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(TrepIAapBaveTal wg EexwploTh (5euTepn) oeAida aTo owua TnG SITAWATIKAG £pyaciag)

«AnAdvw utrelBuva 6Tl n SimAwparikh epyadia yia ™ AMyn Tou pETaTITUXIoKOU TiTAOU
otroudwyv, Tou MNavemoTnuiou Mepaiisg, otn Aloiknon Emyxeipfioewv yia ZTeAéxn : E-MBA» pe
TiTAo
L EeNNTES. Q}-JX BN C)“ye& Sc«\ \wg Slasd.. Mo R s LSEas. >>

Exe1 GUYYPOQEl GTTd EEVa GTIOKAEIOTIKG KaI OTO GUVOAG Tng. Aev éxer UTroBAnGel oUe £xel
£yKpIBel 0TO TAGiOIO KATToIoU GAAOU PETATTTUXIGKOU TTpoypdpparog fj TpotrTuxiakoy TitAou
omroudlov, oTnv EAAGBA 1} aTo e€wrepikd, oute eival epyaaia fj Tufiua epyaciag akadnuaikou 1y
ETTAYYEALATIKOU XOPAKTHOA.

Anhivw emiong umelBuva 6T ol TIMyéG OTIG oTroleg avéTpega yia TV ekmoévnon Tng
OUYKEKPIPEVNG epyaaiag, avagépovral OTo GUVOAG TOUG, KAvVOVTag TTARPN avagopd oToug
ouyypagelg, Tov ekDOTIKO oiko ) TO TTEPIOBIKG, CUMTTEPIAQUBAVOUEVWY Kal TWV TIMYWV TToU
evdEXOHEVWG XpnoiyoTToiBnkav amé To Siadiktuo. MapdBaon NG avwTépw axabnpamng Hou
£UBUVNG atroteAel ouciwdn Adyo yia Tnv avakAnon Tou TITuxXiou pou».




“In today’s working world, the ability adapt and innovate during times of change is
fundamental to success. The demand for agility skills is significant and universal. Our
leaders have identified these skills as critical to our business, and relevant to our
people at all levels.

Understanding and applying these concepts throughout my career has been
fundamental to my success. | believe an agile mindset is essential to achieving

success in the changing environment of today and thriving in the world of tomorrow.”

Nancy Henson Kopp, AiguBuvtpia NwAnoswy, EY
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MepiAnyn

2KOTTOG TNG TTapoUaag epyaciag sival va e€etaoTei n évvola Tng euehigiag (Agility) oTov
XWPO TWV TIWAACEWYV OCQOAICTIKWY TIPOIOVTWY. ZUYKEKPIYEVA, ATTOOEATIWVETAI
BewpnTikd n €vvoia TnNG eueAigiag kai pe Tn Pondeia TNG HovadIkrG KAIMOKAG TTou £XEl
OnuioupynBei kal apopd 010 £€€TAlOMEVO QVTIKEIUEVO, OIKOBOMEITAI N eueAifia aTTd TIg
EMMPEPOUG OUVOETIKEG TNG OIAOTACEIC. 2T Cuvéxela eOIWKETAI va PBpedei mBavn
ouox£Tion MeTagu agility kai performance (eyyeypaupévn TTapaywyr O€ €Upw) TOu
ac@AMNOTIKOU dlapecoAapnTr, evwy TTOPAAANAQ €CeTAlETAl N €TTIPPON ONUOYPAPIKWV
XOPAKTNPIOTIKWY TOU BEiyHaTOg (QUAO, nAIKia, popewaon, £€Tn eutreipiag Ka). ETiTAéoy,
ID1QITEPO BAPOG TTEQPTEI OTO €i00G TNG CUVEPYATIAG TOU GOQPOAIOTIKOU diapecoAaBnTA pe
TNV AoQAMNIOTIKA €TIXeipnon: ATTOKAEIOTIKAG AlapecoAdBnong (Agents) kar Mn
ATtrokAeioTikNAG AlapecoAdapnong (Brokers).

270 TTAQiCIO TNG €pPeEuvag XPNOIUOTTOINBNKE €PWTNUATOAOYIO TTOU aTreubuvOnke o€
aoc@alioTIkoUg diapecoAhapnTég Tng EOBvikAg Acg@alioTikKAG. H deiypatoAnyia €yive ue
KPITAPIO TO €idOC CUVEPYQTIQG KAl TNV ATTOdOCT TOUG TTAVW O€ QVTIKEIMEVIKA OTOIXEIO TTOU
Mag xopnyndnkav atd tnv EBvik Ac@aAioTikh Xwpilovtag To deiyua o€ 4 oTpwuaTa
(Agents High Performance, Agents Poor Performance, Brokers High Performance kai

Brokers Poor Performance).

H €peuva kaTtéAnge oe 7 TTapAyovteg TTou OuvBETouv Tnv eueAigia: Xpovog (Time),
EuAuyicia (Flexibility), Eupog (Range), Aveon (Ease), NpocavatoANioudg otov TeAATN
(Customer Orientation), Kaivotéopog Emixeipnuatikétnta (Entrepreneurship) kai
Aiaxeipion Nvwong (Knowledge Management). O1 mrapdyovteg autoi BpéBnkav va
oxetiCovrar aueca n éupeca pe TRV Amodoon (Performance) Tou ac@aAioTIKOU
OlapecoAafnTr, evw XPNOIMa CuuTTEPACPaTa €€AyovTal yIa TTEPAITEPW OKABNMAIK
£peuva, aAAG Kal TTPAKTIKE EQApUOYT) aTTd TOUG ETTAYYEAUATIEG TNG AOPAAIOTIKAG ayopdg

(aoc@alioTIKA eTaipia, sales manager, aoc@AAMOTIKOG dIAPNETOAABNTAG).



EuxaplioTieg

Ao Tov TextéuPpio Tov 1983 éwg Tov Noéufpto Tov 2018, i 0TLyptj 0V EVIROX 10 TAHPYG TOCV
eKelvy 6Ty Kocter T Ppafevory pov yix v exidooty pov oo spdypoup Tov E-MBA kpactovon o’
70 YEpt Tov NikoAw, Tov peydho pov y1o, €va) 0 pikpds, o AovKdg, Epuye oo T XEpix TH5 oVLDY0v
Jov, TG XPIoTiveg, yior v TPESEL 0T ocyKaeAid pov. TovG EVXAPIOTE KXt TOVG TPELG YIX THY VIOUOVY
wov €deréav 0T0 VX 0AOKARP@IOW aVTO Tov WG ATWONUEVO KEITOTAV Kol (G «UTOYPEWTT»
a10povVTHY. AV KXt Tor Toadick Hev oUYYWPOVY THY ATTOVTLX 00V, 1] YVUVXIKX PO EXOVTAG 1010 TEIPX
QTTO TOV O1KO THG PETATTVXIXKO TITAO, JLE OTIPISE WOTE VX Povovy AeTTdk 01 cypeg rov EXerror. Kebe

KOTTOpO Jov TOVG EVYXPLOTEL.

e ovT0 T0 TOidL YvEoproer droigpopeTikovg avBpciovs Kot Aot Tovg eiyav (Ko £ovv) KATL vor 00
dGIO0VY OTE VX KATAXVOLOELG TLPWTH TOV EXVTO 00V KKl PETK TNV 1010 THY Korvewviet. Mo ocv 1 Tocw
v §exwpiow évow, avtog Ou oy 1 Avaotaoio AveyvwoTdKkov TG osoing 1 oTdon {wis 1
AKEPXLOTHTX KXt 1] TAYPOTHTA aTroTENODY 0010 Yiex pévar Ko AGyo vex eATrile Ko vex x1010006.

v eVXXPLOTE Y1 OAX.

Se official exizedo, OeAw vor evyaproTiiow Tov K. Iwdvvy Movpixy, vrevbvvo Exsaidevons Tig
Ebvikis AopahoTiKijg, yio Ty 0THp1éy Kot TV EUTIOTO0VVI] TOD 07T0 PG00 jov. H eEKTIUNOT JLov

etvoat oguorPoicr.

Télog, eivan evTvytig ovpumTOoy 0T1 emPefoncdbyke 1 apyiky pov exTiugon om o K. Mdipkog
Tooyxos, EmPrémoorv Kolyyntig 56 epyoiog pov, Kiveiton ot i01x exiedor ev0OTHTOG Kox
XUEOCTYTAG, CUYVOTHTEG OTIG 0TT0IEG ETIOVUE) Vot EKTEUTIC Kot €Yed. H emmoTypoviky Ko avbpaisivy

oTP181] TOV YTV TONDTIUY KoKt TOV EVXAPLOTE Y1 KVTO.
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KegpaAaio 1: EIcaywyIKEG ZNHEIWOEIG

Agile Selling in Insurance

To evdla@épov TIOU  €xel eKQPACEl N

. , 36% 2R
Gch6r]|JO(IKr] KolvoTnTa yia mv Baicassuranice AcpaliaTiKoi
R e AlapecolaBnTég
akTivoypdenon ¢  dladIkaoiag  HIog anokAEIoTIKIG

OuVEpPYaaCiag

TTwANoNG dikaloAoyeital amoAuTa amd Tov
VEUPOAYIKO XOPAKTHPA TTOU £XEI TO TTEDIO TWV

TTwAAoewy yia Tnv Oikovopia Tng Ayopdc.

Mapd TIG TEXVOAOYIKEG KAl  EUTTOPIKEG KavaAi
Alavopung
e€ehifeig, To anuavTikOTEPO KavaAl diavoung

TPOIOVIWY  HIOG  ACQOAICTIKNG  €TAIPIOG
TTOPAMEVEI va givai eKkeivo Twv
dlapgecoAafntwyv-ouvepyatwyv TG (PBA.

Aigypappa 1-1). Me dAAa Adyia, og pia 10%
L . . . Direct MNMwAnoeig 14%
ayopa OTToU OuveEXWG GUF,GVETGI n YKapa

Ac@alioTiKoi

. . AlapecoAaPnTég un
GO'([)G)\IO'TIK(.UV TTPOIOVTWYV TIOU 6IGVEUOVTGI anokAEIGTIKAG GUVEpPYaciac

1600 MéOW  TPATTEQIKWY  IOPUPATWY

(Bancassurance), 600 kal atmeuBeiag péow Aidypappa 1-1: Karavopn

d1adikTuou (ué€pog Twv Direct NMwANoewv), n Napaywyhc ASeaNioTowy Avd

avlpwTtivn  €Ta@r]  TTEAATN-00QAAIOTIKOU Kavah Alavopric, £1oc 2015 (Evwon

oupBoUAou diatnpei (av kal yeloUpevnt) T Ac@aNoTIKGV ETaipiiyv EAGSOC,

ongacia TNG Kal TNV agia TNG yia Tnv 2016)
TTPOOKTNGN ACPAAITTIKWY EPYATIWV.

ANayég oTo TTEPIBAAAOV dpaCTNPIOTTOINONG TWV ACQAANICTIKWY SlapecoAaBnTwy dev
atroteAei évo n avdaTTugn eVOAAQKTIKWY BIKTUWYV dIavOUAG ao@aAIOTIKWVY TTpoidvTwy. H
avaTtu¢n Tou OIadIKTUOU £xel apevog aAANGEEl Kal TOUG CUOCXETIONOUG OTn OX€on

ayopaoTA-TTWANTA KaBwg o ayopacTig (dnAadr, o uTToWnRPIog TTEAGTNG ACQOAAICTIKOU

1 60% 1O pePidio Twv AcPAAIOTIKWY AlapecoAaBNnTWY (ATTOKAEIGTIKAG A YN ouvepyaaiag) €TTi NG
Mapaywyrig AcealioTpwv yia 10 2014 (Evwon AcgahioTikwy ETaipiwov EAAGSoG, 2015).



TTPOIOVTOG) €xel TTPOCRaCN o€ HeyGAn BAon TTANPOPOPIWY KAl EVNUEPWONG KAVOVTAG TN
véa O1adpacTikf ouvlOnikn va Taipidlel TTEPIOOOTEPO O€ €va (eUyog OUUBOUAOU-
OupBouAeuduevou Kal, aQeTEPOU, £XEI avadEiEel VEOUS APKETA EEEIBIKEUPEVOUG KIVOUVOUG

TTpog ac@ahion (Emtpotrr AieBvwv Zxéoswv Tou ZEMA, 2017).

Qaiveral 6T Ta TEAEUTaia Xpovia, o€ 6poug marketing, Ta aoc@AANICTIKA TTPOoIGVTA Eival
AiyéTEPO dlagopoTroinuéva, v To TTANBOG Toug gival agloonueiwTa PeEyYAAo evTeivovTag
TOV QVTOYWVIOPO KOl UETAKIVWVTAG Tov oTov Trapdyovra TiyR. H avdAuon auth
avadeikvUel, woTOo0, OTI 0t €va TETOIO TTEPIBAAAOV pIO AO@AAIOTIKA €TaIpia PTTOPET
ceteris paribus va €€ac@aAioel avTaywvioTIKO TTAEOVEKTNHA KUPIWG PHECA atrd To BiKTUO

OUVEPYATWV TNG.

‘Exovtag, Aoimtév, o ao@alIoTIKOS diapecoAaBnTAG HEYAAO apIBUO TTPOIOVTWY, EAAPPWG
dlapopoTToINPEVWY PETAEU TOUG, TO TTAHB0G TWV TTANPOQPOPIWV TTOU £XEI VA DIOXEIPIOTET
gival TETOI0 TTOU KABIOTA avaykaia Tnv uloBETNoN TwV KAIVOTOMIWY OTOV TEXVOAOYIKO
Topéa (CRM) Kal TNV avatrpooappoyh Twv TEXVIKWY TTWANong (11.X. cold calling) woTe
va avayvwpioel, TTpooeAkuoel Kal dlatnprioel Toug TTeAGTES Tou (Jones, Chonko, Jones,
& Stevens, 2012).

MapdaAAnAa, ol BeoUIKEG TTAPEUPACEIG OTNV ACPAAICTIKY ayopd dladéxovtal n pia tnv
AAAN peTaBdaAlovtag onuavTikd ToUuG KavOVeEC TNG «OCG@AAIOTIKAG OIaVOMNG», OTTWG
XOAPAKTNPIOTIKA JETOVOUALZETAI N aCPAAICTIKA SlaueCOAGBNoN ocUuewva Pe Tnv 2016/97
Eupwtraikr) Odnyia (Eupwtraikd KoivopouAio & ZupBouAio Tng EE, 2016). O puBudg kai
N €KTACT TWV VOUIKWY TTAPEUPRACEWY TTOU TTPAYUATOTIOIOUVTAI OTNV A0PAAIOTIKI ayopd,
aAG kar oe K&GBe ayopd-TreAdTn, cival TETolI0G OTTOU KABIOTA avaykaia Tn ouvexn

eypriyopon Tou ac@aAioTikoU diauecoAaBnTr) aAAd kail Tn SIapKA EVvNUEPWOT] TOU.

Mia avagopd oto TTepIBGAAOV Tou ac@aAioTikoU diapecoAaBnty Ba rTav, woTdoo,
eEAITTAG €dv dev TTEPIAGUBAVE KAl TIG OIKOVOUIKEG GUVBNKEG TTou N TTaykoouia Oikovopia
Kal, 1I81aiTEPaA, N EAANVIKN Kpion xpéoug éxel eTIBAAAEl o€ auTd. Evw, Aoittév, n ac@daiion
otnpicetal otnv AToAuTn KaAr Miotn (Utmost Good Faith - (Pokag, 2006)) A, TTI0 YeVIKA,
oTNV EPTTIOTOOUVN, N €V AOyw Kpion €XEl KAovioel TNy TTioTn 0€ KABE €idoug «aUaTNHOY,
600 O¢ YAAAov GTo TPATTE(IKO Kal, KAT ETTEKTAON, OTO ACQPAAIOTIKO. To atmoTéAeoua
QUTAG TNG KaTdoTaong Oev €ival YOVO O TIEPIOPIOPOG TOU PECOU E€I00DMNUATOG TWV
TTONTWYV, OAG emTAéov  €€nyei Kal PEPOG TNG METAKIVAONG TOU QyOpPACTIKOU
EVOIAQEPOVTOG 1, KAAUTEPA, TWV AOPANICTIKWY AVOYKWY O€ KIVOUVOUG Kal TTPpOIGVTa TToU

dlagpépouv atd Ta ouvidn 3 aAAdlouv pe pubuod ypriyopo.



EXTERNAL

Customers Competitors

INTERNAL

Selling and Sales Management

* New Products
« Mergers and Acquisitions
* Productivity

Ethical/Legal Technology

EXTERNAL

Eikéva 1-1: Emppon Tou MepiBdAlovtog oTig MNMwARoeig kal otn Aloiknon MNwARoewyv
(Jones, Brown, Zoltners, & Weitz, 2005)

Me dedopéva Ta TTAPATTAVW, QAIVETAI ATTAPAITATO yIa TOV ao@AAMICTIKO dlapecoAafnTn
va €10ayel aTo AeEIAOYIO Twv BEEIOTATWYV TOU eKPPACEIG OTTWG eUeAICia, DeKTIKOTATA OTNV
aAAayr], aTTokpITIKOTATA (responsiveness), TaxUTnTa K.o. yia va UTTOPECEl va ETTIRILCEI

KQl VO avaTTTuxOei.

2TNV TTOPOUCO €PYOOia  ETTIKEVIPWVOUAOTE OTNV  €vvold TNG  «EUEAIGIOG»  Twv
aoc@AMNOTIKWV dlapgecoraBnTwy. H Aégn «eueAiion» eTTIAEYETAI WG N KOVTIVOTEPN aTTOd00N
NG ayyAIKNG «agility». MNpog atmmo@uyniv TTapepunveiag [ ouyxuong Ke AAAEG EVVOIEG TTOU
éxouv atraoXoAnoel Tn d1EBvr) akadnuaikr KovoTnTa Kal 6a uag atmraoXoAjoouv Kal oTnv
TTapouca gpyacia, OTTwg 1o flexibility (cuAuyioia), Ba pag emTPEWETE va XPENOIUOTTOIOUUE

eVOANOKTIKA TNV ayyAIKr ekdoxr] TNG AéEng kau Ta TTapdywyd g (agility, agile).

H évvoia Tng eueAigiag (agility) oTov xwpo Twv TTWAACEWV gival oTa akadnuaikd vidta Tng
Kal n BiBAioypagia TrepIopiopévn. Agv 1oxUEl TO iDI0, OPWG, YIO TIG «EUENIKTEGH
TTapaywyikég diadikaaieg (agile manufacturing) fj aAucideg diavounig (agile supply chain)
TTOU TPOPOBOTOUV YeEVVaIOdwpa TN BewpnTIKr oikoddunon Tou agility. Otrwg, Aoitrdy, Ba
avatrtuxBei kol otn ouvéxela (BA. evotnta Agility, Flexibility kai Responsiveness), 1o
agility atroteAei éva utrepoUvoAo evvoiwv OTTwg 1o flexibility A 1o adaptability. To
TEAEUTAIO PMAAIOTO (OTO EAANVIKA «TTPOCAPHOCTIKOTNTA») XAiPEI EKTEVOUG OKABNUAIKAG
€PEUVOG OTOV XWPO TWV TTWARCEWV KOl TO YEYOVOG OTI OTTOTEAEI HEPOG TNG BEWPNTIKAG

odpkag Tou agility, pag didel OTTAA yIa TRV EVVOIOAOYIKA ATTODEATIWOT TOU TEAEUTAIOU.



QoT1600, TO KUPIOTEPO BOUIKO aToIXEio Tou agility, kal JAGAIoTa auTd TTOU QaiveTal va TO
cexwpiel atrd Ta GAAa BewpnTiKG oikodouuaTa gival N didoTaon TNG TTPOVONTIKOTNTAG
N TTPodPaCTIKOTNTAG (proactiveness). H mpdBAewn, pe o attAd Adyia, Twv avTIOpACEWY
 avaykwv Tou TTEAdTn, Twv ouvOnkwy Tng ayopdg KOK TTPOTOU QUTEG KATAOTOUV
TTPayMaTIKOTNTA. H TTp00OAKN auTrh atroTeAEi kal Tnv €100TT0I0 diagopd Tou agility pe 1o
adaptability, kaBw¢ TO OeUTEPO QAVAPEPETAI OTNV IKAVOTNTA (EUKOANG, Ypryopngs)
TTPOCAPPOYAG TOU dlaPecOAABNTH OTIG VEEG ATTAITACEIS TNG TTWANCIOKAG OUVOAKNG
(TwAnon, TepIBdANov  Kok). Ze éva  TTEPIBGANOV  TTOU  pPETABAAAETAI,  OTTWG
TTpoava@EPOnke, Pe puBud TaXU, TO va TIPOCAPHUOZeTal aTTAWG (0 aCQANIOTIKOG
dlapecoAafntig) oTig dedopéveg Ouvlnikeg, dev eTmapkei yia Tn dlathpnon Tou
AVTAYWVIOTIKOU TTAEOVEKTANATOG TOU, AAAG 0 BaBuGS TTPodPaCTIKOTNTAG Eival TTou Ba Tou
MEIWOEI TOV XPOVO Kal TO KOOTOG UTTODOXNG MIOG aAAAYNG KAl CUVETTWG Ba aTTOTEAETE!

éva 61Ao yia Tn &IKA Tou dlaxeipion Kivouvwy (risk management (Dove, 2005)).

H mpoocapuooTikéTnTa (adaptability) yia Tov TTwANTA @aivetal va Tou atrodidel KapTToug
o€ 6poug ammodoong (Spiro & Weitz, 1990; Weitz, 1981). MNMpokuTrTel, SpwG, 6T £vag agile
TTWANTAG £xEI DIAKPITA UYPNASTEPN ATTODOCT ATTO EKEIVOV TTOU XAPAKTNPICETAI ATTAWG ATTO

uynAn TpooappooTikOTnTa (Gias, 2016).

KaBioTaral, Aoimmév, oa@rg N onpacia Tng eueAigiag yia évav ac@alioTIKO dlapgecoAafnTh
oTav 1o TTEPIBAAAOV TOU gival «TapaxwoeS» Kal 0 BaBudS eueAIgiag Tou QaiveTal va yevva
utrepagia €1 TNG ammodoorg Tou. Mnv UTTOTIHOUNE WOTOCO TO yeyovog OTI auTh n
arrodoon dev gival govov TTPog 6PEAOG TOU TTWANTH 1} TOU OpPyavIOPOU TOU OTTOIOU T
TTPOIOVTa Kal/f} TIG UTINPECieG TTPowBEi, aAAG Kal aTTd TNV TTAEUPA TOU AyOpPAOTA-
ao@aAICouEVOU TTOU Xaipel EVOG EVNUEPWHEVOU, OUVEPYATIOU Kal APTIOU ETTAYYEAPATIO

WG OUUBOUAS TOU.



Agents ka1 Brokers

KdaBe aopalioTikA eTaipia S1aB£Tel, 6TTwg TTpoava@Eépbnke, didgopa KavaAia diavoung.
O1 ao@aAioTiKoi diapecoAanTé (auToi TTOU GTNV KABNPEPIVOTNTA ATTOKAAOUVTAI ATTAWG
WG «aoPaNIoTEGY) atToTeAoUV éva aTrd autd. MNa pia ac@aMIoTIKR €Taipia, woTéoo, Ol
dlapecoAafnTég dev gival éva eviaio owpa. H Kupidtepn dIAKPIOT) TOUG €ival auTr] YETAEU
Twv AmokAeioTIKwy  ZuvepyaTwyv (Tied/Career/Captive  Agents) kai Twv Mn

AtrokAcioTikwv (Brokers i Independent Agents).

H pev mpwtn mepimTwon, aut Twv tied agent, ava@épetal 0 A0QANGCTIKOUG
OUMBOUAOUG TToU £X0UV OUVAWEI ATTOKAEIOTIKI) CUVEPYQOIa JE Hia ao@aMNIOTIKN Taipia.
H eTaipia 100G Tmapéxel ekmraideuon kal UTTOCTAPIEN MEoa oTTd Hia doun ypageiwy
TTWAACEWY TTOU CUVBETOUV TO agency system KaBeuIdg atrd auTeg, evw TTapdAAnAa Toug

KaAUTTTEl Sidpopa AsiToupyikd £€0da.

O1 Mn AtrokAgloTIKOi ZuvepydTeg (Brokers) ptropei va gival JePOVWPEVOI QOQONICTIKOI
oUpPBouUAoI, TTPAKTOPEG ) MECITEG O OTTOIOI £X0UV T dUVOTOTATA VO CUVAWOUV CUNPBACEIG
ouvEPYAOiag PE TTEPIOCOOTEPEG ATTO Mia aCQaNIOTIKEG €TTIXEIPNOEIS. [lpopavwg, oTnv
TTEPITITWON AUTH, Ol ETIXEIPACEIS eV TTAPEXOUV TO idI0 €UPOG eKTTAIdEUONG, OUTE

avaAapBavouv Tnv KAAUWN AEITOUPYIKWY £EOBWV.

Me Tnv TTapolca epyacia €mOupoUue va dIEPEUVACOUNE TO KaTd TTOooo agile cival 1o
agency system 1ng EGvikiig Ao@aMioTIKAG o€ oxéan pe Toug Broker. AvaAoyo gival kai 1o
EPWTNUO TTOU Ba TTPOCTTABACOUNE VA QTTAVTIIOOUUE OE OXEON ME TO €AV O UWNAEQ
emOOO0EIG VOGS ouvepydTn ouvdéovTal pe uwnAd ettireda agility. TEAog, Ba egeTdooupe
ToV BaBud ocuoxémong Tou agility pe Ta xpovia eutreipiag, Tn HOpQwan, TNV NAIKia Kai

GAAa ONUOYPAPIKA XAPOKTNPIOTIKA.

H mapouca épsuva Ba ptropouue va Bonbrioel otnv kateuBuvon NG eupdBuvong Tng
épeuvag oe ¢nmpata salespersons’ agility aA\& kai va eutrAoutioel pe XpAOCIPG
BewpnTiKd olkodounuata TIG dIadIKACieG OTPATOAOYNONG, EKTTAIdEUONG KAl AVATITUENG
OUVEPYATWY TTOU OKOAOUBOUV aC@AAICTIKEG ETTIXEIPAOEIS KAl OlapecoAaBNTIKOI
opyaviopoi. MapdAAnAa, Ba emdiwxOei n avadeign TnG eueAifiag wg anuavTikr didoTacn
KOl yld TOug idloug TOug QO@AANICTIKOUG Opyaviopoug (ETAIPIEG) WOTE  va

TTapakoAouBrioouyv Tig avdykeg TnG ayopdg (Colletti & Chonko, 1997).



Ke@dAaio 2 : O Ac@aAIoTIKOG KAADOg

H I31wTik Ao@dAion yia TV TrTaykéopia Oikovopia

H oupBoAf Tou TOpéd TnG IBIWTIKAG aoPAANIONG yia Thv TTaykoopia Oikovopia gival
TTOANATTAA. Katapxdg n mmpoavrg, dnAadr, N TTPOoTACIia TWV OIKOVOUIKWY HOVAdWV
(101071 A eTIXEIPAOEIG) aTTO TNV £TTEAEUCT BIOPOPWYV KIVOUVWY (0OBEVEIEG, aTUXNMATA,
PUOIKEG KATAOTPOWEG, TTUPKAYIEG, HOAUVON, éyepon dIA@OPWY ATTAITACEWY, OIOKOTT
EPYAOIWV K.A.), €O ATTO TA SICEKATOPUUPIA EUPW ATTOCNMIWOEWY TTOU KOTAPBAAAEI KAOE
XPoOvo oe autég. Me Tov TpdTTO QuUTOV avakou®idetal n Oikovopia pixvovtag «A&di»
PEUCTOTNTOG TN MNXAVI) TNG OMOAAG KAl avaTITUEIAKNG TNG TTOPEIAG, EVw MECW AUTAGS TNG
BaoikNg TNG Acitoupyiag, evBappUvel TNV KAIVOTOMIO Kal YEVIKA TNV ETTIXEIPNMATIKA

TTPWTOROUAIC.

2€ eUPWTTAIKO £TTITTEDO, yia TO 2016, 01 a0QANIOTIKEG ETTIXEIPNOEIG KaTéEBaAav TTepiTTOU 1
TPIO. €Upw (963 BIC. upw) OE ATTOCNMIWOEIG ] ATTOBOCEIS ACPANICTIKWY CUMHBOAdiwy.
AT autd, Ta 242 3I0. aQOPOUV OTIG «EUTTOPIKEGH KATNyopieg KIVOUVWY (Kivouvol
TTEPIOUTIAG KAl AOTIKAG EUBUVNG) KABWGS ayKaAIGZouV TIG EUTTOPIKEG OPACTNPIOGTNTEG HIAG
Oikovopiag (BA. Eikéva 2-1: MAnpwBeioeg Atrolnuiwoeig 2007-2016 yia GAoug Toug
KAGdoug ac@dAiong (Insurance Europe, 2018)). Xwpic TNV ac@daANion cival cageg OTl

auTd Ta XpripaTa Ba Ta oTEPOUVTAV O TTAPAYWYIKOG TOUEQG.

EmmpdoBetn ouvelopopd TNG IOIWTIKAG aoPAAIONG atroTeAoUV Ta KEQAAAIQ TTOU
diaxeipiCovTal Kai €TTEVOUOUV eVIOXUOVTAG TTEPAITEPW TNV TTaykoouia Oikovouia. ZTnv
EupwTn 1mapd pia pikpr) pgetakivnon ammé ta mpoiovia oTabepol €1008rUaTOG TTPOG
METOXIKOUG TiTAOUG AOYWw TNG avODIKNG TTOPEiag Twv ayopwyv atro 1o 2011 péExpl onuepa,
0l AoPAAIOTIKEG eTAIpiEG TNG NPaIdg €xouv TOTTOBETATEI TO HEYAAUTEPO PEPOG (TTEPITTOU
46%) a1ré Ta 10 TPIo. £TTEVOUPEVWV KEQAAaiwy (Yia To 2016) o€ opdAoya EiTE KPATIKWY,
€iTe 1I81WTIKWV €KOOTEWYV, 0 A0PAMIOTIKOG KAADOG oTnpiel xpnuaTodoTiké TO0O Ta KPdTN
600 Kal PeYAAEG ETTIXEIPNOEIG DIATNPWVTAG TTAPAAANAQ TOV TTEVOUTIKG KiVOUVO O€ QVEKTA
emitreda (BA. Eikova 2-2Ei1kova 2-2: Etrevduoeig atrd emixeIipAoEIS IOIWTIKAG ao@AAiong

(Insurance Europe, 2018) kai Eikéva 2-3).



TéAog, o€ pia epiodo avepyiag yia TTOAAEG ywvIEG Tou TTAAVATH, SIOAOU auEANTED Dev
MTTOPEl Va BewpnBei To yeyovag OTI OTIG XIANIADES aoPAAIOTIKES eTTiXEIpRoElS (3.700 otnv
Eupwtn) epyalovrtal ekaToppupia avBpwtrol. EvOekTikd, povo oTtig HIMA kar otnv
EupwTraikn ‘Evwon atracyxoAouvTal, cUu@wva Pe Ta aToixeia Tou 2016, tepi Toug 3,6

ekart. gpyalouevoug (Insurance Europe, 2018).
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Eikéva 2-1: NMAnpwBeioeg Atro¢nuiwaoeig 2007-2016 yia 6Aoug Toug

KAGdoug ao@dAiong (Insurance Europe, 2018)
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Eikéva 2-2: Etrevduoeig atto eTIXEIPNOEIS IBIWTIKAG ao@aAiong (Insurance
Europe, 2018)

@ Property (other than
for own use)
10 9% @ Holdings in related
undertakings includi...
@ Equities

@® Bonds

@ Collective investment
undertakings

@ Derivatives

® Deposits other than
cash equivalents

@ Assets held for inde...
@ Loans and mortgage...
AMAo

Eikova 2-3: AidpBpwan ETrevOuoewyv TTIXEIPATEWV IBIWTIKAG a0@AAIoNG
(Insurance Europe, 2018)
AlgupuvovTag yia Aiyo Tnv OTITIKA Pag TTEpav atrd TN EUPWTTAIKN ATTEIPO, Ba douue O,
oupewva pe Tnv etola ékBeon tou OOZA (OECD Insurance and Private Pensions
Committee, 2018), oI aOQAAICTIKEG €pyaOieg O TTAYKOOWIO ETTTTEDO TTAPOUCIAlOUV
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avodo (2015-2016), eite wg TPog TIG ac@aAioelg (wng (Life), ye mooooTtd 3,7% (BA.
onueio «Average» g Eikdva 2-5), kabwg kail oTig ac@aAioeig katd {nuiwy (Non-Life) pe

2% avTioTolxa.

written

Direct premiums

Eikéva 2-4: H tropeia Twv eyyeypappévwy ac@alioTpwy (USD) otov xpovo (1980-

2017) o€ 6Aov Tov K6opo (Swiss Re Institute, 2018)

O1 ao@aMIOTIKEG ETTIXEIPAOEIG TTETUXAV OETIKA ATTOTEAETPATA KAI ATTO TIG ETTEVOUTIKEG TOUG
OpaoTNPIOTNTEG. 'EXOVTAg, OTTWG EITTWONKE TTPONYOUNEVWG, €TTEVOUOEl KUPIWG OThv
ayopd opoAdywv, €idav TO XAPTOPUAAKIO TOUG VO QEPEl BETIKEG ATTODOTEIG, Ol OTTOIEG
wOoTOO0 CUYKPATOUVTAI TOOO ATTO TNV AVTIKATAOTACN TWV OJOASYWYV HE VEQ PIKPATEPNG

ammodoong EVEKA TWV XAKNAWY ETTITOKIWYV TTOU ETTIKPATOUV OTIG AYOPEG.

Me auta dedopéva, dev Ba utTopouae n amddoon 1IBiwv KepaAaiwyv, dnAadr n amédoaon
yia Ta TTEVOUEVA aTTO TOUG PETOXOUG KEPAAQIO 0€ QOPAANICTIKEG ETAIPIEG, va PNV gival
BeTikiy yia 6Aoug Toug TUTTOUG eTalpiwyv (Life, Non-Life) yia Tig TrepIcodTEPEG TTOU

oupueteixav otnv épeuva Tou OOZA (BA. Eikéva 2-6).
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eMAeyuéveg xwpeg, 2016 (OECD Insurance and Private Pensions Committee, 2018)
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Eikova 2-6: Arédoon 18iwv KepaAaiwv ac@alioTikwy eTixeipriocwyv ZwAg (Life), Kata
Znuiwv (Non-Life) kal Miktwyv (Composite) ava xwpa-pérog Tou OOZA, 2016 (OECD
Insurance and Private Pensions Committee, 2018)
2tTnv EupwTtrn ol ammoddoeig Twv eTTEVOUCEWY £XOUV UTTOXWPNOEI apKETA Adyw Twv

OXETIKA xaunAwv emrokiwv (BA. Eikova 2-7: E¢ENIEN ETTevouTikoU XapToQUAAKiou Twv
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EUPWTTATKWY ao@ANIoTIKWYV eTalpiwy (Insurance Europe, 2016)). To idlo dev cuuBaivel
yia v EAAGSa, KaBwg o1 eAANVIKEG ETTIXEIPAOEIS £XOVTAG OTNV KATOXN TOUG KUPiwg
EANVIKA KpaTik& opoAoya €idav Tov TEAEUTAIO XPOVO PEYAAO HEPOG TWV KEPDOWYV TOUG va
TTPOKUTITEl QMO TIG ETMEVOUTIKEG TOUuG OpPaCTNPEIOTNTEG, TTapd Tn HEiwon Twv

eyyeypaupévwy ac@aliotpwy (Kotaudvng, 2018a).

€bn

o Ta T e o TaTals "y ) Ih] v 18] TaL =
2UUY 2UUG 2UUY FAVERY) 2011 FA Y W FAVN o] FARN L U112

Total investments M Growth rate

Eikéva 2-7: E¢ENIEN ETTevOUTIKOU XOPTOPUAGKIOU TWV EUPWTTAIKWY AC0PANICTIKWV
etaipiwyv (Insurance Europe, 2016)

H ISiwTikR Ao@dAion otnv EAAGSa

21N XWpa pag, N ouyxpovn Hoper ac@aliccwy éxel Jakpd ioTopia gBdavovTtag 1o 2016
Ol AOQAMNIOTIKEG ETTIXEIPACEIG TTOU dPaCTNPIOTTOIOUVTAI O€ auTr va gival 57 atd 62 tTnv
TTpoNyouuevn xpovid. ATTo auTtég, ol 36 aoyxoAouvTal ue aoPaAioeIg KaTd Znpiwy, VW Ol
utréAoITTeg fTav €ite ZwNAg (7), eite MikTég (14). Evdiagépov TTapoucidlel To yeyovog OT
WG TTPOG TO KABEOTWGS eykaTdoTaong, o1 17 a@opolv AoPAMOTIKEG ETTIXEIPAOEIG KATA
Znuwv (BA. Eikéva 2-8: NMANBOG ao@aAIOTIKWY ETTIXEIPACEWY TTOU OPACTNPIOTTOIOUVTAI

otnv EAAGSa avda katnyopia kai avd KaBeoTwg EyKaTaoTaong .
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NAHO©OZ AZOAAIZTIKCQN EMIXEIPHZEQN

ZQHE ZHMION MikTes 20RO ZYROMO
AVOVULES aoparioTKEs ENIXEIPNTEs B 17 14 37 41
Ynokawotpata addodanwy
QoQAnioUKWOY ENXEIPNOEWY 1 16 0 17 18
Andnfdaopaniouxkoi guvetaipiouoi 0 3 0 3 3
Lovoro 7 36 14 57 62

Eikéva 2-8: MAR00¢ ac@aAIoTIKWYV ETTIXEIPHOEWYV TToU dpacTnploTrololvTal oTnv EANGSa

avd Katnyopia kal avé kaBeoTwg eykatdoTaong (Pacdng & Ztabotmoulog, 2017)

To TTARBOG TWV ACQPANICTIKWYV ETTIXEIPNOEWYV PEIWVETAI oTadlokd KaBwg augdvovTai ol
ETTOTITIKEG ATTAITACEIG, N XOAAPOTNTA TWV OTIoIWV £XEl OTOIXIOEl TTOAG O€ Opoug
EUTTIOTOOUVNG YIA TOV KAGBO. EVOeIKTIKA, atrd To 2007 £wg 170 2016 (OXEDOV HIa deKAETIA)
g¢xouv Traucel Tn OpaaTNPEIOTNTA TOoug 29 aOo@aAIOTIKEG emmixelpnoelg (Paocdng &
21abdétmoulog, 2016)
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Fpaenua 2-1: NMARB0G aoPAAICTIKWY ETTIXEIPHOEWVY TTOU dPACTNPIOTTOIOUVTAl TNV
EAAGDQ, 2007-2016 (Pacong & Ztabdtroulog, 2017)
H oIKOVOUIKA KpioT TTOU TTAPECUPE TN XWPA PE TIG YVWOTEG 0 OAOUG JOG CUVETTEIEG, DEV
MTTOpoUCcE TTaP& va €TTNEEAcEl TNV AC@OAIOTIK) ayopd, TOUAAXIOTOV o€ ETTiTTedO
EVYEYPOUMEVWY  aOQ@OAIOTPWY (TTPWTACQPAMNIOTIKEG epyacieg). 2To [pdenua  2-2:

Mapaywyn Acpaliotpwyv 2007-2016 (Pacdng & Z1aBdTToUA0G, 2017) BAETTETE TN PEiwON
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TWV £PYaciwy Tou KAGdou petd 1o 2010 aAAd Kail TNV avakapyn TTou TTPayHaTOTToIRenkKe
10 2016, PE TO eV AOYyw pEyeBOG va PeTaBAAAeTal KaTd 4,4% o€ oxéon pe 1o 2015 kai va

dlapopewvetal ota 3,9 dI0. eupw.

MAPATQIH AZOAAIZTPQN (oe 6i0.€)

—

0

2007 2008 2009 2010 201 2012 2013 2014 2015 2016

Fpaenua 2-2: Mapaywyni Acaiiotpwy 2007-2016 (Pacodng & ZtabdmrouAog, 2017)
A6 autd Ta 3,9 d10. €upw, Ta dUo TTPoNABav atmd acg@aAicelg Katd Znuiwy (augnon

2,7% o€ oxéon pe 10 2015) kai Ta uttéAoITTa aTTd aoPaAioelg Zwng (avgnon 6,1%).

METABOAH ZYNOAIKHZ NAPATQrHz AZQAAIZTPON

8% —w

4%

0%

4%

8%

-12%

-16%

2007 2008 2009 200100 20m 2012 2013 2014 2015 2016

Bl crvizia onomasTikk MeTasonH [l ETHEIA ANONAHEQPIZMENH METABOAH
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Fpaenua 2-3: Etioia yetaBoAn rapaywyng ac@aliotpwy 2007-2016 (Paocong &
21a801T0UAOG, 2017)

AtloonueiwTn €ival €miong Kai N cuuBOAAR Tou KAGOOU CUYKEKPIPEVA YyIa TNV EAANVIKA
olKovouia KaBwg, 6TTwg dIaToTWVEl Kaveig oTo pagnua 2-4: ETrevduoeis ao@alIoTIKWV
emxeIpnocwyv wg mpog 1o AEI, 2007-2016 (Pacong & Zrabdétroulog, 2017), peTd TO
2010 omote KaI N Xwpa pog eiI0NABe o€ Bapid UEean, oI AOQANICTIKEG ETTIXEIPATEIG
au&dvouv oTaBepd TO TTOCOOTO TWV ETTEVOUCEWY TOUG WG TTOCOOTO CUMMPETOXNG O0TO AET
NG Xwpag, 61ou yia 1o 2016, Tapd tn cuvexiCouevn UPECT, TO TTOOOOTO TTAPEUEIVE OTO
7,2%.

MOZOZTO EMENAYZEQN MPOZ A.E.I.

7.5%
6,0%
4,5%
3.0%

1,5%

0%

2007 2008 2009 2010 2011 2012 2013 2014 2015 2016

Fpagnua 2-4: ETrevduoelg ao@aAIOTIKWYV ETTIXEIPHOEWY WG TTpog To AET, 2007-2016
(Pacdng & ZTaBo1TOUAOG, 2017)
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EMENAYZEIZ (o¢ 610.€)
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Fpdenua 2-5: ETrevouoelg ao@aMIOTIKWV ETTIXEIPACEWY O€ BIO. € Kal ETACIO HETABOAN

Toug, 2007-2016 (Pacodng & ZraBotroulog, 2017)
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Ta amroteAéopara Tou KAGdou

Mapd TI¢ TTANYEG TTOU UTTESTNOAV 01 GOPAAICTIKEG ETTIXEIPNOEIS aTTo TO PSI, 010 TEAOG TNG
nuépag (2016) BpéBnkav pe kEPON META OPpwWV UYWoug 225 ekart. eupw. Av Kal THAMA TwvV
KEPOWV TOug Ba atroteAéael TrTapdyovTa evioxuong Twv I8iwv Kepalaiwv Toug éveka Tou
véou KavovioTIkoU TrAaiciou Solvency Il, evdelkTikd eivar 6T auTh n Kepdoopia
TTAPAUEVEL UPNAR €0W Kal oXEDOV JIa TTEVTAETIO. ZUyKeKPIYEVaA, TO didoTnua 2013 €wg
T0 2016 Ta CUVOAIKA KOBaPA KEPON TWV ACPANICTIKWY ETTIXEIPHOEWY aviABav oTa 1,225

OI10. eupw.

AIAXPONIKA AMNOTEAEZMATA XPHZHZ (ce exat. €)
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AMNOTEAEEMA . KABAPO AMOTEAEZIMA
MPO @OPON (META AMNO ©OPOYL)

Fpdenua 2-6: AtroteAéopata XpAong ac@aAIOTIKWVY ETTIXEIPAOEWVY O€ eKAT. eupw, 2007-
2016 (Paoong & Zrabo1ToUAOG, 2017)

Atlo avagopdg cival 0TI auTtr) n KEPOOPOPIa TwV TEAEUTAIWVY €TWV eV OQEINETAI OTNV
augnon TnG TTapaywyng, n otroia atmd oxedov 5,5 d10. eupw 10 2009 PEIWBNKE ONUAVTIKG
Kal katd Tnv Trepiodo 2013-2017 kupaivetal oe uéyebBog yipw atmmod 1a 4 dio. eupw.
TouvavrTiov, TTApAyovTeG TTOU PAiVETAI VO CUVERAAQV OTNV TTPOAVOPEPBEICA KEPDOPOPIT

Twv eTaIpeiwv ATav (Kot¢audvng, 2018a):
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i. Taképdn ammod emevdloelg Kal 181aiTepa aTTd TIG TOTTOBETAOEIG 0€ EAANVIKA KPOTIKA
oudAoya. Ta TeAeutaia xpovia ATav ATTOOOTIKA Kal yia TIG TOTTOBETACEIS OTO
EEWTEPIKO.

ii. H diathpnon Tng 0dIKAS KUKAoYopiag (kal avaAoya Twy TPoXaiwv atuxnuaTwy)
O€ OXETIKA XaUNAG eTTiTTeda, YE ATTOTEAECHA VA PN QavoUyV Ol ETTITITWOEIS OTTé TN
OPACTIKA UTTOXWPENON OTA TIHOAGYIO AUTOKIVATWY KOl JOTOCIKAETWV.

iii.  Mia guvoAIKr TTOMITIKA TTEPIKOTTWY OATTAVWY, OTNV OTToIa GUVERQAQV N EQapuUoyh
TWV VEWV TEXVOAOYIWV Kal N TIPOCTIABEIN TTEPIOPICUOU TWV PAIVOUEVWY ATTATNG.

iv.  AAAayég TTou dpopoAdynoav ol eTaipeieg ag TTpoidvTa Kai dikTua d1adBsang.

O1 eukaipieg yia TRV ac@AAICTIKA ayopd

‘Evag amd Toug PBacikoUg OeikTeG ME TOUG OTIOIOUG MTTOPEl Kaveic va ouvayel
oudTTEPAOMOTA YIa TO ETTITTEQO KaI Tr) SUMPBOAN Tou ac@aAioTiKoU KAGdouU oTnv eyXwpla
OIKOVOUIKA dpaoTnpIdTNTa, cival Kal o deiktng dicioduong (penetration rate). O deikTng
digiocduong (oUvoAo ac@aAioTpwy Kal dIKAIWKATWY cuPBoAdiwv TTpog 1o AET) yia 1o
2016 avAABe aTto 2,21%, amd 2,09% 10 2015 (Pacdng & Zr1abdmoulog, 2017). To

QVTIOTOIXO EUPWTTAIKO pEyeBOg avABe Tnv idia xpovid oT1o 7,19%.

MNOZOZTO AZOAAIZTPQN ENMI TOY AE.I.

200

2010 2011 2012 2013 2014 2015 2016
Fpdenpua 2-7: Penetration rate yia Tov EAANVIKG ao@aAioTIkO KAGdo , 2007-2016 (Paodng
& 21aBdtTouiog, 2017)
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MapdAAnAa pe Tov BeikTn digicduong, XProIdOg yia Toug idloug OKOoTToUG dEikTNG eival
etmiong 1a Katd Kepahnv AcedAioTpa. lNa m xwpa pag, Ta Kard Kepahnv AcedAlioTpa
10 2016 ATav €360 KaTaypAaPovTag alénan yia TTPwWTN Qopd YeTd atrd To 2009 6TToTE KAl
€ixe @TAOEl OTO I0TOPIKO UYWNAG Tou (€491). To avrioToixo péyebog (density) yia Tnv

Eupwtrn €ival, cupewva pe Tnv Insurance Europe (2016) ota €1.981.

KATA KEQAAHN AZOAAIZTPA (ot €)
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Fpdaenua 2-8: Density (TTUKVOTNTA) yia TOV EAANVIKO ao@aAlioTiké kKAGdo, 2007-2016
(Pacdng & ZTtaBo1TOUAOG, 2017)

ATT6 Ta TTapatrdvw (penetration & density) eUKOAA OCUVAYEI KAVEIG TO CUPTTEPACHA OTI N
a1réOTACN TOU EYXWPIOU TOUED TNG IBIWTIKAG ACPAAIONG OTTO TOV AVTIOTOIXO EUPWTTAIKO,
atroteAei €vOeIgn yia UTTapEN ekTevoUg TTediou yia TNV AvaTITuén TWV £PYOCIWV ToU
TTpwTou. Ta TTepIBWpIa €TTEKTAONG TOU KAGOOU cival JeydAa av Kol cuvapTwvTal atmmo
TTOAAOUG TTOPAYOVTEG TTOU OXETICOVTAl KUPIWG HME TNV ACQAANIOTIKN) ouveidnon Twv

EAAvwV TTOANITWY KaBwWG Kal Pe TIG OTToIEG HETappuBuioeig () un) Tng MoAiTeiag.

