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Iepiinyn

H mapovoa epyacia e&etdlel tov poro tov social media influencers otn dapudpewon g
KOTOVOAW®TIKNAG CUUTEPLPOPAS, LLE EULPACT] GTOVG TOPAYOVTEG TOV ENNPEALOVY TNV AVTIANTTH
a&lomotio Tovg Kol TNV TPdOBeo ayopdc TV KotavalmT®v. Edikotepa, diepeuvmviol 1
aVOEVTIKOTNTO KO 1] TOLOTNTO TOL TEPLEYOUEVOL, 1 YVAOON Kol M gumelpio (expertise), M
ovpPatdémra peta&d tov influencer—brand (brand fit), n dnuoeikia (TAnBog akorovbwv), N
Blrooipdmra TV TPOTEWVOUEVOV TPOIdVTOV Kot 1 VIapén Pudcipov unvipatog, kabmg Kot 1
eMiOPAOT TOV KOWOVIKOV Topayovimv (social norm) kot TV ATOMIK®V UNYOVIGUOV
avtovopiag (behavioural control). EmimAéov, e€etdleton katd mdéso n {wvtavi mapovcioon
npotovtwv (live streaming/fashion hauls) emmpedlel eviovotepa v mpdbeon ayopds oe

oUYKPLON LE TO GTATIKO TTEPLEXOUEVO (OVOPTNOELS).

H pelétm viomomnke pHe TOCOTIKN  EPELVNTIKY TPOGEYYION UEGH  JOUNUEVOV
epoTUOTOAOYioL Kol delypatog N=72 ocvppeteyoviov. To dedopéva avaivdnkov e
TEPLYPAPIKY] OTOTIOTIKY, Tapayovtiky avdivon (PCA pe Varimax mepiotpogn) Kot
ovoyeticelg Pearson. Ta amoteAéopato Ociyvouv 61t M awBevtikdOmnTo/modtnta. Kot 1
yvoon/euneipio amoteAoV To 1I5YLPOTEPQ KPLTHpLa aSloA0yn oG Kot oxetilovron OeTikd pe v
eumotoovvn mpog tovg influencers. H ovuPatdomra influencer—brand epgoaviCetor g
KaBOPIoTIKOG TOPAYOVTOG TTOL EVIGYVEL TNV TTPOBEST ayopds Kol cLVOEETOL BeTKd pE TV
aviinnt o&lomotio. Avtifeta, n onuogidMa (TANB0¢ akoAoVBmV) dev TPOKVMTEL ®G
a&omotog ociktng aglomotiog oto cvykekpiuévo oetypa. H Puwopodmta avayvopiletonr g
onuovtikn aéia, ®otdco N Vmwapén PLOGIYOL UNVOUATOS dEV EMOPKEL ammd HOVN TG Yo VO
avénoet Ty Tpobeon ayopdcs, evad N evicyvon g alomiotiog HEcw Procpuotntog epeovileton
pepkn Ko e€aptopevn and to thaico. Térog, n Lovtavn mapovcioon tpoidviwv eoivetol va
emmpedlel woyvpdtepa v wpdbeomn ayopds oe oyxéon pe pio avaptnorn, loitepa dtav o

influencer Bewpeiton a&1omGTOC.

YoumepacuatiKd, M epyocio Katadewvoet 0Tt 1 emppon tov influencers dev efaptdran
TPOTICTOG amd To TOCOTIKA MEYEON TPOPOANG, OAAE Oomd TO TOLOTIKG YOPOKTINPIOTIKA
(awBevtikdTTO, TEKUNPIOOT), GLVETELR) Ko 0td TO Taiploca pe to brand, evo ta live formats
UTOPOVV VO, AEITOVPYHGOLV MG EVIGYLTIKOS UNYOVIGUOG EMLPPONG VIO GLVONKEG EUTIGTOGVVNG,.

Ot TPOKTIKEG EMTTMOOCELS APOPOVV TNV AVAYKT] Y10 CTPATNYIKN ETAOYT CLUVEPYUSI®OV e PAom



brand fit kol v evioyvon g OAPAVEING Kol TNG TEKUNPIMONG, €101KA GE EMIKOWMVIEG

Biwopdmrag.

AéEeic-kheda: social media influencers, influencer marketing, a&omotia, avbevtikdtnra,

brand fit, fiowopotnra, social norm, behavioural control, live streaming, tp66son ayopdg.

KE®AAAIO 1: EIZAT'QI'H

Ta social media éyovv petaoynuotiost plikd Tov TPOTO LE TOV OMOI0 Ol KOTOVOAMTEG
OVOKOADTTTOVV, 0EOA0YOUV Kot TEMKE emA&yovv Tpoidvta. Mécsa oe avtd to epPaAlov, ot
social media influencers e&eAiyOnkav oe kopuPikodc dapecorapntés avaueca oto brands kot
TO KOWO, Oyl LOVO emedn dtabéTovy TpdsPacn o€ LeEYAAES 1] EEEIOIKEVUEVEG KOWVOTNTES, ALY
KLPlOG EMEWN TO TEPEXOUEVO TOVG GLYVE YIVETOL AVTIANTTO MG «OKEID», TPOGMTOTOUEVO
KOl EVEOUATOUEVO 0TIV Kadnpepvi por enkowvovias. H emippon toug dev Aettovpyet ¢ amin
wpoforny €vOg unvopatog Asrtovpyelt ®g mAaicto epunveiog: mpoteivovv, afloAoyovv,
agnyovvton gumelpieg ypNoNS, OLYKPIVOLV  emMAOYEG, OMuovpyohv  aueOnTikovg Ko

KOTOVOIA®TIKOVG KMOKES, Kot £TG1 GUUBAAAOVY GTI GLYKPOTNOT TPOTIUGEDV.

Qot600, N €mppon avt oev gival povooldotorn ovte dedopévn. H BipAoypaeia €xel dei&et
o0tL M amoteAespatikdtnTa evog influencer efaptdton amd mopdyovieg OM®MG M AVTIANTTY
a&lomotia, 1 yvoon/suneipia (expertise), n awbevtikdmta, Kaddg Kot and T 6YECT TOV UE TO
brand (m.y. taipacpa afuwv kot ewovag). H a&omotio (credibility) omoteiel Paocikod
unyaviopd melovg oto mAaiclo twv endorsements: 1 KAAGIKN TPOGEYYION TS LETPNONG TNG
€0TLALEL O€ O100TAGELS OTTWG M) epmiotocvvn (trustworthiness) ko 1 e€edikevon (expertise), ot
omoieg SUOPPMOVOVY TO KOTE OGO 0 OmodEKTNG Bempel Tov TOUTd wKavd Kol ELAIKPLVY).
Yyeticég KMpokeg £xouv ypnoonomBel eVPEMG Y10l VO TOTLIMGOVY TTMG Ol KOTUVUAWMTES
HETOQPALOVY TNV TOPOLGio €VOG MPOCGAOTOV GE OAVIIANTT OEOTIOTIOL Kol, TEMKA, OF
KatovoAoTik aviamokpion (Ohanian, 1990). e mo oOyypova mepipdriovia, Onwg TO
Instagram, n a&lomotio &yl cuvoebel pe v TPOBeoT ayopds Kol He HOPPES KOWVOVIKNG
TOVTIONG, W1¢ dTav To Koo avTiAapPavetal Toug online creators mg «oyeTKOVS) Kot Oyt ™G
andpoakpeg dwwonuotnteg (Djafarova & Rushworth, 2017). TlTapdAinia, €pevva yu To
influencer marketing &yer oavadeifer 6Tt M ol TOv pnvVOpatog (T YPNOUOTNTA,
EVNUEPOTIKOTNTO, Yuyoywyin) Kot 1 a&lomioticc cuvOEOVTOL E TNV OVATTTVEY EUTICTOCVVNG
npo¢ 1o branded content, yeyovdc mov emnpedlel Tov TPOMO pE TOV OMOI0 Ol YPNOTES

amodEyovTal 1} amoppinTovy TIg TpomdnTikég emkovmvies (Lou & Yuan, 2019).



"Eva 0ebtepo medio kpioung onuaciog eival  onuo@iiia (popularity) ko ot «UETPIKES KOPOLCSH
TOV TN GLVOOELOLV (OTT®G O aPBLOS akoAoVO®V). TTapdTt GVYVE avTipeTtOTilovTol WG EVOeEn
KOwmvikng emPefainonc, ot deikTeg avTol dEV EYYLVMOVTAL CVTOUATOS LYNMAITEPT aloTIoTIO.
H épevva €xet dei&et 6TL 0 peydhog apBpdg akolovBmv pmopet vo emNpedoel TNV AVIIANTTY
ovumdOeln/eAKVoTIKOTTO 1 TNV avTiAnyn dnuoeiiioc, oAAd 1 oxéon pHe TV TEBd Kot TN
otdon mpog 1o brand eaptdton amd TO TAMIGIO KOl OO TO TAOG EPUNVEVEL TO KOWO TN
«onuooirio» (De Veirman, Cauberghe & Hudders, 2017). Xto moapdv epeuvntikd nAaicto, n
onuoerio e&etaleton akpiPac wg THUVOS (AALA Oyl avayKACTIKA KOBOPIGTIKOC) TOpayovVTog
™m¢ avtinmng adlomiotiog, kdtt mov gvbuypappiletor pe ) ovlftnon yo to av ta vanity

metrics AEITOLVPYOVV MG TPOYUATIKA GTILOTO TOLOTNTOC.

[dwaitepa onpoavtkdg mapdyovtag oty anotedecpatikdmra tov influencers eivor emiong M
ovuPatomra influencer—brand (brand fit / product-endorser fit). Otav to kowd avtilapfdveron
OTL VTAPYEL OPYAVIKO «TOUPLOAGHO» OVAUESH oIV Tovtotnto tov influencer kot oTIg
atleg/ewova tov brand, pewwvetar m aichnon g TEYVNTAG Sl0@NUONG, EVIGYVETOL 1)
TEWGTIKOTNTA Kol avEdvetal 1 mhovotnta Betikng otdong 1 tpdbeons ayopdc. Aviictpoea,
otav to Taiplacpa Asimel, pmopel vor TPOKOLYEL SLOTIGTIO Kot AmOpPLYT, OKOUN KOl oV TO
TeEPLEYOUEVO  €lvol TEYVIKAL GPTIO. XYETIKEG EPEVVNTIKEG TPOGEYYIGES OTN OLOOIKTLOK
dwpnuion toviCovv tov podo tov endorser—product fit kol TG TOVTIONG OC TAPAYOVIWOV TOV
gnnpealovv v amoteheopatikotto tov endorsements (Schouten, Janssen, & Verspaget,
2020).

Méoa oe avtd to MO ovvOeto medio, 1 PuwoiudTa (sustainability) ko to «mwpdotvoy
unvopato wpochétouv o emmAéov otpoomn afloddynong. H ovyypovn koTavormTikn
KovAtoUpa TepAapPavel avéavopevn svaictnoia oe tepifariiovtikd {ntipota, oAAd 1 TEBO
TOV TPAGIVAOV IGYVPIGUAOV deV eivar avtovontn. To greenwashing, OnAadn 1 TapoamiovnTikng 1
VEPPOAKT TOPOVGIOCT) TEPIPAALOVTIKAOV ETOOGEWV, £XEL OVOAVOEL WG PAVOUEVO TTOV pmopet
Vo SLPPDOCEL TNV EUTIGTOGVVI KoL VO, VTOVOUEDGEL TNV 0&10TGTIO TOGO TOV ETAPEIDY OGO KoL
tov pnvopdtov toug (Delmas & Burbano, 2011). EmumAéov, svpnuata deiyvovv OTL o1
KATOVOAWDTEG OVTIOPOVV SLOLPOPOTOMNUEVO GE KTPAGIVESH EMIKOIVOVIES KOl OTL 1] AVAYVAPIoN
TPACIVOV IGYVPIGUAOV UTOPEL VO ONUIOVPYNOEL EVOLAUEGES EVTVIMGELS Y10 TNV TEPPUAAOVTIKT
emidoom, pe cuveéneleg oty a&loAdynon Kot ot otdor tovg (de Jong, Harkink & Barth, 2018).

210 TapdV £pELVNTIKO TAOIG10, AVTO PETAPPALETAL GTO EPAOTNUA KATA TGO 1) PLOGIUOTNTO TOV



TPOTEWVOLEV®V TPOIOVTMV EVIGYVEL TNV avTIAnmTY| a&lomiotio Tov influencer Kot katd m6c0 Eval

Buooipo pnvopa exnpedlet v tpoddeon ayopds .

[MapdAAnia, 1 0yopaoTikn cuuUmePLPopd amévavtt otovg influencers umopel va epunvevtet
péoo amd Bewpnrikd poviéla mpobeong, Omwg M Oewpia g I[poypappoticpévng
Yvumeprpopds (Theory of Planned Behavior). H TPB vrootnpilel 611 1 mpdbeon yo o
CLUTEPIPOPE STOUOPPDOVETAL OO TIG GTACELS, TOVE VITOKEYEVIKOVS KAVOVEC/KOVMVIKT VOpUaL
(subjective norms) kol Tov aviIAnTTO €Aeyyo cvumepleopds (perceived behavioral control)
(Ajzen, 1991). Avto cuvogeton dueca e Tig petafAntég Social Norm kot Behavioural Control
OV £YOLV OPLOTEL GTNV TOPOLGA EPYOTIn: APEVOS, TO TAOS TO KOWMVIKO TePIBaiiov (pilot,
OLVASEAPOL, KOWOTNTEG) «vopponoled» 1 evhappovel ayopéc péow twv influencers, kot
APETEPOL, TO KATA TOGO Ol YPNOTEG VIMBOLV OTL S1TNPOVV OVTOVOUIN GTNV ATOPACT] 0yOPAC,

aKou” Kot 0tav eKTiBevial o€ TEGTIKO TEPLEXOUEVO .

Téhog, Ta Televtaia ypovia, N avamtuén Tov live streaming commerce Kot TOL S1dPAGTIKOD
nepleyopévov (m.y. fashion hauls og live popoen) onpovpyel éva axdun o £viovo meptPdiiov
emppons. H owpopd tov live amd o omdn avéptnon oev eivor pOvVo TE(VIKY OALA
EMKOWVOVIOKN: TO live gvioyvel v aicOnon apesoTToc, EMITPETEL EPOTIOELS/ AMOVINGELS,
onpovpyel KOw®VIKY GLVONKN «OLUUETOYNG» Kot pmopel va avéncet 1o aicOnua
avBevtikomtag. Epevvntucés mpoceyyioelg oto e-commerce live streaming e&gtalovy nag To
YOPOKTNPOTIKE NG COVTovig OAANAERIOPAGNG, M EUMIGTOGUVI] KOU Ol WYUYOAOYIKEG
Kataotdoelg (Omwg mapopunTikdTNTA) ocvvdfovior pe v mpdbeon  ayopdg (Yang,
Chaiyasoonthorn & Chaveesuk, 2024), eved dAleg epyaocieg e&etdlovv tov poOAO TNG
EUMIGTOGVVNG KO EMTAEOV AVNGLYLAV (T.). 1010TIKOTNTA) 070 live streaming commerce (Li et
al., 2025). Z1o mAaiclo g mapovGag £PYAGING, OVTO OMOTVTAOVETOL GE EPELVNTIKA EPWTNLLOTO,
oL cvykpivouv Vv emidpaocn ¢ {wvtavig emideiEng TpoidVI®MV G GYECT UE TO GTATIKO
TePLEYOUEVO, KOOMDG Kol 0T dlepedlivnom NG TPONYOVUEVNG EUTEPIOG Kot TNG UEAAOVTIKNG

npoBeong cuppeToyng oe live events .

KoataAnyovtag, n mapodoa epyosio eotidlel 610 TOC Eva TAEypo mtapayoéviev (aSomotia,
ege1dikevon, onuoeirio, cvpPototnto brand fit, frooipdmmro, Kowvmvik) vOpua, aVTIANTTOG
ELeYY0G Kot Lop1| TeplEyopévoL omtmg live streaming) cuvdiapopedvel v mpdbeon ayopdg
Kol TI§ KaTovoAmTIkEG agtoloynoec. H egpeuvnrikn a&la g mpoocéyyiong Ppioketor ot
ovvBeon: oavtl va aviyetonilel v emppon ®G «vor/ox», Vv eetdlel ™G OLVOUKO

amoTéEAECUO 0ELOAOYNONG, KOWMVIKNG TiEoNg Kol TPOCMTMIKNG avtovouiog, péca oe éva



yMoeoKo TePPAAAovV OTOV Ta OPLOL OVAUEGH GTNV EUTEPIL, TNV YLYXOY®Yio Kot Tr SLopnion

etvat ouyva okdmipa OoAd.

KEDAAAIO 2: OEQPHTIKO ITAAIXIO

2.1 Ewoayoyn 610 @avopevo Tov Social Media Influencers

Ot social media influencers amotelovv o Wwitepn KoTyopios YNOUOKOV ONUIOVPYDOV
TEPLEXOLEVOD OV Exovv avamtHéel otabepn TpodGPacn 6To Koo Kal, Kupiwg, avdTTa vo
emNPeAlovV TG GTAGELS, TIC OVTIANYELS KO TIG GUUTEPLPOPES TV 0KOAOVB®V Tovc. Ze avtifeon
HE TNV KAOOIKT EIKOVO TOV «SLACTLOV» OV TPOVTAPYEL TG Olanpiong (nfomotdg, abintng,
AeonTIKd TPOS®TO), 0 influencer cuyvd cvykpotel T ENUN TOVL €VTOG TOV OV TOV
TAOTQOPUDV: HECH GULVEYOVS TAPAYWOYNG TEPLEYOUEVOL, OAANAETMiOpaomg, Olayeipong
TOVTOTNTOG KO ONULOVPYING L0 KOWVATNTAG TTOL TOV avayvepilel oG owkelo onpeio avagopdg

(Khamis, Ang & Welling, 2017).

Emumiéov, n drapopomoinon amod to celebrity endorsement dev givon amAdg {ftnua peyébovg 1
oNuoeriog, aAAG CnTnuo punyovicpob emppong. Xto celebrity endorsement, n meldd cvyva
e0pdleTol oV AVOYVOPICIUOTNTO, OTNV OKTWVOPOAlD KoL OTNV  «UETAPOPA» OeTIKDV
cuouporopudv (status, gmrvyia) mpog to brand. v mepintmon twv influencers, 1 TeB®
TPOKOTTEL oLYVO omd €va  petypo  eyydmmrag, EmovOANTTIKNG €kOeons,  OVTIANTTNG
aVOEVTIKOTNTOG KOl OO PACTIKOTNTOG, GTOLYEIR TOL ELVOOVV T ONLOLPYIL EUTIGTOCHVNG Kot
tavtions. 'Epevva oto mepifdAiov Tov Instagram deilyvetl 6TL «un Topadoctokésy popeég online
dwonuotrag (m.y. bloggers, YouTubers, Instafamous =npdowma) pmopodv va yivovv
AVTIANTTEG G MO OYETIKEG Kol MO OEOMIOTEG GE OYECT UE TIG TAPOOOGLOKEG HOPPEG
dtonpotrag, akpPdg enedn ot akdiovBot aicBivovtal 6Tt propoHv va TanTieTovy pali Tovg

(Djafarova & Rushworth, 2017).

[MopdAiinia, To avépevo Tov influencers avoantoydnke Kot 1oyvpomodnke pé€ca o aVTd TOL
OLYVE TEPTYPAPETOL MG KOIKOVOULN TNG TPOCOYNS». e MEPIPAALOVTA VITEPTANPOPOPNONG, M
TPocoyn yivetar omavio oyado: emyelpnoEIS Kot Onovpyot avtaywvifoviot yio tov ¥pdvo
Béaomg, Ta KAK, TNV 0AANAETIOpaoT) Kot T cuvolsOnuotikn epumhokr|. H khaocwn Biioypagio
¢ attention economy vrootnpilet 0TL, dTav N TAnpoopia apbovei, N a&io peTakveitor ot

duvortdtnTo GVAANYNG Kat dtathpnong tpocoyns (Goldhaber, 1997; Davenport & Beck, 2001).



e avtd 10 mAaiolo, ot influencers Agttovpyovv ®¢g «oavOpmTIVOL KOUPOL TPOGOYNG», KUOMG
LETATPETOVY TNV KOO UEPTIVI] POT) TEPLEXOUEVOD GE GLVEYT OLPTYNON], OTOL TO EUTOPIKO LNVULLOL

umopel va evempatmbel opyavikd, yopic va PLdvVETOL amapoitnTo ¢ TapeUPOAn.

A&ilet emiong va toviotel 0TL N petatponn) Tov influencers 6e kavail marketing cuvdéetat Kot
LE TOV TPOTO OV Ol YNOLUKEG TAATPOPLES OpyavdVOLV TNV opatotnta. H mpofoin dev eivan
0VOETEPN: 0paTO YIVETAL OWTO TOV «TAPLALE GTOVE UNYOVIGUOVS KATATAENG, OTOVG OEIKTEC
OAANAETIOPALOTG KOl GTO GTLOLTOL EVOLOPEPOVTOC TTOV EVOMUATMVOLY 01 oAydpBuot. O Gillespie
(2014) vmoypappiler 6tt ot aAdydépiBuol dwapecorafoiv Tt Bewpeiton «oyeTIKO» Ko TU
OVOOEIKVOETAL MG ONUOVTIKO, £MNPedlovIac OVGLUCTIKA TNV TPOCRICT TMV YPNOTOV GTNV
TANPOPOPIa Ko, KOTE GUVETELN, TIC KOWMOVIKEG TPAKTIKES TTOL YTilovtol yOopw amd avtiv. Ot
influencers, akoAovVO®OVTOG GTPATNYIKEG TOL LEYIGTOMOWOVLV 11 dtovopr| (m.y. cvyvotnta
onpoctevcewv, format Pivteo, hooks, yprion trends), svBuypoppifovior pe ™ Aoywkn g
TAOTEOPUOG Kol gvioyvovv TN B€om Tovg ®G «dopkd opatoiy moumoi. H €vvoln g
platformization, onAadn mn JeicdLON TAUTPOPUDOV ®G VTOJOUDV TOV OPYOVAOVOLV TNV
TAPOYWYN, TN SVOUN KOl TNV EUTOPEVLATOTOINGT Ttepleyopévov, fonbd va Katavoncovpe
ywti 1 epyacia Tov influencer dev gival amAn «ONUIOVPYIKOTNTOY, OALA EVTAYUEVT| OE TE(VO-

owovopuikeg oopég (Nieborg & Poell, 2018).

Kpiown didotacn tov @avopévou givor 1 oyéon mov avomrtdoseton avapesa otov influencer
kot tov follower. H Bewpia parasocial interaction/relationship (Horton & Wohl, 1956)
TEPLYPAPEL TNV YLYOAOYIKT EUTEPIO LOG LOVOUEPOVS GYECNG, OOV TO KOO VidOeL eyydTnTal
KO OIKEWOTNTO, LE [, Snudcta tepodva, Tapd v EAAenyn odindvig apopardotntog (Horton &
Wohl, 1956). Zta social media, awtd evioybeTOL OO TN GLVEXN POT| CVTO-ATOKOAVYE®DV, TO.
oo, Ta live, Tig anavinoels, o Q&A, Tov dnpovpyobv TV «yevdaicOnon piag apueidpoung
oxéongy. Xoyypoveg peréteg emPefardvovy 0Tl o1 parasocial oyécelg amoteAohV ONUAVTIKO
YUYOAOYIKO HOVOTATL HEG® TOL omoiov ot influencers umopobv var EVIGYOCOVY TNV ETPPON
TOVG, EMNPedlovTag TG 6TAGELS amévavTl o€ TPoiovTa Kot tpobéoelg ayopdg (Lin et al., 2021;

Balaban, Szambolics & Chirica, 2022).

Téhog, eivor onpoavtikd va onuewwdei 60Tt o influencer dev egivol amAdg €va dtopo mov
avaeépetol oe mpoidvta. Eivor évag pikpo-emyeipnuatiog tavtdémrag: ytiletl personal brand,
Swyepiletar v ooONTIK) cLVoYN, KOAAEPYEL TPOGOOKIEG KOWVOU KOl GLYVA UETATPENEL THV
Kabnuepwotta oe «eumopsvoo aenynuon (Khamis, Ang & Welling, 2017). Avtiy n

dudotaon kabiotd v emppon mo Podid and o pEPOVOUEVT SPNUON: 1| EXLPPON YiveToL



HEPOC TG KowvmVikNnG Cong tov ypnotn, péoo oe feed mov avoperyvoel tovg @ilovg, )

JoKESAGT KOt TNV KATAVAA®ON.
2.2 Influencer Marketing ko1 Katavolotikny Xopmeprpopd

To influencer marketing umopel vo opiotel oG o oTpotnyiky emikowvmviog émov brands
ovvepyalovtol Pe dNUIOVPYOVS TEPIEXOUEVOD TTOV SABETOVY KOO Kol EMPPON, LE OKOTO TNV
TPOMONON TPOIOVTOV/VTNPESUDY HECH CEVOOUATOUEVOV» UNVOUATOV 6TO TEPIEXOUEVO TOVG.
Ye eninedo MPOKTIKAOV, ovtd mepapPavel mowkilo formats: oavaptioelg (posts), stories,
reels/short videos, unboxings, get ready with me, product reviews, affiliate links, kot mo
npoceata live shopping 1 live demonstrations mov cuvoEovTOol GUECH LE TO OYOPOOTIKA

kovéio (Lou & Yuan, 2019).

Amd ™V ONTIKY] NG KOTAVOAMTIKNG CLUTEPLPOPAs, To influencer marketing pmopel va
yoptoypapnel mg dtadikacio wov ennpedlel Sokpitd 6TAdIN TOL KOTOVOANOTIKOD TaE10100. AV

10 Op1le KAmo10¢ pe amhd Tpdémo toTE, 0 influencer Asttovpysi:

1. o pnyaviopds avaxdrioyng (awareness/consideration) pécw £xbeong oe mpoidvta mov
0 ypNong dev avalnrovoe evepyd,

2. o¢ ¢iktpo afloldynong (evaluation) péc®m SOKIUMVY, GLYKPICE®MV, GYOMAGUMY, KOl
CUETAPPUCTO» TEXVIKMV YOPOKTNPIOTIKAOV G KaBNUEPIVA OPEAT,

3. g evioyvutig Tpdeong ayopdcs (purchase intention) péow netotikdv cues (limited-time
codes, social proof, epumictoovvn),

4. ogvmootpiEn g o1 TG aryopdg (conversion) pécw link, shop tags, live shopping,
KoL, HETE TNV ayopd, G TOOVOG EVIGYLTNG LETA-0YOPACTIKAOV a&loloyncemy (post-
purchase) 6tav To kowd emioTpéPet yuo emPePainon N «xown eumepion (Lou & Yuan,

2019).

H wiutepomta eivar 61t oALd amd avtd To 6TASI0 OV PLdVOVTOL At TOV ¥PNOTN O KAAGIKN
dwenuon. To influencer marketing cuyva Asttovpyel oe pia vEpwdKn {dvn avapesa otnv
yoyaywyio, TNV KOWOVIKY] OAANAETIOPOOT) KOL TNV EUTOPIKT] ETKOVOViK. AVTO EYEL CLVETELEG
Yo TO TG evepyomoleitan n «yvoon telovoy (persuasion knowledge). Otav o Katovalotg
avtihappaverarl EekaBapa OTL d€xeTan dSoPron, Telvel vo evepyomotel Gpuves, va aEloAoyel

KPLTIKA TO KIVITpOL TOL TOUTOV, Kot Vo avalntd mopamiovntikd ototyeia. Zta social media,



OUMC, TO SOPNLUOTIKO UVOLO WITopEl va etvat Atyotepo d1akpito, dpa 1 Kpitikn encéepyacio

va evepyomoteitan vid 6povg (Boerman, Willemsen & Van Der Aa, 2017).

