IHHANEHIXTHMIO IMEIPAIQX
TMHMA OIKONOMIKHYX EINIXTHMHX

IHPOI'PAMMA METAIITYXIAKQN XITIOYAQN
YXTHN OIKONOMIKH KAI EIIIXEIPHXIAKH
YTPATHI'IKH

SENSORY MARKETING: HAYNAMH TQN

AIZOHXEQN XTIX IIQCAHXEILX

AITAPITH T'EQPI'TA
AprOpog Mntpoov: MOEZX 1901
Emprénov KaOnynmig: Ilodvvng A. IloArding

Awmlopatikny Epyacio oto Tpunqpa Owovopkdv Emotipev tov Havemompiov [epoaidg wg pépovg
TOV OTOLTACEOV Y10 TNV andktnon Metantoylokod Ammidpatog Edikevong otnv Owovopukn Kot

Emyepnoloxn Ztpatnyn

Heparag, Oxtopprog 2021



UNIVERSITY OF PIRAEUS
DEPARTMENT OF ECONOMICS

MASTER PROGRAM IN
ECONOMIC AND BUSINESS
STRATEGY

SENSORY MARKETING: THE POWER OF THE
SENSES IN SALES

AGGARITI GEORGIA
REGISTER NUMBER: MOES 1901
PROFESSOR: IOANNIS POLLALIS

Master Thesis submitted to the Department of Economics of the University of Piraeus in partial
Fulfillment of the degree of Master of Arts in Economic and Business Strategy

Piraeus, Grecce, October 2021



Evyoaprotieg

Oa nbeha va suyaplotnow Bepud tov emiPAénovra Kabnyntr pou K. lwavvn NoAAAAn oxt
MOVO yla TNV dpeon kaBodniynon kot BornBela tou Katd TNV TEPL0SO EKMOVNONG TNG
SUTAWMATIKAG gpyaciag pou, aAAd KaL yla TIG TOOEC YVWOELG TTOU AMAOXEPA LaG IPOoEDEPE
padl pe Toug UTtOAOLTIoUG KaBnynTtég Ka®’ OAn TNV SLAPKELX TWV UETATITUXLOKWY OTIOUSWY

pou.

‘Eva peyaAo suxaplotw odeilw oTOUG YOVEIC HoU yla T otnplén, aAAd Kal TNV ToTn OTLg
Suvatotnteg pou. Nwpilw nwg os kaBe pou emthoyn n olkoyévela pou Ba ival dimAa pou

KOlL qUTO elval mou pou Sivel Suvapn Kal KivnTpo yla va e¢eAicoopal.



AéEerg kKherd1d: Sensory Marketing, Neuromarketing, Zopumepipopd Kotovol®

Hepiinyn

H moapovoa epyocio amotedel pior akadnUoikn HEAETN, CXETIKA LE TOV OUOILEYOUEVO
topéa Tov Sensory Marketing, kol pe Tov TpOmMO pe TOV OMOI0 Ol EMLXEPNOELS
eKpeTOAAEDOVTOL OAOL TaL SraBEaa GUYYpova epyaireio Tov £xovv otV d1dbeon Tovg
Yo VoL 0ENGOLY TO AVTOY®VIGTIKO TOVG TAgovEKTNHA. [0 vao prmopécovpe va Exovpe
TO COOTA OMOTEAECUATA, EYIVE HUEAETY) TEPITTOONC, O CLYKEKPLUEVA, e TV Nema
Resorts Wear, éva eéAAnvikd brand podywv, kot mpoypotonomdnkoy nui-0ounpéves
oLVEVTEVEELS e TOV 1010KTATN NG emyeipnong. apdiinia €xet yiver BifAoypapikn
AVOGKOTNGT, 1 0Toia KAAVTTEL OAOVG TOVG TopElg ToL alcOnnplakod marketing, g
KOTOVOA®TIKNG GCOUTEPLPOPES, OAAG KOl TNG VEVPOETIGTHUNG, £TGL MGTE O AVAYVACTNG
va €el TANPN entyvoon yio to Bépa Kot Tov Tpdmo mpocyyiong tov. TElog yuo vo
VILAPYEL 0L TTO EUTEPICTATOUEVT] LTI, TPAYLLOTOTOMONKE KOl TOGOTIKY £PEVVA, GE
éva delypa 100 atdpwv, 6mov péca amd 10 epomoelg KAelotov THMOV, dOONKAV
ATOVIAGES OYETIKA TO aucOnmnploakd marketing kot Kotd mOG0O HETPAEL Y10, TOVG

KOTOVOAMTES.

SOUQOVE e TO. OTOTEAECUOTO TNG TOOTIKNG HEAETNG OV TpaypotomomOnke, ot
TEPIOCOTEPEG EAAMNVIKES EMIYEIPNOELS Ol OTOIEC OPAGTNPLOTOLOVVTINL GTOV TOUEN TNG
noédag, Exovv Eekvnoet va epapudlovv to marketing twv acOncemv, aArd g Gyt TOGO
peydio Pabuo, kabog sivor pio mpocéyyion m omoion Ogv €xel TOYEL UEYAANG
AVOYVAOPLONG KOL DITAPYEL EVOL LEYOIAO KEVO EPEVVOG OO TNV TAELPE TOV ENLYEPTCEMV,
660V 0popd avtd 1o Koppdtt. [Tapdia avtd TOAAEG IKPES EMXEPNOELS AALAL Kol VEQ
brands, ot omoiot dpacTNPLOTOOVLVTAL GE EVOV 1OAITEP OVTAYOVICTIKO YDPO £YOVV
Eexvnoet vo melpopatilovtol Kol vo anvouy To OO TOLG OMOTOTOO HE LEYOAN

emruyioL.

To amoteléopato TG MOGOTIKNG UEAETNG TOL TPAYUOTOTOWONKE, ovEdElEav TNV

avaykn 7oL LWAPYEL OTNV GUYYPOVN OYOpPd Yoo TNV UEYAAVTEPN EPAPUOYT TOL
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aicOnmplakod marketing, kaBmg o1 TEPIGGOTEPOL KATAVOAMTEG, SLVNTIKA, ol OGOV
emmAéov ypnpato o€ Eva payali 6Tov 1 Lovoikn kot 1o mepPdAlov gival evydpiotn,
Ba €xel dueon emaen pe to vedouato kol Bo pmopel va vdpyel dSadpaocrn HETOED

EMLYEIPNONG KOl KATOVOAMTY.



Key words: Sensory Marketing, Neuromarketing, Consumer Behavior

Abstract

This paper is an academic study, on the controversial field of Sensory Marketing, and
the way in which companies take advantage of all the available modern tools at their
disposal to increase their competitive advantage. In order to have more accurate results,
a case study was conducted, more specifically, with Nema Resorts Wear, a Greek
clothing brand, and semi-structured interviews were conducted with the business
owner. At the same time, a bibliographic review has been made, which covers all areas
of sensory marketing, consumer behavior, but also neuroscience, so that the reader is
fully aware of the subject and how to approach it. Finally, in order to have a more
detailed look, quantitative research was carried out on a sample of 100 people, where
through 10 closed-ended questions, answers were given regarding sensory marketing

and whether it matters to consumers.

According to the results of the qualitative study carried out, most Greek companies that
are active in the field of fashion, have started to apply the marketing of the senses, but
not to a great extent, as it is an approach that has not received much recognition and
There is a big business research gap in this area. Nevertheless, many small businesses
and new brands, which are active in a highly competitive space, have begun to

experiment and leave their own mark with great success.

The results of the quantitative study carried out, highlighted the need that exists in the
modern market for greater application of sensory marketing, as most consumers,
potentially, will give extra money to a store where the music and the environment are
pleasant, will have an immediate contact with fabrics and there may be interaction

between business and consumer.
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Ewsayoyn

Yg o KOTOVOAMTIKY KOwwvio, YeEUATN O0@NMUOTIKA UnvOuaTo, Ol ETLXEPNOELS
avTETOTILOVV TNV TPOKANGCT 610 Vo Bpovv véoug TpOmovg yia va tpofhgovv v
npocoyn Tov Kowvov. [Ipdypatt, péyxpt va eTdcovy ot KaTavolotés otV NAkic Tov 66
ETMV, 01 TEPIGGOTEPOL AO VTOVG Oat Y0V dEL TEPITOV dVO EKUTOUUVPLO. TNAEOTTIKEG
Swpnuicelg. Xpovoloykd, avtd givol 1600VVOLEL LE TOPOKOAOVONGT OKTD ®POV

Stpnuicewv entd nuépeg TV ELOOUAdA Vi £EL XPOVILL GUVEXOUEVAL.

O teyvikég Tov marketing dev otapatodv vo eEeMccovTot Yo GopavTa xpovia Yo vo
ayyifouv T0Vg aVOPOTOVE OTIG OKEG TOLG WOUTEPOTNTES ONUEPO. XE OLTH TNV
TPOOTTIKT], Ol OVAYKES TOV OTOU®V EVTOTILOVTOL, OVOAVOVTOL KOl TKOVOTOIOVVTOL Y10l
vo amokticovv miotn (customer loyalty), v mo moAdTun oavtapoipr], tpoémo
e ong aAAG Kot Tyn KEPOOVGS Yo pia emyeipnon. AAAG avT 1 GLVEXNG £pEvva
Yy peyoAdvtepn dwupopomoinon petah mpoidvimv Kot PEYOADTEPY| KAVOTOINoM
00N yNsE TNV ayopd GE KOPEGUO, GE TUTOTOMUEVES UAPKEG KO AGOPEG OPOLO TOVL

neAATT).

Yg éva tétolo mhaiclo, M TPooeopd €xel yivel vmepPOAIKN, TA EMIMESN TOLOTNTOG
opoloyevy Kot To d1adikTvo €xel emPANOel g T0 VEO HEGO TV ayopdV, EOIKA LLE TNV
é€apon g mavonuioc, n onoio dAraée oe peydho Pabud to dedopéva. Aéka ypovia
petd v évapén awtod Tov VEOL aidva, Kot EVE 1 Kpion eaiveTat va Taipvel 0&om Kot
Ol OTOYONTEVUEVOL TEAATEG OMOUOKPVUVOVTOL OO aKpId 1 avikavomointa mtpoidvia
KOKNG TOLOTNTOC, Ol EMYEPNOCELS Exovv KataAdfer 6t 1 onovpyio a&iog Kot M
avalNnon dpopomoinong TPETEL VAL TEPAGOLVYV OO TNV AVATTLEN 1GYVPAOV TPOIOVTA

N vanpecieg cuvarsOnuoTikng TpootTBEueEVNG atiog.

YHUEPQ, T TOANGT TOLOTIKAOV TPOIOVIMV 1| VANPECIDOV, AKOUT| KOl GE YOUUNAN TN, OEV
apkel, kabmg 0 Katavarotg avalntd pio oAoKANpOUEVN eumelpio, oKOUO KOl OTIG
ayopég Tov, M onoia Ba Tov cuvapTaceL. Q¢ amOTEAEGHA, 1) £VVOL0 TOV OGO TNPLAKOD
marketing yevviOnke 1t dexoetio Tov 1990 kat 0 mo S100€00UEVOG OPIGHOS TOV lvat
ot to aicOnploxd marketing eivor to marketing mov gumAéketl T aoONoEG TOV

KOTOVOA®TAOV Kot EXNPEALEL TNV avTIANYT, TNV Kpion Kot T GUUTEPLPOPE TOVC.



O1 01601 TV eMmyepoe®V givat va yvopilovv e cmwotd TPOTO, T0 TOG AELTOVPYOHV
o1 TEVTE AGHNOELS KOl VO OVOTTOGOOVTOL VITOCLVEIONTA epeBiopata mov EAKDOVV TIg
a1c0noelg Kor EUTAEKOVY TOVG KOTAvOAMTES. Ayyilovtag OAeg TG aucOnoelg twv
KOTOVOA®WTAOV TOVG, TO EUTOPIKA onuota Oa Pmopécovv vo  ONUovpyncovV

ouvoeOMOTO Kot VoL TPOGEYYIGOUV OAO Kol LEYAAVTEPO TOCOGTO KATAVAAMTAOV.

O1 oVYYpaeeic GLUEOVOVY GTO YEYOVAS OTL AVTO TO VEO TESIO AVTUTPOCMOTEVEL £VOL KEVO
ot owbéoyun PBiproypapio tov marketing kot ot emdpdoels TV O TNPLOKOV
EIGPOADV GTOVG KOTOVOAWMTES YPEAlOVTOL TEPAUTEP® £PEVLVO YO VO OLVOLYVOPIGTEL
TANPOG Kot va omodetyBel n amotedespatikdtNTA ToV. Eivon evolagépov va avapepbet,
otL and T1g 81 ooONMPloKéS HEAETEG OTN GUUTEPLPOPE TOV KOTOVOADTMOV TOL
EMKEVTIPOVOVTAL GTI) YEVGT], TNV 0QN, TN LUP®OLA KoL TNV 0KOoN, £XOVV ONUOCIEVTEL TO

tehevtaio TEvTe xpovia poig to 1/3.

AVTEC 01 TAPATNPNOELG 00T YNGOV GTIV GLYYPOOT TNG TOPOVCAG SUTAMUOTIKNG, ONA0dN
N perétn tov ausOnrnprokov topéo marketing kot 0 kaBOPIGHOG TOL ALOVIKOD
eUmopiov, 6TOV TOHEN TNG LOSAGS, VOGS OAO KOL TTLO AVTOYMVIGTIKOS TOUENGS, TOV avalnTd

VEEG EVKALPIEG Y10 O10LPOPOTOINGN KoL [LE EVOLOPEPOVGEG ALGONTNPLOKEG SVVATOTNTEC.

Me Bdiorn Aomdv Ta TopAmavem, TO EPEVVITIKG EPOTHLOTA TNG TAPOVGOS SUTAMUATIKNG

dtapopedvovTal oG ENG:

o Ildg o topéag g pOdag ypnoiomolel Kot TG TEVTIE OUCONGES Yoo va
TPOCEAKVCEL TEAATEC;

e Eivotto sensory marketing givai £vag amoteAeGLATIKOG TPOTOG Y10 TNV EMLTUYIOL
Lo LAPKOG GTOV TOUED TNG HOOAG;

o Kot ndco pnopet va a&loAoynBei n amoteAecUATIKOTNTA KO O AVTIKTUTOG TTOL
éxel to sensory marketing, 66OV a@QOpd TNV AYOPAGTIKY] GUUTEPIPOPA, TNV
EAKLOTIKOTNTO Kot TNV vausOntomoinon tpoidvimv Kot HapKog;

e [l6co amotelecpatikd Kot avoykaio eivor to sensory marketing 6e avtf v

OVIOY®OVIGTIKN 0yopd;



Kepdioro I - Katavorlotiki] — AyopaosTikn Zopumeprpopd

1.1 KatavoloTiKkn couneproopa

Ov emyelpnoelg 6to0 onuepwvo  emyelpnuatikd mepPdAiov aviyetonilovy v
Wwaitepn TPOKANGT VO TOPAKALYOLV T OVTIKPOVOUEVO UNVOLOTO, TOV VIEPPBOAKO
KOPEGUO T®V TPMTOPovAidv marketing Kot TOV €vOOLGUO KOl TNV TPOCGTATELUEVT
CUUTEPLPOPE. TOV KATAVOIAMTAOV TPOKEWEVOD VO ETITVYOVV TOVS GTOYOLS TOVS Yo
evioyvomn g LoKpoTpOOEG NG TGTNG GTO EUTOPIKO GYLLaL KO EVOApPLVOT) GTNV 0lyopd
npoidvtwv. Evd vmbpyovv Sdpopa mepiParioviikd epebiocpato mov pmopel va
EMNPEACOVV T GCLUTEPLPOPE TV KOTAVOADTMV, 1 L0 CTLOVTIKY| ETIOPOOT TPOEPYETOL
amod YuYoLOYIKES EMIOPACELS OV GyeTilovtal pe v emkowvmvia marketing kot v
TPOCHOTIKN EpUNVELN TNG 0&laG TN HAPKOG Kot TOL TPOTOVTOG. Me TV ENEKTOGT VNG
¢ a&log mépa and ™ Pacikn epunveio, ot ETYEPNOELG LTOPOVV VO, EXNPEAGOVV TN
CUUTEPLPOPE TOV KATOVOIAMTAOV KoL VO OVOKOTEVBVVOVV TIG 0lyOPES Y10l TOPATETAUEVO
ypovikd drdotnuo (Miceli and Raimondo, 2020). Qotdc0, Yo va enttevyBodv tétotn
TPOTLTO, EIVOL CTUAVTIKO Ol ENXLYEPNGELS VO KOTOVONGOVV TTOL0. GUUTEPLPOPE Umopel
VO EMNPENCTEL KOL L€ TOWOVG TPOMOVS UTOPEl Vo EMMPEACTEL QTN 1 EMPPON).
Avopeiopnmea, to 1810 t0 TPoidv €xel Wwaitepn onuocio oe avty TN dadiKacio
(Lehmann and Louviere, 1991). Opwg, 10 anotéAecpa pog kopumdviog marketing mov
Baciletar oe mpoidvta umopel va punv amodeikvoel v a&io mwov embouel €vog
SPOPETIKOG TANBVOUOG KATAVOAWDTAOV. ¢ EK TOVTOV, 1) EMITEVEY TOV POCIKAOV GTOYW®V
AvATTLENG KOl 0POGIMONG TV KOTAVOAOTOV BacileTol ot diepebvnon Kat avdivon

™G TPONYOVUEVNG, TAPOVGAG KOl LEAAOVTIKNG GLUUTEPIPOPAS TOVG.

H mopovca SImA@PoTIKT EMOIOKEL Vo EMEKTEIVEL TN GY€om UETAED TNG CLUTEPIPOPAS
TOV KOTOVOAMTOV Kot ToL marketing, ovadeikviovTag anTovg TOVG UNYOVIGHOVS TOV
Umopovv va. GLUPAAOVY Ge MO omoteAECHATIKEG TTpokTikég marketing. Téco oamd
EMGTNUOVIKNG Gmoymg 000 Kot omd TAELPAG ayopds, M KOVOTNTO EMPPONG OGN
CLUTEPLPOPE TOV KATAVOAMTAOV EEAPTATOL AUEGO OO TNV KOTOVONOT) TV EYYEVOV KO
e€MTEPIKOV KIVATPOV TOL TOPOLGLALEL 1| TAEOYNGI0 TOV KOTOVOAMTOV GE Lo
dedopévn ayopd N emyelpnuotikd topéa. Me ) povteAomoinon TETomV KIVATPOV Kot
TOV TPOGOOPIGUO NG 0&lag mov oyeTileTol e £va CLYKEKPIUEVO EUTOPIKO CMUA 1)
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TPOIOV, 01 EMYEPNOELS Ba LTOPOLY VAL SLATNPHCOVY TNV APOCIMGT TOV KOTAVOADTMV
Katé TN Olpkel Tov KVKAOL (NG €vOG mMPoidVTOog Kol vo. ovioymvifoviolr mo
ATOTEAECUATIKG GE ayopég mov eivar ToAD kopeopéveg (Willenborg, 1999).

"Evag opiopdc tov marketing £xet kabiepmaoet otabepd tn oyetikn| adia kot onpacio g
CLUTEPLPOPAS TOV KATAVIAMTOV 6TO amoteleouatikd marketing, mov vwootnpiletl 0Tt
10 marketing gtvat oAOKANPT N emyeipnon mov e€etdleTon amd TNV AITOWT TOV TEAMKOD
TPOIoVTOG NG, ONAadN and TV dmoyn tov merdtn. To marketing, emopévac, yivetal
éva 6UVOETO TOGO NG epUNVELNG TNG CLUTEPLPOPAS TOV KATOVOAMTOV TPV omd TNV
ayopd 0G0 Kot TNG TPOPAEYNS KoL TNG VAAVONG CUUTEPLPOPAS LETA TNV ayopd. Me
avTdV TOV TPOTO, Hia ToyEln adENOT TS KATAVAAMOTG GE GUVTOHO YPOVIKO S1doTN L
pumopel vo BswpnBel g evkapion yioo ™V avantuén pog evpvTEPNG, TIOTNG
KATovoA®TIKNG Bdong kot ot TakTikég marketing mpémet va aAAGEOVY Yo v KAADYOLY
o téro evkoupia. Eved ot mpdteg mpoomdbeleg marketing Poacictmxav oty
EMKOWMVIOL VEOV KOl OLLPOPETIKOV TPOIOVTOV HE pia ov&avopevn Kotnyopia
ATOUTNTIKOV  KATOVOA®TAOV, vrootnpiletoar 61t 1 emkowwvio marketing  €xet
emovatonofe Ot amd TOTE TPOKEWEVOL Vo £dpatmBel 1) TGTN GTO EUTOPIKO GO Ko
va evioyvbel  avtiinyn tov katavoilotdv ywoo v o&io (Beard, Gropper and
Raymond, 1998). v mpaypatikdtra, ot EUmopot Tpocnafodv vo ETNPEAGOLV TN
CUUTEPLPOPE.  TOV  KATOVOA®MTOV HECH TNG MOPOVGINCONG €VOG  GTPATNYIKOV,
otoxevpévou punvopatog marketing, koBopilovrog t povadikn a&io vog dedopévou

TPo1oVTOg 1 papKag Tov Oa S106QAAIGEL T LEAAOVTIKN TOTN OTIS 0yOPES.

1.2 Xopumeprpopa KoTovelmT®v Kol marketing

2NV EURELPIKT] OVOAVOT) TG CUUTEPLPOPES TOV KATOVOAMTMOV KOl TNG EMPPONG TNG
and mpmToPfovAieg marketing, vroompileton 611 o1 TapepPdoelg marketing moapéyovv
EVIGYVLON TOL OVOUEVOLEVOL OTOTEAEGUOTOS 1| XOPOKTNPLOTIKOV €VOG OEDOUEVOL
TPOIOVTOG, EVA TAVTOHYPOVO TPOTOTOLOVV TO EVPOG TWV PLOUICEDY TOV KOTAVOAOTMOV
(OnA. TpdBeom ayopds, aposimon oty enwvopia K.A®.). Avti N evicyvon ennpedleton
and o TowiAio JlOA®V, GCULUTEPIAAUPOVOUEVOV TOV  YOPOKTINPIOTIKOV TMV
TPOIOVTOV, TOV GTPUTNYIKOV KAOVGTEPNCEDY GTIV TOPOYN Kol TNG SAUOPO®ONS TNG

AVTOAAQYNG TANPOQOPLOV Kot TV punvopdtov (Martin and Morich, 2011). Tehwd, ot
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EMYEPNOELG ovaropuBdvouy v €vBivn Yo o YoxoAoyiky oOvdeon petalld pog
CLYKEKPIUEVNC HapKaG 1 TPOIOVTOC KOt TOL KOTOVOAMTY, KATELOHVOVTOS GTPATNYIKA
TIG EMKOWMVIES, TPOKEWEVOD v PEATIOCEL Ol YVOOTIKY] GUVOEGT OV UTOPEL va
EMNPEACEL SVVNTIKA TN CLUTEPLPOPE TOV KATOVOAOTOV. Aviyetonilovtal Pacikég
avNovYiEG OYETIKGL HE TNV OMOTEAECUOTIKOTNTO LG TETOWG EMKOWMVING, OAAG
VTOOEIKVOETOL OTL 1] GLUTEPLPOPH TOV KATAVOIAMTOV £YEl GUEGO OVIIKTUTO OTIg
otpatnyikés marketing, To OMOTEAEGUO LG HETPNOIUNG OVAYKNG YO EVIGYLOT Kot

ovvoeon (Wiley, 1984;Huang and Pape, 2020).

Koabmg 1 emoyn tov Aadiktdov cuveyilel vo mpokadel Tig emyelpnoeic va eEetdoovy
SPOPETIKEG LOPPES TYEGEMV GTO JAOIKTLOKO TEPIPAALOV, 1] AVAAVGCT) GUUTEPLPOPAS
Eywve YpNyopa €va amoTEAEGOTIKO HEGO AVATTLUENG Kot SIOLUOPP®ONG TPOYPEULOTOC.
‘Exovv ocvykevipmBel extetopévo akodnUaikd oTtotyeio mov €pevuvodv  dldpopa
YOPOKTNPIOTIKE GUUTEPLPOPAS OV GLYVE OEA0YOUVTAL OO EMLXEPNCELS TOV
EMSUDKOVV VO EVIGYDCOVV TNV TOPOVGIO TOVG GTO OLUOIKTLO KOl TNV APOGIOOT) TOV
Katavolotdv. H iavomoinon tov katovolotdv, yio Tapddetypa, domiotminke ot
elye dpeco avtikTtumo GTNV EUTIGTOGVUV KO TV TGN 6TO0 EUNOPIKO OGN EKTOG OO
mv  avtnmr)  aflo  evog  dedopévov  mpoidvtog, emmpedlovtag  EVOEXOUEVMS
HEALOVTIKEG amopioelg ayopds 1 deopevoelg (Markin, 1979;Karande, Merchant and
Sivakumar, 2011).

Evd této1eg avnovyieg eival mo mapadoclokés, N EQApPOY TOVG 6€ Eva TEPIPAAAOV
ayopAOV HECH JAOIKTVOV Elval adtapuPoPnTnTn Kot yopic mapéupfacn eUmOpoL Kot
oTpaTNYIKN evioyvon g adilag, vapyel TOAVOTNTA VO EXNPEACTOVY Ol LEAAOVTIKEG
ayopés. QQoT0060, TETOEG TAPEUPAGELS OTOUTOVV GLUVOTTIKN Kot akpiPn Katavonomn g
CUUTEPLPOPAS TOV KATAVIAMTAOV, TPOKEUEVOL VA TOPEYOVV OTOTEAEGILOTIKNY EVIGYLON
KOL OVTOAAQYY] UNVOUATOV [LE TPOGOVATOAMGHO TV a&io Tov oyeTileTon QUECH e TOL

ocvotipata a&iog tov Katavoiwtov (Curras-Pérez, 2008).

1.3 AyopaoTikn 0t0(Q o1 6T0 NAEKTPOVIKO TEPLPdALov

Extég oamd TOvV MAEKTPOVIKO YOPOKTNPO TNG OSIKTLOKNG KATAVAA®ONG, 1
JPOPOTOINGCT TOV KOAVOAMVY EMKOWVMVIOG KOl O OVTIKTUTOG TG GTH CUUTEPLPOPE TV

KATOVOA®TAOV TNV Tehevtaio dekaetio iye dueceg Kot agloonUelmTEG EMPPOES OTIS
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OYOPOOTIKES OMOPACELS, TNV 0POGIMON GTO EUTOPIKO GO KOl TN OEGUEVCT TOV
Katovolowtdv. AAleg épevveg vrootnpilovy 0Tt KabMOG avédvetal  mpdcsPacn TV
KOTOVOIADTAOV GE TANPOPOPIES, AVATPOPOSOTNGELS KOt 0ELOAOYNGELS OO OUOTILOVGS, Ol
KATOVOA®TEG Yivovtal OAO Kol O SVGOVEKTIKOL GTNV OGVVETELN KO TN HETPLOTNTO,
amotédecpa TG £kBeong oy emthoyr]. OvGLOGTIKA TO SIKOIMUO TOV KOTOVOAMTH Vo
emhéyel ouveyilel va emnpedlel T CLUTEPLPOPE Kot TIG LEALOVTIKES 0lyOpES, KOOGS Ta
VIOKOTAGTOTO TPOIOVTO KOl TO AVTOYMVIGTIKA UNVOUATO £XOVV GIEGO AVTIKTLUTO GTNV
epunveia kot v agocioon. Mg v emowovia TpootiBéuevng adiog kot v
npodbnon (oG otabepnc kot Pldoung oy€ong, Ol EMYEPNOELS UTOPOVV VL
EMNPEACOVV TN GLUTEPLPOPH OAAOYNG KOTOVOAMTY KOl VO TEPLOPIGOVV TNV EMPPON
avtoyovieTik®v tpotofovidv (Lopes and Veiga, 2019). H enidpacn mov mapéyet n
oTPATNYIKN emKovovio marketing eival ovolaoTikd €vag AUEGOS GCUVOEGHOG LE TIG
TPOTIUNGELG TOV KOTOVOADTMOV KL TO LOVTEAL AYOPADV, KABMS 1 WOXOAOYIKY| EMIOpAOT

yiveton HEGo doTNPNOoNG LOG GUYKEKPIUEVNG, EEWOAVIKEVUEVTG CUUTEPLPOPAG.

