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BEBAIQXH EKITIONHXHX AIITAQMATIKHE EPTAXIAX

«Anlove vrevBova Ot To €pyo mov exkmoviOnke Kol TOPOLGLALETOL  OTNV
VTOPUALOUEV  OIMAMUOTIKY €pyacio, £YEl YPOUQTEL OmO €UEVO OTOKAEIGTIKG GTO
oOUVOAO TNG. Agv €xel vmoPAnbel ovte €yel eykpBel ot0 mMAaiclo kdmolov dALOL
LETOTTTUYIOKOV TPOYPAUUOTOS 1) TPOTTVUYIKOV TITAOL GToVvd®V, 00TE givan epyacio N
TUHOL EPYOCTOG KOO UATKOD 1 ETOYYEALLOTIKOD YOPOUKTHPO.

AnAove emiong 0Tl avagEPovTal KATUAAA®G GTO GUVOAO TOVG Ol TNYEG OTIG OTOTEC
avétpe€a yio TNV exkmoOvNnon ¢ ovykekpuévng epyacioag. Iapdapaon g avotépw
KOO ULATKN G oL £VOVVNG amotedel OVGUDON AGYO Y10 TV AVAKANOT TOV TTLYIOL LOLY.

Ovopoaten®vopo

Booiuikn Mév
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2TV OIKOYEVELD, OV



Evyapiotieg

Me ™V oAOKANP®ON NG SMAMUOTIKAG MOV gpyociag, aichdvopal tnv avaykn va
EKQPAC® TIG EIMKPIVEIS OV EVYOPIOTIEG GE OGOVE pe oTNPLEay Kot GuvEBOAaY GtV
0AOKAN PO VTG TG TPOooTAOELNS.

Evyapiotod tovg kabnyntég pe toug 0moiovg cuvepydotnko Kot T SIIpKELL TOV
OTOLOMV HOV YO TN YVOOT, Ta gpediopata Kol TN GLGTNUATIKY KOAAEPYELD TNG
Kptikng okéymc. Evyoplotd emiong T0ug GLUEOITNTES OV Yl TN CLVEPYOGin, TOV
dlhoyo kol TG eumepieg mov pag eEEMEav, kabmG Kol Yo TG QUAleG oL
dnuovpynOnkav.

[dwaitepn evyvopochvn opeihm ot AtevBovipia tov Tunpotdg pag, ko Pdikov, yio
NV ot TIKOTNTO Kot TNV €00VTNTA pE TIg omoieg BETel LYNAL aKAdNUATKA TPHTLTA,
OAAG Ko Yio TNV TPooNAmot ¢ ot dwackaiio Kot v épevva. H d1dbeon g va
Bonbd xatr va kaBodnyel 6Govg delyvouv 0VGLOGTIKO €VOlOPEPOV LIINPEE YO0 EPEVAL
ONUOVTIKO GTHPLYLLOL.

Oepuég evyaprotieg exkepdlm otov Kabnynt k. IToAAdAN yia v kabodrynon kot
M otpién Tov. O1 yVAGELS Tov, 1 aydmn Tov Yo T 01dacKaAio, 1 BTk TOV 6TAGN, N
TPOGITOTNTA TOv Kot 1M aélomoinon ovyypoveov pefddmv pabnong ovvéBaiav
KaBoP1oTIKG OTNV OKAONLOIKT] OV TOPELD KOl GTNV TPOGMOTIKTY HOL aVATTLED.

Evyapiotod and kapdidg tov o0luyd pov, Anuntpn, v v apépiotn vrootnpién,
TNV VTOLOVT KO TNV alYAmn) TOL G€ OAN TN OIIPKELN TV GTOVODV LoV, TTOL LoV £0MGAV
TN SVVAUT VO GUVEYIoW.

Téhoc, BéA® va evyaplot)ow Tovg yoveic pov. Tov matépa pov, yio T otabepn
Tapovcia, TNV OEOTPETELN KO TOV KOONUEPVO aydVa GPOVTIONG TNG UNTEPOS OV, M
omoio. mhoyel amd Metwmokpotopiky Exeviion (Frontotemporal Degeneration —
FTD). Kot untépa pov, yio v ayamn Kol v Tpocseopd pog {ong, mov pag didasov
T1L onuaivel owkoyévela. Avti 1 dadpoun Hov Epade OTL 1) ETYOVY, 1| OPYAVMOOT) KoL 1
oTHPIEN TOV avOPOT®V Pag LTOopoHV VO KAVOLV EPIKTO 0VTO OV HOotdiel adhVaTo.

Kietvovtag, Oan0ela va ekppdom v eKTiunon pLov tpog 6Aovs 6Govg aywvilovton
Kol TPO0dEVHGOLV VIO avTiEoeg cuvOnKkes. Ag unv Eeyvape o6t o va {ntape Pondeta,
otav ) ypewlopaocte, givorl mpdén dvvaung Ko OPYOTNTOS.
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o1 Bepameio

TOVTONOG OPLGLOGS / YP11O1) 6TO KEIUEVO

KAGd0g Tov HEAETA TOV TPOTTO LLE TOV OTOI0 0L TPAYLLOTIKOL
avBpomol Aappavovy amo@dcels VITd TEPLOPIGLOVGE, afefatdtnTa
KOl YVOOTIKEG LEPOATWEC.

H advvopio mAnpovg enelepyaciog OAmV Tav d100éc1UwOY
TANPOPOPLOV KATH TN Ay amdQaoTS.

O oyedlocpdg Tov TAoGiov PEca 6T0 0moio mapovcidloval ot
EMAOYEC Kot AopBAvovTal OmoPacels.

H pelét mpotipunong, Tposoyne, KvNTpv Kot oS0 0YNoNG
UEC® EPYOAEI®V VEVPOETIGTNING.

SVOTNUATIKEG OTOKACELS 0td TNV TLTIKA 0pBoloyikT| Kpion Kot
ondeoo.

Emloyég mov epapproloviat auTopaTo OTey T0 GTOHO dEV
mapepuPaivet evepyd.

SOUTEPIPOPIKES TOPEUPACELS EVOOUATOUEVES GE YNOLUKES
SEMAPES, EPOPULOYES 1) TAATPOPLLES.

H emidpoomn Tov tpdmov mapovsioong Hiag ETAoyng M
TANPOPOPIOG GTNV TEAMKN amTOPOCT).

NonTikég GLVTOUEDGELS TTOV LELDVOVV TO YVOOTIKO KOGTOG OAAG
pmopei va 0d1yodv 6€ GOAANATO.

"Hmo kaBod1ynon mpog o@éryles emA0YEG Y®PIG KATAPYNOT TOV

EVOANOKTIK®V.

Nontikn Ketnyoplonoinomn topv, £63MV Kol ATOPAGEDY GE
EMPEPOVG «AOYOPLIGLOVGY.

XpMoT VELPOETIGTILOVIK®Y EPYUAEI®V Y10 TNV KOTOVON G
avtidopaong o unvOLaTa, TPOIGVTA 1) VINPECIES.

Mikpn oAl 610 TAIG10 ETAOYNG TTOV eMNPedlel TpoPAéyia
TN GUUTEPIPOPE YOPIg KATAVAYKAGLO.

H mpotipnon yw dpeca opéin évavtt peyoidTepmv aAld
ULEALOVTIKDV OQEAELDV.

Bewpio mov deiyvet 6TL o1 AvOpwmotl otabpilovv Tig andAgieg
woyLpoTEPA ATd 160SVVALN KEPON.

Evioyvon g opatdtntog 1 TG Tpocoyng o€ éva epEbopa 1
AN POPOpioL.

"EXeyyog v mBavo voonpo Tpy omd Ty eLdvion

GUUTTOUATOV.

IkovotnTa avaGTOAMG TOPOPUACEMY Kt THPNONG LOKPOXPOVIDV
GTO V.

H emppon tov 11 Bempeitar cuvnBiopévo, avapevopevo 1
KOW®OVIKA 0TOdEKTO.

H ocvotpoartikny pnon Bepameutikdv odnyidv, aymyng Kot
WTPIKAOV CLCTACEMV.
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[TpoAnym / Prevention
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TA ZYMIIEPI®OPIKA OIKONOMIKA XTON XQPO THX
YI'EIAY, TEXNIKEX NEUROMARKETING & NUDGING

Ynpavtikoi Opor:

Svumepipopikd Owovoukd, Yyeia, neuromarketing, nudging, apy1tektovikn emAoyYNg,
Mym aroeacewv, TPOANYT, GVUUOPP®SN o1 Bepameia, dnuoOcla vyeia, YNELOKN
vyeia, TexvnT vonuooHvn, NOKY, KOTAVIA®TIKY] VEVPOETIGTIUN

Iepiinyn

H mapovoa epyacio egetdlel ™ cvopPoin tov Zouneprpopikddv OKOVOMK®OV GTOV
Ydpo G vyeiag, pe Wwaitepn Eueaor oTig teyvikéG Tov neuromarketing kot tov
nudging, kafd¢ kot 6Tov POAO TOV VEDV TEXVOAOYIDV KOl TNG TEXVNTNAS VONLOGHVNG
o1 JWUOPPOGCT GUYYPOVMV TOPEUPAcE®Y dNUOCIOG Kol KAVIKNG vyeiag. Apetnpia
™G HEAETNG amotedel M damicTwon 0Tl MOAAEG amopdcelg mov oyetilovtal pe v
TPOANYT, TOV EUPOAACUO, TN OTPOPT], T COUOTIKY AOKNGON, TI GCLUUOPP®GCT GTN
Oepameio Kot tn ypnon vaAnpecdV vyeing 0ev AapPavovtol amokKAEIoTIKG pe Paon
0pBoAoYIKOUG VTOAOYIGHOVG, OAAG emmpedlovtal amd YVOGTIKOVS TEPLOPIGHOVG,
oLVAICONUOTIKES aVTIOPACELS, GLVIOEIEG, KOWVMOVIKEG EMPPOES KAl OO TOV TPOTO LE
ToV 0010 dopeiton To TEPPAAAOV EMAOYNG.

>10 mhoiclo avtd, M epyacio avadEkvOEL OTL Ta ZVUTEPLPOPIKA OKovouIKd
TPOGPEPOVY Eva 101aiTEPA XPNOO BemPNTIKO Kol €POPUOCTIKO TANIGIO Yo TNV
KOTAVONON TNG CUUTEPLUPOPES TOV OTOUMV, KOl T GUYKEKPIUEVO GTOV  TOUEN TNG
vyelag. Méoa amd v avaivon evvoldv OTm¢ 1 TEPOPIGUEVN opbBoroyikoTNTa, Ot
EVPETIKOT KOVOVEG, O1 YVOOTIKEG LEPOANYIES KOl 1] APYLTEKTOVIKT EMAOYNG, KabioTaton
caQpES OTL 1) CLUTTEPLPOPA deV eEapTdTol LOVO amd TO TL YVOPILovV T ATOO, OAAG Kot
amd T MO0 TOV TopERPAALovTal avdpesa oty Tpdheon Kot oty Tpasn.

[MopdAinia, egetaletar n cOUPOAN TG KATAVOAMTIKAG VEVPOETIGTHUNG KOl TOV
neuromarketing otv xoTavonon Un CLUVENTOV UNYXOVIGHOV OV EXNPEALOVY THV
TPOGOYN, TNV avTiinym, v aloAdynon Kvdvvov Kot ) ANy aroedcewv. H peiétn
delyvel OTL 01 GYETIKES TEXVIKEG LmopovV va agtomomBovv kupimg yio ) Pertioon g
emKowmviag oe BEépata vyeiog Kot Tov GYEONGHOD EVIUEPOTIKMOV UNVOUAT®V, VIO
™V mpoHmOBeoT OTL M YPNON TOVG TOPUUEVEL EMGTNUOVIKA TEKUNPUOUEVY] KoL
de0vToAOYIKE 0profeTnuev.

[ownitepn éppaon divetar ot pappoyég tov nudges oty vyeio, Omog oty
TPOANYT], GTOV TPOGVLURTOUOTIKO EAEYY0, 6TOV gUPfolacud, ot GLUUOPP®GN G
Bepamneio Kot 0T ANYN KAMVIKGOV 0mo@dcev. YTootnpiletol 6Tt T€T01EG TapeUPAGELS
UTOPOVV VO GUUPAAOVY OVCCTIKA 6TN BEATIOOT TOV ATOTEAECUAT®OV VYELOS, 101mg
OTOV LEWOVOLV TN SOKNTIKY| TPLPY], ATAOTO00V SL0dIKAGIES, EVIGYDOLV TN GOENVELL
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™G TANPOPOPING Kol KOOIGTOOV TNV OEEALUY ETAOYN TO EDKOAT KOl TTLO EPAPUOCIUN
oV Kadnpuepvn {on.

Emniéov, n epyoacio e€etdler tov aviavopevo poAo TG ynoeuokng vyeiag, twv
NAEKTPOVIKOV GUGTNUATOV, TOV EPAPUOYADV KOL TNG TEXVNTNG VONUOGVUVNG, T OTToin
SELPVLVOVY CNUOAVTIKA TIG dVVATOTNTES EPOPUOYNG GLUTEPIPOPIKDOV TOPEUPACEDV.
Tavtdypova, OUOC, avadelkvOEL OTL | EVIGYLON TG ATOTEAECUATIKOTNTOG GLVOSEVETAL
amd ALENUEVES OMOITNOEL, OC TPOG TN OWPAVELDN, TNV TPOCTUGIO TPOCMITIKOV
dedopévamv, T dtkooshvn Kat T Becikn Aoyodoaia.

YUVOAIKA, T €Pyaciot KOTAANYEL OTO GULUTEPAGHUO OTL TO ZVUTEPLPOPIKE
Owovopkd, To neuromarketing kot to nudging pmopodv va amoTteAEGOVY OVCIUGTIKO
CUUTANPOUO GTOV GYESOGUO TOAMTIK®V KOl VINPECIOV VYEING, EPOcOV ePapudlovat
LLE EMGTNHOVIKY TEKUNPI®OT), NO1KY TPoGOoYT Kot 6o TPOSAVATOMGLO o1 Berticoon
1660 TNG ATOUIKTG OG0 Kol NG ONUOGLg vyeiog.
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BEHAVIORAL ECONOMICS IN HEALTH SECTOR:
NEUROMARKETING AND NUDGING TECHNIQUES

Keywords:

Behavioral Economics, Health, neuromarketing, nudging, choice architecture,
decision-making, prevention, treatment adherence, public health, digital health,
artificial intelligence, ethics, consumer neuroscience

Abstract

This thesis examines the contribution of Behavioral Economics to the field of health,
with particular emphasis on neuromarketing and nudging techniques, as well as on the
role of emerging technologies and artificial intelligence in shaping contemporary public
and clinical health interventions. The starting point of the study is the observation that
many decisions related to prevention, vaccination, nutrition, physical activity, treatment
adherence, and the use of health services are not made solely on the basis of rational
calculations. Instead, they are influenced by cognitive limitations, emotional reactions,
habits, social influences, and by the way in which the choice environment is structured.

Within this context, the thesis highlights that Behavioral Economics provides a
particularly useful theoretical and practical framework for understanding health-related
behavior. Through the analysis of concepts such as bounded rationality, heuristics,
cognitive biases, and choice architecture, it becomes clear that behavior depends not
only on what individuals know, but also on the barriers that intervene between intention
and action.

At the same time, the study explores the contribution of consumer neuroscience and
neuromarketing to the understanding of non-conscious mechanisms that influence
attention, perception, risk evaluation, and decision-making. It argues that these
techniques can be used primarily to improve health communication and the design of
informational messages, provided that their use remains scientifically grounded and
ethically bounded.

Particular emphasis is placed on the application of nudges in health, including
prevention, screening, vaccination, treatment adherence, and clinical decision-making.
It is argued that such interventions can contribute substantially to improving health
outcomes, especially when they reduce administrative friction, simplify procedures,
enhance the clarity of information, and make beneficial choices easier and more feasible
in everyday life.

In addition, the thesis examines the growing role of digital health, electronic
systems, applications, and artificial intelligence, which significantly expand the
possibilities for implementing behavioral interventions. At the same time, however, it
demonstrates that increased effectiveness is accompanied by greater demands regarding
transparency, personal data protection, justice, and institutional accountability.

Overall, the thesis concludes that Behavioral Economics, neuromarketing, and
nudging can constitute a meaningful complement to the design of health policies and
services, provided that they are applied with scientific evidence, ethical caution, and a
clear orientation toward improving both individual and public health.
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EIXAT'QI'H

AVTIKELPEVO KOl oNpacio Tov OEpaTog

H vysio anotedel éva amd to onuaviikdtepa nedia avOpdmivng andpaong, kabmg ot
EMAOYEG IOV TN SLUHOPPAOVOLY EMNPEALOVV OVGLACTIKG TOGO TNV OTOUIKT EuNUEPin
000 Kol TN GLVOAIKT Agltovpyia TV cvotnudtey vysioc. [Topd ) dwpkn Tapaywyn
EMOTNUOVIKNG YVOONG Kot TNV avénuévn dafecdotnta TAnpoeopnons, n oebvig
BiBroypapia deiyvel 6tL 1 yvodorn and povn g 0ev apkel TAVTOTE Y10 VoL 00N YNOEL GE
0 OPEMPES 1 o 0pBoAoYIKES EmMA0YES. AvtiBeTa, TOAAES amoPdoelg Tov oyeTilovTon
pe v vyeia yopaxtnpilovror omd Eva ETILOVO YAOUO OVAUESO GE ALTO TOVL TO ATOLOL
avayvopilovy wg cwotd 1 emBuuntd Kot 6€ AVTO TOV TEMKE TPATTOLV.

To ydopa avtd oev pmopel vo epunvevBel emopkdg poOvo pe Opovg EAAEYNG
minpoeopnons. Ot avBpomor emnpedlovior  amd  YVOOTIKOVG TEPIOPIGHOVG,
oLVAICONUOTIKES aVTIOPACELS, GUVNOEIEG, KOWVOVIKEG EMPPOES KL OO TOV TPOTO LUE
TOV 07010 OPYUVAOVETIL Kol Topovctaletol 1o mepBdAlov emhoyne. Me dAla Adyia, ot
amo@aoelg vyeiag 0ev AapPavovtal vd cuvinkeg TEAELNG 0pBoroyiKOTNTOS, OAAL PHEGOL
o€ TPOYHOTIKA TAicwo afePotdtnTog, ¥povikng mieons, KOTMoNG Kol TEPLOPIGUEVTS
npocoyns (Kahneman, 2011; Thaler, 2016).

Méoa oe avtd T0 TAIGO, TOL ZuUTEPIPOPIKA OKovopukd avadelyOnkav ¢ éva
wlitepa yOVIHO SEMOTNUOVIKO 7edio, TO OmOi0 EMEPEL VO YEQLPOGEL TNV
OKOVOUIKY] Bempio Pe TNV YuyoAoyio Kot TIG EMOTAUES TG CLUTEPIPOPAS, LLE CTOYO
L0 TTO PEAAGTIKN KOTAVOTNGT] TOL TPOTOL LE TOV 0moio o1 AvOpwmot amopacilovv 6
mpaypoatikég ouvonkes. H e£€MEn aut| anékmnoe dwitepn onpacio 6Tov yOPO G
vyelag, Omov M AMOCTACT, OVAUESO OTO YVOOTIKA €MOLUNTO KOl GTO TPOUKTIKG
epapuolopevo sppaviCetal cuyva pe Wwitepn Evioon.

Y& avth ™ Bdon, n évvola tov hudge ( ®Onon ), n apyrrekroviky emhoyig (choice
architecture), n copoAn ™G KATOVOAMTIKNAG VELPOETIGTHUNG (consumer neuroscience)
Kot Tov heuromarketing, oALd ko i av&avopevn onuocio TS YNELIKNG TEXVOAOYIaG
KOl TNG TEXVNTNG VONUOGUVNG, £X0VV OOUOPPAOGEL £voL VEO TAAICIO KOTAVOMONG Ko
oyxedopov mapeppdoewv vyeiog. To mAaiclo avtd emtpénmel ) petdfoon amd o
AOYUKT OANG EVIUEPMOTG TTPOG L0 AOYIKN O CTOYEVUEVOV, MWV KOl EVOEYOUEVMS
AmOTEAEGLOTIKOTEP®V TapeUPhce®Y, o1 omoieg Aapfdavovv vmdym Oyt udévo To
TEPLEYOLLEVO TNG TANPOPOPiaG, OAAL Kot TOV TPOTO Le TOV 0010 vt TposAappdvetar,
emeepydleton ko petorpéneton oe ocvumepieopd (Thaler and Sunstein, 2008;
Plassmann et al., 2015; Thaler, 2016).

H onuocio tov Bépatog evioybetar akdun meptocdTEPO OO TO YEYOVOS OTL OL
oLYYPOVES TOMTIKEG LYElDG KOAOVVTOL VO OVTILETOTIGOVY GUVOETEC TPOKANGELS:
aLEAVOLEVO POPTIO YPOVIMV VOST|LAT®V, avayKn evioyvong e TpdAnyng, Pertioon
™G ovppdpemonsg ot Bepameio, aflomoinon YnEKOV LVANPECIHV LYElOG Kot
TOVTOYPOVI TPOGTAGIN TNG CVTOVOUING, TNG WIMTIKOTNTAG KOl TNG 160TNTOC. YO vt
™V €vvola, 1M HEAETN NG OXE0NG OVAUESH OTO ZLUTEPLPopkd Owovopukd, oTo
nudging, oto neuromarketing Kot oTiG Véeg TEYVOAOYiEg Oev amoteAel OomAMG
QKON UOTKT ACKN O], 0AAG GUVOEETAL AUESO LLE TOV GVYYPOVO GYESOCUO TOMTIKMV Kot
VANPECUDOV VYELOC.
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YKomOg TNG EpYaciag

YKoTAG NG TapoVcag Epyaciag ival va avadeifel e cuoTNUATIKO TPOTO TN GVUPOAN
TOV ZOUTEPIPOPIKOV OKOVOLUKOV GTNV KOTOVONOoT) Kot 6T BEATIOON TOV 0mopdcemV
vyeiag, pe laitepn upacn otic teyvikég Tov hudging kot tov neuromarketing,
KaBmOG kol oTovV pOAO TV VEOV TEYVOAOYIOV KOl TNG TEXVNTNG VONUOGVUVIG OTN
SUOPPMOT GVYXPOVOV TOPEUPACEDY ONUOGLOG Kot KAVIKNG LYELNG.

Ewwodtepa, n epyoacio emdidKeL:

a) va amocaenvicel to Oewpntikd vroPadpo TV ZvumeprPopik®V OTKOVO KOV
KOl T1 oX€0T TOVG LE TNV YuYoAoYio, TN VELPOETIGTAUN Kol T Aym
ATOPACEWYV,

B) va e€etdoel TOV POAO TNG KATOVOAWMTIKNG VEVPOETIGTNHUNG KO TOL
neuromarketing GTnv KATOVONGN U CLUVEWONTOV UNYOVIGLOV ETLPPONG,

Y) v avaADGEL TOV TPOTO LIE TOV 07010 To, NUAJES Ko 1] 0PYITEKTOVIKT] ETAOYNG
epapuolovtal oTov Ydpo TG VYEiag,

d) vo S1EPEVVNGEL TIG SLVATOTNTESG Kot TO, OP1oL TNG YNPKNG vyeiog, TV
EQUPUOYADV, TOV NAEKTPOVIKAOV GLGTNUATOV KOl TG TEXVNTNS VONUOCVVNG, Kot
€) Vo avoADGEL KPITIKA To NO1KE, KOVOVIKA Kol KOVOVIGTIKA (NTALOT TOV
OVOKOTTOVV OO TV EPAPLOYT QVTOV TWV TPOGEYYICEWV.

Epgovntiké epotiporta

Me Bdomn tov mopamdve 6KoTo, 1) EPpYacio opyavaveToL YOP® omd Ta akoiovda foctkd
EPELVNTIKA EPOTNLLOTOL:

1. Tog ta Zvumeprpopikd OKOVOUKA OVOOLOULOPPOVOLY TV KATOVOTOM
™G avOPOTIVIG ATOPOCNG GTOV YMDPO TNG VYELNG;

2. Tlowog givai o poAOG TG veELpoEmoTAUNG Ko Tov neuromarketing oty
OVOADON TNG CLUTEPLPOPAC VYEIG KOL OTNV KOTAVONOT U GUVEWNTOV
UNXOVIGULOV ETPPONG;

3. Xe motwov Babud to NUAges Kot 1 oPYITEKTOVIKY ETAOYNAG UTOPOVV VO,
ovuPdrovv ot PBektioon  ocvumepYop®Y  TPOANYNG,  OepamEVTIKNG
SUUUOPPOONG KOl KAVIKNG AYNG aAmoPAcE®DV;

4. Tlog ov véeg teyvoloyieg, ta ynolokd meptPdArovia vyelog Ko M
TEYVNTA VONUOGHVN HETAPBAALOVV TIC dSUVATOTNTEG QALY KOl TOVG KIVOVVOUG TMV
GLYYPOVOV GUUTEPIPOPIKADV TOPEUPACEDV;

5. o givar ta Pacicd nOud kot KovovioTikd {nTiUaTe Tov avaKHTTOVY
OTt0 TNV EQOPLOYT AVTAOV TOV TPOGEYYIGEMV G€ £va 1060 gvaicnto medio OTmg
n vyela;

Biphroypa@iko kevo mov emyepel va KOAOWEL 1] pEAETN

To BipMoypaikd kevo mov enyelpel va kKaAdYEL 1| Topovod LEAETN eviomileTal
KLPlOG oTNV amovcia pog eviaiog, GUVOETIKNG Kot SIEMIGTNLLOVIKNG TPOGEYYIOTG TOV
va ouvdget Ta Zupumeprpopikd Owovopkd, to nudging, To neuromarketing ko Tig

EPaPLOYEG TOVG 6T0 TTEI0 TNG VYElNG HEGH GE £va KOO EPUNVEVTIKO TANIG10.

[Mopdti n oxetkn Pploypaeia givor TAOVCLO KoL TOXEMS AVATTUGGOUEVT, TOPOUEVEL
oe onuovtikd Paduod katakepuatiopévn. Opiopéves peAétes eoTAlOVV GTIG
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YVOOTIKEG LEPOANYIES KOl GTY] GUUTEPLPOPIKT ANYN ATOPAGEWV, GALES OTN
VEVPOETIGTNLOVIKT| KOl ETIKOVAOVIOKT d1d6TaeN Tov neuromarketing, dAAEC oTIg
EMUEPOVG EQaPUOYES TV nudges o€ Topeic OTmS ot epPfoAlaciol, To TPOyPApLLaTOL
TPOGVUTTOUATIKOD EAEYYOV, TA YNOOKA TEPPAAALOVTO KOl O1 NAEKTPOVIKOT PAKEAOL
vyelag, evod GAAEG EMKEVTPMOVOVTOL 6TA NOKA Kol KavovioTikd Cntpata. g
AmOTELEC O, CLYVA ATOVGLALEL o OAOKANpOUEVT cLVBEST TTOL Va gvomotei Bewpia,
TPOKTIKEG EPAPLOYES, YNOLOKT TEYVOAOYIN, TEYVNTI] VONUOGUVT Kot Ok
npoPAnpationd.

H napovoa epyacio enyepet va copPdiret axpiBag oe avtd 1o onueio. Agv
nepropiletan otV TAPAOEST LEULOVOUEVOV EVVOLOV 1) EQAPLOYDV, OALNL ETOIDKEL VO
TPOGPEPEL 0L GUVOAIKT Bedpnon tov mediov, cuvovdalovtag:

o TG BempnTikég Phoelg v Zoumepipopik®v OKOVoUIKOV,

e TN VEVPOEMIGTNUOVIKY] Kol neuromarketing d1d.ctoomn,

e TG EQOPLOYEG TOL nudging otV vyeia,

e TG SLVOTOTNTEG TNG YNPLOKNG TEXVOAOYIOG Kot TNG TEXVNTNG VONHOCHVNG,
e KoOOG Ko Ta NOIKAE Kol KOvOVIoTIKE Oplol LTMV TOV TOPEUPACEDV.

Emniéov, n epyacia amodidel wdwaitepn Eupacn ot odvoeon g debvoig
BAoypapiog pe To EAANVIKO TAAIG10 £QapOYNG, Tedio To omoio eEarkolovdel va
TOPAUEVEL CYETIKA TEPLOPICUEVO GTT| OBEaun PiMoypapikn Topoywyn.

Mg0000A0YIKT| TPOGEYYLOT GE GUVTOUT] HOPOT

H pebodoroyikn mpocéyyion e mapovoag epyaciog eival BipAoypapikr), cuvOeTIKN
kot kprrikn. H pedétn Poosiletor omv agordynon debvoig kot EAANVIKNIG
Broypaeioag, mteptrappdvovag Bempntikd £pya, EMGTNHOVIKA ApOpa,
CUOTNUOTIKES OVOGKOTNOELS, LETO-OVOADGELS, EPEVVNTIKG TepOTts Kol LEAETEG
EPOPUOYNG OTO TTEDTO TNG ONUOGLOG Kol KAVIKNG vYElog.

[Switepn Eupoon amodideTon 6€ INUOCIEVGELS TG TEAEVTALOG TTEVTOETIOC, 101C O
UEAETEC IOV aLpOopOoVV TO nudging, TNV YNEloKN VYELR, TO NAEKTPOVIKA GUGTILLOTO.
vyelag, TV TEYYNTN VOnUocHvn Kot CnTirato StkuBEPVNOoNG CLUTEPIPOPIKDV
nopepPaoswv (behavioral governance). IopdAinia, a&lomotovvrar Kot Oepeitmon
épya g o1eBvoug PProypapiog, ta omoia givorl amopaitnTa Yo TV KATovOnoN TOV
AVTIKEWEVOL, Owg M Bewpia TG Teplopiopévng opBoroyikdtntag, 1 Oswpia
[Ipoomtikng, n évvola TG vonTiKNig AoYIoTikng kot 1 Oempio Tov nudge (Simon, 1955;
Kahneman and Tversky, 1979; Thaler, 1985; Thaler and Sunstein, 2008).

