO OYKO amobeudTov Kol vo eEac@aricel 0Tt
ké0e Katdotua Oa d1béTel Tar TPOIOVTO TOV AVTIGTOLYOVV TPOYUOTIKO GTIC OAVAYKEG TOV
OLYKEKPLEVOD KOVOD.

Ta Big Data BonBovv emiong otnv akpipn owayeipion tov amobéuatoc. H Zara €yet
dNovpyncet éva cHOTNUO 6TO 01010 KAOE Katdotnua Aertovpyei cav {ovtavog aistnTipog
TOL KOTAYPOPEL TNV AVIOTOKPIOT] TOV KATOVOADT®OV, TPOCPEPOVTAG TANPOPOPIES Yo TOL
TPOIOVTA TOV TPOGEAKDOVV EVOLIPEPOV 1 amoppimTovToL. AVTA Ta dedopéva Tagdebovy e
TPAYLOTIKO YPOVO TTPOC TOL KEVIPIKE GLOTHUATA, OTOL AVAADOVTOL Kol 001 YOOV GE GUEGES
OTOPACELS GYETIKA LE TNV TOPOYMYN KOL TNV OVOSLOVO LT TOV TPOTOVIMV.

H mpoPrenticr avdivon Ponda emiong o Pertioon tov ToANcemv UECH KAADTEPNS
Katoavonong g {mone. H etaupeia umopel va evromioet petafoAég 6TIC TPOTIUAGELS TOV
KOTOVOAMTOV KOl VO TPOTEIVEL TPOIOVTO TOL OVTOTOKPIVOVTOL GE GUYKEKPIUEVA TPOPIA
xpNotn. Avtd evioylel Vv wovotnto eotopikevong kot T onpovpyion pog mo
GTEVELUEVIC OYOPUGTIKNG EUTELPLOG.

Yvvolkd, n aglonoinon twv Big Data kot g mpoPrentikng avdivong dev amoteAet povo
L0 TEYVOLOYIKY ETAOYY], GAAG L0 OAOKANPOUEVT GTPOTNYIKN TOV EMTPEMEL G Zara va,
Aertovpyel mo ypnyopd, Mo amodOTIKA Kot MO €LEMKTA ONO TOVS OVIOYWOVIGTEG THG.
(Shmueli et al., 2018) ;(McAfee and Brynjolfsson, 2012)

6.4. Customer feedback loop Ko personalization

42



H ocvveyng cviioyn kot aglomoinon g avoatpooddTnong TV TELUTOV anotelel facikd
oLOTATIKO TNG otpatnywkng ¢ Zara. H etaipeia €yel avantogel €vav oAokAnpouévo
unyoviopd feedback loop, 0 0moiog entTpEmEL TV KATOYPOPT| TOV AVTIOPAGEDMV TV XPNOTOV
o€ KaOe o1ad10 NG aAANAETidpaong toug pe to brand. H évvola tov feedback loop agopd
évav KOKAO GuveyoOg TANPOPOPNONG, OOV Ta. SESOUEVA OO TOVG TEAATES EMLGTPEPOVYV GTO
oVGTNIO GYEUCUOD KO TOPUYMYNGS, EXTPENTOVTAS T GLVEYT PEATiOoN TOV TPOIOVIMV Kot
TOV VINPECIDOV.

H Zara mopaxorovBel Oyt povo Tig moANGCELS, OALL KOl TIG EMGTPOPES, TA GYOM, TIG
avalNTOELS OTNV EPAPLOYN, TIC CUUTEPIPOPES TEPUYNONG KO TN GUULUETOYT OTIC YNOLUKEG
TAoTeOpueS. O avTd T 0£00UEVA GUVIVALOVTOL Y10, VO, ONUIOVPYHCOLV Lol TATPY| KOV
TOV TPOTWUNGE®V KOl TOV Tdoewv. O 61dy0g 0ev givor amAmg vo emAbovTol TpoPAnuoT
oA va Tpolappdvovtol péca amd pia dtadikacio cuveyovs nddnonc.

H avatpopoddnon Aettovpyel emiong og to Oegpuého yuoo v e€otopixevon. H Zara
a&lomolel Tor OEOOUEVAL Y10 VO TPOCQOEPEL L0 O CTEVEVUEVY] EUTEPIOL GTOVG YPTOTEG,
poteivovtog mpoidvta mov Tapldlovy oTIC TPOSHOTIKES TOVG TpoTIUnoels. H e€otopikevon
Bacileton oty 10€a OTL KGOe TEAATNG £XEL TN O1KY| TOV TPOCWOTMIKY GYéon pe to brand ko
apl mpémel va osBdvetor 6Tl 01 EMAOYEG TOL TOV TPOCPEPOVTOL OLVTOVOKAOVY TN TN
HOVAOTKOTNTO.

