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Iepiinyn

Ta tedevtaio ypovia mapatnpeitor poydaio. avaTTvén TOV NAEKTPOVIKOD EUTOPIOV.
[ToAAég etvan o1 etapeieg eketveg mov ¥pNGYLOTOLOHV TO O1001KTVLO WG PEGO TPOPOANG
tov brand tovg, g dnuiovpyiog ¥PNCYLOV TEPIEYOUEVOD TPOG TOVG XPNOTEG KOL TNG
Tpom®OnNong TV TPOIOVI®V TOVG GTOLG TEMKOVG KATOvVOA®MTES. To mepieyduevo
(content) mov OnpovPYEITOL OO TIS ETALPEIEC PTAVEL GLYVA GTOVG MAEKTPOVIKOVG
Kotavolotég pe ™ popen tov Viral Marketing. Meletdton emopévag 1 nidpacn mov
£xel m dNUovVPYio YPYGLLOL TEPLEYOUEVOD OO TIG ETOLPEIEG GTOVG YPNOTEG KOl TO TAGS

emnpedleTon 01 KATOVOAWMTIKN TOVS GUUTEPUPOPA.



THE ROLE OF SOCIAL MEDIA, WORD OF MOUTH
AND CONTENT MARKETING IN THE COSMETICS
INDUSTRY IN GREECE

Keywords: Social Media, Word of Mouth (WoM), Electronic Word of Mouth
(eWoM), Content Marketing, Viral Marketing, Customer Engagement, Customer

Experience

Abstract

The last years large development of e-commerce is observed. Many are those brands
who are using the internet as a way to promote themselves, their brand and in order to
create useful content for the users and consumers. The content is usually delivered to
the users in the form of Viral Marketing. It is examined how the content creation by

the brands affects users and how their consumer behaviour changes
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KE®AAAIO 1: Ta Kowvovikd péco-oiktoa

1.1Ewayoyn

H mopodoa dumhopotikny epyocio €xel g OKOMO Vo, HEAETNOGEL TO POAO TV
NAEKTPOVIKOV KOWMOVIKOV UECHV GTOV KAGOO T®MV KOAADVIIK®V OTNV EAANVIKN
ayopd. Ewdwdtepa otoy0g eivar va peketnBet o fabuog katd tov onoio to Word Of
Mouth (WoM) kot 1 dnuovpyio yprioyov mepieyopévou (content) amd tig etoupeieg
KOAADVTIKOV VO GCUUBAALOVY GTO VO KAVOLV TIG EAANVIOEG KATAVOADTPIEG — YPNOTEG
Tov OtadtkTvov engaged oty Kdbe etoupeia Eexwprotd. Medetobhvror GUYKEKPIUEVA
ol yuvaikeg ekeivec mov avikovv ot yevid tov Millennials eottiog g e€okeimong
TOVG UE TN XPNOT TOL SLOSIKTVOV KOt TNG CLYVOTNTOG TPOYLUTOTOINGNG 0yOP®Y HECH

TOVL ALUOIKTVOV.

Ta tedevtaio xpdvia mapatnpeitor paydoio adEnon ot ypnon twv Social Media mov
omwg delyvel M amnynon tovg Npbav yo va peivovv. £To moyvidl TG KOWMVIKNG
OIKTOMOMNG GLUUETEXOVY Ol LOVO Ol YPNOTEG — KATAVOAMTEG OALL KO TOL ETOLPEIES
aveEapmtog peyébovg. Ta Social Media, mov ékavav ™V gueAvicr] Tovg TPy amd
TV  ToYKOGUIOL  OWKOVOULKY Kpior, amoTeEAOLV  OWOoVOHKd HEG®  TPOPOANG,

TPo®ONoNG Kot d106VUVIECNC TV ETAPEIDV pE Tovg Online kotovaAmTtég.

Ta kowvovikd diktoa Eyovv T SN TOLG HOVAdIKT dvvapikn avartuéng. Me Baon Ta
OTOTIOTIKG, £VOG GTOVG TEGGEPLS AVOPADTOVG TAYKOGHIOVG EYEL TPOCMTIKT TOPOLGIN
og kamolo TovAdyiotov and ta Social Media mov vrdpyovv. ‘Exovioag Aowmdv tétola
AmYNON OTOLG YXPNOTEG KOl OAoEva Kol ov&avopevo oplBud ypnotov xabiotd
VIOYPEMTIKN TNV ETALPIKT] TOPOVGIO KOl GUUUETOYN LEGO GE OVTA KOl TV ETULPELDV.
Movo omnv EALGda 10 060616 dieicdvuong ota kowvmvikd diktva éptace to 77,5%,
oniadn amd tovg ‘EAdnveg ypnoteg tov d1adiktoov, 10 77,5% dwtnpel mpocmmikod

AOYOPLOGUO GTO TO SNUOPILEG KOveVIKO Héco, To Facebook.

210 mopov KedAoo Bo TopovslOGTOHV KATOWOL OO TOVG VPIGTAUEVOLS OPLoUOVS
TOV KOWOVIKOV JIKTO®V, KOO ond To. KOWOVIKG HEGO KOl 0 TPOTOG AEttovpyiog
TOVG, VD O 3000V KOl KATOL0, GTOTIGTIKG oTolYElo Yo TO pPenetration tov ypnotodv

oe EAAGOa kot Toykoo o,



1.2 Baoikég évvores- Opiropog KOVmMVIK®OV HECOV-OLKTO OV

Ta tekevtaio ypovia ot 6pot Social Media kor Social Networks €yovv amoktioet
KaOnuepv ypron oto AEIAOYIO0 paG. XNV AANVIKN YADOGGO ot 600 ovtol Opot
ovyVa amodidovtol MG "KowmVikn dikTomon", e€eTalovTag OUME Alyo TO TPOCEKTIKA
Tov Kabéva amd avtovg Oa fpolpe Bacikég SLOPOPEG OC TPOS TO TEPIEXOUEVO KO TIG

Aertovpyieg Tov kaBevic.

> Piproypagio €xel yivel moAAéG mpoombeiec opiopov tov dpov Social Media.
A&iler Aowtov va mopabBécovpe KATOOG omd TOVG OPICHOVG OVTovC. Q¢ péca
KOW®VIKNG OkTOmoNg Aowdv opilovpe OAa ekeiveg Tic vnpecieg mov Pacilovtal 6To
OwdiKTLO KOl EMTPEMOVY GTOVG YPNOTES TOVG, VO ONUOVPYNGOLV v dNUOGLO
mpoeik, vo amoteAoOv pEAN pwog opdoag, poll pe GAAOvG YPNOTES, KOl Vo
onAemSpovy petatd tovc . EmmAéov ot Kaplan & Haenlein amodidouv 1o 81kd toug
OPWGUO Yl TO. HEGOH KOWMVIKNG OKTVWONG. Xapoaktnpilovv To HEGH KOWVOVIKNG
OKTVOONG WG £QapLOYEG ot omoieg Pacilovial 6To d1diKTLO KO KAVOLV ¥PNoN TOV
TEYVOLOYLOV TNG 0EVTEPNG YEVIAG TOV dtodtkTVOV, dNAadT| Tov Web2.0. tov oroiwv N
@ ocopio. aAAG Kot 0 okomdc Paciletor ot dnuovpyio kol otV avtoiloyn
TEPLEYOUEVOD aTO TOVG XPNOTES TOVS. OvTag AOImOV To HECH KOWVOVIKNG SIKTOMGONG
AmOPPOLA TNG OEVTEPNG YEVIAS TOL OLAOIKTVOV, 0 KABE ¥pNoTNG £XEL TN dSLVATOTNTA VO
ONUOGLEVEL TO TTEPLEYOUEVO OV embupel péca 6€ AT dpesa Kol vo GAANAETIOPA Le
dAAovG ypnoTEg o€ TPayUaTIKO Xpovo. ‘Exovv avapepbel axdpa apketoi opiopol yia
TO KOWOVIKA PEGH SIKTOMOTG, 0nmg avaeépovy kat ot Chu kot Kim, to kowvovikd
diktva givan éva €idog tov online pécov evnuépwong, ta omoio. €uvoovV T
GUVOUIAMO, GE OVTIOIGTOAN [LE T TOPASOCLOKA HEGH LOLIKNG EVUEPMOTG, T Omoin
TOPEYOLV TO TEPLEYOUEVO, OAAQ OE OlVOLV GTOVEC AVOYVMOOTEG TNV gukoupios va
CLUUETAGYOLV OTN Onuovpyio 1 TV avamTuén Tov. Qc online epappoyéc xat
TAATEOPLES TOV GKOTO £XOLV VoL EELVANPETNCOVY TV AAANAETIOpaAGON, TN GLVEPYAGia

KaL TO S1opopacud Tepieyopévon, opitovy ot Richter kat Koch ta social media®.

! Antoci, A. Sabatini, F. and Sodini, M., (2010):See you on Facebook: The effect of Social Networking
on Human Interaction, MPRA (https://mpra.ub.uni-muenchen.de/27661/1/MPRA_paper_27661.pdf)

% Chu, S.C. and KIM, Y. (2011) “Determinants of Consumer Engagement in Electronic Word of Mouth
(eWOM) in Social Networking Sites”, International Journal of Advertising, Vol.30, No.1, pp.47-75

® Richter A, Koch M. Social software — status quo und Zukunft. Technischer Bericht, Nr.

2007-01, Fakultat fiir Informatik. Universitit der Bundeswehr Miinchen; 2007,p.85



O1 6pot «Social Media» ka1 «Social Networksy omw¢ yivetar ovtiinmntd omd Tovg
TOPUTAV® OPIGUOVE GLYVE TowTilovTol oTo EAANVIKA HE TOV OPO «KOWVMOVIKN
dkTVwony. Qot1d00, KATA TN UEAET] KOU TOV OVO, OOMIGTOVETOL OY|LLOVTIKN
dwapopomnoinon peta&d TOvC. X Mo TPAOTN ovhyvomon, o Opoc «Social Mediay
avapEpETol oto LESO (EpYaAein) OOUOIPAGLOD TNG TANPOPOPING, TMV dESOUEVMV Kot
™mMe emKowvmviag 6to koo, evd o Opoc «Social Networking» avagépetar ot
onuovpyia kot TV a&lomoinon KOwoTHToV Yo T dehVOEST avOpOTOV e KOwd
evolpépovta. Ae Ba ftav Adbog va devkpwviotel 0Tt o Opog «Social Mediay
AVOQEPETOL OTO EPYOAELD — LECO EVIUEPMOTC KL KOWVMVIKNG OIKTVMONC, EVAD 0 OPOG

«Social Networking» ot d10d1kacio. TG KOW®VIKAG SIKTO®ONGE.

Enopévog 1o péoo Kowvmvikng Sktomong amotehovv €va €idog epyoleiwv mov
YPNOUOTOOVVTOL e OKOTO TN OdyvoTn KOl TO SOUOPUGHO TG TANpopopiag, TV
TOPAYOUEVOV OESOUEVOV Kot TG emkowvaviag petad tov ypnotdv. O 6pog social
networks, dniadn ta kowvovikd diktvo oxetilovTot pe T dNUovpyio KOWOTHT®V TOL
anoptifovtar omd dtopo - ypNoteg, ot omoiot polpdloviar KO evOlopEPOVTL
petald tovg. To péoa KOwmVIKNG OSIKTOMONG OMOKTOLV GULVEXMG OLEavOUEVN
avayveOoIuoTTo. Kot ¥pNoTtes. Xe ovtd mepthappdvovtar peyarog aptBpds ex twv
omoi®mV T To YVOOTA aALG dnuoeiin eivar to Facebook, to Twitter, o Instagram, to

YouTube, to Pinterest k.o ta omoia 6o avaivBodv avolvTIKOTEPO TOPUKATO.

[ToAAég etvan o1 etapeieg ekeiveg mov ¥pNGYLOTOLOVV TO O1001KTVLO G LEGO TPOPOANG
Tov brand tovg, pe 6Komd T dNOLPYIL. YPNCILOV TEPLEXOUEVOD TTPOC TOVG YPNOTES,
™V TPodONoT TOV TPOTOVIMV TOVS GTOVS TEMKOVS KATOVOAMTES KOl TNV OTOKTNON
tov brand loyalty®. To mepieydpevo (content) mov Snpovpyeitor omd TiC eTonpeies
QTAVEL GLYVE GTOVG NAEKTPOVIKOVG KATAVOAMTES pe TN poper Tov Viral Marketing.
[ToAAég elvar avTEG O €TOPIES TOV YPNOLUOTOLOVV TO EPYOAEID TTOV TOLG TAPEYOVTOL
NAEKTPOVIKG DOTE VAL EVIGYVCOLV TN CTPOTNYIKN UAPKETIVYK OTO KOWMVIKE dikTvo
KOl VO, TPOGEAKDGOVY UEYUAVTEPO KOO, VO KOTOGKELAGOVV YPNGIUO TEPLEYOUEVO
(MOOTE VO, KATOPEPOLV VO LETOTPEYOLV TOVG YPNOTEG GE OYOPOUOTEG TOV TPOIOVTOV

TOVG KOl TEMKA € vITepacTioTég Tov brand tovg.

* http://en.wikipedia.org/wiki/Twitter
®> Bin Shen & Kimberly Bissell, Social Media, Social Me: A Content Analysis of Beauty
Companies’ Use of Facebook in Marketing and Branding, Journal of Promotion Management,
p.629



Ta Kowvovikd péca divouv Tn duVaTOTNTO GTIC ETLYEIPNOELS VA ONUIOVPYNCOLV OETIKO
06pvpo (buzz) yopw amod to brand tovg ko To Tpoidvta tovg. O pueydrog apOuog Tmv
YPNOTAOV GTO, KOWMOVIKA diKTLO KOl 1 10000 TV TANPOPOopldV pécw tov eWoM
umopovv va Bondncovv 6to va dnuiovpyndei Betikdg B6pvPoc yopw amd Eva brand.
To eWoOM and v mAevpd TV XPNOTOV UTOPEL Vo, AEITOVPYNGEL e TETO0 TPOTO
o0Tmg Mote vo avéndei m eAun evoc brand ko va edpaimbei ot cvveidnon Twv
KOTOVOA®TOV. MeELETATOL €MOPEVMOG M EMOPACN TTOL £XEL M ONUIOVPYIOL YPNOLULOV
TEPLEYOUEVOD OO TIG ETOPEIEG GTOVG YPNOTES KL TO OV KOl TO TG ENNPeALETAL OO

oTH TN SLOOKAGIN 1] KOATOVOAWMTIKT TOVG GUUTEPLPOPAL.



1.3 To Kowovika péca-oiktoa

Onwc avagépnke mopamdve To Mo ONUOEIA Kowovikd diktvo eivor to €€Ng:
Facebook, LinkedIn, Twitter, Pinterest, Instagram, YouTube kat to teElevTaio ypovikod
dtdotnua kot to Snapchat. To kabéva amd avtd To péca £xel, OTMG GNUELOONKE, TIC
OKEG TOV HOVOSIKEG OLVATOTNTEC KOl YPNOELS, TO OO TOL TAEOVEKTHLOTO KOt
LELOVEKTILOTO OVTIGTOLYO, TOV UITOPOLV VO ¥pNCLoTonfoldy pe T€To10 TpOTO DOOTE
va. eEUIMPETOVV TIG OVAYKEG TNG EKACTOTE EMYEIPNONG HE TOV KOADTEPO SLVATO
pomo. O1 EMYEPNGELS YPNOLULOTOI0VV TO, KOIVOVIKA OTKTLO DOTE VO EMKOIVOVI|GOVY
TO. UMVOLATO TOVG HE TOVG YPNOTES - MEAATES TOVG, TOLG AKOAOVOOLG TOLG KOt TOVG
dUVNTIKOVG ¥PNOTEG - TEAATES TOVG. [I€pav ¢ daTnpNnone ¢ EMKOWVMOVING e TO
KOTOVOA®TIKO KOWO, 1] XPNOT TOV HECOV aVTOV YIVETOL Yo T dnpovpyio YP1GLLOV
TEPLEYOUEVOD TTPOG TO KOWO. KOOGS TNG XPNOMG 0eVv ivar pdvo m ppecn dapnpion
™G KaOe etaipeiong oAAG Kot 1 ONUIOVPYIO HOG O OLGLUGTIKNG GYXEONG LE TOLG
YPNOTEG LEGM TNG SLUSIKTVAKNG ETKOIVAOVIOG KoL TOV SIOAOYOD TOV OVOTTOGGETOL KO
amod TG 0vo mAgvpés. [IAéov maykoopimg €vag oTovg TEGGEPLS YPMOLonolEl Ta

KOWOVIKA diKTLOL.

Nearly 1 in 4 people
in the world now use
social networks.

Internet users social media mobile

Ewéva 1 Social Media World Penetration

Inyn: http://keemya.net/blog/



Ytmv EALGda, n dieicdvon (penetration) éxet avénbei Oeapatikd ta televtaio ypovia
o€ OTL 0POPA TN GLUUETOYN TOV EAMVOV GTA KOWOVIKA dikTua 0nmg PAETOLULE Kot

GTOV TOPOKATO TivaKL:

Online Users' Penetration in Greece

o
7

IMivaxag 15 Greek users online penetration on Facebook and Linkedin

Mnyn: http://socialbakers.com/countries/continent-detail/europe/

To Facebook oamotelel t0 mO SNUOEIAEC KOW®VIKO HEGO EMIKOVOVIOG Y0 TOVG
YPNOTEG OAAL TOpAAANAO Kot éva eEapeTikd epyoreio Yoo TIC €TOpeieg TOV
emBuLOVV Vo GTOXEVGOVY GTO VPV KOO EaTiOG TNG LEYAANG AN ONG TOL Kol TOV
HEYAAOL aplBod T®V XPNOT®V TOL TO ¥pNoonolel. Apketég etaupeieg Bewpovv mTmg
to Facebook amotelel éva amapaitnto epyoalreio otpatnykng marketing kabmg tovg
TapéYEL TN SuVOTOTNTO SMUIOVPYiaG Koumovidv (campaigns) Kot oToxevons o€
cvykekplévo kowd (customer targeting). O Justin Smith, cvyypagéog tov Piriov
«The Facebook Marketing Bible» avagépet 611 to Facebook amotehel miéov Evav véo
TPOTO VO TPOGEYYIGELS TOVG KOTAVOAMTEG Kot TavTdypova £vo péco Omov Ba Ppelg

TOVG nsptccérspougG.

To Twitter amotelel yio T1¢ EMYEPNOEL TO MO SNUOPILEG pES® dikTOmon. H doun kot
0 TpOmog Aettovpyiag Tov e&umnpetel Tig etapeieg o1 omoieg emBupovv va, petadidovv
TO. UNVOLOTE TOVG SadIKTLOKA dpeca kat ypiyopa. Ot emyeipnoetg "titiilovv” ot
£YOVV VO TOVV GTO KOO GUVTOU, TEPIEKTIKEA GE TPAYUATIKO XpOvo. O Teplopiopévog
apOudg AéEemv oL UTOPOvV Vo, SNUOGIEBOVY VG URVLUL O XPNOTEG TOL Twitter

dtvet T duVaTHTNTA OTIC EMYEIPNOELS VO TPOMONGOVV TOAD GTOXEVUEVA UNVOLLOTOL.

® Smith J., The Facebook Marketing Bible, CreateSpace Independent Publishing Platform, 2008, p.15


http://socialbakers.com/countries/continent-detail/europe/

To LinkedIn ypnowomnoteitor og epyareio yio EMYEPNOELS TOL OPOGTIPLOTOLOVVTOL
neprocdtepo B2B. O yprioteg Tov amaptilovtol katd KOplo Adyo amd emoyyeAUaTIES
og 6A0vG Tovug KAAdovg. H yprion tov eivar mo Ee1dikevpévn o€ GYEoT LE VTRV TOV
A oV péowv. Ot eTapeies TO XPNOILOTOIOVV MG EVOAAAKTIKO KOVOAL TpOGPacng o
EMAYYEAMUATIEG TOV KAGOOL dpaoTnplomoinong tovg. Xvykekpipéva to LinkedIn

amotelel TNyN cLALOYNG dedoUEVOV Yo To TUHato HR tov etaipeimy.

To Pinterest kot To Instagram eivat kowvmvikd diktva to onmoio Kot ta 600 PBacilovv To
nePLEXOUEVO TOVG 0T POToYpaeia. EEattiag tng povadikng tovg eHong ta dVo avtd
péoa amevfovovion oe emayyeAUTiEC OAAE Kol EMLYEPNOELS TOL UETAOIOOLV TO

UNVOLOTE TOVG LEGM TNG EIKOVOC.

To YouTube amoteiel Kowovikd péca 10 omoio pe ™ GePd Tov amoterel £va amod
TOVG ONUOPILEGTEPOVG TPOOPICUOVS oTO dtadiktvo. Xto YouTube yivovtor ot
nePLocOTEPEG avAlNTNOES OTO OOIKTVO WETE amd TN pnyovn avalntnong g
Google. Ké&Oe etarpeio yperaleton va €xel mapovsio 6to YouTube kabmg tov diveton
1 dvvaTOTNTA VO LTOPEL Vo SNOVPYNGEL YPNOLUO TEPIEXOUEVO LLE T XPNOT NYXOL KO
ewovog. Téloc o Snapchat eivar éva d1@OPETIKO KOWVOVIKO UEGO GE GYEOT WE TO
vrorowma. H Aettovpyla tov PBociletar otn dnuovpyios meplexopévov amd Tovg
YPNOTES e TN Hope1| Bivieo, To omoio glvar 6100£G110 GTO S1AOTKTLO KOt TOVG XPNOTES

Y10 OPIGHEVO YPOVIKO SIAGTNLLA, LETE TO TEPOG TOL OTTOIOV TO TEPLEXOUEVO «YOVETOLY.

Greek Personal Accounts in Social Media

60,00% - book
50,00% 50,90%

’ N
40,00% : @ Fafebook

@ Twitter

30,00% Twitter Pinterest YouTube nstagram S —
20,00% p,30% 250% ok 8,10% e

! ! @ YouTube
10,00% @ Instagram

0,00%

-10,00% 9 : 6

[Mivaxeg 16 Social Media penetration in Greece.

IInyn: http://www.slideshare.net/FocusBari/web-id-tips-q1-15en
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1.4B0aoKd GUGTOTIKG KOl AELTOVPYIES TOV KOIVOVIKAV HEGMV

Ta Kowwvikd SiKTLo ATOTEAOVV OVGIUGTIKA OLUOIKTVOKES TAATPOPUES TOV TAPEYOLV
TN JVVATOTNTO. GTOVE YPNOTEG VO ONUIOLPYOLV TO OIKO TOUG LOVOOIKO TPOCMOTIKO
TPOPIA, T0 01KO TOVG KOVAAL EMKOWVOVING e TOVG GAAOVS YPNOTEC OAAAL Kot UECO
emkowvmviag pe etatpeies. [€pav Opmg e duvaTOHTNTOG EXKOVOVING, Ol YPNOTEG MG
evepyd LEAN TOV MAEKTPOVIKOV KOWOTHTOV UTOPohV va Holpdlovv To TepLeEyOUeEVO
ov emBopodv pe dAha péAN tov id1ov dktvov. Tlpdkettar dnradn v v vopén
evOg duvopkoD gpyareion emKovmviag mov mapéyeTon o kGbe ypnotn eAevbepa,

Y®PIg OIKOVOUIKN YpEmon Kat dev amartel Wiaitepeg de€lotnteg xepiopov (skills).

[ldg dpmg Aettovpyodv ta diktva avtd; Ovtog amhd on ypromn, oL YPNOTEG TOVGS
npoPaivouv ot Onuovpyic €vog Hovadwkoh TPOoeiA, To omoio oviAloyd HUE TIS
TPOTUNGELS TOVG PUTopel eite va glvar OMUOcto gite KAEIGTO — WOOTIKS , ONANOT 0paTd
Kot wPooPdoipuo e dAAOLG YPNOTEC MOV WOVO eKetvol emBvpovv. Xto TPOPih
napovctdlovtal €ite avaALTIKA €lTe e GLVTOUIA, TOGO Ol TPOCMOTMIKEG TANPOPOPIES
KO TO EVOLLPEPOVTO TOVL XPNOTN OGO Kol 01 PToYpapies mov embupel vo popactel
pe toug eilovg- ypnotec. Emmpdobeta mapéyetar n duvatdtNTo 6TOLG XPNOTES VO
ONUOGIELOVY TTEPLEYOUEVO TNG ETAOYNG TOVG OTA TPOPIA AAA®V PIA®V - XPNOTAOV, Vi
ONUIOVPYOLV OAAG KO VO, GUUUETEYOVY G GUINTNGELS KOl OLADES EVOLOPEPOVTOS, TTOV
umopetl va eivan gite dnuocieg eite KAE0TEG - 101LTIKES. [IpodKettar onladn v Eva
péso 6mov o kabévag umopet va meL, Vo TOPOVCLAGEL Kol Vo, LOPAcTEL TN O1KN TOV
povadikn "otopia e Toug PIAOVS TOL Kot Vo ONUIOVPYNCEL Uit "MAEKTPOVIKT GYEGT
- IMa" pe tovg AALovg xpnotes. Baowkd emopévag xopaKTnploTikod e Agttovpyiog
TOV SIKTOOV ovT®V givor 1 dnuovpyia "oxéoemv" peta&d tov ypnotov. Kabe
xpNotg pmopel va dnuovpynost pie Aota @oilov n omoia pmopet eite va eivan
EUPAVNG gite kKpLEN oTOVS PIAoVS Tov. MEGm TV MGTOV aVTOV, 0 KABE YPNOTNG
umopel va evtomicel Kowoug gilovg amd Tig MOTEC TV PIA®MY TOL KOl VO ETEKTEIVEL
Kol T0 01KO 1oL dikTvo Pihwv. Etot onuiovpyeiton £vog peydiog 16tdg pilmv ot omoiot

oLVOEOVTOL SLAIKTVOKE PLETAED TOVG,.

BéPBawa dev Aettovpyovv ola ta Social Media pe tov id1o tpomo. Oha £xovv cov Bdon
N dNUovpyio TPOSHOTIKOV TPOPIA Kot TN dnpovpyio oxécemv HeTalh TV YpPNoTOV,
OAAG avaAoyo pe TNV TOMTIKN TOL KoBevdg kou to mepleyodpevo mov eévmnpetel

VILAPYOVV JLAPOPOTOGELS OO HEGO GE PEGO.



Ta kowvovikd diktva Oa umopovoape vo movue Ot amoteAodv €va "ndépeoua’ To
omoio elvar e€apetikd dvvaptkd. Oyt povo akolovBovv Tig aAlayéc Ko Tig eEeMEeLC,
aALG ovyvd amotelobv kot YOViHo £€0apog Yo owtég. A&ilel va onuelwdel o6t Ta
KOW®VIKG diktva, coppovo pe toug Ajjan & Hartshorne, BonBobv ot dnpovpyio
avBopUNTOV oY€oemV UETOED TOV YPNOTOV Kot evOappOVOLV TNV oAANAEmidpoaon

HETOED T®V Xpnc‘c(bv7.

Ta Social Media yoapaxtnpilovtor emopévog ®¢ SOSIKTLOKOL TOTOL Ol OTOIOL M
Bacikn vanpesion €govv TNV TOPOY®YN KOl ONUOGIELON TEPLEYOUEVOL OO TOVG
YPNOTEG TOVG. MEcm TV VANPESIHOV TOL TPooPEpovy Aowdv ta social media, ot
YPNOTEC TOLG Oyl LOVO KAVOLV VEOLGS "ynoerokovc" @ilovg aAAd evBappuvovtol va
ou{ntobv, vo oxoMAalovv Kol VO CUUUETEYOLV €VEPYE OTIC  OLOSIKTVOKEG
dpacTNPLOTNTES TTOL AQUPAVOLY Ydpa pésa o€ avtd ta péca. Kalobvtar emopévmg ot
YPNOTEG VAL Yivouv gvepyd LEAN Kol KOUUATIOL ALTOV TOV HEYAAOL O1KTOOV. AKPPdS
AOmOV  €mMEWN M OLVOUIKY TOVG &€ivor TOGO pHEYAANG onpaciag, oAoéva Kot
TEPIGGOTEPEG  ETOIPEIEG KAVOLV EUEAVI] TNV TAPOLGIH TOVG HEGH O  OLTA,

TPOcSTAHOVTOG VO ATOKTICOVV YMPO, TOPOLGia, TPOPOAT Kot EVEPYO KOWO.

