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MepiAnyn

H TTapouca dimAwpaTIKA epyacia e€eTdlel Tn onuacia Twyv Big Data Analytics kai Tn cupBoAn
TOUG OTn dnMIoupyia Kal epappoyn agile oTpatnyikwy oTo dIEBVES HAPKETIVYK. O1 ETTIXEIPHTEIG,
uTTé TO TTPIoPa TWV PETABAAAOPEVWY OUVONKWY TNG TTayKOOUIag ayopds Kal TNG auénuévng
aBeBaidétnrag (VUCA, BANI), kalouvtal va eVOWMNOTWOOUV KOIVOTOUEG TEXVOAOYIEC Kal
MEBOSOUC, OTmwg Ta Big Data Analytics kai Ta epyaAcia tou Agile Marketing, yia va

TTPOCAPPOCOVTAI OTIG CUVEXEIC AAAQYEG KAl VA TTAPANEVOUV AVTAYWVIOTIKEG.

H epyacia mapoucidlel Twe n avaluon peydAwv dedouévwy (Big Data) cupBdAier otnv
KaAUTEPN KATavonaon Twv dIEBVWV ayopwy Kal TwWV aVAYKWY TwV TTEAATWY, evw TTapdAAnAa
ETMONUAIVEl TN OTPATNYIKA €UeAICia TTOU TTPOCYEPOUV Ta epyalcia Tou Agile Marketing kai Tng
Agile Strategy. Méow Tng avaAuong Kal XpAong Twv dedopévwy, ETTIXEIPAOEIG UTTOPOUV Va

avaTITUEOUV BUVAUIKEG IKAVOTNTEG TTOU BEATILOVOUV TNV ATTOBOCH TOUG o€ DIEBVEIC ayopéd.

EmimmAéov, n peAETn TTpoTeivel éva BewpnTikd TTAdiolo pe TiTAo "Strategility & Data Analytics in
International Marketing Framework", to otroio evowpuatwvel Tn xprion Big Data kai Agile
01adIKaoIWY yIa TNV QvATITUEn OTPaTNYIKWV OI1EBVOUG UAPKETIVYK, ETTITPETTOVIAG OTIG
ETMIXEIPAOEIG VA ETTITUXOUV BIWCIKNO AVTAYWVIOTIKO TTAEOVEKTNUA, JEIVOVTAG TO KOOTOG KAl TOV

XPOVO UAOTTOINONG TWV OTPATNYIKWY TOUG.



Abstract

This thesis examines the importance of Big Data Analytics and its contribution to the creation
and implementation of agile strategies in international marketing. In light of changing global
market conditions and increased uncertainty (VUCA, BANI), companies are required to
incorporate innovative technologies and methods, such as Big Data Analytics and Agile

Marketing tools, to adapt to constant changes and remain competitive.

The paper shows how Big Data analytics contributes to a better understanding of international
markets and customer needs, while highlighting the strategic flexibility offered by Agile
Marketing and Agile Strategy tools. Through the analysis and use of data, companies can

develop dynamic capabilities that improve their performance in international markets.

In addition, the study proposes a theoretical framework entitled "Strategility & Data Analytics
in International Marketing Framework”, which integrates the use of Big Data and Agile
processes to develop international marketing strategies, enabling firms to achieve sustainable

competitive advantage by reducing the cost and time to implement their strategies.



EuxapioTieg
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KaBwg Kal n uttodovr] Tou Katd Tn didpkela authg Tng diadikaciag, utrpéav KabBopIoTIKES yia
TNV €mTuxf OAOKApwaon Tou épyou pou. H ocupfoAr Tou femmépace Ta Opla TNG OTTANG
KaBodAynong Kail e EVETTVEUOE va avaTTTUgw TTEPAITEPW TNV KPITIKA JOU OKEWN Kal TNV £peuvd

MOU OTOV TOMEQ TOU JAPKETIVYK.
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KE®ANAIO 1°

1. Big Data: Eicaywyn

1.1. Big Data: Opioudg

O puBpsdS AUgnoNG TWV TTAPAYOHEVWY Kal ATTOBNKEUPEVWY DEDOUEVWV EXEI AUENOEi EKOETIKA.
>¢e éva €yypago Tou 1965, o Gordon Moore (Moore, 2009) exTipnoe 611 n TTUKVOTATA TWV
TpavZioTop 0 HIa TTAAKETA OAOKANPpwHEVOU KUKAwUATOG dimmAacialdétav kdBe duo Xpdvia.
AUTOG 0 puBUGG aVATITUENG, YVWOTOG WG VOUOG Tou Moore, €XEl EQaPUOOTEI € OAEG TIG TITUXEG
TNG TTANPOQPOPIKAG, ATTO TNV TaXUTNTA TOU poAoyiou £wg Tn uvhAun. Egaimiag Twv Bl Data o
pPUBPOG auEnong Tou Oykou Twv OeOONEVWY eKTIMATAI OTI €ival TaxUTEPOS aTTO TO VOUO TOu
Moore. Mg Tov Oyko Twv OedOUEVWY va UTTEPDITTAACIAZeTal KABE SEKAOKTW MAVES. AUTA N
£kpnén dedopévy ONUIOUPYEI EUKAIPIES YIa VEOUG TPOTTOUG Xprong Twv Oe0UEVWY Kal yIa TV
GvTAnon xpProidwy TTANPOPOPIWYV, KABWG Kal ONUAVTIKES TIPOKARCEIS Adyw Tou peyEBoUG Twv

OeOONEVWV.

Mpbéogara, n ToodTNTA Twy OedOPEVWY -OTTWG TA KEIPEVA, OI 10TOOEAIDEG, Ta OedOMEVA
OXE0EWV, Ol €IKOVEG Kal TA BivTEo- €xel EKTOLEUBEI, 0dNYWVTAG OTNV ETTIOUMIA EVOWPATWONG
QUTWV TWV OEBONEVWV YIA TAV AEIOTTOINCT TOUG Kal TNV dnuioupyia agiog (add value). To Baoikd
0pelog NG avdAuong Twv Big Data cival n kavotnta €mmegepyaciag HeyaAwy OYKWV Kal

SIaPOPETIKWYV TUTTWV TTANpogopiwv (Chang & Wo L, n.d.-a).

Juppwva pe TNV eTaipeia avoAloswyv Statista, n maykéopia ayopd Big data analytics
atroTigdTral og Tavw atmd 240 dioekatopuupia doAdpia HIMA 1o 2021. Evw avauéveral va
ONMEIOEl onUavTIK avamTugn Ta €mopeva Xpovia, he TTPoRAeTTopevn adia dvw Twv 650
oloekaToppupiwy dolapiwv éwg 10 2029, BAéTe eikdva 1 (Big Data Analytics Market Size
Worldwide 2029 | Statista, n.d.). Evw n eTaipeia epeuvwyv Fortune Business Insights ekTipd tnv
TTaykbéopia ayopd Twv Big data analytics o€ 307,52 dioekatoppupia doAdpia HIMA 1o 2023 kal
avapéveral va auéndei o€ 745,15 dioekaroupupia doAdpia HMA 10 2030, pe CAGR 13,5% katd
TN didpkela Tng TTEPIGdOU TTPOPRAeYnNG (Big Data Analytics Market Size, Value & Share Analysis
[2032], n.d.).
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Big data market size revenue forecast worldwide from 2011 to 2027 (in billion U.S.
dollars)
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Sources Additional Information:

Worldwide; Wikibon: 2014 to 2018

Ewova 1 MpoBAeyn ecddwv tn¢ maykooulag ayopds Big Data amd to 2011 éwg to 2027 (in billion U.S. dollars) (Global Big
Data Industry Market Size 2011-2027 | Statista, n.d.).

O opiouég yia Ta Big Data diag@épel onuavTikd avéueoa otn Biognxavia, TIg TTIXEIPAOEIG, TA
Méoa evnuépwong kal TRV akadnuaikl koivotnta (Mivakag 1). H éAAeipn evog ouoTnuatikou
opiopoU yia Tnv évvola Twv Big Data odnyei o€ éva €idog ouyyxuong. O opiopds Twy Big Data
olapépel atro Tov évav KAGSo oTov AAAO KAl TPOTTOTTOIEITAI AVAAOYQ E TOUG TUTTOUG OEBONEVWIV
Kal Ta AoyIOUIKA EpyaAgia TTou XpnolpoTrolouvTal o€ KABe KAGdo. YTTpEav onUavTIKEG OKEWEIG
atrd 1600 TN Blounxavia 600 Kal TNV akadnuaikh KoIvoTnTa OXETIKA e TOV opIouo Twv Big Data
(Al-Sai et al., 2022).

O apxikég opioudg Twv Big Data dnuioupyndnke atod emoTtripoveg TNG NASA. H epyacia Tmou
onuooieutnke 170 1997 amd TN NASA ava@épbnke otov OyKo Twv OedOPEVWV WG MIO
evOIa@EPOUCA TTPOKANCN IO TA UTTOAOYIOTIKG GUCTAUOTA VIO VA QIAOEEVIIOOUV TOV ONPAVTIKO
OYyKO TNnG KUpPIAag WVAUNG, TOu TOTTIKOU &iOKOU Kal Tou atropokpuopévou diokou. H NASA
avayvwplioe autd wg 1o TTPOBAnua Twv Big Data mou amraitoloe Tnv ammokTnon €mITTAéOV
mopwv (Rialti et al., 2019).
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H etaipeia epeuvwv Gartner opiel Ta peyadAa 6edopéva WG GTOIXEIR TTANPOPOPIWY PE HEYAAO
OyKo, TaxuTtnTa Kkal TroikIAia (volume, velocity, and variety), yvwotd w¢ 3Vs, TTou atraitouv
OIKOVOUIKA aTTOdO0TIKOUG KAl dNPIOUPYIKOUG TPATTOUG £TTECEPYATIag Kal ARWn aTToQaoswy
(Mivakag 2). O OyKog opiCeTal WG N OUYKEVTPWON OAwV Twv TUTTwV OedoPévwy TTOU
TTapayovTal atrd dIAPOPETIKES TINYEG, N TaXUTNTA gival 0 pUBUGG HETAPOPAS DEDOUEVWV KAl N
TTOIKIAia ava@EépeTal oToug dIAPOPETIKOUG TUTTOUG dedouéEVwY TTou GUAAEyovTal. ApydTepa, O
OIaTTIoTWONKE OTI 0 OPICHOG 3Vs €ival AVETTAPKAG VIO VO TTEPIYPAWEI TNV TPEXOUCO KATAOTAON
TWV PeydAwv dedopévwy. MNa Tov Adyo autdv, TTpooTéOnkav n HeTaBANTOTNTA, N eyKUPATNTA,
n elAikpivela, n a&ia kar n omrmikoTroinan (variability, validity, veracity, value, and visualization)
Y10 TOV KOAUTEPO XAPAKTNPIGHO Kal TNV TTapoxn KATTolwv TTpooBeTwy dleukpivioewy (Selmy et
al., 2024a; Why The 3V’s Are Not Sufficient To Describe Big Data | Datafloq, n.d.).

Table 1 Atapopol optouoi twv Big Data rtou youv npotadei (Fosso Wamba et al., 2015a)

Authors, date Definition

Big Data: data captured from sensors, posts to social media sites, digital
(IBM, 2012b) pictures and videos, purchase transaction records, and cell phone GPS
signals, etc.
Big Data: extremely large sets of data related to consumer behavior, social
(Johnson, 2012) .
network posts, geotagging, sensor outputs
(Davenport et al., Big Data: data from everything including click stream data from the Web to
2012) genomic and proteomic data from biological research and medicine
_ Big Data: datasets with a size that is beyond the ability of typical database
(Manyika et al., 2011)
software tools to capture, store, manage, and analyze
Big Data: description of the voluminous amount of unstructured and semi-
(Rouse, 2011) structured data a company creates or data that would take too much time
and cost too much money to load into a relational database for analysis
Big Data: data that cannot be handled and processed in a straightforward

(Fisher et al., 2012)
manner

(Havens et al., 2012)  Big Data: data that you cannot load into your computer’s working memory

Big Data: data that is too large to be placed in a relational database and

analyzed with the help of a desktop statistics/visualization package—data,

(Jacobs, 2009) ) ) ) _
perhaps, whose analysis requires massively parallel software running on

tens, hundreds, or even thousands of servers.
Big Data has three main characteristics of Big Data: the data itself, the

(IDC, 2013) } ; )
analytics of the data, and the presentation of the results of the analytics.


https://www.sciencedirect.com/science/article/pii/S0925527314004253?via%3Dihub#bib46
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Then there are the products and services that can be wrapped around one or
all of these Big Data elements
Big Data: a cultural, technological, and scholarly phenomenon that rests on
the interplay of (1) Technology: maximizing computation power and
algorithmic accuracy to gather, analyze, link, and compare large data sets.
(Boyd and Crawford, (2) Analysis: drawing on large data sets to identify patterns in order to make
2012) economic, social, technical, and legal claims. (3) Mythology: the widespread
belief that large data sets offer a higher form of intelligence and knowledge
that can generate insights that were previously impossible, with the aura of

truth, objectivity, and accuracy.

To EBviké Ivomitouto lMpotumwyv kai Texvohoyiag (NIST) (Chang & Wo L, n.d.-a)divel Tov

TTapakdTw opiouod yia Ta Big Data wg:

Big data consists of extensive datasets primarily in the characteristics of volume,
variety, velocity, and/or variability that require a scalable architecture for efficient

storage, manipulation, and analysis.

Ta Big data amrorsAouvral amo ekTeTauéva oUvoAa Sedouévwy TToU EXOUV KUPIwWS Ta
XAPAKTNPIOTIKA TOU OYKOU, TN TTOIKIAIag, TNG Taxurnrag Kai/n tn¢ uerafAnrornrag kai
amaiTouv KAINAKOUNEVN APXITEKTOVIKI) YId ATTOTEAECUATIKH AToOnKeuaon, XEIPICUO Kail

avdAuon.

EmmpooBétwg, 10 EBVIKG IvoTitouTo Mpotumtwy kai Texvoloyiag (NIST) ta&ivéunoe ta Big
Data o¢ TpeIg KUpIEG KATNyopieg avAloya e TN HOPPR TOU TTEPIEXOUEVOU: TO DOMNMEVA
oedopéva, Ta N dounTa dedopéva kal Ta nuIdounuéva dedopéva (structured data, unstructured

data, and semi-structured data, avrtioToixa) (Chang & Wo L, n.d.-a).

Table 2 Optouoi mou éyouv eloayPel yLa T yapaktnplotika twv Big Data (Fosso Wamba et al., 2015a).

5V's  Volume + Velocity + Variety + Value + Veracity (White, 2012)

4V's  Volume + Velocity + Variety + Value (IDC, 2012), (Oracle, 2012), (Forrester, 2012)

v Volume + Velocity + Variety (Gartner, 2012, Kwon and Sim, 2013, McAfee and
'S
Brynjolfsson, 2012)

TéAog, o1 Boyd kai Crawford (2012) otnv epyacia Toug, TTpoTeivouv évav Mo OAOKANPWHEVO
opIiopo Twv Big Data 1rou 1repIAapBavel TNV TEXVOAOYia (TT.X. ATTOBrKEUOT, UTTOAOYIOTIKI) 1I0XUG)

Kal TNV avaAuon (TT.X. EVTOTTIONOG TTPOTUTTWYV YIO OIKOVOUIKEG, KOIVWVIKEG, TEXVOAOYIKEG Kal

VOUIKEG TTANPOPOPIEG).
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ZUVOAIKQ, TTpéTTel va avTIAauBavopaoTe Ta Big Data 6x1 yévo atd tnv ammoywn tng avaAuong,
OANG TTEPIOOOTEPO ATTO TNV ATTOWN TNG avATITUEng O€CIoTHTWY UuWnAou E€TTITTEDOU TTOU
EMTPETTOUV TN XPAON MIOG VEQG YEVIAG £PYOAEiWV Kal apXITEKTOVIKWY IT yia Tn cuAloyi,
atroBrkeuon, opydvwon, €gaywyn, availuorn, TTapaywyr] TTOAUTIHWY TTANPOQOPIWY KAl TNV
avTOAAQYA TOUG HE TOUG BaCIKOUG ETTIXEIPNMATIKOUG QPOPEIG yIa Tn cuvdnuioupyia Kal Tnv
uAoTtToinon avtaywvioTIKOU TTAEoVEKTAUATOG (competitive advantage) (Boyd & Crawford, 2012).
H @uon Twv Big Data cival pia TTOAUTTAOKN dladikacia Kal aTTaITel EKTETAPEVES DIADIKATIES IO
TNV avakGAuywn Kal ToV PETAoXNUATIONO Twv dedouévwy o€ vEeg yvwaoelg. Q¢ ek ToUuTou, N
onuioupyia piag Auong Big Data dev eival eUkoAn uttdBeon Kal atraitei Tov TTPOCdIOPICHO
OUYKEKPIUEVWY OOUWYV, OTTWG oI TopEic dedopévwy, n diaxeipion dedouévwy, N UTTOOOUN
a1roBrkeuang, N ac@AA&ia Kal To atTréppENTO, N UTTOAOYIOTIKA UTTOOOW Kal N NXAVIKA NABnon
(Kamaruddin & Ravi, 2021).

Neoetwork Datas
Security ; Acquinition
Social
[ Notworking L Data
—— Proprocessing
l Visual Media }-‘— . N
’ -»{ Dt ]
— - Storage
Sonsor Data =
l Data l-‘——{ Datas Domains '1'_ —P{ Management }_
. x =~ > Data
Analytics I
I Raotail }"— ’
Dawa
l Financo }-‘— Visualization
3 x (/ Big \)
e )— LEEy
- Infrastructure
[ NoSsQlu }—— [ Becu rlty J
Storage q Security A
I, NewSQL l.g__{ P st s ] [ = .'...d —--{ Date Privacy |
- 2 rivacy ———
Rolational
saL Data Integrity
[ Compute Machine
L BatchH | Infrastructure l‘ > Laarning ]
l Stream ¢ ¢ 1 l ¢
[ Lu':::::-“ l {R.lnforc.m.nl] suz::::;“u J Iur‘.up.rv-‘.dJ | Supervised ]

Ewkova 2 Big data mtux€g Twv umoSouwv.

Ta Big Data pmopouv va dnuioupynBoulv, va ammoBnkeutolv, va TIPOCTTEAACTOUV, va
uTToBANBOUV o€ eTTeCepyaaia, va diapoipacTouyv, va avaAubouv Kail va ATTEIKOVIOTOUV JE TTOAU

O1aPOPETIKOUG TPOTTOUG ATTO TIG TTAPADOCIOKES TEXVIKES DIaXEIPIONG DEDOUEVWV.

Ta Big Data mrpo€pyovTal atré TToAuGpIOuES TTNYEG, OTTWG POES KAIK, AlIoONTAPES, KOIVOXPNOTA
Bivteo, eTIXEIPNPATIKEG CUVOANAYEG KAl KOIVWVIKA OiKTUQ, OTTWG @aiveTal kai [ivaka 3 ka1 oTnv
Eikéva 3 (De Mauro et al., 2016a).
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Table 3 lNnyég¢ kai formats Twv Big Data.

Data type Data source Data format

Social Media Text Files
Website logs
Text Documents
Papers
Sensor data Port reading, serial data (text files)

Voice Recording WAV, MP3, etc.
Multimedia Audio ez Ne=Tq| (=g

Interactive Voice Response (IVR)

Camera Recording MP4, AVI, etc.
VI IERVIe (S0l Machine Dashboard Camera

System Camera
Sensor data Port reading, serial data (text files)
Network . :
Network logs Serial data (text files)

Device Software data CSV, XML, Excel, Image, and Text
Machine Data Measurement data CSV, Excel
Process data Text, Excel, Word

Geographic Information System (GIS)  Vector and Raster forms (including
Geospatial Data imagery) and Attribute Tables
Satellite

Big Data Classification

Data Sources Content Format Data Stores Data Staging Data Processing
|| web&socal | [ Stuctured — Documentoriented | [+ Cleaning | |—| Batch
_ [ somretractaea | || Column-oriented | [~| Nomalization | - —| Real Time
— Sensing | Unstructured | | Graphbased | | Transfom

~  Transactions - Key-value

— loT

Ewova 3 Katnyoptomoinon twyv Big data.
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1.2. Big data analytics

H avaAutiki Twv Big Data (Big data analytics) civai n eme€epyacia TepdoTiou OyKou
0edouévwy, OCUPTTEPIANGUBAVOUEVWY  TTOANWYVY  BIAQOPETIKWY  Kal  TTOAUTTAOKWYV  TUTTWV
oedopévwy, yia va avakaAuwel xpAoiueg TTAnpogopieg”” (insights), va evrotrioel potiBa
(patterns) kai va avamTugel cuoxetioelg (correlations). Ta Big data analytics éxouv
XpnoiyotroinBei ag di1d@opoug KAGdOUG Kal TOWEIG, OTTwG 10 10T, n BIOTTANPOPOPIKA, Ta £EUTTVO

OTTITIO, TO CUCTAUATA UYEIOVOUIKAG TTEPIBAAYNG K.ATT. (Gandomi & Haider, 2015).

To povtého diadikaoiag Twv Big data analytics ovopdadetan “KukAog {wn¢ Twv Big Data™” (life
cycle for Big Data) kai xwpiletal o€ TévTe BApATA: 1. aTOKTNON KaI €I0aywyn, 2. £§aywyr Kai
KaBApPIoPOG, 3. OAOKAAPWON KAl CUYKEVTPWOT, 4. JovTeAoTTOINON Kai 5. avdAuon Kal epunveia
(Selmy et al., 2024a) (BAéte eikOva 4).

Data management

Intergration, Aggregation,

Data Collection :
Repressentation

Data Cleaning/Filtering

Data analytics

Data Analytics. Modelling,
Predection

Data Interpretation,
Visualazation, Reporting

Eikéva 4 Big data analytics lifecycle.

Autd Ta TTévTe BApata xwpifovtal emTTAéOV 0€ OUO PEYAAEG UTTOKATNYOPIEG: Blaxeipion

oedouévwy (Data management) kair avédAuon dedouévwy (Data analytics).

21ov KUkAo Cwn¢ Twv Big Data 1o mpwto BrAPa &ekiva ue Tov kaBapiopd dedouévwy (Data
cleaning), TTou givai n S100IKACIA AVTIHETWTTIONG TwV EANITTWYV, NOISY KAl ACOUVETTWV OESOONEVWV
KAl 0T OUVEXEID N AVTIKATAOTOOT), TPpoTToTroinon A diaypa@r Twyv dedouévwy. ATTOTUXiEG O€
autd TO OTAdIO €XOUV WG ATTOTEAEOHA €TTOKOAOUBA UTTOAOYIOTIKA O@AAuaTa. Kartomiv, n
gvoTToinon, cuykévipwaon kal avatrapdoTtaon dedopévwy (Data integration, aggregation, and
representation) avagéperal oTnv evoTToinon Twv dedoPEévV O€ HIa eviaia aTToBrKn 0ed0OUEVWV
(unified data store). Ze ouvéxeia, 1o TpiTo AN amoTeAcital amd Tnv avdAuon dedouévwy, Tn
dovTteAotroinon kai T TTPOPAewn (Data analytics, modeling & prediction, avrticToixa),

ava@épovTal OTIG OTPATNYIKEG TTOU XPENOIYOTTOIOUVTAl YIa TNV avAAucn Kal Tnv €Eaywyn
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XPNOINWY oupttepaopaTwy amd Ta Big Data. TéAog, n otmrmikotroinon dedopévwy (Data

visualization)

avagEpeTal

otV TTapouciacn CNUAVTIKWY  TTANPOYOPILY  OE  YPAPIKA

TTAPACTAON TTOU ETTITPETTEI OTOUG UTTEUBUVOUG AfWng aTTOPACEWY VA TTAPaTNPACOUV Kal va

EVTOTTIOOUV VEQ HOTIRa TTOU €ival onUAvVTIKA i atTalitouv TTPocoXn yia TV AWn ammopacewy i

TNV €€aywyn XpNoINwY CUUTTEPACUATWY (BAETTE €iIkdva 5) (Selmy et al., 2024a).

Data
Source

Data

*3 Collaction’

Data Storage
“"Database”, “File System"

i “Batch Pr‘oéessinq"

“Query Processing”,
"User Algorithm”
2 Int v g _ i Da‘fa
-a.m;,; _ ,9;?',;",: i\ Data Analytics, | Interpretation
V" Fitering V" Repeesentation /" Modeling, Prediction } ‘VM'MM”'
, - “Reporting"
T =
Data Repurposing,
5 Refectoring,
Data Management : Data Analytics

Eikéva 5 Big data analytics lifecycle (Selmy et al., 2024a).

1.3. XapaktnpioTika Big Data

1.3.1. Katnyopieg Twv Big Data

-.-Maﬁndyﬁcs

Application

Omtwg avagépaue kai otnv evotnTta 1.2., uttdpxouv TPEIG KUpIEG KaTnyopieg Big Data, autég

givar Ta dopnuéva Oedopéva, Ta Pn dounuéva Oedopéva Kal Ta nuI-dounuéva dedouéva

(structured data, unstructured data, and semi-structured data, avtiotoixa) (Chang & Wo L,

n.d.-a; Sola Peracaula et al., 2020a). Autd Trepiypd@ovtal wg €EAG:

EXOUV  TTEPIYPAPOPEVO  MPNAKOG  Kal

Structured data: Ta dopnuéva dedouéva avagépovtal ouviBwg oe dedopéva TTou
Hopor. Tétola  dedopéva  TrEpIAaBAvouv
oupBoAooceipég kal nuepounvieg. H tAciovétnTa Twv Data scientists kataAryel oT1o
oupTTEPpacua 6Tl auTh n KaTnyopia OedOUEVWY ATTOTEAET TTEPITTOU TO éva TETOPTO TWV
O1a0éoipwy  dedopévwy. Zuyxva amoBnkevoviar o€ pia Bdaon &edouévwy  Kal

onuIoupyoUvTal atmd Pnxavég r avbpwtroug. Ta structured data Tmou dnuioupyouvTal

10
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a1ré ToVv AvBpwTTo TTEPIAaBAvoUV dedopéva €10000u, OTTWGS TO GVOMA Kal N NAIKia Tou
arépou, dedopéva pong, KAIK, dedopéva KIVAOEWY Tou TTaixvidioU, evw Ta dounpéva
0edopéva TTou dnuioupyolvTal atrd pnxav tepidaupdvouy dedouéva alobntripwy
(dedopéva ouvdeong o€ dikTuakd TOTTO, domain data, internet sales) (Sola Peracaula
et al., 2020a).

o Unstructured data: Ta un dopnuéva dedouéva cival Ta dedouéva TTou dev UTTOPOUV
VO KOTNyopIoTToINBoUV O GUYKEKPIYEVO TUTTO. ZuvhBwg, Ta un dounuéva dedouéva
atroteAolv Ta Tpia TETapTa Twyv dedopévwy piag etmixeipnong. Ta unstructured data
MTTOpOUV va BpeBouv otroudnTroTe Kal dnuioupyoluvTal amd pnxavr R avBpwtro. Ta
oedouéva TTou dnuioupyouvTal atmd PNXaveég TTEPIAAUBAVOUV BOPUPOPIKESG EIKOVEG,
EMOTNHOVIKA dedouéva, €IKOVEG, Bivieo kal dedouéva aigdntripwy. Ta un dounuéva
oedopéva TTou dnuioupyouvTtal atmmd Tov advBpwTro TrepIAauBdavouy Keigevo og péoa
KOIVWVIKAG BIKTUWONG, 1I0TOTOTTOUG Kal KIVATA TNAépwva (Oussous et al., 2018).

e Semi-structured data: Ta nui-dounuéva dedopéva cival Ta Oedouéva TTOU OtV
MTTOPOUV va KaTnyoploTroinBouv o€ dopnuéva kal un dounuéva dedopéva. Autog o
TUTTOG OeBOPEVWV BEV CUNHOPPUIVETAI OUCIAOTIKA WE Mo oTaBepry avatrapdoTtaon,
aAAG pTTOpEi va TTepIéxel un ouvBeTeg TIWEG (Big Data: Definition, Characteristics, Life

Cycle, Applications, and Challenges - IOPscience, n.d.; Sola Peracaula et al., 2020b).

1.3.2. Baoikd xapaktnpioTIKa Twv Big Data

O kaBopPIoPOG KABOAIKWY KPITNPIWV YIa TOV TTPOCOIOPIoUO TwV XapaKTNPIoTIKWYV Twv Big Data
gival apkeTd OUOKOAOG £TTEION aTTAITOUV PIa AUon KAipakag (scalable solution), dedopévou OTi
n emAoyn yia Tn xprion mapdAAnAwv apxitektovikwy Big Data Bacifetal otnv aAAnAettidpaon
TWV TTEPIOPICPWYV aTTOd0O0NG, KOOTOUG KAl XPOVOU YyIa TNV atrd AKPo 0€ AKPO £TTEEEPyaaia Tou
ouotiuaTtog (Chang & Wo L, n.d.). Ta XapakTnpioTIKG Twv MPeEYOAwv OedOPEVWY TTOU

eMPRAANNOUV VEEC apXITEKTOVIKEG gival Ta €€NG: Volume, Velocity, Variety and Variability.

Ta T€00epa auTtd xapaktnpioTikd «V» Twv Big Data utrayopelouv Tov GUVOAIKO OXEDIQONO
evog ouotiuatog Big Data, pe atmmotéAeopa SIOQOPETIKEG APXITEKTOVIKEG CUOTNUATWY
0edopévwy i BIaQOPETIKES dlaTagelg dladikaoiwy KUkKAou (whg Twv Big Data yia tnv eTTiteugn
NG amrairouuevng amodotikéTnTag (Mivakag 4.) (Chang & Wo L, n.d. Abbasi, Sarker, Chiang,
et al., 2016 Abbasi, Sarker, & Chiang, 2016).
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AvoAuTikOTEPQ Ta 4 Vs TTEPIypAPOovTal WG EENG:

1.

Volume: O 6ykog eival n PETPNON TOU OUVOAIKOU peyéBoug Twv Oedouévwy. To
AiadikTuo Twv MpaypdTtwy (l1oT) éxel cuuBaAel oTnv TTapaywyr evog TEpACTIOU TTOGOU
0edouévwy, Kupiwg Adyw TNG avdamrTuéng kal aténong Tou apiBuoU Twv oUVOEDEUEVWV
smartphones, aicBnTApwv Kal AAAwWV CUoKeUWV. AUTO OUVOOEUTNKE aTTO TNV TaXEIa
avamTuén  Twv  TeEXVOAoyIwv  TTANPOQOPIKAG  Kal  emkoivwviwy  (ICTs),
oupTtrepIAauBavouévng NG TeEXVNTAG vonuoouvng (Al), n otroia £xel dIEUKOAUVEL TN
ouMoyn kai eTTeCepyacia OedOUEVWY O€ TTOANEG HOPQPEG, CUUTTEPIAAUBAVOUEVWV TWV
EYYPAPWY, TWV OUVOAQYwWV, TwV TIVAKWY Kal Twv apxeiwv. H Ttaxiutnta Twv
O0edopévwy, OTTWG EXOouUE avagépel, utTTepPaivel Ta dpia Tou vouou Tou Moore, Kal 0
OYKOG TNG TTapaywyng OedoUEVWV €XEl KATACTHOEI ATTapaitnTn TV €l0aYyWYnR VEWV
METPWV yia TNV ammoBrkeuon oedopévwy, ocuptrepIAaufavouévwy Twv exabytes,
zettabytes kai yottabytes (Seddon & Currie, 2017). EJdW utrdpxel yia olwirnpn
uTteBeon OTI PeyaAUTEPN agia TTPOKUTITEI ATTO TNV €TTECEPYATia TTEPICCOTEPWV
O0edopévwy. YTTapyxouv TTOAAD TTapadeiyhaTa autoU TOU @QAIVOUEVOU, YVWOTO WG
QAIVOUEVO OJIKTUOU, OTTOU Ta MOVTEAA Oedopévwy BeATivovTal PE PEYOAUTEPEG
Tood0TNTEG OedOMEVWY. MeydAo PEPOG TNG TTPOOdOU ATTO TN HUNXOVIKA HABnon
TIPOKUTITEI aTTO €KEIVES TIC TEXVIKEG TTOU eTTeCepydlovTal TTepioadTepa dedouéva. Qg
TTapAdEIyUa, N avayvwpion AVTIKEIJEVWY OE €IKOVECG BEATILWONKE onuavTiKa oTav o
apIBuég Twv €IKOVWYV TToU PTTopoucav va avoAuBouv augnibnke atmd xiIAiGddeg o€
EKOTOMMUPIO HEOW TNG XPAONG KAIakoUpevwy TexVIKwy (Chang & Wo L, n.d.-b).

Variety: O 6pog "moikiAia" XpnoIYoTIoIEiTal yIa va TTEPIYPAWYEl TNV QUEAVOPEVN
TTOIKINOJOP®Ia TWV TTNYWV TTapaywyng OedOUEVWY Kal TwV Hoppwy dedopévwy. H
eppavion Tou Web 3.0 €xer odnynoel otnv avamTugn Twv SIKTUAKWY TOTTWV Kal TwV
KOIVWVIKWV OIKTUWYV, Ta OTToia PE Tn OEIpd TOug €xouv TTapdyel Pia TTANBwpa
OIaQOPETIKWY TUTTWV Oedopévwy. AUTa TTePIAAPBAVOUV  NAEKTPOVIKGA UNVUUOTA,
evnuepwoels (RSS Feeds), pwTtoypagicg kail BivTeo TTou dnpooielovTal o€ TTAATYOPHES
KOIVWVIKWYV PECcwV OTTwG To Facebook ) o Twitter, ynvupata SMS, onuara GPS atmmé
smartphones, online TpaTelikéG OUVOAAAQYEG, OTO NAEKTPOVIKO €UTTOPIO KAl TO
NavePTTOPI0, KAl QWVNTIKA dedopéva og kévipa KARoewy. ‘Eva onuavtikd pépog Twyv
O  KPIOIJwV — TINywv  Twv  JeyaAwv  Oedopévwyv  gival  OXETIKA  VEo,
OUMTTEPIAOUBAVONEVWV TWV KIVNTWV CUCKEUWY TTOU TTAPAYOUV TEPAOTIEG TTOOOTNTEG
oedopévwy  TToU  ouvdiovTal PE TNV AVOPWTIIVA  CUUTTEPIPOPE  PEOW  TWV
OpAaCTNPIOTATWY KaI TWV TOTTOBECIWY TOUG i} TINYEG ICTOTOTTWY TTOU TTAPEXOUV dedoUEvVa
MEOW TNG oUVBEONG apXEiwv KaTtaypa@ng, powv, KAIK Kal OpAcEwWV KOIVWVIKWY HECWV.

EmtAéov, ol TUTTOI dedopéEVwv TTOU TTapAyovTal atrd Ta peydAa dedopéva eival
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3.

olagopeTikoi. Ta peydAa dedopéva TrepIAapBavouv dopnuéva dedouéva (TTiVOKEG,
EYYPOPEG), IN dopnuéva dedopEva (Keipevo Kal gwvn), nUI-dounuéva dedopéva (XML,
RSS feeds), kai dAa dedopéva TTou gival SUOKOAO va KATnyoplotroinBouv, OTTwg
oedopéva TTou TTpoépyovtal atrd AXo, Bivieo kal GAAeg ouokeuég(George et al., 2016).
Velocity: Ta peydAa dedopéva xapaktnpifovral atrd Tnv uwnAn Taxutnta TTapaywyng
oedopévwy. H taxutnTa gival éva PéTpo Tou puBpou pong dedopévwy. Ta dedouéva TTou
TTapAyovTal amd CUVOEDENEVEG OUOKEUEG Kal TOV I0TO QTAVOUV OTIG ETTIXEIPAOEIS O€
TPAYHMATIKO Xpovo (real-time). Auti n Taxutnta €xel PeydAn onuacia yia TG
EMXEIPAOEIS YIa TNV avAANWnN d1Ia@OpwV EVEPYEIWY TTOU TOUG ETTITPETTOUV va Eival TTIO
€UENIKTOI KOl VO ATTOKTIOOUV QVTOYWVIOTIKO TTAEOVEKTNHAO £VAVTI TWV AVTAYWVIOTWV.
Mapd 10 yeyovdg OTI OPICUEVESG ETTIXEIPHOEIG €XOUV AON EKUETOAAEUTEI T pEYAAQ
oedopéva (dedopéva click-streams) yia va TTPOCPEPOUV GTOUG TTEAATEG TOUG GUOTACEIG
ayopdg, ONUEPO Ol ETIXEIPNOEIS, MEOW TNG XPAONG TwV AVOAUTIKWY HEYAAWV
Oedouévwy, €xOuv Tn duvaTOTATA VA AVOAUOUV KOl va KATOVOOUV Ta Oedouéva o€
TIPAYHATIKO XPOVO, ETITPETTOVTAG TOUG VA AAPBAVOUV ATTOQACEIG O TTPAYHATIKO XPOVO
(Woerner & Wixom, 2015). ETTiong, va ava@Epoupe OTI O XPOVIKOI TTEPIOPICHOI yIa TV
eTTECEpyacia o€ TTPAYUATIKO XPOVO MTTOPEl va dnUIOUPYROOUV TNV avaykn yia
Kataveunuévn emmeéepyaaia, akoun kai Otav 1a OUVOAX SeBONEVWV gival OXETIKA MIKPA
- éva ogvapIoO TTOU TTapoucIAgeTal ouyxva oT1o Aladiktuo Twv TTpaypdatwy (loT) (Chang
& Wo L, n.d.-a).

Variability: H petapAntétnta avagépetal otnv Taxeia allayn g onuaciag, evw n
TroIKIAia TTepIAauBAvEl TNV TTOAUTTAOKOTNTA TWV CNUACIWY TTOU PTTOPEI va €XEl MIa
o0edopévn AéEn. MNa TTapadelypa, n onuacia hiag AéEng uTTopei va diagépel avaloya pe
TO TTAQIOI0O OTO OTI0I0  XPNOIUOTIOIEITAI.  ZUVETTWG, VIO aKPIB avaAuon Twv
ouvaioOnudaTwy, ol aAyopIBuoI TTPETTEI VA avayvwpifouv To auvaioBnua piag Aégng (i
TNV ouvaioOnuaTik TovikotnTa) AapBavovtag utréyn To ouvoAo Tou TTAaigiou (De
Mauro et al., 2016b).

H petaBAnToTNTa €ival éva EAa@PWG SIOPOPETIKO XAPAKTNPIOTIKO aTTO TOV OYKO, TV
TaxUTNTa Kai TNV TToIkIAia, dedopévou OTI avagépeTal o€ PiIa alkayry o€ €éva oUvoAo
0edopévwy Kal Ol 0TOo OUVOAO dedopévwy. AnAadr, N HETABANTOTNTA AvVAPEPETAl OE
oAayéc oec éva ouUvolo Oedopévwy, €ite oTov pubud pong Ooedopévwy, OTn
Mopori/doun f/kal otov Oyko, oI oTroieg emnpedlouv Tnv emegepyacia Tou. Ol
EMTTTWOEIG ITTOPE va TTeEpIAAPBAVOUV TNV avaykn avadiaudp@wong apXITEKTOVIKWY,
oleTTapuwy, emmegepyaciag/alyopiBuwy, ohokAnpwaong/ouvdeong i ammobrikeuong (Why
The 3V’s Are Not Sufficient To Describe Big Data | Datafloqg, n.d.).
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Table 4 >Uvown twv xapaktnpioTikwv Twv 4V’s (Fosso Wamba et al., 2015b; Sola Peracaula et al., 2020a).

Volume

The amount of data
created is huge

Description

compared with
standard data

resources

. Exabyte, Zettabyte,
Attribute

Yottabyte, etc.
Maximized data

. resource, higher
Driver .

solution, sensors,

scalable infrastructure

Tesco generates
more than 1.5 billion
new items of data
every month.
Wal-Mart's data
warehouse includes
Examples some- 25 pet:.slbytes
of information.
Dell initiated to
develop a database
that includes 1.5
million records related
with sales and

advertisements.

Velocity

Data are being
created very speedily,
at a progression that
never ends and at
which data is
converted into
perception
Batch, Near/Real time
streams
Enhanced linking
competitive benefit
pre-
calculated information

Amazon manages a

constant flow of new

products, suppliers,
customers, and

promotions without
compromising

promised delivery
dates.

Variety

Data capture from
various resources
like machines,
people, operations
both from outside
and inside the
company
Grade of structures
difficulties
Mobile, social
media, video,
genomics, Internet
of Things
Procter & Gamble,
created a group
consisting of more
than 100 analysts
from such functions
as operations,
supply chain, sales,
consumer research,
and marketing to
improve total
business
performance by
analyzing
interrelationships
among functional

areas.

Veracity

Quality and origin of
data

Reliability, totality,
integrity, uncertainty

Fee, requires
traceability and
explanation

eBay Inc. faced an
enormous data
replication problem,
with between 20- and
50-fold versions of
the same data
scattered throughout
its various data marts.
Later, eBay
developed developed
an internal website
(data hub) which
enables managers to
filter data replication.

1.3.3. Tutmo1 Av@Auong Twv Big Data

H avaAuon twv Big Data (Big Data analytics) Bacietal o€ TpeIg BaCiKEG KATNYOpPIES: Ta idla Ta
o0edopéva, TNV avaluon Tou e@apuoleTal oTta dedopéva Kal TNV TTapoudiacn  Twv
QTTOTEAECUATWY WE TPOTTIO TTOU VA ETITPETTEI TN dNMIOUPYia ETTIXEIPNHATIKAG agiag. Mevikd, €xel
avaTrTuyBei éva eupu @dopa pebodoloyiwy yia Tnv avdAuon Twyv Big Data kal Tnv e€aywyn
yvwong ammod TIG TEPAOTIEG TTOCOTNTEG OEOOUEVWY O TUVTOUO XPOVIKO didoTnua. AuTEG Ol
peBodoAoyieg €xouv xpnoidotroinBei yia Tn digpelivnon Kal TNV avaAuon TEPAoTIWV OYKWV

0edOPEVWY, HETOEU GAAWY EQAPUOYWY DEDOUEVWV, VIO TOV EVTOTTIONS OXETIKWY TTPOTUTTWYV Kal
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Kavovwy (Selmy et al., 2024b). Evi) opiopévol epeuvnTéEG €XOUV XPNOIKOTIOINCEI TEXVIKEG
avaAuong yia va POVTEAOTTOINOOUV TN CUMTTEPIPOPA Tou TTaPeABOVTOG Pe BAon 10TOPIKA
oedopéva i Trepypa@iky avadAuon (Oneto et al.,, 2018), AGAAol éxouv TTpoOoTTaBOROCEl va
TTPoBAEWouV To PEANOV avaAUOVTOG TPEXOVTA Kal IOTOPIKG dedopéva A va Bonbrioouv Toug
QVOAUTEG 0T AQWN  amo@AcEwyv  ASIOAOYWVTAG dPACTNPIOTNTEG TIOU OXETI(OVTAl ME

ETTIXEIPNHATIKOUG OTOXOUG.

H etaipeia epeuvwv Gartner katnyoplotrolei Ta €idn NG avédAuong Twv Big Data oe téooepig
OIAPOPETIKES KATNYOPIEG UE BACN TIG TTAPEXOMEVES TTANPOPOPIES, OTTWG PAIVETAI OTIG EIKOVEG 6

& 7 (Hardoon & Shmueli, 2013). AvaAuTIKGTEPA N KATNyopIOoTToinon €ival N €€AG.:

o Descriptive analytics: H Trepiypa@ikry avaAuTiky Bewpeital o atmAoUOTEPOS N
BaoikdTEPOG TUTTOG AVOAUTIKAG, ETTEION XPNOIMOTIOIEI OTATIOTIKEG PEBGdOUG yia Tnv
avadATnon Kal T ouvown I0TOPIKWY OEDOUEVWV YIA TNV EUPECT MOTIBWYV 1] XPACIHWY
mAnpogopiwy. Ooov apopd TNV akpiela Kai TNV atrdédoacn, oI aAyOpIBOI TTEPIYPAPIKAG
avaAuong €ival ol o QUOIKOI.

e Diagnostic analytics: H diayvwoTiKiy avaAuTIKr] avaAuegl I0TOpIKA dedouéva yia va
TTPOCBIOPICEl TNV QITIA CUYKEKPIMEVWYV YEYOVOTWY. ACXOAEITAI UE CUOXETIOEIG, OTTOU N
amod00 TNG ETTEKTEIVEI TN PACIKN TIEPIYPOAPIKI) QVOAUTIKN, €TeIdf Traipvel Ta
aTToTeEAETUATA TNG TTEPIYPAPIKAG avaAUTIKAG Kal waxvel BaBuTepa yia va Bpel TNV arTia.
O1 d1ayvwoTIKEG avaAuoelg gival TTI0 TTOAUTTAOKEG OTNV EKTEAECN KAl TTOPEXOUV TTIO
onpavTikéS TTAnpo@opics (Shi, 2022).

o Predictive analytics: H mpoyvwoTiki avaAuTikh e¢aptdral ammd tn xprion dedopévwv
TOU TTAPEABOVTOG yia va KatavoAoouue TI gival mOavoe va ouuBei oto PEAAOV,
Baoifduevn Kupiwg o€ oTaTIOTIKEG HEBOSOUG. Ta veupwvikd diktua (Neural Networks),
Ol unNxavég diavuoudaTwy uttooThApigng (Support Vector Machines - SVM), ta &évipa
aTTOQACEWY, N YPOUUIKA Kal n AoyloTik TTaAivopdunon, n ouadotroinon (clustering)
KAl Ol KAVOVEG CUOXETIONG eival UEPIKEG aATTO TIG TTIO ONUOQIALIC TTPOCEYYIOEIG
TIPOYVWOTIKNAG PovTeAoTroinong. EkTég amd autég TIG PHEBOBOUG, OI TEXVIKEG QUTEG
TIPETTEl VA AVOTITUEOUV VEEG OTATIOTIKEG HEBOBOUG yia peydAa dedouéva, Ta oTToia gival
eCAIPETIKA  €TEPOYEVA PE OuOOowpeuon Bopufou, weud CUOXETION KAl Tuxaia
opoloyévela (noise accumulation, spurious correlation, and incidental homogeneity,
avrtioToixa) (EP Lim, 2013; Selmy et al., 2024a).

e Prescriptive analytics: H rpodiaypa@ikr) avaAuon kaBopilel Tov TPOTIO €TTNPEACOU
MEANOVTIKWV yeyovoTwy. Mia otatioTikly YéBodog XpnaoiyoTroigital yia Tn dnuioupyia
TpoTdoewv (recommendations) kal TN Ayn amoQAcewyV PE BACN Ta UTTOAOYIOTIKA
OTTOTEAEOHATA TWV OAYOPIOUIKWY HovTEAWV. Tlapéxoviag XPACIUES TTANPOYOPIES

(insights) yia 1o 11 putTopei va cuppei yia va augnBei n mBavétnTa £vog €TTIBUPNTOU
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atroteAéopatog. O1 TEXVIKEG auTéG PBacifovial € OTPATNYIKEG WNXAVIKAG PABNoNng
(machine learning) yia Tnv €Upeon poTiBwv o€ peydAa olvola dedouévwy (huge
databases)(Selmy et al., 2024c; Sun et al., 2017).