H etapeio epapuodler v personalization 1060 oTIg YNELOKEG OGO KOl OTIC PUOTKES
OAMANAETOPACES. XTO YNOuKE KovOAl, Ol TPoTAcels mpoioviwv Pacilovtor oe
TPONYOVUEVES OYOPES, TPOTIUNOCELS YPOUAT®V, GTUA KOl OE OTOMKEG GUUTEPIPOPES
avalnTnong. Xto QUOIKE KOTACTAUOTO, 1| EUTEPi0. EVICYVETOL OMO TO TPOCEKTIKA
SO PPOUEVO TTEPIPAALOV KoL T S1ATAEN TOV TPOIOVTI®V, TTOV OVTAVAKAOVV TIC AVAYKES TOV
EKAOTOTE KOOV K&OE TEPLOYNG.

O feedback loop amoteiei emiong Poaocikd epyoreio avantuéng véwv tpoidvimv. H Zara
dev MEPUEVEL TIG TACELS VO €0palwBovV, aAAd TIC aviyveDEl vopitepa, TAPATNPDOVING TV
bpeon ovtamdkplion TOV  KATAvoA®TOV. Avt| 1 dwdwoaocio pabnong, m  omoia
EMOVOLOUPAVETOL  GUVEYDG, TPOGPEPEL  OTNV  ETOLPEID  ONUOVTIKO  OVTOYOVIGTIKO
nmieovéktnua. (Peppers and Rogers, 2016); (Wedel and Kannan, 2016); (McKinsey, 2020)

6.5. Emntdoelg otnv Kovomoinom Kot motodTnTo TEAATOV

H ouvvovaopévn ypnion texvoroyiog, O€OOUEVOV KOl EUTEPIKOV GYEOWCHOD €)EL
ONUOVTIKEG EMATMOGELS GTNV KOVOTOINoN Kol TNV MoTOTNTA TV Tehatdv tng Zara. H
etapeia kataeépvel va dnuovpyet o epmelpio mov dev Pacileror povo 6to mTPoidy aAld
o€ éva OMOKANPOUEVO GOVOAD a&imV, TPOGIOKIDV KOl TPOCSOTIKMOV aAANAemdpdoemy. H
KovoToinon 0ev TPOKVMTEL OMADG Omd L0 EMTUYNUEVT] AyOpd OALGL OO TNV GUVOAIKN
aicOnon 611 n emaen pe to brand givar amdy, dupeon Kot evydplo.
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Ot meddteg asBavovtan TePIGGOTEPO IKOVOTOMUEVOL dTay vidBouv 6Tt to brand tovg
katavoel. H eéatopikevon tov tpotdoemy, n toydtnto oty eEuanpétnorn, 1 evKoAia g
omnichannel eunepiog kot n ewdva evdg brand mov avtamokpiveTal ypnyopd TG TAGELG
evioyvouv v avtiinymn avt. H Zara dnpovpyet Eva mepipdArlov 610 0moio 0 TeAATNG deV
ypewaletar vo emevovel ypdvo N KOO Yo Vo EVTOTICEL TPOIOVTIO 7OV TOPLALOVV GTO
TPOCMOTIKO TOL GTLA. AVTN 1| EVKOALD EMOPA OETIKA BTN CLVOAKY KAVOTOINGT Ko 0O Yel
o€ peyardtepn mhovotnto ETavayopds.

H motomra ennpedletan eniong and v aicOnon otabeprig aiog. O mehdng aichBaveton
0Tl KaBe @opd mov emiokémteTon TN Zara, oveSopTTeG Kovoiov, Ba Ppet kTl véo,
eVOLPEPOV KOl TPOGITO. AVTY| M GUVEXNG AVAVEDGT], GE GLVOVAGHO HE TO YOUNAO pioko
ayopag, evioyvel v emBoupia yuo cvyvn emiotpoen. H Zara éxet petatpéyet ) dadikoacio
ayopag o€ po gumelpio Tov cLVOLALEL avaKAAVYT, ToVTNTA Kot OTIKN OAANAETIOpOON.

Ta dedopéva Tov GLAAEYOVTOL 0T TIC AAANAETIOPACELS TV TEAATMV EMTPETOVV EMIONG
otV etarpeio va dlopBdvel advvapieg Tpv ovTég ennpedoovy TV €KOVO TG Avtdg o
TPOANTTIKOG TPOTOG dtayeipiong cuuPdAier otnv gvioyvon g eUmoTooHvVNG, KOOMDS ot
weAdTeg vidBovv 61t o1 avdykeg tovg AapPavovtal coPapd vrdéyn. H mototta dev etvan
amotéleopo LOVO TNG TOOTNTAG TOV TPOTOVTOS OAAG KO TNG TOOTNTAG TNG OXECTG.