Kowaovikn diktomon (Social Networking) eivot 1 cuykévipmon Kot GUUUETOYN T®V
atOp®V oe ovyKekplueveg opdodes. Opiloviag Aowmdv Tt eivor kowvmvikd diktvo
aVOQEPOLOOTE GE «TOAVOLAGTOTO GUGTNUATO ETIKOWOVIOG KOl OOUOPOOONS TNG
avOpOTIVIG TPOKTIKNG KOl TNG KOWMOVIKNG TOVTOTNTOC, £lvar dnAadn to dbpoicua
TOV TPOCOTIKAOV ETOPOV UEGH TOV OTOIMV TO GTOUO OOTNPEl TNV KOWMOVIKY| TOV
TOVTOTNTO, AQUPAVEL CLVOLGOMUOTIKY VTTOCTNPIEYN, VAIKY €VIGYVLOTN KOl GLUUETOXN
OTIG LANPEGiES, £xel TPOGPAOT OTIC TANPOPOPIES Kol ONOVPYEL VEEG KOWVOVIKEG
sna(pégg. Ta kKowvovikd diktva cuviBwg amoteAobvtal amd ta PEAT TNG OWKOYEVELNG,
TOVG PIAOVG Kol TOVG YVMOOTOVS Kot TEPIAaPAvovV Tpels kpiotueg évvoleg: to péyebog
N 10 €0POg, TO OMOi0 AVAPEPETOL GTOV aPlOUd TOV ATOUMV TOV GLUUETEXOVV GTO
diktvo, T ovvBeomn, OMANdN TO TOCOGTO GULUUETOYNG WHEADV 1TNG &LPLTEPNS
owoyévelag 1 eIy 61o 8iKTLO, KOl TN CLYVOTNTA, TOL ONAMVEL TO TOGO GLYVA TA

LEATN £VOG KOWVAOVIKOD O1KTVOL OAANAETIOPOVV peTa&d TOVG.

" Ajjan H., Hartshorne R., Investigating faculty decisions to adopt Web 2.0 technologies: Theory and
empirical tests, The Internet and Higher Education,Vol. 11, Issue 2, 2008
& https://el.wikibooks.org/
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http://www.sciencedirect.com/science/article/pii/S1096751608000225
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http://www.sciencedirect.com/science/journal/10967516/11/2

Ta kowovikd diktvoa givarl emopévmg £vo amd To KOADTEPU EPYOAEIN Y10 KOWVOVIKN
SIKTOMOT) TOCO Y10l TOVG XPNOTEG OGO KOl Y10 TIG EMYEPNOELS. MEC® aVTOV TapEYETOL
OTIG EMYEPNOEIS 1 SVVATOTNTO EMKOWVOVIOG UE TEAATEG OO TOL TPMTO £MG KoL TO
pecaio otdol evog kvkAov moinong. lloww sivor dpmg tor TAEOVEKTHUATO TOV

UAPKETIVYK LECH TOV KOWVOVIKOV OIKTOMV;

Onwg avaeépape, 1 ¥pNON TOV KOWOVIKOV OKTOVOV omd TNV TAELPE TV
EMUYEPNOEDV UITOPEL VoL EYEL EEAPETIKG OMOTEAEGLLOTO Y10 AVTEG KO VO, EVICYVGEL TO
eTaPKd TOVG TTPOPIL. AVTO TOL Ol EMYEPNOCELS UTOPOVV VO TETVXOVV UECH TNG
KOTAAANANG OTPATNYIKNG OTA KOWMVIKA Uéoa elval eKTOg TNG EMIKOVOVIOG LE TOVG
TEAMATEG, VO KOAAMEPYNOOLV KOl VO AvATTOEOVV TO 10YVPEC GYECELG LETOED TOVGS, KOl
Kupimg oyxéoelg eumotoovvng. Otav pia emyeipnon onpovpyet eToaupikd Tpopil ota
KOW®VIKG S1KTLO, KOl TO YPNOUYLOTOCEL GOOTA Kot LEBOJIKA TPOg OPEAOG TNG Kot
HEC® TOV KOTAAANA®V GTPUITNYIKOV UTOPEL VoL EVIGYVGEL TO EUTOPIKO TNG ONLO GTO
dadiktvo, vo katapépel va kabiepmoest o brand g ko BEPora va awénoet v

avayvVOGIHOTNTA TNG (AWareness) Kot Tig TwANGELS TNG.

Ta kowvovikd péca dtvouv Tn SLVITOTNTA GTIC EXLXEPTGELS VO ONUOVPYHGOVY BETIKO
06pvPo (buzz) yopw and to brand kot ta wpoidovra tovg. O peydrog aplOpog xpnotov
OT0 KOWWOVIKA dikTtua kot 1 toxhtatn 01dooon TV TANPoeopLdV puécm tov e-\WoM
umopovv va Ponbnocovy oto vo dnpovpyndei Oetikdc B6pvPoc yio éva brand. To e-
WoM and v mAevpd TV ¥pNoTOV UTopEl VoL AELITOVPYNGEL LE TETOL0 TPOTO OVTMG
oote vo ovénbel n enun evog brand kot vo edpaimbei ot cvveidnon tov GAAmv

XPNOTAOV.

Ouwg de @tdvel povo n amdKTNon KoANG eNung yw pio emyeipnon. Avtd mov ot
YPNOTEC-KATAVOAWTEG Yperalovtor elvan 1 emyeipnon va givarl aldmoTn Kol Vo Toug
EUMVEEL EPTIGTOGHVT], YEYOVOG TTOL UTOPEL VL 00N YNCEL TNV EMLXEIPTOT GTO VO TETVLYEL
vo €xel éva aootopévo kowd (engaged). Méow TV KOWOVIKOV HEG®V, M
emuovovia petald emyelpnong Kot ypnNoTOV-KATOVOAOTOV £ival TAEOV OVOIKTY,
EIMKPIVIC Ko ueon o€ oyéon ue 1o maperfov. Ta Social Media dnpoxpatikd péca
OV EMTPETOVV TNV TOPAAANAN Kol TAVTOYPOVY EMKOWVMVIO GE TPOYUATIKO xpévog.

H emwowovia mavel va gival 1060 anpécwnn 660 Nrtav moAootépa. Me avtdv tov

% Bin Shen & Kimberly Bissell, Social Media, Social Me: A Content Analysis of Beauty Companies’
Use of Facebook in Marketing and Branding, Journal of Promotion Management, p.632
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TPOTO M EUMGTOCVUVN] KOl 1 0QOcimon TV meAat®dv umopel vo avEnbel kol va
onuovpyndet oyéon eumIoTOcVVIG UETAED YPNOTOV Kot emyeipnons. To Kovomvika
HEGO OTMG AVAPEPOAUE KOL GE TPONYOLUEVN EVOTNTA, EMTPENMOVY GTOLG YPNOTES VA
oyoAdlovv kat va ekppdlovv ehevbepa Kot aflacto TIG AmTOYELS TOVG Yo TPOIOVTQ
elte peta&y tovg eite amevbeiog oV eKAoTOTE TOPEIR TOV SLOTNPEL OLAIIKTVLOKO
mpopik. Ot etoupeleg pe awtdov tov TpoOmo, AauPdvovtog To GYOMO Kol TIg
a&loloynoelg tov ypnotodv (reviews), eite Oetikov &ite apvntikod TEPLEYOUEVOL,
Eyovv TV gukaipio vo ovortuEouy SIAOY0 HE TOVG KATOVOAMTESG, VO, KOTAVOTGOLV
TI¢ embopieg Tovg Kot Vo BEATUOCOVY T TPOTOVTO KOl TIC TOPEYOUEVEG VINPECIES.
Enopévmg ot oelideg KOWmVIKNG SIKTOMONG EMTPEMOVY OTOVG KOATOVOAMTEG VoL
AVOTTOGGOLV OAQ Ta €(0T TOV SLHAGYOV UE TIG ETapEies, To peydla brands kot BéPara
pe GAAovg xpﬁcrsg«awvakmrégm. AvTO¢ 0 O10A0Y0C KOL M EMKOWOVIO HE TIC
gtaupeieg Pertudver emiong ko to brand experience tov yprotn, dnhadn v eumepio

TOV OOKTA KATA TNV OAANAETIOPAGT] TOL LLE TNV ETALPELXL.

A6 TV TAELPE TOVG Ol ETOUPEIEG UTOPOVV VOL YPTCLLULOTOUCOVV TPOG OPEAIS TOVG TOL
dedopEVH TOV GLAAEYOVTOL HEGO OTIC TAATPOPHES TV KOWVOVIKAOV SIKTO®V KOl VO, TO
petatpémovy e xpnowun yvaon. H cvAloyr t€totov €100V¢ TOOTIKMOV OEOOUEVDV
(datas) pmopovpe vo movpe OTL OomoTEAEl ONoOLPO YL TIC EMXEPNOES O10TL
AVOADOVTAG TA UITOPOVYV VO TPOCPEPOVY GTOVG TEAATEG ECATOMKEVUEVES VIINPECIES
(customised) ko mpoiovta. H etoupeio péow g avarlvone tov dedouévov gival o€
Béon va yvopilel 11¢ mpaypatikd CNTovv ol KATAVOA®TEG KOl £TGL Vo Umopel va
TPOGOPUOGEL TOL TPOIOVTO KO TIC VANPEGIEG TNG KOl VoL YIVEL TTLO OVTOYOVIGTIKY GTNV
ayopd. Ot etaupeieg pmopohv mAEOV val £x0VV TANPT EIKOVO, AKOUT KOl GE TPAYUATIKO
xpOVo, yia To Tt BEAOVY Ol Katavolmtég, Tt cvl{ntovy yia to brand kot ta mpoidvta
TOVG UECH TNG YVAOONG MOV TOLG TPOGPEPOLY Tar Metrics wor to analytics mov
dwtifevtan péca otig TAaTEOpUES. Mmopohv dnAaodT| va HeTatpéyouy T dedopéva
mov AapPavovv ce ypriowun yvoon ®ote va yvopilovv O6tt cvuPaivel Aéyetor ota

KOW®OVIKA diktvo yOpm omd to brand tovc.

I Toug edkods Tov ydpov (Marketers), and 6tL paivetan givar 1 xpron tov Social
Media eivor povodpopog miéov. Ommg omekovileTor 6To0 TOPAKAT® SAypapiLo, TO

TPOTO otV €mMAOYN TOvg &ival to Facebook kot avtd esivar puokd kobhg exel

1% Mangold, W. G., & Faulds, D. J. (2009). Social media: The new hybrid element of
the promotion mix. Business Horizons, 52(4), 357-365.

12



Bpioketar o peyaddtepoc Oykog tov kowvov. AkolovBel to Twitter kot émeto ta
vrorowma. Téhoc, Omwg ovagépape vopitepa, To Kowvovikd Odiktvo odivovv 1
duVaTOTNTO OTIG EMXEPNOELS VO TPOWONGOLY T TPOIOVTO TOVS ATOSOTIKATEPO KO
O OIKOVOUIKA GE OYE0T LE T TOPAOOCIOKA HEGH doPNUons. AdY® TOV UEYAAOL
aplBpov TV ¥pnoT®V mov dtnpovV TPOoPik oTo. KOwmVikd diktva €vo mpoidv
uropei va yiver Viral g pikpod ypovikd Stdotnua fe ELAYIeTO KOGTOG Y10 TNV EToupEia

(cost efficiency)*.

How Marketers Use Social Media
% of B2C and B2B marketers who use the following social platforms

B B2C B B2B

88

100%
59 59
51 51
41
34
19
in L
ST

97
89 86
81
80%
60% S0
52

40%
20%
0

o ® BH

@ ® @ * based on a 2014 survey among more than 2,800 marketers
@statistacharts Source: Social Media Examiner

Ewéva 3 H ypriion Tov Kowvovikdv diktomv omd Tovg s1dukois Tov marketing

Inyn: http://www.statista.com/statistics/259379/social-media-platforms-used-by-marketers-worldwide/

1.5Avakepairaionon

H paydaia eEdmimon Tov d1a01kTOoL Kot 1 1E{GOVGN TOL GTO UEYOADTEPO UEPOG TOV
mANBuopov ®ONGE TV AVATTLEN VEOV LOPO®OV EMKOWVMVING, LEGH TOV TAATPOPUOV
Kowovikng owtomwong. Ta  Social Media opiotmkav kot avoldvOnkav  ta
YOPOKTNPLOTIKA Kot 01 Aettovpyieg Tove. Yroypoupiotnke n o&io mov xovv ta Social
Media yio Tig €taupeieg pag Kot amoteoVV TAEOV OVATOGTOOTO KOUUATL Yo TIG
gmtuynuéveg otpatnykég tov Digital Marketing. Ot xpfioTeg TV KOWVOVIKOV HECHOY

AopBavouv aAAG Kol OMUIoLPYODV YPNOCIUO TEPLEYOUEVO TO OTOi0 €Yovv 1M

1 Sterne Jim, David Meerman Scott, Social media metrics, how to measure and optimise your
marketing investment, John Wiley, 2010, p.7
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http://www.statista.com/statistics/259379/social-media-platforms-used-by-marketers-worldwide/
http://www.amazon.com/s/ref=rdr_ext_aut?_encoding=UTF8&index=books&field-author=David%20Meerman%20Scott

duvaTdTNTO VO SUUOIPACOVY HEG® TOL OAOIKTVOV TTPOG OAEG TIG KaTeLhHvoels. XTo
KEPAAOMO 7OV OKOAOVOEL OB avoADGOVUE PE AETTOUEPELD TO MG UETAPEPETAL M|
TANPOQOPio HETAED TOV YPNOT®V ONAAOT TNV EMKOWVOViK amd oTOH o€ oToU (TO
Word of Mouth) kot v €£éMEN e, onAadn to electronic WoM. ®a avoivbel m
obvdeon tov WoM pe to Viral Marketing kot 1o nidg pmopel va ennpeaotel 1o

enagement Tov Kotavalm®TOV AmEVOVTL OTIG ETALPEIES LEGM QTN TNG CUVOEST|G.
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KE®AAAIO 2: Word of Mouth

2.1 Ewcayoyn

Eivar yvootd 0t1 0 A0yog €xel duvaun Kot pmopel vo ennpedoet TOAES POpEC TO
amo@doelg Tov aviponwv. H emkowveovio and otopa o otopa, oniadn to Word of
Mouth (WoOM) oavagépetar GTNV TPOCOMIKN EMKOWMVIOL KOl TN HETOQOPH
TANPOPOPLOV HETAED VO 1 TEPLEGOTEPOV avOpOT®V. Ot AVOPOTOL LETOPEPOVY HECM
TOV TPOPOPTKOV AGYOL OALA KOl TOV YPOTTOV EUTELPIEC KO IOTOPIEC. TNV TEPITTMON)
TOV KATOVOADOTOV ETIKOWVOVODV 0 VG GTOV AALO TN GLVOALKT EUTELPiQ TOV €10V pE
éva poiov N éva brand. ITiéov n dadikacio avt AopPdvel ydpo Kot NAEKTPOVIKAL.
Atvetor n duvaTOHTNTO GTOVG YPNOTES — KATOVAAMTEG Vo, LAicovy eAehBepa Yoo TV
gumelpio Tovg Ko vo a§loloyncouvy pécm tmv reviews, og Blogs kot Forums kémoto
npoidv N vinpecio. H dwodikacio avtn) etvon n pete&éMén oo WoM ko etvan yvoot

og electronic Word of Mouth (e-WoM).

Svyvé pmvopata ov petagépovrotl dtadiktvokd pe v e-WoM erikowvovia yio éva
polév/vmmpecio pmopel va AdPouvv tn popen 100 Kot vo petapepfody eEonpetikd
Ypryopo Kot o€ peydAo mAn0og ypnotdv, yivovtar dnAadn viral. ov papuoyés tmv
Social Media sivan kotdAAnieg ®ote va givor dvvaty n eEdmiwon tov Viral
punvopatog Ady® tov otoryeiov g kowotntag. Ot yprioteg popalovtan afiacto Kot
avovopo petalh Tovg amOWYElS Kol eumelpieg UEC® OMUOGIEVCEWMV, Ol OTOlEG
eCamAdvovtal o610 dwdiktvo pe Tayels pvBuovg Omwg €vag viog. Méoa amd v
ekfetikn petddoon tv punvopdtov ot 1010t ot ¥pNoTec-KaTovaAlmTég dlapnuilovv

GUECH KO aoTPOTIOi0. EVO TPOIOV, Lo LTNPEGIa 1 Lol EnLyeipnon.

>10 mopdv kePdroro avarvovror ot 6pot tov WOM kot tov e-WoM, ot poppég tov
WoM, n ocvoyétion toug pe to Viral Marketing kot 1 xpnon tov WoM w¢ gpyaieion

EMPPONG TN ANYN amoPdcewV Kal ot dadikacia tov Customer Engagement.
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2.2\Word of Mouth ko Electronic Word of Mouth Emwkowovia

To Word of Mouth 1 viva voce 1| «kaAn paptopioy OTmg umopei va givol yvooto,
OVOQEPETOL GTNV TPOCMOTIKY EXIKOVOVIN, KOl T LETAPOPE TANPOPOPLOV HETAED d10
N meplocdTEpOV avOpdnmv. Zvykekpiuévo otav avapepouacte otov 6po Word of
Mouth (WoM) piddpe yoo v emkowvovia amd "otoua ce otoua, dniadn otnv
LETAPOPE TANPOPOPLDV HEG® TOV TPOPOPLKOV AOYOV AtO TOV TOUTO GTOV OEKTI. LTO
napadootakd Word of Mouth, n emkowwvia yivetonw ond otopa oe otoua. Eivar
YVOOoTd 0Tt omd mAvIa 1 014000 TOV HNVOUATOV 010 TOL TPOPOPIKOV AOYOL
AmOTEAOVGE CLUVINON TPOKTIKY YO TN UETAPOPA 10TOPLOV, 0iH®V Kol TOPAdOCEDY
TV habv omd yevid og yevia'2. To Word of Mouth 6pec omotelel éva Eexoplotd Kot

1GYVPO EPYOAELD GTO YDPO TOL UAPKETIVYK.

Y10 ydpo tov Marketing 1 emkowvovia ord otoépe o otopa drodpopatiletor peta&y
eVOG oAl KOTAVOAMTY TOL OMOTEAEL TOV TOUTO Kot piag etanpeiog 1 evog TpoidvTog
N vanpeciag mTov amoTeAEl TOV SEKTN TOL UNVOROTOG OAAL pTopel vo 1oyDEL KOl TO
owrictpO(p013. Ovcuotikd elvar m Qv Kol €MOTAUN TG avanTLENG apotPaiomg
EMOPEADV GYEGEWV, TOCO HETAED TOV KATOVOA®TOV, 660 Kol avapeco o Marketers
Kot Katavolotés. Méow tov Word of Mouth évog katavalmtig £xet T dvvaun va
eMNpPedoel Pe T0 AOY0 TOV AAAOLG KOTOVOAMTEG LE TOVG OMOIOVG EPYETOL GE EMOPT|
elte Oetikd glte apvnTiKd, amAdg HETAPEPOVTAS TOVG OeTIKEG N aPVNTIKEG EUTELPIES
nov glye amd éva mPoidv M amd o vanpecia Tov dokipace. Ot KATAvoA®TEG HETAED
TOVG avTOAAGCOVV eumelpies Yo Ta TPOIGVTA N TIG LINPETiEG TOL dokipacav. AvTég ot
AVTOALQYES ATTOYE®V EXOVV TN SVVOUTN VO SIUOPPDOGOLY OKOUN KOL T GUUTEPLPOPHL
TOV KOTOVOA®TOV OVOQOPIKA HE TNV KOTOVAA®GTN 1 Un €vOog mTPoidoviog 1 oG

.14
vnpeciog .

O «xopvpaioc akadnuaikog Philip Kotler, oto xhoowd Piprio tov “Marketing
Management”, cvunepiérafe 1o WoM omv xatnyopio t@v onuovtikdtepmv o€
Babuod emppong «epyoareion 6Gov a@opd Tovg dVVNTIKOLS Katovorlmtes. A&ilel va

ONUEIDOOVUE OTL OTTmG onpewdvel o Kotler, vrdapyst peydin cucy£Tion avapopikd pe

12 https://en.wikipedia.org/wiki/Word_of _mouth

BDichter, Ernest (1966). "How Word-of-Mouth Advertising Works". Harvard Business Review 44 (6):
147-166.

Y Bone, P., F., (1995), “Word-of-Mouth Effects on Short-Term and Long-Term Product Judgments”,
Journal of Business Research, 32 (3), 213-223.
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NV gUmEPia OV £lye Evag KATOVOAMTNAG amd £vo TPOTOV 1) VINPEGIN TOV KATUVIAMGCE
Kol TNV emBupio Tov vo LOpaCTEL aLTH TNV EUTEPIR Le TOVS YOp® Tov. Otay dnAadm
€vag Katovalmtng eival dSuGaPESTNIEVOS amd KATol0 TTpoidy, ToTe o1 mBAvOTNTEG VOl
petapépel afiacto 68 GAAOVG KATAVOAWMTEG QTN TV OPVNTIKY TOL eumeElpia, eivat
neprocotepec. O Katavorlmtég eEdAlov divouv o peydlo Papog otn d1ddoon TV
APVNTIKOV TANPOPOPIOV Topd OTIG OETIKEC YVOUEG TOL GLAAEYOLV Omd GAAOVC
KOTOVOAWTEG. «X€ TOAMEG TEPITTAOGELG 1] LETAOOGT TOV TANPOPOPIOV 0td GTOUO OE
otopa gtval apvnTiky StOTL 1) TOAVOTNTO LOPACTEL £VOL ATOUO TIG APVNTIKEG EUTELPIES
OV amd TN XPNOYLoToinon evog Tpoiovtog 1 pas vanpeciag ivor 30% meprocdTepes

. . . , 15
amo 0tL va avapepBet oTig BETIKES TOV EVTLTIOGEID) .

To WoOM pumopetl emopévog va €xel eite Oetikd gite apvnTikd mePEXOUEVO POV
Baciletonw oV TPooOMIKY eumElpion EKEIVOL TOL UETOPEPEL TO UNVOLO GTOV KOKAO
T0V. Avi aKpPag glvar kot 1 Svvoptkn mov &gt SOt e€autiag e evong tov WoM,
ot minpogopieg mov petadidoviar and otopa oe otope Tpobétovy aflomotion Kot
KOPOG GTNV AE0TLOTIO TOV TEPIEYOUEVOL TOV unvopatos. EEdAiov ot dvBpwmot Exovv
TNV TAON VO EUTICTEVOVTIOL TO UNVOUATO TOV HeTadidovVTal pe ovTtOV TOV TPOTO,
onAodn amd otdpa oe otopa Kabdg OBewpodv Ot 0 MOUmOS TOL UNVOMOTOC
EMKOWMVEL EIMKPIVA LE TOVS 0EKTES YWPIC KAmolo amdTePO okomd. Ta punvopata mov
petopépovior omd otope oe otopo Bewpovvror 0Tt givor aAndvd, elkpiv) Kot
AQIATPAPIoTO. AKPIPOS Y100 AVTO TO AOYO 01 ATOOEKTES TOLG GLYVE TOVG £XOVTOC KOAN
niot) OTL M petdooon TV TANPooptdv péc® WOM yivetar oavBopunto, amod
aveapmta dtopa Kot o€ aveEapmnto péco divouv peyorvtepn Papvnta omd 0Tt
mhavov Ba Exavayv oe dapopeTikn epintwon. Kotd to mapelddv, mov n diéddoomn g
TANpoopiag NTov mo mepoplopévny omd otL eivon onuepa, n Word of Mouth
emKowmvia, 1 01ddoon TOV UNVLUATOV Kol Tov Tepleyopévov Ba umopovce va
Beopnbel ¢ M mo Pacik] 0AAG Kol CNUOVTIKY TNy TANPOPOPIOV Yo TOVG
KOTOVOAMTEG OGS KO TPOEPYOVTIOY amd aVTOVG Kol Ol amd Kamola emyeipnon. To
Word of Mouth givar 1oyvp6 kabd¢ otnpiletor oTNV EUTIGTELTIKN YVOUN KATOL0V
ELYOPLOTNUEVOL N OLCAPESTNUEVOD KATAVAAMTY| Yo £V, TPOIOV 1 VINPEGTN OAAL Kot

™ S14d00m TG YVAOUNS 0TS 6TO KOKAO ETAPOV TOV.

S Kotler P., (2003), “Marketing Management”, Ed. 11th, Prentice Hall, New York.

17



SOUPOVO LE EPEVVEG KO LEAETEC, CUUTEPAIVOVLE OTL O1 KATOVOAMTES TPOTILOVY KOl
emréyovv ovyvotepo t Word of Mouth emikowvovia dtoav mpopaivovv og avalntnon
TANPOPOPLOV TOGO Y10, EMXEPNOEL; OGO KOl Yo TPOIOVTO, KOl VLANPECIEG. XM
oLVEidNoN TOV TEPLEG0TEPOV KoTovorwtdv to Word of Mouth éyel mAéov katactel
®G UL CNUOVTIKNY NYN TANPOPOPNONG TOV UTOPEL Vo EMNPEACGEL TIC OLYOPUOTIKEG
TOVGC EMAOYEC KOL GUYVA VO OLOUOPOAOCEL KOl TIG TPOTIUNOELS ’EODQlG. A&ilel va
onuewmdel 6TL 660 o KavoTOHO gival éva TPoidv 1 o vanpecia OG0 peyoAlvTEPN
enidpuon pmopei vo éyel ot omdktnof Tov 1 pun to Word of Mouth'’. Avté pmopei
va eEnyndel amd 10 yEYOVAC OTL Ol KOTAVOAMTEG £YOVTOG Gyvolo OAAG pn mpdtepn
eumepio. yuoo T0 TPOIOV M TNV VANPECIO EUTIOTEVOVIOL HE TEPICCOTEPT ELKOALN

ekelvoug OV To SoKipacay Kot EEEPPOUCAY TNV EUTELPIN TOVG GTO KOWVO.

Ot Kotavodotég amd mavta Oswpovoav 0Tt givol KoAOTEPO Yoo oLTOVS TO VO
TANPOoPopNBovV Yo KATO0 TPOIOV 1 LVANPESia amd PIAOLG Kot YvmGToVS Topd amd
v ekdotote emyeipnon mov Bo NBere va mpoPdiiel aAld kot va mTpowBNceL TO
TPOIOV Kol TNV LANPEGia TS 6€ avTovc. Ot eidot Kot 01 YvmoTol AoudV amoTteAoVGaV
L0 ATOOEKTT TTNYN TANPOPOPNONG TOV KATOVOADTAOV, 1) YVOUN KOl Ol EUTEPIES TV
omoimv, Bo pmopovoav vo AEITOVPYNCOVY KATOAVTIKE GTN SLUUOPPOGCT) TNG TEMKNG
dmoyng yw TV ayopd M pun evog mpoidvtog 1 LIS VINPESIOG Y10 TOVS KOTAVOAWMTES.
Ta dropo emopévmg AelTovpyoLGAV OAAGL KOU OKOUT KOU TMOPO AELTOVPYOVV ®G
«Opinion Leadersy», dniadn og kabodnyntég yvoungs. ‘Evag “Opinion-leader” duvatot
vo ennpedost mOAAOTAGGI0 TANBLoUO, Ypdoovtag Oetikd Yoo KAmolo mpoidv 1
vanpecia mov ypnoiponotel. Ot kaBodNyNTES YVOUNG AOUTOV UTOPOVV VoL, ETNPEACOVY
elte Oetkd eite apvNTIKA TOLG GLVOUIANTEG TOLG KOL GTN) GLYKEKPIUEVT] TEPIMTOON
TOVG KOTOVOAWTEG YTl Bewpolvtar apepoOAnmrol Ko a&lOmoTol eV TopAAANAL
neplototyiCoviat amd peydAo oplipd KOW®VIK®OV ETAPOV TOV TOLS KOOIGTA 1kavovg
va égovv mpdcPacn oe akdOun UeEYOAVTEPO OpOUd KOTOVOAMTMOV GTOLS OTOiovg
pumopovv va omevfuvhoHV'E, KaBodnynmc yvoung puropet va cuvibog site évag @ilog
KOl GUYYEVIG, £1TE CLVAOEAPOG N €101KOC, TOL omoiov M dmoyn Bewpeiton oePactn. H

WoM enicowvovio mapovstalet vynio Pabud allomotiog, £nedn mpaypoatomoteiton

16 Witt, R., Bruce G., (1972), “Group Influence and Brand Choice Congruence,” Journal of Marketing
Research, 9 (4), 440-443.

17 Gilly, M., Graham J., Wolfinbarger M., F., Yale L., (1998), “A Dyadic Study of Interpersonal
Information Search,” Journal of the Academy of Marketing Science, 26 (2), 83-100.

