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Evyoprotieg

Apykd opeihm €va peydAo gvyapiotd otn cvluyo pov Bikv Ogoydpn 660 kot oty
KOPOVAOL OV Z®N Yoo TNV VIOUOVH Kot TNV katavonon. To petamtuoyokd &ywve
TOPAAANAQ e TNV EPYOGTIO OV, 01 SVGKOAIEG NTOV OVTIKEWEVIKEG OAAGL KOl O1 GTIYES
oL YaONKav Kot EATIL® VO LITOPEGM VAL TIC OVOTATPDOC.

X1 ovvéyela otny dloiknon g etopeiog mov epydlopon Toapovpng Aovloyrov A.E.
YL TV ETEVOLOT] KOL TV EUTIGTOGVUVI] GTO TPAOGMOTO LOV Y10 TO LEAAOV TNG ETOPELNG
tovc. H ovykekpyévn Omlopoatiky] epyacio amotedel v avtamddoon g
EUMIGTOCVVNG TOVG Kot 6GeC Epevveg Ba axolovdnoovv petd amd avthyv.

Eniong tov xabnynt) pov xvpro Mdpko Todyka yio tnv vmootipin Koi tnv
KaBodMynon, oAl Kupimg Yo T0 YEYOVOS OTL OMOTEALECE TTNYN EUTVELGNG TPOKELUEVOD
Vo oyamo® Kot vo, acyoAndo pe Ty épevva kou to Marketing .

Tov adep@od pov I'dvvn XoAkiaddkn Tov anotéAece emiong myn EUIVELONG EXOVTOS
OAOKANPAOGEL TTVYIO KO LETOTTUYIOKO UE 2 TOOL) TAPAAANAQ LLE TV EPYACTO TOVL KOl
Tov modko pov ¢ilo Ndpyo Toegpmé mov N aydmnn tov Yo ) dwPiov puddnon ko M
TAPOTPVVGN TOL VAL KAV® £VOL LETATTLYLOKO TUPAAANAQ LLE TIC YVOGELS KOL TNV EUTEPIO
LoV, GUVETEAEGOV GTO VO TAP® TNV ATOPACT] OVTY.

Eniong o¢ apavn npwa tov kopro [1Erpo Pouyovvtdrkn o onoiog pe pimoe o€ TE(VIKEG
Life Coaching o6tav mpoypotikd 1o ypelalOUOvV, TPOKEWEVOL VO SOYEPIOTD
OTPECOYOVEG KATAOTAGELS KO TO O TOAVTIHO ayafo mov £yovpe 6Aot. To ypdvo pov.
Téloc v Baocwuikn Mayviicoin yopic Tig yvdoelg g omoiag n olayeipion twv
OTOTEAECUATMOV TOV EPOTNUATOAOYIOV LoV Ba TV advvaTy.
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(mepappavetar og Eexoploth (d0TEPT) GEADO GTO GO TNG SUTAMUATIKNG EPYOCLOC)

«AnAdvo vrevbuva 6Tl N SITAOUATIKY £pyAcia Yio T AYT TOV LETATTUYOKOD TITAOL GTOVIMV, TOV
Havemompiov Iepawme, ot Atoiknon Enyepricemv yio Zredéyn : E-MBA» pe titho Melé ayopdg
ko Marketing spmopikcod kAGdov, evog adiapoponointov eumopikod mpoidvioc: H mepintwon tov
ZVVOETIKOD VAKOD

Exel ouyypapel amd epéva amOKAEIGTIKE KOl 6TO GUVOAS TNG. Aev £yl voPAnOel ovte £xel eykpibel oo
TAOIG10 KOO0V GAAOD LETATTUYIKOD TPOYPAULLOTOS ) TPOTTVYLOKOD TITAOV 6ToLdMV, TNV EALGSH 1
o010 eEmTePKO, 00TE eivan epyacio | TUMHA EPYACTOG oKAONUOTKOD 1 ETOYYEALOTIKOD YOPOKTAPO.
Anidvo eniong vaevbouva OTL oL TNYEG OTIC omoieg avETpeEa Yo TNV EKTOVNON TNG GLYKEKPEVNG
£PYAGING, OVOPEPOVTUL GTO GUVOAD TOVG, KAVOVTOG TAT)PT] AVaPOPE GTOVG GUYYPUPEIS, TOV EKSOTIKO 0IKO
N 10 MEPLOSIKD, GUUTEPIAAUPAVOLEVOV KOl TOV TNYDV TOV EVOEYOUEVMG Ypnoomomdnkay and to
dwdikrvo. [apdfacn g avotépm akadnUaikng Lov evBvvng amotekel OLGIDAN AGYO YioL TV AVAKANGT
TOL TTVYioL LLoVY.

Ymnoypoapry Metantoyiaxod dortnti/ tpiog

Ovopaten®vopo, XoAKlodakng Avimvng

Hupepounvia, 29/11/2024



H mapovoa epyacio £yve yio eKTodEVTIKOVG GKOTOVG KOt 0PIGUEVA ald TOL GTOTYEL
OV TTEPIEXEL EVOEYETOL
Vo punv givot amoAOTmg axpin



Hepiinyn

2mv mapoHoo SIMA®UATIKN epyacio Bo eEETAGOVE TIG AYOPAOTIKEG GLUVIOELES TV
EUTOPOVKOTAGTILATOV TOL EUTOPELOVTOL VO AOLOPOPOTOINTO TPOIOV OTTMG Eivar Ot
Bidec kot To TapeEAKOUEVE TOVG (TEPKOYAa-podérec-vTilec). H ovykekpuyévn ayopd
etvar B2B. Amotelel o ykapo mpoiovimv yio to omoio 01 Tapoywyoli 6T yopa Hog
elval mAéov omd eAAYIOTOL G OVOTOPKTOL KOl OAOL Ol TOYEWMG KIVIGUOl KMol
TOPAYOVTOL KO E1GAYOVTOL amd TPiTEG KUPIMG YMPES, AMOY® KOGTOVG. ATO TNV £mapn
HOG LE TOVG EI0AYOYEIC-YOVTPEUTOPOVS (TPOPOOITEG TV KATASTNUATMV) TPOEKLYOLV
ONUOVTIKA oToLEln Yo EpEvVa OT®G TO YEYOVOG OTL £ivort SVGKOAO va dtopopomomBeic
KOl VO ONUOVPYNGES OVTAYOVIGTIKO TAEOVEKTNUO TNV Oyopd avtr, AGY® TOL
YEYOVOTOC OTL 0 KATAVOAWMTNG Bempel 6TL OA0L ayopdlovv amd TIC 1016 OyOpEC KO OTIG
id1eg TIéG TV 10100 To1dTNTa. 1660 €hKoNO givar va dnpovpyndei Brand Name kot va,
10 dlatnpnBel og pa térota ayopd; I1oco gvkoro eivar va datnpnOel n apocivwon tov
weAdTN He avTéG TIg ouvOnkeg; apdAinia vdpyer avénuévn evasnoio ®c Tpog v
TIU COUP®VO UE TO TUNHATO TOANCE®V TOV YOVIPEUTOPWV, YEYOVOS OV YiveTol
OKOLO O EUPOVES OTO LIKPOTEPATOTIKA Loyl TNG YETOVIAS (YPDOUOTA-CLONPIKA).
Ta peyoddtepo kol 7o €EEOIKEVUEVO KOTOGTHLOTO, COUOOVO TAVTO HE TOVLG
YOVTPEUTOPOVS TAPOVSIALOVY LEYAADTEPT TAOT APOCimoNG o€ £vav TPOUNOELTH| TOV
KOAVTITEL TN YKAUO TOVG, OPOVTILEL KO EAEYYEL TNV TTOOTNTO TPOKEUEVOD VO EXOVV
evyaploTnuévoug merdtes. H evonsOnoia mpog v tiun mapapével, oAAd 1 avtictoon
uewdvetol. Apyikd Aowmdv oto 2° kepdraio mpooeyyilovue v £vvola tov Branding
ot B2B ayopéc ko T mpoondOelag 6104popomoinong TV ETYEPNCEDV GE TPOIOVTA
mov dgv eivor emdvupa, Bewpovvtal avoloowyo mapodétoviag PifAloypagikn
avaokommon Kot €vvoleg. 1o 3° kepdAaio mapovoidlovpe v pebodoroyion g
£PELVAG LG TOGO Be@pMTIKA OGO KO TPUKTIKE emAEYovTOG To target group tng épevvag
pog. 1o 4° ke@AAoo mapoLGLALOVTaL Kol OVOADOVTOL TOL EVPTLLOTO TNG EPEVVAS LLOG
EVO 010 5° Kot TEAELTOIO KEPAAOO TTOPUTIOEVTOL TOL GUUTEPAGLLOTO TTOV TPOEKLYALY,

OT®G Mo KOt 01 TPOTAGELS LLOG Y10 LEAAOVTIKT £pEVVaL

AéCeig kheroia: Ipoiov, Ty, Torog Arovouns, IlpowOnon, Miyuo Mapketivyx,



Abstract

In this thesis, we will examine the purchasing habits of retailers that sell an
undifferentiated product such as screws and their accessories (nuts-washers-strings).
This market is B2B. It is a range of products for which the producers in our country are
now from minimal to non-existent and all high-speed mobile codes are produced and
imported mainly from third countries, due to cost. From our contact with importer-
wholesalers (suppliers to the stores) important elements for research emerged such as
the fact that it is difficult to differentiate and create a competitive advantage in this
market due to the fact that the consumer thinks that everyone buys from the same
markets and at the same prices the same quality. How easy is it to create a Brand Name
and maintain it in such a market? How easy is it to maintain customer loyalty under
these conditions? At the same time, there is an increased price sensitivity according to
the sales departments of the wholesalers, a fact that becomes even more evident in the
smaller local shops of the neighborhood (paints-hardware). Larger and more specialized
stores, according to wholesalers, are more likely to be loyal to a supplier that covers
their range, cares and controls quality in order to have happy customers. Price
sensitivity remains, but resistance decreases. So initially in the 2nd chapter we approach
the concept of Branding in B2B markets and the attempt to differentiate businesses in
products that are not branded, are considered expendable by citing a bibliographic
review and concepts. In the 3rd chapter we present the methodology of our research
both theoretically and practically by choosing the target group of our research. In the
4th chapter, the findings of our research are presented and analyzed, while in the 5th
and last chapter, the conclusions reached are listed, as well as our proposals for future

research.

Keywords: Product, Price, Place of Distribution, Promotion, Marketing Mix,
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BIBAIOI'PA®IKH ANAXKOIITHXH

To Branding otic B2B ayopég pe avaroowpo poiovra.

Xmv Bliopnyavikn ayopd to d6vopa tov tpoundevt givat moAd onpaviikd Eved 6TV ayopd TV
LETOTOANTOV O UETOMOANTNG KOAEITOL VO avOyVOPIGEL TIC OVAYKEG TOV KOTAVOAMTY KOl O
YOVTPEUTOPOS OPEIAEL VO TPOGOPUOLETOL OTIC AVAYKES OLTEG.

Edwd o€ ayopéc 6mov 1 ayopacTiky SUVOUN TOV LETATMOANT®V VAL GNUOVTIKT, 1] KOTOVOTON
TOV TOPATAVE® ETNPEALEL TNV OmOO00N HOG OIPLLOG OTNV oyopd.

O Baldauf et al. (2003) ce peAétn TOVG GYETIKA LLE TOVG LETATWANTEG améde&ay Ot M a&ia g
enwvopiog (Brand Equity) emmpedlel tovg ayopaotéc o€ TOPAYOVTEG OTMC M EMIYyVOOT
(awareness) n TotdTTa CAAG KOl 1) 0QOGImGT TOL dElYVOLV 6TOV TPpouNOeLTY.

INUavTikol Tapayovteg OUmS OV EXNPEALOVY TIC ATOPAGELS TOVG ivat OLmG TOGO Ot TIHES, O
OVTOYOVICHOG TOVG Kol To 5000 TOLG, TPAYUA TOL Ol YOVIPEUTOPOL TPEMEL Vo AapPavovy
vdYN TOVC.

Ot petomwintég mpoomafovv va datnprioovy v kepdoPopia Tovg Baon twv {NTnoewv TV
KOTOVOADTAOV ONUIOVPYDVTAG UEYOAVTEPES OEPEG TPOIOVIMV, KOTOCTAUOTO HE UEYOAN
TOKIALDL KOl KAEIVOVTOG OTOKAEIGTIKEG CUUP®VIEG LE KATO0VG TPOUNOEVLTEG TPOKEEVOL VoL
EMTVLYOVV KAAVTEPESG TYEC LEGM CTOYWV.

Ye Tétoleg OLVONKEC Ol YOVIPEUTOPOL GE OVOADGULO TPOIOVTA OLGKOAELOVTOL TOAD V.
OMNUOVPYNGOVY KAl VO SLOTPTICOVY OLVATH ETMVLUIN KOl OVTOYMOVICTIKO TAEOVEKTILLOL.

Ot Anderson kat Narus (1998) emvoncav tov 6po «marketplace equity» yia vo meptypayovv
g ot mopot Erwvopia (brand), kavdiio dwavoung (channel) kot a&io petonointov (reseller
equity) cuVOEOVV TOVG KATACKEVUOTEG, TOVG LETUTMANTEC KO TOVG TEAIKOVE TEAVTEG,

Avt n mpocéyyion ovoudotnke RBV (Resource Based View) kai ovclootikd opilel 6tL To
TEPLOVOLOKA oToLyEla Tov Pacilovtal 6TV ayopd, EMTPETOVY GTIG ETOIPEIES VO dNUIOVPYOVV
a&lo amd aAANAETIOPAGELS LE OPYOVIGHOVE 1) OVIOTNTEG TOL OEV EAEYYOVV, OTWG TEAIKOT TEAATEG
Kot KOvEALoL.

Ortav pe Pdon ta Tapamdve 1 Enwvopio Tov TapoywyoL oTny Tepintwon g Pidag dev amoteiet
Kivntpo emioyng mpounBevtn, TN SPopd TV KAVOLV GTNV ayopd Ol YOVTIPEUTOPOL KOl 1|
npoondfeld Tovg vo dmuovpyncovy Enovopio péocw moapaydviov Onmg mn cuvepyacio, m
TOL0TNTA, 1] IKOVOTOINGN, 1) 0EGLELON-0POGIWGT KOL 1] EUTIGTOGHV).

2V ayopd mTov HEAETAE VIAPYOLVV YOVIPEUTOPOL 01 OTTO{01 HPAGTNPLOTOLOVVTOL TEPIGGOTEPO
amo 60 ypdvia oty ayopd. Ot meldteg ToVg OTOV 0yopdlovy TPoidy TAEOV aVaPEPOVTAL GE OVTO
LLE TO OVOLLOL TOV EIGOYMYEN KL 1] €YYVTOT] Y10 EKEIVOVG €ivOL O E1GOYOYENC.

[Tdvo oe avt) v mtpdkinon o Webster (2000) npoomdOnce vo S10tumdcel KOAVTEPO TMOS M
EMOVLLO VOGS KOTAGKEVOOTN UTOPEL VAL TPOGPEPEL OPEAT] GTOVG LETATMANTEG GTO TAOIGLO L10G
oxéong B2B 6mov okomdg kot 6Ttdy0G £lvar 1) IKOVOTOiNoT TOV TEAMKOU KOTOVOAMTY.

H épevva oyetikd pe Tov ropmyovikd oyopactn (€L EVIOMIGEL YOPOKTNPIOTIKA O
CUEYUADTEPT] EUTICTOGVVT| GTNV OTOPACT] 0YOPAG», KEVIGYVUEVN
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ETOLPIKT ENUN» Kot «oENuéEvo avtayovioTikd misovéktnuoy ( (Hutton, 1997; Michell et al.,
2001).

‘Exet dwmotmbel OU®G OTL VITAPYOVY CMUOVTIKES OPOPEC OYETIKE pe TOV Propnyovikd
OYOPOGTH GE GYEOT LE TOV UETATMOANTY, KaOdC ot mepintmon ¢ Popnyaviag to Tpoidv
wpoopiletanr va yivel pépog €vog GAAOL TOV TEMKOV TPOIOVTOG, EVM GTNV TEPITTMOTN TOL
petomwAnt tpoopiletar yo dpeon moAno.

O1 petanointég ayopdlovv avtd mov ektipodyv 0Tt 1 ayopd yperdleton (Fairhurst and Fiorito,
1990). Eivar moA0d mbovd 1 ayopd evOg EXDOVOHOL TPOIOVTOC VO TOVS OMGEL OVTOYMVIGTIKO
nmieovéktnua (Buchanan, 1992).

[MoapdAinia Op®g M SLVOLIKT] Kot 1] SIEICAVOT GTNV AyOPA OV £YEL O LETATWANTNG UTOPEL VoL
EMNPEGCEL TNV ATOO0CT TOV KATACKEVOGTY| GTNV OTONONTOTE QLyOPdL.

QoTO00 01 PETOTOANTEG UTOPEL VL EUTOPEVOVTOL TOPAAANAL, OVTAYOVIGTIKOVS 01KOLG Kol VoL
unv epovtiCouv va avadEkviouy To TAEOVEKTILLOTA TOVG.

Ye ayopég Omm¢ to gumdplo Pdmv mov mpoxkertar va peretnfel 0mov 1 HovASIKOTNTA TOL
TPoidvTog efvar oxeddV avimapkn, 1N Olpoponoinon pumopel va emtevydel povo pHEc® g
To10TNTOC,

To ocvumepdopota TG GLYKEKPIUEVT £€pEVVOC, OGmV apopd tnv onovpyio «marketplace
equity» mTapovcslalovTot SOUNUEVO GTO TAPUKATM SO0y POULLLOL:

The benefits of manufacturer brands to resellers framework

Sources of Brand Benefits Reseller Relationship Outcomes
Financial:
Pricing
Margins
Satisfaction with the brand
Customer: Commitment to the brand
Assortment
Brand expectations Trust in the brand
. > Dependence on the brand
Managerial: ) ]
Category development Cooperation with manufacturer

Consumer brand support
Reseller promotion support
Manufacturer brand expertise

Moderator
variable:
Brand Share

Ewodva 1 The benefits of manufacturer brands to resellers framework

2OpQmva Le TNV £PEVVO TPOKVTTEL OTL LTAPYOLV TOAAL TEPIGGOTEPQ OO TO 1010 TO GVOLLA TNG
péprKoag, To omoia o LApPKo UTOPEL VO TPOCPEPEL KOL TOL GOUTEPAGLATO TOV LLOG EVOLUPEPOVY
TapoLGLALoVTaL TOPUKATO.

[Ipdto Pockd cvumépacpo mov TPOKVITEL €ival OTL TO KOADTEPO SVVATO OTOTEAEGLQ
TPOKVTTEL OTOV Ol HETAMOANTESG YPTCILOTOOVY COCTA TOV GUVOLAGUO TNG ETOVLUIOG HE TNV
TILOAOYIOKT TOMTIKT Kot divouv Tpocoy| 611 dtoyeipion Tov kEPAOLG.
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Agbtepo ocvumépacpo g €peuvag etvar 0Tl o1 6YEcelg PeAtidvovtal dtav LVIAPYEL LYNAO
eminedo ovvepyaciog o€ TOUEG OmMG To emAgydpevo KovOAlo OlVOUNG, TOVL TPOTOV
VTOGTAPIENG TOL TEAKOL KOTOVOAMT Kot TNG €mMA0YNG pHelypatog marketing mpokepévou o
KOTOVOA®TAG Vo AAUPAVEL GOOTA TNV TANPOQOPIN Y10 TV EXWVVUIAL.

Tpito cvoumépacpo Kot TOAD GNUOVTIKO Yo aLTOL TOV €I00VG TIC GLVEPYNGIES, €lval OTL Ol
oyxéoelg Hetald PAPKAG KOTAGKELOOTN KOl LETATMANTH PpioKovtal 6E KopLPaio Enimedo dTav
0 UETOMOANTNG KOTAPEPEL VO TKOVOTOMCEL TIS TPOGOOKIEG TOV TEMK®OV KOTOVOADTOV
AVAOEIKVOOVTOG TIG SOLVATOTNTES TOV O KATUOKEVOOTNG TOPEYEL.

Efte to Ovoua Tov KaTOoKELOGT £Vl LEYAAO KO OVAYVOPICILO 0O TOV TEMKO KOTOVOAMTN,
elte etvan pkpd, avdroya pe to petypo marketing mTov YpNGILOTOLEITE O1 LETATOANTEG LITOPOVV
vo avartuEouy GNUOVTIKY 0ALGT1oa a&log HeTaED TEMKOD KOTAVOAMTY KOl EPYOCTAGION GTA
GLOKEVACUEVA TTPOTOVTA, TTPOG TO KOO OPEAOS OA®V.

Avrtiotoyo mopdoctypa ayopds pe duckoiio otn dopopomoinon amroteAovv ol etanpeieg B2B
oe eminedo logistics, o1 omoieg dev umopohv va TAPEYOLV OPOPES GE YOPAKTNPLOTIKA
TPoidovTv Yo vo avartvéovy brand name TpoceEpovtag VINPESIES o dAXEIPIOT) OUOEWDV
TPOIOVTMV.

Avrtifeta, O Tpémel va emkevipmBoVV 0TV avATTLEN EEXOPIOTMOV EUTEIPLOV Y10 TOVG TEAATES
pe v etapeion evOappOvovtag ovclaoTIKEG OAMNAETOpdoelg petald epyalopévev Kot
TEAATAOV, EVICYVOVTOG TV avayvoplonudtta g enovopiog (Brand Awareness).

O1 vmpeoieg Business-to-Business (B2B) £yovv onuoviikd yapoaktnploTika umelpiog Kot
emmpedlovral Wiaitepa amd v aglomotia, pe Tov TPOTO avTd KabioTovtol AyoTePO anTéC, To
TEPIMAOKEG KO 0 EMIKIVOVVEC G€ cOyKplom pe TV ayopd ayabmv (Armstrong ko Kotler, 2007;
Berry, 2000; Krishnan kot Hartline , 2001).

H cvvtpurtikny mAelovotnto TV VTOPYOVGHOV YVMOGEMY GE GYECT LE TNV EMMVLUIN TPOEPYETOL
Kol GYETICETON AUESH LE TIC TPOKTIKEG TTOV YPTCLUOTOI00VTAL GE TEPPAAAOV ETLYEPTCEWDV TPOG
katavarot (B2C) (Webster kot Keller, 2004).