O porog peta&h ™G CLUTEPIPOPAS TOV KaTavaA®TdV kot Tov marketing Bacileton
OTNV TPOGUPLOYY, Lol EVVOLd Tov givatl cuy Ve 0VGKOAO va EQOPLOGTEL 68 £va TotKiAo,
AVTOYOVIOTIKO TEPPAALOV, KOODS Ol EMYEPNCES TPOSTOOOLV VA JLYEPIGTOVV
OTPATNYIKA TOLG TOPOVLS KOl VO HEWDGOLV TO TAEOVOCHO TOV emyelpnoswv. H
KOTOVOA®TIKY CUUTEPIPOPA EIVOL O TLO TOAVTILOG Oy®YOG TANPOPOPNONG YL TOVG
eUmoOpovg Kabdg mpoomafodv va mepmynBodv oTic aArayEG TG Oyopdc, TIG
OVTOYOVIGTIKEG EMPPOEG KO TOV KUKAO AyOPADV KOTOAVOAWOTAOV. ATO TIC TPOTIUNGELS
TOV KOVOAM®V (ONA. TNAEOPAOT, TEPLOOKA K.AT.) £MG TO TEPLEYOUEVO TOV UNVOLATOV,
N OVTOATOKPIoN TOV KOTOVOAOTOV o€ Oldpopeg mpwtofoviiec Bo mpémer vo givor

TPOPAEYLUN, CLUVAPTNOT EKTETAUEVNG EPEVVOS OYOPAG KO OVAAVOTG CLUUTEPIPOPAG,.

Ot emwowvovieg marketing, og por otpatnykn entyeipnon mpootBépuevng a&iog yio
oLYYPOVOLG OPYOVICUOVS, €YOVV UETOTOMIOTEL GTOV OKOMO Tng, viobetdviag v
emidelEn kot ) poviehonoinon g a&iog Tov TPoidVTOg 6TO TAAIGIO TOV TPOTIUGEDV
TOV  KOTOVOA®MTOV, o€ ovtideon HE TO TPONYOLUEVO HOVIEAN TOPOVGIOONG
YOPOUKTNPIOTIKAOV, dlapopomoinong K.Am.. OvclaosTiKd, 0 pOAOS TOV KATOVOAMTY EXEL
viver pOAOG OVTOALOYTG KO ETKOVAOVIOGS, TOPEYOVTOS GTOVG EUTOPOVG TIG OTAPAITNTES
TANPOQOPIES Yo TNV OVATTVEN TOV UNVOUATOV, TOV HOVIEA®V KOl TOV KOVOALDV

marketing (Ross, Patterson and Stutts, 1992; (Steward, Narus and Roehm, 2017).
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Evd vrdpyet eyyevig a&io oTa 6TpOTykd UNVOLOTO, 1) GTOYXELUEVT GVON LOG TETOLOG
emkowvmviag mpémel vo ovvoéetar pe Pacwd  epebiopato mov  gumvEéovLy TN
CLUTEPLPOPE TV Katavalwtdv. Tétow @oawvopeva a&loAoyovvtol omd [ 7o
EMOTNUOVIKY] OKOTLA, VLROdNAdvVovtag OTL 1o mopadetypo tov epebiocpotoc —
OpPYAVIGHOV - amOKPLONG TAPEXEL CTOLXELDL Y10l TNV VITOKEIUEVT] YUXOAOYIKY] OTAVTNON
OV UTOPEL VO OVAPEVETOL OO TOVG KATAVOAMTEG. OVGLOGTIKG, Ol GYEGEIS GUVOEGNG
pog emyeipnong (epébiopa) pmopobv va £xouvv HETPAGILO OVTIKTUTTO GTIC AVTIAMWELS
a&log TV KatavalomTtdv (0pyoviopog), OOV 01 AyOPICTIKES TOVG CLUTEPUPOPES UTOPET
va ennpeactobv (omdvrnon). Méoa oe éva T€To10 HOVTELO, lval mpo@avég OTL M
avtiinym g o&log TOV KOTOVOAOTOV £XEL QUECT] €MIOPACT] OTNV VTOKEYEVIKN
avTomdKpLlon Tovg ota epeBicHOTA TOV EUTOP®V, AAAG Y10 VO SIUGPAAICTEL OTL AVTEG
ol amavINoElg gival cuveneig pe avtd Tov gixe okomd N mwpwtoPovAiio. marketing, ot
EUTOPOL TPEMEL VO KATOVONGOLV TIG OVTIANYELS TOV KOTOVOAMTMV Kol TOV OVTIKTUTTO

TOVG GTI GLUUTEPLPOPA.

‘Exovv ypnowpwonombei eumeipikd dedopéva yio va. povtelomondel n emppon mov
UITOPOVV VO £(0VV Ol AVTIMWYELS Yol TNV a&ilo 6TV ALY CUUTEPLPOPAS LeTAED TV
KOTOVOA®TAOV, VTOINADVOVTOG OTL 1] SLCAPECKELD YEVIKA Oev pmopel vo Eemepaotel
puovo péow pmvopdtov i erovopiog (Amine, 1993;Lurie et al., 2017). Avt' avto?,
VILAPYEL €VOG UETPNOIUOG cVVOESHOG HeTald tov PBdbovg g oyxéong MeTosd piag
JedOUEVIC UAPKOG KOL TOV KOTOVOAMTAOV TNG, 1 OMolo UTOPEL Vo EMTPEYEL OTIG
EMYEPNCELG Vo EEMEPACOVV TN SVOAPECKELD KOL VO ETITUYOVV U0 OVOVEOUEVN
KOTOOTOON EUMIOTOCVUVNG. TE€T01EG OYEGEIC GUVIESTG EMKEVTIPMOVOVTAL GTNV EYYEVN
a&ilo evoc TPOIOVTOC Y10 TOV KATOVOAMTY GE GYEOT LE TIG EMBLUIEG KO TIG AVAYKES TOV,
ONUIOVPYDOVTOS [0l GUVOESN HETOED TNG EKTANPMOONG KOl TOV GULYKEKPLUEVOL
TPOIOVTOG OTO OMOI0 VIWAPYEL EYYEVNGS OvTAmOKPlon ayopav oOtav efetdaletal m

GLYKEKPLULEVT OVAYKT).

1.4 AMjyn 0T0QAoEOV KUl KOTOVOAMTIKI] GOUTEPLPOPA

Koatd v e&étaon g dadkasiog Myms amo@dcemy ToV KATOVOADTOV, VITAPYOVV
antd 0PEAN TOL TPETEL VOL ANOOOHV LITOYN Y10l TNV EMAOYT LIOG GUYKEKPIUEVTG LOAPKOG
N mpoiovrog. [Iponyodueveg épevveg, mpdtevov 0Tl 6To0 TPOTO enimedo marketing
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oxécewv, mpocdlopilovtor Pacikéc, amntéc avtapolPés, cvopumeptAapufovouévng g
e€okovounong KOOGTOLG KOl TOV KIVATPOV TILOAGYNONG TOV TOPEYOLV  GTOVG
KOTOVOA®TES o yevikotepn aia pe Bdon Tig otkovo ke avnovyieg. Ot mio SuVapKEg
avTOUOBEG EMKEVTPOVOVTAL €miong otnv €yyev afio otV omoic To GLGTNHHOTO
AVTOUOP®OV GUVOEOUV KOTOVOAMTEG KOl TPOIOVIO GUUP®VO HE M0, EKTETOUEVT,
vovoovpevn Béon miotng. Amd wovmdvie aviapolrg g mpoypdupata loyalty
TEAATOV Kol Provoug emPpdfevonc, n pokporpdeoun enitevén avtapoPng yio Tovg
KOTOVOA®TEG UTOPEL VO TOVG 0ONYNOEL VO TOPAUEIVOVV TIGTOL GE €V GUYKEKPIUEVO
EUTOPIKO oUa, KOOMG 1 aALyT GUUTEPLPOPAS Bal lye TEAMKE LETPTOLUT CLUVETELD Y10
To KEPOM TOVg omd TS avtopolPég tovc. Tétown cvotiuato avtapolPng devTepng
Babuidag dnuovpyodv por HokportpodOesun oyxéon HETAED TOV KOTOUVOAMTY] KOl TNG
napkag, kabopiloviag TEAKA T GUUUETOY] TOV KATOVIAMTOV GTO TPOYPULULO TOPA
T1G dAleC TpokAncelg a&iog 1 acvvéneleg tpoidvimv (Foxall, 1992;Martin and Morich,
2011).

Zvyva n aglo g KOTavonong TG COUTEPLUPOPES TOV KATAVAAMTOV UTOPEL VO TopEYEL
OTOVG EUMOPOVS TIC OMAPOITNTEG TANPOPOPIES YOl TOV EMOVOTPOCIOPICUO TMV
TPOTOVTOV TOVG, KAADTTOVTOG TIG AVAYKEG TOV KATOVOAMTOV YOPIg va emnpedlet AUeECH
70 1010 10 TPOI6V N 10 gumopikd onpa. [apovsialovral otoryeia Yo v adio TV
TANPOPOPLOV TOV GYETILOVTAL [LE TNV OLYOPUGTIKT GUUTEPLPOPEL, KOOMG 01 KATAVOAMTESG
QLTOTPUYUOTOTOOVV GUYKEKPIUEVOVG GTOYOVS KOl OVAYKEG UEGH KOTOVOADTIKMV
evepyelmv. Amo £idn mToALTEAELNG MG CLUYKEKPIUEVES LAPKEG, 1) ATOPOCT) OLyOPAS EVOG
ovykekpIpévov mpoidvtog Paciletor ocvyvd oe Pabutepec yuyoroyés emdpdoels,
ennpedlovtag Guyva TNV TOT TNG LOPKOG COUPOVA LE TNV YUXOKOIVMVIKN epuUnveia
g a&iog tov mpoidvtoc. Ilapodro mov n avayvopion g a&iog Bacetl opdT®Y pmopel
Vo TPOCOOPIoTEL PEC® £PEVLVOG KOl £PELVAG, Ol TANPOPOPIEG TOL aPopPovV TN
CUUTEPLPOPE. TOV KATOVOAMTOV KOl TI§ TPOTIUNCELS TNG WAPKOG &ivor TOAD 7o
noAvTIHES 0Tav e€etalovtal ol mpoomdbeleg emavatonoféTnong Kol 1 EMKO®Via e

ToVG Kotavarwmtés (Lewin, 2001).

Tehkd, vrootpiletan O6TL givar N emitevén g KOTAGTAONG HECH TNG QYOPAS EVOG
TOALTEAOVG 1| TPOCMOTIKG TOAVTILOV EUTOPIKOD GNOTOG TOV UITOPEL VO TPOGPEPEL
OTOVG KOTOVOAMTEG €VO EMIMEDO KAVOTOINGNG MOV GUVOELETAL HE TIC UEAAOVTIKEG
npobéoelg ayopds toug. Onwc cuint)Onke TponyoLUEVMG, 1) SVCAPECKELD 1) ) ATTOTVY 0L
TOV TPOTOVTOG Pmopel TEMKE Vo 0dnyNoet o€ petopévn adio péca e AT T 6YECT Kot
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va 1AV GEL TV Yuyoloyikn ovvdeon (Sheth and Parvatlyar, 1995; Whitler, Lee, Krause
and Morgan, 2020).

H xotavodotikny copmepipopd givar 1060 gvaicOntn oto ypdvo 6co kot dueon,
Buovovtag emppoés cOpemva pe ddeopa epedicpato pe TV TAPodo Tov YPOVoUL.
[ToAlol gpevvnTéC, €X0VV SLOIUOPPAOCEL TOV OVTIKTUTO OV UTOPEL Vo €XEL 1 GUEOT
EMKOWMVIOL GTN CLUTEPLPOPE TOV KATOVOAMTOV Katd TN dtodikacio ayopds Toug,
YPNOLLOTOIDVTOS VOV KOTAGTNUO, (OPEN TPOTAGEMV Yo KWVNTE Yoo TNV TTapoyn
TANPOPOPLOV KOl OVATPOPOIOTNONG GTOVG KATAVOAMTEG Katd tnv ayopd. H eyyevnig
a&lo tétouwv cuotnudtev fondelog amopdcewv £xet amodeyfel and TPUKTIKY GKOTIA,
EMITPEMOVIOG OTOVG KATOVOAMTEG va €govv TpocPacn o mpdcheta dedopéva
TPOIoVTOV Tov dlapopetikd Ba mapépevay pn dwbéoipa. O epevvntég damicTOoUY
eMioNG OTL 1 OMOTEAEGUATIKOTNTA TOV GUGTHUOTOS £YEL UETPNOUO OVIIKTUTO GTNV
OYOPOGTIKY] GUUTEPLPOPH TOV KOTAVOAOT®OV, DTOINADVOVTAG OTL 1| TPOSOTIKY aia
TOV TANPOEOPIOV Kol T HECH HE TO Oomoio, KowomomOnkav o pmopovcav va
kabopicovv edv o katavalwtig Bo cvppeteiye M Oxt omv ayopd (Henderson,
Steinhoff, Harmeling and Palmatier, 2020). Avtd ta supnpato £(00V EMioNG EMMTOGELS
o€ MO TWPOKTIKEG epapuoyéc marketing, KaODS 1 AvTOAAAY] TANPOPOPLOY KOTE TN
Jrdkacio KaTovaAmong WTopel va EYEL SIUPOPETIKEG EMPPOEG GTN CLUTEPLPOPE TV
KATOVOIA®TAOV ontd 0, Tt 01 TANPOPOPIEG TOV AVTOAAACGGOVTAL Y10 LEYOADTEPO YPOVIKO

doTn .

Eite emcowvmveitar pésm tov onpeiov ayopds gite p€ow GAAOV KOVOAM®OV, TO VUL
marketing pmopel va €yl QUECO AVTIKTUTO GTN GLUTEPIPOPA TOV KATOVOA®T®OV. H
£PELVA Y10 TN SIEPEVVITIKT] GUUTEPLPOPE 0YOPAS TTOV TPOLYLOTOTOONKE, ATOSEIKVVEL
TAOC 1 YUXOAOYIKY| €Midpaon Umopel TEMKA Vo 0OMYNOEL TOVS KOTAVOAWMTES GTNV
AmOPUGCT) VO 0lyOPAGOLV, OKOWUT KOl Y®PIG Vo LITapYEL apyikn epmepia - S1ddpacn Eva
ovykekpipévo mpoiov (O’Reilly et al., 1984;Angulo-Ruiz, Donthu, Prior and Rialp,
2013). Ot gpguvntég vmootpilovy OTLVTAPYEL L0 GEPE A0 LOVOOIKEL, E0TKA Y10, KAOE
4TONO, YOPAKTNPIOTIKG TOV UTOPOVV VO 00N YNGOLV GE JOPOPES GTN CLUTEPIPOPA
ayopdg mpoidvtwv, amotélecua epunveiag epebiopdtov kot toyhtnTo ovIANYNG

KvoOvou.

[Tpokelpévov va. KuUVNYNGOLV TOLG KATOVOAMTEG UE KIVNTPO TNV TEPLEPYELR 1 TA
GUYKEKPIUEVOL KIVNTPO, Ol €PELVNTEG TPOTEIVOLV OTL Ol EMYEPNGEIS TPEMEL VAL
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JEPELVINGOLV TIG YUYOAOYIKEG EMMTAOCELS TV CLYKEKPIUEVOV UNVOUATOV TOVS, WE
ATOTEAEG O, EVOEYOUEVMDG oL pLeyolvTepn evkaupia toincewv. H expetdiievon tov
TPOOONTIKOV Koumavidv kot 1o marketing o€ GUYKEKPIUEVOLG EEEIOIKEVUEVOLS
KATOVOA®TEG etvar pepikég HEBOSOL LIE TIG OTOIEC 1| GLUTEPLPOPE TV KOTAVOADTMV
umopel vo emNpeactel amd GLYKEKPYEVE YOXOAOYIKE VITOKEILEVA GE €vo, LOVAOIKO
petypo marketing. Ot gpguvntég mpdtevay emiong 0Tt Umopel va Unv vIapyeL Leyoin
JPopd  OTNV  KOTOVOAMTIKY) GUUTEPLPOPE  HETOED OTOU®V HE  TOPOHOLOVG
TOMTIGTIKOVG deo0VC, KOOGS 1 emppon TV ekotpatel®v marketing pmopet va €yet
YEVIKN amnynon Hetad autdv Tov atouwv. AveEdptnto ond v enidpact, T€Toln
EVPNUOTO £XOVV CNUOVTIKEG EMTTMOCELS OTaV AapPdvetal veoyn N eyyevig aéio Twv
Kopmovidov marketing oty emidpacn NG OYOPUCTIKNG GUUTEPLPOPES TMV

katavarotdv (Kiecker, Hunt and Chonko, 1991;Gayet, 2001).

1.5 Marketing ko petapintéc

Evd o1 mpotofoviieg marketing oyetiCovionr cuyva pe TV 0yOpaGTIKY] GUUTEPLPOPE
TOV KOTOVOAOTOV, VIAPYOLV VIOKEINEVES HETAPANTEG OV oyeTilovTal e auThY TV
KOTOVAA®ON Kol TPENEL ENIONG VO AVTIUETOTIGTOVV TPOKEWUEVOD VO EVOOUUTOOEL 1
a&lo evOg CLYKEKPIUEVOL TTPOTOVTOC 1) LAPKOGS Y10 TOVG KATAVAAMTEG. AAAOL EPEVVNTEG,
Y10 TALPADELYLLOL, £XOVV EPEVVIGEL TO TPOIOVTO OO YUYOAOYIKY| GKOTLA, OVALOELKVOOVTOG
Baocwkd  yeveTikd  yOopOKTNPIOTIKE 7OV  €MNPEAlovV TN GULUTEPLPOPA Kot
TPOYPOUUaTIiCOVY TN UEAALOVTIKY] 0yOPOOTIKY) cLUTeplpopd. Eite cvvdéovtar pe tig
TPOCHOTIKES TPOTIUNGELG EVOG ATOHOV E1TE e TN AELTOVPYiO EGOTEPIKDOV EPEBIGUATOV,
Ol gpeVVNTEG TTPOTEIVOLY OTL VIAPYOLV TEPIGGOTEPOL EMGTNUOVIKOL AdyoL Yo TN
CUUTEPLPOPE TOV KOTOVOAOTOV TOV UTOPOLV TEAMKE VO TPOGOOPIGTOLV, VO

povteAomomBovv kot va ypnciponombodv 6to marketing Tpoidovimv.

Ao Vv gpunveio LoG CLYKEKPLLEVNC YELONG £mG TNV avdAvon dtupdpav aichncewmv
nov oxetiCoviot pe 10 VEAGHN, Ol AVOALTEG €ivan o€ B€om va kabopicovv kot va
ocuvBécouv o peAdovtikny mpodbeon ayopds. Eved po tétolo avantuén mpoidovimv
pmopel va ypnolonombel yio v EMPPON TOV KOTAVOAOTOV, pmopel emiong va
ypnoorom el yio T dnpovpyio dES0UEVOV TOV GYETILOVTAL e TNV AVATTUEN QVTMV

TOV TPOIOVIOV Kol LANPECIOV TOV £XOVV HEYOADTEPN a&lo Y10 TOVG KOTAVOAWMTES
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poaxponpoBeopa (Hult and Morgeson, 2020). Evd 1 tono6étmon npootifépuevng a&iog
pumopel va emtevyfel péow G €peuvag ayopds, M EMIGTNUOVIKY OVAALGCT TNG
CUUTEPLPOPAS TOV KATAVOA®TAOV Oa mapdyel emiong €va péco yuo Tov kabopiopod
EKEIVAOV TOV TO OVOTPETTIKMOV GLGTATIK®OV a&iag Tov d1apopeTikd dev Oa umopovcav
VO EVTOTGTOVV, OO T1 GVOKEVOAGIN TPOIOVTOV MG TIG OEVTEPEVOVCESG YPNCELS £MC TIG

EYYEVEIG AVTIMYELS Y10, TOVG KATOVOAMTEG. KOTA TN YP1OoN.

Avt n avdivon Eekivnoe pe por amAn €pMOTNON YO TO YTl 1) CUUTEPLPOPA TMOV
KOTOVOA®TAOV KOl 1] KATOVONGOT TETOIWV SLOOIKAGIOV ivol YpNoeg amd TV TAELpd
TOV EUTOPOL. YTNPEE o TOKIA0 EVPNUAT®V TOL ATOKAAVPONKAY KOTd TN SLdpKELL
aLTAG TNG €pELVOC, T TEPLocdTEPE omd T omoio KaBlepdVoOLV KAmolo HopeN
EMNPEOCUOD GOUOMVA UE TIG YUYOAOYIKEG EMOPACELS Kot To epediopato avtaAroyng
unvopdtov. Eyyevidg ocuvoedepéva e TV aQocinon GTO EUTOPIKO GO KOl TN
O£CLEVOT) TOV KOTOVOAMTMY Y10 TO TPOIOV 1] TO EUTOPIKO G LE TNV TAPOSO TOL
YPOVOVL, T LEGO YL T HEIOT TNG CLUTEPIPOPAS OALUYNG GE EEAPETIKA KOPETUEVES

ayopég mopEyovrot dpeca amd v emkovovia marketing (Yoon et al., 2012).

Qo61660, 1) ATOTEAEGLOTIKOTTO LLOG TETOLOG EMKOVOVING UTopel va €yl To emBuunto
(M avtiBeto) amotélecua ot SlOTHPNON TNG TOTNG TOV KATOVIAMTOV Yo PEYAAO
xpovikéd didotnua. Eved ta o mapadociakd poviéda marketing emikevipmvoviot oto
YOPOKTNPIOTIKA TOV TPOIOVTOG KOl TNV OVTOY®VICTIKY TOTOOETNGT CLYKEKPIUEV®V
EUTOPIKAOV ONUATOV I TPOTOVTOV, To cOyypovo marketing divel Eppacn otn oyxéon
petalld ¢ KaTavaA®TIKNG GVUTEPLPOPAS Kat NG a&lag. Me v evioyvon g a&iog
evOC TPOIOVTOC, Ol KOTAVOAMTEG €vOappHVOVTOL VO GUUUETACYOVV GTN JOIKAGIN
ayopdg kot gtvot o mhovo vo ST oLV TPOCOTIKES EMEVOVGELS GE £VOL TPOIOV Yo

peydro ypovikod owdotnua (Eisingerich and Bell, 2006).

1.6 Marketing kol TeAOTELOKY 0.QOGI®OON

Ymhpyovv apKeTEG EMMTMOGELS TOV GYETILOVTOL HE OVTHV TNV £PELVA KOl QVTNV TNV
avdALoN SPOP®V OKAITUUIKOV TPOOTTIKOV G€ avTdv Tov Topéa. [IpdTov, vrapyet
o YOYOAOYIKY] o0OVdeoT HeTa&D ayopdg Kot TeAaTelokng apociwons. Omov n
YVOOTIKY epunveia tov unvopdtov marketing pmopet va ennpedost paxponpddespo

TNV OYOPOGTIKY] GUUTEPLPOPE, 1) OLEPEVVNTIKT KATOVIAMOY| UTOPEL VO TPOKOWYEL OO
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TNV KOTAAANAN O1EYEPOT KO TTLO SVVOLUKG UNVOLLOTO ETOVOIIOG OTIS APYES TOL KUKAOU
ayopdv. Avti 1 €0mTEPIKELOT NG TPOBESTG EMTPEMEL TEMKA GTOVG EUTOPOLS VOl
TPOCEAKVCOVV Lo LEYOADTEPT] PACT KOTOVOAOTOV, OKOUN Kol GE L0, oyopd OTOv
VILAPYOVV dLAPOpa VIToKATAGTOTO TPOoidvTa. [Ipokelpévou va Tpocsdiopiotel n fEATIO
OTPATNYIKN EMKOWVOVING, Ot £umopotl avaykdloviar cuyva vo Bacilovtal 6e dOKIUES

Kot AGON 1 o€ pun vooTNPLOUEVES £PEVVES AYOPAC.

Me 1 poviehomoinon ouykekpluéveoy HoTiBov  cuumeplpopds, ®GTOGO, TOV
oYETILOVTOL LE QYOPACTIKEG OYOPES, ALTEG O ETOPELEG KO T ATOO UTopel vaL gfvo 6
0éom va mpoPAEYOLV TIC AMAVINGELS TOV KOTOVOAOTOV GE O OVVOUIKES KOUTAVIES
marketing. And ta mpoypappato emPpdfevons Emg tn SNUIOVPYIKN Em@VVia £0G TO
e€edkevpévo marketing, 1 IKOVOTNTO EMKOVOVIOG LLE TOVS KOTAVOANTEG GOUPOVOL LLE
TIG TPOCMTMIKEG TOVG TPOTIUNOELG KOL 1] KOTAVONOT) TOVG Y10 TNV €YYEVT eE®TEPIKT| aiaL
TOV TPOIOVTOG Elval OVEKTIUNTN Kot UTOPEl Vo S1oTPproEL TV EXEKTACT TNG OLYOPAS
evog mpoidvtog poakporpobecua (Bell, 2005). Méoa and v dwbéoun Bioypagia,
ATOdEIKVOETAL OTL 1 GLUTEPLPOPE Kot TOo marketing TV KATOVOA®TOV GUVOEOVTOL
avapeofinTo Kot HEGM NG KATOVONGoNG TOL TPMTOV, KOl TO JeVTEPO Umopel va

optotel mo KatdAinia (Steward, Narus and Roehm, 2017).
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Kegpdhioro I1 - Poyoroyikéc oTpoTnyIKES KOl OL0Q1 LT

2.1 H évvora )¢ yoyoroyiag oty o10.P1|1LcT)

H wyuyoloyla €xet epapuootel otig emyelpnoel and 10te mov o Vance Packard
glonyoye v Wéa oto pvbiotopnud tov 1o 1957, «The Hidden Persuadersy,
popdlovtog ™ dadkacio TOL TMG Ol SWENUOTIKES ETAPEIEG YPNOYLOTOLOVYV TOVG
YLYOAOYOVS Y10 VO TPOGEAKVGOVY TOVG KATOVOAMTEG 6€ o Pabl eninedo Kot Telkd
vo TelGovV Kat vo apBpmdcovV Ta TPOIOVTO TOVS GTO O OTOTEAECUATIKO TPOTO TOL
Bewpnnie O6TL NTOv pi Yuyoroykn mpocEyyion. Kot to epdnuo mov mpémel va
arovin et yuo vo e&epevvnBohv o1 YuYoAoYIKEG EMITTMOCELS TOL YTl Ol SPNUIGELS

Aertovpyohv 610 avBpAOTIVO LLOAD, ivol TO TMG.