8 Sernovitz A, Godin S., Kawasaki G., (2009), “Word of Mouth Marketing: How Smart Companies
Get People Talking”, rev. edition, Kaplan Publishing, New York.
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and dropo mov Bewpnrtikd de oyetifovion e TO TPOIOV 1 TNV VANPECIQ, EMOUEVOS
elval Mo eMKPIVEC HEGO GLYKPITIKE pE To ouuPatikd HECO EMKOVOVING Kol
dwenuone. EmmpocOeto petapéper aAnbwéc eumeipieg, onAadn 1o €idog TV
EUTEPLOV OV pmopel va elvar gite OeTikd gite apvnTio, OV AdpPavel o dEktng, Oa
kafopicel T TeEAMKN TOV amdPoon Yo ayopd 1 un. Méosw tov WOM, o katavolmg
umopel kar eotkovopel tOG0 ypua 660 Kot TOAOTIHO YPOVO, GLYKPITIKG HE TNV
avalnon TAnpoeoptdv PEc omd GALEG TNYEC TANPOPOPNONG Kot evnuépwons. H
WOM emwowvovior elvar oyxetikn pe 1o 06kt apov cuviboe mpokelTal Yo pio

Covtavn avToAlayn TANPOPOPLDV.
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2.201 popeég Too WoM

H emxowovio and otopa oe otopa evad givor diywe apeiporio apketd moAdTAOKN,
VILAPYOLV TPELS OPOPETIKEG HOPQEG TG oTlg omoieg a&ilel va avapepboldue Ko
aQOPOVV Kol TOLG €101KoVG oto Tunuato Marketing tov stoipeidv. Zoykekpiuéva

. , , . 19
etvar n Propatikn, 1 amobetikn Kot 1 ek Tpobécems .

To Brwpotiké WoM (Experiential) amotelel tnv o kowvn kot ioyvpn poper; WoM.
To 50%-80% tov WOM mov Aapfdvel xydpa mpoépyetarl and o Tpocomikd Prodpoto
KOl TIG EUTELPIEC TOL EYOLV AMOKOUIGEL Ol KOTOVOAMTEG LEGH OO TNV ETOPT TOVG UE
éva poidv 1 o etarpeio. To WOM og avt v miepintwon pmopei va givar Betico,

e BeTIKO avtiytumo Yo TNV etoupeio 1 apvnTikd, KTl TV uTopel vo BAdyel To brand.

To Consequential WoM (amoBetikn), mpoépyetor omd dpactnpiotnteg marketing.
AopBdver yopo O6tav ot KoToOvoOA®OTEG ektifevianr oe Ola@nuicelg ol omoieg Tovg
TEPVAVE GLYKEKPIUEVE UNVOROTO TOGO Yio Tovg 1010vg 660 Ko yro. to brand tng
etapeiog. To pnvopato ovtov Tov Swenuicemv emnpedlovy  OpKETO TOVG
KOTOVOAW®TESG, TEPLGGOTEPO OO OTL TO GPEGO AMOTEAECU TV dapnpuicemy. Edv 1

emidpaom tov unvopatog etvan Betikn tote kot o WoM Oa givan avtictotya Oetiko.

To intentional WoM, oniadn 1o WOM ek mpobécemg givar 11 AMyOdTEPO KON HOPOT|
tov. Otav pa etoupeia ypnoponolel d10onpdTTES Y100 Vo Tpombnoet £va vEo mpoidv
N Yo va TEPAGEL €vo. UNVOLO. GTO KOO, dnovpyel pe avtd tov tpdmo buzz xou
WOoM. TToArég elvar ot etaipeieg mov emevovovy e avtd, dnpovpymvrog WoM ek

npoBécems, Omg Ta amoteléopata avtov tov WOoM dev glvar gvkola petprioio.

Buying
Decision

Expectation

Expectation Use
Gap Experience

Ewova 4: The recursive relationship between consumers’ buying decisions and their word-of-mouth activity
decisions. Inyn: Roman Wong, Shirley Ye Sheng, A Business Application of the System Dynamics
Approach: Word-of-Mouth and Its Effect in an Online Environment, June 2012.

Bhttp://www.mckinsey.com/insights/marketing_sales/a_new_way_to_measure_word-of-
mouth_marketing

20


http://timreview.ca/user/252/article
http://timreview.ca/article?f%5bauthor%5d=924

2.3 E-Word of Mouth Emkowmvia

To mapadooiaxd Word of Mouth mov apyikd opiotnke ®¢ po. TPOPOPIKY LOPPN
SMPOCOTIKNG UM EUTOPIKNG emkowvmvio. petald yvootov (Arndt, 1967) ue
Bonbew ¢ TtEYVOAOYiOG KO TOL OladIKTVLOV, €xel e&eMybel oe pia véo popon
EMKOVOVIOG, TOV €ival TAEOV YVOOTN 0TOVG TEPIEGOTEPOLS, Ue Tov Opo electronic
Word of Mouth (e-WoM). Attio aAlé kan epiBaiiov avartoéng tov electronic Word
of Mouth arotelel To d10dikTVO, d10TL YWPIC AWTO dev PToPovoE va LITAPEEL HALG Kot
va avortvydel to e-WoM. Me tov 6po enopévag e-WoM avaeepdpoote ot d1ddoon
TANPOPOPLOV Yo ayolBd Kol VINPESIEG OTOV QLTI GLVIEAEITOL OO TOVG KATAVAAMTES
OTO YMPO TOL OAOIKTVOV. XPELALETOL VO OVOPEPOVLE OUMOC OVOALTIKOTEPO KOl VO
opicovpe to e-WOM. Ot Hennig-Thurau, Qwinner, Walsh and Gremler amodidovtog
10 01k6 TOVC Oplopd Yo to electronic word of mouth avageépovy 6t e-WOM pmopsi
vo givar o «omoladnmote Betikn M apvnTiky] ONAwon €xel mpaypatorondel amd
SVVNTIKOVG, TTPAYLLOTIKOVG 1] TPONYOVUEVOVS TEAATES Yol £vaL TPOIOV 1 it Tanpeia, M
omoio. eivar dwbéowun oe TANOOpa avOPOTOV KOl OPYOVICU®V HECH TOL
Sraductoovy®. Ta TAEOVEKTNUATO TOV SLAOIKTOOL TPOGPEPOVY EVAL YOVILO £501POGC Yo
mv avartoén mg e-WOM ernikowvaviag. Zoupova pe tovg Lee, Park xor Han, 6Ao
Kol TEPLGGOTEPOL £ival EKEIVOL Ol KATAVAAMTEG TOV YPNGLOTOLOVV TO EPYUAEiD TOV
Web 2.0 (my. mlektpovikd @opovpn ovlntnong, tomobecieg evnuépmong twv
Katavolotdv, wotoroyia (Blogs), kowovikéc 16106eMdec 610 S100iKTVLO, KAT) (DOTE

, , .z 21
Vo OVTOAALAGGOVY TANPOPOPIES Y10 TOL TPOTOVTA .

To e-WoM Bewpeitor mAéov ¢ €va WOwitepa OMOTEAEGUOTIKO Kol  GLYVA
eppavilopevo gpyoleio ymotakov pdpketivyk, mov Poaciletor otn dnuovpyio online
VAKOV amd TOoLg 1010Vg TOVG ¥PNoTeEG Tov dradktvov. H duvapikr tov e-WoM eivan
aKOun peyaAvtepn and avt tov KAaootkov WoM e&ottiag g todtnTog o1ddoong
NG TANPOPOPIOS TOL TO O10OIKTLO TPOGPEPEL KL TOV LEYAAOL aptOLOL TV YPNOTOV

mov 10 Ypnoipomowovyv. Ot TEPOCOTEPOL KOTAVOAMTEG TALOV  UmOopolV Kot

% Hennig-Thurau, T., Qwinner, K.P., Walsh, G., Gremler, D.D. (2004), "Electronic word-of-mouth via
consumer-opinion platforms: what motivates consumers to articulate themselves on the Internet?",
Journal of Interactive Marketing, VVol. 18 No.1, pp.38-52.

2 |ee, J., Park, D.-H. & Han, 1. (2008). The effect of negative online consumer reviews on product
attitude: An information processing view. Electronic Commerce Research and Applications, p 7.
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OAANAETIOPOVV UE AKOUN UEYOAVTEPT GVECT] aVA OGO GTIYUN HECH TOV SLOOIKTHOV

OMUOVLPYDOVTOG LE TOV TOV TPOTO TO pavopevo g EWoM smK01V(oviag22.

Ta pésa Kowmviknig SikTvmong, T0 NAeKTpovikd Tayvdpopeio (email), o Forums, ot
10T00eMOEC TV emyelpnoemv, to. wotoroylo (Blogs), 1otocelideg nAekTpovikdv
KOTAOTNUATOV KoM kat Ta dtadiktuakd kowvmvikd diktva (Social Networks) omwmc
eivon o Facebook kat to Twitter ko moALd dAlo. akoun anotehobv eEapetikd Kovait
petdooons tov unvopdtov pécom e-WOM. Awpéoon tov mopamdve NAEKTPOVIKMV
KOVOALDV ETIKOWVOVIOG, Ol KOTOVOAMTEG UTOPOLV VO, SNUOGIEVOVY VOV Kot
aflaocto TG AmOYELS, TIG TOPATNPNOELS KOl TA OYOAN TOVS Yio TPOTOVTA, VINPECIEG
akoun ko ywoo eropeiec. A&iler va onuewwBel ot n e-WOM emowvovia otnv
Apepikn mapovsiole avodikn téon akoun Kol SeKaméve xpovia TPV. TVYKEKPLUEVA
pe épevveg g emoyng €xel petpnbel 6Tt 0 pé€cog 6poc TV MuUePNolwv online
oL{NTNoEDV VOPOPIKA e LAPKES, TPOIOVTA KOl EMLXEPNOELS, TANGLALE T0 2009 TI1C

3,5 015 nepimov®,

[Towr eivor OpmG ToL YOPOKTNPIOTIKA €KEIVAL KOl Ol GLUVONKEC TTOV EMIKPATOVV GTO
dwdiktvo mov kabotohv to e-WoM éva 1660 oyvpd epyareio; H avovopio mov
apéxeL TO OOTKTLO Kol 1 dVVATOTNTO TNG AUECNS OAANAETIOpAONG Kot d1AOPAGNS
dtvouv N duvatOTNTO GTOVG YPNOTEC-KATAVAAWTEG v eKOpalovtar ghevbepa, va
AVTOALAGOVY HETAED TOVG OMOYELS OVOPOPIKAL LE TIG EUTEIPIEG TTOV £YOVV OTOKTI|GEL
amd TN xpNon VO TPOidVTOG e AAAO ATOHO — XPNOTEG TOV SLOOIKTOOV, OKOLOL KoL
dyvoota. To dtadikTvo mopEyel GTOVG XPNOTES - KATAvOA®TEG TPOSPacT oe peydAo
OYKO TANPOQOPLOV, TOVG TPOGPEPEL UeYOAN TOKIAlo kot mpdoPacn ce mANBOC
TPOTIOVIMV A0 SLOPOPETIKEG ETOPEIEG KO YDPEG YWPIC YEWYPAPKOVS TEPLOPIGLOVG.
Ot xoTavaA®TéG EYouy TN dvvaTOTNTO TAEOV VO KAVOLV EVKOAO GLYKPICELS Yo TNV
TN KoL TNV TOWOTNTO TOV TPOIOVIMV KOt O1BETOVV T SVVOTOTNTO VO ETLKOLVMOVOLV
1060 HE TOVG 1010Vg TOVG TaPAyWYovS 060 Kot pe GAAovg kotavoriotéc. H e-WoM

emuotvovia givor TALoV o dpecT amd TOTE.

Onwg elvar emopévog uowko, de Ba puropovce 1o e-WoOM mapd va amoteiel éva

«PLGO» epYOielo Yyl TOVG €OKODG TOL WHAPKETIVYK KOl EOKA TOL YnOlokoy

22 Dellarocas, C., (2003), “The Digitization of Word of Mouth: Promise and Challenges of Online
Feedback Mechanisms”, Management Science, 49 (10), 1407-1424.
2 http://www.eefam.gr/news/newsid510/9862/useroption510/printArticle/popup/510
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uapketvyk (Digital Marketing). To niextpovikd gundpio emnpedleton kaboploTikd
and v e-WoM emwkowvovia. Méow ¢ e-WoM ernikowvoviog pmopovv ot etaipeieg
VO EMKOWVOVIAGOLV TO, poldvTa, Tig vanpecieg kot BéPota to brand tovg oto
eEmtepcd mepifaiiov g emyeipnong. ‘Exovv m dvvotdmto vo €TKOIVOVIGOLV
GUECH KOl HE TOYVTINTO OTOVG YPNOTEC KATUVOAMTEG YPNOUES YO OVTOVG
mAnpoopieg ytilovrog mapdAinio oyéoelg petald Toug. Ot etaupeieg oTpEPOVY TAEOV
TO EVOPEPOV TOLG OTNV MAEKTPOVIKY emkowvmvio kabmg umopel vo  elvor
KaBoploTIK) Yo TO «KTicyo» Tov brand name tov etopeidv Tovg. Xuvyvh Exel
napatnpnOel 6TL apkerol epevvntég TavtiCovv v e-WoM enikowvovia e To yvmoto

Viral Marketing (1oyevvéc papketivyk).
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2.4\WoM vs e-WoM

Ot 000 mopomdve HOPQPES EMKOWVOVIOG TOV OVAQEPUUE EXOVV KATOW KOwdA
YOPOKTNPLOTIKA 0AAG Bactkég dtapopéc petald tovg. Eva n emkowvovio e-WoM éxet
OPICUEVOL KOG YOPOKTNPIOTIKG HE TNV Tapadoctokny WOM emwkowvovia, etvol
SPOPETIKN OO OVTNHV Ylo. TOVG TOPOKAT® AdYyovg: Xe avtifBeon pe v WoM
EMKOW®VIO, 1 MAEKTPOVIKY] NG HOPPT, AauPdvel ydpa pe mapo TOAD HEYOAES
tayvtrec. Onog ocvpPaivel ko ot WoOM emwcowvovia, n avtaliayr TANpoeopiov
yivetar peta&d pkpdv opadwv. Ipoxeyévovr dpme va KatoAdfoovpe T Sopopég
petacd mg WoM kot g e-WoM emikowvoviag ivar ypioylo va €6TIAGOVUE GTO
KV TpO Kot TOVG TOPAYOVTES EKEIVOVC TOV 0dNYOVV TOVG KATOVOAMTEG VO EMAEEOLV
TOV €vav 1] ToV GALO TpdTo emKovmviag. 1o Totovg OUMG 01 KATAVAA®TEG ETAEYOLV
TNV TOPAOOGLOKY] EMKOW®ViR;, XOU@Ove HE HEAETEC, VLRAPYOLV TEPIGGOTEPES
TOOVOTNTEG Ol KOTAVAAMTEG VO EUTAAKOVY o€ o WOM egmkotvavia 0tav givol og
apketd peydio Pabud gvyoapiotnuévol 1 eEPETIKE 0moyoNnTELUEVOL OO TN YPNON
evog mpoiodvtog N pog vanpesioc. ‘Enerta emAéyovv m WoM emkowovia epdcov
€YOUV OOKTNOEL LYNAN MGTOTNTA Yo TO TPOIOV 1N TNV EMXElpnomn yevikOTepa M
Bewpovv OTL TpdKeLTOL Yoo Eval KOVOTOUO TTPolov. AvtiféTmg, Otav emAéyovy v
NAEKTPOVIKT EMKOWVOVIN Ol KATAVOAMTEG emnpedlovtal amd Tovg 10100G Tapdyovteg
Kol ®Bovvtol amd o idto Kivntpa OTmg Kol o1 Katovoloteg T WOM emkovoviag.
EmumAéov, o1 katavarotéc autol, «emnpedlovtot amd v embupio TOVG Yo KOWMOVIKNY

aAAnAenidpaon Kot amd TV ovnovyio TOLg Yo TOVG GALOVG Karavaerég>>24.

e avtdlaotoln pe v mapadocstokn WoM emkowvavia, n e-WOM givon mo wpocit
Kol €xel peyoldtepn OSudpkelo pe v €vvola OTL T0 MAEKTPOVIKA ypomtd opyeio
LEVOLV Kot HTopoVV vaL YPNGLULOTOB0VV OTOONTTOTE GTLY Y. TNV TEPITTOON TNG €-
WoOM emkowmviag, vrdpyet To ONUOVIIKO TAEOVEKTNUO Yo VTRV, TO OTL €ivan
petpnoun. To yopokmnplotikd ovtd elval mOAD onuaviikd yuoti umopel va
ypnopomomBel oyt LOVO GE EPELVEG Y10 TOVG KATAVAAMTEG Kol TIG TPOTIUGELS TOVG,
OaALG pmopel vo amoteAEoEL Kot YpNOIHO EPYOAEID, TTOV LE T GMOTH OvOAVOT| UTopet
va ypnotpomomOet yio kaAdTEPN GTOYELON OMO TNV TAEVPA TOV EMLYEPNCEMV TPOG

TOVG KOTAVOA®MTEG. TELOC, O1 TOUTOL KOl 01 OEKTEG TWV UNVUUATOV GTNV TAPUOOGLOKT

? Balasubramanian, S., Mahajan V., (2001), “The Economic Leverage of the Virtual Community,”
International Journal of Electronic Commerce, 5 (3), 103-138.
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WoM emkowvovia givor Katd koplo Adyo yvootol peta&d tovg, eved oty e-WoM
eMKOVOVia, gival 6TO UEYOADTEPO TOGOGTO TOVG AYV®MOTOl UETAED TOvg. AvTd TO
YOPOKTNPLOTIKO SIVEL GTOVG YPNOTEG TO TAEOVEKTILO, VO, LTOPOVV VO ETIKOIVOVOLV TO
LVOUG TOVG EAEVBEPQ, YOPIC YEWYPAPIKOVG TEPLOPICUOVE, OiocTa KOt OVAVULLAL. G
OTOTEAECUO, 1| TANPOPOPIn €lval GOPOG TEPIOCOTEPT Kol MOAVOV TTO EMKPIVIG,
oumg o umopel va e€etaotel n a&lomiotio Tov amootorén. Kabe kotavalmtig pmopet
vo avtoAdaEel mAnpoeopieg pe dyvootovg dékteg. H avovopio peudver v
a&lomotio ToV amrocTOAEN Kot G ETaKOA0VO0 Kot TNV aSl0TIoTio TOV UNVOIOTOG TTOV
emkovovel. Oa peretnoovpe o {TNUo 0VTO TAPAKATO KAOMG HUTopEl Vo EMNPeAcEl
TNV KOTAVOAMTIKT] COUTEPIPOPE TV XPNOTAOV KATA TIG 0YOPES TOV TPAYUATOTOLOVY

ennpealopevor and to e-WoM.

Xperaletar va Opmg vo Aafovpe vrdyn Hog KoL TNV SVVOUIKT TOV TOPEXOVY TAEOV Ol
online a&loAoynoelg tig onoieg umopel va Ppet Kaveic 6to dtadikTvo yio Tpoidvta Kot
vrnpecieg. Ta reviews, dnAadn ot NAEKTPOVIKEG aELOAOYNOELS TOV KOTOVOIAOTOV
AmOTEAOVV 0L TTOADTIUT TTNYN TANPOPOPLAOV Yo TIS EMYEPNOELS. ETopévmg péom g
Betucng e-WOM dwoerpuong pmopet po etapeion vo amoKTnoel 0KOUN TEPICCOTEPOVS
VEOLG TEAATEG KO VO OTNPNCEL UE £€VO OYETIKA YOUNAO KOGTOG TOLG Mo
vrapyovtes. v avtifemn mepimtwon, oe o apvntikny e-WOM emikowvovia Ha
UTOPOVGE VO OKVPMOEL PO TAPyYEMO VO KATAVOAWMTNG Kot pokporpdfecua va

TPOKAAEGEL TPOPANUOTO GTNV EIKOVOL TNG EMLYEIPTONG.

O1 emyelpnGELS Kol 01 0PYOVIGHOTL UTOPOLV Vo aELOTOGOVY TO GYOALN GTO dLdIKTLO
OTMOLOONTOTE KOl oV €lvarl 1M Gmoym TV TEANTAOV TOVS, £TGL OGTE VO KATOAVOOULV
KOAVTEPX TNV OVTIOPAOT) TG AyOPdS OTa VEN Kol TOALY TPOIGVTO TOV TPOCPEPOVY KOl
vo, avafoduiCovror péoa amd avtd. To feedback mov Aapufdvovv ot etarpeieg eivor
TOAOTIHO Y10 VO BEATIOGOVV TIG VANPEGIES, TO TPOIOVTA TOVG, TNV EUTEPIN TOL
TPOCPEPOVLY  GTOVG TEAATEG TOLG kol PéPato vo umopécovv v Kévovv o

oToyeLVEVES Kiviioelg marketing pog awtovg.
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2.5 E-WoM ka Viral Marketing

O opog Viral Marketing mov epgaviotnke ywo. mpodtn @opd 10 1996 amd v
kaOnyntpo J.Rayport, avaeépetor oe €vo GOVOAO OTPATNYIK®OV UAPKETIVYK TOL
aKoAlovBeitarl amd etapeieg e 6TOXO THV TANPOPOPNOY OO GTOUN GE GTOUN UECH
tov dradktvov. Ot Kaplan ko Haenlein w¢ e-WoM opioav kdmoto poper] pnvopratog
pépxeTivyk, mov oyetiCeton pe o gtoupeio, pE €vo EUTOPIKO oNuUa 1 TPoidv,
petadidetor pe €vav exkbetikd av&avopevo tpdmo, cuyvd HECHO TNG YPNONG TOV

EPUPLOYOV KOWOVIKAC SikTdmoT (Social Media)®.

To Viral Marketing ovclootikd meptlopfavel kdbe otpatnykn n omoia evhoppHvel
TOUG YPNOTEC-KATAVOAMTEG VO TpowBncovv €va pfvope HAPKETVYK 6€ GAAOVLG
YPNOTEG-KOTAVOAMTEG KO VO, OTLLLOVPYHCOVY UE OVTN TN UETAO0OT €KOETIKN avENOT
TOV YPNOTOV TOL Yivovtol omodéktec Tov unvopatos. To ufpvopo  Aowdv
Aoppdvovtag T HOpeN «ov», yivetow Omw¢ eivar yvootd mAéov «Viraly kot
petadidetar 6 060 TO0 duVATOV TEPIOGOTEPOVG YPNOTEG 6TO dtadiktvo. To Viral
Marketing yvoot6 eniong kot wg Viral Advertising 1| Buzz Marketing avaeépetot 61t
duadoon evdg avbevtikov pnvOpOTOg Yoo mPoldvio 1 vANpecieg UETOED TV
KOTOVOADTAOV 1) TOV xpncro’)vzs' O 6pog ypnoyomombnke yio TpdT POPA ad TOLG
Steve Jurvetson kot Tim Draper pe agopun v emrvyio tov Hotmail.
Xopoaknplotikd givarl 10 TopEOELYLOl 10YEVVOLG UAPKETIVYK TTOV YPNGUYLOTOLOVV GTN
uelétn tovg ot J. Leskovec, L. Adamic kot B. Huberman, avto tov hotmail.com, mov
OTOV TIPOTO ¥POVO Agttovpyiog TG M etaipeion KOTdPepe HEGHD VOGS UNVOLOTOS TOL
coumepteAdpupove 610 KAT® HEPOS TOL UNVOUOTOS Kol KOAAOVGE TOVG YPNOTEG VvV
OTOKTHCOVY d®PEAV MAeKTpovikd Tayvdpoueio, va avénoet exbetikd t Pdon tov
GLUVOPOUNTOV TNG HE EAGYIOTES OUTAVEG Y10 LAPKETIVYK Kol TPOMONTIKES svépy81sg27.
BéBaia vapyovv kot epevvntég 0mmg ot Strauss kau Frost ot oroiot vroostnpilovv 6Tt

1o Viral Marketing ivar amhég n Sroductvarn epappoyh g WoM emkowvoviag?,

% A. M. Kaplan * M. Haenlein, “Two hearts in three-quarter time: How to waltz the Social
Media/viral marketing dance*, Business Horizons (2011) 54, 253—263.

%% Greg, T. Building the buzz in the hive mind. Journal of Consumer Behavior, (2006), 64—72.

7). Leskovec, L. Adamic, B. Huberman, The dynamics of viral Marketing, ACM Transactions on the
Web, Vol. 1, No. 1, Article 5, Publication date: May 2007, p.2.

% Strauss J., Frost R., (2001), “E-Marketing”, 2nd Edition, Prentice Hall, Upper Saddle River, New
Jersey.
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XOUPova Pe Toug HEAETNTEG, Ol epapuoYEg Towv Social Media eivonl katdAAnieg dote
va gtvar dvvar 1 eEdmimon tov Viral pnviopotog AOy® Tov 6Totyeiov TG KOWOTNTOC.
Ot yprioteg  popdloviot afiacta Kot avovope HeTald TOvG amOYELS Kol EUTEPIES
HEC® OMUOCIEVCEMVY, Ol 0Toieg eEUMAMVOVTOL GTO SLadIKTVO UE TayEl pLOLOVG dTTMC
évag v106. Méoa amd ™V ekBeTIKN UETAOOON TOV UNVUUATOV Ol {5101 O1 YPNOTES-
KaTovoAoTtég dapnuilovv queco kol actpomiaio £va TPoiodv, Hio LINPECIa 1 po
emyyeipnon. Zopuewvo pe tovg Dobele, Toleman & Beverland, ot ypioteg diayéovv
cuvifmc Viral pnvopota enedn Beopodv 61t popaioviar cuvosOnuata®®. Opeg
elval onuoavtikd to {fTnua Tov apopd v aglomotioo oyt LOVO TOV UNVOLITOS OALG
Kol Tov amootoAéa. Ot ypnoteg €ivol Ayveootol UETOED TOVE, EMOUEVES OV Elval
dvvatd va yvopilovv kotd TOGOo T0 TEPIEYOUEVO TOV UNVOLOTOG EIVOL OVTIKEYUEVIKO.
Amouteitor n Katovonon tov kaboplotikdv moapaydviov g alomotiog TV
JPOpOV TNYOV OT0  OdIKTVO (OGTE VO UTOPoLV  Vvo  dnpovpynbodv ot
AMOTELEGHOTIKEG oTpOTNYIKEG papkeTvyk kot Social Media and tovg €181k0o0g TOV
yopov. H alomotio g exdotote mmyng mepthapfdver 600 SlOOTAGES, TNV

e€e1dikevon kot v eumiotoovvn (trustworthiness).

BéBata kot ot eToupeieg ypnoonoodv mAEOV To KOW@VIKE Oiktvo pe oTdY0 Vo
TPOoWONGOLV Ta TPOIGVTA KAl TIC VANPEGIES TOVG KOt VAL AVENCOVV TIG TOANGELS TOVG.
To Viral Marketing ovagépetar 6t oTpaTNnylK HE TNV OMOI0 Ol EMLYEPNGELS
evBoppivouv €upeca 1o KOTavoA®TIKO KOO vo. HOpAcTEL Kol vo, Ol0MGEL TO
«unmvopatoy g etalpeiog oe GALOVG YPNOTES, ONUOVPYADVTOS LLE QVTOV TOV TPOTO
po oAvctdmtn avtidpacn mov Ba Exel BeTkd avtiytumo oV gropeio, TN ENUN NG

KOl TIG TOANGELS TNG.

2 A Dobele, A Lindgreen, M Beverland, J Vanhamme, R van Wijk, Why Pass On Viral Messages?
Because they connect emotionally, Research Memorandum 66,July 2007.
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2.6 H ypiion tov WoM g gpyaireiov emppong oTn Ay 0m0Qaoe®y

Kol 671 owedkacio Tov Customer Engagement

Ot etaupeieg ta tehevtaio ypdvia, avalntodv vEEC Kol MO OIKOVOUIKES HEBOSOVC
uapketvyk. [oAAEg eivar avtég mov €xovv otpagel oto ynelakd papketvyk (Digital
Marketing) kot ypnopomoovyV o KOWOVIKA UEGO cav epyareio mpomOnong Kot
TPoPoANc aALG Kot Yo va EpOOVV TTo KOVTd LE TO oyopaoTikd kotvo Tovg. To mog Oa
enw@elnBodv o etarpeiec amd T ypnon twv Social Media eoptdtar omd TOLG
oT1OY0VG OV £xovv BEcel Kat 0 BactkdTepog TPEMEL Vo lvat Oyl | TPOS®PIVH avéNnon
TOV TOAMoEwV, oAAd va metdyovv to “Customer Engagement”, oniadn tnv
TPOCNAWGT TOV KATAVOA®MTOV GTI HAPKA, TO YTICWWO OECUADV UE OVTOVG KOl TN
ocvuPoAr] tovg otnv mpoddnon tov brand. Avtd Oa pmopovoape vo movpe Ot
anotelel Kot éva omd TOVG GTPATNYIKOVS GTOYOVS TV TEPIGCOTEPMOV ETLYEIPT|CEDV.
Ooo mo otoyevpévo givar to Social Media marketing nédve oto Content Marketing,
1060 VYNAOTEPX EIVOL TOL ATOTEAEGHLOTOL TTOV UmOpEl vo, meThyet éva brand, av&davovtog
10 engagement pe toug ypnotes. Eivor onuoviikd va givor molotikd, EAKLGTIKO Kot
OAANAEVOETO pE TIC AVAYKEG TOV KOTAVOAMTMOV, TPOKEWEVOL Vo prmopel va Egywpioet

Kol va OepleEMDOGEL GYECELS EUTIGTOGVVIG.

