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AO®IEPQZH

210 ouCuyo uou Mapio

KAl OTOV PIKPO Jag AyyeAo



NMPOrPAMMA METANTYXIAKQN ZMNOYAQN ZTH AIOIKHZH
ENIXEIPHZEQN INA ZTEAEXH (E-MBA)

BEBAIQZH EKMONHZHZ AINAQMATIKHZ EPTAZIAZ

«AnAwvw utelBuva OTI n  JITTAWPATIK  €pyacia  yia T AQwn Tou
METATTITUXIAKOU TiTAOU aT1roudwy, Tou lMavemotnuiou leipaiwg, otn Aloiknon
Emyxeipriocwy yia Z1eAéxn (E-MBA) pe TiTAO: « TO aviaywVIOTIKO TTAEOVEKTHUA
mépa armmo tnv epapuoyn: To CRM w¢ agernpia tou oTparnyikou oxe0IaouoU,
TPOUTTOBE0EIS, epapuoyn Kal £Tidpacn oro performance Twv EMIXEIPHOEWV»
EXEl OUyypa@ei atmrd epéva QTTOKAEIOTIKA KOl OTO OUVOAO TnG. Aev €xEl
uTTOPANBEi 0oUTE €xel eyKpIBei oTO TTAQICIO KATTOIOU AAAOU HETATITUXIOKOU
TIPOTITUXIOKOU TiTAOU OTToudwyv, oTnv. EAAGOQ 1} OTO €§wTEPIKO, OUTE Eival

epyacia f THAPA Epyaciag akadnuaikou ) ETTAYYEAPATIKOU XAPOKTHPA.

AnAwvw etTiong utrelBuva OTI- 01 TINYEG OTIC OTIOIEC QVETPECA yia TNV
EKTTOVNON TNG OUYKEKPIPEVNG OITTAWMATIKAG €pyaoiag, ava@épovial OTo
OUVOAG TOuG, KAvovTag TTAPN ava@opd 0TOUG OUYYPAPEIG, TOV EKOOTIKO 0iKO
I TO TTEPIOBIKO, CUMUTTEPIAANBAVOUEVWY KAl TWV TINYWV TTOU EVOEXOMEVWG
xpnoigotroinénkav ammd 1o diadiktuo. MNapdpfacn TG avwTépw akadnuaikng

Mou €uBuvng atroTteAei ouoi1wdn Adyw yia TNV avadkAnon Tou TITUXioU Jou».



To avTaywVIOTIKO TTAEOVEKTNHA TTEPA ATTO TNV EQAPHOYI

Mapia K. KaBpadd

2nMUavTikoi 6pol:  Alaxeipion TTEAATEIOKWY  OXECEWY, - dlaxEipion  yvwong,
AVTAYWVIOTIKO TTAEOVEKTNUA, TTEAQTOKEVTPIKA ETTIXEIPNON,
TEXVOAOyia, dlaxeipion diadikaoiwy, aAAayr) KOUAToUpag,

TOTOTNTA TTEAQTWYV, EMTTIOTOCUVN TTEAATWV

2TV epyacia auti opiCetal n  Alaxeipion Twv  TleAaTelokKwyY  2XE0EWV
(Customer Relationship Management) otn oUyxpovn €TIXEipnon, mépa atmo
TNV €@appoyr, dnAadr To AoyIOHIKO. ATTOTEAEI TNV QPETNPIA TOU OTPATNYIKOU
OXeOIAoPOU yIa PIA ETTITUXNMEVN €QAPHOYH KAl UIQ ATTOTEAEOUATIKA €TTiIOpACN
o€ KABe opyaviopo. lMNoieg gival OuwG ol TTPoUTTIOBECEIS KAl O avadiapOpwaoElg
TTOU TTPETTEI VO UAOTTOINBOUV TTPOKEINEVOU VA OAOKANPWOE €mMTUXWG éva
ovotnua CRM og pia oUyxpovn aviaywvioTIKA €TTIXEipnon; MNarti kal ye 1molo
TPpO0TT0 T0 CRM OnpIoupyei aviaywvioTIKO TTAEOVEKTNMO O€ €va 101aiTEPA

METABAAAOUEVO OIKOVOUIKO TTEPIBAAAOY;



EYXAPIZTIEZ

Oa nBeAa va euxapioTAow 1B1aiITEPa TOV EMPAETTOVTA KABNYNTA TNG £pyaciag
Mou KUpIo NikOAao lewpyOTTOUAO yia TNV EUTTIOTOOUVN TTOU HOU €O¢€IEE
divovTag Pou Tn duvatoTNTA VA EKTTOVIOW. TNV DITTAWUATIKI JOU EpyaCia oTov
EMMOTNUOVIKO TOPE TToU €TBupouca. ETmiong, Ba BeAa va Tov euxapioTiow,
yla Tnv kabodryynor Tou kad’ 6An TR didpKeIa TNG OUYYPAPAS TG KABwWG Kal

TNV auéPIoTn BonBecia oTToIadATIOTE OTIYMN TN XPEIGOUOUV.

TéNog, Ba NBeAa va TTw €va PEYAAO euxapioTw O0TO oUCuyo pou Mdaplo yia T
OUVEXN UTTOOTHPIEN TTOU JOU TTPOCEPEPE 0 OAn TN dIGPKEIQ TNG CUYYPAPNS
TNG KaBWG Kal 0Toug yoveig pou Kwvotavtivo kal KpuoTaAAdia yia 6Aa 6ca

QaVIOIOTEAWG POU £XOUV TTPOOPEPEI.
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KEDAAAIO 1
Ti eivar CRM. Ti d¢gv gival CRM.

1.1. Eicaywyn

2T0 KEQAAQIO TTOU akoAouBei Ba avagepBoUpue OTOUG OPIoUOUG, OTOUG TUTTOUG
KAl OTIG €VOTNTEG TTOU €XOouv atrodoBei yia Tnv Alaxeipion Twv lNeAareiakwyv

2xéoewv (Customer Relationship Management) piog €mxeipnong amo Tnv

OTIYMI) TTOU TTPWTOEUQPAVIOTNKE MEXPI TIG NHEPES PAG.

1.2. NMpooavaTtoAiIouOg oTOV TTEAATN.

Z1ov 21° aiwva yia va €ival Jia €TTIXEipnan €mTuxnuévn Kai BILaoiun Ba TrpETel
va €XEl TNV IKAVOTNTA va Eival TTPOCAVATOAMIONEVN OTOV TTEAATN. 2€ £va 101QiTEPA
ammauTnNTIKG €TMIXEIPNUATIKG - TTEPIBAAAOV N avAykn auTh €ival oAoéva Kal TTio
éviovn. la TIC TIEPICOOTEPEG ETTIXEIPAOEIG OEV Eival APKETO va TTwWAoUV
EMTTOPEUPATA KAl VO TTAPEXOUV UTTNPECIEG YIO VO €ival ATTOTEAEOUATIKEG.
OcuéNiog AiBog TNG KEPOOYOPIaG MIaG ETTIXEIPNONG €ival 01 OXEOEIC PE TOUG
TeEAATEG TNG. O MOTOC TEAATNG TTOU €XEI JOKPOXPOVIO OXECN ME TNV ETAIPEIa
gival Mo €AKUOTIKOG. o va uttdpxel KAAUTEPO QTTOTEAECHA, O ETTIXEIPNOEIG
TTPETTEl VO OPYAVWVOVTAL YUPW ATTO TOUG TTIOTOUG TTEAATEG TOUG KAl VO KAVOUV

owaoTn dlaxEipion TNG TMOTOTNTAG TWV TTEAATWY KAl TWV OXECEWV TOUG.

ZAUEpa o TTEAATNG OEV AVAKEI OTNV ETTIXEIPNON, QVTIOETA N €TMIXEIPNON AVAKEI
otov TreAdtn. o va avarmtuxBei n oxéon auth, n €Taipgia oQeilel va
AEITOUpyNOEl PE ToV TPOTTO TTOU O TTEAATNG €mmBupuei. Av €vag opyaviouog gival
KEPOOPOPOG onUaivel OTI EXEl DIAUOPPUICEI HAKPOXPOVIEG OXECEIG UE TOUG TTIO
BapuTiyoug TEAATEG TNG, OTI €Xel OIETTAPEC ME AUTOUG TOUG TTEAATEG MECW
Ol0QOpwWV onueiwv emmagng, OTI €xel PABEl T’ QUTEC TIC ETTAPEC WOTE va
TTPOCPEPEI TIPOCWTTOTTOINUEVESG TTIPOOQPOPEG o€ dIAQopa TUAMATA TTEAQTWYV, OTI

MaBaivel TIG avAYKES TwV VEWV TTEAATWV Kal OTI N XpAon AuTAS TNG yvwong Twv



TTEAATWYV  OAOKANPWVEI Ta TIPOIOVTA KOl TIC UTTNPECiEC o€ AUCEIC TTOU

dnuIoupyouv agia oTov TTEAATN.

MNa va kataAaBel pia emxeipnon mou B€AEl va TTdel, TTPETTEL va YVWPICEl TToU
BpiokeTal. Mia TTPOIOVTOKEVTPIKN) €TTIXEipnOon avalntd 600 TO duvatov TTIo
TTOMEG XPNOEIS KAl TTEAATEG yia TO TTPOIOV TNG. AVTIOETO pIa TTEAQTOKEVTPIKA
ETTIXEipnon avadntd 600 1o dUVATOV TTIO TTOAAA TTPOIOVTA YIA TOUG TTEAATEG TN,

Ta oTroia o@eiAel va Ta oAokAnpwoel. (Galbraith, 2005)

1.3 Opiopég Tou CRM

2UPQWVA PE TNV avaokoTTnon Tng BiIBAIoypagiag Kal TNG apbpoypagiag yia 1o Ti
akpIwg civar CRM kai 1i dev eival CRM, uttdpxel peyaGAn TTOIKIAIQ OPICHWV.
Aid@opol Adyol Ba putropoucav va dIKAIOAOYHoOUY QUTHV TNV TTOIKIAOPOPPIa TWV
OPIOHWY, OPWG TTIO CNPAVTIKOG AGYOG eival n SIAQOPETIKOTATA TTOU UTTOPEI va
TTpoo@épel O KABe opyavioud n  uloBETNoON €vOG TETOIOU  CUCTRHUATOG
avaTTuéng, dlaxeipiong kar dlIoTAPNONG TWV OXECEWV PE TOuG TTEAATES. MEpOg
TNG OUYXUOoNG TTPOEPXETAI ATTO TNV KOIVOTATA TWV KATOOKEUAOTWY — TTWANTWY,
Ol OoTroiol €xouv Toug OIKOUG TOUG OpPIoPOoUG, Paciouévol oTn OIK TOug
TEXVOAOYIQ Kal 0TO TTWG BEAOUV va TOTTOBETNOOUV OTO CUYKEKPIMEVO KOUMATI TNG
ayopdg. MeydAo PEPOG TNG OUYXUONG QUTAG OPWG TTPOEPXETAI KAl ATTO TnV

TTpoEAeuon Tou CRM.

H opoAoyia tou CRM Ttrapoucidler éAAeiwn cagriveias. O 6pog Customer
Relationship Management xpnoigotroigital ouyxva Kar evaAAayr ue Toug OPouUg
‘Relationship - Marketing’, ‘Customer Relationship Marketing’, ‘Enterprise
Relationship Marketing’ (ERM), ‘Technology Enabled Relationship Marketing
(TERMY)’, ‘Customer Managed Relationships’ (CMR) A ‘Customer Management'
(CM). ETTiong ouxva XpnoIUOTIOIEITAI 0AV PIO CUYKEKPIPEVN AUCT TTANPOPOPIKNG
(IT solution) 61w ammoBikeg dedouévwy (data warehouse) i PIG CUYKEKPIPEVN
epappoyn 6TTwg diaxeipion dlaPNUICTIKAG EKOTPATEIOG (Campaign management)
N €va oUOoTNUa AUTOMATOTTOINONG TOU TUAMATOG Twv TTwANoewv (sales force

automation). ETITTpooB£TWG, 01 OpICPOI Kal o1 TTEpIypa®éS Tou CRM TToU €X0UV

2



XpnoigoTtroindei atrd didPopous ouyypageic TToikiouv o€ peydAo Babuo, oTTwg

TTapoucidleTal TTapakdtw (Payne, 2005):

* To CRM c¢ivar emyepnuatikyy oTtpatnyiky (business strategy)
ouvOUAOMEVN ME TeXVOAoyia TTANPOQOPIKAG WOTE  va  BIAXEIPIOTEN
atroTeAeOUATIKG OAOKANPO TOV KUKAO {wn¢ Tou TreAdTn (customer life-
cycle). (Smith, 2001)

= MeBodoloyieg, TExvoAoyieg Kal duvaTOTNTEG NAEKTPOVIKOU EUTTOPIOU TTOU
XpnoigotrolouvTal  atmo  TIG  ETMIXEIPACEIG  yia . Tn ~ dlaxeipion  Twv
TTeAATEIOKWY OXEoewv. (Stone, Woodcock, 2001)

* To CRM cival pia gpapuoyn nAektpovikoU eutropiou. (Khanna, Sunil,
2001)

= Mia 01€€0dikr) oTpaTnyIk Kal Oladikaocia atmrokTnong, diaripnong Kai
ouvepYooiag HE €TIAEYMEVOUG TTEAATEG PE OKOTIO Tn  Onuioupyia
utrepaciag 1600 yia Tov TTEAGTH 000 Kai yia Tnv €mixeipnon. (Parvatiyar,
Sheth, 2001)

» To CRM avagépeTtal 0TV AQVATITUEN KAl dIaTrpnon MoKPoTTpOBeouwY,
auoIBaiwv  Kal  ETTIKEPOWYV OXECOEWV WE ONPAVTIKOUG OTPATNYIKOUG
TTeAdTeg. (Buttle, 2000)

= YTdpxouv TIOAAEG OiaoTaoelg aAAG n Paoikry amown €ivar OTI N
ETIXEIPNON TIPETTEl VA YiVEl TTEPICCOTEPO TTEAATOKEVTPIKY (customer-
centric). Kupieg péBodol eival gpyaheia tTou Bacifovrar oto Web kai n
TTapoucia aTo Internet. (Gosney, Boehm, 2000)

* To CRM utopei va Bewpndei cav pia e@apuoyr) Tou one-to-one
marketing kai Tou marketing Twv OX£0€wv, TTOU QVTOTTOKPIVETAI OTIG
EMOUPiEg KABE TTEAATN LeXWPIOTA Kal TTou Paoiletal o€ 60a Aéel O
TTEAATNG KAl 0€ O0Q yvwpioupe yI' autov. (Peppers, Rogers, Dorf, 1999)

=  Mia dIaxeIPIOTIKA TTPOCEYYION N OTToIa ETTITPETTEI OTOUG OPYAVIOUOUG va
TTpoadiopicouv, va TIPOCEAKUCOUV Kal va augfoouv Tov Pabuod
dlatApnong (increase retention) Twv EMKEPOWV TTEAATWV  TOUG,
dlaxelpigéuevol Tig oxéoelg padi Toug. (Hobby, 1999)

» Eymepiéxel T Xprion tnG uttdpxoucag TTANPO@OPIag Tou TTEAATN JE
OKOTTO Tnv auf¢non Tng Kepdogopiag TnG Emyeipnong kal  TnG
ecuttnpéTnong Tou TTeAATN. (Couldwell, 1999)



= EmliwKEl va TTapéxel Mo OTPOTNYIKA  Yépupa avAueca OTnv
TTAnpo@opiakry TexvoAoyia (information technology) kal oTpaTNYIKESG
marketing oToxeUOVTOG OTN dNUIOUPYIa POKPOTTPOBECUWY OXECEWV Kal
KepOOYOpPIag. AuTO aTTaITEl OTPATNYIKEG BACIOPEVEG OTNV TTANPOPOPIA.
(Glazer, 1997)

= Marketing kaBodnyouuevo ammd Tn dlaxeipion Twv dedouévwy (data-
driven). (Kutner, Cripps, 1997)

Eival rpogavég o611 uttdpyxouv o€ PHeyAAo BaBud TTOIKIAEG YVWHES yIa TO TI €ival
10 Customer Relationship Management. Eival onuavTiké va avatmTuxBei évag
ATTOOEKTOG OPICUOG TTOU va TTEPIAAUBAVEI OAEG TIG TTAEUPEG TOU OPOU, WOTE OAOI
Ol OpPYQVIOMOI va €ival ca@eic o TI ava@épovial OTav. XPnoIJOTIoIoUV TO
Customer Relationship Management. BéBaia utrdpyxouv apkeTd Koiva B€uarta

oUPPWVA PE TOUG OPICHOUG TTOU £XOUV TTapaTEDE OTTWG:

» To CRM gival EMIXEIPNUATIKI) OTPATNYIKI TTPWTOROUAIQ.

» To CRM egival éva TTpoypapua yia OAn Tnv €TTIXEIPNON, TO OTTOIO UTTOPEI
VO EQAPUOOCTEI TTPOODEUTIKA.

= O mpwToPouliec Tou CRM aToxeUouUV OTNV UETAXEIPION KABE EeXwpIoTOU

TTEAATN OIAQOPETIKA.

KdBe opyaviopuds Ba w@eAnBei atmd TNV uloBETNON €vOg opiopou yia TO TI
onuaivel CRM atd tnv armmoyn TG oTPATNYIKAG YIA TNV ETTIXEIPNON KAl OTTO TN
dlaoc@dAAion o1 0 OpPIoPOG auTdG Ba xpnoiuotroinBei otaBepd oe OAn TNV
emyeipnon. To CRM eivar n oTtpatnyikrp Tpooéyyion yia Tn dnuioupyia
BeATIWPEVNG agiag TwV HETOXWV HECW TNG AVATTTUENG TWV KATAAANAWY OXECEWV
ME Baoikoug TTeEAATES Kal TUAMOTA TTEAATWY. To CRM €VWvel TNV TTPOOTITIKA TWV
OTPATNYIKWY TNG TTANPo@opIakng TexvoAloyiag (Information Technology) kai Tou
Marketing Twv oxéoewv (Relationship Marketing) woTte va €mdwooUV
KEPOOPOPESG ~ KAl  POKpoXpovieg oxéoelc. To CRM  mapéxel  au&nuéveg
duvaToTNTEG yIa TR Xpron 1600 Twv Oedopévwv 60O Kal TNG TTANPOPOPIag YIa
TNV KATAVONON TwV TTEAQTWV KAl TNV €QAPUOY KAAUTEPWY OTPATNYIKWV
oxéoewv marketing (relationship marketing strategies). Auté atraitei pia

TTOAUC X101} OAOKANPWON TV avEpWTTWY, TV AEITOUPYIWY, TV dIadIKACIWY KAl



TwV IKavoTATWY marketing, Tpdyua TO OT0I0 €ival €QIKTO HEOCW TNG
TTANPOPOPIAG, TNG TEXVOAOYIOC KAl TWV EQapUOYwWV. Z& TEAeUTaia avaAluon, KAbe
ETTIXEipNoN TTPETTEI va atTo@aacioel Ti onuaivel To CRM yia Tov opyaviopo Tng Kai

yia T JEAAOVTIKN TNG emTITUXia oTnVv ayopd (Payne, 2005).

1.4 To ¢@doua Tou CRM

H avaokdton twyv mmapatrdvw opiopwy Tou CRM Kal TTwé 01 OpYyavIOUOi TOUG
XPNOIYOTTOIoUV, BEIXVEI MIa OEIPA TTPOCEYYIoEWVY YIa va TTpoodlopicouv To CRM.

AuToi aKkpIBWG o1 opIoOoi aTTeikovi(ovTal cav QAacUa oTh CUVEXEIQ:

Aiaypauua 1.1: To edoua rou CRM
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210 éva Akpo, T0 CRM opifstal oav pia 101aitepn TEXVOAOYIKN Auon. la
TTapddelyua, o€ évav opyavioud TTou £xel ¢odéwel TTavw atmmd 20 ekaTtouuupia
OoANdpia o€ AUCEIC TTANPOPOPIKAG KOl CUCTAMOTA oAokAApwong, 1o CRM
TTEPIYPAPETAI ATTOKAEIOTIKA aTTO TNV ATTOWn TOU OXEOIOU AUTOMATIOMOU TOU
TMAMOTOG TTWANCEWV. 2€ évav dAAov opyavioud, To CRM avagépovrav o€ éva
MEYAAO OUVOAO AUCEwV TTANPOYOPIKNG Kal Internet TTPOCAVATONICUEVWY OTOV



TTEAATN. AANAEG €TalpEieg xpnolpoTTololv Tov 0po CRM yia va Treplypdyouv

O1GQopeS TTPWTOROUAIEG WOTE VA YiVOUV TTEPICTOTEPO TTEAATOKEVTPIKEG.

H omoudaiétnta Tou TTwg opifetal To CRM dev gival povov atrAd yia Adyoug
onuaocioloyiag (semantics). O opICPOG TOU €XEl Evav ONUAVTIKO AVTIKTUTIO OTO
TTWG YiveTal atrodekTd To CRM Kal TTwG €QapPOleTal atrd £vav. opyaviopo. To
CRM odev cival ammAd pia AUon TTANPOQYOPIKAG OTo TTPORBANUA aTTdKTNONG TNG
OWOTAG TTEAATEIOKNG BAoNg Kal avaTrTugng authg TG Baons. To CRM eival
TTOANU TrepiocooTepa. [leplAapPBavel pia  ouvlBeon o€ BabBog  oTpaTnyikou
OpAuaTOG, MIa  OTPATNYIK yvwon TnG agiag Tou TeEAATn MPéOw  €VOG
TToOAUKavaAIkoU TTepIBAAAOVTOG, TNV aglotroinon TG KAatdAAnAng diaxeipiong
TTANPoYopiag kal epapuoywv CRM kal uwnArg TToidTNTAG AEITOUPYIWY, ETTITEUEN
Kal uttnpeoia. To CRM utroypaupicel O11-n dlaxeipion TnNG TTEAATEIAKNG OXE0NG
gival pia ouvBetn diadikacia TTou PBpioketal o€ €EENIEN Kal Wi ATTAVTNON KOl
avtavakAaon €vog  ypriyopa ueTaBaAAopevou  TrepIBaAAovTog  marketing.
2Uh@wva Aoitrév pe Ta TTapatdvw 1o CRM TIp€trel va TOTToBETEITOI O €va
eupuTEPO OTPaTNYIKO TTACioIo dnAadr oTnv de€Id dkpn Tou oxnuarog (Payne,
2005).

1.5. H xpnRon tou CRM Kkai n ovouaroAoyia Tou

KaBwg utrdpxel peydAn TTOIKIANIO OploPwy Kol evvoiwv  Tou Customer
Relationship Management, To CRM ¢£xel Tpapnéel 1o evdia@épov dia@dpwv
TUTTWV  ETAIPEIWYV KAl BIOPNXAVIKWY TOPEWYV. ZUPQWVA HE €PEUVA  TTOU
TTpaydaTtotroindnke otnv. AyyAia o 10 opyaviouoi TTou XpPNOIKOTTOIOUV TTIO
arroTeAeopaTikd 10 CRM, €ival €va TTOAU evlIo@EpoV MEiYPa TTaPadOCIoKWY
ETIXEIPNOEWY, (TT.X. ETAIPEIEG TTOU XPNOIKUOTTOIOUV TTAPASOCIOKA TNAEPWVIKA
KEVIPA YIO TIG ETTAQEG MPE TOUG TIEAATEG TOUG, OAAG KAl ETAIPEIEG TTOU
XPNOIUOTTOIOUV. NAEKTPOVIKO €UTTOPIO, KOBWG Kal KaBapd SIOBIKTUOKES ETAIPEIES
Kal TEAOG «UBPIBIKEGY eTAIPEIEG. [eyOvOS TTOU ATTOdEIKVUEI OTI O OTPATNYIKESG TOU
CRM 0dev cival atTOKAEIOTIKA TTEPIOPIOUEVEG OE ETAIPEIEG TTOU €XOUV MPEYAAN

e€aptnon ato 1o Internet Kai TIG TEXVOAOYIKEG KAIVOTOIEG.



Aedopévng TNG euputata Oladedouevng xpriong tou CRM og dIGpopeg
ETMIXEIPNOEIS KAl PBlounxavieg, n opoAoyia Trou YPENOIYOTIoIEITal yia vad
TTEPIYPAWEI TN DIOXEIPION TWV OXECEWV PE TOUG TTEAATEG TOUG CUVOWICETAI OTOUG

TTAPAKATW 3 TTI0 KOIVOUG OPOUG:

e oT10 marketing Twv oxéocwv (relationship marketing),
e 0Tn dlaxeipion meAateiakwy oxéocwv (CRM) kai

e 0Tn dlaxeipion Tou TTEAATN (customer management).

O 6pog marketing oxéocwv (relationship marketing) oxetieTal e TN OTPATNYIKA
dlaxeipion oxéocwv OAwvV TwV BACIKWY PETOXWYV, UTTOGAARAWY, TTPOuNBeuTWY
(stakeholders), evw o1 6por diaxeipion TteAateiakwy oxéoewv (CRM) kai
dlaxeipion Tou TTEAATN (customer management) cuvo£ovTal TTEPICOOTEPO HE TN
dlaxeipion Twv OXEOEwv WE TOUG TrEAATEG. H dlaxeipion Twv TTEAATEIOKWV
oxéoewv (CRM) avravakAd Tnv avdamtugn otpatnyikwyv marketing Tng {wng Tou
TEAATN OTTWG TNV KATAVONON TWV QVAYKWY TOU, TNG CUMTTEPIPOPAS TOU KATT.
AvtiBeta n dlaxeipion Tou TTEAATN (customer management) avoa@EépeTal OTn
oTpatnyik €pappoyry Tou CRM pe 1R xprion e€IdIKwv epyaAgiwv OTTwG
dlaxeipion  ekoTpateiog (campaign  management) 1 dpaoTnPIOGTNTEG
TNAeQwVIKWY KEvTIpwy (call center activities). Baoiopévol ota Trapamdvw
akoAouBei n . 1gpapyxia TTOU €Enyei Toug Opoug marketing Twv OxEoEWV
(relationship marketing), dilaxeipion TTeAaTeiokwy oxéoewv (CRM) Kal diaxeipion

Tou TTEAATN (customer management) (ZxAua 1.2).



Aigypauua 1.2: Relationship marketing, CRM and customer management. H
Iepapxia

ZTpaTNyIKN dloxeipion Twv
OXEOEWV PE TOUG
EUTTAEKOUEVOUG HETOXOUG

MARKETING ZXEZEQN

AIAXEIPIZH MEAATEIAKQN
IXEZEQN
AIAXEIPIZH NMEAATH

2T1paTnyIkA dlaxeipion Twv
TTEAQTEIOKWY OXETEWV, KAVOVTAG
XPAon TNG KatdAAnAng TexvoAoyiag

.

E@appoyn kai oTpatnyiki diaxeipion tng
AAANAETTIOpaONG TWV TTEAATWV.

lnyn: Payne, 2005

1.6. Tutrol Tou CRM

ZUpgwva pe To Meta Group, pia oupBouAeuTikn eTaipeia, To CRM utrayeTal o€ 3

KATNYOPIEG:

= Asartoupyiké (Operational) CRM: [lMpdkerrar yia tov 10mT0 CRM T1T0U
OXETICETAl ME TOV QAUTOPATIONO TWV OIAdIKACIWY TNG  ETTIXEIPNONG
oupTrEPIAQUBAvVOPEVOU TWV ONUEiWY ETTAPAG Twv TTeEAaTWV e 1O front
office. O TUTMOG QUTOG TTEPIANQUBAVEI TOV AUTOUATIOUO TWV TTWANCEWV,
Tou marketing kal TnNG €guUTTNPETNONG TOU TTEAATN. To Asitoupylik6 CRM
aTTOTEAEI HEYAAO PEPOG TWV €EOBWV TNG ETTIXEIPNONG KABWG 01 €TAIPEIES
avamTuooouV Ta TNAEQWVIKA TOug KEVIpA 1 uloBeToUv CUCTAPATA
QUTOMATIOUOU TWV TTWANCEWV TOUG. AUTOG O TUTTOG KOAUTITEI TIG DIETTAPEG

TOU TTEAATN aTTd TO €0WTEPIKO TNG ETTIXEIPNONG. TUTTIKEG AEITOUPYIEG TNG



EMXeipnong OTTwg  egumnpétnon  Tou  TeAdATn, dlaxeipion  Twv
TTapayyeAiwy, TIHOAGYNOoN A TTWAARCEIS KAl QuTOPATIONOG marketing Kai
dloiknon €ival OAa PEPOG TOU CUYKEKPIPEVOU TUTTOU.

= AvoAuTtiké (Analytical) CRM: O T1UTOG QUTOG TrEPIAApPBAvEl TNV
OUAAOYR, TNV aTToBnkeuon, TNV €E0PUEN, TNV ETTECEPYQTIia, TV, EPUNVEIQ
Kal Tov agloAdynon Twv dedouEVwY Tou TTEAATN, TTOU dnuioupyouvTal atro
TNV AEITOUPYIKA TTAEUPA TNG ETTIXEIPNONG, OTOV XPnoTn. H evowpdtwon
Twv AUCEwv Tou avaAuTikoU CRM pe autég TOU Agitoupyikou CRM
ATTOTEAEI £vav ONUAVTIKO TTApAyovTda.

= XuvepyaTtikd (Collaborative) CRM: Autdég o TUTIOG €ival oxedov pia
EMKAAUYWN. Eival TO ETTIKOIVWVIOKO KEVTPO, TO OUVTOVIOTIKO OIiKTUO TTOU
TTOPEXEl TA KUPIO POVOTTATIO OTOV TTEAATN Kal OTOUG TTPOUNBEUTEG TOU.
[MpoKeITal yia TN XPrON CUVEPYATIKWY UTTAPECIWY KAl TNG UTTOOOMNG WOTE
va onuioupynBei n dlEeTTa@n TG emXeipnong Me TTOAAQTTIAG  TTBava
KavaAla, yeyovog Trou  Oivel Trn  duvatotnta OJIETTAPAG METALU TwV
TTEAATWY, TNG ETMIXEIPNONG Kal Twv gpyalopévwy. Me dAa Adyia, eival
KABe Acitoupyia CRM TToU TTOPEXEI ONUEIO BIETTAPAG METALU TOU TTEAATN

Kal Tou 10iou Tou KavaAioU.

Madi autd Ta 3 cuoTaTikd Tou CRM utrooTnpifouv Kal TPOQOdOTOUV TO éva TO
aAAo. To emTuyxnuévo CRM, To OTT0i0 KOTAARYEl OTN HOVODIKN EUTTEIPIA TTEAATN,
ATTAITEl TNV EVOWPATWON Kal Twy 3 ouoTaTtikwy. To cuvepyatikd CRM divel Tn
duvaToTNTA OTOUG TTEAATEG VA ETTIKOIVWVOUV WE TNV ETTIXEIPNON HECW OIaPOPWV
KAVOAIWYV KAl u@ioTavTal KOIVA EUTTEIPIO HECW AUTWYV Twv KavaAiwv (channels).
To Aeiroupylik6 CRM OI1EUKOAUVEI TIG ETTAPEG TOU TTEAATN PE TOV OPYAVIONO KOl
oTn. Oouvéxela akoAouBoUv n emme€epyaoia (processing) Kal eKTTAApwon Twv
aTmaTACEWY TOoug. To avaAuTiké CRM divel TNV gukaipia 0Tov 0WoTO TTEAATN va
Yivelr 0TOX0G PE TIG KATAANNAEG TTPOCQOPEG KAl ETTITPETTEI ECATOUIKEUON KAl one-
to-one marketing péow TNG PMOVABIKAG yvwong Tou TTEAGTN (superior customer
knowledge). (Payne, 2005)

Mia &AAn opoAoyia TToU ¥pnoiyoTrolEiTal oTnv ayopd Tou CRM TrepIAapBavel
(Greenberg, 2004):



= 2rpatnylké CRM: Agopd tnv avamrtué¢n Tou CRM, n oTroia EeKIva he TV
ETTIXEIPNMATIKI)  OTPATNYIK TNG ETTIXEIPNONG KAl QOXOAeiTal HPE TNV
QVATITUEN TwV OXEOEWV TOU TTEAATN TTOU KATOARyouv Ot Onuioupyia
MOKPOXPOVIOG Agiag TwV JETOXWV.

» E-CRM: O 06pog e-CRM avogépetal oTnv XPnon epyoaAgiwv Tou
NAEKTPOVIKOU guTTOpiou (e-commerce) ] NAekTpovIKA KavaAia oto CRM.

» Marketing oxéoewv ouvetaipwv (PRM): Me autov Ttov Opo yiveTal
avagopd oe dpaoTnpIoTNTEG Tou CRM T1T0U TTEPIAAPBAVOUV TIG dPACEIG

TNG ETTIXEIPNONG ME TOUG CUVETAIPOUG TNG.

1.7. Topeig epappoyng Tou CRM

1.7.1 AutopaTiopog Twv NMwARoewv (Sales Force Automation)

O1 MTwANTéC piag emixeipnong eivail eudAwtol atn xprijon CRM kai auth n
avTtidpaon TTnydadel atrd tnv £vrovn TiEon Twy OIEUBUVTWYV YIa TNV UTTEUBUVOTNTA
Toug. To CRM Toug avaykdalel va e€ivar uttohoyol oTtnv etaipeia. oAAoi
TTOPAYOVTEG  ETTNPEACOUV TN - CUUTTEPIPOPA  TOUG OTTWG  KOIVWVIKOI KOl
WUXOAOYIKOi OAAG ag €EETACOUNE KATTOIOUG ONUAVTIKOUG yIa TNV UI0B€TNON TOU
CRM. O1 TTwAnTéC @povTiCouv yia Tnv TrpooTacia Tng OIKAG Toug PAaong
0edopévwy, dnNAadr Tou ToPEA TOUG Kal TwV TTEAATWY TOUG, TTapadeXOUEVOl OTI
auT) n Bdon dedouevwy dev givalr povov eicaywyn dedouévwy (data input).
MpokerTal yia évay attAd @AKEAO TTOU TTAPOUCIACEl TN CNPAVTIKA OXEON TTOU €XEI
XTio€l 6Aov Tov KaIpd TNG TToPEiag Tou oav TTWANTAG e Tov TTEAATN. O1 TTWANTEG
evlla@EpovTal yia Tn dnuioupyia Kal TN dIOTAPNON TWV OXECEWV PE TOUG TTEAATEG
TOUG WOTE. va E€TMTUXOUV Ta €MOUPNT& vouuepa Opwg dev @povTtifouv yia
MAKPOXPOVIEG OXECEIG Jadi Toug. ATTO TNV JIa PEPIA yIa TIG TTWAACEIS OI OXECEIG
ME TOUG TTEAATEG €ival Kaiplag onuaaciag, yia Tn dloiknon atmod TNV AAAn pepid Ta

Aueoa BETIKA OIKOVOMIKA PEYEDN gival oTpaTnyikAg onuaciag (Payne, 2005).

H diaxeipion Twv emagwyv (contact management) Taipiddel ammOAUTA OTOUG

TTWANTEG yIa TTOANOUG AOYOUG:
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= 2TOXEUOUV O€ £vav Kal povadiko TTwAnT.

= Alaxeipiovral TIC E€TTOQEG ME TOUG TIEAATEG O€ TTPOOWTTIKY Bdon
OeQOUEVWV KAl OXI OE ETTIXEIPNOCIAKN.

» Baoika gpyaleia reporting gival diaBéoipa.

= O ekdOOEIC TIOU Xpnoiyotrolouv 1o  dladiktuo dev  Xpeialovral
OUYXPOVIOUO.

»  E&artopikeupéva interfaces Kal eEOTOUIKEUPEVEG ETTIOTOAEG Eival EUKOAO va

yivouv.

H diaxeipion Twv emagwy (contact management) €ival €TTAPKAS YIO Pia WIKPN

eTTIxeipnon aAAd oiyoupa dev givalr CRM.

[Moloi €ival o1 TTEPIOPIOPOI CUVETTWG TNG OlaxEipiong Twv €TTagwy (contact

management);

= Eivai AoyiopIko, dev gival oTpaTnyIKi.

» Baoifovral katd kupio Aoyo otn dlaxeipion Twv dedopévwy Kal Oyl 0Tn
dlaxeipion Twv dIadIKATIWV.

» To emiredo 0OAOKARpWONG Eival atrd adUvapo €W avVUTTAPKTO.

= Aev €xel dlaBabuioelg.

= Aev gival 101QITEPA ECATOPIKEUTIUO.

» Ta amoteAéopata Oev gival dueoa (real time) aAAd xpeialeTtal va
TTapayovTal KABe @opd.

= Agv UTTAPXEI POI) EPYATiag.

= Agv UTTAPXOUV €PYAAELia yIa TNV avAAUCT) TWV ava@OpPWY TwV TTWARCEWV.

» O emekTAOEIG €ival EUKOAEG aAAA gival oplakd XPHOIUEG.

* [TpowBei pia egaTopikeupuévn KOUATOUPa TTapd éva TTPOTUTTO OUAdAG.

Mepikd atmd 1a TTapadooIakd XapaKTNPIOTIKA TOU QUTONATIOMOU TWV TTWANCEWYV

aAAd kai-o1 Adyor TTou n dloiknaon €MOUEI TO cUCTAPA AUTO €ival:

* H opardétnta Tou kavaAiou (Pipe line visibility).
" JUYKEVTPWHEVA OEOOUEVA YIA EVOTTOINUEVN EVNUEPWON TWV TTWANCEWV.
= Alaxeipion Topéa TTWANTH.

= AuvatoTtnteg TTPORAEWEWV.
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» loxupd epyaAcia avdAuong Twv avagopwv

»  []livaKEG Kl EKTUTTWOEIG.

Mola gival OUWG Ta XAPAKTNPIOTIKA KAl Ol AEITOUPYIEG TTOU TTPOOTIBEVTAl OTO

TTapadooiakd Sales force Automation aAAG QUOIKA BV TO AVTIKABIOTOUV;

=  OAokAnpwon epappoyng Tuttou MS Outlook.
»  KaAUTepeg KIVNTES eappoyEG (mobile) 6TTwg:
»  Offline ekdboeIg
=  OAokAnpwon instant messenger
» EKOOOEIC yIa TIG KIVNTEG  EQAPUOYEG ME €UKOAN
acupuartn ouvdean oTo OIadiKTUO.
= BeAtiwpévn AEIToupyIKOTNTA TOU NUEPOAOYIOU (CUVAVTHOEIG, EPYATIEG).
*  JUCTAPATA TTPOCQOPWY Kal TIPOCPOPWYV TIHOASGYNONG.
» To interface NG epapuoyng va Taipialel o€ XpProTn Twv TTWANCEWY Kal
OxI o€ XpNoTn TTANPOYOPIKNG.
= 0OB06veg kai interfaces Tou WTTOPOUV va dlAPNOPPWOOUV WOTE va
TTPOCWTTOTTOINBOUV.

» [lpooBacn oe dedopéva Kal avaAuoeig yia 1o TTARB0G.

1.7.2 Enterprise Marketing Management

To CRM marketing atov 21° aiiyva eival otpatnyikd kai 0x1 atmmAd pebodeupévo.
Eivar ToAukavaAiko. Eival Baoiopyévo otnv adeia (permission) Kal ot AOYIKN)
TOoU opt-in kai dev gival Baciopévo oTn dlakoTrr) / TTapePBOoAn (interruption) kai
oTn Aoyiky Tou opt-out. Eival eukpiviog Baoiopévo otnv avtaAdayn agiag TeAdTn

| emixeipnong 6x1 povov otn dnuioupyia TioTng Tou ovopaTog (brand loyalty).

H mrioTn oTov K6opo Tou marketing onuaivel otaBepn d€oueuon atrd TNV TTAEUpPA
TOU TTEAATN O€ KATTOIO OvOoua PAPKa A o€ pia eTaipegia. YTTapxouv duo KpITApIa
yia tn diatApnon auTtrig TnG dE0PEUONG a€ KATTola avTaAAayr agiag TTpoidvTog.
Apxikd n etmmixeipnon otnv otroia 0 TTEAATNG €ival OQOCIWPEVOG, TOU TTAPEXEI
emapkn agia yia va Tov dlarnproel. Katd deuTtepov 10 KOOTOG TNG OAAAYNG O€

Katrola GAAn moavr uwnAdTEPN agia eTaipeiag eival TTOAU UWnNAr yia Tov TTEAATN.
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To k60TOG TNG ATOKTNONG €vOG Kalvoupylou TTEAATN €ival TUTTIKA TECOEPIG ME

EVTEKA QPOPEG TO KOOTOG DIATHPNONG EVOG UTTAPXOVTOG TTEAATN.

