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BEBAIQYXH EKIIONHXHX AITTAQMATIKHY EPT'AYXIAX

«Anlove vrebBova 6Tt To €pyo mov ekmoviOnke Kol TopovcldleTon oIV
VTOPAALOUEV OMAMUOTIKY €pyocio, £xel ypoetel amd euéva OMOKAEISTIKA GTO
oOUVOAO NC. Agv €xel vmoPinbel obte €xel eykpBel 010 MAMIGIO0 KATOWOL AAAOL
LETOTTTUYIOKOV TPOYPEUATOC 1) TPOTTUYIOKOV TITAOL GTOVdMV, 0VTE ival gpyacio N

TUNHO EPYOCTOG OKAOTLOTKOD 1) ETOYYEALATIKOD YOPOKTNPO.

AnAove emniong 0Tl ava@EPOVTOL KOTOAANA®MG 6TO GHVOLO TOVG Ol TNYEG OTIS OTOLES
avétpe€a ylo TV ekmoOvNoN TS ovykekpiuévng epyaciag. Ilapapacn g avotépm

KON UOTKN G Lov evBHVING amoterel oLG1OOIN AdYO Y1 TNV AVAKANGT TOV TTVYIOV LOV.»

Ovopatenwvupo

HAoN iR APABMANTDIT:.

Ynoypadn Metamtuxtakot Qortntr
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Evyoprotieg

Ba MBeha va guyoploTNo® OAovg OG0l GUVEBOALOY OTNV OAOKANPWOON TNG
OMAMUOTIKNG €pYOCioG KOl TO GLYKEKPIUEVO TOV eMPAETOVIO KOONYNTH HOL K.
[ToAAGAN Twdvvn. TTapdreg TIc SUoKOALEG eV HEGM TOVONUiOG Kol TV €€ OMOGTACEWG
dwaokaAia, o k. [ToALGANGg pe katnbOvve, pe Pondnoe kot pe otpiée TG0 GTNV
EMAOYN NG EPYOCiOG 000 Kot TNV TEPETAIP® EEMEN OV GOV EmOyYEALATIOG VYEIOG.
®a MBela va, TOV EVYOPLGTNOM ETIONG KOt Y10t OAEG TIG GUUPBOVAEG ALY KOL TIC YVOGELS
TOL OMOKOULOO, GE OAN T OLEPKELN TOV UETATTLYLOKOD TPOYPAUUOTOC.

®a M0eha emiong va EVYAPIGTAC® TN UNTEPO OV, 1| OTLOT0L AEITOVPYEL SLoyPOVIKE (G
TPOTLTO Y10 péVe Kot PpiokeTon wiow an’ dca Exm Katapépel, otnpilovtdg e Kot

®w0dvTog pe va Tpoonabd, vo eEEAICCOLOL SLOPKMG KOL VOL NV ETOVOTOVOLLAL.
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Xrpornyikég Marketing eto Xopo g Yyeiog:
Neuromarketing & Nudging Techniques

Inunavtikoi ‘Opor: neuromarketing, behavioral change, health marketing, lifestyle,

social marketing

Hepiinyn

Ewayoyn
To Nevpoudpxetivyk (Neuromarketing) eivor topéag tov HAPKETVYK O 0moiog
xpnoomolel v NEVPOEMIGTAUN HE GKOMO TNV OVAKOALYN T®V LTOGLVEIINT®V
TPOTIUNCEDYV, ATOPACEDY Kol KIVATPOV TOV KATAVOA®TOV. [Tapdio mov o Topéns e
latpucng kot g Yyewovoukng IepiBaiyng eivar mpoodevtikdg pe mdpa woALoDS
TPOTOVG, N oTpatNyiKY] Tov latpucod Marketing votepel ko BpiokeTon apkerd Pripato
nicw, oe oyéon Me TG OAAeG melatokevipikég Propnyavies. Me tovg avotnpd
ereyyopevoug  kavoviopovg tov HIPPA  (Health Insurance Portability and
Accountability Act) ko1 6& GUVOLAGUO LE TOVS TPOTOLG XPNONG TOV OEOOUEVOV TMV
acBevov ko tov teplopiopéveav tpoctadeidv pdpketvyk s FDA (Food and Drug
Administration) &ivar moAD dVGKOAO Yo TOV 10TPIKO KAGOO va. cvuPadicel pe Tig
kawvotopieg tov Marketing. EmumAéov, to latpwd Marketing dev  oamotelel
TPOTEPOLOTNTO GTOV 10TPIKO KAAD0, OGO TO amoTeAéopaTo TG TEPiBalyng Kot G
iaong tov acbevav (Act, 1996).

YKomog
Yxomdg G mapovoag PifAloypapikng avackomnong eivor 1 depedvnon TV
ATOO0TIKOTEP®V CTPOTNYIK®V TOV 0Tptkoy Marketing mov pmopovv va BEATIOGOVY TV
GUULETOYN KO T1) OOPACTIKOTNTO TOV AGHEVOV.

Me0odoroyia
Avt) 1 gpyacia mapovotdlel pia PPAOypapiKny ovacKOTNON TOV TEYVOLOYIK®OV
eelilemv otov topéa tov Neuromarketing otov Ydpo ™G vyeiog, To TElevTaio 5

ypovia. ‘Eyive avalrtnon BiAMoypagpik®dv Tnydv oTig NAEKTPOVIKEG BAGES OE00UEVMV

Xiii



Pubmed ka1 Scholar. H cuykekpipévn epyacia €xel cav avtikeipevo to Marketing tov
VINPECIOV VYELAGC.
Amoteréopato

O 7mpoaypotikdg oKOmOG TOV UAPKETIVYK, €ivol o mTpoomibelr GUVTOVIGHOL Kot
EMTLYOVG GLVEPYOTIOG OA®V TOV HEA®V KOl TUNUAT®V TG emyeipnons, He KOplo
HEANUOL TOV, TNV TPOGPOPE TPOIOVTOV. LTV  TEPIMTOON TOV VLANPECLOV LYEING,
OEELOVY VO, KAADTTOLV UE TOV KOADTEPO dVVOTO TPOTO TOVG KATAVAAMTEG — ACOEVEIC
Kol TIG avaykes Toug avtiotoryo. Avtog, sival kot 0 Hovog TpoOmog mov avayvopileton
a0 TO LAPKETIVYK OC TO OMOTO Kol TPEMOV PEGO, Y10 CVENUEVEG TOANGELS KO KEPOT).

Yopmepdaopato,

H dwopdion g avBpodmivng vyeiog tvor amd ta mAéov dwaypovikd {ntnuata o
6A0 TOv KOopo. Oror emdidkovpe €évav kdéopo otov omoio ot dvBpwmor va
YPNOLOTOLOVV EVEPYA, TPOGPACLLES, OKPPBELS, GYETIKES Kot £YKOPES TANPOPOPIES Ko
nopeuPacel yio v vyeia. Arouteiton meplocOTEPN £pevVa, a&loAdYNoN Kot epmelpio

Y0l TNV OTOTEAEGUOTIKY EQOPUOYN TOV OPYDV TOL HAPKETIVYK GTH ONUOGLo LYETD.

Xiv



Marketing Strategies in the Field of Health:
Neuromarketing & Nudging Techniques

Keywords: neuromarketing, behavioral change, health marketing, lifestyle, social

marketing

Abstract

Introduction

Neuromarketing is an area of marketing that uses Neuroscience to discover the
subconscious preferences, decisions and motivations of consumers. Although the field
of Medicine and Health Care is progressive in many ways, the strategy of Medical
Marketing is lagging behind and is several steps behind, in relation to other customer-
centric industries. With the tightly controlled HIPPA (Health Insurance Portability and
Accountability Act) regulations combined with the ways in which patient data is used
and limited marketing efforts by the FDA (Food and Drug Administration) it is very
difficult for the medical industry to keep up with Marketing innovations. Furthermore,
Medical Marketing is not a priority in the medical industry, as much as the outcomes

of patient care and healing (Act, 1996).

Purpose

The purpose of this literature review is to investigate the most effective medical

marketing strategies that can improve patient participation and interactivity.

Methodology

This paper presents a bibliographic review of the technological developments in
Neuromarketing in the field of health, the last 5 years. Literature sources were searched
in the online databases Pubmed and Scholar. The subject of this work is the Marketing

of health services.
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Results

The real purpose of marketing is an effort to coordinate and successfully cooperate
with all members and departments of the business, with the main concern being the
product offering. In the case of health services, they benefit from covering in the best
possible way consumers — patients and their needs respectively. This is the only way
that is recognized by marketing as the right and proper means for increased sales and
profits.

Conclusions

Ensuring human health is one of the most timeless issues around the world. We all
aspire to a world in which people actively use, accessible, accurate, relevant and timely
health information and interventions. More research, evaluation, and experience are

needed to effectively apply marketing principles to public health.
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EIXAT'QI'H

2oppova pe pekéteg, dwmiotmbnke mwg to 52% tov acbevav avalntovv online
TANPOQOpieg GYeTIKA pE wTpkd BEpata, TG emAoyEg Bepameiog oLTOV AALL Kol TOV
Oepamevtn wTtpd oL Bo EMALEOVY Yl VO EUMIGTEVLTOVV TO 1ATPIKO TPOPANUO TOLG.
2OUPoVa LE TNV 1010 LEAETN, TOPATNPNONKE ONUAVTIKY avENoT TG YPoNS T®V social
media a6 tovg acbeveic, and 18% oe 21% peta&d 2013 ko 2015 (Chichirez, 2018;
Finlay, 2022).

Etvot, mAéov, adtopeiofitnto 0Tt o1 KatavolmoTég Kot ot acheveic enweelobvtal amd
T0 01001KTLO, TOGO KATO TNV OPYIKN TOVG £pELVA OGO Kol KOTO Tr OLUPKEW TNG
nepiBalymg Tovg. LuveEnMC, elval TOAD GNUAVTIKO Ol 10TPOl KOl TOL LLTPIKA KEVTPO VOl
enmeeAnBov and o latpikd Marketing kot Ta gpyoaieio Tov, Kot va To EVTAEOLY GTNV
otpatnyikn Marketing, pe okomd v avénon tov mEAATOAOYIOL TOLG KOl TNV
daTnpNoN ToL NN VIAPYOVTOC.

Amd v avtinepa 6xOn or meldtec-achevels Exovv g okomd TV mEPiBaAym, TV
foon, TNV TPk TapakolovOnomn kot v evnuépmon. Méow tov marketing uropotv
VoL EVIGYOGOLV TNV LIOOETNOT KoL TNV EPAPLOYT CUUTEPLPOPADV KO TPOKTIKAOV LYETNG,
Yo TV TPOANYN 0AAA KoL TV TPOoay®YyT| NG vyeing. To amoteAeoHaTIKO HApKETIVYK
TPOYPALLATOV VYElag Tov Paciloviat o ototyeia pmopel va cupufdiet 6TV KAAvyM
TOV YOOUOTOG TOL VLEAPYEL HeTaED TG épevvag Yo T Onuoclo vyelo Kot g

KON UEPIVIG TPOAKTIKNG.






KE®AAAIO 1

1.1’Evvowa Tov Marketing

To amapaitnTo GLOTATIKO Yo TV AVATTVEN VO TPoidvTog, gival To marketing, kot
€YEL GOV GKOTO TNV avAALGY KOl KATOVONGT TOV EVOLLPEPOVIMV TOL TEAATY HUECH
épevvag ayopds. Ot opiopoi Tov American Marketing Association yio To marketing
enave&eTdloviat Kot TpomromolovvTol kabe Tpia ypdvia amd o opada epguvntmv. To
2004 Eexivnoe 0 OpIopOG MG «UL0L OPYOUVAOTIKT AEITOLPYia Kot £vo GHVOLO J1UdIKOGIMDV
Yo T dnuovpyia, TNV EMKOWV®VIN Kot TNV Topoy o&ioG 6Toug TEAUTES Kol Yo TN
JLXElp1on TV GYEGEMV LE TOVG TEAATES LE TPOTOVG TOV MPELOVY TOV OPYOVIGHO KOt
To.  evowpepoueva  pépn  tovn. IlpokinOnkov moAAég avtidpdoelg KoOMOG o
OLYKEKPIUEVOS OPIGUOC OEV AVTOTOKPIVOVTOV oTnV TANPN €vvold Tov yu' avtd To
tehevtaio xpovia £xel kabiepmbel mg «n dpactnpLoOTTa, TO GHVOLO TV BECUMV Kat Ot
dwdkacies ywo T dnuovpyic, TV ETKOWVGVIA, TNV TOAPASOoT] Kol TNV oVTOAALYN
TPOCPOPDOV TOL £YoLV a&io Yyl TOVG MEAATEG, TOLG GLUVEPYATEG Kol TNV KOWmVid
vevikotepay (American Marketing Association’s, 2017).

M and 116 onuavtikotepeg ehlelyelg otov optopd tov 2004 givon 1 devkpivnon
¢ To marketing givat pa dpactnprotnTa Kot Oyt éva anotéhespo. Kivnoeig ot omoleg
yivovtal yuo évav opyavicpd ot omoieg €xovv oyediaotel yuoo v emitevén twv
GUVOAIKADV ETOIPIKAOV GTOYWV. XTN GLVEXEW Ol AEEEIS «OPASTNPLOTNTA», «GVUVOAO
WPLUATOVY Kot «OodIKAGIES) vl OVGLAGTIKA TOPOLOLES Kot vrToypappilovy 6Tt T0
RAPKETIVYK €XEL VO KAVEL LOVO LE TNV EKTEAECT GLYKEKPLUEVOV EPYAGLAOV YO TNV
emitevén ovykekpluévav otoywv. TEAOG avtavakAd v TPEYOLGO TACT TPOS TIC
etoupeieg vo mapéyovv ovvolkn ol otnv  gupvTEPN  KOwOTNTo, OVIL Va
EMKEVTIPOVOVTAL OTTAMG GTN O1KN TOVG Kepdoopia avtikatontpilovtog tn petdfaoon

otnv évvoto tov kowveovikod marketing ( Gundlach & Wilkie, 2009).

1.2 MMopeia Tov Marketing otov ypévo

O 6poc Neuromarketing emivonOnke amd tov oAlovdd kabnynti Ale Smidts to 2002
Kol Tov Beopntikd Ale Smidts, cOpeva pe TV ETioNUN ETGTNUOVIKY] 1GTOGEAIN

Science & Business association (NmSBa). n texvoloyia avTn ¥p1oYLOTOLEL TO VELPIKO



OUOTNUO TOL OVOPOTIVOL VOL (VELPOETMIGTNHUY) UE OKOTO TNV OmOKAALYT -
OTOGOPNVIOT] TOV VTOGLVEIONTOV JAOIKAGIHV ANYNG OTOPACEDV TNG KATOVOAWDTIKNG
kowotntag. Ot neuromarketers, HEcw epevvmV, LETPNCEDV KOOMG Kot aElOAOYNCEMV
BlopeTpik®V omoTEAEGUATOV dIVOVTOL VO KOTOVONGOVV TOV TPOTO LE TOV ONOi0 Ot
neldtec oké@Tovtal, atcbdavovtar kot ev TéAn dpovv (Clark, 2017). dvoikd, n £vioén
NG GLYKEKPIUEVNG TTTVYNG Tov marketing oV KEONUEPIVOTNTA TOV KATAVIADTMOV
EVOEXETOL VO UMV amopépel povo Betikd amotedéopata. [apoammpeitar pdAioto Tog
Kuplapyel pio yevikdtepn avnovyio yopm amd TV &V AOY® avepyOUeEVT aAloyn amod
opwopéves un emainBevuéveg mnyég ol omoiec kAvouv AOYO aKOUN Kol Yo
HoKpOTTPOBESUN ¥PNON TNES VEVPOETIGTHUNG G HECH KOKOPBOLANG KOTAVOAMTIKNG
YELPAYDYNONG EVOC LEYALOV HEPOLE TOV TTarykOGpov TAnOvspov (Dibb, 2012). Mepikd
POV Tpv To marketing amotelobvtay kuping and to outbound marketing, to omoio
ONLLOLVE VO, KLVIYOUV TOavOLG TEAATES LLE TPOGPOPES XOPIg va Yvmpilovy av avtd To
GTOHO TTPAYLATIKA EVOLAPEPOTAV VAL OyOPACEL. XAPTN GTOV YNOLOKO LETOCYNUATICUO
Kot TNV Gvodo TV VEOV dpOU®V ETIKOWVOVING, TO UAPKETIVYK £xel dALAEEL OpaoTIKG

LE TOL XPOVIOL.

H emoxr| Twv pnxavwv avalitnong

) Néa Fevwiétat to marketing  H WndiakA ermoxf avBiger ! TWY HEGWY KowwvikAg Sutbwang
‘Evtunn Awagripion

L

1450 1900 1920 1949 1950 1972 1973 1994 1995 Ifuepa

AIAT'PAMMA 1 To miaisio tov 1azpikod Marketing

Xoppova pe to ypovodrdypappo to marketing éyer e€edyfel axolovbovtog Tic
Kavotopieg g ekdotote emoyns. To 1450 o kdopog Tov Pifriov Kou tov palikov
AVTLYPOQAOV EXEL PEPEL TNV EMOVACTACT] LEGH TOV TLUTOYPUPEIDV. AVOOEIKVOETAL (OOG
HEGO EMIKOWVOVING TO TEPLOOIKO €V Ol apiceg yivovior dnuogiiels Kvpiog oto
Aovdivo. H padopmvikn oto@huon KAveL Ta TpdTo TG PUATO VO GTI GUVEXELL
Thveo amd 10 oed Tov TAnBvcpov otic Hvopéveg Tolteieg (55,2%) €xet padidpwvo
010 onitt Tov. Tn Béon 1oV padloedvov maipvel 1 TnAedpaon kot o 1941 apyiler

TNAEOTTIKY] OlaPnpior. Metd and Alya polg xpovia 1o €600 TOV TNAEOTTIKOV



marketing Eemepvovv To £60000 0O O1UPNUIGELS PAOTOPDVOV KOl TEPLOOTKAOV, KAOMG TO
miepdpketivyk (Telemarketing) avortbooetor g péco Gueong ENKOWVOVING LUE TOVG
ayopaotés. H ynowkn emoyn avOiler 1o 1973 pe v €l60d0 T®V TPOCOTIKOV
VTOAOYIGTAOV GTNV 0yopd, VM Ogv apyohV Vo ELPOVIGTOVV Ol TPOTEG TEPUTTOCELS
EUTOPIKAOV OVETIOOUNTOV UNVOUATOV HECH MAEKTPOVIKOL eumopiov. Amd 10 1995
EYOVUE PTAGEL 6TO CNUEPD LE TNV EEEMEN TNG OlPNoNg Vo etvan vEpeTpn KaBdg
eupaviomkav ot unyavég avalntmong, n €vvola tov SEO, m emoyn tov inbound
marketing, ta Kowvmvikd diktva, ot dStapnuicelg oto YouTube kot ) yevikdtepn dvodog
tov influence marketing. Ot peydieg etapieg apyilovv vo GLVEIINTOTOOVY T dVVOUN
TOV (PNOTOV TOV HEGHOV KOWMOVIKNG SIKTOMONG LE UEYAAD aplBpd akoAovOwV, evd TO
video marketing cuveyilel va avomtocoetatl pécw tov Instagram, tov Facebook ko
npoc@dtwoc tov Tik Tok (Dibb, 2012).