Emniéov, n dtoapdvela oTi¢ cuvepyacieg amotelel KevTpiko onpeio 10660 yia tnv Nk 660 Kot
yw Vv oarotedeocpotikotnta. Ov pvOuotikés apyxés (my. FTC omg HITA) £€yovv
EMIKALPOTOGEL 0dNYOVS Yoo yopnyies, emonuaivoviag Ot o1 «VAKEG oyEcelg» (material
connections) TPEmEL VoL 0ToKoAOTTOVTOL KaBopd, OGTE VO UV TOPATAAVEITOL O KOTOUVOAMTNG
(Federal Trade Commission, 2023). Avt 1 omaitnon 6ev apopd LOvo T GUUUOPP®ST. AQopd
KOLL TO TG 1) AOKAAVYT EMNPEAlet TIg avTiAnyelg a&lomotiog: optopéveg LeAETeS delyvouy 0Tt
disclosures pmopobv va avERCOVY TNV avVayvOPLoT SPoNG KOl VO EVEPYOTTOiGOLVY TNV
avtioTaon, oAAG Ta amoteléopata dev ival YPOUKE Kot e£0pTdVTAL ad TOV TUTO TOUTOV,

70 TAOIGL0 KOl TO TOGO «PUVGIKA» EVOOUATMOVETOL 1] EUTOPIKN TPoOBeom oty agnynon (van

Reijmersdal et al., 2016; Boerman, Willemsen & Van Der Aa, 2017).

Inuovtikd Oempntikd epyaieio yio v Kotavonon tov ndpdcemy givar ) évvola tov eWOM
(electronic word-of-mouth). To eWOM reprypdpetar mg OeTikég | apynTikég dSNADGCELS Yio,
npoiovta/etalpeiec mov yivovionr Owbéoueg oe mANBoc avBpomwv pEcw  SadIKTLOV,
emmpedlovtag v anoeacn ayopdg (Hennig-Thurau et al., 2004). Av kot ot influencers dgv
elvar «toyoaiot KOTOVOA®OTESY, cLYvA LWOBETOHV TO VYOG Kol TS TEYVIKEG Tov eWOM:
TPOCOTIKY gumelpio, aE0AOYNON, GUYKPLIOY, pros/cons, MPOTAcES. Avti 1 piunon g
«PUMKNG ovotaoney elvan pépog tov ywoti to influencer marketing pmopel va gpeoaviCeton mo

TEIOTIKO: O YPNOTING TO EMEEEPYALETOL GOV KOWVMOVIKT] TANPOQOpPia, Oyl GOV ETOPIKO VUL

[MopdAiinia, Aetrtovpyel n kowwvikny anddeln (social proof). Xtic TAATEOPUES, OL UETPIKES
(likes, views, shares, comments) dpovv wg GYLLaTe ONUOTIKOTNTOG TOL UTOPOVV VO, EVIGYOGOLYV
™ owdyvon Ko v e, Oyl emedn elval mavto aEOTIGTES, OALL EMEWN ONAGVOLY OTL
«molroi o gldav/oyoAlacav/cuuedvncav». AVTd to onpate eivon Kpiowa og mepPdriiovta
6mov M TAnpopopia givar ApBovn Kot 0 YpOHVOG TEPLOPICUEVOC: 1] KOWVAOVIKY| £VOEIET Aettovpyel

¢ eupetikn yo to Tt a&iCel mpoooyng (Gillespie, 2014; Nieborg & Poell, 2018).

Ouwe, n kowvovikny arddeien dev elvar mhvto Betikn. Ta 1010 dSvvopikd mov ytilovy 1yVPES
KOWOTNTES WUmopohv vo. OMUIOVPYNoOLV  aviwdpdoelg Otav dappnyvoetal 1 aicOnon
oweloTNTag N 0T ot followers viddBovv OTL «xpNGULOTOIOVVTOL Y10 KATOVOAWDTIKOVG GKOTOVG.
H Ymapén anti-fans kot n ypriyopn HETOGTPOPT TOV KOOV (101G 6€ TEPITTMOGELS VITEPPOANG,

alaloveiag 11 €viovov gumopikod kopeopov) vrevhopilel 6Tt N emppon elvar 00pavOTN:



ompileton og po cvveyn Sampaypdtevon HeTald EUTOPIKNG 0ELOTOINONG KOl KOWVMOVIKNG

oyéong (Horton & Wohl, 1956; Lin et al., 2021).

Yvvoyilovtag, To influencer marketing emnmpedlel TNV KATAVOADTIKY] CUUTEPLPOPA LEGH EVOG
TAEyuatog:  texvoloyikny dwavoun  (oAyopibuot), kowwvikd onuoata  (engagement),
YUYoAOYIKOVG deapovg (parasocial 6y£ceLg), Kot ETIKOIVOVIOKES TEYVIKES TOL TPOGOUOLALoVY
10 eWOM. Z¢ av16 0 LVOPabpo, n «a&lomotion Tov influencer dev etvarl amAmg pia petafAntn

avapeca oe GAAEG, OALA KEVTPIKOS KOUPOC oL dtapecorafel av To unvopa 0o ekAnedel mg

YPNOUN cvGTOCT.
2.3 A& womotio Influencer (Credibility) o¢ mopnivag emppon)g

H a&omotio g nnyng (source credibility) amoteiel khaowkn évvolo omnv mel@d kot €yet
ePapLooTel ekTEVOG o€ TEPPaALovTa draprong kot endorsements. H facikn 10éa v amAn:
otav o 0éktng Bempel OTL 0 TOUTOC elvar AEIOMOTOC, TEIVEL VO ATOJEXETAL EVKOAOTEPO. TO
pnvopa, va 1o a&lohoyel ©¢ To YPNOULO Kol VO LETAPPALEL AT TNV 0EIOAOYNOT GE GTACELS
ka1 Tpobéaelg (Ohanian, 1990). Xto influencer marketing, n alomotio amoxtd Wwaitepo Papog
emedn o influencer Aettovpyet og «yxpilo Covny» petald eiAov/GLGTIVOVTOS Kot ETayyEALOTIO
drenuoeti. To kowd cuyva divel TioTmon eUmGTOGUVIG ENEWON N oYEomn HOLALEL TPOGOTIKT,
OAAG M) amOoKAALYT TG EUTOPIKNG TpOBeong Pmopel va avaTpEyer avTr| TV ToTOoN €6V Yivel

avVTIANTTTN ©¢ e&amdtnon.

2.3.1 Awactdoceis ASiomortios: Eumortocivy, Lvvéreia, Avtiiyrry Elikpivela

H a&lomiotia oev eivan amAn kot povodidotatn vvola. H khaoikn mpocéyyion g Ohanian
(1990) dwakpiver dlacTacels Onwg To 1 a&lomiotio (av 0 moumdg Bewpeitar EMKPIVAG/EVTILOG),
10 expertise (av Bewpeitor yvOOTNG) Kot 1 EAKLOTIKOTNTO (TOL GLYVA Agrtovpyel ©G
CUUTANPOUOTIKO OTOlXElD GE Yopmyiec). Xto mepiPdArov tov influencer, to trustworthiness
LETOQPALETOL GE AVTIMYELS EIMKPIVELOG, OLOLPAVELNG, KO KUPIMG CLUVETELNG avVAESH GE Adyla

Kot Tpaéets. O axkdiovbor a&oroyovv edv o influencer:

e mpoteivel Tpoidvta mov «touptdlovvy pe to lifestyle kot to 16topikd ToUL,
e amodéyeton vepPorikd TOAAEG cuvepPYasies (VITOYio EUTOPIKOD KOPEGHOD),
o aAAGCEL oNYNOELS AVAAOYA LLE YOPNYOVGE,

e ypnotpomnotel vVIEPPOAKES/ AMOAVTEG SIATVLTIMGELS TOL Holdlovv scripted.



H ovvéneia etvar kpioiun yoti Asrtovpyet o onpo 6tafepdtntoc Kot Hetdvel Ty afefotdtnro.
e TAOTQOPUES OOV TO TEPIEXOUEVO OVOVEDVETOL TAXVTATA, O YPNOTNG OV £XEL TAvVTO YPOHVO
v avarutikn enegepyacia. Etot, Paciletol o evpetikéc aglomiotiog: «ovtd To ATopo cuviimg
Aéel mpaypota wov PBydlovv vonuoy 1 «owtd 10 dtopo omavimg To moapakdvew. H épgvuva
delyvel 0T M avTIANTT a&l0TIoTio GUVOLETAL UE KOWVMOVIKT TODTICT KO UTOPEL VO LETOPPOCTEL

o€ mpdbeon ayopdg (Djafarova & Rushworth, 2017).

EmmAéov, 1 avtiinmtn) ellikpivelo cuvoéetal otevd pe ) dapdvela. Otav o ypnotng vimbet
6t o influencer amokpvTTEL EUMOPIKA KivN TP 1| TPOSTOLEITAL OIKELOTNTA Yot VO TPOwONGEL
Koo Tpoidv, n aglomiotio SwfpdveTat. Ao Tr GKOTIE 0VTH, 1) ATOKAAVYT yopnyiog umopet
VO EVEPYOTOUCEL TN GLVEWONTOTOINGN NG JSENUOTIKNG TpdOeonc. Avtd dev onpaivel
aLTOHOTA aTOPPLYT, OAAG onuoaivel 0Tl 0 OEKTNG emeEepydleTorl SLOPOPETIKA TO UNVOLOL
(Boerman, Willemsen & Van Der Aa, 2017). Apa, 1 «glkpiveio» dev givarl Hovo to va punv

Aeg yépata- etvot Ko To v Unv aQnVeLS To Kowvd vo LovTeDEL To KivnTpa.

2.3.2 I'voon/surcipio kot kvpos 6to edio (Expertise wg Eeywpiotn didetacn i vmodldetoc))

To xOpog apopd Vv avtiinmn wavdtta Tov influencer vo mopéyel cwGTEG, XPNOLES Kot
TEKUNPLOUEVES TANPOPOpiec. Xta endorsements, 1 expertise EVIGYVEL TNV TEWD ETEON LEIDVEL
TOV OvVTIMTTO Kivouvo: 0 kotavaAmtig vimber O6tt 1 ovotaon €xel Paon Kot Ol OmAdg
arcOntc)/pnoda (Ohanian, 1990). 1o influencer marketing, n expertise pmopet vo epgaviotet

LE SopOopPETIKOVG TPOTOVG:

e TeYVIKN Yvoon (.. skincare influencers mov €€nyovv cvuotoTikd),
e gumelpKn| yvoon (m.y. «to dokipaca yio 3 BOOHAdED»),
e &mOEIKTIKN YV (tutorials, comparisons),

o 1 «ge1dikevon KooTNTOCH, ONANOT YVAOGN TOV TL OEAEVTDC GKEPTETOL TO KOVO.

Inuovtikd £dm elvar 6T 1 expertise oev elvan mévto avtikelevikn. Eivor avtiinnm: e&aptdrton
oo To0 TMOG TOPOVCIALETOL 1 YVOOT, ard TOo VYOG (Giyovpo aAld Oyt aialovikd), amd TV
TO1OTNTO ENLYEPNUOTOAOYIOG Kot ad TN GLVERELN PE Tponyovpeveg tomobeoelc. 'Etot, évag
influencer pmopei va Bewpeitar «e1dKOC» Oyt emeldn xel emionua credentials, aALG emeldn Exet

YTIGEL 10TOPIKO 0ELOAOYHGE®V TTOV 01 AKOAOLOOL BE®POVV OPEAULEC.

H expertise aAAnAemidpa pe v a&lomiotia: vag influencer pmopei va @oiveton etAKpivig oALA

AoyETOC, N YVOOTNG 0ALL epmopikd «Omomtogy. Epevvnrikd, avtd onuaiver 6Tt i credibility



ovyvd Aertovpyel g obvOetn kotackevy), 6mov ot dwnotdoelg (trustworthiness, expertise)
umopei va £xouv dtapopeTikd Papog ava katnyopio Tpoidvtog Kot v Kowvo-6Tdy0. Xe LEAETES
influencer marketing, n a&io Tov unvopotog (message value) kot n credibility epeoaviovtot wg

kaBopirotikol mapdyovteg eumiotocvvng tpog to branded content (Lou & Yuan, 2019).

2.3.3 AvOevtikdtnro Kal To10THTA TEPIEXOUEVOD WG TAPIYOVTEG EUTICTOCHVIS

H avBevtikdtra (authenticity) elvar icwg 10 mo moilvovintnuévo 0épa tov influencer
marketing, aALQ Kot £vo amd o o SVGKOAN Vo optotohV pe akpifeta. Ztn Bipioypapia, 1
avBevtikoTNTO CLYVA TEPLYPAPETOL ¢ M aicOnon o6tt o influencer ekpdlel mpaypoTUCd
evolapépovto/asieg, dev LIOSVETAL KATOO0 POAO OTOKAEIGTIKG Y10, EUTOPIKO OQEAOC Kol
dnpet Tov EAEYYO NG TPOCHOTIKNG TOL TOVTOTNTOS AMEVAVTL OTIC TEGELS TV brands. Ot
Audrezet, de Kerviler kat Moulard (2020) emonpaivovv 611, 6tav ot influencers cuvepyalovtat
pe brands 0étovv oe kivovvo NV awBeEVTIKOTNTA TOVG KO OVOTTUGGOVV GTPOTNYIKES
dwyelpong (my. JSweoaving ovbevtikdtra, mobwopévn  avbevtikdtmra) ©OCTE  va
e€lGOPPOTNOOVY TNV EUTOPELHOTOTOINGT Kol TNV mpoowmiky tavtotnto (Audrezet, de

Kerviler & Moulard 2020).

H mowmra mepieyopévovr  Aettovpyel @g vMkd vmoéotpopa ovbeviikomnrag. ‘Eva
KOAOJOVAEUEVO Teview, Mol oaeng emidelln, MO TPAYHOTIK] CLYKPIGN, 1M ovopopd
LELOVEKTNUATOV (Ol LOVO TAEOVEKTNUAT®V), OO QVTA AVEAVOVY TV OVTIANTTH EIMKPIVELD.
[MopdAinia, n oeOnTkn TotdTnTo (E1KOVO, LOVTAL) umopel va eVioyDGEL TOV EMAYYEAUATIOUO,
OAAG €xel OIAN OyM: éva VTEPPOAIKE KOAOPTIOYUEVO TTEPEXOUEVO UTOPEl var ekAneBel g
SLPNUIOTIKO GTTOT KOl VO LEUDCEL TNV WOEVTIKOTNTA. LVUVETMG, 1| «COGTN» TOw0TNTO. £lval
OLYVA GUVLPAGUEVT LE TNV 100PpPOTiaL, KABMG AmaLTEiToL OPKETY] EXAYYEAUATIKOTNTO DCTE VO

delyvel 0E10moTo, aALA OxL TOoN doTe va eapavilel To avBpdmivo oTotyelo.

H avBevtikdmmrta cvvoéetanr kKo pe 1o brand fit, €6t k1 av avtd avaiveTol avaAvTIKOTEPQ
aAlov: Otav o influencer mpowbei brands mov evBvypappilovror pe v mepodva tov, ot
aKoAlovBot Teivouv Vo aodEYOVTOL TNV EUTOPIKT] OACTACT MG «OVOUEVOUEVT KOl OYL ®G
mpodocia g oxéong. Avtifeta, dtav ol cuvepyaciec potdlovv Tuyoieg 1 KaBodnyovuEVES
OMOKAEIOTIKA omd TO YPNUa, Ol aKOAOvOOL Umopel vo EMAVEPUNVEDGOVV OVAOPOLUKA KoL
TOALOTEPO TEPLEYOUEVO G «OTPOUTNYIKH TOANGCNG» KOl VO HEUDGOVV GUVOMKE TNV

EUTIGTOGVVT).



2.3.4 Avtiotpoon micvpd: vepfoin/ovalnlsia, GTHUEVO TEPIEYOUEVO KOL TTACT EUTICTOCVVHG

H «oxotetvi» dym ¢ influencer empponc eivar 01t akpimg enedn Paciletor otny otkeldTTO
KOl TNV EUTIOTOGVV, umopel va yivel medio mopamAdvnong 1 vrepPoins. H vmep-Betucn
yhoooa (life-changing, best ever, 100% works), n anoci®anon apynTiKOV EUTEPLOV, M
TOPOLGIOCT) U1 PEAMOTIKAOV OMOTEAEGLATOV, KOL Ol AGUPEIS 1) EAMITEIG ATOKAAVYELS YOPT YLDV
UTOPOVV Vo ONUIOLPYHCOLV pia aicOnon yepaywynons. e eninedo Bewpiag, dtav o ¥pNoTNg
avtineBel o «acvpeovia kvntpovy (dniadn 0t o influencer pdder Oyt enedn moTeLEL,
OAMG emeldn] mANpoveTan), evepyomoleiton 1 persuasion knowledge wor evo€yetan va
ELPAVIOTOOV GTPOTNYIKEG AVTIOTAONS, OTMG 1) AUPICPATNON, 1| ATOPVYY|, 1| APVNTIKY GTAON

npog tov/tnv influencer 7 to brand (van Reijmersdal et al., 2016).

O amokaAvyelg sivar kopPikég. Otav n amokdAivyn yivetonw kKabapd, o yprote pmopel va
amodeyfel 0TL «va, givar Sta@npoT, aALL iomc elvar Kot EIAMKPVES). Otav dpmg 1 amokaAvym
etvat kpoppévn, acaeng, 1 amovctdlel, To koo pmopel va Prodcet v amokaivym (6tav Telkd
ouuPel) g e&amdnon. [' avtd Kot o1 0dNyieg TOV PLOUIGTIKOV OPYDOV ETUEVOVY GE CAOT
evnuépmon ywo too material connections (FTC, 2023). Xto mpaktikd eninedo, avtd apopd Kot
10 G ot followers drafalovv v TpdBeon: 1 dropdvela Aertovpyet G UNYOVIGUOS TPOGTAGTOG

a&lomotiog, Oyl ™G EUTOSO.

EmnAéov, n ntdon gumotochvig dev emnpedlel pdvo ) pepovopévn Kapmavia. Emedn o
influencer givai «tpOcOTO-KOVAAY, N apvNTIKN a&loAdynon umopet va emektabel 6T GLVOAKT
vrotipmon tov personal brand. H oyéom eivor cuyvd mo gubBpavotn an’ 660 aivetot: m
parasocial owelotTo dNUovpyel mpocdokieg ocuvémelag, kol Otav AVTEG omAGOoLV, M
amoyontevon umopel va eivat Evrovn. Avto enyel kot ylati To kowvd umopel va petatpanel amod
«POV» GE «OVTLI-Qov»: 1 aicOnomn mpodociog £xel Tponyndei g aicbnong oyxéong (Horton &
Wohl, 1956; Lin et al., 2021).

Telkd, n o&lomotio Tov influencer Asrtovpyel g «petafAnti-kKAewdi» mov olapecorafel
oxedov kabe GAAo omotélecspa: TOGO TMEWGTIKO &lval TO UNVLUO, TOCO OTOOEKTN €ivol 1M
EUTOPIKN ovvepyasio, TOGO 1oYLPN &€ivar 1 EMOPOOT TOV  KOWOVIKOV ONUATOV
(likes/followers) ka1, TeAkd, av n ékBeon odnyel oe mpdOeon ayopds N o andppyn. Avtd
dkooAoyel yiati ) Topovoa evotnta divel Eugaocn otig dlaotdoelg trustworthiness, expertise

kot authenticity, oAAd ko yoti cvumepthapfaver v «oavtiotpoeny kotevBouvon: ot



unyaviopoi mov pixyvouvv v aélomotio ivon e&icov Kpiouot, €01KE OTOV TO €PELVNTIKO

epyodreio eEetdlel TIg avTiAnyelg vrepPoAng 1 avainBoivg tpomOnong.
2.4 Xoppatétntoe Influencer-Brand (Brand Fit / Congruence)

H ocvppatétra influencer—brand (brand fit 1} influencer—brand congruence) avoeépetatr oTov
Babuod otov omoio ot kotavaAmtég aviihapBdvovtol ot o influencer «topidlen pe To brand
N/kat to wpoidv mov mpowbel. To «taipracuoy pmopel va apopd moAlandéc Staotdoels: (o)
a&leg kar Tpoémo Lomg (values/lifestyle), (B) awoOntikny cvvoyn (visual/aesthetic fit), (y) kowo-
o10Y0 kol Kowwvikd mAaicto (audience/market fit), (8) Aettovpywn oyxéon mPoidVTOG-
ewwomrog (m.y. skincare influencer kot Tpoidv mepuroinomg), kot (€) APMYNUOTIKY GUVETELL
pésa oto 1otoptkd mepieyopévov tov influencer. Ot oOyypoveg Tpoceyyioelg avripetomilovy
M ovpPatomra o¢ cvvleto onua (signal) wov pewwver v afefordtra Yoo To KivnTpa g
TPOMONONG Kol EVIGYVEL TNV TEWGTIKOTNTA TOV Unvopartos. ‘Exer emiong mpotobel €va mo
«ovoAuTKO» mAaiclo mov dwywpiler ™ congruence (opordtnra/evBuypappion) omnd
complementarity (GUUTANPOUOTIKOTNTA), BOTE Vo KOAOTTETOL Kol 1) 7EPImT®ON OMOV O
influencer oev eivanr O6polog pe 1o brand oAdd 10 cvumAnpovel melotikd (Weinlich &

Semeradova, 2024).

H Beopnrtikn Aoy micw and v enidpacn tov brand fit otnv mpdBeon ayopdg otpileton og
dvo Paocikovg afoveg: TV melB® péc® TG aSlomotiog Kol TN PElwon NG YVOOTIKNG
acvppoviag. ITlpotov, étav o katavalowtg avtiappdvetoar v vynAn cvpfotdmra, 10
pvope a&loAoyeital ¢ o «PLOKO» Kot Alydtepo ®¢g emPefAnuévn eumopikny mpaén. H
ovpPatodTNTO AEITOVPYEL £TGL OC UNYAVIGUOG EVIGYVONG TNG AVTIANTTNG ALOEVTIKOTNTAG KO TG
a&lomotiog: «ov Touptdlel, paAlov to mpoteivel emeldn £xel vomuor. ‘Epevveg og influencer
nepPdArovta deiyvouv Ot M cvpPoatdTTe UTOPEL VoL EVIGYDOEL TNV EUTICTOCLVY KOl VO
ouvdebel Betikd pe v mpdbeon ayopds, cuxVE HECH HEGOAAPNTIKOV UNYOVICUOV OTT®OC 1
tavtion/identification, n avtidnyn a&lomotiog ko n Betikn otdon wpog to brand (Schouten,

Janssen, & Verspaget, 2020).

Agbtepov, M yvootikn acvueovia (cognitive dissonance) e€nyet yati t0 «otaiplocToN
endorsement pmopet vo TpokaAEoel apvnTikéG avtidopdoels. H khaowkr Bempia tov Festinger
vrootpiler 0Tt o1 AavBpwmor Pidvovv Odvcoeopion OTOV  cLuVLTAPYOLY acVUPIPacTEG
YVOGEI/TENOBNGELS KOt TEIVOLV VOl T HELMVOLV LE TNV ALY 6TAONG N AOppLYn TG TNYNG

(Festinger, 1957). X¢ éva influencer endorsement, o follower £ye1 o oynuaticet po sikdvo



v tov influencer (m.y. a&iec, veoc, lifestyle). Otav o influencer mpowBei éva brand mov
GLYKPOVETOL [LE QT TNV EKOVO (TT.). «OVTII-KATOVOIAMTIKO» TPOPIA Tov Eapvikd mpomOel fast
fashion), dnuovpysitan acvpewvia: gite o follower mpénel va avabewpnoetl v gkdva Tov
influencer (cuvnBwg TPog 10 XEPOTEPO), €lte Va amoppiyel To endorsement G U avOevTIKo.
Avt 1 dwdwasio eEnyel yati n cvopfatdtnTo GLYVE AVEAVEL TNV TEICTIKOTNTA: UELDVEL TO

YOYOAOYIKO «KOGTOG) KATOVONGNG KOl 0TOO0YNS TOV UIVOUOTOG.

Tavtoypova, n ocvppotdétra dev mepropiletar oto influencer—brand. Ilpoceateg peiéteg
delyvouv 011 n congruence peta&y influencer ko follower (dniadn o Padudg mov o follower
Oewpel 011 «tov powdle o influencer) evioybel T0 OMOTEAEGHO YOPOKTNPIOTIKOV OTMOG M
eumelpio tov influencer kot N ¥PNOUOHTNTA TOL TEPLEYOUEVOV BTNV OLYOPOUGTIKT) GUUTEPLPOPUL.
Me dAla Aoy, To «touptdlm pall covy khvel To «Topldlels e To TPoidvy) akduUN o YLPO

(Venciute et al., 2023).

Sopuminpopatikd, n Aoywn tov match-up hypothesis otnv kKhaoikr doenpuotikh fipAoypagpio
vrootpiler O6t1 M amotedespoTikoOtnTo €vOC endorser av&dvel OTaV VTAPYEL CVTIANTTN
GLUVAPELD AVAUEGO GTO YOPOKTNPICTIKA TOV KOl 6TO TPoioVv (m.y. fitness endorser kot aOAnTiko
poiov). Av kou 1 apykn ocvlrtnon £yve o celebrity endorsements, 1 010 apyn petapépetan
gbkoAa otovg influencers, pe ) dapopd 6tL otovg influencers to «raiplacpo» cuyvd ytileton
®¢ aenynomn Kot oyt og pepovopuévn swova (Kamins, 1990). H ovyypovn Biploypaeia to
emPefordvel: og mhaiow 6mov N cvpPatdtnTa Etvar VYNAN, N EUMIGTOGUVT Kot 1| TPOBeon
ayopdc tetvouv va avédvovtat, v ot YounArn cvppatotmra evepyomotovvtal apgtBoAies yio

T KivnTpa 1) v ekpivela (Liu & Zheng, 2024).

210 mAaiclo ™G mapovoag epyaciag, n vrodbeon brand fit — wpdOBeon ayopds mpokHmTEL G
dueom ovvéneln TV mopandve: to brand fit Asttovpyel ©¢ oNua GuVETELNG, £VIGYDEL TV
TEGTIKOTNTA, UEIDVEL TN YVOOTIKY OGVUE®ViK, kot odnyel oe mo Oetikn alloddynorn tov
endorsed mpoidvtog. EmumAéov, emedn to brand fit cvyvd emmpedlel kot ™V avTIANTT
a&lomotio, pumopel vo AetTovpyel Kol MG EQUUECO LOVOTTATL TPog TV TpoBeom ayopds (LEC®
credibility/trust), kdti Tov givor copPotd pe HOVTELN TOL EVOMUIOTMOVOVY congruence UECH GTO

m\aicio g source credibility (Product—Influencer Congruence & Purchase Intention, 2026).



2.5 Anpoourio kot Metpikéc Kowvovikng Emppong (Popularity)

H dnpoeiria tov influencer amoteiel Bacikd oToryeio TG KOW®VIKAG ETPPONG OTMG OVTH
exdniaveral ota social media. ZTig TAATQOPUES, 1) ONUOPIATN ATOTLTMOVETOL LE PETPLKES OTLMG
o apBudg followers, ta likes, To views kot ta oyOAla. Avtoi ot deikTeg Ae1TOLPYOVV G «OPATA
onuatoy (visible cues) mov gvnuepO®VOLV TOV ¥PNOTN Yo TV Kowwvikn 0éom tov influencer
HECO GTO OIKOGVOTN O TNG TAATQOPUAG. BemPNTIKA, TETON CUATO TPOPOOOTOVV KOIVOVIKEG
evpetikég (heuristics) Kot Kowvavikr arddeiln (social proof): «av Tov akolovBoHv moArol, icwg
alile N «av &xer moAAd likes, iowg eivar a&dmoToc/evolopépwvy. Qotdco, 1n oyéon

ONUOPIMOC—OTOTEAEGLOTIKOTNTOS OEV elvar Ypappuk, oute tavtileTot e v a&lomoTtio.