To Social Media Marketing dwopépel and tig mapadooiakés puebodovg Marketing
Kobdg oyetileton pe to Lyeowokd Mdapketwvyk (Relationship Marketing), to omoio
aeopd TOvg TPOMOVE HE TOLG oOmoiovg Kdamow emiyeipnon Oa  umopéoel va
dNuovpynoel peyding dibpxetag (ong oxE0ELS Le TOVG TEAATES TNG, Ol omoieg Oa etvan
eEMOEeAElG Kot Yo Ta 600 uépn30. Atvovtog €peacn otn GYE0ELS e TOVS TEANTES, M)
exdotote etapeia Ba etvan og BEom vo Tpoceépet adia oe aVTONG KO VAL ATOKTCEL E

QVTOV TOV TPOTO £VA OLATNPTCIUO OVTOYMOVICTIKO TAEOVEKTILLAL.

Ewwotepa, oe g mepiodo cav tnv onuePv], OTOL 1 OKOVOUIKY Kpiom &ivan
EUPAVNG o€ KAOBE Topéd TNG ayopds, Ol EVOAAOKTIKEG AVGELS Yo TNV EVIGYLON NG
0éong tov emyepnoemv eivor Wwitepo onpavtikég ko ta Social Media, givar
uwopovv kat givar o€ 0éon va Tpooépovy pa onpavtikn Avomn. Ta Social Media evad
apywd épowlav va givor éva epyadeio Olaokédaons, eSedMynoav oe dlaitepa

onuovtikd epyoieio marketing Aoy tov TAEOVEKTNUATOV TOV TPOGEPEPOY GOV EVal

% http://mashable.com/2009/09/22/social-media-business/#TgQuILQXxkqK
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epyadeio otic emyeproeic. Ot mepiocdtepec amd Tic TAatedppes Tov Social Media
Ae1tovpyoHV Ympig xpEmo YEYOVOS TOV OmoTELEL £var eEOPETIKA OIKOVOULKO £pYaALEio
UE HEYAAN amqynon Yo Tovg €101kov¢ Tov marketing. Akoun Kot 1 KOpmivies Tov
UTOPOLV Ol TEAELTAIOL VO TPEEOVY UEGH OO OVTEC TIG TAATEOPUES gival 1taitepal
YOUNAOD KOGTOVS VM TOVG OIvETOL 1) SLVATOTNTO OLUPTUIGTIKNG GTOYEVOTG GTO KOO
mov eketvor emBovpovv. E&outiog emopévog tov youmAol Aeltovpytkod KOGTOLG TO.
Social Media «katatdcocovior 6Tl TPOTO G€ TPOTIUNON UEGO TPOPOANG Ko

TPodONoNS €101KAE 6TV TEPI0d0 TNG VPEGNS TOV JLAVOOLLLE.

[Mapatnpndnke eniong 611 | ypnon twv Social Media, avédvel v emokeyudTTAL
OTIG GEAOEC TOV ETOPELOV KO OTL 1| CLOTNUOTIKY EVAGYOANCT UE AVTA, LTOPOLV VO
TPOKOLYOLV OETIKE AmMOTEAECLATA Y10 TIG TOANCELG pa eMyeipnong. Avtd mov TpEmet
va Tpocéovy ot etaupeieg, elval OtL avti vo 6toxevovy anevfeiog oTIC TOANGCELS,
TPEMEL VO GTOYXEVOVY TPAOTO GTO engagement twv mteAatdv, ONAadT 6TO OEGULO TOVG
ue to Brand ko tn cuppoin tovg oty tpoddnon tg. [ToAlég etanpeieg, mpocmadovv
Vo d®GOLY KATO10 KIVIITPO GTOVG SLUVNTIKOVG TEAGTES TOVG, MGTE VO TPO®OGOLY TO
uvopo ¢ emeipnong péoa omd T emoeéc tovg. Méow tov Word-of Mouth
Marketing (WoM), ot emtyeipniogic oyt Hovo divouv 61o kKowvd £vav AOYo va (ARGovV
Yo To TPOIOVTA KOt TIS VINPEGIEG TOVG, OAAG SIELKOAVVOLVY KOl TNV TPOYLOTOTOING

TV cu{NTNoEOV PETAED TOV KATAVOADTOV.

Yrdpyet o piTpa mov TEPLYPAPEL TOVG TOTOVG TEAUTAOV PAGIGUEVT] GTOVS OEGHOVGS

. , r 32
KOl OTN G)YECT TOV AVATTUGCOLV LLE TNV ETOUPELD .

High Delighted Fans
Customers
Emotional
Bonds
Low Transactional Loyal
Customers Customers
Low High
Relational
Exchange

' A. Kazim Kirtis, and Filiz Karahan, To Be or Not to Be in Social Media Arena as the Most Cost-
Efficient Marketing Strategy after the Global Recession, Procedia Social and Behavioral Sciences 24
(2011) p.261

%2C.M. Sashi, Customer engagement, buyer-seller relationships, and social media Management
Decision, Vol. 50 No. 2, 2012, p.265.
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Meletdvtag Aowmdv ) pntpa tov Customer Engagement mopotnpodvue to e€ng: Ot
TEAATEG Ol OTTO101 OVOTTOGGOVV 1GYVPOVS CLVOLGHNUATIKOVS OECUOVE KOl OYECELS LE
™ etopeio eivan ot Fans, dniadn ot omadoi. H ocvykekpyévn oyéon yopaxtmpileton
amod GLVEPYATIKN Opdom kol apolfaio Tposapuroyn, opolfaio SIHOPacUO GE OPEAN
Kol eV0VVEC avapesa o€ Topeio Kot nskdtsggg. O eAdTec-0mad0l S1oTnpovV GYEGELS
dlapkelog pe v etanpeio kol apocsinone. Ot wovoromuévol meAdteg eivol eketvol
OV AVOTTOGGOVV 1GYVPOVS GLVOUICONUATIKOVS deGHOVE e TV eToupeion aAAd Exovv
yaunAo relational exchange, dnladn SatnPoVV TUTIKEC GYECELS e TNV ETALPELN Kot
dgv €Yovv TPOCOOKIiEG Yo HEANOVTIKEG «oy€oelc» pe avutnv. Ot kovomomuévol
neldtec sivar exeivolr mov péow ¢ Word of Mouth emkowvwviog 1 péow tov
KOW®VIK®OV JKTO®V, Ba dtaddcovy v eumelpia Toug oe GAAovg gite vty &ivon
Oetikn eite apvntikn. o vrepoaomiotovy To brand, v etaipeio kot T0 TPOidv edv
ypewotel. Ou transactional eivor ov meldrteg ekeivol mov £xovv TOGO YOUNAODS
oLVoLcONUOTIKOVG dEGOVG e TNV £TOPEiR 0G0 Kot EAAYIOTES «oyEoec» pe avtyv. Ot
OLYKEKPIUEVOL TEAATEG OgV  avamTOGGOLV OeGHOVG e TIC eTaupeieg Koo
TaPoLGLAlovy EANGTIKOTNTO OTIC TIEG Kol EAKOVTOL OO TPOGPOPES. Me gukoAin
nnyaitvouv amd 1t pio etoupeio otnv GAAN Kabdg EAkovtat amd TiG YOUNAES TILES Kot
T mpocpopés. Emopéveog elvar oapketd OVOKOAO Yoo TIC €Topeie vo TOLG
uetatpéyouvv o€ motovg meldteg. Télog ot loyal, dnhadn ot miotol meldteg eivan
exetvol o1 omoiot £yovv YounAovg cuVAICONUATIKOVG OECUOVE e TNV ETOPELR OANG
wyvpég oxéoels avtaiiayng. Ot meddteg sivan motol Oyt yroti lvan cuvancOnpatiKd
TPOSKOAANUEVOL oty gTtarpeior ahAd amd opbodroyikn emdoyn (rational). H oyéon
Toug pe Vv etaupeion yopoktnpileTor omd EUMIGTOCLVY] KOL OPOGIOCN EV®

TaPoVG1ALel SLAPKELD GTO YPOVO EMELDN ONUIOLPYEL EpTOdIa €E6OOV.

H dwdwacio tov Customer Engagement emkevipdveror kKotd KOpo AOYO GTOLG
TEAATEG KO TIG OVAYKES TOVG TPOKELEVOD O1 ETALPEIEG VO E5PALDCOVY TN GYECT TOVG
pe avtovg. [pokepévou ol etaipeiec va TETHYOVY TOLG GTOYOVS TOVG LE UETPNGLULOVE
Opovg 6mmwg M kepdopopio, To pePidO TS Oayopds, ta KEPOM N TV ovénom twv
TOAMGEOV YPEILETAL VO OVTIANPOOLY KOl VoL KOADWOLV TIG OVAYKES TOV TEANUTMV
toug. BéPata mpémet va voypappctel 0tL 1 ayopd evog mpoidvtog 1 Hog VINPEGiog

dev odnyel amevbeiog oe engagement tov meAdtn pe v etoupeio. Epdcov n ayopd

% Macneil, LR. (1981), “Economic analysis of contractual relations: its shortfalls and the need for a
‘rich classificatory apparatus’, Northwestern University Law Review, Vol. 75 No. 6, pp. 1018-63.
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TPOGPEPEL TKOVOTOINOT| GTOV TEAATN-KATOVOAWOTY] VILAPYEL THOVOTNTO O TEANTNG VO
eMaVoAdPel ayopéc amd v 10w eToupeia, €ite Tov 1010V TPOIOVTOG 1 SPOPETIKDV.
Avtifétwg, n amovcio Kavomoinong Tov mEAdTN Oyt puovo Ot B odnynoel oe
engagement aAld ovte Bo eivar oe Béon m etapeion vao Tov kpatinoel. Movo oty
nepintmon mov ot miotoi meldteg (loyal) avamtdi&ovy «ouvausOnuatikd» dEGIH0 UE
mv etoipeio kol yivouv kamowo otryury «omadoi» (fans) tov mpoidvtoc M g
VINPESIOG OV aVTH TPOSPEPEL VIdpyovy mhavoTTEG Vo Yivouv engaged e to
brand. Ot teldteg mov givan engaged pe v etarpeia £xovv TePIGeOTEPES TOAVOTNTEG
VO GLOTHCOLY T TPOTOVTA Kol THG VINPESiec TG o€ GAAovg péom tov Word of
Mouth, tov Social Media, Twv blogs ktA kot axoun kat va tpoc@épovy a&io dvtag ot
id1ot dnovpyot ypnoov mepeyopévov. To Customer Engagement avadiapop@dvet
OVGCLOOTIKE TOV TOPAd0GLoKO POLO OV Emalav o1 TEAATEG KOTA TO TaPEABOV KOO
TOVG Kaf1oTd TAEOV GLVEPYOUG GE o dtadikacia mov Tpocdidel adio otV eTaupeia
a@o¥ Bonbodv Tovg TwANTég va avTiineBohv KoADTEP TIG AVAYKES TOVG, GLVEPYOVV
ot ddkacio avamTuEng kat Tapéyovy yprioua oxdio kat yvoon (feedback) tdéco
OTIG GTPATNYIKEG OGO Kol GTA TPOIOVTO Kot TEAOG YIVOVTOL KOl DVTOGTNPIKTES TOV 1010V

.y 34
TOV TPOLOVTOQ .

Aopupavovtog eToUEVMG LITOYN TIG KATNYOPIES TOV TEAATOV, Ol £TAPEIEC LTOPOHV Vo
YPNOUOTOGOVY TO. KOTOAANAQ €pyaieio. TOV TOVG mpoopépovtal amd ta Social
Media ka1 TIC GTPOTNYIKEG OOTE VoL TETLYOLYV TO EMOVLUNTO TOV TEAATOV UE TNV

eToupeia.

2.7 Avaxkg@oioioon

Yvvoyilovtog ta Oco avaeépbnkav oto mOPOV  KEEAANLO, ovaAvOnKav pe
Aentopépeta ot Asttovpyieg tov WoM kan tov e-WoM kot 1 6y€om Toug pe To 107evVES
uapketivyk (Viral Marketing). Xto kepdAowo mov axolovfei o oavaivbei to
uapketvyk mepleyouévov (Content Marketing), ot popeég tov kabmg Kot ot Tpdmot
pETpNoNg TG amddoons tov pécw tov osktav KPIS. Téhog Ba dovue tov tpdmo pe

tov omoio n L’Oreal xatdeepe va kavotopnoet ko Online.

¥ C.M. Sashi, Customer engagement, buyer-seller relationships, and social media Management
Decision, Vol. 50 No. 2, 2012, p.258.
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KE®AAAIO 3: Content Marketing

Content Markefing at a Glance

62% ’ ‘ 91% ’ ‘ 87% ’ 54%' 64% '

iNnies 2£ 0D Responadenis

3.1Ewayoym

Ta televtaia ypovia 1660 omv EAAGO0 0600 ko maykoouiog yivetar oyeddv
kanuepvn avagopd otov 6po Content Marketing 1660 amd ToVG emayyeApatieg TOV
YHPOL 660 KoL 0o WIKPEG ETapEiec TOV £yovy dradtktvakn mapovoio. Ot marketers,
AVOAQUBAVOLV VO OMHOVPYNCOLV EAKVGTIKO NAEKTPOVIKO TEPLEYOUEVO TO Omoio Oa
dtver afloa 6tOoV TEMKO YPNOTN — KOTOVOAMTY WHOG KOU TO TEPLEYOUEVO Tailet
onovdaio poéAo Y KABe etarpeion mov BEAEL va €xel Lol a&lOAOYN TAPOLGiD GTNV
ayopd NG Kol To mepleyopevo givor ekeivo mov evioyvel v a&ia g Onwg elxe

avagépet ko o Bill Gates to 1996, “Content Is King”

To Content Marketing eivon pio dwadikacio 1 omoio amattei ypoOvo Kol KA yvdon
TOL KO0V 6710 01010 o amevBVVOei. Ot e1d1Kkoi TOV YOPOL PEGH TV INSights amd ta.
analytics mov tovg dwatibevton amod Tig TAateopueg Twv Social Media eivat o 0éon va
YOPTOYPAPTICOVY TO KOO Kol VO KATACKEVAGOLV LOVAOIKES 16Topieg YOp® amd Eva

npoidv/vmmpecia mov Ba dnpovpyncovy a&io 6Tov TEMKO ¥PNoTH — KATAVOAWMTY.

10 Topov ke@dAato Enyeiton kot avaidetor dieEodikd to Content Marketing kot ot
popeég tov, ot delytec KPIS wg péoco a&loAdynong twv omoteAecUdTOV TOV Kot
napovctaletoar ocvvtopa 1 etarpeio L’Oreal mov katdpepe vo dnpovpyncel ypioyLo

content yto T0 KOTOVOAMTIKO TNG KOO Kol VO KOVOTOUNGEL Y10, GAAN pio popdL.
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3.2Content Marketing

Ta tedevtaia ypdévia 1660 otnv EALGOa 000 Kou maykoouimg yivetor oyedov
Kabnuepwv avapopd otov 6po Content Marketing toéco amd tovg emayyelpotieg Tov
XHPOL OGO KoL amd HKPEG ETAPEIES TOV £xovV dladikTvakt Tapovsia. O dpog Digital
Content Marketing ewsdyetar yioo mpd™ @opd to 2004 omd tov Koiso-Kantilla,

, ’ r ’ Yy ) .35
SOLE®VO LE TOV OTTO{0 1) OVTOTNTA KO 1] ATOGTOAN TOL TPOIOVTOG vl YyneLoKA ™.

Me tov Opo Content Marketing avaeepdpacte oto Marketing mepieyouévov.
Yrdapyovv didpopor opiopoi yio. to marketing mepieyouévov. T'a mapdderyua, to
Marketing mepieyopévov a@opd ot onpovpyia, Onuocicvon kol d1dooM
«PNOYLOLY DMKOV 1] GAANDG TEPIEXOUEVOL TO OTOi0 TTPoopileTan va YvwoTomowmbet
0 GLYKEKPYEVO KOWO/GTOXO LE GKOTO TNV TMPOGEAKLON VEOV TEAATAOV KOl TNV
dwmpnon tov velotapevov. ‘Evag dAlog opopdg avagépst 6tt to Content
Marketing eivor o dwapopacuds yPNOUNG KOl TOOTIKNG TANPOQOPNONG, OE
VOICTAUEVOLG KOl OUVNTIKOUG TEAATEC, €Ml OKOMM TNV OWKOJOOUNCT GCYECEDV
EUMIGTOGVVTG, TOo Branding, tnv xivntomoinom (Motivation) kot tnv avantu&n Oetikov
KM],tonog%. Ta éupeca épBpa, ot mapovcidoels oto drdikTvo, gumiovtilovral pe
QoToypopicc, Plvieo kol QLGIKA, TNV AueoT, aueidpoun oxéon pe tov ypnotn. O
OLYKEKPIUEVOS GUVIVOAGHOG, Lol PE TNV IKOVOTNTO EVOS KOAOYPOUUEVOD KEWWEVOL, TO
omoio 6ével e to HPog Tov Site Kot VoK Ta EVOLPEPOVTO TOV YpHoth Dewpeitat
PG amoTEAEGLATIKOG. OVGLOGTIKA TPOKELTAL Y1 TNV €EGTOPNON IGTOPLOV TTOL gite
dtvouv a&lo 6ToVg KOTOVOAMTEG €1TE TOVS TPOKOAOLY TO £VOLAPEPOV EMNPEALOVTAG
tovg. To storytelling amoteAei to mhaiclo péca oto omoio Oa avomtvydei To exdoTote
nepleyopevo mov Bo yvootomombBel otovg ypnotes-katavolmtéc. 'Evag amd tovg
otOyoVg TV emyEpnosnv uécw tov Content Marketing eivarl va gumvedoovy tovg

KOTOVOAW®TEG KO VAL TOVS KAVOLV va «Adfovv dpdon» aAinAiemidpdvtog pall Tovug.

Youpwvo pe otoyeio mov mpokvmtovy amd to Google Trends, évag amd tovg MO
oVYVOU¢ TPOS avalTnon 0POVE GTO YMPO TOL EMYEPNOIOKOD HAPKETIVYK Eivorl anTtd
nov ovopdletar Content Marketing. Content Marketing eivar 1 13éo 6tL OAeg ot

UTPAVTEG, LIKPEG 1] LEYAAES, TTPOKELUEVOL VO, TPOGEAKDGOVY OAAG KOl VO S10TPT)COVY

% Rowley J., Understanding digital content marketing Jennifer, Journal of Marketing Management,
Volume 24, Issue 5-6, 2008.
% http://businessdoctor.gr/content-marketing/
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TOVC NON LAAPYOVTEG TEAATEG TOLG OPEIAOLV VO, GKEPTOVV Kol VO OpAGOVV OTWG
akplPdg kol ol eToupeiec emkovoviag kol daenuonc. Aniadrn ypelaletor va
e€lotopohiv  TIg OIKEC TOVG HOVOOIKEG 10Topilec o€ OAeg TIC SuvaTEG HOPQES
(storytelling)*’. Ze avtidaotod) pe ) Sagnpon, mov PacileTon oty peTaPopd Tov
nepleyouévoy Kamowov GAlov, to Content Marketing 1 ollmdg kot wg marketing
TEPLEYOUEVOV, QUPOPA GTN dNUIoLPYio TEPLEXOUEVOL amd TNV 1o TNV €TOpEin KOl TO
omoio o &yel a&ia, Oa eivat GYETIKO PE QVTNV KOl AKOTOUAYNTO, DGTE VO TPOSLUOETEL

OeTikd Tovg meEAGTEG omévavtt oto Brand.

H dnuovpyio mepieyopévov, mov o@eilel va €ivorl mOOTIKN, ¥PNOIUN KOU QUOTKA
emTuNUEVN omotelel AoV BepeM®dOn GTOYO Yol TNG OTPUTNYIKN HAPKETIVYK TTOL
oyed1dlel kot axolovbei n kdbe etarpeia, O LOVO Yo TO O1KO TG OPEAOG CALA Ko
v Tpocseépel emmpochetn a&io 6TOV TEMKO KOTOVOAMTN KOl SLVNTIKO TEAATN TNG.
o avtovg tovg AOYOUG KOl TPOKEWEVOL VO TOPOUEIVOVV OVIOYMVIGTIKES. Ol
gtaupeieg mpochopfavovv edikovg o€ Oépata Social Media Marketing, ot omoiot givot
APLOSIOL Y10 TO XEIPIGUO TOLG KOl T ONUIOVPYIN TOV KATHAANAOV TEPLEYO pévov38.

To mepeydpevo mailer omovdaio poro Yo kdbe etorpeion mov B€hel va €xel
a&1oAoyn mapovsio 6TV ayopd g Kot To TePleXOevo tvar eketvo mov evicyvel v
a&ia . Onwg eiye avapépet ko o Bill Gates to 1996, “Content Is King” (Bill Gates
1/3/1996) kou avtd cuveyilel vo 1oy0EL aKOUT KOl GTIUEPD, GYEOOV EIKOGL YpOVIL LETAL.
Boowudg Aowmdv tov khadov eivar to Content Marketing mov éyel cav Pdon ™
Onpovpyio Kot Svopn XPNOLUOV KOl TOAVTILOV TEPLEYOUEVOV GE £V GTOYELUEVO
KOWO pHE OKOmO VO OONYNOEL TO TEAELTAIO G EMIKEPON Yy TNV emyeipnon

KOTOVAAWDGN.

Méypt Ko Atyo ypdvia Tptv, VINPYAV OVTIKEYEVIKG EUTOOL0 TO OTTO10L OVGKOAELAY TIG
eTaPEIEG VO TPOYMPNCOLV Kol VO VITooTnpi&ovy atpatnykés Pacicuéveg oto Content
Marketing. BéBata mhéov to gumddia owtd amoteAobV TOPEABOV, EMITPETOVTAS GE
k6O eToupeion vo oYedAGEL KOL VO DAOTOWGEL TN OIKN TNG HOVOOIKT GTPATNYIKY.
[TAéov dev yperdletor KAmOl0g Vo elval €101KOC MOTE VO UTOPEGEL VO ONUOVPYNCEL

YPNOULO TEPLEYOUEVO Yio. TNV €TOIPEiD. TOV KOOMG M TEYVOAOYin EMITPENEL GE OGES

% Pulizzi J., The rise of storytelling as the New Marketing, Springer Science+Business Media, LLC
2012 (17 March 2012) pg 1

% Irem Eren Erdogmus, Mesut Cicek, The impact of social media marketing on brand loyalty, Procedia
- Social and Behavioral Sciences 58 ( 2012 ) p.1353
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eToupeieg 10 emMBLIOVY VA TN YPNCLOTON|COVV TPOKEILEVOL Vo EpBovV €yyDdTEpa e
TOVC TEAATEG TOVE KOl VOL TOVG TTOVV TN O1KN TOVG povadikn wotopia. H véa teyvoroyia
Kot o véo péoa dtddoomn tng TANpoeopiag evvoovv v avdmtuén tov Content
Marketing yio tic emyeipnoei. H onpovpyio mepieyopévov ypnopomoteitor og €va
HUEGO OTPATNYIKNG TPOCEAKLGONG VEMV TEANTAOV KOl Y10 VO, OTILIOVPYNOEL EMIPOGOeTn
a&lo 0T0 TPOTOV KO EMELTO. GTOV TEMKO KOATOVOAMTY. YTAPYXEL UEYAAN TOIKIALD, 1

omoio GUVEYMG SELPHVETAL GE OTL APOPA TO. 10T TOL TEPLEXOUEVOU.

Onwc avagpépdnke, n texvoroyia amoteAdel 10 Pactkd HEGO OVATTLENS KO TPOMONONG
tov Content Marketing. Ta mo yvootd Kot evpémc dadedopuéva 10N TEPIEXOUEVOL
amoteAoOV ta Forums, Ta kowvovikd diktva, ta testimorials, o webcasts kot podcasts,
to newsletters, To gamification ka. Olo to €idn mepieyopévov umopovv vo Adfouvv
OLLPOPETIKEG LOPPEG OVOAOYMOS HE TO OKOTO TOL TEPIEYOUEVOV, GUYKEKPIUEVQ
UTOPOVV VO TAPOLV TN LOPON KEWEVOL, OTOYpaPias, Kivovpevmv oyedimv, Pivteo,
EPAPLOYADV Y10l KIVITEG GLOKEVES KOt VoL tvat dféctpla Yo To €upv KOO LECH OTN
oeMda g etaupeiog, oe Blogs, Forums, kowwmvikd Siktvo kot 6€ KOWOTNTEG
ypnotov. H popen Aoutdv tov mepleyopévou kot to mepteyopevo tov kabopilovran
avéioyo pe TO KOWO/oTOHYO, TO €100G KOL T QLGN TOVL TPOIOVIOS N NG
TPOCPEPOUEVTG VTINPEGING, TO oKOTH Yo Tov omoio £xetl onpovpynel kot eivar og
appovia pe v tomofETnomn Kot Tovg oTdYoVG oL ExEl BEGEL TO EKAGTOTE TUTLLOL
Marketing g etaupeiog. Tomg o o oNUAVTIKO PHEGO d1AE00NG TOL TEPIEXOUEVOV VO,
etvar mAéov péow tmv Social Media kot o1 emyepnoelg Oo apyicovv va oTpépovy Tig
OTPATNYIKES UAPKETIVYK OAO KOl TEPLocOTEPO MPog owtd. Ta tedevtaio ypdvia ot
etoupeieg oyeddlovv Kot dNUOVPYOLV YPNCIUO TEPIEXOUEVO Y10 TOVG TEAATEG TOVG.
O1 é€vmvolr Marketers O ypnoyomomoovy tn dtapnon ota Social Media oyt uévo
Yy va 0uEAGOLY TNV OmYNCT TOL TEPLEXOUEVOD TOVG OAAG Kol Yyl vo, kepdicouv
leads (véovg mehdteg) péoa amd avtd. Xpetdletar va Exovv vIOYN TOLG Kol Vol
YPNOUOTOOVV HE TOV KAAVTEPO TPOTO TIG OMEPIOPIGTES SVVATOTNTEG ONLOVPYIOG Ko
dwkivnong ymoeakng mAnpoeopiog mov TPoseépel 10 dwdiktvo. Mécw TOL
JLdKTVOV Ot YpNoTEG ovalnTovv, a&lomotovy Kot Holpdlovtal Tig TANPOPOPIes TV

TPOIOVIMV.

Avtd mov ot etaipeiec yperdleTon va govv ®g Paon yia kdbe dpdon Tov KAVOLV GTA

KOWMOVIKG OIKTLO PE OKOTO TNV UETOTPOTY| TOV YPNOTAOV GE TEAATEG Eival TEGGEPA
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GUYKEKPIUEVOL YOPAKTNPLOTIKA. To TpdTo apopd oty evkopio (Opportunity), dniadn
070 OTL 01 ¥PNoTEG €AV avalnTioovy o etapeio Bo pmopécovy va T Bpouvv, aAMMG
d0¢ Ba pmopéocovv moté vo €pbovv oe emkowwvia pali g To emduevo
YAPOKTNPIOTIKO €lvan M wavotta (ability), onAadh va pmopodv ot ypnoteg va
OAANAETIOPAGOVY e TNV eTOpeian LECH TG GEADNG TNG OTo KOW®VIKA diktva. To
Tpito £yel va kdvel ue ta kivitpo (incentives) kot agopd otn Kivitpo Tov dnuovpysel
M etapeior 6TOVG XPNoTES MoTE Vo BEANcovy va adniemidpdoovy pall te. [pémet ot
YPNOTESG VO vidoovv 0Tt AapPdvouv a&io and omola kivnon (action) kévouvv mpog v
eToupeio Kol TG ONUOCIEVGELS TTOL OV TN KAVEL 0TN 6EAda TG TéAog To TETOPTO KO
e€icov onuavtikd yoapaktnplotikd eivar n 06Anon (willpower) mov agopd otnv
KavOTNTO TOV XPNOTN Vo EEMEPACEL YLYOAOYIKE (nThpate mov tov gumodilovv va
OAOKANPAOCEL Piot OpAGT N VO, TOV KAVOLV va BeAncel va kdvel pua dpdorn mtpog v

8ta1p8ia39.