21nv KartelBuvon Tng avdamTuéng aoc@aMIoTIKAG ouveidnong Bpiokovrar oTa TTPWTA
BripaTa Toug TTpwToRoUAieg TNG Evwong Ac@alioTikwy ETaipiwv o1 011oieg peTagu aAAwv
OoxeTiCovTal Je TN CUPTTARPWON TwV Opdoewv dIa@opwV QOopEWV TToU AEITOUPYOUV TTPOG
auTh Tnv KkateuBuvon. H ao@alioTiK cuveidnon oxetiCetal dopIka pe Tn dlaxeipion
KIvOUvwv (risk management) kal péow aAUTOU OUYKOIVWVEI-ETTIKOIVWVEI  PE  TIG
XPNMOTOOIKOVOUIKEG YVWOEIG 1], GANIWTIKA, YE TOV XPNHOTOOIKOVOMIKG avoA@apnTioud.
AlQ@NUIOTIKEG KAPTTAVIEG KOI CUPMPETOXEG O€ avAAoyeG eKONAWOEIG AauBAavouv Xwpa yia
TNV TTPpowBNon Tou #lnsureWisely (TTou Advoape n Insurance Europe) avepaivovrag oTo
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dpua TNG KATATTOAEUNONG TOU XPNMUATOOIKOVOUIKOU avaA@aBnTIohoU TTou avédeEiEe o
OOZA.

EmmTpooBeTa, n €MEKTACN TNG UTTOXPEWTIKOTNTAG O€ ACQAANICEIG TTEPAV €KEIVNG TNG
QOTIKAG €UBUVNG QUTOKIVOUPEVWY oxNUaTwy, OTTwg Adyou Xdapn n EmmayyeApoTikn
EuBuvn AlaueocoAanTwy, odnyei o€ alnon Twv eyyEYPOAUMEVWY aOQAAIOTPWY. TNV
idla KaTEUBUVON KIVOUV Kal Ol CUVEXEIG EAeyXOl YIa avao@AANIOTA OXN AT TTOU dlEVEPYET
TO appuddIo YTToupyeio dieupuvouv Tn Bdon Twv ac@aliopévwy. O1 e€eAitelg auTég divouv
TO OTiyda NG augnuévng onuaciag tou ocixvel ma n MNoAiteia 6cov agopd Tnv
UTTOXPEWTIKA ac@AAIon Kal TTou, TTpoQavwg, Ba guvonoel TNV acPalIoTIKA ayopd Tng

XWPOG.

MapdAAnAa, eukaipieg avadeikvuovTal Kal atmd Tov XWwPo Twv ac@aAlicewv Yyeiag.
EvoeikTIkKOG cival o Mivakag 2-1: Xpnuatoddétnon ZuvoAikwyv Aatravwyv Yyeiag otnv
EANGOa 1O 2017, TTOU TTapEéBece O avaTTANPwTNG YeVIKOG S1euBuvTiAG MwARCEwyY Kal
Marketing Tng Interamerican, k. Mdpiog ®paykdTTOUAOG, MIAWVTOG O ekOAAWON TOU
EAAnvoauepikavikou KoAAeyiou ag ouvepyaaia ue Tnv EAAnvoauepikavikr ‘Evwon Kai 1o
eMNVIKO TuAua ¢ ‘Evwong EupwTraiwv Anuooioypd@wyv pe TiTAO «[POOTITIKEG TNG
€EMNVIKAG OIKOVOWiag Kal 0 pOAOG TNG KOIVWVIKAG ao@aAiong» (ZaAloupou, 2018). oTov

OTTOIO QaiveTal TTWG KATAVEUETAI N dATTAVN UYEIAg OTN XWPA KOG,

Mivakag 2-1: Xpnuatoddtnon ZuvoAikwy Aatravwyv Yyeiag otnv EAAGSa 1o 2017
(Kot¢apdvng, 2018b)

Eioc@opég

Ac@aAioTikd ZupoAaia
20voAo

Eival XapakTnpIoTIKI ) N CUPKETOXH TWV TTONITWV HE id10 KOOTOG (aTTd TNV TOETTN TOUG) OTIG
datraveg uyeiag, pe TooooTd 36%, VW OTIC AVATITUYHEVEG XWPES TO avAAoyo PéyeBog
KIVEITaI YUpw 01O 6% ME 8%. H avamTuén tou 2° MuAwva ac@dAiong, dnAadrn Twv
EmayyeApaTikwy Tapgiwv Ba Bonbroel Tpog auTh TV KATeUBuvan KaBwG o1 ETTIXEIPHOTEIG

IBIWTIKAG ao@AAIong Ba ptTopouv va Trai§ouv anuavTikd poAo.

Tnv 31/12/2017 Asitoupyoucav otnv EAAGSa ouvoAikd 17 Tapegia ETrayyeAuatikng
Ac@daANiong e TN ouvoAikr Toug TTepiouaia va utrepBaivel To 1,5 d10. eupw (Katoaydvng,

2018), evw otnv EupwTn Ta cuvoAika utrd dlaxeipion KeE@AAQIa Twv ETTAYYEAPATIKWV
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TapEiwv EeTepvolv Ta 3,8 TPIOEKATOUMUPIO EUPW, OTTOTEAWVTAG TO 24% Tou AEIT Tou

EOX (10 25% TWV epyalopévwy ac@aliCetal oc TEA).

MapdAAnAa, 1o kaAokaipl Tou 2017 n EupwTraikry EmITPOT) dnuocicuce Tnv TTPOBETTH)
NG yia diapdpewaon evég MNaveupwtaikoU ATodIKoU ZuvTaglodoTikou MpoidvTog —Pan-
European Personal Pension Product (PEPP) xapakTtnpifovrag tTnv TpwTofoulia auth
wg £vag aTo Toug akpoywviaioug AiBoug TNG Evwong KepaAalayopwy (CMU). AuTto tTou
oiyoupa onuatodoTei, wWoTOCOo, €ival N avAykn evioxuong Twv OuvTa&lodoTIKWV

TTpoypappaTWyY TG Eupwtng.

Méow TnNG cucowpeuong cuvtaglodoTIKWYV €I0gopwyv, N Eupwtraikr) ETTpoTIr) oTOXEUE!
oTn Onuioupyia piag ayopds cuvtagewy Tou 3% TTUAWVA TTou Ba dwoel wBnon oToug
BeOMIKOUG €TTEVOUTEG yIA OUAAOYIKEG €TTEVOUCEIC. ZUMQWVA HE T MEAETN TNG EY n
uI08£TNo TNG Ba €iXe WG ATTOTEAEOHUA I AUENON TWV £TTEVOUCEWY OTa 2,1 TPIO. EUPW
¢wg 10 2030 £vavti 1,4 1pi10. eupw Xwpig To PEPP (®Paocdng & Z1abdtoulog, 2017).

210 onueio autd va TpocBEécouue OTI, CUPGWVA PE TA OToIXEia TG Tpdtreag Tng
EAAGOOG, To 2017 €idape pia augnon Twv efaywywyv (Xwpig kauoiua) katd 9,6%
(TpdmeCa NG EAAGSog, 2018). H avagopd auth yivetal kKaBw¢ n  e€aywyikn
OpaoTNPIOTNTA CUVOEETAI UE TIG AOPANITEIG KABwG N {ATNoN yia KAAUWN TwV AeyOuEVWV
KEMTTOPIKWYVYY» KIVOUVWYV @aiveTal va aufdveral 000 PEATIWVETAl N eEWOTPEPEIA TWV
eMNVIKwv emmixeipRocwyv. EVOeIKTIKE, o1 ao@alioeig MioTwoewy, ACTIKAG EuBUVNG aAA&

Kal MeTag@opwy cuvdéovTal GUECT PE TIG WG Avw OPaoTNEIGTNTEG.

Ev kaTakAgidl, To TTepIBWPIO YIA aVATITUEN TWV QOPAAICTIKWY ETTIXEIPACEWY OTNV EAAGDQ
gival onuavTika peydAo. To yeyovog o€ 6T N XWpa Jag aTToTeAEI OIKOVOUIKG KOUBO oTnv
eupuTePN TTEPIOXN TWV BaAkaviwyv dieupuvel akdun TTapatTépa Tov opifovta peyéduvong
Tou KAGdou. QaTdéc0o, oT1o TTEPIBAAAOV dev dlagaivovTtal pévo gukaipieg, aAA& did@opol
TTAPAYOVTEG ATTOTEAOUV TTPOKAACEIG OTIG OTTOIEG Ol ACQPAAIOTIKEG ETTIXEIPAOEIG TTPETTEI VA

avTatrokpiBouv. Katroieg atré auTég Ba doUpE OTIG ETTOUEVES TTAPAYPAPOUG.

To véo epiIfaAAov Kai o1 TTPOKANCEIG TOU

€& KABe €TTOXA O ETTIXEIPNMUATIKOG KOOHUOG EPXETAI QVTIMETWTTOG WE TTPOKAROCEIG OTIG

oTToieg o@eilel va atTavTrioel KaTAAANAa waoTe va empBIwaoel. [Na Tn yeyadAn eikova, Baoikni
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TTPOKANON €ival n yApavon tou TTANBuopou. EIBIKG n ATTEIPOG pag cival TTpayuaTika
«yneEaIdy, KaBwg TIG ETTOUEVEG BEKAETIEC TOOO 0 AOYOG TWV GUVTALIOUXWY EVAVTI TWV £V
evepyeia TTOANITwWV avapéveral va auénbei, 600 Kal 0 PECOG OPog TNG nAIKIag Twv
epyaloépevwy TTOMITWY Ba auénBei etTiong. EVOEIKTIKA, TO TTOGOOTSO TWV £pyalOUEVWY OTN
(wvn Twv 55 pe 64 £étn avauévetal va augnBei katd éva Tpito, amd 15% oe 20% TIg
emmoueveg dUo dekaetieg Mpagnua 2-9: To TocooTd Twv gpyalopévwy Pe nAIkia 55-64
(IMF Blog, 2016).

The share of workers between the ages of 55 and 64 is expected to
rise by a third in 20 years.

(Share of older workers as percent of labor force aged 15-64)
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Sources: Organisation for Economic Cooperation and Development; The
European Commission; United States Bureau of Labor Statistics; and IMF
staff calculations.

Fpdenua 2-9: To TT0000TO TWV epyalouévwy Je nAikia 55-64 (IMF Blog, 2016)

Me auTtr} Tn dieUpuvaon Tou TTANBUCOU OTN {wvn KE TIG HEYAAUTEPEG AVAYKES TTEPIBAAYWNG,
OAAd Kal TN PN €i0000 OPKETWVY VEWV aCQAANICPEVWY TTOU Ba OTNPIEOUV Ta XOPTOPUAAKIO
TWV AOQAAIOTIKWYV ETTIXEIPACEWY, 01 TEAEUTAIEG Ba TTPETTEI VA AVATTPOCAPHOCOUV Th doun
TWV TTPOIGVTWV Toug, aANG Kal Ba TTPETTEl va £QeUPOUV ATTOTEAECUATIKOUG TPATTOUG

dlaTPENONG TNG KEPBOYOPIAG TOUG.

AT pia AiyOTEPO PAKPOOKOTTIKA OTITIKA, YIa TOV QOQAAIOTIKO KOOUO @aiveTal va
BadiCoupe TNV TTEPIOdO TNG UTTEP-PUBUIONG (over-regulation). XapakTnpioTiKA €ival n
atmravtnon mmou £dwaoav CEO ac@alIoTIKWV ETTIXEIPACEWY oTnv PWC oT0 TTAQicIO TNG
20" CEO Report 10U dNPOOCIEUTNKE OTIG apXEG Tou 2017 (BA. Mpapnua 2-10: EEIpeTIKG
uywnAa emitreda avnouyiag Twv CEO yia mlavég amelhég (Kallenbach & Sondergeld,
2017).
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Fpdenua 2-10: E€aipeTikad uwnAd etritreda avnouyiag Twv CEO yia meaveg atrelNEg
(Kallenbach & Sondergeld, 2017)

EKeQAANG aO@QOAICTIKWY ETTIXEIPAOEWY aTTd OAovV TOV KOGPO dnAwoav eEaIpeTIKA
avriouxol a1rd Toug KIVOUVOUG TTOU EVEXEI N UTTEPPOPTWON TOU KAGDOOU E UTTOXPEWUTEIG
KAl ETTOTITIKEG AVAYKEG. [Epav aTTo TIG KEPAAAIAKEG AVAYKEG TTOU TO GUVTNPENTIKO TTAAICIO0
Tou Solvency Il ouvemdyetal, €gicou amaITATIKEG €ival Kal O AVAYKEG QvVAPOPWV

(reporting) Kal YEVIKA avTATTIOKPIONG OTIG ETTITAYEG TOU VEOU ETTOTITIKOU TTAQITIOU.

H EupwTtaiky EmTpot) mpoxwpenoe o€ dnuoacicuon Kavoviopwy kal Odnyiwv TTou
oToxeUouv OTnV TIpOOTaCia TOUu KaTavaAwTth, oAAd ciyoupa emipapuvouv TO
UTTOOTNPIKTIKEG (NON-core) €pyaoie¢ WIag ao@alioTIKAG emmixeipnong. Katapxdg,
avagépoupe TV Odnyia 2016/97 pe Tnv KwdIKA ovopacia IDD (Insurance Distribution
Directive) Tou a@opd oTn SIavour ac@AMIOTIKWY TTPoiovTwy. H véa Odnyia peTaBaAAel
Ox1 pévo Tov TPOTTO dPACTNPIOTTOINONG TWV GCPAANICTIKWY dlapecoAaBnTwY, aAAG Kal
TWV A0QAAICTIKWY ETTIXEIPACEWV £XOVTAG WG KUPIO OKOTTO TNG TNV £§a0@AAIon icwv
Opwv avTaywvIoPoU HETAEU OAwV TwV TTAPOXWV TTOU EUTTAEKOVTAI OTNV TTWANCN
(S1avoun) ao@ANICTIKWVY TTPOIOVTWY Kal oTnv €§ac@alion 18iou emTTédOU TTPOCTACIAG
Twv KatavoAwTwyv. O1 ac@aANICTIKEG ETTIXEIPACEIG €QOOOV TTpofaivouv o€ ANECES
TTWAACEIG TTPOIOVTWY, KAAOUVTAI VO CUUHOPQUVOVTAL YIO TTPWTN QOpA O ATTAITHOEIG
QVTIOTOIXEG ME AUTEG TTOU 1I0XUOUV yIa TOUG dlapecoAaBnTEG, eTMRAPUVOVTAG KATA TTOAU

TIG KABNMPEPIVEG UTTOXPEWOEIG TOUG.
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EmmpooBeTeg TwWy avwTépw UTTOXPEWOEIG EyEipovTal €TTiIONG aTTd TO YEYOVOG OTI
elonxbnoav véol KavOVveS yia TNV EVNUEPWOTN TOU KOTAVOAWTH HME TNV €QAPMOYN TOu
Kavoviopou 1286/2014. O Kavoviouog autd agopd 0To £yypago BATIKWY TTANPOPOPIWY
(KID -Key Information Document-) yia Ta guoKeuaouéva eevouTiKa TTpoiovTa (PRIIPS -
Packaged Retail and Insurance-based Investment Products-) yia 1I1WTEG €TTEVOUTEG Kal
Ta €TTEVOUTIKA TTPOIOVTA Baciouéva oTnv ao@alion. Ooeg eTTIXEIPATCEIG TTAPEXOUV TETOIO
TTPOIOVTA UTTOXPEOUVTAI O€ QUTEG TIG EEAVTANTIKEG DIATUTTWOEIG TTOU TTAPA TO YEYovOg OTI
TTPOCOETOUV  DIAPAVEIQ, ETTIQPOPTICOUV e TTEPICCOTEPO £pYO0 TOU ACPAANIOTIKOUG

OpYaVvIouOUG.

Koupo yia 1o vouokavovioTikd TrepIBadAAov TnG Mpaidg Hireipou amoteAei o Mevikdg
Kavoviouog lMpootaciag Aedopévwyv 1 aMiwg o GDPR (General Data Protection
Regulation) o otroiog, 6TTwG gival TTPoPavES, OTOXEUEI OTNV TTPOCTACIA TWV OESONEVWV
TWV KATAVOAWTWYV Ta OTToia atroBnkevouv, emmeCepyadovTal, XPENOIUOTIoIOUV 1 Kal
METAPEPOUV Ol ETTIXEIPAOEIG UE TIG OTToiEC cuvaAAdooovTal. H eupUTnTa KOl auoTnedtnTa
TOoUu &v AOyw Kavoviopou trapd 1o yeyovog OTI gival avaykaia o€ pia Kovwvia OTrou ol
EQapUOYES TTANPOYOPIKNG Kal Ta Big Data cival yépog 1ng (wng pag, TTpoaBéTouv Bapu
POPTIO OTIC ETTIXEIPNOEIG, OXI MOVO TIC A0PAAICTIKEG, TOOO O€ ETTITTEDO dIAdIKATIWY, OGAAA
icwg Kal opyavwTiKoU povTéAou. Moo de paAAov, dTav oI aCQANICTIKEG ETTIXEIPNOEIG
Epxovtal AOyw TnG QUONG TWV EPYACIWY TOUG O€ ETTAPH HE TTPOOWTTIKG dedopéva Kal,
MAAIOTa, O€ ekeiva TTOU BewpouvTal guaiocdnTa, OTTWG TO 1ATPIKO TTPOQIA VO TTEAATN,

uTTOWAPIOU i UPICTANEVOU.

EmoTpégovtag o1o Mpdenua 2-10: E¢aipeTiké uynAd etireda avnouyxiog Twv CEO yia
mlavég ameldég (Kallenbach & Sondergeld, 2017), 6a agrjooupe otnv dkpn Tnv
TaXUTNTA TWV TEXVOAOYIKWY OAAQYWV Kal TIG OANAYEG OTn CUPTTIEPIPOPA  TWV
KOTaVOAWTWY,  KoBWwg  autéG  TOAEG  @opég  aAAnAoTpo@odoTouvial  Kal
aAAnAogvioxuovtal. MapdAo TTou n atrelAf aTrd TNV €i0000 VEWV ETTIXEIPACEWY PpioKETal
oTnv TETapPTN B€0n TwV Kupiapxwv «eoRwv» Twv CEO yia 1o 2016, ekeivn PoIdlel apKeTA
MEYAAN yIO AOQAMNICTIKEG ETTIXEIPACEIG KATA ZNPIWV TTOU dpaCTNPIOTTOIOUVTAl KUPIWG
otov kKAAdo ao@aAicewv autokivATwy. Emxeiprioeig EMY (EAe0Bepng Mapoxng
YTEeoiwy) ammoTeAoUv TTapAyovTa atmmooTaBepoTroinong Twy PePIdiwy ayopds Kabwg
Kal d1atdpagng Twv TIOAoyiwv, OTav auTég TTPoEpXOovTal aTTO XWPESG ME XAaAapoug

ETTOTITIKOUG PNXAVIOUOUG.

NAOyw, Opwg, TG dlelpuvong TNG ETTOTITIKAG OPTTIPEAAG, N Avnouyia auTh @aiveTal va

uttoXwpei yia 1o 2017, ye pwTn avnouyia yia Toug CEO tng KevTpikig Kal AVvaToAIKAG
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Eupwtng va avadeikvieTal n dIABECINOTNTA ECEIDIKEUPEVWY IKAVOTATWY OTO TTPOCWTTIKO

aAAG Kal N yewTroNITIKA aoTdBela Tng TTeploxng (Price Waterhouse Coopers, 2018).

North America Western Europe
Cyber threats ® Populism @
Over-regulation . Over-regulation .
Geopolitical uncertainty . Geopaolitical uncertainty .
Terrorism . Cyber threats .
speed of technological change . Terrorism .
Increasing tax burden . Climate change and environmental damage

Availability of key skills . Availability of key skills .
Social instability . Speed of technological change .
Protectionism . Increasing tax burden .

Changing workforce demographics Protectionism

CEE Middle East
Availability of key skills o Geopolitical uncertainty 9o
Over-requlation . Cyber threats .
Geopolitical uncertainty . Over-regulation .
Terrorism [ ] Terrorism o
Populism . Speed of technological change .
Changing workforce demographics . Increasing tax burden .
Social instability . Uncertain economic growth .
Speed of technological change . Unemployment .
Increasing tax burden . Social instability .

Exchange rate volatility . Availability of key skills .

Fpdenua 2-11: To Too00To TWV CEO TToU dNAWoav «eEQIPETIKA avrijouxn/og» avd

atTeIAf Kal ava yewypagikn repioxn (Price Waterhouse Coopers, 2018)

Xwpig va eTTekTaB0UUE TTEPITCTOTEPO OTIG TIPOKAATEIG, TTOAAEG ATTO AUTEG KOUPIKES (OTTWG
TO ONUOYPAYIKO TTPORANMA) TTOU ava@épovTal oTnv TTapamavw ékBeon Tng PWC, Ba
apkeoToUpe oTa ¢nTAPaTta  @opoAoyiag O6tou uttdpxel OITTA  €TTIPPONR TTPOG  TIG
ao@aMNOTIKEG eTTIXEIPNOEIG: ATTO Tn Wia gival N popoAoyikh emBdpuvon Twy idlwv Twv
ETTIXEIPNOEWY PEOA OTTO TNV AUENON TWV GOPWYV TTOU TIG APOPOUV, OTTWG O ETAIPIKOG
(POPOAOYIKOG GUVTEAEDTNG, O POPOG ETTi TWV DIAVEUOUEVWV PEPIOUATWY, O POPOG ETTI TOU
KUKAOU £pYaoIV YIa o€ TTOAAEG KOTNYOPIEG KAAUWEWV, @OPOI £TTI TWV TOKWY K.0. KAl ATTO
TNV GAAN n aog¢non tou ouvteAeoT ONA oe diIdQopeS UTTNPETiEG, OTTWG EKEIVEG TNG
IBIWTIKAG uyeiag TTou emBdpuve Ta €600Q TwWV QOQAMICTIKWY ETTIXEIPROEWY. Ol
a0QOAIOTIKEG €TTIXEIPROEIG Ogv dUvavTal va ekmméoouv Tov PIMA piog kar dev Tov
emPBAAAOUV OTOUG TTEAATEG TOUG OTTOTE KAl OEV PTTOPOUV va gopoaTtraAlayolv étav Tov
kataBdaAlouv (KotCapdavng, 2018c).
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MapdAAnAa, n agaipeon @OPOAOYIKWY KIVATPWY TTPOG TOUG KATAVOAWTEG YIA UTTNPETIEG
Kal TTPOIiOvVTa Tou KAGdou Zwng €xel atoteAéoel TTpOKANCN yia TIC OCQOAICTIKEG
ETTIXEIPAOEIC KABWG OPEIAOUV VO ATTAVTIOOUV OTTOTEAEGUATIKA O€ ETTITTEOO TTWANCEWV

TTapd TN duo eV auTr) EENIEN.

TEAOG, N CUYKEVTPWON TWV TTAPOXWV UTTNPECIWY UYEIaG o€ Aiyoug IBIOKTATEG (TTEPITTOU 4
Yyl TOUG MEYOAUTEPOUG OpPYAVIOUOUG UTTNPECIWV Uyeiag) artroteAei  TTapdyovta
TTPOBANUATIOUOU VIO TIG AOPAAIOTIKEG ETTIXEIPACEIG Ol OTTOIEG AVNOUXOUV Yia TNV augnon
TNG dIATTPAYHATEUTIKAG TOUG 1I0XU0OG aAAG Kal yid TOUG KIVOUVOUG XEIPAywynong Tou
k6oToug uttnpeoiwy uyeiag. H ‘Evwon Ac@aAioTikwy ETtaipeiwv EANGSOG, woTdoo, o€
ouvepyaaoia pe Tov IOBE mTpoxwpd otnv Kataokeur evog Agiktn MetaBoAng KoéoTtoug
Noookopeiakwyv AGQAAIGTIKWY TTou Ba E€TTePVA TIG aduvaieg Tou avTiaTolxou O€ikTn TNG
EAZAT ka1 Ba BonBrioel otnv TapakoAoubnaon Twyv EMITITWOEWY TTou Ba £xouv OAa Ta
TTapaTrdvw €T Twv ac@aAioTpwyv 1IOIWTIKAG ac@dAiong (ABavaoiddng & Ztaupdkn,
2017).

270 ApMa TNG TEXVOAOYiag

Eival koivog 101106 N TaxUTNTa PE TNV oTToia n texvoloyia e¢eAicoeTal. Eite og emimredo
uttodopwyv kai hardware, €ite ge emiTedo e@apuoywv Kai software, Ta TEXVOAOYIK&
emTelydaTa Kal ol duvatotnTég Toug Oleupuvovtal pe TaxUu puBud. Auti n
TTPOYHATIKOTNTA UTTOPEI VA ATTOTEAECEI EUKAIPIA VIO O0EC ATTO TIG ACPAMNIOTIKEG (Kal OXI
HOVO) eTTIXEIPAOEIS TNV ayKaAIdoouv dnPIoUpYIKA Kal TV EVOWHATWOOUV TTAPAYyWYIKA
OTO ETMIXEIPNUATIKO TOUG POVTEAO. ATTO TNV AAAN, PTTopEl va atrodeixBei coBapn aTTEIAR
yla 00€G QyvOoroouv Ta CNUEia Twv Kalpwv Kal dev avéBouv KaBOAoU «OTo dpua TNG
TEXVOAOYIAGY, €iTe avéBouv e TPOTTO adégio, iows dyapuTro, Kal TTou €V AVTATTOKPIVETAI

OTIG TIPAYUATIKEG AVAYKEG/ OUVONKEG TOU KABE opyaviouou.
Moleg cival auTég ol eEeAIgEIC OUWCG;

210 Mpd@nua 2-12: EvOEIKTIKOG XAPTNG Twv TEXVOAOYIKWYV €EeAiEEwV TNG TeAeuTaiag
OeKkaeTiag TTapousIdloupe TO TTEPIYPAMMO TWV TEXVOAOYIKWY EEAIEewy TNV TeAeuTaia
Oekaetia. MNa Toug CEO 1MoAAEG atmd auTég ATav €0W Kal OEKAETIEG «IOTOPIEG ATTO TO

MEANOVY, aAAG onuepa yivovtal TTpayuaTtikdétnTa (Price Waterhouse Coopers, 2018).
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AuUTO cupBaivel KABWG OTIG PEPES PAG N UTTOAOYIOTIKN 10XUG KAl Ol OXETIKEG UTTOOOWEG
éxouv eCehixOei ae TéTolov PaBud o6mou aTrioTeuta peydAol Gykol SedouEvwy Kal
TTOAUTTAOKOI QAyOpIOuOI PTTOpoUV va atroBnkeUovTal Kal va eKTEAOUVTAl QVTIOTOIXA,

oXed0V akapiaia Kal Je HIKPO KOOTOG 0€ OXECN WE TNV APECWGS TTPONYOUNEVN DEKAETIAL.

YrodouEg Applications Analytics Big Impact

e duoka Siktua * wearables e Data mining e BA. Fpadnua
* Sopuddpot e telematics e Data analytics 2-13
® UTTIOAOYLOTLKNA e robotics e Business
duvaun e smart devices analytics
* data e smart sensors

warehouses ¢ Internet of Artificial Intelligence
Things Machine Learning

’ Data-driven decision makin
e Sladopa apps -

Big Data

Fpaenua 2-12: EVOEIKTIKOG XAPTNG TwV TEXVOAOYIKWY £EEAICEWY TNG TEAEUTAIOG

OeKaETIag

H ekueTAAAEUON TWV BUVATOTATWY AUTWY OOAYNOE O KAIVOTOPEG EQAPHOYEG OTTWG Ol
KGBe TUTTOU £EUTTVEG OUOKEUEG €iTe TIG QOopd Kaveig (wearables) yia va kKataypayel
Bripata  kapdlakoug TTaAPoUG, eiTe TIG TOTTOBETEI GTO auTokivnTO TOU (telematics), €ite

TIG EVOWMOTWVEI 0TO OTTITI TOU (Internet of Things).

O1 ouokeuég autég Kal Ta didpopa software applications diaxeipiCovral i GUAAEyouv
MEYAAO Oyko dedopévwy Ta oTToia atroBnkevovTal o€ didgopa data warehouses (Totmiké
n oto cloud). Otav pydhiota 10 90% TwWv dedoPEVWV TTOU XPNOIYOTTOIOUVTal CrPEPA
onuioupynBnkav Ta TeAeuTaia U0 Xpovia Kal evw PIAOUWE yia T dnuioupyia 2,5 TTevTakig
eKkaTopuUpla bytes Tnv nuépa (IBM Marketing Cloud, 2017), 161e yiveTal avTiIAnTitd 10
MEYEBOG TWV TTPOAVAPEPOPEVWY ATTAITICEWY OAAA KAl TwV TTIBavwWV duvaToTTWV aTrd

TNV EKUETAAAEUOT) TOUG.

Me autd dedopéva €xouv avatrtuxBei pebodoloyicg, epyaleia kal AUCEIC yia Tnv

EKMETAAEUON Twv Big Data péow Tng avadAuong Toug eite autd eivalr dopnuéva
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(structured), cite Ox1. Mepikég ammd autég €xouv nodn HeydAn e@appoyy oTov
ETTIXEIPNMOTIKO KOOMO, O6TTwg n Emyxeipnuatik AvoAuTikl (Business Analytics) kai n
UTTOOTAPIEN UTINPECIWY TTAPOXAS ETTIXEIPNMATIKWY TTANpogopiwy (Business Information

Systems).

O1mrwg @aiveral kal ato pdenua 2-12: EvOEIKTIKOG XAPTNG TWV TEXVOAOYIKWY EEEAILEWV
NG TEAeUTAIOG dEKAETIOG, AUTA N TTOAUTTAOKN avaAuon Twv dedopévwyv ouvdualouevn Pe
Toug auToBeATioUpevoug ahyopiBuoug (Artificial Intelligence) kai TIG AUTOEKTTAIOEUOUEVES
pnxavég (Machine Learning) eivalr BERaio 0TI Ba €xouv €va PeEYAAO QVTIKTUTTO OTOV
ETTIXEIPNMOTIKO KOGMO, TIC KuBepvAOEIS Kal YEVIKA TNV Kolvwvia Twv avBpwtiwy (Chen,
Chiang, & Storey, 2012).

Physical value chain

Product design / Pricing / Policy / claims

Distribution

development underwriting management

® Robotics/telematics/ ® Use of big data @ Position insurance ® Customers prefer ® Use of big data to
internet of things analytics to identify as customer-centric multi-touch, omni- reduce fraud and
{loTWwearables new claims’ drivers ® Increase frequency channel interaction improve claims
£ RielEanss ® Predictive of interaction ® Smart devices pracesses
= based insurance - - -
m it RESEHERE @ Use big data ® Less face-to-face ® Self-service
= opportunities - ) ;
[T underwriting analytics for engagement apps to improve
=) ® Emerging risks such technigues i o customer post-sales
A N micro market ® Scope for gains in i
as cyber oot - ; o _ . experience
@ Artificial intelligence segmentation and efficiency in offline
® Social-network (Al) to hone risk personalisation s ® Blockchain
insurance groups assessment applications for

@8 Al-driven robo-
. smart contracts
advisors
and claims

administration

Information capture and analysis

Virtual value chain

Fpdagnua 2-13: H emidpaon Tng wnelotroinong otnv aAucida agiag tng ac@aiiong (Swiss
Re, 2017)

Edv emkevTpwBoUPE GTOV QVTIKTUTTIO TTOU OI TTAPATTAVW TEXVOAOYIKEG TOUEG £€XOUV OTOV
ao@aAIoTIKO KAGdo, Ba avriAngBoUlue KaAUTepa Tn Onpocia TTou €xel KABe TETOI0G
opYavIoudG va TIG EVOWHATWOEI AAAd Kal va TIG TIPOCAPPOOEl OTN GINOCOYPIA TOU KOl OTO

ETTIXEIPNMOTIKO TOU HOVTEAO WOTE va ETTIRILCEI OTNV ATTAITATIKY KOUPOQ TOU ETTIXEIPEIV.
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210 Npaenua 2-13: H emidpaon TG wn@lotroinong otnv aAucida agiag Tng ac@aAiong
(Swiss Re, 2017), 1o Swiss Re Institute cuykevipwvel TiG Baocikég emdOpAoEIC TToU
EVOEXETAI VO £XOUV O TTAPaTTAvw €EEAIEEIC OTIC DIAPOPES AEITOUPYIES MIAG ACPANICTIKAG

ETTIXEIPNONG UTTO TO OXAMA TNG aAUCidag agiag TNg ao@AAiong.

Méow xpriong TnG TNAEPATIKAG, Twv wearables kal Twv Ol0QOPWY  «ECUTTVWIVY
alocdnTApwy (sensors), N acPAMNICTIKN] ETTIXEIPNON YTTOPEI va €XEl AVAAUTIKG dedopéva yia
TN dpacTNEIGTNTA VOGS ACPANCUEVOU KOl JANICTA OE TTPAYHATIKO Xpovo. Me Tov TpdTTo
autd kal pe TN BorBeia Twv analytics kal €1I0IKWV POVTEAWY TTPORBAEYWNG, Toug diveTal N
duvaTtoTnTa va eEOTOMIKEUOUV TIGC KAAUWEIG aAAd kal Tnv TIJoAdynon TTdvw o€ KABe
TTEAATN, XWpPiG TIC uttoBéoelc TTou n Trapadooiak ac@dAion akoAouBei yia 1O

underwriting Twv KIVOUVWY TNG (TT.X. NAIKIQ, OIKOYEVEIOKI KATAOTACT, QUAO KOK).

270 £TTITTEDO TNG SIAVOUNG TWV ACPANICTIKWY TTPOIOVTWY, 1I0TOCEANIDEG OUYKPIONG TIHWYV
Kal atreuBeiag TwANong mpoidviwy (dnAadr xwpeig diauecoAapnTtr) avaTrTuoooVTal
KUPIWG Y1 TUTTOTTOINKEVOUG KIVOUVOUG, OTTWG €KEIVOl TOU KAASOU AUTOKIVATWY Kal TNG
TagIdiwTIKAG AcpdAiong. QoTdéoo, ol épeuveg dgixvouv OTI TTAPA TO YEYOVOG OTI Ol
KATAVOAWTEG QaiveTal OKOPN VA EUTTIOTEVOVTAI TTIO TTOAU TOUG OIOMECOAAPBNTEG KAl TIG
ayopéG PETA atTd TTPOCWTTO PE TTPOCWTTO ETTIKOIVWVIA YIa ac@AANICTIKG TTpoidvTa ZWNG,
N CUVTPITITIKA TTAEIOVOTNTA aTTO aUTOUG XPNOIKOTTOIOUV TO BIadiKTUO YIa TNV £pEUVA TNG
ev. AOyw ayopdg kal yia OXeTikf TTAnpoeopnon (BA. Tpdenua 2-14: Mwg Ba
Xpnoigotroloucay To internet katavaAwTég oTig HIMA yia Tnv ayopd ac@daAliong Zwng, o€
¢peuva TnG LIMRA (Sondergeld, 2016).

Research online, buy F2F offline 49%
Research and buy online 22%
Research online, buy direct offline 17%
Not use infernet 12%

Fpaenua 2-14: MNMwg Ba xpnoipgotroiovoayv 1o internet katavaAwTég oTig HIMA yia v
ayopd ac@aiiong Zwng, o épeuva NG LIMRA (Sondergeld, 2016)
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MapdAAnAa, n xprion g Texvntig Nonuoouvng (Artificial Intelligence) ptTopei va
aglotroinBei oe ocuvOuaoud pe Ta dedopéva ATl «EEUTTVEGY CUOKEUEG yIa TNV TTAPOXN
€CATOMIKEUPEVWY CUPBOUAWY, PE TOUG KATAVOAWTEG va @aivovTal A0 Kal o TTpoBuol
(Accenture Financial Services, 2017) va Ti¢ AdBouv amd TOuG AeyOUEVOUG POMTIO-
oupBouloug (robo-advisors). AnAadn, atmmd Al unxavég TTou avaAuouv Ta dedopéva Tou

TTEAATN KAl KAVOUV TIG TTPOTACEIS TOUG.

MeydAo Ke@AAQIO OTIG KAIVOTOMIEG TToUu OuvavTal va KAovioouv To TTapadooiakd
EMIXEIPNOIAKO PovTEAO TNG aoc@dAions (InsurTech) atroteAei n TexvoAoyia Blockchain,
€VOG  QTTOKEVTPWHEVOG  PNXaviouds wnoeiakou dlauoipacpou  (distributed ledger
technology) kputitoypagnuévwy Oedouévwy HPETAEU TWV XPNOTWV TnG TeXVOAoyiag
(McKinsey & Company, 2016). Kam ocav éva ateAeiwto AoyioTiKO QUAAO TTOU

Kataypd@ovtal cuvaAAayEg Kal AAAEG TTPAGEIG e KPUTTTOYPA®NON.

Me Tnv TeXVOAOyia auth 0 KAGDOG ao®AAiong uTropei, wg cUAANWN, va aglotroindei oe
TTOAAG eTTiTTeda, OTTwG (Mainelli & Manson, 2016; Nuernberg & Champion de Crespigny,
2017):

o oUvayn & diaxeipion cuuBoAaiwy,

e Aoknon TTOAITIKWY EVAVTIOG O0TO EETTAUMA XpruaTog (anti-money laundering),
o TIPOANWnN & diaxeipion {nuiwv,

e n POANYN, avixveuon & eCaAcipn TepITTTWOoEwWV atrdrng (fraud),

e QVvATITUEN TTPOIGVTWY Baciouévwy oTn Xprion (usage-based insurance),

o véol u€B0dOI TTANPWHAS CUHBOAaiWY,

e avrac@daAion,

e £ykaipn BeBaiwon acedaiiong,

e Jlaxeipion cupBoAaiwy TTOAUEBVIKWY £TAIPIWV Kal GAAQ.

ATIO TIG TTAPATTAVW AEITOUPYIEG, TUPQWVA HE TTPOCEATN €PEUVA, JOVO OI TPEIG TTPWTEG
@aivetal va ouvoudlouv 1600 XaunNAd euTTodIa EQAPHOYAS TWV ATTAITOUNEVWY AAAQYWV,
600 kal uynAd o@éAn yia Tig emixeipAoelg (Mainelli & Manson, 2016). Ta o@éAn Tng
blockchain texvoAoyiag yia Tnv ac@daAhion cuvoyifovtal TTOIOTIKA, KATd Tnv idla €épsuva,

oTa TTAPAKATW:

o Tautétnta (identity): petapepoueva, acPaAr, TTaYKooMiwg diaBéoipa dedopéva
QUOIKWY 1 VOUIKWYV TTPOCWTTWY, N TAUTOTNTA TWV OTToiWV OgV au@IioBnTEiTal, EVW)
TTapdAAnAa kaBe cuvaAAayr| eTTaANBeUETAI KAl ETTIKUPWVETAI.

e Xwpog (space): eUkoAn diaxeipion cupBoAaiwy aTTd éva BIKTUO ACPAAIOTIKWY

ETMIXEIPACEWY 0€ OAOV TOV KOOO.
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e Xpovog (time): TTapéxovrag QUETARANTEG KOl POVIMEG €YYPOPEG OEQOUEVWY,
Kaveig dev PTTOPEI va ap@IoBnTACEI TOV XPOVO TTPAYUATOTTIOINONG MIAG €€ QUTWY,
euvowvTtag TIG real-time ac@ahioelg. M.x. n ueTaBoAnl Tou ac@aAlilOuevou
KEPaAQiou (U XPEWOT TOU AVTIOTOIXOU AOQAAIOTPOU) o€ TTpayuatikd Xpdvo otav,
AGyou Xapn, TTapaAn@Bei atrd pia atrodnkn éva popTio.

o ApoifaiéTnTa (mutuality): o1 did@opol aoPAAICTIKOI OpyavioUoi ITTOpoUV Va
AAANAOETTIOPOUV XWPIG KATTOIOV KEVTPIKO BIAXEIPIOTH, MEIWVOVTAG £TOI TNV

avaykn yia «QUOIKAE JOVOTTWAIaY T OTTOia OUVETTAyoVTal HEYaAUTEPA KOOTN.

Ev katakAeidi, To blockchain atmoTeAei pia Quoikr TexvoAoyia yia va dlaxelpifeTal KAVEig
évav TEPAOTIO OYKO TTOAUTTAOKWY apxeiwv kal dedopévwy TTou aAAGlouv CUVEXWG,
olaTNPWVTAGC KABE OUYKEKPIUEVN XPEOVIKA OTIYMN «MIa €kOOXN TNG aAnBeiag», un
aAoiwaiun kal diaBéociun o€ OAoug, ETMTPETTOVIAG VO «TPECOUV»  UTTOAOYIOTIKEG
Oladikagieg TTou peiwvouv Ta AGBn, TIC KABUOTEPAOEIS, TO KOOTOG Kal T VOMIKN

apBepaidtnTa.

30



KepdAaio 3: BifAiloypa@ikn ETTIOKOTTNON

Ta mpwTta BApaTa Tou agility

H évvola Tou agility €10fx0n katd mn dekaetia Tou 50 ammd Tnv Apepikavikn MoAepIKN
AgpoTropia apxIK@ yia va XApokKTnpioel TIG dUvVATOTNTEG TTOU TIPETTEI VA €XOUV TA
agpooKkApn TNG oTo va PeTABAANOUV TNV TaXUTATA TOUG, TNV KATEUBUVOH TOUuG I TO UWOG
Toug (Richards, 1996). 21OV XWPEO TWV ETTIXEIPAOEWV 0 OPOG TTPWTOXPNCIKNOTTOINONKE WG
N OUEPIKAVIKN atmdvinon oTo lean manufacturing 1O oT0I0 €iXe TTPOCOWOEI
avTaywvioTIKO  TTAEOVEKTNUA OTIG laTTwvikéG Blopnxavieg (Kidd, 1995). To lean
manufacturing ava@épetal o avTidpaaon TTou TTPAYUATOTTOIEITAI KAVW aTTé TNV TTiEGN TOU
AvTaYyWVICHOU Kal ME TTEPIOPIOHEVOUC TTOPOUG, evw To agility oe avridpacn oTtnv
TTOAUTTAOKOTNTA TTOU OUVETTAYOVTAI Ol CGUVEXEIC KAl KUpiwg atrpOBAeTITEG aAAayEg
(Sanchez & Nagi, 2001).

Me okoT10, AoITTOV, TNV £€€UPECN KAIVOTOUIWY OTNV TTOPAYWYIKA Sl1adIKaoia Kal £XOVTAG
KAT& vou OTI oI TTEPIoOOTEPEG ETTIXEIPATEIS EviwBav To TTEPIBAAANOV Tou KAGdOU TOUuG va
aAAdCel e puBud TTou duokoAeslovtav va TTapakoAouBricouv (Dove, 1999), 1o Kévipo
Texvikwv TAnpogopiwv Tou YTtoupyeiou Apuvng twv HIMA (US Defense Technical
Information Centre) xpnuaroddtnoe Tn Odnuioupyia evog forum woTe va XTioEl
evvololoyiké 1o agile manufacturing (Nagel, 1991). To IvoTiTouTo lacocca TTou £dpeUel
oto MavemoTApio Tou Aexdl (MevouABavia, HMA) avédaBe 1o 1991 1n diopydvwaon Tou
forum kai KAGAeoe OTEAEXN TNG AMEPIKAVIKNG Blounxaviag wOoTeE va CUVEPYAOTOUV HE

aKadNUAIKOUG yIa TNV £TTITEUEN TOU OKOTTOU TOU forum.

2Tn ouvéxela, n €vvola Tng eueAigiag xpnoigotroindnke aykaAialovTag Kal GAAEG TITUXEG
NG (WNG Twv eTIXEIPiocwV. Eite avoige yia va aoXoAnbei ye oAGKAnpo Tov opyaviouo
emyeipnon (Dove, 2005), €ite oTpdPnKe 0 AsIToUpyieg OTTWG N £POBIACTIKA aAucida
(Aitken, Christopher, & Towill, 2002; Van Hoek, Harrison, & Christopher, 2001), kai T0
avBpwtrivo duvauiko (Alavi & Wahab, 2013).

MNa 1¢ NMwANoeIg, 0 akadnuaikdg KOOPOG dev £xel TTOAG XpOvIa TTOU AOXOAEiTal PE TO
TTWG N 16€a TNG eueAiiag ptropei va TTpoo@épel podia atn Aloiknon MNwAAcEwy yia TRV

avdamtuén kal dlatpnon TG AaviaywvioTIKOTATAG TOou OIKTUOU TTWAACEWV Kal KAt
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EMEKTOON TNG id1ag TNG €mmixeipnong. O1 o61roieg avagopés oTig MNMwAnoeig (Kidd, 1995)
yivovtav wg PEPOG TNG TTEPIYPAPAS TNG AsiToupyiag evog eUuéAIKTOU opyaviouou (agile

enterprise) Xwpig va UTTAPXE! ETTIKEVTPWOT KAl AETTTOUEPNG ETTIOTNHOVIKA £EETAON.

T eivai To agility

‘Evag apxIKOG OpIoHOG TNG €UENIiag ATAV «n IKAVOTNTA VOGS OPYAVIOHOU VA €UDOKIUEI
pMéoa Ot €va ouveXwG HETABAANSUEVO Kal aTTPOBAETITO emmIXEIPNUATIKG TTEPIBAAAOV»
(Dove, 1999). Autdg 0 yevikdg oplopdg, apxIKa, avayvwpidel Tov puBud aAlaynig Twv
ouvenkwy TNG ayopdq. MpooBétel, woTtdoo, Tov TTapdyovta TG aduvauiog TTPORAEWNS
TTOAWY a1t auTES TIG AAAQYEG, TTAPAYOVTa TTOU Ba JaG OTTAOXOAACEI KAl OTr OUVEXEIQ
TNG TTapoucag epyaciag. Ze KABe TePITITWON, OUWG, AVAPEPETAlI OTNV €UENIEia evog

opyaviouou.

21n diebvn BiBAIoypagia, n eueAiia opioTnke TTAVTA UTTO TO TTPICHA TNG UTTO €EETACNG
didoTtaong (organization, workforce, manufacturing k.a.). lNa va ameykAwpioTolue amo
TNV TTAYida TWV OTEVWY OPICHWY, BEWPOUUE TTIO XPAOIMO va eEAYOUNE aTTd auToug Ta
KOIVA XOPOKTNPIOTIKG-EVVOIEG TTOU DEIXVOUV VO GUVBETOUV TNV €UEAICIQ OTOV XWPO TWV

ETTIXEIPAOEWV.

ApPXIKA, TO TTEPIEXOMEVO QUTHG TNG IKavOTNTAG (agility) TTou dGBNnNKe atTd TOUG PEAETNTEG
TTePIANGUBave Evvoieg OTTWG TaXUTNTA, ATTOKPITIKOTNTA (responsiveness), euAuyioia
(flexibility) kai iIkavoTtroinon Twv avaykwyv Twv kKaravaAwTtwv (Nagel, 1991). ‘Evag
opyaviouog (o1 epyagoéuevol, ol TTwANTEG i} OAOKANPN N AgIToupyia PIag eTixeipnong) €ivai
EUENIKTOG OTAV UTTOPEI va aTTAVTHOEl (reSponse) PE TIG EVEPYEIEG TOU OTIG VEEG OUVONKEG
ToU TTEPIBAANOVTOG Tou pe TaxutnTa (speed). Autd TrpouTroBETel eUkauTrTeg (flexible)
OOWEG WOTE VA TTPOCAPPOLETAI O OPYAVIOUOG (TT.X. YPAPEIO TTWAACEWV) O€ AUTEG EUKOAQ.

Kai 6Aa autd dev Ba gixav vonua edv dev eCutTnpeToloAV TIG AVAYKES TWV KATAVAAWTWV.

Mia evdiapépouca OTITIKOTTOINON TNG EUENIGIAG evOg opyaviopou gival N TTAPOoPoiwa TNG
pe Tnv eueliia piag yarag (Dove, 2005). Metd ammd kdmoio gpéBicpa (T1.X. KATToIa
ateiAf), n yara TivadeTal Pe Tax0TnTa TTPOG KATTOIO TTI0 AC0PAAEG yIa eKeiv HEPOG. 2TO

onueio autod eiI0ayeTal, Aoirév, n Evvola TNG TroIdTNTAG OTO OIKOdOUNUa Tou agility kaBwg
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N IKavoTNTa AvTaTTOKPIoNG Kal, TTéc0o PaAAov, ypriyopng, dcv Ba cixe vonua €dv 1o dAua

TNG NTAV OTO KEVO 1] ATTPOCEXTO.

EmmpooBeTa, évav opyaviopo dgv Ba ITTOPOUCE KATTOIOG VO OTTOKOAECEI EUEAIKTO OTAV
n ét1ToIa TTPOCappoyA Tou aTo TTEPIBAAAOV YiveTal uE HEYAAO KOOTOG, TTPOCBETOVTAG £TOI

Mia akéun diaoTaon Tng eueAigiag (Dove, 1995).

EmmAéov, douikG oToixeio Tou agility €ival kalr n TTPOdPACTIKOTNTA/TTPOVONTIKOTNTA
(proactiveness). H ikavotnta, dnAadn, ekeivn PE TNV OTToIa 0 opyavioudg evroTridel Kal
avayvwpilel yeANoUeveG auvBnKeg Tou TTEPIBAAAOVTOG Kal dpa TTPOANTITIKA O€ oXE0N UE
auTég, eiTe TTpogTOINAlONEVOG va TIG uTTodeXBei (dpa va eival Kal pioneer), €ite va TIg
dlapopewotel (Yusuf, Sarhadi, & Gunasekaran, 1999).

