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AQIEPWVETAI OTOUG YOVEIG UOU,

AvaaoTdolo kal Afuntpa BouAyapn.



..¢EPW TI Ba TTEI AIWVIOTATA.
Eival «1mo1dtnTa» dev gival «TToooTnTO»,

QuTS 'vai TO JEYAAO, TTOAU aTTAG PUOTIKO.

Nikog KalavTt{dakng



NEPIAHWYH

TITAOZ AINAQMATIKHZ EPIrAZIAL:
2uoTAMaTa ZuAhoyig, Alaxeipiong kair Avaluong MNapatmévwy otov Touéa Twv
YT1npeoiwv otnv EAAGDQ.

ZHMANTIKOI OPOI:

lMaparmrovo: ExkOAAWON OUCAPECKEIOG TTPOG EvaV OPYAVIOPO, OXETIKNG ME T
TPoIovTa Tou 1 e TNV idia Tn Olepyacia XeEIpIoPuoU TTaPaATTOVWY, OTTOU
avapéveTal  pntd@ 3 uTtovoeital  pia ammdvinon N €miAuon  Tou»
(EAOT ISO 10002:2005, Aiaxeipion tng Moidtntac— Ikavoroinon lMNeAatwv —
KaTteuBuvtrpieg OOBnyie¢ yia TO XEIPIOPO TwWV TTAPATIOVWY  EVTOG  TWV
OPYQVIOUWV).

Ikavorroinon: «H avtiAnwn Tou TeA&TN o€ O,TI agopd TO BABUG oTov OTTOIO
éxouv IKavoTroinBei ol atraitioelg Tou» (ISO 10002:2005). 1o ISO 9000:2000,
OTNV QvTioTOIXN TTAPAYPAPO YIa TNV IKAVOTTOINCN Tou TTEAATN (6TTOU O OPICHOG
ATav akpIBwg o id10g), TTepIAauBavoTav n €¢Ng onueiwon: Ta TTapdtTova Tou
TTEAATN aTToTEAOUV évav ouvhon O&ikTn XaunAAg IKavoTToinong Tou, OPwG N
QTTOUCIa TOUG BEV UTTOBNAWVEI AVAYKAOTIKA UPnAd Babud iIkavoTroinonig Tou.

2KOMOI THZ EPEYNAZ: Na peAetnBouv ol BewpnTIKEG TTPOCEYYIOEIG Kal Ol
KOAUTEPEG TTPAKTIKEG OlEBVWG oTov TOPEéa TNG OUAAOYAG, dlaxeipiong Kai
avaAuong TTapatrovwy, va Kataypagei n omrapén (n aroucia) dopnpévwyv
OuoTNUATWY CUANOYAG TTapaTrévwy oTov Touéa Twv YTTNpeoiwv otnv EAAGSa
Kal va €TMonuaveouv ol TPpOTTol JE TOUG OTTOIOUG UTTOKEIVTAI O€ avaAuon Kal
dlaxeipion Ta ev Adyw TTapdTtrova.

MEGOAOAOrI'IA EPEYNAZL:

MNa ™ BewpnTiKA — BIBAIOYPO®IKN £pguva, XpnolpgoTromenkay BIBAIOBNAKES, £yive
EKTETAMEVN XPHon Tou JIadIKTUoU, MEAETAONKAV Ol TTOAITIKEG KAl OIKOVOUIKEG
epnuepideg, KaBWG Kal o €10IKOG TUTTog Kal €CeTdoTNKAV €ICNYACEIS ATTO
NUEPIOES Kal ouvédpIa oTo XwpPo NG MoidtnTag.

MapdAAnAa, atmmo@acioTnKe N TaXUOPOMIKA OTTOOTOAR QUTOCUNTTANPOUMEVOU
epwTtnuatoloyiou o€ 180  €MIXEIPACEIC  TTAPOXNG  UTTNPECIWV  TTOU
dpaaTtnploTrolouvTal oTnV EAAGdA (EAANVIKEG Kal TTOAUEBVIKEG).

2YMMNEPAZMATA:

2TIG TTEPIOCOTEPEG ETTIXEIPNOEIG UTTAPXEI KaBopiouévn dladikaoia cUANOYNRG Kal
avaluong Trapamoévwy, aAAd Oev uttdpxel cexwplotd TuApa  Alaxeipiong
Mapatrovwy.

H ouAloyr Twv TTopamovwy TwV eEWTEPIKWY TTEAATWV TWV ETTIXEIPACEWYV
TTAPOXNSG UTTNPECIWV TTOU dpacTnplotrolouvtal otnv EAAGda, yiveralr ye Toug
akOAouBoug TpoTTOoUG (UE YPBivouoa oelpq):

ATTO Ta TAPATA () UTTAAAAAOUG) TTOU €pXOVTAIl O€ ETTAQPN UE TTEAATEG.

ATTOOTOAN £pWTNUATOAOYIWV O€ TTEAATEG.

KouTi CUANOYAG TTapaTTovwy.



‘Epguva ayopdg.

2UVAVTNOEIG JE TTEAATEG 1 opddeg TTeAaTwV (focus groups).
TNAEQWVIKEG YPOAUMEG DWPEAV ETTIKOIVWVIOG.

2UUMETOXN O€ TTEPIODIKES €peuves (omnibus).

Aev yiveTal cuAoyn TTapatTévwy.

E@doov pia etixeipnon cuAAéyel (UE OTTOIOVOATTOTE TPATTO) TA TTAPATTOVA TWV
TTeAaTWwV TNG (L€ PBivouoa oeIpd):
- AleEayel SI0POWTIKEG EVEPYEIEG.
Avakolvwvel Ta TTapdtrova oTh dIoiknon TNG ETAIPEIQC.
2ulnTd pe Toug EPYalOuEVOUG.
2ulNTd pe KABe TTEAATN CEXWPIOTA.
AvaAuel Ta TTapdaTrova Kai eEAyel OEIKTEG.
ApXEI00ETET Ta TTAPATTOVA OE PAKEAOUG.
APXEIOBETEI TA TTAPATTOVA OE NAEKTPOVIKI) HOPOT).
XpnolyoTtrolei d1aypAUPaTa KAl OTATIOTIKESG TEXVIKEG.
2ulNTd pe KATTOI0UG aTTO TOUG TTEAATEG (DEIYUATOANTITIKA).

O1 etaipgieg Tou O€iyyaTog, Bewpolv WG o onuavTikG TTapdyovra oTav
e€eTACouV £va TTAPATTOVO TTOU €XEl UTTORANBEI (ME @Bivouoa oelpd):
- Na AuBgi cwoTa.
Av T0 TTapdaTTOVO gival dikalo.
Na Aubei ypriyopa.
H mrepairépw diepelivnon Tou TTPOBAANATOC.

O1 ouvnBeig dlI0PBWTIKEG evEPYEIEG TTOU OIEVEPYOUV Ol ETAIPEIEG, APOU EXEI
dIaTUTTWOEI £va TTAPATTOVO aTId KATTOIOV TTEAATN, €ival (ME @Bivouoa oeipd):

‘EAeyxog av gival dikain n dlopapTupia Tou TTEAATN.

Emkoivwvia pe Tov TTEAATN.

MpooTrdBeia va evTOTTiIoOOUV av TTACXEl N 81adIKACia TOUG.

MAApPNG atrolnuiwon oTov TTEAATN.

Awpo oTOV TTEAATN.

ATTOOTOAR} ATTOAOYNTIKAG ETTIOTOANG OTOV TTEAATN.
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EYXAPIZTIEZ
Me Tnv oAokAjpwaon Twv MeTATTTUXIOKWY PJou 2TToudwyv, KAEivel évag atrd Toug
TTOAAOUG, 1B1aITEPA EVOIOPEPOVTEG KAl AAANAEVOETOUG KUKAOUG CWwNG. Otwpw,
AoIrrév, aTTapPaiTnNTo, Va eKPPACW TIGC BEPUEG POU EUXAPIOTIEG OE OPICHEVOUG
avOpWTTOUG, N CUPUETOXN Kal N CUPBOAR Twv OTToiwWV UTTPgav KaBoPIOTIKESG
oToV €V AOyWw KUKAO.
lNa Toug yoveic pou, AvaoTtdolo kal Afquntpa BouUAyapn, €ival dUCKOAO va
BpeBouv Adyia IKava va TTEPIYPAYOUV TNV UTTOOTAPIEN TTOU HoU TTaPEiXaV KATA
™ O1dpkela Tou MeTaTrTuxiokoU [MpoypduuaTtog, oAAG Kal Tnv aydTrn TTou
ATTAOXEPQ HOU £XOUV TTPOCPEPEI MEXPI TWPA.
Euxapiotw Ttoug Kabnyntég Ttou [lavemmoTtnuiou [lleipaiwg, K.K. ABavdaoio
Koupeuévo, Aswvida Xutrpn kail Zwthpn KapBouvn, ol oTToiol gival TTpayuaTIKOi
AA>KAAOI, 1600 o€ BewpnTIKO 600 Kal o€ TTPAKTIKO eTTiTTed0. O Kabévag Pe Tov
TPOTTO TOu, MAG Oidage TI onuaivel MoidTNTa kKol Management. [diaiTepeg
EUXAPIOTIEG VIO TNV TTOAUTIKN OTAPIEN TTOU POU TTaPEIXaV 0€ DUOKOAEG OTIYUEG.
Tn Zogia ZageipoTroUuAou yia TNV aydrrn, TRV avToxr Kal TNV avoxr Tne.
Euxapiotw Toug ocup@oitnTés Kal @iloug: Anuntpn Aydaio (Blaocwtn TG
Mo1dTNTAG Kal TTOAUTIMO €TTAYYEAUOTIKO ouvepydTtn), Niko KapdAAn (o oTroiog
€ixe onUavTIK cupBoAn otnv e¢eupeon BIBAIoypagiag) kal ANEEN EiTkev.
Tnv «Tpouepr) OPAdA» TWV €PYACIWV OTO TTAQICIO TOUu METATTTUXIOKOU, TTOU
atrotedoucav ol: Mapia AvayvwoTdkn, Nikog Kokkivakng, ZT1éAlog Kupiakidong
Kal 0 ypd@uwy. Tov ZTENIO euxapIoTw IBIAITEPA KAl YIa TN ouvepyaoia oTn Aavia.
Euxopiotw T Afotroiva Wuxdpn yia Tnv TToAUTIUN BorBsia otn oxediaon Tou
epwTnuartoAoyiou, aAAG Kal yia TRV WUXIKI OTAPIEN TTOU POU TTAPEIXE, KABWG Kal

TIG: Mapia Aavéln, @ewvn XaAdton kail lwdavva Alavépn yia Tn BorBeid Toug.



Euxapiotw Bepud dooug cuppeTeixav otnv €peuva, Buoiddovtag Aiyo atrd Tov
TTOAUTIJO XPOVO TOUG, ATTAVIWVTOG PE TTPoBulia Ta epwTNPATOAGYIO TTOU TOUG
aTTéOTEIN.

Euxapiotw TOoVv oupgoIitnTh Kai iAo MNwpyo Advo yia TNV «KOoHoBswpia» Tou,
TA ETTOIKOOOMUNTIKA TOU OXOAIO KaI TNV ayaoTh cuvepyacia yag. Tn Zogia A&de
yila Tnv (ouvioun oAAG AKpwg atroteAeopartikh) ouvepyaoia. Tov Kwota
KaAauTrouka, ocuvodoITTopo OTa TTPWTA ETTAYYEAUATIKA BAPATA OTO XWPO TNG
Moidtntag. Tnv ‘EAeva  ZTtapouAn, n omoia o0& Mo OUOKOAN  OTIYHN
«MOU €AUCE Ta XEPIO».

Tn Gemma Blanco Aparicio, Tnv Patricia Amado Peribanez, Tn Maria Angeles
Ruiz Pérez, Tov José Maria Penalva Calatayud kai Tov Karel Tkac, TTOAUTIHOUG
ouvTpd@oug oTtn Aavia, KaBwg Kal Toug utTEUBUVOUG UTTOO0XNAG OTTOUdACTWY
oto Aarhus School of Business.

Agv TTAPAAEITTW va guxapioTow OAoug 6coI Pe TTiKpavav OTo dIACTAPA TwvV
MeTOTTTUXIOKWY HOU ZTToudWwV. MEPIKEG QOPES, N TTIKPIa €ival aTTapaitnTog
MOXAOG WUXIKAG aVATITUENG.

Oa nBeAa, T€Nog, va {NTRow ocuyyvwun atmmd OAoug Toug @iAoug Kal yvwaoToug,
TOUG OTTOIoUG TTapapéANCa KaTd TN ouyypa®n TAG TTapoucag HEAETNG. OEAw va
CEPOUV OTI eKTINW 1IDIAITEPA TNV UTTOPOVH KOl TNV QVEKTIKOTATA TOug. Toug

EUXAPIOTW OTTO KAPDIAG.

MauAog BouAyapng
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KE®AAAIO 1
EIZArQrH

1.1 EIZArQrH

Ta ouoTAuaTa ouAAOyNG Kal avAAuong Trapatmmévwy ammo  eAANVIKEG  Kal
TTOAUEBVIKEG eTTIXEIPROEIC | Opyaviopoug, Anuociou i IdiwTiKOU Alkaiou, TTou
OpaCTNPIOTTOIOUVTAI OTOV TOMEA TWV UTTNPECIWV oTnv EAAGDQ, atroteAolv TO
QVTIKEIUEVO TNG Trapoucag HEAETNG. TMapdAAnAa, digpeuvwvTtal o1 TPOTTOI
OlaxeipIoNG TWV &V AOYyWw TTOPATTOVWY. Oa TTPETTEl va ONPEIWBEI 0TI 0 Opog
dlaxeipIon TTAPATTOVWY, KOAUTITEI TOOO TNV £TTAPR TNG ETTIXEIPNONG ME TOV
TTapatrovoupevo 1eAdTn (“handling complaints”) 6co kal Tn PeATiwon Twv
d1adIKaoIWV  WOTE va pnv  emavaAnedouv T1a  TTpoBAApaTa  (“managing

complaints”).

H trapoxn utrnpeoiwv Bswpeital n «Bapid Biounxavia» 1ng EAAGdAg. ATToTeAOUV
To 70% Tou IBIWTIKOU Topéa TNG OIKOVOMiag' kal n CUVEICQPOPA TOUC OTO
AkaBapioto EBviké TMpoidv eivalr Trepittou 62%, pe augnTikéEG TAOEIS. Av
TpooTedel 0 Anuooiog Touéag, cival gavepd OTI n TTAciIovOTNTA TWV EAAAVWV

epyaldopévwy atTacyoAeiTal oTov ToPEa TwV UTTNPECIWV.

2tnv EupwTtraiki ‘Evwon Twv «15», 10 70% Twv £pyalopévwyv atTracyOoAEiTal
OTOV TOMEQ TWV UTTNPECIWYV. Me TNV TTdpodo Tou Xpovou PAAIoTA, TO TTOCOOTO
TWV OTTOOXOAOUUEVWY OTIG UTTNPECIEG augaveTal, evw Oev dlagaivetal Tadon
avaoTpo®PAs. To  OUykekpIgévo  OToIXEio  €xel  1Blaitepn  Paputnta  av
avoAoyloToupe OTI oTnv Eupwtn Twv «15» cuutrepiapBdavovtal OAeg o1 Katd
Tapadoon OewpPOUUEVEG «BIOPNXAVIKES» Xwpes TNG AUTIKAG Eupwting
(Meppavia, MeydAn Bpetavia, MaAAia, ITalia). O cuvoAikog, dg, TTANBuo GG Toug,
gival ca@éoTaTa HEYOAUTEPOG ATTO TOV AVTIOTOIXO TWV TTPOCAVATOANIOUEVWY OTIG

uTTNPEoieg xwpwv (AougepBoupyo, EANGSa, OAavdia, K.ATT.).

1 Aquntpo Kaddd, «IIpocoyr, o “@pavkevotd” (el avapesd pac», epnuepido Kvplakdtikn Edevbeportvmia, 19 defpovapion
2006, og). 33.
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ATTO TTAEUPAES ATTOAUTWY OIKOVOUIKWY PEYEBWY, OTNV eupwlwvr, O TOPEDG TwV
UTTNPECIWV QVTITTPOCWTTEUEI TTEPITTOU TO €VA TPITO TOU CUVOAOU TNG OIKOVOMIKAG
dpaoTNPIOTATAG KAl avaTrTuooeTal paydaia. Eival evoelkTIKG 0TI TO NoEupio Tou

2005 ONUEIBNKE O TAXUTEPOS PUBUOGS AVATITUENG TwV TEAEUTAIWY 16 unvwv.?

211G Hvwpéveg MoAireieg Apepikng (61Tou, Katd 1o €106 1987, UOAIG TO 9% TWwV
epyalopéVWV aTTaoXOAOUVTAV Of €PYOOTAOIN),® Ol UTTNPECIEC OUVEITPEPOUV
TepitTou Ta 2/3 éwg 3/4 Tou AEM (umroonueiwoelg *°). & auté To TTOCOOTO
EVOWMATWVETAI 0 Anpooiog Toupéag Kail ol Pn KepdooKoTTiKoi Opyaviouoi, aAAd
0ev oupTtTEPIAOUBAVETAl O AeyOUEVOG «KPUQPOG» Toueag utrnpeociwv (hidden
service sector) 1 «eowTePIKEG utTnPeoies» (“internal services”). O ev Adyw
TOMEQG, EPTTEPIEXEI OAEC TIC QUIYEIC UTINPEoieg (T1.X. KaBapidtnTa, ETTIAOYN
TTPOCWTTIKOU, VOMIKEG UTTNPETiES, MIoBodoaia, K.a.) ol OTToieG TTapéxovTal aTmmod
QUTOTEA TUAMOTA PEYAAWV ETAIPEIWV TTOU AVAKOUV 0€ dIAQopous KAGdouU,
(Tr.x. Blounxavia, yewpyia), aAAd katatacoetal amd Tnv EOVIKA ZTATIOTIKN

Ymnpeoia Twv HIMA oTtov avTtioTolxo KAGdo.

Ta TeAeutaio xpdvia, n OUVOAIKA evnuéPwOn Kal €ualocbnTotroinon Twv
KATOVOAWTWY QUEAVETAI PE YEWMETPIKA TTpdodo. Emduevo eival, Aormmdv, va
augavovTtal Kal ol atraItoelg Tous. MNMAéov, n TiyA kai n MoidétnTa dev apkouv yia
va OeAEACOUV TOUG UTTAPXOVTEG ] UTTOWNQIOUG TTEAATEG JIAG ETTIXEIPNONG 1 EVOG
Opyaviopou. O «kataAuTne» eival n egutnpétnon. H moidtnTa eEutrnpéTnong
¢nteital oAoéva Kal TTrePIcoOTEPO, O10TI 0 Topéag Twv YTTNPECIWY augAveTal
OUVEXWG, EVW OAEG O AQVATITUYUEVEG OIKOVOMIKA XWPES TTpocavaToAifovTal oThv
TTEPAITEPW QVATITUEN TOU. TO yeEYovog auTd, OUVOUAOHEVO WHE TNV AUEAVOUEVN
€i0000 TWV YUVAIKWY 0TV ayopd €pyaciag Kal TRV augnon Ttou TTPocOOKIUOU
CwNAG, ONUIoUPYEI TNV avAaykn yia VEEG, TTPWTOTTOPIOKESG UTTNPECIEG, OTTOU Ol
KUpPIOI TTapAYyoVTEG dIaQopoTToinong cival epioodTepo n EEutnpétnon Kai n

[lo16TnTa KOt AlyéTEPO N TIWA.°

2 «Avantoydnke o Topdag tov Yanpeosiov», apdpo tov in.gr, 5 Aekeuppiov 2005.

3 Valarie A. Zeithaml, A. Parasuraman, & Leonard L. Berry, Delivering Quality Service, The Free Press, 1990, p. 1.

4 Christopher H. Lovelock, Services Marketing, 3" edition, Prentice Hall International, 1996, p. 3.

5 Ronald Henkoff, “Service is Everybody’ sBusiness’, Fortune, June 27 1994, pp. 48-60.

6 Ronald T. Rust & Richard L. Oliver, Service Quality: New Directionsin Theory and Practice, Sage Publications, 1994, pp. 15-16.
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EEAANOU, pe TIC VEEG TEXVOAOYIEG OTO XWPO TNG Blounxaviag, o avepwITivog
TTaPAyovTag Baivel CUVEXWGS HEIOUPEVOS Kl OTPEPETAI TTPOG AAAOUG KAGDOUG yIa
va egaopalioel epyaoia. O1 véol egpyalouevol, ouvRBwg TIPOTIUOUV va
a0XoAnBouv Pe TNV TTOPOXN UTTNPECIWY, TTOPA PE BIOTEXVIKEG, BIOPNXAVIKES N
QAYPOTIKEG evaOXOAAOEIG. AANG Kal o1 TTaAaIOTEPOI EpyalOuEVOl TTOU aloBavovTal
TOV KAGBO 1 TN B€é0n gpyaciag Toug va atrelAsital, gival UOIKSG va TTPooTTabouv
VA ETTAVOTTPOODIOPICOUV ThV KAPIEPA TOUG OTPEPOUEVOI alAou. ETTeldn, dpwg,
évag €CEIDIKEUUEVOG €PYATNG OUYKEKPIMEVOU KAGOOU BUoKoAa Ba aAAdGgel
ETTAYYEAUATIKO TTPOCAVATOANICHO, €ival TTIO TTIBAVO VO OTPOWEI OTIG OXETIKEG WE

TOV KAADO TOU UTTNPETieS TTapd va TTPooTTaBAoEl va £EEIBIKEUBEI o€ AAAO KAGDO.

2€ €va 10IaiTEPA  AVTAYWVIOTIKO TTEPIBAANOV, n  EMITUXAG ETTIAUCN  Twv
TAPATTIOVWY  TWV  TTEAQTWYV, €EVIOOOOMEVN OTr  YEVIKOTEPN  QIAOCO®Ia
IKAVOTTOINGNG TOU TIEAGTN, €00 @aAilel GUVONKES BIWOINATNTAS Kal avaTITUENG. ’
Ikavotroinuévol TTeAdTeg  (Kal  UTTAAANAoL), s€ac@aliCouv  BlwoiudtTnTa TNG

ETIXEIPNONG Kal Kepdogopia.

7 Arthur L. Dolinsky, “A Consumer Complaining Framework with Resulting Strategies’, Journal of Services Marketing, Vol. 8,
No. 3, 1994, pp. 27-39.
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1.2 HENNOIA THZ YINHPEZIAZ

O Berry opicel TO TTPOIOV WG «AVTIKEIUEVO, OUOKEUN, TTPAYUO», O avTiBeon Me
TNV UTTNPECIa, N OTToia €ival «TTPALN, KATOPBwa aTrdd0a0T, TTPOoTIdfEIa».® H
etaipeia Federal Express, opiCel TNV £vvold TNG UTTNPECIAG WG «TO OUVOAO TWV
SPACEWV Kal avTIBPACEWY TTOU oI TIEAGTEC BwpoUv OTI aydpacav».” Mevikd, ol
YTInNpeoieg €ival 0 TOPEAG TNG OIKOVOUIOG TTOU TTPOCQEPEI MAAAOV KATTOIO

«EPYO», TTAPA £Va OUYKEKPIPMEVO UAIKO ayaBo.

