NANENIZTHMIO MNEIPAIQZ

TMHMA OPTANQZHZ & AIOIKHZHZ EMIXEIPHZEQN

NMPOrPAMMA METANTYXIAKQN ZMOYAQN 2TH AIOIKHZH

ENIXEIPHZEQN (MBA)

AINANQMATIKH EPTAZIA

Social media kot EAANVIKEG ETUXELPROELG. ML TTOLOTLKA

TLPOCEYYLON.

ATTEAIKH AMITIATOMNOYAOY

EMIBAENQN KAGHIHTHZ: MAPKOZ MAPIOZ T2OlKAZ

MNepaiag, 2017



Social media kot EAANVLKEC eTTLXELPAOELS. MLOL TTOLOTLKN
T(POCEYYLON).

AyyeALkn ATtLtiayomoUAou

ZnUavTIKoL OpoL: eMIXELPNOELS, UloBEtnon, social media, emkolwvwvia

NEPIAHWH

H texvoloyikn emavactacn ota nmedia tng MANPodopLKAG KAl TWV EMKOWWVIWY AAage Tov
TPOTIO OPYAVWONG TNG EPYACLOC KOL TOU ETLXELPELY, TNG ETUKOLWVWVIAC KOl TNG KaBnuepwvig Lwng.
Néa mpoiovta Kal umnnpeoieg cloéfalav pe £dapUOYEC TNG KvntG ThAsdwviog, Tou
NAEKTPOVIKOU TaxuSpopeiou Kal TI¢ edpappoyEg Tou Sladiktuou (Internet) og 6Aoug TouG TOUEIS
™G avBpwrmivng SpactnplotnTag Kol tng olkovouiag. Me aufavouevo puBuo, ologva kot
TEPLOOOTEPOL  XPNOTEC — KATAVOAWTEC XPNOLUoTooUV ta social media kot €€eALKTIKA
Slapopdwvetal VEO TOTIO Kol TPOKUTTOUV VEOL GUCYXETIOMOL OTOV TPOTO EMLKOVWVING Kol
aAANAETSpaONG XPNOTWV — KOTAVOAWTWY KoL TTAPOXWV, ETOLPLWV, ETIXELPHOEWY, OPYAVIOUWY,
DUCIKWYV TIPOCWTIWV K.a. OL ETIYELPFOELC £XOUV EVOWHATWOEL OTNV TTapaywytkn Stadikacio ta
TIANPOodopLAKA KAl TNAETIKOWWVLIAKGE CUCTAULATA LE OTOXO TNV KALVOTOUO TOPOXH TPOIOVIWY
KOl UTINPECLWV . EMLSLWKOUV KAAUTEPA ATIOTEAECHLATA OE KOGTOG, XPOVO, TOLOTNTA Kol EUEALE L
O xpAotng — KoTavoAwTtrg emnpedlel kat TIOANEG dopEg kaBopilel AoV TN CUUTEPLPOPA LLOC
enuyeipnong, evw n emnixeipnon ocuppopdolUEVN O QUTEC TIC ETLTAYEG, TIPOCAPUOTEL TOUG
OTOXOUG TNG KOLL TNV TIOALTLKA TNG 0TA {NTOUHEVA TIPOKELEVOU Va £XEL DETIKA amoTEAETATA OE
NwANoeLg, £006a, Slatripnon aAld Kot TpocEAKUCH VEAG TteAaTeiag.

AuTH T oxéon €xeL okomo va avadeifel auth n epyoocia. Na ekTiuioel tTn onouvdoaldtnto —
avaykalotnta Tng xprnong twv social media otig eAANVIKEC ETIXELPNOELS WOTE va mipokUouy,
audidpopa, odEAn, TOOO TWV EMXEPAOEWV OCO KOL TWV KATOVOAWTWv. AUlEnon
QVTAYWVLOTIKOTNTOG KAL TTOLOTLKAG TTapaywynG ayofwyv Kal UTINPECLWY YL TG TIPWTEC, TIOLOTIKN
Lkavortoinon kat eunnpétnon yla toug SeVTtepouC.

M’ auvtiv tv avadeltn ypnowomnotnbnkav, mépav tne BLBAloypadiog, mpwrtoyeveic mnyEc:
E£PWTNUATOAOYLO OE NULOOUNLEVN TIPOCWTTLKI) CUVEVTEUEN, OTO OTIOL0 cUMMEPAQUBAvVoVTAY Kl
OVOLYTEG EPWTNOELG, SELYUATOANTITIKA OTIO TECOEPLC EMUIXELPNUATIKEG OVTOTNTEG.

Ta amnoteAéopata €6sav OtL ta social media sival onpavtikd kedbdhalo ya omoladnmote
eniyeipnon. Ma va mpoxwpnoet kat va otabei, eival avaykaio va kavel alodntr Thv mapouasia
T™n¢ ota social media. EmBaiAstal 1600 yla tnv idla 660 KAl Yyl TouG TEAATEG Og eminedo
ETIKOWVWVIAG, Kavomoinong Kkal €Eumnpetnong Toug. TNV  €AANVIKN  ETILXELPNOLOKD
TIPAYHOTIKOTNTA AUTO £XEL TANPWC KATAvoNnBel e CUUPETOXN TWV EMLXEPHOEWY OTA PECQ
KOWWVLIKAG SIKTUWONG, XwpIic auTo va onpaivel 0Tt Sev UTTAPYEL XWPOG Yo PEATIWOELG.



Evxap10Tieg

Me v odoxAfjpwon 6 Tapovoes epyoioios Ou 110l vor exgppdoc Tig Ogppés pov
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EVYAPIOTHOW YIX THY VTOOTHPISH TOVG, GAOVG EKEIVOVS 01 010101 ) Tory OITAX oV KorTee
Th OIRPKEWX TG OVYYPXPHG KA IOIXITEPX THY OIKOYEVELX JOD.
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KEDAAAIO 1: EIZATQrH

1.1 TENIKO NAAIZIO

Tig teleutaieg Tpelg Sekaetieg n texvoloyia £xel onUELWOEL aApatwdn avamtuén. Edkotepa,
Ta tedevtala xpovia, o pubuodg e Tov omoio e€eliooetal ival \yyiwdnc. EEumva thAépwva,
OUOKEUEG ELKOVLKING TIPAYUATIKOTNTOC, CUVOEDELG TTIOAU L NAWVY TaXUTATWY oto Sladiktuo Katl
AaAAQ, xpNnoLlomololVTaL armd OAOEVA KOl LEYOAUTEPO UEPOG TOU TTANBUOUOU Kal EVIACCOVTaL
gvtova OTnV KaBnuepwotnTd TOu. XUpdwWvA e  eKTipnon Ttng AweBvolg ‘Evwong
TnAemkowwviwv! (ITU) yia to 2017, to 70% Twv Véwv maykoopiwe, nAwkiag 15 — 24
xpnotuorolel To Stadiktuo evw cLudwva pe €peuva tng We are Social oe cuvepyacia pe thv

Hootsuite? mdvw anoé to 50% tou naykoopLlou mAnBuopol sival xpotng tou Stadiktiou.

INTERNET PENETRATION BY REGION
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Awaypappa 12: Ateicduon SLadiktiou Katd eploxn (raykoopuiwg)

MNnyn: Hootsuite - We are social

L http://www.itu.int/en/ITU-D/Statistics/Pages/facts/default.aspx

2 https://wearesocial.com/special-reports/digital-in-2017-global-overview
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INTERNET PENETRATION BY COUNTRY

MNATKINAL INTERMNET PENETRATION FIGURES
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Awaypappa 13: Ateicduon SLadiktiou ava xwpa

MNnyn: Hootsuite - We are social

O Xpovog Tou TepvoUV oL Xpnoteg kabnuepwvd ocuvdedepévol oto Sladiktuo mapouolalel
auéntikég taoelg (We are Social - Hootsuite, 2017) kat éva peydho péEPog Tou £obeVeTOL OTN
XPron Twv HEcwV KOWwVIKNG Siktuwong (Forrester Research, 2008, Nielsen, 2012) twv omnolwv
0 aplOUOG TWV XPNOTWV AUEAVETAL CUVEXWE OTIWG KAl 0 XPOVOC TIoU avaAwvouv og autd (We
are Social - Hootsuite, 2017). H tdon autr) mpoBAEMEeTOL QO TOUG EPEVVNTEG VA cuve)ileTal oTto
uéMov (Smith K., Blazovich, Janell, Smith M., 2015). H xprjon twv social media €xel emudpépet
OAAQYEC OTLG CUVNBELEG TWV AVOPWITWYV KOl OTOV TPOTIO TIOU ETILKOLVWVOUV AAAA KOl GTOV TPOTIO
nou Spouv KL aAAnAemidpolv otov Pndlokd xwpo (Kaplan, Haenlein, 2010) (Budden B.,
Anthony, Budden, M., Jones, 2011, Kumar, Novak, Tomkins, 2010). Autri n Katdotoon €xet
eTLPEPEL AAAYEG KO OTLC KATAVAAWTIKEG CUVNBELEC TWV XPNOTWV (KABe XpRotng dEPEL KaL TNV
BLOTNTA TOU KOTAVOAWTH) KoL UTOPEL va EMNPEACEL TIG AMODACELS TOUG. AKOUN, OL XPHOTES
mAéov Oev Bewpouvtal w¢ KoTtoavaAlwtég TAnpodopiag aAAd CUPUETEXOUV Evepyd oOTn
onuioupyla  kal Siaxeipon Tmeplexopévou  (Daniel  Pérez-Gonzdlez, Sara Trigueros-
Preciado, Simona Popa, 2017). OAa autd dnuioupyouv véa debopéva Kol TACGELG OTOV TPOTO
Tou ol emixelpnoelg (Muntinga, Moorman, Smit , 2011) koL ol KATAVOAWTEG Spouv KL
aAAnAerudpouv. Ta social media aroteAolv éva péco/epyaleio ota XEPLO TWV ETILXELPHOEWV HE
TO 01010 UITOPOUV VO TIPOCGEAKUGOUY, Vo SLATNPOOUV KOL VA SLAXELPLOTOUV TOUC TIEAATEC KOOWC
KOl va amoKtrioouv mAnpodopia TOoo yla TN oupmnepldopd TNG ayopd¢ OGO Kal TOou
katavoAwtr (German Anibal Narvaez Vasquez, Edgar Montalvo Escamilla, 2014, Daniel Pérez-
Gonzélez k.d., 2017). Map’ 6A0 AUTA KATIOLOL TTAPAYOVTEG SPOUV AVOOTAATIKA Kal SuokoAelouv

TNV ULOBETNGON XPr NG TOUG ATTO TLG ETLXELPNOELG.
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1.2 2KONOz THZ AINNQMATIKHZ EPTAZIAZ

JKOTOG TNG SUMAWUATIKAG gpyaciag eival va yivel pla TOLOTIKI) TIPOCEYYLON OXETIKA UE TOV
BaBo6 Tou oL EAANVIKEC ETIXELPHOELG £XOUV EVOWLATWOEL TN XpHon Twv social media kata faon,
Ta omola anoteAoUv KoppatLtou digital marketing, aA\a kat to digital marketing otn Aettoupyia
TOUC KOl KOTA TIO00 1 ULoBETNoT TouG elval mpotepatotnta Bdoel phocodiog /KoultoUpag Tng
ekaotote eniyeipnong. Emiong, va umapéet pLa amelkdvion Tou TPOMOoU e Tov omoio SouAelouv
QUTO TO KOMMATL: Ttolog elvat umtebBuvoc yla Tn Slaxeiplon Tou, o TL otddlo BplokeTal, ToLEC
edAPUOYEG €XOUV PEYOAUTEPN AMXNON KOL YLOTL, TOGO aoXOAOUVTAL, TL KLV OEL KAVOUV, €AV
npoPaivouv oe allayEg otpatnylkng oAAd Kol o€ oAAAYEC TOU TOPEXOUEVOU TIPOIOVTOG N
umnnpeoiag Baocel Twv debopévwy MOU TPOKUTITOUY, KaBwWE Kol To opEAN TTOU TILOTEVOUV OTL
amoppEouV amod TN xprion Twv social media. Kat TéAog, va evtomiotoUV oL TapAyovTEC OL omoiol
S8pouv avaoTaATikd otnv avantuén kot uloBtnon PndLakwy TEXVOAOYLWV KoL CUYKEKPLUEVA

tou digital marketing kot Twv social media arod TL¢ emELPAOEL.

KEDAAAIO 2: BIBAIOTPADIKH ANAZKOMHZH



2.1 Social media ko emXELPROELS

To KoppadtL Twv social media, pe tnv ekBeTik avamtuén mou yvwpllel, €xeL amoteAéoel
OVTLKELLEVO TTOAAWVY EPEUVWV TTAYKOOUIWG €XEL LEAETNOEL KaL ouveyilel va peAetatal (Kal omo
QKASNUAIKOUC KOL OO ETLXELPHOELG OL OTIOLEG SPACTNPLOTIOLOUVTAL OTOV XWPO TOU MAPKETLVYK
Kal and aloucg dopeig) kabBwe eival éva MoAU SUVOULIKO OVTLIKEIUEVO TO OMOL0 GUVEXWG
efellooetal. Itnv EAAGSa Opwg dalvetal va pnv eival emapkwg PeAetnuévo. OL €peuveg
Xwpilovtal og U0 BACIKEC KATNYOPLEG avaloya e To onpeio avadopdg, EKEIVEG TTOU €X0UV WG
onueio avadopdg tov xpriotn Kal ekelveg oL omoleg £Xouv WG onueio avadopdg TLG EMLXELPHOELC.
IYETIKA E TIG eMIXELPOELG SUO eival Ta peyala medio ota omoia oL epeuvnTEG otpédouv To

evOLAPEPOV TOUG OL LEYAAEG KOl OL ILKPOWECOLEG ETILXELPNOELG.