¥ http://www.forbes.com/sites/jaysondemers/2013/06/11/the-four-elements-of-any-action-and-how-to-
use-them-in-your-online-marketing-initiative/
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3.2 Mop@ég Tov Content Marketing

Tpeig eivar o1 o yvmotég kot dadedopéves popeég tov Content Marketing tig omoieg
YPNOUOTOOVV Ol ETOIPEIES YIOL VO ONUIOLPYNCOLY OGO TO SVVOTOV ETTLYNUEVA

Content Marketing Plans®.

Long-form Content Marketing: A@opd 6to mepleyduevo ekeivo T0 0moio mTpoPAémetan
Vo €yel HEYAAN YPOVIKY OLAPKELD, VOl HOKPOOKEAES, TPOCPOEPEL OVGLOCTIKY a&io
oTOV XPNOTN Kol AauPAvel T HOPEN KEWWEVOL KOl OVOPTATOL HEGH GE 1GTOAOYLOL
(Blogs), apOpa, miextpovikd Piprion (ebooks), deitia TOMOL, White papers,

napovclioels, videos, podcasts, webinars.

Short-form Content Marketing : A@opd 610 TepE)OUEVO EKEIVO TO 0MOI0 Eivol OPKETA
mo oOviopo oe péyeboc, amoteleitor ONAadY| amd PEPIKEG TPOTAGELS LE GKOTO TNV
EMKOWVMVIN LLE TOVG XPTNOTES KL TNV TPOMONOT YPNCLUOV TANPOPOPIDV TPOS OVTOVC.
To mepeyduevo avtd avamapdyetor kot tpowbdeital HEGO amd To KOWOVIKA dTKTLO
Kot to véa péco emkowvoviag ommg Twitter updates, Facebook updates, LinkedIn

updates, pmtoypagies Kot GAAL.

Conversations and sharing Content Marketing: A@opd oto mepieyduevo ekeivo 10
omoio Ompovpyeitor kot mpodyetor amd to Yvewotd mAéov WOM ko péow g
AVTOALOYNG ONUOGIEVUEVOD TTEPLEXOLEVO, OTMC Eivor Tl oxOAl oTa blogs, Ta ool
ota forum, ta Twitter updates, to link sharing pécm social bookmarking kot ta
oxoMa kot aflohoynoelg yw to Pivieo ko TG €wkdveg. To mepieyduevo mov
LETAOIOETOL GTOVG KOTAVOAMTEG £XEL MG CKOTO VO, TOLS KAVEL VoL VIMBOLV TEPIGGOTEPO
KOVTO TOVG TNV €TOpeEia, va TN yvopicovv koAdtepa Kot va aroktnoovy alia pe to
nepleyopevo mov Ba deytovv. To mepiexduevo emopévog mpémel vo EXEl KATOL
GLYKEKPIUEVO OPOKTNPLOTIKA Yvopicpata, ypelaletal va givar €Eumvo, ¥p1oIHo Kot
@Lo1KA Kavotopo. Katd khplo opwme Adyo to mepieydpevo Ba mpénet va £xel oG 6TOYO
Tov GvOBpomo dote vo umopobv vo épBovv kol to emBountd yuoo v etoupeio
aroteAéopata. Kabog Aomdv ot etapeieg v100eToOV YopaKTNPIGTIKE TOV TOAALOTEPQ
elyav povo etoupeieg emkowvmviog kKot avamtiGooLV TIS OKEG TOVG TANTPOPLES

nepleyopévon, yperalovtal kdmola enonteion dote va daPefardvouv 0Tl TANPOHV

%0 http://pmjournal.gr/content-marketing-strategies/
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OAOVG TOVG «PLEOVEH Kavoveg Yo emtuynuévo Content Marketing. Avtog sivar kot

évag AMOYOoG Yo TOV 07010 apKETEC ETOpEiEg amevBhvovToL G E101KOVE TOL YMDPOVL.

To Content Marketing eivar moAD omovdaio KOUUATL HIOG OAOKANP®UEVNG
otpatnyikng Marketing yuo ké0e etarpeia, eite avt eivor pikpod eite peyaddrepov
BeAnvekots. Alywg apgipoiio, o S10UOPACUOS TEPLEYOUEVOD ATOTEAEL TO TOPOV KOl
adtppiofrmra to péAlov tov Marketing kot yio avtdv akpifdg to AOYo KAOe
etapeion mov Kotalel mPog 10 PEAAOV Kol €xel oKOmd TNV OvATTLEN TNG Kot TN
onuovpyia aglag yio v 0 Ko tovg meAdteg TG ypelaleTar vo eviaEel oTov
TLUPNVOL NG YEVIKOTEPNG OTPOATNYIKNG NG avtd mov ovoudlovpe HAPKETIVYK
nepleyouévov, dniadn Content Marketing. Iépav dpmg ¢ xApa&ng TG oTPOTNYIKNG
Kol Tov HEc®V Tov Ba ypnotpomonfoidv yia v enitevén| e, to amotéhespa Oa elval
avtd ov Ba Kpivel edv ot otdyol emetedynoav. H a&lohdynon enopévag tov Content
Marketing yivetar pe ) gpnon edikodv KPIs, tovg onoiovg Oa avaldcovpe apéomg

TOPAKAT.
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3.3Content Marketing ko1 KPIs

H pétpnon tov anoteleoudtov tov Content Marketing eivatl eEaipeTikd onuavTiky
yio 660VG acyoAovvior pe Tn onuovpyion tov Content kol TG oTPATNYIKEG TOL
Marketing. H pétpnon yivetar pue ™ ypnon tov KPIs. Ot «Kaipior Acgikteg
Amddoongy, mepiocdtepo yvootol g KPIs eivarl epyodeio mov €xovv dnpovpyndet
MGTE VO UTOPOVV VO HETPOVV TNV OTAS00T) TV EVEPYEIDV KOl TOV dPACTNPLOTHTOV
OV KOVEL KOMOwL E€TOPEiol 1 Oopyoviopdc. Xtnv mepimtworn tov Social Media
TPOKELTOL Y10, EPYAAEID TTOV EMUETPOVV TIG EMOOCELS TNG £TAPEING GE OTL ALPOPA TNV
EMITEVEN TOV TOCOTIKAOV, CTPATNYIKMOV KOl ETLYEPNOIOKDY GTOX®OV 7OV £XEl BEoEL.
‘Evag KPI mpoxepévovr va elvar amodotikdg kot va okpipfg mpémet va glvan

“SMART?”, dniadf va sivar*’:

e Specific kot simple, vo £xel GUYKEKPIUEVO GKOTO KOL VO EWVOL OTAOG

e Measurable, va pumopet vo petpnbet

e Achievable, va propet vo emtevydet

e Relevant, va vt GYETIKOC [IE TNV ETLTVYLOL TNG ETAPELOG

e Time phased , ot pueTpnoEIC KoL TO OMOTEAEGUATO.  GPOPOVY  GE OPLGUEVT

XPOVIKY| TEPT000 OV £ivan 1 1010 e ALTY| TOV GTOYWOV

Yy mepintoon tov Social Media, to engagement tov ypnoT®V UHETPLETOL LE TO
likes, shares ka1 comments mov yivovtol oTIC GEAMOES TV ETALPEIOV UETH amd TIG
EVEPYELEC IOV ATEG TTPAYLLOTOTOOVY UEGA GE OVTEC. O1 TAATQOPUES TOV KOWVMOVIKMOV
IKTOOV TAPEYOVV GTOVG JAYEPIOTEG €101KEG Metrics mov petpave oyt povo to likes,
shares, comments, oALG GUYKEVIPOVOLV ONUOYPAPIKO oTOLElD, TN oLYvOTHTA.
EMOKEYEDV TOV YPNOTAOV OTIG GEAIdEC, TN OvvaTOTNTA TapakoAovONoNg g
amOd00NG TOV  GCEAOMV TOV  OVIOYOVICTOV KOl TOAAG  OKOUN  UETPNOLUQ
YOPOKTNPIOTIKA, OivovTog £TGL GTOVG OLUYEPLOTEG TN SLVATOTNTA VO UTOPOVV Vol
Kévovv KoAvTEPN 0TdYEVOT TOV ¥pNnoT®dv. [Tapéyovv TéAog TANPM avdAvon GYETIKA

HE TNV amdO00T TOV TANPOUEVOV KAUTAVIOV TOV TPEYOLV Ol ETUPEIEG OTA KOVMVIKA
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%CE%B1%CF%80%CE%BF%CE%B4%CE%BF%CF%83%CE%B7%CF%83-key-performance-
indicators-kpis/
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diktvo péoa amd avolvtikd reports kor é&vmvo. dashboards mov petatpémovv ta

dedopéva Tov cvAAEyouv (analytics) oe ypnoun yvoon (insights).

r Your Pinterest profile More > ' Your audience More > ' Activity from fredericgon... More > 1

Avg. daily Avg. daily viewers Avg. monthly viewers
impressions

Avg. monthly
engaged

197 74 2,036 48

Avg. daily Avg. daily viewers
impressions

103 60

150
200 ————

240 ___-\
120
180 1,400
50
120 700
60
Sep 2 4 [ Sep 2 4 6

Sep 2 4

o

Ewoéva 5 Mapaderypa Dashboard mov aneikoviter KP1s*

*2 http://fredericgonzalo.com/en/2014/09/18/kpis-for-your-social-media-dashboard/
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”Fundament .
ally, it's not
B"NTENT MARKETING about content, It‘sabouﬁsr

) relationghj dentity,
The heart of online success e

: and content »
Amit Singhal, Google Fellow

THOUGHT LEADERSHIP
Blogs Infographics

WORD OF MOUTH

The primary factor behind up to

Podcasts 50% of buying decisions

Whitepapers eBooks
Guides Case Studies Interesting content is a 0P 3 reason people

follow brands on social media
INCREASED VISIBILITY

55 ’ Blogs gqtcompany sites result in 55% 6 in 10 Twitter or Facebook users are more
(HIOIGNISTIOrS likely to recommend a brand they follow

97 Companies with blogs get 97% more
inbound links than others

37) 37% of marketers say blogs are the most

valuable content type for marketing

Quality content at the
heart of an integrated,

targeted approach
WIDER REACH to marketing

Blogs give sites

(o)
4 8 4 /0 more indexed pages and

9 7 % more indexed links

L

Compelling content drives successful social
media campaigns - cited by 3 in 4 marketers as
a factor in closing sales

More pages + more links = bigger slice of
the online pie

6 7 9% 67% of Twitter users are more likely
to buy from brands they follow

DOES THE MARKETING LEGWORK FOR YOU 63 0 bogsere B % o Key DR

purchase decisions than magazines

Social media content boosts sales: 61% of
companies find customers via LinkedIn, 67% via
Facebook & 53% via Twitter

SOLID FOOTING

7 O 9 70% of consumers prefer getting to
know a company via articles rather
than ads

6 O %  60% of consumers feel more positive

63% of companies said posting about a company after reading custom
content on social media has increased content on its site
marketing effectiveness

Ewéva 6 http://www.bizman.gr/marketing/131-to-marketing-periexomenou-se-mia-eikona
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3.4 Anpovpyio TEPLEYOPEVOV OTO TIS EMLYEPNOGELS TPOS TO YUVOIKEILO
KOO

Me 11 yuvaikeg vo. ovTUTPOGMTEVOVY ONUOYPOPIKE TO HEYOADTEPO TOCOGTO TMV

XPNOTOV 6€ NAEKTPOVIKEG TAOTEOppES 0TS Ta blogs kot ta social media mapéyetan

OTIG EMYEPNOCELS M gukopia Oyt LOVO VO WYLXOY®YNCOLV KOl VO EVILEPOCOLVV TIG

KATOVOADTPLEG OAAGL KO VO TIG EKTOLOEVGOVV, ONLIOVPYADVTAS HE OVTOV TOV TPOTO

TGTO KO 0POGLOUEVO KOWVO.

XopaKTnNPIoTIKO TOPAOELYLLOL ONUIOVPYIONG TEPLEXOUEVOL Elval 1) LEYOADTEPT KOl TTLO
avayvopicyn etapeio. KOIAALVTIKOV oTov Koouo, 1 L’Oréal. Zvykekpyéva n L’ Oréal
Exel éva, TepAoTio o€ OYKO MAEKTPOVIKO Koo Tov v akoAiovbel ota Social Media.
Movo ot celida g oto Facebook £yet 23,231,538 akolovbovg, oto Twitter 73.600
akolovBovg, 66.253 gyyeypappévoug ypNnoteg 6To Kavait g oto YouTube kot 610
Instagram 2.500.000 axoAovBovc.

COREAL

23.231.538

2.500.000

"Exovtag Aoutov tétotov peyéfovg kotvd Kot apovypalOpevn TiG avayKes Tov HECH
MG CMOOTNG OVAALONG TV OedOUEVOV Tov AouPdvel amd TG oeAdeg avTéC,
npoydpnoe to 2011 éva Prua mapamépa dnuovpydvtag éva véo web portal, to
Makeup.com43. H véa oelMoa mapéyer oe kabnuepvn Pdon vymAng moidtntog
TEPLEYOUEVO OTO YUVAIKELD KOO kKadnuepwva. Méow twv DIY (Do It Yourself) Bivteo

Ko tutorials, tov cvopfovidv amd eWdkods kot dtdonpovg make up artists, n L’Oréal

3 https://www.squirrly.co/loreal-is-using-content-marketing-to-attract-new-customers
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onuovpyel YPNOWO TEPLEYOUEVO TPOG TIC KATOVOADTPLEG KOl [0 EEYWPLOTN

NAEKTPOVIKT EUTELPLOL

A&ilel va vroypappicovpe 0tL Tpaypoatomolovvtal teptocotepeg and 4.000.000.000
avalnToELG TO ¥POVO YloL TV OUOPOLA OTIG UnyaveS avalntnong oto dtadiktvo. To
40% tov clicks odnyotv oe celideg opopeiac™. To 75% tov yuvakdv mov
TPOYLOTOTOLOVV NAEKTPOVIKA aryopéc dnAdvouy 0Tl £xovy toyvpt| extppon Of amd Tig
aEOAOYNOELS TV TPOIOVTOV Kol TIC 81(1(p11pi(58tg45. To 2013, ta videos ywa 1o
nokylal Eemépacav tic 9.800.000.000 mpoforég oto YouTube evd 6An 1 katnyopia
nepietye 14.900.000.000 videos™.

3.5Avakeparaionon

210 mopov Ke@Alowo avoAvOnke Oegodikd to pbpketivyk mepieyopévov (Content
Marketing), ot pop@ég Tov KabmG Kat 01 TPOTOL HETPNONE TNE OTOS0ONC TOV LEGH TOV
dewktdyv KPIs. Meletqoape ovviopa 1o mwg mn etaipeio L’Oréal xotdoepe va
OnpovpyNnoel ypoyto content yio To KOTovoAMTIKO TNG KOO KOl VO KOLVOTOUNOEL
Yoo GAAN po @opd. XTo OopEc®S EMOUEVO KeQAAao peAetdror O1e£odikd Ko
okwypageital to mpoeik Tov ypnotn tov Social Media 1660 maykoouing 660 Kot
omv EAGda. Idwitepn avoeopd yivetor oty ayopd mov peAietdel m mopovoo
gpyacia, mOv givor M ayopd TOV YOVOUIKEIOV TPOTOVI®MV TEPITOINCNS KOl OLOPPLAS.
[MapatiBevior £pevvec cvumePPOPIKNG MeAETNG TV Online katavoloto®v oty
EALGOa kot 01 TAGELS avapopiKd LLE T YPNOT TOV KOWVOVIKOV SIKTO®V GTN YOPO. LLOG.
Id1aitepn avalvon Oa yivel ot oklaypdeion tov mpoeik twv Millennials wov sival
KOl 1 Opddo TV yuovauk®v tnv omoio. Oa peletnoovue Kol epguvnTikd 6to 5°

KEPAAOLO.

“http://www.pmdigital.com/blog/2014/02/behind-beauty/

% http:/beautystat.com/site/skincare/2013-2014-beauty-industry-market-trends-and-statistics-cosmetic-
executive-women-trendspotting-event/

*® http://www.statista.com/topics/2381/beauty-brands-on-social-media/
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KE®AAAIO 4: To ntpo@ik Tov yprjot

4.1Ewaymym

H ypfion tov kowovikov pEcov Om®g oVOALTIKG €00LE KOL GTO TPONYOVUUEVO
KePaAloa £yl avamtuybel pe yeopetptkny Tpdodo TV teAevTaio, SEKAETIN KOl GUVEXDG
avéavetal, evd oAoéva mTAnOaivel kot o apBpdg Toug. Ot yuvaikeg eivon eketveg mov
Katd KOplo AOyo ypnoipomolovy v mhateoppa tov Facebook, tov Instagram, tov
Pinterest kot Tov Twitter, ev®d ot Gvtpec €xovv TOV TPAOTO AOYO GE TAATPOPUES

gaming, oto Linkedin ka1 oto YouTube.

Ta Social Media otnv EAAGSa mapovsialovy diaitepn d01€icdv6N GTOVE VEOLS Kot
Kupiong ot yevid tov Millennials mov pag evdapépel kol otV Topodca Epevva.
XOUPOVO PE TO VEWTEPQ OTATIOTIKA Sedopéva, tov NoépuBplo tou 2015 to Facebook
aplBpovoe otnv EAAada 4,800,000 evw mpocBaon oto dtadiktuo eixav 6,834,560 dtoua Ue
Tooooto Sleioduong 63,2% (penetration). Opiletal n ayopd TwWV KAAAUVTLKWY KOL OL QVAYKEC

OAAG KOl N AyopOOTLIKA CUUTEPLPOPA TWV VEWV YUVALKWV.

310 TopPOV KEQALOLO OKLOYPOPNOANE TO TPOQiIA Tov yprotn tov Social Media tdéco
TayKoopimg 6co kot otnv EAAGSa. Idwitepn avagopd yivetonr otnv ayopd mov
peAetder n mapovoa gpyacic, mov eivalr M ayopd TV yvvoikeiov Tpoidviwv
TEPUTOINOMG KOl OPOPPLAG. XaPTOYPAPOVVTOL Ol OVAYKES KOL TO YOPOKTNPLOTIKA TMV
atopmv mov avikovy otn yevid tov Millennials mov gival ko 1 opdda TV yuvoK®V

Vv onoia Oa peketicovpe Kot EpELYNTIKA 6T0 5° KEPALL0.
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4.2 1o el Yo Yp1)01N KOWVOVIKAOV HECOV TOYKOGRIMG

H ypfion tov kowvovikov pEcovV OTmG OVOALTIKA €O0UE KOl OTO TPONYOVUEVA
Ke@dAaia £yl avomtuyDel pe yeopetpikn tpdodo v TeElevTaio deKAETIO KOl GUVEXDC
avéaveral, eve ohoéva mAnBaivel kot o apBudg tovg. Ailel va dovpe OLmg molot
elvar tedkd exeivol mov KuplapyovV 6To KOWOVIKG PEGH emkovmviag, kabmg avtd
umopel va amotedel T0 KOO otdyevong yio moAAEG etarpeieg, Ot yuvaikeg eivon
EKEIVEC TTOL KOTA KUPLO AGYO y¥pnolpomoovy v mAateopuo. tov Facebook, tov
Instagram, tov Pinterest kot tov Twitter, evd ot dvtpeg €xovv TovV TPDOTO AOYO GE

TAatedppeg gaming, oto Linkedin kot 6to YouTube.

21% OF INTERNET USERS USE PINTEREST

Men or Women?

w

" Xp

Men Women
8% of internet user: 33% of internet user

17% OF INTERNET USERS USE INSTAGRAM

18% of intemet users 20% of intemet users

Among top 5O brands’ followers on Instagram, 53% are women
74% OF INTERNET USERS USE SOCIAL NETWORKING SITES

GIRLIEST BRANDS ON INSTAGRAM

71% OF INTERNET USERS USE FACEBOOK

FOREVER21

Ewucova 7 H 1p1jo1) TV KOWoviKOv SIKTHoV ko 1] d16i65v01 68 AvTpeg Kl yovaikes maykooping ¢’

To televtaio xpdvia t0 Yvootd oe OAoLE kKowvovikd péco Facebook éxel katapépet
vo. dtatnprioel P NyeTikn 0éon Toykooping o€ oyxéon pe to vorowra. To Facebook
TO YPNOLUOTOL0VV TEPICCOTEPOL OO TO OTOT0 HETPA TAV® omtd 1, 49 dioekatoppdplo
EVEPYOVG YPNOTES EK TV OTOI®V TEPIOTOTEPOL OO 4,5 exatoppdpla eivar ot EAAnveg

pe Bdon €pgvva mov Eywve and ) Aebvi ' Evoon Tniemikowvoviov (ITU).

*" https://www.quicksprout.com/2014/10/01/who-is-more-active-on-social-media-men-or-women/
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YAy

Ewove 8 H ehnvikn £1kéva pe pua covropn parié®

8 http://my.mastersindigitalmarketing.org/vasia/2015/10/18/plaisio-computers-a-case-study-of-digital-
marketing-channels/
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4. 3Mpo@ii Tov 'EAlnva ypfictn

Ta tekevtaia ypoévio t6c0 oty EALGSa 660 kot oto e&mtepkd m ypfHon TV
KOW®VIK®OV HECOV EXEL OMOTEAEGEL AVTIKEIUEVO £PEVVAG KOl LEAETNG EMOTUOVOV Kot
EPELVNTAOV. ZOUPOVA LLE TO VEDTEPO OTATICTIKA dedopéva, Tov Nogpuppto tov 2015 to
Facebook apiBpovce oy EALGSa 4,800,000 eved mpocPacn oto dwodiktvo giyav
6,834,560 Gropo pe m0600T6 dieiodvong 63,2% (penetration)™. Toppova pe Epsova
tov Owovopkov IMovemomuiov Abnvov kot tov Epyactmpiov HAextpovikod
Emyepetv ka1 Epmopiov (ELTRUN), ot 'EAAnveg ypfioteg dotnpodv TPocmOTIKO
TPOPIA Kol TPOGMTMIKY] GEAIDN G€ TOAAG AO TOL KOWMOVIKA HEGO SIKTOWONG LLE TPADOTO
KOl TEPLEGOTEPO JAOESOUEVO TO YVmOTO KavaAl YouTube. Xtnv épguva cuppeteiyov
1250 ypnoteG TOV  KOWOVIK®V JIKTO®OV  OTOVTIOVIOS O  &va  OOUNUEVO
epoTraTOAOY0. Me Bdomn Aowtdv v épevva  «A&lomoinon tov Social Media and
toug ‘EAAnveg online katovolmtég», oto YouTube, eivan eyyeypappévo 1o 93% tov
EAMvov ypnotdv tov dwdiktdov, akorovbei to Facebook pe 82%, to LinkedIn pe
61%, 1o, Review Pages (58%), T Blogs (49%) kot to Twitter (46%) .*°

OLUEAANVEG XPrOTEG OTA KOWVWVLKA SikTua

i Social Media

93%
82%
61% 58%
49%
16%

You

z v
YouTube Facebook Linkedin Review Pages Blogs Twitter

Mivaxag 17 ELTRUN: Xtdon, a&lomoinon kot gpmictocvvy Tv EAMjvav ota Social Media

“9 http://www.internetworldstats.com/stats9.htm
%0 «AEromoinon tov Social Media omé tovg EAAnvec online Kotavalotéc,” Epyastipo Hiektpovikod
Emyepeiv kot Epmopiov (ELTRUN) tov Owovopikod Iaveniompion Abnvav, 2013-14.
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[Mapamnpeiton emopévog poe avénon tov apiBuov twv EAMvev ypnotov oe 0Tt
agopd ™ ypron tov Social Media. H dicicdvon tov véov HEcOV ETKOVOVING TNV
kaOnuepvn {on tov EAMvov givol onpoavtikny Kot avtd vroypappiletor Kot amd to
Héso 6po mov damovovy ot ypnoteg o€ avtd. H etaipeio Focus Bari olokAnpmwaoe v
épevva Web ID dote vo peletiost ) ypfion tov dadiktvov oty EALGSa. Zopemva
pe v €pevva, ¢ omoiag to dstypa nrav 12,000 dropa nikiag 13 éo¢ 74 etdv kot
oeEnydn to televtaio Tpiumvo tov 2014 ta amoteléopato  Eivar  apKETA
EVOLPEPOVTO. ZVYKEKPIUEV Evag oTovg emtd 'EAAnveg ypnowonolel 10 dtodiktvo
EVD TEPLOCOTEPOL MO TOLG MGOVG ePMTNOEVTEG  GEPPAPOLV Ka@nuspwd‘r’l.
Evdiagépov palota mapovotdlel ko 1 damictwon 0Tt ot ypnoteg tov Social Media
IMMA®VOLV TNV 0LGLUCTIKY 0EL0TOINGN TOV SadIKTOOL MG TNy TANPOPOHPNONG TPV
™V ayopd vog mpoidvtog 1 wag vanpeciog. [To cvykekpyéva, 7 otoug 10 yprioteg
oNAodvouy 6Tl TPOTE. YhYVouv TANPOPOPIEG GTO OdIKTLO YL TO TPOIOV 1
VINPEGIO TOV EMBVUOVY KOl GTY| GLVEXEWL TPOYUATOTOOVV TNV Oyopd € QLGIKE
KOTOOTNHATO, eV 1 6TOouG 2 Whyvouv TANPOoQOpieg Yoo TO TPOIOV 1 Lo VINPECI
NAEKTPOVIKG KO TPOYUOTOTOOVV KOl TNV oyopd MAEKTpoviKd. Ot gpeguvntéc
onuewvouy mmg eival epeavég mAéov to otddo wpudtTag mov Ppickovrol ot
"EAAnveg 6cov agopd ta Social Media, apov vrdpyel avéntiky téon o 6o to péco
KOW®VIKNG SIKTO®ONG evad apyilel kot dnpovpyeitol po evolapEéPovuca KowoTnTo
YPNOTOV Kot Yy Ta Oyl TOG0 YvmoTd HECH KOW®VIKNG diktomong (Instagram,

Foursquare, Flickr ka1 Google Plus).

Oocov agpopd ™ xpnon tov YouTube, ot EAAnveg ypnioteg Tov Internet dSnidvovv cg
10G00T0 77% OTL TO YPNCULOTOOVV Yo TV AKPONCT TPAYOLIIDV KOl GE TOCOGTO
68% o011 avalntodv “mpdypoata TOv TOVS EVIPEPOLY,” YEYOVOS TOL JdelyveL TNV
avamtuén ™ ypnong tov YouTube g punyovn avalntmong. Eriong kovtd oto 30%
TO YPNOOTOLEL GLUYVA YO VO OOVV YEYOVOTA TNG EMIKOIPOTNTOG TOV KATUYPAPEL TN
SUVOHIKOTNTO TNG «PVTEOTAATEOPLAGH KOl G EVOAAOKTIKO KOVAAL €1ONGE0YPAPiog

omv EAAGSa.

H ypnon tov Facebook opileton w¢ evepyntikn) (mpoPoAn amdyewv, emikowwvia,
K.AT) Kot ¢ modntikn (Tapakorlohnon dwouenuicemv Kot oAy mopakoiovdnon tov

e€eMEemv kol oilwv). H oppomra tov EAAMvev ypnotdv Facebook kataypdpetot

%! http://www.focusbari.gr/media-research/internet-web-id.html
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amo o yeyovog 0Tt N mAgloymoia (64%) eivar Kuplog gvepyntikol ypMoteg Kot LOVo
31% etvon maBntucol. 'Eva 5% oniover 611 ypnoyonoodv 6e 1010 cuyvoOTNTA TIC
evépyeteg Twv 600 katnyoprdv. Mdalota 1 yopo pog Ppioketal oy 41m Béon tov

ypnotadv Facebook otov kocpo.

H dteiodvon tov LinkedIn givan mhéov ovolaotikn, kKupimg Ay tng avepyiog Kot TG
epyactakng afepordommrag. Ta onuavTIKOTEPA YOPAKTNPIOTIKG TOL €lvarl 1 TPoPoin
TOV TPOCOTIKMOV KOl ETMAYYEALATIKOV OTOLElOV TV ¥pnotdv tov (95%) wor 1
EMOYYEAUATIKY] oTNPEN TOV 0TOU®V oL Ppickovial 610 dikTvo TOLG (gvioyvon
YOPOKTNPIOTIKOV, congrats, likes) (78%). Adym ¢ otkovopkng kpiong kot g
EMIOPOONG Y10 GLVEYN ETAYPVTVI|OY] VEOV EPYUCLOK®YV SLVATOTHTOV, OVOUEVETOL OTL 1|

ovyvn xpnon tov LinkedIn Oa av&dvetar cuveymg.