YUVoMKd, TO cOoTnue NG Zara EMTLYYOVEL VO ONOVPYNoEL €va TAIGI0 OOV 1
KOVOTIO{N o™ KO 1] TOTOTNTO OEV OTOTEAOVV ATOCTOGLOTIKA GTOTYEIDL AAAL TO OTTOTEAEGLLOL
LG CLUVETOVS, OAOKANPOUEVIC KOl EDPVAOC GYESUGUEVIC GTPATNYIKNG OV TomoBeTel TOV
TEAITN OTO KEVTPO NG emyelpnpatikng Aertovpyiog. (Rust et al.,, 2004); (Verhoef et al.,
2009)

Kepdioo 7: Zuykprrikny Avaivon L’Oréal — Zara

7.1 Kowad yapaktpiotikd otig otpatnykes CRM kot Analytics

[Mopd 10 yeyovdg 6T M L’Oréal ko n Zara 9pactnplomolodviol o€ SopOPETIKOVS
KAadovg, [Tapovsidlovv a&loonueimteg opodtnTeG 6TOV TPOTO e TOV 0Toio mpoceyyilovv
™ OloyElplon TEAATEWK®OV GYXEGE®V Kol TNV oSlomoinon tov dedopévev. Kar otic dvo
nepmtdcel, 10 CRM dev avtipetoniletor ¢ £va amOpOVOUEVO TANPOPOPLOKO GUGTNLLAL,
OAMG ©C évag KEVIPIKOG UNYOVICUOG 7oL LIOoTNPilel TN GLVOMKN EMUXEPTUATIKY
otpatnyikn. O meldng tomobeteiton 6To EMIKEVIPO TOV OMOPAGEWDV, EVAD TO OEOOUEVOL
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amoTEAOVV TO POCIKO €PYOUAEID KATOVONONG TNG CLUTEPLPOPES TOV TPOTIUAGEMY KOl TOV
npocdokimv tov. (Payne and Frow, 2005)

Kowd yapaxtnplotikd Tmv dvo ENYEPNCEDV EIVOL 1] GUGTNUOTIKY GVAAOYN OESOUEVOV
and moAlamAd onpeia erans. Eite mpokettan yio ynelokéc TAATeOPES, EPOUPLOYES, PLCTKA
KOTAGTNUATO 1) KavaAlo eEumnpétnong, Ta dedopéva EVOTO100VTaL LE GKOTO T OMLiovpyio
LG OAOKANP®UEVTG EIKOVAG TOV TTEAATT. AVLTH 1] EVOTOiNnoT emTpENeL T LETAPaon amd TV
amAf mopokoAovdnorn cuvoriaymv oe Pabitepn aviALGN GULUTEPIPOPAS Kol EUTELPIOGS.
(Davenport and Harris, 2017)

Emniéov, 1o L’Oréal 660 ka1 1) Zara a&lomoohv TponyUEVeS TEXVIKES avdAvong yio vo
peTaTPEYOLV Ta dEdOUEVA GE EMYEPNOLOKT YvdoT. Ta analytics ypnoylomotovvton oyt povo
YL TV omoTiUnon mopeABOVIIKGOV vePYEI®V OAAG Kot Yo T PeAtioon g mpoPreyng
peAlovtikov avaykov. H Aoy g data-driven AMyng oamo@dcemv domepva TG
otpotnywkéc marketing, ™ Swyeipton mPoidvVIOV Kot TV OAANAETIOpOOT LE TOV TEANTN,
oNuovpydvtag €va Kowvd mAaiclo Acttovpyiog mov omnpiletal otn yvoon kot Oyl o1
dwicOnon. (Lemon and Verhoef, 2016)

7.2 Awapopég avaroya e tov kAddo (beauty vs fashion)

[Tapott 01 dvo emyepnoelg popalovrtal koweg apyég ot xpron CRM ko analytics, ot
PO PEC TOV TPOKVTTOLY ald TN PVOT TV KAAd®V Tovg elval ovolaoTikég Kot emnpedlovv
TOV TPOTO EPUPUOYNG TOV YEVIKOV TOVG. O KAAOOC NG opop@lds yapaktnpiletal amod
peyoAdtepn Eueacmn otnv  EQTOUIKELOT), OTN  HOKPOYXPOVIOL ¥PNoYN TPOIOVTI®V Kol
oLVOICONUOTIKT CUVOEST] [LE TOV KATOVOAMTY]. Avtifeta, 0 KAASOC TG oSG Kot Wtoitepa
0V PhoewV PacileTor oTny TayHTNTO, GTI GLYVI OVOVEMOT) KOl GTNV SUVAUIKT 0VTOTOKPIoN
o115 1aoeic. (Kotler and Keller, 2016)