To B€pa tng xprnong twv social media amno tig peydAeg enyelproelg (Barnes, Jacobsen, 2013)
onwg avadEpouv ol Beier kat Wagner (Social media adoption: barriers to the strategic use of
social media in SMEs, 2016), «yta ouykekpugvoug toueic (Bruhn, Schoenmueller, Schafer 2012,
Hong 2012), ouykekpiuévec mAatpopues (Lee, Cho 2011, Lipsman, Mudd, Rich, Bruich 2012,
Sinclaire, Vogus, 2011), ouykekpiuévo mAaiolo katavalwtwv onwe B2B rj B2C (Michaelidou,
Siamagka, Christodoulides 2011, Moore, Hopkins, Raymond 2013) éxet ueAetnVei o ueyalio
Baduo. EmunAéov mio Asntouepeic avaAuoelg exouv e€etaoel T xprion twv social media yla
emyelpnotakec Aettovpyieg (Lipsman, Mudd, Rich, Bruich, 2012). 3’ auto to mAaiolo €xel
ueAetndei to mw¢ ot social media epapuoyec umopouv va umootnpifouv TNV ETAUPIKN
emkowvwvia (El-Haddadeh, Weerakkody, Peng, 2012), to UdpKETIVYK, TV tpowdnon kal Ti¢
MTwANoei¢ Twv npoiovtwy kot untnpeowwv (Moore, Hopkins, Raymond, 2013, Schlinke, Crain,
2013), tn btaxeipion oyéoswv Ue Toug eAdtec (Brennan, Croft, 2012), tnv avayvwoluotnta Kait
to brand image (Bruhn, Schoenmueller, Schéfer, 2012, De Vries, Gensler, Leeflang, 2012,
Madldskd, Saraniemi, Tdhtinen, 2011), tTnv mAnpo@dpnan (Pontes, O’Brian Kelly, 2000; Sisodiya,
Johnson, Grégoire, 2013), katw¢ kot ™ Stadikaoia mpooAnyewv (Alfaro, Bhattacharyya,
Watson-Manheim, 2013). A0 TI¢ EPEUVEG €EXEL TIPOKUWEL OTL Ol UEYAAEC EMULYELPNOELG
xpnotuormotlouv ta social media kata Baon yia brand communication (Henry, Harte, 2012),
kaBwc eivat to tdaviko word-of-mouth rieptBaAlov yia tov katavadwtn (Gensler, Véickner, Liu-
Thompkins, Wiertz, 2013). Ouwg, yla TG ULKPOUECQIEG ETUXELPNOELG TO EPEUVNTIKO KOUUATL

(empirical evidence) eival mepLOPLOUEVO KOl QVAUEVETAL VA UTTAPYOUV SLAPOPEG OTOV TPOTO



xpnonc twv social media CUYKPLTIKA UE TIC UEYAAEG eMIXElPOELC. Ol ULKPEC ETUXELPNOELS
EUpavifouv ula taon va SnULoUPYoUV TILO MPOCWITIKEC OXECELG UE TOV KATAVUAWTH OE CUYKPLON
UE TOUC UeyaAouc opyaviououcg (Harrigan, Ramsey, Ibbotson, 2012), evw OTO KOUUATL TOU
UAPKETIVYK TIPOOPEUYOUV OE TLO ATTAEC, YOUNAOU KOOTOUG Kol ETAPKEIC AUOELC Ol OTtoiec
evapuovilovtal e TO KOUUATL TNG OTPATNYIKIC Kol TNG KoUAToUpa¢ touc (O’Dwyer, Gilmore,
Carson, 2009). Mapott to brand communication eivat Evag amo touc Baolkou¢ okomoug otn
xpnon twv social media Twv UEYXAWV ETMIXEIPNOEWVY, Ol ULKPOUECQIEC KAl IOLXITEPO EKEIVEC OE
B2B rtieptBaAdovta, Sev umopouv va akodoudroouv Le Tov iblo Tpomo. Emougvwe n xpron twv
social media amo TIC UIKPEC ETXEIPNOELC SLAUPEPEL OUOILWOWCE ATTO EKEIVN TWV UEYXAUTEPWV

enyelpioewv>”.

Ao tn otyun mou ta social media £youv evowpatwBel otV KABNUEPLVOTNTO TWV XPNOTWV, KOl
Ol EMIXEIPNOELS oKoAouBoUv auth tnv tdon. EmutAéov, amd tn otiyunp mou n  Sudyuon
nAnpodopiag oto S1adikTuo amod Toug XPNOTEG elval aveEEAEYKTN lval TOAU BAOLKO va UTIAPXEL
enionun mapoucia tng emixeipnong ota social media (Smith K. k.a., 2015). IUudwva pe
dnuoocisupa tou Forbes (Forbes, 2015) tov Askéupplo tou 2015 unrpyav oto Facebook mavw
and 50 ekatopplpla business pages. Ta social media €xouv evowpatwBel oe €vav peyalo
BaBuo OTO KOUUATL TOU HAPKETIVYK TWV eMixelpnocwv (Bruhn, Schoenmueller, Schafer, 2012)
(WOlattepa yla B2C emiyelpnoelg), OLwS umdpxouv akoun neptbwpta (Smith K. k.d., 2015, Heini
Maarit Taiminen, Heikki Karjaluoto, 2015). Map’ 6Aa autd, To PEyeBog TG emixeipnong daivetat
va nailel poAo otov Babud uloBETnong Twy social media e TIC ULKPEC ETIXELPNOELG VA KLVOUVTOL

LLE TILO apyoUG puBuoUg (Bordonaba-Juste, Lucia-Palacios, Polo-Redondo, 2012).

H evowpdtwon twv social media otig Stadikacieg Aettoupylog pLog enyxeipnong éxeL amodetyOet
OTL £XeL BeTIKN eMLppon TNV aU€Non Twv MWARCEWV AAAA KoL TwV E608wV, To XTiolo tou brand
name kat to brand awareness kol pnopel va eMNPeAceL TNV amoPn Twv KATOVOAWTWY yLa
karmolo mpoiov f uninpeocia (Weinberg, Pehlivan, 2011). Entiong eivat éva moAU onUaviikd HECO
TO OTOLO GUVSPAEL OTNV ATOKTNON VEWV TIEAATWY Kal 0Tn dlatipnon twv Adn umapxoviwy
(Heini Maarit Taiminen, Heikki Karjaluoto, 2015, Beier, 2016). H e€umnpétnon meAatwv Kat n
tkavormoinon nelatwv (Heini Maarit Taiminen, Heikki Karjaluoto, 2015, Beier kat Wagner, 2016)
elval 8U0 akopa nedla ota onola BPLOKEL ETTEKTOON N EMLKOWVWVIO TWV ETLXELPHOEWV LE TOUG

TeAATEG TOouG Péow social media, n omola amotelel Baowkr Asttoupyia Tou péocou autou. Ot

3 Mtdp. Beier kat Wagner (2016), “Social media adoption: barriers to the strategic use of social media in
SMEs”, Twenty-Fourth European Conference on Information Systems (ECIS), Istanbul, Turkey.



ETUXELPNOELG EMLOLWKOUV TN SnuLoupyia KowoTthtwy (communities) ota social media yati péow
QUTWV OQUEAVETAL TO engagement Twv XPNOTwV Kol Kot emnéktacn Snuioupyouvtal «loyal
customers» (Smith K. k.&., 2015). ApKeTEC ETUXEPNOEL Xpnoldomololv ta social media
T(POKELIEVOU VA EVIOTILOOUV TOUG KAatA@AANAoug umtaAAAoUG yla tn oteAéxwon toug (Barnes,

2010).

H aM\ayn tng €vvolag tou «xpnotn» oto Sladiktuo amd tnv avtiAnn OtL sival amAd
«katavoAwtng mAnpodoplac» oto va €xel TAEOV evepyd GUMUETOXN OTn Onuloupyio Kot
Slaxeiplon neplexouévou (McAfee, 2006, Parveen Farzana, Jaafar , Ainin, 2015, Daniel Pérez-
Gonzalez, Sara Trigueros-Preciado, Simona Popa, 2017) €xeL w¢ OMOTEAECUA OL XPHOTEG va
potpdalovtat mAnpodopleg yla mpoiovta Kat UTtnpeaoieg, KATLTTOU XL TN SUVALN VO TIPOKOAEDEL
enavatonoBEtnon mpoloviwv Kal emnixelprnoswv (Fournier, Avery, 2011, Gerzema, D’Antonio,
2011). Ou kotavaAwTEG elvat tkavol akopa Kat va aAAAEouv TV ewova evog brand pe Tov tpomo
Tou Xelpilovtal Tnv mAnpodopia oto Stadiktuo. H amouaoia plag enixeipnong ota social media
anoteAel PelOVEKTNUO YIOTL UoTEPEL OTO va TpaBnéel tnv mpocoyrn tou Katavaiwtr (Smith K.
K.a., 2015). Mwa mAnpodopia petadidetal oto OSladiktuo ekBetika (Kaplan, 2011)
Snuloupywvtag £10L To Patvopevo tou nhektpovikol word-of-mouth (eWOM) (German Anibal
Narvdez Vasquez, Edgar Montalvo Escamilla, 2014). Auté onuaivel OtL oAU ypryopa n
mAnpodopia éxeL ¢ptdost oe £vav peydlo 0plOPO XPNOTWV Kol HIMOPEL AKOMO Vo EXEL
avamnopaxOei. H £kBeon evog mpoidvtog ) untnpeoiag péow twv social media Snuloupyel sikova
olKela oTOV XPNOTN KAl auTo Unopel va BonBroet Tnv emnixeipnon cupBaiiovtag BeTikd otnv

anodaon ayopdg (Mangold, Smith, 2011, Smith K. k.d., 2015).

Méow twv social media oL emnyepnoslg ivalt duvatd va mapouv TAnpodopia yla TIC
KOTOVOAWTLKEG CUVABELEG TWV XPNOTWV OAAQ KOL YLl TN YVWUN TOUC yla Ta nén umapyovta
TpolovTa Kol UTNPECLEG KAl va TIC afLOTIOLO0UV £€TOL WOTE va cuvdpapouv otn Stadkaoia
oxeblaopou (co creation) véwv TPOIOVIWV N UTINPECLWV N OTNV TPOMOTOINoN Twv AN
UTTOPXOVTWVY aVAAOYa UE TIG TTPOKUTITOUOEG AVAYKEG Kal amaltioel (German Anibal Narvaez
Vasquez, Edgar Montalvo Escamilla, 2014, Smith K. k.d., 2015), evioxUovtag £T0L TNV LKOVOTNTA
Tou¢ va tpooappolovtal otig petaBariopeves ayopég (Daniel Pérez-Gonzalez, Sara Trigueros-

Preciado, Simona Popa, 2017). MmopoUv £miong va mapakoAouBroouV ToV avIaywvLoUo.

Avapueoa otig epapuoyEg Twy social media, cuudwva pe €peuva tou Social Media Examiner
(2016) tnv mpwtn Béon maykoouiwg katexel To Facebook kot akoAouBolv Twitter, Linkedin,

YouTube kat Instagram.



KaBwg ot Slobéolpeg edappoyég epdavilouv SladopeTikr) AEITOUPYLIKOTNTO Kol €XOUV
SLaPOPETIKA YOPAKTNPLOTIKA Kal armeuBUvovtal Kol o SLapOPETIKO KOO, OL ETUXELPNOELG
emAéyouv Tola edpappoyr Ba XpnolUomoLjoouv availoya e Tov OKomd Tou B€Aouv va
TLETUXOUV aAAA KOlL TO KOO oTo omoio B€Aouv va aneuBuvBouv. To Facebook sival éva péco to
omolo amneuBUveTol 0 EUPUTEPO KOLVO, WE TIOLKIAG Snuoypadikd XOpaAKTNPLOTIKA Kal gival
KOTAAANAO ylo TNV KOlvoTtolnon Kol avamapaywyrn oykou mAnpodopilag Kal TEPLEXOUEVOU
(Smith K. k.a., 2015). Xpnowomoleital kuplw¢ ywa customer engagement, &nuloupyia
communities, avénon tou brand awareness. To Twitter eival éva epyaAeio micro-blogging, pe
Sladopetikn dhoocodia and ekeivn tng xprong tou Facebook kal pmopet va xpnotpomnotnBei
EMITUXWG TOOO QMO EMLXELPNOELG OGO Kal oo WLwWTeC. To KUPLO XAPAKTNPLOTIKO Tou Linkedin
elval n emayyeApotikn Siktowon. Méow tou LinkedIn pa emixeipnon pmopet va xtiosl to brand
name Ttng, va €MEKTEIVEL TO SIKTUO TNG, VA QTIOKTHOEL EVOEXOUEVWE VEOUG TTIEAGTEG Kal va BpetL
Ta KatdAAnAa dtopa yia tn oteAéxwor] TnG. H dvon tou Instagram? sivat tedeiwg Stadopetikn.
MpoKeLTaL yLa pLo epappoyr) KoOWomoinong mepLEXOUEVOU aTtd TOV XPoTh, UE T Hopdr) ELKOVAC,
Bivteo aAla kat live video (B€Pala eppEécwE 0 XPHOTNG UITOPEL VO KOLVOTIOLNOEL KELUEVO AN
KoL TTAAL elval Pe T popdn ELKOVOC | EVOWHATWHUEVO O KAmolo Bivteo), n omola epmAouTtileTat
He OSladOPETIKA XOPOKTNPLOTIKA OL omoieg oupPadilouv He TIG TACELC TIOU TIPOKUTITOUV
€€EAIKTIKA E TN XPrON TOU OMwCG ta Instagram stories. To Instagram £xel katd Baon veapo
NALKLOKA KOLVO KOL TEWVEL VO TIPOTLUATOL OTIO ETILXELPHOELG TTOU SPOGTNPLOTIOLOUVTAL OTOV TOUEN

™G nodag, Tng StaokESaong, Twv aBANTIKWY §pacTNPLOTATWY KAl ELGWV, TWV KOAAUVTLKWVY KATT.

H mpotipnon otn xprnon twv epoppoywv oAAalel avaloya Kol HE TIC aYOPEC OTLC OTOLEG
SpactnplomolouVTaL oL TLXELPNOELS. Evw ol B2C emiyelprioslg deixvouv pla mpotipnon oto
Facebook katd kUplo Aoyo, To Instagram aAAd kot to Twitter, ol B2B otpédovral kupiwg otn
xpnon tou LinkedIn, tou Twitter aAAd kattou Facebook to onoio paivetal va anoteAel otabepn

€AoY HETOEL TWV EMIXELPNOEWV avetapTnTws kKAddou kat Spaotnpiotntag (Clutch, 2017).

Ol taoelg otn Slaxeiplon Twv social media mou umdpyxouv autr Tt oty gival TpeLg: in-house,
agencies (outsourcing) Kat Yelkto oxnuo (German Anibal Narvaez Vasquez, Edgar Montalvo

Escamilla, 2014, ELTRUN, 2014).

H éAewpn avBpwrivwyv mopwv Kal kepalailou amo TG emuyelpnoelg, n EMewdn xpovou mou
QIALTELTOL WOTE VA 0loX0ANBoUV HE TO KOUUATL QUTO, N EAAELPN TWV ATOLTOUUEVWV YWWOEWV

ond To Tpoowrnikd (Heini Maarit Taiminen, Heikki Karjaluoto, 2015) (kuplwg yla TLg

4 https://www.statista.com/statistics/253577/number-of-monthly-active-instagram-users
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HLKpopeoaieg emixelpnoelg), n EAewpn e€eldikeupévou Mpoowrikol oAAA Kot n avtiAnyn-
VOOTPOTia TwV UNMeUBUVWY aAAA Kol TwV UTTOAANAWY CXETIKA LLE TN XPNOLULOTNTA TWV social
media yLa TV avamtuén g enixeipnong (mapdyovtag mou oxeTietal Ue HeyaAUTepa ATOUA
nAlklakd ouvnBwce)(Beier, Wagner, 2016) eival peplkol amd TOUC TAPAYOVIEC OL Omoiol
amoBappuvouv TN Xprnon Twv social media and autég, pe tnv ENewdn avBpwnivwv mopwvy,
XPOvVou Kot kedalaiou va armoteAoUv TOUC TILO CNOVTLKOUG KOl TOUG OTIOLOUG aVTLUETWTI{oUY
TOGCO OL LEYAAEC 00O Kal Ol Lkpopeoalieg emixelprosls (Michaelidou, Siamagka, Christodoulides,
2011, Jarvinen, Tollinen, Karjaluoto, Jayawardhena, 2012), otnv amomnepa Toug va eVTaEouv ta
social media otig Aeltoupyieg toug. Kol oL VOUIKOL TIEPLOPLOUOL €XOUV EVTOTILOTEL WG
OVOAOTOATLKOC Tapdyovtag uloBEtnong xpnong twv social media kaBwg ol emiyelpnoelg dev
B€A\ouv va plokdapouv va £pBouv aVTLLETWITEG He NOWKOUG i VOULKOUG TEPLOPLOMOUC Omd T

dnuoocta koworoinon evéexouévwg akatadAAnAou nieplexopévou (Barnes, 2010).