Av Kal K&Be opIopdG TTou €xel atrodoBei oTnv eueNigia eival €iTe TTOAU YEVIKOG
dlakivouvelovTag Tn oUyXUOr) ToU WE eKEiVOUG AAAWV €vvoiwy, €iTe TTOAU €IBIKOG (TT.X.
HOVO TO JAPKETIVYK) WOTE VO ATTOKAEIEI YIa TTIO €upEia Xprion Tou, o oploudg Twv Sharifi

& Zang (2001) katd Tov otroio To agility gaivetal va mTepikAgiel dUo KUpIoug TTapAyovTEG:

1. €éykaipn avrammokpion oTiG (TTPORAEWIMES Kal un) aAAayEG Kal,

2. eKUETANEUON TWV AAAQYWV WG EUKAIPIEG.

000 d¢ TTPOXWPOUNE TTPOG TO CAMEPA, Ol VEOTEPEG BNUOCIEUCEIG EVTOTTICOUV WEoA OTO
agility Tnv ikavétnTa avadiapép@waong (reconfiguration) Tng cuvoAIKAS AcIToupyiag Tou
OpPYQVIOUOU pe dlaouvdedueveG aAayéG ae OAa Ta eTTITTEdA TTOU TOV OUVOETOUV OTTWG

MAPKETIVYK, TTapaywyn kal opydvwon (Storey, Emberson, & Reade, 2005).

Mia evdiagEépouca ouvoyn TOU ATTOTEAECPATOG KABE TTPOCTTABEING OPIOUOU TNG EVEAIGiaG
Mag divel n epyaoia TG Kristina Rimiené (2011). ¥tn OTAAN TWV OPICPWYV E€XOUME
TTapaBéael TOGO TNV ayyAIKA ekdoxr, 600 Kail TNV eEAANVIKA HETAPPACH TTOU ETTIXEIPIOANE

waTe va BondbnBei o avayvwoTng.

Mivakag 3-1: loTtopik avadpoun oToug opiopoug Tou agility (Rimiené, 2011)
‘Etog Opiopog Mnyn

A system that shifts quickly among product models/lines,

ideally in real time in order to respond to customer needs.
lacocca/

1991 | *Eva oUoTnpa TTOU KIVEITOI YPAYOPS HMETAEU TWV TTPOIOVTIKWV Lehigh
YPOUHWY, 10avikd O TIPAYMOTIKO XPOvOo €701 WOoTE vd
QVTATTOKPIOET OTIG AVAYKEG TWV TTEAATWV.

A change proficiency.

1995 Mia de€16TnTa OTIG OANAYEG. Dove Kidd
An agile corporation is a fast moving, adaptable and robust
: . . : . .| Goldman et
1995 | business enterprise capable of rapid reconfiguration in al

response to market opportunities.
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‘Evag eUéNIKTOG OpyaviouOG gival Jia eUKivnTn, TTPOCAPHOCTIKA
Kal pwHaAéa €TTIXEipNON IKAv yia Taxeia avadiapBpwon o€
ATTAVTNON EUKAIPIWV TNG ayopdc.

1995

Delivering value to customers being ready to change valuable
human knowledge and skills and form virtual partnership.

To va TTapéxel agia oToug TTEAATEG, OvTag £TOINOG va AANAEEIG
TTOAUTIMN avBpwTTivn yvwaon Kal 8€I0TNTES Kal va oxnuaTilelg
€IKOVIKOUG OUVETAIPIOHOUG.

Kumar &
Motwani

1995

Refers to an enterprise ability to accelerate the activities on the
critical path, and is, therefore, a direct indicator of an
enterprise’s time-based competitiveness.

AvoQEPETal OE MIO ETTIXEIPNOIAKN IKAVOTNTA VA ETTITAXUVEI TIG
OpaoTNPIOTNTEG TNG TTPOG TNV KPIOIUN KaTeUBuvon Kal gival,
ETTOUEVWG, €vag APECOG BEIKTNG TNG Baciopévng OTOV XPOVO
AvTayWVICTIKOTNTAG TNG ETTIXEIPNONG.

Cho H. et a

1996

Capability to survive and prosper in a competitive environment
or continuous and unpredictable changes by reacting quickly
and effectively to changing markets, designed by customer
designed products and services.

IkavéTnTa va emMPIVEl KAl VO EUNUEPET 0€ £va avTaywVvIoTIKO
TTePIBAANOV e ouveXeic Kal atTpOBAETITEG AAAAYES AVTIOPWIVTOG
YPNyopa Kal atToTEAECUATIKA OTIG METABAAANOUEVES AYOPES TWV
OXEQIAOMEVWYV ATTO TOUG TTEAATEG TTPOIOVTWY KAl UTTNPETIWV.

Fliedner &
Vokurka

1997

Ability to market successfully low cost, high-quality products
with short lead times and in varying volumes that provide
enhanced value to customers through customization.

IkavéTnTa va dIaBETEl ETTITUXWGS OTNV ayopd TTPoIovTa XapnAou
KOOTOUG Kal UWnAng TmoidtnTtag, MPE MIKPOUG  XPOVOoug
OAOKAAPWONG TOU AAVOapioPaTOG Kal O€ TTOIKIAOUG OYKOUG TTOU
TTapExouv  BeATiwpévn  agia oToug TTEAATEG pEOW TG
TIPOCAPPOYAG TOU TTPOIOVTOG OTIG AVAYKEG TOUG.

Yusuf et al.

1999

A successful exploration of competitive bases (speed,
flexibility, innovation proactivity, quality and profitability)
through the integration of reconfigurable recourses and
knowledge management to provide customer driven products
and services in a fast-changing market environment.

Mia eTITUXG €6ePEUVNON TNG AVTAYWVIOTIKAG BAong (TaxuTtnTa,
eUAuyioia, Kaivotopia, TPOdPACTIKOTNTA, TroIOTNTA KAl
KepdOPOpIa) HEow TNV EVOWHATWONG avadiapBwaoIhwy TTOPWV
Kal Olaxeipion yvwong woTe va TTOPEXEl TTEAATOKEVTPIKG
TTPOIOVTA KAl UTTNPETIEG HETA O€ £va OUVEXWGS METARAAAOUEVO
TepIBAAAOV TG Ayopdc.

Dove

1999

Ability of an organization to respond efficiently and effectively
to both proactive and reactive needs and opportunities on the
face of unpredictable and uncertain environment.

Naylor et al
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IkavéTnTa £VOG OpyavIoPoU va avTatToKpIBEl aTTOTEAECHUATIKG
KOl OTTOQOTIKA OTIG TIPOVONTIKEG KAl AVTIOPACTIKEG AVAYKEG KOl
EUKaIpieG HEoa o€ €va aTTPOBAETTTO KAl aBERaIo TTEPIBAAAOV.

1999

Using market knowledge and virtual corporation to exploit
profitable opportunities in a volatile marketplace.

H xpnoigotroinon Tng yvwong NG ayopdg Kal Twv OOPWvV
EIKOVIKWV ETTIXEIPNOEWV WOTE VA EKPETAOAAEUTEIC KEPOOPOPES
EUKAIpiEG HEoa O éva aoTABEG TTEPIBAAAOV.

Sharifi &
Zhang

1999

Involves not only responding to changing market conditions but
exploiting and taking advantage of these changes as
opportunities.

MepAapBavel éx1 JOvVo TNV avtattokpion TIG UETARAAAOPEVES
OUVONKEG TNG ayopdg, aAAd Kai n eKPETAAAEUON Kail agloTToinon
QUTWYV TwV aAAOYWV 0aV EUKAIPIEG.

Christopher

2000

Ability of an organization to respond rapidly to changes in
demand both in terms of volume and variety.

H ikavotnTa evog opyaviopoU va avTatTokpIBE eykaipwg o€
aAayég otn {riTnon TOOO a€ OPOUG OYKWY OCO Kal TTOIKIAIAG.

Menor et al.

2001

Ability of a firm to excel simultaneously on operations
capabilities of quality, delivery, flexibility and cost in a
coordinated fashion.

H kavdtnTa HIaG ETTIXEIPNONG VA UTTEPTEPEI TAUTOXPOVA OF
opyavwolakéd ZnTAuaTa OTTWGS N TToI0TNTA, N dIAVOWr, EUAUYICia
Kal KOOTOG 0€ £va GUVTOVIOUEVO TPOTTO.

Van Hoek et

al.

2001

A crucial element for dealing with market turbulence. A
management concept centered around responsiveness to
dynamic and turbulent markets and customer demand.

‘Eva Kpiolgo epyalegio va avTatmeEépxeTal OTIG avaTapaxég NG
ayopds. Mia d10IkNTIK GUAANWN TTOU ETTIKEVTPWVETAI OTNV
QVTOTTOKPICINOTNTA OTIC SUVAUIKES KAl TAPAXWOEIS ayopES Kal
™ gRTnon.

Christopher

& Towill

2002

Flexible and quick response and synchronized operations.

EUKQUTTN KOl ypriyopn QvTaTTOKPION KAl OUYXPOVIOWEVEG
AeIToupyieg.

Sambamur
thy et al.

2003

Ability of a firm to redesign their existing processes rapidly and
create new processes in a timely fashion in order to be able to
take advantage to thrive on the unpredictable and highly
dynamic market conditions.

IkavéTNTa PI0G ETTIXEIPNONG VA ETTAVACXEDIALE! TIG UPIOTANEVEG
d1adIkaaieg TNG ypriyopa Kal va dnuIoUpyYEi VEEG EyKalpa £TOI
woTe va Jtopei va eudokiuei PHEoA OTIC TAPAXWOEIS Kal
OUVOUIKEG OUVONKEG TNG ayOopdG.

Raschke &
David

2005

Ability of a firm to dynamically modify and/or reconfigure
individual business processes to accommodate required and
potential needs of the firm.

Mathiyaka
lan et al.
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IkavéTNTa  MIOG  ETTIXEIPNONG  Vva  TPOTTOTIOIEl KAl va
AvVadIANOPPUWVEl OUVOUIKA TIG EEXWPIOTEG  ETTIXEIPNOIOKEG
AeIToupyieg €101 WOTE va AVTATTOKPIVETAI OTIG dUVNTIKEG TNG
AVAYKEG.

Ability of an organization to detect changes (which can be
opportunities or threats or a combination of both) in its business
environment and hence providing focused and rapid responses
to its customers and stakeholders by reconfiguring its
resources, processes and strategies.

IkavoTnTa €£vOG opyaviopou va evroTriCel aAhayég (o1 otroieg | Sharifi &
MTTOPEI va atroTeAoUV €iTe EUKQIPIES, €iTe ATTEIAEG, €iTe KATTOIOV | Zhang
OuVvOUOCO PO Twv BU0) HECO OTO ETTIXEIPNMUATIKO TTEPIBAAAOV Kal
ETTOMEVWG va Oivel Tn duvartdtnTa €UOTOXNG KAl ypryopng
avTaTTOKPIONG OTOUG TTEAATEG TNG Kal Ta AoITTé evOla@epOEVa
MEPN, avadiapopPWVoVTaG TOUG TTOPOUG, TIG DIODIKATIES KAl TIG
OTPOTNYIKEG TOUG.

2005

Z1nv avdaAuar] Tng n Kristina Rimiené emxeipei Tov 81ké TNG opIoHo:

Agility is an ability of a company in a changing market environment profitably exploit
market opportunities, quickly and flexibly respond to the customers’ needs, and
qualitatively, suffering minimum cost, satisfy them by using innovative solutions and
partnership cooperation.

To otroio atmodideTal eEAeUBepa wg €ENG:

EueAiia eivar n ikavornta uiag emixeipnonc o€ éva ueraBarAduevo mepiBaAlov ayopdc
va EKUETAAAEUETAI ETTIKEPOWCS TIC EUKQAIPIEC TNC AYyOopdc¢, ypnyopa Kai eUEAIKTAG va
avTATTOKPIVETAI OTIC AVAYKEC TWV TTEAATWYV Kal TTOIOTIKA, LIE TO WIKPOTELO KOOTOC, VA TOUC

IKQVOTTOIET XpNOIUOTTOIWVTAC KAIVOTOUES AUCEIS KAl OUVETAIPICTIKI] OUVEQYATia.

Agility, Flexibility ka1 Responsiveness

O1 did@opeg dNUOCIEUCEIG TTOU QVAPEPOVTAI OTIG EVVOIEG TOU TITAOU TnG TTapoucag
TTAPAYPAPOU TTPOEPXOVTAI KUPIWG atrd TOV XwpPo Tou operations management (OM),
OTTOU KAl XPNOIYOTToIOUVTAl TTOAAEG QOPEG eVAAANGKTIKA N Wia pe TNV GAAn, e€ite

OUYXEOVTAG TEG €iTe UTTOVOWVTAG £vav BaBuo emkdAuywng (Santos Bernardes & Hanna,
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2005). Z1a eAAnvikd Bg, cival yeyovog OTi n «eueigia» utropei va atrodwaoel dOKIPa 1600
TN AéEN agility, 6co kai TN flexibility, duokoAeloviag aKOPN TOV E€VVOIOAOYIKO TOUG

TTPOCdIoPICUO (OPICUOG).

ExkkivwvTag atréd To flexibility, va tmolue o1 évag atmd Toug TTOAAOUG OpIoHoUG Tou gival
ekeivog 1Tou BéAel wg flexible va xapaktnpifeTal n IKAvOTNTA £vOG opyaviopou va
METOKIVEITAI ATTO MIG dpACTNPIOTNTA OE PIA AAAN YpAyopa Kal wg pia d1adIKaoia pouTivag
(Vokurka & Fliedner, 1998). H «guAuyioia» dnAadn aTnv Tpocappoyr] TNG TTaPAYWYIKNAG
dladikaciag (manufacturing flexibility), oTnv agopoiwon vEwv BEEIOTATWYV KAl IKAVOTHTWV
(workforce flexibility) 4 oTnv amo@uyry omatdAng TOpwWV OE AVOTTOTEAEOUATIKEG

oTpaTNYIKEG (Salesperson flexibility).

O1rwg utrovoei kai n Trponyoupevn Tapdypagog, To flexibility avagépetal o€ pia cOPQUTN
IKAQVOTNTA TNG TTAPAYWYNSG va UETARBAGAAETAI (0€ OPOUG TTOCOTATWY, TTPOIOVIWY K.0.K.)
EVTOG CUYKEKPIMEVWYV TTPODIAYPAPWY KAl TTAPAUETPWY TTOU eX ante €X0ouV TTPOO0DBIOPICTEI.
To T600 €UKaUTTTN €ival N TTapaywyn €¢apTdral AoImmov atrd 10 (TTPOKABOPICHEVO KAl
TTEPIOPIOHEVO) EUPOG TWV BIAPOPWY CUVOUACUWY TTAPAUETPOTTOINONG KAl TNV IKAVOTATA
eTiTeuEng (achievability) Tng aAAayng TNG TTOPAPETPOTTOINONG HE TO EAGXIOTO KOOTOG O€
Xpovo kai xprua (Santos Bernardes & Hanna, 2005).

< 7 Mass Production era
\ / 1980s
\ / 1990s

215t Century

+ Rate of Change Focus Agility
+ Change Focus Flexiglity &
+ Variety Focus Economies of scope

+ Quality Focus &
Time & Cost Focus —# Economies of Scale

Eikéva 3-1: H e¢ENIEN Twv TTpoTepaloTATWY avraywviopou (Wadhwa Rao, 2003)

To d¢ agility gpaiveTal va a@opd o€ JIa TTIO OTPATNYIKH Kal TTOAUdIGOTATN £VVOIQ O€ OXEOT)
pe To flexibility, To otroio gaivetal va atroTeAei rpoatraitoupevo (Wadhwa Rao, 2003) yia

va yivel kaveig euéNiktog (agile). Kai autd yiari 1o agility atroteAei ikavotnTa £€ykaipng
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avadIapopPwong Tou ouvOAou TOU opyaviopou w¢ ATTAVINGON O MIa OTTPOPRAETTTN

aAAayn]. Apa, n euehiia TTPoUTTOBETEI TV EUAUYICIa KABE TUAPATOG TOU OpYaVIOUOU.

A6 v AAAn, n avramokpioudtnTa (responsiveness), ©®nAadn n IKavOTATA
avtatrékplong dev avagEpeTal o€ Pia IKavoTnTa (flexibility) va eTravatrapapeTpotToin8ouv
TITUXEG TOU OpYaVIOHOU £VTOG TTPOBIAYEYPANUEVWV KAl TTPOBAEWIMWY OpPiWwV (TTOU PTTOPEI
VO XPEIAOTE, YTTOPED Kal OX1), oUTE 0T EEIOTNTA TOU CUVOAIKOU OpyavioUoU oXEDOV va
METOANOXOEI UTTO TNV «TTiECN» MIAG ATTPOBAETTTNG AAAQYAG TTOU OTTOTEAEI HIa EUKAIpia
TTPOG eKPETANAEUON (TTOU PTTOPET va XpelaoTei, ytropei kal 6x1). H avratmmokpioudtnra,
avTifeTa, apopd TO ATTOTEAECHA TNG eKMETAAAEUONG TNG €uAuyiciag A eueAiCiag Tou

OpYQVIOUOU 0TO va aAAdgel uTTd TV TTapouacia evég epeBicuaTog TNG ayopdc.

Mo cuptukvwuéva Ba ptropolce va Trel kaveig oT flexibility €ivar pia Asitoupyikn
IKavoTnTa, agility yia @idocogia opydvwaong, evw responsiveness gival n idia n ahiayn,
T0 i010 TO ATTOTEAEC O XPAONG TWV TTPONYOUHEVWYV EVEKA HIOG ETARBOAARG TWV CUVBNKWV

oTnv ayopd.

EueAigia AvBpwTrivou Auvapikou (Workforce Agility)

>¢ Trponyouuevn evotnta (Ti gival To agility) TTapoucIGOTNKE N TTPOCEYYION TNG EUENIEiag
o¢ €TriTedo opyaviopoUu péoa ammo TIG €VVOIEG TTOU TTPETTEl VO EVOWUATWVEl £VaAg
opyavioudg yia va attokaAgital agile. Ztnv TTapoloa Kai TTPOToU dOUUE TNV eUEAIGia pEoa
ammd Ta TTATTOUTOIN €VOG OpYavIoUoU TTWARCEWV 1 evog TTwANTA (BA. ac@aAAIOTIKOU
OlapgecoAafnt), B6a Artav TTapdAsipn va Pnv  avagepbouue otnv  eueAifia Twv
avopwTIVWV TTOPWV HIag €TTIXEIPNONG KOBWG n OXETIKN PIBAIoypagia evioxUel TIG

TTpoavaPePOeioeS TITUXEG TNG UEAIGiag.

O1 avBpwTrol atmoTeAOUV ONUAVTIKO TTaPAyovTa OKOPN Kal 0€ dpacTnpIOTNTEG TTOU
Kuplapyxouvtal otré Tnv Texvoloyia (Sherehiy & Karwowski, 2014). X10 uTIEp-
AVTAYWVIOTIKO TTEPIBAAAOV TWV OUVEXWV Kal TTOAAEG POPEG ATTPORAETITWY aAAQYWV
(Shamsie, Brown, & Eisenhardt, 2000) o1 gpyalduevol Katéxouv Kpioiun 6éon otnv

TTpooTTdBeia eTTiTEUENG eueNigiag (Gunasekaran, 1999).

O1 avagpopég TNG BIBAIOYpa@iag OXETIKA hE TNV eUEAIia TOU avBpwTTIVOu SUVANIKOU £X0UV

TTpaypaToTTroinBei pe duo TpoTToug (Alavi & Wahab, 2013): cite éuueca, yéoa amo Tnv
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eCétaon NG euelifiag Tou opyaviopou (organizational agility) pe Tnv eueAigia Tou
TIPOCWTTIKOU VO QTTOTEAEI pIa TITUX) TOU opyaviopou, €ite dueoa (Breu, Hemingway,
Strathern, & Bridger, 2002).

O1 1810TNTEG TTOU KABIOTOUV TO TIPOCWTTIKO EUEAIKTO PTTOPOUV VA CUVOWIOTOUV WG £EAG
(Qin & Nembhard, 2015):

o AToKpITIKOTNTO (responsiveness)
o TayuTnTa (quickness)

e |kavétnTa (competence)

e [lpocappooTikOTNTa (adaptability)

e JUVEPYATIKOTNTA (Cooperativeness)

AUTEC o1 I010TNTEG ATTOKTOUVTAl ATTO TO TIPOOWTIIKO péoa atrd Tnv  evioxuon
XOPAKTNPICTIKWY TTOU OUVBETOUV Kal uTtooTnpiouv Tnv K&Be pia atmd autés. O lMivakag
3-2: 2uvBeon IdiotnTwyv kai Merprioswv tou EuéAiktou TNpoowiTikoU TTAPOUGCIACEl TIG
1I016TNTEG EVOG EUEAIKTOU avBpwWTTIVOU SUVAUIKOU Kal TIG JETPROEIG TTOU £XOUV TTPOTAOEI

yla va ekTINNBEI 0 BaBPOS uehigiag Tou:

Mivakag 3-2: XuvBeon IdioTATWYV Kal MeTprioewv Tou EuéAikTou MpoowTrikou
e  ATTOKPITIKOTNTA (responsiveness)
o OgTikr) aTdon Kal avTIOPATEIG O€ YN AVAPEVOPEVEG OANAYEG
= BaBuog auto-Trapakivnong
= BaBudg autovopiag oTnv avtatmokpion oTig aAAayEg
o Avwrepeg IKAVOTNTEG OTNV AVTIANWN HEAAOVTIKWV aAAQywWV
= Emimreda autotremoiBnong yia TpoRAewn aAAaywv
= JuxvoTnTa avabewpnong/evnuépwaong NG TTANPo@odpnong
o EToiyotnta yia aAAayn
= AloBeoIudTNTA TTOIOTIKWYV AUGEWYV (avBpWTTIVO SUVANIKOG) yia ¢nTAUATA aAAaywWV
= JuxvoTtnta uabnong
e Taxutnta (quickness)
o  2ZUVTOPOTEPOG XPOVOG pETGRaonG/eTTavapopdag
= Xpovog yia pddnon/ektraideucn Tavw o€ VEEG BEEIOTNTEG
= Xpbvog avaouvtagng/avaktnong
O ZUVTOPOTEPOG XPOVOG OAOKARPWONG
=  Taxutnta mapddoong TTPOIOGVTOG ) UTTNPETIag
=  Tayxotnta emiAuong TTpoBANuATWY
e IkavétnTa (competence)
o YWnAr atrodoTikoTnTa (KOGTOG/OPEADG)

=  EpyaTtikd k60TOG
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=  Bdb6og kai eTTiTeEd0 ATTOBEPATOG DEEIOTATWY KAI YVWOEWY
= BaBuog Taipiaopatog epyalduevou-epyaaiag
=  Xpnoiyotroinon epyaTtikou duvauIKou
o [lpooapuooTikdTNTa (adaptability)
o MeydAn TroikiAia
= Babudg moAAaTTAWY SEEIOTATWY Kal pOAWV
o MeyaAutepn euAuyiaia (flexibility) oe cuvBnikeg epyaaiag (xpovog/TéT1Toq)
O ZUMTTIEPIPOPEG TTIPOCAPHOYAG (AVEKTIKOTNTA)
e  2UVEPYATIKOTNTO (Cooperativeness)
o OgTikr) aTdion TTPOG TN ouvepyaaoia (aveKTIKOTNTA GTN SIOQOPETIKA OKEWN)
O ZUVEPYATIKF) OUUTTEPIPOPE (AveEDN TNV ETTIKOIVWVIA, OUVEPYATIa)

o ATTOTEAEOUATIKOTNTA KAl ATTOSOTIKOTNTA OTN CUVEPYATia

Mnyn: Qin & Nembhard, 2015

ZUNTTEPOCHATIKG, Ba uTTopoUcape va TTouue OTI N eueAiCia ivel 1IdIaiTEPN €Ugacn oTn
dlaxeipion ™G yvwong, AAd kal oTnv dveon Tou TIPOCWTIOU OTNV TTPORAEWn,
avayvwplion, uttodoxn Kal ammodoXr TG aAAayAg. Oa Tapatnprioate, TTapdAAnAa, 6T
Tépav atro TNV TPORAEWnN TNG aAAayng, onNUavTikG POAO TTaifel Kal N aTTodoTIKOTNTA TNG
avtidpaong. AnAadr, n eAaxIOTOTToOINCN TOU KOOTOUG KAl TNG ATTWAEING XPOVOU TTou

ouvettayetal pia aAhayn (f N TTPOETOINACIA yIa auThv).

Mpdétaon Agiag (value proposition)

MpotoUu avagepBouue otnv EueAigia TMwAntwyv (salespersons agility) Oewpolpe
onMavTIK TNV avagopd pag otnv Tpotaon agiag (value proposition), kKaBwg pia
QATTOTEAECPATIK TTPOTOCN a&iag TTaifel KEVTPIKO pOAO OTnV ETTITUXIO MIOG ETTIXEIPNONG N

EVOG TTWANTH.

2nNUEIWOTE OTI N agia dlo@EPEl aTTO TNV TIWA €VOG TTPOIGVTOG 1 MIaG uTtnpeoiag. H TiuRA
gival To aBpolopa Tou KOOTOUG Kal TOUG TTPOCOOKWHEVOU KEPOOUG atrd TTAEUpPds Tou
TTWANTH, EVW N agia avTITTPOoWTTEUEl EKEIVA TO OQEAN TTOU OTTOKOMICEI O ayopaoTAG aTro

TNV ATTOKTNON EVOG TTPOIOVTOG ] YIOG UTTNPEDIAG.
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ZUPQWva Pe évav TTPAKTIKG opiops, n atia eival n diagopd Twv avTIAauBavOouevwy
OUYKPITIKWY Kal OIOKPITWY WEEAEIWY aTTO TNV OTTOKTNON €vOG TIPOIOVTOC 1 HIag
uTInpPeciag, ueiov To ouvoAikd KOoTog yia Tnv atéktmnor Tou (Kelly, Johnston, &
Danheiser, 2017).

Me 1OV 6p0 «GUVOAIKO KOOTOG» Ogv €vvoeiTal Jovov (i) To XpnUaTiKe aAAG kai (i) Tnv
TIPOCTIABEIa TTOU aTTAITEITAI ATTO TOV TTEAATN YIA VO KATAVOAOEl Kal/fj va KAvel XpAoN Tou
TTPOIOVTOG 1 TNG uTtnpeaiag, kabBwg kai (i) To avaAaupfavouevo pioko, OTTWG TO

avtiAauBaveral o reAdTng (Hassan, 2012).

ATTO TNV AAAn, wg 6@eAog uTTopEi va vonBei oTIdATTOTE O TTEAATNG «EICTTPATTEI» TOCO aTTd
TO TIPOIGV | TNV UTTNPECIa, 600 Kal aTTd TN CUVOAIKA TOU €UTTEIPIQ, N OTToIa TTPOEKUYE

atré TN oX€on Tou TG00 JE TNV ETAIPIA TTOU TO/TNV TTAPEXEI, OCO KAl JE TOV TTWANTH.

H Eikova 3-2: To «kpeuuud» 1 aéiag (Kelly et al., 2017) tmapouaiadetal n 1o
agnpnuévn TTPooEyyIon TNG agiag Kabwg n dueca avTiAauBavopevn agia atrd Tnv XprRon
NG UTTNPEeoiag (perceived value) atroTeAei Eva u€pPog TG oX€0NG TUV-OIaUOPPWONGS TNG
agiag TTou avaTTuooel 0 TTEAATNG PE TNV ETTIXEIPNON Kal Tov TTWANTH (relational value), n
oTToia, YE TN OEIPA TNG, OTTOTEAEI TO UTTORABPO yIa TNV agia TTOU ATTOKOMICEl O TTEAATNG
atrd T CUVOAIKK EPTTEIPIO TOU PE TNV ETTIXEIPNON Kal ToV TTWANTHA (experiential value). Mia
eMITTAéOV OTPWON AUTOU TOU BewPNTIKOU KPEPPUBIOU gival n KoIVwVIKN agia (social value)
TTOU OTTOKOWICEl O TTEAATNG KOBWG PE TN XPrON TNG UTTNPECIOG QUTAG TTIOTEUEI OTI OUVTEAEI

o€ KATI KAAO yIa TNV KOIVWVia OTNV OTTOia CUPUETEXEI.

experiential
value

relational
value

perceived

value

economic
value

Eikova 3-2: To «kpeuuidi» ng aéiag (Kelly et al., 2017)

41



Mo atrtd mepiexduevo atnv £vvola TG aiag divel o Mivakag 3-3: ZUOTATIKA OTOIXEIN
TNG agiag TTOU TTOPOUCIAEl TO CUCTATIKA OTOIXEIA TNG avTIAAPBavOpevnG aTrd Tov TTEAATN
agiag. Autr) ptTopei va atroppéel €ite atrd autd kabauTtd To TTPoidv (intrinsic value), eite
ato e€wyevig (extrinsic) TTapdyovTeg OTTWG N £yyunon, N ekaideucn, N AUN A N oxéon
MeTagU TTwANT-ayopaoTr. Omwg @aivetar otov ev Adyw Trivaka, Ta oToixeia autd
MTTOPOUV VA £XOUV «OIKOVOUIKO» TTEPIEXOUEVO, VA gival dNAAdK PETPACIKNA KAl 0APwg
TTEPIEYPAMMPEVQ, EITE YN OIKOVOMIKO KAl TTOU ATTOPPEOUV OTTO TNV UTTOKEIMEVIKN EKTIMNON
TOU XPAOTN TOU TTPOIOVTOG A TNG UTTNPECIAG. Av Kl O TTIVOKAG AVOQEPETAI OE TTPOIOV, N

TIPOCAPPOYA TOU O€ UTTNPETIa £XEI EVOIAPEPOV, AAAG DEV gival AVTIKEIUEVO TNG TTApoUCAg

epyaociag.
Mivakag 3-3: ZuoTatikd oToIxeia TNG agiag
OIKOVOUIKO Mn Oikovouiko
Mepiexépevo Mepiexoépevo
o Amddoon e Madpka
o AglomoTia o ZTUA
Eowrepikn e Texvoloyia e JuoKeudoia
agia (intrinsic) o Tipn o Epgdvion
e 2UVTHPNON
o Aldpkela
e Ekmaideuon xprion o Onun
e EkTTaideuon ouvtipnong o AgjomoTia
E€wyevng agia e Eyyunon e AvTatmokpioIuéTnTa
(extrinsic) e AlaBeaiydmnTa e Ixéon TTWANTAH-
E€aptnuaTtwv TTEAATN

o KooTn Yetd TNV TTWANON

E¢utnpétnon
MnynA: Tzokas & Saren, 1999

‘Exovtag Katd vou Tnv évvoia Tng agiag, n KABe etmixeipnon, o KAOs TTWANTAG oeiAel va
TTPoadlopiCel TN BIKA TOU TTPOTACH TTPOG TOV TTEAATN TTOU VA TOU OTTAVTA TO EPWTNHA YIO
TT010UG AOYOUG VO OTTOKTHOEI TNV UTINPECIa TTou Tou TTpoTeivel. Ti 6peAog Ba éxer; MNari

auTo(V) Kal OXI KATTOI0(V) GAAO;

Autn n TpdéTtaon agiag (value proposition) opideTal wg n pNTr A UTTOPPENTN UTTOOXECN TTOU
Oivel pia emmixeipnon o€ KABe TTEAGTN TNG OTI B TOU TTPOCQEPEI PIO CUYKEKPIPEVN BETHN
atré o@éAN TTou Ba Tou atrodwaoouy agia (Buttle, 2015). H mpdTaon agiag utropei va givai
Hia @pdon yia OAoug TOugG TTEAGTEG, yIa PId OPAdO-OTOXO 1 aKOPN Kal yia évav
MEMOVWPEVO TTEAGTN.

Eivalr To amé@Beyua tng OUVOAIKNG TTPOTACNG KAl TwV AOYyWwV TTOU OTTavToUV OTO YIOTI

QauTh TNV UTTNPETIA, YIOTI QUTA TNV £TAIPIA, YIOTI QUTOV TOV TTWANTH.
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EveAigia MwAnTwyv (salespersons agility)

‘Exel emonuaviei Adn amd TIC TTPWTEG TTapaAypAPoUG Tng TTapoucas €pyaciag To
Tapaxwdeg TTePIBAAOV Kal o1 ouvexeic, Taxeic aAhayég Tou (BA. Agile Selling in
Insurance). 210 edio Twv acPAAICTIKWY diapecoAanTwy 6Aa 6ca avagépbnkav o€
auTh Tnv evoTnTa Bpiokouv £va avTITTPooWTTEUTIKS TTapadeiyua. Mévo Tn paydaia €icodo
NG TEXvOAoyiag oTo emdyyeApa va AdBel kaveic ummoywn (e€eidikeupévol Kivouvol,
NAEKTPOVIKEG EQAPUOYEG TWV ACPANICTIKWY ETAIPILOV, NAEKTPOVIKO EUTTOPIO K.A.), OPKEI
yia va KataAdpel o TTwg Ta dedopéva peTaBallovTal Katd TpdTTo TTou O Kivduvog va
KATAOTEI ATTAPXAIWHPEVO TO TTAPAYWYIKO BikTUO (OTTWG AéyeTal TO SIKTUO CUVEPYATWV
oTnv aoQ@aAIoTIKN ayopd) piag ac@alioTIKAG eTaipiag (salesforce obsolescence) eivai

apkeTa peyaAog (Jones, Chonko, & Roberts, 2004).

‘Evag TTwANTAS (] TO TTapaywyikd dikTuo) KabBioTaTtal atrapXaiwpévog aTtov Babud Trou
oe oOuykpion HE Ta AGANa  péEAN Tou  emrayyéApaTtog  (GAAoOUG  ao@AAIOTIKOUG
OlapecoAABNTES), O GUYKEKPIMEVOS TTWANTAG dev €ival eEOIKEIWMPEVOS UE TN yVWOn, TIG
MEBODBOUG Kal TIG TEXVOAOYieS (dev UTTOPEI Va Ta epapudoel aTny TTPAEN) TTou BewpouvTal
ONMAVTIKEG OTTO TO YEVIKO OUVOAO Twv €TTayyeAPaTILWV Tou Xwpou (Shearer & Steger,
1975).

Otav «kémola 1rTuxr] Tou TrEPIBAAAOVTOG OAAGCEl, autd TTou TIPETTEl va aAANGEel o
ao@aMNOTIKOG SlapecoAaBnTh¢ eival n TTpdTacn agiag (value proposition) woTe KGBe popd
va Taipiddel Pe TIG PeTaBaAAOueveg avdaykeg Tou KABe TTEAATN. AuTh n diadikacia
yPNyopng avtattokpiong Tou TTWANTH wW¢ TTPOG TNV TTPocapuoyn (i akoun kai diatipnon)
NG TPOTaonG aciag armaitei atmd ekeivov KATI TTAPATTAVW ATIO TTPOCAPHUOCTIKOTATA

(adaptiveness) kai euAuyioia (flexibility). Atraitei eueAigia (agility).

210 TapakdaTw oxnua (Eikéva 3-3: EueAigia MwAAoswv (Chonko & Jones, 2011))
TTAPOUCIAZETAI TO MOVTEAO HE TO OTTOIO OXNUATOTIOIEITAI TO KUKAWMA TTOU TTEPIYPAPE! TIG

eUéAIkTeG TTwARoEIS (Chonko & Jones, 2011).
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Agility Drivers
Ayopd
AvTaywviopog

Agility Enablers

Amm‘;\oe l[C; Mehatwy Need For Agility . z - G

Texvohoyla - : »| MVwpiCel TL KAl WG va aMAGEer

Kowwvikoi Napayovteg T C]T_'[:\‘ETT;TQUI o (knowledge management)

MpopnBeuTég- Mmopel va aAhdEet (change proficiency)

Zuvepyaoieg

EowTepLkn Agile Selling

MoAurhokdTnTa (agile-driven

value proposition)

Agility Providers

Opyaviopog
Teyvohoyia
MNpoidy
AvBpwnol
Mhnpogopieg

Eikéva 3-3: EueAigia MwARocwy (Chonko & Jones, 2011)

H avdykn yia sueAifia (need for agility) TrpokUTrTel 6TAV PETABANBOUV 01 AvAyKES Kai/n Ol
emMOupieg Tou TTEAATN (TI OKEQPTETAI O TTEAAGTNG) €€aiTiag TNG METAPOANG KATTOIWV
TepIBaAlovTIKwy TTapayoviwy (agility drivers). Autd¢ o e€TavatmtpoodIOpPICUOS TwV
aAvayKwV/emBuHIwY Tou TTEAATN KaBIOTA avaykaia yia Tov TTwANTH TNV avabewpnon g

TTPOTAONG A&iag TTOU TTPOCQEPEI WOTE VA dIOTNPACEI TO AVTAYWVIOTIKO TOU TTAEOVEKTNHA.

Baoikn mrpodiaypagn NG euehiiag oTig NMwAARoeIg sival 4TI 0 TTwANTAG avTIAAUBAvVETAIl Kal
peTaxeipiCetal TNV aAhayn o€ évav i TTeplocoTepoug agility drivers wg eukaipia. Kai autéd
TO TTETUXQIVEI £XOVTAG KATA VOU TA €idN TwV AAAQYWV TTOU PTTOPEI VO AVTIMETWTTIOEI, OTTWG
£€XOUV KATNYOPIOTTOINOEl WG TTPOG TOV POPEA TOUG Kal ToV BABUO TTPORAEWINSTNTAG TOUG
(Chonko & Jones, 2005; Sharifi, Colquhoun, Barclay, & Dann, 2001):

o Avauevoueves alayég: O alayég auTéG, TTPOEPXOUEVEG OTTO €EWTEPIKO (TOU
TTWANTA) TTaPAyovTa, PTTOPOUV OF€ YEVIKEG YPOUUEG va TTPoBAe@OoUV Kal O
TTWANTAG TTPETTEI VA £XEI KATAPTIOEI OXEDIO AVTIOPATNG YIA TNV AVTIMETWTTION TOUG.
2uviBwg, dev TTPOKOAOUV TTOAAG TTPOBAAUAT OTOUG TTWANTEG, EKTOG KI Qv Eival
peyaAou BeAnvekoug.

o Anuioupynuévec aAhayég: O1 aAAayEG auThG TNG KATNyopiag TTPOKaAoUvVTal atro
Tov id10 Tov TTWANTA Kai gival péoa oTIg duvaTdTNTEG TOOO TIG DIKEG TOU, OO0 Kal
TOU OpPYQVIOUOU TTOU EKTTPOCWTTE.

o  AmpdBAetrrec alayég: O ammpOBAETTTEG OAAAYEG CUMPBaivouv «EVTOG AOYIKOU
TTAQICIOU Kal TTPOCOOKIWVY», £T01 OTTWG avTIAauBAvETal 0 TTWANTAG TNV aAAayh, O
OTTOI0G OQEiAEl va avTIOPAOCEI ATTOTEAECUATIKA KAl YPIyoPa YIdA TIG AVTIMETWTTIOEL.

e Aveu mponyoupuévou aNNayEG: Ze avtiBeon Pe TIG aTTPOBAETITEG aAAaYEG, o1 dveu
TTponyoupévou oAAayEG BpiokovTal €KTOG TWV KAVOVIKWY TTPOCOOKIWY TOU

TTWANTHA KAl aTTaIToUV atrd €Keivov KalvoTopia Kal eueAigia (agility).
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Av Kal ol TTepIcOOTEPEG €UKAIPiEG Kal ATTEINEG TTpoépXovTal aTTd TIG dUO TeAEuTaiEg
KATnyopieg aAAaywyv, ol TTIECEIS aTTd TOV AVTAyWVIOUO Kal TOUuG TTEAATEG attaitolv o
TTWANTAG va avTidpd ypriyopa Kal attoTEAEOHATIKA akOun Kal OTIG ETTOPEVEG BUO WOTE Va

ETTIRILOEI KA VO EUDOKIPNOCEI € AUTO TO TAPAXWOES TTEPIBAAAOV.

Emotpépovtag otnv Eikova 3-3: EueAiia MwAnoewv (Chonko & Jones, 2011) kai utrod
Tov TiTAO agility drivers, BAéTToupe OAOUG TOUG TTAPAYOVTEG OTOUG OTTOIOUG €XOUNE
avaepBei o TTponyouueveg evoTNTEG (BA. Agile Selling in Insurance) kai gival ekeivol
TWV OTTOIWV OI AAAAYEG gival TTIBAVO va TTPOKAAECOUV aAAAYT OTO TI OKEPTETAI O TTEAATNG
KAl TO TTWG dIAPOPPUWIVOVTaAl Ol AVAYKES Kal ol €TTBUpieg Tou. O 8¢ TTWANTAG YE TN O€Ipd
TOu, TTPETTEI VA €XEI EKEIVEG TIG IKAVOTNTEG, TTPWTOV, va avTIAn@Oei TNV aAAayr (atmd Tou
TTPOEPXETAI, TTOIO TO TTEPIEXOUEVO TNG) aAAG TTwG o idlog TTpéTTel (0 dpoug TTPOTAONG
agiag) va aAdaEel (Trwg TTpéTTel va avTiOpdacel, TTPoG TTola KateuBuvan) Kail, deUTEPOV, Va
Qépel o€ TTEPAG TNV aAAayn TTou ammo@acioe. AUuTEG ol OUO IKavaTnTeg €EOTTAICOUV TOV
TTwANTA e eueAiCia (agility enablers) kai @aiveral va cuvoyilouv (Chonko & Jones, 2011)
TNV €100TTOI0 dlaPopd TNG eueAIigiag ae axéon ME AAAEC BewPNTIKEG KATAOKEUEG: N HEV
TTpwTn oxetiCetan pe Tn diaxeipion NG yvwong (knowledge management) kai n o¢

OeuTepn pe TN &eg16TNTA OTIG aAAayEG (change proficiency).

O1 TrTapatrdvw IKavoeTNTEG TOU TTWANTH €ival o€ ouveXr BIAAOYO HE TOV OPYAVIOHO KOl HE
TIG duvaTOTNTEG TOu (agility providers). O1 avBpwTToi Tou (KOUATOUPQ, ouvePYaTIKOTNTO
K.Q.), N TTapexouevn TeXvoAoyia, n diaxeipion Tng TAnpogopiag (information systems)
aAAG Kail 0 iB10G 0 opyavIoPOG (OTPATNYIKY, CUCTAKATA BI0IKNONG K.O.) OUVBETOUV £vav
agile opyavioud 1ou Ba emTPEWeEl oTOV TTWANTA KATTOI0UG BaBUOUG eAeuBepiag oTnv
TTPOOTIABEIG TOU VA I00PPOTIACEI TIG dUVATOTNTEG TNG ETAIPIOG TNG OTTOIAG TIG UTTNPECIES
TTOUAG pE TIG VEEG AVAYKEG, ETTIOUUIES 1} TTPOTINNOEIG TOU TTEAATN. Z€ ETTOUEVN EVOTNTA Ba

eTTavéABoUE OXETIKA e Toug TTapdyoug sueAigiag (Opyaviouog kai o MNMwAnTAG).

Aiaxeipion Nnvwong (knowledge management)

H onuacia tng yvwong Kai Twg évag opyaviopog (f €vag TTwAnNTAG) Tn diaxeipieTal
(knowledge management, yaBnoiokOg opyaviouog K.a.) £XEl TEAEUTaIO TTPOCEAKUCEI TO
evolapépov TOOO TWV akadnuaikwy, 600 Kal TwV avBpwTwy TG ayopdg. O Adyog TTou

oupBaivel autd cival n TTapaTipnon Ot gival apkeTd dUCKOAO yia €vav opyaviopo va

45



TTAPOUEIVEl OUYXPOVIOMEVOG HE TOV pPuBud Twv ouvteAoUpevwy oAAaywv OTov

AVTaYWVICHO Kal To TTePIBAAAOV Tou yevikoTEPa (Dove, 1999).

‘Evag TTwANTAG dev ptropei apd va gival TpoocavatoAiopévog otnv Ayopd. Kam 1éTolo
yiveTal JOVOV €Gv 0 TTWANTAG CUAAEYEI OUVEXWG YyVWON YIO TOV QVTAYyWVIOUO, TOUG
TTEAATEG KATT. KOl TN XPNOIMOTIOIEI WOTE VO TTPOCQPEPEI CUVEXWGS OTOUG TTEAATEG TOU
TTpooTIBéuevn agia. H yvwon Ba ATav Kevo ypduua €dv dev UTTopouoE va TTPOKOAECE!
alayn cuptrepipopdg (behavior change). Kal auté yiati pévov éxovtag 1n duvaTtotnta
va aAAGEEl oupTTEPIPOPA (DPACEIG, OTPATNYIKES K.O.) MTTOPE va ETTITEUXOET O ATTWTEPOG

OTOX0G TTOU gival N BeATiwon TnG ammédoong (Slater & Narver, 1995).

QoT600, n UtTapén Kai n auAloyr dedopévwy (data) dev atroTeAei auTOPATA KA «YVWON».
Mévov n opbry ekuetdAAeuon Twv Oedopévwyv UTTopEl va TTapdyel TTAnpogopia
(information) 6tav, dnAadr, auTd aTTOOEATIWVOVTAI WG TTPOG TN CUVAQPEIG TOUG, TO TTOCO
eTTikalpa gival, TNV akpiBeia Kal To TTEPIEXOUEVS TOUG. KATTOIEG ATTO TIG TTANPOPOPIES AUTEG
MTTOpEl va €xouv Xprioigo TreplexOuevo. H eutmédwon, ag@opoiwon Kal CUVBETIKN

emegepyaaoia autwy Twv TTANPo@opiwv duvaral, AoITTdv, va 0dnynoel o€ yvwan.

MNvwon, kard Toug Davenport & Prusak (1998) cival éva peuoTo PEiyUa aTTd EUTTEIPIEG,
afiec, ouvageic Kal OUuoxXeTICOMEVEG TTANpogopiec Kabwg kal  (eCeIdIKEUPEVN)
Ol0paTIKOTNTA TTOU TTAPEXEI TO TTAQICIO yia va eKTIUNBOUV Kal va evowUaTwBoUv o1 VEEG

EPTTEIPIEG KaI TTANPOYOPIEG.

QoT1600, N avaykn dopwy, TTONITIKWY Kal UTTOOOUWY yia Tn dlaxeipion Tng yvwong ivai
KPIOIUN yia TNV €TTITEVEN €VOG EUENIKTOU OpyaviOUoU. Z& avaAoyia, ol TTwANTEG opeilouv
KI EKEivol va atroTEAOUV €vav «PaBnoiakd opyaviopoy. Mwg aAlAitg va avTiAngBoulv Ta
d1dopa gpebiopaTa Tou TTEPIBAAAOVTOG Kal TIG HETAPROAEG OAwv Twv agility driver; Mwg

aAAILG va eTTIAEEOUV €UOTOXA TNV KAIVOUPYIQ OTPATNYIK Toug (Dove, 2005);

O mwANTAG, AoImmov, TIPETTEl va €xeEl UYWNAEG OeCIdTNTEG DlaxEipIoNg yvwong, Trou
METa@PAleTal O€ IKAVOTNTA XPNONG TTOAAOTTAWY TINYWV yvwong Kol o€ avdamTuén
OXE€0EWV YVWOTIKAG AAANAETTIOpaAONG PJE TOV OPYAVIOUO TTOU EKTTPOCWTTEL. AnAadr, évag
TETOI0G TTWANTAG TTPETTEN va EEPEI TTWG VA OTTOKTHOEI YVWOT, TTWG VO HETAPEPEI KAl TTWG
va «dloypdyely PEPOG TNG yvwong Tou. To TEAEUTAiO UTTOVOED OTI TUAPATA TWV
TTANpogopiwy TTou AauBdvovTal Kal TNG yvwong TToU €xEl OTTOKOMIOEl, WTTOPEi va
KataoToUv atmapyxaiwpéva Kal dxpnoTa TTia yIa TO £pY0 TOU TTwANTH. ZUVETTWG, Oev £XEI
vonua va EEpel OVO TO «TTWGS» AAAd Kal TO TI yvwaon XPEIAZETAl va ATTOKTHOE!, TTOTE Va

TNV OTTOKTAOEI KAl YIaTi Tou Xpelddetal (Chonko & Jones, 2005).
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ATIO TNV GAAN, TO TUAPO TTWAACEWY, éva ypageio TTWANCEWY KOK yia va TTETUXElI TV
euehigia Tou eival onuavTikd va OIaBETEl PUnXavoypo@ikés epappoyés (knowledge
management databases, information technology, CRM K.a.) Tou va utrooTnpiouv 10O
épyo Twyv TwANTWYV (Ashrafi et al., 2005). Npo@avwg, 0 TTWANTAG TTPETTEI VA £XEI EKEIVEG
TIG TEXVOAOYIKEG SUVATOTNTEG VA AVTATTIOKPIBEI OTIC ATTAITACEIS TETOIWV TTANPOPOPIAKWV
OUCTNUATWY Kal QVETTTUYMEVN avTIAnWn WOTE va TTApEl 000 TTEPICOOTEPA UTTOPEI ATTO

auTd.

2¢ KABe TTEPITITWON, AOITTOV, O TTWANTAG OPEIAEI va «TapwVE» (Scan) Tnv ayopd (agility
drivers), va avamtucoel 0£0UoUG AAANAETTIOPOONG e T TIPOCWTTA TTOU OTEAEXWVOUV TIG
ETAIPIEG TTOU EKTTPOCWTTEI KAl va UTTOPEi va dnuioupyei, va petadidel Kai va... diaypdeel

yvwon, 0TTwg ypAPTnKE TTPONYOUUEVA.