H xo0iépwon enwvopiog opmg eivol «e&icov cuvaeng e TIG VINPESIES) 0w e To oyodd,
dedOUEVIIC TG OLOKOAMOG GTY| J1POPOTOINCT TPOIOVIMY TOV dEV £YOVV PUOIKES OLPOPES KOl
TOV £VIOVOL OVTAYWVIGLOV 0L VILAPYEL OTIS ayopég vanpeotav (Berry, 2000, oel. 128).

[No mapdderypa to enikevipo tov brunding og Katavaiwtikd ayadd Onwe ta Tpdeua pmopet
va gtvat 1o 1910 10 TPoidV (UTIeKATO) EVOD TO £MiKEVTPO TOL brunding 6 eToupeia TOL TPOGPEPEL
vaNpecieg eivor N em@vopia Kot Oyt | vVINPEGia.

EmumAéov, 1o ayabBd ko or vmnpesieg otic ayopés B2B teivouv va yivovror e€opetikd
TUTOMOMUEVA, OE OAEC TIC EMXEPNOES €VOC KAAOOL, YEYOVOS TOL UmOpel va 0dNyNoEL GE
eumopevpatonoinon (commoditization), yeyovdg mov TopPoLCIAlETOL TOAD €vIOvo OTNV
peAetdpevn ayopd. Bideg movddiet o €vag, Pidec movddet kot 0 GAAOG OGOV eTainBedoval ot
npodypapés (DIN — okdnpdtra kTA.) GA01 T0 1510 TPOGPEPETE.

Avto €xel og amotélecpa, ot Brand Managers vo mpémetl va EmKEVTIPOVOVTOL 0OIIKOTOL GTNV
avATTLEN KO TNV EMKOWV®VIK GNUEIDV O10POPAS(VTEPOYNG-TAEOVEKTNUAT®V), OTWS M TEYVIKN
EMAPKELO-YVOON TNG ETOPEIOG 1) 1 SOVOUN TS PNIUNG TNS ETOpEing, ¢ BAon Yia T dnpovpyia
dpoponoinong kot v wapoyn avotepns asiog (Webster kot Keller, 2004).
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XTI EUTOPIKEG AYOPEG, OLTO OV TWAOVV Ol EUmopot gival 11 0 EEXMPLETOHS TOVG TPOTOG-TO
JLPOPETIKO: «1] OMOTEAEGLOTIKOTITA TOVG Y10, AOYOPLAGHUO TOV TEAATMV TOVG, 1) AVIOTOKPION
TOVG OTIC OVAYKES TOVG, 1) COPNVELD KO 1] TAXDTNTO KOl TO TL TOVS OPECEL.

H enovopia opileton mg «dvoua, 6poc, sOUPoAo 1| 6x£610 1] GLVIVAGHOC AVTAOV TOL TPOOPILETOL
va TPoodopicel Ta ayadd Ko TIG VANPEGIEG EVOC TOANTN 1 HOG OUASOS TOANTAOV KOl VO TOL
dpopomomoet amd avtd Tov aviayoviotodv» (Kotler, 1991, cel. 442).

10 axkoAovBovpuevo dudypappa (Berry, 2000) amotuvndvovtal ta 6 facikd cLGTATIKA Y10 TO
povtéro Service Branding mov avéntuée.

[TapdAinAio TPOTPEMEL Y10 T GLVEONTI KO 0OLAKOTN TPOSTADELD TNG S10POPOTOINCTG.

Tnv datpnomn g EMUNG KOl TOL TAEOVEKTNLOTOG £VAVTL TOV CNUOVTIKOV TEAATOV 1 TOV
TEAUTOV GTOYOV.

Emipotel to cuvonsOnuatikd d€oio méEpav amd TV T Kot TNV TO0TNTO GTO EMIMEDO NG
eyy0TNnTOC, TNG EUMICTOGUVIG, KOO KO TNG AYAMING TPOS TV EMMVLLIN Kol TEAOG AVAPEPETOL
07O YEYOVOS OTL OA0 10 €0mTEPIKO TepBdALov ¢ emyeipnong Ba mpémer va ppovtilel, va
avave®VeL Kal va KoAlepyel v a&ia tng erovouiog.

Ddvokd eivar Gapég 0Tt 610 KOKAO anTd dev Tpémet va mapaAn@del Toté 1) eumelpio Tov TEAdT
KOl 1] ETKOWVOVIO TNG OTO E0AOTEPIKO TNG EMLYEIPNONC.

B2B services branding in the logistics services industry Journal of Services Marketing
Adam ¥ Marguardt et al. Volme 25 « Number 1 - 2011 - 47-57

Figure 1 A senvice-branding model)
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]

= 1 dare to be different; During the latter part of the 1980s and the early part of the
E_ 2 determme your own fame; 1990s, firms across a number of industries began strategically
g 3 make an emotional connection; and refocusing on their core competencies to better compete in
= 4 internalize the brand.

their respective markets. Ths strategic refocusing mereased

Ewova 2 (Berry, 2000) Service Branding
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M o Tpodopatn Epevva avoyvopilel 0Tt Tapd T dopopég pnetaéd tov miaciov B2C kot
B2B (m.y. Ayotepot Kot peyadvtepot ayopactés otig ayopés B2B) kat o1 dvo ayopég B2C ko
B2B mpénet va 01KoSOUNGOVY EUTIGTOGUVT] KOl VO aVOTTOEOVLY TOGO YVMOOTIKOVS OGO KOt
cuvasOnpotikovg decpovg pe toug teddtes. (Lynch & de Chernatony, 2004).

[MopdAinia, O1G@opeg aAlayés oto emyelpnuatikd mepifdiiov, Omwg 1M  avavouevn
OLO10YEVELN TNG TOLOTNTOG TV TPOIOVTWOV KOl O LEIWHUEVOS aplOUOS TPOSOTIKMV GYECEDV AOY®
TOV YNOLKOV ETKOWVOVIOV £XOVV EMIGNG 00MNYNCEL GE OOENCT TOV EVIIPEPOVTOS Yol TNV
enovopia B2B (Baumgarth, 2010).

[Mapanpeital, 6tav ta TPoidVTA N 01 LINPEGIES Elval EMOVLUA, Ol EMKOWVOVIEG YIVOVTOL TLO
€0KOAN OTOOEKTES. (1 ET@VLUI0 OVOTYEL TTOPTEQ).

MoMg avamtuyBel pia woyvpn pbpko, UTopeis va ¥Ticels mivem e auTn Kot va. TNV eEeAEELS.
Mo woyvp1| pépxo propet va avEnoetl Ty 160 NG ETOPELNG 6TO SIKTVO dLOVOUNG KO VoL avoiget
evkapieg yia véeg ovvepyaoies (Low & Blois, 2002; Ohnemus, 2009).

Mmropei eniong va avénoet Ta epmdola 16000v yio ahdeg etaupeieg (Michell et al., 2001).
Otav o etatpeio £yl woyvpn| papko, propei va a&ilel mepiocdtepo edv moindei (Low & Blois,
2002).

Ou marketers piag Bopnyovikng pdpxog pmopel va avtianeBodv 6t o1 TeAdTES TOVG EYOVV
avénuévo eninedo wavomoinong (Low & Blois, 2002) kot va givon mo motoi (McQuiston,
2004).

Téloc, o1 woyvpég pdpkeg B2B eivon mo mbovo va Aapfdvovv cuotdcels yioo cuvepyocio.
(Hutton, 1997; Bendixen, Bukasa, & Abratt, 2004).

2VYKEVIPOTIKA TOPOKATE®:

Table 1

Benefits of B2B Branding for Suppliers and Buyers.
Benefits for Buyers Benefits for Suppliers
higher confidence quality
risk/uncertainty reduction Strong differentiation
increased satisfaction B2B higher demand
greater comfort Brand premium price
identification with a strong brand brand extensions

distribution power
barrier to entry
goodwill

loyal customers
customer satisfaction
referrals

Source: The authors (based on Cretu & Brodie, 2007; Hutton, 1997; Michell et al., 2001;
Low & Blois, 2002; Ohnemus, 2009; McQuiston, 2004; Mudambi, 2002; Bengtsson &

Servais, 2005; Wise & Zednickova, 2009).
Ewova 3 Benefits of B2B Branding for Suppliers and Byers
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Qot660 Topd To Tapoamdve 1 erwvopio Exel Bpedel Tl £xel TEPLOPIGUEVN EMPPON GTN ANy
opyovotik®v anogdoemv (Bendixen et al., 2004; Zablah et al., 2010).

Ot Bendixen et al. (2004) dwmictooay TL 1) enOVLpia £iye oYETIKN onpocio povo 16% otav ot
AYOPAGTEG ATOPAGIoAY VL AGABOVV OTOQOCT) OyOPAg.

Al xopaKTNPIOTIKA Bpédnkay va glval o onUavTiKd, copmeptlopuBavouévng g Teptodov
napdadoong (oyetikn onpocio 27%) Tov mo emBuUNTOV YOPOKTNPLETIKOD aKkoAovBovEVN aTd
TN (24%), teyvoroyia (19%) kot téAog ) StabecuodTNTO OvTOAAAKTIKGOV (14%).

Ot Bendixen et al. (2004) diepgvvnoav mmg o1 ayopacTtéS aSloAOYNGAV EVVEN YOPOUKTNPICTIKA
™G TPOTIUDUEVTG EmmVVuiag Tovg (Brand).

Awmictooov 0Tt 11 TOOTNTA NTOV TO MO EMOLUNTO YAPUKINPIOTIKO, oKoAovBovuEVT Ao
aSlomotio, amddoon, eummpétnon UHETE TNV TOANGY, €LVKOAMN Agrtovpyiag, €vKOAiL
CLVTNPNONG, TN, ENUN TPOUNOELTY Kot TEAOG 1| GXECT] LLE TO TPOGMOTIKO TOV TPOUNOeLTY).
X ovvéyeln omewovileton n wopapida g alog pog emwvopiog pe Paocn tov meAdrn,
wpocapuolopevn oy ayopa B2B.

Keller's Customer-Based Brand Equity Pyramid

4. Relationships
What about you and me?

3. Reponse

Feelings
g What about you?

Judgments

Performance Imagery 2. Meaning
‘What are you?

Salience 1. Identity

Who are you?

A Revised Customer-Based Brand Equity Pyramid for B2ZB

4. Relationships
What about you and me?
.

Sales
Judgments | Force
Relationships

3. Response
What about you?

Performance Reputation 2. Meaning
What are you?

Salience of the Manufacturer’s Brand 1. Identity
Who are you?

Source: Keller (2003), Kuhn et al. (2008)

Fig. 1. Customer-based brand equity pyramids.

Ewkova 4 Customer-Based Brand Equity Pyramids
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Emxowovia, oyéoeilc kol tkavomoinen otig ayopéc B2B.

ENUHOVTIKEG HEAETEG EXOVV YIVEL 00OV APOPA TO LEGO, ETIKOVOVING OTIG GUYKEKPUYEVESG OLYOPEC.
Yrdpyovv onuovtikég dSapopég TAEov Kabmg oty petdfocmn omd tny mapadociokn pEhodo g
F2F emkowwviag omv Digital emkowwvia, oAAd kot v eviel®dg ampdconn OToL
KOTAVOA®TAG Kot ¢ippa dev Ba avtaAldEovy dmoyn ToTE.

Apykd, cOpemva pe v apbpoypaeia, 1 YyneLoKY Vol o amoTELECUATIKY OGOV APopd TNV
™ oxéon opBoroYIKOTNTOG OMOTEAEGLATOC TPOGOOKinG. AVTO ylotl 1 MAekTpoviKny otdbeon
otoyeimv umopel va yivel TAEOV EDKOAL GLYKPIGIUN LE TOV AVTOY®VIGUOD.

[Tépav dpme and avtd, av dev VITAPYEL AVTIKEILEVO TPOG cLLNTNON N OVTAALXYT TATPOPOPLDV
N yneokn emkovovia 0ev veptepel movbeva o€ GYEON LLE TNV OATPOCOTN.

Yotépnon 60mv apopd T cOYYPOVES OYECELS LIIAPYEL OCOV aPopd TV apoiPaio avadpaocn
omov 1M Digital emwkowvovia votepel e oxéon e TNV TPOCOTMIKY Kol 1 AmpOCOTY OKOUO
TEPLGGOTEPO.

Q1060 1N MPOCHOTIKN EMKOW®VIK TOPOLGLALEL WO TAOT VOTEPNONG OGOV aeopd TNV
KAVOToinon Tov TEAATN 0G0 avEAVETOL 0 aPOUOC TOV EMAPOV TOL EUTAEKOVTOL GE OLTH KO
avto pénet vo eleyyBel Wwitepa otig B2B ayopéc.

[MapdAinia 6wV apopd tnv 0pBoroyIKOTNTA TNG ETAOYNG 1) TPOCMOTIKY ETAPY| OELYVEL VOl EYEL
KOVOTIOMTIKA OMOTEAEGUOTA, OAAL OCO QVEAVETOL 1) TPOCMTIKY €TAPN 1 opBoroykdTNTA
LELOVETOL.

2T0V MOPOKAT® TIvake TopovctdlovTol Kol OTOTEAECUOTO CLYKEKPWEVNG UEAETNG Yo

Ol0IKNTIKN XpNoN:

Table 7
Managerial implications,

Interactivity dimension  Mode comparisons Impacq on satisfaction  Implications
Personal F2F Digital

Dyadic contact Personal has a stronger positive impact - More effective for fewer Contacts More effective for many Contacts
than Digital

Rationality Digital has a stronger positive impactthan  + More effective for less Task Information ~ More effective for more Task
Personal Information

Social interaction Personal has a stronger positive impact  Not significant More effective for more Nontask More effective for less Nontask
than Digital Information Information

Reciprocal feedback  Personal has a stronger positive impact 4 More effective for immediate unrehearsed  More effective for planned Feedback
than Digital Feedback

Mivakac 1 Managerial imolications
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Emmpdobeta opwe dev mpémet va Eeyvape kat tnv cuvaisOnpatikn agio g erwvouiog yio tov
KOTAVOAW®TY 6TV aAvcida a&log.

H o&la g enovopiog dev pmopel va vmodiapedel o ol ayabmv Kol LINPEcIdV Kot
npootifépevec a&leg (TOV TPOKLATOVY HOVO OO TNV EM®VLUIN) KaODS 1 emwvopia dtatnpeitot
Kot 6gv pmopet va dtywpiotel omd to mpoidv (Grassl, 1999).

O1 Aettovpyikég Kot GUVOITONUATIKEG 1010TNTES OMOTEAOVY TOV TTLUPTVA TNG papkoc B2B (brand
value).

Katd ) dnpovpyia g Propnyovikng erovopiog(brand equity), ot dtotkobvteg avTiinednkoy
TG Aertovpykég adieg, ovumeprAapfovouévng e ToOTNTOS, NG TEYVOAOYIOG Kot TNg
eEumnpétnong Petd v TOANom, OT¢ tepthapfavovtarl omd tovg Mudambi et al. (1997) 6T
£YOLVV oNUOGIo Y10 TOVG OYOPOCTES.

H xouvotopio og pa mo cvyypovn Aettovpykn a&io ovakaAveOnie 0t Tailet pdro oty kpion
TOV O101KOVLVT®V KATL IOV OeV eiye peletnOel d1e£odikd.

Emniéov, Aappdvovior vmoyn ot cuvousOnuatikéc 1010tteg ¢ pHeimwong tov Kivdvvov, g
ACPAAELNG KOL TNV EUTIGTOCVVTG MG CTULAVTIKEG Y10 TNV avATTLEN KEOE gpmopicoh GNLATOG.

S Leek, G ChristodouBdes / Indusrrial Marketing Management 41 (2012) 106-114

- —

Supplier Characteristics

Age of company
k LG G iRy

9

Ul #
= Brand Value
- |
é‘ Functional Emaotional
= Quality Risk | | Relationship
E Technology reduction Value
=] Capacity Reassurance b
- | Infrastructure Trust -
= After dales service  Cradibality -
E Capabalitics
"_-.J Rlabiliy
= v ntos
Price
Environmental Factors Sitwational Factors
# Eoonomic tltualion ¢.p. recession ® Type of product ¢.p. commedity
- Murket Saushon ¢.§, COMPElnn = Crincality of parchass

RE. 2. The B2B brand value framework.,

Ewova 5 The B2B Brand Value Framework

Ta mopondve mapovctdlovtal 6T0 GLYKEKPYEVO Tivako OTmg emiong ot Owovopkol Kot ot
[TepPardlovticoi TePLOPIGHOL TOL PUTOPEL VO TPOKVLYOLV.
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Ot cuvoueONpOTIKEG EMAOYEC TPOG T UAPKO GUVEMG VITOYWPOVV KoL Ol AyOPOUCTEG EMAEYOVV
pe okomd Kupimg TV modTNTO AAAG KoL Tr ¥PNoN Yo TO GKOTO 7OV OMOLTEITOL (OC KOPLOL

{nmpoto.

H onmovpyia aéiog otic ayopéc B2B.

H ompiovpyiag a&iog otig oyécelc petasd mehatmv tpoundevtomv eival og epuPpuikod 6tddo dcwv
aeopd TN LETPMONG Kol TNV KOTAVON O™ TNG.

Tnv 1 ®pa 01 6YEcelc cuvepyaciag elval TOAD ONUAVTIKES, TOGO A0 TNV TAELPA TOV TEAATN
000 Ko amd TNV TAEVPE ToL TPOUNBELT.

O edditeg avop®TIOHVTOL AV TPETEL VO, ETEVOVCOLV GE VEOLG TpounBevTéc 1 av Bol Kpatcovv
TIG TAMOTEPEG Kol KATOL0G OYECELS GUVEPYOGIEG.

"Exovv mapatnpnfei 4 Bacikd ko emavarapPoavopeva yopaktnplotikd g a&iog:

(1) H a&la Tov merdtn eivon pua vrokeipevikn Evvola (Kortge & Okonkwo, 1993).

(2) etvor avtiAnmt ©¢ avtoiloyn HeToEy Tapoydv Kot Buoidv (Zeithaml, 1988).

(3) ta 0@éAN ko 01 Buoieg umopovv va etvarl molvmievpa (Grisaffe & Kumar, 1998).

kot (4) ot avtiinyelg a&iog oyetiCovrat (cvuykpivovrar) pe tov aviayoviopuod (Gale, 1994).

Ot Anderson, Jain kot Chintagunta (1993) opiCovv v aio 6TIG EMYEPNUATIKES AYOPES OC
«mVv avtiinmt) o&lo 6 VOUICUOTIKEG HOVAOEG TOV GUVOAOL TV OIKOVOUIK®V, TEXVIKAOYV,
VINPECIOV KOl KOWOVIKOV TAPOYDOV oL AAUPAvVOVTOL omd o TOVG TEANTES GE aVTAALYLLOL
YL TV TN TOL TANPOONKE Yo Eva Tpoiov, Aapupdvovtoc veodyn Tig SIBECIES EVOALAKTIKES
EMAOYEG Ko TIEG TV TpounBevtmv. "

Ot Wilson and Jantrania (1995), avéntuéav o tpiodidotatn kotnyoplomoinon g a&iog
oY£0MG: OIKOVOUIKT], CTPOTNYIKT KOl GUUTEPIPOPIKT aia.

ITo mpdopata o Moller and Torronen (2003). mpdtewvay vo. evvonbei n aia og oyéon
TPOUNOEVT-TTEAATN OE TPELS SLUGTACELS: TN AETOVPYIN ATOSOTIKOTNTAG TOV TPOUNOeLTN, TN
Aertovpyio AmoTEAECUATIKOTNTAG TPOUNOELTA Kot TN AErTovpyio SIKTVLOV.

[Moapaxdtw akoAovOel pa evolapEpovcsa TPocEyYioT ototyeimv dnuovpyiog agiog, o Bdorn to
apBpo
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W, Ulaga / Industrial Marketing Management 32 (2003) 677693

. i ™ ™
Product Quality: Service Support:
* Product performance ® Product-related services
# Product reliability ® Customer information
® Product consistency ® Dutsourcing of activities
N /
TN ™ ) ™
Delhivery: Supplier Know=-how:
o On-time delivery * Knowledge of supply market
® Delivery flexibility ® Improvement of existing products
s Accuracy of delivery ® Development of new products
AN
g ™ ; ™
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& Annual price decreases ® Order-handling
* Cost reduction programs ® Incoming inspections
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Fig. 1. Relationship value drivers.

Ewova 6 Ralationchip Value Drivers

Otav n motdta dev Toilel oNUaVTIKO pOAO OTIMG GE TEPIMTMOGELS TOL AMOTEAEL faCKO
otoeio to0 omoio dev eivar dompaypotevowo «only qualified Suppliers», tote ot
TOPAYOVTEG EMAOYNG mpounOevtm Bpiokovtat ota otolyeia ™me
a&loG. TP OKATOTOPOKAT®

Neodtepeg akoOpo EpeVVEG EMKEVTIPOSAV 6TV atia g oyéong 1 omoia aivetar vo Exet
ONUOVTIKOTEPO AVTIKTUTIO GTNV IKOVOTOINGoT Tapd GTN OEGUEVOT) KOL TV EUTIGTOGVV).
Ot mpounBevtég KaTA GLVETEWN TPEMEL VO KOTLAGOLV TEPIGGOTEPO Y10l VO TETVYOLV
O£CLEVOT KO EUTIGTOGVVY], OKOLLO KO oV £XOVV EMTVUYEL TNV IKAVOTOINGT GE Lot Kot
pévn cuvaAdayn  cuvepyacia.

[Mpaxtkcd 6tav B&élovpe vo ovénoovpe Tov OyYKO WIOG OLVEPYOSIOG M Vo TNV
emektetvoupe og ALOLG TopElS EmKeVTpOVOLOGTE TNV a&ia TG GYEoNG.

Otav vdpyer 0 Kivouvog NG amOAEWNS EVOG 1 TEPICCOTEPMOV TEAUTAOV 1| TPOGOYN
GTPEPETAL GTNV TOOTNTA TNG GYECTC.

H wavonoinon pe tov mpounbevtn Ba petappactel oe 0EGUEVOT HOVO €0V 0TI GYEOT)
OYOPAG VILAPYEL EUTIGTOGVV).