AkohouBei mapaBeon kal afloAdynon otolxelwv epeuvwy ou €xouv Sle€axBel, OXETIKEC e T

E£PEUVNTIKA EpWTHHOTA TIOU Bplokovtal mpog e€€Tacn otnv mapou oo EPEUVAL.

2.2 KPMG 2011: “Going Social: How businesses are making the most of social media”

‘Epeuva pe titho “Going Social: How businesses are making the most of social media” mou
Sie€Ayaye n KPMG® o Séka peyAAeC ayopéC Kal CUMMETELXaV Tepimou 4.000 oteAéxn Twv
ETUXEPOEWY, £6€LEE OTL TO 70% TWV OPYQVLOMWYV TIAYKOOUIWG elval evepyol ota social media,
avefaptNTwg Tou KAASou otov omoio Spaoctnplomololvial /| TNG LOLOKTNOLAKAC SOUNAG TNG
etalpiag. H €peuva mpayuoatomolnbnke amod tov Ampidlo €wg tov Mdlo tou 2011 kat ot
ETXELPNOELG TIOU  €Aofav  HEPOG KOAUMTAV €vo  HeEYAAO  €Upog¢  Blopnxaviwy,
OUMTEPIAAUPBOVOUEVOU TOU TOMEN TWV OLKOVOULKWY Kol a0GOALOTIKWY UTINPECLWY, TWV
ETUOTNHWY, TNG £€0pULENG KL TNG yewpylag alAd kot tng dnpootag dloiknong. Zuudwva pe Ta
gupnuaTa TNG £peuvag, n uloBEtnon twv social media otig avaduodpeveg ayopeg tng Kivag, tng
Ivéiag kal tng Bpalllog eival supéwg dadedopévn Kol €xouv, Katd HECo O0po, 20-30%
TIEPLOOOTEPEG TLOAVOTNTEG va XpNnoLpomolovv social media CUYKPLVOUEVEG E TLG QVTLOTOLKES
ayopég oe Hvwuévo Baoilelo, Auotpalia, Mepuavia n Kavadd, yeyovog to omolo odeiletal

LEPLKWEG OTN HLKPOTEPN EEAPTNON TWV OVASUOUEVWVY OYOPWYV aTtd TIo eSPALWHEVEG SOUEG OTh

5 https://assets.kpmg.com/content/dam/kpmg/pdf/2011/12/Going-social-survey-2011.pdf
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XPNON LAKPOXPOVIWY OTPUTNYLKWVY OAAQ KOl OTO HELOVEVO KOOTOG XPrONG OUTWY TWV HECWV
(mou eotidletal ot pelwon KOOTOUC TWV CUCKELWV Kal tpooBaong oto Stadiktuo). Ta social
media ¢aivetal va amoteAolv PLWOLUO KOL OTOTEAECUATIKO epyaleio ota xépla Twv
ETUXELPOEWV -AAAA KL £VOL OLKOVOLKA ATTOSOTIKO KAVAAL LAPKETIVYK - KOLL YLOL TLG AVASUOUEVEC
oyopéG ¢alvetal va amoteAoUV Kal MO EUKALPiO TPOKEWEVOU Vo oKoAouBrioouv Tov
OVTOYWVLOUO TWV QVETMTUYHEVWY ayopwv. AKOLN, AmoTEAOUV pia TTOAUTLUN TNy TAnpodopLwV
OXETIKEG HE TOV KATOVOAWTN OL OMoleg pmopoUv va cuvdpApouv otov oXeSLaoUo Kal tnv

OVATITUEN TIPOIOVTWV.

H mAeoyndla Twv eMXelproEwWY XpNOoLoToLEL Ta social media TpokeLUEVOU val eVIOXUOEL TIG
OXEOELG |LE TOUG TIEAATEC EVW TAPATIAVW OTTO TLG LULOEC EMEKTEIVEL TN XPHON TOUG OTOV TOMEN TNG
QVATTUENG TNG KALVOTOUIOG TWwV MPOoPEPOUEVWY TIPOIOVTWY KOl UTINPECLWY OANA Kol OTo
KOUUATL TNG oteAéxwong toug. Ta social media daivetal va kaAUTTOUV pia peydin molklia
ETIOYYEALATIKWVY XPAOEWY Ao TIC ETUXELPNOELC. Ta 2/3 Twv gpwtnOévtwy uTooThApLEE OTL oL
ETILXELPNOELG OTLG OTOLEG pyalovTal XpnOLUOTIOLoUV NdN 1 elval ota dpeca oxeSLA Toug N xpnon
Twv social media yla tnv avénon tTwv MWANCEWV KOl OTO HAPKETIVYK evw £EL oToug S€ka
avédepav xpron twv social media yla tnv avamntuén tng emxeipnonc. 2xedov &L otoug SEka
avedepav OTL EMIKOWWVOUV AUECH HE TOUC KOTAVOAWTEG MEow Twv social media mpog
Kavoroinon okomou gfunnpétnong mehatwy. Opwe n £peuva KatadelkvUeL OTL N Xpon Twv
social media Sev £xel evtayOel akdUA OTNV EMLXELPNOLAKN OTPOTNYLKI KOPpUOU (core business
strategy) amod TIC EMUIXELPNOELS KOL TO KOUUATL aUTO BplokeTal akopa os mpwido otado. H
OUYKEKPLUEVN £peuva €ETAOE KOl GAAQ QVTIKEEVO TO OTOlO OPWG SeV €lval OYXETKA UE TNV

napouoa €peuva.

2.3 ELTRUN - VALUECOM: «State of Digital Leadership 2014: Ndoo Digital sivow To

Marketing Twv emixepnoswv otnv EAAada onpepa; »

Jtnv EANaSa, Sie€aydnke to 2014, and to Epyaoctrplo HAektpovikoL Eumnopiou & Emiyelpeiv tou
OwovoptkoU Mavemniotnpiov ABnvwv (ELTRUN)oe cuvepyaoia pe th Valuecom® épsuva pe titho
«State of Digital Leadership 2014: Noco Digital eival to Marketing Twv enyepnoswv otnv

EAAGSa onpepa; » otnv omoia cuppeteiyav 32 emnixelpnoelg anod 11 Siadopetikoug kKAadoug. H

6 http://www.eede.gr/uploads/ppts/Monou Fraidaki.pdf
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£peuva katedelfe OTL To 16% TwV EMIXELPNOEWVY TIOU EAafav LEPOG OTNV EPEUVA EXOUV NYETIKN
napouocia ota digital péoa, To 66% £xouv KaBlepwUEVN TOpoUCia EVW HLO amAR Tapouasia
KaTéXeL To 18% autwv. EviladEpov mapouatdlel OTL To 42% sival apKeTA EOLKELWUEVO LIE TN
xpnon tou digital marketing kaBw¢ To €xel evtatel otic Asttoupylieg Tou 6 — 10 xpovia map’ Ol
0UTA TO 37% TIOU TO XPNOLUOTIOLEL Yot AlyoTePO amo 5 xpovia Ssixvel dtL uTtdpyxouv mepldwpLa
BeAtiwong. OL tdoelg mou mpogkuav OXeTIKA pe T Staxeiplon sival tpelc: in-house, agencies
(outsourcing) kot cuvduaopog autwy. To PELKTO oxAua KoTtaAlapBAavel peyaAUTeEpo MOCOGTO
£VaVTL TWV AAMWV TACEWV. ITIG ULKPOTEPEC EMULXELPHOELG TO TTOCOOTO XPHONG TWV eEWTEPLKWV
OUVEPYOTWV gival oAU pHeyaAUTEPO EVW OL ETIXELPHOELG UE NYETIKA Ttapoucia ota digital péoa
dalvetal va £{0UV CNUOVTIKI) ECWTEPLKA EUTTAOKN OTLC EVEPYELEG TOU PndLakol HApKeTVYK. H
xpnon tou digital marketing otoxevel kata Pdaon oto brand awareness, oto customer

engagement kal oto lead generation.

Costs Savings

Increasse Productivity

Get Custormer Insights
Highlight Events
Dessiminate Company info
Create Company awareness
Dizcover New Customer Segments
E-mail Campaign

Increase Social Media Fans
Get Customer Feedback
Dessiminate Product Info
Lead Generation

Customer Engagement

Brand awareness

Awdypappa 16: Mol otoxevel to digital marketing

Mnyn: State of Digital Leadership ELTRUN/VALUECOM

TNV €peuva autr, mepimou to 30% Twv enXelpnoswv Bewpel T xprnon twv social media wg
TOAU ONUOVTLKA yla TNV avamntuén touc. To 50% Twv EMXELPROEWY ETPA TO engagement Twv
KATavVOAWTWY TPOG Ta TPolovTa Kal To brand Toug evw OAEC OL ETIXELPNOELG evELadEpovTal Kat
LETPOUV TNV avayvWoLLOTnTa (awareness) mou €xeL SnULOUPYNOEL pia kKapmavia. To 44% twv

ETUXELPNOEWV Xpnotuomnolel ta social media yla customer care.

To 33% twv eMIXELPiOEWVY XpnoLpormolei ta social media wW¢ HECO EMIKOWVWVIAC LE TOUG TIEAATEG,

toug fans tou brand kat toug opinion leaders £toL wote va evtomi{ouv Kal va avayvwpilouv Tig
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UTLAPXOUOEG 1 TIG avaSUOUEVEG AVAYKEC TOUG Kal VO TPOCAPHOloUV Ta TMPOoohEPOUEVA

Tpoidvta f untnpeoieg KatdAAnAa.

Metall twv epoppoywv Twv social media, tnv mpwtn O¢on daivetal va €xeL to Facebook evw
akoAouBouUv YouTube kat Twitter pe OPKETA UIKPOTEPA TTOCOOTA TPOTIUNONG OAAG ME TN

Suvapkn tou Twitter vat au€dvetal.

Facebook
YouTube
Twitler
Linkedin

Googles

Instagram

Bioggers

Avaypoppo 17: MPOTIUWUEVOE HECO KOWVWVLKAG SIKTUWONG

Mnyn: State of Digital Leadership ELTRUN/VALUECOM

2.4 Social Media Examiner 2016: “How Marketers Are Using Social Media to Grow

Their Businesses”

H épeuva 61e€nyOn tov lavoudplo tou 2016 pe Tt cUPpeToxn Tepimou 5.000 oteAeywv
HAPKETLVYK amto emixelpnoels (kat B2B katl B2C) Stadopwyv KAAS WV — e GUMUETOXH Tiepimou 20%
arnd tov KAAdo tou MAPKETIVYK, ANpooiwv IXEoewv Kol AladhApLonG - amd OAoV ToV KOGUO HE
v mAsloPnodia avtwyv (52%) va Bpioketat otig HMA, va akoAouBei n Ivéia (26%), To HVvwpEvo
Baoilewo (8%), o Kavadag kot n Auotpalia. Ta kUpla suprpata tng épeuvag cuvolilovral

akoAoUBwc:

e H xpnon Bivteo €xel yivel avaykaia. Nepimov 1o 60% twv marketers xpnolponolovv
Bivteo (yLa Toug oKOTIOUC TOU HAPKETIVYK) EVW TO 73% oxedLalel va auEnoeL tn xprion

Bivteo .
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e To live video eivat toAU €vtovn taon. Napandvw amno to 50% twv marketers oxedLaleL
va xpnoLuormnoliostl untnpeocieg live video omwg to Facebook Live, evw to 50% €xeL
ekppaoeL TNV emBuUia va EUTTAOUTIOEL TIEPLOCOTEPO TIC YVWOELG TOU TTAVW OTN Xpron
live video.

e To Facebook kalL to YouTube eival mpwta otn Alota twv HEANOVTIKWY OXESIWV.
TouAdylotov 0 63% Twv epwTnOEVTWY oXedLALEL va AUENOEL TN Xprion Twv &V Adyw
£PopUOYWV KOWWVLIKAG SIKTUWONC.

e To Snapchat akohouBel avodiki mopeia. Mdovo To 5% Twv epwtNBEVIWY XpnoLUOTOLEL
Snapchat, map’ 6Aa autd to 16% oxedldlel va auénoeL Tn xpron Tou Kol to 28% €xel
ekbnAwoel to evlladEpov va E€UMAOUTIOEL TI YVWOEL, TOU yla T Xpnon tng
OUYKEKPLUEVNG EDAPHOYAG.

e To Facebook Bewpeital anod toug marketers w¢ To MO ONUAVTLKO amd ta social media
HE peydAn dtadopd. To 55% twv epwtnBéviwy emiAéyel To Facebook evw akolouBel to
LinkedIn pe 18%. AkOun, To 67% Twv marketers oxeSlalel va au€noeL TIG LAPKETLVYK
KLVNOELG Tou péow Facebook.

e Tactics — Engagement: ta 1o onuoavtika nedia ota omoia ol marketers BéAouv va

telelononBouv. To 90% twv epwtnBévtwv unootnpiletl autn tn B€on.
AkoAouBel pLa TiLo AsTttopepAG mopABeon TwV OTOLXELWV TNG £PEUVOLC.

ZTNV EpWTNON YLA TO av N Xprion social media lval onUavtikog mapdyovtag yLa Ty eniyeipnon,
10 90% Twv epWTNOEVTIWY amdvtnoe BeTIKA, e To 60% va «oUpdwVEL amoAUTWES» Kat to 30% va
«oUpdwWVE», TAoN EAAPPWG LELWEVN CUYKPLVOLLEVN LLE TA QVTIOTOLXO ammoteAéopata tou 2015
olpdwva pe ta onola 1o 58% «oupudwvoloe amoAUTwE» Kat 10 34% «oupdwvoluoe». Eva
ONUOVTLKO TTOCOOTO TNG TAENG Tou 20% daivetal va SouAelel ta social media yla mapandavw
ard 5 xpdvia evw TO TTOCOOTO yla xpron UEXPL duo xpovia eival 41% mepinouv. To 81% twv
£pWTNOEVTWY €XOUV EVOWUATWOEL TN Xprion social media otic mapadoolakee SpaotnpldTnTeC
HAPKETLVYK, TIO00O0TO €AadpwG HELWUEVO amod To avtiotolxo 84% tou 2015. To 40% twv
epwtnBévtwy umootnpilel otL to social media marketing €xet yivel o 8UokoAo Katd TOUC
televtaioug Swdeka pRvee. Méxpt kat £wg 10 wpeg tnv efSopdada adlepwveL otn Xpron Tou
social media marketing to 58% twv marketers evw T0 MO00OCOTO AUTO avépxetal oto 40% yla
xpnon amo 11 wpeg kat mavw. Afilel va onuelwOel otL To MOC0OTO ekeivwv ou Eodsvouv
napandvw anod 20 wpeg efdopadlaiwg etavel To 19%. Evdladépouca ival n CUCYXETLON TIOU
TLPOKUTITEL LETOEV TOU TTOOA XpovLa Xpnolponololv ta social media ot marketers kat tou xpdvou

Tou adlepwvouv eRdopadlaiwg yla T Xprion Toug Kabwg Kal n cUcXETLon UETAEU TOU XpOVoU
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nou adlepwvetal efdopadlaiwg ywa T xprnon twv social media kat tou peyéBoug Twv
eTIXEPNOewWV. MPOKUTTEL OTL £Kelvol TTou Xpnotpomololv ta social media Alyotepo anod évav
XPOVO, adLEPWVOUV 0TN XPron Toug eRSopadlaiwg Alyotepeg amd 5 WPeG, Pe TocooTo 54% evw

eKelvoLTou Eemepvouv Ta SUO XpovLIa adLlEpWVOUV Tt 6 WPEC KAL TTAPATIAVW, UE TTOCOOTO 64%.