Ot dwpnuicelg etvar n wo onUavTiKy Hopen emtkowvoviag pe Evav Katavoioti. O
AOY0Gg o amd VTNV TNV avaKdALYN ToTEVETOL OTL TPOKANONKE amd e€amdTnomn, Kot
etvan Beopkd ektog ToL TEdioV TG Yuyoroyiag. Ocov agopd Tov O6po emppon, M
npocéyylon mov Ba ypnoipwomombel yuoo v epunveio tov Ba elvar pécm g
yoyoroyiag, enedn gival 1o medio TOLV APOPE TEPIGGATEPO TOV TPOTO LLE TOV OTOI0 O1
dvBpomot epunvevovy ta epedicpata, Kot 6Ty TEPITTOON VTN Ta Epedicpata eivat o

dwenuiceig (Elliott, Jones, Benfield and Barlow, 1995).

Qot660, N Yyouyoroyia eivar €va gvpd kol Tepdotio medio, Kot yiveTar Kupiwg pio
oulNTNoN HE TN YUXOAOYIKN SlaPnuioT kot v egamdtnon tov doenuicemv amd
YOYOAOYIKY dmoyr. Amd TN oKomd TNG OWENUIONG, TO OLLPNUCTIKG OTOT
YPNOLOTOLOVVTOL Y0 VO, ETNPEAGOLY TOVG AvVOPOTOVS AALALOVTAG TIC OYOPACTIKES
ATOPAGCELS HECH TNG EVOOUATMONG TS TPoohnkng evog Pabdtepov mAaiciov, €11
DOTE 01 KATOVOAMTEG VO EUTAEKOVTOL OGO TO dVVATOV TTLO SLOVONTIKA GTO TTPOIOV TOVC.
Ot dvBpomor ennpedlovtol amd SoPnUIcELS Kot Yo Vo, EEKIVIGOVV 0vTo TO Ta&idt Yo
10 yiati cupPaivel avTd TO0 EOIVOUEVO, 1] EPOSIOCTIKN KOl 1] OVAALGT TOL TOUEN TTOV
aQOPA TNV YLYOAOYIKN 0T OTIG SN icElS etvat £va Kadd HEPOG Yo voL EEKIVIIGOVV

(Dehay and Landwehr, 2019).

H Awonuotiky yoyoloyio eivor o topéag mov apopd 1o ywoti ot GvOpwmol

emnpealovtot amd SteNUcELS Kot OAo Ta €101 SLAPNUIONG, OTOTE TPOPUVMG VITAPYEL
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€vag EMOTNUOVIKOS AOYOG TGm amd Vv emidpact TV Sopnuicemy 6to avlpomivo
HLOAD, VOULOTOIDOVTOG £TOL TIS EMMTOOES TOV dwenuicewv. H yoyoloyin
dwpnon Bewpndnke 6Tt avakalvednke 1o 1896 amd Tov TEPAUATIKO YVYOAHYO,
Walter Dill Scott, o omoiog ftav évag amd tovg epevvnTég TG TPAOTNS Bewpiag TG
PN G TIKNG YuyoAoyiag, ONAadn OTL 01 KATAVOAMTES OEV NTAV TIMOTA TEPIGCOHTEPO
amd Ao £YKePAAOV 6To ONAaoTikd OTaV EMPOKELTO YO TNV OVTIANYYN TOLS Yo
dwpnuicelg (Walvis, 2003). H yoyoroyia g dtoaenong etvat Boctkd 1) emGTHOVIKY
LEAETT) Y10 TO TG VO TEIGOVV 01 EMYEPNCELS KO VO ETKOIVOVIGOLV £V TTPOIOV LE TOV
TO0 OMOTEAEGHOTIKO TpOTO. O TPOTOG LE TOV OTOi0 YPNOLUOTOLEITOL OV TO TO TEGIO OTN
Bopunyavie ¢ Swenuong eivar 0Tt Ol GLVTAKTES KEWWEVOV YPNCUYLOTOLOVV TIG
OTOTIOTIKEG Kol TIG BepnTicég Evvoleg Tov elye BeoTioEL KOl GUYKEVIPMOGEL YUYOAOYOS
Y. VO EVIGYUGOLV 1 VO ONUIOLPYHGOLY TNV EUTOPIKN TOLG TPOGEYYIOT Yo VO
eEomhicovv Ti¢ Kapumdvieg mpomOnong. H amdn kot ot Oeputég pébodot, mailovv emiong
pOAO oTN JENUION Kol €ivor por amd TG WO YPNOUYLOTOIOVUEVES TOKTIKEC.
Epoappodotmie v mpodtn @opd to 1905 o po £€kBeomn yio 10 TOG 1 QOPUOKEVTIKT
Bounyoavia dwenuilert éva Tpikd @ApHOKO TOL NTOV 1oYLPOTEPO Oamd O, Tt
Swenuldtav. H amdtn ot doaenuon lxe yivel 1060 d100€00UEV TPOGEYYIGT TOL
dnpovpyndnke évag 0pog mov eivol yvmotodg MG «yevdng dwapnuion». H weudng
StpN o €IVt 1 TPOKTIKT TOV VO £YOVIE TOPOUTAAVITIKE YEYOVOTO GE S0P LUGELS LE
oKOT TNV amOKPLYN TANPOPOPLAOV, £TGL DGTE TO TPOIOV oL dapnuileTor va paiveTot
710 EAKVGTIKO 0md O, TL GTNV TPOLYUATIKOTITO KO UITOPEL EVOEXOUEVAOS VAL ONIULOVPYNCEL
N va evioyvoel avinbwn ocvumepipopd (Lee, Chung and Paik, 2011). H wevdng
dpnon, o€ avtifeon pe v eomdtnon, eivat po Evvotla wov dev etvar avorytd Oépa
v su{nTNomn ATav Ot S10ENGTEG ONUOVPYOVV L0 KOUTAVIL ETEWN €lval Tapdvoun
YOPN OTNV EQPAPLOYT GUYKEKPUEVNG VOUOOETIKNG TTPdén. Avtod amodelydnke and
Philip Morris, o etaipeia totydpwv, to 2006, Kot amo@doicay va EEQUYOLV amd i
JUVNTIKA VYNAR GLUUETOYY], M omoia B 0dNyovoE GTOV TEPUATIGHO TNG 010G NG
VIopENG TG £TALPELNG TOVG, £V OEV TANPOVAV £VAV TEPAGTIO SOKAVOVIGHO. AVTEC Ot
ATOKOADWYELG OTOSEIKVOOLV OTL O JPNUICTEG YVoPIlovy TNV €MPPON TOL £XOVV Ot
PN UICELS, O1 aPIGES Kot 01 YOPNYIES TOVG GTOVG AVOPMOTOVS, EXELON SNULOVPYOVV TIG
KOUTTAVIEG TOVG LE avTOV TOV TEAIKO 6TOY0 (Schultz and Ervolder, 1998;Guitart, Hervet

and Gelper, 2019).
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2.2 To vwoovveidoNTO GTIC OLOPNNICELS

H vrocvuveidntn nelbd sivor pio amd T1g 1oyvpOTEPES EMPPOES TOL YPTCLLOTOLOVY Ol
dwenuicelg. Ot dwenuotikés  etorpeieg  mpoomabodv  va  TPOGEAKHGOLV
cuvoeONUoTIKG T0 VROTIBEUEVO KOO TOLG EMAEYOVTOG TIS MO OMOTEAEGHOTIKEG
VIOGLVEIONTEG AVAUVIAGEIS TOL UITOPElL VO GUVOEOVTOL PE TO TPOIOV TOVG KOl TTOV
001 yoUV G€ LYNAOTEPU TOGOGTH TOANCE®MY. AV 1| Bewpio amodeiydnke pécw pog
LEAETNG IOV TTPUYUOTOTOWONKE, KoL 1) LEAETN QLPOPOVGE VTOGLVEIONTN O1EYEPTN OV
VINPYE o€ OPNUicelg pe oAkoOA. Ymnpyav dV0 opddec mov Koita&ov v idwo
drapnon aAkodi, 6mov 1 opdda 1 rav n ereyyduevn opdda Tov TapaKorovOnce o
dpnon mov dev mepieiye voovveIdNTO GeEOVLOMKO TTEPIEXOUEVO KOl 1| OpAda 2, M
TEPALATIKY, TOPAKOAOVONGE [ S oT TOL TTEPIElXE VTOGVVEIINTO GEEOVLOAKO

TEPLEYOLEVO.

Ta amotedéopato NTov OTL 1 TEWPAUATIKN OUAd0 ovTOToKpidnKe o cuvaicOnuaTiKd
OTIG EPOTIKEG EMPPOEG OO TNV EAEYYOUEVT] OpAda. AvTd TO gupnua KOOEPOOE Lo
10éa 6t 10 0§ wBel TV S on. ‘Etot, akdpa Kt av pa dtoeruon ond motd péypt
Kot Yo EE0OMMOUO KNTOL, OTWG YAOOKOMTIKA, Ol KEWWEVOYPAPOL GuUTEPIAAUPAVOLY
0eEOVOAIKOVG TOVOVG, £TGL MGTE TO KOWO va @aivetal mo eonkopuévo kot avtd o
petappaletolr 6e PEYAAVTEPO EVOPEPOV Yo TO TPoidv tov (Moore, Mowen and
Reardon, 1994;Pozharliev, De Angelis and Rossi, 2021). ITpogavdc, to 6€€ tpémetl va
VIOVOEITOL VTOGLVEIINTO AOY® TOL YEYOVOTOG OTL €V TPOKELTOL Y10l TO TPOIOV TTOV
noAeitonr ko eniong o NTav avibko Kot o€ OplopHEVEG TTO GOPaPEG TEPMTMGELS
Tapdvopo vo to mtpofdiovpe Katdpwpa o pia palikn dtoenuon marketing. Tovtov
Aexbévioc, 10 Koo oto omoio amevBivetal dev YPElGleTOl ATOPOLTHTOG VA EXEL
gwikevon oV Yoyxoroyia yuoo va katoddfel 0Tt 10 6e§ cvpPoriletonr péow TV
TPOTIOVTOV AOY® TOV YEYOVOTOG OTL O TEPIGGATEPES SLUPNLUGELS TTOL SLBETOLY AVTH TO
eldog évvowng ocvvnbmg meplhapuPdvovy YvoOTd OTEPEOTLTO. YlO. OVTO TOL Ot

nePlocOTEPOL AVvOpmmOL B op1loTav ¢ seEovalikd elkvotikn (Arnokouros, 2002).

Ot 010N GTEG XPNOLUOTOMGOV TO, 0£00UEVA TOV GUAAEYOMKAY 6T UEAETN Yo VO
TOPOVGLACOVV TIC GUVOAVTNCELS TNG KAUTAViag TG0 ToAd ®ote ta £t 1985-2006 va

&xovv vrepPolkd aplBpd SENUicEOV TOL APOPOLY GEEOVAAKE VTOGLVEIONTA
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unvopato omd to S oTikd oyedov kdbe Propnyavioc. Eva dAlo cuvaicOnpa mov
EKUETOAAEDOVTOL Ol SPNUICTEG €lvol TO YOLHOP TOV pmopel vo ypnotpomomOet
TEPLOCOTEPO A0 TO GEE AOY® TNG dSVVATOTNTOS XPTOTG TOV GE SAUPT UIGELS PIAIKES TTPOG
TNV OKOYEVELD KOl TToUd1d, EMITPEMOVTOS £TGL GTOVG JSUPNUICTES VAL KAVOLV [0l TTLO
EULPAV 6UVOEST] HETaED cuvaioOnuatog Kot tpoidvrog (Qiu, Vakratsas and Dall’Olio,

2019).

To ywodpop eivor €éva ovvaicOnua mov Oxt povo omiwver Betikdtnra oAAL
ypnoonoleitor Kot g ParPida amedevBépmong otpecoydvov cuvarsOnudatov. Ot
PG TEG OMovpyoHV Kot TPo®Bovv avTéc Tig dV0 amoddGELS YLOVUOP WG POVTO
TOV TPOIOVIMV TOVG Y10 VO, 0DGOLV £val AETTO SNUASL EVYXAPIGTNONG TOV TO €V AGY®

TPOIOV UTOPEL VO TPOKOAEGEL GTOVS KATAVAAMTES.

Ot youyoloyuég TTuyEg TOL YLOVUOP, Elval 1] EMITEVEN EVIGYVUEVNG LVIUNG KOl OTAGTG
AmEVAVTL 6TO TPOTOV. Mia peAén mov mpaypatomomOnke, eEETace TIC AVTIOPACELS TV
Beatmv tov super bowl amd to £t 1992-1997, kou o amotedéopato £d€&av Ot O
aocteieg dtenuicelg mov £ytvav Yo emmOAoo. TPOIOVTA YOUNAOD KOGTOVG &l
VYNAOTEPO EMIMEOO LUVIUNG KO ELTLYIOG TTOL GLVOLOVTOV LE OVTE GE GVYKPLON LE TIG
dpeoec dStuenuicelg mov eotialay TEPIGGOTEPO GTIC SVVATOTNTES TOV TPOIOVI®VY. AVTO
T0 VPN Oeiyvel OTL TO YOVHOP Umopel va EEYEAAGEL TOVG KOTAVOAWMTES GTO VL
YPNOYLOTOCOVV £va, TPOTOV Tov iowg dev yperdlovtal 0vte 1060 UAALOV, ETEWN TO
Kowo pmopel va Boundei ™ Betikdtra dtav kowrrdler 10 mPoidv oTo PhEL EVOS
KOTOGTHUOTOG ] GTO OTITL TOV, KATL TOL dNpovpyel Betikd oA Kot PVIIES, EVOG
UNYOVIGLOG TTOV TOVG KAvel va BEAoVY va, ayopdoovy Eavd To Tpoidv 1} VoL TO GUGTHGOLY
og évav 01Ko toug avOpwmo (Lin and Krishnamurthy, 2017). Otav npdketton yio vav
KOTOVOAW®TY OV TPOTEIVEL TO TPOIOV GTOVG GLUVAIEAPOLS TOV GTO YLOVUOPICTIKO
PO TIKO, dev o GVINTOVCAV ATAPOLTHTMG TO OPEAN TOL OTOKOUIGAV OO TNV
YPNON TOL TPOIOVTOG, OAAL HLAAAOV OVAPEPOVTOV GTO TL NTOV 1 SOENLIGT KOt TOGO
acteio gival Kot Tov avEAVOUV TO EVOLUPEPOV TOV GLVOIEAP®V TOVG VO, AyOPAGOVV TO
TPOioV, Oyl Wiaitepa AGY® TOL GKOTTOV TOV, dAAL avtiBeTa va eivar pépog tng «kivnong

BeTicdTTOC TTOL dNUOvPYNGE TO TPoidv (Doganoglu and Klapper, 2006).

‘Eva. dAAo yopoktnplotikd pe 10 omoio cvvdéetal to yovpop eivoar 1 PaArPioa
aneAeLOEPOONG GTPEGOYOVOV CUVUICONUATOV, OTOC aVUPEPUNE KOl TO TAVE Kot

YPNOLOTOIEITOL KUPIMG GTA TPOTOVTA AVOPIKNG VYLEWVIG, OOV Ot Kapumdvieg marketing
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EKUETOAAEDOVTOL OVTEG TIC OVO OUOLOTNTEG GLVOLALOVTAG TEG LETAED TOVG, YEYOVOS TTOL
001 yNGE GTNV dNUIOVPYIN TOAADY YLOVLOPIGTIKAOV PN UICEDY TOL amevdivovTal Gg
AVIPIKA EVOLAPEPOVTA, OTMG TO OLTOKIVITO, KOPUUEAES KOl SOPNUIGELS YPYOPOL
QOYNTOV, OMLOVPYDOVTAG KOWVOVIKE GTEPEOTVTA, TO OTOI0 VITAPYOVY UEXPL KOl CTUEPQL

(Jordan and Kaas, 2002).

Méypt otiyung n ovlnmon Paciomke oe KabBolkd yvootd cvvaicHnuato, oAAd
VILAPYOVY BE®PNTIKEG OTOOOGELS TOV YPNGYLOTOLOVV Ol PN UICTIKEG ETAPELES OTAV
Bpiokovv TOV TO OTOTEAEGUATIKO TPOTO Y10, VO ETNPEAGOLY TOLG KOTAVOAMTES, VTN
1 EVVOLOAOYIKN] TTPOGEYYIOT KOPLPMVEL EMIOGNG OAEG TIG TTLYES TOV GLVALCHNUATIKOV

(AGLOTOG.

2.3 LTpotnyikéc 6TIC OLOPNUIcELS

Mo Beopntiki] TpocEyyion mov ot SaPNUILOUEVOL £XOVV YPNGLLOTOUCEL OTIS
EUTOPIKEG OTPOUTNYIKEG TOVS elvar 1 cuvansOnpatikny puduion, kdtt To omoio elonyOn
Y. TPOTN eopd otnv ayopd 1o 1982. H 1éa frav va Ppebel évag tpdmog yo va
petapepOei N Tpocoyn £vOG OTOLOL OO TO £VOL OVTIKEILEVO GTO GAAO, AELTOVPYDVTOG
v dSroenpicelg enedn Aéve 0Tt KATO10G TPOSTOOEL Vo, [LayEIpEYEL OEITVO VD ExEL TNV
TNAEOPOCT] GTO MOPUCKNVIO, OAAL AOY® GULVAICONUATIKNG TPOETOUAGIOG TO GTOUO
EMEVOVEL TOGO TOAD GTO TPAYPAO TOV Ogiyvel 1 THAEOPAOT] TOL 1) TPOGOYN TOVG
petatoniletatl omd to payeipepa oto dtupnuotikd. H cuvaisOnuatikn phOuon sivar
€VOG TUTOC TEYVIKNG TPOTONOINGNG CUUREPIPOPAS TOV EMTPEMEL GE £VOL ATOUO VL
oLVOEaeL TN BeTIKOTNTO e €va WYLYO OVTIKEILEVO Kol TTEPLEYEL OETIKES AVOUVIGELS

(Kiibler and Proppe, 2012).

Avt 1 10¢éa €xel amoderyBel v mapddelypo HEGH oG SpNUong Toiyhag mov
nephopPdver éva Cevydpt mov @UMETOL, Kol GTO UEYOADTEPO WEPOG TOL KOOV,
Bewpeitar Oetikd Ko épvel o aicOnon yopdg mov pmopel vo vdpyel 1 propel va
@UA0d0EETTOL VO LTTAPYEL OO TOVG KOTAVOAMTES Kot avTd €Yl amodei&et 6Tt dnpovpyet
VYNAOTEPO TOCOGTA TOANGONG. Mo pehétn mov mpaypoatomombnke giye dgi&el dvo
OTVAO aTO AVTOYWVIOTIKES ETOPELIES, OOV TO £val GTLAD E1YE AVAOTEPA YAUPOUKTIPLOTIKA
o€ oLYKpPLoN Ue TO GALO, omOTE AOYIKA Ol AvOpwmot Ba Tpémet va eMAEEOVY TO GTLAD

vynAdtepng amddoong (Pang, Keh and Peng, 2009). Ta amoteAéopata £dei&av Ot n
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TAELOYN QL0 TOV CUUUETEXOVTOV ETEAEEE TO GTLAD HIKPOTEPNG aOO0GN S AdY® TOV OTL
T0 KpATOOGE £€vo, YOUOYEANGTO apKoLIAKL. AVTO amekovilel TAS TomoBeTOVTOG
OVTIKEIEVO TTOV OVTITPOCOTEHOLV BETIKOTNTA KOVTA G £va TPoidv, To cuvalsO T
UITOPOLV VoL LETAPEPHOVV GTO TPOTOV KOt TG 01 KATAVOAWMTEG GLVOEOLY CLVAIGON LT
gvyapiotnong kot ayanng 6tav kottoHv &va 6TLAd, yiati Tovg Bupilel 10 apkovIAKL.
[Topdro mov ot peAéteg oe avtég TIg cvintnoelg Exovv oe&oyDel Pe EMOTNUOVIKN
Jtdkacio, VITAPYEL CKENTIKIGUOG EMELON QLT EIVOL 1] PVOT TNG EPEVVOG KO OLEG AVTEG
o1 peréteg Eekivnoav wg amdyeLS, omoTe eivat LoyiKo va dnpovpyodv KovoHpyleg GTo

népacpa tov xpovev (Balducci and Marinova, 2018).

To oe€ frav &va apueheyopevo BEpa €30 Kol 0MVES, AALL OGOV APOPA TN YEVIA T®V
millennials, vTapyet EAAEWYN TNG GLUTEPIPOPAS TTOL GLUVOEETAL [LE TNV 1O€0 TOV GEE VoL
tonofeteitar oe dwpnuioels. Ilpwv amd avtd, 10 0l epappocTNKE pHE Evav
vroocvveidnto TpdémMO  £TCL MOTE VO OmOPUYEL VO TPOGPAAEL  OTOLOVONTOTE
nopaKoAovbovoce TO SENUICTIKO OTOT YOP® Omd Toudld, KATL oL Tdpa, Oa
Bewpovvtav Aoyokpioio. Kot otav kdtt Bewpeitan wg Aoyokpioia, vmdpyet dpeon
avtidpaon yio va amoderydel 0Tt eivat avorytol kot eEAehBepot ympic va créptovtal o
Tt pumopel va ektefovv T Tadd TovS, EMEWN TEMKE TIOTELOLY OTL TO Ge€ TPEMEL VoL
etvau par avoryt ovlnnon petald OAov Tov NAMKIGV. AAAE TOPO TOV 01 SLULPT ULCTEG
EYOuv TNV mAsoYN@ic TOL KOov avolyTy] 6€ aVToVg o€ EVA0YO PBabud, ot dStuEnuicelg
dev GoKApOLV TOVG avOPOTOLG OGO KAMOTE, KAVOVTIOS £TGL TOVUG EPELVNTEG VO
mMoTELOLV OTL TO GEE dev emnpedlel TAEov Tovg avBpmmovs otig dapnuicelg (Felix and
Borges, 2014). Xe o pehétn mov €ywve, ot yuvaikeg eivor Aydtepo mbovo va
ayopAcovV TPOIOVTA e YUVOIKES TTOL Elval VIVHEVESG Ie oKavOaA®ON TpoTo. H Epguva
nepledpPave dwapnuioetg oxetikd pe v PETA, 6nov mapovsialovtay daonpuotnteg
oxedOV EVIEAMG YOUVES Kol TO Béua Tov dapnuicemv givar va evBapphvovv tovg
avOpOTOVG VO GTAUATIICOVY VO GOPOVV YouVa HE TNV 10€a OTL 01 YUVOIKES TPOTYHOVV

va éve Kamov yopveég mapd va eopovv youva (Hill and Lowry, 2008).

Ta amoteréopota £6e1&ov OTL o1 dvdpes NTov o THAVO Vo GTAUOTIGOVY VAL POPOVV
yobva ooV gidav Tig dtenuicelg and Tig yovaikes. To okentkd micw and avtd T0
ATOTEAEG O, EPUNVELTNKE OC 1) attio TG CRAtaG, 6Tt OnAadT ot drapnpicels lyay Kdvet
T1G Yuvaikeg va vidcouv po aicBnon emdeiviong Adym Tov YeEYovOTog OTL QTG Ol
yovaikeg Bewpovvtay ToAD AVETEC GTO GVYYEVIKO TOVG TEPIPAALOV, KATL TOV TPOPAVDG

VIEPEPN TO YEYOVOG NG OapPYIKNG W0E0g TG Oloenuons, OnAadn v amdvOpmmn
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petayeipion tov (OV. Avti 1 HEAETN EMKEVTPOONKE 0TO MG N ceEovaAikn EAEN dev
Aertovpyel 6TOVG O10PNGTEG, OAAL evd NTav oTn dladikacior amddeEng avTng TG
VtdBeomng, mapadExOnkav ATt ot Avopeg KaTovalmTEG Emnpedlovtal amd T0 6e& OTIg
e icelg, omodte cuvolkd To 6§ e&akoAovBel va Aertovpyel yio Tovg avopeg Ady®
Mg éAewyng emotnuovik®v otoyeiov (Chan and Zhang, 2019). Qotdco, yia T1g
YOvaikeg, 1 épevva gival Topovca 0ALL TOAD TEPLOPICUEVT] KoL TO GEE GTN dlopN o
etvan mepimov peyordtepo amd ) ddpkela (oNg g épevvag mov eptlopPdavetl v

OLVOTTOTELECLLALTIKY] YPT|ON TOV GEE GTN SLOPTULOT).

2.4 Celebrities ka1 ovopnuicels

Emuiéov, og pia AAN £pguva, avapépetal OTL T YP1oN SCTLOTHTOV GTIG 10PN UGELS
TPETEL VO YPNCYLOTOLEITAL [LE TPOTO OV Ol YLVOAIKES VO, 01GOAVOVTOL pio TOVTION Kot
okl Ta, onoTE Yo TAPAdEY o piot NOOTO1OG Tov TailEl GE OKOYEVELNKT KOUIKN
OEPA KO CUUTEPIPEPETAL E EVOV ATNUEANTO OAAG KO TAAL ETOVOCTATIKO TPOTO,
Bewpeitar ¢ N KOADTEPN €MAOYN Yl TN GLYKEKPIUEVT Katdotoom, eved Ba képdile

eMIoNG TOV TOPAYOVTO GOK TOV ETHVIOVV Ol SLOPNUICTEC.

Aéve 0TL T0 YéAI0 lvar 0 OpOLOG TPOG TNV KaPOLd VOGS £pAGTT, OAAGL TPOPAVAOG Yol
HePIKOVG, Ogv glval 0 TPOMOG Vo EMNPEAGOLV TOVG OVOPMOTOLS GTH OLOLPNLLOT).
Yndpyoovv oyvpicpoi mov dnmAdvouv 6Tl 10 YoLHOp dgv emmpedlel TALOV TOLG
avBpdmovg 6To va. ayopdlovy Ady® Tov YeYovoTog 0Tt BE@povvTal MG LOVO Yyoyoymyia
o€ ONUELD TOV KATO01 IGMG VO, UMV GUVELONTOTOMGOLV Ko OTL VINPYE AKOUT KoL vVl
KOTOVOA®TIKO TPoidv péco oTO JeNUIoTIKO. Mo pehétn, avoaeépet 6Tl ot
YLOVUOPIGTIKEG OLAPNUICELS OEV TOAOVY TAEOV TPOioVTa Kol e&antiog avTol, vtoTifeTan
OTL Ol YOLUHOPLOTIKES Olapnuicelg dev emnpedlovv tovg avOpmmovs. H perémn
neptloppdvel o Aemtopepn avaivon owenuicemv Super Bowl, po cuykekpyévn
drapnon Tov cu{nonke Nrav po St on tov Huggies, o emyeipnon eotioong,
KOLL Ol GUUUETEXOVTEG £0GOV GYOALD OTL 1] OLOLPT| LGN NTAY KOUIKN KOl GYETIKY OC TPOG
TOV KOOMUEPIVO KOTOVOAMTY, KOTL TOV EMONUOIVETOL OC TO VO GLGTATIKA TOV Ol

SleNoTég avopévouy va givar armotedecpatikd (Wang, 2011).