To marketing givot po evpEmg S1OOEGOUEVT] OALA GUYVE TAPEPUNVEVLLEVT] EVVOLD OTIOV
o6AotL yvopilovv ™ onuoacio, wotdco dev gival €0KOAO VO CULPMOVICEL [0l ORAdQ
avOponov ce avtd KaBdg ot amdyelg dapEpovyv. Ao TN GKomd TOL 0 KaBEVOC
avTihappavetol pe O0POPeTIKO TPOTO TNV epUNVEiR TOV, OTWOS Yol TAPASELYLL TO
marketing ce oyéon pe ™V TPo®ONOT TOV 010V TOV EXAYYEALOTIOV, GE OLVNTIKOVS
TEAATEG, L€ OTOLOONTTOTE LOPPN KOl GE OTOLOONTOTE TAATEOP L. MEGM TN TapoLGiag
epyalopévav oTo LEGO KOVMVIKNG SIKTVMONG, e email, S1apnUIoTIKEG KOUTAVIES Kot
dwpnuicelg n etarpio, 1o mpoidov | N vanpecia Ppiocketar unpoctd 6e Evav TOOvVO
nerdtn. EmmAéov pumopel vo cvoyetiotel pe v ekmoidevon tov mEAUTOV KaBdS
avédver v embopio Tovg Yo pio 0AAOYN Kol TNV KavOoTnTd Toug Vo Aaupdvouvv
ATOPACELS OLOPOPOTOLDOVTOG TIG EMAOYEG TOVG. XE QT TNV TEPIMTOON Ol TOANGELS
yivovtot pe peyarbtepn evkoAio kaBmg o TeAdTNG Ol LOVO TIGTEVEL OTL 1] KATACTOOM
TOV Umopel va aALAEEL aAAG OTL TO TTPO1dV Ba glvar Pacikd HEPOg avTNG TG AAAAYTS.
EmnpochHeta vrapyel 1 GAAN mAevpd tov marketing, avt ¢ dnpovpyiog EXPPON.
[T ovykexpéva, ol etoupieg 0ev pmopoHv vo, EAEYEOLY TL CKEPTETAL O KATOVOAWMTYG
YL TV EM@VOLUIO TOV, OAAL UTOPOVV VO YPNGLULOTOMGOLVV o TOKIAa epyolreinv,
UNVOUATOV Kol EKONAMGE®MV Y10, VO TOV EMNPEAGOLY VO TAPEL po. amdgaot. Ot
KOUTAVIEG Lmopel va. eivon eite GUVEYELS, TPOGEAKDOVTOC GUYKEKPLULEVT] OULAO TOHMV,
gite pmopovv va otoyebovv g éva Tpoidv N uia vanpecio (Foreman, 2003 ; Baker &

Hart, 2016).



[Tapdro mov o1 epunveieg Tov motkiAovv, VILAPYEL £VOC KOVOS TOPOVOLAGTNG, OTL TO
marketing Tupodotel éva cuvaicOnuo, LETOKIVOVTOS TOV QUVNTIKO TEAATN GTOV KOKAO
YVOONG, COUTADELNG KO EUTIGTOGVVNG TNG OYOPAS. EEKIVOVTOG LE TNV KOTAVONOT) TOV
neEATOV, oyedtaletal Eva TPoidv 1 o VINPESIN KOl GTY GLVEXELN OMLLLOVPYEITOL Kot

ytileton o oyxéon pe tov meddrn (American Marketing Association’s, 2017).



KE®AAAIO 2

2.1. Marketing otov y®po s vyeiog

To wrpikd marketing mpocapudletl v Bempio Tov marketing oTov Ydpo TG vYEiag,
tonofetdvtag otn 0éon Tov KaTovolmT) Tov 0cBevn Kot Tig avaykeg tov. E&icov
ONUOVTIKO pOLO amotelel 610 cvaTnua vyeiog KaOOC cvuPdiel ot dnovpyia, TV
EMKOWVOVIOL Kot TNV UETAO00N TV 0afldV TOL GTOVG ANTTEG VANPECIOV VYELOG.
Yuvenmg, OAeg ot dladikacieg tov marketing epappoloviot pe GTOYO TNV IKOVOTOINoT
TOV OVOYK®OV TOL acBev] KaBdG 1 dnpiovpyio LOVIUNG 6YE0MG Evat o GNUOVTIKY 0o
mv e€acpdiion pog poévo cvvariayne. O okomdg Tov givar va dNUoVPYNGEL LYNAO
EMIMESO EUMIOTOOVVNG £TCL MOTE Ol MTOAMTEG VO EMGTPEYOVV Kol VAL TPOTEIVOLV TOV
0pYOVIGHO, TNV VNPESia 1 TO TPOidV G AAAOLG.

H ewdva 1, deiyvel to mhaicto tov watpucod marketing dmwg avantdydnke amd Tovg
Godiwalla & Godiwalla xkaBmdg dtakpivoviar ta Tpio Pacikd oTAdL EPAPLOYNSG TOV
Tpikov Marketing, avaivon TOV avayK®v TOV achevov, avalucn Tov SUVOTOV Kot
adVVaTOV ONUEI®V TOV OPYOVICU®V TOV TOPEXOLV VINPECies vyeiog KaBDG Kot

avantuén otpatnywov marketing (Rutitisa, et al., 2012).



Analysis of Analysis of MMarketin:e:
Patient Gronns Hosnital Strengths— Stratemies®
Weaknesses
-their charac- -Survival or De-
teristics —performancs and Fensive srategics
economic analysis
-their special of each servics -Concentration or
needs Excellence
—=ind¥F capabilitics strotezices
-mmedical reali- and motivation
ties of the group -Collaborative or
== | —characteristics of = = | Coopsrative
“where do they cther hospitals for strategies
get their needs possible collabo—
served? ralion —na markels
developroent
-competitors —future resource strategices {for
services, how availability grownih)
do patient
groups feel —slage ol hospital
as an erganization
-areas of
growih
A e
evaluates | evaluates T

A

Check for cffectivencss and efficicnt use of resources. Orpanizational audit
and znalysis. Corrective strategies.

Mote: *These are not muually caclusive .Sl.mt-i_:g:ic::-i. They may be combined, or,
pursued concurrently for different areas or activities of a hospital

Eiéva 1 whaicio tov wzpixod marketing (Rutitisa , et al., 2012)

H avédivon tov ovoykov tov acBevov Paciletor ot depgvvnon 1oV
YOPOKTNPLIOTIKOV TOVS KOl GTNV aVOyVOPIoT) TOV avayk®v Tovs. Eivar onpoavtikd vo
000¢el ) amapaitnTn TPOCOYN OTIG EMAOYES TOL KAVOLV Kol va, dnpovpyndet évo Tpoeih
KATOVOAW®TY). Avamod@evkTn elvar 1) cOyKpLon pe GAAEG dOUES — OPYOVIGHOVS, (OGTOGO
avtd Asttovpyel Pondntikd kobmdg dnuovpyodvtal wedia yio avdntoén pe Paon Tig
wpoTiunoelg Tov acevav. To 0e0TEPO GTAO PAVEPDVEL TOV GTPATNYIKO XAPUKTIPO
tov Marketing oto y®po g vyeiog, dEGOUEVOL OTL OmaLTEL TN HETPTON ATOS0ONG KoL
OWKOVOLKNG avdAvong g «éBe mapexduevng wTpikng vanpeociog. EmumAéov
TPOYLOTOTOIEITOL 1 OLEPEVVNOT TOV CGTPOTNYIKMOV GLUUOYLOV HE GAAN VOGOKOUETD,
peALOVTIKY] dtafecndtTo TOpwV KoODS Kot To €MIMESO OPYAVMOONG TOL EKACTOTE

opyaviopov — doung. Télog ot otpatnywég marketing pmopovv va dwakpiBodv oe



EMOETIKEG N OUVVTIKES, GUYKEVIPOTIKEG 1) ONUOKPUTIKES, CLUVEPYOTIKES KAT. Baoikn

Aertovpyio BEPara, yio vo AEITOVPYNOEL ATOTEAECUATIKA, Eivar 1 a&loAdyn o).

Tnv a&io Tov Marketing oto y®po g vyeiog vroypappilovy kot ot Jones ka1 Walters
(Walters, 2001). ITio ovykekpyéva ova@épovv OTL givar por omd TS POCIKES
dpacTNPLOTNTES TOL OMOVPYOHV &l GTOVG OPYAVIGHOVUG — OOUEG TTOV TOPEXOLV
VINPEGIEG KoL TPOidVTA VYElNG. XapaKTnploTika avagépovy 61t to Marketing ogeilet
va gotidlel otn dnUovpyio Kot T SlTHPNON IOYLPDOV GYECEMV UE TOLG O0HEVEIC
akoAovBdvTag To TPdTLTTOL TOL oYeotakoy Marketing. E&icov onuoviikn givatl
aVATTUEN  TPOYPUUUATOV  EMKOWMVIOG HE  OPYOVICHOVG YPNUOTOdOTNONG, 1
ONUOGIELOT TOPICUATOV ATPIKMOV EPELVAV KOL 1) EMKOWVOVIO TOV EPOPUOYDOV TMOV
EPEVVNTIKOV TPOYPUUUATOV KOl TOV OQEAEUDV TOVS YO TO KPATOG KOl TO TOpEln
AGOAALONC.

E&eliooovtag ™ okéyn tov Jones kar Walters ot Griffith xwou White (2002)

ovvoyilouv tic Bacucés Asttovpyieg Tov marketing drokpivovrog tig €61 o Pacikéc:

1. TIpocdoptoHog TV ayopmv. Oo TPEMEL va YIVEL KOTOYPAPT TOV OyOPDV KOl TOV
OLAd®V TTOV dPAGTNPLOTOLOVVTOL GE TOPOUOL0 TANIG10, LE OKOTO Vo KaTovon0el 1)
ayopd kot va dnuovpyndet ydpog yio OAoLG.

2. ITpomOnon kot TpoBoin Tov opyavicrod — SOUNG TOV TOPEYEL TIG VINPEGIES LYELOC.
Méow tov Marketing o gkdotote opyovicopog npémet va Bpet TpOTOVG Yo Vo yivel
TO EAKVLOTIKOG TOGO Y10l TOLG KOTAVOAMTEG — aoBevelg OGO Kot Yo TNV Kowmvia
YEVIKOTEPQL.

3. Emmuépoon tov achevdv oyetikd pe Tig SuVITOTNTES IKOVOTOINGNG TOV OVUYKOV
T0VG. O 0pyaviorOg aVTOC TPEMEL VAL EVILEPMGEL TOVG €V SVVAUEL KATAVAAMTES Y10
TIG VAN PEGLES KOl TAL TPOIOVTA OV UTOPEL VoL TapATyEL. €26 TEAKO GTOHYO £XEL VO TOVG
Teloel va EMAEEOLV EKELVOV £VOVTL TOV OVTOY®OVIGTOV TOV.

4. TIp6écinym wovod mpocsmmkod mov B0 KATUGTAGEL TOV OPYUVIGUO VYELNG o
amoteAecoTikd. Xpnowonowdvtag ™ Aettovpyioc tov Marketing o opyavioudg
TPOGEAKVEL IKOVO TPOCOMIKO TO 07010 Bl TOV KATAGTNOEL

5. Awyeipion oyéoemv pe Toug acbeveis. Baoud péinua tov tpunpatog Marketing siva

N onpovpyia, 1 avamTuEn Kot 1 S1TPNoT HOKPOYPOVIOV KOl ETOPELDY GYECEWV LE

eEmtepkog mapdyovteg OTMC ivar ot TpounBevtés, o1 aGPUMOTIKEG eToupieg, Gl

vocokopeio KAT.

6. Zvveyng LETPNOT TG OMOTEAEGLUTIKOTITOS TOV VOGNAEVTIKOD 13pVUATOC.
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2.2. Yrnpeoieg vysiog - marketing

To marketing vanpecidv vyeiog de SloPEPEL Kot TOAD omd TIG VIOAOUTES VINPEGTEG.
H vyeia 6pomg eivor ayabo6 mov angvbivetal oe dtopa pe, | mlava TpofAnuata vyeiog
Kot YpeldleTal TPOCEKTIKOVG XEPIOUOVG, YioTl £Yel V' AVTIUETONIGEL, GAAOV €ldovg
TPOPALLOTO KO KATAGTACELS TOV £Vl TPOTOYVOPES Y10 AAAEG AYOPEC VIINPECIDV.
Mepikég Baoikég Evvoleg mov cvumeptiappdvovral oto marketing vanpeciov

vyelag etvan o1 é€nc: Nocokopeio, Yyeia, [TepiBaiyn kot 6t1 amoppéet omd avTéc.

2.2.1. To llepiparrov Tov Mapketivyk Yanpeowov Yyeiog
Otv mapdyovieg mov cLVOETOLV Kol SLLOPPOVOLY TN KOTAGTOOT TNG 0yopds GTO
marketing vinpecidv vyelag, emnpedlovy ce peydro Babud T1g amopiacelg mTov o kébe
opyaviouds mpémet va Aafet. To marketing, yio tnv kaAbtepn avaivon Kot HeAETN TOV
TAPAYOVTOV AVTAOV, TOVS £XEL OUAOOTOIGEL O€ OVO HEYAAES KOl KUPLEG KOATNYOPIES:

A. Mwpomepipariov
To pikpomepipdriov, amoteleitor and oTorKElol e To Omoilo EPYETOL GE AUEST Kot
KoOnpepwn emoaen o emntyeipnon. To marketing pmopei va to ennpedost /kat vo
10 eAéyEel. Lo kpomepiaiiov mepthapfavovtor 1 etoipeio, ot mpoundevtéc, ot
EVOLAETOL POPELG, OL TEAATEG, O AVTOYWVIGTES KO OL OPLASES OVOPOPAG,.

e Ertopeia, my vocokopeio
ot oyedioon piag otpatnykng marketing o opyavioudc 6o mpénet va Aafet vroym
TOV, OO T OLOIKNTIKA TUMLOTO KO TIG ORAOES aTOU®V Tov Ppickoviatl og avtd. Oa
TpEMEL Vo Ta LITOAOYILEL Ko va cuvepyaotel otevd pall Toug, yio v enitevén TV
OTOYMV KOl TNG OMOGTOANG, oL £xel B€cel 1 dloiknon. Ta vocokopeio opyavdvovton
og O01evBHVoELS, OTMC 1TPIKT, OIKOVOUIKT), VOCNAELTIKY Kot TeYVIKT. OAeg vdryovton
GTO O10IKNTN Kol TO €6MTEPIKO TEPPAALOV NG eTAPEiNG.

o IIpounBevtéc
Ot mpounBevtéc glvan o1 cuvePYATES EKEIVOL TOL VOGOKOUEIOV TTOL TTALPEXOVY
TOVG OTTAPAITNTOVG TOPOVS KOl TO LEGO GTOV OPYOVIGLO Yo VO UTOPEL VL TPOGPEPEL
vanpecies. To avaA®GILO VAIKO, To QAPLOKO, TO LLTPIKE KOl S0y VOGTIKE LNy OVI LLOTOL
K.0. ['a 10 Adyo owtd, ot veevBuvor tov marketing vyeiog, mpénet va givar Waitepa
TPOGEKTIKOL G€ VT TO TOREN KOl VO, Elval EVIILLEPOL GYETIKA e TN dS1oBeGIUOTNTO TOV

wpoundevtdv, TIC TPooPopés N TIG eAleiyelc. Emiong moAd onupavikd eivai, vo
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TopakoAovdohV TuYOV SIKLUAVOELS OTIG TIHEG (TopaTNPNTNPO TIUOV VYELNG),
TEPUTTAOGELS TOL Umopel va emnpedoovy apvnrikd (I'ovpvag, 2020).

e Evoiwduecol Dopeic m.y. 1010TIKEG AGPUMOTIKEG ETOUPIES
2T0VG EVOLAUECOVS POPEIC, OVIIKOVV 01 0pYaVIGHOL 1 GAAEG eTaupeieg Tov fonbovv ot
YPNUATOSOTNON T®V VOCOKOUEI®V, OTNV TPOodONocT TOV VANPESUDY TOVG, GTNV
TPocEyylon TeAaT®V /Kot v avénomn g {iTnong.

o Jlehdteg
Oocov apopd tovg mehdtec, 1 debbvvon marketing Bo mpémer va eivon 1diaitepa
TPOCEKTIKT LLE TO KOO 6T0 0moio amevBiveratl. To kowvd mov amevBiveral ivar dTopa
pe mpoPAquata, N mBava tpofAnuota vyeiag Kol aviKovy oe OA0 ToV TANBVGUO TNG
XOPAG ovEEAPTNTOS VA0V, NAKING, OIKOVOUIKNG KaTtdoTaong, e0vikottag KA. Ta
dropa ot £X0VV GUYKEKPULEVES OMOLTNGELS, OVAYKES Kot EvatcOnaciec, Kot yi” avtd to
marketing vyeiog dpactnpromoleital TEAEIMG SL0POPETIKA GE [IE GYECT TO TOPASOCLUKO

TPOTO TPOGEAKVONG KO AVTIUETDOTIGNG TV KOTOVUADTDV.
e  AviayovioTtég

Ot avtoyoviotéc elvat, av Oyl TO CNUOVTIKOTEPO, Giyovpa OO TO CNUAVIIKOTEPO
otoyeio Tov pukpomepiPairovtog. Eivar o kaBopiotikdc mapdyovtag mov HEIDVEL TIG
mBovOTNTEG TPOGEYYIONG TEAATOV Kot emmpedlel kabopiotikd TN  onpovpyio
otpatnywkng marketing (Alsharif, 2021). T Tov €vtomGUO TOL AVIOYOVIGHOD, TO
vocokopeio o mpémel va BEcel Kamola Kaiplo EpOTALAT TOV APOPOVY TOGO TOV {010,
0G0 KOl TOVG avTOY®VIoTEG ToV. Ta gpotuota avtd Bo pénel va Oétovron yia o, ‘Tt
eldovg emyeipnon eilpoote;’, ‘TL €ldovg emyelpnoelg  €ival Ol AVTAYOVIGTES WOG; .
‘IToteg oTpaTNyIKES YpNGLLOTOOHV;’, ‘Tota etvar Ta duvaTd Kot advvapa onpeia Tovg;’
KOl ‘TTAV® 0€ ol TAEOVEKTNUATA TOVG otnpilovtal ot otpatnykés tovs;” Oleg avtég
ol TAnpoopieg, TPEmEL vo. GLAAEYOOVV ko v availvBovv yu va kabopicovv Tig
LEALOVTIKEG  OMOQAGELS TOV OPYOVICHOD Yot TNV OVvATTLEN OTPOTNYIKNAG Kot

OGTPOATNYIKOV TAEOVEKTNLOTOG.
e  Ouddec Avagpopag
Ot opddeg avapopac 1 Opades LEADV, vl OLAOES ATOUMY TTOL £PYOVTIUL GE
KON UEPIVY] EMAPT TO. ATOMN KOl HITOPOVV VO SLUUOPPDCOLV 1 VO EMNPEAGOVY TNV
OYOPOOTIKY] GUUTEPLPOPE TOV ATOUOV KoL TOV TPOTO LMNG TOVL. X& OVTEG TIC OUAOEG,

GLYKOATOAEYOVTOL 1) OIKOYEVELD, TO TEPIPAALOV, 01 GLVASEPPOL 5T SOVAEL KOt Ol PIAOL.

11



To marketing vyeiag evdlapépeton W10nTEPO y1' 0WTEG TIG OUAOES, KOOMG UITOpPOvV v
EMMPEACOVY TNV TEMKN OTOPOGT TOV KOTOVOAMTY] Yo ETAOYN OPYOVIGUOD VYelag
(Almpani, (2018, October)).

B. Maxponepipdariov
210 poaxpomepPdAlov amd TV GAAN HEPLA, OVIKOLV SLA(QOPOL TOPAYOVTIES TTOL OEV
umopel vo mapéufet to marketing, aAld £xovv peydin mppon oTov opyavicuo.

e Anpoypaewoé IepiBariov
Y10 onuoypapikd mepPdriov eEetalovionr to puéyeboc tov mAnbvopov, ot mbavég
avENTIKEG TOL TAGCELS, M MAIKIOKY TOL OOUN, 1N TLUKVOTNTA, O PLOUOC YEVVIICEWV, O
TPOGOOKILOG XpOvog Lmng, ot artiec Bavatov kKAT. Avtég o1 TANpoPopieg Lmopovv vo
EMNPEAGOLY TO VOGOKOUELD Kot TIG amopdoslg marketing.