AUTEG 01 TEXVIKEG avaAuong JTTopoUV Va XpNnoipoTToinBouv EexwpioTd | o ocuvduacoud. H
predictive analytics ptropei va xpnoipotroin®ei piv atmd Tnv TEPIYPAPIKN) avaAuon yia Tnv
QvATITUEN OTATIOTIKWYVY JOVTEAWY TTOU OTN GUVEXEIT TTPORAETTOUV JEAAOVTIKEG BUVATOTNTEG.
H Ttepiypa@iky avdAuon emmekTeivel TNV TTPOYVWOTIKY avAaAuan TTpoBAETTOVTOG T
atroteAéopata mlavwy oevapiwv (Harfoush, 2021).

4 types of Data Analytics What is the data telling you?

Value Descriptive: What’s happening in my business?

*  Comprehensive, accurate and live data
+  Effective visualisation

Prescriptive Diagnostic: Why is it happening?

Ability to drill down to the root-cause
Ability to isolate all confounding infarmation

Predictive

Predictive: What's likely to happen?

*  Business strategies have remained fairly consistent over time

Diagnostic *  Historical patterns being used to predict specific outcomes
using algorithms

*  Decisions are automated using algorithms and technology

Prescriptive: What do I need to do?

Descriptive *  Recommended actions and strategies based on champion /
challenger testing strategy outcomes

+  Applying advanced analytical technigues to make specific
recommendations

Complexity ‘O Principa

www.principa.co.za

Ewova 6 Tumot Big data analytics types pe Baon ti¢ mAnpoopies twv dedousvwy (Selmy et al., 2024a).

Data sources Data platforms Actionable insights
Reference data Viwualsanon from b.g data and
) analytics
Daota
Meta data Mning

DATA
ANALYSIS p—
Rl
=

Seruttieed daty Peroralsing

wastructured data forecantvrg

Be 3@

Ewova 7 Anewikovion oAwv Bnudtwy tou kUkAou {wri¢ twv Big Data.
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1.4. EQapuoyég Twv Big Data

O1 epappoyég Twv Big Data (Big data applications) putropouv va xpnoigotroin8ouv o€ TToAAOUG

TOMEIG, OTTWG OTNV UYEia, OTNV OIKOVOUIQ, TIG ETTIXEIPAOCEIG, OTO ONUOCIo TOUER, OTNV Blounxavia

Ka. MNa mapddeiypya va avagépoupe TNV PEAETN Tou IvoTitouto McKinsey TTou YEAETNOE TIG

duvaToTNTEG TNG £Qapuoyns Twv Big Data oe mévre diagopeTikoug Toueic (Big Data: The next

Frontier for Innovation, Competition, and Productivity, 2011):

Yyeia: mpoypduuara utrooTthpigng Ploiatpikwy epsuvwy  (bioinformatics, clinical
informatics, imaging informatics) (Luo et al., 2016). ATTOTEAEOUATIKOTEPN TWV TTOPWV
UVEIOVOMIKNAG TTEPIBOAYNG, o1 dladikacieg KAIVIKAG TTePiBaAWng, o oOXeDIAONOG
UTTNPECIWY, N TTAPOXN Kal N agloAdynon Twv AEITOUPYIWY UYEIOVOUIKAG TTEPIBaAWNG
gival amopaitnTeg yia €va KAAAQ AEITOUPYIKO OUCTNUA UYEIOVOMIKNAG TTEPIBaAWNG.
BeAtiwon tng dnuooiag vyeiag (Chao et al., 2023; Sisodia & Jindal, 2021) Npodyouv Tnv
uyeia Twv acBevwyv, evioXUOUV TNV IATPIKA, MEIWVOUV TO KOOTOG Kal BEATIWVOUV ThV
agia ka1 TV TToIATNTA TNG UYEIOVOWIKNG TTEPiIBaAyNG (Asri et al., 2015).

1I81IwTIK6 TOpPEQ: Onuioupyia dlopdvelag PEoW TTPOORACINWY OXETIKG Oedopéva,
avakaAuyn avaykwyv, BeAtiwan Twv emdooewy, TTpogapuoyr dpAcewY Yia KATAANAa
TTPOIOVTA KAl UTTNPETIES, ANWN ATTOQPACEWY HE QUTOPATOTTOINKEVA CUCTHAKATA YIa TN
Meiwon KIvOUvwy, KAIVOTOUIa O€ vEQ TTPOIOVTA KAl UTTNPECIiES (Aggarwal, 1 C.E.; Al-Sai &
Abualigah, 2017; Fredriksson et al., 2017)

Eptrépio: avdAuon cuptrepipopds oTo KATAoTNHA, TTOIKIAIG Kal TINEG BEATIOTOTTOINON,
oXe0I00POG TOTTOBETNONG TTPOIOVTWY, BeATiwon amdédoong, BEATIOTOTIOINCN EI0POWV
epyaaciag, diavoun kal BEATIOTOTTOINON TNG £EQOBIACTIKAG, DIAdIKTUAKES ayopég (Bhadani
& Jothimani, 1 C.E.; Nath & Agnihotri, 2022; “RESHAPING THE FUTURE OF RETAIL MARKETING
THROUGH ‘BIG DATA’: A REVIEW FROM 2009 TO 2022,” 2022)

Biopnyavia: BeAtiwon tng mTPOBAewns Tng ¢Atnong (Davis et al.,, 2012), g
TTPOOPOPAG OxXedlaouog NG aAucidag, UTTOOTAPIEN TTWAACEWY, AVOTITUYHEVN
Tapaywyn Aeimoupyieg (Wang et al.,, 2022), epapuoyég Big Data Baociopéveg o€
avalntoeig oto diadiktuo (Azeem et al., 2022; Davis et al., 2012; O’'Donovan et al.,
2015)

Mpoowikd dedopéva Béong: £Eutrvn dpouoAdynon (Lu et al., 2021), yewypa@ikn
oToXeuon OdIaPAUIoN A AVTATIOKPION O€ KOTAOTAOEIS €KTAKTNG AVAYKNG, QOTIKOG
OoXeOIOONOG, VEEG ETTIXEIPNMOTIKA povTEAa (Alshawish et al., 2016; Ang & Seng, 2016;
Lee & Kang, 2015).

Omtwg avagépape Tapatrdvw, uTTdpyxouv didgopol TouEig TTou n avaiuon Twy Big Data utropei

va TTPOCPEPEI KAIVOTOPEG AUCEIG KAl VO dNUIOUPYROEl VEEG EUKAIPIEG. ETTITTA OV avadeIKvUETal
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600 TOAUTIUN  €ival n avdAuon Big Data mpokeiyévou va OTTOKTACOUME QSIOTTIOTEG
TTANPOPoOpPieg. AUTO aTTOBEIKVUETAI KOl ATTO TNV SUVAUIKA TTOU €XEI Kal N ayopd Twv Big Data o€
Taykdopio emiTedo.  AUTEG Ol TTANPOQOPIEG EMITPETTOUV  OTOUG UTTEUBuUvoug ARWng
amo@Acewv va Aaupdavouv opBdoTepeG ATTOPAOCEIG, VO BEATILWVOUV TIG TTONITIKEG Kl TIG
OTPATNYIKEG TOUG, VA MEYIOTOTTOIOUV T KEPDN KAl ATTOKTOUV dIATNPMAOCIYO AVTAYWVIOTIKO
TAcovEKTNUA (sustainable competitive advantage), BAéTTe eikdveg 8 & 9 (Erevelles et al., 2016;
J. Z. Zhang et al., 2021).

;e O« 7 - ™~ P E——
& (f: ﬁsuim A Structured Data| Dynamic Product
Capability -
% E /Eh /ik } Semi-structured Consumer -, gustalrﬁ?le
b - 1 Insights ] Price ompetitive
Data
JA(E\m;l\n?% Advantage
i\ Unstructured Adaptive
AR Data Capability Place
—
Big Data Promotion
- - —
Physical Capital ]
Resources Ignorance Value Creation
Human Capital
Resources Creative intensity
Organizational
Capital Resources Resource Characteristics

Firm’s Resources

Ewkova 8 Mia Sswpnaon tou avtiktumou Twv Big Data oto avtaywVvioTiko AgovekTnua e Baon touc mopouc (Erevelles et al.,
2016).

Big data analytics Big data, cloud computing and Business forecasting
concepts lol and decision-making

Y

Application areas:

Stock Market

1.
+ 2. Marketing
ML and deep 3. Supply chain
learning ] Management
4. Hiring and talent

acquisition
5. Firm Operational
strategies

Ewova 9 Ta Big Data analytics eivatr anapaitnta yia tnv eniluon npoBAnudtTwy, emyelpnUatikwy rnpoBAEYewv kot Anyng
aropacewv (). Z. Zhang et al., 2021).
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EmmpooBétwg, n avaAuon Twv Big Data €xel em@épel TV dnuioupyia VEWV ETTIXEIPNHATIKWY
MOVTéEAWYV, OTTWG N “vouiouaToTToinon” Tng agiag Twv dedopévwy (data value monetization) kai
TN METOUOPPWAN TWV ETTIXEIPACEWV. ZTNV TTPAYUATIKOTNTA, Ol Opyaviouoi aglotroiolv Ta Big
Data avaloya pe 10 €miTTedo ~"WPIMOTNTAG " Toug. KaBwg oI ETTIXEIPATEIS avaTITUGOOVTAl KAl
wpIpadouy, utropouv 6xi uévo va Baaifovral oTnv avaAluon Twv Big Data o€ mpayuaTikéd xpoévo
yia Tn PeATIOTOTTOINGN OTPATNYIKWY Kal 81adIkaciwy, GAAG PTTOpoUvV va TTPOXWPoouUV
Tapatrépa, aflommoiwvTtag Tnv aia Twv Big Data. Ztn ouvéxela, ummopouv va eaTIGo0OUV TIG
TTPOCTIABEIEG TOUG OXI JOVO OTN BEATIWON TWV UTTNPEECIWY KAl TWV TTPOIOVTWY TOUG, aAAG Kal
oTnVv avaTtuén Tou oikoouaoThuaTég Toug (Benjelloun et al., 2015). EmitTAéov, n e@apuoyn Twv
Big Data cuuBdaAAel oTov €UTTAOUTICNO BIAPOPWY ETTICTNHOVIKWY TTESIWY, ETTPETTOVTAG TNV
TTponyupévn ouvBeTn avaAuon o€ TTOAATTAEG TTNYES TTAnpoopiwy (Rodriguez-Mazahua et al.,
2016).

TéNoG, n TTOPTA €ival akOUn avoIXTh via épeuva o€ TTOAOUG ToueiG (ETTIOTANESG, MAPKETIVYK,
Business intelligence ka. ) yia Tn BEATIWON Twv XAPAKTNPIOTIKWY KAl TWV dUVOTOTATWY TWV
epapuoywyv Twv Big Data (BA. eikbéva 10) aAlAG kal Twv dla@opwv KIvouvwy (Ac@aAsia Kal
amoppnTo, AKEPaIOTNTA, EPTTIOTEUTIKOTNTA) TTOU PTTOPOUYV VA TTPOKUYWOUV aTTo TNV Xprion Toug
(Mathur & Gupta, 2020; Mishra et al., 2015).

Marketing

<>

INTEGRATED DATA WAREHOUSE ‘ =

Applications

-
S
¥ w atd
o .
L Business
images 3. - Inteliigence

e TERADATA DATABASE —

udio | oA

and Visual Data
Mining

M.y:ihmo —
Logs I)?rigﬁzg INTEGRATED DISCOVERY L2
r PLATFORM

HORTONWORKS
HADOOP.

Languages

TERADATA ASTER DATABASE
ANALYTC
lii g TOOLS & AFPS

Ewova 10 Egapuoyeg twv Big Data (Mohanty et al., n.d.).

Math
and Stats
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KE®ANAIO 2°

2. Big Data application in international marketing

2.1. H xpnon Twv Big Data 010 HAPKETIVYK: EI0QyWYRA

H Ttpéxouoca OekaeTia dlavuel pio @ACN OTABIOKAG OCUYXWVEUONG TNG TEXVNTAG KAl TNG
avBpwTrivng vonuoouvng. H epedavion tng Biopnyxaviog 4.0 €xel aAAGEel TTARpwG Ta
aTTaITOUPEVA OUVOA OEEIOTATWY TOU €PYATIKOU OUVAUIKOU Otf OAA OXEDOV Ta 1EPOPXIKG
etTitreda. AuTo, Ye Tn oeIpd Tou, €0g0e Ta BepéANia yia uia Biounxavia 5.0 61Tou n pOUTTOTIKA
BonBeia kal To avOpwTTIvo £pyaTikd OUVAUIKO CUVEPYALOVTAl O€ ATTPOCKOTITN OUVEPYEIQ JE TO
QvOPWTTIVO OTOIXEIO VA ETTIKEVTPWVETAI WG TO «KEVTPO Tou oUMTTavToS» (BA. €ikova 12). Evw n
évvoia NG Biounxaviag 5.0 aoyxoAcital pe Tnv €faTOMiKEUGN KOl Tn OUVEPYEIQ METAEU
avOpWITIVNG Kal PNXOVIKAG €pyaciag, n €mmoxn g Biounxaviag 6.0 Ba civalr n emoxn Twv
QVAVEWOCIPWY TTNYWV EVEPYEIOG, TNG TTANPOUG aveCapTNOiag Twv UNXavwy, Tng dIammAavnTIKAG
OUAAOYAG KAl KATAOKEUNG TTOPWY, TNG KATOOKEUAG EVAEPIWY TTAATQOPHWY, TWV AVOTOMIKWY
BeATiwoewv kal Tou KBavTikou eAéyxou (Duggal et al., 2022). Evw n Biounxavia 4.0 siorjyaye
N Xprnon £EUTTvV Kal ouvOEdEUEVWV TEXVOAOYIWYV Yia TN JEiwaon Tou Xpodvou TTapaywyngs. H
Biounxavia 4.0 Baciletar o€ peydAo Babud otnv aTTOTEAECHATIKI XPAON TWV Wn@IOKWY
Texvohoyiwv (Big Data kai Al ka.) yia Tnv evioxuon Tng emixeipnuatikng amodoong (Gupta et
al., 2021a). H Biounxavia 4.0 divel 1B1aitepn wONoN kai divel £UPacn o€ autoug TOUG TOMEIG
OTTOU OI A&ITOUPYIEG TWwV ETTIXEIPNOEWY Ba PTTOPOUCAV va €UBUYPAPMIOTOUV KAAUTEPD ME
TeEWvoAoyieg OTwg yia TTapddeiyua, 1o loT (Internet of Things), uttoAoyioTIKO vEQOG (cloud
computing), Big Data analytics k.A11. (Khanzode et al., 2021). H éA\euon Tng TnG Biopnxaviog
4.0 eixe etriong, BaBU AvTIKTUTTIO OTIG OTPATNYIKEG MAPKETIVYK TwV €TTIXEIPrioewV. Eva T€T010
mapadeiypa gival n avédAuon Big Data (Big Data Analytics - BDA), n otroia emTpéTTel o€ yia
eMXeipnoN va BEATIWOEI TIG TIPOKTIKEG PAPKETIVYK TTOU €QAPUOLEl OTTWG QaiveTal oxnuUaTiké

otnv €ikéva 11 (Mukhopadhyay et al., 2024).

AvrioToixa, n évvoia Tng Biounxaviag 6.0 mrepidauBdavel TTpooapuoyEg Kal eEEAIEEIC o€ GAOUG
oxedOV Toug ToEiG. Mpokeipévou va UTTAPEEI PIa EVTATIKA KATNyopIOTToINKéVN avaAuan, ol
e€ehieig €xouv opadoTtroinBei o€ 4 KUPIOUG TOWUEIG: POUTTOTIKA QUTOPATOTIOINCN, KOIVWYVIa Kal

TTONITIKA Kal, TEAOG, eupung kaTaokeur| (BA. eikéveg 12 & 13) (Duggal et al., 2022).
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= Blg Data Analﬂytlcs and Classical Mairketing Analytici

~ BDA CMA
Understand
Faster, Better Make Processes
Decision Making More Efficient Custog::e:}eeds Detect Risks

New Production &
Services

Ewova 11 O avrtiktunoc Twv Big Data o€ cuvSUQOUO UE TO KAXOOLKO UAPKETLVYK YLo TNV BEATIWON TWV MPAKTIKWVY UXPKETLVYK
mou epapuolel n enyeipnon (Saidali et al., 2019).

H Biopnxavia 6.0 ocuvdudlel Tnv avBpwtrivn vonuoauvn, Tnv TexvnTr vonuoaouvn (Artificial
Intelligence) , Tnv evépyeia Tou uttoAoyIoTIKOU véQoug, Ta Big Data tmou epydlovral atmd
AvBpwTro Kal POUTIOT, TNV KPaAVTIKN TTANpo@opikA K.ATT. [Mpdkemal yia 10 apdAyapa mng
BiwoipdéTNTAG, TWV OTOXWV KATA TNG EUBPAUCTOTNTAG KAl TNG YNPIOTTOINONG TTou Ba YTTopoUcEe
va Bonbnoel onuavtikd 1O 10TPIKG CUCTNPO Kal TIG Plounxavieg Trapaywyns. Auti n
ETTAVACTOON ETTIKEVIPWVETAI OTNV TTAPOXH| EIKOVIKOTTOINKEVNG QVTI-EUAAWTNG TTOPAYWYNG Kal
avTI-eUGAWTWYV uTTNPeoiwy (anti-fragile manufacturing and anti-fragile services) mou eoTialouv
OTO TTEAATOKEVTPIKO NOOG, OTIG UTTEP-OUVOEDEPEVEG Blounxavieg pe real - time aAucida
€@odIaopoU, auTopaToTIoINKEVN €UENIgia, €owTEPIKA OiKTUO agiag OTToU o1 KATAAANAEG
OAANAETTIOPACEIG EVTOG TOU OpYyavIOUOU 1 €KTOG O€ diId@opa £0vn Kal Toug SIoIKNTIKOUG TOMEIG
Toug. AUTA n eTTavdoTacn Ba dwoel WBNon oTnV KBavTIKA TTANPOYOPIK YIa TNV ETTIAUCH TWV
TTOAUTTAOKWY KAl KOAOOOIQIWY HAIKWY OAYOPIBUWY TwWV CNUEPIVWOV HOVTEAWV TEXVIKAG

VONMOOUVNG KAl TWV TEXVIKWY PMNXAVIKAG HABnang kail Ba avoitel Tnv TTépTa Twv duvaToTATWYV
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yla véoug OAyopiBUOUG TTPOYPOUMATIONOU KOl TEXVIKAG vonuoouvng, KaBioTwvtag Tnv

avBpwTmivn epyaacia o TpoaiTr Kal TTPakTIKr (Chourasia et al., 2022).

(0] i}
Amalgamation
Vision
* Industry 1.0
* Industry 2.0

* Industry 3.0

Industry 4.0
Mass Customization
Modularity
Additive Manufacturing
3D printing
Real Time capability
Digitalization
Cyber-physical —system
Automation
Robotization

Industry 5.0
Smart Manufacturing
Personal Customization
Service Orientated
Virtualization
Human Robot co working
Artificial Intelligent
Datafication
Mobilization
Diversification
Bio Economy
Sustainability

FUTURE

Ewova 12 H riopeia aro Industry 1.0 o€ Industry 6.0 (Chourasia et al., 2022)

Rugmented and

Virtual Reality m

Big Data

Internet of Things

Hﬁ
B =
- ~a h Additive Manufacturing
s

Industry 6.0
Product Personalization
Automatic robotic industry
controlled by Quantum Radar
Customer Driven
Virtualized
Anti-fragile Manufacturing
Digital Twins
Dynamic Supply chain
Dynamic inter & intra connectivity
across Organizations
System Integration
Service dominant logic
Green Sustainability

TIME HORIZON
FUTURURISTIC
IDEA

Artificial Intelligence (AI)

Logistics 4.0 ’ s
A}
/ \
| Industry X I @_ Autonomous Robots
Cloud Computing - \ Challenges p
\ /
Digital transformation ﬁ e - - - w Smart Factories

Cybersecurity I:I @ VM simulation

System Integration

Ewkova 13 Baotkeg texvodoyieg yia tn uetaBaon amo tn Blounyavia 4.0 atn Bounyavia 6.0 (Chourasia et al., 2022)
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ATIO TNV TTAEUpd TOU MAPKETIVYK, TO MdApkeTivyk 5.0, € opiopou, €ival n e@apuoyr Tng
avlpwITIVNG HiPNoNG TeXVoAoyieg yia Tn dnuioupyia, Tnv €TTIKOIVWVIA, TNV TTapddoon Kail Tnv
evioxuon g adiog oe 6An Tn diadpopr Tou TTEAATN. ‘Eva amd ta Kkpioipa BE€para Tou
MapkeTivyk 5.0 gival autd TToU atTokaAoUpe «next tech», TO OTTOIO €ival PO OPAdA TEXVOAOYIWV
TTOU £X0UV WG OTOXO VA YINNBoUV TIg dUVATOTNTEG TWV AvOPWTTIVWV aloBnioewv. MNeplAapBavel
Al, NLP, ai08nTipeg, poutroTikr, eTraugnuévn Tpayuatikétnta (AR), €IKOVIK TTpayuaTIKOTNTA
(VR), 10 loT kai 1o blockchain. ‘Evag cuvduaoudg autwy Twv TEXVOAoyIwv gival n Bacn Tou
MapkeTivyk 5.0. 21NV oucia, To MdapkeTivyk 5.0. atroTeAeital amd Tpia BepeAudn CUCTATIKA:
predictive marketing, contextual marketing, and augmented marketing. ANG autd Ta Tpia
ouoTaTik& PBaocifovral o dUo peyAAeg katnyopieg 1o data-driven marketing kai 10 agile
marketing (BA. eikéva 14) (Kotler et al., 2021a). To TTapdv KeQAAQIO HEAETAEI TNV XPNOINOTNTA
Twv Big Data oto data-driven marketing kai eTTouevo ke@AaAaio, kepdaAaio 3, YeAeTdel To agile

marketing.

Data-driven
marketing

v

Predictive
marketing

Contextual Augmented
marketing marketing

Agile
marketing

Ewkova 14 Ta mévte ouotatika tou Marketing 5.0 ortwc ta opilet o P. Kotler (Kotler et al., 2021a)
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2TV €TTOXA MAG, O1 ETMIXEIPAOEIG TTPETTEI va aglotroijoouv Ta big data kai tnv TeXVNTA
vonpoouvn yia va aTToKTHOOUV YVWOEIG OXETIKA YE TIG TTPOTIMACEIG, TN CUUTTEPIPOPA KAl TO
Tagidl Twv TTEAaTWV. MepvwvTag AoImmov oTnv £1Toxr Tou MdapkeTivyk 6.0 o1 eTaipeieg uloBeTOUV
Tpooeyyioelg omnichannel yia va ouvavtioouv Toug TreAATEG OTTOU KI av  BpiokovTal,
TTAPEXOVTOG WA eviaia Kal eEATOUIKEUPEVN euTeipia o€ OAa Ta online kai offline kavdAia
(phygital) (Vetrivel et al., 2024). EmimrAéov, n dvodog TG KOIVWVIKAG €uBUvNG Kal Tou NBIKou
KAaTtavaAwTIoPoU gival évag AAAOG BACIKOG TTaPAYOVTAG TNG TTEAATOKEVTPIKAG apIoTEIOG OTnV
emmoxn Tou MdpkeTivyk 6.0. (R. Khan et al., n.d.). O1 TeAGTEG €KTIHOUV OAO Kal TTEPICTOTEPO TIG
MApKeg TTou emdeEIkvUOUV OEOopeucn yia Biwoiudtnta, KOIVWwVIKA OIKaloouvn Kal nOIkEG
TTPAKTIKEG. O1 eTaIpEiEG TTPETTEI VO EUBUYPAPUIOOUV TIG OTPATNYIKEG MAPKETIVYK HE QUTEG TIG
agieg, EMKOIVWVWVTAG JE dlapavela TIC TTPOCTIABEIEG TOUG yIa TNV 0IKOOOUNON EUTTIOTOOUVNG
Kal a@ociwong METAtU Twv KOIVWVIKA guaicOnTotroiNuévwy KatavaAwTtwy. EmmmAéov, ol
eCehiteic otnv  Texvohoyia, OTTwG n  emaugnuévn TpaydaTikotTnTa (AR), n  €IKOVIKN
mpayudaTikoTnTa (VR) Kai 1o Aladiktuo Twv TTpaypdaTtwy (1oT), avadiapop@wvouv Tov TPOTIO JE
TOV OTI0I0 TTPOWBOUVTAl Ta TTPOIGVTA KAl Ol UTTNPECIEG. AUTEG OI TEXVOAOYIEG ETTITPETTOUV
KOONAWTIKEG KAl OIAOPACTIKEG EUTTEIPIEG TTOU WTTOPOUV va evioXUOOuv Tn OEOHEUON TWV
TEAQTWV Kal va dnuioupyroouv agéxaoTeg aAAnAemdpdoelg pe 10 brand. O opddeg
MAPKETIVYK TTPETTEI VO TTAPAKOAOUBOUV AUTEG TIG TEXVOAOYIKEG TACEIG KAl VA TIG EVOWNOTWVOUV
OTIG OTPATNYIKEG TOUG VIO VA TTOPAMEIVOUV avTaywvIoTIKoi oTo MdapkeTivyk 6.0 (Vetrivel et al.,
2024).

To MdpkeTivyk 6.0. 1] peTa-PAPKETIVYK (Mmetamarketing), KOAUTITEI pia O€Ipd OTTO OTPATNYIKEG
KQI TOKTIKEG TTOU ETTITPETTOUV OTIG ETAIPEIEG VA TTPOCPEPOUV KOBNAWTIKEG EUTTEIPIEG 0€ OAO TO
QPACHA TWV QUOIKWYV Kal Yn@iakwy héowv. MNa va emreuxOei autd, 1o MdapkeTivyk 6.0 BaaileTal
o€ d1apopa Bacikd OOUIKA OTOIXEIO TTOU opyavwvovTal o€ Tpia dIakpITd eTTiTreda. To TTPWTO
emiTedO, TO OTIOI0 XPNOIPEUEl WG BOeuéAio, TTEPIAAPPBAVEl TEXVOAOYIKOUG KATAAUTEG TTOU
ouvOUAlOUV PUOIKEG KAl YNPIAKES EPTTEIPIEG. AUTEG OI TEXVOAOYieG TTapéxouv TIG BACEIS yia TO
0eUTepo emmiTredo, TO OTToiI0 aTToTEAEITAl ATTO OUO OIOKPITA TTEPIBAAAOVTA: EKTETAMUEVEG
TTPAYHATIKOTNTEG (extended realities) kal €ikovikoUg xwpoug (metaverses). O eKTETAPEVES
TIPAYHATIKOTNTEG AvAPEPOVTAI € WNPIOKE ETTAUENUEVES QUOIKOUG XWPOUG, EVW Ol metaverses
€ival EIKOVIKOi KOOHOI TTOU TTPOCPEPOUV EPTTEIPIEG TTOU POIACOUV TTOAU PE TNV TTPAYHATIKA {Wwh.
TéNOG, TO TPITO KAl AvWTEPO ETTITTESO TTEPIAAUBAVEI TIG EPTTEIPIEG TTOU AVTIMETWTTICEI O TTEAATNG,
ol oTToieg xapakrtnpifovral amd TToAuaiodnTnpiokh eUTTAOKA (multisensory engagement) (1TTou
TepINaPBAvel Kal TIG TTEVTE AIOBNOEIG), XWPIKES (3D) WwnOIakES euTTEIpieS, Kal HAPKETIVYK WEoa
oe metaverses (Marketing 6.0: The Future Is Immersive - Philip Kotler, Hermawan Kartajaya,

Iwan Setiawan - BiBAia Google, n.d.).

24



Leveraging big data for agile strategy processes in international marketing

BAETTOVTOG TNV TTOPEIa TOU PJAPKETIVYK PEXPI KAl ONUEPA, PE TOV EpXOouo Tou Marketing 6.0., n
ouM\oyn va avaAuon Twv Big Data, oe cuvduaoud pe 1 ueBodoloyicg Tou agile marketing

gival emPBeBAnuéva (BA. eikdva 15).

MARKETING 1.0 PRODUCT

20 CUSTOMER

30 SUSTAINABILITY

DIGITAL

C
e

a0 AI-DRIVEN
6.0 IMMERSIVE

Ewkova 15 H €€€Aién tou uapketvyk amd Marketing 1.0 oe Marketing 3.0 (Marketing 6.0: The Future Is Immersive - Philip
Kotler, Hermawan Kartajaya, Iwan Setiawan - BiAia Google, n.d.).

Ta THAMOTA PMAPKETIVYK TTPOKEIMEVOU VA ATTOKTAOOUV TTEPIOOOTEPEG TTANPOPOPIES YIA TOUG
TTEAATEG TOUG, AoXOAOUVTal OAO Kal TTEPICCOTEPO WE TNV ““euTreipia Tou TEAATN”” (costumer
experience - CX). Ta Big Data yia pdapketivyk (Big Data Marketing — BDM) avTirTpoowTTevel
MIO e@appoyr TNG Baoikng Texvoloyiag Twv Big Data otov KAGSO Tou pApPKeTIVYK (BA. €ikéva
16) (Shaw et al., 2001). To BepéNio auTAG TNG TTPOCEYYIONG €ival N ATTOKTNON TTOAUTIMWY
TTANPOPOPIWY PECW TNG CUANOYAG, €€aywyng, opydvwaong kal digpeuvnong Twyv Big Data.
QoT1600, OTNV apXA AUTWV TWV BIadIKACIWY, £ival ONUAVTIKO VO ETTITPOTTEI OTOUG TTEAATEG VO
EUTTAOKOUV Kal va AAANAOETTIOPACOUV LE TIG ETTIXEIPACEIG HEOW TNG XPONG TWV TTPOIOVTWYV Kal
TWV Ut pEEeciwy Toug. Ta Big Data mmapéxouv onuavTiKEG TTANPOQOPIEG TTOU TTPOKUTITOUV aTTd
TOUG KOTAVOAWTEG HECW Twv dId@opwv  KavoAiwv Tpowdnong. Ta &edouéva autd
OlEUKOAUVOUV TNV TTANPECTEPN KATAVONON TWV XOAPAKTNPIOTIKWY TNG ayopds HIOG

OUYKEKPIPEVNG ETTIXEIPNONG 1 EVOG KAGOOU, evwy TTAPAAANAA TTOPEXOUV KPIOIPEG KATEUBUVOEIG
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yla

TNV QVATITUEN  ATTOTEAEOPOTIKWY  OTPATNYIKWY  MAPKETIVYK.  ZUvOUAOVTOG TOUG

TTPoavaQEPBEVTEG TTAPAYOVTEG, Eival duvaTtov va eTTITEUXDE pia TTIo OAOKANPWEVN KaTavonaon

NG ayopdg (Codignola, 2021).

Big Data

DEICE
Driven

marketing
insights

Marketing
analysis

Ewova 16 Suvbuaouog twv Big Data ko Marketing Analytics mapayou ypriowua business insights yia ti¢ enyewpnoeis (Saidali
etal., 2019).

MNa Tnv KaAUTePN KaTavénon Twy Big Data Marketing gival Baoiké va avaAUooupe Ta TEooepa

Baoika oToixeia Toug.:

1.

O o16X0¢ €ival n avamTudn £vOg aTTOTEAECHATIKOU £pyaAgiou yia TRV avdAuon
TNG ayopdg. £T0 TTAQICIO TWV TTEPIOPICUWY TTOU ETTIBAAAOUV TA OIKOVOMIKA KAl XPOVIKA
KOOTN, OTO NAPKETIVYK N aglotroinon Twv Big Data otnv £épeuva NG ayopdg eEuTTnPETEi
TNV UTTépBacn autoU Tou TTEPIOPICUOU. TNV TTPAYHATIKOTNTA, ATTO TN OTIYHI TTOU TA
oedopéva gival eupéwg dlaBéoiua Kal ol HEBodoI avaAuaong gival KOAG OPYAVWHEVEG, N
TTapadooiakr xenon Tng dciydaToAnwiag dedopévwy ayopds kaBioTatalr AlyoTepo
Kpioiun. O1id1o1 o1 KaTavaAwTES TTapExouV TaKTIKA £va oAokAnpwppévo edopua Big Data,
TToU TTapPEXETE ME TN Xpnon Oedouévwy oTTd €PAPHOYES KIVATWY TRAEQWVWY,
aioOnmpwy, KAIK o€ 10TéTOoTTOUG KOl GAAEG TTNYEG (Rappa, 2004). Mpokeiyévou va
ole¢ayouv akpifr] avdAuon Oedopévwyv, OI ETTIXEIPAOEIG TTPETTEl v GuvOudlouv
oedopéva dIkTUoU pe TToikiAa dedopéva TTou OXETICOVTAl PE TOUG KaTavaAwTéS. Katd
ouvéttela, evw Ta Big Data Marketing TTpoc@£pouv avekTiNTES YVWOEIG OXETIKA WE TIG

OTAOEIG, TIG ETMOUUIES KAl TIG TIPOTIUACEIG TWV KATAVOAWTWY, BIEUKOAUVOUV €TTIONG TV
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TTapaywyr TTPOIOVTWY HE yVWHPOVA TOV KATAVOAWTH, TO OTToi0 AVTIKATOTITPI(OUV
KOAUTEPA TIG AVAYKEG TWV KATOVAAWTWV.

2. EmrékTaon Tng €0Tiaong Tou MAPKETIVYK. H eoTiaon tou pdpkeTivyk (marketing
focus) petarotideTal ATTO TV TTPOOTITIKI) TOU KATAVOAWTH O€ €va TTI0 OAOKANPWHEVO
olkooUoTNUa {wng. MNa TTapddelyua, 1o JAPKETIVYK UTTOPET TTAEOV VA XPNOINEUCEl WG
epyaAgio yia tnv aAAnAetTidpacn pe Toug TTEAATEG avTi va AEITOUPYEl QTTAWG WG
EMYeEIPNUATIKO HovTéAo. Mapadeiyuatog xdpnv, n 16éa NG ouvdeong Twv BDM e
ouyxpova ¢nThpaTa OTIWG TO «KATaVOAWTIKO aioBnua» (consumer sentiment) ptropei
va BonBroel otn dnuioupyia PHAKPOXPOVIWY OXECEWV HE TOug TTEAATEG. XApn OTnv
OUuAAoyN BEBOPEVWV VIO TN CUUPTTEPIPOPE TWV KATAVAAWTWY TTou AauBdavovTal atrd Ta
Big Data, o KUKAOG ayopdg UTTOpPEI va OpIoTeEi KOAUTEPA, TA TTPOIGVTA UTTOPOUV Va
TOTTOBETNOOUV e HEYAAUTEPN COQPAVEIQ KAl N CUUTTEPIPOPA TWV KATAVAAWTWV va
TTPoBAe@Bei eukodTepa Kal akpiBéoTepa(Codignola, 2021).

3. ESiooppd1rnon TnG 1I0XU0G METASU ETTIXEIPACEWYV KAl KATavaAwTwyv. H éAcuan Twv
Big Data €xel au¢hoel Tn dUvaun Twv KATAVOAWTWY, OI OoTToiol TTAéov PolpddovTal
TTAPOUOIO ETTITTEDO ETTIPPONAG HE TIG ETTIXEIPAOEIG. AUTO KOBIOTA avaykaia Tnv oAoéva Kal
MO EVEPYN KAl OTTOTEAEOUATIKA CUMHETOXN TWV KOTAVOAWTWY O€ TTOAAEG BIadIKaTiEg
MAPKETIVYK (Amit & Zott, 2001). H evowudTtwon TNG CUPUETOXNS TWV KATAVOAWTWY OE
OpacTNPIOTNTEG KAl dIAdIKACIEG UAPKETIVYK UTTOPEI va eVIOXUOEI GNPAVTIKA TN QAN
Miag emmixeipnong. Tautdypova, PTTopEl va eTTNPEACEl TO KOOTOG TOU WAPKETIVYK. a
Tapadelypa, N TPO0d0G TNG TEXVOAOYIAG TWV TTANPOPOPIWY EXEI HETAPOPPUWOEI TNV
ETTIKOIVWVIO JAPKETIVYK. Katd ouvETTEIQ, O KATAVOAWTEG EUTTAEKOVTAI TTAEOV AuECa R
€UUECO OTNV KOTOOKEUN TOU TTEPIEXOMEVOU TNG ETTIKOIVWVIOG HAPKETIVYK KAl OTN
014600n Tou. O1 €geAiEIC QUTEG EXOUV PEIWOEI ONPAVTIKA TO KOOTOG TTOU OXETICETAI UE
TN dlaxeipion NG €mMIKOIVWVIAG PAPKETIVYK Péow media agencies kai MME K.0.k.
EvOeIkTIKO TTapAdelyua atroteAoUV OI TTAATQPOPUES KOIVWVIKNG OIKTUWONG, OTIWG TO
Instagram, 10 Facebook, 10 TikTok, Instagram K.d., Ol OTIOiEG OIEUKOAUVOUV TN
METATPOTT TNG TIPOQPOPIKAG ETTIKOIVWVIOG Twv KoTavaAwtwyv og dlaerpion. Ol
KATaVOAWTEG PTTOPOUV, OTAV TTPAYMOTIKOTNTA, VO AOKAOOUV GNPAVTIKA ETTIPPON OTN
dlaxeipion g papkag.

4. Agiotroinon Tng VEOg UTTEP-IKAVOTNTAG NAPKETIVYK «Evav TTpog évavy» (hyper one
— to - one marketing capacity). ZnuavTikr €ival n eUKOAia TTou TTapEXEl TO dIABIKTUO
yio TIG ETIXEIPACEIG VA OUYKEVTPWVOUV TEPACTIO OyKO OedOMEVWY  yIa  TOUG
KOTavaAWTEG. AuTO TTEPIAaUBAVEI TTANPOPOPIEG OXETIKA WE Tov BaBud TTpobuuiag evog
KATavaAwTr, KaBwg Kal 6£douEVA OXETIKA JE TOV KUKAO KaTavaAwaong f Tig d1adIKaaieg
K.0.K. Mg Tnv avdAuon Twv deBoUEVWV QUTWV, OI ETTIXEIPHOEIS UTTOPOUV VA avaTTTUEouV

BEATIOTEG OTPATNYIKEG MAPKETIVYK KAl va TIG OTOXEUOOUV OTnv ayopd (Afuah & Tucci,
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2001). H xprion Twv Big Data £¢dwoe Tn duvartdtnTa OTIG ETTIXEIPACEIS VA avalnTouV PE
MeEyaAUTEPN akpiBela Toug duvnTikoUg TTEAATEG Kal va SIOTTIOTWVOUV TO BaBud Tng
TPOBEOAG TOUG yia ayopd. ETTTAéov, Ol ETTIXEIPAOEIG YTTOPOUV VA AIOTTOINCOUV TIG
TTANPOPOPIES YIO TNV AVATITUEN HEAAOVTIKWV UTTNPECIWY 1 TTPOIOVTWY KAl TNV ETTITUXA
ETTIKOIVWVIO KAl TTPOWONGT TOUg, ETTITPETTOVTAG TNV TTPOCQPOPA UTTEP-ECATOUIKEUUEVWV
TTPOIOVTWY, UTTNPECIWVY KAl CUVOEDEUEVWV TTPOWBNTIKWY EVEPYEIWV OF UPIOTAUEVOUG

TTEAATEG.

2.1.1. Epappoyég Twv Big Data oto MdapkeTivyk

2.1.1.1. AvaAuon twv Big Data oto MGpKeTIVYK

H avdAuon twv Big Data eival évag topéag tTnG €mMOTAPNG Twv OEOOPEVWV TTOU €XEI TN
ouvatoTnTa va BEATIWOEI TIC OIKOVOMIKEG €TMOOCEIC Kal TIG €TMOOCEIC UAPKETIVYK MIOG
emyeipnong (Qaffas et al., 2023). H avdAuon Twv Big Data emtpémrel o€ yia emyeipnon va
evToTiel TIG TMIBAVES ATTEINEG KOl EUKQIpiEC TNG Kal va agloAoyei Tnv eueAiia Tng (performance
agility) (Barlette & Baillette, 2022).

H avdAuon Twv Big Data diadpapartifel KaBopIoTIKO POAO OTOV TOPED TOU JAPKETIVYK, OTTOU Ol
KATavaAWTEG Kal Ta TTPOIGVTA SladpapaTtiCouv onpavTikd poAo oTnv ETTITUXIO TNG ETTIXEIPNONG.
H amoédoaon Tou NAPKETIVYK UTTOPED va emmiTeuxBei péow g xpriong Twv Big Data (Buhalis &
Volchek, 2021). ATTO TOV EVTOTTIOHO TWV KATAVOAWTWY PEXPI TV KATAVONON TNG CUPTIEPIPOPAS
TOUG, TNV TTPOWBNOCN 0€ AUTOUG EEATOUIKEUNEVWY UNVUPATWY, TN OI0TAPNOT TWV KATAVOAWTWY
Kal Tov UTTOAOYIoNO TG atrdédoong Tng emmévduong, n Twv Big Data diadpauartifel onuavTikd
POAO (Ranjan & Foropon, 2021). O1 ETTIXEIPAOEIG UTTOPOUV Va ETTWPEANBOUV atTd TNV XPrRon Twv
Big Data avamTuooovtag JOVTEAD TTOU EVOWUATWYOUV TOUG avBPWITOUG, TNV TEXVOAOYia Kal
TN dloiknon. H goTiaon autwyv Twv PJovTéAwv Ba TTpETTEl va agopd Tnv TExVoAoyia, TN Afyn
aTmo@ACEWY, TNV NYECia Kal TNV TTPAKTIKA TNG emixeipnong (D Barton, 2012) (A McAfee, 2012).
O1 avaAuTikéG IKavaTnTEG TNG BDA gvioxUouv Thv atTrédoaon Kai TNV KOUATOUPA TG ETTIXEIPNONG,

avatTioooVTaG £T01 JOKPOTTPOBETHO avTaywVvioTIKO TTAeovEKTNMa (Munir et al., 2023).

2.1.1.2. Xprion Twv Big Data kai digital marketing

Ta Big Data €ival pia a1rd TIG TTI0 TTPONYUEVEG TEXVOAOYIES TTOU £XEI ETTITPEWEI OTIG ETTIXEIPATEIG
va yivouv “avwTepol TTAIKTEG ™ oTnV ayopd. AuTtd €xel onuavTikG AVTIKTUTIO OTOV TOPEX TOU
WNQIOKOU JAPKETIVYK. [Nponyouueveg HEAETEG €xouv AON KATADEIEEI OTI OTPATNYIKES WAPKETIVYK
kaBodnyoupeveg atd Big Data, mapoucidlouv aviaywvioTIKO TTAEOVEKTNMA (Rosario & Dias,

2023; Verma et al., 2021).
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Evi OAeg o1 emixeiprioeig mpooTraboloav va OTTOKOMIooUV o@EéAn atmd Ta dedouéva, Ol
WNOQIOKEG ETTIXEIPACEIG €ixav TO TTAEOVEKTNUA OTI ATAvV Ot B€0n va Kataypd@ouv Kal va
OUYKEVTPWVOUV TEPAOTIEG TTOOOTNTEG dedouévwy. Ta Big Data TTapéxel OTIG ETTIXEIPAOEIG TTOU
gival kaBodnyoupeveg ato Ta dedopéva (Data-driven companies), Thv eukaipia va aoXoAnBouv
ME ECATOMIKEUPEVO KAl TIPOCOAPUOCHUEVO YWNPIOKO PAPKETIVYK, YEYOVOG TTOU TOUG ETTITPETTEI TNV
avaTmTuén avtaywvioTikoU TTAeovekTApaTog. ETriong, n xprion wv Big Data &iadpapartilel
onpavTiké poAo oTnv avdAucon MoTiBwy, TACEWV Kal CUCXETIOEWV Ot éva PEYAAO OUVOAO
0edouévwy TTOU aQOpPOoUV TN CUUTTEPIPOPA Kal Tnv aAAnAemidpacn Twv avBpwtiwy. Ta
wnoeiakd amotuttwpata (digital footprints) mou agrivouv o1 katavaAwTtég o€ SIAPOPES
TAaTQOPUES eival TEpdoTia. H avdAuon auTtwyv Twv dedopuévwy TTITRETTEI TNV afloAdynon TnG
CUUTTEPIPOPAC TWV KATAVOAWTWY KAl TOV TTPOCdIoPIcUO NG TNoNG, N OTToia JE TN oEIpd TNG
odnyei oTNV AVATTTUEN TTPOCAPUAOCIKNWY OTPATNYIKWY JAPKETIVYK (Blazquez & Domenech, 2018).
H onuacia Twv Big Data aufdvetal kaBuwg o1 €TTIXEIPAOEIG ETTIOILUKOUV VA OTTOKTIOOUV EIKOVA
TWV TTEAATWY KAl TWV CUUTTEPIPOPWYV TOUG, 0dNYwWVTAS TN dnNUIoUPYIa yvwong UE OTOXO TNV

ETTTEUEN AVTAYWVIOTIKOU TTAcovekTAMATOG (Sumbal et al., 2017a) (Mukhopadhyay et al., 2024).

2.1.1.3. Big Data ka1 otéxeuon Twv KATAVOAWTWY

H kaAUTtepn katavonon Ttwv TeAatwv péow TnG Xprong Big Data emtpémer oToug
ETTAYYEAMOTIEG TOU PAPKETIVYK VO AaUBAVOUV OAEG TIG TTANPOYOPIEG TTOU ATTAITOUVTAI YIa TV
avarmTuén piag emruxnuévng STP avaAuong (Segmentation - Targeting - Positioning analysis),

KaBodnywvTag £T01 TN OUVOAIKA OTPATNYIKI WAPKETIVYK.

H avdAluon Ttwv Big Data mapéxel TTOAUTINEG TTANPOQPOPIEG OXETIKA PE TNV KATAVONON TWV
TTEAQTWYV, Ol OTTOIEG TOUG ETTITPETTOUV VA EVTOTTICOUV TOUG TTEAATEG TTOU Ba TTPOCEAKUCOUV Kal
Ba XpNOIKMOTTOINOOUV CUYKEKPIPEVO TTPOIGVTO A utinpeoie. Katd ouvéTtela, o1 opddeg
MAPKETIVYK gival o€ B€éon va BeATILWOOUV TNV TUNPOTOTTIOINON TNG ayopdg OTOXOU Kal va
atropuUyouv TOavég eMeipelgc TTou TTpoKUTITOUV a1rd o@dAuaTa. Katd ouvémeia, ol
ETTOYYEAMOTIEG TOU WAPKETIVYK gival o€ B€0n va OTOXEUOUV TOUG duvNTIKOUG TTEAATEG HE
MeyaAUTepn akpifela. O1 TexvoAoyieg yvwong Twv TTEAATWY BIEUKOAUVOUV TNV gvioxuon Tng
TOTT006TNONG TNG MAPKAG pE BAon TNV avAAuon TwV AVOYKWVY Kal TwWV TTPOCOOKIWY TwV
meAatwv (Hermans, n.d.). Auto emTPETTElI O€ PIA ETTIXEIPNOT VO TTPOCSIOPITE! TIG TTANPOYOPIES
TTOU TTPETTEl VO TTAPEXOVTAI TTPOKEIMEVOU va PETATPEWE! TA ATOUA OE TTEAATEG KAl VA TOUG
dilatnprRoel yakpotpdBeoua (customer loyalty). Zuvertwg, N avaAuon Twv Big Data cupBdaAAei
oTnv  avAamTuén  atmoTEAEOUATIKOTEPWY  OTPOTNYIKWY  PAPKETIVYK, 10iwg Tng STP

avaAuong(Camilleri, 2018).
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AkOun kai av pia STP avaAluon €@appoleTal Pe ETITUXIQ, OPICPEVOI ~'OTOXEUMEVOL™
KATAVOAWTEG EVOEXETAI VO PNV PETATPATIOUV O€ TTEAATEG. Z€ TETOIEG TTEPITITWOEIG, N avAAuon
Twv Big Data ptropei va BonBnoel Tig opddeg JAPKETIVYK OTNV €K VEOU OTOXEUON (re-targeting)
TWV KaTavoAwTwv(Lambrecht & Tucker, 2013). H re-targeting TakTiki €ival pia diadikaoia
MAPKETIVYK TTOU CUVETTAYETAI YEVIKA WE TN OTOXEUOT €vOG OTOUOU TTOU €XEl ETTIOKEPBEI Evav
IOTOTOTTO OAAG Bev £xel TTpayuatotroifoel ayopd. H TTPaKTIKY auTh epappodeTal ouvnBEéoTepa
OTOV TOMEQ TOU WNQIGKOU HAPKETIVYK [ TOU NAEKTPOVIKOU €uTTOpiou(Haubl & Trifts, 2000;
Johansson et al., 2017). [Mpdyuart, £évag uTTOWNQPIOG TTOU €XEI ETTIOKEPTEI  Wia 1 TTEPICOOTEPES
PopEG TO e-shop 1y To website piag eTTixeipnong xwpic va TTpofei o€ ayopd KATTOIOU TTPOIGVTOG
Il UTTNPECIAG, EKTIOETAI OTN CUVEXEI O€ EEATOUIKEUNEVN DIAPRMIOT TTOU AVADEIKVUEI TO TTPOIOV

f TNV uTinpecia TTou gpeuvouce apxikd ((Mercanti-Guérin, 2013).