O1 uttnpeaoieg, Aoimdv, dev eival UAIKG ayabd. O MclLuhan, iowg T0 €ixe B0l e

TOV KOAUTEPO TPOTTO, aTTd TO0 1964 akoOun, 6TAvV UTTOOTAPIEE OTI N UTTNPETIA Eival

pia_dladikagia. «/A\EPE “OEPOTTOPIKA E€TAIPEIQ” €V €VVOOUME “hETA@OPA aTTO

a€POG”. NEPE “KIVNUATOYPOQIKN TaIVIA” KAl EVVOOUUE “UTTNPETIa Wuxaywyiag”.
Néue  “Cevodoxeio” evvowvtag “evoikioon kataAupatog”. H  xpnon Twv
OUCIOOTIKWY MOG €UTTOBICEl VO KATAVONOOUUE TO BEUEANIWDEG XAPAKTNPIOTIKO
TWV UTTNPECILV, Ol oTToieg eival dladikaoie¢ Kai Oxl Tpoidvta».'® O Currie

IoXUpiCeTal OTI «oTOoV Topéa Twv YTINPECIWY, oI AvBpwTTol €ival TO TTPOIOV»,

BéAovTag va Tovioel TNV evOuvAauwaorn (empowerment) Tou TTPOCWTTIKOU, TTOU

atroTeAei OepeNIWBES aToIxED TNS PIAocoiag Aloiknong OAikrig MoidtnTag. ™

YTTapxel, OHWG, QUIYNG UTINEECIA, 0€ avTIOIAOTOAR PE KATTOIO AMIYEG TTPOIOV;

AUIYAG UTTNPETIia, OTNV OTToI OEV EUTTEPIEXETAI TTPOIOV I XPrON EYKATAOTACEWV
atravrdral omravidtarta. MNapadeiypartog xapiv, 0To KABAPIOTAPIO O TTEAATNG OEV
TTaipvel KAt padi Tou @elyovTag, oUTE Kal XPNOIUOTIOIEI TIG EYKATAOTACEIS. TO
MOVO «TTPOIOV» TTOU EUTTAEKETAI KATA TNV TTAPOXH TNG UTTNPECIAC €ival Ol XNMIKEG
OUCIEG TTOU XPNOIYOTTOIOUVTAl VIO TOV KABAPIOUO TWV EVOUNATWY (UE TIG OTTOIEG

0 TTEAATNG OEV EPXETAI KAV OE OTITIKY ETTAPH).

8 Leonard L. Berry, “ Services Marketing is Different”, Business, May—June 1980.

9 Christopher H. Love ock, “Federal Express: Quality |mprovement Programs’, IMD Case, Cranfield, UK: European Case Clearing
House, Case No. 392-001-1-1990, pépog tov Pipriov tov Christopher H. Lovelock, Services Marketing, 3¢ edition, Prentice Hall
International, 1996, p. 337.

10 Marshall McLuhan, Understanding Media, McGraw—Hill, 1964.

11 Nigel Currie, “The UK Automobile Association: empower staff for customer retention”, Managing Service Quality, Val. 6,
No. 4, 1996, pp. 15-19.
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2T OCUVTPITITIKA TTAEIOVOTNTA TWV TTEPITITWOEWY, KABE UTTNPECIa EUTTEPIEXEI
Katd Tn diadikacia TTapoxns TnG €va TTocooTO UAIKOU TTPoIidvTog 1 TN XpRon
KATTOIWV EYKATOOTACEWY, EVW PETA TNV KATAVAAWON TNG UTTNPECIAG O TTEAATNG
dev aTToKTd TNV KUPIOTATA (1I010KTNOIA) KATTOIOU UAIKOU ayaBou. Na TTapddeiypa,
n Tapagovry €vog TTEAATn oTo &evodoxeio (wg uTnpeoia Bswpeital n
«@INOEEVIO»), EUTTEPIEXEI TN XPNON KAl OTTTWV TTPOIOVTWY (dwHATIO PE KPERATI,
AouTpO K.ATT.). H Trapoxn yeupdtwv oTo €0TIOTOPIO TOU Egvodoxeiou (wg
uUTTNPECIa BewpEiTal N «OiTIoN»), EPTTEPIEXEI ATITA TTPOIOVTA, OTTWGS N TPOYH, Ol

KAPEKAEG, T TPATTECIA), K.O.K.

AvTioTOIXO, OXEDOOV KABE TTPOIOV EPTTEPIEXEI KATTOIO TTOOOOTO UTTNPECIOG KATA TN
diadikaoia Trapaywyns R kKatavdAwong Tou. AyopdlovTag, TT.X., €vav
NAEKTPOVIKO UTTOAOYIOTH, O TTEAATNG avapével ATt ToV TTWANTA KATTOIO ETTIOLIEN
TWV OUVATOTATWY TOU PNXAVANATOG, CUMPBOUAEG yIa OUVODOEUTIKA TTPOYPAuuaTa

software, Bor0¢ia yia TNV eyKATAOTACTH) TOU, K.ATT.

2UUTTANPWHOTIKEG UTTNPECIEG OI OTTOIEG €ixav apXIK&A OXedIAOTEN yia TNV
UTTOOTAPIEN TTWARCEWV BIOPNXAVIKWY TTPOIOVTWY (TT.X. TTIOTWOEIG, HETAPOPQ,
EYKATAOTOOT, OUMPBOUAEG, EKTTQIBEUCT, OUVTHPNON), ATTOTEAOUV TTAEOV AUTOTEAN
TMAMATA TTOAAWV ETTIXEIPOEWY. Agv €ival Aiyeg, PMAANIOTA, O QOPEC TTOU TA
TUMAMATA AUTA CUVEICQEPOUV OTA KEPDN TNG ETTIXEIPNONG TTEPICOOTEPO ATTO OCO
ol TTWARCEIG Tou KUpIou TTpoiovTog! 21ic HIMA, etaipeieg 0w n General Electric
Kal n Ford katéxouv egéxouoa B€on otV ayopd XPNHOTOOIKOVOUIKWY
UTTNPECIWY, AOYW TWV OPYAVWHEVWY TUNHATWY TTIOTWOEWV i XpovouicBwaong,
evw TTOANOI yvwaoToi KaTaokeuaoTég Trpoidviwyv  (IBM, Hewlett—Packard,
General Motors, K.a.) avtAouv onUAvTIKO HEPOG TWV KEPOWV TOUG ATTO TIG
utnpeoieg  Tou  Trapéxouv.> H Ford, pdaAioTa, Siateivetal  OTI «Ol
KATOOKEUAOTIKEG IDIOTNTEG TNG ETAIPEIOG €ival ATTAWG éva PEPOG TNG OUVOAIKNG
dpaoTtnpidTnTag €CuttnEETNONG (overall service activity). Autd TTOU TTOUAQUE,
eival n utpeoia TG petakivnong»,™® eviy n IBM Tovilel TTwg To KUPIO TTPOIOV

NG eival «n e€uttnpétnon».*

12 Christopher H. Lovelock, 6.x., p. 8.
13 Colin Morgan & Stephen Murgatroyd, Total Quality Management in the Public Sector, Open University Press, 1997, p. 58.
14 Gareth Morgan, |mages of Organization, Sage Publications, 1986, p. 133.
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1.3 XAPAKTHPIZTIKA THZ YINMHPEZIAZ

Eivali, dpaye, €UkoAo va peTpnBei n TT0IOTNTA KATA TNV «TTOPAYWYI» IAG
utTnpeoiag; Ziyoupa n dladikaoia dgv eival TOOO aTTAr] 600 OTnv TTapaywyn
KAtTolou  TTpoidvTog, OTTou 0  €Aeyxog Trol0TNTAG  YiveTal  atmAoUoTePQ,
YPNYOPOTEPQA, OIKOVOUIKOTEPO KOl HE TTEPICOOTEPN AIOTTIOTIA, HE TNV
EYKATAOTOON VOGS OXETIKA ATTAOU CUCTHHATOG 2TATIOTIKOU EAEyxou Aladikaoiwv
(Statistical Process Control r} SPC).

Ooov agopd OUWG OTOV TOPED TWV UTTNPECIWY, TO BEua «PEéTpnon, dlIac@AAion
Kal  dlaxeipion ToI0TNTAG» OUOKOAEUEl onuavTIKA, Adyw TwV APKETWV
UTTOKEIMEVIKWY OTOIXEIWV TTOU UTTEICEPXOVTAI, AAAG KOl TWV EYYEVWV OUOKOAIWV

TToU evéxel N gUoN TN UTTnpeciag (uroonueiwaoeic *,*°). Mo ouykekpipéva:

1. O umnpeoieg cival (ouvABwg) dGuAeg. AnAadry, O KaTAVOAWTAG TTOU
atmmoAapBdvel pia uTNEECIa, AVTAE IKAVOTTOINON ATTO AUTHAV XWPEIG VO ATTOKTA
MOVIUN KupIOTNTA UAIKWV TTPOIOVTWY. TO AUAO TnG uTTnpeciag duoxepaivel Tn
XPNon opyavwy, HovAdwVY PETPNONG N EPYOOTNPIAKWY EAEYXWYV, TTEPIOPICOVTAG
TN METPNON MOVOV OTO PEPOC TOU TTPOIOVTOG TTOU EVUTTAPXEI OTNV UTTNPETIia (TT.X.
Ta KPePRATIA TOU EevodoxEioU va Unv €xouv XaAapEg PBideg, TO ATM va dOUAEUE!
OWOTA, K.ATT.). Z€ QUTAV TNV TTEPITTTWON, PEéPaia, (UETpwWvVTAG PoOvo O,Ti ival
atrTd), UTTApXEl O QOPOG va odnynbei n eTmixeipnon O UTTEP TOU OEOVTOG
TUTTOTTOINON «pPOVo yia To BeaBrivar, ge@elyovtag atrd ToV TTPAYMATIKO TNG

OKOTIO, TToU gival 1 eEuTtnEéTnon Tou TreAdTn.

2. Aev utrdpxel ca@ng Olakpion TN d1adIkaoiag «Tapaywyns» oo Tn
dladikacia  «katavadAwong» (ouyxpovioTiKOTNTa). Katd ouvétreia, Oev
UTTAPXOUV Ta XPOVIKA TTEQIBWPIA VIO HETPNON Kal €Eac@AAIon TNG TTOIOTNTAG TNG
TTOPEXOMEVNG UTTNPETIAg TTPIV atrd TNV KatavAAwon autig (TT.X. 0 UTTAAANAOG

TNG PECEWIOV O OTToI0G dev Ba KAVEI CWOTA TNV KPATNON, TBavéTata Ba vyivel

15 ABavdaoiog Kovpepévog, «Mébodor Métpnong Iowdmrog Yanpeotmv», akadnuaikég onueidoels pabnpatog H mowdmta og
ovoTHUOTH TOPoYNG VaNnpect®y, Iepatde, 1993, oeh. 2-3.

16 W. Earl Sasser, R. Paul Olsen & D. Daryl Wyckoff, Management in Service Operations. Text, Cases and Readings, Allyn &
Bacon, 1978.

17 Peter M. Senge, The Fifth Discipline: The Art & Practice of The L earning Organization, Century Business, 1992, p. 333.
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QUEOWGS avTIANTITOG atmd Tov TTEAATN, O OTToiog Ba oxXnuaTioel apvnTIKA
EVTUTTWON YIa TOV UTTAAANAO, Kal KOT' €TTEKTAON VIO TO {gvodoxeio. Eival, AoIrov,
avaykaio atrd TTAeUpAg PETPNONG, va TTPOodIopifeTal av PETPATAI TTapaywyn A
KatavaAwaon. AUCn OTO OUYKEKPIUEVO TTPOPRANPa, Ba pTTopouce va eival n
evBdppuvon Tou TTEAATN VA OCUPUETEXEI TTIO evepyd oTnv dladikaoia Tng

utTNPEoiag (Tr.xX. va JETPAEI TA XPHMATA TTOU TOU BiVEl O TAUIAG).

3. H ¢@BaptétnTa, cival éva aKOPn €YyYEVEG OTOIXEIO TNG UTTNPECIAg. TNV
TTAEIOVOTNTA TOUG, Ol UTTNPECieg dev atroBepaTtotrolouvTal (TT.X. KABe dwudTio
gevodoyeiou TTou dev XpNOoIUOTTOINONKE ATTO KATTOIOV TTEAATN, €ival YIA UTTNPETIQ
TTOU Oev TTaPAoXEBNKE Kal oUuTE UTTAPXEl N OuvaTOTNTA VA TTaPACXEDEI).
2UVETTWG, OeV UTTAPXEI N duvaTOTNTA OEIYUATOANTITIKOU EAEYXOU «ATTODEUATWV,
N €0TW MIOG «TTAPTIOAG» UTTNEECIWY, TTPOTOU AUTEG ATTOOTAAOUV OTOV TTEAATN,

evw KabioTartal QUOKOAN KAl N «AVTIKATACTAON» <EAATTWHATIKAG» UTTNPECIAC.

EIBIKG w¢ TTpOg TNV PN atroBepartotroinon, n UTrapgn axpnoidoTToinTwy TTOpwY
o€ pia uttnpeaia €xel TTOAU EUOTOXA TTAPOUOIACTEN JE VA VEPOXUTN OTTOU TTEQTEI
vepd Xwpic va umdpxel TTwpal’® To vepd Tdel Xapévo e€dv Sev UTTEPYXOUV
TEAATEG VA TO €KPETAANEUBOUV. ATTO TNV AAAn, €dv Oev UTTAPYXOUV OPKETOI
Topol, €dav dnAadn n ZATNoOn CeTTepvd TN OUVOUIKOTATA TNG ETTIXEIPNONG,
oxnuaTifovtal oupéc Kal ol TTeEAATEG duoapeaTouvTal. ATTAITEITAI,  AOITTOV,

BEATIOTN KOTAVOUN TWV TTOPWV.

4. N\OYyw TNG HEYAANG ePTTAOKAG TOUu avOpwTTivou TTapdyovta KaTtd Tn dIdpKeia
TTOPOXNS TNG UTTNPETIAG, N aoTABEIN €ival ETTIONG EYYEVEG XAPAKTNPIOTIKO KAOE
uTTNPEoiag. H Quaoikni Kal YuxoAoyikf KaTAoTAOT TOU TTPOCWTTIKOU TTOU €PXETAI
O€ ETTAQPN PE TOUG TTEAATEG, AAAG Kal TwV idlwv Twv TTEAATWY, dev gival duvaTtdv
va gival Tavrote akpIBwg n idla. Eival, Aoimmdv, @uoioAoyIkO, n TToidTnTa TNG
UTTNPECIAG VA TTOPOUCIACEl DIOKUPAVOEIG TTOAU PEYAAUTEPEG OTTO TIG AVTIOTOIKEG
€VOG TTPOIOVTOG Kal O1 (OTTOIEG) PETPROEIS TTOIOTNTAG VA €ival, €TTIONG, AOTABEIC.
H uttnpeoia oud£TToTE UTTOPEI va €xel TN OTABEPR TTOIOTNTA €VOG TTPOIOVTOG.

EmmmpooBETwg, gival e€alpeTiké SUCKOAO va TTPOTUTTOTTOINGEI ) va pUBMIOTEI.

18 Christopher H. Lovelock, 6.x., p. 18.
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MapdAANAQ, n KIVATIKOTATA TOU TTPOCWTTIKOU, (TTOU O€ ETAIPEIEG UTTNPETIWV Eival
OaQWG MEYOAUTEPN aTTd OTI O€ ETAIPEIEG TTAPAYWYNS TTPOIOVTWY), KaBIOTA TTIO
OUOKOAN Tn Onuioupyia OUVETTOUG «ETAIPIKIG KOUATOUPAG» KAl OTABEPNS
Siadikaciag. (Katd ouvémeia, n péTpnon ToIdTNTAS KabioTatal SuoxepAc).™
O1rwg, Ouwg, TTpoavapépdnKe, 0 KABE UTTNPETIa EVUTTAPXE! KAl UAIKO PEPOG

(«TTPOIGV» A EYKATAOCTACN), YIO TO OTTOIO N PETPNON TTOIOTNTAG Eival EUKOAOTEPN.

Oocov agopd oTnv auénuévn €UTTAOKN TOu avBpwTTIivou TTapdyovtd, CWwOTH
ETTIAOY TTPOCWTTIKOU, CUCTNUOTIKA eKTTAIOEUON, IKAVOTTOINGN TWV UTTAAAAAWY
Kal dopnuéveg dladikaoicg, cival duvaTtdév va atroteAéoouv BAPaTa yia Tnv
e€AAelyn TNG aoTdbelng. Evw, dpwg, uttdpxel N duvaTtoTNTA VA KTUTTOTTOINBE» N
dladikacoia, €ival TToOAU au@iBoAo av yivetal va «kAwvoTtroinBei» kdabe @opd 1O

TEAIKS (ETTIBUUNTO) aTTOTEAEC Q.

H pétpnon 1ToidTNTaG UTTNPECIWY KabioTartal dUoXEPAG Yia évav akoua Adyo: Ol
BeATiwoelg otnv TTOIOTNTA, TTOAAEG @QOpPEC dev eival €UKOAa opaTég. T
Tapadeiyua, €dv évag epydtng Biopnxaviag mapdéel 11 trpoidévra avri yia 10,
augavel TNV TTapaywyikotntd Ttou Katd 10%. Edv, Opwg, €vag KOPMMWTAG
aTTOQaCioel va OIOBETEI TTEPIOCCOTEPO XPOVO 0€ KABE KOUpPEUA, OUUBOUAEUOVTOG
KAAUTEPA TOUG TTEAATEG TOU, APA KOUPEUEl AIlYOTEPOUG avA WpEA, TTPETTEI VA
BewpnOei AiydTEPO TTaPAYWYIKOG (ATTODOTIKOG) 1 MATIWG TTI0 ATTOTEAECUATIKOG,

ME CUVETTEIA TNV augnPévVn IKAVOTTOINON TWV TTEAATWY TOU;

Ta mTpoavapepOévTia TTpoBARUaTa PETPNONG TTOU AQOPOUV OE UTTNPECIEG Oev
atroteAouv dikaioAoyia yia Tn pn hETPNoN. AQWn ammo@AcEwyV PE TO EVOTIKTO,
XWPIG METPAOIUO KAl QVTIKEIMEVIKG oTolxeia (ekAoyikeuon Tng un PETPNONG), Ba
onuaive oiyoupa AavBaopéva atroteAéouara. To «Kivoua Tng TToI0TNTAG»
(Quality Movement), TTou d1adpauaTioTnKE €v TTOAAOIGC KATA TN OIAPKEIA TNG
oekaeTiag Tou 1980 oTig Hvwuéveg MoAiTeieg kal yetémremra otnv EupwTn (av Kai
otnv latrwvia n avrtioToixn KivnTtotroinon &ekivnoe apéowg PETA To AegUTEPO

Maykdéopio MoAepo, Adyw NG avaykng avadiopydvwong TwV €pYooTACiwV),

19 James R. Evans & William M. Lindsay, The Management and Control of Quality, 3" edition, West Publishing Company, 1996,
p. 124.
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OUVTEANECE OTNV TTIO EKTETAUEVN XPAON TNG EPEUVOAG MAPKETIVYK. ZUYKEKPIPEVA, N
@lhoocogia Tng Aioiknong OAIKAG [MoidTNTaG OCuvelIcEPepE  IBIAITEPA  OTNV

Katavonon dUO CNUAVTIKWY ONMPEIWV:

To TpwTo ATAV N TTEAATOKEVIPIKA @IAocOo®ia. H avdykn TTpoodiopiouou TwV

QVOYKWYV KAl TTPOTIMACEWY TWV TTEAATWV Eival «ONPEIO — KAEID», CUVETTWGS N
KAAUWN TOUG atroTeAEl TNV UWIOTN TTPOTEPAIOTNTA TNG £TTIXEIPNONG. KaTd KATTOI0
TPOTTO, dNAAdK, N @IAOCOEIa TNG TTOIOTNTAG CUPTTARPWOE TH @QIAOCO®Ia TOU
MAPKETIVYK (N OTTOIia, av Kal €iXe TTpoNyNnOEi XpPOoVIKA, eV ixe TUXEI TNG dEOUCOG
TIPOCOXNG OTOV TOMEQ TWV UTTNEECIWY). O TTEAATNG, TTOU TTOAQIOTEPA BEWPEITO
«T0 TTI0 TrapapeAnuévo aTolxeio EvepynTikoU (Asset) Tng eTrixeipnong»,® Bprke,

emTéNOUG, TN BEoN TTOU TOU AgiCEl.

MNvwoTdg ‘EAANvVag emmixeipnuartiag, ouvnbiCel va Aéel oToug UTTAAAAAOUG TNG
ETAIPEIAG TOU: «TTEAATNG €ival TO QAPEVTIKO TOU QQEVTIKOU COG». AUEPIKAVIKES
eTaipeieg, ouvnBidouv va avaypd@ouv oTo @QAKEAO TnG MIocBodoaiag Tou
TIPOCWTTIKOU TOUG: «ATTO TOV TTEAATN VIO £0€VA», TTPOCTTAOWVTAS VA TTEPACOUV
TO PAVUPA OTI «TTEAATNG Ogv gival évag eVOXANTIKOG TUTTOG TTOU OIOKOTITEI TN
OouAeld pag. O 1eAdTNg gival n OOUAEId pag», WOTE va Pewdei n (oUTwg 1
GAWG aTTapddeKkTn) QINOCOQIa «EUEIC £TO1I DOUAEUOUUE KAl OE OTTOIOV QPECEI»

TTOU €XOUV OPICUEVEG ETTIXEIPNOEIG 1] UTTAAANAOL.

H Oeltepn ouolaoTik) OupBoAl Tou «KivApaTog Tng lMoidtnTag», Atav n

dlepelivnon TNG IKAVOTTOINONG TWV TTEAATWY HE OUVKEKPIUEVA, WETPAOIUA

oTolxeia, n karavonon dnAadr Tou yeyovoTog OTI Ta TTavTa gival duvaTtév va
METPNOOUV, apkei va BpeBouv ol KatdAAnAol deikTeg. O1 TTPOOTTABEIEG TTOAAWYV
gpEUVNTWY, dnuioupynoav aglioTrioTa epyaAcia YETPNONG TTOIOTNTAG UTTNPECIWV
(SERVQUAL, SERVPERF, K.ATT.), Ta oTroi0 ava@Eépovtal avaAuTIKOTEPO OTO

Ke@dAaio 3. H uttnpeoia (A, ndAAov, n_IkavoTroinon atrd Tnv uTTnpeEecia) eival

ouvatov va peTPNnBEi, Kal PAAIOTA PE TPOTTOUG TTAPOPOIOUG WE AUTOUG TTOU

XPNOIMOTTOIOUVTAI VIO HETPNON TTPOIOVTWV.