Yta odpEAN amnod ) xprion tou social media marketing tnv mpwtn B£on katoAapBAveL pe TOCOOTO
89% n au€non tou brand awareness. H av€non Tou engagement Twv Xpnotwv KaL n avamntuén
twv loyal fans ouykataAéyetal otn Alota pe mMoocooto 68% evw n avénon Twv MWANCEWV

unootnpiletal e mooooto 51%.

Facebook (93%), Twitter (76%), LinkedIn (67%), YouTube (53%), Google+ (49%), Instagram (44%)
Kot Pinterest (40%) sival oL emtd kopudaisg MAATPOPES OL OMOLEC XPNOLLOTIOLOVUVTAL OTTO TOUC
marketers pe to Facebook va mponysital pe onpavtikn Stadopd arnd tig UTIOAOUTES. JUYKPLTIKA
He TNV avtiotolyn £psuva tou 2015, to Instagram onueiwos auéntikr tdon Kot anod 1o 36%
oveBnke oto 44%. AvtiBeta to Twitter, to LinkedIn, to YouTube, to Google+ kat to Pinterest

akoAoUBnoav MTwTIKA mopeia Tng TAENg Tou 4% Katd Héco Opo.

Commonly used social media platforms

T 20% 4% B0 .

Linkadin
WauTuba
[ g
InSbagram
Fimerest,
Forurrs . -
Social review citeg
ShlaShare
frrinl bewskimarkiog
Rt
Srmpchial

Wirs

Awdypappa 18: Neplocotepo xpnopomnotovpeveg mAatdpoppeg social media

Mnyn: Social Media Examiner 2016: “How Marketers Are Using Social Media to Grow Their Businesses”
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Avaloya e To €l60¢ TNG ayopdg otnv onola ansuBuvovtal ol emyelp ol aAAATEL KaL n Xxpron
Twv social media mMAatdopuwv TIC omoleg Xxpnotponololyv. MpogkuPe OTL oL B2B emiyelpnoelg
gotLalouv MepLooOTEPO OTN Xprion Twv Facebook, YouTube, Instagram kot Pinterest evw ot B2C
eTXElPROELS daivetal va mpotipoUy ta: LinkedIn, Twitter, Google+ kat SlideShare. Evw n xprion
Tou Facebook kuplapyet yia tig B2C emuxelpnoeLS e TTOCOOTO 66%, TO AVILOTOLXO TOCOCTO YLa

TIG B2B eival oto 37% katl to LinkedIn onuelwvel avtiotowa 7% kat 40%.

Ao Toug epwtnBEvTEG INTrBnKe va UTOSEEOUY TTWE GKOTIEUOUV VAL XPNOLLOTIOL 00UV Ta social
media oto apeco PEAAov (av SnAadn okomelouv va aUENCOUY, VO LELWOOUV, VOL CUVEXLOOUV UE
ToVv (610 puBUO 1 aKOUA KAl Vo UNV Xpnolgomoljoouv kaBolou kamolwo amd autd). Ot
amavtnoeLg mou 666nkav BEAouv aUENTIKA TAON OTh XPHOoN LE TN OELpA TOU avadEPOVTaL TWV:
Facebook (67%), YouTube (63%), Twitter (61%), LinkedIn (61%) kat Instagram (57%) evw
aloonuelwto eival To mooooto Tou 74% to omoio avédepe OTL eV OKOMEVEL VA CUVEXIOEL TN
xpnon tou Snapchat kat Tou 3% 1o omoio dev okomeVEL va XpnoLpomolloeL To Facebook. Ta
TLOCOOTA QUTA, CUYKPLVOUEVA LIE Ta avTtioTolya Tou 2015, mapouolalouV pia MTwTLKA TAon TNG
Ta€NG Tou 5% Katd LEco Opo evw MOVO yla Facebook katl Instagram to mooootd onueELWVOUV

auénon nepinou tng tang tou 5%.

IXETIKA e TO yla Ttoleg MAatdOpeg oL marketers emBupoUy va e€eAiEouv TIG YyVWOELS TOUG, TO
Facebook kat maAL katéhafe tnv mpwtn B€on pe 73% anod 1o 68% tou 2015 evw Tto Instagram
onuelwoe onuavtikn avénon amd to 49% to 2015 oto 55% ylwa to 2016. Na to €idog tou
TLEPLEXOUEVOU TIOU KOlvoToleital, €va peyaAo TOc00TO (74%) avtlotolxel Ot OMTIKO
TteplexOevo Kal akoAouBel To blogging (68%) kat to Bivteo (60%). To Live video (m.x.Facebook
Live) eival pia véo popdn meplexopévou n omoia cuvavtaTal yia mpwtn Gopd Kol GUYKEVTPWVEL
0 14% yw 10 2016 (WG Mooootd xpriong amd toug marketers). Télog, ota ox€dla Twv
epwtnBevTwy eival n avénon meplexouévou Pivreo (73%), omtikwy otoeiwv (71%), blogging
(66%) kat live video (39%). A€loonueiwto eival otL n taon ywa avénon twv live videos oe
ouVOUAOUO UE TO MOOOOTO Tou BéAel va mapauévouv otabepd (11%), ayyilel to 50% ywa
T(POYPOUUATIOHEVEG Spaotnplotnteg live videos yio to 2016 kat ot marketers B£€Aouv va

€€eAIEOUV TIG YVWOELG TOUG OXETIKA e TN Snuoupyla Bivteo (66%) kat live video (50%).

210 evdexOHevo ULOBETNONG Xpnong VEwv edpoapuoywv social media povo to 6% amndvtnoe

BeTka.
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2.5 Clutch: “How Businesses Use Social Media: 2017 Survey”

H Clutch oe ouvepyaoia pe tn Smart Insights Sie€nyaye €peuva pe tn cuppetoxn 344 social
media marketers amo UKPOUECALEG ETIXELPNOELG TTAYKOOUIWG KUplwg amo Hvwpévo Baoilelo
(30%), Hvwpévec MoAtteieg Apepkng (22%), Auotpalia (5%) kat Feppavia (3%). Ot pwoot anod
TOUG epwtnBévtec Tpogpyxovtal amd B2B emiyelproslg kat oL umodAoumol piool amd B2C

eTuxelpnoelc. Ta kUpla eupripata tng €peuvag cuvoilovtal akoAolBwg:

e OL 1o TOAUTLUEG YLOL TIG ETULXELPAOEL TMAATHOPHEG KOWWVIKNG Slktuwong eival To
Facebook (89%), to LinkedIn (83%), To YouTube (81%) kot to Twitter (80%).

e Oumo onpavtikol TUToL TtepLeXOLEVOU ota social media eival ta dpBpa (27%), Ta Bivteo
(26%) kal oL elkoveg (24%).

o T[lepimou 1o 80% TwV EMIXELPOEWV SLOXEEL TTEPLEXOUEVO TO Omoio €xeL SnuoupynBel
ard Tic dLeg kot Sev elval avamapaywyn).

e To engagement (36%) kol ta conversion rates (35%) eival Ta MO ONUOVTIKA oo T
metrics TTOU XPNOLUOTIOLOUVTOL TIPOKELUEVOU va aflohoynBel n emtuyia ota social
media.

e O B2C emuyelpnoclg (58%) teivouv va xpnollomnololv meplocotepo ta social media
(emevdlovtag MeplocOTEPO OE XPOVO Kal xpnuata) amo TG B2B (46%) emixelproeLs.

e Ol KUPLOTEPEG TTPOKANOELG TIC OTIOLEC Ol ETUXELPNOEL KAAOUVTAL VO QVTLUETWTITIoOUY
OXETIKA He Ta social media elval n pn enapkig Umapén avBPWILVWY KOl OLKOVOULKWVY
TIOpWV (26%), n EA\eln enionung oTpaTNYLKAG (24%) KOl TO VA XTLOOUV MLO KOWOTNTA

ano followers kat influencers yia to brand toug (24%).

Mapanmdvw amno Toug LooUG CUMUETEXOVTEG (52%) utooThplEay OTL ta social media ennpedlouv
BETIKA TIC EMXELPNOELG OTIC OToleg epyalovTal otnv avénon Twv 008wV Kal TWV MWANCEWV
TOUG (T00OOTO ToU avapéveTal va augnBbel) tn otyun mou éva 48% umootnplee OTL val Pev
UTNPEE IO TLEPLOPLOKEVN ETILPPON O AUTOUC TOUG TOUELG aAAA akopn xpelaletol KOTAAANAN
Slaxeiplon. Me tnv mapodo tou xpovou Kal 660 n xpron social media edpalwvetal, avapévetal

VO 0LOKIOEL ETIPPON OE MEPLOCOTEPEG ETLYELPNOELC.

Meta€U twv social media, To Facebook ¢aivetal va sival n mpwtn duvaun. MNapandvw and 50
EKOTOUUUPLO ETILXELPHOELG TO XPNOLLOTOLOUV Kot yia Tto 2015 to Facebook emnpéaoe 10 52% twv
online kat offline ayopwv Twv KatavoAwtwy, avénon katd 36% and to 2014. Auto odeiletal
otn $UoN TNG CUYKEKPLUEVNG TTAOTHOpUAC KABWE XpNOLUOTOLETAL Ao avOpwmoug OAwWY Twv

NALKLWVY Kol 6ev meplopilel To €0POG TNG OE ML CUYKEKPLUEVN NALKLOKA opdda n ywo pla
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OUYKeEKPLUEVN Xpron. To Instagram elval ekeivo mou map’ OtL BplokeTal o XapnAd oOTLg
TPOTLUNOEL TWV XPNOTwv, TeAeuTala onpelwvel taxelo avfnon Tng amAxnong Kot Tng
SNUOTIKOTNTAG TOU LE QTTOTEAECHA KOL OL ETIXELPNOELC VO akoAouBoUv autd ta Brpata. Eivatl
pLo TAOTPOPUA TTIOU €XEL LEYOAUTEPN ATXNON OTLG TILO VEAPEG NALKIEG XpNOTWV Kal Adyw TNG
dUon¢ NG (kowormoinon kovwy, Bivteo, live video) BonBa oto XTiOLO TN OTITLKAC TOUTOTNTAG

TOU eKAoToTE brand.

The Social Media Platforms Businesses Value

Facebook
9%

!

Linkedin
83%
YouTube
81%
Twitter COthear Platforms
Googha+ AT %
FPinterest 5%
Instagram Snapchat 21%
Raddit 15%
Percent of total respondents; N=244 social media marketers
Source: Clutch 2017 Social Media Survey Clutch

Avaypoappa 19: Neprocotepo xpnotponolovpeveg mAatpopueg social media

MNnyn: Clutch 2017 Social Media Survey

To meplexOevVo MoU Kolvoroleital ota social media mpokalei To engagement twv Xpnotwv —
KOTAVOAWTWY Kal €lval o TPOMOG e ToV omoio oL xprnoteg pabaivouv yla tnv emnixeipnon,
Olaitepa péow apBpwv, Bilvteo kal elkovwyv. OUwg, Kal TepleEXOUEVO OMwG Sladopeg
npoodopEc Kal mpowdnTkd (Héow mAatdopuwv), infographics, kouil kot polls pmopei va
TeTUXEL e€aLpETIKA amoteAéopaTa v Xpnotponotndel pe tov katdAAnAo tpdmo. Ta social media
glval 0 XWPOC TIOU KOLVOTIOLELTAL TIEPLEXOUEVO QATTO TIG ETIXELPNOELC OTav ekelvec B£Aouv va
Sloxeteloouv onUavTikéG MAnpodopieg kabwg cupPaivel aueon avanapaywyn Kat Sltacmopd

TOUG, EL6LKA OTNV TIEPIMTTWAON TOU OMTIKOU TIEPLEXOUEVOU (ELKOVEG, Bivteo KATT).
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Most Engaging Social Media Content

Webinars

Seource: Cletch 2017 Sowial Maedia Survey Cluteh

Awaypoappa 20: Most Engaging Social Media Content
Mnyn: Clutch 2017 Social Media Survey

To 80% mepimou Twv emuyelprnoswv Oloxéel ota social media meplexduevo Tou  €xel
dnuloupynBel amod tig iSleg kot povo éva 6% dailvetal vo KOLWOTOLEL TTEPLEXOLEVO TO OToio
TIPOEPXETAL OO AANEG OXETIKEG E TO QVTIKELUEVO Kol OELOTILOTEC TINYEG. AUTO €lval apKeTA
ONUAVTIKO YLOTL TIEPLEXOLEVO TO OToio €xeL dnpoupynBel amod tnv idla Tnv eniyeipnon, ival
OXEOLOOUEVO TIAVW OTLG SLKEC TNG AVAYKEG Kal Sev £XeL avtAnBel amd kamou aAAoU, EMITUYXAVEL
uPnAoTepa TOCOOTA engagement Twv xpnotwv Kabwg Sivel Tnv aiobnon tng povadikotntag

KalL TNG auBevTIKOTNTOG TNG EMLXElPNONG.

Ta social media mpokUmntel 6Tl £xouv OetTikn emidpacn ota €006 KOl TIC TTWANROELC TTEPLOGATEPO
o€ eMIXeLpr|oeLg tou Spactnplonotovvral oe B2C neptBdArovta (58%) amod otL os B2B (46%) kot
oUTO odeiletal oto OTL To Koo Twv Hev (B2C) ouvnBilel va KAVEL AYOPEC LECW KOWWVIKWV

SikTOWV.

Avaloya pe tn dpUon NG ayopdg mou Spactnplomolovvtal, daivetal va alNalel Kal To HEoO TO
omoio mpotiuatal va xpnotponownBei ota social media. Etol, to Facebook daivetal va €xel
peyalltepn amnxnon ywa B2C meplBalovta e mooooto 96% £vavil 82% yiwa B2B evw Tto
LinkedIn ¢atvetal va kepdilel 0TI MPOTLUAOELG TwV B2B emixelprioewv e mooooto 93% Evavtl

74% ywa B2C. Kal to Twitter ¢aivetal va sival neploocdtepo dnuodhég oe B2B neptfailovta
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napd os B2C. Auto odeihetal kal aAL otn duon Tng KaBe mMAatdoppog kabwe péow LinkedIn
Kol Twitter pmopel va mpooeyyLoTel Lo eUKOAO KATIOLOG ETILXELPNLATIAC YL TIC B2B emiyelpoELg
evw péow Facebook kal YouTube pmopel va mpooeyylotel mo eUkoAa KAmolog mibavog

KATaVOAWTHAG yLo T B2C emixelproeLg.

The Value of Social Media Platforms: B2C vs. B2B

Facebook

LinkedIn

93% W ==
B ez
YouTube
81%
Twitter
77
83%
Instagram
Cluteh

Awaypappa 21: Neplocotepo xpnotpomnolovpeveg mAatdopueg social media: B2C vs B2B
Mnyn: Clutch 2017 Social Media Survey

Ol KupLOTEPEG TPOKANCELG OTNV ULOBETNON XPNoNG Twv social media TLG OTOLeG OL ETIXELPNOELG
ouvnBwg avtipetwrnilouyv eivat n éAAewdn avBpwmivou Kot olkovopkoU kedahaiou (26%), n
ENewdn emnionung otpatnytkng (24%) kat To va xtricouv to kowo Ttoug amo followers kait

influencers (24%).