ATo6 Tnv amown auth, n avdAuon Twv Big Data BonB& otov eviomoud Twv atéPwy TToU
xpelalovral re-targeting ka1 atn GUAAOYR TTANPOPOPIWY TTOU JTTOPOUV VA XPNOCIUoTToINBoUV yia
TNV TIPOCOpPHOYN €vOG €EaTOMIKEUPEVOU TTpowdNnTIKOU pnvuupatog. Autrp n diadikaacia
EMTUYXAVETAlI OuvnNBEoTEPa HMECOW TNG EICAYWYAS Twv cookies TrapakoAouBnong Trou
TTapéxovTal atrd To cuoTnua re-targeting Trou Bacifetal oe peydAa dedopéva yia Tn dnuioupyia
ANoTwv emmagwyv re-targeting (The Ultimate Guide to Amazon Retargeting Ads | Trellis, n.d.;

When Retargeting And Re-Marketing Become Re-Annoying, n.d.).

2.1.1.4. Big Data kai JAPKETIVYK TTEPIEXOMEVOU

21NV Ynolakn €moxn, To JAPKETIVYK one-to-one 1 To PAPKETIVYK Baciouévo ota dedouéva
(data-based marketing) BacifeTal oTnV CATONIKEUON TWV UNVUUATWY KAl TWV TTIPOCQOPWY YId
évav kal govo karavaAwtr). H mpdodog NG avdAuong Twv Big Data éxel odnynoel otnv
avAdEIEN TOU ECOTOMIKEUPEVOU A TTIPOCWTTOTTOINKEVOU PAPKETIVYK WG KPIoIUNG onuaciag otnv
OTPATNYIKN HAPKETIVYK. MpdyuaTi, Ta dUo Kupia TTedia e@appoyng TG avdAuong Twy Big Data
gival n e€aTopikeuon TwWV PNVUPATWY PAPKETIVYK KAl TwV TTPOoidvTwy (Gupta et al., 2021b; X.

Zhang & Zhang, 2024).

H xprion 1ng avdAuong Twv Big Data emtpétmel oToug eTTayyEAPATIEG TOU JAPKETIVYK KAl TWV
data scientists va cuvepydlovral otnv availuon Twv Oedopévwy TwV TTEAATWY, Ta oTToia
MTTOPOUV OTn CUVEXEID va XPnOoIYoTToinBouv yia TV TTapoXA €COTOMIKEUPEVOU PNVUUATOG
MapkeTivyk. O1 Kose kai Sert (2016) umrootnpifouv o1 otnv Tpagn, 1a Big Data tools
OUAAEyouv Ta dedopéva Twv XPNOTWYV Kal TTapakoAouBouv Tnv €EENIEN Twv evOlIaQepOVTWY
TOUG, TTPOKEIYEVOU VO EVTOTTIOOUV TIG TAOEIG Twv KaTavolwTwv (Kose & Sert, 2016). H
TTPOCEYYION AUTA oUVOEETAI AUETO UE TO HAPKETIVYK TTEPIEXOMEVOU (content marketing), eTTiong

avagépetal kal wg Contextual Marketing, 1o otoio cuvertdyetal Tn dnuioupyia Kai dlavoun

30



Leveraging big data for agile strategy processes in international marketing

TTOAUTIMOU, OXETIKOU KOl XPAOIMOU TTEPIEXOUEVOU PE OUVETTH TPOTTO E OTOXO TNV TTPOCEAKUCN
KQl TNV atroKTNon €vOg 0a@ws KABOPIoPEVOU KOIVOU KATAVOAWTWY. 2TOXO0G TOU PAPKETIVYK
TTEPIEXOMEVOU EiVAI VA PETATPEWEI TOUG KATAVOAWTEG O€ UTTOWAPIOUG Kal TTEAATEG. O OKOTTOG
TOU MAPKETIVYK TTEPIEXOMEVOU €ival N TTPOCEAKUCN Kal dIATAENCN TTEAATWV UE TN HOVIUN
OnuIoupyia TTOAUTIMOU TTEPIEXOUEVOU PE OKOTTO TNV AAAQYH TNG CUUTTEPIPOPAS TWV UTTOYRPIWY
TeAATWV TTPOG O6PeAog TnG emmixeipnong (Le, n.d.; Shankar et al., 2022). O evromouog Big
Data, n €€6pugn kal N cuykEévTpwaon Toug atrd d1adIkTUaKd dpbpa, avapTioEig o€ IOTOAOYIQ,
KoIvwVviKé dikTua, oulnToeig o€ POPOU, TTAATPOPUES NAEKTPOVIKOU EUTTOPIOU Kal AAAEG TTNYEG
yia TNV avdAuon Toug, aTTd TOUG TTEAATEG, OXETIKA PE Ta TTPOIOVTA TNG ETAIPEIOG, ETTITPETTEI TN
onuioupyia kal TN OIAVOMN TTEPIEXOMEVOU HAPKETIVYK OTOXEUMEVOU OTIGC QVAYKEG TwV
katavaAwTwy (BA. eikéva 17) (Cheney, 2015; Chong et al., 2017).

THE TRIGGERS THE RESPONSES

The right The right
, person experience ;
The right The right
proflle media
The right The right
place promotion
The right The right
moment product
The right The right
mood message

Ewova 17 Ta epediopata kat ot anavtioeis oto Contextual Marketing (Kotler et al., 2021b)

2.1.1.6. Big Data ka1 JAPKETIVYK TTpAyUATIKOU XPOVOU
H alotmoinon Tou pdpkeTivyk Trpayuatikou xpovou (Real-time marketing) kai Tou native
advertising atmroTeAoUV TTEPAITEPW KAIVOTOWIEG OTOV TOMED TWV TEXVOAOYIWV Twv Big Data oTo

TTAQio10 Tou PAPKETIVYK TTEPIEXOPEVOU (Liu, Soroka, et al., 2020). Q¢ PAPKETIVYK TTPAYHATIKOU
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Xpovou opicetal n avluon OedOUEVWV OXETIKA PE TIG TACEIS TG AYOPdG 1) TN CUUTTEPIPOPG
TWV TTEAQTWV O€ TTPAYUATIKO XPOVO, HE OTOXO TNV TaxUuTtepn ANWn atmo@dacewv. O TEXvoAoyieg
Big Data xpnoigotroioUvTal yia Tn OUuA\oyr kKai Tnv avdAuon Twv Oedopévwv  TwV
KATAVOAWTWY, T OTTOI0 OTN OUVEXEIQ XPNOILOTTOIOUVTAl ATTO UNXAVEG OCUCTACGEWYV TTPOIOVTWV
yia Tn dnuioupyia TTPOTACEWY OE TTPAYHUATIKO XPOVO WOAIG O KATAVOAWTAG ETTIOKEPTEI Evav
website. Kard ouveéTTeld, TO PAPKETIVYK OE TTPAYMOTIKO XPOvo OIEUKOAUVEI Tn Onuioupyia
IOXUPWV OXE0EWV METAEU €TTIXEIPNOAG Kal TTEAATWYV, e€vw Tautoxpova Olac@alifel 6Tl n

EUTTEIPIa TTEPIRYNONG OTO website TrTapauével opaAn kal adidAertTn (Briggs, 2016).

Ev katakAcidl, n aglotroinon Twyv Big Data €xel BaBUTaTo avTiKTUTTO OTO PAPKETIVYK KAl OTN
OUVOAIKR} a1tdd00n TWV OTPATNYIKWY PAPKETIVYK. H avdAuon Twyv Big Data atd 10 10TopIkd
OIadIKTUAKAG TTEPIRYNONG KAl QYOPWY TWV KATAVOAWTWY, TTapExel BaButepn kartavonon Tng
QYOPOOTIKNG CUUTTEPIPOPAS TWV KATAVAAWTWYV. AUTS ETTITPETTEI OTOUG UTTEUBUVOUG UAPKETIVYK
va OnuIoupyouv Kal va dIaVEPOUV €ECATOMUIKEUMEVO TTEPIEXOMEVO, HE EEOTOMIKEUPEVEG
TTANPOPOPIES YIA Eva TTPOIOV, BACICOPEVOI OTIG AVAYKEG Kal EVOIAQEPOVTAI TWV KATAVOAWTWY

o€ TTpaypaTikd Xpovo.

2.1.1.7. Big data ka1 customer experience journey

To Tagidl eutreipiag Tou TTEAATN (customer expirience journey) opifetal w¢ N aAAnAouyia
AAANAETIOPACEWY PETAGU evOg duvnTIKOU TTEAATN Kal €vOG TTPOIOVTOG, MIAG UTTNPECIOG, MIOG
Mapkag i Miag eTaipeiag. Autég ol aAAnAemdpdoelg AapBdavouv xwpa o€ diIdgopa onueia
ETTAPAG, T OTTOIa CUVNBWG avaPEpovTal WG «onueia eTa@rc» (touch points). To Tagidl Tou
TEAATN OpPXiCel PE TNV EUTTIVEUCN KOl TOV EVTOTTIONO TWV AVOYKWY KAl CUVEXICETaI PE TNV
TTpounRBeia TTANpo@opIwY, TNV avalAtnon Kai TNV TEAIKA evépyeia. Oa ptmopouce va BewpnOei

Mia Sieupupévn ekdoxnA TnG diadikaciag Aqyng amo@dacewyv atod Tov TTeAATN (Lies, 2019).

To T10&idI TOU TTEAGTN OTO OIAOIKTUGKO MWAPKETIVYK €ival TTPOTIUOTEPO aTTO TO WNQIAKO
MAPKETIVYK, €TTEION €ival OXETIKG atmmAd va PeTpnBei n emTuxia Twv KABIEPWUEVWY GNUEiWwY
ETTAPAG PE TEXVOAOYiEG TTapakoAoUBNoNG, BIEPEUVWIVTAG T CUPTTEPIPOPA TWV XPNOTWV TOU
01adIKTUOU WG TTPOG Ta KAIK Kal TV avalntnon. Qotdécoo, n diagopoTtroinon Tou online kai Tou
offline £xer TTAéov CetrepaoTei oe peydAo Babud. AvtiBeta, n xaptoypdenon Twv onuEiwv
ETTAPAG Oev €xel akOUN €¢eTaOTEI OTO TTAQICIO TNG ANWNG ATTOPACEWY ATTO TOUG KATAVAAWTEG
(BA. eikéva 18). H evowpdtwon Twy OXETIKWV KavaAliwv gival (WTIKAG onuaciag yia tnv
KATavonon TnG ayopooTIKAG CUMPTIEPIPOPAS Twv TreAaTwy (Darley et al., 2010; Wolny &
Charoensuksai, 2014).
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New CX x Next Tech ﬂ ﬂ 5.? “”: -3&

aware appeal ask act advocate

Natural Language
Processing

Artificial Intelligence

-
v...-u Sensor Tech
L ' _I

é Robotics

‘ Augmented Reality &

' Virtual Reality

ﬁ loT & Blockchain

Etkéva 18 Ot véeg teyvoloyieg oto véo taélbt euncipiag tou meddatn (Kotler et al., 2021b)

2¢e autn TNV Bdon, ol Holmlund et. Al. avétrTuéav éva oTpaTtnyiko TTAQICIO TTOU yia TNV £Qapuoyn
Twv Big Data analytics otnv diaxeipion Tng eutrelpiag Tou TTEAATN (customer experience

management — CXM) 61twg mmapoucidletal otnv eikova 19 (Holmlund et al., 2020).

To Aaio16 autd, €dpdletal 0TIG AANAETIOPACEIS TWV TTEAATWYV WE TIG ETTIXEIPAOEIS O€ dIAPOPa
onpeEia €maeng oto Yneiakd, QUOIKO Kal Kolvwviké tedio. Katd ouvémeia, éva TTARBog
0edopévwv CX ptmopei va oulAexBei, va atmmobnkeuTei, va opyavwBei kal va evowuaTtwoei,
mepIAapBavovtag 1600 dounuéva 6co kal adounta (Ordenes et al., 2014). Ze ouvéxeia Ta
oedopéva autd PTTopouv va avaAuBouv Kal va epPNVeUBOUV PE TN XPNoN TTEPIYPAPIKNG,
EPEUVNTIKNAG, TTPOYVWOTIKAG Twv Big Data analytics. Me autd Tov TpOTTO 01 ETTIXEIPACEIG €ival
o€ B€on va TTapdyouv TTANPOPOPIEG OXETIKA PE TN OTACNH/YUXoypaia, Tn CUUTTEPIPOPA Kal TNV
eMTTEIpia TWV TTEAATWV TNG ayopdg. TEAOG, OI ETTIXEIPHOEIS PTTOPOUV VA AIOTTOINOOUV TIG
yvwoelig CX 1mou mmapdayouv amod 1a Big Data analytics, yia dpdoeig Tou oxeTifovial Je Tov
oxedIaoPO Tou TagIBIOU oTa onueia ema@ng Tou TreAATn (Customer Journey Touchpoints)
(Holmlund et al., 2020).
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Why things happened?
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(e.g., responses to open-
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medify single touchpoints in the
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geo-location, wearables based methods, support vector visit, engagement, elc.) davelopmant or modification of g H
device measurements, etc.) machines, graph-based touchpolnts on & proactive £
methods, neural networks, etc.} basis) £
Market 'L
Unsolicited - Prescriptive (e.g., knowledge about ’ gE
Unstructured What should happen? customar-based brand Touchpoint journey design £2
(e.g., emails, twaets, (e.g.. linear, integer, mixed, equity, brand positioning and (i.2., designing or redesigning 82
online reviews, speech, dynamic mathematical marketing structure, the end-to-end customer gﬁ
Iimage, videos, motion programming models, competitive intelligence, Jjournay as a means of long- 28

data, elc) trand forecasting, etc.) 3

sfficient frontier mathods, term, strategic planning)
\ simulaticn, etc.) } \ /

Ewkova 19 Ztpatnyiko mAaioto yia to CXM ue Baon tig yvwoelg CX mou mpokumntouv amo to BDA kata tov Holmlund et. Al
(Holmlund et al., 2020).

2.2. Epappoyn Twv Big Data oto 81€0VEG UAPKETIVYK
2.2.1. Eicaywyn

H éAeuon TNG Wno@IokAG TTOXAG EXEI ETTIQPEPEI TTANBWPA TTAEOVEKTNUATWY VI TIG ETTIXEIPAOEIG
TTou dpaaTnploTToloUvTal i €MIOIWKOUV va eTTeKTaBoUv oTn 81EBv ayopd. Ta o@éAn autd
mepIAapBavouv TN dnuioupyia Kal TNV KAAAIEPYEIQ ETTIXEIPNMUATIKWY OXECEWV UE TTEAATEG O€
OIOPOPETIKEG EEVEG ayopEG, avetdpTnTa ATTO OIKOVOMIKEG, TTOMITIKEG, TTOMITIOTIKEG 1) GAAEG
dlapopég. EmmmAéov, n wnolakn €mmoyxr OIEUKOAuve Tn ouAloyry agIoTTIoOTWV Kal XPHoINwV
TTANPOPOPIWYV OXETIKA HE TOUG QAYOPAOTEG, TOUG QVTAYWVIOTEG Kal TIG TTEPIBAAANOVTIKEG
OUVONKEG O€ BIAPOPEG XWPEG, Ol OTTOIEG PE TN OEIPA TOUG ETTETPEWYAV OTIG ETTIXEIPACEIG VO

AauBdvouv TTio TeKPNPIWPEVES aTToPAoEIG dlEBvoUg HapKeTIVYK (Leonidou et al., n.d.).

H éAeuon Twv WnN@IAKWY TEXVOAOYIWV ETTETPEYE OTIG ETTIXEIPHOEIS VA TTPOCQEPOUV TA TTPOIOVTA
KAl TIG UTINPECIEG TOug Ot OIAPOPEG XWPES, OIEUKOAUVOVTOG TaXUTEPES, PONVOTEPES Kal
aTTAOUCTEPEG ETTIXEIPNMATIKEG OUVAAAQYEG. AUTO €xel evioXUOEl TO QAVTAYWVIOTIKO TOUG
TIAEOVEKTNMA KOl £XEI BEATILOOEI TIG OIKOVOUIKEG TOUG €TTIOOCEIG. ETTITTAéOV, N XPON Wn@IOKWYV
TeExvohoyiwv ammd To O1EBvEG PApPKETIVYK  €xel  ammAotroifjoel 1 dieCaywyr  dieBvwv
ETTIXEIPNHOTIKWY OPACTNPIOTATWY, PE TNV €AEUCT TNG NAEKTPOVIKNG UETAPOPAS OEOOUEVWV,
TWV NAEKTPOVIKWYV TTANPWHWYV Kal TNG NAEKTPOVIKAG BonBeiag yia Tig e¢aywyég (Akter et al.,
2021)

Me Tnv Xprion auTwy TwV YNPIOKWV TEXVOAOYIWYV Ol ETTIXEIPAOEIG £XOUV TTAEOV TNV duvaTOTNTA
va atrokTioouv dedopéva atmmd Tnv ayopd. ETTITTAov, o1 TTOAUEBVIKEG ETTIXEIPAOEIG KAl Ol

7

ETTIXEIPNOEIG NAEKTPOVIKOU E€UTTOPIOU UTTOPOUV VA €I0AYOUV VEEG I VO ETTEKTEIVOUV TIG
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OpaoTNPIOTNTEG HAPKETIVYK TOUG O€ TTayKOOMIO TTiTTEd0. ‘Eva kaAd Trapddeiypa givai n Netflix,
n otoia dnuioupyei pia peydAn deCapevr) 0edOPEVWY ATTO Ta TTPOTUTTO CUUTTEPIPOPAS TWV
KATAVOAWTWY HECW TNG WYNPIAKNG TNG TTAATQOPUOG KAl XPNOIUOTIOIEI Ta dedopéva auTd yIa TNV
EMTUXA UAOTTOINON TNAEOTTTIKWY OLIpWV 0€ OAO Tov KOOWO . H oTpatnyikn kateuBuvon Tng
pnxavrg ouotdoswv Tou Netflix éxel ereéepyaoTei HEow PeEYAAWY OEBONEVWV KAl AVOAUCEWY
ylo TOV EVTOTTIONO Kal TNV TTPOTOCTN KATAAANAwY oToIxeiwv pe Bdon TIG TTPOTIUACEIS Twv
meAaTwyv (How Netflix Expanded to 190 Countries in 7 Years, n.d.). Aigbveic pdpkeg 6TTwg n
Zara o@eilouv peyGAO HEPOG TNG ETMITUXIAG TOUG OTOV OTPATNYIKO TTPOCAVATOAICHO TTOU

oxerticetal pe Ta Big Data (Sorescu, 2017).

Mapd 10 pETABOAAAOPEVO TOTTIO TOU OIEBVOUG HAPKETIVYK TTOU ETTIPEPEI N AUEAVOUEVN
wnoelotroinon Tou KOoHou, atroTeAei EKTTANEN N diatTioTwaon 6T N akadnuaikn épeuva Xl PEIVEI
Tiow 6oov agopd TNV avattuén wnoelokwy Texvoloyiwv (digital technologies) oe Béuarta

01eBvouc papkeTivyk (international marketing) (Katsikeas et al., 2020).

AvtioToIxa, kal n épeuva OXETIKA We TNV epapuoyr Twv Big Data oto 81EBvEC PAPKETIVYK
(international marketing) oTtepeitar ocuoTnuatikAc culATnonNg TOU TPOTTIOU HE TOV OTTOIO T
oedopéva autd avaAuovTtal Kal XPNOoIKMOTToIouvTal atrd TIG TTOAUEBVIKEG ETAIPEIEG. ZUVETTWG,
gival avapevopevo n xprion Twv Big Data oto international marketing va pnv €xer peAetnOei
ETTAPKWG, ME CUVETTEIO VA PNV €XOUV AKOMPN Olapop@wbei EvVOIOAOYIKA Kal va PNV £XOUV
avatTuxBei Ta katdAAnAa BewpnTikéd epyaleia yia TNV HEAETN TOUG, KATI TO OTTOIO TOVICETAI OTNV

uttdpyouoa BiBAloypagia (Akter et al., 2021).

2.2.2. Epeuva Twv Big Data o1o AleBvég HAPKETIVYK

2€ OUVEXEID TNG TTaPATTAVW El0aywyNAG, Tovioaue OTi n uioBétnon Twyv Big Data oto digbvég
MAPKETIVYK BPIOKETAI AKOPN O¢ TIPWIKO OTABIO, OPKETOI EPEUVNTEG €xouv ETTIKEVTPWOEI OTa
EPEUVNTIKA KEVA TTOU EVTOTTIOQV aTrd TNV avaAuon tng PBIBAIOypa@iag Kal €XOUV TTPOTEIVEI
di1apopa BewpnTikd TTAGicIa yia TNV HEAETN Twv Big Data o1o d1EBVEG HAPKETIVYK Kal BIAQPOPES

TIPOCEYYIOEIG EQAPUOYAG TOUG Kal TEAOG oulnTOUV TIG EPEUVNTIKEG TTPOOTITIKEG.

21nv Bdon autrj, ol Dam et.al. TTpokeIuévou va dnuIoupyAoOUVY Hia cuvdeon HETALU yia Ta Big
Data kai Tou d1€BVEG HAPKETIVYK, OI CUYYPOQPEIG XPNOIKOTIOIET JIa TTPOCEYYIoN BAcIoUévn 0T
yvwon. Autd cupBaivel €mmeidf oI onpavTikoi poAol Twv emixeIPRoewy dgv givar pévo n
EVOWMATWON Kal N EQapuoyr TnG yvwong aAAd kai n evioxuon Tng yvwong. To TAaiolo autéd
atroTeAeiTal amd Téooepig diadikaoies: Anuloupyia yvwong, amobrikeuon yvwaong, HETAopd
yvwaong, epappoyr yvwong. O1 cuyypa@eic ToTeuouv OTI n uI0B£TNON KAl N €vioxuon auTtou

Tou TTAaigiou oTov Topéa Twv Big Data kal Tou d1EBVOUG PAPKETIVYK €ival KOTAAANAN kai Ba
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BonBnoel Tig eTTIXEIPOEIS va dnuioupyrnoouy agia. To TTpoTelvouevo TTAQicIo Ba evioxuBei ue
TN d1IGOTAON TWV OPYAVWTIKWY OPACTNPIOTATWY TTOU OXETICOVTAI E TO BIEBVEG HAPKETIVYK OO0V
agopd Ta véa TTPOIGVTA Kal TIG ayopé. To TTAQIcIo evioXUETal PE TNV evowpdtwon duUo
oToIXEiwv atmd T OldoTaon Tou OIEBVOUG UAPKETIVYK: TAV KAIVOTOMIO TTPOIOVTOG Kal TN

oladikaoia dieBvotroinong. To TTAaicio dlaxeipiong TNG yvwaong TTapouciadetal oTnv ikova 20.

Ocoov agopd TIC opyavwTIKEG OPACTNEIOTNTEG, Ol CUYYPaQEic emTéAeCav dpacTnpIdTNTES
OXETIKEG HE TO DIEBVEG PHAPKETIVYK, BNAASH: i) HIa OpyavwTIK ] KOUATOUPQ TTOU £vBappUvel TNV
avTtaAAayh YVWOEwWY, ii) TTPOKTIKES yvwWaoNg TTou TTpowBouyv Tn dnuioupyia Kal TNV EQapuoyn
TNG yvwong, iii) JIa KOIVOTNTA TTPOKTIKAG TTOU AEITOUPYEI WG KOIVWVIKO BIKTUO YIa OAOUG TOUG
Qopeic kai iv) véeg dieBveic ayopég (Alavi & Leidner, 2001), TTPOKEIMEVOU va TTAPACYXOUV HIA

OAOKANPWHEVN ETTIOKOTINON TWV BACIKWY TITUXWY TOU 8I1EBVOUG HAPKETIVYK.

Organizational Activities

New markets .
Product Innovation

Knowledge

Management
Organizational System

culture

Communities
of practice

Knowledge practices

Internationalization process

Ewkova 20 Evioxuuévo rmAaioto Stoyeiptong tng yvwong .

AvtioToixa, o Akter et.al. £xovtag okotrd Tnv cuoTnuatikh emmavegETaon TNV BiBAIoypagiag,
TPoTEIVAV €va OANIOTIKO TTAQICIO yIa TOV OTPATNYIKO TTPOCAVOTOAICHS TWV ETTIXEIPNOEWYV, HE
Baon Tta Big Data, yia v emiteugn Biuooigwy emdocewv TG etmixeipnong diebveig ayopég,

eikova 17.

Ta eupriuara NG cuoTnPaTIKAG BIBAIOYPAPIKAG AVOOKOTINONG AaTToKAAUWavV OTI OI GTPATNYIKOI

TTpocavatoAiopoi TTou eEeAicoovTal kal kaBodnyouvtal atd Ta Big Data cival atrapaitnrol yia
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TNV €KTEAEON BIEBVWV SPACTNPIOTATWY UAPKETIVYK TTOU TTEPIAGUBAVOUV TPEIG TTPWTAPXIKOUG
TTPOCAVATOAICHOUG, OTTwG 1. Tov TTpocavaTtoAiopd otn d1ebvr ynelaki TTAATQOpua, 2. Tov
TTpooavaToAioud oTn d1eBvr) ayopd Kail 3. Tov d1EBvH TTPOCavVATOAICUO OTNV KAIVOTOUIO KAl TV
ETTIXEIPNMATIKOTNTA. AUTOI Ol OTPATNYIKOi TTPOCAVOTOAIOMOI TWV JIEBVWYV  ETTIXEIPACEWY
MTTOPOUV va 0dNyACOUV O¢ TTIPONYHMEVO TTPOCAVATOAIOUS YIO TNV ETTITEUEN dIATNPNCIMWY

emdOoewWV Kal TN dnuioupyia agiag (Akter et al., 2021).
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Ewkova 21 OALoTikd mAioLo yLa ToV oTPATNYLKO TTPOCAVATOALOUO TWV ETUXELPNOEWY, UE Baan ta Big Data, yia tnv enitevén
Blwotuwy emboocewv tne emiyeipnong dtedveic ayopes (Akter et al., 2021).

2.2.3. Yi08étnon Twv Big Data 010 d1€BVEG PAPKETIVYK

270 OUyXpovo HETABOANSUEVO TTEPIBAAAOV O1 ETTIXEIPACEIS YIA VA AVTIMETWTTIOOUV TIG
TIPOKANCEIG TNG digBvoTroinong, TTPETEl va KaTavorioouv o€ BAB0g TO VEO ETTIXEIPNMATIKO
TTEPIBAANOV, CUUTTEPIAAUBAVONEVWY TWV LEVWV AYOPWYV KAl TWV TTEAQTWV YIO VO TIPOCPEPOUV
Kaivotoua trpoidvta kal uttnpeoieg. Mpdyuari, Ta Big Data wg n véa TTnyn yvwaong fonBouv Tig
EMMXEIPAOEIC va peTATPEWOUV Ta Oedopéva autd O€ aVTOYWVIOTIKA TTAEOVEKTAUATA OTNV

TTayKOOoHIa ayopd.

2¢€ auTo 1o TTAaiolo, o Dam et.al. Tpayuatotroincav BiIBAIOYPAQIKH) avacKOTTNon TToOU CUVBETEI
Kal aglohoyei TTpOo@aTeG PEAETEG YIa va EEETACEI TNV TPEXOUOO KATAOTACT KAI TIG JEAAOVTIKEG

EPEUVNTIKEG KaTEUBUVOEIG TNG UloBéTnong Big Data otn diadikacia digBvotroinong. H €épguva
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TOUG, BIATTIOTWVEI OTI N UI0BETNoN Twv Big Data o1o 81BvEG pdpkeTivyk PpiokeTal akdun o€

TTPWIKO oTAdIo wpiuéTnTag (Dam et al., 2019).

EmmmpooBétwg, TTpoteivouv éva véo evvoioAoyikO TTAaiclo. To TTAaiolo autd, arreikovidel Tig
OAANAEVOETEG HETAPBANTES TTOU CUVIOTOUV TIG TITUXEG TG O1EBvoTToinONG TToU GXETICOVTal JE TN
yvwaon. AuTEG KaTnyoploTTolouvTal o€ dU0 opadeg: katdoTaon (Eukaipieg yvwong kal B€an
OIKTUoU - knowledge opportunities, network position) kai aAAayfy (atro@doeig déoueuong
oxéoewv Kal pdbnon, n otoia dnuioupyei 0IKOBOUNGCN €uTmoTOoUVNG - relationship
commitment decisions, learning creating trust-building). H dieBvotroinon apyifel pe Tnv
EQAPUOYN TNG YVWONG YIA TOV EVTOTTIOUO Kal TNV EKPETAAAEUOT) EUKAIPIWY O€ VEEG ayopég. H
€KTaoN TNG dIEBVOTTOINONG £EAPTATAI ATTO TNV KATAVOWN TWV TTOPWY TTOU AEIOTTOIEI N EKAOTOTE
ETMIXEIPNON OTIG EEVEG AYOPEG. 2TN OUVEXEIQ, NEOW TNG dladikaaiag uabnong, Tng dnuioupyiag
Kal TNG 0IKodOUNONG EUTTIOTOOUVNG, Ol ETTIXEIPAOEIC Ba @TACOUV TNV £TMIBUUNTH KaTtdoTaon
Béong dIkTUOU. To TTPOTEIVOUEVO HOVTEAO KATOAAYEI OTO CUUTTEPACHA OTI N €QAappoyn TNG
YVWOong yia TOV EVTOTTIOUNO KAl TNV AgIOTTOINGN €UKAIPIWV €ival TO KAEIDI TNG ETTITUXIAG OTN
OleBvotroinon. Me dAa Adyia, n atTrdKTNoN KAl N €QAPPOYR YWVWOoewV i TTANPOQOPIWV TTOU
OXeTiCOVTAl PE TIC AYOPEG, TOUG QVTAYWVIOTEG, TOUG TTEAATEG, TOUG dlavoueic kKal GAAoug
stakeholders Ba BonBouce TIC €TMIXEIPHOEIG OTOV EVIOTTIONO EUKQIPILOV KOl OTAV ETTITUXA
edpaiwan TG B€ong diIKTUoU Toug o€ Eéveg ayopég (Dam et al., 2019; Navarro-Garcia et al.,
2016).

2.2.4. Big data ka1 diaxeipion meAATWV 0TO BIEBVEG PAPKETIVYK

Mpbéogara, Ta Big Data kai n diaxeipion meAateiokwy oxéoswv (CRM) mmpocéAkucav Tnv
ETTIOTAMOVIKN TTPOCOXN 0TN dIEBVOTTOINCN TWV ETTIXEIPHOEWY, 6edOUEVNG TNG IKAVOTNTAG TOUG
va augavouv TIG OPYOVWTIKEG IKAVOTNTEG TWV ETTIXEIPACEWY OTIG dIEBveig ayopég (Zerbino et
al., 2018). H oulntnon yia 1o CRM éxel auénBei Tig TeAeuTtaieg dUO OeKAETIEG Kal EXOUV
olatuTtwBei didgopol opiouoi yia To CRM oTov Topéa Tou PAPKETIVYK. ZTNV TTPOCTIdbEIa va
000¢i €vag oAokAnpwuévog opiopdg TTou TrepIAapfBavel Tnv xprion Twv Big Data, To CRM
MTTOPEl va opIoTel wg ~“H 01kodounon ag TTEAATOKEVTPIKNG KOUATOUPAS [E THV OTToid
OnuIoupyeEiTal uia OTPATNYIKA yId TNV QITOKTNON, ThV &vioxuon Ttnc KepoOo@opiac Kai Tn
olatipnon Twv TEAQTWY, n oroia evepyorroigital amo wa IT epapuoyn - yia tnv EmiTeEUén

apoiBaiwv opeAwy TO00 yia Tov opyavicuo 600 Kai yia Toug reAareg”” (Rababah et al., 2010).

21nv peAétn Twv Del Vecchio et.al. Trapouaidlouy éva evvoioAoyiKO TTAQICIO yia TNV XpHon Twy
Big Data o¢ cuotrjpata CRM, 1rou TrpokuTITouv atréd Tn BiBAIoypagia. To TTAaicIo oikodoueiTal
YUpw a11é TEOOEPIG CUVTOVIOPEVEG OKOAOUBIEG EVEPYEILV TTOU OXETICOVTAI PE TO KYIATI», «TI»,

«TTOI0G» Kal «TTwG» Ta Big Data epapudlovral oTig otpatnyikég CRM, uttooTtnpidovtag €101 TN
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OUANWN Kal TRV UAoTroinon MIoG OTPOTNYIKAG O1EBVOUG WAPKETIVYK. ZUYKEKPIMEVA, TO
TIPOTEIVOUEVO TTAQIOIO ATTOTEAEITAI ATTO TEOOEPIG OUYKEKPIPMEVEG €VOTNTEG, Ol OTTOIEG
KatnyoplotroloUvTal e Baon: 1. Tov TPoodiopioud Tou OKOTTOU, 2. TOUG KUPIOUG OPWVTEG Kal
Ta evdlapepdpeva PéEpn (main actors and stakeholders), 3. T1a TTponyoUueva yeyovota

(antecedents) kai 4. Ti¢ 1IBIITEPOTNTES (peculiarities) (Del Vecchio et al., 2022).

2.2.5. H oupBoAn Twv Big Data otnv a1méd0o0n TwV TTOAUEBVIKWY ETAIPEIWV

ATIO TIG TTPWTEG €PEUVEG TTOU £XOUV TTPAYUATOTTOINBEI TTAVW oTov avTikTuTro Twv Big Data otnv
a1rédoon TwV TTOAUEBVIKWYV eTaIpEIwV gival Tou Gnizy (2019), o otroiog peAétnoe Ta Big Data
WG BAoIKO POXAO (key driver) oTov oTpaTtnyIkd TTPOCAVOTOAIOUS TWV ETTIXEIPHOEWY Kal TNV
atrédoon TwWV ETTIXEIPAOEWV Yo aTTd AuToV ToV TTpocavatoAiopo. Me Baon Ta Big Data atrd
O1eBveig emixeIprioelg, avaTTuaoel éva evvolohoyikd TTAaiaio (conceptual framework) waoTe va
eAéyEel TNV uTTOBeON TTOU avatrTuooel. Ta amoteAéapata deixvouv 6Tl n xprion Twv Big Data
@aivetal va £xouv Baplvouoa aTpaTnyIKh onuaacia kai 6Tl n Xprion Toug evioxUel TIG eMOOCEIG
MEOW TWV OTPATNYIKWY QUTWYV TTPOCAVATOAICHWY TTOU UI0BETOUV 01 €TTIXEIPrOEIS. ETTiong, n
emppon Twv Big Data cival 1oxupdtepn atmd TNV €1MIPEON OTTOIOUDATIOTE UTTOCUVOAOU TWV
mpocavatoAiopwy (Market Orientation, Entrepreneurial Orientation & Learning Orientation)

TToU peAeTBNKav (Gnizy, 2019).

2€ avTioTOIXO CUPTTEPAOUATA KATEANEE KAl N HEAETN TTEQITITWOEWYV TwV Sena et.al. MeAéTnoav
Ouo dlagopeTikég eTalpeieg, Tnv UPS kai tnv Jaeger, tou ©&paoTnplomoiolvTal o€
O1APOPETIKOUG TOUEIG KAl £XOUV ONUAVTIKA SIaQOPETIKA KAiJaka dpaoTnploTTwy. KAbe eTaipeia
€QApUOCE Wia AUon avoAvovtag Big data pe diagopetiky TeAk XpAon. Kai oTig duo
TEPITITWOEIG, N AUon améPepe uwnAn atmddoon Tng €mTEvOUONG PE TN HOPYPNH HEiwong Tou
KOOTOUG, n oTroia gixe OeTIKO avTikTutto oTnv KEpdoopia. ZTnv Trepimtwon Tng UPS, uia
Tpooéyyion avaiuong Twv Big Data Ttrou atmeuBuveTtal atov TEAATN 00riynoe eTITTAEOV O€
ETTEKTOON TWV TTPOCPEPOUEVWV UTTNPECIWV TNG, N OTToia YTTOPEi va BewpnBei wg oTpaTNYIKA
emévouon. AvtiBeta, otnv TTepiTTwon Tng Jaeger, avaluovTtag Big Data Aesitoupynoe wg
TaKTIKA avTidpaon o€ duoueveig ouvOnikes. Kal o1 5U0 opyaviouoi avTINETWTTIOAV EUTTOdIO OTNV
gQappoyn, av Kai n euon autwy Twyv eutrodiwy diEpepe. H eUEAIKTN TTPOCEyYIon atmodeixBnke
KaBOopPIOTIKA yIa TNV UTTEPROCN QUTWY TwV UTTOdIWY Kal TNV gvioxuon Tng atrédoong. MNMapoio
TTOU Kail 01 U0 ETTIXEIPACEIG UTTOPOUV VA KATNYOPIOTTOINBOUV WG HEYAAES ETTIXEIPATEIG, N XPoN
Kal avaAuon Big Data dev cival oTTOKAEIOTIKY) yid AQuTr TNV Katnyopia emyeipioswy. Eivai
TTpoPavES OTI Kal O JiIkpopeaaieg emxeipiocls (Small and medium-sized enterprises — SMES)
£XOUV £TTiONG aTTOKOMIoEl ONUAvTIKA 0QEAN atrd Tn xprion Twv Big data, 16iwg oToug TopEig TNG

avaAuong TTEAQTWYV Kal TOU yn@lakou PApKeTIVYK (Sena et al., 2017).
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Mia épeuva Tou MIT Sloan Management Review kai 1o IBM Institute for Business Value Top
dlatioTwaoe 6Tl 01 €TMIXEIPACEIS TTOU XpnolyoTrololv Big Data £xouv €wg Kal TTEVTE QOPEG
uwnAOTEPEG €MOOOEIG O OXEON HE TIG ETTIXEIPACEIG TTOU BeV XpNOIWOTTOIouV (BA. ikdva 22)
(LaValle et al., 2010).

Tendency | Tendency
o Apply | to Apply
Intuition | Analytics

R

Financial management and budgeting

Operations and production 21

Strategy and business development
S_.;ales and marketing
Customer service
Product research and development
General management Tap Performers
: Lower Performers
Risk management
Customer experience management
Brand or market management

Work force planning and allocation

Overall Average

Ewova 22 Ot opyaviouol e Kopupaies €MOOCELS XPNOLUOTIOLOUV TIC AVOAUCELC TIEVTE (POPEG MIEPLOTOTEPO ATIO TOUG
0pPYQVIOUOUG LUE XUUNAOTEPEG ETTLOOOELG.

TéNog, n xprion Twv Big Data avaugioBAtnta Bonbouv Toug managers va €xouv BabuTtepn
KATAVONON TWV ETTIXEIPAOEWY, TTPOKEIYEVOU VO JETPROOUV TIG ETTIXEIPNUATIKEG TOUG ETTIOOCEIG,
KaBwg kal va BeATiwoouv TIG diadikaoia Afwng amo@doewv. MNap' 6Aa autd, n oe BaBog
BiBAloypa@Ikr €mmOKOTINON OXETIKA pe Ta Big Data amd tnv peAétn twv Chen et al.
aTrokaAuTITEl OTI N €papuoyr Twv Big Data oto nAektpovikd eutréplo kai oto Business
Intelligence ouykevipwvel Tn MeyoAUTEPN TIPOCOXA O€ TEVTE Kopugaia Bfuarta: TO
avtaywvioTikd TTAovékTnUa, Ta Big Data, tnv amoBrikeuon &edopévwy, TNV UTTOOTAPIEN

atropacewyv Kal T diaxeipion eAatwv (Chen et al., 2012).
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KEDAANAIO 3°

3. Agile Marketing
3.1. Eicaywyn

O1 aAMhayég aTov TPATTO JE TOV OTTOI0 OI TTEAATEG KAVOUV TIG AYOPEG TOUG, OUVOOEUOUEVEG E
TNV TaXEWG METAPOAAOUEVN QVTAYWVIOTIKI] KAl TEXVOAOYIKN SUVAUIKA, €xouv 0dnyhoel o€

augnuévn Eueacn oto Agile Marketing (Rababah et al., 2010).

To Agile Marketing avTITpoowTTevEl Pia vEQ TAON OTOV TOPED TOU PAPKETIVYK, 18iWG yIa TIG
MIKPOTEPEG ETTIXEIPACEIG TTOU TTPETTEI VO KAANIEPYAOOUV TTIO EUEAIKTEG IKAVOTNTEG PAPKETIVYK
yio va oxedIGO0UV OTPATNYIKEG ATTAVTHOEIS KAl VA TTAPAUEiVOUV avTaywvioTIKES. H eueAigia
gival pia IkavoTnTa ot emiTTedO €TMIXEIPNONG TToU  TTEPIAAUBAVEl OpYyavWTIKEG OOWEG,
TTANPOPOpPIOKE CUCTAPATA, dIadIKAGIES £QOBIATTIKAG Kal, 18iwg, KOUATOUPAG. H IKavoTnTa HIOG
EMXEipNONG va TTPocapUdleTal ypriyopa OTIC OAAAYEG TNG Ayopdg HE TTAPAYWYIKO Kal
OIKOVOUIKA OTTODO0TIKO TPOTIO €ival uyioTng onuaciag. O1 diadikaoieg auTéG aTraitouv Tnv
TTapoucia evég TTARBouUG €1dIKWV IKAVOTATWY (capabilities) TTou emTPETTOUV OTNV ETTIXEIPNON
va avaAdfel TIC ammaiToupeveg dpaoTnpidéTnTeG yia Tn dieukdAuvon Tng dlakivnong Twv
TTPOIOGVTWY I TWV UTTNPECIWY TNS HEOW TNG aAucidag agiag (value chain). To Agile Marketing

Mag BonBd va avarTuéoupe autég Tig dladikaoieg Kal IkavoTnTeg (Moi et al., 2019).

3.2. Agile methodologies: ApX£g Kal EQaAPUOYES

To 2001, OekaemTd eTmTayyeApaTieg onuioupynocav 1o pavigéoto yia Agile Software
Development (Fowler & Highsmith, 2001). 'HBeAav va opicouv agieg kal Baoikég apxEg yia TNV
KaAUTEPN avdaTmTuén AoyiouikoU. TMépa amd 1o 6Tl TEONKE OTO ETTIKEVTPO, TO HAVIQECTO
UI0BETABNKE €UPEWG ATTO TOUG TTPOYPAMMATIOTEG, O OPyaviopoug avatrTuéng AoyiouIKoU
KaBwg eTTiong kai o€ GAoug KAGdoug TTEpa Tou TeEXVOAOYIKOU KAAdou. Or Agile apxég kai n
€Qappoyn Toug aTnv TIPAgn avoifav 1o dpduo yia PICIKA VEOUG Kal KAIVOTOUMOUG TPOTTOUG
avamTuéng Aoyiopikou Kai TTpoidvTwy. MNapdAAnAa, n KaTavonon TwV UTTOKEIUEVWV apXWV TOU
MavipEaTou £EeAiXBNKE PE TNV TTAPODO TOU XPOVOU. AUTO, PE TN OEIPA TOU, UTTOPEI VO ETTNPEATEI
TIG TPEXOUOEG Kal PMEANOVTIKEG epapuoyég Twv Agile apxwv (Abbas et al., 2008; Larson &
Chang, 2016; Séguin et al., 2012; Zaitsev & Gal, n.d.).

O1 Agile peBodoloyieg (Agile methodologies) £xouv TTOAG Koivd, aAAG SlagEpouy €TTiIONG OTIG
TIPOKTIKEG TTOU TTpoTEivouv. 'Exouv avatrtuxBei apkeTég dia@opeTikéG agile peBodoAoyieg,
0mwg o1: Kanban, Extreme Programming, Scrum, Crystal Methods, Feature Driven

Development, Lean Development kai Dynamic Systems Development Methodology.
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(Abrahamsson et al., 2017; Cohen et al., 2004a). O M0 €UPEWG XPNOIUOTTOIOUUEVEG agile

peBodoAoyieg eival n Kanban kai n Scrum.

21nv TTapouoa epyacia Ba xpnoiyotroifjooupe Tnv agile pebodoroyia Scrum. O Ken Schwaber
(Schwaber, 2004; Schwaber, K. (1996) Controlled Chaos Living on the Edge. - References -
Scientific Research Publishing, n.d.)mepiéypaye yia mpwtn opd 10 Scrum 10 1996 WG HIa
oladikacia Tou "ammodéxeral 611 n diadikacia avaTTuéng eival atTpOBAETTTN", ETTICNPOTIOIET TN
vooTpoTria "kdve 0,TI xpeldleTal" kal £xel Bpel emTuXia o TTOAEG eTapeieg Aoyiouikou. O 6pog
gival daveiopévog ammod 1o paykut: "Eva scrum cupBaivel étav ol TTaikTeg atrd kabe oudda
HadeuovTal padi ... o€ Pia TTpooTrdleia va rpoxwprjoouy oTo yARTTedo” (An Introduction to Agile

Methods - ScienceDirect, n.d.).

To Scrum civail éva TTAaiolo TTou BonBd Toug avBpwIToug, TIG OUAdES KAl TOUG OpYaVICHOUG va
Tapdyouv acia pHECW TTPOCAPHOOTIKWY AUCEwvV yia TTOAUTTAoKa TTpofBAfuata. H Scrum

peBodoAoyia atroTeAeiTe atTd £vav Scrum Master TTou kaANigpyei Eva TTepIBAAAov bTTou:

1. 'Evag Product Owner 1Tou opilel TiG epyaaieg yia éva oUuvBeTo TpoRANpa o€ £va Product
Backlog.