H ypnon tov Twitter avédvetar apod £vag 6Tovg TPELG ¥PNOTEG dNAmVEL OTL KAvel
“favorite” ocvyva ta tweets mov cvvavtd, Kol £vag oTovg TEGOEPLS KAvel “share”
oxoAo M video. Ocot dev 10 XPNOLULOTOLOVY, INADGVOLV OTL O CTHOVTIKOTEPOS AOYOC
etvon emedn Bewpodv O0TL dev Tauplalet pe tov Tpdmo Cmng tovg (57%) Kot dev elvon
efokelmpévol pe avtd (42%). e OTL aQopd TO ONUOYPAPIKA oTowyeior Exet
EVOLLPEPOV VAL OOVUE T GTOLXEID TOV TPOKVATOVY amd TV Epevva TOL deEnyaye N
EBvikn ototiotikn vampecioa yuo T xpnomn  TE(VOAOYUDV TANPOPOPNONG Kot

; . . . 52
EMIKOTVOVIOG OTTO VOIKOKULPA KAl ATOUAL .

LOTVEY

56,00%
54,00%
52,00%
50,00%
48,00%
46,00%
44,00%
42,00%
40,00%

54,20%

53,30%

0,
46,70% 45,30%

ab» 4b

2014 2015
M luvaikeg LI Avipeg

[Mivaxag 18: "Epguva ypfiong Te(VoroyLOV TANPOQOPN OIS KUl EMKOVOVING 00 VOIKoOKVPLa Kot dtopo: 2015

Higxtpoviko epmopro — Acpaiero 610 AtodikTVO

22015 pe 0épa: "Epevva ypnong texvoroyidv mANpoeoOpnoNs Kol ETKOVOVING omd VOUKOKLPLE Kot
dropoL: 2015 Hlektpovikd EUTOPLO - Acodrea oT0 Awadiktvo.
http://www.statistics.gr/documents/20181/51246a10-a5d9-44ae-9186-d17d55a496a0
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Mivaxag 19: "Epgvva ypfiong TEXVOLOYLAOV TAPOPOPNGNS KAl EMKOIVOVINS 00 VOIKOKVPLY Kot dtopa: 2015

Hlextpoviké epmopro — Acparera 61o AadikTvo
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AdyolL xprong dtadiktuou

ALaSIKTUKEG AyopEg

MNpoowmniké npodil ota
Social Media

Avalitnon
niAnpodopLwv yLa
npoidvta/unnpeoicg

2011
2012
2013
2014

M 2015

IMivaxog 20:"Epgvva ypfiong TEXVOLOYLAOV TANPOQOPN OIS KUl EMKOIVOVINS 00 VOIKOKVPLY Kot atopa: 2015

H)ektpoviké epmoplo — Ac@drera 670 d10.0iKTVO

Ymv EAAGSa ta televtaio xpodvia mopatnpeitol pio cuvex®dg avENTiKn Tdon 6To

niektpovikd eumdplo. To epyaotiplo MAEKTPOVIKOL gumopiov Tov OKOVOUIKOV

[Movemotnpiov AOMVOV TPAYLOTOTTOLEL ETNOLEG EPEVVEG TPOKELUEVOD VO KOTAYPAYEL

TG TAoelg mov Kuplapyovv oto digital marketing kot ot xprion tov Social Media.

Yoppova pe v mo mpdoeata dnuoctevpévn épevva tov ELTRUN, otdyog g

omoiag ftav 1 Kataypaen Tov Tpodmov yprone tv Social Media kot tov vroloinmv

epyareiov Digital Marketing, oamd tovg ypnoteg Tov SrdikTvov oty EAAGda

TOPOTNPOVUE TA TOPUKAT® oToryele, Ta omoio pag BonbBodv vo KOTavONGOVE TIC
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véeg Thoelc Tov dtopopedvovtal otov yopo tov Digital Marketing xou tov social
media®®. Ze ot oyetiCeron pe ) yprion Social Media ta kvntd Aépova &xovv yivel
T0 KUpLo péco mpooPacng oto dadiktvo. To 62% twv ypnotdv Tov S1adIKTHOL
dMwoav 0Tt ypnotponotovv ce Kabnuepwvr Pdon to Facebook pésw tov opdvopov
application mov éyovv o610 KIVNTO TOLG €V TO 53% pmOivEL GTO TPOCOTIKO TOL
npo@il oto Facebook péow web. To mpo@ik Tovg T0 ¥PNOIHOTOOVY KLPIME Yo un
EUTOPIKOVG GKOTOVG, dNAadN Yo va £pBovv og emkovmvia pe IAOVG Kol YV®OGTOVC.
Movo éva pikpOd TOGOGTO YPNGLUOTOLEL TV EPAPLOYN Y10 EUTOPIKOVG GKOTOVG. TNV
£PEVVO. TOV EPYOCTNPIOV Y10 TOV TEAELTOIO YPOVO TOPOTNPEITAL UL OVOOVOUEVT] TAOT
o€ 0TL Y€l va KAveL pe TV aAAnAeniopoomn mov xovv ot yprotec tov Facebook pe tic
EMYEIPNOELG. XTO TOPOKAT® Oldypoppo PAETOvHe TOV TPOMO HE TOV OMOI0

OAANAETIOPOVV LUE TIG EMYEPNOELS:

g’ Likes o€ oelibeg pe Bdon o mepLeEXOUEVO TOUG
20%

19%
15%

10% 12%

5% 8%

0%

EMMOpPLKO MEPLEXOLEVO Etoupeieg Npoidvta

[Mivaxoeg 21: ELTRUN Etijoiwa "Epgvva Yo Ta Social Media kot To Digital Marketing 2015

Ymyv emota épevva. tov ELTRUN yuoo to miextpovikd eumdpio (2015-2016)
TOPATNPOVUE TO EENG EVOLAPEPOVTA GTOLXELD Yol TN OIKN HOG épsuva54: Ot Baoikéc
TNYEC LEG® TMV OTOIMV 01 YPNOTEG-KOTAVUAMTEG EVILEPMDVOVTOL Y10 TO, TPOTOVTO, Kol
TIG vVANpeciec mpv mpoPodv oe pior NAEKTPOVIKY ayopd eival miektpovikég. Ommg
AVAQEPEL 1 EPELVA YPNCIUOTOIOVVTOL TO, YNPLOKE KAVOIALL LE TIC IGTOGEAIES KOl TIG
punyovEG avalnTnong Kot GUYKPLoNG TILAV va Katolapupdvouy ) tpmtn Béon, énsita

T Websites tov etaipeidv Kot TA0G TIG 6EAMOEC TOV 0pPOPOHV reviews.,

>*http://www.greekecommerce.gr/gr/resources/ereynes-gia-ellada/etisia-ereuna-digital-marketing-
eltrun-2015/
> http://www.eltrun.gr/meletes/annual-e-commerce-survey/
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MNY£G NAEKTPOVLIKNG EVNHEPWONG XPNOTWV yLoL
TPOIOVTA KoL UTNPECLEG

80% 72%
70% 62%
60% 52%
50% i Aggregators & price
40; comparison sites
(o]

30% H Companies Websites
20%
10% H Reviews Sites

0%

Aggregators & price Companies Reviews Sites

comparison sites Websites

IMivaxkag 22: Etiiowa "Epgvva Hiektpoviko) Epmopiov 2015-2016

O1 ypnoteg mov ypnoiponotovy evpémg ta Social Media kdvovtag like oe kdmola
pdpko €vog mpoidoviog, SNA®VOLY OTL Ol WHAVOTNTES VO AyOopAcoLV €ival akOuUN
HIKPEG, apod povo 1o 23% dnimvel 0Tt givan mBavov vo ayopdoel Eva Tpoidv mov

axolovBei ota Social Media.

Yoppova pe épguva Tov £yve and v Google, ot EAAnveg kotavaimtég avalntody
TAEOV KOl MAEKTPOVIKA TANpoQopiec Yy to YoV TOovs, OoAAd Otav elvar va
ayopacovV, EMAEYOVV KOADTEPO, VO TNyoivouv oe @uokd kotoctiuoto. Otoav
EVOLAPEPOVTOL VO AYOPAGOLV £Va TPOTOV TPMTO, EMYELPOVV VO, AGPOVV TEPIGGOTEPEC
mnpogopiec péca omd To S10dikTvo . Olo kat mEPocdTEPOL Eivar ekeivol ot
KATAVOA®TEG Ol 0moiotl ypnotpomolovy to dadiktvo. To 61% tov EAMvev ypnotov
Internet a&lomotoHv tov vroloyiot) H/Kou smartphone 1/kot to tablet, Tpoxeiévon va
evnuepmBobv yia 10 ayadd mov toug evolapépel. Ymdpyel, wotdco, Eva onUAVTIKO

1060010 35% mov Ba amevBuvhel oe Katdotnpa Yo va pabet TepocdTEpaL.

% Consumer Barometer with Google, 2014/2015, https://www.consumerbarometer.com/en/
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IMivaxoeg 23: Consumer Barometer with Google, 2014/2015

Avrtiotpopa 6pmc, 6tav €xel KataAnEel 6To TPOoidV Kot TPOKELTAL VO TO 0lyOPAGCEL, Ol
EMMNVEG YPNOTEG TOV OLAOIKTUOV TPOTLUOVY VAL OAOKANPOGOLY TNV Oyopdl TOLG OE
QLOIKO KoTaoTHa avti Yo NAeKTpovikd (58%). To 26% twv epmmBévimv ypnotov
Internet mpotwd va  ayopdler mAektpovikd, eved emmAéov éva 9% ayopalet

TNAEPOVIKAL.

Ayopa Ipoidvrov

H Aladiktuo

H Quotko Katdotnua

M TnAedwvikad

IMivaxag 24: Consumer Barometer with Google, 2014/2015

O EMwnvog online shopper mpotyld Tov MAEKTPOVIKO VTOAOYIOTH] Yol Vo
TPAYUOTOTOIEL TIG 0yopég TOv. AT’ OG0VG ayOpacay MAEKTPOVIKA, ot 9 otovg 10
npotipncav va to tpa&ovv pécm H/Y. Molg 10 4% emnéhele va oAokANpdGEL TV

ayopd Tov HEG® TNAEPDOVOL Kot £vaL 0VTIGTOL0 TOGOGTO Xpnoiomoince To tablet.
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M£c0o npayHatonoinong NAEKTPOVIKWY OlyopwV
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B HAeKTpOVIKOG
YnoAoyLoTig

H Kwvnto ThAédwvo

IMivaxkag 25: Consumer Barometer with Google, 2014/2015

Yopugpwvo pe v Google, to 71% tov gAAnvikod mAnBucpol mpaypatonolel xpnon
tov Internet kot polota 10 80% €& avtdv (56% oto cHvoro Tov TANOLGUOV) KAVEL
xpon o€ kabnuepivn Paon. H épevva, mov mpaypatorombnke and v TNS ya
royoaplaopd g Google, d1e&nyOn ko oe TOAAES GALEG YDOPES ATO TOV TEPAUGLEVO
Noéuppto émg tov Méprtio tov 2015. [Iépa and 115 ayopactikég cuviBeles, 1 Epevva
KOADTTTEL KOl GAAEG SPpAcTNPLOTNTEG TOV YPNOTOV 6T0 AladikTvo, OTMG Youyaywyia,

KOTAPTION, EVIUEPMOOT] K.AT.

Ta dedopéva Exovv dumc aAldtel Tov TeElevtaio ypovo e&ottiog Twv capital controls.
AvEdvovioar ot 'EAANveg kOTOVOA®TEG 7OV  TMPOTIHOVV TO  OOIKTLO Yol VO
TPOYLATOTOCOVV TIG ayopES Toug. Too0o 1 meproptopévn pevotdtnta 6o PEPata Kot
N efokelmon pe TG VEEG TEYVOAOYIEC TPOGPEPOVY GTOVS YPNOTEG-KATUVOAMTES TN
dvvatdtTo vo avalntovv gOkoAo TANPOPOpieg Yoo o mPoidvia mov BEAovv va
ayopdcovv, vo avalnTovVv EKTTOGELS Kol TPOCPOPES KO VO GUYKPIVOLV TIUEC.
Yoppova pe €pevva mov oegnyaye 1o E-commerce Europe, o tlipog tov online
shopping (mpoidviwv kot vanpecidv) oy EALGda dyyiée to 2015 ta 4,4 o16., and
3,85 d16. evpmd &vav ypovo mpv. Avapepdpacte o€ po (vodo g Taéng tov 14,28%,
N omoia givor vYNAGTEPT KOVTA GTIG dVO TOGOCTIOES HLOVAOEG O TNV aENGN TTOV
Kateypaen 610 cuvoAo g Evpdnng, o cvvoiikdg tlipog twv online ayopdv g

omoiag avnABe ota 477 dio. supo’356.

% http://www.toxrima.gr/agores-apo-ton-kanape-logo-capital-controls/
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To yeyovog 6t avEdvetar aplBuntikd 10 TOG0GTO OGMV YPNCLLOTOIOVV TO VTEPVET
opeiletar Kvupimg ©6TO OTL WoYVpomolEital 1 oyxéon tov EAnva ypnotn pe v
teyvoroyia. Olo kot mepiocdTEPOL Elvar o1 ¥pNoTEG EKEIVOL TOV £YOVV TPOGPOCN GTO
dwdiktvo  glte  péow otabepdv  eivar  popntdv  cvokevav.  TlapdAinia,
to. Capital Controls tov televtaio ypdvo cvuPaiiovy akduUn TEPIGGOTEPO OTNV
eCowkelwon pag pe ™V mAektpovikn mAnpour (e-banking), kdvovtoac edkoAn
OTOL0ONTTOTE NAEKTPOVIKY] OYOpPd, €V M TPOCSPOPA TPOIOVTIOV Tov dlatiBevion
nAekTpovikd peyorovetl. Ot ETYEPNOELS TOV TOPASOGLUKE ELYOV MG LOVAIIKO KOVAAL
SlVoUNG TV TPOTOVI®MV TOLG TO PUOIKA KOTOGTHUOTO TPOY®POLY, TALOV, GTO
dvorypa e-shops akolovbmvtag Tnv Taykoouia téon. To evivnwotakd givol Tmg, Evd
HEYPL TPOTIVOG O KOTOVOAMTNG EMEAEYE TNV «NAEKTPOVIKY] 000» HOVO Yio TNV
amoKTNoY TASIOTIK®OV glottnpiov, PPAIOV Kol NAEKTPOVIKOV GLOKELAOV OTO TNV
EAMLGOa ko to e£mTeptkd, GNUEPO KATAYPAPETOL L0 GTPOPY| TTPOG TNV KATYOpie TNG

£VOLONC-UTTOONOTG KOt TOV KOAAVVTIK®V.
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4.4H ayopd tov Online koA vvtik®v otnv EALGda kot ITaykocpia

H ayopd ¢ opopoidg omotedel évav omd TOLG MO TPOGOSOPOPOVLS KoL
AVOTTUGGOUEVOLG KAAGOLG TOV AOVIKOV gumopiov, 1 e£EMEN Tov omoiov dnpovpyet
10 £00.(pO¢C Y10, £VOL LEYAAO 0POG EVKAPLDV Kol EXEVOLTIKOV TpooTadeidv. O kKAAd0g
™G OpoPPLaC pag Pfondaet va gipoote Kot va vimbovpe opopeodtepot. I'a m yvvaika,
1 TPOCOTIKY] TNG TMEPIMOINCT Kot OPOVTIdn amoTeLel adompayudTentn TEAETOVPYIN
Vv omoia dgv eykatélelye o0TE &V UEGM KPIoNG 0QOV, COUP®VO LE EPELVO, TO
KOAADVTIKE  OmOTEAOVV «E100C TPDTNG OVAYKNG» Yol TO UEYOADTEPO WEPOG TOV

KATOVOAMTIKOD KOWOU.

H ayopd tov kaAlvviikov oty EAAGda amoteleiton and 10.753 kataotiuota, oto
omoio. cvumeptrapupdvoviol Qoppokeion Kot KatooTHoTo KoAALvTiK®V. ‘Hon ta
NAEKTPOVIKE QOPUOKEIN KO TO KOTAGTHHOTA KOAADVTIK®V ayyilouv Ta 1300, aptBudg
mov avoroyel mepimov oto 1/3 g ayopdc tov e-commerce ot yopa. To 2013, n
ayopd tov koAlvvtik®v oty EAAGoa éptace ta 816 exatoppplo upo, €K TV
omoiwv 10 9%, oniadn Ta 75 ekatoppdplo gvp®, TPONABav ond TWANGES TOL
TpaypoatoromOnkay pEc® nAektpovik®v eoapuokeiov. [HapdAinio, n ayopd tov
KoAAVTIKOV Taykocpa Eemépace 10 2013 ta 180 dioekatoppdplo gupd, aptBpdc
nov poPAémeTor va etacetl ta 244 dioexatoppvpro to 2017. And v GAAn, n ayopd
KOAADVTIKOV PHEGM 01001kTVO0L dyyice Ta 81 doexatoppdpla to 2012, delyvovrog v
avéavopevn Taon xpnong Tev NAektpovikav ayopmv. I[apd v nttwtiky mopeio mov
axolohOnoe M ayopd G OHOPPLAG TO. TEAELTAIN Y¥POVIOL AOY® TNG KPIioNG Kot TNg
LELOUEVIC OyOPACTIKNG OVVOUNG TOV KOTAVOAMTIKOD KOOV, ToV TeAevtaio ypovo

Exouv apyicel NON Kol SLOPOIVOVTOL TO TPMTO GTLAOLNL OVAKOUWYTC.

To 2014, n eyyopoa ayopd onueiwce Gvodo Tov KOKAOL gpyacidv NG Kotd 1,4
povadec. Tavtdypova, epeavic €ivolr 1 TPOOTTIKY) TOL  ONUIOVLPYEITOL  OTIG
SradtkTvakég ayopég kKoAAvvTik®y. H 1don avdmtuéng tov nAektpovikol epmopiov
TPOIOVIOV  OUOPPLAG  EVICYVETOL OKOUO TEPLGGOTEPO amd TNV  avénorn mov
KATOYPAPNKE GTIC NAEKTPOVIKES OVOLNTNOEIS TV OVTIGTOL(®MV E10MV GE VITAPYOVGES
unyovég avalnmong. EmmAéov, n Oetikr mopeio tov kAadov evioyvetor amnd Tov
aplipd TOV KATOVOA®MTOV TOL GTPEPOVIOL OTNV ayopd KOAADVIIKOV HEGH TOL

dadktvov, etavovtag 10 2014 10 39% TV NAEKTPOVIKOV 0yop®V oAAG Kol amd TN
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{ftnomn yio dePUOKAAAVLVTIKG LEGM NAEKTPOVIKOV Qoplokeiwv, n omoia amd to 2013

010 2014 avéndnke katd 101,9%.

H maykoouia ayopd KaAAuvTiKOV deiyvel akopa To opio onpddta avamtuéng pe to
pLOUd avémTLENg Tov KAASOL Vo Tével To 9% amd To 2012 péypt to 2014. EmmAéov,
oNUavVTIKN avénomn mapotnpnonke ota £60da mov TPoNABay amd T Propnyovia g
OLOPPLAG, e pLOUO avénong 5%., apBuol mov KATAdEKVHOLV TIC TAGELS TOV KAAOOV

extoc amd v EALGSa kot 6TV aryopd Tov £EMTEPIKOD.
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4 5Tlapayovteg mov enmnpedlovy TN {NTNOI TOV KOAALDVTIKOV

H {nton evig mpoidvtog 1| pag vanpeciog LEGH GE (o Oplopévn ayopd ennpedletan
OO GLYKEKPIUEVOUG TTAPAYOVTESG Kot yopaKtnplotikd. Ot mapdyovieg avtol eival T060
eEwtepkol 660 Kot gﬁmrspmoi‘rﬂ. Ot o onuavtikol mapdyovteg mov emmpedlovy
mon  etvor 1 T €vOg mpoidvtog, TO SBEGIHO €16OOMUO OV  £YOLV Ol
KOTOVOAWTEG, M Vmapén oAAG KOl 1 T TOV  LAOKATACTOOTOV KOl TOV
CUUTANPOUATIKOV TPOIOVI®V, TO YPNUOTO 7OV  OOTAVOUVIOL YloL  EVEPYELEG
PN IO S KOt TPO®ONoNG TOV TPOIOVI®V, 1 EAACTIKOTNTO 1] 1] AVEANGTIKOTNTO GTN
HUETOPOAN TOV TY®V, Ol TPOGOOKIEC TV KOTOVOA®MTOV kKot BEPata To €id0¢ TOL

TPOIOVTOC.

XV mepInTmon TV TPOTOVIMV NG YUVOIKEING TEPITOINGNG Kol TNG OLOPPLIS Ol
eEotepkol mapdyovieg mov emmpedlovv T {Non tov oyetiCovior TOCO pE TN
obvbBeon tov mWANBvouov, dnAadn ™V NAkio TOV Yuovak®v, 0G0 Kol HE TNV
OLKOVOLLKY] TOLG KOTACTOGN Kol TO €1600NUd Toug. Ot ecmtepkol mopdyovies ot
omoiot emnpedlovy TN {NNON TOV KAAADVIIKOV GUVOEOVTOL LLE TO YOPOKTNPLOTIKA
YVOPIoUATO TOV €KACTOTE TPOIOVIOS KOL TO YPNLOTO OV ETXEVOVOVTOL YO TNV

TPOPoAN Kot TN SLoPeT TOL TPOTOVTOG,.

Ewwotepa, n tunuatonoinon mg ayopds omoterel éva Pacikd otddlo e Epguvag
ayopdc, Kaldg apopd ot 6OVOEGN TOL TUNUOTOS TNG OYOPAS TTOV OTOTEAOVV TOLG
duvnrtikovg meldtec. Q¢ tunua ¢ ayopds opilovpe puo opddo avlpdToV pe

TOPOLOLES OVALYKEG.
H tunparoroinom pmopet va yiver pe faon to e€ng Kpm']pwt58:

® TO KOW®VIKO-ONUOYPUPIKA otoryeio: nAkia, OO, OIKOYEVELOKT KOTAGTOOT),

péyebog otkoyévelag, E16OOMUAL

® TN YE@YPOAPIKN TEPLOYN

® TO KOWMVIKO-OIKOVOUKO status (my av elvol epydtng, EmCTULOVAS, OVOTEPO

SLOIKNTIKO GTEAEYOC, AVEPYOG KAT)

> http://repository.edulll.gr/edulll/retrieve/3116/912.pdf
%8 Http://www.epiheirimatikotita.gr
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KOW®VIKA-YUYOAOYIKEA XOPAKTNPIOTIKA (Y avAyKn TOOTIONG LE CLYKEKPLULEVO

life-style, emBupia yio kowvwvikn dvodo)

PUL0C0PI0. - GTLUA - KOTOVOAMOTIKNG GLUTEPIPOPAS (Y E€MAOYT] OyOpag WE

Baon 10 KOGTOG, TO KOWMOVIKO YONTPO, TIG CWGTEG TPOOLOYPAPES KAT)
pLOUOC YPNONG TOV TPOTOVTOG (TTY, TOAAN|, AlYT), TOKTIKT), GTTOPAOTKY])

™V €moKOTNTA (KATola Tpoidvta Exovv peyaidtepn {Rnon kdmola meptddo

TOV XPOVOL KOl KATOlo GAAQ Ol TTY. AVINALOKA)
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4.6 Katnyopromoinen TtV KOTOVOAOTAOV TOV KAGOOL TG OROPOLAS

K01 TPOCOTIKNG PPOVTIONS

Ot avBpomor mpoPaivovv o€ MAEKTPOVIKEG OyOpPEG OAO KO TEPICCOTEPMOV ELODV
TPOIOVIOV. AKOUN Kol KATyopieg Tpoidvimv Tov mopadoctokd Oewpovdvtay anibovo
VO ayOpa.GTOOV NAEKTPOVIKG OTMG TPOIOVTIO TEPUTOINONG Kol OpopPlds, Ppickovrol
OTI TPMOTEC TPOTIUNCELS TOV YUVOUK®OV 7OV TPOYHATOTOOVV  OyopEs HECH
dwadwktvov. Ilapd 10 yeyovog 0Tl 1| OLOPPLYL KOl 1] TPOCMOTIKY] PPOVTION OTOTEAOHV
po Propnyovio IOV CLVETAYETOL OTL O KOTAVAAMTNG emBuuel vo €pbel 6e «aueon
emoen» pHe Tto TWPoldv, ayyiloviag, pvpilovrog kot dokwdloviag, ailer va
VIOYPAUUicOVE TO YEYOVOG 0Tt oTig HITA 0 cuykekpipévog KAAS0g 6€ OTL apopd TO
NAEKTPOVIKO eUTOPLO £xel KEPOTM mepiocdTepa omd 188 d1c doAdpra. To yeyovog avtod
oyetiletal e TV AVEST] TOL TPOGPEPOVY Ol OMOGTOAEG GTO YMDPO TOV KOTAVUAMTY|,
TNV €UKOMO OTIS EMOTPOPES TOV TPOIOVI®V, TNV TEPACTIN TOKIAIL og €i0N TPOC
ayopd kot TEAOG TNV TPOGPROCN TOV KOTAVOA®TOV GE TANYEG MAEKTPOVIKNG
TANPOPOPNoNG Kot aloAdynong v TPoidviav amd GAAOVG YPNOTEG-KATUVAAMTES.
Olo 10 mOpaméved GLUVIGTOOV [0 EAKLOTIKY] EVOAAOKTIKY EUTEpio ayopds o€
oLYKPIoN HE TNV ayopd amd euoikd kotaotipote. Opme, Tt givar avtd oto omoio
dtvouv TpoTepadTNTA Ol KATOVOAMTEG OTOV AyopAlovy NAEKTPOVIKE Kot KUPImS Yo

TOL0/TO10VG AGYOLS ayopALovY NAEKTPOVIKA,;

Xopupova pe épevva tov AT Kearney yio 1o nAektpovikd gundplo 6Tov Topén TNg
OHOPPLAG KOl TNG Tpooonikng epovtidag (E-commerce in beauty and personal care -
Mdptiog 2012) vrdpyovv T€6GEPLG KATNYOPieg KATAVOAMTAOV (Customer segments)
mov ayopdlovv TPOIOVIO OHOPPLIS Kol Teputoinong (eite mopadoclokd eivon
niextpovikd): ot information seeker, ot online enthusiasts, ou creatures of habit kot

téhog ot traditionalists™.

https://www.atkearney.com/news-media/news-releases/news-
release//asset_publisher/0001L7Jc67KL/content/the-united-states-tops-a-t-kearney-global-retail-e-
commerce-indexformarketopportunity/10192? 101 _INSTANCE_00OIL7Jc67KL_redirect=%2Fnews-
media
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Online beauty and personal care customer segmentation
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ITivakog 26: Online beauty and personal care customer segmentation

Ot information seekers eivor ekeivot mov mpotoh mpoPovdv o€  omoldNTOTE
NAEKTPOVIKT N TOPAOOGLOKY| ayopd (ayopd amd QuOIKO KOTAGTNUA), TOL GYeTileTan
pe mpoidvta opopelds Kot mepmoinong ovalntovv evtatikd minpogopieg ywo To
TPOIOVTA TOGO HECH TOV TNY®V TOV O10d1KTHOL OGO KOl HECH TMV OVIUTPOCHTMV
TOV ETOPELDV GTO KATAGTNUATO AMOVIKNG TOANONG. Ot KATavoA®TEG TOL avalnTovV
vo. GLAAEEOVY TIC amapaitnTeg TANPoPopieg YOp® and T mpoidvia amapdpodv 1o

28% TV KOTOVOAMTAOV TOL KAVOLY NAEKTPOVIKEG OryOPEC.

Ot online enthusiasts givat gkeivot ot omoiot propovHV Kot GLALEYOLV TANPOPOPIES Yia!
T0 TPOIOV 7OV TOLG &evOlPEPEL Kot ovalnTtodV MAEKTPOVIKEG TPOGPOPEG OF
1ot00eMidec. H ovykekpiuévn Kotnyopio TEAATMOV, CUUUETEXEL G€ GLLNTNOELG Kot
aE10A0YNOEL TTPOTOVTIOV Kol OAANAETIOPAEL pe BAAOVG XPNOTES, evd amaplBuel to

16% toV GLVOLOL TOV KATAVOADTOV TOL KAASOU.