[MopdAinio n Tpooeopd avadtepng agiog otov meAdtrn etvat {NTOOUEVO OMUOVTIKO OAAG
Oy EMOPKES G TPOoHTAOESN Yia TN S1aTHPNOT TV GYECEDV.

19



"Eva axopo poviého 610 0moio pmopovpe va avapepfodpe, LEAETOVTOGS T Onovpyio
a&log elvatl 1 oMotikny mpocéyyion mov mapovsidletat oto apHpo twv (Joel R. Evans
Barry Berman) kot amgikoviletonl 6To mopakdtm SiiypopLiLo.
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FIGURE1. A holistic model of the b-to-b value chain.

Ewova 7 A Holistic model of thw B2B Value Chain Model

SOUPOVA PE QTN TNV TPOGEYYIGT 01 6TOYO01 OAWMV TV GVUPERANUEVOV GTNV 0AVGIdQ
a&lag (KotaoKeuaoTéEG — YOVOPEUTOPOL — TEMKOG KOTAVOAMTEG) TOPOVGLALOVTOL G
EI0EPYOUEVEG POEC OTNV aAVGId aiog.

To teMKd mPoidV ONMMG PTAVEL GTOV KOTAVOAMTN TOPOLGLALETAL G ATOPPOLLL TNG
aAvoidag a&iog pali pe Ao ta Pacikd yopaKINPIGTIKA TOV, TIg TPOGHETES SuVATOTNTEG
TOV, OTMG EMIONG Kot T WOV YOPAKTIPICTIKA TOV AVOUEVEL O KOTOVOAMTIG.

Ymv oivoida o&lag meprropfdvovtor kot otoyeion Omwg 1 e&ummpétnon otov
KOTOVOA®TY], 0 YPOVOG TaPAOOoNS, 0 TPOTOG CLGKEVAGING Ol HETAPOPES Kot OAEG OL
OYEGEIS TOV AOLTOVVTOL LETAED TOV EMYEPNGEDV TOL PBpicKovtat otV aivcida a&iog
TPOKEWEVOD VAL PTAGEL TO TEMKO TPOIOV GTOV KOTOVOAWMTY).

Av16 pmopet vo tpocdiopiotel wg alvoido telikng a&iog « value delivery chainy kabmg
ol mBavEG TapaANYELS evOc pEAOVG amd TV dALGIdo Umopel v dMUOVPYRGOLV
npoPAnua oe 0An v oivcida. o mapddetypo €vag eSopetikdc ce modOTNTA
KOTOOKELAOTNG, O omoiog kobvotepel mavta TG mapaddcel Tov, ekBETeEl TOV
YOVOPEUTOPO OAAG TEMKA Kot TO 1010 TOL TO TPoidV G€ Kivovvo andppyng and Tov
TeEMKO KoTovoAmTH. To 1010 Kot £vag yovopEUTOPOG OV dEV daTnpEl IKOVO amdOeaL.
210 TEMKS 6TAd10 TTopatnPovE TNV a&ia Tov AapPAvel TEAMKAE 0 KOTOVOAWOTNAG.
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Av og ovtd 1O onueio TAPOLGCTOLY TPOPANUOATO HE TNV  TPOYUOTIKN
avthoppavopevn a&ion Tov TPOIOGVTOS Ad TOV KOTAVOAMTN, 1| TANPOQOPiN TPEMEL VoL
EMOTPEYEL OTOV  KOTOGKELOOTH] KOL TOV  YOVOPEUTOPO  TMPOKEWEVOL Vol
TPOYUATOTOW GOV TIC S10pOOTIKEG KIVIGELG TOV ¥PELALOVTaL Y10 VoL S10TPHIoOVY TOVG
TEAATEG TOVG EVYOPICTNULEVOVC.

Av 0yl 6NV TEPITTM®ON TOL VTLAPYOVY KEVA, TO HOVO OV Bar Aapévouy givart petmpéveg
TOANGELS, YOPIC Vo Lmopovv va kotaAdfovy og molov Kpiko opsihovral.

O katovolmtg Bo otpael og GALO TPOTOV, Amd GAAN €TOPEiR YOVIPIKNG | OO TOV
1910 TOV KOTOOKEVAGT Kot TO TOAVATEPO GEVAPLO Elvar OTL o1 epumAekOpEVOL Ba piyvouv
Vv €vBBVN 0 évag oToV GALOV.

[Tépav amd ta cedipata Opmg, owtd mov atilel va mpoomadnocovy o1 EUTAEKOUEVOL
elvatl va Katapépovv 1 teAk| a&io mov Ba PTacel 6ToV KaTavaA®mT) vo unv gival m
AVOUEVOLEVT], OALA VO urtopel va EemepAcEL TIC TPOGdOKieg TOV. Avth glvart po pEBodog
OMUovPYiag avTOy®VIGTIKOD TAEOVEKTNATOS GTNV aYOpPd.

Ye k0be mepinton TAVIOG £ite 01 EUTAEKOUEVOL KIVOUVTOL GTOV 6MGTO dpOpo, glte
Tapovctdlovy TpofARHaTe GTNV TPOSAAUPOVOLEVT OO TOV TEMKO KATOVOAWMTY a&io
0QpeiloVY VO aVATPOPOOOTOVV GLVEX(MDS HE TANPOPOPNOT TNV aAvcida oaéiog
TPOSTOOOVTAS Vo, AVGOVV TPOPANUATO KoLl VO OTLLOVPYGOVV TAEOVEKTNLOTA, OTTMG
(QOIVETOL GTO OKOAOVOOVEVO LAY POLLLLLOL.

’ Researching the Marketplace |

h J
| @ Defining the Valug Chain |

:

’ @ Planning the Value Chain and the Value Delivery Chain

b

| @ Implementing an Augmented Value Chain

.

| @ Communicating the Elements of the Value Chain

!

| @ Looking for Strategic Windows (Potential Value Chain Elements)

Ewova 8 Valuechain Feedback Implementation

O1 £€peuveg 0TEG Y10L TO YOVOPEUTOPIO TTIOV LG EVOLIPEPEL GTNV GLYKEKPLUEV EPYACia
AQOPOLVV TNV SVVATOTNTA EAEYXOV GE OAOVS TOVG Pactkovg Kpikovg g aAvcidag.

AT TNV KOTOGKELT TOL TPOIOVTOG LLE OKN TOVG GUUUETOYN 1| EAEYYO GTIG SLOIKOGIES
TOPAYWOYNG, AKOLLO KOL GTHV TPOUNOELD TPADTOV VADYV.

Tnv petagopd Tovg ®¢ TV amodnKn 10V Undpov, pe EAEYXO KOGTOVS, dVVATOTNTEG
eveMElag peta@opdv Kot eEEOIKEVONG GTIG OKES TOV AVAYKES.

Tnv dwdkasio TG TOANONG 0md KOAG EKTOOEVUEVES KO TPOETOYLOCUEVES OUADES
TOANGEDV, TPOKEWEVOD VO UV QOEPVOVY ®G EIGEPYOUEVT] TANpoPopia, HUOVO Ta
VOULEPO. TOV TOANGEWDV, AALA Kot TIG EEEMOCOUEVES AVAYKES TV TEAATAOV.

Eniong p cwotd dopnpévn amobnkm, pe wovo amdBepa kot OAEG TIG VITOAOUTES
dwdaoiec pre-sales ko after-sales services.
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Ev kataxAeidt cOpeova pe to ocvykekpiévo povtédo, n aivcida o&iag otig B2B
ayopég OmMm¢ 10 gumoplo Pomv kot Popnyavikod e£omAiopov, givar pio Soprmg
e€elMooopevn dladkacio oty onoio cuumePAaPAvovToL GAOL 01 EUTAEKOIEVOL KOIL O
KkaBévog amd TV TAELPA TOL TPOKEWEVOL va, emtevyDel To Koo Oetikd amotéreoa
0QEILEL VAL AVATPOPOSOTEL TNV EGMOTEPIKT TANPOPOPNOT), TPOKEEVOL VoL d1opOdVovTaL
To 6motla AN, va Epyovtal VEEG TANPOPOPIES Kot TACELS Kol VO ONovpyovvTol —
SITNPOVVTOL OVTAYWVIGTIKE 1] GUYKPITIKA TAEOVEKTILOTA.

KATAPTHXH EPQTHMATOAOI'TOY-AHMOI'PA®IKA
YXTOIXEIA —- ANAAYXH KAAAOY

O KAAAOX THX BIAAX

2NV GUYKEKPIULEVT 0YOPA dPACTNPIOTOIOVVTOL TEPIGCOTEPES OO 25 EMYEIPTCELS COUPMVOL JLE
T oTotyEln OV GLAAEEANE aTd OAOVG TOVG YOVIPEUTOPOVG.

Ol meplocOTEPEG AMO OQVTEG TIC EMYEPNOELS Oev elvarl €EEIOIKEVUEVEG OTO KOUUATL TOL
OUVOETIKOV VAKOD Kol TOPAAANAQ HE OWTO TO TPOIOV TOAOVV gpyolreio eite yepog elite
NAEKTPIKA, KOALEC-GIAKOVEG, TOVIEC TOAMOTA®Y YPNOE®V, VOLTIMOKE eE0PTLLOTO, KOTTIKA
HEGH KOl TOAAL GAAQ. TTPOTOVTOL.

XopaKTnpoTIKO TOPAOEYIO OTOTEAODV Ol OVO UEYOAVTEPEG ETOUPEIEC TOV GLYKEKPIUEVOL
KAGOOV.

H etaupeia Toapobpng Aovldyrlov A.E. n onoia eiye moinoceig to 2020 € 5.345.002,89 kot n
etaupeio N.K.®. AOOI AAMIT'OY A.E pe xdkAo gpyaciov € 4.761.779,73 (myn ICAP).

H etapeio Toapovpng katd oSNAmon toug £govv TOANGES Kotd 95% omd 10 cuVIETIKO VAKO
evd M etapeion Aapiyov 75 pe 80%, kabdg Swbéter onuavtikny ykapo oe epyoleio kot
VauTIAlakd €10m. Avtd ta ototyeion Tapéyovtal KoTd ONA®GN TOVug Kol dgv TPOKOTTOLV amd
OVOAVTIKT] OIKOVOULKT] OVAALGT).

Yuvémeln avTod gtvar 0Tl 0gv givar €0KOAO Vo TPocdloplotel to péyehog TS ayopds anTNG
alloKd og eninedo TOANGEWV.

[MopdAinia epocGoV 01 Svo peyaAHTEPOL EUTOPOL Efvarl LIKPEG ETMLXEPNOELS, KobioTaTal aKoa
dVOKOAOTEPO VO TPOGEYYIGTOVV OTKOVOLKEG GTOXEID Y10 TIG MKPOTEPES EMIYELPTOELS O1 OTOLES
otV mieoynoeia toug etvar O.E. kot dev onpocievovv ctotyeio.

Me Baon to apOpo tov Fastener World, n ayopd g EALGSaG cuvoAikd o eminedo ayopdv 10
2020 ntav ota € 37,10ek kot to 2021 gkro&evnke ota € 52,81k onueudvovtag avénon 42%.
H avénon avt og peyddo Pabuo ogetidtay oty ekTOEELON TOV TILAOV OTIS LETAPOPES, OAAA
KOl 6TV a0ENON TILOV TPATOV LAOV (X101pog-XaAvag).
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H mpaypatikny advénon oe eloaywmyég ektiundnke nepinov oto 20 pe 25%.

oppova pe 10 apdpo yuoo to 2022 n extipnon sivor 4t ot ewaywyég Ba Eemepdcouvv ta €
66,69¢k 10 2022.

Kvpua mmyn etcayoyav arotelei n Kiva kot yevikd ot tpiteg xaopeg, n yettovag Tovpkia 1 omoia
SLBETEL ONUOVTIKES TAPOYOYIKES LOVAdES Pldag Kot puotkd 1| Evpdm.

Ot e€aymyég mov yivovtor and EAAGda Tpoc dAo Tov kOG0 Bpickovtal o€ TOAD younAd eninedo
0€ GYE0N LE TIG EIUYMYES, PTAvVOoVTaG T0o 2022 pHoMg ota € 4,5k amotehAdvtag LoAS 10 8% tav
EI0AYOYDV TOV YivovTal.

Boowol xoatavalmtéc Tov cuykeKpyEvemy mpoidviwv ekTipdtor Ott ivar ot voumnykég
povéoeg e EAALGSaC, o1 eToupeieg HETAAMK®OV KOTAGKELOV Kol KTNPIwV Kot o1 Blopunyavikes
HOVAOEG TapOy®YNG UNXAVNUATOV Kot EE0PTNHATOV.

O K0p10g OYKOG OHMG TOV TPOIOVTOV SLOKIVEITOL HECH TOV EUTOPIKMY KOTAGTNUATOV Y10 TO
0TO {0l TPOLYLOITOTOLEITO 1) GUYKEKPIUEVT] LEAETN.

Ta Bropnyovikd KOToGTHOTO KOL TO KATAG T AT XPOUATOV GLONPIKOV T 0TToio eELInpeTovV
1060 TOVG emayyeEALOTIEG, OGO Kol TIG TOMIKEG Prounyavies yioo cuvtnpNoT EEOTAICUMV, TIG
EMIOKEVEG AYPOTIKAOV UNYOVIUATOV Kol KAOE 1010t 0 0moiog BEAEL Vo KAVEL L0l ETIGKEVT] GTO
OT{TL TOV.

Ot e10aymYElG TOL GLYKEKPIUEVOD KAGOOV HOVOTTOAOVGOV TNV TOTIKT AyOPd Y10 OEKOETIES, TNV
terevTaio OPMG deKaeTio OEV OEYOVTAL LOVO TECT) OO TOV ECAOTEPIKO AVTAYMOVICUO, OALA Ko
amd eToupeieg oV EMTEPIKOV.

Etaipeieg and mold mponyuéveg ayopéc omwg n I'eppavia, n Itario ahdd Ko yevikd amd v
ovtikn Evpdnn pe moAd eEeAtypuéva nAeKTpoviKd KotaoTiuote Kot aSidA0yn TILOAOYLOKN
TOMTIKT, eu@avifovtal Kot TPocPEPOVY AUEGH o OA TO LeYGAa, project.

To 1010 cvpPaiver ko and Proteyvieg otnv Tovpxkia.

H peiopévn avtiAinyn mg SlopopeTikOTNTAG TOV TPOIOVTOS Otd TOVG KOTOVOAMTEG EMITEIVEL
oLTH TNV KOTAoTOON, 01 0oiol dgv d1oTAloVV Vo KATOPHYOUV CE EI0UYMYEG e OKOTO TO
KOAVTEPO OMOTEAEGLOL.

[MapdAinia 1 avtiinym 611 6Aa To Tpoidvta gival idwo Kot eldyovTol omd Tig 101eC oyopEc
dvuokoAevel TNV dnuovpyio evog toyvpov Brand Name otic EAAnvikég etanpeiec.

[TAéov o1 emyelpNGEIS KAAOVVTOL VAL OVTAYMVIGTOVV GE O1E0VES TEPIPAAAOV KOl TPOKEWEVOD VL
EMPLOCOVV 0PEILOVV VO OPOVYKPAGTOVV TIG OVAYKES TMV TEAUTAOV TOVG LE KAOE AemTopépeta.
MéMota moArol amd avtovg yvopilovtag 0Tt 11 EALGda sivor pikpn ayopd mpocsmabolv va
avamtuyBovV €0y YIKE TPOKEUEVOL VO VENGOLV TIG TOANGELS TOVG OAAL Kot TNV BEom TOvg
ATEVAVTL GTOVG TPOUNOEVTES TOVG TETVYAIVOVTAG AVTAYOVICTIKOTEPES TULES.

H ovykexpévn perém koieite va Eexabopioet TI¢ avayKeg TOV TEAATMOV KOl VO TPOCPEPEL
TANPOoPopieg yio TNV dtotnpnon tov EAANvikob dvvapikod Toincewmy

INo va g&ummpetBel 0 oKomdg NG £pyaciog oYedoTNKE £va EPOTNUOTOAIYI0 DGTE VO
ovALexBoHV T amattoVpEVa GTOLKELD YO TNV KOADTEPT] KATOVOTOY| TOV KOTOUVOAWDTOV.

To egpomuatordylo mpe NAEKTPOVIKY Hopen péoa amnd v epappoyn Google Forms g
Google kat daveundnke pécm e-mail.
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EmumAéov votepa amd ypovousTpnon 0 yPOVOS GULUTANP®OONG TOV EPOTNUATOAOYIOV JO&V
Eemepva ta 10 AemTd OGTE VO UMV KOLPAGEL TOVG EPMOTMUEVOVS KOl OTOTPOCAVATOAILOVTOL aUTtd
TO VONUO TOV EPMOTNGEDV.

O topéag épevvag mov emhéyOnke apyikd €ivol To KOTAGTHUOTA YPOUATOV CONPIKAOV TOV
amoTEAEL TN POYOKOKOALL TOV KATAGTNUAT®OV OV gpmopedovTot T Pida.

Eivat ta kotaotpoata mov tpoceyyilel 1060 0 1010TNG KaTavaA®Tg 0 0moiog emBupel vo kdvel
Lo ETOKEVY] 0TO OTiTL TOL, OGO Kol O EmayyeApatiog o omoiog dpacTnPlomolEiTol GTNV
OLYKEKPILEVT TTEPLOYN.

H yxdpa tov Poov mov ypnoiponoteitar €00 eivor oYeTIKG GLYKEKPUEVT Ko cuvIOmG etvar Ta
O KVNoa €0m.

Yrdpyet onuavtikn mokidio 66wv agopd o pEYEHOS Kot ToV OYKO TOV UITOPOVV VoL EXOVV GE
KOTOVAAWDG.

2 ovvéyeln emavaldfape To 1010 EPOTNUATOAOYIO OTO BOUNYXOVIKA KATOGTAUATO, TOV
omoimv M YKapa etvan peyoddtepn, mo eEEOIKELIEVT] KOl GOLPOVO LE TOVE EUTOPOVS POdV N
evaeOnoio Tovg Mg TPog TV TN ivar PIKpOTEPT KABDG TOVG EVOLUPEPEL 1] TOLOTNTO KOl AALOL
TAPAYOVTEG TOAD TEPLGGATEPO.

To péyebog Tov detypatog ™ épevvag eivar 91 dtopa 55 ypopotommieio Ko 36 Bropmyoavikd
KOTOGTAILATO Kot 0 YpOvog dteEaymyng g Epevvag eivar amo 31/05/2021 éwg 15/09/2021.

To gpotuatordylo dwavepndnke oe éva octypa 110 melotdv Ko andvinoay ot 91, omdte 10
TO0GOGTO EMTLYIOG GE AMAVINGELS TG £pevvag Ntav mepimov 83%

ANPoypa@IKa otoryeia £Pevvag

Xmv mapdypoaeo ovty Ba avoldcovpe To OMUOYPOEIKA OTOLEiD. TOV OElypatoc TV
epOOEVTOV.

Yvvolkd ot epmtnBévteg tav 91, pe 55 and avtovg va amotelovv Ta GuXVOTEPA ELPAVILOLEVA
KOTOGTNLOTO XPOUATOV GONPIKOV.

Orvréromor 36 givar o Aeydpeva Propnyavikd KoToo T, To omoio Stfétouy peyaAdtepn
ykdpo mpoidvtov kot vrwootnpilovv TEPAV TOV WIOTOV KATOVOAOTOV Propnyovieg Kot
Broteyvieg avd meproym.

H ovykexpyévn kamnyopio meratodv etvor Kotd Koplo Adyo avdpoxpatolpevn Omwg aivetan
TG0 GTNV KOTNyopio TV Popnyovikdv KatasTnUAToV, 0G0 Kot 6T YPOLUATO-GONPKA.
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Moio gival To @UAo oag;

= Avdpag
= [uvaika
Awaypoaupo 1 QAo Xpwuoata aténpika
Moio gival To @UAoO oag;
HAvopac
H [uvaika

Awaypaupa 2 QUAO Blopunyavikd Kataotiuato

To 9% eppaviCeton ota YPOUATO GWONPIKA KoL 1) O0popd Le Ta Propnyavikd, etvor umdopvn
Kot Lo 2% otévovtag oto 11%.

Oocwv apopd Tic mepoyég amd TG omoieg LANPEE AVTATOKPICT, TO EPOTNUATOAOYLO
KowomomOnke o€ eMA0YEC 6 OAOKAN PN TNV EAAGSQ KoL 1) ovTamdKpion TV KOTOSTNUOTAPYDV
nrav g eéng:

To 14,28% towv gpombéviav PBpiockovtar 6to vopd ATTIKNG evd mepimov 10 6,5% 610 Voo
®eccaAoViKNG.

A&1OLoY0 TOG0GTO avtamokpiong elyape amd v Kpnm pe mrocooto 12,08%.