IYETIKA HE TO KOMMATL Slaxeiplong twv social media, mopamdvw amod TG ULOEC EMXELPHOELG
XpnoLpomnololy eEwteplkolg Opout. Eva peydho mocooto tou 44% xpnotlpomnolet social media

management software ywa Adyoug e€okovopnong xpovou. To 28% Twv EMXELPHOEWY EXEL
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nipoxwpnoeL os cuvepyaoia digital marketing | social media marketing agencies 6uw¢ yla va
elval amoteAeopartiky avtn n Abon Ba npénel va mpoimnapxel pia Baon ota social media ano
TV eneipnon kat va €xel Souleutel og évav Pabuo. TEAOG, To 9% TWV ETUXEIPNOEWVY EXEL

ouvayel cupdwvia pe e€wteplkol¢ cuUPoUAoug yia tn Slaxeiplon Twv social media.

JuyKpilvovTacg TIG TEGOEPLG EPEUVEC TTOU avaAlBnkav peTaty toug BAEmMoupe OTL Sev UTTAPXOUV

ouaoLaoTkEG Sladopég ota euprnpata EEAKTIKA o’ OTL UTTIAPXEL XPOVIKO eVpo¢ e€aeTiag.
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KEDAAAIO 3: EPEYNA

3.1 MeBodoloyia Epsuvag

JUpdwva UE T TPOG LEAETN {NTAMATO TNE MAPOU oG EPEUVAC OKOTIOG Elval va yIVEL ATTELKOVION-
armotUMwon MG Katdotaong, vo Kataypadolv avtdnpelg/memnodnosilg (ol omoieg eival
OXETIKEG HE EPELVNTIKO {ATNUA) Kot va 50800V amavtioelg o epwtnuata «Mwe» kat «atiy.
Ma tov okomo auto SLe€nxdn molotikn épeuva (lwondidng, 2003) kol xpnolomoltndnke n
HEBOBOG TNG MeAETNG mepimtwong (case study) Kal ouykekpluéva TIOAAQTAWY HEAETWV

TIEPUMTWOEWV (TECOEPLG UEAETEC TTEPUTTWOEWVY).

JUudwva pe tov Yin (2003) to case study eival pio eumelpikn Epeuva mou SlEpeuva Eva
OUYXPOVO (QOUVOUEVO LIECO OF EVO TIPAYUATIKO mAaiolo, €l8ika OTav T Opla UETaEU TOU
(PALVOLEVOU Kol TOU yevikoU mAatoiou Sev gival u@avn kat otnv omoia xpnotuomolouvral
ToAAamAEg mnyéc otolyeiwv katl Jewpntikéc umodeoeic mou kadodnyouv T culdoyn kat thv
avadvon dedougvwy (TplavtaduUAlou, 2014). Alakpivovtol o€ TPELG TUTIOUG: TOV EMEENYNUATIKO
(explanatory) (o omolog xpNoLOMOLE(TAL YO VO OMAVTA O EPWTIOELS TOU KTIWE» KL TOU «YLOTi»
Kot e€nyel tnv altiohoykry oxéon HeTofU oUTioU Kal aTMOTEAECHATOC), TOV EPEUVNTIKO
(exploratory) (o omoiog xpnoLUOTOLELTAL VLA VOl EPEUVAOEL TOL ATIOTEAECHOTA EVOC GALVOUEVOU
1 KATAOTAONG, QTTAVTA OTO «TL» ] TO KTIOLOG») KAl TOV TEPLYpa@iko TuTo (descriptive) (o omolog
XpnoLuornoleital yia va meplypaet éva patvopevo oto mhaiold tou) (Yin, 2003). IXETIKA e TOV
oxebloopod toug Slakpivovral oe SU0 Katnyopieg: Ta pepovwpéva (single case studies) kal ta
moAAamAd case studies (multiple case studies). Ta pepovwpéva eival mepLOCOTEPO KATAAANAQ
yla kpiown (critical) i avTuTpoowMeUTIKN TEPIMTTWON eVw Ta TOAAQTTAG Xapaktnpilovtot ano tn
Aoyikn ¢ emavainng (replication) mapd tng detypatoAniag (sampling) (kata Eisenhardt, 4

pe 10 neputtwoelg ival 1baviko voluepo) (KARung).

OL LEAETEG TIEPUTTWOE WV OTIOCKOTIOUV OTNV OVAAUGCT CUYKEKPLUEVWY BEUATWY EVTOG TV oplwv
EVOC OUYKEKPLUEVOU TEPIBAAOVTOC, KATAOTOONG 1 0pyavwong’. Ita KUPLa TINEOVEKTHUATA
Toug evtomiletal n Suvatotnta HeAEtng dadopeTikwy MAaloiwy (Ghauri and Firth, 2009), o

€PELVNTAG eV elval Lovo apatnpnTng Tou Gatvopuévou ald unopel kat va aAAnAemidpd pe

7 https://research-methodology.net/research-methods/qualitative-research/case-studies/
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auTo (Yin, 2003)kat pnopel va epBabuvel otn HeAETN Tou (EuvowvTag TNV avantuén Bewplag)
HEca amo SLadOPETIKEG OMTIKEG O CUYKEKPLUEVEG OUVONRKEG XPOVOU Kal PE ThV UTapén
Sladopetikwy mapayoviwv (Ghauri, 1983). Map’ 6Aa autd, n xpron tou case study wg pébodog
£pEUVAG EVOEXOUEVWG VO TTAPOUCLACEL O0APELD WG AMOTEAECUA [N opBN¢g edapuoyng Tng
Sladkaoiag tng £peuvac amo Tov €peuvnTh OAAQ Kol Xpriong otolxeiwv ta omoia Sev eival
gumeploTOTWHEVA, odnywvtag £tol o BeBlaopéva kat Sipopolpeva cuumnepdaopata (Yin,

2003).

Mpokewévou va ouAAexBolUv Ta amapaitnta otoweia ywa tn dle€aywyn TG €peuvag

XpPNoLpomnolionke n LEBoSOG TN MPOCWTILKAG CUVEVTEUENG LE NULOOUNUEVO EPWTNATOAOYLO.

H ouvévteuén oe Pabog (in-depth interview) pmopel va oplotel wG Lo TEXVIKI TOLOTIKAG
£€peuvag n omola mepAauBavel tn Sle€aywyn EVIATIKWY ATOULKWY CUVEVTEVEEWV UE £vVaV LLKPO
0pLlOUO EpWTNOEVTWY TIPOKELUEVOU Vo e€epeuvnBoUV oL AVTIAAWELS TOUC YLO LLOL CUYKEKPLUEVN
6€a, mpoypappa f kataotaon (Boyce, Neale, 2006). YtdpxouVv TPELG KATNYOpPLeG oUVEVTEVEEWV:
n dounuévn ouvévteuén (structured interview) otnv omoia o epeuvnT¢ XPNOLUOTOLEL Sounpévo
EPWTNUATOAOYLO, EpWTNUATOAOYLIO SNAadr) 0TO omolo Ta EpWTAUATA ElvolL TPpOKAOOPLOUEVA KAl
ocadws oplopéva (ouvnBwg oL epwTROel; elval KAELOTOU TUMOU) Kol o€ OAOUG TOUG
OUMUETEXOVTEG OTNV €peuva yivetal n (Slo ospd epwtioswv, n adountn ouvevteuén
(unstructured interview) otnv omoia oL gepwtroelg dev kabopilovtal ek TwV TMPOTEPWY Kol
TiBevtal avaloya e TI§ AMAVINOELS TOU EPWTWHEVOU (OUVABWG Ol EPWTNOELG Elval AVOLKTOU
TUTOU KOl ouToU ToU €l6ou¢ oL ouvevielEelg yapaktnpilovtal amd peydlo TOCOOTO
UTLOKELUEVIKOTNTAG KOBWE armoteAouV €kdpaon MPOCWTTIKWY AMOPEWY TOU EPWTWHEVOU) KAl N
nutbounuévn  (semi-structured interview) cuvévteuén mou amotelsl cuvduaocpo twv Svo
TPONYOUUEVWY KOL OTNV omoia yivetol xpron nudounuévou epwtnuotoloyiou, dnAadn
UTLAPXEL ULl SOUN EPWTNCEWV TIOU XPNOLUEVEL WG 08NYy0og, OpwE Uropei va mpoklouv Kat
emuTPOo0eTEC EpWTAOELG KATA TNV eEEALEN TNG OUVEVTEULENG avaloya pe Tig oOesioeg amavtioelg
Kol €Qv Xpetdletal va arnooadnvioTolv 1 vo enektabolv nepetaipw kamola Béuatad. To ot
uropel va mpokOPel emumAéov mAnpodopia n Aemtopépela otnv mAnpodopia n omola
ekpateleTal Kata tn Ole€aywyn plag ouvévteuéng amoteAel oamd Ta KUpLOL BETIKA
XOPOAKTNPLOTIKA TWV OUVEVTEUEEWV (OUYKPLVOWEVEC HE TIC UTIOAOLEC UeBOSoUC GUAAOYNG
npwtoyevwyv O6eSoUévwV OL OMOIEC elval n CUUMANPWON £pwTnUatoloyiwv amd Toug
EPWTWEVOUC, TO Taxudpopeio Kat n TNAePWVIKI) CUVEVTEUEN). ZTA ApVNTIKA, AviKeL N SUCKOALA

TIOU UTOPEL EVOEXOUEVWG VOL GUVAVTNOEL O EPEUVNTAG OTNV TPOOTIABELA ToUu va Kavovioel

8 https://research-methodology.net/research-methods/qualitative-research/interviews/
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OUVAVTNON HE TOV EPWTWHEVO KUPLWG Aoyw EAelng xpovou amd PEPOUG TOU TeAguTaiou, ol
LKAVOTNTEG OAAA KAl Ol YVWOELG Ol OTOLEC amaltoUvVIalL amd ThV TMAEUPA TOU EPEUVNTH
T(POKELUEVOU VO UTTOPEDEL VA OVTANOEL TN HéyLotn TAnpodoplia amo Tig cuvevtelEelg aAAd Ko
N QIALTNTIKOTNTA OE XPOVO TIOU Hmopel va €xel n ouloyn aAAd kol n emefepyacia twv

5e60UEVWV OUYKPLVOUEVN KATIOLEC ATTO TIG UTIOAOLTEG LeBOSouG.

To £pWTNUATOAOYLO TIOU XPNOLUOTIOLNONKE OTLE TIPOCWITILKEG CUVEVTEUEELG TTou SLe€NxBnkav yla
NV apouoa €peuva AMOTEAOUTAV AMO Hia OElpd EPWTNCEWV KATd BAcn avolktoU TUTou,

OUMIEPAAUPAVE OUWG KAl EAAXLOTEG KAELOTOU TUTIOU aAAG KAl Jia EpwTnon KE Xprion KALLOKAG.

3.1.1 NMNpoobLopLond¢ Tou Seiypartog

H emloyn tou delypatog dev €ytve Tuxaia aAAd ntav okomiun. Edapudotnke n detypatoAnpia
kpLtnplou (criterion sampling) katd tnv omoia o €pEUVNTHC TTOU TNV XPNOLUOTIOLEL ETUAEYEL TIG
TLEPLITTWOELC oL omoieg Ba akoAouBrjcouv To Selypa Tou cUUPWVA LE KATIOLO KPLTHPLO, TO OMOoio
koBopiletal avaloyo LLE TOUG OTOXOUG TNG €peuvag tou (Patton, 2002). Ta kpltripla Tou
oplotnkav Ntav 6Vo: i) o kKAASo¢ otov omoio SpacTnPLOMOLOUVTAL OL ETILXELPNOELG Kal ii) TO

HEyeBOC TOUC.

3.1.2 Npodil enixelpRoswv

H mpwtn enyeipnon (A) pe tnv omola MpoXwpenNoaUE o€ CUVEVTEUEN aVAKEL 0ToV KAGSO TwV
yupvaotnpiwv pe €18k adsla Asttoupylog povadwv aduvatiopatog Kal SLaToOAOYLKWY
povadwv, Asttoupyei Seka£fL xpovia Kal n CUVEVTEUEN €yLVE PE TNV UTIELOUVN AstToupylag Kot
TWANCEWV Tou yupvaotnpiou (urevBuvn A). H &gUtepn (B) avrkel otov kKAado Twv Tpodipwy
KOLL CUYKEKPLUEVA TIOPAYWYNRC AAAAVTLKWVY KAl KPEATOOKEUAOUATWY (Aoukavika), Aettoupyet 47
XPOVLO KL ) CUVEVTEUEN £YLVE E TNV UTTEUBUVN TOU TUNHATOC MWANcewV (uteVBuUvVN B). H tpitn
etalpia () aviKeL O0TOV TOMEA KATAOKEUNG NAEKTPOVIKWY UPNANRC TexvoAoylag Kal PndLakwy
HEowv, Asttoupyel 48 xpovia (Ue Tn ONUEPLVH EMWVUUIA) KAl N CUVEVTEUEN EyLVE HE TNV
consumer electronics marketing manager (B2B-B2C) (umeuBuvn T). Kot tého¢ n tétaptn (A)
anoteAel OUAO ETALPLWV TIOU AVIKOUV OTOUG TOMELG TNG HeTaAAoupylag, TNG EVEPYELOC KAL TWV
Kataokeuwv, Asttoupyet 30 xpovia Kol N CUVEVTEUEN €YLVE UE TNV TMPOICTOUEVN TUAUATOG

ETOLPLKNG EMIKOWVWVIAC (UTteLBLvVN A).
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3.1.3 Awadikaoia ouvevteuEewv

AdoU emAéxBnke to Selypa TnG €peuvag akoAoUBNoe TOo OTASLO TWV TMPOCWTILKWV
ouvevteLEewV. OL EpWTNOEVTEC EMPETIE VA AVI)KOUV OTO TUAHO TOU PAPKETLVYK (digital i
pn) oe Béon €ubUVNG A O TUAKA OXETIKO ME AUTO (OMWG yLa TaPASELYUA TO TUAMA
MWANCewWV) . Na tn Stadikacia twv cuvevtelEewv UTAPEE MPWTA TAAEGWVLKY ETILKOWVWVIA HE
Toug unteVBUVOUG amo TNV KABE emixelpnon wote va evnUepwBOUV CXETIKA LLE TOV OKOTIO TNG
€PEUVOC KOL TO QVTIKE(UEVO TNG CUVEVTEUENG KAL VO KOVOVIOTEL EV CUVEXELOL N GUVEVTEUEN.
Katom, adol oplotnke n nuepopunvia yla tnv kaBe cuvévteuén, EAaBav Ywpo ol CUVEVTEVEELC
O£ XWPO TWV aVTLoTOLXWV ETLXELPNOEWV. MpayUatomnolBnke cUVEVTEUEN O TECOEPLG EAANVIKEG
ETUXELPNOELG (oL omoleg avikouv oe Sladopetikolg KAadoug). H kaBe ouvévteuén Supknoe

KaTd HEoo 0po Tepimou pion wpa. H épsuva dte€nxdn tov NoguPplo tou 2017.

Juppeteiyav téooeplg umteLBUvVOL, £vag amo KOs emeipnon, He Stadopoug TitTAoug, GUWE GAoL
Atov enupopTiopévol pe Kadrikovta Lapketvyk f kat digital marketing. HAwLlokd avrikouv otnv
KAGon amd 35 péxpl 45 stwv, avrkouv OAoL 0To yuvalkelo ¢GpUAO Kal eivol OAoL apKeTd

e€olkelwpévol e TN xpron Twv social media.