H emiloyn avtg g npocéyyions kpibnke KotdAAnAn, Kabmg enttpénet T cvvheon
YVOONG amd O10POPETIKA EMGTNUOVIKG TEDTO KOL TNV KPITIKY| OTOTIUNON TOV
GUYYPOVOV EPAPLOYDV, TV SVVATOTHTMV KOl TV TEPLOPICUAOV TOVG. Tavtdypova,
e&ummpetel tov Bactkd otdY0 TG EpYyacioc, o omoiog dev ivat 1 eumelpkn HETpnon
eVOG LELOVOLEVOL POIVOUEVOD, OAAG 1| GUGTNUATIKY XAPTOYPAPNOT), GOVOEST] Kot
a&loAdynomn evog GUVOETOL KOl SIEMIGTNLOVIKOV TEGTOV.
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Aopn TN gpyaciog

H epyocia opyavaverar og €1 ke@dAaia, TO OTOI0 AVOTTOGGOVTAL [LE AOYIKY
akoAovBia, and ™ Bewpntikn BepeAimon TOL AVTIKEWEVOL EMG TIG EPUPLOYES TOVL
GTOV Y®PO NG vyeiag, TV NN Tov aEAOYNo™ Ko T GVVOEST TOV TEAIKOV
CUUTEPACUATOV.

To mpdTo KEPAAMO TAPOLSIALEL TIG Be@PNTIKES PACELS TOV ZVUTEPIPOPIKDV
OwovopIK®V, TNV 16TOPIKN TOVG eEEMEN, KOOMG Kt TIG BACIKES £VVOIEG TMV
EVPETIKOV KOVOVOV KOL TOV YVOOTIKOV LEPOAYLADV.

To de0tEPO KEPAANIO EGTIALEL GTY| VEVPOETIGTNUN, OTN AEITOLPYIO TOV EYKEPAAOV KO
0T 6UVOEDN TNG KATOVOAMTIKNG VEVPOETICTHUNG KOl TOV heuromarketing pe ™ Aym
ATOPACEMV Kol TIC GLUTEPLPOPES VYELNGS.

To tpito Kepdioro avalvet ) Bewpia Tov nudging, ToVG PAGIKOVE UNYOVIGHOVS TNG
KOl TIC KUPLEG KUTNYOPIEC CUUTEPLUPOPIKADV TOPEUPACEWDV.

To tétapto kePdrao eEeTALEL TIG EPUPUOYES AVTOV TOV TAPEUPACEDV GTOV YOPO TNG
vyelag, pe wWwitepn Euepacn oty TpdANy, otov eLfolacud, ot BepomevtiKng
SLUUOPPM®GCT, CTNV YNOLOKN VYELO, OTIG VEEC TEXVOAOYIEC, GTNV TEXVNTIH VONLOGUVT),
KaBmg Kot ot debvn| Ko EAANVIKY epmepiaL.

To méunto KePdAoo emkevTpdveTaL 6To NOIKE KOl KAvOVIeTIKA {NTHHOTO TOV
avVOKOTTOVV amd TV €Qapuroyn Tov neuromarketing, Tov nudging Kot g TeXVNTG
VOTLLOGVVIG GTOV YMPO NG LYEoG, 0TS Ta dploL EMPPONGS, N SlaPaveLd, | vTovouia,
N O1KOOGVVT, N TPOGTACIH T®V OEO0UEVAOV Kol 1 StakLBEpvN o).

To ékt0 KePdAao cLVOETEL TaL fACIKA GUUTEPAGLLOTO, TNG EPYACIOG, OVOOEIKVVEL T
GLUPOAN TV ZoUTEPIPOPIKMOV OTKOVOUK®DOV GTOV YDPO TG VYELNS, TOpOoVGIAlEL TIC
TPOKTIKEG TPOEKTAGELS Y10 TNV TOALTIKT LYEIOG KoL TN O101KNO™) LINPESUDY LYELOG KO
SLOTLTTMOVEL TPOTAGELG Y10 TEPALTEP® EPEVVOL.

Telxn eloaymykn amwotipnon

2VVOAKA, M TOPOVGA £pYOGio EMOUDKEL VO ovadeiEel OTL TOL ZVUTEPLPOPIKA
Owovopikd, o neuromarketing, To nudging kot o1 véeg teyvoroyieg dev GuVIGTOOV
OO LOVOLEVA 1) ATAMG TOPAAAN A TTEdiO EVOLUPEPOVTOC, OAAE OAANAEVOETEG
JoTAGELS EVOG EVPVTEPOL KOl TAXEMG £EEMTTOLEVOL TANIGIOV, TO 0Tofo emnpedlet
OVGLICTIKE TOV TPOTO LLE TOV 0T010 Katavoohvtal, oxedtdloviot Kot aEloAoyohvTal ot
TapePPACELS VYEING GTOV GUYYPOVO KOGLO.

Y7o avt) TV onTiky), 1 peAétn emyepet vo cupPdrel Oyt povo otn Bewpntikn
QTOGOPNVICT) TOV OVTIKEWEVOV, OAAN KO T SLOUOPO®GT HOG TTO PEOALGTIKTG,
EPAPLOGUEVNG KO KPITIKE TEKUNPLOUEVIC KATOVONONG THG avOpdTIVNG
GUUTEPIPOPAS GTOV YDPO TNG LYELOC.

XX
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1.1 Xopmeprpopikd OKovopIKa: opLopoc, UVTIKEIPNEVO KOL OLETLOTHOVIKOG
AOPAKTIPOG

Ta Zvurneprpopikd Owovoputkd amotelohv KAAOO TNG OKOVOUIKNG EMGTAUNG TOV
peretd moOG ta dropo AapPlvouv omOQACES GE TPUYUOTIKEG GLVONKEG: LTO
afePordtra, pe TEPOPIGUEVT] TANPOPOPNOT, LLE YVOOTIKOVS TEPLOPLGHOVS KOl GLYVA
VIO YPOVIKT TieoT. e avTiBeomn He TNV TaPASOGIOKT) TPOGEYYIoT, 1 onoia otnpileton
oLYVA oMV TEPOdoY TOV TANPWS O0pHOAOYIKOD OpMVTOG, 1M  GLUTEPLPOPIKN
TPOoGEYYIon €0TIAlEl 0T0 TAOC ot AvOpwmor mpaypott okéetovtal, aglohoyolv

EVOALOKTIKES Kol KoTaAyouy og emhoyég (Simon, 1955; Kahneman and Tversky,
1974; Thaler, 2016).

To nedio £xet évtovo SEMOTNUOVIKO XopaKTHPO. ZuVvOLALeL TNV otkovoikn Bewpia
pe v yoyoioyio Kot ovtiel TapdAANAa YVOCELS amd TN YVOOTIKY| EMGTNHL, 1| Ooin
HEAETA dlepyacieg OTMG 1 TPOGOYN, 1 VAN, N OKEYN Kot 1 Kpion, KaODS Kot amd
VEVPOEMIGTAUN, TNV Kowwvioloyioe kot 1t Oeopia ANyng omopdoswv. H
JEMOTNUOVIKY vt Bdon dev amotelel anhdg Eva mpdcsbeto yvdpiopa tov mediov,
0ALG 0VGLDON TPOVTOBEST) Yo TNV EPUNVELR TNG AVOPOTIVIG GLUTEPLPOPES, KABMG oL



AmOQACEL; OmAvio. AapPdvovior vmd ocvvinkeg TANPOVG TANpoPOéPNoNG M HE
duvartodmta e&ovtAntikng enelepyasiog OAmv tv dabéciumy dedopévav (Kahneman,
2011; Thaler, 2016).

210 TAOIG10 aVTO, 0 AVOPWOTOG dev TPOGEYYILETOL OC £Vl APNPNUEVO Kol TANPOC
0pBoLoY1KO VTOKEIUEVO, OAAL WG dPOV POPENS ATOPACEMVY, TOL OTTOIOL 1| CLUTEPIPOPA
emnpedletor  omd  €VPETIKOVG  KAVOVEG, GULOTNUOTIKEG HEPOANYieS, OLGKOALES
OVTOEAEYYOV, KOWMVIKEG emMOPAcEl; Kol  ocvvosOnuoatikés avtdpdoeic. H
ovumeplpopikn Bewpio oev apueioPfntet 6tL Ta dTOpO AVTOTOKPIVOVTOL GE KivnTpo Ko
EMOIDKOVV  GUYKEKPIUEVOVG oKkomovG. Tovilel, ®otdco, OTL o1 E€MAOYEC TOVG
SO PPAOVOVTOL TOVTOYPOVO, OO YVUYOAOYIKOVG Kol OeGkovg Topdlyovtes, TOLG
omoiovg M TAPUdOGLOKY OWOVOUIKT Bewpia cLYVA VROEKTA 1 TOPOAEiTEL VO
eVoOUaT®GEL Enapkdg (Simon, 1957; Thaler, 1980; Thaler and Sunstein, 2008).

Kotd ovvéneta, ta Zouneprpopikd Owovoptkd emtteAobv 000 Pacikéc Aettovpyiec.
[Ipwrov, epunvevovy yiati ot AvOp®TOL AmTOKAIVOLV GLGTNUOTIKA OO TIG TPOPAEYELS
TOL VTOOEIYHATOC TANPOVG 0PBOAOYIKOTNTAS. AEVTEPOV, TPOGPEPOVV EVO EUTEIPTKA
TEKUNPLOUEVO TAOIG10 Y10 TOV OYEOACUO TOAMTIK®OV Kot TopeUPAcemy Tov Aapfavouy
VoY YVOOTIKOVS TEPLOPICUOVS, UEPOANYIES KOl TIC TPOAYUATIKEG cLUVONKES ANYNG
anogdoewv (Thaler, 2016; Thaler and Sunstein, 2008).

1.2 O 0p00LoYIKOG dPOVTUS £EVAVTL TOV TPAYLATIKOD AVOpOTOV

H mopadociokn otkovouikn Bempio Bepelmdnke, yoo peydro ypovikd ddoTnua,
otV €KOva Tov Homo economicus: evog atdpov pe capds KabopIoHEVES TPOTIUNGELS,
yoym eneEepyacio TANPOPOPIDOV KOt ETAOYEC TTOV LEYIGTOTOOVV TN YPNCIUOTNTA TOL.
To vmoderypo avtd 01€0eTE GNUOAVTIKY] AVOAVTIKY 10Y0, KOOMG Topeiye capéc Ko
OLVEKTIKO TAOiG10 TPOPAEYN S TS avOPOTIVIG CLUTEPLPOPAS. L20TOGO, 1| TEPTYPOUPIKY|
TOV EMAPKEWL appoPfnmOnKe otadlakd, Kabdg 1 eumepikny €pegvva €0e1&e OTL o1
Tpaypoatikolt avOpomor dev  dwbétovy  00TE  OMEPIOPIOTN) TANPOPOPNCYT OVTE
anmEPLOPIOT YVOOTIKY WavotnTa (Arrow, 1986; Simon, 1955).

O Herbert A. Simon gwonyaye v évvoln ¢ meplopiopévig opBoroyikétTnrog
(bounded rationality), emonpaivovtog 0tt Ta dtopa ovalnTtovy AVGELS IKOVOTOMTIKEG
Kot EQIKTEG, avti va gvtomifovv mavtote T PEATIoTN emhoyn. H cupfoin avtn vapée
KaBoP1oTIKT, S10TL LETEPEPE TN GLLNTNOT AT TO WEDOES TNG TEAELNS OPBOLOYIKOTNTOG
OTIG TPAYLLOTIKES OLVATOTNTEG ENEEePYaTiog TANPOPOPIDOV TOV avOpdmoL (Simon, 1955;
Simon, 1957).

H petayevéotepn épevva tov Kahneman kot Tversky £6e1&e 011 o1 anoxAicelg and
v opBoroywdtra dev etvar Tuyaiog «B0pvPocy mov €EOVOETEPMVETAL GE EMIMEDO
mAnBuopov. Avtifeta, eppavifovior og emavorapPovopeva Kot tpofAEyipa potifa
Kkpiong ko emhoyns. Me dAha Adyia, Ta seaipota dev eivor Tuyaio: ivot GLCTNUATIKA,



wWwitepa 6TV 01 AvOpwmotl 0E10A0YoVV THAVOTNTEG, KIvOHVOLS, KEPON KOl OTTMAELES
(Tversky and Kahneman, 1974; Kahneman and Tversky, 1979).

ATS ™ S1KpIoT VTN TPOKVTTEL va Kpioo cvumépacpo. H idia Bewpia dvokora
umopet va emitelel tavtdYpova dVo poAovc: (o) va opiletl mota emrloyn etvar «BEATIOTN
kat (B) va mpoPAémet pe axpifeia mog amopasilovv ot dvBpwmotl oty Tpdén. I't” avtod
o Xoumeplpopikd Owovopkd divovv €ueoocn o€ TePypaeikés Oempiec mov
OTOTLITMVOLY TOV TPAYUOTIKO TPOTO CKEYNG KOl ETAOYNGC, Y®pPig va mepropilovtar 6To
g Go Empeme vo amopacilovpe vd vrobiécselc mAnpove opBoroywodtnrag (Thaler,

2016).

Mivokog 1.1 X0ykpion Topad0c1oKS 0IKOVORIKIG Osplog KOl COUTEPLYPOPIKDV OIKOVOUIKAOV

Awdotaon

IMapadocruoki] oikovopki) Oswpio

L OUTEPLPOPIKE OTKOVOLIKE

Movtéro avOpomov

O avBpwmog Bempeitor TANPG

opBoroyikdog (Homo economicus)

O avOpwmog drbéterl meplopiopévn
opBoroykotnta kot ennpedletar and

YUYOAOYIKOUG TOPAYOVTES

[IAnpogopnon

O1 amogacels facifovtor og TANPN Ko

TELELD TATPOPOPTION

H mAnpopopnon eivar cuyvé oteAng Kot ol

amopaoels Aapfdvovtat vrd afefordtnTa

I'vootikn enelepyooia

O1 avBporor eneEepydlovTon OAeS TG

TANPoQOpies Le AoyiKo TpoTo

O1 GvOp®TOL ¥PNGLOTOLOVV EVPETIKOVG

KAVOVES KO YVOOTIKEG GUVTOUEVCELS

X@AaANOTO. ATOPAGEDV

Ta opdAipata Oewpodvran Toyaio Kot pn

GLOTNLLOTIKG

[Mapoatnpodvtor CLGTNUATIKES YVOOTIKES

pepornyieg

Pélrog cuvorsOpartog

Ta cvvareOipote Oewpodvtar apeAntéa

oTN ANYT| ATOQACEDY

Ta cvvarsOnpozo ennpedalovy GNUOVTIKA TIG

EMAOYEG

[poTipfcers

O1 potyncelg Bewpodvtarl oTabepés Kot

GULVETEIS

O1 mpotunoelg pmopei vo. petafdirovon

avaioyo pe to mAaicio (framing)

Ay oo acemv

Ot amoQAGCELS EMODOKOVY TN HEYIOTN

LPNOWOTN T

Ot amodoelg ovyvd Bacifovtal o

KOVOTTOUTIKES KoL OYL PEATIOTEG EMAOYEG

Anpéora woATIKN

Epopaon omv mapoyn mAnpoeoptdv Kot

OlKOVOLUK®DV KWV TPOV

Xp1|01 CLUTEPLPOPIKDV TOPEUPACEDY Ko

nudges

Inys: Hpooapuoyy aré Simon (1955); Kahneman and Tversky (1979); Thaler (2016).

Onwg eaiveron otov Ilivaxa 1.1, n coumepupopikn mpocéyyon dapopomoleital
OLCLOTIKE amd TNV TapadocloKn owovoulkn Bewpia, kaBdc ovayvopiler tovg
YVOOTIKOVG TEPLOPICUOVG KOl TNV EMIOPACT) YUYOAOYIKAOV TOPAYOVTIOV OTN ANy

OTOPAGEWMV.




1.3 T'wti 1o Xopreprpopika Owovopikd £yovv onpacio

H onpoocio tov Zopreprpopik®dv OovopK®Y TPoKLTTEL 0td TO OTL EVIGYVOLV TOGO
TNV EPUNVELTIKY] OGO Kot TNV TPOPAENTIKN 10YL TNG OWKOVOUKNG avaivons. Otav
EPELVNTEC M| POPELG TOMTIKNG AYVOOUV TIG TPOYUATIKEG YVOOTIKEG KOl YVOYOAOYIKES
oLvONKeg AMYNG AmoPAGE®Y, KATAANYOUV GUYVEA 6€ TPOPAEYELS TTOV dev e€nyobv TNV
TOPOTNPOVUEVT] CUUTEPIPOPE. AvTIOETA, 1| CLUTEPIPOPIKT TPOGEYYIoT 00NYEL G Mo
PEOMOTIKY epunveio emAOYOV 7oL oyetifovion HE KATAVOA®OT, OmOoTOpigvo,
epyacia, enévovon kot vyeio (Thaler, 2016; Kahneman, 2011).

210V YOPO TNG KOTAVAAMONG, Yol TOPAOEY A, 1| COUTEPIPOPIKT avdAvorn eEnyel
ywti ot emAoyég emnpedlovtol amd TO TANIGIO TOPOLGINONG, OO KOWMVIKEG
ovYKpioelg Ko and onueio avaeopds mov N mapadoctokn Bewpia Bo Bewpodoe un
oxetkd. Avrtiotora, otnv omotopicvon kol v enévovon Qotilel Tov poAO TNG
adpdvelng, G avaPAnTikotnrog, NG VIEPPOAIKNG avtomenoidnong Kot TG
amooTPoPNG G andAielns. 'Etotl, n cvpPoin g oev mepropiletanr oty KaToypapn
COVOUOM®DVY», OAAD a@Oopd TOV GUVOAIKO TPOTO WHE TOV OMOi0 KOTOVOOULUE TNV
owkovopkn ovumeptpopd (Benartzi and Thaler, 1995; Barberis and Thaler, 2003).

EmnAéov, 1 cuoumeptpopikr) onTik avESEIEE OTL O TPOTOG 0PYAVIOONC TOV EMAOYDV,
onAadn N apyrtektovikny emhoyfgs (choice architecture), emmpedlel ovGIOOOS TIG
ano@doels. Avtd onuaivel OTL KPATOG, 0PYOVIGHOL LYEIOS, AoPAAOCTIKOL POPEIC Kot
EMYEPNOELS UTOPOVV VO oYeIALOVV OTOTEAECUATIKOTEPEG TOPEUPACELS, £POCOV
AdBovv vmoOyn mdg ot avBpwmol avtomokpivoviol o€ TPOEMAOYES, LIEVOVLUICEL,
OTAOTTOMUEVT] TANPOPOPNON KOl KOWMVIKGA onuota. Xe ovtd 1o onueio ta
Soumep1popikd O1KoVoIKA oroKToVV 10104TEPT GNUAGTN Yol T dNUOCIO TOALTIKT) Ko
€101KOTEPQ Y100 TOV YMPO NG vyeiog (Thaler and Sunstein, 2008).

1.4 Iotopukn €€€MEN kKot BgpeMOTEC TOV ZopTEPLPOPIKAOV OKOVORIK®OV

H 1otopin| e€€MEN TV Zopumeprpopik®dv OKovopk®v dgv vnpée 00TE YPOLLUIKT 0VTE
otypaio. To medio dwupopeddnke otadiakd péoa and Bewpnrtikés avalntioels v
TOV POAO TV cLVAGONUATOV, TNG aBERAIOTNTOC, TOV VTOEAEYYOL KUl TV YVOGTIKOV
TEPLOPICUDV GTNV OIKOVOLKT] cuUmepLpopd. TTapdAinia, evioyvOnke omd eumelpicéc
Kot Be@pnTiKEG TOUES OV apEGPNTooY Poctkég mapadoyés TOL VTOJELYHOTOC
TANPOLS 0pBoroyIKOTNTOC.

Me avt v évvota, 1 mopeia Tov mediov pmopel va meptypagel og petdfaocn and
TPOES 10EEG TNG KAAGIKNG Kol vedTeEPNS oKéYNG otn Bewpio TG TEPLOPIGUEVNG
opBoroyIKOTNTAG, OTN UEAETN TOV EVPETIKMOV KOVOVOV KOl TOV UEPOANYIDV, GTN
Ocwpia [IpoonTiKng KoL 0PYOTEPO GTNV OVATTLEN TNG OPYLTEKTOVIKNG EMAOYNG KoL TV



nudges ®¢ epYOAEi®V EQPAPUOGUEVIC OIKOVOLIKNG Kot OMUOGog mOATIKNG (Simon,
1955; Kahneman and Tversky, 1974; Kahneman and Tversky, 1979; Thaler, 2016).

Typa 1.2. Zovorttiki] wotopikn £EMEN TV Zopmepropik®v O1KovoptK@Ov

1776 1974-1979 2000s-o1jpepa
Adam Smith Kahneman & Tversky o licv desia
nBkd cuvenoBipara, EUPETIKEC Kal NUCge, policy design,
QUTOEREYHOG Bewpia [Mpoonmmkig el Kat ﬁr”,'llmm
TMOATIKI
—e & @ 4
1955-1957 1980s-1990s

Herbert Simon Richard Thaler

TEPLOPIGHEVT) mental accounting,

opBokoyiKoTTa anomalies

Inyn: Hpooapuoyn omé Thaler (2016), Simon (1955) kou Kahneman and Tversky (1974, 1979)

1.4.1 IIp6dpopeg Ocmpntikég KataPorés: amd Tov Adam Smith otov Keynes
Kol Tov Simon

[Tapd v evtdmwon 6t ta Xopmepipopikd OKoVOUIKA vl ATOKAEIGTIKA GOYYpOV
eEEMEN, apKeTEC POCIKEC TOVGC 10€EC OVIYVEVOVTOL OE TOAOIOTEPO PEVUOTO TNG
owovoutkng okéyng. O Adam Smith, 18iwg ot Ocwpia twv HOikwv 2ovoucOnuactwv,
avayvoploe 0Tl 1 ovOpOTIV cLUmePLPopd dev Kabopiletar pHovo amd 10 OTOHKO
CLUPEPOV, 0ALG emnpedaletar Kot omd cuvarsHnuata, NOwég Kpioelg Kol KOmvikEg
oyxéoelc (Smith, 1759/2002; Thaler, 2016).

21 ovvéyewn, owovopordyor 6mmg ot Pigou ko Fisher avéoeiCav {ntuata mov
apyotepa Ba amoktovoaV KeVTpkn Béom, Omwg 1 SypOVIKY EMAOYN KOl O
avtoéreyyos. 'Edwoav, dniadr|, mpodipo Bempntikd vroPabpo yio povopeva 0Tme n
VREPPOAMKT] TPOTIUNGN Y TO APV, 1 AVAPANTIKOTNTA KOt Ol SVCKOAMES THPMNONG
pokpoypovimv oyediov (Pigou, 1920; Fisher, 1930).

[daitepa onuavtikn vanpée kot n cvpfoin tov John Maurice Clark, o omoiog tovice
OTL M OWOVOUIKY emoTNUn 0ev umopel va ayvoel v avBpomivn evorn yopis va
ompileton oe eAam youyoroykd Bepéha. Znv d1o katevbuvon, o Keynes €dwoe
éupaon otov poéro g afefardtnTog, TOV TPOGOOKIOV Kol T®V «animal spirits»
(lotikd évotikto - OpUNTIKES, UM TANP®SG 0pBOAOYIKES WUXOAOYIKEG OVVAELS) oTNnV



OIKOVOUIKT] cupumeplpopd. Méca oe avtd 10 mepipadilov, o Herbert Simon é0ece
CLGTNUOTIKA TN BAoN HaG pEOAMOTIKOTEPNG TPOGEYYIONG TS OVOPOTIVIG ATOPUCNC
péom g meplopiopévng opboroywdtnrag (Clark, 1918; Keynes, 1936; Simon, 1955).

1.4.2 H gpmnepwkn] otpoe1): Kahneman, Tversky ko n Ocwpia IIpoontikig

H amogaciotiky gumeipikny Kot Bempntikny 6tpo@r] cuvdéetal pe 1o épyo tov Daniel
Kahneman kot Amos Tversky. 1o khacikd apOpo Tovg Yo TOLG EVPETIKOVS KAVOVES
(heuristics) kot TIg YVOOTIKES pepoinyies (cognitive biases), £dei&av OtL 6Tav ot
avBpommot kpivovv vtd afefardTnTa dev aKoAOVLOOVY TAVTOTE OVOAVTIKES KO TANPMG
opBoroyicéc dwdkaoieg (Tversky and Kahneman, 1974).

H onuavtikdtepn svpPoin tovg Nrav n Oempia Ipoortikig (Prospect Theory), 1
omoia £de1&e OTL 1 TaPadOGLOKY| Bempio TNG VOUEVOUEVIC XPNOYWOTNTOS OEV EMAPKEL
v vo e€nynoel g ot avOpwmor emAéyovv Otav avipetonilovv kivovvo kot
afefaromra. Xoppova pe 1 Oewpio Ilpoomtikng, to dtopo  afloAoyovv
amoteAéoUaTO GE GYEoT He £vo onpeio avaeopdc, epgoaviCovy viovotepn evaicOncia
OTIS OMMAEIEG OE OYEOTN UE ovTioToro KkEPOM Ko emnpedlovtal amd TovV TPOTO
napovcioong evog mpoPanuatog emthoyng (Kahneman and Tversky, 1979).

1.4.3 H gopaicmon tov nediov: Richard Thaler, vontiki) Aoyrotiki kot 1
petapacn mpog To nudge

H mepartépm edpaimon twv Zouneptooptkdv OKovVoUIKOV GLUVOEETAL OTEVE LE TO £PYO
tov Richard Thaler. O Thaler ocuvéBaie 0mOQEUCIOTIKA OTN HETAPOPE TOV
CUUTEPIPOPIKAOV EVPNUATOV O Tedlo OTMG 1 KATAVAA®OY, 1 OTOTOUIELON KoL 1)
ypnuatootkovoutky cvunepupopd (Thaler, 2016).

[Switepa onuavtiky vappée 1 €vvold TG vonTiKNg Aoytetikig (mental
accounting), cOUE®VA e TNV omoia ot AvBpwmotl dev avTIHETORILOVY TO YPNUA ©C
TANPOG «OVTUALAEWO» HETOED OAwV TV ypnoemv. Avtifeto, teivovv va Tto
KOTNYOPLOTO0UV  VONTIKA KOt Vo €Qappolovy dpopetikovg kavoves oe KdOe
«hoyopracpo» (Thaler, 1985; Thaler, 2016).

And avt) ™ ypopun okéyng mpoékvye apydtepo Kot | Bewpio tov nudge, v
omoia o Thaler avéntuée pali pe tov Cass Sunstein, pe 6tdy0 va teptypo@el TOG KPEG
OALOYEG OTNV OPYITEKTOVIKY EMAOYNG UTOPOVV VO EMNPEAGOVY TPOPAEYLLO TN
CLUTEPIPOPAE, daTNPOVTAS TUTIKA TO dopa exthoydv (Thaler and Sunstein, 2008).

H petéfoon and 1o mapadociokd mpdTLTo TG TANPOVG 0pHoA0YIKOTNTOS TPOG TN
CUUTEPUPOPIKN KATOVON OGN TNG ovOpOTIVNG amdpacns pmopel vo amodobel GuvomTiKa
010 aKOAoVOO oYL,



IxApa 1.1 Ané v nAfipn opBoloyikdtnta otn cCUPNEPLPOPIKT) Katavonaon tng andépacng

O ‘Homo ‘Opia tng Eupetikég ZUPMEPLPOPIKN
Economicus’ OpBoloyikotntag Kat MepoAnyieg Oikovopiki) Emotipn
OpBoloyikr] kat Meplopiopoi kat MNeplopiopévn PeaAwotikry katavonon

TARPWG armokAioslg and opBoloyikdtnta, anopAcewvV oe

EVNHEPWHEVN Aoy Afwn anogdoswv EUPETIKEG KAl YVWOTIKEG TIPAYHATIKEG CUVONKEG

cupTIEPLPOPA pepoAnwieg

Tnyn: Mpocappoyn ané Kahneman (2011); Thaler & Sunstein (2021).

Onwg amotvndveron oto Zynuo 1.1, n amopdkpovvon amd to wpodtvmo tov Homo
€conomicus GULVOEETAL HE TNV OVOYVOPION YVOOTIKOV TEPLOPICUADV, EVPETIKAOV
UNYOVICU®V KOl GUGTNUATIKOV LEPOANYIDV, Ol OTOIES amoTéAecay T Pdon v v
€0paimon TV Xoureptpopik®@v O1KOVOUIKOV.

1.5 Evpetikoi Kavoves, YVOOTIKES HEPOINYIES KOL CLOTNHOTIKG poTifa
anépaong

O1 gvpeTikoi kavoveg (heuristics) elvatl vonTikég GUVTOUEDGELS TOV YPNGILOTOOVV TOL
dTopO YL VO TTOHPVOLV OmOQACELS YPYyopd, taitepa OTav M mANpogopia eival
TEPIMTAOKT), 0 XPOVOS TEPIOPIGUEVOC 1] TO YVOOTIKO POPTIO LYNAO. Xe HeydAo HEPOG TNG
KAONUEPIVOTNTOG, O1 EVPETIKEG AEITOVPYOVV G TPUKTIKEG AVCELG: LELOVOLV TO KOGTOG
eneEePynciog TANPOPOPLDY KOl EMTPEMOVY AEITOVPYIKEG EMAOYES. QQ0TOGO, aKPPOC
enedn Pacilovtol 6 ATAOTOMGELS, UTOPOVV VO TAPEYOVY GUGTNUATIKG GPAANOTA
Kpiong kot vo odnyovv o€ emavOAAUPOVOUEVEG OMOKMGES amd TO TPATLTO TNG
mpovg opBoroyikdtntag (Tversky and Kahneman, 1974; Kahneman, 2011).

H onuocia toug ywoo 1o Zvumeprpopikd Owovourkd etvar owmAn. Ilpdtov,
amodeKVOoVY OTL o1 amokAicelg and v opbBoroykdtnta dev givar tvyoieg, oAAG
npoPAEYLLES VIO cLYKEKPEVES cLVOTKEG. AgDTEPOV, EMTPETOVY VO KOTAVOT|GOVE
OGS AKPPDOG SLUOPPDOVOVTOL Ol aToPAceS o€ TePPiriovta afefotdTnTac—Oonme M
vyelo—oOmov ot avBpwmotl mpémel va emAEEOVY ymPIC Vo Egovv TANPN EKOVO TMOV
OLVETELDV, YOPiG xpOvo M Ywpic duvatdTNTA €EAVIANTIKNG GUYKPIONG EMAOYDV
(Thaler, 2016).