2TOV KOOKO TWV TTPOYPAUMATWY a@QOociwong Tou TTEAATN UTTAPXOUV. Ta ATOMIKA
TTpoypAuuaTa Kal Ta ouvepyaTikA. MeTagu TwV CUVEPYATIKWVY UTTAPYXOUV dUO
KUpIol  TUTTOI  TTOAUCUVEPYOATIKWY  TTPOYPOUMATWY. TIOU  €XOUV.  ATTOdEIEE!
emavelAnuuéva TV afia Toug o€ oXEON ME TA ATOMPIKA. Ta TTpOoyPduPATA TOU
EVOG XEIPIOTA TTOU TTEPIAAUPBAVOUV AAAOUG CUVEPYATEG Kal KAAUTEPA OAWV T
Ouppaxika trpoypduuata. Kar ta dU0 gival 1o OTTOTEAEOUATIKA 0€ KOOTOG Kal
OQEAN. Ta TTpoypdpuaTa a@ociwong €ival ATTOTEAECPATIKA YIOTI TTPOCPEPOUV
agia oto péANOG / TreAaTn. Ooo upeyaAutepn n agia, 1600 MeyaAUTEPN N

mOavoTnTa T0 HEAOG Va TTapapeivel péAog (Payne, 2005).

1.7.3 Permission Marketing

To permission marketing €ival pICIKG dIAQOPETIKI) OTPATNYIKI TTOU UIOBETNONKE
atrd TIG TTO TTPOVONTIKES ETTIXEIPNOEIC YE OKOTTO VA AVTIKATAOTAOEI TO PAlIKO
marketing (mass marketing). Ztnv TrepiTITLWON AUTH o1 TTEAATEG cuvalvouv (opt-
in) OTO VO €UTTAOKOUV OTIG OpaoTNEIOTNTEG Marketing Tou opyaviouou. YTTAPXEI
OUWG MIa oeIpd aTTO TIPOKTIKEG TTOU XPNOIMOTIOIED TO permission marketing,

omtwg (Payne, 2005):

=  H &deia mpétrel va givar OEOOMEV.

» [lpétrel va TTapadideTal agia oTov TTAPAANTITN.

»  H adeia va givar avakAnTr.

= H &deia va QuAdooeTal IBIAITEPWG ATTO TNV ETTIXEIPNON.
»  To aitnua yia Tnv ad&ia va gival EUKPIVWGS BIATUTTWHEVO.
» H ouvaiveon va gival Kavovag.

= AITTAf ouvaiveon.

1.7.4 Collaborative Customer Relationship Management = Partner

Relationship Management
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H diaxeipion Twv Ox€0Ewv Twv OUVEPYATWYV NTavV ATTAAG MIa AAAN KaTtnyopia
dlaxeipIong TTEAATEIOKWY OXECEWV OAAG TwPA €ival OUCIOOTIKA ETTIXEIPNMOATIKA
avAyKn Kal pia ammo TIG TTo ONUAVTIKEG TTAEUPEG TNG oTpaTtnyikAg Tou CRM.
[MpdkeITal yia TN CUVEPYATIKI dIAXEIPION TTEAATEIOKWY OXETEWV TWV TTEAATWV.
Eivar kaipio koupdm 1ng empBefaiwong 611 n aAucida aiag dev Ba €xel

QATTWAEIEG.

H otpatnyiki Tou PRM egival opoia pe aut Tou CRM, éxel Opwg KATTOIN
XOPAKTNPIOTIKG TToU  Eexwpiouv. To PRM  yxpeidletal TTEPICCOTEPO  yIA
EOWTEPIKA OTpaTNyIKA TTpooTrdBeia. O o1dX0G TNG OTPATNYIKAG TOU PRM €ival n
XPAON OUVEPYATWYV YIO TNV TTAPOXI IKAVOTTOINTIKAG EUTTEIRIOG HAPKAG ATTO TNV

apxn MEXP!I TO TEAOG yIa TOV TTEAATN.

MepIkEG atTo TIG TTI0 YVWOTEG AsiToupyieg Tou PRM givar:

= Alaxeipion utroyn@iwy ouvepyatwv (Lead management).

= Alaxeipion sukaipiwv (Opportunities management).

= Marketing.

= >xedlaopog (Planning).
* Reporting.

= Analytics.

*  YTINPECIEG KAI UTTOOTHPIEN.

" 2TPATOAGYNON OUVEPYATWV.

= Alaxeipion JNVUPATWYV Ki €YYPAQWYV.

» EkTTaideuon Kail moToTToinon.

" JTOXEUMEVN ETTIKOIVWVIO TWV OUVEPYATWV.

= Alaxeipion €Ta@wv.

Moid ival Ta kKUpia opéAn Tou PRM,;

* Meiwon Tou Kb6oTOUG.
*  [1i0 ATTOTEAECUATIKA XPAON TWV TINYWV — JE AAAQ AdYIO TWV CUVEPYATWV.
= BeATioTOTTOINON TWV ETTIXEIPNMATIKWY JIODIKACIWV.

=  BeATiwon TNG aTTOTEAECPATIKOTATAGS TNG BIAVONNG TOU TTPOIOVTOG.
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*  BeATIWPEVES ETTIKOIVWVIEG.

»  BeATiwon Tou KUKAWPATOG TOU TTPOYPAUHATOG dlaXEipIong.

To PRM é€xel kATl Tou 10 TTapadociakd CRM dev £xel Kal auTd gival n Ikavotnta
va OlaxelpieTal TTOAEG TTPOG TTOAAEG OXEOEIG, TTPAYMO OUCIOOTIKO yIa Th
dlaxeipion Twv cuvepyaTwyv KABe €idoug. ZT0 VEO OIKOOUOTNUA TOU TTEAATN TO
PRM c¢gival pia atmo TIG Aiyeg €QApUOYEG TTOU PTTOPEI va OIAXEIPIOTEI AUTH TNV
TTOAU OUOKOAN uATPa Kal va BePaiwvel Aoylka  Tn  dlaxeipion . TV TTI0

TTapadoaiakr dnAadA TNV PIa TTPOG PIA OXEON KAI TNV PIA TIPOG TTOANEG OXETEIG.

To olkooUOoTNUA Tou TTEAATN Eival N KUpiapxn TTIXEIPNPATIKI ATTOYWN TOU KOOUOU
auTr TN oTIyun. Eival eAAXIOTEG 01 ETTIXEIPNOEIG OUEPQ TTOU OeV yvwpilouv OTI
EMPAAETAI  va  ETTIKEVIPWOOUV TO OPAPO  TOUG OTNV  TTEAATOKEVTPIKA
mpooéyyion. '’ autd 1o PRM é€xer egehixBei o€ ouvepyatrik6 CRM pe Tnv
ETTEKTOCN OTOUG TTPOMNBEUTEG Kal OTOUG €PYACOMEVOUG OAV CUVEPYATEC Kal

oToug TreAdreg (Payne, 2005).

1.7.5 Call Center

MaAaidTEPQA, O1 TTEPICCOTEPOI TTEAATEG £CEQPPAlAV TA TTAPATIOVA TOUG YPAPOVTAG
KATTOI0 YpAuua ) oTEAvOVTag KATTOI0 e-mail oTnv ETXeipnon TTePIEVOVTOG
armravtnon. [TAéov  TO KEVIPO €EUTTNPETNONG TOU TTEAATN TTOPEXEI OTOUG
KatavaAwTég real time oulnTACEIC Kol €TTAQEG yia TNV €TTAUCOn  TWV
TTPORBANPATWY KOl TWV ATTOPIWV TOUG PE TNV UTTEUBUVOTNTA KAl TNV agIOTTIoTIA
TOU EKTTPOOWTTOU TNG emmiXEipnong. Ta TnNAepwvika kévTpa (call centers) Ao kai
O YVWOTA w¢ KEVTPa €maPng (contact centers) r kévipa diepyaciag Pe Tov
TTEAATN (customer interaction centers) ATav yvwoTd TTOAU TTpIV TN dnuioupyia
Twv Bdoewv Twv TTeEAaTWV (customer database) kal n QIAIKA eEuTTnpEéTNON ATAV
TO XOPOKTNPIOTIKO YVWPIOUA QUTWY TWV ETAIPEIV OTTWG YIa TTapadsiypa n Walt
Disney Company. O1 emixeiprioeig yvwpiouv TTOAU KOAG Kal atmd vwpig OTI N
UTTOOTAPIEN TOou TTEAATN €ival CWTIKAG onuaociag T6oo0 yia T diatipnon

UTTapPXOVTWYV TTEAATWY OCO Kal yIa TNV aTTokTNoN VEwV TTeAatwy. (Dyche, 2002).
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MNa va eivalr éva TnAe@wvikd kévipo (call center) i kévipo diepyaoiag e Tov
TeAaTn (Customer Interaction Center) emtuxnuévo, uTTdpxouv dUOo TTaPAYOVTES
TTou TTPETTEl va An@Bouv cofapd utrdyn: o oxedlaouog (planning) kai n
ekTéAeon (execution). Tloid cival Tta PAPaATta Tou oxedIAOPOU  yIa  €va

ATTOTEAEOUATIKO TNAEQWVIKO KEVTPO oUUPwva pe Tov Paul Greenberg (2004);

= H emAoyr evOG aVTIKEIPMEVIKOU ETTITTEDOU £EUTTNPETNONG TOU TTEAATN.

= H ouAloyn dedopévwy.

= HmpdBAewn Twv KAROEWV.

= O uttoAoyiou6Gg TOU ATTAPAITATOU TTPOCWTTIKOU.

» O uttoAoyIop6GS TWV AVAYKWY O€ EEOTTAITUO.

= O uttohoyiopdg Twv TTapayoviwy TTou Ba dlakdYWouv Tov XPOVOo TOou
epyacépevou Pe TNV avabeon Kai €TmiAuon TNG KANongG.

* O OUVTOVIONOG TWV TTPOYPOUNATWV.

= O uttoAoyiou6g Tou KOOTOUG.

= O 1TpoUTTOAOYIONOG YIa uwnAoU Kal XapnAouU eTTITTEDOU £EUTTNPETNON.

MN'vwpilovtag Aoimmév Ta Prparta mmou XpelialovTal yia Tov oxXedIaoud, KATTOIEG
TTPAKTIKEG JTTOPOUV VA BEATILOOOUV AQUTA TA BAPOTA, OTTWG N ETTOUEVN KOAUTEPN
OpacTtnpIdTnTa (Next best activity), 6TTou 0 CUAAOYIOCPOG BaacifeTal oTnv KABE
TTEPITITWON (case-based reasoning) kal atroTeAei Tn dIadedoPEvn TEXVIKE YIA TTIO
atmmoTeAeopaTiKy  €TiAucon Twv TPORANUATWY OAAG KAl N TTPAKTIKY  TNG
BeATioTOTTOINONG TNG KEPBOPOPIAG, OXI HOVOV TOU KOOTOUG, TwV dIEPYOCIWV TNG

eEUTTNPETNONG TOU TTEAGTN.

Ta TnAepwvikd kévipa BAETTOuv TNV avAykn BeAtiwong Tng ToI6TNTAG
€EUTTNPETNONG TTOU TTAPEXOUV OTOV TTEAATN KAl OUVEIONTOTTOIOUV OTI évag aTro
TOUG TPOTTOUG TTOU PTTOPOUV va TO £MTUXOUV auTo eival Jéow TNG auénong Tng
atmroteAeopaTikdTnTag (effectiveness), evvowvrtag Tnv emiTuxr €miAuon Tou
TTpoBAApaTOG ammd TovV avTITTpOoWTIo, Kal TNG atrodoTikoTnTas (efficiency),
EVVOWVTOG TNV IKAVOTATA TOU QVTITTPOCWTTOU KAl TOU TNAEPWVIKOU KEVTPOU VO
dlaxeipioTolv TNV KAAon péoa o éva IKavOTTOINTIKO XPoviKO TTAaicio. O

OUVOUOONOG TNG TEXVOAOYIAG KAl TWV KOAUTEPWV TTPAKTIKWY MTTOPOUV Vva
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odnynoouv 10 KEVTpo diepyaaciag pe Tov TTEAATN (Customer Interaction Center)

o€ KEvTpo KEPOoUG (profit center).

1.7.6 Field Service

To TUARUA Tou service dgv gival TTIA ATTAPAITATA €va KOOTOBOPO TUAMA avTiBeTa
MTTOPEI va yivel Eva KEPOOPOPo KEVTPO. Me AAAa Adyia dev gival attAd CWTIKN
AeIToupyia TNG ETXEipnonNg aAAG OTNV TTPAYMATIKOTATA €va. PMECO TTOU TNG
TTapEXEl €000 KAl KEPOOG KABWG KAl ATTOTEAEOUATIKEG KAl TTOAUTIMEG OXETEIG ME
ToV TTeEAATN. H aAucida aiag TTpoo@épel TRV UTTOBOMN TNG ETTIKOIVWVIAG KAl TNG
TTANPOPOPIAG TTOU XPEIACETAI VIO VA YiVOUV Ol AEITOUPYIEG TOU TUNUATOG EPYAAEIO
eCutTNPEETNONG via Tn dlatApnon Tou TTEAATN Kal TNV avénon Twv €o6dwv. Eivai
ONUAVTIKO VO ava@EPOUNE OTI TO TUNHA TOU Service e€TTeKTEIVETAlI € TTOAAOUG
TOMEIG Kal TUAMATA Kal TTEPIAAPPBAVEL TR OUVEPYQOia PETALU TTPOUNBEUTWY,
ePYadopéVV KOl CUVEPYATWYV YIa Vo ETTITUXEL. Mepikd atmmd Ta ouoTaTiKA TOU
TUAMATOG service gival n dlaxeipion Tou cupgBoAaiou, n avdbeon epyaciag Kal o
TTPOYPAUMATIONOG. H oTpatnyikr agia Tou TUAPOTOG Service WTTOPEi va gival

BpaxutrpdBecun, HECOTTPOBECUN 1) HOKPOTTPOBEOUN.

1.7.7 Analytics

AvoAuTIKR) €ival n ouAhoyn, €€aywyr|, METATPOTIH, WETPNON, TAUTOTTOINCN KOl
avagopd TnG TAnpo@opiag Trou Eival XPAoIun yia To TUAUGa TTou Ba Tn

XPNOIMOTTOINOEL YTTAPYXOUV OUO €10WV AVOAUTIKOI TUTTOI:

* O TTEPIYPAQIKOG (descriptive) Kal

» 0 TTPOYVWOTIKOG (predictive).

O TTEPIYPAPIKOG TUTTOG EivVal ICTOPIKI PATIA OTrN CUPTTEPIPOPA TOU TTEAATN, OTHV
atrddOo0N TNG ETTIXEIPNONG A OTIS CUVABEIEG TOU TUANOTOG TTOU AVAKEI O TTEAATNG.
O mpoyvwoTIKOS TUTTOC XpNOolPoTrolEl Ta dedopéva Tou TTEAATN Kal TTPORAETTEN
MOAVEG CUMTTEPIPOPEG PACIOUEVEG OTNV TTPONYOUMEVN aTTOdoon TOu. TN

OUVEXEID UTTOAOYICETOI TTWG MTTOPOUV va  XPNOIYOTTOINBoUV Ta evOEXOUEVQ
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atmmoTeAéopaTa TTPOG OYEAOG TNG €TMIXEipNONG. EpyaAgia TNG avaAuTIKnG gival ol
On Line Analytical Process avagopég (OLAP), epwTtriuata (query) Kabwg Kai
epyaAeia e€opugng dedouEvwy (data mining). 1diaiTepa onuavTikd cuoTATIKO TNG
oTpatnyikAg Tou CRM aTtroTeAei n €mIXEIpnUATIK €uQuia. H ETTIXEIPNUATIKN
euguia (business intelligence) civai n xprAon Ol0@épwv OedOPEVWV  TNG
ETMIXEIPNONG PE OKOTTO TNV TTapoX BapucAuavtng TTAnpogopiag Kal avaAuong
OTOUG £PYACOPEVOUG, OTOUG TTEAATEG, OTOUG TTPOUNBOEUTEG KAl OTOUG OUVEPYATEG

yla 1o atroteAeopatiki Afyn amogaong (Greenberg, 2004).

1.8 H emidpaon Tou AladikTUOU

Eivalr aduvartov va piAdue yia 1o CRM Xwpig va ava@epBoupe oTnv €KOETIKN
au¢non Tou AladikTuou. H tepdoTia avatTuén Tng online KoivoTnTag GAAage ToV
TPOTTO PE TOV OTTOIO OI ETTIXEIPNOEIS dlaxelpiCovTal Toug TTEAATEG TOUG Kal KATA
OUVETTEIO AANAEE TOV OPIOPO TNG BIAXEIPIONG TWV TTEAATEIOKWY OXEoewV. Adyw
TNG avamTugng Tou AIadIKTUOU, Ol  ETIXEIPACEIC OAO KAl  TTEPICOOTEPO
avTIAauBAavovTav TNV IKavoTNTa TwV TTEAATWY TOUG va aAANAeTTIOpoUv padi Toug
O€ TTPAYMATIKOUG XPOVOUG.

Ta gepyaAeia CRM onuepa TTapéxouv dIaouVvOEDEIG Kal EVOWHATWON Oed0UEVWIV
ammd Kal TTPog OAoUG Toug TTEAATEG. O1 €TTIXEIPACEIG TTOU KAVOUV XPpAOoN Tou
AladIKTUOU €XOUV TTPAYHATIKA  aviaywvVvioTIKO TTAeovékTnpa. OTtav o TTeAdTn
ouvdEeTal oTov 10TOTOTTO (Website) TnG eTaipeiag N aAANAETTIOpacn auTh TTapPEXEI
TTOAUTIMEG TTANPOYOPIEG YIO TIGC QAYOPOOTIKEG OUVABEIEG TOU, Ol OTIOIEG €AV
amoBnkeuBouv Kal avaAuBouv KaTAAANAd, UTTOPOUV va €TTNPEACOUV HEANOVTIKA
TTPOIOVTA KAl UTINPEdieg. To armotéAeopa  yia TNV  €mxXeEipnon  €ivai
IKOVOTTOINMEVOL TTEAATEG, OnuIoUpyia TTWANCEWV Kal KOAUTEPN yvwon Twv

TTEAATWYV OTO TTAQiCI0 TNG dIadIKaoiag auTr .
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KepdAaio 2:

To CRM w¢g avTaywvVIoTIKO TTAEOVEKTN A

2.1 Eicaywyn

2Tn ouyxpovn €TTOXN Ol ETTIXEIPACEIS OTPEQOVTAI OTNV. AVATITUEN KaBapd
TTEAQTOKEVTPIKWY OTPATNYIKWY, HE TTPWTEUOVTA OTOXO TO XTIOIUO EUTTIOTOOUVNG
avapeca oTov TEAATn Kal oTtnv  emxeipnon. O auavopevog AAAwOTE
avTaywviouog, atraitei Tn dnPioupyia TETOIWV OTPATNYIKWY YIa KABE €TTIXEIpNON,
v BéAel va avtatreCEABEl OTIC OUVOETEG KAl OUOKOAEG QTTAITACEIS TNG

ouyxpovng OIKOVOUIaG.

H diaxeipion Twv TTeAATEIOKWY OXE0EWV gival éva atrd Ta TTOAAG ¢nTripaTa TTou
MIa ETTIXEIPNON TTPETTEI VA ECETAOEI, EPOCOV EXEI ATTOOEIXOEI ETTIOTNUOVIKA PE TNV
TTGPOod0 TwV £TWV OTI N dlIATAPNON TWV TTEAATWY KAl TWV KOAWY OXECEWV PETAEU
QUTWV Kal TNG €TTIXEipNONG 0dnyei o€ €va augavouevo PePidIo ayopdg Kal o€

MEYOAUTEPQ KEPODN.

Ta cuotiuara CRM AoItrov atroteAouv TTAEOV Eva OTPATNYIKO EPYAAEIO TO OTTOIO
gival 1kavo va TTpocdwaEl OTNV ETTIXEIPNON TToU Ba TO XPNOIYOTIOINCEl, €va

IOXUPO Kal dIaTNPACIKNO AVTAYWVIOTIKO TTAEOVEKTNHA.

2.2 AvraywvioTikd MNMAgovekThpata otnv MNaykéopia Oikovouia

[Mpokelgévou pia €TmXeipnon va onuioupynoel kKal va dlatnproel diebvn
AVTAYWVIOTIKG TTAEOVEKTHAMATA TTPETTEI VO UTTAPXEl IOXUPH IKavOTNTa OTnV
Karavonon Twyv. TTEAQTWV TIOU TTOPEXOUV TIG KOAAUTEPEG HAKPOTTPOBECUA
eukaipieg yia emikepdeic axéoelg. NMwg 1o CRM ptTopEi va xpnoiuoTtroindei woTe
va augnBei 1o emmiredo TOU TTPOCAVATOAIOUOU OTOV TTEAATN, N TTOIOTNTA TOU
TTPOIGVTOG, N IKavoTToinon Tou TTEAATN Kal n dIatrenon Tou TTEAATn o€ €va
TTAYKOO IO TTAQICIO;

Ta meTuxnuéva mrpoypdpuata CRM emTpéTTouV TOOO 0€ PEYAAEG OO0 Kal O€

MIKPEG ETTIXEIPATEIC TNV ETTITEUEN TNG ATTOTEAEOUATIKOTNTAG, N oTToia Ogv Ba Tav
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EQIKT) o€ €va TepIBAGAAov TToU Oev TrepIAapBavel €vav akpifr, £ykaipo Kai

OUVEXN MNXavIoPO avaTpo@odoTnoNng, aTTapaiTnTo Yyia va TTPoRAe@OoUv ol

MEAAOVTIKEG AVAYKEG KAl ETTIOUMIEG TWV TTEAATWV.

2€ TTOAUEBVIKO €TTITTEDO, TTAYKOOUIEG ATTOOOCEIG UTTOPOUV VA ETTITEUXOOUV NECW

OIKOVOMIWV KAIJOKAG KaBWwg Kal atrd TNV IKAVOTIOIiNoN TwV EIBIKWY ETTIOUMIWY

TWV TTI0 KEPOOPOPWYV TTEAATWV PIOG ETTIXEIPNONG.

O1 digBveig emixeIpAOEIG €XOUV TN dUVATOTNTA VO EKPETAAAEUTOUV TPEIG TTNYEG

AVTAYWVIOTIKOU TTAEOVEKTANATOG. AUTA Ta Tpia TTAEOVEKTUATA gvioxuovTal A

kaBiotavrar duvaTtd péow TNG €@apuoyng TpakTikwy CRM (Raab, Ajami,
Gargeya, Goddard, 2008):

1.

2.

To TTPWTO AVTAYWVIOTIKO TTAEOVEKTNUA €ival N ATTOTEAECHATIKOTNTA OE
maykoopio emimredo (global efficiency). Me tnv emmékraon o€ dieBvEC
ETTITTEQO KAl OXI TTAOPAPEVOVTAG OTN XWEA KATAYWYNS TNG, MIA ETTIXEIPNON
MTTOPEI va MEIWOoEl TO KOOTOG Kal va BeATiwoel Tnv emmidoon PEOw
TTAEOVEKTIKWYV TOTTOBe0IWY. 270 TTAaiolo autd, To CRM e€ival TTOAU
ONUAvTIKO KaBWG n €TTIXEipnon TTPETTEN TTANPWS va KATaAGRBEl TO TTPOQIA
Tou TIEAATN TTOU €ival Tro TMOAVOV va TOU TTOPEXEl ETTIKEPDI KOl
MaKpOTTPOBECUN OXETN.

AeUTEPO AVTAYWVIOTIKO  TTAEOVEKTNUGO €ival n eueAi§ia ot ayopég
moAAwv emmédwyv (multi-market flexibility). O1 pyeydAeg ToAuEBVIKES
ETAIPEIEG TTPETTEI VA AVTATIOKPIOOUV OTIG aAAayEG TTOU TTapaTnpouvTal o€
TTOMEG ayopEG o1 OTToieG PETAEU TOUG OAeG cuoxeTiCovral. H emiTuxig
Katavonon Twyv dlaQopwy OTIG ayopéG OAOU Tou KOOHOU Ba TTapdoxel
QAVTAYWVIOTIKO TTAEOVEKTNUA HAKPOTTPOBeoPa. O UIKPES ETTIXEIPAOEIG
TWPEO CUVEIBNTOTTOIOUV OTI N ATTOTUXIO VA KATAVONOOUV TIG dIAQOopPES TNG
ayopdg Ba Toug ékavav eUAAWTOUG OTOV EVO avTaywviouo. Asdouévou
OTl 07O €TTiKEVTPO Tou CRM uTtrdpxel n avAaykn Katavonong Tou TTeAATN,
autp n  Ouvaun uTopei  va  xpnolgotroinBei  emTUYXAVOVTOg
TTAEOVEKTANATA TTPWTOROUAIAG KIVACEWY KATA TOU QVTAYWVICHOU.

To TPiITO avTaywvIOTIKO TTAEOVEKTNUO €ival n €TTiTeugn MAONnoONng oe
maykoopio gmrimedo (worldwide learning) otn ouyxpovn etaipeia. H
avaykn karavonong Tou TTEAATn O€ OIAPOPES AYOpPEG Eival ouolwdng,
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aAAG 1o idI0 gival Kal n avdykn yia TNV akpdaon Tou TTeEAdTn ettiong. Av
KATI dev PtTOpEl va peTpnBei, TOTE dev uTTOPEl va BeATiwOEi. 'ETol, €ival
uYioTng onuaciag va UTTAPXOUV  HETPROIYOl  OTOXOl  KaBopiouou
KOAUTEPWYV TTPOKTIKWV O€ TTOAAG AsiToupyikd TTEPIBAARovTA. OTTwg TTOAAG
OTEAEXN OTOV  ETTIXEIPNUATIKO KOOPO TOU OAMEPA  PTTOPOUV VA
BeBaiwoouy, pia eTTXEipnon ME 10IAITEPA KEVTIPIKO €EAEYXO XAVEL TNV
IKOVOTNTA VO  KAIVOTOMEI KABWG Kol va  TTPOCAPUOLETal KOl VO

QVTOTTOKPIVETAI O€ TOTTIKO ETTITTEDO OTIG AVAYKEG TWV TTEAATWY TNG.

2.3 To avTikTutro Twv ocuoTnuAaTwv CRM

To CRM aoxoAcital e Tov TPOTTO TTOU Ol ETTIXEIPNOEIG DIAaXEIPICOVTal TIGC OXETEIG
TOUG ME TOUG TTEAATEG O€ £va OAOKANPpWUEVO TTAQiol0. TlpoKeiTal yia Tov TPpOTTO
TTOU Ol ETTIXEIPNOEIS TTPOCdIOPICOUV, IKAVOTTOIOUV, dIaTNPOUV KAl PEYIOTOTTOIOUV
TNV aia TwWv KAAUTEPWYV TOUG TTEAATWY, KAVOVTAG XPrON TWV TTANPOYOPIWY TOU
UTTOAOYIOTH WOTE va augnBei 1600 N agia Twv TTEAATWY 000 Kal N aia Twv
MeETOXwWV. To CRM BonBael Tig €Taipieg va BeATILWOOUV TNV €EUTTNPETNON TWV
TTEAQTWV TTPOCAPPOLOVTAG TV TTPOCQPOPA TOUG OTOV TTEAATN KAl TTAPEXOVTOG
MeyaAuTepn dveon ocuptepIAapBavouévng TG TaxXUTNTAG KAl TNG €UKOAIOG
TTPOORACNG KAl ATTOPEUYOVTOG TIG TTEPITTEG ETTAVAAAWEIS TWV idIWV BACIKWV
dedopévwy. H TTpokuTITOUCO auénon oTn dlaTipnon TEAATWY 1 / Kal augnon
ayopwv dnuioupyei agia peETOXWY. TEOOEPIG ONUAVTIKEG APXEG TTOU BIETTOUV TO

CRM e¢ivai (Knox, Maklan, Payne, Peppard, Ryals, 2003):

1. O1 meAdTeg Ba TpéTTel va avTigeTwTriCovral oav TTdyia oToIXEia Tou
EVEPYNTIKOU.

2. H ammodoTikOTnTa TWV TTEAATWV TTOIKIAEL. Agv €ival OAoI o1 TTEAATEG
e€ioou €mBuuNTOI.

3. O1 TeAATEC TTOIKIAOUV OTIC AVAYKES TOUG, OTIC TTPOTIMACEIC TOUG, OTNV
AyOpPAaOTIKA CUUTTEPIPOPA Kal OTNV EUQICONTIa TWV TIMWV.

4. Katavowvtag Ta Kivarpa Kal TNV KeEPOo@opia Twv TTEAATWY, Ol
ETTIXEIPNOEIG UTTOPOUV VO TTPOCAPUOCOUV TIG TIPOCPOPES TOUG YIA VA
MEYIOTOTTOIOOUV TN OUVOAIKN a&ia Tou XapTOQUAOKIOU TwV TTEAATWV

TOUG.
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Edv o1 €TIXEIP|OEIG OKOTTEUOUV VA £QAPUOCOUV QUTEG TIG TECOEPIG APXES TOU
CRM, Tmpémel va €xouv OTevry OX€On ME TOug TIEAATEG TOUG, VA TOUG

KaTtaAaBaivouv Kal va avTaTrokpivovTal OTIG aVAYKES TOUG.

2.4 Ywrepoxn otn Alaxeipion MNMeAareiokwyv ZXECEWV

2Uh@wva pe toug Day, Van den Bulte, (2002), 10 £pWTNUA YIATI OPICPEVES
ETTIXEIPNOEIG €ival AVWTEPEG ATTO TOUG AVTITTAAOUG TOUG OTh dlaxEipion Twv
OXEOEWV HE TOUG TTEAATEG TOUG, OTTEUBUVETAI €VIOC TOU TTAQICIOU TWV TTNYWV
(sources) => Bféoewv (positions) => emdocewyv - (performance) TOU
AVTAYWVIOTIKOU  TTAEOVEKTAMOTOG. 2€ pIa PEAETN atrd 299  eTMIXEIPNOEIG,
Bpiokoupe OTI n TTEAATEIOK — OUOXETICOMEVN IKavOTnTa (customer relating
capability) €ival pia onuavTiK TV OXEOIOKWY TTAEOVEKTANATWY OTAV QUTA
OUVOUACETal PE MIO OTPOTNYIKN TTOU KOAMEPYEI - QUTEG TIG OXEOEIC WG éva
KaBopIOTIKO BEua. H duvatdtnta auTr €XEl TPEIG AAANAEVOETEG OUVIOTWOEG TTOU
TTAPAYOUV OIAPOPETIKEG TUVEITPOPEG:

* H ouvicTwoa g diaudppwaons (configuration) TTOU EVOWMPATWVEL TNV
OpYavWTIKA doun, Ta KivnTpa Kol TIG €UBUVEG, €ival CUVOAIKA TO TTIO
ONUOVTIKO OTOIXEIO TOU TTEAATN OXETIKA PE TNV IKAVOTNTA TOU.

* H ocuvicTwoa Tou mpooavaroAiouou (orientation), TTou TTEPIAAUPBAVEI TNV
VOOTPOTTIa, TIG O&iEC Kal TIG OPYAVWTIKEG TTPOTEPAIOTNTEG ATTEVAVTI OTIG
TTEAATEIOKEG OXEOEIG, OETEI TOUG NYETEG EKTOG ATTO TOUG UTTOAOITTOUG.

» H ouviotwoa TG mAnpoeopnong (information), cuptrepIAQAPBavouEVWY
TWV BAcewyv O£OOPEVWV KAl TWV TTANPOPOPIOKWY CUCTNUATWY YIa TOUG
TTENATEG, OUUPBAAAEl eAdxiIoTa OTn OUVOAIKN IKAvOTNTa ATTOE Kol TO

EAAXIOTO ETTITTEQO ETTAPKEING EXEI ETTITEUXOEI.

AIQTTIOTWVOUNE ETTIONG OTI PIA AVWTEPN CUOXETICOMEVN IKAVOTNTA TWV TTEAATWV
EXEl IOXUPN OXEON ME TIG OXETIKEG TTWANCEIG, TNV KEPOOPOPIQ Kal TIG ETTIOOCEIG

d1aTAPNONG TWV TTEAATWV.

O1 etaipeieg avaldnrouv OIOPKWS VEOUC TPOTTOUG Via Vva C@QUPNAATHCOUV
OTEVOTEPEG OXETEIG E TOUG TTOAUTINOUG TTEAATEG WE TNV TTETTOIONON OTI 01 TTIOTOI
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TTEAATEG €ival N TTYN TWV TTEPICOOTEPWYV ATTO Ta KEPDBN Toug. Me TIG TTPOCYPATEG
e€eNigeig oTig Texvoloyieg NG Alaxeipiong MeAaTelakwy ZXECEWV, Ol ETTIXEIPAOEIG
AuTEG DEV €XOUV HOVO TO KivnTPO OAAG KAl Ta HECQ YIA VA CUCQIEOUV TIG OXEOEIG
KAl va TTPOCQEPOUV TTEPICOOTEPN agia oToug TTEAATEG Toug. ETTiong n eutreipia
Ocixvel 611 o CRM texvoAoyieg dev atroteAolv TTavakela. lMepioadtepa atmd Ta

piod €épya CRM tTapriyayav pn IKAvOTIoINTIKA ATTOTEAEOUATA.

O1 eMeigeig Tou CRM €xouv kartnyopnBei TOOO yid TOUG TIPOPNBEUTEG
AOYIOUIKOU ME TIG TTOAAGA UTTOOXOMEVEG ETOINEG AUCEISC 60O KAl yId TIG
ETTIXEIPAOEIG TTOU UTTOTiUNCAV Ta TTPORAANATA EQAPMOYAS Kal €yKOTAOTOONG
KAIVOUPYIWV TTANPOQPOPIOKWY CUCTANATWY XWEIG UIa KOAG OpICPEVN OTPATNYIKN
dlaxeipiong Tou TTEAATN. ApkeToi uttooTnpifouv Ot n eykatdoTtaon TG CRM
TEXVOAOYiOG TIpIV a1md TNV €UBUYPAUMION - TG OTPATNYIKAG Kal TNV
avadidpBpwaon Twv OpYyavWTIKWY d1adIKaoiwy, Twv PETPWY ammodoong, Kabwg

KAl TwV KIVATPWYV €ival N BAacikh aiTia TwY TTEPICCOTEPWYV ATTOTUXIWV.

2.5 AVTayWwVIOTIKA ZTPATNYIKNA

Mia oTpaTtnyikrp KaBopilel TTWG MO ETTIXEIPNON TTPOTIOETAl VA  ACKNOEl
AVTAYyWVIOUO OTIG AYOPEG TTOU ETTIAEYEI va UTTNPETAOEL. AUTO €TTIONG TTAPEXE! Eva
KEVIPIKO Ofépa yia Tnv KaBodriynon Kal TOV OUVTOVIOPNO Twv PaCIKWV
OI0dIKACIWY Kal TWV- AEITOUPYIKWY dPACTNPIOTATWY — KAl CUVETTWG divel vonua
KAl KOaTEUBuvon. oTn XprRon NG €mxXEipnong TNG TTEAATEIOKNAG OUOXETICOUEVNG
IKaVOTNTAG. H €TMAOY TNG OTPATNYIKAG METAPEPETAI HECA ATTO TNV KATAVOMN
TWV. TTOPWV KAl TO CUVTOVIOPO TwV AEITOUPYIKWY dPACTNPIOTTWY, UTTAYOPEUEI
TTOIEG IKAVOTNTEG TTPETTEI va OIOKPIVOVTAI KAl TTEPIYPAQPEI PHETPAOEIS aTTOdOONG
KAl OTOXOUG.

MpwTapxikd evola@épov gival To KATA TTOCOV N JIAXEIPION TWV OXEOEWV E TOUG
TTEAATEG VIO HAKPOTTPOOEC O TTAEOVEKTNUA Eival N KUpIa wONon TNG OTPATNYIKAG
N POvo pia deutepelouca TrpoTepaIdTNTA. AuTO, KaBopilel Tov TPOTIO TTOU
aokouv ol uAotrointég - KAeidid o CRM kai mméoco TrpdBupol €ivar va To
Tepaoouv autd. Mia Tétoia déopeuon BaaileTal ae guAAOYIKN EUTTIOTOCUVN OTI N
OTPATNYIKA €ival uyIRg Kal 0 opyaviouog ival o€ Béon va Tnv e@apudoel. Auth n
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euTmIoTOooUVN Ba uttovoueuBei atmmd Tnv dICTAKTIKA Kal dlaAgiTTouca oThRpIEn aTmod

TNV Nyeaia.

Mia deUTepn dIAOTACN TOU EVOIOPEPOVTOG €ival TO KivnTPO ) TO OKETTTIKO yIa ThV
oTPATNYIKAG TTOU Ba akoAouBnBei. Av To KivnTpo €ival AUUVTIKO, PJE TV TTPOBECN
TNG Mipnon n TNV TPdBeon va GTACElI TOUG AVTAYWVIOTEG, O OTOX0G TTEPIOPICETAI
OTNV QTTOQUYIN MEIOVEKTANOTOG. AAAG av TO KivnNTPO gival TTPWTIOTWGS ETTIOETIKO, O
OTOXOG €ival va TTPOCPEPEI OTOUG TTEAATEG PIa TTPOTACN agiag Kal UTTAPXEl MId
TTOAU KaAUTEPN TMBavOTNTa OTI N opydvwon Ba atroAavoel TTpayuaT Béong

TTAeovekTuaTtog (Day, Van den Bulte, 2002).

2.6  AvraywvioTIKA ZTpaTnyikfi Tou Porter

H emixeipnuatiky) oTpaTnyikh ETTIKEVTPWVETAI OTNV BEATIWON TNG AVTAYWVIOTIKAG
BéoNg YI0G ETTIXEIPNONG, OE€ OCUYKEKPIYEVO KAGDO A TURUA TNG ayopds, OTO OTT0IO
auty OpaoTnploTrolEiTal. H  €mMXEIPNUOTIKA -~ OTPATNYIK MTTOpEi va  €ival
QAVTAYWVIOTIKA ] KAl ouvepyaTikr. ZUpewva he Tov Michael Porter trpoTteivovTal
OUO YEVIKEG QVTAYWVIOTIKEG OTPATNYIKEG: N OTPATNYIKI TOU XAKNAOU KOGTOUG Kal
N oTPATNYIKI TNG dIAQOPOTTOINCNG.

ZTpaTNyIKf XaunAoU KOOTOUG Eival n IKAVOTNTO pIAG ETTIXEIPNONG N
ETTIXEIPNUATIKAG MOVADdAG VA OXeDIACE!, va TTOPAYEI KAl VA EUTTOPEVETAI KATTOIO
OUYKPIOIJO TTPOIOV TTIO OTTOTEAEOHATIKA OTTO TOUG AVTAYWVIOTEG TNG.
ZTpaTnyikn TNG JSla@opoTroinong E&ival n IKavotNTA HIAG ETIXEIPNONG va
TTOPEXEl MOVADIKA KAl aVvWTEPN agia OTOV ayopaoTh o€ emiTedo TToIOTATAG,

EIBIKWY XOPAKTNPIOTIKWY H €EUTTNPETNONG PETA TNV TTWANON.

To -~ avTaywVvIOTIKO  TTAEOVEKTNUAO  MIOG  E€TTIXEipNONG  KabBopiletar ammd 1O
avtaywvioTiké Tng 1edio, dnAadr atrd 10 eUPOG TNG ayopdg TTOU OTOXEUEI QUTH.
[MpIv aTTOQaCicEl TTOI0 AVTAYWVICTIKI) OTPATNYIKN 6a akoAouBroel, Tou XaunAou
KOOTOUG 1] TNG d1a@OopOoTToinaNnG, TTPETTEI va ETTIAEEEI TNV TTOIKIAIG TWV TTPOIOVTWYV
TToU Ba TTapdyel, Ta KavaAia diavoung TTou Ba XPNOIKOTIOINCEl, TOUG TUTTOUG TWV
ayopaoTwV TIOU Ba  €CUTTNPETACEL, TIG VEWYPAPIKEG TrEPIOXEG TTou  Ba
OpacTtnpiotroin®ei Kal TIC OXETIKEG Plounxavieg Tou Ba cuvaywvioTei. Mia
ETTIXEIPNON UTTOPEI VO OTOXEUEI O PEYAAN ayopd | o€ TTEPIOPIOPEVN ayopd. ATTO
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TO ouvduaoud Twv duo TUTTWV AyOoPAg KE TIC BUO AVTAYWVIOTIKEG OTPATNYIKEG
TIPOKUTITOUV TEOOEPIG TUTTOI  YEVIKWV OTPATNYIKWY, OTIWG TTAPOUCIAlETAI

TTapakatw (Wheelen & Hunger, 2006):

lMivakag 2.1: AvraywvioTIKEG OTPATNYIKES Tou Porter.