2.5.1 Followers wg cijua k6povs: moTe AstTOVPYEl KAl TOTE O)1

O apBuog followers givol To wo GUEGO Kot E0KOAM OVAYVAOGIHO GNpo SNpo@idiog. Mehéteg
&xovv dei&etl 6TL vyMAdTEPOC ap1Bdg followers pmopel va avénoet Ty avTiAnmTT) cuuradeio
(likeability) ko v avtiinym o6tt o influencer givat OMUOEIANG, VA VO OPIGUEVEG GLVONKES
pumopel var avENocEL Kot TNV ovTIAnmT) «myecia yvoung» (opinion leadership). Opwc, to
aroteAéopata elval cuyva e€aptdpeva and to mAaiclo: o idtog ap1Buog followers pmopet va
Aertovpyel Oetikd o kAmow TPOTOVTO Kol OLOETEPA 1 KOl OpPVNTIKA o€ GAAD, EVO
YOPOKTNPLOTIKAE TOL TPOPIA (T.}. TOGOVG Aoyaplacpovg akoAovBel o influencer) pmopodv va

ENNPEACOVV TO TMOG eppunveveTaL 1| dnuoeirio (De Veirman, Cauberghe & Hudders, 2017).

To kpioo onpueio eivar 611 o1 followers amd pdvotl Toug dev eyyvdvion gumictocvvn. IlpmTov,
ot ypnoteg Exovv eEokelmbel pe ta pavopeva texvntg ddykwong (ayopd followers, bots),
dpa o apBuog pumopet va BempnBel «OTOTTOGH N ATAMG UN EVNUEPOTIKOG. AEVTEPOV, 1| LEYEAN
KMpoko pmopel vo peudoel v aicOnon owelomrag, dpa va eEacbevioel exeivov tov
unyaviopud mov kdvel tovg influencers dwitepo melotikovg (oyéon kowvotntag). Tpitov, n
VIEPPOMIKT «UEYOAOTOINGN» UITOPEl VoL 00NYNOEL O VIOWYIES EUTOPIKOD KOPEGHOV: OGO TO
peydaiog o influencer, T660 mBAVOTEPO TO KOWO VoL BempProeL OTL AEITOVPYEL WG «TOYYEALOTIKO

SLOLPNULOTIKO KOVAAL.

2.5.2 Engagement vs vanity metrics (y1ati o1 ap1Ouoi umopei va unv cnuoivovy Eumetooivviy)

H dibkpion engagement metrics £vavtt vanity metrics givor kopfikn. Ot vanity metrics (..
followers, cuvoAikd likes) eivar «eviummolokol» OelkTeg KAIHOKAG, OALL OEV OTOTLITOVOLY

amopoiTnTo OVCICTIKN oxéon N emppon. Avtifeta, To engagement (GYOMa e TEPLEYOUEVO,



amoOnkevoels, shares, click-throughs, cuppetoyn oe live) teivel va Bewpeiton mo Kovid otnv
TPOYUOTIKY] EUTAOKY], APA SVVNTIKA 7O GLVOESEUEVO LE TNV EMPPON KoL TIG UETOTPOMEG
(conversions). Xe eminedo Oewpiog, To engagement GUVOEETAL UE TNV €VVOld TNG OXEONMG
YPNOTN—TEPIEXOUEVOD KOl YPNOTN—OMILLOVPYOD, EVM O1 Vanity metrics GLVOEOVTAL TEPIGGOTEPO

LE TOL KOWVOVIKE GTHoTe KOPOLG.

Avtd dev onuaiver 0TL To engagement givor whvto «kabopd». Ta oxdAlo pmopel vo eival
empavelaka, to likes pmopel va dtvovton unyavikd, Kot ot alyopifpot pmopei vo S1opopemvovuy
TNV 0pATOTNTA KO T GUUUETOYN LLE TPOTOVG OV OEV AVTAVOKAOVY TTpary Lotk Ted®. [lapoia
avtd, N PiPAloypagio emionpaivel OTL Ol MO «OYECLOKES) HOPPEG OAANAEmidpaong (..
dAOYOG, amOVINOELS, community practices) givat mOavOTEPO VO EVIGYLOVLY TNV EUTIGTOCHVN
KOl TOVG KOWVOVIKOVUG 0eGOVS, dpa Kot tnv amotelecpatikdtnta tov influencer marketing.
Av1o cuvoéetan e guputepeg BempnTikég mpooceyyicels yia v neldd ota social media, 6mov
n a&omotio Tov influencer Aettovpyel G EVOIAUEGOS UNYOVIGHOG METAED TV KOWMVIKMV

onuatov Kot e tpoddeong ayopdc (Liu & Zheng, 2024).

TéNog, N mpaxTiKY| cvvénela elvar OTL pa Kopmdvio Tov Paciletol amokAEIoTIKO 6TO KAIpoKa
emppong (macro/mega scale) pumopel va mapdyst opatdoTTa YOPIG OVTiIoTOLYN EUTIGTOGUVN,
EVO L0 KOUTTAVIO e KpOTEPN KAILOKO 0ALG VYMAGTEPT OAANAETIOpaoT UTOPEl Vo TapdyEL

TLO «TTOLOTIK» EMPPON.

2.5.3 Micro vs macro influencers (cyéon ue avOevrikoTyTo/KOvoTnTA)

H 61dxpion micro—-macro—mega influencers dev gival amdAivtn (dapépet avé KLAS0), OLmg N
Baokn Wéa elvar 0Tt o1 micro influencers £yovv pKpdTEPT OALA TTLO GLUTOYY] KOWVOTNTA, EVOD
ot macro/mega £€yovv peyodvtepn gppéreta. [lpdoeatn Epevva mov e€etdlel micro, macro Kot
mega influencers delyvel 6t1 1 parasocial oyéon kot ot avTIANYeLg Onpoeiiiog/nyeciog yvoung
Aertovpyohv dopopeTikd ava kotnyopia, ennpedlovtag v mpddeomn vioBEnong cvoTdce®mV

(Conde & Casais, 2023).

e YeVIKEG YPOUUES, ot micro influencers cuyva Bempovvtor o avbevTikol Ko 10 «KOVTIVOD»,
EMEON N AAANAETIOpaoN givor o mhavi] Kot 1 KOWOTNTA L0 ovoyvepictur. Avtd HUmopet va
EVIOYVEL TNV EUTIOTOCLVN Kol KOT EMEKTOOT Vo OVEAVEL TNV OTOTEAEGULOTIKOTNTO GE
Katnyopieg 6Tov 1 0E0MGTIO KOt 1| TPOCHOTIKY 6VoTaon gival kpiowues (.. beauty, fitness,
Biooyn poda). Avtifeta, ot macro/mega influencers mpoo@Eépovv emppon Kot GLUPOAKO

KOPOG, OAAG pmopel vo dNUovpyoLV HEYOADTEPT AMOCTACT, M Kol HEYOAOTEPN LTOYia



eumoptkov kopespov. H pedétn tov De Veirman, Cauberghe & Hudders (2017) tpocBétet pia
onuavtikn Aemtopépeila: dev apkel va €xelg «moAlotg followersy, yperdletar Kot 11 GUVOAIKY|
ewova  Tov  Aoyapraopod  va  vmootnpiler Oetikry  afohdynon (my. M avoroyio

following/followers pumopet va ennpedlet likeability).

Yuvenmg, oto mAoiclo g mapovoog epyociog, mn  petofAnty Popularity mpémer va
avTipetoniletor og dtt: (o) MG KOWMOVIKO G0 TOV UITOPEL VO AVEAVEL TNV APYIKT TPOGOYN
KO TV OVTIANTTY| Emppon, aALd (B) wg TBavoc Tapdyovag mov, VIO GLVONKES, ATOCLVOEETOL
amd TV eumotocHv). Avtd dkaworoyet tn depgvvnon g Eexopiotd and v Credibility:

umopel va vrapyet VYNAN SUOEIATL Y®PIC VYNAR a&loTIoTIN KOl TO OVTIGTPOQO.
2.6 Biooypétnra, Green Consumer Behavior kan Influencers (Sustainability)

H Buooipdmra oty katoviloon agopd TV ETA0YT TPOTOVIMV Kol TPUKTIKMOV TOV LEBVOLV
T1G TEPPUAAOVTIKES KOl KOWVOVIKES ETMTTAOGCELG Kot cuvdEovTat pe TIS a&ieg vmevbouvotntoc. Xe
eMinedo cuUTEPIPOPAC, N green consumption 1| sustainable consumer behavior dev eivat povo
TEYVIKN EMAOYT VAIKOV, 0AAG kot n0K)/adiokn oTdon: 0 KOTavaA®MTNG EVIAGOEL TNV 0yOpa GE
éva mhaico evBuvng amévavtt 6To TEPPAALOV, OTIG EPYOCIOKES GUVONKES KOL GTN) SLOYEVENKT)
dwkatoovuvn. Avti n didotaor elvar Wwitepa eEavig o€ KAAd0LG OTmg 1 poda (m.y. fast
fashion vs sustainable fashion), 6mov to0 7POiIGV dev &givar POVO AEITOLPYIKO OGAAG Ko

GLUPOAIKO.

Ot influencers mailovv kevipikd poAo o 01d)LON PLOCIUOV UINVVUATOV, ETEWON AEITOLPYOVV
¢ interpreters Tov alldv: peTaTpémovy apnpnuéveg Evvoleg (m.y. carbon footprint, ethical
sourcing) og KoOMUeEPVES EMAOYEG (T.Y. «TTAOG Vo YOVIL® AyoTEPO OAAG KOADTEPOY, «KTTMOG VA
eAEYY® VAKAY). QoTO00, 1 PLOcIUOTNTO MG EMKOVOVIOKO TTEdTo eivar 1dtaitepa EVAAWTN O

dvomiotia, akpPmg enedn £xel LYNAN NOKY EOPTION.

2.6.1 T onuaiver procwuotyta oty katavdiwen (n0iky owderocy, mepifialiovtiki ev0vviy)

H pBuwowoémmta oty katavdiwon mepthappdver 000 oAAniocvvdeduevo emimeda: (o) tnv
neptParloviikn didotaon (Heiwon pomoveong, anofAntov, Kataviimong tépwv), kot (B) v
KOWVIKN/MO1kn dbdotaon (dikaieg epyaclakeés GUVONKES, OLUPAVELD EPOOACTIKNG OAVGIONG,
amoQLYN EKUETAAAEVONG). O cOYYpPOVOg «TPAGIVOC KOTAVOAMTING OEV €ivol amopoitnto

TANPOG cLVETNG (cLyva epeaviletal to attitude—behavior gap), oA n av&oavopevn opatdTnTo



¢ Proopotnrag dnpovpyel tpocsdokieg: brands kat influencers a&ioAoyovvtar Oyt LOVO Yo

aVTO TOV TOLAAVE, AALA KOl Y10 TO TAG TO SIKALOAOYOVV MOIKAL.

2.6.2 Sustainability claims ko welfw: wote nwei@ovv, ToTE dNUIOVPYOVY dvomicTio.

Ot sustainability claims (1oyvpiopol PLocOTNTOC) HTOPOVV VO AEITOVPYNGOLV TEIGTIKA OTAV
0 KatavaA®Tg avtilapuBdavetot 6t givor (o) ovykekpyévor, (B) emaindedoytot, (y) ocvveneig
pe T ovvolkn ewova brand/influencer, kot (8) mapovoidlovrol ywpig vrepPoAr. Avtibeta,
dnuovpyovv dvomiotion Otav elvar yevikOloyor (eco-friendly, green, sustainable ywpig
e&nynon) M o0tav cvykpovovtal pe Giia ofuata (m.y. influencer mov mpowbel cuveymg

VIEPKATAVAAMOT) 0AAG LWAG Yo sustainability).

‘Epevveg v 10 green branding oe ymoelaxd mepipdiiovra deiyvouv 0Tt 1 a&lomiotict TOv
influencer kot o1 avtiiqyelg greenwashing exnpealovv v apdoivn avbevtikdmro Tov brand
(green brand authenticity) kot, pHEC® OVTNG, TNV EUTIOTOCLVN Kal TS TPACLveG TPoBEcELg
ayopdg (Poulis & Poulis, 2026). Avtd to e0pnua givat Kaipto yio Ty Tapodoo epyacio: deiyvel
ot 1 Prooctpdmra dev Aertovpyel g éva «emmAiéov Betikd otoryeion, aAld g medio dmov

aglomotia (credibility) kpiveton pe avompdtepa KpLTnpo.

[MapdAinia, mo tpoéceateg peréteg oto live/ymetaxkd tepiBdAiov Exovv apyicet vo eetdlovv
€101k Tovg green social media influencers kot mog Ta oTorKEln a&lomioTiog Tovg (expertise,
trustworthiness K.AT.) GUVOEOVTOL HE TNV EUMIGTOCLVN, TO engagement Kol TIC OLGTOCELS

npaoivng cvpmeptpopdg (Van Nguyen & Le, 2026).

2.6.3 Greenwashing ka1 emiopacny otny allomicrio

To greenwashing sivol évag KeVIPIKOG UNYOVICUOG VTTOVOUEVOTG EUmioToovvng. H khaoikn
avdAivon tov Delmas kot Burbano (2011) meprypdpet to greenwashing w¢ otpoatnyikn 0mov
opyovicpoi mpoPdAlovy mePPAALOVTIKT €KOVO YOPIG avAAOYEG TPOKTIKEG, &€ite HECEH
vepPorng eite p€o® EMAEKTIKNG TANPOPOPNONG. AVTO TTpokaiel TpOPANUa Oyt povo yati
TApOmAAVEL, dALL V10Tl SIUPPADOVEL GUVOAIKA TNV EUTIGTOGVVT GTO «TTpdctvoy prvopa (Delmas
& Burbano, 2011). Eunelpikd, éxer kataypoaesi 6Tt 1 avtiAnyrn greenwashing pmopet va
EMMPEACEL OPVNTIKA TIG OTACELS TOV KOTOVOAMTOV KOl VO LEIWGEL TNV TEWD TOV TPACIVOV

woyvpiopmv (de Jong, Harkink & Barth, 2018).

210 influencer marketing, to greenwashing dev apopd pévo ta brands aAld Kot Tovg 1610VG

tou¢ influencers: évag influencer mov mapovcidleTon ®G omaddS TG PlLOCUOTNTOS OALA



TV TOYPOVA TPOMOEL TNV VITEPKATAVALMOT 1] AVTIPATIKEG GUVEPYUGIES UTOPEL VoL EKANPOET g
avallomotog. Me dAlo Aoy, M Puootudmro avdvel TNV «OTOITNON CLUVETELNG) TOL
TEPLYPAPNKE VOPITEPA: 1] KOWVOTNTO £XEL TEPLGGATEPOVS AOYOVG VO ELEYEEL, VO AUPIGPNTIOEL
KO VOL EPUNVEVCEL Ta KIVIITPO. ALTO OEVEL QUEGH LE TN AOYIKT TNG TAPOVCAS EPYUCING OTL M
Bloootra pumopel va Asttovpyel gite mg evioyvg a&lomioTiog ite o¢ medio KvoHvou yia

™V 0E0moTio, avaAoya e TO oV To uivupe Buovetal og avbevtikd 1 wg greenwashing.

2.6.4 HOwkcnj vmoypéwon influencers va mpowB@ody fiarciua mpoiovra

H «Bum vroxpéwon» tov influencers va mpowBodv Pirodoyio mpoidvta dev givor poévo
KOVOVIOTIKO EMLEIpNUO, OAAG KOl KOWVOVIKT TPOGOOKIO TOL SIOUOPPAOVEL TIG AVTIAYELS TOV
Kowov. Xg kowavieg 6mov N Puwotpodtnta £yl yiver opatn atia, n tpoddnon un Prociumv
npoidvtev propel va Bewpnbel Kovovikd emAnyiun, eWdwd ov o influencer kaAlepyei mpopi
gvooOnciog. Avtd cuvdéetal pe TV KOWVVIKY| voppa (social norm): av 1o Koo motedel 0Tt
TPEMEL VO KATAVAADVEL PLOCIHO 1 0V TO KOWmVIKO Tov meplBdAlov emiPpafevetl té€To1eg
emhoyég, 10te ot influencers Asrtovpyohv @G POPEIG KAVOVIOTIKAOV UNVOUATOV. € TETOLES
ovvOnkeg, évag influencer mov mpowOel Prdces TPoakTIKEG pumopel va evioyvoel BeTikd TV
npoBeomn ayopdc, evad évag influencer mov avtipdokel pmopel va vwootel mtdon adlomotiog

ko emppong (Delmas & Burbano, 2011).

2.7 Kowovikny Emppon kor Ocopio Ipoypoppatiopivic Xopreprpopdc
(TPB)

H Ocwpia g [Ipoypappaticpévng Xounepipopds (TPB) arotedel £va amd ta o dtodedopéva
HOVTEAQL Yio TNV epunveia g Tpdheong Kol TG CLUTEPIPOPES. ZOpPmva Le tov Ajzen,
TPOOEST Y10 Ol GLUTEPLPOPA JUOPPDVETAL OO TPELS Pactkods mapdyoves: (o) T oTdon
(attitude) amévavtt ot cvumeplpopd, (B) TOVG VITOKEWEVIKOVG KAVOVEG 1 KOWVOVIKT VOpLOL
(subjective norms), ko (y) Tov avtiinmtd Ereyyo cvumepipopds (perceived behavioral control).
H ntp60Beon amoterel Tov AUECO TPOTOUTO TG CLUTEPIPOPAS, EVD O AVTIANTTOG EAEYYOG UTOPEL

0€ OPIGUEVEG TEPITTAOGELG Vo, emnpedlet kot dpecsa T copmepipopd (Ajzen, 1991).

10 mAaioto tov influencer marketing, 1 TPB mpoceépetl kabapn doun yia va kotavondet yloti
n €kBeomn o influencer mepieydpevo dev 0dNyel TAVTO GE ayopd: aKOUN KoL oV 0 YPNOTNG EXEL

OeTikn otdon TPOG TO MPOIdV, UTOPEl Vo UNV 0yOPAcEL OV deV VIMBEL KOWVMOVIKY aTodoyN|



(norms) N av dev vidbet Ot £xel Eleyyo (T.). owKOoVOuLKOL TEPlOPIGLOl, SOusKOAin TPOSPaoNG,

avTioTOoN GTNV EMPPON).

2.7.1 Social Norm: koivoviky mieoi), Tt KAVOVY 01 dAA0L, ETPPON PIAWV/TTEPIFAILOVTOG

H xowovum vépua (social/subjective norm) avagEpeTal 6To avTIANTTO KOWMVIKO TPETEL T GTO
1L Bewpel 0 ypnotg O6TL TEPUEVOLY OL onpovTikol dAlol amd exeivov. Xta social media, ot
voppueg gival Wwaitepa 1oyvpég Yol o ypNnotg PAETEL cLUVEXDG «TL KAVOLV Ol GAAOW: trends,
hauls, purchases, recommendations, unboxings. Avti] 1 ocvveyng opatdTnTo Umopel va
onpovpynoel éva mepPdAlov Kavovikomoinong tng katavdiwong (everyone has it) 1
Kovovikomoinong g Procipotntog (everyone is switching to sustainable options), avaioya pe

TO OIKOGUGTILOL GTO OTTO10 KIVELTOL O YPNOTNG.

Ot influencers Agttovpyovv mg emtayvvtég dnpovpyiag vopuag: dtav tpofdilovv mpoidvta
OG «OTAVTOP ETIAOYT Y10, L0 KOWVOTNTO, OVGLOCTIKG LETOTPEMOVY LU0, IOUMTIKY] TPOTIUN GO CE
Kowmviko onpa. EmmAéov, ta engagement signals (moALd oyoiia tomov ordered it!, I need this)
EVIGYVOLV TNV 0icONGT GLAAOYIKNG GUUUETOYNG, ONANON L0 LOPOT KOWVOVIKNG AOOEIENG TOV
pmopel vo EVOLVAUMDCEL TIG VTOKEEVIKEG VOPUES. AVTO e€nyel yotl 1 dnpoeilio kot To
engagement dgv AEITOLPYOLV LOVO G LETPIKEG marketing, 0AAG Kol MG KOVOVIKO-YVYOAOYIKO1

deikteg KovovikdTTOG.

2.7.2 Behavioural Control: avtiinmrog éAeyyos, avtovouio Ty ayopd, avTicTacy oty EXPPON

O avtinmtog éAeyyog ocvumeprpopds (perceived behavioral control) apopd to kotd TOGO TO
ATONO TETEVEL OTL UTOPEL VoL EKTEAECEL T1 CLUTEPLPOPAL: £YEL TOVG TOPOLG, TIC 0EEIOTNTEC, TOV
xpOvo, TV TpocPact, v avtonemoidnon. Xto influencer marketing avtd petappdletal oe
TOAD pokTkd {ntipata (.. KUTOP® VO TO 0yopdo® OIKOVOLKA;», «Elval dtabéotpo ot
XOPA HoV;», «EEPp® va. a&OAOYo®m oV OVI®MG Hov Talpldlel,») OAAL Kol GE WYUXOAOYIKN

OLTOVOLOL: «UTTOP® VOl AVTIGTAOM;» 1] «TTOPACVPOLLAL EDKOAM;.

[dwitepa oe mepPdrrovia dmov 1o live shopping kot o1 Tpoc®PIVES TPOGPOPES Evieivovy TO
aicOnua tov emetyovioc, o avTiAnmtdg Eleyyoc pmopel vo dokipdletal: o ypnotng vimbet
Myotepo ypdvo yu okéym, Gpa 1 mpobeon ayopdg umopel vo avEndel mopopunTIKA.
Avrtiotoya, yproteg pe vynid behavioural control gvdoéyeton vo a&loA0yoVV O KPITIKA Ko VoL

UV HETOTPETOLY VKON T BETIKN 6TdON 08 TPHOEeD.

2.7.3 Ilods ta mapoamdve covosovtal ue mpolean ayopds Kal TpoyuaTtiKy COUTEPLYPOP.



opeova pe v TPB, n mpdBeon ayopds sivarl to amotédecpa pog «ovvheono»: otdon (pHov
ap€oel/1o BEA®), Kovmvikn vopo (Bewpeitat amodekTd/avouevVOLEVO), Kot OVTIANTTOG EAEYYOG
(umop® va 1o kbve). Xto influencer marketing, To brand fit tpogodotel Kvpimg TN oTdon Kot
v aélomiotio (dpo TNV amodoyn ToL UNVOUATOC), 1) Onpopiiio/engagement Tpo@POSOTEL norms
ka1 social proof, evd to behavioural control kaBopilet av To dtopo Ba petatpéyel Ty embovpio

o€ mpa&n (va kdvel dNAad ayopés).

Me dAda Aoy, 1 TPB mpocépet cuvektikd tpdmo va evtayBovv ot petafintég Social Norm
kow Behavioural Control pali pe tic mo «marketing» petofAntég (brand fit, popularity,

sustainability) o éva eviaio epunvevtikd oynua (Ajzen, 1991).
2.8 Live Streaming, Fashion Hauls kot Avadpactiko Ilepreyopevo

H d&vodog tov live streaming commerce kot tov dtadpactik®v formats (m.y. fashion hauls cg
Bivteo, try-on sessions, live unboxings, live Q&A) amotelel po amd TIC MO OVCLUGTIKES
petartoniocelg oto influencer marketing ta teAevtaio ¥povia, ETEDN UETATPETEL TNV TPOOONON
and «TapPoLGINCT) TPOIOVTOGH GE KKOWVMVIKO YEYOVOS GE TparyaTiko xpovoy. H BiAtoypapio
neptypapet 1o live streaming wg vPp1d1kd povtédo mov cuvovalet Pivteo og Tpaypatikd xpovo,
cuvoptMa (chat) kou eumopucég Aettovpyieg (m.y. dupecsol chvdoeospotl ayopds, kovndvia, timed
offers), Onovpywdvrag Evo TepBAALoV VYNANG ELTAOKNC Kot eSS LETATPOTNG (conversion)
(Luo et al., 2025)

>10 fashion domain, Ta hauls Agitovpyohv oM G «ewovikd epyareio mdAnonc»: o influencer
EMOEKVOEL TPOiOVTO in context (Guvovacuoi, styling, evaAlaxTikég ¥pMoELS), LETAPPALoVTOG
po aféParn online ayopd oe eumeipia wo kovtd otn euoikn dokiur. Epgvva £xet ogi&et 6tL o1
KOTAVOA®TEG cLYVA avTihapPdvovtar tov influencer o€ hauls ®g poOro LePIKDS GLYKPIGIUO e
TOPAOOGLOKO TOANTY], Kot OTL 1] emidpaon e€aptdrol amd 10 TMG EPUNVEVETAL OVTOG O POAOG
(salesperson-like vs friend-like) kot amd ) oyéon pe tov influencer. (Mahn, 2023). EmutAiéov,
npdoeatn perétn edkd yio sponsored fashion hauls arotvnmver dtadpopég mov odnyovv oe
TPoBEGELG AYOPAC, LLE GUVOVAGHO YOPUKTNPIGTIKAOV TOL Post, YopaKTNPLoTKdV Tov influencer
KOl YOPOKTNPIOTIKOV Tov Bgatn], emonpaivoviag 0tt to haul dev elvanr amhmg format oAAd

ovotua weBovg (Mahn et al., 2026).



2.8.1 T1 aiidlet oo live: auecotnta, o1dl0y0g, aicOnen avlevrikotyras, FOMO

To mpdTo Ko o gppaveg ototyeio Tov live elvar n apecdTNTa. Xe avtiBeon pe éva oTaTikd
post 1 éva mpo-enefepyaosuévo Pivteo, 1o live dnuovpyst aicOnon €dd Ko TOpa Kot
TOVTOYPOVE, UEIOVEL TNV Yuyoloyikn amdotacn (psychological distance) peta&d Oeotm ot
TOPOVCIIOT]. AVTO GLVOEETOL GQUECOH HE TNV £Vvold TNG KOWMVIKNG Topovciag (social
presence): 10 KOTA TOGO 0 YPNOTNG MGHAVETUL OTL «LTAPYEY KOWMOVIKA 0 GAAOG LECO GTO
nepifariov g mhotedpuoc. TTodhamiég eumelpikég épgvveg oto live-streaming commerce
delyvouv OTL 1] KOWVAOVIKT TOPOLGI TOL streamer (Kot akOuT Kol TV GAA®V Beatdv) cuvoseTan
pe v eumotoovvn Kot v mpdBeom ayopds, ovyvd HECH UNXOVICUOV 0TS M

tavtion/identification 1§ ) eumAokn/flow (Li, Xuan & Chen, 2024)

To devtepo otoyeio eivar o ddrhoyog. H live cuvopdior kot n dvvardomnta Q&A dev elvan
dtukoounTiky. AAAGCeL Tov pOro Tov Beatn amd TabNTIKO OEKTN GE GLUUETEXOVTO, £0TM KoL
eraQpd, dnNUovpYdVTOS eumepio «ovv-Ttapovsiog» (co-presence). Epguva mov ypnoiponotet
SOR  (Stimulus—Organism—Response)  vmOdekvOEL  OTL  YOPOKTNPIOTIKA — OTT®G 1)
SOPOCTIKOTNTO KO 1] QLTOTOPOVGIOCT], AVEAVOLY KOWVMVIKT TTapovcio (organism), 1 omwoio

e T oepd g ennpedlel v mpodbeon ayopdg (response). (Shi et al., 2026).

To tpito otoyeio elvar n aicBnon ovbeviwomrag. [Mapdtt €va live pmopel vo elvan
TPOYPOUUUOTIGUEVO, TO KOO TEIVEL VO TO OVTIAAUPAVETOL OC TO «AYdTEPO TKNVOBETNUEVOY»
emeldn eumepléyel avBopunTeg avtidpdoselg, HKpd AGOn, OKomES, GYOA KOOV Kot
ATOVTNOELS O€ TPayUaTIKEG epmToels. H BiAoypaeia oto livestreaming commerce avapEpet
TNV OVTIANTTY] QVOEVTIKOTNTO ¢ KEVIPIKO YOPAKTNPIOTIKO TOL GLVOEETOL e TO engagement
Ko v mtpdOeom ayopdg, poli pe to real-time interaction ko to perceived proximity. (Qin et
al., 2023) Mg dAro Adyla, o live TpomBei Oyl LOVO TO TPOIOV ALY KOl EUTIGTOGVVY], EIOIKA
otav o influencer kata@épvel va daTnpnoel 1ooppomion PETOED EUTOPIKNG TTPdOeong Kot

avOevTikoH VEOVG.