Mivakog 1.2 Baowkég YVOOTIKEG HEPOINYIES KUL EMATAOGELS OTLS ATOPAGELS VYELNG

I'vooetik pepoinyia

Ieprypogn

Moapadsrypa 6 awo@ aceis vysiog

Availability bias
(Mepoinyia dro0sopdtnTog)

O1 avBpmmor ekTipodv TV ThavoTNTe EVAG

yeyovoTog pe Baon moco ehkola
Bopovvron oyeticd mapadelypata

Yrepektiunon TV TopEVEPYEIDV EVOG
euPoriov emedn £xovv TpoPAndel Evtova
oT0, LEGO EVIUEPMOGNG

Loss aversion
(ATOoTPOPT] UTAOLELAS)

O1 avOpmmot Teivovy va amopedyovV
ATOAELEG TEPLGGOTEPO OO OGO EMILOKOVV

1603VVOUO KEPOM

Amo@uyN 0TpIK®OV eEETACEOV AOY® POBov
SVGAPECTOV OMOTEAEGUATOV

Present bias
(Megporyia TapovToc)

[potiunon yo dpeca o@éAn Evavtt
LEALOVTIKDV

IIpotipnon avhvylevodv Tpoedv avti yio
VYLEWVN STPOPN HE LOKPOTPODESHLA OPERN

Status quo bias
(Mgporyia dratiipnong g
KOTAGTAONC)

Hpotiuneon yia m Semipnon g
VILAPYOVCUS KATAGTOOTG

Mn aAlaym avBuylevdv cuvnBeidv, dnmg
Kanviopo 1 kabwotik) {on

Framing effect

O1 amopdcelg emnpedlovtat amd Tov TpoTo

Aopopetikn avtidpaon o o Oepameio
otav mapovctdletar mg «90% emrvyio» avti

(Emidpaon mharcimong) TOPOLGLOCNG TG TANPOPOPIOG

«10% omotvyion

Inyn: Hpooapuoyr oxé Kahneman (2011); Tversky and Kahneman (1974); Thaler and Sunstein (2021).

Onwg gaivetar otov Ilivaxo 1.2, ol yvOOTIKEG HEPOANYIEG UTOPOVV VO OONYGOLV GE
GLOTNUOTIKEG OMOKAIGES amd TV opBoloywkn ANyn amopdoesmv. H Katavonon avtedv twov

pnyoviop®v  amoteAel Pacikn)  mpobimobeon Y TOV  GYESIOGUO  OMOTEAECUATIKOV

GUUTEPIPOPIKAOV TOPEUPAGEDY, OT®G Ta. nudges, To. omoio vVaADOVTOL OTO, ETOUEV KEQAALO.

INa vo amwodoBel e capnvela n Agttovpyio QLTAOV TOV UNYOVIGUMV, Ol TO GLYVE
OVOPEPOLEVES EVPETIKEG KOl UEPOANYieg Umopolv va opyovwmBovv og TECOEPIS
evomreg: (o) puepoAnyieg mbavotntog Ko mAnpogopiac, (B) nepoAnyieg miaicioong
Kot o&lag, (y) pepoAnyies adpavelag, KaToyNg Kol GVTOEAEYYOL, Kot (0) KOWMVIKN
EMPPOTN Kol GLAAOYIKT cvumeprpopd. H opadomoinon avt fondd va katovondei o1t
SPOPETIKOL PUNYOVIGHOT TapAyoLV So@OPETIKOD TOHMOV OMOKMGOEIS Kol OmalToHV
PO PETIKEG GTPOTNYIKES OVTILETAOTIONG GE TOAMTIKES KO TOPEUPACELS.




1.5.1 Mepoinyieg mOavoTNTOS KO TANPOPOPIaS: OTAV TO pVaA0 “cuvropesvel”
TOV Kivouvo

Xe amopdoelg vod afefardnta, ot avOpwmol teivovy vo EKTYOLV TOAVOTNTEG LE
TPOTOVG  TOV  O0EV  GLUE®VOVV  TAVTO. HE 1Tn OTOTOTIKN Aoy, H
aVTITPOSOTEVTIKOTNTA (representativeness heuristic) odnysl oe «kpiocelg Pdost
opOOTNTOG UE €vo “TUMIKO” TPATLTO, UE OMOTEAEGO VO, VTOEKTILAOVTOL Ol OPYIKES
TOAVOTNTEG 1 VO VITEPEKTIUATAL 1] CNUAGIO EVOEIKTIKOV yopaktnplotikav (Tversky
and Kahneman, 1974). Avtictotyo, n ow@eoipdtnta (availability heuristic) gvioyvet
MV eKTiUNon Kwoddvemv Tov avoKoAoOVTOL €0KOAOL OTn UvAUN—Idiog ov eivot
TPOGPaTOL 1| cvvolcOnuatikd @opticpévor—ikot vrofabuilelr mo ocvyvolig oALA
Mydtepo “Covtavong” kivovvoug (Tversky and Kahneman, 1974; Kahneman, 2011).

[dwitepn Oéom €xer ko M aykioTpmon (anchoring), 6TOL pOL APYIKN T M
TAnpogopia emnpedlel OLGAVAAOYO TIC EMOUEVES EKTYUNGCELS, akOUN Kot OTov ivol
doyemn pe 1o avtikeipevo (Tversky and Kahneman, 1974).

1.5.2 Mepoinyieg mharsioong ko aiog: nog airdler ) emioyn 0tav arlhalsl
1 TapovGiacT

H mhavoimon (framing) deiyvet 0t 1 10100 emrioyn pmopet vo a&lorloyn0el dtopopetikd
avaAoyo LE TO av TapoVSIALEToL MG KEPOOG N MG ATMAELL, OONYDOVTOS GE TPOPAEYILES
petaPorég mpotiunong (Tversky and Kahneman, 1981). Zvvaer|g ivot kot 0 Kavévag
Tov ovvareOpoarog (affect heuristic): 6tav n TAnpoopia eivor cvvhetn, ot avbpwmot
Katapedyovy og dueceg cvvarcsOnuotikés afloAoynoels, ol omoieg umopel va etvon
Aertovpyikég aAhd Oy mwhvta akpiPeic (Slovic et al., 2007).

1.5.3 Adpavero, KoToy1] KOl GVTOEAEYYOS: YIOTI KPATANLE TO YVAOPLUO KoL
OVGKOLEVONAGTE VO 0ALAEOVE

H npotipnon g vaapyoveag katdotaong (status quo bias) odnyet o datnpnon g
TPEYOVGOG EMAOYNG AOY® adPAVELNS 1) ATOGTPOPTS TPOGS T0 dyvwaoto (Samuelson and
Zeckhauser, 1988). H eridpaon kartoyng (endowment effect) deiyver 611 o1 dvBpwmot
amodidovv peyordtepn aio o€ KATL LOVO KOl LOVO EMEWN TO KATEXOLV, YEYOVOS OV
GULVOEETAL GTEVA LE TNV amooTpoPn NG omdAielag (Kahneman et al., 1990).

210 1010 medilo evTAGoOVTOL PUIVOUEVE OVTOEAEYXOV KO YPOVIKNG aovvénelag. H
poomkn arootpopn TS {npicg (myopic loss aversion) meprypdopet v Tdon
VIEPAVTIOPAONG GE PPayLTPOOEGES AMMAELES, LE OMOTEAEGLLOL TV OTOPVYT ETAOYDV
nov pumopel va etvar weépeg paxponpdOespa (Benartzi and Thaler, 1995). O ¢épog
g peravolag (regret aversion) umopet eniong va evioydetl v adpavela (Loomes and
Sugden, 1982). Téhoc, n vomTiky] Aoyrotiky (mental accounting) delyver OtL Ot
GvBpOTOL 0pYAVAOVOLY OTOPAGEIS GE “VONTIKOVG AOYOPLIGLOVS”, YEYOVHG oV Enyet



Yt 1 1010 Kotdotaon Uropel vo 0dnyel 6€ SPOPETIKES EMAOYES OVOAOYOL LLE TO TAOG
«katnyopromoteitay vontikd (Thaler, 1985).

1.5.4 Kowvovikn €mippor] Kot GVALOYIKTY] COUTEPLPOPE: 6TAV 0L GALOL YivovTaL
“mampogopia”

H ayehaio sopmeproopd (herd behaviour) meprypdget Tnv Tdon pipnong enloymv ce
ovuvOnkeg afePoardomrag. H pipmon pmopel vo Astrtovpyel ©¢ pnyoviopodg peiwong
KIVOUVOV, OAAG pmopel emiong vo dnuovpyel QovOUEVE GUPPONG KOl EVIGYLONG
AavBoouévov temodnocewv (Banerjee, 1992; Bikhchandani et al., 1992). [TapdAinAa,
n vrepPoikn} avtomemoiOnon (overconfidence) umopei vo 0dnyel o€ vaepektiunon
KavoTNTOV Kol o€ vroektipnon apefardotnrag (Barber and Odean, 2001).

1.5.5 ZopmepaopoTikny TopaTHPNOoN: A6 TNV TEPLYPOPT GTIV EQUPIOYT]

H xotovonon tov evpetikdv Kovovmv Kot TV YVOOTIK®OV LEPOANYIDV ival kpiotun,
o0t delyver 6T M avBpodmivn coumeplpopd  eivor mPoPALYIHa  ELAAMTN OF
OLYKEKPIUEVOVS UNYOVIGHOVG. AVTO dgv 0dnyel o polpolaTpiky] otdon: avtifeta,
dnuovpyet TpoHmOBEGELS Y10 TO PEAAICTIKO GYEOUGIO TOMTIKAOV KOl TOPEUPACEDV.
Me avt ™ Bdom, n avaivon TG apYLITEKTOVIKNG EMAOYNG Kol TV nudges amoktd
capég meptypapikd vopfabpo ko epapuootikn Aoywn (Thaler and Sunstein, 2008;
Thaler, 2016).

1.6 H gopaicnon tov Zopuneproopik®v Okovoptk®v kot o1 Bpapedoeis pe
Nopmel

H edpaimon tov Zoumepipoptkdv O1KOVOUIKAOV ATOTUVTMOVETAL TOGO GTY) SIEVPVVOT) TNG
EMIOTNUOVIKNG TOVG EMPPONG OGO KOl OTN OTUOLNKY OVOYVAOPICT, TOLG Omd TNV
axadnpaikn kowvotnra. Evéektikd, Bpafevoeic dmwg tov Daniel Kahneman (2002) ko
tov Richard Thaler (2017) onuatoddtnoav tv amodoyn O6TL 11 oKOVOUIKY| Bempia
EVIGYVETOL OTAV EVOOUATDOVEL GUGTNUOTIKE TNV YLYOAOYIKT| O18GTACT| TG ATOPAUGTC.

H kevtpwn cvpPoin tov mediov givar mAéov capng: Ta Xvunepipopikd Oovoukd
£0e18av OTL 1 OIKOVOUIKY] EMGTAUN YIVETOL O 1GYLPT OTAV TTEPLYPAPEL TOV AvOpOTO
OmmG elvor—Ue TEPOPICUOVG, UEPOANYIEG KOL TPOYUATIKEG GLVONKEC—KOL ATV
LETATPETEL QLTI TN YVAOOT| GE TPUKTIKEG GUVETELES Y10 TOV GYESOCUO TOAITIKAOV KO
Beopdv (Thaler, 2016; Kahneman, 2011).
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1.7 MetdPaon wpog 10 Ke@aiaro 2: amd Toug pyovicpovs amdQpoons 6TiS
VELPOYVAOGTIKES OLEPYUGIES

Ta mopomdve @ovopeEVe KATOOEIKVOOUY OTL Ol OIKOVOMIKEG KOl VYELOVOUIKEG
amoQAcel; Oev  glval  OmMOKAEIOTIKG 7POidV  “AoYyIKNG peylotomoinong”, oAAG
OMOTEAECUO.  OAANAETIOPAONG — YVOOTIK®V  TEPLOPICUAV,  CLUVOICONUATIKOV
aE10AOYNOEMV Kol KOWOVIKOV EMOPAcE®V. H GUUTEPLPOPIKN OIKOVOUIKT TEPTYPAPEL
avtd to potifo pe eumelpikn akpifela, OpmG évo emOUEVO gp@TNUO givar e&icov
KPIG10: TTO101 VELPOYVMOGTIKOL unyavicpol otnpilovv v mtpocoyn, v a&loAdynon
KIvOUVOL, TNV avtapoPn kot v avtoppvduon; H diepevvnon avtig g didotaonc—
HE TPOTO OVGTNPO KOl EMGTNUOVIKA TEKUNPLOUEVO—OTOTEAEL TO OVTIKEILEVO TOV
Kepaiaiov 2, 6mov e&etdletar 1 cUUPOAN TG VEVPOETICTHUNG KOL 1] GYECT TNG LE TO
neuromarketing, g CUUTANPOUATIKO TAAIGIO KATAVONGNC TNG CLUTEPIPOPAES.

Yympa 1.3. Xovdeon Xopmeprpopikdv Owkovopikdv ,Nevpoemiotiiuns kor Nudging etig Ao dceg Yysioc.

2YMIEPI®OPIKA OIKONOMIKA

(Behavioral Economics)

Heuristics — Biases - Bounded Rationality

A 4

NEYPOEMIZXTHMH KAl CONSUMER NEUROSCIENCE

Mnxaviopoi eykepdou — cuvaioBnua — avrapoifri — npocoxn

) 2

NUDGING / CHOICE ARCHITECTURE

> xed1aop6G TiEPIBAAAOVTOG anopAcewyV

) 2

E®APMOTrIEX XTHN YIEIA

MpdAnwn — EpBoAioopdg — Alatpodr] — ZUppOpewaon
otn Beparneia

Mnyn: Mpooappoyn ané Kahneman (2011); Thaler & Sunstein (2021); OECD (2017).

Onwg amotvmmvetor oto Xynuo 1.3, n katovonon g avOpdTIvVNG GLUTEPIPOPAS
ompileTonl 6€ MO OEMOTNUOVIKY) TPOGEYYIOT) TOV GLVOLALEL TO. GLUTEPUPOPIKA
owovokd pe tn vevpoemotun. H odvBeon avtdv tov yvdoewv emitpémel tov
oyedlac o Topepupdocmy nudging, ot omoieg epaprdlovtar 0AoEva Kot TEPIGGOTEPO GE
TOMTIKEG ONUOGLOG VYELOC.
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KE®AAAIO 2

NEYPOEIIXTHMH (NEUROSCIENCE), KATANAAQTIKH
NEYPOEINIXTHMH (CONSUMER NEUROSCIENCE) KAI
NEUROMARKETING

2.1 Ewooymyn: Y1oTi 11 VEVPOEMIGTI U G.POPd T1) CUUTEPLPOPA GTNV VYEia

H xatavonon g ovumepupopdc oty vysio amotel KATL TEPIGSOTEPO OAMO TNV
weprypan emAoydv. Xpedletar va eEnyndel g oymuatilovror TPoTUNGELS, TMOG
a&lodoyovvtal Kivouvol, mmg Agttovpyel 1 avtoppOOpion Ko yati, Tapd tn yvoon, ot
avBpomor cuyvé dev petatpémovv v wpodbeon oe mpdén. H vevpoemiomiun
(neuroscience) TPOCEEPEL £VOL CLUTANPOUATIKO eminedo oavaivong, eEetdlovtog
UNYovicpovg mov otnpilovy TV TPOcoyN, TN UVIUN, TO cuvaicOnua, v avtopolPn
ka1 tov Eeyyo mapopuncewv (Kandel et al., 2013; Bear et al., 2016).

2V TopobeO EPYNCIO, 1N VELPOEMIGTNUOVIKY] OTTIKN OV OVTILETOMILETOL ©C
COVTIKATACTACT)) TOV  ZUUTEPIPOPIKAOV Owovouik®dv, oAAd ¢ evioyvon g
epunveiog tovg. Bonba va katoavonocovpe yati opiopéva gpebiocpata tpafovv v
TPOGOYN, YIOTL GUYKEKPIUEVOL KIVOLUVOL VTEPEKTILDOVTOL 1) VTOEKTILAOVTOL KO YOt 1
avtoppvBuion eacbevel VIO oTpeC, KOTWOoN 1N éviova epebicpata. ‘Etotl, to ke@aAmio
Aertovpyel wg yépupa: amd ta TEPYPaPIKA potifa andeaong tov Kepaiaiov 1 otovg
UNYoVioHovG Tov T LITOGTNPILoVV, TPOETOWALOVTOC TO £50POG YO TNV OVAALGT TOV
nudges oto Kepdiato 3 ko tov epapuoydv otnyv vyeia oto Kepdiaio 4 (Kahneman,
2011; Thaler and Sunstein, 2008).

2.2 Baokég apyéc VEVPOETIGTIUNG: OT0 TOV VELPMOVU GTI] GUUTEPLPOPA

O gyxéparog umopet va mpoceyylotel mg cHotUa eneepyaciog TANPOPOPL®OV, OTOL M
CLUTEPLUPOPE TTPOKVTTEL OO T1 OLVOLUIKY OAANAETIOpacn vevpwviK®V OkTtHmv. H
Baocwn Aettovpyikn povado gival o vevpadvag (neuron), 0 0moi0G EMKOWVOVEL HECW
ocuvayewv (synapses). H petddoon onpartog Paciletar oe nAektpkés LeETaPOAES NG
peuppavng kot og  ymuwkovs  dwPifoctég,  OmAadn  vevpodlafiPactég
(neurotransmitters), 0nmg viomapivn, cepotovivn kot vopadpevorivn (Kandel et al.,
2013; Purves et al., 2018).

Kevipun évvown amoteiel m mhaotwotnto (plasticity): ta vevpwvikd odiktoa
TPOTOTOOVVTOL LLE TNV EUTEPLQ, TNV EMAVAANYT Kot TNV evicyvon. [V avtd cuvnBeteg
Kot otafepd potifa cupmeplpopds vyeiag (m.y. S1TPoPY|, KATVIcHA, AoKno™n) dev gival
amA®G «Bépa 0EAnoNCy, dALd cuyvA amoTéAEs O LAONONG, aVTAUOBNG KOl CTOSLOKNG
otabepomoinong povtivedv (Kandel et al., 2013; Bear et al., 2016).
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Emumiéov, o eyképalog dev Aettovpyel Mg «eviaiog VTOAOYIGTNG», OAAL G GOVOAO
e€edkevévav cuoTHATOV Tov cuvepydlovtal. ‘Etot, n Aqyn andpacng oty vyeia
dev e€aptdTon HOvo amd yvmon 1| TANPoeOPN O, CALN OO TNV LGOPPOTIL AVAUESH OE
CLGTHNOTA  OVTOUOPNG, ocvvaloONUATIKAG 0EAOYNONG, TPOCOYNG Kol EAEYYOL
(Damasio, 1994; LeDoux, 1996).

2xrfpa 2.1
Baoikég eyke@aAikéC MEPLOXEG TIOU epnNAékovTal otn AN anopdoewv
MPOMETQIIAIOX ®AOIOZ
ol Aoyikri enetepyacia
( AMYTAAAH ’ . = QAUTOEAEYXOG — OXEDIACHOG

g

cuvaioBnua - poBog v -

avtidpaon kivduvou ¥
I X
S

\' AMYTAAAH

ouvaioBnua - pépog — " ———
’ - { 2ZYZTHMA ANTAMOIBHZ
avtidpaon KivdUuvou A
e — - Kivntpo - euxapiotnon
VTOoTIapivn

Mnyn: Npooappoyn ané Glimcher & Fehr (2013); Ariely & Berns (2010).

Inys: Hpooapuoyy axé Glimcher and Fehr (2013); Ariely and Berns (2010).

Onwg mapovoialetor 6to Zynua 2.1, n dtadkoasio Ayme amo@acemy gV amoTelel
OTOKAEISTIKA TPOTOV AOYIKT|G eme€epyacios, oAAd TPpokOTTEL d TV CAANAETIOpaoT
TOAOTADV EYKEPUAKOV Unyovicpav. O tpopetoniaiog eAodg oyetiCeTor Kupiog pe
AVATEPES YVAOOTIKEG AEITOVPYIES, OTTMG O GYEICUOS, N AELOAGYNON ETAOYDV KO O
OVTOEAEYYOG, EVM N ApLYSOAN dradpapatifel onpavtikd poio oty eneepyacia
CLVOGOMUOTIKOV OVTIOPAGE®V, OTWS 0 OO0 Kat 1 avtiinyn Kwvdvvov. [apdiinia,
TO GUGTNLO AVTAUOPNG GLVOEETOL LE TO KivnTpa, TNV EVYAPIGTNON Kot TV
aneAevOEPOON VIOTOUIVIG, EMNPEALOVTOS CIUAVTIKA TIG TPOTIUNGELS KO TIG EMAOYES
TV atopov. H katavonon g Aettovpyikng aAAAETIOPAGS QVTMOV TOV TEPLOYDV
oLuPdArel oV epunveia Tov TPOTOV pE TOV 0moio ot dvBpwmot Aappdvovy
OTOQAGELS GE TPAYLOTIKEG GLUVONKES, oTOXElD OV OmoTEAET PaGIKT YEQPULPA HETAED
NG VEVPOETIGTNUNG, TOV CUUTEPUPOPIKAOV OTKOVOUIKMV KOl TOV EPOUPHOYDV TOVG
OTOV OYEOI0GHO TOPEUPACEDY GUUTEPIPOPAC.

13



2.3 Mnyoviepoi omé@acng: tpocoyr), cuvaicOnpa, avrapoipr), avtoéieyyog

Ixrjpa 2.2

Neupoyvworikr diadikaoia Afdng anodogwv

EPEGIZMA
(mAnpogopia)

TYNAIZOHMATIKH AIOAOTHEH
(apuydahr))

FNQZTIKH EMEZEPTAZIA

(mpopetwriiaiog pAoidg)

AMO®AZH

Mnyn: Mpooappoyr and Glimcher & Fehr (2013); Ariely and
Berns (2010).

H BPprwoypagio cvyva meprypdpst ) Anym
AmTOPACEDV MG OAMOTEAEGUO OAANAETIOPOAONG
dvo TpoémLV emefepyaciag: €vOC  YPYOPOUL,
aLTOUATOL Kol OloucOnTKoy Kol €vOg apyov,
eleyyopevov kal avaivtikov. H mpocéyyion
avtn eivat yvoot og Osmpio duthng diepyaciog
(dual-process theory) Kau, TapoTL
OMTAOVOTELTIKY, E&lvor ypnowm vy TNV
KOTOVON oM KoOnueptvedv EMA0YDV vYEinG, 0oV
N KOT®GT, T0 GyY0G KOl O TEPLOPIGUEVOG XPOVOG
EVIOYVOLV  TIC  OVLTOHOTEG  OVTIOPAGELG
(Kahneman, 2011).

2.3.1 IIpoooyn Kol yvOOTIKO QopTio

H mpocoyn (attention) eivar meploptopnévVog
TOPpoc. Xe mePPAALOVTO VITEPTANPOPOPNONG, OL
avlpomor emAéyovv Tt Bo emeEepyactodv e
Baon amAid onuata, OT®G EVTAoT), OIKEWOTNTA 1
cuvaloOnuatiky @option. Avtd eényel yati
GTOV YMPO TNG EMKOWMVIOG Yo Oépata vyeiog
oLYVEA OEV OPKOVV TO «GOOTA» dEdOUEVO, OV M
TOPOVGIONCT) TOVG OEV OIEVKOAVVEL TNV TPOCOYN|
kot v Katoavonon (Kahneman, 2011; Bear et

al., 2016).

2.3.2 XvvaicOnpo ko a&lohoynon Kivovvov

To ovvaioOnpa (emotion) dev etvar avtimorog g Aoyumg. Etvar unyovicpog tayeiog
a&loAdyNonG. Ze anoPAcElS KIVOUVOL, AEITOVPYEL MG «OT|LLO» TTOV EVIGYVEL 1] ATOTPEMEL
ovpumeppopés. H vmodbeon tov copatikov dswktdv (somatic marker hypothesis)
vrootnpilel 0TL mponyovueveg eumelpieg apvouy Poloyikd iyvn mov emnpedlovv
peAloviikég emoyés, wwitepa vrd afefoardtta (Damasio, 1994; Bechara et al.,

1997).

2.3.3 Avtapoif], kivitpo ko padnomn gvicyvong

H oavtopopn (reward) cvvoéetanr pe 1o xivntpo (motivation) kot pe Otadkacieg
pnéonong. ‘Eva Pacwkd povtédo eivar to cedipa mpdPieyng aviopoPng (reward
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prediction error): 1 SQPOPE OVAUESH GTO «OVOUEVOUEVO» KOl GTO «ITPOYLLOTIKO
ATOTELEG O EVIGYVEL TN LA oM Kot dtopoppavel pedhovtiké mpotiunoelg (Schultz et
al., 1997). Avto givar Kpiolo Yoo GuUTEPLPOPEG LYEING, J1OTL Ol AUECEG AVTOUOPBEG
(m.y. evyapioTon, avakoOEIoN) CLYVE VIEPICYLOVY TOV HUKPOXPOVIOV OPEAELDYV,
EVIGYDOVTOG TNV TPOTIUNGT TOL TOPOHVTOG KO SVGYEPAUIVOVTOS TN S10THPNOT LLOG VEOS
ovvnBelog (McClure et al., 2004).

2.3.4 AvToéhey0G KO EKTELECTIKEG AELTOVPYIES

O avtoéheyyog (self-control) cvvdéetor pe TIC ekTEAECTIKES Acttovpyieg (executive
functions), 6T®G N AVAGTOAN TAPOPUNONG, O GYESCUOG Kal 1) S10THPNOT GTOY®V.
I'evikd, o mpopeTmmaiog Ao (prefrontal cortex) epumiéketan oe SadKacieg EAEYYOV,
EVD M 1KOVOTNTO OVOCTOANG UTOpel v HEWOVETOL VIO OTPEC, KOTMON 1 1o(LPA
epebiopato avtapoPng. Avtd eényet yoti mapesuPdaoel mov peidvouv TPPEC,
0PYOVAOVOLV POVTIVEG Kol KOOIGTOOV TNV MPEMUN ETAOYT IO EDKOAN £YOLV 1Wdw0iTEPN
mpaxtikn aéia, e0kd otnv vyeio (Kahneman, 2011; Bear et al., 2016).

Typua 2.3 . Evololoyiké VTOSEIYIA TOV GTOTVTAOVEL TN GUVOEST PUGIKOV PUNYOVIGRAV ANyng
oo acemy (Tpocoy], cuvaicOnpa, avrapolfi/KiviiTpo, avToéAeyy0g) HE CUPUTEPLPOPES VYELXGS KaL

EVOEIKTIKA gpyaAeia péTpnong.
ZuvaioBnpa Avmu G oipii/ AutoéAeyxog

v

Tupnepigopa Yyeiag
(n.x. npéAnyn, oupudpewdn, diatpopikés entdoyés)

!

» Eye-tracking

« EDA /Kapbiaxoi déikteg
* EEG

o fMRI

~
\

Inys: mpooapuoyy axé Kahneman (2011), Rangel et al. (2008), Ariely and Berns (2010) xez Poldrack
etal. (2011).



2.4 Nevpovikd dikTvo Kol EMAOYEG VYELOG: AELTOVPYIKNY XOPTOYPAPI O
LOPIG VTEPUTAOVOTEVOELS

Etvar onuavtikd va amopedyeton 1 Aoyikr] «uio cvpmepipopd — pio mepoy». Ot
ATOPAGELG TPOKVTTTOVV amd dTKTLA, O)L ATTO LELOVOUEVA KKEVTPOY». QLOTOGO, OPIGUEVEC
TEPLOYES EULPaVICOVTOL GLGTNHOTIKG 68 PEAETEG amdPAoT G, KvOHVOL, avVTOUONG Kot
avtoeréyyov. H yoptoypdonon mov akoAovBei givor Asttovpyikn kot €VOEIKTIKY:
oKoTdG NG elvar va vtootnpigel Ty epunveia, oyt va odnynoet o€ Befordtnteg mov dev
otnpioviot EMOTNUOVIKA.

e Apvydaln (amygdala): emelepyacio ametdng, @Ofov kol cLVUGOMUATIKNG
npotepatonoinong (LeDoux, 1996).

e Nnoog (insula): evéocopatikn entyvmorn, amootpodn, eneepyacio mOVOL Kot
Kwdvvov (Craig, 2009).

e Pofowtd copo kot mopnvag accumbens (striatum / nucleus accumbens):
avtopopn, Kivntpo kat pddnon evioyvong (Schultz et al., 1997).

e TIpdcbiog mpocaydylog @roldg (anterior cingulate cortex): cUYKPOLGN, GOAALLOL
Kot TopakoAovdnon anddoong (Botvinick et al., 2004).

e Kowopetomoiog kot pécog mpopetomoiog eAowdg (ventromedial / medial
prefrontal cortex): amotiunon a&iog Kot EVoOUAT®ON TANPOPOPLDY GE EMAOYEG
(Rangel et al., 2008).

H ewcdva avtr) 0dnyel o€ éva TPOKTIKO GUUTEPAGHLA: VA VOO TPOANYNG UTopel
va Tpofnéel v mpocoyn HEG® cLUVOIGHNUATOC, OALL Vo Unv 0dnynoel o€ otabepn
oAAayn av 0ev vrootnpileTon amd SLVUTOHTNTO EPOUPUOYNG, PEUAOTIKY] POLTIVOL Ko
nepPdAiov mov pewdvel T eumddla. H oddayn coumepipopds omaitel cuvovaouo
TPOGOYNGC, KATOVONGNG, KIVIITPOL KOl UNXAVICU®V 0VTOPPHOLIoTG.

2.5 Katavoiotiki) vevpogmotiun (consumer neuroscience): Tv HEAETE Ko
TL TPOGPEPEL

H xotavoiotikh vevpogmiotiun (consumer neuroscience) avomntoydnke og epevvnTikod
nedlo mov epopurolel epyaAeion Kot €VVOIEG TNG VELPOEMIGTHUNG Y10 VO, LEAETNOEL
dwdkaocies Omwg mpotipunon, omotipunon afiog, mPocoyn Kot pviun og miaicio
EMAOYNG TPOiOVI®V, VINpectdV N unvopdtov (Camerer et al., 2005; Rangel et al.,
2008). H ocvpPoin g eivar waitepa ypfoiun OT0V COUTANPAOVEL TIG AVTOUVAPOPES
(m.y. epoUATOAOYIQ) e OEIKTEG TOV OMOTLIIMVOLV EUUEGEG OlEPYOCIES, OMMC
avtdpatn Tpocoyn 1 cuvarsOnuatikn 01éyepon (Ariely and Berns, 2010; Plassmann et
al., 2012).