KEDAAAIO 4: ANAAYZH ANOTEAEZMATQN
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4.1 BaOpog uloB£TNonG — YEVIKA XOPOAKTNPLOTLKA

AvaAuovtog ta Sedopéva tou pogkuPav oo TIG CUVEVTEVEELG TIPOKUTITEL OTL KOl OL TEOOEPLG
ETIXELPNOELG £XOUV ULOBETHOEL OE £vav OPKETA onuovtikd Babuo to digital marketing kot tn
xpnon twv social media, 600 AUTO TOUG TO EMITPETEL KAL TO TPOLOV ] UTtNPESia TTou SLaBETouv.
OMAeg SlaB€touv otooeAiba (web page). To Facebook (ue xprion Facebook page) amoteAel
otaBepn| emAoyn amno toug unteVBuUvoug Slaxeiplong PeTafd Twv epappoywv Twv social media.
Mapatnpeital va umapxel cuoxEtion Petafl Tou KAASOU oTov omoio Spoaotnplomoleital n
emMiyelpnon Kol Tou KowoU oTo omoio ameuBuvovtal Ta TPoidvia N oL UTNPECIEG Tou
npoodépovral, Kal Twv edpapuoywv Twv social media ol onoieg Bewpolvtal w¢ MeEPLOCOTEPO
KATAAMNAEG yla Thv powBnon Twyv, Ye pia tdon va B€AeL To Instagram va xpnollomnoleitot
TEPLOCOTEPO OTAV TO TPOIOV armeuBUveTAL yla TTAPAdelyo o VEOTEPO KOWO 1| OmOTeAEL
ONUOVTLIKO KOUUATL TNG KaBnpepvotntog A ylo tov idto akptpwg Adyo va amodelyetal n xprion
Tou. To Twitter ¢paivetal va pnv elvat toco SnuodAég aAld Ttap’ dAa aUTA va XpnoLomnoLeital
(3/4 emepnoelg) evw ouvavtndnke kat n mepintwon Umopéng mpodil oto Linkedin (1/4
ETUXELPNOEL]) OAAG Kol kovaAloU oto YouTube (1/4 emyelpriostg). Ev oAiyolg, umapxel n
nenoifnon nwg n kabe mlatdopua sival epyoaleio to omoio £xel SLadOPETIKA XAPAKTNPLOTIKA
Kall S1adopeTIkd KOLWVO amrxnong Kal n emAoyn Tou e€aptatal amo To nolo embupeital va sivat
TO eMBUUNTO amotéAeopa. H ouxvotnTa e TNV omoia avaptatal meplexopevo ota social media
daivetal va gival apketd ocuxvr Kal Kupaivetal ard touldylotov 600 dopEc ava nuépa (2/4
ETUXELPAOELG) HEXPL pia pe SUo dopég efdopadlaiwg (1/4 emxelpnoeLg), EVvw onUELWBNKE Kalt
TO PaLVOLEVO VO EEAPTWVTOL OL KOLVOTIOLNOELG A0 TO av £ival kabnuepvr i ZaBBatokuplako.
AUO OTIC TECOEPLG ETUXELPNOELG XPNOLLOTIOLOUV KAl TO newsletter wg Péoo evnuépwong pia
dopd TOV pAvVa. IXETIKA He TN Sloxelplon, n mepimtwon g oclvvayng eMAyYEALATIKAG
ouvepyooiag pe efwteplkd ouvepydtn daivetal va kuplopxel (3/4 emelpnoelg) e
Sladopetikég ekdoxEc ol omoieg mapatiBevtal otn cuvéxeta. Ol kUpLoL Adyol mou cupBaivel
auto avadépOnke OtL elval n ENewdn e€elSIKEVEVOU TIPOOWTILKOU, KATIOLEG HOPEG EUMELpLaC,
XPOVOU KOl QmOLTOUMEVWY gpyaleiwy. TuvavtiOnke Kol n mepimtwon Sloxeiplong twv social
media and atopa mou SoUAEUOUV OTNV EMIXELPNON XWPLG VO UTTAPXEL KATIOLOG €€WTEPLKOG

OUVEPYATNG KOL OLUTO ATAV OTNV TEPIMTWON TNG ULKPNG OLKOYEVELAKNG ETILXEIPNONG.
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H npwtn emnixeipnon Bewpel mpotepatdtnta tnVv £vtatn tou digital marketing otig PAoKES TNG
Aewtoupylieg, kaBwg To MPoidv TNG ameuBUVETAL KUPLWE 08 VEOUG avBpWIOUC, CUUPWVA LE TNV
umevBuvn Aettoupylag: «Tedsutaia To Instagram UGswpw OTL €xel avéBel mapa mOAU, TO
xpnotuormnolel napa moAuc koouoc. Yrtapyel uta taorn. OAot oL véol avipwmnol, oL VEEC YEVIEG
EMIKOLVWVOUV 0,TL €Aouv va emikolvwvioouv uéow Instagram kat Facebook. Kot mAgov oot
E(UAOTE UE EVa KIVNTO OTO XEPL. Eav BEAEIC va KAVELC UE VEEC YEVEEC Kail B¢ VOt TPOCEAKUCELG
Kol KAIToLou¢ TTLo veouc¢ avBpwmou¢ Ja MPETMEL oTwodNIOTE va XpNOLUOTMOLE(G Instagram kait
Facebook, onwabnmote». H ouykekpluévn emnixeipnon dev Slabetel autovopo tunua digital
marketing. H katefoxnv dlaxeiplon, pe Staoctnuo Asttoupyilag HOALG SUo punvwy, yivetal amod
efwteplkd ouvepydtn aA\d umdpxel cuvepyaoia petafld TG (dlag kat tou efwreplkou
OUVEPYATN. EKElVN CUYKEVTPWVEL KABNUEPLVA TO amapaitnTo UAKO (Bivteo, dpwrtoypadieg k.Am.)
TO omolo MPowBEL EMeLTA OTOV GUVEPYATN TIPOKELUEVOU VOL TO ETEEEPYAOTEL KL «val BpeL TTWG val
ETUKOLVWVIOEL TO KOBETL TToU cupPaivel otov XWPo Hag» Omwe n idta pog eime. O Adyog mou
UTLAPXEL EEWTEPLKOG OUVEPYATNG elval n EAAeLdn eumelpiag Kot EELSIKEUUEVWY YWWOEWV ald
atopa ta omoia epyalovral otnv v Aoyw emixeipnon, aAld Kal Twv KAtAAANAwY gpyaisiwv
T(POKELPEVOU Va eTuteuXBel To emBUPNTO anotéAeopa. H ouxvotnTa avaptnong mePLEXOEVOU
ota social media eival touldylotov 800 ¢opéC ava nuéEpa Kol Kuplwg otov avtiotolyo

Aoyaplacpod oto Instagram evw dev SlabEtel Aoyaplacud oto Twitter.

H 8eutepn eniyeipnon Bpiloketal og o mpwipo otddlo avadoplkd otov Babuod uloBETnong Twy
social media apa to yeyovog OtTL N §pactnplotnTd Tng ota SIKTUA KOWWVIKAG SIKTUWONG £XEL
Eekvnoel e6w Kal tpla xpovia. Aev Slabetel autdvopo tunua digital marketing, StaBétel OpwG
npodiA ota social media, tn Slaxeiplon Twv omoiwv €xeL n UTELOUVN TOU TUNUOTOG TWARCEWY
pe tnv adepdn TNg n omola €xel SlolkNTIKA kaBrikovta. H avaptnon neplexopévou ota social
media yivetal pia pe SUo Ppopéc eBEOUASIAIWE «WOTE VO UTIAPXEL L0 CUVEXELD YLOTL TIPETIEL O
KaTavoAwThG va €xel pia emavaAnyn kat voa BAEmeL to mpoidv, va To Bupdrtal, va Tou
dnuoupyeital KL n emBupia va to amoktnoswy (umevBuvn B). Mo T onupaocia TG avamtuéng
tou digital marketing 6mw¢ n uneVBuvn eimne, dev elval Apeca CNUOVTIKA N AvArttuén Tou ylo

TV avarntuén tng eneipnong aA\d eivat €va moAl onpavtikd epyaleio otn onpepLvr ayopad.

H tpltn enixeipnon, Ba Aéyape OTL Exel Tov peyalutepo Babuo uloBetnong tou digital marketing
OUYKPLVOLEVN HE TLC UTIOAOUEG TPELS. Evag oAU Baoikog Aoyog sival o KAASog otov omoio
Sdpaoctnplomoleital (ta mpoiovra tng). AlabEtel kal eowTteplko TuNua digital marketing To omolo
ExeLtnv eniPAedn kAL TN oTPATNYIKA TOU TTAAvVoU Ttou Ba akoAouBnBei kal Siatnpel cuvepyacia

LE eEWTEPLKO OUVEPYATN O oTolog eival umteVBUVOG yLa TNV VLAoToinon, aAAA kal Staxeiplon Twv
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npodiA ota social media. O Adyog mou to Kopu ATl Slaxeiplong Twy social media €xel avateBbel
oe e€wTePLKO ouvepydtn sival ad’ evog SLOTL auTo cuppaivel og OAEG TIG XWPEC OTLG OTOLEG N
etalpia Spactnplomoleital, e TNV KABodrynon KAl T oTPATNYLKI VO UTIAPXEL OO TO EEWTEPLKO
(kevtpkad) Kal va TPOCaPUOTETAL OVAAOYQ HE TG OVAYKES TNG EKAOTOTE XWPAC, ad’ ETEPOU TO
€€€IOIKEVLEVO TIPOOWTILKO KOL O XPOVOG £lval €VaG ONUAVTIKOG mapdyovtag. TOoo o AUECSOC
XPOVOG QVTATIOKPLONG TIOU XPELALETAL €vol TETOLO KOVAAL ETUKOWVWVIAG TIPOKELWWEVOU OL
KOTOVOAWTEC VO TIAPAUEVOUV LKOVOTIOLNLEVOL KOL VO TIAPEXETAL ATIO TNV ETILXELPNON TO eMinedo
€EUTINPETNONG TO OMOIoO amalteital, 060 Kal N TaxUTNTO LE TNV omoia N eniyeipnon Ba mpenel
va TpooapuUoleTal oTLg aAayEg ou onpelwvovtal e€attiog Tou otL To digital elval éva apketa
SUVAULKO KOUUATL, KABLOTOUV TNV TIEPIMTWON TOU EEWTEPLKOU CUVEPYATN LOAVLIKY ETUAOYH OTIWE
aveédepe N LAPKETIVYK Havatlep, WoTe N etalpia va eivatl mavrtote oe emadn e Ti§ eEeAEeLS Kal
Va UIopel val TLG ULOBETEL OO0 TILO APLECO YIVETAL, CUYKPLVOWEVN LE TNV EMLAOYN TOU ECWTEPLKOU
QVTLOTOLYOU TUNMOTOG TO OTolo va €xel OAn TNV €EEALEN TNG OTPATNYIKNG Al TNV TopEia TNG
XApa€ng LEXPL TNV TEALKN Topela TOU post. IXETIKA Ue Tn onuacia tou digital marketing otnv
QVATTTUEN ULOG ETILXELPNONG N MAPKETWVYK pavatlep eine: «To digital marketing nailet moAv
ONUAVTIKO pOAo O€ OAn TNV emikovwvia Kat o€ 0Ao To Uelyua entkowvwviag utac etatpiac niow
aro to digital. Auto mpaktika onuaivel otL evw oto napeABov to va éByale ula stalpio anAa
Eva TNAEOTTTIKO yLa VA EMLKOIVWVNOEL TA KALVOUPLA TNG VEX 1) T KalvoupLla Tn¢ Aavoapiouata
UITOPEL Vo NTAVE OPKETO, AUTO TLa SV €lval apkeTo. BAEmouue 0Tt 0 kOouo¢ givat online kai
btaitepa multiscreen. Eluaote pia eTapior NAEKTPOVIKWY OIOTE JEAOVTAC Vo EIUAOTE KAl OVTWE
ol MPWTOITOPOL aTo innovation @Epvovtag smartphones oto yépt tou kade karavoAwrtr, O€
UITOPOULE va ATTEXOUUE om0 To Kouuatt mou Aéyetau digital exploitation. Eite eivat ue relevant
post riow amno to social media eite vioBetwvTac katvotoueg 16éeg ue digital exploitation yia va
Bplokouaote kade uépa kot kade otiyun kel mou o katavaAwtnic Jédety. H ocuyxvotnta
avaptnong meplexopévou ota social media eival ocuviBwg U0 ¢dopég ava nuépa TG

KaBnUepLVEC Kal pia popd to ZaBBatokuplako.

H teleutaio meplmtwaon, mOU MPOKELTAL YA OO ETILXELPHOEWY O omoiog SpaotnplomolLeitat
otov kKAado tn¢ petaloupyiag (B2B), tng evépyetag (B2C) katl twv Katookeuwv (B2B), €xel
vloBetnoel to digital marketing oe apketd onuavtikd Babuod cuykpvopevo Pe tn duon Twv
KAASwv mou Spaotnplonoleitat. H Sopr g MXeipnong we mpog To KOUUATL TNG ETILKOWVWVIAG
£Xel wW¢ €€NG: uTtapxel n AleBuvon Emkowvwviag, amd KATw tng umapyxouv dU0 TUAUATO, TO
tunua Corporate Communications kat to tunpo Marketing Strategy Communications kat autn
Vv nepiodo €xel mpoPAedOel va yivel mpdoAndn kat va undpéel kal évag Digital Manager. H

Saxeiplon avth tn oty tou digital marketing yivetat and undAAnAo tou opilou o omoiog
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OMWG Oev elval OMOKAELOTIKA €TLPOPTIOUEVOC HE OUTO OAAA €XEL OTA KABNKOVIA TOU Kal
appodlotnteg yla digital dpaotnplotnteg kat mapdAAnAa umdpxelL ouvepyooia pe SvO
eEWTEPIKOUG OUVEPYATEC, TIEPLOCOTEPO WE TN HOopdN TEXVIKWV €EWTEPLKWY CUHUPBOUAWY, amo
TOUG omoioug o évag acyoAsital pe to koppdtt tou Corporate Digital Communications kat o
OANOC pe TO Koppatlt tou Marketing Communications (to omoio €ival TO OXETIKO HE TN
5paoTNELOTNTA TOU OUIAOU OTOV TOHEQ TNG EVEPYELAC K elval B2C). O Adyocg tn¢ cuvepyaoiag pe
TOUG TEXVIKOUC eEWTEPLKOUG cupBolAoug eival n e€elbikeuon Tnv omola mapéxouv aAAd Kol Ta
£pYaAeila TOU XPNOLUOTIOLOUY Ta omoia Sev SLABETEL 0 OUIAOC, WOTE VO UIMOPECEL va AABEL TNV
amapaitntn mAnpododpnon mou e Ba Atav ePKTO va AABEL EOWTEPIKA. IXETIKA HE TN
onuavtikotnta tou digital marketing otnv avamtuén tng emiyeipnong n mpoictapévn tou
TuRuartog Etatpkng Emkowwviag eine: «fMap’ ott eipaote uia mapadooiakn Biounyavia to
ornolo eivat Alyo Bapu otov tpomo xprionc twv digital assets, yla pac eivat tapo moAU cnUAVTIKO
kat yU' autd aAAwote Eyouus, mMEPA Ao TO O,TL UTHpXE avipwmno¢ CUVEPYATnG O omolog
aoyoAsital U’ aUTO KaL UTAPXOUVE Kat oL Texvikoli oUuBouldol, Exyouue amopacioel va
TPOYWPNOOUUE Kal otnv mpooAnyn evoc avipwrou o omoio¢ Ba eival €mpopTIOUEVOC
QTTOKAELOTIKA Kot UOVO UE QUTO TO Kopudatt. OmOTe yLa Uag eivat t8Laitepa onUavTiko. MEVIKWG,
o’ autou tou eibouc Ti¢ Blounyaviec otnv EAAada bev Exet utoBetnVel akoua. AnAadn iowc va
‘UOTE, Kot av OxL Ol TIPWTOL, ATTO TOUG MTPWTOUC. 2TO £EWTEPIKO UMAPXEL TTIOAAN MEPLOCOTEPN
Kwntikotnto aAdd eneldn to €(650¢ TN SpaotnplotnTac Kot 0 kKAadog eivait B2B, Sev ExeL TEToloU
eibouc dpaatnpiotnta. Qotoco enetdn 1o FJewWPOUUE ONUAVTIKO TTOOTAPOULE, KAVOUUE Xprion
twv digital assets yia va UMTOPECOULE VO EMIKOLVWVNOOUUE TIPAYUATO TTOU KAVOULE ETOL Kl
aAAwwe». H cuyvotnto avaptnong replexopévou ota social media eivat ava 800 1) TpeLg NUEPEG.
Y10 Facebook umapyxel oehida tng B2C emuxeipnong tou opiAou kat akolouBsital StadopeTikog
TPOMOG eTIKOWwWVIiAg evw ol Aoyaplaopol oe Twitter kat LinkedIn kaBwg kat n wotoceAida
avadépovtal otov OUA0 Kal gival Alyo TOAU tauTiopéva PeTagy toug. Map’ otL unnpéav
okéPeLg ya dnuoupyia mpodiA tou opilou oto Instagram, teAikd n W€a autn anoppidpOnke

KaBw¢ To Koo Tou Instagram dev cuvSEETaL UE TO KOO TWV SpAOTNPLOTATWY TOU OpiAoU.