AvTaywvioTIKO TAgoVEKTNUO

XaunAé Kéotog | AlagopoTroinon

Hyeoia KéoTtoug | AlagopoTtroinon

Eupug
2TOX0G

Eotiaon ue

Baon T
AlagopoTtroinon

Eotiaon ue
Baon 10 KéoTog

AvTtaywvioTIKO ledio

Mepiopiouévog
2TOX0G

lnyn: Wheelen & Hunger, 2006

Hyeoia Tou k6oTOUG: [MPOKEITAI YIO PIO QVTAYWVIOTIKI) OTPATNYIKA XAPNnAou
KOOTOUG TTOU OTOXEUEl OTNV. EUPUTEPN AyOoPd KAl ATTAITEI EAAXIOTOTTOINCN TOU
KOOTOUG YEVIKA O€ KABE TUAMA, OTTWG £PEUVOCG KOl AvATITUENG, EUTTNPETNONG,
TTWANOEWV - Kal - dlaPApiong. AGyw Tou XAapnAou KOOTOUG OJIaUOPPWVOVTal
XOUNAOTEPEG TIUEG yIO TA TIPOIOVTA OE€ OXEON ME TOUG QVTAYWVIOTEG KAl N
ETTIXEIPNON OATTOKTA IKAVOTTOINTIKO KEPDOG.

Ala@opoTtroinon: XToxeUsl OTnV €UpUTEPN ayopd Kal TrEpPIAaUBAvel TNV
dnuioupyia TTPOIGVTOG A uTInpPeciag, n otroia Bewpeital Povadikr OToV
OUYKEKPIMEVO KAGDO. H oTpartnyikiy Tng dlagopoTtroinong eival 1o moavé va
onuioupynoel uPnAS kKEPDOG oe OXEDN PE TNV OTPATNYIKA TOU XAPNAOU KOOTOUG,
Kabwg n diagpopoTroinon KaAutepa eutrodia €106dou. AT TNV GAAn HeEPId, N
oTPATNYIKA XapnAoUu KOaTOUG ival o moavo va augrael To Pepidlo TNG ayopdg

NG £TIXEipNONG.
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EoTiaon pe Baon 1o K60TOG: H aviaywvioTiK oTpATNYIKI XauNnAou KOOToUg
ETTIKEVTPWVETAI OE€ CUYKEKPIYEVN OPAdA AyOPOOTWY I YEWYPOAQIKH ayopd Kal
oTOXeUEl OTNV €EUTTNPETNON QUTAG MOVOV TNG ayopdg aTToKAgiovTag TIG
UTTOAOITTEG.

Eotiaon pe Bdon T1n Siagopotroinon: OTwg Kalr 0TV  TTPONYOUHEVN
OTPATNYIKA N ETTIXEIPNON €0TIAJEl O€ OUYKEKPIMEVN OPAdA  ayopaoTwY N
YEWYPOQIKN ayopd. EoTialovrag oTnv dia@opoTToinon n €mxeipnon TNV em¢nTa

O€ OUYKEKPIPEVO TUANA TNG ayopdG.

2.7 MpwtoBoulieg CRM 1Tou £vIOXUOUV TO AVTAYWVIOTIKO TTAEOVEKTNA

2Uhewva pe Toug Bligh kal Turk, o Michael Porter avagépel oe €peuva Tou OTI Ol
ETTIXEIPNOEIC ME QAVTAYWVIOTIKO TTAEOVEKTNUA TEIVOUV VA €XOUV OIOQOPETIKEG
aAucideg agiag. O1 dlaQopEC TIMWV  Kal - KOOTOUG METAEU TwV  ETAIPILOV
TTPoEépXovTal ATTO TIG BIAPOPES TTONITIKEG, TIG OIAdIKACIEG KAl TIG OPACTNPIOTNTEG
TTOU a@opoUV OTO OXeDIOOUO, OTNV TTAPAYWYH], KAl OTAV TTAPOXI TTPOIOVTWYV N
UTTNPECIWV TNG €TTIXEIPNONG. To KOOTOG TIPOEPXETAl ATTIO TIG dPACTNPIOTNTES
AUTEGC EVW Ol XOUNAOU  KOOTOUG OTPATNYIKEG ETTITUYXAVOVTAV HE  TTIO
ATTOTEAEOMATIKA €KTEAEON aQuTWY. Twv dpacTnpioTHTwy. [Na 1N dnuioupyia
MeEYaAUTEPNG agiag, Trpémel va ekTeAouvTal O1d@opes dpaoTtnplidtnTeg. Ol
dla@opég otnv aAucida agiag dev ekdnAwvovtal o€ pia | duo dpacTnPIOTNTEG,
aAAG TTapoucidlovral o€ €va PeYAAO aplBud Aeitoupylwyv Tng €Tmixeipnong. To
AVTAYWVIOTIKO TTAEOVEKTNMA TTPOEPXETAI ATTO TO CUVOAO TWV dIAQOPWY AUTWV.
EmTuxnuéveg eTaipeieg €ivar autég TTOU OTNV TTPAYUATIKOTNTA TO OUVOAO TwV
OpaOTNPIOTATWY TOUG  XAPAKTNPEIZETaI OTTO TO AVTAYWVIOTIKO TTAEOVEKTNHA.
AvtaywvioTIKO TTAEOVEKTNPA €ival TO ABpoIcua Twy dIaQopwyv, 0 GUYKPION HE
TOUG avTITTAAOUG TNG €TTXeipnong. Edv 10 avraywvioTIKG TTAEOVEKTNUO Oev
avtavakAdTal oTa TTAdioIa Twv dPAcTNEIOTATWY TNG ETTIXEIPNONG, N OTPATNYIKA
0ev Oa ekteAeoTel owoTd. Edv o1 dlagopég dev gival eupéwg dIadedOUEVES N
QPKETA EVIOVEG, TO AVTAYWVIOTIKO TTAEOVEKTNUA dev Ba diaTnpnBki.

Eivar {wtikAg onuaciog va Bewpnbolv o1 TNyéG TOU QAVTAYWVIOTIKOU
TTAcovekTAUaTOG amd Tnv dAmoywn Tng e€myeipnong. KdbBe oTpaTnyikn
TTpwTOROUAIa, cupTrepIAaupBavouévwy Tou CRM, utropei va yivel KaAUTEPOG
OTOXOG YIO TNV EVIOXUOTN TWV TTAEOVEKTNHATWY TNG ETTIXEIPNONG.
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O116ée¢ Tou CRM 170U €VIOXUOUV TN OTPATNYIKH €ival ouviBws dIaQOPETIKES YiIa
KABe emmyxeipnon. QoTé00, KATA Kavova UTTITITOUV o€ TTEVTE KaTnyopieg (Bligh &
Turk, 2004):

o BeAtiwon NG €1MAOYNG TOU TTEAATN

o Auénuévn agia oToug TTEAATES

o 2UVTOVIOPEVEG OUVOAAOYEG JE TOUG TTEAATEG

o 2 UYKEKPIMEVEG AAANAETTIOPATEIG PJE TOUG TTEAATEG

o Avatpo@oddTtnon

2.8 AvdmTugn Tng emixeipnong Ye Aoyiopiké CRM

Ta tpoypdupara CRM umdpyxouv yia va PonBAcouv oTn diatripnon Twv
UTTAPXOVTWYV TTEAATWYV Kal TNV aTTOKTNON VEWV TTEAATWV. AOyw TnNG BeATiwong
TNG QTTOTEAEOMATIKOTATAG, N EmIXeipnon  Ba eivar o  TTapaywyikr HE
ammoTéAeopa uwnAOGTEPa KEPON TTOU UTTOPOUV VA XPNOoIPJoTroinBouv yia Tnv

avaTtTugn TnG.

AU¢non Ikavotroinong MeAatwv. Mtopei va kooTtioel atrd 3 £wg 13 popég n
atmroKTNOoN €VOG VEOU TTEAATN 0€ OXEON WE TNV TTWANOCN O€ PIa UTTApXouoa AioTa
TTeEAATWV. ApQ, HIO ETTIXEIPNON TTOU €XEl EUXAPIOTNPEVOUG TOUG UTTAPXOVTEG
TTEAATEG TNG AUEAVEL TIC TTWANCEIC Adyw aUTWV evw TTAPAAANAQ XPNOIUOTTOIE
TTOAUTIHA KEQAAAIQ yIa TRV aTTOKTNON VEwV. H evotnTa ESutnpétnon MeAatwv
€VOG Aoyiopikou CRM €miTpéTTel OTOV OPYQVIOUO va EVTIOTTIOEI TUXOV {NTAMATA

TTPIV AUTA KAIJOKWOOUV 0€ aVECEAEYKTEG KOTAOTAOEIG.

H Ouadada NMwAARocewv emikevipwveral oTig MwAnoeig. KabBe @opd tou o
TTWANTAG AQIEPWVEI - TTEPICCOTEPO XPOVO OE YPAQIKN €pyacia ammd TO0 va
ETTIKEVIPWVETAI - O€  TTWANON  TIPOIOVTWV KOl  UTTNPECIWY, 1N  ETAIpEia
ATTOMAKPUVETAI ATTO TO OTOXO TNG TTOU Eival N ATTOTEAECHATIKOTATA TNG £pyaciag
AUTWV TTOU @EPVouV TO KEPDOG OTnVv ETTixeipnon. lNapéxoviag oTO TUAMA
TTWANCEWV Ta gpyoAcia, Ta TIPOTUTTG Kal TNV AuTouartoTroinon, 6a
ETTIKEVTPWOOUV 0€ auTd TTOU KAVOUV KaAUTEPA: TNV TTwANon. Mg 10 AoyiouIkd

CRM, o1 opddeg Twv TTWAACEWV JTTOPOUV VA OKOAOUBOUV TIG BEATIOTEG
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TTPOKTIKEG TTOU Ba Toug BonBricouv va augrnoouv TIG avaloyieg KAEIOINaTOS TOUg

Kal TNV KAAUTEPN TTPORBAEWN TwV TACEWV.

Avayvwpion TwWV O aTTOSOTIKWY TrEAATWV Kal diathpnon autwyv. To
TTpoypauua CRM egival o€ Béon va Tpocdlopioel Kal va TTapéXel uwnAd eTTitTredo
UTTNPECIWV — E€ITE AQUTO YiVETAI PHEOW TNG AUTOPATOTTIOINONG EiTE ATTAWG PECW
EVOG OtiKTn TTOU evnuEPWVEl OAOUG TOUG UTTOAANAOUG yia Tnv TTApOXn Tng

BEATIOTNG uTINPETiag dTav yiveTal AOyog yia TOUG TTIO agIOAOYOUG TTEAATEG.

Emkévipwon Twv mpoomradsiwv Marketing yia Tnv KaAUtepn amrdédoon
emévduong. To CRM egival o€ B€0n va eVTOTTIOEI TIG EUKAIPIEG AVATITUENG YA TOV

OPYQVIOUO, TTEPIOPICOVTAG TN OTTATAAN Kal SI0BETOVTAG TTEPICOOTEPA KEPAAIQ.

Meiwon Tng amodiopydvwong. ATO TAV OTIYPR) TTOU Ol OUVAVTHOEIG, Ol
EPYATiEC pouTivag, O EKONAWOEIG, Ol UTTEVBUNIOEIG Kal OKOPO TTEPICCOTEPQ
MTTOpOUV va auTohaTOTTOINBOUY, Ol £PYACOUEVOl PTTOPOUV VA OpPYyavWwOOUv
KAAUTEPO TOV XPOVO TOUG KOl VA €XOUV TO WEYIOTO QTTOTEAEOMA. [eyovog TTou
EMTPETTEI OTNV ETTIXEIPNON KOl OTOUG Managers va £Xouv KaAUTEPN yvwan Twv
TTOPWYV TOUG KAl TTWG AUTOI XpnolpoTrolouvTal. H atmodiopydvwon augdvel 1o
AyXog ToU aTOPOU TO OTTOIO PEIWVEI TRV TTAPAYWYIKOTNTA TOU Kal OAa yupw aTr’

auTo.

Néoi umdAAnAor pe ypnRyopn Ttaxutnra. Otav utdpyel oAAayry Tou
TTPOCWTTIKOU 1] aTTO €va VEO PENOG TNG OuAdAG TTOU UTTOOTNPICEl TOV TTEAATN, TO
Tpéypaupa CRM ptropei va TTapEXEl akpIfr) Kal AETTTOPEPR I0TOPIKA OTOIXEIA yIa
va e€ao@alioTei To uPnASTEPO ETTITTEDO TNG PETARAONG. KabBwg n eTTIXEIPNUATIKN
dladikaoia Kar n por epyaciag TG d1adIKaoiag PUTTopEi va xpnoiyoTroindei yia va
kabodnynoel évav epyalduevo oe KABe PBriua, datravaTal eAAXIOTOG XPOVOG
EKTTAIOEUONG VEWV UTTAAANAWV.

Me AiyoTepa yivovral repioootepa. Ta CRM cuoTiparta TTapéXouv pia oeipd
aTTé QUTOMATIOPOUG TTOU UTTOPOUV VA eVOWHATWOOUV OTIC BACIKEG AEITOUPYIEG
Tou front office - TNwAnoeg, Marketing & Egumnpétnon [leAdtn. Me Tnv

EVOWNATWON TNG QUTOMATOTTOINONG, N MIKPA €mxeipnon Ba eivar oe Béon va
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«OTTAVTACE», OTTWG O MEYOAUTEPOG AVTIAYWVIOTAG Kal va OWOoEl PEYAAUTEPN

agIoTTIOTIA OTOUG UTTAPXOVTEG KAl OTOUG MEAAOVTIKOUG TTEAATEG KAl TTPOUNOEUTEG.

BeAtiwon Tou nBIKOU TNG OMAdAG. Z& KABE ETMIXEIPNUATIKO TIEPIBAAAOV O
epyaldopevog UTTopEi va ekTeAEl dIAQopeg epyaoies. Eival eCalpeTIKd onUAvTIKO
VA TTAPEXOVTAI OTOUG EPYACOUEVOUG TA EPYAAEIa Kal N TEXVOAOYia TTOU XPEIGleTal
yld va €KTEAEOTOUV QUTEG O g€pyacieg Kal o1 UTTAAANAol va -aioBavovtal
IKavoTToInuévol Ye To atmoTéAeopa. Ooo uwnAoTepPO cival To nBIkd NG opadag,
TO00 MEYAAUTEPN E€ival n TTAPAYWYIKOTNTA, KAl KATA OUVETTEIQ TO OPEAOG TNG

ETTIXEIPNONG.
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KE®AAAIO 3:
OPAMA, ANOZTOAH, ZKOMNOI KAI ZTOXOI TOY CRM

3.1 Baoikd MovTtéAo ZTparnyikou Management

2Uhewva pe Toug Wheelen kair Hunger (2006) to oTtpartnyiké management
atroTeAeiTal atro TEcoepa BACIKA OTOIXEIQ:

1. Tnv Avixveuon Tou lMepiBdaAAovtog (Environmental Scanning).

2. Tn Alaudpewaon Tng ZTpatnyikng (Strategy Formulation).

3. Tnv YAotroinon Tng ZTpatnyIkng (Strategy Implementation).

4. Tnv AgloAdynon kai Tov ‘EAegyxo (Evaluation and Control).

Aiaypauua 3.1: Baoika@ oroixeia - g - dladikaoiag  Tou  2TPQATHYIKOU

Management.

Aviyxveuon Tou Alauépowon YAotroinon A€loAbynaon Kai
mepIBaAlovTog 2TPATNYIKNAG Ly 2TpaTnyIKnG (e ‘EAeyxog
v v ] ] L |

lnyn: Wheelen and Hunger, 2006

To didypaupa 3.1 dcixvel Twg aAAnAemdpoUV autd Ta TECOEPA OToIXEIA. To
management avixveuel OTO €§WTEPIKO TTEPIBAAAOV yia TTIBAVEG €uKaIpieg Kal
QTTEINEG KOl OTO €OWTEPIKO TTEPIBAAAOV yia va evToTrioel Ta duvatd Kal Ta
aduvara onueia. O1 TTapdyovTeg TToU €ival IO ONUAVTIKOI yia TO PJEANOV NG
ETAIPEIAG ovouAdovTal OTPATNYIKOI TTAPAYOVTEG Kal €ival Ta duvaTd Kal aduvarta

onpeia kai o1 eukaipieg kai o1 atmelAég (SWOT Analysis).
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3.2 Avixveuon tou lMepifdAAovrog (Environmental Scanning)

Avixveuon Ttou TrepIBAAAOVTOG eival n TTapakoAouBnon, agloAdynon, Kai n
d1Gd0o0n TTANPOPOPIWV YIa TO ECWTEPIKO KAl TO €0WTEPIKO TTEPIBAAAOV OF€
TTPOOWTTA — KAEIBIG péoa oTtnv emxeipnon. O okoTdg TNG Eival n avayvwpion
TWV OTPATNYIKWY TTapayovTwy TTou Ba kKaBopioouv 1o PEAAOV. TOU opyaviouou.
O mo amAdg TpOTTog yia Tn dIECaywyr TNG Aavixveuong Tou TTEPIBAAAOVTOG
armroteAei n SWOT avdaAuon. SWOT eival éva akpwVvUUIO TTOU XPNOIUOTTOIEITAl
yla va Treplypdwyel Ta 1diaitepa  duvatrd onueia (Strengths), Ta aduvaua
(Weaknesses), Ti¢ eukalpieg (Opportunities) kail TiIg atrelAé (Threats), Ta oTroia

€ival oTPATNYIKOI TTAPAYOVTEG VIO UIO CUYKEKPIMEVN ETAIPEIA.

To e§wTePIKO TrEPIBAAAOV atrapTifeTal atrd YETABANTEG (EUKAIPIES KAl ATTEIAEG)
TTou Bpiokovtal €¢w atd TOV Opyaviopd Kal €ival TUTTIKA EKTOG TOU
BpaxutrpdBeopou eAéyxou Tng dloiknong. Or YeTaBANTEC aUTEG aTTapTiCouv TO
TTAQiCI0 PECO OTO OTTOIO UTTAPXEl N ETTIXEIPNON. AUTEG UTTOPEI va €ival YEVIKEG
OuVAuEIC Kal TAOEIG HECA OTO €UPUTEPO KOIVWVIKO TTEPIBAAAOV ) CUYKEKPIPEVOI
TTapPdyovTeG TTOU dpouv. uéca oTo TTEPIBAAAOV €vOG opyaviopoUu — TTou ouxvd

gival 0 KAGd0og oToV OTT0i0 AUTOG AVAKEI.

To eowTepikd TePIBAAAOV pIag emTixeipnong ammoTeAeital amd PeTapAnTES (Ta
ouvatrd kal Ta adUvaTta onueia) TTou UTTAPXOUV MPECO OTOV OPYavIOUO Kal
ouviBwg dev gival KATW atrd 10 BpaxuttpdBeouo éAeyxo Tng dioiknong. Ol
METABANTEG aQUTEG dlapgop@wvouv To TTAQICI0O Péoa OTO OTTOI0 yivovTal Ol
O1dpopeg epyaoicg. e autég TepIAauBdavovTal n Oouf TNG ETQIPEiag, N
KOUATOUPQ KAl OI TTOPOL.

Ta duvatd onpeia ammotedolv éva OUVOAO Bacikwv O€CIOTATWY TIOU O
OPYQVIOUOG UTTOPEI  va  XPNOIYOTIOINCEl YIO VA KEPDIOEl  AVTAYWVIOTIKO

TAcovékTnua (Wheelen, Hunger, 2006).
3.3 Alapépewon tou lMepifdAAovTtog (Strategy Formulation)
Alopépewaon oTpaTnNYIKAG €ival n avaTtuén PakpoTTpOBeopwy OXediwV yia TO

ammoTeAeopaTIKO  management TwWV  EUKAIPIWV KAl  TwWV  OTTEIAWV  TTOU
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TTapoucidlovtal oTo €CWTEPIKO TTEPIBAANOV, AauBdvovTag uttéyn Ta duvaTd Kal
aduvata onueia Tng etaipgiag (SWOT). MepiAapBaver:

= TOV OpPIOHO TNG ATTOOTOANG TNG ETAIPEIAG,

= TNV UI0BETNON ETTITEUEINWY OTOXWYV,

* TNV avATITUEN OTPATNYIKWY Kal

= TOV KABOPIOUO KATEUBUVTHPIWY YPANUWY TTONITIKNAG.

H ammooToAfy evdg opyaviopou gival 0 OKOTTOG Tou ) 0 AGyog UTrapéng Tou.
Ava@épel auTtod TTOU N ETAIPEIA TTPOOPEPEI OTAV KoIvwvia. Mia KaAd diaTuttwpévn
OnAwon atmmooToAAG opilel To BepeAIdN Kal Hovadikd OKOTTO TTOU KAVEI QUTA
TV eTaipeia va &exwpilel ammd AANEG ETTIXEIPNOEIG TNG KATNYOPIOG TNG Kal
TTPOOdIoPICEl TO QVTIKEIMEVO TNG AEIToupyiag TnG etaipeiag 6oov agopd Ta
TTPOIGVTA 1) / KAl TIG UTTNPECIEC TTOU TTPOCPEPEI KAl TIC AYOPEG TTOU €CUTTNPETEI.
Mtropei va trepIAaupavel €Tiong TIG agieg Kar TN @IAOCOIia TNG ETTIXEIPNONG VIO
TO TTWG OOUAEUEl KAl TTWG CUUTTEPIPEPETAI OTOUG £PYACOMEVOUG TNG. AEel pE
Aoyia, Ox1 uévo TI gival Twpa n eTaipeia, ald kal TI BEAEI va yivel: TO oTpATNYIKO
opaua TOU mManagementyia 1o MENNOV Tng - emixeipnong. H dnAwon 1ng
aTTOOTOANG TTPpowBEl piIa aicbnon Kovwv TTPOCdOKIWY OTO TTPOCWTTIKO Kal
TTPORAAEI hIa dNPOCIA EIKOVA OTIG CNPAVTIKEG OUADES EVOIOPEPOPEVWV HECT OTO
TepIBAANOV dpdong NG etaipeiag. Mepikoi dvBpwTtrol Bewpoulv 10 Spapa
(vision) kai TNV ammrooToAn (mission) wg duo dIAPOPETIKES évvoleg. H dAAwaon
TNG QTTOOTOANG TTEPIYPAPEl TTOIA €ival TWPEA N ETTIXEIPNON KAl TI KAVEI EVW N
ORAwoN Tou opdPaTOG TTEPIYPA®El TI Ba nBeAe o opyaviopdg va yivel. Eival
TTPOTINOTEPO VO ouvdualovTal auTéG Ol 10€e¢ o€ Pia pévo dAAWON ATTOOTOANG.
MepikéG eTaipeieg TTPOTIMOUV va KATAypA@ouv TIG atieg Kal TN QIAoco®ia Tou

KETTIXEIPEIVY TOUG O€ Pia EexwpIoTh dnuoaicuan TTou ovoudletal dAwaon agiwv.

Mia atrooToA] ptTopei va opioTei otevd 1 TAamid oto medio epappoyns. Mia
eupeia dNAwan atrooToANG €ival PIa AoaPrG Kal YEVIKr OAAwON yia TO TI KAVEI N
eTaIpEia aoKkwvTag Tn OpacTtneidoTnTa TNG. Mia eupeia ONAWON OTTOOTOANG
ETTITPETTEI OTNV ETAIPEIQ VO ATTOPUYEI TOV TTEPIOPIOKO O’ Eva ToPE ) O€ JIa oEIpd
TTPOIOVTWV aAAG Oev TTETUXAIVEI va TTPOCOIOPIcEl oaAPWS oUTE TO TI KAVEI N
eTaipeia ouTe o€ TToI6 TTPOIOV | ayopd oxediddel va dwaoel Eugaan. AvTifeTa, n
oTevr) ONAWON atmooToAAG ONAWVEI UE CAPAVEIA TA KUPIOTEPA TTPOIOVTA KAl TIG
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KUPIOTEPEG AYOPEC TOU OPYAVIOHOU, aAAG uTTOpEl va TTEPIoPifEl TO TTEDIO TwV

OpacTNPIOTATWY TNG €mIXeipnong pe Bdon 1O TTPOIOGV i TNV UTTNPECIa TTOU

TTAPEXElL, TV TEXVOAOYIQ TTOU XPNOIUOTIOIEI KAl TNV ayopd TIOU €GUTTNPETEI
(Wheelen, Hunger, 2006).

2UhdQwva pe To poviéAo Ashridge Ta KoBOPIOTIKA XOPAKTNPIOTIKGA €VOG

TTEAQTOKEVTPIKOU  OpyaviIoPoU  eK@pAlovtal HECW  TNG  ATTOOTOAAG  OTTWG

TTOPOUCIACETAI TTAPAKATW:

Aiaypauua 3.2: MovréAo ArmooroAr¢ Ashridge

e N
\ of

Kwdikag

AgovTohoyiag

v

Inyn: Peelen, 2005

O okomog (objective): o TTPWTAPXIKOG AOYOG UTTAPENG VOGS OpyavIOUOU
givar n eCutpETnon Tou TTEAATN. H 18éa TTiow a1’ autd €ival OTI €av n
oxéon Me TOV TIENATN KOAMEpynOei, o1 deutepelovTeg OTOXOI TOU
OpPYQVIOUOU QUTONATWS Ba TTpayuaToTToinbouy.

H otpatnyikf (strategy): n otpatnyikn €ivar o1, yvwpifovrag Tnv €IKOvVaA
TNG MAPKO Kal TNG OPAdAg PE TNV oTToia Yo oxéon eival emOuPnTA, n
eTaipeia ptmopei va epydletal otnv €uPAabuvon kai otn dielpuvon TNG
oxéong. To TTpwWTAPXIKO ETTIKEVIPO TNG TTPOCOXNG OEV €ival Ta TTPOIOVTA
Kal ol ouvaAAay€EG aAAd n idia n oxéon.

O kwdikag Tng Oeovrohoyiag (code of conduct): o kKwdKAg
deovtoloyiag TrepIAAUPAVEl TOUG TPOTTOUG HE TOUG OTTOIOUG Ol OXEOEIG
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TTpooeyyiovTal. Ta dropa TPETTEI va TOTTOBETOUV TOV €QUTO TOUG OTN
Béon 10 GAAoU, va dnuIoupyouv eUTTIOTOOUVN, VO XOPAKTNPEICOUV TOUG
€aUTOUG TOUG EAKUCTIKOUG, AVOIXTOUG KalI EIAIKPIVEIG, divovTag ouaia oTnv
oxéon Kal auéavovtag Tnv OECHEUON.

= O1 adieg (values): O1 aieg mTou TrEPINAUPAVEI TO MHAPKETIVYK TWV

OXEOTEWV.

H amooToAl c€ival  TpwTapXIKAG oOnuaciog  yia TV - €mTuxia  evog
TTEAQTOKEVTPIKOU opyaviouou. H atrooToAr) autr] n idla Oev TTApEXEl QPKETA
Kabodriynon yia Tov Opyaviouo TTou €ival TTPOCAVATOAICUEVOG OTn OXEON.
Apxikd, TTpETTEl va gival TTapouca PECA OTOV opyavioud n ‘aicbnon 1ng
atmooToANG . Mdvov o6Tav ol epyalouevol H€oa oTov Opyavioud alobdavovrtal Tnv
0éoueuan TNG aTTOOTOARG, TOTE aUTA Ba atToTEAEDEl TN PACN YIA TIG OKEWEIG KAl
TIG TTPAEEIC TOUG PEoa aTov opyaviouo. O 1eAdTNg Ba avayvwpioel TR oxéon
TTOU UTTAPXEI JE TA ATOPA TTOU epydacovTal héoa otov opyaviopd. O1 epyalduevol
Ba TaUTIOTOUV PE TNV ATTOOTOAR €AV Ol TIPOOWTTIKEG TOUG O&IEG CUMTTITITOUV UE
QuUTEG TOU opyaviopou cav ouvoAo. Eivar 18iaitTepa dUOKOAO va cupBei auTo,
a@ouU oUTeE 0 opyaviouog ouTte ol epyalouevol dev ekppdlouv pnTd TIC agieg Kal
TOUG OTOXOUG TOUG. 2TIG TIEPIOOOTEPEG TTEPITITWOEIG EKUAIEVETAI ATTO TIG
OUUTTEPIPOPEG. 2T Oladikadia oXedIAOUOU TNG ATTOOTOANG, O TPATTOG HE TOV
oTToio aTTOKTATAl N ‘aicBnon TG AammooToANG, TTPETTEl va AapBaveral uttoyn.
EmmpdoBeta amd Toug oTOXOUG, TIC QiEC, TIC OTPATNYIKEC KAl TOUG KWOIKES
deovToAoyiag auTwy TTou oXeOIACOUV TNV ATTOOTOAR £VOG OpyaviIoUoU, £upacn
TTpémel va 000l Kal OTIG agieg TwWV AAWV  EUTTAEKOUEVWYV  PEPWV TOU

opyaviopou. (Peelen, 2005)
3.4 Anpioupywvrag Opapa CRM
To 6papa Tou CRM eivai:
= Ti eikOva BEAEl va TTapouaiddel pia TTEAGTOKEVTPIKE ETTIXEIPNON TTPOG TA

£Ew Kal

=TI B€Ael va avTITTPOOWTTEUE! YIa TOUG TTEAATEG — OTOXOUG TNG.
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O1 oxéoeig dev PTTOopoUV va 0IKodoPNBoUV XwpPig auTh TNV ‘TTPOCWTTIKOTATA TNG
etaipeiag’. Eav dev uttapxel opaua CRM, ol TeAATEG Kal O UTTOAOITTOI PETOXOI
Ogv Ba £xouv HIa oaQr] EIKOVA TOU TI TTPOCYEPEI N ETTIXEIPNON O OXEON WE TOV
avTaywviouod, f pia 19€a yia To T va TTEPIJEVOUV OTav avagépovTtal o’ autrnyv. H
ATTOUCia OPAUATOG APNVEI TIG TIPOODOKIEG TWV UTTNPECIWV XWPIG EAEYXO, OTO
€AEOG TWV OUVAUEWV TNG ayopdg Kal TOU QvVTAywVIOPOoU. Xwpi¢ opaua, ol
epyagoépevol dev Ba yvwpiouv Ti va TTapadwoouV Kai N OpyavwTIKy cuvepyaaoia
Ba cival dUokoAn kai datravnper. To 6paua CRM Oa TTpéTTel:

» va divel KivnTpa OTO TTPOCWTTIKO,

" va ONMIoUPYEI TNV EUTTIOTOOUVN TWV TTEAATWY WOTE N €TMIXEIpNON va

QTTOKTNOEI HEYAAUTEPO PEPIBIO ayopdg Kal

" VO PETATPEWEI TOUG TTEAATEG - OTOXO TNG O€ GUVNYOPOUG.

3.5 Emixeipnuartiki Mpdétaon

To épapa CRM &ekiva e Tnv Kartavonon autou TTou odnyei Tnv ayopd ¢ritnong,
Kabwg Kal TN Béon oTnv ayopd TnG €TTIXEIPNONG KAl TWV QVTAYWVIOTWYV TNG, O€
oxéon Me autd Ta KivnTpa. MNa mapddeiyua, n {ATNon PTTOPEl va TTPOEADEI
Kupiwg aTro:

1. 7O ETTITTESO TWV CUPBOUAWY TTOU TTAPEXOVTAI KAl

2. TNV TTpocRaciyoTnTa.
Apa, TG Bewpeital OTI gival n eTaipeia Kal TTWG BEAEI va Bewpeital OTI gival ; -

o164 gival To épapd Tg;

AuTO onuaivel T dnuioupyia evog TTUpAva - ETTIXEIPNMATIKAG TTPOTOCNG TTOU
OTOXEUEI OE TTEAATEG —TTPOTACN n oToia Ba €xel TPayMaTIKG agia kal Oa
gexwpilel ato Tov avraywviouo. AutA n TpdTacn — TTUPAvVAG Ba TTPETTEN va gival
N Wuxn TG ETIXEIPNONG, N «KOIVWVIKY agio» TnG. Agv Ba TTPETTEl va ival ATTIA
KAl YeVIKN. AvT autou, O TIUPAVAG — ETTIXEIPNMATIKA TTPOTACN TIPETTEl VA
ammoTeAei capry dNAwon TpoBiécewv yUpw atmd TNV OTfoia MTTOPEl  va
olkodounBei o gexwploTt) TIPOTOCN agiag TTEAATN KAl ETTIXEIPNMATIKOU

TTVEUUATOC.
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To 6papa Tou CRM, wg €k ToUTOU, dEV €ival JOVO TO AOYOTUTTO MPIAG ETAIPEING
Kal To oAua TNG aAAG pdAAov To DNA TG €Taipeiag, To oTToio cupBoAideTal atro
T0 eumOopIKG OApa. EmmimmAéov, 10 Opapa Tou CRM dev gival pia évvola
KATAAANAN poOvo yia TIG KOTAVOAWTIKEG QAYOPEG - O TTEAATEG Kal Ol TTONITEG
SIkalouvTal va yvwpifouv TI TOUG TTPOCQPEPETAI OTTO TOUG TTPOUNBEUTEG, KABWS
KAl QUTOi oI TTPOPNBEUTEG XpelddovTal "eETAIPEIES - TTPOCWTTIKOTNTEG™ WE TIG OTTOIEG

Ba avatrTugouv oxEoelg, av BEAOUV va gival TTETUXNPEVOI O€ AUTO.

[MoAAEG etTIXEIPAOEIC ONAWVOUV TNV ATTOOTOAN TOUG KOl £XOUV. EUTTOPIKA CAPATA,
aAAG ouxva @aivovtal adUuvaueg — N dpaoTNPEIOTNTA TWV ETTIXEIPNOEWY OUWG
ouvexietal avecaptnTta a1d autéc. To dpaua Tou CRM, avriBeta, atroTeAei 10
TTPOOXEDIO PIAG ETTIXEIPNONG. =EKIVA PE MIA  AVIAYWVIOTIKY ETTIXEIPNPATIKA
TTPOTACN Kal ouveXiCel yia va TTepIypAWEl autd TTou Ba onuaivel wg TTPog Tnv
agia kal TNV TTapAadoon OToug TIEAATEG, MECW MIOG OEIPAC AvVTAYWVIOTIKWY
OI0QOPOTTOINUEVWY AEIWV EPTTOPIKWY ONUATWY - dnAadry, yiveTal pia TpoTaon
agiog meAarn (Customer Value Proposition). O1 agieg Tou eUTTOPIKOU OAPATOG
TTPoéPXovTal atTmd a PACIKA XOPAKTNPIOTIKG TTou oI TTEAATEG avaldnTtouv OTav
ETMAEYOUV €va TTPOPNBEUTH YIO VO IKAVOTTOINOOUV TIG QVAYKEG TOUG - TT.X., TNV
KAIVOTOMIQ, TNV avecaptnoia, Tnv. TToidTNTa, TNV EPTTEIPOYVWHOOUVN Kal TN
OUMMETOXA.

O1 agieg Tou gutropikOU CAHPATOG Ba TTPETTEl va SIAQOPOTTIOIOUV TNV ETTIXEIPNON
atrd TOV QVTAYWVICPO KAl va atToTIJwVTal attd Toug TTEAATES. H eINIKpiveia Kal n
EMTTIOTOOUVN E€ival QVAPEVOUEVEG, XWPIG va dIa@OPOTIOIoUV TNV ETTIXEIPNON WG
mpoTacn agiag. O1 agieg Tou ePTTOPIKOU ONUATOG Ba TPETTEl TTAVTA  va
TTpoodiopiovTal Ao TNV ATTOWNn TWV TTEAATWYV - KATAVOAWTWV Kal Oxl TNG

ETAIPEING.

‘ET01, TO 0UVOAO TWV alV TNG EPTTOPIKAG HAPKAG €ival TO OpANa TOU TTEAATN YIa
TNV emixeipnon. Mdapa TTOAAEC eTTIXEIPrOEIS TTIOTEUOUV OTI EEPouv TI BEAOUV Ol
TTEAATEG, AAAG AVOKOAUTITOUV PECW TwWV AaBwv TOug OTI 0TV TTPAYMATIKOTNTA
Oev 1O yvwpifouv. Etrevduouv uttepPoAiKG o€ UTINPECieg TTOU O TTEAATEG Oev
BéAouv 11 Oev eKTIYOUV, Kal OEv TTPAYMOTOTIOIOUV ETTOPKEIC €TTEVOUOCEIS O€

TTAPOXI) UTTNPECIWY TToU Ba dnuIoupyACEl TTPAYUATIKN agia Kal agoaiwan.
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3.6 Zkomrog (Objectives)

2KOTTOI €ival T TEANIKA ATTOTEAEOUATA PIOG TTPOYPANUATIONEVNG dPaCTNPIOTNTAG.
O1 okotroi dNAWVoUV TI TTPOKEITAI VA ETTITEUXOEI HEXPI TTOTE KAl TTPETTEL va €ival
TTooOoTIKOTTOINKEVOL 600 eival duvaTtdv. H emiTeugn Twv ETAIPIKWY. OKOTTWV
TPETTEL va odnyei oTnv  eKTTAApwON TNG ATTOOTOARG TNG ETAIPEIAG. 2TNV
TTPAYUATIKOTNTA, TTPOKEITAI YIA TO TI N KOIVWVIQ ETTICTREPEI OTOV OPYAVIOUO OTAaV
O OPYQVIOPOG eKTTANpwVEl TNV a1rooToAl Tou. O O0pog 0TdX0G (goal) ouxva
OUYXEETAI E TOV OpO OKOTTOG (objective). O oTOX0G, O avTiBeon YE TO OKOTTO,
gival pia avoixth dnAwaon yia KAt TTou €MOUUET KATTOIOC VA TTETUXEI, XWPIG va
TTOCOTIKOTTOIEITAl QUTO TTOU TTPETTEI va ETTITEUXOEI, AAAG oUTE Kal va opileTal

XpPoviké TTAaiolo yia Tnv TpayuartoTroinon Tou (Wheelen, Hunger, 2009).

O1 okotroi yia To CRM putropei va dia@épouv atrd etaipeia oe eTaipeia atd Tn
OTIYMN TTOU TO 6paua, N ATTOOTOAA Kal 01 GTOXO! dIaPOPOTTOIOUVTAl OKOUA KOl AV
TTPOKEITAI VIO ETAIPEIEG TOU idIOU KAGdoU. a va gival emMTUXAG N TTPWTOBOUAIa
CRM c¢ival amrapaitnto yia TNV €TiXEipnon va kKabopioel Toug OKOTToUG TTou
avalnTtd va emTUXEl KOl va avatrTugel Eva ouva@ég Opaua pe oeBacud OTo
CRM. Baociopévn OTOUG QVTIKEIMEVIKOUG OKOTTOUG MIa ETTIXEIPNON MUTTOPEI OTNn
OUVEXEID VO Opioel Ta aTraitoupeva 0edopéva Kal TIG avAyKeG TTou Ba Tn
BonBriocouv va TTpayuaToTToIoEl auToUg TOUuG oKoTToUG. ETTiong, oI okoTroi TTou
opiel wa  emmixeipnon Taifouv  TTPWTAPXIKO POA0 OTn dIaPOPPWON  TNG
otpatnyikig CRM Trou xpeidletal va dIaTtuttwoel. YTTApXouv TTapa TTOAAoI
OTOXOl TIOU MTTOPOUV va UuAotroinBouv péow Tou CRM, HEPIKOI ATTO TOUG

otroioug ivar (Mukerjee, 2007):

= Augnuévn ikavotroinon TTeAAT.

= - Evioxuon TnG a@oaiwong Tou TTEAGTN.

=  BeAtiwon TG d1aTAPNONG TWV TTEAATWV.

= AU&non Twv TTWARCEWV OTOUG UTTAPXOVTEG TTEAATEG — cross selling kail up
selling.

=  KaAUTEPN TUNUOTOTTOINON KOl OTOXEUON Twv TrEAATWY — campaign
management.

= EoTioon o€ JEPOVWHEVOUG TTEAATEG KAl 0TO KUKAO {wnG — e¢aTouikeuan.
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Eival agloonueiwto 10 yeyovog OTI pia €TTIXEipnoN PTTOPET va €xel TTOAATTAOUG
OKOTTOUG yia To TTPOypaupa Tou CRM. Map’ 6Aa autd, ol TTNyEG MIOG ETAIPEING
TIPETTEl VA ETTITPETTOUV VA UAOTTOIOUVTAI APKETEG ETTEVOUOEIS YIa TOUG OKOTTOUG
autoug. BéPaia, apkeToi ammd  TOUG OKOTTOUG OEv - gival - EQIKTO  va

TTpaypaTotToinBouv Adyw TNG UONG TNG dpacTnEIOTNTAG TOU OPYAVICUOU.