2. H Scrum Team PETATPETTEI MIG ETTIAOY TWV €PYOCIWV OE HIO Au¢non agiag KaTtd Tn
Oldpkela evog Sprint (Sprint gival pia kaBopiopévn XpoviKA TTEPiI0d0S KaTd Tn dIdpKEIX
TNG OTTOIOG TTPETTEI VA OAOKANPWOOUV CUYKEKPIUEVEG EPYATIES KAl va gival ETOINES VIO
emmaveEETaon).

3. H Scrum Team kai o1 stakeholders £mBewpolv Ta aTToTEAECPATA KAl TA TTPOCAPHOJOoUV
yia 10 €TTopevo Sprint (Sprint Review).

4. EmavaAnyn (Repeat or lteration).

To TrAaioio Scrum gival okOTIPa EANITTEG, KaBopilovTag uévo Ta gépn TTOU aTTaITOUVTal YIa TNV
epappoyn TG Bewpiag Scrum. To Scrum oikodouegital amd TN CUANOYIKA eu@uia Twv
avOPWTTWYV TTOU TO XPNOIMOTTOIOUV. AVTi va TTAPEXEI OTOUG AvOPWTTOUG AETTITOPEPEIG 0BNYiES, Ol

Kavoveg Tou Scrum KaBodnyouv TIG OXECEIG Kal TIG AAANAETIOPATEIG TOUG.

Méoa oTo TAQioio utropolv va xpnoidotroinBouy didgopes dIadikaaieg, TEXVIKESG KAl HEBODOI.
To Scrum TTePIBAAAEI TIG UTTAPYXOUCEG TTPAKTIKEG A TIG KABIOTA TTEPITTEG. To Scrum KaBIoTd
opATH TN OXETIKA ATTOTEAECUATIKOTNTA TNG TPEXOUOAG dlaxEipiong, Tou TTEPIBAAAOVTOG Kal TwV

TEXVIKWY EPYACiag, WOTE va PTTOPOUV va Yivouv BeATIWOEIG (Schwaber & Beedle, 2002).

3.2.1. Scrum framework
To Scrum framework atoteAeital ammd mévre oTAdIA. =eKIVWvTag Pe To product backlog, To

product backlog sival évag KaTdAoyog epyaciwy Pe TTPOTEPAIGTATEG yia TNV Oudda avAaTTTugng,
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O OTI0i0g TTPOKUTITEI aTTd TOV OOIKO XAPTN TTPOIOVTOG KAl TIG ATTAITACEIS Tou, dnAadn Ta
XOPOKTNPIOTIKA TTOU Ba TTPETTEl va €XEL. Ta TTI0 ONPAVTIKA OToIXEIO EJQAVICOVTAl OTNV KOPUYN
Tou product backlog, woTe N oudda va yvwpilel TI TTPETTEI VA TTAPADdWOEI TTPWTA, TA OTTOIA N
oMGda ekTeAei UTTO TNV eTTiBAEWn Tou Scrum master. TN Cuvéxela, ¢eKIVa 0 oXeDIAOUOG Tou
sprint (sprint planning), akoAouBoUuevog aTrd To sprint, To OTTOI0 KATOAAYEI O€ £va TTAPAdOTED
TIPOIOV £TOIMO YIa TOV TTEAATN. ZTn OUVEXEIQ, O iD10¢ KUKAOG eTravaAauBaveral. To ZxAua 5

QTTEIKOVICEI TO TTAQiCI0 Scrum To OTT0iI0 TTEPIAANPBAVEI aQUTA Ta TTEVTE OTADIA.

The Agile - Scrum Framework

< R
Inputs from Executives, M-U /o @ \

£
Team, Stakeholders, €] Burndown/up ‘/ m \\‘
Customers, Users m Charts { ]
| Daily Scrum |
/\\\Meeting//

Scrum
Master

‘\/\,‘\/\/ . a . -
m G i
Product Owner

The Team Sprint Review

Task

Team selects Breakout €]
starting at top m
list of what as much as it \
i ired: can commit -
i to deliver by Sprint Sprintand daterand Finished Work
stories, ... end of Sprint team deliverable
- Backlog do not change
A Sprint
Product Planning
Backlog Meeting

Retrospective

Figure 1 Scrum life cycle (Kanban and Scrum - Making the Most of Both - Henrik Kniberg, Mattias Skarin - Google Books, n.d.)

AvaAuTikOTepa Ta TTEVTE 0TAdIA TOU Scrum framework givai:

e Product Backlog: O Product Owner amapiOuei Ta oToixeia Twv user stories (uia
IoTopia XPAOTN €ival PIO QVETTIONUN, QUOIKA TTEPIYPAPH] TWV XOPOKTNPIOTIKWY £VOG
OUOTAPATOG AOYIOUIKOU 1} TTPOIOVTOG - ETTIBUUNTES TTPOBIAYPAPES) KAI TA IEPAPXET ME TN
owoTt oeipd. Autd yivetal pe Tov KaBopIoud Twv OCNUOVTIKWY OTOIXEIWV R
XOPOKTNPIOTIKWY TTOU TIPETTEI v UTTAPYXOUV OTO TTPoidv, akoAouBouueva amd Ta
oToIXEia TTou gival AlydTEPO onUAVTIKA Kal TEAOG Ta OToIXEid TTou dev Xwpouv OTO
XPOoVIKO TTAaiclo. AuTtd Ba eEao@alioel Tn CaPrveIa TwV OTOIXEIWVY TOU £PyOU Kal YiveTal

ME BAon TOV AVTIKTUTTO, TOV KivOUVO TWV GTOIXEIWY Kal TOV TPATTO JE TOV OTToio fonBouv
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oTn dladikacia eKuABnong Tou JEAAOVTIKOU TTPOIOVTOG apyoTEPA OTO £pYyO (Kanban and
Scrum - Making the Most of Both - Henrik Kniberg, Mattias Skarin - Google Books, n.d.)

e Planning Sprint: H opdda avéamrtugng (development team) apxicel va epyadetal hge ta
user stories Tou backlog pe Bdon Tnv TTPOTELAIOTNTA TOUG. Ta péAN TNG opddag
aTro@acifouv TTpwWTa WG Ba To KaTaokeudoouv. H oudda avartuéng dev Ba TTpéTrel
va evOIAQEPETAI TTOAU VIO TO AETTTOUEPEG ETTITTEDO AVATITUENG TWV OTOIXEIWV O€ AUTS TO
ETTITTEDO Kal Ba TTPETTEl VO OKEQPTETAI TO OTOIXEIO TTOU €ival £TOIPA yia €TTECEPYQTia. 2€
auTd 10 0TAdIO, N oudda AVATITUENG evBappUvETal va KAvEl EpwThoelg oTov Product
Owner kal otoug stakesholders OXeTikd pe 1O GTTAITOUPEVA XOPAKTNPIOTIKA TOU
TTpoidvTog (Schwaber & Beedle, 2002).

e Sprint: 2 autd 10 0TAdI0, N oudda avaTTuéng Ba epyacTei TTvw OTIG user stories TTou
OUPQWVNABNKaV YIa TNV €TTOPEVN aTTOOTOAR Tou TIpoidvIog. O1 ““loTopieg”” auTég
eTMAEyovTal aTTd TO backlog Tou TTpoidvTog KaTd TN dIdpKEIa TNG ouvavtnong Planning
Sprint avdAoya Pe TNV TTPOTEPAIGTNTA KAl TNV EKTIMWHMEVN EPYacia TTOU ATTAITEITAI, N
otroia Ba TTpéTTel va xwpdel” oe éva sprint. To sprint Eekivd pe pia kabnuepivi
ouvavinon (Daily Scrum) yia va BeBaiwBeite 611 6Aa Tdve oUPQWvVA PE TOV
TTPOYPAPUATIONO, ouvhBwg diapkei ota 15 Aetrtd. Katd tn didpkeia evog sprint, 1o
sprint backlog &ev emTpémetal va aANGEel, €KTOGC aTTO OPICPEVWV QVETTIAUTWV
¢nTnudaTwv. ‘Eva sprint Bewpeital wg éva €pyo TO OTT0I0 £XEI CUYKEKPIUEVO OTOXO, OTTOU
OAa T XOPOKTNPIOTIKA TIOU TIPOCTiBevTal o€ autd TO OTA®IO OAOKANPwvovTal,
dokiyadovTal Kal gival €ToIa va TTapadoBolv wg 1o VEOo BANA TTPoIGVTOG. ZUuvABwG, Ta
sprints diapkoUv Aiyo, atrd 800 £wg TéooepiG EBOOUAdES, AANG OXI TTEPICTOTEPO aTTO
éva unva. H diapkeia autr) utropei va avabewpnBei ue To guvtovioud Tou product owner
Kabwg n opdda pabaivel TepIocodTEPA YIa TO €pyo. OTtav n didpkeia evog sprint givai
MEYAAn, 1o backlog TTpoidviwyv ptropei va aAAdgel, yeyovog TTou Ba ptropouce va
TTPO0BECEl PiOKO, KOOTOG Kal TTOAUTTAOKOTNTO OTO £€pyo [Schwaber and Sutherland
(2017)].

e Completed Sprint: Otav n epyacia £xel oAokAnpwOei kal To £€pyo €ival £TOIUO yIa
mapddoon, éva sprint utropei va oAokAnpwOei. Ze autd TO Onueio, ptTopoulv va
TTpayuatotroinBolv kamoieg dokipég (testing) amd Tov TeAATN. H autopaTotroinon
MTTOPE va TTaigel podAo £dw, KaBwg utropei va Bondroel atnv emiAuon Twv ¢NTNUATWY
KOOTOUG Kal ToUu Xpovou (Schwaber & Sutherland, 2020)

e Review: Metd 10 TEAOG TOU sprint, opileTal YIa CUVAVTNON YIO VO ETTOVEEETAOTEI TI
AeiroUpynoe KaAd kai TI Oxl. Autd gival TTOAU onuUavTIKO yia Ta PEAAOVTIKA sprints.
2uvnBwg, n ohada Scrum TTpooTrabei va diatnpnoel TIG BETIKEG UAOTTOINCEIG KAl VO

OTTOPOKPUVEI TUXOV EUTTODIO.
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e Repeat (Iteration): O id10g KUKAOG (sprint) eTTavalapBaveTal Eava Kal Eava EeEKIVOVTAG
atrd Ta OTOIKEIa TTOU BpiokovTal 0TV Kopu®r Tou backlog TTpoidvTwyv akoAouBwvTag
Ta id1a BripaTta Kal BeATILOVOVTAG TN dIAdIKACIA JECW TNG EPTTEIPIAC VEWV IDEWV KAl TNG
BeAtiwong Tng epyaaiag yia Tnv emiteuén uwnAnRg ToidTNTag atmddoong (Kanban and
Scrum - Making the Most of Both - Henrik Kniberg, Mattias Skarin - Google Books,
n.d.)

To Scrum ptropei va epapuooTei pévo étav ol ouadeg diabéTouv Ta KATAANAa TTpocévTa. ‘Eva
TUTTIKG TTPORBANPA OTIG EQAPUOYEG TOU Scrum €ival N UTTOEKTINNON TWV TTPOBECUIWY KAl TOU

TrpoUTToAoyIopoU (Zayat & Senvar, 2020).

3.2.2. Opada Scrum

2¢€ KaBe opdda Scrum, uttdpxel évag Product owner, évag Scrum master kai n Scrum team. O1
ouGdeg oTo Scrum gival DIAAEITOUPYIKEG KAl AUTOOPYAVWHEVEG, TTPAYUA TTOU onuaivel OT
eMAEYOUV TOV TPOTTO TTou Ba ekTeAéoouv avTi va dloikouvTal atrd dAAoug. O1 ouddeg cival
oXedIaopévEG WOTE va gival €UENIKTEG Kal va epyddovTal pe uwnAf dnuUIoUpyIKOTNTA Kal
Tapaywyikotnta. Ta mpoiévia Trapadidovral ~“emavaAnTmikd™’, yeyovog TTou dnuioupyei
EUKAIPIEG yIa avaTpo@oddTnon atrd Toug TTeAdTeG o€ KABe Bripa. O Product owner civai
uTTEUBUVOG YIa TN BIACPAAIOT TNG UWNAG TTOIGTNTAG TOU TTPOIOVTOG. AUTO ETTITUYXAVETOI HECW
o1apopwv PEBOdWY, PE KABE opyavioPo va epapuddel T SIKA Tou TTPOoEyyIon. ZuviBwg, o
Product owner givail éva dropo 1Tou €xel avaldper Tn diaxeipion Tou backlog Tou TTpoIGVTOG, N

otroia TrepIAauBavel Ta akdAouba KabrikovTa:

O Product owner mpétrel va atmmooagnvilel 1o backlog yia 6Aa 1a péAn TNG opadag Kal va
dlac@alicel 611 6Ao1 yvwpilouv Tn dladikacia yia Tn ouveXIon Tng dladikaoiag. Ta oToIxEia Tou
backlog 8a mpétmel va kareuBuvovTal amod €va aropo, akéun Kal av n TTPoTEPAIOTNTA TWV £V
AOyw oToIxEiwv KaBopifeTal Ao pIa EMMTPOTIA. € TETOIEG TTEPITITWOEIG, Ba TTPETTel va
atmeuBbuvetal otov Product owner yia va KAvel TIG aTTapaitnTeG TTPocapuoyES. MNa va gival
EMTUXAG N Opada Scrum, GAol TTPETTEl va o€BovTal TIG atmo@Aaoelg Tou Product owner, o1 OTT0iEG
avTikatoTTpifovral oto backlog Tpoidviwv. O Scrum Master eival utrelBuvog yia Tnv
UTTOOTAPIEN TNG £Qapuoyng Tou Scrum. Katd cuvéeia, o Scrum Master diac@alilel 611 6Aa
Ta PMEAN TNG OPAdAG ival ETTAPKWG EVNUEPWHEVA OXETIKA PE TN Bewpia, TNV EQapuoyr], TOUG
Kavoveg Kal TIG agieg Tou Scrum. O Scrum Master kaBodnyei Toug véoug oTo Scrum OTIG
aAANAEeTIOPACEIG TOUG PE TNV OPGdA, dlac@aAifovTag OTI dnuioupyeiTal N Yéyiotn duvarh agia
atd TNV opada Scrum. O Scrum Master TTpéTel va eTTIKEVTPWVETAI OE éva POVOo £pyo KABE
Qopd, waoTe va dlac@aAidel 0TI To £pyo Aapfavel TRV TTAAPN TTpocoxn TTou Tou agicel. MNMapoAo

TTou 0 Scrum Master dev £xel diaxelpIoTIKO poAo, gival eubUvn Tou va TTPoCTTabEl va evioXUOoEl
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TNV oTToTEAECUATIKOTNTA Tou £pyou (Abrahamsson et al., 2017; Schwaber & Beedle, 2002;
Zayat & Senvar, 2020).

3.2.3. Opdada avatTugng Scrum

210 TENOG KABE sprint, To véo TTPOIdV TTapadideTal wg increment atd tnv opdda avarrtugng. H
ouada autn TrepIANauBAavel eTTayyeAPaTieG TTOU gival UTTEUBUVOI yIa TNV KATAOKEUR TOU £pyou
oupewva e TIg emBuUNTEG TTPodIaypagEs oTo product backlog. H BeATioToTtroinon TG dounig

NG opadag Ba £Xel WG ATTOTEAEGUA TNV OTTOTEAEOUATIKOTNTA TNG OUGdAG.
TNV oPAda avdaTrTugng Ba TTPETTEI va TNPOUVTAI TA AKOAOUBA XOPAKTNPIOTIKA:

o H oupdda avamrtugng cival autoopyavwuévn. Auté onuaivel OTI Kavéva Atopo,
ouuTrepIAauBavouévou Tou Scrum master, dev utTopei va uttayopeloel ToV TPOTIO UE
Tov o1oio n opdda petaTpétrel Ta backlogs o€ €éva Trpoidv TTou WPTTOPEl Va
KUKAOQOPNOEL.

o H opdda avatrtugng cival dIaAEITOUPYIKK, XWPIG va attaiTei EWTEPIKI OCUUBOAA yia va
OAOKANPWOoeEl To £pYO TNG.

o Acev amodidovtal TiTAoI o€ Kavéva PEAOG, avecapTNTA aTTO TNV £PYACIA TTOU EKTEAEI.

270 TTAQiCI0 Scrum, dev UTTAPXOUV UTTOOUADEG, TTAPA TO YEYOVOG OTI N TTAEIOVOTATA TWV PEAWY
QOXOAgiTal e OPACTNPIOTNTEG TTOU EUTTITITOUV O€ OIAPOPETIKOUG TOUEIG, OTTWG 01 AEITOUPYIEG, N

OPXITEKTOVIKI KAl Ol OOKIUEG.

Ta péAn diaBéTouv pia ocipd atrd egeidikeupéveg BeCIOTNTEG, WOTOCO Eival o B€on va
TpocapuolovTal woTe va epyddovTal o dIOYOPETIKOUG TOUEIG evTOG TG OudAdag (Zayat &

Senvar, 2020).

3.3. Agile marketing

3.3.1. Agile marketing: Eicaywyn

O ynoIakdg PETOOXNMATIONOG Twv emixeiphoewy (digital transformation), n epgdavion véwv
KavoAiwv (T1.X., social media) kai n ouA\oyr| big data ammd Toug TTEAATEG €xOoUV OAAGEEN TO
MApKeTIVYK. O TPOTTOG YE TOV OTT0i0 01 TTEAATEG ayopddouv Kal aAAnAeIdpouv pe Ta brands
€xel aAAGEel onuavTiké Ta TeAeuTaia xpovia (Swaminathan k.d. 2020) kai o1 epeuvnTéG BAETTOUV
OAO Kal TTEPICOOTEPO TIG AYOPES TWV KATAVOAWTWY WG £va “'Tagidl euteipiag Tou meAdTn”™”

(customer experience journey) (Lee k.a. 2018).

O ouvTopoG KUKAOG {WNG TwV TTPOIOVTWY XapakTnpilel Tn Biounxavia uwnAng texvoAoyiag. Ol

TEXVOAOYIKEG ETAIPIEG AVTAYWVICOVTAI VIO VA Eival Ol TTPWTOI OTNV ayopd Kal VO KOTAKTHOOUV
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MEyIoTN agia TTpIv n TexvoAoyia kataoTei TTapwynuévn. O eTaipeieg TTPETTEN va TTapaKoAouBoUuv
KAl va QavTatrokpivovTal OTIG VEEC TAOEIG KAl TIG HETORBAANOUEVEG CUUTTEPIPOPES TWV
KatavaAwTwy. O1 eTTavaAqelg véwv TTpoidvTwy gival Taxeieg, dedopévou Ot To TTapdbupo o€
yia TNV €TTiTEUEN KEPDBOUG aTTo Ta TTPOIOVTA gival TTEPIOPICUEVO. [T auTd Tov AdYyOo, OI ETAIPEIES
uwnAngG TtexvoAoyiag eival ol TTpWTEG TTou uloBétnoav 1o agile marketing. 2tov Taxéwg
eCeNIOOOPEVO WNPIOKO KOOHO, TTOAAEG AAAEG Brounyavieg (evOupdTwy, KATavaAwTIKG ayabd,
NAEKTPOVIKA €idn e€upeiag katavdAwong Kal autokivnTofiounxavia) PBIVouv HEIWPEVOUG
KUKAOUG {WNG TwV TTPOIOVTWYV 0€ SIPOPETIKO BaBus. Z10 autoug Toug KAGSOoUG, O TTPOTIMACEIS
Twv  TreAaTWV  ammévavtl  oTa  Tpoidvia aAAGlouv  ypriyopa, Adyw  Twv  VEwV
TToAAaTTAaCIalOpEVWY TTPOCOPOPWY. AKOUN Kal n “gummeipia Tou TTEAATN” €xel nUEPOPNVia
AENg. H katroTe OouvapTTacoTIK eUTTEIpia PTTOPEl va EetrepacTei POAIG AAAOI avTaywVIOTEG

TIPOAGBOUV KAl AVTIKATAOTACOUV TNV UTTApXouaa “euTreipia Tou TeAdTn”” (Kotler et al., 2021b).

To agile €xel yivel KevTpikr) apxr Tou HAPKETIVYK. H TTaykdopia Travdnuia COVID-19 emitdyuve
TNV avAaykn Twv opadwyY va KIvouvTal ypriyopa, va agloAoyouv Kal va TrpocapuélovTal. Kabwg
Ol OIKOVOUIKEG ouvOnkes aANdlouv dpauaTikd, ol avBpwTrol epydldovTal €€ ATTOOTACEWS Kal
TTOAAEG €TTIXEIPNOEIG TTWAOUV ATTOKAEIOTIKA péow O1adikTuou (Lewnes, 2021; Zackery et al.,
2022).

O1  Tapadociokeég, TTPOOoXeDIAOUEVEG  OTPATNYIKEG go-to-market dev  eival  TTAéov
OTTOTEAECMATIKEG. Z€ IO ETTOXN YEMATN a0TAO<Ia, apeBaidTNTA, TTOAUTTAOKOTATA KOl QOAQPEIQ
(volatile, uncertain, complex, and ambiguous - VUCA), o1 eTTixeIpRoeig dev uTropouv TTAEOV va
KAVOUV JOaKPOTTPOBeapa oX£DIa XWwpPiG va KAVOUV TTOAUAPIBUESG TTPOCAPHOYEG OTA TTAGVA TOUG
otnv topeia. O1 emixeipiocig TPETel va ouufadifouv he TNV TaxuTATA TWV GAAQYWV Twv
TTEAQTWV TOUG KaI VA EETTEPVOUV TOV avTaywvioPo Thv idla oTiyur. To agile marketing €ivail 1o
TeEAEUTAIO KOUMATI TOUu TTadA yia €TaIpEieg yia va e@appooouv 10 MdpkeTivyk 5.0. (BAéTTe
KepaAaio 2.1.) (Kotler et al., 2021a).

To agile marketing, €ival pia duvapikn ikavoTnTa (dynamic capability), TTou uttooTtnpidel pia
ETTIXEIPNON VA QVTATTIOKPIVETAI TAXUTEPA OTIG AANAYEG TNG AYOPAS, HE ATTOTEAEOUA JEYAAUTEPN
atrédoon. Evw 10 agile marketing Trapéxel mAeovekTuata o€ eugeTaBAnTa, aBERaia, cuveeTa
Kal aoca@n TTAaiola, uttTdpxouv AlyooTEG EpeuveG OXETIKA e To agile marketing o€ cuvduaoud
pe 1o TTAaiolo VUCA (Eckstein et al., 2023).

210 GpBpo «Avriuetwrrifovrag tnv emoxr; Tou xdoucy, o Jamais Cascio €i0dyel Tnv €vvola Tou
BANI (Brittle, Anxious, Nonlinear, and Incomprehensible), TTou onpaivel €UBpaUOCTOC,
ayxwodng, un YPAMMIKOS Kal akaTtavonTog. To yovTéAo auTd TTpoTeiveTal wg ¢ENIEN TOu TTAaITioU

VUCA, pe o1dX0 TNV KOAUTEPN TTEPIYPOPI] KAl QVTILETWITION TNG TTOAUTTAOKOTNTAG KAl TWV
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TTIPOKACEWYV Tou oUyxpovou Kéopou (Facing the Age of Chaos. We Are in an Age of Chaos,

an Era That... | by Jamais Cascio | Medium, n.d.).

H évvoia BANI £yive OXeTIKI) 0TOV KOGUO PE TNV évapgn TnG TTaykéouiag ravénuiag COVID-19
10 2020, TTOU 01 GvBpwWTTOI avakaAuwav TTOCO €UBPAUCTOG, AVACUXOG, WN YPOMMIKOS Kal
aKaTavonTog €ival 0 KOGHOG, TTapd To Yeyovag Ot Ta XapakTnpioTikd VUCA Tapéuevay e1Tiong

TTapdévta otov K6opo (Zakharov, 2022).

>2uykekpipéva, To BANI Teplypd@el TIG TACEIG TTOU TTAPATAPOUVTAI OAO Kl TTEPICCATEPO OTOV

onpEPIVO KOO O:

o Brittle (EuBpaucTa): TOAdG cuoTAuata €xouv yivel acTtaBr] kal Ptmopouv va
KATappPEUOOUV avda TTAca OTIYMI.

e Anxious (AvAouxog): pia SUCKaUTITN BaCIKr TToTn £x&l KAaTaAdRel Tov KOO UO.

o Non-linear (Mn ypappIKR): N yPAUMIKH AOYIKA €XEl @OAoel oTa 6pId TNG.

o Incomprehensible (AkatavonTo): Ta TTPONYOUHEVA ETTECNYNHATIKA HOVTEAQ XAVOUV

oAoéva kal TTepIocoTePo TNV adia Toug (Kuster et al., 2023).

To BANI cival éva TTAQiolo yia va ek@pAacel TIG OAO Kal TTI0 GUVNBIOUEVEG KATAOTACEIC OTIC
oTToieC N ATTAR aoTABEIa 1} N TTOAUTTAOKOTNTA BEV Eival ETTAPKEIC ~"PaKoi”” yia va KATAVO|GOUE
TI oupBaivel. KataoTdoeig oTIg OTToieg oI ouvOnkeg dev gival atTAwg aoTaBEIG, €ival XAOTIKEG.
2TIG oTToieg Ta atroTeAéopaTa OV gival aTTAWG BUOKOAO va TTPoRAE@PO0UV, aAAG gival EVTEAWG
aTTPOBAETTITA, KATAOTACEIG OTIG OTT0iEG auTd TTou cuuBaivel dev gival aTTAWG dIPOPOUPEVO Kal
akatavonTo (Facing the Age of Chaos. We Are in an Age of Chaos, an Era That... | by Jamais Cascio |

Medium, n.d.).

2¢ atrdvTnon autng TNG PEUCTAG, aBERAING Kal XAOTIKAG KATAOTAONG, N ETTIOTNUOVIKY £pEuva
EXEI TNV AVAYKN YIQ TNV AvATITUEN VEWVY JOVTEAWY PAPKETIVYK, ETTIONMAIVOVTAG TNV Onuacia
TOU PAPKETIVYK Va yivel o "agile”. MNMA€ov 10 agile marketing Bswpeital 0 Kpioipog TTapdyovtag
yia Tnv BeAtiwon tou pdpketivyk (Marketing Excellence: Nature, Measurement, and Investor

Valuations - Christian Homburg, Marcus Theel, Sebastian Hohenberg, 2020, n.d.).

To agile marketing £xel TTpooeAkUOEl TA TEAEUTAIO XpOVIa TNV TTpocoxr T6oo Twv international
marketing managers 600 Kai TG akadnuaikng koivotnTag. QoTO0O0, OI ETTIOTAPOVES OEV £XOUV
akOun e€eTdoel TIG AUEDCES Kal EUUETES EMOPACEIG AUTHG TNG IKAVOTATAG OTNV atmodoaon Tng
ETMIXEIPNONG, OUTE £XOUV £EETAOEI TTWG OI ETTMIOPACEIS AUTHG TNG IKAVOTNTAG PUTTOPET va aAAGEouv
uTTO TIG TTOAUTTAOKEG CUVBNKEG TNG ayopdg TTou avTiueTwTTiIouv o1 digbveig emxeiprioeig (H.
Khan, 2020a).
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levikoTepa, TO agile marketing avagépetal, wg o PaBPOG OTOV OTTOI0 MIO ETTIXEIPNON
evaAAdooeTal ypriyopad, HETAEU TNG KATAVONONG TG ayopdg Kal TG EQAPHOYAS ATTOPATEWY

MAPKETIVYK TTPOKEINEVOU VO TTPOCAPHOOTE SIaPKWGS VEEG AAAAYES TNG ayopdc.

O1 Kalaignanam et. Al. digpetvnoav Tnv £vvolia Tou agile marketing cuvBétovTag Tnv Tpéxouca
BiBAloypagia oTov TopEa TOU PAPKETIVYK O€ OIAQOPOoUG KAGDOUG, KaBWG PE TIS TTANPOYOPIES
TTOU AVTANCQV aTTO CUVEVTEUEEIC O€ 22 avwTEPA OTEAEXN TUNMATWY PAPKETIVYK. O auyypageic
evToTTi{ouv OIAPOPEG TTPOKANTEIG TTOU QVTIMETWTTICOUV OI ETTIXEIPHOEIG KATA TNV EKTEAECT TOU
agile marketing, ocuptrepiAaupfavouévng TG dlaopaAiong TG “'ouvoxng TnG Mapkag’”
(Consistency of brand meaning), TNG KAIPAKwWoNg Tou agile o€ A0 TO 0IKOCUOTNUA HAPKETIVYK,
TNG SIOXEIPIONG TWV AVNOUXIWV YIa TV TTPOCTACIa Twv dedopévwy, TNG emdiWENS Tou Agile
Marketing wg trend ka1 TG TTpdoANYNG NYETWYV PHAPKETIVYK (Marketing leaders). O1 cuyypageig
Tpocdlopifouv To agile marketing, o€ emiTTedo opyaviopoU, OPAdAG, NYECIAG JAPKETIVYK KAl
epyaldopévwy. EmmmmAéov, ol ouyypageic tTposidoTrololv o1l n évvoia Tou agile marketing
MTTOpEl va pnv €ival KOBOAIKA €@apudOIun Ot OAeG TIG ETTIXEIPACEIS KAl OE OAEG TIG
OpacTNPIOTNTEG MAPKETIVYK (Kalaignanam et al.,, 2021a). Méoa ammd auti Tnv €£peguva

TTpoTEIiVOUV Kal Tov akdAouBo opioud Tou marketing agility:

Marketing agility refers to the extent to which an entity rapidly iterates between
making sense of the market and executing marketing decisions to adapt to the

market.

To marketing agility ava@éperal oto BaBuoé oTov otroio pia ““emixeipnon”™
eravaAappdavel ypyopa, HETAEU TNG KATAVONONG TG ayopdg Kal TNG EKTEAEONG

ATTOPACEWYV MAPKETIVYK YIO TNV TTPOCUPMOYH TNG OTNV ayopd.

O Tmpoteivouevog opliopdg TTPOKUTITEL aTTd TNV dladikaoia, avTiAnwng Twv e&eAifewv NG
ayopdg yia Tnv Taxeia afloAdynon Tng avaykng yio pia ommé@aon MAPKETIVYK, TN Afyn
avatpo@odOTNOoNG Kal TNV €TavaiAnyn petagu TG avTiAnwng Kal TwV ammoQAaoewy HAPKETIVYK
(BA. eixéva 23). Etriong, o1 ouyypa@eic TrpoTeivouv 011 To marketing agility €ival évag povadikog
OUVOUOOWOG TEOOAPWY PBACIKWY €VVOIWV: aioBNToTToiNG”N, €mavaAnyn, TaxUuTnta Kal
aTToQAaoelg HAPKETIVYK (sensemaking, iteration, speed kair marketing decisions, avtioToixa)

(Kalaignanam et al., 2021a).

JuveTtwg, To agile marketing eivar Béua  ypriyopng avaAuong kai Katavonong Twv
VEOEUQPAVIOUEVWY  CNTNUATWY Kal TTPokAAcewv. QoTe va avTidpdooupe O€ auTA TO
OuVvTONOTEPO duvaTod (av Kal EQOCOV gival aTrapaiTnTo), TTPOCAPUOLOVTAG TIG ATTOPACEIG TTOU
éxouv An@Bei Tponyoupévwg. OAa autd AapBAavouv XWwpa O€ IO TOKTIKF, ETTAVOANTITIKN
dladikaacia. ETriong, n TAKTIK avaTtTpocapuoyn gival iowg To OnUAvTIKOTEPO OTOIXEIO TOU agile
marketing (Stlrze et al., 2022).
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Leadership Factors

CMO attributes and characteristics
CMO structural and expert power

CMO-CIO interface

Marketing Agility

Employee Factors

Personality traits

= Coping mechanisms
= Training and supervision requirements

.
—

Team Factors

«  Team composition and diversity
Team empowerment

* Team incentives

- Team superordinate identity and
social cohesion

v

h

v

Sensemaking

‘ Marketing Decisions

L

U

/ Speed

Execution Challenges

+  Consistency of brand meaning

Organizational Factors

+  Marketing technology

= Organizational structure

= Organizational capabilities
- Organizational budgeting
= Organizational culture

J = Powerful partners and customers
= Ethical concerns

+  Superficial pursuit
Hiring marketing leaders
Identifying specific marketing activities

Ewkova 23 Marketing agility: Stadikaoio Snutoupyiag kat mpokAnoeig otnv ektéAeon tou (Kalaignanam et al., 2021a).

3.3.2. H ioTopia Tou Agile Marketing

211¢ 11 louviou 2012, uia opdada 35 marketers ocuykevipwBnke ata ypageia tng Mindjet oTto
2av ®pavoioko yia pia ekdAAwon TTou ovoudoTnke SprintZero. ZKOTOG fTav va eEETACOUV
o1d@opeg TTpooTTaBeieg TpoTToTToinoNg Tou Agile Manifesto for Software Developers yia Toug
marketers kal va dnuioupynoouv €va PAPKETIVVK HavigéoTto. H tTpwtn ékdoon Tou Agile

Marketing Manifesto yevvriOnke pe 7 agieg kai 10 apxég.

2ng 12 Mdiou 2017, cuvavtiBnkav Eava oto Zav Ppavoioko, auTr) TN Gopa OTA ypageia NG
Mozilla, yia 10 SprintOne. %16x0¢ 0¢ auTth TNV €kdNAWON ATAV va BNUIOUPYIOOUV €va
0IKooUOTNUA YIa TRV UTTOOTAPIEN TNG uloBéTnong Tou agile marketing. O oxedlaoudg yia 10
SprintTwo &ekivnoe tov Atmpidio Tou 2021. 210X0G ATAV VA OPICTIKOTIOIOOUV KOl Vd
Eavaypdwyouv TIg agieg kai TIG apxES. H opdda Epeuvag kai dedopévwy (Andrea Fryrear, Rachel
Chapman kai Jayson Gehri) dnuioupynoe pia €peuva kai TV €0TEIAE péow Twv social media
kar Méow emails. Tepittou 150 d&ropa amavinoav. H Baoikp oudda oxediacuou

Xpnoiyotroinoe Ta oxO0AId Toug yia va TTpoTeivel éva vEo oUvoAo TTévTe alwyv Kal 10 apxwv.

O1 mévte agieg opioTikoTTOINBNKAY O0TO CUVEDpPIO SprintTwo, TO OTToi0 TTPAYUATOTTOINONKE
wnoeiakd oTig 8-9 ZemrrepPpiou 2021. O1 CUPPETEXOVTEG WHQICAV YIa TIG agieg Kal oulATnoav
TNV TeAIKN €kdoon TpIiv KataAnéouv oe cupgwvia. O1 10 apxég opioTIKOTTOINBNKaY O€
peTayevéoTepn TTPOOKANCN Tov OkTWwRpIo Tou 2021. Zmig 9 ZemTeuPpiou, XwpioTnkav o€
OMAdEG €VOIAPEPOVTOG Yia va culntrioouv TPOTTOUG auénong Tng uloBEétnong Tou Agile

Marketing oto pdpketivyk (Cohen et al., 2004b).
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3.3.3. O1 agjieg Tou agile marketing

Opiopéveg atd TIG agieg TTou dnuooieuTnkav oTo havigéoTo Tou Agile Software Development
MTTOPOUV VA £QAPHOCTOUV KAl OTO UAPKETIVYK OTTWG £XOUV ETTIONUAVEI APKETOI ETTAYYEAUATIES
Tou pdpkeTivyk. O Scott Brinker, oe éva apBpo pe TiTAo "Idéec yia éva Agile Marketing
Manifesto”, rpoteivel 0TI TOOO N TTPWTN OCO Kal N TEAEUTAIO aTTd TIG TECOEPIG TTAPATTIAVW O&iES

eQapuélovTal 0TO NAPKETIVYK. MpoTeivel TTionNg TEOTEPIG AAAEG agieg:

o Qlkeieg opadeg TEAATWV EvavTl ATTPOCWTTWY HAIKWV AYyOPWV.
o AoKIPEG Kal dedopéva avTi yia aTTOYEIS Kal CUPPBAOCEIG.
o [loAudpiBua HIKPG TTEIpAPATa OE JEPIKA MEYAAQ OTOIXAMATA.

o Afopeuon Kal dIa@AvEID EVAVTI TNG ETTIONUNG OTAONG.

To 2006, o Matt Blumberg tng Return Path éypawe pia avaptnon oxeTik& We TIC TTPOCTTABEIEG
TOUG va xpnoidoTioioouy éva agile epyaieio avamrtuéng, 1o Rally, yia Tnv TTapakoAoubnon
Twv dpaaTtnpioTATWY PapkeTivyK. O Frank Days tng Novell éypaye pia avdptnon oT1o IGTOAGYIO
ME Tov evdiagépovTa TiTAO "Sex and the Agile marketer”, ouykpivoviag TiG TTapadooIakES
TTpooeyyioelg oTo HAPKETIVYK Pe TNV agile Tpocéyyion. O Neil Perkins €xel pia epiAnyn Tou
Agile Marketing oto 10TOAOYI6 Tou "Only Dead Fish". Etiong, o Greg Meyer eTmixeipei va

TTEPIypAwel Eva ouvolo apxwyv Tou Agile Marketing oTo 1I6TOAGYIO TOU.

ZAMEPQ, yia va oupBadiocoupe pe TNV TaXUTNTO Kal TNV TTOAUTTAOKOTNTA TOU MAPKETIVYK,

uiI0BeTOUUE VEOUG TPOTTOUG epyaaiag aTig agieg Tou Agile Marketing Manifesto:

1. Emkévipwon otnyv agia Tou TTEAATN KOl OTA ETTIXEIPNHATIKA ATTOTEAETHATA EVAVTI
TNG SPACTNPIOTNTAG KOI TWV OTTOTEAECUATWV.

a. Ortav divoupe TTpoTePaIdTNTA OTIG AVAYKES TWV TTEAATWV KAl TWV ETTIXEIPACEWV,
OnUIoUpyoUUE TTIO OTOXEUMEVA Kal ouvapn axEdla PapKeTIvyK. Me GAAa Adyia,
onuioupyoUue Ta "owoTd TTPAYUOTA" EVaVTI TWV "TTEPITCOTEPWYV TTPAYMATWV".
Eivar eukoho va Tréooupe oTnv Trayida Tou va KAvouue dpacTnpIOTNTEG
MAPKETIVYK aTTAd yIa va TIG KAVOUUE, TTPAYHATIKA ETTIKEVTPWVOUOOTE 0€ auTd
TTOU B0 TTPOCPEPEI TN PEYAAUTEPN Agia OTOUG TTEAATEG PG KAl TTWG AUTO WTTOPEI
Va ETTNPEAOEI TNV ETTIXEIPNON OTN CUVEXEIQ.

2. MapéxovTag agia vwpig Kol cuxvd avTi va TTEPIMEVOUME TRV TEAEIOTNTA.

a. Avri va repipgévoupe va gival 6Aa "TEAeIa”, apyifoupe va TTapEXOUNE agia oToug
TTENATEG pag atrd vwpig. Zuvexifouue va TTapéxoupe agia ye Baon ta diddyuata
a1Té TO TTPONYOUUEVO TTPOYPANMA Pag KAl oUTw KaBeENG. OTav TTEPINEVOUE TO
"TEAEIO", apaIPOUE TIG EUKAIPIEG va pdBoupe atrd Toug TTEAATEG PAG, WOTE va

MTTOpEOOUPE va TTapadwooupe peyaAuTepn agia apydtepa. AvTiBeta, n
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TTPOOTIABEIN YIa TNV TEAEIOTNTA 0ONYEi O€ HEYAAOUG KUKAOUG TTOPAYWYNG KOl O€

Mia TTpooéyyion big-bang.

3. MdOnon péow TTEIPAPATWY Kol SEGOMEVWYV AVTI YIO YVWHES KAl CUMBAOCEIG.

a.

b.

Ortav TmeipapatndopacTte, pabaivoupe kal OUAAéyoupe Oedopéva. Autd Ta

Oedopéva Kal 1o aTmoTEAEOPATA PABNONG pag emTPETTOUV va AauBdavoupe
KAAUTEPES KOl ATTOTEAECUATIKOTEPEG ATTOPATEIG OTO UAPKETIVYK.

Av ayvorjcoupe Ta dedouéva Kal BacioToUHE JOVO OTn yVwHn KATToIoU 1) € HIa
Eemmepaopévn oUuBaon, TOTE UTTOTIMOUE TO KOIVO Jag Kal E00eU0UE TTOAUTIMO
XPOVO yia va TTapdyouue AdBog TTpdyuara.

Mpodkemal yia yia diadikaoia eMKUPWONG TNG HEBNONAGS Hag HEow evog Bpdxou
avaTpoPoddTNONG £Qapuoyng — PéETpnong - udbnong, avti va akoAouBouue
oupBdocig i va ammo@acifoupe T gival KOAUTEPO pe BAon Tn yVWHN Tou TTIO

akpifotrAnpwpévou atépou ato dwudrtio (HIPPO).

4. Al0A&ITOUPYIKN ouvepyaaia TTAvw a1rd Ta GIAG Kal TNV IEpapXia.

a.

H ouvepyaoia, pe eTTKEVIPO TIG AVAYKEG TOU TTEAATN, TTOPAyEl KAAUTEPO
MAPKETIVYK ATTO ,TI Ol ATTOPOVWUEVOI TTOAEUOI METAEU TUNPATWY KAl N auoTnpn
TAPNON TNG IEPAPXIKNAS AWNGS ATTOPACEWV.

Ta oIAé odnyouv o€ yvwoelg TTou TTeBaivouv o€ évav opyaviouo PAPKETIVYK,

yeyovog TTou odnyei o€ attokAIon aTTo TIG AVAYKES TWV TTEAATWV.

5. Avtamokpion otnv aAAayn Tapd va akoAouBoUpe éva oTaTIKO TTAAVO.

a.

Aut] n TpoTOoN, €ival TTAPAYwWyo Tou apXikou MavigéoTtou yia Tnv agile
software development TTou dnuocieuBnke atrd Toug TTPoYPAPHATIoTEG To 2001,
H al\ayr) pe tnv mpooBikn NG Aé¢ng "oTatiki" BonBdel va oxeTideTal Aiyo
KaAUTEPO ME TOV KOOWO Tou MAPKETIVYVK. Edv dev ciyaoTte oe Béon va
TTapekkKAivoupe atrd éva akautrto TTAGvo otav cupfaivel pia aAhayrn atov
ayopaaoTtr)/atnv ayopd/oe TTaykOOouIo €TmiTredo, TOTE KIVOUVEUOUME va [NV
€EUTTNPETACOUPE ETTOPKWGS TO KOIVO WOG KOl VA OTTOKOMICOUME  @TWXG

atrotreAéopata (Cohen et al., 2004b).

3.3.4. O1 Apxég Tou agile marketing

MNa va ocupBadicoupe pe TNV TOXUTATA KOI TRV TTOAUTTAOKOTNTO TOU MAPKETIVYK OrPEPQ,

UI0BETOUUE PIa DIAQOPETIKI) VOOTPOTTIO KA VEOUG TPOTTOUG £pyaaiag. O apyEg £CEIBIKEUOUV TIG

agieg Tou agile marketing.:

1. To omouddio UAPKETIVYK arraitei oTevh suBuypduuion, OIaQAveEIQ Kal TTOIOTIKEC

AAANAETTIOPATEIS LIE TOUS ECWTEPIKOUS KAl EEWTEPIKOUC TTEAATEC.

2. Avadntnon dIaQOPETIKWY ATTOWEWV.
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Na aykaAidlel kai va avrarrokpiveral aTic aAAayEg yia va evioxUel Tnv aéia Twv TTeAATwV.
Na oxedialete uévo o€ €mimedo moOU va EMApPKeEl yia va oOlao@alioste v
QarToTEAECUQTIKY IE0APXNON KAl EKTEAEDN.

Na piokGperte kai va pabaivere armo T1iC ammoTuxies oag.

Opyavw6eite o€ LIKPES, OIAAEITOUPYIKES OUABES, OTTOU gival duvaroy.

7. XTiOTe TPOYPAUMATA LUAPKETIVYK YUPW QTTO ATOLA UE KIVATPQA KAl EUTTIOTEUTEITE TA VA

Kavouv 1n O0UAEIG TOUG.

H pakpotrpoBsaun miTuxia TOU UAPKETIVYK ETTWQEAEITAI atTd Tn Asiroupyia e Biwaiuo
PUBLO.

To Agile marketing d¢v €ival apkerod. H apiaTeia 010 UAPKETIVYK QTTAITEI ETTIONS OUVEXN

TPOOOXN OTa BACIKG OTOIXEIQ TOU UAPKETIVYK.

10. Emdiwére v amAdrnra (Cohen et al., 2004b).

3.3.5. Agile marketing kar Scrum methodology

2Tnv TTapoulca epyaoia Ba avatmTugoupe Thv €@ApPoyr Tng Scrum, n oTroia gival n Mo

o1adedopévn agile peBodoAoyia oTo HAPKETIVYK.

H Scrum peBodoloyia avTIETWTTICEI TIG TTI0 0UVNBOEG TTPOKAROTEIG TOU HAPKETIVYK:

O1 ouddeg XAVOUuV TOUG JOKPOTTPOBEGHOUG OTOXOUG VW EPYALOVTAI O€ VEEG HAPKETIVYK
KOUTTAVIEG.

O1 ouddeg TTou KoANAve o€ KABE PIKPH AETTTOUEPEIQ.

Augnuévn TTOAUTTAOKOTNTA KAl Ol HETARBAAAOUEVEG TTPOTIMNCEIG OTOUG KATAVOAWTEG TTOU

Ol £UTTOPOI TTPOCTTAB0UV va dECUEUCOUV KOl VO OTOXEUCOUV.

To AaicIo Scrum avTIHETWTTICEI QUTEG TIG TTPOKANCEIG:

O1 opddeg evBappuvovTal VO OUVAVTWVTAI TOKTIKA yia va oudntouv TNV TTPOodo Twv
BpaxutrpéBeopwyv oToxwv. OAlol o1 BpaxutrpdBeouol atoxol cuufdAlouv oTnv
ETTITEUEN TOU NOKPOTTPOBETOU OTOXOU.

O1 0padeg utTopOoUV va dokiudalouy, va eTavalapBavouy Kai va dilopBuwvouv Tnv TTopeia
TOUG, VYeEYOvOG TIou evioxUel TNV TTOPaywyikoTnTa, Tnv €UeAifia Kal  Tnv
TIPOCAPUOCTIKOTNTA OTIG AAAAYEG.

EvoTtaAadel Tnv KouAtoUpa SOKIUAG KAl HABnong Ye 1o ouvexh Aavodpioua TTpoiovIwv
oTnv ayopd kai KATOTTIV TN GUAAOY TTANPOPOPIWV YIo auTtd Ta Trpoidvta. Autd
EMMTPETTEI OTOUG UTTEUBUVOUG JAPKETIVYK VA KATAVOAOOUV TIG AVAYKESG TwV TTEAQTWV Kall

VA TTOPEXOUV TTEPIEXOUEVO TTOU EGUTTNPETEI KAAUTEPO TOUG TTEAATEG.
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H Scrum peBodoloyia epihapBavel 4 Baoikd oTadia:

1. Sprint Planning: H opdda cuykevipwvetal atnv apxr Tou sprint yia va oulntoel Ta
oToIxEia Tou project kal va kaBopioel Tov aTdxo Tou sprint.

2. Daily Scrum: Xpovik& oploBeTnuéVES, KABNUEPIVEG TUVAVTAOEIS yia TNV agloAdynon
TNG TTPOOBOU TTPOG TOV OTOXO Tou sprint, TNV avaBewpnaon Tou axXediou yIa TIG ETTOUEVES
24 wpeg Kal va oulntnBoulv TuxOv avoiKTa euTTédIa.