O creatures of habit amotelei ) peyoddtepn opddo KatavadoT®v, dniadr 0 56%.
Ta puéln tov cvykekpipévov cluster yvopifovv moAd KoL TG AVAYKEC TOLG Kot Tt
0élovv va ayopdcovy and to nAektpovikd Katactpoarta. Kivintpd toug eivon 1 dveon
OV TPOGPEPOVY Ol MAEKTPOVIKEG AYOPEG, Ol OVIOYMVIOTIKES TIUEG EVM GLYVA
ayopdlovv amd QUOIKA KOTOCTAUOTO YOPig vo  ovalntovv  SodikTuaKd Yo

TPOGPOPEC.

O traditionalists, dnAadn ot mapadociokoi, eivar keivol Tov dev ayopalovv mpoidvta
TEPUTOINOMG Kol OHOPPLEG HECH OLOIKTVOV, OTOAAUBAVOVY TIG 0yOpES OE (QUGIKE
KOTOGTAUOTO KOAADVTIK®OV KOODg pLovo £Tot £xovv TV gumelpio mov avalntovy apov
épyovtal o€ emaQN pe TOo MPoidv mov mpdkertar va ayopdcovv. Téhog avalntodv

TANPOPOPIES Yo TO TPOIOGVTA OYL NAEKTPOVIKA ALA ATTO TOL PLGIKA CTUED SLOVOUNG.
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4.7To mpo@Pik TNG YOVUIKOS KOTAVUALDTPLOG

XopToypap®mviag To  TPOPIA NG  yvvoikag KoTovoA®Tplag  ypeldleton  va
vroypappicovpe ta €ENG otoryeio: Ot yuvaikeg amoTeAOVV TO PHEYOADTEPO UEPOC TOV
KOTOVOAMTIKOV KOOV, ool mepimov 7 otovg 10 katavarotég sivon yovaikes. Me
TNV TAPOS0 TV YPOVAOV 0 OPOLOG TV YUVOIKAOV TOV YPNGLULOTO0HV TO S10dikTLO
elte ®g péow emKovmviag eite g HEGO Y10 VO TPOALYLLOTOTOMGOVY TIG 0LYOPES TOVG
peyormvel, pe 10 42% tov yovok®v vo mionyeitor oe ovtd oxeddv kabnuepva. Ta
terevTaia Ypovio avEavetal o aplBoc TV YOVOIKOV Tov TpoPaivovy 6€ ayopég LECH
NAEKTPOVIKAOV KotaoTnpatmv, ayyilovtag mAéov 10 46,7%, tdom mov £xet evioyvdel
KOO TEPICCOTEPO HE TNV €16000 TOV pNyovodV ovalnTnong Kot GOYKPIoNG TIMV
omv ayopd. [TAéov 10 63% TV ¥pPNoTOV 6TO0 GHVOAD TOVG, TPOTOL TTPoPel Ge ayopd
avalntd to mpoidv mov emBupel G€ 16TOGEAMDES GUYKPIONG TIUADV GOUQ®VO LE
otoyeio tov 2014. H tdom avt) €xel ayyiEel koar 10 yuvaikeio gOAo pe 1 otig 4
EMnvideg va gumotedovtal yuo TG 0yopég TV KOAALVTIKAOV TOVG TIG UNYOVES

GUYKPIONG TILDV.

Opilovtag 10 mpo@il NG yvvaikag mov ayopdlel KAAAVIIKG HECEH OLOOKTVOV
wapatnpovpe Ot TpoKettal Yoo pio véa yovaika, nhkiog petacy 18 — 35, avotatng
ekmaidevong, avomavtpn, pe oo mov dev vrepPaivel o 1000 gvpd pe amAd Ko
Kopuyd otvAd. Kvuplapyo otorgeio, 1o omoio 1oyder ywoo OAheg TG yvvaikeg mTOv
TPOYUATOTOLOVV 0yopEG NAEKTPOVIKE etvar 1 avaykr Tovg va pdbovv 660 10 dvvatodv
TeEPLOCOTEPEG TANPOPOpieg YOpw amd to mpoidv. H cvvrpurtikn migoyneic, mov
ayyiCer to 83% wdhyvel apketd oTO0 O1OIKTVO TPOTOV OYOPAGEL TO TPOIOV TOL

emBopet, avalnToOvTog T YVOUN EWIKOV 0ALL Kol OTADV KATOVOADTOV.

Méypt ko 0éka ypovie mpwv, to 2008 ot 'EAAnveg koatavolwtég oe domavodoav
HeYEAOG TOGOGTO TV YPNUATMV TOVG Yo TNV 0yopd KAAALVTIK®V Kol TPOiOVIOV
opop@1ds. MoAg 1o 6%-10% g 101®TIKNG KOTOVAA®ONG APOPOVGE TO koAovTied ™.
H xatavaiwon KaAAVTIKOV coQaOc £50PTATAL OO KOVMOVIKOVG ETIONG TAPAYOVTEG,
10 lifestyle tov katavoalotdv, Yyoyoypagikods mopdyovies Kot TG cuvnOeElEg TV
KOTOVOAWTOV G€ GYE0M e To onueio mov €yovv cuvnBicel vo TPOYHOTOTOOVY TIG

ayopég Tove. Topeova pe v etaupeion Focus Bari, n uddo kot 1 opopeid kvplapyet

% http://beautytherapymanagement.blogspot.com, 2008
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OTIG NAEKTPOVIKEG AYOPES, E TO YUVOIKEIO KOO nAkiag 25-45 etdv, kupiog amd v
EMMVIKN TTEPLOEPELD, VO ATOTEAEL TN VEX oveEPYOLEVT KaTnyopio rehatdv®:. TIéov o
KOTOVOA®TNAG TPOYLOTOTOLEL TTOAD €DKOAN OTOLOONTOTE NAEKTPOVIKY 0yopd Ao TO
Kwnto tov. To 60% tov ypnotdv dwbéter Smartphones kot £xel omoktoel pHeydin
e€otkeimon ue ™mv TPOCMITIKN TOV GLOKELN. To tablet kot
T0 smartphone yivovtal main SCreen kot TpoceEPOLY EUTEIPIEG TOV BV PTOPEL 0VTE M

TNAEOPOGT VO TOVS TPOCPEPEL.

4.8 O yvvaikeg kon i xpion Tov Kowvovikov Atktoov

Evdwpépov mapovotdlel to yeyovog OTL ol yuvoikeg TAEOV KuplapyoOV HE TNV
napovcio Tovg ota Social Media. Me Bdon ta dnpoypapikd ototyeia Tov 2015 yia
xpnon tov Social Media, and 10 6GHVOLO TOV YPNOTOV TOL SASIKTLOV TOYKOGHIMG TO
LEYOADTEPO TTOGOGTO TV YPNOTAOV OTA KOWWMVIKG SiKTuo €ivol yuvaikes, HE TO

Facebook va Bpioketol mpdTo 6TIg TPOTUNGELS TOVG.

% Tivaukdv mov gpnopomorovv ta Social Media maykooping

77%

44%
31%
25%
21% >
Facebook Pinterest Instagram Twitter Linkedin

IMivaxag 27 Social Media women’s’ penetration worldwide®?

%1 http://www.focusbari.gr/en/
82 http://www.pewinternet.org/2015/08/19/the-demographics-of-social-media-users/
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4.9H yevia tov Millennials

O1 Millennials 1 evaAloxtikd n «yevid Y» gival ot avBpmmot ekeivol mov yevviOnkav
peta&y 1980 kot 2000 kor amotelovv v televtaio yevid tov 20°° audva kon v
TPOYUATIKY YNOLoKY| Yevid. Amotedmvtog 10 40% tov gvepyod €pyaTiKon GLVOUIKOV
OTIG OVEMTVYUEVES YDPES, £XOVTAG TPOUYUATIKY €otkeimon pHe TN xpnon Tev veéwv
TEYVOALOYIOV KOL TOL OdikTOov Ko pe Tn dvvordmrta vo dwyepilovtar Tto
HUEYOADTEPO TOGOGTO TMOV YPNUAT®V, ATOTEAODV KOO UEYAAOL EVOLAPEPOVTOG YO TIC
eTaLPEiEC TOV KIvouvTaL TOG0 €KTOC S1081KTVOOV 060 Kot dtadikTvakd. Ot Millennials
etvar pia yevid yio v omoia mavta vanpye to dwdiktvo. Eivor gketvolr mov éxouvv
LEYOAMGEL [LE VITOAOYIOTEG, tablets, smartphones Kot 0VGLOGTIKG UTOPOLY Kot TailovV
TNV TEXVOAOYIO OTU «OAYTUAN» GE GYECT LE TIG TPONYOVUEVEG YEVIEG. ZKLOYPOPDOVTOG
AomdV KoADTEPO TO TPOPIA TV aTOp®V oL amaptilovy T yevid Y pmopodpe va
JmoTOCOVHE  TO  €ENG:  OMOTEAOVV TN UEYOAVTEPN  OYOPOCTIKN  dvvoun,
OLLOPPDOVOVY TIG VEEC TACELS TNG Oyopds, UmopodV HEGH TNG YPNOMNG NG VEOGS
teyvoloyiag va aAAGEOLV TO ayopacTikd mePPariov Kot €xovv mpdcsfacn oTa

TEPLOCOTEPO TTPOIOVTA Kot TANPOPOPiES

Ewdwol tov yodpov tov marketing vrootnpilovv nog ovty n yeVid Slopépet
KOTOVOAOTIKA Omd TIG mponyovpeveg kob®dG Umopohv vo. OmOTEAEGOVV TOLG TLO
ONUOVTIKOVG TEAITEG TOV ENLXEPNCE®V, Oyl LOVO eEattiog TOV PeYAov aptBpov Tovg
OAAG Kot AOY® TNG OLKOVOMIKNG GVEGNG OV £XOVV GE GYECT LE TOLG LUKPOTEPOVS
nikakd. TToAlég etvan ot peydheg etanpeieg mov €xovv 0gilel Eviovo evolapEpPoV i
™ vevid Y Kot £(00V OAOKANPDOGEL GUUTEPLPOPIKEG LEAETEG KOl EPEVVEC YO GLLTNV,

omwg n Pricewaterhouse Coopers, 1 Intelligence Group kot 1 Deloitte.

[Tpokeévov va amavtnBel to epodTra €dv Aowmdv 1 yevid Y amotelel mporyuatikd
L0 LOVOIOTKT] YEVIGL OLOPOPETIKT OO TIG TPONYOVUEVEG € BEUOTA KOTAVOADTIGHOV, 1
etoupeio Accenture oAOKANPMOE oL CTULOVTIKY £PELVA. € OVTNV cLUpETEYaV 6,000
KATOVOAWOTEG €K TV omtoimv T0 30% avikav ot yevid Y Kot €vag peyarog aptiuog
MovoToNTOV dote vo dwmotmwdel katd mOco o1 teAevtaiol TPOGEPEPAV 1|
ONUIOVPYOLGOV HOVAOIKES eumelpieg ot YEVIA oumﬁsg. 2Ooppove. ooy pe to

amoteAéopaTo TG €peuvag, M YeVIA Y €V omoTeAEl TPAYHOTL GUVMOVLUO TNG

8%https://www.accenture.com/ph-en/insight-outlook-who-are-millennial-shoppers-what-do-they-really-
want-retail.aspx#block-about-the-research
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YNOIKNG EMOYNG, TOPOLGLALEL CNUOVTIKEC OpotOTNTEG TOGO pe T Yevid tov baby
boom (ot yevvnuévor peta&d 1946 ko 1964) 6o ko pe tn yevid X (ot yevvnuévol
peta&d 1965 kot 1979). [Mopd Tic opotdTnTEG VILAPYOVY KOl CNUOVTIKEG S10POPEG TTOV
ot gtaupeieg yperaletan va Adafoovv veoyn. ‘Evag otovg dvo Millennials dnimoe ot
avalnté TV 7o OIKOVOUIKY] ETAOYN KATA TNV ayOopaoTIKn Oladikacio, 000 GTOVG
névie mpoPaivovv oe «showroomingy, eEetdoovv dnAadn 10 TPOIdV TPMOTA GE PVOIKO
KOTAGTNUO KOL GTI GUVEXELDL OAOKANPADOVOLV TN S1AOIKTLOKT TOVG EPEVVO, Y10, EVPECT)
KOADTEPNG TIUNG KoL €MELTO ayopd Tov TPoidvtos. 'Evag otovg tpeig Ba mpofel oe
GUEST) NAEKTPOVIKN ayopd eVOG TPOTOVTOC GE DPEG OV T, PLGIK( KATOGTHIATO IVt
KAetotd. Téhog, evvid otovg déka. Millennials dniwoav mwg by giyav npocPacr o€
TPOYUATIKO YpOVO G€  OedOUEVOL TOL  OPOPOVV  TANPOPOPIEC YL TO TPOIOV,
dwbeopdmra, avtd Ba emmpéale BeTikd TV KATOVOAOTIKY] TOVG GUUTEPLPOPEL.
Atvovv dnAadr| pHéyot onuocio otV TANPOPopia Kot 61O TEPEXOUEVO, YEYOVOS TOV
pmopel vo omoTeAEGEL YPNCIUN TANPOPOPia Kot TapIAANAa epyoreio TPoGEYyIoNg
TOV EWVIKOV TNG OTPATNYIKNG HAPKETVYK TV gtorpeldv. EEGAAov, dev elvar Ttuyaio
mov M yevid Y &ivol ekeivi mov €xel Kotapépsl va adddEer to marketing moliov

ETALPELDV.

Ye OTL aQPOpE TNV AyOPOOTIKY TOVG GLUTEPIPOPA Kat TpocEyyion, ot Millennials dev
neibovtalr va  ayopdcovv povo pe  OSlanuicelg Kot pEC® TOL  «One  way
communicationy. Ot Millennials ayopdélovv, aAld ayopdlovv S10popeTIKd Kot divouv
Baon mhéov og éva civoro mpayudtov. Kabopiotikd poro yuo ekeivoug amotedel 10
customer experience, dnAadn N epnepio oV O ATOKOUIGOVY KOTA TN SIGPKELL TNG
ayOpOoTIKNG dtadikaciog 060 Kol HeTd TNV oAokANpwon ™c. H yevid Y embBopel va
EXel OLOLOPPOCEL o EEAPETIKY EUTEIPiol LECA QO TNV EMOQPY| TNG UE TNV EKACTOTE
etapeio. Zntder va avomtugel oL TPOCMMIKY GYECN HE auTny, B&helt va €xet
npocPacn oe TANpoopisc, va pmopel va dtaffalel ypn oo TEPLEYOUEVO TOGO Y10, TO.
poiovto, aAAd kot Yoo v etarpeio. Evag Millennial katavolotig a&lomotel ta
oyoMo Todondtepwv teAatdv dafalovroc aSloroynoelg kol fadporoyiec Tpoidvrwv,
oLUUETEYEL 08 oLINTNOEL e GAAOVG KATOVOAMTEG WMADVTOS Yo TO. TPOTOVTA Kot
avToAAdocovTag epmelpieg. Avapévouv Aoumdv amod Tig topeieg va EpBouvv mo Kovid
o€ OVTOVG, Vo polpaotolv pall Toug TNV 16Topict TOVG KOl VO, TOLG OKOVGOLV.
Kwnmpieg dvvapuelg g véag avutg yevidg gival o 01dAoyog, To cuvaicOnuo Kot M

aAAnienidopaon pe tig etoupeiec. Eivon amoutnrikol meddteg, O6Aovv apesdotTo otV
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EMKOIVOVIO KOl G EYMICTIKN YEVLA, OTMG Yopoaktnpiletal, {NTtdel TPOCOTOTOMUEVES

MoeElg Kol TPOTACELS. G LEAT KOWVOTNTMV, £XOVV TN SUVAUN VO OLdDCOVY Kol Vo

WANOOVY Y10 TIG KOTOVOAMTIKEG eUmEPiEG TOLG, TOGO TIG OeTkég OGO Kol TIg

OPVNTIKESG, HE OTL OVTIKTUTTO aLTO UTOPEL Vo EYEL Y10 TIG £TAPEIES KOl TN GIUN TOVC.

Yopeova pe €pevva g McKinsey ywo to 2010, to WOM amoterel to mo Pacikd

LEGO EMPPONG TNG OYOPAOTIKNG GULUTEPIPOPAS TOV VEDV katavodotdv®. Avtd

OQEIAETOL GTO YEYOVOG OTL O KOTOVAAWMTES, eyyeypappuévol o forums oAld kot péom

tov social media sivar og 0éon dueca vo, pAdve Kot va oxoAMALovV SOUOPPOVOVTOG

T1G VéeG TACELS.

Top 3 factors that influence whether a product B consicend at sach stage of the

CONSUMEr GaCISion journeay, Mmobe-phona exampls, %°

In mature markets
Stage 1 Adventising - 30
Initial consideration set’

Previous usage - 26

word ot mouth [ 18
Stage 2 Internat -
Active evaluation information - 29

word ot mouth [ 10
— e, I
Moment of purchase nformation

word ot mouth ] 10

in developing markets
word of mouth [ 12
asveising [ v
Pravious usage [ 15

Weoed of mouth - 28
agvortisng [ 26

Previcus usage . 13

Word of mouth - 46
rowiry [

Previous usage l 9

'Figures do not sum Lo 100%, bocsuse percentages for several other factors are not shown,
#Exctudes consumens who were contiscted by provider to extend contract after expiration.

Ewove 9http://www.mckinsey.com

Shttp://www.mckinsey.com/insights/marketing_sales/a_new_way_to_measure_word-of-

mouth_marketing
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4.9 Toykpion tov Millennials pe Tig vworovmeg yeviég

H etoupeion Nielsen oloxkAgpwoe tov ZemtéuPpio tov 2015 pio épevva yo TIg
EMTUYNUEVES OTPATNYIKES JSOPNUIONG GE TOYKOGLO eninedo™. 2N GLYKEKPLLEVN
épevva £xel evolopépov va. avagépovpe ™ otaon tov Millennials anévavit otic
SLAPOPEG LOPPES TNG PN oNS (MAEKTPOVIKNG KO TOPAOOGIUKNG) KOl TIC TNYEG TOL
EUMIGTEVOVTAL GE GYEOT] UE UIKPOTEPES OALG KOl TAAAIOTEPEG YEVIEG KOTOVOAMTMYV.
[d1aitepo evolapépov Tapovctdlet yio TNV TOPOVCH EPEVVE 1| GLUTEPLPOPA TNG YEVIAS

tov Millennials énwg Oo dovpe Kot and TOV TAPUKATO TIVOKO.

Global trust in advertising (Nielsen 2015)

100%
80%
60%
40%
20%
0%
WoM lotooeAideg Online yvwpeg Online videos Awadipon  Awadruion
(Zuotdoel  ETALPELWV  KATAVOAWTWY ota Social Mobile
OLKELWV) Media
M Generation Z (15-20 etwv) H Millennians (21-34 sTwv)
i Generation X (35-49 stwv) H Boomers (50-64 gtwv)

M Silent Generation (65 €Twv +)
IMivaxog 28: Nielsen Global trust in advertising report (2015)

SOUQvo He o, amoTeAESUATO. TG £pgvvag 1 Yevid tawv Millennials Egympilet amod Tic
VIOAOITES APOV EPYETAL TPATN GE OTL OPOPA BEUATO EUTIGTOGVYNG EVIUEPMOTG LEGM
tov WoM, g minpopdpnong amd 11§ emionpeg ceAideg tov etarpeldv, Aoppdvet
voyn ™¢ Tt ypagetar Online omd dAlovg ypnotec, mANpo@opeital omd To
dtapnuotikd Videos tov etapeldv, eE0IKEIOVETAL UE TIC SUPNUICEIS 0TO KOWVOVIKA
diktva evad eivar mAéov familiar pe tig dwwpnuicelg oto kKvntd tAépwvo. H yevid
AT £PYETAL TPAOTN G€ SVYKPLoN pe OAeS TIC VITOAOES, He LiKpEG PEPata amokaels,
10Tt glvan n yevid mov peydimoe poll pe 1o d1diktvo kot £xel mALov eEotkelmbel pe

TN ¥PNoM Kot TG Aettovpyieg Tov. Ao 0TL PAETOVUE OU®S, VITAPYEL TTOTIKN TACT CE

% http://www.nielsen.com/content/dam/nielsenglobal/apac/docs/reports/2015/nielsen-global-trust-in-

advertising-report-september-2015.pdf
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OTL apopd ta uéca amd Ta omoia OAEG Ol YEVIEG EMAEYOLV Vo EviUeEP®BOVV Yo Eval
TPoiov pécm g dapnuionc. Kvpropyet 1o mopadocioxd WoM, énerta akoAovbei to
OLdIKTVO HE TIG 10TOCEAIDEG KOl TIS OEIOAOYNCELS TV ¥pNoT®Vv (Tbavotato pEcm
blogs, forums ktA), énerto ta Videos, ta kowvmvikd diktvo Kot TEA0g 1 TANPOPOPNoN

HEC® KIVITMV GLGKELAV, YEYOVOS OV dgiyvel BERata Kot TIC LEALOVTIKEG TACEL.

Ot etopeieg mAEOV €YOVV GTO EMIKEVTPO TOVG TOV KOTAVOAMTN UOG Kol eivar eKeivog
mov kel Ta vApato g ayopds. ‘Exovtag ot 61d0eon tov peydho dyko
TANPOPOPLOV, Kol (NTOVTOG TOPAAANAL aKOUN TEPIGGOTEPO, O KAOE KOTAVOAMTNG
BpiokeTol UTPOCTA GE [0 VEQ TPOYLOTIKOTNTO TOV O 1010¢ UTOPEL KOt SLOUUOPPDVEL.
Amoppintoviag cuyvé ToVG TapadOGLUKOVS TPOTOVS SLUPNIIOTG, O VEOS KATAVAAMTNG
EMALYEL LE OLOPOPETIKA KPITNPLOL KO TPOTEPALOTNTEG GE OYEON UE TO TOPEAOOV.
Ovrtag dowtov «overloadedy, kKowvdg VIEPPOPTMUEVOL KOl ETPVAAKTIKOL GYETIKA L
MV Topadoctoky] dtoenuon kol to marketing, dpovv ave&aptnto Kot emAéyovy vo
OAANAETIOPOVY TPV TPOPOVV GE ayopd TG0 HETAED TOVG OGO Kol e TN €Tanpeio.
E&etalovv mAéov T1g eToupeieg, T0 TOG AVTEG «KIVOUVTOL KOWMVIKE, T GUVOAIKY|

eumepio Tov amroKoUi{ovy amd AVTEG KO TO TPOIOVTA TOV EUTOPEVOVTAL.

YHuepa EMOUEVOS, TEPLGGOTEPO OO KAOE GAAN @OPA, Ol VEOL KOTOVOAWMTES OEV
0éhovv pa etaupeia n onoia amhmg o Tovg «Afet kAT, BElovy amd po etoupeia,
aveEdptnta amd to uéyefog e M v aiyAn mov umopel va ExEl va ToVG 10AEEL KATL,
Vo Tovg pabet kATl vEo, va Umopovv va givar og BEom v aAANAETIOPOVY LE VTNV Kol
£TG1 VO TOVG TPOCPEPETAL aéia%. Amotedel eTOpEVmG KOBNKOV TOV ETOPELDV Va. gival
oe Béom vo TPocodidovy cuveyms a&io 6TOVS KATOVOAMTEG Kot ouTO amotelel Ko ™

HEYOADTEPT TAEOV TPOKANOT Y10 OVTES.
4.10 Avakeporaioon

310 TopOV KEQALOLO CKLOYPOPNOAUE TO TPOPIA Tov Yprotn tov Social Media tdéco
TayKoopimg 060 kot otnv EAAGSa. [dwaitepn avapopd £ytve oty ayopd mov peAeTder
N mopovca £pyacia, mov gival 1 oyopd TV YOVUIKEI®V TPOTOVI®MV TEPUTOINGTG Ko
OHOPPLEG. AVOAVCOUE TIC OVAYKEG KOl TO YOUPOKTNPIGTIKA TOV OTOU®MY TOV OVIKOLV
ot vevid tov Millennials mov ivar kot 1 oudda TtV yvvaikdv Vv omoia Oa

LEAETHCOVE Kol EPELVNTIKGA 6TO 5° KEPAANLO TOV 0KOAOVOEL.

% http://memurrytmg.com/sites/default/filess McMURRY TMG_CE0%20POV.pdf
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KE®AAAIO 5: 'Epgvva,

5.1 Evocaymy

H épevva mov €ywve ota mAoiclo TG TapoLCHS SUTAMUATIKY €pyoaciog Mtav Eva
petypa BipAoypagikng Kot ToGoTIKNG £pevvas. Anpovpyndnke pécwm v epyareiov
¢ Google éva epotnuatordylo pe 19 epmTAGELS, TO 0TTOI0 HOPACTNKE NAEKTPOVIKA
oe oetypa 100 yovoukov. TTapatiBevior ta amoteAéopato ToV EPOTNUATOAOYIOV TOL
OAOKANPOONKE KOTA TNV EKTOVNON TG TOPOVCAS OUTAMUOTIKNG EPYOUCTOC. LVVOMKA

and Toug 100 epmOEvTEC amdvIinoay NAEKTPOVIKA TO EpOTNUOTOAGYI0 85 yuvaikec.

5.2AmoteléopaTo EPOTNOTOAOYIOD - Avaivon

Epatnon 1: [Ipaypatonoieite ayopég pécm S1001KTHOV;

Npaypatonoinon ayopwv péow dtadiktiou

80%
H NAI
HOXI

[Mapatnpodpue 6TL T0 peyadbTEPO TOGOGTO TV EPpMTNOEVTOV TNG £pgvvoc, onAadn 8
otovg 10 katavalwtég TPoyUATOTOEl NAEKTPOVIKES QyOPES YEYOVOS OV Ogiyvel OTL

VILAPYEL EEOIKEIMOT LUE TO NAEKTPOVIKO EUTTOPIO.

Epoton 2: 'Exete ayopdoet mote mpoidvia opopQllg kot mePUToinong omo

NAEKTPOVIKO KATACTNUO/MAEKTPOVIKO QOPLOKELD;
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Ayopalouv npoiovta opop@dLac Kat epLtoinong oo
NAEKTPOVIKO KatAoTnpo/NAEKTPOVIKO PAPHOKELO

48%

E NAI

[Toporo mov 10 80% mpayuatomolel NAEKTPOVIKES ayopéc, Hovo to 52% ayopdlet
TPOTOVTO, TEPITOINONG KOl OUOPPLAS a0 KATOWO MAEKTPOVIKO KATACTNUO 1)

NAEKTPOVIKO PapUOKEiO.

Epotnon 3: Ilpaypatonoeite kamowo €pguva mpv ayopdaceTe KAmolo mpoidv amd

NAEKTPOVIKO KATACTNOL

Mpaypotonolouv KAmoLa £PEUVa PV oLyOPALoOUV
KALTIOLO TIPOIOV altO NAEKTPOVLKO KATAOTNHOL

H NAI
80% HOXI

2xedov 8 otovg 10 KaTavVOA®MTEG TPV TPOYLUATOTOUCOVY KATOW NAEKTPOVIKT ayopd.
OYETIKN HE KOAADVTIKA KOl 7Poidvta, OUopQllg Kot mepimoinone  ovolntodv

TANPOPOPIES Y TOL TPOTOVTO TOV TPOKELTAL VAL yOPAGOVV.

Epoton 4: [loc cuidéyete mAnpoeopieg Yo 1o Tpoidv Tov GoG EVOLUPEPEL,
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ZuAdoyn MAnpodopLWV yLA TO TTPOIOV OV TOUG
evdiladépeL ano:
4%

H QoL
H Blogs

8%
37%

i AloBntikd
11% H Youtube
M Other

i Facebook

32%

Ye 0Tl aQopl TN GLAAOYN TANPOPOPLDV, Ol TEPIGGOTEPES KOATAVIADTPIES, ONAOT|
oxedov 4 otic 10 (37%) gumiotevoviol T Yvoun TOV Gilev Touc. Aaufdvouy dniadn
TANPOYOpies Kot TEPLEXOUEVO amd dtopo epumoTocvvVnG. AkoAovBovv pe 32% ekeiveg
mov cvpPovievovtar ta Blogs Molg 1 otig 12, dnAadn 1o 8% mpotipovv va
Aopfavovv TAnpoeopieg pHEcw TV kKavoldv tov YouTube, evd to mocootd mov
ypnouonotlel to Facebook wg nnyn cvAioyng TAnpoeopidv givat 4%. @aivetor 61Tt T0
TEPLEXOUEVO KEEVOD Kal EIKOVOG OV €lval TOG0 EAKVOTIKO 6€ oyéon ue Ta Videos to
omoia. cuyvé meptiapuBavouy kar tutorials, dnAadn yproweg mAnpoeopieg Yoo ™
xpnomn tov mpoidvtog. Mia otig 10 yuvaikeg (11%) avalntd mAnpoeopieg kdmolov
€W0IKO TOL YO®POL, ONAdN kAmow ocOnTkd mov Ba TOVg TOPEXEL YPTICULES
TAnNpoeopies v 10 mpoiov. [opatnpodpe dNAad OTL VO Ol PIGES KATOVAADTPLES
ayopdalovv Online povo 10 32% GLAAEYEL NAEKTPOVIKG TIG TANPOPOPIES Y10, TO TPOIOV

oL ovalnToLV.