Qo61660, 01 TOAGELS Kot T0 £6000, O£V GLGYETILOVTAL LLE TO TOGO EVIVTIMGLOKT PAVNKE

va gtvar 1 opdda eotioong, 1 £PELVO EMEGTPEYE GTOVG GUUUETEXOVTES KOL 1] GUVEXELDL
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Ntav OTL 1 GYETIKOTNTO GTI GNUEPLVY] ETOYN ATOPPOPATOL GE LELWUEVT] KOTAGTOON
TPOCAVOTOAIGUEVT GTNV TPOGOYN, KOl TO ATOTEAEGILO KOADTTEL TV TPOGOYT TTOV ELYOLV

ovvnbicet ko o1 dapnuictég (Jin and Mugaddam, 2019).

O1 drapnpicelg oV TAEOPOGT GLVNOMS ATOPPOPDOVTAL LUE PEYOADTEPT] TPOGOYT OO
11§ SwENUicelg 6 TMAEPOVO AOY® TOV PEYOADTEPOV YPOVIKOD SOCTNHOTOS KOl TNG
EAAeyng duvatdTNTAG TNG YPNYOPNS TPO®BNoNG TNV THAEOPACT GE GUYKPION LE TO
mAépwva (skip ad) Bewpeitar 6Tt lvar 0 AdYyog wiow amd v EALEWYT EMPPONG KoL
TPocoyns ota mpoidvia. Onwg amodeiydnke mponyovpuévas, To amoteAéopata gival
ewooies, Kabdg Epeuva VTOBETEL OTL 1| EAAELYT TPOCOYNG OTN CNUEPIVY YEVIAL Elval O
AOyog mio® amd TNV OVOTOTEAECUATIKOTNTO TOV YLOVUOPIOTIKAOV OlpnUicEDV.
Qo1660, 1 ATOTEAECUATIKOTNTO TOV YLOVHOPIOTIK®OV dtapnuicewy, £xel €vo peydio
QAGLLO, CUUTEPIAAUPOVOUEVIC TNG TPOGOYNS KOt TOL TPOTOV e TOV 0Oi0 Umopel va
petpnbel 10 KOWO MGTE VO ECTIACEL GTO KLPLO TPOIOV, EVAD SOoKEOALEL TOVG

avBpamovg pe tov cwotd Tpomo (Hoy and Lwin, 2008).

Mo perétn mov mpaypotonombnke cvlntd Tn oNUAGIN TOL YLOVUOP KOl TMOG GTNV
emoyn pog, eEokoAovbel va gival omoteAecpotikd ywo T OSwenuon. H épevva
TEPLEAGUPOVE TNV TAPOTNPNON OTIS EVPOTATKES SIUPNUICELS , 01 0TOieg SLaPEPOVV GTN
YPNON TOL YLOVLOP ENEWN GE OVTIOEST LE TIG AUEPIKOVIKES SLOPNUIGELS, Ol EVPOTOTKES
PN UICELG YPNOYOTOLOVV TO YLOVHOP LE O ¥PNOWO Kot peoAotikd Tpdémo. [a
Topadelypa, o dagnuion yio camovvt ot Foddia eixe €vav dvipa va ypnoyLorotel
10 camovVL Tov dlaPnuileTan pe TOV TPOTO TOL Ot Yuvaikeg Bo EAKovTaV amd avTov,
KATL TOL Pmopel vo paivetot Bapetd Kot VIEPTIUNUEVO, OALGL O TPOTOG TTOL TO KAVEL VL
dpépet amd TG AALeG dtopnuicelg elvar 0Tt 1 Kivnuotoypagia to aveBalet, ta {onpd
YpOUATO Kot 1 eneEepyacio potalovy He por oKV VYNNG aictntikng ond tovia

akpLPrG mapaymyne.

Ao TV GAAN TAEVLPA, O1 AUEPIKOVIKESG OLOPTLUGELS YPTGLLOTOLOVV YLOVLOP OTIG LEPES
Hog e évav Tpdmo OTmG o1 S1PNUicELS GamovvioD, Yo tapddstypa ot dtapnuicelg Old
Spice, ypnoponoodv £va GTopo 1o omoio mhvto PpickeTol o€ TEPiEPYEG KATOUGTAGELS
Kot Jelyvouv VIEPPOAKE LN PEOMOTIKOVG TPOTOVG HE TOVG OTOI0LG TO GamovVL Oa
UTOPOVGE VO, WPEANGEL TOVG AVOPAOTOVG, 6 onueio mov vo yivel SNUOEIAEG aALG
TEPLOCOTEPO ACTEID LE ATOTELEGLOL VOL LLEUDVETOL 1] TPOWONTIKT TAELPE TOV TTPOTOVTOG,.

YUVOTTIKA, Ol YLOVHOPLOTIKEG dtapnuicelg ennpedlovv Tovg AvOpPOTOVG, OTAMS Ol

26



Stpnuldpevor GuVHBWS ATOKAIVOLY TEPIGGOTEPO ATO TO TPOIOV, KATL TOV TPOPAVAS
etvan emipofo, kabdg pmopel va €xel MG AmOTEAEGUA TNV EALEWYT] TPOGOYNG TPOG TO

Poidv amd v omtikn Yovia Tov kowvol (Knoll and Matthes, 2016).

Yndpyovv mOAAEG emKivOLVEG GLVONKEG TOL TPOKVLMTOVV OO TIG YUYOAOYIKES
EMNTOGES TOV dlapnuicewv otav yivovtal pe Kakdfovio tpdémo. Mia perén mov
TPOYUOTOTOMONKE, TEPLEYPOYE TANPOPOPIEG OYETIKA UE TIG EMATOCES TNG
SENUIONG 6TV Yoy TOV TodldV. XTN CLVEXELD, 1) HEAETN Olepediviioe TOVG
AAPOPOLG TPOTOVG [LE TOVG OTTOIOVE Ol SLPENUIGELS LTOPOVV vaL ennpedlovV TN Yvmdon
TOV TV, Yoo TOPASEYHO, Ol €PeLVNTEG TapEyovv €va meipapo Omov ot
CLUUETEYOVTEG epaviloviol SlPNUIcES GVOK, 1 TEWPAPATIK] opdda €haPe To
SPNUOTIKO GVOK GE AEVKO Yp®UO Kot 1) EAEYXOUEVT] opdda EAaPE TO SLAPNUICTIKO
ovax pe ta (ompd ypopata. Ta anoteAéopata amd avt n Lekétn eivar 0T Ta ToudLd
etvar avaykaopéva vo ektehovv Tpa&elg mov anodeiydnkav oto {oviavo StaenUoTIKo

Téve 610 aompopavpo dtuenuotikd (Muniz and Guzman, 2021).

Av16 pmopet va amoderyet mpdPAN e Kabdg T€To1Eg dStopnuicels evldppuvay o modid
va avortoéovv Plaeg cvpmeprpopés. Ot okentikiotég Ba amoppiyovv ovtd To
EVPAUOTO ®C U1 OYETIKE AdGY® TOL Yeyovotog OTL vmotibeton Ot givorl ortia
AVOPLULOTNTOG KO TOL VEaPOoD TG NAKiag. Onwg amodelydnke oe pia peAétn, 1 Epguva
neptloppdvel por avdivon yuo TG SENUICEL OLTOKIVIT®OV KOl TO OTOTEAEGLLOTOL
aVTAOV OOV TO KOO Tovg mpoomabel vo avamapdyetl Tig dapnuicelg tovg. H épguva
TapEXEL OLAPOPEG TEPUTTACELS TOV OELYVOLV [0l CUAVTIKY] TOGOTNTA EMKIVOLV®V
KOATI®V QVTOKIVITOV TOL KAVOLV 01 KOTOVOAMTES KO TOV TOPOLOL0 LLE T AkPOPaTikd

TOV £YVOV GE OVTIGTOLYES 010N LUGELS.

Ta evprpoto 6€ VTO TO EMGTUOVIKO ApHpOo, UTOPOVV VAL GUUTEPAVOVY OTL EVIAIKES
TOV £X0VV TEPAGEL OO S1APOPEG OOKIUES Y10l VOL ATOKTHCOVV TNV ASELL 001 YNNG TOVG,
TOV onpaivel 0Tt £xovv emdei&et éva enimedo evBHVNG OV Eva Tadi dev Ba pmopovoe
va @taoel, o eEaxolovBovcav va eivar emppenelg oe emkivouveg SN UIGELS.
[Tpokepévonv vo cu{nmBovv ot NOKEG eMNTOGES TOL £XOVV Ol SLOPNLUUGES GTOV
dvOpwmo, 0 MO ATOTELEGUATIKOC TPOTOG Y10l TV TOPOYT TV TANPOPOPLBV Ba fTav 1
EULPAVIOT OL0POPOV TOPASELYLATOV oUTIOG KO OMOTEAEGLOTOS OO GLEST) OKOTLA OVTi
Yoo poe 0e@pnTik) TPOOTTIK otV omoia Pacictnkav Ta TEPIGGOTEPU OO TO

nponyovpeva entyeipnpata (Groom, 2010).
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2.5 AOEputeg orapnuicels

Yndpyer o minbopo abépitov dupnpicemv, and tAnbopa emiyeipnoewyv. Xtig 4
Ampidiov 2017, n Pepsi kukhopdpnoe o dwapnpion pe to poviého, Kendall Jenner,
Kot T0 amotédeopa ftav pia Toykosuo eEéyepon avlpodnwv ot omoiot giyav dtyaoTel.
H dwenuon Eexvd pe dropa OA®mV TV TOTOV UAOL, XpOUATOG Kot BvotnTag, va
EVAOVOVTOL Kot VoL Ogiyvouv kel kaAMTEXVIKES OeELOTNTES LE TOL EUTOPIKE CYLLOTAL TMV
ypoudtov g Pepsi va ypnowwonoodvtar, kor oty ovvéxewn 1 Kendall Jenner
ToPoLGLALETaL KOl EVOVETUL e €va TAN00G avOpdTv and TOALES eBVIKOTNTES TTOV
yopiloviot amod o GEPA AGTUVOUIKAOV. 1) Otopnon teewmvet pe v Kendall va divel
éva kovuti Pepsi o€ évav actuvopukod. Topa, and Ty aroyn Tov Kovov, 1 TAEoYNeia
TV avBponov Bedpnoe Ot N S1PNUICT NTOV OKATAAANAY, Kabhg Bempndnke 6T
glpovevetarl €va coPapd {Ntnua Tig amepyiec, oAAG Kot TIG OlopopTUpies, KoOMdG
OLVEPN GOV GE GYETIKA LIKPO XPOVIKO dLAGTN O 0td TNV TPOPOAT TNG dtappiong. Avtd
OULVEPT mévte pNveG UETA TNV TPOPOAT TOV JAPNUICTIKOD GTOT, TO ONOI0 €iye ®C
ATOTEAEGO, VO OLPTIGOVV TOAAA dVGhPESTH GuVALGHNUOTE 68 TOAALODS KOTAVOAMTEG

(Muniz and Guzmén, 2021).

H etoupeia giye g okomd 1 Slo@Non vo apopd Ty evOTNTA Kot TNV €PNV KoL THOG
n Pepsi £get v wavotTo VoL TPOGEAKVEL QLTI 1] GLUTEPIPOPA, OAAL TO ATOTELEGLOL
ntav 6t o1 mepiocdtepol GvOpmmor Pprkav ekel por eEmepevikny Wéa va givol
TPOSPANTIKY] HOAAOV KaODG €PoAav pio dtaonudTTe Vo TPOTAYOVIGTNGEL GTO
PN G TIKO TOVG Kot Ogv mepAdpfovay otkeio Tpdomma, OT®MG aKTIPIOTEC. AVTo TO
TOPASELY IO KOTOANYEL GE TOALG omtd T BEPATO TOV £X0VV 01 SLAPNUICELS MG TPOG TO
KOWO TOVG, €MEWN Ol JPNUGES Yivovior 6Ao Kot mo emlNeg 6€ avtd Tov ot
SpN o TéG pmopel va Bempnoovy oG abma S1aPN Lo, 1) ETKOPOTNTO LTopel va etvar
TOAD emPAAPNG Kot TO YEYOVOS OTL T LEGH KOWVOVIKTG SIKTOMONG KAVOLV TN OTUEPIVN
YEVIQ TTLO EMVONTIKT] KO TTLO EMIKPLTIKY CTOXAGTEG, EXEL MG OMOTEAEGLOL VO OVOYKAGEL
TOVG SLOPTLGTEG VO EIVOL TTLO TPOGEKTIKOT OTIG EMTTMOGELS TOV UTOPEL VOL TPOKAAEGOVY

ot dSwupnuicelg (Guitart, Hervet and Gelper, 2019).
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Kegdiaro 111 — Neuromarketing kot Nevposmotiiun

3.1 Ov Nevpoemotiues 6to marketing

To Neuromarketing Kot 1| VEUPOEMIGTHUN, Eival £VaG TAXEMSG OVATTUGGOUEVOS TOUENS
£PELVOGC, O OTO10G E1GAYEL £VOL EMGTNUOVIKO EMITESO GTOV OKAOTLLOTKO TOUEN, KOl (G
€K TOVTOL OMLovpyel KAmoteg VYNAEG TPOGdoKies amd T pio TAELPE Kot TTOAAN KPLTIKN
and v OAAN. O tephotiog Oykog Oedopéveov mov avokmOnkav pEcw NG
VEVPOEMIGTNUOVIKNG OVAALONG VTOCYETAL VO TOpEXEL KOADTEPT KoTAVONGN 1TNG
CUUTEPLPOPAS TOV KATOVOAMTOV Kot Onpovpyel v eAmido OTL Ot GTPATNYIKEG
marketing Tov péALOvTog Ba gival mO OMOTELECUATIKEG KOl KOAVTEPO GTOXEVUEVES

otov koatavaiotn (Stoll, Hubert, Kenning and Ahlert, 2008).

2TV TPAYROTIKOTNTA, 1] SO GYXETIKA LE QVTOV TOV Topén Ogiyvel OTL TO E0POG Kot
oL mePLopopol Tov emotnuovikod mediov tov Neuromarketing dev €xovv axoOun
kabopiotel cwotd. To 6evaplo TOL TANPOVG ENLYEPTGLOKOD EAEYXOV TNG GLUTEPIPOPAS
TOV KOTOVOAOTOV GLUYVE eumodilel T omOTH aVAALG TV KIVOLVOV KOl TOV
duvatotntev tov Neuromarketing, Kot tavtdypova @aivetor Tt Tpémetl va yivel pua
BepeMdoNg O1dkpiorn HeTald Hiog aKoONUOTKNG KOl UG ETOPIKNG TPOCEYYIONG GTO
Neuromarketing, Adym TV 0OEUTOV ETYEPNCIOKOV GUUTEPIPOPDY TOL UTOPEL VoL

epappootovv (Lee, Butler and Senior, 2010).

Kot otig 600 mepimtdoeig 1 tpobupio va mpomdndel | emotiun tov Neuromarketing
Ba mpémel va etvan tepdotio. T TIg EMYEPNGELS, TPOPAVAS, 1 TPOONTIKY AOKNGNG
TEPAOTION EMIGTNUOVIKOD EAEYYOL OTI| GULUTEPLPOPA TOV KOTAVOAOTOV Eivol 7o
eAkvoTiky. [ Tov akadnpaikd kocpo, o eivar o TpdkAnon e moALL SLOPOPETIKA
emineda (Garczarek-Bak, Szymkowiak, Gaczek and Disterheft, 2021). Ilpmtov,
TPOKETOL YlOo. TN OlEPEVVNOTN TOV EMGTNUOVIKOV Oopimv NG ovldilvong tov
KOTOVOA®TAOV, AoUPdvovtag voyn Tig VIOCLVEIONTES JLVAUELS oL Tailovy Otav
npoypaTonoleitol por oyopd. Agdtepov, KOl TO TO ONUOVTIKO, 1 OVATTLEN TOV
Neuromarketing eyeiper Oepehddn nbwkd epomuata. H ghevbepia emioyne,

eAehBepn ayopd Kot 1 NOIKN TPEMEL VO AVTIUETOTIGTOVV, 001YOVTOS GT JAUOPO®ON
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¢ vevponBikng (Chatterjee, 2011). Katomv avtov, npénet va kabopiotel £va vopuko
nmlaicto yio to Neuromarketing, to onoio amopocilel dv To ATOUKE STKOLDUOTO TOV
KATavaA®TAOV Yperdloviot 1| Oyt TpooTocio HECH HOG VEAG WOIOTIKNG GOAipac, 1 oV
EUMIGTEVOLOOTE OPKETA TN SLVOLIKT TNG EAEVLOEPNG ayopds Yo vo. avtoppubpicovpe
EMOPKMOG oVTA Tor O {nparta kot tig voupeg ykpileg meproyég (Stumpf and Hix,

2010).

3.2 Neuromarketing

AVTO 10 EVOOPEPOV Y10 TIG VEVPOEMIGTNIESG TPAPNEE TEMKA TNV TPOGOY| TOGO TV
EMYEPNCEDV OGO Kol TOV OKOOTLOTKOD ¥MPOL Tov acyolovvtot pe to marketing. H
KovOTNTA KOTOVONONG TOL TPOTOL LE TOV 0omoio 0 eyképaog emelepydletor Tig
TANpoeopieg kol N avtidpaoct tov ota epediocpato marketing, yio va kataAnEet Telkd
0E OYOPOOTIKEG amoPAcel; Oa TPooeEPEL Eva TEPACTIO GAUN GTNV EMGTHUN TOL
marketing, kab®g Bo odnynoel ce TEPACTIO KEPON WEGC® TNG EVEPYOMOINONG TMV
EMBLUNTOV ATOVTCEDV TOV KOTOVOAOTOV. Mg dAlo Adyla, Ba Tav 1 avakdAvyr Tov

TOALSLOLPN UG EVOL Kovpumo¥ ayopds (Achrol and Kotler, 2011).

Q¢ oamotéhecpa, to marketing éxer emiong apyicel vo emweeAeitor omd TIC
vevpoemoTiues. H  mpokvmTOvcH  TOAVEMGTNUOVIKY)  Oovopocio  ovopdletot
Neuromarketing 1 katavalotikny vevpoemotun. To Neuromarketing opileton evpémg
O €VOG VTOTOUENS TNG VELPOOIKOVOUIOG OV OVTIHETOMILEL OYETIKG TpoAnpoTa
marketing pe peBod0vE Kot YVOGELS Ao TNV EPELVO TOV EYKEPAAOV. O1 VEVPOETIGTNLES
Bo pmopovoav va mapéyovv €16poég oto marketing oe S1dpopovg Toueic, 0TS M
Babitepn ewcOVA TNG GUUTEPLPOPES TOV KOTAVOAOTAOV KOl TOV SOOIKAGIOV ANYNG
ATOQACEMY, KOADTEPT KOTOVONGN TNG OWPNUIONG, OCOEESTEPT) oLVOEoN TNG
EMOVLUING, OVAAVOT TNG AYOPAS KO TEAMKA TOALTIKY] TTOL OQEAEITAL OO OAQ T TAVE®

and (De Luca and Botelho, 2019).

Ta epyaieio kot or péBodot mov ypnoyLomolovvtal yio v avdivon Neuromarketing
avanmTHGGOVTOL Parydaic, EMTPETOVTAG TNV KOAVTEPT AMEIKOVICT] TWV VTOGLVEIINTMV
anovioenv Tov telotdv. H yprion tov Neuromarketing, edv amodeiyfel péow g
YPNOMG, EYEL TN duvaToHTNTO VO AALAEEL pLlKA TOV TPOTO TOV oYESIAOVILE, TPOWOOVLE,

TIpHoAoyo e Kot cuokevalovpe Ta Tpotovta pag. Katd cvvéneia, to Neuromarketing
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yiveton ypryyopa pio modd dtadedopévn emotiun, dlevphvoviog Tig EPAPHOYES TOV GTO
marketing. Xtnv npaypotikodtnta, 1 ovavopevn onpotikotnta tov Neuromarketing 0o
pmopovse va evromiotel and v Google, 6mov n avalnnon ya ) cuyKekpluévn AEEn
delyvel o ekmAnkTikn e€EMEN and pepucég avalntmoelg o 2002 og yilddeg to 2010
(Rybnicek, Bergner and Gutschelhofer, 2017).

3.3 Nevpoowkovopia

Ta mapadootakd otKovoulKa BE@wpovv TOVg GUYYPOVOLS KATAVIAMTESG, MG AOYIKE Kot
un ovvoioOnuatikd évta mov £yovv otabepéc, KaAd KaBOPIoUEVES TPOTIUNGELS Ot
omoieg umwopoHv vo Kavouv opBoroyikég emA0YEG e aVTEG TIC TPOTIUNGELS. 26THG0, N
TPOYUATIKOTNTO dVOKOAD Toupldlel pe avtiv TNV KAOGIK) Bewplot OKOVOUIKNG
povtedomoinone. Ot dadikaciec Aqyng amopdcewv ennpedlovial e peydio Padbud
amd moAvdpOuec mponyovpEveS eUmEplEg, GLVALCHNUATO KOL VTOGULVEIONTEG
dwdkaocieg, ot omoieg HETAPAAAOVY ONUAVTIIKA TIG OVOUEVOUEVEG GLUTEPIPOPEC.
Emonpaiverot 0Tt autéc ot avopaiieg dev £xet amodetybel 6t elyav copmeptinedel otig
nponyovueves Bewpieg g mapadootakng owovopiog tov Pacilovtav ce opHoAroyikn

ocvuneprpopd (Kenning, Weber and Welpe, 2014).

Or e€eMlelg OTIC VEVPOEMIGTAUEG TIG TEAEVTOIEG OEKOETIEG, EMTPEMOVIOSG GTOVG
EPEVVNTEG VO, TPOGIOPIGOVV TIC PUGIOAOYIKES KOl VEVPOAOYIKES AVTIOPACELS 00N YN GOV
dAlovg KAGdoVG va ypnoyomomoovy T peBodOAOYiEG KoL TOL ELPNUOTO TOV
VEVPOETMIGTNLMV Y10 VoL EMAANOEVGOVV TIG TAPAOOYES GTOVS O1KOVG ToVG Topels. ETot,
1N EQAPLOYN TOV VEVPOETIGTNUAV Y1 TV EXAANOELGN TOV TAPASOYDV TNG OIKOVOLING

odnynoe ot vevpoowkovopio (Hofmann and Kiipper, 2011).

H vevpooikovopia opiletar mg éva véo Kot eEAPETIKG JIEMOTNHOVIKO TTEDIO0, TO OO0
avtiet amd Bewpieg ko pebodoroyieg mov ypnoyonotovviot TdG0 TNV OKovopia 0G0
KOl GTT] VEDPOETMIGTNLUN, LE GTOYO TNV KATAVONGT TOV VELPOVIK®OV GLUGTNUATOV TOV
vrootnpilovv Katl ennpedlovy OKOVOUKA GYETIKT cuuneplpopd. Katd cuvéneia, M
VEVPOOIKOVOLKT] XPNCIHOTOLEL LEBOOOVG £pEVVOG EYKEQPAAOV Y10, VO, KATOVOT|GEL KOl VOL
eENYNOEL TO OIKOVOUIKE QavOpEVa, KABMG Kol Vo S1EVKOADVEL Kol VoL TPOWONGEL TNV

EVOOUATMON VELPOAOYIKADV EVPNUATOV GTIS otkovopukég emothues (Riedl, 2014).
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Ot 01KOVOHOAGYOL KOl Ol VEVPOAOYOL GTI| TPOCTADELN TOVG VO KATOVONGOLV KOl VOl
TPOPAEYOLY TNV avOPOTIVY) CLUUTEPLPOPE, £XOVV YPNOLUOTOMGEL GTO TOPEAOOV
apketd StopopeTikés pebddovs. Evd mn owovopky épevva €xel mpoomabnost va
eENYNOEL TN CLUTEPLPOPA LEG® JEGOUEVMV TOPATPNONG Kot BE@PNTIK®V SOUDY OTMG
N XPNOOTNTO 1] Ol TPOTIUNGELS, 1) VELPOAOYin e£€TALEL TOL PLGLOAOYIKA GTOLXEID KO
TIG COUOTIKEG HETAPANTES TTOL enmpedlovv T cvumepipopd. H vevpootkovopikn, mov
TPOEKLYE a0 TOV GLVOVAGHUO KOl TOV dVO EMCTNUDV, TPOTEIVEL P10 SIEMIGTNLOVIKT
TPocéyylon Kot e£eTAlEl GUYKEKPIUEVO TOVG VEVPMVIKOVS GUOYETICUOVS TNG AYMG

aropdacewv (Coulter, 2016).

3.4 To Xvveldonto evavrtiov Tov Yroovveiontov

H onpoacia tov Neuromarketing £ykeitot otn SmAn UGN TOV SAOIKAGLOV OVTIANYNG,
oAadn, ocvvednty kar vmoovveiontn. ['vopilovpe yuoti Aappdvovpe opiopéveg
ATOQAGCELS ayOpds OAAG Oyl TIG GAAEG. TNV TPOYUATIKOTNTO, 1) TAELOYNQi0 TOV
EVEPYELDV LOG OVIAKEL OTNV TeEAevTaia katnyopia. Ymapyovv 600 dtapopetikol THTOL
eYKEPOUAMKNG Opactnplotntag mov Ba pmopovsav va odnynoovv ce avtd (Gaston-

Breton and Raghubir, 2014).

To ovveldntd poadd pmopel va emefepyootel 40 bit / devtepdrento, evd o
VIOGLVEIONTOG UNYOVICHOG Etvar TOAD o YpNyopos, Kabdg pmopel va eneéepyaotel
£m¢ kot dioekatoppdpia bit / devteporento. Qg amotérecpa, OAa 650 dEV UTOPOVV VL
VIOGTOVV EMEEEPYAGIN OO TO GLUVEWONTO EUTITTOVY GTN GEAIPA TOV AGLVEIdNTOV, TO
omoio Agttovpyei ®g AVTOHOTOC TAITOS TOL AVOAAUPEAVEL OTOV TO GLVELONTO dEV UTOPET

va eneEepyootel dAlo (Volk and Becker, 2014).

2TV TPAYHOTIKOTNTA, 1] GUVEIONOT) GUVOEETOL GTEVA [LE TNV E0TIOGT) TNG TPOGOYNS. Me
avT TV évvold, avtd oL OVTIAAUPBAVOLOCTE e TPOGOYY], Yo Tapdostypo Otov
akovue, oynpatiletor m ovveldnt avtiknym, eved o 086pvPog OAwv TV THIWV
KOTOYPAPETOL GTO VTOGLVEIONTO. Mia TapOUOlN KATACTOGT 1oYDEL Y0 TNV ONTIKN
avtiinym. Zovnbmg N TePLPEPELOKT OPOCT) ATOTEAEL T GOAIPA TOL VITOGVVEIONTOV EVOD

TO GLVEWONTO KaTAypAQEL avTd oL Kottdpe pe mpocsoyr (Brenner, 2010).