3. Sprint Review: lNMpayuatotroicital oto TEAOG Tou sprint, 6Tou n oudda culnTd Kai
eTTaveEeT@lel TO aTTOTEAECA TOU sprint.

4. Sprint Retrospective: NpdkeiTal yia TNV TEAIKH) cuvavTnon yia To sprint, dTTou n opdda

avaAuel Tn dladikaaia Tou sprint kal oulnTa TIG MEAAOVTIKEG BEATILOEIG.

O1 agile marketing opddeg xpnoigotroiolv Tnv Scrum peBodoAoyia yia va ekTeAéoouv Sprints

o€ éva project pe kaBoplopévo oTéxo (BA. eikdva 24) (Katare, n.d.).

Sprint Retrospective
(analyze Sprint process and
discuss improvements)

Daily Scrum

Marketing backlog (e.g., )
create 8 landing pages) Sprint backlog

Sprint Planning : —
I o -
o -

Sprint Review
(review results

Sprint 1 — create 2 LP Sprint of the Sprints)
Sprint 2 — create 2 LP
Sprint 3 — create 2 LP
Sprint 4 - create 2 LP

Ewova 24 Mapadeyua Scrum Sprint yia agile marketing (Katare, n.d.).

3.4. O pbdAog Tou Agile marketing oTig dieBveic ayopég

To International marketing agility agopd Tnv avaykn Twv eTIXEIPAOEWY va TTPocapudlouV TIG
OTPATNYIKEG HAPKETIVYK YIO VA IKOVOTTOIOUV TOUG TTEAATEG OTOUG OTIG B1EBVAG ayopés. Qg véa
évvola, 1o International marketing agility ytropei va avaxei otnv évvoia Tou oTparnyikou agile
(strategic agility) (Li et al., 2019). To strategic agility avag@éperal otnv IKavoTnTa dlaxeipiong
TwV OUPBIBACUWY PETALU TWV OEOPEUCEWY TWV TTOPWYV OTOUG TPEXOVTEG OTOXOUG Kal TWV

peTaBaAAOuevwWY avaykwy TnG ayopds (Carmeli et al., 2021a; Christofi et al., 2021a).
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To International marketing agility civar pia opyavwrikr] IKQvoTnTa TIOU ETTITPETTEI OTIG
EMXEIPAOEIG va  OIOPOPPWVOUV  KOAUTEPO TIG TIPOCEYYIOEIGC TNG €yXwplag ayopdag,
TTpocapuolovTag TTAPAAANAQ TIG UTTAPXOUCEG OTPATNYIKEG TOUG YIA VA TTPOCEYYIOOUV TIG

O1e0veic ayopég (Li et al., 2019).

O1 eukaipieg TNG d1EBVOUG ayopdg cival e€aipeTikKG TTOAUTTAOKES. O1 TTApPAUETPOI TTou KaBopilouv
TNV QVTAYWVIOTIKOTNTA OTIG EEVEG aYOPEG gival GuX VA SIOQOPETIKEG ATTO EKEIVES TWV EYXWPIWV
QyopwY Kal UTTopEl va gival yeudaTeg afefaidtnta yia TIG €TMIXEIPACEIS OTNV TIPWTN TOUG

TTPooTTABEIa yIa éva dIeBVEG eyxeipnua (Gomes et al., 2020a).

211G B1EBVEIG ayopEg, oI eMOOOEIS TWV ETTIXEIPNOEWY, £LOPTWVTAI O YeydAo BaBud atrd Tov
BaBuéd IkavotToinong TWv TTOAAWV Kal SIGQOPETIKWY TTEAATWYV, TTOU CUVOEETAI PUE TRV avTiIAnWwN
Tou €xouv yia Ta TTpoidvta. To International marketing agility ptopei va Bon6noel o¢
UWNAOTEPEG €EayWYIKEG €TTIOOCEIG, KABWGS aufavel Tn BETIKA avTiAnwn Kal IKavoTroinon Twv

TreAatwyv Tou (Li et al., 2019).

O Khan peAétnoe 1 onuacia tou agile marketing yia v amédoon Twv EMXEIPACEWY, Ol
OTTOIEG TTPOEPXOVTAI ATTO AVODUOUEVEG OIKOVOWIEG, TTOU dPACTNPIOTTOIOUVTAlI OE OIKOVOMIKA
QVOTITUYMEVEG aYOPEG. ZUVOAIKA, Ta EUPAUATA TNG £pEuvag Tou, deixvouv 611 To agile marketing
ETTNPEACEI TNV ATTOO00N TWV ETTIXEIPACEWY OXI HOVO APET, AAAG Kal EUPETA, EVIOXUOVTOG TV
TTPOCAPUOYH TwV TTPOYPAUUATWY PAPKETIVYK. ETTioNG, N peAéTn Seixvel 6T To agile marketing
MTTOPE va BEATILOOEI TA TTPOYPAUHMOTA JAPKETIVYK WOTE VA QVTATIOKPIVOVTAI OTIG TTOAUTTAOKEG

QaVAYKEG TWV OIKOVOUIKG avaTTTuypévwy ayopwyv (H. Khan, 2020a).

>¢ mrapopoia atmmoteAéopaTa KatéAnge kal o Zhou et.al. o omoiog peAétnoe TTwg TO agile
marketing eTTnpeddel T600 Aueca 600 Kal EUPECA TIG XPNUATOOIKOVOUIKEG ETTIOOCEIG MIOG
emyeipnong (Zhou et al., 2019). XuuTtrepaivovtag 611 10 agile marketing €ival éva mapadelyua
OUVOUIKAG IKavOTNTaG (dynamic capability) TTou eTnpeddel ONPAVTIKA TIG OUVABEIG IKAVOTNTEG
TTOU 00NyoUV O€ QVWTEPEG XPNMATOOIKOVOUIKEG €TTIOOCEIG. AUTO KOBIOTA TO agile marketing
onuavTikd yia Toug O1EuBUVTEG PAPKETIVYK. o ouykekpipéva, diamoTwinke OT 1o  agile
marketing eTTnpéace 1600 dpeca 600 Kal EUPECA TIG XPNHMOATOOIKOVOUIKES £TTIdO0€IS. H dueon
oxéon Petagu Tou agile marketing Kal Twv OIKOVOUIKWY ETTIOOCEWY NATAV I0XUPATEPN OF
ouvOnKkeg PeydAng avatapaxnig mg ayopdg. Qotdéco, o€ avriBeon pe TNV umtdBeon TNG
£€peuvag, dIaTTIoTWONKE OTI N ox€on PeTagu Tou agile marketing Kal TNG IKAVOTNTAG KAIVOTOMIAG
nTav acBevéoTepn O UWNAEG avaTapdgels Tng ayopdg. H oxéon ueTagu Tng IKavoTNTOG
KAIVOTOMIOG Kal TNG XPNMATOOIKOVOMIKAG €TTIOO0NG ATAV I0XUPATEPN O OUVONKES XAWNARS
avatapaxnig NG ayopdgs atrd 6,7 o€ ouvlrkes uwnAng avatapaxnig Tng ayopds. H avarapaxn
NG ayopds ueTpiaoe Tnv éuuecn oxéon METAlU TNG euehIigiag Tou WAPKETIVYK Kal TNG

XPNMOTOOIKOVOUIKNG aTtédoong (HEow TG IKavOTNTAG KalvoTouiag) (Zhou et al., 2019).
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ATTO TIG TTIPWTEG EVVOIOAOYIKEG HEAETEG OXETIKA YE TNV XPAON Tou agile marketing oto diBvég
MAapkeTIVYK (international marketing agility) €ival Twv Gomes et. al (Gomes et al., 2020b). H
peBodoAoyia TG HEAETNG TOUG NTAV N AVAOKATINGON TWV UPIOTAPEVWY EPEUVWIV OXETIKA HE TO
strategic agility kar péow autr¢ avémTugav éva evvololoyikd TTAQICIO OTO TTwG TTPETTEl va
avaAuetal To international marketing agility. Ta atmroteAéopara Tou avédeigav Tnv augavouevn
avaykn Twv €Eaywyikwv Kal TTOAUEBVIKWY ETTIXEIPACEWY va Xpnoluotroijoouv To agile
marketing wg¢ PHECO yIa TNV avATITUEN avTAYWVICTIKOU TTAEOVEKTHMATOG OTIG O1EBVEIC ayopég.
2UYKeEKPIYEVA TO TTAQICIO TTOU QVETTTUEQV AEITOUPYEI WG TTAATOOPMA VIO TNV AVTIMETWITION TWV
aAAaywv TTou AapBavouv xwpa o€ auTo To TaxXEWS PeTaBaAAOuevo TTaykdouio TTepIBaAAov. To
TAaiolo auTtd TTporTeivel To international marketing agility wg pia diadikagia TTou evepyoTroigiTal
até Tnv agile logic (Mo un cuuBaTIKr Kal avoiXTr) vonTikr oTdon) Kai dieukoAUveTal atrd Tnv
agile learning (ikavotnTa avalntnong Kai epunveiag dedouévwyv), WaOTE va TTPOKOAE agile
actions (va eival ikavog va deoueUeTal, VO CUVTOVICEI KAl va AVTATTIOKPIVETAI YPrYopa Kal ME

eueNIgia oTIG ouveXWG PETABOANSPEVEG ouvOnKeG) (BA. eikdva 25) (Gomes et al., 2020b).

Agile Learning

Agile Actions

Agile Logic

¢ Search
¢ Interpretation
¢ Sense-making

¢ Responsiveness
¢ Flexibility

e Commitment
¢ Co-ordination

¢ Openness
¢ Non-conformity

Ewova 25 To nipotewvouevo miaioto twv Gomez et. Al. yia to international marketing agility (Gomes et al., 2020b)

AkoOpa pia peAéTn yia TRV avaAuaon Tou international marketing agility fAtav Twv Asseraf et. Al.
TTOU QVETTTUEQV €va ePTTEIPIKG TEOT, TO OTTOIO PETPA Toug ~~ agility odnyoug™” (agility’s drivers),
Ta ATTOTEAEGUOTA KAl TIG OPIOKES OUVORKEG yia Tov avTiKTuTro Tou international marketing agility
OTIG EMOOCEIG TWV ETTIXEIPATEWY OTIG B1EBVAG ayopég. Ta ammoTteAéopaTa TNG HEAETNG, deixvouv
om 10 International marketing agility evioxuer 1ig emddoeig Tng dieBvoug ayopds dueoa Kal
EUMECO PEOW TOU TTAEOVEKTAMATOG TWV VEWV TIPOIOVTWY. Eival evdiagépov 06T, evw n

TIPOCApUOY oTNV TTPowenaon evioxuel Tn BeTIKA €TTidpacn Tou international marketing agility
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OTO TTAEOVEKTNUA TWV VEWV TTPOIOVTWY, N TTPOCAPHOYr oTo TTpoidv dev 1o KAvel. ETriong,
KATABEIKVUETAI O CUUTTANPWHATIKOG POAOG TNG IKAVOTNTAG OXEDIAOUOU NAPKETIVYK (marketing
planning capability) ka1 Tng IkavoTnTag diatpnong ¢ eueAigiag (flexibility maintenance
capability) (BA. eikova 26). TENog, eival onuaAvtiKG OTI €€eTACETAl O CWTIKOG POAOG Tou
TIAEOVEKTIAMATOG TWV VEWV TIPOIGVTWY WG PecoAaBnTh UETaLU agile kal €mddoswv OTO

international marketing agility (Asseraf et al., 2019a).

Ordinary Dynamic Performance
Capabilities Capability Qutcomes
|
( : o : \ [ \
' Moderators
! Promotion Adaptation
M::ﬁ;(elt:::'lyce ! Proc?ucot Adazg:oﬁ
New Products
| Advantage
H2 H4
International
Marketing Agility
H1
l H3 International
Market
Marketing COS".“O'S Performance
Planning Age

Ewkdva 26 To epeuvnTiké povtéro twv Asseraf et. Al. yLa TI¢ IKAVOTNTEG UAPKETIVYK Kal THV onuaoia toug ato international
marketing agility (Asseraf et al., 2019a)

Ev katakAeidl, 1o international marketing agility £éxel peydAn aia yia Tig €TTIXEIPHOEIG TTOU
avtaywvidovTal g 6o Kai o duvapIkES, aBEBaieg kal TTOAUTTAOKEG digBveic ayopég. H évvola
Tou international marketing agility, utreppaivel TTponyoUuEveEG CUVAPEIG £VVoIEG Kal Bewpieg
OTTwG N oTpatnyikn euehigia (strategic agility), n eueAigia (flexibility), n TpocapuooTikdTNTA
(adaptation), n OSuvauikr) kavotnTa (dynamic capability) kai 10 01€BvEC avTaywvioTIKG
TAcovéKTNUa (international competitive advantage). lNa TG TTOAUEBVIKEG ETTIXEIPAOEIG, TO
international marketing agility avrimmpoowTrelel yia ouvexn kal taxeia kivnon PETagu Tou
TTAYKOOMIOU Kal TOU TOTTIKOU, €TO1 WOTE va aglotrolouvTal ol JIEBVEIG eUKalpieg Kal va
QATTOQEUYOVTAI Ol ATTEINEG XWPIG va XAVETAI N €0TIOON KAl N QUVAMIKY. ZUVETTWG, To international

marketing agility utropei va 8ewpnBei wg TTNYA avTaywvIoTIKOU TTAEOVEKTAUOTOG YIa TIG OIEOVEIG
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ETTIXEIPNOEIG TTOU OPACTNPIOTTOIOUVTAI OF TOXEWS METARBAAAOUEVEG Kl TAPOXWOEIG ayOpPES
(Gomes et al., 2020b).

TéAog, eival 5edopévo OTI XpeldlovTal TTEPICCOTEPES EPEUVEG, OXETIKA UE TO BIEBVAG NAPKETIVYK
kai 1o strategic agility, woTe va kaAugBouUv Ta kevd aTnv uTTdpyxouaa £pguva. H evotroinon Twv
VEWV BewpnTikwy TTAQICIWY Kal euTTEIpIKWY Oedopévwv Ba TTpétmel va odnynoel oTnv
onuioupyia evog AsitoupyikoU Kal eUKoAa epapudaoipou international marketing agility TAaiciou

Y10 OAEG TIG ETTIXEIPHOEIG TTOU dPACTNPIOTTOIOUVTAI OTIG DIEBVIG ayOopEG.
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KE®ANAIO 4°

4.1. ZrpaTnyikh eueAiia kai d1EBVES TTEPIBAAAOY

O1 Tapadoaoiakég TTNYES BIWCIHWY AVTAYWVIOTIKWY TTAEOVEKTNUATWY €ival TTOAU OTTAvIEG GTO
ONMEPIVO ETEPOYEVEG KAl UTTEP-QVTAYWVIOTIKO TTayKOOoHIo emmixeipnuatikd epiBaAlov. MNa Tig
TTOAUEBVIKEG ETTIXEIPNOEIS O€ QUTEG TIC AYOPEG, N OTPATNYIKN eueAIgia (strategic agility) eivar pia
MeTa-IKavoTnNTa (Meta-capability i dynamic capability) TTou Toug emTpétTel va dnuioupyouv Kal
VO QvaTITUOOOUV IKAVOTNTEG O€ JIa QUVAUIKE I00PPOTTIa JE TNV TTAPodOo Tou Xpovou(Strategic
Agility in MNEs: Managing Tensions to Capture Opportunities across Emerging and
Established Markets - Sebastian P.L. Fourné, Justin J.P. Jansen, Tom J.M. Mom, 2014, n.d.).
Ooov agopd Tn CUCXETION METAEU SUVAUIKWY IKAVOTATWY KAl OTPATNYIKAG EUENIEIAG, O KUPIEG
OUVEICQOPEG OTTOOKOTTOUV OTO VO TOVIOOUV OTI OPIOUEVEG OUVAUIKEG IKAVOTNTEG €ival PETO-
IKAVOTNTEG TTOU ETTITPETTOUV OTIG TTOAUEBVIKEG ETTIXEIPAOTEIG VA ETTITUXOUV OTPATNYIKY UEAIGia.
MNa TTapdadeiypa, o Doz kai et. al. mpdTeivav OTI N oTPATNYIKN cUENIGia ouvdudadel dIGPOPES
OUVAMIKEG IKAVOTNTEG, OTTWG N PEUCTOTNTA TWV TTOPWY, N OTPATNYIKA EUaIcONaia Kal n evoTnTa

NG nyeoiag (Doz & Kosonen, 2010).

AvrtioToixa, ol lvory kai Brooks 1rpdteivav tn otparnyikr euaioBnoia (strategic sensitivity), mn
ouMoyiknh déapeuon (collective commitment) kail Tn peuoTéTnTa TWV TTOPWYV (resource fluidity)
WG Ta Tpia PaciKd opyavwTIKA, SOPIKA OTOIXEI yia TIG HUETA-IKAVOTNTEG TNG OTPATNYIKAS
eueNigiag (BA. eikdva 27). ETmiong, avépepav 6Tl O €TTIXEIPACEIS TTPETTEI VA €XOUV EvTOvn
ETTIYVWON TWV APXOMEVWY TAOEWV TNG ayopdg, Tnv Ikavotnta va Aaufdvouv ypriyopa
TOAUNPEG aTTOQACEIC Kal va yvwpilouv TTWG va avadiopgop@wyvouv Ta ETTIXEIPNUATIKA
OUCTHHOTA KOl VO GVOKATAVEUOUV TOUG TTOpous. EmiTAéov, uttooTtnpidouv OTI O opyaviouoi
MTTOPOUV Va eTTw@eANBOUV atTd To va "aykaAIddouv™” TIG avTIQACEIS, avTi va ETTIAEYOUV UETAGU
TOUG, YEYOVOG TTOU WTTOPEI va 0dnynRoeEl o€ KAIVOTOPEG AUCEIG KAl OTPATNYIKA guehiia. H
OTPATNYIKN €UENIEIa avadEIKVUETAI WG KPIOIKN OPYAVWTIKI IKAVOTNTA YIA TNV TTPOCAPHOYH OTIG
Taxeieg ahAayég, diatnpwvtag TTapdAAnAa Tn déopsuon yia BIwoIgoTnTa. ETTITTpooBEiTwg, N
KaTavonon NG TTOAUTTAOKOTNTAG TNG ETAIPIKAG BIWCIUOTNTAG OTIG TTOAATIAEG TNG dIACTACEIG
(TTEPIBOAAOVTIKH, KOIVWVIKF KOI OIKOVOMIKHA), BonBd& TIG ETIXEIPAOEIG VA QVTIMETWTTIOOUV
OTTOTEAEOUATIKOTEPA  QUTEG TIG TIPOKAACEIG. H  Trpooéyyion QuTh  €MTPETTEl Wi TTIO
dlagopoTtroinuévn Katavonon Tng PBiwoiudtntag kalr TPowdei TNV 100ppoTTia PMETAEU TNG
BpaxutrpdOeouNG TTPOCAPPOCTIKOTNTOG KAl TWV HAKPOTIPOBECUWY OTOXWV BIWCINOTNTOG

(Birrell Ivory et al., n.d.).
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Paradox

Corporate Sustainability
surfaces paradoxes

Strategic Agility

t i t
Contradictory ye embraces contradictions

interrelated tensions
within organisation e.g. stability-flexibility
(Hahn et al. 2014) / (Lewis et al. 2014)

Corporate
Sustainability

Strategic
Agility
Open system, input
focus, prospective

orientation to
economic, social,
environmental systems

Ability to quickly
respond, seize
opportunities, change
direction

Corporate Sustainability
creates complexity requiring
emergent strategy approach

(Neugebauer et al. 2016)

Figure 27 xéoelq uetaév etaipikng Biwouotntag, napadoéotntac kat otpatnyikng eveAiéiag (Birrell Ivory et al., n.d.)

ISiaitepa o€ ouvbrAkeg VUCA, o1 o1moieg XapakTnpidouv 1o oUyXPOovo TTayKOOUIO TTEPIBAAAOV
Ol ETIXEIPNOEIG TIPETTEI VA BIBETOUV TOUG ATTAITOUPEVOUG TTOPOUG KAl IKAVOTNTES yia VO
oAANAoeTIOPOUV pe €va TTANBOG QOpPEwv, TTPOKEINEVOU VO ATTOKTACOUV QVTAYWVIOTIKA
mAcovektpaTa (Mellahi et al., 2016). O1 amaviioelg, o€ OAEG QUTEG TIG TTPOKAACEIG TTOU
QVTIMETWTTIOOUV 01 €TAIPEIEG OUXVA cuvdEovTal e TNV €vvola TNG €UEAISIAG 1) TNG EUKAPYIOG
(agility kai flexibility), kaBwg o1 6pol auToi XpnoipoTToloUvTal EVAAAAKTIKA oTn BiIBAIoypagia yia
va Treplypdyouv TTapduoleg KataoTaoelg. O 0pog eueAigia uttTodnAwvel €1Tiong TaxuTnTa Kal
yprnyopn avtatrokpion. YTTApXouv SIAQOPETIKEG ATTOWEIG yIA TO TTWG TTPOKUTITOUV AUTEG Ol
évvoieg. Opiopévol gpeuvnTég Bewpouv 6Tl n TaxuTnTa atroteAsital amd didgopa Bacikd
oToixeia TToU TTEPIBAANOUV TV €vvolia TnG eueliiag, evw GAAoI Bewpolv Tnv ypriyopn
QVTATTOKPION WG avaTrOoTIaoTn TTPOEKTAON TNG eueAigiog. H ypriyopn avtatmokpion Kai n
eueligia eival eupeieg AANG OTEVA CUVOEDEUEVEG EVVOIEG KAI N ONUACia TOUG UTTOPET va dIa@EpPEl
o€ dIAPOoPOUG ToMEIG. ZTn dlaxeipion A&IToupyIwy Kal EQodIAcTIKAG aAUGidag, yia TTapadelyua,
n éueacn divetal OTIG EUENIKTEG AEIToupyieg, D1adIKaaieg Kal OXEOEIC €QOBIAOTIKAG aAUTIdag
evog opyaviopou (Vickery et al., 2010). ZTn oTpaTNYIKA TWV ETTIXEIPAOEWY, OXETICOVTAI PE TNV

OTTOTEAECMATIKA KOl ETTITUXA TTPOCAPUOYH Of OUVEXWG METABaANOUEva Kal  aBéRaia
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mepIBAAovTa. ZTig diebveig emIxEIPAOEIG, BonBouv Toug opyaviouoUG VA AVTIMETWTTIOOUV TIG

OUVEXOUEVEG VEEG TTNYEG TTAYKOOMIOU avTaywviouou (Christofi et al., 2021b).

To B¢ua Tng euehigiag otn diEBvV ETMIXEIPNOIAKA OTPATNYIKA €XEl TTPOCEAKUCTEl TTPOCPATA
MeEyaAo epeuvnTikG evdiagépov. lMapodo TTou n Tapouca epyacia Oev EMTPETTEI MIA
OAOKANPWHEVN E€TTIOKOTINCON TNG eKTeTaPEVNG BIBAIoypagiag € Tou Bépatog, Ta Paociké
¢nmuata mepIAauBdavouv Tn duvatoTnTa AVATITUENG KAl ETTITEUENG TNG OTPATNYIKNAG EUEAIEiag
MEOW TNG OUVAMIKNAG TNG E€OWTEPIKAG Opydvwong Kal Tou poAou TNG BIOIKNTIKAG ouddag
(Ahammad et al., 2021).

Koivdg dgovag oto oUuvolo TG uttdpyxouoag BIBAIoypagiag TTou agopd To strategic agility, sivai
N avaykn oTTOTEAEOUATIKAG AVTIMETWITIONS TWV aOAAAYWV OTIG QYOPEG, KABWG £TTioNG, TN XPNon
TWV E0WTEPIKWY IKAVOTATWY - KUPIWG TWV avBPWITTIVWV TTOPWY - YIA TNV QVTILETWTTION TWV

TIPOKANCEWYV TTOU TTPOKAAOUVTAI aTTO TIG oUCTNMIKEG aAAayég (Tarba et al., 2023a).

Av Kal 01 €peuvnTEG €XOUV ETTIKEVTPWOEI KUPIWG aTN GTPATNYIKN EUEAIEIA WG XAPAKTNPIOTIKO
TWV PeEYAAWV ETTIXEIPACEWY, APKETOI CUPPBOUAOI KAl ETTAYYEAUATIEG EXOUV TTAPOUGCIACE! HIA
atmmAouoTepn AtToyn TNG OTPATNYIKNAG €UEAIGIOG TTOU PTTOPEl va €TIOEIKVUOUV Ol PIKPEG Kal

MECQIEG ETTIXEIPAOEIG.
‘Evag opiouog cupgwva pe toug Winby et. al. yia Tnv atpatnyikn eueAiia givai;

"H gueAilia Tou opyaviouou cival pia KaAAlepynuévn IKAvOTNTA TTOU EMMITPEITEI GTOV
opyaviouo va TTPAYMATOTTOIEI EYKAIPES, ATTOTEAEONATIKES KAl SIAPKEIC aAAayéc orav ol
peTaBarAdusves ouvlnkeg 1o amrairouv. N'vworn kalr w¢ Suvauikn IKavoTnTa, n sueAi§ia
AVTITTPOOWITEUEI TNV IKAVOTNTA vd AVTIAQUBAVETAI SUKAIPIES KAl ATTEIAES, va EMIAUEI

mpoBAfuara kai va aAAalsr Tn Baon Twyv mopwv TN emixsipnons” (Winby & Worley, 2014).

Evw o Gurkov et.al. ava@épel otnv €pguva Tou OTI N OTPATNYIKN €ueAiia atToTeAsiTal aTrd

“"ouvnBeieg’” (routines):

1. Zrparnyikr: KoBipwon evog @IAGO0Eou okoTou, avamTuén MIOG  E€UPEWG
O1adedONEVNG OTPATNYIKAG KAl dlaxeipion Tou KAIiMOTOG Kal TG OEOPEUONG YIa TNV
eKTEAEON.

2. AvtiAnwn: Eupeia, BaBid kai cuvexng mapakoAouBnaon tou TTeEPIBAANOVTOG yia ThV
avTiAnwn Twv aAAaywv Kai Tn ypriyopn KOIVOTTOINON QUTWV TwWV AVvTIAWEWY OTOUG
utrelBuvoug Afwng amo@docwyv. O1 utreuBuvol ANWNG atToPAcEwY OTrn CUVEXEID
EPMUNVEUOUV Kal SIANOPPWVOUY TIG KOTAAANAES QTTaVTHOEIG.

3. Aokipég: Anuioupyia, ekTéEAean Kal EKPAONoN atrd TTeEIpduaTa.
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4. Eg@appoyn: Alatipnon g IKaveTnTag Kal TNG duvatotnTag va epapudlovtal aAAayEg,
1600 OTAdIOKEG OO0 KAl ACUVEXEIG, KOBWG Kal TnG IKavoTnTaG €TTaAnBeuong Tng

OUMBOAAG TNG ekTéAeoNG oTnv atrédoon (Gurkov et al., 2017).

Mia GAAN 1816TNTa TTOU aTTaITEITAI YIa TN OTPATNYIKA €ueAICia gival n IkavoTnTa va BAETTEI KAVEIG
Ta evlIa@EPOUEVA UEPN (TTEAATEG, TTPOUNBEUTEG, TEXVOAOYIKOUG ETAIPOUG, ETTEVOUTEG K.ATT.) WG
TTpounBeuTég TMOpwWY. MOAIGC 01 opyavwTiKoi nyETEG OpicCOUV MIO €UKOIpIa, Ol TTOPOI -
OUYKEKPIYEVA, N UTTOCTAPIEN Kal N €yKpion TTOAATTAWY Opddwv evOIOPEPOUEVWV HEPWV -

TIPETTEI VO KIVNTOTTOINBOUV Yia TNV €6€TA0N TNG oTpaTtnyikig (Gurkov et al., 2017)

H digBvotroinon €ival pia Kpioiun TTuxh Twv dIEBVWV ETTIXEIPAOEWY, OTTOU N OTPATNYIKI)
eueNigia dladpapartiCel onpavTikdé poAo. AuTo cival 1I81aITEPA oNPAVTIKG VIO TIG CUVEPYATIKEG
pNEBOSOUG OleBvotToinong, OTIWG Ol CouyxXwveuoels kal ol ggayopés (M&A), 10iwg o€
avadUOUEVES Kal METARATIKEG ayopES. O1 TTOAITIOUIKES DIAPOPESG HETAEU OIOPOPETIKWV KPATWY
MTTOpOUV va Ye@UpwBoUV péow TNG eueNigiag Tou avBpwTrivou duvapikou (human resource
flexibility), 1eukoAUVOVTAG TNV KOIVWVIKOTTOAITIOWIKI) EVOWMNATWON Kal TN METAPOPE YVWOEWV
oTig OieBveic ayopéc péow autwyv Twv M&A. EmmmAéov, n pabnolakn eucAigia (learning
flexibility) ptopei va BonBAocel otov eviomoud e€ukaipiwy oTIS BIEBVAC ayopég Kal OTn
METa@OPA yvwoewv atmd autég. Or didgopol Tutrol M&A utropolv €Tmiong va evioxUoouv

onpavTikd Tn oTpatnyikr euehigia (Tarba et al., 2023b).

TéNog, ooV a@opd Tn oTpaTnyikn cueAigia, n épeuva Twv Shams et.al. kataAfqyel 6T givai
XPAOIUO VA £XOUNE KATA VOU TOUG BOCIKOUG TTAPAYOVTEG TTOU XAPAKTNPICOUV HIa ~"eUENIKTn ™
TTOAUEBVIKA €TTIXEiPNON Kal Ba YTTOpOoUCE va gival XPAOINO, TN MEIWON TWV ETTIXEIPNMATIKWY
KIvOUVWY TTou ouvdéovtal PE Ta TTOAATTIAG Kal TTOAITIOUIKG SIAPOPETIKA ETTIXEIPNMATIKA
mepIBAAovTa. EmmTAéov TTapExouv €va vEO evvoIOAOYIKO TTAQiCIO TToU Bacifetal oTnv
EVOWMNATWON TnG €ueligiag oToug OIAPOPOUG ETTIXEIPNOIOKOUG TOMEIG (TT.X. TEXVOAOyia
TTANPOPOpPIWY, aAuaida epodlaouou Kal TTapaywyr) TTou TTPETTEN va TTpowBroouv ol dIEBVAG
ETTIXEIPNOEIG yIA VA Yivouv pia “"euéNIkTn TToAueBvIkn ™™ (Agile multinational). H oUvBeon auTn,
QVTITTPOOWTTEUEI MIO KAIVOTOPO OTPATNYIKA KATEUBUvVON yia TIG TTOAUEBVIKEG ETTIXEIPAOEIG YIO
TNV KOAUTEPN KATOVONON TNG OTPATNYIKAG EUEAISIAG, N OTTOIO CAQPWG ETTEKTEIVEI TNV Evvola TNG
eueliiag, evwy TTapdAAnAa oTnv avamTuén Baoikwyv duvauiKwy IKavoTATwy (Shams et al.,
2021).
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4.2. Z1patnyIkf eueAigia Kal dIEBVESG HAPKETIVYK
H évvola Tng oTpaTtnyikNG eVEAIGIag £xel eTTNPEACEI OAO KAl TTEPICTATEPO TOV TOPED TOU B1EBVOUG
HAPKETIVYK, aTTd TNV apXIKA TNG CUANWN WG TIG TACEIG KAl TN DUVAIKI TTOU TTapatneouvTal
OTIG TIPOKTIKEG TOU O1EBVOUG PAPKETIVYK TOV TeAeuTaio Kaipd. H oTpatnyikh cuehigia £xel
ouvOEBEi e TIG Bewpieg Kal TIG TTIPAKTIKEG TOU HAPKETIVYK ATTO PIO OTPATNYIKI) TTPOOTITIKN, €iTE

aueoa gite Eupeca (Johnston, 2009a).

Omtwg avagépape kar otnv evotnta 3.3.1 n gpyacia Twv Kalaignanam et.al. Tapéxel pia
ETTIKAIPOTTIOINUEVN ETTICKOTINGN TNG £€VVOIAg Kal Twv TTapayovTwy Tou agile marketing. H évvola
Tou agile marketing cival  epapudoiun o TTOANATIAG  emmiTreda  avAAuong,
OUMTTEPIANOUBAVOUEVWY TWV ETTITTEOWV TOU OPYAVICUOU, TNG ouddag, TNG NYECIOG APKETIVYK
Kal Twv epyadouévwy. Katd tnv e@apuoyr Tou agile marketing, ol emixeIprioeig evoéxeTal va
QVTIHETWTTIOOUV TTPOKAARCEIS OTTWG N SIACOPAANICN TNG OUVOXNAG TOU E€UTTOPIKOU CHPOTOG, N
KAIUAKWOT TNG UeNIGiag g OAO TO 0IKOOUOTNHA PHAPKETIVYK, N SIAXEIpIoN TwV avnouxIwy YIa
TNV TTpooTacia Twv dedopévwy, n emdiwgn Tou agile marketing wg trend kal n TPOGCANWN

nyeTwv PapkeTivyk (Kalaignanam et al., 2021b).

O1 Tarba et. Al. avédeigav TEooepic Baoikég SIOOTACEIG TTOU dladpapaTi(ouv OnNUAvTIKO pOAo

MeTaEU strategic agility kal Tou d1gBvoug papkeTivyk. O dIAOTACEIS QUTEG gival Ol:

1) oTpaTnyikég TTTUXEG Kal £TTIOOOEIG,
2) n TPOOTITIKA TWV AVASUOHEVWYV ayopWwV,
3) n eueAidia Tou B1EOVOUG PAPKETIVYK KAl

4) kpion (crisis) ka1 marketing agility (Tarba et al., 2023).

2UYKEKPIMEVA VIO TNV TTPWTN BIACTACT, OTPATNYIKES TITUXEC Kal ETTIOOCEIC, VA XOPAKTNPIOTIKO
mapadeiypa civar n TD Bank otov Kavadd, n omoia éxel uioBetrioel digital marketing agility.
XpnoiyotroiwvTtag sprint oxediaong dUo eBOOPAdWY Yia TPEIG UAVEG, N TPATTECD KATAPEPE Va
peiwoel Ta kK6oTn Katd 30% Kal va PEIWwoEl ToVv XpOvo avaTpoTiig Twv marketing campaigns
a1ré TECOEPIG PAVEG O0€ U0 €BOOPAdES. MapOAo TTou TETOIEG avAPOPES UTTOOEIKVUOUV TNV
utTéoX€eon Tou agile marketing yia peiwon Tou Xpdvou TTpowdnong TTPoidvTwy oTnv ayopd, Ta
o@£éAN autd mBavov va eival TTeplopiopéva aTTd dIAPOPOUG TTAPAYOVTEG Kal avaAoya HE TO
TAQio10 TTOU eQpappoleTal. Na TTapddeyua, ONUAvTIKY PEIWON TOU XPOVOU AavOapIioHaTOG VOGS
TIPOIOVTOG TTPOG TNV ayopd& PTTOPEI va PNV €ival EQIKTO O€ BIOUNXAVIEG e HEYAAUTEPOUG KaI TTIO
oUVOETOUG KUKAOUG ayopdg (Agile Marketing | Deloitte Insights, n.d.). ETriong, avauévoupe OTI n
etmidpaon Tou agile marketing otnv IkavoTroinon Twv TTEAATWY Ba €xel TOOO BeTIKEG GO0 Kal
apvNTIKEG TITUXEG. ATTO T pia TTAEUpd, ETTEIBN Ol KAWTTAVIEG PAPKETIVYK KAl Ta TTPOIOVTO
QvaTITUCoOVTAl HECW ETTAVAANWNG Kal ETTIKUpWONG WE Opddeg TreAaTwv (eTTavalaupBavéueva

sprints BeATiwWoNG TOU TTPOIGVTOG KAl AAvoapiouaTtog), N KauTTavia f To Tpoidv givail moavé va
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gival TTpOCapPUOCHEVA PE TIG AVAYKEG TNG ayopds. Q¢ ATTOTEAEOMA, N IKAVOTIOINON TwV
meAaTWV gival mBOavd va cival uynAétepn. AT Tnv GAAN TTAgupd, n emmidpaon Tou agile
marketing oTnv IKavoTroinon Twv TTEAATWY Ba YTTOPOUCE va gival HEIWPEVN AV N IKAVOTToiNoN
Twv UTTOAARAWV atrodeixBei xaunAdtepn. Opoiwg, n emidpaon Tou agile marketing oTn
onpacia g pdpkag (brand) yia Toug KATaVAAWTEG XPEIACETAI TTPOCEKTIKA dlaxEipion, AOyw

TOU KIvdUvou va “aAloiwBei” n eikéva Tou brand (Kalaignanam et al., 2021).

Ooov agopd Tnv delTepn dIACTACN, YIA TNV TTEOOTTTIKY TWV avVAOUOLEVWY Kal UETABATIKWYV
OIKOVOUIWY, TA 10I0ITEPA XOPAKTNPIOTIKA TTOU auTég dlaBéTouv, UTTOPOUV va SIaNOoPPUCOUV
onpavTikd TNV ekdAAwaon Tou strategic agility kai Tou d1eBvoug papkeTivyK. OTAV 01 ETTIXEIPATEIG
TWV AVOOUOUEVWV QYOPWV EICEPXOVTAI OTIG TIPONYMEVEG OIKOVOUIEG, N EVENIGIA TOU HAPKETIVYK
MTTOPEi va diladpapaTtioel onpavTikd pOAo 0TV TaxEia Katavonon Tou d1EBvoug ETTIXEIPNHATIKOU
TEPIBAANOVTOG Kal OTnNV TaXUTNTO PE TNV OToid avaAduBdavouv Tnv KATAAAnAn dpdon
MAPKETIVYK. O1  €TTIXEIPAOCEIC TwV AVOOUOUEVWVY QyopwvY TIPETTEL va  UIOBETACOUV JIa
QVOIXTOMUQOAN, €UEAIKTN TTPOOEYYION TOU PAPKETIVYK TTPOKEINEVOU va eTTITUXOUV cuehigia (H.
Khan, 2020b).

EmmpooBétwg, ol Hughes et. al. rpoTteivouv Tnv TTpoBupia uioBETNONG VEWY TTPOOTITIKWYV Kal
TNV IKAvOTNTa TOXEIQG TTPOCAPUOYAG OTIC HETAPAAAOUEVEG OUVONAKESG TNG ayopdg.
2uykekpigéva, n OIkoi Toug agloAdynon, n otoia Bacifetal 0TO TTAQICIO TWV WNQPIGKWY
TIPOIOVTWY OTIG avadUOUEVEG ayopEG, uTTOdNAWVE OTI 0 OPICHOG Kal TO TTAdiolo Tou agility Tou
TTapéxouv Ba uTTopoulcE va gival eupEwg e@apudéoiyo oe didgopa TrepIBAAlovTa. ETtiong
EMOILKOUV VA CUPTTANpwoouv T0 BewpnTikd TTAGicIo Twv Kalaignanam et. al. eicdyovTag Tig
évvoleg Twyv Tpoxiwv' T Kal Twv “‘avaTtpotiwv’’ (trajectories kai twists), w¢ évav TpdTIO
TTAQICIWONG TOU TTWG OI ETAIPEIEG PTTOPOUV VA Qappooouv To agile marketing o€ TepIBaAAov
ME ypriyopes aAhayég. O1 gpeuvnTég TTaPOUCIAlouv TTapadeiypoTa oTTd VEEG YWNQIOKES
UTTNPECIEG TTOU EVOWMPATWVOUV aTolXeia Tou agile marketing, Tnv avaykn Tng otroiag kabioTd
ETTITAKTIKA TO TTAQICI0 TWV AVOBUOUEVWY AYOPWYV. ZTA TTAPAdEIYHATA aUTd, Ol UTTEUBUVOI AYNG
amo@Acewv TTPoERAewav TTOANATTAEG TPOXIEG TNG ayopdg, evOWHATWOoAav TIG TPOXIEG TNG
QYyopAG UE TIG OTPATNYIKEG TPOXIEG TNG ETAIPEIAG KA TWV CUVEPYATWYV TNG, KAl EPTTAEKOVTAV O€
OTPATNYIKEG avaATPOTTEG TTOU TTEPIAGUBavav TNV avakdAuwn vEwv TTANPOPOPIWYV TNG ayopag
Kal TNV avadiauop@waon Twv TTPORANUATWY 1 eukaipiwv Pe BAON QUTEG TIG TTANPOQPOPIEG.
Aedopévwy TWV dPAUATIKWY AAAAYWY TTOU gival ENPAveig ae OAO ToV KOOUO OAUEPQA, EATTICOUUE
OTI Ta apXIK& onuddia evlIo@EPOVTOG yia TNV eUeAIgia OTO PAPKETIVYK Ba atmmo@Epouv pia

QTTOTOMN TPOXIA VEQG £PEUVAC KOI EVNNEPWHEVNG TTPOKTIKAG (Hughes & Chandy, 2021).

H ikavornra sueAiéiag Tou d1£6voUg HAPKETIVYK, N TPITN dIGoTOoN KATA Twv Tarba et. Al.  ptopei

va atroTeAéoel onNPavTIKG TTapdyovTa TTou eTTnEeAde TIG S1EBVEIC OTPATNYIKEG TOCO TWV BIEBVWIV
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ETTIXEIPNMOATIKWY EYXEIPNHATWY 600 Kal TwV TTOAUEBVIKWYV eTTIXEIPACEWY. Na TTapddeyua, n
épeuva Twv Hagen et. Al.  avagépouv OTI n oTpaTNYIKA €ueAigia cival éva ouveeTO
XOPOKTNPEIOTIKO TToU atroTeAEiTal ammd Tnv cueAiia Kal TNV ETTIAEKTIKA QvTATTOKPICIUOTATA
(selective responsiveness). H okéwn Tou JAPKETIVYK, KUPIWG HEOW TNG AAANAETTIOpaONS pE
TTEAATEG KAl OUVEPYATEG, TTaiCel onUavTIKG pOAO OTNV TTITEUEN TNG OTPATNYIKNAG cueNigiag. H
OKEWN ME ETTIKEVTPO TOV TTEAATN KaI TNV ayopd TTPETTEI VA EVOWUATWOEI o€ £éva Bacikd oUvoAo
EMXEIPNMATIKWY d1adikaciwv. H cupBoAr Tou PAPKETIVYVK OTR OTPATNYIKA €UEAICia onuaivel
IKavOTNTa VO avTIMETWTTICEl Kaveig TIG €EAPTAOEIC TOU XPOVOU, TwV OXECEWV KAl TwV
Aeimoupyiwv. H oTtpatnyik euehifia BonBd otn PeAtiwon Tou TIPOQIA KivdUvou Tou
emyeipnuaTia TTou emixeipei oto dieBvES TTepIBAAAov (Entrepreneurial internationalizers). Ol
ETTIXEIPNMATIEG AUTOI, €ival IBIAITEPA KATAAANAOI, va avTaywvifovTal Kal va w@eAoUvTal aTTd TN
oTpatnyikn eueAifia. H otpartnyikn eueAifia atroteAei pia véa e€Aynon yia tnv dieBvotroinon Tng
EMXEIPNMATIKOTNTAG (entrepreneurial internationalization). ETriong, n épeuva autr], €gnyei Tov
onpavTiké péAo TTou TTailel TO PAPKETIVYK OTNV ETTITEUEN TNG OTPATNYIKAG €ueAICiag Kal TNG
avaTTugng. H otpartnyikn eueAigia avadlapop@uyveTal GTO TTAQICIO TNG VEAPAG KAl MIKPAG

oleBvotroinuévng emmxeipnong (young and small internationalizing firm) (Hagen et al., 2019).

AKOpa pia €peuva OXETIKA We TO DIEOVEG PAPKETIVYK KAl TN OTPATNYIKA €UENIGia, cival Twv
Asseraf et. al. n otroia amrookoTTei GTOV EUTTEIPIKO EAEYXO MIOG VEQG £vvolag, Tou international
marketing agility. Xpnoiyotolwvtag Bswpieg atmd 1n faon Twy Tépwv (resource-based view)
Kal TIG duvapIkEG IKavoTnTES (dynamic capabilities), o1 epeuvnTég TTpOTEIVOUV €va HOVTEAO TTOU
€€eTACEl TOUG TTAPAYOVTEG, T OTTOTEAEOHUATA KOl TIG OPIOKEG OUVONKES TnNG €TTidpacng Tou
international marketing agility otnv amédoon oTig d1eBveig ayopés. Ta euprjuata TG £peuvag
Toug, &eixvouv OTI To international marketing agility BeATiwovel dueoa Tnv amdédoon oTig dieBveig
QYOPEG KAl EPPECT HEOW TOU TTAEOVEKTIMATOG TWV VEWV TTPOIOVTWY. Evw n TTpocapuoyr Tng
Tpowbnong evioxuel TIGC Bemikég emdpdoeig Tou international marketing agility oto
TIAEOVEKTNHA TWV VEWV TTPOIOVTWYV, £VW N eUEAICia Twv TTPOIOVTWYV Bev £XEI TNV idIa €TTidOpacT.
H peAétn mrporteivel 611 o1 dieuBuvTég HAPKETIVYK Ba TTRETTEI va avaTiTUEOUV IKavOTNTEG OTOV
TTPOYPAPUATIONO PAPKETIVYK KAl OTN dIATAPNon TNG EUEAIEIAS yia va atro@Uyouv TNV adpaveia
Kal va ayKaAIGoouV dIAPOPETIKEG TTPOOTITIKEG KAl OTUA AfWNG aTTOPACEWY YIa va ETTITUXOUV
avwTePo international marketing agility. Etriong, auti n epyacia cuveio@épel Eva véo TTAaioI0
yla TNV Katavonon Tng eueligiag oto OIEBVEG UAPKETIVYK, UTTOYPAPMICOVTAG TN ONPacia Twy

vEwV TTPOIOGVTWV Kal TNG oTpaTnyikig eueAigiag (Asseraf et al., 2019b).

TéNog, n TéTapTn dlAdoTaon agopd TNV Kpion (crisis) kai 1o marketing agility. H didotaon autn
TOViCel TOV KPioIuo pOAO TNG OTPATNYIKNAG €UEAIEiag o€ ouvOUaOUO PE TO OIEBVEG PAPKETIVYK
OTNV gvioxuon TNG avOeKTIKOTNTAG TWV BIEBVWV ETTIXEIPNUATIKWYV AEITOUPYIWV KaTA TN OIGPKEIX

Kpioewv, 61Twg n Travénuia COVID-19. Mapadeiypartog xapiv, ol Yipeng et. Al. ava@épouv TTwg
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Ol OOIOTIKEG ETTIXEIPAOEIG ETTEDEICAV OTPATNYIKN EVUENICIA OTNV TTPWIKN TTPOANWN Kal EAEYXO TOU
COVID-19, BonBwvtag o0Tn OuvEXION TNG ETIXEIPNPOTIKAG dpacTnpIidTnTag Tapd TIg
dlaTapaxEG OTNV TTAYKOOUIa £@odIacTiK aAuaida. 21n Blopnxavia tou fast fashion, 1o agile
marketing kal To NAeKTPOVIKO eUTTOPIO ETTETPEWE OTA brands va TTPOCAPPOCOUV YPRyopa TIG

TIPOKTIKEG HAPKETIVYK €V HEOWw TNG TTavonuiag (Liu, Lee, et al., 2020).