To tétapto ototyeio givar to FOMO (Fear of Missing Out) . To live evioyvet puoikd to FOMO
emeON elva Ypovikd meplopiopévo, £xel kovd mov cLpPaivel TdPA Kot GLYVE GLVOIEVETAL OO
scarcity/urgency cues (m.y. TEPLOPICUEVOL TEUAYLO, YPOVOULETPO TPOGPOPAS, HLOVO Yol OGOVG
eivan oto live) (Arizka, Enjela & Rahma, 2025). H khacwkn Oeperioon oo FOMO ot
Biproypapia To opilel wg avnovyio 0Tt dArot (ovv avtapelPoueveg epumelpieg amod T1g 0noieg To

Adtopo amovoldlel, CUVOELOVTAC TO HE CGLUTEPLPOPES GLVEYOVS cLVOEoNG ota social media.



(Przybylski et al., 2013). Xto medio tov live shopping, mpocpateg peléteg deiyvouv OTL M

omaviOTNTO (scarcity) Kot ot EKTTOGELS Lropovv va avéncovy to FOMO, 1o omoio e ) cepd

TOL A&lTovpyel ®C WYuyoAoykod aito mapopuntikng oyopds. (Adyantari, Nugraha &

Dharomesz, 2025) Akoun Kot 0Tov o E0PHUATE SLUPEPOVY OVE TAATEOPLO/ayOpd, 1) YEVIKA

tdomn eivar capng: to live dnuovpyel o cuvOnkn xpovikoh TANGIOL TOL HEUDVEL TNV

avaintikora kot avEdvel Ty Tieon andeaonG.

2.8.2 Myyavicuoi ne10oic ¢ real time (emociéers, Q& A, limited-time npocpopéc)

Ot unyavicpotl melBovg oto live pmopovv va yaptoypaenovv ce 1pelg Pacikés Katnyopies:

TANPOPOPLOKOT, KOVOVIKOT KO YPOVIKO-CUUTEPIPOPIKOL.

1.

3.

IIAnpogoprokoi pnyavicpoi: exidoeln kot processing fluency

H Covtavn enidein peidvel v afefoardtra evog online mpoidvrog. O influencer
delyvel TS TV €Qappoyn evog povyo, TMOg etvat £va VEAGHO GE Kivo, TAG GatveTon
éva TPoidv 6T0 PG, TOG cLVOVALETAL. AVTO oLEAvEL TNV eMEEEPYACTIKY EVKOMO
(processing fluency): o ypnog Katarafaivel o ypryopa 1o Tpoidv Kot 1o pavtdleTo
oToV €0VTO TOV. 10 context tav fashion hauls, £yl mpotabei 611 T0 haul Asttovpyei wg
virtual selling tool mov kdvel v a&loAdynon mo «ouaAn» kat, dpa, mo Oetikr. (Mahn,
2023)

Kowaovikoi pnyaviepoi: social presence, identification, trust

To live dnuovpyel aicOnon xowvovikov ydpov. O Beatig dev PAémer povo tov
influencer aAAd Kot ™ dpactnpiotTa ALV Oeatmv (comments, reactions). MeAéteg
peyaang kiipoxog dgiyvouv 6Tl TOGO 1 KOWV®VIKN TOPOLGia TOL streamer 66O Kol TV
aAlov viewers exnpealovv v npoddeon ayopds. (Li, Xuan & Chen, 2024). H eridpaon
oLYVA TEPVA péc omd TNV eumioTocHvn (trust) Kot TN cLVOICONUATIKY EUTAOKY], EVD
GAleg epyacieg evompormdvovv frameworks oOmwc CAC (Cognition—Affection—
Conation) deiyvovtog 6Tt KOW®VIKE YopaKTnploTikd Tov live ennpealovv v mpdbeon
ayoplc HEGH YVOOTIKNG KOl CLVOICONUOTIKNG EUMTIGTOCVVNG, Le moderators Omwg ot
avnovyieg Wiwtikoétrag (Li, Cujilema, Hu & Xie, 2025).

XPOovIKO-GUUTEPLPOPIKOL PN OVIGHOL: scarcity, urgency, limited-time offers

Ta limited-time offers Aeitovpyohv g KAOGIKOS UNYAVICUOG GTOVIOTNTOG: LEUDVOLV TO
ePOOP0 avasTOXAGHOD Kol avEavouy TV TOaVOTTO TAPOPUNTIKNG amopaons. H
épevva oto live shopping Ogiyver 611 o1 cLVONKEG GIOVIOTNTOC KOl Ol EKTTMGELS

pumopovv va avénoovv 10 FOMO, 10 omoio pecorafel mpog mopopuntikés oyopes



(Adyantari, Nugraha & Dharomesz, 2025). X¢ avtd to onueio cuvdégtot Kot To TAAIG10
Behavioural Control g moapovoag epyociag: Otav 0 ¥pNotng Xl YOUNAOTEPO
avTAnmTo EAeyy0 (.. TOPAGVPETUL EVKOAN, SVGKOAEVETOL VO OVOGTEIAEL TNV ayopd),

ot real-time teyvikég eivor mOAVOTEPO VO LETATPEYOLV TO EVOLPEPOV GE TTPOBeoN

oyopdg.

[Tépa. amd avtd, to live evioydet kat v epmelpia flow mov givon o kotdotacn anoppodPnong
OOV 0 XPNOTNG YAVEL TNV aicOnom YPOVOL Kot EUTAEKETOL EVTOVA. LIE TO TEPIEYOUEVO, KATL TTOV
éyel ouvdebet ue v mpdbeom ayopdg og e-commerce live-streaming. (Yang, Chaiyasoonthorn
& Chaveesuk, 2024). H flow guneipio elvar onpoavtikn yloti AEITovpyei ooy «yEeupoy HeToED
YOYoymylog Kot ayopds: To dtopo dev aicBdvetor 0tt dapnuiletor, aAld oicOdvetor 0Tt

GUULLETEYEL.

2.8.3 XvyKrpion ue 6TotiKo mepisyousvo (post/story): mote vmepéyel To live kou yrati

H oVykpion live vs post/story dev éykertar oto 0Tl T0 éva aviikabiotd 1o dAlo. Eivou
SpopeTIKd gpyareic. TOL €UVOOUV SLOPOPETIKOVS GTOYOVG KOl OSLUPOPETIKES GLVONKES

nelfonc.

e To live vepéyer 6Tav {ntovpevo €ivor  peratpom) (conversion) Kol 1 peimon
apeparotnroc:
Av 10 Tpo16V amartel enidelln, av vrdpyovv TOAAEG EpMTNOELS (TT.). sizing, Epop oYY,
moldtNnTa), 1 0V 0 6TOYOG €lvan Aueon ayopd, to live mpoceépel amoddoelg emedn
ocvvdLdlel evnuépmon, Kolvovikotnta Kot urgency. Eumeipikd poviédo SOR/flow
vrootpilovy OTL YaPAKINPIGTIKA TOV live pmopovv va avEGouV KOmVIKY Topovuciol
kot flow, odnydvrag oe vymrotepn mpdbeom ayopdg (Shi et al., 2026).

e To otatiké mepreydpevo vaepéyer otav Cnrovpevo givar 1 pokpoypoOvIa
owBeopdtnTa, n enelepyacio pe Tov ypovo ko 1 oreONTIKN empéiara:
"Eva post 1} éva reel pmopel va givar mo kabapd aebntikd, vo eravampoBaiietal, vo
amodnkeveTal Ko va ypnoytonoteitor og avagopd. To story €xel ELa@pld OIKEWOTNTO
Kol ouyva evicybvel v aichnon kabnuepvotnrag, evad to reels cuyva Asttovpyovv
Ko yio. avokaioyn (discovery) uéom aiyopibumv. Apa, yio awareness kot top-of-
funnel, to ootk TEPLEYOUEVO UTOPEL VO EIVOIL ATOTEAEGUATIKOTEPO.

e To live givan mo e0GA®TO 6¢ AVTIOPAGELS 0TAV QaiveETOL VTEPPOIMKE EPTOPIKO:

Emne1on n eumepia etvar évrova Kovmviky], To KOO UTOpel va avTOpAGEL AUECH CE



vepPOAT], GTNUEVO VPOG 1] OUPIAEYOUEVES TPAKTIKES (T.). TEXVNTN TEON AYOpPdags). Xe
TETOlEG TEPIMTAOGCELG, M aflomiotion pmopel vo dgxbel mANypa mo ypriyopa, yati 1
«KOWMOVIKN amdOe&n» Aertovpyel Kot Tpog v avtifetn katevBuvon (Lalikn kpitikn,
EPOVIKE oyoMa K.AT.). Avtd cvvdéeton pe 1 petafanty Credibility g epyacioag,
kaBmg 1o live umopel va evioyboet avbevtikdtnta, aAld LTopel Kot va TV KaTooTPEYEL

av o ypiotns vimoel xepoydynon (Yang, Chaiyasoonthorn & Chaveesuk, 2024).

H vrepoyn tov live gppaviCetarl kupiwg oe cuvOnKeg 6mov 1 OAANAETIOPOOT] Kol 1| YPOVIKY
nieon eivan Aertovpyikég yua to brand (m.y. drop, limited stock, seasonal sale), evd ta ctatikd
formats Aeitovpyovv koAvtepa Yo T otabepn ewova, 1o storytelling kot TV ETOVOANTTIKY

éxBeom.

2.9 Evvololoyiko povtého kon epevvnTIKEG vToBicelg

H mapovoa evotnta petacymuatilel o epeuvnTikd epOTNUATO GE £VO GUVEKTIKO EVVOLOAOYIKO
povtédo kot oe eAEYEeg epevvnTikég vtoBéceic. H Paoikn mapadoyn etvar 60TL 1 emppon| v
influencers dev eival éva povodldotato QovOpevo, 0AAL omotélecpuo aAAnAenidpaong (o)
yapoaxtplotik®v g tnyng (influencer), (B) yapaxkmmpiotikdv ¢ oyéong influencer—brand
KO TOV UNVOUATOG, (V) KOWOVIKOV EMOPAGE®V Kot (0) OTOUIKAOV UNYOVICUOV dVTOPPOOUIOTG.
210 emikevtpo tomofeTohvtarl dVO0 PUCIKE ATOTEAECUATO: QPEVOS 1) EUTIGTOGUVT)/ AVTIANTTA
a&omotio pog Tov influencer (trust/credibility) kot agetépov 1 TpdOeon ayopdc/ayopasTiKy|
emppon (purchase intention/purchase influence). H epmiotosivn avipetoniletol wg kpicyog
«KOUPogy», kabmg n Bewpia g adlomotiog TNyMg vrootnpilel OTL 1 awodoyn EVOS UNVOLATOG
e€aptator o onuovtikd Pabud and to kotd OGO 0 déktng Bewpel v YN afdmor,

etlukpivn ko tkavn (Ohanian, 1990).

2.9.1 Aoyixs Tov gvvoioloyikob uovrél.oo

To mpotewvdpevo povtédo opyavavel Tig petaPAntég oe 600 kOpleg dwdpopués. H mpon
dwdpoun e€nyel mmg dapopedvetal 1 eumictocHvi/aSlomiotioa mpog tov influencer. Edm
EVIAGGOVTAL 1 aLOEVTIKOTNTO KOl 1 TOLOTNTO TOL TEPLEXOUEVOL, 1 YVMOOTN KOl EUTEPIOL
(expertise), n onuoerio. (mMANnBog akoAoVOwV) kol M PLOCIOTNTO TOV TPOTEWOUEVOV
npotovtwv. H devtepn Owdpopny e€nyel mOG UETOTPEMETOL 1 EUMIGTOGVUVI] KOl TO.
YOPOKTINPIOTIKA TOV pnvopatog oe mpodbeon ayopds, Aapfdavovtog vroyn 1 cvpfotdtmra
influencer—brand (brand fit), Tnv vmapén PLOGILOL UNVOUATOC, TNV KOW®OVIKT VOpLOL (ETPPON

KOW®OVIKOD KOKAOV) Kot ToV ovTiinmtd éleyyo ocvumepipopds (behavioural control). H



enidopaon tov live mepleyopévov tomobeteitoan ¢ mapdyovtog mov Umopel vo evVioyvel (1] o€
OPICUEVEG TEPIMTMGELS VOL EMLTAYVVEL) T1| LETOTPOTN EVOLAPEPOVTOG GE TPOBEST aryopdis, KaBdg
10 live yopaxtmpiletor amd real-time aAAnAemiopacn, oLENUEVI KOWVOVIKY TOPOLGIO Kot

unyeviopove 0mme avbevtikodtnta, £yyvtnto kot FOMO (Qin et al., 2023).

H evoopdtmon g kotvaovikng vopuag kot Tov behavioural control avtiel Oewpntikh otpién
and ™ Osowpia ¢ Ipoypappoticpuévng Zoumepipopds (TPB), chppwva pe v omoia
mpdheon yuo Ul CLUTEPLPOPA (T.Y. Oyopd) OLOUOPPOVETUL OO GTACELS, VITOKEUEVIKOVG
KOVOVEG/KOWVMVIKTY vOpUA Kot avTIANmTO EAeyyo cuumepipopds (Ajzen, 1991). 1o mhaicio tov
influencer marketing, avtd onuoaivel 6Tt akoun Kot 0tav o ypnHotng £xel Betikny otdon 1
eumoteveral tov influencer, 1 ayopd dev givar BEPam: eaptdrot amd To av To TEPPAAALOV TOV

evBappivel avdioyeg emAoyEC Kat amd To av 0 10106 vidBet 6Tt dratnpel avtovopio/éleyyo.

2.9.2 Enyeipnolokijy cOvOecn ue Ta EPEVVITIKG EPWTHUOTA,

Ta gpeuvnTiKd epOTHUOTO TNG €pYaciag dlakpivovtol e dV0 KOTNYOPIES: EPMOTHUATO TOV
aQOPOVV TNV EUMIGTOGVUVN/AELOTIOTIO KOl EPOTNHLOTA TOV APOPOVV TNV TPHOEsN ayopds Kot
v évtaon g enppons. To mpdto epdtnpa (o€ moto Paduod 1 avbevrikdtnta Kot 1 TodTnTo
emmpedlovv Vv eumiotoovvn;) Ttomobfetel ™V awBevikOTNTO—TOOTNTO ©®G TPOHOPOUN
petafint g epmotocvvne. H Biploypagio oto influencer marketing deiyver 6t n a&ia tov
UNVOUOTOG Kot 1 aEL0TIoTioE AEITOVPYOVV G KEVIPLKOT TOPAYOVIES EUMIGTOCVUVNG TPOG TO
branded content. [TapdAinia, n KAaGIKN TPOGEYYIOT TG ASI0MIGTIOG TNYNG avayvepilel 0T N
EUMGTOOVVT dgv TTNYALEL LOVO omd TNV «EMKPIVEL, OALA KO OO TO MG EPUNVEDETOL 1|

npobeon kot cvvéneia tov opumov (Ohanian, 1990).

To gpodmpa v ™ yvoon/eunepia (o mowo Pabud n yvoon Kot n eunepia ennpedlovv v
avTIANTTN aSl0moTio;) XapTOYPOQEITOL oTNV expertise g devTeEPN TPOHOPOUN UETOPANTY TG
eumotoovvng. To expertise Asttovpyel ¢ £voedn kavotntag, petdvel v afefatdtnto Kot

EVIGYVEL TNV TOAVOTNTO OTOS0YNG TOL UNVOLOTOC.

To gpomuo ywr ™ OoMpoeiMa (mmg emnpedlel 10 TANBog akoAoVOWV TNV avTIANTTY|
aomortio;) avrpetoniler to follower count wg xowvovikd ofua. H oyetikn PipAoypaeio
delyvetl OTL peydAog aplBpdg akoAoVmV pumopel vo awENGEL TNV AVTIANTTH SNUOEIATL Kot TN
ouumddela, OPLMG 1 ENIOPACT TNV TEW® eV elvan TAVTA 1GYVPN 1 AUEST] Kot ETNnpedleTot amd

10 mhaiocto (De Veirman, Cauberghe & Hudders, 2017). Avtd dikatoloyei tnv vrdbeomn Ot 1



onuoerion emmpedler v oomotio, oAAG mOovotato pe UIKPOTEPN £viaom omd TNV

avOevTIKOTNTO Kot TV expertise.

To gpdua yuo ™ Procipudétta (oe oo Pabuo 1 ProcidTTO GTO TPOTEIVOUEVL TPOTOVTIQ
evioyvel v a&lomiotia;) ewcdyet o aSlakn dtdotacr oty a&toAdynon tov influencer. Ed® n
Aoy elvar 61, 0tav o influencer mpowBel Pudowes emAoyéc pe ocuvvémeiwn, pmopel va
EVIOYVETOAL 1] avTIANYN NOKNG GLVETELNG KOl VO QVEAVETOL 1) EUTIGTOCVVT). AVTiGTpOPO, OTOV
N Procdmro yivetor aviiAnmt) o¢ emeoavelokd apnynue n o¢ greenwashing, pmopet va
vrovopevetal 1 adlomiotio. H Bewpntikry Pdon yw to picko tov greenwashing xot tnv
EMOPOCT TOL OGNV gUmoTOcLVN vrootnpiletarl and ™ oxetikn PiPproypagio (Delmas &
Burbano, 2011).

1 debtepn Kotnyopia, To epdTNUa Yia T cvppatotnta influencer—brand (o€ oo faduod To
brand fit ennpedalel v Tpdbeon ayopdc;) yoptoypagel T congruence g TpOdPoUn LETOPANTA
g mpobeong ayopdc. H ocvppatdomta peudvel ) yvooTiky acvppovia kot avgdver tnv
neleTiKOT T, KoBmg to endorsement yivetat mo «Aoywo» kot Arydtepo vmonto. [HapdAinia,
n PBAoypaeia yio influencer endorsements avadeikvoel tov poro tov product-endorser fit kot

¢ Tationc/identification oty ayopaotiky poddeon (Schouten, Janssen, & Verspaget, 2020).

To epdmMUO Yy TOVG KOWWOVIKOUG KUKAOLG (o€ mowo Pabud ot kowwvikol kdxAot
GUVILOLOPPDOVOVV TIG AYOPUCTIKEG EMAOYEC LEcw influencers;) EVTACGEL TNV KOWV®OVIKY] VOPLLOL
®¢g mopdyovto wov evioyLEL N meplopilel TN peETOTPOTY) EMPPONG o€ TmPOBeom. Avtod
evBuypappileton pe v TPB, 6mov o1 vrokelpeviKol Kavoveg AELITOVPYOVV MG KOVOVIKN THEOT

N KOW®VIKT vopporoinon sopmepipopdv (Ajzen, 1991).

To egpdOTHA Yoo TOV €Aeyyo TG amdpaong (o mowo Pabud ol KATavoA®TEG dtaTnpohv TOV
ELEYYO;) OVTIOTOLYEL OTOV AVTIANTTO EAEYXO GUUTEPLPOPAC. LTO LOVTEAO, 0 behavioural control
Aertovpyel @ mopdyovtag avtovopiog: otav ivol VYNAGS, 0 KATAVOAWMTNG EXEL LEYOADTEPT
KOVOTNTO Vo QIATPAPEL TOPOPUNTIKEG EMOPAcELS, dpa M emidpaocn tov influencer otnv
npoBeon ayopdc umopei va givar acbevéotepn. Kat avto emiong edpaletan oty TPB (Ajzen,

1991).

Téhog, To epdtnpa ywo o live (og oo Pabud n Loviavh mapovciaor emnpedlel evrovotepa
™V TpOBeon ayopds oe oxéomn He pio ovapTNon;) ewoayel o live og ouvOnKn mov aArdlel

duvapukn meovg. To live oyetiCeton pe tov mpaypatikd ypdvo, v oAAnienidpaocmn, v



aiocOnon avbeviikorog Kol eyyvtnrog, Kot pumopel va gvepyonotel to FOMO g0k dtav
vapyovv meplopiopol ypdvov/dabecipudmrag. H aviiknyn FOMO éyet tekumpiwbei mg
YUYOAOYIKO QUIVOUEVO HE OCULUTEPIPOPIKEG ovvémeleg o€ mepiPdilovta social media
(Przybylski et al., 2013). ITapdrAinia, peréteg oto livestreaming commerce voypappifovv
onuaocio real-time interaction, perceived authenticity kau perceived proximity yio tnv eumlokm

Kot TN ovumeplpopd tov ypnot (Qin et al., 2023).

2.9.3 Aiatdorwon epevovytikdy vrobécewv

Me Bdon to mopandve, dSltvndvovtol ot akdAovBeg VToBEcELS, OpyavmuEVES GE VO OUAOES:
(a) vmoBéoelc ywo Vv epmotocvvn/aélomotic kot (B) vmobécelc Yo v mpobeon
ayopdc/ayopactiky] emppon. EmmAéov, meplhappdvovtar vmobécelg dapesordpnong

(mediation) mwov avtovakAoOv T B€om g aglomoTiog Mg KEVIPIKOL UNYAVIGLOV.

H1l: H aviinnm oavBeviikomnta xor mwoldtnta mepieyopuévov emmpedler Oetikd v
eumetosvvn/avtiinmy aglomotio tpog tov influencer.
H vn6Beon Paciletar ot Aoyikn Ot 10 mepeyduevo Asttovpyel mg onpa mpdheong Kot

ovvénelag kat, dpa, Bepedver trust (Lou & Yuan, 2019).

H2: H ovtiinmt yvoon kor eumepio (expertise) tov influencer emnpedler Oetikd v
eumeTosVVH/ avtiinn) aglomotio Tov.
H expertise amoteAel Pacikn didotaon g adlomotiog Tnyng Kot ov&avel v amodoyr Tov

unvopatog (Lou & Yuan, 2019).

H3: H onpoeirio (mAnbog axorlovBwv) emmpedletl Betikd v avriinnm) aglomotio, oAAd e
acBevéotepn emidpacn o€ GYECN HE TNV OWOEVTIKOTNTO—TTOOTNTO Kot TV expertise.
H vn6beon aviavaxkida to 6t ot followers Agitovpyodhv ®G KOWV®VIKO Onua, Ol OC GUECT

gyyonon eumotoovvng (De Veirman, Cauberghe & Hudders, 2017).

H4: H Brocyomro tov Tpotetvopevemy Tpoidviwv ennpedlel 0etikd v avtidinmt a&lomoTtio
tov influencer.

H vn6beon ompiletor ot Aoykn ¢ a&loKng cuvEmElg Kol TG MOk a&loldynong, pe
onueimon o0t 1o greenwashing amotelel mopdyovro kivdvvov yia v aélomiotio (Delmas &

Burbano, 2011).



H5: H avtiinnt) a&omotio/epmiotosvvn tpog tov influencer ennpealetl Oetikd v mpdbeon
ayopdaG KOL TNV 0lYOPOOTIKT EMPPON.
H vrd0eon edpdletar otn Bewpia a&lomotiog nnyng kot og evprpota influencer marketing wov

ovvdiovy credibility pe consumer trust kot downstream copnepipopés (Lou & Yuan, 2019).

H6: H cvppatotnta influencer—brand (brand fit) ernpedlel Otk v mpdOeon ayopdg.
H ocvppoatdmra avEdvel TelotikdtnTo Kot Letdvel Ty mhavotnto andppiyng tov endorsement,
otoyeio Tov cvvdietar pe amotelecpatikotnta influencer endorsements ko product-endorser

fit (Schouten, Janssen, & Verspaget, 2020).

H7: H vmoapén Prooyov unvdpatog (sustainability message) ennpedletl Oetikd v mpdOeon
ayopdc.
H vr60eon ompiletor 6to 011 0 frdotpa claims Propovv vo AEITOVPYHGOLY MG TPOSTIOEUEVN

a&ia, 10img 6tav dev exhappdvovrol og greenwashing (Delmas & Burbano, 2011).

H8: H xowvaovikn vopua (enpporn Kovmvikod khkAov) enmnpedalet Oetikd v tpdBeon ayopdg
péow influencers.
H vrnd0eon evappoviCeton pe v TPB, 6mov ot vrokeevikol kavoveg amotelovv Pacikod

npocdloplot e npodeong (Ajzen, 1991).

H9: O avtiinmtog éheyyog ovumepipopds (behavioural control) oyetiCetar apvntikd pe v
évtaon ¢ influencer emppon|g otnv TpdBeom ayopds, dNAadn 660 LYNAOTEPOS 0 EAEYYOG TOGO
acBevéotepn 1 enidpao.

H vn60gon amotummvel Tv 10€0 TG QVTOVOUING KoL TNG OVTIGTAONG GE TOPOPUNTIKES EMPPOEG

kot otnpiletan eniong ot Aoywn ¢ TPB (Ajzen, 1991).

H10: H lovtov mapovcioon mpoidviwv (live streaming, live fashion hauls) emnpedlet
evtovotepa TV mpdheon ayopds e cLYKPLIoN He oTATIKO TEplEXOpeVo (post/story).

H vnobeon ompileton oe pnyoavicpovg real-time interaction, perceived authenticity ko
perceived proximity, mov €&yovv GULOYETIOTEL HE engagement Kol OCULUTEPIPOPES GTO

livestreaming commerce (Qin et al., 2023).

[Tépa amod T1g Apeoeg oyEcelg, To LOVTELD TTpoTEivel OTL 1) a&lomioTio AEIToVpYEl WG EVOLAUETOG
unyoviopog o€ Kpioeg otodpopéc. Avtd emrpémel mo okpiPn epunveia: dev oapkel va
dwmotwOel 6TL N awbevtikdoTa N 1o brand fit «oyetiCoviaw pe v mpodBeomn ayopdc. Eva

e€etaotel av o1 6YE0ELS AVTEG AELITOVPYOLV ENELON TPOTA AVEAVOLY TNV EUTIGTOGVVY).



H11l (Mediation): H enidpaon g oavbeviikdétmrac—moldtntag otnv mpdbeon oyopdg
dwapecorafeitar amd v eumictocvvn/aloniotio (Authenticity—Quality — Trust — Purchase

Intention) (Lou & Yuan, 2019).

H12 (Mediation): H enidpaomn g expertise otnv mpdbeomn ayopdg dapecoraPeitan and tnv

eumiotoovvn/aélomiotio (Expertise — Trust — Purchase Intention) (Lou & Yuan, 2019).

H13 (Mediation): H enidpacn tov brand fit otnv mpdbeon ayopdg dapecoraPeitan ev pépet
and v eumotocvvn/aélomiotioo (Brand Fit — Trust — Purchase Intention) (Schouten,

Janssen, & Verspaget, 2020).

2.9.4 Ileprypagn Tov evvoloi0YIKOD HOVTELOD GE GOVOTTTIKY HOPPH (XWPIS d1dypauua,)

To povtého, og TEPLYPAPIKN OTOTOTOOT, TPOTEIVEL OTL 1 ALOEVTIKOTNTO—TOOTNTA Kot 1)
expertise avEAvovy TV eumetocvvn Tpog tov influencer, evod 1 dnuoeiiio Kot 1 frootpudtnta
TOV TPOTOVI®MV UTOPOVV EMIONG VAL TNV EVIGYVOVV. LTI GUVEXELQ, 1| EUTIGTOCUV QEAVEL TNV
npoBeom ayopds. H cupPatdmra influencer—brand enmnpedlet Oetikd tnv tpdOeon ayopds toc0
dpeca 660 kot Eppeca pEcw epmotocvvng. H kotvaovikh voppa evieyvet v tpodeon ayopd,
evad o behavioural control Asttovpyel ®G Epaypog Tov mePlopilel T LETATPOTN EMPPONG GE
npdOeomn. Télog, 10 live mepiexduevo Asttovpyel wg cvuvONKn mov avédvel v évtacn g
npoBeong ayopds, kabmg mpocshitel apecdTTE, SIAAOYO KOl UNYOVICHOVS 0TS 1 AvENUEVN

avtiAnyn avbevtikottag ko 1 evepyonoinon FOMO (Qin et al., 2023).