AggioTnTa oTIg AAAayég (change proficiency)

Omtwg éxel emonuavOei fava Tponyouuévwg, Oev €xel onuacia povo To va
avTiAauBaveral o TTWANTAG TIC UPIOTAUEVES KOl ETTIKEIMEVEG AANAYEC KAl EUKAIPIEG, AAAG
TTPETTEl va &€pel TI va aAAGEEl Kal TTWG. To TTO00 €XEl O TTWANTAG TNV IKAVOTNTA VO
dlaxelpiCeTal Kal va €QapuOlel-XpPNOIYOTIOIEI TN YVWON ATTOTEAECHATIKA OTTOTEAEI TOV
OeUTepO TTUAWVA TN eueliiag, Tn de€I6TNTA OTIC aAAayég (Dove, Hartman, & Benson,
1996). Me GAAa Adyia, atroTeAei TNV IKAVOTATA TOU va €I0AYEI KAl VO AVTIMETWTTIOE! TNV
aAAayn.

Baoikd kpimpia yia va agloAoyeig auTtr) Tnv IKavoeTnTa €ival 0 XpOvog, TO KOOTOG, N
oBevapdTnTa Kai 1o Upog (Dove, 1995). Eivalr oagég 6T 0 xpdvog (time) ival kpioiuog
TTapdyovTag o€ Pia PETORATIKN KaTAoTaon, Pia Katdotaon aAAaynig. Kai autd yiati n
TTpayharoTroinon piag aAAayng o€ peydAo Xpovo iowg va pnv €Xel vonua o Yéoa o€
éva duvapiko TrepIBaAAov. Apa, o TTWANTHAG yia va XapakTnpIioTei agile xpeldleTal OXETIKA
MIKPO XpOVO WOTE va EVTOTTIOEl, va agloAoyroel, va avridpdoel Kal va TTPowonoel TIg
aAMAayég (Jones et al., 2012).

ATIO TNV GAAn, dev Ba €ixe vonua va TTPayPaTOTToIEITAlI HIa ypriyopn oAAayA uE KABE
KOOTOG (cost). To K6OTOG, AoITTOV, TIPETTEI va €ival TOCO PIKPO TTOU VA JTTOPEI VA TO QVTEEE!

n €TMXEipnon Kai, Tpoeavwg, o idlog o TTwANTAG. Me GAAa Adyia, To KOOTOG 0€ OPOUG
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WUXIKWY atmoBeudtwy, Xpovou Kal Teavwy ETTITITWOEWY OTIC ETTAYYEAMATIKEG TOU
OX£E0EIG TTPETTEI VA OUVEKTIUNGEL. 1600 gUkoAo (ease) eival, dnAadr, yia Tov TTwANTA va
TIEioel yia TIGC OTTAITOUMEVEG OAAQYEG (TTEAATEG, TNV €TAIPiIO TTOU EKTTPOCWTTEI, TOUG
ouvepyaTteg Tou Kok). ‘Evag TTwANTAg diatnpei éva pwodikd oxéocwv Pe wneideg tmou
aviikouv o¢ OAo TOo @Aoua oxéocwv. ATO OUVOANOKTIKEG OXEOEIC €wg TTAAPWG
OUVEPYATIKEG. 2ZTIG PEV TTPWTEG N €U@ach diveTal oTov TTAPAyovTa XPOVO, VW OTIG
OeUTEPEG, TTWANTAG KAl TTEAATNG dNPIOUPYOUV DECHO CUVEPYOTIOG OE OIKOVOUIKO, TEXVIKO,
aKOMN KOl KOIVWVIKG ETTITTEDO. Z€ KABE TTEPITITWATN, £vag EUEAIKTOG TTWANTAG ETTIAEYEI va
OIEUPUVEI TO €V AOYW PwOoaiko, TTapd va PETaxEIpideTal OAOUG TOUG TTEAATEG TOU PE TOV
id1o0 TpoTTO (Chonko & Jones, 2011).

O11wg AéXONKe Kal TTPONYOUMEVWG, O TIWANTAG TTpéTTel va dlatnpei 600 duvartdv
MEYOAUTEPO €UPOG (scope) oxéoewv Kal, TTaPAAANAa, 600 peyaAlTepn @apéTpa
OTPOTNYIKWYV WOTE va TIG peTaxelpiCetal avaloya. Ooo peyahutepo €Upog (range)
ETMAOYWV TTPOTACEWV agiag PTTOPEl va TTapaTAgel 0 TTWANTAG £vavTl ATTPOCOOKNTWYV
aAaywy, TO600 TTIo €UEAIKTOG UTTOpPEl va BewpnBei (Dove et al., 1996). Autd BERaia
TPOUTTIOBETEl DIEUPUKEVN YVWOIAKA BACN WOTE va ETTIKEVIPWOEI oTnv Katavonaon Twv

TACEWV TNG ayoPds aAAG Kal TWV TTEAATWV.

O1 Rick Dove, Sue Hartman kai Steve Benson (1996) pag mmapéXouv €va UTTODEIYHO
wpIéTNTOG WG TTPOG TIG de€I0TNTEG aAAayrig (change proficiency maturity model) To
OTT0i0 BOCIOTNKE OTO UTTOBEIYHA 5 eTTITTEDWYV WEINOTNTAG (Capability Maturity Model) Tou
Software Engineering Institute Tou Carnegie Mellon University Tng MNevouABdvia Twv
HIMA (Paulk, Curtis, Chrissis, & Weber, 1993).

Mivakag 3-4: Change Proficiency Framework for Salespeople

Change Proficiency Competencies

Knowledge Reactive Proactive

Accidental Examples Incompetent Incompetent
Repeatable Concepts Correction Creation

Defined Metrics Variation Improvement
Managed Rules Expansion Migration

Mastered Principles Reconfiguration Modification

Mnyn: Npocapuoopévo atd Toug Chonko kai Jones (2005)
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KaBéva atmé autd ekppadel To eTTiTTedO (Stage) wpiudTNTAg TOU TTWANTH OTOV TPOTTO TTOU
dlaxelpietal TNV aAayn. Ze Kabe etmiredo TTapatiBeral To eTTiredo yvwong (knowledge)
TTOU TO XapaKTNPIifel KaBWG £TTioNg Kal o1 IKAvOTNTES TTOU To auvodelouv (Dove, 2005).
O1 IKavoTNTEG aUTEG €XOUV OUO BIACTACEIG: TIG IKAVOTNTEG avTidpaong (reactive) kai TIg

TTPOOPACTIKEG IKAVOTNTES (TTPOANYNG -proactive-).

e Accidental: 210 TTPWTO ETTITTEDO OUCIOOTIKG OV UTTAPXEI KAUIA DEEIOTNTA OTIG
aAAayég, TTapd 10 yeyovog 0TI AapBdvouv xwpa. INa Tov TTwANTH KABE TTEPITITWON
QVTINETWTTICETAI EEXWPIOTA XWPIG va yiveTal Xprion TTponyoupevng yvwong. Ta
atmroteAéopaTa TG KABe oTpaTnyIKAG ival atTpOBAETITA Kal oI avTIOPACEIG TwV
TTeEAATWV TTOAAEG Qopég avemBuunteg. H taxutnta &ev Bewpeital Kpioiung
onuaagiag, evw ol TTPoBecieg Kal Ta KOGTN dev PTTopoUlv va TTpoAse@Bouy. Ol
TTWANTEG O autd TO £TTiTTEdDO OOUAEUOUV UTTEPWPIEG, KAVOUV TTOAAEG
TTPOCTTA0EIEC AUONG KABE TTPORANMATOG, AEIToupyoUv TTUPOCRECTIKA HE OTIOI0
«epyaAeion» €xouv exkeivn TNV wpa OlaBéoiyo. MNa TTapddelyua, éva ypageio
TTwAAcewv oTpaTtoAoyei (evidooel oTo SUVAUIKO TOU) OTTOIOVOATIOTE WTTElI OTO
ypageio.

e Repeatable: ¥¢ autd 10 £TTiTTed0 0 TTWANTAG BacifeTal og avetrionun yvwon. H
AOYIKR} TOU «TTHPA TO HABNUA Pouy aTTd TTAAIEG EUTTEIPIEG QAIVETAI VO KUPIOPXEI,
AKOPN KI autd TO PABnua dev cival emapkég. O TTWANTEG TTOU BewpouvTal
ETMTUXNMUEVOI OTIG OAAQYEG OUVNBWG KaBIEPWVOVTAI WG EIDIKOI» KAl OEOOUEVWV
TWV ETTITUXIWV TTOU KATAPEPAV EVTOG CUVABWG HIKPWY XPOVIKWY SIACTNHATWY Kal
o1 uttéAoITTol apXi¢ouv va Tov cupBouAelovTal. 210 aTddIo auTd TrepIAapBavovTal
OpaoTNPIOTNTEG OTTWG N AVATITUEN WIAG VEQG OPAdAg TTWANCEWYV (creation) rj TNV
avadidpBpwaon uPIoTAPEVWY OPadwy (correction).

o Defined: Zto TpiTo €miTredo, ¢ avriBeon pe TO APECWG TTPONYOUUEVO TTOU
oTnPIfOTaV KUPIWG aTO TAAEVTO, apXiouv Kal opioBeTouvTal dladikaoieg aAAayRG
pe emionuo TpoTro. O1 ypaTTéG BIadIKOOIEG EMTPETTOUV TV TTPAYMATOTTOINON
METPrOEWV (Metrics). 10 0TAdI0 auTd TrEPIAaBAvovTal dpacTnPIOTNTEG OTTWG N
BeATiwon (ektTaideuon) Twv TTWANTWYV (improvement) r KAAUWN P1Iag aTpOOUEVNG
atrouaiag evog eEeIdIKEUPEVOU TTWANTH attd pia opdda TTwAnong (variation). Mg
TN BoABeIa Twv PETPIOEWY, 01 dladikaaieg aAAayg yivovTal TTIO AKAPTITEG KOABWG
otnpifovtal oTn JEAETN Kal avAdAuon TNG UPIOTAPEVNG EUTTEIPIAG.

Méxpl auTo TO €TTITTESO WPINOTNTAG, O TTWANTAG EXEI TNV IKAVOTNTA VA TTPOCQPEPEI AUCEIG
(proactively) 4 va trpooappodetal oTig aAAayég (reactively) pyéoa oTto TTAQioio Twv

UQIOTAPEVWY XOPAKTNPIOTIKWY TOCO TWV TIPOIOVIWY OCO0 KAl TwV TTEAATWYV, &V

BewpolvTal aTTapaiTNTa XAPOKTNPIOTIKA YIa TN OTOIXEIWON £TTITUXIa VOGS TTWANTH. ATTO
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eKel Kal TEPA, O TTWANTAG OTTOKTA OIKEIOTNTA ME TIC OAAQYEC Kal €KKIVOUV va TIG

AVTIHETWTTICOUV WG EUKAIPIEG ] WG KN YEYOVOTO®.

e Managed: 210 emimmedo autd o1 diadikacie¢ allaynig cival &ekaBapeg Kal
eKAeTTTUOPEVEG. O TTWANTAG Eekivd va dIaBETel pia eEeNloodEVn yvwaolakr) Bdon
aTro TIG apxEG dlaxeipiong aAAayAG, evw dIEUPUVETAI N cUPETOXA OTN diadikaaia
TNG aAAaynG. MapdAAnAa, XaAapwvouv ol JEXPI TWPA GKAUTITEG dIadIKATIES Kal
N IKavoTnTa TPORAEWNS Twv aTToTEAEOUATWY YiveTal Kavovag. 210 oTadlo auTd
TepIAapBavovtal dpacTneIdTNTEG OTTWGS N £yKalpn Katavonon TnG avaykng MIag
MeEYAANG oTpatnyikAg aAAaynig Kal TTIKOIVWVIa TNG (migration) A n €Titeuén Tou
Va yivouv KoIvwvoi TN aAAaynig Ta véa PEAN TNG opadag TTwANCEwY (expansion).

o Mastered: To avwTepo €TTiTTEdO WPIMOTNTAG WG TTPOG TN degIdTNTA dlaxEipIong
aAAaywv xapakTnpeileTal atmd eupeia eKTiNON TNG €UEAIEiag aTTd TOV TTWANGCIOKS
opyavioud wg apxn. O TwANTAG avTiAapBdavetal 0TI OVES TOUug o1 dladIKacieg Oev
€ival ETTAPKEIC Kal N ouveldnTr dnuioupyia VoG VEOU ETTIXEIPNMUOTIKOU LOVTEAOU
AapBaver xwpa. H kdBe alayry Tou cupBaivel otoug agility drivers xdvel Tov
XOPAKTAPA TOU «YyeyovoTOG» KOBWG N HovAda TTWAACEWV KIVEITAI cav uia
povada, otrwg éva oprfvog mrrnvwy (Dove, 1999), ot pia diapkr kivnon. Ol
TTWANTEG €xOuv TN dUVATOTNTA VA TTPOCBAPAIPOUV TTPOKTIKEG KAl OTPOATNYIKEG
TTWANCEWY PE XapaKTNPIOTIKA Aveon. H IkavoTnTa Tou TTWANTH va TTPORAETTEI Kl
TTPOANTITIKA VA AVTATTOKPIVETAI OTIG AVAYKEG TNG Ayopds Kal/fy TWV TTEAATWYV HE
KaivoToua TTpoidvTa Kal AUCEIS €ival XAPOKTNPIOTIKO Tou €emMTTéEdOOU auTOU
(modification). ATT6 TV GAAN, 0 TTWANTAG £XEI TNV IKAVOTNTA VA AVAKATAVEUEI TOUG
TTOPOUG TNG ETAIPIOG TTOU EKTTPOCWTTEI KAI TOU YPAPEiOU TTWAACEWY TOU PE TPOTTO

TTOU va TTPOCPEPEl hia véa TTpéTao agiag oToug TTeAdTEG TOou (reconfiguration).

Ta duo TeAeuTaia oTAdIO QAVTITIPOCWTTEUOUV KATI TTEPICCOTEPO ATTO £va OAKOVIOUA TwV
TTWANCIOKWY IKAVOTATWY Tou dlapecoAafntr). ATTaitodv ammd eKeivov Hia OTPATNYIKNA
TTPOCEYYION TTOU VA GTOXEUEI OTN CUVEXH TTPOCPOPE aVWTEPNG ALiag OTOUG TTEAATEG TOU
éxovtag, TapdAAnAa, Babid katavonon yia TN OTPATNYIKA TNG ETAIPIAG TTOU EKTTPOCWTTET
(Chonko & Jones, 2011).

210 TTAPATTAVW UTTOOEIYUO APKETO evOla@épov €xel n UtTapén duo dlacTdoewy TTou,
OTTWG EITTWONKE, aPOPOUV O€ IKAVOTNTEG €K TWV TTPOTEPWY dpdong (TTPOANWN) Kal O€ €K
TWV UCTEPWV AVTIOPAONG PTTPOOTA O€ PiIa aAAayR TTou PTTopPED va 1I0WOET Kal wg gukaipia
ammo évav agile TwANTA. Kal 1o evdia@Epov Eykeital oTo OTI UTTOPEI va ATTOTEAECE!

EQAATAPIO YIa EVOOOKOTINGN TOU TTWANTA (Kl TOU 0pyavioPoU 0AOKANpou). Oa evioTTioEl
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Kpiolpa onueia oTa oTroia TTPETTEl va EVOKAWEI WOTE va yivel o change proficient, aAA&

Kl va TOTToBeTNOEI avaloya PE TOUG avTaywVIOTEG TOU.

‘Eto1, 6mwg BAémete otnv Eikova 3-4: O1 dUo BIaoTACEIC IKAVOTATWY, €VOG MN
TTPOVONTIKOG TTWANTAG Kal PE EAAEIPN IKAVOTNTAG QVTIOPAONG META TO epéBIoua eival
amAwg eUBpauctog (fragile). Edv de emdideTal O XAPOKTNPIOTIKA UEYAAUTEPN
TTPOVONTIKOTNTA, TOTE PTTOPEI va aTTOKANBEI KalvoTouog (innovative). Eav cupBaivel 1o
avTifeTo, TOTE O TWANTAG BewpeiTal KAIPOoKATTOG (opportunistic). TEANOG, €dv €xel
avwTepn atmmodoon 1600 o€ reactive 0G0 KAl o€ proactive IKavoTnTeG, TOTE O TTWANTHAG

MTTOPEN Va XapakTnpigetal eUEAIKTOG (agile).
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Eikéva 3-4: O1 duo diacTdoelg IkavothTwy (Dove et al., 1996)

2tnv Eikéva 3-5: Ti eival kai mwg viwBel o TwAntig (Dove et al., 1996), Twv idiwv
akadnuaikwv, BAETTOUPE OTI OTO TTPWTO ETTITTEO0 WPIKOTNTAG, O TTWANTAG gival aTTAWG
TUXEPOG, VW) OTO OeUTEPO (repeatable) kepdilel KATTOIO ACTEAAEIA OTO TTWGS VA AVTIOPACEI
o¢ éva epEBIOUA, eV KATA TTEPITITWON dUvaTal Kal va £XEl TTPOVONOEl yia KATI. 2TO
Defined emiredo wpindTNTAG, 0 TTWANTAS AICBAVETAI AUTOTTETTOIBNON YIO AUTO TTOU KAVEI
KAl TTI0 avTayWVIOTIKOG. MepviovTag oTa avwTepa £TTITTEdA, O TTWANTAG YiVETAI OiyoUupOog
yIO TIG QVTIOPACEIG TOU Kal ETTIOETIKOG OTIG OTPATNYIKEG TOU ETTIAOYEG, ME TIG TIPWTEG VO
KaTaArlyouv oxXedov autopaTeg oto Mastered eTmitredo, 61TTou 0 TTWANTAG KATEXEI OEIVEG

IKAVOTNTES TTPOOPACTIKAOTNTAG.

51



Capabilities
Stages Reactive Proactive

Accidental Lucky Lucky

Repeatable Safe Occasional
Defined Confident Competitive
Managed Sure Aggressive
Mastered Automatic Formidable

Eikéva 3-5: Ti gival kai TTwg viwBel o TTwWANTAG (Dove et al., 1996)

O TTWANTAG, 0 entrepreneur Kal TO ATTOTEAEC A

O1 ouvexeic peTaBoAéc TTapayoviwyv Tou TTePIBAAAOVTOC TTOU TTapaTnpouvTal OThV
TTayKOOMIO OIKOVOMia TIG TeAeuTaieg OekaeTieg, BETOUV OTAdIAKA O€ QVETTAPKEIQ TIG
Bewpieg TTou e€avTAoUvTal OTO TTWG MIA ETTIXEIPNON 1 évag TTWANTAG TTPETTEI ATTAWG VO
avTidpd oe éva TETOoIo €péBiopa (reaction). Me 0dnyd kKupiwg Tnv TEXVOAOYia (Kai) o
ao@aAIOTIKOG KAAD®OG KIveiTal yopyd TTpog Mia o agile @iAocogia Kal oTpaTnyIkn
(Eppeidou, 2017). H oTtpo@ry Tpog Tnv eueAigia onuaivel Tnv avaykn, Aoimmov, va
TTPORBAEPOOUV 600 TO dUVATOV TTEPICOOTEPEG ATTO TIG ETTIKEIUEVES £V AOYW aAAayég (Crant,
2000). H mpovontikétnTa (TpodpacTikOTNTA -proactivity-) eivai, dnAadr, n amrapaitntn
EMITTAEOV IKAVOTNTA VIO VA TO TTETUXEI KAVEIG aQUTO KAl JE QUTAV TNV €vvoia OUVOEETAI O

TTWANTAG JE TOV entrepreneur (ETTIXEIPNUATIAC).

H TTpovonTIKr) cUUTTEPIPOPA aPOopd O€ HIa OXETIKG OTABEPN POTTA £VOG ATOMOU va AEYEEI
1O TTEPIBGAAOV Tou (Bateman & Crant, 1993). O1 TTpovonTikoi GvBpwTTol «GAPWVOUV»
(scan) Tnv ayopad yia €UKaIpieg, TTaipvouv TTPWTOROUAIEG, BPOUV Kal ETTINEVOUV WG OTOU
@Bdaoouv og amoTéAeoua, £Ewg 0Tou @Epouv TNV aAAayn (Crant, 2000). MNivetal akdpn o
oa@ég yiati n TTPodpacTIKOTNTA Eival BepENIOG AiBog TnG cueAigiag, OTTWG OPIOTNKE

TTPONYOUUEVWG.

ZnuUeiwoTe OTI N AéEn entrepreneur UTTOPEl va PETOQPACETAI WG KETTIXEIPNUATIACY,
woTooo dgv gival ouvwvuun Pe Tov businessman. Eidotroidg diagopd Toug gival n
kaivoTouikéTnTa (innovativeness). MNa autd tov Adyo, n AéEn entrepreneurship Ba

atrodIdOTAV KAAUTEPA ATTO TO «KAIVOTOUOG ETTIXEIPNUATIKOTNTAY.
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H entrepreneurship, AoITtov, €ite wg OTAON, €ITE WG CUUTTEPIPOPIKO PAIVOUEVO, PaivETal
va  €xel Tpeig uTtokeipeveg Olaotdoelg (Morris, Ramon, & Teeple, 1990): mnv
KaivoTopikOTATa  (innovativeness), Tnv avdAnwn piokou (risk-taking) kal Tnv

TTPOVONTIKOTNTA (proactiveness).

H ouvdeon Ttou agility pe Tnv entrepreneurship péow TG TTPOVONTIKOTATOG Egival
ONUavTiK KoBWg, TTEPAV TWV EPEUVWV TToUu OtiXvouv OTI N eueNigia TTPOCPEPEI
TTPOCTIBEUEVN aia OTO ATTOTEAECHA TWV TTWANTWV (Gias, 2016), GAeg epyacieg deixvouv
OTI €vag entrepreneur TTPOCAVATOAMIOUOG TwWV TIWAACEWV 0dnyei o¢ BeATIWPEVA
amroreAéopata (Ragland & Finkle, 2013; Spillecke & Brettel, 2013). Towg avauevouevo
va gival 611 oTo 10 cupTTEpaca KataAryouv Kai ol épeuveg (Mallin, 2016) TTou e€étacav
TNV ammédoon Twv TTWANTWY (sales performance) kal Tn B€TIK oUVOECH TOUG WE TNV

TTPOVONTIKOTNTA (Sales proactivity).

O1rwg éxel eimwBei kal Tponyouueva (BA. evotnta Ti givar 1o agility), n KaIvoTOUIKOTNTA
Qaivetal va AavBdvel péoa o€ évav agile TwAnoiakd opyaviouo Kal padi ue tnv IKkavotnTa
EYKQIPNG TTPOETOINACIAG YIa aTTPOPRAETITEG AAAQYEG (TTOU TOV KABIOTA TTPWTOTTOPO), gival
OTOV TTUPAVA TNG CUAANWNG TTEpi euehigiag. To idlo, Opwg, dev cupPaivel yia TNV TPITN
didoTaon, €keivn TNG avaAnyng piokou, OTTOU TTPOKUTITEI va PNV €ival atrapaitnTo
OTOIXEIO VOGS TTWANTA KUPIWG AOYyw TNG GUONG TNG OOUAEIAG Tou TTou TTEpIAaBavel éva
TTpoUTToANOYIOUEVO KOOTOG (pre-calculated cost). ‘Evag TwAnt¢ dgv Ba TTpofei o€ pia
TTwANon €av dev ¢Epel OTI Ta 0PEAN Tou Ba getTepvouv 1o KOOTOG Tou (Mallin, 2016;
Ragland & Finkle, 2013).

Opyaviopédg Kai o NMwAnNTAg

2710 utrodeyua ¢ Eikdva 3-3: EueAigia MwARoewv (Chonko & Jones, 2011) yivetal
ava@opd oToug Aeyduevoug agility providers. i TrTuxég, dnAadr|, Tou opyaviouou ol
OTTOiEG UTTOPOUV va TTapéXouv eueAigia atov TTwANT. H eueAiia eivar duvatdtnTa TTOU
TTAPEXETAl OTOV  AOQOAIOTIKO OlapgecoAafnTty ammd Tnv ac@AAICTIKA €TAIpia  TTOU
EKTTPpOOWTTEL. MpoPavwg, yio va PTTOPECEl va eKPETOAAEUTED auTh Tn duvatdtnTa, O
ao@AAIOTIKOG SlapeaoAapnThG (OTTWG KABE TTWANTAG) TTPETTEI VA £XEI QQOPOIWOEI KOAR
dlaxeipion yvwong kal OegIdTNTa OTIG aAAayég, OTTWG auTEG avaeépBnkav OTIg

QVTIOTOIXEG TTPONYOUUEVEG evOTNTEG (agility enablers).
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ZUPQWVA PE TO UTTOBEIVUA, VIO VO UTTOPECEl VO «EUBOKIMNACEI» N eueAigia Tou TTwWANTN
TTPETTEl va uTTooTnpPifeTal ammd €vav €uéNIKTo opyavioud. H euehifia autry ptropei va
EmMTEUXOEi pECa QTTO TNV EVOWPATWON TwV OvOpWITTWY, TOU OPYQVIOUOU Kal Tng

TEXVOAOYiag o€ £va cuvtoviopévo cuoTtnua (Kidd, 1995).

KaBwg n eueligia ouvioTaTal oTnv Taxeia avatrpocapuoyr Tou CUCTHUATOG PTTPOOTA O€
Hia atrpOBAETITN €EENIEN -1 eukaipia- (Santos Bernardes & Hanna, 2005), 0 €UEAIKTOG
TTWANTAG TTPETTEI Va gival o€ BEon va TNV UAOTTOIET yOvIPa. AnAadr, va eEKUETAAANEUETAI WG
entrepreneur To EUEAIKTO TTPOCWTTIKO Kal TN @IAOCOQia TNG TNG ETAIPIOG TTOU EKTTPOCWTTEI,
KaBwG Kal TIG TEXVOAOYIKEG TNG OOMEG Kal UTTOBOUEG, TTPOG OPEAOG OAWY, TWV TTEAATWV

oupTtrepIAauBavopévwy (Jones et al., 2012).

O TwANm¢ €Kk QUOEWS PpiokeTal avaueoa oTov TTEAATN Kal OTnVv €Taipia Trou
eKTTPpOoWTTEL. 'ETOI, avAueoa OTIG HETARBAANSPEVEG AVAYKES TOU TTPWTOU Kal TNV TTIBavév
AKOUTITN OTPATNYIK TNG OLUTEPNG, MTTOPEI va AVTIMETWTTIOEI HIa avicoppoTria. H
avicoppoTria auTh atrokaBioTatal étav 1600 0 opyavioudg, 600 Kal 0 TTWANTAG €ival
cUéANIKTOI. AnAadry, atrd Tn pia, étav o opyaviouog avalntd, avaTrtuooel, dOUE], EUVOET
KAl TTAPAKIVED yIa avaTpo@odOTnon atrd Toug TTWANTEG, OI OTToiol aTTOTEAOUV £vav aTTd
TOUG TTIO QTTOTEAECUATIKOUG «OEKTEG UnvupdTwy» (listening posts) kABe emmixeipnong
(Heskett & Sasser, 2010). Kai atmé mnv aAAn, étav o TTwWANTAG PTTOPEI va TTEIoE! yia TV
avaykn oG aAAayAg Ta KAtdAANAa TTpdowTTa TNG ETTIXEIPNONG TTOU eKTTPOCWTTEL. Na
ATTOCTTACEI TNV £YKPIOT YIQ auTr) TNV aAAayr aTTd €KEIVOUG TTOU EAEYXOUV Tn OTPATNYIKNA

TNG E€TTIXEIPNONG Kal atrd €KEivoug TTou eAEyxouv Toug Topous (Chonko & Jones, 2011).

KaBioTtaTtal, Aoimmov, cagEg 0TI yia va PITTOPECEl PIA ETTIXEIPNON, HECW TOU TTWANTH TNG,
Va TIPOCPEPEI CUVEXWG O&ia TTOU VA AVTATTOKPIVETAI OTIG ETABAAAOUEVES OTTAITHOEIG TNG
Ayopdg TTPETTEl va avaTtrTUgEl IKavoTNTEG cueAigiag o€ OAo To €Upog NG (S10dIKATIEG,
TUAMaTA, uTTodoun, @IAocoia Kok). Mia petdfaon TTpog TNV eueAigia eival KOWBIKN
OTPATNYIKN atmé@acn Kail, yia Tov Adyo autdv, TTpoUltTobéTel pia Badid avaluon Tou

ETTIXEIPNMOTIKOU JovTéAou Tou opyaviouou (Chonko & Jones, 2011).
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KegpaAaio 4 : MeBodoAoyia Epeuvag

2Tnv TTapolca epyooia BEAaPE va eEETACOUME, KAT apxdAg, €av n gueAigia (agility)
QATTOTEAEI TTAPAYOVTA TTOU CUVOEETAI ME UWNAOTEPN aTTOdOC0N KAl ETTITUXIO OTO TTEDIO TWV
TTWAAcEwV. AnAadr, €dv o0 TTEPICCOTEPO EUENIKTOG OIQUECOANABNTAG €XEI PEYAAUTEPN

ammoédoon aTrd Tov Jn EUENIKTO.

ZNMEIOTE OTI 0 TTPOCBIOPICHOG TNG ETTIOOCNG TOU BIauEcOAABNTA £YIVE PE AVTIKEIUEVIKA
KPITAPIA, MIag Kal TO Ogiyua pag €mMAEXONKE pe BAoOn TNV TTPOYMATIKN TTapaywyn

aoc@alioTpwv Tou K&Be diapeaoAaBnTh Tnv otroia eyypdgel ye Tnv EBviIKA AGQaAIOTIKA.

Eivai mpogpavég 611 n Baoikr didkpion petagu agent kai broker yivetal ue KpITHPIO TO €i60g
TNG oUPPaong Tmou €xel 0 KABe ouvepydtng pe v EBvIKR ACQAMIOTIKA, n oTToia pag
TTapaoXEOnke atmd Tnv appodia povada Tng AieuBuvong MwAfoswyv & ETévduong. Me
auTd dedouévo, BEAauE va EeTdooupe Kal dv ol brokers éxouv dIa@opeTIKA (UWNASTEPQ)

emieda agility oe oxéon pe Toug tied agents.

MapdAAnAa, oToxeluoape OTO va  OIEPEUVACOUNE €Av  OId@opa  OnuoypaPiKa
XOAPAKTNPEICTIKA (£TN €UTTEIPIAC, QUAO K.a.) TTaiouv KATTOI0 POAO GTO KATA TTOC0 EUEAIKTOG
Ba cival KATTOI0G, £V, TEAOG, TTPOCTTOBNCANE va aAMleUoouue cupTTEpdouaTta TTou Ba
@avouv xpnoiua 1éc0 ae pia Aictbuvon MNMwAnocewy, 600 Kal o€ £va ypageio TTwANTEWV

yia Tn aTPATOAOYNON, EKTTAIOEUCT KI QVATITUEN CUVEPYATWV.

lNa Tnv TTapouaca, AoITTdv, £PEUVA KAVAUE XPNON EPWTNMATOAOYIOU TO OTTOIO ATTOOTEIAQUE
oe 953 ouvepydteg TG EBVIKAG ACQAMOTIKAG, TNG MHEYAAUTEPNG QOQYAAIOTIKNG
ETTIXEIPNONG TNG XWPAG JOG. TNV TTPOCTIABEIQ QUTH EiXAUE TRV AUEPIOTN UTTOOTAPIEN TNG
AicuBuvong MNwAAcewv & Ekmaideuong g €Taipiag n oOTroia Kal TO ATTECTEIAE,
TIPOAOYICOVTAG TO, OTOUG NAEKTPOVIKOUG Aoyaplaououg Twv ouvepyatwy. a
CUMPTTANPWGON TOu epwTnuaToAoyiou £yive xpAon TnG TTAaTeépuag Google Forms woTe

VA KATOOTEN duvaTH TaXEia Kal akpIBRG N GUAAOYH TwV ATTAVTHOEWV.

Ta kpitpia MAOYAG Tou OeiyUaTOG £yIvav WOTE VA £XOUNE OToIXEIa TOOO yia agents, 600
Kal yia brokers kai Tou va pog TrTapéxeTal n duvatotnTa yia KABe opdda ouvepyaTwy, va
TTPoadlopicoue TToI0I gixav KAAUTEPN atmmédoon Kai TTolol TWXA. Ta Kpitipia autd

Teplypagovtal otov Mivakag 4-1: KpirApia emAoyrg deiypaTog £peuvag.
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Mivakag 4-1: Kpitripia €TTIAOYG OEiyuaTog €peuvag

375 Avaueoa o€ ouvePYATeG Pe TTapaywyn 10 2015 yeyaAuTtepn atméd
€30.000, ekeivoug pe atréAuTn peTaBoAn TTadvw atd €10.000.

Avaueoa o€ ouvepyaTteg e rapaywyn 10 2015 yeyaAdTtepn amméd
298  €30.000, ekeivoug ue atrOAUTN YETAROAN avdueoa oTo €-10.000
kai 1o 0.

57 Avaueoa o€ ouvepydaTteg pe rapaywyn 1o 2015 yeyaAdTtepn amméd
€10.000, ekeivoug pe atréAuTn peTaBoAn TTavw atd €10.000.

293 Avdapeoa o€ ouvepydaTteg e TTapaywyr 1o 2015 peyaAuTtepn atmd
€10.000, ekeivoug pe YetTaBoAr avapeoa oto €-10.000 kai 1o 0.

Ta kpimApia Tou Mivakag 4-1: Kpitipla €mmAOYAG dEiyHaTOg £pEuvag opiocTNKAv Katd
TPOTIO WOTE VA ATTOKAEIOVTAI VEOI OUVEPYATEG TNG ACPAAIOTIKAG ETAIPIOG TWV OTTOIWV N
€TAOIA TTAPAYWYN ao@aANioTpwy gival xaunAi ota egetadoueva £€1n. Aedopévou dg 0TI TO
TTANB0G eKEIVWV TTOU EEKIVOUV TNV ao@AMIOTIKA dlauecoAdBnon gival yeyadAog oe oxéon
ME ekeivoug TTOU TEAIKA aKOAOUBOUV TO €TTAyyeAuq, n €€aipear) Toug €TmTUYXAvel n

avAaAuon va ETTIKEVTPWVETAI OTOUG ETTAYYEAUATIEG dlapETOAABNTEG.
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Mapaywyn
ATQaAiTTpWV

(€)

APP Agents Poor Performance

AHP Agents High Performance
Brokers Poor Performance

P Brokers High Performance

ATTOAUTN

; : MeraBoAn

| | Napaywyric
-10.000 10.000 Ao@ahioTpwy (£)

Fpdenua 4-1: Zrpwpatotroinuévn AslyparoAnyia

H péBodog delyuatoAnwiag Tou emAEXBNKE ATaV N OTPpWHATOTTOINUEVN delyaToOAnYia
(stratified sampling) kaBwg AuacTav oe B€on va dnuioupyHoouue TTARPWS dIAKPITA
group (strata) Ta pyéEAN Twv otroiwv, dnAadn, dev PTTOPOoUV Va AVAKOUV O€ TTAPATTAVW
atd éva group. Emiong, pye 1 péBodO auTth PTTOPOUNPE VA EKPETAAAEUTOUNE TO YEYOVOG
OTI €XOUUE QVTIKEIMEVIKA OTOIXEID WG TIPOG TNV  atmrodoon Twv ac@AAOTIKWV
dlapecoAaBNTWY EVOWUATWVOVTAG €101 TN didoTaon performance wg BAciKO KPITHPIO YIO

TOV oa@r dIaXwPICHO Twv group.

2710 'paenua 4-1: Ztpwparotroinuévn AclypatoAnyia atreikoviovral Ta TEOCOEPQ group
OTTWG TTEPIEYPAPNKAV TTPONYOUUEVWG. ZNUEIWOTE OTI TO OPIO TNG £THOING TTAPAYWYNG
ac@AANIOTPWYV TTAVW ATTO TO OTTOI0 OPICTNKE N ETTIAOYN TOU deiyaTOg dlIaQEPEl HETAEU TWV
agents kai Twv brokers (ue 10 6plo yia Toug brokers va gival HIKpATEPO), KABwWG o1 broker
TOTTOBETOUV £pyaaieg Kal o€ AAAEG aOQaNIOTIKEG eTaIpieg. ‘ETOI, N KaAr amdédoon Pe Tnv

@TWYN opiCeTal e Baon TNV apoiBaia ouykpion eviog Tou TTANBucPoU Twv broker.
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Anpoypa@ikd oTolxeia SeiypaTog

210 ouvoho Twv 953 diapecoAapnTwy, 1o TTEPiTTou 40% €ival yuvaikeg, yeyovog Trou
ouvTaIplddel Ye TO0 TTOOOOTO TwV 43% ME yuvalkeia ovoparta oTig ekdoBeioeg AdeIES
Aog@oAioTIKwV ZupBouAwv Tng MoAiteiag (Underwriter.gr, 2015).

Mivakag 4-2: ®UAo deiypaTog Epeuvag

KaBwcg yvwpilaue €€ uttapxng Tov Babuod emTuyiag Tou KABe diapecoAanTr, OTTWGS auTh
TNV OPICAUE TTPONYOUUEVWG, EiXaME TN duUvATOTNTA VA TTPOCOIOPICOUNE Kal TO aKPIRES
TARBog (BA. Mivakag 4-3: NAABOG ocuvepyaTwy avd KaTnyopia wg TTPog Tov Badud
amodoong) Twv TTPOG AaTTooToAR epwTnuaTtoAoyiou diapecolapnTwy KABe katnyopiag,
OTTWG aUTEG QaivovTal oThV TTPWTN OTAAN Tou Mivakag 4-1: Kpitpia eTmAoyN¢ deiyuatog
épeuvag (Kpimpia etmAoynig deiyuatog épeuvag).

Mivakag 4-3: NMARBo¢ cuvepyatwyv avd KaTnyopia wg TTpog Tov Babud amdédoong

Group Name n

Agency High Performance 375
Agency Poor Performance 298
Brokers High Performance 57
Brokers Poor Performance 223

ABpowoua 953

O TANBUc PGS Twv ac@AAICTIKWYV diapecoAaBnTwy NG EBvIKAG ACPAANICTIKNG TTOU Hag
TTapadéOnKe PTTOPEI va AvTITIPOCWTTEUEI TOV YEVIKO TTANBUC S TG A0PAANICTIKNG ayopds
WG TTPOG TO QUAO, dev gival yvwaoTd, WOTOOO, €AV PTTOPET va eMwBEl autd wg TTPOG TO
€idog ouvepyaoiag Toug (agents, brokers) i Tnv etmidoor| Toug (high/poor performance),
KaBwg dev uttdpyouv diaBEaipa aToIxEia.
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To yeyovog opwg Ot n EBviK ACQAMIOTIK diatnpei TIG TTEPIOCCOTEPEG CUVEPYATIiES OE
oX€on ME OAEG TIG UTTOAOITTEG ACQPAMIOTIKEG ETTIXEIPNOEIC TNG XWPAG, MOG ETTITPETTEI VA
VIWBOUNE QUTOTTETTOIONON YIa TNV WG TTPOG Ta AOITTA KPITAPIA AVTITTIPOCWITEUTIKOTNTA TOU
TTANBUGHOU TwV acPAAICTIKWY diapecoAaBnTwy TG EBVIKAG ACPAAIGTIKAG 0€ OXEON WE

ekeivog oAOkANPNG TNG Ayopdc.

H emiAoyn TG KAipakag

21N BiBAIoypagia €xouv avatrTuxBei diIGQopeg KAIJOKES yia TN HETpnon Tou agility, kaBe
POpPA WOTOCO, UTTAPXEl £VOG TTPOCAVOTOAIOUOG TTPOG IO CUYKEKPIMEVN TITUXN MIAG
ETTIXEIPNONG 1 £vOg opyaviopou. IMNa TTapddelyua, UTTApXOouUV KAIMAKES yIa Tn HETPNOT TOU
BaBuou eueAigia wag aAucidag diavoung -supply chain agility scale- (Swafford, Ghosh,
& Murthy, 2006), Tng aTpatnyikAg eueAifiag — Agility strategy scale- ] Tng sueAifiag Tou
TTPOCWTTIKOU (Sherehiy & Karwowski, 2014), Tou Babuou sugAigiag TG TTapaywyng f Tou
IT piag emmxeipnong.

Av Kpivoupe atrd TNV eupUTNTA TWV OPICHWY, TWV EQAPHOYWY KAl TWV TTPOCEYYICEWY TNG
euehigiac (Rimiené, 2011) pmopei va avTIAngBei kaveic TN duoKoAia TTepIypa®nc Kal
QATTOTEAEOUATIKAG EVOWMATWONG AUTAG TNG BEwpPNTIKAG KATACKEUNG OE MIa KAIPAKQ
(Gren, Torkar, & Feldt, n.d.).

AvoQOpPIKA BE HE TOV XWPO TWV TTWAACEWY, N «XpAon» NG cuehigiag ival apkeTd
mpoéoeatn. MoOAig To 2005, o1 Lawrence Chonko kai Eli Jones emixeipnoav va
aglotroiqoouv TN PEXPI TOTE BIBAIOYypagia TTepi Tou agility woTe va eioGyouv Thv évvola
TOU OTO QUVOUIKO TTWANCEWV, OAAG Kal va avadeiouv OTI N eUeAIGia TwV TTWANTWV
utrepPaivel oe amaItioelg JeEIOTATWY, TTOPWYV KOK EKEIVEG TWV TIPOCAPHOOTIKWYV

(adaptive) TTwAnTWwvV (Chonko & Jones, 2005).

H mpwTn amémeipa va XTioTel KAiyaka yia 1n u€rpnon tng eUEAISIag Twv TTWANTWY EyIve
ato Tov Shahriar Gias 8i1daktopikd @oitnTA Tou Lawrence Chonko oTo MNaveTmioTryio Tou
Arlington, oto Té¢ag Twv Hvwpévwy TMoAmeiwv (Gias, 2016). Tnv kAigaka ouTh
XPNOIKOTIOINCAWE KAl O€ QUTH TNV £pyaaia yia va douue Tov Babud gueAigiag, OTTwg Tov

opifoupe £dW, TWV aCPANIOTIKWYV dlapecoAaBnTwy TG EBVIKAG ACPAAIOTIKAG.

H kAipaka auth atmmoteAeital atmd 32 epwtnoeig. O 31 amd auTég atraviwvTal Je Jia 5-

BaBuia kAipaka Likert (epwTARoelg BaBuovounong) Ye TTIAOYEG ATTO « AIPWVW TTARPWSY
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(emAoyn 1), €WG «Zuh@wWvwW ATTOAUTO» (ETTIAOYA 2), EVW Hia gival TTEPIYPAPIKT £PWTNON

EMMAOYAG MIAG €K TWV 5 dNAWOCEWYV. ZTNV KAiJoKa auTr) UTTAPXOUV 8 EpWTACEIG EAEYXOU.

2NMEIOTE OTI N KAIJaKa TTOU ETTIAEXBNKE KPIBNKe KATAAANAN Kal yia TN PIKPN TNG £KTOON
(TTAABOG epwThoEWV) KABWGS Ba aTTeuBUVOTAV O€ TTAYYEAPATIEG PE Aiyo BIABECIUO Xpbvo,
YyVwpidovTag OTI TO €PWTNUATOAOYIO EVOEXOUEVWG VA CUPTTANPWOET akdun Kal Jéow
£EUTTVOU KIVNTOU (KATI TTOU €TITPETTEI N TTAATQOPUa Google Forms) KaBuwg o xpovog TTou
évag ao@aMIoTIKOG dlapecoAaBnTAG cival TTepIopIoPEVOG. To HIKpS péyeBog Tou
epwTNPOATOAOYIOU ETITPETTEI KAI TO Yeyovog OTI n dldoTacn Tng ammédoong (performance)
€ixe NON evowuaTwoEi avTIKEIMEVIKA OTNV €peuva Kal dev UTTAPXEI avAyKn YIO TTEPAITEPW

EPWTAOEIG TTOU Ba TO PETPOUV.

lMNa va PITOPECOUNE VA XPNOIYOTTOINCOUPE TNV KAIJOoKa OTO €AANVIKG KoIVO TTOU
atmreuBuvopaaoTay, TNV JeTappdoape oTnv eAANVIKA YAwooa. Tn yeTa@pacn eTKUpwaav
1600 0 Emikoupog KaBnynti¢ MdpkeTivyk Tou [MavemoTnuiou Meipaid, k. Mdapiog
Todykag, kabuwg kai o MNMpoioTauevog Y1odieuBuvong Exmraideuong AikTOwy MwARoewy,
K. lwdvvn Maupikng. TOOO TO TTPWTOTUTTO TTEPIEXOMEVO, OCO Kal N €AANVIKY Tou
peTAppaon Bpioketal oto TEAOG TNG epyaciag, oTo Mapdptnua A — EpwTtnuaTtoAdyio

(AyyAikd) kai MapdapTtnua B — EpwtnuatoAdyio (EAANvIKN petaepacn).

Omwg eimwbnke Kai TTponyoUdeva, TNV ATTOOTOAR TOUu epwTnuaToAoyiou avéAafe n
EBvikr) AcpaAiaTikr dia TG YTodieuBuvang Ekmraideuong AikTuwv MNMwAfRcewy, n otroia
MEOW NAEKTPOVIKOU Taxudpopeiou To TTpowbnoe oToug TTioNUOUG Aoyapiacpoug e-mail

Twv 953 cuvepyatwy.

ATTOKpION OTO EPpWTNHATOAGYIO

ATT6 Toug 953 TOU apYIKOU BEIYHATOG, TEAIKG OTO £pWTNHATOAGYIO aTTdvinoav 199 ue 10
TT0000TO a1éKpIiong va diapgopwvetal oto 21% (BA. Mivakag 4-4: ATOKpIon OTO
epwTNPATOAGYI0). O1 cUNEXBeioeg atTavThoelg ATav 203 ek TWV OTTOIWV Ta 4 ATAV OITTAEG

UTTOBOAEG aTTaVTACEWY 01 OTToiEG agaipédnkav atrd To uTtd avaAuon deiyua.

Mivakag 4-4: ATTOKpION GTO EPWTNHATOASYIO

Amnodektég amavtioelg 199
ZUVOALKO Asiypa 953

Noocooto andkpong 21%
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H ouvBeon Tou deiyuaTog TToU ETTITUXWS OAOKANPWOE TO EPWTNHATOAGYIO, TTANCIAZEl WG
TIPOG TO QUAO T6COO Tn oUvBeon Tou TTANBuouoU Twv diapecoAafntwy TG EBvIkAg
AcQAMNIOTIKAG, OGO Kal TNV €KTiUNON yia Tov yevikd TTANBucouod (Underwriter.gr, 2015).
ZUYKEKPIPEVA, O ao@aAioTIKoi diapecoAaBnTéC BnAukoUu yévoug TTou amravinoav va

atroTeAei To 36% ToU ouvoAou (BA. Mivakag 4-5: @UAo TeAIKOU deiypaTog £peuvag).

Mivakag 4-5: ®UAo TeAIKOU deiypaTog £peuvag

®uAo n
lMuvaikeg A

A\oJolXall 127
Z0voho 199

Qg 1pog TO €id0G ouvepyaaiag Tou KABE aoPaNIoTIKOU dlapecoAapnTr, dnAadr yia 1o
€av n oxéon TTwANTA NE AOPOAIOTIKN) ETAIPIA €ival OTTOKAEIOTIKAG ouvepyaaiag (agent)

Ox1 (broker), n ouvBeon Tou TEAIKOU OeiyHaTOG £XEI WG EENG:

Mivakag 4-6: ZuvOeon Tou TEAIKOU deiyuaTog

WG TTPOG TO €idOG CouvEPYATiag

Eidog .
ouvepyaoiag

2

Zuvolo 199

To TeAIKO Oeiypa (Ta ETITUXWGS CUUTTANPWHEVA epwTNHOTOASYIA) aTToTeAsiTal Katd 71%
(141/199) amd ouvepydTteg aTTOKAEIOTIKAG dlapecoAdpBnong (agents), 6TTwg akpIBWS Kal
TO apxIKSG hag deiypa (673/953). ZuveTTwg, TO TEAIKO pag deiyda gival avTITTPOoWTTEUTIKO

TOU apxIKoU TTAnBuopou.

EmmpdoBeTa, wg 1Tpog Tnv amdédoon avd €idog ouvepyaoiag Tou KABe ao@aNioTIKOU
diapeocoAaBnTr, 6nAadh wg TTPog To €AV €xel uwnAn 1 XapnAn amdédoon o agent r} o
broker, n cuvBeon Tou TEAIKOU SeiyHaTOG £XEI WG EENG:
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Mivakag 4-7: 20vBeon Tou TEAIKOU deiypaTog
W¢ TTPOG TNV a1rddoon Kal To €idog ouvepyaaoiag

Amrodoon
Kai Eidog
ouvepyaoiag

Agency High
Agency Poor

Brokers High
Brokers Poor
Performance

20voAo 199

To TeNIKO deiypa akoAoubei TNV TToodOTWON KABE KATNyopiag atro TIG TTapaTTavw Kar
avaAoyia pe 10 apxIkO pag dsiypa (AHP 48% évavti 39%, APP 23% évavti 31%, BHP
9% évavtl 6% kal BPP 20% évavti 23%) ZuveTtwg, TO TEAIKO pag deiyua ptropei va
BewpnOei WG AVTITTIPOCWTTEUTIKO TOU APXIKOU TTANBUCHOU aKOUN Kal av TTPOCOE00UE TN

didoTaon TG atrédoong SITTAa OTO €iDOG TNG CUVEPYATIAG.