32



3.5 HOwn kon Neuromarketing

Avaroyilopevor 6ti to neuromarketing etvor éva péco mov avtipetonilel TpofAnpato
tov marketing pe dtapopeg PHeBOSOVE KOl YVMOGELS OO TNV £PELVA TOVL EYKEPAAOV,
tifeton to epdTua: «Efvar dpaye n0ucod 6A0 avtd;». YTApyovv eVOVIIOCEL GYETIKA LE
T1G KOAEG TPOBECELG AVTNG TNG VENG EMGTHUNG KO KOTA TOGO 0KivVOLVO €ival Yio TOVG
KOTOVOAMTEG, VO KOTOVOT|GOVV Ol ETOLPEIES TIC TPOYUATIKEG TOVG OVAYKEG 1| OmOTEAEL
pio Oyt ko 1660 «aBdoy TPOocTADELN EMNPEAGUOD TOV KATOVOADTMOV ONULIOVPYDVTOG

TOVG TAUGLLOTIKES OVOLYKEG.

H peyoAdtepn kprrikn mov €xet AdPel yopo oty €motiun tov neuromarketing
evromiletal oto xoppdtt g nbwmc. Ta Bépata mov Biyovion givar TOAAL Kol KOO
o10Y0 €xovv vo. avoAivBobv ot emoTnuovikég HEBOdOL MOV  YPNGLULOTOLOVVTOL
TPOKEWEVOL va e€etactel 1 avBpOTIVN CLUTEPLPOPE Kot 1) dladIKaGio e TV ool
Aoppével 0 KATOVOA®MTAG TIG TEMKES O0yopaoTikég amopdoels. H amokdAvym tov
KOLUTL®V «buy buttonsy», dnAadr artidv Tov evOHVOVTOL Yo TNV KATOVOAMTIKY dpdon
TOV OTOUOV, (PEPVOLV GTNV EMLPAVELDL EPOTNUOTO GYETIKA HE TNV TPOGTOGIO NG
eAevBepng foOANONG KoL TOV KIVOLVO XEPAYDYNONG TOV EUTINTEL O KATAVOAMTNG. 'Eva

axopa onueio mov Biyetar cuyvd givar awTd TG VIEPKATAVAADGNG Kot TOV £01G0V.

‘Etol Aowmdv avaperyvdoeton 1o {Rnuo g nong pe to neuromarketing. Q¢ MO
opifetar N a&loAdyNo” OPIGUEVOV OTOPAGE®MV 1| EVEPYEUDV MG OTOOEKTEG 1 U1 OF
oUYKPION UE YEVIKA 0amodektés apyés ovumepipopdc. To Neuromarketing kot ot
TEYVIKEG TOV, GLVOEOVTOL PE TNV Evvola TG NOKNIG 0cov apopd T Onovpyio brand
OALG KOU EKOTPATEIDV OV OKOTO £YOLV Ol KOTOVOAMTES VO, UNV KOTOPEPOLV VO
avTIoTaHo0V GTO GLYKEKPLUEVO TPOTOV. LVVETELD 0vTOV gival 1 avnovyio Tov KOWoL
Y10L TO AV KOl KOTA TOGO 1) EVPECT] TOV oMUEiOL TOV £YKEPAAOL TTOL gival vITeEvBVVO Yo

T1G ayopég Ba Ae1TOVpYNGEL VITEP TOVC.

Apyika n Beopio mov emikpdrnoe g to neuromarketing 6o eivon ) autio va Bpebei 1o
KOVUTL TOV KATOVOA®TOV Tov €ivarl vrevBuvo yuo Tig ayopés, Bempnbnke ywevodig,
KaOdg kdtL T€1010 Bo K0B1GTOVoE TOV KOTAVOAMTY] U1 KUPLO TOV £00TOV TOL OTAV

enPOKELTO VO TAPEL pia amdPacn. LTy ovtifetn mepintmon, 1 andPacn yiao o oyopd
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elval TOAVTOPAY®OVTIKT, KATL TO omoio kaBiotd TV TANPN emppon tov enido&ov

OYOPOGTY] OVTOTIKY.

To neuromarketing dev NpBe oOte Y0 va pog Ponbnoet va maifovpe pe t0 pVLAAO
KOVEVOG KOTAVOAMTY, 0UTE Y10 Vo SMGEL G KATOL0LG KAAOOEANTEG T duvaTOTNTO VL
e€amaTNOOVY TO KATOVOAMTIKO KOWO. Xkomdg Tov givar va dobel 1 duvatdtto ot
Kdmota emyeipnon, n onoia Katafdrel Tpoomdbeleg va Eeywpioetl pEoa otV ayopd va
OTTOKTIGEL OVTAYWOVICTIKO TAEOVEKTILLO G TPOG TIG AAAES emyelpoel. AVTO Oa TETUYEL
Aertovpymvtag pe £Eumvo Tpomo, £tol dote M a&io Tov gival oe BEom va TPOoEEPEL, va

yiver avtiinmi Kot amd 1o Kowvd mov BEAeL va TpoopEépel T cuykekpipévn aio.

Yvvoyilovtog KaTOAYOUE OTO 1010 GUUTEPAGHO TOV KOTAANYovUE KAOE QOPA TTOV
aVaPEPOLOCTE G 0TOl00MTOoTE £pyareio Tov marketing. AnpiovpyoOUE TIG KOTAAANAES
TPOCOOKIEG HEGO OO TOL KOTOAANAG UNVOUOTO KOl GTO KATOAANAG onpeio ayopdg.
>16y0¢ Tov neuromarketing eivor n Bedtioon Kot n aAAay] TOV ETOUPELDOV Kot O)L TOV

KOTOVOAMTOV.
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Kepdararo IV — Sensory Marketing

4.1 Ov5 awoOfoeig

2Opeova e Tov Aplototédn, ot Tévie acOn el tvat 1 axon, n 6pacn, n aen, 1 yevon
Kot 1 66epnon. Avt N taEvopmon Aapupdaver vwOYN HOVO L0 OVOTOUIKT] OVTIANY™

Kot oVt 1 Tavounon £yl KATOwo GLYKEKPLUEVO OplaL:

o Tayépa
e To pdata
e Tootona
e Tmpom

e To avtid

[TpdToVv, T0 1€PL OV KOAVTTEL TIC GLVOMKES ALGONGELS OPNC, OTMOS TO EPLLAL, TO OPYOVO,
TOVG HOEG Kot TS apBpdoels. Agvtepov, T0 GTON gV TPOKAAEL LOVO TN YEVOT OAAL
Kot TN popodld, to dyyrypo, tov Nyo. 'Etol, pio mo Aemtopepng oavéAvorn g
QLO10A0YI0G TV acHNoE®V PUTOPEL VoL 00T YNGEL GE [0 TANPESTEPT] TPOCEYYIOT TV

aicOnoewv.

Oocov apopd 1 yevon, Pyaivel and vrodoyeig evaicOntovg ota WOvTa, o1 omoiot etvat
evaiocOntot e voarodwAvtd popra. Ocov agopd T HLPOIY, UTOPOVUE VO

JpOPOTO GOV LE TIG EVOeieg LLPWOLES amd TIg aGHNGELS TOV GTOUATOG.

Oocov agopd to dyyrypo, opiGUEVOL AITIKOL VTOSOYELG AVTIOPOVY GE EAAPPEG TTEGELS,
GALOL G€ 1oYVPEC 1) GE TOTIKES SLAKVUAVOELS TNG TTEGNGS, TOL KPLOL Kot TG BepproTnTOag,
Kot 0gv yivovtar ausOnrtol amd Tovg id10vg vodoyels. Ot ecwTepikéc acOnoelg Tpémet
va Otokpivovior omd poikéG M omtikég ocOnoelg kAm. Q¢ amotéAecpa, ol mEVTE
a160noelg Propovv vo xwplotodv o€ TOALL PUGI0A0YIKE cuotipata. 'Etot pue Bdon ta
napondve to marketing towv aicOncemv yopiletar oe dakpirég kotnyopieg (Pezoldt,

Schliewe and Willbrandt, 2010).
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4.2 Ontiké marketing

2Oopeova pe v KAACIKN mopapida tov avaykdv tov Maslow, n avalnmon g
aoOnTikng stvor o vrap&loky avdykn, mov ekepaletal HOAS tKavomoBohv ot
TPOTAPYIKEG avayKes, OnAadn eivor n avalrtnon g opopeids. 'Evag dArog opiopdg
nov €xetl 600l avapépel 0TL 1 acyNpe eivatl 0VcKkoAo va movAnbet. [lpdyupatt, n 6paon
ntav n TpoOT™ aichnon mov ypnowonombnke oto marketing, [E TOLG KMOKOVG
YPOUATOV Vo BEATIOVOLV TN S1dBECT KOt TO. GYNIATO TOV YPNGULOTOLOVVTOL GUYVE
oTNV EMKOWVOVia Kot TNV Tomofétnon and 10 £pyo 6 AOYOTLTO, TUTOYPUPIES, TAKETA

(Hoyer and Stokburger-Sauer, 2011).

fuepa, GALEC TTUYEC, OTWG 1 ALY, 1 SOQAVELD, Ol OVTOVOKAUGCELS, Ol VOES K.AT.,
LEAETAOVTOL TEPLGGOTEPO. XVYKPIvOVTOG OAEC TIG OLGONGELS, 1 OPOCT TEPLYPAPETOL
YeVIKG oG M o onuovtikn. [pdypatt, ot ypovor amdkpiong ToL OTTIKOV GUGTIUATOG
etvat TOAD cuvTopol Kol 0QeideTal Kuplwg og onTIKEG TANPOPOpPiEg TOV £xovV T (M
Kot ot avOpwmot pe okomd vo avayveopilovv 1o £100¢ Tovg, Kot va Kpivouy Tov Kivouvo
wog Katdotoaong. ‘Etot, 1 0paon elvar mave and 6Aeg TG aiodnoeis. Epumotevopoocte
TEPLOCOTEPO TO, LLATLOL LLOG TTOPA TOL GAAL OPYOVA LOG, KOl O TEPITT®MON apUePoAiag, 1
opaon etvot 1 o oNUAVTIKY oo To VTdAowma. Mo papko pnodog Ba ypnoyLoTooeL
Vv ontikn aictnon o¢ eni 10 mieiotov oe cuvovaoud pe gvdeiEelg Ommg 006veg
TNAEOPOONG 1) EVIVTIOGLOKEG GKNVEG 01 0Toieg Bal £Y0VV MG GKOTO VO Loy VN TIGOLV TO

kowd (Linzmajer et al., 2014).

4.3 Hymtu6 marketing

Onwg avaeépnie Tponyovpévms, 0 YOG 6€ GLVOLAGUO LE TNV OpaoT, Etval po omd
TG TTO XPNOHOTOI0VpEVES auctnoels. Yroypapupiletal 6Tt n axkon eivor madntikn kot
N akpdaon gival evepyn, TpocHETovtog 0Tt TAPUSOCIAKA, 0 YOG EMKEVIPMOVETOL GTO
VO TTPOGEAKVCEL TNV 0OKON €VOG KOTAVOAMTH, o€ PAPOog TV OKOVGTIKOV TOL
JVVOTOTNT®V, TPAYUO TTOV UTOPEl VO EMNPEACEL TPOYUATIKE TIG OYOPUCTIKES TOL
aropdoels. O ovyypaeéag Aéet emiong OTL 0 YOG UG LAPKOS TPEMEL Va. arevdHveTon

OTOV 0KPOOTH / KATAVOAMTY, KOt OTL GUYKEKPLULEVOL YO GYETICOVTOL PLE GLYKEKPLUEVDL
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ayofd Kot pHapKes, KATL TOL UEPIKES QOPES YIvETAL AVTIANTTO aGLVEIdNTA OO TOVG

Katavalotég (Bagozzi, 2018).

[Ipdypatt, 0 NYOG HidG TOPTOS, TOV CKAAOTOTIOV, UIOG KOVPTIVOS o€ vav eEonMopo
QTTOLVNLOVEDETOL OO TOVG KOTAVOAMTEG KOl KOTeELOBUVETAL cuvolsOnuatikd, ondte
KOVEVOS NY0G dev mpémetl va ayvonbel aAld vo Bewpnbel g éva 1oyvpd epyareio. H
JBeoT TOV KOTAVOAMTOV EMNPEALETAL OO VT TOL AKOVVE KOl TO. EUTOPIKH GTLLOTOL
YPNOWOTOOVV GLYVA TN HOLGIKN MG VRTOGTAPIEN Y1o. VO ONUIOVPYNOOLV KOAES

SBECELS KOl VAL EVIGYVGOVVY TV TovTdTNTA Tovg (Smidts et al., 2014).

4.4 Movowkoé marketing

H povown| emitpénel otovg emayyehpatieg va tpafodv v mPocoyy TV TEAUTMOV
KaOdG ouvOEETOL QUECH ME OVOUVACELS, cvvaloOnuato, GAAEG emOoyES, UEPM Kot
eumepiec. o po péipal, 1 LOVGIKN UTOPEL VoL GUVOEGEL TOVG TEAATES e £VOL TTPOTOV M
etapeio, Kabdg av&avet tn dotpnom TANPOEOPLOV, AdY® TOL OTL GUVIEETAL GTEVA JUE
10 TPOIOV N TNV enwvopio. Eqv ot meldteg dev Bupovviotl To SenUIoTIKO Pivoud, 1
HOVGIKN umopel vo. 0dMYNOEL G KOADTEPN OVAKANGTY, KoODG amodnkevetal o
LOKPOTTPOBESUN VI, TOV OTTIKOV KOl GUVOLGOMNUOTIKOV TTUYOV UI0G SLOPN OGS
(Fist Academy of Marketing Science Marketing Symposium and Honors Banquet,
1976).

O kOp1og 6TOY0C TG HOVGIKNG Elval Vo eVIGYOGEL TNV TOVTOTNTA TG HLAPKOG KOl VO
EMNPEACEL TNV AVTIANYN TOL XPOVOL TOV TEAAT®V. XT0 marketing TpoidvTwv, 0 MY0G
YpNoonoleitol eniong ®G LVLOSTAPIEN Yoo TNV TomoBETNoN 1| G EKEPACT NG
vdoyeons. O GLVETELEG TNG YPNONG LOVGIKNG G€ £va Katdotnua gival to av&avopevo
N pewwpévo eninedo diéyepone. 'Eva ypnyopo téumo mov oyetiCetan pe vynAn évioaon
ALEAVEL TNV KOTAGTOON €VOOLGACHOD KOl KOVEL TOVG TEAATEG Vo TEPTATOHV 1 VL
KOTOVOAADVOLV YPNYopOTEPQ, EVA TO avTiBETO TapaTnpeitan 6Tav 1 LOVGIKY| ivat o
apyn. [pdypatt, éva apyd téumo guvoel Tig BeTikéc cuvasOnuaTIKEG avTIOPAcELS Kot
v aicOnom 0t 0 ¥povog KLAL Ypryopa, dNAadn ot GuvONKeg elval EVVOTKES Yo TNV
TPOYUATOTOIN O™ TapopUNTIKOV ayopdv (Wiedmann, Hennigs, Klarmann and Behrens,

2013).
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I'evikd, n povoiky| pmopel va givarl £va moAD amoTeAEGUATIKO epYOLEio Yo VO LENCEL
TNV KOVOTOINGT KOl VO LELDGEL TO GyY0g Kat TV aicOnon g avapovie. Avtifeta, oe
éva Katdotnua yopic povotkn, ot meAdteg £odehovv Ayotepo ypdvo, ypnuaTd,
aicBdvovtal Ayotepo euTuYIGHEVOL Kot Gu{NToVV AydTEpO pe Toug Tointéc. [a va
dnpovpynOet o amodoTIKN ATLOCPULP, TO TEUTO PEPIKEG POPES TPOSAPUOLETOL GTNV
dpa TS NUEPAS, ONAadN To apyd TEUTO TO TP®I KOl 7O YPRyopo to amdysvua. H
évtaon Kot 0 puBuog dev elvar ot poOVeG d1aoTAGELS TOV Ba TPEMEL VoL AneBohV vItoy,
KaOdg elvarl amapaitnTo Vo TPOGAPUOGTEL 1 LOVGIKY 6T YOUGTO TOV TEAUTMV OAAL
Kot To B€pa TG OPNUIONG, TO OTToi0 UTOopel Vo 00N YNGEL € ol 1O1HTEPA EVVOIKT

avtidpaon (Hsieh, Pan and Setiono, 2004).

Ov emyepnoelg Bo mpémel vo. amoPacicovy HETOEL NG EMAOYNG OGS YVOOTNG
pedwdiog M g dnuovpyiag TP®TOHTLANG HOVGIKNG Yot T pbpka. Ot PTG
TANPOVOVY GLYVA LOVGIKOVG Y10l VO GUVOEGOVY HOVGIKN TTOV Taplalel KaAvTePO Le
mv atudéseapa tov mepPdriovtog. H ypnon evéc yvootod tpayovdiov amotelel
TAEOVEKTNUA GTO OTL Ol KATOVOAMTEG Exovv NON avamtHéel o oyéon pe avtd. H
evaioOntomoinon g papkogc, N adio g Kot 1 Apocimot avaTTOCCOVTHL EVKOAOTEPQ
Otav ol KatavoA®Tég eivol €E0IKEIMUEVOL PE TO TPOYOUdL KOOMG LETOPEPOLY Lua
oLVOGONUOTIKY GLYYEVELD YlOL TO TPAYyOVdL 6T pdpka 1 to mtpoidv. [Tapadeiypota
évtovov povcikov Bepdtov eivar m Victoria's Secret kot 1 d14d00m TV KAAGIK®OV
TPOYOLIU®V GTO KATOGTAHOTO TOV OMHOVPYoHV Hid OmOoKAEIGTIKY atpoceatpa. Ot
etapeieg pOdog Omwg to Zara €YOLV U GLYKEKPLUEVN AIGTO avOmOpOy®YNG,
TPOCUPUOGHUEVT] TNV TEPTOO0 KOl TOLG TEAATES KO TavTa Toplalel pe m 0éom g

uapkog (Patton, 1999;Palmatier and Crecelius, 2019).

4.5 Marketing popmouag

Aryotepo amd 1o 6% tov papkdv Fortune Top 100 oképtnkav vo dnpiovpyncovy va
Eexmprotd dpmpa, axoun Kot av 1 perétn tov Brand Sense deilyvetl 6t popwdid etvon
pokpdv mn mo mewtikny oaicOnon. Eivor m poévn aicOnon mov dev pmopel va
angvepyomomBel kot eivor emiong eEopetikd 1oyvpn otV TPOKANon puvnqunc. H

Jdwelpton TV OCUOV TOPOUEVEL OVOKOAN oTn  ypnon Adyom G HEYEANG
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TOKILOPOPPIOG TNG HETAED TV ATOU®Y, OGOV 0POPA TNV AVTIANYN Kol TNV EKTIUNON

(Rivett, 1998;Wright et al., 2011).

Agdopévou 0Tt dlayéoviol 6 KaBopiopévn atuOGOALPO Kol gV GLVOEOVTOL UE Eva
GLYKEKPIUEVO TTPOTOV, deV YIVOVTOL TAVTO GLVELINTA AVTIANTITEG amd Tovg TeAdtes. H
pupdld propet va aALdEEL T 016001 poG, KOOGS To OTOTEAEGLATO EPEVVAV E0E1EAV
40% PeAtimon ot dudbeon evog atdpov Otav ektifeton oe €va VYAPIOTO APWLLO,
Wwitepa av t0 dpopo cvyyéetar pe po. vtuytopévn ovapvnon (Steinhoff, Arli,

Weaven and Kozlenkova, 2018).

Ov mepiocodtepol dvBpomot givar oe 0€om vo GLGYETICOVV TIG HLPWOLES LE TIG
OVOUVIAGELS KO TIC EUTELPIEG TOPE T SVGKOAIN AVAYVAOPLONG KOL AITOUVI|LOVELGTG TTOL
GULVOEETAL LE TNV TOAVTAOKATNTA TOV 0GPPNTIKOV gpediopatog, dtav kdmolog Bupdtot
po popmotd, etvar yuor peydlo ypoviko ddotnua. Qotdco, 1 Sid Lo T®V 0OCUOV Etvat
OTTOTEAECUOATIKT LOVO €AV €lval COLPMOVN HE GAAO SUOTO OTTWG 1) LOVGIKT. X& aVTN
TNV  TEPIMTMOOT, TOPATNPEITOL [0 ONUOVTIKY  OLEOVOUEVT]  IKAVOTTOINGN Kot
napopunTikég ayopéc. Eyet emiong Oetikég emmtdoelg oty €1k va Tov avtidapupdveton
0 KOTAVOAWMTNG, TO EMIMESO TIUDV TTOL £ivar TPOOLOG VoL TANPMOCEL KOt TOL TOGE TOV Ot

dOmaVNOEL.

Koabmg ot popwdiég yivovtan dpeco ovTiAnmtég amd ) pot 1 HEG® NG EMKOVOVING
oTOUATOG / PTG, 1 YeOoN Kol 1 doppnon cuvdéovtal euoikd. Emmiéov, n popwdld
exkTipdrtal 0Tt givor mo gvaicOntn ond ™ yevon, KoboTOVTAg TN YEHON TNV 7O
adLVOUN Ao TIS TEVTE aucOnoelg pog. Opiopéves etaupeieg podag £xovv cuumeptApet
T0 GAPOUO O UEPOG TNG CTPAUTNYIKNG TOVG, OTMG Y10, TOPASELYLLO VO XPTCLLOTOLOVV
pPAUTEG HE OCUEG Yo VO KOBOONYNoOLV TOLG TEAGTEG GTOLS OPOPOLS TMV

kataotpatov (Harmeling, Moffett, Arnold and Carlson, 2016).

4.6 Marketing aicOnonc

To ayywypo mpooeépel moAvapiOueg mpoomtikés emewdn eakoAovbel vo  elvan
VIOTIUNUEVO Kot KAADTTEL éva €upl QAcHa achcemv, ard to 1610 To dyyrypa (aen
EMPAVELNG, ETAPN) £MG TIS ONTIKEG GO GELS, 01 0TOlEg YivovTal aVTIANTTEG XAPT OTIG

KIVAGES KOl TIG OSuvapkéG oAANAemdpdoel; tov copatos. To oépua eivor to
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LEYOADTEPO OPYAVO TOV CAOUATOS Kot Ot AvOpmmot eival aUEcOS GE EYPYOPOT| Yol TOV

V0o, T0 KpVo, TN (01N, TNV Tieon.

To Gyyrypo pmopet v Onpovpyncel otkeldTNTa L £va Tpoidv, Kabag sivot pia aicOnon
gyyvmntag, m omoio. oavoiysl v mpdsPacn oV OKEWTNTA KATO0V, ETOUEVMOG M
EMAOYN TOV VAIKOV EIVOL CIILOVTIKY, OKOUN TEPIGGOTEPO e O1keln TpoidvTa. DaiveTon
otL diveton peyoAdtepn 0€om oTIC QLOIKEG CAANAETIOPACES OTO TANIGLO TNG
Kkatavdiwone. Kabog n ontikn 1 ocepntiky tawtdtnto divel TANPOQopies Yo v
EIKOVA TNG HAPKOG, M ONuovpyio HoG OTIKNG TOVTOTNTOS ival £vag TOAD 16YvPpOg
TPOTOG Yyl TN Olagpopomoinon ¢ Hdpkag kol TV TPOKANGM cuvvaicOnudtomv

(Wiedmann, Labenz, Haase and Hennigs, 2017).

To d&yywypo wabnovydler v mpaypoatikdtra, Oivel avtomemoifnom, axoun
TEPICCOTEPO EAV O KATAVOAMTIG OMGEL CNUAGIO GTO VAIKA, OTMG Yo TopAdELy Lol Eval
poidv To omoio Ba ival kKaTOoKEVAGUEVO Ol €va poAokd VAKO, kaBmg B BEAeL va
10 ayyilel mopoandve. Ze vav OAo Kot To GLAO KOGLO GTOV 0010 01 KATUVAAMTEG OEV
UTOPOVV VO YPNOLLOTOU|GOLV VTN TNV £VVOld, TO YOVIO TOVG EMLTPETOLV VO
emovaouvoefovv pe v mpaypatikotnto (Zusatzservice flir Abonnenten von Springer

fiir Professionals / Marketing*, 2013).

Axoun Kot av vrapyel OA0 Kot TEPIGGHTEPOG OPOUOG KOTASTNUATOV HOS0S TTOV
eupaviCouv ontikég 000veg, 0ev Bo KATOPEPOLV VO OVTIKATOGTIGOLV TOTE TNV
avOpOTIVN ETAPN HE TOVG TOANTES. € EVO KOTAGTNUO, TO Gyyrypo pmopel va yivet
AVTIANTTO O SLPOPETIKEG OCONGELS, OTMG TIG ANTIKEG AoONCELG VO XEPLOV TOL
noipvel Eva TOHOAO, Lo PAUTO KOAOUEVNG OKAANS, L0 KOVPTIVE 0 Vo OMUATLO, Ol
Oepuikég  oobnoelg mov  yivovior OVTIANTTEG OTIG  OPOPETIKES  (MVES TOL
KOTOOTHHOTOG, Ol 10100EKTIKEG GO GEIS TOV GLVOEOVTOL E TO KOAGO0 ayopdV EVED
ot teAdteg ompayvovv. Ola avtd ta dedopéva pmopet var gival Iy TANpoeopLdv M
evyopiotmons. ' va epappootel pior antiky aTHOGEAPO GE €VO KOTAGTNUO, Ol
EMUEPNOELG O TPETEL VO OVOLQPEPOVY OALL TOL CNUEID ETAPTG KOL TIG TEPITTAOGELG OTIG
omoieg Asrtovpyel n aicOnon aeng, LEG® TOL XEPLOV OAAL Kot LEGM TOL CAOUATOS, OTMG
10 TOSL0L GTO AT, COUATA G KAPEKAES. AgbTEpOV, Ba TPpEmEL va, TPOGdLopicovV TIg
BeTikég epmelpieg mov TPEMEL vaL VIGYLOOVV Kot TIG apVNTIKES e GKOTO va, S10pHwBovV.

Eivar 1 1010 dtadwkacia yio €va poidv. Metalh tov Asttovpyudv mov oyetilovtot pe
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™V aQn, Ol TANPoPopies Kat 1 evyapictnon ivar ot mo cvyvég (Kapferer and Bastien,

2009).

4.7 Marketing ygvong

H yebon aviyvevetar and 1d1kég dopES, TOVG YELOTIKOVS KbAvkes. O dvBpwmog €xet
TePIMOV OEKA YIMASES YELOTIKOVG KAAVKESG, AAAL 0 KaBEévas avtilapuBdvetat tn yevon
dwpopetikd. ITiotevetor 611 01 yvvaikes elvar o gvaicOnteg otn yebon amd Tovg
dvtpeg, €mewdn £yovv TEPIGCOTEPOLS YELOTIKOVS KAAvkes. KobBmdg ot dvBpwmor
pueyodmdvovv, m aicbnon g yevong tovg aAralel kor yivetar Aydtepo évtovm,
Kabiotovtog mo mhovd va amoladcovy TPOQLLe Tov Bempodoav Eviovo and otav

nrtav moudd (Labrecque and Milne, 2011).