Ol eTTIXEIPNUATIKEG OUAOES TTPETTEI VA Eival EUEAIKTEG VO QvTATTIOKPIVOVTAI YPryopa Kal va gival
KaivoToues. AUTG Ta  XAPAKTNPIOTIKA @aiveTal OTI €xouv  yivel TTpOATTAITOUMEVA VIO
MOKPOTTPOBEG N aVATITUEN KOl ETTITUXIO YIQ OTTOIOVORTIOTE OPYaVICUO TTOU AEIToupyEi 0€ évav
oAoéva Kal 1o acTtadr), aB£Raio, TTOAUTTAOKO Kal dipopoupevo (VUCA) kdouo (BAETTE evoTnTa
3.3.1). O1 Xing et. Al uttooTnpifouv OTI TETOIA TTPOATTAITOUUEVA, YE TN OLIPA TOUG, £LOPTWVTAI
atTo TIG IKAVOTNTEG TOU OPYAVIOHOU VO AGIOTTOIET TIG ETTIXEIPNUATIKEG CUUTTEPIPOPEG, TA TAAEVTA
Kal TIG dpaoTNPIOTNTEG O ETTITTEDO OPAdAG WG KIVATAPIEG DUVAMEIG VI CUVEXH OTPATNYIKA
gUENIGia KAl KAIVOTOUIO HECW MIOG ATTOTEAECUATIKG dlaxelipIfdpevng diadikaoiag HRM (Human
resources management). E¢eTdlel TTwG auTéG ol opddeg ocupBaAlouv 0Tn oTpaTnyikr eueAiia,
n otroia £xel TTapadooIaKA YEAETNOEI O PHEYAAOUG, KABIEPWHPEVOUG OpYyaVIOHOUG, OAAG Twpa
€EETACETAI OTO TTACIOIO TWV PIKPWV KAl Heaaiwy emxeIpRocwy (SMEs). H peAétn avamtuooel
TIPOTACEIG TIOU OUVOEOUV TIG ETTIXEIPNUATIKEG OMAdEG HE T OTPATNYIKA  E€UKIVNOIQ,
avayvwpifovTag TIG HOVADIKES TTPOKANCEIG TTOU BETEI TO SUVAMIKO Kal ypriyopa JETARAAAOUEVO
EMXEIPNMATIKO TTEPIBAAAOV. H peAEéTn Tovilel €Tmiong Tn onuacia Twv OpyavwTIKWY Kal
TTPAKTIKWY avOpwTTIvou SUVAMIKOU, ETTIONUAIVOVTOG TNV AVAYKDN YIO TTPOCEKTIKI) oUvOEDn TNG
opadag, TNV avriAnwn Kal TNV TOUTOTNTO TWV PEAWV, KOBWG Kal Tnv emidpacn Twv
OPaCTNPIOTATWY EKTTAIBEUONG KAl OJABIKAG AVATITUENG OTNV ATTOTEAECPATIKOTNTA TNG OPAdAG
(Y Xing, 2020).

Etriong, o1 emyeipnuatieg diadpapatifouv KabopioTikd POAO GTNV OIKOVOMIKH avAKAKYN KIag
KOIVWVIOaG PETA atTd PeEYAAEG Kpioelg. H IKkavoTnTa TwV ETTIXEIPNUATIWV VA EVTOTTICOUV KAl v
agloTroloUV  ETTIXEIPNMOTIKEG  eukalpie¢ katd Tn OIApPKEID TNG Kpiong avTavakAG Tnv
QVOEKTIKOTNTA TOUG, KAI Ol KAIVOTOMIEG TOUG BIEUKOAUVOUV VEA TTPOTUTTA £pyaciag, pabnong kai
OpACTNPIOTATWY AVAWUXNG OTIG META KPIoEWV Kolvwvieg. QOoTO00, TO TTWG, TTOCO Ypryopd
evepyouv Kal TT600 €mMOPACTIKES Eival 01 evEPYEIEG TOUG £€apTATAI ATTO TO TTAQICIO TOUG GO0V
aQopa Toug BeapoUG, TNV TTPOCRACT 0€ TTOPOUG KAl TV aoTABEIa TNG ayopdd. MapadeiyuaTtog
xépiv, otnv Kiva, opiopévol emxeipnuoTies  €xouv  O€ifel  PeyAAn  avBekTIKOTNTA
XPNOIMOTTOIWVTAG BIOBIKTUAKEG OXETEIG KOl Wn@IoKkn TexvoAoyia, Oxi uévo yia va Eetrepdoouv
BpaxutrpbdBeapeg diatapaxeg To 2020, aAAG kal yia va dIapuop@waouv Tn HETABAAAOEVN 'VEQ
KavovikoTnTa' (new normality), 6TTOU O CUPTTEPIPOPEG Kal O BUVATOTATEG EXOUV AAAAEEl WG

OUVETTEIA TNG euTTEIPiag TG TTavdnuiag Covid-19 (Meyer et al., 2021).
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Téhog, o Kevin Johnston otnv epyacia tou €€etddel Tnv €vvola TnG ~‘autoavtiAnwng Tng
e€e1dikeuong ™ (self-concept specificity), n otoia ouvduddlel TpsIC LOPPEC puWTTIaS: ToU
HAPKETIVYK, TWV IKAQVOTATWVY Kal Twv opiwv. AUTEG Ol HOPQEG PUWTTIOG TTEPIOPICouV TN
OTPATNYIKN €UENIEia MIOG ETTIXEIPNONG KAl TAV IKAVOTNTA TNG Vva TTPOCAPPOLETal O€
peTaBaAAopeva TepiBdAlovTa (Johnston, 2009b). H puwTria Tou PAPKETIVYK, OTTWG TNV
gionyaye o Levitt, ava@épetal oTnv aTTOTUXIO TWV ETAIPEIWY VA OPICOUV TNV €TTIXEIPNCT TOUG
eUpEéwg pe Bdon TIC avAyKeg Twv TTEAATWVY avTi yia CUYKEKpPIPEVa TTpoidvTa (Levitt, 1984). H
MuwTTia Twv IKavoTATWYV (capability myopia) TTpokUTITEl ATTO TNV ATTOWN TNG OTPATNYIKAG TTOU
Baoiletar otoug Tépoug (Resource-based View - RBV), n omoia tovilel TIC €0WTEPIKES
IKavOTNTEG aAAG pTTOpEl va 00nyAcEl O aKaPWia av ol ETIXEIPACEIS aATTOTUXOUV Vva
TIPOCAPUOCOUV TIG IKAVOTNTEG TOUG O€ VEEG euKalpies. H puwTria Twv opiwv (boundary myopia)
Qva@EPETal OTNV TTapwxnMévn évvola TnG oTaTikhg aAucidag atiag (value chain), TTou éxel
QvTIKATOOTOOEI a1Td OUVAMIKES OIKTUWMPEVES OPYAVWOEIS KAl CUMTTAEyaTa agiag TTou aTrairouv

aTTo TIG ETTIXEIPAOEIG VA EVOWNATWVOUV EEWTEPIKES IKAVOTNTEG.

ETriong, o Johnston ava@épel TTWG o1 TTIXEIPAOEIG TTPETTEI va BIAXEIPIOTOUV TO TTAPAd0Eo TNG
ee1dikeuong €vavtl TnG eueligiag. Evw n autoavtiAnwn Tng egeidikeuong (self-concept
specificity) ptropei va TTpoC@EPEl AVTAYWVIOTIKA TTAEOVEKTAUATA, WTTOPEI £TTIONG va 0dnynoel
o€ uPnAn €€eIdikeuon TwWV TTEPIOUCIAKWY CTOIXEIWY (assets) kal va PEIWTEI TNV IKAVOTATA JIAg
ETMIXEIPNONG va TTpocapuoleTal o€ VEEG OUVONRKES TNG ayopds. AuTh n £€vTacn aTTeikovifeTal Pe
Tapadeiypara OTTwe N Xerox kal n Polaroid, o1 oTroieg atrétuxav va “"€UTTOPEUPATOTIONINCOUV
TIG KAIVOTOUIEG TOUG AOYyWw “YVWOTIKWV TTEPIOPICPWY ", o€ avtiBeon ue Tnv Apple, n otoia

QgIoTToINOE PE ETTITUXIA TIG IKAVOTNTEG TNG O€ DIAPOPES AYOPEG.

MNa va gerepdoouv autoUg TOUG TTEPIOPICHOUG, OI ETTIXEIPNOEIG TTPETTEI VA UIOBETHOOUV TN
OUCTNUIKA OKEWN Kal TNV opyavwaolakr péenaon. Autd trepihauBavel Tnv TTPOKANGN Twv
UTTOPYXOUCWYV TTapadoxwy, TNV £mavatrpocdIopiond TNG autoavTiAnyng g opydvwong Kai
TNV TTPOWONON TNG OTPATNYIKAG avavéwaong. TEAog, o Johnston TrpoTeivel OTI 01 ETTIXEIPHOEIG
MTTOPOUV va eTTWEEANBOUV aTTd pIa TTI0 EUEAIKTN KOl EUPEIa TTPOCEYYION OTNV TAUTOTNTA, TIG
IKAVOTNTEG KAl TA OPIA TOUG, ETTITPETTOVTAG TOUG VA TTPOCAPHOovTal KOAUTEPA OTIG AAAQYEG TOU
TEPIBAANOVTOG Kal va KalvoTouoUuv. To TTpoTeivOueEvOo TTAdicIo oToxelel va BonBroel Tnv
dloiknon va avayvwpioel Kal va  QVTIUETWTTIOEl TOUG TTEPIOPICHOUG TNG TPEXOUOAG
autoavTIANWNG TOUG, €VIOXUOVTAG TEANIKA TIG OTPATNYIKEG ETTIAOYEG Kal Tnv eueNiia Tng

emyeipnong (Johnston, 2009b).
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KE®ANAIO 5°

5. Strateqility, big data analytics kai d1eBVEG H&PKETIVYK

5.1. Zko1rog epyaoiag
H TToAUTTAOKOTNTO TTOU XOPAKTNEICEl TN QUVAMIKA @UON TwV BloQopwy TTEPIBAANOVTIKWV
mapaydviwy (VUCA) kai ol TexvoloyikéG eEehigeig (marketing 6.0 & industry 5.0), kaBiota
EMMTOKTIKA TNV avAykn Ol €TMYXEIPACEIS va gival 0e Béon va AVTOTTOKPIVOVTAl OTIG
METOBAAAOUEVEG AVAYKES TWV TTEAATWYV TOUG OTIG DIEBVNG ayopés. H TTapouca PEAETN EETACE!
10 péAo Twv Big Data analytics og cuvduaoud e Ta epyalcia Tou agile marketing kai TngG agile
strategy otnv emidpaon 1Tou autd £xouv oTO international marketing. Avamrtiocooupe pia
BIBAloypa@Iky €peuva yia va TO OIEPEUVAOOUME. ZUYKEKPIUEVA, €EeTACOUME TTOAAQTTAEG
TTEPITITWOEIG, MEAETEC KAl ava@opég yia va egeTdooupde o€ BaBog Tov poAo Twv Big Data
analytics kal TTw¢ Ta ATTOTEAEOHUATA TOUG WTTOPOUV va XPNOIYoTToiNBouv GTnv avattuén
international marketing plans pe Tnv Xprion agile methodologies kai KAtd CUVETTEIQ TTWG
QvaTITUoOoOVTal Ol QUVAMIKEG IKAVOTNTEG N WETa-IKavoTnTeG (dynamic capabilities 1 meta-
capabilities) péoa amd autéc TIc dladikaoieg kal TEAOG TTWG OAn auth n aAucida agiag
MAPKETIVYK WTTOPEI va BonBroel TIG TTIXEIPNTEIC VA AVATITUEOUV QvVTAYWVIOTIKO TTAEOVEKTNMA,

£E0IKOVOUNOOUV XpAVo Kal KOOTOG OTIG DIEBVRG ayopég.
O KUpI0g 0TOXOG TOU TNG TTapoUCag NEAETNG Eival:

1. Na emavegerdoel kal va avaAuoel Tnv uttdpyxouoa €psuva 10 poAo Twv Big Data
analytics aTtov aTpaTtnyiké TTPOCAvATOANIGHO OTO TTAQICIO TOU BIEBVOUG JAPKETIVYK

2. Tn ouvBeon Twv eupnudTwWV KAl n TTPOTACN €vOG VEOU EVOTTOINTIKOU BgwpnTiKoU
TTAQICiou Kal

3. Na mmapdoxel HEANOVTIKEG EPEUVNTIKEG KATEUBUVOEIG OCUPNQWVA UE TIG EPEUVNTIKO KEVO

yvwone.

Ta ammoteAéopata TNG MEAETNG TTAPEXOUV TTANPOYOpPIES yia Tov poAo Twv Big Data analytics
OTNV OTTOTEAEOUATIKOTEPN KATAVONON TWV KATAVAAWTWY aAAG Kal TNG ayopdg OUVOAIKA OTIG
ouvonkeg VUCA/BANI 1ou {oUpe. H peAETN atrokaAuTrTel TNV aAAnAettidpaon petaglu mng
QTTOTEAEOUATIKNG XPoNG epyaAciwy agile kal Twv atroteAeopdtwy atrd Tnv avdiuon Twv Big
data kai Mwg auth n aAAnAemidpaon odnyei ot avamTuén Strategility oto international

marketing, 6TTW¢ @aiveTal TNV TTAPAKATW €IKOVA.
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Agile Strategy
Processes

Big Data
Analytics

Strategility and Big Data analytics in
international marketing

Figure 3 Strategility and Big Data analytics in international marketing.

5.1.1. A€i6Aoyn TnG epyaciag
H mTapouca PeAETN €iXE WG OTOXO TNV QVATITUEN Kal BEwPNTIKN ETTIKUPWON £vOG TTAAIGIOU YIa
Tov poAo Big Data analytics oe ouvduacud e 10 agile marketing otnv emTuxia ToU
international marketing XpnoIMOTTOIWVTAG TTOIOTIKEG EPEUVNTIKEG HEBODOUG Kal ETTOIKODOUNTIKA
mpocéyyion. H adlomoTia, éva Baoikd KpITrpio agloAdynong Tng TTOIOTIKAG £peuvag BAoel TNG
KATAOKEUAOTIKAG TTPOOEYYIONG, AVTIMETWTTICETAI JEOW TWV TEOOAPWY KPITNpiwyv Tou Guba:
aglomioTia, HETABIBACINOTNTA, £CaPTNCINOTNTA Kal €MIRERAIWOINOTNTA. H agloTTioTia agopd Tnv
agloTmoTia Twv OTTOTEAEOUATWY, N OToia EMTUYXAVETOI PECW aAUOTNPENG OUAAOYNAG Kal
avaAuong dedopuévwy, oulnTACEWY PE CUVADEAPOUG Kal AeTTTOPEPWY TTEpIypawy (Hajli et
al.,, 2020). H a&lomoTia Twv dedopévwyv eEaCPAANIOTNKE Pe TN GUAAOYN TTANPOPOPIWY aTTd
d1apopeg TTNYEG KaTd Tn didpkela £§1 unvwv. H KPITIKA €¢€Taon atmé ouvadéA@oug evioxuoav
TEPAITEPW TNV agloTTIOTIa KaI TN dla@aveia TNG HEAETNG. Ta eupripaTa oulnTRBnkav oTo TTAQicIo
TWV UTTAPXOUCWYV Bewpiwyv, eViIoXUovTag Tn BewpnTikA YevikeuoiudtnTa. H emBepaiwoiudtnrta
EMTEUXONKE PE TNV TTOPOUCIA EPTTEIPIKWV TTEPITITWOEWY OTNV epyaoia (Guba, 1981) (Hajli et
al., 2020) (Polkinghorne, 2007). Autég ol peBodoloyieg egao@aAicav TNV agIoTIoTia TNG

TTapoUoag HEAETNG.
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5.2. Zxedlaopdg, peBodoloyia kal avdAuon TG PEAETNG

AuTn n peAéTn xpnoipoTrolei TN Grounded Theory wg KUpla epeuvnTikr peBodoAoyia yia va
etepeuvnoel Twv Big Data analytics, Tou agile marketing kai agile strategy (strategility) oto
TTAQiclo Tou dieBvoug papkeTivyk. H Grounded Theory, wg TToI10TIKY €peuvnTIKY HEB0SOG, gival
1I010iTEPa KATAAANAN yia TN dnuioupyia Bewplwv atreuBeiag atmd Ta dedopéva, avTi va doKIPACEl
TTPOKABOPICUEVES UTTOBEDEIC. AUTH N ETTAYWYIKI TTPOCEYYION ETITPETTEI TNV TAUTOTTOINCN TWV
QvVadUOUEVWY TTPOTUTTWY, EVVOIWV Kal TTAaIciwy TTou oxeTiovtal Pe Tn OUVAMIKA QUON Tou
MAPKETIVYK OTAV WNQIOKH Kal TTaykoouiotroinuévn emmoxn (Glaser & Strauss, 1967; Charmaz,
2006).

5.2.1. >xediaon Epeuvag

H peAétn akoAouBei pia TToI0TIKN) Ooxediaon £peuvag, €oTidloviag atn oUAAoyh TTAoUCIwy,
TTEPIYPAPIKWY OEDOUEVWV HECW MEAETWV TTEPITITWOEWY KOl UIOG OUVOAIKAG avaokdTTnong
OeuTEPOYEVWV TTNYWV OedoUEVWV (avapopEs, GpBpa kal PeAETEG OXETIKA Pe Ta big data, 1o
agile marketing kai 1iIG Tao€Ig Tou d1EBVOUC PdpKeTIvYK). H yeBodoloyia Tng Grounded Theory
EQAPUOCETAl VIO VO KOATOOKEUAOEl VEEC OewpnTiKEG 10EEC TTOU  QVTIKATOTITPI(OUV TNV

EVOWNATWON TOUg 0€ éva TTPAYHATIKO TTAQicI0 81EBVOUG HAPKETIVYK.

H oxediaon TnG ueAéTNG akoAouBei Ta TTapakdTw Bacikd BAuara:

1. ZuAAoyn Aedopévwy:

o Secondary Data: Mia cuoTtnuatikij avackotrnon tng BIBAIoypa®iag oxeTIKA YE
UTTAPXOUOEG MEANETEG TTEPITITWOEWY, OKAdNUAIKA GpBpa, PBIOPNXAVIKEG
ava@oOPES Kal TTAQICia JAPKETIVYK Ba TTapEXEI CUUTTANPWHATIKEG TTANPOPOPIES
OXETIKA PE TN XPon TnG avaAuong big data kai Twv €UéNIKTWY PEBOdWY OTO
Oiebvég  pdpketivyk  (Webster &  Watson, 2002).  Zuykekpipéva
TTPAYUATOTTOINCAUE CUCTNATIKA avaokoTtrnon tTng BiBAIoypagiag oto Google
scholar pe TIg TrTapakdaTw AEEEIG KAEIDIG Kal CUAAEEapE TNV OXETIKA BIBAIOypagia.

1. Agility, marketing agile, agility marketing, strategic agility: 415
references selected.
Big data, Big data analytics: 1934 references selected.

3. Big data and international marketing: 3534 references selected.

AuTA n TToAudidoTarn TTpoo€yyion eEac@aliel 0TI n yEAETN Ba aTTOTUTTWOEI éva €UpU

QACHA TTPOOTITIKWY, ETTITPETTOVTAG MIA TTIO OAOKANPWUEVN KATAvOnon Tou BEUaTod.
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2. Data Coding and Conceptualization: XpnoigotroiwvTag Tig apxég tng Grounded
Theory, Ta 0edopéva TTou CUAAEyovTal atmod deuTtepoyeveig TTRyEG Ba avaAuBouv
XPNOIUOTTOIWVTAG AVOIKTH, agoVvIKA Kal TTIAEKTIKA KwdikoTtroinon (Corbin & Strauss,
2008).

o Open Coding: Z& auto To apXIké oTadlo, Ta dedopéva Ba dlaxwpIoTOUV
o€ OIOKPITEG evOTNTEG, Ba e€eTA0TOUV TTPOCEKTIKA Kal Ba ouykpiBouv yia
oMOoIOTNTEG Kail dla@opég. O1 evaTnTEG €ival o1 TTAPAKATW TPEIC:

1. Agility, marketing agile, agility marketing, strategic agility,
2. Big data, Big data analytics.
3. Big data and international marketing.

o Axial Coding: Kartd mn didpkeia autAg TNG @ACNG, Ol AVAPEPONEVEG EVOTNTES
Ba opadotroinBouv o€ KATNYOPIES TTOU AVTIKATOTITPI(OUV TIC OXEOEIC METAEU
auTWV Twv evvolwy. MNa TTapddeiyua, o "pdAo¢ NS avaAuong big data oro
international marketing" ptropei va TTpoKUWEl wg Jia katnyopia.

o Selective Coding: Z& autd 10 0TAdIO, OI KATAYOPIEG TTOU AVATITUXONKAV KATA
TNV agovIKA KwdIKOTToiNoN Ba evowpatwbouv o€ €va KevTpIKO BewpnTikO
mAdiolo. H évvoia strategility (strategic agility péow big data kai gile marketing)
Ba XpPNOoIUEUOEl WG KEVTPIKA KaTNyopia, yupw atrd Tnv oTroia 8a BeATIwBoUV oI
GAAEG KOTNYOPIES KAl OI OXETEIG TOUG.

3. Oewpnmikn AsiyparoAnyia: Kabwg n avaluon twv OedouEvwy TTpoxwpd, véa
ocdopéva Ba culAéyovtal eTAeKTIKG yia va €ehixBei kal va oxnuartotroinBei n
avaduodpevn Bewpia (Glaser & Strauss, 1967). H BswpnTik delydaTOANYia eTITPETTEN
TN ouvexy aAnAemmidpacn TG €peuvag, OTTOU N GUAAoOyYR Kal n avaAuon Twv
O0edOUEVWV EVNHEPWVOUV N Mia TNV AAAN. Autd e€ac@alilel OTI To TEAIKO BewpnTiKO
MOVTEAO €ival avOekTIKO, opBd Odounuéva, PACICPEVO OE TTPAYMATIKA OToIXEia Kal
avTavakAQ TIG BUVOUIKEG OXEON METALU Twv PETARBANTWY. MeTd TNV PEAETN OAWV Twv
papers OXETIKA PE TIG TTapaATTAvVW SIAPOPPWHEVES KOTNYOPIEG KATAANEAUE OTNV ETTIAOYA
198 papers.

4. Avarmtuén OewpnTikou MAaiciou: Me Baon ta dedopéva Kal TIG SIOUOPPWUEVES
KOTNyopieg, n MEAETN TTpoTEivel €va vEo BewpnTikO povTédo: To Strategility & Data
Analytics in International Marketing Framework. Auto 1o yovtéAo Ba gnyei TTwg N
avaAuon big data kai o1 diadikaoieg agile marketing cupBdAAouv oTnv avamTuén
strategility oTIG TTayKOOUIEG QYOPEG. ZUYKEKPIPEVA, TO HOVTEAO Oa TrepIAauBavel
TE0O€EPA OTADIA:

o Big Data Analytics: Xprion dedopévwy yia TTPOYVWOTIKEG KAl KATEUBUVTHPIEG

TTANPOPOPIEG.
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o Agile Marketing Processes: YAotmroinon €UEAIKTWY, ETAVAANTITIKWV
OTPATNYIKWY JAPKETIVYK.

o International Marketing Planning: Evowpdtwon dedopévwy og TTANpopopieg
oTnNV avdaTTuén d1EBvwv oxXediwv JAPKETIVYK.

o Strategility Implementation & Control: AvamTuén SUVOUIKWY IKAVOTATWY
(dynamic capabilities) yia ouvexn Tpocapuoy o€ peTaBaAldueveg diebveic
ayopég (Teece, 2007; Rigby, 2011).

5. Validation of the Framework: A@oU kataokeuaoTei To BewpnTikd TTAGiclo, Ba
EMKUPWOET péow emmAéov avaAloewy TTepITTwoewy. H diadikagia emkipwong 6a
dlac@aAioel 611 To TTAQICIO AVTIKATOTITPICEI TIG TIPAYMATIKOTNTES TwV big data kai Tou o

Agile Marketing og d1€Bveic TTEpITTTWOEIG Kal OTI TIPOCPEPEI TTPAKTIKA agia yia

TIG ETTIXEIPNOEIG.

5.2.2. AvaAuon

O oT1b6xog TNG avaAuong eivar va eviomoTouv Ta Pacikd Bféuata kalr PoTifa TTou
TIPOKUTITOUV aTTO Ta dedopéva. H BepaTiki avdAuaon, o€ GUVOUACHO HE TIG KOBIEPWHEVES
dladikaaieg Katnyoplotroinong, Ba Bonbrnoel oTov EVIOTTIGUO TWV KPICIHWYV TTApayovIwv
TToU GUMPBAAAouv oTo strategility oto TTAGiclIo Tou &i1EBvoug papKeTivyK. O TTapAyovTeS
auTtoi Ba diacTaupwBouv pe Tnv utdpxouca PBiBAloypagia yia va OlaCPANICTEN N

BewpnTIKA ouvoxn Kai n TTpwToTUTTIa TNG HEAETNG (Braun & Clarke, 2006).

Ao Ta dedopéva TTpoikuyav Ta akoAouBa Béuata: Ta apyikd Biéuata uTtTopei va
TEPINAPBAVOUV TN CNPOCIA TWV YVWOEWV TWV TTEAATWY O€ TTPAayuaTikd Xpdvo, Tnv aia
TNG ETTAVAANTITIKAG AVATITUENG TTPOIOVTWY Kal Tov pOA0 TNG Awng atro@doswyv Bdoel big

data otnv etiteuén 1o strategility.

21N ouvéxela, Ta euprpaTa Ba KarnyopiotroinBouv wg €€ng: Ta TTpoavapepBévta BEuara
Ba katnyoplotroiNBouv OTn Ouvéxela o€ eupuTepeg €vvoleg, Big Data analytics
Agile marketing processes International marketing planning, ol otroie¢ 0Tn Guvéxeia

Ba ouvdeBoUV pe TNV KEVTPIKA évvola Tou strategility.
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5.2.3. Avarrrugn utroBéoswv

KaBwg 1a dedopéva uttoBaAAovTal o€ avaokoTINon Kal Katnyoplotoinon, 6a diatutwoei
£vag apIBPOg uTToBECEWY yia va eAeyXBoUv O€ PEANOVTIKEG EPEUVEG ] TTPOKTIKEG EQAPUOYEG.

O1 uttoBéoeIg auTég pTTopei va TrepIAauBdavouy:

e H1: H evowpdtwon Twv Big data analytics kal Twv Agile Marketing Processes €xel
onpavTikd BeTIKO AVTIKTUTTO OTNV IKAVOTNTA TTPOCAPHOYAS MIAG ETTIXEIPNONG OTIG
aAAayég NG dieBvoug ayopdg.

e H2: To Strategility, To otoio evepyortroicital atd 1a Big data kai To Agile Marketing,
ammoteAei  Paoikd Tapdyovia  yia TRV €TTiTEUEN  BIWCIYOU  AVIAYWVICTIKOU
TIAEOVEKTHMATOG O  TIEPIBAAAOVTA TTOU  xapakTnpifovtal amd  PeTaBANTOTNTA,
aBeBaiétnTa, ToAuTTAOKOTNTG Kal acdageia (VUCA).

e H3: H emtuxng evowudtwon Twv Big data analytics pue Agile Marketing Processes
EMTPETTEI OTIC ETTIXEIPAOEIS VA GVATITUEOUV aVWTEPESG BUVAMIKES IKAVOTNTEG, Ol OTTOIES
OIEUKOAUVOUV Tn OUVEXT KAIVOTOUIO Kal TNV avTaTtoKpion atnyv ayopd (Sambamurthy
et al., 2003).

5.3 AtroteAéopaTta
H mmapoUoa peAETn oupBAaAAEl onPavTIKG 0Tn Bewpia TTapEXOVTAG OTOIXEIO yIa TOV pOAO TwV
Big Data analytics, Twv epyaAciwv agile, kai TIg duvapikéS IKAVATATES TTOU avaTTTUCCOVTAI OTNV

onuioupyia Twv TTAGvwyY Tou dIEBVOUG JAPKETIVYK.

ETriong, mpoteivoupe éva BewpnTikd TTAaicl0 - Strategility & Data analytics in international
marketing framework - yia TNV QTTOTEAECUATIK] Kal aTOdOTIKA XPHon QUuTWV Twv
epyaAeiwv/oToixeiwv, 0 OuvOUOOPOG TwV OToiwv 00nyei otnv €Eac@aAion BILCIUOU
QVTOYWVIOTIKOU TTAEOVEKTIATOG YIA TIG ETTIXEIPAOEIG TNV WNOIOKNA ETTOXI KAl OTNV IKAVOTNTA

VO QVTOTTOKPIVOVTAI OTIG HETABAAAOHEVEG AVAYKEG TOU TTAYKOGMIOU TTEPIBAAAOVTOG.

AuTO attauTei TNV IKAVOTNTA va ouvduaoTouv OAa autd Ta epyaleia/oToixeia atrd dIdQopeg
TTNYEG Kal va avatrTuxBolv o1 KaTAAANAEG SUVOUIKEG IKavOTNTES yIa TNV AVTIMETWTTION TNG

TIPOKANONG AUTHG.

ZUYKEKPIYEVA, TTOPOAKATW Ba avaAUCOUPE auTO TO TTPOTEIVOUEVO BewpnTIKO TTAQICIO, OTTWG
QaiveTal aTo TTAPAKATW dIAypauMa, To OTToio atroteAsital armd 4 diakpitd aTddia, Ta oTroia Ba

avaAuooupe d1E€0DIKA.

Ta otddia tou Strategility & Data analytics in international marketing framework

aTToTEAEITE ATTO TO £€NG OTAdIA (BAETTE TTiVOKA 5).:
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Big Data analytics
Agile marketing processes

International marketing planning

N e

Strategility and Big Data analytics in international marketing implementation &
Control.

Strategility & Data analytics in international marketing framework

Integration of Strategility & Data analytics Workflow processes

Strategility and Big Data
analytics in international

Agile marketing

Processes

marketing

¢ New markets implementation & Control
eBusiness Insights e Product Launch
: *New Products d eNew Products
eData reporting Advantage * New products Advantage
-Ma;ket eInternational
Performance Market
Big Data analytics International Performance
Marketing planning

eData visualazation

Feed forward

Table 5 Strategility & Data analytics in international marketing framework.

MNa Tnv avamTugn Kai Tnv ekTéAeon KABe oTadiou aTTaIToUVTal CUYKEKPIPEVA BANOTA KOl OTOIXEIO

WOTE VO EKTEAEOOUE TO TTPOTEIVOUEVO TTAQICIO, OTTWG QaivovTal OTOV TTiVaKa 6, TTapaKATW.
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Strategility & Data analytics in International Marketing Framework

Big Data analytics Agile marketing processes International marketing planning

Multimedia Audio Data Driven marketing Data analytics application
Predictive, Contextual &
Multimedia Video Augmented marketing Marketing Agility
Resources  Network Leadership
Machine Data Organizational Structure
Geospatial Data Stakeholders
Text
Data Management Agile - Scrum framework International strategy marketing plan
Data collection Product Backlog
Data cleaning/Filtering Product Owner
Tools Intrgration Scrum master
Aggregation Scrum Team
Sprint
Review
Data Analytics Agile Actions Strategility processes
Gurkov's routines (Strategizing,
Actions Descriptive analytics Responsiveness Perceiving, Testing)
Diagnostic analytics Flexibility Sensemaking
Predictive analytics Commitment Speed
Prescriptive analytics Co-ordintation Marketing decisions
Marketing Agility Strategic Agility in International
marketing
Marketing planning
capability Strategic Agility
Flexibility maintenance
Meta - capability Corporate Sustainability
capabilities Agile logic Human resource flexibility
(dymamic Openness Learning flexibility
capabilities) Non-conformity Strategic sensitivity
Agile Learning Collective commitment
Interpretation Resource fluidity
Sense-making Selective responsiveness
Redefining the self-perception of the
organisation (reduce self-concept
specificity bias)
Data analytics Application New Products Advantage New Products Advantage
Data visualazation Market Performance International Market Performance
Reduce time of processes
(planning marketing
campaigns, product
Business Insights launching, R&D) Corporate Sustainability
Outcomes

Data reporting

Reduce costs

Better understanding of
markets & costumers
Better adaptation & time

reduction for new products

adjustments

Table 6 Strategility & Data analytics in International Marketing Framework.

Export performance

Costumers satisfaction & loyalty

Competitive advantage in VUCA &
BANI framework

75



Leveraging big data for agile strategy processes in international marketing

5.3.1. Zraddio 1°: Big Data analytics
O1we peAeTAoAPE OTO KEQAAAIO 2.2 n e@apuoyr, otV wnoelakr £mmoxn, Twv Big Data oTo
AieBvEc MAPKETIVYK, TTOPEXEI OTIC ETTIXEIPNOEIG TTAEOVEKTAMOTO OTnNV avamTuén Olebvwv
OXEOEWV Kal TN AW TEKUNPIWHUEVWY ATTOPACEWV HAPKETIVYK (Leonidou & Katsikeas, 1996). Ta
Big Data fonBouUv oTnv KaTavonon Twy ayopwy Kal TwWV KATAVOAWTWY OE TTAyKOOUIO ETTITTEDO,
EMTPETTOVTAG OTPATNYIKEG €TTeEKTAOCEIG, OTTWG auTéG Tou Netflix kai Tng Zara (How Netflix

Expanded to 190 Countries in 7 Years, n.d.).

Emiong, n avdAuon twv Big Data evioxUel TRV avTaywvioTIKOTNTO KAl TAV ATTOd0O0N TWV
emyeipiocwy oe €Bvikd kar Oi1eBvég emmimmedo. H xpAon twv Big Data emrtpémer mnv
ecatouikeuon TwWv oTPATNYIKWY O1EBVOUG UAPKETIVYK, TN BEATIWON TNG EUTTEIPIAG TOU TTEAATN
Kal TnNv KoAUTEPN Katavénon Twv dIEBVWV ayopwy, TTPOCEPEPOVTAG £TO1I AVTAYWVIOTIKG

TTAEOVEKTNUA OTIG ETTIXEIPNOEIG.

MNa va emTixouv Qutd TTOU TTPOAVAPEPAUE, KPIOIMO BAMA yia TIC ETTIXEIPNAOEIS, €ival n
onuioupyia, atrobikeuon, PeTagopd kal n avadiuon Twv Big data. H avdAuon Twv Big Data
gival QwTiKAG onuaoiag yia Tnv e€aywyn “'yvwong” (business insights) n otroia cupBdaAAel oTn

onuioupyia agiag yia Tig emixelprioelg ((Dam et al., 2019).

H aglomoinon Twv Big Data analytics 010 d1eBvEG UAPKETIVYK OKOAOUBET pIa dopnuévn
TTpooéyyion TTou TrepIAauBavel Ta €¢Ag BAMATA, TNV ocUuAAoyrh Twv Big Data atrd did@opeg
TNYEG, TA €PYAAEIa TTOU XPNOIKOTTOIOUPE KAl TIG EVEPYEIEG TTOU TTPAYUATOTTOIOUMNE YIa TNV
avaAuon Toug Kal TEAOG Ta aTTOTEAEOHUATA TTOU £EAYOUNE YIa TNV XPAON TOUG OTO £TTOUEVO

oT1adI0 (0TAdIO 2° Strategility processes), avaAuTIKOTEPQ:

1. Resources (ZuAAoyn Twv dedopévwv)

a. Multimedia Audio: AvaAuon dedopévwy AXOU yia TNV KAatavonon NG QuvnTIKAG
OUNTTEPIPOPAS TWV KATAVOAWTWV.

b. Multimedia Video: AvdAuon Bivieo vyia Tnv  TTapakoAoubnon  Tng
GAANAETTIOPAONG TWV KATAVOAWTWY HE TA TTPOIOVTA O€ QUOIKA Kal Wn@lokd
TEPIBAANOVTO.

c. Network: AvaAuon dedopévwyv SIKTUOU yia TNV KATavonon TG CUMTTEPIYOPAG
TWV KATAVOAWTWY OTA KOIVWVIKA diKTUA Kal TIG SIOBIKTUAKEG KOIVOTNTEG.

d. Machine Data: AvaAuon &edopévwyv atmmd Pnxavég Kal ouokeuég loT yia Tnv
KaTavonon NG Xprong TPoidvTiwy Kal TWV TEXVIKWY TTPORANUATWY.

e. Geospatial Data: Xprion yewxwpikwyv dedopévwy (GPS Data) yia Tnv avaAuon
TNG YEWYPAPIKNG KATAVOUNG Twv KatavaAwTwyv (geodemographics) kai Twv

Tdoewv TNG ayopdg (market trends).
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f.

Text: AvaAuon KeINEVWY, OTTWG KPITIKEG TTPOIOVTWY Kal OXONIA OTA KOIVWVIKA

OikTUQ, YIO TNV KATavonon TG o0TACNG TWV KATAVAAWTWV.

2. Tools (EpyaAcia)

a.

Data Management: Alaxeipion HeyAAwY OyKwV OEDOUEVWV VIO TNV £5A0QANION
TNG Q&IOTTIOTIAG KAl TNG dIABECIPOTNTAG TOUG.

Data Collection: ZuA\oyr] dedopévwy atTd dIAQopeg TTNYES, OTTWG IOTOCEAIDEG,
EQApPUOYEG, Kal ouokeuég loT (BApa 1°).

Data Cleaning/Filtering: KaBapiouog kal QIATpApIoua Twy 0£DOUEVWY YIa TNV
eCAAeIYn TWV avokpiBwy TTAnpogopiwyv (data noisy - corrupted, distorted r} low
signal-to-noise ratio).

Integration: Evotroinon dedopévwy atmo SIAQoPES TINYEG yia T dnuioupyia Piog
oAokAnpwuévng Baang dedopévwy.

Aggregation: Zuykévipwon Oedouévwy  yia TNV  TTAPAaywyr] OUVOAIKWY

avaAUoEewy Kal TN SIEUKOAUVG TWV TTEPAITEPW ETTECEPYATIWV.

3. Actions (Apdoceig)

a.

Data Analytics: XpAion 1Tponydévwy avaAuTIKwv PEBOdwWVY yia Tnv €gaywyn
XPACIMWY TTANPOYOPIWYV aTTO Ta dedOUEVA.

Descriptive Analytics: Mepiypa@ikr avdAuon yia TNV KaTavonon Twv ICTOPIKWY
OeOONEVWV Kal TWV TACEWV.

Diagnostic Analytics: AlayvwoTik avdAuon yia Tnv karavoénon Twv aimiwv
oW ATTO CUYKEKPIYEVA YEYOVOTA KAl CUPTTEPIPOPEG.

Predictive Analytics: MpoBAeTITIKA avdAuon yia TNV TTPORBAEWn PEANOVTIKWV
TAOEWV KAl CUPTTEPIPOPWIV.

Prescriptive Analytics: TpoBAeTTikr) avdAuan e Tnv TTPOTACN BEATIOTWV

EVEPYEIWV BacIopéEvwy oTa Oedouéva (TTPOTAC EVVOAAKTIKWY CEVAPIWY).

4. Outcomes (ATroTeAéopaTa)

a.

Data Analytics Application: Eqapuoyr Twv ammoTeAeouaTwy Twv avaAloewy yia
™ AAYN OTPATNYIKWY ATTOPACEWY OTO HAPKETIVYK.:

i. Data Visualization: Ommikotroinon Twv  OedOUEVWV KAl TWV
QTTOTEAEOPATWY TWV avaAUOEWV yid KOAUTEPn Katavénon Kai
TTapouciaon.

ii. Business Insights: Egaywyr €TTIXEIPNOIOKWY YVWOEWV TTou onBouv
oTn BeATiwon Twv oTpaTNYIKWVY dIEBVOUG HAPKETIVYK Kal TV augnon Tng
agiag.

iii. Data Reporting: Anuioupyia avagopwyv pe Bdaon Ta dedopéva yia Tnv
EVNUEPWON TWV EUTTAEKOUEVWY HEPWY Kal TN AAYWN TEKUNPIWHEVWYV

atmropdoewv (Data-Driven decision making).
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5.3.2. 214010 20: Agile marketing processes
To international marketing agility ava@épetar otnv avdykn Twv EMIXEIPACEWY  va
TTPOCAPUOLOUV TIG GTPATNYIKEG MAPKETIVYK TOUG YIa VA IKAVOTTOIOUV TOUG TTEAATEG OTIG DieBvEig
ayopég. Q¢ véa €vvola, To international marketing agility putropei va cuoxetioTei pye v évvola
Tou OTpaTnyikou agile (strategic agility), mou agopd Tnv IkKavotnTa O&iaxeipiong Twv
oupBIfocpwy PETAEU Twyv OEOHEUOEWY TWV TTOPWY OTOUG TPEXOVTEG OTOXOUG Kal TWV
peTaBaAAduevwy avaykwy TnG ayopdgs ((Carmeli et al., 2021b) et al., 2021; Christofi et al.,
2021a). To international marketing agility emTpétrel oTig e€mxXeIPACEIS va SIAPOPPWVOUV
KOAUTEPQ TIGC TIPOOEYYIOEIC TNG EyXWPIOG ayopds, TIpocapuoloviag TTapdAAnAa  Tig

UTTAPYXOUOEG OTPATNYIKEG TOUG YIa Va TTpooeyyioouv TIg dieBveic ayopég ((R Li, 2019)).

O1 digBveic ayopég eival €CaIpeTIKA TTOAUTTAOKEG, KAl Ol TTAPAPETPOI TTOU KaBopifouv Tnv
AVTAYWVIOTIKOTATA 0€ AauTéG ouxVva dlagEpouv aTrd TIG eyxwpleg. To international marketing
agility utropei va BonBAocel oe uwnAOTEPEG €CAYWYIKEG €TTIOOOEIG, AUCAVOVTAG TN OETIKA
avTiAnwn kai ikavotroinon Twv teAatwy (R Li, 2019). 'Epeuveg éxouv deigel 611 1O agile
marketing €TTnPeddel AUECa Kal EUPECA TNV ATTODOC0N TWV ETTIXEIPNOEWY, EVIOXUOVTAG TNV
TIPOCAPUOYH TwV TTPOYPAMMATWY MAPKETIVYK Kal BEATILWVOVTAG Ta TTPOYPAMMOTA Yia va
QVTATTOKPIVOVTal OTIG TTOAUTTAOKEG avaykes Twv O1eBvwv ayopwv (H. Khan, 2019, 2020c).

Bripata yia tnv epappoyn Tou Agile Marketing:
1. Resources (IM6poi)

o Data Driven Marketing: Xprijon Big data analytics yia Tnv katetBuvon avamTugng
Twv oxediwv papkeTivyk (Ta atroTeAéopaTta TTou TIHPAPE atmd TNV avaAuon Twv

Big Data oT1o 01410 1).

o Predictive, Contextual & Augmented Marketing: MPoBAETITIKA Kal eTaugnuévn

TTPOOEYYION MAPKETIVYK.
e Leadership: Hyeoia tTou uttooTtnpicel TO agile kai TNV KalvoToia.

¢ Organizational Structure: OpyavwTikr] doun TTou TTITPETTEI TO agile Kal TNV TaxEia

TIpocapuoyr o€ aAayEg.

e Stakeholders: Zuppetoxr OAWV TWV EVOIAPEPOPEVWV HEPWV OTIG DIadIKOTIEG TOU

agile marketing.
2. EpyaAcia

e Eogappuoyn Agile - Scrum Framework:
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* Product Backlog: Aiota pe 6Aa 1o €mBuUPNTd XAPAKTNPIOTIKA Kal

BeATILOOEIC TWV TTPOIGVTWV/UTINPEECIWV.

= Product Owner: YmeuBuvog yia 1n Olaxeipion tou backlog kai Tnv

e€ao@AaNon Tng aiag Tou TTPOIGVTOG.
= Scrum Master: YreuBuvog Tng opadag scrum.
= Scrum Team: Opdda 1Tou avaTTuooEl TO TTPOIOV.

= Sprint: Xpovikd TTepIopICUEVN TTEPiI0dOG (2-4 eBdouadeq) epyaaiag yia TNV
OAOKAPWON CUYKEKPIUEVWY €pyaciwy (emOuuNTd XapakTnpIoTIKA Kal

BeATiwwoeig)

= Review: AvaokoTnon TnG epyaciag Tou OAOKANPWONKe Katd tn diIdpKeIa

TOU sprint.
3. Actions (Apdoceig)
e Responsiveness: Aueon aviaTtokpion oTig aAAayEG TG ayopdg.
o Flexibility: EueAiia 0TnV TTPOCOPHOYH TWV OTPATNYIKWY.
e Commitment: Aéoueuon yia Tnv €TmiTEUEN OTOXWV.
o Co-ordination: ZuvtovIoPOG OAWV TWV EVEPYEIWV HAPKETIVYK.

e Marketing Agility: EueMNi§ia OTO PAPKETIVYK yIO VA QVTATTOKPIVETAI OTIG

METABAANOUEVEG QVAYKEG TNG OYOPAG.
4. Meta-capabilities (] Auvapikég IkavoTnTeg)
o Marketing Agility: IkavoTnTa €UENIKTNG TTPOCAPMOYNG OTIG AVAYKEG TNG AYyopPdG.
o Marketing Planning Capability: IkavétnTa TTpOYPaUHATIONOU UAPKETIVYK.
¢ Flexibility Maintenance Capability: IkavotnTa diatripnong g eueAigiog.
o Agile Logic: AvoixTtr] vooTpoTTia yia TV uloB£TNoN N CUPBATIKWY TTPOCEYYIOEWV.
o Openness: AidBeon yia aAAayEg Kal VEEG I0E€EG.
¢ Non-conformity: AvtioTaon oTnv TUTTOTTOINON KAI TH POUTIvVa.
e Agile Learning: IkavotnTa avadtnong Kal epunveiag dedopévwy.

o Interpretation: IkavoTnTa gepunveiag Twv dedopévwy.
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o Sense-making: IkavoTnTa dnuioupyiag “'vorjuatog”” atmd Ta dedopéva.
5. Outcomes (AtroTeAéopaTa)

o New Products Advantage: MNAcovEKTNPA VEWV TTPOIOVTWV.

o Market Performance: Atrédoon otnv ayopd.

e Reduce Time of Processes: Meiwon Tou Xpdvou yia TOV TTPOYPAPUATIONS TWV
marketing campaigns, Tnv €icaywyn Tpoidviwyv (product launch) oTig dieBvAg
QyOpPEG KAl TNV £€pEuva Kal avdaTTuén.

¢ Reduce Costs: Meiwon Tou K6GTOUG.

o Better Understanding of Markets & Customers: KaAUtepn katavonon Twy ayopwy
KAl TWV TTEAATWV.

o Better Adaptation & Time Reduction for New Products Adjustments: KaAuTepn

TTPOCAPOY Kal PEIWOoN TOU XPOVOU YIa TIG TTIPOCAPMOYES VEWYV TTPOIOVTWV.