¢  Owovouko Ieppdrrov
AAMOG onuavTIKOG TOPAYovVTOS TOVL  HOKPOTEPPAAAOVTOG €lval 1 OUKOVOMIKN
KOTAGTOOT TNG YOPOG TOV UTOPEl Vo EXNPEACEL TIG EMYEIPTUATIKEG OTOPACELS KO
AVOUOIOPNTNTO TIG OYOPOOTIKEG GUUTEPIPOPES TOV KOTAVOAMTMOV. L& TEPUTTMCELS
owovokng kKpiong n “a&ila” g vanpeciog pmopet va £xel LEYAADTEPO OPEAOG EVOVTL
OV XpNHaToG. Ot EMYEPNOEIS HEGO GE QVTEG KO O EMXEIPNCELS VYELNG, GE TETOLESG
Kataotdoelg, Ba mpémel va divouv mepiocoOTEPT 0o oTic vanpesiec. O poOLOG TOL
xpPNHaToc, avtikadiotatatl pe Tov poro g “atiag” oty vanpecio.

o Tegyvoroywo Ilepidrrov
H teyvoloyia kor n avakdAloyn vE®V yvOCE®V TAVED GTNV 1TPIKY, £xovv Bondncet Tov
Topéa G vyelog ko givar mAgov €vag HoyAog avdamtuéng tov vanpesidv vyeiog. H
TPO0dOC NG TPIKNG KOl Ol EPUPUOYEG GTN TANPOPOPIKN KOl TN TEXVOAOYid
punyovnudtov govv Bondnoet onuoavtikd v aSlomoTio Kot TV OmOTEAEGLATIKOTNTO
TOV VINPECIOV VYEloG, Tpdyno mov dlevkoAvvel kal to épyo tov marketing. To
marketing vysiog éxel enw@eAnBel amd TIG VEEC EPAPUOYES GTNV TANPOPOPIKT, YEYOVOG
mov Ponbder v mapoakoAovOnon twv acBevov pe ™ cvAAOYN Kot avdAivon
TANPOPOPLADOV KOl TOV EVIOTIGUO KOl KAALYT TOV avayK®dV Tovs. H niektpovikn kdpta
acfevdv, 0 TPOSOTIKOG 10TPOS, 1| GLAN GLVTAYOYPAENOT Eivar cOyypoves HEBodOL
napakorlovdnong twv acevav mov PeAtidvovy Kot To emimedo e&umnpétnong TV

101V TV 0cdevav.
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e TloAtiko Iepifairov

210 ToAMTIKO TTEPIPAiAov Tepthapfavovtal ot vopol mov yneilovrol omd T EKAGTOTE
KuPepvnoetg ko yneilovral yia vo KaADYouv Kupiog TPELG GTOYOVS. O) VO OTOTPEYOVY
TOV aBEUITO aVTAYOVICUO PETOED EMLYEPTCEDV,

B) vo TpooTATEYOLVV TOVE KATAVOAMTEG OO OOEITEG ETYEIPNUOTIKES EVEPYELES KO

Y) va. Teplopicovv Toyov aveEédeyktn emyeipnuatikn opactnpotnta (Van Kilsdonk,
2018).

2.2. Tkomog kot poéiog Tov marketing 6to y®Mpo TG vyEiag

O oKomOG TOV VINPEGLOVY VYELNG EIVAL 1] ATOTEAECUATIKT KOALYT OA®V TOV AVAYKOV
vyelog pog Kowotntoc. Xe ovtifeon pe GAAOVG OPYOVICUOVG/ EMLXEPNGELS, Ol
opyavicHot VYELOVOIKNG TtEpiBalyn G vosoKopEio KAT , 6TOYO £XOVV TNV EAATTMON TOV
CIELATAOVY TOLG 1 YPNOTAV  VIANPECIOV TOVS HECH TNG TPODONGNG TPOANTTIKMOV
pétpov (Opaykovddxn, 2022). Ta vosokoueia mailovv onpoavtikd poro ot dtatrpnon
KOl AToK0TdoTao™ TS vyeiag Tov kovotntov. Ot kdpleg Aettovpyiec TV vocokopeimv
etvar g €&nc:

* Enavopbotikés.

* [IpoAnmrikéc.

* Katdption kot épguva oTnv vysio Kot TV 10Tpik).

To pépketivyk oTov 10Tpkd TOpEd, LG OiveL Tr SLVATOTNTO VO PEPOVLE GE ETAPT
TOVG OPYOVIGHOVS TTAPOYNS VANPESIDY VYElNG, €iTe eivon LEPOVOUEVOL EmOyYEALOTIEG
elte pe peydiec povadeg vyetog, pe to eEmtepkd mepPairov, dOnAadn tovg acbeveis,
péca amd TNV KOTOVON G TOV OVAYK®OV, TOL TPOTOV ETIAOYNG TOV TPOGOEPOUEVOV
VANPECLAOV KOl TNG TAPOYNG VANPESIOV BEATIGTNG TOOTNTAS.

O pocdopIo oG TOV HAPKETIVYK VYElng dev elvar kot 1060 anidg. OpileTon «mg po
npoondBeio va. 000el €upaocn otov acBevl pe ™ ypnon peBOO®V UAPKETIVYK,
TPOKEWEVOD Vo &N Bl ) tkavomoinom tov acBevoic Kat va emttevyBoldv ot 6TtdHyot Tov
voookopeiovy (Wolper, 2001). Xto yopo ¢ vyelag Opme, 1 epapuoyn uedddmv
UAPKETIVYK QEPVEL AVTILETMOTES TIC OTALTNOELS TV LOVAO®V VYELOG LE TIG AVAYKES TV
acBevav. Ao T Ho TAEVPA Ol WIWTIKES KAWVIKES, G KEPOOOKOTIKOL OpYUVIGHOL,
EMBLOKOVV TNV TPOGEAKVGT TEAATAOV KOt TNV 0OENGT TV KEPODV TOVLGS, Omd TNV GAAN

TAEVPA OL®G, OVTO givol avTiBETO GTOV OVTIKEWEVIKO GKOTTO TOV VOGOKOUEIOV, TTOV
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elval n omokotdotoon Kot dtatnpnon g vyeiag. 'Etol pa amhn tpocéikvon achevov
Kol M emdlowén avénone mwAncewv, PAcel ToL TAPUOOCsLONKOD HAPKETIVYK, Oo
VIOTIHOVGE TO amalTnTIKO ePPdAlov vyeiag kot Oa expdkerto va vroPabuicet Tovg

QVTIKEWLEVIKOVG 6K0movg ToV vocsokopeiov (Wolper, 2001).

To papKeTIVYK LIANPECIOV LYELOG, Yoo Vo KOAVWEL KOl VO IKOVOTOWOEL OAES TIG
OTTOLTGELS LLLOG LOVADAG VYELOS, 0AAG KOt TIG avAYKeS TV acfevdv, Tpocavatoriletot
Kuplog Tpog TV peiwon kot T dtoyeipton Tov KOGTOVG Kot T TPOBOAT TOV OPYAVIGLLOD
HEG® GUYKEKPLUEVOV GTPOTIYIKMV.

[Tpwv AneBel omowadNTOTE AMOPOCT HAPKETIVYK, B0 Tpémel va yivel TPOCEKTIKN
HEAETN OAMV TOV TApUyOVI®OV TOL &lval 1KoV vor ETNPedcovy Gueca 1 ERUECO TIC
amo@acelg Tov opyavicpov (Fovpvag, 2020). Anladn Oa mpénel TpdTa va Tponyndodv
dwdwkacies Epguvag ayopds, EKTIUNONG TG E0OTEPIKNG KOTAGTOONS, AVOAVONS TOL
ePPAALOVTOC Kot GUAAOYT OESOUEV@V.

O opyavicpdc péow tov Marketing opeidet va o1e&dyel cuveyeic £peuveg oYeTIKA e
NV 1Kavomoinomn Tov achevav and TIg mapeXOUEVES VINPECIES KoL Ta TPOoidvTa Bdon
a&oroynong. ‘Enetta pe avdivon tov arnotedespatov Ba givor e Béom vo avoartiéet

KOWOVPLES TPOTACELS Kol 10€e¢ Yo Tnv Peltimon tov (Professor Eng. & Purcarea,
2019).

Yxondg tov Marketing eivar n dnuovpyio a&iag yior Tovg TELATES Kot KEPON Yo TOV
opyavicpd — dopr|, ®oTOGO dgv elvarl mAvTo €PIKTO va diveTol 6TOLG TEAdTEG O,TL
axpag BELovv. I'” avtdv to Adyo To TUNHe v TO Pacileton o€ entd delOTNTES Y10 VL
elvar Aertovpyiko:

1. Apyikd, n avalnmon mpotopyikdv (vanpecies, £pevvec, GLUVEVTEDEELS) KO
JELTEPELOVTIMV OEOOUEVAOV (EKTTAIOEVOT), TANOVGHOG, NAkic) eivor TOAAY oMUOVTIKY
Yo po oKpBECTEPT EIKOVO TOV CTAGEMY KOl TOV OVOYKADV TOV KATOVOADTAOV.

2. Zyedacpdg mpoiovrog. o to mapddetypa evog véov kpefatiov ypetdleton
punyavikog, opyrtéktovos ko marketer yio v dokipactel ko va gleyyfel Katd moco
KOADTTEL TIG AVAYKES TV KATOVOADTOV.

3. Awavoun. Ot draBéoipéc Ko TposPAciieg VINPEGIEC MGTE VA EIVOL TPOGITEG GTOVG
KOTOVOAWOTES.

4. Tipordynon. Ta kOGTN TPEMEL VO SIOUOPPAOVOVTOL Y10 VO, V0L VTOAOYIGUEVE Yo

JLPOPETIKEG TEPIMTMOGELC.
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5. Apocimon Tov KaTavoAOTOV. YTAPYEL HI0 OTATIOTIKN OYE0N HETAED 0pOosGimonc
KOl OIKOVOLUKNG 0ItOS00TG OPYOVIGHOVD.

6. Ztpatmnyikn tomobétnon. Kabopilel o mmg oképreton kot oichdveTor n ayopd yo
TOV OpYOVICHO. Xg TepinTwon mov dev vrootpileTon kot dgv yivetol OmodeKTy
enaveEeTdleTon KOl TPOTOTOLELTAL.

7. [IpodOnon. Le mepintwon mov 10 TPoidV elval KAKOGYEIIOGUEVO 1) TOAD akp1Po
etvar 60oKkoAo vo ayopaoctel Kot 1 TpodOnon dev £xel moAD onuocio. Mmopel va

Y®OPLoTEL GE TPOSMOTIKN (CTOUO LLE GTOUA) 1| 1] TPOCMTIKT] EMKOIVOVICL.

2.3. 7Ps model

Inuepa o xdpog tov marketing sivat apketd amortnTikog kot TEPImAoKog yi” avTo givort
OmOPOiTNTN T OTPATNYIKY OYedlaon HE OTOYO TNV TANPN KOALYN TOV VEDV
teyvoloyikmv eeMEemv. T tov okomd owtd €xovv dnpovpyndel  pébodot
Kodkoroinong 6nmg to  7Ps model (Khorsheed, 2020). Zvykekpuéva, amoteleitan

ono:

2.3.1. Product wpoiov:

To mpoidv amotedel to KAewi Yy ke otpatnykny mov Oa ypnoomombel. Ot
opyavicpoil — gopeig avalntovv avtd mov BElovv N ypetdlovial Ol KATOVOAMTEG Kot
ONUIOVPYOLV TO TPOTOV PE TNV KOAVTEPN TOLOTNTO TOV UTOPOVV VO, TPOCPEPOLV,
KOADTTOVTOG Kol TG LEAAOVTIKEG TOVG avaykes. 'Eva mpoidv 6o pmopovce va givorl
OTIONTOTE TPOGPEPEL LU0, ETOUPELN GTOVS KOTAVOUAMTES Y10l VO TKOVOTTOLGEL L0, OVAYKT).
210)0G €lvor M TPo®ONGN TV OPEA®Y TOL KATAVOAMTN OO TO TPOIOV Kol Ol M
TPOMONGN TOV YUPAKTNPIGTIKMV KO 1O1I0THTOV TOL TPOIOVTOC. ZTO YMPO TOV dNUOGLOV
VOGOKOUEIOV, T.Y £(OVLE 0L OLADO TTOV ETIKEVIPMVETOL GTO GYEOAGUD, TNV EpEvval
KO TV ovaATTLEN OOV TO TPOIGV ElvaL O1 EMGTNUOVIKEG TATPOPOPIES KO TOL UNVOLLATOL
vyeiog tov CDC (Centers for Disease Control and Prevention). Avtq m opddo
nepthapPdverl emayyeipatieg vyeiog, yio v épevva kot v agloAdynon g ayopds,
NG OTPOTNYIKNG UAPKETIVYK KOl TNG EMOTHUNG TNG cvumepipopds. Ot Maibach et al
ONUELDVOLVY TN CNUACIO TNG EPELVOG TOV TEAATMV Y10, OTOTEAECUOTIKA TPOYPALLLOTOL

HApKETIVYK, Le eEE10IKEVOT GE OAEC TIG TTLYES TNG EPEVVAG TEAATMV KO 0lyOpdiG, KaOMG
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Kol otV mpOcPaon o€ PAGES 0E00UEVOV Kol TOPOLG OV Eivol E101KE Yo TO KOWO,

YPNOUOL Yio TNV avamtuén unvopdtov kot kapraviov (Maibach EW, 2006).

2.3.2.  Price Tyuij, TiporoyN 061 VANPEGLAV:

O tpbémog pe tov omoio TwoAoyolHVTOL Ta TPOTOVIO KOl Ol LANPECieg elval €va
e€oupeTikd onuavtikd Koupdtt thg otpatnyikng marketing. Avtog o mapdyoviog
emnpealel 1o TEPBMPLO aTOKTNONG KOl TV 0yopd — GTOYO, GE IO ayopd amevBuvetal
T0 €KAOGTOTE TPOIOV TTY (QAPUAKO OVOAYNTIKO KOl TOWL 1 OYOPOOTIKY OVVAUN TOV
KATOVOAOTOV. ETumAéov 11 k06TOAOYNON avTIKATOTTPILEL TOVE OIKOVOUIKOVS GTOYOVG
mov Bétovtor, TNV TIHOAOYNOTN TGV OVIOYOVICTIK®OV 7Poidvtewv kot mihovd
VTOKATAGTOTO. AVTIOETOC N TN €IVl GTEVA GUVIESEUEVT LE TV LODOL KO TIG TACELS,

omov givar amapaitnn n avtiAnymn g wodtnToag 6TaV ALEAVETL 1 TIUT.

2.3.3. Place, Kavala dwavopng, kdlovyn yeoypapiky, tomobecio onusiov
TOMOTG:

To mpoidv mpémer va givor 610066110 GTO GOCTO UEPOS TN GOOCTH GTLYUN HE TNV
OTOLTOVILEVT] TOGOTNTO SLOTNPAOVTOG TO amOBENa Kol TO KOGTOG S1OVOUNG GE OMOOEKTO
eninedo. To pépog 6OV 01 KOTAVUAMTES ayopalovy Eva TPoidv Kot To. LEGH IVOUNG
OV 0QeilovV va EuNPETOVY TOV 1010. O GTOYOG TNG GTPOTNYIKNG SlVOUNG Elvar va
emupéyel 6Tovg mBavoLg mEATES va. £xovv gOKOAN mpdcoPacr oto mpoidvia -

VINPEcieg KaBMG KoL VoL TPOGEEPEL oL KOAN ePTEpia 6€ OAN TN dtodikacio ayopds.

2.3.4. Promotion, Tpopoin:

O 1poémog TPpo®ONONG EVOG 0PYOVIGLOD — POPEN YVMOOTOTOLEL Tl KAVEL KO TL UTTOPET vaL
TPOocOEPES Toug mehdtes. [lepthapfavel v erovopia, T SEAUON TNV ETOLPIKN
TOVTOTNTO KO TTMG TPAYLOTOTTOLEITOL 1] dtorxElpion TV moAncemv. H mpombnon npénet
Vo KEPOIOEL TNV TPOGOYT], VA EIVOL EAKVOTIKY, VO GTEAVEL EVOL UVULLOL GTOV TTEAGTT) KOl
TO KLPLOTEPO, VO TOV O1veL £va AOYO va. ETIAEEEL TO GLYKEKPLUEVO TTPOTOV. Me avtdv TOV
TPOTO avEdvovtal Kot ot ToANcelS. H dtapnuion, 1 Tpocomikn tdANoT, 1 Tpoddnon
TOMGcE®V, 1 Onuooctdtnta, ot dNudcies oyécels, ot “ Word of mouth” (and otopa og
otoua), to “Buzz Marketing”, to d108ikTvo, 01 16T00EAIdeC Ko Taw Social Media givan

KATO101 atd TOVG TPOTOVG TPOMONONC.
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2.3.5. People, soppetéyovreg:

OTO10GONTOTE £PYETAL GE ETAPY| LE TOVG KATAVOAMTEG ONpovpYel o oxéon pall toug
EXOVTOG ONUOVTIKY EMOpOoT 6ToVG 1010V¢, eite Oetikn eite apvnrikn. Epyoalduevor,
[Ipocomikd o’ ypapung, TEAATEC, KOLATOVPEC VITOKOLATOVPES, GTOMO O101IKNONMG

avOpOTIVOL TOPAYOVTO KOL TO E0MOTEPIKO LAPKETIVYK GLVOETOVV TOVC GUUUETEXOVTEC.

2.3.6. Process owdwkaocies:

[ToAlol katovormTég — meAdTeg dev ayopdlovv HOVo TNV vINPEGia aALd ETeVOHOLY GTO
OUVOAO TIG EUTELPTOG KOOMG OEV EVOLOPEPOVTAL Y10l TN AEITOLPYia TIG EMLYEIPNONG OAAGL
v v a&lomiotio. Ot poég, Ta 6Tad1a, Ta eninedo avapéng TeatdV 6T JladtKacia,
ot BaBuoi ehevbepioc-tpmtofovAing kot dkal0dociog TV VIUAMA®Y KaOdS Kot O

Babudc tvmomoinong (mpocapLoyn oTa oTotKElR) ATOTEAOVV TIG SLodIKAGTES

2.3.7. Physical evidence, guouka yopaxTnpIoTIKA:

To e&mtepkd mepiPdArov,  tomobecia, 10 eowTEPKO TEPIPAAALOV, O TYEOACUOC, TO
VAKG, TO YPOUATO, O QOTIGHOC, Ol NYOL, 0 0EPUS, TO VMK GTOoyEin, Ol GTOAES (TT.).
bompeg umhovlec) Kot o VAIKA mpoidvta glvar kdmota and ovtd. Emdéyovtag pa
dyvoot vanpecio dnpovpyesitat apeiorio otov Katavaiot kabmg dev yvopilel v
TowTTé Tov. Q0TOGO pmopel vo aALAEEL avt) TV apePolion pe TV KOAVTEPN
TANPOPOPNON TOV KOTAVOADTMOV GYETIKEA LE TO TPOIOV TOL AyopALovV.