I'evikdg avtamokpinkav katactpota 1660 and v Kevipuny EAAGSa, 660 amd to voud
Oeompotiog Kol To YOp® VNowd, OT®G emiong amd TNV Kevipwn Zteped EAAGOa v
[Tehomdvvnoo kar v Makedovia Opdkr divovtdg pog cLVOAKY] EIKOVE TNG 0YOPEG.
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AvVOAVTIKE 01 TEPLOYES POIVOVTOL TOPAKATM:

34400
13121
13678
14231
17343
17778
17778

18233
18546
18546
18756
19002
19200
19400
21200
22100
22100
23100

25200
32001
32001
32004
32009
32012
32200
34100
35100
35100
36100
38334
40003
44007
45221
45445
45500
46200
47100
49080
49081
49100
49100
49100

EUBola, 344 00

TAwov 131 21

Axapvég 136 78, ATTikn

Néa lwvia 142 31, Attikn

Ay. Anuntplog Attikig 173 43
Anpog Mooyatou-Taupou 177 78
Anpog Mooyatou-Taupou 177 79
Nikata Aylog lwavvng Pévtng 182
33

Mewpaldg 185 46

Mewpatdg 185 47

Kepatoivi 187 56

Matavia 190 02

EAevciva 192 00

Kpwmia 194 00

Apyog Muknveg 212 00

TpimoAn 221 00

TpimoAn 22101

Inaptn 231 00

Avtikn Ayaita 252 00
AMlaptog 320 01

AMlaptog 320 01

Atotopo ApdyoBa Avtikupa 320 04
Tavaypa 320 09

Atotopo ApayxoBa Avtikupa 320 12
Opxopevog 322 00

XoAkida 341 00

Aapia 351 00

Aapia 351 00

KapmevroL 361 00

BoAog 383 34

AyLa 400 03, Mayvnoia
ZayopL 440 07, Osompwria
lwavviva 452 21

lwavviva 454 45

Awdwvn 455 00, Osompwtia
YoUAL 462 00, Oeonpwria
Apta 47100

Képkupa 490 80

Képkupa 490 81

Képkupa 491 00

Képkupa 491 00

Képkupa 491 00

50200
50200
52057
53100
53200
54454
54627

56224
57100
58100
58100
58200
58200
58400
59100
59131
59131
59132

59300
60062
60064
60100
60100
61100
62042
62100
62200
62300
66033
67100
68132
69100
69100
70100
71304
71601
71601
71601
71601
72200
73100
73100

Eopdaia 502 00, MtoAepaida
Eopdaia 502 00, MtoAepaida
Opeotiada 520 57

OAwpwva 531 00

Apuovtato 532 00

Oeooalovikn 544 54

@eooalovikn 546 27

Kop&eAld Eboopog 562 24,
@eooahovikn

XaAkndova 571 00, Oscoahovikn
Anpog NéMag 581 00, O@scoaAovikn
Anpog NéMag 581 00, O@scoaiovikn

‘Edeocoa 582 00
‘ESeocoa 582 00

Alpwria 584 00, MéAa

Bépota 591 00

59131, Bépola

Bépola

Bépola 591 32

Anpog Ahe€avépelag 593 00,
@eooahovikn

Katepivn 600 62

Modva KoAwvdpoc 600 64, Katepivn
A6V Ohupmog 601 00, Katepivn
A6V Ohupmog 601 00, Katepivn
A6V Ohupmog 601 00, Katepivn
NEa Zixvn 620 42, 3€ppeg
Yéppec 621 00

Yéppec 621 00

Anpog ZvTtikng 623 00, Zeppeg
Katw Neupokomt 660 33

Zdaven 671 00
Ale€avSpoumoAn 681 32
Kopotnvr 691 00

Kopotnvn 691 01

Apyxaveg Aotepouota 701 00, Kpntn
HpdxAelo 713 04, Kpntn
HpadxAelo 716 01, Kpntn
HpadxAelo 716 01, Kpntn
HpadxAelo 716 01, KpAtn
HpdxAelo 716 01, Kprtn
lepdmetpa 722 00

Xavia 731 00

Xavia 731 00
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49100 Képkupa 491 00 73134 Xavia 731 34
49100 Képkupa 491 00 74100 Anpog PeBluvng 741 00
50100 KoZavn 501 00 84100 ZUpocg EppoumoAn 84100

ApacTnpromoinon 6ty v A0Y® ayopd.

Ta xoTOGTAHOTO OLTNG TNG KATNYOPING LIAPYOLY KOl OPOCGTNPLOTOIOVVTOL TOAAL XPOVIO,
TOAAEG POPES KO Y10, TEPICTOTEPO O piat yevid. Kdtt mov amodekvoetal Kot omd To 01K oG
detypo: Ta peyorvtepa mocootd mapatnpovval oto 20 g 30 ypdvia, evd ot devTEPN BN
g Katovoung ivor ta 30 £mg 40 ypovia.

Karaption Epotnypatoroyiov,

"Exovtag emAélet Evav Topéa ¢ ayopds yia Tov omoio dev yvaopilovpe moAld ototyeio facikd
EVOLPEPOV HOG OTOTEAOVV Ol OYOPOOTIKEG OLVNOEEC TOVG KOl TO KPUINP ETAOYNG
wpounOevty.

H ovykexkpyévn ayopd eaivetar vo €yel avénuévn evaichncio og mpog v Tun, Op®g dgv
&xovv kataypagel Ao factkd ototyeio emAoyng mpoundevt.

H dopn xabd¢ kot 11 oe1pd TV £X0VV EMAEYEL TPOKEWEVOD VO, GLAAEEOVIE TOGO ONUOYPAPIKEL
otoyeion aAAG Kol ONUAVIIKEG TANPOQOPIES Yo TIC GLVNOEIEC TV OYOPOSTMOV TOL
GUYKEKPYLEVOL TOUEN.

O gpomoelg eivar oyeddv OAeg pe dueon emAoyn &vOg M TEPIGCOTEPOV KAIK Kot O
ovuvevteLEICOUEVOS KOAEITOL VO GCUUTANPAOGEL UE TO YEPL LOVO 3 EPMTNGEIS Ol O OMOiES
apopovv tov TK ¢ meproymg, méca ATopo omacyoA0HVTOL GTO KATAGTILLO KOt TV NAKio TOVC.
H televtaio epdNon n omoia 0ev eivol VITOYPEDTIKN £XEL WG CKOTO Kol GTOYO VO ATTOKAUAVYEL
éva Tpoidv N Lo avarykn 1 omoia dgv €xel kaAveOel amd Tovg Tpoundevtéc.

Eppabdvoviag mepiocdtepo ot  ayopaotTiké ovvhibeleg kaTd TV KOTAPTIoN  TOL
gpotnpatoroyiov BeAncape vo avakaAdyovpue ce molo Pabud vrapyel apocioon ce Evov
Baokd mpounBevt.

AKOUN O®G Kot oV VTAPYEL TPOTIUADUEVOS TPOUNOEVTNS TOGO GLYVE EAEYYETOL OO TOV TTEAITN
TOV, LLE TOOVS TPOTOVG YiveTar 0 EAeYY0G AVTOG, GE GYEON LE TOV OVTOYMVIGUO Kol TOGO EOKOAO
etvar va aALGEEL KATO10G TPOUNBELT Y1 TAL GUYKEKPIUEVA EIOM.

21 ovvéyewn TpooTancape vo eviomicovpe 0 Pabud SElcdVTIKOTNTAG TOV TPOUNBELTOV
OTOV GUYKEKPEVO TOUED, LE EPMTNOELS OTIMG TOGO GLYVA Gag amevBuVOVTAL O1 TPOUNOELTEG
AVTAOV TOV WOV KO LLE TO0VS TPOTOVG.

Ed® exktyunOnke 611 Ba pog d00el n SuvatdtnTa va evronicovpe kot tig pebddovg Tpocéyyiong
otV cuykekpévn ayopd B2B kot av mpotdte amd toug mpounBentéc | mTposmIIKY XA 1
omo1adnoTE AAAN néBodOC.
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Emnpdobeta Oeinoape va Exovpe pia mpocsyyion aslog ayopmv, apykd pe dueon epdtmon
1Cipov, oAAd Kot Eppeca HEGM TG KOTOYMPNONG TOV 0plOUoD TV ATOU®OV OV ATocY0A0VVTOL
OTNV EMLYEIPNOT TPOKEEVOL VO EYOVLE JUCTAVPWGCT CTOLYEI®V.

Tavtodypova 1 cuyvoTnTa TOTOOETNONS TOPAYYEMADV UTOPEL VO ATOKAAVYEL GTOLXELD Y100 TO
1660 andBepa emBLHOVY VO KPATOVV 01 KATOGTNULATAPYES.

AxOuN TANc1aLoVTaG OVGLOCTIKA GTNV KOPOId TG GLYKEKPLLEVNG £PEVVAG KOl ETIKOIVOVOVTOG
pe mpounBevtéc TV KAAOov cuAiéEape 21 kpitnpla emhoyng mpoundevtny kot {ntnoape amod
TOVG EPMOTMUEVOVS VO EMAEEOVY HEYPL 7, YWPIG TEPLOPIOUO OUM®S, SNADVOVTOG TOPAAANAL Kot
70 BoBUd GNUOVTIKOTNTOS OVTAOV.

Me tov 1poémo avtd Oa pog 0obel m dvvatdHTNTA VO EVIOTICOVUE TEPAV TNG TG TOL Ol
TEPLGGOTEPOL ONADVOLV MG PACIKO KPLTPLO, TOV TPEMEL VO, EMKEVIPAOGEL EVAG TPOUNOEVTIG
TOV GUYKEKPIUEVOL KAGOOV.

Khetvovtag mpoceyyicape tov 1pémo mov TOomoHETOVVTONL 01 TTOPAYYEAIES, TPOKEUEVOL VO
evtomicovpe Tov Pabud mov N teYvoroYia £xel H1E1GOVGEL TNV KOONUEPIVOTNTA TOV TEAATOV
o€ £Va OVTIKEIIEVO TTOV 01 TOPAOOGLOKEG LEBOOOL KVPLOPYOVV Yia XEpN TNG EVKOATNG.
E&etdoape pdaiota cuykekpiuéva Kot 10 1660 deAE0TIKO Oa TV aKOUN KOt Y10l VTOVG TOV
OgvV YPNOUOTO0VV MAEKTPOVIKA HEGO VO UTOVV OTNV Ol001KOGI0 eKUAEDOVTAS KAmolo
EKTTOON Y1 aVTO.

Téloc Oelnoope PAEmOVTOC OTL OTOV GLYKEKPIWEVO KAGOO VLTAPYOLV ETOPEieg OV
dPACTNPIOTOOVVTOL XPOVID, OAAL EAAYIOTOL €EEIOIKEVOVIOL GE OVTO TO €100g TO0 Pabuod
ONUOVTIKOTNTOG TNG EEEOTKEVLONG Y10l TOV TEAATY).

[MapdAinio okdpo Kot av €(0VV GUYKEKPIUEVT] YKAUO OTO KOTACTNUOTE TOVG, ov sivat
oNUaVTIKO Vo cuvepydlovtal pe mpounevtég mov Ba £xovv Kot To o GTAVIo £100G.
SOUTANPOUATIKE €TIONG O€ O €mOYN OMOV OMOUTOVVIOL GLVEXDS KOl TEPICCOTEPES
TPOOALYPOPES KOl TIGTOTOGELS, TOGO TOLG EVOLUPEPEL 1] EVOPUOVICT] TOV TPOUNOEVTY| GE OVTEC
TIG GLVONKEG, AKOLO KOl 0V TO TPOIOV KATOGTEL aKkpPOTEPO.

[Tapdptnua Tov epoTnUATOAOYIOL BploKeTal GTO TEPIEXOUEVA TG EPYOACING.
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ITAPOYXIAXH AITIOTEAEXMATQN

2y mopdypa@o outh Bo avaAOGoLE TO GTOLYEID TOV TPOKVTTOVY and TO EPOTNUOTOAOYIO,
napovctalovtag pall Tig Svo Kotnyopieg TEAUTOV TOV TPOCEYYIGTIKOV Y10l VO LG OTOVTHCOVV,
TAPUOETOVTAG TIC S10POPEG TTOL TPOKVTTOLV.

AprOpdg ko avaroyio TpounOsvT@Vv.

Ta Bropunyovikd KatacTHUATo Seiyvouy pio Tdon UEYOADTEPNG TOTOTNTAS GE Evav Poctko
wpounOevty. H extipumon eivor 6Tt 10 yEYOVOG aLTO OQEIAETAL GTNV UEYOAVTEPT] VKA TOVS KO
070 TELOTOAOY10 ToVG (Protéyves-Prounyaviec). TiBavotepn e€nynon eivan 611 dev embuvpovy
VoL £Y0VV OTUOVTIKES S10POPOTONGELS TOLOTNTOG

MNoocoug MPOUNOEUTEG EXETE YLOL TOL CUYKEKPLUEVA TTPOTOVTQL;
Xpwparta Zidnpka

B Evag Baoikdg mpounBeutrg 50% kot Suo
ededpikoi 25% kat 25%

B Evag Baoikog mpounBeutrng 60% kot Suo
edebpikol 20% kot 10%

1 Evag Baokog mpopnBeutng 70% kot
évag edpedpikog 30%
‘Evag Baolkog mpopnBeutic 80% Kal
évag edpedpikog 20%

B Kavéva nmpounBeuth mavw and 50%

Awaypappo 3 Aptdudg Mpoundeutwv Xpwuata otdnpikda

Ot amavINGELS TOV AVAPEPOVTAL GUVOAKA GE Gvav Pactkd mpoundevty| Kot avoroyieg
epedpkmv ayyilet To 76% oty mepintmon TV YpoudTov cdnpikodv kot oto 81% ota
Bropnyoavikd kotacTHoT.

[MopdAinio OU®G GTO KATAGTNLATO XPOUATOV GLONPIKAOV VIAPYEL EVU TOGOGTO TG TAENS TOV
24% 6mov dev vrhpyet Kovévag TpounBeutg méve amd to 50% Twv ayopdv Toug.

Opoimg kot ot PropnyaviKd KOTasTHUATO TO avTiGTOr0 T0600To gival 6to 19%.
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Noooug MPOUNOEVTEG EXETE YL TOL CUYKEKPLUEVA TIPOLOVTQL;
BLOMNXOWVIKAL KOLTOLOTH LOTOL

B Evag Baowkdg mpounBeutic 50% kot Suo
ededpikol 25% kat 25%

HEvag Baotkog mpopunBeutnc 60% katl Suo
ededpkol 20% kat 10%

B 'Evag Baoikog mpounBeutng 70% Kat évag
ebedpikog 30%

‘Evag Baokdg mpopnBeutrc 80% Kal £vag
£bedpkog 20%

B Kavéva mpopunBeutr) mavw amod 50%

Awaypoppo 4 Aptdudg Mpoundeutwy Blounyavika Kataotniuato

A&rorhéynon Tpoun0evTOV.
IMa o Propmyovikd KataoTrate 0 EAEYY0S TV Tpounfevtdv gival cuxvOTEPOG GE TOGOGTO
afpototiKd cvyva Kot Tdpa oAV 51% evd 6Ta KATOCTHULATO ¥PNULATOV GLONPIKOV
afpootikd elpacte 6to 28%.

Moéoo ouxvd aloloyeiTe TOUug TTPOUNBEUTEG TAG;
Biopnxavikd KaraoTAPATA

E [loTé
B 3 TTavIa
MéeTpia
B MepIkéG QOPEG
B uyva
E [M&pa TTOAU

Awaypaupa 5 Suyvotnta aéiddynong npoundeutwy Blounyxavika Kataotiuota

[MBava avtd cvvemdyetor OTL To PEYOADTEPO KOTAGTNUATE £XOVV TEPIGGOTEPO OVENUEVN
gvooOnoio ©g Tpog v TN, oAAG Kot TV avtiAnym ott 0ot €xovv 10 1810 TPOidV Kot devV
J1pO POTOLOVVTOL TOLOTIK(L.
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Moéoo ocuxvd aioloyeiTe TOUg TTPOUNBEUTEG TOG;
Xpwpara o18npIkda

m[]oté

B> Tavia
MéTpia

B MepIKEG QOPES

Y uyva

= [1dpa TTOAU

Awaypaupo 6 Suxvotnta aéidoynong npoundeutwy Xpwuata Sidnpika

A&oonueiot BéPara kKot 6T dvo KaTNyopies etvan Ko 1 epedvion evog onuoviikdtaTov 25%
Kot ovtiotoyya 22% mococtov Ot omoiot avagépovv OTL omAvio KAvouv a&loAdynon
nmpounevt.

‘Eva pukpd 3% ko avrtiotoryo 7% avagEpouvy TOTE, YEYOVOS TOV AMOOEIKVVEL OTL KOL GE OLTOVG
TOVG KAGOOVLG — KATNYOPIES, VITAPYOVV TEPUTTMOCELS TOV KLPLAPYOVV O1 YPOVIEC GYECELS KOl M
MOTOTNTO GTOV KAGOO.

210 1010 epOTNUHO {NTACAUE OO TOVE TEANTES KOl TOV OVO KOTNYOPIDV VO, LOG AVAPEPOVY OV
EVIUEPDVOLV TOVG TPOUNOEVTEG TOVG,.

EVNLEPWVETE TOUG MPOUNOEUTEG oag
yla TV anddoon tng afloAdynong
oag; (xpwporto cLénPKa)

Awaypappo 7 Evnuépwon amoteAeouatwvaéidoynong mpoundeutwy, Xpwuata 21dnpikd.
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EVNUEPWVETE TOUG TPONOEUTEG Gag
yla TV anodoon tng aLloAdynong
oag; (Bopnxavikd poyodid)

Awaypaupo 8 Evnuépwon amoteAeouatwvaéidoynong mpoundeutwy,Blounyavika Kataotnuoro
Ta armoteléopota 6€ avT TNV pOTNON d&V TaPovotdlovv Waitepn dopopoToinot.

Yrapyel £€vo TOGOGTO Kol GTIC OLO KOTNYOPIEG KATACTNUATOV TO OTOi0 TOpPOAO OV KAVEL
a&loAoynomn TpounBevT®V OV TOVG EVIUEPDVEL.

[TBavé 1o mocootd avtd tavtiovion oe &va Pabud pe v petpévn mototTe. 68 £vav
mpounevt.

Ye aut VvV mepintwon ot mpoundevtég mpémer v givol Kovtd oTov TEANTN, €ite UE
EMKOWMOVIESG, EITE [LE TO TUNUATO TOANCEDV Y10 VO, LTOPEGOLV Vo TPOPovv oe d1opOBmTiKEg
EVEPYELEG.

[MopdAinia (nmioape amd TOVG TEAATEG TOV EVNUEPDOVOLV TOVG TPOUNOEVTES TOVG VAL LOG
aVaPEPOLV LE OOV TPOTO TO KAVOLV.

Av vail 1] LEPKEG POPEG UE TTOLOUG TPOTIOUG; (XpWHOTO OLENPLKA)

TnAedwvikwg 44.44%

Mpoowrtikeég cuvavtroelg & TnAebwvikwg
Mpoowrikég ouvavtroelg & Emails
MPOCWIIKEG CUVAVTAOELG

Social Media

Email & Social Media

0% 5% 10% 15% 20% 25% 30% 35% 40% 45% 50%

Awaypaupa 9 Meédobog Evnuépwong amoteAeoudtwvaélAoynang mpounBeutwy, Xpwuata S16npikd
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Av val | LEPKEG POPEG PLE TOLOUG TPOTIOUG ; (BLopn)ovIKa
KOTOLOTRMLOTOL)

TnAedpwvikwg & Emails

TnAedwVIKWG
Mpoowrikég ouvavtnoelg & TNAEDWVIKWG
MpoocwKEG cuvavtroelg & Emails

7.69%
3.85%
15.38%
I_3.85%
11.54%

MPOCWIILKEG CUVAVTNOELG
Email & Social Media
Email

0% 10% 20% 30% 40% 50% 60%

Awaypoppo 10 MéBobog Evnuépwong amoteAeoudtwvaétAoynaonc mpoundeutwy, Blounyavika Kataotiuota

Boown mapoatipnon omotedel 1 mPOTIUNON TOV MEANTOV GTO YPOUOTO OCLONPIKE Vo
EMKOWVMVOUV UE TOV TPOUNOEVT TPOSOTIKA TNV aE0AGYNGN TOV 6€ T0600TO 41,67% évavtt
poAg 15,38% oto Propnyavikd KOTOG T LT

Tniepovikmg emiéyetl 0 KAASOG ToV Propnyavikedv Kataotnudtov pe 53,85%, Bacikr emhoyn
KOl Y10 TOV KAGSO TV XPOUAT®V GLONpIKOV.

To yeyovog 6T €V TPOTYOVV TNV TOPOVGINGT TPOCSOTIKE emPefordverol Kot omd T0 T0GOGTO
otV emioyn email, n omoia amovoldlel TAVIEAMG OO TO YPOUATO CONPIKE, OAAL oTa
Bropunyavikd katacmpota elvar 6 tocooto 11,54%.

TéLog mapatnpodue TapdAANAO LE TNV aoLGio TV emails, 0Tl T0 KOTACTLOTO XPOUATOV
oONPIKAOV, oev emALYoLV Ta social media Kot yevikd Ta NAEKTPOVIKE LEGAL.

Q¢ mapadociokd pikpoi tehdreg mbava etvar kot Ayotepo e£0IKEWOUEVOL GE AVTOV TOV TOUEQ.

2t ovvéyeln Bednoope va edéyEovpe 1o Pabud motdTTOg TOV TEAATOV OE £vav Poctko
mpounBevt Kot 6TIS GLO KATNYOPIES.

Ta televtaia Suo xpovia £xete aAAAEEL TOV BAGLKO GaG
npounOeutn;
(xpwpata cdnpka)

B Kapia ¢popa
B Mia dopa
B Avo popEC

Meploodtepeg amno duo

Awaypoappo 11 AAayéc mpoundeutwy Xpwuata SénNpikd
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Ta televtaia Suo xpovia £xete aAAAEeL TOV BACLKO GO
npounBeuty;
(Bropnxavika poyodid)

B Kapia dopa
Mia dopa

M NepLoodTEPES QMO
buo

Awaypoppo 12 AAAayéc mpounIeutwy Blounyavika KHTaoTiuaTo

Etvon cagéc 611  adloyn mpounBevtmv givor cuyvo @ovopevo, TopovotdleTal OU®S KOt Lo
onuavtikn dweoponoinon ota Propnyavikd katoctuota. Xe mocootd 94% évovit 71%
TOPOUEVOVY TEPIGGOTEPO TIGTOL G€ Evav tpounBevty). Ta KOTAGTHHOTO YPOUATOV GLONPIKOV
eaivetal mOavoTaTo AdYm HIKPOTEPTC YKALOG Kol LELOUEVNG evalodnciog oty dlopoporoinon
To10TNTAG TPOUNOELT®OV V. AALALOVV EVKOAOTEPO TTPOUNOEVTEC.

Yvvolkd n aAilayn mpounbevtav Ppioketor 610 29% Evavtt Tov poAg 6% ota frounyavikd
Kkataotpato. Ot attieg stvon {nmuota mov Bo Log OmaGYOA|COVY GTY) GUVEYEL.

TéLog o€ oyéon pe tovg mbavoig véoug TpounBevtés eeTdoalE KOt TOL OV EMKOVOVOLV VEOL
mpounBevtég pali Toug Kot To VOOIEPO VAL CTUAVTIKE TPOG TO VOL.

Modi pe avtd 1o {nnuo e€etdoaple Kot Tov TpOTO TPOGEYYVOTG.