H evomta avtq omotelel ™ yépupa mpog ™ peBodoroyia: ot vmobécelg sivor mALov
SWTVTTOUEVEG LUE TPOTO TTOV EMTPEMEL EUTMEIPIKO EAEYYO (T.Y. LEC® TAAVOPOUN OGS, avEAVLONG
dtopecordpnong, /Kot SoUKOV e£lo®GE®V), EVO 01 HETAPANTES eival capds oproBetnuéveg

(MOOTE VUoE KMUOKES LETPNONG,.



KEDAAAIO 3: MEOOAOAOITA

210 TapOV KEPOAOLO TOPOVCIALETOL GUVOAIKA O OYEOCUOG TNG £PELVOC: 1 EPEVLVNTIKN
TPOGEYYION, O TPOTOS GLAAOYNG OEOOUEVMV KOl TO EPYOAEID TOVL EPMOTNUATOAOYIOV, M
detypatoAnyio Kot To Pocikd yopakPloTikd tov deiypotog, kabmg kot 1 dtodikacio

OTOTIOTIKNG OVAALGNG TOV akOAOVONONKE.

3.1 Epeovnrun) [pocéyyion

Ot gpeuVNTIKEG TPOCEYYIGEIS KATNYOPLOTOLOVVTOL KUPIG 6e dVvo Pacikég katevhvveels: v
TocoTIKN kot v mwowotikn (Bryman & Bell, 2015). H mocotik) npocéyyion Pociletar og
aplBuntikd dedopéva Kot aE0molEl OTATICTIKEG TEXVIKEG Y. TNV €E0Y@YN YEVIKELGIL®OV
ovunepacpdtov (Creswell & Creswell, 2018). Avtibeta, 1 mo10TIKY] TPOGEYYIon €6TIALEL TN
o€ PaBog Katavonon QaIVOUEVOV Kol EUTEIPLAOV, LECH TEYVIKOV OTMG GLVEVTELEELC, OUAdES
gotioong 1N mopatnpPnon, dlvovtag EUPAcT] 6TO VONUO Kol 6TV gpunveia tng avlpdmvng
euneipiog (Patton, 2015; Silverman, 2021).

Evtog avtdv Tmv 600 TAaiciov pmopolv vo, epapuoctovy Kot puiktég uébodot (mixed methods),
LE GLVOLOUGO TOGOTIKAOV KO TOLOTIKMV GTOLXEIMV, ®GTE va, evioyvlel T000 1 £KTOoN 0G0 Kot
170 PBdboc tewv evpnudatwv (Tashakkori & Teddlie, 2010). H emoyn ™g xatdAAning
npocsyyons e€aptdtal and TN EUOT TOL EPELVNTIKOL TPOPANUATOS KOl EPOTHUOTOS, TO
BeopntiKd mhaiclo, Tovg 01BEGILOVG TOPOVG KOl TOV EMIIOKOUEVO PBabud yevikevong twv

OTOTEAECUATOV.

3.2 M£0000g Xvihoyig Aedopuévov

Ymv mopovco  UEAETN eMAEYOMKE 1M TMOGOTIKN TWPOGEYYISN HE  YXpNoTm  dounuévov
EPOTNUATOAOYIOV, TO OTOI0 GYESIACTNKE MGTE VO EEETACEL T GTACT] KO T1] GUUTEPLPOPEL TMV
KOTOVOAOTOV ©¢ mpog v emidpaorn tov social media influencers. H mocotikn pébodog
KpiOnke KOTOAANAOTEPT] S1OTL TO EPELVNTIKO AVTIKEIUEVO ATOUTOVGE Tr) GLAAOYN OEOOUEVOV
amd gvpv detypa, pe okomd v e£aymyn GTATIGTIKOV GUUTEPUCUATOV TOL Bo propovcay va
YEVIKELTOUV TEPQ Ad TO GLYKEKPIUEVO TANBvoakd delypa. H otatiotikn eneéepyasio tov
AmovVToE®V £0MGE TN dLVOTOTNTA Y10, 0&lOAOYNON TOV VITOBEGEWY, aVAyVOPLoT TACE®MV Kol
EVIOTIOUO GLGYETICEMV PETAED pHETOPANTAOV, KATL TOV dev Ba Ty duvatd GTov 1d1o Pabuod pe
po KoBopd TOloTIKN TPOGEYYIoN.

H cvAioyn dedopévav mpoyotonomonke StadtkTuakd HECH SOUNUEVOD EpMOTNUATOAOYIOV, TO

omoio Swvepndnke miektpovikd (kvpimg péocw Instagram xor Facebook). H avolvtikn



wePLYpapn TG LeBOGOOV SEYUOTOANYING KOl TOV YOPUKTNPIOTIKMOV TOL OlyIaTog mopatifetal

OLYKEVTIPOTIKG 6TV evoTNTa «Aciypa Epguvacy, dote va amoehyovtol EmavaANYELS.

3.3 Epyaieio Zviroyng Asdopévav
210 TAAIC10 TNG TOPOVOAG TOGOTIKNG EPEVVOC, | GLAAOYY OESOUEV®V TPy LOTOTO O KE HECH
G TEXVIKNG NG SOUNUEVNG ONUOCKOTNONG, ME KVUPlo epyoAeio To epmtnuotoArdylo. To
EPMOTNUATOAOYIO0 OmOTEAEL €val o TO TAEOV O10OEOOUEVOL EPYOAEID. GTNV KOWMVIKY Ko
EUTOPIKT £pEVVO, AOY® TNG dVVATOTNTAS TOV VO GUYKEVIPOVEL TUTOTOUUEVES OTAVTNOELS OO
ueyéAo aplud cvpuetedOvIov pe toydTnTa Kot yoaunid koéotog (Bryman & Bell, 2015).
[MopdAinia, emTpENEL TN GTATICTIKY ENEEEPYATIO TOV OEOOUEVAOV KO TI) GVUYKPLON OVALECH GE
SpopeTKEG Opddeg Tov delypatog.
Qot6060, 10 gpyareio avtd dev otepeiton pelovektnudtov. Metald t@v TAEOVEKTNUATOV,
CLYKOTAAEYOVTOL 1] AVOVUUIO TOV OTTAVINGE®V (TTOL GLUYVE EVIGYVEL TNV EIMKPIVELR), 1] EVKOALL
SLVOUNG TOV E0IKA GE JAOIKTLOKO TEPIPAAAOV, KOOMG KOl 1) TLTOTOMUEVT] LOPPY TOV
dlevkoAvveL TV avéivon. Amod v GAAn, ta pelovektpato wephappdvovy tov kivovvo
EMUPOVEIOKDY  OTOVINGE®Y, TNV 0novcic duvatdOTNTOS Olevkpiviong oe  mepimton
TOPEPUNVEING LG EPMOTNONG, Kol TNV EALeym eveMéiag yia euPdBuvon ce mo cvvBeta 1M
TPOSOTIKA {nTnpoto, OTms Oa Tapeiye o GuVEVTELED.
To epompHoTOAdY10 TG TOPOVGOG LEAETNG TTEPIAAUPOVE TOIKIALD EpMTNCEMV, KUPIMG KAEIGTOV
tomov. Xpnotporomonkay:
®  Anuoypaeikés epwtoelg (UA0, NAtkio, EKTAOELTIKO EMiNESO),
e Epotoeig molaning emhoyng (.. mécovg influencers axolovbeite),
e Epomoeig emioyng ovyvomroc/counepipopds (my. «Kdvete €psuva  mpv
aYOPAGETE;»),
o Kt xvping epotioelg pe mevrafaduo kiipaxo Likert, and to 1 (dtapovd andivto)
£€0¢ 10 5 (CLHPOVD aTOAVTA), VIO TN LETPNON GTAGE®V, AVIIMYE®V Kol TPOOEGEWV.
Ot gpomoelg opyavodnkoy Oglotikd, Kol TO EPMTNUATOAOYIO YOPICTNKE CE EMUEPOVS
evomteg, kabepio amd TIg 0moieg AVTIGTOLYOV0E GE GUYKEKPIUEVO EVVOL0A0YIKO Ttapdyovta. Ot
Bacwol mapdyovieg mov peretnOnkoy, OT®MG PAVNKE Kol OTOV TTIVOKO GLGYETIGE®V, NTAV Ol
edne:
e Credibility (A&omotia): Epmotosvvn, yvoon kot epmelpio tov influencer, cuvéneio pe
brand.
e Sustainability (Biwowotnta): Avilqyelg yo ™ Procwdmra o¢ nowkn oo,



a&lomiotio HECW® TPAGIVNG TAVTOTNTOC.
e Expertise (E&edikevon): AVIIANRTH YVOGN, IKAVOTNTO KO TEKUNPLOUEVT GTOYT).
e Popularity (Anpogiria): Porog aptBuod akorobOmv.
e Behavioural Control (Avtiinmtdg éheyyog ocvumepipopdc): AicOnon eréyyov otig
OYOPOOCTIKESG ATOPAGELS.
e Social Norm (Kowvovikdg kavovag/emppon): AVIIAMWYELS Y10, KOWVMVIKT| THEST|, EXPPOT
and eilovg/meptPdriov.
Mo tov eviomiopd kot v emPefaioon avtdv TV Tapaydviov, Tponyndnke avaivon
napayoviov (factor analysis), n omoia omotelel otatiotiky pébodo mov emTpémel Tov
EVIOTICUO VTOKEIUEVOV JOU®MV GE €va GOVOAO EPMTNCE®V, OTOKOAVTTOVIAG OUAOES
petafintav mov cvcyetiCovtat Evrova petalh Tovg Kot Spopem@voLvy eviaies dtactdoels. H
dwdkacio Eekivnoe He SOKIOGTIKY TAOTIKY OVOAVCT|, XPNOLOTOIOVTIOS AVAALGT KOPL®OV
owviotwo®v (PCA) ue mepiotpoepn Varimax, @ote vo Swakpiodv kabopd ot opdadeg
epOTNoE®V OV PopTiloviav Tave ctov 1dto mapdayovia. Ta kpitplo wov ypncyoromdnKay
Yoo v arodoyn mapayovtov nrav Eigenvalue > 1 kou Factor Loadings > 0.5.
Ot gpotoelg mov ypnopwomombnkay yo T OWUOPE®CN TOV TOPAUTAVE TOPAYOVIMV
TPOEPYOVTAY GE PEYAAO Pabud and kabiepopéva epotnuatordyla ™ diebvoug Biioypapiag,
TO OTOi0. TTPOCOPUOCTNKAY ©TO gpevvnTikd mhaiclo twv social media influencers. T
TAPASELY LD, EPOTNGELS TOL APOPOVCAY TNV aElomoTio kot v e&gdikevon Paciotnkay ce
npoyevéotepes épevveg twv Ohanian (1990) ko Djafarova & Rushworth (2017), evé
petaPAnTég oxeTikég pe ) Procdtra Paciomroy og £pevveg yopw omd To green consumer
behavior (de Jong, Harkink & Barth, 2018). IMopdiinia, TpooTéONKOV KOl TPOTOTVLIEG
EPMTNCELS TOV EPEVLVITI], TPOCUPUOCHEVEG OTO EAANVIKO YNEOuokd TEPPAAAOV KOl OTIG
o0YYPOVES TPUKTIKES TTPOoPoAng nécm live streaming 1 Instagram content. Avtég ot epmTioeLg
eMOIOEQV VO KAADWYOLV EPEVVNTIKA KEVA KO VO 0VOOEIEOLY TTLO TPOCPATA PAVOUEVA, OTTMG M

ovpPatdémra influencer—brand 1 n epmelpia vepforikdv/avaindov TpoTdcemv.

3.4 Epgovntikd gpotipora

Epevvnriko epomnua
Ye mowo Pabud n avbeviikdtnra Ko M wowdTNTA EMNPEALOVV TNV EUMIGTOGVUVI] GTOVG
influencers;

Y mo10 Pabuod n cvpPatotnto peta&vy influencer kon brand exnpealel v tpdOeon ayopdc;



Ye mo1o Pabuod ot influencers ennpedlovv Tig ayopacTIKEG AmTOPAGELS TMV KATAVOADTMOV;
[Ma¢ emnpedlel n onpoeirio (TAnBog akorovOwv) v avtiAnr aélomiotio evog influencer;
e moto Babpd N PLOCLOTNTA GTO TPOTEWVOUEVE TPOIOVTA EVIGYVEL TNV AVTIANTTH 0&l0TIoTIO
tov influencer;

Ye mo10 Babud o1 KatavaA®Tég S10TnPOHV TOV EAEYYO0 TNG OTOPACNS AYOPAS OTAV £vaL TPOTOV
npoteiveTon and influencer;

Y mo10 Babuod n yvoon ko 1 epmelpio tov influencer exnpedlovv v avtilnm aélomiotia
TOL;

Ye mowo Pabud ot KO®VIKOL KOUKAOL GUVOLLHOPPAOVOLY TIG OYOPOOTIKES EMIAOYEG UECW
influencers;

Ye oo Babud n Lovtavn mapovcioon mpoidviwv (w.y. fashion hauls) exnpedletl eviovotepa
NV TPOBEST AYOPac GE GYEGN UE oL avapTNoN;

e mowo Pabpo n vrapén Prodciov unvopraTog ennpedlet Ty Tpdheomn ayopdc;

3.5 Agiypa Epevvag

To delypo omv mocotikn épevva amoterel T0 VWOGHVOAO TOL TANBLOUOD amd TO Oomoio
avTAovvtol 0gdopéva e oKomd TNV €YY GUUTEPACUAT®OV TOV €ITE YEVIKELOVTOL €1TE
neplopilovrar avardywe tov mhotciov derypatoinyiag (Bryman & Bell, 2015). H enthoyn tov
detypotog emnpealel kabopiotikd v eykupdTTa Kot aglomotia g Epevvag, Kabdg Kot
duvatodmto EAymYNG CLUUTEPUACUAT®V Yo Tov gupvTEPO TANBLoUS. Ot Pacikés Lopeég
detypatoAnyiog dtaxpivovral € TOAVOLOYIKES, OTOV KABE LEAOG TOV TANOLGLOV £XEL YVOOTN
TOavOTNTO ETAOYTG, Kot Un TOavoLOYIKES, 0TIg omoieg N emAoyn Paciletal o€ VTOKEWEVIKA
Kpumplo 1 o€ TPoKTIKEG dlevkolvvoelc (Saunders, Lewis, & Thornhill, 2019).

2TV Topovco HEAETN epappooTNKE Un mihavoloyikn derypatoAnyio evkoriog (convenience
sampling), emtAoyn oV VILOYOPEVTNKE OO TOV TEPLOPIGUEVO SLAOEGILO YPOVO KOL TNV OVAYKN
npocPaonc oe éva deiyua e€otkelwuévo pe ta social media ko v kovAtovpa tov influencers.
To epoTUATOAOY10 dtovepnOnKe O10OTKTVAKA, KUPIWG LEGH TPOCMTIKMYV KOl EXAYYEAUNTIKMV
AOYOPLOGU®V 0Ta PEcH KOWMVIKNG diktomong (Instagram, Facebook), a&lomowdvrag atopukd
JiKTLO ETOPOV Kol AEITOVPYDVTOG e TN AoYIKN TG Ylovootiadag (snowball effect), 6mov ot
OGUUUETEYOVTEC TPOETPETAV KOl AAAQL ATOWO VO GLUUETACYOVV. To TeEAKO delypa amotedeital
and 72 AGropa, To omoio AmAVINCOV TANPMOC OTO £p@TNUATOAdY0. H mAeiovotto twv
CUUUETEYOVI®V OVIAKEL TNV NAIKLOKY Kotnyopio 25-34 etov, koAvmtovtag €161 T0 Paciko

INUOYPOPIKO TPOPIA TV gvepYdV Xpnotdv Tev social media, coupwva Kot pe TIg TAoELS TV



terevtaiov etov. To popewtikd emimedo Tov Oetypoatog yoapaktnpiletor omd vynAn
ekmoudevtikn emidoon, kabdc mave and to 87% S1BéTEL TOLAGYICTOV TOVEMIGTNLOKTY
exnaidevon. EmumAéov, 10 delypo eivor xotd Pdon yvvoikeio, otoryeio coppatd pe
SAMOTOUEVT LEYOADTEPT EUTAOKT TOV YOVAIKGOV pe Ttepteyduevo tomov influencer.

[Moapaxdtow mopovcldleTol O CLYKEVIPOTIKOG Tivokag He T POocikd  OMUOYPAPIK

YOPOKTNPLGTIKA TOV dElypLaTog:

Anpoypaguw Metafint) Katnyopieg Yoyvotnta (N) Ilocooto (%)

dvro TINuvaixka 54 75,0%
Avdpog 18 25,0%

Hlxia 18-24 etov 14 19,4%
25-34 gtov 49 68,1%
35-44 gtov 5 6,9%
45+ etdv 4 5,6%

Exmaidgvon Agvtepofabua 4 5,6%
[Movemomuoky 29 40,3%
Metamtoyoky 34 47,2%
AMAN 5 6,9%

To odetypa, moapdtt mepropileTonr amd T YN TLXOOTOMUEVT] TOL QUOT, gp@avilel oyvpn
GUVAPELD LLE TO EPEVVNTIKO AVTIKEILEVO, OEOOUEVOL OTL 0pOpd dTopa veapng nAkiog, vYnAoL
LOPOMTIKOV EMTESOL Kol e EVTOVT] OPAGTNPLOTOINGCT GTO HEGH KOWVOVIKNG SIKTVWOGCNG, OTMG
TPOKVTTEL KO OO TIG EPMTNCELS XPNONG TOV TAATQOPUAOV (DPEG NUEPTOLAG XPNONG Kot KOPLOL
TAQTQOPUO, TOPOKAT®). 26 €K TOVTOVL, KPIVETOL EMAPKEG Yo TN OEPEVVNON GTACEMV Kol
npobécewv amévavtt atovg influencers kot tov tpomo mov avtoi ernpedlovy TIg KATaVOAMTIKEG

OmOPACELS.

3.6 Awwdkaoio Avaivong Asdopuévov

H avdivon dedopévov amotedel 10 oTAO0 TG £PELYNTIKNG Oladkaciag Kotd To omoio To
ovAleyBévta dedopéva vmoPdiiovtal ce emefepyocio pe okomd v eaymyn €yKvpov,
TEKUNPIOUEVOV KOl EPUNVEVGILOV CLUTEPACUATOV. XTO TANICIO TOCOTIKNG £PELVOC, 1
avéilvon Pacileton o€ 6TOTIOTIKEG LEBOSOVG OV EMTPETOLV 1 dEPEHNON CYECEDV UETOED
HETAPANTAOV, TOV EVIOMICUO TACE®V Kol TNV a&loAdynon g eykupdtntag M un Tov
epevvntik®v vroBécewv (Field, 2018). H avalvon avt cuvnbmg dtakpiveTol 6 Teptypapikn

OTOTIOTIKN KOl TOPAYOVTIKY] 1 ETAYMOYIKN OVOAVGT, 0VAAOYW LLE TO EMIMEDO TOAVTAOKOTNTOG



TOV GTOY®V TNG £PELVOG.

2V mopovca epyacia, N dtadikacio availvong opyavadnke oe Tpia facikd oTado:

1. Ilpoeme&epyasio kot Kabapiopdg dedopévav

Metd ) cLALOYN TOV OTAVINGE®V, TO OEOOUEVH E10TXONGAV GTO GTATIOTIKO AoYokOd SPSS
(Statistical Package for the Social Sciences) yio avdAvon. Apyikd mpoypatorombnke Eleyyog
EYKVPOTNTOG Kol TANPOTNTAG, TPOKEUEVOD VO SIUGOAAIGTEL OTL dEV VIPYAV EAMTEIC, AGAPELS
N acvpPoteg eyypapic. OAeg ot anavioelg ntav TAnpelg (N=72), yeyovdg mov enétpeye v
avalvon katd Aoto yopic amokAieiopovg. Ot epotnoeig kiipokag Likert kmducomombnkov
apluntikd (1 = Alpovod andivta, 5 = Zopeovo amdALTe), SIEVKOAOVOVTOS TV enesepyacio
TOVG.

2. Tleprypa@ikn GTATIGTIKN OVOALGN

AxorovBovtag 1t Poowkr] apyn ™G otadlokng emegepyaciag, €QAPUOCTNKE  OPyIKE
TePLYpOPIKy  ototiotikny  (descriptive  statistics) yw v amotdmwon TV PacIK®OV
YOPOKTNPIOTIKOV TOL Oelypatoc Ko tov petaPfintov. Yroloyiommkav puécot opot (Mean),
Tumikég anokiioelg (Standard Deviation), 1ocootd, Kot cUYvOTNTES Y10 OAES TIG OLOYPOUPIKES
HETAPANTEG, KOOMOG Kot Yo TIG KEVIPIKEG EpMTNOELS 6Tdcewv. H avdivon avtn mapeiye v
TPOTN €KOVO TOV TAGEMV OV EMKPOTOLV GTO delypa, Om®G M LYNAN TPOTIUNGT OTNV
avBevrikotnta tov influencers 1 apueBvpio arévavtt 6to PV PLOGIULOTNTOG.

3. AvdAvon mopaydvtov Kol CLGYETICEWV

["a ™ depevvnon TV VTOKEIPEVOV SOGTAGE®V GTIG EPOTNCELS GTAGEMV, TPOYLUATOTOONKE
mapoyoviikny avaivon (exploratory factor analysis), pe t pébodo Principal Component
Analysis (PCA) ka1 opboywvikr| mepiotpoer; Varimax. H avdivon ovtq emnétpeye v
avayvopion €€l Pacikav mapaydviov (m.y. Credibility, Expertise, Sustainability, Popularity,
Social Norm, Behavioural Control), ot omoiot ypnowomombnkav g petofAntég ywo v
TEPALTEP® AVAAVOT).

21N GLVEYELD, TPOYUATOTOMONKOV OTATIOTIKES GLGYETICELG pLeTAPANTOV [ deikteg Pearson’s
r, yio vo e&etaoctel n dmoapén ypoppikig oyxéong petald mapaydviov (t.y. alomotio — mpddeon
ovppetoyng oe live streaming, coppatotnta pe brand — npdbeon ayopdc). Ta amoteréopoto
avEDEIEOV OTATIOTIKG CNUAVTIKEG GYEGELS, Ol OMOIEG EPUNVEVTNKAV €VTOG TOL TANLGIOV TV
vroBécewv g épevvag. Epapuootray eniong dokipég onpaviikodmrog (p-value), pe exinedo
amodoyns ota p < 0.05 xou p < 0.01, e€acparilovtag v 0EOTIOTIO TOV TOPATPOVUEVOV
GUGYETICE®V.

H avdivon enétpeye Oyt LOVo TV TEPLYPOPN TS CUUTEPLPOPES TOV KATOVIADTOV MG TPOG

tovg influencers, aAld kou v emPePainon 1 amOPPLYN ETUEPOVS EPEVVITIKMOV VITOOECEMV,



OTNPIYUEVOV GE OVTIKEWEVIKA oTOTIOTIKG gvpfpato. H cuotyuatikn avt dadikacio £0ece
11§ PBhoelg yuoo TV avATTLEN TEKUNPIOUEVOV GUUTEPACUATOV KOl TNV 0E0AOYNoN TOV

OePNTIKOV EVVOILDV PECH OO EUTEIPIKH OEOOUEVOL.

KE®AAAIO 4. Anoteréopata,

2V mapovoa EvVOTNTA TOPOoVSLAlovTol T PacIKA amoTeAéouaTO TNG EpELVAS. APk
wopotibeTol N TEPIYPAPIKN GTOTIOTIKY TMOV OMOVINGEMY, VM GTI| CLVEYEW OKOAOVLOEL M

avdAvon cuoYETIcE®MV HETAED TOV PACIKOV TAPUYOVIOV Kol LETAPANTOV.

4.1 eprypa@uk) XTaTIOTIKY)

To 47,2% (34 dtopa) xpnoonotet ta LEGO KOWVOVIKNG SIKTOmONG Yo 3 £G5S dpeg TN NUéPa,
YEYOVOS TTOL KOOIGTA 0LTH TV KOTIYOopia TNV To cuvnOiopévn HeTa&d TV GuppeTexovimv. To
27,8% (20 droua) amdvinoe 6Tt ypnowonotei to social media yio 1 éo¢ 2 dpeg v nuépa,
OTOTVITAOVOVTOG MO o HETPLomadn aAld otabepn kabnuepvi ypnon. L& GLVIVAGUO UE TV
TPONYOVUEVT KATNYOPia, GLYKEVIPOVOLV GLVOAIKA T0 75% (54 dropa) tov deiypatog, mov
APIEPMVEL TOLAGYIGTOV [0 PO TNV NUEPA OTIG TAATQOPLES KOWVMVIKNG dikTtowonc. To 18,1%
(13 dropa) avépepe Tmg xpnoiponotet ta social media ywa tdvm omd 5 dpeg v nuépa. Téhog,
HoMG 6,9% (5 dropa) Miwoe Ot ypnowomotel ta social media Arydtepo omd pio dpo v

NUEPA, KATL TOL KAOIGTE VTN TNV KATNYOPio GOOOS LEOYNOIKT).

1. Moo ouyvd xpnotpotoleite social media;
72 anavtnoelg

@ Aiyotepo amd 1 Wpa TNV NEéEPA
@ 1-2 Wpeg TNV Nuépa

3-5 Wpeg TNV nuépa
@ MNavw amd 5 Wpeg TNV Nuépa




2. Mota mAatpoppa social media xpnolyomoleite MEPLOCOTEPO;
72 anavtnoelg

@ Instagram

@ Facebook

@ TikTok

@ AMn (TTapakaAw SIEUKPIVIOTE)

To 77,8% (56 dtopa) oNiwoe 0T ypnoponotel mepiocdTePo To INStagram, kabiotdvog To
CUVIPWITIKG ONUOPIAESTEPO GE OYECN UE TIG VIWOAOWTEG TAUTPOPUEG. Xt 0evTepTm Oéom
Bpioketar to TIKTok, pe 16,7% (12 dropa), T0606TO TOV OV KAl LUKPOTEPO, PAVEPDVEL GAPY
anymon. Avtbétwg, to Facebook, mapdtt 610 mapehbov amotelovoe kupiopyn Svvaun 6To
nedio tov social media, cvykevipdver TAéov porg 1,4% (1 dtopo), KGtt Tov VILOINAMVEL pia
EVTOV OTOSVVAU®OT) TNG SNUOPIATG TOV, 101G pHeTa&d vedtepmv nAKimv. Télog, éva 4,2% (3
dropa) amdvinoe "AAAN", LTOSEIKVOOVTOG TWG KATOOL GUUUETEYOVTEG YPNCUOTOLOVV

SPOPETIKEG TAATPOPLES TEPAV TOV POCIKAOV TOL TaLpOTIOEVTAL.

3. AkohouBeite social media influencers;
72 anavtnoelg

® Na
@® Oy

To omotedéopata oty gpmdtnon «Akolovbeite social media influencers;» mapovoialovv
amolvtn opopwvia, kabmng to 100,0% (72 dtopa) TV ovupetexdviov amndvinoe «Now,
YEYOVOG TOV KOATAOEIKVOEL LE ASIOUPIGPATNTO TPOTO TNV KOBOMKN EMIOPAOT) TOL AGKOVV Ol

influencers oto obvolo tov deiyuaroc.