To poviého 7Ps 1oL HAPKETIVYK VOGOKOUEI®V OMOTEAEGE OVTIKEIUEVO Yoo [0
ovyypovikn upeAétn tov Ravangard et al. mov mepiehauPave acBeveic mov
tomofetnKav oe €51 vocokopeio tpio emAeypéva 0O1OTIKE Kot Tpio ONUOGLOL
vocoxkopeia oto Shiraz 6to votio Ipdv 1o 2018. Ao Tovg £6MTEPUKOVS KAt EEMTEPIKOVG
acBeveig mov avapépovtal o€ avtd Ta vosokopeia, copmeptiednkav 300 acbeveig pe
N n€B0S0 TG CTPOUATOTOMUEVNS ey LATOANYiaG aviAoyn pe To péyeboc. Ot amdyelg
TOVG GYETIKA LLE TNV KATAGTOOT] TOV EMAEYUEVOV VOGOKOUEIOV GYETIKA LE TO LOVTELO
7Ps 1tov pdpketvyk vocokopeiov (mpoidv, avOpomor, Tun, tOmOC, TPodOnom,
dwdkacio kol eUoKd mePPdALov) alloAoynOnKav YPNCILOTODVTOG o KAILOKO
Likert 5 PBaOumv. Ta dedopéva cLAAEYOMKOV pe TN YOPNYNON €VOS EMKLPOUEVOL
EPOTNUATOAOYIOV OV cvvtaytnke amd tovg epsvvntég (CVI = 2,65, a = 0,929).
ZOUQMVOL LLE TO EVPNLLATA TNG LEAETNG, TO TLO CNUAVTIKO GTOLXELD Y10 TOVG 0GOEVEIS O

oA To emheypéva vosokopeia NTav 10 eUoIKd mepPaAlov, akoiovBodevo and to
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otoyeio «mpocwmikd» (dvBpwmot), To omoio evBdppuve ToVg acbeveig va emAéEovv
avtd to vocokopeio. H «rpodOnony tov pdpketivyk ntav o Tapdyoviog Tov exnpealet
MydTEPO TNV OTOPOCT TOV AGHEVAOVY Y10, TNV EMAOYT TOV VOGOKOUEIOV, EVED TO KPLGIKO
nePPAALOVY MTAV O ONUOVTIKOTEPOG TAPAYOVTIOS TOL emNpéace TNV emioyn. H
«EWIKOTNTO KO 01 0eE10TNTES TV TOPOY WOV VYEING NTav £Tiong vag amd Tovg KHPLOLG
TOPAYOVTEG TTOV EXNPEAGOV TIG TPOTIUNGELS TOV acfevdv vo emAEEOVY Tl vOsOKOUETL

(Ravangard, 2020).

2.4 Mapketnivyk- latpukog Tovpiopnog

O 6pog “latpikdg TOLVPIGUOS” INADVEL OVO KOTNYOPIES VINPESLDV:

. T dwyeipion WTPIKAOV avayK®V Yo EMCKENTEG 0 0moiol Ppickovtal o€ EEv
yopa yio Ta&idt Stakommv, N Yio exayyeApoTikd tagiot, 1 yio TPOGmPIVY EYKATAGTOON
Kot 1 ool mepthapPdvel enciyovta mepioToTikd vyelag (). Kapdlokd ETEGOO10) 1
TOKTIKEG VYELOVOLUKES OVAYKES Y1 XpOVIoL vooT|iata (1. aipokdbapon veppomadav).
. Tov “Tatpikd Tovpropd Emioync” (selective medical tourism), dmov o acBevig
eMAEYEL VO TACLOEWEL Y10 VOL AGPEL [1toL GUYKEKPILEVT] LLTPIKT] VIINPEGTOL, TOPAKIVILLEVOS
and moPAyovteG OMMG TO KOGTOG TNG LANPECIAG, TNV TOWOTNTO TNG VANPECING Kot
GUVOMKG TNG VYEOVOUIKNG TePIBaAymng, TOV XPOVO GVAUOVIG GTN YOPO TPOEAEVLGNC
TOV Y10 TNV TOPOYN TaPOUOaG VINPEGIOG N Kot TNV gvkoupio vo GLVOVAGEL LOTPIKT
epovTida pe yoyayoyio/ Tasiot.

IMa tov wTpkd TovVPIoUO ETAOYNG, TNV KATNYOPio TOV TOPOLGLALEL KOl TO 1310{TEPO
eVOLLQEPOV, oL Kot efvart ovth Tov pmopet vo avamtuydel, onjuepa ot To StodedOUEVES
vnpecieg etvor, TAAGTIKY 0oONTIKY XEWPOVPYIKT, 0dOVTINTPIKT, O0@OaALoAOYia,
TEYVNTN YOVILOTOINGY, KopdtoAoyio/ kapdloyelpovpyikn, opBomedikn Oepameio Ko
amokatTaotaon, Oepameion KopKivov Kol  UETAHOGYELGELS opyavav. Ot kupidtepol
TOPAYOVTEG TOL 0N YOLV 6TNV avantLEn Tov latpikod Tovpiopov eivon n ToldTHTO KO
T0 KOGTOG, ,1] OPYAVMGN Kol 1 TPOPOAY T®V VINPESUDY, 1 dNUoVPYio cOYYPOVEOV
VOGOKOUELNKOV LOVAO®V G€ OAO Kol TEPIGGOTEPOVS TPOOPLIGHOVS, KOl TO TPOPIA TOL
EKAOTOTE TPOOPIGHOV (KMUATOAOYIKEG CLUVONKES, VITOOOUES, TOLOTNTO VINPECLDV,
LOTOPIKT] KO TOALTIOTIKY] KAT|POVOLLA).

To Awdiktvo amodeikvieTOL CHIEPE TO EMIKPATESTEPO LEGO GTO OTOI10 O (vOpmTOL

TPOKEWEVOL Vo avalnTnoovV TANPoeopies oavaeoptkd pe Cntiuoato vysiog Kot
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vyelovoukng tepiBoiyng. H avénom tov id1otikdv mapdymv DYEIOVOLUK®Y VINPECIOV
LE TO OCPOAIGTIKA TPOTOVTIO TOV TOPEYOVY TOKETA OGPAAELNG YAUNAOTEPOV KOGTOVG
KAVOUV 0A0EVA KOl EVTOVOTEPT] TNV EUPAVIOT TOVG OTIG OVOTTUYUEVES YMDPEG. 1E AVTAL,
0 aoPOAMIOUEVOG TANPDOVEL HEWOUEVO acPdAoTpa. av dexDel va Bepamevbel oe Ghleg
YDPEC TOL TPOTEIVEL O ACPUAAIGTNG,..

g 0T apopd TN Agttovpyio TOL 10TPIKOD TOLPIGHOV AT cuvTifeTal and £va GVVOETO
oVVOAO VTMpectdv Omov petéyovv Ilapoyor vyesiog (vocokopeio, KAVIKEG, KEVTpa
OTOKATAGTAONG, 10TPOol, VOONAELTES), [Tdpoyol vanpecidV PIAOEEVIOG Kot LETAPOPAC
(Eevodoyeia, aepomopikég eTaupieg, emtomia petakivion), AGQEAAGTIKOL OpyavIGHOl
vyeiog (1OwTIKES eTanpieg, Qopeic Kowmvikng acediiong,) Opyavicpol metomoinong
VANPECLOV WTPKOL Tovplopov kot ot Medical Tourism facilitators. O pdAiog TV
tehevtaiov glvar kouPudc. Ou Facilitators givor ocuvnBmg amdivta e€edikevpéva
TaE1OTIKAE Ypageia Tov avalopBdvouy Kot To pOLo TG TPo®dONoNg Tov HiyHaTog TMV
VINPECLOV KOl AEITOVPYOVV ®G a&LOAOYNTEG TTOLOTNTOC, SNUIOVPYOVV TOKETA (LUTPIKES
Kol TOEWOIOTIKES VINPEGIES) KOl OPYOVMOVOLV TNV 10 TPIKT] GLUPOVAN Ko a&loAdynon
TOV OVayK®V ToL 0c0gvi Tptv omd 1o Tagidl Kot TV 10TpIkn TopakoAohnon HeTd
Oepamneia.

Ye 0Tl apopd TV Katdotaon otnv EALGOa o onudctog topéag €xel, amd mTAELPAS
VTOSOUADV, CTUOVTIKY SVVOUKOTNTO GE TOALL VOGOKOUEID GTNV TEPLPEPELD KOl TTOV
Bempntikd Bo propovoe va a&lomomBel yio vanpecieg wTpkoH TovPIGLOD.

O Wwwtikdg Topéng SLoBETEL KATOW GLYKPOTNHLOTO VOGOKOUEI®V Kot GAA®V 10TPIKOV
LOVAS®V UE GYETIKA KAAN d10iknom, 10Tpods Kot VITOSOUES. Y TAPYOLY TOALA OO TIKA
SYVOOTIKA KEVTPO Kot WTtpeiot € OAN TN YOPO KO GE YEVIKES YPOUUES 1GYVEL OTL O
KAAO0g vyelag otnv EALLOG g Tapoy0g 1Tpikod TOVPIGHOV £XEL KOAES VTTOOOUES GE
KTiplo Kot eE0MMG O, G€ TOAAES TEPLOYES TNG XDPOC, TOAAOVG KOt KAAOVG 10.TPOVG GTIC
TEPIOCOTEPES EWIKOTNTEG EVD TAGKEL A0 OPYAVOGCT Kot dladtkacsieg MApKETIVYK Kot

elvarl eAMmég to Oeo ko mAaic1o.

Ewwotepa vhpyovv katnyopleg 10TpiK®V LANPECIOV OTOL VTAPYEL EAANVIKO
GLYKPITIKO TAEOVEKTNLLO Kol GE aVTEG Ba UTopovce v LITAPEEL 6TO PEAAOV avATTLUED,
Om®¢ Yo Tapadetypo oty AyokdBapon, v Amokatdotaocr — amobepaneio, TV
Teywm avarapoyoyr, kabong kot  e&edwevpéveg Oepaneieg oe Tprrofadua
Noocokopeio. o pev tov 1010TKO Topén, TOo {NTOLUEVO £lvan N KATAAANAN dtebvng

OIKTV®OT Kol TPOPOAY|, Yia O€ TOV SNUOCIO TOUEN, ATOLTOVVTOL CNUAVTIKEG OECpIKES
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KOl OPYOVOTIKES aAAAYEG, OALA KOl ETEVOVOELS Yo TNV avafdOuion Tov VTodoumy
(xTiproxmv, EEVOSOYELOK®Y KOl 10TPOTEYVOLOYIKOD EEO0TAMGLLOV) TPOKELUEVOD OVTEG VO

KOTAGTOOV 0EIOMIGTES KOl €V GLUVEXELN OVTAYMVIOTIKEG O8 d1ebVEC emimedo.

INUavTikOToTo poro otV avarntuén tov latpikod Tovpiopov mailovy 01 ToTOTOMGELS
Kot Tpodtaypapéc. Kdébe mdpoyog mov emdumrel va £xel oNUavTIKO HEPIOIo oty ayopd
W0TPIKOL  TOVPIGHOL TioTomolEital omd €va omd Tovg Olebveilg opyaviopolg
motonoinong (o1 kuprdtepot etvan n JCI kar 1 TEMOS). H mictomoinon yio mapdyovg
vyelag KaAvmtel kupiog ta eé€ng: Atocediion TTowdtrtog, [Tictomoinon kot amddeEn
TOV VYNADV TPOSLAYPOPDV TOPEXOUEVOV VIINPECIDOV UE OAVTIKELEVIKO TpOTO, DLGIKY
Acpdielo kot Awoyeipton Yrodoudv copemvo pe debvn mpodtumo motdttog (apyés
ISO 9001, 18001, 14001, 22000- HACCP k.Am), Aceain Awyeipion kot Atakivion
¢ latpung ITAnpoeopiag Epapuoyn xAvikdv mpotokOAlmv, AmOdelEn KAVIKNG
OTOTEAEGLOTIKOTNTOG TV TopémV e€edikevong kot opioteiog tov Nocokopeiov,
Yuveyn €KTOUOELON TOVL EMIGTNUOVIKOD KOl AOITOV TPOSOMTIKOL YTOoTHPENn NG
EMKOVOVIOG, TOV TPOGAVOTOAICHOD Kot TG ac@dielag tov AeBvi) AcBevn], Ewdtm
vanpecia ko ddwacieg dlayeipiong tov Aebvi) AcBevn}, Oeopikn Kol 0GOOAIGTIKY
KOTOYVPMOT| GTO EMIMESO NG KAALYNG OGTIKNG EVOBVVNG Yo TNV TOPEXOUEVT] WOTPLKN
vanpecia (Yo rTpikd cOAALO Kol apUEAELD) KOL TNV €V YEVEL AGPAMOT] TOVL a.cOev) KaTA
TNV TAPAOVY] TOL 6T0 Vocokopeio, [TAaioto tipoAdynong- tekunpioon ypéwons tov
VINPECLOV KOl GLVOODV OadIKACIOV IGTPAENG, ATKTVO AEOTIGTOV GUVEPYATMV OO
TOV TOVPLOTIKO KOt EEVOOOYELNKO KAAOO, ZOvVayT GLVEPYUSIOV G dleBVES emimedo yia
v olaxivnon acBevaov pe Medical Tourism facilitators e cuvovacud pe dpdcelg
TPoPoANG Kot opyavepévng Tpominong tov tpoidvtog «latpucdc Tovptopdcy.

Mo va vrdpéer mpoontikn avantvéng tov «latpikov Tovpiopov», Bo mpémer ot
EMYEPNOELG Kol Ol ApAdIol POPEIG VO EGTIACOVV GTA TOPAKATO TTedia: Oeouikd va
emAvBodv pe coprveln 6o (NTUATO TOPAUEVOVY OOELKPIVIOTA, VO, EPOPUOCTOVV
GLGTNUOTO TOWOTNTOG HE TIOTONOINGCN Oomd TOvg peyAlovg Olebvelg opyaviopovg
ToTomoinoNG, va emonpaviel n eEgdikevon og cuykekpyéva €101 Bepameiog Kot TEAOG
va dnuovpynBovv  mokéto pe Tn cvvepyosio mopdymv VYElNg Kol TOVPIGUOD Yo
acBeveic kor ovvodols, oe cvvepyacia pe oebveic Medical Tourism Facilitators

(Ao&aomg, 2012).
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KE®AAAIO 3

3.1. Evcaymyn otn Nevpoemotiun

H Nevpoemomun €viaoceTol 610 TANIGIO UEAETNG KOl EPELVOC TOL QPOPE TNV
avdmtuén, T doun Kot tn Aertovpyio Tov Nevpwkol pag Xvotnuoatog (Kevrpucd
Nevpwo Zuomua kot Eyképalog). Ot emotmpoveg eot1alovv cuvnbmg 6Tov yKEQUAO
KOl TO TMG Ol EKOVOIEG 1| aKoVG1ES dlepyacieg mov cupPaivouy 6e avtdv, ennpedlovv
TN GUUTEPLPOPE KOL TIC YVOOTIKES HOG AElTovpyiec. Q0TOGO 1 VELPOETIGTNUN LOG
ATOVTA KOTTO0 0T TO EPMOTHUOTO TOV OGS ONILLOVPYOUVTOL Ao TV apyn TG LONg Hog.
Me motov tpémo axovpe, PAEmovpe Kot TL pag mpokaAel evyapionon 1 dvcapéokein
TAPEUEVAV OGOV HVOTHPLOL LEXPL KoL TPy pepkd ypovia. Eibiotar, va vmhpyet évog
Soympopdg PeTa&d vevpoemoTnUng Ko vevpofloroyiog otoygvovtag to Kdbe Eva
nedlo oTo KOAMG Kot To KoK®OG Keipeva. H vevpoemotiun Aowmdv eotidlel otnv
AmOCaPNVIOT Kol BeTIK) €VIOYLON TOV AEITOLPYIDV KOl OOUMV TOV VELPOVIKOV
ovoTHdTOV, VO amd TV GAAN TAELpd M vevpofroroyia, mpaypateveTol Kupimwg TV
BloAoyikn VTOGTACT AVTAOV TOV GLGTNUATOV.

H AéEn «vevpoemomiun» eivor oyetikd véa o¢ oporoyia kot m Kowomnta g
Nevpoemomung (Society for Neuroscience), eivar po évoon ond emayyehpotieg
VEVPOETIGTHHOVEC, 10pLONKE LOAG To 1970. EmumAéov avtr n emotun e&etdlel Kot 1o
Tt cupPaivel Otav ot AvOpTol TaPOLGLALOVY VEVPOAOYIKES 1 YLYLUTPIKES OLUTOPAYES
(Society of Neuroscience, 2022). H pelétn tov eyke@diov givar TG0 TaAld 660 Kot
EMGTAUN, KAODG amd TV apyodTTa avoyvoptlay T GNUOVIIKOTNTO TOV £YKEPAAOV
kot ™ {oTtikng onuacioc vmapén tov. ‘Exovue @tdoet oto onuepa 6mov mALov givat
YVOOTO OTL 0 €YKEPAAOG, O VOTIOIOG HLEADG KOl TO VELPO TOL GMOUATOS ivat
amopaitnto yio v vmapén avlpomivng Lomng.

H 1otopia Tov vevpikoh cuotiuatog ypovoroyeitoar 1on mptv amd Evo EKATOUUVPLO
YPOVIOL. HEG® OPYOLOAOYIKAOV EVPNUATOV 0oL TopatnpnOnkay ce apketd kpavio
avOpomoed®v onudadia Boavatnedpag kpoaviokng PAAPNG. [TBavoroyeitor OtL
npoékuyav ond dAia avOpwmoed| kabdg vdpyovv paptupieg émov mpv and 7000
xpéVIa o1 avOpmmol Tpokalovoay TapoOpoleg oméG 6to Kpavio (1 dladikacio avt
ovopaletor kpaviotoun), Oyl Yo Vo OKOTMOGOLY KATOov oAAG Yoo v Oepamevtel.

"Yotepa and T OBepaneio avt o kpavia gaivetal vo mapovsialav Pedtimon KTt T0
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OTo{0 POVEPDVEL TOGO TNV OMOTEAEGUATIKOTNTA TNG Bepameiog 660 Kot OTL 01 TPAEELS
aVTEG OV €yvay O€ TEAETOLPYIKA peTd Odvato aAdd oe (wvtavd dtopo. Opiopévol
emélnoov petd amd mOAMATALS YEPOVPYIKES EMEUPACELS YEYOVOG TO 0moio £0moE TNV
EATIOO. G TOALOVG YEPOVPYOVS HETEMEITO VO, TPOGTOONGOLV Vo Bepamehcovy Tov
TOVOKEPAAO 1) YUYIKES dratapayss. Dtdvovroc ota TéAN Tov 18°” audva o1 EMGTHHOVES
avéluoav EOVLYLOTIKA TO VEVPIKO GUCTNLO KO KATAPEPAV VO ETEENYNOOLY AKPBDG
v avotopio Tov. Amo tov 19° audva péypt Kot GIUEPO 1) EMIGTIUN QTN GLVEYMG
eEeMooEeTal KOl TPAYILOTOTOLOVVTOL OAO KO TEPLGGOTEPES OVAKOADWYELS. ZHHEPA OAO
KOl TEPICGOTEPOL YPTCLOTOLOVY OAQ TOL EPYUAEID TOV SLOOETOVV Y10l VO AVAKOADYOLY
TAPOG TIG AELTOVPYIES TOV EYKEPAAOVL.

2T0Y0G TNG VEVPOETIOTHUNG £LVaL 1] KOTAVONON TOL £YKEPAAOV Kol TV AEITOLPYIDV
TOV KOl YEVIKOTEPQ TO VELPIKO GUGTNLO. ZOUTEPLPOPIKES LETPNGELG KOl VITOAOYIGTIK(L
LLOVTEAL YPNGUYLOTOLOVVTOL Y10 VO KOTOVOT|GOVLLE TIG 1O1OTNTEG TOV EYKEPAAOV. Q26TOGO
VILAPYEL TOAD PEYOAO TUNHO TOV EYKEPAAOV OYOPTOYPAPNTO Kol HEVEL TOADG OPOLOG
va dtavdoovue ®ote vo. Katoldfovpue OAec Tig Asttovpyieg Tov gykepdiov (The

European Brain and Behaviour Society, 2009).