20 E. C. Bursk, “View Y our Customers as Investments’, Harvard Business Review, May—June 1996, pp. 92-93.
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O1 Parasuraman, Zeithaml, Berry,®* eumveuoTéc Tou o dladedopévou
«gpyaAeiou» pétpnong utmnpeoiwv  (SERVQUAL), £Emema ammd  apxIikni
katnyopiotroinon &éka (10) petaBAnTwy, opifouv TeAIKG TTEVTE (5) AIQUOPQWTEC

TNC AvTiAnwng Tou MeAdTn via Tnv mapoxn 1n¢ YTTnpeoiag (atrokaAouvTal «ol 5

OIAOTACEIG TNG TTAPOXNS YTTNPECIWV OXETIKA YE TNV [o16TNTA»):

8 AtlomoTia (Reliability). H kavotnta Tng €mxXeipnong va TTaApEXEl TV
QVOUEVOPEVN TTOIOTNTA €EUTTNPETNONG. ATTOTEAEI TOV TTAéOV ONUAVTIKO
TTAPAYOVTA YIa TNV IKAVOTTOINON TwV TTPOCOOKIWY Tou TreAdTn. QoTtdoo0,
atro puévn TNG OEV ETTAPKEI YIA VA EETTEPATEI TIC TTPOCDOKIEG AUTEG.

§ AmTd n Epeavi Ztoixeia (Tangibles).

8§ BaBudg Avratmokpiong (Responsiveness), dnAadn d1d0eon va BondnOei
0 TTEAATNG KAl va TOU TTapacxeBei cwoTd n uTtnpeaia.

§ AurtoTtretroiOnon (Assurance).

§ Karavonon kai Zuvailobnuatiki cuppetoxr (Empathy).

TNV apxIkA katnyopiotroinon (10 petaBAnTég), n AutotremoiBnon (Assurance)

TepINGPBave 4 xapakTnpIoTIKA: IkavoTnTeg (Competence), Euyévela (Courtesy),

Epmiotoouvn (Credibility) kar Aoc@aAegia (Security). H 8¢ ZuvaioBnuartikn

oupuetoxy (Empathy) TtrepieAduBave 3 xapaktnpioTikd: [NpooBaciyoétnta
(Access), Emkoivwvia (Communication) kai Karavénon Twv avaykwyv Tou

MeAdTn (Understanding the Customer).

AvTioTolxa, o Grénroos,?? avagépel €€l (6) kpiIrApia T™NG avTIAapBavouevng

«KaAAG» TTOI0TIKNG uTTnpEoiag (Criteria of good perceived Service Quality):

EmrayyeApartiopog (Professionalism and skill).

Attitudes and Behavior (Zuptrepipopad).

MpéoBaon (otoug uttaAAfAoug) kal EueAigia (Access and Flexibility).
AtlotmioTia kal Eptmiotoouvn (Reliability and Trustworthiness).

AlopBwTIKES evEpyeleg (Recovery).

w wu W wWw W w

®nun kai A¢lomioTia (Reputation and Credibility).

21 Valarie A. Zeithaml, A. Parasuraman, & Leonard L. Berry, 6.w., pp. 21-26.
22 Christian Gronroos, Service Management and Marketing: Managing the Moment of Truth in Service Compsetition, Lexington
Books, 1990.
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o Gronroos Bewpei TTWS N avrIAdpBavouevn TTOIOTNTA TNG UTTNPECIAG €ival TO
atmmoTéAeopa  piag dladikaciag agloAdynong, Katd Tnv oTroia o1 TTEAATEG
OUYKPIVOUV TIG AVTINAWEIG TOUG YIO TNV TIAPOXN TnG UTTNPECIaE Kal TO
QATTOTEAEOUA AUTAG PE TNG TTPOODOKIES TOUG. Alaxwpilel, dnAadr, Tnv diadiKagia
TTapoxns TnG umnpeciag (functional quality) amd 10 amotéAeopa (technical
quality). Otav, 6uwg, ouykpiBouv n MoidtnTa e TIG MNMPOOdOKIES, EVOKATITEI TO
(1d1aiTepa ouoIa0TIKG) PEIOVEKTAMA: €AV O TTPOCOOKIEG Eival TTOAU XAUNAEG Kal N
uTTNPEEoia PETPIA, TOTE avTIAQUBavVOPAOTE UWNAR TToIOTNTA TTAPOXNG UTTNPECIWV.
AVTIOTOIXWG, €AV UTTAPYXOUV TTOAU UWNAEG TTPOODOKIES, OI OTTOIEG EETTEPVOUV TNV
TTOIOTNTA TNG UTTNPETIAG TTOU PAG TTapaoXEBNKE, TOTE AVTIAAUBAVOUAOTE XAKNAR
TTOIOTNTA UTTNPETCIWY, OKOUN KAl av N TTapacyebeioa utrnpeaia fnTav oAU KaAr.

(«Mrvupa eival 6,11 KaTaAaBaivel 0 ATTOBEKTNG»).

Oa TPETTEL, TTAVTWG, VA ATTOPEUYETAI OTTO TTAEUPAG TNG ETAIPEIOG N EOKEUPEVN
«utTo—UTTOéOXEON» (Underpromising) yia AOyoug XEIpaywynong Kal avTioToIXa n
«UTTEP—UTTOOXEON» (Overpromising) yia AOyoug eviutTTwolacpou 1 dIa@APIonG.
2TNV TTPWTN TTEPITITWON, N ETTIXEIPNON UTTOOXETAI AlyOTEPQ ATTO O0A TTPAYHATIKA
MTTOPEI va TTPOCPEPEI, €TOI WOTE N TEAIKA avTIAauBavouevn TroidTNTA va gival
uwnAn, evw otn deUTePN, 1 oTToia ovouddleTtal Kai “lip—service” (Kavw KATI Jovo
ota ASyia),? amAwg dev PTTopei va avratrokpiBei. Kai oTic 300 TEPITTWOEIS,
TETOIOU €I00UG CUUTTEPIPOPA AEITOUPYEI WG «UTTOUPEPAVYK» KAl TEAIKA OTPEPETAI

gvavTiov TNG. %

H dlopriuion dev cival duvaTtdv va UTTOKATAOTACEI TNV TTOIOTNTA O€ KOMia
TepimTwon.? Edv, TAvVIWG, N €TIXEiPNON TTPETTEI OTTWOBATIOTE va eTMIAEEEN pia
atro TIG OUO OTPATNYIKEG, TOTE CAPWG €ival KOAUTEPO VA UTTOOXETAI AlyOTEPA KAl
va atrodidel  TreploodTepo  (underpromise and over—perform), Tapd TO
avTioTpo®o.?® Te kABe TrepiTTWON, N €TIXEIPNON Ba TTPETTEl va AAUBAVEI UTTOWN

OTI N OTToTUXia OTNV €EUTTNPETNON TOU TTEAATN €ival TTAVTOTE TTEPICCOTEPO

23 John A. Schibrowsky & Richard S. Lapidus, “Gaining a Competitive Advantage by Analyzing Aggregate Complaints’, Journal
of Consumer Marketing, Val. 11, No. 1, 1994, pp. 15-26.

24 A. Parasuraman, Leonard L. Bery & Valarie A. Zethaml, “Understanding Customer Expectations of Service’, Soan
Management Review, Val. 32, No. 3, 1991, pp. 39-48.

25 Beth Hogan Henthorne & Tony L. Henthorne, “The Tarnished Image: Anticipating and Minimizing the Impact of Negative
Publicity in Health Service Organizations’, Journal of Consumer Marketing, Vol. 11, No. 3, 1994, pp. 44-54.

26 Diane Bailey, “Recovery from Customer Service Shortfalls’, Managing Service Quality, Vol. 4, No. 6, 1994, pp. 25-28.
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EMQAVNG ATTO TNV ETTITUXIA, EVW O€ KABE ATOPO UTTAPXEI N TAon va BuudTtal TTIo

EVTova Ta apvnTIKA ocuhBavTa atr’ O,TI Ta BETIKA.

2€ TENKA avAAuon, ol TTEAATEG TTEPIMEVOUV ATTO TIG ETTIXEIPNOEIS TTAPOXAG
UTTNPECIWV VA KAVOUV Tn OOUAEId TOUG OWOTA Kal agioTmioTa, onAadn va

TTPOCPEPOUV T OXETIKI PE TO AVTIKEIUEVO TOUG UTTNPECIA O€ AOYIKEG TIMEG.

AOYyw Twv TTOAAWV Kal BacIKwy dla@opwy avAueoa o€ £va TTPOIOV Kal dia

UTTNPECIA, UTTAPXOUV KAl OUYKEKPIUEVEG DUOKOAIEC OO0V aQOPA OTO UAPKETIVYK.

EvOeIkTIKA avagépovtal o akOAouBeg: ‘EANeipn €EeIdIKEUPEVWY ATOUWY OTO
MAPKETIVYK UTTNPECIWY, DUOKOAIQ KOOTOAOYNONG, €CWTEPIKOI TTAPAYOVTEG (TT.X.

o010 Anpooio Touéa, ol TTPoTEPAIOTNTEG KaBopiovTal atrd TOUG TTOAITIKOUG).

ATTO TTAeUPAG PAPKETIVYK, AOIMTOV, TO «OTOIXNUG» gival oI TTEAATEG va Bewpolv
OTI UTTAPXEI OIOPOPETIKN TTOIOTNTA AVAUECT O aVTAYWVICOPEVES eTTIXEIPNOEIG. O
Gale, TTOAU eUoTOXA, Io0XUPICeTal OTI «H A&ia cival atrAwg MoidTnTa, cUPPWVaA PE
TO TTWG TNV Opilel 0 TIEAGTNG, TTOU TTPOCPEPETAI OTNV KATAANAN TIWA»,%” evid N
Zeithaml opiel Tnv Agia wg «ouvoAikn afloAdynon (ammd Tov TTeAATN), TNG
XPNoIuoTNTAG £VOG TTPOIOGVTOG, N OTToia BacieTal o€ AVTIAAWEIG OXETIKEG UE TO TI
0 TENGTNG £dwaoe kai TI THPe».® H Afia BEBala €ival EVTEAWC UTTOKEIMEVIKA
(«TEVTWY TWV TTPAYHETWY JETPOV, AVOPWTTOC £0T»,%° «EAV 0 TIEAGTNG Aé€l TTWG
TO TTPOIBV €ival KaAS, TOTE €ival KaAd. Av Aégl TTwG ival Kakd, TOTE gival Kako»). >
2UPQwWva Pe autd TO TIVEUMA, n épeuva PIMS mpootrdBnoe va egetdoel TV
OIAPOPETIKI UTTOKEIUEVIKI] TTOIOTNTA AVAPECO O€ AVIAYWVIOTEG, BETOVTAg TnVv
€€NG epwTtnon: «TI TTOOOOTO TOUu TCiPOU CAG TTPOEPXETAl QTTO TTPOIOVTA K

UTTNPECIEG TTOU 01 TTEAATEC 00¢ Bswpolv w¢ Katwtepa, loa A AvwTtepa O€

OX£ON ME TOUG TPEIG KUPIOTEPOUG QVTAYWVIOTEC OOG»;

27 Bradley T. Gale, Managing Customer Value, The Free Press, 1994.

28 Valarie A. Zeithaml, “Consumer Perceptions of Price, Quality and Vaue: A Means-End Model and Synthesis of Evidence’,
Journal of Marketing, Vol. 52, July 1988, p. 14.

29 Ipwtayopag.

30 Jan-Benedict E. M. Steenkamp, Product Quality, Van Gorcum, 1989, cegh. 59, avagépovtac 6tL  @pdon ovikel otov M. F.
Wolff, “Quality/process control: What R and D can do”, Research Management, 1986.
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1.4 HENNOIA TOY NAPAIMONOY

Q¢ MNapdtrovo opieTal «To aicOnua Tou AvVIKAvVOTIoiNTOU f} N dUCOpPEOKEID aTTd
TN OlIdYweuon Twv TIPOCdOKIWY (KATTOIOU) A ammd TNV avayvwpion Tng
TTPOoQYOPAg 1 TNG aiag Toux». Eival, €tmiong, «n eEwTtepikeuon diapaptupiag, n
dlaQwvia TTou ekK@PAleTal yia Mia KAataoTaon Trou eival adikn A Biyvel éva
TPOOWTTO 1} OUVOAO» KOl «OTTOloodATTOTE 1 OTIOATIOTE €ival aITia  yia
otevoxwplo».*! H avtioToixn AéEn otnv ayyAikr (Complaint), €xel AaTIviKA pida.
Mpoépxetal amdé 10 “plangere”, mou apxikKd onfuaive «xtuttw» (hit) R

(METAQOPIKA), «XTUTTW TO OTABOC KaTToIoU» (beat one’s breast).*

2T0 V€O, OXETIKO Pe Tn dlaxeipion TTapatrovwy, Mpdotutro ISO 10002:2005, 10
TTOPATTOVO OpICeTal WG «EKONAWON OUCAPECKEIOG TIPOG €vav  OpPYyavIoUO,
OXETIKAG ME TA TTPOIOVTA TOU ) PE TNV idia Tn dlepyadia XEIPICHOU TTAPATTOVWY,
OTTOU avapévetal pnTa r UTTOVOEITal Yo atrdvinon A n €TiAucr] Tou» Kal O
TTOPATTOVOUPEVOG WG «TO QUOIKO TTPOCWTTO, OPYAVIOUOS 1 O avTITpOowtTog

TOU, TTOU JIATUTTLIVOUV TTaPATTOVO».

Ta Trapdatrova gival KAT!I KOAG Kai TTPETTEI VO AVTIMETWITTI(OVTAI oAV va ATAV
Onoaupo6g. Edav pia emiyeipnon oev AauBdvel Tmapdtrova, n o PIKPOTEPN
mlavoTnTa €ival va AeIToupyei TEAEIQ KAl va pnv UTTAPXOUV TTOPATTOVOUNEVOI
TeAATEG. H ouviBng TTepiTITwon, Opwg, €ival OTI o1 TTEAATES (YIa OTTOIOVONTTOTE

AGy0) €TTIAEYOUV Va PNV TTapaTroveOouV Kal aTTAWS aAAGZouv TTpounBeuTh.

Ta TeAeuTaia Xpovia, OTTOQEUYETAI KATTOIEG QPOPEC VA XPNOIYOTTOIEITAlI N AEENn
«TTAPATTOVO», OIOTI €ival CUVUQOOUEVO PE OUOAPEDTEG eUTTEIPiES. lMpoTiudaTal,
TTOAEG QOPEG, N @PACcN (EUPNUICHOG) «eEUTTNPETNON TOU TTEAATN» (customer
service) f n AéEn «puBbuion» (service adjustment).

31 T'empytog A. Mropmividtg, Aegkd e Néag EMinvikng M'oooag, Kévtpo Ag&ikoloyiag, 1998.

32 JanelleBarlow & Claus Mgller, A Complaint is a Gift, Berrett—Koehler, 2000, p. 1.

33 EAOT 1SO 10002:2005, Awyeipton tne Howtrog — Ikavoroinon IHelatdv — KatevOuvripieg Odnyiec yio 10 YEIPIGUO TOV
TaPoTOVeV eviog Tev opyavicumv, 30 Maiov 2005, ogl. 9, Iapdypagpot 3.2 kot 3.1 avtictoryo.

34 Malcolm Peel, Customer Service: How to Achieve Total Customer Satisfaction, Kogan Page, 1993, p. 112.
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H duoapéokeia evdg TTeEAATN () «TTAPATTOVO»), €ival duvaTov va EPQAVIOTEI O€
OTTOINOATTOTE OTIYMN TNG dIadIkaoiag, €dv yia oTTolovORTToTE AOYo O TTEAATNG
a100avOei OTI deV EKTTANPWVOVTAI Ol AVAYKEG I Ol TTPO0dOKiEG Tou. EKTOG atrd
TNV AQWn €vOog «Kakou», dnAadr] pn TTOIOTIKOU, TTPOIOVTOG I UTTNPECiag, n
duocapéoKela JTTOPEl  €TTiONG va TTPOoENBEl kal ammd TO  XPovodidypauua
Tapadoong, TIC OXETIKEG WE TO TIPOIOV 1 UTINPEECIA TTANPOYOPIES, TNV
e€uTTNPEETNON META TNV TTWANON, TNV un apuolouca XPrion TTPOCWTTIKWY
0edoUEVWY, TIG £YYUNOEIG, K.ATT. KaTtd cuvétreia, gival (WTIKNG onuaciog yia Jia
ETTIXEIPNON VA KAAUWEI ETTOPKWG OAES TIG TTIOAVEG TTAPAPETPOUG, £TOI WOTE vVa

MEVOUV Ol TTEAATEG TNG IKAVOTTOINUEVOI KAl N id1a va ATTOKTA KAAR @riun.

AG onueiwBei 0TI eAaxIoTEG ETTIXEIPAOEIG (€iTE TTapdyouv TrpoidvTa  EiTe
TTPOCPEPOUV UTTNPETIES) divouv Tn d€ouca CNUACIa OTNV EEUTTNPETNON WETA TNV
TTwAnon (after-sales service), TTapoAo ToU Exel ammodelxBei 611, TOOO TO
MEYOAAUTEPO TTEPIBWPIO KEPDOOUG (TTooOoOTIaID Kal o€ aTTOAUTEG TIUEG), OO0 Kal N
ETTAVAANTITIKOTNTA QYOPAS, TTPOEPXETAl OKPIBWG aTTO AUTAV Tn @ACN TNG
dladikaoiag. EIdIKA ot TTEPITTTWOEIC TTAPAYWYNG TTPOIOVTWY, N €EUTTNPETNON

META TNV TTWANON UTTOTIUATAI OE PEYAAO BaBUO.

Av avaAoyioTOUUE TNV TTEPITTTWON €VOG QUTOKIVATOU. To TTEPIBWPIO KEPDOUG
ammoé TNV TTWANOCN €ival OXETIKA MIKPO. ZTn OUVTAPNON OUWG (aVTAANOKTIKA,
pubuioeig, o€pPIg, K.ATT.), TO TTEPIBWPIO KEPOOUG tival TepAoTIo. MapdAa autd,
ENAXIOTEG QVTITTPOOWTTEIEG AUTOKIVATWYV QVTIMETWTTICOUV aAUTO TO BEépa OTTWG Ba
émpemre.  Evvoeital 011 Ogv  UTTAPXEI QUTOKIVATO TTOU VO PNV XPEIAZeTal
OUVTAPNON, apa OAOI AVEEAIPETWG Ol AYOPAOTEG AUTOKIVIATOU Ba XPEIQOTOUV TN

OUYKEKPIUEVN UTTNPETIA, KAl JAANIOTO TTEPICCOTEPES ATTO Wia POPEG.

Edv, Aoirdv, oudeic atmmodidel Tnv apudlouca onuacia oe éva TTPoidv TETOIOU
TUTTOU, QAVTAOTEITE TI cUPBaivel o€ TTPoIdvTa TToU Oev XpelddovTal cuVTAPNON
(Tr.x. MTTOUKAAIQ), eival oTtraviotepn n BAGBN 1 n ouvthpnor Toug (TT.X.
NAEKTPIKEG OUOKEUEG), Oev eival duvaTtdv va emidlopbwBouv (TT.X. MTTAAES
TTOd00@aipou) N £€xouv HIKPA adia (TT.X. AVATITAPEG). 2TIG TTEPITITWOEIG QUTEG, N

ETAIPEIA, TIG TTEPICOOTEPES POPEG, TTOAU ATTAQ «EEXVAED TOV TTEAATN, BEWPWVTAG
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TTwG Oev Ba ETTPETTE KAV va UTTAPXEI €va TUARUA TTANpo@dpNonG i €CUTTNEETNONG

meAaTwv. MiBava Tapdtmova, arracXoAoUV JOVO TO VOUIKO TURUA.

2TIG UuTTnpPeoicg, BERaia, Ta TTpdyuata eival Aiyo KaAUTepa, iowg emmeidr Ogv
UTTAPXEl «aTTTd TTPOIOV» Kal N aicnon TNG «TroldTNTAG» TTPOKUTITEI GTTO TNV
OUVOAIKA €IKOVA A ATTO PIKPOAETTTOUEPEIEG, 1) ETTEION N dlagopOoTToinOoN avAaueoa
OTIG UTTNPETieg dev gival 1IBIaiTepa aioONTA (TT.X. TTWG va aglohoynBouv atréAuTa
Ol UTTNPECIEG TTOU TTAPEXOUV Ol ETAIPEIEG KIVNTAG TNAEPWVIAG 600V agopd OTO
«Baciko6» Toug TTPOIOV; TI OEIKTEG va e€axBouv 0€ EUTTNPETNON VOOOKOEIOU); 2€
TETOIEG TTEPITITWOEIG, N AVTIKEIYEVIKI PMETPNON €ival BUCKOAN, VW KabioTaTal TTio

€UKOAN OTaV UTTAPXOUV dIadIKACIEG pouTivag (TT.X. aAAayr) AadIiwV AUTOKIVITOU).

AKOuUn Kal 1ol 0w, oTTavia uttdpxouv emixeiprioels - Opyaviopoi TTou
aoxoAouvTal JE T CUCTNUOTIKA Kal dounuévn auAhoyr, diaxeipion Kal avaAuon
TapaATTOVWY  TwV  (UTTAPXOVTWV 1 duvNTIKWY) TTEAATWV TOUG. ZuvhBwg,
QPKOUVTOI O€ Jia YEVIKA £pEuva ayopdg, akoun Kai av dle¢ayeTal amd Kovou JE

GAAEG eTaIpeieg TOU iBIOU 1] BIOPOPETIKWY KAAdWV (TT.X. £peuveG omnibus, K.ATT.).

A6 6Aa Ta TTpoavaPEPBEVTA, ouvayeTal OTI N GUAAOYT, ETTECEPYaTia, dlaxeipion
Kal avdAuon trapamévwy otov Topéa Twv YTINPEoIWY, TTapouciddel 101aiTepo

evola@épov yia TNV EAAGOa. 2ZTov Topéa Twv UTTNPECIWY, TTOU N YETPNON €ival

QUOKOAOTEPN, TO TTAPATTOVO ATTOTEAOUV OIOVEI EAATTWUATIKA TTPOIOVTA.

H agioAdynon Twv TTapamovwy WG MHEPOG TNG  YEVIKOTEPNG METPNONG
IKAVOTTOINONG TOU TTEAATN, ATTOTEAEI KOMPPBIKO onueio yia TR @IAocoia Tng
Aloiknong OAIk¢ MoidTnTag. Meiwon TTapatrévwy, odnyei 0€ IKAVOTTOINCN Tou
TTEAATN KAl AQOCiwor TOU OTNV ETTIXEIPNON, TTOU €XEl WG ATTOTEAECHA TNV
kepSopopia Kal TNV emBiwor] TNS.* Opwg, TTAPOAO TTOU O TEXVIKEG TTOIOTNTAC
€XOUV OnueIwoel PEYAAn TTpdodo Ta TeAeuTaia Xpovia, Oev €XeEl UTTAPEEI
avTtioToixn mPO0odo¢ OToV TOUED TNG €PEUVAG TTOU AQOPA Ot TTapATTOovVd, OUTE
EXEl «EPEUPEBE» €va OAOKANPWHEVO KAl TAUTOXPOVA QEIOTTIOTO oUCTNUA

OUAANOYNG Kal avaAuong TTapATTOVWV.