Mia GAAN TTOAU ONUAVTIKA TITUXI TNG OXETIKA PE TOUG OKOTTOUG Tou CRM ¢ival 10
va TTOCOTIKOTTOIoUVTal 600 TO duvaTtov TTo TTOAU. TE€O0OEPIG €ival O KUPIEG

duvatdéTtnTEG TNG OTPATNYIKAS Tou CRM (Mukerjee, 2007):

1. TexvoAoyia(Technology): Auty Ba evioxuoer - TNV  €mMBUPNTA
AEITOUPYIKOTNTA YIA TNV TTPAKTIKY Tou CRM.

2. AvBpwrtror (People): AeggldTNTEG, IKAVOTNTEG KAl CUPTTEPIPOPESG TWV
ATOPWV gival uTTEUBUVEG yia Tn TTpwToRoUAia CRM.

3. Aiadikacia (Process): lNMpokeital yia Tig diadikaoieg TTou avayvwpilel n
emxeipnon Ot XPEIAdeTal YA VO IKAVOTTOINOEl TOU oTOXoug Tou CRM.
AuTéG TTEpIAQUBAvVOUV TIG OUVOAAAYEG TNG AAANAETTIOpAONG ME TOug
TTEAAQTEG.

4. 'vwon kai dioparikornta (Knowledge and insight): Na va e¢ac@aAiotouv
EVTOVOTEPEG Kal BABUTEPEG OXECEIC UE TO KAAUTEPO OUVOAO TTEAATWV, Ol
ETTIXEIPNOEIG TIPETTEI VA AVOYVWPEIOOUV TOUG KOAUTEPOUG TPOTTOUG
TTpooéyyiong Tou Ba Toug PonbrAocouv va KepdioOuv yvwaon Kal

dI0paATIKOTNTA YIA TNV EVIOXUON TNG A&iag Tou TTEAATN ONUAVTIKA.

3.7 Agocoiwon MeAarn (Customer Loyalty)

H agoaciwon €ival pia otevr évvola oTn Kapdid Tng dIaxEipiong TwV TTEAATEIAKWYV
oxéoewv. H agooiwon Tou eAdTN, 0 oTOX0G Tou CRM, gival KATI TTEPICOOTEPO
atrd TTEAATEG TTOU KAVOUV €TTAVOAAPPBAVOPEVEG QYOPES Kal Eival IKAVOTTOINUEVOI
ME TIC EUTTEIPIEGC TOUG KOl TA TIPOIOVTA N TIC UTINPECIEG TTOU Qyopdlouv.
A@ociwon TTeAATn onuaivel OTI oI TTEAATEG €XOUV OECMEUTEI va ayopdlouv
TTPOIGVTA KAl UTTNPETIEG ATTO £VAV OUYKEKPIUEVO OPYAVIONO Kal Ba avTIOTEKOVTAI
OTIG dPaOTNPIOTNTEG TWV AVTAYWVIOTWY VA TOUG TTPO0EAKUCOOUV. H agoaiwon
MTTOPEI va OpPIoTET WG:
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‘N PEPOANTITIKN) CUUTTEPIPOPA ATTAVTNONG, TTOU EKQPAleral ue TNV TApodo Tou
XPOVOU arrd TOUSG TTEAQTEC O Oxéon e évav mpounBeurn amd éva oUVOAO
mpounBsutwyv n oroia eivar ouvaprnon 1S ARWNS amoQAcEWV  Kal NS
aéloAdynong Twv OIadIKACIWY TTOU TIPOKUTITOUV atro Tn OECUEUTN EVOS

EUTTOPIKOU ONUarog N KaraoTnuarog.’

O avTIKEIPEVIKOG OKOTTOG TNG DIAXEIPIONG TWV OXECEWV Eival N PETATPOTTH TWV
TTEAATWV O€ TOKTIKOUG QYOPAOTEG TWV TTPOIOVTWY 1) / KOI TWV UTTAPECIWY TOUG,
WOTE TTPOOBEUTIKA VA Yivouv ol TTI0 BEpUOi UTTOOTNPIKTEG TNG ETTIXEIPNONG KAl
TENIKA, va YivOUV Ol TTIO EVEPYOI OUVIYOPOI TNG ETAIPEIAG, TTAICOVTAG £vav TTOAU
onNuavTiké poAo wg TNYR TrapammouTtng.  Kai ¢ autrp 1n diadikaoia, n
e€utTNPEETNON TOU TTEAATN TTAICEl €vav KEVIPIKO POANO OTNV ETTITEUEN TNG €CENIENG

TNG agooiwaong Tou TTeAdTn. (Brink, Berndt, 2008)

3.8 Aildapkela Zwng Agiag MNMeAarn (Customer Lifetime Value)

H mmaAhid avtiAnwn tng didpkelag (wng aciag meAdrn (Customer Lifetime Value)
Exel avapiwoel amd Tn dlaxeipion TTEAATEIOKWY OXECEWV Kal €XEl Yivel Eva atro
Ta Baocikd doyuata tou CRM kKaBwg avayvwpilel Tnv agia Twv TTEAATWY TTAvw
OTIG ayopaoTIKEG TouG CwéS. H didpkeia (wng TG aiag Tou TTeEAATN UTTOpPE va

OpPIOTEI WG:

‘n mapouoa aéia Twv HEAAOVTIKWY KEPLOWV TTOU avauévovrial arro 1 OIAPKEIA

{wnN¢ Twv ayopwy Twv meAQTwV’

H didpkeia wng agiog meAdrn (Customer Lifetime Value) utroAoyiletal pe
XPAoN TIapPeABOUCWY CUUTTEPIPOPWY VYIia TNV TIPOPRAEWn Twv HEAAOVTIKWV
AyopwWYV TwV TTEAATWY, TO MIKTO TTEPIBWPIO KEPOOUG aTTd QUTEC TIC AYOPEC KAl TO
KOOTOG TToU OXeETICeTal Ye Tnv eEuttnpéTnan Tou TTeAdTn. H afloAdéynon tou CLV
BaciCetal oTnv UTTOBeON OTI N JEANOVTIKA AYyOPACTIKA) CUPTTEPIPOPE TOU TTEAATN

Ba cival idla e TNV AyopaoTIKA CUUTTEPIPOPA TOU TTAPEABOVTOG.
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O1 TeAdTEG £X0OUV DIAPOPETIKA agia yia TNV €TTIXEIPNON Kal €X0UV BIAPOPETIKES
avaykeg a1’ auth. H aia evog eAdTn o€ oxéon PE TOu UTTOAOITTOUG TTEAATEG
EMTPETTEl OTNV ETTIXEIPNON va divel TTpoTEPAIOTNTA OTIG TTPOCTIABEIEG TNG, VA
O100€Tel TTEPIOCOTEPOUG TTOPOUG yia Tn dlaBefaiwon OTI O MO  TTOAUTIUOI
TTEAATEG TTAPAPEVOUV TTIOTOI Kal augdvovTal o€ aia. YTTapxel akopa Eva Kpioiuo
oToixeio yia mn diapkeia WG TNG agiag Tou TTEAATN: n dUVNTIKY AVATITUEN TOU
TEAATN N N oTpatnyikh agia. H otparnyikn agia eival ‘n mpdobern aéia mou Ba
UTTOPOUCE va armmodwaeEl Evag TTEAATNG, €AV UTTHPXE MIA OTPATNYIKN yia va Thv
kepdioer’. (Brink, Berndt, 2008)

3.9 Emimeda apooiwong

Ta emireda TNG agociwong Tou TreEAATn opifovtal TTapakaTw ws €¢Ag (Hill,
Alexander, 2006):

1. “Yrromrror  (Suspects): [TlepiAaufdaver OAOUG TOUG QYOPAOTEG  MIAG
KATNyopiag TTPoIiovTog 1 uttnpeaiag otnv ayopd. Or UTToTrTol TTEAATEG
ayvoouv Tnv TIPooPopA TOU TIPOIOVTOG I Oev €XOUV OKOTIO va TO
ayopAoouV.

2. Ymowneior. (Prospects): O1 duvnTikoi TTeAdTeg TTOU €AKOVTOl QTTO TOV
opyaviopo aAAG dev £XOoUV aKOPA KANia ouvepyaaia PJE AQUTOV.

3. lleAareg (Customers): E@Aatrag ayopaoTég TTou Oev €XOUV TTPAYUATIKA
ouvaloBnuara oxEong amévavTl oTov opyaviouo.

4. lledarec  (Clients): EmmavoAapBavouevol TTEAATEG TTOU €XOUV  OETIKA
ouvaioBnuara yia Tov opyavioud aAAd n uttooThPIEN TOUG ATTEVAVTI GTOV
OpPYQVIOPO gival TTaBNTIKN TTapd EVEPYT], EKTOG ATTO TO VO KAVOUV QyOPEG.

5. 2uvnyopor - (Advocates): [lpokerral  yia  TTEAGTEG  TTOU  OUVEIdNTA
UTTOOTNPICOUV TOV OPYQVIOKO PE TO VO TOV CUCTAVOUV 0 GAAOUG.

6. 2uvepydreg (Partners): O 1m0 duvaTtog TUTTOG OXEONG METAEU TOU TTEAATN
KOl TOU TTPOPNBEUTH, O OTToiog eival OlapPKNAG yIaTi Kal Ta Ouo HEPN

BAETTOUV TNV CUVEPYOQOIa TOUG ApOIBAia ETTWQEAT.
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KE®AAAIO 4:

Movadikn eutrelpia TrTEAAGTN.

4.1 Eicaywyn

2Tn ouyxpovn €TTOXN, UTTAPXOUV QPKETEG ETTIXEIPNOEIG TTOU  E€P@avifouv
KepdOopia Kal au¢non NG @HUNG Toug oTnv ayopd. APKETEG aTTO QUTEG TIG
ETTIXEIPNOEIG OTTWG EXEI ATTODEIXTEI, OXI HOVO £xouv uloBetrioel To CRM kai £xouv
TTpocapudoel ToV TPOTTO AEITOUPYIAG TOUG OTN OIAPOPPWON TTEAATOKEVTPIKWV
O10d1KaoIwWV aAA& UAOTTOIOUV Kal pia IDIaITEPN OTPATNYIKNA TToU TTEPIAANPBAVE! TN

MABnon ato TIg euTTEIpieg e Toug TTeEAGTES (CEM).

4.2 Alaxeipion Tng EUTTEIPiag TOU TTEAATN

2NMAVTIKA aTThXnon oTnv eutreipia Tou TreAdTn (Customer Experience) €xel n
epapuoyn Miag otpatnylikig CRM kai n avatmtuén Twv teXvoloyiwv CRM. O
oTPaTNYIKOG 0TOX0G Tou CRM va kepdioel kKal va dlatnprioel Kepdo@opoug
TTEAATEG PEOW MIOG TTEAATOKEVTPIKAG OPYAVWTIKIG KOUATOUPAG UTTOBNAWVEI TV
I010iTEPN  €0TIOON ~ TNG  TTPOCOXNG OTNV  AvIamoKpIon TwV  ATTAITAOEWV

TTPOKABOPIoUEVWY OPUAdWY TTEAQTWV.

2Uhewva pe Tov Buttle n diaxeipion Tng eutmeipiag Tou TTEAATn (Customer
Experience Management) €ival n yvWOTIKI KAl ouvaiodnuariky KatdAngn tng
€kBeong 1 dlETTa@ng Tou TTEAATN MPE TOUG avOPWTTOUG, TIG dIEPYATiEg, TIG
TEXVOAOYIEG, TO TTPOIOVTA KAl TIG UTTNPETIES WIOG €TTIXEipnong. H gutTeipia TTEAATN
gival TTOAU onuavrikr) d10TI €TTNPEEACEl TN PEAAOVTIKA AyOPOAOTIKA CUMTTEPIPOPA

TOU KaTavaAwTr] kai Tn dia otépaTog diagruion (word of mouth). (Buttle, 2009).

2UhQwva Pe Toug Stone kal Jacobs (2007) n gutreipia TTEAATN €ival €va oUvoAo

OX€0€wV PETAEU TOu TTEAATN Kal piag udpkag (brand) TTou @€pel 0QEAN PECW
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QUTWV TwV onueiwv ema@nig (touch points). Kd&Be emmagr civar éva yeyovog

avaueoa oTov TTEAATN Kal To TTpoidv. O1 ox€o€Ig auTég opiovTal aTro:

» Tn péBodo TnG oxéong (Mwg ouuBaivel n oxéon).
» Ta o@éAn TTOU aTTOpPPEOUV ATTO T OXEON.

» To onueio eTaQg O01TTOU AAPPBAVEI XWPa N oXEoN.

[a va eMTUXEI TOV OTOXO TNG, N EUTTEIPIA TTEAATN TTPETTEL VA TTAEI TTEPA ATTO TNV
TTPOOWTTOTIOINCN KAl TNV €EATOMIKEUON TwWV OXE€oewv. [p€TTel va yivel pia
ouvepyaTik digpyacia otTou Ba utrdpxel dikain avraAAayr) agiog JETatu TOu
TTEAATN KAl TOU TTPOIOVTOG O€ KABe etra@r]. AEEEIC - KAEIDIA yia TN dnuioupyia
KAANG euTTEIpiag TTEAATN €ival n CuvETTEIQ Kal n ouvdeela. KABe onueio eTagng
TIPETTEI VA XPNOIKOTTOIEITAI JE TOV KOAUTEPO BUVATO TPOTTO WOTE VA ATTOPEPEI TN
BEATIOTN epTTEIpia OoTOV TTEAATN. Me Tnv avamTu¢n Tou AladikTuou (Internet), n
EUTTEIPIA TTEAATN €XEI ATTOKTAOEl MPEYAAUTEPO EVOIAQEPOV, A@OU TA TTAVTA
oupdBaivouv o€ TTPAYUOTIKOUG Xpovoug (in real time), 6TTwg TapatnPnoeEig,
aAAayEG kal HETPAOEIS. TTOAU PIKPEG aAAayEG OTNV euTTEIpia TTEAATN PTTOPEI VO
EXOUV MPeYAAN atrmxnon oTta atroteAéopata. H ikavotnTa Tou AladiKTuou va
aAAGlel TOOEG PETABANTEG KAl VA TIG EKTIMA, €XEI KAVEI TNV EUTTEIPIA TOU TTEAATN

TO KEVTPO TNG TTPOoo0XNS. (Stone and Jacobs, 2007).

[Moi6g €ivar Opwg o0 polog Tou CRM ot povadik eutreipia 1eAatn; To
Aeiroupyiko (operational) CRM trepIAapBavel Tnv eQappoyn NG TEXVoAoyiag oTIg
AeIToupyieg Twv TTWAACEWY, Tou marketing kai TG egutTNPETNONG. O1 €101KOI TOU
CRM BéAouv kai Trepigévouv 10 CRM va emmnpeddel TNV eutreipia TTEAATN HE
TTOAAOUG BETIKOUG TPOTTOUG: oI TTEAdTEG Ba avayvwpidovTal, ol avaykeg Toug Ba
givar o KaravonTég, N EKTTARPWON Toug Ba eival TTIo AKPIPRG, Ol ETTIKOIVWVIEG
Ba €ival 1Mo OUCIACOTIKEG Kal €yKaIPEG Kal TEAOG n eguttnpétnon Oa eival TTio
kKaravonTtr} Kai agiomaoTn. QoTd00, oI eQapuUoyEC TexvoAoyiwv CRM auxva
TTOPAKIVOUVTAI ATTO KivNTPA ATTOTEAEOUATIKOTNTAG OTTWGS XAPAKTNPIOTIKA Eival TO
Interactive Voice Response (IVR) 010 TNAEQWVIKO KEVTPO, TO OTTOIO ETTITPETTEI
TAV QUTOMATOTTIOINCN TWV KAQCIKWY JIETTAPWY HME TOUG TTEAATEG KAl TN MPEiwoNn
Tou KOOTOUG TnNG ouvaAAayng mavw amd 60%. Autd Tou Odnuioupyei n
TeExvoAoyia IVR otnv eumeipia 1eAdTn €ivalr 1o akpiBAg TTAnpogopia, dapa
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MeEiwon Tou TTapdayovTa yia avlpwTrivo AGBog, 24 wpeg T0 24wp0o Kal 7 NUEPES
TNV €BOoPada TTPOCoRacn 0TV TTANPOYOPIa Kal augnaon TG TTPooTACiag Kal TNG

A0PAAEIAG TWV DEDOUEVWIV.

To avoAutiké (analytical) CRM eival n €Euttvn €E0puUEn OEdOUEVWY  TTOU
oxeTiCovTal e TOV TTEAATN yIA ETTITEUEN OTPATNYIKWYV KAl TOKTIKWY OKOTTWV. OTav
T0 avaAuTik6 CRM Agitoupyei KaAd, ol TTEAATEG AdpBAvouv eyKaipws OXETIKEG
KOIVOTTOINOEIG Kal TIpoc®opég. Or eidikoi Tou CRM egival og Béon va TTpoAEWouv
TNV ayopaoTIKA TTPodIABean Kal va €VTOTTIOOUV TNV KATAAANAN €ukaipia yia
TTPooPOopPd, dIaoPANI(OVTaG CUVETTWG OTI OF TTeAdTEG Oev eTmIBapuvovTal [E

doxera unvuuarta (Buttle, 2009).

4.3 One to One Marketing

To One-to-one marketing onuaiver va CUUTTEPIPEPETAI N ETTIXEIPNON O€ KAOE
TTEAATN UE TTPOKOBOPIOUEVO TPOTTO, CUNQPWVA ME TIGC OUYKEKPIUEVEG QTTAITHOEIG
Tou. Kdvovtag xprion oToixeiwv ammd Tn PACH Twv TTEAATWV OXETIKA HE TN
OUPTTEPIPOPA TOU TTEAATN 1 ONUOYPAPIKA OTOIXEIA, Ol ETTIXEIPNOEIG £0TIAJOUV
OTIG ETTIOUNIEG KAl OTIG AVAYKEG O€ KABE TTEAATN {eXxwpIoTd. Kar’ autd Tov TPOTTO
XTiCouv TTOAU 1I0XUPEG OXECEIC APOTiwanG TwV TTEAATWYV TOUG Kal €EATOMIKEUOUV
TN OUVOAIKA euTrElpia TTeEAATN. AuTd To eidogmarketing cival yvwoTd wg one-to-

one marketing.

MoAAoi dvBpwTrol XpnoipoTrololv Tov O0po one-to-one marketing kai direct
marketing  kar’ evoAAayr, e€Tmeid) TOANG epyaAeia (tools) kai TEXVIKEG
XpnoigotrololvTal Kal amd TG duo ueBodouc. H diagopd peTagu Toug eival
KUupiwg TTwg Trpooeyyiouv TIG Auoelig. O Opog ‘one-to-one marketing” ouxva
TepIAauBavel aueon dieTTa@r pe KABE TTEAATN EEXWPIOTA KAl OTN CUVEXEID KATA
KATTOI0 TPOTTO €EATOUIKEUPEVEG OUUTTEPIPOPEG QUTOU Tou TTEAATN. (Stone and
Jacobs, 2007).
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2UhQwva pe Toug Peppers kal Rogers (2007) o1 eTTIXEIpAOEIG dev TTPOCTTAB0UV
TTAEOV va TTWAROOUV €va POVAdIKO TTPOIOV 0€ OO0 TO dUVATOV TTEPICOOTEPOUG
TTeEAATEG. AVTiBETA, TTPOCTTABOUV Va TTWANOOUV o€ KABE TTEAATN 000 TO duvaTOV
MO TTOAAG TTPOoidVTa, YIa MEYAAUTEPO XPOVIKO OIACTNUA Kal MECW OIAPOPWYV
YPAMUWY TTPOIOVTWY. a va To ETTITUXOUV AUTO, €ival ATTAPAITNTO Ol ETTIXEIPNAOEIS
va €0TIGOOUV TNV TTPOCOXI TOUG OTO VO XTiIOOUV HOVODIKEG OXETEIG E TOV KABE

TTEAATN XWPIOTA.

To one-to-one dev onuaivel JOVOV ETTIKOIVWVIA HPE TOUG TTEAATEG OQV ATOMQ,
aAAG etmiong avamTuén TTPOIOVIWY PaCIOPEva O AVAYKES TWV TTEAATWYV, TTOU
akoua dev €xouv diaTuTTwBEl. ZTNpieTal oTov dIAAOYO PETAEU TNG ETAIPEIOG KAl
TWV TTEAATWV TNG, ME OKOTTO va KAAAIEPYAOEI IO TTPAYUATIK OXEON KAl va
EMTPEWEI OTOUG TTEAATEG TNG VA EKPPACOUV TTPAYMPATIKA TIG ETTIOUMIEG TOUG, TTOU
n etaipgia ptmopei va Ponbrioel va ekTAnpwBouv. Bagciletal 18i1aitepa oTnv
EUTTEIPIA TOU TTEAATN VIO TNV ETAIPEIA OTTWG ETTIONG KAl OTA OUYKEKPIYEVQ

pgnvupara marketing rou AapBavel. (Dyche, 2002).

MNa va atrokTAcEl pia €TmXeipnon agio meAdTn péow TnNg dIaxeipiong Twv
oX€oewv, TTPETTEl va EUTTAOKEI OTn dIOdIKOCIA TECOAPWY QACEWV YVWOTH WG

IDIC akpwvuuio Twv ldentify Differentiate Interact Customize, dnAadn:

" QvayvwpIon TAG TAUTOTNTAG TWV TTEAATWY,
= JIAPOPOTTOINCN TWV TTEAATWV,
*  oAANAeTTiIOpOON PE TOUG TTEAATEG KOl

»  £CATOMIKEUON TWV TTPOIOVTWYV YIA TOUG TTEAATEG.

AuTa Ta oTadIa atToTEAOUV TOV PNXAVIOPO yia KABe yvioia oxéon. H epapuoyn
Toug Baocietal otov povadikd, €IBIKA yia Tov TTeEAATn (customer-specific) kai

eTTAVAANTITIKO XapakTipa Twv oxéocwv. (Peppers and Rogers, 2004).

Mepika atrd Ta o@éAn TTou etmiTuyXavel To CRM trepiAaupavouv (Swift, 2001):

= [0 ypriYOPEG KAl EVNUEPWHEVES AAYEIG ATTOPACEWY
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=  BeAniwpévn akpipeia
»  BeAtiwpévn eguttnpétnon TTeAATN
= [Tio ypriyopn TTpayuatoTroinon TpoidvTog oTnv ayopd

» Eortioon otov TTEAATN KAl OX1 OTO TTPOIOV.

4.4 Mass Customization

270 mass customization (padikfy EOTOMIKEUCT TTPOIOVIWY), TA TTPOIOVTA Kal Ol
UTTNPECIEC EEATONIKEUOVTAI YIA VA IKAVOTTOINOOUV TIG AVAYKEG TOU TTEAATN O€ JIa
evAoyn TIPA. =Zekivael e dIGAoyo PETAEU TNG ETAIPEIAG KOl TOU TTEAATN, OTTOU N
ETXeipnon Tov PBonBdsl va ekepdcel TIG avAyKEG TOU Kal va TTPOodIOPIcEl YE
AKPIP TPOTTO TO KOOTOG TNG EKTTAAPWONG QUTWYV TWV AVAYKWYV. 2TN CUVEXEIQ, N
ETTIXEIPNON XPNOIMOTIOIEI TEXVIKEG MACIKAG TTAPAYWYAS YIa va OnPIoUpynoEl
eVaAAGEIua pépn, TTOU KpaTouv XapunAd 10 KOOTOG evwy TTapdAAnAa divouv oTov
TTEAATN TNV E€TTIAOYH €VOG TTPOIOVTOG TTOU EXEl dnuIoupynBEi yia évav TTEAATN.
(Stone and Jacobs, 2007).

To Mass Customization gival n xprion €UEANIKTWV SIEPYATIWV KAl OPYAVWTIKWYV
Oouwv yia Tn dnuioupyia aiag TToIKIAWY Kal €EATOMIKEUMEVWY TTPOTACEWV,
XWPIG TO AVTITINO Tou KOOTOUG 1] TNG dIapopds Tou Xpovou. Aev gival To idIo e
TO VO TTPOC@EPOVTAl TTEPICCOTEPES ETTIAOYEG OTOV TTEAATN. OI TTEAATEG BEAOUV
A0@OAWG va IKAVOTTOIOUVTAI Ol AVAYKEG TOUG XWPIG va XpelalovTal amrapaitnta
TNV €mAoyn. H € opiopol oTpaTtnyikh Twv ETTIXEIPHOEWY, OTAV BEV UTTOPOUV VO
TAUTOTTOIJOOUV KaI VA EKTTANPWOOUV aKpPIBWS TIGC ATTAITACEIS TwV TTEAATWY, Eival

N TTapoxn €MAOYAG, YEYOVOG TTOU GNUaivel 0TI O TTEAATNG OUYKPIVEI TTIPOOPOPEG.

Ytrdpxouv did@opol TUTTOI mass customization 6TTwg TTapouCIAETAl TTAPAKATW.
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Aiaypauua 4.1: Torror tou Mass Customization

lep6T£p° m napdéslv“a

* Avtbvag yia apayyehia fy « ETIAOYH| TwV UTTAPXOVTWY TUTTOTTOINUEVWY * AuTokivnTa
TTPOCBIOPIoNSS TTapayyeAiag TIPOIGVTWY I UTTNPECIWYV TTOU VA TaIpIAdel
UE TIG ATTQAITAOEIG TOU TTEAGTN

* OuadIKA TTWANCN TWV UQICTAUEVWV

« ZOvoAo TIapayyeAIGIV TIPOIOVTWY KaI UTTNPECIWY TTOU IKAVOTTOIOUV - SUVEBpITL
TIG OTTQITAOEIG TOU TTEAGTN

* YUAoYNA TV TTPOIGVTWYV A UTTNPECIWV OTTO

* ZUYKEVTPWOn TrapayyeAilov UQIOTAHEVO TUTTOTTOINUEVA EEAPTAATA I

diepyaaieg * YTToAoyIoTéG
* Anpioupyia TapayyeAiag * Mapaywyr] EEATOPIKEUPEVWV

TIPOIOVTWY, CUPTTEPIAQUBAVOUEVWY TWV 5

OTOIXEIWV » KooToUpia

* 2xe0100UOG YIa TTapayyeAia
* O eAaTNG OoXEDIALE! 1] HEAETA pE TNV
HeEyaAUTEPO ETQIPEIQ TTPOIOVTA I UTTNPECIEG Ol OTTOIEG i
OTn CUVEXEID YivovTal TTapayyeAia * Agpookaen

lnyn: Buttle, 2009

‘EvVaG OXETIKA PIKPOTEPNG Onuaciag TUTTOG mass customization €ivalr To match-
to-order, TO OTTOIO ONMAIVEI TNV AVEUPEDH EVOG UTTAPYXOVTOG TTPOIOVTOG, OTTO HId
O€IPA TTPOTUTTWV TTPOIOVTWY, Yia va KAAU@BEi n avaykn Tou TTeAATN. 10 AAAO
dKPO PPIOKETOI N KATAOKEUR TOU TTPOIOVTOC TTPWTA KAl PETA n TrapayyeAia
(engineer to order), T0 oT1T0i0 TTEPIAAPPBAVEI TOV OXEDIOOUO TNG PovadikiG AUoNG
OoTnV aT1aitnon  Tou TTEAATN ME OUVTOVIOMEVN TTPWTOROUAIa TTEAATN Kal

TTPOUNOEUTA.

OAo kal peyaAuTepog apIBUOS ETTIXEIPACEWY TTPOOTTOOEI va £EATOPIKEUOEI HAdIKA
TIG TTPOCPOPESG TOUG, YEYOVOG TTOU eVIOYXUETAl aTTO TIG BACEIC dEBOUEVWV OTIG
OTTOiEG dlaTnpPOoUVTAl Ol TIPOTIMACEIG TOU TIEAATN, Ao TN d10dpACTIKOTNTA
(interactivity) Tou Internet TTou emMTPETTEI OTIG ETTIXEIPNOEIG VA TTANpo@opndouv
TIGC GAAQYEG OTIG QTTAITAOEIG TWV TTEAATWYV PECW TNG BEATIWHEVNG ETTIKOIVWVIAG,
atro Tov oXedIaoUO TTPOIOVTWY BACEI TTPOTUTTWY, OTTO TIG EVEAIKTEG BIOUNXAVIKES
AeiToupyieg Kal aAucideg €@odiaocuoU KaBwg Kal atmo TIG TEXVOAOYiEG PAlIKAG

eCatopikeuong (mass customization).
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H padiki e¢atopikeuon (mass customization) civalr euputata diadedopévn OTIG
Biopnxavieg TTapoxAG UTTNPECIWY TTOU ECUTTNPETOUV TOUG TEAIKOUG KOTAVOAWTEG
OAAG Kal TIG KATOOKEUAOTPIEG €TAIPEIEG. OEPaTa KAEIDIA yia Th OTPATNYIKA TOU

Customer Relationship Management atmroteAouv Ta €§AG EPWTHPATA:

= O£Aouv o1 TTEAATEG ECATOMIKEUPEVA TTPOIOVTA KAl UTTNPETIEG;
» [oidg gival o emBUUNTOS BABPOS e€aTOiIKEUONG;
= Eivar 1mpdBupol o1 TTeAATEC va TTANPWOOUV - PeyAAn atia yia Tnv

eCaTopikeuon;

Map’ 6Aa autd, n e€atouikeuon dev onUAivel YEVIKA OTI Ol TTEAATEG TTANPWVOUV
TTEPICOOTEPO, KOBWG O OAPKETA €EQTOMIKEUMEVO TTPOIOGVTA  aTtTaAgipovTal
XOPAKTNPIOTIKA TTOU OeV €XOUV agia yia TOUG TTEAATESG, 0ONYWVTOG OE PIKPOTEPO

KOOTOG TO OTTOi0 pPEIWVEl TNV TEAIKA TIUn. (Buttle, 2009).

4.5 CRM ka1 Agia reAdTn

H dnuioupyia agiag teAdrn (customer value) 6Ao kai TTEpIcOOTEPO BewpeiTal
BaoIkr TTNYA TOU AvTAyWwVIOTIKOU TTAEOVEKTAMATOC. Ti atroTeAEi WOTOOO TNV agia
TTEAATN (customer value); 2uviBwg o1 ETTIXEIPNOEIG dEV KABOPICOUV PE ETTAPKEIG
AETTITONEPEIEG TTOIO A&ia TTICNTOUV VA TTAPABWOOUV OE TAUTOTTOINKEVEG OPADES —
THAMATO TTEAATWV KAl TTw¢ TTPoTiBevTal va amodwoouv autry Tnv agia. H

dladikaoia dnuioupyiag agiag amoTeAsiTal atrod Tpia Bacikd oToIxEia:

=  KabBopiouog 10106 agiag PTTOPEi N €TaIpEia va TTAPEXEI OTOUG TTEAATEG
NG. Tnv agia dnAadn Tou AauBdvel o TTEAETNG.

»  KabBopiopdg Tng agiag mou AauBdvel n emixeipnon amd Toug TTEAATES TNG.

»  MeyioTomoinon Tou KUKAoOU (WG TNG agiag Twv TTIo ETTIBUUNTWY TTEAATWV

ME TNV emITUXN Slaxeipion auTAg TNG aviaAAayAg agiag.

QoT600, OTIG TTEPICTOTEPEG ETTIXEIPNOEIG N agia TTeEAATN onuaivel (Payne, 2005):

» [160a XpriuaTa PTTopEi va Jag atro@EPEl 0 TTEAATNG;
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» [lwg MTTOPOUPE Vva TIOUANCOUME TTEPICOOTEPA QTG TA UTTAPYXOVTA
TTPOIOVTA KAl UTTNPECIEG TTOU ayopdadel AdN o TTEAATNG;
» [lwg pTTOpOUPE va TTOUANCOUME VvEQ TTPOIOVTA KAl UTTNPECIEG OTOUG

TTEAATEG;

4.6 NMpéraon Agiag (Value Proposition)

Mia TTpoTaON agiag yia Tov TTEAATN KABoPIZel TN OXEON PMETALU TOU OUVOAOU TwV
TTOPOXWY TIOU MTTOPEI  va  TTPOOQEPEl O TTPOUNOEUTAG  OToV  TTEAATN,
IKOVOTTOIWVTAG TIC avaykeg Tou. EIDIKOTEPQ, €gnyei TNV oxéon MeETAEU TNG
apTiéTNTAg TNG AEIToupyiag evog TTPOIOVTOG i PIAG UTTNPECIAG, TNV eKTTApwON
TWV avaykKwyv Tou TIEAATN KAl TOU ~OUVOAIKOU KOOTOouG.. O OKOTTOG KdABe
emyxeipnong €ival n dnuioupyia TPOTACONG agiag yia Toug TTEAATEG, E€iTE
UTTOVOOUEVA €ITE pNTA, N OTTOIa Ba €ival avwTEPN Kal TTI0 KEPOOPOPA ATTO AUTES
TwV aviaywvioTwyv. Mia dopnuévn pEBOSOG yia TRV avaTrTuén Tpdtaong agiag,
TToU dnuioupyndnke ammd Tnv McKinsey and Co kal avaTmTtuxbnke TTeEPAITEPW
ammd dAAoug, armroTeAeiTal ammd dUo kupia pépn: Siarumrwon TG mPOTACNS
adiag (formulation of the value proposition) kai ouornua mapadoons adiag

(value delivery system).

4.7 Aarotrwon Mpdétaong Agiag (Formulation of the Value Proposition)

H diatummwon 1ng mpoTaonG agiag atroTeAei TO TTPWTO HPEPOG TNG €vvolag
TpéTOaon agiag. H mmpocéyyion NG TPOTAoNG agiag TTPOTEIVEI OTIG ETTIXEIPHOEIG

TNV UI0B€TNON piag akoAouBiag Tpiwv otadiwv (Payne, 2005):

= AvdAuon kal TUnuaToTTOiNON TNG Ayopdg oUP@WVA MPE TIG AVAYKEG
TTOU ETTIBUNE O TTEAATNG.

» - AuoTnpog UTTOAOYIOHOC TWV EUKAIPILV O€ KABE TuAPa TNG ayopdc
woTe va amodoBei n peyaAuTepn duvarh agia.

» Pnmq emAoyl ™G TpdTOONG Q&iag TTOU MEYIOTOTIOIEI QUTEG TIG

EUKOQIPIEG.
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4.8 Zouotnua MNapadoong Agiag (Value Delivery System)

Ta y€oa pe 1a otroia n TPAOTACN agiag TTapadideTal ATTOTEAEI TO OEUTEPO PEPOG
NG TPdéTaoNnS autis. H otmoudaidtnta evog OUuCTAUATOG 1 TTAAIgiou yia
TTapddoon agiag tnydcel amd To yeyovog OTI n TTPOCHAwON OT0 KAQOGIKO
ouoTnua dnuioupyw TTPOIGV ) UTTNPECIa / TTOUAW TTPOIOV 1) UTTNPETia eV €ival n
owoTh Tpooéyyion. To ouoTnua Tapadoong agiog Oivel Eu@acn  OTIg
ETTIXEIPNOEIG €KEIVEG TTOU OAAGCOUV KaTeuBuvon ato TRV TTapadoaciokr TTAeupd
TTOU BAETTOUV TNV ETTIXEIPNUATIKA dpacTnpPIdTNTA O€ £va GUVOAO AEITOUPYIKWV
OpacTNPIOTATWY, Ol OTIoiEG A&iToupyoUv ocav uéoo yia Trapddoon aciag.
2UhQwva pe Toug Bower kal Garda 10 ouoTnua TTaPAdoong agiag atroTeAEiTal
ammd Tpia YEPN OTTWG TTAPOUCIAZETAlI KOl OTO TTAPAKATW OIdypaupa 4.2: tnv
emAoyn ¢ aéiag, tnv mapoxn tnS aéiac kai tnv. mkoivwvia tng aéiag. (Payne
2005)

Aiaypauua 4.2: Zuornua MNapdadoong Aéiag

Avakoivwaon Agiag

EmAoyn Agiag Mapoxn Agiag

» Avatrtuén Mpoidvtog

* Tppa
E&uttnpétnong

» TigoAdynon

* [nyn, Anuioupyia

 Alavopn), E§uttnpéTn
on

* MAvupa Advaung
MwARoewv

* Mpow6naon
MwARoewv

« Alagnrjpion, Anyooieg

2xEOEIQ

» Avaykeg Agiwv
MeAdn
« MpoéTaon Agiag

lnyn: Payne, 2005

H mpdétaon agiag (value proposition) cival pia EekaBapn kal a&loTmoTn EKpacn
NG euTIEIpiag TTou Ba AdBel o TTeAdTng amd Tnv agidAoyn TTPOC@POpPd Tou
TTpounBeuTh TTOU Ba dnuioupyAoel agia, 61Tou n Agia IcouTal e To KEPDOoG peiov
170 K6OTOG. A€V gival atTAd HIa TTEPIYPA®H QUTOU TTOU O OPYAVIOHOG KAVEL YIa TOV

TeAATN. Kupla pépn Tng MNpoTtaong Agiag ival Ta TTaOpakAaTw:
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» |kavoTnTta. T1 YTTopEi va TTPOCQPEPEI N ETTIXEIPNON OTOV TTEAATN.
= Avriktutro: MNMwg auti n mpoogopd Ba Bonbnoel Tov TEAATN va
TTETUXEL.

= KooTog: Ti pETrel va TTANPWaoEl 0 TTEAATNG I’ QUTG TO TTPOVOUIO.

Mia emmixeipnon eTmkevipwpévn oTnv agia dla@épel atrd TNV TTAPadOCIaKN
emyxeipnon. H mpdtaon agiag €ival n Baon TnG €TTIXEIPNOIAKNG OTPATNYIKAG KAl

EQPAPMOYNG Kal €XEN IDIAITEPN CNUOCIA yIa KABE HEAOG TOU OpyavIoUOU.

4.9 CRM kai IkavoTtroinon meAdTn

2€ éva Ol10pKWG PeTaBaAAOuevo TTepIBAAANOV, OTTOU OI AVAYKES KAl Ol TTIPOODOKIES
TWV KATAVOAWTWY aAAACouv Kai Teivouv. va ¢nTouv TEAEIQ TTPOIOVTA  Kal
UTTNPECIiEG ME UYPNAOTEPES TTPOBIAYPAPEG, OI ETTIXEIPAOEIS HAAAOV aduvaTouv va
TTPOCPEPOUV QUTH TNV «TeAEIOTNTAY». H IKavoTToinon Tou TTEAATN €ival N uéTpnon
TNG €TTIdOONG TOU OUVOAIKOU TTPOIOVIOG £VOG OpyaviopoUu O OXEon ME TO
OUVOAO TWV QTTAITAOEWYV - TwV TIEAATWYV.  APXIKA n €TTIXEIpNON TIPETTEI va
AVOYVWPIOEI TIG AVAYKEG TwV TTEAATWV KAl TI €ival OnNUAvTIKO yia Toug idloug,
KaBwG KATI TTOU €ival onPAVTIKO YIa PEPIKOUG TTEAATEG yia KATTOIOUG GAAOUG
MTTOPEI va pnv €XeEl TRV D10 onuogoia. 2TV OUVEXEIQ, TIPETTEI va HPETPATAl N
IKOVOTTOINON TOU TTEAATN KAl TTO0O IKAVOTTIOINUEVOI Eival OI TTEAATEG aTTO TNV
atrodOoO0N TOU OPYyaVIOUOU O€ OXE0Nn ME TIC aTTAITAOEIS Twv TreAartwy. (Hill,
Brierley, MacDougall, 2003).

O 1TeAATNG PTTOPE Va €xEl TNV euTTEIpia dlapopwy BaBuwyv IkavoTtroinong. Av To
TIPOIOV OTTOTUXEI VO IKAVOTTOINCOEl TIC AVAYKEC TOU, TOTE O TTEAATNG Ba eival
duoapeoTnUEVOG. AVTIOETA, av TO TTPOIGV IKAVOTTOINCE! TIG AVAYKES TOU TTEAGTN,
TOTE AUTOG Ba gival IKAVOTTOINKEVOG KAl av N €TTIO00N EETTEPATEI TIG TTIPOCDOKIES
TOU, TOTE Ba gival 1IBIaITEPA eUXAPIOTNPEVOS. Agv UTTAPXEI KOAUTEPN dla@rIoN
yla pIa €TMIXEIpNON ATTO £vaV IKAVOTTOINUEVO TTEAATN Kal TITTOTA XEIPOTEPO ATTO
évav duoapeoTtnuévo. O 1010iTEPA  IKAVOTTOINUEVOG  TTEAATNG  dnUIOUPYED

ouvaiobnuaTiky oxéon WE TO TTPOIGV N TV uTinpecia, TTépa amd TNV AoyIKA
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TTpoTiuNon, TPdyua Tou Onuioupyei KatavaAwTikh agooiwon (loyalty). Mia
ETTIXEIPNON PTTOPEI va augdvel TNV IKAVOTTOINON Tou TTEAATN EITE PEIVOVTAG TNV
TIUA €iTE augdvovTag TNV uttnpeoia. EKTOG atmd Toug TTEAATEG, £vag opyavIoPOg
EXel TTOANOUG evdlapepOuevoug (stakeholders) ouptrepihaufavopévou Twv
epyadopévwy, TWV MPETATTWANTWY, TWV TIPOUNOBEUTWY KAl  TWV - JETOXWV.
2UVETTWG, O OPYQVIOUOG €IOIWKEI TNV ETTITEUEN UWNAOU ETTITTEDOU IKAVOTTOINON
TOUu TTEAATN, evw TNV idlIa OTIyPR TTapadidel TOUAAXIOTOV OTTOOEKTA ETTITTED
IKOVOTTOINONG Kal yia Toug uttohoitroug stakeholders tng emxeipnong. (Kotler,

Armstrong, Wong, Saunders, 2008).