21V mepinTtomn TG OPOPPLAG, amd 1 EUTEPIR TOL TEAATN OLUOPPDOVETOL LEGO OO TIG
TO TPOCMOTIKES KOl AETTOUEPEIC TANPOPOPIES TO KOUUA KOOMG 01 OVAYKES GUVOEOVTOL LE
YAPOKTNPOTIKA OM®G 0 TOMOG OEPUATOG, Ol TPOCMTIKES TPOTIUNCELS Kot 1 aicOnon
avtoppovtidag. H avdivon dedopévov eotidlel TePIGGOTEPO G LOKPOYXPOVIO GYECT] Kot
OTN OTOOLOKY] OUKOJOUNON EUTIGTOCVVNG. AvtifeTa oo 6T HOdA, 1) ELPacT divETOL 6TV
Katavonon Aoyikov tdcewv, ot dwyeipion amofepdtov Kot oTn YpNyopn TPOGUPLOY TNG
Tpoceopdg otn {nnon. (Verhoef et al., 2009)

Ot d1opopég avtég avikatontpiloviot Kot 6To ¥povikd opilovta TV anopdcemv. XTov
KAMOO g MOdaG, ol amo@doelg givar cuyvad Ppoayvrpdecueg kot amoitodv GueEoM
AVTOTOKPLON, EVO 6TO KAAOO TNG OLOPPLAS TALPOTNPEITAL LEYOADTEPT] GTPOTNYIKY] GUVEYELX.
[Mop 6Aa avtd, kol ot dvo TPOCEYYIGELS OMOOEKVOIOLV OTL 1| OTOTEAECUATIKY] YPNOM
dedopévev  mpocapudletar otic WutepdOTNTEG KABe KAAOOL Ywplg va xAvel TOV
TeEAATOKEVTPIKO NG yapaktnpa. . (Kotler and Keller, 2016)
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7.3 XOykpion teyvorloyik®v kot marketing mpoceyyicewv

Ot teyvoroyikég kot marketing TpoceyYiGelS TV VO EMYEPNCEWV TAPOVSIALOVY TO OGN
ovyKMong 660 kot dpopomomoels. Kar ot dvo emevdvovy e yneuokés mAateOpuEg,
omnichannel gumepieg kol epyareio avaivong dedopuévov, woTdGo N oot divetal o
dwpopetikd onpeia g eunepiag. H L’Oréal a&lomotel teyvoroyieg mov evioybovv tnv
TPOGMOTOTOMUEVT] EUTEPIN KOL TNV OAANAETIOPACT, OIVOVTIOG GTOV KATOVOAMTY EVEPYO
poAo o1t dwdkacio emhoyng. H Zara and tv GAAn mhevpd, eotialel o€ tEVOLOYiEG TOL
BeATIGTOTOOVV TNV EPOONCTIKY OALGIOM, TN S1BEGIUOTNTA TPOIOVTMV Kol TNV TaOTNTA
duabeong.

Ye eminedo marketing Ko o1 TPOCEYYIGELS ATOUOKPOVOVTAL OO TIS TOPAUSOCIOKES
TPOKTIKEG HalIKNG emKOVOVING Kot V100eToV MO GTOYXEVUEVEG KOl QUVOUIKES HOPPES
emkowvaviag. To mepieydpevo mpocapuoletal 6to TPOPIA oL ¥PNOTH, EVO 1 EUTEPIN
TOPAUEVEL GUVETTG 6€ OAa Ta Kavaao. H teyvoAoyia Asttovpyel og péso evioyvong g
eumepiag Kol Ol ®G OVTOOKOTOG, GTOLYEID TOV AmoTEAEL KOO oNuElo emTLyiog KO Yo TG
dvo meputtdoelc. (Porter and Heppelmann, 2014)

Yvuykpitikd Adypappo L’Oréal — Zara
Yvykpitikn Avaivon CRM and Data Analytics: L’Oréal vs Zara

MapapeTpog L’Oréal Zara
KAédog Beauty and Cosmetics Fast Fashion
Eotioon o€ digital Omnichannel CRM pe
N s11em RN nercanalization PPy laszaltsr &y oy " A
Hbr}\hbllr l/l\ll IOV o vTovuTIaTriZativornr INOUU I\JJ HLI{_ UM\{}\IM\III AvJ IIIIV U\.I}\.I\Ilz\lv\l bl/l\ll
programs aAvcida

Al-driven beauty diagnostics,

Apron Data Real-time—sales  data,
ModiFace AR, predictive
Analytics noapaymyn Bacet LRTnong
marketing
[Ipocappoyn cuArLoyDV