Na onueiwBei, og autd To onueio, OTI 01 EPWTWHEVOI EiXav evnUEPWOEI yia Tn diIaocPAAIoN
TNG AVWVUNIag OTIG atravTAoEIG, KaBwg Kal o1 TTARpN TTpdoBacn o€ auTég Ba gixe povov
0 €peuvnNTAG (0 ouyypPaPEag TG TTapoUoag epyaciag) kal o EmBAETwY Kabnyntig, K.
Mdpkog Tooykag. YTpge mapdAAnAa n diaBeBaiwon 011 otroloodriTrote GAAog Ba
TreplopiCeTal HOVO OTA £TTEEEPYACUEVA OTOIXEIO-ATTOTEAEOUATA TNG £PEUVAG, TO OTTOIO Ba

TTapouCIAfovTav OUVOAIKA Kal OXI O€ OTOMIKO ETTITTEDO.

To ox6Aio auTo gival eEAIPETIKA ONUAVTIKO KOBWG £va epwTNPATOAGYIO TTPOEPXOUEVO OTTO
MIa ouvepyaldupevn HE autoUG AOQ@OAIOTIKNA €TTIXEipNON eyEipel TTPpoBAnuATIONOUG
KATTOI0G METAN@IEOUEVNG OEIOAGYNONG Tou KaBevog diapecoAapnTh. AGBNke, woTOCO N
duUVaTOTNTA OTOUG EPWTWHEVOUG VA NV CUUTTANPWOOUV TO OVOUA TOUG 0Tn GOpua Tou
epwTrnuaTtoloyiou  (TTpoaipeTikd  Tedio). [MapdAa autd, OcolI amavinoav OTo
EPWTNUATOAGYIO, CUPTTARpWwOaV Kal TO Ovoud Toug. ATé autp Tn dilaoTalpwaon

TIPOEKUWAV Kal Of DITTAOTUTTEG ATTAVTHOEIG TTOU AVAQEPOVTAI TTPONYOUUEVWG.
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60

mm [1A60o¢ ==@=TAn00g (%)

Fpdenua 4-2: HAIKIOKA KOTAVOWr] TwV aCQAANIOTIKWY SIOUECOAABNTWY TTOU

ATTOKPIBNKAV OTO £pWTNHATOASYIO

Ocov agopd TNV nNAIKIOK KATAVOUR Twv aCQAANICTIKWY JIaueECOAABNTWY  TTou
amokpiBnkav oT1o  epwTnuaTtoAdyio, oTto [pdonua 4-2: HAIKIOKAR KaTavourn Twv
ao@AAICTIKWY OIAPECOAGRBNTWYV TTOU ATTOKPIBNKAY OTO £pWTNHUATOASYIO TTAPATNPEITAI HIG
OUYKEVTPWOTN TTPOG TIG MEYAAUTEPEG NAIKIOKEG OPADBEG, ME TO 52% TwV CuvEPYATWV va
avAKouv oTnVv NAIKIaKr opdda Twv 36-50 eTwv Kail 10 29% Tavw atmd 1a 51 €1n, evwy JOvo

10 UTTOAOITTO 19% Vva avikel TN VN TwWV VEOTEPWYV (UIKPOTEPOI TwV 35%).

Mivakag 4-8: uvBeon Tou TeEAIKOU SeiyuaTog

WG TTPOG TO £TTTTEDO TUTTIKAG HOPPWONG

Etritredo TUTTIKNAG

. n%
HOopPWONg
MNuuvaoio/Aukeio 27%
IEK/Texvikég ZXOAEG 15%
TEI 19%
30%
MeTamTUu)XI0KO 10%
Z0voAo 199 100%
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Mia emiiTAéov dnpoypa@ikh diGaTacon gival ekeivn Tou €TTITTEOOU TUTTIKAG HMOPPWONG TO
oTroio TTpooBécape otnv avdAuon yia va dIaTmOoTWOOUUE €AV AUTH OXETICETAI PE TOV
BaBuo euehiiog Twv TTwANTWY (BA. Mivakag 4-8: ZivBeon Tou TeAIKOU O€giypaTog
WG TTPOG TO ETTITTEDO TUTTIKAG HOPPWONG). ZXEDOOV 01 HIooi aoPaAICTIKOI diauecoAanTég
Tou OciypaTog (TrepiTrou TO0 48%) €xouv TeAelwoel KATTolo AvwTato 1 TexvoAoyiko
ExkmmaideuTikd 16pupa, evid onuavtikd TTooooTd (TTEPITTOU TO 42%) €xEl CUUTTANPWOEI
MOvo Tn Aeutepofdbuia exmaideuon (Mupvaaoio/Aukelo). Etiong, €ikool aoc@alioTikoi

OlapecoAaBNTES €xOUV OAOKANPWOEI JETATITUXIOKO TTPOYPAUUG OTTOUSWV.

Mivakag 4-9: Z0vBeon Tou TeEAIKOU deiypaTog

WG TTPOG TA £TN EPTTEIPIAG

‘ETn EpTraipiag n n%

[EEN
1
w

4 2%

4-10 72 36%
11-20 48 24%
21-30 59 30%
31-40 14 7%

TAvw a1ro 40 2 1%

Zuvolo 199 100%

MNa va doupe 1600 €UEAIKTOG gival €vag ao@aAIoTIKOG dlapecoAafnThg o€ oxéon UE Ta
XPOVIO EUTTEIPIAG TOU OTOV KAASO TV TTWAACEWY QOQAAICTIKWY TTPOIOVTWYV, UTTORBAAAOUE
TO OEiyda Kal OTO OXETIKO €pWTNUA, ATTO TO OTTOI0 TTPOEKUYE, OTTWG BAETTETE KAl GTOV
Mivakag 4-9: 2UuvBeon TOU TeEAIKOU OciypaTog
w¢g TPog Ta £Tn euTreipiag, o011 10 38% TOU OuvOAou Twv 199 éxouv €wg 10 £Tn
TpouTttnpediag. Me T1O 010 QKPIBWG TTOOOOTO €XOUME Kal TOUG QAO@AANICTIKOUG
dlapecoAaBnTég e mavw atrd 20 xpovia eutreipiag. To & uttoAemmopevo 24% eival oTov

xwpo atrd 11 éwg 20 xpovia.

MNa 10 TEAIKO pog Ociyua, OTTwG €xel avaQepBei TTponyounévwg, dev PTTOPOUPE va
OUVAYOUNE CUNTTEPACUATA AVTITTIPOCWTTEUTIKOTNTAG WG TTPOG TNV NAIKIa TOu ouvepydTn,
TO €MiTTE®0 TNG TUTTIKAG TOU HOPPWONG Kal Ta €T UTTEIPIAG TOU. Na TIG I00TACEIG QUTEG

Oev éxoupe otnv d1ABeOT pag aToixeia yia 6Aov Tov apXIKO TTAnBUCO.
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Aopn EpwtnparoAoyiou & MeTpnoeig

Omtwg avaeépbnke oTnv evotnTa «H €mAoyn TN KAIAKAG», yia TV TTapouoa £peuva
€yive xpnon kAigakag pe 32 epwTtnoelg, Tépav Twv dnuoypa@ikwy. O EpWTACEIS AUTEG
e€etalouv Tn dlaxeipion NG yvwong, Tov Babud Tmou ag@ouykpdletal 0 TTWANTAG TV
Ayopd, To TTOCO gival IKavog va TTpoAapBavel Tic aAAayEg Kal GAAQ Ta OTToIa O EPEUVNTAG
Ta Katatdooel uTTO Tov TITAO «avAykeG euelifiag Tou TTWANTA» (Salespersons agility

needs).

21nv idla evoTnTa, 0 Shariah Gias éxel TOTTOBETAOEI EPWTHOEIG TTOU OXETICOVTAI E TOV
Xpovo (Time), Tnv Aveon (Ease) kai To EUpog (Range). O pev TTpWTOG avagEPETAl TNV
avaykn Tou TTwANT va avtidpd ae Aiyo xpoévo kal pe taxutnta (Dove, 1995), n otoia
eival dopikd oToixeio Tou agility (Jones et al., 2012), éTtwg avapépbnke kal ato KepdaAaio
3. A6 TnVv AGAAn, n Aveon e Tnv oTToia 0 TTWANTAG avTIAGUBAvETal, AvTaTTOKPIVETAI Kal
TTEPVA MIa aAAayr aTToTeAEl KpITrpIo yia To TTéo0 agile cival. H aveon avagépeTtal o€
6poug otratdAng Tépwv N, aAiwg, e€oikovounong Topwyv, kabwg dev Ba gixe vonua n

uI08£TNon piag aAAayAg ypriyopa Jev, aAAd pe peydho kéoTog de (Dove, 1999).

H didoTaon Tou eUpoug (range) £pxETal yia va pag Ogiel To Avolyha TNG «BevidAiag» Twv
aAaywv TTou o TTWANCIOKOG opyavioudg duvaTal (capacity) va avTigeTwTTioel (€iTe
TTPOANTITIKG, €iTe avTIdPaoTIKA). 'Evag TTWANTAG HE TTEPIOPICHEVO €UPOG TETOIWV
duvaTtoTATWY, dev PTTOPEl va xapakTnploTei euéAIkTog (Chonko & Jones, 2011; Dove et
al., 1996).

TENOG, N xpnoigoTroloUuevn KAiMOKa UIOBETEI TO uTTOdEIYua wpindTnTag Twv Rick Dove,
Sue Hartman kai Steve Benson (1996) wg mpog TG 6£§10TNTEG aAAayAg (change
proficiency maturity model) To otmoio BacioTnke 0TO UTTOBEIYUA S ETITTEOWY WPILOTNTAG
(Capability Maturity Model) Tou Software Engineering Institute Tou Carnegie Mellon
University Tng MevouABavia Twv HIMA (Paulk et al., 1993). O epwTWHEVOG KAAELITAI va
eMAEEEl TTOIa ATTO TIG 5 dnAWOoE€Ig Tov ekPpalel TTepiIoodTePO. K&Be dAwon avTioToIXel
oe éva ammd Ta TTEVTE ETTITTEDO WPEIMOTNTAG, N AVAAUCTN TWV OTToIWV £xel 181aiTEPO
evolapépov yia Tnv £peuvd pag, KaBwg To change proficiency atmoTeAei éva ek Twv wv
OUK aveu ogToixeio Tng euehiiag (BA. evotnta Agéidtnra oric AAayé¢ (change

proficiency)).
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KepaAaio 5: AtroteAéopara

Méxpl OoTIVUAG, €XOuue TTPOCDIOPIcEl TOV XWPO OTOV OTToi0 Ba TOTTOBETACOOUUE TNV
«euehiGia» (KepaAalo 2) kaBwg Kal £XoUpE TTAOPAKOAOUBROEl TNV BEWPNTIKI KAl EUTTEIPIK
NG €EENIEN (KepdAaio 3) péxpl onuepa. Agou TTapoucidcape Kal Tn peBodoAoyia Tng
épeuvag pag (Kepdhaio 4), otnv evétnTa auTr) 8a TTOPOUCIACOUUE Ta ATTOTEAEOUATA TNG
EPEUVOG.  ZEKIVWOVTOG Ba  KAVOUPE HIO  €TTIOKOTTNON  TWV  ATTAVTHOEWV  Tou
epwrnuaToloyiou, evw oTn ouvéxela Ba TapaBéooupe Tn factor analysis TTOU

TTPOYHMATOTTOINCAWE Kal Ba ETTIXEIPAOOUNE TNV EPUNVEIQ TWV EUPNHATWV.

EmiokémTnoNn amavrioswyv

21a 199 uttoBeBAnuéva epwTNUATOAGYIA, 01 SiIaueCcOAABNTEG paiveTal va TOTTOBETOUV TOV
€aUTO TOUG UWNAG oTnv KAipaka euehigiag. Zav éva yevikd oxOAlo, Ba €Aeye kaveig OTI
BAETTOUV TOV €aUTO TOUG va €xel uwnAl avtiAnywn kai yvwon TG Ayopdg, evw divouv
1I010iTEPN €UPACN OTIG OXEOEIG PME TOUG TTEAATEG OTOUG OTToIOUG, YAAIOTA, UTTORAAAOUV

TTPOTACEIG A&iOG TTOU CUUQWVEI JE TIG AVAYKES TOUG.

Z1ov Mivakag 5-1: EMOKOTINON TWV aTTavTioewy ava epwTtnon (item) mrapoucidgetal n
KATAVOUA TWV OTTAVTACEWY TwV £pwTnOEVTWY avd epwTnaon (item) 1600 o¢ TTARBOG avd
atmavtnon, 600 Kal o€ TToooaTd TNG KABE aTTdvTnNoNg £TTi TOU CUVOAOU TWV CUVEPYOTWV.
2TIG OTAAEG UE TA TTOCOOTA €XOUHE ETTIONUAVEI TO KEAIG PE XpWHA IaBdBuIong cUhpwva

ME TO CUYKPITIKO WEYEBOG TOU TTOCOOTOU YIA ETTOTITIKOUG AdYOoUG.

EvOeIKTIKG, TTapatnpei Kaveig, Aoimrdv, OTI To KUPIO OTOIXEIO TTOU TOUG XapPaKTNPICel (KaTtd
TNV atmmown Toug) gival n TTPooTTadela atmd TTAEUPAG TOUG va AVATITUOOOUV O€ OUVEX
Baon pakpoxpovieg oxéoelg e Toug TTENGTEG Toug (Epwtnon 7: «lMpoomabw o€ ouvexn

Bdon va avarmrioow UAKPOXPOVIEG OXETEIS IIE TOUS TTEAQTESY).

2€ QUTO TO CUMTTEPACHA 0dNyei Kal N PEyYaAUTEPN CUYKEVTPWAON ATTavTioewy 4 Kal 5
(Zuppwvw kai Zupewvw AmoAuta avTioToixa) TTou BAETToupe oTig Epwtroeig 1 kai 2

(«lporeivw ouxva mpordoeic aéiac mou LBaagiovral OTiC LUETABAAOUEVES avAYKES Kal
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EMBUIES TWV TTEAQTWV» KAl « ETMIOIOKW CUXVA EUKQAIPIEC TTOU UTTOPOUV va TTPOCBEoouV
aia oric Ox€0€IC ou ue Toug TTEAATEC»). Ol EPWTHOEIC AUTEG ETTIKEVTPWVOVTAI OTN

ouvdEeon TNG TTPOCPEPOUEVNG agiag e TN OXEON TTWANTA-TTEAGTN.

2xedOV oTOoV iB10 BABUO (94% TwV £pWTNBEVTWV) BEWPOUV OTI EMMISILUKOUV CUVEXWS VA
BeATiovouv Tnv IKavOoTNTG TOUS YIa dnuioupyia, diaxeipion kKai d1IGd00n TwWV YVWOEWY

(Epwtnon 10) empBefaiuvoviag 10 oXOANO TNG TTPWTNG TTApaypAPou TnG TTapoloag

evoTnTag.
Mivakag 5-1: ETOKOTTNON TWV atTavTiAoewy avd epwTnon (item)
MA}0n ava amrdvrinon MooooT16 avd amrdvrnon
tem |, », 3 4 s 1 2 3 4 5

number

item1| O 0O 4 | 99 | 96 | 0,000 0,00%]| 2,01% [49,75% [48,24%

item2| 0 2 6 | 83 108 | 0,009 1,01%| 3,029%41,71% '54,27%

item3| 0 1 i 25 1 92 81 | 0,00% 0,50% [12,56% [46,23% 40,70%

item4| 3 14 . 75 75 32 | 1,51%| 7,04% [87,69%|87,69% ' 16,08%

item5| 0 1 : 18 | 99 | 81 | 0,00% 0,50% | 9,05%[49,75% '40,70%

item6| 0 3 0 21 110 . 65 | 0,00% 1,51%]|/10,55% [55,28% [82,66%

item7| O 0 8 62 129 | 0,00% 0,00%]| 4,02% [31,16% [64,82%

item8| O | 12 i 59 | 94 = 34 | 0,00% 6,03% 5% [47,24% ' 17,09%

item9| 0 @ 12 52 | 83 | 52 | 0,00% [ 6,03% [26]13% [41,71% [26,13%
item 10| 0O 0O | 13 | 85 | 101 | 0,00% 0,00%]|| 6,53% [42,71% [50,75%
item 11| 2 3 27 106 61 | 1,01% 1,51%13,57% 58,27% [80,65%
item12| 0 1 | 25 109 @ 64 | 0,00% 0,50% [12,56% 54,77% '32,16%
item13| 0 1 8 94 96 | 0,000 0,50%]| 4,02% [47,24% [48,24%
item14| O 10 | 56 | 87 | 46 | 0,00%| 5,03%[28,14% [43,72% '23,12%
item 15| 0 6 | 42 103 48 | 0,00%| 3,02% ,11% [51,76% 24,12%
item16| 5 @ 18 72 i 77 . 27 | 2,51%[]9,05%|36,18% 38,69% [13,57%
item17| 0 6 : 42 101 @ 50 | 0,00%|| 3,02%21,11%50,75% [25,13%
item18[ 6 @ 31 48 90 @24 [ 3,00%15,58% [24,12% [45,23% [12,06%
item19| 11 @ 45 @ 38 | 81 | 24 [l 553%[22,61%|19,10% 40,70% [12,06%
item20| 9 | 36 : 39 | 83 | 32 [l 4,52%[18,09%/19,60% 41,71% [16,08%
item21| 12 51 1 38 | 71 27 |l 6,03%125,63%[19,10% [35,68% | 13,57%
item22( 1 | 15 49 | 94 40 | 0,50%]|] 7,54%24,62% 47,24%20,10%
item23| O @ 21 : 44 ;101 . 33 | 0,00% [10,55%22,11% 50,75% [16,58%
item24| 16 51 @ 81 : 42 | 9 [|8,04%25/63%|40,70% [21,11% | 4,52%
item25] 6 @ 44 @ 69 @ 62 18 | 3,02%22,11%184,67% [81,16%] | 9,05%
item 26| 0 7 54 117 21 | 0,00%| 3,52%|27/14%58,79% | 10,55%
item27| 0O 3 26 118 52 | 0,000 1,51% Psm% [59,30% 126/ 13%
item28| O | 13 | 65 : 87 . 34 | 0,00% [ 6,53%32,66% 43,72% [17,09%
item29| 0 3 0 28 123 45 | 0,00% 1,51%/14,07% [61,81% [22,61%
item 30| 1 3 19 118 58 | 0,50% 1,51%]|  9,55% [59,30% [29,15%
item 31| 5 5 34 113 42 | 2,51%| 2,51%)17,09% [56,78% [21,11%
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ATIO TNV AAAN, ol TTEPICCATEPOI ATTO TOUG GOPAAICTIKOUG BIapETOAABNTES TOU BEIYUATOG
(51%) av cival yia KATI va au@iBailouv, autd gival n IKavoTnTd TOUG va TTEICOUV. ZTIG

KATWOI £pwTAROEIG divouv Ta XAPNASTEPA OKOp gUENIEiAG:

o Epwtnon 21: Mou mraipver TOAU xpovo va mpowbw TI¢ aAAayéC oToug TTEAGTES
Hou.

o Epwtnon 24: Mou civar SU0KoAo va treiow 1a OTEAEXN TNS ETAIpIAs LUoU yid TIC
aTraIToUuEVES aAAayEg.

o Epwtnon 25: Mou c¢ivai dUokoAo va Teiow TOUS OUVABEAPOUC VIa TIC

amaIToUuEVeS aAAayéc.

Me GAAa Abyia, €ite ava@epOuaoTe Oc TTENATEG, €iTE 0€ OUVEPYATEG ] OTA OTEAEXN TNG
eTaIpiag TNg oTroiag TIG uTtnpeoieg dlavéuel, (OpIaKA) Ol TTEPICCOTEPOI ATTO TOUG
ao@AMNOTIKOUG dlapecoAanTéC OUOKOAEUOVTAI VO TOUG TTEICOUV KOl VO TTPOWBRCOoUV TIg
alhayég.

To OUUTTEPACUO AUTO CUUQWVEI PE TNV €IKOVA TToU Mag Oivouv aTTaviwvTag oTnv
epwtnon 32 étrou Toug ¢nteital va eMAEEOUV pia aTTd TIG TTEVTE dNAWGCEIG, KaBeUId aTTd
TIG OTTOIEC AVTIOTOIXEI O€ éva aTTd Ta 5 emmireda wpiudTNTAag Tou Capability Maturity Model
(Dove et al.,, 1996), 6TTwe auTtéc avaAuBnkav otnv evotnta Aegéiotnta oric AAAayéc
(change proficiency).

Mivakag 5-2: Katavour Twv atmmaviAoewy TnNG £pwtnaong 32

(change management) avda katnyopia cuvepyarn.

Change

Mgt
Accidental 22,14% | 29,03% | 24,26%
Repeatable 12,14% | 20,97% | 14,85%

Agency  Broker Total

Defined 11,43% 4,84% 9,41%
Managed 16,43% | 12,90% | 15,35%
Mastered 37,86%| 32,26% | 36,14%

Total 100,00% 100,00% 100,00%

Z1nv epwtnon autn ol diapecoAapntég eméAe€av oe emmiredo oxedov 49% OnAwon
XaunASGTEPOU mITTESOU WPINOTNTAG. TO PEYOAUTEPO HANIOTA TTOGOOTO (ATTO TO XAMNAG
emTTEdO WPINOTNTOG) €XeEl TO Accidental oTo 0OTT0i0 OUCIOOTIKA &gV UTTAPXEl KAUIK
0e€10TNTa OTIG AAAQYEG, TTOPAG TO YEYOVOG OTI AauBdvouv xwpa. OTTwg eImmwenkKe, yia Tov
TTWANTA PE auTO TO €TTiTTEdO WPINOTNTAG OTN dlaxeipion aAAayng, KABe TTePITITwOon
QVTIHETWTTICETAI EEXWPIOTA XWPIG va yiveTal Xpron TTponyouuevng yvwaong. H taxutnta
0¢ dev Bewpeital KpioIung onuaaiag.
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To Trepi TAXUTNTAG iICWG Va eENyEi Kal va EnyeiTal atrd TO yeyovog 0TI N oudda epwTHOEWY
TTou agopd Tov Xpoévo (Time) Bpioketalr xapunAd otov lMivakag 5-3: Emokémnon Twv
epWTNOEWV PE ammavtroelg 4 1 561Tou gu@avifeTal n @Bivouoa KATaTagn Twv EPWTACEWY
WG TTPOG TO TTOCOCOTO TWV EKEIVWY TTOU atmmavinoav 4 1 5 o1o epwTnuatoAdyio. AnAadn,

o1 dU0 aTTavTioEIG TTOU UTTOdNAWVOUV PeYaAuTEPN gueliia.

o Epwtnon 18: Mou maipvel TOAU xpovo va vrotmidw TS aAAayég.
o Epwtnon 19: Mou maipvel oAU xpovo va aéioAoyw Tic arAayéc.
o Epwtnon 20: Mou mraipvel moAU xpdvo va aviidpw oTiS arAayéc.
o Epwtnon 21: Mou mraipvel oAU xpovo va mpowbw 1iI¢ aAAayéC oTouc TeAGTeC

Hou.

Mivakag 5-3: EMoKOTTNON TwV EPWTHCEWY WE aTTavTAoEIG4 R 5

ltem Amavrioceig
number 415
item1 [ 97,99%
item2 | 95,98%
item7 [ 95,98%
item 13 | 9548%
item10 | 93,47%
item5 | 90,45%
item 30 | 88,44%
item 6 . 87,94%
item 12 © 86,93%
item 3 . 86,93%
item27 [ 85,43%
item 29 [ 84,42%
item 11 . 83;92_%
item31 [ 77,80%
item 15 [ 75,88%
item 17 [ 75,88%
item26 [ 69,35%
item9 [ 67,84%
item22 [ 67,34%
item 23 [ 67,34%
item 14 | 66,83%
item8 [ 64,32%
item 28 | 60,80%
item 20 [ 57,79%
item 18 || 57,29%
item 4 | 53,77%
item 19 | 52,76%
item 16 | 52,26%
item 21 |© 49,25%
item 25 = | 40,20%
item24 [ | 25,63%
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Evdiagépov éxouv ol ivakeg Mivakag 5-4: Katavour) Twv aTraviioswy TG pWTNoNg
32

(change management) wg Tpog Ta £Tn TpoUTTNPEdiag (kabeta) kai Mivakag 5-5:
Katavoun TWV OTTaVTACEWY ™mg €EpPWTNONG 32
(change management) w¢ Tpog Ta £Tn TpouTtnpeciag (opilOvTia) TTOU  HAG
TTAPOUCIACOUV XWPIG KAPIG TTEPAITEPW OTATIOTIKN ETTECEPYATIA TO TTWG ATTAVTNOAV Ol
dlapecoAafnTég OTNV epwTnon 32 avaloya Pe Ta £TnN EUTTEIPIOG TOUG OTOV ACQAAICTIKO

KAGOO.

Mivakag 5-4: Katavopr Twv amaviAoewy TngG epwtnong 32

(change management) wg TTpog Ta £TN TTPOUTTNPECIAG (KABETA)

Crr‘nagfle 1-3  4-10 11-20 21-30 31-40 >40

Accidental || 75,00% | 24,66% | 14,58% | 30,00% | 13,33% | 50,00%
Repeatable| 0,00% @ 15,07%  12,50%  13,33%  33,33%  0,00%
Defined 0,00% | 13,70%  10,42% 5,00% 6,67% 0,00%
Managed | 25,00% 16,44%  18,75%  11,67%  13,33%  0,00%
Mastered 0,00%  30,14% 43,75% 40,00% | 33,33% 50,00%
Total 100,00% 100,00% 100,00% 100,00% 100,00% 100,00%

Mivakag 5-5: Katavopr Twv atmaviAoewy Tng epwtnong 32

(change management) wg¢ TTpog Ta £Tn TTPOUTTNPECIAg (0pICOVTIa)

C':nagfe 1-3  4-10 11-20 21-30 31-40 >40  Total

Accidental 6,12% | 36,73%  14,29%  36,73% | 4,08%  2,04%]| 100,00%
Repeatable| 0,00% = 36,67%  20,00% 26,67%  16,67%  0,00%]| 100,00%
Defined 0,00% | 52,63% @ 26,32%  15,79% | 5,26%  0,00%]| 100,00%
Managed 3,23% | 38,71%  29,03%  22,58% | 6,45%  0,00%]| 100,00%
Mastered 0,00% 30,14%  28,77% 32,88% 6,85% 1,37%| 100,00%
Total 1,98% 36,14% 23,76% 29,70% 7,43% 0,99% 100,00%

AuTO TTOU TTOPATNPEI KaveiG OTOug TTivakeg autolg eivalr 6T TN WEYAAUTEPN
auTtotreTmoibnon  yia TNV wpIudtnTd TOoUug oTn  dlaxeipion oAAaywv €xouv ol
Olapecorafntég pe 11 €wg 20 xpodvia TTPOUTINPECIAG, EVW TTIO «UETPIOTTABEIG» QaivovTal

Va gival ekeivol e €Tn TTAVW atro 21 €.
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AvdAuon Mapayovrwy (Factor Analysis)

21NV Tapouca evoTnTa TTPOCTTIABRCAUE va dIATTIOTWOOUUE TIG dIa0TACEIG TOou agility oTo
eANVIKG deiypa. TNa Tov okoTrd autd UTTORAAAQUE TIG ATTAVTHOEIG TOU EPWTNUATOAOYIOU

o€ avdAuon Tmapayoviwy (factor analysis).

ZnueiwoTe o1 ato Mapdptnua IM — lMivakeg ZTaTioTikAg AvaAuong TrapatifevTal 6Aol ol
TTivakeg TTou €ENXOnoav ammd Tnv €Qapuoyn oTaTioTIKWY avaAuoswyv (SPSS) amod tnv
TTpayuartoTroinon 1ng AvdAuong Mapayoviwy, 660 Kai TG AvaAuong AlaoTropdg pe Evav

Mapdayovta (One way ANOVA) TTou TTOPOUCIAZETAI OTNV ETTOUEVN EVOTNTA.
Mivakag 5-6: Communalities

Initial  Extraction
item 1 1,000 0,494
item 2 1,000 0,587
item 4 1,000 0,465
item 5 1,000 0,607
item 6 1,000 0,620
item 7 1,000 0,631
item 8 1,000 0,540
item 9 1,000 0,543
item 11 1,000 0,672
item 13 1,000 0,555
item 14 1,000 0,631
item 15 1,000 0,430
item 16 1,000 0,610
item 17 1,000 0,613
item 18 1,000 0,730
item 19 1,000 0,811
item 20 1,000 0,812
item 21 1,000 0,752
item 22 1,000 0,636
item 23 1,000 0,652
item 24 1,000 0,710
item 25 1,000 0,746
item 26 1,000 0,659
item 27 1,000 0,606
item 28 1,000 0,560
item 29 1,000 0,733
item 30 1,000 0,694
item 31 1,000 0,658

Extraction Method: Principal
Component Analysis.
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ATT6 Tnv avaiuon Tou Trivaka lNivakag 5-6: Communalities o1 epwtroeig 3, 10 kal 12 dev
TIPOKUTITEI VA £XOUV OTATIOTIKA CNPAvVTIKOTNTA yia TNV €£Aynon Tng «eueAigiag» yia 1o

eEANVIKO dEiyPa KAl CUVETTWG OTTOKAEIOVTAI ATTO TRV TTEPAITEPW aAVAAUCT.

o Epwtnon 3: Eiuar mpocroiuaouévo¢ va avampooapuolw TIC OTPATNYIKES
TTWARCEWY KAl TIS TAKTIKES [JIOU av@Aoya UeE TIC aVAYKES.

o Epwtnon 10: EmMdIwkw oUuveEXWS va BEATIWVW TNV IKavOTNTA [JOU yia dnuioupyia,
olaxeipion Kai 81ado0n TWV YVWTEWV.

o Epwtnon 12: Aivw ueydAn onuaaia atnv ka8odrynan, 1n cuuBOUAEUTIKN Kal OTIC

TANPOQOPIES TTOU UTTOPW va AauBavw arrd Toug TTEAGTES LIOU.

O1 epWTACEIC AUTEG TTPOPAVWIG ETTIKAAUTITOVTAI TTO AAAEG TNG KAIJOKAG TTOU OXETICOVTAI

ME TNV TTpocapuooTIKOTATA (EpwTNoN 3) Kai Tn diaxeipion yvwong (epwtnoeig 10 kai 12).

Mivakag 5-7: Rotated Component Matrix

1 2 3 4 5 6 7
item 19 0,891

item 20 0,877

item 21 0,824

item 18 0,811

item 26 0,716

item 5 0,646 0,380

item 6 0,607

item 15 0,555

item 27 0,530 0,474

item 28 0,493 0,471

item 29 0,804

item 30 0,772

item 31 0,765

item 25 0,822

item 24 0,818

item 23 0,448 0,601

item 22 0,418 0,374 0,498

item 7 0,742

item 1 0,612

item 2 0,604 0,418
item 13 0,585

item 16 0,677

item 17 0,671

item 4 0,481

item 8 0,422 0,460

item 11 0,762
item 14 0,412 0,572
item 9 0,566
Extraction Method: Principal Component Analysis.
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A6 Tnv AvdAuon [Mapayoviwv TTPOKUTITOUV AoITTOV €TTTd (7) TTAPAYOVTEG TTOU

dlapopewvouy To agility.

Mapdyovtag 1: Xpovog (Time)

O TpwTog TTapdyovTiag TTou Olapop@wveTal emMBERAILVEI TNV APXIK OOUNon TnG
XPNoIuoTroloUuevnS KAidakag diatnpwvtag padi TIG EpWTHOEIG TNG TTOU aQOopoUV OTOV
XPovo (Time). O xpovog MIAWVTAG Yia €UEAIGia €ival OCUVUQAOUEVOG PE TNV TaxXUTnTO
(Nagel, 1991; Qin & Nembhard, 2015). H taxutnTa, Aoimrdv, OTOV EVTOTTIONO, AgIOAOYNON
Kal avTidpaon o€ hia aAhayn ival douIko oToixeio Tou TTO00 agile gival évag ao@aloTIKOG

dlapecoAafntnc (Jones et al., 2012).

Aev gival Tuxaio 611 KaB’' 6An TN PiIBAIoypa@ikr) avackdTnon Tou KegaAaiouKegdAaio 3 o
XPOVo¢ (TaxuTnTa) QaiveTal va gival Kpioiuog TTapdyovTag yia TNV emiwon Kai emTuxia

péoa o€ Eva Tapaxwdeg TTEPIBAAAOV TUVEXWYV KAl YPHYOPWY OAAQYWV.
O1 epwTtAoeig Tou MapdayovTta 1 gival o1 KATWOI:

e Epwtnon 18: Mou maipver oAU xpdvo va svromilw 1S aAAayég.
o Epwtnon 19: Mou maipvel oAU xpovo va aéioAoyw TiC arAayéc.
o EpwTtnon 20: Mou mraipver TOAU xpovo va avridpw OTIS aAAayéEg.
o Epwtnon 21: Mou maipvel TOAG xpovo va mpowbw 1iI¢ aAAayéC aTouC TTEAGTEC

Lou.

Mapdyovtag 2: EvAuyicia (Flexibility)

O emduevog TTAPAYOVTOG TIOU OIOUOPQPWVETAl €ival €KeEivog TTOU OUVOUAlZEl TO
TTEPIOPIOHUEVO TWV TTOPWY, TO EUPOG TWV JIABECIPNWY ETTIAOYWYV YIO £EEUPEDN KAl TTAPOXN
AOoewv TTPOg TOUG TTEAATEG KAl TNV ATTOTEAECUATIKY TTpocapuoyr otnv aAliayr. O

0euTEPOG TTapAayovTag, Aoirov, TTeEpINaUBAvel TIG £€1G EPWTNOEIG:

o EpwTtnon 15: Mmopw Kai diaxeipifoual armroTeEAECUATIKA TTEPIOPICUEVOUS TTOPOUC
TTPOKEIUEVOU vVa avTaTToKpIOw OTIC TTPOCOOKIES TWV TTEAQTWV.

e Epwrtnon 26: Exw tnVv IKavotnTa va TEAyuaToTToI UE ETTITUXIQ TTOAAG €idn
aAaywv.

o Epwtnon 27: Exw tnv ikavérnta va mpooapuolouar o€ didpopa ayopaaTikd oTuA

TeAQTwV.
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o Epwtnon 28: Exw tnv ikavotnTa va diatnpw mapaywyikoTnta o€ mepIodous 1000
XaunAng ¢nrmaong, 600 Kai UYnArg.

o Epwtnon 5: Exw dpiotn yvwaon oro va avaAlw 1a mpofAnuara twv meAarwy Kai
va Tpoo@épw AUCEIS.

e Epwtnon 6: AiaBérw oc uwnAd Babud avrilnwn tng SuvaAuIKNS THS AYoPAc Kai

TWV aQVayKwyV 1wV TTEAQTWV.

Omwg emmwbnke otnv evétnta Agility, Flexibility kar Responsiveness, n ikavotnra
KATTOIOU va METOKIVEITAI ATTO HIa dpacTnEIoTNTa (AUCN) o€ piIa AAAN ypriyopa Kal wg Jia
dladikacia poutivag (Vokurka & Fliedner, 1998) kai va T1pocapudleTal oTO
peTaBaAAopevo  TrepIBAANOV, aTtro@elyoviag, woTdco, TN OTatdAn Topwv o€

AVATTOTEAEOHATIKEG BPAOCTNPIOTNTEG, TO ATTOKAAEoaNE «eUAuyiaiax (flexibility).

O1 epWTACEIG AUTEG TPEIG €K TWV OTTOIWV aTtToTEAOUCAV TURAUA TNG didoTaong «EUupog»
(Range) Tng apxIKAG KAiakag xTiCouv, KaBwg aivetal, To BewpnTikd 0IKOOSUNKA ThG
«eUAUYIoiag» KaBwg ava@épovtal oTo (TTPOKABOPICHUEVO KAl TTEPIOPICUEVO) EUPOG TWV
SlIaQOpwWYV CUVOUACHUWY TTAPAUETPOTTOINCNG KAl TNV IKAvVOTNTA €TTITEUENG (achievability)
NG aAAayniG TNG TTAPAPETPOTTOINONG ME TO EAAXIOTO KOOTOG 0€ XpOVo Kal Xprua (Santos
Bernardes & Hanna, 2005), 6TTw¢ XapakTnpIoTIKA OIOTUTTWONKE GTNV AvTioTOIXN

evoTnTa.

H AvaAuon Mapaydviwy, ouwg, dev dpnoe uovn TG TNV €UAuyIoia, aAAG IKavoTToinoE
TNV avdykn yia yvwaon Twv TTPoKABopIoPEVWY AUCEWY KOl TWV TTEPIOPICHUEVWY TTOPWV
(ka1 AUoewv) dévovtag Tov Mapdyovta 2 Pe TPEIG EPWTACEIG TTOU aPopoUV OTN YVWOon
TNG OUVAUIKAG TNG ayopdg, OTO TIETTEPOOPEVO TWV TIOPWV Kal, CUVETTWG, OTNV

ATTOTEAECUATIKOTNTA.

Oa éAeye Kaveig 0TI TO ATTOTEAEOUA aUTO gival Aiyo TTOAU TTOIOTIKA QVAPEVOUEVO KABWG,
oTTwg emwbnke otnv evotnTa Agility, Flexibility kar Responsiveness, T1o flexibility
atroteAei mpoatrairoupevo (Wadhwa Rao, 2003) yia va yivel kaveig euéAIkTog (agile). To
agility atroteAei IkavoTnTa £YKaIpnNg avadiapudp@waong Tou GUVOAOU TOU OpyaviouoU WG
amavinon o€ pia atmpoPAeTTTn aAAayr. Apa, n eueAifia dev Ba ptmopouce TTapd va

TTPOUTTOBETEI TNV €UAUYITIQ.

75



Mapdyovtag 3: Eupog (Range)

To MO0 €UENIKTOG ] TO TTOCO €UKANTITOG €ival Kaveig eEapTdTtal atmd TNV eupuTnTa TWV
aAAaywv TTou PTTOPEl va uttooTnpigel he xaunAd KOOTOG, ypriyopa Kal pe dveon (Dove,
1995). 'ET01 Kal yia Tov ao@QaAioTIKO diapecoAantrh, O6Tmwg AéxOnke otnv evotnta
Aiaxeipion Nvwoncg (knowledge management), 660 peyaAuTepo Upog (range) TmAoywv
TIPOTACEWY O&iag UTTOPEI va TTAPATAEE! O TTWANTAG EvavTi aTTPoadOKNTWY aAAaywy, TO00

Mo EUENIKTOG UTTOPEI va BewpnBei (Dove et al., 1996).

MNa Toug Adyoug autoug n AvaAuon MNapayoviwy diatnpei autovopa 3 epwTACEIS TNG

didoTaong «EUpog» TNG apXIKAG KAIMAKAG, O1 OTToiEG ival oI EAG:

o Epwtnon 29: Exw tnv IKQvotnTa va mpooeépw Mia UEYAAN YKAUQ aITodOTIKWY
AUOEwV OTOUS TTEAQTEG.

o Epwtnon 30: Exw tnv ikavornta va diauopeuwvw, e gugAiéia, TpoTdoeis Kard
TNV mapouciacn AUCEwVY OToUC TTEAQTEG.

e Epwtnon 31: Exw tnVv IKavotnTa va mpoTEivw TTapauETpPOTToOINCEIS (aAAayéc oTa

XAPAKTNPICTIKA) TTPOIOVTWVY C€ TTEAGTEC.

Mapdyovrag 4: Aveon (Ease)

Mia akoun d1doTach TTOU TTAPEMUEIVE ATOQIA KAl UETA ATTO TN OXETIKA avAAuon aTToTEAEI
Tov MNapayovta 4, ival autr) Tng Aveong (Ease). O1 epwTrOEIG TTOU TNV CUVATTOTEAOUV

sival:

e Epwtnon 22: Mou givar 6UokoAo va spapuolw T1ic aAdayéc.

e Epwtnon 23: Mou civar dUokoAo va treiow ToUS TTEAGTES yia TIC ATTQITOUUEVES
aAayég.

e Epwtnon 24: Mou civai 6U0okoAo va treiow Ta OTEAéXN TNS €TQIpIAC LOU YId TIC
aTTaITOUEVES aAAQyEG.

e Epwtnon 25: Mou civar 0UOKOAO va Treiow TOUC OUVAOEAQOUS VyId TIC

aTTaAITOUNEVES aAAayEG.

H AéEN «dAveon» uttovoei Xwpig KOOTOG 1, aAAIWG, Xwpic peydAn TTpootrdBeia. MIAGue
yia KO6OTOG 0€ OPOUG WUXIKWY aTTOBEUATWY, XPOVOoU Kal Teavwy ETTITITWOEWY OTIG
ETTAYYEAUOTIKEG OXEOEIC TOU AOQAAIOTIKOU SiapecoAapnTtr. Ztnv evotnta Agéiotnta oric
AMayég (change proficiency) eidaue 611 0TO pwoaikd OXETEWV OQEIAEl va dIaTNPEI Kal va

dleupuvel €vag ac@aMIoTIKOG diapecoAaBnThg, To TTOOO €UKOAO (ease) eival yia Tov
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TTWANTA va TIEi0el yia TIG aTTaITOUMEVEG OAAAYEG TOUuG TTEAATEG, TNV ETAIpia TTOU

EKTTPOCWTTEI KAl TOUG CUVEPYATEG TOU €ival KABOPIOTIKAG ONPOCIAG yia TNV ETTITUXIA TOU.

Kai auTto yiati atré Tn Uon Tng N epyacia Tou ac@aMioTIKoU diapecoraBnTh €xel upnAd
BaBuéd e€apTNONG aTTd TIG ETAIPIEG TTOU EKTTPOCWTTEN KAI TA TTPOIOVTA TOUuG. Na va adpdéel
MIa sukaipia o TTWANTAG TTPETTEN TTPWTA VA TTEICEI TO YPAQPEIO TTWAACEWY TTOU AVIKEI
(ouvepydTeg), META TIG €TAIPIEG TTOU EKTTPOCWTTEI yIA VA dnuUIoUpyRoouv AUCEIG

(TTpoidvTa) KaI PETETTEITA, TTPOPAVWG, TOV TTEAATN yIa TNV avAyKn Mg TETOIOG aAAaync.

ZUVETTWG, KaBioTaTtal oaPEg OTI JE 000 ueyaAlTepn dveon yivovTal Ta TTOPATTAVW, ME
1600 peyaAUuTepn dveon (6€€16TNTA) PTTOPEI va TTPOAGREl 1 va uttodexOei wia allayn,
YEYOVOG TTOU aTTOTEAEI KABOPIOTIKO TTAPAYOVTA YIa TNV ETTITUXIO TOU O€ £€va TOO0 yprAyopa

MeTaBaAAOpEVO TTEPIBAAAOY.

MNapdyovtag 5: MpooavaroAiopog otov MeAdarn (Customer Orientation)

Tig TeAeuTaieg dekaeTieg oTadlokd peTaTiOeTal TO PAPOG Ao TNV TTapaywyr (product
orientation) Tpog TNV ayopd (market orientation), dnAadr Tov TTeEAATN. H pev TTpocéyyion
pe Baon 1o TTPOIdV (product-oriented approach) €ITIKEVTPWVETAI GTO iBI0 TO TTPOIOV KAl TA
XOPAKTNPIOTIKA TOu, JE TNV €TTIXEIPNON va avalnTtd TeAATES yia va 1o TTouArjoel (Shah,
Rust, Parasuraman, Staelin, & Day, 2006). O TTpocavaTtoAIOCUOG TTPOG TV ayopd Oc,
PEpvel OTO €TTIKEVTPO ToV TTEAATN (customer orientation), Je Tnv €TTIXEipnon va avadnta

T TTPOIOVTA TToU Ba TTOUAACEl aTov TTEAATN TNG (Lamberti, 2013) kai 61 TO avTiBeTO.

Me aAAa AGyia, n eTTixeipnon TapakoAouBei TIG avAyKeg Kal TIG £TTIOUUIEG TOU TTEAATN Kal
TTPOCOPUOLEl TA TIPOIOVTA TNG WOTE VO EVOWPATWOOUV TNV aTTapaitnTn agia mpog autov
(Day, 1994).

Me Oedouéva Ta TTapatravw, kKabiotatal Aoyikrp n ouvBeon Tou lapdyovra 5 TToU

atroteAeiTal atmd TIG KATWOI EPWTATEIG:

o Epwmon 1. [poreivw ouxvd mpordoeic aéiac mou Lacilovrar OTIC
ueraBaiAdueves avaykec Kai TIOUUIES TwWV TTEAQTWV.

e Epwtnon 13: lMapakoAouBw ouvexws Kai mTpooapuolw TIC TTAPEXOLEVES
UTTNPETIES IOV TTPOC TOUS TTEAATEC WOTE va TTPOo0dIdwW O autéC uwnAdTepn adia.

o Epwtnon 2: Emdiwkw ouxva sukaipies Tou utmopouv va mpoobéoouv adia aTic
OXETEIC HOU UE TOUS TTEAQTEC.

o Epwtnon 7: MNMpoomabw oe auvexn Baon va avamrioow UAKPOXPOVIEC OXETEIC

UE TOUC TTEAQTEC.
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Omwe avagépbnke kai otnv evotnta lNpdraon Aéiag (value proposition), kGBe TTpdTOCN
agiag TTPETTEI VO EVOWPATWVEI TNV ATTAVTNON TOU TTWANTA OTIG UPIOTAPEVEG I HEAAOVTIKEG,
ouveldnNTéG 1 un avaykeg Kal emBupieg Tou TTEAATN. AUTO TTPOUTTOBETEl OUXVNA
aAAnAetTidpaon ue Tov TTEAATN, €ypriyopaon via VEEG TTANPOYOpPIES Kal agloTroinon Tng

QATTOKTWHEVNG YVWONG ATt TOV TTEAATN.

210 uTTodeIyua EueAigiac MNMwAnTwy (salespersons agility) TTou TTapati@eTal oTn OXETIKNA
evoTnTa TOU KEQaAaiou KepdAaio 3, sidape 6T To TTapAywyo evog agile TTwAnTr €ival pia
agile-driven value proposition. Mia TTpdTaon agiag, dnAadr, Tmou xTiCeTal yéoa atd
yvwaon Tou TwANTA (knowledge management) kai TN Jakpoxpovia aAAnAemmidpacn Tou
pe Tov TTeEAATN. ‘Evag TwANTAG TTou dev emidideTal o€ ouveX aAAnAeTTidOpaon Pe Toug
TTeEAATEG TOU, OEv TTAPAKOAOUBEI TIC HeTABAAAOUEVES avAYKES Kal ETTIOUMIEG TOUG Kal gV

KOAPWVELY TO YNPIDWTO TWV OXECEWV TOU, OEV UTTOPEI VA Eival XapAKTNPIOTEI EUEAIKTOG

(agile).

Mapdyovrag 6: EmixeipnuarikérTnta (Entrepreneurship)

2TNV eVvOTNTA «

O mwAntic¢, o0 entrepreneur kai 70 ATTOTEAECHUA» QAVOQEPBNAKAPE OTNV «KAIVOTOUA

ETTIXEIPNMOTIKOTNTAY, OTTWG XOPAKTNPIOTIKA METAQPAZETaI N AEEN entrepreneur.

O1mrwe avaAubnke ekei, AoitTdv n entrepreneurship €ite wg oTACON, €ITE WG CUPTTEPIPOPIKS
QAIVOUEVO, YIa €vav ao@aMIOTIKO diapecoAapnth @aivetal va €xel dU0 UTTOKEIMEVES
dlaotdoelg (Morris et al.,, 1990): Tnv KalvoTouIKOTNTA (innovativeness) kai Tnv
TTPOVONTIKOTNTA (proactiveness). Ztnv Tpoava@epBeioa evoTNTA avaAUETal KAl TO YIATI N

avaAnyn piokou (risk-taking) dev TTPOKUTITEI VA Eival ATTAPAITNTO GTOIXEIO EVOG TTWANTH.

O1 epwTAoEIg TTou ouvBEéTouv Tov Mapdyovta 6 £pxovral va avadntrioouv Tov Babud
KAIVOTOMIKOTATAG TOU aO@AAIOTIKOU OlahedoAapnTr, aAAd kal Tnv IKavoTnTd TOu va

TIPORAETTEI KOl VO TTPOVOEI:

o Epwrtnon 16: EumAékouar evepyd o€ OI1adIKaoiec ouvexous avamruéng
KQIVOTOLIWYV TTPOIOVTWY Kal UTTNPECIWV
e Epwtnon 17: Ejuai kaA6g otnv mpoBAswn aAAaywyv tou xpeiadovral ol TTEAATEG

HouU TTPIV Kav Jou To {nTroouyv ol idiol.

78



o Epwtnon 4: Avanrioow 10xUpoUs eoOUC UE Ta OTEAEXN Twv aoQAAICTIKWY
ETAIPIWV LE TIC OTTOIEC ouvepyadoual.
o Epwtnon 8: TlpoBAérw T1Ic aAdayéc orTov avraywvioud Kai avamrioow

OTPATNYIKES TTWANOEWY Kal TAKTIKES UE BGon autéc TIC aAAayég.