35 E. W. Anderson, C. Fornell, & D. R. Lehmann, “Customer Satisfaction, Market Share, and Profitability: Findings from Sweden”,
Journal of Marketing, Vol. 58, July 1994, pp. 53-66.
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1.5 KOZTOZ NOIOTHTAZ NPOEPXOMENO AINO NAPATONA

Tooo oTnv TTapaywyn TPoidvIwy, 600 Kal OTNV TTAPOXH UTTNPECIWY, EVUTTAPYEI
TO KOOTOG OIA0QANIONG TnG €mMOUUNTAG TTOIOTNTAG, TO OTI0I0  CUXVOTEPA
avagépeTal wg «KooTog MoidtnTag».* SuvioTartal 0To KOOTOG TToU Ba ATTEPEUYE
Mia emmixeipnon av K&Be TTpoidv | uTTnpEcia TTou TTPOCPEPEl, OAAG Kal KABe
dpacTNPIOTATA TTAPAYWYNG, OIABECNG 1 UTTOOTAPIENG, EKTEAOUVTAV AYoya Katd

TNV TTPWTN QOopPA.

To Apeoco KoéoTtoc¢ [MoidTnTag TTou TTPOKUTITEI aTTO TA TTapdtrova evidooeTal

Kupiwg o010 KoOoTog AvTIeTWTTIONG META TNV TTwAnon (EEwTtepikd KéoTog N

external failure cost) kai (evOeIKTIKG) TTEPIAAPBAVEL €yYUAOEIG, ATTONUIWOEIG,
AYWYEG, DIOPOWTIKES eVEPYEIES, DIAPNUICEIS YIa aTTOKATACTACH QRKNG, ONUOCIES

OX£0EIG, aVOPWITOWPEG, K.d.

2€ MIKPOTEPO BABPO, WG aTTOTEAECUA AVAAUONG TWV AITIWV TTOU TTPOKAAECAV TA

Tapdtova, uttdpxel KoéoTto¢ ATToQuyng, To OTroio  avaAuetal o€ KooTog

A&loAdynong (1r.x. avaAuon TPoBANUATWY TToI0TNTAG) Kol KOoTog MpodAnwng

(17.x. €€oUdETEPWON AITIWY KOKAG TTOIOTATAG, OAAQYEG OTIG OIODIKATIEG).

To Eppeco KéoTO¢ €ival TTOAU TTI0 OonuavTiKO Kal PTTopEi va TTepIAaUBAVEL:

XOUEVO KEPDOG ATTO TTEAATEG TTOU QVTIMETWTTIOAV TTPORANUA KAl oTapdTnoav va
ouvepyddovTal YE TNV ETTIXEIPNON, YEVIKOTEPN OUCEAUNOCN TNG ETTIXEIPNONG,
evOeEXOUEVN HEIWON £000WYV, OAAG Kal £€00a TTPOCEAKUONG VEWVY TTEAATWY, TTOU,
OTTWG TTPpoavaAPEPONKE, €ival oNUAVTIKA uynAdTEPA aTTO TO KOOTOG dIATHPNONG

TWV IKAVOTTOINUEVWY UTTAPXOVTWYV TTEAATWV.

36 K. N. AgpBrrordg, Aroiknon Olknc IMowdtnrag, 1997, ced. 124-128.
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1.6 METPHZIMA ZTOIXEIA NOY A®OPOYN ZTA NMAPAIONA

H otroudaidotnta TNG aTTOTEAECUATIKAG AVTIMETWTTIONG TTAPATTOVWY, WG PEPOUG
TNG IKAVOTTOINONG Tou TreAdTn, €Xel emPePaIwBei amd didpopec €peuvec.®’
OuoiooTikd, n épeuva TARP (Technical Assistance Research Program) trou
TTPAYMATOTTOINONKE KUPiwG OTIG Hvwpéveg TMoAiTeieg APeEpPIKAG, ATAV N TTPWTN
TToU KaTEDEICE TN onuacia Tng dlaxeipiong TTapatmovwy. Ta arroteAéoparta dev
TTEPIOPICTNKAV POVOV OTIG TTAPAUETPOUG TTOU €peuviBnkayv, aAAd AnReenkav
uTTOWnN Kal AAAEG €pEUvEG TTOU dIEEAyovTav TauTOxXpova o€ dlagopa KpdTn. (Oa
TPETTEL, WOTOCO, va onuelwBei OTI Ta eupruata Oev APopouv HOVOV O

uTTNPEoieg, aAAG Kal o€ TTPoidvTa). H ev Adyw €peuva, Katédeile oTi:>8

8 ATO Toug duoapPeCTNUEVOUG TTEAATEG UIOG ETTIXEIPNONG, TO 96% TTEPITTOU
dev Ba eKQPACOUV Ta TTAPATTOVA TOUGS ATTEUBEIOG OTNV ETTIXEIPNON, AAAG
EMMECWG, oUCNTWVTAG ME YVWOTOUG KOl QIAOUG KAl QUAUPWVOVTOG TNV

KA eriun Tng emixeipnong (“negative word of mouth”).

§ KdBe TeAATNG Ba polpaoTEl TNV apvnTIKA EPTTEIPIa TOU e AAAa 10 aTopa,

evw 10 13% Twv ducapeoTnUéEVWY TTEAATWY Ba To TTEl 0€ AAAa 20 dTopal
§8 Ta k&Be TTapdaTTovo TTOU PBAvVEl OTNV ETTIXEIPNON, UTTAPXOUV AAAa 26 (1)
TTou Oegv Ba paBeutolv ToTE. Ta 6 pdaAioTa Ba cival «ooBapd»

TTapAaTTOVA.

§ Edv 1o mapdatrovo dieuBeTnBei atroTeAsouatikg, 70% Twv TTEAATWV Ba

ouvexioouv va ouvepydlovral pe Tnv ETIXEipnon. Av, €TTMTPOCOETWG,

01euBeTNO¢i Kal ypryopa, To TTO000TO avEPXETAl 0TO 95%.

§ [leAdTeCG TTOU TO TTAPATTOVO TOUG AVTIMETWTTIOTNKE ATTOTEAECUATIKA, Ba TO

TTouV 0€ (MOvVoV) 5 GAAa TTPOCWTTA.

37 K. N. Agpprrordg, 6.w., oel. 27, 117.
38 Technical Assistance Research Program (TARP), Consumer Complaint Handling in America: A Final Report, White House
Office of Consumer Affairs, Washington DC, 1979.
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Mia atrd TIg JeyaAUTEPES €PEUVEG OAWV TWV ETTOXWYV OTO BEPa TNG dlaxeEipiong
Tapatrévwy Atav n €peuva PIMS (Profit impact of Market Strategy), TTou
OI1ECxOn 10 1987. KaTédelge TN oNUOCIa TwV TTAPATTOVWY WG UTTOOUVOAOU TNG
eCuttnpétnong (service delivery) otnv emmixeipnuatik) atmrdédoon (business
performance), cuoxeTiCoviag OeTIKA Tnv TTOIOTNTA  €EUTTNPETNONG  (Service

quality) e To képdog (profit).3* Avagépovtal, peTall GAAwY, Ta €EAC:

8 [lepitrou pia oTig T€0O€EPISC ouVOANayEG dnuIoupyel KATTOI0 TTPORANUA

TTOIOTNTAG OTOV TTEAATN.

8 To KOOTOG TOU va PNV €CUTTNPEETEITAI IKAVOTTOINTIKA O TTEAATNG TNV TTPWTN
QOpPA UE TO TTPOCPEPONEVO TTPOIOV ] UTTNPETIA, EKTIMATAI OTI AVTIOTOIXEI

010 20 £€wW¢ 50% TWV AEITOUPYIKWY dATTAVWYV THGS ETTIXEIPNONG.

8 T[lepitrou 10 70-90% TWV TTEAATWYV HE KATTOIO TTPOBANKA TTOIOTNTAG OTNV
€EUTTNPETNONA TOUG, dEV TTAPATTOVOUVTAl OTNV ETTIXEIPNON. ZUVETTWG, O€
K&GBe TTOPATTOVOUNEVO TTEAATN QVTIOTOIXOUV TOUAAXIOTOV  GAAol 3

duoapeaTnuéVol TTEAATEG TTOU BEV AKOUYovTal. To XEIPOTEPO, OUWG, Eival

OTI TTOAANEC emmixelpAcelc Bewpouv OTI Oev  UTTAPXOUV TTEAATEC TTOU

avTigeTwTTiCouv TTpoBAAuaTa Kal OV TTapaTTovouvTal. Av cupdBei autd, n

ETMIXEiPNON €TTOVATTAUETAI KAl Bewpei TTWG «OAa TTave KaAG», dpa dev

KaTtaBAaAel TTpooTTaBEIES BEATIWONG.

8§ ATO Toug TTeEAGTEG TTOU Oev ek@pdAlouv TTapdtova, Povo éva 10%

ouveYiCel va TTPAYUOTOTTOIEi CUVOAAQYEG E TNV ETTIXEIPNON.

8§ O pEoOG TTEAATNG TTOU £xEl KATTOI0 0oBapsd TTPORANUA PE TNV TTOIOTNTA
UTTNPECIWV TTOU TOU TTPOCQEPEI Wia €TTIXEipnon, Ba oulnTAoEl yia TIG
APVNTIKEG EPTTEIPIEC TOU pE GAAOUC 9 TBavolc TTeAdTec.*® (Zuppwva pe
AANEG PETPAOEIG, O apIBPOG aveRaivel oToug 16-20)! AvTtiBeTa, TTEAATEG PE

APIOTEG EVTUTTWOEIG Ba TO OXONIACOUV JOVO WE TPEIG 1) TEOOTEPIG AANOUG.

39 R. Buzzel & B. Gale, The PIMS Principles: Linking Strategy to Performance, The Free Press, 1987.
40 Karl Albrecht & Ronald E. Zemke, Service America, Dow Jones-Irvin, 1985.
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8 H Oduocapéokeia evog TTEAATN ME TNV TTOIOTATA €VOG TTPOIOVTOG 1 TNV
€EUTTNPETNON MIAG ETTIXEIPNONG, ETIOPA apvNTIKA OTN YVWHN TOU yId TNV
QVOUEVOPEVN TTOIOTNTA TWV GAAWV TTPOIOVTWY KAl UTTNPECIWV TNnG idIag
emyeipnong. MaAioTa, 10 91% Twv TTOPATTOVOUPEVWY TTEAATWY ONAWVEI

OT11 dev Ba Eavayopdoel TTOTE TTPOIOVTA ) UTTNPETIES OTTO TNV idIa ETAIPEIA.

§ 2& TTEPITITWON KOKNAG QAVTIMETWTIIONG TWV TTapatrévwy, 1o 83% Twv

dUOOPECTNUEVWYV TTEAQTWYV ETTIAEYEI AAAN ETTIXEIPNON.

8 AvriBeta, €dv n eTaipeia OlopBwoel pe  TAXUTNTA, aKpiBEia  Kal
ammoTeAeopaTIKOTNTA  Ta  AdBn  T1OU  €yivav, TO 82-95% TWvV
TTOPATTOVOUPEVWY TTEAQTWY Ba ouvexXioouv va ouvepyalovtal Pe TNV
ETAIPEIQ.

§ To KOOTOC TTPOCEAKUCNG EVOC VEOU TIEAGTN eival 5 (uTroonueioelg %)

éwg 6 (uoonueiwon *3) gopéc peyaAitepo amd To KOGTOG dIATAPNONG

EVOG UTTAPYXOVTOG IKAVOTTOINPEVOU TTEAATN, €V OI TTEAATEG OAAGlouv

TTPOMNOEUTH AOYW KAKNG €EUTTNPETNONG ME TTEVIATTAGCIO OUXVOTATA ATTO

4TI yia OépaTa TINWV 1 KAKAG TToIdTNTag TTpoidvTog!*

Eivalr avaykaio va onueiwbei 611 n paydaia augnon Ttou d1adIKTUoU divel Tn
duvatoTnNTa OE TTEPIOCOOTEPOUG AVOPWTTOUG OTTO TTOTE VA  ETTIKOIVWVOUV
EUXEPEDTEPA, YPNYOPOTEPA KAl  AVWVUPA, OTTooTEAAOVTAG ueydAo  Oyko
0edopévwy, o€ UWPNAEG TaXUTNTEG, O TTAPOAATITEG aTTO OAn TNV u@nAio. Ol
OAOEVa aUEAVOUEVEG TEXVIKEG DUVATOTNTEG ETTIKOIVWVIAG, TTIBavOV va odnyrioouv
O00UG eKPPACOUV TTAPATTOVA OTO VA POIPACTOUV Tn BUCOPECKEIA TOUG PE AKOUN
TeEPIooOTEPA ATopa atrd doa £xouv deitel o1 UEXPI Twpa £peuveg. ETTiong, eival
TTOAU TTI0 €UKOAO va KAIMOKWOOUV apvnTIKEG EVEPYEIEG YIA TNV ETTIXEIPNON
(MTTOUKOTAL, K.ATT.). Eival, Aoimmdv, amrapaitnto va didetal 10iaitepn Baputnta

OTNV ATTOTEAEOUATIKA QVTIUETWTTION TWV TTAPATTOVWV.

41 Tom Peters, Thriving on Chaos, Alfred A. Knopf, 1988.

42 R. L. Desatnick, Managing to Keep the Customer, Houghton Mifflin, 1988.

43 Paul S. Bender, Design and Operation of Customer Service Systems, Amacom, 1976.
44 JamesR. Evans & William M. Lindsay, 6.z, p. 148.
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2¢ €peuva TTou dI1ECAXON atrd Toug Bitner, Booms, Tetreault otoug TouEig
Toupiouou, EoTioong kal AepoTropikwy ETaipeiwy, e deiypa 700 TTEPICTATIKWV
e€uttnPEETNONG, dIaTTIOTWONKE OTI aTTO TO CUVOAO TWV TTEPITITWOEWY OTTOU Ol
TTEAATEG €ixav BETIKES euTTEIpiEG aTTd TNV £TAIPEIA, TO 25% Cekivnoe atTd KATTOIOU

€id0UG «aTroTUYia» TNG ETAIPEIAC N oTroia TENKWS dlopBwenke.*

Ye amoAuToug apiBpolc, o Bender®® uttoAdyioe OTI KGO «XapEvoc» TTEAGTNG
MEIWVEI TNV KEPDOPOpPIa TNG ETTIXEIPNONG KaTd 118 $, éTav To KOOTOG yia va gival
IKAVOTTOINUEVOC avépyeTal oe MOAIC 20 $, evy o Power®’ avagépel 611 n aténon
dIaTNENOINOTNTAG TwV TTEAATWY KaTd 20% €xel TNV idla OIKOVOMIKY ETTiOpaCN
000 n Peiwon Tou ouvoAIKoU KOoToug KaTd 10%. H British Airways Atav atro Tig

TTPWITEG ETAIPEIEC TTAYKOOUIWS TToU T6 ouveidnToToinoe.*®

ISlaitepa evdiagépov oToIXEiO, €ival To €€NG: To 60-80% Twv TTEAATWV TTOU
TEAIKG oAANGCel TTPpOPNBEUTr, OTIC EVOIAUECEG TTEPIODIKEG EPEUVEG QYOPAG
SnAwvouv «Euxapiotnuévor» 1 «MoAU guxapioTnuévoi».*® Evi) oe épeuva Trou
onuooielBnke 1o 1990, avaeépbnke OTI KABE eTTixeipnon XAvel KATA YECO OPO

20% TwV TTEAATWV TNS AOYw SUCAPECKEING OTTO TIC TTAPEXOMEVES UTTNPETiES. ™

H agociwon kai n diatipnon Twv TTEAATWY, €ival OTEVA OUVOEDEUEVN UE TNV
KepdOPOpPIa. ZTOV TTapPATTAvw Kavova, OUWGS, UTTAPYXOUV Kal eEalp€ocelg. (TT.X.
TTEAATEG TTOU «KOOTICOUV» OTNV ETTIXEIPNON TTEPICCOTEPO ATTO TN CUVEICPOPA
TOUG OTNV Kepdogopia f TTou Oev CUP@EPOUV TNV eTaipeia AOyw aAAayrig
oTpatnyiknig). O Reichheld, TTOAU guoTOXQ, BIEUKPIVICEI TTWG «BEV Eival OAOI Ol

TEAATEG iooI»!>?

Eival, Aoimmov, avaykaio va eEeTddeTal TO KATA TTOOO KABE TTEAATNG 1 KABE oudGda

TTEAATWV «OUPQEPE» TNV ETTIXEIPNON. AV, OUWG, Jia ETTIXEIPNON ATTOPACICEl va

45 Mary Jo Bitner, B. H. Booms, & M. S. Tetreault, “The Service Encounter: Diagnosing Favorable and Unfavorable Incidents’,
Journal of Marketing, Val. 54, No. 1, 1990, pp. 71-84.

46 Paul S. Bender, 6.7

47 C. Power, “Smart selling: how companies are winning over today’s tougher customer”, Business Week, Vol. V3277, August 3,
1992, p. 46.

48 Mohamed Zairi, “Managing customer satisfaction: a best practice perspective’, The TOM Magazine, Vol. 12, No. 6, 2000,
pp. 389-394.

49 Jandlle Barlow & Claus Mgller, 6. m., p. 152.

50 R. Timm, “Use the profit Power of Customer Service’, Executive Excellence, Vol. 20, February 1990, pp. 27-29.

51 Frederick F. Reichheld, “Loyalty-Based Management”, Harvard Business Review, March-April 1993, uépoc tov Biriov tod
Christopher H. Lovelock, Services Marketing, 3" edition, Prentice Hall International, 1996, pp. 245-253.
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MNV ouvexioel TN ouvepyaoia pe KAtrolov TTEAATN, KAAO Ba eival va egeTdoel
evOeAEXWG OAOUG TOUG TTAPAYOVTEG (TT.X. AV KATTOI0G TTEAATNG 1} UTTNPECia dev
ATTOPEPOUV KEPDN, VA €LETAOTEI UNTTWG N ouveloPopd Toug oTa Mevikd 'E¢oda
TNG €TTIXEIPNONG agiCel TOV KOTTO dIATAPNONG TOUG, AKOUN Kal Qv dev KAAUTITETAI

TO OUVOAO TwV OTABEPWV Kal HETABANTWYV E0OBdWV).

O1 Reichheld kai Sasser,® e€€ahou, ATAV AUTOi TTOU KATéGTROAQV ISIAITEPT
ONUOGIAR yia ToV TOoPEéd TwV YTINPECIWV Tov Opo “zero defections” (kavéva
eAATTWHATIKG), TTEPIYPAPOVTAG TOV WG «va KpaTtdel (Ui eTaipeia) KABe TTeEAATN

TOV OTTOIO PTTOPEI VA EEUTTNPETIOEI ATTOKOMICOVTAG KEPOOG».

BéBaia, o 6pog “zero defects”, yia TTpoidvTda, O OTTOIOG XPNOIMOTTOINONKE YIA
TPWTN QOPA aTTd ToV (MAAAOV AyVWOTO AKOUN KAl 0€ auTOoUG TTOU aoXOAoUvTal
ETMOTNPOVIKA UE TOV TOUEA TNG TToIOTNTAG) IdTTwva Shigeo Singo, €yive yvwoTog
oto Autiké Koéopo amd Ttov Auepikavo Philip Crosby, évav ammd TOUg

BEWPOUPEVOUC «ykoupoU» Tng MoidTnTag.>

AG onuelwBei 0TI, yia éva TTPOIOV TTOU TTAPAYETAI ATTO INXAVAUOTA €ival OXETIKA
€UKOAO yIa pia emmixeipnon va dnAwvel «To @TIAXVOUPE CWOTA atmd TV TTPWTN
@opd» (“Do it right in the first time”), OI0TI YE OXETIKA ATTAN OTATIOTIKA
emegepyacia, eav pubuIOTE TO PnxAavnua va TTapdyel akpIPwS OTO PECOV TWV
opiwv TTPodIaypa®Png, TOTE, CUPPWVA PE TNV KAVOVIKI KaTavour Katd Gauss, 10
95% Twv TTPOIOVTWY Ba BPIioKETAI EVTOG TOU Opiou Twv +/- 1,960, (OTTOU «O» N
TUTTIKN) atmOkAIon), To 99,7% Ba BpiokeTal eviog Twv +/- 30, dnAadr Ba UTTApXEl
0,3% €ekTOC TTPOdIaYPAPWY, EVW TA TEAEUTAia XpOvia TTANBaivOuv Ol €TAIPEIES
TTOU 1oXUpPICovTal OTI €QaPUOlOUV «TTPOCEYYION +/- 60», (TO OTTOI0 PETAPPACETAI
o€ TToo00TO 0,0000034%, dnAadn 3,4 «EAATTWHATIKA» ava ekaToupuplo). Eival,
wOoTO00, £€aIPeTIKA BUOKOAO va IoXUPIOTEI KATTOI0G OTI TO “Do it right in the first
time” 1ox0el yia TOv TOMEéQ TNG UTINPEEoiag, €IOIKA OTav KABe TTeAATNG

avTINaPBAVETAI SIAQOPETIKG TNV EVVoIa TNG «TTOIOTIKAG UTTNPETiag».>

52 Reichhdd, F. F., & Sasser, E. J. Jr., “Zero Defections: Quality Comesto Services’, Harvard Business Review, Vol. 68,
September-October 1990, pp. 105-111.

53 Philip Crosby, Quality is Free: The Art of Making Quality Free, McGraw—Hill, 1979.

54 Stephen W. Brown, Raymond R. Fisk & Mary Jo Bitner, “The Development and Emergence of Services Marketing Thought”,
Journal of Marketing, Val. 57, No. 1, 1993, pp. 61-103.
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2UNTTANPWUATIKG, Ba TTPETTEI va eTTIoNUAvOEi 6Tl he Tnv Tdpodo Tou xpovou, Ol
IKavoTToINUEVO! TTEAATEG yivovTal oAoéva TTICTOTEPOI OTNV £TAIPEia, ayopdlouv
UTTNPECIiEG e augavouevo puBud (ouvnBwg Pe To UWPNASTEPO yia TNV ETTIXEIPNON
TEPIBWPIO KEPOOUG, Xwpic dnNAadr va atroAauBdavouv TTPOVOUIAKN WETAXEIPION)
Kal dnuioupyouv Aeiroupyikég atrodoTikdTnTeG (operating efficiencies) yia Tig
ETTIKEIPACEIC TTAPOXAS UTTNPECIWV.> Katd ouvémrela, KAOe IKOVOTTOINUEVOCS
TEAATNG TTOU XAVETAl, QTTOTEAEI OITTAN QTTWAEIA yia Tnv E£TTIXeipnon, OI16TI

QAVOAOYIKA CUVEICPEPEI TTEPICOOTEPO OTA KEPDN TNG aTTO €vav VEO TTEAATN.