H yedon xor m 6cepnon, mov eivar otevld ouvvoedepéveg, ovopalovtonr ynuUtkeg
aicOnoetg, Kabmg kot ot dvo givar o BEom va dokipdoovy 1o mepBdirov. H popword
YIVETOL TOVTOYPOVA OVTIANTTY HE TIC YEVOELS KaTd Tn O1dpKEWD HOG YELGLYVOGING,
emopévmg to marketing yedong ocvvoéetar otevd pe to marketing popmotdg. Xe
ToAOTEPEG HEAETES, Lol peydAn opdada (80% avopeg kat 90% yuvaikeg) avépepav OtL
etyav Covtavég Pupmotég Tov TPOKAAOVGOV LVIIEG TOV TPOKOAOVY GUVOLGOMUOTIKES
avtpdoels. [Ipoceépovtag pia YeuoTiky| eumelpio-, Onwg Evav KoeE, Eva ovak, Eva
10to, €vag aEavoUEVOS aplBOg ETUIPELDY EMTPEMEL GTOVG TEAATEG VO, EMEKTEIVOLV

™V gumepio P o Tpaén mov Toug KAveL eutuyicpévoug (Morris, 2009).

4.8 AvtiAnyn

H onuovpyia piag cwotg pdpkog amortel avtiinymn. Zovodetal pe 10 aodnTKod
marketing eneldn] 1 dnpovpyia g TEAELNG OVTIANYNG omontel TNV TEAELD oGO TNPLOKT
ENEN. H avtidnym opiletar og n dtodikacio pe tnv omoia £vo ATOHO EMAEYEL, OPYOVMVEL
KoL EPUNVEVEL TO. EPEBIGOTO GE [I1OL OVGLOGTIKY KOl GUVEKTIKY £KOVO TOV KOGLOV,
oniadn 10 mog PAémovue tov kOGHO Yupw pog (Steinhoff, Arli, Weaven and
Kozlenkova, 2018).
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Ot aweOntprot vmodoyeig eivor avBpomve dpyava mov Aapupdvovv acOntipleg
€16600v¢. H avtiinym eivon pia dtoadkocio péow g omoiag to dropa extifeviol og
TANPOPOPIES, TIC TOPAKOAOVOOVV KA TIG KOTAVOOUV. Ot AvOP®TOL 3POLV KAl OVTIOPOVV
pe Baon Tig avTIANYELG TOVG Kot Oyt pe BACT TNV OVTIKEWEVIKT Tpoypatikotnta. o
K@Oe dtopo, N TpaypaTKOTNTA ivol Vo EVIEAMG TPOGOTIKO PAVOLEVO, BAGIGUEVO

oT1g TPocmMIKEG Tov epnelpieg (Harmeling, Moffett, Arnold and Carlson, 2016).

Avo dropo pmopei va ektiBevtar ot 101 epebicpota Vo TIC 1O1EG PAIVOUEVIKES
OLVONKEG, OALG TO TTAOG avayvopilovy, ETMAELYOVV, OPYOVAVOLY Kot EPUNVEDOLY aVTA
ta gpebdioparta eivar po eEapeTikd ook dtadikacio tov Paciletal 6Tig avayKes, TIG
aieg kat T1g mpocdokieg tov kabevog. H avtiinym opiletor o¢ ™ dwdikacio pe v
omoio.  €mMAEYOVTOL, OPYOVAOVOVTIOL KOl EPUNVELOVIOL OVTA TO  gpebicpata.
Eneéepyaldpoote akatépyasta dedopéva (aichnomn). Qotdco, n pehétn g avtiinymg
EMKEVIPOVETAL GE AVTO TOV TPOGHETOVE 1) APALPOVLE OO AVTES TIG GO GEIS KOG
10V amodidovpe vonpa. [a va epappootel o aeOntnploky otpatnywkn marketing,
Ol EMYEPNOELG TPEMEL VAL YVOPILovV TIg aoBNoelg Tov VidBoLV 01 KATOVOAMTEG KoL TV

o&vdepkn epunveio tovg (Wiedmann, Labenz, Haase and Hennigs, 2017).

4.9 lloAvareOntnproxoé marketing

Metd to Beticd evprpoTo GYETIKG pe To oucOnmplakd marketing, ot epgvuvnTég
peAétnoav Ty €vvola Tng TolvailcinTnplokng eumepiog g pépkag 1 v d1éyepon
SPOPETIKMOV oUGHNGE®V Y10 VO ONUIOVPYHGOVY L TAPT TEVTAOIAGTATY EUTEPIN
otav ot katovolmtég yovifovv. H évvola tov molvaisOnntiokod marketing eivor 01t
o1 papkeg Ba mpémet va petakivnfodv amd 10 Topadoclokd HOVIELO TOV XPNCUOTOLEL
NV OPOLoT) KOl TOV 10, GE £Va, LOVTELO, TO 0Ttoi0 o EMLTPEYEL GTOVG TEAATES VOl £XOVV
npocPacn oe 06eC MEPICCOTEPEG JOOTAGEIS NG pHapkog yivetalr. H vmodBeon g
eumelpiog g moAvousOnTNPloKg HAPKOS VTOONAMVEL OTL Ol eTapeieg TPEMEL va
ePapprolovy aoONPOKES OTPATNYIKESG TOV EKPPALOVTOL HECH TMV OCONCEDV GE

oyxéon pe to avOpdmivo poord kot acnoelg (Kapferer and Bastien, 2009).

To ovykekpitévo HOVTEAO  OvOOEIKVOEL 1Tn onpocio ¢  eumelpiog g
TOALOGONTNPLOKNG LAPKAG OTN S10POPOTOIN G, TN O1AKPIoT] KOt TNV TOTOHETNON Log

papKag 6to avpdTIVo puadd og eiodva. Oha ta Tpoidvta 1) o1 VINPEGiES AmoTELOVV
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oVoloTIKE vooTNPEN  avTiAnyng, Kot &ivor onuoviikd va yvopilovpe Tovg
a1eOnploKoVe Tapdyovieg TOV UTOPOVV VO EMNPEAGOVV TN GLUTEPIPOPA EVOG
Katavolot. Edv n oyn, oniadn to oxfua Kot To ¥pou, NTav ornd Kopd HEPog Tov
petypotog mpoidovimv, 1o moivaicOnmplaxd marketing tovifer v mpocoyn twv
EMYEPNCEDV O TPOG TIG YEVIKEG AGONOELS, ONUOVPYDVTAG EPOTLATA OTMOG, TOGO
Kapd Bo peivovv ot mehdteg 610 KATAoTNUO MHE opyn Hovoikn; (Palmatier and

Crecelius, 2019)

2TV TPOCEYYIOoT TOV ETLYEPNGE®V, TO ToAvacHn TN pLakd marketing EVGOUATOVEL TV
KaTavonon TV avOpOTIVOV OVTIAYE®Y KO TG VITOKEUEVIKOTNTAS TOLS. AVOAVEL TN
GUVOAIKT] KOTAGTAOY TNG KATOVAAMONG, GTN CLVEXELD ETAANBEDEL TNV ETAPKELD TOVL
TPOTOVTOG GUUPOVO LE TIS ATOITHOELS TOV KOTAVIAMTAOV KOl TOV TPOTO LE TOV OO0
Tapdyovtal, GLoKELALoVTaL, 0EOTOOVVTIOL G £va. TEPPAAAOV VINPESUOV YO, VO
vivouv eAkvoTikd. Ze avTd 10 TAIG10, 0 KATOVOAMTNG £ivat o Thovo va kKabodnyeitot
Ao TIG TAPOPUNGELS KO TO GLVOIGONMHOTA TOVL avti amd To 1010 To TPoidv (Steinhoff,

Arli, Weaven and Kozlenkova, 2018).

To aioOntplo marketing etvor o1 GuvoAKEG PeTAPANTEG EVEPYELES TOV EAEYYOVTOL OTTO
TOV TOPUY®YO 1 / KO TOV S1VOUE Y10l V. dNUIOVPYNGOLV YOP® Ot TO TPOidV 1| TNV
VINPEGIOL 0L CLYKEKPIUEVN]  TOALOICONTNPOKY  OTHOCQOIPO, UECH  TOV
YOPUKTNPIOTIKOV TOL TPOIOVIOS, N UHEC® TNG EMKOWOVIOG TOVL, 1 HECH TOV
TEPPAALOVTOG TOV KOTAGTAUATOG. AKOUO KL OV OTTIKEG TANPOQOpieg gival QuoIKA
TPOVOULOKES, 1) OVOEKTIKY EKTIUMON Y10 TNV €K VEOU 0yopd EVOG TPOTOVTOG TPEMEL VL
IKOVOTIOMGEL TOV TEAATN o€ €vo moAvoisOnplakd Tpomo. Ot KOTOVOAWMTES OeV
popomooHV TIG GONGES TOVG HE OVOAVTIKO TPOTO, OAAG TIC GUVOEOLV KOl TIG

EVOOUOTOVOLV TOYKOGUIMG COLPOVL LLE:

e Tn ypovikn dwdoyn tovg, mov kabopiletar amd to 1010 TO TPOIOV Kot TIG
EVEPYELES TOV KOTOVOAMTN
e Tigc mpoodokiec TOL KaTtOvOA®TY, pLOUlOVTOG TNV TPOGOYN TOL OTIG

acOnmplakég mAnpogopieg mov divovran (Kapferer and Bastien, 2009).

Ot awoBnoelg amopvnuovevovion kot vrevBopilovtor cvveldntd 1M oacvveidnta,
emopéveg eltvarl molvarsintikég. Oheg o1 arcnoelg Bewpovvrol Kot mAnpopopies, ot

omoieg amofdnkevovTol 6T HVNpeEG pog kdbe otiyun, eite ivor mpocomukés, dniadn
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GLVOEOVTAL LLE TNV 1GTOPI0 TOV KATOVOAMTY, EITE GLAAOYIKEG, ONAAdT Hotpdlovtal amd

po opdda.

O emyepnoelg Bo mpénet ot cvvéyelo vo cEPOVTIOL VTR TN CLVAPELWD Kol VO
avanTHGGOVV TPOGAPUOGUEVE TPOTovTa. Ot gpevVvNTEC PEAETODV TIG EMOPACELS TNG
«O106TAOPOONC» SUPOPETIKOV a1ctnce®V N TIG CAANAETMOPACELS TOVS, OTMG Yo
TopAdEyPa 1 moAvousONTNPloKy CAANAETIOpOOT OQNG KOl OMTIKNAG TANPOPOPIOG
ALEAVEL OTLLOVTIKA TIG GTAGELS TV KOTOVOAMTMV Y10 TPOIOVTO TOV KVPLOPYOVV GE VOV
Kot povo asOnnplokd tpodmo aeng Kot 1 moivaicOnmplokn aSloAdynon odnyel oe
peyoAvtepeg mpobécels ayopds amd 0, T M onTik M 1M antikny o&oddynon. Ot
aAnAemidpdoelg Hetald acOnTNplokdV epEBIGUATOV TOL OVIIKOLUV GE SLOPOPETIKEG
doTtdoel; ocvpPaivouy Kot €Yovv  oMUavTIKN €midpacn o©to cuvaicOnuo TV
ayopacTOV HLOd0GS Yia éva Katdotnuo. Eropéveg, pnopet va &gt mpoyatikd avtiktumo
oe (o pdpka. Kabe aicOnon pmopel va alomombei v va ytiotel por kahdtepn,
WoYLPOTEPN KOl O avOEKTIKY HApKO Kol ovtd dev umopet va yiver pepovopéva. O
oT10)0G €ivar vo dtuo@aAoTel po BTk cuvépyeln o€ TOAAG onueio EMaENS TV
Katavodlotdv. Kot kabéva and avtd ta emdvopa onpeio emaeng TeAat®v umopet va
YOPOKTNPIOTEL OC EUTOPIKO OMUA, SIVOVTOG L0 HOVAOIKY TOVTOTNTA, 0dVVATY Yo

OTO1OVONTTOTE OVTOY®VIGTH Yo ovarmapaywyr (Palmatier and Crecelius, 2019).

4.10 Baocwka onueio yro Tv 01koo0u1 61 pLog areOntnpraxnic

otpotnykic marketing

Agdopévov OtL elvar mpdTO OMOTIKEG, Ol aucOntnplokég mpooeyyicelg marketing
EVOOUATMOVOLV [0 TPOKOTOPKTIKY OVAALGN TOV GTACEMV KOl TMV GUUTEPIPOPDV.
[Ipdypatt, eivar amapaitro va yvopilovpe TG GLVONKEG TOV EMKPATOVV KATH TNV
ayopd Kot Tn Vo] TG GYXEGNS TOL GLVOEEL TOV TEAATT) LE TO TPOTOHV / TO EUTOPIKO O UL

Y10L V0L EVIGYVGEL KO VO SNULOVPYNGEL TPOGKOAAN ).

Koatd tov Kaopiopd g oTpatnyikng, ol YVAOGELS OVTIANYNG TV KATAVIAMTOV Y10l T
TPOIOVIO TNG UAPKOC KOL TOV OVIOY®OVICTOV EMITPEMOLV GTOVG EUTOPOLS Vol

kabopicovv tov Tpdémo avEnong g {nmong, oniadn va yiver mpdPreyn oG véag

44



KOTATUNONG NG Oyopdc Kot 1 Onpovpyio UG OEPOS, CLUTANPOVOVTOG Lo

vrapyovoa (Palmatier and Crecelius, 2019).

Tpia ivor ta frpoto Tov SopOVV o TPOGEYYIoT OoONGLOKN G oTpaTYIKNG marketing.
Koatapyds o emyyeipnon mpéner mpoto vo kotavoncet tm {Nmomn, kot mo
CLYKEKPIUEVA TIG SLOdIKAGIEG LE TIC OTOIEG Ol PUOIKES MGONCEIS TV KATOVOADTMOV
yivovtor avtiinyn Kot onpocio. TN GUVEXELD, 1) ETLXEIPNOT TPENEL VO, PAVTOCTEL TO
TEPLEYOUEVO TNG TPOGPOPAS, ONANSN VO HETAPPACEL TN OTPUTNYIKY OTOQOGT TOV
TPo1dvTog N TG BE0NG TG HapKAG o€ OPOLS TOALAIGONTNPLOKOV TTEplExopéEvov. TENoG,
N HETAQPACT] OVTNG TNG TPOGPOPES LE OPOVG AUGHNTMOV YOPOKTNPIOTIKDV, iTe givort
0GPPNTIKEG, OTMTIKEC, OMTIKES, MYNTIKES 1] YELOTIKEG. AVTN M TPocEyylon potdlel pe
Eleyyo TV  MON  LVIOPYOVIOV  OCONTNPIOK®OV  YOPOKTNPICTIKGOV Kol ivot
OTTOTEAEGUOATIKT Yo o papka Kafdg etvar évag ypryopog kot eOnvog tpomog yio va
umopéoel va avayvopicet to acOntpio mieovekmuato tng (Harmeling, Moffett,

Arnold and Carlson, 2016).

Me avtdv tov TpOTo, 1| EVOOUATOOT] T®V dcGHNCEMV TPEMEL VoL EIVOL GUVEKTIKY LE TOL
ototyelo Tov pelypatog, og OAa o oTAd TNG TOTOOETNONG, TS AVATTLENG Kot TNG
emkowvoviag. H emruyla pog aisOnmplakng otpatnyikng marketing fociCetor oty
appovicc TV oviiAnmtodv  afunv, €ite  PECHO VTOKEYEVIKOV cuvousOnuatog,
cuvasOnuatov, ctncemy gite TOV AE1TOVPYIK®OV Topactdcemy. Duoikd kabe Pripa
g dladkaciog etvatl moAvmAoKo, Kot KaOe Prjpa Tpénel va oxedlaoTel e T€T010 TPOTO
MOTE UL PAPKO VO PNV YOVEL TNV TALTOTNTA TNG KOl VO UV KOTOANYEL GE Lo
KATAOTOGOT OOV AmOTVYYAVEL VO EKTANP®OGEL TG bTooyéoelg ¢ (Wiedmann, Labenz,

Haase and Hennigs, 2017).
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Kepararwo V — MeBodoroyia

Ot peBodoroykég HEAETEC OTIG OKOOMUOIKEG €pyOcieg €(oUV ®G OKOMO, TNV
alohdynon, 10 oxeSGUD, TNV OVAALGN 1 TNV OvaEOpA GAA®V E€PELVOV, TOL
oyetiCoviol pe autn Tov gpgLVNTY, Kol Toi{ovv oNUOVTIKO POLO GTNV GLUPOAN NG
dwbéoung Pproypagiag, kaidntovtog ddpopa epotiuota. [Hapdiinio Bondodv
omv avadelEn {nmudtov Katd m deaymyn g épevvag pe otodyo T Pedtioon g

nefodoroylog aALd Kot TN HEIDMGCT TV EPEVVNTIKAOV OTOPANTOV.

g K40 pedétn mov meprypdeet 1 avoivel peBooovg (oxedacog, desaywyn, avaivon
N avoeopd) o dnpoctevpévn N ko adnpocisvutn BifAtoypaia, etvar o pebodoroykn
npocéyyon. Katd ocvvénela, 10 €0pog twv peBodoAoyIKOV HEAETOV givol apKeTd
eKTETANEVO Kol TephapPdvel, aAld dev mepropiletal o€, TOGO daPopeTiKd OEpaTa
OM®G, TNV SATLIMGCN EPEVVNTIKAOV EPOTNCEWV, TNV THPNCN TOV 0ONYLUDV LTOBOANG
eK0E€0EMV KOl TNV GCULVEMEWL OVTOV, TPOCEYYIGES otV avdAvon g HEAENG,
depevvnon g a&lomeTioG TV aVOANGE®V Kot TEAOG LEAETES TTOL GLVOETOVY OVTEG TIG

neBodoroYIKES TPOoEYYIGELC.

Evéd 1 ovopatoloyio tov peBodoroyik®dv peAeT®dv dev glvar eviaia, 0l GKOTOL TOLG
TOPOUEVOVV OPKETE GUVETEIG LLE GKOTO VO, TEPLYPAYOLVY 1| Vo ovoAvcovy LeBddovg oe
npwtoyeveic N devtepoyeveic peréteg. Qg ek tovTOL, 01 HEBOSOAOYIKEG pEAETES

uropovv eniong va ta&vounfodv g VTOTLTOG LEAETAOV TOPOTHPNOTG.

[MopdAnia pe avtd VIAPYOLY TEPAUATIKEG HEAETEG TOL GLYKPIVOLUV OLOPOPETIKES
pebddovg. IMapodro mov mailovv onuovtikd poAo otV evnuépwon tov PEATIGTOV

neBddmv €psuvag, ot mePOUATIKEG peBodoroyikés peréteg eivar mépa and to medio

OVTNG TNG EPYOGLNG.

5.1 Ilowotikn £pevva Kot UIOOUNHEVES GUVEVTEVEELS

O nudopnpéves cuVEVTELEELS Elval EpOTHGELS AvVOLYTOV TOHTTOV 01 0Ttoieg TPoseYYilovv
HE OPOPETIKO TPOTO TOV €KACTOTE €POTMOUEVO. O TPOTAPYIKOS GTOXOG OG

TOPOUOLOG GUVEVTEVENG €lval O €PELVNTNAG VO OKOVGEL OLTO 7OV Ol EPMTNOEVTES
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ToTELOLV OTL EIVAL CTULOVTIKO Y10 TO CUYKEKPLUEVO BENL Kol VOL TO EKPPAGEL L TaL SIKEL

TOV AOYL0, EVOMUATAOVOVTOS TO GTNV EPELVA.

Ot gpomBévteg pmopel va motedovv OTL Ol MOOTIKEG ouLveVTEVEELS potdlovv
TEPIOCOTEPO e CLVOUIMO TOPd G GUVEVTEVLEN, OAAG O €pevvNTNG UTopel va
Kafodnynoetl T cuvopidio pe GTOYO TN GLALOYY] TANPOPOPLOY OO EVOV EPOTMUEVO.
O1 mO10TIKEG GLUVEVTEVEELS YPTOLUOTOLOVY EPMTNCELS OVOLYTOL TOHTOV, Ol OTOIEG Etvat
EPMTNOELS TOV BETEL €vog epevvnTNG AAG dev mapéyovv emhoyég amdvinong. Ot
AVOLYTEG EPMTNOELS EIVOL O ATOLTNTIKES OO TOLG CLUUETEXOVTEG, KAONDS amaitodv
a0 TOVG GUUUETEYOVTEG VO, BPOVV TIG JIKEG TOVG AEEELS, PPAGELS | TPOTAGELS Y10, VOl

OTTOVTI|GOLV.

Y& U1 TOLOTIKT GLVEVTELED, 0 peLVNTNG cLVN WG PTopel va avarTLEEL Evay 001Y0 €K
TOV TPOTEPWOV GTOV 0T010 Umopel va avagepOel Katd T ddpkela TG CLVEVTELENG N VAL
amopVNUOVELGEL TN GLVEVTELEN. O 0dNyog cvvévieuéng elvan o Aloto Bepdtov M
EPMTNCEMV TTOV 0 EPEVVNTNG EATILEL VO KOAVWEL KOTA TN S1EpKELD oG GUVEVTELENC.
Ovopaletatl 0dnyog enetdn omoteAel GKEAETO KOl YPTGLLOTOLEITOL Y10, VL KOBOdNYNOEL

TOV EPOTOUEVO, OAAE dev elvar kATl amapaitnTo.

O1 odnyol cuvévtevéng Ba mpémetl va oKloypapoOv BEpata Tov 0 EPELVNTIG MIGTEVEL
ot eivar mBavd vo eivar onpaviikd. Ot cuppetéyovie KaAoOVIol Vo dMGOLV
ATOVTAGES HE TO dkd TOLG AdYlo Kot vo Bécovv onpeio Tov motevovy OTL £lvan
ONUOVTIKA, 0mdTE KABE cLVEVTELEN givan TBAVO va KVANGEL Ayo drapopetikd. Evd n
apyIKn epoTNOT Umopel va ivar 1 1010 o OAEG TIG GUVEVTEVEELG, 0L TANPOPOPIES TTOL
popdotnke kdbe ovupetéyov Bo dwpopedcovy tov Tpdmo pe TovV omoio Oa
TPOYWPNOEL M oVVEVTELEN. AvTd elvan mov kdvel ) og Pdbog cvvévievén 1660
CLVOPTOGTIKY Kol LAALOV TPOKANTIKT). XPpeldleTon £VOC GOOTOC EPEVVITNG Y1a VAL Evat
o€ B€om Vo KAVEL EpMTNCELS, VO, 0KOVEL TOVG EpMTNOEVTES Kt va AapPdvet evosiEelg yia
T0 TOTE TPEMEL VO AKOAOVONGEL, VL TPOYWOPNGEL 1] OTAGL VO OLPTICEL TOV GLUUUETEXOVTOL

vo rAnoet xopig kabodnynon 1 dtoKony).
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5.2 Merétn Hepintmong

H mpocéyyion g pelétmg mepimtoong emupénet o€ Paboc, TG TOAVTAELPES
eepevvnoelg mepimiokwv nmmuatov oe éva mpoyuatikd mepidriov. H adia g
TPOCEYYLONG LEAETNG TEPIMTMOOTG avayvopileTor KaAd GTOVG TOUEIG TV EMYEIPNCEDY,
TOV KOOV KOl TNG TOATIKNG, 0ALG AlYOTEPO GTNV £PEVLVA Y1aL TIG VN PEGTES LYElnG. Me
Baon Tig eumelpiec pog amd ™ SEEAYOYN JWPOP®Y UEAETOV TEPMTMOGEDV OV
oyetiCoviol pe 10 avtikeipevo mov OéAovpe vo HEAETHGOVLUE, CKEPTOUOGTE TOVG
SPOPETIKOVS TOTOVG TYESAGLOV LEAETNG TEPITTMONG, TIG CVYKEKPUUEVEG EPEVVITIKEG
ePOTNOES oL pmopel va Pondncel avt) N TPocyyion, TG TNYEG SESOUEVEOV TOL
1eivouV va, ¥pNoILoTomBovy Kot To 101{TEPO TAEOVEKTIATO KO LELOVEKTLOTO TNG

YPNOYLOTOIMVTAG CLTY] TN LEBOJOAOYIKT TPOGEYYIOT).

H mpocéyyion perétng mepintwong eivar wdlaitepa xpnoun 0tav vIapyel avaykn vo
emtevyfel o oe PaBog extiunon evog {NTAUATOG, YEYOVOTOG 1 (QOLVOUEVOL
EVOLLPEPOVTOG, OTO PLOIKO TepBdAlov g mpayuatikig Comg. O o1dyog Yoo ™
ovyypagn piog épevvag n omoia wepthapPdvel T0 HeBOSOAOYIKO KOUUATL TNG HEAETNG
nepinTOoNG, &ivar vo Topéyoviar TANPOPOopieg OGYETIKG HE TO TOTE TPEMEL VL
xpnowonomBel auty 1 TPOcLyyon Kot Uio EMOKOTNGCN PocKOV peBodoroyikmv
TOPOUUETPOV GE GYECN LLE TO GYEOAGUO, TNV AVAAVLOT), TNV EPUNVELN KOL TNV OVOPOPE

UEAETAV TEPITTAOCEWV.

5.3 IlocoTiKN épevva Kol EPOTNATOAOYLO,

Ta gpeUVNTIKA €PWTNUATOAOYLA €ival pla amd Tig KUpleg peBodoug yla tn dletaywyn
TLOOOTLKAG €peuvag. Eival évag eUKOAOC Kal OLKOVOULKOG TPOTIOC, OTIOU BETOVTAL EPWTNOELG UE
OUYKEKPLUEVEC, CUVAOWG aPLOUNTIKEG ATTAVTIOELG, WOTE VO UIopouV va avaAuBouv ypryopa
ta debopéva. Eival xpnowpa yia tn ouAloyn peydlou oykou SeSopévwy, aAld Sev €xouv

oxeblaotel yla tn culhoyn neplypadikwy TAnpodopLwy.