3.2 ’Evvowx Tov neuromarketing kot n eE€MEN Tov

Ta tehevtaio ypdvio. 10 TEdio TG VELPOEMGTNUNG Ko Tov neuromarketing éxet
avénbel paydaia. O eykéPaloc Tov avOpdTOL TEPLEXEL TOAAEG TANPOPOPiES Kol
dwBétel Aertovpyieg ol omoieg UmopovyV va xpNoLoTotnfoldv yio Vo ETNPEAGOLY TV
QYOPOOTIKY] GUUTEPLPOPE TV KOTOVOAMTOV. Amotedel tufuo tov marketing o
EPELVA TNV ALCONTNPLOKT], KIVITIKY, YVOOTIKN KOl GUVOLGONUATIKY) GUUTEPLPOPA TMV
KatoavoAotdv ota gpebicpata mov tovg mapovcsialoviol.  AVOKOAVTTOVIOL Ol
Aertovpyieg TOL £YKEPAAOD Kot LLE O1APOPES TEXVIKES KOOI YOVVTOL Ol TPOTIUNGELS KOl
T0L EVOLPEPOVTO TOV KATAVIAWTAOV. AEtoonueimtog lvat o TpOTOG e TOV 0010 01 VEEG
TEYVOAOYIEG UTOPOLV VO KATOQEPOLV WG dueon mpdcoPacn ota KEVIPA ANYNG
ATOPACEDV TOL EYKEPAAOL KO VO EYEL GOV OMOTELEGHOL TNV OAAAYYT] ATOPAGEDY TMV

KOTOAVOAMTOV.

O TpdTEC PEAETEG — TTpooEYYioelg onpootenkay oto dradiktvo to 2002 ywpic va
Bpickovv v omartovpevn tpocoyn mwov o nBekav. O BpaPevuévoc ue Nobel Ale

Smidts dnuocicvoe T HEAETN TOL EYKEPOUAIKOD UNYOVIGHOD KOTOVONGNG NG
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CUUTEPLPOPES TOV KOTAVOAOTMOV TPOKEWEVOL Vo PeATIBOVV 0ol GTpaTNYIKES
marketing. Méoca otV enduevn dekoetion Kol KabmG 1 avoyveOSIUOTNTO OVTHSG TG
EMOTAUNG OAOEVE KoL an&avoTay eppaviotniay ToAloi opicoi yo to neuromarketing.
Opropéveg peréteg tn Bewpovcay TNV «EPOPLOYT VEVPOETIGTNHOVIKOV HLeBIdwV Yo
TNV avEALGT Kol KATOVON G TG AvOpOTIVIG CLUTEPLPOPAS GE GYECT LLE TIG OYOPEG KOl
11 avtaAlayég marketing» ( Lee, et al., 2007). AXALot wdAL TO YAPAKTNPLOAV O KTO
nedio mov eomidlel otig ovvémeleg tov Mmarketing omd TV Kotovonon tov
OAMAETWOPACE®Y, TOV YVOCE®V Kol TOV ocvvocOnudtov oty  avOpomivn
oLUTEPIPOPE e Paom vevpoemoTnuovik®v nebodwvy (Fortunato, et al., 2014).

[Topd TOVG S1POPETIKOVS OPICUOVS KOl TIG TOIKIAEG TPoceyyioel; 0 oKomOg
napopével o 100G H Koatavonom g cupmeplpopds tov KOTovoA®MTH, HECH TNG
vevpoemotuns. To yeyovdg Ot ot KATOVOA®MTEG GTNV TAEWOVOTNTO TOLG GTAVLN
avtihappdvovtor TG ortieg mov TOvg OdNYNoAV OTIG €kGOTOTE ayopéc, OEtel
TEPLOPIGHOVE OTIG amAéc mapadootakés Texvikég marketing (epotnuotoloyio,
ovvevtevéelg, focus groups). Tig amavtioelg divel n emotyun Tov neuromarketing to
omoilo YPNOWOTOIOVTOS TNV TEXVOAOYio EeKAEWOMVEL KOl OMOKPLTTOYPAPEL 1N
ooumeppopd tov kKotavorotodv. [T ocvykekpyéva, epoappdloviar ot TeEXVIKES
EYKEQPUAMKNG OMEKOVIONG HE TEXVIKEG mMAekTpogykeparoypapnuatos (EEG) ko
AerTovpYIKnG amekoviong payvntikov cvvtoviopov (FMRI) va éyovv mpotapyiko
poro. Méow G TEYVIKNG TOL £YKEPAAOYPOENLOTOS glpacte og Béon va yvopilovpe
pe mowdv tpdémo avtilopPdvetor o kaTovVOA®TAG Ta. dtdeopa epebiopato, T TOL
KkevTpilel To evOAPEPOV, TL TOV TPOKOAEL EVOBOLGLAGUO, adlapopia 1] ATOGTPOPY| KoL GE
11 BaBud. Me avtdv tov tpdmo divetar 1 dSvvatdHTNTA Vo UTOPOoLY Vo TPOPAEYOLY TNV
emtuyio o dapnuong, akopo kot tn oyedioon evog mpoidvroc. H Asttovpyikn
OTEKOVION LLOyVITIKOD GUVTOVIGHOD O€V Oivel LOVO TANPOQOpies Yo TIG embopieg kot
To GLVOLGONLLATO TTOV TPOKOAOVVTOL OAAG KOL YOl TN YEVIKOTEPT] GTACT GTNV Oyopd.
Eivaw apketd onpavtikd évag marketer vo yvopilet Tig TpoTIUNOELS TOV KOTOVIADTMOV
KOl T1] GTAOT TOVG OMEVOVTL GTNV oyopd. Méow avtig TG £E£TAOTG OaVTMOVTOL LEPIKEL
OALG KalploL EPOTHUATO CYETIKA LLE TNV TPOTIUNCT GE GUYKEKPUEVA TPOIOVTO Kot Yio
o010 Adyo. Avti 1 épevva BETel o Tpovopakn BEom Ty emeTHUN KOOOS HTopovv oyt
HUOVO Vo TPOPAEYOLV TIC KIVIGELS TV KATAVOIAMTOV OAAN KOO KO VO, TKOVOTTO| GOV
avdykeg T1g omoieg ta dropa dev Exovv avtiinedel. [TAéov ta onpeio mov mpémet va

€GTIOOOVV GTT SLOEN LG KOl TV TPODON G TOV £KAGTOTE TPOIOHVTOG Elvat vdOLAKPLTA,
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koo oOlvetar m dvvardotnTo OKOMO KOU Y 0Aloyn ovokevaoiag Pdon Tov
TPOTIUGEDV TOVG.

Ba NTav Aowov peydAn mapdfieyn eav oev yvotav €01k pveio YU vtV TOV VEO
KAGS0. O omoio dev amotelel mavakelo otov ydpo tov marketing, ovte pmopei vo
OVTIKATOOTNOEL TIG KAUOIKEG HeBdd0Vg OV VITAPYOLY. LTOYOG EIVOL 1 EMIKOVPIKN
Aertovpyeia Tov, KaBdg vdpyel Yo va vrrofonbdet Tic vdpyovoeg pebddove. Amotelel
évav TpOTOMOPO KAAJ0, TOYEN OVOTTUGGOUEVO KOl TOAAG VTOGYOUEVO OTOL Ol

duvatdTEG TOL dEV EYouv akOpa amokpurtoypapndei (Javor, et al., 2013).

3.3 Teyvikég neuromarketing ko 1 €pappoyn Tovg

H Bewpia amd v €popuoyn ToV TEYVIKOV aLTOV OgV amEXEL KOl TOAD, KOOMG
mpaypotonoteitor 6,1t Exel avoeepbel, n avdivon TOV EMAOY®V TOV KAVEL O
KatavaA®tg pécm teyvoroyiac. [To cvykekpiuéva ot texvikég avtég yopilovtor oe
tpeic peydheg katnyopies: EEwtepikd avaxiaotikd (amokpicelg) Moviého gic6dov /

€£0d0v ka1 Ecwteptkd avokAaoTikd (E0OTEPIKES OMOKPIGELS).

Neuromarketing tools

Record metabolic Recording electric Without recording
activity in the brain activity in the brain brain activity

Positron emission

tomography (PET) Steady State Implicit
Topography (SST) assoclation test

Functional Magnetic Transcranial magnetic
Resonance Imaging (fMRI) stimulation (TMS)

Magnetoencephalography
(MEG)
Electroencephalography Measuring

(EEG) Physiological
Responses

Facial
Electromyography

Eixéva 2 - https://www.semanticscholar.org/paper/Anatomy-of-methodologies-for-measuring-consumer-in-
Bercea/48d87a8c203ddb15c64034768cd84aa3fféb4cdc
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3.3.1. EEmTtepka avokAooTiKA (0moKpicels)

i. TA®oeca Tov 6ORATOS
Mo cuumeplpopd Un AEKTIK) oL £xel onuavtikd porlo ot (o1. Aviavokiovv
OpaCTNPLOTNTEG TOL VELPIKOD GLUGTNUATOG KOl HE OVTOV TOV TPOTO OTOKTATOL
npocPacn otov eykéParo péow pog e€edikevpévng eEétaong (FMRI). Amotedei éva
Topadvpo Yo TNV aviyvELST TV GLVUIGONUAT®V TOL EYKEPAAOV KOOMDC Tapatnpeitot
1 GLGTOAN KOl 1 YOAAP®ON TV POAV. Ot aAlayég avTéC YivovTol avTIAnmTés o€ U
AekTiKd cuvousOpoTo KOOMG Kol 0oLVEIONTEG YEPOVOUIES, LMo, oTdon Kot GAAEG

KWV GELS TOV GMOUOTOG,.

ii.  EveuvoleOntikog cyedraopoc
H péBodog avtr divel mpocoyn 6Ta GLVAIGHNUATO TOV KATAVIADTOV £VOG TPOTOVTOG,
eved yvopifouv 0Tt mapatnpodviot ot avtdpdoelg Tovg. Eivor n idwo pébodog pe
YADGGO TOL GAOUOTOS, OAAL GE aVTH TNV TEPimTOon Yvopilovv OTL HEAETOVTOL Ol
KIWVNGELS TOVG Yopig oxdMa kot emepfacels. Me v tpoindBeon BéPaia, 1 xprion Tov
TPoToVTOG va yiveTar pe Tov 1010 Tpdmo OTmG 6TV KOONUEPVOTNTA TOVG £TGL MOTE Ol

KIVAGELS KOl Ol AVTIOPAGELS VAL OVTIKOTOTTTPILOVV TV TPOYUATIKOTNTO.

iii. Kaodwkomroinon tpocdmov
H yvowot| wg Face Coding Method evtomilet ot
LEAETAEL TI EKPPAGELS TOV TPOCHTOV, GLVIEOVTAG
T8¢ pe ovvouoOnuata. Mikpokdpepeg gvromilovv
KO KATOYPAQOOVY UIKPOKIVGELS KOl GUGTAGELS TOV
TPOGMOTOV TOV KOTAVOAMTOV Ol OToieg yivovtan
QCLVEIONTO OTIG TO CTKMUA TOV PPLOLDV, 1| Kiviion
TOV HOTIOV K.0. AVOADETOL 1 dpacTnpdTTe TOV

LGV TN oTiypn| mov d€xovtat ddpopa epebiocuarta

dwpnuicewv, ekoévov mpoidoviov ktA. Elvor o

oKovouIK HEB0d0G Kot puropel vo TpaypatoromOet ‘
oe omoodNmote yhpo kadmg Swbétet PopnTd £ “ Eixéva 3 htp://facialcoding.com/

-

eComhopo. Emmdéov mapéyet dedopéva oe mpaypatikd ypdvo Kot ol EKPPAGELS elvar

TANP®G OOPUNTEG.
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iv. IMopaxorovOnon patidv
Méow tov eye tracking évag €101kd¢ aviyvevtig evtomilel T SGTOAN TG KOPNG TOV
LaTo0 pe TN ¥Pp1HoN VEEPLOPOL PMTOG. ZVYKPITIKA LLE TIG TPONYOVUEVEG HEBOSOVC Elvar
véag teyvoloyiag, kabmg 1 xpron e av&avetar oAoéva Kot TEPICCOTEPO Kol EIvot Kot

T0 OTKOVOLKT).

Eikova 4 https://leyeware.tech/gazesense/

V. TaiBavikn amokpion oéppatog
g ot TV TepinTmon mpaypatonoleitol pétpnon Bepprokpaciog Tov dEPHATOC, OOV
AVTOVOKAGEL 6TV £VTOOT TG GUVOLGHNUOTIKNG KOTAGTAON 00 OOV TPOKVTTEL KOL 1|
ocuvausOnuotiky oéyepon. Toéoo ta BeTikd 660 Kot T ApvNTIKG GuvalcOnuaTo eivor
Kava vo avENcovy v ayoypotnta tov oépuatos. H GSR pébodog dev avayvopilet

TOV TOTO TOL GLVALGHNUATOG AAAG TNV EVTAGT] OV TOD.

&

o
Eikéva 5https://explorerresearch.com/gsr-
market-research/
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vi.  Movtéhov 160600 / €660V

H avdivon tov neuromarketing pe 1o cvykekpiuévo poviélo €yel mpoofoomn o€
EYKEPOAAIKT OpaoTNPLOTNTU AVOADOVTOG TO MOTIPO TOV AmOTEAECUATOC OO OPIGUEVA
epebioparta. Aev amoktdtal Tpdsfacn 6Tov YKEPUAO EVED TPOGO0PILovToL CLGTNUIKE
to amoteléopato. Emumiéov dev pmopel va dievkpivictel mototl Topeig eivol vrevbuvol
aAAG Kol TTOlEG evEPYELEG 00NYOVV Ge TOoleg ovTdpacels. O TpOTOG pe TovV 0moio
Aertovpyel avt N HEBOSOC €£xEL KAVEL OPKETOVS EPEVVNTES VAL TPOPANUATIOTOVV KABDG
10 avapEpovy otn PiAoypagia mg To pavpo kovuti To omoio Aapfdavet epebicpata amd

10 TEPIPAALOV KOl OMLOVPYEL ATOVINGELG LE TH LOPPT) CUUTEPIPOPDOV.

3.3.2. EcoTepKa avTOVOKAOOTIKA (E6OTEPIKES UTOKPIGELS)

X€ oVTOV TOV TOTO AVAALGNG TPOLYLLOTOTOLEITOL U0 «EPEVVOY LEGO GTOV EYKEPOAO.
To neuromarketing pe tv teyViKn TOV EGMTEPIKOV OVTAVOKAAGTIKOV AGYOAEITOL UE
™M denion, T cvokevacio kal T ocbvdeon pe ta brands. Yzrdapyovv wotdco mio
eeldkevpéveg Katnyopiec Yo TV OVAALGCY OUVTAOV GTOXEVOVTOG OTN HEAETN

GLYKEKPILEVOV AELTOVPYIDV TOV EYKEPAAOVL OVOADOVTAG TEG:

i. EEG - Hlektpogykepaloypaonpuo.
Mo, mold oAAG e€ioov Asrtovpyikny Ko  omoteAecpotikny péBodoc eivar To
nAextpoeykeparoypdonuo. Katdiinio yio m pé€tpnon aAlaydv 6to nAekTpiko nedio

0€ OPIGUEVEG TTEPLOYES TOV EYKEPAAOV.

EIKVGG - HAekrpoeykepaloypdpnua
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ii. fMRI - Argkovion payviTikod GuVTOVIGHOD.
Me avt ) pnébodo eipaote og 0€0M Vo ATEIKOVIGOVLE TIG TEPLOYES TOV EYKEPAAOL Ol
omoleg €vEPYOTOLOVVTIOL GE KOMO0 GUYKEKPLUEVO YPOVIKO dtdotnua (). Kotd

dupkela mapotpnong evos PBivteo). Io cuykekpuéva

Eikéva 7 - MayvnTik6g Tooypdeos

vroloyiletar to emimedo o&uyOvov OTO Qipd, TO OTOio Pmopel vor dwoel Evoelén

ALENUEVG EYKEPAAIKTG OPACTNPLOTNTOS GE OPICUEVES TEPLOYES.

iii. MEG — Mayvnrogykepaioypogio.
H pn emepPatikry pébodog g poyvnroeykeparoypopiog copPdier otn pétpnon
VELPOVIKNG OPACTNPOTNTAS TOV EYKEPOAOL HEGH VTOAOYICHOD TOV HOYVNTIKOV
nedlov mov éyel avt) 1 dpactmpidtra. [To cvykekpyéva vroAoyilel T TomKég

SLIKVULAVGELG TAGTG OTNV EMLPAVELD TOV KPAVIOV.
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Eikova 8 - Mayvnrtoeyepaloypagia

iv. PET — Topoypagia ekmopmng molitpovimv
H topoypaopio exmopnng molitpoviov etvar pio ameikoviotikn e£ETaor mov EAEYYEL T
Aertovpyio 10TOV KoL 0pydveov 610 copa. [ v Topoypaeio ekmounng molitpoviay,
YPNOWOTOIEITOL LKp] TOGOTNTO VOGS PadIEVEPYOD VAKOD OV ovopaleTon yvnBEg
0 0Omoi0G GUOCMPEVETAL GE MEPLOYEG TOL CAOUATOS HE LYNAL €mimeda yMLUKNG
dpaoctnprotag. Bonbd ot pétpnon g pong Tov aipatog, e xpnons tov o&uyodvou
KOl TOV OAAAY®OV 6TO HETABOAMOUO TOV €YKeEPAAov. Mia emepfotiky péBodog Omov

arortet N £xBeon oe padievepyd copatiow yio T AN TOV OTOTEAECUATMV.

o

-
-

$0h :
g ™ i L
Eikéva 9 - Touoypagia ekTouttig modiTpoviwv
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V. TMS — Awukpoaviekn payvntikn oyepon
Mn emepfotikn péBodoc, n omoia Sieyelpel TOVG VELPAOVEG TOL EYKEPAAOD KAVOVTOG
xpnon poyvnTikov  wediov. To  oamotedécpato  a&loAoyobvtolr EUUESH  HECH

CUUTEPIPOPIKAOV ATOKPIGEMV OTMG 1 axpifela kot o ypOVOg avTidpaong.

\
Eikéva 10 - Aiakpaviakn payvntikn di1€yepaon

3.4 TTAeOVEKTNLOTO KO LELOVEKTILATA TEYVIKAV neuromarketing

"Yotepa and épgvves 20 TV, 0 TOUENS TNG VEVPOETIGTHUNG avaryvepiletor g Evag
TOMOG TOLOTIKNG €PELVOC TOL TAPAYEL YPOPIKO KOl TOCOTIKO OTOTELECLATO.
[MopaAinia opiopévotl vmootnpilovy TG VIAPYEL OLOKOAIL 6TO Vo Tadvoundel mg
TOLOTIKN 1 TOGOTIKN £PELVO KAOMDG 0 eE0TAIGUOC, TAL LEGO TTOL YPTCILOTOWONKOV Kol
T0 TPOTOKOAAO amotelohv kaBopiotikods mapdyovieg g Tasvounons. 261060 10
pévo oiyovpo eivar mwg avt) n emotun aflohoyel cuvoGOMUATIKES O10OTKAGTES
TOPEYOVIOG TO OTEVELUEVEG TANPOYOpie o oxéon HeE TG KAOOIKEG HeBOOOVG
marketing. Aev givar Alyol ekeivol o1 0moiol TPOGEYYIGAY OLTOV TOV TOUEN DOTE VL
AVOPEPOLY TO. TAEOVEKTNUATO TTOV £XOVV EVOVTL TOV TOPUSOCIOK®OV TEYVIKOV. To
neuromarketing ctoyevet oTig U GLVEIINTEG EMAOYEG TV KATAVOAWT®OV KaODG divel
Eueaon otV aAlayr] GUUTEPLPOPAS TOVG. Ot «TTEAATESH EXOVTAG E0MTEPIKA KivnTpa
YO TIG KIWVAGELS TOLG KOAVOLV TIG KOTOAANAES €MAOYEC, OGTOGO 1 VEVPOETIGTIUN
Aertovpyel vroovveidnTa kaBmg ot Ba amopacicel mowa Ba givar 1 endpevn Kivinon
TOV KOTOVOAMTY.