MNivakag 1: Z0von anoteAeopuATWY

Eruyxeipnon A

Emuyeipnon B

Eruyeipnon T

Eruyxeipnon A

Digital Web page Web page Web page Web page
Social media

Facebook page Facebook page Facebook page Facebook page
accounts

Instagram

Instagram

Instagram

Twitter
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Twitter Twitter LinkedIn

YouTube
Tuxvotnta avaptons  2dopéc/nuépa 1-2dopég 2dopéc/nuépa 2-3dopég
TEPLEXOpEVOU (min) /eBSouada /eBdopdda

1dopa/zaB/ko

4.2 A§lomoinon amno TLG EMXELPNOELG TWV SESOUEVWV TTOU TTPOKUTITOUV

Ta otolxeio mou TpoékuPav amod TIC ouvVevtelEelc BEAOUV TIG eMIXELPNOELG Alyo TIOAU va
XPNOLUOTIoloUY TeXVoAoyieg social media mpokelévou va cUAAEEOUV OTOLXELA YL TN YVWLLN TWV
KOTAVOAWTWY yla Ta TIPoiovTa ) TG UTNPECieG TIC omoieg S1aB€touv aAd Kal TG AVAYKEC TOUG
Kol evEeXOUEVEG AANQYEG OE AUTEC. IXETIKA LLE TOV AVTAYWVLOHO, U0 OTIC TEGOEPLS ETILXELPNOELG
SnAwoav otL Sev Tov mapakoAouBouv KaBwe oL avTaywvIoTEG TOUuG Bplokovtal o TTOAU apXLKO
otadlo otn xpnon twv social media. H pia and Tig T€ooeplg eMiyelpnoelg Ba mpoxwpoUuos oE
oAAayr TwV TTPOCPEPOUEVWY UTINPECLWY AV Ta oTolxela £6syvav OTL XpeLAleTol KATL TETOLO,
YEYOVOC TIOU TO ETUTPEMEL N pUON TNG Unnpeciag, evw yla Tov (6lo Adyo U0 OTIG TECOEPLG
ETUXELPNOELG Oev elval ePIKTO va TTpoxwprnoouv o€ TETolou idoug petaBolég. Mia oTig TEcoeplg
ETIXELPNOELG PaiveTal va gival TOAU mpoBupn va ULOBETOEL KATIOLO TAGCT TTOU TIPOKUTITEL LECW
tou digital k6opou (6nwc ta live videos, ta Instagram stories kAtt). Méow twv 6e6opévwy Tou
oUMéyouv amo to digital koppatt eivat moAUv TBavo va mpoxwprnoouv os oAAOYEG TNG

ETUKOLVWVLAKNAG OTPATNYLKAG KaTd Baon.

H nmpwtn enixeipnon xpnotuomnolel ta social media og peydAo Babuo mpokelpévou va CUAAEEEL
mAnpoddpnoN TOCO yLa TN YVWHN TWV KATOVOAWTWYV YLa TIG SLKEG TNG UTINPECLEG 00O Kal yLa
UTINPECLEC aVTaywVLOTWV tNG. EMiong mapatnpel TIC avAyKEG TWV KATAVOAWTWY OMWE QUTEG
TLPOKUTITOUV aro Th cupmepLdopd Toug ota social media kat £xel ota ox€SLA TG va Ste€ayel kal
€peuveg Péow Twv social media pPeAAOVTIKA yla UTO AAAG KaL YLl TO KATA TOCO €XEL MELVEL
LKOVOTIOLNEVOG O TIEAATNG XPNOLLOTIOLWVTOC TIG UTINPECLEC TNG. YTIAPYXEL AUEDN ETLKOWWVIA
pHEow Twv chat Twv social media petafl Twv KATAVAAWTWY KAl TNG ETLXElpnONG, Katd Baon yla
EVNUEPWOT TOU TEAATN YLO TIC TIOPEXOUEVEC UTINPETLEC, N omola £xel dépel oe Seltepn ddon

™ Sta Lwong N tnv tnAepwVvIKA EMIKOWVWVIA N omola ipoypatornoleitol opdTou o MEAATNG EXEL
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anodaociosl av tov evlladépel va el To mpoldv. H unevBuvn A avédepe OTL UTIAPYEL TTOAU
HeYAAn aAAnAenidpaon He Toug KATAVOAWTEG HEOW social media kal auto cupPaivel yati n
emnuyelpnon akoAouBel taoelg onwc live videos kat stories, katd Baon oto Instagram’ KATL TOU
Toug Sivel avatpododotnon kat ektog social media kaBwg o katavalwtng ekPpalel Tn YVWUN
TOU yLOL UTO Tov £ide oTav Ba TAEL oTOV YWPO TNE MPoodepOUEVNC umtnpeaiag. H emeéepyaoia
OAWV QUTWV TwWV OTOLXElWV TIOU TPOKUTITOUV KAVEL TNV €mixeipnon A va esudavilel peyain
TIPOOOPUOOTIKOTNTA KABwWC eival SlateBelpévn Onwe aveédepe n unelBuvn A va TPoXWPNOEL o€
oAAayEc/petaBOAEC TOOO OTIG TTAPEXOUEVEG UTINPEGLEC, TIG omoieg Ba TI¢ MpooapUOoEL oTa VEQ
6ebopéva yla TIG avAayKeg TwV KATOVAAWTWY (600 auto ival epLkTo), 0G0 Kal 0T OTPATNYLKN

NG €dv ta otolyeia Seiouv OTL £XEL AvAYKN ATIO KATL TETOLO.

H 8eltepn emxelpnon 6ev culAéyel mAnpodopleg and ta social media oUte yla tnv dla oute
yla TOUG QVTOYWVLOTEG TNG KaBwg Omwce n unelBuvn B avédepe Sev eival XpAOLUO KATL TETOLO
ylatl ad’ evog Aoyw tng ¢uaong Tou Mpoidvtog ouvnBwe o KatavaAwtng oxoAlalel BeTika Kot
TIOAU OTAvLIa KAVEL apvNTIKO OXOAL0 Kol ad’ €tépou oL Booilkol avtaywvloTéG ota onueia
MWANCEWV TN enLyeipnong Sev xpnolpomnolouy ta social media ) eivat og MoAU apylkd otadlo.
YIApXeL AUEON EMIKOWWVia pEow Twv chat Twv social media petafy TwvV KATAVOAAWTWY KAl TNG
emxelpnonc Katd BAon yla eVvNUEPWTLKOUE OKOTIOUE OTWE TO ToU Utopouv va Bpouv KAToLo
npoidv, aAa £xsL cupPel va mpooeyyioouv TNy enixeipnon péow Facebook dAAeg emyelpnoetg
TIPOKELUEVOU va cuVAOUV KATIoL EMAYYEALATIKA cuvepyaoia (yia 8tdbson twv mpoioviwy
NG). Aev akoAouBel taoelg Onwc yla mapadelypa ta live videos ylati motevel otL §gv €xouv va
NG MPOohEPOUV KATL Mapandavw. Ae Ba mpoxwpoloe og AANAYEG OTO POOHEPOLEVO TIPOIOV
oUTE OTn oTpatnyLkn TnG Baoct{dpuevn os otolyeia mou €xouv mpokUPeL amod social media aAAda
Ba €kave KATL TETOLo (600 N dUON TOU MPOIOVTOC TO ETUTPETEL) OV OL AVAYKEG TNG OyOpPAS TO

armottovoay.

H tpltn emyeipnon avédbepe OTL TA TIPOIOVTA TNE ELvaL TTPOLOVTA TA OTTOLA Ol KOTAVOAWTES Sev
eivat SlateBelpévol va exkdpalouv oAU thv amor Toug dnuocta Kat iaitepa péow social
media Kal av yivetol KATL TEToLo yivetal ekTd¢, iowc og avahoya blogs, og GAAEC KOWVOTNTEG KATT
omnote dev eival TOG0 CNUAVTIKA N CUUPOAAR TOUG OTNV HMEALTN TWV AVTOYWVLIOTWY . Opwg
oUuMéyouv mAnpodopieg and social media oL omoleg dev emnpedlouv TNV AvAMTUEN VEWV
TPOIOVTIWY OAAG €MNPeAlOUV TIC ETUKOLWVWVLIAKEG QVAYKEG TIoU Ba €xel To KABe mpoidv. H
marketing manager avédepe: «givatl EToL n EUON TWV MPOIOVTWYV LAC TTOU QUTO TTOU UITOPOULE
va KAVOUUE E(vaL va TTAPOULE THV AITon TwV KATAVAAWTWY 0To Mw¢ Ja EMIKOVWVOOUUE Ta

nmpoiovta pac n mdavd to Ti mpoidvra amod auta tov Statidevral i mapdyovTal 0To EWTEPLKO
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Ja pepoue. Mevika to meptdwplo uag Sev eivat mapa oAU peyalo ylati onwe kataAaBaivete
n EAAada eivat moAU Uikpr xwpa omote € UMOPEL N UNTPLKNA eTapia va SNULOUPYHOEL KATTOLO
TTIPOIOV QITOKAELOTIKA KOl UOVO YLa TG AVAYKEG TNG OLkNG pac ywpag. Map’ oda avta, pueAetaue
Ta otoweia ano ta social media, kupiw¢ To dSNUOYPAPIKO KOUUATL KL TO interests KOUUATL yLa
Vo UTTOPECOULE VA KAVOULIE KAAUTEPO targeting kot va pa¢ Bondnoouvv autd ta oTolYE(O OTO
UTTOAOLITO UEIYUA UAPKETIVYK TO OTT0i0 Exouus». YTIAPXEL SLASpoon e TOUC XPHOTEG Twv social
media MePLOCOTEPO OTO KOWPUATL TTIOU €XEL VA KAVEL L€ TOV TPOTIO TIOU O KATOVOAWTNC Ba
XPNOLUOMOLloUCE Ta TPOIOVTA TNG ETXELPNONG aAAA Kal va eEKGPACEL TNV ATIOYH TOU YLOL TO TTWG
Ba Tou Apece KATOLO TPOIOV TAEYOVTAG O 18L0¢ cuvduaouoUg yla MapAdelypa (CUPUETOXN
otn dladikaaoia co creation). Ot aANAY£EG OTO EMIKOVWVLAKO LOVTEAO TIPOKUTITOUV MEPLOCOTEPO
amod TIG VEEG TAOELG TIOU UTIAPYOUV GTNV ayopd Ol OTIOLEC OTN CUVEXELA TECTAPOVTOL HECA ATTO
TN oeAida NG emiyelpnong kat o,TL avtioTolya amd AUTEG ULOBETETAL UE TILO EUVOIKO TPOTIO Ao
Tov KotavoAwtr e€akolouBel va xpnoldomoleital. H kaBodnynon Kal n otpatnywkn Tng
£TXElPNONC €pXOVTAL OO TO EEWTEPLKO OUWG TIPOCAPUOToVTaL 0T SESOUEVA TIOU TIPOKUTITOUV

ard tnv eAANVIKH ayopa.

H teAeutala emyeipnon mapakolouBel péow Twv social media tn yvwpn Twv KATAVOAWTWVY ylo
TIG UTtNPEoieg TNC OUwWC Sev XpnoLUoToLEL KAToLo L8IKO gpyadeio yU autov tov okomo. Emiong,
ota apeoa oxedLa tng eival va aflomotioet 1k tng mhatdoppa mou ndn Stabétel yia dAoug
oKomouc péow tng omoiag Ba AapBavel Tnv dmodn TwV KATOVOAWTWV YL TIC UTtNPECieg TNG. O
AoOyog mou dev mapakoAouBel tov avtaywviopo (otnv nepimtwon tng B2C emnixeipnong) sivat
SLOTL 0 OHECWG ETOUEVOG QVTAYWVLOTAG EXEL TLAPA TIOAU ULKPO UEPLSLO ayopdg KAl YEVIKOTEPA
n &paotnplotnta ota social media Twv AVTIAYWVLOTWYV €lval akOpn o€ vNTILAKO oTAdLo. YapxeL
gl 61adBson amod tnv TAEUpd Tou opiAou va eival SekTIKOGC o evOeXOHEVEG aMNayEG

OTPATNYLKNG, KATA BAGC ETLKOWVWVLOKAG.