4. Noooug social media influencers akohovBeite mepimnou;
72 anavinoelg

@0

® 15
6-10

® 11-20

@21+

To peyardtepo mocootd, 40,3% (29 dropa), Mimoe O6tL akorovbel 1 £wg 5 influencers, katt
OV QOVEPMOVEL 0L GLYKPATNUEVN OAAG CUVEWONT EMAOYN EMPPO®YV. AUECMG ETOUEVN
Katnyopio eivar ot ypiotec mov akorovbovv 6 éwg 10 influencers, ue mocootd 22,2% (16
dropa). To 20,8% (15 dropa) TV cvppeteydviov MAwce 0Tt akolovbel mave amd 21
influencers, apBudc mov vrodnimdvel o TOAD peyadvtepn ékbBeon kot mOovh EVTOTIKN
eVAoYOANOT LLE TOV KOGLO TOV YNPLOKAOV ETPPo®dV. To uKkpodTEPO TOCOGTO KATOYPAPNKE GTNV
katnyopia 11 €wc 20 influencers, pe 16,7% (12 dtoua), mov wot660 e&okolovbel vo amotelel

éva onNuavTikd PEPOG TOL delypaTod.

5. Otinfluencers amoteAolv AELOTILOTEC TINYEC TIANPOPOPNONG.
72 anavtAoeLg

30
29 (40,3%)

25 (34,7%)
20

10 11 (15,3%)

7 (9,7%)

0 (?%)

5

To peyaivtepo mocootod, 40,3% (29 dtopa), amavtd pe «2 - Alapovoy. Akolovdel ) emthoyn
«3 - Obte CLPPOVD / 0VTE dOPOVDOY, e Tocootd 34,7% (25 dropa). To 15,3% (11 dropa)

amovtd pe «l - Alpoved amdlvtan, ekepdloviag kabopr] SVOTIOTIO ATEVOVTL GTOVG



influencers w¢ popeic &ykvpng TAnpoeopnong. Avtifeta, Oetikn otdon kpotd oG 10 9,7%
(7 dtopa), TOL EMAEYEL «4 - ZOUPOVDY, EVA KOVEVOS CUUUETEYMV OEV ATAVINGE «5 - ZVUQ®OVOD

oTOALTO.

6. Ot yvwpeg Twv influencers pe ennpedfouv 0TAV KAVW AYOPUCTLKEG ETILAOYEG.

72 anavtioeLg

30

20 22 (30,6%) 23 (31,9%)

10 11 (15,3%)

0 (cl)%)

5

To peyoddtepo mocooto, 31,9% (23 dropa), emAéyet ) pecaio amdvinon «3 - OVTeE GLULEOVD
/ 00TE Sl0POVO». AuEcmG LETA akolovbel 1 amdvinon «2 - Atueovoy, pe 30,6% (22 dtopa).
To 22,2% (16 dtopa) MNAwoe «4 - Zopemvody, amodeyOUevo OTL 01 AyOPOUCTIKEG TOV ATOPACELS
ennpealovtat og kamolov Pabud and tig andyelc tov influencers. Téhog, 15,3% (11 dropa)
aravimoe «l - Awpoveo omdivto», vroypoupioviag 6Tt dev VEIoTATOL KOUO OTOAVTMS

EMPPON OTN AYN AYOPACTIK®OV omopdoemv omd mhsvpdg influencers.



7. Ovinfluencers BonBolv TNV avakdahuyn VEWY TIPOTOVTWY TIOU TALPLAZOLY OTIC AVAYKEC HoU.
72 anavtAoeLg

30

24 (33,3%)

20

16 (22,2%)

10 12 (16,7%)

10 (13,9%) 10 (13,9%)

To peyodvtepo mocootd, 33,3% (24 drtopa), emdéyel v ovdétepn amdvinon «3 - Ovte
CLUUPOVD / 0VTE JAPOVO». TN ovvéxelwn, 22,2% (16 drtoua) omavid «4 - Zopeovoy,
avayvopilovtag Oetikd tov poro twv influencers oty kotavéiwon, evd aiio 13,9% (10
dropa) ONAGVEL «5 - ZUUEOVD ATOALTO», QUVEPOVOVTIOS 1oYLPN OeTikn dmoym Ot1L o1
influencers Aeitovpyodv ¢ epyareion avakdivyng TPOIOVIOV TOL OVTATOKPIVOVIOL GE
TPOAYUOTIKEG ovaykes. Avtd ta dvo mocootd poll ¢@tavouv 1o 36,1% (26 drona),
VTOOEIKVOOVTOG OTL TAV® OO TO £VaL TPITO TV GLUUETEXOVTI®V BPioKOVY 0VGLAGTIKO OPELOGC
and v mopovoia Twv influencers wg odnymv emAoydv oV ayopd. ATod v GAAN TAELPA,
16,7% (12 dropa) emAéyel «2 - Atwpovdy, eved 13,9% (10 dtopa) exepdlet caen apvnon ue
mv andvimon «l - Alpove ardivtay, pe oamotéiecpo cvvolkd 30,6% (22 dropn) va
amoppinTovy TV 16€a 6Tt ot Influencers GuvelsPEPoVY CLGLAGTIKA 6TV AVOKAAVYT TPOIOVTIWV

KOTOAANA®V Y10 TIG TPOCOTIKESG TOVG AVAYKES.



8. Eival onpavTiki n auBevTikOTnTA Kal n moldtnTa evog influencer.
72 anavtAoeLg

30

26 (36,1%)

20

10

10 (13,9%)

8 (11,1%)
2 (2,8%)

To 36,1% (26 dtopa) amoavid «5 - Zopeovo amdivtor, evad dAlo 36,1% (26 dtopa) emiéyet
«4 - Zupeovoy, cuykevipovovtog pall éva 72,2% (52 dtopa) Tov cuvolkol detyLaTog Tov
CLUPOVEL GoPAOS OTL 1] owBevTIKOTNTA Kot 1 TotOTNTO Eivan Bacikd kpithpla aEloAdynong evog
influencer. H ovdétepn amdvinon «3 - Ovte cupupoved / ovte dopmvoy exthéyetat amd 13,9%
(10 dropa). Amd v GAAn mhevpd, to 11,1% (8 dropa) dnrodvel «2 - Aldpovoy, evd LOAG

2,8% (2 dropa) amoavtovv «1 - Alwpovd amdivtoy.

9. Eival onpavtiké 1o mAnBog Twv akohoLBwY gvog influencer.

72 anavtioeLg
30

25 (34,7%)
20 22 (30,6%)

10

7 (9,7%)

To peyardtepo mocooto, 34,7% (25 droua), emhéyel «3 - OOTE CLUPOVED / OVTE FAPOVOY,
ATNPAOVTOG 0LOETEPT OTACT WG TPOS TN onpacio Tov TANBovg akolovBwv. Akolovbei 1
emhoyn «2 - Aweovor, pe 30,6% (22 dtopa), mov dniovel mo EekdBapa 0Tl dev Bewpel

onpavtikd 1o TANBoc twv akoAovBwv. Xe cvvdvacud pe 1o 9,7% (7 dropa) mov emhéyet «1 -



Aooved andivtay, dtupopeavetol vo mocootd 40,3% (29 dropa) mov amoppintel avorytd
™mv Wéa g to uéyehog Tov KovoL givol ovVGlaoTIKO Kprtiplo emdoyng influencer. Awd v
A mhevpd, povo 19,4% (14 dropa) copewvel pe v amoyn avt («4 - ZopEeOvo»), Vo
LOMG 5,6% (4 dropa) exppalet amdOAVTn GLUEMVIR («5 - ZoUE®OVO amOAVTOY), LLE ATOTELECLLA

TO GUVOAO TOV BETIKOV amavincoewv va meplopiletor oto 25% (18 dtopa).

10. Eivat onuavtikn n yvwon kat epnetpia (credibility in field) evog influencer.

72 anavtioeLg

30

22 (30,6%)

20

13 (18,1%)

10
9 (12,5%)

2(2,8%)

To 36,1% (26 dropa) amavtd «4 - Zopeovoy, eve to 30,6% (22 dropa) emiéyet «5 - Zopemvod
AamoOAVTOY, GVYKEVIPpOVOVTOS Hall éva eviutoolokd 66,7% (48 dtopa) tov deiypatog mov
Bewpel ™ yvoon kot v e€e1dikevor amoAdTmg Kpioeg Yo Ty eykvupodtnta evog influencer.
H ovdétepn otdon «3 - OOte cupE®VO / 0VTE dSopmvd» eknpocwneital amd 18,1% (13 dropa).
Amo Vv GAAN TAgvpd, 12,5% (9 dropa) amavid «2 - Alapovoy, eved poig 2,8% (2 dropa)
emAéyetl «1 - Alpoveo andivtan, oynuatilovtag éva 15,3% (11 dropa) mov dev Bewpel ™

YVOOT KOL TV EUTELPIN OTULOVTIKE YOPOKTNPIGTIKAL.

11.'Exete alofavOel MoTE OTL pla mpotacon ano influencer Atav avaAndng r umepBoALkn;
72 anavinoelg

® Na
® Oy

)




To 93,1% (67 dropa) amoavid «Noavy, dNAdvovtag 0Tt £XEL VIOGEL TOVAYYLGTOV i pOopa TS
wo Tpotacn and kdmowov influencer ftav eite avokpiPnig eite vEePPOAIKA PTIOCIOOUEN.
MoAG 10 6,9% (5 dtopa) amavtd «Oywy, OnAdvovtog 6Tt dev £YEL TOTE VIMGEL TMG Lo, TPATOOT

Nrav avaAnong 1 vrepforik.

12. H oupBatotnta tou influencer pe tTnv elkova evég brand emnpediet tnv mpdBeor| oag va
ayopdoeTe TO dlapnuLopevo mpolidv.
72 anavtioeLg

30
28 (38,9%)

23 (31,9%)

20

10

7 (9,7%) 7(9,7%)

To 38,9% (28 droua) emdéyel «4 - Zoppavor, eve 9,7% (7 dtopa) SNAdveL «5 - Zopeovo
amolvtoy, oynuotifovrog éva cvvoro 48,6% (35 dtopa) mov avayvopilel Betikn emidpaon
otav évag influencer "tapralet" pe to brand mov dapnuiel. H ovdétepn amdvinon «3 - Ovte
CLUPOVOD / 0VTE SOPOVDY» cLYKEVTP®VEL 31,9% (23 dropa), delyvovTag (o CUOVTIKT LePida
TOL KOOV 7OV OV AMOPPINTEL OVTE AMOSEXETOL OTOAVTO TN onuacio TG cvUPATOTNTAG.
Avrtifeta, 9,7% (7 dtopn) amavid «2 - Awpovo» kKot aGAdo 9,7% (7 dropa) «1 - Alwpovo
amolvtoy, pe omotéhecpo 19,4% (14 dropa) cuvolkd vo amoppintel TV emidpacy NG

ovppatdmroag influencer- brand oty npddeon ayopdc.



13. Nwg Ba meplypdgate tn oxeon oag pe toug influencers mou akoAouvbeite; (EAEETE pia)
72 anavtnoelg

@ AmAn Tepiépyeia

@ EpmoToolvn oTn yVWun Toug
@ AkolouBw Hovo yia diaokédaon
@ Evnuépwon yia véa trends

To peyolvtepo mocootd, 44,4% (32 dropa), amavtd ot akolovbei influencers «uovo yia
dwaokédaony. H emhoyn «Evnuépmon yw véa trends» ovykevipover 30,6% (22 dtoua),
YEYOVOG TOL QaveP®VEL OTL Yio. v oNUavTiKO moc0otd Tov dgiypotog, ot influencers
AEITOVPYOVV MG TOPOTNPNTEG TNG EMKOUPOTNTAG, POPEic VEwV Taoemv og pndda, lifestyle,
poiovTa N aodnTiky. AkohovBel n andvimon «AnAn tepiépyeion pe 19,4% (14 droua), mov
(QOVEPMVEL 0L TEPIOCOTEPO  OMOCTAGIOTOMUEVT], OYEOOV TOONTIKY OYEGN: TO KOWO
napoakorovdei tovg influencers oyt amd Bovpacuo N euToTOcHVY, GALG 0O EVOLOPEPOV Yia
NV €KV TOVG, TOV TPOTO {ONG TOVG N} TOV AVTIKTLTTO TOVGS, Y®PIC Vo L1oBeTEL 1] Vo AAANAETIOPA
OVCL00TIKG e TO TTEpLexOpevo. Téhog, povo 5,6% (4 dropa) dSnAdver 6Tt Tovg akoAovdel emeldn

EUTIGTEVETOL TN YVOLUT| TOVG,.

14. Ou pihol/ouvadepoi oag ennpedZovtal anod Toug idloug influencers mouv apakoAoubeiTe;
72 anavtAoeLg

30

28 (38,9%)

24 (33,3%)
20

10 12 (16,7%)

2(2,8%)



To peyoahdtepo moGOoTd TV OamovINoe®V eviomiletal oty ovdétepn otaon «3 - Ovte
CLULPOV® / 00TE dPOVDY, pe 38,9% (28 dtopa). AkohovBel n amdvinon «4 - Zopeovoy, 1
33,3% (24 drtopa), mOCOGTO MOV QAVEPAOVEL MG EVO ONUOVTIKO HEPOG TOV OEIYLOTOG
avtihappaveror kovd onueia eTppong Le ToV KOvovikd tov mepiyvpo. Movo 2,8% (2 dropa)
IMADVEL «5 - ZOUPOVD amOAVTOY, EVIGYDOVTOS TNV ATOYT OTL ) TANPNS TAVTIOT ENLPPONG GTOV
KOW®VIKO KOKAO elvar omdvia. Q6td660, suvuroAoyilovtag Tig anavinoelg 4 kat 5, BAémovpe
¢ 1o 36,1% (26 dtopn) cLUE®VEL GUVOAIKA OTL O PIAOVGLVAdEAPOL EMNpedlovTal omd TOVG
idrovg influencers, diapopemdvovtog pa a&loAoyn Téon cOUTTOONG EVIOS KOWVMVIKOY OUASmYV.
Avtifeta, 16,7% (12 dtopn) amaviovv «2 - Aweovoy, eveo 8,3% (6 dtopa) dniover «1 -
Awpovo amdAvTon, cuykevtpdvovtag £va 25% (18 dtopa) mov amoppintel TV VIAPEN KOWVNG

EMPPONG.

15. NiwBeTe OTL gival "KoWwVLIKOG Kavéovag” va akoAouBe(Te TIC AyopasTIKES TACELS TIOV
pow8BouvTal amno influencers.

72 anavtioeLg

30
28 (38,9%)

20
19 (26,4%)

10 12 (16,7%)

10 (13,9%)

To peyaAdtepo mocootd, 38,9% (28 dropa), amovid «1 - Alapoved amdAvtoy, ekepaloviog
EexdBapn Gpvnon oy éa Tmg N cvuudpewon pe Tig taoelg tov influencers amoteiet
KOWMVIKT VTOYPEMOTN 1 Kavova. e cuvdvacud pe 1o 26,4% (19 droua) mov emaéyel «2 -
Aweovdy, dtopopeavetal o 1.oyvpr Tistoyneio 65,3% (47 drtopa) mov dev Bewpel mmg
VTOKELTOL G€ KOWMVIKY 7ieon va okolovbel dca mpowbodv ot influencers. H ovdétepn
andvinon «3 - Ovte GLUEOVD / 0VTE dlPOVO» cvykevipovel 16,7% (12 dropa).Avtibeta,
13,9% (10 dropa) amavtd «4 - Zvpeovoy kot 4,2% (3 dtopa) «5 - ZopHeove amdlvtoy,
dwpopedvovtag cuvoAkd €va 18,1% (13 dtopa) mov aicBdvetar OTL VIAPYEL KOWVOVIKY|

npocdokia 1 wieon va evBuypappileton pe t1g téoelg Tov tpowbovv ot influencers.



16. Eival onpavTiko yla 04g va PolpdleoTe TIC AYOPACTIKEG EUTIELPLES TIOU TIPOEPYOVTAL ATIO

npotdoelg influencers pe aAhoug.
72 anavtioeLg

30

20 22 (30,6%)
18 (25%) 18 (25%)

10
9 (12,5%)

Ta 600 peyoddtepa m0GOGTd KOTAypdpovTal 0TS AnovInoEls «1 - Alapovd amdAVTo» Kot «2
- Alpovoy, pe 25,0% (18 dtopa) n kabepio. Zvvolwkd, 50% (36 dropa) oSnAmdvouy 0Tt dev
Bewpov onuavtikd vo potpalovtot TEtoleg eumelpiec ne AAAOVG, KATL TOV LTOONADVEL €ite
ECMOOTPEPELN GTNV OLYOPUGTIKT) TOVS CLUTEPLPOPA E1TE AVTIGTAOT TNV KOWMOVIKN EMIOEEN TOV
emhoymv Tovs. H ovdétepn otdon «3 - OOTE CLUPOVD / 0VTE SUPOVDY» CLYKEVIPOVEL TO
HEYOAVTEPO HEPOVOUEVO TOG0GTO, 30,6% (22 droua). Ao v GAAN TAgvpd, 12,5% (9 dropa)
anovid «4 - Zopeovor, eved 6,9% (5 dtopa) OmAdvel «5 - ZUUOOVO AmOALTON,
CLYKEVTIPOVOVTAG £ve. cLVOMKO mocootd 19,4% (14 dropn) mov Ppioker onuoviikd va

Hotpaletat TIC EUTELPIEG TOL TPOEPYOVTAL 0o TIC TpoThoels Tmv influencers.

17. Exw Tov €AeyX0 TNG andQaong KoL va ayopdow €va Tpolov, avefapTHTwe TNG TIPS Tou oTay
npoteivetal ano influencer.
72 anavtioeLg

20 20 (27,8%)

15 16 (22,2%)

14 (19,4%)

10

To VYNAOTEPO TOCOGTO KATOYPAPETAL GTNV ATAVINON «4 - Zopeovdy, pe 27,8% (20 droua),



axolovBovpevo amd 10 «5 - Zopeove ardlvtoy, pe 20,8% (15 dropa). Zvvolkd, éva 48,6%
(35 dropa) dnAddvel 0Tt dotnpel tov TANPN N GYEAOV TANPT EAEYXO TNG OYOPOCTIKNAG TOL
amoPaoNc, aveEapTNTOG TIUNG, oKOu Kt OTav 1 Tpdtoot poipyetal amd Evav influencer. H
ovdétepn otdon «3 - OOte cvueeved / 00te dlapwvmd» cuykevipavel 19,4% (14 dropa),
QovEPOVOVTAG Lol Lepida mov doev givar BERoan Yo 1o o0 ennpedleTon omd T cHGTOOT EVOG
influencer 6tav vapyel K66TOG, N AvayvOPilel TG 0 EAeYYOG dev glvar TavTa 6TadEPOG, QALY
umopei va eEaptdtat amd 10 TPoidv, T GLYKVPIN N T UV TOV TPOTEVOUEVOD TEPIEXOUEVO.
2mv avtifen mhevpd, 22,2% (16 dtopn) amavrodv «2 - Awweovodr, eved 9,7% (7 dropa)
Inrodvouy «1 - Atpovd amdivtor, pue cuvolkd mocootd 31,9% (23 dropa) mov avayvopilet
o n emppon tov influencer pmopel va peidoel tov Eheyyd TOVE, OKOMO KOl OTOV 1) TIUN

amotelel KaBoploTikd Tapdyova.

18. Exete alofavOel OTE OTL N AMOWPAON va ayopddeTe KATL TIow poTelve evag influencer dev

nrav d1kn oag;
72 anavtioeLlg

@ Na
® Oy

To 66,7% (48 droua) T@v CLUUETEYOVTOV amovTd «Oyyy, SNAdVovTag 0Tt dev £xel aucBavOel
TOTE MG 1 AYOPOSTIKN TOL amdPacT Oev NTOV S1KN TOV, OKOpO Kot Oty avty Paciotnke o€
npotaon influencer. Qotoco, éva 33,3% (24 dropa) amovtd «Nov, Tapadeyouevo 0Tl Exel
aic0avOel mmg N amdEacn ayopds dev NTOV TANP®S O1KN TOV, AOY® TNG EMOPACNG TOL AOKNCE

évag influencer.



19. AwBdavopal OTL PTopw va aLoAoynow EMAPKWE TIC TIPOoTAcelg Twy influencers mpoToL
arnopaciow yia ayopd.

72 anavtioeLg

30
27 (37,5%)

20
20 (27,8%)

10

10 (13,9%)

6 (8,3%)

To peyoddtepo mocootd evromiletar oty ovdétepn amdvinon «3 - Obte copPOV® / oVTE
Swpovoy, pe 37,5% (27 dropa), ovep®VovTag TS TOALOT CUUUETEYOVTEG deV eKQPALOVY
EexdBopn oryovpld oVTE OUMG Kot Ap@IeBiTNOoT Yo TV IKavOTNTA TOVG Vo a&loAoyolv 6mGTd.
Qot6c0, N Oetikn Thon vIEPIoyvEL GLVOAKE, KaODS T0 27,8% (20 dtopa) amavid «4 -
SopPovoR, kot 1o 12,5% (9 dtopa) «5 - Zvpeove aroivtoy. Mall cuykevipavouy 1o 40,3%
(29 dropa), MOV SNAMVOLV CAPY EUTIGTOGUVI] GTNV KAVOTNTE TOVS Vo a&OAOYOUV TIg
npotaoelg tov influencers, mpwv mpoywpricovv oe ayopd. Avtifeta, 13,9% (10 dropa)
IMAdvouy «2 - Alaeavoy, kot 8,3% (6 dtopa) «1 - Alapovd amdAvTay, LLe GLVOAKO TOGOCTO

22,2% (16 dtoua) mov apgiBdilovy 1| amoppintovy TV 13 6TL A10A0YOVV ETOPKDG.

21. Exete apakoAovBnoeL oto apeABov Kdrolo live streaming event rov dlopyavwenke amno
influencer;

72 anavtioeLlg

@ Na
® Oy

H mAeloynoio tov coppeteyoviov, 58,3% (42 dropa), amavtd «Oywv, dnhovovtag 6t dev £xet



GUUUETAGYEL TOTE GE TETOLOL TUTOL YNPLOKT EKONA®on, evd 41,7% (30 dropa) amavtd «Noaw,

dnAdvovtag 0Tt £xel TopakorovOncel tovAdyiotov éva live streaming event aro influencer.

22. EXETE TIPOXWPNOEL O ayopd TPolovTog Katd tn diapkela live streaming event rou
dlopyavwenke amno influencer,;

72 anavtioeLlg

@ Na
® Oy

Y

H ocvvtputtikny mietoynmoio 90,3% (65 dtopa) amavtd «Oyw, MAGVOVTOS TMG dev €XEL
ayopdoel Toté mpoidv Kotd ™ dwdpketa live event influencer, eved poig 9,7% (7 dropa) tov
CUUUETEYOVTOV amovTd «Noawy, INAdvVovTag 0Tt £XEL TPAYUATOTOMGEL 0yOPA TPOIOVTOC KOTA

) dudpketo evog live streaming event aro influencer.

23. Moo ouyvd KAveTe £peuva yld poiov Tou poteivetal amod influencer mpiv poBeite oe
ayopd;
72 anavtAoeLlg

@ Noré

@ Mepikéc popéc
APKETEG POpPEG

@ MoAv ouyva

@ Navia

4

To peyaddtepo m0c0010, 43,1% (31 dtopa), ONADVEL OTL KTLAVTO» KAVEL EPELVA TTPLV OLYOPAGEL

npoiov mov wpotdbnke oo influencer. AxolovBel n emhoyn «uepikég popécy, e 22,2% (16
dropa), kol «moADy ovyvéy, pe 15,3% (11 dropa), dStupopedvovtag pali pe v katnyopio

«mivton Eva tocooto 80,6% (58 drtopa) mOv TPOYUATOTOEL GLGTNUATIKA 1| GLYVA KAToL



HOPOY €PELVOG TPV TNV TEAKN ayopooTiKy amdeacr. H amdvinon «opketés @opécy
ovykevipovel 13,9% (10 dropa), GavepPOVOVTAG L0 TLO TEPIGTAGLOKT] GTACT], XWPIG OUMS Vo
etvar adrapopn. Téhog, povo 5,6% (4 dtopa) amavtodv «motéy, dSNAmvovtag OtL dev Kdvouv

Kapio amoAVTOS EpELVA TPV TNV AYOPd.

24. Ouinfluencers £xouv uTtoXpE€waon va TiPowBoLY BLWOLUES TIPAKTIKEG Kal TpolovTa.
72 anavtioeLg

30

26 (36,1%)

20 21(29,2%)

14 (19,4%)
10

6 (8,3%) 5 (6,9%)

To peyoddTePO TOGOGTO GUYKEVIPAVETOL GTNV amdvinon «4 - Zvuewvoy, pe 36,1% (26
dropa), ko akoAovdel 10 «5 - Toppovod arndivtoy pe 19,4% (14 dropa). Mall cuykpotovv
éva 55,5% (40 droua) mov motevel 6Tt ot influencers £yovv NOK voypémwon vo Tpowhohv
Budoipeg TpaxTiKéS Kot TPoidvTa, £1Te G TPATLTA Y10l TO KOWO TOVG, £ITE MG POPEIS EMPPONG
nov ennpealovy palikd v katavalmtikny kovAtovpa. To 29,2% (21 dropa) emiéyet «3 - Ovte
CLUPMVOD / OVTE OOPOVD», KPUTAOVTAG 0OVOETEPT 6TAOT. AvTiBétmg, 8,3% (6 droua) SnAdvovv
«1 - Alpove andivtay, eved 6,9% (5 dtopa) anavtodv «2 - AlQovdy, GLYKEVTIPMOVOVTIS £VOL

15,2% (11 dropa) mov dev Bewpei 6t1 ot influencers éyovv tétolo voypéwon.



25. H BLwolpoTNTA £XEL ONUAVTIKA d1A0TACH OTA polovTa mou poTeivouy ot influencers Tov
akolouBeite.

72 anavtioeLg

40
30 32 (44,4%)

20

10

10 (13,9%)
6 (8,3%)

4 (5,6%)

To peyaAbTeEPO MOGOGTO OMOVTNGEMY GUYKEVIPMVETAL OTN HEGT 0VOETEPT otdon «3 - Ovte
CLULPOV® / 00TE JPOVOY, ne 44,4% (32 dropa). Tt Oetikn mhevpd, 27,8% (20 dtopa)
amovIovy «4 - Zopeovoy, eved 8,3% (6 dtopa) INAGVOLY «5 - ZUHEOVEO amOALTOY, LLE TO
oLVOAMKO BeTikd TOoc00TO v eThvel T0 36,1% (26 dtopa). Xtnv avtiBetn mievpd, 13,9% (10
dropa) MAdvouy «2 - Alpovody, evad 5,6% (4 dtopa) amovtodv «1 - Aleoved amdAvToy,
dapopeavovtag Eva apvntikd cvvoro 19,5% (14 dropa) mov Bewpel mog n ProcipudTo

anovotdlel oxedov TANPG amd To Tpoidvta mov Tpoteivovtal oo influencers.

26. Zag ennpedlel eva pnvupa Buwolpoetntag oe live streaming i avaptnon influencer yia va
ETUAEEETE €va TIPOTOV.

72 anavtioeLg

40

34 (47,2%)

30

20

14 (19,4%)

10
11 (15,3%
10 (13,9%) (15,3%) 3 (4,2%)

To vynAdTEPO m0G06710, 47,2% (34 dropa), emhéyel TNV ovdétepn otdon «3 - OVTE CLUEOVD
/ 00TE OOPO®VD», DTOSEIKVOOVTOG TG OYEOOV 01 UIoO1 CLUUETEXOVTEG OeV eivan BEPatot av To

pvopo Broctpudmrag ennpedlel OVCIUCTIKA TIG ETAOYES TOVG, 1] EVOEYOUEVMS TO KPIVOLV avd



TEPIMTOON, OVAAOYO HE TNV TEICTIKOTNTO TOV TEPIEYOUEVOL 1) TN @VGON TOL TPOIOVTOG.
Apvntikn otdon ekepdlet o 19,4% (14 dropa) pe v andvinon «1 - Alw@ove amdivToy, Kot
axoun 13,9% (10 dropa) pe «2 - Alapovoy, dStapopedvovtog éva ovvoro 33,3% (24 dtopa)
oL Oewpel TG Eva VL PLOcUOTNTOG 0gV EMNPEALEL TV AYOPOCTIKN TOVG ETIAOYT. XTOV
avtinoda, 15,3% (11 dropa) OnAdvel «4 - Zopeovoy, eved Hois 4,2% (3 dtopa) emdéyet «5 -
ZOUEOVA amolvToy, cuykevipovovtag HOAG 19,5% (14 dtopn) mov avayvopiler Betikn

EMPPOT TOV UNVOUATOG PLOGIUOTNTOS OTIG AYOPOOTIKES TOVG OTOPAGELG.