‘Eva axoun mpofddicpa mov €xel avtdg o kKAAO0G gival 1 advvauio Tov atoumyv vo
TEPLYPAYOLV OLTO TOV OKEPTOVTOL KOl VIOOBOLV KOl Vo TO €KPPAGOLY GMOTA,
a&10Aoy®VTAG TOVG £0VTOVS ToVG. Ta cuvaicHnuata apkeTtég Popég ivar mepimAoka Kot
Ol KOTAVOAMTEG OLGKOAEVOVTOL VO EVIOTIGOLV TNV TPpoéAevon avtov. TToAld ta

cuvalcOnuota Kot 1 SVGKOAMA avayvdpIong Toug avsdvetatl, yopic va ivat To pHovo
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mpoPAnua mov oavrtipetoniletor oty épevva. Opiopéva Bépota mov ypnlovv
KOWMVIKNG amodoyNG Kaf1oTouv 0A0éva Kot OLGKOADTEPT TNV £PEVVO 0OV Ta. ATOUO
dev glvarl €roua vo ovvepyoaotovv 1 peTadidovy AavBacuéveg mAnpogopies. Ot
avBopunteg KIVNoELS, Ta cuvarsHnuata mov dev KatamEloviol kot 1 oAnfgo Tov
POVEPDOVETAL GTA TPOCMTO TMOV KATOVOANDTOV DITOVOUEDOVTOL KO Ol OTTOVTIGEL TOVG
QIATPAPOVTOL A0 T GLVEIONOT TOVE. AVTA T EUTOOLN EXEL KATUPEPEL VAL EETEPACEL
10 neuromarketing kabmdg amotvmdvel, avolvst Kot aElOAOYEL TO TPOYHOTIKG.
cuvasOnpota Tov Kotavolotov. [Ipoceépel mANpN avTikepeviKOTNTO, €0TIALOVTOC
oTNV avTiOpaoN TOV ATOU®V G€ £vol EpEDICLA TOV £XEL GOV ATOTEAEGLLO. TNV EUPAVION
NG OYXE0MNG OV £XEL LE TO OVTIGTOLYXO TPOIOV. AdtoppioPinra TAEOV givorn Ta oTorKEln
™G TayOTNTOS KoL TNG TOLTOXPOVNG GLAAOYNG TTANpoPopldy. Ol omaviNGElS mov
AapPavovv ot gpevvnTég elvan mo otevevpéveg Ko kaBopilovv cuykekpluévo ototryeio

Yol TN oTPATNYIKN Tov B akoAoVONGOLV.

Ytov ydpo tov marketing moArég amotuynuéves Kapumdvies Oa iyav amopevydel edv
yvopilav | TpoéPAETOV T GLUTEPLPOPA TOV Katavolwtdv. H emotiun avt divel
duvatdTTo. Oyl HOVO VO KOTOVONOOLV Tow pnvopate €ivol OpkeETA yuo vo
EVEPYOTOMNGOLY TO EVOLPEPOV TMOV KATOVOAMTOV OAAAL KOl VO TANGLAGOLV
TEPLGGOTEPO GTNV TEMKT TOVG EMAOYT. AVTOG 0 YOPOS efvar Eva «Pruo» PUmpootd
napéyovtag tpoPfreyipndtnta. [ivetar avtiAnmt) n woAvtun Pondeia mov Tpoceépet
avTN M emoTun otov x®po Tov marketing. Qotdco 1 emGTAUN OWTH dEV TPETEL VO
xpnowonoleitor avesdptnto KobmdG o0 pOAOC NG &ivol LVTOGTNPIKTIKOG Kol To
amoteAEoHATO AAUPAVOVTOL LTOYV GE GLVOVAGUO LE TIG LITOAOITEG HeBBOOVG. To keEVO
oL dnpovpyeiton eEoutiog TOV TEPLOPICUDV KoL TNG OLGTIGTING TOL KOVOL TO Koot
ev pépn mpoPAnuotikd. H éddewyn aglomotiog t1ov TANpo@opidy TpoKLTTEL OO TNV
OVTIKEYULEVIKOTNTA 1] OTola “€YKEITOL GTOV €KAGTOTE EPUNVELTH O 0moio KpvPeL OAeg
nayidec. Emmpdobeta 1o mepifaiiov eivar wkavd va emmpedost v Kpion Kot vo
aAowwoel to amoteAéopata. Ot KAaowkég pébodor AdpPavav yopoa o€ owkeio
nePPAALOV Y100 TOVG KATOVOL®MTEG KABMG PpickovTay GTOV YMPO TOVG OKOAOVOMVTOG
T1G cvvNBglEg oL glyav. e avtiBeon 1 vevpoemoTNUN 0E0A0YEL TIC AVTIOPACELS Kot
To CLVOLCONUOTO GE EAEYYOLEVO YDPO e GVOKEVEC aviyvevong yvopilovtog 6Tt kdbe
ToVu¢ Kivnon xataypaeetat. H amovoia tov @uowod mepidAiovtog and 10 omoio
amopakpOvovtol tpokalel v enelepyacio TV epEBIGUATOV e SAPOPETIKO TPOTO.

Opiopéveg texviKéG etvar TOPOUOLES LLE OTPIKEG TPAEELG TPOKAADMVTAG (YOG GTOVG
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avBpomovg o1 omoiol wepParrovton and pnyoviuata. ‘Eva GAAo xopoktnploTikd mov
dyadel v Kown yvoun tvai n 6uekoAios GVYKPIONG AMOTEAEGUAT®V LE TO TOPEADOV.
Me v epappoyn véwv pefddmv dev vdpyel TANODPO LEAETMV MOTE VO, KATOPEPEL VAL
ovykpivel amoteléopato pe mopeAboviikd otoryeio. Téhog Ommg avapépOnke
TPONYOLLEVMOS OC IGYVPO TPOTEPM LA, ONULOVPYEL AVTIPAGELS TO YEYOVOS OTL OV UOpEl
va ypnowonombel avtévopa Topd HOVO GE GLUVOLOGUO LE TAPUOOGLUKES TEXVIKES

(Javor, etal., 2013).

3.5 Case study: Ot 6nLaVTIKOTEPES VEVPOPVGLOAOYIKES NELETES OV PacioTnKay
oc TeYVIKES neuromarketing ywo avaivon kot taSivopnon cnudtmy Tov

EYKEQPGLOV

H mieoynoia tov atopov onpepa dev yvopilel tov 6po neuromarketing 1 dev eivon
EexdBopn M onuacio tov. Paiveror mwg apkerol Bewpodv TIG TEXVIKEG AVTNG TNG
EMOTAUNG UN NOKES KOODG TOVG YEPAY®YOVV, EMNPEALOVTOS TNV KATOVOAMTIKY TOVG
ooumeprpopd. Qg éva onueio glvar 6OGTH QLN 1 AVTIANYN KOODS 1 VEVPOETIGTHUN
Baciletar ota ofpate Tov €YKEPAAOD, TNV KATAVONOT Kol TNV aS0AOYNoT TOVG, e
oto)0 ) PeAtioon tov mpoidvtoc. 1o cuykekpluéva pe TG TEYVIKES TOL EQapUOlEL
OUTH M EMOTAUN AVTIAAUPAVETOL TIG TPOTIUNOEL TOL KOOV, TIS avtimddeies Ku tic
avdykeg tov. Boaocwlouevn oe avtd to omoteAéopata dopbovel, eEglocel kot
Tpocaplolel To TPOIOVTO GOUPOVA LLE TIC OTOLTHOELS TOV AYOPOAGTIKOD KOWVOL TNG.

Agv gtvar Alyeg o1 HEAETEC TOL TPOLYLOTOTOMONKAY Y10 VAL SIOTIGTAOGOLVV €QV 01 LEB0dOL
neuromarketing mov  ypnowonowovvior  petappdlovior  6e  gmtvyic otV
npaypotikétnta. Awfalovroc ™ peAétn tov Ingrit Moya et al. “What can
neuromarketing tell us about food packaging” dwamictd®vovpe 6t emPefoardvovtol ot
Bewpntikég Tpooeyyicelg g vevpoemotung. ITio cuykekpyéva o 6Td 0 TG LEAETNG
etvar dmAog, kaBdg avEALGE T TEYVIKES KOl TIG UETPNOELS TOV EYKEPAAOV OAAL
e&éraoe katl v mhavotnta va ypnooromboiv ot idieg péBodot kol e AL Tpoidvta
Yo TV KaAvtepT tpomOnomn tovg. To melpapa Paciomke otnv mabnTIKY omeKOvVion
TEVTE JPOPETIKMOV GLOKEVACIOV TPOPIL®MV LE cvoKevacieg 1dov peyébovg kot
poponc. o v mAnpn apepoinyio T@V GUUUETEXOVI®V KAVEVA TPOIOV dev dlatiBeTon
otV ayopd g lomaviag. H cuAhoyn dedopévmv Tpaypatoromnke pe opioréveS amod

T1G TeXVIKEG neuromarketing: Hiextpoeykeparoypaenua (EEG), yorBavikn andxpion
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déppartog (GSR) kot maparxorovdnon tov patiov (ET). Zvuninpopatikd 60nke kot
éva. epOTNUOTOAOYI0. AVOADOVTOG TIC HETPNOELS ANOONKOY VLIOYV TO. TOPOKAT®
oTOlElDl  VEVPOPLOIOAOYIOG: HETOMOH GAPO  OCLUUETPiO, YVOOTIKO (QOPTiO,
KOOIKOTOINoN UVAUNG, CUVOICONUOTIKY O1EYEPOT] KOl OTTTIKY €mapn. Avayvopileton n
dvokoAio wov pmopet va tpokvyet péoa and to HEI yuo tv meplopiopévn gvon tov
WG EPYOULELD ELEYYOV EYKEPOMK®DV SEPYACIOV. 26TOCO 1 YPNOT TOALUTADY LEBOI®V
oxeOOGUEVOV KATAAANAO odnyel 6TV omOKINON UI0G OMGTIKNG TPOGEYYIONG OTIC
avTidpaocelg Tov kotovaiwtov (Moya, et al., 2020).

[Mopdro mov ta TpdTa ¥povia Tov neuromarketing TPOKAAEGOV L0l SLOUAYN HETAED
AKOOMUOTKOV Kol EUTOpV, ToOpa £xel Bécel onuovtikd Oepéha yo v €EEMEN ToL.
AT 1oV 15YVPIG O OTL «KOITALE TO HVOAD TV KATOVOAMTOV LEXPL KOL CTLLEPA. OTTOV
Bpioketor o vYNAO eminedo ektipnomng amd OAove. Apketég pelétec acyonOnkay pe
OVTEG TIC TEYVIKEG MOTE VO OMOOEIEOVY, VO KATAYPAWOLV KOl VO TOPOLGLAGOLV TN
VEVPWVIKT KOTOYPOPT] GE TEPAUOTO. TNV TOPAKAT® KOV QAIVETOL 1 KOTOYPOQN|
avt) péow EEG, fMRI kot opBaiporoyiky] mopakolovdnon yio va pevuviceL v
TPOCOYN TOV ATON®V o€ online KPATNOEL,. TN GULGTNUOTIKY OVOCKOTNGCN Y0 TIG
TeYVOLOYIKEG EEMEELS Kot gukapieg oTo neuromarketing v omoia dnpocicvcav ot
Ferdousi Sabera Rawnawue et al. To 2020 avageépovtal To Tponyovueva otoyeio. ITo
OLYKEKPIEVO GLVOETOLY TOL omoTeEAEGHOTO amd epevvnTiKE GpBpa Kol KEQAAL
BPrAMov mov onupooctevdnkov ond to 2015 €og 1o 2019. H avdivon g
CLVOGOMUOTIKNG ATOKPIOTG TOL KATAVAAWMTY| BPICKETOL GTO EMIKEVIPO TOV TPEYOVTIWV
epELVNTIKOV ApBpwv, ®6TOGO cuvoyilovTol OpIGUEVA GTOLEI VIOl TIC TEXVIKES TTOAD
onuavtikd. @étovtag mg mapaderypo v texvikn EEG émov ta tehevtaio mévte ypovia
OTNV £PELVO. TNG VEVPOETIGTNUNG EXEL YIVEL TEPIGGOTEPO OMNUOPIANG AT’ OTL O1 GOPMOTES
fMRI. TTapopora cvunepdopata £xovv avagepOel ot GLYKEKPIUEVT LEAETN OTMOG TO
HETI tov omoiov n yprion mpotipdton otnv a&lohAdynon tThAEOTTIKOV dtapnuicemy Bdon

TV aroteleopdtov tov ( Rawnaque, et al., 2020).

Me 10 mépOAGHO TOV ¥POVOV KOl TIC EKOTOVIAOES EPEVVEG TTOV TPOYLOTOTOLOVVTOL
yivetal oAoéva kot o onuavtikny 1 texvikn tov EEG, 6nwg ot perét tov Flavio
Camarrone 10 2019 yio 10V VTOAOYIGUO GLOYETIONG EMOVLLIOG UE KOTAVOA®OT).
Baowlopevotl og éva 1oyvpd Kot dtapoportompévo epmopikd onpa tov Netflix cOykpive
T0. O€JOUEVA A0 TOV TPOTO TOL OVTIALUPAVOVTOL TIC LOAPKEG Ol KATOVUAMTEG LLE 1oL

AN mapopoa etanpio Rex and Rio. Ztnv kataypaen tov HEI' pdvnke 1 mapokdtm
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EIKOVOL OTIC LETPNOELS KOl TV KATAYPOPN TOV EPEBIGUATOV TOV TPOKANONKOV GTOVG

vroyNPiovg 610 dKovcoua AEEEmV oV oyeTICOVTOL LE TIG VO TAATPOPLLES.
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Xpnoporombnkay Kt GAAOL TPOTOL Yoo TNV OVAALGCT TOV JESOUEVOV OAAL GOV

GLUTEPOGLLOL QavnKe va EMIKPOTEITOAL n uébodog TOV HET

niextpoeykeparoypapnuatog (Camarrone & Van Hulle, 2019).
Mo amtd Tig o Tpodc@ateg pehéteg tv Li Zeng et al. mov dnpociebonke tov lavovdplo

tov 2022, diepedivoe TOL GNUOTO TOV EYKEPAAOL TOV ATOU®Y TOV EMAEYOL (1] Oy

afAnticd mamovtole. H mpdPfreyn tov TpoTunoeny TV Katavailowtdv e Bdon to

HET pmopet va katevBovet Tig mpotiunoeig 1 tig

Beta

1neta Alpha

Delta

Eikéva 12 — O gpebiouos tou eykepdAou petaéu g amdépaons "uou apéael” kar "dev pou apéaer”
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avtmdOeteg vog mpoidvtoc. Xe pia opdoa avOpomwv d00nke pia Aloto pe abANTIKA

TamoHTold Kot Toug {Ntonke va Adfovv pia amd@acT Yo T0 oV TOVG apECEL 1| OYL TO

eKaotote mPolov. Ztnv ewovo No... umopodue va

dwakpivovpe tov epebopod

SLLPOPETIKMV TEPLOYDV TOV EYKEPAAOV HETAED TOV EMAOYDV OV APECE, «OEV LLOV

apéoey og dpopetikés Loveg cuyvotntev. Katalyovtog oty avdAvon mov €yve

LETEMELTO, AVOQEPETOL oaV cLUTEPaoa OtL 1 ypnomn g teyxvikng tov HED 6a
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umopovoe va ypnowomombel yevikdtepo yioo TV TPOPAEYN TPOTIUNCEMV EVOC
TPOIOVTOC. XTO UEAAOV TO. OMOTEAEGUOTO UG EMIAOYNG (KHOL OPEGELY, «OEV LOV
apéoe) OBo ovoyetietar pe TG TwANcelg kKabdc Bo mpoPAémeTon 1 mpotipnon

afomota (Zeng, et al., 2021).

3.6 Meléteg mepintoong: Ta mo yvootd mapadsiypota yprjons neuromarketing

OE EMYEIPNGELS.

H mpodmm yvoory épevva oto neuromarketing pe w Ponbeio g TEYVIKNG
fMRI  zmpaypotoromnke to 2003 ond tov emotnuove. Read Montague ot
dnpoctevTnKe 610 TEPL0OWKO Neuron to 2004. 1o neipapa cvppeteiyay 67 dtopo Kot
elye ¢ o100 va gviomicel mowo onuei TOL EYKEQPAAOL €VEPYOTOLOVVTIOL OTAV O
ebedovtng dokudlel to kGbe mpoidy Ko dtav pabaivel v enovopio aVTOL TOV
dwdreEe (Caldeira, 2017).

[T cvykekpyéva To dTopo To 0moio doKIUAleL Ta TPoidvTa Exel KAEIGTA TOL pLdTioL
TOV KOl €ivol cuVOESEUEVO [LE TO UNYAVIUO OTTEIKOVIONG UAYVNTIKOD GUVTIOVIGLOVD.
KoAeitar vo emidé€er molo mpoiov tov apéoel mepiocotepo (blind taste test). Ta
anoteléopoTo TG £peuvag £0e1&av 0Tt o1 meplocoTepol eméle&ov v Pepsi 610t eiye
o évtovn yedon M omoio EvePYOMOlEl TO EYKEPOAMKO GUGTNUA TOV OTOU®V TOV
evBvvetal ylo To cuvousONuaTa, TN PVNUN Kot evepyomotel to aicOnua g avtapolPng.
2m ovvéyela otav anokalvednke moo mpoidv emédesav to 75% GAlae yvoun Kot
eméhee v Coca- Cola og yevotikdtepo avayvktiko. H payvntikn angikovion deiyvet
OTL gvepyomoteitan | TEPLOYT| TOL EYKEPAAOV TTOL €ivol VITELOVLVN Y10l TIG AVETTVYUEVES
YVOOTIKES IKOVOTNTES (LeETOMi0g AOBAC) Ko TOo TUNHA TO 0oio delyvel OTL TOL ATOU
Exovv apyicel vo OKEPTOVIOL GLVEWINTA TIC OVO UOPKES KOl TIG GLVOEOLV LE
nponyodueveg epmelpieg tovg (mmokoumog) (Morin, 2011). EmumAéov, mapatnprdnke
TG 0 MIOKAUTOG glye avENUEv dpactnprotnTa 6tay Ta dropa okéetovray v Coca-
Cola deiyvovtag mmg n GLVEINTY LVIUN APOpPE GUYKEKPLUEVA YEYOVOTA GTO. OTTOi O
avBpomog £xel mpocPaon kot umopel va petafdriel. Eniong, 6co mo motog givol o
KOTOVOA®TAG OTn UépKe TOGO MO TOAD OPACTNPLOTOLEITOL KOL 1 GUYKEKPUUEVN
eykepolkn meployn. H evepyomoinon tov HECOKOIANKOD TPOUETMOMLOIOV (PAOLOV

(ovvoéetan pe To cuvaloOnuata, T Ayn aroPacemv, To aictnua aviapoPnc) £deiée
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¢ To. dtopa Bewpovoayv 6Tt avtapeifovrar 6tav mivouv Coca- Cola kot vidBovv o1t
npdrTovy T cwoth emdoyn (Irwin, 1988).

Me ovtov 10V TpOMO, Ol UEAETNTEG KATEANEOV OTO GULUTEPAGUO MG OTOV
ypnowwonoteitonr to brand w¢ cvuvouoOnuatikd epébioua, emdpld oe eYKEQPOMKEC
TEPLOYES OV EMNPEALOVY TNV KATOVOAMTIKY] GUUTEPIPOPA Kot TN SdIKAGior AymG
aropdacewv. Otav o TeEAdTNG EPYETOL OE EMAPN HE £va TPOIOV, OYVODVTOG TN LAPKQ
161e 0 €yKéParoc EekdBapa opilel mOco embountd givol Ko evepyomolovVToL TO
avtiotoryo. vevpikd ovothiuata. Aviifétwg, Otav o meldtng yvopilet ™ pdpka
Topaykovilel TNV eumepio mov giye [e To TPOIOV Ko 6TIALEL 6 onueia OTOS 1 VAN,
10 ovvaicOnua, N gunepio. A&oonueioto glvar g evd n Pepsi Oa pmopovoe va
Katéyel TovAdytotov 10 50% g ayopdg Adym TG YELONG KOl TNG ETPPONG OVTHG GTOV
EYKEPOAAO, Ogv TO KOTOPEPVEL KOOMOG 0 peydAog avtaymviotig g, 1 Coca- Cola &yet
KepOioeL TO0 KOwo pécw NG TpodBnong tov brand g TOGO OMOTEAEGUATIKG TTOV O
Koopog €xel ovvoebel poall g éviova péco amd eumElPieC, GULGYETIGUOVS Kot
ovvarsOnpata ( McClure | et al., 2004) (Harrell, 2019).