‘Eva oTT6 Ta TTI0 EVIUTTWOIaKG oTolxeia TS épeuvag Twv Reichheld kai Sasser,*
gival o1l n «TMoTOTNTO» TOU TTEAATN O€ IO OUYKEKPIPEVN £TTIXEIPNON (customer
loyalty) ocuvelo@épel TTepIOCOTEPO OTNV KePdoopia TNG atrd OTI TO HEPIOIO
ayopdg! ATtrodidouv, O¢, 10IQITEPN ONUACIa OTNV EyKAIPN QVTIMETWTTION TNG
duoapéokelag Tou TTEAATN, ava@épovTag OTI n dladikaoia aAAayng TTPoUNOEUTH
gival pia «eEENIKTIKN dladikaoia» Kal TTwG KABE eTTIXeipnon 6a TpETel va

OlEPEUVA O€ TOKTA XPOVIKA BIACTAHATA TIC ATTOWYEIG TWV TTEAATWYV TNG.

MpoTeivouv «TTPOANTITIKEG» HEBODOUG PETPNONG KAl AVTIOTOIXOUG OEIKTES (TT.X. TO
XOUNAG uttéAoITTO €vOG TpaTtrediIkou AOYapPIQOHUOU KOl Ol PEIWPEVES ETTIOKEWEIG
otnv Tpdmeda, evdéxetal va cival amoppolia ducapéokelas. H Tpdammela Oa
TTPETTEl va OIEPEUVACEI TNV €VOEXOMEVN OUCAPECKEIQ, AVTi va TTEPIUEVEl va
«KAgioe» o TTEAATNG TO Aoyaplaopo). O «€peuveg xauévwy TreAaTwv» (Lost
Customers Surveys) eival 1SiaiTepa onuavTikd epyoAeio pérpnong.>’ Me tnv
&mmoyn auTh cupewvoLv ol Bejou kai Palmer,®® aAAd kai oi Hammer, Liu Kau
Sudharshan,” avagépoviag OTI n alayf TTapOxou UTInpeoiag dev eival,
ouvnRoOwg, pia améogacn Tmou AapBavetal Eaevikd, aAAd pia duvauikr diadikaaoia,
TTOU €XEl WG OTTOTEAEOUA va AQUBAVETAl N aTTOPACN CWPEEUTIKA. T autd TO

Aoyo, Ba Tmpémel va dideTal 101aiTEPN onPacia o OOOUG ATTOPEUYOUV Vva

55 Susan M. Keaveney, “Customer Switching Behavior in Service industries. An Exploratory Study”, Journal of Marketing,
Voal. 59, No. 2, April 1995, pp. 71-82.

56 Reichhdd, F. F., & Sasser, E. J. Jr., 6.7.

57 Sheila Kesd er, Measuring and Managing Customer Setisfaction: Going for the Gold, ASQC Quality Press, 1996, p. 163.

58 D. Begjou, & A. Palmer, “ Services Failure and L oyalty: an exploratory empirical sudy of airline cussomers’, Journal of Services
Marketing, Vol. 12, No. 1, 1998, pp. 7-22.

59 Lawrence O. Hamer, Ben Shaw—Ching Liu & D. Sudharshan, “The effects of intra-encounter changes in expectations on
perceived service quality models’, Journal of Service Research, Vol. 1, No. 3, 1998, pp. 275-289.
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QTTAVTAOOUV £PWTNUOTOAGYIA, i dNAWVOUV IKAVOTTOINUEVOI AAAG PEIWVOUV TIG

OuVvaAAaYEG TOUG.

O Reichheld, éxovrag Oiegdyel TTONEG €peuveg, OUOXETICEl TNV  UTTapén

IKOVOTTOINUEVOU TTPOCWTTIKOU PE TAV IKAVOTTOINON TwV TTEAATWY, eV Bewpei OTI

ol managers dev avayvwpi¢ouv TTAPWGS TA OIKOVOUIKA OQEAN QTTO TNV «TTioTn»
TWV TTEAATWYV OTNV £TaIpEia. MAANOV aT1TO £VOTIKTO CUM@WYOUV (01 managers) oTl
Ba TTpéTTel va dideTal TTPOTEPAIOTNTA OTN dIATAPNON TWV UTTAPXOVTWY TTEAQTWYV,
Tapd oTnVv atmrékTnon VvEéwv, OJwg Ogv PTTaivouv oTov KOTTO va dle¢dyouv
MeETPROEIS. MAAIOTa TEiVOUV va UTTOTIHOUV TNV agia evog TTIoTOU TTEAATN Kal va

UTTEPEKTIMOUV TNV EUKOAIC 0IKOSAUNO NS OXE0EwV egmoTocivng.®

Eival avaykaio, €mmiong, va onueiwBei 0TI N aAAayr] TTapOXou UTTNPECIWY OEV
atmo@acifeTal povov Adyw atroTuxiag TnG €TTIXEIPNONG VA TTPOCQEPEI TTOIOTIKN
UTTNPEDIA 1 YEVIKOTEPNG «MdN IKAVOTTOINONG» Tou TTEAATN. MTTopEi, KAAAIOTA, va
onuaivel 6Tl évag avTaywvioThG TTPOOPEPElI OTOV TTEAATN KOAUTEPN UTTNPETIQ,
KaAUTEpN TIUA N oxéon TIiWAG/agiag, 1 ammAwg  AlyoTEPN  «OUOXEPEIO»
(Inconvenience) oTIG OUVOAAQYEG TOU ME TNV ETTIXEIPNON, dnAadn PeyaAuTePn
EUKOAIO. 2& OXETIKA €peuva  dlEPEUvNONG TwWV aITiwv  aAAayng TTapoxou

uttpeoIwy,

T0 21% Gowv dNAWOoAV OTI AVTINETWTTICOUV «DUOYXEPEIO» OTIG
ouvaAAayEG Toug, dnAwaoav e1Tiong 611 autdg ATAV O JOVABIKOG AGYOG TTOU TOUG

ékave va eTTIAEEOUV BIAYOPETIKN €TTIXEIPNON!

Edv kpatnBouv o1 uttdpxovTeg TTEAATEG, N avTauoIBn €ival 1IB1AITEPA EAKUOCTIKI).
YTtroAoyiCeTai 6Tl av PeIwBoUV Katd POAIG 5% Ta «EAATTWHATA» O€ UTTNPETIES N
TTPOIOVTA TTOU KATAVOAWVOUV o1 duoapeoTnuévol TTEAATEG, N Kepdoopia Ba
auénBei kaTd 25-85%(!),%? SIATI 01 UTTAPXOVTEG TTEAATES €ival TTIO SEKTIKOI OTO
MAPKETIVYK TOU EKACTOTE TTPOPNOEUTH TOUG, OUVETTWG ATTOTEAOUV OTABEPA TTNYNA
KEPDOUG. ZuvoudalovTag TO OUYKEKPIUEVO OTOIXEIO PE TO TTEVTATTAACIO KOOTOG

TIPOCEAKUONG €VOG VEOU TTEAATN, OI APIBUOI YivOVTal AKOUA EVTUTTWOIAKOTEPOL.

60 Christopher H. Lovelock, 6., p. 480.
61 Susan M. Keaveney, 6.x., p. 76.
62 Reichhdld, F. F., & Sasser, E. J. Jr., O.7.
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2€ UEANETN OXETIKN ME TNV ammogacn OIOKOTIAG ouvepyaoiag pe Tpdatredeg, Tou
o1egnxdn otn Néa ZnAavdia 1o 2001, diamoTwOnke OTI O0T0 86% TWV
TTEPITTTWOEWY, O TpAateleg dev PTTAKAV KAV OTOV KOTTO VA PWTHOOUV TOUG

163

TTEAATEG TOUG yIaTi GAagav Tpatreda!™ 2tnv EANGDQ, exTiudral 611 TO TTO000TO

MTTOPEI va €ival akOun MeEyaAuTePoO.

O Bolfing, og épeuvd Tou,*

T0 1989, KaTédEIEe dlaYopd OTA TTOCOOTA TWV
TTOPATTOVOUUEVWY  QYOPOOTWY TIPOIOVTWV O€ OXEOn HE TOUG QYOPAOTEG
utTNpeoIwy. Mo ouykekpiyéva, evw Trepimou 20% Twv PN IKAVOTTOINUEVWV
QYyOpPaOTWV TTPOIOVTWV €EEQPPACE TTAPATTOVO, TO QVTIOTOIXO TTOCOOTO YId TOUG

TTEAATEG UTTNPECIWYV gival UTTEPOITAACIO (avépxeTal o€ 44%).

2¢€ épeuva Tou 1977, o1 Andreasen Kkal Best avépepav OTI povov 30-53% atrd
TOUG TTEAATEG TTOU QVTIMETWTTIOAV KATIOIO TIPOBANUa katéAnéav va eivai
IKavoTTOINPEVO! atTé TV THAUCH Tou.®® S vedTepn épsuva (1991), TTou Sie€rxon

ato TOoug Berry—Parasuraman, T0 avTioTOIXO TTOO0OTO AVEPXETAI OE 50-67%.%°

Ye épeuva TTou dIEEAXON oTn Aavia® og «eTaupeieg TTOU aOYXOAOUVTAI pE TV
TTOIOTATO», N MEIWON TwV TTAPATTOVWY aTTO TTEAATEG NTAV TO ONUAVTIKOTEPO
TTAEOVEKTNUA TTOU ava@EPBNKE. TO TTOCOOTO TWV ETAIPEILIV TTOU QVEPEPE HEIWON
Tapamovwy Atav 44% (dsotrdélouca TIPR), To OTToio avépxetal oto 57% otav
SIEPEUVWVTAI O TTPOOOOKIES yIa TO YENAOV (eTTiong deoTrdlouca Tiun). H drown
Twv Aavwy £xel 1IBiaitepn onuaacia, 10T 0TN CUYKEKPIPEVN XWPA UTTAPXEI MOKPdA
Tapdadoon Kal gualobntotroinon oe Béuata TroidtnTag. To yeyovdg autd
QVTIKOTOTTTPICETAI O€ TTOANOUG ToWEig, OTTwG oTnV EKTTaideuon (61Tou 1o Aarhus
Business School cival a1mdé T TTAé0oV yVWwOTA MavemoTtiuia otnv Eupwtrn TTou
aoxoAouvtal ye TnVv MoidtnTa), otov Anudoio Touéa, kal aAAou. ATrd TTAsupdg
MOTOTTOINOEWV KaTd I1SO 9000, n Aavia €£pxetal TETAPTN TTAVEUPWTTAIKA,

akoAouBwvtag TN MeydAn Bpetavia, Tnv IpAavdia kal Tnv OAAavdia.

63 Marc Colgate & Rachel Hedge, “An Invedtigation into the switching process in retail banking services’, International Journal of
Bank Marketing, Vol. 19, No. 5, 2001, pp. 201-212.

64 C. P. Bolfing, “How Do Customers Express Dissatisfaction and What Can Service Marketers Do about it?”, Journal of Services
Marketing, Vol. 3, No. 2, 1989, pp. 5-23.

65 A. R. Andreasen & A. Beg, “ Customers Complain. Does Business Respond?’, Harvard Business Review, Val. 55, July—August
1977, pp. 93-101.

66 Leonard L. Berry, & A. Parasuraman, Marketing Services, The Free Press, 1991.

67 Peter Neergird, “Quality management: a survey on accomplished results’, International Journal of Quality and Reliability
Management, Vol. 16, No. 3, 1999, pp. 277—288.
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1.7  YNMAAAHAOI KAl ENAIAMEZOI QZ «<EMIMOAIA»
2THN EKOPAZH NAPATMONQN

O1rwg Tpoava@épdnKe, O KATAVOAWTEG OEV BIATUTTWVOUV EUKOAQ TTOPATIOVA:

8 AI0TI Bewpouv 6T dev agiCel Tov KOTTO 1} TO XpOVo.

§8 AI0TI Kavévag dev @aiveTal va avTIAapBAveTal To TTPORANUA TOug Kal
Va TTPOCTTABEI va TO ETTIAUCEI.

§ AI0TI dev yvwpilouv TNV akpifry dladikacia Trou atraITeiTal yia va
EKQPACOUV TO TTAPATTOVO TOUG.

8 Ai6T1 aioBdvovtal 6T dev €xouv TN O1A6ecn 1 TO KOupdyio va

TTapaTToveBouv.

2TA TTAPATTAVW «TTPOoBAAPaTa», TTpooTiBeTal To €ENG: Ta TTAPATIOVA TTOU

QIATUTTWVOVTAI ATTO TOUC TTEAATEC «£EQ@aVICOVTAI KATTOU» UECA OTNV ETAIPEIQ.

Na Tapddeiypa, 10 TUAMA [MwAfcswv (TTOUu KAtd Kavova OEXETAl T
TEPICCOTEPA TTAPATTOVA ATTO TOUG TTEAATEG) MIOG ETAIPEIAG, UTTOPEI va €DPEUE!
oTa KeVTPIKG ypageia. EAv 1o ev AOyw TUARUO OeV YETAPEPEI TA TTAPATTOVA OTO
TuAua Mapatrévwy (TTou TBavwg €dpeUel AAAOU), TOTE N TTOAUTIUN TTANPOPOpPIa

TToU €0WOE O TTEAATNG EKPPALOVTAG DUCAPEDKEIA, TTPAKTIKG «eEAQAVICETA>.

‘Exel TTapatnpnOei 0TI, o€ TTOAAEG TTEPITTTWOEIS (1IB1AITEPA OTAV UTTAPXEI MEYAANOG
APIOPOG evOIOPEOWY), TA TTAPATTOVA TEIVOUV va un @Bdavouv ota Kevipikd, d10TI
TTOMEG @OpPEG o1 v Adyw evdIdueool TTpooTTaBouv va KaAuywouv BIK& Toug
mpoBAAuata 3 dev BéAouv va @avei 0TI gival «o adUvapOg KpPiKog» OTnv
aAucida, €I0IKG €AV gival EEWTEPIKOI OCUVEPYATEG Kal ETTIBUPOUV VA CUVEXIOTEI N
ouvepyacia Toug pe Tnv etaipeia. H épeuva TARP katédeige Ot11 (UOAIG) éva
TTOO0CTO TNG TAENG Tou 5% @TAvVEl TEAIKA oTa KevTpikd ['pageia Tng eixeipnong,

£TTEIBN 01 evBIGueTol dev BENOUV i Sev PTTopolv va Ta TTpowBrRoouy.®

68 Christopher H. Lovelock, 6.w., p. 474.



Mavemotuo Heypab/TIaviog Boviyoapng 26
Evponaikdé Metantuyiokod [pdypappa ot Atoiknon Olikrg ITowdtntog

To id10 10xUel, TTOAEG QOPEG, Kal yia TOug UTTAAAAAOUG TnG ETTIXEiPNONG, Ol
oTToiol TBavOV va €xXouv Ayxog | «@éBo» PATTWG BewpnBouv uTTaiTIon yia Ta
TTAPATTOVA TWV TTEAATWY, OTTOTE TTPOCTTAB0UV va unv TTPowbrAoouv TTapAaTTova
otn dloiknon. H atmmoudkpuvon autou akpIBwg Tou @oBou eival éva atié Ta 14
onueia TNG @IAocoiag Tou Deming yia atroTeAeouaTiky dloiknon, PE TN ouvexn
BeAtiwon g MoidTNTOG. 210 ONUEIo 8, avagépeTal N aTToPuUyYn ETTITTANENG TWV
UTTaAAAAAWYV yIa «TTpoBAAPaTa TTou dnioupyouvTal £LAITIOC TWV UTTOPYXOVTWYV

ouoTNHaTWV».%

O1 Fornell-Westbrook, avagépouv 0TI, TO TTOOOOTO TwYV UTTAAAAAWV TTOU dev
TTpowBouv Ta TTapdTTova, €ival TTEPITTOU AVTIOTOIXO TOU TTOGOCTOU TWV TTEAATWV
TTou dev Trapatrovouvtall”® MAAIoTa, €TTeIdr o pyaldpevol dev €xouv Thv idIa
duvaToTNTA KIVNTIKOTATAG ME TOUG TTEAATEG (Oev PTTOPOUYV, dNAAdH, va aAAGgouv
€TIXeipnon 1600 €UKOAQ), €ival 1IBIAITEPA TTIOAVO O€ TTEPITITWOEIG DUCAPECKEING

Va EUTTAAKOUV 0€ dIACTTOPA apVNTIKWY @NUWY YIa TNV ETTIXEIPNON.

Q¢ A\uon oT1o @aivépevo auTd, TTPOTEIVETAI OI BIAdIKATIEG XEIPIOHUOU TTAPATTOVWV
va unv ouvdéovral Pe TTEIBAPXIKEG BlOdIKACIEG Kal va pnv TiBevral oTdxol
MeEiwong Tou aplBuol Twv TapaTtéovwy ammd  TeAdTes. (loxuel yia Toug
epyagoépevous, aAAG Kal yia Toug evoldueooug). Evvoeital, BEBaia, OTI TTOTE dev

XEIPICETAI KATTOIOG TTAPATTOVO TTOU TOV apOpPd TTPOCWTTIKA.

69 K. N. Agppiroidg, 6.7., ogl. 59.
70 C. Fornedl & R. A. Westbrook, “The Vicious Circle of Consumer Complaints’, Journal of Marketing, Vol. 48, No. 3, 1984.
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1.8 AOIrol AHMIOYPIIAZ ZYZTHMATOZ ZYAAOIHZ KAI ANAAYZHZ
NMAPAIMONQN

To va cival Katolog (ATopo A TTIXEipNON) OEKTNG TTAPATTOVOU, TTPOPAVWG OEV
gival BeTikn eutreipia. ‘Exer amodeixOei, Opwg, 6T N €kPpacn TTOPATTOVWY Eival
évag atrd Toug TTAEOV APECOUG TPOTTOUG ETTIKOIVWVIOG PETOEU ETTIXEIPNONG KAl

TTEAATN. ZUvABWG, TO TTAPATIOVO €ival aTmAWG éva PECO EK@PAONG. TO TEAIKO

PAVUUA («€EiNOOTE dUOAPECTNUEVOI KOl TTPETTEI VO KAVETE KATI €Av BEAeTE va

ouvexiooupe va ciyaote TTeEAGTEG») Ba TTpéTrel va  ekAauBdaveral amd  Tnv

ETTIXEIODNON KUPIOAEKTIKG WC SWPO TTOU TAC KAVEI 0 TrEAGTnC.

H tmapakoAoUuBnon Twv TTapatmovwy Twv TTEAATWY, UTTO Tnv TTpoUTToBeon OTi
€ival OUOTNUOTIKA™® Kal TEKUNPIWHEVN, OTTOTEAEl TNV ONUAVTIKOTEPN TINYA
avatrAnpo@dépnong (feedback) tng dioiknong piag €TmiXeipnong OXETIKA HPE TO

600 ATTOTEAEOUATIKG EPAPUOZETAl TO CUCTAHA SI0oPAAIoNS TToIdTNTAG.

MpwTapxIKG HEANUA TNG ETTIXEIPNONG GPOU CUAAEEEI TO OTTOIOOATTOTE TTAPATTIOVO,
gival n emmiAuct Tou, €TCI WOTE O TTEAATNG VA CUVEXIOEl va gival TTEAATNG. ¢
OeuTepo €TTiTTed0, N OUCTNUATIKI] OUAAOYR, KaTnyopioTroinon Kal avdAuon,

odnyei o€ YeVIKOTEPA CUPTTEPACHATA.

‘ETOl, META TNV OTATIOTIKN ETTECEPYATIO TWV TTOPATIOVWY TWV TTEAATWY,
avadeIKVUOVTOl TA CUCTNUATIKA €0WTEPIKA TTPORAAPATA TNG ETTIXEIPNONSG TTOU
a@opouv TOCO OCTNV TroIdTNTA TwVv TIPOIOVIWY OCO0 Kal OoTnv  TToI0TNTA
e€UTTNPETNONG TTOU TTAPEXEI N ETTIXEipNON Toug TreAATeG TNG. O €vTOTIOUOG
TETOIWV aduvapiwy, odnyei otn ARQwn OI0POWTIKWY HETPWY, HME OTOXO TN
BeATiwon NG TTOIGTNTAG TTPOIOVTWY KAl UTTNPECIWY, WOTE VA ETTITUYXAVETAI N
IKAVOTTOINON TWV AVOYKWV Kol TTPOCOOKIWV TOU TTEAATN, KATI TTOU ATTOTEAEI

TTOAITIKA) KABE €TAIPEIOG TTOU AVTIMETWTTICEI coBapd Ta BEpaTa TTOIOTNTAG.

71 Janelle Barlow & Claus Meller, 6. ., p. 1-2.

72 Roger Bennett, “Anger, cathars's, and purchasing behavior following aggressive customer complaints’, Journal of Consumer
Marketing, Vol. 14, No. 2, 1997, pp. 156-172.

73 Mohamed Zairi, “Managing customer dissatisfaction through effective complaints management systems’, The TOM Magazine,
Vol. 12, No. 5, 2000, pp. 331-337.
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AKOUN Kal Ol «KATd CUpPOrVv» TTaPATTOVOUUEVOI TTEAATEG, auToi dnAadr TTou
TEIVOUV va TTAPATTOVOUVTAlI OUVEXWG, €XOUV HEYAAN XPNoINoTNTA VIia TNV
ETIXEipNON, BIOTI KATAVOWVTAG TIS AVAYKES TOUG €ival duvaTtov va dlgepguvnBouv
Babutepeg aiTieg TTPOPANUATWY 1 va €TTivonBouv vEol TPOTTOI yia VA PEVOUV
IKavoTToINuévol (eAv pia eTTIxEipnon KaTa@épel va Bpel Tov TPOTIO va A@AVEI
IKAVOTTOINUEVOUG AKOMN KAl TOUG TTAEOV «dUOTPOTTOUG» TTEAATEG, €ival BERaIo OTI

TTapEXEl TTOIOTIKA uTTnpeaia).”

EmimAéov, kai pévov n €kepacn Tou TTapattévou, TTOAAEG @opéc Bonbdel Tov

TTEAATN VA NPEPROEIL, va aioBavBei KOAUTEPA Kal va PEIWOET N BUCOPECKEIA TOU.

evikdTEPQA, OI KUPIOTEPEG AVAYKEG TIG OTTOIEG KAAEITAI va €EUTTNPETOEI £va

ouoTnua dlaXEipIong, ETTECEPYATIAG KAI QVTIUETWITIONG) TTAPATTOVWY Eival:

A¢loAdynon Tng Tapoucag BEonG TNG ETAIPEIOG O€ TAKTIKA BAon.
EmonAuavon Twv onueiwv upnAig JOXAEUONG Yia BEATIWOEIG.

Meiwon Tou KOOTOUG TTOIOTNTAG.

w w W W

Aéopeuon yia TNV IKAVOTIOINON TwWV TTEAATWV TNG ETAIPEIOG ME KABE

TPOTTO.