MopdAinia, arorteitor emomuovikny em@vAasn. To dedopéva dev “puhodv” amd
péva tovg. Amoxtovv aflo dtav evtdocovial e kaBopd epeuvnTIKO GYEdCUO Kot
otav n epunveia dev vrepPaivel doa emrpénovy ta anoteléopata (Ariely and Berns,
2010; Plassmann et al., 2012).
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2.6 Neuromarketing: opiopog, eEEMEN ko oxéon pe TNV £pevva vyeiog

To neuromarketing avoaeépetol oty €papproyn HeBOd®V Kot EVPNUATOV TG
VEVPOETMIGTIHUNG Y10l T UEAETN TWV VEVPOVIKAOV UNYAVICU®V OV EUTAEKOVTOL GTT|
CUUTEPIPOPE TOV KOTAVIAMTMOV KOl TN ANYT 0moPAGE®V 6€ oyEon pe epediopata
pépretvyk. Méow texvik®mv 6mmg n Aettovpyikn payvntikn topoypagio (fMRI), to
niektpoegykeparoypdonuo (EEG) kot dAAeg YuyoQUGIOAOYIKES LETPNOELS,
EMOIDKETOL 1] KATOAVOTOT TOV YVAOGTIKAOV KOl GUVUGONUATIKAOV JEPYACIDV TOV
emNPealovV TIC TPOTUNGELS, TIC AEIOAOYNCELS Kot TIG EMA0YEG TV aTtopmV (Smidts,
2002; Ariely and Berns, 2010; Plassmann et al., 2012).

X oyxetikn PpAoypagio, N KOTOVEAOTIKY] VEVPOETLIGTI| U (consumer
neuroscience) avtipetoniletar cuVNO®S ®G TO EVPHTEPO AKAOTLLOIKO TTEDIO TOL
HEAETA TN VEVPWOVIKY] BACT TNG KOTAVOAMTIKNIG GCUUTEPUPOPAS, EVD TO
neuromarketing cuvdéetal mePIGGOTEPO UE TIC EPAUPUOGUEVES XPNOELG OVTNG TNG
YVOONG GE TPAYHATIKA TEPPAALOVTO ayopds Ko emkoveviag. H didkpion avtn,
®oTOC0, dev givar amdAvT, KaOMOG eEapTdTon amd TO EPELVNTIKO TANIG10, TN
pueBodoAoYIKY| aVGTNPOTNTA KOt TOV TPOTO a&lomoinong tv evpnudtov (Hubert and
Kenning, 2008; Morin, 2011).

H ov{nmon yopw and to neuromarketing evioybOnke wioitepa omd T1c apyég g
dekaetiog tov 2000, 6Tav vroaTpiydnKe OTL 01 VELPOPLGIOAOYIKES LETPNGELS
UTOPOHV VO AETTOVPYNCOVY GUUTANPOUATIKE TPOS TIG KAUGIKEG LEBOOOVS Epevvag,
1010¢ 68 TEPUTTOOELG OTTOV 01 VTOAVAPOPESG Etvar EAMTELS, aoTaOEIS 1) LEPOANTTTIKES
(Hubert and Kenning, 2008; Ariely and Berns, 2010).

IMa tovg okomovg ™¢ mapovoag epyaciag, To Kpioto CRtnua dev eivat 1060 M
0POAOYIKT O1AKPION HETAED KATOVOAMTIKNG VEVPOETICTHUNG Ko neuromarketing, 66o
N EMOTNUOVIKE TEKUNPLOUEVT] KO OEOVTOAOYIKE AGOAANG XPTON TOV GYETIKMOV
HeBOO®V, 101 OTAV AVTEG LETOPEPOVTAL GTO EvaicOnTO TEdio TG VYEing. YO avth
Vv évvola, 1o neuromarketing omoktd 1010{tepO EVOLAPEPOV Ol LOVO MG EPYUAELD
KOTOVONONG TNG CLUTEPLPOPAGS, OAAE KO G TEGI0 TOV BETEL EPOTNLLOTO CYETIKE [LE
T OPloL EMPPONG, TN OLPAVELD KOl TOV CERAGHO TNG awTOVOUiag — {nThiuota Iov
eEetalovrar avorvTtikotepa oto Kepdiowo 5.
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MMivaxeg 2.1. Neuromarketing - Nevpoemotnuovikd Kot flopetpikd epyaieio Tov
YPNOYOTOOVVTOL T LEAETN TNG CLUTEPLPOPAS

Epyaleio Tvkataypager | Trvmootnpile Xpioegig MMieovektnpata Ilepropicpoi

Fmri Aroduvopkég Avtiinyn, Awpnuon, Yynin yopkn YynAo koéotoc,
aAlayég oTov cuvvaicOnpa, ocvokevaoia, avaAivon £PYOCTNPLOKO

(Agrrovpyua Mayvnruci £YKEPOAO avtapopn, EMAOYEG nepPaiiov

Topoypogia) pvnun

PET MetofoAkés Kot "Evtaon E&ewdwcevpévo | Xopwn Enepfaruc,
ANUKEG Stepyaoieg ocvvaieOnudtoyv, | mepdpoto TAnpopopia + deovtoroykol

(Topoypagia Exropmig peTaPOMGHUOG ANUKEG TEPLOPICHOL

HoCirpoviev) TOPALLETPOL

EEG HXextpucn IIpocoyn, A&ordynon YynAn gpovikn Xoapniotepn

(HAektpoeykeparoypaonpa) Sdpaotmprotnro YVOOTIKN Spnuicewv | ovdivon, popntd | yopPKn
£YKEPALOL eneepyaoio axpifela

TMS Aéyepon Attiokn Tewpapoatikd | Attioknm Koéoroc,
EYKEPOALKOD PAOWOY | emidpoon TPOTOKOAAO, Sepedivnon deovtoroyio

(Awkpavioxn MayvnTikn EYKEPOMKDV

Aréyepon) TEPLOYDV

SST Xpovikn dvvapkn IIpocoyn, pviun | Ontcd Kain ypovikni Xopmn
EYKEPOAKTG TEPAATOL Topakolovnomn YOPIKN

(Tomoypagpio EZrabepnig dpactnplomrag TAnpogopia

Kordotaong)

MEG Mayvntikd medio Avtidnym, pviun | Epgvvntikég TIoAvd koA Ymodoun kot

(Maywmrogykeparoypapio) VELPWOVIKNG EPAPLOYES YPOVIKT avdAvon K66TOG
Spactnplotnrog

Eye Tracking Kwnoeig potidv Omnticn mpocoyny | UX, Mn emepforicd Aev deiyvel
(fixations, saccades) ovoKevaocio, cuvvoicOnpo

layout

Facial Coding Mikpoekppaoelg SvvaroOnuotiky | A&lohdynon Peoloticés Epunvevtikoi
TPOCMTOV avtidpaon Swpnuicemv | cvvOnkeg mePLoplopol

Physiological Measures HR, BP, GSR/EDA | Ayepon kot Dduowd Ddopnrég Xpetdlovron
K.AT. @opTIoN nepPaiiovia | LETPTOELS GLVOLAGHO

Inyy: Ioia emelepyaocio Paoer Bazzani et al. (2020), Sanchez-Fernéndez, Casado-Aranda and Bastidas-
Manzano (2021), Khondakar et al. (2024), Gupta, Kapoor and Verma (2025)
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2.7 Me0000royikd gpyoieia: TL peETPOVV KOl TAOS TPETEL VO, EPUIVEVLOVTIL

Ot TexVIKEG TOL CLVOVTMOVTOL GLYVOTEPO GTNV KOTOVOAMTIKY] VEDPOETIGTNUY KOl GTO
neuromarketing propotv va opyavmBohv o€ VELPOOUTEIKOVIGTIKES, VEVPOPLGLOAOYIKES
kot Bropetpikéc/copmeprpopikéc. H ypnopdmrd tovg dev Ppioketon 68 «Uoytkéy
ATOKOADWYELG, 0ALGL TN SLVOTOTNTA VO LETATPETOVY OPIGUEVEG TTTUYES TNG TPOGOYNG
KoL TNG O1€yepong o€ LETPNOIU dedoUEVA, VIO TNV TPOoDHTOOEST, OTL TO TAMIGIO KOl O1
vroBéoelg eival caen.

2.7.1 Asrrovpywkn) poyvntikn topoypa@io (functional magnetic resonance
imaging — fMRI)

H Aerrovpyucr| payvnrikn topoypaeio (fMRI) kataypdaeetl Eppeceg aAlayéc otn pon
aipatog ¢ dsiktn vevpwvikng dpactnpottas. [Ipoceépel vynin yopin avdivon,
OAAG TTEPLOPIGUEVT] YPOVIKT KOl OTOUTEL TPOGEKTIKO GYESGUO AOY® KOGTOLG Ko
texvik®V teplopicpav (Poldrack et al., 2011).

2.7.2 Hhexktpoeykeparoypaopnua (electroencephalography — EEG)

To miektpoeykeparoypaenua (EEG) kataypdeel nAektpikn dpactnplotnto omd To
kpavio. TIpoc@éper vymAN ypovikny avaivon, Gpo eivar YpNOIO Y. JEPYOCieS
TPOGOYNG Ko Gupeong ovtiopaons, oA €xel TEPLOPIGUOVE OTNV OKPIPN YOPIKN
evtomion (Luck, 2014).

2.7.3 Kortaypoaen opBoipokivieng (eye-tracking)

H xataypagn ogpBaAipokivnong (eye-tracking) oelyvelr mov katevBuveTol 1 OTTIKN
TPOGOYN, Yo OGO YpdVo Ko LE oo oelpd. Elvar idwaitepa yprioiun otnv a&loAdynon
VMKOV VYEIOG, EMEWON UETUTPEMEL TNV TPOGOYN OF TAPUTNPNOUYL GLUTEPLPOPA
(Holmgvist et al., 2011).

2.7.4 Hiextpodepkn] dpaotnprotnto (electrodermal activity — EDA) ko
KOPOLoKOL OIKTES

H niextpodepkn dpactnpromra (EDA) xataypdeet diéyepon mov oyetileton pe to
ooumadNTIKO VELPIKO GUGTNUE. ZVUTANPOUATIKE, OeikTeG OM®G KOPIUKOS PLOUOS
YPNOWOTOHVTAL Yo amotiunon évtaong/otpeg. Ot HETPNGEIS OVTES deV ATOdIdOLV
«&ldog» ovvaicOnuartog. Agiyvouv eminedo d1€yepong, dpa yperdlovior epunveio og
ouvovac o pe to mhaisto (Cacioppo et al., 2007).

2.7.5 0pro gppnveiag: TL dgv emrpéneron va vrootnpileTan

Kapia pébodog dev emttpémel KuploAekTikd «avayvmon okéyenvy. H gykvpdtnta kot
N a&omotio e&optdvtal amd Tov oyedcd, to detypa, T Sopdveln TV VTOBEcEDY
Kot v avoropayoypdmra. H  vrepepunveio, Wwitepa o€ gpappoocpévo
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nepPaiiovta, amotedel Pacikd Kivouvo TOGO EMCTNUOVIKA OCO KOl OEOVIOAOYIKA
(Ariely and Berns, 2010; Poldrack et al., 2011).

2.8 E@oappoyég o€ mhaiowo vyeiag: amd TNV EmKovovio Ipoinyng 6t
GUIPOPOMOT

H ovpfoin g KatavoA®TIKNG VEVPOETICTHUNG Kol TOV neuromarketing otnv vysia
elval OVC1UGTIKN OTAV EVIGYVEL TNV KOTOVONON TNG EXIKOVOVING KOl LEIMVEL EUTOSLN
ovuneplpopdc. Evosktikd, propet va vrootnpiet: oxedacud unvopdtov tpoinyng,
Bektimon katovonong Kwvdvvov Kot o@élovg, avénon mpooniwong oe Oepomeia
(medication adherence) péocw amiovoteEPNg TANPOPOPNONGE, KOl AVATTVEN VAIKOD TTOV
EVIOYVEL TNV TPOCOYN Y®PIS VoL TPOKOAEL OVTIOPACTIKOTNTA 1 APVNOT).

H xevtpn| apyn etvar mpaktikn: oty vyeio 0ev apkel va TEIGTEL 0 TOATNG, TPEMEL
va umopel va epappdcet v emaoyn. Emopévac, n vevpoemotnuoviky] copfoin sivat
o xpnown otav cuvdvdletal pe TapeUPAcE TOV PLEWWVOLVY TPPEG KOl LETATPETOVV
mv ntpoBeon oe mpdén (Kahneman, 2011; Thaler and Sunstein, 2008).

2.9 Ilepropiopoi Kol EMOTNROVIKY EMLPVAAEN

[Tapd ™ ypnowdtta TV peBdOwWY, vIdpyovv caeis meplopiopoi. Ilpdtov, moAAE
evpnuata ernpedlovtat amd To detypa, ToV TOMTICUIKO TopAyovTa Kol TO TEPPAALOV.
Ag0TEPOV, N LETAPOPE OO EPYOCTIPLO GE TPAYUATIKEG GUVONKES QTOUTEL TPOCEKTIKN
yevikevon. Tpitov, 1 mOALTAOKOTNTO. TOL E€YKEPAAOL KAOGTE TPOPANUATIKA T
povodldototn epunveia  O6tav  omovolwdlel capng OewpnTiky ohvdeon Kot
ovunepipoptkn emiPePaionon (Poldrack et al., 2011; Plassmann et al., 2012).

2.10 MetaPaon wpog 10 Kepaioro 3: amd Tovg pnyovicpovg ot oyediaon
nudges

To Kepdrawo 1 avédeiEe 0tL 1 avOpdmivn cuuUmEPLPOPE OTOKAIVEL GUGTNUATIKA 0T
mv mAnpn opBoroywotnta. To mapdv kepdroto €0eile OTL AVTEG Ol OMOKMGELS
OLVOEOVTOL LE TEPLOPICUOVS TPOCOYNS, HE oLVUGONUOTIK  a&loAdynon, Ue
UNYOVIGLOVG avTapolPng Kot He TNV Kovotnte avtoedéyyov. Me Bdon ovt) )
obvbeon, 10 emopevo PR eivol €QApPUOCTIKO: TTAOC pmopel o oyedoudg TOL
TEPPAAALOVTOG EMAOYNG VO, AELOTOGEL TNV EMGTNLOVIKT] YVOGT OGTE VO SIEVKOAVVEL
OEEMUES amOPAcElS yopic Katavaykacud; To epdmua avtd amotedel Tov TUPIVA TNG
apyrtektovikng emhoyng (choice architecture) wotr ¢ Aoywmng twv nudges, mov
avantoccovior 610 Kepdioto 3 (Thaler and Sunstein, 2008; Kahneman, 2011).

20



KE®DAAAIO 3

H ENNOIA TOY NUDGE KAI H APXITEKTONIKH EIIIAOI'HX
XTH AHYH AITIO®AXEQN

3.1 Ewoayoyn: amo TNV Teprypai] TG COUTEPLPOPIS OTOV GYEOLUOULO TOV
nepPairovtog emhoyg

AT6 to TPOMYOUEVA KEQAAOLO TPOEKLYE OTL 1] AVOpOTIVY GLUTEPIPOPE Oev eEnyeital
EMOPKAOC amd T0 TPOTLTO TG TANPOLG opHoroyikdTnTag. Ta dropa amopasilovv VO
TEPLOPICUEVT] TPOGOYY|, LE YVOOTIKEG GUVTOUEVCELS, E GLVAICONUOTIKES EMOPAGELS
Kol pe évrovn e€dptnomn and 10 mAaiclo péca 6to omoio mapovsldlovtal ol EMA0YES.
To emopevo Prua, emopévmg, oev eivar pHOvo meptypagikd oAAE Kol EQOPUOGTIKO:
epocov yvopilovpe 0Tl T0 TEPPAAALOV emNPedlel CLGTNUOTIKA TIG ATOPACELS, TMOGC
umopel oo 10 TEPPAAALOV VO GYEOOCTEL £TCL DGTE VO OIEVKOAVVEL MPEMUES EMAOYEC
Y®PIig va. apoipel ehevbepia;

210 epdTNUA OVTO OTOVTA 1 Aoykn Tov hudge (Ao dOnom ), n omoio GuvdésTon
aueoca pe v apyrrektovikn emioyng (choice architecture). H ook 10éa givon ot
UIKPEG aAAOYEG OTOV TPOTO TTAPOLGIOCNG 1| OPYAVEOONG TOV ETAOYOV UTOpOoHV Vo
HeTOBAALOVY TPOPAEYILO T CUUTEPIPOPA, YMPIG VAL ATOYOPEVOVV EVOALOKTIKEG 1] VO
emParrovv onuavtikd owovouka kivntpa (Thaler and Sunstein, 2008). Me avt) v
évvola, To nudge doev etval amAdg TeyVikn emkovoviag. Eival tpomog oyedtocpov tov
nepPAAAOVTOC amdPOoNC, O OMOI0C TATA TAVED OTY] GULUTEPLPOPIKY] YVAOOT TOL
avamtuyOnke ota TponyovuEVe KEPAAOLO.

H onpoaocia tov givar wiaitepa peydin yo v vyeio, €medn mOAAES OMOPAGELS
vyelog dev amotvyxdvouv AOYw dyvolwog, oAAd Adym adpdvelng, avafoing, kOT®mong
emAoyov M vrepPoikng moAvmiokodtntac. To nudge emyyelpel va HeEdoEL aVTA TO
EUTOOW0, UETOTPEMOVTIOS o BE@PNTIKA GMOOTH EMAOYN GE MPOKTIKE MO EQIKTN
EMAOYT.

3.2 Opiopog kat facikd yopaxTnploTikd Tov nudge

H mo yvoot dtatdnwon tov dpov d60nke amd tovg Thaler ko Sunstein, cOppova pe
T0v¢ omoiovg évo nudge eivor kGBe oTOLEl0 TNG OPYITEKTOVIKNG EMAOYNG 7OV
LETARAAAEL TN CLUTEPIPOPE e TPOPAEYLO TPOTO, YMPIC VO amayopeVEL EMAOYES Ko
xopic vo oAhaler onpavtikd owovopkd kivntpa (Thaler and Sunstein, 2008). O
opoHOG VTS etvar yproyog d10TtL BEtel capr| Optla avapesa oto nudges Kot 6€ GAAQ

21



epyorelor TOMTIKNG, OTMG Ol ATAYOPEVOELS, Ol KUPMGELS 1| Ol GNUOVTIKEG OTKOVO LIKEG
EMOOTNOELG.

Ao TOV OPIGHO 0V TO TPOKVTITOLV TPia PACTKA YOPOAKTNPIOTIKA.

e IIp®tov, 10 nudge Aettovpyel péca amd 0 TAAIGLO EMAOYNG KOl Ol HEGOL
omd AUECO KOTOVAYKOGUO.

o Agitepov, eMOIOKEL TPOPAEYIUN EMIOPOOT) OTN CLUTEPIPOPE, Apa dev Elvar
0VOETEPN TTAPOVGINOT) TANPOPOPIDV.

o Tpitov, dratnpel TVTIKA TO EVPOC TOV EMAOYDOV, TPAYLO TOV GNUAivEL OTL )
elevbepia emhoyng dev kotapyeiton aAAd emmpedaleton Eppeca ond TOVv
OYEOGLO TOV TEPPAAALOVTOG,.

H évvown avtn €yve 1duaitepa SnpoiAng emedn cuvdvoce Tpia ototyeio Tov péYpL
16T€ CLINTOVVTOV CLYVA YOPIGTA: TI CLUTEPLPOPIKT YVDOGT], TN ONUOCIO TOMTIKY] Ko
TNV TPOKTIKY] SOLVATOTNTO GYEOOGHOV TaPEUPAGE®Y YAUNAOD KOGTOVG. XNV TPAén, N
onpoacio Tov nudge dev Ppioketal LOVO GTOV OPIGHO TOV OAAL TNV aVOyVOPLIoT OTL T
oLVUTEPIPOPE ivar evaicOnTn GTOV TPOTO LE TOV OTOT0 OPYOVAOVOVTOL O1 EVOAAIKTIKEC.

3.3 H apytektovikn emioyng og 0sopntikn faon Tov nudge

H évvowa ¢ apyrtektovikng emAoyng (choice architecture) avoapépeTar 6Tov TPOTO LUE
Tov omoio Odopeitar to mEPPAAAOV péca oto Omoio éva GTOMO  amopOcilEl.
[TeprhopPdver, peta&d dALmv, Tn oelpd e TV omoio Tapovctdloviol ot EMAOYEC, THV
TPOETIAOYT, TN HOPPT TS TANPOPOPiag, TOV Pabud TOALTAOKOTNTAG, TNV OPOTOTITO
TOV EVOAMOKTIKOV KOl TNV TPOSTADELD TOV ATOLTEITOL Y10 VO YIVEL L0l ETAOYT).

To kpioyo onueio etvar 6TL N APYITEKTOVIKT ETIAOYNG VITAPYEL TAVTOTE, OKOUN KO
otav dev £yl oxedlaotel cuveldNTd. Mia aiTnor VocoKoUEIOD, Eva EVTUTTO GuVaiveESNG,
€va. MAEKTPOVIKO cOOTNUO povTEBOD 1 MO0 TAATEOPUO GLUVTOYOYPAPNOoNG MoM
emNPedlovy TN CLUTEPLPOPE LECH TNG SOUNG TOVS. LVVETMG, TO EPOTNLA dev eivar av
Ba vapyel emppon, aALd av avt 1 emppon| Ba eivor adduNT Ko TVYaio 1 av Ba
oyedlaotel pe oagn otodyo kot pebodoroykn entyvoon (Thaler and Sunstein, 2008).

Avt 1 mopatpnon amoterel i6OC TO oNUAVTIKOTEPO BE@PNTIKO GTNPLYLLO. TOV
nudge. Aglyver 011 dev vIdpyel ovdETEPO TEPIPAAAOV €MAOYNG Kot OTL kGBe doun|
EMAOYDV €VVOEL KATOEG GLUTEPIPOPES TTEPocOTEPO amd GAAec. Katd cuvémeiwa, m
CUUTEPUPOPIKT) TOMTIKY] Ogv “€l0dyel” v emppon: v kabiotd opatn Kol
LETATPETEL GE AVTIKEILEVO GUVELINTOV GYEOIOGLOV Kot 0E0AOYNONG.
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3.4 Oeopntikd Ogpéha: Teplopiopévn opOoLoYIKOTNTA, EVPETIKOL KOVOVES
K01 TPOTIUN O] TOV TAPOVTOG

To nudge dev pmopei va katavondel yopic avoapopd ota Oewpnrikd Oepéla tov
Youmeprpopik®v Owovopkav. H évvotla avtr| otnpileton oty mapadoyn 6Tt ot
avBpmmot dev AapPEvouy amoPAGEIS MG TANPWOS EVIIUEPOUEVOL KOl 6TAOEPA
opBoroyikoi dpdvTES, OALA VIO GLVONKEG TEPLOPIGUEVNS 0POOLOYIKOTNTAS
(bounded rationality), 6mwc vrootipi&e o Simon (1955). Mg dAla Adyio, 1
YVOOTIKN TPOoomdheLn, 0 d100EG1OG ¥POVOS KOl 1| TOAVTAOKOTNTO TOV EMAOYDV
emnpedlovy OVGLOGTIKA TN OOIKAGTI0 ANYNG OTOPAGEDV.

10 1010 MAaiclo, ot gvpeTikol kavoves (heuristics) amoteAovv vontikég
GUVTOUEVGELS TTOV YPNGYOTOLEL 0 avOPAOTIVOG EYKEPAAOG, TPOKEYWEVOL VO AdPAaver
YPNYOPES ATOPAGELS 1] VO OO PPDVEL KPIOELG G€ GLVONKEG TEPIOPIGUEVOL YPOVOV,
aTEAOVC TANPOPOPONG N LEIWUEVIC YVOOTIKNG kavotnTag. [Ipdkettal, ovcloctikd,
Y10l OTAOTOMUEVES GTPATNYIKEG oKEYMG oV fonBovv ta dropa va dayelpilovion
ToAVTAOKO TTPOoPANHaTa Ypig va xperaletorl va eneEepyalovton eE0VTANTIKA OAX TO
dBéopa dedopéva.

H épevva yOpm amd Toug eVPETIKOVE KAVOVES KO TIG YVMOTIKES HEPOANYIES
(cognitive biases) £6ei&e 011 o1 avBpwmot Paciloviar cuYVE 6 GUVTOUEVUEVES
dadkaciec okéYng, ol omoies, av Kot UTopel va etvat AEITovpytkég otnv Kobnuepvi
Con, 00nyovv cuyvd oe TpoPAEyLES amokAioelg amd T Bewpntikd opOoAoyIKN
emaoyn (Tversky and Kahneman, 1974). ®owvopeva dmwg n Tpotipnon yia 1o
nopov, N adpavera, 1 GTOGTPOPN TG UTOAELNGS KOl 1 EXLOPOOT TN TAULGIOONS
amoteAoVV PoctkoDS UNYoVIGHOVE TAVE® GTOVS 0TO10VE GTNPILETUL O GYEOACUOG TOV
nudges.

EmmAéov, n coumepipoptkt] mpocéyyion g AMyng anopdoewv £xel avadeiletl 6Tt ot
avBpmmot dev amodidovv 10 1010 Pépoc 6To AEGO Kot 6TO poakpompdbecuo 6pehog. H
YPOVIKI] AGVVETELD KOl O1 SUOKOAEG AVTOELEYYOV ENYOVV YTl 01 KOAES TPoBEsELg
dEV UETATPEMOVTOL TAVTOTE GE GUVETH GLUTEPLPOPE. YTO owth TV €vvola, To hudge
Aerrovpyel cvyva ©¢ po eEMTEPIKN VTOGTHPIEN TG EMAOYNG, TteplopilovTag Ta
onueio ota omoia n avaforn, n adpdvela 1 N TOALTAOKOTNTA EUTOSILOVY TNV
ekdAwon g emBoung cvurepipopds (O’ Donoghue and Rabin, 1999; Thaler and
Sunstein, 2008).

3.5 O grevBeprokoic matepvaropdgs (libertarian paternalism)

O ghevBepraxog matepvaiopdg (libertarian paternalism) onotedet (o Tpocéyyion
on ONUOGLO TOMTIKY| Kot 6T Bempio AMYNG OmoQAGE®Y, GOLPOVO LLE TNV 0ol
etvat duvatd va emmpedlovtal ot EMAOYEG TOV ATOU®V TPOS KATEVOVVGELS TTOV
TPodyouv TV gumuepia toug, xwpig va mepropiletar n elevbepia emioyng tove. H
Aoy ot cvvdVAlel Tov GePACIO TNV ATOUIKN EAeLOepial e o L0 LOPPT

23



KaBodnyNong, HECH TS SIUOPPMOOTG TOL TEPPAALOVTOG LEGO GTO 0010
Aoppdvovtal ol amo@AceL;, SNAadN TG aPYLTEKTOVIKIG emAoyig (choice
architecture).

Y& avto 10 TAaic10, 0 BempnTiKOG TVPNVAG TOV NUdge cuVdEETaL AUEST. UE TOV
erevbeplaxd matepvaAlopd, Kabdg 1 factkn Tov emdinén oev ival va apapéost
eMAOYEG 1 vaL EMPAAEL GUUTEPIPOPES, AALA VO OPYOVAOGCEL TO TEPPAAAOV ETIAOYNG LUE
TPOTO TOL VO, SIEVKOADVEL AMOPAGELS O MPEALEG Y10 TV VYEID, TNV ACOAAELD 1) TN
paxpoypovia eonuepio tov atopwv (Thaler and Sunstein, 2003; Thaler and Sunstein,
2008).

Yyéoro 3.1 O erevBeproxog matepvoropog (libertarian paternalism)

O eAevBeprakog matepvaAlopog
(libertarian paternalism)

/|

.
EAeuBepia KaBodnynon mipog
emAOYNG WPEAIPEG ETUAOYEG

EAevBepia etudoyng KaBodrjynon mipog

WPEAPEG ETUAOYEG
v/ Ot el oyEg Sev agaipovvrar +/ To mAaioo ermpéadet
v/ Tripnon gAsuBepiag anopaong ™V anogaon

ITnys Thaler, R.H. and Sunstein, C.R. (2008). Nudge: Improving Decisions About Health, Wealth, and
Happiness. New Haven: Yale University Press.

H évvown avt mpokdiece évrovn Bempntikn cvintnon. O1 vIosTNPIKTEG TG
vrootnpilovy 0T, EPOGOV 1) APYLTEKTOVIKT EMAOYNG LILAPYEL AVOTOPEVKTO GE KAOE
TAOIG10 ANYNG amo@dcemv, ival TPOTILOTEPO VO oXEOALETAL LLE YVOUOVO GKOTOVG
7oV givat Kovmvikd kot Becpkd dtkatorloynuévot. Ot emkpités, avrifera,
EMGNUAIVOVY OTL KON KoL YOPIG AUECO KOTAVOYKOGUO, 1) EUUECT) EMPPON UTOpEl
va gyelpel NTMHOTO AVTOVO UG, OLLPAVELNS KO XEPOLYDYNONG.

210 Tapdv onpeio apkel vo Toviotel 0Tl 0 eAevBeprokdg Tatepvalopdg amotelel )
Baoikn KavovieTik Aok Tive otny omoia OepemOnie n Oewpio Tov nudge. H
evpOtepn NOwN TpofAnuotikn mov oyetiletan pe avt TV Tpocdyyion Ba eetaotel
avaAvtikotepa oto Kepdrawo 5.
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3.6 Boaowoi pnyavicpoi Tov nudges

H Biproypaeio €xel avadeifel apketovg unyovicpods pécm tov omoiwv to nudges
empedlovv 1t ocvumeprpopd. Ot unyavicpoi ovtoi dev eivor Olot dwol, ovte
Aertovpyobv pe v O €vtoon oe kdbe mAaiclo. Q0TOGO, OPICUEVEC HOPPEG
enpaviCovtot pe 1dtaitepn cuyvoTnTA.