Ooo 1oxupd KI av gival Ta TTAEOVEKTANATA TTOU TTPOKUTITOUV ATTO T CUCTNUATIKN
dlaxeipion TNG EPTTEIpiag Tou TTEAATN, O&v TTAUOUV VA XPEIACOVTAl TAKTIKA
avabewpnon Kal ETTIKAIPOTIOINON, WOTE TTAVTA va gival Povadikd Kal KAaAd
oToxeUMéva. Agv gival TTOPAKIVOUVEUUEVO VO TTOUPE OTI KGBe etmixeipnon Oa
TTPETTEl va BeATIWVEI TNV aTTdd00N TNG -0Ta BEPaTa agloAdynong TNG EUTTEIPIOG
TOU TTEAATN- aTTO £T0G O€ €T0G. Ol KOPUQPAIEG ETTIXEIPNOEIS OTOV TOMEQ TWV
EUTTEIPIDV  €XOUV  QVATTITULEl  EEXWPIOTEG OELIOTNTEG YIO T CUCTNUOTIKNA

KalvoTopia kal BeATiwar) Toug. AuTéG ouvriBwe agopouv:

» EpyoAgia 110U UTTOOTNPICOUV TO OXEDIOOPO OAAG Kal TV UAOTTOINON
TTEAQTOKEVTPIKWY OpACEWY, OTTWG N OIATUNUATIKEG CUVEPYATIEG KAl Ol
oMAdEeG dlaxeipiong £pyou.

* [loocoTIKOUG OEIKTEG TTOU METPOUV TNV ETTITUXIO WG TTPOG OAOUG TOUG
OTOXOUG TTOU TIBevTal OXETIKA UE TNV IKAVOTTOINON TWV TTEAQTWV

»  KivnTpa yid Toug £pyalOUEVOUG TTOU TTPOCAVATOAICOVTAI OTOV TTEAATN.

Eival cagég 611 n eTmiXeipnon TTou €TTIBIWKEI AUTOU TOU TUTTOU TN «CUVEPYOQTia»
ME TOUG TTEAATEG TNG TTPETTEI VA €XEI TTPOOEKTIKA OXEDIOOUEVA KAl TTAVTA AVOIXTA
Ta KAVANIA TNG ap@idpoung TTIKOIVWVIOGS TNG. EiTe auTh emTuyXaveTal yéoa atmo
focus groups, €ite péow Twv blogs kai forums €ite e oTTOI0VONTTOTE TPOTTO, Eival
autovonTto TG00 ATTaAPAITATN €ival N €I0IKA PEPIUVA KAl O TOKTIKOG EAEYXOG TWV
OlaUAWV TNG ETTIKOIVWVIOG, TTPOKEINEVOU va UTTApXEl atmmpOOKOTITR POor TNG

TTAnpoYopiag yEoa o€ auTa.
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H mmapoxny otoug 1TeAGTEG d1a@OpwyY TUTTWYV KAVOAIWY WOTE VA IKAVOTTOIOUV TIG
ouveEXWG METABAANOEVESG avayKeS TOUG KaTd TNV didpkKeia Tou KUKAou {wNG TNG
TTwANong (TTpIv TNV TTWANON, KATd TNV TTWANON, YETA TNV TTWANON), ETTIBAAAEI
TNV OAOKANPWON TwV OpacTNPIOTATWY G aUTA Ta KAVAANIA HE OKOTTO TNV
dnuioupyia NG 600 TO duvaTOV TTIO BETIKAG EUTTEIPIAC TTEAATN KAl TNG MEYIOTNG
agiag. AvTaywvioTIKO TTAEOVEKTNPA OTNV €TTOXN Mag Ogv gival atTAd n TTwANoN
TTPOIOVTWY KOl UTTNPECIWV  OaAAN& n  TTapddoon  TTayKOOMIOU  ETTITTEQOU
€€UTTNPETNONG Kal N BepeAiwon HOKPOXPOVIWY KAl ATTODOTIKWV OXECEWV UE TOUG
TTEAATEG, ONUIOUPYWVTOS apoIfaio O@eAOG Kal eutrioToouvn. Me Tnv ouvexn
e€ENIEN TNG TexVOAoyiag gival aduvaTto va diaTnpnBEi TO CUYKPITIKO TTAEOVEKTAUO
MIaG ETTIXEIPNONG POVOV UE TO XAPAKTNPIOTIKA TOU KABE TTPoidvTog Xwplotd. O
KUKAOG CwnG TOu TTPOIOVTOG €ival TTAEOV TTOAU MIKPOG KOI O QVTAYWVIOPOG
1I01aiTEpa peyaAhog. Auth gival n Aoyikr TnG Alaxeipiong MeAarteiakwy ZxEoewv
(Customer Relationship Management). H a€ia otov 1TeAdTn dev BpioKeTAI OTO
KGBe Ttpoidv, aAAd otnv emPBefaiwon OTI n emmxeipnon Oa ouvexioel va
TTPOCPEPEI OTOV TTEAATN €vav APIOPO TTPOIOVTWY TTPOCAPHOCHEVA OTIG AVAYKEG
Tou. Kartd kdrtrola évvola, n €mixeipnon yiveral o afloTrioTog TTPOPNBEUTAS TOU
TeAATN. Mapéxovrag dlapkwes avwTepn aia oTov TTEAATN PE IO EKTEVA OXEON,
augavetal OPAUATIKA TO OIKOVOUIKO 1 WuXoAoyikd KOOTOG Tou TTEAATN yia va
MeTatndnoel o€ AAAo TTpounBeutr). To atrotéAeoua eival augnuéva eTTiTTeda

ouvtipnong mTeAatwy (Payne, 2005).

4.10 Aiaxeipiong Eptreipiag MeAarn (Customer Experience Management)

Mwg n Alaxeipion Eptreipiag MNeAatn (Customer Experience Management)
Taipiadel pe TN Alaxeipion MeAateiokwy Zxéoewv (Customer Relationship
Management); lMpokeirar yia éva utTtTooUVOAO A yia €va UTTEPOUVOAO auTou;
Ymrdpxel ac@aiws dia@opd oTn Tpootyyion Kal Tn ueBodoAoyia Toug, OUWGS Kal
ol dUo TTPOCTIABOUV Va ETTITUXOUV TOV idI0 OKOTTO: va TTPOCEAKUCOUV TTEAATEG.
Map’ 6Aa autd uttdpxouv diagopég PeTatu Tng Alaxeipiong Eutreipiag MeAdmn
kKar TG Alaxeipiong lNeAateiokwyv 2x£0ewv OTTWG QAiVETAlI OTO TTOPAKATW
diaypapua 4.3: (Greenberg, 2010)
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Aiaypauua 4.3: Aiapopéc uetaéu CRM kar CEM.

CRM

* ETTIKEVTPWVETAI OTO ECWTEPIKO Kal
AEITOUpYEl PE TNV TTPOOTITIKA aTTd TNV
gTaIpeia oTov TTEAATN - OTTO Y€oa TTPOG Ta
£Ew (process centric)

*JIAYXEIPION TWV OXECEWV PE TOUG TTEAATEG
yla va BEATIOTOTIOINCOUV TNV ETAIPIKI
ammédoon

*kaTeuBUveTal aTTO dEOOUEVA Kal
O1adIKaaieg

*XpnolhoTToIEl aAyOpIBuOUG yia TNV
gvioxuan Tng dIOPATIKOTNTAG TOU TTEAATN

* >16X0G €ival n dnuioupyia
QATTOTEAETUATIKWV
01adIKATIWY, TTPOYPANMATWY Kal
ouvOnkWwyv £owTePIKOU TTEPIBAAAOVTOG
yla va BEATILOGOUV TIG ETTIXEIPNOEIG -
OX£OEIG TTEAATWV

lnyn: Greenberg, 2010

* ETTIKEVTPWVETAI GTO EEWTEPIKO Kal
AeImoupyei atrd TNV TTAEUPA TOU TTEAATN
TIPOG TNV €TAIPEI - customer centric

*dlaxeipion Twv AAANAETTIOPACEWY TWV
TTEAATWV yia TN BeATiIoTOTTOINON TNG
EUTTEIPIOG TOUG O€ OAQ Ta GNUEia ETTAPNG

*KaTeuBuveTal ATTO TIG AAANAETTIOPACEIG
Kal TNV EPTTEIPIT

-xapToy’pmpr]on ™Mng npaypanKr’]S
ePTTEIPIOG TOU TTEAATN YIa TNV evioxuon
TNG S10pATIKOTNTAG TOU TTEAATN

*>16X0G €ival n TTapoxn TNG KaAUTEPNG
OUVOTAG eUTTEIPIOG YIa KABE TTENETN e
TNV €TAIPEiQ

O1 emixeipAoelg ouvABIfav va ETTIKEVTPWVOVTAI OTO va dnuioupyoulv Kaivoupyia,

KAAUTEPA Kal TTIO0- OIKOVOMIKA TTPOIOVTA Kal uttnpeoieg. Opwg otnv ouyxpovn

ETTOX TO ¢nTOUMEVO €ival n dnuIoupyia EUTTEIPIWYV TTOU TTPOKOAOUV BETIKA

ouvaioBnuaTa oToug TTEAATEG TToU ayopdlouv Ta TTPOIOVTA Kal TIG UTThpEeoies. H

EUTTEIPIO OPWG ivar TTOU PETPG Kal 61 To TTpoidv. O1 dvBpwTrol BEAouV va £xouv

duvaToTNTESG Kal ETTIAOYEG, OXI ouoIOpop@a TTPoIovVTA. H eTTIXEIPNON €ival eKEi yia

VO TTaPEXEL TO EPYOAEia — HECA WOTE va eTITEUXBOEI 0 0TOXOG. (Business Week,

December 2005)
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4.11 O@éAn amwé tnv Eutreipia MeAdrn

2UPeWVa JE €peuva TTOU TTPAYMATOTTOINBNKE TO ZeTTTEURPIO Tou 2008 aTTd TNV
Aberdeen Group dIamOTWONKE OTI Ol E€TAIPEIEG TTOU XPNOIMOTIOINCAV TIG
KAAUTEPEG OTNV KATNyopia Toug PeBOdOAOYIEC Kal TTPOYPANMATA OTNV. EUTTEIRIO
TTEAATN, TTapouciaoav Xpovo Pe To Xpdvo 90% augnon oTn diatripnon TTEAATWY
Kal 68% augnon otn kepdogopia Twv TTEAATWV. Autd TTOU N Aberdeen Group
dlatTioTwoe ATAV Pia oeipd atrd KOIVA XAPOKTNEIOTIKA TTOU 00rNyNnoE. QUTEG TIG

ETAIPEIEG OTNV ETTITUXIA KAI TTAPOUCIACOVTAI OTOV TTOPAKATW TTiVOKA:

Mivakag 4.1 : KaAuTtepeg otnv Katnyopia Toug MNpakTikéS EpTreipiag MNeAdrn

MpakTikA Alaxeipiong Eptreipiag MNeAarn (Customer ]
. NoocooTtd

Experience Management)
TOKTIKEG EPEUVEG TTEAATWV PE ATTOTEAEOUATA EVOWHATWHEVA 679

0
oTn Aqyn dI0IKNTIKWYV ATTOQPACEWV.
2UYKEVTPWTIKA atToBeTApIa e OedOoPEVA TWV TTWARCEWY Kal 669

0
TWV TTEAATWV.
«AtToBeTrpIa» BaBIAC yvwong TTou aviAouvTal aTrd TIG £304

0
AAANAETTIOPACEIG TWV TTEAATWV.
TaKTIKI avaBewpnon Twv TTEAATWYV TTOU QVTIMETWTTI(OUV 5304

0
ETTIXEIPNMATIKEG OIABIKATIEG.

lnyn: Greenberg, 2010

Me &dAAa Adyia, AauBavovtag ocuveXwg Tov TTAAUS Tou TTEAATN KAl GTN CUVEXEIQ
ouAAauBdavovtag 10 puBud Twv TTOAPWY €ival oI KAAUTEPEG TTPAKTIKEG OTNV
KATnyopia TOug, Ol OTroieg €xouv UAIKO O@eAOG via TIG ETAIPEIEG TTOU

XPNOIPOTTOIoUV auTEG TIG TTPOKTIKES. (Greenberg, 2010)
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KE®AAAIO 5:
ANAAIOPI'ANQZH TQN AIAAIKAZIQN THZ ENIXEIPHZHZ

5.1 Eicaywyn

2710 KEQAAAIO AUTO €EETACETAI N avadIApBpwaon Twv BIEPYACIWY TNG ETTIXEIPNONG
KAl TTWG QUTEG MUTTOPOUV VA AgIToupyouv TTAEOV TTPOG OQEAOG TOU TTEAATN.
E€etaletal To CRM wg diadikaoia kal 0x1 wg €pyo. MNa va givar emTuxnuévn n
TTpwToBoulia CRM, n emixeipnon 6a TTPETTEI va TTPOXWPENOEI € avadidpBpwan

TwV OIEPYATIWY TNG.

5.2 Emixaipnuartiki Aladikacia (Business Process)

‘Evag Baoikdg opiopds TnG diadikaciag (process) eivai:

‘Mia Aoyikny o€ipa ouoxETICOuEVWY ouvaAAaywyv TTou gloayel dedouéva Kai 1d

UETATOETTEI O€ atToTeAéouara.’

Na va dlaxwploTouv. ol dIadIkacieg TNG €mmxEipnong amod AGAAoOUG TUTTOUG
O10dIKaoIWV N AEEN ETTIXEIPNUATIKI) TTPOOTEBNKE yIa va SIAUOPPUCEl TOV OPO
emxeipnuarikr) diadikaoia. H emxeipnuatikr) diadikaoia YTTOPEi va OPIOTE JE TOV

ako6AouBo TpaoTTO:

* Mia aAuaida dpPaCTNPIOTATWV AoyIKa OUVOEDENEVEG Kal
eTmavalappavoueveg Trou

"  XPNOIYOTTOIOUV TIG TTNYEG TOU OPYaVIOHOU Yid VO

= - TEAEIOTTOINOOUV £VA QVTIKEIUEVO (PUOIKO ) TIVEUUATIKO)

" yia TOV OKOTTO TnG €miTeuéng €CEIOIKEUMEVWY KAl PETPHCINWY
ATTOTEAEOUATWY / TTPOIOVTWYV YIa

" EOWTEPIKOUG N EEWTEPIKOUG TTEAATES

Me tnv idia AoyIKr}, oI TTPWTOTTOPOI TNG AVAdIoOPYAVWONG TWV ETTIXEIPNUATIKWYV
dladikaoiwv Hammer kai Champy épioav Tnv €mMIXEIpNPATIKR d1adIkaoia wg Hia
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OUAAoyr} dpacTNPIOTATWY TTOU TTAIPVOUV €va 1 TTEPICCOTEPA €idN €1I0POWV Kal
onuioupyei €va atmmotéAeopa (output) TTou €xel agia yia Tov TTeAdTN. (Andersen,
2007)

5.3 Tarti dnuioupyeital diadikacia yia CRM;

2TOV ETIXEIPNMATIKO KOOMO n KaTavonon TOU QVTIKTUTTOU TwV €ETTEVOUCEWV
marketing €xer peydAo avTikTUTTO OTAV  ATmOdoOon TNG ETIXEipnong. Ag

€EETAOOUE TIG TTAPAKATW OTATIOTIKES (Swift, 2001):

= Méxpl T0 98% TOU GUVOAOU TWV TTPOWBNTIKWY KOUTTOVIWV TTETAYOVTAI.

= Eival géxpr kai 10 d€ka popEG Mo akpIBn N dnuioupyia €l00dMUATOG ATTO
€vav Kaivoupylo TTEAATN TTapd aTrd £vav UTTAPXOVTa TTEAQTN.

= Mia avénon 5% Tou TTOCOOTOU TTOPAKPATNONG MTTOPEI va AUEROEl Ta
KEPON TNG etTiXeipnong 60% - 100%.

=  Eival €€ @opég o datravnpr N EUTTNPETNON €vOG TTEAATN PEOW TOU
TNAEQWVIKOU KEVTPOU TTAPA HEOW TOU AIOdIKTUOU.

= O1 moToi TTEAATEG TTOU CUCTHVOUV VEO TTEAATN dnuIoupyolV Epyaacia OTIG
ETTIXEIPNOEIG hE XANNAS 1) KaBdAou KOO TOG.

= O1 TTEAATEG TTOU TOUG £XOUV CUCTHOEI YEVIKA TTAPAUEVOUV YIA PHEYOAUTEPO
XPOVIKO OIACTNUA, XPNOIUOTIOIOUV TTEPICOOTEPA TTPOIOGVTA KAl YivovTal

ETMKEPDEIG TTEAATEG TTIO YPryopa.

5.4 To CRM wg diadikaoia - 61 wg épyo

To CRM ¢givar pia €mmavaAntTikr Oladikagia, n oTroia  PETATPETTEI TNV
TTANPoO@opia Tou TTIEAATN O TTEAATEIOKT) OXéon MEOW €VvEPYAG XPNong Kai
TTANpoYopiag Kair JEow TNG Pabnong atrd Tnv TAnpogopia. To CRM &ekiva pe
TO XTIOIUO TTEAATEIOKAG YVWONG KAl €XEl WG ATTOTEAECHA UWNAN ETTITITWON OTIG
OAANAETTIOPAOCEIS TwV TTEAATWY TTOU KABIOTOUV IKAVO TO ‘ETTIXEIPEIV' yia va
KABIEPWOEI JOKPOXPOVIES, WG DIAXEIPICINOUG TTOPOUG KAl ETTIKEPDEIG TTEAATEIAKES
oxéoeig. To CRM eival pia KukAIkip diadikacia 1rou TrepIAapBavel Baoikd

oToixeia dladikaaiag kal opadeg dpaong (Swift, 2001):
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»  AvakdAuywn yvwong (Knowledge Discovery).
= Aieupuvon tng Ayopag (Market Planning).
=  AMnAemidpaon ue toug lNeAare¢ (Customer Interaction).

= AvdAuon kai teAsiotroinon (Analysis and Refinement).
5.5 Avadiopydvwon diadikaciog

Na va eival metuxnuévn n mTpwTtoBoulia CRM, n emixeipnon 6a Trpétrel va
TTpoXwpnoel o€ avadlopydvwon dladikaciwyv. Kabe diadikaoia TTou oXeTieTal
pE TOo CRM Trpétrel va avadiopyavwBei yia To TTEAATOKEVTPIKG TTEPIBAAAOV.
AKOun kai o1 OladIKaCoieg TTOU  QQOPOUV  TOV TTEAATN OTTWG  TTWAAOCEIG,
e€uTTNPEETNON TTEAATN PTTOPEI VA XPEIACOVTAl EKOUYXPOVIOWO 1 avTIKATAoTAOT).
2UVETTWG, OTnv e@appoyl CRM Ttpémel va emaveteTddetal o TPOTTOG TTOU
AeIToupyouv Kdtroleg diadikaaoieg (f TTou dgv AeIToupyoUlv) Kal OTn CUVEXEIQ va
ETTAVAOXEDIACEI 1] KAl VA AVTIKATAOTACEI OTTOIOOATTOTE EAATTWHATIKA d1adIKaaoia.
Aképa kai n kaAutepn TexvoAloyia CRM va xpnoipoTroindei, av eQapuooTei O€
eAatTwpaTikh diadikaoia, TOTE TO TEAIKO aTOTEAECHA Ba gival PIa EAATTWHATIKNA

TTpwToBoulia CRM.

Aiaypaupua 5.1: Xaprng Aiadikaoiac

Aladikaola

Madkaola I
-

lnyn: Reynolds, 2002
O xép1ng Tn¢ diadikaciag TTPETTEI va evBappUVEl TOV KABEVa va KATAVOROEl TTWG

Aeitoupyei kGBe diadikacia kar T XpelddeTal va aAAGEEl TTpIV TV €QapPUOYN
otrolacdnmrore TexvoAoyiag CRM (Reynolds, 2002):
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=  Tekunpiwon Twv Bacikwy oTadiwyv TnNG dladikaoiag.

= Kartavénon Twv avaykwv Tng Ol1adikaciag ammo Tnv TTAEUpd TOU
TIPOCWTTIKOU TTOU QVTIMETWTTICEI TOV TTEAATN.

= EVTOTTIONOG TUXOV KEVWV OTN AgIToupyia TNG d1adIKaaiag.

=  KaBopioudg dpdoewy, Ol OTTOIEG TTPETTEI VA ETTITPETTOUV OTN dladikaaia

va AsiTtoupyei atroteAeopaTikd péoa o’ éva TepIBaAAov CRM.

5.6 Six Sigma

MNa TepIoodTEPO aTTd PIa OEKAETIA, O ETAIPEIEC O OAEG TIG Blopnxavieg €xouv
XpnoigoTroinoel Tn Bswpia Tou Six Sigma yia va auéfoouv To PePIdIo ayopdg
TOUG, VO AUEAOOUV TOV KUKAO epyaciwy, Tn BeATiwon Twv TTePIBwpPiwV KEPOOUG
Kal TEAIKG TRV agia Twv PeTdxwyv H Bewpia Six Sigma civar utretBuvn yia yeyaAn
e€oikovounon xpnudatwy, evw Tautoxpova BEATIWVEI GUVOAIKA TNV TToIOTNTA KOl
TNV IKavoTtroinon Tou TTeAATn. H Six Sigma €xel eEeNixBei o€ pia diadikaoia
dlaxeipiong Tou €ival o€ B€on va QVTINETWTTIOEL OXeOOV KABe TTPoBANpaTIKG

ouoTnua f d1adikaoia oTo TTAAICIO EVOG OPYAVIOUOU.

To évopa Six Sigma TTpoEpxeTal atrd Yia oTaTIOTIKA KANpovouid. Sigma gival 10
EAMANVIKO YPAPPO G TTOU QVTITIPOOWTTEUEI TO TTO00 TNG METARANTAGC A Tnv
QOUVETTEIO €VOG UETPNOINOU ATTOTEAEOUATOG. 2av TPOTTIOG AEITOUpyiag HIag
emyeipnong, 1o Six Sigma  eivar €va eCalpeTIKA TTEIBAPYXNUEVO CUOTNPO
BeATiwong TTou BonBd Ta AToua Kal TIG ETTIXEIPACEIG OTNV EAAEIWPN dATTAVNPWYV
TTPOBANPATWY, OTNV. AVATITUEN KOl TTAPAdOCTN OXEOOV TEAEIWV TTPOIGVTWYV Kal

UTTNPECIWV Kal OTN OTPATNYIKN dIAXEipION TNG ETAIPEIAG.

O kuplog Truprivag 1ng peBodoAoyiag Six Sigma €ivar n €papuoyn Twv
OTATIOTIKWYV KAl aVOAUTIKWY €pYaAgiwv O0TO TTAQICIO pIag KaAd TreiBapxnuévng,
Kal €UKOAO OTn ouvéxela va akoAouBrjoel pebodoloyiac. Ta epyaleia Tng
peBodoAoyiag gival EUKOAO va €QAPUOCTOUV G €va ETTIXEIPNOIAKO TTEPIBAAAOV
(TTpooavaTtoAioyévo  OTO  TIPOIOV) Kal o’ éva  TrePIBAANOV  cuvaAAayng
(TTpocavVATONICUEVO OTIG UTTNPEETIEG KAl OTIG ETTIXEIPNUATIKES Bladikaoieg). MNépa
ammdé Tov KUpIO TTUpAva TnG peBodoAoyiag kal Twv epyaAgiwv Tou, gival éva

EVTUTTWOIOKO oUOTNUA BlaxXEipiong TTou Ta Oével OAa padi.
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To Six Sigma eival pia oTpaTNYIK TTOU AVOTITUCOEl OTTOTEAEOUATIKA TOUG
EPYaCOUEVOUG PHECA OTNV ETTIXEIPNON WOTE VA ATTOKTACOOUV TIG YVWOEIG KAl TNV
IKOvVOTNTA VO AUvouv TIpoBAfuarta, va BeAtiwvouv T dladikaoia ARwng
ATTOQACEWV KOl OTn OUVEXEIDQ VO PEATIWVOUV TIG OUVOAIKEG ETIOOOEIG TNG

ETTIXEIPNONG, ATTO OIKOVOMIKAG KAl TTEAQTEIOKNG TTPOOTITIKNG.

Otav 10 Six Sigma €xel opBbry spapuoyr wg £va TAaiolo diaxeipiong, TOTE
TTapEXEl OTABEPA OPAOTIKA ATTOTEAEOPATA O OAN TNV ETTIXEIPNON. Zav oUCTNUA,
TTOU ouvduadel Ta KaAUTeEpa epyaAcia Kal TIG ueEBddouUG eTTiAuong TTPORANUATWY
ME IKavoug UTTAAARAOUG KATW aTTd TNV OUTTPEAT EVOG OAOKANPWHEVOU NYETIKOU
TTAQICioU, Yyl va EeTEUXOei Taxeia peiwon  Tou KOOTOUG, PBeATiwon TNG
TTOIOTNTAG, KUKAOI  HIKPOTEPOU  Xpdvou - CwNG, PBeATiwoav Tn  OUVOAIKN
IKOvVOTToinon Tou TTEAATN Kal TTETuXav XapnAoTepn emmévduon o€ €COTTAICUO Kal
atroypa@n eutTopeupdaTwy. ‘ETol, 6Aa odnyouv o€ augnuévo pepidlo ayopdg, o€

€000a, 0€ KEPON Kal, TEAIKA, OTNV agia Twv JETOXWV. (WWW.SIX-Sigma-crm.com).

5.7 MeBodoAoyia Six Sigma

O Bepehidng otoxog NG peBodoAloyiag Six Sigma cival n epapuoyl HIog
oTPaATNYIKAG BacIoPévnG o€ UETPNOEIG N OTTOIA ETTIKEVTPWVETAI OTR BEATIWON
Twv dI0dIKACIWY Kal -OTn - MEiwon TG dlakupavong ME TNV €QAPUOYR Twv
epyaAeiwv Tou Six Sigma. Zav TpPOTTOG AciToupyiag piag emmixeipnong, n Six
Sigma eival pia CalpeTIKG TTEIBapyxnuévn dladikaoia TTou Bondda TIG ETTIXEIPNOEIG
Kal Ta ATOMa VO avatrTugouv Kal va TTapadwoouv oXeddv TéAEIa TTpoidvTa Kal

UTTNPEOTIEG.

H Six Sigma ¢@iAocogia utrooTtnpilel 011 KABe diadikacia PTTOPEl Kal TTPETTEl va
agloAoynBei eTavelAnuuéva Kal va BeATIwOEI onuavTikd éoov agopd TO XPOVo
TTOU ATTaITEITAI, TOUG TIOPOUG TIOU XPNOIMOTToIoUVTal, TNV TroIdTnTa  TWwV
EMOOOEWY, TO KOOTOG KAl AAAEG TITUXEG TTOU OXeTiCovial PeE T d1adIKaaia.
Etriong, mpogToipddel Toug uTTaAANAOUG PE Ta KOAUTEPQ BIABECIPa epyaAgia Kal
TIG pEBGdouUG yia Tnv emmiAuon TTpoPAnudTtwy. To Six Sigma dnuioupyei éva
NYETIKO Opapd, €va TTAQICIO Kal pIa OEIpd PETPAOEWV KAl OTOXWV yia TNV

ETTTEUEN BEATIWPEVWVY ATTOTEAECHATWY TWV ETTIXEIPACEWV ME MIG CUOTNMATIKA
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peBodoAoyia TTévTE @AcEwv €TTIAuONG TTPORANPATWY 1N oOTroia  ovouddZeTal
DMAIC: Opioupédg (Define), Métpo (Measure), Avahuon (Analyze), BeAtiwon
(Improve) kai ‘EAeyxog (Control).

Opiopog (Define): Z10 TTPOKATAPKTIKO OTADIO TAUTICOVTAI Ol TOMEIG TNG ETAIPEING
ME avemapkl at1rdédoon, KaBopilovral Kal EEKIVOUV  OXEDIQ  PE - EUKPIVA
TTPOBAAPATA KAl QVTIKEIMEVIKEG ONAWOEIC TTOU €XOUV OIKOVOMIKA EUEPYETIKO

QVTIKTUTTO OTNV £TAIPEIQ.

Mérpo (Measure): Edw avayvwpiletal  n - mTpaydaTiky OladIKaoia  Kal
TTpoodiopifovial ol WG €T TO  TIAEiOTOV  TMOAVOi  OUVEPYATEG
oupuTTEPIANQUBAVOUEVOU TOU OTATIOTIKOU TTPOOBIOPIOUOU TG OKPIREIOG Kal TNG
ETTAVAANTITIKOTNTAG  TWV  OTOIXEIWV TTOU  Yapaktnpifouv Tn  dladikaaoia.
Avadnteital n 1KavotnTa TNG dIAdIKACIag. XpNOIUOTIOIWVTAG T XapToypda@non
NG dladikaoiag, Ta OlaypdupaTa pong Kai  Failure Mode Effects Analysis
(Avaihuon Twv Emdpdoewv Tou Tpotrou AoToxiag), Ta TTPWTOTUTIA OedOPEvVa

OUAAéyovTal Kal AiIToupyouv wg Bdaon yia Tnv TapakoAouBnaon Twv BEATIWOEWV.

AvdAuon (Analyze): T161e, TTOU Kai yiaTi TTApOUCIAgeTal TO eAATTwHA; AuTA N
@eaon €@apudlel KAtGAANAEG OTATIOTIKEG avaAuoelg, OTwg  dlaypduuata
O100TTOPAG, MNTPES EICPOWV / EKPOWV Kal €AEYXOUC UTTOBECEWV yia va

KaTaAdBel ye akpifeia T akpIfwg oupPaivel p€oa o€ pia dedopévn diadikaaoia.

BeAtiwon (Improve): Ze autr Tn @AaOn, €vromifovral TTApAyovTEG CWTIKAG
onuaciog kard tn diadikacia kal oxXedlalovral CuCTNUATIKA TTEIPAPOTA yia va

ETMKEVIPWOOUV @’ €KEiva TTOU JTTOpOUV  va  TpoTtroTroinBouv 1 va

TTPOCOPUOCTOUV WOTE VA ETTITEUXOE TO €MOUPNTO eTTiTTEdO BEATIWONG.

‘EAeyxog (Control): H @aon eAéyxou evOowpaTwVEl TO PACIKA £pyaAgia Tou
idlou Tou eAéyxou yia Tn diaxeipion Twv diadikaoiwyv o€ pia ouvexn Baon. MoAig
n oiadikacia DMAIC apxioel, TPETTEl va  OlAXEIPICETAI OUVEXWS VIO VA

eCao@alioTei OTI Ta 0QEAN TOU €ival dIapPKH.
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2710 TTEPIBAANOV Tou Six Sigma, Ol CUPPETEXOVTEG - ATTO TNV avwTePn dloiknon
MEXPI TOUG epyaldPEVOUG TOU €PyoOTaciou - avoAdpBAavouv OUYKEKPIUEVOUG
poAoug oTn dladikacia BeATiwong Twv emddoewv. O KABe poAog €xel povadikn
TTIPOOTITIKN VIO TIG OTPATNYIKEG TTPOTEPAIOTNTEG TNG ETTIXEIPNONG, OIEPYATIES

KA€101& KAl TNV KOUATOUPA TNG opyavwong (Www.Six-sigma-crm.com).

lnyn: www.six-sigma-crm.com

MpwTtaBAnTtég (Champions): Eivar  apupddiol yia 10 OUVTOVIOWO TNng
ETTIXEIPNONG, YIA TNV EMTUXN €@apuoyn TnG Six Sigma evidg Tou opyaviouou.
Eival utteuBuvol yia TNV TEXVIKA KAl TIG ETTIXEIPNMATIKEG TITUXEG VOGS €pyou Six
Sigma. O1 Champions emA£youv Kal Ta TTedia - €pya TTou euBuypapuiovtal Pe
TNV ETAIPIKA OTPATNYIKNA, VA ETTIAEYOUV KaI EUTTVEOUV TA KATAAANAQ dtopa yia 10
€PYO, Kal PETAKIVOUV Ta eutmddia yia va diac@aAicouv uwnAdtepa eTTiTreda

ETTITUXIAG.

Master black belts: Eivar ouvnBwg emAeyuévol atmd toug champions oUTwg
WOTE va TTPOTTOVACOUV Kal AAAOUG HECA OTOV OpyavIoud yIa TIG EQAPUOYEG Six
Sigma. KatapepiCouv Tov Xpdvo €ite 0AOKANpo €ite €va péPOG auTou yia va
epapuooouyv TIG peBodoAoyieg Six Sigma. ZuvriBwg €xouv Kal euBUveg pévtopa
Yl va TTPOTTOVIIOOUV KOl VA EKTTAIBEUCTOUV XauNAOGTEPOUG ‘pOAoUG’ OTTWG black

belts kai green belts
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Black Belts: AtmoteAouv Baociké trapdyovia aAlayAg yia Tn diadikaoia Six
Sigma. TuUTTKd avaueoa oTa ATOPA PE TIGC KAOAUTEPES ETTIOOCEIC KABOdNYOUV TIG
opAdeg TTOU epyddovTal o€ XPOvia CNTAPATA TTOU ETTIOPOUV  ApVNTIKA OTIG
emMOOOEIG TNG eTAIpEiag. H paupn Cwvn ouvhBwg atrodideTal o€ pia dIETH BEon

UTTEUBUVN YyIa TNV ekTEAEON TNG dladikaoiag Six Sigma o€ emAeypéva Epya.

Green Belts: Xpnoipgeuouv wg €10IKG ekTTaIdeupéva HEAN TNG ouddag péoa oe
MIO OUYKEKPIMEVN - AEITOUPYIKN TTEPIOXN TOou opyaviopou. H eoTtioon auth
emTpéTTel oTnv MNpdoivn Zwvn va €pyacTei 0€ PIKPA, TIPOCEKTIKA KaBopiopéva
Six Sigma ox£dia, TTou aTraitouv AlyOTEPO XPOVO aTTd TO TTANPES WPAPIO -
0éopeuon Twv ATOMWV TNG Maupng Cwvng Six Sigma oe oAOkAnpn Tnv

ETTIXEIpNON.

Yellow Belts: AvTimTpoowTreUouv €va -PeEYAAO TTO0OCTO TOU  E€PYATIKOU
QUVAMIKOU Kal €XEl EKTTAIOEUTEI PE OELIOTNTEG TTOU €ival OTTAPAITNTEG yIA TOV
EVTOTTIONO, TNV TTAPAKOAOUONON KAl TOV EAEYXO TWV ETTIKEPOWYV TTPOKTIKWY OTIG
OIKEG Toug Odladikacieg. Eival emmiong €10iyol va TPO@OOOTOUV QAUTEG TIG
TTANPOYOpPIEG OTa ATOPA TNG Paupng CWVES Kal TNG TTpAcivng (wvng TTou
epyalovral og PEYOAUTEPO £pya TOU CUOTHAPATOG. H ekTTaideuon Twv atOUWV

KiTPIVNG CWVNG KATOOKEUALEI KAl OUVTNPEI TNV KOUATOUpa Six Sigma.

5.8 Amé Emixeipnupariki Aiaxeipion (Business Process) o€ Alaxegipion

Emixeipnpatikwyv Aladikaoiwyv (Business Process Management)

O1 TTEPICOOTEPEG  ETTIXEIPNOEIC ONUEPA  XPNOIMOTIOIOUV TIG ETTIXEIPNUATIKES
dladikaoieg akOpa Ki-av outég Ogv €xouv emonuotroindei 3 dev  €xouv
AVaYVWPIOTE WG TETOIEG. AV 01 dIadIkaoieg dev gival E€TTIONUOTIOINKEVES, MIX
@daon avaAuong, OUANOYNG Kal TeKunpiwong odnyeital, TTPOKEINEVOU VA
KATAVONOOUV TTWG N ETAIPEIQ TTPAYUATOTIOIEI TIG dPACTNPIOTNTES TNG KAl TTWG Ol
diadikaoieg TNG €ival dounuéveg. Or emmixeipnuatikég dladikaaoieg, €ival yevika o€
éva emmimedo apaipeong O1Tou dev yiveTal AOyog yia TO TTANPOQOPIAKO CUCTNHO
aAAG TTEPICOOTEPO YIa TIG dPACTNEIOTNTES KAl TIG UTTOdIEPYQTieS. H TTpooéyyion
auTr] TrepIAauBAavel To yeyovog Ot AapBdAvel TPEIC OuCIaoTIKOUG TTapAYOVTEG Ol
oTTOiOI Eival:
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1. O1avBpwTrol
2. O1 d10dIkaoieg Kal

3. H texvoAoyia

Av 10 OAo diavBileTtal atd pia peBodoAoyia ) pe TNV €AAXIOTNG TTOIOTATOG
TTPOCEYYION, TO OXEDIO TNG dlaxEipiong TTIXEIPNUATIKAG d1adIKATiag, TTPETTEI TOTE
va AdBer uttdywn TIG OWEIG TTOU KAVOUV TOV OXEOIOOUO TwV OIadIKACIWV TNG
ETAIPEIAG, WOTE VA TIG BEATIOTOTTOINOEI KAI VA KAVEI TNV €TAIPEIQ TTIO EUKIVNTA KAl
o atmrodoTikA (Guillot, 2006-2008).

5.9 T[AgovekThpara TnG Alaxeipiong Twv Emixeipnuatikwyv Aladikaciwv

O1 emixelpioceig onuepa avalntolv péaa yia TnV. BeATiwon Tou cuvoAou Twv
AEITOUPYIWV TOUG WOTE va augnBei To kEpdog o€ KABe etTiTredo. Me Tnv évapén
TNG OlaxEipIon Twv ETIXEIPNPATIKWY  JIOBIKACIWY - HIOG  ETAIPEIAG KAl TWV
OUVAQWYV EPYAAEiWV, OI ETAIPEIEG EXOUV TN dUVATOTNTA TNG ETTICNPOTTOINCONG, TNG
TTPAYUATOTTOINONG, TNG AUTOPATOTIOINONG Kal TG IXVNAATNONG OAoU 1] PHEPOUG
Twv Ol0dIKaoIWY, Kal autd TTopoTl KAatold pépn €gakoAouBouv va eivai
XEIpOKivnTa Kol T omroia - GAwoTe, o mlavov, ToTé dev  Ba
auTopaToTToINBoUV. ZTNV TTapakdTw AioTa TTapoucidlovtal Ta KUpIa OQEAN aTTd
TN Alaxeipion 1ng Emxeipnuatikng Aiadikaciag (Gillot, 2006-2008):

1. AU&non Twv oQeAWV.
BeAtiwon Tng diaxeipiong.
Meiwon Tou KOOTOUG KAl AUENON TNG ATTOTEAECHATIKOTNTAG.
BeAtiwon TG TTOI0TNTAG TWV TTAPEXOUEVWY UTTNPECIWV.
AUEnNoN TNG TTPOCAPUOCTIKOTNTAG, TNG EVENIGIAG KAl TNG EUKIVNOIAG.

Meiwon Tou KOOTOUG UTTOOTAPIENS KAl TNG AVATITUENG.

AR O W N

Meiwon Twv KIVOUVWY TTOU OXETICOVTaI PE TNV EYKATAOTACN TWV VEWV
ouoTNUATWV.

8. BeAtiwon g diakuBépvnong.

9. Aieuk6Auvon TNG CUPPOPPWONG UE TOUG KAVOVICUOUG.

10. Z100epOTTOINCN CUYKEKPIPMEVWV ETTIXEIPNMATIKWY BIOOIKATIWV.
11.MpoodIopIoPOS TWV UTTOWAPIWY OIOBIKACIWY YIa £EWTEPIKA avabeon.