27. OLinfluencers ToOU EMUKEVTPWYOVTAL O BLWOLHA TIPOLOVTA eival TILO AELOTILOTOL.
72 anavtAoeLg

30

20 22 (30.6%) 23 (31,9%)

18 (25%)

7(9,7%)

To peyaidtepo mocootd, 31,9% (23 dropa), amavtd «3 - OvTe CLHPEOVED / 0VTE SLPOVDY,
YEYOVOS TOV POVEPMVEL TGS Y0 EVOL GNUAVTIKO TUN LA TOV detypatog 1 Procipodtnta and povn
g ogv gyyvaton aglomotio. H emdoyn «2 - Awwpovoy cvykevipovetl 30,6% (22 dropa), evad
9,7% (7 dropa) Onimdvouv «1 - Alapovd amdivtoy, OLpopedVoVToS Eva GuVOALKO 40,3% (29
dropa) mov dev Bempel 0TL 1 evacyOAnon pe Pidcipo tpoidvra kabiotd Evav influencer mo
a&omoto. v avtiBetn mhevpd, 25% (18 dropa) amavtodv «4 - Zopeomvo» kot poig 2,8%
(2 Gropa) «5 - Zopeove andivtey, dapopedvovtos va Betikd mtocootd 27,8% (20 dtopa)

OV GLVOEEL TNV EVACoYOANON UE Prociuotnta pe avEnpévn aélomoTtio.



28. Eivat Bavo va cuppetdoyete o€ live streaming event yla ayop€g oto JEAAOV.
72 anavtnoelg

@ Eaipetikd atmibavo
@ Apketd amibavo

© Aiyo mBavé

® Mdavo

@ oAU mBavo

To 43,1% (31 dropa) oniovetr «E&apeticd anibBavoy, kot emmiéov 19,4% (14 dropa) emréyet
«Apketd aniBovoy, pe 10 GLVOAMKO TOGOGTO amdPPYN G va ayyilel To 62,5% (45 dropa). H
emhoyn «Atyo mBavoy cvykevipavel 23,6% (17 dtopa), Tov QOVEPMVEL LEPIKN ETIPVAAEN:
TPOKELTAL YIOL GUUUETEYOVIEC TOV, OV KOl OEV €YOLV copn TPoOBeon vo eumAaxovv, Ogv
ATOKAEIOVY EVIEADG TO EVOEYOUEVO, TOOVOV 0V TO TTEPLEXOLEVO Elvar eEPETIKE GYETIKO LLE TOL
EVOLLPEPOVTA TOVG 1 AV LILAPEEL 1oYLPO KIVNTPO (.. OMOKAEICTIKY] EKTTWGT, SLYOVIGUOG,
drdpactikdtTTa). AVvtifétmg, povo 12,5% (9 dropa) nidvel «ITiBavdr», ko 1,4% (1 dtopo)
«IToAd mBavdy», cvykevipovovtag cvvoAlka 13,9% (10 dtopa) mov PAémovv Oetikd

ovupetoyn oe live streaming event pe 6komd v ayopd 6to LEAAOV.

29. MNooo emnpeddel n Jwvtavr enidelen mpoiovtwy (fashion hauls) Tnv mpoddeon cag yia ayopd
o€ OUYKPLON PE Pia avdptnon ota social media;
72 anavtAoeLlg

@ Kabohou
® Aiyo

ApKeTA
@ MNoiu
8,3% . .
@ Napa oAl

To 29,2% (21 dropa) amavtd «Apketd», pavepavovtog 01t oxeddv 1 otovg 3 ocvppetéyoveg
Bpioketl ) Covtavn enidelsn TpoidvImV To TEIGTIKY KOl EMOPUCTIKN OO Lol ATAT] avapTN o).
Qot6c0, éva onuavtiko 20,8% (15 dropa) oniover «KabBdriovy, Bewpaviag mwg n {oviavn

emidelEn dev emnpedlel kaBOAOL TV TTPOBEST Yoo ayopd CLYKPITIKA HE pia avaptnon. H



anavinon «Atyo» xoataypdeet 27,8% (20 dtopa), KOTAOEKVOOVTOG [0l EAOPPLA, TEPIGTAGLUKT)
enidpaor, Sl OVCLUGTIKN UETATONION GTN OTACY] TOL YPNOTH. LTNV 7o OeTIKN AKpPN TOL
eaopatog, 8,3% (6 dropa) dnrlovovy mwg ennpedlovtal «I1apa morvy, eved 13,9% (10 dtopa)
emiéyouv «IToAdy, dapopedvovtag éva cuvolkd 22,2% (16 dropa) mov Bewpei T (ovtavn

eMIOE1EN 1010TEPA ATTOTEAEGLLATIKT) KO TEIGTIKT).

30. Molo Bewpeite ONUAVTIKOTEPO XAPAKTNPLOTIKO yia evav influencer mou dtopyavwvel live
streaming; (eTUAEETE OUO)

72 anavtioeLg

AuBEVTIKOTNTA 95 (76,4%)

Emkoivwviakég BeEI0TNTES 39 (54,2%)

ZuyvoTtnTa avapTioewv/streams 9 (12,5%)

ApeTOTNTA PE TO KOIVO 41 (56,9%)

Oocov apopd toug GLVOLAGHOVS, TO VYNAOTEPO TOG0GTo, 37,5% (27 droua), emhéyel Tov
ocuvdvacud «AvBevtikdtro Kot AUEcOTNTO HE TO KOWO», VTOONA®VOVTAG OTL Yo
TeEPLoGOTEPOLG amd 1 oTovg 3 CLUPETEXOVTEG, 1 OANOVI] TPOGOTIKATNTO Kot 1 avOpdTIvn
o0VIEGT GE TPAYLOTIKO YPOVO AmOTELOVY TOVG dV0 TOUAMVES oG emttuynuévng live mapovaoiog.
Axorovbei pe 34,7% (25 dropa) n emhoyn «AvBevtikotnta kot Erovoviakéc 6e&lotregy,
KOTAOEIKVOOVTAG OTL KoL TTOAL 1] LOEVTIKOTNTA TOPOUEVEL ATOPOLTN T, OALYL QLT T QOPA GE
ovvdLACUO pE TNV KavOoTnTo Vo, dtayelpileton Kaveig Tov Adyo, va eEnyel, va KpaTd evolapEpoV
T0 Kowd Ko vo kafodomyet duvapikd g pon moapovsioonc. H emhoyn «Emkowoviokég
de€10tteg Kot Apesotnta pe 10 kKowvd» cvuykevipovel 15,3% (11 dropa), delyvoviag 0Tt yia
KAmowovg M avbevtikdotnto dev givar amdAivtn mpovmodeon, epdcov o influencer eivan
EMKOVOVIOKA OLVOTOG Kol purmopet va dtotnpel evepyd d1dAoyo pe toug Beatég tov. Avribeta,
Ol EMAOYEG OV TEPIAAUPAVOLY TN GLYVOTNTA avapTHoE®V/Streams kotaAopupdvoovy pukpd

1060014, OAeg 610 4,2% (3 dropa avd cuvoLOCUO).



31. Mota eivat n nAkia oag;
72 anavtnoelg

® 18-24
@ 25-34
® 35-44
©® 44+

To peyoddtepo TOGO0TO AviKeL 6TV NAKLaKT opdda 25-34 gtdv, pe 68,1% (49 dtopa), Kt
OV AMOKAAVTTEL TG TO iy o GLYKPOTEITAL KLPIWG OO VEAPOVG EVIIAIKES TTOL OVI)KOLV GTN|
AEYOUEV «yYMOLOKT YEVIA OPUNG evnAtkioongy. H opdda 18-24 etdv cvykevipmver 19,4%
(14 dropa), éva mocoatd Oyl apeAntéo. Téhog, 1 nhkiokn opdda 35-44 etdv avtioTolyel o€

6,9% (5 dropa), evd o1 44+ etwv o€ 5,6% (4 dropa).

32. To gUAo oag:

72 anavtnoelg

@ Avdpag
@® luvaika
@ Ao

210 mapdv delypa, n TAEOYNPIL TOV CUUUETEYOVTOV givarl yuvaikes, e mocootd 75% (54

dropa), evd ot dvopes EKTPoc®OTOVV LOAS 25% (18 dropa).



33. H eknaidevon oag:
72 anavtnoelg

@ AcutepoBabpia
@ MavemoTnuiakn
@ MeTamruyiakn
@ AMn

H mieroyneia tov cvppeteydviov dwbétel petantoylokn eknaidevon, pe 47,2% (34 dropa),
evad aAro 40,3% (29 dropa) £xovv OAOKANPOCEL TAVETICTNUIOKES GTOVOEG, GUYKPOTMOVTOS £VOL
ovvolko 87,5% (63 droua) pe avotepn N avotarn eknoidevon. H mapovsio porg 5,6% (4
dropa) pe devtepoPdOuia ekmaidevon kot 6,9% (5 dtopa) oty katnyopior «AAAN» Ogiyvel 0Tt

YOLUNAOTEPO LOPPMTIKE EMITEDO VTOEKTPOGMTOVVTOL GTO JETY L.

Descriptive Statistics — MO o¢ ab&ovea cepd

N Minimum Maximum Mean Std. Deviation

8. Eivar onpavtici n ovbevrikdtnto koun 72 1 5 3,92 1,097
nowdtta evog influencer.

10. Eivor onpavtiki n yvéoon kot gpmepio 72 1 5 3,79 1,100
(credibility in field) evog influencer.
24. Ou influencers éyovv vmoypéwon va 72 1 5 3,51 1,138
Tpo®Bodv  PLOCIIEG  TPOKTIKEG KoL
TPOTOVTOL.
12. H ovpPatotro tov influencer pe mv 72 1 5 3,29 1,093
ewdva evog brand ennpedlet v mpddeon
c0g va ayopGoete To  SpnuCOHEVO
TPOTOV.

17."Ex® tov €Aeyy0 TG amdoong pov va. 72 1 5 3,28 1,292

ayopdo® v mpoidv, aveEopThTOg TG
TG tov  Otov  mpoteivetol oo

influencer.




19. AwBdvopor  6tt  pmopd va 72 1 5 3,22 1,103
a&lOA0YOm ETAPKAG TIG TPOTAGES TMV

influencers mpotov anopacicw yio ayopd.

25. H Pwowdmra €xet onuovikn 72 1 5 3,19 973
S100TAOT GTO TPOTOVTEL TOV TPOTEIVOLY OL

influencers mov axolovbeite.

14. Ot pilovovvaderpoi cog 72 1 5 3,06 977
emnpedlovtat amd Tovg idrovg influencers

OV TOPAKOAOVOEITE;

7. Ou influencers Bonfodv omv 72 1 5 3,06 1,232
avoKkGAoym  VEOV  mTpoidvimv  Tov

ToUPLALOVY GTIG AVAYKES HLOV.

27. Ou influencers mov emikevtpdvovton 72 1 5 2,81 1,016
o€ Puvoipa Tpoidvra ivar o a&lomoTtot.

9. Eivat onpavtiké 0 mAnfog tov 72 1 5 2,81 1,043
akolovbov evog influencer.

26. Xog emnpedler  éva  pnvopo 72 1 5 2,71 1,080
Bwowodmrag oe live streaming 1

avaptnon influencer yw va emihéEete éva

TPOTOV.

6. Ou yvopes tov influencers pe 72 1 4 2,61 1,001
empedlovy  OToV  KOAV®  OyOPOOTIKEG

EMAOYEG.

16. Eivar onuovtiké vy gobg vo 72 1 5 2,51 1,199

HOPALESTE TIG AYOPUOTIKEG EUTELPIES TTOV

npoépyovton and mpotdoels influencers

pe GAlovg.

5. Ou influencers omotehodv a&domoteg 72 1 4 2,39 ,865
TYEg TANPOPOPIoNG.

15. Nuobete 6T givor "kowvwvikég 72 1 5 2,18 1,214

Kovovag" vo akoAovOEiTe TIG 0yOpooTIKEG
tdoelg mov Tpowbovvton and influencers.
19. Awbdvopor  6tt  pmopd va 0
a&lOL0Yom ETAPKAG TIG TPOTAGES TMV
influencers tpotov aro@acicm yio ayopd.

Valid N (listwise) 0

2TV KopLen TOV HEGOV Op®V cuvavtdpe v tpdtacn «Eival onpavtikn n avbeviikdtnto kot
n mowdvtta evog influencer» pe MO 3,92 ka1 TA 1,097, katadeikvhovtag 1GXvpn Guvaiveon
g N avbevrikdétra eivor BepeMadong oéio otnv avtidnyn Tov Kowov. ARECHG HETH
akohlovBei n yvoon ko gumepia pe MO 3,79 (TA: 1,100), otoryeio mov evioyvel v eKdva
€vOG KOVOU oL amolNTd TEKUNPIOUEVOLGS, AEIOTIGTOVG dNULOVPYOVG TEPLEYOLUEVOL LE YVIOLO,
yvoon otov topéa Tovg. H TA kot 6Tig 600 TepTdoelg LITOSEKVOEL LETPLOL OLOKVLLOVGT), dpa
L0 OPKETO KON YPOLLUN OKEYNG XOPIG 1010UTEPES AVTIQAGELS.

Axolovbei n ppdon «Ot influencers £yovv vroypémon va TpowBolv Prdoiues TPAKTIKES Kot
npotovroy pe MO 3,51 kou TA 1,138, pa évoeién 0t vdpyel amodoyn yio TNV TePPAAlOVTIKY
TOVG €VOVVT, OAAL KO TOLTOXPOVO CUAVTIKY] O10pOPOTOINGoN AmdOYeE®Y, KOOMG 1 avénuévn

TA @avep®dvel TG eV GLUPM®VOVYV OAOL MG TPOG TN PaPOTNTA 1] TNV AVAYKOIOTNTA QLTS TNG



evivvng.

O1 endpeveg Tpotdoeig — 6nwe 1 ovuPototnta influencer pe brand (MO 3,29, TA 1,093) ko
aicOnon erléyyov ayopaotikng amodgacng (MO 3,28, TA 1,292) — tomobetodviot Kovid 6Tov
0VOETEPO AEova, pe VYNAN TA. AvTd amOKOAVTTEL EVPELD SLOCTOPA ATOYEMV: KATOL01 VIdmOoLV
avemMPEacTot, AALOL avayveopilovv 1} Kot LTOGLVEIONTO aodEYOVTOL TOV eTnpeactd. H vynan
TA o devtepn mepintmon gival YOpOKTNPLOTIKN Y10 ECOTEPIKES GVYKPOVGELS OVAUESO GTNV
avTIANYN TPOCMTIKNG VTOVOUIOG KOl GTN GUYVE L] GUVELINTH ETPPON TOL ACKEITOL omd
TPOGMOTO KOLPOLG GTO SLUOIKTLO.

O endpevol pécot Gpot meptotpépovtat yop® amd 1o 3,00, amokaAVTTOVTAS L0l ETKPATOVCH
ovdeTEPOTNTA GE (NTNHOTA OTTMG 1 EMLPPON TOL TTEPPAAAovTOS (Pilmv/cuvadélpwv) (MO 3,06,
TA 0,977), n avakdloyn véwov mpoiovieov péow influencers (emiong MO 3,06, oAAhd pe
vyniotepn TA 1,232) ko n aicOnon wavotntog a&toldynong tov npotdoswv (MO 3,22, TA
1,103). H ocVykMon autdv Tov anavincemv mpog T HECN KAILOKO CMUATOO0TEL TWS OV
emkpatel EekdBapn cvpewvia ovte amdppy”n, aAAd pdAAov pa Kotdotaon eAeyyOpuevng M
EMAEKTIKNG EUTAOKNG e To pawvopevo tov influencer marketing.

KoBmg ot pécot 6pot peidvovTal, TopaTnPOVLE TNV OTOSVVALMOGT] TNG EUTIGTOGVVIG KOl THV
evioyoon tov okentikiopov. H mpdtaon «Ou influencers mov emkevipdvoviol og Prdoio
npoiovta ivon mo a&omiotony (MO 2,81, TA 1,016) deiyvel tog to privopa g Ploctpudtntag
dev apkel amd puoévo tov Yoo va evicydoel v aflomotia, 10img étav to Kowd evtomilel
EVOEYOLEVES TPOGTOMGELS 1) EMLPAVELNKT] ¥p1iom Tov Opov. To 1810 1oydel yio v avtinyn o1t
0 aplBuog Tov axolovBwv amotedel onuavtikd kprrnpro agordynong (MO 2,81, TA 1,043) —
TPOPAVAGS, TO KOO OMOGTACIOTOIEITOL AtO TOCOTIKOVS OEIKTES Kol TPOTIUE TOLOTIKA KPITHP10,
OT®G M ALOEVTIKOTNTO KOL 1) EUTEPIQL.

H enidpaon unvopdrtov wcomrag og live 1 post Exet yapmio MO 2,71, emiPepfardvoviog
ot pévo vrd mpovmobécelg ennpedlel v TpodBeon ayopds, Kot Kupiwg dTav cuvodeveTat amd
aiocOnua aglomotiog Kot Oyt amAmg amd pnropikn. XaunAotepa akoun, n epdon «Ot yVOUES
tov influencers ue emmpedlovv otic ayopactikéc emhoyécy pe MO 2,61 (TA 1,001)
VTOOMADVEL YEVIKT] OMOGTAGLOTOINGT OO TNV AMPOKAAVTTY) EMPPON: TO KOWO €ite dev BEAeL
va mapadeytel 6tL ennpedleTal, £ite OVIMG AVTICTEKETAL GE XEPIOTIKE TEPLEYOLEVOL.

[dwaitepa yopunAog eivar o0 MO yia v avaykn KOwomoinomg oyopasTIK®Y EUTEPLOV ond
influencers (2,51, TA 1,199), yeyovog mov amOKOADTTEL TOC TO KOWO OvTIAAUPBAVETOL TIC
ayopEC OVTEC MG ATOUIKY, Ol Kowmvikny TTpaén. To amokopOQmUe TNG ETPUANKTIKOTNTOG
Kataypaeeton oTig teAevtaieg 000 petaPantés: «Ou influencers amotelobv a&dmoteg mnyéc

nnpoeopnoney (MO 2,39, TA 0,865) kot «Nudbete 0Tt elvar kowvmvikdg kavovag vo



axoAovbeite Ti¢ Thoelc mov Tpowbovvton amd influencersy (MO 2,18, TA 1,214). H younin TA

oTNV TPAOTN TEPIMTMOT OELYVEL GYETIKN OPOPMVia 6TN dvoTioTia, v n vynAn TA ot debtepn

ONA®VEL OTL OV KO O TEPLIGGOTEPOL ATOPPITTOVY QLTIV TNV KOWMOVIKN THECT), KATO101 EVOEXETAL

va TN Plodvouv, aKOUN Kt av 0EV TO TOPAUOEYOVTOL OVOTYTAL.

4.2 Yvoyetioelg

IIpwv amd v epunveio Tov ovoyeticemv, onuewdvetol 0tt ot petafintéc Credibility,

Sustainability, Expertise, Popularity, Social Norm kot Behavioural Control amotehodv

ovvbetovg deikteg mov mpoékvyav amd Toug MO Tov GUVOAOL NG KAIpOKOG TOL &lye

onpovpynOet yia avtéc.

Correlations

12. H 18. ‘Exete 22. ‘Eyete
29. 1660 cvppatotnTo ooOovOet TPOYWPNGEL
emnpealet n 11. 'Eyete tov influencer moté ot n [ ayopd
28. Eivoar = (ovtavi emidedn  oicbavOel He TV ewova  amodeaon vo - 21. ‘Exete  mpoiovtog
mhavod Vo TPOIOVIOV TOTE OTL 1oL £VOG brand = ayopéoete mopakorovdficel  Katd m  23. [Iéco cvyva
ovppetdoyete  (fashion  hauls)  mpotaon emnpedlel v kG mov  oto  maperBov  Swapkew live  kdvere  épevva
3 live v mpobeor cog  omd npobect) oG TPOTEWVE KATO10 live = streaming Y Tpoidv mou
streaming vy oyopd oe influencer Vo oyopdoete  évog streaming event event OV TMPOTEIVETAL OO
event Yo obykplon pe o frov 0 influencer oV Sopyavodnke  influencer mpwv
ayopég oT0  avaptnon ot avoinfig 1 Swenuilopevo  dev Ntav ~ dopyavdonke ond mpoPeite oe
uéAhov. social media; VIEPPBOAIKY;  TPOTOV. S cag; ano influencer; influencer; ayopas;
Credibility Pearson 342" 3927 .093 4607 -.135 .079 .169 245"
Correlation
Sig. (2-tailed) .003 .001 439 .000 .259 511 .155 .038
N 72 72 72 72 72 72 72 72
Sustainability Pearson .085 .253" -.094 .187 .022 .025 .090 227
Correlation
Sig. (2-tailed) AT6 .032 431 116 .857 .832 453 .055
N 72 72 72 72 72 72 72 72
Expertise Pearson -.078 JA11 -.152 .029 .023 -.054 .004 125
Correlation
Sig. (2-tailed) .516 .354 .202 811 .847 .655 .976 294
N 72 72 72 72 72 72 72 72
Popularity Pearson .099 .028 .081 178 .015 -.005 -124 .065
Correlation
Sig. (2-tailed) .409 .817 .501 135 .901 .969 .298 .587
N 72 72 72 72 72 72 72 72
Behav_Control Pearson .208 .077 -.108 -.069 .148 .042 -.030 .080
Correlation
Sig. (2-tailed) .080 521 .367 .562 .216 727 .805 .503
N 72 72 72 72 72 72 72 72
Social_Norm Pearson .158 -.145 -101 267" -.232" .056 -.097 -.085
Correlation
Sig. (2-tailed) .185 225 .397 .023 .049 .642 419 478
N 72 72 72 72 72 72 72 72
**_Correlation is significant at the 0.01 level (2-tailed).
*. Correlation is significant at the 0.05 level (2-tailed).
Ot ovoyetioelg g petaPintg "Credibility" (avtiinmt) aélomotio tov influencer) pe o



oelpd amd Pacikég UETAPANTEG TNG KOTOVOAMTIKAG GULUTEPLPOPAS OVAOEIKVOOLV  LE
EVILTIOGLOKY KabBapotnta tov Kaboplotikd podrlo mov dwudpapatilel 1 eumoTocHvy otV
emppon tov influencers. H 1oyvpdtepn cvoyétion eviomileton avapecsa oty aSlomiotio Ko )
petafAnt g cvppotdtroc tov influencer pe v eikdéva tov brand (r = 0.460, p < 0.001),
YEYOVOG TTOL VTTOONADVEL TOG OGO TEPIGGOTEPO AVTIAOUPAVETOL TO KOVO OTL LITAPYEL OPYOVIKY,
avBevtikn tavtion avdpecsa otov influencer Kot To TPoidv 1 TV etoupeia mov Tpowbei, 1660
nePlocoTEPO TOV Bewpel kol agidmioto. H cvoyétion ovt) amokoAdmTel 6Tl T0 KOO OgvV
apkeitol oy oot 1 TN ONpoPMa evdg influencer, aAld divel peydAn onupocio 6to av o
GLYKEKPLUEVOS TPO®ONTG «KOALAED LE TNV csBnTiky, TiS a&ieg Kot To Vpog tov brand. Otav
oVTO TO TOIPLAGHA AEITEL, 1] EUTIGTOCVVY] LEWDVETOL, OVEEAPTITOG GALDV TAPAUETPOV.
Emniéov, n aglomotio oyetileton OeTikd Kot oTaTIGTIKA onpavtikd pe tov fadud otov omoio
emnpealetor n tpdOeon yua ayopd amd tn Lovrov enidelén npoidvtwv (fashion hauls) oe oyéon
pe wa anAn avaptnon (r = 0.392, p = 0.001). To gdpnuo owtd evicyvel v dmoyn 6Tl N live
Kol QUECT TAPOLGIOGT TEPLEYOUEVOL, OTaY LITootnpiletar and Evav agldmioto influencer, £xet
avénuévn TECTIKOTNTA Kot KavotnTo ToAnone. H eumiotoovvn gaivetonr va gvioyvel v
OTOTEAEGLOTIKOTITO TOL O10OPACTIKOD LOVTEAOL TPODONGNGS, KAOMDS TO KOWO AmOdEXETAL TV
emidelEn og mo avBeVTIKN Kot AyOTEPO EMTNOEVUEVT ATV TTPOEPYETOL OO TPOGMOTA TOV KPIvEL
®G EMKPIVY).

Inuavtikn elval eniong n Betikn ovoyétion avdapesa oty aSlomotio Kol v Tpdbeon TV
KOTOVOAMTAOV VO GUUUETACYOLV o€ live streaming events e OyOPOOTIKO YOPUKINPO GTO
péAlov (r = 0.342, p = 0.003). To gopnua avtd deiyvel mwg n vmapén aglomotiog Ot Lovo
av&avel TV TPEYOLGO OTOOOYY| TEPLEXOUEVOL, OAAA Aettovpyel Ko TPOPAEMTIKA Yo
HUEALOVTIKY] GUUTEPLPOPA, EVIGYDOVTOG T O1AOECT] TV YPNOTAOV VO EUTAOKOVV EVEPYA LE VEQ,
TO GUUUETOYIKE LOVTEAL yM@lakoD eumopiov. Me dAha Adyua, évag influencer mov Bempeiton
a&1omiotog dev ennpedlel povo TV mapovsa TpdOeon Yo ayopd, aAid dnpovpyel kot BETIKN
oTdoN améVavTL 6€ LEAAOVTIKE S100PACTIKA SLOPNUICTIKA TEPPAAAOVTAL.

E&iocov onuovtikn eivon ko 1 cvuoyétion pe ) UETAPANTA TS «GLYVOTNTOG EPEVVNTIKNG
CLUTEPLPOPAS TPV amd TNV ayopd mpoidvtogy (r = 0.245, p = 0.038). ITapott mo acbevig, n
OTOTIOTIKG ONUOVTIKY ovTh oxéomn oeiyvel 01t 660l amodidovy vymAn a&lomoTit GTOVG
influencers teivouv mapora oLTE Vo KAVOLV EPELVA TPV AYOPAGOLV, KATL TOV EVIGYVEL TNV

|l

EIKOVOL €VOC "KPITIKOV OAAG OEKTIKOV" KaTOVOA®MTY. Agv mpoKeLTO Y100 TOONTIKO KOO, OALA
Yoo dTopo. OV EUMIGTEVOVTIOL OAAG OEV OpovV GKplTa: TO TEPLEYOUEVO TV aSlOMIGTOV
influencers Aertovpyel ®©¢ a@oppr] Yoo TEPUTEP® dlepedvnot, Oxl ®G OGUECT EVIOAN

KATovAA®oNG.



AvtiBétmg, ol ovoyetioelg ¢ aflomoTiog He TIC apVNTIKES EUmEPIEC amd VTEPPOAIKES 1)
avaAnOeig mpotdoelg (r = 0.093, p = 0.439), kabn¢ kot pe Vv aicOnon 6Tt 1 ardPACT| AYOPIS
dev nrav Sk Toug (r=-0.135, p = 0.259), givor adVVOES Kol GTOTIGTIKG [T GNUOVTIKEG. AVTO
delyvel 6t 1 a&lomiotia dev oyetileTon dueoca pe v aicnon eomdnong N andAelog EAEYYOV
— N, avtiotpoea, 0Tl 600l Bewpovv évav influencer a&lOmioTo, cVVNO®G dev vimBouv OTL
emnpealovtot vepfolikd 1 xwpig cuveidnon.