3.6.1 Ilpoemiroyég (defaults)

Ot mpoemhoyég amoTeAOVV i6mG TOV T Yvwotd thmo nudge. Otav pia emdoyn sivot
TPOGVUTANPOUEVT 1] TPOETIAEYUEVT], TOAAG ATOLLO TEIVOLV VO TNV d10TN POV, £iTE AOY®
adpAavELnG EITE EMELON TNV EPUNVEVOVY ®G “TPOTEWVOLEVN” 1| acParéoTepn emhoyr|. H
W0Y0¢ TOV TPOEMAOY®V €xel tekumpuwbdel oe medioa Omwg 1 oLVTAEIOOO0TIKY
amotapicvon, n dwped opydvmv kol n KAvikn mpaxtikn (Johnson and Goldstein, 2003;
Madrian and Shea, 2001).

3.6.2 Mlmcicven Ttinpogopiog (framing)

H mlacioon avaeépeton otov 1poémO mapovciocong e idwg minpogopiag. Ot
AvOp®TOL OVTIOPOVV SLOUPOPETIKA OTOV EVaL VLU VYELOG TOVILEL, Yo TapAdELy oL, TO
0QEAN UI0G CLUTEPLPOPAS OVTL Y10 TO KOGTOG TG U1 vioBétnong . To framing dev
OAAGCEL TO “OVTIKEIEVIKO” TEPIEYOUEVO, DAL OALALEL TOV TPOTO emeEepyaciog TOv
(Tversky and Kahneman, 1981).

3.6.3 TIpoctoyn Tov TAnpogoprdv (salience)

H npoe€oyn agopd v evicyvon ¢ opatdTnTog N TS TPOGOYNG TPOG L0 TATPOPOpia
N emioyn. IIAnpogopiec mov eivon o epeavels, mo kabapég | mO EVKOAES GTNV
KaTovonon teivouv va emnpealovv TEPICCOTEPO TN CLUTEPIPOPL. Xe mepiBdArovta
vyelag, avtd pmopel vo onuaivel koAvtepn avadelln Pacikdv odnyudy, Kvddivev M
Bnudrov coppdpewong.

3.6.4 Amhomoinon (simplification)

H amlonoinon eivor kpioyog unyovicpog, 10img oe amo@AcEl; Tov TepAapPavouy
nepimAokeg mANpopopieg 1 doknTkég dwdikacies. Oco mo moAvmAoko eivorl éva
nePPAALOV EMAOYNG, TOGO av&dvovtat 1 avaPoAn, n adpdvela kot 1 gykatdiewymn. H
amAomoinon dev aAAACEL VIOYPEOTIKG TNV EMAOYY, OAAL UEIDVEL TO YVOGTIKO KOl
TPOKTIKO KOGTOG Y10, VO, PTAGEL KATOL0G GE QL.

3.6.5 YnevOupiceig (reminders) kot ypovikd onpato
Ot vrevBupicelg a&lomoovv o yeyovag 0Tl TOAAOL GTOYOL ATOTVYYXAVOLY Ol EMEWN

Aeimel n TpoBeoT, aALG TN Agimel ) evepyomoinot Tng T cwGTH oTiyur. Mnvouaro,
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€100TOMCELS KO YPOVIKA CILOTO. LTOPOVV VO LELOGOVY T1 ANGHOVIA Kot Vo 6TnpiEovv
TPAEELS OGS povTefov, AN eapudK®V 1| emaveEETao.

3.6.6 Kowmvikoi kaviéveg (social norms)

H ovuneprpopd emmpedleton €vtova amd v avtiinyn tov Tt KAvouv ot GAlot. H

EMIKANON  KOWOVIKOV

Kavovov—yta

TaPAdELY QL

0Tl «Ol TEPLGGATEPOL

CUULOPPOVOVTOL 1] OTL «1 TAEOVOTNTO TOV TOAMTOV £xel NN wpoPel oty Tdade
TpAEN»—umopel va ennpedoetl emloyég péow kowvwvikng emppong (Cialdini et al.,

1990)

3.6.7 Evepyn emoyn (active choice)

Y€ 0PICUEVEG TEPIMTMGELS, 1) KAADTEPT] CTPOTNYIKY OEV £Vl 1] dOPOTY ETPPOT OALA M

voypémon pnne emloyne. H evepyn emioyn peidvel v adpavelo VTOYPEDVOVTOG
TO GTOMO VO OTOPOGIoEL, Y®PIg va To KatevBhvel dueca mpog pio povo Avon. I'a tov
AOYo avto, Bewpeital cuyva AMydTEPO TATEPVAMGOTIKN OO TIG IOYVPES TPOETIAOYEC,

Hivaxag 3.1. TYmow nudges: unyoaviopog, 6TOY0S KoL EVOEIKTIKEG EQUPUOYES OTIV VYEIX

Tvmog nudge Kvprog pnyaviopdg

T per@vevevicyvel

Evosiktuikn epappoyn o€ vyeia

adpavela & epunveio LLEIDVEL KOGTOG TPOETIAEY LEVT EMAOYT TTPOANTTIKOD
Defaults . . , , , ,
TPOTEWVOUEVOD oAlayNG pavtefov/epfolacon
Eramin dapopetikn a&lordynon gvioybel WAVOpO TPOANWYNG LE EULPOCT GE OPEAT avTi
g id1o0v TEPLEYOUEVOL Katavonon/kivntpo OTOAEIDV
salience avéEnuévn opatotTTa LEIDVEL YVOGTIKO avadelEn Packdv odNydV Gg EVIVTO
kpioiung TAnpoeopiog @optio Guvaiveong

T Ayé ALoTo/Aryd
Simplification w6repa Ppara/An drepn

LLEWDVEL SLOIKTTIKN

amAoVGTEPT] S1OdIKOGI0 KAEIGILATOG

ToAvTAOKOTN T PPN povteRou
. { 00 SMS 00 M
Reminders svspyonomcm,npo, eons LEWDVEL ANGHLOVIA i VTEVIDRIONG B n\vn,@
OTOV GOOTO YPOVO (QOPULAKOV/ETAVOANTTIKNG e&ETaoNG
Social norms ’ Kowo)vm,ﬁ EVIOYVEL Kow’mvmﬁ avnp}épmcn “0’1, nsptccérqu
obyKpLeT/GUULOPPMGT amodoyNn OAOKAp@GOY...” (T.). screening)

VROYPEDTIKY PN

Active choice ,
omopacn

pewvet adpdveia

“emAéETe TOPA” GLUUETOXY| OE screening
(vav/oyy)

Hivaxag 3.1. Zvvomukn mopovoioon Pooikdv tOT@V nudges, VvV avIIoTOLYWV UNYOVIOUOYV KOl

EVOEIKTIKOV EQapuoymy o€ mhaiota vyeiag. Inyn: Ipoocoapuoyi exé Thaler and Sunstein (2008), Johnson
and Goldstein (2003), Madrian and Shea (2001), Cialdini et al. (1990) ko1 Miinscher et al. (2016).
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3.7. To&wvopunoseig Tmv nudges

Tyqpoa 3.2 Ta&vopjoeis Tov Nudges

3.7 Ta&vopnoeig Twv nudges

Eidn kat katnyopieg kata Miinscher, Vetter & Scheuerle (20116)

L Nudges J

AICUEETL S Yiootipién Aiddikaoias
v/ AmAorioinon / Tpoemidoyég J YnevOupiceig
Vv Mpoe&oxn = B LJ ) =0
v Kowwvikn (@ 5 PR ‘ o
; o V| HOE |/ Mnxaviopoi (a
Mnpogdpnon g = : [t Kb
|/ MetaBoAn

lMpoondBeiag

Mo amd TiG o YPNOYLES GVOTNUATOTOMGELS 6T PpAtoypagpio eival ekeivn TV
Miinscher, Vetter and Scheuerle (2016), o1 onoiot ta&vopovv ta nudges o€ TPELS
Baowég katnyopies:

(o) nudges mov aAAGLovV TNV TANpOPOpia Yo TV OTdPOoT,
(B) nudges mov aArdlovv T doun TG amdPUoNG, Kol

(v) nudges mov vrootnpilovv T ddKAGia TS ATOPUONG.

H npdt katnyopia mepthapfdverl teyvikég OTmg 1 arkomoinor, n mpoekoyr Kot 1
KOWwoVIKN TAnpoedpnon. H debtepn apopd odhayéc otn didtaén emAoydv, Onms ot
TPoeMA0YEG N M petafoAn Tpoomdbelag mov amarteiton Yo kébe evarhaxtikn. H tpitn
neplopPavel mapepPacels Onmg ot vevhvIcELS Kot 01 Unyavicpol dEGUEVONG, TOL
BonBovv 1o dropo va viAomomoet évav otdyo mov NoN Bewpel emBvuntd (Miinscher et
al., 2016).

H ta&wounon avt eivar wiaitepa yprioyn 10Tt deiyvel 6t oo nudges dev elvan
eviaio epyodeio. Aw@Eépovv ©¢ TPog TOV pnyovicpd, v €vtaor ETPPONS, N
dwpavela Kot Ty nown tovg alordynor. Avtd Ba amoderydel kpicyo apyotepa, dtav
Ba eetaotel 1) xpNon Tovg TV LyEln Kot 01 NOKES TOVS SLUGTAGEL.
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3.8 Nudge ko1 Tapad0cLOKA EPYOALELN TOMTIKIG

H onpoacio tov nudge yivetor mo kaBapn dtav cuykpiOet pe ta Tapadociakd epyaieio
moMtikne. Ot amayopevoelg kot ot puBuicels mepropiCovv evbBémg emroyés. Ta
OWKOVOIKE  KivnTpa €mdpovv péG® KOGTOVG Kot 0@EAOVG. Ot evUEPOTIKEG
exkotpateieg otnpilovtal otnv vVTOOeoT OTL T CEOGTH TANPOPOpia Bo 0O YN oEL € COHOTN
EMIAOYT).

To nudge Swpépet, enedn mapepPoivel 6Tov TPOTO e TOV 0010 GLUVAVTATOL KOt
enefepyaleton | emhoyn. Agv glval vTOKOTAGTOTO OA®V TOV AAA®V gpyarEi®V, 0VTE
elvar mdvrote n koAvTEPN ADoN. e optopéva TpoPANHTe SNUOCIOG VYEIOS OTONTOVVTOL
woyvpég pubuicelg, dnuociovokég Tapeppdoeig n Oeopikég petappobuicels. Qot660,
10 nudge umopel va Aeltovpyncel eEUPETIKG WG CLUTANPOUATIKO epyoieio, 101mg exel
omov 10 Poacwd mPOPANUE elvar M adpdveln, 1N TOAVTAOKOTNTO 1 1 QOLVOUIN
petoTpomng ¢ mpodbeong oe ovumeprpopd (Sunstein, 2014; Thaler and Sunstein,
2008).

3.9 AmoteleopoTIiKOTNTO KOl OpLa.

H gAxvotikotro tov nudges opeideton oe peydro Pabud otnv vwocyeon younrov
KOoTOVG Kou vynmAg amddoons. Q0T10GO, 1 OTOTEAECHATIKOTNTO OEv E€ivol
ogoopévn. Eoptator amd tov mAnbuoud-otodyxo, 10 mMANIGLO, TN GOPNVEIL TOV
UNYovicpob Kot T cupPatdtnto TG TopEUPacns Le TIC TPAyHaTIKES cuvOnKkes Long
TV avOporov. Eva nudge pnopel va Asttovpynoet o€ Eva TeptBAALOV Kot VoL Ao TOYEL
o€ dALo, av dev Exovv ANEOBel LITOYN 1 KOLATOVPA, 1) SIOIKNTIKN TP 1 O1 KOWVOVIKEG
OVIGOTNTEG.

EmmAéov, n BipAoypagia €xet dei&et 0TL 01 pIKpEG aALAYEC 6TO TEPIPAALOV EMAOYNG
dev mpémet va e&davikevovtat. Opiopéva nudges £yovv meplopiopévo 1N Ppayvypovio
amotélecpa, Ve GAAo umopel vor Asttovpyohv povo OTav cuvovaloviol e GALEG
LLOPOES TOATIKNG. ZUVETADGC, 1| P EMLGTILOVIKY| 6TACT) 0gV etvar va mapovsidlovtat
to nudges ¢ movakelo, aAld vo aEloAoyohvton umepkd Kot vo tomofetovviot péoa
o€ gupPUTEPES oTPOTNYIKES TopEPaong (Sunstein, 2014; Benartzi et al., 2017).

3.10 IIpoTteg KprTIKéS Kol mpoeTotpacio TG N0 s cvinTnong

Amd vopic, n Bempio Tov nudge cuvoEdnKe e EVOTAGELS YOP® atd TV CLTOVOULia, TN
YEPOydYNom Kot ta Opro. g Becpikng emppons. To Bacikd epdtnua eivar av ) Eppeon
Swpdpemon tov TeEPPAALOVTOC EMAOYNG TapAUEVEL GLUPATH e TOV GEPAGUO TNG
aTOUIKNG eAevbepiog N v GLVIGTA LOPON NTLOG AL TPOPBANLOTIKNG ETPPONC.

210 POV KEPAAOL0, O KPITIKEG OVTEG KOTAYPAPOVTIOL LOVO MG TPOETOLAGIO TG

emopevng culnmong. Edd o otdyog etvar va katavonbei to nudge g Bewpnrikn kot
epappootikn évvorn. H minpng a&oidynon g noikng tov didotaong Oa avamtuydei
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ocvotnpatikd oto KepdAaio 5, 6mov Oa e€etactovv {ntmuota avtovopiog, dopdvelog,
100TNTOG KO OEGUIKNG VOULOTTOINGTC.

3.11 Merdpaocn mpog o Kepdraro 4: ané T Ocowpio oTic EQappoyéc oty
vyeio

To mapdv kepdrato £d€1&e 6T1 To nudge dev ivar pio amAn TEYVIKY ETPPONG, AALA EVa
mAaiclo oyedopov Tov TEPPAAAOVTOC emAoyNG mov otnpiletanr ot Pooikég
TOPUOOYES TOV ZVUTEPLPOPIKDOV OKOVOUIK®OV Kol TS oVyxpovng Bewpiag ANyng
anopdoewv. Epocov katavondnkav ot facikoi unyavicpoi, ot katnyopieg kot to Opid
TOV, TO EMOUEVO EPMTNUA Eivar Kabapd EQUPUOCTIKO: TAOS YpNCILoTolovvToL To nudges
otov yopo g vyelag, Ilod éyovv epapuootel, pe MoV TPOTO KOl HE TOLN
anoteléopota; 1o Kepdiawo 4 n culrjtnon petaeépeton amd 1 Bempntiky ovaivon
OTIS TPOKTIKEG €POPHOYES TV nudges otn oNuocila vyeio, oty TPOANYT, o1
CLUUOPPMOOT Kol GTN SO PPDCT| TOATIK®V LYETOC.
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KE®AAAIO 4

E®PAPMOI'EX NUDGES KAI NEUROMARKETING XTHN
YT'EIA: AIIO THN ITIPOAHYH XTHN KAINIKH ITPAZEH

4.1 Ewoayoyn: ywoti to nudges £xovv 1010itEPN onuacio 6Ty vysia

H vyeio amotelel medio 610 omoio o1 emMAOYEC OMAVIAL ATOTVYYAVOLV OTOKAEIGTIKA
My EMdewyng yvaons. [loAd cvyvotepa, amotvyydvovv emedr] mapepPdiiovron
avafBoArn, adpavelr, YVOOTIKY] KOT®OY, TOALTAOKOTNTO  OdIKACIOV KOt
AVTOYOVIOTIKES Amoutoelg TG Kanuepvotnrog. O moAitng unopel va yvopilet 6T n
TPOANYT, N doknomn, N eUPoMacTiK] KGALYN M 1 6OOTH AYN QAPUAK®V givol
OQEMPES, OAAG VO UMV KATOPEPVEL VO, TIC EPaPUOcEL 6Tafepd. ATd avT TV Aoy, O
Topéag G vyeiag amotelel WWovikd medio Yo TNV epapuoyn nudges, akpPog enedn n
andoTOon avAUESH oty TPOheon katl otny TPA&n eivot cuyva HeyaAn.

H ovpporn tov nudges oty vyeia dev Ppioketal oto O0TL “aviikabictouv” v
WWITPIKN yvoon N ™ dnuocto toAtikr). Bpioketor 6to 0t1 TapepPaivovv 6to onueio
OTOV GLVNOWE YAVETAL 1] GLUTEPIPOPE: GT OOUT| TG Kadnuepwvng amodeaons. Otav ot
dladkacies yivovtal mo amAéc, 6Tav o1 Kpioieg mTAnpoopieg etvat mo capeic, dtov ot
vrevBopioelg €pyoviol T GmOOTH OTYU| Kot OTav 0ol MQEAMUES EMAOYEG €ivorl mo
evkola TpooPdhoiueg, av&dverar ) mBavoéTYTO VO petatpanel pua exiBount otdon o
npaypoatikny Tpdén (Thaler and Sunstein, 2008; Kahneman, 2011).

Yty w0 korevbovvon, N oopumepLeopika evnuepopévy moirtiky (behaviourally
informed policy) otnv vyeia dev emdIOKEL OMADG Vo, “teEl” 6TOV TOALTN TL €lval 6OGTO.
Emdunxkel va oyedidoet éva mepiPaAlov emtloyne o omoio vo Aapavel voyn mmg ot
AvOp®TOL TPOYUOTIKA amoPAcilovV: VIO TEPLOPICUEVT] TPOGOYT], LLE YPOVIKT] TECT), LE
KOWMOVIKEG EMPPOES Ko pe dvokoAio avtoppvBong (Dolan et al.,, 2012). Avt n
napadoyn eivar Wiaitepa Kpion oty vyeio, OTOL aKOUN Kot UIKPEG PEATIOCELS GE
TPOANYT|, TPOCLUTTMOUATIKO EAEYYO | SLUUOPP®SN ot Bgpaneia pmopovv va Egovv
ONUOVTIKES ETMTAOCELS TOGO Y10, TO ATOUO OGO KO Y10 TO GUGTNLLO VYELNS GUVOALK(L.

4.2 Am6 1 yvoon oty Tpdln: To Pacikd cOPTEPLPOPIKA EPTOILN 6TV
vyeia

INa va a&oroynbel cwotd pia epappoyn nudge omv vyelo, TPENel TPAOTU Vo,
OVOYVOPLGTEL TO TPAYRATIKO copmeprpopikd gumooro. H culnmon cuyva Eekva
amo TV 10€a 0TL 01 AVOP®TOL OEV GLUUOPPDOVOVTOL ETEWN “Oev Yvmpilovv apKeTd”.
Qo1600, N gumelpkn wpaypatikdtnta givar mo ovvhet. [ToAdég popég yvapilovv,
aALG avaPairovv. Katovoovv, aAld dev evepyovv. ZupeovodV LE TOV 6TOY0, OAAAL
YOVOVTOL GE TOAVTAOKOTNTA 1] ALOLVOTOVV VO SLOTNPTGOVV GUVETELL.
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"Eva tpd1o Boactkd eumddlo etvar n adpavera. v vyeio, ToAAEG OQEAMUES TPAEELS
amoITovV €va TPMTO Prjna mov cvyva kabvotepel: va KAgwotel éva pavtefol, va
ocLUTANPwOEL Lo aitnon, va yivel o erave&étao, va EeKvinoet pio aymyn. To K6oTog
aLTOV TOV TPMOTOV PriHatog pmopel va @aivetar pikpd oe Bewpntikd eninedo, aALd oTnV
TPaA&n Aetrtovpyel mg coPfapd avacTAATIKO GNUEID.

Agbtepo eumoOd10 amoteAEl ) YPOVIKI| acvvéneLa (time inconsistency). Ot dvOpwmot
TEVOUV VO VTTOTILOVY HOKPOTIPOOEG O 0QEAN KOl VO VITEPEKTYLOVY GAUEGH KOGTN 1|
todoumopio. Avtd sivor gpEavég oe amoPAceES OTMS 0 EUPOAMAGUOC, 1| AoKNoT, N
dtlarta | 1 AMyYM eopUAK®V: TO OQEAOG fval cLyva LoKPOoYPOVIO, EVED TO KOGTOGC 1N M
evoyAnon eivar dpeca mapovrta (O’Donoghue and Rabin, 1999).

Tpito eumdoto eivar 1 drotknTIK] Kot dredkasTikn TPPn. Otav n nmpdcsPaocn ot
vanpecieg vyslog omoutel mwoOAAG Prjpato, TOAAATAEC TANpoPOpieg, OVOKOAESG
TAOTQOPUEG M ETOVOAAUPavOpEVES evEpYeleg, N TOHAVOTNTO EYKATAAEWNG avEdveTon
onuoavtikd. 16iog oe evdAmteg opdoeg, aVTO TO “UIKPO” HO0IKNTIKO KOGTOG UTOPEL VO
AELITOVPYNOEL O OVOIACTIKO EUTOO0 TPOGPAOTG.

Tétapto eumdo10 eival 1o Yvmwotiko @optio (cognitive load). Ot mAnpoopiec vyeiog
ovyvl eivor ovvBeteg, yepateg TEXVIKOVS Opovg, ofefordTnTa Kol EMAOYEG TOL
amoutovv emeepyocio. Xe TéToleg ovvOnkeg, M vmepPolkn TAnpogopio dev
S1EVKOADVEL TV amOPOGT, CLYVE TNV KAOVOTEPEL 1] TNV AMOTPETEL.

TéMoc, 1 Kowvovikn emppon mopapével kabopiotikn. Ot dvBpwmot dev Aappdvouv
ano@doelg vyeiog amopovopévol. Ilapammpodv Tt KGvovv ot GAAol, TL Bempeiton
QLGLOAOYIKO, TL EYKPIVETOL KOWVWOVIKAE Kol O TPOTLTO CLUTEPLPOPAS KUKAOPOPOVV
oto mepPdrriov touvg (Cialdini et al., 1990). I'ia Tov Adyo avtd, | epapuoyn nudges
otV vyela elvarl amotelespatiky povo otav aviiotoyel pe akpifelo 610 €100G TOL
EUTOO10V TTOV KOAEITAL VO OVTILETOTICEL.

TUPNEPLPOPIKG epnodia [ KatdAAnhog pnxaviopo nudge —» z"""sp"z:::,"gv‘:;:téh""“
|

o Adpdvela o Defaults ° Msva)\ﬁt_epn GUpPETOXN
* AvaBolq e Reminders otV npoAYN
o WOtk poptio o Simplification * Auénuévog eppohiacpdg
> ==
o Afoikntikr Tpipn e Framing * Behtlwpévo screening
* Kovwvikr enfppon * Salience o Aunuévn oupHGp@WON
Social

e * Ynootpién KAVIKIAC MPaKTIKAC
o Active choice

Ixnpa 4.1. And to supnepipopikd pnédio otnv emhovi punxaviopol nudge atnv uyeia.

[Tnyn: Mpoaappoyri and Dolan et al. (2012), Sunstein (2014) kat Thaler and Sunstein (2008).
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4.3 Nudges otV IpoAnyn Kol 6Tov VYLEWVO TPOTo {mg
4.3.1 Avotpo@1] Ko EMA0YES 6TO ONUELD AYOPAS 1] KATAVALOGNG

H dwotpoen amotelel éva amd T o YopaKkTNPIoTIKE Tedia epapuoyng nudges, emeidn
N emAoY Tpoeipwv emnpealeton évtova and 10 dueco mepiPairov. H 0éon tov
TPOTOVT®V, 1| GNUAVCT, 1| 0pOTOTNTA, TO HEYEDOG Hepidag Kot 0 TPOTOG TOPOVGINGNC
LITOPOVV VO EXNPEAGOVY OVGLOCTIKA TNV TEMKN €MAOYN. Xe TéTowo TEPIBAAAovTa, N
CLUTEPLPOPE EV SOUOPPDVETOL OTOKAEICTIKA 0td oTaOEPEG TPOTWNOELS, OAAL 0o
10 O10 epEBicpa givar o GpESO, To E0KOA0 1] O “@LGIKO” TN GTIYUN| TNG ATOPACT|G.

[MapepPaoceg 0mwg N evioyvon g mpoefoyng (salience) vyewvav emAoydv, 1
AmTAOVGTELGT] STPOPIKNG TANPOPOpiag N M Pertioon ¢ oelpdg Tapovsioong Twv
TPOPIU®V HITOPOVV VO LETATOTIGOVY GUUTEPLPO PES YWPig evbeia amayopevon. H a&ia
ToVg €lval OTL AEITOVPYOVV OTO onueio emaeng pe TV emAoyN: ekel OTOv O
KATOVOAWMTNG Oev €xel xpOvo ovte 01d0eom va emeEepyaotel cOvOeTeg mAnpoopies. Xe
avTo 10 Minedo, N TPOANYM dev e€apTdTorl LOVO Omd EVIUEPW®GT], AALA KOt 0Td T SOUN
tov duecov mepipdArovtog (Dolan et al., 2012; Sunstein, 2014).

4.3.2 ®vowkn opasTNPLOTNTA Kol PKPES aAAaYES 6TO TEPLPaALOV

H ¢pvowm dpactnpromra deiyver pe wwitepn kobopdtnta Tn onuacio Tov HKpoV
napeppdoewv. H doxnon eivor 6tdyo¢ mov o1 mepiocdtepol Bempovv emBouuntd, aAid
dVOKOAEHOVTOL VO EVOMUATMOGOVY GLGTNUOTIKA GTNV KaONUepVOTNTA TOVG. XE OVTY|
v mepinton, nudges OTm¢ o1 vevhvpioels, To anAd epebicpata evepyomoinong, M
KOADTEPT] OPOTOTNTO EVKAIPLOV KIvnong N 1 oOVOEST TNG CLUTEPLPOPAS LE MO
VILAPYOVOEG POVTIVEG LITOPOVV VO, LENGOVV CNUAVTIKA TNV TOOVOTNTO CUVETELNG.

H ovcia edd dev eivar va “emPAn0el’” n doknon, oAl va peiwbel 10 kO66T0C Evapéng
Kol vo yivelr n evépyela mo avBopunt ko epappocyun. Oco pkpdtepo eivar to
OTOITOVIEVO TPMOTO Prjna, tdco peyardtepn N whavotta gvepyomoinons. I't owtd
oTNV TPOANYT, Ol MO AMOOOTIKES TaPEUPAcES etvar cuyvd eketveg mov kévovv Tnv
OQEAMUN  CLUUTEPLPOPE MO €VKOAN, O)l ekeivec mov amA®dg v vrevBopuilovv
OempnTiKa.

4.4. Nudges otov epforacpo: TPocELEVGT], EPTLIGTOGVVI] KOl YPOVIGLOG

O gpuPoriacpoc amoterel €va and ta mo cvvleta media epappoyng nudges, emedn
GLVOLALEL TPOKTIKA EUTOSLN, AVTIANYELS KIVODVOL, KOWVOVIKEG EMPPOES Kol CnTipoTa
EUMIGTOGVVNG TTPOG TOVG Beopove. Xe avtifeon pe o oA KOTOVOAWOTIKY ETAOYT,
€0 M amOPOCT GLUVOEETAL TOGO LE TNV OTOUIKY VYElD OGO Kot WE TN GLALOYIKN
npootacio. [a Tov Adyo avtd, o1 cuumeprpopikés mapenPacels tpénet vo oyedialovtan
Le Waiteprn Tpocoy.
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2g TPAKTIKO EMIMEDO, 0L TTL0 6TAOEPA aoTELEGNATIKES TAPEPRPAGELS Elvan EKEivVES
OV PEL@VOLV TNV TPLP]: amAOTOMNUEVOS TPOYPOUUATICUOS pavTeRoD, capeic Kot
gykapeg vmevOvpicelg, kabopiopdg CGLYKEKPEVNG muepounviog ovtli adplong
oLOTACNG, KOl EVEPYN EMAOYN GE oNUELN OTTOL JLPOPETIKA Bl ETIKPATOVSE AOPAVELXL.
O moAitng ovyva dev ypelaletar “mepiocdTeEPN” TANPOPOPN OGN, OAAG Lo Stodikacio
1660 kafopn dote va un xabel avapesa 6T VTOYPEDCELS TNG KAOMUEPIVOTNTOC.

[TapdAinia, n ¢p1OM KOWOVIKOV KOVOV®V TPEMEL va. givorl Ttpocektikt. H avapopd
0Tt “o1 meprocodtepol gpPorralovian”’ umopel va Asrtovpynoet Betika Otov eivon
akppng, Beopkd agidmotn ko dev powdlel pe meotikn ndwkoroyia. Avrtibeta, og
TePPEAAAOV YOUNANG EUTIGTOGVVTG, 1] VITEPPOAIKT EUPACT] GE KOWVOVIKT] GCOUUOPPOOT
umopel va tpokaAécet avtidpaon avti yia cuvepyasio. Emopévag, otov epporiacuod to
nudge oev elvar poévo TEYVIKO epyareio OlevkdAvvong, OAAG Kol EpYyoAeio oL
Aertovpyel péco oe €vo €VPUTEPO OTKOGUGTNUO EUTIGTOCVVIG, ETIKOWOVIOG Kot
Oeoukng a&omortiog (Dolan et al., 2012; Sunstein, 2014).

Av1o e€nyet yiati o1 mo amodotikéc mapepPdoelg otov gppforocud sivar cuviBwg
01 Ay0TepO OeapatiKé: VIEVOLUIGELS, KAAVTEPOG XPOVIGLOC, GOPES EMOUEVO PrpLa Kot
HUIKPOTEPO S10IKNTIKO KOGTOC. H emituyia Tovg dev Bpioketal otnv évracn g mieong,
OoAAG ot pEl®ON TOV ONUEI®V OTTOV 1] GLUTEPIPOPA “UTAOKAPEL”.

4.5 Nudges 6TOV TPOCVUTTORATIKO £LEYYO (SCreening): amwd TNV
APOCKAN G 6T CUUNETOYN]

O TPOCLUTTOUOTIKOG €AeYY0C elval {0MC TO MO YOPOKTINPIOTIKO TEdi0 OTOL
OMOKOAVTTETOL 1 OMOGTOOT OVAUESH OTN CLHE®VIO pe €vov oTdY0 Kol otV
TpayHatiKy cvoppetoyn. Ot mepiocdtepol avlpmmorl Bewpolv, oe eninedo apync, 0Tt o
gykapog €Aeyxog etvar o@EMpoc. QoTt000, 1N TEAKY] GUUUETOYN emnpealeTon amd
avaBoAn, eoPo, afefardnta, acdeeln ¢ TPOG To OPEAN Kal, TOAD GLYVE, amd TV
atAT] OVOKOALL TNG dlad1KaGT0G.