12. AvaAuon TnNG CUNTTEPIPOPAGS TWV TTEAATWY KAl TWV CUVEPYATWV.
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KE®AAAIO 6:
AIAXEIPIZH TNQZHZ

6.1 Eicaywyn

2TIG TTPONYOUMEVEG EVOTNTEG EYIVE WIA AVOAUTIKY ava@opd yia TO TI akpIBWG ival
éva ovuotnua CRM kai Twg PonBd TIG ETTIXEIPACEIS vd ETTIBILOOOUV KAl VO
QATTOKTAOOUV TTAEOVEKTNUA EVAVTI TWV AVTAYWVIOTWYV TOUG. 2TNV EVOTNTA auTr] Ba
avagpepBboupe oto CKM (Customer Knowledge Management) 1o otroio €ival
oTev@ ouvoedeuévo e TIG e@appoyég CRM. Otrwg mrpoavagépbnke, To CRM
ava@épeTal oTnv dlaxeipion TNG TTEAATEIOKNAG YVWONG WOTE N ETIXEipNON va
KaTta@Epel va KAaTaAdBel Toug TTEAATEG TNG KAl VO TOUG €EUTTNPETOEI KOAUTEPQ.
Eival pia epappoyi mou ToTT00€TEl 0TO KEVTIPO TNG €TmxXEipnong Tov MeAdrn. H
eEutTnpEEéTNON TTEAQTWV €ival €va onuavTiké cuoTaTiko yia 1o CRM, woTtdéoo 10
Baoikd evdiapépov Twv CRM epapuoywy gival va ouvTtovioouVv TIG TTEAATEIOKES
oxéoelig péoa atmmd OAEG. TIGC AEITOUPYIEG TNG ETTIXEIPNONG KAl Ta onueia

aAAnAeTTidpaonG.

6.2 Tieivaun n Alaxeipion Nvwong;

H diaxeipion yvwong (Knowledge Management) eivar €va OIETTIOTNPOVIKO
ETTIXEIPNMATIKO MOVTEAO TTOU avadeixbnke TTPOCQPATA Kal TOTTOBETE TN yvwon
oT10 TrAQiolo TOu opyaviopou. ‘Exel TIG pieg TNG O€ TIOAAEG ETTIOTHPEG
oupTTEPIAQUBAVOPEVOU TNG EUTTOPIKAG, TWV OIKOVOMIKWY, TNG WUXOoAoyiag Kai
TNG dlaxeipiong NG TTANpPo@opiag. Eival To UOTATO CUYKPITIKO TTAEOVEKTNUA TNG
ONUEPIVAG eTTixeipnong. H diaxeipion TG yvwong tepIAapBavel avbpuwTroug,

TEXVOAOyia kail diadikaoieg pe aAAnAeTTIKaAUTITOMEVA PépN (Sidypappa 6.1).
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Aiaypauua 6.1: Ti givar Aiaxeipion N'vwoncg;,

AvBpwTrol

| Texvoloyia | OpyavwTIKéC
‘ \ Aiadikaoieg

lnyn: Awad & Ghaziri, 2008

KaBe oploydg TG  dlaxeipiong  yvwong - TepIExeEl  dIdgopa  eviaia  Kal

aAvaTtOoTTa0TA YEPN:

= Xpron TNG yvwong atmo £CWTEPIKES TTNYEG.

» [vwon xapayuévn Kal aTroOnKeUPEVN O€ ETTIXEIPNUATIKEG dladikaoieg, O
TTPOIOVTA KAl UTTNPECIEG.

» [lapouciaon TNG yvwong o€ BAoelg OEDOUEVWV KAl OE QpXEia.

» Emékraon tG yvwong PEOW TNG KOUATOUPOG TOU OPYaQVICHOU Kal
KIVATPWV.

=  Metagopd kar diavour) TNG yvwaong o€ OAO TOV OPYavIOUO.

» ATTOTigNON TNG agiag Kal TOU QVTIKTUTTOU TwV TTayiwv TnG yvwong o€

TAKTIKA BAon.

Katd katroio 1po1ro, n dlaxeipion yvwaong eival Béua empBiwong oto oUyxpovo
ETTIXEIPNUATIKO TTEPIBAAAOV — éva KOOUO AVTAYWVIOHOU OTTOU N TTOAUTTAOKOTNTA
Kal N apepaidtnTa peyoAwvouv KaBe pépa. Mpokerral yia évav KOOPO OTToU Ol
TTAPAdOCIOKOI  TPOTTOI ME TOUG OTIoIOUG  yivovrav Ta TIpAyuaTta  TTAéov

augioBnrouvral. H diaxeipion tng yvwong eival n diadikacia TN cUAAnWnG,
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OUYKEVTPWONG Kal XPAONS TwV TTANPOQYOPIWY OTTOUBATIOTE OTNV ETTIXEIPNON O€
éyypapa, oe Baceig dedouévwy (0agr yvwon) 4 oTo JUAAG Twv avBpwTTwyv

(utTOVOOUMEVN YVWON).

O okotrég kKGBe opyaviopou eival n Bewpnon OTI OAeg oI dladikaoieg eival
dladikaoieg yvwong. Autd TrepihapBdvel Tn dnuioupyia  yvwong, ol1adoon
yvwong, avapaduion Kal UTTOXPEWTIKA €QAPPOYA YIa TRV ETTIXEIPNPATIKA
EMPBiwon. ZTIG HEPEG YAG, Ol OPYAVIOUOI TNG YVWONG €XOUV HIO avAVEWMEVN
uTToXPEWON Va TTPOCAdPBOUV £pyalOUEVOUG Kal EIBIKEUPEVOUG TTOU WTTOPOUV va

dlaxelpioTouV TN yvwaon oav £va auho trayio. (Awad, Ghaziri, 2008)

6.3 EvaAAakTikoi Opiopoi Alaxeipiong Nnvwong

2Uhewva pe Toug Awad kal Ghaziri- (2008) tapoucidlovtal OTn CUVEXEIQ

€VOAAAKTIKOI oplopoi TnG Alaxeipiong Nvwong:

»  Alaxeipion Mvwong €ival n d1adIKaoia OUYKEVTPWONG TNG OUAAOYIKNG
YyVWong TNG €TTIXEIPNONG OTTOUBATIOTE KI av auTr] BpiokeTal — o€ BACEIG
0edopéVWY, OTO XAPTi I} OTO MUGAO Twv avBpwTTwV — Kal va dIavEUETAI
€101 WOTE va TTapAyel To HEYOAUTEPO duvaTto kKEPDOOGS. (Hibbard, 1997)

»  Alaxeipion yvwong gival éva . Tpoo@ata avadulOpevo  BIETTIOTNOVIKO
ETTIXEIPNMATIKO MOVTEAO TTOU METaxEIpifeTal KABe TTAEUpd TNG yvwong
Méoa OTnNV €TIXEIPNON, CuPTTEPIAaPBAvouEVOU TNG dnuioupyiag yvwong,
KwOIKOTTOINON, SIaVOMN KAl TTWG aUTEG O dpacTNPIOTNTES TTPOWBOUV ThV
EKMAONON Kail TNV kaivoTopia. (Berkeley, 2001)

» H diaxeipion yvwong kavotrolei OAa Ta (WTIKAG onuaciag B€éuara Tng
OPYOVWTIKAG TTPOCAPPOYAG, ETIRIWONG Kal IKAVOTNTAG ATTévavTl o€ [id
dlapkn TTEPIBAAAOVTIK aAlayrh. OuoiaoTikd, TTepIAaPBAVEI OpYaAVWTIKEG
Ol0dIkaoieg, oI OoToie¢ avalnTouv  CUVEPYATIKOUG  OuvOUaouoUg
dedopévwv Kal TTAnpo@opIwyV e TNV Ponbeia Tng TeXVoAoyiag kai Tnv
ONUIOUPYIKA KAl KAIVOTOUO IKavoTnTa TWV avBpwTtwy. (Malhotra, 1999)

= Alaxeipion yvwong gival n 1€xvn dnuioupyiag agiag yia ta duAa Trayia

evog opyaviopou. (Sveiby, 2000)
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Alaxeipion yvwong gival n tagivounon, 81adoon Kai KaTnyoploTroinon Tng
TTANPOPOPIAg Kal TWV avBpwTTwyV o€ 60 Tov opyavioud. (Taft, 2000)
Alaxeipion yvwong €ival o €TMOTNUOVIKOG KAGDOG TTOU QIXMOAWTICEl TIG
IKOVOTNTEG TTOU Eival BACIOPEVEG OTN YVWON KAl OTr OUVEXEID OTTOONKEUEI
Kal OlavEUElI AUTR TN yvwaon PEoA OTNV €TTIXEipnOoN. ATTOTEAEI €TTioNG Mia
OUCTNUATIKN KAl OpyavWPEVN TTPOCTTABEIA e OKOTTO va Yivel Xprion Tng
yvwong HEOA OTOV OpyavIoPO TTPOKEINEVOU va BEATIWOEI n attddoacn Tou.
(KPMG, 2000)

AveEaptnTa atmd Tov KAAOO OTOV OTT0i0 dpACTNPIOTTOIEITAI WIa ETTIXEIPNON,
aywvi¢etar otnpICOPEVN OTN YVWON Twv EPYACONEVWV TNG, QUTO Eival
dlaxeipion yvwong. (Johnson, 2001)

Alaxeipion yvwong €ival n  ouveldnT  oTpaTnyIK ammoKTNoONG NG
KATAAANANG yvwong oToug KAaTAAANAoug avBpwTtroug Tnv KATAAANAN
oTiyun. MNapéxel BorBeia oToug avBpwTToug yia va polipdlovTtal TN yvwaon
KAl va TNV KAvouv TIPAgN PE TPOTTO WOTE va TTETUXOUV BEATiwWON TNG
atrodoong Tou opyaviopou. (O’ Dell et al, 2000)

Alaxeipion yvwong €ival n - opydavwan - 010iknong TTou oTnpideTal o€
eutTEIpieg  Tou  TTaPEABOVTOG  (BIBAIOOAKEG, TpaTTeECeg OedouEVWY,
avlpwTToUG) Kal ONUIOUPYEl VEQ OXAMATA yIa TNV avioAAayr yvwong
(intranet sites, networks). (O’ Dell et al, 2000)

Alaxeipion yvwaong €ival N CUCOWPEUPEVN YVWON WG EVEPYNTIKO TNG
ETAIPEIAG  TIPOKEIYEVOU — va  TTETUXEI  AVTAYWVIOTIKO  TTAEOVEKTNUA.
(Brooking, 1996)

H diaxeipion yvwong TmepIAaUBAvel  Tov  OuvOUAOPO  TTPOIOVTWV
AOYIGMIKOU KQI ETTIXEIPNMATIKWY TTPAKTIKWY BonBwvTag Tov opyaviouo va
OUMAEEEL, va avaAuoel Kal va e¢ayel TTAnpogopia. (Craig, 2000)
Alaxeipion yvwaong dgv gival TexvoAoyia. Eival o oxedlaocpog diadikaoiwv
Kal N €KMETAAAEUON TnNG YVWOTIKAG PBdon. Eivar n e@apuoyn g
TEXVOAOYiag 01O JUaAG Twv avBpwTttwy. (Deveau, 2000)

Alaxeipion yvwong €ival To poipacpa TG yvwong Mdéoa o’ évav
OPYQVIOUO A akOPa KOAUTEPO PETAEU TWV CUVEPYATWYV TNG ETTIXEIPNONG.
Anpioupyei éva TTEPIBAAAOV OTO OTTOIO N ETAIPEIQ XPNOIYOTTOIEl OAQ TO

Tayia TnG yvwong. (Trepper, 2000)
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= H diaxeipion yvwong autopatoTrolei TNV Tagivounon eyypdowv evw
TTAPAAANAQ XPNOIYOTIOIET TN AOYIKF) JNXAVAUOTOG N OTToia £pXETAl OO0 TO

duvaTov TTIo KoVTa oTnv avBpwTrivn Aoyikr. (Hersey, 2000)

6.4 Aedopéva, TTAnpoopia Kal yvwon

H évvoia Tng yvwong kai n oxéon TG g Ta dedopéva Kal TNV TTAnpogopia eival
oe avrnmmapdBeon amd kaipo. Ev  OAiyoig, Ta dedopéva  TTapoucialouv
TTOPATNPNOEIS Kal yeyovoTa. Ta dedouéva atrd pova Toug givar avweeia. OTav
Ta dedouéva TOTTOBETOUVTAI O€ £va TTAQICIO PE vONUa TOTE YiveTal n TTANPOPopIa.
H yvwaon dnuioupyeital étav n TANpo@opia JETAPOPPWVETAI 0€ dUVATOTNTES YIa
arroteAeopaTiki TPagn. Me dGAAa Adyia, 6Tav n TTANPOPOpPIa XPNOIUOTTOIEITAI KOl
O1adideTal HETAEU TWV AVOPWTTWYV PE TN HOPYPR EYYPAPWYV I ME AAANAETTIOpAO.

H yvwon OuyKeVTPpWVETAI OTO ATOUO ) € OPAdA ATOMWV.

H yvwon utrdyetal o€ dUO KATNYOPIEG: OE CAYPr) KAl O€ UTTOVOOUNEVN yvwor). H
OaQPNAG YyvWon UTTOPEl va eK@POOTEl PE AEEEIC Kal apIOPOUG Kal PTTOpEl va
010000¢ei ammd Ta TTANPOPOPIAKA CUCTAHATA, EVW N UTTOVOOUMEVN YVWon,
YVWOTA w¢g ATUuTTn 1 PN KWOIKOTTOINUEVN, €ival KATI TTOU TTAPAYETAl PECW
YUXaywyiag r eUTTEIPILV TwV aTOPwV. H uttovoouuevn yvwaon PTTOPE ETTIONG va
BewpnBei wg diaiobnaon, ToTelw Kal agieg TTOU AV KOUV OTO avBpWTTIVO JUOAO,
OTn CUPTTEPIPOPA Kal OTIG avTIAfyelg. H yvwon &ekivdsl amd 10 ATopo, oTn

OUVEXEIQ TTPOXWPAEL OTAV. OuAda Kal TEAOG OTNV OpYyAvwWon TNG ETTIXEIPNONG.

Ta Oedopéva Twy TTEAATWV Egival yeyovoTa yia Toug TTeAATEG OTIC BACEIS
d0edopévwv TNG ETTIXEIPNONG, OTa Tagivounuéva £yypa@a Kal 0TO PUAAO Twv
epyadopévwy. AuTa Ta OTOIXEIQ UTTOPEI va €ival OTOIXEIA ETTIKOIVWVIAG PE TOV
TTEAATN, OToIXEIa AAANAETTIOpAonGg, dnNUOYPAYIKA, OTOIXEia €EUTTNPETNONG TOU
TTEAATN, OTOIXEIQ YO TOV TPOTTO (WG TOU, WPUXOYPAPIKA, AYOPES, TTPOTIUNCEIG,
TTapdatTova. Ta OedouEVA TWV TTEAATWYV OUYKEVTPWVOVTAI JE DIAPOPES TTPAKTIKEG

TTOU OXETICOVTAI PE TA TTPOIOVTA KA TIG UTTNPECIEG TOU OPYAVICHOU.

& TTOAMAEC emmixeIpAoeIc N dnuioupyia oAokAnpwpuévns Bdong dedopévwv yia
Toug TTEAATEG aTTOTEAED TTPAYUATIKE) TTPOKANCT, KaBW¢ Ta dedopéva autd givai
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eCamAwpéva o OA0  TOV  opyaviouod:  TuRuata, Pdoeig  dedopévwy,
apXeIoBETNUEVA EyypaPa, TTPOCWTTIKOUG UTTOAOYIOTEG KAl KUPIWG OTO HUAAS TwV
avBpwTttwy. ETmiTAéov, o1 avBpwTrol gival ouxvd ammpdBuuol va PoipacTouv Ta
dedopéva TTou €XOUV yia Toug TTEAATEG. Ta ouoThPaTa dlIaxEipIoNG TTEAATEIOKWYV
ox€oewv OIABETOUV AUTA TA OTOIXEIO O TTEPICOOTEPA ATOPO TOU OPyavIouOU.
Kartd ouvémeia, dev gival TTAEOVEKTNUA POVO Twv €IBIKWY, aAAd 6Awv.(Rollins,
Halinen, 2005)

6.5 H Alaxeipion N'vwong oto CRM

H diaxeipion kai n cuvepyaoia NG yvwong ival (WTIKAG OnUaciag TTapdyovTeg
oTn MOKPOTTPOBEOUN ETMITUXIO €VOG - OUCTAMATOG - OlOXEIPIONG  TTEAQTEIOKWV
OX€oewv. ATTO TNV TTPOOTITIKN TNG JIAXEIPIONG TTEAATEIAKWY OXEOEWYV, TTOAAEG
amd TG dladikaoieg Tou Customer Relationship Management (eguttnpétnon

(service), TTwANoeIG (sales), marketing) ¢ekdBapa oTtnpifovral oTn dlaxeipion

NG YVWONG:

» [vwon yia TN OUPTTEPIPOPA TOU TTEAATN KAl YVWON TWV TTEAATWYV OXETIKA
ME TNV XPAON TWV TTPOIOVTWY A TNV TTOIOTNTA TWV UTTNPETIWV.

» [vwon Twv epyalopévwy, OTTWG TTPOKTIKEG TTWAACEWV KAl OTOIXEId
O10pATIKOTNTAG YIA TNV QEOVTIOA TOU TTEAATN.

» [IAnpo@opie¢ TNG ayopds PaAciOpéveg OTNV  yvworn, Omwg TN
OUUTTEPIPOPA TOU TTEAATN KaI TIG TIPOCWTTIKEG TTPOTIUACEIG TOU.

» [vwon Twv ETTIXEIPNPATIKWY CUVEPYATWY, OTTWG Ol CUPTTANPWHMOTIKESG
UTTNPEOCIEG KAl TO TTPOIOVTA TOU EVOIAMEPOVTOG TOU TTEAATN.

» [vwon yia TIG ETMIXEIPNUATIKEG DIAdIKATIEG — TTWG KAl YIATi ol d1adIKATiEg
oxedialovtal Kal aAANAETTIOPOUV.

» - ['vwon Twv cupBoAaiwy Kal TwV CUPPBACEWY TWV CUVEPYOTWV.

= Ae€I0TNTEG KOl IKAVOTNTEC TWV EPYALOUEVWV.

»  EmBupicg, avaykeg Kal TTPOCBOKIES TWV EPYACOUEVWV.

H atmoteAeopatikdtnTa Kal n  amodoTikOTnNTa TnNG OIaxEIpIoNg TTEAATEIAKWV
ox€0ewv PTTOPEi va augnBei otav n emixeipnon BeATioTotrolei TNV dlaxeipion NG
KPITIKAG yvwong. H BeATioTotroinon autry ouvemmdyetal U0 BrAPOTA: TTPWTOV, N

74



emxeipnon apxifel va BAETTEl TNV yvwon oav éva OTPATNYIKO ATTOKTNHA KOl
OeUTEPOV, N ETTIXEIPNON OXEDIACEI KAl EQAPPOLEl DIAdIKATIES yIa TNV dlaxeipion
TNG yvVWoNG PE OKOTTO TNV €TTionun dlaxeipion, TTpoéoacn Kar d1a8scn auTtwyv

TWV OTTOKTNUATWV.

A6 Tnv TAeupd TG dlaxeipiong TG yvwong, n Olaxeipion TTEAATEIOKWV
OXEOEWV €XEI EPPUTN avAyKn yia TTOAAEG DIODIKATIEG Kal EQAPUOYEG DIaXEIpIoNG

yvwong.

= H diaxeipion TTEAQTEIOKWY OXECEWV dNMPIOUPYEI ONUAVTIKA TTOOOTNTA
WNQIAKNSG TTANPOQOPIAG Kal TTEPIEXOMEVOU — N BIAXEIpION TNG YvWong
TIPOCQEPEI PIA TTPOCEYYION WOTE VA Yivel €EUTTvn dlaxEipIon auTtnG TNG
TTANBWPAG TwV TTANPOPOPIWY.

= H diaxeipion TTEAATEIOKWY OXEOEWYV OUVOEEI TNV ETTIXEIPNON ME TOUG
TTEAATEG TNG KAl TOUG CUVEPYATES TNG- N dlaxEipion TNG yvwaong gival Yia
TPOOEYYIoN OTNV OUVOEDN TNG YVWONG QUTWY TTOU TV avadnTouv We
TNV YVWOTN QUTWV TTOU TNV TTAPEXOUV.

= H Jdioxeipion yvwong ETKEVIPWVETAI OTNV KATAKTNON TOUu T Ol
avBpwTrol yVwpiouv o€ oa@r) Hoper], ouvdEoVTag TOUG €1I0IKOUG PETAEU
TOUG, ETMTPETTOVTOG TNV OCUVEPYATia Kal €QapUOlOVTAG OPYAVWTIKA
EKUAONON Kai TIG KAAUTEPEG TTPOKTIKES YA WEAAOVTIKA TTPOBARMOTA KAl

EUKQIPIEG.

O1 mmapatrédvw O1adIKaCieg XPNOIMOTTOIoUVTal EVIOVa OTNV ETTITUXN OlaxEipIon
TWV TTEAQTEIOKWV. OxEocwyv. Katd ouveTTela, n dlaxEipion NG yvwong €ival pia
EKTETAMEVN ETTIXEIPNMOTIKA OI0dIKOCIA TTOU UTTOPEI va TTPOCQPEPEI AEIOONUEIWTES
UTTOOTNPIKTIKEG OIEPYQOIEC Kal agia oTtnv dlaxeipion TTEAATEIOKWY OXECEWV.
(Gartner 2003).

6.6 ZOvdeon Tng Nvwong Pe TN ZTPATNYIKN

H trapadooiokf douy Tng SWOT avadAuong, evnuepwUEVn yia va eKQPAlel To
onuepivé €viovo TIEPIBAAAOV  TTapéxel TN PAon yia TNV TIEPIYPAPN TNG
OTPATNYIKAG TNG YVWONG. 2TNV 0OUCiq, Ol ETTIXEIPAOEIG TTPETTEI VA TTAPOUCIALOUV
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pia SWOT avdAuon Baciouévn oTh yvwaon, ouvoualovTag Toug TTOPOUG Kal TIG
IKAVOTNTEG TNG YVWONG EVAVTIO OTIG OTPATNYIKEG EUKAIPIEG KAl ATTEINEG WOTE va
KAaTaAdBouv KOAUTEPA TA CNUEIa OTA OTTOIa £XOUV TTAEOVEKTNMA KAl O€ QUTA TTOU
givar aduvapol. MtropoUv va XPNOIMOTTOINOOUV auTd TO OXEDIO YyIa va
KaBodnynoouv He OTPATNYIKO TPOTIO TIC TTPOOTIABEIEG dlaxeipions yvwong,
BeATILOVOVTAG TA  YVWOTIKA TOUG TTAEOVEKTAMOTA KAl - EAAXIOTOTTOIWVTAG
TTAOPAAANAQ TIG YVWOTIKEG aduvapies. H oTpatnyikr TnNG yvwong PTTOpEi va
BewpnOei oav 1I00pPOTTIA TTOPWV KAl IKAVOTHTWY BOCIOPEVWY OTN OTPATNYIKH UE
TN YVWOnN TTOU OTTAITEITAl YIA TNV TTAPOXN TTPOIOVIWY KAl UTTNPECIWV HE TPOTTO
AVWTEPO ATTO QUTO TWV AVTAYWVIOTWYV. AvayvwpilovTag TTolol TTOPOI KAl TTOIEG
IKOVOTNTEG YVWONG €ival TTOAUTIUEG, POVADIKEG Kal QUOKOAO va QavTiypa®ouv
KABwG €TTiONG TTWG YTTOPOUV AUTOI OI TTOPOI KAl OI IKAVOTNTEG VA UTTOOTNPICOUV
Ta TTPOIOVTA TNG ETTIXEIPNONG Kal TIG BE0EIC OTNV ayopd gival oUCIOOTIKA OToIXEIa
yla Tn oTpaTnyikn g yvwong. Ma tnv avdmtué¢n Tng ouvdeong METagu TNng
oTPATNYIKAG Kal TNG yvwong, €vag opyaviouog TIPETTEl va KAVEl oa®r TO
oTPaTNyIKO TNG OKOTIO, VA avayvVwpIZCETAl - yvwon Tou ATTaITEITal yia vad
EKTEAEOTEI N ATTOQACIOUEVN OTPATNYIKN  TNG. KAl VO TN OUYKPIVEI MPE TN
TPAYUATIKA  YVWON OVOKOAUTITOVTAG KOTA  CUVETTEIQ TA  OTPATNYIKA KevA

yvwong. (Schwartz, 2006)

H yvwaon dgv gival oTaTikr Kal OTrola yvwan €ival KAvoTOPog OrfuEpa aTnyv ouaia
Ba yivel n kOpia yvwon Tou aulplo. ZUVETTWG, N UTTEPACTIION Kal N avdatrTuén
avTaywvIoTIKAG B€0NG TNG eTAIPEIAG aTTaITEl ouveX €KUAOBNON Kal ATTOKTNON
yvwong. H ikavotnta evog opyaviouou va PdAbel, va CUYKEVTPWOEl yvwaon atmo
TIG EUTTEIPIEG TNG KAl VO £QAPUOCEl €K VEOU TNV idla yvwon €ival atrd Jovo Tou

OE€I0TNTA 1} IKAVOTNTA TTOU PTTOPEI VA TTAPEXEI OTPATNYIKO TTAEOVEKTNUA.

Mapd 10 yeyovodg OTI n yvwon E€ival dUVAMIKR, TO TTAQICIO TNG OTPATNYIKAG
yVwaong, TIPAYMATIKA TTPOC@EPEI TNV dUVATOTNTA TNV ETTIXEIPNON va £CeTACEI O€
TToI0 B€0N BpiokeTal N idlIa CAUEPO ATTEVAVTI OTO ETTIBUUNTO OTPATNYIKO TTPOMIA
yvwong. EmmmpooBETwg, PTTopEl va XpnoIhoTToINBEl yia va ATtTeEIKovioel Tnv
I0TOPIKA dladpour Kal TN MEAAOVTIKN TPOXIA TNG yVWOoNG MIag €mmixeipnong. To
TTAQICIO PTTOPEl va €QAPPOOTEI ava TTEPIOXA QTTOdOONG 1 va €XEl MIA TTIO
TTAPAdOCIOKY OTPATNYIKI TIPOOTITIKA HE OTPATNYIKA ETTIXEIPNUATIKA PovAada,
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dlevbuvon, ypapun Tapaywyng 3 Béon otnv ayopd. Avegdptnta amd Tov
I010iTEPO TPOTTO PE TOV OTTOI0 KABE €TTIXEIPNON KATNYOPIOTTOIEI TN yvwon Tng,
KABe kaTtnyopia PTTOpEi va avaAuBei TTEpaITEPW O€ OTOIXEIQ TTOU Eival BACIKA,
AVTAYWVIOTIKA ) TTPWTOTUTTA yIa T Onuioupyia OTPATNYIKOU XAPTR YVWONG.
O1wg avagépetal oto TAaiolo Tng SWOT avdAuong, Ta duvatd kal aduvara
OnuEia avTITTPOOWTTEUOUV TO TI UTTOPEI va KAVEI N ETTIXEIPNON EVW Ol EUKAIPIES

Kal o1 aTTEIAEG UTTAYOPEUOUV TI TTPETTEI VA KAVEL N eTTiXEipnon. (Gottschalk, 2005)

6.7 HIvwon wg oTparnyikég moépog

ATTO TNV AtTown TNG YVWONG HIAG ETTIXEIPNONG TA TTPOIOVTA KAI Ol UTTNPETIES TTOU
TTapdyovTal ammd ATIToUg TTOPOUG £EAPTWVTAI ATTO TO TTWG ouvduAlovTal Kal
e@apuofovrtal, TO OTTOI0 €ival AsIToupyia TNG TEXVOYVWOiag Tng emmxeipnong. H
yvwaorn €ival Xapayhévn Kal PETAQEPETAl OTTO TOUG £PYACOUEVOUG TTPOCWTTIKA
KABwG Kal ol ovidTNTEG OTTWG OPYAVWTIKA KOUATOUPO KAl TAUTOTNTA, TTONITIKEG,
oucoTAUATa Kal €yypaga. H amown Tng yvwong TnG €TTIXEIPNONG 1o0XUpiCeTal OTI
QUTA TA TTAYIO YVWONG ITTOPOUV VA TTapAyouV. éva JOKPOTTPOBECHO Kal BIWCIUO
AVTAYWVIOTIKO TTAEOVEKTNUA yId TOV OpPyavioud yiati ol TTOpOol TTou  €ival
Baoiopévol O0Tn yvwon €ival KOIVWVIKA TTEPITTAOKO va yivouv KaTtavonTtoi Kal

QUOKOAO va avTiypagouv atrd Katrolov dAAo opyavioud. (Alavi & Leinder, 2001).

O1 TexvoAoyieg TNG TTANPoPopiag PTTopouv va TraiEouv onuavtikd poAo oTnv
TTpaydaTotroinon Tng yvwong. [lpoxwpnuéveg TeXVOAOyieG TTANPOPOpPIag
(r.x.Internet, intranets, extranets, browsers, a1ro0NKeg deOOPEVWV KOl TEXVIKES
e€OpUENG dedONEVWV) UTTOPOUV VA XPNOIKOTTOINBOoUV yia va GUCTAPATOTTOIOUV,
va €TTAUEAVOUV Kal va emmiTayxUvouv Tn diaxeipion Tng yvwong. Evw n rpéofaon
o€ agioAoyoug TTOpoUG cival €vag TPOTTOC yia Tn dnuioupyia aviaywvioTIKoU
TTAEOVEKTAMATOG, O€ PEPIKEG TTEPITITWOEIG AUTO PTTOPEI va PNV gival duvaTtd 1 ol
AVTAYWVIOTEG va PIJOUVTAl 1] va avaTITUCOO0UV UTTOKATAOTATA yI' AUTOUG TOUG
Topous. QOTO00, OI ETAIPEIEG TTOU £XOUV QVWTEPN Yyvwon eivar duvatd va
OUVTOVIOOUV Kal va ouvdudoouv TTapadociakoUug TTOPOUG Kal IKAVOTNTEG ME
VEOUG Kal BIaKPITOUG TPATTOUG, TTAPEXOVTAG TTEPICTOTEPN Adia yIa TOUG TTEAATEG
TOUG aTTO AUTO TTOU UTTOPOUV va TTAPEXOUV Ol avTaywvioTEG. H yvwon Bewpeital

O TIO ONUAVTIKOG OTPaTNyIKOG TOPOC KAl N IKAVOTATA  OTTOKTNONG,
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oAoKANpwong, atmmobrkeuong, dIavouAg Kal EQAPPOYAS QUTAG N TTI0O ONUAVTIKA
IKOVOTNTA  yiad  TO XTIOIWO KAl TN PIWOIYOTATA  TOU  QVTAYWVIOTIKOU

TTAEOVEKTUATOG.

O1 €10IKEG IKAVOTNTEG TWV OPYAVIOPWY Yia dnuioupyia Kal PETAPOPA yvwong
avayvwpidovTal WG KEVTPIKO OTOIXEIO OPpYAVWTIKOU TTAEOVEKTAUATOG. H yvwon
gival éva eTTavaxpnoIYOTTOIOUMEVO TTAYIO AiOG TNG ETTIXEIPNONG TTOU AUEAVEI O€
agia e TNV EUTTEIPIA KAI TNV OPYAVWTIKA {wr TwV epyalopévwy. To avBpwTrivo
KEQAAaIO Bewpeital (WTIKAG ONUACiag TTOPOG OTIC TTEPICCOTEPES ETTIXEIPHOEIG.
XapaKTNEIOTIKA TOU avBpWTTIVOU Ke@aAaiou - (oupTtrepIAaUBavopévou  TNG
EKTTAIOEUONG, TWV EUTTEIPILOV KAl TWV OEEIOTATWY) ETTNPEACOUV TO QTTOTEAECUA

TNG €mxeipnong. (Hitt et al, 2001)

6.8 MapdyovTeg emiTuXiag evog ouoThparog Alaxeipiong Nvwong

2uvnlwg, éva ouoTtnua Odlaxeipions yvwaong OOouEiTal €TTi TNG UQPIOTAPEVNG
UTTOOOUNAG Kal gpyaAgiwyv €vog opyaviopou. Me GAAa Aoyia, €iocdyovtal véa
OTOIXEIa KAl €PYOAEId WOTE VA CUPTTANPWOOUV auTtd TTou AN UTTAPXOUV.
Opiopéva onuavTika BE€uata Kal TTapdyovTeg eTmTuxiag otav oxediddovral Kai
QlEPEUVWVTAI CUCTAPATA dlaxeipiong yvwong cival Ta €EAG: (www.trainmor-

knowmore.eu)

» A6 TO pnyxdvnua oTo vou: Kaivotopia, TTapaywyr VEwV 10wV Kal
EKMETAAAELON TWV BIAVONTIKWYV I0XUPWY CHPEIWV Kal BgpeAiwv AiBwv Tng
ETOIPEIOG, T OTTOIa Kal TTPETTEI VO UTTOOTNPIgEI OTTOI0OATTOTE OUCTNHO
dlaxeipiong yvwong.

= JUVEPYATIKN cuvepyia Kal uttooThpIEn: H emTUXAG epappoyr dlaxeipiong
yvwong - givar ouvoedeuévn HUE TNV OUVEPYOOia KAl TN OCUVEPYATIKN
emTuxia. Ta ouoTAuaTa AUTA OPEIAOUV va UTTOOTNPICOUV Th CUVEPYQOTIQ,
TNV a1TO KOIVOU XProN TNS YVWOonG, TN JAbnaon kai Tnv ouvexn BeAtiwaon.

= [lpaydaTikp yvwon, Ox1 T1exvnti vonuoouvn: ‘Eva kaAé ouoTtnua
dlaxeipiong yvwong 8egv  oUNauBAvel amAwWG  TIGC  YVWOEIG Tou
epyaldpevou o€ pia Baon yvwong f ouotnua €dikwyv. O €TevouUoElg
TEXVOAOYIOG TIPETTEl va €0TIACOUV OTNV KWOIKOTIOINON TNG dppntng
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yvwong, oUuTwg WOTE VA UTTOPOUV VA TN YOIPACTOUV OTTOTEAECUATIKA Kal
aAAa aropa.

H oulitnon wg péoo yia Trepaitépw  OUNAoyiopo:  ‘Eva  ouoTtnua
dlaxeipiong yvwong Cgl Kal avattuooeTal ye TN oulntnon. FMpémer va
UTTOOTNPICEI TNV EAEUBEPN, ATTEPIOPIOTN KAl EUXEPH OUVOMIAIQ.

MNyég kal dnuioupyoi, OxI ammAwg TTAnpogopics: ‘Eva kaAd cuoTtnua
dlaxeipiong yvwaong TPETTEl va KABIOTA €UKOAN TNV €UPECH TWV TTYWV
TEXVOYVWOIAG, TOV EVTOTTIOUO TWV AVOPWTTWY KAl EUTTEIPWV EIDIKWY KAl
TNV €K VEOU XPNON TWV UQPICTOUEVWY OEDOMEVWY, EITE QUTA €ival OE QTITH
Mop®n (PNTA yvwaon) €iTe EVTOG TOU YVWOTIKOU QVTIKEINEVOU EVOC ATOUOU
(GppnTn Yvwon).

O xpuodg kavovag: ‘Eva kahd ocuoTnua diaxeipiong yvwong OIKodOoEITal
yUpw atré avBpwTtroug. OTToI0dATIOTE CUCTNPA TTPETTEI va avayvwpilel
ATTOTEAEOUATIKA TOUG TTPWTAPXIKOUG  PNXAVIOPMOUG HE TOUG OTTOIOUG
«gpyacovtar» ol epyaloPevol Kal va dnuIoupyEi TEXVOAOYIKEG AUCEIG TTOU
Ba evioyxuouv kal Ba dIEUKOAUVOUV TIG DIODIKOTIEG QUTEG.

YtooTApiEn atmmo@daoccwyv: ‘Eva ouoTtnua dlaxeipiong yvwong TTPETTEl Va
UTTOOTNPICEI TNV TTOIOTNTA KOl aKpPiBeia TNS AfWnS aTToOQPACEWV.

EueNiia ka1 duvarotnta egéhiEng: ‘Eva  kahooxedlaouévo ouoThua
dlaxeipiong yvwong TTPETTEN va €ival EUENIKTO WOTE VA AVTATTOKPIVETAI
oTnV avamTugn Kai oTIg aAAayEG TTOU ETTEPXOVTAI OTNV ETTIXEIPNON.
[MpayuaTioTik TTPOCEYyYIan, Ox1 TeAeldOTNTA: 'Eva ocuoTtnua diaxeipiong
yvwong o@eidel  va  €oTiddel otV TTPAYMATIOTIKA  TTpoogyyion. H
ETTIXEIPNON CEKIVA ME QUTA TTOU €XEI KAl OTN OUVEXEID TA BEATIWVEI
oTadlakd. H mpootrdBeia va €xel TO KOBETI 0Tn B€0N TOU TTPIV EQAPUOOTEI
TO oUCTNPO OEV QPEPVEI TO ETTIOUPNTO ATTOTEAEOUA.

Baolhidg  eivar o xpriotng: ‘Evag Tmrapdyovrag-kAeidi oto ouoTnua
dlaxeipiong yvwong gival n IkavotnTa NG TEXVOAoyiag va Bondroel Toug
TENIKOUG XPNOTEG va opioouv Kal va eAéytouv Tn S1adPACTIKOTNTA ME
OIGQOopEG  TINYEGC  TTANPOQPOPIWV KAl va  aTTopacicouv  TwW¢  Ba
TagivounBouv, opyavwBouv Kal 1EpapxnOouv ol TTANPOPOopIEG WOTE va

QVTOTTOKPIVOVTal OTIC OVAYKEG TNG ETTIXEIPNONG Kal VO €EUTTNPETOUV TN

oTPATNYIKA.
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= EukoAia xpriong: ‘Eva ouotnua diaxeipiong yvwong TPETTEl va gival

euxpnorTo.

6.9 Alayxeipion N'vwong kai TexvoAoyia

H Ailaxeipion Tng MNvwong dev gival yia Tnv TeXVoAoyia — eTTITUYXAVETAl HECW TWV
ETTIXEIPNUATIKWY OIadIKACIWY, OCUYKEKPIMEVWY ETTIOILEEWV. (OUVEPYATia TwWV
TTWANCEWY, TIPOCPRaCN OTIC TIANPo@opiec Tou marketing 1 - KavoTopia
TTPOIGVTOG) Kal TV éviovn avBpwTTivn aAAnAeTTidpacn. OAEG O ETTIXEIPNPATIKES
O100IKATIES, XWPIOTA ATTO TIG KOIVWVIKEG KAl AVTIKEIMEVIKES, WOTOCO ) dlaxEipIon
yvwong ecaptaral o€ 1I01aitepo BaBud atmmod Tnv TexvoAoyia. Me Tnv atroudia Tng
TEXVOAOYIQG, TTOAAEG Bladikaaieg TNG dlaxEipIong yvwong Ba utrhpxav Jovov o€

EAAXIOTOUG TOWEIG KAl PE TTEPIOPIOUEVES OUVATOTNTEG.

YTapxouv TECOEPIG POOIKEG EQAPUOYEG TNG OIAXEIPIONG YVWONG Kal OAEG
MTTOPOUV VO €QAPUOOCTOUV OE HIA 1] Kol TTEPIOCOTEPEG KUPIEG OIAdIKATIEG TNG
dlaxeipiong TeAATEIOKWY OXEOEwV (TTWANCEIG, €guTTnPéTnOon Kal marketing).
(Gartner, 2003).

» [poéocPBaon «kai datApnon Paocioyévn otn  yvwon: [a  TTOAAEG
ETTIXEIPNOEIG, auTd gival To TTPWTO BAMA oTn dlaxeEipion TNG yvwaong Kai
ETMIKEVIPWVOVTAlI 0T dlaxeipion TG oca@ng yvwong (oxedidfovTag,
OpYyavwWvovTag Kal TrapExovrag TpooBacn otn BAon NG yvwong).
E@apuoyég TTou Bacifovral 0Tn yvwaon XpnoIKJoTTolouvTal TG00 EUPEWS
oTn dlaxeipIon TTEAATEIOKWY OXECEWV TTOU TTOAAEG €TTIXEIPAOEIS BEWpPOUV
OTI auTth €ival n povn popen TnG Olaxeipiong yvwong. YTTApXouv Kal
AAAEG BePENIWBEIC EQAPUOYEG VIO UTTOOTHPIEN, TTWANOCEIS Kal marketing.

= Alaxeipion TrEipag:  AuTEG  OI  EQAPUOYEG  ETTIKEVIPWVOVTAlI  OTNV
avapoxAeuon TNG uttovooupevng yvwong. Mapéxouv Tn duvarotnta NG
avelupeong Kal €pwTNONG TOU €10IKOU Kal KAvovtag autd, Kepdi(ouv
TTEPICCOTEPN OIOPATIKH, KAl CUMPWVA PE T CUP@PAlOUEVa, YVWOon aTTo
aut TTou egival d1aBéoiun o€ €va OTATIKO £yypa@o R MIa gyypa®r ME

Oedopéva. ZT1n dlaxeipion TTeEAATEIOKWY OXEOEwv auTh n BaBid yvwon
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MTTOPEl Va atrodeitel Tnv dlagopd o€ eTTiTTeEdO EUTTNPETNONG METALU WIOG
‘epwTNONG Kal piag KaAd dikaloAoynuévng amavrnong.