4.3 Od£An ano tn xpnon social media yLa Tig EMXELPAOELS

Jto 0o £AN T oMol TPOKUTTOUV Ao T XPNon Twv social media yLa TIG ETLXELPNOELG OTLG OTIOLEG
epyalovral, oL umevBuvol avédepav OTL £XEL ONUAVTIKA BeTIKA ouvelodopd oto brand name -
brand awareness tng emsipnong (4/4 emyelpriostc). AkohouBei pe Betiky cuvelodopd n
amoKTNOoN VEWV TTEAQTWY KOl N dlatipnon twv Nén umapxoviwv Kabwg Kat n enavakaudn
TOAQLOTEPWY TIEAQTWY O KATOLEG TePLMTwoelG. Afilel va onuewwbBel OtL n emyeipnon A

dalvetal va €xel apketd Betiky amoPn MAvw oe auth Tn B£on KOBWC N EMKOWWVLAKD
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OTPATNYLKA TNG OUVAPTATAL AT ETUXELPNOLOKOUG OTOXOUC £XOVTAG WG OMOTEAECUA €ite va
yivetal an\d pia ouvtrpnon tou brand name tn¢ péow Twv social media eite va untapyet otoxog
au€énong Tou meAatoAoyiou TG TEToLA Wote va lval Slaxelpioun ano tnv enxeipnon (kabwg
gav aneuBuvBel og akOun HeyaAUTePO Koo Sev Ba £xel TN SuvaTOTNTA VO TO €EUTINPETNOEL —
TOUEQC EVEPYELOG). OE€TIKA €miong CUUBAAEL OTNV eMIKOWWViA, WKavomoinon aAAd Kol Tn
BeAtiwon NG gEunmnpétnong Twv TEAATWY KaBwe omwc avadEépBnKe Kal amod T TECOEPLS
ETILXELPNOELG UTIAPXEL QUEcn amokplon Kal &leuBétnon tou omoloudnmote INTHUATOC
nipokUTtel. Eppeon cuvelodpopad (2/4 smixelpiostg) r kot oudetepn (1/4 emyelpioelg) cludwva
LLE TOUC EpWTNBOEVTEC dalveTal va £XeL n xprion Twv social media otig MWANOCELG KAl TO KEPSN TWV
ETILXELPNOEWV OTLG OTIOLEG EpyAlOVTaL EVW LOVO Wia EMIXElPNON MILOTEVEL OTL N GUVELODOPA OTLC
TWANOCELG Kal Ta KEPSN TNG elval MOAL PeydAn Kol dpeon (n omola avhikel otov KAASO Twv
yupvaotnpiwv). TEAOG, HOALC pio OTIC TECOEPLG EMULXELPNOELS avEDEPE OTL N Xpron Twv social
media ocuvelodEpel TTOAU oTh SnLloupyla TTEPLEXOUEVOU QIO TO XPOTN OXETIKA LE TO TIPOIOV I
NV unnpeoia tnv omnoia autr) dtabtel evw SU0 eimav OTL oL Xproteg Twv social media otnv
EAAGSQ, 08 OUVOUAOUO HE T XOPOKTNPLOTIKA TNG TIOPEXOUEVNG UTINPECLOC 1| TtpoidvTog, dev

elvoll OKOUN OPKETA EKTIALOEVEVOL OE QUTO WOTE VA UTIAPXEL TETOLOU eidoug SLadpaon.

4.4 NMapAayovteg ou eNLEPOUV apvnTKA otnv uloB£tnon tou digital marketing kaw Twv

social media

e OUTO TO Koppatt Intnbnke amd toug umelBuUvoug va yivel afloAdynon HLOC OeElpag
TIapayOVIWY oL omoiot Ba pmopolcav va £XoUV apvNTLKNA ETLPPON N KAL VA aroTeAoUV eumodlo
otnv uloBétnon digital marketing katl xpriong social media amoé tnv eneipnon otnv onoia
epyalovral. Emiong o kaBe opAwV UmopoUoE Vo U UITANPWOEL KAl GAAOUG TTAPAYOVTEG OL OTto(oL

6ev ouuneplappavovrav. AkoAouBei n Alota mapayovtwv:

= ‘EAewpn kedahaiou amod tnv enixeipnon

= EAAewdn €€€LSIKEVEVOU TTPOCWTIILKOU

= ‘EAewpn xpOvou amo TAEUPAC ETUXEIPNONG TIPOKELMEVOU Vo  €MevOUOEL OTLG
QUTALTOUEVEG YVWOELG AAAQ KOLL VOL UNOTIOLOEL QUTO TO KOUUATL

= ‘Ynapén Pnooka avaldapntwy umoaAAnAwv

= EMewdn avtinPng and mieupdg twv umoAARAwy Kat tng Stoiknong tng eneipnong

™¢ aflag vloBetnong digital marketing kat xpriong social media epappoywv
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Q¢ KUPLOG TOPAYOVTAC TIOU AELTOUPYEL OVAOTAATIKA oTnVv uloB£tnon tou digital marketing kat
Twv social media onuewwBnke n éA\ewpn €€elSIKEUPEVOU TTPOCWTIKOU KOl TWV KATAANAwWY
€pYOAElWY QmO TIC ETULXELPHOELG TIOU OPWG SV amoteAel TEAIKA gUmOdlo KabBwe o auth Thv
TEPIMTWON Ol ETUXELPNOELG £lTe Mpoxwpnoav oe cuvadn cuppwviag Pe eEWTEPIKO OUVEPYATN
eite adlépwoe o 6log o umaAAnAog rou Ba sival emMpOPTIOUEVOG LE QUTH TNV appodlotnTa,
XPOVO TIPOKELUEVOU VA €POSLAOTEL LE TIG AMOPALTNTES YL TOV XELPLOUO TOUG YVWOELS. Mia oTIg
TEOOEPLG ETUXELPNOELG avédepe OTL 0 aplOUog Twv epyalopévwv oTo Kopuatt tou digital
marketing low¢ elvat pPkpog yla ekeivn kot n avgnon tou Ba £6ve tn Suvatotnta dnuloupyiag
€VOG QPKETA PEYAAOU TUAUATOG. Mia OTIC TEGOEPLG ETXELPNOELG avédepe OTL N dUON KL TO
Koo oto omoio ameuBuvetal pia edpapuoyn Twv social media eival dtadopetikd amnd to Siko
NG Kowo, ev tautilovral Kal £ToL SeV MPOXWPNOE OTNV ULOBETNON XProNG TNG CUYKEKPLUEVNG
edpappoyng. H éAewpn kedbohaiou Sev avadépbnke amd kapia emyeipnon wg epmoddio
ULOBETNONC KaL TO KOOTOG £ival TIOAU UIKPO CUYKPLTLIKA e Ta odpEAN Tou tpocdEpel. YrielBuvn
B: «Eivat ukpa ta kootn eivat Alya ta kootn. Not uev Umopeic va omataArioelc kot moAdd
xpnuoata alda kot pe Alya xpnuotoa pmopel va yivel kadn Sdouleld omdte oxt bev eivau
avaoTaATIKOC Ttapayovtag». YrieuBbuvn A: «Kadodou avaotadtikog moapdyovtac to kootog. Ki
eneLdn akplBwg eival UIKPO TO KOOTOG OE OYEON UE TN SLAPULON TTOU KAVELS voui{w OTL elval To
AlyOTEPO TTOU UTTOPELC VA KAVELG YLa TNV ETTXEipNor cou». Kaplo amo Tig TECOEPLS ETIUXELPIOELG
Sev avédepav tnv ENAeln XxpOvou W avooTaATIKO Ttapdyovta ULoB£Tnong oAAG KATL TETOLO
Bewpeltol wg emévbuon yla TNy dLa tnv enxeipnon. Kot oL TECoEPLS ETIXELPNOELS OVEDEPAV OTL
n urapén Pndlakd avardapntwyv urtalnAwy sivat e€atpetikd SUCKOAO Va UTTAPXEL OTLG LEPEG
po¢ Kuplwg Aoyw tng dpUoNG TWV EMLXELPHOEWYV OMOTE yLa AUTEG Sev ammoteAel epmodio. Tnv idla
tdon akohouBel kat o mapayovtag EAeWPNC avTiAnPng amd MAEUPAC TwV UTTOAANAWY KoL TNG
Slolknong tng emeipnong t¢ afiag vwoBetnong digital marketing kat xpriong social media
edappoywv. KatL tétolo Ba pnopolos va cUHPEL eVEEXOUEVWE UE ATOMA EYAAUTEPWY NALKLWV
OMWG UG eime n unmelBuvn A, oL omoiol Sev €xouv v idla e€olkeiwaon pe TV TEXVoAoyia Kal
Sev unopouv va avtiAndBouv tnv afla kat tn Suvaun tTwv social media aAAG n enyeipnon dev
amaoyoAel Tétola atopa. Ynevbuvn I «Zav innovative company eivat uéoa otov mupHpva Tou

DNA puag. Ae umopei va givat S1a@opeTiko».

KEDAAAIO 5: ZYMMNEPAZMATA KAI MPOTAZEIZ
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5.1 Zupnepacpata

JKOTIOC TNG OUYKEKPLUEVNC €PEUVOG NTAV VO OTMOTUTIWOEL TN CNUEPLVN KATAOTAON £VOG
Selypatog emixelprioewv mou Spaotnplomololvial o SladopeTikolg HeTaél TOUG TOUEL,
OXETIKA PE TN Xpnon twv social media kol va PEAETNOEL TOUC TTAPAYOVIEC OTOUG OTOLOUG

odeiletal n onoladnmote kivnon.

Eav AdBoupe unoyn toug Topelg oToug omoloug Spactnplomoleital n kABe emiyeipnon mou
ouppeTelxe otnv €peuva (yla mapadelypa n pia eniyeipnon tou opiAou ou dpaoctnplomoleital
oe Bapla Blopnyavia kot givat B2B xpnolpomnolel ta social media mapotL Sev unmdpyel AUeco
odelocg kal €xel Tn dLaBeon va Ta avantuEel TeEPLOOOTEPO OTO APETO PEAAOV), 0 BaBuog otov
omoio ta social media €youv evtoyxBei ot Asttoupyieg TOUG elval QAPKETA ONUOVTLKOG ME
nepetaipw PEPala meplbwpla BeAtiwong (kabwg avadEpbnke Ot oL KUPLOL OVTAYWVLIOTEG
KATIOLWV €K TWV OUMLETEXOUCWV ETIXEIPNOEWV PBpilokovtol akopo Ot TPWLIHO OTAdLo
uloBétnoncg) kat dev oxetiletal 1600 e TO PEyeDOC TV EMXELpHoswy Onwe urtootnpiletal ot
nponyouueveg €peuveg (Kedbahato 1). Afilel va onuelwBel 0Tt oL pavatlepg £xouv avtiAndOet
TN onpaocia g xprnong Twv social media and tnv enyeipnon kat yvwpilouv OtL €xouv éva
duvato OMAO OTa XEPLO TOUC TIOU TIPETEL va TO XPNOLUOTOLCoUV KATAAANAQ wote va

enwdeAnBolyv ta péylota.

EruPeBaiwdnke n cuox€tion rou B€AeL n emloyr TN KatdAANAng social media mAatdpopuag va
£€apTATAL OO TO XOPAKTNPLOTIKA TOU TIPOIOVTOC 1) TN UTinPEeciog mou StabEtelL n emiyeipnon,
TO KOLVO 0TO omolo ameuBuvetal al\d Kal n ayopd otnv omoia Spactnplomoleital (B2B rj B2C),

LLE TOL AELTOUPYIKA XOPAKTNPLOTIKA TNG MAATHOPUOC.

Ev avTlO£0EL e TA AMOTEAECUATA TIPONYOU LEVWV EPEUVWY TOOO OE TIAYKOOWLO EMIMESO OGO Kalt
otnv EAAGda (Keddhaiwo 1) to Twitter dev daivetal va €xeL tnv dla amixnon HETALy Twv
ETUXELPNOEWV TIOU CUMMETEIYOV oTNV €peuva Kol HAAlota dU0 emLXeElproelg eite dev eixav
KaBoAou mpodiA og autd to HEDO, elte elxav aAld NTtav avevepyo. O Adyog rou cupPaivel autd
gival n menoiBnon tTwv epwTtNOEVIWY OTL TO CUYKEKPLUEVO epyoleio Sev €XeL amnxnon otnv

EAAGSQ.

‘OAEG OL ETLXELPNOELG TTOU CUMUETELXAV 0TV €peuva £xouv otpatnyikn digital emikowvwviag éotw
Kal o€ amAn popdn tnv onola eival SLateOeEVEG va TIPOCOPLOCOUV EQV AUTO XPELOOTEL Ao
Ta dedopéva ou PoKUTToUV aro ta social media. Npoékue emiong OTL OCO TILO OPYAVWEVN
KOlL TILO PEYAAN €lval n emiyeipnon T6o0 1o SUoKOAA PETABAAAETAL N OTPATNYLK TNG OTIWE KoL

TO OV TIPOKELTAL Lo TIPOIOV. Ol ETUXELPAOELS TTOU TIPOodEPOUV UTINPEGCLEC €lval TILO EUEALKTEG
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OTNV TPOCAPUOYN TNEG OTPATNYLKNE TouG. EMBeBalwOnKe Kol N CUMUETOXN TWV KATAVAAWTWY
otn Swadikacio oxeSlaopol 1 Tpomomoinong mapeXOUevVoU TMpoilovto¢ | umnpeoiag (co

creation).

EmBeBaiwbnke OtL oL KUpLoL AGyoL OL OTIOLOL ATTOTPEMOUV ThV ULoBETNON Twv social media ano
TIC ETUXELPNOELG 1 TN SuoKoAeVOLV glval N EAAeLP N eEELELKEV LEVOU TTPOCWTTILKOU, KATIOLEG POPEG
eunelplag, xpovou kol amaltolpevwy epyodeiwv. Aesv emiPBefalwbnke Oopwg n €Newdn
kedbaAaiov wg avaoTaATikol apdyovta KaBwe oL EMLXELPNOELS UTIOOTNPLEAY OTL TO EAAXLOTO
KOOTOC TOU amolteltal eivatl Ukpo Kal 6ev amotehel epmddlo (Kol akOpa Kol auto eivat
OUEANTED UIMPOOTA oTa 0hEAN TTOU AMOpPEOUV amod Th xpnon social media). Eniong n éANAewdn
VOOTPOTILAG Ao TNV MAEUPA TwV UNTAAAAWY N TV HAVOTIEPG OXETIKA LE TN XPNOLLOTNTA TWV
social media ywa tnv avamrtuén tng eruxeipnong (Kepdlawo 1) dev ocuvavtbnke mouBeva
yeyovog rou Seiyvel otLta Sedopéva £xouv aAael katl TAEov oL AvBpwTtol oL omoiol epydlovtal
oe Tétola meplBarlovta £xouv €va KOAO TEXVOAOYLKO UTIOBaBpo oAAG Kal TO OmAlTOUUEVO
uTOBaBpo YVWoewWV To oTtolo UImopel va umootnpiéel tnv anodn epl xpnoLudTNTAS TG XPHONG

Twv social media.

5.2 MpotAoEeLg

H napoloa €peuva Sle€nxdn oto mAaiolo TNG ekmovnong SUTAWMATIKAG gpyaciag yla tnv
OTOKTNON HETAMTUXLAKOU TITAOU omoudwv. Q¢ eKToUTOU N €Ktacn NG eival eladpwg
TLEPLOPLOUEVN. Evbladépov Ba mapouaciale n eMEKTAON TNG O€ LEYAAUTEPO SELYUA ETIXELPNCEWY
Xwplc yewypadlkd meploplopd, mavia otov eAAadIkO xwpo oMd pe to iSlo mAaiolo
EPWTNUATWVY TPOG €€ETACN KAL LE TN CUUUETOXN TOPATIAVW ATIO VOV PAVATIEP OXETIKO LE TO
avTikeipevo and kabe enyeipnon. Emiong pmopel va pehetnBel kol MOCOTIKA KAl KOTOTLWV va
UTLAPEEL CUYKPLTIKY HEAETN TWV AMOTEAECUATWY. TEAOG, KaAo Ba rtav va gepeuvnBel To mwcg oL
ETUYELPNOELG XPNOLLOTIOLOUV CUYKEKPLUEVEG TIAaTdOpLEC social media (yla tolo Adyo, KWVAOEL,

odEAN KAm).
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