Ta nudges Aertovpyodv €0 wvpiwg pe tpelg tpdémove. IlpdTov, Kdvovv nv
TPOGKANOT O CLYKEKPLUEVN: OVTL Y10l L0l YEVIKT] GUGTOCT|, TAPEYOVY GOPN EVEPYELQ
Kol GOQEG YPOVIKO TA0iG0. AghTEPOV, HEWDOVOLV TN SOIKAGTIKY) TOAVTAOKOTN T,
ONAadn Tov apBpd PudToVv Kot To H101KNTIKO BAPOS TOV ATULTEITOL Y10l T GUULUETOYY].
Tpitov, Bertidvouy Vv KaTovONoN TOV KIVOUVOL KOl TOV 0QPEAOVC, YPTCLLOTOLUDVTOG
YADOGCO KO LOPPES TANPOPOPLOG O TPOGITES GTOV HEGO TOALTY).

H mpaxtikn onpacio avtdv tov mtopeppdoemv etvor peydin. To screening givot
nedlo OOV aKOUN Kot PKPEG PEATUDGEIS GTI GLUUETOYY] WTOPOVV VAL 0N YOOV GE
ONUOVTIKEG KAVIKEG Ko TANOuopokés emmtooels. o va emrevyBel avtd, n
TPOCKANCT TPEMEL va, Yivel Oyl LOVO 6MGTH, aAAd Kot papuootun. Otav o moiitng
yvopilet akpPdg Tt va KAVEL, TOTE VO TO KOAVEL KOl TAG VoL TO KAVEL Y®pIg Teptt
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toAoumwpio, ov&avetar aesOntd n mbavotnta cvppetoyng (Thaler and Sunstein, 2008;
Sunstein, 2014).

[MapdAinio, amorteitol mPOoooy| OGTE 1| GTAOTOINGT VO PN UETATPONEL GE
vagpfoikn micon. To screening a@opd 10TPIKEG TPAEEIS HE TPOCHOMIKEG KOl
KOWOVIKEC Ol00TAcES, Gpa 1 OlevkdAivvon mpémel va ovpPodilel pe xobopn
TANPOPOPNON Kot GEPAGHO TNG ELEVLOEPN G EMAOYTNG.

4.6 Nudges 611 CVPPOPP OGN KOL 6T AYN QUPURAK®V: 1| SVGKOAIG TG
KoOnpepIviig cuvETTELOG

H ocvppopemon ot Bepamneio kot 1 1poonAwon ot ANyn Qappakmv dev eEAPTOVTOL
puovo amd 1o av o actevig “coppwvel” pe ™ Bepaneia tov. EEaptdvtar and Ancpovid,
TOAVTTAOKOTNTO. OYMYNG, TOPEVEPYEIEG, YOUNAO KIVNTPO, WYUYOAOYIKY] KOTWON Kol
dvokoAia evoopdtoong g Oepanciag otnv kabnuepwvn Lon. IV avtdé n Anqym
QOPUAKOV amoTeAel kaTeEoynV medio dmov to TPOPANLA dev givor OmAMS YVOOTIKO,
OAAG OPYOVOTIKO KOL GOUTEPIPOPTKO.

Ot mo amoteAecpatikég mopepPacelc ivor cuvnbwg eketveg mov mepropilovv
ovveyn “yvootikn dwmpaypdtevon” g omdeaons. YrevBopioelg mov gtévouy 1
OMOTN OTIYUN, COQPES Kol OmAd YPOVOSIAYPOLIM, CUVOEST) TNG ANYNMG Me otabepn
KaOnuePIVY pouTival Kol OOUES OV UEWDVOLV To EEXACUEVA Pripoto pmopodv va
EVIOYVOOVV OVGLOCTIKA TN cLVETELN. To Pactkd {nroduevo dev givorl va melotel KAOe
puépa o actevig and v apyn, aAAd vo opyovwBel To mepPdAiov €161 OOTE 1| COOTN
eVEPYELD VO, EIVaL TO EVKOAT OTO TN U1 EVEPYELQL.

Av1o €xet 10witepn onuacio 6e ypoviec madnoelc, dmov 1 ddpkela g Bepameiog
avéavel v mHovOTNTO KOTMONG Kol EYKUTAAEWYNG. XE OVTEG TIS TEPMTMOELS, TO
nudges dev mpémel vo EKAAUPAVOVTOL ®G “KOATO GLUUOPP®ONS”, OALL MG OOUKE
BondMuata mov perwvovy meprrtd eunddla. Edd akpipog eaivetal n mo opyn ypnon
T0VG: Ol G péco migong, OALG ¢ gpyoieio opydvoong g KaOnuepviig
copmepreopag (Sunstein, 2014; Thaler and Sunstein, 2008).

[MopdAinia, n mapéuPoocn mpénet vo topapével avoroykr. Otav ot vrevhopicels
etvar vepPolikd GuyVEG 1) 0caPELS, LTOPOVV VO TPOKAAEGOVV ad1POpia 1) EVOYANOT).
Apa 1 amotereopatikdtnta eEaptdtor Oyt povo amd v vmapén Tov nudge, aAAd Kot
a0 TOV GOCTO GYESUGUO TOV.

4.7 Nudges mpog emayyelpotieg vyeiog: KMVIKN AMyn omo@doemy Kol
TOLOTITO. PPOVTIONG

Ta nudges dev apopodv povo tov moAitn 1} Tov acbevr|. Exovv eniong epapuoyn oty

KAMvikn tpdén, dmov N mieomn ypovov, 1 TOALTAOKOTNTA TANPOPOPING KOl Ol POVTIVES
emnpedlovy €viova TIG MOPACELS TOV EMAYYEALATIOV vYeiag. e avtd 10 medio, ot
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ToPEUPACELS OEV GTOYEVOVV OMAMG OTN “CLUUOPP®ON”, OAAE oTn PeAtioon Tov
mAociov péca 6to omoio AapPavovTol ETayYEAUATIKES ATOPACELS.

* ®ote o1

Tomkd mopadelypota ivar 1 ovadOUOPPOOT YNPLOK®OV OLETAPDV
BéATIoTEG KMVIKES EMAOYES VO £IVOIL TTIO OPATEG 1] TTO EVKOAEG, O1 £YKALPES LITEVOLUIGELS
o€ KatdAAnAa onpueio g pong epyacioc, Kot avarpooddtnon (feedback) mov fonda
TOV EMAYYEMLOTIO VO GUYKPIVEL TN O1KN TOV TPAKTIKY UE TEKUMPlopéva mtpdtuma. H
emuyioa tétolwv mapepPacewv eEapTdtar amd TO OV YIVOVTOL OVTIANTTEG O

vrooTNPIEN ™S andPaons kot Oyt o¢ Tpdcheto d101kNTIKO PAPOC.

Avto eivar kpioio, d10TL éva nudge oe KAMvikd mepPdAiov pmopel €DKOAN Vo
amotuyel av avénoet v emPdpovvon N av dtapa&el T Por| TG EPYACING. XVVETMOG,
TO0 KpUNplo emtvyiog 0ev ivor pOvo 1 petafoAr] evog ogiktn, aAld n éviaén g
TapEUPAONC OTNV TPAYUOTIKT GLVONKN EPOVTIONG.

4.8 Ynouwkd nudges kon véa TEYVOLoYia 6TV VYELR: SOVVATOTNTES KOL VEOL
Kivouvol

H eEdmioon tov ynowkodv cvomudtov vyelog onuovpyel véeg dvvatdtnteg
epapuoyng nudges oe mpaypatikd ypovo. IThoatpopueg paviefov, epapuoyég
mapakolovOnone, mMAeKTpovikd pnvopoto, EELTVEG E€100TMOMCELS KO  YNOLKA
nepdAiovio  ANYNG  OmoPACE®V  EMITPENMOVY  TMOPEUPACES MOV  €lvonl  TO
TPOCMOTOTONUEVES, KAADTEPA YPOVIGUEVES KOL IO EVKOAN KALAKOVUEVESG OO O,TL Ol
TapadoclokéC nébodot.

Av10 T0 TEdT0 £YEL PEYAAN onuacio Yo TNV LYEia, 010TL LTOPEL VO YEQPUPDGEL KEVA
npdcfaonc kot va BeATIOcEL T cuvEXELn ppovTidas. Eva cmotd oyedtacpuévo yneloko
nepPAAAOV Uopel vao. LEW®OEL TNV TPPTN, VO KAVEL TIC ETOUEVES EVEPYELES GOPEIG KO
va, vrootnpigel Tov achevi) TN oTIyun mov ¥pelaleTol TNV amd@acn Kot Ol €K TV
VOTEPOV.

Qo1660, N véa teXvoroYio evteivel TOLTOXPOVA KOl TN ONUOCIO TOV GYETIKAOV
Kwovvev. Oco mo adpatog kabictatar o oxedIAGUAIC TG EMPPONS, TOGO EVIOVOTEPT
npoPdAlel m avdykn yw dwedveln, Aoyodocio kol dtac@dAiion tng odtnrog. Ot
alyoplBkég Aoykég eivarl duvatdv va eVIGYOCOVY VOIGTAUEVEG LEPOANYiES N Va
oT1oYelooLVV evTovaTEPE OUAOEG OV glvanl NMOM evdiwteg. T tov Adyo avtd, TO
ynowkd nudges dev  mpémet  va  a&OAOYOUVTIOL  OMOKAEIOTIKA pHE  OPOVG
OMOTEAEGUOTIKOTNTOC, OAAG Kot pe Opovg Becpukng €vBHVNG Kol TPOCTOCiNG TOL
xprotn» (Sunstein, 2014; Thaler and Sunstein, 2008).

* 310 mAaiolo twv cuotnuaTtwy vyeiag, we Pnorakég Siertadég voouvtal ta mepBailovta péoa oo Ta onoia oL XprHoTeg
oMnAemudpouv pe Pnodlakég edbapuoyeg kat mAnpodoplakd cuotripata. Mapadeiypata anoteAovv To NAEKTPOVIKO cUOTHUA
ouvtayoypddnong, To NAeKTPovikO Latplkd apxeio (Electronic Health Record — EHR), oL edappoyég VOOOKOMELAKWY
TANPOdOPLOKWY CUCTNUATWY, oL TAaTthOpUeG TNAElaTpLkig, KoBwg kot ol Yndlakég umnpecieq kpdtnong pavtefol n
unevBupicewv epPoAilacpol. Méow autwy tTwv Stemadwy, o ylatpog i o acBevrg Unopel va eTUAEYEL EVEPYELEG, VA KOTAXWPEL
mAnpodopieg kat va AapBavel eldomolioeLg ) untevBupioelg mou unootnpilouv tn Stadikacio AnPng anoddoewv.
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4.9 Neuromarketing kol emkowvovio vyeiag: 06 TNV TPOGOYN GTNV
KOTOvVON 61 KOl 0o gKel 0T dpdon

H emwowowvia vyeiog amotuyydvel cuyva mpv akOun opyicet n aEloAdynon Ttov
nepeyopévouv e ‘Eva pnqvopo pmopet vo givor emompovikd cwotd, aArd vo punv
Tpofnéel TNV TPoGoyn, Vo NV Yivel KatavonTo 1 vo TpokoAEcel vrepPoikd eofo kot
dpvnon. Ed® 1 KoTovOA®TIKY VELPOEMIGTAWUN (consumer neuroscience) Kol To
neuromarketing pmopobv va GuvelsEPOLY, oYL OG “HOYIKE” epyaieio ETPPONG, OALY
®¢ péoa KOADTEPNS KOTAVONONG TOL MG TPOSAAUBEVOVTOL TOL UNVOLOTO VYELNG.

H ovppoin tovg apopd kupimg tpia enineda.

o Ilpotov, v mpoooyn: av £&va pnvopo evtomileton, av M Kpioyn
TAnpogopia eivatl opat kot ov 10 TEPPAALOV TAPOVGINOTG OLEVKOAVVEL TNV
OPYIKN TPOGANYN).

e Aglhtepov, TV KATAVONGT: OV TO Unvopa givor dounuévo pe TpOTO 7OV
HEIOVEL YVOOTIKY emPdpovvon kot fonbd Tov amodéktn vo. KPOTNGEL TO
OVLGLMOEC.

e Tpitov, MV avTIOPOEOTIKOTNTO: OV 1 ETIKOW®VIO TPoKaAel VTEPPOAIKO
ayyog, dpvnon N andovpon, avti yio exeepyacio Kot Spaom.

Ye avtd 10 mhaiclo, to neuromarketing pmopel va a&lomomBei yio agloAdynon
VMKOV TPOANYNG, EVIUEPOTIKAOV KOUTOVIDV KOl GYEOAGHOD UNVOUATOV, 101m¢ dTov
ocvvdvdletar pe ovumeprpopikd amoteréopota. H oo tov oev Ppioketon o
dvvatotTTo “avAyvmons’ €0OTEPIKOV KATUOTAGE®MY, OAAQL OTN OLVATOTNTA VO
EVIOTIOTEL OV M EMIKOVOVIR TPAA TNV TPOGOYT|, 0V VITEPPOPTMOVEL TOV OTTOOEKTI 1) ALV
vrootnpilel OVGLOOTIKY KaTOVONGN. ALTO €Yl Wwitepn onuacio oty VYEiR, OTOV TO
omoTO UNVLHO 0ev apKel va elvart akpiPég mpémet ko va etvan emeepydoipo.

[MapdAinia, oamorteitar avompn emomuovikny emeOiaén. Ta PropeTpikd Ko
vevpoodedopéva* dev emrpénovv avtopateg PePfardtnteg yio mpobécelc, otdoeig M
peAlovtikn ocounepipopd. H vrepepunveio amotedel coPapd kivouvo, 18img dtav ta
EUPNUOTO  YPNOWOTOWLVTAL Yoo  va  otnpiéovv  1oYLVPOVS  1GYLPICUOVG
OmOTEAEGLOTIKOTNTOS YWPIS emapkn cvumeprpopikn emPePfaionon (Ariely and Berns,
2010; Plassmann et al., 2012; Poldrack et al., 2011). 'iw Tov Adyo avto, N dpun
a&lomoinon tov neuromarketing oty vyeio TPOHTOOETEL GLVOIVACUO EMGTNUOVIKNG
TekUNpioons, HeBod0AOYIKNG SLOPAVELNG Kot SEOVTOAOYIKNG TPOGOYNC.

* Neupodebouéva: Ssbouéva mTov mPOoKUITOUV Ao TNV KATAYPAPI) 1) TNV avaAuon tng SpaotnpLotntag Tou avIpwrtivou
EYKEPAAOU KL YEVIKOTEPQ TOU VEUPLKOU OUCTHUATOG, UECW UETOSWV TNG VEUPOETILOTIIUNG. TETOLEG TANPOPOPIES
XPNOLLOTTOLOUVTAL VLo TN UEAETN YVWOTIKWY KAL CUVALOTNUATIKWY SLEPYAOLWV, XWPIC OUWE VI ETUTPETOUV AoPAAr) I auTouaTa
ouunEpAacuaTa yLa TG TPOoUETELS ) TN UEAAOVTIKI) CUUTTEPLPOPA TWV ATOUWV.
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Tithog: ITivakag 4.1. ITedio epapuoyns oty vysia, GOUTEPIPOPIKOS GTOYOS, UNYAVIGUOS nudge
KOl OVOUEVOUEVO ATTOTELECUA

IIedio spappoyng Bl n:: (:;(p (;)gp 1Hos Mnyoviecpog nudge AVOpEVOREVO UTOTELEGHA
[Ipoe&oyn TAnpopopiog
AtoTpooi Evioldtepn emhoyn (salience), amhomoinon Beltioon tov kabnuepvav

VYIEWVADV TPOPTULOV

(simplification), TAaicioon
punvopatog (framing)

STPOPIKAOV ETAOYDV

Dy dpacTnproTNTU

Evepyomnoinon évapéng

Kot dtatipnon g
doKnong

Yrevbopicelg (reminders),
npoe&oyn TANpoeopiag
(salience), evepyn emdoyn
(active choice)

AvEnom g mhavotTog
oTabepnc PLOIKNG
dpactnplomrog

[Ipocérevon kot

YrevOopicelg (reminders),
amAomoinon dadtkociog

, OAOKAN PG TNG (simplification), evepyn AvEnon g eLPOMAGTIKNG
Eppolracpég eUPoMaCTIKNG emhoyn (active choice), KAAVYNG
dwdkaciog KOW®@VIKOL kavoveg (social
norms)
S o Am\onoinon (simpliﬁcation),
IpocvunTONOTIKOG T vrevhopiceig (reminders), AVENON GLUUETOYNG GE
éLeyyoc (Screening) TAOLGIOT) UNVOLLOTOG TPOANTTIKODG EAEYYOVG

TPOANTTIKOD EAEYYOL

(framing)

Xoppdpenon ot
Ogpomncio

Ytafepn My
(QOPUOKEVTIKNG Qy®mYNG
Kot Topokolovdnon
Oepameiog

YnevOupicelg (reminders),
amiomnoinon (simplification),
ovvdeo e Kabnuepwvi
povutiva

BeAtioon g tpocniwong 6t
Oepameia

Khvikn mpaxtiki

Atgvkolvven
TEKUNPLOUEVOV
LTPIKOV ATOPACEDV

[poemhoyég (defaults),
avatpopodotnon (feedback),
oXESGLLOG SIETAPNG
(interface design)

Yoot piEn
OTOTEAEGLOTIKOTEPTIG KAWVIKNG
dwdkaciog

WYnoaxd nudges (digital

Ynowka repfariiovia Eﬁk:g;f :gﬁ){(g 1?2;10}: 05 nudges), vrevbupiceig BeAtioon g aAAnienidpoong
vyelog TG él nms (reminders), Tpog&oyn KOLL TNG GUVEXEWLS PPOVTISNG
MPishs mAnpoeopiog (salience)
[Ipocélkvuon Tposoyng, e ik iarohine

Emxowvaovia vysiog /
VEVPOUAPKETIVYK

Katavonon Uvopdtov
KoL 0ToPUYN
AVTIOPACTIKOTN TG

(salience), TAoucimon
punvoparog (framing),
BeAtictonoinon oyxedoopod

EMKOWVOVIOG

ATOTEAECLLOTIKOTEPT
emKOWViat TPOANYNG

Hivaxag 4.1. Zvvortixy omotomwon Pooikdy medimv epopuoyns nudges koi neuromarketing oty
vyela, TOV CUUTEPLPOPIKOD OTOYOV TOD ETIOIWKETOL, TOD UNYOVIGUOD TOV EVEPYOTOIEITOL KOl TOD
avouevouevov aroteléouotog. Ihyyi: Hpooapuoyn oxd Thaler and Sunstein (2008), Dolan et al. (2012),
Sunstein (2014), Ariely and Berns (2010) xoz Plassmann et al. (2012).

4.10 A&wréynon mapepPaocv Kot Cntipota 166TNTOS

H amoteleopatikdtra evog nudge dev mpémet va kpivetan pdévo amd 1o av “Agrtovpyel”
og eninedo pésov dpov. [pénet va e&etaletan Kot o101 QEAOVVTOL TEPIGCOTEPO, TO10L
dVOKOAEVLOVTOL VO KOAOVLON GOV KO AV 1) TOPEUPACT EVIGYVEL 1] LELDOVEL AVIGOTNTEG.
Mo TpoKTiKY] umopetl va givarl amodoTikn Yo dropa pe vynin npoécfaocn, otabepd
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TPOYPOULLO KOL YNOLOKTY ETAPKELR, OAAL AYOTEPO AELTOVPYIKY| Y10 EVAAMTEG OUADES
7oV NO1 avTipeTOTICoVY EUTOIIOL.

'’ avtd 1 a&lordynon oy vyeio yperdleton TEPIGoOTEP OmO VAV TEAKO JEIKTT).
Xpelaletar capn mPosdlopIopd oTOYOV, TAOTIKN OOKIUY, EAEYYO OVETOOUNT®V
EMNTOCEWV, 0EOAOYNON ETEPOYEVELNS OMOTEAECUATOV KOl UEPLUVO, Yo S10THPNON
EUMOTOOVVNG. AVTO TO onueio eivor laitepa kpiclo, emedn oty vyeia m
ATOTEAECUOTIKOTNTO Y®PIC dkawoovvn kot ywpig Oeopkn aglomotio pmopel va
mapayetl Bpoyurpdfecpa 0QEAN aALE pakpoTpdOeso TPoAIHLOTO VOULOTTOINGTG.

4.11 Zoumepoopotikn cvvlesn: TL 0l vouy o1 appoyés nudges Kot
neuromarketing otnv vysia

Xyfqna 4.2 ZovOeTiko povTELO EQUPROYNG CUUTEPIPOPIKAV TAPERPAGEDV GTNV VYEiQ

Ers Kopia Media Eappoyng Axpipeta Avuiotoixiong
e MpoAnwn Epyaleiou-MnyaviopoU
o Eppolaopdg ‘ oto Epnédio
: isreegmgmo o Nudges & \ © Meldvel GUYKEKPLEVN TPIBA
ee;l)l:napi((:tp SE / Neuromarketing \ e Kave kpiotpn minpogopia
o Tujmepipdpd otnv Yyeia: AR\ | 710 chman

Evepyorotei tv mpagn

EMAYYEAHATIOV LYEiaG ey

> TUKAVEL TIG GUUTEPIPOPLKEG

’ _ 4‘\ mapeppdoels

ATTOTEAECLATIKEG;

@‘ Opot Enttuxiag
Tt kdvel éva nudge

AMOTEAECUATLKO;

.\ Texvoloyia &
Neuromarketing
e :

> Melioveom Tl ° Ynoelakd epyaleia vyeiag

e Nudges pe texyntr) vonpoouvn
! 1 e Brain insights

e Kdavel ) oWoTr) CUUTIEPIPOPA NIO OPATH)
e Evepyorolei TNV npdagn v KAT@AnAn otyprn

O — M
D 4
Mpog KegpdaAaio 5:

[Nota eivat ta nBikd 6pla TV GUUTIEPLPOPIKWV MAPEPPATEWV;

38



Ot gpappoyég nudges otnv vyeia deiyvouv pe GaPNVveLD OTL 1| QAAAYYT] GUUTEPLPOPAS
dev ggoptdror povo and T oot TANPoPopin, OAAL OO TO MG OPYUVMOVETOL TO
nepPailov emaoync. Otov n w@EMUN GLUTEPIPOPA YIVETOL IO GUPT|G, TTLO EVKOAN KOl
KOADTEPA EVIOYUEVN otV Kobnuepwvotnrta, ovéavetar awohntd n mbavotnta va
viomomBel. Avtd 1oydel omv TPOANYT, otov euPoilocud, GTO screening, ot
ocuppdpemon ot Bepameio Kol GTN GLUTEPLUPOPA ETAYYEALOTIOV VYELOGS.

[MopdAinia, n avaivon £6e1ge OTL N AMOTEAECUATIKOTNTO dEV €E0PTATOL OO TNV
“évtaon” g mapéuPaong, aAAd amd v akpifelo pe v omoia avtiotoryileTon To
EPYOAELD GTO TTPAYUOTIKO CUUTEPIPOPIKO eumOd0. ‘Eva nudge amodidel 0tav peumvel
OLYKEKPLEVN TPIPT], OTOV KAVEL ol Kpioun TAnpo@opio 0patn 1) OTAV EVEPYOTOIEL TNV
pAcn ™ oot otypn]. Avtifeta, dtav oyed1dleTon YEVIKA Kol 0Gopads, KIVOUVEDEL VAL
OTOTOYEL 1] VO AEITOVPYTGEL LOVO EMPOVELNKAL.

To 1010 1oyvel kat yio T gpnomn g véag Texvoroyiog kot Tov neuromarketing. Ot
SVVOTOTNTES VoL OVCIACTIKEG, 1OIMC OTNV EVIGYLOT TNG TPOGOYNG, TNG KATUVOTONG
Kol TNG KOAOTEPNS XPOVIKNG 6TOYELONS. 20TOG0, N atia Tovg TpoimoEtel avatnpd
OplOL EMOTNUOVIKNG EYKVPOTNTOC, dlopdvelag Kot Becpukng vrevBouvotntoc. Me avtn
v évvola, 1o Topov KePOAoo odnyel ouowd oto Kepdhowo 5: gpdoov ot
CUUTEPIPOPIKES EPAPLOYES OTNV LYELN EIVOL TOGO 1GYVPES, TO ETOUEVO avaykaio Prita
elvar va e€etaotel cuoTnUOTIKA VIO TToteg NOKEG TpolmoBEcelg elvan Ko Oeputés.
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KE®AAAIO S

HOIKEX ATAXTAXEIX TQN NUDGES KAI TOY
NEUROMARKETING XTHN YI'EIA: KPITHPIA
NOMIMOIIOIHXHYE, OPIA KAI ATAKYBEPNHXH

5.1 Ewayoy: n onnocio T n0wnc aSloloynong ot GOUTEPLYOPIKES
napeppacerg vyeiog

H gpappoyn nudges otnv vyelo amoktd loitepo evolapépov emeldn cuvovdletl 600
otoyeio mov dVoKOAM ocuvvumdpyovv ywpig €vtacm: (a) TNV OVAYKN Yo
amotelecoTIKEG TapeuPdoelg dnuocog vyeiag kot (B) tov vymid NBwd Ty TOL
amouteiton 0tav mapeppoivovpe o amoEAGES TOL APOPOHV cOUA, Kivouvo, Bepameia
KOl TPOCMOTIKN ELOA®TOTNTA. Xg ovtifeon pe dAAovg topeic moAMTIKNG, otV vyeia
aKoun ko ‘“Nmieg” mapepPdoeic pmopel vo ayyiovv evaicOnta media OmmG M
oLVAIVEDT), 1 EUTIGTOGVVT TPOG TOVG HEGLOVG Kot 1) 10OTIUN TPOSPacT).

H xevtpicn 10€a tov nudge etvar 0Tt PIKpEG aAAOYEG OTNV APYLTEKTOVIKT EMAOYNG
(choice architecture) umopovv vo petafaAovv TpoPAEYIL T CLUTEPLPOPE Y®PIC Va
aeopovV eMAOYEC 1 vo. PETAPGAAOVY onuavtikd otkovoukd kivntpa (Thaler and
Sunstein, 2008). Opwg, akpPdg emeldn n exppon eivor ERIEST KoL cuyva “adpatn”,
yevviétal 10 Pacikd MOKo epOTNUA: TOTE 1) S1ELKOAVVOT YiveTal yepaydynon; Kot
noTe P “Pertioon” EMAOYOV HETOTPENETAL GE VITOVOUELGT| TG CVTOVOUING;

H ctyypovn BMoypapia dev aviipetonilel to Ofnuo og dinuua “vrép 1 Kotd”
tov nudges. Avtifeta, eoTidlel ota KprTipLra VIO Ta Omoio UTopPovV vo BempnOovv
Oeuitd, €01Kd omv vysio OOV Ol OpAdEG-0TOYOl Umopel va elval €VAAMTES, Ol
ATOPAGELS LYNAOD SL0KLBEDUATOG KOL O TEYVOAOYIKES OLVOTOTNTES LEYAANG KAILOKOG
(Schmidt, 2020). Xt0 mopoOV KEPAAOO OVOTTOGGETOL &VO GUVEKTIKO TAMIG10
a&loAdynong, Tov Guvoéet Bewpia, TPUKTIKN GYESAGOD KOl StaKLPEPYTON.

5.2 Evvowoloyiki) amoca@ivion: Tt €ivor (Kot Tt o€v gival) évo nudge

H n0um a&oddynon npovmobétel capr| evvororoyucd dpa. H Biroypapia £xet oeilet
0Tl ovyva emikpatel cOyyvon ©¢ mpog 10 Tt akpPdg Bewpeiton nudge Kot TAOG
dwkpivetonr amd GAAeg Lopeég emppons. Mia onuavtiky] cupBoAn ivor n mpoomdOeia
va 000el axpiéotepog opiopdg kol vo dympiotel To nudge amd yevikdTEPEG
TopePPACEL  cLUUTEPLPOPES, Wiwg OTov vEApyovv KPLEd kivnTpo 1 1oYLPEG
emPapovvoelg (Hansen, 2016).
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Xg YEVIKEG YPOUUES, Eva nudge:

emnpedlel TN GLUTEPLPOPE LEG® TNG OOUNG TAPOVGIOOTG EMAOYDV,
dgv amoyopeHEL EVOANAKTIKEG,

dgv emPAALEL GNUOVTIKY 0ALOYT GTO KiviTpa,

dwatnpel dvvatotnTa “eEG60V” (opt-out)*.

HowbhR

Qo16060, N TUTIKN THPNON CVTOV TOV YOPOUKTNPIOTIKOV OV apKel yior MO
vopomoinon. v vyeio, akoun Kot pe dvvardotnta opt-out, Eva nudge umopsi va
0O0KNGEL OvoavdAoyn emppon AdY® Ayxovs, acBévelng, HEIOUEVNC IKOVOTNTOG
Katavonong M e€dptmong and tov mapoyo. Emouévmg, n amocaenvion tov Tt givon
nudge dev “kAeiver” v NO” cL{NTNON—TNV AVOLYEL LE O ALGTNPOVS OPOVC.

>10 onueio owtd givon ¥pMoIo va Tapovstlactel Eva cuVOTTIKO TAaicto NOKNg
a&loAoynong tov mapeppdoewv nudge otnv vyeio. To Zynua 5.1 anewovilel Ta Pacukd
0TAo EAEYYOV TPV OO TNV EQUPUOYN Lo TETO0G TOPEUPOOTC

Tympa 5.2. Miaicwo n0uaig a&roloynong wrapeppacemv nudge oty vyeio.