Néotl mBavoi mpounBeutég £xouv emkolvwvnoet padi cag ta 2
teAevutaia xpovia;
(xpwpota odnpwKa)

B Noat

Oy

Awaypappo 13 Mpoogyyuon aro vEous mpounIeutes Xpwuata Zténpika
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Néow iBavoi npopunBuTEG £XOUV EMIKOLVWVNOEL Lali oag ta 2
teAevutaia xpovia;

(Brop fipara)

B Nat

Oyt

Awaypaupo 14 MNpooéyyuan armo véoug mpoundeutec Bliounyavika Kataotniuata

O pounedutég mopapévouy evepyol Kot Tpoomafovv Vo KpATAVE TNV ETOPT LE TV ayopd
KOl TO TEAATOAOY1O TOVG,.

Tpoémog mpocéyyvong,

H eniokeyn amd to tpupoto TOANCEOV €ivol 1 MO CNUOVTIKY] TPOCEYYLON KOl OTIS OLO
TEPMTOGELG.

Ye KGOe mepintwon OU®MG OTA CUKPOTEPO» KOTAGTUOTO YPOUATOV SNpKOV  ivol
ouvtpwtikn 6to 84% évavtt tov 51% mov aPopd T PO AVIKA KOTOGTILOTA.

Av vauL [LE TTOLO TPOTIO GG TPOCEYYIlouV;
(Xpwpato cLdnpKa)

B EniokePn mwAntn

M Internet (newsletters,
emails)
B TnAedpwvika

Awaypappo 15 Mpoogyyuon armo véous mpounBeutes Xpwuata Sténpika
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Av valL LE TTOLO TPOTIO Ga§ TPOCEYYilouv;

(Blopnxavikd Kataotiporo)

M Entioken mwAntn

H Internet (newsletters, emails)

B TnAedwvikad

Awaypaupo 16 Mpooéyyuan armo véouc mpoundeutec Bliounyavika Kataotniuara

Aoywd ovtd amoTeEAEl KO TPOCMOTIKY TOVG EMAOYN, KOONOC €MEVOVOLY TEPIGGOTEPO GTNV

TPOCMOTIKN ETOLPT.

H miepoviky mpocéyyvon emPefordverl 1o mopamdved kobodg ivor ocvyvotepn ota
Bopnyovikd poyalid, eved ovTioTOr(o. OMOTEAEGULOTO £YOVUE OTOV «NAEKTPOVIKO» TPOHTO

TPOGEYYLONG.

A&ia ayopav

Etvon EexdBapo 1o yeYovag OTL T PLOPMYOVIKG KOTAGTHHOTO VOl LEYOADTEPOL KOTAVAAMTEG
Bidag pe moAd onpavtikd mocootd, Yeyovog mov emPePordvet TIg mapoandve vToBEGELS Lag, Yo
mv dvokoMa aArayrg mpounbevtr ko v mbavr evoicHncic oty mowdtnTOL KOl TNV

a&lomotio.

NoapakaloUpe TPoodLopioTe TNV afia TWV AyopwV CaG oTo

GUYKEKPLUEVA TIPOIOVTa o€ eTRoLa Baon yia to 2019 (kabapn agia

Xwpic ®NA)
(xpwpota odnpKa)
35%
30%
25% .
20% — —
15%
10% ’
g i 5.56%
0% : 11,8500
1.000,00€ - 3.000,00¢€ - 6.000,00¢€ - 10.000,00€ -  15.000,006€ - > 20.000,00€
3.000,00€ 6.000,00€ 10.000,00€ 15.000,00€ 20.000,00€

Awaypappo 17 Aéia ayopwv Xpwuato Sténpika
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NoapakaloUpe npoodlopiote TV afia Twv ayopwv cag ota
CUYKEKPLUEVA TIpoLovTa o€ eTRoLA Baon yia to 2019 (kaBapn afia xwpic
ONA)
(Blopnxavikd Kataotiporo)

50%

40%

30%

20%

10%

13.89%.13.89%
5.56%
s B

1.000,00€ - 3.000,00¢€ - 6.000,00¢€ - 10.000,00€ - 15.000,00€ - >20.000,00€
3.000,00€ 6.000,00€ 10.000,00€ 15.000,00€ 20.000,00€

Awaypaupo 18 Aéia ayopwv Blounyavika Kataotiuata

ABpototikd 10 61,11% tov Brounyavikav katactnpdtov Eenepvd o ayopés tig € 15.000,
eve 10 57,41% tov ypopdtov snpikov etvat aro € 1000 éwog € 6000.

A&o avapopdg PEPara etvar kKot 1o 22,22% TtV KATAGTNUATOV YPOUATOV GLONPIKOV TOV
Exovv ayopéc mive and € 20.000 TapOAN TNV TEPLOPICUEVT] YKALLA.

Edd mbavd éxovue molMovg Kol GUVETNC TEANTES LLE LEYOAES KOTAVAADGELS,.

ATacy0ANo1 TPOCOTIKOV

Apywd mapatnpovpe 0Tt 10 40% TV KATAGTNUATOV XPOUATOV GLONPIKAOV OTAGYOAOVV UEXPL
2 Gropo mBavotata pali pe Tov 1Kt T.

ApOpdG atopwv mou anacxolouvratl 6To

BT T B T 1 2 3 4 s| 6| 11| 1] 15| 18 21
Nogootd 18,18%| 21,82%| 18,18%| 10,91%| 12,73%| 5,45% 1,82%| 1,82%| 3,64%| 3,64%| 1,82%

ApOpAG atopwv nou anacxololvrat 6To

KOTAOTN A (BLOpMnYaviKd KaTaoThpaTa) 1 3 4 5 6 7 8 10 12 15 19 20 2%
5,56%| 11,11%] 11,11%| 19,44%| 11,11%| 8,33%| 5,56%| 5,56%| 5,56%| 2,78%| 2,78%)| 5,56%| 5,56%

Mivakag 2 AnaoxoAnon lMNpoowrikoU

210 flopnyavikd KaTosTULOTO DTEPYEL GNUAVTIKT O0GTOPA [LE CNUAVTIKOTEPO VOOUEPQ O
5 dropa kot TOPOTAVO.

Eniong mapovcialovrtia kot emroyég pe mave omd 20 dtopa mpocmmikd pe mtocootd 11,12%
v To Bropnyovikd poryoalid.

Ta tapamdve ctotyeio papTLPOVV Kot T S10popd SLVAUKOTNTOG TOANGEMY TOL Umopel 0 KAOE
KAAOOG At TOVG OLO UEAETOVIEVOLS VOl OTOOMGEL.
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ZUXVOTNTO TTapayYEAIWYV.

Me ot TV £pOdTNON TPOooTaBovUE VO EEETAGOVE TOV TPOTO OV GUVAAAGGOVTAL [LE TOVG
TpounBevTéG TOVE 01 Vo KaTNyopieg Tehatdv. Ty cuyvdTNTA TOL TOLG ameLOHVOVTOL.

Onwg mapatnpodpe ta fropnyovikd poyalid mapdro mov eivar peyodvtepa, pe Pdon to yeyovog
OTL €ELANPETOVY TEPIGGOTEPES OVAYKEG YKAMOG amevdHVOVTOL GTOVG TPOUNDELTEG TOVG
ovyvOTEPQL.

Xpwpata
Moéoo ouxvd BadeTe TropayyeAia yia To CUYKEKPIUE VO TIPOIOVT a; Mopak dtAoUME EMAESTE PEXPI 2 OTTO T A TIOPOK AT W JI6NpKA
Mia popd tnv eBSopdda

Mua popd o priva

2-3 popégTnV eBSopdda

Mia popd To pnva, Ektog and ta mapandvw, Sivetat mapayyeAieg kal eKTOG XpovoSLaypapupaTog;

Mwa popd kaBe SUo eBSopuadeg

2-3 popég TV eBSoudda, Ma popd tnv eBdopdada

KaBe pépa

Mia popd kaBe §Uo eBSopuadeg, EKTOC amd ta mapandvw, Sivetat mapayyeAleg KaL EKTOG XpOvVoSLOYPAULITOC
Mia popd tnv eBSoudda, EKTOC amo Ta mapandvw, divetal mapayyeAleg Kal EKTOG xpovodLaypauUaToc;

Mo popd kaBe o eBdopuadeg, Mia hopd To prva

Mwa dopd tnhv eBSopdda, M popd k&b SV0 eBSopddeg

2-3 popég TV eBSopudda, EKTdg amo ta napandavw, Sivetal mapayyeALEG KoL EKTOG XPOVOSLaYpAUUATOG;

KaOe pépa, 2-3 popegtnv eBdoudda

Mua dopd Kabe tpipnvo

Mia popd KaBe tpiunvo, Ektog amnd ta mopandvw, Sivetal mapayyeAieg kal eKTOG XpovodLoypaUUaTog;

Mua popd tnv eBSoudada, Mia popd to piva

Mia popd to pAva, Mo popd Kabe tpipnvo

2-3 popégTnv eBSoudda, Ma popd kdBe SUo eBSouddeg

Mua popd to e€dpnvo, EKTog amnod ta mapandvw, Sivetat mapayyeAleg Kal EKTOS XpovoSLaypaAUATOC;
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Mivakag 3 Zuyvotnta mapayyeAiwv Xpwuoata Z1dnpLka

Blopnxavika
MNéoo ouyva BadeT e TropayyeAia yia T OUYKEKPIPE VA TIPOIOVT o; Mapak oAoUpe eMAESTE PEXPI 2 OTTO T O TIPOK AT L Kataotripata
Kd&Be pépa

2-3 popégtnv eBSopdda

Mua popd to pAva, Ektog and ta napandvw, Sivetat mapayyeAieg Kot EKTOG XpOVOSLOYPAUUATOC;

Mua popd kdBe Vo eBSouddeg, EKTog amno ta mapandvw, Sivetal mopayyeAeg Kat eKTOG XpovodLaypappatog;
Mua popd tnv eBdopdda

Mua popd tnv eBSopdda, Ektdg and ta napandvw, divetat mapayyeAieg Kot EKTOG XpOVOSLOYPAUUATOC;

2-3 popégtnv eBSopdda, EKTdg and ta napandvw, divetal mapayyeAieg KoL EKTOG XPOVOSLOYPAUUATOC;

Mua popd KaBe tpipnvo

Mua dpopd tnv eBSoudada, M dopd kaBe Vo eBSopdadeg

Mua dopd to priva

Mua popd to pva, Mia popd K&be tpipnvo

2-3 popégtny eBdopdda, Mia popd k&be Vo eBSoudadeg

Mua popd To €§dpnvo, Ektdg amno ta napandvw, Sivetal mapayyeAeg Kol EKTOG XpOvVoSLay pAUUATOG;

2-3 popégTnv eBdopada, M popd tnv eBdopdada

KaBe pépa, 2-3 popég tnv eBdopdda

Mua popd kaBe Uo eBSouddeg

Mua popd kaBe SUo eBSouddeg, Mia dpopd to purva

Mua popd KaBe tpipnvo, Ektdg amnd ta napandvw, Sivetal mapayyeAieg Kal eKTOG xpovodLaypapatog;

Mua popd tnv eBdopdda, Mia popd to pRva
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Mivakac 4 Biounyavika Kataotiuora

Ot amavinoelg kKa0e pépa kot 2-3 opéc v efdopdda amrotelovv 1o 44,44% 100V GLVOAOL TV
epoTOEVTOV.
AvTtioTtorya o1 dvo aVTEC amavtnoelg etval oAl oto 17,85% Yo To KATAGTNUATO GLONPIKADV.
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270, KOTOOTLOTA YPOUATOV GONPIKOV, Ol ATOVINGELS U0 POPAE TO UAVE KOl Lo QOpd TNV
efdopada amroterovv 10 57,14% TV anaviioemv, evod ota fropunyovikd to 33,3%

Ta mopamdve pali pe v mpocHnkn g emhoyng va Palovue kot mapoyyeiieg €KTOG
YPOVOSAYPOUUATOV.

[Mopadiiniao e€etdoapie Kol TO av 1 GLYVOTNTO EMCKEYEDV OO TO TUNHUO TOANCEDV OTOTEAEL
AOY® Yo TotoBETNoN TopayyEAaG:

Eival yia ocag n emiokeyn Tou
TTWANTA AGYOG yia va SWOETE
TTapayyeAia;
(Xpwpara o1dnpIkd)

Awaypappo 19 H Emiokedn nwAntn we autia ylo mopayyedia Xpwuata Zidnpika

Eival yia oag n eriokeyn Tou
TTWANTA AGYOG Yia va SWOETE
TTapayyeAia;
(Biopnxavikd KaTaoTAHHATA)

Awaypappo 20 H Entioken nwAnth wg autio yia tapayyedio Biounyavika Kataotiuato

Ta KotaoTpaTe YPOUATOV GIONPIKOV delyvouv o EAAPPOS PeYOADTEPT gvancOncia otV
emiokeyn AN, ¢ Adyo Yo emPePainon mapayyeiiog, cuVOAKE GpmG Yo GAoVG dgv gival
ONUOVTIKN M EMioKEYN Yo TO AGYO aVTO.

EmBupovv va BAETOLV TaL TUAPOTO TOANGE®MVY OTAV £X0VV VO, TOPOVGLAGOLV [0 VEO ELTOPIKT
TOALTIKY], £VOL KALVOUPLO TPOTOV 1] Y10 VAL TOL EKPPAGOVV TOL TAPATOVA TOVG OlTd TNV GUVEPYAGIAL.
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Kpimypro emioyig apopundevt.

TomoBetnoape To OTOTEAEGHOTA TNG EPEVLVAG UE GEPA TNV EEAIPETIKT CNUAVTIKOTITO KOL GTN
GULVEYELD OVOADOVE KO TOPOVGIALOVLE OUOIOTNTES KO S1OPOPEC.
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Xpovog ekTéEAEONG TTapayyeAiag

Etrapkr AtroBépata

AglommoTia - ZuvéTTela

Service (e€utnpéTnon) kKatd Tn SIGPKEID TNG TTWANCNG
Tipn

After sales Service (eEutrnpETNON PHETG TNV TTWANGCN)
MoikiAia KwdIKWV

XapakTnpIoTIKG TTWANTA (EUYEVEIQ-YVWOEIG)

MoiéTnTa cuoKEUAOIWYV

MeTagopIkd KO6OTOG

MMOAITIKN ETTICTPOPNG TTPOIOVTWY

MMoidéTnTa TPOoIdVTWY

DIAIKA (TTPOOWTTIKI) OXECN, YE TIWANTH | ETTIXEIPNUOTIO
KUpog Tou mpopunBeutr atov KA&Gdo

Eptreipia rpounBeuTn)

AuvaTOTNTO CUCKEUAOIWY KATA TTApayYEAia

‘EAeyxog — Aiag@dAion TTo16TNTOG TTPOIOVTWV

EI0IKEG oUP@WVIES (ETHOI01 AVTATTODOTIKOI OTOXO! KTA)
EykataoTdoeig Tpoundeutn

ZuyVvOTNTO ETTIOKEWEWY TTWANTA

ewypaikr B€on TTpounBeuTr / €ival KOVTA pou

Kpithpla eTIAOYAG TTPOMNBEUTN
(Xpwuara o16npIka)

Awaypaupa 21 Kpiurripia emidoyng mpounSeutn Xpwuata oténpikd

® Y nuPavTiKo
[MoAU ZnpavTikod

® ECaIpeTIKG ZnuavTIKO



Emapkn AtmoBépata

Xpovog ekTéEAeONG TTapayyeAiag

AglomaTia - ZuvéTeia

MoikiAia KwdIKWV

Service (egutrnpéTnon) katd Tn didpKela TNG TTWANONG
After sales Service (eEutrnpETNON PETG TNV TTWANGCN)
TiuA

DIAIKA (TTPOCWTTIKI) OXECN, YE TIWANTH | ETTIXEIPNUOTIO
XopakTNPIOTIKA TTWANTA (EUYEVEIQ-YVWOEIG)

MMOAITIK ETTICTPOQNG TTPOIOVTWY

EpTtreipia rpounBeuth

MoiéTnTa TTPOoIdVTWYV

MoidéTnTa CUCKEUAOIWYV

MeTagopikd K6OTOG

KUpog Tou mpopunBeuTr aTov KAGdo

‘EAeyxog — Alao@dAion TToI0TNTAG TTPOIOVTWY

EIdIkEG oup@WViEG (ETMO101 AVTATTODOTIKOI GTOXO! KTA)
AuvaToéTNTa CUCKEUACIWY KATA TTapayyeAia
EykataoTdoeig mpounBeutn

[ewypaikr) B€on TTpounBeuTh / €ival KovTd pou
2uxXVOTNTA ETTIOKEWEWV TTWANTA

Kpithpia eTIAOYRG TTpONBeUTA
(Bropnxavika KaTaoTAHATA)

Awaypappo 22 Kpienipia emtdoyrig mpoundeutr Blounxavika Katootiuato

® >NUaVTIKO
[MoAU ZnuavTiko

B EZQIPETIKA ZNPAVTIKO



2115 dvo TpwTEG BEGEIC TV KpNTNpiwV EMAOYNG Tpoun v PpicKoviot e dPOPETIKY GEPA
TO ETOPKN AmoBEHATO Kot 0 ¥pdVOG EKTEAEGNG TG TTOpayYEALOG TOVC.

To ovykekpiévo yeyovdg KOTadLKVOEL OTL 0 ¥POVOC €ival KUPLOAEKTIKG YPMUO YLOL TOVG
EUTOPOVG TOV GLYKEKPYWEVOV €OV Kol mopdAinAia Ott ompilovior oty emdpKeElD. TOV
TpouUNBeLTAOV TOVC.

Avtd pdAdov cuvemdyetar 0Tt dgv embvpody kot peydio amobBépata, aAld embBvpodv va
e&umnpetovv Ko va eEummpetovvtan Just in time.

H a&lomotia ka1 cvvéneia tov cuvepydtn Tovg Ppioketar Kat 6Tig dvo katnyopieg otnyv Tpit
0éom. Ta KoTaoTUaTe GUVOAIKA EMBVUOVY Va. LTopohV Vo, BacIGTOVV GTOV GUVEPYATT TOVC.
Yvveyilovtac TV avalvon TopoTNPOVUE OTL TO SErvice katd tn SldpKelo TG TOANONG ival
otV Té€Taptn B€0m Yo TO KOTACTALOTO YPOUATOV GLONPIK®OV Kol oty TEUnTn 0éon yio ta
Bropmyovikd KoTacTHHOTOL.

H oavaykn yu apeon evnuépmon otav yperdlovior KAt givoar o€ moAD vyMAO eminedo, gite
EMIKOTKMOVOVV TNAEPOVIK(, E1TE AUEGA LLE TOV TOANTY TOVG.

H avénuévn evasOnoio tovg 6cwv apopd v Ty epgoaviCeton oty 5" kot 77 0éon o Tig
dvo Katnyopies, omodTE 01 LIOYNPLOL TPOUNOEVTEG OPEILOVY Va Efval AVTAYOVIGTIKOL.

Ta pikpotepa payalid puotkd SVGKOAEDOVTOL TEPICCOTEPO LE OVTO TO KPITHP10.

Ymv 61 Béon kar yio TIC Ovo katnyopieg eivon M e&ummpétnon pHeTd TNV TOANoM,
CUUTANPOVOVTOG TNV 0E0TIOTIO KO TNV GUVETELQ.

H npdt dwwpopomoinon mapatnpeite oy avaykn ywoo TOKIAll KOOK®OV 1 OToio Yy Tol
Bopnyovikd xotactiuote sivor oty 4" 6éom, evad Yoo TO. KOTAGTHUOTO GLONPIK®V, OV
dbétovv puKkpdTEPN TOoKIMa LOALG oty 7" BEom).

Yy 81 ka1 9n B€omn epeavileTon 0 AUesog avOBpOTIVOS TaPAYOVTOS KO Y10 TIG OLO KT YOpPIEG,
LE TOL YOPOKTNPICTIKA TOV TOANTH KoL TOV TPOTO TPOGEYYVONG TOV.

[MapdAinia o Blopnyovikd katootipuoto eaivetonr vo €0V HEYOADTEPN gvoicOncio OTIg
TPOCOTIKES GYECEIS GE GYEOT UE TOL XPOUOTO GLONPIKAL.

AxolovBohv pe puKpég 01popég Heta&h TOVG 1) TOWOTNTO TOV TPOIOVIMV Kot 1] TOOTNTU TOV
ovokevaoldv. A&iler va onpelmbei 0T1 Bpickovion mepimov ot pnéomn g AMotag, evd BewpnTikd
N modtnTa Bempovcape 6Tt Tailel KupLopyKod poAO.

2N OGLVEYELDL TO HETOPOPIKO KOGTOG Yoo TNV €EuINPETNoN NG EMOPYIOG KoL 1 TOAITIKNY
EMOTPOPOV EMIONG TEPIMOV GTN HEON TNG AOTOS CUUTANPDOVOVTOS TO YOPUKTNPLOTIKA TOL
AmOTEAOVV ELECO KOGTY Y10l TOVG EMXEPNUOTIES Ko EIvVOL EENPETIKA OMLLOVTIKAL.

KaBog katefaivovpe amd 10 kévipo g Alotog PAEmOvE OTL Ta PlopnyaviKd KOTAGTHLLATO
EMEVOVOVV TTEPIGGATEPO GTNV EUTEPIN TOV TPOUNOEVTH GTO AVTIKEILEVO KO GTO KDPOG TOV GTNV
ayopd. Ta xototiuate YpoOUATOV cONPIKOV mhovitate Adym HElOPEVNS YKAPAG Exouv
pikpdtepn evachncio oty onpovtikOTTa 10V Topén avTov. [IBavd €dd 1 mpocéyyvon
Tapapével 0Tt GAot o1 TPoUNBeLTEG €YoV TO 1d10 TPOTOV.

Evtunoocioxo ebpnua anoterel 6t oT1g TEAevTaieg BEoelg Bpioketat 0 Eheyyog Kol m dSlc@IAon
TOLOTNTAG, GTO KPLTHPLO. GNUAVTIKOTNTOG AHPOTEPMOV TOV KATNYOPLOV Katactnidtov. Qaiveton
OGS T0 TEAATOAOYIO TOVG OgV €XEL KLPLOL YPNON TNV TOPAY®YIKN dadikacio 1 0Tt Tpdypatt
&xovtag eAEYEEL £va GUVOAO TPOUNBELTAOV EYOVV KATOANEEL OTL dEV aaTEITAL 1] TOTONOINGT
TOVG,.