O1 ovoyetioelg delyvouy Tmg 1 aE0moTio AE1Tovpyel WG PACIKOG UNYOVIGHOG OLIUEGOLAPTONG
HeTaEL Tov Tepteyopévou TV influencers Kot TG KATOVOAMOTIKNG amoOKplons. Aev ennpedlet
pévo to av kdmolog Ba ayopdoet, aALd Kot TO TAOS B aAANAETIOPAGEL LE TO TEPLEYOUEVO, TOGO
evepyd poro Ba mailel oty epunveia Ko 0modoyn TOV UNVOUOTOS, Kot Katd Toco Ba cuveyioet
VO GUUUETEYEL GE UEALOVTIKG TEPPAAAOVTA YyNeLokng TpomOnong. To kowvd, emopévmg, dev
etvar maBnTcd: alloroyel, emdéyet, eEléyyxel — pe v aSlomoTio vo omoTeAEl TOV KUPLOTEPO

KOTOAVTN Y10 T dNUovpyic ouolacTIKNG oxéong avapesa otov influencer Kot Tov KOTOVOA®TY.

Yn00gon AmodeikvieTal  ATOTEAEGHA TG £PEVVAC

H ovlBevrikoTnra kv 1 mwowotnre Not MO 3,92 + 1oyvpn| Oetikn| thion

emnpedlovv TNV EUMOTOOVVI] OTOVS OTIG OOVTIGELG

influencers.

H ovpporétnte petald influencer kon  Not MO 3,29 + woyvpn cvoyétion

brand ennpealel v Tp60Oeon ayopdc. pe mpdOeom ayopdgs (r = .460, p
<.01)

O influencers £yovv woyvpn empponp O MO 2,61 + 50% apvnrikeg

OTIC OYOPUOCTIKES OMOPAGELS TOV OTOVTAGELS, Oelypa SuoTioTiog

KOTAVOAOTOV.

H onpogiria (mi0oc akorov0mv) Oy MO 2,81 + 40,3% amoppintovv

avéaver v aflomotio  €VOG mAN00g aKorAovOmV

influencer.

H puwopétntae ote mpotewvopeve Mepikdg MO 281 vy oa&lomotia

APOIOVTO EVIGYVEL TNV 0ELOMTIOTION TOV Biooyov influencer + piktég

influencer. GTAGELS GTO UMVLLLOL



O koTavoAMTEG SLoTNPOVY TOV £heyy0  Mepikmg MO 3,28 + vynAq tomikn
™me anmopaong ayopac otTayv AOKALOT], SlooTOPd amdYE®V

apoteiverol am6 influencer.

H yvoon ko gprepio Tov influencer Not MO 3,79 + evpeia coppovia pe
ennpealer v aflomotia TOL. ™V 0E0moTio AdY® Yvodong
O KowveVIKoi KOKAOL enpedlovy amd Mepikmg MO 3,06 + ovoyétion pe social
KOOV TIS 0YOPUOTIKES EMAOYES HEG® norm (r =.267, p <.05)
influencers.

H lovroviy mapovcioon mpoidviov Nt MO 3,29 + ovoyétion pe
(n.y. fashion hauls) emnpealer mo enidpaon fashion hauls (r =
évtova amé avapnon. 392, p<.01)

H 9dmepén pPuoocipov pnvopatog O MO 2,71 + ikt amodoyn,
emnpedler v 7po0eon ayopdc. ouvvolikt| arndppyn 33,3%

KE®AAAIO 5: XYMIIEPAXMATA

5.1 Zvinton

H nopovca épevva diepedhivnoe Toug unyovicovs pécsm tv onoimv ot social media influencers
emnpealovv (1 dev ennpedlovv) TV AYOPACTIKY] CUUTEPLPOPL, £0TIALOVTOS G TOPAYOVTEG
Ommg M ovbeviikdoTnTo. KOl TOOTNTA TEPLEYOUEVOD, T Yvadon/eumeipio (expertise), 1
ovpPatotnta influencer—brand (brand fit), n onuogiria (followers), n PiwoiodTa, O1
Kowmvikol KOkAot (social norm), o avTiAnTtog ELeyyoc cvumeprpopds (behavioural control) kot
n enidpaon tov live mepieyopévou (m.y. fashion hauls). Ta amoteAéopata mpokdmToLY OO
delypor N=72 wor  oavoAvOnkav pe TEPLYPOPIKY) OTOTIOTIKY, TOPUYOVTIIKT] OVAALOT

(PCA/Varimax) ka1 cvoyetioeilg Pearson.

g 6,TL 0pOopA TO TPAOTO £PELVNTIKO pOTNLA («Xe oo Babud 1 avbeviikdtnTa Kot 1) TodTNnTO
emmpedlovv Vv gumotochvn otovg influencers;»), Ta evprpato deiyvovv 0Tt 1 awBevTiKOTNTA
KOl 1 TOOTNTA OTOTELOVV TO Mo 6Tafepd amodektd kprtnplo a&tordynone. H mpdtaomn «Eivar
onuavtikn 1 awbevtikdtnTo Kot n Todtnta £vog influencery kataypdeel Tov VYNAOTEPO PHEGO
6po (MO=3,92), vrodnrAdvovtag evpeio. GLUP®VINL OTL O GLYKEKPYEVOG TTAPAyoVTaS ivor
OepeMdong ywoo v eumotoochvn. Avtd evbBuypaupileton pe 1 oiebvn Piploypapio mov

ovvoéel Vv aglo/moldtnTo Tov PUNVOROTOG Kot TNV avTIAnmT) aflomotio pe v avamtuén



eUmoToovVNG Tpog to branded content kot Tov dnpovpyd (Lou & Yuan, 2019). TTapdAinia,
etvar onuavtikd 6t oto 1010 delypa N yevikn OMAwon «Ot influencers amoteAovv a&lOTIOTEG
YEC TANPoeOPNoNG» eppovilet yapnAdtepo péso 6po (MO=2,39), croryeio mov vVTOINA®VEL
TG, av Kot 1 avbevtikdtto Bempeital W0ovikd Kprtiplo, dev HeETaPPAleTon avTOHOTH CE
YEVIKELULEVT EUTIGTOGUVY TPog Tovg influencers g kotnyopia. H avtipaocrn avth ivon kpiowyun:
10 Koo {Ntd avbeviikdmto, Opmg Tontodxpova dotnpel EMQPLAGEELS Yoo TOV pOLO TOV

influencer w¢ «myn TANPoPOHPNONG», THUVAS AGY® EUTOPIKOTOINCNG TOL TEPIEXOUEVO.

To devtepo epeuvnTiKd epdTpa («Z€ oo Pabpd n cvpPatdtnra petald influencer kot brand
emnpealel v Tpoddeom ayopdc;») emiPePfardveral ioyvpd. H dniwon 611 «H cvpfotdmmra tov
influencer pe v ewdéva evdg brand emmpedler v mpoOBeon GOC VO OYOPAGETE TO
Srpnubopevo Tpoidvy £xet MO=3,29 kot mapdAinio TpokOTTEL IGYVPY| BETIKT GLOYETION TG
afomotiog (Credibility) pe t petafint) tov brand fit (1=.460, p<.001). H oyéon avtm
VTOOMNADVEL OTL TO TAIPLOGLLO OEV AetTOVPYEL LOVO G aoONTIKN AeTToUEPEL, OAAL MG EvOEEn
OPYOAVIKNG GUVOESTG TOL UEIDMVEL TN OVCTIOTIO Kol EVIGYLEL TNV TEOTIKOTTO. To gdpnua
Bpicketon og cvpewvia pe ™ PPproypoaeio tov endorsement, 6mov to product-endorser fit
ouvoéeTal e VYNAOTEPT amodoyn, TavTion kot mpdBeon ayopds (Schouten, Janssen, &
Verspaget, 2020). H cuykekpipuévn épevva, o100, TPOocHETEL Lo TPAKTIKY S1UCTACT: GTO
EMNVIKO ynorokd meptPdArov tov delypatoc, To fit paiveton va amotelel kO a&lomoTiog,
onAadn Otav amovcldlel TO TOPLOCUM, 1) EUTIGTOGUVY] HEWOVETOL oveEdptnta amd GAA

otouyeia.

>10 1pito gpevvnTikd gpdTua («Ze moro Pabud ot influencers ennpedlovy TIG AyOPACTIKES
ATOPAGELG TOV KOTAVOAWMTAOV;») T0 amoteAécpata deiyvouy meplopicpuévn enppon. H tpotaon
«Ot yvopeg tov influencers pe emnpedlovv 0tov Kdve ayopaoTtikés emloyécy Exet MO=2,61
KOl KOTOYPAPETOL VYNAO TOCOGTO OPVNTIK®OV OTAVINGE®Y, TO OMOl0 OTO KEIUEVO
OMOTEAECUATOV EPUNVEVETAL MG EVOEIEN Ovomiotiag. Avtd doev avoipel 0Tt ot influencers
cuupdriovy oe dradikacieg OTmG N avakdAvym Tpoidviwv (.. «Bonbodv oV avakdivyn
vémv potdvtawvy MO=3,06), aArd delyvel 6Tt 1 petdfaon amd v £kBeom/evolapépov otV
TPOYLOTIKY] amO@acT ayopdg oev eivan dedopévn. H dtapopomoinomn avtr cuvdéetor e TO OTL
01 CLUUETEXOVTEG €fval € PeyAAO TOGOGTO VEaPNS NAMKING Kot LYNAOD HOPPOTIKOD EMTESOV
(87,5% mavemomnUoK)/LETATTUYLOKY), OTOEID TOL GLYVA GLVOJEVETAL OO VYNAOTEPN
KPLTIKN OTAON amEVAVTL GE EUTOPIKA UNVOLOTO. € avTumapdfeon, peréteg Onmg twv Djafarova

& Rushworth (2017) éxovv Bpet 1oyvpoTepT EMPPOT| G veapd Kowd, 10img Otav ot influencers



exAapPdavovtal o¢ «owkeion Kot a&romiotol. H mapovca epyacio vmodeikviel 0Tt vt 1 6YEon
dev etvan kaBoAkn kot mBavov e€aptdtat amd To TANIG10, TOV KOPEGUO TEPLEYOUEVOL KOl TNV

TPOCSAAUPEVOVGa KPLTIKOTNTO TOV KOWVO.

To térapto epevvnticd epotnua («Ilog emnpedlel n dSnpoeiriia, SnAadn To TA00¢ axorlovbwv,
™V avtiinmy a&lomiotia;») dev vrootnpiletat amod ta dedopuéva. H mpdtaon «Eivar onpovtikd
10 TAN00G TV akoAovOBwV evog influencer» £xel oyetikd younAd péco 6po (MO=2,81) «au,
oLVOAIKd, M vobeomn 6Tt o1 followers avéavouv v aélomotia amoppintetan. EmumAéov, 1
petafintn Popularity dev epoavilel otatiotikd onpoviikég cvoyetioels pe tig eEetalopevec
CUUTEPLPOPIKES/GTACIOKEG UETOPANTEG oTOV Tivake cvoyeticewv. To oamotélecpa ovtod
gpyetol og evolapépovca aviumapddson pe svpruota 6tog twv De Veirman, Cauberghe &
Hudders (2017), mov deiyvouv 6tt 0 apBuodg followers pmopei va Aeitovpynoet oG KOVOVIKO
onpoa dMuoeiiog kot va ennpedost otdcels. H dtapoponoinon pmopet va opeiretor 6to 6TL 01
¥pNoTEG oNuepa elvar mo €SolKedWUEVOL e To. vanity metrics, v mlavotnta TEXVNTNG
SOYKOONG Kol TNV EUTOPIKN AOYIKN Tiow amd peydiovg Aoyapracpovs. 'Etol, oto mopdv
detlypa, 1 0E0AOYNON EOIVETOL VO LETAKLVELTOL OITO TOGOTIKOVG OEIKTES TPOG TOLOTIKA KPLTH P,

Om®G 1 OEVTIKOTNTA KOl 1] TEKUNPLOUEVT] YVAOOT).

To méunto epgvvnTid epdmua («Ze mowo Babud 1 ProoiudTnTo 6TA TPOTEWVOUEVA TPOTOVTO,
gvioyvel v avtinmty oéomotio tov influencer;») vmootnpileton pepikag. Iopott ot
oLUpETEYOVTEG ovayvepilovv T onpacio g Procipotntog og a&io (t.y. «Otinfluencers éyovv
VIoYPEWON VA TPowhoLV Pldciues TpakTikES Kot tpoidovion, MO=3,51), 1 onrlwon o611 «Ot
influencers mov enikevrpovovian oe Prdotipa tpoidvta eival mo agdmioton £xet MO=2,81,
delyvovtag OTL To sustainability positioning amd pévo 1oL dOev apKel yo vo TapdyeL
eumotoovvr. H swdva avt) eivar copfatm pe m Biprloypoeio yioo greenwashing, émov ot
woyVPoUol  PLOCIHOTNTAS UTOPOLV VO TAPAYOLV JVOTICTIOL OTOV  EKAQUPAVOVTOL ®C
emoavelaxoi 1 epyaietokoi (Delmas & Burbano, 2011; de Jong, Harkink, & Barth, 2020). Xto
mlaiclo Tov amotelecpdtov, mapatnpeitot eniong 0t 1 petofAnt Sustainability oyetileton
Oetikd pe to katd méco N {wvtavn enideldn (fashion hauls) ennpedler v mpdbeon ayopdc
(r=.253, p<.05), vmodnAwvovtag 0Tt 1| ProciudTNTO PIopel Vo Aettovpyel TEPIGGOTEPO MG
TAOIG10 oL eVioyLEL cuykekpluéva formats Kot AMydtepo MG aVTORATOG UNYOVIGUOS avénong

a&lomoTtiog.

To ékto gpevvnTikd epdTUO («Ze TOwo Pabrd 01 KATAVOAMTES O1TNPOVV TOV EAEYYO TNG

andpacng ayopdg Otav €vo mpoidv mpoteivetar amd influencer;») odnyel ce pepIKN



emPePaiowon. H 0MAwon «Exym tov éleyyo ¢ amdpacong Lov va ayopacm £vo Tpoiov... OTav
npoteivetor and influencer» €xet MO=3,28, pe vymAn TomiKy ] amOKAMGN, GPO LE GNUOVTIKY
dwomopd amoyemv. Tavtdypova, oNUOVTIKO TOGOoTO OnAdvel 0Tt pmopel va aglohoyel
EMOPKAOG TPOTOV amoacicel (MO=3,22), yopic Opmg avtd va givor kaboiko. H eikdva avtn
tapralel pe mm Osowpia g [Ipoypappatiopévne Xvumnepipopds (Ajzen, 1991), 6mov o
AvVTIANTTOC EAEYXOC UTOPEL VO AEITOVPYEL G PUNYAVIGUOC TOV «PIATPAPEL TNV EMIOPACT] TOV
KOWwovViKoh unvopotog oty tpdbeon. 'Eva evolapépov gvpnua givar 6tt n aglomiotio dev
ovoyetiletol oTaTIoTIKA pe TNV aicOnorn andielog eAéyyov i e€amdtnong (m.y. r=-.135 yw «n
amoeaom ogv NTav ikt povy Kot 1=.093 yio «avaAnOnc/vmepPoiikn TPOTAGN», UM CTULAVTIKA),
KATL TOV VTTOONAMVEL OTL 01 GUUUETEXOVTES Sl @PILOVV TNV EUTLGTOGVVI TPOG GUYKEKPIUEVOVG

influencers and T1g yevikotepeg epmepiec au@iBoriog 1 omd TV aLTOOVTIANYT EAEYYOL.

To éBoopo gpevvnTikd epdINUO («Xg O Pabud M yvoorn kot 1 eumepio tov influencer
emnpealel MV avTiAnmt oSlomotio Tov;») empPefoardvetor g otdon pe oyvpd tpomo. H
npotaon «Eivor onuavtikn n yvoon ko gumepio evog influencer» €xet vyniod puéco 6po
(MO=3,79) ko kataypdoetar 6t 66,7% tov detypotog Oempel T yvdon/eEedikevon amorlTmg
Kkpiown yw v gykvpdmra evdg influencer. Avtd cuvvhodetl pe v KAOGIKY KAipoke Tov
Ohanian (1990), 6mov 1 expertise amoteAei Pacikn didotacn aflomotiog tnyng. [lapdtt otov
nivoka cvoyeticewv 1 cuvhetn petafAant Expertise dev epavilel 10(vpEC GLGYETIOELS LE TIG
CLYKEKPIUEVES GUUTEPLPOPIKES EpOTNTELS (.. live cuppetoyn 1| ayopd oe live), 1 otdon Tov
Kowov gival cagng: 1 Yvaon Aertovpyel og KpLtiplo 160300 Yo va BewpnBei Evag influencer

a&10meTOG.

To 6ydoo egpguvnTikd epdTU («Z€ TO10 Pabd 01 KOvmViKol KUKAOL GLUVOLALOPPDVOLV TIG
ayopaoTikés emloyég péow influencers;») emPefordveron pepikadc. H oyetikr dMAwon
epopavilet MO=3,06 ka1 n Social Norm mapovoidlet Oetikr| cuoyétion pe ) petofAnt brand
fit/mpdOeom ayopdc (r=.267, p<.05). To edvpnua eivar couPato pe v TPB (Ajzen, 1991) ko
vrodnAavel 6T N emppon Tev influencers dev Aettovpyel «oe KeEVO», dALL EVTOG KOWVMVIKOD
mAoiciov: 6tav 0 KOKAOG evac aTdpov ektifetal otovg 1d10vg influencers 1 dtav vVLapyEL KOO
Ae€oY10/Th0N YOP® amd Tpoidvta, 1 Tpoheon ayopds pmopel va evioyvbel. Tavtoypova, M
Social Norm cvoyetiletatl apvntikd pe v aicOnon 0tL «n amdéeacn dev NTaV 01K povy (r=-
232, p<.05), xdtt mov pmopel va epunvevbel wg €£NG: OTOV 1 EMPPON TOL KOWMVIKOD
nepPaALovTog gival Tapovoa, To GTOHo pmopel vo aicBdvetar 0Tt 1 EMAOYY EVIAGGETUL GE

Kowd TAaic1o Kot Oyl 6T Tov eMPAAAETOL OmOKAEIOTIKA 0o Tov influencer.



To évato gpevvntikd epotua («Ze moto Padbud n {ovrovny Tapovcioon Tpoidoviwy ennpedlet
evtovotepa TNV TpdOeon ayopds oe oyxéon Le pa avaptnon;») vrootnpiletat. To péco eninedo
ocvpowviog ywoo v emidpacn tov fashion hauls/Cowvtavng emideiEne eivar MO=3,29 «au,
emumAéov, 1| Credibility cuoyetileton Oetikd pe v enidopaon tov live Evavrtt avaptnong (r=.392,
p<.01), evdd cvoyetileton Kou pe TV Tpdheon cvppetoyng oe live streaming events 6to uAAOV
(r=.342, p=.003). Avtd eivon cvvernég pe tn debvn Piploypaeia tov live commerce, 6mov 1
real-time oAAnAenidpaon, 1 KOWMOVIKY TOPOLGI0 Kot 1] OVTIANTTH aOEVTIKOTNTA EVIGYDOVY TV
EUTAOKN Kol TN CLUTEPIPOPIKN TTpdbeon. Epunvevtikd, 1o live gaiveton va Aettovpyel o¢
format mov «kepaiaomolel» v alomotio: OTOV VIAPYEL EUTIGTOCVVY], O ¥PNOTNG Elvar
nEPLOcOTEPO TPOOLIOG VO GUUUETACYEL Kol Vo EMNPeactel amd éva dadpacTtikd, Apeco

neplPaAlov.

Téhog, ot0 0éKkaTO gpeLVNTIKO gpdTNUA («Ze mowo Pabud M Vvmopén Prdciov PNVOLATOG
emmpedlel v TpoBeon ayopds;») ta amoteAéspata dsiyvouy 0Tt dev vapyel kabapr Oetikn
enidpaon. H oyetikn epdmon («XZag emnpedlet vo unvopo PLoctudtnTog. .. yio vo emAEEeTe
éva mpoiovy) €xet MO=2,71 kot n vdOeon OmMOPPITTETAL GUVOAIKA, LE CNUAVTIKO TOGOGTO
amoppyne. Avtd dlagpoponotel To sustainability message and tn sustainability as value: ot
oLUUETEYOVTES avayvopilovy T PLOSIUOTNTO G CNUOVTIKT S10GTACT], OL®OS OV ONA®VOLV OTL
éva unvopo Bloctpudtnrag apkel yio va Toug odnynoet o€ ayopd. H eikdva eivar coppotn pe to
QOVOLEVO TNG SVOTLGTIOG TPOG YEVIKOAOYOLG TPAGIVOLGS 1oYLPLCLOVG (green claims) Kot pe tnv
W0éa OTL Ol KOTOVOAMTEG OmOUTOVV TEKUMPI®ON Kol GUVETEL, OAMDG €vePYOoTolEiTal

OKEMTIKIGUOG,.

YVVOMKA, TO AmOTEAECUATO KOTOAYOUV OE TPEIS KEVIPIKES OlamoTdoels. [Ipdtov, o koo
a&lohoyel Kupilmg pe ToloTikd kprtipla (awbevtikdtnta, yvoon/sunepia, cvvéneio/fit) kot Oyt
pe petpkég mpoPoing (followers). Agvtepov, 1o brand fit Aertovpyel wg 16xLPOS TaPdyoVTOG
1660 Yoo v mpobeon ayopdc 6co kor Yoo v aSomotio. Tpitov, to live mepieydpevo
AVadEIKVVETAL MG 1oYLPOTEPO format Evavtt Tov oTaTKoD, KUpiMg OTaV 1) a&lomioTia eivot oM

TOPOVGA.
9.2 IIpaKTIKEG EMATAOGELG

Y& TPaKTIKO eMIMEDO, TOL EVPNUATA EYOVV AUEGEG GLVETELES Y10, Ta. brands kot Tovg influencers.
[Mpdta, n emdoyn influencer Ba wpénel va yivetan pe kprripro ™ cvpPotdmra influencer—

brand. H oyvpn cvoyétion petald avriinnmg agomiotiog kot brand fit deiyvel 6t 10 KOWO



avTIAOUBAVETOL YPYOPO. TIG OCLUPMVIEG KOl TIC EPUNVELEL MG £vOelEn Un owbeviikng
ouvvepyacioc. 'Etot, ou gtaipeieg mpelovvtal meplocdTePo amd cuvepyacieg OTOL LIAPYEL
ovvenng aioOntikn, oflokn kot Oepoatiky ovvoeomn, avii omd emAoyéc mov Pacilovran

TpwTicTm¢ o€ reach.

Agbtepov, M oTpoTNyIK TEPLEYOUEVOL Oao mpémer va  emevdhel omnv  evioyvon NG
avBevTikOTNTAG Kot TG TeKUNpimong. To kovd Tov delypatog deiyvel va omaltel ToldtnTo Kot
YVOOT], EVO TOVTOYPOVO TOPOUUEVEL ETPVAOKTIKO ¢ TPog To av ot influencers givon a&idomioteg
mYES mANPoPOpNong yevikd. Avtd onuoivel 0Tt mpoktikég Omwg EexdBopn OMAwon
OLVEPYOCLDV, O0PAVELD, TEKUNPIOON 1oYLPIoUOV (1010 68 Katnyopieg Onwe ProcuotnTa),
KOl OUVETEWD, OTO 1OTOPIKO TMEPLEYOUEVOL UITOPOVV VO, AELTOLPYNCOLY MG UNYOVIGHOL

OLKOOOUNONG EUTLGTOGVVIG.

Tpitov, Yo KOUTAVIEG TOV GTOXEVOVV GE EvEPYOTOINGN Kot petatponn (conversion), ta live
formats eaiveton vo Tpooeépovy cvykpitikd mAsovékTpa, Waitepa 6tav o influencer
Bewpeitar agldmotog. Avtd dev onpaivel 0Tt ta oTaTikd posts gival dypnota, aArd 0Tt To live
umopel va Asttovpyet og 6tAd10 emttdyvvong e Tpdeong ayopds, pe v tpobimdBeomn Oti dev

VTTOVOUEVETOL 1] EUTIGTOGVVI LECH VTTEPPOAIKNG EUTOPIKNG TIEGNC.

Tétaptov, 6cov agopd ™ Puwwoipwdmra, ta anoteAéopata dsiyvouv OTL éva amAd PrdoyLo
pnvopa dgv apket Yo va avéfoet Ty mpobeon ayopds, eved 1 PLocuoTnTa LTopel va EVIGYVoEL
mv aélomotion HOVo UHEPIKAOS Kot VO mpodmobésels. Avtd vmodetkviel OTL o1 PLOGIUES
KOUTAVIEG YPEALOVTAL CLYKEKPIUEVD, moAnBevoipa ototyeio kot cvvénewo oe BaOog ypdvov,

OAM®DG EVEPYOTOLEITOL O GKEMTIKIGUAC.
5.3 IIepropropoi Kol TPOTAGELS HEALOVTIKNG EPEVVOG

H épevva mapovcidlel opiopévovg cageig meplopicpovs. Ilpmdtov, to deiypo etvor pn
Tuyalomomuévo (convenience sampling) kol oxetikd pkpd (N=72), dpa n yevikevon tov
EVPNUATOV TTPENEL VA YiveTan pe mpocsoyr. Agvtepov, 10 dstypa €xel évtovn kAiom mpog Tig
yovaikeg (75%) kot to vynmAd popEOTIKO eminedo (87,5% TAVEMIGTNUIOKT)/ LETOTTUYIOKY]),
yeyovog mov umopel va ennpealel 1 otdon anévavtt otovg influencers, €101kd g mpog ™
SVOTIOTIOL KOL TNV OMOTIUNON TOV TOWTIKOV Kprtnpimv. Tpitov, n pHeAétn eival dl0TOpENKN

(cross-sectional) kot faciletarl e avtoavapopég (self-report), dpa dev UTopel v TEKUNPLOGEL



oTOTNTO. OVTE VO OMOTLTMGEL TANPWOG TNV TPAYUATIKY] OYOPUCTIKY) CUUTEPIPOPE (T.).

TPUYUOTIKE SESOUEVA AYOPDV).

Téhog, v pedloviikn é€pevva mpoteivovior téooeplg KatevBvvoews. Ilpotn, m ypnon
LEYOADTEPOV KO TTLO AVTITPOCHOTEVTIKMOV OEIYUATOV, LE 1GOPPOTIO PUAOV KOl EVPVTEPO EVPOG
NAMKihV/ekmaidevons, mote va e€etaoctel av 0 okentikiopdg mpog tovg influencers eivot
YOPOKTNPIOTIKO CULYKEKPUEVOV KOWMVIKOV OUdd®mV. AgOTEPN, 1N EQUPUOYT] HOVTEA®V
ToAvopounong N dopkdv eElomcemv (SEM) mote va eheyyBodv dapesorapnoeic (m.y. brand
fit — credibility — mpdBeomn ayopdc) kot aAinAemdpdoelg (moderation) pHeta&d peTofANTOV
6mwg to behavioural control kot to social norm. Tpitn, n evooUdTOON TEPOUATIKOD
oxedlacpov (m.y. live vs post, vynAd vs yaunAd brand fit, vynid vs yaunAd sustainability
evidence) yio a1tumon cvunepdopato. Tétaptn, n eotioon eWdwd o€ green claims, pe d1dKpion
avlpeco oe YeEVIKOAOYO PlOCo URVLOHO Kot TEKUMPLOUEVT Plocotnta, «OCTE Vo
arocaPnVIoTel TOTE 1 PLOCIUOTNTA EVICYDEL TNV EUMIGTOGVUVI] Kol TOTE EVEPYOTOlEL TNV

avtidpaon tomov greenwashing.
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