=  >uvepyaoia: H dieukOAuvon TnG dnuioupyiag vEAG yvwaong ouxva €xel
KOAUTEPO ETTIXEIPNUATIKO OQeAOG atrd Tnv evBAppuvon TNG €K VEOU
Xprnong n mpooBacng o€ KAt TTou gival dN yvwoTd. H texvoloyia dev
MTTOPEl va avakaAuwel véa TTpdyuata, aAAd pTTopei va BeATIWOEL TNV
OUVEPYOOia TWV OPABdWYV ETTITPETTOVTAG TOUG VO OOUAEUOUV O€ €UPUTEPO
TTAdiolo  (yia  TTapddelyya  va  CUuPTTEPINGBOuUV  TOuG  TTEAATEG OTNn
ouvepyaaoia) R o€ PeyaAuTepo PBaBoG.

»  EmMXEIpNUATIKEG €QAPUOYEG  dlaxeipions - yvwong: E@apuoyég  TTou
UTTOOTNPICOUV AUECO OUYKEKPIPEVEG DIADIKATIES - ETTIKEVTPWUEVEG OTN
yvwon. MeTalu autwv TwV €QAPUOYWYV OXETIKEG  PE TN OlaxEipion
TTEAQATEIOKWY OXETEWV €ival N NAEKTPOVIKN eKuaBnon (e-learning) kai n

ETTIXEIPNUATIKN vonuoouvn (business intelligence).

6.10 Aladikacia Alaxeipiong NMAnpogopiag (Information Management

Process)

H diadikaoia diaxeipiong TAnpogopiasg agopd duo dpacTnpIdTNTEG KAEIDIA: TN
OUAAoYA Kal ouvBeon TNG TTANpo@opiag Tou TTEAGTN a1’ OAa Ta onuEia eTTAQPNg
TOU TIEAATN Kal TN - XPAon authig. TnNG TIANPOPOPIag Yyia Tn KATAOKEUN
OAOKANPWHEVWY. KOl CUYXPOVWYV. TIPO@IA TWV TTEAATWY, TA OTTOIA PTTOPOUV va
EVIOXUOOUV TNV ePTTEIpia  TTEAATN, OuveloQEpovTag €101 OTn  Ol1adIKaoia
dnuioupyiag agiag. Kabwg ol eXEIPoEIg avaTrTuooovTal Kal aAAnAeTIdpouv |’
évav augavopevo apiBuo TTEAATWY PEOW MPIAG augavouevnG TTOIKIANIAG KavaAiwy,
N avaykn yla gia cuoTRUATIKR TTPOCEYYION TNG OpyAvwaong Kal XpnoIhoTToinong

TNG TTANPOYOPIOG YivETAl OKOPA TTIO PHEYAAN.

Evw n mAnpogopia Tou TTEAATN €EATTAWVETAI O QVOMPOIEG AEITOUPYIEG Kal
TUAPATA, o1 aAANAemdpdoelc e Tov TTEAATN Bacifovral e PEPIKN 1] KaBOAou
yvwon yia tov TTeEAATn, akoua Ki av o TTEAATNG ouvePYAleTal PUE TOV OpyavIouo
yla Xpovia. AuTOG O KATOKEPHATIONOG TNG YVWONG Tou TTEAATN dnuioupyei duo
peydAa trpoBAfuata otnv emxeipnon. MNMpwTov, o TTEAATNG PETaxEIpileTal UE
évav ammrpOowTro TPATTO, YEYOVOCS TO OTTOIO UTTOPEI va 0dnynoel o€ OUCAPEOKEIN
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Kal atroTtuyia. Aeutepov, Oev UTTAPXEI MIa EVOTTOINUEVN ATTOWN TOou TTEAATN TTAvVW

OTnNV OTTOIx VA EVEPYEI KAl va dpa n ETTIXEipNON.

2€ Mo TTPOoOoTTaBEIa va oUPBadioouv he KAIHAKWTOUG OyKoug Oedopévwy, N TAoN
TWV Opyaviopwyv €ival n dnuioupyia OAO Kal TTEPICCOTEPWY N UEYAAUTEPWYV
Baocewv dedouEvwy avd Tn AsiIToupyia r} TO TUAUA, 0dnNywvTag o€ £vav TTAOUTO
avouolwyv OIAOG yia TNV TTAnpogopia Tou TTEAATN. O1 eTaIpEieg £TO1 HEVOUV PE EVa
KATAKEPUATIOMEVO KAl GUXVA OUOKIVNTO CWHA TTANPOPOPIWY UE TO OTTOIO TTPETTEI
va Trapouv CWTIKAG onuaciag armo@aocels. H avoywon tou CRM amdé T10
ETTITTEDO WIOG €1I0IKNG EQAPUOYAG OTTWG TO TNAEPWVIKO KEVTPO OTO ETTITTEDO MIAG
TTAV-ETAIPIKAG OTPATNYIKAG ATTAITEN TNV OAOKAAPWON TWV AAANAETIOPACEWY TWV
TTeEAATWV 0 OAO TO PAKOG TWV KavaMwyv eTmikoivwviag, front office kar back
office epapuoywv Kal ETMIXEIPNPATIKWY AEITOUPYIWY. AUTO TTOU QTTAITEITAI VIO TN
dlaxeipion autig TNG oAokARpwong o€ Mia ouvexiCouevn PBdon eival éva
oUoTNUA OXEOIAOUEVO EOKEUMEVO VA QEPEI Padi dedouEVA, NAEKTPOVIKOUG
UTTOAOYIOTEG, OIOdIKACIEG KAl - avBpwTToUG - — A auTtd TIOU  OVOUACZETal

ohokAnpwpuévn Auon CRM. Auto €ival. 1o - amToTEAEOPA TNG  OladIKACIag

dlaxeipIong NG TTANPOPOPIaG.

H diadikaoia dlaxeipiong NG TTANpoopiag PITopei va BewpnBei ocav TovV
KIivnTrpa TTou TTpowBei dpacTtnpidtnteg CRM. AttoTeAcital attd didpopa oToIxEia
TTOU TTPETTEl VO OUVEPYOOTOUV OTEVA WETALU Toug. H TTAnpogopia TTpéTrel va
XpnoiyotroinBei  yia .- va - TTpopnBevuoel, va OIOTUTTWOEI Kal va  OIEUKOAUVEI

OTPATNYIKEG KAl TAKTIKEG evEpPyeleg CRM.

OAeg o1 digpyacieg mou ouvBéTouv TO OTPATNYIKO TTAQiolo yia 10 CRM

eCapTwvtal ammd TN diadikaoia diaxeipiong TG TTANPOPOPIaG.

= H diadikagia orpatnyikng avamruéng (strategy development process)
TTEPIAAUBAVEI TNV avAAUCH TwV BedOPEVWV TWV TTEAATWV PE BIAQOPOUG
TPOTTOUG  TTapéxovrag Pabeid  yvwon TOU JTTOPEI  va  ATTOQEPE!
QVTAYWVIOTIKO TTAEOVEKTNHA.

= H diadikaoia dnuioupyiac aéiag (value creation process) XpPnOIUOTIOIEI TN
TTAnpo@opia TTEAATN va avaTTUuEouv avwTePES TTPOTACEIS agiag Kal va
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kKabopioouv TTwG TrEPIoCOTEPN aia uTtropei va dnuioupynBei yia Tov
opyaviouo

= H diadikaoia moAU-kavaAikng oAokAnpwonc (multi-channel integration
process) €EapTaTal £CAIPETIKA QTG TA CUCTHUATA TTOU CUAAQuBAvouy,
atroBnkevouv Kal diadidouv TNV TTANPoYopia Tou TTEAATN.

» H diadikacia tng eKkTiunong tng amodoons (performance assessment
process) ataiTei TTANPOPOPIES yIa TA OIKOVOMIKA, VIO TIG TTWANCEIG, VIO
TOV TTEAATN, yIA TNV ETTIXEipNnON Kal oTToladATTOTE AAAN TTAnpo@opia
MTTOPEl Va gival diaBéoiun va aflohoyrnoel Tnv emiTuxia Tou CRM Kkai va

TTpoadiopioel TrepIoXES BeATiwong. (Payne, 2005).

6.11 Eg6puin dedopévwy (Data Mining)

Q¢ €&opugn dedouévwy opiletal n dladikagia TNG TAKTOTTOINONG TwV PEYAAWV
TTOOOTATWY  OTOIXEIWV KAl TNG  OIOAOYNG  TwV  OXETIKWYV TTANPOQPOPIWV.
XpNOIYOTTOIEITAI CUVABWGS ATTO TIG OPYAVWOEIG ETTIXEIPNOIAKAG VONUOOUVNG KAl
TOUG OIKOVOMIKOUG avaAUTEG aAAG XPNOIYOTTOIEITAI OAO Kal TTEPICOOTEPO YIA va
eCayayel TTAnpo@opieg aTTd Ta TEPAOTIA GUVOAQ OTOIXEIWV TTOU TTOPAyovVTal UE

TIG OUYXPOVEG TTEIPAUATIKESG KAl TTAPATNPENTIKEG HEBODOUG

levikd, n €&opugn Oedopévv (TTOAU ocuxva atrokaloUpevn avaoupon
0edouévwy, avakGAuyn oToIXEiwV 1} avakdAuywn yvwong) givai n diadikaoia tng
avaAuong Twy OTOIXEIWV ATTO BIAPOPETIKEG TTPOOTITIKEG KAl TNG CUUTTUKVWONG
TOUG O€ XPNOIPEG TTANPOPOPIES. 2TO dIAYPAUHUA TTOU OKOAOUBEI gp@avifeTal n
diadikaoia eTTEEPYATiAg TWV TTANPOPOPIWV PEXPI TN OTIYUA TTOU PETATPETTOVTOI
o€ yvwon. To Aoyiopikd €gopugng dedouévwy eival éva amd T1a didgopa
QVOAUTIKA gpyalgia yia Tnv emegepyacia Kal Tov OIaXWPIOKO TWV OTOIXEIWV.
Emtpétrel oTOUG XPAOTEG va avaAUoOUV Ta OTOIXEIO aTTO TTOAAEG OIAQOPETIKEG
Ol00TACEIC KOl OTITIKEG, va Ta TaflvOuAoouv Kal va Ouvowyioouv Ta
OUMTTEPACHOTA TTOU TTIPOKUTITOUV. Texvikd n €Eoputn Oedouévwy eivalr n
dladIkaoia TNG €UPEONG TWV OCUCXETIONWY 1 TOU TTPOYPAPUATIONOU TWV

TEPAOTIWV TOPEWV OTIG HEYAAEG OXECIAKES BACEIC DEDOUEVWIV.
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Aiaypauua 6.2: EE6puén dedouévwy
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PREPROCESSED
= DATA
TARGET DATA

kMining.com

lnyn: www.trainmor-knowmore.eu

EmiAoyn: lMoia xapakTnpioTIKA Xpnoigotroinénkav yia 1n dnuioupyia
TOU MOVTEAOU Kal YIATi ETTIAEXBNKAV AUTA TA XAPOKTNPIOTIKA.
Mpo-emedepyacia: Edv KATTOIO ATTO TA XOPAKTNPIOTIKA €XElI UTTOOTEI
Tpo emegepyacia Pe ammoTéAeopa autd va AAAGEOUV PE OTTOIOBATTOTE
TPOTTO.

MeTaTpotriy: Anuioupyia VEWV XAPAKTAPIOTIKWY OTTd TA UTTAPXOVTA
amoé  ouvduaopo  autwyv. AANayry  OTTOIOUBNTIOTE aTTO  auTd T
XOPOKTNPIOTIKA JE ATTOTEAEOHA pIa GAAN TTapouciach Twv OedOUEVWV
ES6puin Aedopévwyv: Anuioupyia JOVTEAOU KATNYOPIOTTOINONG.
Epunveia / Exktipnon: Katavonon Tou PoOvTEAOU KAl TTwG QuTO

AeIToupyei

Av kai n €¢6putn 0edopévwv aTToTEAEI OXETIKA VEO OpO, N TeExVoAoyia dev gival

Kaivoupyia. E&w kal apkerd kaipd, o1 eTaIpEiEC XPNOIMOTTOIOUV aKPIBOUG Kal

IOXUPOUG - UTTOAOYIOTEG TTOU  «KOOKIVICOUV» OYKOUG OeDOMEVWY, OTTWG TA

OedOUEVA TWV COPWTWYV TWV COUTTEP-UAPKET, KAl CUVTACOOUV EKBECEIC £PEUVOG

ayopdg. Or1 TeXVIKEG TNG €EOpUENG Oedopévwy  €ival ATTOTEAEOUA  POKPAG

diadikaoiag, €pguvag Kal avaTTTugng TpoiovTwy. Tnv TTpdodo Tng TEXVOAOYiag

TWV UTTOAOYIOTWYV, TTOU €iXE WG ATTOTEAEOUA TO XOUNAO KOOTOG UTTOAOYIOTWYV UE

TTOAU-ETTEEEPYAOTEG KAl TEPAOTIEG dUVATOTNTEG ATTOBAKEUONG, akoAouBnoav
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BeATILOEIC OTIG TEXVOAOYIEG TTOU TTPOEKUWAV ATTO ThV TTPOCRacn o dedouéva.
O1 TeXvoAOyieg QUTEG ETTITPETTOUV OTOUG XPROTES va TTAonynBouv ota dedopéva
TOUG O€ TTPAyYMaTIKO Xpovo. H €¢opugn dedopévwv XpnolyoTrolgi KABe dlaBéaiun
TEXVOAOYIQ WOTE N €CEAIKTIKA auTh dladikacia va EeTTeEPATEl TNV TTPOCRACT Kal
mTAoAynon oTa Oedopéva PEOW TNG TTAPAdOONG TIPOOTITIKWY KAl TTPO—

OPACTIKWY TTANPOQPOPIWV.

H €¢6putn dedopévwy diegayetal £TTi OEQOUEVWV TTOU TTAPOUCIAZOVTAl OE HOPPN
TTOOOTIKY, KeEIJEVOU 1 Popenry TTOAU-pécwy. O eQappoyeg  TNG €§6pugng
OedouEVWV XpNOIUOTIOIEl BIAPOPES TTAPANETPOUS VIO Va €CeTAOEl Ta OedOMEVQ.
Autég TTepIAapBavouv Tn dlacuvdeon (association: oxfiuara cuuewva e Ta
otroia éva oupPav dilacuvdéeTal ue dGAAo cupBadv, n aAAnAouxia ) avéAucn odou
(sequence or path analysis: oxrfjuata O1Tou TO £va OUuPAv odnyei o€ AGAAO
oupBav), n Tagivounon (classification: avayvwpion véwv oxnudtwv), n
opadotroinon (clustering: n avelupeon Kol OTITIKA KOTAYpPA@H OPAdWV
TTPONYOUMEVWG  QYyVWOTWY  OTOIXEIWV)  Kal - n - TpoPRAewn (forecasting: n
avakaAuyn oxnuatwyv amd 1o oTroia givalr duvatdv va  Yivouv AOYIKEG

TTPOBAEWEIC  OXETIKA  PE  MEANOVTIKEG — dpaocTnPEIOTNTEG)  (WwWw.trainmor-

knowmore.eu).

6.12 Ti ymropei va Kavel n £§6pusn dedopévwy;

H €Eopuén Oedopévwv oTOoXEUEl OTN €Eaywyn yvwong HECW TnG avaAuong
MeydAou apiBuoU SEQOUEVWV- XPNOIUOTTOIWVTOG TTOAUTTAOKEG TEXVIKEG MOVTEAWV.
MetaTpétrel Ta dedopéva o€ yvwaon Kal TTAnpo@opia TTou YTTOPEi va yivel TTpdén.
Ta dedopéva TPog avdAuon Ppiokovial 0e KAAG OPYAVWHEVEG QYOPEG
Oedouévwy (data marts) kai atroBrikeg dedouévwy (data warehouses) n
pTITOpOUV va g€axBouv amd un dounuéveg TMyEg dedouévwy. H diadikaoia
e€opuinc Oedopevwy €xel TTOANG oTddia. Tummkd, TTepiAauBdver diaxeipion
EKTEVI] apIBuoU Oedopévwyv TIPIV ammd TNV  EQAPMOYA €vOG  OTATIOTIKOU
aAyopiBuou kai TNV avamrtuén Tou KATAAANAou povTéAou. EIBIKA TTaKETa
AOYIOUIKOU €xOouv avaTiTuxBei, Ta oTtroia PITopouv va utrtooTnpi¢ouv TRV OAn

dladikaaia TnNG ££6putng dedopévwy.
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Ta povréAa €gopugng dedouévwy atmoteAolvTal amod éva OUVOAO Kavovwy,
€€IOWOEWV 1 OUVBETWY CUVOPTAOEWY TTOU PTTOPOUV va XpnoiuoTtroinBouv yia
TNV avayvwpion XPNoIJwy TTPOTUTTWY BEBOUEVWY, TN KATAVONON Kal TTPOBAEWN
oupTrepIPopwyY. Mrropouv va opadotroinBouv o€ Ouo PBACIKEG. KATNYOPIES

OUP@WVA PE TOV OKOTTO TOUG, OTTWG TTAPOUCIAZETAI TTAPOKATW:

6.12.1 MovréAa EmiBAcwnc i NMpoyvwaong (Supervised or Predictive Models)

210 MovTéAa emmiBAewng i Tpdyvwong, O OTOXoG eival n TTpOPRAewn evég
YEYOVOTOGC 1 N EKTiynon Twv adlwv  €vOG  OUVEXOPEVOU  apiBunTikou
XAPOKTNPIOTIKOU. 2€ QUTA T WOVTEAQ UTTAPYOUV TTEQIO ) XAPOKTNPIOTIKA yid
Karaxwpnon Kol dedopéva | oToxeupEva Tredia. Ta TTedia TTPOG KATaXwEnNon
atmmokaAouvtal  TTPoRAEWelg  (predictors)  €TTeIdr) - XpNOIJOTTOIOUVTAl ATTO  TO
MOVTEAO yiO TNV avayvwpeion Tng ouvaptnong yia 1o eEayopevo Tredio.
MTtropouUpe va BewpAoouue TIG TIPORAEYEIC Oav TO X PMEPOG TG OUVAPTNONG Kal
TO0 TTEdi0 OTOXO OV TO Y WEPOG TNG ouvapTNOoNng dnAadr 1o atmoTéAsopa. H
avayvwpeIion Tou TTPOTUTTOU £mMBewpEeiTal aTrd 10 TTEdio 0TOXO0. To TaiplIacua TwWV
ediwv TTPOG €loaywyr Kal Twv e€Eayouévwy Tediwv dnuioupyeital amd 10
MovTéAo, TO oTroio ouvdéel predictors PE TO QATTOTEAECHO KOl ETTITPETTEI TN
TPOBAEYn Twv. Tiywv  Tou  egEayovral.  Ta  TpoPAéwiua povTéAa
KATNYOPIOTTOIOUVTAI TTEPAITEPW O€ POVTEAa Tagivounong (classification) kai

MovTéAa ekTipnong (estimation).

MovréAa Taéivounonc n Taonc (Classification o Propensity Models): € autd 1a

MoVTEAQ O OPAdEG OTOXOI 1) TAEEIS €ival yvwoTd atrd Tnv apxr. O o1dxog cival n
TAgIVOUNON TV TTEPITITWOEWY AUTWYV OTIG TTPOKOBOPIoHEVEG OUADES, UE GAAT
Aoyia va TTpoBAEwer Eva yeyovoc. To pOVvTEAO TTOu TTapdyeTal UTTOPEI va
XPNOIYOTIOINGEl  oav  pIa  pnXavl TToU  avabBETel VEEC TTEPITITWOEIG OTIC
TTpokaBopiopéveg B€oelg. EKTING €Tmiong TO aTToTéAecpa T1AONG yia KAOe
TTEPITITWON. TO ATTOTEAECUA TNG TAONG UTTOONAWVEI TNV TTIBAVOTNTA KATTOIOU

YEYOVOTOG.
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MovréAa Ekrtiunong (Estimation Models): Autd ta povtéAa gival opola he autd

NG Tagivounong aoAAd e pia onuavtikn dlagopd. XpnoigoTtrolouvTal yia va
TTpoBAEYouv TNV agia evog ouveXOPeEvOu TTedioU PACIOPEVO O TIUEG TWV

XAPOKTNPIOTIKWY TTOU £I0AYOVTAlL.

6.12.2 Avemmpnta MovréAa (Unsupervised Models)

2T0 QVETTITAPNTA POVTEAQ Oev uTtTdpxouv Tredia Oedopévwy TTapd  Povov
oedopéva  eicaywyns. To povréAO avayvwpliong €ival  avemtipnto. Aev
kabodnyeital amd KATTOI0 XAPOKTNEIOTIKO OTOX0. O OKOTIOG auTwv Twv
MOVTEAWV €ival N avakAAuwn JOVTEAWY OEBOUEVWY OTO OUVOAO TwV OO0 EVWIV

eloaywyng. Ta avemtipnTta JovréAa TrepIAauBAavouy:

Movréda 2uorddac (Cluster Models): >& autd Ta poviéAa ol ouddeg dev gival

YVWOTEG €K TV TTPOTEPWV. AVTIBETa BEAOUPE O aAyopIBuol va avaAuoouv Ta
Oedopéva TTOU €XOUV  Yivel €l0aywyn  Kal - vd - avayvwpioTouv Ol QUOIKEG
OMABOTIOINCEIS TWV EYYPAPWV N TWV TEPITTTWOEWY. OTav o1 TTEPITITWOEIS
utroAoyifovtal atrd 10 JOVTEAO dNpIoUpYiag cuoTadwy opifovTal o€ KATTola aTro

TIG OUOTADEG TTOU €XEI OTTOKAAUQOEI.

MovréAa Juvepyaaiac kal AkoAouBiac (Association and Sequence Models): Ta

MOVTEAD QUTA avAKOUV ETTIONG OTAV KATNYOPIO TWV QVETTITAPNTWY HOVTEAWV.
Aev TrepIAapdavouv aueon TTPORAewn KABe TTediou. 2TNV TTPAYUATIKOTATA, OAQ
Ta TTedia TTOU €PTTAEKOVTAI €XOUV OITTAG POAO, KABWG CUUTTEPIPEPOVTAl CAV
Oedopéva eloaywyng kKar gav dedouéva e¢aywyns TapdAAnAa. Ta povréAa
ouvepyaoiag  eviomifouv OUuvOEOEIG METOEU Twv  OIOKPITWY  YEYOVOTWY,
TTPOIOVTWYV 1] XOPAKTNPIOTIKWY. Ta poviéAa akoAouBiag evroTri(ouv OUVOECEIG

oTn TTAPOdO Tou XPOVou.

H €€6putn Twv dedopévwyv utropei va tmapéxel Babid yvwaon Twv TTEAATWY, N
oTroia  €ival {wTIKAG onuaciag yia Tnv B€0TTIon MPIaG  ATTOTEAECUATIKAG
otpamnyikic CRM. Mmopei va odnyAocel o€  TTPOCWITOTTOINMEVEG
AAANAETIOPACEIC PE TOUG TTEAATEG KAl WG €K TOUTOU O€ au&nuévn IKavoTroinon
TOU TTEAATN KOl O¢ €TMKEPDEIC OXEOEIC PE AUTOUG PEOW TNG AVAAUONG TwV
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Oedouévwy. Mrropei  va  uttooTnpigel  éva TTPOCWTTOTIOINKEVO  Kal
BeATioTOTTOINUEVO TPOTTO BIAXEIPIONG TWV TTEAATWY OE OAEC TIC QPACEIG TOU
KUKAOU Cwrig Tou TTEAATN at1To TNV atmokTnon Kal B€oTmon piag duvatig oxéong
wg¢ TNV TTPOANWN TNG OOPAG KAl TNG ATTOKTNONG €K VEOU TWV XOUEVWV TTEAATWV.
Ta povréAa e€6pugng dedouévwy UTTOPOUV va BonBrocouv o kGOt diadikaaia
ATTOKTNONG, AVATITUENG Kal dIaTAPNONG TWV TTEAATWYV OTTWG TTAPOUCIAZETAI OTO

diaypaupa 1Tou akoAouBei (Tsiptsis, Chorianopoulos, 2009):

6.13 H texvoAoyia

Ymdpxouv TpPEIG TUTTOI €PYOAEiwV AoylOUIKOU TTou - XpelddovTtal yia va

Aeiroupynoel To avaAuTikd CRM (Greenberg, 2004):

» Ta gpyaleia OLAPegival Aoyiopikd TTou divel OTO XprioTn Tnv duvartoTnta
va O€l Ta dedoEVA ATTO WIa TTOIKIAI OIAPOPETIKWY DIOOTACEWV.

» Ta gpyaAcia epwtnudtwy (query) eivar AoyIOPIKO TTOU ETITPETTEI OTO
XPNROTN va BETEI EPWTACEIC VIO TTPOTUTTA 1 AETTTOPEPEIEG OTA OEOOMEVA.

» Epyahcia e€6pugng dedopévwyv gival AOyIopIKO TTOU AUTOPOTA WAXVE IO

ONUAVTIKA TTPOTUTIA ] CUOXETIOPOUG OTa dedOEVA.

6.14 OLAP

To On Line Analytical Processing (OLAP) eivar éva Ttrponyuévo gpyaAegio
ava@opdas dedoPEVWY, TO OTTOIO TTAPEXEI TTIO €GENIYUEVEG EUKOAIEG aTTO T
epyaAeia epwTtnuaTwy  (query). Aev gival auoTnpd €va epyaicio €EOpuUENg
Ocdopévwy. ETTEION  TTAPEXEl OUVOTITIKA Oedouéva TTapd Tnv avayvwpion
TTPOTUTTWY OTa dedopéva. Map’ OAa autd, Ta epyaleia OLAP eival 1diaitepa
duvatd Kal apkeTa eUKoAa aotn xprnon. Mapéxouv otroudaia cuvelc@opd oTnV
eCaywyn atiag amo Tng BAoelg dEdOUEVWY TWV TTEAATWY, TTPOCBETOVTAG OTNV
agio Twv eQapuoywyv €EO0puUENG Oedouévwy, TTapd avtikaBioTwvTag TIG. Ta
epyahieia OLAP €xouv eEehiypéveg ypagikég dieTTapég (graphical interfaces) mou
KaBioToUv duvatd o€ XPrOTEC ME MIKPA yvwaon OTATIOTIKAG TNV €gepelvnon

peydAou dykou dedouévwy Evw Tta cuppatikd epyaleia ava@opdg xpeialovral
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WPEG YIa va OUAAEEOUV Bedopéva, Ta epyaleia OLAP TTapéxouV TIG aVaQopES O€
ANiya povov deutepoAettta. H  €E6puén Oedopévwv  KoITAlel TTEPICTOTEPO
MTTPOOTA, TTaPEXOVTAG BabId yvwaon yia Toug KAAUTEPOUG TPOTTOUG dIaxEipIong
OIOQPOPETIKWY OPAdWY TTEAATWYV. 2TOXEUEI OTNV UTTOOTAPIEN TNG OnuIoupyiag
amogaons. O1 OLAP ava@opéc €xouv éva TTIO I0TOPIKO OnuEio €oTiaong,
ouvoyicovtag Ta dedopéva. MNap’ 6Aa autd, n MO CNPAVTIKI) CUVEICQOPA TWV
OLAP val n e€ukoAia e Tnv oTroia yivetal TTpocfdciyn n - avaAuon Twv
Oedopévwy 0e OAO Kal PEYOAUTEPO QpPIOUO aATOPWY PECO OTOV  OpYyavioud
(Payne, 2005).

O1wg onuelwveTal ota 2UoTAPOTA YTTooThpigng Atmégaong (Decision Support
Systems) o1 OLAP ava@opég emTpETTOUV TN TTOAUTTAOKN - Kal TTOAUdIAoTATN
avaAuon Twv dedouEVWY, N OTToia YE T OEIpd TNG UTTOPEI va XpnoIhoTToInBEi o€
oKOTTOUG dnuioupyiag atmégaons. Av Kal Ta ouvopa Twv OLAP, ue ogBaoud ot
GAAEG HOPYPEG UTTOOTHPIENG ATTOPOONG Eival KATTWGS A0PIOTA, Ta TTPoiovTa OLAP,

TTPETTEl VA TTAPEXOUV TOUAAXIOTOV TIG TTAPAKATW AEITOUPYIEG:

* Roll-up: H ©&iadikacia roll-up katappiTtel TNV 1EpApPXIK OldoTaon
TTOPAAANAQ  pe 1010ITEPEG DIACTACEIS £T01 WOTE VA TTOPOUCIACEl TIG
UTTOAOITTEG DIAOTAOEIG OE Eva TPaXU eTTITTEDO AETTTOPEPEING.

= Drill-down: AvrtiBeta, n Aeitoupyia Tou drill-down emTpETTEl OTOUG
XPNOTEG VO  ATTOKTAOOUV. THO AETTTOMEPN ATTOWN MIAG OUYKEKPIPEVN
didoTaong.

= Slice: Edw, o okotég cival n egaywyr PEPOUG TwV apxikoU KuBou
QVTATTIOKPIVOPEVO OE pia Jovadikr) TIPN CUYKEKPIPEVNG didoTaong. Kapia
OuyKEVTPWOnN Ogv aTTaITeiTal UE TNV €TTIAOYN QUTH. AVTIOETA, ETTITPETTEI OTO
XPAOTN VA ETTIKEVTPWOEI OTIC TINEG TOU EVOIAPEPOVTOG TOU.

= Dice: Mia oxeTikfj Asitoupyia €ival ol KUBoI. Z& QuTA Tn TTEPITITWON,
KaBopiletal £€vag utro-KUBog. Me GAAa Adyia, kaBopilovtag €Upog TIHWVY
o€ MIa N TTEPIOCOTEPEG OIAOTACEIC O XPAOTNG UTTOPEI va ETTIONUAVEI
agloonueiwTa dlIaYPAUMOTA CUYKEVTPWHEVWY DEDOUEVWIV.

» Pivot: To pivot €ival pia otrAr} aAA& atroTeAeouaTIKr) AEITOupyia TToU
EMTPETTEI OTOUG XProTeG Twv OLAP va opapaTifovTal TINEG O€ KUBOUG ME

TTI0 QUOIKO Kai d1aioonTIKG TPOTTO.
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Evw n Tponyoupevn Aiota mrepiypd@el TUTTIKG TIG AsiToupyieg KAEIDIG Twv OLAP
ava@opwy, Eival ouxva XPAOIMO yia Toug TTBavoug TTEAATEG | XPrOTEG VA
oké@TovTal Ta ouoTruara OLAP o€ 1o avettionuoug 6poug. H OLAP avagopd
EXEl opioel £va PETPIKO ouoTnua tTou Aéyetal FASMI ) Fast Analysis of Shared
Multidimensional Information. Ztnv ouacia, Ta FASMI €ival éva Yy€oo Pe TO OTT0i0
BaBuoAoyouvtal ; ouykpivovTtal Ta TTPoidvia OLAP petagl Toug. Ta KpIthipia

FASMI trapouaialovtal otn ouvéxela (http://projects.cs.dal.ca/panda/olap.html):

» Fast: O TTwANTEG TTPETTEI va UTTOPOUV VA avTaAAGOOUV ATTOTEAECUATIKA
TTPOUTTOAOYIONEVA KOOTN KAl OTTAITHOEIG ATTOBRKEUONG PE TTPAYMATIKOUG
XPOVOUG QVTATTOKPIONG TWV €PWTNUATWY (query). MeAéTeg €xouv OEigel
OTI Ol XPNOTEG €ival TTI0 TTIBAVO va EYKATAAEIYOUV EpWTRUATA (query) TTou
Xpeladovral - TTEPICOOTEPO  ATTO.  TPIAVTA  OEUTEPOAETITA  yIa VA
OAOKANpwOOoUV.

= Analysis: Ta gpyaleia dgv TTPETTEI VA TTAPEXOUV UOVO TIG TTEVTE BACIKES
AeiToupyieg aANG eTTITTPOCBETA OTOIXEIO OTTWG XPOVIKEG OEIPEG avaAuong,
METATPOTTH) CUVOAAAQYHATOG Kal duvaTéTNTES £€0PUENG BESOUEVWV.

» Shared: H ao@dAeia kal o €AeyXOG TNG ouvaiveong TPETTEl va gival
Ola0éaipol otav autd atraiteital. Fpétmel va onuelwbei, wotdoo, 6T Ta TTIO
TTOAMA ocuotiuata OLAP Bewpouv 611 o1 avoBabuioeig oe emiedo
xpnoTtwyv dev Ba gival atrapaitnTeG.

» Multidimensional: Auté eivai n armaitnon — kA&idi Twv FASMI. O
XPAOoTNG MTTOPE Va del Ta dedopéva O€ KUPBOUG ] OYKOUETPIKA, apIoTEPQ,
0egId, eTTAvVwW, KATW Kal O€ ETTITTEDA.

» Information: Oi1 e@apuoyéc TPETTEI va PTTopoUv va dlaxeipidovral
MEYAAoug Oykoug dedopévwy. O KaAéG epapuoyés OLAP Tmrpémmel va

NTTOPOUV va uTTo0TNPICOUV KUBOUG dedouévwy TNG TAEEwWS Tou terabyte.

6.15 Business Intelligence

Emixeipnuartikr) vonuoouvn (Business Intelligence) €ival n xprion Twv avouolwyv

O0edouévwyv evOg opyaviopou yia va TTapEXEl BAPUOTHUAVTEG TTANPOPOPIES KAl

avaAUuoeic oToug epyalOueEvoUs, OTOUG TTEAATEG, OTOUG TTPOUNBOEUTEG KOl OTOUG
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OUVEPYATEG WOTE VA TTAPOUV TTIO ATTOTEAECHATIKEG aTTOPACEIS. [TpdKeiTal yia éva

ouoTaTikO (WTIKAG onuaaciag yia tn otpartnyikri tou CRM.

2TNV TTPAYUATIKOTNTA, N ETTIXEIPNUATIKI) VONUOOUVN eKTEIVETAI 0€ OAOKANPN TNV
aAucida aiag Tng emxeipnong kal akOPa KI av auti N oAucida agiog
OPYAVWVETAI YUPW aTTd TOV TTEAATN, N ETTIXEIPNMATIKI vonuoouvn UTTOPEI va
KATOVEUNOEI O OUYKEKPIMEVEG OUVOEOEIS TNG aAucidag. H emmxEIpnUATIKN
vonuoouvn €xel epapuoyn, HEOW OlIaPOPWY POPPWY, TOOO OFE EUTTOPIKEG OCO
KAl O€ KUBEPVNTIKEG ETTIXEIPHOEIG KAl EXEl UTTOOTEI TEXVOAOYIKN €ZENIEN TTOU
KaBpe@TiCel TNV augavouevn TTOAUTTAOKOTNTA TOU QVAAUTIKOU KOOUOU KaBwG ol
EVYPOPEG TWV TTEAATWV AVEPXOVTAI O€ EKATOPMUPIO Kol N afia Tou TTeEAATN
aveBaivel 0Tn KOPUPH TNG 1EPAPXIAC TWV ETAIPIKWY OKOTTWV. OC0 TTEPIoCOOTEPN
TTANpo@opia utrdpxel o€ KGO aAAnAeTTidpaon TTEAATN o€ OAeg TIG Babpideg TNG
aAucidag agiag, TOCO TTO CaQr} KAl KAIVOTOPO OKEWn MTTOPEi va KAVEI N
ETTIXEIPNON VIO TO TTWG B CUUTTEPIPEPDOEI TTIO KATAAANAQ OTOUG TTEAATEG TNG, EiTE
ava TUAUA €ite €dv n TTANpo@opia gival ApKETA AVOAUTIKF, O€ ETTITTEDO ATOUOU.
(Payne, 2005)
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KE®AAAIO 7:
E®APMOI'H CRM,;

7.1 Eicaywyn

2170 KeE@PAAalo autd egeTddovTal o Adyol yid TOUG OTTOIOUG Ol ETTIXEIPHOEIG
epapuolouv cuoTriuara CRM. lola gival Ta TTAEOVEKTAPATA KAl TO OQEAN VIO PIX
emxeipnon; MNati Ta €pya CRM atrotuyxdavouy; TEAog Trapouaiddovtal dEKa

BrAuarta yia atroteAeoparikr epapuoyri CRM

7.2 Tati ol emixeipRoeig epapudfouv cuotiuara CRM.

H diaxeipion TreAateiokwy  oxéoewv - n - aAAiwg customer relationship
management €ival yia AUON TTOU EJQAVICTNKE TIPIV- ATTO TTEPITTOU OEKA XPOVIA UE
OKOTTO va BonBnaoel TIG ETTIXEIPAOEIG VA QVTIMETWTTIOOUV TOV AVTAYWVIOUO TTOU
TTPOEPXOTAV QTTO TNV TTAYKOOMIOTIOINON Kol AAAEC HOPPEC PBiounxXavikou Kal
YEWYPAPIKOU avTaywviouoU. ATTé Tnv OTIYUA TTOU O KOOMOG Bpébnke OTO
KATWOAI TNG METABOAAG ATTO MIA. OIKOVOMIa BACIoPEV OTO EUTTOPIO OE HIA
OIKoVOlia Baciopévn OTIG OXEOEIG KAl Ol ETTIXEIPAOEIG Ba ETTPETTE VA aAAGEoUV

atrd TTPOIOGVTO-KEVTPIKEG o€ TTEAATOKEVTPIKEG. (Kalakota, Robinshon, 1999)

Otmrwg TTpoavaépdnke, 70 CRM ¢ival pia oTpatnyiki TTpocyyion yia TN
OUOTNMATIKN ~ OTOXEUON, QAVIXVEUON, ETTIKOIVWVIO Kal PETAPPACN OXETIKWV
TTEAQTEIOKWY  OEQOUEVWYV. OE QYWYIUEG TTANPOQYOpPiEG OTIG oTroieg PBaacifovTal
OTPATNYIKEG ANWNG ammo@daocewyv. Kal evwy TTOAAEG €ival oI ETTIXEIPACEIG TTOU
OUA\Eyouv  TreAaTteloka  Oedopéva, autd Ta Oedopéva  TTAPAUEVOUV  OF
OUYKEKPIPEVA TUAUATA TNG ETTIXEIPNONG, XWPIS va diapoipdlovTal oe OAO TNG TO
pnkog. Ma tov Adyo autd Aoitdv, n xprion cuoTnuatwyv CRM T1a TeAeuTtaia
XpPovia yiveralr oAoéva Kal TTO OnNUAvTIKY YiaTi BonBd TIG €TMIXEIPHOEIS va
MOIPOOTOUV TIG ONUAVTIKEG TTANPOPOPIEG HETAEU TwV TUNUATWY TOUG KAl £T01 VA

BeATiwoouv Tnv agia Twv TTeAatwy Toug. (Winer R.S., 2001)
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[MpopnBelovTag PE TIC CUANEYOUEVEG TTANPOYOPIESG, TO I0TOPIKO KAl TO TTPOQIA
TOU KABe TTEAATN TnG, N €mixeipnon, utrooTtnpifel €va onuavtikd marketing

TTWAACEWYV KAl UTTNPETIWV.

2TIG TTAPOKATW EVOTNTEG TTAPOUCIAovTal KATTOIOI KAVOVES yia T Ol00@AAion
piag emituxnuévng CRM g@apuoynig, Ta o@éAN TTOU OTTOKOWICE! pia ETTIXEIPNON
ato TNV egappoyn cuotnuatwv CRM kabwg Kal Ta BaCIKOTEPO PEIOVEKTAMATA

TWV CUCTNUATWY QUTWV.

7.3 TAgovekTApATA EQAPHOYAS KAl OPEAN yIA TNV ETTIXEIPNON.

‘Eva cuotnua CRM Tmpoo@épel TTOAMA  TTAEOVEKTAUATA KOl EUKAIPIEG OTNV
gTaipeia oTnv oTroia eQapudleTal, KUpiwg av 10 BACIKOTEPO TNG AVTAYWVIOTIKO
TTAEOVEKTNUA €ival N €gutTnEETNON Twv TTEAATWV TNG. ‘Eva amd 1a Baoikdtepa
OQEAN TTou TTPOooPEPEl pIa epappoyl CRM oTtnv etmixeipnon €ival n avamrtugn
AQOCIWHEVWY TTEAATWY O@POU ONUIOUPYEI  JOKPOXPOVIOUG OEOUOUG HE TOUG
TTeEAATEG TNG. ETTiong, BonBd& atn diapkr) poR Twv CNUAvVTIKWY TTANPOPOPIWV CE
OAO TO PAKOG TNG ETIXEIPNONG, TTPOCYPEPOVTAC £TOI EEQIPETIKEC UTTNPETIEG aTTO

OTTOI00NTTOTE UTTAAANAO OTOUG TTEAATEG TNG.