M T010TIKT] GVOKEVAGIN Kot VoL TPOTIOV TTOV GT YPNON EXEL IKOAVOTOWGEL TOVS TEAATES TOVG
apket e€loov.



Agv @aivetal emiong ywo kovévay omd Tovg Vo TOHTOVS KATAGTNUATOV Vo givar eopeTikd
ONUOVTIKN 1 duvaTdTNTA dNUOLPYING EWIKOV cLOKEVACIOV. Mmopohv va Tpocapuolovtan
0TI GLUOKEVAGIES TOV TTPOUNOEVLT.

[Iinowlovtag oTic TEMKES OmAVINGELS TOPATNPOVUE OTL 1 E0IKEC CLUE®VIEG HE TO
avTomodoTIKd 0NN, Pdon Oykov TOANCE®V Yoo TopAdsrypo, Oev givar vynAd ot
onuavtikoTTa emhoyng mpoundevt. [MbBavny e&nynon poAiov amotedel n avaykn Tovg vo
EYOuV TNV KOADTEPN T TOP Ko Ol 6to pEALOV deyduevol mieon pe mBovodg GTdYOVG
TOANGEWV.

K\eivovtag mpo@avag €xovtag oTIg TPp®MTEPOTNTEG To. €MOPKN amobépata dev @aivetot
apedotepol vo BEAncav vo 0MGOLV EEAIPETIKT ONUAVTIKOTNTO OTI EYKATOCTOGEL, TOL
wpounfevty), mhava yorti o EVKOAOG EVOOVUEVA TOPUATTOVTOL.

Opoimg ywo ) I'eoypapikn B€on Tov TpounBev amd ™ oTryun mov amatteiton 1 a&lomoria,
1 GLVETELN Kol O YPOVOG EKTEAEGNG TNG TTOPAYYEALDG.

To 1010 extipdror 6T aPopd Kot TIG EMOKEYELS TOANTAOV. 'Exovv toviotel o Service Katd
dlapkewn TG TOANONG, 10 After sales service Kot oY€G€1g e TOV TOANTH N TOV EXLYEPTUOTIOL.

"EAleyyoc T\nOV.

Ta Bopnyovikd Kataotpoate Ppickovv TEPIGGATEPO EAKVOTIKN OO TIC EMAOYEC TOVS V1o
OLYKPIGELS TILMOV TNV VTapEN YPOTTOV TIHOKATAAGYMV KOL YPOTTMV EVIUEPOTIKMY GUALAIIWV.

Mwg TTPOTIMATE VA KAVETE EAEYXO TIHWV;
Xpwpata-Zidnpikda
® KaBdAou EAKuoTIKA Niyo EAKuoTIKA ApkeTd EAKUGTIKA

[MoAU EAKUOTIKN ® [Mdapa MNMoAu EAkuOTIKA

Méow ¢ATnon TTPooYopAg OTa €idn TTOU 0Ag
eVOIOPEPOUV

Méow £vTutTou TIHOKATAAGYOU KAl YPATITWV
EVNUEPWOEWV

MEow aTTOOTOANG TTPOCPOPWYV OE CUYKEKPIUEVA
€idn 6Tav yivovTal KAUTTAvIEG Kal TIPOWONTIKES
EVEPYEIEG

AladIkTuakd péow e-shop pe TTPOCWTTIKOUG
KWOIKOUG Kal VETEG TIUEG |

Awaypappo 23 EAgyxoc tipwv Xpwuota 216npka
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Mwg TPOTINATE VO KAVETE EAEYXO TIHWV;
Biopnxavikd kataoTAuara

= KaBoAou EAkuoTIKA Niyo EAKUOTIKA ApkeTd EAKUOTIKA

[MoAU EAkuoTIKA ® [Ndpa MNoAu EAkuoTIKA

Méow ZrTnon TTpooPoPAg aTa €idN TTOU 0OG
evOIaPEPOUV

Méow évTuTTOU TINOKATAAOYOU KaI YPATITWV
EVNMEPWOEWY

MEow aTTOGTOAG TTPOCPOPWY OE CUYKEKPIPEVA EidN
otav yivovTal KapTTAvIEG Kal TIPOWONTIKEG EVEPYEIEG

AI0BIKTUAKA HECW e-shop PE TTPOCWTTIKOUG
KWOIKOUG Kal VETEG TINEG | | ‘
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Awaypoupo 24 EAEyX0C TIUWY BlOUNYOVIKO KATAOTHUOTA

To kataoTHUATO YPOUATOV CONPIKOV Oe®pohv TEPIGGOTEPO EAKVOTIKY TNV YPNON TOL
SadIKTOOV pE TIUEG VETEC 68 Lopen e-Shop.

H emloyn avt eivon 1 devtepn o€ GEPA ETAOYDOV OU®G Kot Yol o frounyavikd poryalid.
Oleg o1 vroALOmEG EMAOYEC QaiveTOL VO EIVOL OPKETA EAKVOTIKESG KOl Y10 TIG OVO KOTNYopieg
KOPAGTNUATOV.

A&iletl va oyolaotel 0Tt TIG TEPIOCOTEPEG OMAVTOES KAOOAOV EAKVGTIKN 1| AlYO EAKLGTIKY
GLYKEVIPMOGE KOl GTIS OVO Katnyopieg 1 {NTNom TPOoSPOPES Yia Ta €101 TOL TOVG EVOLLPEPOLV.
Etvon pa dwodikacio mov eaivetror 6Tt Toug B€tel 6 avapov Ty dpa mov Bactkn Tovg embupio
etvan n dpeon e&ummpétnon tov meAdr.

Ot vdALowmeg omovINGELS delyvouv OTL Ol EMYEPNGELS TOL TPOUNOEVOLY TOL GLYKEKPULEVDL
Kkataotnuato a&ilel va Exovv éva petypa SuvatoTNT®V, TOGO0 GE NAEKTPOVIKT OGO KUl GE VTV
LOPON Y10 TNV 1KAVOTOINGT T®V OVOYKADV TMV TEAUTMV TOVC.

Tomo@éTrnon TrapayyeAiag.

211 GLVEXELD KOt aPoV £EETACAUE TOVG TPOTOVG LE TOVG OTOTOVG YiveTol 0 EAeyy0g TGV Bal
TOPUTNPNGOVUE TMG TPOTLLOVY VO, KAVOLV TIG OLYOPES TOVG.
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Mwg TTpoTIPATE VO KAVETE TTOPAYYEAIEG;
Biounxavikd Kartaothpara

m KaBoAou eAKUOTIK) = Aiyo EAKUOTIKN APKETA EAKUOTIKNA

= [1oAU eAKUCTIKA B [T&pa TTOAU EAKUCTIKNA
25
20
15
10—
5 = = [— — S | I [
0

Méow email Méow e-shop Méow fax Méow Méow Tou
TNAEQUWVOU TTWANTN

Awaypoppo 25 lMNpotiunoeis kataxwpnong napayyeiiog Biounyavika Kataotruota

Mwg TPOTINATE VO KAVETE TTOPAYYEAIES;
Xpwpara o1dnpika

B KaBoAou eAKuoTIK] ™ Aiyo EAKUCTIKA APKETA EAKUCTIKN
® [MoAU eAKUOTIKNA B [Mdpa TTOAU EAKUCTIKN

Méow email  Méow e-shop Méow fax Méow Méow ToU
TNAEQWVOU TTWANTH

Awaypaupa 26 MpoTUNOEL KaTaywpnong rapayyeAiog Xpwuata Si6npika

[Mopatpdvtag T amOTEAEGHATO TNG EPEVLVOC, TPOKLATEL KO Yo TIS OVLO KOTNyopies Lo
TPOTIUNGT OTNV GLECT KOl TPOCHOTIKT EVTNPETNON).

H emiloyég mapayyehio HEc® THAEPDOVOL KOl HECH TOV TOANTH OATOTELOVV TNV O EAKVGTIKY
TPOGEYYLOT).
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AxoAovbei 1 amoostoAr] email 1 omoia emionNg TOPEYEL EVKOAIN GTO KOTAGTILOTO KUPIOS GTNV
TEPINTTOOT TOV 01 TopayyeEAEG TomoOTOVVTAL EKTOG AELTOLPYING.

O meldng o€ VTN TNV TEPITTMON EMAEYEL TPOUNOEVLTEG TTOL ATAVTOVV QUECH GTO CLTHUATH
TOV KOl EKTEAOVV TIG TOPAYYEMES EVTOC YPOVOIIOYPAUUATOC.

Evtunooakd gopnua eivar to yeyovog 0Tl ypnoomoleite, aAAd dev amotelel onpovTIKA
EAKVOTIKN EMAOYN M TaparyyeEAMOANYio pEcm e-shop. OsmpnTikd whvto 1 ETA0YY 0T emiong
dtvel v apecoOTTO oTNV eKTEAEOT] TNG TopayyeMog kot Kepdilel ypOvovs emKovVviag
TPOKEEVOL O TEAATNG VoL LABEL TV Tun.

Evdeyopévog to NAEKTPOVIKE KOTOGTAILOTA TOV TPOUNOELTOV va unv eivar a&ldomiota, 0moTe 68
avtOV ToV Topén 01 TPoUNBevTég a&ilel va emevoHGouV, avadVKVOOVTAG TO OPEAT TOGO Y10 TOVG
id010v¢, 600 Kot Y10 TOLG TEAATEG TOVC.

E&ewdikevon tpounBevti).

Onwg avapépOnke otV Topovsiaor 10V KAGOOV, VITAPYOVV TOALES EMYEIPNGELS O1 OTTO1ES OEV
elvar e€elOIKEVIEVEG OTO GUYKEKPIUEVO OVTIKEILEVO Ko £Y0VV TPOGHEGEL 6T VKA TOVS TOL
OLYKEKPEVA TPOTOVTA TPOKEUEVOD VO GUUTANPDOGOVY TNV VKA TOVG.

H emiloyn tovg etvan kupimg o1 Tayaimg KivoOIeEVOl KMOKOL.

[Na 1o A0yo avtd Behfoape va eEetdoovpe mdGo onuovtikny eivon n egedikevon tov
TPOUNOEVTY Y10 TOVE TEAATES TOVG.

Biounxavikd KataoThpaTa

B Ala@wvw atmoAuTa Alopwvw
Oute Zuppwvw OUTE dICPWVW ¥ ZUPPWVW

B 2UuQWVW atTéAuTa

O 1TpouNBEUTAG POU gival aTTOPAITNTO VA £XEI
ISO kai va d1ab£Tel TTapakaTabnkn

TNOTOTTOINTIKWYV, AKOWA Kal av givarl Aiyo
aKPIBOTEPOG OTNV TIUN

Me evdia@Epel va evnuepwVOoUal yIa VEQ

TTPOIOVTA KAl VO TTAPAKOAOUBW oeIvapIa yia T
XPNoN TwV UTTAPXOVTWV TTPOIOVTWYV

H toIkiAia e13WV Tou TTPOUNBeUTH You gival TTOAU _

ONMAVTIKN YIO EPEVA

H e€e1dikeuan Tou TTpounBeuTH yia Ta | ‘
OUYKEKPIMEVA TTPOIOVTA €ival TTOAU GNUAVTIKH yia _

= T .

Aaypouua 27 inuacia Eésidikeuonc MpounSeutn Blounyavika Kataotiuota
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Xpwpuarta o1dnpIka

B Ala@wvw atmoAuTa Alapwvw
OuTte Zuppwvw OUTE dlapwvw 2UNOWVW
B SUNOWVW atToAuTa

O 1rpopunBeuTrg pou eivar amapaitnto va £xel ISO
Kal va OI0B£TEl TTAPAKATABAKN TTICTOTTOINTIKWY,
akopa Kail av givar Aiyo akpiBoTepog oTnv TIPA

Kal VO TTOPAKOAOUBW CePIVAPIQ yia TN XPron Twv

Me evdiagEpel va evnuePWVOUAI YIa VEQ TTPOIOVTA I
UTTAPXOVTWYV TTPOIOVTWY

H TroIkIAia €10WV Tou TTPouNBEeUTH Pou gival TTOAU
ONUAVTIKN YIO EMEVA

H e€eidikeuon Tou TTpounBeuTH yia Ta
OUYKEKPIMEVA TTPOIOVTA €ival TTOAU GnuavTIKA yia
Méva ‘

Awaypaupo 28 snuaoio Eéeldikevong Mpoundeutn Xpwuata Siénpika

Amd Vv €pevvo TPOKVLTTEL OTL 1 €EEdiKELON TOL TpounBevLTH €ivol OMNUAVTIKY YL TO
KOTOGTAILATO KO TOV OVO KATNYOPLDV.

E&icov onuavtikn 6pmg givot Kot 1) ToKMo 1oV TPOGPEPOLY TPOKEUEVOL Vo, UnV ypeldleTon
va, avalntovv 6ol TPOTOVTO GE SLUPOPETIKEG TN YES.

[MapdAinAia emBopodv o TpounBevTNC va £xEL TN SLVATOTNTO VO TOPEYEL TANPOPOPIES, VO KAVEL
CEUVAPLOL KOl TTOPOVGLAGELS VEMV TPOTIOVIMV KOl AVCEWMV EKTALOEVOVTAG TOVG Kol SVVOVAG TOVG
TN dVVATOTNTO VO, TPOMONGOVVY TO TPOTOVTO KAAVTEPA.

Q01660 10 PEYOADTEPO HEPOS TV EpMTNOEVTMV Ogv delyvel d1d0eom va TANPAOGCEL LeYyaADTEP
ala oto mpoidv, mpoxewévov o mpounbevtng, oAAG kot To 10 TO TPOIdV Vo eivon
motonompéva. Avtd eényeite o évav PBabpd and to yeyovog 0Tt o1 TEAATEG EXOVV LELOUEVT
avTIANYN GYETIKA LE TN O1LPOPOTOINGT TOV CUYKEKPUEVOV TPOTOVTM®V.

O éumopot yperdletor va avadeiEovy 1o 0OPEAN TOV TGTOMOMGE®V Kol TG O POPOTOINoTG
TOL TPOIOVTOC.

Xpnon Hiektpovikig mapayyeiiag E-shop
Ta NAeKTPOVIKA KATOGTALOTO Y10l TIG 0YOPES GTO. GLYKEKPLUEVA TPOTOVTA TPOTIUA TEPITOV TO

£va TPITo TOV KATAGTNUATOV Kot To ovOAVTIKE T 36% oTol Blopnyovikd KOTOGTI LT KOl TO
31% oto KaTaTHOTO YPOUATOV GONPIKOV.
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Xpnoipotroigite e-shop yia TI ayopég oag;
Biopnxavikd kataoTuara
E[loTé

B 3TTavia
MéTpia
MepIkég

dopég
B Yuxva

E [1dpa TTOAU

Awaypaupo 29 Xprion E-Shop yia napayyediec Biounyoavika Kataotiuato

Xpnoiyotrolgite e-shop yia TiIg ayopég oag;
Xpwuara o1dnpikd

m[loté

B 2TTavia
MéTpia
Mepikég

Popég
B >uxva

E [T&pa TTOAU

Awaypaupo 30 Xprion E-Shop yia moapayyediec Xpwuata Siénpika

H emiioyn pepucéc popég pali pe v emAoyn HETPLOL GLYKEVTIPMOVOLVY KOl GTIS VO TEPUTTMOCELS
70 31%.

[Tot¢ Ba avaeéper mepimov 10 10% 1060 oTOL PropmyoviKd KOTOGTAUATE OGO Kol GTO
KOTOGTNLOTO XPOUATOV GONPIKOV.

H entloyn ondvia cvykevipdvel ovtictoyya tocootd and 22% émg 29%.

2y mepinToon vty QOIivETOl OTL VITAPYEL EMOEN LE TO NAEKTPOVIKA KOTAGTIUATO, OUMG
eaivetor 0Tl dev EYovv KEPOHIGEL TNV EUTIGTOCHVI TOV KATAVOAOTAOV Kol EVOEXOUEVOS dEV £YOVV
meloeL Y1 T O1EVKOAVVGT TTOL TTAPEXOLV.

H dwmictwon avt 0dnynce oy endpevn epdtnon 1 onoia iye g oKomd va eAéyEetl mowa Ba
NTOV M AVTIOPUOT] TOV KATACTNUAT®V GTNV ETA0YN KIVITPOV, TPOKEIUEVOL 01 TapayYEAES Va
Tom00ETOVVTOL NAEKTPOVIKA.
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Méoo deAeaoTiKn Oa ATAV VIO €EGAG HIA EKTITWOT TTPOKEIMEVOU VO
mapayyéAvete péow E-shop;
Biopnxavikd Karaotiparta

B KaBoAou deAeaaTiKnA

B [ToAU Aiyo deAeaaTIKN
Niyo deAeQOTIKNA

H [TOAU OEAEQOTIKN

H [1dpa TTOAU OEAEQOTIKN

Awaypaupo 31 Kivntpa yia tn xprion E-Shop Blounyavika Kataotriuota

MNéoo deAeaoTIKA B ATAV YIO E0AG MIO EKTITWON TTPOKEIJEVOU VA
mapayyéAvete péow E-shop;
Xpwpara o1dnpIkda

B KaBdAou deAeaaTiKA

® [1oAU Aiyo deAeQOTIKNA
Aiyo deAEQOTIKA

® [1oAU deAeaoTIKA

B [Tdpa TTOAU SEAEQTTIKNA

Awaypaupa 32 Kivntpo yia tn xprion E-Shop Xpwuata Siénpika

Ot dvo katnyopieg kaTaoTUATOV G T0c0oTO 53% Ppiokovv TV 10€0 dEAEAGTIKN 1 TOAD
OEAEACTIKN.

A&onpeioto BéPara etvar kot to 36% cOuE®va e T0 0moio Ta PropnyovVIKE KOTOCTHLOT
IMADVOLV OTL dev givor dedeaoTtikn 1 £€Tpal EKTT®ON Yo oyopég amd e-shop.

Ta mapandve ctoyeio emPefoidvovy T emELAGEES TOV €yovv otn YXpfon Tov e-shop
apeOTEPOL KOMG Ko 1) EMA0Y™ Alyo dedeaoctikn| Ppioketal emiong og VYNAO enimedo.
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XYMIIEPAXMATA

H épguva 0AokinpdOnKe (e OTLOVTIKG EVPTLLOTO Y10 TV CLUYKEKPLUEVT OyOpPdL.

ApyKd TpokOTTEL TO YEYOVOS OTL OVOPEPOLACTE GE 0L OVOPOKPATOVEVT] KATNYOPia, OPKETH
eEE10IKELUEVT OYETIKA e T TTPOTOVTOL KO TIG TOPOYES TNG.

2V mAsoyneio TOVG ATOTEAOVY UIKPA KOTAGTIUOTO UE HKPT] ATOGYOANCT TPOCOTIKOD Kol
pKpovg tlipovg TOANCE®V, OUMG LIAPYOVY KOl LEYOA CNUAVTIKG KOTOGTHUOTO, TO OOl
AmoTELOVV KOl TOVG PAGIKOVE GTOYOVG TV TPOUNOELT®V.

E&etdoapue to Kotaomuote ovtd oTOo 1010 €POTNUATOAOYO EEY®PIOTE, TPOKEWEVOL VO
SOTICTOCOVE OV VILAPYOLV OLOPOPES OTIC AYOPOCTIKEG TOVG GLVNOELEC.

Ta KotaoTiHaTe 1OV SPACTNPIOTOOVVTOL GTNV GLYKEKPILEVN oyopd gival moAd Kot ytilovv
OY£0E1G EUMIGTOGVVIG TOGO LE TOVG EMAYYEALOTIEG TEAATEG TOVS, OGO KOl LLE TOVG IOIDTES.

[Ma 1o A0Y0 01O EMAEYOVY TPOGEKTIKA TOVS TPOUNOEVTEG TOVS KOl GTLAVIA TOVS OAAALOVV.
Qo1660 TPoomafoHV Vo TOVG EAEYYOLV KOt VA S0 TNPOVV TOPTES AVOLYTEG GE TOVAAYIGTO Eva
Tpoun v OKOUL.

[MapdAinia o1 TpounBevtéc Tposmabovv 6€ GLVTPUTTIKO TOGOGTO VO, TOVS TPOGEYYILovY cLYVA
TPOKEUEVOD VO, TOVG EVTAEOLV GTO TEAATOAOY1O TOVG,.

[Tapodro mov {odue otV gmoy ™S GUECG KOl NAEKTPOVIKNG TPOGEYYIong HEcw social media
Kol newsletter o KvP1OTEPOC TPOTOG TPOGEYYIoNG TV Tpoundevtdv eEakorovdel va etvon pe
TNAEQMVIKEG EMAPES KO TOL TUNHOTA TOANGEDV. O QUMKES GYECELS TOCO LLE TOVG TOANTES, OGO
KOl L€ TOVG 1010KTNTES T®V TPoUNBevTtdv Tailovy onuavtikd poAo oty emAoyn tpoundevt.
E&etdomkav ta Pacikd kprriplor emAoyng mpounbevti) mposkuyoy EVPNUATO TO OO0 JEV
€Yovv GY£om UE TO Ovoua TOL TPoUn vty Kot TV ToToTNTo o€ KAmolo Brand Name.

Onwg avoaeépbnke omd v apyn TG EPELVOG OLTNAG TO GVYKEKPIUEVO Ad1POPOTOINTO TPOIOV
otv EAAnvik epumopikn ayopd avtipetoniletor og éva €100¢ 6T0 0moio 1 EMAOYN TPOKVTTEL
amd TIG TPOGPEPOUEVES VAN PEGIES e KOPVPOIES EMAOYEG VOL ATOTEAODV 1 S1o0EGIUOTNTO KOl O
xPOVOG ekTéAEOTG TNG TTaparyyeriog pali pe to after sales service.

I"a 10 Adyo ot yperdlovtan apesT EVIUEPWOOT, EITE EMKOIKM®VOUV TNAEPOVIKA, EITE AUECO. [LE
TOV TOANTN TOVC.

[MopdAinia vdpyet onuavtikd avEnpévn evactncio g TPOS TV Tu.