[Ipocwmomompéveg npotdoelg
E&atopikevon Baoet OYOPOGTIKMDV
npoidvtov péow AR and Al

dedopévev
Customer Yneokn  kow  immersive Seamless online-offline
Experience eumepio gumepio
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AvtoyovioTikd TeyvoAioywn| kavotopio and Toyvnto, sveMéio Kot
[MieovéxTnua TPOCOTOTOINGN data-driven mapoywyn
Awtpnon
Awyeipion  peybdiov  dykov
[IpoKAnon eEatopikevong oe polikn
TPOCOTIKMV SEGOUEVAOV TAPUYMYT

Zymua 4

»  HL’Oréal ypnowonotei analytics yio e€atopikevon umepiog
»  H Zara ypnowonotei analytics yio fektiotonoinon {Rmong and taydtnto topaywoyng

7.4 Kpttikn avaAvcn): duvatd onpeio Kot TpokANGELg

[Tapd v emtuyio Ko Twv d0vo eToupeldv, H kpitikn avaivon amokoAdntel mwg kdbe
HOVTELO SL0BETEL TaL O1KAL TOV 10YVPA GTOLYEID OALA Kol AOVVOUIES TTOV OITOTOVV TPOGEKTIKN
dwyeipion. H L’Oréal €yer to mieovéKTnuo TG KOVOTOMMOG KOl TNG KOVOTNTOG VO
TPOGaPUOLEL TNV TEXVOAOYIN OTIS TPOSHOTIKES AVAYKES TOV Katavolwt. H enévovon oty
EMIOTNUOVIKY] £PEVVOL KOO OTIG YNPLOKES EQOPLOYES Kol oTnV e€aTopikevon g epmelpiog
™V Ka01oTd 1daitepa aviayovioTikn. 2061060, 0 KAASOS TS OpopPldG yapaktpiletotl and
oKANPO OVTAYOVIGHO Kol avoTNpohS KOVOVIGHOVS, 01 00101 OTATOVY GLYVY ETOYPVTVION).

H Zara, and v mAevpd ¢ vepéyel oty taydtnTa Kot otnyv gveaéio. H wovotntd g
vo. mopdyel kol vo SlavEpEl TPoidvia o eEPETIKG XVVTOHOG YPOVOG OmOTEAET
OVTOYOVIOTIKO TAEOVEKTNUA. 0TOGO OKOUO TO HOVTEAD PACGEWV YEVVA TPOKANGELS TOV
oyetilovron pe nmuota Procdtroc, amoppipupdtov Kot nikov tpaktikov. H cuveyng
avavémon amortel VYNAL amobépato Kol cLYVES TaPadOGELS KOO KATL TOV ovEdver To
TEPPAAAOVTIKS OTOTOTMLOL.

Kown mpdxinon kot yw 11 dvo etopeieg amotedel n dayeipion tov dedopévov. H
GLAAOYT KOl M YPNOTN UEYOA®Y TOGOTNTMOV TANPOPOPLOV Omotel amdOALTN SPAVELD Kot
oefocpd oty WIOTIKOTTO TOV YpNnotdv. O onodnmote AdBog pmopel va odnynocel e
OTOAEWL EUTIGTOGVVNG.

Eniong, n e&dpon and v te)voroyio akdpHo VO OmOTEAEL TAEOVEKTNLO TOVTOY POV
onuovpyel evawsOnoioc oe nmuota  kvPepvoacedietag. Ot etoupeiec mpémer va
Jo@oMlovYy OTL Ol YNOLKES VITOOOUES €lval EMOAPKADS TPOCTATEVUEVES, (DGTE VO UNV
vrap&ovv mapoPracels. (European Union, 2016); (Buttle and Maklan, 2019)
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7.5 Béhtioteg mpaxktikéc (best practices)

ATO ™V oVLYKPITIKY] aviAvon TV 2 EMYEPNOEDV TPOKLATOVV OPIOUEVES PEATIOTEG
TPOKTIKES TOV UTOPOVV VAL ATTOTELEGOVV 0010 Y10 ETOPEIEG GE SLOUPOPETIKOVG KAGSOoVS. M
amd TIC ONUOVTIKOTEPEG €ivol 1 VIOOETNON UG TELOTOKEVTIPIKNAG CTPATNYIKNG 7OV VL
ompileTon o€ TPAYUATIKES avayKeg Kot Oyl o vtobéoels. H ouveyng cuAloyn kot avéivon
dedopévmv Pondd oty KATOVONGN TNG GLUTEPIPOPAS KOl TOV TPOGOOKIDV TOV KOOV, EVHD
TOPAAANAQ EMITPETEL TNV TPOCOPUOYN TOV TPOKTIKOV G VEN £EAPETIKO EVUETAPANTO
nepPaAiov.