H avrigetwtmon mapatévwy  gival gadAdov n e€aipeon, TTapd n ouvhnong
dladikaoia Katd Tn dIAPKEIA TTAPOXNG UTTNEECIWY. [T autdv akpIBwg To Adyo, Ba
TIPETTEl VA AVTIMETWTTICETAI JE TOV TTPOCAKOVTA €TTAYYEAUATIONS Kal T déouca
ooBapdtnta. H diadikaoia Ba TTPETTEN va gival TTPOTUTTOTTOINKEVN KAl KATAVONTH
aTTO TO CUVOAO TOU TTPOCWTTIKOU, Kal €10IKA atmd dooug épxovTal OE ETTAQN HE
Toug TreAdTeg. Ta BrAuata TTou atrairouvTal (dnNAadr ol emiNéPous dIEPYQTiES

TTou ouvBéTouv Tn Siadikaaia), eTRAAAETAI Va €ival GOPWS TTPoadIopIopéva. >

74 Mary Jo Bitner, Bernard H. Booms & Lois A. Mohr, “Critical Service Encounters: The Employee's Viewpoint”, Journal of
Marketing, Vol. 58 (October 1994), pp. 95-106, pépoc tov BiBriov tov Christopher H. Lovelock, Services Marketing, 3 edition,
Prentice Hall International, 1996, pp. 106-121.

75 Alison Spenser, “Using consumer feedback to improve services’, International Journal of Health Care Quality Assistance,
Val. 9, No. 1, 1996, pp. 29-33.
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1.9 TAEONEKTHMATA TQN AMNOTEAEZMATIKQN ZYZTHMATQN
2YANOIHZ KAI ANAAYZHZ NMAPATNONQN

O1 emyeipAoeig kai Opyaviopoi TTou  €@apudlouv  €va  ATTOdOTIKO KAl
QATTOTEAEOUATIKO oUOTNMA OUAAOYNG, avAAuong, dIaxeipiong Kal avTIMETWITIONG
TTapatmmovwy, atmmoAapBdavouv TTANB0G euepyeTNUATWY, KUpPIOTEPA QTTO TA OTTOIA
gival Ta akdAouba:

1. AugAveTal TO TTOCOOTO TWV APOCIWHEVWY OTNV ETTIXEIPNON TTEAATWV.

2. Meiwvetal n dilooTropd apvnTIKWV «@nuwv» (damaging word-of-mouth).

3. Augavetai n d1aoTToPd BETIKWV «@NUWV».

4. Augavetal n atmmd Tov TEAATn «AvTiAaupBavouevn Moidtnta» (Perceived
Quality).

5. Augdvovtal ol eUKaIpieg TTWANONG OTOUG dUCAPECTNPEVOUG TTEAATEG (v

TO TTAPATTOVO TOUG ETTIAUBEI ATTOTEAECUATIKA).

6. BeATIWvETAI N OUVOAIKI] ATTOBOTIKOTNTA TNG ETTIXEIPNONG.

7. BeATIWvETAI N OUVOAIKY OTTOTEAEOUATIKOTNTA TNG ETTIXEIPNONG.

8. BeATiwveral n «euguia» Tou MapkeTivyk (Marketing Intelligence).

9. Anpioupyeital pia yevikoTepn BETIKN €IKOVA yIa TNV ETTIXEIPNOT.

10.Meiwvetar n  mOavOTNTA Qywywv Kal TTPOCQUYWY  EVAVTIOV  TNG

ETTIXEIPNONG.
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1.10 TAPAIONA KAI NMPOTYMNMOMOIHZH KATA ISO

210 TTaAaidTepa TPoTuTTa ISO 9001:1994 (TTIOTOTTOINON  TTPOIOVIWY  TTOU
eutTepIEixav  oxedlaopd) kar ISO 9002:1994 (moToTroinon TIPOIOVIWV R
UTTNPECIWV TTOU OEV EPTTEPIEXAV OXEDIAONO), UTTApXaAV €ikool (20) ke@dAaia
(av kai oTo 1SO:9002, 10 KEPAAAIO TOU OXEDIOOUOU BEV E€iXE EQAPUOYN). ZTA €V
Aoyw T[pdtutta, n ouMhoyly kai dlaxeipion Tapatrévwy Oev  atToTEAOUCE
CeXWPIOTO KEPAAQIO. ZUVETTEIN QUTOU TOU YEYOVOTOG, NTAV N €KTTOVNON
EVAANQKTIKWY OEVOPIWV a1Td TNV €TTIXEIPNON TTOU £1MIBUPOUCE va eVTAgEl OTO

MpdTUTTO TO CUCTNUA CUAAOYNG TTAPATTOVWV.

To TTpwTo oevdplo ATAV N éviagn Tou ouoTiuaTog aTo 1° KepdAaio («EuBuvn
TNG AI0iKNONG»), KAl CUYKEKPIPEVA OTNV vOTNTA OTTOU TTEPIYPAQETAl N MMOANITIKA
MoldTNTaGg, ME TO OKETTIKO OTI 0 KaBoplopdg uywnAou etTimTédou TToIdTNTAG
€€UTTNPETNONG, N OUVEXNG PeATiwoN Kal n TEAIKN IKAVOTTOINON TwV TTEAATWV

aTTOTEAOUV YEVIKOUG OTOXOUG TNG ETTIXEIPNONG.

EvaA\akTkd, n diadikagio Tapamovwy  eviacadtav oto 19° KepdAaio
(«lMapoxn uTTNEECIWV PETA TNV TTWANOCN»), BIKAIOAOYOUUEVN aTTd TNV ETTIOUMIO
TNG e€TaIpEiag yia dIao@ANICH OuveEXOUG Kal €vePyoUu TTAPOUTIag, TTou
avTatrokpiveTal dueca o€ KABe TTPoBANUATIONO 11 DUCKOAIQ TOU TTEAATN OXETIKA
ME TNV ATTOTEAEOUATIKI] XPAON TWV TTPOIOVTWY TNG, TOOO PETA OCO KAl TTPIV ATTO

TNV TTPAyPaATOTIOiNON NG TTapayyeAiag atrd Tov TTeEAAT.

Mia TpiTn TTPOCéyyion ATAV n dnuioupyia evog exwploTol Ke@aAaiou oTo
TIPOTUTTO UE TOV TITAO «AVTIUETWTTION TTAPATTOVWY / TTPORANUATWY». AUTOU TOU
€idOUG 1N KWOIKOTTOINON aImioAoyeital ammoé Tnv éugacn Tou dideTal OoTnV
IKQVOTTOINOoN Tou TTEAATN Kal OTIG PEATIWOEIC TTOU TTpoépxovTal OTTd T
TTapdTtrova r TIG UTTodEigeIS Tou. ETTITTAéoV, dIKaloAoyeiTal aTtrd TNV atmmaitouuevn
OUMUETOXA KAl GAAWV TUNUATWY KABWG Kal amd Tnv avaAwaon OnuavTiKwy
TOPpWV yia Tnv Onuioupyia Kal Asiroupyia Tou TUAUATOG. Mepovwuéveg

ETTIXEIPAOEIC, evETOoOoav PoOvo Tn Blaxeipion Trapatmovwy oto 20° Kepdlaio

(«ZTOTIOTIKEG TEXVIKEG®).
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H tAgiovotnTa, OPWG, TWV TOTOTTOINKEVWY KATA ISO 9000 eTaIpEIldV, ETTEAEYE
va evTagel To oUoTnUa GUANOYNC Kail dlaxeipiong TTapatmovwy aTto 14° Kepdlaio
«AlopBwTiKEG  Kal  [lpoAnTITIKEG  evépyeleg». H  amoywn auti  Bewpeito
dIkaloAoynpévn aTrd TO YEYOVOG OTI N CUYKEKPIUEVN dladIKaoia €ixe WG OTOXO va
eCao@alioel 0TI Ta OTTOI0 TTPORANUATA TTAPOUCIAOVTAV HE HOP®H TTAPATTOVWY,

QVTIMETWTTICOVTAV £YKAIPA KAI CUCTNPATIKA, WOTE VA PNV ETTavVaAapBavovral.

21N peTECENIEN Tou lMpoTuTrou, dnAadn oTtnv eviaia poper; Tou ISO 9001:2000,
TToU 10XUEl €WG OAUEPA, n TTIoTOTToINON Yyivetalr povov katd I1SO 9001,
QaveCapTATWG TOU TUTTOU TNG €TTIXEipNOoNG. Ta KepdAaia Tou véou TTPOTUTTOU €ival

TTAéov  AlyOTEPa  (OKTW), OAAG TTOAU TTIO TTEPIEKTIKA. ZTIGC PONIC €& (6)

UTTOXPEWTIKEC AladIKATieC Tou IoxuovTocC NpoTuttou, ol TpeIc (3) cuvdiovTal UE

TQ TTAPATTOVA.

Eival n Alodikaoia «AlopbwTikéG Evépyeieg» (Mapdypagog 8.5.2), oTnv oT1T0i0
ouptrepIAapBdveTal 0 ouAloyr kKal dlaxeipion TTapaTtovwy, n  Aladikacia
«[poAnmiTiKEG Evépyeiec», (Mapdypagog 8.5.3), n otroia avagéperal, PETALU
GAAWV Kal 0TO OXEBIAOPO TOU CUCTAPATOG CUAAOYNG Kal avaAUONG TTOPATTOVWYV
kal n Aladikaoia «EAeyxog Tou un cupgpop@oupevou TTpoiovtos» (Mapdypa@og
8.3). Ta TTapdrtrova avagEpovTal £TTiong oTIC TTapaypdgous 5.2 (EoTiaon oTtov
TeAATN), 7.2.3 (EmiKoivwvia pe TOoug TrEAATEG), 8.2.1 (lkavoTtroinon Twv

TeAATWV), 8.4 (AvaAuon Aedopévwy) kai 8.5.1 (Alapkrg BeAtiwon).”®

AuUTO KaBauTd TO yeyovog OTI TPEIG aTTO TIG €€ UTTOXPEWTIKEG AladIKATIEG TOU
IOXUOVTOG [1poTUTIOU OXETICOVTAI PE TA TTAPATTOVA, AVODEIKVUEI TNV OUCIOOTIKA
OUMBOAN Twv TTapatmévwy wg HoXAwV BeATiwong. MapdAAnAa, kaTadelkvuel Tn
«oUlyxuon» TTou UTTPXE OTO TTAAAIOTEPO MPATUTTO WG TTPOG TNV EVTAgN TWV

TTOPATTOVWY O€ KATTOIO CUYKEKPIUEVO KepAAalo.

76 EAOT EN SO 9001, Zvomuata droyeipiong g motdtnrag — Arontioets, Aekéupprog 2000.
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1.10.1 TO NEO MNMPOTYMNO ISO 10002

MoAu TTpoéo@arta, TE6NKe o€ epapuoyn Eva véeo MpdTutro, 1o “ISO 10002:2005"—
Quality Management—Customer Satisfaction—Guidelines for complaint handling
in Organizations. 2Upg@wva pe dnAwoelg Tou AlguBuvovtog ZupfBouAou Tou
EAOT, Eudyyelou Béooou,”’ n epapuoyn Tou v Adyw MpoTtutrou TTpoBAETTETa

va &ekivoel atro 1o Anudoio kai Tnv ToTtrikr Autodioiknon.

To MMpdétutro ISO 10002:2005, cival TTANPEG KAl UTTOPEI VO €QAPUOOCTEI EiTE
MEMOVwUEVA (edv, dnAadh, pia emmixeipnon 1 Opyaviopog emBupel va dwoel
1BlaiTepn BapuTnTta OTOV TOMEA TNG OUAAOyYNG, dlaxeipiong kKal avaAuong
TTaPATTOVWY), €iTE 0€ oUVOUAOPO PE AAa epyaleia Aloiknong OAIKAG MoidTnTag
kal Métpnong Ikavotroinong MeAatwy, 6twg 1SO 9001:2000, CRM (Customer
Relation Management), TTpooéyyion «60», YOVTEAO ETTIXEIPNUATIKAG APIOTEIAG

Tou EFQM (European Foundation for Quality Management), K.ATT.

2Upowva pe TIc dnAwoelg Tou Bill Dee, Tou emMKEQPAAAG TNG OPAdAG gpyaciag
TTou avéTTTuge 10 1ISO 10002:2005, «To Mpdtutro TTapéxel TARpN kKaBodriynon
(ouptreplhauBavovtag apxég, BEuata TTOU  TTPETTEl va  An@Bouv  uttown

kal {NTAMOTA SOPNAS) VIO TN CUVOAIKA BIadIKaoia SIaxEipIong TTapaTTovwy». 8

210 Mapdprtnua I, TTapoucidlovtal n doun Kal Ta KUPIGTEPO ChMEIa TOu.
AkoAouBegital Trepittou n dourp Tou ISO 9001:2000, (Oktw Ke@dAaia Kai
TTOPEUPEPEIG TITAOI). OewpPEITAl APKETA AVAAUTIKO, PE CAPEIGC 0dNnYieg TTPOG TN
owoTA KateuBuvon, aAAd, (wg MpdTuTro), TTPOCTTABWVTAG VA KOAUWEl KAOE
moavrh TTEPITTTWON, MTTopEl va odnynoel o€ UTTEPPOAIKA TuTTOTTOINON,
euTTOdICOVTOG MIa £TTIXEipnon A évav Opyaviopo va avatrTuxBei. Méxpr oTIyung,
oupowva ue Ta otoixeia Tou EAOT (Aekéuppiog 2005), dev €xel UTTAPEEI AKOUN
ToToTToiNON KATToIaG  €TTIXEipnong 1 Opyaviopou. 210 idlo [Mapdptnua,
TTapaTifeTar To TTpoTEIVOPEVO atmd To ISO 10002 utrddelypa eviUTTOU TTOU

OUMTTANPWVOUV Ol TTAPATTOVOUUEVOIL.

77 Zovévtevén tov Evdyyehov Bdooov otov Niko Xpuoikomovro, «Amotedodpe eyydnon yuo Toug Kotovol®téc», epnuepioon
Kuproxdtikn ErevBepotvnia, Evoeto OIKONOMIA, 24 Arpidiov 2005, oel. 14.

78 http://www.iso.org/iso/en/commcentre/ pressrel eases/ar chives/2004/Ref925.html



http://www.iso.org/iso/en/commcentre/pressreleases/archives/2004/Ref925.html

Mavemotuo Heypab/TIaviog Boviyoapng 33
Evponaikdé Metantuyiokod [pdypappa ot Atoiknon Olikrg ITowdtntog

1.11 TAPATIONA KAI AIEONH BPABEIA MNMOIOTHTAZ

210 EupwTtraikd BpaBeio lMoidtntag, Pacel Tng TeAeuTaiag avabewpnong Tou
MovTéAlou (2002), Ta Trapdtrova ava@épovtal €uBéwg oTa €EAC KpITHPIA:
Alodikaoieg (Kpimplo 5, uttokpitipio 5¢), AtmoteAéopata reAatwy (Kpithpio 6,
UTTOKPITAPIa 6a Kal 6B), AtoTeAéopata avBpwTrivou duvauikou (Kpimipio 7,
uttokpITApIo 7B). ETTiong, avagépovtal eupéowg ota Kupia AtmroteAéopata
Amédoong (Kpimipio 9, utrokpimipia 9a kal 9B) kal 0TO UTTOKPITAPIO 7a. H
OUVOAIKA BapltnTa Twv AuECWV avagopwyv eival 25,05% e1mi TOU ouvoAou
(5€:2,80 60:15,00 6B:5,00 7B:2,25), eV Ol £UPECEG aVOPOPESG ABPOICOUEVES
@Tavouv 10 21,75% (70:6,75 90:7,50 9B:7,50). ZUVOAIKA, OI AUETES KAl EUUETES
ava@opES Tavouv 1o 46,80%. MaAioTa oto KpItApIo 6, TTou €XEl TN JEYAAUTEPN

BapuTtnTa atd kB AAAo (20%), Ta TTAPAETIOVA AVAPEPOVTAI APKETEC POPEC. "

2T0 QAuEPIKAVIKO PBpaBeio  TroidtThTag  Malcolm—Baldridge, n  diaxeipion
TTapammovwy evracooTav otnv Karnyopia 7.0 «lkavotroinon tou MeAdTn» TTOU
cixe 30% Paputnta €1 TOoU ouvoAou (300 PaBuoi oTtoug 1000). Qg
uTToKaTNYOPIa, UTTHPXE N «ETriAucn TTapammovwy yia Tn BeATiwon ToidTnTAG»
(Complaint resolution for Quality Improvement) pe 30 BabuoUc.’® TuvoAikd,
onAadn, Ta Tapdrova agopoucav oto 3% €T Tou ouvoAlou. Me Bdaon 1O
onuePIVO povTéAo, eviacoovrtal otnv Karnyopia 3 (EoTiaon otnv ayopd Kal Tov
TEAATN), OTIG UuTToKATNYopies 3.1 (Mvwon Tng Ayopdg kai Tou NeAdTn, 40 BaBuoi)
kal 3.2 (2xéon ue lMeAdteg kai Ikavotroinorn Toug, 45 trévrol). ETiong, ota
atmmoteAéopara (Katnyopia 7), oTig uttokatnyopies 7.2 (EoTiaopéva otov MeAdTN
AtroteAéopata, 70 BaBuoi) kal 7.2 (AtroteAéopata AvBpwTrivou Auvauikou, 70
Babpoi).t ¥ SuvoAikd, Ta TIApPATIOVA QVOQEPOVIAlI OF KATNYOPIEC TTOU

QVTIOTOIXOUV 0TO 22,5% TNG oUuVvOAIKAG BaBuoAoyiag (225 / 1000 BaBduoi).

Avaopég yivovTtal Kal oto (laTTwvikd) Bpafeio Deming, evw o€ GAAEG XWPEG

uTTdpxouv €eIdikeupéva TTPOTUTTA (TT.X. AucTpalia, AS 4269-1995).

79 EEAE, To povtélo enysipnuatikic apioteioc EFOM, 1999-2003.

80 Stanley J. Spanbauer, A Quality System for Education, ASQC Quality Press, 1992, p. 214.

81 Tat Y. Lee, Hareton K. N. Leung & Keith C. C. Chan, “Improving quality management on the bas's of 1SO 9000”, The TQOM
Magazine, Val. 11, No. 2, 1999, pp. 88-94.

82 Baldridge National Quality Program, Criteria for Performance Excellence, 2006.
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1.12 TIAPAIONA, NOIOTHTA KAl AHMOZzIOZ TOMEAZ

O ouviibng ot1déxog KABe KuBEpvnong, Oev eival TG00 n KaAr amrdédoon, 6oo n
emavekAoyr. ATTO €kei, iowg TTNyAlouv Ta TTEPICCOTEPA TTAPATIOVA YIid TOV
Anpooio Topéa. AToTuyxia yia pio KuBépvnon Oev egival n pn  EmiTeUEn
atmmoTeAeouATWY, aAAG n aduvapia va eCac@alioel Tnv ekAoyikf TnNG vikn. H
agloAdynon TNG amméS00nS TNG €ival N IKAVOTTOINON TwV YNPopdpwv,® evi yia

TOUG TTEPICOdTEPOUC dnUdoIoug UTTAAANAOUG N AéEn amrddoan eivar dyvwoTn.®

To yeyovoTta autd ioxuouv d1eBvwg. O1 TTOAITEG OAwV TwV XWPWYV, aKOun Kal
TWV BEWPOUPEVWV WG «TTPONYMEVWV» OE KOIVWVIKA BEépaTa (TT.X. Zoundia Kail
NopBnyia), ouvnBiCouv va TTapaTTOVOUVTAl YIO TV OTTOdOTIKOTNTA KAl TnV
aTTOTEAEOUATIKOTNTA TOU Anuooiou Topéa Kal va XauoyeAOUV OTO GKOUCHO TwV
AeCewv «lNo1dtnTa otov Anuoocio Topéa». Kar opwg, n Bacikry @iAocogia Tng

Aoiknong OAKAG MoidTnTag atmodidel €ioou Kai ato Anuéaio.®

21I¢ HMA, apkeToi TTOAITIKOI akoAouBnoav To peuua Tng dekasTiag Tou 1980 tTou
Epepve TNV Moidétnta ava otnv emedaveia. To 1990, wg KuBepvATng TOU
Apkavoag, o petétrerra Mpdedpog Twv Hvwpévwy MoAreiwy, MA KAivtov,
ATAV O TTPWTOG TTOMITIKOG TTOU £@Apuoce oTnV lMoAITeia Tou éva eKTETAPEVO
ovotnua  Aioiknong OAkng TloidtnTag, MPe  eVIUTTWOIOKA  AIOIKNTIKA

amoteAéopara.®

2tnv EANGBa, 1O 1998 c€ixe avaknpuxdei «€tog MoidTnTag» a1md TOV TOTE
MpwButtoupyd KwoTta Znuitn, o0 otroiog ota TéAn Tou 1997 gixe ¢ntroel ammo
OAoug Toug YTTOUpYyOoUG va TOU TTEPIYPAWOUV TTWGS Ba puTTopouce va BEATIWOEI n
utTdpxouoa kataotaocn otnv EANGSa pe 6poug Aioiknong OAIKAG lMMoidtnTag!
QoT1600, Ta amoTeAéopata TG OANG TTPOCTTABEING ATAV IDIAITEPA PTWXA YIa ThV

avaTrTuén Tng @IAocogiag Tng MoidétnTag.

83 David Osborne & Ted Gaebler, Reinventing Government, Plume, 1993, p. 140.

84 Mark H. Moore, Creating Public Value: Strategic Management in Government, Harvard University Press, 1996, p. 9.
85 Colin Morgan & Stephen Murgatroyd, 6.x., p. 43.

86 V. Daniel Hunt, Quality Management for Government, ASQC Quality Press, 1993, pp. 185-188.
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2AMEPQ, pE TNV paydaia avarmTuén Tou OIadIKTUOU Kal TN duvarotnta
OTTOIoUdNTTOTE VA UTTORAAAEI TTAPATTOVA NAEKTPOVIKA, TA «KOUTIA TTAPATTOVWV>»
e€akoAouBouv va civalr 0 o dNUOPIAAG TPOTTOG £KPPACNG TTAPATTOVWV.
QoT1600, OTIC TTEPIOOOTEPEG €AANVIKEG ONUOOCIEG UTTNPECIEG, T KOUTIA €ival
«ECAPAVIOUEVA», KPUMPEVA TTIOW OTTO KOAWVEG, TTOPTEG I VTOUAAGTTEG, TTOAAEG
QOPEG KAEIdWUEVA, XWPIG KavEIC va yvwpilel TTou BpiokovTal Ta KAEIOIA, EVw
UTTAPXOUV TTEPITITWOEIG OTTOU aKOPN Kal ol UTTAAANAol ayvoouv av Kal TTou
uttdpyouVv!®” YTTé TETOIEC OUVBRKES, €ival QUOIOAOYIKO VO [NV HTTOPOUV Va

EMTEAETOUV OWOTA TN AEITOUpYia TOUug, apou oxeddv TravroTe eival adeia.®®

= FROPOSITIONS
ONA - COMFLAINTS
IO PEW KD TRLSSATEA E DT |

¥ BEMETAL LF TEE 2 ATLS

Ta TeAeuTaia xpovia, n Mevikn Mpaupateia KatavaAwTr (Ytroupyeio Avarrtugng)

EXEl  eyKaIVIAOEl TNV TNAEQWVIKN ypauun 1520 kai 10 OIKTUOKO TOTTO

www.efpolis.gr, 6TTou TrepIEXETAI EVNUEPWON OXETIKA YE NouoBeaia, dikalwuaTa
TTOANITWY, B1adIKATIEG EKPPAONS TTAPATTOVWY, KaTAYYENIES, K.ATT. MepIEXel ueydAo
OYKO TTANPOQOPIWV KOl QVAVEWVETAI O TAKTA XPOVIKA dlaoTApaTa. H ypauun
1520 Asitoupyei pe dieupupévo wpdpio (08.00 — 22.00). Or uttdAAnAol TTou
ATTaVTOUV OTa TNAEQWVA  €ival €UYEVEOTATOI, WOTOOO TIOAAEG @QOPEC Oev
QTTAVTOUV Kav OTO TNAéQwvo! ETImTpooBEétwg, Otav dev yvwpidouv KATTOIx
TTANPOPOPIA, O KAAWV UTTOXPEWVETAI VA LAVATNAEQWVNOEI OE€ WPA TTOU

BpiokovTal oTNV UTTNPETia ol (€TTioNG eUyeVIKOi) TTpoioTAauevol (08.00 — 13.00).