5.3.3. 214010 3°: International marketing planning

H évvola TNG oTpatnyIkng eUeAIgiag £xel ATTOKTACEI auénpévn onuacia oTov Topéa Tou d1EBvoug
MAPKETIVYK, OUVOEOVTAG OewpieG Kal TTPAKTIKEG MAPKETIVYK ATTO OTPATNYIKN TTPOOTITIK)
(Johnston, 2009b). H oTpartnyikf €uchi§ia €TMTPETTEI OTIG ETTIXEIPHOEIG VA TTPOCAPUOlouV
ypriyopa Tov oXedIaoPO Tou PAPKETIVYK OTIG aAAayég Tou TrepIBAANovToG, va diaxeipifovTal
Kpio€Ig Kal va avtaywvifovtal ammoTeAeouaTika oTiG diebveic ayopég (. 'Eva xapakTtnpioTIKO
Tapadelypa TG oTPATNYIKAG EUEAIEIAg OTIC OTPATNYIKES TITUXEG Kal €MOO0EIS gival n TD Bank
oTtov Kavadd, n otroia uioBéTnoe 1o digital marketing agility, peiwvovTag Ta kK6oTN KAl TOV XpOvo
avatpotf|g Twv marketing campaigns (Agile Marketing | Deloitte Insights, n.d.) (Marketing
Agility: The Concept, Antecedents, and a Research Agenda - Kartik Kalaignanam, Kapil R.
Tuli, Tarun Kushwaha, Leonard Lee, David Gal, 2021, n.d.).

H oTtpatnyikf cueAigia cival eTTiong Kpioiun katd T dIdpKeEIa Kpiogwy, 6TTWG N Travdnuia
COVID-19. O1 opd&deg MAPKETIVYK HTTOPOUV VA  AVTOTTOKPIVOvVTal ypriyopda Kal  va
Tpocapuolouv TaxuTata Ta OxESIQ WAPKETIVYK YIQ TNV HOKPOTTPOBeoun Biwoiudtnta g

OTPATNYIKNAG HAPKETIVYK O€ €vav aoTabn kdéouo (Xing & Liu, 2016).

H évvoia Tng oTpatnyIkng eueAigiag BonBd oe dAa Ta oTadIa oxedlacuou evog dieBvoug oxediou
MAPKETIVYK, ETITPETTOVIAG TNV TIPOCOPUOYR KAl TNV  KAIVOTOWIQ, €vioxUuovtag Tnv

QTTOTEAECHATIKOTNTA KAl TV QVTAYWVIOTIKOTNTA OTIG dIEBVEIG ayopEg.
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Ta o1ddia autd TTEPIAABAvVOUV:
1. Resources:
e Data analytics application
o Marketing Agility
2. EpyaAcia: International strategy marketing plan
e AvdAuon Tng Ayopdc:
= ‘Epeuva yia TIG digBveic ayopég oTOXOUG
=  Kartavonon Twv TTOMITIOMIKWY, OIKOVOUIKWY KAl TTOMTIKWY TTAPAUETPWV.
o KaoBoplopdg ZTOXWV Kal ZTPATNYIKWV:
»  [1poodiopIoudS TwV OTOXWY Tou d1EBVOUG HAPKETIVYK
»  AvATITugn oTPATNYIKWY £100O0U OTIG OYOPES

o EmAoyn Ayopdg Ztoxou: AZioAdynon Kai €TTIAOYT TwV ayopwv HE BAan KPITAPIa

OTTWG TO PEYEBOG TNG ayopdg, n avaTTuén Kai O avTaywviouog.

o Avamruén lMpoypduuatog MApKeTIvyK: ZXeDIAOPOG TOU HEIYUATOG WAPKETIVYK

(4Ps: Product, Price, Place, Promotion) yia Tig d1€Bveig ayopéc.
3. Actions:
e Strategility processes

e Gurkov's routines.  O1 poutiveg Tou Gurkov avo@épovtal OTIG PACIKEG
dpaoTNPEIOTNTEG TTOU uTtooTnpEifouv TN OTpPaTnNyIKh euehifia (Strategizing,

Perceiving, Testing)

o Sensemaking. H diadikacia Tou sensemaking agopd Tnv Katavonon Kal Tnv

gepUNVEia TWV BedOPEVWV KAl TWV TTANPOPOPIWV TNG ayopdg.

e Speed. H taxUutnTa ava@EépeTal oTnV IKAVOTATA TWV ETTIXEIPAOEWY VA avTIdOpOUV

ypriyopa oTiG aAAayEG Kal OTIG VEEG EUKAIPIEG TNG ayOopdg

o Marketing decisions. O1 atro@doeIg JAPKETIVYK KABOopIouv TIG OTPATNYIKES KAl TIG

TAKTIKEG TTOU Ba akoAouBricouv ol eTTIXEIPNOEIG OTIG dIEBVEIC ayopég
4. Meta-capabilities (Dynamic Capabilities):
e Strategic Agility
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Corporate Sustainability

Human Resource Flexibility. Avagépetal otnv IKavotnTa TNG ETTIXEIpNONG va
TTpocapuolel kal va avadiatdooel Toug avBpwITivoug TTOPOUG TNG YPRYOPa Yia Va

QVTOTTOKPIOEI O€ VEEG EUKAIPIEG i TTPOKANTEIG.

Learning Flexibility. H ikavotnta ¢ emixeipnong va paBaivel kal  va

TIPOCAPUOLETAI OE VEEG YVWOEIS KOl TTANPOPOPIES YPrYOPQ.

Strategic Sensitivity. H IkavétnTa TNG €1MIXEiPNONG VA AVTATTOKPIVETAI ETTIAEKTIKA
OTIG MO ONUAVTIKEG TTPOKAACEIC KOl EUKAIPIES, aTToPeUyovTag Tn dIdxuon Twv

TIPOCTTABEIWV TNG O€ TTOAAEG KATEUBUVOEIG.

Collective Commitment. Avagépetal otn déopeucn OAWV Twv ETITTEOWV TG

ETTIXEIPNONG OTNV ETTITEUEN TWV OTPATNYIKWY OTOXWV.

Resource Fluidity. H Ikavotnta Tng €mixeipnong va avadiatdooel Kal va
QVOKATAVEUEI TOUG TIOPOUG TNG OTTOTEAEOMATIKA YIO VA QvVTATTIOKPIBEI OTIG

OTPATNYIKEG AVAYKEG.

Selective Responsiveness. H kavétnta Tng €mxeipnong va aviarmokpiveral
ETTINEKTIKA OTIG TTIO ONMAVTIKEG TTPOKAACEIC KAl EUKAIPIEC, ATTOPEUYOVTAG TN

O1dxuCn TwV TTPOCTIABEIWY TNG O€ TTOANEG KOTEUBUVOEIG.

Redefining the Self-Perception of the Organization (reduce self-concept
specificity bias). vagépetal oTn peiwon NG TTPOKATAANWNG TTOU TTPOKUTITEI ATTO
TNV QUOTNEA CUYKEKPIUEVN AUTOQVTIANWN, EMMTPETTOVIAG TNV AvAyVWEICH Kal

EKMETAAAEUON VEWV EUKAIPIWV.

5. Outcomes:

New Products Advantage
International Market Performance
Corporate Sustainability

Export Performance

Customers Satisfaction & Loyalty

Competitive Advantage in VUCA & BANI Framework.
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5.4.4. 214010 4°: Strategility and Big Data analytics in international marketing —
Egpapuoyn kal éAeyxog.
H epappoyn kai 0 €AeyXog evog d1eBvolg TTAGVOU PAPKETIVYK PTTOPOUV va UAOTTOINGEI e TOUg
akOAouBoug TpOTTOUG:
5.4.4.1. Z1ad10 Epappoynig:

1. Strategic Agility: H kavétnta va mrpooapudloups ypAyopa TIG OTPATNYIKEG
avaloya e TIG aAAayEG oTnv ayopd, TIG TEXVOAOYIEG KAl TO ETTIXEIPNUATIKO
TepIBAAAov. Baoikd oToixeia eplAaufdavouy:

e Forecasting and Scenario Planning: MNpoBA£weig kal oxedI0oNOG oevapiwy yia
va TNV Karavonon Twv MEAAOVTIKWV TACEWV Kal KATOTTIV TTPOETOINACIO
OTPATNYIKWY ATTAVTITEWV.

¢ Rapid Decision Making: priyopn Aqwn amopdocwyv pe Bdon Twv Big Data
analytics.

2. Big Data Analytics: €ival kpiolun yia Tnv karavénon Twv ayopwyv, TwvV
KATAVOAWTWY KAl TWV AVTAYWVIOTWV.

o Market Segmentation and Targeting (STP analysis): AvaAuon kai diaxwpiouog
TWV BIEBVWV ayopwV Kal GTOXEUC TWV TTI0 KEPOOPOPWV.

o Customer Insights and Personalization: Xprjon Big data yia Tnv katavénon twv
QVAYKWY TWV TTEAATWV KAl TNV €GATOMIKEUON TwV TTPocPopwyv. H avdAuon Twv
Big data emTpétTel TNV e€aTouikeuon Tou HAPKETIVYK O€ KABE TTEAATN, diadikaaia
YVWOTH w¢ "TUAMaTa Tou €vOg" PAPKETIVYK (personalized content marketing,
personalized offers, contextual digital experience).

¢ Real-Time Market Monitoring: MNapakoAoUBnon TG ayopdg O€ TTPAYHATIKO
XPOVO PEoW epyaleiwv avaAuong OEDOUEVWV.

e Competitive Intelligence: Zuykévipwon kal avadAuon TTANPOPOPIWY YIO TOUG
QVTOYWVIOTEG.

3. Resource Fluidity: H 1kavétnta va avakatavéuovTal ol TTOpol ypryopa Kal
QATTOTEAECMATIKA.

o Flexible Budgeting: EuéAiktn Siaxeipion Tou TTpoUTToAoyIoHoU yia TRV KAAuwn
TWV AVAYKWY O€ TTPAYHATIKO XpOvo.

o Dynamic Resource Allocation: Auvapikr] KaTavour TOpwv O€ OTpaTnyIKA
onuavTika épya.

4. Collective Commitment: onuaivel 611 6Aol o1 epyalduevol gival apooiwuEVol
OTOUG OTOXOUG TNG ETTIXEIPNONG.

1. Inclusive Decision-Making: Zuppetoxr) Awv Twv emMTTEdWY O0TN AYnN atmoQACEWV.

AvegapTnTwg B€ong 1 poAou, ol amoPdoelg TTPETTEN va AapBavovTal Baon agile apxwv.
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2. Strong Corporate Culture: loxupr eTaipIkr) KOUATOUPQ TTOU vOappUVEl TNV CUVEPYOTIa
Kal TNV KOIVOTOMIO KAl TNV UIOBETNON QVTIKPOUOUEVWY ATTOWEWV.
5. Selective Responsiveness: H €TTIAEKTIK €0TiOON OTIC TTO  KPIOIYEG
TTPOKAACEIG KOI EUKAIPIEG TTOU TTPOKAAEITAI ATTO TO YPAYyopa PETABAAAOUEVO
TTaykOo U0 TTEPIBAANOV.
e Prioritization Frameworks: NAaioia TTpoTepaloTToincNG yia TNV avayvwpion Kal
TNV QVTIMETWTTION TWV TTI0 GNPAVTIKWY ¢NTNUATwy o€ cuvduac o e Ta Big Data

Analytics.

H ektéAeon Tou d1eBvolg TTAGvou PApKeTIVYK atTaitei didpopa oToixeia. OTwg, n o€
TIPAYHATIKO Xpovo avAAuon TTITPETTEI OTIG ETAIPEIEG VO CUAAaUBAvoUV ypryopa TIG TAOEIG TNG
ayopds. Me Bdon 1i¢ agile marketing methodologies, o1 evépyeleg HAPKETIVYK oXeDIGlovVTaAl Kal
avaTITUooovVTal  aTTO OTTOKEVTPWHEVEG HIKPEG agile ouddeg. O1 opddeg xpnoiuoTTolouy ia
EUENIKTN TTAQTQOpUa Kal dladikaoia yia va eQpapuocouv Eva “"eAdxioTo Biwaiyo mTAavo ™. To
eTTavoAapBavopevo TTAGVO BOKIPAZETAI OTN CUVEXEIA JEOW TAXEWV TTEIPAUATIONWY. [a TNV
TEPAITEPW €mMITAXUVON TNG dIadIKaaiag, ol eTAIPEIEG YTTOPOUV VA UIOBETACOUV TNV AVOIKTH
KAIVOTOMIa KOl va agloTrolIfoouv TO00 €0WTEPIKOUG OC0 Kal €EWTEPIKOUG TTOPOUG YIa TNV

BEATIOTN KAl ypAYOopPN £@apuoyr Twv TTAGVwyY Toug.

TéAog, Tovifoupue yia akopa pia opd, OTI ol eTaipeieg TTou epappolouv 1o Strategility and Big
Data analytics in international marketing framework 1pémel va gival TTpocavaTtoAIopéveg oTa
oedopuéva aTrd TNV apxn, WoTe va agloTroioouv OTo £TTAKPEO TIG HEBodOAoYieS strategic agility
& agile marketing otnv epappoyn evog d1eBvoug TTAGvou PapKeTIVYK. OTTwG, XapakTnpIoTIKA
avagépel o Philip Kotler oto Marketing 6.0, “"H oikoddunon evog oikoouaTHATros O0£00UEVWYV
(big data ecosystem) &ivai n TEOUTTOOEON yIa THV €QAPLIOYH TWV TTEQITITWOEWY Xpriong agile
marketing. ETITPETTEI OTOUC UTTEUBUVOUS LIGPKETIVYK VA EKTEAOUV TTPOYVWOTIKO [IAPKETIVYK
(predictive marketing) yia va ekTiuioouv 1 duvntiky amdédoon KGO emévouons UAPKETIVYK.
Emirpémel eriong otoug marketers va mapéxouv eEQTOLIKEUUEVO, OXETIKO UAPKETIVYK OE KABe
HeEUoVwUéEVO TTEAATn, oTta onueia TwAnong. TéAog, OAa autrd oToixeia ekTéAsong amairouv
ETQIPIKN EVEAICIT yIa TNV TTAPOXN O€ TTPAYUATIKO XPOVO avratroKpIan aTiC aAAayéC TS ayopdc™”
(Kotler et al., 2021a).
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5.4.4.2. 210010 EAEyxou: Agile-Adaptive Balanced Scorecard

1.

MwAnosig:

1.1. AGEnon Twv TTWARCEWV.

E¢aywyéc:

2.1. AG¢non Twv eEaywywv.

Big Data Analytics:

3.1. Taxutnta Afwng Atropdocwv: Xpévog atrd Tn cuAoyA dedopévwyv PEXPI TN Afwn
amoépaong.

3.2. Noocoot1é Emituyiag Zrpartnyikwv: NocooTd OTpaATNYIKWY TTOU £QAPUOCTRKAV
ETTITUXWG O€ OXEON UE TIG TIPOPAEYEIG.

3.3. AkpiBeia MpoBAéwewv: AkpiBeia Twv TTPoRAEWEWYV TTOU YivovTal JEow avaAuong
Twv Big Data.

3.4. Emitredo E&atopikeuong lMpoogopwyv: lMocootd meAatwv T1ou  Aaufdvouv
EEATOUIKEUNEVES TTPOCPOPEG.

3.5. Emitredo EpmAokAg [MeAatwv: AANNAETiOpacn TTEAATWV HE E€CATOMUIKEUMEVO
TTEPIEXOMEVO.

Resource Fluidity:

4.1. EueAhigia MpoUtroAoyiopou: TaxUTnTa avAKOTAVOMPNAG TTOPWV avaAoya HE TIG
OVAYKEG.

4.2. Amédoon Emévduong (ROI): Amoédoon emevduoewv oe didgopa £pya
MAPKETIVYK.

Selective Responsiveness:

5.1. MNpotepaiotroinon ZnTANATWY: ATTOTEAECUATIKOTNTA CTNV  QVAYVWEICN KAl
QVTIMETWTTION KPICIHWY ¢NTNHATWY.

5.2. Taxutnta Avtatréokpiong: Xpdvog avtidpaong o€ ahAayEg NG ayopdc.

Avagopd kai Feed forward:

6.1. Mnviaieg Ava@opég: TakTIKEG PNVIIEG AVA@POPES YIa TNV TTApakoAouBnon Tng
TTPOOGOOU TWV GTPATNYIKWV.

6.2. ETioleg Avogopéc: Etioia avagopd Tou ouvowilel Ta OTTOTEAEOUATA KOl
TTPOTEIVEI BEATIWOEIG.

6.3. Feed forward meetings: TakTIKEG ouvavTAOEIS yia TNV agloAdynon NG TTpoddou
Kl TNV TTPOCAPHOYI TWV OTPATNYIKWV.

6.4. Alodikaoieg Emravetétaong: Emaveéétaon twv KPIs kal Twv oTpaTnyiKwy avd

TAKTA XPOVIKA dlaoThRuaTa.
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H epapuoyn evog TTAGVOU PJAPKETIVYK ATTAITEl CUCTNUATIKA TTapakoAouBnaon Kai EAeyxo yia va
OIa0QANIOTE N ATTOTEAEOUATIKOTNTA KAl N CUMUOPPWON HPE TOUG OTOXOUG TNG ETTIXEIPNONG.
O1wg avaAuoape TTOPATTAVW, TO OXEDIO EAEYXOU TTEPIAAMBAVEI CUYKEKPIMEVA BAUATA YIQ TV
agloAdynon Tng TTPoddOoU Kal TNV TTPOCAPUOYA TwV OTPATNYIKWY, av XpelaaTel. 'Evag atmAog
TPOTTOG yIa Tov €AeyXO Kal Tnv agloAdynon evog O1eBvolg TTAAvou PAPKETIVYK gival PE TO
Balanced Scorecard atmé Toug Kaplan kai Norton. H xprion tou Balanced Scorecard fon6é
oTn oUVvOEDN TWV CTPATNYIKWY OTOXWV UE METPNOINOUG OEIKTEG ATTOdOONG OE TECOEPIC KUPIEG
O1a0TACEIG: OIKOVOUIKN, TTEAATEIOKN, E0WTEPIKWY OIAdIKACIWV Kal JAdnong kal avamTugng
(Punniyamoorthy & Murali, 2008). Emeidf] autA n pébodog pérpnong dev agioAoyei povo Tnv
a1méd0oaon TTPOG TNV OIKOVOUIKI] TTPOOTITIKHA, GAAG EVOWHATWVEI ETTIONG TPEIG AAAEG TTPOOTITIKEG:

TNV ATToWwn TOU TTEAQTN, TNV ECWTEPIKN KAl TN uABNON Kal TNV AvATITUgn.

Eival éva xpAoido gpyaleio yia Tnv agloAdynon Tng CUVOAIKAG atrdodoong TNG AEIToupyiag piog
emyeipnong. H Balanced Scorecard Taipiddel ye tnv évvolia mng dlaxeipiong oAIKAG TToI0TNTOG
NG ouvexoug PBeATiwong TTou eival Bacikd ocuoTatikd Tou agile marketing, yia autd €xel
avatrtuBei Agile-Adaptive Balanced Scorecard (AABSC) (BAétre eikova  (Abdurrahman &
Asrianto, 2019; Alhamdi et al., 2023) (Kaplan & Norton, 2000; Wiraeus & Creelman, 2019; Wu
& Hung, 2007).

| Stage 1 |
* Clarify enterprise sense of purpose
How to Formulate * Test the business model
Strategies for the * Disruptive innovation management
Digital Age » Co-create strategies with

stakeholders
* Create a Quantified Vision

Stage 5
Continually test the strategic
hypothesis Unleashing the
Master advanced causal analytics Power of Analytics : < Stage 2
S Strategy-Aligned Leadersh f
Analytics-driven strategy reports and|  for Strategic gy-/\ig! w * Map the enterprise strategy

and Culture * Develop a causal hypothesis

* KPi and Target identification
* |dentify breakthrough strategic
Initiatives.

reviews Learning and
Aligning operational analytics with Adapting
strategic analysis
Apply an adaptive learning feedback

Leadership for execution
Align the culture with strategy
Strategy-focused value statements

loop Create a culture of learning * Identify strategic risks
Strategic Communication i
Stage 4 Getting
* Align financial planning systems Results A A Stage 3
with the strategy through Agile Driving R.apld * Vertical enterprise alignment
« Driver-based rolling forecasts and Adaptive En.terprlse * Horizontal enterprise alignment
* |dentify key operational drivers Strategy Alignment * Devolve ownership and
of strategic goals Execution responsibility
* Strategy-aligned process = Agile cross-enterprise collaboration
improvement
= Strategy-aligned project * New employer-employee contract
management Create a Strategy-Aligned Workforce || @mployee engagement )
for the 4th Industrial Revolution * Two-way performance conversations
* Individual sense of purpose

Ewova 27 Mw¢ va otkobounoete éva “agile,” kat “adaptive,” S0otnua loopponnuévng Stoxodeaiac (Wiraeus &
Creelman, 2019).
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Katd ocuvérreia, n uioBEtnon oAokAnpwuévwy epyaleiwv O0Twg 70 AABSC €xel KaTaOTEI
(WTIKAG onuaoiag, avTikaBioTwvTtag Ta TTapadooiakd epyaAgia BSC, wote va 000ei n
duvaToTNTA OTOUG HAVATEEPSG va AQUBAVOUV TEKUNPIWPEVEG ATTOPACEIS €V UECW EAPVIKWY
OIKOVOUIKWY dloKUPAvoewy, onuavTikr duvarétnta oe VUCA ouverkes. QoTtdoo, n uloBEétnon
Tou AABSC Ttrapapével Trepiopiopévn atn BIBAIOYpa@IK avaoKOTINON Kal BPioKETAI aKOUn O€

dladikaaoia diadoong kai uloBETNoNG atmo peAeTnTEG KAl epeuvnTéG (Alhamdi et al., 2023).

TéNOG, Ol ETTIXEIPNOEIG UTTOPOUV va XpnoiuoTroiolv 1o Balanced Scorecard yia Tov KaAUTEPO
¢éAeyxo Twv KIVOUVWY Kal va TO XPNOIMOTIOIOUV yIa OKOTTOUG OTTWG N ETTIKOIVWVIO TNG
OTPATNYIKAG KOl TWV OTOXWYV, O KABOPICWOG OTOXWYV, N agloAdynon Twv emddoewy, N
QVTOUOIBRN TWV epYaloPEVWV KAl TWV BIEUBUVTWY, TNV TTOPAKIVNON TWV EPYACONEVWV KAl TWV
OIEUBUVTWV, TOV EAEYXO TWV ETTIOOCEWYV KAl TOV CUVTOVIOUS HETAGU SpaoTNPIOTATWY, TUNHATWY
KA/ AEITOUPYIKWY TOPEWV. ZUVETTWG, 0 EAeYX0G auTdg, BonBdcsl oTnv BeATiwon/avaTTuén Twy
METO-IKAVOTATWY TwV ETTIXEIPAOEWV. Méow auTng TG dIadIKaCiag, Ol ETTIXEIPAOEIG JTTOPOUV VA
TTAPAUEVOUV QVTAYWVIOTIKEG KOl va ETTITUYXAVOUV KOAUTEPA atroTeAéopata oOTIG OleBveig

ayopécg (Gonzalez-Padron et al., n.d.; Sharma & Sharma, n.d.).

Mapakdtw avaAuetalr To oxEOI0 eAEyxou yia Tnv epapuoyr Tou "Strategility and Big Data
analytics in international marketing framework" pe 1t xprion Tou Agile-Adaptive Balanced

Scorecard (BAéTTe elkOva 28).:
BAuaTa yia T Anuioupyia evog Agile and Adaptive Balanced Scorecard:

1. KabBopiopdg Zrpatnyikwy Z1oxwv (Objectives)

2. AvdAuon Kpioipwv Odnywv Aiac (Value Drivers)

3. Anuioupyia Baoikwv Epwtioewv Amédoong (KPQs)
4. EmAoyn Znuavtikwy Asiktwv Atrodoong (KPIs).

1. Ka@opiopog Zrparnyikwyv ZT1oXwv (Objectives)

Na 10 pAPKETIVVK TIAAVO HAG, O OTPATNYIKOI OTOXOl TIPETTEl va  €ival CAQEIG Kal
€UBUypaPpIoPEVOI JE TRV ATTOOTOAN Kal TO dpapa Tng Taipeiag. Mapadeiypara oTpaTnyikwyv

OTOXWV TTEPIAaPBAvVOUV:

o AU&non uepidiou ayopdg
e BeAtiwon gptreipiag TTEAATN
o AvATITUgn VEWV TTPOIGVTWV/UTTNPECIWV

o Evioyxuon ¢ wneiakng rapouaciag
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2. AvdAuon Kpioipwyv Odnywyv Agiag (Value Drivers)

MNa k&Be oTpatnyikd oTdOXO, AVOAUOUPE TOug Kpiolgoug odnyolg atiag Trou Eival

aTTaPAITNTOI YIO TAV ETTITEUEN TOU OTOXOU. MNapadeiyuata TTepIAaUBAvoUV:

o AU¢non pepidiou ayopds: avayvwpion VEWV ayopwv, BeATiwon TTPOIOVTIKAG
TTPOCPOPAG

o BeAtiwon eumeipiag eAATN: €EUTTNPETNON TTEAATWY, TTPOCAPHOYH UTTNPEECIWY OTIG
QVAYKEG TOUG

o AvATITUgn VEWV TTPOIOVTWV/UTTNPECIWY: KAIVOTOMIA, £pEUVA Kal avATITUEN

o Evioyxuon TG wn@iakng TTapouaciag: oTpartnyikég social media, yneiokA dla@ruion
3. Anuioupyia Baoikwv Epwtiicewv Amédoong (KPQs)

MNa kaBe kpioiuo odnyod agiag, dnuioupyoUupe BACIKEG EPWTATEIG ATTOdOCNG TTOU Wag BonBouv

Va KOTAVONOOUUE TNV attédocn o€ axEan e Tov odnyo auTo. MNapadeiyuata TTeEPIAGUBAVOUV:

AUEnon uepidiou ayopdc:
o [1600 KaAd avayvwpeilouue TIG VEEG AYOPEG;

o [1600 atroTeAeopaTIKr gival n TTPOIOVTIKA PAG TTPOCPOPA OTIG VEEG AYOPEG;

BeAtiwon eutreipiag meAdTn:
o [1600 KaAd KATAVOOUE TIG AVAYKES TWV TTEAATWV HAG;

o 1600 IkavoTroinuévol gival ol TTEAATEG Jag JE TNV eEUTTNPETNON TTOU AauBAvouy;

Avattuén véwv TTPOIGVTWV/UTTNPECIWV:
o [1600 KaAd TTPOXWPEOUV TA TTPOYPAUHMATA KAIVOTOMIOG HAG;

o [l6oo ypriyopa putmopouue va avatrTuEouUE Kal va AavOGPOUNE VEA TTPOIOVTQ;

Evioyxuon Tng wn@iakng rapouciag:
o [1600 atroTeEAEOUATIKEG €ival OI YNPIAKES Pag dIaPNUICEIG;

o Tléoo emTuxAG gival N oTpaTnyIKA Hag oTa social media;
4. EmAoyn ZnpavTikwy AgikTwv ATrodoong (KPls)

Me Bdon TIg PaocIkéG €pwTHOEIS ATTOdOONG, ETTIAEYOUME TOUG TTIO ONUAVTIKOUG OEIKTEG
atrédoong TTou Ba pag Bonbroouv va HETPACOUNE TNV TTPO0SO TTPOG TNV ETTITEUEN TWV OTOXWV
Mag. Mapadeiyuata TepIANaupavouy:

o AU&non uepidiou ayopdc:
o [looooTd VEWV TTEAATWV TTOU ATTOKTABNKAV
o AUl¢non TTwARCEwV O€ VEEG aYyOpPEG

o BeAtiwon eptreipiag TeAGTN:

o [MooooTd IKavoTroinong TTEAATWY
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o XpOvog AatroKpIoNnG O€ AITAUATA TTEAATWV
o AvATTuén vEéwv TTPOIGVTWV/UTTNPECIWV:
o ApiBudg véwv TTPoidvVTWY TTOU AavoapioTnkav
o  XpoOvog avdaTiTuéng vEwv TTPOIOVTWV
e Evioxuon tng wngiakng mapouciag:
o ApiBudc aAAnAemdpdoewy oTa social media

o EmokeyiudtnTa 1I0To0eAidag atrd YnPlakéS diapnuioelg
E@appoyn kai NMapakoAoudnon

o TakTikn) AvaBewpnon: O &eikteg amddoong TTPETTEl va avaBewpouvTtal TaKTIKA (TT.X.
MNnviaia) yia va SIao@alIcTEl OTI TTAPAPEVOUV OXETIKOI KOl EUBUYPAUUIOUEVOL UE TIG
OTPATNYIKEG TTPOTEPAIOTNTEG.

e 2TpaTnyikéG 2Zudntiocig: Ta amoteAéouata atmo Toug KPIs TTpéTrel va atroteAouv TO
KEVTPO TWV OTPATNYIKWY oulNTHOEWY, ETTITPETTOVTAG OTIG BIOIKNTIKES OUAdES va AdBouv
TEKUNPIWPEVES ATTOPACEIG.

o [lpooappoyl ZTpatnyikng: Avdloya pe ta eupruata armmd toug KPls, utopei va
XPEIOOTEI va TIPOCAPPOCTEI N OTpaATNYIK Via va BeAtiwBei n amdédoon 1 va

aglotroinBouv VEEC EUKOIPIEG.
Aiota eAéyxou autoagioAdynong

H autoa&loAdynon BonBd Tov marketeer va evrotmioel Ta duvatd onpeia Kal TIG eukalpieg BeEATiwoNg
o€ oxéon Pe TN Bacikn didoTacn amrdédoong Tou BewpoUpE KPioIun yia Tnv etmiTuxia Tng dlaxeipiong
OTPATNYIKAG OTNV WNQIAKK] ETTOXN. KABE EpWTNON, OTTOI0CONTTOTE BABUOG CUNPWVIAG PE TN dRAWON
MO KOVTA OTO £va AvTITTPOCWTTEUEI UIa ONUavTIKY eukaipia yia BeAtiwon (Eikéva 29) (Wiraeus &
Creelman, 2019).

Me autiv Tnv TTpOoCctyyion, To MAPKETIVVK TTAAvo Ba eival 1Mo €UEAIKTO Kal TTPOCAPUOCIUO,
EMTPETTOVTAG OTNV ETAIPEIQ va avTaTTOKPIOE ypriyopa oTiG aAAayEG TNG ayopdg Kal va ETTITUXEI TOUG

oTPATNYIKOUG TNG OTAXOUG.
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CAOEnon peptdiou ayopdg

eBeAtiwon eumelpiog
TeAdtn

e Avarmruén véwv
TPOLOVTWV/UTINPECLWY

*Evioxuon tng bndiakng
napouciog

) (

Step 2.
Value Drivers

\ Step 1.
Objectives

e AU&non pepldiou ayopdg
eBeAtiwon epnetpiog
meAdtn
e Avamrtuén véwv
TPOLOVTWV/UTINPECLWV
*Evioxuon tng Yndraxrg
\_Tapouciag

e AlEnon pepLdiou ayopdg\

eBeltiwon gunelpiog
meAdtn

e Avarmruén véwv
TPOLOVTWV/UTINPECLWV
eEvioxuon tng YnodLokng
napouciog

J

11600 kaAd avayvwpiloupe

TLG VEEG OYOPEG;

*[1000 KOAGQ KATOVOOU LUE TLG

OVAYKEG TWV MEAATWV HAG;

*[1600 ypriyopa Umopou e

va ovantU§oupe KaL va
Aavodpoupe véa npo’iévw;/

Continually test the
strategy.
Data-Driven decision
making.
Aligning operational
analytics with strategy.
Apply an adaptive
learning feedback loop.

Ewova 28 Agile and Adaptive Balanced Scorecard.
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Please tick the number that is the closest to the statement with which you agree

When implementing strategy, my organization focuses on asmall
number of KPIs

We have a very good understanding of the purpose of KPIs

We use value drivers, or similar, in assigning KPIs to strategic
objectives

My organization has a very good understanding of the strategic
questions a KPl will answer

My organization places much more importance on
initiatives/actions than on measures

Those tasked with collecting and/or reporting KPI performance have
avery good understanding of how measures work

When setting KPIs, we closely consider the potential negative
behaviours that might be triggered

My organization has a very good understanding of how to set
performance targets

We have an appropriate number of strategic initiatives
We have a very good process for prioritizing initiatives

We have a very good understanding of the difference between
strategic initiatives and business as usual

My organization has clearly identified the key risk indicators to track

76543121

When implementing strategy, my organization focuses on a large
number of KPIs

We have a very poor understanding of the purpose of KPIs

We use brainstorming, or similar, in assigning KPIs to strategic
objectives

My organization has a very poor understanding of the strategic
questions a KPl will answer

My organization places much more importance on measures than
oninitiatives/actions

Those tasked with collecting and/or reporting KPI performance have
avery poor understanding of how measures work

When setting KPls we do not consider the potential negative
behaviours that might be triggered

My organization has avery poor understanding of how to set
performance targets

We have too many strategic initiatives
We have a very poor process for prioritizing initiatives

We have a very poor understanding of the difference between
strategic initiatives and business as usual

My organization has not identified the key risk indicators to track
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KE®ANAIO 6°

6. ZupTtrepdopata
H ToAUTTAOKOTNTA TNG OUVAHIKAG UONG Twv dla@opwV TTepIBaAlovTikwy TTapayovTwy (VUCA)
Kal ol TEXVOAoYIKEG e€ehicelg (Marketing 6.0 & Industry 5.0) kaBioTOUV ETTITAKTIKA TNV avAykn ol
ETTIXEIPNOEIC VA AVTATIOKPIVOVTAI OTIG HETARBAAASHEVES AVAYKEG TWV TTEAATWYV TOUG OTIG BIEBVEIQ
ayopég. H tTapouoa peAétn €getddel To poAo Twv Big Data Analytics oe ouvduaouo pe Ta
epyaAeia Tou Agile Marketing kai Tng Agile Strategy kai Tnv eTTidpacn autwv oTo International
Marketing. Avatrtuoooupe pia BiIBAIoypa@ikf épeuva yia va diepeuvriooupe o€ BABog Tov pdAo
Twv Big Data Analytics, Tn xpAon Twv aTmmOTEAECPATWY TOUg OTNV avATTUén international
marketing plans péow Tou Agile-Scrum framework, kai TTwW¢ auTtég o1 dladikaaieg 0dnyouv aTnv
QVATITUCN QUVAMIKWY IKAVOTATWY (dynamic capabilities), ponBwvTtag TIG €TIXEIPACEIS va
QTTOKTAOOUV QVTaywVIOTIKO TTAEOVEKTNMA KAl VO E€EOIKOVOUNOOUV XPOVO Kal KOOTOG OTIG

O1e0veig ayopéc.

Ta atmroteAéopata TG MEAETNG TTapEXOUV TTANPOPOpPIES yia Tov poAo Twv Big Data Analytics
OTNnNV KaTavonon Twy KATavoAwTwy Kal TG ayopdg oTig ouvonkeg BANI (Brittle, Anxious,
Nonlinear, Incomprehensible) mou Biwvoupe. H peAéTn ammokaAUTITel TNV aAANAETTIOpaON
METAEU TNG aTTOTEAEOUATIKAG XPong epyaAeiwy agile kal Twv atmmoteAeoudTwy TNG avaAuong
Twv Big Data kai Twg authy n aAAnAemmidopacon odnyei otnv avdmtuén tng Strategility oto

International Marketing, OTTWG @aiveTal OTAV TTAPAKATW EIKOVA.

H tTapoloa peAéTn ocUuBAAAEl ONUAvTIKG 0Th Bewpia TTAPEXOVTAG OTOIXEIO YIa TOV POAO TwV
Big Data Analytics, Twv gpyaAciwv Agile, Kal Twv dUVAUIKWY IKAVOTHTWY TTOU AvATITUGOOVTAI
oTNV £Qapuoyn Twv TTAAvwv Tou d1EBvoUg PApKeTIVYK. MpoTeivoupe éva BewpnTikd TTAQICIO -
Strategility & Data Analytics in International Marketing Framework - yia Tnv atroTeAeouaTIK
Kal oTrod®O0TIKA] XPNAOoN auTtwyv Twv epyaAciwv/oToixeiwy, ToOU 00nyouv o€ BICIPo
QVTOYWVIOTIKO TTAEOVEKTAMA YIA TIG ETTIXEIPNOEIG OTNV WNQIOKK ETTOXI KAl OTNV IKAVOTNTA VA

QVTOTTOKPIVOVTAI OTIG HETARBAAAOHEVEG AVAYKEG TOU TTAYKOOMIOU TTEPIBAAAOVTOG.

EmimrAéov, TTapéxel onuavtikég yvwaoelg yia Tov pdho Twv Big Data Analytics kai Twv Agile
epyaAeiwv otnv emmiTuxia Tou International Marketing, cupBdAAovTag onuavTikd oTn Bswpia Kal

TNV TIPOKTIKI €Qappoyr Toug. Ta kUpia cupTrepdouaTa gival Ta €ENG:
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1. Znuacia Twv Big Data Analytics:

Ta Big Data Analytics TTpooc@£pouv onUavTIKA TTAEOVEKTAUATA OTIG ETTIXEIPNOEIG
TTou dpacTnplotTolouvTal o€ dlEBveig ayopég. BonBouv oTtnv kartavonon Twv
QYOPWY KOl TWV KOTAVOAWTWY, ETMITPETTOVTOS TNV QVATITUEN TEKUNPIWHEVWYV
OTPATNYIKWY MAPKETIVYK.

H a&lotroinon twv Big Data Analytics cupBdAAel oTnv aTmOTEAEGUATIKA Afwn
aTmoPAcEWY, PEATIWVOVTAG TNV AVIAYWVIOTIKOTNTA Kal TNV amodoon Twv

ETTIXEIPAOEWV.

2. Emppon tou Agile Marketing:

To Agile Marketing evioxuel Tnv TTPOCAPUOOCTIKOTNTA Kal TNV €UgAIia Twv
emxeIpiocwy oTIG dIeBveic ayopés. EmTpétel Tnv Taxeia Tpoocapuoyrn Twv
OTPATNYIKWY HAPKETIVYK VIO TRV KAAUWN TWV QVAYKWY TWV TTEAATWV.

H xprion Tou Agile Marketing BeATILOvEl TNV AVTATTIOKPION TWV ETTIXEIPACEWY OTIG
aAAayéG TNG ayopds, PEIWVOVTAG TOV XPOVO Kal TO KOOTOG Twv SIadIKaoIiwyv

MAPKETIVYK.

3. AvarrTuén Auvapikwy IKavoThTwyv:

H epapuoyn Twv Big Data Analytics kal Twv Agile gepyaleiwv ouuBAaAAel oTnv
avaTTuén SUVANIKWY IKavVOTHTWYV, OTTWG N oTPATNYIKA eUeAIgia, n TaxUTnTa 0TV
AN atmo@AcEwy, Kal N TTPOCAPHOCTIKOTNTA OTIC METABAANOUEVES OCUVONKEG.

O1 duvapIKEG IKAVOTNTEG ETTITPETTOUV OTIG ETTIXEIPNOEIG VO OTTOKTACOUV Kal va
dlaTnPACOoUV avTaywVIoTIKO TTAEOVEKTNUA OTIG B1EBVEIG ayopEg, audvovTag TRV

IKAVOTNTA TOUG VO AVTATTIOKPIVOVTAI OTIG ETABAANOUEVEG OUVONKEG TNG AYyOPdG.

4. Strategility & Data Analytics in International Marketing Framework:

To TrpoTEIVOUEVO TTAQICIO TTOPEXEI MIA OAOKANPWHEVN TTPOCEYYION Yia TNV
QTTOTEAECHATIKN) Kal atmodoTik) xprion Twv Big Data Analytics kai Twv Agile
ePYAAgiwv OTO BIEBVEG UAPKETIVYK.

To Aaiolo TrepIAapBavel Ta oTadia TNG GUANOYNGS Kal avdAuong dedouévwy, TNG
epapuoyng Twv Agile diadikaciwyv, Kal TG OVATTTUENG Kal  €KTEAEONG
OTPATNYIKWY  JAPKETIVYK, 0dnywvtag o€ PBeATiwpévn  amdédoon  Twv

ETTIXEIPATEWV.

5. MpakTikég EQapuoyég:

O1 emixeIpoeIg TTOU €TTIBUPOUV va TTEKTABOUV O€ IEBVEIG ayopég uTTOpOUV va
XPNOIMOTIOINOOUV Ta ATTOTEAETUOTO QUTAG TNG MEAETNG Yia va BEATIWOOUV TIG
OTPATNYIKEG MPAPKETIVYK TOUG, VO HEIWOOUV TO KOOTOG KAl TOV XPOvo Twv

d1adIKaCIWY, Kal va BEATILWOOUV TNV AVTAYWVIOTIKOTATA TOUG.
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e Hepapuoyn Twv TTPOTEIVOUEVWV TTPOKTIKWY PUTTOPEI va 00nyAoel o€ BEATIWUEVN
IKAVOTTOIiNON KAl TTIOTOTNTA TWV TTEAATWY, AQUEAVOVTAG TIG EEAYWYIKESG ETTIOOCEIG

Kal TN BIWCIYOTNTA TWV ETTIXEIPAOEWV.

ZXETIKA ME TO TTPOTEIVOUEVO BewpnTikd TTAaicio “Strategility & Data Analytics in
International Marketing Framework"” TTpooc@épel pia dounpévn TTPOCEYYIoN yia TNV
evowpdaTtwon Twy Big Data Analytics kai Twv Agile epyaAgiwv oTIG oTPATNYIKEG HAPKETIVYK
TWV ETTIXEIPOEWY, €10IKA OTIG dlEBvei ayopés. To TTAaicio TTepIAauBavel Ta oTadIa TNG
ouN\oyng Kal avaAluong dedopévwy, TNG e@apuoyns Twyv Agile diadikaoiwy, Kal TG
QVATITUENG KAl EKTEAECNG OTPATNYIKWVY PAPKETIVYK, 0dNYWVTAG Ot BEATIWPEVN aTTddO0

TWV ETTIXEIPNOEWV.
O1 KupI6TEPESG GUMPBOAEG TOU TTAQICIOU gival:

1. OAokAnpwpévn Mpooéyyion: To TAaicIo TTapéxEl £€va aagEéG MOVTEAO yia TN
ouMoyn, avdAuon kai xprion dedopévwy, KaBWGS Kal yia TV e@apuoyr Twv Agile
O1adIKACIWY, ETTITPETTOVIAG OTIG ETIXEIPACEIS VO EVOWUATWOOUV QUTEG TIG
TEXVOAOYIEG Kal HEBSOOUG ATTOTEAECHATIKG.

2. BeAtiwon Amédoong: H epappoyr Tou TAaiciou odnyei o€ BeATiwpévn ammédoon
TWV  OTPATNYIKWY  HAPKETIVYK, QUEAVOVTAG TNV  ATTOTEAEOUATIKOTNTA  TWV
EKOTPATEIWV KAI JEIWVOVTAG TO KOOTOG KAl TOV XPOVO UAOTTOINONG.

3. Au¢non 1ng Ikavotroinong MeAatwv: H oTtparnyik xpron Ttwv Big Data
Analytics emTpETTel TNV KAOAUTEPN KOTAVONON TWV QVAYKWYV KAl TTPOTIMACEWY TWV
TTEAATWV, 0ONYWVTAG O€ TTIO OTOXEUMEVEG KAl ATTOOOTIKEG KAUTTAVIEG HAPKETIVYK.

4. Evioxuon Auvapikwv lkavoTAtwyv: To TTAaiolo cuuBdaAAel otnv avaTTuén
OUVOUIKWY IKAVOTATWY OTTWG N OTPATNYIKA €UEAIia Kal n TTPOCAPUOCTIKOTNTA,
EMTPETIOVTAG OTIG ETTIXEIPAOEIS VO  AVTOTTOKPIVOVTAI KOAUTEPQ OTIG OIEBVEIG
TIPOKANOEIG.

5. Zrpartnyikég MNMpoocavatoAiopog: Or eTMIXEIPAOEIG TTOU €QAPPOlouUV TO TTAQICIO
MTTOPOUV VO avaTITUEOUV WIO TTIO OTPATNYIKF TTPOCEYYIon OTO OIEBVEG HAPKETIVYK,
BeATiIwvovTag TNV IKAVOTNTA TOUG va avayvwpifouv Kal va eKPETAAAEUOvTAI

EUKQIPIEG OTIG TTAYKOOMIEG AYOPEG.

2uvouyidovTag, TO TTPOTEIVOUEVO TTAQICIO aTTOTEAET Eva I0XUPS EPYAAEIO YIA TIG ETTIXEIPNOEIS
TTOU E€TMIBIWKOUV VO eVIOXUOOUV TNV TTApoudia Toug OTIG OIEBVEIC ayopég PEOwW TNG
oTpaTtnyIkng xprniong Twv Big Data Analytics kai Twv Agile epyaheiwy. Me mn BorBeia Tou
TTAQICIOU, Ol ETTIXEIPACEIS WTTOPOUV va  AVOTITUEOUV Kal va  UAOTTOINOOUV  TTIO
aTroTEAEOUATIKA Kal ATTOSOTIKA TTAAVA HAPKETIVYK, ETTITUYXAVOVTAG BIWCINN avATITUEN Kal

QVTAYWVIOTIKO TTAEOVEKTNHA.

94



Leveraging big data for agile strategy processes in international marketing

Ava@opég

1.

10.

11.

12.

A McAfee, E. B. T. D. D. P. D. B. (2012). Big data: The management revolution. Harvard
Business Review, 90(10), 60—68.

Abbas, N., Gravell, A., & Wills, G. (2008). Historical roots of agile methods: Where did
“agile thinking” come from? (pp. 94—103). Springer.

Abdurrahman, A., & Asrianto, R. (2019). Study of Performance Measurement Framework
on Small Teams Using Agile Project Management and IT Balance Scorecard: Case
Studies in IT Companies (Solmit Bangun Indonesia). 5th International Conference on
Computing Engineering and Design, ICCED 2019.
https://doi.org/10.1109/ICCED46541.2019.9161086

Abrahamsson, P., Salo, O., Ronkainen, J., & Warsta, J. (2017). Agile Software
Development Methods: Review and Analysis. http://arxiv.org/abs/1709.084 39

Afuah, A., & Tucci, C. L. (2001). Internet Business Models and Strategies: Text and Cases
SEE PROFILE Ecole Polytechnique Fédérale d....
https://www.researchgate.net/publication/215915163

Aggarwal, A. K. (1 C.E.). Opportunities and Challenges of Big Data in Public Sector.
Hittps://Services.lgi-Global. Com/Resolvedoi/Resolve.Aspx?Doi=10.4018/978-1-5225-
7501-6.Ch090, 1749-1761. https://doi.org/10.4018/978-1-5225-7501-6.CH090

Agile marketing | Deloitte Insights. (n.d.). Retrieved June 13, 2024, from
https://www2.deloitte.com/us/en/insights/topics/marketing-and-sales-operations/global-
marketing-trends/2020/agile-marketing.html

Ahammad, M. F., Basu, S., Munjal, S., Clegg, J., & Shoham, O. B. (2021). Strategic agility,
environmental uncertainties and international performance: The perspective of Indian
firms. Journal of World Business, 56(4). https://doi.org/10.1016/j.jwb.2021.101218
Akter, S., Hossain, M. A., Lu, Q. (Steven), & Shams, S. M. R. (2021). Big data-driven
strategic orientation in international marketing. International Marketing Review, 38(5),
927-947. https://doi.org/10.1108/IMR-11-2020-0256/FULL/PDF

Alavi, M., & Leidner, D. E. (2001). Knowledge management and knowledge management
systems: Conceptual foundations and research issues. MIS Quarterly, 25(1), 107-136.
https://doi.org/10.2307/3250961

Alhamdi, M., Sulaiman, S., & Zin, N. M. (2023). A Systematic Review of Agile-Adaptive
Balanced Scorecard and Sustainable Performance: Bibliometric, and Future Direction.
Journal of Entrepreneurship and Business, 11(2), 95-119.
https://doi.org/10.17687/JEB.V1112.1034

Al-Sai, Z. A., & Abualigah, L. M. (2017). Big data and E-government: A review. ICIT 2017
- 8th International Conference on Information Technology, Proceedings, 580-587.
https://doi.org/10.1109/ICITECH.2017.8080062

95



Leveraging big data for agile strategy processes in international marketing

13.