Ma va cuvtayBel éva cwotod epwTNUOTOAOYLO, Ba TIPEMEL VAL €XEL TTPOOSLOPLOTEL O OTOXOG TNG
gpyaoiog, kal auto Ba pnopéoel va kabBodnynoet otn dtadikacia cvvragng tou. O atoxog Ba
TPEMEL va lval 600 To SuvaTov TILo cadr KOL VO EMLONUAIVEL CUYKEKPLUEVEC TANPODOPLEC

Tiou BEAETE va avakaAUYEL 0 EPEVVNTAC.
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‘Evag dAAog Tpomog yla va emidexBel to kataAAnAo delypa sival va poodloplotel n opada
™¢ deypatoAniag. To epwtnUatoAdylo Ba mPEMeL va eAEYXETOL £TOL WOTE O EPEVVNTHG VAl
BeBawwBel oOtL eival cadeic kot OTL OAOKANPWVOUV TOV YEVIKO OTOXO TNG EPEUVAG.
MPOKELUEVOU VA UMOPECEL O €peuUVNTNC va emBeBalwoel TNV amAotnta aAAd Kal tnv
opBotnta tou epwtnuatoAoyiou, pmopel va Intoel amd ¢iloug, yvwotoug n Kot
ouvadéldoug va TOo OlaBdcouv wWOTeE va UMOPECEL va £€Xel pia 16€a ywa TNV

OMOTEAECUATIKOTNTO TOU.
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Kepdrorwo VI- Merétn nepintoonc Nema Resort Wear

10 mopodv Ke@Aiato, Oa yiver pia avoaeopd oty enyeipnon mov €xel emieyOel, v
Nema Resort Wear, kot tov TpOTO [Le TOV OTO10 £YvE 1 TPOGEYYIOT TNG EPELVOG
TPOKEUEVOD O OVOYVMDGTNG VO UTOPEGEL VAL £YEL Pt TANPN €KOVA Yio OAa ToL Prjpota

TOV 0KOAOVONGE 0 EPELVNTIG, LE OKOTO TNV SleEaymYT| TNG.

6.1 Nema Resort Wear

H Nema Eekivnoe npv and pia 10etia, cav éva eAAnvikd brand, pe edikevon oe povya
pe kevnuato. Ta podyo ta onoia TpounBedel, EKTOS TOL OTL XPTGLUOTOLOVY TOLOTIKA
vopdopata, £xovv ethic ko boem amoypmdacelg o1 omoieg avtikatonTpilovy TOV EAANVIKO

YOPAKTI PO TOVC.

H oioOn 1) tov podymv, edikd to tehevtaio ypovia Kavetl pio pi&n mopdadoong oAid
KOl YEOUETPIK®V HOTIBOV, oLVOLALOVTOG KOAOKOPIVOL YPOUOTO KOl TOCTEA
aroypwoels. Eivor pio pépxo mov pmopel var €xer popebel amd moAAEC YVOOTEG
EXAnvideg, aAld mapdiinia, dnpovpyet kot pio TavTion o€ pio HEoT KatavoAdTplo,

AOY® TOV KOUYADV GYESAGUAOV KOl TNG OTAOTITOS TOVE.

"Eyovtag évtovn 01ad1ktuokn| Tapovcio Kot peydio engagement ota social media, £yet
KatopOMoEL va amokToel pavatikés Bavpdaotpieg. O Adyog yio tov onoio emiéyOnke
oav HeAéTn mepintong aAAd Kot culntong, ivatl 6t oe OAN Vv ddikacio, diveton
éupaon oto aesthetic Koppdtt, amd 10 onueio ™G TapaywyNg LEYXPL KoL TNG Topaiong
TOV POUYWOV, ONUOVPYADVTOS CLTO TTOL ATOLTEL O GVYYPOVOG KATAVAUAMTNG, O)L Liot OTAN

ayopd oAAG pio OAOKANPOUEVT] EUTTELPTOL.

6.2 Agiypa £pevvag Kol 6E0L0GHOS EPOTUATMOV GVVEVTEVENC

Onwg avaeépape kot Tapondve, n tapodoa epyasio apopd pio moivpuebodikn Epsvva,
TNV UEAETN TTEPITTOONC, TIC MOOUNUEVES GUVEVTEDEELG OAAL KOl TTOCOTIKY €PELVOL.

2V S1KN KOG TEPITTMON Y10 VO UTOPEGOVLLE VOL EYOVE Hia TO OAOKANpOLEV GOy
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TPOYUOTOTOMCAUE 2 TPOTOYEVELG EpEVVEG, o amd TV TAELPE TOV KATOVAAMTY Kot
pio amd v TAevpa TG EmyEipnong, yo va dovE kaTd Toco 1 Bewpio cuvAadEL e TV

TPAEN GTNV TPOKELUEVN EPELVAL.

Eivat onpovtikd va avaeepBel 611 dheg o1 epmTnoelg oxedldotnKay e Tov 1010 TpoTo,
oAadn €ywe €pevva o TAPOUOIEG OKOONUOIKES E£PYOCIES Kol YPNGLLOTOWONKAVY
OTOOLUGHEVE EpMTNUATOAOYLA, Y10 TNV ONULOVPYIL TOV EPOTNUATOV £TGL OGTE OYL LOVO
vo Guvddovy pe to BEpo oL gpeuvATaL, ALY KOl VO, LTOPEGOVV VO, TOVTIIGOLV LLE
EMOPKELNL OTIG EPEVVNTIKEG EPMTNCELS OV EYEl BEGEL O GLYYPAPEAG OTNV APy TNG

SMA®UOTIKNG TOV.

H ovvévievén mpoaypatoromdnke oto kevipikd tg Nema Resorts Wear, pe tov
Bodwpr Xpi1otdmovro, mov Aertovpyel ®¢ yevikdg d1evBuvIng ™G emyeipnong, e
oKomd va, Eyovpe pia dueon eman| kot 01dopact). OAeg ol epmtnoelg oTdAOnKay HEGH
email otov cuveviev&lalopevo, Tl MGTE VO UTOPECEL VAL TIG LEAETHOEL AOY® POPTOL
EPYOGIOG KO VO ETOYLAGEL TIG OTAVINGELS TOV, KOl GE TEPITTMOT] TOL KATOL! EPATNOM
tov ékave vo acBavOel aBolia, va apapebel. H cuvévievén payvnropovindnke kot yio
TIG AVAYKEG TNG EpYOTiog Kataypaetnke og £va apyeio word, Tpokeipévon va ereyydel
€15 SMAOVV Y1 TNV GOCTN HETOPOPA Kot TNV 0pBOTNTA TOV ATAVINGEWV, LE GKOTO VO
amo@eLYOOVV TLYOV KOUTIAGHOTO 1) TOVGELS KOl TO TEPIEXOUEVO TNG, UETOPEPONKE

OVTOVGLO GTNV SUTAMUOTIKY.

6.3 Xuvévreuin Kot amavToELS

Epgvvntg: Katapydc propeite va ddoete Evav opiopo tov sensory marketing, OnAaon

onwg 10 Tpoceyyilete eogic;

0®. X.: To sensory marketing amd v épevva oV £® KAVEL, LIAJEL Y10 TOV TPOTO pE
TOV OTO10 Ol EMIYEIPNCELG UTOPOLV VO, JLEYEIPOVV TIG AGHNCEL TV KATAVOADTAV,
péocm obpopwv otpatnyik®v. Eueic cav emiyeipnon omv opyn eiyope eotidost
nePlocOTEPO 610 marketing dcppnong kTt 10 onoio avéface Kot TOAD TNV SNHoEIAin
kot to loyalty tng emyyeipnong, aAld petd 1o e€eMEape v va £(ovpe VT TO KATL

TOPOATOVE.
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Epgvuvng: Toteg evarlaktikég Aol marketing ypnoipomromaoate yia vo Eemepdoete

NV TPEXOVON OIKOVOUIKT KPioT mov dnpovpynce 1 mavonpio;

0. X.: Edd givar mov Ba 6ov avapépm avtd 1o kTt Tapandve. Eredn pe to lockdown
elyape yboet to €va koppdtt Tov sensory marketing, ovtd ™G 0PN KOt TNG GUESNS
EMOPNG LE TOV TEAATY|, £MPENE VA YivOupE TO Onpovpytkol. Adym Tov 0Tl €xm Kot
OYETIKEG OTOVOES, TO glya YaEel Ayo mapomdve, omodte N mwavonuio NTov pio KoAn

aQopUN vaL EpapUOG® OL0 TO BE®PNTIKO KOUUATL 6TV TPAEN KoL VO TO TEAELOTOMNG®.

Mo apyn diveton 1d1aitepn onuacio oto aesthetic Koppdtt, SnAndn amd pHova TOVG T
povya etval yewpeTpkd kot fonddve v kdbe yovaika va tavtiotel pali tovg. Amo v
AN 060nKe Waitepn mpocoyn otnv dddpacn ota social media, kaBmg oTtéAvape
TPOCOTOTOMUEVE UNVOLATO, EITE GE APVNTIKE, £lTE 08 BeTIKd OYOALL, SNUIOVPYDVTOG

évav vy dtdhoyo deyopevol kabe mbavo feedback.

[MopdAdnio to polyo, €meldn HAAUE Yoo pio. OpKETO KOPEGUEVT ayopd, Oev Ta
otélvape og pio Egpn cakovAa. Enedn] dive dwaitepn onuacioc 6to 6Tud, &xm PBpet
TOAALGL VOAGLLOTO TOL OTTOT0, LLOV OPEGOLV Kol £Y0VV Ui aaAr] Kot dpOGEPT VOT, Y10 VL
UTOPECH VO TPOTOEACH TNV TEAATIGGO Y10 TO PoVYO Tov Ba mapel, kot To paPfm og
LOPON GOKOVAOS Y10 VO, UTTEL LEGA TO TTPOTOV. AVTA TOL VOAGUOTO TO £ YEKAGEL IE
éva yovaikeio, KaAoKapvo dpmpa, To omoio gival o PPOVTMOES, Y10l VO LTOPEG® VO
oLVOLAo® o gVXdploTn avApvNoT, dnAadn va Bopicom Alyo kalokaipt, 1 péca GTov

Kapod G Tovonpiog, vo dnpovpynoo pio vootadyia yuo tig pépeg tpo Covid - 19.

Me avtdv tov tpdmo, pmopel pev va punv eiyope OAeg TIG EPAPUOYEG TOL Sensory
marketing, 0ALQ TpocmAONCO VO GLVOLACH TIG O SLVOTEG GONGELS, TNV AT, TNV
HLPMOALY KO TO KOUUATL TNG ovTiAnyng. Me avtdv tov 1pomo, €xo Kotopbdoet va
Tomo0etOd oTNV Kapdid TG KaTAvaADTPLOS Kot Ol 6To LoaAd TG. Tovg tedevtaiovg
uves dtve pe kdOe mopayyeria, eKTOg amd dwpedv HeTAPOPIKE Kot £vo, GLUPOAKS
dwpdxt, pio kapta wov Aéet Thank you, kot yeipdypoaea avoypaeetal To Gvoua g
K@0e meddtiooag, pall pe éva scrunchie to omoio umopet va cuvovactet pe 10 podvyo

7OV £XEL AYOPAGEL.

Olo avtd givan pio oAb Kok emévovon kot 1 aAneta ivat 6t EnEdN EUTOPEVOLACTE
KO MOVIKT 0AAG KO XOVOPIKY], KOAOLOD TopOLOLe TAKTIKY KOt 0TIS 000 TEPUTMGELS

Kot £x® Katophmaoel va TIAE® £va ToAD otafepd Kot KEPOOPOPO TEAUTOLOY1O.
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Epgovntig: Tlow eivol o TAEOVEKTAUOTA KOl TO. HEWOVEKTNUOTO YLl L0l ETOLPELD

£VOLONG GTO VO, XPNCIHOTOLEL TO sensory marketing;

0. X.: Aev PAET® KATO10 LELOVEKTNLLOL, OALG OEV LTOPD VOL GOV OTAVINO® LE GLYOVPLd
YTl Bepd OTL dev €xm TEAEOMOMWOEL AVTO TO KOUUATL emapkdc. H avdmtuén g
eunuepiog Kot vog evydptotov TePPUAAOVTOG GE £va KOTAGTNLO LTOPEL VoL EMTPEWEL
OTOV €KACTOTE EMYEPNUATIO VO OVENCEL TIG TOANGELS TOV, KATL OV €ivol Kot o
TPOTUPYIKOG GTOYOG, aG UnV yeAopaote. Peoalotikd Opwmg, éva dtopo o mpoceikveTal
ndvta meplocdTEPO amd £va dtopo mov pupiler koAl mapd omd €va dTopo ympic
pLpALY Kot etvot o AV Vo avarTOEOVY KATOL) GYEST), €1TE QLMKN EITE EPMTIKT).
To 1010 axpidg woyvel Kot Yo €vo KATAGTNHO, ENEWN givol KdTL Tov TO PAémOVLE

KaOnpUePVA e TOVG TELATES LLOGC.

Epgovntig: Tlog mpoympdte otnv €Qoproyn (oG oTpatnyikng sensory marketing yio

pa etapeio povywv;

0.X.: Baowd, Eexvape pe por svvtoun mopovsioorn tov brand mov €yovpe Kot To TU
avtumrpoownevel. [Ipénet va cupemvicouy 6Aot 660t epyalovtol GTNV ETAPELN Y1 TO
Tt akppog BéAovv, Tov BEAovV va eoTidoovy kat £Tot oyedialovpe Olot pali pio
otpatnyikn. Ola ovtd to €101 epOToE®V YOP® omd TO EUTOPIKO GOl YivovTal e
OTOYO TO VO UTOPEGOVLLE VO, YVOPIGOVLE KOADTEPQ TIC TPOGOOKIES TOV EYOLV Ol TEAATES
amd €Udag, TOV TUTO TOL KOTOVOAMTN 7OV E£YOVUE EOTIAGEL, KoL HE OAM aVTA

ONUIOVPYOVLLE TIG AVTIOTOLYEG GTPOATIYIKEG.

[MopdAinio dnpovpyodue ce cuvepyoosio pe €Taipieg mOL OPACTNPLOTOOVVTOL GE
aLTOV TOV TOUEN, EPOTNUATOAOYLO, Y10, VO LTOPECOVLE VO SOVE TL KEVO VITAPYEL GTNV
ayopd. Edwd 0tov oxéptnra va epopprdcm to sensory marketing, eneidn otnv EALGSQ
epappoletor pepovopéva, N Kot TAOTIKE, £Kavo pio £PpEVVE TPOGOVATOAGUEVT] GTOV

TOTO TEAATMV TTOL EYOVLE, Y10 VO UTOPECH VO O oV a&ilel val kv ot TNV ETEVOLOT).

Epgovntig: Otav epoppdletar n otpatnyikn, mowa eival n avtidpacn Tov TeEAaToOV;

0.X.: Otav otovg meddrteg apéast éva povyo, Exovpe Hovo Beticd oA, ot TEAATES
ovveyilovv Kot To ayopdlovv, yroti BEAOVY Vo TO KAVOLV S1KO TOVG KOl VO, TO POPEGOLV.
Otav Eexvnoape va gpapudlovpe TV OAOKANPOUEVT) GTPUTNYIKH TOV GOV OVEPEPQ

7o AV, oL TepAduPave Kot o packaging pali pe ta dwpdkia, [N'evikd, wg eni to
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nieloTov &yovpe povo Betikd oyoia. O kKaAVTEPOG TPOTOC TAEOV BAGEL TNG EUTEPLOG
Hov, etvat 6Tt 01 TEPIGGOTEPOL TELATES TOV PEVOVV IKAVOTOMUEVOL, ELVOL KO 0VTOT TOV

Oa pag dtaenicovv.

Mo mapddetypa £xovpe PHePIKEG TEAATIOGES, 01 OTTOIEG divouv WtaiTepT EUPOCT) GE OAN
TNV EUMEPIN KOl TO oyammuéVo Tovg kKoppdtt ivor to unboxing kot to packaging.
[ToAAéc popég €xetl TOHYEL v pag KAVOuV mention 6g avopTioelg oto Instagram, mov

arabavotiCovv autr TN oTiyun.

[ToAAéc @opég emiong, dexOpaote TapoyyeAieg amd TMEAATIGOES, OV UAG EXOVV
OLGTNGEL Ol PIAEC TOVG, KO £PYOVTOL KVPIMG Y10l ALTO, Y10 TO KOUUATL TNG EUTEPLOG,

Kot TOALEG POPEG O TO AEVE Ko Ot 101G,

Epgovntg: Katd ™ yvoun cog, mowo eivor to péAlov tov sensory marketing otov

TOUEN TOV KOTOGTNUAT®V POVYLIGLOV;

0.X.: To marketing 66ppnong, TovAdy IoTOV EEMTEPIKO, £Vt O KOAL OVETTVLYUEVO,
av OYl TOYKOG MG, TOVAX(IOTOV GE TOALEG YDpeS. ESD £xovpe axodpa pALOV Umpoctd
pog, dnAadn vouilw o6tL meplopilopacte oe peydio PBabud kot to KvpldTEPO, OEV
emevdvovpe. AnAadn Kt €YD av OV elyo KAVEL GYETIKEG OTOVOEG, dev Vol 0Tt Ba o
Eyayva 1060 Kot iowg vo to papprola, aAAE Kuplng TIAOTIKA 1) LELOVOUEVA, XOPIG VO
UT® 6ToV KOTO Vo OKEPTH Tt €lvarl avTd mov BEAEL KoTd KOpoV pia TELATIGO, YiaTi
JVOTLYMG OAES O1 EMYELPNOELS, £TGL OOVAEHOLV, L TNV AOYIKN OTL BEAoLLE Eva KOPUATL

POLYO KOt OYL OVTO TO KATL TOPATAV® TTOV Bal Lo KAVEL VoL EEXOPIGOVLE.

Epgvuvntg: Me Bdon ta mopamdve, Kot £T1 Yo vo KAEIcovpe opaAd, eivol e0KOAO va
LoV KAVETE £vay GLVOAMKO amoAoylopd; Tt €xete amokopicel amd TNV GTPATNYIKN TOV

ExeTe EQAPUOGEL;

0.X.: Na cov o v aAnbewa, ftav pio ToAH dnpovpykn mepiodog, OAn ovtn M
épevva. Aniadn ddPaca, yata kat €ida Tt {ntdel n ayopd, Katl To omoio pe fordnoe
va pdbw moparndve tpdypota. Exiong ektipnoa Alyo kaAvtepa Tov avioy®viopo, yioti
unv - vopilelc moAAég eAAnvikég emyelpnoelg kot brands €yovv apyicel va
avanTHCoOVTOL, OMAG Ol TEPLEGOTEPES EGTIALOVV GE £VOL GUYKEKPIUEVO KOUUATL TOL
marketing, 0nmg ota social media kot dgv divovv 1d1aitepn oNUOGIO GTO SENsOry Kot G€

OVTA TTOV EYEL VOL TPOCPEPEL.
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A6 Vv GAAN moAlol emyeipnuotieg €lval OKEMTIKIOTEG KOl OEV UTOPOVV VoL
EUMIGTELTOVV €va Tedi0 TO 0Toi0 Elvar GYETIKA Katvovpylo, pa LAALOV dev £xovV KAvel
oxetikn épevva N 0ev BéLovv va emevdhoovy oe kdtt T€toto. Omtmg Kot va givor
KATAoTOO, OEA® Vo ToTEL® OTL G1YA o1Yd, Oa KataldBovpe OAO KOl TEPIGGOTEPO TL
B€Lovv 01 KoTaVOAMTEG, emeldn Ba pag To dei&ovv kat ot id1ot TEPIEGOTEPO Kot £TG1 Ba

elpoote o€ B€om Vo KOTOVONGOVE KAAVTEPO TNV TPOGEYYIGT TNG 0YOPUC.
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Kepdiorwo VII — [Mocotikn £pevva

Av10 10 TEAEVTOIO PEPOS TV EVPNUATOV TNG TPMOTOYEVOLS EPEVVAG OAOKANPAOVETOL [LE
HO TOGOTIKY OVAALGY €VOC EPOTNUOTOAOYIOV TOL OTAVINCAV HOVO YUVOIKEG
KOTOVOADTPLES CYETIKA LE TIC LAPKES TOV POVYMOV KOl TO KOTOGTLOTA, LE TO delypa

va avépyeton ota 100 dropa.

Ot gpomoelg onpovpyndnkav HEGH GTAOUICUEVOV EPMTNUATOAOYI®OV, TO Omoin
LOPAGTNKOV GTO HEGO KOWVMVIKNG SIKTO®GNGS, AOY® ToL Tteptopiopov tov Covid — 19,
péom tv Google Forms, kot 1 tagvounon tov dedopévav Eywve pécm tov Excel, étot
dOTE VO UmopEcOovV Vo, OMTIKOTOMBoOV Ta dedopUéVO, TOV GLAAEXOMKOV Kol O
AVOYVAOOTNG OV OV €XEL YVAOOT Omd TNV TEPLYPUPIKT CTUTIGTIKY|, VO UTOPEL e TNV

eneENYNON TOV ATOTEAEGUATOV VO, fYIAEL TO. COGTE GUUTEPAGLOTA.

Ta epotuatordyl to. omoia dev AeOnKav ota voyly, nrov ta nutedn. Ta
EPOTNUOTOAOYIL ©6TO GUVOAO ovumAnpobnkov amd 164 dtopa, oAdd ta 64
amoppieOniay, Adym AavBacUEVEOVY - NITEAD®V omavTNoE®V, Kol 6To TéA0G Ta. 100 mov

amovTiOnkoay, givol Kot vt Tov xpnoLoroonKay.
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7.1 Epotioeic Kol amoteAopata

Epoton 1

Z€ mola NAKLOKN OMASa AVAKETE;

H18-25 m26-35 m36-50

H npot epdnon agopd ) yvdomn ¢ nAKakng opdoag tov epotbéviov. Ta
amoteAéopaTo amoKaAvyay 6Tt pe 10 49%, oyeddv ot pool amd avtovg NTav nAkiog
petald 18 kot 25 etdv, axkolovBovpevol amd v opdda petald 26 kot 35 etdv pe
43%. O gpomBévteg nhkiag petald 36 kot 50 etdv, pe 8%, avTImPOSOTEVOVY TN

pkpdTEPN OpddaL.

Epotnon 2

MNowa gival n TpEXouoa EMOYYEARATLKA
oo KaTtaoTtoon;

H EAEYOEPOZ EMAITEAMATIAZ m ANEPTOX
W AIOIKHTIKO ZTEAEXOZ B QOITHTHX
B YNAAAHAOZ
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O1 elevBepor emaryyeipaties, dvepyot Kot S101kNTIKAE oTEAEYN pe avtioTorya 2%, 7% Kot
11% avtmpocwnevovy Tig pkpdtepeg opddes. H mietoymoeia tov epomBévimv etvar

amoacyolovpevol Kot portntég pe 43% ot 36% avrtictoryo.

Epoton 3

Elote e€OLKELWHEVOL E TOV OPO
awcOntnplako marketing;

H NAI = OXI

Avt n gpd™oN Bondd oV a&loAdyNnon g VUGN TOTOINGNG TOV TEAATMV GE GYECT
pe to 0épa, Gpo TNV OVTIKEWEVIKOTNTA TOVS OTOV OmavTodV G€ avTd 1O
EPOTNUOTOAOY10. XYedOV Ta 3/4 tv epotBéviav (71%) dev £xovv axkodoel TOTE Yo
acOnmploxd marketing, mpdypo MOV onpoivel OTL Ol TEPIGGATEPOL TEAATEG OEV
yvopilovv Tic peBOSOVS Yo VO TOVG TPOGEAKDGOLV Kal, GTN CLUVEXELX, OTL Ol LAPKES
nodag dev emkotvavolHv e avtd. Avti 1 epdton Ba fondnoet mepartépm va pabovpe
eqv 1 mAsoyneia TV TELATOV ivol avoryt) oto aentnplokd marketing 1 Oyt Ko
€QV Ol €TAIPElEG TTPEMEL VO EMKOIVOVIGOLV Y10 AVTEG TIG GTPOTNYIKEG 1 O)Ll, KOOMDG

umopel va enNpedoel TNV AVTIANYN TOL TEANTN Y10l TO EUTOPIKO GO
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Epoton 4

Z0G MAPATEUTIEL N LUPWALA OE Eval
KOTaotnpa oto va Pwvioets;

mOXI
EAITO
HTOAY

To ypdonua emPePfordvel 60TL OTOWL KOL OV Eval 1) YVAOON TGOV TEANTOV GTO
acOnmplokd marketing, o popwdld ce Eva KOTAoTNUA SV OPNVEL TOVG TEANTEG
ad18popovg, e povo to 1% va amavtdetl oxt. Ot tepiocdtepot epwtnBévieg pmopel va
unv €xovv PidCEL TOTE Lo CLYKEKPLUEVT] LLUPOOLA KOTA TV ayopd TOVG 1) OTAMG Vol
Bupovvrot po SuehpesTn LVPWILL, EENYmdVTAG TNV EMAOYN TOVG. H peyaidtepn pepida
tov Oetypatog emPePfardvet (56%) Ot pio popmdd umopel vo mopanépyel oe pio
KOTOVOA®TIKY ayopd, emnpedlovtag tnv ayopaotikn amoégaoctn. Tao amoteAéopota
AVTUTPOCMOTEVOVV L LEYAAN EVKoupia Yol TIG ETALPEIEG VO AvaTTOEOVV T 1K1 TOVG
HLPOALY KOl VO TPOGEAKVGOVV TOVG KATOVOAMTEG GTO KOTAOTAATA Tovg. EmmAéov,
oYe0OV Ta ol amd avtd amavtovv Alyo (43%), owceaiilovtag OTL 1 pHUP®OL

amotelel Pacikn gvkoipio SoPOPOTOINGNG OTd TOVG OVTAYWOVICTEC.
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Epoton 5

20l TLOLPAUTEUTTEL I LOUGLKN OE €val
Kataotnpo va YPwviceTe;

mOXI
EAITO
HOAY

O1 kaTavoA®TEG Opoimg Oev adlaPopoHV Yo T LOVGIKT ToV Tailel o€ éva KatdoTnua,
TOPOLGLALOVTAG £TCL U0 KOAT EVKOLPIOL Yl0L TNV €QOPUOYN LG GTPOTNYIKNG NYOV.
[Ipdypartt, to 53% divel apketn onpacio 6TV Hovoikn, o 40% aviurpocwmeVEL TOVG
eEAATEG TTOL divel Alyn Tpocoyn, 0AAG PUopel va Yivel | 6OGTH TPOGEAKVOT] TOV LE Lol
O OAOKANP®UEVY GTPOTNYIKY YOV o€ €va Katdotnpa. To 7%, mov etvar vyniotepo
amd TNV avtioToln OmAVTNOoT GTNV TPONYOVUEVT] EpMTNOY], UIopel vo amodobel og
KOTOVOAMTEG TOL AKOVVE LOVGIKT HEG® TOV OIKMOV TOVS AKOVGTIKAOV VD Wwvilovv,
V10OETAOVTOG LI IO KAELGTI] KOTOVOAMTIKY CUUTEPIPOPA GYETIKA LLE TNV ATUOGOALPO.

TOV KOTOCTNUATOV.
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Epotnon 6

Otav Ypwvilete, acOAaveote TRV
QaVAyKn va ayyi§ete ta pouxa;

mOXI
BAITO
HTOAY

Ta amotehéspoTa TOL dlaypappatog deiyvouv 6Tl 0 KaBe KoTavalotng ypetdletor va
ayyiler Ta poOya eved yovilel, pe to 81% vo 10 dnAdvel cav €vtovr avaykm,
dniavovtag [Todv, Adywm tov 6t TAéoV, 0 Kdbe KOTAVOAMTNG €€l TNV avAykn va
£0oeveL ypraTa o€ £va. povyo To omoio BEAEL va EEpet OTL eivar ToloTko, 6Tt B a&ilovy

ToL YPALOTA TOL SiVEL Kot Umopel va To KAvel dikd Tov.