O entrepreneur ouvdEéeTal JEOW TNG KAIVOTOPIKOTNTAG KAI TNG TTPOVONTIKOTATOG PE TOV
agile salesperson. Q¢ TTPoOg TNV KAIVOTOMIKOTNTA, AuTO cuuBaivel KaBwg gaivetal autn
va AavBavel yéoa oe €vav agile TTwAnoiako opyavioud (BA. evotnta Ti givar 1o agility). H
IKavOTNTA £yKAIPNG TTPOETOINAGIAC yIa aTTPOBAETITEG aAAayéG ToV KaBIOTA TTPpWTOTTOPO
Kal auTé aTrd JOVO Tou aTTOTEAEI OTOIXEIO KalvoTodiag. AuTO TTapAAANAa aviKel Kal OTOV

TTUpAVa TNG €UEAIGiag.

Qg TTPOg TNV TTPOVONTIKOTNTA, €idauE OTI 01 TTPOVONTIKOI AvBPWTTOI «CAPWVOUV» (Scan)
TNV ayopd yIa €UKAIPiEG, TTaipvouv TTPWTOROUAIEG, dpouv Kal €TTIPEVOUV €wg OTOU
@Bdoouv ot ammoTéAeouad, £wg OTou QEépouv TNV aAlAayr) (Crant, 2000). Y16 autd 10
Tpiopga dev Ba ptmopouce TTapd N TTPOodPACTIKOTNTA (EVOAAOKTIKA a1rddoon Tou

proactiveness) va atroTeAei BepéAio AiBo TnG gueAigiac.

O1rwg €dei€av o1 £peuveg Twv Ragland & Finkle (2013) kai Twv Spillecke & Brettel (2013),
évag entrepreneur TTPOCAVATOAIOHOGC Twv TWANCEwWY odnyei o€  PBeATiwpéva
atmmoTeAEOPATa G€ 6POUC TTWANCEWY, EVW OTO idI0 JAKOG KIvEiTal Kal n épguva Tou Mallin
(2016) 1Tou kaTéAn&e 6T N amédoon Twv TTWANTWY (sales performance) cuvdécTal BeTIKG

ME TNV TTpovonTIKOTATA (Sales proactivity).

2UVveTTWG, 600 o uywnAd emitreda entrepreneurship éxel 0 TTWANTAG, TOCO TTIO agile

MTTOPEN va Bewpeital.

Mapdayovtag 7: Alaxeipion Nvwong (Knowledge Management)

Ztnv evotnta «Aiaxeipion Nvwong (knowledge management)» €idaye OT1 yia va
avTIANeBei 0 ao@alioTikOG diapuecgoAaBnTrg Ta didgopa epebiouara Tou TTEPIBAANOVTOG
Kal TIG METABOAEG OAwv Twv agility driver kai va €mAEEEl eboTOXO TNV KAIvOUpyIa

otpatnyikr Tou (Dove, 2005), TTpéTTel va attoTeAE] Evav «uabnaoiakd opyaviouo».

AnAadn, o TTwANTAG TPETTEL va €Xel UWPnAEG OeCIoTnTeG diaxeipiong yvwong. Auté
peTagpdaleTal o€ IKavOTNTA XPAONG TTOANGTTAWY TINYWV yvwong, evw dev xpeldleTal va
&Epel pOVO TO «TTWG» AAAG Kal TO «TI» yvwon XPEIAZETAl VO ATTOKTAOEI, «TTOTE» va TV

ATTOKTACEI KAl «yIaTi» Tou XpelddeTtal (Chonko & Jones, 2005).
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ETriong, 18iaitepn €ug@acn d60nke agevog 0Tn PNXAVOYPAPIKN UTTOOTAPIEN TNS YVWONG
ME TIC KaTtGAAnAeg e@apuoyéc (knowledge management databases, information
technology, CRM k.a.) TTou va uttooTnpiouv 10 é¢pyo Twv TTwAnTwy (Ashrafi et al., 2005)
Kal, QQETEPOU, O TTWANTAG TTPETTEI VO EXEl EKEIVEC TIG TEXVOAOYIKEG duvaTOTNTEG va
QVTOTTOKPIOEI OTIC ATTAITACEIG TETOIWV TTANPOPOPIOKWY CUCTNHATWY KOl AVETTTUYMEVN

avTiAnwn waTe va TTapel 600 TTePICoOTEPA PTTOPEI aTTd AUTA.
O MapdyovTtag 7 CUYKEVTPWOE TA TTAPATTAVW HE TIG KATWO!I EpWTACEIC:

o Epwtnon 11: Aivw ueydAn onuacia otnv ka8odrynon, tn ouluBOUAEUTIKA Kai OTIC
mAnpo@opisc mou ummopw va AauBdvw amé GAAoUS OTO ypa@eio TTWANCEwWV.

e Epwrtnon 14: Xpnoiuomoiw Ouxvad EmIXEIPNoIakd Osdouéva Kal OTaTioTIKA
OTOIXEIa yIa va avTarmokplifw OTiSC aAAayég TnG ayopdg.

o Epwtnon 9: Zképrouail Kai EVEQYW UE ETTIXEIPNUATIKOUC TOOTTOUS.

2TIC EPWTACEIC QUTEC diveTal €u@acn oTn AQwn TTANPOQYOPIWY KAl OTO KATA TTOCO
«aVOIXTOGY €ival yeviké 0o ao@aAIoTIKOG diapegoAaBnTig oTov diauepioud Kai diddoan
TTANPOQopPIWY Kal yvwong. MNMapdAAnAa, n TTANPOPOPIKY Kal Ol TEXVOAOYIKEG UTTOOOUES
elIoépxovTal oTnv avaAuon JEow Twy eTTIXelpnalakwy dedouévwy (business intelligence)
TTou Ogv €ival TITTOTA AANO TTOPG UTTOAOYIOTIKEG TEXVIKEG €UpeEONG, avaduong Kal
avaAuong 0edouEVWY TNG ETTIXEIPNONG, TOU TTEAATOAOYIOU KOK € OKOTTO TNV aIoTroinor)
TOoug aTTd TOV TTWANTH, TOV CUVTOVIOTA 1 dIEUBUVTH TTWARCEWV yia TTAdiCIa Tou pOAou

TOUG.

MapdAAnAa, n AvaAuan Mapayoviwy emouvaye v Epwtnon 9 TTou avagépetal aTnv
entrepreneurship iowg yia va &¢gig¢el Tov omveApa eypriyopong, TTPovonTIKOTNTAG Kal
KAIVOTOMIOG TTOU TTPETTEl VO OUVODEUOUV TNV avaAuon deBOPEVWY KAl TTANPOPOPIWY Yid

va gival aTTOTEAETHATIKNA.

> € KGBe TTEPITTTWON, 600 MO UYPNAR £TTIdOON €XEl O ACPANIOTIKOG SlaEcoAaBNTAG OTOV

Mapdyovta 7, Tn Alaxeipion MN'vwong, 1éoo 110 agile Bewpoupe 0TI uTTopEi va givai.
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AvdAuon AlaoTtropdg pe évav TrapdayovTta (One way ANOVA)

A@ou TTpocdiopicaue Toug TTapdyovTeg TTou OUvBETOuv Kal oplioBeTouv TO agility,
TTpoxwpnoaue o€ AvaAuon AlaoTropdg pe évav Trapdyovta, i aAAiwg One way ANOVA,
yla va SIammOoTWOOUUE ME TTOIOV ATTO auToug cuoxeTiCetal 1600 n ammédoon Twv
ac@alioTIKwy dlapecoAapntwy (performance), 600 kai pia oeipd atmd AAAEG JETABANTES
TTOU CUVOTITIKA TTapouacialovTal 0ToV TTapaKATw Trivaka padi he TG mBaveg TINES TTou

060nKav OTO EPWTNUATOAGYIO TNG £PEUVAG:

Mivakag 5-8: MeTaAnTéG

MeTtaBAnTn MBavég TiéES
1 | dulo (gender) Avdpag, Nnuvaika
2 | TumkA Mépowon lupvaoio/Aukelo, IEK/Texvikég, TEI, AEI, TIMZ
3 | Eidog ouvepyaaoiag Agents, Brokers
4 | 'Etn EpTeipiag 1-3,4-10,11-20,21- 30, 31-40, mavw ato 40
5 | Ammédoon (performance) | Agents High, Agents Poor, Brokers High, Brokers Poor
6 | Change Proficiency Accidental, Repeatable, Defined, Managed, Mastered

®ulo (gender)

H €i00d0¢ Twv yuvaikwy oTnv ayopd epyaciag TTPOCEAKUCE TO AKOBNUAIKO evOIaQEPOV
yla T0 Katd 1600 emnpeddel TO QUAO oTnV atmodoon Twv TTWANTWY. ATTO TV GAAn,
O1dpopa TauTToU Kal TTPOKATAANWEIG TTOU aKOAOUBOUV KABe eTTdyyeAua odnyouv (kai)
Toug O1EUBUVTEG TTWAACEWY, E€UTTOPIKOUG BIEUBUVTEG | manager TTWAACEWV OTO va

atreuBuvovTal Katd TV TTPOCANYN TTWANTWY OE UTTOWNQIOUG CUYKEKPIUEVOU QUAOU.

A6 TNV avahuon ANOVA Ttrou trapatifetal oto MNapdptnua I — Mivakeg ZTATIOTIKAG
AvdaAuong TTPoKUTITEl OTI OgV UTTAPXEI OUOYKETION WETOEU TOU QUAOU TOU aO@ANICTIKOU
dlapecoAaBnTh o€ oxéon e TIG dIAOTACEIG TTOU OUVBETOUV TNV gueAigia (p-value petagu
0,22 kai 0,90). To atroTéAeopa autd £pxeTal va emBEBAIICEl TN HEXPI CAMEPQ
BiBAIoypagia oxeTIKA pe TN oX€0N PUAOU KAl TTWANCEWY. ZTNV TTapoUoa €pEuva Kal y€oa
atd 10 0IKodOUNUa NG euehigiag emPBeBaiwvertal, Aoimtdv, 6T To PUAO dev CUOXETICETAI

ME TNV ATTOd0CT OTIG TTWANCEIG.

21ov Tmapakdtw Trivaka (Mivakag 5-9: Ta ammoteAéopata Tou eAéyxou uttoBéoewv U0
epeuvwy (Moncrief et al., 2000)) TrapartiOevTal amé Toug Moncrief, Babakus, Cravens kai

Johnston Ta amoteAéoparta dUO €PEUVWV OI OTToiEG OTnpEifouv TNV uTTOBeon Ot dev
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uTTapxel diagopoTtroinon METAtU Twv QUAWV oe didpopeg TITUXEG (constructs) Tng
epyaciag. 210 idlo cupTTéEpacua kataAfyouv kai atn OIKr Toug Tnv gpyacia (Moncrief,
Babakus, Cravens, & Johnston, 2000).

Mivakag 5-9: Ta amroteAéoparta Tou eAéyXou UTToBECEWY BUO EPEUVWIV
(Moncrief et al., 2000)

Schul and Wren Siguaw and Honeycutt
Construct Hypothesis Result (1992) Result (1995) Result
Role ambiguity No difference Supported No difference Differences
Role conflict No difference Significant No difference” Marginal difference
Job stress No difference Supported MNAS NA
Job satistaction No ditference Supported No ditterence No difference
Met expectations No difference Significant NA' NA
Organizational commitment No ditference Supported No dillerence No difference
Propensity to leave Women have higher Women have lower Women have higher NA
propensity to leave propensity Lo leave propensity to leave
Performance No difference Supported NA No difference
‘Female differences more favorable.
Diflerence for supervisors but nat for pay, task, or autanomy
Not tested

AKOUN TTI0 KOVTA OTO TTEPIEXOMUEVO TNG £PEUVAC Mag BpiokeTal n PeAETN Twv Michael Levy
kar Arun Sharma o1 otoiol €€étacav Tnv E€TMPEPON MIAG OEIPAG ONUOYPOPIKWY
XOAPAKTNPIOTIKWY (OTTWS TO QUAO) w¢ TTPog Tov PBaBud emmidoong Twy TTWANTWY o€

«TTPOCAPUOOTIKEG TTWARCEIG» (adaptive selling).

H évvola NG TTPOCAPHUOYNS OTIGC CUVONKES TOU TTwANCIOKOU TTEPIBAAAOVTOG BpiokeTal
eyyuTePa O0TNV UEAIGia, KaBWG N TeAeuTaia atToTEAEI BEWPNTIKO UTTEPTUVOAO TNG TTPWTNG,
OTTwG avaAubnke kai otnv evotnta Agile Selling in Insurance. Ztnv idia evotnTa
ava@epBKaPe Kal 0TO YEYovOg OTI N TIPOCOPUOCTIKOTNTA QaiveETAl v 0dnyei o€ KOAUTEPN
atmmoédoon Tou TTWANTA (Spiro & Weitz, 1990; Weitz, 1981).

2UPQwva, Aoimrév, Pe Tnv TTapammavw €peuva (Levy & Sharma, 1994), n avamtuén
oupTtTEPIPOopwV adaptive selling (TTou odnyei o€ peyaAuTepn atrddoon) dev CapTaTal Atrod
TO @QUAO, yeyovog TTou evioxU€l Kal evioXUETal a1t TO ATTOTEAECPA TNG TTapoloag

£pEUVacG.
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Emimedo Tumikig Mépewong (education)

O 1m0 a1T0d0TIKOG TPOTTOG VA ATTOTUTTWOEI N JOpPwaon evog TTWANTA gival To eTTiTTEdO TNG
TUTTIKAG TOU péppwong péoa ammo TS didgopes Pabuideg extraideuong Tou €AANVIKoU
ekTTaIdeuTIKOU  ouaThpaTog (Muupvaoio/Aukelo, TpitoBdBuia Ekmaideuon kok). Ol
MOPQWTIKES OTTAITACEIS YIA TOV Ao@AAICTIKO dlapecoAaBnTh kpivoupe OTI augdvovtail
EKOETIKA AOYW TNG auénuévng ETTOTITEIOG (TTIOTOTTOINCEIG K.A.), TNG MeyaAUTeEPNG
TTOAUTTAOKOTNTAG TWV ACQAAICTIKWY TTPOIOVTWYV KAl TV UTTEPTTPOCPOPA TOUG, KABWG Kal
TWV EQAPPOYWYV TEXVOAOYIOG TTOU €I0£pXOVTaAl (Kal) 0TV ac@AAIoTIK ayopd. QoT1doo,
Oev gival €@IKTOG KATTOI0G TTI0 OOKINOG TPATTOC yia va AngBei gpguvnTikd uttdywn TO
EMTTESO POPPWONG TOU aCPAAICTIKOU dlapecoAafnTr TTépav atrd TNV ammoTUTTWoN TNG

TTAVW OTOV XAPTN TWV TUTTIKWYV TiITAWV OTTOUDWV.

Omwg mpokUTrTel, Aoimmdv, atd v One-way ANOVA (BA. Mapdptnua I - Emimedo
Tummikng Moépewaong (education)), dev UTTAPXEI CUOXETION METALU TOU TUTTIKOU ETTITTEOOU
MOPPWOoNG Tou acPaAIaTIKOU diapueaoAafnTr o€ oxéon WE TIG OIA0TACEIG TTOU OUVBETOUV

TNV eueAiia (p-value petagu 0,11 kai 0,97).

H pépowon Ba Trepipeve Kaveig va €xel HEYAAUTEPN CUOXETION WE TO OTTOTEAECHA.
MeyaAuTtepn pép@waon Ba cuveTTayoTav KOAUTEPO ATTOTEAEOUA, MIAG KAl BewpnTIK& N
TTPWTN Ba £BIve oTOV TTWANTA TN dUVATOTNTA YIA TTI0 TTOAUTTAEUpN B€aon TNG TTWANONG
aAAG kal Tou TTEAATN. Agdopévou autol, o TTWANTAG Ba ptTopouce, Ye GAAa Adyia, va
avaTrTugel akpIBECTEPOUG MNXAVIOHOUG KOTNYOPIOTTOINONG TWV TTEAATWV KAl TWV
OuVONKWY TTWANONG WOTE va €XEl TTEPICOOTEPA «OTTAA» OTn QOPETPA TOU yId TNV

QVTIHETWTTION TWV TTWANCIOKWY TTPOKANCEWV.

21n BiBAioypagia dev uttdpxel avaloyn £peuva yia 1o TTOON PeTaBAnTOTNTA TOU agility
pTTOPEN Va €gnynBei atmd Tn pépewaon Tou TTWANTA. H épguva €xel aoxoAnBei kupiwg pe
TN oUVOEDN HOPPWONG Kal aTTdd00NG HECW AAAWY KATOOKEUWY, OTTWG N TIPOCAPUOCTIKA
TTwAnon (adaptive selling) i TIg yvwolakég douég (knowledge structures) kal GAAWV. ZTIG
€PEUVEG QUTEG N eTTidpACN TNG MOPYWONG cival au@ionun Kabwg atmmd Tn pia éxouue
HeAéTEG TTOU Beixvouv autd TTou diaioOnTikG Ba TrioTeue Kaveig, dnAadn, Mo BeTIKN
OUoXETION WOpewong pe 1o atmotéAeopa (Levy & Sharma, 1994; Sharma, Levy, &
Evanschitzky, 2007) diauéoou Tng KABe @opd eEeTtaldpevng PETABANTAS Kal OxI GUETQ,
OTTWG TTpoavagépape. Ao TNV AAAN, GAAeg peAéTeg uTTooTnpiCouV TN BEon 6Tl TO UWPNAS
HOPQWTIKO €TTITTEQO UTTOPEI VO €XEI AKOWPN KAl ApVNTIKO QTTOTEAECUA OTNV ETTITUXIA TWV
TTwAAoewv (Lambert, Marmorstein, & Sharma, 1990) kaBwg o1 emavaAauBavoueveg

0paaTNPIOTNTEG TTWANONG (POUTiVa) UTTOPEI va PEIWOCEI TO EVOIAPEPOV TOU TTWANTH OTO
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VO EVTPUQPNOEI OTIG EEXWPIOTEG AVAYKEG KABE {eUyoug TTWANTA-TTEAATN Kal oThV avdAuon

TOU TEAEUTAIOU (XOPOKTNPIOTIKA, TTPOTIMACEIG, AVAYKEG KOK).

2¢ KABe TTEPITITWON, TO ATTOTEAEOHA TNG TTAPOUCAG HEAETNG €TTIBEBAIWVEI TV aTTOUCIA
¢ekdBapng oxéong MeTOEU  ekTTaideuong (MOPPWTIKG  emmiTTedo) Kal  aAmmddoong
(performance) €ite ameuBeiag, €ite PEOW BEWPNTIKWY KATAOKEUWY TTOU 0dnNyouv o€

MeyaAUTepn atrdédoon.

‘ETn gutrEIpiag oTOovV aC@AAIOTIKO XWPO

21N AEEN «EPTTEIPIA» OUVEIPUIKA aTTOdIdOVTAI BETIKEG 1IBIOTNTEG WG TTPOG TOV POPEA TNG.
O éuTtreipog TTwANTAG yvwpilel TNV TTOAUTTAOKOTNTA TOOO TNG TTWANCNGS 600 Kail TNG AQWNS
TNG AYOPAOCTIKNG ATTOPACNG VIO €va AC@OAAIOTIKO TTPOIOV Kal, CUVETTWG, WTTOPEI va
OuvOpPAUEl TTANPECTEPA O MIO ATTOTEAEOUATIKA TTWANON. Mia TTwAnorn, dnAadr, TTou
IKQVOTTOIEI KAl TOV TTEAATN Kal Tov TTwANTA, aAAd Kal Tov opyavioud TTou O TEAEUTAIOG

EKTTPOOWTTEI.

270 TTOPATTIAVW CUUTTEPACHOTA 0dNYOUV KAl Ol TTEPICOOTEPEG EPEUVEG OXETIKA UE TNV
daueon Kal EUUecn ouvdpour TNG TTWANCIOKAG EUTTEIPIAG OTNV ATTOdO0N TOU TTWANTA
(Bartkus, Peterson, & Bellenger, 1986; Behrman & Perreault, 1984). Qotdco0, 6Tav n
TTAPATTAVW OXEON £EETAOTNKE OTOV XWPO TWV ACPAAicewy, dev TTPOEKUYE N CTATIOTIKA
onuavTIKOTNTA TNG. ZUYKEKPIPEVA, ol James Boles, Thomas Brashear, Danny Bellenger
kal Hiram Barksdale (2000) e¢étacav did@opa dnuoypa@ikd oToIxXEia Kal TNV EUUEON
OUMPBOAN Toug (ouykekpidéva, péow Twv relationship selling behaviors) otnv ammédoon
TWV TTWANCEWV 487 ao@ANIOTIKWVY BIAUECOAABNTWY TTPOIOVTWY Tou KAGdoU ZwAG OTN
Bopeia Apepikr) yéow Tou Life Insurance Marketing Research Association (LIMRA).

MeTagU auTwyv ATAV KAl N EPTTEIPIA OTIG TIWARCEIG, £XOVTAG TO TTPOAVAPEPBEV eUpnua.

21N OIKN pag €peuva TO aTTOTEAEOHA QaiveTal va gival dlagépel atmo ekeivo Twv Boles et
al. Aré Tnv One-way ANOVA (BA. MapdpTtnua I -Emn gumreipiag atov ac@aAioTiké Xwpeo)
TTPOKUTITEI OTI UTTAPXEI CUCXETION METALU TWV ETWV EUTTEIPIAG Tou dlauecoAapnTr oTov
ao@AMNIOTIKO XWpPo o€ oxéon pia atrd TIG dIaoTACEIS TTOU CUVBETOUV TV eueAigia (p-value

0,034). Zuykekpipéva, n didotaon autr gival n euAuyicia (flexibility).

2tnv evotnta Agility, Flexibility kar Responsiveness éxoupe Adn avagEpel oxnuaTikd ot
10 flexibility @aivetal va artroteAei rpoatrairoupevo (Wadhwa Rao, 2003) yia va yivel

kaveig eUéNIKTOG (agile). AnAadn, n eueNigia TTpoUTTOBETEI TNV €UAUYICia TOU opyaviouOoU.
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Mo ocuptukvwpuéva Ba ptropoloe va Trel kaveig o1 flexibility eivar pia Asiroupyikn
IKavoTnTa, agility yia @iAocogia opydvwaong, evw responsiveness eival n idia n ahiayn,
T0 i610 TO ATTOTEAEC O XPAONG TWV TTPONYOUMEVWYV EVEKA HIOG METARBOAAS TWV GUVBNKWYV

oTnv ayopd.

A6 v one-way ANOVA Trpoékuye OTI 000 TTIO TIOAAG £Tn eumTeIpiag €xel O
dlapecoAafnTAG OTOV AOPAAIOTIKO XWPO, TOOO TTEPICCOTEPO EUKANUTITOC (flexible) ptropei
va gival. ZUyKeKpIYEVA, €AV Ol TIWANTEG YE TTAvw aTTd 20 Xpovia eUTTEIPIOG QaiveTal Va
éxouv peyaAutepa emmireda euAuyiciog (eupn Twyv 21 — 30, 31 — 40 kai TTdvw atd 40
ETWV). AvTiBeTa, oI ac@alioTiKoi dlapeagoAapnTég pe AiyoTepa xpovia deixvouv oxedodv
«oKapyio» atn diaxeipion Twv dla@opwv €1dWvV alkaynig, oTnv TIPocappoyr oTa
OIGPOopPa ayopaoTIKA OTUA, aKOPN iOwg Kal oTn OIaxEipIon TTEPIOPICHEVWY TTOPWV

TTPOKEINEVOU VO AVTATTOKPIBOUV OTIG TIPOCOOKIEG TWV TTEAATWV.

Eidog ouvepyaoiag

v evotnta Agents kar Brokers ava@epbrikaue oTnv Kupidtepn OIdkpIon Twv
aoc@aAIoTIKWV dlapecoAapnTwyv avdloya Pe To €i00C TNG ouvePyaoiag ToOug HE dia N
TTEPICOOTEPEG  QAOQOAIOTIKEG  ETAIPIEG.  ZUYKEKPIYEVA, gival  auTty HeETau  Twv

ATtrokAcioTIKWY ZuvepyaTwy (Tied/Career Agents) kai Twv Mn ATTokAgIoTIKWYV (Brokers).

H pev mpwtn mepimTtwon, aut Twv tied agent, ava@épetal 0 a0QANICTIKOUG
OUMBOUAoOUG TTOU £XOuV OUVAWEI OTTOKAEIOTIKA Cuvepyaaia e pia ao@aMIOTIKA €Taipia
(Agents), evw ol Mn ATTokA€IoTIKOI ZuvepydTeg (Brokers) ptropei va gival JEPOVWPEVOI
ao@OaAIOTIKOI oUMBOUAOI, TTPAKTOPEG 1 MECITEG OI oTroiol €xouv Tn duvatdTnTa Vo

OUVAWOUV CUNBACEIC oUVEPYAOiag e TTEPICOOTEPES ATTO Hid A0QANIOTIKEG ETTIXEIPNOEIG.

To €idog TNG ouvepyaoiag (ATTOKAEIOTIKOTATA A Wn) €XEl YIVEI QVTIKEIMEVO MEPIKNAG
avaAuong amd Tnv akadnuaikrp KoIvOTNTa W¢ TIPOG TO TToI0 aTTd Ta OUO0 WQEAEI
TTEPIOOOTEPO TOV TTEAATN 1 TNV ACPANICTIKI] ETAIPIA. TNV TTOPOUCQ £pyacia £§ETACOUME
TO €id0OG TNG CUVEPYAOIAG WG TTPOG TO TTOCO ATTOTEAEI TTapdyovTa TTou €TTnPEAdel Tov
BaBud cuehigiag Tou ac@alioTikoU dlapgecoAaBnTt péoa ammd TIG dIACTACEIG TTOU Th

OUVBETOUV.

O1rwg mpokuTTel, Aoimmdv, amd tnv One-way ANOVA (BA. Mapdptnua I - Eidog
ouvepyaoiag), UTTAPXEI CUOXETION PETALU TOU €iOOUG TNG OUVEPYATiag TOU AoPAAICTIKOU
dlapecoAaBnTA hE TNV A TIGC AoPAAIOTIKEG eTaIpieg Ye Tov MapdayovTa 1 (Xpdvog -Time-,

p-value 0,011) kai Tov MNMapéyovta 6 (Entrepreneurship, p-value 0,017).
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Q¢ Tpog Tov Xpdvo (Time), KaAUTepn €TTIOOON @AIVETAI VO £XOUV Ol OTTOKAEIOTIKOI
dlapecoAafnTég (tied agents), evw ol brokers atréxouv onuavtik@. Oa éAeye Kaveig Ol
yla Toug agents dev atraiteital TTOAUG XpOVog yia va EVTOTTICOUV Kal va a&loAOyoouV TIG
aAAayég, va avtidpdoouv o€ auTtég, aAAd Kal va TIG TTPOWBCoUV 0Toug TTEAATEG TOUG.
AvtiBeTa, o1 dilapecoAapnTég aveEdpTnTwy BIKTUWY QaiveTal va SuoKoAeUovTal TTOAU o€
OAa auTd. Xwpig autd va TTPOKUTITEI aTTd TNV £pEUva, Ba ETTIXEIPOUCAUE UIa EKTIMNON OTI
autd WPTTOPEl va TTPOKUTITEl yIa Toug brokers amé 10 yeyovdg 6T n TTANBWpa TwvV
OuVEPYAZONEVWY OOQOAICTIKWY ETAIPILOV KAl TO TTOAAG Kol SIAQOPETIKA TTPOIOVTA TTOU N
KABeUIA atrd auTEG TTAPEXEN QAivETAl VA DUOKOAEUEI TN yPryopn avTATTOKPICH TOU OTIG

aAAayég TTou cupfBaivouv yupw Tou.

Q¢ mpog Tov [lapdayovia Tng Emixeipnuatikdtnrag (Entrepreneurship), n eikéva
avTIOTPEQPETAI, JE TOUG Brokers va epgavifouv upnAd etitreda, evw avTiBETWGS o1 Agents

ATTEXOUV ONUAVTIKA ATT TO VA XOPAKTNPIOTOUV «KAIVOTOUOI ETTIXEIPNHOATIEGY .

Otrwg eimmape kar otnv evétnta «O TwANTAC, O entrepreneur Kal 70 ArToTéAsoa», N
entrepreneurship €ite wg oTdON, €iTE WG CUPTTEPIPOPIKS PAIVOUEVO, YIA EVAV AOPAAIOTIKO
dlapecoAafnt @aivetal va €xel dUO uTTokeipeveg diaoTtdoelg (Morris et al., 1990): Tnv
KAIVOTOMIKOTATA (innovativeness) kal Tnv TTpovonTikOTNTa (proactiveness). To TOCO [N
KAIVOTOUOI KAl Jn TTPOVONTIKOI €ival oI Agents iowg va o@eiAeTal, Xwpig va TTPOKUTITEI
aTtroé TNV Tapouca £peuva, oTo OTI BpiokovTal avapesa o€ Pia Katdotaon UTTaAAAAOU (e
TNV évvola 6Tl Bacikd Tou AEITOupyIKd Tou £60da KOAUTITOVTAI ATTO TV ACQAANIOTIKNA
gTaIpia pe TNV otroia ouvepyadovTtal) Kal EAeUBepou eTTayyeApaTia (Ue TNV €vvolia OTI Ol
QUOIBEG TOU TTPOEPXOVTal JOVO atrd TIG TTPOUNBeieg TTou AapBavel aTtd TIG TTWANOCEIG
AO@OAAIOTIKWY TTPOIOVTWY). H TTpwTn «katdoTtacny», auTr) Tou UTTAAAAAOU, UTTOPEI va Tov

KAVEI VO UOTEPET OE KAIVOTORIKOTNTA KOI OE TIPOVONTIKOTNTA.

‘Evag dAAOG AGYOG TTOU UTTOPED Va TTNPEAdEl WG £vav BaBud auth Tnv (apvnTikr) oxéon
EmyxeipnuaTikOTNTOG KOl Agent eival o011 o1 Agents €mmAéyouv va avatmTugouv
IoXUPOTEPOUG DETPOUG HE TOUG AVWTEPOUG manager TTWANCEWV eVTOG TNG TTWANCIOKAS
Toug povadag (Mpageia MwAAoewyv) o1 oTToiol, Pe TN OEIPd TOug, €ival €KeEivol TTou

ETTIPOPTICOVTAI JE TNV ETTIKOIVWVIA KAl ETTAQPI PE TNV ACQEAAIOTIKN ETAIPIA.

ATé Tnv dAAn, ol Brokers @aivetal va «okopdpouv» WwnAd oe autév Tov lMNMapdyovta
Ocixvovtag 0TI EPTTAEKOVTAI EVEPYA O€ BIadIKATIESG AVATITUENG KAIVOTOPWY TTPOIOVTWY Kal
UTTNPECIWY, TTPORAETTOUV €UKOAGTEPA OAAQYEG TTOU XpEIGdovTal oI TTEAGTEG AKOUN Kal
TIPIV TOU TO CNTACOUV Ol idIoI, avaTITUOOOUV I0XUPOUG DECHOUG PE TO OTEAEXN TwV

QOQOAAIOTIKWY ETAIPIWV TTOU CUVEPYALOVTAI, VW UTTOPOUV Kal TTPORAETTOUV TIG AAAQYEG
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OTOV QVTayWwVIOHS KAl va avamTuooouV OTPATNYIKEG TTWANCEWY Kal TOKTIKEG PE Bdon

auTEG TIG AANaYEG.

Aggi6TnTa 0TIg AANAaYEG (change proficiency)

O1 acpaAioTikoi diapecoAapntég emméAecav otnv Epwtnon 32 tou EpwrtnuartoAoyiou

avaueoa amd 4 TPOTACEIS KOBeuid amd TIG oTroieg ek@pdadlel 1o emiedo (stage)
WPINOTNTAG TOU TTWANTA oTov TPAOTTO TToU dlaxelpiCeTal TNV aAAayr]. Ze kKaBe emmiTredo
wpPINOTNTAG TOoO TO £TiTTedo yvwong (knowledge) Tou 10 YXapakTnpi¢el 600 Kal ol
IKAVOTNTEG TTOU TO ouvodelouv, dlagépouv (Dove, 2005). Or1 IKavOoTNTEG AUTEG, OTTWG
avagEpOnke, €xouv OUO OIACTACEIG: TIG IKAVOTNTEG avTidpaong (reactive) kal TIg
TTPOOPACTIKEG IKAVOTNTEG (TTPOANWNG -proactive-). TMa va XAPAKTNPIOTEN KATTOI0G
cUENIKTOG (agile) Ba TTpétrel va éxel uPnAd eTTiTedO IKAVOTHATWY avTidpaong, 600 Kal
Tpodpacng (Dove et al., 1996), 6TTwg oxnuaTtika TTapatiBetal kar otnv Eikéva 3-4: Ol

Ouo diacoTdoelg IkavoThTwy (Dove et al., 1996).

Ao v one-way ANOVA Ttrou tmrapatifetal oto Mapdptnua M — Mivakeg ZTATIOTIKAG
AvaAuong TTPOKUTITEl OTI UTTAPXEI CUCXETION WETAEU Tou eTITTEdOU WPINOTNTAS (change
proficiency) Tou ac@aAioTIKoU dlauecoAapnTr) e oxéon Pe dIACTACEIG TTOU CUVBETOUV
TNV eueAiia: TNv euAuyioia (p-value 0,019), Tnv emxeipnuaTikéTNTa (p-value 0,040) Kai
Tn dlaxeipion NG yvwaong (p-value 0,001).

To amToTéAEOHa aUTO EPXETAI VO UTTOOTNPIEEI TN BewpnTIK aTTOdEATIWON TNG £VvoIag TNG
AeCidTnTag 0TI ANayég, OTTwg TTpoodiopifeTal ammd T BiBAloypagia, Kabwg ol
TTapdyovTeg TTou BPEBNKav va €XOuv OTATIOTIKA ONPAVTIKOTNTA YyIa TNV €ERynon ng

dlakUpavog TG TauTifovTal o€ PeydAo Badud.

Katapxdg, péoa amd tnv euAuyioia (flexibility), ouvavidue Toug TTapdyovteg Xpovog,
KOOTOG, €UPOG, Ol OTTOI0I QPAIVETAI VA ATTOTEAOUV KPIOIMEG TITUXEG EVOG TTPOCWTIOU HE
uwnAo emmitredo wpipdtnTag otnv aAlayr). Kai autd yiati n euAuyicia, gival n ikavotnTa
KATTOIOU VO PETOKIVEITAI ATTO HIa dpacTnPEIOTNTA (AUCN) 0€ Yo AAAN YpAyopa Kal WG Jia
dladikacia pourtivag (Vokurka & Fliedner, 1998), aAAd kai va TTpooapudleTal OTO
peTaBaAAdpevo  TrepIBAANOV, atrogelyoviag, woTdco, TN OTatdAn Tépwv o€

AVOTTOTEAEOUATIKEG OPACTNPIOTNTEG.

MdaAioTa, wg 1Tpog Tov MapdayovTa TG EuAuyiaiag, emBeRaiuveTal aképaia Kal n iepapyia
TwV d1a@OpwWYV eMTTEOWV WPINOTNTAG. AnAadr, 600l €TTEAECAV yIa TOV €QUTO TOUG TNV

aTTAvTNON TTOU QVTITIPOCWTTEUEI TO ETTITTEDO WPINOTATOG «accidentaly TTPOKUTITEI va
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EXouv Ta xaunAoTepa eTiTTeda €uAuyIoiag. ZuvexifovTag TTPOOOEUTIKA auavoueva Ba
OUVOVTIOOUME ME Tn OEIpd Kal Ta €TTOPEVO €TTITTEdA WPINOTNTAG @BAvVOVTAS OTO

uynAoTepo (Mastered) va éxel To peyaAuTtepo eTTiredo flexibility.

Katd deutepov, n TTpodpacTIKOTNTA TTOU TOCO aTTaPaAiTnTn TTPOKUTITEI VA €ival yia €vav
change proficient agile TTwANTA, evuttdpyel oTnv €vvola Tou entrepreneurship, OTTWG
ATTOTUTTWONKE TTPONYOUUEVWG KOl KABWGS QaiveTal atrd Tn OTATIOTIKI) GNPAVTIKOTATA TG

OUCXETIONG METAEU Twv BUO.

ATI6 Tn oTaTIoTIKA avéAucn TTou TTapatiBetal oto Mapdptnua I, SIATTICTWVEl KAVEIG OTI
Kal oTnv TrepITTwon autrp To Mastered etriredo Ae€idotTnTag oTigc AANAAyEG €xel TO
MEYAAUTEPO ETTITTEDO «ETTIXEIPNMATIKOTATAG». ZTOV avTiTToda BpickovTal Ta dUO apXIKa
emimeda wpipoTnTag, Accidental kar Repeated. Méxpr €dw, Aoitov, empBeRaiwvovTal ol
BewpnTIKEG TOTTOBETATEIG KAl EVVOIOAOYIKEG OpI0BeTHOEIG. AUTO TTOU dev aKOAOUBET auTh
TNV «TTETTATNUEVN» €ival TO yeyovog 0TI o€ uWnAd eTiTreda entrepreneurship emdidovral
Kal 01 aoQAAIOTIKOI diapecoAaBnTEG TTOoU auToTTpoadiopioTnkayv wg Defined. Avaloya, e

XaunAd etritreda Tou MapdyovTta 6 TTPokUTITEl va BpiokovTal ol pe etiredo Managed.

Mia e€flynon o€ autr TN «dIatdpagn» TnNg EVOTIKTWOOUG «CWOTAG» CEIPAG Kal 1Id1aiTepa
TO XauNAG «okop» Twv Managed ptropei va gival To 6TI n €TMAOYA TOU £pwTnUATOAOYioU
TTOU QvTIOTOIXEl O€ autd TO €miTTed0 ava@épel PeTau AAAwv OTI «...&xw wia Babid
EKTIUNON YIA TIC YVWOEIS TTOU TTApExouV ol dAAor». Towg, AoITTov, n éKepacn autr va
BewpnBbnke a1d OpICPEVOUG AOPAAIOTIKOUG OlapecoAaBNTEG WG IO TTPOTOCN TTOU
utTodNnAwvel «aduvapia» Kal, GUVETTWG, va £pxeTal o avtibeon pe Tov Mapdyovrta 6,

OnAadn tnv ETmixeipnuatikdtnTa, TNG OTT0iag TO TTOIOTIKG ThG TTIPOTayua gival {wnpd Kal

emOeTIKO. ATTO TNV AAAn, o1 Defined tmou «...xpnaoiuorroiolv ouvnBeis S1adikaoies ue
TEKUNPIWUEVES (OOKIUAOUEVES) HEBBOOUC TTOU 0dnyoUuv OTnVv EmiTuxid...», i0wg va
Bewpouv TTpovonTiKG atmmd PEPOUG TOUg To va guBuypappifovtal Pe TIG OOKINACHEVES
HEBODOUG Kal KAIVOTOUO €TTIAOYR TNV €KTTAIdEUCn OTAV TO ETTAYYEAUATIKO TOUg

TepIBGAAOV BouBapdideTal aTTd KAVOVIOTIKEG ETTITAYEG CUPPOPOWONG.

Mepvwvtag otov lMapayovra 7, n Aiaxeipion Nvwong (Knowledge Management)
ATTOTEAEI TOV TPITO TTAPAYOVTA TTOU EPQPAVICEI CUCXETION PE TO ETTITTEOO WPIPOTATAG TOU

ac@aMioTIKoU diapecoAapnTr oTig aAAayEG.

A6 Tn oTaTioTIKA avdAuon TTou TTapatiBetal oto Mapdptnua I, SIOTTICTWVEl KAvEig OTI
ol ao@aAIoTIKOI dlauecoAapnTég TTou eTéAe€av To eTTiredo Managed yia 1 6€€16TNTA
TOUG OTIG AAAQYEG, «OKOPAPOUVY apKeTA WnA& oTov Mapdyovta 1ng Alaxeipiong Nvwong.

To yeyovdg 011 0 pe uwnAo etriredo knowledge management divel peydAn onuacia otnv
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kabodAynon, TN CUMPBOUAEUTIKA Kal OTIG TTAnNpo@opieg TTou utropei va Aaupavel Ba
ouvTaipidlel e 1o BewpnTIKO TTPOYIA Tou KaBwg 0 Managed «éxer uia eéeAicoduevn Baon
YVWOEWY TWwV GTPATNYIKWY KAl TwV TAKTIKWV aAAayn¢ kabw¢ Kai pia Babid ekTiunon yia
TIC YVWOEIC TTOU TTapéXouV of dAAo». H dexTIKOTNTA oTNV €€WyEVA TTANPOYOPNOCN Kal N
atmodoxf OAWV TWV JEPWV-TTAIXTWYV WG TTBavoUg TTapOxous TTANPo@eOpNoNG Kal yvwong
gival Kovéd XapakTnpIoTIKO TTOU avaP@IoRATNTA CuvTaIpIAdEl TIG TTEPIYPOYPEG Kal TO

OTATIOTIKO OTTOTEAECHQ.

Aiyo o miow atmmd Toug Managed, aAAd apkeTd WnAd, Bpiokouue Toug Defined. O
Defined, ommwg €xel Teplypa@tei, otnpiletal TAvw o€ oTaBePEG Sopég. paTrTég
Oladikacieg, TTONITIKEG Kal Kupiwg PeTpNoelg (OeikTeg, HEYEDN KOK) yivovTal Ta Bacikd
epyaAgia diaxeipiong TG aAAayng. Eival To onueio Tou, o€ 6poug diaypduuarog Venn, n
Tepiypa@r Tou Defined emKaAUTITETAI YE €keivov TTou €mMSIdETAI O UWNAR IKavOTATA
Knowledge Management kaBw¢ O TEAEUTAIOG «XPNOILUOTTOIEI OUXVA ETTIXEIPNTIAKG

oedouéva Kal aTatioTIKG OToIXEla yia va aviarToKpIBei aTic aAAayég TS ayopdc».

MapdAAnAa, dev PTTopEi va eKTTANCCEI TO YEYOvOg OTI O aCPONICTIKOI SIOUECOAAPBNTEG
TTou €TTéAEEQV TNV TTPOTACT TTOU avTioToIXEi oToug Accidental kal Repeated éxouv TTOAU
XaunAn emmidoon oto knowledge management, 6Tmwg autd opioTnke. Aev cuppaivel To
id10, WoTOOO, e TOug Mastered ol oTToiol EpyovTal oudETepn cuox£ETion e To Knowledge

Management, av kai Ba Trepigeve Kaveic 0TI Ba ATav apkeTd YnAd ae auTo.

lowg 10 yeyovog OTI o€ auTO TO ETTITTEDO WPINOTNTAG N AAAAYT AVTIMETWTTICETAI WG «JN
YEYOVOG» OAAG WG OTpaTnyIKG XAPOKTAPIOTIKO TOU ETTIXEIPNOIOKOU WovTéAou. Mia
QVTIMETWTTION TTOU Ogv £EaVTAEITaI GTO TTAQICIO TWV PETPAOEWV KAl TWV CUYKEKPIMEVWV
dopwv Aqwng TTAnpoeopnong, aAAa Bacietal Tavw o€ apxég (principle-based). To
agnpnuévo oTnv TTPOCEYYIoN TNG AAAQYNG, WG WIa OTPATNYIKY ETTIAOYA O£ OPYAVWOIAKO
emiredo, evOEXETAl va 0dNYEl TNV OUBETEPN CUCXETION TOU ETTITTEOOU WPIKNOTNTAG UE TO
emmimedo knowledge management. 210 €TTiTredo auTd uTToXWPE (E§a0BeVED) N avaykn Kai

N onuaacia ou SiVETaI GTN «UNXAVIKOTTOINGN» KAl «TUTTOTTOINGN» TNG TTANPOQOPNONG Kal

NG yVWaong.

Amédoon (performance)

H 1o onuavtiky didotaon Tou e&etdoape o€ oxéon Me Toug lMapdyovteg TTou
dlapopewbnkav civar ekeivn TNG amoédoong. OTTwg éxoupe ava@épel oTnv evotnTa «H
emAoyn ¢ KAipakag», N ammdédoon eVOWHATWONKE AVTIKEIUEVIKA OTnV €peuva Kal eV

aQ£BnKe aTnVv Kpion Tou epwTwuévou. 'ETol, JE Ta KPITAPIA TTOU avaTiTuxBnkav opicaye
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TEOOEPA YKPOUTT ao@aAMIoTIKWY diapecoAaBnTtwy: Agents High Performance (AHP), ol
Agents Poor Performance (APP), Brokers High Performance (BHP) kai Brokers Poor
Performance (BPP). H avdAucn TTpoxwpnoe Kal wg TTPog To €id0G oUVEPYATiag WOTE va
Ooupe €dv €CAyeTal KATTOIO OCUMPTTEPACHA MPETOEU Twv OUO KATNYOPIWY KAl TwvV

Mapayoviwy TTou ouvBETouv To agility.

AT Tnv One-way ANOVA Trou TTpayuatotroifjnke kal Tapartistal oto MNapdptnua I
TTPOKUTITEI OTI OTATIOTIKA oNPAVTIKA dlakUpavon TG atrédoong e¢nyouv ol MapdyovTeg
Xpoévog (Time), Eupog (Range) kai Emixeipnuatikdétnra (Entrepreneurship) pe p-values
0,002, 0,074 ka1 0,091 avTioTOIXA.

Q¢ mpog Tov MNapayovta 1, Tov Xpovo, TTapatnpouue OTI aTTd TIG TEOOEPEIG UTTODIAIPETEIG
Tou O¢iyuatog ekeivny TTou auToPaBuoloyeitar YnAd cival exeiv Twv ac@AAICTIKWV
dlapecoAafnTwy ATTOKAEIOTIKAG ZUVEPYACTIAG KAl JANIOTA PETAEU AQUTWV EKEIVOI PE TNV
uywnAn atmédoon (Agents High Performance -AHP). AvtiBeta, xaunAr etmidoon deixvouv
va éxouv ol dilapecoAapnTés XapunAAig ammédoong (Poor Performance -PP) kai Twv dUo

KATNYOPIWV CUVEPYATIaC.

ApPKETA pakpuTepa atrod Toug PP @aivetal va gival oi Mn ATTOKAEIOTIKAG OuveEPYATiag
upnAwy embddoewv (Brokers High Performance -BHP). To evdiagépov eival o1 n
atmmoéoTacn auth dev Xwpilel Toug BHP atmd Toug APP kal BPP «TTpog Ta TTavwy», aAAd
TTPOG Ta KATW. Me adAAa Adyia, ol BHP @aivetal va €xouv TTOAU KaKr ox€on KE TOV XPOVO
EVTOTTIONOU, a&loAdynong, avtidpaong Kal Tpowlnong Twv aAAaywyv oToug TTEAATES. To

YEYOVOG auTd dev TOUG eUTTOdICEI, WOTOOO, VA €XOUV UWNAEG ETTIOOOEIG.

Evdexopévwg, n ouvepyacia e TTOAEG QOQOAIOTIKEG ETTIXEIPAOEISC va OnUIOUPYET
bottleneck effect o€ évav TéT010 TTWANGCIOKS OPYAVICHO, KABWS N TTOAUTTAOKOTNTA KAl TO
TTANB0G TWV TTPOCPEPOUEVWV TTPOTOVTWY HE SIOPOPETIKA target groups Kal €UTTOPIKN
@INOCOPIa eVOEXETAI VO AUEAVEI TOV XPOVO TTOU OTTAITEITAI YIa TN dlaxeipion piag aAAayng

(evrommopog, agloAdynon Kok).

Mepvwvtag otov Mapdyovra 6, Tnv EmIXEipnuUaTikOTNTA, TTAPATNEOUME TA OKPIBWG
avTiBeta pe Tov MapdyovTa 1, Tov Xpdvo. AnAadn, o BHP ¢aivovTal va £Xouv onuavTIkr)
emmidoon, evw ol AHP €xouv 1o xaunAdtepo okop. A&lo avapopdag Eival To yeyovog Ot
akoun kai o1 Brokers Poor Performance €xouv HIKpOTEPN HEV, OAAG BETIKN €1TidOCON GTOV
Mapdayovta. Ao Tnv dAAn, oi Agents Poor Performance &eixvouv va £xouv oplakd

apvnTikn €midoaon, N oTroia YTTOPEi TTOI0TIKA va agloAoynBei wg pun oxéon.

O Mapdyovrag tng Emixeipnuamikdtntag ouvtifetal, OTTwg ava@epOnKe oTn OXETIKN

EVOTNTA, ATTO TIG DIACTACEIG TNG KAIVOTOMIAG KAl TNG TTpovonTIKOTNTag. H atrdédoon Twv
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Brokers @aivetal va €xel BeTIKGO CUOXETIONO e TO TTiTTedO TNG ETIXEIpNUATIKOTNTAG, EVW
avTifeta o1 Agents apvnTikd. Autd uTTopei va egnyeital ammd 1o yeyovog 611 ol Brokers
EXovTag TTPOCRacn oTa TTPOIOVTA TTOAAWY AC@AAICTIKWY ETAIPIWYV, £XOUV TN duvaTtoTnTa
va Trepvolv a1’ Tnv TAeupd Tou TEAATN. AnAadr, avti yia €KTTPOCWTINGN TwV
OUPQEPOVTWY TNG Hiag acPaAICTIKAG ETaIpiag, OTTWG KAvel 0 Agent, o Broker duvaral 1o
€UKOAO VA eKTTPOOWTTAOEI TOV TTEAATN KAl iIOWG AuTd va Tov KaBIoTd KaAUTEPO «OTnV

mPOLAewn aAdaywy mmou xpeialovral or TTEAGTES TOU TTPIV KAV TOU TO {NTHGOUV Ol ibIol».