H xprion CRM cuoTnudaTwy, TTPOCQEPEl OTIC ETTIXEIPNOEIS TTAAPN YVWON Twv
TTEAATWY TOUG, OTT0I0 KaVAAI ETTIKOIVWVIAG KI av dlaAé¢ouv (web, TnAépwvo, fax,
email, KTA) uye OTTOI0 TPAMA TNG ETTIXEIPNONG KI av €pBouv Ot €TTaQr, ME
TTOPAAANAN KOl TAUTOXPOVN O&IOAOYNON KAl PE TNV XPrON TTOOOTIKWY KOl
TTOIOTIKWYV KPITNPiwV TG atmédoong KABe TTeAATN. H BeATIWON TwV UQIOTAPEVWYV
ETTIXEIPNHATIKWY OOUWV. KAl O OTPATNYIKOG OXEDIAONOG TWV ETTIXEIPNMOATIKWV
OI0dIKOOIWY  TTOU  TTPOCPEPOUV  TA  CUCTHPATA  TTEAATEIOKNG  dlaxeipiong,
dnuIoupyolV 10 KATtAAANAo TTEPIBAAAOV yIa TV KAAUTEPN duvaTr UTTOOTHPIEN Kal

dlaTAPNON TWV TTAPOVTWY TTEAATWV.

Etiong, mpoo@épouv, TTOAUAPIOUEG ETTEKTACEIC KAl AEITOUPYIKEG OIETTAPES ME
TPITA OUCTAPATA, TIOU KOAUTITOUV TIG AVAYKEG TTOANATTAWY  KAGdWV Kal
TTpoo@épouv  atia otnv  emyxeipnon. Méow Tng autoupatoToinong Twv
ETTIXEIPNOIAKWY POowvV, ol epapuoyéc CRM, mrpoo@épouv uttnpeoiec uwnAou
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ETTITTEOOU ME QTTOTEAECUA VA QUEAVETAI N IKAVOTTOINON Tou TTEAATN Kal KAT

EMEKTOON N mMOavoTnTa dnuioupyiag agooiwuévou TTeAATN. (Harej, Harvat,

2004)

EmimAéov o@EAN TTou TTapExouv ol epapuoyég CRM eivai:

2TPATNYIKO  OXedlaoud KAl TTPowONon  OTTOTEAECUATIKWY — VEWV
TPOIOVTWV KAl UTTNPECIWV UWPNAARG TTPOOTIBEPEVNG GElag, oupgwva,
TO00 HE TIG AVAYKEG TNG AyOpdAg OCO Kal PE TIG IOIAITEPES ETTIBUMIEG TWV
TTEAATWV.

BeAtTiwon TNG avraywvioTIKOTNTAG KAl TNG KEPOOPOPIAG HEOW TNG
MEIWONG TWV AEITOUPYIKWY dATTAVWYV Kal TNG TTAPAAANANG augnong Tng
QTTOTEAEOUATIKOTNTOG.

ATTOAUTN ao@AaAela OEdOUEVWV.

‘Eva oAokANpwHEVO, QIAIKO Kal EUXPNOTO £PYACIAKO TTEPIBAAAOV.

MAApPNn utrooTthpign diadikaoiwy TTwWARCEWY, marketing, €EutpEéTnong
Kl UTTOOTAPIENG TOU TTEAATN.

MNvon Twv avaykwyv Kal TwV TIPOTIHACEWY TwV TTEAATWYV Kal avAaTITUgn
VEWV TTPOIOVTWYV KaI UTTNPECIWV TTOU AVTATIOKPIVOVTAI OTIG ATTAITACEIG
NG ayopdq.

A¢loTroinon Twyv d100£0IuWY TTANPOPOPIWYV YIa TNV oXediaon KOAUTEPQ
OTOXEUOHEVWV EVEPYEIWV TTPOWONONG.

OAokAnpwpévn dlaxeipion Twv TTPOWONTIKWY  EVEPYEIWV ATTO  TO
oXeOIOOUO MEXPI Kal TNV OAOKANPwWON TOoug, ME Tautoxpovn online

TTapakoAoubnon Toug yia TNV avaAnywn S10pOwTIKWYV KIVACEWV.

MeAétn Tou Insight technology avagéper 611 10 21% Twv €épywv CRM

IkavoTroinoav: 10 100% Twv amaiticewyv Tou oxedlaopoU Toug. 2&€ auTd TO

TTO00O0TO TTAPOUCIACTNKE augnon Tou Tdipou £wg Kal 42%, PEiwon ToOu KOOTOUG

TTWARCEWV PEXPI Kal 35%, augnaon Tou KUKAOU TTWANCEWV £wg Kal 25%, augnon

Tou TTEPIBWpPIoU KEBPOUG 2% Kal augnan TnG IkavoTroinong Tou TTeAGTn 20%.

"evikd ptTOopoUpE va ouvoyioouue Ta TTAeovekTuaTa Twv CRM gpapuoywyv oTta

£gNG:
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= AUENON TWV TTWANCEWV.

= Meiwon Tou KOOTOUG.

= Augnon eueAigiag oTIG aAAayEG TG ayopdg.

H avénon Twv TWAACEWYV TTPOKUTITEI ATTO:

NEoug TTEAATEG.

MeAGTEG TTOU EOOEUOUV TTEPICCOTEPA TE UTTAPYXOVTA TTPOIOVTA N
ayopddouv véa.

Emrdxuvon 1ng dladikaciag TWANONG O@OU  MPTTOPEl  va
aTraITOUVTAl AIYOTEPEG ETTAPEG VIO TNV TTWANCN TOU TTPOIGVTOG I
TNG UTTNPETIOC.

AUENoN TTWANCEWV.  TTPOIOVTWY - JE HEYOAUTEPO OUVTEAEOTA
KEPOOUG.

KaAUTtepn utrooTthpIgn.

H peiwon Tou KOOTOUG: N eykaraotaon &vog cuothuarog CRM utropei va

BonBroel 0TI AKOAOUBEG TTEPITITWOEIG.

21NV Agitoupyia €vog - call center — kévipou eguttnpéTnong
TEAATWY, JEOW TNG QUTOPOTOTIOINONG TWV dIAdIKACIWV.

21NV BeAtiwon TnG atmroteAeoparikdéTnTag Twv direct mail. To
CRM BeAtioTotrolei TR 0TOXEUON, TNV TTPOCWTIOTTOINGN KAl
YEVIKOTEPA TNV ATTOTEAECUATIKOTATA TWV direct mail.

21NV BeATiwWON TNG ATTOTEAECUATIKOTNTAG TNG dlaPriMIoNG.

2TNV atmmoTEAECUATIKOTEPN UTTOOTAPIEN TwWV TTWAACEWY, HECW
TNG QUTOPATOTIOINONG TWV TIPOCYOPWYV, TNG KAAUTEPNG
TTANPOPOPNONG Yia Tov TTEAATN, TNV dnuioupyia TTPORAEWEwWV
TTWARCEWV KATT.

2TV augnuévn 1IKavoTtroinon TnG ouddag TTWANCEWV £QOCOV
autr) atmmoAauBdvel augnuévn uttooTrpIEn aTTd TNV €TAIPia KAl

MTTOPEI EUKOAOTEPA VA UTTOOTNPIEEI TOUG TTEAATEG.

96



Apeon avtatrokpion oTig aAAayég TG ayopds. YTrdpyxouv CRM cuoTAuaTta, Ta
oTToia BorBnoav onUAvTIKA TIG ETTIXEIPAOEIS VA TTIPOCAPUOCTOUV OTIG ONUAVTIKES
EMXEIPNUATIKEG aANayéG. Me Tnv eykatdoTtaon Twv ouoTnuatwv CRM n
emxeipnon dev akoAoubei atrAd Tov avraywviopd. ‘Exovrag tnv duvarotnta va
YVWpPIoEl TOuG TTEAATEG Kal TIG AVAYKEG TOUG avd TTdoa OTIyur MPITopEl va
TTpoocapudlel Ta TTPOIOVTA, TNV TIMOAOYIAKN TTOAITIKF) TNG, VO OTOXEUEl KAAUTEPQ
TN dIA@APION TNG KAl VA XPNOIYOTIOIE T ATTODOTIKOTEPA KaVAAI dlavoung. ‘ETol
dnUIoUPYEi TIG TACEIG TNG OTOV KAADO, KPATWVTAG TOUG TTEAATEG TNG TTIOTOUG O€

autrjv. (Harej, Harvat, 2004)

7.4 Tati Ta épya CRM atmroTtuyydavouv

KaBuwg aAAGdel o TPOTTOG TToU pia TAIPEIa AAANAETTIOPA PE TOUG TTEAGTEG TNG KOl
TIG KaBNUEPIVEG BEeIC epyaaiag XINAdwY avBpwTwy o€ OAn Tnv opydvwon,
uTTdpxouv TTOAAG TBava onueia atmmoTtuyiag yia To CRM. AuTEG o1 UAOTTOIAOEIG
€XOUV OTPATNYIKO XOPAKTAPA, N - TTONTIK - aAAayr} Kal Ol ETTIXEIPNPATIKEG
TTIPAKTIKEG ATTAITOUV OAOKANPO TOV OPYAVIOPO VO CUVTOVIOTEI OTEVA TTPOG TNV
KOTEUBUVON TWV OUYKEKPINEVWY OTOXWV. To didypauua 8.1 deixvel Toug Mo

OUXVA ava@epOPEVOUS AOYOUG aTTOTUXIOG.

Aigypauua 7.1: Kupiorepol mapdayovres kivduvou CRM

AKATAAANAeg etTevduoElg IT

DTWYXA ETTIXEIPNPOTIKA AVTITTIPOCWITTEUCT
OTIG OUAdES

‘EAAEIYN uTTOOTAPIENG ATTO TOUG
AVWTEPOUG

‘EMeIpn diadikaciag aAhayng 5%

ATTouCia ETTIXEIPNUATIKAG OTPATNYIKAG

CRM A8%

0,
‘EAAeIYN diaTuNUATIKOU GUVTOVIOUOU 50%

0% 10% 20% 30% 40% 50% 60%

lMnyn: Bligh & Turk, 2004
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O1TWwg o€ OAEG TIG TTEPITIAOKES TTPWTOROUAIES, O KiVOUVOG UTTAPXEI KOl TTPETTEI VO
dlaxelpifeTal  avaloya. 21N TTOPAKATW €vOTNTA  TTEPIYPAQOVTAI Ol  TTIO
ouvNBIoPEVEG QITIEG yIa TNV ATTOTUXIO XPENOIMOTIOIWVTAG TNV €UpPELia vvola TwV

karnyopiwv (Bligh, Turk, 2004):

= PTwXA BECTTION TWV AVTIKEIMEVIKWY OTOXWV

= "EAAEIYN avWTEPNG NYETIAG

= AVETTOPKNG OXeDIAOUOG Kal puBuIon TTEQIOU EQAPUOYNG
=  Eq@appoyn TTapacTpatnUaTwy

= ‘EAAe1yn diaxeipiong tng aAAayng

= AveTtapkn AciToupyia JETA TNV EQapuoyn

7.5 Aéka BApaTa yia atroTEAECHATIKA epapupoyl CRM

Mpdoearteg dnuookoTmoelg deixvouv 61 To CRM Trapapével éva JuoThpio yia
TTOMNA OTEAEXN ETTIXEIPNOEWY TTAPA Ta TTOAAG o@éAn Tou. liati; Emeidn Ta
TTEPICOOTEPA OTEAEXN OEV PTITOPOUV VO KATAVONOOUV TIG dIadIKATie TTiow aTTd
10 CRM, KaI Katd KATT0I0 TPOTTO ek@ofiovTal atrd Ta TEXVOAOYIKA {nTraTa TTOU

ouvdéovTal e TNV auTopaTotroinon Twv CRM épywv.

AauBdavovtag utmown TIG TEPAOTIEG ETTITITWOEIS TwV AUCEwV €@apuoyns CRM,
agiCel To xpOvo TTou €TTEVOUOUV KAl TOUG TTOPOUG yia va e¢ac@aAioTei 6T n CRM
TTpwToBouAia TTeTUXaIVEL. 'ETOI €X€I avaTtrTuxBei pia TTpooéyyion pe 10-BApata
yla va BonBnoel Toug opyaviopoug va epappolouv cuotiuata CRM pe emtuyia
(Goldenberg, 2008).

Bnua 1: Opydvwon tng Aiaxeipiong tn¢ Ouadac Epyovu.

ApXIKd, Ba TTPETTEN Jia opdda épyou va attoTeAEiTal atro Ta akdAouBa péAN:

e Kard mpotipnon avwrtepo OieubuvTikd OTéAEXOG, TO oTroio Ba  eival

uTTEUBUVO YIa TN dIAacPAAIoN KATAAANANG BIAXEIPIOTIKAG KAl OIKOVOUIKNAG

UTTOOTAPIENS O OAO TO TTPOYPANUA.
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o O &MKeEPAANG TOU £PYOU O OTTOIOG €XEI ETTIXEIPNMATIKESG DIABIKATIES KAl TIG
TEXVIKEG BeCIOTNTEC. AUTO TO ATOPO Ba €ival UTTEUBUVO yia TV UAOTTOINGN
TOU oxediou o€ KaBnuepivry Baon.

e Mia opdada TeEAIKWY XpnoTwyv Tou £pyou Tou CRM (TTpocwTrikd) TToU €ival
UTTEUBUVN YIa TTAPOXK TTANPOPOPNONG OTOV ETTIKEQAANG TOU OXEDIOU KATA
TN dIAPKEIA TG PACN UAOTTOINONG TOU £€PYOU KAl N OTToia Opada dOKIUACE!
TO oUoTnuUa Katd Tn OIApPKEId TwV QACEWV TOU OXEDIAONOU Kal TNG

uAoTroinong.

Bnua 2: lNMpoodiopiouodg Twv AgiToupyiwv yia Autouarorroinon

O atroteAeopaTikdG autouaTionog o€ pia etaipeia Eekiva pe éva CRM gAéyxou, o
OTT0i0G  TTPOCdIoPICEl  TIGC  ETTIXEIPNMATIKEG  AEITOUPYIEG TTOU  TTIPETTEl  va
QUTOPATOTTOINBOUV Kal OTTAPIOPED Ta TEXVIKA XOPAKTNPIOTIKA TTOU OTTAITOUVTAI
oto ouotnua CRM. TlopbAo  TTOU  OpPKETEG  DIOPOPETIKEG UEBODOAOYIEG
OleCaywyng Twv €eAEyxwv €ivar OIABECIYEG, TTPOTEIVETAI HIO TTOU  TTEPIEXEI
EPWTNUATOASYIA, TTPOOWTIO HE TIPOCWTIO CUVEVTEUELEIC PE TOV TTEAATN TTOU
QVTIMETWTTICOUV TTPOOWTTIKO (EKEIVOI TTOU €XOUV AUEDT ETTAPH PE TOUG TTEAATEG N
e€utTnPETOUV évav pOAO UTTOOTHPIENG), TIPOCWTTO PE TTPOCWTTO CUVEVTEUEEIG UE
TOUG TTENATEG, €dv €ival duvaTdv, ETTIOKEWEIS PE AVTITIPOCWTTOUG TTWARCEWV
KOBWG Kal  OouvepydTeG Tou - OIKTUOU, HIA  KPITIKA TWwV  ETTIXEIPNUATIKWY

O1adIKaCIWY, MIa TEXVIKA agloAdynon Kail pia TEAIKN €KBeon.

AveEdptnTa atmd TNV TTPOCEYYIOH, TO KAIMAKIO €AEyxou eival Kpioigo. Edv o
AOYIOTIKOG €AeyX0g Oev yiveTal owaoTd, gival TBavo Ot dev Ba QapuooTEi Eva
atroteAeopaTiko ouoTnua CRM. Or gTaipgieg TTou agiepwvouv XpOvo O0TO OWOTO
¢Aeyxo ouveldnToTrololv TTIo €UKOAQ Kal ypriyopa Ta TTAeovekTrpata tou CRM
ato TIG €TAIPEIEG TTOU BeV TO KAVOUV. O1 TEAEUTAIOI TTANPWVOUV OTH CUVEXEIA TO

Tiunua o€ xapévo xpovo, TTPOCTIABEIa Kal XprHa.

Bnua 3: Ammoktnon Avwrarng Aiaxeipions Ymootripiéng / Aéouguonc

O1 eTaipeie¢ TTOU QUTOMOTOTTOIOUV WE EMITUXIO TIC AEIToupyie¢ Bewpolv Ta

ouoTriuata Tou CRM TrepioodTeEPO WG EMIXEIPNMATIKO €PYOAEIO Kal OXI WG
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TEXVOAOYIKO epyaAcio. H Oéopeuon Tng avwrtarng oOloiknong, MTTopEi va
emTEUXOEl, aTTOdEIKVUOVTAG OTI O AUTOMATIOMOG MTTOPEI va CUPPBAAEl ue Ta

akoéAouba:

1. H utroothpIEn TNG ETTIXEIPNMATIKAG OTPATNYIKAG ATTO TNV OTIYHI TTOU N
auUTOMATOTTOINCN TTAPAdIdEl TIG TTANPOYOPIEG TTOU ATTAITOUVTAl YIa TNV
Ayn Twv BOCIKWV ATTOPACEWY TTOU ETTITPETTOUV IO ETTIXEIPNMOTIKA
OTPATNYIKA va UAOTTOINBEI.

2. Katauetpd TIG EMTITWOEIG KAl BEATIWVEL TA atToTEAEopaTA. AUTO PTTOpPEI
va JETPNBEI oCUPPWVA PE Ta UAIKG Kal AUAC OQEAN.

3. ZnuavTikg Peiwon Tou KOOTOUG KAl KATA CUVETTEIQ VA TTANPWVEL YIA TOV
€aUTO TNG TTAVW ATTO JI KABOPIoHUEVN XPOVIKA TTEPIODO.

4. Tekunpiwon Tng utmébeong yia TNV - auTtopatoTroinon Pdacel  Twv

ETTITITWOEWV OTIG ETTIXEIPNOEIG.

Bnua 4:Eéumrvn AmracxoAnan tn¢ TexvoAovyiag

EmAoyl TG TEXVOAOYIAG Twv TTANPOQOPIWYV KAl TWV OCUCTNUATWY TTOU
XPNOIUOTTOIOUV QVOIKTH QPXITEKTOVIKI, TO OTTOI0 KABIOTA EQIKTH TNV EvioXuon Kal
dlelpuvon TOU CUCTAPATA OTn TTAPodo Tou Xpdvou. AvalATnon £QapUOYWV
AoyIoMIKOU TTOU €ival OUVBETEC Kal PTTOPOUV €UKOAQ va evowpatwBouv 1 va
dlaocuvdeBouv e uttapxouoes Bdoeig dedopEvwy  TIG TTANPOQYOpPiEG Oag.
Alao@dAhion n TexvoAloyia TTou Ba eMAEEETE €ival @opnTA. Av Kal n TEXvoAoyia
gival yovo éva Briua atmmd Tn oUVOAIKN) TTPOCEYYION VIO TNV ETTITUX €QOPMOYA

CRM, gival wTikAG onuaciag yia mn Asiroupyia Twv cuoTnuaTwyv CRM.

Brjua 5: Aiao@paAion KupidtnTag Tou ouoTnUATrog aTo Xpnorn

O1 XprioTeg TTPETTEI VO CUUPMETEXOUV VWPIG yia va BeBaiwBouv o1 TO oUoTnua
CRM pTtropei va dieubuvel 1i¢ avaykeg Toug. O1 IkavoTroinuévol XprnoTeg Ba
BéAouv va epyacTolv HeE TO OUCTNUA Kal Kaveic Oev &Epel KaAUTEPA TI

XpelddovTal o1 XPrioTeG 1 TI JTTOPOUV va Bpouv evoxAnTikG atrd O, T ol idloiol

XPAOTEG.
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Brua 6: lNpwrdrumro ouotnua

‘Eva mpwtdTUTTo CRM oUOThpa eTITPETTEI VA CUpPBaivouy Ta £EAG:

1. Mia véa TexvoAoyia UTTopEi va gival TTPOODEUTIKN).

2. O T1eipauaTiouds UTTOPEI va yivel o€ JIa- MIKPOTEPN Kal AlyOTEPO
datravnpr KAigaka.

3. H A&ItoupyikOTNTA TOU CUCTHUATOG UTTOPEI VO EAEYXOEI.

4. AmTaIToupeveg aANaYEG OTIG OPYAVWTIKEG dIadIKATieG YTTOpOUV va
ETTIONUQivovTal.

5. O1 CRM oT1éx01 utropouv va emmTeuxBouv.

H &i1aBeoiyotnTa Taxeiag TPOTUTTOTIOINONG €PYAALIWY avdATITUENG AOYIOUIKOU

EVIOXUEI TN oNUaacia Tou EAEyXOU TIPIV TR OECUEUON.

Bnua 7: Ektraideuon xpnorwv

H exmraideuon eival pia diadikaoia TTOAAATTAWY Bnudtwy TToU Ba TTPETTEI VO

TepIAauBavel Ta akoAouba:

1. TTapoxn €TTidEIENG OTOUG XPHOTEG OXETIKA PE TNV TTPOCROOCN KAl TN XPrRon
TWV QVAYKaiwVv TTANPOYopIwY,

2. MEPIUVO WOTE Ol XPNOTEG Va dIABETOUV TEKUNPIWON TTOU Eival KatavonTh
KAl OUXVA eVNUEPWHEVN,

3. Tpoo@opd online oguivapia TTOU YTTOPOUV va TTPOCAPHOCTOUV YIa KABE
xenorn,

4. TTapoxnA yYPAapung Bondeiag TNAEPWVO yia va oTnpigel To XpnoTn,

5. KOBWG Kal TNV eKTTAIOEUCN TWV EKTTAIBEUTWYV YIa va Olac@aAioel OTI ol

V€Ol XPrOTEC TTapakoAouBouUv ypriyopa To cUCTNUA.

2¢ TTOAEG TTepITTTWOEIG, N Xprion Web-based ektraideuong 6a cuupfdalel otnv
aug¢non TNG ATTOTEAEOUATIKOTNTOG TNG KATAPTIONG ME TTAPAAANAN peiwon Tou
k6oToug. Karda tn &idpkeia (wng tou ocuotiuato¢ CRM, n katdprtion 6a

KataAn&el peTagl €va Kal KaTd dia Kal Yo @opd Tou KOOTOUC TOU UAIKOU TOU
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ouoTuartog CRM / Aoyiouikou. MpoutroAoyiopdg yia Tnv KatdpTion avaioywg,
KaBw¢g 0 KaAUTEPOG TPOTTIOC yia va oAAAgouv ol ouvhAbBeleg gpyaciag Kal va
€€COOQONIOTEI N EMTUXIA TWV CUCTNUATWY €ival, JEOW MIOG OTTOTEAEOUATIKNAG

EKTTAIdEUONG.

Bnua 8: lNapakivhon tou NpoowTTikou

To CRM TreTuxaivel Otav o1 XProTeg €XOUV WG KivATPO TNV IKAvVOTNTA TOU
OUCTAMATOG VO Toug BonBnoel otnv eTmiTeuén Twv 0TdOXWYV Toug. OTav o1 XpAOTES
Karavoouv Tn oTpatnyikl onuacia Ttou CRM, Ba utdpéer PeAtiwon Tng
TTOPAYWYIKOTNTAG TOU XPNOTN Kal éva BeTIKO avTiKTUTIO oTnVv TTiXeipnon. Ol
TAoEIC €pxovTal KOl TrapEépxovral péoa o€  MId  opydvwon, WoTe va
TTPoadiopioToUV TPOTTOI YIa va diatnenBouv Ta atouikd KivnTpa Kal n agociwon
mmpog To CRM ouotnua. Acgixvel oToug XPAOTEC TN ONPOCia TOUG Kal TIG

EMTITWOEIG TOuG oTo CRM ouoTtnua.

Bnua 9: Aiaxeipion Tou 2uoTtnuarog

‘Eva TpdowTro A TUAMA, TTPETTEI va BewpnOcei uTTEUBUVO YIa TNV ETTOTTTEIQ KAl TNV
eunuepia Tou CRM ocuoTthpaTtog. Autd 10 TTPOOWTIO €ival UTTEUBUVO yia Tnv
e€aog@ahion OTI ol TTANPOYOPIES Eival ETTIKAIPES, OXETIKES, ME EUKOAN TTpdoRacn,

Kal TO B€TIKG QVTIKTUTTO OTR ANYn aTTOQPACEWY OTIC AVAYKES TWV XPNOTWV.

Bnua 10: Aiatnpnon tng Aéoueuonc tng Aiaxeipiong

200Taon EMTPOTIAG N oTToia TTEPIAANPBAVEI avWTEPA OTEAEXN KAl XPNOTEG aTTO
TIC TTWANOCEIG, TO HAPKETIVYK, KOBWG Kal TRV UTINEECIa EUTTNPETNONG TTEAATWV
KaBwg Kal atrd 1o TUAPA TTANPOQOPIaKWY cuoTnudtwy. H emTpot autr Ba
TIPETTEI va Qivel OUVTONN ava@opd oTa avwTePA BIOIKNTIKA OTEAEXN O€ TPIUNVIAiIQ
Baon oxemkd pe TO KABEOTWG TOU €épyou Twv CRM ouoTtnudatwy,
OUMTTEPIAOUBAVOUEVWV TWV  ETITUXIWY, TWV OTTOTUXIWY, TWV MEAAOVTIKWYV

AVAYKWYV, TG avAaTTuéng, Kal TwV AAAWV PJETPAOEWV.
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ZuptrEpAoppaTa

To onuepivd emmixeipnuaTikd TTePIBAAAOV  XapakTnpideTal atrd €vav 101aiTEPO
EVTOVO avTaywviouo, yia TO TTold ETTIXEIPNON Ba KaTa@EPEl va KEPOITEI TNV PAXN
ME Toug TTEAATEG. O1 VEEG ETTIXEIPAOEIG TTOU EICAYOVTAI OTNV. Ayopd, £XOVTAG WG
OUMMOXO TIG VEEG TEXVOAOYIEG, KATAPEPVOUV VA OTTOOUVOUWOOUV  TIG ndNn
UTTAPXOUOEG Kal O€ TTOAAEG TTEPITITWOEIG VA TIG ByAdAouv atrd ToV avTaywviouo.
" autd Tov Aoyo kai To CRM ouoTruarta, €I0AyovTal PE TETOIO TPOTIO OTIG
ETTIXEIPNOEIC TTOU Ba TTPETTEI va ATTOTEAOUV OTPATNYIKN YIO PEYAANG dIGPKEIOG

OXEOEIG TIG ETTIXEIPNONG ME TOUG TTEAATEG TNG.

Emopévwg, Ta CRM cuoThpaTa ava@EpovTal O€ Jia TTEAATOKEVTPIKI OTPATNYIKI)
NG €mixeipnong. PuoIKd, autr) n oTpatnyikn dev- gival Kaivoupla. OucIaoTIKA
gival e¢ENIEN Tou marketing Twv oxéoewv. QoTd00, Ol ETTIXEIPATEIS £XOUV HIA TTIO
OQAIPIKN €IKOVA, VW TIG Bonbd va augnoouv TIG TTWANRCEIG TOUG, va BEATIWOOUV
10 marketing Kai TIG UTTNPECIEG EEUTTNPETNONG TTEAATWY WOTE VA dNUIOUPYCOUV
Kal va TTpocBéoouv atia T6o0o otV idla TNV €TTIXEiPNON, 000 KAl OTOUG TTEAATEG
Toug. OucolaoTikd, n xprion CRM ocuotnudtwy Bonbd& TIG ETMIXEIPOEIS va

TTPAYUOTOTTOINOOUV TPIa TTPAYHATA:

» Na €xouv pia oAokApwaon, KabBwg Kai {ekaBapn €IKOVA yia KABe TTEAATN,
XPNOIUOTTOIWVTAG Epyaleia avaAuong.

» Na pmmopouv va JIaXeIPIOTOUV KOAUTEPA TIG TTEAQTEIOKEG OXEOEIG,
aveCApTNTa PE TO KAVAAI ETTIKOIVWVIOG: TNAEQWVO, dIadiKTUO, TTPOCWTTIKI)
ETTAGN.

» Na BeAtiwoouv TNV aTTOTEAECUATIKOTNTAC TOUG KOl TNV ATTOOOTIKOTATA

TWV IaQOPWV BIAdIKACIWY TTOU CUMMPETEXOUV OTIG TTEAQTEIOKEG OXETEIG.

Qg amoTtéAeopa, n vicBETnon pia CRM e@apuoyng trepIAappBavel ahAAayég péoa
OTOV OPYQVIONO WOTE VA UTTOPETEN VA BEATILOOEI TNV ATTOTEAEGUATIKOTNTA KAl TV
avTtaywvioTIKOTNTA TNG. O1 o ONUAVTIKES KAl agloonuEiwTeS BEATILWOEIS TTOU Ba

yivouv pe Tnv e@appoyrl CRM cuotnudrtwy givai ol eEAG:
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MeyaAuTepn IKavoTToinon Tou TTEAATN, TTOU TTPOEPXETAI ATTO TNV TTAPOXN
KAAUTEPWYV UTTNPECIWV.

KaAUTtepn €TTIXEIPNOIOKA OUVAPEIA, OPICOVTAG ETAIPIKA QVTIKEIMEVA TTOU
OUVOEOVTAI JE TNV IKAVOTTOINOT TOU TTEAAT.

A0Enon Tou apIBuoU Twv TTEAATWYV Kal €Cac@AAion - peYOAUTEPNG
agoaiwong e¢aitiag TNG avadiopydvwaong Kal TAG unXavoypaenons Twv
ETTIXEIPNOIAKWY OI1adIKAoIWwV TToU TTEPIBAAOUV TwV. KUKAO (WNAG Twv
TTeAATWV (TTwAAOEIG, marketing, UTTNPECIEG TTEAATEIOKNG ECUTTNPETNONG).
BeATiwon Kal TTEKTAON TWV TTEAQTEIOKWY OXECEWV, dNUIOUPYWVTAG £TOI
VEEG ETTIXEIPNOIAKEG EUKAIPIEG.

'vwoon yia TO TTWG N ETTIXEIPNON UTTOPEI VA TUNUATOTTOINOEI TOUG TTEAATEG
NG, OIOPOPOTIOIWVTAG TOUG ETTIKEPDNG TTEAATEG ATTO QUTOUG TTOU eV
gival, kabBwg emmiong Kal eykatdoTaon - KATAAANAWY  ETTIXEIPNMUATIKWV
TTAAVWYV yia KABE TTEPITITWOT.

AUENOoN TNG ATTOTEAEOUATIKOTNTAG TWV TTEAATEIOKWY UTTNPECIWY AdYw TNG
UTTapENG OAOKANPWHEVWY, OUOIOYEVWY TTANPOPOPIWV.

XaunAda kéoTn.

MAnpo@opiec yia 10 marketing Kal TIC TTWAACEIC OXETIKEG HE TIG
TTEAATEIOKEG  ATTAITACEIG,  TTPOOOOKIEG KOaBWG €Tmiong Kkai  real-time

avTiAnyn.

H avaykn auth Twv €TIXEIPROEWYV. yIa Aueon aAAayr] TNG OTPATNYIKAG TOUG O€

TTEAQTOKEVTPIKN), TIG 0dAynoe oTtnv avdykn yia uloBétnon CRM e@apuoywv

IKOVWV VO TIG ETTITPEYOUV VO ETTEKTEIVOUV TOUG TTOPOUG TOUG XPNOIKOTTOIVTAG

éva POVTENO TTOU va €ival KOVTA OTIG aVAYKEG KAl OTIG ATTAITACEIS TG KAOE

ETTIXEIPNONG KAl CUVETTWG VA TIGC METOKIVOUV OTAdIAKA MOKpId atrd  TIG

TTOPAdOCIOKEG UTTOOOUEG KOl TEXVIKEG TTANPOPOPNONG Kal TIG QVTIOTOIXEG

ulotroinuéveg peBodoAoyicg. QoTdoO0, TTONNEC €QAPPOYEG QUTOU TOU VEOU

povTéAou atrétuxav. Mepikoi atrd Toug BacikoTepoug AOGyoug atToTuxiag ival ol

» 'EAeiyn d10IkNTIKAG UTTOOTAPIENG e€autiag TnNG EAAEIPNG yvwong

OXETIKA WE TIG EUKAIPIEG TTOU TTPOCPEPOUV T cuoTruaTta CRM.
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» ZTnV KOUATOUpPQ TNnG ETTIXEIPNONG OEV UTTAPXEI TO «TTABOG yia TOUG
TTEAQTEGY.

» 'EMeyn opduarog kair oTpartnyiknig. Eivar 1TOAU koive  pia
ETTIXEIPNON VA PNV €XEl MIA KAAQ OPICUEVN OTPATNYIKA KAl va
KATOUETPA TOUG QVTIKEIMEVIKOUG OTOXOUG TNG OTNV TTEPIOXH TNG
epappoyng CRM.

» H emyxeipnon dev emraveteTddel T dladikaoieg. O1Twg Kal ge 6Aoug
TOUG  TEXVOAOYIKOUG  OXedlooPoUg,  €ivalr  amapaitnto  va
ETTAVATTPOODIOPICTOUV Ol ETTIXEIPNOIOKES  OIAdIKAOIEG WOTE va
EMTEUXOOUV Ta £TMIOUPNTA aTTOTEAEOPATA.

»  XapnAni 1To1étTnTa 8edouEVWV Kal TTANPOPOPIWY, TTPAYUA TO OTToI0
OnNuaivel TTwg n €mxeEipnon v PTTopEi va BydAel Ta TTpayPaTikd
ATTOTEAEOUATA.

» Kakn oiaxeipion g aAAayns. Omwg kal pe KABe TTOAUTTAOKN
epapuoyn, N ocwoTth dlaxeipion TNG aAAayNSG Kal TNG KOUATOUPQG
gival amrapaiTnTn yio TNV ETTITEUEN TNG ETTITUXIAG.

» O1 1ehikoi xprioTteg dev ouppeTéEXouv oTov oXedlaoud tng CRM
€QAPUOYNG, TIPAYUO. TO OTI0I0 onuaivel TTWG N ETTIXEipnon
OlaTpéxel Tov Kivouvo va dnuioupynoel évav oUoTnUa TO OTToio va
ETMQPEPEI TTEPICOOTEPA TTPORANUATA TTAPA VA dWOEl AUCEIG OTOUG
XPAOTEG 01 OTTOI0I UTTOTIBETAI OTI Ba ETTPETTE VA ETTWPEANBOUV aTTO

auTo.

2UMTTEPACHATIKA, - AOITTOV, MTTOPOUME va TIOUPE TTWG VIO VO PTTOPECEl N
emyxeipnon va onuioupynoel éva Ttretuxnuévo CRM ouotnua Ba  TrpéTTel
atapaitnTa va €xel pia ouvoAikr) oAokAnpwpuévn peBodoloyia TTou va gekiva
armd TOV OPIOPO  TNG  ETTIXEIPNOIAKAG OTPATNYIKAG KAl n  oToia  va
oupTtrepIAapBaver amoygelg 6Tmwg oxediaoud, avaluon Twv duVOTWV Kal TwWV
adUvapwV  onuEiwv Twv OI1adIKaoIwy TIOU  TTPOCAVATOAICOVTal TTPOG TOUG
TTEAATEG KAl TOV OIKOVOMIKO EAEYXO.

Ooov agopd TIG €ANVIKEG ETTIXEIPAOEIC TWPA, OTTWG TTPoavaQEPONKE, N
TTPOOTITIKN UI08éTnong Tou CRM atrd oAoéva Kal TTEPIOCOTEPEG EAANVIKEG
ETTIXEIPACEIG KaI N €VTAEN TOU OTNV ETTIXEIPNOIOKA TOUG OTPATNYIKA, TTPORAETTETAN
va oupBaAAel otnv ektdgeuan TNG eAAnVIKAG ayopd¢ CRM ta apéowg eTTopeva
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Xpovia. H &paocTnploTroinon Twv ETAIPIWV TEXVOAOYIOG OTOV OUYKEKPIPMEVO
TOMEQ, iowg atroTeAéoel pia véa aitia peydAng avamtuéng aAAd kai emBiwong
OTO OUYXPOVO QVTAYWVIOTIKO KaI TEXVOAOYIKO TTEPIBAAAOV.

To CRM ABe va avTiKOTaoTAOEI TTAPADOCIOKES ETTIKOIVWVIOKEG TAKTIKEG KAl va
dnuIoupynoel véoug 0poug Kal dedopéva oTnv ayopd. AvTi TTpWTA Ol TTEAATEG va
¢nTouV KATI TO OTTOI0 EVOEXOUEVWG VA NV UTTOPEI UE AUECO TPOTIO VA TTAPACXEI
Mia emmxeipnon, o Kaivouplog oxedlaoudg péoa atrod TOV TTPOCdIoPIoUS Twv

AVOYKWV TOU TTEAATOAOYIOU, TTPOXWPA O€ TTPORAEYEIG.

H etixeipnon YTTOPEI €K TWV TTPOTEPWYV VA YVWPICEl TIGC AVAYKEG TOU TTEAATN KAl
VO QVTATTOKPIVETAI PE TAXUTNTA KAl XAUNAOTEPO KOOTOG. MapdAAnAa, PEIVEL TO
KOIVO TTOU @QEUYEl aTTO TO KATACTNPA QiXWS VA TTPOXWPA 0E ayopEéG AOYyw Tou
EVIOTTIONOU €K TWV TIPOTEPWY TWV ayopacTikwyv Olabécewv. To CRM
OUCIOOTIKA @EpveEl dia ouvoAikr) aAAayh TNG @IA0COQIag Kal TNG OOMNG diag
emyeipnong. H AéEn kA€1di cival o MEAATHZ. H aglomoinon tng €Ta®Ag hE TOV
TTEAATN KAl TIG TTPOCWTTIKEG TOU EUTTEIPIEG, Oivel TTPOCTIOEPEVN agia o€ €va
TTpoidv, TO oTroi0 TTAéoV  AauBdvel dlaQOopeTIKEG Ola0TACEIC. ZuvowilovTag

MTTOPOUNE va TTOUHE OTI:

» n 1exvoloyia CRM eivail KATI TO OTTOI0 O1 ETTIXEIPNOEIG OEV UTTOPOUV
yla TTOAU KaipO va. ayvoouv OIOTI Ol avTaywVIOTEG TOUG OEV TO
KGvouv oiyoupa.

» n TexvoAloyia Oev TIPETTEl va AEITOUPYEI OAV QUTOOKOTTIOG KOl
oiyoupa 0ev Ba TTPETTEl va AauBAavovTal atmoQAcElS BACIOPEVES
OTOUG OIOPNMIOTIKOUG I0XUPICHOUG TWV ETAIPIWV TTANPOPOPIKAG.

» H ulotroinon evog ouotpatog CRM atraitei Tnv faBid katavonon
TOU B€UaTOC KAl TNV TTPOCEKTIKA XAPagn oTpaTnyIKNG atrd TNV idla
TNV ETAIPI.

» TéNog, To CRM o€ kapia TepiTTwon ev TTPETTEI VA AVTIMETWTTIOTEI
oav Mia uttéBeon TN pnxavoypdenong r evog MEPOVWHEVOU
TMAMaTog (T1.X. Marketing), aAAG cav pia eupUtepn QIAOCOQIa KAl
oTPaTNYIKA, N oToia €xel va KAVEl WPE TNV evioxuon Tng

TTEAATOKEVTPIKNG OTPATNYIKAG TNG ETAIPIAG.
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«We dance ’round in a ring and suppose.

But the secret sits in the middle and knows»
Robert Frost, The Secret Sits

«Xopevuouue yupw arrd éva KUKAO Kal UTTOBETOULE.
Ouwg, 10 LUCTIKO BpiCKeTal OTN PUECN KAl YVwWPICEL»

Poutrept @poar, To PUOTIKO TTAPaUEVE

2€ auTto TO TToinua, o Frost, Ba utmopouoe va PIAdel yia Toug marketers Tou
€IKOOTOU TTPWTOU QIWVA VA XOPEUOUV YUPW aTTO TO Bwud TNG 01KkodduNong
OXE0EWV PE TOUG TTEAATEG, KAVOVTAG UTTOBEOEIG GXETIKA PE TO YIaTi TOOO Aiyeg
ETAIPEIEG  TTAipvouv TRV avtapolfry Tou - avapévouv amdé TIg CRM
TTPWTOROUAIES TOUG.

Ta MUOTIKG, TIPAYMATI, PpPioKovTIal  OTO KEVIPO TNG TTEAATOKEVTPIKNAG
mpwtoBouliag CRM. H aAlayri Oev gival TToTE avwduvn, KaBwg Kal n
TTPOODOG TTOU UTTOOTNPICETalI O€ auTr TNV gpyacia dev Ba gival EUKOAO va
emreuxOei. H TpakTik) Tou CRM ¢gival éva 1agidl, akoun axapToypd@nTto HE

OKOTTO TNV KABIEPWON VEWV. CUVOPWV.
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