Epotnon 5: Axolovbeite etoipeieg KaOAALVTIKOV, TEPUTOinom Kot OpOpeldg ota

Social Media (Facebook, Instagram, YouTube, Twitter);
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AkoAouBoUv staipeieg KAAAUVTIKWY, tEpUTOinon &
opopdLag ota Social Media

64%  NAI
HOXI

e 01l apopa T0 NAeKTpOovVIKO engagement tov katavoAnTplov, 6 otig 10 akorovBovv
oto. Social Media etaipeiec kaAlvvtikdv, mepumoinong kot opopelac. To mocooTo,
EVD givol apKeTd peydro épyetal o€ avtifeon pe 1o yeyovog ot uovo 14% AapPdvet
VILOYT TO TEPLEXOUEVO TOV ETALPELDV Y10, TN GLAAOYN YPNCL®OV TANPOPOPLOY TTOL Hal
00N YNGOLV 6NV ayopd KOAALVTIK®OV (LOvo éva 4% cvAléyel mAnpoeopieg and 10

Facebook ka1 éva 10% omd to YouTube).

Epoton 6: Otav avalntdte va ayopdoete £va mpoidv Tivog TN YVOUN EUTICTEVECTE

mEPLGGOTEPO;

Mola yvwpn EUMLOTEVOVTOL MEPLOCOTEPO
6%

11%

21% H O\wv

H QAwv Kal ELBLKWY
i El6Ikwv

M Kavevog

Ye 611 agopd Bépato epmioToovvng mov oyeTiloviol PE TNV TPOYUATOTOINOY TNG
NAEKTPOVIKNG 0yOPAs, TO HEYAAVTEPO TOGO0TO (62%) @aivetar va vimbel acpdaieia

aeoVL AAPeL TN YVOUN TOV eIA®V dALd Kot TV e101K®V. To m0c0cTd Tov 0 AauPdvel
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T YVoun kavevog etvat poag 6%, evo 21% eivotl 1o mocootd ekelvav TV yovaikov
OV EUTIGTEVOVTOL LOVO T YVOUN TOV GIA®V TOVG 0TaV ovalnTodV va ayopdcovy Eva,
poidv, eved 1o 11% gumiotedeTon AmoKAEIGTIKA TOVG £101KOVE TOV YMPov. BAémovpe
emopévag v emppon wov £xet to Word of Mouth otig katavaidTpieg Kot 610 1660
UTOPEL VO EMNPEAGEL TNV EUTICTOGVVI] TOVG Yo £va. TPOIOV, €101KA €4V TPOEPYETOL
O GTOUO EUTIGTOGVVNG OTTWG €lval o1 PIAOL 0ALA Kol E101KOVE TOL YDPOV OTMG Eivat

ot oeOnTIKOl.

Epotnon 7: Ze 1 fabud cog emmpedlovv v emiloyni/ayopd oG To reviews tmv

npoidvtwv mov daPalete yio éva Tpoidv;

Nooo ennpealouv tnv emtAoyn/ayopad ta reviews tTwv
npoiloviwv

H Ka©dhou
H Alyo

i Moo

Ot xotavardTpleg poaivetor 6t ennpedlovtol o apkeTd peYaAo Badud amd 1o «Tt Adet
0 KOGLOG» Yo TO TTPOIOHV, INANON O TIG NAEKTPOVIKES OELOAOYNGELG TOV VITAPYOLV
dwbéoeg v kaOe mpoidv. Ta reviews yia €va mpoidv mov pmopel vo givor eite
Oetikd eite apvnrikd ennpedlovv v andeacn ayopds tov 42% TV KaTavoAOTPUOV
mov gpomOnkav. To mocoostd eivar apketd peydro. Movo 1o 12% de AapPavet
VIOYT TOV KATA TNV ayopd TG 0EOAOYNCELS TOV TPOIOVI®V, EVA akOuUn Kot To 46%
dMiwoe mmwg uropel va emmpeactel Aiyo amd tig aglohoynoeic. Iopatnpovpe doniadn
n6G0 onuavtikd porlo umopel vo maifel o mepleyodpevo twv aglohoyncemv oe Ot
agopd €va mpoidv yoo TV ayopd tov N pn. Ot aglohoynoelg TpocsPEPovy AomdV
aglomotio Kot amoTteAoVV cLYVA KaBoploTikd Tapdyovta TOG0 NG TEMKNG EMAOYNG

000 Kol TG ayopds evog TpoidvTog.

Epotnon 8: I16co ypnoyo gival yio €6dG va 6og TapEYovV ol ETPEiEG TANPOPOPIeS

Y10, TaL TPOIOVTO TOL aryopalete péso and TG oerideg Tovg ota Social Media;
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Néoo xpriown eivat n apoxn AnpodopLWV Ao TLG
ETOULPELEG YyLa TA TPOTOVTA HETA OO TLG OEALSEG TOUG
ota Social Media

H MoAv
H Aiyo

i Ka®oAou

[Mopampnoape vopitepa 61t polg 1t 13% 10OV KOTOVOAOTPIOV GULAAEYEL
TANPOQOPIES Yoo TPOIOVTA TEPUTOINONG KOl OHOPPLIG HEcH amd TS GeEAdES TV
etapeldv oto Social Media. BAémovpue todpa, 6Tl 10 peyaAdtepo m0606To, dNANST 6
o115 10 yuvaikeg Bo NOshav ot eTaipeieg va mapEYovv YPNGIUES TANPOPOPIES Yo TOL
TpoidvTa péca and Tig oelideg otovg ota Social Media. Amotedei emopévag avaykn
Y0 TIG YOVOIKEG Ol ETOLPELEG VO TAPEXOVV XPTCLUO TEPLEXOUEVO Y10 TO TPOTOVIO TOVG
70 omoio B pumopEécovv va afloToooVY MGTE VO TPOYMPNOOVY GE KAmolo ToavN
peAlovTiky ayopd. To T0G00T0 TOL deV EVOLOPEPETAL Y10l TETOLOL EIO0VE TANPOPOPiEg

etvar pkpo ko gtvor poAG 1o 9%.

Epotnon 9: [l6co mbavd eivar va ayopalate €vo mpoidv mepuroinong omd pio

gtaupeio Tov T dopnpon g v PAErate cuyva oto Social Media;

Nooo mBavn gival n ayopa npoiovrtog, tn dtadnuion
ToU omoiov tnv BAEmouv ouyva ota social media:

H NoAv
H Alyo

i KaBo6Aou
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Amotedel kaBnuepvi) cuviHON oTPATNYIKN 1 SLOUPTUIOT] TOV ETOIPELOV OAAGL KOl TOV
TPOIOVI®OV TOVG OTo KOWVIKA diktva. TIoAAég eivan ekeiveg mov otoyebov o€
OLYKEKPIUEVO KOO YPNOLUOTOLOVTIOS TO NAEKTPOVIKG €PYOAEID SOPNUIONG TOV
TPOCPEPOVTOL OO TIC TAUTPOPUEG TOV KOWOVIKOV SIKTO®V Y10 VO, TPOGEAKDGOVV
ueyaAbTEPO oyopaoTikd koo, va yricovv to brand tovg kot vo edpaiwbodv ot
OLVEIONON TOV KOTAVIA®TOV. AVAADOVTOC AOWTOV TOPO TO KOTE TOGO UTOPEl M
NAEKTPOVIKY Ol0PNLCT OTO KOWMVIKG O1KTLO VO EMNPEACEL TNV KOTOVOAMTIKY
CUUTEPLPOPE TV XPNOTMV TOVGS, PAEmovE OTL LOVO OTL O1 UIGEG YuVaikeSg, dNAadN TO
56% pmopet va emnpeactetl Ayo, to 23% mold evd to 21% dev €xel mBavotnTES VAL

ennpeaotel amd Kamoto dtapnuon etaupeiog oto Social Media.

Epotnon 10: I16co mbavd elvar va ayopdoete €va mpoidv mepumoinong amd o
etalpeio To omoio 10 mpowbei pion Blogger/Vlogger péow Blogs/Social Media/

YouTube;

Mooo mBavn eival n ayopd PoIOVTOG MLaG ETALPELOG
10 omnoio to ntpowOsi pia Blogger/Vlogger péow
Blogs/Social Media/ Youtube

26% )
H NoAv

H Aiyo

i KaBohou

To tehevtaio ypovia to YouTube amotehel v o dNpo@r unyovh avolntnong
TOYKOGUMG. XTOV TOUEN TNG OLOPOLAS O™ PUOIKA Kol G€ TOAAOVG AAAOVGS, VTTAPYEL
N téon ot etoupeieg va dtpnpilovv Eppeca ta mTPoidvVTa TOLG UECH YVOGTMY GTO
kowo Bloggers ko Vloggers Adym g peydAng toug SNUOTIKOTNTAG GTOVE XPNOTES
0V Jadtktvov. [lapatnpovpe Aowrdv 6t pdévo 10 26% TtV gpwtBiviov dev Ba
emnpealovtayv Katd tnv ayopd KAmolov Tpoidvtoc and 1o Tt «Aéve» yvmotég Vioggers
kot Bloggers yia avtd. Avtifeta 5 otic 10 Oa enmnpedlovtav Alyo evod 4 otig 10 moAD.
BAémovpe Aouwwdv t dOvaun mov pmopel va £xel n yvoun t€Toimv avlpdnwv oty

amoQoo™n 1 1N GAL®V va TpoBodv 6€ ayopd evOg TPoidVTOG.
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Epoton 11: 'Eyxete ayopdcel moté Kdmolo mpoidv opopelds/ mepumoinong meion

éywve “Viral” | whovoov ToAd yia oto;

‘EXouv ayopAoeL KATOLo Poiov opopdLacg/
nepuntoinong emeldn €ywve “viral” | pthovoav oA yLa
ouTo

42%

>8% M NAI

HoxI

To Viral Marketing pnopei va ennpedoet apketd T0 KOTOVIAMTIKO KOO Kot Giyovpa
Vo 0NYNGEL TOVG YPNOTEG GTO Vo ovoLNTHCOVY TEPIGGATEPES TANPOPOPIES Yo TOL
TPOToVTa KoL va TpoPovv BEPata kot o€ Kamowa Thavn ayopd. Zvykekpiuéva, 1o 42%,
onradn 4 otig 10 yuvaikeg MAOCAY TOG EYOVV TPOAYLOTOTOWGEL AyOPd TPOIOVTOC TO
onoio &ywve yvootd gite enedn ocvintodoav moAd Yo avtd gite enedn Eywve Viral,
dwd00nke dAadn cav «og». Térolov gldovg dwenuon PAémovpe 6t pmopel va
EMNPEGCEL TIC KATAVOAMTIKEG TPOTIUNGELS TOAD UEYAAOL TOGOGTOV Yuvouk®v. BEBana
elvar avtiotoyya peydro kot 10 mocootd (58%) ekeivov TV YuVOIKOV TOL OgV

poéPn o€ kdmota aryopd TPoidvTog mov EAAPE T LOPON «10V».

Epotmnon 12: Edv PAémote toxtikd Oa@nuion €vog mpoidviog Opopelis GTo
dwdiktvo (oe Facebook, Instagram, YouTube), Oa avalntodcate minpopopieg yio to

TPOioV;
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Avaintouv nAnpodopieg yia To npoiov, To onoio
BA€énouv taktika o€ Stadnpon oto dtadiktvo (os
Facebook, Instagram, Youtube)

27%

H NAI
HOXI

Ot mepiocdtepeg yovaikeg oniadn 7 otig 10 Ba avalnrodoav mAnpogopies yio Ta
TPOioVTa EKEIVA TTOV 01 eTapEieg TPpombohv pécm dapnuictikev banners oto Social
Media kot péom drapnuicewv ekdvag kot yov oto YouTube kot oto Instagram. To
omotd otoyevuévo marketing umopel vo £xel ETOUEVOG GNUOVTIKY EXLPPOT TOCO GTO

engagement 6co mhovov Kot 6T LETATPOT TOV GE ayOpPdL.

Epotnon 13: Avaogépeté pog pa etorpeio kaAloviikdv mov Oewpeite 0tL €xel v

KoAvTepN Topovoia ota Social Media:

Etaipeia mov Oewpeite O0tL £XEL TNV KAAUTEPN Tapouoia
ota social media

H Avon

H Apivita

i L'Oréal

H Vichy

H Maybelline

i Korres

M Mac

i Nivea

k4 Natura Siberica
M Noumég

M Ag yvwpllw

2%
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ZnmOnke amd TG YOVOIKEG TOL CLUTAPOCAV TO EPOTNUATOAIYIO VO OVOPEPOVY TNV
gtaipeio ekeiv) Tov Bempoldv g €xel TV KaAbtepn mapovoia oto Social Media.
AvoeépOnkav apketéc etoupeieg ot omoieg amd 0Tl Qaivetan £yovv Kotallmbel ot
ovveidonon tov kotovolotpiodv. E&éyovca 0éon éxer m L’Oreal, pe 20% tov
YOVOIKAOV Vo, TNV 0empodv o¢ TNV Toupeia Pe TNV KOADTEPT TOPOVGio Kot akoAoLOEl
n Avon pe 10% xor 1 Maybelline kow  ehAnvikny Apivita pe 6% avtictoryo.
[Ipdypott 0T avapEpPape Kol GE TPONYOVUEVO KEPAANLO GTNV TOPOVGH £PELVA, M
L’Oreal omotelel etoupeion mpdTLIO G€ OTL OQPOPG TN Snuovpyic YPNOIUOV
TEPLEYOUEVOD TPOG TIG KATOVOADTPIESG KOU UE SUVOUIKY] TOPOVCIO OTO KOWVOVIK

dtktoa.
AvdAvor InUoypapIK®V cTotyeimv

Epoton 14: Eiote:

dulo

L Tuvaikeg
100%

To epommuotoddylo mpowbnOnKe oOTOYELUEVO KOl OTOKAEIGTIKA OE YUVOIKES

KATAVOIADTPLEG AOY® TNG VOGS TOL TTEPLEXOUEVOD TNG EPELVOC.

Epoton 15: H nAwkwokn cag katovoun givon petald:
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HAwwaki Katavoun

2%

M 16-20
H21-35
M 36-45
H 46-55
M 56-65
i 66+

To 90% tov epombéviov avikel ot yevid tov Millennials v omoio kot kvpiog

e€etdlovpe GTNV TOPOVGA £PEVVAL.

Epotnon 16: Iow eivor ) kOpra amacydAnon cog;

Kupia AltaoxoAnon

H Qottntnig

H 18lwTkog YItaAAnAog

i Anpootog YradAAnAog

B EAeVBepog EmayyeApatiog
i Avepyog

H ovykexpipévn nikioxn opddo mopatnpovpe 0Tl omacyoAeiTal Katd KOplo Adyo
oToV WWTIKO Topéa pe m0cootd 51%, omovdalet pue mocootd 20% evd pnoig o 14%
acyolovvtor pe eievBepa emayyéipata kot to 11% dev amacyoieiton e kdmolo

Topéa ko T€Aog 10 4% epydletal 6To OMUOGLO TOUEA.

Epoton 17: Tlow sivor to unviaio cag 1000MUOL KOTO TPOGEYYIOT) GE EVPW;
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Mnviaio elooénua

M Kdtw oo 500€
H Metafd 501€ -1000€
i Metafy 1001€ -2000€

To punviaio elcdoMua gtvar moAd younid, dniadn yapnAidtepo amd 500 vpd To pRva
yw 1 otig 3 yvvaikeg. To 56% tov epomBéviav Aappdverl pnviaimg 501-1000 gvpo,
EVD €vol TOAD kPO T0600TO TG TAENG Tov 13% £yl unviaio €106oMpo pHeYaAHTEPO

tov 1001 gvpo t0 pnva.

Epotnon 18: [Toto givar o enimedo TV 6TovddV oG,

Ertinedo onouvdwv

3%

H Anodortog Aukeiou

M Ntuyio AEI/TEI

d METAMTUXLOKEG OTIOUSEC
H AlSaKTopLko

i AMo

Ot GLUUETEXOVOEG YUVOIKEG OTNV €pEVVO. EIVOL GTI GUVIPITTIKY TOLG TAELOYNOIN
amoPolTol Avitepmv oyolmv 42%, kot 10 46% Vo KOTEYEL UETOMTUYOKO TITAO

GTOVOMV.
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6.4Xvunepaocpota

A 10 80% TOV YUVOIKAOV TOL TPOYHOTOTOI0UV NAEKTPOVIKES ayopEc Hovo to 52%
avtdv ayopalel mpoidvia mepmoinong Kol OUOPQOLIC OmO KATO0 MAEKTPOVIKO

KOTAGTNLLO 1] NAEKTPOVIKO POPUAKELO.

H ocvvtpurtikn) mhetoynoio tov yovakdv epmotevetal m WoM emikowvovia. 4 otig
10 6tav BEAovV var GLAAEEOLY TANPOPOPIES VIO TO TPOIOV EUMIGTELOVTOL TIC QOIAEC
TOVG EVD TN YVOUN 0moKAEIoTIKE TV KoV 1 otic 10. A&iler va vroypappicovpe
mv aio mov divel oTIC KoTavaldTPleg N vapén evnuepopévav Blogs miovciov e
neplexopevo, kobmg 1 otig 3 ta cupPovAedeTol TPOTOL TPUYUATOTOWCEL KATOL0

NAEKTPOVIKT] 0LyOpdL.

Ot yuvaikeg vioBovv acediela Aappdvoviag TAnpoeopnon Yy T0 Tpoidv mov Oa
ayopdcovv and eileg Kol YVOGTEG OV TO dokipacav, 6 otig 10 yuvaikeg Paciler T
mhavotnTo ayopds £vog mpoidvtog otn yvoun tov ¢idwv mc. BAémovue emopévag
mv emppon| mov £xel to Word of Mouth o1ig Kataveldtpleg kKot 6To TOG0 Umopel va.
EMNPEACEL TNV EUTIGTOGHVY] TOVG Yl £va TPOidV, €01KE eqv mpoépyeTon amd dropa
EUMGTOGUVG OmG gival ot @ihot oAAG Kot €01K0Dg TOL YDpov Omwg elvarl ot

aoOnriKot.

g 0L apopd To engagement, ot katovaldTpleg eoiverol 0Tt Ennpedlovtal o apKeET
peydao Babuod amd 1o «tt AEEL 0 KOGHOGH Yo TO TPOTOV, ONAOT| OO TIG NAEKTPOVIKEG
a&loloynoelg mov vrdpyovv drobéoipec yo ke mpoidv. Ta reviews yio Evo mTpoiov
nov pmopel va glvan gite Betikd gite apvntikd ennpedlovv TV andPAc oyopds TOL
42% 1OV KOTOVOA®TPLOV TOL epMTNONKAV evd axoun kot to 46% OoMilwoe Tmg
umopel vo enmpeactel AMyo oamd 115 agoroynoceic. Ilapatmpovpe omAadr, mdco
ONUOVTIKO pOLO pmopel va maiEel To TEPIEYOUEVO TV OELOAOYNCEMV GE OTL APOPE
éva Tpoidv yia v ayopd tov 1 un. Ot a&lohoynoelg mpospEPOLY AoV 0EI0MIGTIO
Kot amoTeLoVV cLYVA KaBoploTikd Tapdyovia TOGO TG TEMKNG EMAOYNG OGO Kot TNG

ayopdc vOG TPOIOVTOC.

Xe 0Tl agopd To Kowwvikd olktva 6 otic 10 yuvaikec akoAovBovv o etopeio
KOAADVTIKOV OT1 GEAMOO NG oTo KOWOVIKA péca evd 6 otig 10 6o MBelav ot
eToupeieg vo TapEYovV YPNOLO TEPLEYOUEVO HECH TOV GEMOWV TOovg. BAémoupue

EMOUEVOG TOGO GNUOAVTIKO €lval Yo TIG YUVOUKEG TPOKEYEVOL VO GYNUATIGOLY HLa
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OAOKANPOUEVT €KOVA Y10 £vaL TTPOIOV VoL £X0VV OAEC TIG OmOPaiTNTEG TANPOPOPIES
GUYKEVIPOUEVEC GE EVOL «UEPOC». YTAPYEL OVGLOCTIKA OVAYKT £YKLPNG EVIUEPWOONG
Kot OMuovpylag TEPLEYOUEVOL OO TNV  TAEVPA TOV  ETOPEIDV  TPOG  TIC

KOTOVOADTPIEG.

Ye 0épota mov oxetiCovrar pe to Viral Marketing, 4 otig 10 yovaikeg Snlocov g
€YOVV TPOYLOTOTOGEL Oyopd TPOIdVTOG TO Omolo €yve YVOOTO &€ite EMEON
ocv{nrovcav oD Yy owtd eite emedn £ywve Viral, 510600nke dNAadn cav «Oc».
Tétowov €idovg dwoeruon PAETOLUE OTL  POPEl VO EMNPEACEL TIG KOTAVOAMTIKEG
TPOTIUNGELG TTOAD HeYIAOL TOoc0GTOV Yuvoikadv. BéPata eivatl avtictoyyo peydio Kot
10 10600710 (58%) eKelvmv TV YuvouK®V TOV deV TPOEPT G€ KAmToln oryopd Tpoidvtog
mov éAafe T popen «obv». Ot mepiocdtepeg yuvaikeg omiadr 7 otig 10 Oa
avalnroboav TAnpoopieg yo Ta mpoidvta exeiva wov ot etoupeieg Tpowbodv pEcw
dwpnuotikev banners oto Social Media kot péow dopnuicemv eikdvog Kot nYoLv
oto YouTube ka1 oto Instagram. To cwotd otoyevpévo marketing pmopei vo €xet
EMOUEVMG ONUAVTIKY €MpPoT| T060 610 engagement 66o mbavdov Kot 6T UETATPOTY|

TOV GE QyOopd.

OLoKkAnp®VovVTOg TNV TOPOLGA Epevva. avTIAaUPavopacte Ot ot yovaikes ayopdlovv
Online, n tdon eivar oLENTIKY OTTMOG Kot Ol OTOTNOELS TOVG amd TIG £TOPEiES. ZNTohV
TEPLGGATEPO KO TOLOTIKOTEPO TEPLEYOLEVO, TIO EVEPYT) GUUUETOYT TOV ETUPELDV GTO
KOW®VIKA diKTLO, EUMIGTEVOVTOL OUMG TOPIAANAO Kot TIG GIAES TOVG Yol TV ayopd
TPOIOVTOV, £X0VV TEPIECOTEPEG THAVOTNTEG VU OLyOPAGOLV KATOL0 TPOidV €4V TOLG
TPOGPEPETOL OO TIG ETOUPEIEG TAOVGLO Kol YPNCLO CONtent kol KAmoleg POVASIKEG
eumepieg katd Vv Epgvva ayopds. Ot etanpeieg amd TV TAELPE TOVG AVTO TTOL £YOLV
VoL KAVOLV TIPOKELLEVOL VO, KEPOIGOVV TTEPIGGHTEPO KOO Kol KUPIMS VL OMOKTGOVY
loyal kowd, givor va dovAéyovy pebodikd Tig otpatnykég Tov content marketing, va
APOVYKPACTOVV TIG WOWHTEPES AVAYKES TOV YUVOIKOV KOl VO, OTLLLOVPYOVV YPTCUES

totopiec mov Ba Tpocdidovv a&io 6TIG KATOVOADTPIES.
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ITAPAPTHMA

Epotypatoroyio

To mapdv pOTUATOAOYI0 ATOTEAEL LEPOC TNG EPEVVOG Y10 TV OAOKAP®OT| TNG

SUTAMUATIKNY EPYOCIOG LLOV GYETIKA LE TO TOCO EXNPEALOVV T KOIVOVIKA O1KTLO, TO

WoM kat 1o Viral Marketing v ayopd KaAAOVTIK®V.
1. Hpoaypotomorgite ayopéc pEG® SLAIIKTVOV;

e N
e On

2.'Exete ayopaoel ToTé TPOoidvVTa OPOPPLAS KO TEPLTOIN OGNS OO NAEKTPOVIKO

KOTAOTNILO/MNAEKTPOVIKO QappraKeio;

e N

e On

3. Ipoypatonoreite Kdmowa £pevva TPV AYOPACETE KATOL0 TTPOIOV OTTO

NAEKTPOVIKO KOTAGTNNO;

e No
e On

4. Tlog ovALEyETE TANPOPOPIES Y10 TO TTPOIOV TTOV CUG EVOLUPEPEL;

o  YvMéym mAnpopopieg amd cerideg oto Facebook

o  XVAAEy® mAnpogopieg and Kovdiia tov YouTube

e  Evnuepovopor and oyetikd Blogs

e  EBEvnuepovopot omd onsOntikd

o  YVAAEY® TANpopopiec amd Pidovg Tov £xoVV SOKIUAGEL TO TPOIOV TOV UE
evOLPEPEL

e Other:
|

5. AkolovOgite gTapeiec KAALVVTIKAV, TEPLTOIN G KUl OPOPPLAS 6T social

media (Facebook, Instagram, YouTube, twitter);
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e N

e On

6. Otav avalntdte vo ayopaceTe £Eva TPOIOV TIVOS TN YVOUT EUMIOTEVECTE

TEPLOCOTEPO;

e Tov eilowv pov
e Tov edikdv (0oONTIKOV OVTITPOCMTTOL ETOLPEIDV GE PUCIKO KOTAGTILLOL)
o Tov ellov Kol TOV E0IKOV

e Kavéva and to mapomdveo

7.2¢ 11 BaBpo cag enrnpedlovv TNV emAoy)/ayopd 60G TO reviews TV TpoiovTmv

nmov SwuPalere Yo Eva Tpoiov;

e Koborov
e Alyo
e [loAV

8. [16o0 yprono givar Yo €6GG VO 60G TAPEYOVV 0L ETULPEIES TANPOPOPIES Y1 TA,

POIOVTO TOL ayopaleTe péoa amd TS 6glides ToVG oTa social media;

e Kobdorov
e Atyo
e [loAV

9. [1660 mOavo civar va ayopdlate £va TPOiOV TEPTOINONGS ATO P ETALPELN TOV

™ Swwnpuion ™G TV PAénate ovyvd ota social media;

e Koafoiov
e Atyo
e JloAV

10. IT6c0 mBavo gival va ayopaoete £vo TPOIOV TEPLTOINONS OTO UL ETALPELD TO

omoio To mpowOsi pio Blogger/Vlogger néocw Blogs/Social Media/ YouTube;

e Koafoiov
e Atyo
e JloAV
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11."Exete ayopacel moté KAmTo10 TPoiov opoperas/ meprmoinong ewelon £yve

“Viral”  prhoveay mwolv Yo avTo;

e Nm
e On
12. Eav pAémote TOKTIKG 1001101 VOGS TPOTOVTOS OROPPLAS GTO OL0OIKTVO (0€
Facebook, Instagram, YouTube), 0o aveintodcate aAnpo@opiss yio to Tpoidv;
e N

e On

13. Avo@épeté pog pa eTopeio KEIAADVTIKAOV Tov Oempeite 611 £xe1 TNV

KoAvTEPN TTapoveio ota Social Media:

14. Eiote:
e Tuvaixka
e Avipog

15. H nhkwoxi) oog katavoun givar petalo:

e 16-20
e 21-35
e 36-45
e 46-55
e 56-65
e 66+

16. ITowx givon | KOpLO aTOGYOANGT| OGS

o  donTpro/@ottnTig

o [diwTikdg YaAANAOG

e Anuoociog YndAinAiog

o ElkevBepog Emayyeipatiog
o Asgv gpydlopon
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17. Ilowo €ival To pnviaio 6og ELGOONUA KOTE TPOGEYYLGT OE EVPO;

e Kdato ano 500€

e  Meta&y 501€ -1000€
e Meta&y 1001€ -2000€
e Avo tov2001€

18. ITowo €ivar To eMinEdO TOV GTOVOMOV GUG;

e Amdgporrog Avkeiov
e Jltyio AEI/TEI
o  Metantuylokég GTOVOEG

e AdokTopikd

e Other:
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