Epotnon 7

OAa ta mapandavw Hnopouv va
EMNPEACOUV TN YVWHIN COG yLa pia
HApKaL;

m OXI
m NAI
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Qo1660, UNMOPEl Ol TOPATAVD EPMTNCELS VO UMV Qoivovtol Wloitepa oNUAVTIKES,
oxedOV o1 ool (49%) twv epmTBEVTEOV INADOVOLY OTL Ba ETNPEAGEL TIG ATOYELS TOVG
v éva gumopikd ofua. Otav o KOToavoA®TNG pmaivel oe €va guxdploTo Kot
SdpacTIiKG TEPIPAAAOV, TIG TEPIGGATEPES POPEG Elvar amddeEn TG emtBupiog TOv OTL
Ol EMYEPNCES €YovV TNV SABecT Vo €VYOPICTHCOLY TOVG KoTavoA®TES. Edm,
OTTOOEIKVOETOL LIl EVOLOLPEPOVGO, EVKOLPIO, Y10l TNV OKOOOUNGT Uio CTPATNYIKNG Yo

NV aVOSHOPPMOT) TG TOVTOTNTOG LUOG LAPKOGC.

Epotnon 8

‘Exete pUyeL MOTE Ao £va KATACTN MO
poUXwWV AOyw NG atpocdaipag tou;

m OXI
m NAI

"Eva cuvipuntikd 1060610 TV epetdévimv, To 96% £xel ndn eOyetl and To KOTAGTN O
AOY® pog SuGAPESTNG ATHOCPUIPAS. AVTO TO OMOTEAEGHO KATAOEIKVIEL GOPDS TOV
aVTIKTUTTO OV £XEL 1 ATUOGPOLPO. GTOVS KATAVUAMTEG OAAY, TOPAdOEWS, €lval mo
dVGKOAO VO TOVG TPOGEAKVGEL KOVEIG LE UIot EVYAPLOTN OTULOGEOPA LLE GKOTO TNV

ahENGOT TOL YPOVOL TOL TEPVAVE GTO KATAGTNLLOL.
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Epotnon 9

Oa HEVATE MEPLOCOTEPO OE EVal
€EAKUOTLKO KATAOTNHQ;

mOXI
W NAI

Ta amoteAéopata Ociyvouv Eexdbapa OTL 01 TEPIGGOTEPOL AVOP®MOL, Kol 7o
ocvykekpyéva 10 89% twv epmmbéviov, eivar avoytol 6to va petvouv oe €va
KOTOOTNUATOV €AKLOTIKO Yoo TS aioBnoelg tovg. Kou mdAl, elvor éva Betikd
OTOTEAECUO, Y10 TO EUTOPIKE ONUOTOL OV GTOYELOLV GTNV OWKOJOUNCN  HOG
GTPOTNYIKNG Thve oTo sensory marketing Kot éva emtyeipnpa y1o Tig ETXEPNOELS VOL TO
ePappocovy, kabmg 660 TEPIGGATEPO OLEAVETAL O YPOVOS TOV 0Toio damavd €vog

KOTOVOA®TNG € £V KOTAGTI O, TOCEG TOPATAV® oyopEg Bl TpayLOUTOTOMGEL.

Epotnon 10

Z08€eVETE MEPLOCOTEPQ XPHULATA OE EVQL
KOTAOTN 0L OTO OTOL0 o0 AvVEDTE KOAQ
Kol Elvoll EAKUCTLKO;

u KAGOAOY
BAITA
W MAPATANQ
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Axopa ki av gival SV0KOAO vo 0E0A0YNO0VV 01 SATAVEG TV KATOVOADTMOV GE GYE0N
He TIG ooONoElg Kol T S1d0eo, Ol AMAVINGELS TOV TEAATMOV £IVOL COUPOVEG LLE TN
Bewpia, dNAdvovtag OTL Ol KATAVOA®MTEG E0OEVOVV TEPIGGOTEP YPNUATA GE EVal
KATAoTNUO 6T0 omoio ausBdvoviol KoAd, Kol KOoT' €MEKTACY] TEPVOHV TEPIGCOTEPO
YPOVo eKkel, KATL TO 0moio ALEAVEL TNV EUMIGTOGUVY] KOl TNV TOVTIOT OV £XEL O
KOTOVOA®TAG He TNV pdpka oA Kot To brand loyalty. Avtd to amotédespa deiyvet 6Tt
TO OCONTNPLOKO PAPKETIVYK ivar €va, oapEG TAEOVEKTNUO Yol pidt LapKo KoBmG ot

neAdTEG O€ £val LEYOAO TOCOGTO, TOPASEXOVTOL OTL E0OEVOVV TEPIGGATEPA YPTLLOLTAL.

7.2 AToteréoPOTO EPOTNUATOAOYIOV

210 oUVOAO TOV, AVTO TO EPOTNUATOAOYIO OMOKOADTTEL OETIKA gupnpaTo Yoo TNV
vroot P& g arsnnplakng épevvog marketing. Kabaog £xet yopnynOei oe yovaikeg
KOTOVOA®TES, TapEXEL AmOTEAEGUATO TOV Bal propovoay va eEumnpetncovy BeTikd Tov
TOUEN TNG MOS0 KOl TMV KATOSTNUATOV POVYIoUOD, €6V €paprootel Tpoktikd. Ot
YOVOIKEG EPOTAOUEVES NTAV VEES, EPYALOUEVES 1| POITATPLES KOt OV YVDPLLav TOV OpO
sensory marketing. Adym tov 6Tt dgv emAéyOnke pion cvykekpuévn papko M
KOTOGTN O, Ol GUUUETEXOVTEG OEV UTOPECAY VO GLGYETIGOVV pio CLYKEKPIUEVT HbpKaL

POLY®V UE a1oONTNPLO GTOLYEIN GTA KOTAGTILLOTE TOVG.

O1 epmmBévtec, Onmc KoTaAdPope Kot amd TG AmavTiGELS TOVG eival evaicntol ot
HLPOALY Kol TN HOVGIKY O€ €vo KATAGTNHO Kol xpetdloviat Eviova vo ayyiEouv Ta
pPOLY, KLPIWS Y10l VOL EKTIUAGOVY TNV TTOLOTNTO TOV TPOIOVTOG, Y Vol uvOgBoVV e TNV
ATUOCPOLPO TOV KATOGTNHOTOS AAAN KOL Y10, VO, LTOPEGOVV VAL TOVTIGTOVV TEPLGCOTEPO

pe avtd mov Yyovitouv, MNUovpydVTag pio dSadpacT e TV HdpKa.

Mio axopo yprioyn mAnpogopio. Tov TNPAUE OO TO. EPOTNUOTOAIYN givol OTL Ol
TEPIOCOTEPOL KATOVOAMTEG UTOIVOLV OE £val KATAGTNIO KUPI®MG Yo omTikohg AGYous
aALG cvpPdArovv BeTikd og aVTO Kot 1 LOLGIKY] Kot 1 popwdd. H 0paon moteveton
ot elvar 1 o dekTikn aicOnomn ota epebicpata evog mepiPaiiovtog. O oyedacudg TOL
KOTOOTHUOTOS KOl 0 TPOTOG e TOV 0moio gival TomoBeTnUEVa TO TPOTOVTA, TOPUUEVEL
1 O GLVOESEUEVT EUTELPiO OGOV APOPA TIG AYOPES, EVA M avOp®OTIVY e gival Evag

TOAD GNUOVTIKOG TP YOVTOG.
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H mhetoynoio Osmpel 0Tt 10 yodvia lvar pio opaio epmeipio Kot oxeddv T0 GOVOAO TV
epoTBEVTOV Erouv 0N eyKataleiyel Eva KATAGTNHO Y10. AGYOLS ATUOGPALPOC, OTMG
10 TAN00C, N Hupwdd Kot o B6pvPog. Ot TepiocdTEPOL AMO TOVG GLUUETEYOVTES Oa
ELEVOV TTEPLGGATEPO GE VAL EAKVOTIKO KOTAGTN O TOV EQOPROLet Eva LovTtéLo sensory

marketing Kot 6o E60evay mEPIGGATEPQ YpMLLOTA OTAV loBdvovVTaY KOAL GE QVTO.

H gmioyn, ot tipég ko n enun sivon Bacikd otoryeia 6tov myaivel £vag KOTovoAOTS
o€ &va KatdoTtnua, VA 1 cuvNnoslo Tapaptéver 1 AlydTepo onHLOVTIKN TTuyn, OnAaon Oa
TPEMEL VO epapUooTel pia otpatnyikn n onoia Ba cuvovdlel to sensory marketing pe
10 brand loyalty. Té\og, o1 epoBévteg Ba exTioVoAY VO KATAGTN IO EAKVGTIKO Yol
TIG OLGONGELG TOVG, OV KoL lvar onuavtikd vo avaeepBet 6Tl av epappootel pe Aabog
TPOTO o avtioTolyn oTpPaTNYIKY, Umopel va €xel avtifeto omoTeAéSHOTO Kol Ol

KATOVOA®TEG v atsBovOovV yelpaymynuévot.
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Kepdioro VIII — Xopumepdopoto Kot TPOTAGELS

8.1 Xvurepdoparo

Ev xatak)eidl, to epevvntid epatnua: «Ilog o topéag g Hodag ypnoomotet Kot Tig
TEVTE OOONCELS Y10 VO TPOCEAKVOEL TEAATEG» omavtnOnke, oe peydro Padbuo, g
emokonnon g PipAoypapiog, aAhd kot pe tn Pondeta g devtepoyevois Epevvag

TOV TPOLYLLOTOTOM ONKE.

Méoca and v mapovca Epevva, £xel amodelyfel 0Tt 0 Topéag TG HOdOS KOl TV
KATOOTNUATOV €E0KOAOVOEL VO EMKEVIPOVETAL GTN YPTON ONTIKAOV KOl OKOVGTIKMV
acfnoemv mov amotehovcav TAvTo PEPOG TOL Topadoclokoy marketing ko TG

QTOTEAEGLOTIKT|G OO LLOTG.

H Biproypaeikn avackdnnon €deiée 0tL, 660 Kot av to brands ypnoionolovy avtég
11§ aofnoelg, dev amodekvoel 0Tt gpapudlovv 100% o TPAyHOTIKY GTPOTNYIKN

sensory marketing.

H mocotwk) épeuva, mo cvykekpiuévo ovESElEe TNV GYETIKY dyvolo Kot €AMN
EVNLEPMOT) TOV VIAPYEL GTNV EAANVIKN OyOPd KOl GTOVS KATAVAAMTEG OGOV 0POPEL TIG
OTPATNYIKES AVTES, OALG TApAAAN A delyvel OTL Kot TO EUTOPIKE CUATO EVOVONG, LE
N GELPA TOVGS, OEV 0GYOAOVVTAL WO1HTEPA [LE OVTO TO KOUMUATL KOt OTL LITAPYEL EVOL KEVO

610 onpeio avto.

Avtd ta euprpate AOITOV GUUBAAALOVY GTNV ETKLP®GCT THG TPAOTNG LILOBESN G WG EENG,
OTL NAad O TOUENS TOV KOTASTNUATOV podywmv, OV €YEl EMiyvmMON TOL Sensory
marketing Kot dgv ypnoYonTolEl aVTEG TIG TEXVIKES YlOL VO TPOGEAKVGEL TEAATEG.
Qo1660, o aEAVOUEVT] EDOIGONTOTOINGT GYETIKA e TO BENA amd TIG LAPKESG POLY®V

&xel emiong mapoatnpndel oty £pgvva TG cLVEVTELENG.

[T ovykekpéva o K. Xpiotémovrog, (cuvevtev&lalopevog) éxet emPePormoet oti
TapOAo Tov o Ttopéag kabvotepel oe avtioToleg oTpatNykég, Ppioketal oe cuveN
avantuén Kot ot tepintwon tov brand tov, givar pia péBodog mov v epappdlet og

660 peyodvtepo Pabud yiverat.
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H perétn mepintwong tg Nema, av kot ovviopn, AOY® TNG GLVEVIEVLENG,
TPOyUATOTOMNONKE pe oTOY0 TNV emideln TG TALOV TPOMNYUEVIG OTPATNYIKNG
marketing 6tov Topéa TG LOdaG, AALL Kot TOG TOV OTOTEAEGLLOTIKNY Y10 TNV ETOLPETQL.
2V mepInTmoN auTy, WAAUE Yo Evav avEavoprevo KOKAO epyacidv og pia mepiodo
OLKOVOLKTG Kpiong, Ay ¢ mavonuiag, To onoio fornce oty avénon tov brand

loyalty, kot oto péAAov iocwg dei&et pia H14KpIoN GE AVTHV TNV AVTOYOVIGTIKY 0yopdL.

Emumiéov, n BipAoypaeikn avackOmnon o€ cuVOVAcHO e TIG TPOSPaATES Bempieg Kot
TPOCEYYIGELS, £XO0VV KOBOPIGEL CAPDG CTLUOVTIKA OVTOYMVIGTIKG TAEOVEKTLOTO Y10l
11 etaupeieg €vdvong, Onwg v Peitioon ¢ TavTdOTNTOG TG MAPKaG, dnpovpyio
eumepiog Katd v ayopd , av&avouevog xpovoc 6To Katdotnue mov odnyel og
TEPIOCOTEPEG OAMAVEG KOl OyOpEG, KOADTEPT d1dBeon Yoo TOVG MEAATES, 1GYLPATEPT
oxéon HE TOVG KATAVOAW®TEG OnAadn 1M ovénon tov brand loyalty, koAvtepn
TPOGEAKVOT] OLVNTIKMV KOTOVOAMTOV Kol TEAOG MO OVETTLYUEVO EVOLAPEPOV Y10 TOL

TPOToVTA aAAG Ko TNV d10 TNV pdpKaL.

To gpotuatordylo, emétpeye vo yivel pio pepikn] agloAdynon, AOy® TOL HIKPOD
JelYHLOTOG TTOV VANPYE, CYETIKA UE TNV ASI0AGYNOT TOV TAGEDV TOV KATOVIADTOV G
nmpog Tic peBddovg sensory marketing, Sivovtag GUVEM®MG Kol MO GUYKEKPIUEVES
TANPOQOPIES CGYETIKA LE TO OMOTEAEGHOTA LG TETOWG oTpatnykne. H mietoymeia
TV epOTOEVTOV divel pio 1d1aitepn TPOGOYN GTNV OCEPN N, TV AT, TNV YEVOT, TNV

O6paoT oAAG KoL TNV OKOT).

O meldteg Bo mpotipwovoay éva Katdotnuo to omoio Oa pmopovoe vo. Tovg
TPOCEAKVGEL, Kot Oa Epevay mepLocoTEPO 6€ aVTO Kat Bo emnpéale TIg amdOYELS TOVS Yo
™ ovykekpyévn pdpka. EmmAéov, 10 peyoldTEPO TOGOGTO TOV GLUUETEYOVI®V
emPePaincav 0Tt To sensory marketing o evioyvoet kat Bo tpocBécet a&ia oTig ayopég

TOVC.

Avtd to amoteAéopaTa EMKVPOGOV TN O0gVTEPN LILOOeSN, dNAadN OTL TO sensory
marketing givot £vag 0moTEAEGLOTIKOG TPOTOC Y10l TV EMLTUYIO LOG LAPKOG GTOV TOUEN
™mg pnodag. H minpng mpocéyyion 1060 NG mocoTikng (omd tnv mievpd Tov
KATOVOA®TOV) 0ALL KUPIOG TNG TOCOTIKNG £pevvag (amd TNV TAEVPA TNG EMLXEIPNOTG)
E0oOV TNV amAVINGY  OTO  EPELVNTIKO  EPMOTNUO  OMOOEIKVOOVTOG TNV
ATOTEAECUATIKOTNTO OIS AVTIGTOLYNG OTPOTNYIKNG marketing Kot Tnv TpE€yovca ypron
LEPIKMV 1) KOl TEVTE AGHNCEMV GE KOTAGTILLOTA POVYIGHOV, OAAG Kot EAANVikd brands.
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To mpdt0 gpevvNTIKO epdTNUA NTaV TO €ENG: «IIMdG 0 TopEng TG HOdAG YpNCILOTOLEL
Kol TIG TEVTE MGONGELS Yo VO TPOGEAKVGEL TEAATEG:». AVTOC 0 GTOYOG emTeEvYONKE
pécm g PPAOYpaQIKg ovOoKOTNONG TOv KATESEEE CAPDS OTL O TOUENG
EMKEVTIPOVETAL KUPIOG € 000 ooONoEelg Kol dev avayvopilel TG SLVOTOTNTES LOG
TEVTAOIAOTOTNG oTpatNYIKNG. H peAétn mov €ywve OyeTIKA HE TIG GUYKEKPIUEVES
oTPATNYIKES avEdEIEE OTL LTTAPYOLV povTéha marketing omd To ool o1 pHapKeg povywV
UITOPOVV VO EUTVELGTOVV £TGL OCTE VO ONLOVPYHNCOVY GNUOVTIKG OVTOY®VIGTIKA

TAEOVEKTNLLALTOL.

H Biproypaeikn avackdnnon kaivye OAa ta Bewpntikd tedia Tov sensory marketing,
TOV VEVPOETIOTNUADV, TNG OYOPACTIKNG CLUTEPLPOPAS, OAAG KOl TNG OLLPNLUIOTG,
AVOADOVTOG TIS TOKTIKEG TOL YPNOLUOTOOVVTAY OvEL KOpOoVG Y. TNV TpomOnon

ONpoel®v brands, péca amd VIOGVVEIONTA UNVOLLOTOL.

Olo avtd emtpéyove GTOV €PELVNTY, Vo UTOPECEL VO KaBopioel Kot va dlepeVVIGEL
OAEG TIG TOPAUETPOVS OV eMNpedlovV gite BeTikd gite apvnTikd To sensory marketing
KOl VO GUUPAAEL GTNV GLUUTANPMOT| TG GLUTANPOGNG TOL KEVOL OV VIAPYEL GTNV

Biproypapio oyetikd pe avtd o BEpa.

Ta amoteréopota e PPAMOYpaeIKng avacokomnong £0el&av Ot aKOpo Kot PEYQA
brands, vo pev 6€hovv va ypnoyorojcovy to sensory marketing , aAAd eite dev £yovv
emevoLGEL 660 yperaletal, gite T0 TPooeyyilovv pe d1aPopeTIKd TPOTO, KATL TO OTOi0
odnyel Toug KoTOVOAMTEG, va dtydlovtal Yo ta amoteléopata avt®dv. [HapdAinia
Bonnoe Kot n TOOTIKY €PELVOL KOl TTO GUYKEKPIUEVO TO KOUUATL TNG GUVEVTELENG
OYETIKA LLE TOV TPOTO LE TOV OTOI0 01 EAANVIKES EMYEPNGELS UopovV va cupuBdAlovv
BeTid OGOV 0POPA Hict OLOKANP®UEVT, o€ 650 peyarbTepo Babd yivetal TovAdyloTOoV,
oTpatnNylkn sensory marketing, 0cov a@opd TO TEAATENKY TICTOTNTO KO TNV

KOTOVOA®TIKY GCOUTEPUPOPAL.

Yuvolikd, Oleg ot puéBodot mov cuvdvdalel To sensory marketing, pmopovv va yivouv
OEKTEG A0 TOVG KATOVOAMTEG OTOL EAANVIKE KOTOGTLOTO Kol LTopovV vo, EKTIUN 000V
Wuaitepa, amodeEKVHOVTOS BETIKEG EMITMGELS KOl AVTIANYELS, COUQ®VA LLE TIC EPEVVES

OV GLVTAYONKOV.

¥10 tedevtaio gpeuvnTikd gpotnua, «Ild6co amotehespotikd kot ovaykoaio givol to

sensory marketing 6€ oVTI TNV OVIOY®OVIGTIKY] 0yOpd;», 1 OVOAVOT| TNG TPEYOLGOG
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Biproypapiog kot To evprpaTe TOV pEVVAV avédelEoy Ot To sensory marketing sivort
ATOPOATNTO Kot Uiropel vor yivel pia BociKn GTPOTNYIKY Y10 TIC CNUEPIVES ETALPEIEG GTOV
x®po g Evovong. [lpaypatt, o xdpog g nodag, lvat apKeTd KOPEGUEVOS Kot 1) KAOE
emyeipnon Eexwplotd kdvel 6Tt umopet yio va yivel o dnNUovpYIKn Kol Vo, HTopEGEL

va dtaupopomomBei amd Tov avtaywviopogs.

H mapovoa épsuva anédeile 611 to sensory marketing pmopel vo amoteAécEL YN
OeTIKOV €16pOMV Y10 ptol ETOPEia 6TV avalnTnomn dlpoponoincng, GTIS IGYVPOTEPES
OYEGEIC LE TOVG TEAATEG, LOVTEPVEG KO TTPONYUEVES EUTELPTIES Y10 TOVG KOTAVOAMTEG

Kot avEavOUEVO KOKAO EPYOCLDV.

8.2 llpotaceis yio mepartépm Epevva

AVT0 10 VTTOKEPAANLO GTOYEVEL VO EMCNUAVEL GLGTACELS Y10l TEPALTEP® EPELVA TTAV®D
o€ aVTOV TOV VEO TOopEN, OOV UopEel vo, oAokANpdGEL avtr T peAétn. H €pguva oto
sensory marketing £yet amodeifel OTL Pmopel Vo KAVEL [0 TPOYLLOTIKT S1opopd Yo Tig
etapeieg péow g Onovpyiog evog avTayOVIGTIKOD TAEOVEKTHUATOG, TOLELS TOL
etvar moAvTIpoL Yo vwoBETNon amd Tig eTapeiec. QotdG0, £xel amoderydel OTL 0 TOpENS
™G TAOANGONG POVYIGUOV OYVOEL KOTA KOPOV TO TAEOVEKTNUATO TOL £YOLV QVTEG Ol
OTPATNYIKEG 1| KABLGTEPOVV G TTPOG TNV EPAPLOYY TOVG, delyvovtag Ot gival o
Myotepo vioBetnuévn otpartnyikny marketing omv mAeovVOTNTO TOV EUTOPIKOV

onuUaT®v £VOuong.

O gpguvng 6TOYEVEL VO, TUPOSOTNGEL TEPALTEP® EPELVA, £TGL MOTE 1) CTPATNYIKN VOl
AVOYVOPIGTEL TEPIGGOTEPO KOL VO EQAPLOGTEL LLE TTLO TPAKTIKO TPOTO GTO KOTAGTILOTOL
EUTOPIKAV ONUATOV £vOLONG. Me 10 va yivel OA0 Kot 1O YVOOTH KOl GNUOVTIKY Yo
TNV VI0OETNON TOV ETUIPELDY, 1 CLYKEKPLUEVN TTPocsyyion Ba Bécel v avdykn yio

TEPALTEPM £PEVVA Y10 TO LEALOV TOV sensory marketing 6tov Topéa TG £VOLong.

[T ovykekpyéva, ol 6TOYOL TOV TPOTOYEVOV EPELVAOV oL dteENyOncav, NTov va
onpovpynbet évag ocbvoeopog pHetaL tov sensory marketing kot Tov TOpEN TNG
évovong kot vo, amoderydel 1 amotehespoTikOTNTA TS HEBOSOV YO0 TOV TOUEN QVTOV.
[Mopdra avtd dtomicT®ONnKoy Kamolo kevd oty €pguva, Kabdg Onwg avapépinke kot

TOPOTAV®, AVTO 0 TOUENG EIval VTTOEPELVNUEVOGS, KATL TO 0moio pmopel va eEnyndet amd
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T0 YEYOVOS OTL 01 TPOKTIKEG TEPIMTAOGELG, GTIG OTOIEG LTOPOVV VA BUGIGTOVV 01 LEAETEG,
Tapapévouy aveEepehvnTes Kat Ovo ot vtobécelg mov Pacifovial 6e GLYKEKPIUEVES

napkeg pmopoHv va, S1atumOovv.

AopBdavoviag vmdéyn 1 SvokoAo Kot T TOALTAOKOTNTO TNG OVOAVLONG T®V
acOnoemv, kabmOg 0 aVTIKTLTTOG TOVS daPépel and avBpwmo oe dvBpwmo, AOY® ™G
TPOCHOTIKOTNTAG TOVG, Topapével TepimAoko va Pactotovv OAeg ot Bewpieg
OTOKAEIOTIKA ©TO sensory marketing  kaOd¢ omoutodvion emMTALOV UEAETEC.
[MopdAinia, Oa Tpénet va yivouv emTALOV EPEVVES CYETIKA LE TNV TPOKTIKY EQAPLOYN
TOV GTPOUTNYIKOV TOL TEPIAAUPAVOLY TNV aT], TN LUP®IY Kol TNV O6GEPNGT, KABdS
01 TPMTOYEVEIG Epevveg €010V OTL 1] GOOTN EKUETAAAEVOT] OLTOV, PaiveTOL VO Etvat

TOAD OTOTEAEGUOTIKT Y10l L0, LAPKAL.

H Biprloypagikn avackomnon avédelée v EAAenyn eVOLOQEPOVTOS YidL TN YELGT GTO
EUTOPLO LOOOG, EVM OPIGUEVES LLAPKESG TOAVTEAELOG Ol OTTOlEG dPAGTNPLOTOLOVVTOL GTO
e€mTEPKO, TO £O0VV GLUTEPIAGPEL GTN GTPATNYIKN ToVG. 'ETol e avtdv tov 1pomo, o
TPOTOG e TOV omoio yivovtal ta yavia Bo dAlalav kot ciyovpa Oa Tpocébete Kdtt TO

SLPOPETIKO GTNV OVTIANYT TOV KATOVOADTOV, GYETIKA LE pio LopKaL.

Ev kataxAeidt, 8o pmopovoav va cuveyicovv ot peréteg tov BEpotoc, pe okomd va
avénBei n eykupdTTa TOL PETAED AAA®V GTPATNYIK®V £TCGL MGTE TO sensory marketing,
amo £vay Topéa oL OeV £YEL OKOHO TO KOTAAANAO VTOPabpo, va yiverl pio eEopetikd
WOYLPN CTPOTNYIKY Yo To. gumopkd onpata. Emumiéov, Bo pmopéost va evBappivel
wWwitepa TIC papKeg pody®v HOd0S OTO VO ONUOLPYNCOVYV  OAOKANPOUEVES
TEVTAOIAOTOTES CTPATNYIKES, EAKVOTIKEG, 01 0Toieg O TPOSPEPOLV Lict OAOKANPOUEVT
eunepio og €vav mehdrn. Ilpdyuartt, oe éva 6HcKoAO otkovoulkd mAaiclto 6mov o
AVTOYOVIGHOG €lvanl oKANPOG, 1 ayopd eivol KOpeopEVn Kol Ol KOTOVOAMTEG TAEOV
yivovtor 6A0 kot mo omoutntikoi To sensory marketing potdler pe pa wiaitepa
aVTOYOVIOTIKN ADON. AKOMO KU av 1 oTpatnyikn eivor mepimAokn 1 oKOuo Kot
TOPOKIVOUVELUEVT Y10 VO TNV EQOPUOCEL pa pdpka, Ba mpénel va e€etdost OAeg TIg
eMA0YEG TOV NG divovtol E0VUYICTIKA Y10l VoL UTOPEGEL VO, TPOGEAKVOEL KAOE £vvola

Yopic va ayvoel tn d1kn ¢ TawtdTa, 0AAG avTiBETO VO TV EVIGYVEL.
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