1. Oplopdc napéuaonc Kat okonou

v

2. Avaoyikotnta (proportionality)
Etvat To péoo katarhndo yia to npdBAnua vyeiac;

>~ ¥

3. XePaopoc avtovoplag (autonomy)
YnooTnp(eL katavonan 1 mapakdpumTeL Tnw Kplon;

v

4, AlaAvela Kal SuvaTOTHTA AMOYWPNONG
(transparency & easy opt-out)

v

5. Aikatoouvn Kai LooTnTa (justice & equity)
Yndpyet avion enibpacn o€ oudbeC;

v

6. 16l TKOTNTA Ko Bebopéva (privacy)
(6lwe o€ ynelaka nudges / Al [ neuromarketing

*

7. AEloAdynon kol Aoyoboaoia
(effectiveness, monitoring, accountability)

+
AMOTEAEZMA: OepiTr eappoyr * Avaoyedblaouoc * Anooupan

"
A

A

~
A

Y
JL

Y
JL

~
A

n'd
A

*Avvarotnta e§68ou (opt-out): n SUVATOTNTA TOU ATOHOU VO AMOXWPHOEL EUKOAQ OO L0 TIPOETUAEYEVN
emidoyn r Sadikaoio Kal va eTIAEEEL Lo eVOANAKTLKE, SLatnpwvTag £ToL tnv eheuBepia tng TeAkng anodaong.
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5.3 Baowoi a&oveg N0 a&lorédynong Tov nudges oty vyeia

2xApa 5.1
HBwn woppomia

peTagu Snpdolag vyeiag kat atopiknig autovopiag

Onuwg anotunwvetal oto Exiua 5.1, 1 €pappoy CUPNEPIPOPIKLV
napeppaoewv otov Topéa g uyeiag eyeipe ompaviikd nBikd gurpata.

J AN Ané ) pia mAeupd, Ta nudgeg mopoty va oupBdrouv ot PeAtiwon
NUDGING = 7}

(choice architecture)

OUHTIEPIPOPLOV LYElag kat atnv vioxuor) Tng mpdAndng, Ané tv d
Mn nheupd, tievear epwrripiata oxetikd pe Tov Pabud enpporig ot
atopikés enoyéq, ) dlagdveia twv napepPdoewv kat tov oefacpo g

) 4 ) 4 ¢ ’
2 - autovopiag twy ﬂO)\lT(A)V,
O®EAH ATOMIKH
AHMOZIAX YTEIAX AYTONOMIA
(TipoAnyn, epPoAiacids, (eAeuBepia enidoyrig)
BeAtiwon cupTEpIpopuIv LYEiag

A Mnyr: Mpooappoyr ané Thaler & Sunstein (2008); Hausman & Welch (2010);
Mnyn: Mpoocappoyry ané Thaler & Sunstein (2008); Hausman & Welch (2010);
OECD (2017). OECD (2017),

H nbu aloddynon tov nudges oty vyeia cuvnBmg opyavaveTal YOp® amd TPELS
a&oveg:

5.3.1 efaopdg g avtovopiog (autonomy)

H mo ovyvn évotaon eivor 6tt to nudges, oakpifdg emedn Aettovpyodhv HECEH
YVOOTIKOV UNYOVICUOV Kol TAUGIMONG, EVOEXETOL VO TOPUKAUTTOVY TNV KPITIKNH
eneéepyacio Kal va peuwvovy v ovtokabopilopevn andeaon (Schmidt, 2020). H
avnovylo dev etvar udévo ot “emmpedlovv”, oAAd OTL TO KAVOLV UE TPOTO TOV O
amodEKTNG dev avTiAauBdvetol ebkolo mg EmpPPON.

2V vyeia avto yivetar 0EHTEPO, S1OTL 1) AVTOVOLLIOL GUVOEETOL LLE TNV EVILLEPOUEVT|
GLVOIVEST), TNV TPOCHOTIKTY AEOTPETELN KoL TNV EUTIGTOGUVT. AV 0 acBevr|g areBavOet
Ot “odNyNONKe” ywpic va 1o kaTtardPet, 1 oxéon pe Tov Oeopd propel vo vrovopgvet,
OO KO oV 1) EMAEYUEVT] TPAEN NTOV OOEALUN.

5.3.2 IIpoaymyn evnuepiag (welfare) kot avaioytkotnto

Otv vmoompwtés towv nudges toviCovv Ot M TAPNG “ovdetepdTnNTA”  OTNV
OPYUITEKTOVIKY €MAOYNG etvar pobog: kdbe cvotua (évtumo, TAATQOPUES, POEC
ddkacimv) NoN katevBvvel cvumepipopéc. Apa to {fTnua dev givor av o vedpEet
EMPPON, 0ALL av Bo VITApPEEL VTEVOVVOG GYEOAGNOS TPOG MPEALO OTOTEAEGLLOTOL
(Thaler and Sunstein, 2008).
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H 16w dwkarordynon €60 amortel avaroyikétnra: 10 péyebog g emppong va
avTIoTOLYEl TN GOPaPOTNTA TOL TPOPANUATOG KOl GTIV TOOTNTO TEKUNPI®ONG. TNV
vyeia, 6TOL Ta OQEAN pmopel va eivar peydda (my. TpOANyYM, £ykaipn S1dyvmon), M
AVOAOYIKOTNTO YIVETOL TTPAKTIKO KPLThplo: dAAo nudge yio vrevOvuon screening, GALO
nudge yio emioyn Oepaneiog vyYMAOL KvduVOUL.

5.3.3 Awikaroovvn kat wootnTa (justice, equity)

‘Eva nudge pmopet va givar amotelecpatikd “katd péco 6po” Kol TOVTOYPOVAE VO
emdewvavel avicodmtes. [a mapdderypa, ynelokd nudges pmopel va Agttovpyodv
KOAVTEPA GE OUAOEG LLE LYMAT YNOLoKN ETOPKELD 1) 6TAOEPO TPOYPOLLLA, APNVOVTOG
micw gvdimtovg mAnBvcpovc. H dwkarochvn €dd dev eivan devtepegvovoa. Eivar
KEVIPIKO KPITNPLO VOUHOTTOINoNG, €101KA 6TV 0TOY0¢ £ivort 1 dnudcta vyeio kot oyt
uoévo m aropkt| Beitioon (Shang et al., 2025).

5.4 Aw@avero, dSvvototnTo €£000V Kol GYEOLAGNOS YMPIS YELPAYDYN O

H Biproypagio mpoteiver 611 éva amd ta Mo 1oyxvpd TPAKTIKA @IATpo MOKNG
a&loAoynong etvarl n dwapavera (transparency). Oco mo SVCKOAN Pmopel KATO10G Vo
avayvopicel 0Tt emnpedletor, TOG0 HEYOADTEPOC O Kivouvog yepaydynone. H
dpdvelo dev onuaivel VITOYPEOTIKA OTL TpEmel vo. e€nynbel kKabe Aemtouépela Tov
OYEOOGLOV, OAAL OTL 0 TOAITNG/acOeVIg dev TTpémet va e&amatdtal, 0VTE Vo 0dnyeiTon
HEC® TOPOUTACVITIKOV TAUICIOCEDV.

Suvagég kprmplo gival n VIapEn 0VeLEGTIKNG duvatoTnTes e£060v (meaningful
opt-out). Aev apxei to opt-out va vapyetl “tomikd”. Tlpénetl va eival €DKOAO, EUEOVES
Kol yopig oTrypoticpd. Xy vyeio, £va opt-out Tov amortel TOAOTAOKT Ol0dTKOGIo 1)
onuovpyet aicOnon “avevBuvng” otdong, oty npaén e€acbevel v avtovouia.

Avtd to 000 Kprtpla (dlopdvela + ovolooTikd opt-out) eppaviCovtol otabepd wg
Tupnvag NG dikatoAdynong o€ Tpdceateg cuvhiselg yio nudges otnv vyeia (Shang
et al., 2025).

5.5 Ilote To nudge yiveron yepay@ynon: 6pro petalv nerbovg, emppong
KOl EKPHETAALAEVOG

H xpioyn didkpion dev givan “emppon 1 un emppon”’, aAld T €800 eMPpon ackeiton
Kot pe oo tpdBeon/péoa. ‘Eva nudge propel va BewpnBel nOucd mpofinpotikd dtav:

1. ompiletar o€ TapATAGVNON 1 ATOKPLYT OVGIOIOVE TANPOPOPTaG,

2. ekpetorredeTon evodmtoTNTa (POPO, dyvola, e&dptnon),

3. k00160td dSvcaviroya SVGKOAN TV Moy ToL dev “emiBouel” o oyedootg,
4. amookomel 6€ 6TOY0 TOL dev eLOVYPUUUILETAL [LE TO GUUPEPOV TOV OTMOOEKT).
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2mv vyeio, n “ypappn” cvyvd mepvé amd 10 Katd moco N mapiuPacn Pondd to
ATOLO VO KAVEL KATL TOL AOYIKA PTOPEL VO AVAYVOPIGEL OGS OIKO TOV GLRPEPOV, YOPIg
va aoBoviel 0t1 eamatOnke N voypedOnke. I' avTd, 01 MO MPYLEG TPOGEYYIoELS
dev a&loAoyovv to nudges povo amd tn popen tovug (m.y. defaults), oAhd amd 10 GHVOAO:
TAOIG10, JPAVELY, OYECT EUMIGTOGVUVIG, EVOAMTOTNTA, GTOYOG KOl OTOTEAEGHO
(Schmidt, 2020).

5.6 HOu1] a&roroynon nudges otnv KAvikn Tpaén: acOeveig,
EMAYYELMNOTIES KOL EVI|LEPMUEVT] CVVOIVEST)

v KAMviKn Tpaén vapyxovv 600 1010iTEPEG SVCKOATES:
5.6.1 Acvppetpio yvoong ko eEaptnon

O acBevng ovyva Paciletor otov emayyehpatio vyeiog Yoo epunveio Kot KaBodnynon.
Avto avéaver v mhavotTa N “NEa’”’ emppon va amoktnoel peydro Pdapoc. ‘Eva
nudge mov 6e GALo TAaicto Oa NTav apeintéo, edd pumopel va yivel oxeddv KaBoploTiko.

5.6.2 Evnuepopévn cvvaiveon (informed consent)

H ovvaiveon dev givan amir vmoypaen. Eival dtadikoscio katavonong emAoydy Kot
ovvenmewwv. Nudges mov “ompoyvouvv” mpog po Oepameion yopic vo evioyvovy v
Katovonon sivor nOwka advvapa. Avtibeta, nudges TOov HEWOVOVV YVOOTIKO (OPTIO,
KGavouv v mAnpoeopio mo kabapr| kot Bonbovv tov acbevn va otabuicet (umopodv
Vo AEIToVPYoHV MG VIOGTNPIKTIKAE TN avtovouiag ) .

H mpoxtikn didkpion €dm givor kpiown: nudge vép TS Katavonong ival Tolv
70 €VKOAN SIKALOAOYNGIO 0td nudge VAEP PLOG CVYKEKPLUEVIG LOTPIKNG ETLAOYNG,
€101Kd Otav 10 pEyebog TV cLVETEIDV givor LYNAO.

5.7 ¥nowkd nudges, “vaep-nudging” kor Al: yrati ov nOwkég amartioelg
avEavovran

H petdPaon o ymorakd mepipdirovia vysiog (TAATQOPUES, EQPOPLOYES, OAYOPLOUIKES
glomomoelg) aArdlel mowTikd to Ndikd tomio. Ta ynerakd nudges pmopovv va etvon
TO GUVEYOLEVQ, TTLO TPOCSMOTOTOUUEVO Kot TO SVGKOAN ovyveDGILa amd TOV YP1oTH.
Yeg avtd 10 mAaiclo, M PProypaeio AL GLXVA YO EVIOTIKOTOMUEVES LOPQES
emppong (m.y. “hypernudging”), 6mov 1o mepifdriov TpocapuoOleTor SLVOUIKA GTN
CLUTEPUPOPE TOV XPNOTN, AVEAVOVTAG TN dVVAUN Kot T GLYXVOTNTO TG TaPERPOoG.

Avo véa pioka yivovtor KEVTPIKA:

1. Adw@avera pnyavicpov Kot 6Toyo0éTnoenc
O ypnog umopel va pn yvopilet yoti Aappavetl éva pnvopo 1 yott po
emioyn epeavifetor og “mpotevopevn”.
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2. Mepoinyia kon Gvien emidpaocn

Av 0 oAyoplOuog exmondeveTol o€ OEJOUEVO TTOV  OVTOVOKAODV KOWVWOVIKES
avicOTNnTEG, Umopel va avamapdyel 1 va evioyvoel aviceg ekPdoeg. H mpooceatn
ov(fton v awtovopio oe Al-driven nudges* toviler 61t yperdletan mo Kabopn
dlakpion tov “ti onuaivel avtovopio” coe tétoln mEPPAAAovTa, aKkpPmg ETEWN Ol
TopEUPACELG UTOPOVV VAL YIVOUV TTI0 J1EIGOVTIKEG Kot Atydtepo opatég (Calboli, 2025).

* Al-driven nudges: napepfdoelg ou pnepidopkic wbnong mouv oxediaovral i mpooapuolovtal pe tn BorBsla cuoTnUdTwy
TEXVNTAG vonuoouvng, aglomowwvtag dedopéva kat aAyopldukég avalUoel wote va SlapopdWvouV o OTOXEUMEVA TO
neptBaAiov Adng anoddoewv.

5.8 HOw Tov neuromarketing oty vyeio: WIOTIKOTNTO, CLVAIVEDT),
gykvpotnTo Kot @opor “mind control”*

To neuromarketing otnv vyeio dev apopd povo “Srapnuiotikny” ypnor. Mmopel va
aQopd oxedloud emKowvaviog TpoANYNG, agloAdynon UNVOUAT®V, HOpEOTOiNnot
VMKOV eVNUEPOONG Kot KaTovonon tov Tt Tpafd mpocoyn Yopic vo mpokoAet
avTpaoTiKOTNTO. Q0Td60, 1 NOIKN ToL agloAdynon elval amoTnTIKY, EXEWY EIGAYEL
BlopeTpikd/vevpodedopéva Kot IGYVPIGHOVE Y10 ECOTEPIKES KATOGTAGEL,.

Mo mpoécatn dounuévn yaptoypdenon s PipAoypaeiag yio v nikmq tov
neuromarketing avadeikviel emavorapPovopeves OepaTikés: 1OIOTIKOTNTO KoL
enmotevtikétyra  (privacy and confidentiality), avrtovopia ko ovvaiveon
(autonomy and informed consent), emGTNUOVIKOL TEPLOPLOUOI/EYKVPOTTO.
(scientific limitations and validity), svdhmteg opddes, xobhc war @oPor yia
vepPoikovg woyvpiopovs xepaymdynons (“mind control”) (Ferrell et al., 2025).

Xy vyela, aTd LETOPPALOVTOL GE TEGGEPIS TPUKTIKOVG KAVOVEGS:

e X1 oKOTOS Kl 0ploféTion ypiong
To neuromarketing vo ypnoyomoteitan yuo feAtion Katavonong/mpdsinyng
UNVOLATOV Kol Oyt Yo EKPETAALELGT POPOV 1| ELOAMTOTNTOC.

o  Evnuepopévn ovvaiveon koL 7poctacic d£dopivav
Otav cvAréyovtat BLOUETPIKA/VEVPOIEOOUEVD, O1 OMALTICELS CLVOIVECTG KOl
acarelag etvar avénpéveg.

e  Merpromafera 6ToVS LGYLPIGROVS
Amopuyn vrepepunveldv (“to EEG odeiyver 611 Ba ayopdoer/Ba
oo pPwel”). H eykupdra amortel GOVOEST L CLUTEPIPOPIKE
OTOTEAEGLOTAL.

* “Mind control”: 6pog rou xpnotuormoteital Kupiwg otn dnudotla outnon yla va meplypdP el tov GOB o OTL TEXVIKEG OTWG TO
neuromarketing Ba prmopoloav va EMNPEACOUV AUECA f} VO XELPAYWYOOUV TLG OKEWPELG KOt TIG ATMOPATELG TWV OTOUWY. ITNV
emotnpovikn BBAtoypadia, wotdco, Bewpeital UTEPATTAOUCTEUHEVN KOl GUXVA UTEPBOALKI) EPUNVELD TWV TIPOYUOTIKWY
SUVOTOTATWY TWV VEUPOETILOTNOVIKWY HEBOSWV.
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o looTnTa KO ATOPLYN GTOYOTOINGNS EVALOTOV
[Switepn mpocoyn 6tav To kKoo eivar nAkiopévol, acheveig oe oTpEg,
oud1d 1 opddeg pe petmpévn avotnta eneepyaciog TAnpopopiag.

5.9 'Eva Aertovpyiko mhoiolo “ndukov eAEYov” Yo e@appoyég oty vYEia

Mivakog 5.1. Kprmypuo n0wkiig a&orhoynong nudges 6Ty vy€ia Kol EVOEIKTIKG EPOTHNOTO EAEYHOV

Kpimypro

T eréyyer

Evosiktikég gpotiosig Yo
EQPUpPROY oTNV VYEia

X16y0c & ONuoOGLO 6QPELOG

Av 0 o10)0¢ glvan
Oeputdc/Tekunplopévog

Eivat cagng o otoyog; Zovdéetal pe
OVGLOOTIKO OQENOG VYETLNG;

AvoroyikéotTnTa
(proportionality)

Av 1 “évtoon” Toupralet
e To dakvPevpa

Ymdpyer nmidtepn Aoon e idto
amotédecpo; To nudge ivan
vrepPorikod;

XePfaopog avtovopiag
(autonomy)

Av vmootpilet i
VTOVOULEVEL TNV OTOPAOT

Bon0d xatavonon 1 mapakaurtel
KPLTIKT OKEYM;

Aw@avela (transparency)

Av 0 molitng dev
eEamardTol

Eivol capég 6t ) emhoyn
kafodnyeitay, Ymapyet
TopaTAGVION;

AvvatétnTa
gmioyng/amoydpnong

Av vméipyel Tpary otk
“¢£000”

To opt-out eivor €dkoo, epeavég Kat
yopis kéotoc/cTrypatiopod;

Awaroovn & wootTO
(equity)

Av dnpovpyel avica
OTOTEAEGLOTA

Qoeelel/Pramter Sucavaroya
EVOAMTEG ONLASEG;

IowotikétnTe & dedopéva
(privacy)

Kivévvor ano
YneuKd/Propetpiicd
dedopéva

YuAAéyovtan dedopéva; Yapyet
GOQNG CLVAIVEST] KOl TPOGTAGIA,

Emotnpoviki eykvpotyra

Av ot 1oyvpiopol givor
HeTpNULEVOL

Ynrdpyer a&oldynon
amotelecpoTikOT TS, YAPYOLV
AVETOVUNTEG CLVETELEC;

Aoyodocsia (accountability)

ITotog evBiveton Ko g
dopBdveTan

Ynrdpyet vrevBuvog popéag;
Mnyoviopoc
avafed®pnong/maponovey;
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Mo va punv peiver 1 0w o yevikdhoyeg apyés, eivar xpnoio vo amotummOel wg
TPOKTIKO QIATpO (éva “1e0T” TPV eQopprootel o TapéuPfoocn). v vyeia, éva nudge
umopet va OepnOei mo koo dikaoAoyNUEVO TV IKAVOTOLEL COPEVTIKA Tl ENG:

1. Xa@ng onuoctog/kivikog 616)0g. O 610Y0¢ ivar w@éApog kot Becpikd
VOLUOTTOMUEVOG (T0.). TPOANYT|, CUUUOPPMCT| GE TEKUNPLOUEVT] AYDYT).

2. Texkpnpioon amotelecpaTikOTNTOS Ko 0&lohoynon. Ydpyet oyédio
a&oroynone. H culnton mepi amotedecpatikdtnrog sivon kpioiun, yuori n
nOuM avoroywodTTa amotel vo EEPOVE OTL TO PEGO GVIMG AmOdidEL Kot
dev amlmg “emPdrietor” copPorkd. (I'a to gvpitepo gumelpkd Tomio
anoteleopotikOtTnTog nudges, PA. oxeTIkég PLETA-OVOADGELS.)

3. Awg@avewa. O ypnotg dev e&omatdron Kot pmropei vo Kotahdpel 0Tt o
oYEOGOG KOTEVOVVEL.

4. Ovowotiko opt-out. H £€odoc sivar 0koAn, xwpic oTrypaticpd, yopic
dVGOVALOYO KOGTOG,.

5. Avaroywkotnra emppons. H “ovvaun” tov nudge toupidlel pe m
coBapoTnTa TOL GTOYOV KOt TO EMIMESO KIVIVVOV.

6. Awkowocvvn Kot EAeYY0S aViGoTHTMV. ASloAoYEiTOL ETEPOYEVELL
OTOTELECUATOV (TTO101 WPEAOVVTAL, TTO101 LEVOLV THo®). AVTO
AVOOEIKVOETAL OC KPIoo o€ TpdcPateg cuviEaelg yio Ok twv nudges
oTnV vyeia.

7. Aoyodocio ko StaxkvBépynon. Yapyel vmehOuvog eopiac, UnyavioHog
avapopdic TPoPANUATOV Kol duvaTotnTo avadedpnong g TapEUPacng.

5.10 To nudge péca otov opilovra Tov Nudge: The Final Edition (2025)

H ov{nmon o ta nudges e€ehicoetot mapaiinio pe to 0eGUIKO, KOWV®OVIKO Kol
TEYVOAOYIKO TTEPIPAALOV pésa 6To omoio epappolovtat. H avabewpnuévn ékdoon
Nudge: The Final Edition twv Thaler kou Sunstein (2025) eroave€etalet 1o apykd
£pYo VO T0 PG NG EUTEPLG OV £XEL CLGCMPELOEL ATO TNV EPAPLLOYT
CUUTEPUPOPIKMY TOMTIKAOV Kol 0 T SIELPLVON TNG GYETIKNG EMGTNLOVIKNG
Broypapiag. Ot cuyypaeeic evoopat®vouy véa medio TpofANUOTIGHLOD, OTMG T
onuodca vyeia, N WIPKN EPovTidA, 1 dMPed 0pYEvmV, 1 KALOTIKY 0AAoyn Kot Ot
gumelpieg g mEPLOSOL TG TOVON UG, OElYVOVTaG OTL 01 GCUUTEPIPOPIKES TAPEUPACELS
YPNOWOTO0VVTOL TAEOV GE EVPVTEPQ Kol O GVVOETO TEPPAALAOVTO TOATIKNG
(Thaler and Sunstein, 2021).

Mo v mapovca epyacia, N onuacio e £K00oNg oG dev EYKELTOL GTO OTL
petafariet tov Pacikd Bewpnrikd mupnve Tov nudge, aALd 6TO OTL TOV EMKALPOTOLEL
Kot Tov tomobetel o€ éva o pio Beopikd mAaicto. H kevipin 10€a mapapévetl 0T
01 eMA0YEG Ogv TapoVGtdlovTot TOTE PHEGH GE AMOAVTOS 0VOETEPO TEPIPAAAOV, OAAL
TAVTOTE LEGO OE KOO LOPPT) OPYLTEKTOVIKNG EMAOYNS. Emopévmg, To kpiciuo
gpotnua dgv glvar av Ba vdpéet emppor| ot dadikacio AYNS anoPdcemv, aAAd e
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oo KpUtpia 0o oYeSOTEL QLT 1) EMPPOT KOl LLE TOLEG EYYVNOELS OULPAVELNG,
AVOAOYIKOTNTOG Ko BEGUIKNG A0Y0d0G10C.

H mpocéyyion avt amoktd 1d1aitepn onpacio 6Tov Ydpo g vyeiag, 6Tov ot
CUUTEPLPOPIKEC TAPEUPAGEL EMNPEALOVY OTOPACELS LLE CUAVTIKES GUVETELES Y10
™mv evnuepio Tov atdpmv. Yo avtn v évvota, to Nudge: The Final Edition
Aertovpyel o¢ éva emkaporompévo Bewpntikd kot Ndikd onpeio avaeopdg yo v
a&loddynon tev nudges otV vyeia, voypappilovtog 0Tt 1 VOUHOTOINGT TOVG dEV
eCaptdror pHOVO amd TNV OMOTEAEGUOTIKOTITA TOVG, GAAL Kol ad TO av givon Oecpikd
vrevBuva, doPavi Kot SNUOCIO STKOLOAO YL,

5.11 Xvpmepdopata: pro woopponnuévny 0<on “vrép vao 6povs”

H Biprioypapucn culntnon cvykAiivel oe po peaiiotikn 8€omn: ta nudges oty vyeia
pumopov va etvar nOwd dikaoAoynpéva, aArd oyt dxpira. H o tovg vopyponoinon
OgV TPOKVTTEL OO TOV OPIoUO TOVG, GAAG amd TO TOG ePapuolovat: pe doPAveLd,
0VLGLOOTIKO Opt-out, OVOAOYIKOTNTO, TPOCTACIH ELAAMTWOV, EAEYYO OVIGOTIT®V Kol
Aoyodoacia. Xe ymoloxd kot Al mepiBailovTa, o1 amouToELS OVTES AVEAVOVTAL, ETELON
av&avetal kot 1 dvvoun kot 1 aopatdtnta e emppon|g (Calboli, 2025).

Avrtiotoyo, 1o neuromarketing otnv vyeio pmopei va copPaiet Oetikd oOtav
YPNOYLOTOLEITAL Y10 VO KATAGTNGEL TV EXKOVOVIN O KOTAVONTN, O GOPT) KoL
Mydtepo emPBapovvtikn kabioToton Opme O apuEIAeYOUEVO OTAV GUVILETOL LLE
ASLOPOVELS 1I0YVPIGLOVE, OVETOPKT) CLVOIVEGT 1) VITEPEPUNVELES OC TTPOG TNV
eykvpotta tov evpnuatov (Ferrell et al., 2025).

To cvumépacpa ivor 6TL N “cOoT” epdTNOoM OV eivan «va epappdcovue nudges

N OxL», OAAG: «mora nudges, 6€ TOLEG GVVONKES, IE TOL0, OPLO, KOL ILE TTOLAL
Aoyodoaias» (Schmidt, 2020).

48



KE®AAAIO 6

YYMIIEPAXMATA, ITPAKTIKEX ITPOTAXEIX KAI
KATEYOYNXEIX I'TA IIEPAITEPQ EPEYNA

6.1 Ewayoywui| covleon

H mopovoa duthopotikn aveédeiEe 6TL 0 Topéag g vyeiog anotelel Tpovouokd medio
EQOPUOYNG TNG CLUTEPLUPOPIKNG OIKOVOMIKNG, KOODG Ol KPIoYES GLUTEPUPOPES
(TpOANYM, eUPOMOGUOC, TPOGULUTTOUATIKOG EAEYYOG, GLUUOPP®OT o1 Oepomeia,
emAoYég tpomov {ong) oev kKabopilovion amokAelotikd and yvaoon 1 “opboroyués”
oTaOUIoNC KOGTOVG—OPEAOVG. ZTNV TPAET, SOUOPPOVOVTOL VIO TNV EMLOPaACT TPPOV,
YVOOTIK®OV TEPLOPICUDV, YPOVIKNG OGVVETELNS Kot KOWmVIK®OV emppodv (Kahneman,
2011). ¥t0 mhaico ovtd, ot mopsuPfdosic Nudge umopodv va AEITOVPYNOOVY MG
otoyxevpéveg Pedtiwoelg g aprrektovikig emhoyfig (choice architecture),
HELOVOVTOG TNV amOCTUCT OVALESO GTNV TPOOEST KOl TNV VAOTOINGN oG OPEAUNG
mpaéng (Thaler and Sunstein, 2008; Sunstein, 2014).

[MapdAinlia, To neuromarketing kat 1 Katavol®TIKY VEVPOETICTHUN UTOPOVV VO,
OLVEIGPEPOVY KLPImG otn Pedtimon Tng emkowvmviag vyeiag (Tpocsoyn, Katavonon,
AmTOPLYY]  AVTIWOPACTIKOTNTAG), LIO TNV 7TPodmoObeon OTL M ypNHon Tovg &eivon
ueb0d0A0YIKA TEKUNPLOUEVT Kol deovToAoYKA oproBetnuévn (Plassmann et al., 2012;
Poldrack et al., 2011). e K40 mepintwon, 1 ATOTEAEGLATIKOTITO TV CLUTEPLPO PIKMDV
napeupdoewv otny vyeio dgv pmopel va amocovvoedet amd v O vouporoinon Ko
™ Oeouikn dwkvPépvnon, 1Bing oe ynoelakd mepidriovta 6mov ta digital nudges
umopohV vo Eival To GUVEXOUEVA, TPOGOTOTOMUEVA Kot AlyoTEPO opatd (Schmidt,
2020).

IxNua 6.1 Y0vBeon BOCLKWY EUPNUATWY TNG APOUOAC EPEUVALC.

NEYPOEMNIETHMH To Zynua 6.1 cvvowiletl T BempnTikn|
(Aeroupyia eyxkepaiou) Kol EUMEPIKN oVVOEST NG TOPOVoHG
gpyociog. H xatavénon tov yvootikdv
pnyoviopdv  mov  emnpedlovv v
avBpdOTTIVI] cUUTEPLPOPA, GE GLUVOVAGLLO

- S~

BEATIOXH
IYMMEPI®OPON
YFEIAX
MEXQ SYMMNEPIOOPIKON
NAPEMBAXEQN

o HEe gupNUOTO OO Tr VEVPOETIGTIUN Kot
(choice TG OpYES TV GUUTEPLPOPIKAOV
Rrchitecture) OKOVOUK®DV, EMTPEMEL TOV GYEOIAGLO
OTOTEAEGHLOTIKAOV TopeUPdosmv nudging

IYMNEPIOOPIKA
OIKONOMIKA
(biases, heuristics)

oTov Topéa TG dNpocLag vyeiog.

Inyn: ZovOean ovyypapéa facet
Kahneman (2011); Thaler & Sunstein
(2021); WHO (2022).