AxOuN M PEATIOTN TPOKTIKNY QPOPA TN XPNOM NG TEXVOAOYING ¢ HEGO OMovpyiog
eumepldv Ko Ot ¢ avtookond. H L’Oréal deilyvel g n teyvoroyio umopel va evioyvoet
TNV TO ONUAVTIKY O1AeTAoT TOV TPoidvtog, €vo 1 Zara omodEKVOEL TG UTOPEl va
amoteléoel HOYAO emyelpnotlokns eveMéiog. O cuVOLAGUAG eumElPiag Kot OmOd0TIKOTNTOG
elvatl avtdg IOV TEMKE SIOUOPPOVEL EVAL 1IGYLPO EMYEPTNUATIKO LOVTENO.

E&icov onuavtikn eivor ko n avamntuoén pog omnichannel mpooéyyiong, n omoia
eEaopailel cuvoyn o KaBe onueio emaeng. Ot eMYEPTCELS TOV KATAPEPVOLV VO, GLVOEOLV
OMOTEAECUOTIKG TO YNELOKO KOl TO QUOIKA KAVOA ONUIOLPYOLV o eumelpior xwpig
SLOKOTEG, TOV EVIGYVEL TNV EUMIGTOGVVI KOL TNV TGTOTNTO TOV TEAUTAOV.

[Ipaxtik] 1Owitepng onuociog omotelel emiong o0  HUNYOVICHOG  ovveyolg
avaTpoeodotnons, N aélomoinon tov feedback tv melatdv ¢ oTpatnykd epyoireio
puébnong o 00Nyel o€ MO EVGTOYES ATOPACELS Kol GUUPAALEL GTN OLOUOPPOCT TPOIOVTWV
KOl VINPEGLDV TOL OVTOTOKPIVOVTOL GE TPOLYUATIKEG OVEAYKEG.

Téloc, pa akdun PEATIOTN TPAKTIKY €ivol 10YLPT OECUELON OTN JSPAVELN KOl GTNV
nOum dwyeipion Tv dedopévav. H okoddunomn eumiotosivig amotedel KpiGIo Tapdyovia
emtuyiog, Kabdg ot oOyypovol KATOVOAMTEG avalnTovV €TOPEIES TOV AELTOLPYOVV UE
vrevBouvotnrta Ko oefacud. (McKinsey, 2020); (Accenture, 2018)

Kepdioro 8: Zvunepdopora kot [Ipotdoeig

8.1 Kvpua evprjpato kot Oeopntikd copmepdooto,

H mapovoa pelétn avédelEe 0TL 01 GOYYPOVES EMLYEPTOELS TOV EMEVOVOVY GNUAVTIKE GTY
Juxelplon TEANTEWKADOV GYECEMV KOl TNV a&lonoincn JE00UEVOV OTOKTOUV GNUOVTIKE
OTPATNYIKA TAEOVEKTLOTO EVOVTL TOV OovToyoviopoV. H avdivon tov mepummtdcemv g
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L’Oréal ka1t Zara £0€1&e 0TL mopd TIG 1000 PEG GTOVG KAGOOVG TNG OLOPPLAS KO TG HOSOG
VIapyeL £va Koo Bewpntikd vdPabdpo mov opilel Tic emrvynuéveg Tpoktikég CRM Kot
analytics. To Paocwdtepo ocvumépacpa eivor OTL TEAATOKEVIPIKY TPOCEYYION, OTOV
ocuvovaleTal UE TO TEXVOAOYIKG €PYUAEl OVOALONG, EMUITPEMEL OTIS EMYEPNCES VO
OVOTTTUGOOVV GYECELS EUMIGTOGVVIG, VO TPOCOEPOLV ECOTOUKEVUEVES EUTEIPIES KOl VOl
npocapproletarl Aueca oTig LETAROAAOUEVES GLUVONKEG TNG OLYOPAC.

To evpriuata amodeikviovy 0Tt 0 poAog TV dedouévav dev meplopiletor otV
OTOTUIMOT] TNG TPOYUOTIKOTNTAS, OAAQ emekteiveTow o1 dvvatdTNTa  TPOPAEYNC
CLUTEPIPOPOV KO ovayKaV. Xapn oTig ouyypoves nebddovg avdivong- 6nwg ta Big Data,
ta predictive analytics kot ta epyaieio TPocOUOIMONG- Ol EMYEPNGEIS UTOPOVY TAEOV VO
Aappavovv amogdoelg pe Paon a&omotn yvoorn Ko Oyl anAés vmobéoels. ‘Eva axoun
Beopntikd cvpnépacua sivar 6Tt to CRM €xer e€ehybel oe o molvdidotarn Asttovpyio
mov 0ev TmePoPileTol OTNV EMKOWVOVIDL LE TOV TEAATN, OAAG emnpedlel GuvoMKE TN
oTPOTNYIKN O101kNGoN, TNV KowoTtopio, TNV avAamtuén mpoidviov Kol TNV EPOJINCTIKY|
aAvcida.