87 Xnvpog Ppepevritg, «Vace, yake, de Oo to Ppeig», epnuepida Kvuprakdtikn ErgvBeportumio, 30 Noguppiov 2003, . 62.
88 daroypopia, epnuepida To Bipa mg Kvprakng, 16 Ioviiov 2000.
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1.13 EMTYXHMENA NAPAAEIrMATA ZYAAOIHZ KAI ENMIAYZHZ
NMAPAIMONQN

H etaipeia Procter & Gamble, mTapdAANAa pe TNV TTAPAYWYH TTOIOTIKWYV
TTPoIOVTWY, OidEl 1IBIAITEPN TTPOCOXN OTIC UTINPEECIEG TTOU TTPOo@EPEl. 'EXEl
EYKATAOTAOEl TNAEQWVIKEG YPOAUMEG dWPEAV ETTIKOIVWVIAG Kal o1 UTTAAANAOI
TTapaKivouvTal va eupaduvouv oTa TTAPATTOVA TWV TTEAATWY, OIEPEUVWVTAG TA
aAnBiva aitia ducapéokelag. O1 Senior Vice Presidents, TTepvouv TOUAGXIOTOV 3
WPES €ROOUAdITiWG aATTAVTWVTAG Ol idI01 OTA TNAEQWVA KAl KATNYOPIOTTOIWVTOG
Trapdrova.®® Mepiypdpoviag TNV epTeipia, €vog ammd autous TOVIOE: «Agv
MTTOPW VA TTW OE TI AKPIBWS AAAage o TPOTIOG TTOU AQUBAVW QTTOQAOEIC,
WOTOOO0 Kauia atrégach, TTAéov, dev AQUBAVETAI JE TO OKETTTIKO TTOU EiXa TTPIV

apXiow va aTTavTw OTO TNAEPWVO».

H British Airways, eykatéoTnoe 010 agpodpouio Heathrow €1diIkoug BaAdpoug,
evBappuvovTag Kal IEUKOAUVOVTAG TOUG TTEAATEG va eKQPACOUV Ta TTapATTOVA
Toug, Ta oToia Kataypdgovtal oe Pivteokaoéta.® O TeAdteg aioBdavovtal
avakou@ion  ek@PAlovTag TO  TTAPATIOVO TOUG Kol @eUyouv  AlyOTEPO
EKVEUPIOPEVOL, €VW Ol Mmanagers ToU MEAETOUV TIG KOOETEG €XOUV  HIO
«oAofwvTavn» €IKOVO yIa TIC OVAYKEG Kal TIPOOOOKIEG TWV TTEAATWV.
EmmmpooBETwg, o€ éva eupuTEPO TTPOYPANKA UETPNONG IKAVOTTOINONG TTEAATWY,
EKTTPOOWTTOG TNG ETAIPEIAG TNAEPWVEI KATA KaIpOUG o€ TTEAATEG (E10IKA OTOUG

TTIO «TTIOTOUG») ATTAWG YIO VA TOUG pWTACEI av gival KOAd!

H etaipeia Southwest Airlines atmmaoxoAei dekddeg dtoua o€ duo TuARuaTa, TTOU
€XOUV WG appodIOTNTA TNV avAAUCT TTaPATTOVWYV KAl TN PETETTEITA ETTIKOIVWVIA
ME TTEAGTEG. O1 €MOTOAEG TTOU OTTOOTEANOVTAI, BEV £XOUV TUTTOTTOINUEVN POPHUA
(Tr.x. n avdAuon Twv aImiwv KaBuoTEPNONG MIAG TITAONG MTTOPEI va XPEIAZETal
QPKETEG OENIDEG YIa va KaAUQBED). YTToAoyileTal TTwG o1 UTTAAANAOI aTTavTouv o€

TOouAGxIoTOV 1.000 €TTIGTOAEC TV £BdopEda. %

89 Vaarie A. Zeithaml, Parasuraman, A., & Berry, L. L., Delivering Quality Service, The Free Press, 1990, pp. 55-56.
90 Valarie A. Zeithaml, A., & Berry, L. L., 6.7., p. 56.
91 Christopher H. Lovelock, 6.w., p. 476.
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H etaipeia Singapore Airlines, Adyw TNG KOUATOUPAG TwV laTTwvwy o1 oTToiol OV
ouvnBifouv va TrapartrovouvTal, opydvwoe «Epeuveg ev TITRoe  (in-flight

surveys), BOaCIOPEVEG OE TTPOCWTTIKEG OUVEVTEUEEIG.

H etaipeia Taxupetagopwyv TNT, Odieghyaye oepivapia o€ OAOUG  TOUG
UTTAAAAAOUG TTOU £pXOVTal O€ ETTAQL JE TTEAATEG, OXETIKA PE TN XPNOIUOTNTA TWV
TTapamovwy. EvBappuvel Toug UTTAAANRAOUG TNG VA ava@EéPouV TO GUVOAO TwV
TTapatmmovwy TTou UTTORAAAOVTaI (XWpPIic va BETel oTOXOUG HEiwoNG) Kal va Td

QVTILETWTTIOUV aTToTEAETATIKG. %2

O AicuBuvwyv ZupBouAog TnG eTaipegiag Birmingham Midshires Building Society,
ETTIOKETTTETAI O 010G KATTOIOUG ATTO TOUG TTAPOTTOVOUUEVOUG TTEAATEG, OUTWG

WOTE va €xel TTARPN €IKOVa TNG kaTtdoTaonc.

OAol o1 senior managers Tng Xerox, TeEPVOUV pia HEpa TO PAVA aTTAVTWVTOG O€
TNAEQWVIKEG KAROEIG TTEAaTWV. O TTpwnv AleuBuvwy 2ZUPBOUAOG TNG ETAIPEIAG,
David Kearns, ava@épel TTwg «TiTToTe eV PTTOPEI va UTTOKATAOTACEI TNV AUECN
emagr). KaBiotd TOug managers €vhueEPOUG, O ETTA@, TOUG KAVEl TTIO

évTigoug». ™

H aAucida ¢evodoxeiwv Ritz—Carlton, n otroia £xel wg BACIKO TNG ETTIKOIVWVIOKO
pAvupa 1o «EipaoTe Kupieg kal Kuplol Tou e¢uttnpeToupe Kupieg kal Kupioug»
("We are Ladies and Gentlemen Serving Ladies and Gentlemen”), TTapakivei
ouoTNUATIK& TOUug UTTAAARAOUG TNG, MECW TTPOYPOUMATWY eKTTaidEUONG, Va
«KIVOUV YN KOl OUpavo» TIPOKEINEVOU Va EUTINPETOUVTAI OWOTA ol TreAdTeg,*
evw KABe uTTAAANAog eival eEoualodoTnuévog va diabéter péxpl kar 2.000

SOAAPIa VIO KABE TIEPIOTATIKG TTOU OPOPA OE TTAPATIOVO TreAGTN. %

YTaAAnAcg Tou YTroupyeiou Metagopwy Kal ETTiKoivwviwy EAAGSOG (0 oTT0iog

€ival aTouo PE avatrnpia), epapudlel otTnv TTPAELN Eva IBIAITEPA ATTOTEAECHATIKO

92 Janelle Barlow & Claus Mgller, 6. ., p. 35.

93 Sarah Cook & Steve Macaulay, “Practical steps to empowered complaint management”, Managing Service Quality, Vol. 7,
No. 1, 1997, pp. 3942.

94 David Osborne & Ted Gaebler, 6.z, p.140.

95 James R. Evans & William M. Lindsay, 6.z, p. 124.

96 James R. Evans & William M. Lindsay, 6., p. 167.
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ouoTtnua Odlaxeipiong Tapammévwy, oKpIBWS OTTwWG TreplypdgeTal otn d1Ebvi
BiBAloypagia kal OTIC TTAEOV OpPBEC TTPOKTIKEG (XWPIG va €xel dIapAcel KATI
OXETIKO KAl XWPIG va €XEl TTPAYMATOTTOINCE! 10IAITEPES OTTOUDEG). TO JOVO TOU
KivnTpo €ival n KaAUTEpn €EUTTNPETNON TWV TTOAITWV TTOU aTTeuBuvovTal o€
auTtdv. Xwpig kauia Bonbeia, Xwpeig NAEKTPOVIKO UTTOAOYIOTH, UE OTTOKAEIOTIKA
Okl Tou TPpwToBouAia, KkKpatd TAAPN @QAKEAO Twv TTOPATTOVWY TTOU
uttoBaAAovTal oTov Topéa EuBuvng Tou, Kataypd@el Ta TTAvTa (TTaPATTOVO, TTWG
QVTIMETWTTIOTNKE, OIKEG TOU EVEPYEIEG, K.ATT.) O€ éva KAQOIKO OXOAIKO UTTAE
TETPABIO KAl TTPOCTTABEI Vva atravTAoel o€ KABE TTapATTOvOo €vTOg 48 WPWV Kal, €l
duvartov, va 1o emmAUoel. Ooeg Qopég, OUWG, TTPOOTTABNCE va TTPoWBNoEl Ta

TTAPATTOVA OTOUG TTPOICTAUEVOUG TOU, OUDEIG evBIa@EPBNKE va Ta TTaPAAGBEl!

2& ynromrwAeio otnv ApyupoUTroAn ATTIKAG, O IDIOKTATNG avaypda@el TO KIvQTO
TOU TNAEQWVO O€ TTEPIOTTTN B€0TN TOU EVNUEPWTIKOU QUAAadiou TTou polpdleTal
o€ OTTiTIa dla@nui¢ovTag To KAatdoTnua kai tn diavour oto oTrit (delivery), woTe
va cival BERaiog 611 Ba AauBavel TTPOCWTTIKA yvwon Twv TTIBavwy TTapatTéovwy

TeAaTwV (BA. pwToypagia).
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2UVEPYEIO aUTOKIVATWY oTnv ApyupouttoAn ATTIKAG (BA. owTtoypagia), didel
OTOUG TTEAATEG TOU «YTTOoxeon [1oldTnTaC» MPE TN HOP@r) @QUAAadiou TToU
TOTTODETEITAI OTOV ECWTEPIKO KOBPEPTN TOU QUTOKIVATOU HETA TO TIEPAG TWV
EPYACIWV CUVTAPNONG A ETTIOKEUNG, £€TCI WOTE Va €ival opaTtd apéows POAIG o
TTEAATNG €1I0€AOEI 0TO OXNUa (BA. wToypagia). To QUAAGDIO avaypd@el 0TI OAEG
Ol EPYACiEG EKTEAEOTNKAV CUPQWVA HE TIG TTPOdIOYPAPEG TOU KOTAOKEUQOTH,
evlappuvel TOUG TTEAATEG VA ETTIKOIVWVAOOUV YId OTTOIOBNTIOTE TTPORANUA N
aTTOpIa KOl PEPEI TRV UTTOYPAP TOU APXIMNXAVIKOU. 2& eVOEXOUEVO TTAPATTOVO,
€KTOG aTTO TOV (TTAVTOTE EUYEVIKO Kal TTPOOUPO va dwaoel AUCEIG) APXINNXAVIKO,

EPXETAI O€ ETTAQN YE TOV TTEAATN KAl O IDIOKTHTNG TOU OUVEPYEIOU.

H eMnviki etaipgia mapaywyng otpwudtwv COCOMAT (@ivaAioT Tou
EupwTraikou BpaBeiou Moidtntag 1o 2000, Prize Winner 1o étn 2001, 2002 Kkai
Award Winner 1o 2003), 010 TTAQiCI0 TNG TTPOCTIABEIAC TNG YIA IKAVOTTOINON TwV
TTEAATWY, TTPOOTTABEI v KAAUTITEI ATTQUTACEIG TTOU TTpoépXovTal atrd alAayn
ATTAITACEWY A akoun Kal amd AdOn TreAatwv! Eival xapaktnpioTIKO TO €ENG
Tapadeiyua: TeAdTNG TTOPAyYYEIAE OTPpWHPA Kal dlaTioTwoe (apou TO E€iXe
Xpnoiyotroinoel) o1 RBeAe va ayopdoel HeyaAUTEPO KPEPRATI. ETTIKOIVWVNOE pE
TNV eTaIpeia, n oTtroia dtv €ixe avTippnon va ToU TTpouNnBeUoel PEYOAUTEPO
oTpwpa. (MpEtTel va onueiwBei 0TI TO apxIKO OTPWHPA ATAV ETTI TTOPAYYEAIQ, Kal
MAAIOTa o€ OXI «ouvnBiopévn» didotaon, dpa dgv Ba rTav eUKOAN i TTWANON

TOU).

2Upowva pe dnAwoelg Tou AlguBuvovtog ZupBouAlou TAG COCOMAT, K.
MavAou Eupopeidn, n etaipgia Bewpnoe 611 gival UOIOAOYIKO va aAAGEouv ol
QVAYKEG KATTOIOU TTEAATN, aKOPN Kal va 000¢i ek pépoug Tou AdBog TTapayyeAia.
Oewpei, WG, OTI KAAUTITOVTOG £va «AABOG» TTOU TTPOEPXETAIl ATTO TOV TTEAATN,
Ba evioxUoel TV €IKOVA TNG ETTIXEIPNONG OTA MPATIA TOu, Ba TOV KOTAOTAOCEI
I01AITEPA IKAVOTTOINUEVO, I0WGS va Yivel TTEAATNG yia OAn Tou Tn wr Kal ciyoupa
Ba poipaoTei TN OETIKA TOU euTTEIpia e TTOAAOUG AAAoUG. (TeAikd To EupwTraiko

BpaBeio MoidtnTag dev atrovéueTal Tuxaia). ..
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1.14 MH ENITYXHMENA NMAPAAEIITMATA ZYAAOIHZ KAI ENIAYZHZ
NMAPAIMONQN

H utrapgn dounuévwy Kal aTTOTEAECUATIKWY CUCTNUATWY CUANOYIiG, avaAuong,
dlaxeipIoNG Kal AVTIMETWTTIONG Trapatrévwy otnv EANGDa, cival pdAAov n
e€aipeon. ZTIC TTEPICOOTEPEG TTEPITITWOEIC TA TTAPATTOVA QVTIUETWTTICOVTAI WG
KATI «KAKO», dev @BAvouv oTtnv AvwTtartn Aloiknon Kal 1 QVTIMETWITION TOUg

yiveTal kupiwg Bdaoel diaioBnong kai Ox1 HETPAOIMWY I QVTIKEIUEVIKWY OTOIXEIWV.

2TV EANGOa, «[MpwTtaBANTéC»  OTn  OUCAPECKEID TWV  KATAVOAWTWYV
atrodeikvUovTal Ta TPATTEQIKG TTPoIdVTa A Ta TTapdywyd Touc.®” EVBEKTIKG eival
TO yeyovog Omi o Tpatrelikog MeooAhaBntng dExeTal €TNCiWG TTEPiTTOU 7.000
KANOEIG yIa TTapATTova, €K TwV OTToiwv 10 40% a@opd O€ TTIOTWTIKEG KAPTEG,
EVW O OYKOG TWV TTOPATTOVWV TTOU OIEKTTEPAILUVOUV HOVEG TOUG OI TPATTECES

198

eKTINATOI OTI €ival 20TTAGCI0G Me Aiya Adyia, povo Tta (diatuttwpéva)

TTapdTtrova yia TiIg Tpatreleg ayyifouv eTnoiwg 11 140.000!

O eAMnVIKOG Anpooiog Top€ag, atToTeAE ETTIONG XOPAKTNPIOTIKO TTAPAdEIYUaA
QVOTTOTEAEOUATIKAG  AeIToupyiag. AuoTuxwg, n TTAsiovoTnTa TWV AnUooiwv
YTTNPECIWV AEITOUPYEI UTTO OUVBAKEG ATTIOTEUTNG YpageIoKpaTiag, av Kal Ta KEN
(Kévtpa Eguttnpétnong lMNoAimwyv) éxouv BEATILOOEI KATTWG TNV KATAoTaon. Oa
TPETTEl va emmionpaveel o1l atmd TIG apxEG Tou 2006, o1 TTOAITEG €xouv Tn
SuvatétnTa va Trpooelyouv ota KEM® kai va kotaBétouv katayyehie R
AvVOQOPES Vi TTpoidvTa ol uttnpeoieg. Katomv, ol &v AOyw KaTayyeAieg

TTpowBouvTal oTn NevikA MpapuaTeia KatavaAwTh.

Omwg Tpoava@épdnke, n TNAEQWVIKA ypauurn 1520, TTapOAo TToU  €XEl
oTeAexwOei pe euyeveic avBpwTttoug, Oev AeItoupyei atroTeAeopaTikG (gival
olvNBeg va UTTOXPEWVETAI 0 KOAWVY va TTePIPEVEL 30 AeTTTA Kal TEAIKA va Pnv

atravtnOsei n kKAfon). MNMpokeipévou va KATaoTEl TTI0 ATTOTEAECUATIKY, AVAUEVETAI

97 Anuntpng Mopng, «lotopieg Kabnuepivig Atoypoképdetac», epnuepida O Kdopog tov Emevévr, Zafpato 1 — Kvpuokn 2
Ampirhiov 2006, oe). 48.

98 Kohotag Kuprakémovrog & Apng Xotinyewpyiov, «Ildg ta Ae@td yivoviar ATMog...», epnuepida EAgvdepoturia, 20/03/2006,
oel. 17.

99 Anuntpng Mapng, 6.7., oel. 48.
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va AcIToupynoel o€ dIaQopPETIK Bdon oto eyyug péAAov. H diaxeipion ng
TpoKeITal va avatedei ot eTaipeia diayeipiong call centers.'® Aiabétel, TavVTWG,
TNV VOMIKA 10XU VO UTTOXPEWOEl KABE E€UTTAEKOUEVO VA ATTAVTHOEl £YYPAPWS

oTov KatavaAwTh.

2.€ YPOATITO TTAPATTOVO TTOU UTTERAAAE O Ypd@wV PEow Tou 1520 yia uTTEPPBOAIKEG
XPEWOEIG XpAong d1adIKTUoU, TOU atTdvTnoav ypaTrTwes OAoI (TTApOoY0G oTaBEPG
TNAEQWVIaG, TTAPOX0G oUVOEDNG internet Kail YEVIKA ypapuaTeia KatavaAwTn). To
OTI amravrnoav, BERaia, dev onuaivel 6T ETTIAUONKE TO TTAPATIOVO (O TTAPOXOI
apvouvTal TNV €uBuvn Toug Kal N Meviki Mpappareio diateiveTal 611 dev €XEl TN

duvaToTnTa va TTPoRei o€ AANEG EVEPYEIEG)!

Kai oTtov 181wTIKO Topéa, Ouwg, Ta Tpdyuata dev gival TTOAU KaAUTepa. Na Tnv
mOoTWTIKA K&pTa VISA AOHNA 2004, TTou ekdidetal ammd tnv ALPHA BANK, o
YPAPWV TTApaTTovEBNKE (YPATITWG) OTI dev ATAV duvaTh N TTANPWHN PE HETPNTA
péow ATM, mapdAo TTou avaypa@oTtav oTo oupBoAalo, ¢nTwvtag va unv
avavewdei n kapta. OvTwg, N TOTWTIKA KAPTA OEV AvavewBNKeE, WoTOCO OUDEIG

ETTIKOIVWVNOE WE ToV ypdgovTal

H Citibank, «mmoulder» ota ykIoE TNG dIAPOPA XPNMATOTTIOTWTIKG TTpoidvTa
(aoc@daAeieg CWNG, OTTOTAMIEUTIKA TTPOYPAUMATA, TTIOTWTIKEG KAPTEG, K.ATT.), O€
KABe 1TeAATN TTOU avoiyel Aoyaplaopo. Mapéxovral Wweudeic TTAnpoopics (Kal
MAAIOTa yIa Baoikd oToIxeia, OTTWS N eAAXIOTN ATTOdO0N TWV ATTOTAMIEUTIKWYV
TTPOYPAUUATWY), EVW UTTAPXOUV KOl «KPUPEG» XPEWOEIC. Av O TTEAATNG TO
JIATTIOTWOEI EYKAIPWGS Kal {NTACEI avTiypa®o eyypAaPou (TT.X. TOU TEAIKOU TTO00U

TToU Ba AGBel atrd aTToTAMIEUTIKO TTPOYPAUMA), dev TOU TO divouv.

EmMITTpooB£TWG, OTIC TNAEQWVIKEG ETTIKOIVWVIEG TOU TTEAATN PE TNV Tpdtreda, Tou
aTTavTouV va KaAéoel Tnv (Buyatpikr) TNG Tpdtmedag) ac@AAIOTIKA ETAIPEIA VIO VO
olakoTrei T0 oupPBoAalo. Edv atraviioel KATTOI0¢ 0TV ao@AAIOTIKA €ETAIPEIQ,
EVNUEPWVEI TOV TTEAATN OTI TN OIOKOTTIA WTTOPEI va KAvel povov n Tpdmeda! To

i010 aKPIBWGS cUCTNUA OKOAOUBEITAI OTIG TTIIOTWTIKEG KAPTEG TTOU PEPOUV TO OAMA

100 M. Zi3épm, «AvENoN pekdp oTig Katoyyerieg katavadotdv ot ypapupr 1520», epnuepida Kadnuepwn, 9 @eppovapiov 2006.
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TnG CITIBANK. ATG Tn OTIiyyg TToU O TTEAATNG UuTToypawel Tn oupfaocn,
«OUVEVVOEITA» ATTOKAEIOTIKGA ME TNV ETAIPEIO  TAXUMETAQOPWY TTOU TOU

TTpounBevel TNV KapTal

H etaipeia otabepric TnAc@wviag ALTEC Telecoms, TTAnpo@opei KGBe utrown@io
TEAATN OTI N €EOQANCN JTTOPEl va TrpaydaTtotroindei amdé ATM  yWwwoTAG
Tpamedag (avaypdeetal Kal ota cupBoAala). TETol cupwvia, OPwg, Oev

ugioTaTal

H etaipgia kivnmA¢ TnAcpwviag VODAFONE, av xpewaoel amd dIkO Tng AdBo¢g

¢oTw Kal 1 € oe Aoyapiaopd TTeAATn, TOV avaykalel va eTTIKOIVWVACEL TTApa
TTOMEG QOpég e TNV eTalpeia (To AdBog Ba OlopBwbei oe 2—-3 pAveg, €dv o

TTEAATNG €ival UTTOUOVETIKOG Kal eV OAAAEEI ETAIPEIN).