270 010 PAKOG KUPATOG, N TTPpdofacn otV TTANBWEA TwV TTPOIOVTIKWY ETTIAOYWYV TTOU
éxouv ol Broker iowg Toug divel Tn duvatdtnTa va «mpofAETw TISC aAAayéc oTov
avraywviouo» Kal KUpiwg va PTTopouv va «avamTuéouv oTpatnyikéS TwANCEwWV Kai

TAKTIKES pE BAon auTtég TIC aAAayégn.

To xaunAd okop Twv Agent o€ autov Tov MNMapdyovTa YTTopEi JEPIKWG va eEnyEiTal aTTo
TO yeyovog OTI TTOAAOI atrd Toug Agents TTOU ATTAVTNOAV TO £PWTNUATOAGYIO Eival
AoQANOTEG «TENIKAG YPOUUAG». AnAadr, aviikouv OTnv KaTwTepn PBaduida eowTEPIKNAG
opyadvwong Tou BIKTUOU QATTOKAEIOTIKWY ao@AANIOTIKWY dlapecoAapnTwy TG EBvVIKAG
ACQANIOTIKAG. ZUP@wva Pe TN AOYIKA TNG Asitoupyiag Twv OOPWY AUTWY KABE
ao@AMNIOTIKOG OUMBOUAOG aTTeuBUVETAI TTPOG TOUG APECOUG TTPOICTANEVOUG TOU
(Opaddpxeg, ZUVTOVIOTEG KOK) YIO CUVOPOUA TTEPAV TWV TEXVIKWY {NTNHATWY TToU
MTTOpEl va TTPOKUTITOUV. Kal evvooUpe yia Tnv €TMIKOIVWVIA PE Ta OTEAEXN TNG
aoc@AMNIOTIKNG emIXEipnong. ETéktaon autou eival kai n ammdéoTacn 1ou dnpioupyeital
METAEU TOU aOPAAIGTIKOU DIaUETOAARBNTH ME TNV EUTTAOKA TOU TN SIANOPPWOT) VEWV Kal
KAIVOTOUWV TTPOIOVTWY, UIAG KAl AUTO TTEPVA PETA aTTO TNV GUECT KAl GUXVH ETTIKOIVWVIA
TOU MPE Ta OTEAEXN TNG QOQAMNIOTIKAG ETAIPIAG KAI T OUVETTAYOUEVN AVATITUEN OXEONG
METagU TOoug. Ev katakAeidl, dev Bewpoupe adOKIJO Ol OKEWEIG QUTEG VO UTTOPOUV VO

eEnynoouv 10 XaunAd okop Twv Agent oTtnv ETxXeipnUaTIKOTNTA.

O T1pitog TTapdyovTag TTOU TTOPOUCIACEl OTATIOTIKI] ONPAvVTIKOTNTA €ival €KEIVOG Tou
EUpoug (Range). Otrwg 1Immwbnke, 10 TT600 eUEAIKTOG i TO TTOOO EUKQUTITOG Eival KAVEIG
eCaptdral atrd TNV €upUTNTA TWV AAAQYWY TTOU PTTOPET va UTTOOTNPIEEI HE XAMNAG KOOTOG,
ypriyopa kai pe aveon (Dove, 1995). ‘Etol kai yia Tov ac@alioTikO diapecoAaBnTh, 0TTwg
AéxOnke otnv evétnta Aiaxeipion N'vwong (knowledge management), 600 peyaAUTePO
eUpog (range) emAOywv TTPOTACEWYV a&iag PTTopPEl va TTapatd&el o TWANTAG €vavTl

aTTPOCdOKNTWY aAAaywyv, T600 Mo EUENIKTOG uTTopei va BewpnBei (Dove et al., 1996).

AUTOG O CUOXETIOPOG EPXETAI VO I0XUPOTTOINGET APIoTa ATTO TO YEYOVOGS OTI CUPPWVA UE
Ta amoteAéopara Tng avaiuar|g pag ol High Performance 16co Brokers éoo kai Agents,

ocixvouv va éxouv uwnAd okop otov lNapdayovra 3. AvriBeta, o1 Poor Performance

91



Brokers kai Agents éxouv xaunAn €mmidoon akéun kai g€ 4Tl agopd Tnv eupuTnTa (range)
TWV €MAOYWYV TTPOTACEWV a&iag aAlAd Kal TNV TTPOCAPHOYH TOUG KATd Tn dIGPKEIa HIag
TTapouciaong. AloonueiwTto, €miong, €ival To yeyovog OTI WG TIPOG Kal autdv Tov
Mapayovta, o1 Brokers éxouv uwnAétepn emidoon atd toug Agents. Kat' avaloyia pe
TNV TTponyouuevn avdAucn, ol Brokers €xoviag OTn @QApETPO TOUG TTEPICOOTEPA KAl
avopola BEAN (BA. ao@AAIOTIKA TTPOIOVTA), OTTOKTOUV Tn duvatotnTa «TPO0POoPAs
HEYAANS ykauac ammodoTiKwy AUCEwv yia Toug TTeAdTes Toug». AvTtiBeTa, ol Agents
EKTTPOCWTTWVTAG HOVO Wia ao@AAIOTIKA ETTIXEIPNOTN TTEPIOPICOUV TOV TTPOIOVTIKO OpifovTa
OTOV OTI0I0 MPTTOPOUV va atevifouv 1600 OUVOAIKA, 600 Kal KAtd Tn OIdpKeEIa MIag

TTapouaciaong.

ZUVOAIKA, Ba éAeye kaveic 0TI wg TTpog Tnv ammodoaon (performance) n eueAifia TTou
TTapéxel n TaxuTnTa, To EUPOG KAl N ETTIXEIPNHUATIKOTNTA TOU aG@AAIOTIKOU diapecoAapnTi
Aermroupyei BeTIKA KaBwg PeyAAn eTTi®O0N OTOUG OXETIKOUG TTAPAYOVTEG GUVETTAYETAI KOl
MeyaAn atmmédoon (High Performance). MNMapdAAnAa, @aivetar 611 oI Agents €xouv uywnAn
emmidoon oTnv TaxuTnTa (XPOVvog), evw ol Brokers otnv Kaivotéuo Emixeipnuatikétnra.
AUTO TO QTTOTEAECUA PTTOPET VO POG 0dNYNOEl 0€ XPHOIUA CUUTTEPACUATA OKOUN KAl AV
OV TTPOKUTITEI OTI TO £VA €K TWV U0 €I0WV CUVEPYQOIAG va UTTEPEXEI CUVOAIKA ETTi TOU

GaAAou.
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KegpaAaio 6: Zuptrepdopara

H 1Tapolca peAétn otoxeue va @épel TNV évvola Tng sueAigiog (agility) oto mmedio Twv
TTwAAoewyv. ATTé Tn pia, n pev évvola TnG eucliGiag atraoyoAsi 1daiTepa 1600 TOV
akadnuaikd KOopo oTnv TTPooTIddeia va Tnv oploBetrioel BewpnTikd, 600 Kal ToV
ETMIXEIPNMOTIKO KOOWO OTNV KaTelBuvon Tou TIPOoCdIopIcPol  evog BILDCIYOU KAl
TTETUXNUEVOU  ETTIXEIPNUATIKOU WOVTEAOU KAl TTOU VA ATTAVTA OTIG TTPOKANOCEIG TOU
ouveXwG PeTapaArdpevou TrepIBAANovTOG. ATTO TNV GAAN, O TTWANCEIG ATTOTEAOUV
VEUPOAYIKA AgIToupyia MIag €TTIXEipnONG €ite autr AauPBAvel Xwpa HOVOKAVOAA €iTe

TTOAUKAVOAQ.

MNa 71 ao@AMIOTIKEG €TAIPIEG, TO OIKTUO CUVEPYATWYV TOoug, ONAAdI oI aCQAMNICTIKOI
OlapecoAafnTéC, atToTEAOUV OKOPN TO ONUAVTIKOTEPO KAVAAl dIavounRs ac@AAICTIKWYV
TpoidvTwyv. la Tov Adyo autdv, n Trapouca epyacoia ETTIKEVTIPWONKE OTO OIiKTUO
OUVEPYATWY TNG HEYOAUTEPNG ACPAANIOTIKIG ETAIPIOG TNG XWPEAG Kal SIEPEUVA TNV UEAIGia
WG TTapdyovTa TIOU JTTOPEl VO  OUVTEAECEl OTNV  €TMITUXIQ TOUu  AOQAMNICTIKOU

OlapecoAafnTn Kal, dpa, TNG GOPOAICTIKAG ETAIPIAG PE TNV OTToI0 GUVEPYACETal.

H cueliia oTov XWwpo Twyv TTwANCEwWV dev £Xel akOun akadnuaikd BaBog, yiag Kai Tnv
TeEAeUTAiO OeKAETIO EVTOTTICOVTAI OXETIKEG £PEUVEC Kal ONPOCIEUOEIS. To yeyovog auto o€
ouvOuUaOouO PE TN oNPAvTIKOTNTA Tou agility yia Tnv emBiwaon evog opyaviopou OTTwG HIa
ao@aAIOTIKN €TaIpia, ATTOTEAETAV TNV TTPOKANCN UE TNV OTToia NBEAE N TTapoUca epyadia

va avapeTpnoei.

2TNv avaAuon TToU TTPONYEITal YTTopEi Kaveig va avaTpégel oTo akadnuaikd Tagidl Tou
agility péoa atrd 11 OXeTIKEG dnuooieloels (BA. evotnTta : BiBAioypagikhy Emokétnon). H
O¢ €peuva TTOU TTPAYHOTOTTOINCAWE PE EPYAAEio TN HovadIKY KAiJoKa pETpnong Tou agility
oTIg MwAARoeIg KaTéAnge 0TOUG TTAPAKATW TTAPAYOVTEG TTOU QAIVETAI VO CUVBETOUV ThV

euehigia Twv TTwANTWV (BA. evotnTa AvdAuon lMNapaydvrwy (Factor Analysis)):

Xpoévog (Time)

EuAuyioia (Flexibility)

EUpog (Range)

Aveon (Ease)

MpooavaTtoAiopdg oTov MeAdrn (Customer Orientation)

EmyxeipnuaTikétnTa (Entrepreneurship)

No o bk~ w0 Dd P

Aiaxeipion MNvwong (Knowledge Management)
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21N ouvéxela n €Peuvag Hag egétaoce dIAPOPEG METARBANTEG WG TTPOG TO TTOOO AUTEQ

eTTNPEACOUV TOUG TTAPAYOVTEG TTOU CUVBETOUV TnV ueAigia:

e ®UAO e Eidog ouvepyaaoiag
o Emmimredo TUTTIKAG HopPwong e Ae€i0TnNTO OTIG AANOYEG
o 'ETn epTTeIpiag oTov aCQAAIOTIKO e Amédoon

XWPOo

ATIO TNV avaAuon auTh TTPOEKUWAY XPrOIUa CUPTIEPAOHATA Ta OTToia Ba ouvoyioouue
edw.

Eldog ouvepyaotag }~

Eidog ouvepyaoiag [—

Entrepreneurship

s

Flexibility _— Performance

]

Change Proficiency

ETn epnelploc —
Change Proficiency ]

Customer Orientation

Knowledge Management

Change Proficiency

Fpda@nua 6-1: >Uvoywn aTTOTEAECUATWY £PEUVOG

O1wg @aiveral oto MNpdenua 6-1: Zivoywn aTTOTEAECUATWY £PEUvVAG, TNV aTTOd00N TWV
ao@ANOTIKWY dlapeaoAaBnTwy eTNPEACOUV (UE OTATIOTIKI) ONPAVTIKOTNTA) GUECA TPEIG
atré Toug TTapdyovTeG TTou ouvBEéToug To Agility: 0 Xpovog, To EUpog kai n Kaivotéuog
EmyeipnuaTikdtnTa. MAAIoTa, amd TG PeTABANTEG TTOU €E€TACOUE, TO €idOG TG
ouvepyaoiag @aivetal va ouoxeTiCeTal e dUo amd autoug (Xpovog kal Kaivotopog
EmyeipnuotikdtnTa), evw n Aggiétnta otigc AANayég (Change Proficiency) pévo pe tnv
Kaivotépo EmixeipnuatikotnTa.

2TOUG TTaPAYOVTEG QUTOUG oI ao@aMIOTIKOI SlapecoAafnTés uwnAng amodoong (High
Performance) rapouacidfouv uynAég ammodooeig evwy ekeivol ue TwXA amdédoon (Poor
Performance) utroAeitrovtal. O1 TTapdyovTeg auToi @aivetal va eTnpeddovTal, e Tn ocipd
TOug, aTTé TO €id0OG TNG CUVEPYATIag TTou £XEl O AOPAANIOTIKOG dlaueagoAafnTAG YE TNV
ac@aMIOTIKA €TTIXeipnon kal atmd Tn Ae€I0TnTa OTIG ANAAYEG, OTTWG TTPOEKUYE aTTO TIG

ATTAVTAOEIG TWV ACQAAICTIKWY dlapecoAaBNTwY.
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ATIO TNV TTapoUca £peuva BeV TTPOEKUYWE AUECH CUOXETION TWV AOITTWV TTAPAYOVTWY HE
TNV ATTOO00N. ZUYKEKPIPEVA, TTAPA TO YEYOVOG OTI N WEXPI OTIYMNAG akadnuaikr épeuva
utrooTnpiel TN ouoxETion METacu 1000 pe Tnv Euluyicia (Flexibility), oo kai Tou
MpooavaTtoAiopoUu oTov MeAdTn kai Tng Alaxeipiong Nvwong pe Tnv Amédoon, oTn dikn

Hog avaAuon dev TTPOKUTITEI AUEDQ.

EidIkd, opwg, yia To Flexibility kar To Knowledge Management ptropei va utrootnpix0ei
Mia éuueon oxéon pe v ATédoon, Kabwe uywnAn €mmidoon kal oToug U0 auToug
TTapayovteg ouvluddeTal Pe uwnAo eTTiredo wpipdtnTag oTIS aAhayég (Change
Proficiency). E@béoov, Aormrdv, 10 upnAd emmitredo wpiudTNTag OTIG aAAayEG CUVOEETAI [E
uywnAn emidoon otnv Kaivotéuo EmmixeipnuatikdtnTa Kai ekeivn, Pe 1n o€ipd TnG, ME TNV
Atrodoon, T16TE PTTOpOoUME va Bewprjooupe éupecon oxéon Tou Flexibility kar Tou

Knowledge Management pe Tnv ATTédoon.

2UVOAIKQ, ol TpeIg MapdyovTteg TTou eTTnpeddouy aueca TNV ATTOd00N AVTITTIPOOWITTEUOUV
TNV eueAigia (agility) kaBwg evowpaTwvouv Bacikd XapakTnpIoTIKA TNG, E@doov AdBoupe
uttown Tov opiopd NG (BA. evotnta Ti eivar 1o agility), 6TTwWG n TAXUTATA, €UPUTNTA
ETMAOYWY WG TTPOG TAV TTPOCQPEPOUEVN OTOV TTEAATN agid, aAAG Kal KAIVOTOUIKOTNTA.
AlcuplvovTag KAl OTIC EUUETEG ETTIPPOEG, OTTWG avaAUBNKav oOTnV TTPONYOUMEVN

TTapAypa®o, TOTE OAOKANPWVOUNE PE TTANPATNTA TO TTAPAKATW CUPTTEPACUA.

To KUpIO CUUTTEPATUA, AOITTOV, TToU e€AyETal ATTO TNV £pEuva gival OTI N eUEAICIa ATTOTEAEI
ONMAVTIKO TTaPAYovTa YIO TOUG ao@OAIOTIKOUG OlapecoAapnTéG Kal TIG €TAIPIEG TTOU
EKTTPOOWTTOUV KOBWG OUOXETICETOI GUECO Kal EUPECa PE TNV ATTOdoon o0€ Opoug

TTWANCEWV.
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MpoTdoeig yia TOV A0@AAIOTIKO KOO0

Aoc@AAIOTIKEG ETAIPIES

lowg Kapia €vvoia atrd TIG TTAPATTAVW VO PNV €ival KAIvoUpyla yIa Ta OTEAEXN TwV
Ao@AAICTIKWYV ETTIXEIPACEWY. AUTO TTOU eTTIXEIpEiTal €W €ival va ToviOTel N onuacia
KATTOIWV OTPATNYIKWY KAl TTONITIKWYV Ol 0TToieg uTToRaBpifovTal akouola Jéoa OTO KUVNYI
TWV APIBUWYV KAl OTOV £VTOVO AVTOYWVIOHO, OAAG Kal va PIXTEI TO ATTAPAITATO QWG O€
QUTEG WOTE VO KATAOTEI N A0QANICTIKN €TTIXEIPNON BliwoIun Kal KepdoPdpa oe auTd TO

Tapaxwdeg TTEPIBAAAOV TTOU TTEPIYPAWAE.

Mia ac@alioTIKA €TTixeipnon, ye Bdon Ta CupTTEPAOUATA TNG £PEUVAG WAG, TTPETTEl va
BeATiLwoEl TN OUVOAIKA €uTTEIPia TOU Ao@AAIOTIKOU dlauecgoAafnTr) ammd Tn ouvepyaaia
TOU ME EKEIVN YE TNV EVOWMPATWON TEXVOAOYIWV TTOU DIEUKOAUVOUV TO £PYO TOU KOl TOU
divouv Ta atTapaitnTa TTANPOQopIakd pAodia va opyavwaoel To TTWANCIaKO Tou £pyo. ‘Eva
amAé CRM &ev pmmopei va €EUTINPETAOCEI Tov OTOXO TNG MEIWON TOu XPOVOU TTou
atmaoXoAciTal Kaveig o€ non-sales dpaocTnEIOTNTEG, oUTE DIEUPUVEI TOUG OPICOVTEG TOU

aoc@aAIoTIKOU diapecoAapnTr wg TTPOG TIG TTPOTEIVOUEVEG AUCEIG.

ATTAEG Kal KATAvONTEG NAEKTPOVIKEG £QAPHPOYEG analytics UTTopoUv va TOU TTPOCPEPOUV
‘Eva 1AApeg Tpoypaupa  analytics ouvdedepévo pe TO AOyIOTIKO KUKAWMPO TNG
AoQAMNCTIKNG ETTIXEIPNONG PTTOPEI VA TTPOCQEPEI TTOANEG UTTNPEDIEG TTANPOPOPNONG WG
TPOG TNV TroIOTATA TOU TreAaTOAOyioU Kal Tn dlaxeipion Tou XapToQuAakiou Tou

ac@AMNOTIKOU diapecoAapnTh.

Kal av Ta Tapatmdvw ouvOpduouv oTn JEIWoN Twy XPOVWV EVTOTTIONOU aAAAYWY WG
TTPOG TO TTEAATOAGYIO TOu ACQPAAIOTIKOU SlapecoAafnTr], autd TTou Ba BonBroel oTov
EVIOTTIONO aAAaywv OTnv ayopd aAAG kai oTnv TTPORAswn Toug gival n emdiwén NG
ao@AMNIOTIKNG €TTIXEIPNONG va KaBigpwaoel dladikaoieg eTmKoIvwviag Kal aAAnAeTTidpaong
ME TOUG TTWANTEG TNG SNUIOUPYWVTAG £TOI TOV aTTaPaiTnTo diauAo Yéoa atrd Tov OTToio
dnuioupyouvTal 1oXUpoi Oeopoi PeTaEl Toug. Méoa ammd autoUg Toug deapoUg Ol
ac@aMioTIKoi diapecoAafnTég yeTatpétrovTal o€ listening posts TTou Ba Tn BonBricouv va
avixveloel Kal va TTPoBAEWEl TTI0 ypriyopa TIG SIAgopeg aAAayEG TTOU TTPAYHATOTTOIoUVTAl

KUpPiwg oTO TTEdI0 TWV TTPOCDOKIWY TWV TTEAATWV.

Eidikd o1 Brokers ptmopoUv va @avouv o XpAoigol wg listening posts kabwg

epgaviCovtal 1o entrepreneurial a1rdé Toug Agents. Mg GAAa Adyia, pia ao@aMIOTIKH
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ETTIXEIPNON MTTOPEI VA QVTAACEl KAIVOTOMIKOTNTO HECO ATTO TO OUYKEKPIYEVO OIKTUO
OUVEPYATWY TTOU 01 Agents @aiveTal va unv JITopouv va TTapéXouv. lowg 1o yeyovog OTi
ol Brokers €xouv guvepyacia pe TTOAEG aOQANICTIKEG ETTIXEIPNOEIS Kal Gpa TTpdoRaocn
OTnV €KTTaiIdEUON Kal OTa €yXeIpidid Toug, va Toug Oivel pia TTANPECTEPN €IKOVA TOU
avtaywviopou. Akéun, oTnv idla kateuBbuvon icwg va cuphBAAAEl Kal To yeyovog OTiI Ol
Brokers 1rpétrel va atmogacioouv péoa atrd éva o daIdAAWDES oUCTNUA TTWANCIOKWY

OTPATNYIKWY I TTPOIOVTIKWYV TTAPAUETPWV.

2€ KAOe TTEPITITWON, N ACQAAICTIKI ETAIPIO VIO VO PEYIOTOTIOINCEI TN XPENOINOTNTA TOU
TAAEVTOU Kal TNG OPOCiwaong Tou ac@aAIoTIKoU diapecoAaBnTh Ba Tav dOKIPo va Tov
OleukoAUvel TTapéxovtag Tou knowledge base cuotrjpata (a1md FAQS £€wg Best Practices
Books) 6x1 yévo mavw o€ diadikagieg TnG idlag TnG acPaMIOTIKNG eTaIpiag, aAAd TTavw
OTOV QVvTOywVvIOUO Kal TNV ayopd OTO OUVOAS TNnG. 2TO eyXEipnua autd UTTAPXEl O
KivOUVOG TNG «TTapdAuong» atrd TNV «UTTEPAVAAUCH» Kal, CUVETTWG, N aOQAANICTIK)

ETTIXEipnon o@eilel va 1o £xel KATd VOu.

21NV KateuBuvor) auTr] Ba evioxuBei To atToTEAEOUa aTTd £va dlEUpUPEVO portal oTo oTToI0
AVOPTWVTAI TA TTAPATTIAVW WAdi PE TTAPOUCIACEIG O OXEON ME TOV AVTAYWVIOHUO, OAAG
Kal, KUPIWG, a1Td OTOXEUPEVA EKTTAUOEUTIKA TTPOYPAPUATA TTAVW OTO AVTAYWVIOTIKO
TTACOVEKTNHO TWV OQOQOAIOTIKWY TTPOIOVTWY TNG KABe eTaipiag kal TV avdiuon
OTATIOTIKWY TWV OYOPWV atmd TIG OToie¢ HTTopEi O TIOAU agile ao@aMOTIKOG
dlapecoAafnTng va TTpoBAEYEl, evToTTioel Kal adpdéel TNV eukaipia, evw o AiyoTtepo agile,

va yivel atmAwg 1o agile (uéoa atrd diadikagieg TTou TTPOTEIVOVTAI OTN CUVEXEID).

TéNog, TO yeyovog 611 ol Agents «okopdpouv» xaunAd oe Entrepreneurship trpérrel va
KIVNTOTTOINOEI TIG AOQAMOTIKEG ETTIXEIPINOEIG WOTE VA EUTTAAKOUV evepyd OTn dladIKagoia
avaTtugng véwv mpoidvtwy (New Product Development Process). Towg, Aoimmév, Ba
ATav &6kIuo n diadikagia avdamTuéng véwv Tpoidviwy va TrepIAapBavel Tépa atrd
OIATUNUATIKEG CUPMETOXEG OTEAEXWV TNG ACQPAMIOTIKAG ETTIXEIPNONG KAl A0QAAICTIKOUG
dlapecoAafntés. AnAadr, Agents wBwvTag TOug va yivouv TTIo entrepreneurial Kai
Brokers yia va avrtAfjoel amd ekeivoug atrd TNV XAPAKTNPIOTIKA TOug £TTidoon OTOV

Mapdyovta autov.
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Sales Managers

To 6iKTUO CuVEPYATWY TWV ACPAAICTIKWY ETAIPIWV OEV €ival HOVOETTITTESO AANG £xEl TN
OIKr Tou Iepapyia. Oudadeg ac@aAioTwy, ypageia (wng, sales units, emOswpnoeIg f OTTwg
KAl va OVOMACZEl N KABEUIA aog@aAIoTIKA £Talpia TO «I810KTNTO» OikTUSG TNG AAAG Kal K&Be
aveCdptnTo ypageio ac@alioTIKAG OIGUECOAAPBNONG, OAa €xouv dOUNUEVA IEPAPXIKG
emmireda yia Tn dloikNor TOUG. ZTNV TTAPAYPAPO AUTH ava@ePOPOOTE OTO TTWG O sales
manager (ouaddpxng, OUVTOVIOTAG, Unit manager KoOK) MPTTOPEi va agIoTToINoEl Ta
oupTrEpdopaTa NG €PEUVAG PAG yia Tn augnon Tou emTTEdOU eUENIGiAG TNG OUAdAG TOU

Kal KABe pEAOUG TNG EeXwpPIoTA.

ApXIKd, TTapatnpouUpe atrd Tnv TTapouca avaAuon o611 ol Defined «okopdpouv» wnAd ce
TpeIg atd Toug eTTd MNMapdyovTeg Tou cuvBETouy 1o agility (Flexibility, Entrepreneurship
kar Knowledge Management). Nvwpilovtag &¢ 611 oto emimedo Defined tou Change
Proficiency apyiCouv kai opioBetouvTal etTionueg dladikaoieg aAAayrG TTOU ETTITPETTOUV
TNV TTpayuartotroinon Perpriocwv (metrics), avriAaufavouaocte 6T KABe TTWANOCIAKNA
Movada TTPETTEl va €TTEVOUCEl TTOPOUG OTOV OXNUATIOMO Kal OAOKANPWON YPATITWYV
dladikaciwy uttodoxng TG alkayns. H BeAtiwon (ektraideuon) Twv TTWANTWV
(improvement) 1 kair dladikacie¢ KAAUWNG MIAG ammpOCPEVNG aTToudiag  evog
e€e1dIkeupévou TTWANTA atmd pia opdda TTwAnong (variation), TTEETTEI va «UTTOUV OTO
xapti». Eite w¢ avtidpaon (reaction) oe uia aAhayy Tou TTEPIBAANOVTOG, €iTE WG
TTPOdpaacn (pre-action), n HOVAdA TTWANCEWV TTPETTEI VA £XEI VAV «XAPTN» TTOPEIOG WOTE
Ta KUPATA TOU TOPAXWOOUG TTEPIBAAAOVTOG va @BAGCOOUV OTn POVAdA WG EUKAIPIES YIa

«lgTiIooavida» (aglotroinon gukaipiag yia KEPDOG).

Me Tnv TTpooéyyion autr] o sales manager Ba £xel B€TIKO avTIKTUTTO OTO €TTITTEO0 eUEAIEiag
NG MovAadag Tou Pe Aueon (Kai EUPECN) OUVETTEIQ TNV KOAUTEPN aTTOdO0N O OPOUG

TTWANCEWV.

ATIO TNV GAAN, éva onuavtiké pépog TnNG douAsidg Twy sales managers €ival ekeivo NG
«OTPATOAOYNONG», OTTWG AfyeTal, VEwWvV ac@ANOTIKWY diapecolaBnTtwy (hiring). H
épeuvd pag emBeaiwvel TIG AANEG OXETIKEG £PEUVEG WG TTPOG TNV adiagopia Tou sales
manager wg¢ TPOog To QUAO Kal To €TTmedO TUTTIKAG MOPPWONG TOU UTTOWrRPIou
ac@alioTikoU dlapecoAaBnTi. Aev oupPBaivel 1o idl0 pE Ta  XPOVIG  OXETIKAG
ETTAYYEAMQTIKNAG EUTTEIPIAG TOU AC@AAIOTIKOU dlapecoAafnth, é1mou 600 TTepIcodTEPA
gival Tooo Mo eUkauTrTog (flexible) gaivetal va eival. Av kai n emidpaon Tou flexibility
oTnv ATTOd00N TTPOEKUWE ATTO TNV £PEUVA POG VA €ival EPUETN, TIPETTEI va AN@BEi utTdWn

atrd ToV UTTEUBUVO TTPOCANYWNG VEoU auvepydTn. MNvwpifoupe BERaia 6T N oTpaToAdynon
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yivetal ge GAAN Aoyikr Kai n oTPaToAOYNon OV UTTOPEI va apopd £vav EUTTEIPO TTWANTA
Miag kal givar Adn «oTpaTtoAoynuéVOG». ZUVETTWG, N TIPOTACN auTh a@opd EiTe
ouvepyaaoieg ypageiwy, €ite UTTAAANAOUG ao@AANICTIKWY ypa@eiwy ol o1roiol B€Aouv va

avaTTugouv dpaaTnEIdTNTES dIAPNECOAARBNONG.

Aedopévou, Aoitrdy, 6Tl N oTpaToAdynon atreubuveTal KUPIWG O€ VEOTEPOUG OE NAIKIa
uTTOWNQIoUG (€€ avTavaKAACEWG OUVAYOUE TO veEapO TNG NAIKIOG, KABWGS atTd Tnv £peuva
TTPoéKUYE OTI N oxéon «ETn eutreipiagy» pe Tnv «HAIKia» ATav euBeia), o sales manager
TTPETTEl va eEac@alioel TN dnuioupyia piag experience pool. & auth TN «degapev» Ba

OUYKEVTPWVETAI N EPTTEIPIA TWV «TTAAAIOTEPWVY ACQAAICTIKWY JIAUECTOAABNTWV.

H a&lomoinon Ttou uwnAdtepou emmédou flexibility Twv peyaAUtepwy o€ nAikia
ao@AANIOTIKWYV dlapecoAaBnTwy UTTopEl va yivel e Tnv uloBétnon evog Knowledge
Management OCUOCTHUOTOG OTO TIPOCOPUOCHEVO OTIG 1DIAITEPEG avAYKEG Tou KABE
ypageiou TTwWARoswyv. To ouoTnua autd TrepIAauBdvel HETAEU AAAWV Kal Tn ouvBeon
OMGdwvY TTWANCEWYV PE éva NAIKIOKS peEiyua TETOIO TTOU OI VEOTEPOI va AvTAOUV aTrd TIG
EPTTEIPIEG TWV TTAAAIOTEPWY ACPANICTIKWY OIAUECOAAPBNTWV. 2€ AUTH TN YVWOIAKK BAon
TIPETTEI VA «QOPTWVOVTAI» Ol BEATIOTEG TTPOKTIKEG, O OIAPOPES TTEPITITWOEIG TTOU €ival
agieg dlauolpac o Kal, YEVIKA, Ol TTWANCIAKEG EUTTEIPIEG TOU KOBEVAGS. IMNa va ThpEiTal hia
TETOIO BAon dedopévwv dev XPEIACeTal POVO TNV TTEIBapyia Kal TNV aQociwon Twv
TTwANTWY, aAAG Kal TN BéoTTion at1rd Toug sales managers opadIKwy KIVATPWY (group
bonus) woTe va KivnTpodoTteital UAMKA 0 ac@aAioTIKOG dlapecoAapnTi va avaAdBer 1o

KOOTOG TNG non-sales dpacTnpIdTNTAG TG KATAYPAPHG TWV EPTTEIPILIV TOUG.

2Tn ouvéxela, o sales manager TTOU QVvAKEl OTO agency system piag ac@aAIOTIKAG
eTQIPIAg TTPETTEI VA EVTEIVEI TRV TTPOCTTABEIR TOU WG TTPOG TNV AVATITUEN TWV IKAVOTHTWY
TPORAEYNS Twv TOavwy aANaywWV TTOU MTTOPEI va CUVTEAEOTOUV Kal avaTITuéng
OXETIKWV Opdoewyv yia TNV eKPETAAAEUON Toug (reactiveness). To xaunAd okop Twv
Agents otov TmapdyovTta Tng Kaivotopou EmixeipnuaTikOTNTAG TTPETTEI VO WONOCEI TOUG
sales managers o€ TTo oTevo coaching Twv Ac@ANOTIKWY dIapeECOAABNTWY TTOU O€
OUVOUOOUO WE Tn BeopoBETNoN TTEPIOBIKWY CUVAVTACEWY TNG opdadag, Ba etmixeipnOei n
QvAaTITUEN TNG TTPOdPACTIKAOTNTAG KAl TNG KAIVOTOMIOG OTOV XWPo Toug. Ooov agopd TIg
TTEPIODIKEG (TTPOPAVWG KAl EKTAKTEG) OUVAVTAOEIG, QUTEG eV TTPETTEI va €GAVTAOUVTAI O€
apIBuoUg Kal TTOCOOTA, OAAG O€ TEXVIKEG KAl OTPATNYIKEG TTWAACEWY Kal 0€ avaAuon
avraywviopou. Mg Tov TpOTTO QUTOV PEIWVETAI N OTTOTAAN TTOpWV (XPOVOG, WUXIKA
atroBéuaTa) o€ «AABOG» TEXVIKEG I O€ target groups pe JIKPO TTEPIBWPIO KEPOOUGS aTTo TIG

A0QAAIOTIKEG EPYAOIEG.
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Aoc@aAioTik6g AlapecoAafnTAg

O ao@aAioTikég SiapecoAantig eivar 1o Pacikd KUTTApo TOOO TOU TTIWANGCIAKOU
opyaviouou, 600 Kal TNG TTapoucag épeuvag. To agility yia autdv dev gival ammAwg éva
TTAKETO» OTPATNYIKAG, éva «UOVTEAO», OAAG Eva Bacaikd epyaleio dlaxeipiong Kivouvou
(risk management). ZAuepa TTOU «To JOVO OTABEPD €ival N ouVeEXNG Kivnon» TNG ayopdg,
O Kivduvog 0 ao@aAIOTIKOG OIOUECOAAPBNTAS VA «TTPOCTIEQACTEI» ATTO TIG €EEAICEIQ
(salesforce adolescence) gival UTTAPKTOS KAl OAOKANPWTIKA opaTdg. INa Tov Adyo auTo, n
UTTOOTAPIEN KAl UI0BETNON TWV AVAQEPOPEVWY OTIG TTPONYOUMPEVESG TTAPAYPAPOUG

epyaAciwy, givalr povodpouocg.

H moAU kaAf emidoon Twv ac@aMioTIKwy OlauecoAapntwy (aveCaptiTou gidoug
ouvepyaaoiag) ortov mapdyovia Ttou EUpoug (Range) kai n dueon ouvdeon Tou
TTapdyovra autou pe Tnv ATodoon, MAg odnyei OTO CUPTTEPACHA OTI O ACQAAICTIKOI
OlapecOAABNTEC TTPETTEI VA EVOKAWOUV OTNV eKTTAIOEUCT] Toug TTAvw OTIG duvaTOTNTEG
TWV TTPOCQPEPOUEVWY TTPOIOVTWY OAAD KAl EKEIVWY TOU AVTAYWVIOWOU WOTE va
avaTTuouy TNV IKAVOTNTA VA TTPOCPEPOUV KAl VA IANOPPUVOUV aTTOO0TIKEG AUCEIG VIO
Toug TTEAATEG. H KATAAANAN TTOPAUETPOTTOINCT TOU TIPOIOVTOG, WE TN CUVOPOWMI Tou
EUENIKTOU aO@OAIOTIKOU diapecoAafnTh, UTTopEi va TTpoa@épel PeyaAuTepn agia oTov

TTEAATN.

270 onueio autd TTPETTEl va onUEIwBEl OTI N UTTEP-TTOPAPETPOTTOINCN UTTOPEI va gival
emiAMIa edv divel TNV eviuTtwon OTl TO TEAIKO TTPOIdV gival povadikd yia Tov KABe popd
OUYKEKPIPEVO TTEAATN. Kal auTtd yiaTi o avayKeg Tou TTEAATN YTTOPEI va IKAVOTTOIoUVTal
TTANPECTEPA ATTO £va TTAPAUETPOTIOINUEVO TTPOIOV, AAAG TTPETTEI KAl VA TOU EVIOXUBEI Kal
TO OUUTTEPIPOPIKO avTavakAaoTIKO Tou «follow». AnAadr], yia TO aG@AAICTIKO TTPOIOV O
TTEAATNG TTPETTEI VO VIWOElI HOVADIKOG, AAAG OxI yovog. H evtUtrwon TTou Tou divetal OTI
TO AC0QAAICTIKO TTPOYPAUUA TTOU €TTIAEYEI TO £XOUV €TTIAECEI Kal GAAOI TTOAAOI, auEdvel TRV

EUTTIOTOOUVN TTOU VIWBEI yIa TNV ETTIAOYA TOU.

EK TwV wv ouK Aveu yia Tnv avatrtugn kai BeAtiwon tou rapdyovrta tou E0poug gival kai
n emévduon (ekmmaideuon) ota Aegydpeva soft skills, pépog Twv oTroiwv gival kal n
2uvaioBnuatiky Nonuoouvn (Emotional Intelligence) kai n Automremmoionon (Self-
confidence) woTe va gival o€ B¢on akOpn Kal Katd Tnv TTapouciacn va dIaPOPPVEL TIG

KOTAAANAEG yia TOV TTEAATN TTPOTACEIG Ogiag.

Qg 1Tpog Toug Brokers, n xapnAn etmidoor] Toug oTov TTapdyovta Xpovo Kai f uynAf otV
KaivoTtopo ETTIXelpnuatikoTnTd, Jag odnyei oto ouptrépacpa Otl ol Brokers ytropouv kai

TTPoBAETTOUV TIG aAAaYEG, OAAG TOUG TTaipvel ApKeTO Xpovo. Av autd egnyeital ammd 1o
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TTARB0G Kal TNV TTOAUTTAOKOTNTA TWV TTPOCPEPOPEVWY OTTO AUTOUG TTPOIOVTWY, TOTE Ol
TTANPOQYOPIOKESG  e€@appoyég kal ol follow-up cuvavthoelg, OTTWG  ava@épbnkav
TTPONYoUHEVWG, Ba ATav KaAd va uioBeTnBouv woTe va dnUIoUPYROOoUV £va EUTTETTTO KAl
eUKoAa TTpooTTEAATINO PECO Opydvwaong Twv dlapopwy £peBIoudTWY (ayopd, TTPOIOVTA,

VOUOOBETIKEG PETABOAEG KOK).
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Mepropiopoi kai MpoTdoeig yia TTEpAITEPW EPEUVA

MNa tnv €€aywyn OUuPTTEPAOHATWY ammd TNV €peEuva TTOU TTPAYMOTOTTOINBNKE OTnNV
TTapouca epyacia TPETEl va An@BoUv uTTOWn OpPICUEVOI TTEPIOPIOUOI. ApXIKA, Ogv
yvwpifoupe €@v UTTAPXEI AVTITTIPOOWTTEUTIKOTATA TOU BEIYMATOC YIa TOV YEVIKO TTANBUCo S
TWV ac@AAIOTIKWY dlagecoAafnTwy wg TIPOG TNV NAIKIOK oUvBeon, To EeTTiTedO
MOpQwOoNng, Ta €Tn eumepia kar dAAa. H oAokAfpwon Tou Ewviaiou Mntpwou
AcQANIOTIKWY AlopecoAapnTwyv ot €BVIKO eTTiTTedo UTTOPEI VO PonBrnoel PEAAOVTIKEG
EPEUVEG va EeTTEPAOOUV AUTOV TO €UTTODIO, £POCOV TTPOPavWwG PTTopei N MoAiITeia va

TTapéXEl OTATIOTIKEG TTANPOYOpIEC Ye dnuoaia TTPdcRaacn.

Etriong, n Amédoon Twy TTwANTWY eARPON uttdwn Pe KPITAPIO TN €TACIA METABOAR TNG
TTapaywyns ac@alioTpwyv (eupw). MeAlovTikéEG €peuveg Ba eixe evdiagépov va
TTPocBEoouv aTnv avaAucr] Toug i va emKeEVTpwOoUv o€ deikteg atmmdédoong OTTwG n
dlaTNPENOCIUGTNTA TOU XAPTOQUAAKIOU, €iTE N IKAVOTTOINON Twv TTeAATwyV. H cuutrepiAnyn
TETOIWV OEIKTWV (OTTWG N dlIaTNPENCINOTNTA) €ival ONUAVTIKOI KaBw¢ ATTOPAKPUVEI TNV
mMBavoTNTa AUENONG TNG TTAPAYWYNAS MEV, AAAG hE HEYAAN KIVNTIKOTNTA GTO TTEAATOASYIO
(peuyouv auykpITIKG TTOAAOI TTEAGTEG, AAAG €pxOVTal TTEPICCOTEPOI), TO OTTOIO0 dEV PTTOPEI
va BewpnBei uyiEG Kal, CUVETTWG, €mTUXNUEVO. ATTO Tnv GAAN, n IKavotroinon Twv
TTeEAaTwyv Ba cupBAaAAel va e€eTaoTel Kal n SIAOTACN TNG EEUTTNPEETNONG META TNV TTWANCN

(after-sales service).

Mia emmimAéov aduvauia TnG TTapoUoag £PEUVAG EVTOTTICETAI OTO YEYOVOG OTI yIO TOUG
Brokers eAf@ON uttown n TTapaywyr) aoc@alioTpwy TTou eyypdagouv Jovo e tnv EBviKNA
ACQOAIOTIKI] KOl OXI N GUVOAIKR} Toug ammodoon (TrTapaywyh o€ OAEG TIG AOQANIOTIKEG
ETTIXEIPNOEIG PE TIG OTTOiEG auvepyddovTal). Mapd 10 yeyovog 6Tl KaTd TN delypaTtoAnyia
eAf@ONoav PETPA YIa va PEIWOBE pia TETola eTTIOPACH, OV UTTOPOUE VA IOXUPIOTOUUE JE
BePaidTnTa OTI KATTOI0G Broker 8ev petépepe TTapaywyr ommd GAAN ao@AMNIOTIKA
emyeipnon mmpog Tnv EBvIk ACQAMIOTIKN, HE ATTOTEAEOUA VA QAIVETAI KOAN 1 atrddoaor)
TOU. ZUVETTWG, MEAAOVTIKN épeuva TTou Ba {nToucoe aTTd TOV AoPAAICTIKO dIauecoAaBnTh
va ava@épel TN OUVOAIKA Tou €TACIA TTApaywyr yia dUO 1] TTEPICCOTEPA OUVEXOUEVA
XPOVIQ, va TTPOCEPEPEl HIA TTIO AVTITTIPOCWTTEUTIKN €IKOVA TOU TTOIOG AVAKEl TTPAYUATI

oToug High kai TToiog otoug Poor Performers.

ATO Tnv TTAcupd Twv Agents, n €mAoyn TNG delypuaTtoAnyiag €ixe OToxXeUOEl OTOUG

ac@aMIoTIKOUG OlapecoAafnTéG OToug oTroioug Oev  eyypAQ@ETAl TTAPAYywWYrR aTro
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uTTEPTTPOMNBEIEG. AnAadr], ol Agents Tou deiyuatog dev €xouv UTTO TNV €TTIBAEWn Toug
KAtroia opdada ac@alioTikwy diapecoAaBntwy (sales managers). To yeyovog autd
MTTOPEl va €xel w¢ atmmoTéAeoua N €peuva va Aaupdvel uttéywn TG TNV TTPOCWTTIKN
ammodoon Tou KaBevég, alAd pepoAnTiTei Katd Twv Agents wg TTpog Tov MapdyovTa 6,
Tnv Kaivotéua Emixeipnuatikétnta (Entrepreneurship). Zuugwva Pe tn Agitoupyia Tou
agency system, o ao@aAICTIKOG dlapecOAaBNTAG aTTEUBUVETAI TTPOG TOV AVWITEPO
IEPAPXIKA (Opaddapxn, ZUVTOVIOTH KOK) yia dId@opa aITAUATA, OKEWEIG, TTPOTACEIG,
TTapATTova 1 1I0€€G TOU, PE OUVETTEIR N OUMMETOXN TOU OTNV QVATITUEN KAIVOTOPWY
TTPOIOVTWY KAl UTTNPETIWY I I0XUPWY BECUWY PE OTEAEXN TNG AOQAAMIOTIKAG £TAIpIAG, Va
€€aoBevolv PTTPOOTA OTNV ATTOCOTACH TTOU TOUG XWPICEl HE TNV AOQAMNICTIKN ETTIXEIPNON
Kal TIg diadikaoieg TnG (listening posts, networking). ETroueveg épeuveg Ba pttopoucav
va atreubuvBoUVv atToKAEIOTIKA i} CUVOUAOTIKA TTPOG TOUG ACQOAAIOTIKOUG SIAUECOAAPBNTES
TTou emMBAETTOUV [E 1EPAPXIKN dourl GANOUG TTWANTEG WOTE va €aAeIpBel auTou Tou

€idoug n €TTIPPON OTA CUVAYOUEVA CUNTTEPACUATA.
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MapdpTnua A — EpwtnuatoAdyio (AyyAikd)

A. Salesperson Agility Needs
A.1. Salesperson

1. | often design value propositions based on changing customer needs and
wants.

2. | continuously seek opportunities that can add value to customer
relationships.
| am prepared to reconfigure my sales strategies and tactics as needed.
| develop strong relationships with supply-chain members.

5. | am proficient at develop analyzing customers problems and offering
solutions.

6. | have a strong understanding marketplace dynamics and customer needs.

7. | continuously strive to build long-term relationships with customers.

8. | anticipate changes in the competitive customer marketplace and create
sales strategies and tactics based on these changes.

9. Ithink and act in entrepreneurial ways.

10. | continuously seek to improve my ability to create, manage, and
disseminate knowledge.

11. | place a high value on the coaching, advice, and information that can be
received from others in the sales organization.

12. | place a high value on the coaching, advice, and information that can be
received from my customers.

13. | continuously monitor and adjust my activities with customers to provide
better value.

14. | often use business intelligence and analytics to respond to market
changes.

15. | effectively manage limited resources in order to meet my customers’
expectations.

16. | am actively involved in continuous product/service innovation processes.

17.1 am good at anticipating changes in what my customers need before they

even ask.
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A.2. Time

1. Ittakes me a long time to identify change.
2. It takes me a long time to evaluate change.
3. It takes me a long time to react to change.
4. It takes me along time to promote changes to my customers.
A.3. Ease
1. Itis difficult for me to enact change.
2. Itis difficult for me to convince customers of needed change.
3. ltis difficult for me to convince suppliers of needed change.
4. ltis difficult for me to convince other company personnel of needed change.
A.4. Range
1. | am capable of effecting many types of change successfully.
2. | am capable of adjusting to varying customer buying styles.
3. | have the ability to maintain productivity during low and high demand times.
4. | have the ability to offer a wide range of cost effective solutions to
customers.
5. I have the ability to modify value propositions when offering customer
solutions.
6. | have the ability to suggest product configurations to customers.

B. Change Proficiency

Which of the following statements best describes how you approach change?

a. | work overtime, make many solution attempts, operate according to the
fad-of-the-day, fight many fires, and expedite.

b. |typically work on the existing knowledge that is subjective and lessons
learned from past change activities.

c. | use formal change processes with procedures documented to be
successful by my organization.

d. I have an evolving knowledge base of change strategies and tactics and
have a strong appreciation for the insights provided by others.

e. | understand that knowledge of strategies and tactics alone is not

sufficient and so | need a principle-based change.
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Mapdptnua B — EpwtnpatoAdyio (EAANVIKA peTa@paon)

10.

11.

12.

13.

14.

15.

16.

17.

MpoTteivw cuyva TTpoTdoelg agiag TTou Baaifovtal OTIG UETARAAAOPEVES
QVAYKES KAl ETTIOUMIEG TWV TTEAQTWV.

Emdilokw ouxva eukaipieg TTOU JTTOPOUV va TTPOCaBECOoUV atia OTIC OXETEIG
MOU ME TOUG TTEAATEG.

Eipal TrpogToipacpévog va avatrpooappolw TIG OTPATNYIKES TTWANCEWY Kal TIG
TAKTIKEG MOU AVAAOYQ HE TIG AVAYKEG.

AvamTUGow I0XUPOUG SECHOUG HE Ta OTEAEXN TWV ACQAAICTIKWYV ETAIPIWY UE

TIG OTTOiEG GuvEPYAloual.

‘Exw &pioTn yvwon o1o va avaAlw Ta TTPoRARUATa Twy TTEAATWY Kal va

TTPOCYEPW AUCEIG.

AlaBETW o€ uPNnAS BaBud avTtiAnywn TNG BUVANIKAG TNG ayopds Kal TwV
AVAYKWYV TWV TTEAATWV.

MpooTtraBw o€ cuvexn Baon va avamTioow PAKPOXPOVIEG OXETEIG UE TOUG
TTENATEG.

MPOBAETTW TIG OAAQYEG OTOV AVTAYWVICKO KAl avaTITUOOW OTPATNYIKESG
TTWAACEWYV KAl TAKTIKEG JE BACN QUTEG TIG AAAAYEG.

2KEPTOMAI KAl EVEPYW WE ETTIXEIPNHATIKOUG TPOTTOUG.

Emdilokw ouveXwg va BeATILOVW TNV IKAvVOTNTA Wou yia dnuioupyia, diaxeipion
Kal 314600 TWV YVWOEWV.