Emopevn ot oeipd Epyetar ) apepikavikn Brounyovia avtokwitomv Chrysler n onoia
0€ANGCE VO, ATOKMOTKOTOMGEL TIG EMA0YEG TV TeEAAT®V TNG. [T10 cuykekpipéva pe Pdon
T1G TEYVIKES TOL Neuromarketing ntpoonddnoe va kotoddfel Tov tpdmo pe Tov 0moio ot
KATAVIA®TES (vOPIKO KOO) eMAEYOVV KOt AEI0A0YODV TO LOVTEA TOV AVTOKIVITOV
oe (o mpoomdfeln amOKAALYNG TOV KOTOVOAMTIKOV TpoTiuncewv. To meipapa
Baoiotnke oty teyvikn TMRI kot coppeteiyav 12 dvdpeg pe péco 6po nhkidv 31,5
£t Kot voPANONKAY GTNV TOPOVCINOT LG GEPAS EKOVOV HE anToKivnTa KaOdg
NTav GLVOEdEUEVOL e PlopeTpikn cvokevn. Ot poToypaeieg Ntav 66, acTpOLAVPES,
LE OLPOPETIKES KATNYOPIES ALTOKIVITOV O anAd apdélo, Apovlives kol omop
avtokivnta. Xe kdbe kotnyopia vanpyav 22 €KOVEG Ol OTOiES eV OEPEPAV APKET
neta&d toug Kabmg eiyov AneBel and v ido. omtiky yovia kot arovoiolav ta brands
TOV OVTOKWVIT®V, OCTE VO UNV €ivol TPOKATEIANUUEVOL Ol cLppeTEYovTeS. Katd
OLIPKELD TOV TEPANUOTOS OUMIGTAOONKE 1| SPOPETIKT AVTIOPACT) TOL EYKEPALOV TMV
avopdv ot 0o TV JPOPETIKOV OVTOKIVATOV avdAoya pe tnv katnyopia. ITwo
OLYKEKPIUEVO Ol OLOLPOPEC TTOV TTapoTPNONKaY, avESEEaY TV Katnyopio TV Gmop
OVTOKIVITOV KAO®MG 1 GUYKEKPYEVT] EVEPYOTOLOVGE TO PEPOG TOL EYKEPAAOV TO OTOT0
oyetiletar pe v vokivnon, v eniPpdPfevon Kot v evioyvon. To tunpata to owoio

epebiomkav mepiocoTEpO oyetTiCovian pe Vv emeiepyacio TV cuvolcOnuatov,
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UVAUN Kot T otadtkacioo Aymg anoeacemv. MEGm avTtng TG £pEVVOC KOTOANEAVE GE
00 GNUOVTIKE GUUTEPAGLLOTOL:

1. H exéva tov 6mop auToKviITOV EVIVTOGIOLE TEPICCOTEPO TOVE AVOPES, OKOMLO
Kot amd T Mpovliveg, mbavaov yiati oxetilovtay [e TG EVVOIEC TNG TOAVTEAELNG, TOV

KOPOVG KoL TOV TAOVTOV.

2. O tpdmog pe Tov omoio emeEepyalovtay TG EIKOVES TV LSOV NTov 1010 P ToV
TpoOmo mov emeepyaloviav TNV €KOVa, EVOC TPOoo®MTOL. ['a mapdadetypa, oxeddv OAot
Ol GUUUETEYOVTEG TTOPOAANAGAV TOVG TPOPOAEIS TV avapLdVY pe avOpomva patia. O
Erik ka1 o1 cvvepydteg Tov katéAn&av Tmg 1 B€a evog omop awtokiviitov epebiletl Tov
EYKEPAAO pE TOV 1010 TPOMO oL TO KAveEL éva avOpdTIvo Tpdsmmo. Anuovpyet
awcOnuato  amdAavons evpopiag Kot emPapOVEL TOV  LTOYNELO  KOTOVOAMTN
TOPOKIVOVTOS TOV Vo T0 ayopdoel. ['a 1otopkodg Adyoug mpénel va avapepbel To
YEYOVOS OTL T AVTOKIVITO LE TOV HEYOADTEPO OVTIKTUTTO GTOV EYKEQPOAO TMV AVOPMOV
Nrav povtéla g Ferrari, ng BMW kot g Mercedes Benz. Ou pdpxeg ovtég
«TuYYavey va gtval amd T akpPOTEPES Kol TEPIGGOTEPO JLAPTUICUEVEG,.

To 2008 oevepynbnke o omd TG MO YVOOTEC UEAETEG OTOV YDOPO TOV
neuromarketing a6 v apepkavikn gtopio tpopipwv Campbell. to6y0g e rav va
OLEPELVNGEL TNV AVTIANYN TOV KOTOVOAOTOV OC TPOS Tr GLCKEVAGIO S GOVTOG Kot
Katé moco Tovg emnpéale M TPOPOA TNG OTIG KATAVOAWMTIKEG TOVG amogdoelg. H
apopun 00OnNKe amd TV amoTvyio TOV ElYAV OTIG TOANGELS TN GTIYUN Tov Bpickovioav
oe mpovopokn 0éom ota paelo kot BEAncav va ovokoAdyouv v oitio. XTn
CLYKEKPUEVT TEpimTmON ypnoporombnkay teyvikég neuromarketing cuvdvaouéveg
ue 11 moapadootakés pebodovg. To meipapo ovoudotnke “Campbell Soup” ko
dmpknoe 2 ypovia, cvoppeteiyav 40 Katavaloteg eved mTpaypatonom|dnke o€ 2 PAceLS.
Yy Tp@OTN YpNopoTonke po and Tig wo Topadoctakés peBddovg tov marketing,
N «&g Pdbog ocvvévteviny. TéOMkav apkeTd GLYKEKPIUEVES EPMTNOCELS GTOVG
KOTOVOAWDTESG Y10l TO, YOPOKTNPLOTIKE, TO GLVOLGONUATO TTOV TOVG TPOKAAOVVTOL K.O.K.
210 TEAOG NG TPOTNG GAcONG TO omoteAécpata dgv Ntav Eexdbapa kabmg ot
KATOVOA®TEG Oev elyav dtopopedcel po Betikny dmoyn Yo T0 TPoidv ®woTdc0o 1
QOTOYPOPia TOL ElYE 1 GLGKELAGIN TOVG APMVE AOLAPOPOVGS. TN deVTEPN PAoT TEONKE
o€ EPAPUOYN TEYVIKEC PropeTpiog evog TV kataotnudtov toinong. To eye tracking,
N NAEKTPOOEPIKT] AVTIOPOOT), 1 KYADGGO» TOL GMOUOATOG, NTAY KATOLEG oo TIG PACIKES

pneBdoovg mov  YPNCHLOTOMONKAV TPOKEWEVOD Vo OvYveELOOVUV  LKPOKIVIAGELS,
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HeTaPOAEG TNV EQIOP®OT), PLOUOG TNG AVOTVOTG KOOGS Kol 1] TOPOT PN ON TNG OTAONG
tov oopatog 40 atopwv. H devtepn @don dmpknoe mePIocOTEPO YPOVIKA, KAOMG
YPEWOTNKE €COMTAMGUOG TOV OTOI0 (POPOVCAV Ol GUUUETEYOVTEG YLl TNV OViYVELON
Bloloyik®V AE1TOVPYLOV. XTO TEAOG TNG EPELVOC PAVNKE OTL Ol KOTAVIAWMTES EYOVTOG
OUEIMTO TO EVOPEPOV TOVG YlO. TOV TPOlOV, Otav EPAemav To yeudTo plglo pE
Topopole. TPoiovIa dev Eexdplay KAmolo, UTEPOEVOVTOV Kol ETMEAEYAV PlaoTiKd
Kamolo amd to WOAAL. Qo100 Oplopévol mov MBEAAV TOKIAIL, CTEKOVTOV Y10
TEPLOCOTEPT PO UEYPL VO Bpovv awTd TTov NMBELAY, KOl GE QLT TNV TEPITTMOOT TO
poiov eiye mepiocdtepec mBovOTNTEG. TO GUUTEPAGUO TNG CLYKEKPIUEVNG UEAETNG
Nrav peyoddtepo kabmg amodeiydnike mmg To. ATopd OmoTPoGavaToAi{ovTol amd TG
TOAAEG TOPOLOIES TANPOPOPIES TTOV ElYOV OAEC O GOVTES, OTMG KO TO YEYOVOS OTL 1
ocovmo ¢ Campbell eaivovtav kpva. Anpiovpyndnkay d1popeg vEEC GVOKELAGIES
OTIG OTOIEC LEAETOVGAV TIG AVTIOPAGELS TV KATAVIAWMTOV OGTE VO KATAANEOVY GTO
teAKk0. To cuykekpévo melpopa amodelkviel Tmg ovTd TOL AEVE Kol TGTEVOLV Ol
KOTAVOA®TEG Ogv givar amapaitnta Kot avtd Tov atcbdavovtat. To vmocuveidnto odnyel
TOUG avOPOTOVG GE CULUTEPLPOPES TOV  €ivol dVOKOAO €w¢ kot omiBavo va

noapotnpnBovv pe T Tapadootokég texvikég marketing.

Téhog, o eMnvikn start up etonpio, Liofyllo katackevdlel éva kavotopo, @iikod
npog 10 mePPdAlov mpolov amd avaslomointn Popdlo Tov EUAAOV TG eAdg. X
CLYKEKPIUEV TEPImTMOT Ypnoilomoincay v texvoroyie Smart Face pe okond va
EMALEEOVY TO GYES10 Y10l TO VEO TOVG TTPOLOV. AvaAdONKAY 01 EKPPAGELS TOL TPOCHTOV
13 oyedinv, VM 01 GUUUETEXOVTES ELYOV T1 SVVATOTNTA VO ETAEYOVV avTioTOXOL €MO]ji
Y0 TO GLVOIGHN O TOV TOVE TPOKOAAOVV. XTOYOG TOVG NTAV 1| EMAOYT EVOG oYESTOL L
T1G TEPLOCOTEPES BETIKEG EKPAVOELS Yo TNV TPOMONGN TOL GTNV ayopd. Xe ddotnua 6
UNVOV LETE TNV EI0AYMYT] TOV VEOL CNUOTOG KATAPEPE VO AVENCEL TIG TOANGELS TNG
atd 325%, evad o 1 étog éptace 10 376%. Avtd ta mocootd emPefaidvouv OTL M
ypnon texvikdv neuromarketing ywo ™ pé€Tpnon cuVOUCONUATIKAG OTOKPLONG TMV
KATOVOAOTOV ond NG £KQPOGCT) TOL TPOGMTOL TOVG, TPOTLGLALEL Beapoticd
OTOTELEGLOTAL.

Xe YeVIKOTEPO TANIGLO, O CLVOLIGUAC TV TEXVIKOV BLOUETPIOG KOl TOPOOOCIUKMDY
pnefddmv, divel  €OOIL Yoo HEANOVTIIKEG — €PEVLVEC,  OMOOEIKVOOVTOS TNV
OTOTEAEGUOTIKOTNTO TOVG, YEQPUPAOVOVTAG TNV OMOCTOCN UETOEL TOPAS0oNg Kot

TEXVOAOYiOG.
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3.7. Neuromarketing otnv vyeio

o IIpoypappa «Bondewa oto omityy

H £épevva g KovpAn, 10 2019, perétnoe v €pappoy] Tov HAPKETIVYK VINPECIOV
vyeilog oto mpdypappa «Bonbela oto EZmity. Me ) yprion epotnuatoroyiov ce 50
dtopo Tov €pyAlovTol GTO GUYKEKPIUEVO TPOYPOLLD, OIEENYE  TOGOTIKN £pEVva, Yo
TOVG TaPAYOVTES, TOV TOilovV KaBop1oTiKOd POAO GTNV tKAVOToino™ Tov acevoic Katd
NV eMicKEYN N TN VoomAeia Tov 6g kKdmolo vocokopeio. Ot tepiocdTepol epyaldpevol
CLULPAOVNOAV OTL VTNPYE OLOIIKOTNTO KOL 1] KOAT GuvePyacia e Tn d1oiknon. Q61660
o1 epyalouevot ivol SLGAPEGTNIEVOL Y1IOTL OEV TOVE TAPEYETOL TEPOULTEP® EMUOPPMOT
N evkaipieg e€erdikevonc Ko avéMENS. Ocov apopd to ecTEPIKO UAPKETIVYK BE@pOoHV
g Ba Bonbovoe n vmapé Tov AOY® evacyOANoNg pHe Tig vanpecieg vyeiag. TéAog,
Kpivouv Dyiong onuoaciog to evdeyopevo Evtalng mePIOGOTEP®Y  EOIKOTHTMOV
TAPEXOUEVOV VINPESLOV GTO TPAYPOALLD, KOOMG ot meelodevol gival moAlol Ko

npénet vo eEummpetovviat tkavoromtikd (Kovpin, 2019).

¢ Neuromarketing oto @dppaxo
Xpnoomoumvtog Hefddovg VEVPOUAPKETIVYK Lo GOPUOKEVTIKY EToupeio. pmopel va
KOTOVONGEL KAAVTEPQ TIC CKEYELG TOV GLVELONTOV KOl AGVVEIONTOV KOTOVOAMTN KOl VOl
TPOCUPLOCEL GLYKEKPLULEVO Pnvopata pépketivyk. O TpoTog e Tov omoio ot dvBpmmot
avTpovV o dteruon ennpealetal amd ToALOVG TaPAYOVTES OTMS 1| KOVATOVPA, O
POAOG KOl 1) TPAKTIKT TNG OLUPNILIONG, TO VA0, M| NAIKia, TO EMIMEDO EKTOIOEVONC KO
moALoi GAlol. Evd ot dvBpwmol cupmepipépovtat SopopeTikd omd YOpo 6 YDOPO. Kot

TOAMTIGUO GE TOMTIGUO, «1] YADGGO TOV €YKEPAAOL elvar KABOAIKN .

H amevbeiog dtapnon QopUOKELTIKOV QOPUAK®OV GTOV KOTOVOAM®T UTOpel va
eunintel o Tpelg karnyopieg: product-claim (a&imon mpoidvrog), help-seeking
(avalnnon Pondetag) N reminder (vwevBOON), AALL OVOAOYA PE TOVS VOLOLG KOt
TOUG KOVOVIGHOUG pmopel va dwpépovy and ydpa ce yopo. Kdabe ypovo, éva
TPLGEKATOUUDPLO OOAGPLOL SATOVAOVTOL Y10 VO «TTEICTEL 0 OVOPOTIVOG EYKEPALOC) KO
«mave amd 400 dioekatoppvplo SOAAPLO ETEVOVOVTOL GE SLOPNLUCTIKEG KOUTAVIES.
e OAEG TIC YDPESG, Ol PUPLOKEVTIKEG ETALPEIEG EMBVUOVY VO ALENCOVV TIG TWANGELS
TOVG KOl VoL TPo®OGovV vEa TPoidvVTa Kot LAPKES TOGO GTNV TOPAd0GLOKT 0yopd 6GO

KOl 6TO O1001KTLO.
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> Povpavia, n aAlayn otov 1pomo (Mg TV avOpdrmv, EW01KA AOY® TG EVIILEPOONS
Kol NG eKmoidevong, £xel 00Nynoel o€ avénuévn KOTovAA®GN TPOIOVTI®V 1OV
oyetiCovtot pe v vyeio, GLUTEPILOUPBOVOUEVOV TOV COUTANPOUATOV S10TPOPNS Kot
TOV QOPUUKEVTIKMOV CKELOGHATOV. ZOUG®Va e Tov EGvikd Opyaviopud @apudkmy g
Povpaviag, o aplBudc 1OV QOPUIKELTIKOV OKELOCUATOV TOL Tpombodvtal o€
TNAEOTTIKY] 1] PAOIOPOVIKT OLOPNUIoT AVENONKE ONUAVTIKA TO TEAELTALN YPOVIA, OO
307 ddeteg StoproNg EOPUAKELTIKOV okevaoudtov To 2008 e 370 eykpicelg to

2009 kot 474 to 2010.

[ToAAég  etoupeieg  YPNOUOMOIOVV  TEYVIKEG VELPOUAPKETIVYK Yol VO  KAVOLV
TEWPOUATIKEG OOKIUES KoL VO EMAEEOVY TIG TIO OMOTEAECUATIKEG TNAEOTTIKEG
SLPNUICELS POUPUAKEVTIKOV CKELAGUATOV. AVTO elvar duvatd pe TV KATOVONGN
YEYOVOT®V KOL TNV OTAVINGT GE EPOTNCELS OTMG:

[Toleg drapnpicels etvor To EAKVOTIKES KO TOLES A1YOTEPO;

[Tow pépn tovg eivor mo ASOUVNUOVELTO KOl OTAGYOAOVV GLVOICONUATIKE TOV
duVNTIKO TTEAATN;

AmoxkoAdyte To cuvausHfuota kol To. cuvousHfuata oL dMUOLPYOVVTOL OO
Stpopa LEPN TS SLOPN UGG,

Kotaypdyte potifa otn opactnptotnTa T0U £€YKEPAAOD Yo KAOE dropruon.
[MopakorovOnote devtepOrento TN OSpacTNPOTNTO TOL EYKEQPAAOV TOV TOOVOV
meAATOV OTOV Tapakorovdeite KAOe dlapnon.

O mpotopywds otdxog ™S denuong &tvor m moOAnon kKot Oyt M petdooon
mAnpogopldv. O KHPLog 6TdY0G TG daPNUIoNS elval «va EMNPEGCEL KOl VO TEIGEW).
Abdym tov TEoTIKOD pOAOL TNG, M Ol on pmopel var cuvoebel pe v Katdypnon
(QOPUOKEVTIKDV VOPKOTIK®OV. ALTd onuoivel okOmiun Kot oKaTOAANAN yprion
QOPUAK®V LLE TTOAD OPVNTIKES GUVETELES.

[Tpoxeyévoo va gvBappuvlel n toyeio amodoyn VEOV QOPUAKEVTIKOV GKEVACUATOV
VYNNG TWNG Kot vo avEnBel to emimedo KEPAOLS, 1 PapLaKEVLTIKY| Bropnyavia Eodedet
OIGEKATOLLVPLO Y10 TV EUTOPia TV TPoidvTmVv tng. H dtaenuon «avimposmnevet To
TUNUO TOV dOmavav Tpom®nong pe v tayxdtepn KAMUAK®on». Avtd 10 eminedo
SN IIONG KOl 1 YPNOT TEYVIKDOV VEVPOUAPKETIVYK UTOPEl var XL GOPapES apvnTIKES
ouvvéneleg 6Tovg Katovalmtés. [Todhol Bewpovv 0T mpémel va amayopevtel AdY® TOL

TapePPaTIKod Kot TELGTIKOV POAOL TOL 61N {1 TOL KOTAVOAMTY|.
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Yrdpyovv d1ebveic ko tomkol vopor mov pvOuilovv ™ SENUIOT PAPUAK®V, T.Y.
«Agv EMTPEMETOL 1] TOANCT EVOC VEOL POPULAKOL £MC OTOV M O{TNON HAPKETIVYK Yo
avtd T0 Pappako £xel eheyyOel ko eykpiBel amd pvOuioTIKEG apyés Omwg o FDA twv
HIIA, n EE EMEA 1 n larovuan MHLW (Ng, 2008).