14.

15.

16.

17.

18.

19.

20.

21.

22.

23.

24.

Al-Sai, Z. A., Husin, M. H., Syed-Mohamad, S. M., Abdin, R. M. S., Damer, N., Abualigah,
L., & Gandomi, A. H. (2022). Explore Big Data Analytics Applications and Opportunities:
A Review. Big Data and Cognitive Computing 2022, Vol. 6, Page 157, 6(4), 157.
https://doi.org/10.3390/BDCC6040157

Alshawish, R. A., Alfagih, S. A. M., & Musbah, M. S. (2016). Big data applications in smart
cities. Proceedings - 2016 International Conference on Engineering and MIS, ICEMIS
2016. https://doi.org/10.1109/ICEMIS.2016.7745338

Amit, R., & Zott, C. (2001). Value creation in e-business. Strategic Management Journal,
22(6-7), 493-520. https://doi.org/10.1002/SMJ.187

An Introduction to Agile Methods - ScienceDirect. (n.d.). Retrieved April 23, 2024, from
https://www.sciencedirect.com/science/article/pii/S0065245803620012

Ang, L. M., & Seng, K. P. (2016). Big Sensor Data Applications in Urban Environments.
Big Data Research, 4, 1-12. https://doi.org/10.1016/J.BDR.2015.12.003

Asri, H., Mousannif, H., Al Moatassime, H., & Noel, T. (2015). Big data in healthcare:
Challenges and opportunities. Proceedings of 2015 International Conference on Cloud
Computing Technologies and Applications, CloudTech 2015.
https://doi.org/10.1109/CLOUDTECH.2015.7337020

Asseraf, Y., Lages, L. F., & Shoham, A. (2019a). Assessing the drivers and impact of
international marketing agility. International Marketing Review, 36(2), 289-315.
https://doi.org/10.1108/IMR-12-2017-0267/FULL/HTML

Asseraf, Y., Lages, L. F., & Shoham, A. (2019b). Assessing the drivers and impact of
international marketing agility. International Marketing Review, 36(2), 289-315.
https://doi.org/10.1108/IMR-12-2017-0267

Azeem, M., Haleem, A., Bahl, S., Javaid, M., Suman, R., & Nandan, D. (2022). Big data
applications to take up major challenges across manufacturing industries: A brief review.
Materials Today: Proceedings, 49, 339-348.
https://doi.org/10.1016/J.MATPR.2021.02.147

Barlette, Y., & Baillette, P. (2022). Big data analytics in turbulent contexts: towards
organizational change for enhanced agility. Production Planning and Control, 33(2-3),
105-122. https://doi.org/10.1080/09537287.2020.1810755

Benjelloun, F. Z., Lahcen, A. A., & Belfkih, S. (2015). An overview of big data
opportunities, applications and tools. 2015 Intelligent Systems and Computer Vision,
ISCV 2015. https://doi.org/10.1109/ISACV.2015.7105553

Bhadani, A. K., & Jothimani, D. (1 C.E.). Big Data: Challenges, Opportunities, and
Realities. Https://Services.lgi-Global. Com/Resolvedoi/Resolve.Aspx?Doi=10.4018/978-
1-5225-0182-4.Ch001, 1-24. https://doi.org/10.4018/978-1-5225-0182-4.CH001

96



Leveraging big data for agile strategy processes in international marketing

25.

26.

27.

28.

29.

30.

31.

32.

33.

34.

35.

36.

37.

Big data analytics market size worldwide 2029 | Statista. (n.d.). Retrieved May 4, 2024,
from https://www.statista.com/statistics/1336002/big-data-analytics-market-size/

Big data: definition, characteristics, life cycle, applications, and challenges - IOPscience.
(n.d.). Retrieved April 5, 2024, from https://iopscience.iop.org/article/10.1088/1757-
899X/769/1/012007

Big data: The next frontier for innovation, competition, and productivity. (2011).
www.mckinsey.com/mgi.

Birrell lvory, S., Simon, ¢, & Brooks, B. (n.d.). Managing Corporate Sustainability with a
Paradoxical Lens: Lessons from Strategic Agility. https://doi.org/10.1007/s10551-017-
3583-6

Blazquez, D., & Domenech, J. (2018). Big Data sources and methods for social and
economic analyses. Technological Forecasting and Social Change, 130, 99-113.
https://doi.org/10.1016/J. TECHFORE.2017.07.027

Boyd, D., & Crawford, K. (2012). Critical questions for big data: Provocations for a
cultural, technological, and scholarly phenomenon. Information Communication and
Society, 15(5), 662—679. https://doi.org/10.1080/1369118X.2012.678878

Briggs, R. (2016). Real time marketing management is here. Research World, 2016(56),
46-48. https://doi.org/10.1002/RWM3.20329

Buhalis, D., & Volchek, K. (2021). Bridging marketing theory and big data analytics: The
taxonomy of marketing attribution. International Journal of Information Management, 56,
102253. https://doi.org/10.1016/J.1IJINFOMGT.2020.102253

Camilleri, M. A. (2018). Market Segmentation, Targeting and Positioning. Tourism,
Hospitality and Event Management, 69-83. https://doi.org/10.1007/978-3-319-49849-
2 4

Carmeli, A., Zivan, |., Gomes, E., & Markman, G. D. (2021a). Underlining micro socio-
psychological mechanisms of buyer-supplier relationships: Implications for inter-
organizational learning agility. Human Resource Management Review, 31(3).
https://doi.org/10.1016/J.HRMR.2016.12.002

Carmeli, A., Zivan, |., Gomes, E., & Markman, G. D. (2021b). Underlining micro socio-
psychological mechanisms of buyer-supplier relationships: Implications for inter-
organizational learning agility. Human Resource Management Review, 31(3).
https://doi.org/10.1016/J.HRMR.2016.12.002

Chang, & Wo L. (n.d.-a). NIST Big Data Interoperability Framework: Volume 1,
Definitions. https://doi.org/10.6028/NIST.SP.1500-1r2

Chang, & Wo L. (n.d.-b). NIST Big Data Interoperability Framework: Volume 1,
Definitions. https://doi.org/10.6028/NIST.SP.1500-1r2

97



Leveraging big data for agile strategy processes in international marketing

38.

39.

40.

41.

42.

43.

44,

45.

46.

47.

48.

49.

Chao, K., Sarker, M. N. I., Ali, |., Firdaus, R. B. R., Azman, A., & Shaed, M. M. (2023).
Big data-driven public health policy making: Potential for the healthcare industry. Heliyon,
9(9). https://doi.org/10.1016/j.heliyon.2023.e19681

Chen, H., Chiang, R. H. L., & Storey, V. C. (2012). Business intelligence and analytics:
From big data to big impact. MIS Quarterly: Management Information Systems, 36(4),
1165-1188. https://doi.org/10.2307/41703503

Cheney, D. (2015). Big data, text mining, and news content: Where is the big data?
Contemporary Research Methods and Data Analytics in the News Industry, 133—151.
https://doi.org/10.4018/978-1-4666-8580-2.CH008

Chong, A. Y. L., Ch'ng, E., Liu, M. J., & Li, B. (2017). Predicting consumer product
demands via Big Data: the roles of online promotional marketing and online reviews.
International Journal of Production Research, 55(17), 5142-5156.
https://doi.org/10.1080/00207543.2015.1066519

Chourasia, S., Tyagi, A., Pandey, S. M., Walia, R. S., & Murtaza, Q. (2022). Sustainability
of Industry 6.0 in Global Perspective: Benefits and Challenges. Mapan - Journal of
Metrology Society of India, 37(2), 443—-452. https://doi.org/10.1007/S12647-022-00541-
W/TABLES/2

Christofi, M., Pereira, V., Vrontis, D., Tarba, S., & Thrassou, A. (2021a). Agility and
flexibility in international business research: A comprehensive review and future research
directions. Journal of World Business, 56(3). https://doi.org/10.1016/j.jwb.2021.101194
Christofi, M., Pereira, V., Vrontis, D., Tarba, S., & Thrassou, A. (2021b). Agility and
flexibility in international business research: A comprehensive review and future research
directions. Journal of World Business, 56(3). https://doi.org/10.1016/j.jwb.2021.101194
Codignola, F. (2021). Big Data Marketing: A Strategic Alliance. Studies in Classification,
Data Analysis, and Knowledge Organization, 103—113. https://doi.org/10.1007/978-3-
030-51222-4 9

Cohen, D., Lindvall, M., & Costa, P. (2004a). An Introduction to Agile Methods. Advances
in Computers, 62(C), 1-66. https://doi.org/10.1016/S0065-2458(03)62001-2

Cohen, D., Lindvall, M., & Costa, P. (2004b). An Introduction to Agile Methods. Advances
in Computers, 62(C), 1-66. https://doi.org/10.1016/S0065-2458(03)62001-2

D Barton, D. C. (2012). Making advanced analytics work for you. Harvard Business
Review, 90(10), 78-83.

Dam, N. A. K., Le Dinh, T., & Menvielle, W. (2019). A systematic literature review of big
data adoption in internationalization. Journal of Marketing Analytics, 7(3), 182—195.
https://doi.org/10.1057/S41270-019-00054-7

98



Leveraging big data for agile strategy processes in international marketing

50.

51.

52.

53.

54.

55.

56.

57.

58.

59.

60.

61.

Darley, W. K., Blankson, C., & Luethge, D. J. (2010). Toward an integrated framework for
online consumer behavior and decision making process: A review. Psychology and
Marketing, 27(2), 94—116. https://doi.org/10.1002/mar.20322

Davis, J., Edgar, T., Porter, J., Bernaden, J., & Sarli, M. (2012). Smart manufacturing,
manufacturing intelligence and demand-dynamic performance. Comput Chem Eng, 47,
145-156. https://doi.org/10.1016/j.compchemeng.2012.06.037

De Mauro, A., Greco, M., & Grimaldi, M. (2016a). A formal definition of Big Data based
on its essential features. Library Review, 65(3), 122—135. https://doi.org/10.1108/LR-06-
2015-0061

De Mauro, A., Greco, M., & Grimaldi, M. (2016b). A formal definition of Big Data based
on its essential features. Library Review, 65(3), 122—135. https://doi.org/10.1108/LR-06-
2015-0061/FULL/XML

Del Vecchio, P., Mele, G., Siachou, E., & Schito, G. (2022). A structured literature review
on Big Data for customer relationship management (CRM): toward a future agenda in
international marketing. International Marketing Review, 39(5), 1069-1092.
https://doi.org/10.1108/IMR-01-2021-0036/FULL/PDF

Doz, Y. L., & Kosonen, M. (2010). Embedding strategic agility: A leadership agenda for
accelerating business model renewal. Long Range Planning, 43(2-3), 370-382.
https://doi.org/10.1016/j.Irp.2009.07.006

Duggal, A. S., Malik, P. K., Gehlot, A., Singh, R., Gaba, G. S., Masud, M., & Al-Amri, J. F.
(2022). A sequential roadmap to Industry 6.0: Exploring future manufacturing trends. IET
Communications, 16(5), 521-531. https://doi.org/10.1049/CMU2.12284

Eckstein, G., Shrestha, A., Sassenburg, A. M., & Dwivedi, Y. K. (2023). Marketing agility
in volatile, uncertain, complex and ambiguous (VUCA) contexts: a systematic literature
review and future research agenda. Management Review Quarterly.
https://doi.org/10.1007/S11301-023-00382-0

EP Lim, H. C. G. C. (2013). Business intelligence and analytics: research directions. ACM
Trans Manag Inf Syst (TMIS), 3(4), 17-27.

Erevelles, S., Fukawa, N., & Swayne, L. (2016). Big Data consumer analytics and the
transformation of marketing. Journal of Business Research, 69(2), 897-904.
https://doi.org/10.1016/j.jbusres.2015.07.001

Facing the Age of Chaos. We are in an age of chaos, an era that... | by Jamais Cascio |
Medium. (n.d.). Retrieved May 26, 2024, from https://medium.com/@cascio/facing-the-
age-of-chaos-b00687b1f51d

Fosso Wamba, S., Akter, S., Edwards, A., Chopin, G., & Gnanzou, D. (2015a). How ‘big

data’ can make big impact: Findings from a systematic review and a longitudinal case

99



Leveraging big data for agile strategy processes in international marketing

62.

63.

64.

65.

66.

67.

68.

69.

70.

71.

72.

study. International Journal of Production Economics, 165, 234-246.
https://doi.org/10.1016/J.1JPE.2014.12.031

Fosso Wamba, S., Akter, S., Edwards, A., Chopin, G., & Gnanzou, D. (2015b). How ‘big
data’ can make big impact: Findings from a systematic review and alongitudinal case
study. International  Journal of Production Economics, 165, 234-246.
https://doi.org/10.1016/j.ijpe.2014.12.031

Fowler, M., & Highsmith, J. (2001). The Agile Manifesto.
www.martinfowler.com/articles/newMethodology.html

Fredriksson, C., Mubarak, F., Tuohimaa, M., & Zhan, M. (2017). Big Data in the Public
Sector: A Systematic Literature Review. Scandinavian Journal of Public Administration,
21(3), 39-61. https://doi.org/10.58235/SJPA.V2113.11563

Gandomi, A., & Haider, M. (2015). Beyond the hype: Big data concepts, methods, and
analytics. International Journal of Information Management, 35(2), 137-144.
https://doi.org/10.1016/J.1JINFOMGT.2014.10.007

George, G., Osinga, E., Lavie, D., & Scott, B. (2016). Big data and data science methods
for management research. Academy of Management Journal, 59(5), 1493-1507.
https://doi.org/10.5465/AMJ.2016.4005

Global big data industry market size 2011-2027 | Statista. (n.d.). Retrieved May 4, 2024,
from https://www.statista.com/statistics/254266/global-big-data-market-forecast/

Gnizy, 1. (2019). Big Data and its Strategic Path to Value in International Firms. SSRN
Electronic Journal. https://doi.org/10.2139/SSRN.3973512

Gomes, E., Sousa, C. M. P,, & Vendrell-Herrero, F. (2020a). International marketing
agility: conceptualization and research agenda. Int Mark Rev, 37(2), 261-272.
https://doi.org/10.1108/imr-07-2019-0171

Gomes, E., Sousa, C. M. P., & Vendrell-Herrero, F. (2020b). International marketing
agility: conceptualization and research agenda. International Marketing Review, 37(2),
261-272. https://doi.org/10.1108/IMR-07-2019-0171/FULL/XML

Gonzalez-Padron, T. L., Chabowski, B. R., Tomas, G., Hult, M., & Ketchen, D. J. (n.d.).
Knowledge Management and Balanced Scorecard Outcomes: Exploring the Importance
of Interpretation, Learning and Internationality. https://doi.org/10.1111/j.1467-
8551.2009.00634.x

Gupta, S., Justy, T., Kamboj, S., Kumar, A., & Kristoffersen, E. (2021a). Big data and firm
marketing performance: Findings from knowledge-based view. Technological
Forecasting and Social Change, 171, 120986.
https://doi.org/10.1016/J. TECHFORE.2021.120986

100



Leveraging big data for agile strategy processes in international marketing

73.

74.

75.

76.

77.

78.

79.

80.

81.

82.

83.

84.

85.

Gupta, S., Justy, T., Kamboj, S., Kumar, A., & Kristoffersen, E. (2021b). Big data and firm
marketing performance: Findings from knowledge-based view. Technological
Forecasting and Social Change, 171. https://doi.org/10.1016/j.techfore.2021.120986
Gurkov, |., Goldberg, A., & Saidov, Z. (2017). Strategic agility and persistence: HEM’s
entry into the Russian market of expendable materials for clinical laboratories. Global
Business and Organizational Excellence, 36(5), 12-19.
https://doi.org/10.1002/JOE.21797

Hagen, B., Zucchella, A., & Ghauri, P. N. (2019). From fragile to agile: marketing as a key
driver of entrepreneurial internationalization. International Marketing Review, 36(2), 260—
288. https://doi.org/10.1108/IMR-01-2018-0023/FULL/XML

Haijli, N., Tajvidi, M., Gbadamosi, A., & Nadeem, W. (2020). Understanding market agility
for new product success with big data analytics. Industrial Marketing Management, 86,
135-143. https://doi.org/10.1016/J.INDMARMAN.2019.09.010

Hardoon, D. R., & Shmueli, G. (2013). Getting Started with Business Analytics: Insightful
Decision-Making. Getting Started with Business Analytics: Insightful Decision-Making, 1—
176. https://doi.org/10.5860/CHOICE.50-6856

Harfoush, F. A. (2021). Real-Time Analytics. Management for Professionals, Part F472,
57-62. https://doi.org/10.1007/978-3-030-76990-1_4/FIGURES/2

Haubl, G., & Trifts, V. (2000). Consumer decision making in online shopping
environments: The effects of interactive decision aids. Marketing Science, 19(1), 4-21.
https://doi.org/10.1287/MKSC.19.1.4.15178

Hermans, C. M. (n.d.). Divide and Conquer: Segmentation, Targeting and Positioning.
Retrieved May 3, 2024, from https://www.researchgate.net/publication/307938154
Holmlund, M., Van Vaerenbergh, Y., Ciuchita, R., Ravald, A., Sarantopoulos, P., Ordenes,
F. V., & Zaki, M. (2020). Customer experience management in the age of big data
analytics: A strategic framework. Journal of Business Research, 116, 356-365.
https://doi.org/10.1016/J.JBUSRES.2020.01.022

How Netflix Expanded to 190 Countries in 7 Years. (n.d.). Retrieved May 6, 2024, from
https://hbr.org/2018/10/how-netflix-expanded-to-190-countries-in-7-years

Hughes, N., & Chandy, R. (2021). Commentary: Trajectories and Twists: Perspectives on
Marketing Agility from Emerging Markets. Journal of Marketing, 85(1), 59-63.
https://doi.org/10.1177/0022242920973037

Johansson, C., Wengberg, P., & Hohenthal, J. (2017). Dynamic Retargeting : -The Holy
Grail of Marketing? https://urn.kb.se/resolve?urn=urn:nbn:se:uu:diva-325621

Johnston, K. (2009a). Extending the marketing myopia concept to promote strategic
agility. Journal of Strategic Marketing, 17(2), 139-148.
https://doi.org/10.1080/09652540902879292

101



Leveraging big data for agile strategy processes in international marketing

86.

87.

88.

89.

90.

91.

92.

93.

94.

95.

Johnston, K. (2009b). Extending the marketing myopia concept to promote strategic
agility. Journal of Strategic Marketing, 17(2), 139-148.
https://doi.org/10.1080/09652540902879292

Kalaignanam, K., Tuli, K. R., Kushwaha, T, Lee, L., & Gal, D. (2021a). Marketing Agility:
The Concept, Antecedents, and a Research Agenda. Journal of Marketing, 85(1), 35-58.
https://doi.org/10.1177/0022242920952760/ASSET/IMAGES/LARGE/10.1177_0022242
920952760-FIG2.JPEG

Kalaignanam, K., Tuli, K. R., Kushwaha, T., Lee, L., & Gal, D. (2021b). Marketing Agility:
The Concept, Antecedents, and a Research Agenda. Journal of Marketing, 85(1), 35-58.
https://doi.org/10.1177/0022242920952760

Kalaignanam, K., Tuli, K. R., Kushwaha, T., Lee, L., & Gal, D. (2021c). Marketing Agility:
The Concept, Antecedents, and a Research Agenda. Journal of Marketing, 85(1), 35-58.
https://doi.org/10.1177/0022242920952760

Kamaruddin, S., & Ravi, V. (2021). Architectures of big data analytics: Scaling out data
mining algorithms using Hadoop-MapReduce and Spark. Handbook of Big Data
Analytics: Methodologies, 209—-315. https://doi.org/10.1049/PBPCO037F_CH7

Kanban and Scrum - Making the Most of Both - Henrik Kniberg, Mattias Skarin - Google
Books. (n.d.). Retrieved May 7, 2024, from
https://books.google.gr/books?hl=en&Ir=&id=Hx1KAgAAQBAJ&oi=fnd&pg=PR5&ots=g
oiRUwqU_E&sig=EwulH3s6zSoW106Tq4hDeO5vI9g&redir_esc=y#v=onepage&q&f=fal
se

Kaplan, R. S., & Norton, D. P. (2000). The balanced scorecard: measures that drive
performance. 79.
https://books.google.com/books/about/The_Balanced_Scorecard.html?hl=el&id=X6krA
AAAYAAJ

Katare, S. (n.d.). Agile Marketing as a Key Driver to Increasing Operational Efficiencies
and Speed to Market. International Journal of Business Administration, 13(2), 2022.
https://doi.org/10.5430/ijba.v13n2p92

Katsikeas, C., Leonidou, L., & Zeriti, A. (2020). Revisiting international marketing strategy
in a digital era: Opportunities, challenges, and research directions. International
Marketing Review, 37(3), 405-424. https://doi.org/10.1108/IMR-02-2019-
0080/FULL/PDF

Khan, H. (2019). Effects of personal dispositions, familiarity and consumption situation
on Western brands’ packaging. Journal of Consumer Marketing, 36(6), 715-727.
https://doi.org/10.1108/JCM-07-2018-2778

102



Leveraging big data for agile strategy processes in international marketing

96. Khan, H. (2020a). Is marketing agility important for emerging market firms in advanced
markets? International Business Review, 29(5), 101733.
https://doi.org/10.1016/J.IBUSREV.2020.101733

97. Khan, H. (2020b). Is marketing agility important for emerging market firms in advanced
markets? International Business Review, 29(5).
https://doi.org/10.1016/j.ibusrev.2020.101733

98. Khan, H. (2020c). Is marketing agility important for emerging market firms in advanced
markets? International Business Review, 29(5).
https://doi.org/10.1016/j.ibusrev.2020.101733

99. Khan, R., Zahir, M., & Arif, U. (n.d.). Towards Marketing 6.0: Concentration on Ethics and
Humanity. Retrieved May 14, 2024, from
https://www.researchgate.net/publication/366957106

100. Khanzode, A. G., Sarma, P. R. S., Mangla, S. K., & Yuan, H. (2021). Modeling the
Industry 4.0 adoption for sustainable production in Micro, Small & Medium Enterprises.
Journal of Cleaner Production, 279. hitps://doi.org/10.1016/j.jclepro.2020.123489

101. Kose, U., & Sert, S. (2016). INTELLIGENT CONTENT MARKETING WITH
ARTIFICIAL INTELLIGENCE.

102. Kotler, P., Kartajaya, H., & Setiawan, I. (2021a). Marketing 5.0: Technology for
Humanity. 224.

103. Kotler, P, Kartajaya, H., & Setiawan, I. (2021b). Marketing 5.0 Technology for
Humanity by Kotler, Philip Kartajaya, Hermawan Setiawan, Iwan (z-lib.org). Book, 224.

104. Kuster, J., Bachmann, C., Hubmann, M., Lippmann, R., & Schneider, P. (2023). Project
Management Handbook. https://doi.org/10.1007/978-3-662-66211-3

105. Lambrecht, A., & Tucker, C. (2013). When Does Retargeting Work? Information
Specificity in Online Advertising. Https:/Doi.Org/10.1509/Jmr.11.0503, 50(5), 561-576.
https://doi.org/10.1509/JMR.11.0503

106. Larson, D., & Chang, V. (2016). A review and future direction of agile, business
intelligence, analytics and data science. International Journal of Information
Management, 36(5), 700-710. https://doi.org/10.1016/j.ijinfomgt.2016.04.013

107. LaValle, S., Hopkins, M. S., Lesser, E., Shockley, R., & Kruschwitz, N. (2010).
Analytics: The New Path to Value. MIT Sloan Management Review.
https://sloanreview.mit.edu/projects/analytics-the-new-path-to-value/

108. Le, D. (n.d.). Content Marketing.

109. Lee, J. G,, & Kang, M. (2015). Geospatial Big Data: Challenges and Opportunities. Big
Data Research, 2(2), 74-81. https://doi.org/10.1016/J.BDR.2015.01.003

103



Leveraging big data for agile strategy processes in international marketing

110. Leonidou, L. C., & Katsikeas, C. S. (1996). The export development process: An
integrative review of empirical models. Journal of International Business Studies, 27(3),
517-551. https://doi.org/10.1057/PALGRAVE.JIBS.8490846

111. Leonidou, L. C., Katsikeas, C. S., Samiee, S., & Aykol, B. (n.d.). Advances in global
marketing : a research anthology.

112. Levitt, T. (1984). Marketing myopia. Journal of Library Administration, 4(4), 59-80.
https://doi.org/10.1300/J111V04N04_07

113. Lewnes, A. (2021). Commentary: The Future of Marketing Is Agile. Journal of
Marketing, 85(1), 64-67.
https://doi.org/10.1177/0022242920972022/ASSET/IMAGES/10.1177_0022242920972
022-IMG1.PNG

114. Li, R,, Liu, Y., & Bustinza, O. F. (2019). FDI, service intensity, and international
marketing agility: The case of export quality of Chinese enterprises. International
Marketing Review, 36(2), 213-238. https://doi.org/10.1108/IMR-01-2018-
0031/FULL/PDF

115. Lies, J. (2019). Marketing Intelligence and Big Data: Digital Marketing Techniques on
their Way to Becoming Social Engineering Techniques in Marketing. International Journal
of Interactive  Multimedia  and  Atrtificial  Intelligence,  5(5), 134-144.
https://doi.org/10.9781/1JIMAI.2019.05.002

116. Liu, Y., Lee, J. M., & Lee, C. (2020). The challenges and opportunities of a global health
crisis: the management and business implications of COVID-19 from an Asian
perspective. Asian Business and Management, 19(3), 277-297.
https://doi.org/10.1057/S41291-020-00119-X

117. Liu, Y., Soroka, A., Han, L., Jian, J., & Tang, M. (2020). Cloud-based big data analytics
for customer insight-driven design innovation in SMEs. International Journal of
Information Management, 51. https://doi.org/10.1016/j.ijinfomgt.2019.11.002

118. Lu, K, Liu, J., Zhou, X., & Han, B. (2021). A Review of Big Data Applications in Urban
Transit Systems. IEEE Transactions on Intelligent Transportation Systems, 22(5), 2535—
2552. https://doi.org/10.1109/TITS.2020.2973365

119. Luo, J., Wu, M., Gopukumar, D., & Zhao, Y. (2016). Big Data Application in Biomedical
Research and Health Care: A Literature Review. Https://Doi.Org/10.4137/BIl.S31559, 8,
BI1.S31559. https://doi.org/10.4137/B11.S31559

120. Marketing 6.0: The Future Is Immersive - Philip Kotler, Hermawan Kartajaya, Iwan
Setiawan - BiBAia  Google. (n.d.). Retrieved May 14, 2024, from
https://books.google.com/books?hl=el&Ir=&id=13zdEAAAQBAJ&oi=fnd&pg=PR1&dg=m
arketing+6.0&ots=v17IQUCFQx&sig=eMFttG_DGyNt99Z0Wez0zwL7K1s#v=onepage&
g&f=false

104



Leveraging big data for agile strategy processes in international marketing

121. Marketing Agility: The Concept, Antecedents, and a Research Agenda - Kartik
Kalaignanam, Kapil R. Tuli, Tarun Kushwaha, Leonard Lee, David Gal, 2021. (n.d.).
Retrieved May 13, 2024, from
https://journals.sagepub.com/doi/10.1177/0022242920952760

122. Marketing Excellence: Nature, Measurement, and Investor Valuations - Christian
Homburg, Marcus Theel, Sebastian Hohenberg, 2020. (n.d.). Retrieved April 23, 2024,
from https://journals.sagepub.com/doi/10.1177/0022242920925517

123. Markham, a. (2005). The Politics, Ethics, and Methods of Representation in Online
Ethnography. The SAGE Handbook of Qualitative Research, 793-830.
https://books.google.com/books/about/The  SAGE_Handbook of Qualitative Researc.
html?hl=el&id=qEiC-_ELYgIC

124. Mathur, A., & Gupta, C. P. (2020). Big Data Challenges and Issues: A Review. Lecture
Notes on Data Engineering and Communications Technologies, 31, 446-452.
https://doi.org/10.1007/978-3-030-24643-3_53/TABLES/2

125. Mercanti-Guérin, M. (2013). L'amélioration du reciblage par les Big Data : une aide a
la décision qui menace l'image des marques ? Revue Internationale d’intelligence
Economique, 5(2), 153—165. https://doi.org/10.3166/R2IE.5.153-165

126. Meyer, K. E., Prashantham, S., & Xu, S. (2021). Entrepreneurship and the Post-
COVID-19 Recovery in Emerging Economies. Management and Organization Review,
17(5), 1101-1118. https://doi.org/10.1017/MOR.2021.49

127. Mishra, S., Dhote, V., Prajapati, G. S., Professor, A., Group, V., Bhopal, R., & Shukla,
J. P. (2015). Challenges in Big Data Application: A Review. International Journal of
Computer Applications, 121(19), 975-8887.

128. Mohanty, H., Bhuyan, P., & Chenthati, D. (n.d.). Big data : a primer.

129. Moi, L., Cabiddu, F., & Frau, M. (2019). Towards the development of an agile marketing
capability. Lecture Notes in Information Systems and Organisation, 28, 137-148.
https://doi.org/10.1007/978-3-319-90503-7_11/FIGURES/1

130. Moore, G. E. (2009). Cramming more components onto integrated circuits, Reprinted
from Electronics, volume 38, number 8, April 19, 1965, pp.114 ff. |[EEE Solid-State
Circuits Society Newsletter, 11(3), 33-35. https://doi.org/10.1109/N-SSC.2006.4785860

131. Mukhopadhyay, S., Singh, R. K., & Jain, T. (2024). Developing big data enabled
Marketing 4.0 framework. International Journal of Information Management Data
Insights, 4(1). https://doi.org/10.1016/j.jjimei.2024.100214

132. Munir, S., Abdul Rasid, S. Z., Aamir, M., Jamil, F., & Ahmed, |. (2023). Big data analytics
capabilities and innovation effect of dynamic capabilities, organizational culture and role
of management accountants. Foresight, 25(1), 41-66. https://doi.org/10.1108/FS-08-
2021-0161

105



Leveraging big data for agile strategy processes in international marketing

133. Nath, M. Das, & Agnihotri, M. A. (2022). A Review of the Revolutionizing Role of Big
Data in Retail Industry. Advances in Data Science and Computing Technology, 95—106.
https://doi.org/10.1201/9781003277071-10

134. Navarro-Garcia, A., Peris-Oritz, M., & Barrera-Barrera, R. (2016). Market intelligence
effect on perceived psychic distance, strategic behaviours and export performance in
industrial SMEs. Journal of Business & Industrial Marketing, 31(3), 365-380.
https://doi.org/10.1108/jbim-03-2013-0065

135. O’Donovan, P., Leahy, K., Bruton, K., & O’Sullivan, D. T. J. (2015). Big data in
manufacturing: a systematic mapping study. Journal of Big Data, 2(1), 1-22.
https://doi.org/10.1186/S40537-015-0028-X/TABLES/8

136. Oneto, L., Fumeo, E., Clerico, G., Canepa, R., Papa, F., Dambra, C., Mazzino, N., &
Anguita, D. (2018). Train Delay Prediction Systems: A Big Data Analytics Perspective.
Big Data Research, 11, 54—64. https://doi.org/10.1016/J.BDR.2017.05.002

137. Ordenes, F. V., Theodoulidis, B., Burton, J., Gruber, T., & Zaki, M. (2014). Analyzing
Customer Experience Feedback Using Text Mining: A Linguistics-Based Approach.
Journal of Service Research, 17(3), 278-295.
https://doi.org/10.1177/1094670514524625/ASSET/IMAGES/LARGE/10.1177_1094670
514524625-FIG2.JPEG

138. Oussous, A., Benjelloun, F. Z., Ait Lahcen, A., & Belfkih, S. (2018). Big Data
technologies: A survey. Journal of King Saud University - Computer and Information
Sciences, 30(4), 431-448. https://doi.org/10.1016/J.JKSUCI.2017.06.001

139. Polkinghorne, D. E. (2007). Validity issues in narrative research. Qualitative Inquiry,
13(4), 471-486. https://doi.org/10.1177/1077800406297670

140. Qaffas, A. A., limudeen, A., Alimazmomi, N. K., & Alharbi, I. M. (2023). The impact of
big data analytics talent capability on business intelligence infrastructure to achieve firm
performance. Foresight, 25(3), 448-464. https://doi.org/10.1108/FS-01-2021-0002

141. RLi, Y. L. O. B. (2019). FDI, service intensity, and international marketing agility: The
case of export quality of Chinese enterprises. International Marketing Review, 36(2),
213-238.

142. Rababah, K., Mohd, H., & Ibrahim, H. (2010). A unified definition of CRM towards the
successful adoption and implementation.

143. Ranjan, J., & Foropon, C. (2021). Big Data Analytics in Building the Competitive
Intelligence of Organizations. International Journal of Information Management, 56.
https://doi.org/10.1016/J.1IJINFOMGT.2020.102231

144. Rappa, M. A. (2004). The utility business model and the future of computing services.
IBM Systems Journal, 43(1), 32—42. https://doi.org/10.1147/SJ.431.0032

106



Leveraging big data for agile strategy processes in international marketing

145. Request Sample PDF - Big Data Analytics Market Size, Value & Share Analysis [2032].
(n.d.). Retrieved May 4, 2024, from
https://www.fortunebusinessinsights.com/enquiry/request-sample-pdf/106179

146. RESHAPING THE FUTURE OF RETAIL MARKETING THROUGH “BIG DATA”: A
REVIEW FROM 2009 TO 2022. (2022). Management Research and Practice, 14(3), 5—
24,

147. Rialti, R., Marzi, G., Ciappei, C., & Busso, D. (2019). Big data and dynamic capabilities:
a bibliometric analysis and systematic literature review. Management Decision, 57(8),
2052-2068. https://doi.org/10.1108/MD-07-2018-0821

148. Rodriguez-Mazahua, L., Rodriguez-Enriquez, C. A., Sanchez-Cervantes, J. L.,
Cervantes, J., Garcia-Alcaraz, J. L., & Alor-Hernandez, G. (2016). A general perspective
of Big Data: applications, tools, challenges and trends. Journal of Supercomputing, 72(8),
3073-3113. https://doi.org/10.1007/S11227-015-1501-1/FIGURES/9

149. Rosario, A. T., & Dias, J. C. (2023). How has data-driven marketing evolved:
Challenges and opportunities with emerging technologies. International Journal of
Information Management Data Insights, 3(2).
https://doi.org/10.1016/.jjimei.2023.100203

150. Saidali, J., Rahich, H., Tabaa, Y., & Medouri, A. (2019). The combination between Big
Data and Marketing Strategies to gain valuable Business Insights for better Production
Success. Procedia Manufacturing, 32, 1017-1023.
https://doi.org/10.1016/J.PROMFG.2019.02.316

151. Schwaber, K. (2004). Agile Project Management with Scrum. Microsoft Press.

152. Schwaber, K. (1996) Controlled Chaos Living on the Edge. - References - Scientific
Research Publishing. (n.d.). Retrieved April 23, 2024, from
https://www.scirp.org/reference/referencespapers?referenceid=2006140

153. Schwaber, K., & Sutherland, J. (2020). The Scrum Guide The Definitive Guide to
Scrum: The Rules of the Game.

154. Schwaber, Ken., & Beedle, Mike. (2002). Agile software development with Scrum. 158.

155. Seddon, J. J. J. M., & Currie, W. L. (2017). A model for unpacking big data analytics in
high-frequency trading. Journal of Business Research, 70, 300-307.
https://doi.org/10.1016/J.JBUSRES.2016.08.003

156. Séguin, N., Tremblay, G., & Bagane, H. (2012). Agile Principles as Software
Engineering Principles: An Analysis. Lecture Notes in Business Information Processing,
111 LNBIP, 1-15. https://doi.org/10.1007/978-3-642-30350-0_1

157. Selmy, H. A., Mohamed, H. K., & Medhat, W. (2024a). Big data analytics deep learning
techniques and applications: A survey. Information Systems, 120, 102318.
https://doi.org/10.1016/J.1S.2023.102318

107



Leveraging big data for agile strategy processes in international marketing

158. Selmy, H. A., Mohamed, H. K., & Medhat, W. (2024b). Big data analytics deep learning
techniques and applications: A survey. Information Systems, 120, 102318.
https://doi.org/10.1016/J.1S.2023.102318

159. Selmy, H. A., Mohamed, H. K., & Medhat, W. (2024c). Big data analytics deep learning
techniques and  applications: A survey. Information  Systems, 120.
https://doi.org/10.1016/j.is.2023.102318

160. Sena, V., Demirbag, M., Bhaumik, S., & Sengupta, D. A. (2017). Special Issue 2019:
Call for Papers Big Data and Performance. International Journal of Management
Reviews, 19(3), 373-375. https://doi.org/10.1111/IUIMR.12155

161. Shams, R., Vrontis, D., Belyaeva, Z., Ferraris, A., & Czinkota, M. R. (2021). Strategic
agility in international business: A conceptual framework for “agile” multinationals. Journal
of International Management, 27(1). https://doi.org/10.1016/j.intman.2020.100737

162. Shankar, V., Grewal, D., Sunder, S., Fossen, B., Peters, K., & Agarwal, A. (2022).
Digital marketing communication in global marketplaces: A review of extant research,
future directions, and potential approaches. International Journal of Research in
Marketing, 39(2), 541-565. https://doi.org/10.1016/J.IJRESMAR.2021.09.005

163. Sharma, U., & Sharma, D. (n.d.). Analysis of balanced scorecard usage by private
companies. https://doi.org/10.1108/PAR-06-2019-0076

164. Shaw, M. J., Subramaniam, C., Tan, G. W., & Welge, M. E. (2001). Knowledge
management and data mining for marketing. Decision Support Systems, 31(1), 127-137.
https://doi.org/10.1016/S0167-9236(00)00123-8

165. Shi, Y. (2022). Big Data and Big Data Analytics. Advances in Big Data Analytics, 3—21.
https://doi.org/10.1007/978-981-16-3607-3_1

166. Sisodia, A., & Jindal, R. (2021). A meta-analysis of industry 4.0 design principles
applied in the health sector. Engineering Applications of Artificial Intelligence, 104.
https://doi.org/10.1016/j.engappai.2021.104377

167. Sola Peracaula, J., Gbmez-Valent, A., de Cruz Pérez, J., -, al, Kim, C.-H., Song, M.-
H., Yoon, J.-N., Basim Alwan, H., & Ruhana Ku-Mahamud, K. (2020a). Big data:
definition, characteristics, life cycle, applications, and challenges. /OP Conference
Series: Materials Science and Engineering, 769(1), 012007.
https://doi.org/10.1088/1757-899X/769/1/012007

168. Sola Peracaula, J., Gbmez-Valent, A., de Cruz Pérez, J., -, al, Kim, C.-H., Song, M.-
H., Yoon, J.-N., Basim Alwan, H., & Ruhana Ku-Mahamud, K. (2020b). Big data:
definition, characteristics, life cycle, applications, and challenges. /OP Conference
Series: Materials Science and Engineering, 769(1), 012007.
https://doi.org/10.1088/1757-899X/769/1/012007

108



Leveraging big data for agile strategy processes in international marketing

169. Sorescu, A. (2017). Data-Driven Business Model Innovation. Journal of Product
Innovation Management, 34(5), 691-696. https://doi.org/10.1111/JPIM.12398

170. Strategic Agility in MNEs: Managing Tensions to Capture Opportunities across
Emerging and Established Markets - Sebastian P.L. Fourné, Justin J.P. Jansen, Tom J.M.
Mom, 2014. (n.d.). Retrieved June 11, 2024, from
https://journals.sagepub.com/doi/abs/10.1525/cmr.2014.56.3.13

171. Stirze, S., Hoyer, M., Righetti, C., & Rasztar, M. (2022). Agile Marketing Performance
Management. https://doi.org/10.1007/978-3-658-38053-3

172. Sumbal, M. S., Tsui, E., & See-to, E. W. K. (2017a). Interrelationship between big data
and knowledge management: An exploratory study in the oil and gas sector. Journal of
Knowledge Management, 21(1), 180—-196. https://doi.org/10.1108/jkm-07-2016-0262

173. Sumbal, M. S., Tsui, E., & See-to, E. W. K. (2017b). Interrelationship between big data
and knowledge management: An exploratory study in the oil and gas sector. Journal of
Knowledge Management, 21(1), 180—-196. https://doi.org/10.1108/jkm-07-2016-0262

174. Sun, Z., Strang, K., & Firmin, S. (2017). Business analytics-based enterprise
information systems. Journal of Computer Information Systems, 57(2), 169-178.
https://doi.org/10.1080/08874417.2016.1183977

175. Tarba, S. Y, Frynas, J. G, Liu, Y., Wood, G., Sarala, R. M., & Fainshmidt, S. (2023a).
Strategic agility in international business. Journal of World Business, 58(2).
https://doi.org/10.1016/J.JWB.2022.101411

176. Tarba, S.Y,, Frynas, J. G, Liu, Y., Wood, G., Sarala, R. M., & Fainshmidt, S. (2023b).
Strategic agqility in international business. Journal of World Business, 58(2), 101411.
https://doi.org/10.1016/J.JWB.2022.101411

177. The Ultimate Guide to Amazon Retargeting Ads | Trellis. (n.d.). Retrieved May 3, 2024,
from https://gotrellis.com/amazon-retargeting-ads/

178. Verma, S., Sharma, R., Deb, S., & Maitra, D. (2021). Artificial intelligence in marketing:
Systematic review and future research direction. International Journal of Information
Management Data Insights, 1(1). https://doi.org/10.1016/J.JJIMEI.2020.100002

179. Vetrivel, S. C., Gomathi, T., Sowmiya, K. C., & Sabareeshwari, V. (2024). Customer-
Centric Excellence in the Marketing 6.0 Era. 192-219. https://doi.org/10.4018/979-8-
3693-3108-8.CHO13:

180. Vickery, S. K., Droge, C., Setia, P., & Sambamurthy, V. (2010). Supply chain
information technologies and organisational initiatives: Complementary versus
independent effects on agility and firm performance. International Journal of Production
Research, 48(23), 7025-7042.
https://doi.org/10.1080/00207540903348353/ASSET/6D3CB6A7-81DD-4919-99A8-
751188C76E75/ASSETS/IMAGES/TPRS_A_435013_O_F0002G.GIF

109



Leveraging big data for agile strategy processes in international marketing

181. Wang, J., Xu, C., Zhang, J., & Zhong, R. (2022). Big data analytics for intelligent
manufacturing systems: A review. Journal of Manufacturing Systems, 62, 738-752.
https://doi.org/10.1016/J.JMSY.2021.03.005

182. When Retargeting And Re-Marketing Become Re-Annoying. (n.d.). Retrieved May 3,
2024, from https://www.forbes.com/sites/augustinefou/2020/08/25/when-retargeting-
and-re-marketing-become-re-annoying/?sh=5926278d317b

183. Why The 3V’s Are Not Sufficient To Describe Big Data | Datafloq. (n.d.). Retrieved April
29, 2024, from https://datafloq.com/read/3vs-sufficient-describe-big-data/

184. Winby, S., & Worley, C. G. (2014). Management Processes for Agility, Speed, and
Innovation. Organizational Dynamics, 43(3), 225-234.
https://doi.org/10.1016/j.orgdyn.2014.08.009

185. Wiraeus, D., & Creelman, J. (2019). How to Build an Agile and Adaptive Balanced
Scorecard. Agile Strategy Management in the Digital Age, 89-112.
https://doi.org/10.1007/978-3-319-76309-5_5

186. Woerner, S. L., & Wixom, B. H. (2015). Big data: Extending the business strategy
toolbox. Journal of Information Technology, 30(1), 60-62.
https://doi.org/10.1057/JIT.2014.31

187. Wolny, J., & Charoensuksai, N. (2014). Mapping customer journeys in multichannel
decision-making. Journal of Direct, Data and Digital Marketing Practice, 15(4), 317—326.
https://doi.org/10.1057/DDDMP.2014.24/FIGURES/5

188. Wu, S. I., & Hung, J. M. (2007). The Performance Measurement of Cause-Related
Marketing by Balance Scorecard. Total Quality Management & Business Excellence,
18(7), 771-791. https://doi.org/10.1080/14783360701349831

189. Xing, Y., & Liu, Y. (2016). Linking leaders’ identity work and human resource
management involvement: the case of sociocultural integration in Chinese mergers and
acquisitions. International Journal of Human Resource Management, 27(20), 2550—
2577. https://doi.org/10.1080/09585192.2015.1031156

190. Y Xing, Y.L.D.B. S.T. (2020). Entrepreneurial team and strategic agility: A conceptual
framework and research agenda. Human Resource Management Review, 30(1), 100696.

191. Zackery, A., Amankwah-Amoah, J., Heidari Darani, Z., & Ghasemi, S. (2022). COVID-
19 Research in Business and Management: A Review and Future Research Agenda.
Sustainability (Switzerland), 14(16). https://doi.org/10.3390/SU14169820

192. Zaitsev, A., & Gal, U. (n.d.). Reviewing the Role of the Agile Manifesto and Agile
Methods in Literature. Retrieved April 23, 2024, from
https://www.researchgate.net/publication/334899651

110



Leveraging big data for agile strategy processes in international marketing

193. Zakharov, Y. (2022). COMPARATIVE ANALYSIS OF APPROACHES TO WORLD
CONCEPTS: SPOD SOCIETY, VUCA SOCIETY AND BANI SOCIETY. Social
Economics, 64, 149—158. https://doi.org/10.26565/2524-2547-2022-64-13

194. Zayat, W., & Senvar, O. (2020). Framework Study for Agile Software Development Via
Scrum and Kanban. International Journal of Innovation and Technology Management,
17(4).
https://doi.org/10.1142/S0219877020300025/ASSET/IMAGES/LARGE/S021987702030
0025FIGF11.JPEG

195. Zerbino, P,, Aloini, D., Dulmin, R., & Mininno, V. (2018). Big Data-enabled Customer
Relationship Management: A holistic approach. Information Processing & Management,
54(5), 818—-846. https://doi.org/10.1016/J.1IPM.2017.10.005

196. Zhang, J. Z., Srivastava, P. R., Sharma, D., & Eachempati, P. (2021). Big data analytics
and machine learning: A retrospective overview and bibliometric analysis. Expert
Systems with Applications, 184, 115561. https://doi.org/10.1016/J.ESWA.2021.115561

197. Zhang, X., & Zhang, Y. (2024). Content marketing in the social media platform:
Examining the effect of content creation modes on the payoff of participants. Journal of
Retailing and Consumer Services, 77, 103629.
https://doi.org/10.1016/J.JRETCONSER.2023.103629

198. Zhou, J., Mavondo, F. T., & Saunders, S. G. (2019). The relationship between
marketing agility and financial performance under different levels of market turbulence.
Industrial Marketing Management, 83, 31-41.
https://doi.org/10.1016/j.indmarman.2018.11.008

111