Aivw peydAn onuacia otnv kaBodriynan, Tn cUUBOUAEUTIKA Kal OTIG
TTANPOPOPIES TTOU PTTOPW VA AAPBAVW atrd GAAOUG OTO YPOQEIO TTWANCEWV.
Aivw peydAn onuacia otnv kaBodriynan, TN cUUBOUAEUTIKA Kal OTIG
TTANPOPOPIES TTOU PTTOPW VA AAPBAVW atrd Toug TTEAATEG JOU.
MapakoAouBw cuveXwG Kal TTPOCAPUOLW TIG TTOPEXOUEVES UTTNPETIEG MOU
TTPOG TOUG TTEAATEG WOTE va TTPO0dIdw 0€ auTéEG uWnASTEPN agia.
XPNOIUOTTOIW OUXVA ETTIXEIPNOIOKA dEdOUEVA KAl OTATIOTIKA OTOIXEI yIa va
avTaTrokpIBw oTIG aAAayEG TNG ayopdc.

MT1ropw Kai diaxeipiCopal ATTOTEAECUATIKA TTEPIOPICPEVOUG TTOPOUG
TTPOKEINEVOU VO AVTATTOKPIBW OTIG TTPOCOOKIEG TWV TTEAATWV.

EptrAékopal evepyd o€ dladikaoieg cuvexoUug avaTrTuéng KAIVOTOUwWY
TTPOIOVTWY KOl UTTNPETIWV.

Eipal kaA6g otnv poBAewn aAaywy TTou XpelidlovTal ol TTEAATEG Jou TTPIV

Kav Jou 10 {nTACOUV Ol idIol.
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18.
19.
20.
21.
22.
23.
24,

25.

26.

27.

28.

29.

30.

31.

32.

Mou Ttraipvel TTOAU xpOvo va evioTTi{w TIG aAAayEG.

Mou Ttraipvel TTOAU xpovo va aglioAoyw TIG aAAayEG.

Mou Ttraipvel TTOAU xpOvo va avTidpw oTIG aAAayEg.

Mou Ttraipvel TTOAU xpovo va TTpowBw TIG aAAayEG OTOUG TTEAGTEG JOU.

Mou eival 8UokoAo va epapudlw TiIG aAAayEg.

Mou gival 3U0KOAO va TTeicw Toug TTEAATEG YIA TIG ATTAITOUUEVEG OAAQYEG.

Mou €ival BUOKOAO va TTEicw Ta OTEAEXN TNG ETAIPIAG JOU YIA TIG ATTAITOUUEVEG
aAAayEg.

Mou gival BUOKOAO va TTEicwW ToUuG CUVADEAPOUG YIA TIG ATTAITOUNEVEG AANQYEG.

‘EXw TNV IKAVOTNTA VA TTPAYUATOTTOIW HE ETTITUXIO TTOAAG €idn aAAaywV.
‘Exw TNV IKavéTNTa VA TTPOCAPPOoPal O dId@opa ayopacTIKA GTUA TTEAATWV.

‘Exw TNV IKaveTNTa Va dIaTnpw TTapaywyikotnTa o€ TEPIGdoUg TOOO XAMNANG

¢ATNONG, 600 Kal UYPNAAG.

‘EXw TNV IKAVOTNTA VO TTPOCQPEPW MIG HEYAAN YKAUA ATTODOTIKWY AUCEWV

OTOUG TTEAQTEG.

‘Exw TNV IKavoTNTa Va SIaPop@uvw, UE EVEAICia, TTPOTACEIG KATA TNV

TTapouaiaon AUCEWY OTOUG TTEAATEG.

‘Exw TNV IKavoTNTO Va TTPOTEIVW TTAPAPETPOTTOINCEIG (aAAaYEC OTa

XOPOKTNPIOTIKA) TTPOIOVTWYV O€ TTEAATEG.
Mola dAwaon atrod TIG TTAPAKATW TTEPIYPAPEI KAAUTEPA TO TTWG TTPOCEYYICETE
TNV aAAayn;

a. Epydafopai utrepwpiakd, kdvw TTOAAEG TTpOOTTABEIEG £6EUPEONG AUONG,
Aeiroupyw oTn SOUAEIG oUPQWVA PE TIG OTTAITHOEIG TNG KABE NUEPQCG,
dlaxeipi¢opal TTPORARUATA TTOU TTPOKUTITOUV KAl EVEQYW GUEDQ.

b. ZuvnBwg gpyaloual TTdvw OTIGC UPICTANEVES TTPOCWTTIKEG JOU YVWOEIG
aAAd Kal TTavw oTa dI6&yuaTa TTou avTAouvTal aTréd TIG dpAoTNPIOTNTEG
TOU TTAPEABOVTOG.

c. XpNOoIPOoTToI OUVABEIG BIOBIKATIEG PE TEKUNPIWHEVES (DOKINOOUEVEG)
pEBOBOUG TTOU 0dNyoUV CTNV ETTITUXIA, OTO YPOAYEIO YOU KAl OTNV £TAIpIa
MOu.

d. ‘Exw pia eEeNloodpevn BAON YVWOEWY TWV OTPATNYIKWY KAl TWV TAKTIKWV
aAAayng kai £xw pia Babid ekTiNoN yia TIG YVWOEIG TTOU TTAPEXOUV Ol
GAAoL.

e. AvtiAauBdvopal 6Tl n yvwon Twv OTPATNYIKWY KAl TWV TAKTIKWVY aTTd uévn
TNG OEV ETTAPKEI KAI, CUVETTWG, XPEIAZETAI va ATTOdEXOMAI AAAAYEG,

Baoliopéveg TTvw o€ BePeNILIOEIG APXEG.
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Mapdprtnua I — Mivakeg ZTaTioTIKANG AvaAuong

AvdaAuon Mapayovrwy (Factor Analysis)

Factor Analysis

Notes
Output Created

Comments

Input Data

Active Dataset

Filter

Weight

Split File

N of Rows in Working Data File

Missing Value Handling  Definition of Missing

Cases Used

10-MAY-2018 19:18:18

C:\Users\user\Desktop\Agility data.sav

DataSetl
<none>
<none>
<none>

199

MISSING=EXCLUDE: User-defined
missing values are treated as missing.

LISTWISE: Statistics are based on cases
with no missing values for any variable
used.
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Syntax

Resources

Variables Created

Processor Time

Elapsed Time

Maximum Memory Required

FAC1 1
FAC2_1
FAC3_1
FAC4 1
FAC5_1
FAC6_1
FAC7 1

FACTOR

/VARIABLES item1 item2 item4 item5
item6 item7 item8 item9 item11 item13
item14 item15 item16

item17 item18 item19 item20 item21
item22 item23 item24 item25 item26
item27 item28 item29 item30

item31

IMISSING LISTWISE
/ANALYSIS item1 item2 item4 item5
item6 item7 item8 item9 item11 item13
item14 item15 item16

item17 item18 item19 item20 item21
item22 item23 item24 item25 item26
item27 item28 item29 item30

item31

/PRINT INITIAL KMO EXTRACTION

ROTATION

/FORMAT SORT BLANK(.35)

ICRITERIA MINEIGEN(1) ITERATE(25)

/EXTRACTION PC

/ICRITERIA ITERATE(25)
/ROTATION VARIMAX

ISAVE REG(ALL)

/METHOD=CORRELATION.

00:00:00,06

00:00:00,29

98784 (96,469K) bytes

Component score 1
Component score 2
Component score 3
Component score 4
Component score 5
Component score 6

Component score 7

Bartlett's Test of Sphericity

KMO and Bartlett's Test
Kaiser-Meyer-Olkin Measure of Sampling Adequacy.

Approx. Chi-Square

df

Sig.

0,830
2419,853
378
0,000

Communalities

Initial

Extraction

item 1
item 2
item 4

item 5

1,000
1,000
1,000
1,000

0,494
0,587
0,465
0,607
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item 6 1,000 0,620

item 7 1,000 0,631
item 8 1,000 0,540
item 9 1,000 0,543
item 11 1,000 0,672
item 13 1,000 0,555
item 14 1,000 0,631
item 15 1,000 0,430
item 16 1,000 0,610
item 17 1,000 0,613
item 18 1,000 0,730
item 19 1,000 0,811
item 20 1,000 0,812
item 21 1,000 0,752
item 22 1,000 0,636
item 23 1,000 0,652
item 24 1,000 0,710
item 25 1,000 0,746
item 26 1,000 0,659
item 27 1,000 0,606
item 28 1,000 0,560
item 29 1,000 0,733
item 30 1,000 0,694
item 31 1,000 0,658

Extraction Method: Principal Component Analysis.

Total Variance Explained

Extraction Sums of Rotation Sums of Squared
Initial Eigenvalues Squared Loadings Loadings
% of Cumul % of

Comp Total % of Var Cumul % Total Var % Total Var Cumul %
1 7,079 25,283 25,283 7,079 25,283 25,283 3,462 12,365 12,365
2 3,712 13,258 38,541 3,712 13,258 38,541 3,105 11,091 23,455
8 1,779 6,355 44,896 1,779 6,355 44,896 2,621 9,359 32,814
4 1,710 6,106 51,002 1,710 6,106 51,002 2,326 8,306 41,121
5 1,309 4,674 55,675 1,309 4,674 55,675 2,300 8,213 49,334
6 1,112 3,973 59,648 1,112 3,973 59,648 2,018 7,207 56,540
7 1,056 3,773 63,421 1,056 3,773 63,421 1,926 6,880 63,421
8 0,982 3,508 66,929

9 0,891 3,183 70,112
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10 0,772 2,757 72,869
11 0,737 2,631 75,500
12 0,698 2,494 77,993
13 0,644 2,299 80,292
14 0,625 2,231 82,523
15 0,574 2,051 84,574
16 0,512 1,830 86,404
17 0,502 1,792 88,196
18 0,446 1,593 89,790
19 0,436 1,556 91,346
20 0,410 1,463 92,808
21 0,360 1,287 94,095
22 0,300 1,073 95,168
23 0,283 1,010 96,178
24 0,259 0,926 97,104
25 0,254 0,907 98,010
26 0,217 0,776 98,786
27 0,181 0,647 99,433
28 0,159 0,567 100,000
Component Matrix?
Component
1 3 4 5 6 7
item 6 0,634
item 28 0,632 -0,361
item 27 0,619
item 29 0,607 -0,424 0,414
item 30 0,606 -0,417 0,365
item 5 0,590
item 26 0,587 -0,421
item 13 0,577 0,364
item 8 0,569 -0,375
item 14 0,569
item 9 0,562
item 23 0,559 0,356
item 22 0,549 0,452
item 2 0,504 0,441
item 7 0,432 0,383 -0,361 0,364
item 15 0,397
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item 19 0,732
item 20 0,425 0,714
item 21 0,425 0,705
item 18 0,393 0,691
item 4 0,360 -0,385
item 24 0,571
item 31 0,470 -0,566
item 25 0,423 0,392 0,550
item 11 0,399 0,506 -0,360
item 1 0,356 0,382
item 16 0,436 -0,359 0,484
item 17 0,476 0,496
Extraction Method: Principal Component Analysis.
a. 7 components extracted.
Rotated Component Matrix?
Component
1 3 4 5 6 7
item 19 0,891
item 20 0,877
item 21 0,824
item 18 0,811
item 26 0,716
item 5 0,646 0,380
item 6 0,607
item 15 0,555
item 27 0,530 0,474
item 28 0,493 0,471
item 29 0,804
item 30 0,772
item 31 0,765
item 25 0,822
item 24 0,818
item 23 0,448 0,601
item 22 0,418 0,374 0,498
item 7 0,742
item 1 0,612
item 2 0,604 0,418
item 13 0,585
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item 16 0,677
item 17 0,671
item 4 0,481
item 8 0,422 0,460
item 11 0,762
item 14 0,412 0,572
item 9 0,566
Extraction Method: Principal Component Analysis.
Rotation Method: Varimax with Kaiser Normalization.?
a. Rotation converged in 9 iterations.

Component Transformation Matrix
Component 1 2 3 4 5 6 7
1 0,328 0,537 0437 0,291 0,368 0,310 0,310
2 0,788 -0,183 0,021 0,334 -0,256 -0,360 -0,198
3 -0,187 0,070 -0,633 0,723 0,044 0,060 0,179
4 0,264 -0,499 -0,221 -0,224 0,593 -0,072 0,475
5 -0,386 -0,449 0,595 0454 0,060 -0,267 0,119
6 0,107 -0,278 0,065 -0,021 -0,615 0,514 0,514
7 0,082 -0,380 0,030 0,156 0,253 0,656 -0,574

Extraction Method: Principal Component Analysis.

Rotation Method: Varimax with Kaiser Normalization.
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AvdaAuon AlaoTtropdg pe évav TrapdayovTa (One way Analysis of Variance)

Eidog ouvepyaaoiag

Output Created
Comments

Input

Missing Value Handling

Syntax

Resources

Notes

Data

Active Dataset
Filter

Weight

Split File

N of Rows in Working Data File

Definition of Missing

Cases Used

Processor Time

Elapsed Time

10-MAY-2018 19:21:08

C:\Users\user\Desktop\Agility
data.sav

DataSetl
<none>
<none>
<none>

199

User-defined missing values are
treated as missing.

Statistics for each analysis are
based on cases with no missing
data for any variable in the
analysis.

ONEWAY FAC1 1FAC2_ 1
FAC3 1 FAC4 1FAC5 1
FAC6_1 FAC7_1BY
Eidogouvepyaaiag
ISTATISTICS DESCRIPTIVES
HOMOGENEITY
IMISSING ANALYSIS.

00:00:00,03
00:00:00,03
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Descriptives

95%
Confidence
Interval for
Mean
Std. Std. Lower Upper
N Mean Deviation Error Bound Bound Minimum Maximum
REGR Agency 141 0,115 0,883 0,074 -0,032 0,262 -2,282 2,057
factor
score Broker 58 -0,281 1,202 0,158 -0,597 0,036  -2,782 1,996
1 for . Total 199 0,000 1,000 0,071 -0,240 0,140 -2,782 2,057
analysis
1
REGR Agency 141 -0,014 0,959 0,081 -0,174 0,146 -3,203 2,545
factor
— Broker 58 0,034 1,102 0,145 -0,256 0,324  -2,259 3,347
2for o) 199 0,000 1,000 0,071 -0,140 0,140 -3,203 3,347
analysis
1
REGR Agency 141 0,018 0,895 0,075 -0,131 0,167 -3,259 1,808
factor
score Broker 58 -0,045 1,227 0,161 -0,367 0,278 -3,469 2,361
3for  qoql 199 0,000 1,000 0,071 -0,140 0,140  -3,469 2,361
analysis
1
REGR Agency 141 0,020 0,988 0,083 -0,144 0,185 -2,525 2,630
factor
score Broker 58 -0,049 1,035 0,136 -0,321 0,223 -2,156 2,651
4 for : Total 199 0,000 1,000 0,071 -0,140 0,140 -2,525 2,651
analysis
1
REGR Agency 141 0,027 1,000 0,084 -0,140 0,193 -2,758 2,092
factor
score Broker 58 -0,065 1,006 0,132 -0,329 0,200 -2,414 1,743
Sfor Total 199 0,000 1,000 0071 -0,140 0,140  -2,758 2,092
analysis
1
REGR Agency 141 -0,108 1,056 0,089 -0,284 0,068 -3,044 2,556
factor
score Broker 58 0,262 0,796 0,105 0,052 0,471 -1,584 2,415
6 for i Total 199 0,000 1,000 0,071 -0,140 0,140 -3,044 2,556
analysis
1
REGR Agency 141 0,041 0,887 0,075 -0,107 0,188 -2,182 1,741
factor
score Broker 58 -0,099 1,237 0,162 -0,424 0,226 -4,755 1,905
7 for . Total 199 0,000 1,000 0,071 -0,2140 0,140 -4,755 1,905
analysis
1
Test of Homogeneity of Variances
Levene Statistic dfl df2 Sig.
REGR factor score 1 for analysis 1 13,993 1 197 0,000
REGR factor score 2 for analysis 1 0,908 1 197 0,342
REGR factor score 3 for analysis 1 8,339 1 197 0,004
REGR factor score 4 for analysis 1 0,019 1 197 0,889
REGR factor score 5 for analysis 1 0,022 1 197 0,882
REGR factor score 6 for analysis 1 4,659 1 197 0,032
REGR factor score 7 for analysis 1 4,974 1 197 0,027
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ANOVA

Mean
Sum of Squares df Square F Sig.

REGR factor Between Groups 6,447 1 645% 6,630 0,011
score 1 for —
analysis 1 Within Groups 191,553 197 97%

Total 198,000 198
REGR factor Between Groups 0,094 1 9% 0,094 0,76
score 2 for —
analysis 1 Within Groups 197,906 197 100%

Total 198,000 198
REGR factor Between Groups 0,163 1 16% 0,162 0,69
score 3 for —
analysis 1 Within Groups 197,837 197 100%

Total 198,000 198
REGR factor Between Groups 0,199 1 20% 0,198 0,66
score 4 for —
analysis 1 Within Groups 197,801 197 100%

Total 198,000 198
REGR factor Between Groups 0,343 1 34% 0,341 0,56
score 5 for B
analysis 1 Within Groups 197,657 197 100%

Total 198,000 198
REGR factor Between Groups 5,609 1 561% 5,743 0,02
score 6 for B
analysis 1 Within Groups 192,391 197 98%

Total 198,000 198
REGR factor Between Groups 0,800 1 80% 0,799 0,37
score 7 for B
analysis 1 Within Groups 197,200 197 100%

Total 198,000 198
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‘ETn gpTreipiag oTovV ao@AAICTIKO XWPO

Output Created

Comments

Input

Missing Value Handling

Notes

Data

Active Dataset
Filter

Weight

Split File

N of Rows in Working Data
File

Definition of Missing

Cases Used

10-MAY-2018 19:21:29

C:\Users\user\Desktop\Agility data.sav

DataSetl
<none>
<none>
<none>

199

User-defined missing values are treated
as missing.

Statistics for each analysis are based on
cases with no missing data for any
variable in the analysis.

Syntax ONEWAY FAC1_1 FAC2 1 FAC3_1
FAC4 1 FAC5 1 FAC6_1FAC7_1BY
‘ETNEPTIEIPIOGOTOVACPANIGTIKOXWPO
/STATISTICS DESCRIPTIVES
HOMOGENEITY
/MISSING ANALYSIS.
Resources Processor Time 00:00:00,02
Elapsed Time 00:00:00,02
Descriptives
95% Confidence
Interval for Mean
Std. Std. Lower  Upper
N Mean Deviation Error Bound Bound Minimum Maximum
REGR 1-3 4 0,614 0,339 0,169 0,075 1,153 0,263 1,061
factor
score 4-10 72 0,114 0,977 0,115 -0,116 0,343 -2,782 1,694
Lfor ——11-20 48 -0,035 0962 0139 -0,314 0244  -2,267 1,559
analysis
1 21-30 59 -0,033 0,980 0,128 -0,288 0,223 -2,324 2,057
31 - 40 14 -0,490 1,342 0,359 -1,265 0,284 -2,600 0,866
Tavw 2 -0,079 1,273 0,829 -10,614 10,457 -0,908 0,751
amo 40
Total 199 0,000 1,000 0,071 -0,140 0,140 -2,782 2,057
REGR 1-3 4 0,126 1,795 0,897 -2,730 2,982 -1,947 2,415
factor
score 4-10 72 -0,250 1,070 0,126 -0,501 0,002 -3,203 2,026
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2 for
analysis
1

REGR
factor
score

3 for
analysis
1

REGR
factor
score

4 for
analysis
1

REGR
factor
score

5 for
analysis
1

REGR
factor
score

6 for
analysis
1

REGR
factor
score

7 for
analysis
1

11-20
21-30
31-40

Tavw
atoé 40
Total

1-3
4-10
11-20
21-30
31-40

Tavw
amo 40
Total

1-3
4-10
11-20
21-30
31-40
Tavw
aro 40
Total
1-3
4-10
11-20
21-30
31-40
Tavw

amo 40
Total

4-10

11-20
21-30
31-40

Tavw
a6 40
Total

1-3
4-10
11-20
21-30
31-40

48
59
14

199

72
48
59
14

199

72
48
59
14

199

72
48
59
14

199

72
48
59
14

199

72
48
59
14

-0,083
0,231
0,460
0,693

0,000
-0,708
0,178
-0,198
-0,003
-0,073
0,358

0,000
-0,423
-0,079
-0,006

0,053

0,281

0,325

0,000
-0,549
0,078
-0,160
0,001
0,199
0,722

0,000
-0,128
-0,157

0,034

0,145
-0,002

0,860

0,000
0,250
0,082
0,062
-0,166
-0,040

0,879
0,833
1,176
0,747

1,000
0,915
1,004
0,868
1,030
1,211
1,238

1,000
1,098
0,863
1,048
1,088
1,195
0,045

1,000
1,153
1,034
0,990
0,946
1,073
0,850

1,000
1,840
0,987
1,058
0,914
0,994
0,401

1,000
0,548
0,922
0,991
1,085
1,206

0,127
0,108
0,314
0,528

0,071
0,457
0,118
0,125
0,134
0,324
0,875

0,071
0,549
0,102
0,151
0,142
0,319
0,032

0,071
0,577
0,122
0,143
0,123
0,287
0,601

0,071
0,920
0,116
0,153
0,119
0,266
0,283

0,071
0,274
0,109
0,143
0,141
0,322

-0,338

0,014
-0,219
-6,018

-0,140
-2,164
-0,058
-0,450
-0,271
-0,773
10,764

-0,140
-2,170
-0,282
-0,311
-0,231
-0,409
-0,078

-0,140
-2,384
-0,165
-0,448
-0,245
-0,421
-6,912

-0,140
-3,056
-0,389
-0,274
-0,093
-0,577
-2,742

-0,140
-0,622
-0,135
-0,226
-0,449
-0,736

0,173
0,448
1,139
7,405

0,140
0,748
0,414
0,054
0,265
0,626
11,481

0,140
1,324
0,123
0,298
0,337
0,971
0,728

0,140
1,286
0,321
0,127
0,248
0,818
8,357

0,140
2,800
0,075
0,341
0,383
0,572
4,461

0,140
1,122
0,299
0,350
0,117
0,657

-2,259
-1,322
-1,423

0,165

-3,203
-1,618
-3,259
-2,171
-3,309
-3,469
-0,517

-3,469
-1,944
-1,812
-1,900
-2,525
-1,810

0,293

-2,525
-1,872
-2,758
-2,592
-2,058
-2,174

0,121

-2,758
-1,589
-2,157
-3,044
-1,867
-2,043

0,576

-3,044
-0,369
-2,329
-1,966
-4,755
-2,182

2,545
2,018
3,347
1,221

3,347
0,305
1,745
2,361
1,766
1,331
1,233

2,361
0,640
2,651
2,317
2,227
2,630
0,357

2,651
0,596
2,092
1,917
1,743
1,453
1,323

2,092
2,556
2,415
2,121
2,312
1,645
1,143

2,556
0,874
1,741
1,905
1,460
1,532
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mTavw 2 0,222 0,821 0,580 -7,154 7,597 -0,359 0,802
a6 40
Total 199 0,000 1,000 0,071 -0,240 0,140 -4,755 1,905
Test of Homogeneity of Variances
Levene
Statistic dfl df2 Sig.
REGR factor score 1 for analysis 1 2,039 5 193 0,075
REGR factor score 2 for analysis 1 1,091 5 193 0,367
REGR factor score 3 for analysis 1 0,267 5 193 0,931
REGR factor score 4 for analysis 1 1,475 5 193 0,200
REGR factor score 5 for analysis 1 0,286 5 193 0,920
REGR factor score 6 for analysis 1 0,982 5 193 0,430
REGR factor score 7 for analysis 1 0,656 5 193 0,657
ANOVA
Mean
Sum of Squares df Square F Sig.
REGR factor Between Groups 5,937 5 119% 1,193 0,314
score 1 for -
analysis 1 Within Groups 192,063 193 100%
Total 198,000 198
REGR factor Between Groups 11,939 5 239% 2,477 0,034
score 2 for B
analysis 1 Within Groups 186,061 193 96%
Total 198,000 198
REGR factor Between Groups 6,494 5 130% 1,309 0,262
score 3 for B
analysis 1 Within Groups 191,506 193 99%
Total 198,000 198
REGR factor Between Groups 2,655 5 53% 0,525 0,757
score 4 for B
analysis 1 Within Groups 195,345 193 101%
Total 198,000 198
REGR factor Between Groups 4,464 5 89% 0,890 0,489
score b5 for B
analysis 1 Within Groups 193,536 193 100%
Total 198,000 198
REGR factor Between Groups 4,617 5 92% 0,922 0,468
score 6 for —
analysis 1 Within Groups 193,383 193 100%
Total 198,000 198
REGR factor Between Groups 2,665 5 53% 0,527 0,756
score 7 for —
analysis 1 Within Groups 195,335 193 101%
Total 198,000 198
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Change Proficiency

Output Created
Comments

Input

Missing Value Handling

Notes

Data

Active Dataset
Filter

Weight

Split File

N of Rows in Working Data
File

Definition of Missing

Cases Used

10-MAY-2018 19:21:51

C:\Users\user\Desktop\Agility
data.sav

DataSetl
<none>
<none>
<none>

199

User-defined missing values
are treated as missing.

Statistics for each analysis
are based on cases with no
missing data for any variable
in the analysis.

Syntax ONEWAY FAC1_1FAC2_1
FAC3_1FAC4_1FAC5 1
FAC6_1 FAC7_1 BY
ChangeProficiency
/ISTATISTICS
DESCRIPTIVES
HOMOGENEITY
IMISSING ANALYSIS.
Resources Processor Time 00:00:00,02
Elapsed Time 00:00:00,03
Descriptives
95%
Confidence
Interval for
Mean
Std. Std. Lower Upper
N Mean Deviation Error Bound Bound Minimum Maximum
REGR Accidental 49 -0,003 0,987 0,141 -0,286 0,281 -2,782 1,494
factor
score Repeatable 29 -0,120 1,162 0,216 -0,562 0,322 -2,600 1,996
1for_ Defined 18 -0,100 0,951 0,224 -0,573 0,373 -2,324 0,986
analysis
1 Managed 31 -0,076 1,096 0,197 -0,477 0,326 -2,460 1,410
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REGR
factor
score

2 for
analysis
1

REGR
factor
score

3 for
analysis
1

REGR
factor
score

4 for
analysis
1

REGR
factor
score

5 for
analysis
1

REGR
factor
score

6 for
analysis
1

REGR
factor
score

7 for
analysis
1

Mastered
Total
Accidental
Repeatable
Defined
Managed
Mastered
Total
Accidental
Repeatable
Defined
Managed
Mastered
Total
Accidental
Repeatable
Defined
Managed
Mastered
Total
Accidental
Repeatable
Defined
Managed
Mastered
Total
Accidental
Repeatable
Defined
Managed
Mastered
Total
Accidental
Repeatable
Defined
Managed
Mastered

Total

72
199
49
29
18
31
72
199
49
29
18
31
72
199
49
29
18
31
72
199
49
29
18
31
72
199
49
29
18
31
72
199
49
29
18
31
72
199

0,108
0,000
-0,156
-0,110
-0,566
0,167
0,220
0,000
0,086
-0,220
0,131
-0,046
0,017
0,000
0,075
0,081
-0,051
-0,139
-0,011
0,000
0,012
-0,128
-0,281
0,188
0,033
0,000
-0,042
-0,258
0,173
-0,334
0,233
0,000
-0,165
-0,467
0,134
0,591
0,012
0,000

0,922
1,000
1,063
1,096
1,157
0,974
0,816
1,000
1,094
1,424
0,565
0,828
0,885
1,000
1,059
1,152
0,884
0,917
0,974
1,000
0,908
0,965
1,377
1,000
0,972
1,000
0,979
0,995
0,911
1,062
0,967
1,000
0,922
1,270
0,684
0,806
0,963
1,000

0,109
0,071
0,152
0,204
0,273
0,175
0,096
0,071
0,156
0,264
0,133
0,149
0,104
0,071
0,151
0,214
0,208
0,165
0,115
0,071
0,130
0,179
0,325
0,180
0,115
0,071
0,140
0,185
0,215
0,191
0,114
0,071
0,132
0,236
0,161
0,145
0,113
0,071

-0,109
-0,140
-0,461
-0,527
-1,141
-0,191

0,028
-0,140
-0,229
-0,762
-0,150
-0,349
-0,191
-0,140
-0,229
-0,358
-0,490
-0,476
-0,240
-0,140
-0,248
-0,495
-0,966
-0,179
-0,196
-0,140
-0,324
-0,636
-0,280
-0,724

0,006
-0,140
-0,430
-0,950
-0,206

0,296
-0,214
-0,140

0,325
0,140
0,150
0,306
0,010
0,524
0,412
0,140
0,400
0,322
0,412
0,258
0,225
0,140
0,380
0,519
0,389
0,197
0,218
0,140
0,273
0,239
0,403
0,554
0,261
0,140
0,239
0,120
0,626
0,056
0,460
0,140
0,100
0,016
0,474
0,887
0,238
0,140

-2,159
-2,782
-3,190
-2,134
-3,203
-1,386
-2,259
-3,203
-2,645
-3,469
-0,535
2,171
-2,146
-3,469
-2,156
-2,365
-1,216
-1,944
-2,525
-2,525
-2,058
-2,414
-2,758
-1,924
-2,174
-2,758
-2,157
-2,161
-1,659
-3,044
-1,867
-3,044
-3,476
-4,755
-1,056
-1,239
-2,329
-4,755

2,057
2,057
2,026
3,347
1,578
2,545
1,865
3,347
2,361
1,766
1,421
1,561
1,808
2,361
2,651
2,630
1,289
1,321
2,317
2,651
1,743
2,092
1,872
1,917
1,755
2,092
2,556
1,824
1,409
2,312
2,415
2,556
1,168
1,489
1,407
1,741
1,905
1,905
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Test of Homogeneity of Variances

Levene Statistic dfl df2 Sig.
REGR factor score 1 for analysis 1 0,913 4 194 0,457
REGR factor score 2 for analysis 1 1,289 4 194 0,276
REGR factor score 3 for analysis 1 4,741 4 194 0,001
REGR factor score 4 for analysis 1 0,698 4 194 0,594
REGR factor score 5 for analysis 1 1,788 4 194 0,133
REGR factor score 6 for analysis 1 0,079 4 194 0,989
REGR factor score 7 for analysis 1 1,427 4 194 0,227
ANOVA
Mean
Sum of Squares df Square F Sig.

REGR factor Between Groups 1,614 4 0,403 0,398 81,0%
score 1 for —
analysis 1 Within Groups 196,386 194 1,012

Total 198,000 198
REGR factor Between Groups 11,643 4 2,911 3,030 1,9%
score 2 for B
analysis 1 Within Groups 186,357 194 0,961

Total 198,000 198
REGR factor Between Groups 2,158 4 0,539 0,534 71,1%
score 3 for —
analysis 1 Within Groups 195,842 194 1,009

Total 198,000 198
REGR factor Between Groups 1,122 4 0,281 0,277 89,3%
score 4 for -
analysis 1 Within Groups 196,878 194 1,015

Total 198,000 198
REGR factor Between Groups 3,076 4 0,769 0,765 54,9%
score 5 for —
analysis 1 Within Groups 194,924 194 1,005

Total 198,000 198
REGR factor Between Groups 9,930 4 2,482 2,561 4,0%
score 6 for —
analysis 1 Within Groups 188,070 194 0,969

Total 198,000 198
REGR factor Between Groups 18,821 4 4,705 5,094 0,1%
score 7 for —
analysis 1 Within Groups 179,179 194 0,924

Total 198,000 198
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Atmroédoon (performance)

Output Created

Comments

Input

Missing Value Handling

Notes

Data

Active Dataset
Filter

Weight

Split File

N of Rows in Working Data
File

Definition of Missing

Cases Used

10-MAY-2018 19:22:08

C:\Users\user\Desktop\Agility
data.sav

DataSetl
<none>
<none>
<none>

199

User-defined missing values
are treated as missing.

Statistics for each analysis
are based on cases with no
missing data for any variable
in the analysis.

Syntax ONEWAY FAC1 1FAC2_ 1
FAC3_1FAC4 1FAC5 1
FAC6_1 FAC7_1BY
Performance
ISTATISTICS
DESCRIPTIVES
HOMOGENEITY
IMISSING ANALYSIS.
Resources Processor Time 00:00:00,03
Elapsed Time 00:00:00,03
Descriptives
95%
Confidence
Interval for
Mean
Std. Std. Lower Upper
N Mean Deviation Error Bound Bound Minimum Maximum
REGR Agent High 96 0,235 0,833 0,085 0,066 0,403 -1,696 1,694
factor
score Agent Poor 45 -0,139 0,941 0,140 -0,421 0,144 -2,282 2,057
1for Broker High 18 -0,679 1,203 0,283 -1,277 -0,081 -2,460 1,339
analysis
1 Broker Poor 40 -0,101 1,173 0,185 -0,477 0,274 -2,782 1,996
Total 199 0,000 1,000 0,071 -0,140 0,140 -2,782 2,057
Agent High 96 -0,077 1,017 0,104 -0,283 0,129 -3,203 2,545
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REGR Agent Poor 45 0,120 0,815 0,122 -0,125 0,365 -1,386 1,671
faccot:’er Broker High 18 0,248 0,801 0,189 -0,150 0,646 -1,165 1,936
s
2 for Broker Poor 40 -0,062 1,210 0,191 -0,449 0,325 -2,259 3,347
analysis
1 Y Total 199 0,000 1,000 0,071 -0,240 0,140 -3,203 3,347
REGR Agent High 96 0,115 0,852 0,087 -0,058 0,288 -2,146 1,808
factor
ST Agent Poor 45 -0,188 0,958 0,143 -0,476 0,100 -3,259 1,408
3for " Broker High 18 0,343 1,186 0,279 -0,247 0,933 2,171 2,361
analysis
1 Broker Poor 40 -0,219 1,219 0,193 -0,609 0,171 -3,469 1,766
Total 199 0,000 1,000 0,071 -0,140 0,140 -3,469 2,361
REGR Agent High 96 0,032 0,947 0,097 -0,160 0,224 -2,365 2,630
factor
score Agent Poor 45 -0,006 1,082 0,161 -0,331 0,319 -2,525 2,317
4for  Broker High 18 0,155 0,856 0,202 -0,271 0,581 -1,510 1,700
analysis
1 Broker Poor 40 -0,141 1,104 0,174 -0,494 0,212 -2,156 2,651
Total 199 0,000 1,000 0,071 -0,140 0,140 -2,525 2,651
REGR Agent High 96 0,081 0,992 0,101 -0,120 0,282 -2,592 1,917
factor
score Agent Poor 45 -0,090 1,017 0,152 -0,396 0,215 -2,758 2,092
5for " Broker High 18 0,049 1,212 0,286 -0,554 0,651 -2,414 1,743
analysis
1 Broker Poor 40 -0,116 0,912 0,144 -0,407 0,176 -1,897 1,525
Total 199 0,000 1,000 0,071 -0,140 0,140 -2,758 2,092
REGR Agent High 96 -0,117 1,059 0,108 -0,331 0,098 -3,044 2,556
factor
score Agent Poor 45 -0,089 1,063 0,159 -0,408 0,231 -2,780 2,083
6 for . Broker High 18 0,439 0,694 0,164 0,094 0,784 -0,880 1,627
analysis
1 Broker Poor 40 0,182 0,834 0,132 -0,085 0,449 -1,584 2,415
Total 199 0,000 1,000 0,071 -0,140 0,140 -3,044 2,556
REGR Agent High 96 0,036 0,877 0,090 -0,141 0,214 -2,182 1,501
factor
score Agent Poor 45 0,050 0,916 0,136 -0,225 0,325 -1,966 1,741
7 for . Broker High 18 0,061 1,066 0,251 -0,469 0,591 -2,167 1,437
analysis
1 Broker Poor 40 -0,171 1,313 0,208 -0,591 0,249 -4,755 1,905
Total 199 0,000 1,000 0,071 -0,140 0,140 -4,755 1,905
Test of Homogeneity of Variances
Levene Statistic dfl Sig.
REGR factor score 1 for analysis 1 4,103 3 195 0,008
REGR factor score 2 for analysis 1 1,253 3 195 0,292
REGR factor score 3 for analysis 1 2,427 3 195 0,067
REGR factor score 4 for analysis 1 0,737 3 195 0,531
REGR factor score 5 for analysis 1 0,683 3 195 0,564
REGR factor score 6 for analysis 1 1,824 3 195 0,144
REGR factor score 7 for analysis 1 1,835 3 195 0,142

134



ANOVA

Sum of Mean
Squares df Square F Sig.

REGR factor score 1 for Between 14,858 3 4953 5,274 0,2%
analysis 1 Groups

Within Groups 183,142 195 0,939

Total 198,000 198
REGR factor score 2 for Between 2,479 3 0,826 0,824 48,2%
analysis 1 Groups

Within Groups 195,521 195 1,003

Total 198,000 198
REGR factor score 3 for Between 6,898 3 2,299 2,346 7,4%
analysis 1 Groups

Within Groups 191,102 195 0,980

Total 198,000 198
REGR factor score 4 for Between 1,333 3 0,444 0,441 72,4%
analysis 1 Groups

Within Groups 196,667 195 1,009

Total 198,000 198
REGR factor score 5 for Between 1,580 3 0,527 0,523 66,7%
analysis 1 Groups

Within Groups 196,420 195 1,007

Total 198,000 198
REGR factor score 6 for Between 6,450 3 2,150 2,189 9,1%
analysis 1 Groups

Within Groups 191,550 195 0,982

Total 198,000 198
REGR factor score 7 for Between 1,474 3 0,491 0,488 69,1%
analysis 1 Groups

Within Groups 196,526 195 1,008

Total 198,000 198
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®UAo (gender)

Output Created

Comments

Input

Missing Value Handling

Notes

Data

Active Dataset
Filter

Weight

Split File

N of Rows in Working Data
File

Definition of Missing

Cases Used

10-MAY-2018 19:46:32

C:\Users\user\Desktop\Agility
data.sav

DataSetl
<none>
<none>
<none>

199

User-defined missing values
are treated as missing.

Statistics for each analysis
are based on cases with no
missing data for any variable
in the analysis.

Syntax ONEWAY FAC1_1FAC2_1
FAC3_1FAC4_1FAC5 1
FAC6_1 FAC7_1 BY Gender
/ISTATISTICS
DESCRIPTIVES
HOMOGENEITY
IMISSING ANALYSIS.
Resources Processor Time 00:00:00,03
Elapsed Time 00:00:00,05
Descriptives
95%
Confidence
Interval for
Mean
Std. Std. Lower Upper
Mean Deviation Error Bound Bound Minimum Maximum
REGR Avdpag 127 -0,057 0,929 0,082 -0,220 0,107 -2,600 1,996
factor
score luvaika 72 0,100 1,114 0,131 -0,162 0,362 -2,782 2,057
1for_ Total 199 0,000 1,000 0,071 -0,140 0,140 -2,782 2,057
analysis
1
REGR Avdpag 127 0,065 0,981 0,087 -0,107 0,237 -2,259 3,347
factor
score luvaika 72 -0,114 1,029 0,121 -0,356 0,127 -3,203 2,415
2for_ Total 199 0,000 1,000 0,071 -0,140 0,140 -3,203 3,347
analysis
1
Avopag 127 -0,032 1,006 0,089 -0,208 0,145 -3,469 2,361
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REGR luvaika 72 0,056 0,994 0,117 -0,178 0,290 -2,146 1,808
factor

score Total 199 0,000 1,000 0,071 -0,240 0,140 -3,469 2,361
3 for

analysis

1

REGR Avdpag 127 -0,060 0,999 0,089 -0,236 0,115 -2,525 2,630
factor

ST luvaika 72 0,106 1,001 0,118 -0,129 0,342 -2,288 2,651
4for ol 199 0,000 1,000 0,071 -0,140 0,140 -2,525 2,651
analysis

1

REGR Avdpag 127 -0,027 1,014 0,090 -0,205 0,151 -2,758 2,092
factor

ST luvaika 72 0,048 0,981 0,116 -0,183 0,278 -2,414 1,755
5for_ Total 199 0,000 1,000 0,071 -0,240 0,140 -2,758 2,092
analysis

1

REGR Avdpag 127 0,009 1,031 0,091 -0,172 0,190 -3,044 2,415
factor

score luvaika 72 -0,016 0,950 0,112 -0,239 0,207 -2,780 2,556
6for_ Total 199 0,000 1,000 0,071 -0,140 0,140 -3,044 2,556
analysis

1

REGR Avdpag 127 0,007 1,007 0,089 -0,170 0,184 -4,755 1,905
factor

- Fuvaika 72 -0,012 0,994 0,117 -0,246 0221  -3,476 1,741
7forqogg) 199 0,000 1,000 0,071 -0,140 0,140 -4,755 1,905
analysis

1

Test of Homogeneity of Variances

Levene Statistic dfl df2 Sig.
REGR factor score 1 for analysis 1 2,025 1 197 0,156
REGR factor score 2 for analysis 1 0,007 1 197 0,932
REGR factor score 3 for analysis 1 0,337 1 197 0,562
REGR factor score 4 for analysis 1 0,161 1 197 0,689
REGR factor score 5 for analysis 1 0,029 1 197 0,865
REGR factor score 6 for analysis 1 1,016 1 197 0,315
REGR factor score 7 for analysis 1 0,000 1 197 0,989
ANOVA
Mean
Sum of Squares df Square F Sig.

REGR factor Between Groups 1,128 1 1,128 1,129 29%
score 1 for B

analysis 1 Within Groups 196,872 197 0,999

Total 198,000 198

REGR factor Between Groups 1,479 1 1,479 1,483 22%
score 2 for B

analysis 1 Within Groups 196,521 197 0,998

Total 198,000 198

REGR factor Between Groups 0,355 1 0,355 0,354 55%
score 3 for B

analysis 1 Within Groups 197,645 197 1,003

137



REGR factor
score 4 for
analysis 1

REGR factor
score 5 for
analysis 1

REGR factor
score 6 for
analysis 1

REGR factor
score 7 for
analysis 1

Total

Between Groups
Within Groups
Total

Between Groups
Within Groups
Total

Between Groups
Within Groups
Total

Between Groups
Within Groups
Total

198,000
1,279
196,721
198,000
0,257
197,743
198,000
0,028
197,972
198,000
0,017
197,983
198,000

198

197
198

197
198

197
198

197
198

1,279
0,999

0,257
1,004

0,028
1,005

0,017
1,005

1,280

0,256

0,028

0,017

26%

61%

87%

90%
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Emimedo Tumikig Mépewong (education)

Output Created
Comments

Input

Missing Value Handling

Notes

Data

Active Dataset
Filter

Weight

Split File

N of Rows in Working Data
File

Definition of Missing

Cases Used

10-MAY-2018 19:46:43

C:\Users\user\Desktop\Agility
data.sav

DataSetl
<none>
<none>
<none>

199

User-defined missing values
are treated as missing.

Statistics for each analysis
are based on cases with no
missing data for any variable
in the analysis.

Syntax ONEWAY FAC1 1FAC2_ 1
FAC3_1FAC4_1FAC5 1
FAC6_1 FAC7_1 BY
Education
/ISTATISTICS
DESCRIPTIVES
HOMOGENEITY
IMISSING ANALYSIS.
Resources Processor Time 00:00:00,02
Elapsed Time 00:00:00,02
Descriptives
95%
Confidence
Interval for
Mean
Std. Std.  Lower Upper
N Mean Deviation Error Bound Bound Minimum Maximum
REGR luuvdaoio/ 54 -0,317 1,016 0,138 -0,595 -0,040 -2,426 1,996
factor /A\UKEIO
score IEK/ 29 0,113 0,980 0,182 -0,260 0,486 -1,760 1,694
1 for TexVikég
analysis TEI 37 0,143 0,970 0,159 -0,181 0,466 -2,600 2,057
1
AEI 59 0,097 0,954 0,124 -0,152 0,346 -2,267 1,559
MV 20 0,143 1,079 0,241 -0,362 0,647 -2,782 1,611
Total 199 0,000 1,000 0,071 -0,140 0,140 -2,782 2,057
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REGR
factor
score

2 for
analysis
1

REGR
factor
score

3 for
analysis
1

REGR
factor
score

4 for
analysis
1

REGR
factor
score

5 for
analysis
1

REGR
factor
score

6 for
analysis
1

REGR
factor
score

7 for
analysis
1

lupvaoio/
AUKeIO
IEK/
TexVIKEG
TEI

AEI
MV
Total

luuvaaoio/
AUKeIO
IEK/
TexVikEGg
TEI

AEI
NMvz
Total

luuvdoio/
AUKEIO
IEK/
TexVIKEG
TEI

AEI
MV
Total

luuvdaoio/
AUKeIO
IEK/
TeXVIKEG
TEI

AEI
Mvz
Total

luuvdoio/
NUKEIo
IEK/
TexVIKEG
TEI

AEI
MV
Total

lupvaoio/
AUKEIO
IEK/
TEXVIKEG
TEI

AEI
MV

Total

54

29

37
59
20
199
54

29

37
59
20
199
54

29

37
59
20
199
54

29

37
59
20
199
54

29

37
59
20
199
54

29

37
59
20
199

-0,183
0,107

0,014
0,114
-0,024
0,000
-0,070

0,147

-0,086
0,011
0,101
0,000

-0,022

-0,069

-0,045
0,065
0,052
0,000

-0,122

-0,169

0,130
0,179
-0,195
0,000
-0,018

-0,165

0,031
0,148
-0,207
0,000
0,004

-0,128
-0,083
0,043

0,200
0,000

0,939
1,086

1,052
0,969
1,051
1,000
0,664

0,957

1,030
1,239
1,036
1,000
1,060

0,918

0,992
1,022
0,984
1,000
1,016

0,977

0,974
0,965
1,111
1,000
0,945

0,887

0,978
1,051
1,195
1,000
0,966

0,978
1,058
1,035

0,964
1,000

0,128
0,202

0,173
0,126
0,235
0,071
0,090

0,178

0,169
0,161
0,232
0,071
0,144

0,170

0,163
0,133
0,220
0,071
0,138

0,181

0,160
0,126
0,248
0,071
0,129

0,165

0,161
0,137
0,267
0,071
0,131

0,182
0,174
0,135

0,215
0,071

-0,439
-0,307

-0,337
-0,138
-0,516
-0,140
-0,251

-0,217

-0,430
-0,311
-0,384
-0,140
-0,311

-0,418

-0,376
-0,201
-0,409
-0,140
-0,399

-0,541

-0,195
-0,072
-0,715
-0,140
-0,276

-0,503

-0,295
-0,126
-0,767
-0,140
-0,259
-0,500
-0,436
-0,226
-0,251
-0,140

0,073
0,520

0,364
0,367
0,468
0,140
0,111

0,511

0,257
0,334
0,586
0,140
0,267

0,280

0,285
0,331
0,512
0,140
0,156

0,202

0,454
0,431
0,325
0,140
0,240

0,172

0,357
0,422
0,352
0,140
0,268

0,244
0,269
0,313

0,651
0,140

-2,259
-2,436

-3,203
-3,190
-2,134
-3,203
-1,653

-1,761

-3,469
-3,309
-2,004
-3,469
-2,525

-1,900

-2,288
-1,944
-1,530
-2,525
-2,592

-2,758

-1,897
-2,058
-2,414
-2,758
-2,161

-2,043

-1,659
-2,780
-3,044
-3,044
-2,329
-2,058
-3,476
-4,755
-1,811
-4,755

1,671
1,936

3,347
2,415
2,545
3,347
1,561

1,745

1,726
1,808
2,361
2,361
2,630

1,459

1,685
2,227
2,651
2,651
1,682

1,743

1,917
2,092
1,755
2,092
2,312

1,357

2,556
2,415
1,692
2,556
1,905

1,741
1,547
1,489

1,480
1,905
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Test of Homogeneity of Variances

Levene Statistic dfl df2 Sig.
REGR factor score 1 for analysis 1 0,457 4 194 7%
REGR factor score 2 for analysis 1 0,464 4 194 76%
REGR factor score 3 for analysis 1 3,823 4 194 1%
REGR factor score 4 for analysis 1 0,198 4 194 94%
REGR factor score 5 for analysis 1 0,451 4 194 7%
REGR factor score 6 for analysis 1 0,435 4 194 78%
REGR factor score 7 for analysis 1 0,257 4 194 91%
ANOVA
Mean
Sum of Squares df Square F Sig.

REGR factor Between Groups 7,518 4 1,879 1,914 0,110
score 1 for —
analysis 1 Within Groups 190,482 194 0,982

Total 198,000 198
REGR factor Between Groups 2,926 4 0,732 0,727 0,574
score 2 for B
analysis 1 Within Groups 195,074 194 1,006

Total 198,000 198
REGR factor Between Groups 1,381 4 0,345 0,341 0,850
score 3 for B
analysis 1 Within Groups 196,619 194 1,013

Total 198,000 198
REGR factor Between Groups 0,544 4 0,136 0,134 0,970
score 4 for =T
analysis 1 Within Groups 197,456 194 1,018

Total 198,000 198
REGR factor Between Groups 4,908 4 1,227 1,233 0,298
score 5 for —
analysis 1 Within Groups 193,092 194 0,995

Total 198,000 198
REGR factor Between Groups 2,997 4 0,749 0,745 0,562
score 6 for B
analysis 1 Within Groups 195,003 194 1,005

Total 198,000 198
REGR factor Between Groups 1,646 4 0,412 0,407 0,804
score 7 for B
analysis 1 Within Groups 196,354 194 1,012

Total 198,000 198
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