OAa T1a eoTmiatopia otnv EAAGSaQ, utroxpeouvtal va OlaBEtouv (dITTAGTUTTQ)
EVTUTTA TTOPATTOVWYV Kal €I0IKO KOUTI 0t gu@avéG onueio. To KABe @UAAO eival
apIOuNUEVO, £T01 WOTE va PNV €ival duvaTov va «XaBbegi» KATTOIO TTAPATTOVO. 2TIG
TTEPICCOTEPEG TTEPITTTWOEIS OPWG, TA KOATACTAMATA €0TIAONG «EEXVOUV» va

BdaAouv EvTutra, KOUTi, OTUAO, K.ATT.
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1.15 TOIOTHTA KAI IKANOIMNOIHZH

«Eva 1poBAnua eival TpoBAnpa otav 0 KATavoAwTAG aioBavetal OTI gival

TPORANpa».** H

«un IKavoTroinon» Tou TTeAATn (Dissatisfaction), opieTal wg 10
ATTOTEAEOUA TOU EAAEIPATOGC avAPeca o€ TTPOOOOKWHEVN (expected) Kai
avTihaupBavépevn (realized) amédoon (performance), rj aTTAWS WS DUCAPECKEIN

yIa £vVa CUYKEKPIPEVO XOPAKTNPIOTIKO TOU TTPOIOVTOG 1 TNG u1'rr]pa0|’0(g.1°2

Mpétrel, dPwG, va onueIwBEi 0TI N «un IKavoTroinon» dev €ival TO AvTiBETO TNG

103

IKAvOTToinoNG.™ ~ lIkavoTtroinon €ival 0 Adyog TTou 01 KAaTavaAwTES ayopddouv Eva

TTPOIOV 1} Mia UTTNPETIa KAl YN IKAVOTTOiNoN TO YyiaTi TrTapatrovouvTal. Mtropei éva

TTPOIOV va gival TTOAU KAAO, Xwpig eAaTTwuata i TTapdtrova atmo TTEAATES, aAAd

va JNV gival eutwAnTo dIOTI UTTAPXOUV TTIO TTOIOTIKG avTaywVIOTIKA TTPOIdVTa.

H A&EN IkKavoTtToinon TTPOEPXETAl OTTO TIG AEEEIC IKAVOG KOl TTOIW KAl ONUAivel
«KaBIOTW KATTOIOV ~ €TTAPKA, TTAQpn». H avrtiotoixn A€gn oTtnv  ayyAikni
(Satisfaction), éxel AaTiviki pia. ZxnuaTigetal ato TIG AEEeIg “satis” (enough) Kai

“facere” (to do or make).'%*

evikd, o TTEAATNG €XEI OPICUEVEG TTPOCOOKIEG OXETIKA HE Eva ETTIOUPNTO ETTITTEOO
TTOIOTNTAG KAl AAAEG TTPOODOKIEG OXETIKA HE Eva XAPNAOTEPO, OAAG ATTOOEKTO,
etitredo moIdTNTaC €guTTNPEETNONG. Eival idiaitepa evdia@Eépov 1o yeyovog OTi O
Adam Smith, idn amé 1o 1776 () €ixe ava@épel TNV avaykn IKAvoTToinong Tou
TTEAATN, YPAPOVTAG: «n TTPAYHUATIKN KAl TTavioxupn TreiBapyia TTou QOKEiTal o€
KABe epyalOuevo, Oev TTPOEPXETAl ATTO TNV ETTIXEIPNON OTNV OTToia epyadeTal,

aMA& atré Toug TIEAGTEG auTrg». '

H diagopd peTagu Twv dUo opilel yia {wvn avoxnig. Eeooov n idia avTtiAnyn Tou

TEAATN yIa TNV TTapeXOPEVN TToI0TATA €ival Yéoa oTa opla TG {wvng avoxng,

101 S. L. Diamond, S. Ward & R. Faber, “Consumer problems and consumerism: analysis of callsto a consumer hot-line”, Journal
of Marketing, Vol. 40, January 1976, pp. 58-62.

102 Adelina Broadbridge & Julie Marshall, “Consumer complaint behaviour: the case of dectrical goods’, International Journal of
Retail and Distribution Management, Vol. 23, No. 9, 1995, pp. 8-18.

103 Joseph M. Juran, Juran on Planning for Quality, The Free Press, 1988, p. 5.

104 Ronald T. Rust & Richard L. Oliver, 6.x., p. 2.

105 Anthony Simpson, Company Man. The Rise and Fall of Corporate Life, Harper Collins, 1995, p. 46.
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auTtdg pével IkavoTroinuévog. H dwvn avoxAg aTTeIKOVICeETal OTO TTAPAKATW

d1dypappa (61Tou 0 opICOVTIOE AgOVAG ATTEIKOVICEI TO ETTITTEDO EEUTTNPETNONG).

ATTO0EKTO EmOuuntd

‘ Zwvn ‘
| Avoxrig |

XapnAd YynAé

Eival, 6uwg, onuavTikd va emweei TTwg To eUpog TNG v Adyw «lwvng avoxnec»
TTOIKIAAEI avdAoya e TIG TTPOOdOKIEG (BNAAdA civail PeYAAUTEPO 1 MIKPATEPO) Kal
METATOTTICETAI KATA PAKOG Tou dgova (dnAadri deCId 1 aploTePA), WG CUVETTEIQ
MIOG OEIPAG TTapayovTwy (OTTWG, TT.X. N TIEA). ETTIdn n BeATiwon eguttnpéTnong
TTOMEG  @opéG  dlakpiveTal OQUOKOAOTEPQ, €ival €TTiong 1Mo  OUOKOAO va

dIKaloAoynOE&i Kai n avTioToixn augnon TIKIG.

O1 TTpocdokieg PTTOPEi Va gival YEVIKES, dNAAdN va oxeTiCovTal e TOV KAGOO TTOU
eCetaCetal (normative expectations) f e10IKEC (predictive expectations), dnAadn
va ava@épovTal 0€ Pia CUYKEKPIPMEVN ETTIXEIpNON (TT.X. Mia IBIWTIKA €TTIXEIPNON
KOUpIEP TTPOCPEPEI KAAUTEPN £EUTTNPETNON aTTd OTI Ta Anpooia Tayxudpoueia) i
ouvaAAayny (11.x. o€ ATM Ba uTtdpxel JIKPOTEPN oupd aTTd OTI OTO TAMEIO TNG

Tpdredac). %

O1 dia@opol PeAETNTEG, aTTOPAKPUVOVTAlI OTTO TNV TTApadoCIaKkr) £vvold Tng
IKAVOTTOINOoNG Kai TTpooTTaBouv va TAV TTEPIYPAYOUV OTTWG TRV KaTaAapaivel o

TTEAQTNG.

>Up@wva pe Toug Rust—Oliver, n IKavoTroinon Tou TTEAATN €ival UTTOKEIYEVIKH.
Opicetal wg n yvwoTIKA (cognitive) kal cuvaiobnuaTtikn (affective) avridpaon o€

éva TTEPIOTATIKO EEUTTNPETNONG 1 O€ Wia pakpoxpovia oxéon eutrnpétnong, ™’

106 Ben Shaw—Ching Liu, D. Sudharshan & Lawrence O. Hamer, “ After—Service response in service quality assessment: a real—
time model approach”, Journal of Services Marketing, Vol. 14, No. 2, 2000, pp. 160-177.
107 Ronald T. Rust & Richard L. Oliver, 6.x., p. 3.
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eVW oTov oplopd Tou vedkoTTou ISO 10002:2005 Treplypd@eTal WG «n AvTiAnywn
Tou TreAdTn O¢ O,TI agopd TOo PBaBUO OTOV OTTOI0 €XOUuvV IKAVOTTOINOEi Ol
amairiosig Tou».'® 1o ISO 9000, oTnVv avTioTolXn TAPAYPAPO YId ThV
IKavoTroinon Tou TeAATn (6TTou O opIohOG ATav  aKPIBWG O  idI0g),
TepIAaPBavoTav n €€NG onueiwon: Ta TTapdtrova Tou TTEAATN atmoTEAOUV €vav
ouvnon O¢ikTn XAPNnAAG IKAVOTTOINONG Tou, OUWG N atoucia Toug Oev
UTTOBNAWVEI aVaYKAoTIKA uwnAd Babud Ikavotroinofg Tou.**® Eivai, Aoy,

oaQng n 810CUVOEDT IKAVOTTOINONG KAl TTAPATTOVWV.

To BewpnTiKd TTACicI0 TTou avatTioael o Oliver,**® Bewpei TNV IkavoTToinon wWg
Mia katdoTtaon TANPOTNTOG O oxéon WE TNV evduvauwon (reinforcement) kai
diéyepon (arousal). AvagEpel TEOOEPIG TUTTOUG IKAVOTTOINONG: IKAvoTToinon wg

TTANPATNTA, WG EKTTANEN, WG EUXAPIOTNON, I WS AVAKOUQIOoN.

Etiong, n IkavoTtroinon YTTopei va Trepiypa@ei we pia dladIkaoia EKTTARPWONG N
uTTEPBacNG TWV TTPOCOOKIWY TOU TTEAATN. H ETTIXEIPNUATIKA dpacTnpIdTNTA dEV
VOEiTal TTAéOV WG TTAPOX €VOC TTPOIdVTOC A piag utnpeciog, ™ aAd wg pia

oAoKANpwuévn ouvaAAayry, n oTToia IKaVOTTOoIEl TOV TTEAATN O€ KABE Bripa TNG.

Mia GAAN TTpooéyyion, Bewpei TNV IKAVOTTOINCN wW¢ TTOAUdIACTATN €vvola Kal

Siakpivel SUo TUTTOUG IkavoTroinong: 2

a. Service encountered satisfaction (ikavotroinon Katd Tn oTIyun TTApoxAg TNG

UTTNPECIAG): opiCel TNV IKAVOTTOINON TTOU TTPOKUTITEI KATA TN XPOVIKN TTEPIOdO
TNV OToiad O TreAATNG KAl N €TmIXeipnon AaAAnAemdpouv. ATTOTEAEI TNV
IKAVOTTOINON TToU  TTPOKUTITEl aTTd MIO OUYKEKPIYEVN OuvaAAay e Tnv
emixeipnon. H AéEn “encounter” onuaivel «ouvavinon, euteipia».*®* O épog
“service encounter” amodideTal 0TV ayyAIK yYAwooa Kal wg “moment of truth”

(«oTIyUA GARBEIOG») N oTToia TTEPIYPAPEl KABE onueio aAAnAeTTidpaong™ petagy

108 EAOT 1SO 10002:2005, 6.7., ogh. 9, Iapdypapog 3.4.

109 EAOT EN ISO 9000, Xvomuotoe dwyeipiong g mowdtnrag — fepehmderc apyéc ko Ae&ihdylo, Askéupprog 2000, oeh. 9,
Hapaypagpog 3.4.1.

110 Ronald T. Rust & Richard L. Oliver, 6.&. p. 4.

111 R. W. Bly, Keeping Clients Satisfied: Make your Service Business More Successful and Profitable, 1993, p. 42.

112 Ronald T. Rust & Richard L. Oliver, 6.x. pp. 73-75.

113 Christopher H. Loveock, 6.x., p. 49.

114 G. Lynn Shostack, “Planning the Service Encounter”, The Service Encounter, L exington Books, 1985, pp. 243-254.
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TTEAATN Kal UTTAAAAAOU TNG ETTIXEIPNONG N OTTOIQ TTAPEXEI TNV UTTNPECIA, EVW O
0pog “moment of truth” xpnoipgotroinenke petagopikd atrd Tov Richard Normann
yia TTPWTN Popd o€ pia PEAéTN oTn Zoundia.'® KuploAekTikd, To “moment of
truth” TTpo€pyxeTal atrd TIG Taupopaxies (1) Kal gival n oTIiydr TTOU O TAUPOPAXOG
atroTeAEIVEl ToV Taupo. Towg akouyeTal OKANPO, OPwWG TTEPIYPAPEI YAaQUPQ

TNV KOBNUEPIVI TTPAYHATIKOTNTA TWV ETTIXEIPNOEWVY TTAPOXAG UTTNPECIWV.

B. Overall service satisfaction (OuvoAIKA IKavoTtroinon atmd Tnv UTINPEECia):

avayvwpicgel 0TI n IKavoTtroinon u@ioTatal o€ TTOANATTAG emTiTTeda péoa o€ pIa
ETIXEipNON Kal TTEPIAAPPBAVEl IKavOTToINoN aTTd TO TTPOCWTTIKG ETTAPNG, aTTd TIG

KUPIEC UTTNPETIES Kal atTd TNV €TTIXEIPNON WS aUvoro. ™

2€ KABe Trepimtwon, e€ivalr BéEBaio OTI N QTTOTEAECMATIKN €TTIAUCH  TwV
TTOPATTOVWY OUVTEAEI OTN OUVOAIKY IKOVOTTOINGCN, €VIOXUEl TNV €IKOVA TNG
ETTIXEiPNONG OTN ouveidnon Tou katavoAwtA'’ Kai cuoXeTifeTal BETIKG WE TNV
ETTAVAANTITIKOTNTA ayopwyv. Ocov a@opd, OPwg, OTnV  ETAVOANTITIKOTATA
ayopwy, gival IBIAITEPA TNPAVTIKO yia TNV ETTIXEIPNON VA yvwpilel 0TI n ammégacn
TToU AauBdvel o TTEAATNG €ival ATTOTEAECHA KUPIWG TNG TEAEUTAIOG EUTTEIRIAC TTOU

aTTOKOMIoE aTTd TNV £TMIxeipnon (umoonueiwon 8 9. Tuvemdig, n emixeipnon

oev Ba Tpémmel va e@nouxadel, aAAd va «TTaAEUE» OUVEXWGS YIO VO EXEI

IKAVOTTOINUEVOUG TTEAATEG.

2€ VEVIKEG YPOUMEG, O PaBudg IKavoTroinong looutal pe TN dlagopd TG
avTIAapBavépevng guttnEEéTNONG atTd TIG APXIKEG TTPOODOKIES (avaPEPETAl KAl
oTo povrého SERVQUAL wg «To 5° xaopoax», BA. Kepdhaio 3).

BAOMOZ IKANOINOIHZHZ _ IAIA ANTIAHWH MEAATH NMPOZAOKIEZ NEAATH
MEAATH = AMNO THN EZHMHPETHEH - FIA ANAMENOMENH
(NOIOTHTA YMNHPEZIQN) - EEYNHPETHZH

115 Richard Normann, Service management: L eadership and Strategy in Service Business, John Wiley & Sons, 2" edition, 1991,
pp. 16-17.

116 Mary Jo Bitner & Amy R. Hubbert, “Encounter Satisfaction Versus Overall Dissatisfaction Versus Quality”, uépog tov Biriov
twv Roland T Rust kou Richard L. Oliver, Service Quality: New Directionsin Theory and Practice, Sage Publications, 1994, p.77.
117 P. U. Nyer, “An invedtigation into whether complaining can cause increased consumer satisfaction”, Journal of Consumer
Marketing, Vol. 17, No. 1, 2000.

118 Mohamed Zairi, “ Managing customer satisfaction: a best practice perspective’, 6.x@.

119 Stephen S. Tax, Stephen W. Brown, & Murali Chandrashekaran, “Consumer Evaluations of Service Complaint Experiences.
Implications for Relationship Marketing”, Journal of Marketing, VVol. 62, April 1998, pp. 60—76.
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O1 Anderson kai Fornell,*?°

TTPOTEIVAV £va BewpnTIKO POVTEAO OXETIKA HE TIG
TTPOUTTOBECEIC KAl T ATTOTEAECUATA TNG IKAVOTTOINONG TOU TTEAATN. @gwpouv OTI
ol Trpoodokieg cival n Baociki ypauun (N «Aykupo») vyia TO ETTITEDO
IKAVOTTOINONG TOU TTEAATN. Z€ €TTITTEDO TTEAATN, N MMOIGTNTA KAl O EKTTANPWHEVES
Mpoodokieg atroTeAOUV TTPOUTTOBECH YIO TNV IKAVOTTOINON TOU TTEAATN Kal £XOUV

WG ATTOTEAECUA TNV ETTAVOANTITIKOTATA ayopwvV (BA. akdAouBo oxnua).

MoidTnTa KAl IkavoTroinon EmavaAnTmTikég
Mpoodokieg TOU TTEAATN Ayopég

2€ MIKPOOIKOVOUIKG emriTredo, n MoidtnTa (avaykaia TTpoUtTé6eon), odnyei o€
IKAVOTTOINON TOU TTEAATN Kal €XEl WG ATTOTEAECUA augnuévn kepdogopia Tng

emxeipnong (BA. akdAouBo oxnua),

IkavoTtroinon
TOU TTEAGTN

ModTnTa > > Kepdogopia

EVW OE PMAKPOOIKOVOUIKO €TTiTTEdO, N MoidTnTa Kal n MapaywyikdtnTa cuvteAoUV
OTNV IKAvVOTToinon TOU TrEAATN KAl OE YEVIKOTEPN OIKOVOWIKN a1Todoon Kal

eunuepia (Tou KPATOUG, TNG AYOoPdg, TWV TTOAITWY, K.ATT.).

MoiéTnTa Kal IkavoTToino OikovopIki
Ma C:}Ou;] ﬁéTa Ta ™ tou 'ITE)\(;]T ! »  amodoon/
PR n Eunuepia

Eival amrapaitnTto, TEAOG, va onueiwbei o1 dev apkei uOvo n (YEVIKR Kal adpioTn)
OEOPEUON MIOG ETTIXEIPNONG VA TTPOCPEPEI «avwTePn agia». H TTpoo@epduevn

agia TTPETTEI va gival Kal JETPAOIUN.

120 Eugene W. Anderson, & Claes Fornell, “ A Customer Satisfaction Research prospectus’, uépog tov Bipiiov todv Roland T Rust
kot Richard L. Oliver, Service Quality: New Directionsin Theory and Practice, Sage Publications, 1994, ce. 241-268.
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1.15.1 THE AMERICAN CUSTOMER SATISFACTION INDEX (ACSI)

To 1994, avamTuxdnke évag TUTTOG pETpNoNg amoédoong Ye Baon Tov TreAdTn,
amoé Apepikavoug epeuvnTéG Tou University of Michigan kair tng American
Society for Quality Control (ASQC), vuv American Society for Quality (ASQ). Oi
gpeuvNTEC dnuioUpynoav To American Customer Satisfaction Index (ACSI),**
TTOU «METPA» TNV TTOIOTATA AyOaBWV/UTINEECIWV MPE BACN TIG EUTTEIPIEG TWV
TeAatwyv. O BEIKTNG PTTOPEI va XpnoIdoTToiNBei atmd pia etmixeipnon i oo éva
KAGdO, evw €xel TTPoRAe@Bei TO POVTEAO va egival yevikd yia va UTTOPEi va

XPNOIYOTTOINOEI aTTO BIAPOPETIKOUG KAGDOUG.

ANTIAAMBANOMENH MAPAMONA
MOIOTHTA + MEAATQN
N _
+
SYNOAIKH
ANTIAAMBANOMENH |+ IKANOMOIHEH
AZIA MEAATH +
(ACSI)
+
+
NMPOZAOKIES AIATHPHEIMOTHTA
MEAATQN + MEAATQN

H ouvoAikry IkavoTtroinon Tou eAdTn (ACSI), eCaptdrtal atrd TPEIG TTAPAYOVTEG:
avTIAapBavépevn ToidTnTa, avriAauBavopevn agia Kal TTPoodOoKIEG Tou TTEAATN.
Otav oT1roI000ATTOTE ATTO TOUG TPEIG TTapdyovTeg augnBei, audveral To ACSI.
AUTO €xel WG ATTOTEAEONA, 0€ OUVOUQOWNO MPE TN HEIWON Twv TTapammévwy, TV
augnon Tou TTOC00TOU TWV TTEAATWY TTOU PEVOUV TTIOTOI OTNV ETTIXEipNON (TTou

OUVETTAYETAI AUENON TNG KEPOOPOPIAG).

121 E. W. Anderson, C. Fornell, M. D. Johnson, J. Cha, B. E. Bryant, “The American Customer Satisfaction Index: Nature,
Purpose, and Findings’, Journal of Marketing, Vol. 60, October 1996, pp. 7—18.
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1.15.2 THE SERVICE-PROFIT CHAIN

H «ahucida eEutrnpétnong kai képdoug» (Service—Profit Chain),*? Trpoadiopilel
TIC OX£OEIG METALU KEPOOPOPIAG, aPOooiwong Tou TTEAATN, IKAVOTTOINONG TwV

EOWTEPIKWYV KAl EEWTEPIKWYV TTEAATWYV Kal TTOIOTNTAG.

The Links in the Service-Profit Chain

Operating Strategy and Service Delivery System

4 / [
A
Employee | Revenue
Retention Growth
‘ i
A A 3
Interrjal Employee Exterlnal Customer Customer
Service | satisfaction | | ™ RN "| satisfaction " Loyalty
Quality Value 4
[
A
»| Employee | | Profitability
Productivity
§  Workplace design §  Service concept: § Retention '
§  Job design results for customers §  Repeat business
§  Employee Selection § Referral
and Development
§  Employee Rewards
and recognition
§  Tools for serving customers

§  Service designed and
delivered to meet
targeted customers' needs

H «eowTtepikry tmo1dtnTa» (dounuéveg OIOBIKATIEG, CUCTAPATA E€TTIAOYAG Kal
eKTTaidEUONG, EUTTPAYUATA OTOIXEIR), OodnyEi O€ IKAVOTTOINON TWV UTTOAAAAWV.
TouTo CuveTTAyeTal QUENON TNG TTAPAYWYIKOTATAG KAl PEIWON TOU TTOCOOTOU
ammoxwpnong. Q¢ atroTéAecua TTPOKUTITEI N €EWTEPIKY TTOIGTNTA, dnAadr n agia
TNG UTTNPEECiag OTTwg TNV avtiAaupaveral o TEAATNG. H agoaoiwon Twv TTeAaTwv

oTnVv ETIXEIPNON, 0dnNyei 0€ augnon e00dwv Kal Kepdogopia.

122 James L. Heskett, Thomas O. Jones, Gary W. Loveman, W. Earl Sasser Jr., & Leonard A. Schlesinger, “Putting the service—
profit chain to work”, Harvard Business Review, March—April 1994, pp. 164-174, uépog tov Bipriov tov Christopher H. Lovel ock
Services Marketing, 3" edition, Prentice Hall International, 1996, pp. 582-593.
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