[dwaitepn onuacio éxel emiong n obvoeon petald eumelpiog kol teyvoroyioc. H peiét
avédelEe OtL ) emtuyia 0ev Eykerton povo oty vrapén eeMypévov epyareinv oAAd ToV
TPOTO L€ TOV OO0 OVTA EVIAGGOVTAL OPUOVIKAE oTnVv mehatelokn eunepio. H teyvoloyia
dev TPEMEL VO OMOUOKPOVETAL TOV TEANTN amd TNV €talpeion.  OAAG Vo EVIOYVEL TNV
dopatikdTNTO KO TV aicBnon Tpocomikng epovtidag. Ot EXYEPNCELS TOV KATAPEPAY VOl
OLVOVACOLV OMOTEAECUOTIKG TO Yneuukd epyoieio pe v avBpomvn SdoTaon TG
eumeplog TETLYOV EVIGYLUEVT] TIGTOTNTO KOl VYNAOTEPT] IKAVOTTOINGM.

Téhoc, m perétn emPePaiowoe 6TL 1 cLVEXNG AVATPOPOOOTNON Kol OlPKNG HAON oM
amotelobV ABo g cVYYpovnS dloiknong. Ot eTyelpGEIS TOV AVTILETOTILOVY TOV TEANTN
WG EVEPYO GLUUETEYOVTO GE PEATIOON TOV LANPECIOV TOVG UTOPEL Vo TPocapuolovton
TaYOTEPO Kol AmOTEAECUATIKOTEPU £E0GcPOAlovTaC Prdoiun avdmtuén oe éva mepidriov
nov petafdrieton paydaio. (Davenport and Harris, 2017 ; Verhoef et al., 2009)

8.2 Emntoocelg yuo ) doiknon kat to marketing

O emmtooelg ™G £pevvag Yo T doiknon kot to marketing stvon Wwaitepa onuovTké,
KAODS avadetkviovy €va VEO TPOTO AEITOLPYIOG TMV EMYEPNCE®V, OTMG 1| CTPATNYIKN
kaBopiletan amd dedopéva Kot Oyt omd mapadociokés epnelpikés npooeyyioes. H dolknon
KoAgiton TAEOV VO EVOOUOTAOGEL TV TEXVOAOYIKN YVAOOT 6TV KAONUEPVI ANYT| ATOPAGEDY
Kot VoL avattOEeL SOUEG TTOV EMTPETOVY TNV ATOTEAECUATIKY| 0ELOTOINOT) TOV TANPOPOPIDOV
og OAa ta eminedo.

INa to pdpketivyk, n gpron 0edopévav PETAHOPE®OVEL PLUKE ToV TPOTO e TOV OO0
avantOooovVTOL Kot LAomowvvtal otpatnykés. H efatopikevon, ot 610¥0l QULGIKY|
Katavonon tov kKokAov {ong tov meAdtn amotelovv mAéov Pacikd kprripla emrvyioc. Tao
tuquoto marketing dgv apkodvtor oe dmuovpyio Kopmovidv, oAAG KoAohvtol v
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O1KOOOOVV TIPAYLOTIKEG OXECELS LE TO KOWO TOVG, PAGIGUEVEG GE GUVEYN EMKOWV®VIOL Kol
npocappocuévo mepeyopevo. H petdfaon amod to mapadociokd mass marketing 6t Aoyikn
NG TPOCHOTOTOUUEVNG EUTELPIOG OTOTEAEL £Vl IO TOL CULOVTIKOTEPO OMOTEAEGLLOTO TG
xprong CRM «o Analytics.

Ye emimedo O10iknomg, Ol EMYEPNCES TPEMEL VO EVIGYVCOLV TNV EKTAIOELOT] TOV
TPOCHOTIKOV KOl VO KOAMEPYNGOVV KOLATOVPA cuvepyaciog petald tov tunudtov. Ta
dedopéva amoTeA0HV KOO KEPAAOLO Y10 OAO TOV OPYAVICUO Kot Ol ATOKAEIGTIKO EPYOAEiD
eVOG LEPOVOUEVOD TUNHOTOG. Td100 EMOTNUOVIKY] TPOGEYYIoN ATOdEKVVETOL KPITIUT, KOOMOGC
n emrvyic Tov otpatnyikov CRM efaptdror and v KavdTnTo GUVTOVIGHOL UETAED
marketing IT, moAcewv, Tapaymyng Ko eEummpétnonge.