Emumiéov, ot texvikég VEVPOUAPKETIVYK ONUIOVPYODV VEX TAAIGLO AYNS OmOPAGEDV
O7t0 TOV KOTOVOAMTY GYETIKA LE TO TL €lval AOYIKO Kol GOOTO Yo TV VYEi TOL/TNG.
‘Eva 6ALo onueio mov mpémel vo pehetnOel eivar n ovoAvon TV QOPUOKEVTIKOV
TPOIOVTOV 0160V G€ £va TayKOGHO TA0IG10. YTAPYOLV XG0 TOV YPTGLULOTOLOVVTOL
Kot TPoKaAovv eEdptnon kot €0ioud. H dtapnuion avtdv Tov eapuakov vreviopuilet
Kol emnpedlel TOVE KOTAVAAMTEG Yo TO OPEAOC TOVG, cLVEWNTA 1| acvveionta. H
Bounyavia torybpmv €ytve TpoéxAnon yw ™ @appokevtiky Prounyavia. IIpdoceon
épevva £0e1Ee OTL 01 TPOEIOOTOMTIKEG ETIKETEC OO TO. TAKETO TOLYAP®V OeV EYOVV
EVEPYETIKT EMIOPOOT), AL HETA A0 ETAVEIMUUEVES EKOETELS, O1 ETIKETEG GLVIEON KV

e v evyopiotnon tov kanvicpotog (Orzan, 2012).
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KE®AAAIO 4

4.1 Nudge marketing — T givan kon TS Aertovpysi

H onuacioc tov nudge marketing omavtdte oe pa Oguehiddn epoton: «Ti
TpoPAETETOL amd Ulo CLYKEKPIEVN ovumeplpopd;» [licow amd o cvpmepipopd
vrdpyel o TpdOeon ko poe gvkopicn oLV Tov dO6ONKE. QGTOCO VIAPYOVY TOALA
EUTHOL0 TOV SVGKOAEDOLV TO ATOTEAECLO, GLUTEPIAAUPOVILEVNG Ko TNG Tpobupiag.
Ot wBnoeic — nudges vmrdpyovv Yy vo, KotevhHvovy , v S1ELKOADVOLYV KOl VL
evBappHvouy pa cuumeptpopd. OpIGUEVOL TO ATOKOAODY YEPOYDYNOT), 0ALAL 1] SOV
TOL VILAPYEL THOW 0TTo TNV TEXVIKN ToL hudging eivan a&loonueimt apkel va yivetan pe
T0v 6mwotd tpoémo. H katevBuvouevn emefepyocio tov kavoveov Asrtovpyiog Tov
avOpodnvov eykepdiov eivar pio opBotepn mpocéyyion tov nudge marketing.
XPpNOWOTOUDVTIOG — TO.  OVTOVOKAOGTIKA — TOU  €YKEPAAOL Yyl  OKOMWOLG
marketingkotevvveTol ) GLUTEPIPOPE TOV KOTAVOAMTOV TTPog Evay dpdpo. Evag véoc
KAGS0g otov xmdpo Tov marketing mov éyet ooV AMOTELEGHLO VAL SILTUTOVOVTOL APKETEG
andyelg yopw amd ovtov, aAndeleg ko un. Opiopévol 1oyvpictnKay TOg 0 0pog
“nudge” éywve Tpdo@ata dSNUOEIAIGC Kabmg Tpmtosupaviotnke To 2008 oto Bifrio Tmv
Cass Sunstain and Richard Thaler, kdtt to omoio dev givor oAnbég. O 6poc «mOnoNn»
xpnooromdnke oe mAaiclo Kowwvikov marketing mov mpwv to 2008, mapdderypo
avtob amoteAel éva dpBpo tov 2003 oyetikd e TNV OAAOYT) CLUTEPLPOPAS Yo TNV
enitevén mepiparioviikav otdymv. H dbnon counepupopds dpyloe vo avonticeEToL
npaypatikd tn dekoetic tov 2010 étav n opddo  Tov Behavioral Insights tov
Ynovpywov ZupPovAiov tov Hvopévov Baciieiov dpyioe va to epappodlel toso otnv
KLBEPYNON OGO KOt GTIV TOALTIKT YEVIKOTEPQ, KOWGDC Yoot o¢ “Nudge Unit”. Méow
YPNUATOSOTOVUEVOV £PYMOV KOL CLUVEPYOTIKNG €pevvag Pondnce ommv avénomn tov
aplBpov TOV dOPNTOV 0pYAveV, 6T UEl®on TV AaBDV GTIG GLVTAYEG TOV UTPOV
QKOO KOl GTNV EVIGYLOT TNG PLAAVOP®TIKNG TPOGPOPAG SLobNKADV.

Méowm TV EpeLVAOV TPOEKLYAY APKETEG TAPAAAAYEG TOL OPOL OTTMC Eival 1 £VVOL0 TOV
“sundge marketing” g mo tpdéseat. Ot avalnmoelg oto Google deiyvovv OtL HOAG
an6 1o 2014 dpyroe va avalnreitor avtdg o 0pog ot [NaAdia, Kupiog yopic va propel
va gvtomiotel 1 tpoéievor| Tov. To PiAio Twv Sunstain and Thaler tav mboavov o

amd TIc TYES Yoo Tovg Marketers, yopic ®oTd60 Vo VITAPYOLY AmTOdEIEES YU AVTO.
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Méow ¢ épevvag mov £ytve cuveldnTonoincav Ot ot ®wbncelg Ba pmropovoay vo
YpPNooTombouy pe évav EVTIHO TPOTO (MOTE VO, «KOTELOVVOLV» GUVEIINTA TN
ovumeplpopd tovg mpog v embounti. H évvoln tov nudging avaeépeton ota
OVTOVOKAQGTIKG TO OTTOi0, ¥PNOIUOTotovVTOL Yo, oKomovg marketing amevbuvouevol
otV yuyoroyio TV Kotavolotodv. I[lo ovykekpiuéva acyolodvior pHe TO
EVOLOPEPOVTA, TIC TPOTIUNGELS, TO KIVNTPa, TIG OyOpaoTIKEG cuvibeteg kat Tig aieg

TOVG.

4.2 Nudging techniques

O ovykekpipévog Topéag tov marketing otoygbel oy katevHvvon TG GLUTEPIPOPAC
TOV KOTOVOAMTH KAVOVTOG EKKANGCT] GTNV WuyoAoyio TOv aTOHOL. ZOUQOVO LE TO
BipAio Twv Daniel Kahneman kot Amos Trersky pe titho “Thinking fast and slow”
dwywpiletl Tig Svo TAeLPEG Tov gyKePAAov. TTio cuykekpipéva, avapipetal 1 Ocwpia
®Onong n omoio ypnoonolel TG TPOCSOMKOTNTES TOV ATOU®V, Ta Opld TOVS, TIC
TOPOPUNCELS TOVG KOl TNV AGPAAED TOVG. ATO TOV dSloY®PoUd TOV EYKEQAAOVL
TPOKVTTEL 1 dLOPOPA LETAED TV VO TPOTWV okéEYNG. To "Zhotnua 1» etvar ypryopo,
EVOTIKTMOES Kat cuvalsOnuatikd. To vrocvveidonTo to omoio PacileTorl GTIC YVOOTIKES
LLOG TPOKATAANYELS LETOTPEMEL Kol DVAOTOLEL TIG EMAOYEG KOl TIG KIVAGES LG GTNV
KoOnpepwomra. Méow tov nudge marketing ot éueuteg Kol VTOCLVEIONTEG
TPOKATOANYELS LG, EXOVV TN SLVATOTNTA VO OAAAEOLV, avolyovtag Tov dpOUo Yo
Oetucn aArayn coumeplpopds. AvtiBétmg 1o "Xvotnua 2» gival To apyd, GTOXACTIKO

KOl TEPLGGOTEPO LOYIKO.

To €0pog 610 omoio kivobvtor ot marketers yio vo. AEITOVPYNGEL 1| GTPOTNYIKY TOV
“nudging” eivan ayavég kon Paciletor € KovOVeg Yopic vo omokAgiel TNV TapaAiiayn
VTOV LE OPICUEVEG TLO TPOKTIKEG LOEEC. ZTOYOG EVOL 1 LETATPOTN TOV EXICKENTAOV GE
neAATES TOL EKAOTOTE TPOIOVTOG. O TPOTOG TOL TPOLYULATOTOLOVVTOL Ol TOANGELS KO Ol
OTPATNYIKES TOL YPNCLOTOmONKAV amoTeLovV T PAoT) TOL GYXEGIOV Y10 TNV EPAPLLOYT
Tov nudge marketing.

Fear of Missing Out, eivar o ofog un ydoeig 6,1t copPel yapaktmpilel o ddyvtn
ovvn0eta g emBupiog TOL ATOUOV VO TOPAUEVEL GUVEYMG GLVOEOEUEVO LLE TO TLYIVETAL
Kémov aArov. O OPog TG ATOAELNG UG CLUPMOVIOG, LG ayopdc N HOG ETAOYNG

®0&i TO ATOO VO KAVEL TAPOPUNTIKEG KIVIGELS CUVETADGS KO AYOPES. AVTO TO PALVOUEVO
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napatnpeital Tov cuyvd Ta TeErevTaio £ KaOMG eival apKETH ATOTEAECUATIKO Y10, VO
avénoovv Tig TwAnoels. 'Eva mapdderypa avtg g teyvikng o umopodoe va givat to
YPOVIKO OPLO GE L0 KOUTAVLO, TO OTOI0 GNUOTOS0TEL KO TNV OTOAELN LG EVKOLPLOG.
Mia axdun mepiocdtepo toyvpn TeXVIKN Marketing eivon 1 e€étaon ocvumeppopdv
HEYOA®V OUAd®V TEAATMV. YTTAPYEL EUTIGTOGUVI] TOV EMAOYDV TOL TPAYLOTOTOLOVV
gykvpotl avBpomot. H cuykekpipuévn texvikny ypnotpomoteitan ya vo tpapnovv v
TPOGOYN OvOPOTOV Kol Vo TOLG HeTatpéyouy oe meAdtes. 'Eva yvootd mapddstypo
elvail n evBappvuVon TOV YPNOTOV VO YPNCLUOTOI0VV TIC VIINPEGIES TOVG e TN Porfeta
NG KOWMOVIKNG 0TOd0YNG.

‘Eva epé moAléc @opég Aettovpyel cav dolmua kabmdg moAAEG etapieg (kvpimg
TOALEBVIKEG) TTapEyovy TOALEC TANPOQOPiES Yoo TO 1010 TPOoidV 1] TOAAG Gyéda
TILOAOYNOMG. XTOY0G €ivan va TTeloTel 0 TEAATNG VO ayopdoEL TO o akpid mpoidv
avayvopilovtog ta vmoélouro ¢ AlyoteEpO onuaviikd. Mg oavtéov tov Tpdmo
KatevBOvETOL M YVOUN TOLG GTNV 7o oKPPn €TAOYY, BewpdvTag Tmg givar Kot M

KaADTEPT).

4.3 Nudge marketing 6to y®po g vyeiog

Avalntoviag v epappoyn avtng g Oewplog epyOUAOTE OVIILETOTOL HE U
TAN0dpa Topadetypdtov. Eva and to mo yvootd mapadeiypoto tov nudge marketing
givar 1o yvootd meipapo 6to agpodpopio tov Apctepvtop, “urinal fly”. H torofétmon
eVOG ALTOKOAANTOL NOYOS pésa Ge éva avopikd ovpntiplo pelmwoe T dappon GTo
whtopo Tov pravio Katd 80%. Mo 1660 amAn Ko aveEodn kivinon evBappuve Tovg
avdpeg va givan o axpiPeig 6tav Ppickovrar oe dnuociec tovarétes. H Volkswagen
Y10l VOL TPOTPEYEL TOVG 0VOPDOTOVS VO, YPNGLOTOLOVV TIG GKAAES OVTE Y10l TIG KUAMOUEVES
o€ évav 6TafId Tov PETPO, TIG LETETPEYE GE TANKTPA TLAVOL To OToio deV Elyov LOVO
™ HOPON 0AAG Kol TOV X0 TOV TAvoL. To amotéAesia NTav S100KESACTIKO KOOMDS 01
avBpomol enéAe€av vor KOVGOLV TN «J1KN TOVG» HOLGIKN. AVTA M 10€a exTIUNONKE
veviKa Kot ta&ideye og TOALEG ydpeg Omov giye ta 1010 amoteAéopata, Teplepya Kot
TOVTOYPOVA dlooKeESNOTIKA. Me €vav amAd, TPOTOTLIO Kol SNUOLPYIKO TPOTO Ol
ToAiteg vokvITOLY oTo hudge Mmarketing kat emtAéyovy VY1IEWVOVG TPOTOVE LONC YWPIC

V0L TO GKEPTOVV.
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H nodAn g Komeyydyng €xel yopaxtnpiotel emavelnuuévo og po. omd Tig To
Bioowec moOAelg otov kOcpo. Qotdéco avtd dev Ba MTav  dvvord  yopig
TPOYPOUUUOTICUEVEG EVEPYELEG O1 OTTOiEG MBOVV TN GLUTEPLPOPE TOV TOATMOV TPOG TN
ocwot Kotevbuvon. [Na Tapdoetypa, Yo vo ovTIHeTOniceL To TPOPANL TG AVENUEVNG
pOTavVonc, ONUIOVPYNCE Eva TPOYPOULLN OOV TOToHETHONKOY KOOl GE GUYKEKPIUEVA
onueioc. H mpoypatiky seoppoy tov nudging ftavn tomobétnon mpdlovmv
ATOTVTOUATOV TOL 00N YOVLGAV O©TOLG Kadove. O TpomOc avtdg omodeiydnke
ATOTEAEGUOTIKOG POV Ta 1yvn ®ONcaY 0AoEva Kot TEPLGGOTEPOVG TOMTEG VO KAVOLV
pepwkd Ppoto mopomdve Yo vo metdEovv to amoppippatd tove. Mécw TG
OPYLITEKTOVIKNG KOl TNG TOAEOOOMING oYed1dleTon 1| XPNOWOTNTO KOL 1] ELVKOAMO TOV
YPNOoTN, eV péow® Tov hudging oyedidlovpe t0 TAGVO pHOG HE GTOYXO TNG OAAYY
ovuneplpopds. Baoilopevn og avti) v 10€a moAAEG TOAES TG e&EMEAY ‘™G 1 TOAN
g Aovképng omv EABetia. Xpnowomoincav yopm amd tovg kdoovg tov ehevBepo
XOPO dMUovpydVTag £va LTOTIBEUEVO KAAGOL TOV UTAGKET 1 Eva “YMOPO Yo TOdIKE
moyvidw mov €xovv MG 6TOY0 ToV KAdo. Me autdv tov Tpomo evBdppuvay TOGO TO
ool 660 Kol TOVG EVAMKEG Vo XPNOULOTOGOLV TOVG KAGOLS KOl VO, KAVOLV

oLVEWN T TPOooTddeln va amoppiyovV Ta GKOLTTION TOVC.

Tnv teyvikn Tov Nudging tn cuvavtaue Kot oe BEUaTa KOWOVIKNAG evaucOntoroinonc.
‘Eva. mpoéceato kot aloonueioto mapddetypa eivor pio. SloQnUIon EVAVTIO GTHV
TodIkn kaxonoinor. 'Evag opyavicpdc oty Iomavia dnpiovpynce ndctep 10 omoio
elye oOurhn| avayvoon. Kabog propei va to dafalovv tantdypova Evag eViAKaS Le Eva
odi Kot vo PAETOVV S1apopETIKE GTOLXEID HECH OG KUPTNG EMLPAVELNG, 1| OTTOoin
delyvel d1popeTIKEG TANpoeopieg avdioya pe ™ yovia mov kottds. Or evijlikeg 1)
OTMO10GONTOTE TAV® A0 £VO. CLYKEKPLUEVO VYOG KOTOLV 1] dtaprjiion Ko BAETOvLY
povo v ekdvo evog Avmmpévou ayoptov. Otav Opmg éva mandl kottd Tn doeron
BAémel pedaviEg 610 TPOGMOMO TOL TOLd10V Kot OPALEL OOPOPETIKES AEMTOUEPELES,
OT®MG TO TNAEP®VO Y10 VO ETIKOIVMOVNCEL UE TIG OPUOSIES OPYES OE TEPIMTOON TOL
avTILeTONICEL KATL TopdHolo. Mécw ag eoToypaeiog Kot OPIGUEVOV TANPOPOPIDV
wBsitar 0 moAitng va dpdoel mpog TN kateLHLVEN TOV TOL JIVETAL, O EVAAIKOG VO
evacOnronomBel yio Bépata kakomoinong mad®Y Kot To Toudl vor dpAceEl AUECH
{ntovrtog Ponbela pe Tov cotd tpdmo. Me 0ol Lopen Ko av €ivat ot TEXVIKES TOV
nudging o kocpog evBappuveTol Kol KOTELOVVETAL TPOG IO GLYKEKPLUEVT] Ko

npokabopiopévn Katevbuvon).
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XYMITEPAXMATA

Yvvoyilovtag, to Marketing otov topéa g vyelog oyetileton pe TN GLVOAKN
avadlopydveoon Tov opyavicHdV (WIOTIKGOV Kol ONUOCIOV) 7OV TPOSPEPOLV
vInpecieg vyelag, divovtag EREacn oty LIOBETNON Kol EQAPLOYT TNG GUYXPOVNG
dokntikng Bewpioc. Kivovpevor oe avtd 10 mAaiclo, po amd TG PAcIKOTEPEG
Aertovpyieg Tov Marketing 610 Ydpo NG vyeiog eivor 1M emKOwOVio PE TOVG
KaTavVoOA®TEG — acBeveic kot 1 dnpovpyio pakpoypodviov oxécemv pall tovg. (The
Chartered Institute of Marketing (CIM), 2015). Onwg 6lot ov opyavicuoi, To
VOGOKOUEIL MG TAPOYOL 1OTPIKOV Kol Oepomevtikdv vanpecidv o mpémel va
YPNOLOTOOVV GToLYEl0 LAPKETIVYK TPOKELLEVOL VO ETLTVYOVV mTLY arddoot. Ta
ototyeia delyvouv 0Tl To pelypa HAPKETIVYK gival ovolaoTikd yia T Beltiotomoinon
TOV VINPECIAOV, TNV EMEKTOCN TAOV YEPOVPYIK®OV enepfdcemv, v adénon g
gvocOntonoinong yio v vyeio, TV dAAoyN TG GTACNG TV TAPOYM®V VINPECLOV, TNV
abENON TOV OWKOVOUK®OV TOP®V TOL VOCOKOUEIOL Kot Tn HEI®ON TOV YAGHOTOC
emuovoviag petald mopdymv Kot xpnot®v. And v GAAN mAevpd, 1 evioyvon g
wavomoinong tov acBevov gival 0 KOPLOG GTOYOG TOV VOGOKOUEI®V Kol €VOg
TAPAYOVTAG TOV TPOAYEL KO BEATUOVEL THV KATAGTAGT NG LYElag TV acBevav. ‘Evag
Topéag o omoiog pmopel va maigel onuovtikd poAo TOG0 6TV TPo®ONcN OGO KOl 61N
BeAdtioon v mapexdpevov vanpeciayv, eival n onpovpyic Tunuatog Méapketivyk.
Me 10 Tpquo avtd, pmopel va avénbet n evnuépwon kot 1 TANPOPOPNCY TOV
EVOLLPEPOLEVOV GYETIKA LE O GUYKEKPIUEVT] pHovada vyeiag. Axkoun, AOY® TOL
LEYAAOL OVTAY®VICHOD TOL TOpaTNpeiTor Kot ot idteg ot povadeg pmoivouv o
dwdwacio vo avafadpicovv Kot vo BEATIOCOVV TIG VINPEGIES TOVS, TPOKELUEVOD Vi

KOTOPEPOLV VO ETIKPOTIICOVV Kol VO £XOVV £Vl 1GYVPO OVOLO GTNV aryopd.
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