H gvasOnoio avt evtetveton ota pikpd KOTAGTALOTO TO OO0 TPOKEWEVOD VAL S1ALTIPIGOVV
TNV OVTOYOVIGTIKOTNTA TOVS £VAVTL TOV UEYOADTEP®V KOTAGTNLATOV.

INa 10 Adyo avtd arddlovv mpounBevtég pe peyodlvtepn cuyvotnta and 0Tt Ta Propnyavikd
KOTOG TN LLOTO.

AvticToyo n ToKAlo KOOKAOV ard Toug TPopunevtég mapovcstalel LEYOADTEPO EVOLOPEPOV YN
TO. PEYOADTEPO KOTOGTAUOTO TO OOl db€éTovy peyoAdtepn yKapo kot e&ummpetodv
TEPIOGOTEPOVG TELATEC.
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INPOTAXEIX

IPOION, (PRODUCT)

Onwg avagépetal Kot otov TITAO NG HEAETNG OVTAG avVOQEPOUACTE GE £va OO T 7O
ad1LPOPOTOINTO TPOIOVTA TTOV VILAPYOLY GTNV OyopPd.

Eivon mpaypotikd dvckolo givotl va dtapopomombeic o€ pia tétoto ayopd.

[Topdieg Tig duokoAlieg OpmG M €peVVA HOG amoKAALVYE onpeio ota omoio ol gTaipeieg Tov
KAAOOL UmopoHV va EEETAGOLV.

"Eva Baocikd otoryeio eivar o1 cuokevacieg v Tpoidvimv avtdv.

Y10 kpunplo €mAoyng mpounbevt) Ppiokovtol oyxetikd otn péon tov mivoka Kot £XOLV
ONUOVTIKO EVIPEPOV KO GTIG dVO Katnyopieg mov eetdotnkay.

Mo otiapr], TOOTIKY KOl AEITOVPYIKT] GLOKELOAGIO B UTOPEGEL VO TPOGPEPEL ADGELS KO
dveon kot oTig dvo Katnyopies Kataotnuatwy. ['a va Bpedei n kataAAnAdtepn emioyn, pmopet
Vo £€TAOTEL OEIYUATOANTTIKA KO 1] YVOUTN TOV TEAUTAOV.

[MapdAinia Bo pmopovcsav va evtayBobv GUVETIKOVPIKA HE TO TPOTOV OTNV YKAUO TV
mpounfevtdv Adoelg opydvoong papiov emmédov DIY. Me tov tpdmo avtd ot mpoundevtéc
dev Ba mapEyovv amAmg £va TPOiOV OALL Lo OAOKANPOUEVT] VINPESTD GTOVE TEAATEG TOVG
mBova pali pe mv eykatdotaon. H vimpecio avt Ba propovoe va mapéyeton pe eEmTEPIKOVG
oLVEPYATEG 01 0TT0101 Bl AVTAAAACTOV OVTOTOO0TIKA 0QEAT e TPoidvTa Bidac, KOS Ta pdpia
yperalovtan e peydro Babuod.

Eniong Ba pmopovoav va peretndei n Ae1tovpyikdOTNTO, GLOKEVACIMOV 01 omoieg Ba d1EbeTay
poidvta oe 6T (Tador-Pidoa-podéia) yio S1APopeS EPOPUOYES.

Agdopévo emiong sivarl 0Tt o1 gTanpeieg Tov KAASOL o@eilovy va Tapakolovbovv trends kot
eEeMEeIg OV TAYKOG L0 TTOPAYWYT], TPOKEUEVOD VO EVIOTIGOVV OTTO10ONTOTE EEEMEN GYETIKA
pe to mpoidv n omoia Bo pmopovioe va Kavel T dtopopd otnv EAANviKY ayopd.

Axoun O6mwg eaivetor oty €peuvd pag givor moAD onpoviikd to (TNUO TOV ETOPKOV
aroBepdtov. H extiumon pog etvar 61t ot etonpeiec tov kAadov a&ilel va Buoidoovv Atyo tnv
KUKAOQOPIO TOV EUITOPEVUOTOC KO TOV TAUEIKDV PODV TOVG Y10L AOYOPLICUO TG EMAPKELNG.
Towg pe v avénon tov oamobepdtov emttevyBoiv Kol KAmolEG OKovouieg KAUOKAS OTIG
oYOPEG TV TPOTOVTIMV.

Olog o KAadog 0éher va voumber v acedieln Ott 0 mpounbevtng €xer 10 TPOIdV
ETOLOTTAPAAOTO.

Téhog a&loonpueim etvor kot 1 avAyKn TOV TEAQTOV KOl GTIS OVO KOTNYOPIES Y10 TOLOTIKO
TPOTIOV.

Ooo kot av vapyel LEWWUEVT OVTIANYN OG®V 0popd TNV dlapopomoinon Twv tpoidvimv (Pideg
&xete OMo1 kot glodyeton kupiog and v Kiva) n avédeitn TooTikdv d10(poponon|cE®Y 6TO
TeEMKO mpoidv pmopel vo aAldEer v mTPoodokio TOv KATovOA®TH, €WWKE OtV oVTH
OOOEIKVOETOL EVOVTL TV OVTOYMVIGTIK®V TPOIOVIMV.

[Mopdiinia n e&drenyn TV OTOIOV THAVAOV TOWTIKOV GOOAUATOV £VOVTL TOV AVIOYOVIGHOD
umopet va amoTeAEGEL SNUOVTIKT dlapopomoinon. Ot etaipeieg ToL KAGOOL avTod MG EUTOPIKEG
EMLYEPNOELS eV O100ETOVLY GLOTNHATO EAEYXOV KOl OLUGPAAIOTG TOOTNTAG. APKOVVTAL GTO
eumopwcd 1SO 9001:2015. Oswpolpe dedopévo OTL av KATO0G £PUPUOGEL KATL T€TO0 Ot
ONUIOVPYNGEL CTUOVTIKY AVIGOPPOTLN GTNV 0YOPE VILEP TOV.

Téhog yperaletar vo vTapEet Kot 1 GYETIKY EXEVOVOT] GTNV KOVATOVPO TNG TOLOTNTOG KO TMG
AT OPELEl TOV TEMKO KOTOVOAMTY HECH TOV TIGTOTOMTIKMOV TOV TPOIOVTOG ALY KOl TMV
npounfevtdv.
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ZyeTIKEG avVAPOPEC TAPAUDETOVTOL TAPAUKAT® GTIS GUUTANPOUATIKEG VI PECIEG.

TIMH, (PRICE)

Ta pkpoTEPA KATAGTLLATO TOUPOVGLALOVY PEYOADTEPT] EVAGONGIO OGOV APOPA TNV T GAAY
Kot T BOpmyovIKG KaTaoTHHOTO £XOVV AVTICTOT(ES OMULTNOELS.

[MapdAinia dev mpémel va mopaAeimovpe OTL TO KATOGTLOTO VT TapOVSALovy TOAD PeYAAO
AVTOYOVIGUO Kol LETAED TOVG, e amOTEAEGHO 01 TPOUNOEVTEG TOL KAGOOL va. avTieTOmilovy
TPOPAUOTO CUYKPIONG TIUMV HE TOVG TOTIKOVG AVINYMVICTES TOVG, EPOCOV ival HuKpOTEPO
payalin kou to avrtifeto.

Oewpovtog dedopévo OTLVTTAPYOLY TPOidVTA Ta 0ol Bempovvton fast moving o1 gTanpeieg Tov
KAAOOV UmopovV Vo TapovGLIGoVY £va Lelypo marketing TIL®OV e avTiGTOyES TWES GE OAM TOL
Koo €101 Kot 010p0POTOMGELS GTT] GLVEXELN OVAAOYO LLE TNV TOKIAMO TOV KOOKDV TOVC.
Y10 Koo €10m ot Tyég Ba etvar 6ta TAAUG10 TOV AVTOY®VIGHOD TOVG, EVM GTOVS VITOAOITOVS
K®OKOVG UTopovV va, KivnBovv avAarioyo LE TOV avToy®VIoCUO oL avTETOTICoVY, HEYPL Kol
0€ LOVOTIOAOKES TEC.

Me tov 1poéT0 0WTO EVOEYETAL VO Elvarl GAOL gvyoploTNUEVOL, KaODG Ta peyardtepa payolid
emiong avTAoHV KePOOPOPia amd TNV TOIKIAIL TOVC.

[MapdAinia yoo vo givol €uYOPICTNUEVOG O «UEYOAOG TEAATNGY UmopovV va. peretnBovv
OVTOMOOOTIKA OQEAN emitevéng oTOXOL OayopdV M KOl HEIOONG HEKTNAG KEPOOPOPIag
TPOKEEVOD VO, 01 GCNUOVTIKOT TEAATEG Vo, armoTeAoVV 1O reference list tng etaipeiog.
AlQOPOTOMGELS TOV EMTPETOVY GTOVS TPOUNOEVTES VAL «EEPVYOVV» A0 TNV 1GOTEIMGT| TOV
TILAOV GTOV KAGOO LIapyovv, OmmG MOM £XOVUE AVOQEPEL LLE TIC GLOKEVAGIES, LE TO VYNAL
amofépato mov Bo TOVE KATAGTCOVY «avayKoio KaAo» Kot OTtmg o SoVUE TapaKdT® Pe TNV
TOIKIALOL KOL TV TTOOTNTA TOV TOPEYOUEVMV VINPECIDV.

TéNoc 6omV apopd TIG LEYAAES ETLYEPTOELS TOL KAGOOL, 1) OpYOVOUEVT EEMOTPEPELD GE QYOPEG
omw¢ Tov BaAkaviov aArd kot g NotwoavatolMkng Evponng umopel vo emeépet onpavtikn
avénon TOANCEMV Kol LEGH QTN ONUOVTIKY| ETITEVEN O1KOVOLLDY KAILOKOG.

MPOQOHEH, (PROMOTION)

Apywd BeAncape va piEovpe pio LATIO OTIG IGTOGEAIDEG TV dVO UEYOADTEPOV ETALPIDOV TOL
KAGOOV, OAAG KOl TOV YOPAKTNPLOTIKOV Kot TV d1icLVvOEGE®mV ToVg e ta Social Media.
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Audit Results for www.tsamouris.gr

D+

Your page could be better

F

On-Page SEO Links Usability Performance Social

Ewova 9 Seo Optimer Results Tsamouris.gr

(:}SEOPﬁI'I"IEI’ Website URL Quick Audit Features ~ Pricing Resources ~ HE . Login

Audit Results for www.damigosbros.gr

'NKFE» DAMIGOS

BIAEL NANTOL TYNOY

Your page could be better

F

On-Page SEO Links Usability Performance Social

Report Generated: 23 September 8:10AM UTC Refresh Results Now

Ewkova 10 Seo Optimer Results Damigosbros.gr

To amotedéopato Omwg @oiveton and to SEOptimer https://www.seoptimer.com/ eivot
OTTOKOPIUDTIKA.
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APQOTEPEG 01 OLO ETALPEIES £YOVV EGTIAGTEL OMOKAEICTIKA GTNV TOYVTNTO TOV I0TOGEMO®OV Kot
MyOTEPO GTNV EUTEIPIO TOV YPNOTI).

Ocwv agpopd ta Social Media 1| mapovsio Tovg givatl 6YedOV avOTOPKTY.

A@opd kvpiog 10 Facebook kat yia Tig dvo etoupeiec pe erdyom aAANAEnidpacn pHe TOLG
XpPHoTES.

To Tapamdvom GLVETIKOVPIKA LLE TO YEYOVAS OTL 01 ETOupEieg Tov KAAOOVL gfvat eTanpeieg pe yxpovo
Cong 30 ypovia Ko {ntodv cuvEXDS EVILTO VAIKO KOl TPOCMTIKT ETKOWVOVIM, LG EMTPEMEL
va Oewpovpe 0t vdpyet Evag cVUPIPAcHOg peTad TV TEANTOV Kot TV TPOUNOevTdv 610
0épna oto.

A&ilel bpmg va AdBovv vroyn T0Vg OTL 0KOAOVOOVV YEVIES KOTAVOAMT®OV, 01 0moieg Oa yivouy
TEAITEG TOLG HOVO OlUOIKTLOKA KOl OVOAOYO UE TNV TOYVTNTA EELMNPETNONG KAl OV OEV
TPOGapUocTOVV dpeca Oa Bpefohv mpo ekmANEemV dytL amd TOV EGOTEPIKO OVTAYWOVIGUO, AAAA
amd Vv kevipikn Evponn og cuvOnkeg axdpo Kot Tapddoong Ty EXOUEVI NUEPOL.

Ot gtaipeieg Tov KAGOOL eKTYOVUE OTL Ypedletar va avarnToEovy Eva ohokAnpopévo Digital
marketing Plan, tpocmafdvioag mapdAinio vo eKTadE0G0VV TOVE TEAATES TOVS OTIG VEEG VTEG
TEXVOAOYIEG KOl EMAOYEG.

Me tov 1pdémo avtd Ba KoAdyouvv v Pacikn Tovg avdykn vy aueon eéummpétnon Kot
evnuépmon.

[MapdAinio pmopodv va awénoovy v dueon arinAeniopoaon poli tovg péocw tov Social
Media.

e éva 10060 TEXVIKO KOUUATL OTTwg elval ol ypnoelg Tig Bidag, pmopodv va avartuyBodv video
ypnoewv oto Utube yio emayyeApoties, akoOo Kot Y10 10UDTES YPNOTES.

Eniong peketdvrtog Tig 16T00eAdEC TV V0 PACIKOV AVIOY®VICTAOV GTN YOPO, TUPUTNPCALLE
011 670 KOoppatt Tov Branding 1o omoio pog anacyoAnce 6to HempnTikd KOUUATL TNG EPYACIOG.
O16v0 Pactkol avTay®VICTES TNG 0YOPAS £XOVV MG GAOYKAV TO «O1 £101K01T 6TIC Ploeg» Ko «Pideg
TOVTOVY» OVTIGTOTYO.

Me 1o mpdto cAOYKaV ayyilovtal ot evaicOnteg yopoég ¢ eumepiag Tov TpounOevTy AALE Kot
1N TOKIALDL KOOTKDOV GTOV KAGOO, [LE TO OEVTEPO UAAAOV 1) TOIKIAMOL KOl TOL ETAPKT amoOEpatal.
H extiunon pog etvor 0Tt o cAdykay avtd Oa tpémel vo avave®wBov Kot vo EUTAOVTIGTOVV UE
avapopéG 6Tov Pactkd 6KoTO OV Etval 0 TEAATNG.

2115 ovpuPovAés pog tvon 1 aglomoinom AéEemv KAEO18 OTTmG elval 1 Guvepyacia, 1 APOGimaon,
1N 6VGPIEN KOl 01 SEGUOL TOV ALPOPOVV TO TPOTOV.

2T oLVEKE TOpATNPNoAUE OTL Ogv gumopevovTal mpoidvia pe PAon Kdamolo emwvopia
npounBevTi N AKOUT TEPIGGOTEPO TOPATNPNGOLE OTL dev draBéTovv dikd tovg Brand Names.
H nopandve darictmon evioybel v dmoyn TV TEAATOV OTL SV LIAPYOLV SLOPOPOTOMGELS
OVGLOGTIKEG GTO TPOIOV.

Ov mpounBevtéc mpoteivovpe va eEgtoovy v Omovpyic dwod tovg Brand name ota
npoidvta Tovg. Avtd pmopel va cvuPel gite pe P amAr] avocVOKELAGIN OTIG OKEG TOVG
EYKOTOGTAGELS GUVOVOGTIKA LLE TNV TPATAGT LOG Y10 TOLOTIKEG GUOKEVOGIES.

Avtd ocvvendyston avEnomn tov KOGTOVG TOV TTPOIOVTOC M omoio emiong mpémel va e€eTaOTEL,
TPOKEWEVOL VoL £IvOiL ATOdOTIKY.

M axopn déa, akoun peyaAvutepov KOGTOVG €ival vo pmovv ot idtot otV ddtkacio
TOPAYOYNG KATOIWV TPOIOVTOV 1| OKOUO Kot 6T AOYIKY TG €EaYopds €vOC £pyooTaciov,
avaAoyo LLE TNV SLUVOUIKY] TOVG.
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Ot owkovopieg KALOKOG G QLT TNV TEPITTMOOT TOL GYOAIAGTNKOV GTNV TIUN, UTOPOVV Vo
BewpnBovv dedopéveg.

Emumpdobeta ot etarpeieg tov kAdoov mépav and 1o Branding, extipodpe 4ti opeilovv va
OMUOVPYNGOVY pidt OHOOHOPON €KOVA avToh Tov B pmopovoe vo amotedel eymplot)
TapAypoeo TG TPOTAcELS pag kot ovoudleton Physical Evidence,

Mo opo1dpopen £KOVA GTO ECOTEPIKO TOV OMOIMKDOV TOVG KOl TOV KOTAGTNUATOV TOVG, £vol
kowo dress code otovg pyalopéVoug TOV KATOSTNUATOV LE SOKPITIKE TNG EToupEiog Le To id1a
Aoyotomo mov epgavifovror online ota dkd Tovg e-shop, otic business cards kot 6to
SPNUIOTIKO DAMKO 10V HO1pAlovV, GTO OYNIOTA TOL SVELOLV T TPOTOVTO TOVG UITOPEL val
dNuovpyncel onuUovTikn evasOnronoinon(awareness) 6Tovg TEAATEG TOVG.

YVVETKOVPIKA KOl O KOOGS KOSIKAG EMKOV®VING OTav 0 TEAATNG KOAEL TV €myeipnon, OTMG
Y. TO VO OVOPEPEL O TNAEP®VNTNG TO OVOUA TOL Kot Tr 0€om TOL TPV OVOPEPEL TO TOG UTOPD
Vo eEUTNPETNO.

Eniong Bewpodpue dedopévo 0Tt Ba mpémet ko a&ilel va emevdvBodv Kdmoia ypnHaTo GTOV TOUEN
™G SWPMOTG Kot dES0UEVOL OTL HEYXPL QDT TN OTIYUN WAAUE Yoo £V 0VOPOKPOTOVUEVO
KAAOO NG ayopdiG, TO. TOSOCPOPIKE YNTESD KO YEVIKMG Ol YMPOl AOANONG amoTeELOLV [
a&omotn Aon oy ABMva, aALd Kol oty enapyio.

Téhoc AOyw ™G 1010TNTaG TOLS (dtvoun PodV) puropoldv va e€eTdGOVY TNV SOPNLUCT OTA
QopTNYA dMpdclag xprons. Me tov tpdmo avtd Ba paivetor TAACUATIKA OTL £(0VV HEYOADTEPO
oTOAO OYNUATOV.

MOY (PLACE)

Apyd moapatnpicape 0Tt ot eToupeieg avtég dev dtabéTovy TOAAE onpeio Stovoung.

Av1o mhava dvoyepaivel v duvatdTTa Apeong tpdcPacng ot TPOidVTa TOVG Kal Eival va
yeyovog mov Ba pmopovoe vo eEETOCTEL.

H o etanpeio 0100€ter 4 onueio ta omoia eivar e£0A0KANPOL 610 VOUO ATTIKNG, EKTOG OUMG
O YOVOPIKY| TPAYUATOTOLEL KOl ALOVIKY], YEYOVOG TTOV TEPUTAEKEL TNV EIKOVOL TNG GTNV OYOPd.
H aA\n €xet dvo Pacikd kEvpa dtavoung Eniong Kovtd 6Tov vouo.

"Towg Kamoteg emevoVGEIS GE KEVTIPIKEG TOAELS KOl VOLOVGS LLE GYETIKA KEVTPA Olovoung fonBovoe
TNV TPOo®ONoN TOV TPOIOVIMV TOVS KLl GTNV AUECOTNTO LLE TOV TEAUTN.

[MopdAinia mpoteivovpe emevOVGELS, av dEV VTLAPYOVY, GE nimedo akoOpo kot next day delivery
0E OLVEPYOOIEC e courier Yo WKPEG TopayyeMeS 1 LE GLYKEKPYWEVE TPOKTOPEiD Yo
LEYOADTEPES TTOPALYYEALES.

H xoAbtepn e&ummpétmon nedatdv givar dedopévo Ot Bo emeépel oNUAVTIKO KEPAOG OTIG
EMYEPNOELS, OAAA KO OIKOVOIES KMILOKOG GTO LETOPOPIKO KOGTOS TO 0010 0V GuUTEPIANPOEl
oTNV TN B0l IKOVOTTOMGEL KON TEPIGGOTEPO TOVG TEANTEG.

Ta mopamdve pmopodv vo copmepinebodv cvvolkd oto e-shop g emyyeipnong
ONUIOVPYADVTOS 10 OAOKANPOUEVT) EUTTEIPIR YPNOTY.

O mehdng pe v Khootkn gpnon tov Voucher Ba tomoBetel v mapayyeria tov yvopilovtag
10 KOGTOG AL KOl TOPaKOAOVOMOVTOS TV Topeia TG éEYPL TV amonKn Tov.
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LYMIIAHPOQMATIKEYX YIIHPEXIEX

H mo d1adedopévn pébodog mpocéyyiong vy OAES TIC eTopeieg Tov KAAOOV gival To TUNHOTO
TOANGEWV.

Etvor g onpavtikn ooy g enaeng He Tov e, 0AAG EKTILOVUE OTL OEV UTOPOVUE VO
HEVOVLE GE QVTO.

[Ipoteivovpe otig etoupeieg ™ dmuovpyio Focus Groups mehatdv ovirloyo pe TOV TOpEN
(segment) 6toV 0mO{OV dPACTNPLOTOOVVTOAL.

Me 1oV Tpo70 anT6 Ba draféTovv EyKanpm Kot dpecn evUEP®ON GYETIKA LE TO OEUATO TOV TOVG
OTOGYOAOVV, TPOKEUEVOL VO TPOGAPUOLOVTAL AVAAOYAL.

[MapdAinia B pmopovv va. apovykpdlovion VEES avVAYKEG TPOKEUEVOL va Bpiokovy AVGELS,
elte pe véa mpoiovta, €iTe e ATOOTIKOTEPEG VN PECIES.

Eniong 6cwv apopd ™ ocOo@iEn tov O0ecpdV givorl TOAD oNUOVTIKE To. events Kot Ot
TOPOVCIACELS TPOIOVTWV EWIKA OGOV aPOopd EMTPOSHETOVG TPOTOVTIKOVS TOUEIS QVTAOV TOV
ETAPELDV, OTMOG Eivor Ta EpyareioL.