O emntooelg enekteivovion EMioNS 6TOV GYESIGUO TV TPOIOVIMV, GTNV OVATTVEN VEMV
VANPECIOV KOl OTNV YEVIKOTEPN OTPOTNYIKN Kowvotopiag. F Mon ki eov kodeiton va
Aertovpyel mo ELEMKTO OKOLO VO, AVTOTOKPIVETOL YPIYOPO OTIC TACELS KOl VO, EMEVOVOEL GE
YNOLOKES TAATPOPLLES TOV EVIGYVOVV TNV gUmeLpia Tov TeAdtn. H teyvoloyia mAéov dev givar
ATAMG VIOCTNPIKTIKOG UNYOVIGHOG, 0ALG Bepého g emyelpnolokng tavtdéttog. (Kotler
and Keller, 2016 ; Peppers and Rogers, 2016)

8.3. Ilpotdoelg yio emyelpNOELS Kol LEAAOVTIKES TPOKTIKES

Me Baon to cvumepdopoto TG UEAETNG, NTAV OPIGUEVEG TPOTAGELS TOV UTOPOVV VO,
BonbMcovV TIG EMYEPNOEIC VO EVIGYVCOLV TN GTPATNYIKY] TOVG KOt Vo a&lomot|covV o
OOTEAECUOTIKA TOL OEOOUEVA KO TIG TEXVOAOYIKEG SLUVOTOTNTEC.

Mio amd T11¢ PacikOtepec MPOTAGES £ivar 1 €m€vOLoN O VLTOOOUEG dtoryelptong
dedopévay. Ot emyelpnoelc mov eNBLUOVY VO OVOTTUEOVY AMOTEAEGHLOTIKES OTPOTNYIKEG
CRM mpémet va O1ovpyncouy GUGTHLATO TTOV EMTPETOVY TV OLLOAT] GLAAOYY|, EVOTTOiNoT)
Kot ovilvoon peydiwv oykov dedopévov. Tlapdiinia eivar amapaitnn n evioyvon g
OCQUAENG KOl TNG TPOCTAGIOG TPOCOTIKMY TANPOPOPIDV, TPOKEWEVOL v, dtotnpnOel 1
EUMIGTOGVVT TOV TEAATMV.

Mo axOun onuavTiky tpoTact a@opd TNV EVGOUATMOT TG TEXVNTIG VONUOGHVNG Kot
predictive analytics otig KaOnuepwvég Aertovpyiec. Avtég ot TeYVOAOYiEC UTOPOVV Va
LETATPEYOLV TNV eUmelpiat TOV TEAATN 0md TadnTIKn dadikacio o kot ddpactiky|. E&lcov
OoNUOVTIKO givol ol emyePNoElS vo. enevovovy oe gpyaieio augmented reality, ynolokng
Tpocopoimons Ko epapuoyég personalized content, kaBmg avtd evioybovv v aicOnon
oLVOEONG TOV ¥PNoTN He To brand.
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[Tpoteivetan eniong n avantuén odokinpopuévav omnichannel spnepidv. H cuvektikng 1
TOPOLGI0 6€ OAOL TAL KOVAALD ETIKOWVMOVING Kol TOANGONG EVIoYVEL TNV €kdva Tov brand Kot
TNV EUMIGTOGVVT] TOL KoTavorloth. H eunepia dev mpémetl va aAAdlel avaroya pe To péco
aKOpoL 0AAG va Topapével otafepr|, OLOAN Kot TOLTOXPOVO EENTOLKEVLEVT.

Téhog, ivor onuavTIKO 01 EMLYEPTGELS VO, LIOOETNGOVY KOLATOVPO GLVEXOVS pabnong. H
aVOTPOPOJOTNOT TOV TEAUTAOV TPEMEL VO AVTILETOTILETAL MG GTPATNYIKN TANPOPOPio Kot
o1 ¢ AT\ otatiotikn. Ot eToupeiec mPEMEL VoL TAPAUEVOLY OVOLYTEG GE TTELPOUUOTIGHOVG,
Vo 00KIUALoVY VEES TEXVOAOYIEG KOl VO avampocaprolovy TIC TPAKTIKES TOVG UE Pdon Tig
aAAayég g ayopdc. (Peppers and Rogers, 2016)

8.4. KatevBuvoelg yio mepantépm Epevva

H peloviikn épevva pmopel va eotidoet otn Pabitepn avdivon tg oxéong peta&o
teyvoloylag kot avOpomivng eumepiag, kobmg kot otnv Ny odotacn ™G xpPNons
dedopévav. Idaitepo evdlopépov mapovotdletl 1 LEAETN VE®OV TEXVOAOYIDV KOl 1 EMIOpOoT
TOVG OTN CLUTEPIPOPE TOV KATAVOAWDTOV, OALAL KOl 1) GVYKPION SLOPOPETIKMOV OyOP®YV Kol
ToMTIcluK®V TAouciov. H dievbuvon g épevvag o€ anTtovg ToLg TOpElg pmopel va
TPOGPEPEL TOAVTIHLOL cvuTepdouata Yo T Bempia Ko v Tpaén tov cuyypovov CRM.
(McKinsey, 2020)
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