AHMOIIA YTEIA
(rpoAndn - noAruxés vyeiag)
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6.2 Kupro copmepdopato NG OITAMUATIKIG

6.2.1 H anoteleopatikotnTo TOV nudges eaptator and Tnv akpifsra
OTOYEVOG TOV EUTOOI0V

‘Eva otafepd cvounépacua e epappoouévng Piproypagiog eivor 61t ta nudges
amodidovV TEPIGGOTEPO OTOV GTOYEVOVY GE GUYKEKPIUEVA KOl OVAYVOPIGILO EUTOILOL:
TOAVTAOKOTNTA OAOIKAGI®DV, adPAvELd, avoPodn, acapéc “emduevo Prua’, vynio
YVOOTIKO QOPTIO 1] TOPATAVNTIKEG TPOEMAOYEC. AvTifeTa, o1 YeVIKEG Kol 0GOQElg
TapeUPACELS TEIVOVV VOl £XOVV LIKPOTEPT EMLOPACT 1] VO LNV S10PKOVY GTOV Ypovo. Ot
ouvvlheTikéc mpooeyyioels (OTMMG peTA-AvAAVCES) vRroypoupilovv 06Tt M péon
OMOTEAECUOTIKOTNTO, EIVOL VTOPKTY OAAL ETEPOYEVNG: HETOPAAAETOL OVAAOYQ LE TO
TA{G10, TOV PUNYOVIGUO Kol TNV TowdTnTo. oxedlacpov/vAomoinong (Mertens et al.,
2022).

6.2.2 H “ov0etep0TNTa” 6TV UPYLTEKTOVIKI EMAOYNG EIVOL TPOKTIKA
avEQPLKTN

Kd&be cvomua mopoyng vanpesudv vyeiog (Evruma, dadkacies, TAUTPOPUES, POES
pavTePOD Kot EVNUEPMOTG) OLUUOPPDVEL GUUTEPIPOPES AKOUT Kot ympig Tpobeon. To
KPIG1L0, GUVETMG, OeV €lval av “emTPENETOL 1) EXPPOT), AAAL OV O GYESGHOC Elvat
vevBLVOC, dLoPavG Kot EAEYELLOG. € 0VTO TO TAAIC10, 1O104TEPT] OMUACTN OTTOKTE Kol
n évvoto tov sludge: moALég popéc 1 ovotaotikn Bedtioon dev amoutel véo nudge, oALd
apaipeon mEPITTOV TPPOV OV £Umodilovy TOLVG TOATEG VO KAvOoLV OVTO TTOL MOM
emBopovv (Sunstein, 2021).

6.2.3 Ta digital nudges o1gvpvvouy TIG dVVATOTNTES 0ALA aVEGVOLY TIg
OTOLTIOELS EAEYYOV

H evoopdtwon nudges oe ymoeaxd tepiairovrta vyeiog petatomilel tn cvlrtnon and
pepovouéveg  mopeppdoeic  oe  ocvvexels aAANAEmWOPACES UHECEO  OETAPAOV,
gLomomoewv Kot pomv andpacns. H dvvatdtra npocowmomoinong kot KaATEPOL
XPOVIGLOV UTopEl Vo EVIGYDGEL TNV OMOTEAEGUOTIKOTNTO, OGTOGO ALEAVEL TOV Kivouvo
a0PAVELNG KOl (VIONG EMIOPOONG GE OUAOEG HE YOUNAOTEPT YNOLOKN EMAPKELQ.
Yuvendg, N a&loAdynon mpénel va £0TalEl TOGO GTO OMOTEAEGUATO OGO KOl GTIS
oLvOnKeg dKalosvVT G, KaBMG Kol 6g Kvdvvoug Omwg “kdémmon gwomocewv” (alert
fatigue) ko petatdmion evBLVNG GTOV YP|OTN.

* Aenadég: Ta Pndrakd meptBarlovra ) AettoupyLkd ototxeia péow Ttwv omoiwv o Xpriotng aAAnAemiSpd e €va cUoTtnua,

Onw¢ oL 0006veg, Ta Pevol emloywy, Ta eSLA ELOAYWYNG KOL OL ELSOTIOLOELG.
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6.2.4 H ocvpfoir] Tov neuromarketing oty vyeia gival apoTicTOg
EMKOIVOVIOKT Kol Oyt “TTpoyvooeTikn”

H esmomuovikd opun aflomoinon neuromarketing otnv vyeia agopd Kvpimg v
a&loAdynon Kot BEATIGTONOINGT UNVOUATOV TPOANYNG 1} EVIUEPOONG: OV EVOL VO LLOL
YIvETOL OVTIANTTO, v €IV KOTOVONTO KoL 0V OPEVYEL LITEPPOMKT AVTIOPACTIKOTNTO.
H vrepepunveio Propetpikdv/vevpodedopévov og Guecmv deiktov mpdbeonc 1
UEALOVTIKNG GUUTEPLPOPEG GVVIoTA peBodoA0YIKd Kot nOucd kivouvo (Poldrack et al.,
2011; Plassmann et al., 2012). Qg ex t00T0V, N YPNON TETOW®V EPYOLEi®V ommonTel
avénuévn dlaPdaveld, 1o LPEG dLadIKOGIEG GuVaiveoNG Kal oot oplofétnon ckomo.

6.2.5 H n0u arohdynon amoterel mpoinddeon Prdoung epappoyg

H avdivon avédeiEe 6T1 1 amoteAeopatikOTNTO 08V EMOPKEL MG KPLTHPLO EPOPUOYNG
otV vyeio. H dwpdvela, 1 ovclaoTikn) duvatdOTNTA EMAOYNG, N AVOAOYIKOTNTO, O
ENEYYOG aVIGOTNTMV Kol 1) A0Y0d0Gi0 ATOTEAOVY OvayKOUeS GUVONKES VOLOTONOT|G.
[diwg oe ymoelaxd mepiPaiiovta, 6mov M emppon pmopel va yivel cuyvoTtePN Kot
Mydtepo opartr|, o1 NOég amantnoelg avEdvovron (Schmidt, 2020).

Yvvoyilovrag: To kabBopiotikd copmépacpa dev eival 0Tt Ta nudges “dovAgvovv”
N “0ev 00VAEVOVLV”, GAAG OTL OTOSIdOVY OTAV VTTAPYEL OKPIPNG OVTIOTOLYIoN OTOYOV—
EUTOOI0V—UNYAVIOUOD, GUGTNUATIKY] OEOAOYNOT OTOTEAEGUATIKOTNTOSC KOl GOQES
TA0iG10 NOKNC VOpoTToinong Kot dtakvPEpvnong.

6.3 IIpoxTikég TPOTAGELS YO TOALTIKI] VYELOG KOL OPYOVIOHOVG

Me Bdon to mopamdve, PUmopodv v OTVTOOOVV TPOKTIKEG KATELOVLVOELS TOV
EVIOYVOLY TNV TOAVOTNTOU OTOTEAECUOTIKNG KOl OEUITAG EQAPUOYNG:

1. ITpoteparomoinom agaipeong tpiav (sludge reduction)

Kpiveton oxoOmpo va mponyeiton xaptoypdenomn Kot apoipect tepLrtav
OIKACTIKOV gUmodinv o poviefov, evnuépwon, tpdcsPacn kot follow-up, tpv
amo v elcaymyn véwov nudges (Sunstein, 2021).

2. Zyedacpog Paoet g axorovbiog “epmddo — unxavicpog — anotéiecua”

[Ipotetvetan kéBe mapépPaon vo Eekvd amd 61dyvmon Tov Kupiopyov eUmodiov
(m.x. avaPorn], YvooTIKO opTio, KOWVMVIKY ETLPPOT) KOl VoL akOAOVOET eTiAoyT|
KatdAAniov unyovicpov (defaults, reminders, simplification, social norms), pe

cageic deikteg a&loAdynonc.

3. [Ipoemoyéc (defaults) pe avénpéveg mpovmobicelg oe KAviKA vynAon
KIvOUVoL TePPAALOVTA. Xe TEPIMTAOGELS LYNAOL d1oKLPEVUATOC, GLUVIGTATAL Ot
TPOETAOYEG VO, GLVOOEVOVTOL OO EVIGYLON KATAVONGONG Kot EDKOAT, ELGOVY
duvatdHTNTO OAAUYNG ETAOYNC.
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4. Alopdvelo Kot ovslaoTikd opt-out g EAAYIGTO TPOTVTO
Yvviotdtan to opt-out va eivat amAd, ELPAVEG Kot Ywpig OTIYUATIGHO 1)

dVoavAA0YO KOGTOG, MGTE VO TPOGTATEVETOL O GERUCUOG TN CVTOVO UG
(Schmidt, 2020).

5."EAeyyoc €1epoyEVELOG OMOTEAEGUATMV KOL 1GOTNTOG

Kpiveton avaykaio va alohoyeiton GUGTNUATIKE TO101 OQEAOVVTAL KO TOL01
EVOEYOUEVAS HEVOVVY IO, 101G 6TaV 01 TaPEUPACELS Etval YnOaKES Kot
poimofETovy ymelaxéc de&1otnTec.

6. "o neuromarketing: o1 6KomodS, GLVAIVEST), TPOGTAGIN SEGOUEVOV Kol
pebodoroyikr| petpromdOeio

[IpoteiveTan o1 epappoyég va mepropilovrtal oe otOYOVS PerTivonc
KOTOVONONG/EMKOIVOVING Kot VoL amo@edyovTon vepPoAKol 1o vpiopol
“npoPAeYNS” cuUTEPLPOPAS YPIg emapK cvumeptpopikt| emPePaiomon (Poldrack
etal., 2011).

6.4 Ilepropropol TG TAPOVGAS EPYOCIOG

H epyacia Baciotnke oe PBipAoypapikny odvOeon kot Ol 6€ TPOTOYEVH EUTELPIKN
épevva. Emopévmg, 1o cOUmEPAGLOTO OMOTLTMVOVV KLUPIOG TNV KOTACTOCT TNG
debvoig PipMoypaeiog kot AEITOLPYOLV MG KOTELOLVINPLEC OPYES KOl OYl MG
“ouvtayég” eQapUOYNG GE VO GUYKEKPILEVO GUGTNIO VYEIOC.

Emniéov, n Biproypagio oe medio pe Eviovn eQoprOCHEVT EPELVO EVOEYETOL VO
emnpedleton amd pepoinpio. onpocicvong (publication bias), oOmov Oetikd
OTOTEAECUOTO ONUOGIEVOVTAL GLYVOTEPO, Omd UN ONUAVIIKG 1 opvntikd. TEAoc,
TEPLOPIoUOG amotelel Kou 1 eEmTepikn] eykvpoétnTa (external validity): mopeppacelc
oL 0modidoVY GE TAOTIKA 1 eAeyyoueva mepiairovto pmopel va eueaviovv
OLLPOPETIKY ATOTEAECUATIKOTNTA OTOV KAUOKOVOVTOL GE TPUYHOTIKEG GLVOTKEC
GLGTNLLATOG VYELNG, Le d1popeTkoDS TANBLGHOVE Kot BeGIKES 10101TEPOTNTEC.

6.5 IIpotdosig Yo mepartépm Epgvva

6.5.1 Moxkpoypovia amoTeLeoLATIKOTNTA Kol “avToyn” Teov nudges
Kpiowo gpguvnrtikd epdtmpa givar 1 dtdpkela EXiOPAGNS: av 01 GAAAYES dloTpovVTOL
N e&aoBevoiv kabmg ot yproteg cuvnbilovv 1o gpébicpa. IIpoteivetar va evicyvBovv
peAéteg Tov £E£TALOVV AMOTEAEGLATA GE LEYOADTEPOVG YPOVIKOVG 0pilovTEC.

6.5.2 Mehétn pnyoviop@v ko covOnkov emroyiog

H pelovticn épevva 0o mpeinBel amd petatodmon Tov evolapépovtog amd 10 “ov”
Aertovpyel (o mopépPacn oto “mmdG” Asttovpyel: MO0l YVOOTIKO/CLUTEPIPOPIKOL
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unyovicpot evepyomotovvtal Kot Tdg ennpedloviol amd 10 TANIG10, ToV TANBLGUO Kot
TNV KOLATOVPO.

6.5.3 Digital nudging 6¢ gvalmtovg TANOVGNOVS KoL ELOIKES OPEOES

Amouteitol  CUGTNHOTIKOTEPT €PELVO GE OMAdEC HE  avENUEVN  ELOAMTOTNTA
(MAiopévol, xpoévior acbeveic, Gtopo e YOUNAN YNOUWIKY ETAPKELD), DOTE VO
dc@ariletor 6OTL M YNELoKT EmPPon Oev O1EVPVVEL AVICOTNTEG.

6.5.4 Nudges evoopatopévo 6 KAVIKA TANPOPOPLOK(E GCUCTIHATO.

Eivar onpovtikd va peietnBovv ot emumtdoelg nudges mov EVOOUATMOVOVIOL GE
CLOTAHOTA VTOCTHPIENG KAWIKNG omdPOoNS, GLUUTEPIAAUPOVOUEVOY aveTOOUNTOV
ocvvemelwv (m.y. alert fatigue, vrep-tvmonoinon, petatdmion evOHYNG).

6.5.5 Metpioun 1@ avelo Kor TPpOTVTO. A0Y0O0610S 6E YNOLOKE
nepifdilovra

3

[Tpoteivetonr N avATTLEN TPOKTIKOV OEIKTAOV TOV VO OTOTLITOVOLY TL ONUAivel “O
YPNOTNG Katavoel 0Tt Kaboonyeitor” Kot Tdg eEac@aliletor ovolaoTikd opt-out Ywpig
VO VTTOVOULEVETOL 1] YPNOTIKOTNTO TNG VINPECIAG.

6.5.6 Neuromarketing otnv vy€io: TpoTUVTO GLVAIVESTS, LOLOTIKOTNTOG
Kal €YKopotnTOg

Xpnowo medlo elvar 1M eotioon  oe  Oesopukd  mPOTLTO. YL YPNOM
BlOUETPIKOV/VELPOOEOOUEVOV:  GOPEIG  O1001KAGIEG GLVOIVESNC, €AOYIOTOTOINGN
O0edoévmv, Kol OOVOECT] EPUNVEIDV UE GCULUTEPIPOPIKA OTOTEAECUATO DOTE VO
nepropilovrtar vepepunveieg (Poldrack et al., 2011; Plassmann et al., 2012).

6.6 Metafatiki oOvoeon npog Tov Emidoyo

H ocvumeprpopikn otkovopukn mopéyel £€vo. GUVEKTIKO TANIGI0 OOTE 01 ToPEUPAcELS
vyelog va oyeddlovion mo KOvid otov TpOmO oL Ol AVOP®TOl TPOYLOTIKE
aropacifovv. Ta nudges propoHv va BEATIOCOVV TNV OTOTEAEGLATIKOTNTO TOAITIKAOV
KOL VTN PEGIOV, 10Img dTav PEIDVOLV TPIPES Kat evioybovv 1 cuvénewd. Tavtdypova, N
eEamlmon ynoelokdv meptParrloviov kot n ypnon epyaieiov neuromarketing avEdvet
™ OOVOUN NG EMPPONG KO, OVTIGTOYO, TNV OVAYKN Y10 SPAVELD, OKOOGUVY Kot
Beopikn Aoyodooia. XTnv vyeia, ) awoteheopaTIKOTNTA YOPIg NOLKY] Voppomoinon
ogv amoteiel frdoyun oTpatnyky. Amotelel, To TOAD, Ppoayvrpdbeoun emitvuyio pe
LoKPOTPOOES O KOGTOG EUMIGTOCHVNG KOl KOWVAOVIKNG OTOOOYNC.
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EIIIAOI'OX

yuo 6.2 AT TOVG VELPOYVOGTIKOVG UNYAVIGHOVG GTN SOUOPPOGCT] TOMTIK®Y O1LOGLOG VYEIOG

>xfpa 6.2

ATIS TOUG VEUPOYVWOTIKOUG PNXaviopoug otn Stapdppuwon ToArtkwy dnpdaotag vyeiag

/ N\

/

" (b\f\ @)

U
SUPTTEPIPOPIKA N & Tupmepipopd J i
Owkovopikd &
Neuromarketing | ° |’<e<p.1
Keg.2 Suprepipopikéc MapepPdoeig | 4 | © Evképadog
Biase;‘; Heuristics [ o i i e P[S CJ /é"" ‘ & Tupmepipopd ‘
otnv Yyeia L

Neuromarketing

Epappoyég HOBkég Siaotdoeig Supnepdopata &
Nudging & Neuromarketing & MpoPAnuatiopoi Anpdoieg MoAmikég Yyeiag
Kep.4 ' Kep.5 I‘ - Kep.6
Yyeia » Emon T v I ¢ Emikaipa Yupmepdopata
Digital Nudging ! Nudges & ® Anpooieg MoArtikég

AnoteAeopatikr Anudoia MoArtikry Yyeiag

Iyyii: ZovOeon ovyypagéo. facer Kahneman (2011); Thaler & Sunstein (2021); Glimcher & Fehr (2013); World
Health Organization (2022).

To Zynua 6.2 mopovaidlel 10 GVVOMKO EVVOL0A0YIKO TAALGIO THE TOPODGOS EPYATIOG, GUVOEOVTAS T
Pooixd Oewpnrid kor epopuoouivo. orddie. g aviivons. H kotavonon twv veupoyvamoTikdv
UIYOVIoUDY TS ANWYNS OTOPEOEWY, GE GUVODAGUO UE TO, EVPHUATO. TV GOUTEPIPOPLKDY OIKOVOULK®DY,
OVAOEIKVDEL TOV TPOTO UE TOV OTOIO 01 YVWOTIKES UEPOINWIES KOL O1 EVPETIKOL KOVOVES ETNPEALOVY THV
oavlpomvy coumepipopd. H allomoinon ovthg e yvaons eMITPETEL TOV GYEOLOCUO COUTEPIPOPLKDV
Topeufdocwv, Omme o nudges Kol 01 TEYVIKES neuromarketing, [e oTOY0 TV EVIGYVON DYIEIVAV ETIAOYDV.
Méow e epopuoyns ovtwv TV TOPEUPGoE®Y 08 TEdIO. OTWS 1 TPOINYY, 0 gufoliacuds kor 1
ovupdppwon oty Bepancia, kobiotator Svvatiy 11 OLOUOPPOON OTOTEAECUOTIKOTEPWY TOMTIKDY ONUOCLOS
vyeiog.

H mapovca dwmhopatiky| epyacio emyeipnoe va avadeifel tov poAo TtV
CUUTEPUPOPIKMY OIKOVOUIK®DV GTNV KATAVONGT Kol 6T SUOPOOOT] GUUTEPLPOPDV
vyegiag, pe Waitepn éueoon otig mopepPdoetg nudge kol ot duvoTOTNTEG TTOL
TPOGPEPOVY 01 GLYYPOVEG TPOGEYYioelg Tov neuromarketing. Apetmpio g aviivong
anoTéLEGE N dlamicTMoN OTL TOAAEG amopdcelg mov oyetilovton pe v vyeio (Omwg M
TPOANYT, 0 ELPOAMAGHOG, O TPOGVUTTOUATIKOG EAEYYOG, 1] CUUUOPPMOT 6T Bepameia
Kot 1 voBETNoN VYEWVDOY cuvnBeldY ) dev kabopilovTal ATOKAEIGTIKA amd TN YVOOoN 1)
amo po avotnpd ophoroyikr| otdduion kdotoug Kot opérove. AvtiBeta, ennpedlovton
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oLYVA amd YVOOTIKOVS TEPLOPICUOVS, GLVOICONUATIKEC OVTIOPACELS, KOWMVIKEG
EMPPOEG KO ad TOV TPOTO LE TOV 0010 OPYAVAOVETAL TO 1010 TO TEPPAAAOV ETAOYNC.

H Baowm ovuPoinq g epyaciog éykertar otnv mpoondbeio chvheong avtmdv ToV
nediov oe éva eviaio epunveLTIKO Kol TPOKTIKO mAiclo. Amd Tn pio mAgvpd,
AVOOEIKVOETAL OTL 01 GUUTEPIPOPIKES TAPEUPACELS UTOPOVV VO, EVIGYVGOVY OVGLUGTIKA
™V TOMTIK Lyelag Kot v KAMvikn mpdén, otav oyedialovtar pe akpifsio Kot
Aoppdvovy voyn Ta TPAYHATIKG EUTOSL TOV EXNPEALOVV T GLUUTEPLPOPH. ATO TNV
GAAN TAevpd, kabictaton capis 0TI N aio Tovg dev pumopet vo amocvvoedel amd to Opla
™G NOKNG voppomoinomg, g Spavelag, TG 10Tt Kot TG Becikng Aoyodoaiag.

>10 mAaiclo owto, ta nudges 0ev mAPOVGIALOVTOL MG Mo «UOYIKY] AVom», aAAE ®g
epyareia Bertiomong g apyrtektovikng emioyns. H onpocio toug Ppioketar kupimg
oTn dvvaTdTNTO VO LEWWVOLV TPIPREC, Vo OTAOTTO00V d100TKAGIES, VO KaB1oTOUV TTo
opatin TV Kpiciun mAnpogopia kot vo fonBovv tov moAitn 1 Tov achevi) va petatpéyet
pa yevikn tpoheon o€ cuykekpiévn tpdén. H avalvon £deiée 6T tétoteg mopepacerg
elval TEPIGGOTEPO AMOTEAEGUATIKEG OTAV GTOYXEVOLV GE GUYKEKPIUEVO TPOPANUATAL,
OT®¢ N avaforn,  adpdvela, 1 SOTKNTIKY] TOALTAOKOTNTO 1 1| EAAEWYT] CAPNVELNS MO
TPog 10 emOuevo Prjpo. Yo ovt v évvold, 1 GUUPOAN] TV GUUTEPLPOPIKMDV
OKOVOUIKAOV Oev Tepropiletar otn BempnTikn TEPYpOPn TOV OTOKMGE®V amd TV
opBoroyIKOTNTO, OAAG ETEKTEIVETOL GTOV GYEOACUO IO PEAACTIKMY Kl EPOPUOCTU®V
TOALTIKOV.

[MapdAinia, To neuromarketing kot 1 KOTAVOAMTIKY VEVPOETIGTALN avadelyOnkay wg
medial LE SOLVNTIKA YPN O, OAAG GOPOS oproBeTnuévn, cuuBoArn. H tpootiBépuevn atia
tovg evtomiletal kvupimg o1 Pertioon Tov oYedcHoy Kol TG aSloAdYNoNg ™G
emkowvwviag vyelag, OMAadn o100 Katd wOcO Eva UNvopd YiveTow avVTIANTTO,
KOTOVOEITOL Kol O1ELKOAVVEL TNV emeCepyacio KpioHmv TAnpogopidv. Qotdc0o, To
nedior aVTA eV AmOTEAOVV VTOKOTAGTOTO TNG KAMVIKNG TEKUNPIOoNG 00TE EMTPETOVLY
OTAOVGTEVTIKEG TTPOPAEYELS Yio TV avOpdmivn cuumepipopd. T tov Adyo avtd, 1
gpyacio mpocéyyloe to neuromarketing [e €MGTNUOVIKY €MPLAAEN Kot pe ELpOoN
oTNV aVAYKN GOE®OV dEOVTOAOYIKOV opilmv, Wiaitepa OTaV EUTAEKOVTOL BOUETPIKA N
VELPOOEOOLLEVQL.

‘Eva a6 ta Bacikd cvpnepdopata g epyaciog eivat 0Tt 1 AmoTELEGUATIKOTNTA TOV
CUUTEPLPOPIKDV TAPEUPAGEDV GTOV Y®PO NG vyeiog dev apkel amd povn g yuo va
dwatoloynoet v epappoyn tovg. H mbwr dwdotaon dev amoteAel dgvtepevov M
CUUTANPOUATIKO GTOoKElo, 0AAL ovooes kputnpo alordynons. O oegfacudg g
avtovouiog TV atopv, 1 OEAve GTOV OYeOOGUO, N VTapEN TPOYLOTIKNG
duVATOTNTOG EMAOYNG, 1 OTOPLYN YEWPAYDYNONG KOL 1 TPOGOYN OTIS KOWMVIKES
avicdtteg amoteloVv  Pooikéc mpodmobécelg yi Tt OBgpityy  ypnom €OV
napepPacewv. To (Rmuo kabictator akOun To cVVOETO 610 YNELKO TEPPAAAOV,
omov ta digital nudges pmwopoHv va AEITOVPYOVV LE TO GLVEYT, TTLO EEATOUIKEVUEVO KO
oLYVA AYOTEPO 0OPATO TPOTO Y10 TOV YPN|OTH).
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H epyocia vrootpilel, cuvendg, 6Tt 01 GUUTEPIPOPIKEG TAPEUPACELS UTOPOVV VL
ATOTEAEGOVV TOADTILO CUUTANPOUN TOV TAUPUIOGIUKAV TOATIKOV VYELNS, Ol OU®S
VIOKATACTOTO TOLG. Ot Mo OPYES €QPUOYES eivar ekeiveg mov cuvovalovv
CUUTEPLPOPIKT YVOOT HE OBeopikry vIevBLVOTNTO, EMGTNUOVIKY TEKUNPI®ON Kot
ocvotnuatiky a&oAdynon tev amotelecpdtov. Ot mopesuPdoelc avtég Exouvv
ovoloTIK Béomn Otav evidocoviol o€ éva €VPVUTEPO TANICIO TOALTIKNG 7OV
neplhappdvel evnuépwon, mpoécPocn oTIg VINPecieg vyeing, puboTiKd pétpa,
KOW®VIKN bVIOGTNPIEN KOl GLUVEYT AVOOEDPNOT TWV TOAMTIK®V.

Katolnktikd, n topodoa SITAOUOTIKY 001YEl G€ o oapn 0E61: 6TOV Y®PO NS LYELNGS,
N TPOYUOTIKY TPOKANGT OeV &ival OmAMS Vo 0AAAEOVY Ol GUUTEPLPOPES, OAADL VOl
aALGEOVY e TPOTO TEKUNPLOpEVO, dlkoto kot Oeopukd vrevbuvo. H cvpPorrn tov
CUUTEPIPOPIKAOV OIKOVOUIKAOV, TV nudges Kol T®V CUUTANPOUATIKOV EPYUAEi®V
KOTOVONONG TN GUUTEPIPOPAS LITOPEL VO EIVaL IO10ATEPA CLAVTIKT], EPOCOV TOPAUEVEL
otafepd oLVOEdEUEVT] LE TOV GERACUO TNG avOpAOTIVNG awTovopiag, TG ASI0TPETELNG
KOl TNG EUMIGTOCVVNG TPOS TOLG BEcUOVS. ZTOV YMPO TNG VYELNS, 1) OTOTEAEGLLOTIKY|
moMTIKN Ogv givar exeivn TOV amMA®G LETOPAAAEL CLUTEPIPOPES, AL EKEIVI] TOV TO
EMTUYYAVEL HE TPOMO EMOTNUOVIKA TEKUNPIOUEVO, MO Ogutd ko OBeopika
vrevuvo.

Yynpa 6.3 Osopnticd mhaicto tov Zupurepipopikdv Owovopkav kot tov [opeppfdcewny Nudging
otV Yyeia

Theoretical Framework of the Thesis

Behavioral Economics

Bounded Rationality

T —

Choice Architecture

[\ [T] n

¥ ¥

Public Health Policy Digital Nudging
Artificial Intelligence
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Hivakag 6.1 Baowég 'Evvoleg Tng AtmA@patikig

OzopnTiko . . : , . .
., P S Kvprog Opog Xovroun Epunveia Pérog oty Epyocia
Agovag
AlETGTNUOVIKO TEGT0 TTOV cLVOVALEL
L Behavioral OLKOVOLUK(GL, YuyoAoyia Kot YVOOTIKEG ||Amotedel To OempnTikd vofabpo g
OzopnTuc) Baon Economics EMOTNLES Y10 TNV KATAVONGN TNG gpyooiog

avOpdOTIVIG aTOPOCTG.

AvOpoOmvy Aoyikn

Bounded Rationality

Ot avBpomol Aappdvouv amoPdcels pe
TEPLOPIGUEVT] YVOOT, YPOVO Kol
YVOOTIKEG SVVOTOTITEG.

Eé&nyei yoti o1 amopdcelg dev givar
TANP®G opHoroyikég

Mnyaviopoi

NOoNTIKEG GUVTOUEVGELS TTOV

Bdomn moAAdV cuUTEPLPOPIKOY

y Heuristics . , . .
ATOQUoNG EMTPEMOVY YPIYOPES ATOPACELG. (QAVOULEVV
. YVOTNUOTIKEG OTOKAIGELS OTd TNV , g .
vac‘r} KES Cogpnitive Biases opboroywn okéyn (m.x. loss aversion, Eénqu AT Gl e
Amoxiioelg framing effect). OmoPAcES
fep }B aadov Choice Architecture Otp O9S TAPOLOLAONS TV emihoyov [TAaiclo oyedaopod Topeppdoemv
Amogaong ennpedlet ) copmepLpopd.
Mikpég aAlayég 6To mepPaiiov
ZoumEPLPOPIKN : EMAOYNG oL emnpedfovy ™ . , .
Topéupoon Nudging OIS I Kevtpdg pnyovicpog g epyoaciog
EMAOYDV.
. . [Tpocéyyiom mov cuvdvalet ehevBepia
o Libertarian , , L
®rioco@iki) Baon Paternalism EMAOYNG e KaBodynon mpog Bempntikd voPfadpo Twv nudges
OQEMES ATOPACELS.
Xp1|oM VELPOETGTILOVIKADV
Nevposmotipun ||[Neuromarketing gpyolreiov yo katovonom g 2HVOECT] EYKEPAAOV KOl ATOPAGEDY
GUUTEPLPOPAES.
ToumepLpopIKi - . H dodwcooio emhoyng peta&d . . .
AdiKasio Decision Making eVOAGKTLKGY. Egpappoletar oe copmepipopég vyeiog
z YVUTEPIPOPEG TTOV ENNPEGLOVY TV
Ev;;t;&ta(zop ¢ Health Behaviour vyeia (Statpon], Goknon, IMedio epappoyng twv nudges

euPoracog KA. ).

Motk Yyeiog

Public Health Policy

Srpatnykés PeAtioong g vyeiog Tov
mAnfvcpov.

Xprion nudges 611 dNUdCLO TOAMTIKT

PYnowoxo 2 : Eopappoyn nudges og ynooxes . ,
Meprfdrrov DI MUl TAOTPOPLLEG KL EPAPHOYES VYELOGC. ZOYXPOVN EQUPLOYN
. Artificial Intelligence Al ovotip OiT0L OV onu LODPYODY , ,
Teyvoroyia in Health eEatopkevpéveg mapepPacelg MeAlovTikn katevBouvon
GUUTEPLPOPES.
ZNTHLOTO CVTOVOING, OL0PAVELOGS,
HOum Ethical Issues YEPOYDYNONG KOl TPOCTUCIOG Kputikr| didotaomn g epyaciog

dedopévav.
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