H ovppetoyn oe ekbécelc tov kKAGdov kpivetan emiong amapaitne.

AKOUN HEAETOVTOC TIG 10TOGEMOES TV OLO UEYOAMY AVIOYOVICTOV avalnTnoape ototyEio
OT®OC TO OPOLLOL KOL TNV OTOGTOAN TV EMLYEIPTCEDV OVTMV.

2V (o TEPITTMOT 0eV UTOPEGALE VO BPodE KATL AVAAOYO KOl TNV SEVTEPT TEPITTMOT TOV
EVIOTIOTNKOY, OVTO £YIVE KATOTLV OPKETNG TEPIYNONG.

AvToU ToL €100VG O1 £VVoleg elval OOSESEYIEVO OTL KIVIITOTTOOVV TEAATEG OAAG KOl TOVG
epyaloUéVoug GTOVG OPYOVIGHOVS TPOG ToV Kowvd okomd. Me tov TpoOmo avtd o TeEAdTNG
aoBaveTan OTL CLUPETEYXEL EVEPYE LEGM KO TNG OIKNG TOV eEEMENG.

IMa to A0yo avtd mpémet va 000¢el 1d1aitepn mpocoy 6T OO KOl GTNV GUYVI ETKOWV®VIa,
KaBmdg cuoeiyyovtal ot deGpot.

Me Bdon to amoTEAEGUOTO TOL TPOEKLYAV OO TO EPOTNUATOAIYIO O1 TEAATEG Oivouv TTOAD
HEYAAN onpacio oTny ELTNPETNON KATA TNV TOANCT) KOl LETA OTO OLTHV.

Ot eTaupeieg opeihovy va £x0VV O1001KAGIEG 01 0TOTeg EAEYXOVV TNV TKOVOTOINOT) TOV TEAUTMV
TOLG KOl VoL @povTi{ovv va £(ouv VYNAQ eMimedn EMOOGEMV.

[Switepn onuacio £xel va Hmopovv vo, Katoypapouvy to TpoBANeTe Tov tapovstaloviol, Ty
Abon mov d6Onke, Tov Pabuod Kovomoinong Tov TEAATN oo ALTAY TNV AVGT KO VO, KPATOVV MG
KOVOVIGHO TNV €MIAVOT AT Y10 TO AVTIGTOL(O0 GOAALL 0V TPOKLYEL OTO UEALOV, EPOGOV O
Babuoc wavomoinong tov teAdtn NToV VYNAGG.

Av dev mpoékuye wavomoinom, va epyalovtat yuo vo Bpouvv v KaTtdAANAN Kot o aglomot
Abon.

Ot moTonomoelg etvat évog deVTEPOG TOUENS GTOV OTOT0 UITOPOVV VA d10p0pOTONHoVV TOPOAO
7OV BACT TOV ATAVTINCEDV TOV TEAATOV Ppickovial o€ yapnAés BEoels.

Avogpepopocte otig motonooelg tomov ISO. Amd v épesuvd pog mpoékvye OTL Ol
nePLocOTEPES £TAPEiEG TOL KAASOL draBéTovy ISO 9001:2015.

Yndpyovv oo TIGTOTOM|GES TOV O UTOPOVCALLE VO TPOTEIVOVE GTIG EMLXEPNGEIS OVTEG
Omw¢ givo:

ISO 14001:2015 - Xvomuota IepiBarroviikng Awyeipione. [Mapdio mov oty mieloyneio
TOVG O1 ETAPEIEG TOL KAAOOL OV £YOVV TOPAYMYN L TETOLOV £I00VE TIGTOTOINGN Bl dMDGEL T
dvvatdto g meAdTeG moOvL eivarl gvoicHnTomOMpUéVOL oTOV TOpER OVTO Vo Bpovv éva
OVTOYOVIGTIKO TAEOVEKTYLLOL.
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To 1610 woyvet kot Y To TpodTVIo ISO 45001:2018 - Xvotuata Alayeipiong e Yyesiog &
Acopdlrewog oty Epyacia.

Axoun kot av 1o dovpe kabopd and dmoyn enkowmviog tov marketing kot 0yl TG ovoing TV
TIOTOTOMGEMV B0l OMOTEAEGOVV GNUAVTIKO EPYOAEID GTO TUNLOTA TOANCEWV.

Keivovtoag 6c6mv apopd Tig e0mTEPIKEG dlodIKaGieS To opyavmpéve cvotnuato CRM-ERP
dtvouv TNV duvaTOTNTO OTIC ETOUPEIEC VO £YOVV UKL KOADTEPN EIKOVA TNG JlEiplong Twv
TEAATAOV TOVG, TOV AmOOEUAT®V TOVG, OALL KOl TV OTKOVO KOV TOVG GTOTXEIMV.

INPOTAXZEIX I'TA MEAAONTIKH EPEYNA

Ot peléteg ayopdg kou marketing omoTeAOVV OVLGLOGTIKO €PYOAEio OG®V a@opd TNV
BuoocdmTa TV ETYEPNCEDV.

e éva oLYYPOVo Kol EOIPETIKA AVTOY®OVIOTIKO TEPPAAAOV, GYETIKO KOPEGUEVO, GTO OTO10
UmopoHv TAEOV Kol SPACTNPIOTOOVVTOL LECH GVYYPOVAOV KOl OTOTEAECUOTIK®VY e-shops oikot
TOL ££MTEPIKOV, KAOE PHEAETN TTOVL ALPOPA TIC OLPOPOTOUCELS GTNV OYOPA KO OVAOEIKVIEL TIG
AVAYKEG TOV TEAATOV TOV EMYEPNCEMVY Elvar amapoitnTn.

Me T1g KaTAAANAEG O10pOOTIKES EVEPYELES, O1 EMYEIPNCELS LTOPOVV VO BEATIOGOVV TIG ETIOOCELG
TOVG KoL TN B€om TOVG BTNV AYopPdL.

[Tpokeyévou Ta cuumepacpata vo givol as@ain kot aSlomota 1 oyedioon TpEmel va TpoPAETEL
AVTITPOCOTELTIKO deiypo Katavalotodv. Eva detypo pe mepiocotepo, mbava kol SimAdoio
KOTOOTAIATO KATOVEUNUEVO O avTioTolyio TANOLGUOD Oava TTEPLOoy) EVOEXOUEVMG VO, NTOV
OVTUTPOCMOTEVTIKOTEPO, OAAA 1M SdKacion TG aEAOYNoNS TV OedoUEVDVY eEopeTikd
YpOvoPopa.

Oewpovpe 0e00UEVO OTL OGMV APOPE T KPITHPLeL EMAOYNG TPounBevT®V o propovoay va
mpootehovv KpiTipla Ta 07Ol 01 10101 01 KaTavVOA®TEG Bor TPATEWVAY Y1oL LEAAOVTIKY] £PELVOL.
Av10 Ba BonBovoE oNUAVTIKG GTNV KATOYPOPT TAGEDV TNG OYOPAS TOL deV £XOVV TPoPAEPOEL.
Avrtiotoyo 0mwg avalnmonke n eunepio TV epoTBEVIOV Ko Ta YpOVIC OpUGTNPLOTOINGNG
oToV KAGS0, B0 Limropovoay Vo VITAPYOLV SLOPOPOTOCELS CYETIKA LLE TNV NALOKT] OUAdN TOV
ePOTNOEVTOV, TPOKEWEVOD VO, LIAPYEL OKOUO O AETTOUEPNG OVAALGN GE TEPICCOTEPES
Katnyopieg opadmv.

21 cvvéyela pe PAcn TG TPOTAGELS OV £XOVUE KATOOECEL KOl EPOGOV aTEG LIBETNOOVV,
EVOLIPEPOV Y10 LEAAOVTIKES EpEVVEG Bol LTTOPOVGAV VO OTOTEAOVY 0 BaBUOC TPOGAPLOYNG TOV
EMYEPNOEDV TOV KAAOOV GE VEEC TPAKTIKEG TGTOMOMGEWV, GTNV KOVATOVPA S0COAAONG
TOOTNTAG, OAAGL KOl GE NAEKTPOVIKA KOTAGTI LT LE OAOKANPOUEVT] EELTNPETNOT TEAATAOV
HEXPL TNV TOPTOL TOVC.

[MopdAinia o BaBuroc vioBétnong g arAnienidpaong nécw Social Media kot ot véeg yeviég
TEAATAV.

Moadi puowd pe Tov d1Kd Tovg Padid Tpocappoyns, uropet va a&oroyndet kol n Pedtioon 1
un tov Babpov KovomToinong TV TEAUTOV LE OVTES TIG EPUPLOYES.
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Hoapaptnpa 1

Industry Focus

Greek Fastener
and Trade Statistics

The Fastener Industry

The table below shows that although the GDP of Greece decreased in 2021, the
shipping industry was able to have a positive impact on the fastener industry. After
the decrease in 2019, which was caused by the bad economic situation of Greece,
there were pandemic problems in 2020. However, in 2021, we saw a 42% growth in
the import of fasteners.

2017 2018 2019 2020 2021
34,729 50,526 42,798 41,713 69,389
= - 45% -15% . 3% . 2%

~ Unit: 1,000 USD

The story is different for 2022. The average monthly import was USD 4.95
m%hMmemm-mmwmam
and the average import amount of 2021.

Dec.2021 Jan.2022 Feb.2022 Mar.2022 Apr.2022 May2022 Jun.2022 Jul. 2022

5016 589 6483 7789 4645 6090 5979  B3%

- 119% 131%  157% %A% 123%  121%  170%
- 18% 10% 2%  -40% N% 2% 40%
3 ¢ - B * Unit: 1,000 USD

-
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Hopdptpa 2

Nruytakn epyaocioa Metantuyiakol ¢oitntr) XaAKkiaddkn Avtwvn, LETATTUXLOKOU
npoypappartog Executive MBA Mavemnotnpuiovu Nepoud.

MeA€tn Ayopdg Kat MAapkeTvyk Epnopitkou kKAadou, evog adiadopornointov epnopikol
nPoiovToG:

H nepintwon tou cuvdetikoU UALKOU (Bideg-teplkOXALa-poSENEG-VTITEG KTA) KaiL
OCUYKEKPLUEVA OTOV EUTOPLKO KAASO KATACTNUATWY, XPWHATWY, CLENPLKWV.

MapakaAw MOAU va cUUTANPWOEL amo tov LELOKTATN 1) TwV UTIEUOUVO MPOUNBELWY TWV
OUYKEKPLUEVWY ELSWV TOU KATOOTHMATOG.

1.

7.

MapakaAw cuunAnpwote tov TK Tn¢ mepLoyr ¢ TOU KATAOTAUATOC.

Elote 0 LOLOKTATNC TOU KATAOTALATOG 1) 0 UTIELBUVOC TpoUNBelwy yla Ta
OUYKEKPLUEVA €LON;

NAI (.....) oxXl (.....)
Mooa xpovia SpaoTnPLOTOLELOTE OTN CUYKEKPLUEVN ayopd; (......)

Moooucg MPOUNOEUTEG £XETE VLA TOL CUYKEKPLUEVA TIPOLOVTQ;

ATIO Ta TOPAKATW ETUAEETE QUTO TTOU elval MANoLEoTtepa AANBEG yia To S1KO oag
KaTAoTnua:

(.....) Evag Baoikog mpounBeutng 80% kal évag ebedplkog 20%

(.....) Evag Baoikog mpounBeutng 70% kal évag ebedpikog 30%

(.....) Evag Baoikog mpounBeutrc 60% kol dSuo ededpikot 20% kat 10%

(.....) Evag Baoikog mpounBeutng 50% kat duo ededpikoi 25% kot 25%

(.....) Aev &xw kavéva mpounBeutr mou va elval mavw amno 50%.

Mooo cuxva afloloyeite Toug popnBeUTEG oag;

Moté / navia / Métpla / Mepikég dopeg / Tuxva / Mapa oAU

EvNUepWVETE TOUuG MPOUNBeUTEC oaG yia TV anddoon tng afloAdynong oag;
NAI (.....) OXI (.....) Mepikég popéc (....)

Av vl pe ToLouG TPOMoug;

e (....) Me TPOCWILKEC CUVAVTAOELG.
..... ) TnAepwvikd

o o
— =
i
m
3
o

[ ]
—_

..... ) Social Media
..... ) To avtihappavovtal povo otny MEPLMTwon OVTLKOTACTAoNG.

[ ]
—_

63



8. Tateleutaia Suo xpovia €xete aAAAgeL Tov Baolkd oag pounBeuth;
o (...)Oxu.

..... ) Mua popa.

..... ) 2 dpopéc.

e (....)Neplocdtepeg amo duo.

[ ] [ ]
—_

9. NéolmBavol mpounBeUTECG €£xouV eTIKOWVWVNOEL pall oag ta 2 TEAeuTAlO XPOVLQ;
NAI(...)  OXI{(....)

Av valL LIE TTOLO TPOTIO oG Poaoeyyilouv;

¢ (....) Ano to internet, pe newsletters-email
e (....) TnAedwvika

e (....) Me eniokePn mwAnTH

e (...)Méow Social Media

10. NapakaloU e mpoodlopiote TNV ala TwWV Ayopwv 0O¢ OTA CUYKEKPLUEVA TIpoidVTA
o€ etnola Baon yla to 2019 (kabapr afla xwpic GMNA).

e (...)Amo € 1000 £wg 3000.
e (...)Ano € 3000 £wg 6000.
e (...)Ano € 6000 £wg 10000.
..... ) 10000 £wc¢ 15000

..... ) 15000 £wc¢ 20000

..... ) 20000 Kot avw.

e o o
—_— e~~~

11. Noéoa dtopa amacyoAoUvTal 0To KATACTNUA oag; (.......)

12. No6oo cuyva Balete mapayyeAia yla T CUYKEKPLUEVA TIPOLOVTQ;
MapakaAoUpe eTUAEETE HEXPL 2 ATTO TA TIAPAKATW.

[ ]
—_

..... ) KaBe pépa

..... ) 2-3 dopég TNV eBSopada

..... ) Ma popd tnv epdopdda

..... ) Ma popd kaBe SVo efSopddeg.

..... ) Ma popd to pnva

..... ) Ma popd KaBe tpipnvo

..... ) Ma popd to e€aunvo

..... ) Ma popd o xpovo

..... ) EKTOC amo ta mapandavw, divetal mapayyeAieg kot eKTog
XpovodLaypaupaTog;

e e o o o o o o
_—~ e~~~ o~~~ —~

13. Eival yla oag n eniokedPn tou mwAntr AOyog yLo vo SwoeTe mapayyeAia;

NAI(...)  OXI(.....)
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14. 3tnv eNOUEVN EPWTNON MAPOUGCLAIOVTIAL TA ONUOVTLKOTEPQ KPLTAPLA YLa TNV ETULAOYH

TPOUNBEUTH O eMLXELPAOELG OTWG N SIKN oOC.

MapoTL OAQ TA KPLTAPLAL ELVOL ONUOVTLKA, EPEUVEG LEXPL O EPQ EXOUV BELEeEL OTL OL
mAsloPndia Twv EUNMOPWVY — KATACTN LOTOPXWV XPNOLUOTIOLEL PEXPL 7 Tiepimou amod

TO KATWTEPW KpLTrpla. NapakaAw CNUELWOTE T SLKN oag armoyn yla thv

ONUOVTLIKOTNTO AUTWY TWV KpLtnpilwy.

e (....)MNowdtnta mpoidvtwv. npaviws MoAs Efaupericd
GNHUAVIIKO ONUAVTIKO
o (....)EAeyxog— AwaoddAion npavis ::;};ivuné iff:ﬁ::ﬁ:
ToLOTNTOG MPOLOVTWV.
’ ) : MoAY E§aupetika
e (....) Eunelpia, mpounOsutr. Buavikd onpavti anpavies
H L : MNoAv E§aupetika
e (....) Service (e€unnpétnon) Inpavis ompaveus P
KaTd TN SLApKeLa TG TWANONG.
e (....) After sales Service, Snuavewé MoAd EfoupeTikd
, , , ONUAVTIKO ONHAVTIKO
€EUTINPETNON UETA TNV TTWANON.
. , 5 MoAv ESoupetikd
e (...)Aforuotio-Zuvénela. Eaviud onpaveks anpevexs
° ; - . MoAG ESQupETIKG
(.....) Xpovog extéleong Inpavaks e A
mapayyeAiag.
) ) . MNoAv E§aupetikd
e (....) Emapkn AnoBéparta. Enpaved onuaviké onuaviKs
. MoAv E§aupetikd
° ( ..... ) Tl|.l|"] Fmaviud onpaviké ONUAVTIKO
e (....) Mowia KwSKWV. Enuaved e g
, s ENUAVTIKG MoAv E§aupetikd
e (....)Nolotnta cuckeuACLWV. onpavtks onuavtks
e (....)AuvatotnTa CUCKEUAGCLWY N, oA Efaupeticd
, }\' ONUAVTIKO ONHOVTIKO
KaTA mopayyeAla.
o (...) DA (mpoowrikn) oxéon, Snpaves Moo EgcpeTuca
. N ONUAVTIKO ONHOVTIKO
HE TTWANTHA A EMLXElPUATiaL
o (....)lewypadikn Bon N o —
T[pou.r]e&utrl] ONUAVTIKO ONHAVTIKO
e (....)Metadopikd kdotoc. Enuavis MoAG Egatperud
ONHOVTIKO GNUAVTLKO
e (....) To kUpog TOU TPpOUNBeLTN — — P—
otoVv K)\déo ONUAVTIKO ONHAVTIKO
° A A . MoAv E§oupetikd
(.....) Eykataotacelg mpounBeuTh. Enuavis o Hapenud
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15.

16.

17.

18.

19.

(.....) MOALTIKA emioTpOod LIV Inuavrucs oo

Eaupetikd
OGNUAVTIKO

TPOTOVTWV.

(.....) ELOIKEG oUpDWViEG — o —
(etnolol avtamodotikol otdyol KTA) anpavié onpaveik
(.....) Zuxvotnta emokéPewv Snpaviks NoAs Efaipenixd
ONUAVTILKO GNUAVILKO

TwAntA
2 A . MoAy ESaupetikd
(.....) Xapaktnplotikd nwAntn, Inpavaks oo g

(euyévela-yvwoelg)

MwG TPOTLUATE VA KAVETE EAEYXO TLLWV;
MwG MPOTLUATE va KAVETE EAey)0 TLHWV; MapakaAoUpe eTUAEETE avaloya e TO
TG00 eAKUCTLKN €lval n KAOe emAoyr yla €04gG.

..... ) M€Gw €VTUTIOU TILOKATAAOYOU KL YPOITTWY EVNUEPWOEWV ATIO TO TUH A
TIWANOEWV YLOL EKTITWOELG KOl ELSLKEG TLUEG,.

..... ) ALaSIKTUOKA HECW e-shop e TTPOOWTILKOUC KWELKOUG KAl VETEG TLUEG.

..... ) Me {jtnon npoodopadg ota 16N mou oag evoladEpouv.

..... ) Me amootoAn Mpoodopwy G CUYKEKPLUEVA L8N OTAV YIVOVTAL KAUTIAVLEG
KOLL TTPOWBONTIKEG EVEPYELEC.

[ ]
—_

e o o
—_— e~~~

Mw¢ MPOTLUATE va KAVETE TtapayyeAleg; MapakaloUpe eTUAEETE avaloya e TO TOCO
€AKUOTLKN lval n kABe emoyn yLa €04

(.....) Méow email

(.....) Méow e-shop

(.....) Méow tnAedwvou

(.....) Méow Fax

(.....) Méow tou mwAnTn

MapakaAoUE GUUTANPWOTE TNV Aol 00G OTLC TAPAKATW TPOTACELS, OTIou Sev
UTIAPXEL OWOTO 1N AdB0og, aAAd emBU POV E TNV TIPOCWTILKN oag amoyn.

H e€eldikeuon Tou mpopunBeuTr yLa TA CUYKEKPLUEVA TIPOLOVTA £lval TIOAU GNUAVTIKA
yla péva.

Aadpwvw andiuta / Aladwvw / OuTe cupdpwvw OvTe Sladwvw / Zupdwvw /
Jupdwvw amoAuta.

H motkiAla el6Wv Tou TPoUNBeUTA LOU glval TTIOAU ONLOVTLKN yLa EPEVA.

Aadpwvw andiuta / Aladwvw / OuTe cupdpwvw OvTe Sladwvw / Zupdwvw /
Jupdpwvw amdiuta.

Me evSLodEPEL v EVAEPWVOLOL YLOL VEX TIPOLOVTA KAl VAL TTapakoAouBw oepvapLo
yla T Xprion Twv UTIoPXOVIWY TPoLOVTWV.
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20.

21.

22.

23.

24.

25.

Aadpwvw andluta / Aladwvw / Oute cupdpwvw OvTe Stadwvw / Zupdwvw /
Jupudwvw amoAuTa.

O mpounBeuTn¢ pou eival amapaitnto va €xel ISO kal va StaBETel mapoakatadnKn
TILOTOTIOLNTIKWY, AKOMO KoL av elval Alyo akplBOTEPOC TNV TLUN.

Aadpwvw arndluta / Aladwvw / Oute cupdpwvw Ovte Stadwvw / Zupdwvw /
Jupdpwvw amoiuta.

Xpnotuormoleite e-shop yla Tig ayopég oag;
Moté / smavia / Métpla / Mepikég dopég / Tuxva / Napa oAl

MNooo deAeaoTikn Ba ATAV YL ECAC LA EKTITWOT, TIPOKELEVOU VA TIAPAYYEAVETE
puéow E-shop;

KaBoAou Asheaotikr) / MoAU Aiyo Sgheaotikn / Aiyo Aeheaotikry/ MoAd Aeheaotikn
/Nadpa oAl Seheaotikn

MNoowv xpovwv eloTs; (.......... )
To ¢UAo ooag; Avépag (.....) Tuvaika (.....)

YTdpxeL KAToLo mPoidv amod tn ykapa Twy BLéwv mou Suokoleleote va Bpeite otnv
ayopd;
TTDOGOLOPLOTE, .. vvvieecteeeeietieete sttt ee et ettt et e e e be b st eats et sea et sesebe sessessasebesesbessrsessnnnsesase et sen
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